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Christmas  Novelties 


FOR     THE 


HstFduuare  Trade 


Scissor  Cases. 

Razor  Cases. 

Toilet  Cases. 


Piano  Lamps.  i  Brass  Fenders. 

Banquet  Lamps.  Brass  Screens. 

Brass  Kettles  &  Stands.  !  Brass  Fire  Irons. 


CARVERS  >n  Sets  and  Cases. 


RICE,  LEWIS  &  SON,  Ltd 

General   Hardware  Merchants, 
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32   IKZinSTGh  ST.   EAST, 
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HAVE  YOU  SEEN  OUR 

NEW  TERRA  COTTA  TILE 

FOR 

Towers,  Gables  and  Mansards. 


The  Metallic  Roofing  Co.  of  C  anada 

[Limited.) 

TORONTO. 
t3F*  Correspondence  Solicited. 


CAUTION. 


Joseph  Rodgers  &  Sons, 


(UMITKD.) 


Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 
1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 


exaggerated. 


Will  be  sent  on  receipt  of  25c. 


TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 
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Old  Machines  Renewed. 
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THE  NEW  TEAR. 


NOTHER  Year,  teeming    wiih   a   Iresh    progeny  of  human  mutations,  is 

to-day  ushered  upon  the  stage  of  Time.     Let  us  hope  that  in  its  brood 

of  events  there  may  be  born  more  of  joys  than  of  sorrows  to  hover  over  the 

■    common  lot,   and  that   it  may   leave  behind   it  more   of  dimples  than  o 

•1    furrows  stamped  upon  the  general  face  of  mankind.     Much  must  befall  that 

k    ^       is  the  correlative  of  what  has  happened  in  the  past,  and  as  the  parent  cause 

was  good  or  bad,  its  offspring  effect  must  be  of  the  same  nature  ;  we  must  reap  the  wind 

where  we  sow  the  whirlwind.     The  year,  therefore,  is  charged  with  issues  fateful  for  weal 

or  woe,  which  were  begotten  before  it  came  down  to  the  living  Present. 

But  the  year  is  pregnant  with  other  formative  influences,  as  potent  as  any,  to  make 
or  mar  our  happiness.  These  are  the  yet  undetermined,  unborn,  but  inevitable  outcome 
of  our  current  conduct.  If  we  live,  we  must  constantly  be  at  work  upon  the  plastic 
material— the  hopes,  ambitions,  difficulties,  inherent  nature— of  our  personal  destiny, 
which  we  are  fashioning  even  when  in  the  deepest  repose  of  inactivity.  We  have  in  the 
sphere  of  our  own  unrestricted  actions  ample  power  to  make  ourselves  contented  or  to 
make  ourselves  wretched.  If  we  use  this  power  well  it  will  be  an  internal  source  of 
happiness,  and  will  enable  us  also  to  fence  out  much  of  the  trouble  which  is  the  legacy 
of  the  past  or  the  contagion  of  other  people's  errors  in  the  present.  This  inner  well- 
spring  of  happiness— the  rectitude  of  our  own  conduct— will  flow  in  the  face  of  the  most 
overwhelming  volume  of  outer  force.  And  nearly  everybody  recognizes  this  fact  at  the 
beginning  of  each  new  year,  on  which  occasion  solemn  resolutions  are  dedicated  to  the 
hope  that  is  born  of  belief  in  that  fact.  True,  these  resolutions,  though  usually  made  in 
earnestness,  are  also  often  conceived  in  weakness,  and  have  no  endurance  in  them. 
This  does  not  affect  the  generality  of  the  statement  that  all  men  believe  in  the  power  ol 
their  free  will  to  shape  well  or  ill  their  own  lives.  Nor  does  it  prove  that  the  making  of 
resolutions  is  a  bad  thing.  We  hope  our  readers  will  make  more  and  better  business 
resolutions  than  they  ever  made  before,  and  that  the  New  Year  will  may  more  Irequently 
manifest  itself  in  the  midyear  deed. 

Hardware  has  formed  a  New  Yeai's  resolution  from  which  it  trusts  it  will  not 
lapse.  It  is  to  keep  its  intrinsic  progiess  abreast  of  its  progress  in  the  favor  of  its  sub- 
scribers and  its  advertisers.  On  the  same  date  as  the  New  Year  opens  it  begins  its 
Third  Volume,  and  does  so  under  hopeful  auspices.  It  addresses  itself  to  more  readers 
now  than  it  ever  did  before  ;  bridges  the  chasm  between  the  wholesale  and  retail  parts  of 
trade  more  thoroughly  than  any  other  medium  ;  it  is  well  known  to  speak  at  all  times  with 
the  authority  of  truth  and  not  with  the  bias  of  any  personal  interest.  These  facts  have 
made  Hardware  a  necessary  organ  in  the  life  of  the  trade,  and  have  given  it 
advertising  advantages  that  none  who  desire  to  deal  with  retail  Hardwaremen  can  af- 
ford to  underestimate.  The  excellence  of  an  advertising  medium  is  always  reducible  to  one 
test,  enunciated  in  the  question:  How  far  has  the  given  medium  succeeded  in  making 
itself  indispensable  to  the  constituency  of  custom  sought  by  the  advertiser  ?  This  is  the 
test  we  desire  to  be  tried  by.  Two  years  of  honest  service  in  the  cause  of  the  retail  trade 
have  done  more  to  show  how  great  the  need  was  for  such  a  paper  than  the  most  exhaust- 
ive prospectus  could  have  shown  at  the  outset.  The  fact  that  we  have  been  happy  in  our 
discernment  of  outlines  of  needs,  the  most  vital  though  often  least  observable,  has  given  us 
an  assured  position  among  the  retail  dealereis  of  Canada,  and  has  made  HARDWARE  the 


HARDWARE. 


chosen    craft    to    carry  the    best    wholesale 
advertising  i.i  the  country. 

That  our  advertising  patronage  is  of  the 
best  class,  is  owing  as  much  to  the  rigid 
principles  of  selection  we  observe  in  admit- 
ting announcements,  as  it  is  to  the  wide  and 
securely  established  circulation  of  our  paper. 
We  exclude  what  we  deem  not  strictly  good 
advertisements.  By  our  care  in  this  respect 
we  do  not  expose  the  retailer  to  humbugs, 
and  do  not  lower  our  reputable  advertisers 
by  mixing  their  cards  promiscuously  with 
those  of  business  impostors.  This  careful 
sifting  has  raised  our  columns  to  a  status 
considerably  higher  than  attention  to  mere 
advantage  in  competition  would  have  done, 
but  it  has  led  us  to  the  surest  precedence 
over  competitors.  Patrons  have  learnt  from 
their  experience  in  our  pages  that  random 
advertising  is  not  the  sort  to  suit  their  pur- 
pose. To  hit  the  mark  the  target  must  be 
in  clear  light,  the  aim  must  be  s.ure,  the 
piece  properly  sighted.  Similar  conditions 
must  be  insisted  on  to  make  advertising  effi- 
cacious. Bread  may  be  thrown  upon  the 
waters  with  no  definite  purpose,  but  the 
right  theory  of  advertising  always  postulates 
purpose,  and  purpose  that  is  clearly  defined 
and  estimated  beforehand.  He  who  realizes 
the  truth  that  is  in  this  statement  will  not  set 
his  advertisements  flowing  in  several  meagre 
sluices,  but  will  look  for  a  channel  that  con- 
centrates the  force  upon  the  surface  sought 
to  be  moved. 

Constancy  to  resolves  made  at  the  begin- 
ning of  each  new  year  since  The  Grocer 
was  started,  has  resulted  in  the  satisfactory 
condition  in  which  the  paper  now  finds  itself. 
We  mark  another  notch  higher  in  the  scale 
of  progress  at  the  beginning  of  1891,  and  we 
shall  aim  to  keep  level  throughout  the  year 
with  the  mark  fixed  at  the  start. 

To  all  our  readers  we  wish  a  prosperous 
and  happy  New  Year. 


THE    ADDITION    OF     COLLAT- 
ERAL BRANCHES. 

On  many  former  occasions  we  have  made 
reference  to  this  subject,  and  have  thrown 
out  various  suggestions  as  to  the  "side" 
branches  of  trade  which  could  be  best  adopt- 
ed by  hardware  dealers.  We  have  reason  to 
believe  from  past  experience  in  coming  in 
contact  with  merchants  the  results  of  adopt- 
ing many  collateral  branches  have  been  fruit- 
ful of  good  results.  But  we  fear,  neverthe- 
less, that  a  large  number  of  dealers  are  still 
neglecting  opportunitiesof  adding  useful  and 
paying  departments  to  their  regular  busi- 
ness. That  such  opportunities  exist  in  a 
great  number  of  towns  is  beyond  doubt,  yet 
it  is  equally  beyond  question  unfortunately 
that  hundreds  of  merchants  are  quite  con- 
tent to  proceed  in  the  old  "humdrum"  sort 
of  way,  without  the  slightest  innovation  upon 
their  established  mode  of  procedure.  Some 
hardware  dealers  may  be  doing  well  enough 
without  adding  any    other   lines  of  goods  to 


their  trade,  or  perhaps  they  will  say  they 
have  no  time  to  spare, or  even  inducement,  to 
embark  upon  collateral  branches,  but  we 
fear  such  dealers  are  few  in  number.  If  a 
man  is  doing  very  well  there  is  no  adequate- 
reason  why  he  should  not  endeavor  to  do 
better.  There  are  those  in  other  branches 
of  the  retail  trade  who  are  always  adding 
new  departments  to  their  business,  and  so 
long  as  he  can  secure  the  traditional  "  small 
profits  and  quick  returns,"  neverseemstohesi- 
tate  in  handling  any  class  of  goods  out  of 
which  he  can  make  money. 

We  do  not  advocate  converting  a  hard- 
ware store  into  an  every  day  junk  shop,  or 
every  legitimate  hardware  announcement 
into  a  "  Cheap  John's  signboard  ;"  but  what 
we  would  have  every  merchant  understand  is 
the  comprehensive  meaning  of  the  word 
"  Hardware." 

Without  trying  to  emulate  all  the  enter- 
prises of  the  several  branches  of  retail  busi- 
ness of  the  day,  we  would  instil  into  the  mind 
of  every  dealer  this  fact,  that  owing  to  the 
lack  of  enterprise,  those  branches  of  trade 
which  we  are  now  advocating  that  he  should 
take  up,  have  been  taken  away  from  him,  by 
dealers  in  other  trades.  It  seems  to  us  that 
the  hardware  merchant  can  carry  on  many 
collateral  branches  in  connection  with  his 
regular  business,  and  do  well. 

It  Is  an  easy  matter  to  name  a  number  of 
lines  which  can  be  carried  with  both  profit 
and  convenience.     For  example  : 
Clocks,  Travelling  Boxes, 

Bronzes,  Refrigerators, 

Baskets  of  every  kind.  Lamps  and  lamp  goods 
Rubber  Goods,  Cabinet  Case  Goods. 

We  take  for  granted  that  a  full  line  of 
house  furnishing  goods  of  all  kinds  are  kept 
in  stock,  and  that  a  line  of  copper  tea  kettles 
and  wash-boilers  are  not  excepted.  No 
doubt  there  are  times  and  seasons  when  one 
line  of  goods  sells  better  than  it  does  at 
others,  but  they  are  mostly  all  the  year 
round  goods  which  we  have  named,  and  can 
be  handled  without  much  additional  capital 
or  room.  Every  dealer  will  see  the  necessity 
of  keeping  his  stock  in  a  neat,  clean  condi- 
tion, and  if  he  feels  inclined  to  adopt  any  of 
the  new  lines,  he  will  find  that  a  great  deal 
of  his  success  depends  on  making  his  goods 
sell  themselves  as  much  as  possible. 

Let  every  merchant  endeavor  before  the 
spring  trade  opens  to  make  an  improvement 
in  his  business  by  adopting  a  number  of  new 
attractions,  and  thus  throw  renewed  energy 
in  his  trade. 


Commercial  agencies  are  to  be  established 
in  the  West  Indies  and  South  America.  The 
agents  wil  keep  the  governments  informed 
of  the  condition  of  trade,  and  no  doubt  a 
part  ot  their  regular  duties  will  be  to  en- 
courage busines  in  the  products  of  the  Do- 
minion in  every  possible  way.  Canadian 
merchants  and  shippers  will  no  doubt  appre- 
ciate this  inovation;  it  will  do  much  to  pro- 
vide other  markets  for  their  products,  and 
w'll  show  the  Americans  that  Canada  is  not 
only  independent  of  their  markets,  but  can 
compete  with  them  in  other  countries. — 
Colonies  and  India. 


THE  HOLIDAY  TRADE. 

Although  the  loss  of  sleighing  does  not 
render  this  period  of  the  year  as  pleasant  as 
it  otherwise  would,  the  volume  of  the  Christ- 
mas trade  has  assumed  large  proportions. 
We  are  glad  to  notice  the  hardware  trade 
has  assumed  a  position  along  with  others 
who  are  supplying  the  scores  of  people  with 
Christmas  novelties.  This  one  fact  will 
stimulate  the  hardware  dealer  to  make  an 
extra  effort  every  holiday  season  to  supply 
the  wants  of  his  customers  with  first-class 
wares  relative  to  his  trade. 

We  quote  the  following  from  the  Hardware 
Reporter  which  makes  as  perfect  reference 
to  the  Christmas  trade  as  is  possible  : 

The  holiday-decked  stores  in  the  cities 
are  crowded  with  patrons  making  their  selec- 
tion of  gifts.  There  is  no  financial  strin- 
gency about  them.  Christmas  is  seen  in  the 
looks  of  youths  and  maidens;  in  the  eyes  of 
the  fathers  and  matrons.  But  the  surest 
sign  is  in  the  big  bundles  in  the  arms  of  the 
smiling,  contented  looking  people  who  dodge 
in  and  out  the  doors  of  shops  and  steer  their 
way  through  the  swift  moving  crowds  on  the 
pavements.  The  dollars  spent  for  gifts  keep 
the  tools  of  industry  bright,  the  shuttles  fly- 
ing, the  machines  oiled,  the  fires  bright  and 
the  fingers  busy.  Keep  up  the  purchasing 
procession;  and  don't  ask  the  window  gazei 
to  move  on.  This  is  the  time  for  looking  at 
the  world's  wares,  not  croaking  over  the 
world's  cares. 


WIRE  NAILS  VS.  CUT  NAILS. 

It  cannot  be  scarcely  said  that  wire  nails 
are  a  recent  introduction,  though  they  are  in 
this  country  not  so  extensively  used  as  they 
might  be  The  many  advantages  offered  in 
the  use  of  wire  nails  are  numerous,  and  as 
the  number  to  the  pound  are  at  least  50  per 
cent,  more  than  the  corresponding  pound  of 
cut  nails,  it  cannot  be  said  that  the  cost  of 
wire  nails  stands  in  the  way  of  their  more 
extensive  use.  The  adhesive  quality  of  a 
wire  nail  may  be  easily  demonstrated.  Be- 
ing manufactured  of  steel  wire  they  will  not 
split  the  wood  or  bend  while  being  driven, 
and  are  the  most  desirable  nail,  especially  for  ' 
hardwood  use. 

There  is  certainly  nothing  to  retard  a  more 
extensive  introduction  of  these  goods  if  the 
merchants  throughout  the  country  would 
only  become  more  interested  in  their  sale. 
Carpenters  as  a  rule  prefer  them,  and  as 
there  is  every  facility  now  for  their  manu- 
facture in  Canada  dealers  can  procure  them  • 
at  a  moment's  notice.  Manufacturers  should 
push  their  sale,  introduce  them  when  ever 
possible,  and  when  once  used  can  be  relied 
on  for  another  trial.  Wire  nails  are  made 
from  3-16  of  an  inch  in  length  to  8  inches  of 
any  gauge,  thus  giving  a  variety  of  sizes  for 
use. 

Goods  conveniently  located  savi  time,  money 
and  temper  in  showing. 

Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 


HARDWARE. 
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Our  stock  is  large  and  fully  assorted,  including  : 

"  SKELETON  "    Halifax   Pattern.      "  GENUINE  ACME  " 
and  Forbes'  New  Patent  "ACHIEVED." 


Write  for  Prices,  as  we 

are  Headquarters. 


THE    B.    GREENING    WIRE    CO., 
(LTD.) 

A  catalogue  for  1891  of  Brown's  patent 
steel  chains,  made  by  the  B.  Greening  Wire 
Co.  (Ltd.),  Hamilton,  Ont.,  has  been  received. 
This  department  is  only  one  of  many  which 
comprises  the  extensive  plant  of  this  enter- 
prising concern. 

The  "  Brown "  chain,  being  made  of 
hard  drawn  steel  wire,  is  claimed  to  be  the 
strongest,  lightest  and  most  reliable  chain 
in  the  market.  Repeated  tests  have  been 
made  with  these  chains,  and  they  have  been 
found  reliable  in  every  instance.  Being 
made  of  steel  wire,  they  will  stand  four  times 
the  strain  of  welded  iron  chain.  Every 
hardware  dealer  should  send  for  samples 
and  enquire  into  the  merits  of  these  chains. 
The  halter  and  dog  chains  made  by  the 
same  firm  are  all  fitted  up  with  a  swivel 
snap,  toggle,  and  ring.  They  are  now  ready 
to  supply  all  numbers  which  they  make,  viz., 
000,  00,  o  and  1.  Coil  chains  are  put  up  in 
boxes,  each  containing  coo  feet  Merchants 
will  find  this  a  great  convenience.  They 
also  put  this  article  up  in  kegs  of  100  pounds. 
A  line  of  cow  chains  is  also  made  by  this 
firm  of  Brown's  Patent  Steel  Chain. 

Dealers  will  find  there  is  no  other  chain  in 
the  market  that  will  compare    with  these  for 


strength,  lightness,  and  handsome  appear- 
ance. Post,  heel,  tie-out,  and  trace  chnins 
are  made  in  all  sizes,  and  prices  will  be 
found  right. 

This  firm  also  manufacture  wire  rope, 
wire  cloth,  perforated  metals,  poultry  net- 
ting, metallic  lathing,  door  mats,  office  rail- 
ing, screen  doors  and  windows,  wire  guards, 
coppered,  steel  and  broom  wire. 

A  separate  catalogue  of  each  of  these  lines 
will  be  sent  to  any  dealer  on  enquiry.  A 
comprehensive  catalogue  is  also  issued,  but 
owing  to  pressure  of  business  they  will  omit 
issuing  one  for  1891.  Every  dealer  who  has 
not  their  general  catalogue  for  1890  should 
write  at  once  to  the  B.  Greening  Wire  Co- 
(Ltd.),  Hamilton,  and  procure  one. 


THE  DEATH  OF  JAMES  STEW- 
ART, ESQ. 

The  death  of  Mr.  James  Stewart,  stove 
manufacturer,  Hamilton,  Ont.,  occurred  in 
that  city  on  December  the  24th.  He  never 
recovered  from  the  shock  of  paralysis  which 
seized  him  on  the  14th  of  December,  and 
■  from  that  time  gradually  sank  till  death  re- 
lieved him.  Mr.  Stewart  was  born  at  Glas- 
gow, Scotland,  in  181 1,  and  emigrated  to 
Canada  in  1830,  settling  in  the  Province  of 
Quebec.     He  afterwards  came  to  Hamilton, 


and  was  employed  in  the  foundry  of  Messrs. 
Fisher  &  McQueston,  in  whose  service  he 
faithfully  labored  for  upwards  of  ten  years. 
He  then  embarked  in  partnership  with 
the  late  Adam  Cook,  and  they  erected 
a  foundry  on  the  site  of  the  present 
large  plant.  Since  that  time  Mr.  Stewart 
has  been  known  as  a  prosperous  and 
thorough  going  business  man,  and  the 
stoves  which  have  been  turned  out  of  his 
works  have  found  ready  market  all  over  the 
province.  In  his  death  the  city  of  Hamilton 
loses  one  of  the  most  genial,  and  loyal,  of  its 
business  men.  In  the  affairs  of  the  firm  over 
which  he  was  head,  his  counsel  will  be  sadly 
missed,  and  his  position  in  that  capacity 
will  be  difficult  to  fill.  The  funeral  took 
place  from  the  residence  of  his  son  Mr.  W. 
C.  Stewart,  en  Friday,  Dec.  26th.  The  de- 
ceased gentleman  leaves  five  sons  and  two 
daughters. 

We  noticed  a  large  shipment  of  Spooner's 
copperine  going  to  Goldie  &  McCulloch, 
Gait,  a  day  or  two  since.  It  is  a  production 
of  our  town — it  is  the  metal  above  all  other 
metals,  and  this  settles  it.  There  will  not  be 
a  hot  box  for  miles  around  Gait  as  long  as 
the  copperine  holds  out. — Port  Hope  Guide. 

Restore  goods  to   their  proper  places  as  soon 
after  using  as  possible. 


CORRUGATED 
STEEL    FASTEN"EES. 
A  Perfect,  Secure  Jcint! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


HARDWARE. 


H.  S.  HO  WLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


37     Front    Street    West, 
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DEAD  SHOT  F.  F.  G. 


GUNPOWDER.    "American  Dead  Shot."     TRY  IT. 


REGISTRATION  OF  PLUMBERS 

Lord  Aberdare,  at  a  recent  meeting  held 
at  the  University  College  of  South  Wales 
and  Monmouthshire,  for  the  purpose  of  dis- 
tributing certificates  granted  by  the  Plumb- 
ers' Company,  London,  to  plumbers  in  the 
district  under  rules  of  the  national  registra- 
tion system,  said  he  felt  that  he,  with  every 
man  who  was  capable,  should  do  all  he 
could  to  promote  so  salutary  a  movement  as 
that  which  had  brought  them  together.  He 
was  not  going  to  say  anything  harsh  about 
plumbers,  but  he  had  spent  in  his  life,  he 
grieved  to  say,  some  $100,000  in  building,  a 
great  deal  of  which  had  been  spent  very  un- 
satisfactorily. He  had  found  everywhere  a 
deep — he  dared  say  in  many  respects  a  very 
unjust — mistrust  of  plumbers.  His  lordship 
then  dealt  with  the  movement  from  its  ori- 
gin, in  1884,  and  warmly  commended  the 
Worshipful  Company  of  Plumbers  for  the 
action  they  had  taken.  It  had  very  soon 
been  found  that  there  were  in  the  trade  a 
vast  number  of  persons  who  were  unworthy 
to  be  called  plumbers.  Through  the  extra- 
ordinary increase  in  population  and  in  build- 
ing, a  vast  number  of  men  got  employment 
as  plumbers  who  did  not  know  their  work. 
The  consequence  of  that  had  been — touse  a 
schoolboy's  phrase,  but  one  perfectly  appli- 
cable— "awful."  The  numbers  of  deaths 
which  he  supposed  all  of  them  could  trace 
to  bad  plumbing  was  awful.  That  was  going 
on  still,  and  the  work  the  Worshipful  Com- 
pany had  undertaken  to  register  competent 
men  all  over  the  country  was  not  completed. 
Some  5,000  persons  had  been  registered  out 
of  an  estimated  number  of  35,000.  And  the 
examination  was  no  child's  play,  for  in  some 


places  as  few  as  15  per  cent,  had  been  able 
to  pass,  in  others  70  per  cent,  had  passed, 
the  general  average  being  48  per  cent.  The 
Government  has  been  asked  to  interfere  in 
the  matter.  Considering  the  immense  im- 
portance of  the  subject  as  affecting  public 
health,  it  had  been  asked  to  have  a  system 
of  registration  such  as  had  been  allowed  in 
the  case  of  medical  men.  The  health  of 
the  inhabitants  of  a  house  depends  upon  its 
sanitary  condition.  Mr.  Ritchie,  with  a 
ministerial  caution  with  which  he  was  not 
unfamiliar,  had  spoken  very  kindly  and  en- 
couragingly, but  declined  to  commit  himself. 
He  recommended  the  plumbers  not  to  be 
too  sanguine  in  hoping  that  the  Government 
would  interfere  to  compel  registration.  But 
he  was  happy  to  see  a  number  of  public 
bodies  and  eminent  persons  had  announced 
their  determination  that  no  one  who  had  not 
received  a  certificate  should  be  employed  to 
do  their  work.  Some  county  councils,  at 
least  one  in  Yorkshire,  had  laid  that  down, 
and  he  was  delighted  to  hear  that  many 
hospitals  and  water-works  companies  had 
laid  down  the  same  rule.  The  Duke  of 
Westminster,  who  had  enormous  estates, 
and  who  really  spent  his  whole  life  and  in- 
come, after  deducting  a  very  small  portion 
for  personal  expenses,  in  works  of  public 
utility,  had  come  to  the  same  resolve.  Re- 
gistration afforded  pretty  good  proof  that  a  ' 
workman  was  a  good  workman,  and  could  be 
trusted;  but  what  they  wanted  was  not  to 
keep  things  at  their  present  high  level,  but 
to  get  a  higher.  That  level  was  to  be  got 
by  the  union  of  manual  labor  with  scientific 
teaching.  It  had  been  considered  that  sci- 
entific subjects  should  be  taught  with  special 
reference  to  trades,  so  that  a  man  should  be 
helped  to  do  his  work.  He  was  quite  sure  a 
young  man  could  not  get  at  the  higher  parts 
of  his  work  without  adding  dignity  to  it. 
This  was  what  the  Worshipful  Company 
were  about,  and  for  this  they  deserved  the 
utmost  gratitude.— The  Sanitary  News. 


WHY  DO  OVENS  BAKE  UN- 
EVENLY? 

In  continuing  the  discussion  on  the  above 
subject,  a  correspondent  writes  as  follows. 

"  When  a  new  or  clean  stove  is  started  off 
with  a  fresh  fire  the  flame  strikes  on  the  top 
of  the  oven  first  and  is  much  hotter  than 
when  it  strikes  the  bottom.  On  this  account 
it  is  only  natural  that  the  top  of  the  oven 
should  bake  more  than  the  bottom,  and  so 
the  bread  may  burn  on  top  before  it  bakes 
on  the  bottom  Alter  the  stove  has  been  in 
use  for  some  time,  the  fine  ashes  collect 
on  top  of  the  oven  and  so  prevent  so  much 
heat  from  passing  through.  At  this  stage  in 
the  stove's  history  it  may  operate  just  right. 
After  a  time  their  are  more  ashes  on  top 
than  is  neccessary,  and  so  the  bottom  of  the 
oven  may  get  the  most  heat  from  the  fire. 
When  hard  coal  is  used  for  fuel  there  is 
much  more  flame  from  a  fresh  fire  than  an 
old  one,  as  the  coal  gives  off  more  gas  and 
this  gas  makes  flame.  With  a  fresh  fire  it 
might  be  that  the  top  of  the  oven  would  get 
more  heat  than  the  bottom,  while  if  the  fire 
had  partly  burned  down  or  was.  not  quite  so 
"  fresh,"  the  oven  might,  under  the  same 
conditions,  bake  about  right.  I  once  worked 
for  a  stove  man  who  used  to  inform  his  cus- 
tomers that  complained  about  a  stove  burn- 
ing on  top  that  they  should  use  less  fire,  and 
if  they  informed  him  that  the  stove  was  all 
right  he  would  instruct  them  to  try  baking 
without  a  fire  at  all  if  the  stove  was  such  a 
great  heater.  When  he  sold  a  new  stove  it 
was  his  custom  to  instruct  the  customer  to 
sprinkle  a  few  fine  ashes  on  top  of  the  oven 
before  making  a  fire,  then  the  heat  of  the 
oven  would  be  more  equal,  and  by  graduat- 
ing the  amount  of  ashes  to  suit  the  require- 
ments it  would  be  easy  to  regulate  the  stove 
so  it  would  bake  in  almost  any  language. 
This  advice  would  impress  itself  on  the 
mind  of  the  customer,  and  convey  the  idea 
that  it  was  easy  to  regulate  the  baking 
"  power  "  of  a  stove  by  the  ashes  on  the  oven, 
and  it  would  be  easy  for  the  customer  to 
conclude,  if  not  so  advised,  that  too  many 
ashes  would  prevent  the  top  of  the  oven  from 
baking  as  rapidly  as  desired.  If  my  ideas  on 
the  subject  do  not  cover  the  whole  ground 
they  may  at  least  serve  the  purpose  of  bring- 
ing out  others  from  those  who  know  more 
about  the  diseases  of  stoves  than  does  your 
humble  servant." — Ex. 


HAKUWARh. 


The  City  Engineer  of  Kingston  has  issued 
a  notice  that  tenders  will  be  received  up  to 
the  8th  of  January  1891,  for  constructing 
and  laying  a  24-inch  riveted  steel  section 
pipe  in  the  harbor  of  that  city.  All  tenders 
to  be  addressed  to  the  Chairman  of  the 
Committee  on  Water  Works,  Kingston,  Ont. 
Mr.  H.  W.  Petrie,  manufacturer  of  engines 
and  other  machinery,  Brantford,  Ont.,  is 
about  to  remove  his  entire  business  to  To- 
ronto. The  new  buildings  are  to  be  erected 
on  Front  street.  All  the  iron  and  wire 
works,  such  as  railings,  etc.,  will  be  supplied 
by  the  Barnum  Wire  and  Iron  Works, 
Walkerville,  Ont. 

As  all  the  manufacturers  of  harvest  ma- 
chinery of  the  United  States  have  formed  a 
consolidation  with  a  capital  of  $35,000,000, 
the  barb  wire  people  have  been  endeavoring 
for  some  time  to  form  a  like  combination. 
Truly  that  is  a  land  of  trusts,  but  according 
to  latest  accounts  the  wire  manufacturers 
failed  to  adopt  a  system  of  trust  management. 

We  have  received  the  initial  number  of 
The  Hardware  Trade,  published  in  Minne- 
apolis, Minn.,  a  journal  in  the  interests  of 
the  hardware  dealer.  We  have  carefully 
perused  its  pages  and  are  able  to  say  that  we 
predict  a  prosperous  and  useful  future  for 
our  contemporary  in  the  west.  It  is  published 
twice  a  month  and  the  publishers,  Messrs. 
Haynes  &  Harris,  deserve  the  congratula- 
tions as  well  as  good  wishes  of  the  trade 
everywhere. 

We  have  received  the  special  Christmas 
edition  of  the  Iron  Trade  Review,  printed  at 
Cleveland,  O.  It  has  80  pages  of  interesting 
reading  matter  and  advertisements  and  is 
profusely  illustrated.  The  cuts  represent 
many  iron  industries  which  abound  in  and 
about  Cleveland  and  illustrations  of  various 
articles  of  manufacture,  such  as  steam  en- 
gines, heaters,  etc.  We  are  sure  the  efforts 
of  the  publishers  of  this  well  managed  peri- 
odical have  met  with  success  during  the  past 
year. 

We  as  a  country  are  not  behind  by  any 
means  in  the  lookcut  for  a  foreign  market  for 
our  products.  Sir  John  Macdonald  proposes 
to  establish  commercial  agencies  in  Mexico, 
Buenos  Ayres,  Rio  de  Janeiro  and  other 
South  American  cities.  A  steamship  con- 
nection is  also  contemplated,  and  this,  in 
connection  with  the  Australian  service  will 
ensure  a  transportation  by  means  of  which 
the  manufactures  of  raw  materials  from 
countries  such  as  we  have  mentioned  will  be 
allowed  in  bond  for  export.  The  raw  ma- 
terial for  such  purposes  will  be  allowed  to  be 
imported  free. 

Every  once  in  a  while  we  hear  of  some 
American  manufacturing    concern   receiving 
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MANUFACTURERS 

GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 
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BELL  TELEPHONE  8072. 
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MANUFACTURERS 


WfiflT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Leneth  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.D    SIMMONS. 


tf^TOur  name  Is  stamped  on  every  pipe.13i 


74  York  St.,  Toronto. 


communications  from  a  certain  foreign  cus- 
tomer (this  time  in  Russia),  relating  to  prices 
of  their  goods.  There  is  no  doubt  a  feeling 
of  genuine  "biggness"  in  circulating  reports 
of  such  a  nature,  for  what  position  are  our 
neighbors  in  to  export  articles  of  hardware, 
especially  in  cutlery,  in  the  face  of  such 
monopolists  as  the  English  manufacturers? 
At  least  we  never  hear  the  consummation  of 
any  of  these  orders,  unless  it  maybe  perhaps 
a  cargoe  of  newly  manufactured  American 
tin  plate. 

As  an  example  of  mechanical  similitude, 
consider,  says  Nature,  what  sort  of  a  steam- 
ship would  be  required  to  reduce  the  voyage 
to  America  from  six  to  five  days.  The  pre- 
sent steamers  crossing  in  six  days  have  a 
speed  of  20  knots  and  displacement  of  10,000 
tons,  and  the  indicated  h.p.  is  close  on  20,- 
000  tons.  To  cross  in  five  days  the  speed 
would  have  to  be  increased  20  per  cent,  to 
24  knots;  and  now  if  we  apply  Froude's  law 
that,  at  corresponding  speeds  as  the  sixth 
root  of  the  displacements,  the  resistances  are 
as  the  displacements,  we  shall  find  that  the 
steamer  would  have  to  be  of  30,000  tons  and 
65,000  h.p.,  thus  exceeding  even  the  Great 
Eastern's  dimensions.  With  given  material, 
say  steel,  the  strongest  with  which  we  are 
familiar,  a  limit  of  size  is  soon  reached  at 
which  the  structure  falls  to  pieces  almost  by 
its  own  weight;  and  recent  experience  with 
the  heaviest  artillery  seems  to  show  we  are 
nearing  this  limit.  The  larger  the  gun  or 
structure,  then,  the  greater  the  necessity  for 
careful  and  scientific  design  and  proportion. 


PIGS   AND    SOWS. 

How  many  of  the  readers  of  Hardware 
know  why  the  name  pig  is  applied  to  all 
kinds  of  metals  in  the  crude  form  ?  The 
writer  was  the  other  day  watching  the  liquid 
metal  running  out  of  a  furnace,  and  heard  an 
expert  explaining  to  one  of  the  best  posted 
hardware  merchants  in  the  Dominion  how 
pig  metals  get  their  name.  At  the  side  of 
the  furnace  was  a  long  row  of  U  shaped 
troughs.  These  are  called  "sows."  When 
the  liquid  metal  is  taken  from  the  furnace  it 
is  poured  into  these  sows  to  cool.  They  are 
connected  by  a  small  opening  made  in  each 
edge,  and  when  one  is  full  it  overflows  into 
the  next.  The  metal  hardens  in  the  sows 
and  becomes  pigs. 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Master  the  whole  business  and  the  way  to   for- 
tune has  been  mapped  out. 
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When  writing  to  our  advertisers  please  inolose 
the  above 


HARDWARE. 


THE  KINGSTON   STRIKING 
MOULDERS. 


The  Kingston  Daily  News  contains  the 
following  sensible  remarks  on  the  trouble 
Messrs  Chown  &  Cunningham  have  had 
with  their  moulders: — 

It  is  with  the  friendliest  feelings  towards 
both  employers  and  employees  that  we  ven- 
ture to  say  a  few  words  on  the  incipent  labor 
trouble  in  Chown  &  Cunningham's  establish- 
ment.    We  are  not  of  the  number  of  those 
who  think  that  labor  has  no  rights  or  should 
not  organize  to  protect  itself.     On  the  other 
hand,  we  cannot  forget  that  the  employer  of 
labor  has  also  rights.     Now,  Messrs.  Chown 
&  Cunningham    having    provided  the  large 
amount  of  capital  required  in  their  business, 
say,  virtually,   to    certain    skilled  workmen, 
"  come  and  help  us  to  make  stoves  and  we 
will  pay  you  certain  fixed   reasonable  wages 
per  week,  asking  you  to  assume  none  of  the 
risks    of  the    business    other   than    that   of 
being  thrown  out  of  work  should  our  under- 
taking   prove    unprofitable,    only    we    must 
be  allowed  to    manage    our    own    business 
in     our     own     way."      This     we    think,    is 
a  very  reasonable  offer.     Industry  is  an   or- 
ganized warfare    with  natural  products  that 
must  be  compelled  to  adapt    themselves  to 
human  needs.  Chown  &  Cunningham's  busi- 
ness is  to  compel  refractory  iron  to  subserve 
the  purpose  of  warming  human  beings.  The 
capitalist  furnishes  the  artillery  and  the  gen- 
eralship for  the  warfare  as  it  were,  the  men 
are  private  soldiers,  corporals  or  sergeants. 
The  fruits  of  victory  should  be  divided  in 
proportion  to  the  several  services  rendered. 
Indeed  when  we  consider  fhe  risks  and   re- 
sponsibilities  and   anxieties    which  devolve 
upon  the  capitalist,  we  are  not  sure  that  the 
workman,  with  his  fixed  weekly  wage  and 
the  risk  only  of  being  thrown  out  of  employ- 
ment, does  not  obtain   a  larger  share  of  the 
product  of  their  joint  labors  than  goes  to  the 
employer.     At   any  rate    while  capital    and 
direction  is  furnished   from  one  source  and 
the  workmen  only   have  their  skilled  or  un- 
skilled  labor    to    offer,    it    is    unreasonable 
for  them  to  dictate  to  their  employer  as  to 
how    the   business    shall    be    managed.      If 
they    wish   to  have   the    management    of  a 
business  in  their  own  hands  they  must  fur- 
nish the    capital    required,   assume    all    the 
risks     of    loss     hitherto    assumed    by    the 
capitalists    only,    and    instead    of  their   as- 
sured weekly  wages  depend    on  the  precari- 
ous and    uncertain   returns  from  their  sales. 
Until  the  men  are  ready  to  enter  into  such 
a  co-operation  they  must  not  take  the  direc- 
tion of  industry    out    of  the    hands    of  the 
capitalist  who  now   shoulders  all  the  risks. 


Messrs.  Chown  &  Cunningham  say  they  are 
willing  to  pay  first-class  wages  for  first-class 
work,  but  that  a  regulation  of  the  Moulders' 
Union  regarding  the  number  of  apprentices 
they  are  allowed  to  employ  prevents  them 
from  paying  as  high  wages  as  they  would 
otherwise  do.  Were  they  allowed  to  have 
as  many  apprentices  as  are  required  to  do 
their  coarser  work  they  would  take  back  all 
their  skilled  workmen  at  higher  wages  we 
are  informed.  Could  anything  be  fairer  than 
that  ?  Our  advice  to  the  moulders  of  King- 
ston is  not  to  throw  themselves  out  of  em- 
ployment in  the  middle  of  winter  by  seeking 
to  impose  an  arbitrary  restriction  on  their 
employers. 

[Since  putting  the  above  in  type  we  have 
learned  that  Chown  &  Cunningham  have 
settled  the  difficulty  with  their  moulders.] 


ON  THE  USE  OFCOAL  STOVES. 

The  following  article  taken  from  the  Metal 
Worker  may  be  of  interest  to  stove  dealers, 
and  will  apply  in  a  general  way  to  what  we 
have  recently  said  about  the  uneven  baking 
quality  of  ovens.  The  writer  having  been 
in  the  employ  of  a  certain  stove  company 
for  the  last  22  years,  and  having  examined 
many  stoves  reported  to  them  as  not  operat- 
ing properly,  I  will  give  you  a  statement  of 
some  of  the  principal  blunders  found  during 
that  time  in  visits  made  to  various  places, 
hoping  it  may  aid  those  who  deal  in  down- 
ward draft  cook  stoves  in  finding  and  cor- 
recting some  of  said  blunders,  which  will 
almost  always  be  found  to  exist  where  stoves 
are  reported  as  not  giving  satisfaction. 

1.  The  Pipe  Used. — This,  in  many  cases, 
is  made  of  very  light  iron,  with  only  five 
rivets  to  the  joint,  and  often  badly  buckled 
between  the  rivets  and  poorly  fitted  at  the 
joints,  admittihg  air  into  the  pipe,  thus  act- 
ing as  a  damper.  Very  often,  too,  the  pipe 
used  is  smaller  than  the  collar  of  the  stove. 
This  blunder  is  very  common,  and  is  gener- 
ally caused  by  purchasers  wishing  to  save 
the  expense  of  new  pipe  when  buying  a 
large  stove  to  replace  a  small  one,  having 
no  idea  of  the  difference  between  6  and  7 
inch  pipe,  and  it  is  at  times  hard  work  to 
convince  them  that  7-inch  pipe  is  one-third 
larger  than  6-inch  pipe.  By  correcting  this 
blunder  I  have  often  changed  into  a  perfect 
operating  stove  one  that  before  had  been  a 
sourca  of  vexation  and  complaint. 

2.  Fitting  the  Pipe  into  the  Flue  Hole. — 
This  is  often  neglected,  and  I  have  at  times 
found  an  open  space  around  the  pipe  where 
it  entered  the  flue  of  X  inch  or  more,  with 
not  so  much  as  a  flange  to  prevent  air  getting 
in  at  this  point.  The  pipe  also  had  at  times 
been  pushed  into  the  flue  so  far  as  to  reduce 
the  flue  to  half  its  size,  in  either  case  check- 
ing the  draft  greatly. 

3.  Openings  into  the  Flue. — These  consist 
sometimes  of  fire  places  left  either  entirely 
open  or  only  partially  closed,  or  of  flue  holes 
for  stove    pipe  on    some  other   floor,  either 


above  or  below  the  one  on  which  the  stove 
is,  which  are  not  closed  up,  but,  on  the  con- 
trary, left  open  on  purpose,  especially  in  the 
cellar,  to  act  as  ventilators;  parties  so  doing 
not  knowing  that  they  are  robbing  their  stove 
of  its  draft. 

4.  Working  two  or  More  Stoves  in  the 
Same  Flue. — This  is  also  a  very  common 
blunder,  and  one  that  agents  can  easily  dis- 
cover. They  should  never  guarantee  a  stove 
to  give  satisfaction  where  it  is  proposed  to 
work  it  in  a  flue  with  another  stove. 

5.  Badly  Constructed  Chimney  Flues. — 
These  are  often  built  so  small  and  misshaped 
as  to  prevent  the  best  stove  ever  made  from 
giving  satisfaction.  I  have  found  them  all 
the  way  from  4  x  8  to  4  x  16,  and  that,  too, 
when  there  was  no  reason  why  they  could 
not  have  been  built  square  and  of  full  size. 

6.  The  Chimney  too  Low. — I  have  often 
found  the  chimney  lower  than  the  adjoining 
building,  the  kitchen  being  one  storey,  while 
the  balance  of  the  house  was  two  storeys  or 
more,  causing  the  wind,  in  coming  over  the 
taller  portion,  to  blow  down  the  chimney, 
and  I  have  found, added  to  this  fault,  a  large 
tree  overhanging  the  chimney,  thus  choking 
the  draft. 

7.  Feeding  the  Stoves  ;  too  Much  Fuel 
Used. — This  applies  especially  to  coal  stoves, 
and  the  blunder  consists  iu  cramming  the 
fire-box  up  to  the  covers,  leaving  no  room  for 
the  coal  to  burn.  I  have  found  in  some  cases 
upon  removing  the  cover,  the  impression  of 
the  cover  in  the  coal  under  it, and  the  conse- 
quence was  that  the  coal,  instead  of  burning 
as  it  would  if  allowed  the  room,  simply  sput- 
tered and  gave  off  smoke  and  soot,  that  soon 
filled  all  the  flues  and  caused  a  complaint  to 
be  made  against  the  stove.  The  remedy  in 
such  cases  was  to  clean  out  the  flues  and  use 
a  reasonable  amount  of  coal,  which  in  no 
case  should  be  higher  in  the  fire-box  than 
the  top  oven  plate  of  the  stove.  The  great 
trouble  with  most  persons  using  coal  ranges 
and  stoves  is  that  they  use  too  much  coal.  If 
they  would  only  try  it,  they  would  be  aston- 
ished to  see  how  little  coal  is  really  required 
to  do  good  baking  in  a  first  class  range  or 
stove. 

In  conclusion  I  will  add  that  if  the  follow- 
ing suggestions  were  always  observed  in 
setting  up  stoves  much  trouble  would  be 
saved  afterward  and  fewer  complaints  would 
be  heard : 

1.  Make  sure  that  the  flue  into  which  you 
are  going  to  put  the  stove  has  a  good  draft, 
and  that  the  chimney  is  as  high  as  any  ad- 
joining building. 

2.  See  that  all  the  openings  into  the  flue, 
no  matter  of  what  kind — whether  above  or 
below,  in  garret  or  cellar,  excepting  the  one 
that  you  are  going  to  use — are  securely 
closed. 

3.  Use  good  pipe,  grooved  or  closely  riv- 
etted  and  fitted  at  the  joints,  so  as  to  admit 
of  no  leakage  of  air,  and  full  size  of  the  col- 
lar on  the  stove.  Be  sure  to  see  that  the 
pipe  fits  snug  at  the  flue  hole  and  is  not 
pushed  in  too  far,  never  beyond  the  brick 
in  front  part  of  flue.  Use  as  few  elbows  as 
possible. 


HARDWARE. 


-V  > 


e\  well-worded,  neatly  displayed 
advertisement  is  a  finger-post  on 
the  thoroughfare  of  business,  ever 
pointing  the  wayfarer  to  your 
place  of  business.  Where  should 
this  finger-post  be  erected  ?  Sup- 
posing three  or  four  roads  lead 
to  your  place  of  business,  you 
would  not  think  of  placing  this  finger-post  on  the  road  travelled  by  the 
general  public  when  it  could  be  put  right  in  the  path  of  your  customers. 
No,  you  would  be  too  near-sighted  for  that.  Still  that  is  what  many  are 
doing  every  day  in  the  matter  of  advertising.  You  plant  small  advertise- 
ments in  numerous  publications,  hoping,  but  doubting,  that  thev  will  bear 
fruit,   and  if  they  do  not,   you   say   ''advertising    don't  pay." 

THE  ARGUMENT  against  advertising,  that  it  does  not  pay,  is  as 
senseless  as  the  argument  against  eating  food,  because  some  fools  have 
made  themselves  sick  eating  some  kinds  of  it. 

You  do  not  speculate  when  you  advertise  in  Hard  w  a  r  e  . 
The  best  evidence  of  the  value  of  a  paper  as  an  advertising  medium  is  its 
ability  to  secure  and  hold  the  best  paying  class  of  advertisements.  There- 
fore, we  are  in  it.  Hardware's  success  is  due  to  the  fact  that  we  study 
our  advertisers'  interests.  You  never  see  our  advertisers  buried  out  of 
sight.  Is  there  another  paper  that  can  say  the  same?  The  time  has  now 
arrived  when  you  cannot  do  business  without  advertising,  and  the  sooner 
you  see  this  the  sooner  you  will  make  money.  Drop  us  a  card  for 
rates    and    testimonials. 


HARDWARE. 


MONTREAL   MARKETS. 

Montreal,  Dec.  31,  1890. 

HARDWARE. 

In  all  lines  of  heavy  material  there  is  little 
or  nothing  to  write  about  holiday  week,  and 
this  season  is  no  exception.  Business  has 
been  nil  or  next  to  it,  when  an  odd  hand-to- 
mouth  movement  is  left  out  of  consideration. 
Consequently  there  is  little  or  nothing  to 
say  and  the  position  remains  about  the 
same  Stringency  of  money  is  still  a  univer- 
sal complaint. 

IRON,  ETC. 

The  week  has  witnessed  no  change  in  this 
market  locally,  but  there  has  been  more  or 
less  fluctuation  abroad,  warrants  showing  a 
declining  tendency.  Makers'  brands,  how- 
ever, keep  fairly  steady,  but  in  spite  of  a 
decrease  of  a  hundred  thousand  odd  tons  in 
the  stock  in  Great  Britain  there  can  be  no 
denial  of  the  easy  tendency  to  the  market, 
Summerlee  for  example  being  as  much  as 
10s.  lower  than  it  was  at  the  same  time  last 
year.  On  spot,  as  we  have  said,  there  has 
been  positively  nothing  to  note  either  one 
way  or  the  other,  for  no  business  has  been 
done,  and  the  price  of  pig  is  nominal  around 
$23  or  thereabouts  for  standard  btands. 
Other  lines  are  in  the  same  position,  as  no 
busines  has  been  done.  Lines  of  sheet  ma- 
terial, such  as  tin  plates,  run  about  the  same, 
while  in  shelf  goods  nothing  is  doing,  as  all 
the  houses  are  hard  at  work  on  their  stock- 
taking. 

NAILS. 

There  is  no  change  either  in  price  or  in 
the  way  of  business  regarding  this  article, 
which  runs  unchanged  on  the  $2.50  basis, 
and  although  cutting  may  be  indulged  in  it 
is  the  market  value  of  the  article  at  present. 
Horseshoes  are  steady  at  $3.60  to  $3.70. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg 
8  dy  to    9  dy,       "  " 

6  dy  to   7  dy,       " 
4  dy  to    5  dy,         Am.  pat 
3  dy,  hot  cut,  per  keg,  Am.  pat 

3  dv  fine  hot  cut,  " 

4  dy  to  5  dy,  cold  cut,  Can  pat. 
3  dy,  cold  cut, 
2  dy,  hot  cut,  nails     " 
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Cut  Nails 

10  dy  to  60  dy,  per  keg $2  60 
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CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg 

4  dy  @  5  dy,  per  keg 3 

6  dy  @  7  dy,       "  

8  dy  @  9  dy,       "  

10  dy  @  30  dy,     "  

Cut  spikes,  

COMMON    FLOUR    BARREL    NAILS. 

7/&  inch,  per  keg $4  80 

1       "  "        4  20 

1  V%  "  "         4  50 

Finishing  nails  75c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.45  for  inch  to 
$3.50  for  3-inch  per  160  .lbs.  Clinch  and 
heavy  clinch  nails  from  $6.45    for  i-inch  to 


$3.25  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.95  for  i-inch  to  $3.75 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.  P.  D.  brand  similar  terms. 
CHEMICALS. 

There  has  been  little  or  no  change  in  this 
branch  since  our  last,  in  fact  business  has 
been  practically  nil.  All  lines  of  heavy  che- 
micals are  unchanged,  and  will  remain  more 
or  less  nominal  until  the  movement  or  spring 
account  commences.  Bleaching  powder  and 
bicarb  and  caustic  are  firm  and  other  lines 
show  no  change. 

PAINTS    AND   OILS. 

The  week  has  developed  no  change  nor 
was  it  expected  to.  Leads  are  quiet  and 
unchanged,  as  follows  :  White  lead,  $6.25  to 
$6.75;  No.  1,  $5.25  to  $5.50;  No.  2,  $4.50; 
No.  3,  $4  to  $4.25;  dry  white,  6to6J£c; 
do.  red,  4^  to  5c.  In  oils  there  is  no 
change.  Cod  remains  steady  at  40 
to  45".  for  Gaspe  and  Newfoundland. 
Other  lines  are  unchanged,  as  follows  : 
Cod,  Newfoundland,  40  to  45c;  Cod,  Gaspe, 
40  to  45c;  Seal,  steam  refined,  52^  to  57>ic; 
Linseed,  raw,  65  to  67c;  Linseed,  boiled,  68 
to  70c;  Castor  oil,  10^  to  iij^c. ;  Cod  liver 
oil,  60  to  70c. 

PETROLEUM. 

The  easy  feeling  in  Canadian  oil  continues 
owing  to  the  disposition  to  cut  shown  by  re- 
finers who  are  making  concessions  to  urge 
sales.  The  quotations  at  Petrolia  is  \2l/2z.; 
in  Montreal  14^.  American  oil  is  un- 
changed. 

CEMENT    AND  FIRE   BRICK. 

The  market  has  been  an  uneventful  one 
during  the  week,  in  fact  no  business  is  ex- 
pected until  negociations  on  spring  account 
resume,  which  will  be  some  time  yet.  In 
the  meantime  values  are  nominal.  Firebricks 
are  firmly  held  at  $24  to  $30  per  1000. 
NAVAL  STORES. 

The  trade  in  naval  stores  has  shown  few 
features  during  the  week,  and  in  the  absence 
of  any  business,  prices  are  unchanged. 
We  quote  :  Turpentine,  60  @  61c.  ;  rosins, 
S2@S4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  ^%z.  for  colored,  and 
7@ioc.  for  white;  oakum,  <i)4@7^c. ;  and 
cotton  oakum,    io@i2c. 


WALTER  H.  COTTIKGHAM, 

56  St.  Peter  St.    MONTREAL, 

CAN   SUPPLY   AT   CLOSEST     FIGURED  : 

Gold  Leaf,  Silver  Leaf, 

Aluminum    Leaf,  Composition 
Leaf,  Dutch  Metal  or  Schlag 
Metal,  Bronze  Powders  and 

Gold  Paints. 


Write   for  Prices. 

E.  R.  C.  CLARKSON 

TRUSTEE  AND  RECEIVER 

In    affiliation    with  TORONTO, 

JNO.  B.  CLARKSON 


Temple  Buildings,   - 


MONTREAL. 


Correspondents  at  London,  Glasgow,  Birming- 
ham, Huddersfield,  Manchester,  Liverpool, 
Winnipeg.  42TA  special  Accountancy  Depart- 
ment of  the  business  has  recently  been  formed 
under  the  management  of  Mr."W.  H.  CROSS 
and  a  staff  of  able  assistants.  All  professional 
work  will  receive  prompt  and  careful  attention 

G-EIFFITH  <Sc  CO., 

(J.  MCARTHUR  GRIFFITH) 

Vuditor  to  the  Institute  of  Chartered  Accountant* 

of  Ontario,  1886  to  1890. 

ASSIGNEE  FOR  CREDITORS. 

Auditing  and  Business  Investigation  a  Specialty. 
London-Canadian  Chambers,  Bay  St,,  Toronto. 
Telephone  1549— Cable  "  Griffith,  Toronto." 

GOLDIE  &  MCCULLOCH'S  SAFES 

Have  now  a  world-wide  reputation.  Their  Fire 
Proof  Safes  have  resisted  the  hottest  lire  in  the 
biggest  conflagrations,  and  their  Burglar  Proof 
has  repeatedly  foiled  the  burglars  ;  their  security 
is  unsurpassed  on  the  Continent.  A  large  stock 
kept  at  the  warehouse  of 

GEO,  T,  BOSTWICK, 

24  West  Front  St.,  Toronto. 


A  Second-hand  Safe  for  Sale  Cheap. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere. 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 

eow 


STEEI 


WIEE    OHL^IDlnT 

BROWN'S    PATENT. 


Cut  showing  full   size  of  No.  0. 

Strongest,  Cheapest  and   Best  Chain  in  the  Market.       Made    of   hard    drawn    steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  four  sizes,  viz.,  oooo,  ooo,  oo,  o.     Send  for  samples  and  prices. 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

WISH    ALL  THEIR   FRIENDS 

A  Happy  and  Prosperous  New  Year. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


TriE 


NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers   of 

The  Red  Cross  Brand 


BUILDIM^PAPER 

Tarred  and    Plain 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK.  We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


M,  &  L  SAMUEL,  BENJAMIN  & 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     ELATES,    ETC. 

26, 28  and  30  FRONT  STREET  WEST,    -     -     -    TORONTO.  ONT. 

We  are  making  special  drive  on  cross-cut  saws,  and  solicit  enquiries, 

also  have  complete  assortment  of  popular  makes  of  skates  now  on  hand. 

Our  customers  are  particularly  desired  to  send  in  specifications  earlv. 


TRY  OUR  M.  L  S.  PQ9  BARREL  SIFTER. 


^  SAMUEL  SONS  &  BENJAMIN, 

ENGLISH     HOUSE  No.  ,  rumford  place,      -      Liverpool. 
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HARDWARE. 


TORONTO  MARKETS. 

TORONTO,  Jan.  2,  1890. 

So  far  as  the  week  is  concerned  there  has 
not  been  enough  doing  to  furnish  quotations 
in  most  lines.  As  a  rule  values  are  nomin- 
ally the  same  as  a  week  ago.  There  is, 
however,  not  a  very  strong  disposition  on 
the  part  of  jobbers  and  manufacturers  to 
force  business.  The  propects  for  the  early 
part  of  1891  appear  much  brighter  than  they 
were  a  short  time  ago.  It  is  fully  expected 
that  a  sufficient  number  of  import  orders 
will  be  placed  this  month  as  will  keep  Eng- 
lish manufacturers  busy  until  spring. 

Remittances  from  country  points  have 
been  fairly  satisfactory,  though  some  com- 
plaints are  made  by  merchants  in  Eastern 
Ontario  that  farmers  are  backward  in  meet- 
ing their  engagements.  Local  paymets  are 
not  up  to  the  mark.  Money  is  firm.  On 
call  loans  the  banks  will  advance  nothing 
under  6j4  to  7  per  cent.,  but  on  commercial 
paper  no  change  from  the  6  to  7  per  cent,  has 
been  made. 

IKON  AND  STEEL. 

Demand  has  been  light  and  values  are 
nominally  unchanged.  Carnbroe  is  held 
here  at  $23  lo  $24;  Middlesboro,  $22;  South- 
ern, $22.50;  Niagara  Forge,  $22.50;  Foun- 
dry, No.  1,  soft,  $23.  Bar  is  quoted  at  $2.25 
to  $2.30.  Glasgow  cables  quote  warrants 
unchanged  at  46s.  3d. 

The  Iron  Monger,  in  its  issue  of  Dec.  20 
has  the  following  on  the  Scotch  situation. 
Within  the  last  few  days  a  large  amount  of 
iron  has  been  purchased  on  speculative  ac- 
count, but  it  is  stated  that  it  has  been 
acquired  in  most  instances  to  hold  for  a  rise 
in  price,  and  not  for  the  purpose  of  covering 
oversales.  The  stock  in  Connel's  stores  was 
reduced  in  the  past  week  by  upwards  of 
6,000  tons,  and  is  now  considerably  below 
the  600,000.  It  is  believed  that  by  Christmas 
the  total  reduction  of  stock  in  the  warrant 
stores  for  the  year  will  have  amounted  to 
fully  340,000  tons,  and  that,  with  the  quan- 
tity taken  out  of  makers'  stocks  added,  the 
aggregate  reduction  in  Scotland  will  amount 
to  from  410,000  to  420,000  tons.  It  is 
whispered  that  a  considerable  proportion  of 
the  iron  in  Connel's  stores  is  represented  by 
split  warrants,  these  being  held  by  mer- 
chants and  consumers,  who  could  not  get 
the  iron  they  required  except  from  the 
stores,  and  are  said  to  have  ordered  out  in 
some  cases  No.  3,  and  in  other  cases  No.  1, 
iron,  leaving  a  portion  of  the  iron  in  store 
until  it  shall  be  wanted;  the  warrants  have 
thus  been  split  and  rendered  useless  for 
speculative  purposes.  How  far  the  practice 
has  gone  is  not  very  clear.  Some  au- 
thorities assert  that  from  100,000  to  150,000 
tons  of  the  iron  in  store  are  thus  af- 
fected, and  if  this  be  so  it  becomes  a  very 
dangerous  game  indeed  to  "bear  "  Scotch 
warrants  to  any  great  extent.  In  fact,  the 
position  of  the  Scotch  market  seems  to  be 
gradually  changing.  There  is  very  little  iron 
being  produced,  and,  although  the  shipments 
are  small,  as  is  usual  at  this  season,  the  re- 
quirements of  iron  and  :teel  manufacturers 
are  extensive,  and  it  is  expected  that  the  de- 
crease in  stocks  will  now  become  much  more 
apparent.  Only  two  or  three  firms  of  iron- 
master-; have  now  any  iron  at  their  works, 
vet  there  is  no  appearance  whatever  of  the 
furnacemen's  strike  terminating,  and  the  fur- 
naces being  again  lit  up.  At  several  cftheiron- 
works  advantage  is  being  taken  of  the  stop- 
page of  the  furnaces  to  introduce  or  extend 
plant  for  the  utilisation  of  the  waste  products. 
In  times  of   small  profits  from  pig  iron,  the 


revenue  obtained  by  those  firms  that  already 
have  such  plant  has  stood  them  in  good 
stead.  Pilch,  oil,  sulphate  of  ammonia,  and 
briquettes  have  all  been  sources  of  income 
not  to  be  despised,  and,  in  addition  to  this, 
there  has  been  the  great  economy  of  using 
the  gas  generated  in  the  process  of  making 
the  other  articles  for  reheating  the  furnaces. 
When  this  prolonged  strike  comes  to  a  close, 
therefore,  it  will  be  found  that  the  stoppage 
of  the  furnaces,  in  a  number  of  cases,  has 
contributed  to  the  introduction  of  valuable 
improvements  at  the  works. 
COPPER. 

Though  cables  have  advanced  about  5s. 
per  ton  since  last  report  the  market  is  still 
dull  and  the  feeling  is  weak  and  unsettled. 
Here  prices  are  unchanged  at  15  to  16c.  in- 
side price  being  for  car  lots. 
INGOT  TIN. 

Demand  continues  light  and  prices  are 
nominally  unchanged  on  spot,  though  an 
easier  feeling  prevails  owing  to  lower  cables 
which  quote  spot  in  Londcn  at  ,£90,  7s.  6d., 
and  futures  at  £q\  2s.  6d.  Here  values 
range  from  23  to  24>£c.  as  to  quantity. 
LEAD. 

There  have  been  no  recent  sales  reported 
on  this  market  and  values  are  unchanged  at 
4  to  4Kc.  for  pig  and  5  to  5>£c.  for  bar. 
There  is  a  decidedly  better  feeling  cabled 
from  abroad.  Values  being  up  10s.  to  ^13 
7s.  6d. 

ZINC  AND   SPELTER. 

Zinc  has  practically  declined  about  10s. 
abroad  but  this  has  had  no  perceptible  effect 
upon  our  markets  as  a  proportionate  advance 
did  not  take  place  here. 

ANTIMONY. 

This  market  is  quiet  with  prices  firm 
though  not  quotably  higher  at  21  to  22c.  for 
Cooksons  and  19  lo  20c.  for  other  makes. 
CANADA  PLATES 
There  has  been  a  few  sales  of  small  lots 
locally  but  the  demand  generally  has  been 
quiet  at  $3.20  to  $3.25. 

TIN  PLATES. 
Prices  here  remain  unaltered  but  the  mar- 
ket in  England  is  a  shade  easier  and  some- 
what favors  buyers.     Stocks   here  are   light. 
GALVANIZED  IRON 
Is  quiet  and  prices  are  unchanged.  Should 
there  be  any  further  decline  in  the  prices  of 
spelter  it  is  probable   that  galvanized    iron 
will  sympathize. 

GLASS. 
The    market    is  quiet  and  prices  are  un- 
changed. 

OLD  MATERIAL. 

Trade  has  been  quiet  this  week  and 
values  show  no  variation  from  the  quota- 
tions of  a  week  ago.  Quotations  are 
as  follows:  No.  1  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c;  No.  1 
wrought  scrap  60  to  65c;  No.  2,  including 
sheet  iron,  hoop  iron  and  mixed  steel,  20  to 
25c. ;  new  scrap  copper,  10  to  1  ic. ;  heavy  scrap 
copper  1 1  Yz  to  1 2c. ;  old  copper  bottoms,  9  t  o 
9>^c;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  <)%c;  scrap 
lead  iVz  to  2 ^c;  scrap  zinc,  2'/^  to  3c. ;  scrap 
rubber,  2%  to  3c.  ;  country  mixed  rags, 
60c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
90c.  per   100  lbs. 

PAINTS   AND  OILS. 

The  local  market  on  both  paints  and  oils 
has  been  quiet  this  week,  and  values  are  un- 
changed. 
THE  BRITISH  LINSEED  OIL  MARKET. 

Tulloch  &  Co.,  85  Gracechurch  street, 
London,  write  to  Hardware  under  date  of 
Dec.  18  :— 

The  market  has  now  assumed  a  steadier 
tone,  and  is   very  firm  both  for  "spot"  and 


"future"  deliveries,  an  advance  of  fully  3d. 
per  cwt.  having  been  established  during  the 
last  week.  This  better  feeling,  coming  with 
a  sharp  rise  in  the  value  of  silver,  again 
bears  out  our  opinion  so  repeatedly  ex- 
pressed, that  the  position  of  oil  is  largely  in- 
fluenced by  the  condition  of  Eastern  ex- 
changes. The  hardening  in  the  price  of  lin- 
seed, coupled  with  the  absolutely  bare  sup- 
plies of  oil,  has  brought  buyers  out,  ami  a 
fair  amount  of  business  has  been  put  through, 
including  several  purchases  for  Canadian 
account.  The  demand  for  linseed  cake  still 
hangs  fire,  the  present  severe  winter  having 
so  far  tailed  to  bring  buyers  into  the  market. 
Further,  what  demand  there  exists  for  this 
class  of  feeding  stuffs,  is  filled  from  cotton 
cake,  which  offers  considerable  advantages 
in  cost,  viz.: 

Present  spot  Present  spot 

value.  value. 

Cotton  oil,  ,£19  per  ton;  cake,  £4  5s.  od. 
Linseed  "        22         "  "  7   5-.    od. 

That  there  is  very  little  inducement  for 
linseed  oil  crushers  to  run  their  mills  is  self- 
evident,  and  it  is  of  interest  to  point  out  that 
whereas  up  to  two  years  ago,  it  was  no  un- 
common occurrence  to  have  spot  stocks  of 
fully  7,000  tons,  at  the  present  time  stocks 
may  be  said  to  be  absolutely  nil. 

One  of  the  leading  crushers  is  fully  sold  to 
August,  1891,  and  it  is  quite  evident  that 
there  are  now  many  buyers  anxious  to  book 
ahead. 
The  present  visible  supplies  of  linseed  afloat 
are  as  follows  : 

Calcutta  seed  afloat  to  U.  K.  and  Continent, 
Dec.  17,  1890.  \  ._-■_,  /   Dec.  17,  1889. 
111,900  Qrs.    j-a&ainst\     238,438  Qrs. 
Bombay  seed  afloat  lo  U.  K.  and  Continent, 
Dec.  17,  1890.   \  „__:_,.  /  Dec.  17,  1889. 

37,333  Qrs.     /  agaUlbt  \      13,898,  Qrs. 

The  above  figures  speak  for  themselves, 
and  become  more  emphasized  when  it  is 
well  known,  shipments  as  a  rule  fall  off  in 
face  of  advancing  cost  of  exchange — such  as 
is  now  occurring.  The  following  figures  fully 
explain  the  "raison  d'  etre  "  for  higher  prices 
on  oil  : 

Dec  11,  1889. — Value  of  silver  47^d.  p.oz. 
Rate  of  Calcutta  exchange  on  London  is. 
6Xd.,  against,  Dec.  18,  1890,  49>^d.  per  oz. 
Rate  is.7d. 

It  is  a  further  indication  of  present  position 
that  Continental  crushers  have  had  to  raise 
their  quotations  and  the  "Hull"  suppliers, 
who  have  up  to  now  figured  as  cheap  sellers, 
are  asking  an  advance,  the  full  equivalent  of 
London  prices. 

Some  time  may  still  elapse  before  Cana- 
dian importers  feel  the  advance — as  there 
are  still  several  cheap  sellers  of  oil,  bought 
at  the  bottom  of  the  market.  This  would 
apply  more  10  second  grade  brands,  as  the 
leading  London  crushers  have  very  little 
cheap  oil  to  deliver  against  contract. 

It  is  difficult  to  give  close  prices,  but  fol- 
lowing are  to-day's  approximate  quotations  : 

Spot.       Jan'y.       March.     , 
Raw  Linseed  Oil.     22s.     22s.  3d.  22s.  4>^d. 
Boiled     do       do  23s.  3d.  23s.  od.  23s   7>^d. 
Prices  per  cwt.  in  barrels.       F.O.B.  London. 

PETROLEUM. 

There  is  a  continued  weakening  in  prices, 
whereby  Canadian  is  16c.  at  highest  point, 
or  a  ce.it  less  than  last  week,  and  Carbon 
Safety  is  down  to  18c.  The  coal  oil  trade  is 
one  of  the  best  now  being  done. 
HIDES.  ETC. 

Hides — The  supply  has  fallen  off  since 
the  slaughtering  season  which  preceded 
Christmas,  when  butchers  stocked  the  mar- 
ket fairly  well    considering    the    lowness  of 
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MARKETS—  Continued. 

prices,  that  is  4j^c.  for  No.  i  green.  Cured 
are  worth  $'X  to  SlAc- 

Skins — Are  $i  to  $1.25  according  to  size 
and  weight.     They  are  in  low  receipt. 

Tai.low — Is  unchanged  at  2c.  for  rough 
and  5>£c.  for  refined. 

RAW  FURS. 

The  prices  for  raw  furs  are  still  un- 
changed, and  receipts  less  numerous.  The 
following  are  the  quotations  :  — Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox, cross,  $2  to  $5;  lynx, 
$i.|joto$2.5o;  martin, 75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1,215. 

AMERICAN   MARKETS. 

NEW  YORK,  Dec.  31,  1890. 
In  this  market  steel  has  been  weak  and 
sales  have  been  made  at  easier  prices. 
Crude  materials  used  in  steel  manufacture 
are  in  very  limited  demand,  and  difficult  to 
sell  even  at  previous  low  prices.  American 
Bessemer  pig  realizies  only  $16  to  $17  at 
furnace.  Foreign  20  per  cent,  spiegeleisen 
brings  very  little,  if  anything  above  $29 
landed  here,  and  $62  to  $63  is  apparantly 
full  value  for  80  per  cent,  ferro-manganese. 
The  sale  was  reported  of  a  block  of  10,000 
tons  standard  Pennsylvania  brand  grey  forge 
pig  iron  at  $15  per  ton,  which  price  would 
appear  to  be  full  value  for  that  class  of  ma- 
terial. Inferior  brands  may  be  had  at  $14.75, 
possibly  at  less.  On  foundry  iron  there  has 
been  no  change.  In  the  absence  of  the  an- 
nouncement of  the  Thomas  Company's 
prices,  agents  generally  are  proceeding  with 
caution,  and  the  bulk  of  the  moderate  busi- 
ness passing  is  with  a  guarantee  of  protec- 
tion in  the  event  of  a  decline  on  orders  in- 
volving deliveries  several  months  ahead. 
The  range  of  prices  quoted  is  $17  to  $18  for 
No.  I  and  $16  to  $16.50  for  No.  2  at  tide- 
water. For  old  materials  the  demand  is  ex- 
ceedingly slow,  and  not  enough  business 
passes  to  fairly  establish  market  values. 
Tee  rails  are  nominally  $24  to  $24.50,  and 
No.  1  wrought  scrap  $2 1.50  to  $22  f.o.b.  cars. 
COPPER. 
The  copper  market  is  unsettled  and  weak. 
Consumers  are  not  placing  orders  to  the  ex- 
rent  they  usually  do  at  this  season  of  the  year, 
and  whilst  the  large  producers  make  more 
or  less  pretense  of  firmness,  it  is  obvious  that 


the  relation  of  supply  and  demand  causes 
some  anxiety  to  sell  in  other  quarters.  Mode- 
rate quantities  of  Lake  Superior  ingot  have 
been  sold  \i,%c.  or  less  for  near  future  de- 
livery, at  all  events  against  15c.  generally 
quoted,  and  additional  quantities  could 
doubtless  be  secured  at  the  first-named  price. 
Arizona  may  be  had  at  I3^c.  and  for 
common  casting  brands  12^  to  13c.  seems 
to  be  full  value. 

TIN. 

Pig  tin  for  prompt  delivery  is  lower  and 
weak  at  the  decline,  under  the  influence  of 
anxiety  to  dispose  of  stock  coming  in,  to- 
gether with  somewhat  adverse  advices  by 
cable  from  London.  On  the  spot,  10-ton  lots 
have  been  sold  at  19.95c.  net  cash  and  ordi- 
nary jobbing  quantities  at  20^  to  2o^c  from 
store.  Jauuary  delivery  was  19.85c  bid,  20c. 
asked.  February  and  March  were  20.10c. 
hid,  with  little  offered  at  less  than  2oXc. 
LEAD. 

In  pig  lead  there  has  been  very  little  doing 
the  past  few  days,  but  a  firmer  feeling  on  the 
part  of  holders  here  and  in  the  West  has  de- 
veloped. In  this  market  less  than  4.10c. 
would  not  buy  at  the  close,  whilst  4.15c.  up- 
ward was  generally  asked,  and  in  the  St. 
Louis  market  3.90  to  3.95  is  quoted. 

SPELTER. 

Spelter  is  offering  rather  more  freely  for 
forward  delivery  and  at  slightly  lower  prices. 
Prime  western  may  be  had  at  5,90c.  for 
January  and  5,85c.  for  February  and  March 
shipment.  The  demand  for  the  metal  at 
present  is  slow. 

TIJf  PLATES 

Tin  plate  is  dull  and  unsettled.  Spot  lots 
are  offered  with  some  pressure  at  prices  a 
good  margin  under  the  lowest  named  for 
futures,  but  round  lots  are  taken  only  when 
a  special  inducement  is  offered,  and  the 
jobbing  movement  is  slow.  We  quote  as 
follows  :  1.  C.  Charcoal,  1-2  cross  assort- 
ment Melyn  grade,  $6. 12^  to  ...  .  ;  for  each 
additional  X  add  $1.50.  I.  C.  charcoal.  1-2 
cross  assortment,  Allaway  grade,  $5.75 
for  each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.87^  to  .  . ;  M.  F.,  20x28, 
$16.00  ;  Worcester,  14x20,  $5.40  to  $5.45  ; 
Worcester,  20x28,  $10.60;  Dean  grade,  14x20, 
$5.00  to  ....;  Dean  grade,  20x28,  $10.00 
to  $10.25  ;  D.  R  D.  grade,  14x20,  $4.70  to 
$4.75  ;  D.  R.  D,  grade,  20x28,  $9  50  to  .  .  .  . ; 
I.  C.  Coke — Penlan  grade  (iron),  $5.15  to 
$5.20  ;  J.  B.  grade,  14x20,  $5.20  to  $5.25. 
I.  C.  Bessemer  steel,  14x20,  coke  finish,  $5. 1 5 
to  $5.20;  I.  C.  Bessemer  steel,  squares,  $5.40 
to  ....  basis;  I  C.  Siemens  steel,  squares, 
$5.50    to  $5.55  basis. 


James  Dougherty,  hardware  dealer,  Stouff- 
ville,  has  sold  out  to  Thomas  Trull. 

The  United  States  steel  rail  manufacturers 
have  had  further  conferences  in  the  interest 
of  a  combination  for  the  purpose  of  regulat- 
ing output  and  prices,  but  no  satisfactory 
results  have  yet  been  reached.  The  indica- 
tions are  stronger  than  ever  that  a  sharp 
contest  for  business  is  in  store,  if  indeed  not 
already  under  way.  In  the  soft  steel  branch 
there  are  no  signs  of  improvement  either, 
and  the  outlook  for  lively  competition  all 
along  the  line.  An  order  for  11,000  tons  of 
rails  was  taken  a  short  time  ago  by  Carnegie. 
Phipps  &  Co.  at  a  rate  which,  it  is  believed 
will  not  net  ever  $27,00  at  the  mill.  One 
seller  offered  at  the  equivalent  of  $27,10 
and  lost  the  order.  It  is  plain  that  the  con- 
ditions are  no  better  now  than  they  were 
when  that  business  was  effected,  and  $27 
would  seem  to  be  nearer  actual  market  value 
than  is  $28,  the  popular  quotation. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


Speciallydesigned  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  aid  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan   Horse"-  the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


MILK  CAN   TRIMMINGS. 

Ironclad  Pattern  and  Broad  Hoop  Pattern. 
Get  our  prices   before   buying. 

Samples  of  Broad  Hoop  Pattern  now  ready. 
Full  line  of  Tinware.    Order  early. 
THOS.   DAVIDSON  &  CO., 

1  1    Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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ONTARIO. 

Hamilton — Stewart,  Jas.  &  Co.,  manufac- 
turers stoves,  Jas.  Stewart  deceased. 

Nortonville — Lewis,  J.,  blacksmith,  burnt 
out. 

Osnabruck  Centre — Warner,  John  W., 
carrUge  maker,  assigned  to  D.  E.  Mclntyre, 
Cornwall. 

Portland  —  Dowsett,  N.,  general  store, 
meeting  of  creditors  3rd  prox. 

West  Toronto  Junction — Hoar  &  Mc- 
Murtry,  hardware,  dissolved,  Thos.  E.  Hoar 
continues. 

MANITOBA  AND  NORTH-WEST  TERRITORIES. 

Crystal  City — Smith,  J.  &  Co.,  general 
store,  removed  to  Balder. 

Souris — Young,  J.  &  Co.,  hardware,  sold 
out  to  A.  E.  Lewis. 

QUEBEC. 

Beloeil  —  Prefortaine,  A.  &  A.,  general 
store,  assigned. 

St.  Anne  De  Bellevue — Morrison,  J.  F.  A., 
general  store,  buirt  out;  insured. 

Ste.  Marthe — Berthraume,  M.  &  Co.,  gen- 
eral store,  demand  of  assignment 

NOVA   SCOTIA. 

Lockeport—  Locke,Churchill, general  store 
and  fishing, burned  out;  Locke,  Frank,general 
store,  burned  out. 

Springfield — Morrison,  John  G.,  general 
store  and  lumber,  assigned. 

BRITISH    COLUMBIA. 

Revelstoke — Wilson,  E.  S.  &  Co.,  general 
store,  meeting  of  creditors  held. 

The  employes  of  the  Consumers' Oil  Refin- 
ing Company,  London,  met  recently  and  pre- 
sented Mr.  W.  H.  Hill,  their  foreman,  who 
has  many  friends  in  London,  with  a  hand- 
some meerschaum  pipe  and  a  nicely-worded 
address  as  a  mark  of  the  high  appreciation 
and  esteem  in  which  he  is  held  bv  them. 


STORE   IMPROVEMENTS. 

All  doors  to  cupboards  under  the  ledge 
should  be  made  to  slide,  not  to  swing. 

Silverware  should  be  kept  in  one  entire 
case,  to  be  made  dust  proof,  and  lined  with 
black  velvet.  The  doors  should  also  slide, 
and  contain  as  large  glass  as  possible. 

A  portion  of  wall  should  be  reserved  for 
spades,  shovels,  forks  and  all  garden  tools, 
where  they  can  be  hung  up,  if  on  nothing 
better  than  a  large  harness  hook. 

Broken  packages  of  screws  should  be  kept 
in  their  original  boxes.  Each  gross  as  it  is 
broken  tc  be  marked  on  the  end,  and  small 
quantities  to  be  sold  therefrom.  Drawers 
which  have  been  and  are  still  used  to  a 
great  extent  is  a  poor  contrivance,  as  the 
screws  are  continually  being  mixed  and  giv- 
ing a  source  of  endless  trouble. 

Store?  that  keep  a  stock  of  house  furnish- 
ing goods  for  kitchen  use,  should  reserve  as 
much  space  as  possible  in  the  centre  of  the 
store  for  such  articles.  Tables  should  be 
constructed,  on  which  the  goods  would  be 
well  displayed. 

A  stock  of  paint  and  other  brushes  should 
be  kept  in  drawers,  and  properly  assorted.  A 
small  amount  of  camphor  gum  placed  in  each 
drawer  will  effectually  kill  all  moths. 

Axe  handles  to  be  preserved  from  becom- 
ing crooked  should  be  suspended  in  the 
cellar. 

In  selling  glass  less  than  the  box,  have  a 
case  of  each  size  opened  and  all  the  packing 
taken  out.  Then  replace  the  glass.  Care 
should  be  taken  in  keeping  out  all  broken 
panes,  which  should  be  cut  up  in  such  sizes 
as  is  found  each  will  contain. 


WIRE 
SPARK 
GUARDS ! 

Japanned  and  Brass  Wire.  Superior 
manufacture.  A  trial  order  solicited.  Send 
for  best  prices  to  the  trade. 

R.  DENNIS, 

London,  Ont. 


Milk  Can  Trimmings,  Ironclad  or 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

All  sizes  body  stock  to  suit  trimmings. 

We  are  making  a  new  guage  for   Creamery  Cans 

that  every  one  says  "  is  just  what  they  wanted."      Do 
not  buy  till  you  see  sample. 

We  are  making  all   kinds    of    plain   and   Japanned   tins,  Extract 
and  Spice  Cabinets  for  the  Tea,  Spice  and  Baking  Powder  Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL 


WINNIPEG. 


I  oponto  Plate  Qlass  Importing  Co. 

Highest  Award.  Toronto,  '87  GLASS       IMPORTERS, 

Bevellers   and  Mirror   Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 

For  Mirrors  and  other  Glasses  — ^— 

c» JSSSg «f? ™»  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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NORTHEY  &  CO.,  -  TORONTO,  ONT. 


MASUFACTUBEBS  OK 

SINGLE    AND    DUPLEX 


Steam  and  Water-Power  Pumps 

FOR  ALL  KINDS  OF  SERVICE. 


INDEPENDENT  AIR-PUMP 

CONDENSERS 


FOR  ATTACHING  TO 


High  Pressure  Steam  Engines, 

Marine  and  Stationery. 


GREAT  ECONOMY 

IN 

FUEL  AND  POWER 

GUARANTEED. 


Prices  and   particulars  on  application. 

OFFICE  AND   WORKS:      Corner   Front    and    Parliament    Sts.  ,m 


THE  HANDY-MAN  ABOUT  THE 
STORE. 

In  every  retail  store  there  is  always  some- 
thing to  be  done  in  the  way  of  what  may  be 
termed  odd  jobs.  The  large  wholesale  estab- 
lishment keeps  a  man  who  is  very  often  a 
carpenter  by  trade,  continually  employed  re- 
pairing and  making  improvements  about  the 
place.  In  our  experience  such  a  man  about 
our  town  and  country  stores  could  be  easily 
kept  busy. 

Although  nothing  like  the  amount  of  work 
of  the  kind  which  keeps  the  handy  man  about 
the  wholesale  store  busy  could  accumulate 
in  the  ordinary  retail  place  of  business,  but 
there  is  always  an  amount  of  other  duties 
which  could  be  performed  by  him  and  often 
found  to  remunerate  his  employer.  For  in- 
stance in  repairing  locks,  fitting  keys,  and 
mending  anything  in  the  line  of  goods  kept 
by  a  hardware  dealer,  he  could  find  considei  - 
able  to  do. 

Some  stores  do  keep  a  locksmith  who 
often  finds  himself  well  employed,  but  in 
case  such  work  drops  off,  he  will  find  ample 
opportunity  in  other  work  about  the 
premises. 

If  he  be  atinsmith,andthe  merchant  keeps 
tinware  for  sale,  he  will  secure  a  goodly 
amount  of  repairing  in  that  line.  If  he  be  a 
good  all-around-man,  a  kind  of  jack-of-all- 
trades  species,  he  will  find  he  can  have  con- 
siderable to  do  in  connection  with  the  gene- 
ral trade  of  the  store.  Putting  in  window 
glass  for  a  customer  who  perhaps  has  pur- 
chased his  glass  at  that  store  and  been  un- 
fortunate enough  to  demolish  it  by  attempt- 
ing to  act  as  a  qualified  glazier  himself. 
Sharpening  scissors,  carvers'  edge  tools  of 
any  kind,  indeed  meat  saws,  would  be  found 
to  be  good  customers  of  the  handy  man  who 
has  his  headquatters  at  so-and-so's  hardware 
store.  The  itinerant  street  cutter,  as  he 
styles  himself,  finds  a  good  livelihood  in  go- 
ing the  rounds,  and  though  he  gets  many  a 
shear  to  grind  it   is    generally  conceded  an 


article  given  to  him  often  returns  worse  than 
nothing.  The  customers  of  a  pushing  hard- 
ware merchant  who  is  found  reliable  in  all 
things  will  ensure  to  his  handy  employee 
plenty  of  such  work  which  otherwise  would 
find  its  way  to  the  travelling  tinkers. 

A  merchant  who  employs  a  man  such  as 
we  have  mentioned  may  find  mechanics  will 
often  tender  him  their  hospitality  in  the  way 
of  sharpening  their  tools,  who,  from  the  rea- 
son that  they  often  have  not  the  time  to 
spare  themselves  and  the  trouble  incurred, 
would  become  good  customers. 

A  bench  for  saw  filing,  a  good  kit  of  tools, 
including  a  good  grindstone,  will  be  found 
most  useful,  in  fact  indispensable,  and  a  man 
who  will  be  found  reliable  will  often  find  all 
the  work  he  can  do  to  keep  customers' 
cutlery,  etc.,  in  good  repair.  Merchants  in 
cities,  towns,  and  indeed  smaller  places, 
could  do  well  by  advertising  such  an  enter- 
prise. 


TULLOCH  &  CO,, 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St,,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement  Building  Materials, 

Pig  Iron  and  Metals. 

N.B.- Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 
The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 


H.  D.  SIMMONS, 

Manufacturers   Agent,    74   York   St.,    Toronto. 
REPRESENTING 

Peck,  Benny  &  Co.,  Montreal; 

J.  &  C.  Hodgson,  " 

Miller  Bros.  &  Toms,   " 

Gilmour  &  Co.,  " 

R.  H.  Smith  Co.,  Ltd.,  St.  Catharines  ; 

Shepard  Hardware  Co  ,  Buffalo,  N.Y.; 

The  John  C.  Jewett  Manf'gCo.,  Buffalo,  N.Y.; 

American  Bit-Brace  Co.,  Buffalo,  N.Y.; 

The  Kilbourne  &  Jacobs  Manf'g  Co.,  Columbus,  O. 

Aspinall's  Enamel  Works,  London,  Eng.,  etc.,  etc. 

Orders  and   all  Correspondence    promptly    at- 
tended to. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 

McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 

HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


Atlantic  Glue  Works,  Berlin, 


Manufacturers  of  HIGH  CLASS  GLUt, 

OPAQUE,  EMERY,   WHITE  AND  TRANSPARENT 

Address  J,  T.  HUBER&Co,  Berlin,  Ont, 
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The  above  Brand  of  Lead 

Requires  no  Association  Guarantee. 

It  is  the  STAN  D  A  R  D  of  the  Dominion  for 

Purity,  Fineness  and   Whiteness. 
WILLIAM  JOHNSON  COMPANY, 

MONTREAL,  QUE 


W.G.A.Lambe&Co. 


Late  Williamson  &  Lambe. 


-S 


54  &  56  Wellington  St.,  East, 
TORONTO. 

How  to  Sell  Goods 


Ssnd  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  cosy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Lianib  and  Flag — 

56  and  28  lb  ingots,  per  lb     .  23J,  24J 

Straits  100  lb  ingots "         . .  23j  24J 

Strip   "       ...  26^,28* 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  $6  50 

I.X.,  "  7  50    7  75 

I.X.X.,       "  8  75    9  00 

Eaven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  25    5  50 

IX,  "  6  25    6  50 

I.X.X.,        "  7  25     7  50 

L.XXX.,     "  8  25    8  50 

U.C.,  12JX17        4  75     .... 

D.X.,  usual  sizes 5  75     .... 

D.X.X.        "  3  10    6  65 

Note.-Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  60    4  75 

I.C.,  special  sizes 4  75    5  00 

B.V.  Grade,  I.C.,  usual 

sizes   4  60    4  75 

Note. — Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sheets   . .     8  25    8  50 
Charcoal  Tin  Boiler  Plates. 
Gookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  >  6Jc,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Kenned      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  . .     2  60    2  65 

Band  "  "  .2  7.i    3  00 

Hoop  "  '  . .     2  75    3  00 

Swedish         "  "  . .     4  00    4  2.5 

Nova  Scotia  Bar  iron 2  75 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13£  l)  14 

Kussian  Sheet        "       0  10J  0  12 

Tank  Plates   2  25    2  SO 

Boiler  K'vets 4  £0    5  00 

Boiler  Tubes. 

2-inch    l*c 

3-inch  17 


Boiler  Plate. 

i  inch $2  75 

5-16  "     '. 2  60 

|     "     and  thicker  2  50 

Sheet  Iron. 

1  to  20  gauge  3,    3k 

22  to  24      "      2J,  3 

26  "      3,    3} 

28  "      3£,  3f 

Canada  Plates. 

Blaina i  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57£  p.c.  dis. 

Galvanized,  25  to  27J  p.c.  dis. 

Cast,  soil,  2,  3,  4  and"5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5 J,  5£ 

26  gauge,  "        5£,  6 

28      "  "        5$,  6} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5J,  6 

26  gauge,  "  5},  6£ 

28      "  "  5J,  6J 

Note— Cheaper  grades  about    {  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7. 

J  " 
5-16  " 
%  " 
7-16  " 
■4  " 
"         %&%  inch" 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    ....  1  65 
Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        0  16 

English  B.S  "         0  16 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  |  in  .$0  28  $0  31 
"  round  &  square 

1  to  2  in 0  26    0  28 

Note — Complete,  lengths  about  fit' teen 
feet,  from  3  to  5  cents  a  pound  less. 
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6 

5i 


6 
5! 

5 

3i     3J 

"     5  90 

2  70 

0  50 


1  10 

0  00 
0  17 
0  17 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 SO  20    0  21 

Untinned,  14  oz,  and  light, 

16  oz.  irregular  sizes 0  21    0  22 

Note — Extra  for  tinning,  2J  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <k  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "  0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25     J  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  Jsl    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  06}  0  06J 

Domestic    "      0  05}  0  05§ 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  07 

Part  casks    0  07    0  07} 

Lead. 

Imported  Pig,  per  lb 0  04    0  04 J 

Domestic  "       0  04    0  04J 

Bar,  1  pound 0  05    0  05J 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 

Half-and-half  (guar.)  per  lb  0  20  0  22 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  21  40  22 

Other  makes  "     0  19  0  20 

Pure  White  Lead,  ground  in  oil, 

Associat'n  guarantee,  per  lb.  oj  .. 

No.  1  Do "  o    5} 

No.  2  Do "  0    4j 

No.  3  Do "  0    4} 

Prepared  Paints. 

(In  },  i  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  ssl  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  l>ry 

Yellow  Ochre  (J.C)in  bbls.per  lb  0  01} 
"       (J.F.L.S.)"  "       (l  01  j 

Venetian  Red  (R.C.2)      "  "      0  01J 

Ven.  Red,  Cookson's      "  "      0  02 

English    Oxides  "       0  03J 

American      "  "      0  02J 

Paris  Green,    per  lb 0  15J  0  16  j 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "       0  06 

Drop  Black  "       0  09 

Chrome  Yellows  "      (112 

"       Greens  "      0  12 

Golden  Ochre  0  03j' 

Varnishes  (in  bbis). 

No.  1  Furniture,      per  gal 0  70 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  20 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  66 

Boiled        "      0  69 

Turpentine  (in  bbls). 

Selected  Packages,  per  gal 0  58  o  59 

Castor  Oil. 

Best,  per  lb.. 0  10J    0  12 

Glue  (in  bbls) 

Common,  broken    Old    01J 

French  medal   0  12    0  13 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 
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White  Lead,pure,25-lb  irons.porlb  0  061. 


No.  1 
No.  2 
No.  3 


Bits — Auger. 


UAUDW AUK 
V  iii  iii  unit  ion — Cartridge* , 


il  ll;")  i 

0  04}    Gilmour's  die  55  to  60  per  cent. 
0  044    Excelsior — Jennings,    discount  no  per 
cont. 
Jennings'    Imitation,    libt    45,    47J    per 

cent. 
Jenning's  Gen,  net  list  to  5  p,  cent  dis. 

Car. 


Rim  Fire  Pistol, dis. 40  to  I5p.c.  Anier. 

Rim  Fire  Cartridges,  Dom.  60  and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  ,v  Rifle,  15  to  1H  per 

cent.,  Amer.  Clark's,  15  per  cent. 

Central  Fire  Cartridges,  Dom.  30  &  lu     Excelsior,  10  percent. 
Central   Fire,   Military   arid  Sporting, 

Amer.  net  list.       B.B.  Caps,  discount 

45  p.c.     Amer. 


Gilmour's, 47J  to  50 percent. 
Brpansive. 


Gimlet. 


Wads. 


Eley's,  per  1,000. 


•25  $1  60 


4  50 


Anvils. 

Per  lb 

Anvil  and    Vice   combined 
each 

Augers. 

(iilmour's,  discount  50, 50 and  10 
Hollow  Steam's  per  doz ....  13  00  20  no 

Adjustable  "  each   5  50    6  oO 

Past  Hole, Vaughan's,  each.     135    160 


Clark's,           per  doz   0  65  U  90 

Diamond,  Shell  "         1  00  1  50 

Nail  and  Spike,  per  gross    2  25  5  20 

Blind  Boilers. 

0  10    0  124    Annex     125  175 

Mascot    1  35  1  85 


Blind  and  Bed  .Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  60  and  5  per  cent,  to  65 
per  cent. 


Excelsior,    Jennings',    discount  50  per    T£e   dis   j0  to  g0  ftnd  1Q  pef  cen(. 


cent, 


Sewing. 
Pegging, 
Brad, 

"  handled 
Saddlers', 


Awls. 

per  gross   . 


Awl  Hafts. 


„  65  1  59 

0  65  1  25 

0  85  1  60 

3  60  7  30 

0  45  1  60 


Patent  Peg,   per  gross 7  50    9  00 

"     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 


Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis  ,  60  to  60  and  5  p.  c. 

Boring:  Machines. 

Complete,  with  Augers,  ea.     5  25    7  00 
Braces. 

Barber's 6  on    i"  75 

Barber's  Ratchet   10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets— Shelf. 


Millar's  Falls,  per  doz 2  80    8  30      J  apan  n  ed  Canadian,  per 

doz.  pairs 0  50    3  40 


6  00  12  00 


Axes. 

Per  box   

Axle  Grease. 

Pergross    8  00  15  00 

Bath  Tubs. 

Zinc  discount   25  per  cent. 
Copper,  discount,  25   p.c.  off  Revised 
list. 

Bells—  Hand. 

Brass.   60  to  66§. 

"      50  and  10  to  60  p.c. 

Door. 

Gongs,  Sargaut's  5  50    8  00 

"     Peterboro   4  60  13  50 

Cow. 


Berlin  Bronze  Cana'n o  85    3  20 

Broilers. 

Light,  dis.  35  to  40  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per    doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"     No.  9  "       7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 

Wrought  Brass  dis.  60,    60  and   10  per 
cent. 

Cast  iron. 

Loose  Pin,  dis.  60  to  60  and  10  per  cent. 

Wrought  Sled. 


American  make,   discount  60,  60   and     Fast  Joint,  dis.  60  to  60  &  lOpc. 


10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  each 2  00    5  00 

House. 

American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount    35,40  per  cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 


World 
Daisy, 

Star,  "  

Crown  Jewel,  per  doz 
Per  doz 5  00    6  00      Grand  Rapids, 


Bench  Stops. 


Loose  Pins,  "    60  to  60  &  i0pc. 

Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "       6  50     .... 

Carpet  Sweepers. 

Bissell,     per  doz 22  50 

. .  21  75 
. .  24  00 
..  18  00 
. .  29  00 
32  40 


Cartridges — See  Ammunition. 

Castors, 

Bed,   new   list, die. 50pc. 
Plate         "  dis..'11!" 

Cattle  Leaders. 

No  31  and  32,  per  gross    ...       8  50  11  2."' 

Cement. 

i  ortland,  car  load  lots 2  To 

Thorold  ,'  1  l" 

Cjueenston       "  1  10 

Napanee  "  1  10 

Chalk. 

Carpenters'  Colored,    per 

gross   0  50    0  86 

White,  lump,  per  lb 0  OH  0  014. 

Red  0  05    0  06 

Crayon,  per  gross 0  10    0  15 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 135 

No.  2..    2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 

Canadian,  discount  25  p.c. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33i  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 

Dis.  20  to  334.  P-  c- 

Faweets. 

Cork  Lined,  per  doz 0  30  o  60 

Wine,  per  doz 1  30  2  25 

Star,  "         2  80  3  90 

FennsCorkstops,  No  2p.doz   ....  170 

Petroleum,   per  doz   4  50  6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List' 

50  &  5  to  50  &  10 
Barton  Smith,  dis   50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  F'oote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33$  p.c. 

Fluting  Machines. 

Each    0  60     2  00 

Forks. 
Hay,  Manure,  etc,  dis.40  p.c. 

Freezers,  Ice  Cream. 

Peerless,  discount  45  p   c. 
Gem,  dis,  50,  50  &  10  p_c. 


I  i  ii  il  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c, 

t'r.v  Pans. 
Acme,  discount  55  to  60  per  cent. 
Gauges— Marking,  Mortise,  ell . 

Stanley's,  dis,    "    

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each     166     2  40 

Glass. 

4th  quality  Star,  1st  break     I  50 

2nd     "           .    .  1  60 

3rd     "           ....  3  50 
4th     "              ..3  90 

5th      "          4  20 

Window  Glass. 
Pilkington's  ordinary 

1st  break  #3  65 

2nd      "      3  90 

3rd       "      I  60 

4th       "       4  95 

5th       "       5  40 

6th       "      .'•  :■" 

7th       "      6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  in 

3rd       "       .   5  40 

4th       "      5  90 

5th       "       6  50 

6th       "       6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each   0  30    o  90 

Enamelled  "      0  55    1  20 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Ham  iners — Nail. 
Maydole's    net  list. 
Can.  discount  25  to  27$  p.c. 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  374 

Handles. 

Axe        per  doz 100    3  60 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        pergross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c. 

Hoe. 
C.  &  B  ,  discount  30  p.c. 

Saw. 
American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 
Canadian,  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  374;,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60,  60  and    5  per 

cent. 
Light  T  and  strap.dis  00,624;  percent 

Heavy,  per  lb 0  5    0  054, 

Screw  and  Strap,  per  lb  . .     0  03}  0  04j 
Per  doz.  sets 

Screw,  Eureka  113    180 

Gate,  Clark's 150    2  20 

Shepherd's 1  00    1  50 

Per  doz.  pairs 
Spring    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 
Planter's  per  doz  4  00    5  00 


Bowman,  Kennedy&Co. 


OZLSTT. 


LOILST  ZDOZLST 

HEADQUARTERS  FOR     ^J 

Acme  Club  Skates,   Sleigh    Bells,   Cow  Ties,  Snow   Shovels,  X   Cut  Saws, 
F3uck  Saws,  Axes,  Ammunition,  Sporting  Goods,  all  kinds, 

Cutlery,  Silverware,  &c. 
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HARDWARE. 


Hooks—  Cast  Iron 

Bird  Cage,    per  doz  0  50    1  10 

Clothes  Line,     "  0  27    0  63 

Harness,  "  0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can, 

dis.  17$,  20  p.c. 
Wrought  Hooks  and  Staples,   Arner 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60     2  70 

Screw,  bright,  Eng.,  dis.   40,  5,  45   per 
cent. 

Horse  Nails. 

Canadian,  dis.50  to  60  and  5  per  cent. 

Horse  Shoes, 

Per  keg 3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  . .     0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz   . .     2  75    3  25 

Bronze,  Gem,         "        6  00    y  00 

Lava  "  ...     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross Si  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  ]  nl    i  S 

Ring,  wood,  z  <°    «  ?u 

"      glass  "  4  00    4  oO 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross  1  00    2  50 

Chalk,         •'  1  yu    7  4U 

Locks— Door. 
Canadian,  dis.  per  cent..  50 

Russell  &  Erwin,  per  doz    2  90    7  oO 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Pacuock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  100    t  4o 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  oo 

Carp't'rs',  hickory      "  12a    A  <•> 

Lignum  Vitas,  "  3  85    5  00 

Caulking.eaeh 1  60    2  oo 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20       25 
Dixon's,      each  1  60    2  00 

WT*m  ;:   ::::::::::  iS  ^ 

Hume!'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cent 

Nails. 
Cut,  3   in.   and    upwards, 

oer  k.ctj       

Brads  &  Moulding  Nails,  discount  60 

to  60  and  5. 
Wire  Nails,  65  to  65  and  10. 

Nail  Pullers. 
German  &  American....     1  85    3  oO 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

eon 6  iS    4  ou 

Diamond 12  00  15  00 

Oil. 

Canada  Kenned  Oil  (Toronto)  0  17 

Carbon  Safety        "     0  18  0  18 

Canada  W.W.         "     0  20 

American  W.W.     "     0  '2o 

S.  R    Seal per  gal    0  63  0  6o 

Oilers. 
McClary'sGalvan.  Iron 

Oil   Can,    with    Pump, 

per  doz lit  5o 

Zinc  and   Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       150    3  50 

Malleable,  dis.  25  per  ct. 

Pails. 
Galvanized,  per  doz '2  00    3  50 


Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

per  doz  6  00    0  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35,  371  per  cent. 
Bailey's  (Stan  R.  &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey's  Victor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz     . .     1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 

Rumsey    or    Canadian     Cistern      & 
Pitcher   Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 1  00    1  85 

Conductors'        "        0  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     1  00 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "      ....  3J        3:j 

Rakes. 
Cast  Steel  and  Malleable,  Canadian 
list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per   cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c 

Rope. 

Sisal,  per  lb 12        12$ 

Manilla,  "      15        16 

New  Zealand 11$      12 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb. .        15       16 
Jute    "     ...        09$      10 

Rules. 
Boxwood,  dis.  75  &  10  &  5  to  80  per  c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.    Potts,  per   set  0  95 

"  N.  P.  1  25 

Sand  and  Emery  Paper. 
B.&  A., sand,  30  p.c. 

Emery,  per   quire *5       90 

Sash  Cord. 

Per  lb  22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell  s   dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectiona!    per  lb 2$    3  00 

lausa??e  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40   aer  cent. 
Cross-Cut,  Diisti.n's,  per  ft.   35  to  55. 
S.  &   D.    dis.    25  to  35  per   cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 


Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40 p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  Hat  head  iron,  dis.  47$  per  cent. 
Wood,  round  head  iron,  dis.  42$  per 

cent. 
Wood,   Hat  and  r   und  head,  brass, 

dis.  25  p.  c. 
Bench,  wood,  per  doz....     3  2.">    4  00 

Bench  iron  per  uoz 4  zj    5  75 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33$  to  35  p.  c. 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P.,  dis.  65  p.  o. 
Seymour's  dis.  60  p.  cent, 
-ditna,  dis.  75  <m  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ...  u     i  40 

Shot.   ' 
Canadian,  dis.  7$  per  c. 

Shovels  and  Spadea. 
Canadian,  dis.  37$  to  40  per  cent. 

Sieves. 

Wood  Rim,  black,  p.  doz     1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Kim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  Oo    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross   boxes 3  25 

i  and  $  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  32 

Wrought  Spikes. 
Discount,  net  list  to  10  percent. 
Spoke  Shaves. 

Wood,   English  180    5  00 

Iron,  American   1  35    2  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  oo 

Dessert  "     "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks..  .         "         24  00  

Medium      "       ....  "  27  00  

Table  "       ...  "  36  00 

Squares. 

Iron,   per  doz  1  65    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.. 50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,   per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "        0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton   15  00  18  00 

Tacks,  Brads,  etc. 
Cut,Carpet,gimp,blued,  dis.35p.c 

tinned,  dis.  45p.c. 
Swedes' iron, blued  or  tinned,  dis.  12$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.c 

Tape  Lines. 
Finglish,  ass  skin  per  doz.  $2  75  *5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chestennan's,      each   0  90    2  85 

steel,  each  .     0  80    8  00 


Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off. 
Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12A  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        " 

Transom  Lifters 
Pa.yson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  57$ 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75  9  ou 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25  9  00 

Twines. 

Bag,  per  lb o  12$  o  no 

Wrapp'g.mottl'd.pr.  pack.  0  50  0  60 

cotton,  per  lb   . .  0  18  0  20 

Mattress,  per  lb  0  33  0  45 

Staging          "         0  27  0  35 

Broom           "         0  30  0  55 

Binding,  flax,  per  lb 

iute        "       

Vises. 

Hand,  per  doz 4  00  6  oo 

Bench,  parallel,  each  2  00  4  50 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13$ 

Pipe,  each  5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00  8  50 

Well  Wheels. 

Anier.,perdoz.  8,10  &  12in.  3  38  6  00 

Wire. 

Market,  bright  and  annealtd,  Nos.  1 
to  16,  5  per  cent,  advance  on  libt 
from   stock.     From  factory  net  list. 

Market,  oiled,  coppered,  5  p.c.  ad- 
vance.   From  factory  net  list. 

Market,  tinned  per  lb  0  04$  0  08 

Galvanized  Fence,  5  per  cent,  ad- 
vance on  list.    From  factory  net  list 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  07    o  07$ 

Malin's  Wire  on  spools,  dis.  30  to  35 
per  cent 

Clothes  Line, galv.,p.  100ft    0  25    0  55 

Barbed  Wire. 

Galv.   steel  barb  fencing 
"Lock  Barb,"  4  point 0      $0  05$ 

Ditto  Glidden  2  point  0  05$  0  06 

Galv.  Ste  1,  plain  twist  0  05 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  05    0  05J 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft     2  25    2    6 

Wrenches. 

Agricultural,  dis.  70. 
Standard,  dis.  60,  60&10p.c. 
Coe'sGen'ne,  dis.  40,  45 p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  oo 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "      each :3  40 

Pocket,  per  doz 1  25    2  00 

Skates. 

Skeleton,  dis.  lo  p.c. 
Whelpley's  Pat.  Club,   Ladies', 

Brass  Tops,  7$  to  9$  in i  75 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    1  90 
"Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c..  8  to  12  in    

Halifax  Pattern,  dis.  10 p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    4  00 
Full-Patent,  "Achieved" action, 
with  i.ew  patent  blades  4  50 
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I  T  was  sug- 
gested to  us, 
and  we  at  once 
fell  in  with  the 
suggestion,  that 
it  would  serve 
a  good  and  useful  purpose  if  a  page  or 
two  of  this  journal  were  devoted  each  month 
to  the  interests  of  the  commercial  travellers, 
who  form  such  a  valuable  and  important  ad- 
junct to  the  trade  and  commerce  of  the 
country.  In  such  a  large,  intelligent  and  in- 
fluential body  of  men  questions  must,  and 
do,  arise  which  should  be  ventilated  through 
some  medium  having  a  wide  circulation 
among  the  business  men  of  the  country, 
wherein  opinions  could  be  freely  and  fear- 
lessly expressed  and  items  of  personal  or 
general  interest  published.  All  communica- 
tions on  such  questions  and  personal  items 
will  therefore  be  thankfully  received.  We 
will  add  anything  that  comes  within  our  per- 
sonal observation,  but  we  want  it  distinctly 
understood  that  these  pages  are  freely  placed 
at  the  disposal  of  the  fraternity,  all  that  we 
reserve  to  ourselves  being  the  right  to  ex- 
clude anything  of  a  libellous  nature.  In 
making  this  reservation  we  do  not  mean  to 
reflect  upon  the  good  sense  of  the  fraternity, 
but  we  all  know  that  in  the  heat  of  a  contro- 
versy expressions  are  sometimes  used  which 
we  ourselves  in  calmer  moments  would  be 
the  first  to  condemn  as  too  harsh  and  some- 
times cruel.  It  may  be  asked  why  do  we 
take  such  an  interest  in  the  commercial 
travellers?  Simply  because  we  consider  it 
is  the  duty  of  a  trade  paper  to  do  everything 
possible  for  men  who,  as  we  have  already 
said,  form  such  a  valuable  adjunct  to  trade 
and  commerce  ;  because  they  are  men  whom 
to  know  is  to  admire  ;  because  we  believe  by 
serving  their  interests  we  shall  also  serve 
our  own  interests,  and  because — well,  as 
some  ladies  would  answer,  just  because  ! 
We  confidently  leave  the  matter  in  the  hands 


of  the  fraternity,  and  we  feel  that 
this  special  feature  of  our  journal 
will  speedily  become  a  very  popular  one. 

COMMERCIAL     TRAVELLERS'    ASSOCIA- 
TION OF  CANADA. 

As  we  have  no  material  at  hand  of  a  gen- 
eral nature  we  cannot  do  better  than  devote 
our  first  contribution  to  a  brief  review  of  the 
past  history  of  the  Commercial  Travellers' 
Association  of  Canada  and  a  description  of 
their  new  building,  51  Yonge  street,  Toronto, 
which  is  destined  to  be  the  scene  of  many 
memorable  events  in  the  future  history  of  the 
Association.  We  also  give  illustrations  of 
the  building  and  of  the  officers  of  the  Asso- 
ciation. 

A    GLANCE   AT   THE   PAST. 

It  was  in  1871  when  the  first  meeting 
towards  organization  was  held  in  Toronto  at 


^uK"MiZa'  munion  and  contact,  by  which 
an  interchange  of  sentiments 
and  ideas  shall  be  facilitated 
and  principles  of  knowledge  by  organization 
and  association  shall  be  more  actively  dif- 
fused, and  tending  in  every  way  to  elevate 
the  members  of  the  society  in  the  scale  as 
worthy  and  intelligent  beings  ;  financial,  by 
inculcating  a  provident  spirit  that  fosters 
resource  and  which  contributes  to  the  ac- 
cumulation of  the  means  by  which  private 
and  social  relations  shall  be  improved,  harsh 
conditions  ameliorated  and  the  power  of 
each  member  to  do  good  to  his  fellowman 
augmented. 

In  1874  Parliament  passed  an  Act  of  In- 
corporation which  gave  the  association, 
among  other  things,  authority  for  the  main- 


JOHN    BURNS, 

President. 

which  a  Provincial  Association  was  formed. 
At  the  first  annual  general  meeting  held  in 
that  city  in  1872,  Mr.  Warring  Kennedy  was 
elected  President  and  a  constitution  adopted. 
The  objects  of  the  Association  were  to  be  the 
moral,  intellectual,  and  financial  improve- 
ment, advancement  and  welfare  of  its  mem- 
bers ;  moral,  by  a  uniform  and  scrupulous 
observance  of  those  rules  of  conduct  and 
action  which  give  dignity  and  solidity  to 
human  character  in  every  sphere  of  life  ;  in- 
tellectual, by    regular  and    sys'ematic  com- 


C.  C.  VanNORMAN, 

1st.  Vice-President, 
tenance  of  a  library  and  reading  room  and 
the  publication  of  an  official  journal.  The 
members  named  in  the  charter,  many  of 
whom  are  now  to  be  found  among  our  lead- 
ing merchants,  were  : — Warring  Kennedy, 
President;  W.  J.  Bryan,  R.J  Wylie,  Andrew 
Robertson,  James  Cantlie,  Adam  Brown,  W. 

E.  Sandford,  and  John  Birrell,  Vice-Presi- 
dents; James  Patterson,  Treasurer;  W.  L. 
MacGillivray,  Secretary;  Charles  Riley,  Rob- 
ert Cuthbert,  W.  Norris,  J.  Fairbairn,    John 

F.  Ellis,  R.  B.  Linton,  J.  B.  Mather,  I).  Mc- 
Call,  S.  Caldecott,  Jame*  Cooper,  Andrew 
Jack,  John  McDougall,  James  O'Brien 
Jacob  Wilson,  Walter  Wonham,  S.  O 
Shorey,  James  Tiirner,  John  Brown,  Thoma 
Christie,  William  MrGiverin,  Alexander 
Harvey,  John  McKenzie,  A.  T.  Wood,  j.  H. 
Park,  Edward  Long,  and  Geo.  Laird. 
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It  was  decided  to  establish  branch  organi- 
zations at  Montreal,  London,  Kingston  and 
Hamilton,  so  as  to  excite  a  local  interest  in 
the  association,  and  an  arrangement  was 
made  whereby  the  lives  of  members  were  in- 
sured with  sound  and  reliable  companies. 

In  1879,  when  the  association  assumed 
the  responsibility  of  the  life  and  accident 
insurance  of  its  members,  the  membership 
had  increased  to  1,226  and  the  invested 
funds  amounted  to  over  $20,000.  So  marked 
was  the  success  of  this  new  scheme  that 
over  $2,000  profit  accrued  from  the  first  year's 
operations. 

Several  important  changes  were  carried 
into  effect  in  1881.  Among  them  Mr.  C. 
Riley,  the  Secretary,  was  replaced  by  the 
present  occupant  of  that  office,  Mr.  James 
Sargant.  The  life  insurance  scherre  laid 
before  the  association  by  Mr.  J.  C.  Black, 
and  which  had  been  carefully  considered  by 
a  special  committee,  was  endorsed  and  op- 
erations commenced  under  it.  Since  that 
time  the  amount  expended  on  the  mortuary 
benefit  has  been  $81,464,  and  under  the  acci- 
dent scheme  of  1879  $21,854.07  has  b^  en 
paid  out  to  members  of  the  association. 

The  membership  has  steadily  increased 
until  at  the  end  of  the  year  just  closed  it  had 
reached  3,133,  with  a  surplus  of  $181,979.91. 
This  is  a  record  of  which  the  Association  has 
just  reason  to  be  proud. 

Along  with  the  Association's  insurance 
schemes  there  has  grown  up  a  subsidiary 
Mutual  Benefit  Society  which  was  organized 
to  provide  extra  insurance  at  cost,  and  which 
has  been  of  great  benefit  to  members,  and  is 
as  prosperous  as  the  Association  itself.  Mr. 
W.  G.  Lowe  is  its  secretary. 

One  of  the  chief  factors  in  the  marvellous 
development  of  the  Association  is  the  pro- 
tection given  to  the  railways  from  fraud.     A 


by  whom  the  ticket  is  suspended,  and  the 
ticket  is  kept  at  the  first  place  at  which  it  is 
presented.     Such  a   speedy   Nemesis  makes 


printed  list  of  members  is  sent  each  month 
to  the  railway  offices,  and  in  the  event  of  a 
traveller  on  the  road  attempting  any  under- 
hand work,  such  as  bribing  a  conductor  and 
beating  his  way,  the  conductor  notifies  the 
general  passenger  agent  to  the  effect  that 
ticket  No.  —  has  been  guilty  of  an  offence, 
the  agent  wires  the  office  of  the  association, 


R.   H.   GRAY,  Treas. 

the  traveller,  who,  if  he  be  a  ten  years'  mem- 
ber, has  $1,200  of  fully  paid  up  insurance 
dependent  on  good  behaviour,  careful  in  his 
conduct.  The  mutual  protection  is  the  prin- 
cipal reason  why  the  railways  give  the  special 
rates  and  privileges,  and  has  had  a  great 
deal  to  do  with  the  aggregation  of  the  sur- 
plus of  nearly  $180,000  during  the  eighteen 
years  of  the  association's  existence. 


JAMES  SARGANT,  Sec'y. 
The  Presidents  of  the  Association  were  : 
Messrs.  Warring  Kennedy,  James  Patterson, 
Capt.  W.  McMaster,  Hugh  Blain,  James  C. 
Black,  and  A.  A.  Allan. 

THE   NEW    HEADQUARTERS. 

Anyone  who  had  occasion  to  visit  No.  51 
Yonge  street  when  it  was  the  head  office  of 
the  defunct  Central  Bank  would  be  consider- 
ably surprised  at  the  transformation  that  has 
now  taken  place  in  the  interior  of  the  build- 
ing. Light  is  one  of  the  chief  desideratums 
in  a  building  devoted  to  offices,  and  the 
architect,  Mr.  E.  B.  Jarvis,  Traders'  Bank 
Chambers,  has  given  full  play  to  its  admis- 
sion in  a  most  remarkable  and  ingenious 
manner.  Every  room  in  the  building,  from 
the  basement  to  the  top  storey,  is  full  of 
light,  every  possible  device  having  been 
called  into  requisition  to  effect  this  end. 
There  is  not  much  artistic  display  in  the 
shape  of  decorations,  but  the  rooms  are 
fitted  up  more  with  a  view  to  solidity  in  ap- 
pearance and  the  comfort  and  convenience 
of  the  occupants. 

The  building  consists  of  a  basement  and 
three  storeys.     A  separate    staircase   leads 


from  the  sidewalk  to  the  basement,  in  which 
there  are  a  number  of  prismatic  lights  which 
help  to  dispel  the  gloom  that  generally  per- 
vades the  basements  of  most  buildings.  The 
front  of  the  basement  will  be  rented  as 
offices,  and  in  the  rear  there  are  the  boiler 
room  and  a  ladies'  lavatory.  There  is  also 
a  staircase  leading  from  the  basement  to  the 
main  entrance.  Leaving  the  basement  by 
the  separate  staircase  you  ascend  about  half 
a  dozen  steps  and  find  yourself  in  the  main 
entrance  on  the  ground  floor,  to  the  elevator 
and  staircase  and  public  hallway.  On  this 
floor  there  are  large  offices  to  rent  both  in 
front  and  rear.  Ascending  to  the  first  floor 
there  is  another  large  office  to  rent  in  the 
front,  and  in  the  rear  the  Mutual  Benefit 
Society  have  their  quarters. 

The  second  floor  is  used  exclusively  by 
the  association.  In  the  front  portion  are  the 
Secretary's  office  and  board  room,  with  a 
private  passage  from  the  public  hallwav  to 
the  former.  The  Secretary's  office  is  fitted 
up  admirably,  the  whole  length  of  the  counter 


being  taken  up  with  shelves  and  pigeon-. 
holes  covered  with  sliding  doors.  In  all  the 
partitions  ana  woodwork  generally  there  is 
something  peculiarly  pleasing  in  the  uni- 
formity of  the  lines  and  mouldings,  each  be- 
ing followed  without  any  jog  to  a  complete 
and  effective  finish.  The  rear  portion  of  this 
floor  is  used  as  a  large  reading  room  and 
small  writing  room. 

On  the  third  floor  the  front  room  will  be 
used  as  a  billiard  room,  but  this  has  not  yet 
been    definitely   decided.      It  is   admirably 
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adapted  for  the  purpose.  To  the  rear  are 
the  janitor's  rooms  and  lavatory.  In  the 
latter  all  the  modern  appliances  have  been 
introduced. 

In  the  roof  there  are  a  couple  of  large  sky- 
lights which  throw  a  flood  of  light  down  to 
the  flats  below.  The  fact  is,  light  abounds 
everywhere,  and  much  credit  is  due  the 
architect  for  converting  this  sombre  looking 
building  into  one  of  the  brightest  and  most 
cheerful  looking  structures  in  the  citv. 

Looking  from  the  street  at  the  exterior  one 
is  struck  by  the  original  style  in  which  the 
colonnade  is  painted.  It  has  the  effect  of 
taking  away  the  narrow  appearance  of  the 
building  and  making  the  whole  as  attractive 
to  the  eye  as  possible. 

The  Association  is  to  be  congratulated 
upon  the  acquisition  of  such  commodious 
and  central  headquarters,  and  we  take  great 
pleasure  in  wishing  it  a  prosperous  future, 
and  its  officers  and  members  a  Happy  New 
Year. 

THE   EIGHTEENTH    ANNUAL   MEETING 

Of  the  abote  association  was  held  Friday 
last  in  Shaftesbury  hall.  President  A.  A. 
Allan  was  in  the  chair,  and  on  the  platform 
with  him  were  Messrs.  Warring  Kennedy, 
Hugh  Blain,  James  Paterson,  and  J.  S. 
Black,  past  presidents  of  the  association. 

The  annual  report  of  the  Board  of  Direc- 
tors was  submitted,  wherein  was  shown  that 
the  membership  had  gained  208,  the  roll  now 
showing  3,133  members  The  surplus  now 
amounted  to  $181,979.91,  being  a  gain  of 
$10,006.94.  During  the  year  the  receipts 
from  all  sources  amounted  to  $40,374.37. 
The  disbursements  were  $30,367.43.  The 
payments  under  the  annual  benefit  allotment 
amounted  to  $21,948.  The  payments  under 
the  accident  bonus  by-law  amounted  to 
$2,980.50. 

The  following  comparative  statement  of 
membership  and  surplus  during  the  years 
since  the  formation  of  the  association  was 
included  in  the  report  : — 

Year.  Membership.  Surplus. 

1873   588 *      959  96 

1874    432 3,700  00 

1875 872 5,774  61 

1876 630 7,949  96 

1877 873 11,013  69 

1878  1,104 13,540  51 

1879  1,226 22,555  60 

1880 1,419 32,572  61 

1881 1,740 49,239  10 

1882 2,041 61,783  30 

1883 2,114 73,187  53 

1884    2,202 86,698  70 

18S5 2,289 100,510  00 

18*6  2,516 119,368  97 

1887 2,715 135,59137 

1888  2,718  152,729  63 

1889 2,925 171,972  97 

1890 3,133 181,979  91 

The  following  table  will  show  the  totals  of 
amounts  paid  out  for  accident  and  mortuary 
benefit  claims  since  the  association  became 
its  own  insurer,  in  the  year  1879  : — 

Year.  Totals. 

1879 *  1,519  18 

1880 2,400  70 

1881 2,826  06 

1882 2,533  53 

1883 6,005  93 

1884 8.358  00 

1885 9,263  83 

1886 6,726  63 

1887 12,184  50 

1888 12,614  66 

1889 12,955  60 

1890 24,928  50 


A  proposal  to  lease  the  building,  No.  51 
Yonge  St.,  Toronto,  was  discussed,  at  some 
stages  with  considerable  warmth,  the  sup- 
porters of  the  proposal  holding  that  the 
Association  was  so  restricted  by  its  own  by- 
laws in  the  use  of  its  capital  that  it  could 
not  invest  any  part  of  it  in  a  building.  The 
adherents  of  the  counter-proposal  that  the 
building  should  be  bought,  were  able  to  over- 
come the  objection  as  to  the  Association  not 
being  at  liberty  to  buy  it,  and  after  a  pro- 
longed debate,  the  meeting  signified  an  al- 
most unanimous  approval  of  the  Associa- 
tion's buying  the  building. 

The  financial  statement  was  next  pre- 
sented. It  was  shown  that  assets  deposited 
with  the  Dominion  Government  and  the 
Dominion  Bank  amounted  to  $185,531.08, 
and  that  their  were  other  assets  amounting 
to  $5,155.72,  leaving  a  balance,  after  deduct- 
ing liabilities,  of  $181,979.91. 

The  chairman  briefly  addressed  the  meet- 
ing in  reference  to  the  report,  which  he  con- 
sidered an  eminently  satisfactory  one.  He 
referred,  with  regret,  to  the  levying  of  a 
business  tax  at  Victoria.  New  Brunswick, 
Nova  Scotia,  and  Quebec  had  removed  it, 
and  it  was  possible  that  Victoria  would  fol- 
low their  example.  In  leaving  the  presi- 
dent's chair  the  speaker  said  he  was  pleased 
to  know  that  the  Association  was  in  a  sound 
condition. 

The  Chairman  announced  the  election  of 
the  following  officers  : 

President — Mr.  John  Burns. 

First  Vice  President—  Mr.  C.  C.  VanNor- 
man. 

Second  Vice-President — Mr.  R.  J.  Orr. 

Directors  for  Toronto  Board  —  Messrs. 
Kilgour,  Everett,  Dack,  Haywood,  Davison, 
Morrison,  Stanbury,  Orr,  and  Ellis. 

Vice-Presidents  for  Hamilton — Messrs. 
Hamilton  and  Wright. 

Directors  for  Hamilton  Board — Messrs. 
Hooper,  Dalley,  LaChance,  Herring,  Tobias, 
and  Reid. 

Director  for  Guelph  Board — Mr.  Alex. 
Hill. 

A  vote  of  thanks  was  tendered  to  the  re- 
tiring president,  and  it  was  decided  that  he 
should  be  invited  to  sit  for  his   portrait,  the 
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BY    W.  H.  MAHER. 

The  Diary  of  a  Hardware 
Traveller. 

The  experience  of  one  of  the  most  success- 
ful travellers  in  America.  Is  both  useful 
and  interesting.  Every  traveller  should  read 
it. 
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picture  to  be  placed  in  the  chief  apartment 
of  the  association's  building. 

On  motion  $200  was  placed  to  the  credit 
of  the  secretary  and  $25  was  presented  to 
the  recording  secretary. 

Messrs.  Black,  Kennedy,  and  Haywood 
were  appointed  representatives  of  the  asso- 
ciation on  the  Industrial  Exhibition   Board. 

THE    DINNER. 

The  annual  dinner  was  held  in  the  even- 
ing at  the  Queen's.  The  dining  hall  was 
decorated  for  the  occasion,  flags  and  ever- 
green being  used  with  liberality  and  with 
taste.  An  elaborate  menu  had  been  pre- 
pared and  was  appreciated.  An  Italian 
orchestra  was  in  attendance,  and  during  the 
earlier  part  of  the  evening  pleasantly  en- 
gaged the  hearing.  About  two  hundred 
members  of  the  association  sat  down. 

President  Allan  occupied  the  chair,  and 
the  vice-chairs  were  filled  by  Messrs.  E.  A. 
Dalley,  Hamilton;  W.  G.  Reid,  Hamilton; 
and  C.  C.  VanNorman,  Toronto.  On  either 
side  of  the  chairman  sat  Mayor  Clarke,  Hon. 
John  Beverley  Robinson, Joseph  Tait,  M.P.P., 
Lieut. -Col.  G.  T.  Denison,  G.  B.  Smith, 
M.P.P.,  A  P.  Cockburn,  ex-M.P.,  Graven- 
hurst,  and  Messrs.  Barlow  Cumberland/- J.  J. 
Withrow,  and  Hugh  Blain. 

THE  ANNUAL  DINNER  OF  THE  DOMINION 
TRAVELLERS'  ASSOCIATION. 

The  annual  dinner  of  the  Dominion  Tra- 
vellers' Association  was  held  on  the  evening 
of  Dec.  23rd  in  St.  Lawrence  Hall,  Montreal, 
and  was,  as  usual,  a  great  success.  The 
President,  Mr.  Fred.  Hughes,  occupied  the 
chair,  and  had  as  guests  on  his  right  and 
left,  Hon.  J.  A.  Chapleau,  United  States 
Consul-General  Knapp,  J.  J.  Curran,  Q.C., 
M.P. ;  Aid.  Hurteau,  representing  the  Mayor 
and  Corporation;  Mr.  Henry  Bulmer,  Chair- 
man of  the  Harbor  Commissioners,  and 
others.  There  were  over  200  present,  and  it 
is  safe  to  say  a  jollier  gathering  could  not 
have  assembled  around  the  festive  board. 
The  speakers  were  eloquent,  and  the  songs 
by  Messrs.  Dupuis,  Clark,  Evans,  and 
Youngheart,  which  enlivened  the  proceed- 
ings, would  have  put  many  a  professional 
vocalist  in  the  shade,  so  well  were  they  ren- 
dered. Mr.  Arthur  Ware,  of  the  Customs 
Department,  astonished  the  company  for  a 
few  minutes  with  his  sleight  of  hand  tricks, 
while  the  solo,  "The  Mocking  Bird,"  by 
Mr.  Joseph,  with  an  ordinary  coffee  pot,  was 
immense.  The  dinner  was  simply  perfection 
itself,  being  served  up  in  the  style  that  has 
made  the  Hall  famous  on  such  occasions. 
The  menu  card  was  also  tastefully  got  up, 
having  a  portrait  of  the  retiring  President, 
Mr.  Gustave  Piche,  on  the  front.  It  is  need- 
less to  say  that  full  justice  was  done  to  the 
good  things  provided. 

The  Chairman  in  his  intr-  Juctory  remarks 
stated  that  the  present  enrolled  membership 
of  the  five  associations  of  Toronto,  Montreal, 
London,  Winnipeg  and  Halifax  was  6,500, 
among  whom  are  many  of  the  most  success- 
ful merchants  and  manufacturers  of  the  Do- 
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minion,  and  that  these  associations  could 
boast  of  a  capital  of  over  $300,000.  He 
also  referred  to  the  fact  that  there  was  in 
connection  with  the  Dominion  Association 
an  educational  trust,  which  was  being  highly 
appreciated,  as,  up  to  the  present  time,  no 
less  than  five  scholarships  had  been  awarded 
to  children  of  deceased  members,  who  are 
being  educated  in  several  of  the  best  schools 
of  Montreal.  He  concluded  by  proposing 
the  toast  of  "  The  Queen  "  which  was  receiv- 
ed with  ringing  cheers,  the  whole  company 
joining  in  singing  the  National  Anthem. 

The  next  toast,  "  The  President  of  the 
United  States",  was  received  with  cheers. 
Consul-General  Knapp  replied  in  an  elo- 
quent speech,  during  which  he  caused 
great  applause  by  stating  that  there  was 
no  fear  of  retaliation  against  Canada  by 
the  United.  States,  as  she  was  too  pros- 
perous and  great  to  do  such  an  unfriend- 
ly  act   to   a   friendly  neighbor. 

The  toast  of  "  The  Governor  General  " 
was  drunk  with  enthusiasm. 

Aid.  Holland  proposed  "  Our  Guests,"  and 
on  Mr.  Chapleau  rising  to  respond,  he  re- 
ceived an  ovation,  the  company  rising  to 
their  feet,  waving  their  handkerchiefs  and 
cheering  vociferously.  Mr.  Chapleau  made 
a  brilliant  speech  intermingled  with  humor- 
ous points.  He  humorously  contrasted  the 
vocation  of  a  drummer  with  that  of  a  poli- 
tician. Then  he  took  up  a  serious  vein  urg- 
ing them  to  continue  extolling  their  country 
as  they  had  done  in  the  past,  to  think  that 
the  honor  of  the  community  they  repre- 
sented was  identified  with  everyone  of  them, 
and  that  when  they  left  this  mortal  stage  it 
should  be  their  ambition  to  have  it  said,  a 
true,  good  and  brave  man  has  left  us,  who 
was  an  honor  to  his  association,  an  honor  to 
his  fellow-citizens,  an  honor  to  his  country, 
and  to  his  God.  His  brilliant  peroration 
called  forth  prolonged  cheering.  Mr.  Bul- 
mer  also  replied,  giving  statistics  of  Mon- 
treal's shipping. 

Col.  Patten,  Vice  -  President,  proposed 
"The  Commercial  Interests  of  the  Domin- 
ion," in  a  neat  speech,  during  which  he  paid 
a  deserved  tribute  to  the  memory  of  the  late 
Hon.  Thomas  White.  Mr.  Curran  replied 
eloquently,  dwelling  upon  the  increased 
prosperity  of  Montreal's  trade  and  com- 
merce and  of  the  progress  of  the  Dominion. 
Mr.  J.  X.  Perrault  also  responded. 

The  other  toasts  on  the  list  were  :  "  The 
Railway  and  Forwarding  Interests,"  by  Mr. 
Wilkins  ;  "The  Mayor  and  Corporation," 
by  Mr.  Dwyer,  responded  to  by  Aid.  Hur- 
teau  ;  "The  Sister  Associations,"  by  Mr.  T. 
Birks,  responded  to  bv  Mr.  Thomas  Harris, 
Toronto,  and  Mr.  W.  H.  Mordaunt,  London, 
England  ;  "The  Ladies,"  by  Mr.  Max  Mur- 
dock,  and  "The  Press,"  by  Mr.  T.  S.  Cote, 
responded  to  by  Mr.  H.  S.  Stafford.  Mr. 
Chapleau  then  proposed  the  toast  of  "The 
President,"  to  which  Mr.  Hughes  replied, 
and  the  merry  gathering  dispersed. 


WESTERN     ONTARIO     TRAVELLERS'     AS- 
SOCIATION. 

The  Annual  Meeting  of  the  above  asso- 
ciation was  held  in  London,  Friday  last. 
The  yearly  reports  sho.v  the  membership  to 
be  890,  an  increase  of  65  for  the  year.  The 
reserve  fund  is  $17,216.05.  Following  are 
the  officers  for  the  year  :  President,  William 
S.  Case,  London  (re-elected);  first  vice-presi- 
dent, Robert  Tait,  London;  second  vice- 
president,  P.J.  Conway,  London;  third  vice- 
president,  R.  H.  Greene,  Hamilton;  secre- 
tary, Alf.  Robinson  (re-elected);  treasurer, 
Samuel  Munro,  London. 

Directors  :  London — F.  H.  McGillivray, 
T.  W.  Armitage,  C.  E.  Perry,  William  Turn- 
ball,  William  Gray,  N.  Jeffery,  W.  D. 
Wright.  Hamilton— R.  K.  Hope,  John 
Booker.  Toronto — F.  W.  Heath.  Stratford 
— James  Dow.  Brantford — George  Watt. 
St.  Mary's — James  Maxwell.  Ayr — John  G. 
Watson.  Oshawa — E.  O.  Felt.  St.  Thomas 
— W.  T.  Cochrane.  Windsor — James  F. 
Smyth.  Ingersoll— \\  .  L.  Underwood  and 
R.  H.  Cotter. 


CONCERNING  THE  IRON  IN- 
DUSTRIES OF  AMERICA 

The  last  issue  of  the  Iron  Age  contains 
the  following  opinion  of  eminent  Englishmen 
who  were  members  of  the  Iron  and  Steel 
Institution  an  their  recent  visit  to  this 
country — : 

About  20  gentlemen,  who  journeyed  in  car 
A,  during  the  recent  visit  of  the  Iron  and 
Steel  Institute  to  America,  dined  together 
on  November  28  at  the  Victoria  Hotel, 
Manchester.  With  one  or  two  exceptions 
they  were  all  Lancashire  men.  F.  Monks 
(Warrington)  presided,  and  the  vice-chair 
was  taken  by  J.  H.  Beckwith.  managing  di- 
rector of  Galloways,  Limited.  The  usual 
loyal  toasts  having  been  honored,  the  chair- 
man proposed  "  The  American  People." 

T.  Ashbury  (Manchester),  replying,  said 
the  American  people  gave  the  Iron  and  Steel 
Institute  a  right  hearty  welcome,  and  per- 
haps there  would  be  a  repetition  of  the  ex- 
ceedingly enjoyable  trip.  They  had  all  been 
struck  by  the  natural  advantages  which 
America  possessed,  and  with  the  remarkable 
devolopement  of  the  country's  manufacturers. 
American  "goaheadism"  was  very  marked 
and  very  little  Yankee  brag  was  heard. 
Altogether  the  party,  independent  of  the 
Canadian  trip,  traveled  4372  miles  on  the 
railroad. 

Colonel  Kearsley  (Ripon),  responding  for 
Yorkshire,  stated  that  the  more  they  saw  of 
the  world  the  more  they  were  convinced  that 
England  was  at  the  head  of  the  manufactur- 
ing industry.  A.  C.  Bamlett  (Thirsk)  also 
responded  Mr.  Spuire  (Coalbrookdale),  re 
plying  for  the  county  of  Shropshire,  said  his 
experiences  in  America  convinced  him  that 
little  progress  had  been  made  there  in  iron 
foundry  practice.  He  noticed  that  the 
American  employers  got  a  great  deal  more 
out  of  their  works  and  workmen  than  Eng- 
lish employers,  and  the  system  of  Protection 


rendered  it  necessary  that  they  should  do  so. 
Mr.  Simpson  also  replied. 

The  chairman,  giving  his  impressions  of 
the  visit,  said  England  was  not  going  to  be 
wiped  out  of  the  industrial  world.  The  re- 
ports of  what  the  Americans  could  do  had 
been  very  greatly  exaggerated,  and  he  did 
not  hesitate  to  say  that  in  his  own  branch 
John  Bull,  if  he  had  the  same  natural  ad- 
vantages, could  beat  their  heads  off.  At  the 
same  time,  they  must  not  be  too  sure  that 
the  Americans  in  the  future  would  not  be 
the  keenest  compeditors  of  Englishmen.  No 
man  could  go  through  the  Southern  States, 
and  there  see  the  enormous  developement 
going  on,  and  the  immense  natural  advan- 
tages, without  feeling  confident  that  the 
Americans  would  fight  this  country  for  the 
privilege  of  supplying  the  world  with  man- 
ufactures. 

Mr.  Pugh  (Birmingham)  contended  that 
the  Americans  could  not  beat  Englishmen 
in  dealing  with  small  metal  articles.  J. 
Adamson  (Hyde)  said  the  fact  that  had 
struck  him  most  forcibly  during  his  visit  to 
America  was  that  the  workmen  there  tried 
their  level  best  to  turn  out  the  largest  quan- 
tity of  work.  The  railway  rates  of  America 
compared  most  favorably  with  English  rail- 
way rates.  Many  American  works  could  not 
continue  open  if  they  had  to  pay  the  railway- 
charges  demanded  in  England.  The  vice- 
chairman  remarked  that  the  Americans  were 
confident  that  they  could  beat  Lancashire 
engineers  out  of  the  field,  but  in  his  opinion 
their  estimate  was  far  too  high.  In  America 
all  was  not  gold  that  glittered  Mr.  Jeffries 
(Ipswich)  was  thoroughly  convinced  that 
Protection  was  ruining  American  Industry. 
(Hear,  hear.)  Their  big  shops  had  not  im- 
proved since  his  previous  visit  to  the  New 
World  21  years  ago;  on  the  contrary,  they 
had  deteriorated.  The  American  masters 
worked  harder  than  the  English  masters, 
and  the  spirit  which  animated  them  extended 
to  the  people  employed.  They  were  trying 
to  put  into  40  or  50  years  what  an  English- 
man was  content  to  accomplish  in  70  years, 
aud  they  did  not  understand  the  comforts  of 
life.  Mr.  Dixon  (Manchester)  was  of  the 
opinion  that  Americans  were  not  the  equals 
of  Englishmen  in  making  heavy  machinery, 
but  they  were  abreast,  if  not  in  advance,of  us 
ia  the  manufactuure  of  light  machinery. 
There  were  two  schools  of  American  Engi- 
neers— avery  large  school  who  turned  out  work 
which  would  not  pass  muster,  and  a  very 
small  school  which  tried  to  turn  out  the  most 
perfect  work.  The  Americans  were  excellent 
salesmen,  and  had  a  wonderful  power  of 
making  the  best  of  a  very  ordinary  article, 
but  he  did  not  think  that  Englishmen  had 
anything  to  fear. 

The  health  o*  H.  Webb  (Bury)  and  A. 
Muir  (Manchester)  who  organized  the  dinner, 
was  next  drunk.  Mr.  Webb,  replying,  said 
that  the  Americans  live  to  work.  They  did 
not  work  to  live,  and  he  did  not  think  the 
game  was  worth  the  candle.  He  preferred 
his  English  home  and  English  comforts 
before  the  wear  and  tear  and  hurry  of  some 
of  the  American  districts  and  the  everlasting 
grasping  for  dollars.  Mr.  Muir  believed 
that  the  Americans  were  doing  well  but 
Englishmen  were  doing  better.  The  healih 
ofW.  P.  Shinn,  traffic  manager  of  the  excur- 
sions by  which  the  party  traveled,  was  drunk 
with  enthusiasm,  and  a  cablegram  in  the 
following  terms  was  dispatched  to  him  : 
"  Members  of  car  A,  assemble  at  dinn&r,  send 
cordial  greetings.     Letter  follows." 


HARDWARE 


Cincinnati  bellFounory  Go 


SUCCESSORS  IN  BIYMTER'KILS  TO  THE 

BLYMYER  MANUFACTURING  CO 

CATALOGUE  WITH  2200  TESTIMONIALS 


IEUS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Rolls      Please  mention  this 
•paper 


TRAVELLERS 

SHOULD   SEND   :,i  .    KOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


British  Plate  Glass 


FROM    STOCK  Oil  TO  IMl»ORT. 


Estimates  (or  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


Needham  Veall  &  TYZACK'S 


CELEBRATED 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Arrets'  Knives 

Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  ■ 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADE  MARK  FOR 


16  &    18  DeBresoles  St., 

MAMTDCAI  TRADE  MARK  FOR 

MONTREAL.  flwsRoms.* 


HOLi-OW    WARE. 


MANUFACTURERS  OF  THE 

FINEST    Gi"LT^^T_,ITTr 


KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


^%  it  Tf  Mfgt     Obtained  in  Canada,   United  States,  Great  Britain  and 
lr   f\    |      Cli\     I    O  a"   Foreign   Countries. 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED. 


FETHERSTONHAUGH  4  CO., 


■  )    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  T0E0NT0. 


SUBSCRIBED  CAPITAL,  $100,100.    FULL  GOVERNMENT  DEPOSIT. 

Sir  Alex. Campbell. K.C.M.G.  Pres. 

(Lieut  Sovr.of Ontario) 

John  L.Blaikie  Eso  .Vice  Pres. 


Consulting  ^cmi^ 


G.C.ROBB.  Chief  Enginetr      A.FRASER.  Secy.  Tr*«s 

Head  Office. 

Toronto. 


The  prevention  of  Accident  and   attainment  of   Economy  in  use  of 
Steam,  our  chief  aims. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  f>0  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ate., 

MONTREAL. 


2  "cc3 

cc,s2 

a  aj  „ 


s  t» 


*  2  5° 


1 


% 


JOHN  J.  GARTSH0RE, 

Telephone  61«.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
YR^RailssEc^DHANDAII  Sections 

Cast  and  Wrought  SCRAP  IRON   in  Car   ofts 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wir 

Australian  Fence  Wire  S,  ainera. 

Send  (or  Price*. 


HARDWARE 


TRADE  MARK 


Baeb  Steel  ZETiEiisrcxirsrGK 

TWO  AND  FOUR  POINT. 

Plain   Twist,   two   and  three   strand,   staples,   etc. 


on  Every  Spool.  The  Canada  Wire  Co., 

Queen  St.,  MONTREAL.  H.  R.  IVES,  President. 


Canadian  Ammunition. 

A.  E.  Carpenter,              J.  H.  New,               Henry  New, 

Pres.                      Vice-Pres.                          Sec.-Treas. 

The  Hamilton  and  Toronto 

CARTRIDGES-- 

SEWER  PIPE  CO'Y 

Rim-fire,  Centre-fire,  "B.B."  &c. 

(LIMITED.) 

Guaranteed  equal  to  any  and  better  than  must. 

HAMILTON,    CANADA, 

"TRAP" SHELLS-- 

Best  paper  shot-shell  in  the  market, 

SUCCESSORS   TO 

THE  CAMPBELL  SEWER  PIPE  CO.,  AND  THE  HAMILTON  SEWER  PIPE  69. 

BRASS  SHELLS, 

PRIMERS,  Etc. 

— MANUFACTURERS    OF — 

Steam -pressed,  Salt-glazed 

VITRIFIED  SEWER  PIPE. 

For  sale  by  all  leading-  hardware  dealers. 

Wholesale  only  by 

DOMINION  CARTRIDGE  CO.,  LTD., 

Flue  Pipes,  Chimney  Tops  and 
Smoke  Preventives. 

MONTREAL. 

Established   1  860. 

Dominion  Wire  Manufacturing  Company.Ltd. 

i  LATE  DOMTNTON   BARB  WIRE  GO.) 

nyn^^nsrTTF-A-CTTTT^Ei^s  ozet 

Plain  Wire, 

Bright  Annealed, 
Oiled,  Coppered, 

Galvanized 
WIRE  ROPE. 


LYMAN  Fencing, 

2  &  4  Barb, 
Ribbon,  Thorn, 

Plain  Twist. 
FENCING  TOOLS. 


Steel  Wire  MILS.   SCREWS.  Gimlet  Point, 


185  St.  James  Street,  MONTREAL. 

27  Front  Street  East,  TORONTO. 


JAN.   lO, 


$2.00  a  Year. 

1  O  Cents  a  C 


TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


Qhristmas  Novelties 


FOR     THE 


1  l-UK       I   Mfc. 

Harduiare  Trade 


C  Scissor  Cases. 

Razor  Cases. 

Toilet  Cases. 


Piano  Lamps. 

Banquet  Lamps. 

Brass  Kettles  &  Stands. 


Brass  Fenders. 

Brass  Screens. 
Brass  Fire  Irons. 


CARVERS  >"  Sets  and  Cases. 


RICE,  LEWIS  &  SON,  Ltd,, 

General   Hardware  Merchants, 


32  SIZlsTGh  ST.   EAST. 


SILVER  STEEL 


THIN 

EXTHAREFINED 


8AcK 

SILVER  S 


HAVE  YOU   SEEN  OUR 

NEW  TERRA  COTTA  TILE 

FOR 

Towers,  Gables  and  Mansards. 


The  Metallic  Roofing1  Co.  of  Canada 

[Limited.) 

TORONTO. 


Correspondence  Solicited. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 

1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps/'  Leaves  from  the  Dairy  of  a 
Hardware    Traveller    recently    published   in 
Hardware,  by  Win.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desiie  to  see  how 
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exaggerated. 

Will  be  sent  on  receipt  of  25c. 


TORONTO  ROLLINC  MILL  AND  FORCING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co..) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed . 


ENGRAVING 

•„FOR   rttL  •   ' 

Illustrative 

AND-      • 

Advertising, 
'purposes 


J.L.JONES, 

WOOD  ENGRAVER, 

8k,IO&l2,KINGSTEAST, 

TORONTQcanada- 


PERFECTION. 


HARDWARE 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY-SUBSCRIPTION    $2.00    A    YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.   Francois  Xavier  Streei. 


Vol.  3. 


TORONTO,  JANUARY    10,   1891 


No.  2 


THE  TRADE  OF  THE  PAST 
YEAR. 

Having  kept  ourselves  as  well  informed  as 
possible  on  matters  relative  to  the  Holiday 
trade  of  the  old  year,  we  cannot  fail,  in 
passing  a  few  remarks  on  its  character,  as 
well  as  a  general  review  of  the  past  year's 
trade.  Reports  from  various  sections  of  the 
country  are  indicative  of  a  satisfactory 
Christmas  trade  having  been  transacted. 
This  is  cheering  to  all,  as  such  facts  are 
evidence  of  continued  prosperity  in  the  land, 
and  that  the  general  public  are  in  a  better 
position  as  regards  their  spending  capacity 
than  formerly.  Judging  from  the  large  sales 
of  a  dealer's  business,  a  person  may  come  to 
the  conclusion  that,  whoever  may  he  engaged 
in  the  hardware  trade,  especially  during  the 
season  just  closed,  is  a  fortunate  man  in- 
deed, and  that  such  a  retail  business  is  a 
profitable  one  to  engage  in.  All  such  ideas 
are  largely  superficial,  and  people  who  hold 
them  are  laboring  under  false  impressions. 
This  is  true  to  a  great  extent,  but  will  admit 
of  some  modification. 

A  holiday  trade  is  or  should  be  at  least  a 
profitable    one,    especially    to    a    hardware 
merchant.      He    offers    to   his    patrons,   a 
class   of  goods  that  bear  a  fine  margin  of 
profit,  in  fact,  there  is  nothing   which  may 
be   included   in  a  catalogue    of    Christmas 
hardware    but    what   a    merchant    is    able 
to    dispose    of   at    a    handsome    advance. 
Purchasers  at    such   a  season  enter  a  stoie 
with  the    halt-forgotten  idea,  that   they  go 
there  to    buy,  and  that  there  is  little  or  no 
chance  of  their  exit    unless   they  carry  away 
with  them  the   good   graces   of  the  firm  by 
purchasing  some  article  of  value  which  has 
been  marked  at  a  good   profit.     An  era  of 
such  a  business  as  has  been  done  during  the 
season  just  closed  would   be  the  salvation  of 
not  a  few  business  men,   as    the  margin  of 
profit  on  the  bulk    of    a    stock  of  hardware 


sold  during  the  year  is  considerably  lower 
than  it  should  be.  A  keg  of  nails  is  sold 
with  a  profit  possibly  of  not  more  than  ten 
cents,  and  in  a  sale  of  a  large  quantity  the 
money  made  on  each  keg  is  cut  down  to  a 
few  paltry  cents,  which  does  not  pay  for 
handling.  This  is  due  to  a  great  extent  to 
competition,  and  often  in  case  of  corpora- 
tions, where  tenders  are  invited,  this  staple 
article  is  often  sold  less  than  cost.  Such  a 
course  of  proceedings  is  policy  on  the  deal- 
er's part,  and  often  brings  custom  for  other 
needed  articles  of  hardware  which  are  re- 
quired by  the  customer.  But  nails  may 
comprise  only  one  of  the  many  lines 
that  bear  a  small  profit.  Bar  iron  is 
disposed  of  at  a  small  advance,  and 
if  all  be  true  which  we  read  concerning 
the  state  of  the  iron  market,  profits  in  that 
commodity  will  remain  unchanged.  The 
vast  mineral  resources  to  our  north  when 
developed  may  put  an  impetus  in  the  iron 
trade  which  nothing  else  can.  But  a  dealers 
profit  in  bar  iron,  is  on  a  level  with  the  nail 
trade,  unless  he  ventures  to  do  big  things 
and  this  requires  additional  capital. 

As  regards  building  hardware,  all  that  can 
be  said  in  its  tavor,  is  that   the  slaughtering 
of  prices,  and  risks  incurred  in  carrying  on 
this  branch  of  trade,  has  rendered  it  a  thorn 
in  the  side  of  every  dealer.  The  blacksmiths 
and  carriage  hardware  trades,  are  not  with- 
out their  share  of  tribute,  as  the    reputation 
of  these   branches,  or  to  speak  more   truth- 
fully, of  the   blacksmiths  and  carriage  men 
themselves,  is  to  some  extent   not  likely  to 
impress  the  mind   of  any   concientious  mer- 
chant who  wishes  to  cater  to  such  a  class  of 
custom.     We  do  not  pretend  to  say  that  this 
is  the  experience  of  every   hardware  dealer, 
nor  that  a  majority  of  the   members  of  these 
trades  cannot  be    recommended.      But    we 
would  try  and   warn  every   hardware  mer- 
chant not  to  trust  a  man  of  whom  he  knows 
little  or   nothing.     During  the    past  year  we 


know  of  scores  of  failures  among  blacksmiths, 
carriage    makers,  contractors  and   builders, 
which    have    reduced  considerably  the   re- 
ceipts   ot    the    merchant,    by    whom    they 
have     been    considered    good     customers. 
If  any  merchant  has    a  good   reliable   line 
of  customers,    who    purchase    blacksmiths' 
and     carriage    makers'    supplies,    he    pos- 
sesses   beyond    doubt    those    branches    of 
trade  which  pay  him  the  best  profits  of  any. 
Nearly   every  dealer  who   does  a  business 
with  contractors,  builders,  blacksmiths,  and 
carriage  builders,    must  necessarily  carry  a 
stock  of  paints,  oils,  and  varnishes,  and  this 
is  a  line  that  requires  considerable  capital  to 
make  a  profitable   return  for  any  monies  in- 
vested.    The  business   done   by  the    trade 
during  the  past  year  in  these  lines  alone  men- 
tioned has  been,  on  the  whole,  satisfactory, 
though  the  volume  of  trade  has  been  larger 
than  any  previous  year,  the  profits  have  been 
smaller   than    formerly.     Manufacturers  re- 
port  a   good  trade,  and   are   satisfied  with 
what  has  been  done.     But  the  chief  draw- 
backs on  the  dealers  part  is  comparatively 
small  profits,  and  poor  collections.  The  long 
credits  that  he  finds  he  is  to  some  extent 
compelled  to  give  is  one  of  the  most  grievous 
ol  all  the   ills  which  every  merchant   has  to 
contend  with.     The  credit  system  eftects  all 
from  the  consumer  to  the   producer,  and  we 
are  glad  to  see  some  restraint  being  placed 
upon  this  ruinous  method  ot  doing  business. 
There  is  a  general  disposition  throughout 
Canada,  among  wholesale  dealers,  to  shorten 
the  credit  period,  which  is  extended  to  re- 
tailers.     The  movement  is  especialy  notice- 
able in    the    Province    of    Quebec,    among 
wholesale   grocers,    and    we    trust   will   find 
imitation  in  all   the  other  lines  of  trade.     A 
business  held  well  in  hand,  and  approaching 
as  nearly  as  practicable  a  cash  basis,  is  in  a 
condition  to  withstand  the  depressing  influ- 
ence of  a  general  financial  disturbance,  when 
a  long  credit  business  finds  it  difficult,  if  not 


HARDWARE. 


impossible,  to  weather  the  storm.  The  re- 
tailer who  gets  long  credit  is  apt  to  give  long 
credit  to  his  customers,  and  when  the  strin- 
gency comes  the  tightness  is  put  all  the  way 
up  as  we  have  said  Irom  the  consumer  to  the 
manufacturer.  There  is  altogether  too  much 
of  the  business  of  the  Dominion  done  on 
long  credit  in  all  branches  of  trade,  and  even 
if  shortened  one-half  would  still  be  quite  long 
enough  for  safety.  There  is  food  for  reflec- 
tion in  taking  into  consideration  the  evils  of 
giving  credit,  to  such  extent  as  is  being  done 
by  hardware  dealers  throughout  the  country, 
and  in  taking  a  review  of  the  business  losses 
and  the  failures  that  have  come  to  pass 
during  the  past  year  all  can  be  summed  up 
in  the  few  words  '•  too  long  credit." 


THE  A.  G.  PEUCHEN  CO. 

There  are  few  manufactories  in  our  Cana- 
dian cities  that  can  show  as  rapid  an  increase 
in  business — an  increase  based  on  perma- 
nence, and  constantly  growing,  as  does  the 
A.  G.  Peuchen  Co.,  manufacturers  of  paints, 
oils,  and  varnishes.  The  great  increase  in 
this  branch  of  trade,  has  compelled  the  com- 
pany to  seek  more  commodious  quarters, 
and  have  been  located  for  the  last  year  on 
Leslie  street,  where  they  have  built  large  and 
most  convenient  buildings,  roomy,  and  well 
located,  and  fitted  up  with  the  most  improved 
machinery,  much  of  it  being  of  a  special 
character.  A  walk  through  the  extensive 
plant  by  a  Hardware  representative  soon 
impressed  him  not  only  of  the  order  and 
system  that  pervades  the  premises,  but  of 
the  extensive  and  rapidly  increasing  business 
that  is  being  carried  on  by  this  firm.  The 
A.  G.  Peuchen  Co.  first  began  manufacturing 
house  paints  in  1878,  and  that  only  in  a 
small  way,  and  by  constant  application  and 
integrity  have  increased  both  their  trade  and 
manufacturing  facilities.  They  have  been 
constantly  bringing  before  the  trade  new 
lines  and  ideas  in  the  manufacture  of  paints, 
until  they  now  occupy  beyond  doubt  a  fore- 
most position  in  their  line  of  business.  The 
house  paints  made  by  them  are  too  well 
known  to  need  comment  here,  as  they  have 
achieved  a  reputation  of  superiority  every- 
where. Their  lines  of  dry  colors  have  now 
been  before  the  trade  for  a  number  of  years, 
and  from  both  the  variety  and  quality  are 
sold  largely  in  preference  *o  those  of  any 
other  manufacture.  The  varnish  depart- 
ment is  an  extensive  portion  of  the  business 
of  the  firm,  and  to  take  into  consideration 
the  value  of  a  barrel  of  this  commodity  we 
should  judge  a  fortune  to  be  wrapped  up  in 
the  stock  room  of  the  A.  G.  Peuchen  Co. 
They  manufacture  a  full  line  of  varnishes, 
consisting  of  furniture,  gearing,  rubbing  and 
damar,  and  it  certainly  is  encouraging  to 
Mr.  Peuchen  the  trade  he  has  secured  in  this 
line,  so  much  so  that  the  company  are  about 


to  venture  in  the  manufacture  of  higher 
grades,  such  as  are  used  in  piano  factories. 
They  also  keep  on  hand  a  large  stock  of 
linseed  oil,  boiled  and  raw,  and  are  prepared 
to  sell  this  article  in  such  a  manner  as  to 
make  it  an  object  to  every  dealer.  As  the 
manufacture  of  paint  is  based  on  a  chemical 
process,  one  of  the  most  interesting  places 
of  the  whole  establishment  is  the  laboratory, 
where  experiments  are  continually  being 
made  in  the  manufacture  of  paints. 

It  will  no  doubt  be  a  surprise  and  it  cer- 
tainly will  be  encouraging  tor  all  dealers  to 
know  that  the  A.  C.  Peuchen  Co.  have  em- 
barked in  the  manufacture  of  Paris  Green. 
This  article  has  become  a  great  necessity 
throughout  the  country,  and  as  this  firm  has 
the  facility  for  its  manufacture,  it  is  credit- 
able to  them  that  they  have  already  tons  of 
this  article  booked  for  future  shipment.  We 
desire  it  to  be  known  that  the  A.  G.  Peuchen 
Co.  are  the  only  manufacturers  of  Paris 
Green  in  Canada,  and  from  the  opinion 
passed  by  those  who  have  tested  the  article, 
it  can  be  safely  said  that  the  green  made  by 
them  is  equal  if  not  superior  to  any  on  the 
market.  Dealers  will  soon  be  able  to  pur- 
chase this  article  of  our  own  manufacture, 
which  formerly  was  imported  largely  from 
Europe.  A  catalogue  will  be  issued  shortly, 
and  in  it  a  comprehensive  idea  is  shown  of 
the  great  variety  of  goods  turned  out  at  these 
works.  Every  dealer  will  without  doubt  be 
convinced  of  the  advantage  of  it  when  placed 
before  him. 

Frcm  the  past  record  of  this  firm,  and  its 
widespread  reputation  from  "ocean  to  ocean," 
we  speak  a  still  grander  record  for  the  future. 
Considering  the  advancement  our  manu- 
facturing industries  are  making  throughout 
the  country,  we  are  safe  in  saying  that  the 
vast  strides  the  A.  G.  Peuchen  Co.  have 
made  in  the  past,  is  only  indicative  of  that 
constant  application  that  pervades  the  man- 
ufacturing interests  of  the  whole  Dominion. 

CAUSES  OF  FAILURE. 

We  have  seen  it  stated  somewhere  that 
ninety-five  out  of  every  one-hundred  mer- 
chants who  start  in  business  in  this  country, 
fail  before  they  finish  their  career.  The 
cause  of  so  many  failures  is  a  topic  of  every 
day  conversation  among  both  wholesale  and 
retail  men,  and  one  which  is  frequently  com- 
mented on  wherever  meetings  of  merchants 
are  held  for  the  purpose  of  discussing  sub- 
jects pertaining  to  the  welfare  of  trade.  Ef- 
forts have  been  made  to  form  associations  in 
a  number  of  our  leading  towns  and  villages 
to  protect  solvent  traders  from  the  unnatural 
state  into  which  trade  is  thrown  through  the 
too  frequent  occurrence  of  failures.  Attempts 
have  been  made  to  devise  methods  for  the 
disposal  of  bankrupt  stocks,  in  such  a  way 
that  the  business  of  merchants  trying  to  pay 
100  cents  on  the  dollar  will  not  suffer  from 
the  slaughtering  of  these  goods,  and  pressure 
has  been  brought  to  bear  on  wholesale  houses 
>  /     their  customers  to  prevent  the  giving  of 


compromises  to  insolvents  ;  but  no  scheme 
has  yet  been  promulgated  that  will  prove  an 
effectual  remedy  for  the  evil ;  the  man  is  yet 
unborn  who  can  prescribe  a  sure  specific  for 
the  disease. 

Conversing,  one  day,  on  this  subject  with 
a  Scotchman  who  had  reached  the  age  of 
three  score  and  ten,  and  who  had  successful- 
ly carried  on  business  for  nearly  half  a  cen- 
tury, he  remarked  in  a  broad  Doric  accent, 
"  Any  business  will  pay  that  is  properly  at- 
tended to."  Some  men  do  not  attend  pro- 
perly to  their  business,  because,  through 
want  of  sufficient  training,  they  do  not  tho- 
roughly understand  the  business  in  which 
hey  are  engaged.  They  are  storekeepers 
when  they  should  be  only  clerks,  others  have 
had  sufficient  training,  but  through  careless- 
ness or  culpable  neglect,  let  the  dry  rot  get 
hold  of  their  affairs. 

The  facilities  for  young  men  of  very  little 
experience  getting  into  business,  are  viewed 
with  surprise  by  level-headed  business  men 
who  have  to  fight  against  such  competition, 
and  it  is  generally  believed  that  the  wholesale 
houses  are  mainly  to  blame  in  this  matter 
for  making  credit  so  cheap.  If  the  principals 
of  some  of  these  houses  would  take  an  oc- 
casional trip  through  the  country,  they  would 
be  surprised  to  see  some  of  the  places  and 
some  of  the  hands  into  which  their  goods 
had  gone.  Mercaotile  agencies  and  com- 
mercial travellers  have  done  away  with  the 
good  old-fashioned  custom  of  interviewing 
the  senior  partner  in  the  wholesale  warehouse 
and  understanding  his  position  before  a 
country  merchant  could  open  an  account. 
When  orders  come  in  nowadays  they  are 
usually  filled  on  the  strength  of  reports  re- 
ceived from  these  two  modern  sources,  little 
being  known  about  the  character  or  ability 
of  the  customer. 

The  commercial  traveller  has  to  make  up 
his  book  so  that  it  will  foot  up  a  respectable 
amount  at  the  end  of  the  year,  for  his  salary 
depends  on  it.  Therefore,  when  his  sales 
are  falling  behind  he  has  a  confidential  chat 
with  some  apparently  smart  but  inexperi- 
enced young  man  who  is  clerking  for  one  of 
his  customers  whose  orders  are  not  as  liberal 
as  they  used  to  be.  The  young  man  can 
raise  some  ready  cash  to  make  a  payment 
on  his  first  purchase,  and  the  commercial 
traveller  pockets  a  good  order,  saying  to 
himself  (for  he  is  a  very  wise  man),  I  will 
watch  this  account,  and  when  it  begins  to 
go  behind  I  will  get  the  firm  to  shut  down. 
The  caution  may  be  given  in  time  for  the 
firm  to  shut  down  and  save  themselves,  if 
the  traveller  finds  his  sales  large  enough  in 
other  places  for  his  book  to  stand  the  loss  of 
this  account,  but  'n  the  end  some  one  gets 
stuck,  and  the  trade  of  that  locality  becomes 
demoralised  through  the  slaughtering  of  the 
bankrupt  stock  by  a  speculator,  or  by  the 
insolvent  himself  in  his  efforts  to  meet  his 
composition  notes. 

We  are  proud  of  our  educational  institu- 
tions, and  speak  with   enthusiasm  of  the  po- 
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Our  stock  is  large  and  fully  assorted,  including  : 

"SKELETON"    Halifax   Pattern.      "  GENUINE  ACME  " 
and  Forbes'  New  Patent  "ACHIEVED." 


Write  for  Prices,  as  we 

are  Headquarters. 


sition  this  young  country  takes  among  the 
nations  of  the  earth  as  an  educator  ot  youth, 
but  we  doubt  if  the  young  men  of  to-day 
fully  realise  the  benefits  their  fathers  have 
conferred  on  them  by  placing  this  country 
in  a  position  to  grant  such  a  generous  educa- 
tion. How  often  we  find  the  sons  of  the 
"  bone  and  sinew  of  the  country  "  eager  to 
follow  what  they  consider  a  genteel  occupa- 
tion !  The  liberal  education  they  have  re- 
ceived makes  them  somewhat  ashamed  of 
the  old  folks  at  home,  with  their  homely 
ways  and  untutored  conversation.  What  a 
life  of  anxiety  and  trouble  many  of  these 
farmers'  sons  would  be  spared  if  they  could 
only  realize  that  there  is  no  more  honorable 
or  independent  occupation  than  that  of  a 
tiller  of  the  soil,  and  that  a  well-cultivated 
mind  can  find  full  scope  by  studying  the  ro- 
tation ot  crops,  the  rearing  of  the  best  breeds 
of  live  stock,  the  climatic  changes,  the  soil 
itself,  and  everything  that  is  calculated  to 
raise  the  life  of  a  farmer  to  the  position  of 
that  of  our  most  enterprising  and  intellectual 
men.  The  next  generation  will  see  the  ad- 
vantages of  an  agricultural  life  if  this  does 
not,  and  the  time  is  not  far  distant  when 
there  will  be  an  exodus  of  the  sons  of  mer- 
chants and  manufacturers  from  our  over- 
crowded towns  and  cities  to  the  rural  dis- 
tricts to  become  cultivators  of  the  soil. 

Unfortunately  at  the  present  time  the 
young  man  from  the  country  has  an  ambition 
to  wear  better  clothes   than  he  can  on  the 


farm,  to  have  the  spending  of  a  larger  sum 
per  annum  than  the  paternal  allowance,  and 
to  see  a  little  life  with  the  boys.  When  he 
visits  the  neighboring  town  orvillage  he  sees 
smart  young  men  behind  the  counters  of  the 
stores,  some  of  them  possibly  sons  of  neigh 
bors,  wearing  neat-fitting  suits  of  the  latest 
cut,  and  the  freshest  novelties  in  neckties 
and  collars.  At  dinnertime  at  the  hotel  he 
meets  a  friend  who  is  a  clerk,  and  by  him  is 
introduced  to  a  commercial  traveller  from 
whom  he  hears  the  latest  yarn,  is  treated  to 
a  glass  of  wine  and  a  cigar,  has  a  good  time 
for  half  an  hour,  then  wends  his  way  home- 
ward, dreaming  that  fate  has  designed  him 
for  something  better  than  following  the 
plough.  So  he  worries  the  old  man  to  bring 
his  influence  to  bear  on  some  merchant  to 
get  him  a  situation.  Without  much  difficulty 
the  situation  is  got,  and  after  spending  three 
or  four  years  behind  the  counter  he  begins 
to  think  he  has  learned  all  that  is  worth 
knowing  about  the  business,  that  his  em- 
ployer is  an  old  fogey  with  antiquated  ideas 
completely  behind  the  age,  and  that  the  ma- 
jority of  the  customers  are  ready  to  follow 
him  should  he  start  in  business  for  himself. 
He  pays  a  visit  to  the  old  homestead,  and 
describes  to  his  parents  the  glowing  pros- 
pects that  are  before  him  if  he  only  had 
$i,oooor  $2,000.  The  father  shakes  his 
head  and  tells  him  how  hard  he  had  to  work 
to  make  the  two  ends  meet  and  save  a  little 
every  year  to  lift  the  mortgage  off  the  farm, 
but  the  son's  plausible  story  is  too  much  for 
the  mother,  who  is  fond  of  her  boy  and 
wishes  to  see  him  of  some  importance  in  the 


world.  So  the  farm  is  once  more  mortgaged, 
and  the  young  man  meets  his  friend  the 
commercial  traveller,  who  has  a  new  batch 
of  funny  stories  to  pour  into  his  delighted 
ear,  a  liberal  order  for  goods  is  given,  and  a 
new  business  is  started  in  some  place  already 
overcrowded.  It  booms  for  a  time  because 
there  are  always  a  number  of  people  in  every 
community  ready  to  patronize  a  new  store, 
but  the  balance  sheet  at  the  end  of  the  year 
does  not  show  the  expected  profits,  and  in 
nearly  all  such  cases  it  is  just  a  question  of 
time.  Sooner  or  later  the  assignee  will  take 
possession,  anc  another  bankrupt  stock  will 
be  thrown  on  the  market. 

[to  be  continued  next  week.] 


Michael  Angelo  was  big-statured  as  sculp- 
tor, architect,  poet  and  painter  ;  but  the  fact 
is  world-famous,  and  that  proves  it's  pheno- 
menal. It  is  needful  to  remark  that  Michael 
Angelo,  and  business  men  who  successfully 
fly  several  kites  at  once,  are  pretty  nearly  as 
rare  birds  as  dodos  ?  Every-day  experience 
teaches  that,  if  an  active  man  must  have 
more  than  one  vocation — and  he  generally 
must  ! — all  but  one  should  be  avocations. — 
Christian  Union. 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

Soap  and  water  are  cheap,  but  soil  on  goods 
inexpensive. 


CORRUGATED 
STEEL    rASTE^EES. 
A  Perfect,  Secure  Jcint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

Toronto. 


3  7     Front    Street    West, 


DEAD  SHOT  F.  G. 
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DEAD  SHOT  F.  F.  G. 


GUNPOWDER.    "American  Dead  Shot."     TRY  IT. 


STEAM    PIPE    REQUIRED    FOR 
HEATING. 

The  question  often  arises — how  much  pipe 
is  required  to  heat  a  building  of  a  certain 
cubic  capacity  ?  Of  course  this  varies  with 
the  temperature  of  the  steam  used,  the  de- 
gree of  heat  required  to  be  kept  up,  the  fre- 
quency with  which  the  doors  are  opened, 
the  temperature  of  the  outside  air,  the  inten- 
sity of  the  wind,  the  area  of  window  surface, 
etc.,  etc.  There  are  two  places  in  which  the 
conditions  are  exactly  alike,  and  it  would  be 
hard  to  lay  down  an  absolute  rule  for  any 
fixed  set  of  conditions.  But  there  are  some 
good  data  which  will  do  to  start  from. 

We  may  start  out  with  the  fact  that  one 
unit  of  heat  will  raise  55  1-2  cubic  feet  of  air 
from  62  degrees  to  63  degrees  F.  ;  and  can 
use  these  figures,  no  matter  what  the 
temperature  and  the  steam  are  of  the  build- 
ing to  be  warmed,  or  what  outside  atmos- 
phere. 

For  low  pressure  steam — say  about  five 
pounds  above  atmosphere  or  by  the  gauge — 
the  length  of  4-inch  pipe  required  for  heating 
the  air  is  found  by  multiplying  the  volume  of 
air  in  cubic  feet  per  minute,  to  be  warmed, 
by  the  difference  of  the  temperatures  in  the 
room  and  outside,  and  dividing  by  336.  The 
answer  will  be  the  length  of  4-inch  pipe  in 
feet,  and  will  be  also  about  the  number  of 
square  feet  of  pipe,  as  a  4-inch  pipe  has  12.57 
inches  circumference,  hence  but  a  very  trifle 
over  145  square  inches  of  surface  per  foot  of 
length.  (For  one-inch  pipes,  the  divisor  re- 
quired is  84  instead  of  536.) 

It  will  take  about  one  square  foot  of  direct 
boilei  surface  or  its  equivalent  of  floor  sur- 
face to  keep  a  temperature  of  60  degrees  F. 


in  a  room  with  steam  at  5  pounds  by  the 
gauge,  and  the  ordinary  range  of  tempera- 
tures in  and  out  of  the  room.— Mechanical 

News. 


The  Plumbers'  Co.,  in  London,  propose  to 
give  the  sum  of  .£600,000.,  to  be  used  in  pro- 
moting sanitary  technical  education. 

No  meeting  of  the  Master  Plumbers'  As- 
sociation was  held  last  month.  The  little  dif- 
ferences existing  between  the  masters  and 
workmen  seem  to  be  pretty  well  settled. 

Tenders  are  invited  for  the  construction  of 
a  trunk  sewer  in  the  town  of  Petrolea.  The 
Town  Clerk  will  receive  all  tenders  ad- 
dressed to  him  up  to  Monday  Feb.  2nd. 

Robert  O'Donnell  a  plumber  of  Chicago, 
was  arrested  and  fined  $110  and  costs  ,for 
doing  defective  work  and  not  reporting  the 
same  to  the  health  department  Surely  this 
incident  is  well  worth  the  consideration  of  the 
trade,  and  for  the  sake  of  safety  in  the  health 
of  the  people  at  large,  inefficient  plumbers 
begin  to  be  watched  to  some  extent. 

The  great  reservoir  that  is  to  supply  the 
city  of  Bombay  with  water  will  be  among  the 
important  engineering  works  of  modern 
times.  A  Scotchman  named  Glover,  aided 
solely  by  native  labor,  has  "built  a  huge  dam 
designed  to  inclose  the  watershed  above  the 
city,  and  the  work  will  be  completed  next 
spring.  The  dam  is  2  miles  long,  118  feet 
in  height,  and  103  feet  wide  at  the  base. 
The  roadway  on  the  top  is  to  be  24  feet  in 
width,  and  the  stone  work  will  cost  ^500,000. 
The  lake  of  water  which  this  dam  will  im- 
prision  will  be  eight  square  miles  in  area, 
and  the  connecting  pipes  are  60  miles  long. 
A  curious  incident  has  come  to  pass  in  the 
awarding  of  a  plumbing  contract,  for  which 
tenders  were  asked,  in  connection  with  a 
public  school  building  in  Buffalo,  N.  Y.  On 
looking  over  the  several  tenders  which  had 
been  received,  the  authorities  spied  a  tender 
signed  by  the  Hardwicke   &  Ware  Manu- 


facturing Co.  of  that  city,  agreeing  to  per- 
form the  necessary  work  for  $4,998.  The 
board  agreed  to  award  them  the  contract,  in 
consideration  of  that  amount.  However  on 
receiving  this  satisfactory  news,  'he  parties 
whose  names  were  at  the  bottom  of  the  ten- 
der were  nonplussed  to  discover  a  mistake 
against  them  of  $3,000.  They  intended  ask- 
ing $7,998,  and  claimed  it  as  a  clerical  error. 
They  however  were  released  from  their  con- 
tract and  new  bids  opened. 


PROGRESS    OF    ELECTRIC 
LIGHTING. 

It  is  somewhat  of  a  revelation  to  glance 
over  the  items  recordedin  our  news  columns 
and  note  the  great  number  of  lighting  instal- 
lations that  have  been  made  during  the  pre- 
sent year      The  increase  in  this  department 
has   been   second    only   to    the   marvellous 
growth  of  the  electric  railway.     It  is  very 
difficult  to  get  exact  statistics  of  the  work  of 
the  year,  but  a  conservative  estimate  would 
place  the  increase  in  the  number  of  incan- 
descent lamps  in  regular   service  at  some- 
thing like  half  a  million,  while  the  number  of 
arc  lights  has  probably  risen  at  least  twenty- 
five    thousand.      Even    the   smaller   towns, 
particularly  throughout  the  West,  are  rapidly 
falling  into  line,  and  have  come  to  look  upon 
the  electric  light  not  as  a  luxury  but  as  a 
necessity.      It  is   safe   to   predict   that   the 
coming  year  will  show  increases  even  more 
startling.      People    are  rapidly    coming   to 
realize  what  good  illumination  is,  and  to  re- 
cognize the  onlv  means  by  which  it  can  be 
attained.      And  the   best  of  it  is  that   the 
almost   innumerable   electric    light   stations 
seem  to  have  been   blessed   with  a  most  re- 
markable degree  of  prosperity.     They  have 
been  shown   to  be   good   investments,   and 
there  is    very  little   difficulty  in  persuading 
capital  of  the  fact.    The  time  is  coming  when 
electric  lights  will  be   within   reach  of  every 
one  who  cares  to  use  them,  and  as  the  people 
who  do  not  are  mostly  moribund  or  purblind, 
we  may  confidently  look  for  the  supremacy 
of  electric  lighting  at  no  distant  date. — The 
Electrical  World. 


HARDWARE. 


J.  K.  Laflin,  St.  Stephens,  N.B.,  is  talking 
of  retiring  from  business. 

Mr.  B.  Shrappe,  dealer  in  old  material, 
Winnipeg,  was  in  Toronto  this  week.  He 
runs  down  to  Ontario  annually  now. 

McMillan's  Agricultural  and  Nautical  Al- 
manac for  1891  is  to  hand,  replete  as  usual 
with  information  that  makes  it  a  handy  book 
of  reference  to  the  residents  of  the  Maritime 
Provinces 

The  Russian  Government  has  decided  to 
increase  the  duty  on  agricultural  implements 
and  machinery  40  per  cent.  The  imported 
implements  are  much  superior  to  the  do- 
mestic ones. 

The  firm  of  Hoar  &  McMurtry,  hardware 
merchants, of  WestTorontoJunction, have  dis- 
solved partnership.  Mr.  McMurtry  goes  to  St. 
Thomas,  where  he  has  purchashed  a  hard- 
ware business. 

M.  Gamier,  a  celebrated  French  metallur- 
gist, and  who  is  much  interested  in  the  man- 
ufacture of  nickel  steel,  has,  we  understand, 
concluded  a  contract  with  the  mine  owners 
at  Sudbury  for  the  erection  of  large  smelting 
works. 

The  Northwestern  Mechanic,  printed  at 
Minneapolis,  Minn.,  has  come  to  us  in  an 
improved  dress.  This  periodical  is  a  live 
and  instructive  one,  and  should  be  in  the 
hands  of  all  dealers  and  practical  ma- 
chinists. 

The  latest  labor-saving  tool  comes  to  us 
as  a  Woodworkers'  Handy  Router  Plane. 
This  tool  is  perfectly  adapted  to  smooth  the 
bottom  of  grooves,  panels,  or  all  depressions 
below  the  general  surface  of  any  woodwork. 
It  is  made  with  iron  stock  and  steel  bits,  X 
and  y2  inch. 

The  number  of  foreign  business  firms  in 
Japan  when  the  last  census  was  taken, 
almost  a  year  ago, was  202,  of  which  94  were 
British,  37  German,  32  American  and  14 
French.  Next  to  the  British  among  the 
foreign  residents  Americans  were  the  most 
numerous. 

Messrs.  Thos.  McDonald  &  Co.,  manufac- 
turers of  wire,  metallic  roofing,  galvanized 
pails,  etc.,  of  this  city,  in  company  with  Mr. 
Jas.  Morrison,  brass  founder,  comprise  the 
Steel  Sink,  Range,  Boiler,  and  Stamping  Co., 
of  Ontario.  This  company  has  been  incor- 
porated with  $50,000  of  capital  stock,  and 
have  advertised  for  tenders  for  the  erection 
of  the  plant  at  Mimico.  They  expect  to  be 
ready  for  operation  by  the  spring. 

The  installation  of  the  New  York  World 
into  the  noble  edifice  called  the  Pulitzer 
Building,  which  was  completed  a  few  weeks 
ago,  was  made  the  occasion  for  the  issue  of 
a  souvenir  supplement  to  the  great  daily  on 


Keith  &  Fitzsimons 

MANUFACTURERS 

GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

ING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 


J.  &  C.  HODGSON, 


P.O.  BOX  768. 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made    from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE  : 

£5TOur  name  is  stamped  on  every  pipe. "Si 


BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


the  tenth  of  December.  On  the  first  page 
of  this  extra,  occupying  three  full-length 
columns  is  a  fine  picture  of  the  building,  and 
on  the  other  pages  the  interior  of  the 
structure  is  depicted  in  several  cuts.  The 
cuts  intersperse  an  interesting  descriptive 
and  historical  account  relevant  to  the  subject 
of  the  pictures. 

The  travellers  and  heads  of  departments 
in  the  employ  of  the  A.  G.  Peuchen  Co., 
paint  and  varnish  manufacturers,  of  this 
city,  were  royally  entertained  by  Mr.  A.  G. 
Peuchen  at  his  residence,  on  Saturday  even- 
ing last.  The  manner  in  which  all  enjoyed 
themselves  was  evidence  of  the  ability  of  the 
host  in  his  efforts  to  make  everyone  present 
thoroughly  happy.  The  perfect  harmony 
existing  between  the  employees  and  the  com- 
pany, was  apparent  from  the  many  references 
made  during  the  evening,  not  to  say  any- 
thing about  the  interest  each  one  takes  in 
their  connection  with  the  business  of  the 
firm. 

The  Trader,  the  recognized  organ  of  the 
jewelry  and  kindred  trades  in  this  country, 
appears  in  special  holiday  guise.  It  has 
evidently  an  assured  place  in  the  regard  of 
Canadian  jewelers  and  craftsmen  engaged 
in  cognate  industries,  as  their  patronage 
takes  up  a  bulky  portion  of  the  issue  with 
advertising  matter.  The  publication  of  a 
special  number  of  this  paper  is  well-timed  at 
the  Christmas  season,  as  then  the   demand 


for  jewelry  wares  is  at  its  best.  The  read- 
ing matter  is  an  excellent  accompaniment  to 
the  budget  of  advertisements. 

We  have  received  a  specimen  copy  of  the 
Canadian  Almanac  for  1891.  This  is  the 
forty-fourth  year  of  its  publication,  and  the 
qualities  that  have  secured  it  so  long  a  life 
are  as  marked  as  ever  in  this  year's  edition. 
It  contains  full  lists  of  Clergy,  Physicians, 
Municipalities,  Educational  Institutions, 
Societies  of  all  kinds,  Banks,  etc.,  besides 
the  Tariff  of  Customs,  and  a  complete  list  of 
Post  Offices,  together  with  Astronomical, 
Statistical,  Governmental  and  other  informa- 
tion indispensable  to  business  and  profes"- 
sional  men. 

That  the  Canadian  Shoe  and  Leather 
Journal,  Toronto,  has  the  confidence  of  the 
trade  in  whose  interest  it  is  published,  is 
abundantly  manifest  in  the  ample  propor- 
tions of  the  grand  Holiday  Number  that 
paper  has  issued.  The  advertising  depart- 
ment of  it  is  almost  a  complete  register  of 
all  the  men  engaged  in  this  country  in  the 
wholesale  production  or  distribution  of  foot- 
wear and  subsidiary  articles.  The  issue 
comprises  200  pages,  of  which  120  are  occu- 
pied by  business  announcements,  and  most 
presentable  are  those  announcements  as 
they  appear  in  the  Journal.  Photographs 
of  the  leading  men  in  the  trade,  and  pictures 
of  the  chief  Canadian  cities  ire  strong  em- 
bellishing features  of  this  fine  number. 


HARDWARE 


TOVMIHWARE 


THEY    KEEP    HIS     CHAIR    VA- 
CANT. 

A  stranger  entering  the  dining-room  at 
the  Royal  Hotel,  Hamilton,  will  notice,  if  he 
is  at  all  observant,  a  vacant  chair  at  the 
head  of  the  third  table  at  the  north  side  of 
the  room.  This  vacant  chair  is  tilted  up  so 
that  its  back  rests  against  the  table.  The 
plate  is  turned  upside  down,  so  is  the  glass, 
and  over  both  is  draped  a  snow-white  nap- 
kin. As  the  waiters  pass  this  seat  they  turn 
their  eyes  solemnly  down  and  preserve  a 
respectful  silence.  It  was  in  this  turned-up 
chair  that  the  late  James  Stewart  sat  for 
nearly  fourteen  years,  and  since  his  death 
no  one  has  been  permitted  to  occupy  his 
place. 

George  Nelson,  the  head  waiter,  who  has 
been  at  the  Royal  for  over  twelve  years, 
said  this  morning  in  answer  to  a  question 
why  the  place  was  kept,  "  I  haven't  felt  like 
as  I  should  put  any  one  in  Mr.  Stewart's 
chair.  I  stand  here  and  keep  expecting  to 
see  the  old  gentleman  come  in  toeverymeal. 
He  was  very  punctual,  never  varying  over  a 
minute  or  two  in  the  time  he  came  in  for  his 
meals.  No,  he  never  complained,  but  I  used 
to  know  when  anything  didn't  just  suit  him, 
and  as  I  helped  him  on  with  his  coat  I  used 
to  ask  him.  He  was  very  liberal  with  the 
waiters,  and  I  tell  you  we  miss  him  very 
much.  For  fourteen  years  he  has  been 
comin'  into  this  dinin'  room,  three  times 
a  day." 

A  PRESENTATION. 

On  the  afternoon  of  Monday  last,  the  offi- 
cial staff  and  the  travelling  agents  in  the 
employ  of  the  Kemp  Manufacturing  Co. 
presented  Mr.  A.  E.  Kemp,  head  of  this  well 
known  establishment,  with  a  very  suitable 
testimonial,  expressive  of  their  esteem.  We 
produce  the  address  which  shows  the  good 
feeling  which  exists  between  the  employees 
and  members  of  that  firm. 

Toronto,  Ont.,  December  29,  1890. 
A.  E.  Kemp,  Esq. 

Dear  Sir, — We,  the  official  staff  of  your 
manufactory,  desiring  an  opportunity  of 
manifesting  to  you  our  affectionate  esteem 
for  yourself,  and  of  offering  you  some  small 
token  as  a  visible  emblem  of  the  same,  seize 
upon  the  present  joyous  season  as  an  ap- 
propriate occasion  on  which  to  express  our 
deep  regard  for  you  as  a  business  man  with 
whom  we  have  the  good  fortune  to  be  con- 
nected, and  also  our  appreciation  of  the  kind 
personal  interest  which  you  have  invariably 
shown  in  the  welfare  of  those  in  your  employ. 

We  are,  therefore,  assembled  here  to  wish 
you  and  your  estimable  wife  a  very  happy 
and  prosperous  New  Year.  Our  hope  is 
that  the  year  1891  may  be  full  of  happiness 
and  prosperity  for   you  and  yours,    and  that 


the  blessings,  which  we  feel  you  deserve, 
may  be  heaped  upon  you,  and  that  finally, 
when  the  coming  year  shall  have  passed,  it 
will  be  found  to  have  been  but  the  small  end 
of  the  horn  of  plenty,  which  in  future  years 
shall  overflow  for  you. 

We  beg  you  to  accept  as  the  seal  of  our 
good  wishes  this  silver  tea  service,  which, 
though  an  inadequate  representation  of  our 
good  will,  may  serve  as  a  slight  token  of 
what  we  wish  to  express.  We  hope  that  its 
present  brightness  may  symbolize  the  un- 
tarnished brightness  of  life  which  we  desire 
for  you  and  all  those  dear  to  you,  in  the 
future. 

The  set  of  silver  plate  was  a  handsome 
souvenir,  of  beautiful  design.  Mr.  Kemp 
thanked  those  who  thus  showed  their  ap- 
preciation of  him,  in  feeling  terms,  and  spoke 
of  the  interest  which  they  all  had  evinced  in 
the  affairs  of  this  large  and  representative 
manufacturing  concern.  Mr.  Kemp  in  con- 
clusion wished  all  the  complements  of  the 
season. 


WHY  A  DEALER    IS  POPULAR. 

It  is  a  common  thing  to  hear  retail  dealers 
express  wonder  why  housewives  and  cus- 
tomers persist  in  doing  their  trading  at 
Blank's  store.  They  seem  to  have  implicit 
faith  in  the  goods  which  Blank  sells  them 
and  believe  every  recommendation  he  gives 
concerning  hardware,  &c,  as  gospel  truth. 
Why  is  this? 

A  gray  headed  dealer,  long  since  out  of 
business,  said  to  a  correspondent:  "I  can 
tell  you  why.  The  answer  is  a  very  simple 
one.  They  know  that  the  dealer  is  popular 
only  because  he  deals  in  the  latest  and  best 
goods.  They  know  that  he  has  a  wide  variety 
of  material  tastefully  arranged,  that  will 
satisfy  the  most  diverse  whims  and  tastes. 
They  know  that  what  Blank  says  can  be  de- 
pended upon.  They  know  that  he  is  a  sub- 
scriber to  the  periodicals  which  are  ever 
filled  with  hints  and  suggestions  as  to  the 
latest  practical  devices.  They  know  that  he 
is  a  man  who  understands  when  to  take  a 
suggestion  for  the  improvement  cfhis  dis- 
play of  goods.  Best  of  all,  they  know  that 
his  prices  are  always  reasonable.  Is  it  then 
very  wonderful  that  Blank  has  a  steady  trade, 
that  he  is  popular,  and  that  men  deal  with 
him  regularly?  The  McKinley  bill  don't 
knock  him  out  either,  and  in  spite  of  pro- 
ests  about  hard  times  and  money  being 
tight  Blank's  store  always  has  customers. 
They  know  he  will  not  take  advantage  of 
changes  and  ask  exorbitant  prices. 

"  To  demonstrate  why  Blank  is  popular 
and  Jones  is  not,  I  will  tell  you  a  little  in- 
cident that  occured  in  Jones'  store  the  other 
day.  I  happened  to  be  there  at  the  time.  A 
customer  came  in,  and  a  dapper  clerk  pro- 
ceeded to  wait  on  him.  But  while  the  same 
dapper  clerk  waited  on  the  customer,  a 
second  entered,  whom  the  dapper  clerk 
knew  was  a  wealthier  man  than  the  first. 
He  immediately  excused  himself  and  filt- 
ered to  the  side  of  the  rich  man.  The  rich- 
man  inquired  the  price    of  a  stove  shaker. 


Customer  No.  1  saw  immediately  why  he 
was  made  to  wait  and  left  Jones'  store  for 
Blank's.  I  inquired  afterward,  just  to  follow 
up  the  incident,  and  found  that  the  customer 
who  went  to  Blank's  bought  a  stove  and  other 
hardware  goods  amounting  to  over  $50. 
The  moral  is  obvious." — The  Metal  Worker. 


THE  STEEL  FORK  CASTER 
HAS  COME  TO  STAY. 

The  cut  illustrates  a  recent  patent  secured 
by  H.  R.  Ives  &  Co.,  for  improved  steel  fork 
casters.  This  is  neater  in  appearance  than 
the  Diss  caster  and    is   stronger  by    being 


surdged  so  as  to  form  a  bridge  at  the  back  of 
the  fork.  They  are  also  making  steel  sockets 
with  track  plates  similar  to  the  Fox  Patent 
but  at  a  less  cost. 


HAYMARKET  HARDWARE 
STORE. 

We  have  just  received  a  neat  calendar 
from  Mr.  Frank  Smith,  who  carries  on  a  re- 
tail business  at  what  is  known  far  and  wide 
as  the  Haymarket.  Mr.  Smith  has  been  do- 
ing business  at  this  stand  during  the  last  five 
years,  and  through  his  courtesy  and  close 
application  to  the  wants  of  his  customers, 
has  succeeded  in  working  up  a  first-class 
trade.  The  farmers  in  this  vicinity  patron- 
ize him  largely,  and  not  a  few  of  the  black- 
smiths, carriage  makers,  and  builders  in  the 
city  and  surrounding  towns,  purchase  their 
supplies  at  the  Haymarket  Hardware  Store. 
Mr.  Smith  states  in  his  circular,  he  would  be 
glad  to  meet  those  who  have  not  had  the 
opportunity  of  dealing  with  him,  in  order  to 
convince  them  of  the  liberal  prices  at  which 
he  disposes  his  goods.  We  congratulate  the 
Haymarket  on  past  achievements,  and  sin- 
cerely hope  an  increase  in  the  returns  of  the 
past  year  will  be  the  record  for  1891. 


The  moulders'  difficulty  has  been  settled, 
and  the  men  will  resume  work  at  Chown  & 
Cunningham's  next  Monday. 


HARDWARE. 


I\  well-worded,  neatly  displayed 
advertisement  is  a  finger-post  on 
the  thoroughfare  of  business,  ever 
pointing  the  wayfarer  to  your 
place  of  business.  Where  should 
this  finger-post  be  erected  ?  Sup- 
posing three  or  four  roads  lead 
to  your  place  of  business,  you 
would  not  think  of  placing  this  finger-post  on  the  road  travelled  by  the 
general  public  when  it  could  be  put  right  in  the  path  of  your  customers. 
No,  you  would  be  too  near-sighted  for  that.  Still  that  is  what  many  are 
doing  every  day  in  the  matter  of  advertising.  You  plant  small  advertise- 
ments in  numerous  publications,  hoping,  but  doubting,  that  they  will  bear 
fruit,   and  if  they  do  not,   you  say   "advertising    don't  pay." 

THE  ARGUMENT  against  advertising,  that  it  does  not  pay,  is  as 
senseless  as  the  argument  against  eating  food,  because  some  fools  have 
made  themselves  sick  eating  some  kinds  of  it. 

You  do  not  speculate  when  you  advertise  in  Hardware 
The  best  evidence  of  the  value  of  a  paper  as  an  advertising  medium  is  its 
ability  to  secure  and  hold  the  best  paying  class  of  advertisements.  There- 
fore, we  are  in  it.  Hardware's  success  is  due  to  the  fact  that  we  study 
our  advertisers'  interests.  You  never  see  our  advertisers  buried  out  of 
sight.  Is  there  another  paper  that  can  say  the  same  ?  The  time  has  now 
arrived  when  you  cannot  do  business  without  advertising,  and  the  sooner 
you  see  this  the  sooner  you  will  make  money.  Drop  us  a  card  for 
rates    and    testimonials. 


HARDWARE 


ADVANCE    IN   SCREWS. 

The  two  screw  manufacturers  of  Canada 
have,  at  last,  come  to  an  understanding,  and 
uniform  prices  will  in  future  be  charged  on 
all  wood  screws.  They  have  adopted  anew 
list  similar  to  the  one  used  by  the  American 
screw  Manufactures'  Association.  The  new 
prices  are  very  much  higher  than  the  old. 
Copies  have  been  sent  out  to  the  trade  gen- 
erally. The  discounts  will  now  be  77  1-2  per 
cent,  off  the  list  for  flat  heads,  and  72  1-2  per 
cent,  off  for  round  head  iron  with  brass  at  75 
per  cent,  off  for  flat  head,  and  70  per  cent,  for 
brass.  The  manufacturers  claim,  and  no 
doubt  with  good  reasons,  that  they  have  been 
doing  anything  but  a  profitable  business  in 
the  past.  On  the  small  sizes,  at  times,  they 
have  lost  money.  It  is  to  be  hoped  that  the 
agreement  will  do  away  with  the  apparent 
cuttmg  that  has  been  a  feature  of  the  trade 
in  some  towns  and  cities  of  this  country  in 
the  past. 

MORE  LIGHT  IN  STORES. 

I  plead  forlight — more  light  in  dark  stores. 
I  am  satisfied  that  our  suburban  and  village 
merchants  do  not  sufficiently  appreciate  the 
value  of  a  well-lighted  store.  People  are 
like  flies  and  moths — they  are  attracted  by 
light.  Did  you  never  observe  how  people 
will  walk  by  a  dimly-lighted  store  and  stop 
at  the  one  most  brilliantly  lighted  ?  It  is  no 
apology  for  darkness  that  you  have  no  gas 
works  or  electric  plant  near  you.  The  cheap- 
est of  all  good  lights  now  is  kerosene  oil,  and 
the  improvement  in  lamps  to  burn  it  is  such 
that  a  gallon  of  oil  consumed everynight  will 
light  a  room  25x80  equal  to  the  noonday 
sun.  Ten  cents  a  day  for  oil.  Think  of  it. 
Sixty  cents  a  week  for  light  !  It  is  not  prob- 
able that  you  burn  half  that  now,  or  your 
store  would  attract  more  people.  Two  quarts 
a  day  in  an  ordinary  country  store  will  an- 
swer very  well — and  you  cannot  afford  to 
burn  less — and  will,  in  the  course  of  the 
season,  pay  for  itself  many  times  over. 
Under  no  circumstances  can  you  afford 
to  light  your  store  poorly.  Two  or  three 
sales  in  an  evening  will  pay  for  your  extra  oil 
and  eventually  add  a  large  interest  to  the 
investment.  I  took  a  walk  the  other  evening 
in  the  suburbs  of  a  city  not  a  thousand  miles 
away,  and  some  of  the  stores  I  passed  re- 
minded me  of  the  days  of  tallow  candles. 
Only  a  faint  glimmering  light  emanated  from 
the  antiquated  lamps  standing  on  show  cases 
and  barrels.  The  night  was  moonless  and 
starless,  with  a  dizzling  rain  coming  down, 
and,  consequently,  nobody  out — no  trade. 
That  is  just  the  reason  there  should  have 
been  light  than  usual.  It  will  be  noticed  by 
the  few  who  are  on  the  street,  and  they  will 
take  special  pains  to  go  past  your  door — if 
they  do  not  call — as  they  can  see  better  to 
avoid  the  mud  and  storm,  and  should  they 
not  stop,  ten  to  one  but  they  will  notice  some- 
thing in  the  bright  window  which  they  will 
send  tor  within  twenty-four  hours,  At  such  a. 


time  that  extra  well-lighted  store  will  be 
noticed  by  yourneighbors  at  home,  ablock  or 
moreaway.  Dark,  stormy  nights,  when  you  do 
not  expect  much  trade,  are  just  the  times  to 
advertise,  and  a  brilliantly  lighted  store  will 
do  it.  Where  is  it  you  find  the  crowds  of 
people  walking  to  see  and  be  seen,  on  any 
pleasant  evening,  if  dark  ?  It  is  on  any  of 
the  main  streets  of  a  village  or  city,  simply 
because  they  are  usually  best  lighted. 
Those  merchants  know  the  value  of  good 
lights.  It  will  tell  you  at  once  whether  the 
best-lighted  stores  will  pay,  by  noticing  the 
fact  that  the  most  people  walk  on  the  side  of 
any  street  having  the  most  brilliant  lights, 
aud  they  go  slower  and  stop  oftener  to  feast 
their  eyes  upon  the  goods  they  can  see  so 
plainly.  The  very  last  economy  a  merchant 
should  practice  is  economy  in  light.  A  dirty 
store  is  inexcusable,  but  a  dark  and  dingy 
one  is  worse.  Get  plenty  of  lamps  and  use 
plenty  of  oil — if  you  burn  oil — and  continue 
the  brilliant  light  until,  if  possible,  your  place 
of  business  would  be  easily  recognized  by  a 
stranger,  on  that  account.  —  Michigan 
Tradesman. 

E.  R.  C.  CLARKSON 


Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 


Direct  Orders  and  Orders  for  En- 
closure receive  our  prompt  attention. 


IT  SAVES  LABOR,  TIME  AND 
CLOTHING. 

As  the  hands  do  not  come  m 
contact  with   the    water,    chap- 
ped, scalded  and  sore  hands  are 
avoided.    The  mop  being  wrung 
at  arms  length  there  is  no  stoop- 
ing or  straining  of   the  back  or 
shoulders.      The  hands  are  not 
soiled     or     disfigured     by      the 
wringing  of  a 
filthy,    greasy 
cloth.      As   the 
clothing   is    not 
drenched  or  dis- 
figured as  in  or- 
dinary mopping 
no   special    pre- 
paration   is    re- 


TAHBOX 


quired. 

BIROS. 


TRUSTEE  AND  RECEIVER 


In    affiliation    with 


TORONTO, 


JNO.  B.  CLARKSON 

Temple  Buildings,   -    -    -    MONTREAL. 

Correspondents  at  London,  Glasgow,  Birming- 
ham, Huddersfield,  Manchester,  Liverpool, 
Winnipeg.  SSWA  special  Accountancy  Depart- 
ment of  the  business  has  recently  been  formed 
under  the  management  of  Mr.  W.  H.  CROSS 
and  a  staff  of  able  assistants.  All  professional 
work  will  receive  prompt  and  careful  attention 


'  Truth   Building,"  73  Adelaide  Street  West,  To- 
ronto, and  28  Waterloo  St.,  St.  John,  N.  B. 


WALTER  H.  COTTINCHAM, 

56  St.  Peter  St,  MONTREAL, 

CAN   SUPPLY   AT   CLOSEST     FIGURES  I 

Gold  Leaf,  Silver  Leaf, 

Aluminum   Leaf,  Composition 
Leaf,  Dutch  Metal  or  Schlag 
Metal,  Bronze  Powders  and 

Gold  Paints. 


Write   for  Prices. 


THE    LONDON    BRUSH    FACTORY, 

61  and  65  Dundas  Street, 


EVERY  KIND 
OF 

BRUSHES 

HANDLED  BY 

HARDWARE 

TRADE 


FULL  STOCK 
OF 

CARPET 
SWEEPERS. 


Awarded  Gold  and  Silver  Medals,    1887  and    1888,   Bronze  A.D.    1889. 

Sendw?tVSuanfshlcteList      THOS.   BRYAN,  London,  Ont. 

Tinned  Mattress  and  Broom  Wire. 

QUALITY  GUARANTEED. 

Manufactured  by 

THE  B.  GREENING  WIRE  CO.,  LTD., 

Hamilton,  Canada. 


Send  for  samples  and  prices. 


HARDWARE. 


THE  TORONTO  LEAD  AND  DOLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE   MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


tHe 


NORTHUMBERLAND  PAPER  ^  EGG  CASE  CO. 


Manufacturers   of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


&  L,  SAM 


M 


LI1U 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BEITISH 


CONTINENTAL      I 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  are  making  special  drive  on  cross-cut  saws,  and  solicit  enquiries, 
also  have  complete  assortment  of  popular  makes  of  skates  now  on  hand. 

Our  customers  are  particularly  desired  to  send  in  specifications  earlv. 


TRY  OUR  M.  L  S. 


BARREL  SIFTER. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Jan.  8,  1890. 

There  are  but  few  features  to  discuss  as 
far  as  heavy  materials  are  concerned  just  at 
present.  Still  some  business  is  doing,  but 
the  conditions  in  the  leading  lines  of  iron  for 
instance,  induce  a  careful  course,  as  the 
position  of  values  is  uncertain.  Chemicals 
have  been  showing  some  movement  recently, 
ex  storeand  the  firm  tone  is  fully  maintained 
while  additional  strength  is  furnished,  that 
is  as  far  as  heavy  chemicals  are  concerned 
by  the  tone  of  advices  from  primary  centres. 
As  regards  the  local  financial  position  there 
are  complaints  about  payments  in  these 
branches  as  in  others,  but  leading  firms  hold 
that  they  do  not  find  them  as  bad  as  last 
year  although  of  course  they  were  very  bad 
then.  At  any  rate  they  contend  that  the 
farmers  ought  to  have  more  funds  this  year, 
and  that  this  ought  to  benefit  agricultural 
implement  makers  somewhat.  Speaking  in 
general  a  fair  movement  is  anticipated,  but 
nothing  definite  can  be  advanced  as  yet  as 
no  large  contracts  have  been  made  in  iron, 
chemicals,  or  other  heavy  lines. 

IRON  AND  HARDWARE. 

There  is  little  to  note  in  connection  with 
this  market  as  business  has  not  fully  opened 
out  yet,  consequently  no  general  change  has 
occurred.  In  fact,  speaking  generally,  the 
trade  are  uncertain  about  the  future  position 
of  values,  and  this  has  induced  a  policy  of 
careful  buying,  so  that  what  business  is  done 
is  of  a  hand  to  mouth  nature.  Advices  from 
Great  Britain  state  that  the  furnaces  expect 
to  "  blow  in  "  this  month,  but  that  they  are 
uncertain  about  their  workmen,  and  conse- 
quently are  unable  to  talk  business  definitely. 
In  the  meantime  they  have  practically  no 
stock  in  hand,  while  stocks  in  publie  stores 
are4oo,ooo  tons  less  than  they  were  last  year, 
from  which  some  argue  that  the  market  is 
just  in  the  right  shape  for  a  sudden  jump. 
It  has  to  come,  however,  and  some  argue 
that  it  wont,  but  one  fact  is  worthy  of  note, 
and  that  is  that  although  stocks  in  store  are 
less,  warrants  are  considerably  lower  than 
they  were  last  year.  This  is  attributed  purely 
to  tight  money,  and  not  to  the  condition  of 
the  iron  market.  Locally  there  has  been 
little  to  note  in  lines  of  heavy  iron.  A  small 
jobbing  business  is  noted  in  pig  on  the  old 
basis,  viz.:  23  to  23.50,  but  it  is  restrict- 
ed solely  to  car  lots,  and  none  of  the 
importers  had  made  any  contracts  as 
yet,  nor  do  they  expect  to  for  some  time  as 
yet.  In  other  lines,  the  same  conditions  to 
a  great  extent  prevail.  Some  orders  for  tin 
plates  for  spring  delivery  have  been  in  nego- 
tiation, but  nothing  has  resulted,  because  of 
the  fact  that  makers  on  the  other  side  have 
withdrawn  all  offers  here,  owing  to  the  un- 
certain position  of  values.  The  most  recent 
quotations  on  cokes  at  Welsh  ports  was  17s. 
3d.  to  17s.  6d.,  and  charcoal  is  of  course  in 
proportion.  Ingot  copper  and  tin  continues 
on  the  easy  side.  The  inside  figure  on  the 
former  may  now  be  placed  at  16c.  @  i6j£c. 
decline,  while  tin  rules  from  23  to  23,54c.  In 
shelf  goods,  the  houses  are  still  engaged  on 
their  stock-taking,  but  some  accession  is 
noted.  A  feature  in  this  connection  is  the 
advance   in  all  kinds   of  screws,  equal  it  is 


said  to  about  50  per  cent.,  and  stock  of  this 
kind  is  naturally  firmly  held,  owing  to  the 
light  supply. 

NAILS. 
Nothing  has  transpired  in  this  branch  to 
induce  any  change,  but  there  are  reports 
that  makers  are  discussing  a  change  in  prices 
of  an  upward  nature.  It  has  to  come,  how- 
ever, and  the  only  movement  there  is  to  note 
is  a  small  jobbing  trade  on  the  old  basis  of 
$2.50,  makers  apparently  being  very  quiet. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg   ....     2  50 

8  dy  to    9  dy,       "  "  ....      2  75 

6  dy  to  7  dy,  "  "  ....  3  00 
4  dy  to  5  dy,  Am.  pat  ....  3  25 
3  dy,  hot  cut,  per  keg,  Am.  pat     ...     4  00 

3  dv  fine  hot  cut,         "  ....       5    50 

4  dy  to  5  dy,  cold  cut,  Can  pat 3  00 

3  dy,  cold  cut,  ....     3  50 

2  dy,  hot  cut,  nails     "  ....     5  70 

Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2  60  $315 

9  dy          "            "       2  85  3  45 

8  dy          "            "       2  85  3  70 

7  dy  "  "       3   10       4  00 

6  dy  "       3  10      4  30 

5  dy  "  "       3  35       4  3° 

4  dy  "       3  35       4  60 

3  dy  "  "       4  10       5  50 

3  dy  fine  "  "       5  60      6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  50 

4  dy  @  5  dy,  per  keg 3  07 

6  dy  @  7  dy,       "          3  57 

8  dy  @  9  dy,       "          325 

10  dy  @  30  dy,     "          3  00 

Cut  spikes,           "          255 

COMMON    KLOUR    BARREL    NAILS. 

t/%  inch,  per  keg $4  80 

1       "  "         4  20 

1  V%  "  "         4  50 

Finishing  nails  75c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.45  for  inch  to 
$3.50  for  3-inqh  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.45  for  i-inch  to 
$3.25  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.95  for  i-inch  to  $3.75 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  percent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.  P.  D.  brand  sirmlar  terms. 
CHEMICALS. 

Although  the  market,  speaking  in  a  gen- 
eral sense,  has  not  shown  any  appreciable 
change,  there  are  indications  of  a  move 
shortly.  In  fact  some  fair  orders  have 
already  been  talked  about,  and  there  is  likely 
to  be  some  movement  shortly  re  store. 
Prices  here  are  unchanged,  the  firm  feeling, 
as  far  as  heavy  chemicals  are  concerned, 
being  maintained.  Soda-ash,  for  instance, 
is  25c.  higher  at  $1.75  to  $2.25,  and  other 
articles  are  stiff.  Advices  from  Liverpool 
show  a  generally  firm  tone,  chlorate  of 
potash  has  advanced  to  6d.  per  lb.,  and 
bleaching  powder  is  5s.  per  ton  dearer. 
Owing  to  very  large  European  orders  Sicily 
sumac  has  rapidly  advanced,  and  is  now 
quoted  at  $68.50  in  bond  at  New  York. 
GLASS. 

This  article  is  unchanged,  with  a  quiet 
business  doing  on  the  basis  of  $1.50  to  $1.60 
for  first  and  second  breaks. 

PAINTS  AND  OILS. 

The  week  has  shown  little  or  no  change  in 
this  market,  in  fact  no  immediate  alteration 
to  the  position  is  looked  for.  In  oils  business 
has  been  unimportant,  no  round  lots  chang- 
ing hands.  Jobbing  parcels  of  cod  run  at 
45c.  and  over,  but  a  round  lot  could  be  had 
at  40c.  and  there  is  nothing  doing   in  seal. 


Linseed  is  unchanged  with  some  small  busi- 
ness doing  but  it  is  unimportant.  Raw  runs 
at  65  to  67c.  and  boiled  68  to  70c.  There  is 
some  demand  in  a  jobbing  way  for  Cod  liver 
and  Norway  is  selling  at  90c.  to  $1.10  with 
Newfoundland  unchanged  at  60  to  70c.  In 
leads  prices  are  firm  with  little  doing.  White 
lead,  is  at  $6.25  to  $6.75;  No.  1,  $5.25  to 
$5.50;  No.  2,  $4.50;  No.  3,  $4  to  $4.25:  dry 
white,  6to6>£c.;do.  red,  4^  to  5c. 
CEMENT  AND  FIRE  BRICK. 
The  cement  market  has  not  presented  any 
particular  feature  of  late,  but  the  firm  feeling 
as  regards  English  makes  is  fully  sustained. 
In  the  obsence  of  any  general  business  how- 
ever no  actual  change  can  be  cited  but  there 
are  plenty  who  are  willing  to  speculate  that 
it  will  come.  Stocks  here  however  are  small 
ond  are  not  urged  for  sale  at  all.  We  quote 
$2.45  to  $2.60  for  Belgian  and  English  brands 
respectively.  Fire  bricks  are  in  good  demand 
in   air  sized  lots  at  $24  to  $30  per  1000. 

NAVAL  STORES. 

This  branch  maintains  its  dull  feeling. 
Turpentine  is  not  meeting  with  any  enquiry, 
in  the  absence  of  which  prices  are  unchanged. 
We  quote  :  Turpentine,  60  (s-  61c.  ;  rosins, 
S2@S4.25,  as  to  brand;  coal  tar,  $3.7010 
$3.80;  cotton  waste,  c,}4c.  for  colored,  and 
7@ioc.  for  white;  oakum,  $}4@7}4c.;  and 
cotton  oakum,  10  @  12c. 

PETROLEUM. 

As  far  as  the  market  here  is  concerned, 
there  is  no  change.  Our  refiners  are  fight- 
ing among  themselves,  for  while  \i%c.  is 
quoted  at  Petroha,  sales  as  low  as  12c.  are 
reported.  Crude  maintains  its  firm  feeling, 
and  some  round  lots  have  changed  hands 
recently  in  quantities  of  200  to  500  barrels 
at  $1.29  to  $1.29^.  The  local  demand  is 
small.  American  is  moving  out  fairly  well 
at  steady  prices.  We  quote  Canadian, 
I2>£c.  at  Petrclia  and  I4^c.  in  Montreal  in 
car  lots  and  15%"  to  i6|^c.  for  smaller  quan- 
tities, and  American  23c.  in  car  lots  and 
23  1-2  to  24  i-2c.  in  smaller  quantities. 
American  benzine,  23  1-2  to  25c,  and  Cana- 
dian, 14  1-2  to  15c. 

TORONTO  MARKETS. 

TORONTO,  Jan.  9,  1891. 

Trade  has  not  not  yet  recovered  from  the 
holiday  dullness  but  there  are  signs  of  in- 
creased activity  at  an  early  date.  Everyone 
is  now  engaged  in  stock  taking  and  the  work 
incidental  thereto.  Many  of  the  manufact- 
uring establishments  are  shut  down.  The 
general  demand  this  week  has  been  light. 
In  the  way  of  prices  there  has  been  a  de- 
cided advance  in  tin  plates  in  foreign  mar- 
kets and  as  a  result  holders  here  are  asking 
higher  prices.  The  outlook  as  previously 
noted  for  the  spring  trade  is  satisfactory, 
stocks  in  dealers  and  manufacturers  hands 
are  light  all  over  the  country  purchases  hav- 
ing been  made  with  a  greater  degree  of 
caution  than  ever  before  noticed.  The  con- 
sequence is  that  the  situation  is  a  healthy 
one.  A  number  of  changes  have  taken  place 
during  the  week  in  manufactured  goods.  The 
money  market  is  rather  easier.  Rates  on 
commercial  paper  are  unchanged  at  6  to  7 
per  cent.  Banks  are  now  allowing  all  their 
customers  4  per  cent,  on  balances  and  de- 
posits receipts  and  some  of  the  more  fortu- 
nate have  been  getting  4^  to  5  per  cent. 
IRON  AND  STEEL. 

Market  is  generally  dull  and  prices  are 
unchanged.  Bar  is  easier  at  $2.25  to  $2.30. 
Pig  nominal.     Carnbroe  is  held  here  at  $23 
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to  $24:  Middleboro,  $22;  Southern,  $22.50; 
Niagara  Forge,  $22.50;  Foundry,  No.  1,  soft, 
$23.     Bar  is  quoted  at  $2.25  to  $2.  ,o. 

COl'I'ER. 

The  local  market  is  easier  again  this  week, 
but  the  demand  has  been  light  and  there  is 
no  quotable  variation  in  price.  Latest  cables 
quote  merchant  bars  at  ^52  15s.  for  spot 
and  ,£53  5s    futures 

IM.OT  TIN. 

Is  decidedly  firmer.  London  cables  report 
the  market  higher  and  strong  at  ,£91  15s.  for 
spot  and  £()2  ios.  for  future  delivery.  For 
round  lots  2$}4c.  is  now  asked  here,  and 
24 >£  to  25c  fur  larger  quantities. 

LEAD. 

Continues  firm  with  a  good  demand. 
Holders  here  ask  4  to  4^c.  for  pig  and  5  to 
5>£c.  for  bar. 

ZINC  ASD   SPELTER. 

Is  quiet  on  spot  at  previous  quotations. 
Cables  report  no  further  decline  in  foreign 
markets. 

ANTIMONY. 

Cooksons  remains  firm  at  21  to  22c.  here, 
and  other  makes  at  19  to  20c.  Demand  is 
quiet. 

CANADA     PLATES 

Nothing  doing  on  spot.  Demand  is  very 
quiet.  Prices  are  nominally  unchanged  at 
$3.20  to  $3.25  per  box. 

TIN  PLATES. 

Much  to  the  surprise  of  many  buyers  there 
has  been  decided  improvement  in  the  foreign 
market,  where  a  decline  was  anticipated. 
Late  private  cables  make  the  market  is. 
higher.  The  canners  especially  will  be 
effected,  as  they  have  been  holding  off  for  a 
lower  market.  Stocks  on  this  side  are  said 
to  be  lighter  than  usual,  and  if  the  advance 
holds  there  will  be  a  sharp  rise  here.  Most 
holders  are  already  asking  25c.  per  box 
higher,  but  no  sales  have  been  reported  as 
yet,  the  rise  having  impeded  business. 
GALVANIZED  IKON 

The  market  presents  no  feature  worthy  of 
special  note.     Demand  is  light  and  prices 
are  nominally  unchanged 
GLASS. 

Prospects  for  the  future  business  are 
bright.    Stocks  are  light.    Prices  unchanged. 

SPADES  AND  SHOVELS. 

Are  fimer.  The  trade  discount  is  now 
yjl/z  per  cent,  instead  of  37^  to  40  per  cm. 
as  formerly. 


8CREW8. 

Prices  are    higher.      [See  Prices  Current 
and  special  article.] 

OLD  MATERIAL. 

*  The  market  has  been  quiet  this  week  and 
without  any  special  feature.  Most  of  the 
foundries  are  closed  down,  being  busy  stock- 
taking and  making  the  necessary  annual  re- 
pairs. Values  are  unchanged  from  those 
quoted  a  weekago.  Dealerspaying  prices  are 
as  follows  :  No.  1  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c;  No.  1 
wrought  scrap  60  to  65c;  No.  2,  including 
sheet  iron,  hoop  iron  and  mixed  steel,  20  to 
25c.;new  scrap  copper,  10  to  no;  heavy  scrap 
copper  1 1  y2  to  1 2c. ;  old  copper  bottoms,  9  to 
9Kc;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  9>£c. ;  scrap 
lead  2 'A  to  2  ^c. ;  scrap  zinc,  2  Vz  to  3c. ;  scrap 
rubber,  i)i  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.:  clean  dry  bones, 
60c.  per   100  lbs. 

PAINTS   AND   OILS. 

Trade  in  paints  continues  unusually  dull, 
even  for  this  season  of  the  year.  Travellers 
are  out,  but  so  far  have  done  but  little  busi- 
ness. Buyers  are  holding  back,  all  of  them 
showing  a  most  conservative  policy. 

Varnishes  are  also  unchanged.  Linseed 
oil  is  firm,  but  quotations  remain  the  same 
as  a  week  ago.  Turpentine  is  steady,  at 
firmer  prices,  though  the  feeling  is  some- 
what unsettled. 

Castor  oil  quiet,  with  but  little  doing. 
PETROLEUM. 

There  has  been  no  further  decline  in  this 
market.  Ordinary  Canadian  refined  remains 
at  160  At  Petrolia  cars  are  quoted  at  13c. 
f.o.b. 

HIDES,  ETC. 

Hides — There  is  no  stock  to  speak  of 
offering,  as  slaughtering  has  not  re-com- 
menced since  Christmas.  Green  are  un- 
changed at  4>£c. 

SKIN'S — Are  improving,  good  sheep  quot- 
ing from  $1.05  to  $1.30. 

Tallow — Rough  is  2c,  refined  5>£c. 

Wool — Is  dull  and  unchanged  at  20c.  for 
fleeces. 

RAW  FURS. 

The  pricesfor  raw  furs  are  unchanged.  The 
following  are  the  quotations  :  — Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox, cross, $2  to  $5;  lynx, 
$i.5oto$2.5o;  martin, 75  to  90c;  mink,  dark, 
^750  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter.  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25 


AMERICAN    MARKETS. 

NEW  YORK,  Jan.  8,  1891. 

The  iron  trade  is  dull  in  all  departments. 
Manufacturers  are  remarkably  backward  in 
placing  their  orders  as  they  are  somewhat  un- 
certain at  to  the  future  of  prices.  Some  of 
the  more  popular  Pennsylvania  brands  of 
No.  1  foundry  pig  iron  sell  in  small  quanti- 
ties at  $18,  but  current  business  is  chiefly  at 
$17  to  $17.50.  No.  2  goes  at  about  $1  less, 
and  No.  3,  or  grey  forge,  at  $15  and  under. 
Southern  No.  1,  of  other  than  inferior  brands, 
is  scarce  and  brings  $17  to  $17.50,  but  No.  2 
sells  at  $15.50  to  $16,  and  on  No.  3  as  low  as 
$14  to  $14.50  here  is  quoted.  The  present 
Southern  output  is  largely  low  grade  product, 
and  need  of  ready  funds  is  causing  more  or 
less  pressure  to  sell  in  some  quarters.  Bes- 
semer pig  iron  is  rather  weak  at  $16  to  $16.50 
at  furnace,  the  demand  being  light  in  the 
absence  of  any  improvement  in  business  ; 
whilst  production  continues  large,  causing 
more  or  less  surplus  to  accumulate  on  fur- 
nace banks.  Other  steel  material  is  as  poorly 
off.  Twenty  per  cent,  spiegeleisen  is  diffi- 
cult to  sell  at  $29  delivered  here,  and  $60  to 
$62  would  appear  to  be  full  value  for  80  per 
cent,  ferro-manganese. 

COPPER. 

There  has  been  no  change  for  the  better 
in  the  copper  market.  Consumers  are  as 
backward  about  placing  orders  as  they  have 
been  at  any  previous  time  during  the  past 
thirty  days,  and  efforts  to  place  stock  in  the 
European  markets  do  not  appear  to  be 
wholly  gratifying.  The  Lake  Superior  com- 
panies still  name  15c.  as  their  price,  but  out- 
side lots  may  be  had  at  14^0  if  indeed  at 
not  less.  Arizona  ingot  is  now  offered  at 
l3l4@i3/4c-  and  for  common  casting  copper 
\z%  \s  apparently  a  full  price. 

TIN. 

Under  the  influence  of  higher  quotations 
from  London,  prices  for  pig  tin  have  im- 
proved somewhat  in  the  local  market,  but 
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MILK   CAN   TRIMMINGS. 

Ironclad  Pattern  and  Broad  Hoop  Pattern, 
Get  our   prices   before   buying. 

Samples  of  Broad  Hoop  Pattern  now  ready. 
Full  line  of  Tinware.    Order  early. 
THOS.   DAVIDSON  &  CO., 

1  1    Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MA  RKETS—  Continued. 

speculation  was  enlivened  very  little  if  at  all 
by  the  change,and  trade  purchases  have  been 
on  strictly  conservative  lines.  Spot  supplies 
are  only  fair,  but  the  quantity  afloat  is  un- 
usually large.  Tuesday's  quotations  were 
2oX@20^c.  cash  for  round  lots  on  the  sj  ot 
and  2oJ4@zo}ic.  for  jobbing  quantities. 
February  delivery  was  offered  at  20.30c.  and 
March  at  20.40c. 

LEAD. 

Pig  lead  is  again  higher  both  in  this  and 
the  Western  markets.  The  advance,  how- 
ever, appears  to  be  due  chiefly  to  smaller 
offerings  and  inside  manipulation.  In  any 
event  there  has  been  very  little  buying  by 
consumers  or  jobbers  or  on  speculative  ac- 
count. In  this  market  a  carload  was  sold  at 
4.30c.  for  January  delivery  and  100  tons  at 
4.40c.  In  St.  Louis  an  advance  to  4.05c.  has 
taken  place. 

SPELTER. 

Spelter  is  still  in  light  supply  on  the  spot 
and  very  firmly  held,  but  future  shipments 
are  offered  with  some  freedom.  February 
may  be  had  at  5.85c.  and  March  at  5.80c. 
For  prompt  shipment  5.90c.  is  quoted. 
TIN  PLATES 

Strong  advices  from  the  foreign  market 
have  served  to  stiffen  prices  for  tin  plate  at 
this  point,  but  business  is  moderate  at  the 
advance.  We  quote  as  follows  :  1.  C.  Char- 
coal,   1-2   cross  assortment,    Melyn    grade, 

$6.25     to     ;     for    each     additional    X 

add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.75  \  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.87^  to    . . ;  M.  F.,  20x28, 

$16.00;    Worcester,    14x20,35.50  to   ; 

Worcester,  20x28,  $10.75;  Dean  grade,  14x20, 

$5.00  to    ;  Dean  grade,   20x28,   $10.00 

to  $10.25  ;  D-  R  D-  grade>  14x20,  $4.87 >£  to 

;  D.  R.  D,  grade,  20x28,  $975  to ; 

I.  C.    Coke— Penlan  grade   (iron),  $5.30   to 

;   J.  B.  grade,    14x20,  $5.35  to    $5.40. 

I.  C.  Bessemer  steel,  14x20,  coke  finish,  $5.30 
to  $5.35;   I.  C.  Bessemer  steel,  squares,  $5.40 

to basis;    I.  C.  Siemens  steel,  squares, 

$5.50   to  $5.55  basis. 


dinner.  Went  in  after  dinner  and  was  told 
to  call  at  5.  Called  again  at  5  and  was  told 
to  come  around  again  at  8.  It  was  a  new 
house  and  I  wanted  to  make  a  customer  of 
it.  My  patience  was  about  exhausted  when 
I  called  again  at  8.  Even  then  he  was  not 
ready  to  do  business.  I  very  mildly  remon- 
strated with  him  and  recounted  the  number 
of  times  I  had  called.  '  Is  your  mind  ever  at 
leisure  ?'  I  asked  after  he  had  snapped  out 
some  unbusinesslike  remarks.  '  Yes,  at  2 
o'clock  in  the  morning.  You'd  better  see 
me  then  and  I  may  buy  a  bill  of  goods,' 
snarled  he.  The  train  I  had  made  up  my 
mind  to  leave  the  city  on  would  go  at  2.30 
in  the  morning.  I  left  a  call  at  1.45  o'clock. 
I  dressed,  and  with  the  aid  of  a  boy  hired 
for  the  occasion  I  soon  found  the  druggist's 
house.  It  was  just  2  in  the  morning  when  I 
rang  his  door-bell.  A  moment  later  he 
stood  shivering  in  his  night  clothes  as  he 
peered  through  the  slightly  opened  door. 
'  What  is  it  ?'  he  asked.  '  It's  me,'  said  I. 
You  told  me  you'd  be  at  leisure  at  this  time 
and  might  give  me  an  order  for  goods.  Now, 
what  can  you  favor  me  with  ?'  It  was  his 
first  impulse  to  become  very  angry,  as  I  pre- 
sumed he  would,  but  presently  he  laughed 
heartily  at  the  ludicrousness  of  the  incident, 
and  remarked  :  '  I'll  have  to  ask  you  to  call 
once  more.  If  you'll  come  to  the  store  in 
the  morning  you  shall  have  my  order.'  And 
since  then  he  buys  of  me  without  consuming 
much  of  my  time."— Western  Merchant. 


THE  DRUMMER     MUST    WAIT 
ON  THE  DEALER. 

Selling  goods  is  in  some  respects  very 
much  like  "popping  the  question."  A  great 
deal  depends  upon  saying  just  the  right 
thing  at  the  right  moment.  The  wise  sales- 
man will  refrain  from  talking  trade  until  he 
thinks  his  customer  is  in  the  proper  frame  of 
mind.  If  he  goes  into  a  place  of  business 
and  finds  the  proprietor's  spirit  ruffled  about 
something,  his  first  work  is  to  engage  him 
in  conversation  and  by  lively  gossip  and 
pleasant  stories  make  him  sufficiently  good 
humored  to  receive  a  business  proposition 
pleasantly.  And  if  any  one  man  on  earth 
needs  more  patience  than  all  the  others  that 
man  is  the  commercial  traveller.  He  can't 
obtrude  himself  upon  a  merchant  and  secure 
his  trade.  He  must  wait  the  buyer's  pleasure 
and  convenience.  And  many  buyers  seem 
to  take  pleasure  in  consuming  as  much  of 
the  salesman's  time  as  possible  before  giving 
him  their  order.  A  salesman  for  one  of  Chi- 
cago's big  drug  houses  related  hisexperience 
with  a  buyer  of  that  kind  in  a  central  Illinois 
town.  "  I  called  on  him  in  the  morning," 
said  he,  "  and  was  told  to  come  in  right  after 


WINDOW  DRESSING. 

Although  we  have  commented  on  this  sub- 
ject before,  and  as  we  are  of  the  opinion  that 
new  ideas  are  always  acceptable  to  the  trade, 
we  quote  the  following  from  an  exchange 
which  is  well  worth  its  perusal : — 

In  considering  the  subject  of  window 
dressing,  the  merchant  or  the  clerk  who  has 
this  particular  branch  of  the  business  in 
charge,  should  bear  in  mind  what  he  hopes 
to  accomplish  by  it,  says  an  authority  on  this 
subject. 

"  He  aims  to  set  forth  a  fair  sample  of  the 
goods  to  be  found  within.  They  must  be  so 
displayed  as  to  prove  an  attraction  to  the 
people  on  the  street,  most  of  whom  a»-e  in- 
tent upon  going  somewhere  else  than  to  his 
store.  Their  attention  must  be  diverted 
from  their  original  purpose  sufficiently  to  ex- 
cite in  them  the  desire  of  possession.  To  do 
this  the  goods  displayed  must  be  of  such  a 
character  as  will  appeal  with  force  to  the 
purchaser  at  the  time  he  is  looking  at  them. 
In  a  word,  the  window  must  be  dressed  with 
seasonable  goods. 

"  Seasonableness  is  not  the  only  requisite 
in  window  dressing.  It  is  manifestly  quite 
unnecessary  to  go  to  much  trouble  to  deco- 
rate a  window  with  common  goods  which 
are  so  well-known  that  they  will  attract  no 
attention  from  the  passer-by.  His  attention 
must  be  secured  first  by  some  feature  with 
which  he  is  unfamiliar.      Second,  his  atten- 


tion having  been  attracted,  his  curiosity 
must  be  gratified,  and  he  must  not  be  al- 
lowed to  go  away  disappointed. 

"That  it  pays  to  award  particular  atten- 
tion to  window  dressing  seems  to  be  the 
opinion  of  every  merchant  who  has  syste- 
matically tried  it.  When  one  goes  by  a  store 
in  which  the  windows  are  filled  with  shop- 
worn goods  which  have  been  seen  there 
since  Adam  was  a  child,  to  speak  figura- 
tively, and  in  which  the  glass  is  dirty  and 
lined  with  cobwebs,  a  feeling  of  disgust  is 
hard  to  repress.  It  is  difficult  to  see  how 
people  of  refined  taste  can  continue  to  trade 
in  such  a  place.  We  believe  if  such  a  Rip 
Van  Winkle  storekeeper  should  awake,  wash 
off  his  windows  and  make  a  good  display, 
his  trade  would  be  increased  at  once." 

"  Those  who  have  tried  the  efficacy  of 
window  dressing  as  a  means  of  drawing 
trade  are  enthusiastic  in  its  praise.  We  con- 
sider the  storekeeper's  window  his  cheapest 
advertisement.  In  a  newspaper  he  can  but 
describe  his  goods  and  give  his  reasons  why 
they  are  bargains.  In  his  window  he  can 
display  the  goods  themselves  with  or  without 
prices,  as  he  deems  best.  Is  not  the  deal- 
er's window  his  sign  of  cleanliness,  thrift, 
taste  and  business  enterprise  ?  Is  he  not 
rated  in  the  public  estimation  according  to 
his  indicator?  And  what  is  his  indicator? 
To  the  public  gaze  what  can  it  be  but  his 
window  ?  The  window  stands  there  gazing 
out  on  the  particular  spot  wherever  located. 
It  stands  there,  no  matter  where  its  owner 
may  be,  continually  enticing  the  public  to 
the  spot." — Ex. 


Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done. 

A 'eather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse"— the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 
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NORTHEY  &  CO.,  -  TORONTO,  ONT. 


MANUFACTURERS  OF 

SINGLE    AND    DUPLEX 


Steam  and  Water-Power  Pumps 


FOR  ALL  KINDS  OF  SERVICE 

INDEPENDRNT  AIR-PUMP 

CONDENSERS 

FOR  ATTACHING  TO 


High  Pressure  Steam  Engines, 

Marine  ani>  Stationery. 


GREAT  ECONOMY 

IN 


FUEL  AND  POWER 

GUARANTEED. 


Prices  and  particulars  on  application. 

OFFICE  AND   WORKS :     Corner  Front    and    Parliament    Sts. 


H.  R.  IVES  &CO. 

We  are  pleased  to  note  in  this  issue,  that 
the  well  known  firm  of  Messrs.  H.  R.  Ives 
&  Co.,  Montreal,  are  introducing  to  the  trade 
new  patterns  of  English  iron  bedsteads,  of 
their  own  manufacture. 

The  reputation  of  goods  made  by  this  firm 
is  well  established  with  the  trade  throughout 
Canada,  and  judging  from  the  volume  of 
business  done  in  other  articles  of  their  manu- 
facture, there  is  no  doubt  the  new  designs 
of  iron  bedsteads  will  meet  with  ready  sale. 

They  claim  they  are  in  a  position  to  meet 
importation  prices,  and  dealers  should  with- 
hold their  orders  until  they  receive  their 
quotations.  The  firm  have  a  new  catalogue 
which  is  now  in  the  press,  and  all  dealers 
should  make  a  point  of  possessing  one  as 
soon  as  issued. 


PAPER  HORSESHOES. 

The  need  of  a  more  or  less  elastic  horse- 
shoe has  led  to  many  trials  and  experiments, 
which,  not  resulting  in  anything  satisfactory, 
has  kept  the  farrier's  art  in  the  same  old  rut 
of  olden  days.  A  new  horseshoe  has  been 
made  in  Germany,  and  it  is  constructed  of 
parchment  paper,  or  a  paper  prepared  by  a 
saturation  of  oil,  turpentine,  etc.,  and  im- 
penetrable to  dampness  or  moisture.  Thin 
layers  of  such  paper  are  glued  together  until 
the  desired  thickness  necessary  for  the 
horseshoe  is  attained  by  an  agglutinant, 
which  is  indifferent  to  the  action  of  moisture 
and  which  will  not  get  brittle  when  dry, 
(especially  casein  gum,  chrome  gelatine,  cop- 
per chromate,  ammonia,  or  a  mixture  of 
Venetian  turpentine.)  The  leaves  of  such 
prepared  paper  can  first  be  cut  to  the  de- 
sired form,  and  holes  for  nailing  on  the  shoe 
be  stamped  through,  and  the  leaves  glued 
together,  one  on  top  of  another.  Then  the 
shoe  has  to  undergo  a  very  strong  pressure, 
perhaps  by  a  hydraulic  press,  is  dried,  and 
lastly  rasped  and  planed.     The  holes  can  be 


bored  in  by  boring  machines  similar  to  those 
used  for  brushes,  instead  of  being  stamped 
out.  The  fastening  of  these  shoes  can  be 
done  by  nailing  through  the  holes  bored  or 
stamped,  as  above  described,  or  by  gluing 
with  bitumen,  caoutchouc,  or  a  mixture  of 
gum  ammonia  emulsion,  one  part;  gutta 
percha,  two  parts.  The  fact  of  its  getting 
rough  makes  the  paper  horseshoe  a  great 
advantage  in  preventing  the  slipping  of  the 
horse  on  smooth  and  slippery  places. — Ex. 

The  Commercial  Travellers'  Circle  held 
its  first  meeting  in  Association  Hall  Tues- 
day evening,  Dec.  30th,  and  it  was  well  at- 
tended. The  Circle  is  just  newly  formed,  its 
object  being  to  get  all  the  commercial  trav- 
ellers to  sign  a  pledge  that  they  will  abstain 
from  intoxicating  drinks.  Mr.  Kennedy,  of 
Samson,  Kennedy  &  Co.,  occupied  the  chair. 
Able  addresses  on  temperance  were  deliv- 
ered by  S.  H.  Blake,  Rev.  Mr.  Patterson  and 
Rev.  Mr.  Starr.  Mr.  Bengough,  by  his  cari- 
catures, showed  the  effect  that  intoxicating 
drink  has  on  man. 


DOTY    &c    SOIN", 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

SECURITY 


1,  2,  3  Bushel 

Grain 


AND 


Root 

Baskets 


P.  DOTY  &  SON 
Oakville,  Ontario. 


LOOK  FOB  IT, 

v  WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 


H.  D.  SIMMONS, 

Manufacturers   Agent,    74    York   St.,    Toronto. 
REPRESENTING 

Peck,  Benny  &  Co.,  Montreal; 
J.  &  C.  Hodgson,  " 

Miller  Bros.  &  Toms,   " 
Grilinour  &  Co.,  " 

B.  H.  Smith  Co.,  Ltd.,  St.  Catharines  ; 
Shepard  Hardware  Co  ,  Buffalo,  N.Y.; 
The  John  C.  Jewett  Mauf'g  Co.,  Buffalo,  N.  Y.; 
American  Bit-Brace  Co.,  Buffalo,  N.Y.; 
The  Kilbourne  &  Jacobs  Manf'g  Co.,  Columbus,  O 
AspinalFs  Enamel  Works,  London,  Eng.,  etc.,  etc. 
Orders  and  all  Correspondence    promptly    at- 
tended to. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 

McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 

HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


Atlantic  Glue  Works,  Berlin 


Manufacturers  of  HIGH  CLASS  GLUE, 

OPAQUE,  EMERY,  WHITE  AND  TRANSPARENT 

p  Address  J ,  T.  HUBER&Co,  Berlin,  Ont 


14 


HARDWARE 


CANADA'S    RESOURCES. 

The  New  York  world  has  been  devoting 
some  attention  to  Canadas  resources.  The 
following  interesting  article  from  that  journal 
will  be  read  with  interest: 

The  area  of  the  Dominion  of  Canada  is 
estimated  at  3,379,000  square  miles,  or,  in- 
cluding its  water  surface,  3,519,000  square 
miles.  It  is  the  largest  of  all  the  British 
possessions,  constituting  40  per  cent,  of  the 
empire,  the  total  area  of  which  is  over  8,000, 
000  square  miles.  It  is  as  large  as  the  whole 
continent  of  Europe,  nearly  thirty  times  as 
large  as  great  Britain  and  Ireland,  and  500 
000  square  miles  larger  than  the  United 
States,  exclusive  of  Alaska.  Canada  covers 
more  than  one-fourteenth  of  the  earth's  sur- 
face, but  contains  only  i-286th  part  of  the 
population  of  the  world.  The  Dominion  ex- 
tends from  the  Atlantic  to  the  Pacific  Ocean 
a  distance  of  3,500  miles,  and  from  the 
United  States  boundary  to  the  Arctic  Ocean, 
a  distance  of  1,400  miles,  and  'comprises  all 
the  British  possessions  in  North  America, 
excepting  Newfoundland,  Labrador  and  the 
West  India  islands. 

Some  idea  of  this  immense  country  and  of 
its  great  vaterways  may  be  had  when  it  is 
considered  that  its  coast  line  on  the  Atlantic 
measures  10,000  miles,  and  over  7,000  miles 
on  the  Pacific;  that  2,000  miles  from  the  ocean 
the  traveller  may  loose  sight  of  land,  and  that 
with  one  transhipment  at  Montreal  goods  can 
be  landed  at  the  head  of  Lake  Superior,  in 
the  center  ot  the  continent,  4,600  miles  from 
Liverpool.  Entering  Canada  from  the  north 
by  Hudson's  Bay  an  ocean  ship  reaches,  at 
Port  Nelson  the  outlet  of  a  river  system 
stretching,  with  few  interruptions,  to  the  very 
back  bone  of  the  continent,  and  draining  an 
interior  basin  more  remote  than  that  of  the 
St.  Lawerence,  over  2,000,000  square  miles 
in  extent.  In  the  prarie  region  the  Saskatche- 
wan affords  1,500  miles  of  steamboat  naviga- 
tion. Close  upon  the  north  of  it  commences 
the  Mackenzie  river  basin  extending  over 
550,000  square  miles.  This  great  stream, 
with  its  tributary  lakes  and  rivers,  affords, 
with  trifling  obstacles,  upward  of  2,000  miles 
of  waterway  navigable  for  steamboats.  From 
Port  Nelson  to  Liverpool  the  distance  is 
2,966  miles;  from  New  York  to  Liverpool, 
3,040  miles,  and  from  Halifax  to  Liverpool 
2,463  miles. 

In  Ontario,  Quebec,  Nova  Scotia,  New 
Brunswick  and  British  Columbia  exist  the 
greatest  forest  reigons  in  the  world.  In  the 
extreme  Eastern  and  Western  provinces  of 
Nova  Scotia  and  British  Columbia,  as  also 
midway  between  the  praries,  lie  extensive 
coal  fields,  while  the  sea  fisheries  of  the  mari- 
time provinces  and  the  fresh  water  fisheries 
of  the  great  lakes  and  risers  furnish  a  supply 
of  food  vastly  in  excess  of  the  needs  of  the 
country. 

While  a  considerable  portion  of  Canada  is 
unavailable  for  cultivation,  yet,  as  the  North 
and    Northwest   are   opened    up   gradually, 


enormous  tracts  of  good  land  are  revealed, 
so  that  the  area  of  agricultural  and  timbered 
lands  is  now  estimated  to  exceed  2,000,000 
square  miles,  of  which  over  1,000,000  are 
adapted  to  the  cultivation  of  wheat.  The 
northern  part  of  the  centre  of  the  Dominion 
extending  from  the  rocky  Mountains  to  Hud- 
son's Bay,  is  very  extensively  wooded,  and 
has  been  generally  considered  for  the  most 
part  unfit  for  settlement  and  useful  only  as  a 
preserve  for  fur  bearing  animals.  A  Par- 
liamentary inquiry,  however,  has  had  the 
effect  of  dissipating  this  idea.  The  area  in- 
quired into  covers  about  1,260,000  square 
miles,  of  which,  it  is  estimated,  860,000  are  fit 
for  settlement,  and  the  remaining  400,000 
useless  for  cultivation  ;  656,000  square  miles 
are  suitable  for  potatoes,  407,500  for  barley 
and  316,000  for  wheat.  There  is  a  river  navi- 
gation of  2,750  miles. 

This  territory  contains  large  auriferious 
deposits,  as  well  as  silver,  iron  graphite, 
ochre,  brick  and  pottery  clay,  mica  gypsum, 
lime  and  sandstone,  while  the  petroleum  area 
is  so  extensive  as  to  justify  the  belief  that 
eventually  it  will  supply  the  greater  part  of 
this  continent. 

Furs  are  at  present  the  chief  commercial 
product  of  this  region.  Minerals  of  almost 
everv  kind  are  known  to  exist  in  Canada. 
Gold  is  mined  extensively  in  British  Colum- 
bia and  Nova  Scotia,  and  has  also  been 
found  in  Ontario  and  Quebec.  The  natural 
industries  of  Canada  are  agriculture  and 
stock-raising,  fishing,  mining,  lumbering  and 
ship-building. 

VALUABLE  HINTS. 

When  a  draft  is  presented  for  a  bill  which 
is  due,  do  not  refuse  to  honor  it  on  account 
of  pique. 

When  a  bill  is  received  with  "  allowance 
for  freight,"  deduct  the  cash  discount  from 
the  face  of  the  bill. 

When  arranging  goods  on  a  line,  shelf  or 
counter,  place  the  smaller  ones  toward  the 
door,  as  it  is  more  natural  to  the  eye  of  the 
customer. 

When  you  are  told  that  "a  rolling  stone 
gathers  no  moss,"  you  should  remember  that 
"a  setting  hen  gathers  no  fat."  Don't  be 
entirely  guided  by  old  "sa.vs." 

When  you  are  at  your  desk  or  behind  your 
counter,  it  is  for  the  time  your  home — there- 
fore be  hospitable.  A  business  welcome 
often  paves  the  way  to  a  business  transaction. 

When  you  wish  to  engage  the  services  of 
a  person  for  a  responsible  position,  remem- 
ber that  it  is  an  economical  measure  to 
secure  a  capable  one,  even  if  the  first  cost  is 
considerably  more. 

When  you  are  particularly  successful  in 
your  own  line,  do  not  consider  that  as  a  con- 
sequence you  are  fitted  to  succeed  in  all 
lines.  Remember  that  a  great  king  once 
made  a  conspicuous  failure  as  a  cook. 

When  you  are  told  that  "  honesty  is  the 
best  policy"  believe  it,  but  avoid  practising 
honesty  simply  because  it  is  policy.  Real 
integrity  needs  no  incentive. — The  Office. 


HOW  IRON  CHAINS  AREMADE. 

The  Pittsburgh  Dispatch  thus  describes 
the  different  steps  necessary  in  the  manu- 
facture of  iron  chains  : 

The  first  operation  is  the  making  of  the 
links.  The  material  comes  in  coils,  each 
containing  from  80  to  120  feet  of  round  iron 
red,  which  is  of  uniform  diameter  and  of 
various  size,  corresponding  to  the  different 
styles  of  chains. 

A  piece  of  this  wire  is  placed  in  the  groove 
of  a  powerful  machine,  the  wheel  is  started, 
a  twisting  motion  imparted,  and  the  iron 
comes  forth  in  a  spiral  roll,  looking  as  the 
outer  strand  of  a  rope  might  if  separated 
from  1  he  component  parts. 

The  groove  into  which  the  iron  is  pressed 
and  the  spindle-like  arrangement  about 
which  the  coil  is  formed,  make  the  coil  ex- 
actly uniform  throughout,  the  links  being 
the  same  distance  apart  and  of  the  same 
size.  The  machine  does  it  work  rapidly  ; 
but  little  time  is  consumed  in  converting  the 
80  or  more  feet  of  rod  into  shape  for  the 
chain  links. 

The  next  step  in  the  manufacture  of  a 
chain  is  the  cutting  of  the  links.  The  spiral 
coil  goes  from  the  hand  of  the  first  workman 
to  another,  who  places  it  in  a  long  sheet-iron  ■ 
trough  suspended  as  high  as  a  nun's  head, 
one  end  being  considerably  lower  than  the 
other. 

One  end  of  the  coil  is  then  submitted  to 
the  operations  of  the  cutting  machine,  which, 
at  a  single  blow,  strikes  off  enough  of  it  for 
a  chain  link.  The  machine  is  regular  and 
rapid  in  its  motion.  The  workman  has  only 
to  hold  the  iron  in  position,  and  from  200  to 
275  links  are  cut  every  minute.  They  drop 
into  a  spout  and  roll  therefrom  into  a  small 
cart,  which  is  hauled  away  full  to  the  welding 
department. 

So  far,  all  the  work  has  been  done  without 
the  agency  of  heat,  but  the  chain  cannot  be 
completed  without  the  agency  of  fire. 

The  final  operation  is  welding  the  links 
together.  Standing  beside  a  furnace  in 
which  a  hot  natural  gas  fire  is  blazing,  the 
workman  seizes  a  piece  of  the  white-hot 
metal  with  his  tongs,  places  it  on  a  die,  and 
putting  his  foot  on  a  treadle,  causes  a  spring 
hammer  to  descend,  giving  shape  to  the  link. 
Two  outer  turns  and  two  more  blows  of  the 
hammer,  and  the  link  is  completely  formed 
and  welded  together.  Another  piece  is  then 
taken  from  the  fire  and  the  open  end  deftly 
slipped  around  the  link  just  formed.  It  is 
then  operated  upon  just  as  the  first  link  was 
— another  is  added,  then  another  ;  the  chain 
is  growing  rapidly — so  fast,  indeed,  that  two 
feet  or  more  of  it  have  been  finished  before 
the  red  glow  has  died  out  of  the  first  link 
welded. 

Of  the  small  chain,  which  the  workman  is 
now  making,  the  welding  of  3,000  links  is 
considered  a  good  day's  work.  More  can  be 
made  of  a  smaller  size  and  less  of  a  larger. 
It  is  very  hot  and  noisy  work. 
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WIRE 
SPARK 
GUARDS ! 

Japanned  and  Brass  Wire.  Superior 
manufacture.  A  trial  order  solicited.  Send 
for  best  prices  to  the  trade. 

R.  DENNIS, 

London,  Ont. 


Milk  Can  Trimmings,  Ironclad  or 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

All  sizes  body  stock  to  suit  trimmings. 

We  are  making  a  new  guage  for   Creamery  Cans 

that  every  one  says  "  is  just  what  they  wanted."      Do 
not  buy  till  you  see  sample. 

We  are  making  all   kinds    of    plain   and   Japanned   tins,  Extract 
and  Spice  Cabinets  for  the  Tea,  Spice  and  Baking  Powder  Trade. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


BUILDING   HARDWARE. 

Nearly  every  retail  dealer  does  more  or 
less  of  a  business  with  the  building  trade. 
In  towns  and  cities  this  class  of  custom  has 
become  an  important  item  in  the  yearly  re- 
turns of  every  dealer.  Though  experience 
has  taught  some,  and  no  doubt  the  majority 
of  merchants  have  had  their  share  of  loss  in 
connection  with  the  business,  it  is  desirable 
that  a  strict  observance  as  to  the  limit  of 
credit  be  kept  in  view. 

Of  late  especially  in  cities  large  failures 
among  contractors  and  builders,  have  been 
frequent.  When  a  contractor  fails  he  gene- 
rally brings  a  representative  of  every  trade 
into  trouble.  The  painter,  mason,  plumber, 
and  last  but  not  least,  the  hardware  mer- 
chant falls  a  victim  with  the  rest. 

How  to  build  up  a  trade  of  this  class,  and 
to  keep  entirely  free  from  risk  of  failures  is 
an  important  question  which  is  often  asked. 
No  merchant  of  any  branch  of  trade  can  af 
ford  to  have  a  customer  on  his  list,  whom  he 
knows  nothing  about.  He  should  become 
acquainted  before  he  sells  him  a  dollar's 
worth  of  goods,  of  what  resources  he  pos- 
sesses, and  how  capable  he  is  of  meeting  his 
bills  when  due.  This  one  fact  is  all  impor- 
tant to  the  dealer,  being  a  strictly  business 
transaction,  it  should  be  followed  out  to  the 
letter.  As  a  rule  the  profits  in  the  sale  of 
building  hardware  are  not  so  large  as  they 
should  be,  owing  to  competition.  In  cities 
the   general   verdict    is    "the  game   is   not 


worth  the  candle,"  for  as  soon  as  a  cellar  has 
been  dug  out  there  are  a  host  of  those  who 
are  anxious  to  supply  the  contractor  with  the 
necessary  building  material  at  prices  next  to 
nothing.  As  a  rule  the  "  large  fry "  secure 
this  part  of  the  contract,  and  the  profit  on 
the  sale  is  small  indeed.  The  practice  of 
wholesale  merchants  indulging  in  the  sale  of 
building  hardware  to  consumers  was  referred 
to  in  Hardware  a  short  time  ago.  This 
incident  was  very  unbusiness  like  to  say  the 
least,  and  such  actions  has  demoralized  this 
branch  of  the  trade  entirely.  Now  the  question 
arises,  what  about  the  average  dealer  who  is 
ready  and  desires  to  secure  his  portion  of  the 
trade  with  the  builder.  His  purchases  as  a 
rule  are  small,  and  cannot  owing  to  this  fact 
secure  the  extra  discounts  that  buyers  of 
larger  quantities  do.  But  the  difference  is 
small,  and  by  judicious  purchasing  the  aver- 
age dealer  can  procure  this  small  reduction 
if  he  keep  himself  ground  up,  as  regards  the 
proper  place  to  purchase  his  goods.  As  a 
rule  the  quantity  of  material  used  in  furnish- 
ing the  ordinary  dwelling  is  not  of  a  superior 
type,  and  forms  but  a  small  item  altogether; 
but  the  material  generally  used  in  n.ore 
costly  houses  and  public  buildings  is  gener- 
ally the  best  that  can  be  procured.  This 
class  of  goods  are  nearly  all  imported. 
Messrs.  Hopkins  &  Dickinson,  Brooklyn, 
N.Y.,  are  considered  inferior  only  to  the 
Norwalk  Lock  Co.,  South  Norwalk,  Conn., 
and  their  line  of  goods  are  sold  extensively 
in  Canada.  A  cheaper  grade  of  goods  comes 


from  the  works  of  Messrs.  P.  &T.  Corbin,New 
Britain,  Conn.,  and  their  designs  are  in  many 
cases  superior  to  any  made.  The  average 
dealer  does  not  or  can  he  supply  a  contract 
of  these  goods  in  the  case  of  a  large  public 
building. 

Take  the  case  of  the  Canada  Life  Insur- 
ance building  in  this  city,  the  contract  for 
the  supply  of  the  hardware  furnishings  was 
secured  by  an  American  firm  who  sent  their 
representative  direct  to  Toronto,  and  secured 
the  contract,  through  a  certain  house  in  the 
city.  But  even  in  this  case  was  the  Ameri- 
can firm  without  its  share  of  competition, 
as  there  were  other  makers  in  the  field  com- 
peting for  the  supply  of  the  material  for  this 
building. 

In  such  cases  as  these  it  is  quite  unneces- 
sary for  any  one  but  large  concerns  entering 
into  the  field,  as  the  supply  of  the  material 
comes  direct  from  the  factory  made  specially 
to  order. 

But  in  reference  to  the  ordinary  building, 
there  is  considerable  to  be  done  in  the  way 
of  reorganizing  the  method  of  sale  and  secur- 
ing of  contracts. 

There  is  probably  no  portion  of  a  mer- 
chant's trade  so  completely  robbed  of  its 
reasonable  profits  as  the  building  hardware 
trade.  The  fact  that  every  branch  of  indus- 
try has  a  protective  association  is  in  itself  a 
right  step  towards  the  legislation  of  this  im- 
portant matter.  The  trade  should  organize, 
and  systematically  adopt,  a  uniform  platform 
of  business  resolutions  which  will  have  a 
tendency  to  stop  the  slaughtering  of  prices 
in  this  branch  of  trade.  It  may  be  difficult 
to  form  such  an  association,  but  it  will  bene- 
fit this  branch  of  a  hardware  dealer's  busi- 
ness as  well  as  every  merchant  concerned. 


|  oronto  Plate  Qlass  Importing  Oo. 

GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Highest  Award,  Toronto,  '87 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 

For  Mirrors  and  other  Glasses  ^^— — 

uvttSESiK**-  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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THE  GLASS-MAKING  NATIONS 

The  art  of  making  glass  was  known  to  the 
ancients  in  the  remotest  periods  of  antiquity. 
It  was  known  in  Egypt  2,000  years  before 
the  Christian  era,  and  glass  blowing  was  one 
of  the  chief  industrial  occupations  of  the  in- 
habitants of  Alexandria.  The  Phcenecians 
are  supposed  to  have  derived  their  know- 
ledge of  the  art  from  Egypt,  and  in  the  form 
of  glass  beads  to  have  traded  with  the  semi- 
barbaric  nations,  as  the  European  trader 
does  to-day  with  the  negroes  of  Africa.  Glass 
was  found  by  Layard  in  the  sand-submerged 
temples  of  Nineveh.  It  was  used  in  Greece, 
and  glass  vessels  of  elegant  shape  have  been 
found  in  the  ruins  of  Rhodes.  In  Rome  the 
art  made  great  advance,  and  reached  a  point 
of  excellence  which  in  some  respects  has 
never  been  excelled  or  perhaps  even  equaled. 
In  artistic  design,  methods  of  manipulation, 
and  variety  in  glass  vessels,  they  reached  an 
extraordinary  degree  ofexquisiteskill.  Taxa- 
tion, however,  with  German  and  Hunnishbar- 
barism,  drovethe  crystalline  art  from  the  rule 
of  the  Caesars  and  the  industries  of  the  em- 
pire. After  the  displacement  of  this  indus- 
try, we  find  the  Venetian  glass  maker  making 
decanters,  scent  bottles  and  weights  and 
measures.  In  the  Murano  glass  houses, 
vessels  were  made  in  considerable  quantities, 
and  also  window  glass.  In  elegance  of  form 
and  lightness  and  thinness  of  substance,  and 
brilliant  coloration  the  Venetian  product 
marked  an  epoch  in  the  progress  of  this 
fascinating  and  attractive  art.  The  connoi- 
seur  of  modern  times  acknowledges  the 
artistic  beauty  and  the  exquisite  skill  dis- 
played by  the  workmen  of  Venice.  Glass 
was  made  in  France,   Spain,   Germany,  and 


probably  England,  during  the  Roman  em- 
pire, and  among  these  nations  to-day  are  the 
great  glass-making  nations  of  the  world. 

England  has  the  pre-eminence  in  pure 
lead  flint  glass  and  its  finely  cut  and  beauti- 
fully engraved  ware,  and  has  an  export  trade 
of  enormous  volume.  France  is  supreme  in 
elegance,  design  and  decorated  table  ware, 
in  stained  windows,  plate  glass  and  mirrors. 
Belgium  is  superior  in  the  production  of  win- 
dow glass,  and  exports  a  million  dollars  of 
this  special  product  to  the  United  States 
alone,  and  is  in  successful  competition  with 
the  home  product  of  England,  Germany, 
Hungary,  Italy  and  China.  Germany  claims 
precedence  in  silver  plated  glass,  drinking 
glasses,  vases,  decorated  goods  and  the 
Teutonic  bottle.  Bohemia  is  unrivalled  in 
shades  and  globes,  ornamented  vases,  etc., 
for  which  this  part  of  Austrta-Hungary  has 
so  long  been  justly  celebrated. 

The  United  States  is  last  in  the  field,  but 
is  coming  to  the  front  on  the  line  of  un- 
limited resources,  imported  skill  and  a 
magnificent  market.  In  fine  cut  ware  the 
mother  country  is  but  slightly  ahead.  In 
colored  goods  and  plate  glass  there  is  a 
corresponding  advance.  In  cathedral  and 
opalescent  art  window  glass,  the  products  of 
American  houses  has  won  the  encomiums 
of  the  best  experts  of  Europe,  and  there  can 
be  no  doubt  but  by  the  close  of  the  decade 
the  home  production  of  the  United  States 
will  not  only  equal  domestic  demand,  but 
find  its  way  to  foreign  markets.— Age  of  Steel. 

The  cut  nail  trade  continues  extremely 
dull  in  the  States,  and  there  is  not  likely  to 
be  any  improvement  until  the  spring  trade 
opens  up.  Most  of  the  cut  nails  being  sold 
in  the  New  York  market  are  made  at  Wheel- 
ing, Va.  It  is  said  that  nails  can  be  laid 
down  here  from  Wheeling  at  $1.61;  to  $1.70 
in  car  lots,  60  days,  2  per  cent,  off  for  cash. 
Wire  nails  also  are  less  active  and  weak,  and 
while  the  price  quoted  is  $2.10  at  makers' 
mill,  it  is  intimated  that  a  desirable  order 
could  be  placed  below  the  price  named. 


BLAZE  IN  A  PLATE  GLASS 
BUILDING. 

The  premises  of  the  Toronto  Plate  Glass 
Importing  Company  were  very  badly  dam- 
aged by  fire  on  Thursday  night.  The  fire 
started  in  the  roof.  The  top  storey 
contained  a  large  quantity  of  valuable 
glass  brought  there  to  be  silvered.  This 
was  destroyed.  The  other  storey's  were 
saved  only  by  the  untiring  efforts  of  the  fire- 
men. The  extent  of  the  damage  to  the  stock 
is  said  to  be  $6,000.  The  building  was  in- 
jured to  the  extent  of  $2,000.  The  full  value 
of  the  injured  property  is  said  to  be  covered 
by  insurance. 

A  clean,  well  arranged  store  is  a  good  ad- 
vertiser, but  no  more  so  than  a  dirty  one. 

A  member  of  the  firm  of  Patterson  &  Cor- 
bin,  street  car  builders,  St.  Catharines,  in- 
tends visiting  Hamilton  to  see  what  induce- 
ments will  be  offered  the  firm  to  remove  to 
the  latter  city. 

It  is  learned  on  good  authority  that  19  of 
the  leading  glass  tableware  manufacturers 
of  Ohio,  Pennsylvania,  and  West  Virginia 
have  formed  a  combine,  with  the  object  of 
avoiding  waste  of  money  during  dull  seasons. 
This  arrangement,  it  is  expected,  will  bring 
about  uniform  prices,  saving  on  moulds  and 
saving  by  shutting  down  big  establishments 
that  do  not  have  enough  work  to  keep  the 
whole  plant  going.  The  number  of  hands 
employed  in  the  factories  is  over  8,000. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 


Send  for  Catalogue. 


8HIPWAY  MFC  CO., 


70-76  Victoria  St., 

Toronto. 
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ONTARIO. 

Ailsa  Craig — Bowman,  John,  butcher,  sold 
out  to  McMillan  &  Poole. 

Brampton — White,  Geo.,  boots  and  shoes, 
assigned  to  Geo.  Anderson,  jr.,  Toronto. 

Centralia  —  Hodgins,  Thos.,  hotel,  de- 
ceased. 

Cold  Springs — Eagleson,  David,  general 
store,  assigned  to  Samuel  Clarke,  Cobourg. 

Dwyer's  Hill — Fisher,  Wm.,  general  store, 
assigned. 

Kingston — Spence  &  Crumley,  dry  goods, 
etc.,  assigned. 

Leamington — Monck,  Jas.  E.,  temperance 
hotel  and  lime  burner,  assigned  to  Lewis 
Wigle,  Leamington. 

Milton — Dewar,  David,  hotel,  deceased. 

Ottawa — Brand,  Francis,  J.,  fancy  goods, 
assigned  to  P.  Larmouth  ;  Kirckwood  & 
Pointer,  sporting  goods  and  mfrs.  agents, 
dissolved,  P.  W.  H.  Pointer,  continues; 
Slattery,  Wm.,  fruit  dealer,  assigned  to  P. 
Larmonth. 

Picton — Millard,  P.  M.,  baker  and  con- 
fectioner, assigned  to  H.  S.  Wilcocks,  Picton. 

Petrolea — Calvert,  fas.  E.,  fancy  goods, 
assigned  to  John  Fraser. 

Sarnia — Simpson,  D.  &  Co.,  (co  nom) 
grocery,  assigned  to  Jas.  King. 

Sault  Ste  Marie — Harrap,  Edward,  groc- 
ery, assigned  to  C.  F.  Farwell,  Sault  Ste 
Marie. 

Stouffville — Dougherty,  J.  M.,  hardware, 
succeeded  by  T.  E.  Trull. 

Strathroy — Leitch,  F.  C,  grocer,  assigned 
to  Wm.  Lea,  Strathroy. 

Toronto — Mackenzie,  Wm.,  millinery,  as- 
signed to  Wm.  Blackley,  Toronto;  Nerlich 
&  Co.,  W.,  fancy  goods,  cigars,  etc.,  Herman 
Nerlich,  deceased;  Office  (The)  Files  Mfg. 
Co.,  of  Toronto,  (Ltd.)  mfrs.  cabinets,  desks, 
and  furniture,  assigned  to  G.  H.  Williams, 
Toronto;  Olmsted  &  Co.,  shoe  polishes  and 
druggists'  sundries.  Style  changed  to  A.  L. 
Anderson  &  Co.;  Quick  Shine  Stove  Polish 
Co.,  assigned  to  E.  R.  C.  Clarkson,  Toronto; 
Rook,  S.,  (estate  of)  dry  goods  and  station- 
ary, stock,  etc.,  advertised  to  be  sold  by 
auction  on  6th  inst.;  Ryan,-  Miss  Annie, 
(estate  of)  boots  and  shoes,  stock  sold; 
Thurston,  Wm.,  mfr.  boot  and  shoe  uppers, 
giving  up  business;  White,  J.  &  J.  E.  &  Co., 
(co  nom)  W.,  lace  and  embrcideries,  liqui- 
dating, and  assigned  to  f.  W.  Lawrence, 
Toronto. 

Watford— Watt,  David,  general  store,  as- 
signed to  C.  B.  Armstrong,  London,  and 
stock,  etc.,  advertised  to  be  sold  by  auction 
on  9th  inst. 

Victoria  Harbor— Law,  E.  M.,  general 
store,  deceased. 


MANITOBA  AND  NORTH-WEST  TERRITORIES. 

Brandon — Edgar,  R.  F.  &  Co.,  grain  deal- 
ers, Oglivie  Fraser  deceased;  May  wood 
Bros.,  coal  and  cartage,  chattel  mortgage. 

Carberry — Burton  &  Hill,  dry  goods,  etc., 
opening  branch  at  Oak  Lake. 

Carman — Hemmenway,  W.  H.  &  Co., 
general  store,  dissolving  partnership. 

Winnipeg — Call,  E.,  restaurant,  sold  out 
to  Radcliffe;  Cummings  &  Co.,  grocers,  sold 
out  by  baliff. 

QUEBEC. 

Beloeil — Prefontaine,  A.  &  A.,  general 
store,  stock,  etc.,  advertised  to  be  sold  by 
auction  on  7th  inst. 

Drummondville — Watkins,  Jas.,  trader  as- 
signed. 

Knowlton — Tarbell,  E.  H.,  tinsmith,  as- 
signed. 

Longueuil — Bertrand,  Camille,  tailor,  as- 
signed. 

Montreal — Alain,  Theo,  cardboard  mfr., 
burnt  out,  partially  insured;  Beauchemin,  C. 
O.  &  Fils,  W.,  stationers,  etc.,  printing  es- 
tablishment burnt,  partially  insured;  Bour- 
asse,  H.  &  Co.,  leather,  assigned;  Chartrand, 
Marie  Louise,  Milliner,  stock,  etc.,  advertised 
to  be  sold  by  auction  on  8th  inst.;  Devault 
&  Thoum,  hotel,  dissolved;  Gillespie,  Jas.  F. 
grocer,  assigned  to  S.  C.  Fatt;  Gillespie,  J. 
F.,  grocer,  stock,  etc.,  advertised  to  be  sold 
by  auction  on  8th  inst.;  Gohier,  R.  &  Co., 
(co  nom)  dry  goods,  stock  sold  to  N.  Tou- 
signant;  Johnston,  Wm.  F.,  hay  and  produce, 
assigned;  Ros=,  Henry,  jeweler,  deceased; 
Stewart,  A.  B.,  picture  frames,  etc.,  deceased; 
Vaillancourt  &  Bro.,  W.,  boots  and  shoes, 
assigned;  Whinfield,  W.  A.  &  Co.,  mfrs. 
biscuits,  etc.,  assigned  in  trust. 

Quebec— McCall,  Shehyn  &  Co.,  W.,  dry 
goods,  dissolved,  John  McCall,  retires; 
Nichol,  V.  N.,  furrier,  partially  burnt  out, 
insured. 

Riviere  Desert — Nault  Geo.,  grocer,  etc., 
assigned. 

St.  Henri  (Hochelaga  Co,)  Bell,  Thos.  & 
Co.,  clothing,  assigned  in  trust. 

St.  Urbain — St.  Mane,  Joseph,  general 
store,  called  meeting  of  creditors. 

St.  Zotique — Fournier,  Jos.  H.,  general 
store,  compromised. 

Thetford  Mines — Labranche,  F.  X.,  gen- 
eral store,  demand  of  assignment. 

NOVA   SCOTIA. 

Linden  —  Hunter,  Wm.,  (2nd)  general 
store,  assigned. 

Maccan — Harrison,  I.  E.  &  Co.,  general 
store,  assigned. 

Yarmouth — Cook  &  Stoneman,  dry  goods, 
stock  damaged  by  removal  and  water,  insur- 
ed; Harris  &  Horsfall,  books,  stationery  and 
drugs,  stock  damaged  by  removal.  Stock 
partially  insured;  Porter  &  Pendrichs,  dry 
goods,  stock  damaged  by  removal  insured; 
Taylor,  Geo.  S.,  tailor,  burnt  out,  partially 
insured;  Viets  &  Dennis,   dry  goods,    burnt 


out,  partially  insured;  Wyman,  Miss  H.  A., 
millinery,  stock  damaged  by  removal  in- 
sured. 

BRITISH   COLUMBIA. 

Langley— Russell,  I.  I.,  livery,  sold  out. 

Vancouver — Banham,  A.  J.  &  Co  ,  butch- 
ers, commenced  business;  O'Toole  &  Ralph, 
stoves  and  tinware,  dissolved,  each  continues 
alone. 

Victoria — Aspdin,  Edward,  dry  goods,  ad- 
vertised to  sell  out;  West  Bay  Saw  Mill  Co., 
saw  mill,  Richardson  &  Heathorn  admitted. 


VENTILATION  OF    SEWERS. 

It  is  generally  admitted  that  serious  dan- 
ger to  public  health  is  almost  certain  to  fol- 
low any  extensive  accumulation  of  sewer  air 
in  a  drainage  system.  It  is  not  possible  to 
confine  this  foul  disease-breeding  gas  in  the 
drains  and  conduits  with  which  our  dwellings 
are  connected  with  the  absolute  certainty 
that  it  will  not  escape,  and  yet  this  appears 
to  be  the  principle  on  which  the  sewerage 
systems  of  nearly  all  our  large  cities  are  con- 
structed. 

We  depend  for  our  immunity  from  the 
presence  of  these  deadly  vapors  upon  the 
water  seal  in  a  trap — a  protection  that  is 
liable  to  be  swept  aside  by  an  inrush  of  air 
from  outside  or  forced  by  a  pressure  from 
within.  How  easy  either  action  may  be  set 
up  only  those  who  have  made  a  study  of 
sewer  gas  traps  and  their  workings  can 
judge,  and  the  collection  of  an  immense 
reservoir  of  sewer  gas  underground  is,  under 
such  circumstances,  hardly  a  wise  pro- 
ceeding. 

We  have  seen  it  suggested  in  some  papers 
that  the  use  of  perforated  covers  for  the  man- 
holes of  sewers  would  afford  effectual  pro- 
tection by  providing  abundant  avenues  of  es- 
cape for  the  foul  gas  generated.  We  do  not 
believe  in  this  means  of  mitigating  the  evil. 
It  may  be  all  very  well  to  assume  theoretically 
that  the  escapinggas  willbe  promptly  diffused 
and  so  diluted  by  the  surrounding  atmos- 
phere as  to  be  rendered  harmless,  but  we  do 
not  think  that  its  discharge  on  the  same  at- 
mospheric level  in  which  we  move  and 
breathe  is  justifiable.  If,  as  scientists  assert 
and  actual  results  have  so  lamentably  esta- 
blished, the  air  that  escapes  from  our  sewers 
is  laden  with  the  germs  of  the  most  fatal  dis- 
eases, we  ought  to  adopt  some  means  of  de- 
stroying them  and  consequently  rob  the 
sewer  air  of  its  fatal  attributes. 

The  simplest  of  many  plans  suggested  for 
the  accomplishment  ofthis  object  is  unquesti- 
onably the  employment  of  fire  to  effect  their 
destruction.  In  some  of  the  large  European 
cities  this  has  already  been  tried  without  ex- 
pense to  the  community,  the  furnaces  of  gas 
works  and  large  factories  being  pressed  into 
the  service.  They  are  connected  by  con- 
venient ducts  with  the  sewers  and  the  air 
arising  from  the  latter  passes  directly  into 
the  furnace  or  flue  chamber,  to  emerge  with 
the  usual  gases  evolved  by  combustion  from 
the  top  of  the  tall  chimney,  not  only  in  a 
thoroughly  purified  condition  but  at  such  an 
altitude  above  human  habitations  that  any 
ill  effects  are  not  to  be  thought  of. 

It  has  been  suggested,  and  we  believe  put 
in  practice  in  one  instance,  to  erect  in  large 
cities  special  ventilating  furnaces  of  sufficient 
capacity  to  cause  a  constant  outward  current 
from  the  sewers  and  a  consequent  in-flow  of 
pure  air.  Such  a  system  would  not  be  ex- 
pensive to  operate,  and  would  cost  compara- 
tively little  to  instal,  and  there  can  be  no 
question  as  to  its  important  effect  on  the 
sanitary  welfare  of  the  entire  community. — 
The  Sanitary  Plumber. 
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The  above  Brand  of  Lead 

Requires  no  Association  Guarantee. 

It  is  the  STANDARD  of  the  Dominion  for 

Purity,  Fineness  and  Whiteness. 
WILLIAM  JOHNSON  COMPANY, 

MONTREAL,  QUE 


W.G.A.Lambe&Co, 


L,ate  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St,,  East, 
TORONTO. 

How  to  Sell  Goods 


Ssnd  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  cosy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


CURRENT    JV1ARKET    QUOTATIONS. 


METALS. 

Tin. 

Uanib  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  23$,  24$ 

Straits  100  lb  ingots "  . .  23$  24$ 

Strip    "     . ...  26$,  28$ 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes 86  25  $6  50 

I.X.,  "  7  50    7  75 

I.X.X.,        "  8  75    9  00 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  25    5  50 

IX,  "  6  25    6  50 

I.X.X.,        "  7  25    7  50 

L.XXX.,    "  8  25    8  50 

D.C.,  12$  X  17         4  75     .... 

D.X.,  usual  sizes 5  75    

D.X.X.        "  8  10    6  65 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  60    4  75 

I.C.,  special  sizes 4  75    5  00 

B.V.  Grade,   I.C.,  usual 

sizes  4  60    4  75 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  X  28,  112  sheets   . .     8  25    8  50 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  I   6}c,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13$  0  14 

Russian  Sheet        "      0  10$  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    l*c 

3-inoh  17 


Boiler  Plate. 

i  inch $2  75 

5-16  "     2  60 

f      "     and  thicker  ' 2  50 

Sheet  Iron. 

1  to  20  gauge  3,   3i 

22  to  24      "      2},  3 

26  "      3,    3J 

28  "      3$,  3} 

Canada  Plates. 

Blaina $  bright  3  20    3  25 

Boars  Head "  None 

Maple  Leaf  "  None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57$  p.c.  dis. 

Galvanized,  25  to  27$  p.c.  dis. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c  dis. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  5$,  5J 

26  gauge,  "       5$,  6 

28      "  "        5j,  6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "  5J,  6J 

28      "  "  5},  6J 

Note — Cheaper  grades   about    i  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7J 

i        " 

5-16  "  " 

%       " 

7-16  " 

H      " 

%  &  %  inch  " 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        0  16 

English  B.S.  "        0  16 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  |  in.  80  28  $0  31 
"  round  &  square 

1  to  2  in 0  26    0  28 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


0  50 


1  10 

0  00 
0  17 
0  17 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  20    0  21 

Untinned,  14  oz,  and  light, 

16  oz.  irregular  sizes 0  21    0  22 

Note — Extra  for  tinning,  2$  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "         0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
"         27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  06±  0  06$ 

Domestic     "      0  05J  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  07 

Part  casks    0  07    0  07J 

Lead. 

Imported  Pig,  per  lb 0  04    0  04$ 

Domestic  "      0  04    0  04$ 

Bar,  1  pound 0  05    0  05$ 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  20  0  22 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb 80  21  80  22 

Other  makes  "     0  19    0  20 

Pure  White  Lead,  ground  in  oil, 

Assoeiat'n  guarantee,  per  lb.      5J  .. 

No.  1  Do "  0    5J 

No.  2  Do "  0    4} 

No.  3  Do "  0     4  1 

Prepared  Paints. 
(In  {,  $  and  1  gallon  tins.) 

Pure,    per  gallon 8105  8110 

2nd  qualities     "      0  85      0  90 

Colors  in  OH. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.)  "    per  lb     0  01} 
Venetian  Red  (R.C.2)      "  "      0  01$ 

Ven.  Red,  Cookson's      "  "      0  02 

English    Oxides  "  "      0  03$ 

American      "  "  "       0  02$ 

Paris  Green,    per  lb 0  15$  0  16$ 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "       0  06 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra        "  "        l  00 

Brown  Japan  "        o  70 

No.  1  Carriage  "       l  50 

Gold  Size  Japan  "        l  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "        1  50 

Linseed  OH  (in  bbls). 

Raw,    per  gal 0  66 

Boiled        "      0  69 

Turpentine  (in  bbls). 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  per  lb 0  10$  0  12 

Glue  (in  bbls) 

Common,  broken    0  10  0  U 

French  medal    0  12  0  13 

Cabinetmakers   0  17  0  18 

White 0  16  0  17 


HARDWARE 
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W  lute  Lead,pure,25-lb  irons, per  lb  0  06i  Bite— Auger 

No.  1   ••       0  05* 

No.  2  "       0  04$    Gilmour's  dis  55  to  60  per  cent, 


No.  3 


0  04i 


IIAKDWAU.E. 
Ammunition—  Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Auuer. 
Rim  Fire  Cartridges,  Doni.  50  and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Kilie,  15  to  la  per 

Bent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military 


Amer.  net  list. 
45  p.c.    Amer. 


and  Sporting, 
B.B.  Caps,  discount 


Wads. 

Kley's,  per  1,000 90  25  *1  60 

Anvils. 


Excelsior —Jennings,  discount  00  per 
cent. 

Jennings'  Imitation,  list  45,  47J  pel- 
cent. 

Jenuiug's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47£  to  50  percent. 

Expansive, 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 

Gimlet. 

Clark's,  per  doz   0  65    0  90 

Diamond,  Shell  "        l  00    150 

Nail  and  Spike,  per  gross    2  25    5  20 


Blind  Boilers. 


Per  lb 0  10    0  12J    ^r°next    1  85 

Anvil  and   Vice  combined 
each 4  50 


1  75 


Augers. 

Gilmour's,  discount  50, 50  and  10 

Hollow  Steam's  per  doz 13  00  20  00 

Adjustable  "         each  5  50    6  50 

Past  Hole, Vaughan's,  each.     135    160 


Mascot 1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb oil    0  15 

Bolts. 
Carriage,  dis,  60  and  5  per  cent,  to  65 


Excelsior,    Jennings',    discount  50  per   Tiro  h;=  in*„cn       j  ,., 
cent  ^lra.  dis.  50  to  50  and  10  per  cent. 

Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  60  to  60  and  5  p.  c. 

Boring-  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 

Braces. 

§aruer!sv; «  °o    «"  •» 

Barber  s  Batchet  10  00  11  00 

*La,r,mers'   2  00    2  75 

Millar  s  Falls  15  50  29  00 

Brackets— Shelf. 

Millar's  Falls,  per  doz 2  80    8  30     Japanned  Canadian,  per 

doz.  pairs  ... . .'....     o  50    340 


Awls. 

Sewing. 
Pegging, 
Brad, 

"  handled 
Saddlers', 

per  gross 

Awl  Hafts. 

G  65 
0  65 
0  85 
3  60 
0  45 

1  59 
1  25 

1  60 
7  30 
1  60 

Patent  Peg,  per  gross 7  50    9  00 

"    Sewing,  "  ....    7  50    9  00 

Awl  and  Tool  Sets. 


Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    8  00  15  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hand. 

Brass,   60  to  66|. 

50  and  10  to  60  p.c. 

Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro  4  60  13  50 

Cow. 


Berlin  Bronze  Cana'u o  85    3  20 

Broilers. 

Light,  dis.  35  to  40  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "      e  00 

"  no.  9     ••    ;;  7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 
Butts— Brass. 

Wrought  Brass  dis.  60,    60  and   10  per 
cent. 

Cast  Iron. 

Loose  Pin,  dis.  60  to  60  and  10  per  cent. 

Wrought  Steel 


American  make,  discount  60,  60   and    Fast  Joint,  dis.  60  to  60  &  lOpc. 


10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 

American,  eacn 2  00    5  00 

House. 

American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  per  cent.  American,  per  doz.. 1  00    1  50 

_  ...  Bullards  "       6  50     .... 

Belting. 
.  ,.  „  .  Carpet  Sweepers. 

No.  1,  leather,  discount  40  to  40  and  5  _.       ,,  ,  „„  „„ 

per  cent.  5,188f I1'      pe?,  doz 22  50 

Best,  ditto,  37J,  40 percent.  World  21  75fc 

3  Daisy,  "         24  00 

Bench  Stops.  Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Per  doz 5  00    6  00  Grand  Rapids,       "        32  40 


Loose  Pins,  "    60  to  60  &  iOpc. 

Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  ScissorB,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 


Cartridges— See  Ammunition. 

Castors. 
Bed,  new  list,  dis.  50pc. 
Plate        "  dis.  50pc. 

Cattle  Leaders. 

No  31  and  32,  per  gross    8  50  11  2f' 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 

Carpenters'   Colored,    per 

gross   0  50    0  86 

White,  lump,  per  lb 0  01i  0  01$ 

Red 0  05    0  06 

Crayon,  per  gross 0  10    0  15 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85    4  00 

Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c, 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 

Canadian,  discount  25  p.c. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33J  p.  0. 

Fawcets. 

Cork  Lined,  per  doz 0  30  0  60 

Wine,  per  doz 1  30  2  25 

Star,  "         2  80  3  90 

Fenns  Corkstops,  No  2p.doz   170 

Petroleum,  per  doz   4  50  6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List' 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33i  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 


Fruit  Presses. 

Henis'    per  doz 400 

Enterprise,  discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent. 
Gauges— Marking,  Mortise,  etc, 
Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each     165     2  40 

Glass. 

4th  quality  Star,  1st  break     ....  150 

2nd     "           1  60 

3rd     "            3  50 

4th      "           ....  3  90 

5th      "          4  20 

Window  Glass. 
Pilkington's  ordinary 

1st  break  43  65 

2nd       "      3  90 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  40 

6th        "       5  90 

7th       "       (j  50 

Picture  Glass. 
Pilkington's  ordinary. 

lstbioak  430 

2nd      "      4  70 

■£?       "       5  40 

**?       "       5  90 

"h  6  90 

"th  7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      ...: 0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers— Nail. 
Maydole's    net  list. 
Can.  discount  25  to  27J  p.c. 
Tack. 

Magnetic,  per  doz   1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c. 

Hoe. 
C.  &  B  ,  discount  30  p.c. 

Saw. 
American,  per  doz 1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 
Canadian,  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60,  60  and   5  per 

cent. 
Light  T  and  strap, dis  60.62J  percent 

Heavy,  per  lb 05    0  051 

Screw  and  Strap,  per  lb  . .     0  03}  0  04| 

_,       ,  Per  doz.  sets. 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

Shepherd's 1  00    1  50 

_      .                                      Per  doz.  pairs 
Spring    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 
Planter's  per  doz  4  00    5  00 


|[  Bowman,  Kennedy  &  Co., 

LonsriDcasr    ojstt. 


HEADQUARTERS  FOR 


Acme  Club  Skates,   Sleigh    Bells,   Cow  Ties,  Snow   Shovels    X  Cut  Saws 
Buck  Saws,  Axes,  Ammunition,  Sporting  Goods,  all  kinds, 

Cutlery,  Silverware,  &c. 
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Hooks —  Cast  Iron 

Bird  Cage,    per  doz  0  50    1  10 

Clothes  Line,     "  0  27    0  63 

Harness,  "  0  72    0  88 

Hat  and  Coat,  per  gross . .     1  00    3  00; 

Chandelier,  per  doz    0  50    113 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can, 

dis.  171,  20p.e. 
Wrought  Hooks  and  Staples,   Amer 
„  dis.  75  to  75  and  10  per  cent. 

Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 
Canadian,  dis.50  to  60  and  5  per  cent. 

Horse  Shoes, 
Per  keg 3  60 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  . .    0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .     2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "'      ....     8  75  10  00 

Shutter,  porcelain,  F.  &  _ 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 

target      -    in  q 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross  105    2  50 

Chalk,         "  l  90    7  40 

Locks — Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vita),  "  3  85    5  00 

Caulking,  each 1  00    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20       25 

Dixon's,      each  160    2  00 

Woodruff's    "       1  10    1  70 

uoipi.  "         105     150 

Hume,'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and    upwards, 

per  keg    2  60 

Brads  &  Moulding  Nails,  discount  60 

to  60  and  5. 
Wire  Nails,  65  to  85  and  10. 

Nail  Pullers. 
German  &  American —    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

e-on        3  38    4  00 

Diamond 12  00  15  00 

Oil. 

Canada  Kenned  Oil  (Toronto)  0  16 

Carbon  Safety        "     0  18  0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63  0  65 

Oilers. 
McClary'sGalvan.  Iron 

Oil   Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       l  50    3  50 

Malleable,  dis.  25  per  ct. 

Pails. 
Galvanized,  per  doz 2  00    3  50 


Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks. 

per  doz  6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35,  37$  per  cent. 
Bailey's  (Stan  R.  &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 
437$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75^ 

Rail. 
Barn  Door,     per  foot —         3         31 
Sliding  Door,         "       ....  3J        3f 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope. 

Sisal.  per  lb 12        12$ 

Manilla,         "     15       16 

New  Zealand 11$      12 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..       15       16 

Jute    "     ...        09$      10 

Rules. 
Boxwood,  dis.  75  &  10  &  5  to  80  per  c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set  0  95 

"  N.  P.  1  25 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per   quire 55       90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

riausarje  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  25  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 


Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40 p.c. 
Scale  Beams. 
Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 

Wood,  F.  H.  Iron,  77$  per  cent.  dis. 

"      K.  H.      "      72$       "  " 

"      F.  H.  Brass  75        "  " 

•'     R.  H.      "      70 

Bench,  wood,  per  doz —     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33$  to  35  p.  c. 

Shears. 
B  &  W.,  japanned,  dis.  75  percent. 
B.  &W,  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mns,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 

Sliding  Door,  per  set 77    1  40 

Shot. 
Canadian,  dis.  7$  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  37$  to  40  per  cent. 
Sieves. 

Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim, 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    t gross  boxes 3  25 

•'         i  and  $  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 
TeaSpoons per  gross    7  50    12  00 


1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

2  00  5  50 

3  00  5  00 

4  50  11  50 

0  32 


5  00 
2  35 


30  00 


90 


Dessert  "     "         21  00 

Table       "     "         30  00 

Dessert  Forks..  .  "  24  00 
Medium  "  ....  "  27  00 
Table  "      ...         "         36  00 

Squares. 

Iron,   per  doz   165 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

•'         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron.blued  or  tinned,  dis.  J#$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.c 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 
Chesterman's,      each  0  90    2  85 

"  steel,  each  .    0  80    8  00 


15   50 

0  06 

9 

..  0  13 

..  0  15 

..  0  50 

..  1  50 

..  0  10 

50  5  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off. 
Ties. 

Cow,  per  doz 1  25    2  5u 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  per 

cent. 
Japanned,  dis.  Prices  on  application 
Pieced,  dis.  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57$ 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb '.. 

"         jute        "       

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .     0  12    0  13$ 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 
Market,  bright  and  annealed,  oiled 
and  annealed,  Nos.  1  to  16,  net  list 
from  stock  p.c.  dis.  from  factory. 
Market,  coppered,  net  list  from  fac- 
tory. 

Market,  tinned  per  lb  0  04$  0  08 

Galvanized  Fence,  netlistfrom  stock; 

5  p.c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's  Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 

Galv.   steel  barb  fencing 
"Lock  Barb,"  4  point 0      J  0  05$ 

Ditto  Glidden  2  point  0  05$  0  06 

Galv.  Stei  1,  plain  twist  0  05 

Galvanized    Barb,   "Ly- 
man," 2  to  4  points 0  05    0  05J 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.  100  sq  ft    2  25    2    5 

Wrenches. 

Agricultural,  dis.  70. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne.dis.  40,  45 p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each . ...   1340 

Pocket,  per  doz 125    2  00 

Skates. 

Skeleton,  dis.  It)  p.c. 
Whelpley's  Pat.  Club,   Ladies', 

Brass  Tops,  7$  to  9$  in 1  75 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    1  90 
"Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  lOp.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..     400 
Full-l'atent,  "Achieved" action, 
with  .  ew  patent  blades  4  50 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 
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SUCCESSORS  IN  BLYMYER  BtlLS  TO  THE 

BLYMYER  MANUFACTURING  CO 

ir,v  CATALOGUE  WITH  2200  TESTIMONIALS 


3DELIS.CHURCH.SCH00L.FIRE  ALARM 


No  Duty  on  Church  Bolls.    Please  mention  t His 
paper 


TRAVELLERS 

SHOULD   SEND   2^C    FOR 


ii 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED   IN 

IHC^IRID^AT^IRIE- 


British  Plate  Glass 


FROM    STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUl'ACTniKllS   OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Needham  Veall  &  Tyzack's 

CELEBRA1 


S  S 


:UTLHLY 


MANUFACTUUKKS   OP 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 


Fine  Pocket  Cutlery. 


Telephone    1112. 


SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  * 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADE  M»RK  FOR 


•HOLLOW    WARE. 


16  &   18  DeBresoles  St., 

MAMTDBAI  TRADE  MARK  FOR 

MONTREAL.  ^Rogers* 

MANUFACTURERS  OF  THE  KNIVES.FORKS.SPOONS. 

FINEST    GiTjr^LITY 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  d.  WHIMBEY,   Manager. 


Obtained   in   Canada,   United  States,  Great  Britain  and 
all   Foreign   Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED. 


FETHERSTONHAUGH   S    CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 

TIEUE 

MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

.A.3SI  J3      THE 

Manufacturers'  Accident  insurance  Company. 

HEAD  OFFICE  :  Yonge  Street,  Trader's  Bank  Chambers.  Toronto. 


Authorized  Capital,  $2,000,000  r.nd  $1,000,000  respectively. 

Most   Liberal  and  Varied  Forms  of  Lite  ot   Accident  Policies  Issued.    Life  Policies 
incontestible  on  any  grounds  whatever  after  three  years. 

PRESIDENT  :---Rt.  Hen.  Sir  John  A.  Macdonald,  P.C.,  G.C.B. 


VICE 


(Geo.  Gooderham,  Esq.,  President  Bank  of  Toronto. 
-PRESIDENTS  :     {Wm.  Hell,  Esq.,  Ortjan  Manufacturer,  Guelph. 


IS.  F.  McKinnon,  Wholesale  Milliner. 

JNO.  F.  ELLIS,  Managing  Director. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts., 

MONTREAL. 


JOHN  J.  CARTSHORE, 

Telephone  616.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
siTEEoENLRailssEcNoENwDSANDAII  Sections 

Cast  and  Wrought  SCRAP  IRON  In  Car    ots 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 

Australian  Fence  Wire  Strainers. 

Send  for  Prices 





HARDWARE. 


Genuine 
Coppered  Babbitt 


PRICES. 

Anchor    per  lb.    8c. 

(For  Shafting,  etc.) 

Star    per  lh.   12c. 

[.Genera]  Purpose  ) 

Star  and  Crescent    per  lb.  16c. 

(Heavy  Machinery.) 

Diamond  per  II).  25c. 

(Extra  High  Speed.) 


Mmm 


mmmiMmam/oms 


H.  R.  IVES  &  CO.,  Montreal. 

MANUFACTURERS   OP 

Stoves,  Hardware,  Iron  Hailing,  etc. 


"TIT  AVJNU   been   large  users  of   Antifriction  Metals  for   many   years,    and 

suffered  from  being  imposed  upon  by  inferior  compositions  under  various-' 
hig'h  sounding-  names,  we  are  now  offering  under  the  above  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  which  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  50,  100  and  -JOO  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Prices 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms:  CO  days  or  2 
per  cent,  off  for  cash. 


Canadian  Ammunition. 

CARTRIDGES- 

Rim-fire,  Centre-fire,  "B.B."  &c. 

Guaranteed  equal  to  any  and  better  than  most. 
"TRAP" SHELLS- 

Best  paper  shot-shell  in  the  market. 

BRASS  SHELLS, 

PRIMERS,  Etc. 


Fop  sale  by  all  leading"  hardware  dealers. 


Wholesale  only  by 

DOMINION  CARTRIDGE  CO.,  LTD., 

MONTREAL. 


Toronto  File  Co.'s  Worts, 

99  NIAGARA  ST. 

BERTRAM  &  Co.,         Proprietors. 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England? 
and  the  United  States.  Using  only  special  steel,  all  files  stamped. 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  will  be  given  to  letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO. 


Dominion  Wire  Manufacturing  Company,  Ltd. 


LYMAN  Fencing, 

2  &  4  Barb, 

Ribbon,  Thorn, 

Plain  Twist. 

FENCING  TOOLS. 


(LATE  DOMINION  BARB  WIRE  CO.) 


Plain  Wire, 

Bright  Annealed, 
Oiled,  Coppered, 

Galvanized 
WIRE  ROPE. 


Steel  Wire  NAILS.   SCREWS,  Gimlet  Point. 


185  St.  James  Street,  MONTREAL. 

27  Front  Street  East,  TORONTO. 


0 

'J 


JAN.   17,   '& 

$2.00  a  Year. 

1  O  Cents  a  Cop, 


a 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


Qhristmas  Novelties 


FOR     THE 


Hardmare  Trade 

Scissor  Cases.  I  Piano  Lamps.  Brass  Fenders. 

Razor  Cases.  Banquet  Lamps.  Brass  Screens. 

Toilet  Cases.  |  Brass  Kettles  &  Stands.  J  Brass  Fire  Irons. 


CARVERS  >n  Sets  and  Cases. 


RICE,  LEWIS  &  SON,  Ltd., 

"  General   Hardware  Merchants, 


32  ZBZIZDSTGi-  ST.   BAST. 


TAPER  TOOTH. 


BCIMREFINED 


B^tTH0MSR0NT0^ 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L'D, 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


CAUTION. 


Joseph  Dodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


*S 


GRANTED 
1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 
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Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


ENt?RAVIr4feJ 
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!' Advertising 

iia PURPOSES   I 


J.L.JONES, 

WOOD  ENGRAVER, 
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AN  APPEAL  FOR  CONFIDENCE. 

Business  men  have  now  had  opportunity 
to  review  in  general  the  outline  of  the  old 
year's  trade. 

Many  business  houses  who  may  not  have 
had  that  amount  of  strength  neccessary  for 
the  "  struggle  for  existence,"  have  suc- 
cumbed, owing  to  a  variety  of  causes. 

The  Hght  money  market,  coupled  with  a 
sense  of  insecurity  are  probably  the  direct 
causes  of  a  majority  of  the  failures  through- 
out the  country.  In  view  of  these  commercial 
disasters  the  Dominion  has  nobly  stood  the 
strain  which  has  been  so  universal. 

Considering  how  difficult  it  becomes  under 
such  circumstances  to  bung  restraint  to  act, 
there  will  be  no  exception  if  we  remark,  this 
is  the  time  for  creditors  to  be  lenient  to- 
wards those  under  obligations  to  them. 
Mutual  confidence  in  the  ability  and  integrity 
of  each  other,  is  the  only  security  against 
disaster  to  one  or  both,  and  on  the  approach 
of  a  financial  crisis,  no  matter  to  what  cause 
it  may  be  interpreted,  honorable  business 
men  and  corporations  should  stand  shoulder 
to  shoulder  to  meet  and  overcome  it. 

The  example  of  the  Bank  of  England  in 
the  case  of  the  Baring  Bro's.  failure,  should 
be  followed  by  institutions  and  merchants 
generally,  upon  any  threatened  disturbance 
of  business  prosperity.  The  example  of  the 
"Old  Lady"  of  Threadneedle  street  is  an 
admirable  one,  and  saved  the  reputation  of 
an  honorable  as  well  as  the  most  extensive 
banking  systems  of  the  world.  Money  is 
not  really  scarce,  but  is  made  tight  by  capi- 
talists, whose  timidity  outweighs  their  cour- 
age. Confidence  would  tend  to  unlock  the 
tills,  and  start  the  stagnated  circulation  that 
so  quickly  impedes  business. 

We  all  trust  that  the  present  year  will 
have  in  store  an  unbounded  confidence  for 
all  concerned  in  the  business  welfare  of 
Canada  ;  knowing  this  confidence  is  the 
only  direct  course  for  the  renewal  of  brighter 
prospects  which  our  people  so  richly  deserve. 


CASH    OR    CREDIT. 

A  great  fault  in  the  common  method  of 
getting  at  correct  views  of  anything  these 
days,  is  the  disposition  to  abstract  the  essence 
of  the  matter  under  inquiry  from  all  the  cir- 
cumstances that  give  individual  character  to 
it.  Lines  of  division  between  different 
shades  of  the  same  thing  are  obliterated, 
and  nothing  is  taken  note  of  except  resem- 
blances. Differences  are  neglected.  The 
general  principles  that  such  an  imperfect 
mode  of  investigating  lead  to  are  therefore  of 
little  use  as  finger-posts  for  the  guidance  of 
the  individual.  For  example,  we  say,  with- 
out making  allowance  for  any  peculiar  con- 
ditions, that  free  trade  is  the  only  sound  na- 
tional policy  for  this  country,  or  we  say  with 
equal  dogmatism  that  protection  is  ;  we  say 
unrestricted  competition  in  trade  is  a  funda- 
mental law  that  must  not  be  violated,  or  we 
say,  with  as  little  toleration  for  exceptions, 
that  combination  or  co-operation  is  the  only 
stable  basis  of  a  normal  trade.  There  is  too 
little  tendency  to  see  a  part  of  the  truth 
in  each  of  two  opposite  propositions,  to 
admit  that  the  truth  of  either  is  a  hypo- 
thetical matter,  and  to  recognize  that  spe- 
cial conditions  make  special  cases. 

The  question  between  Cash  and  Credit 
as  a  basis  of  trade,  is  one  on  which  a  good 
deal  of  positiveness  has  been  heard  from  both 
sides.  With  some,  Cash  is  all  in  all,  and 
with  others  Credit  is.  The  trouble  is,  that 
both  assume  a  state  of  things  that  does  not 
exist.  Credit  is  all  right  wherever  it  is  what 
it  is  primarily  supposed  to  be,  trust  that  rests 
upon  security.  Cash  is  all  right  where  there 
is  no  basis  of  Credit,  where  pure  Risk 
is  all  there  is  to  name  Credit.  But  what- 
ever general  views  a  trader  begins  busi- 
ness with, he  will  find  he  must  modify  them  to 
suit  his  environment.  If  he  believes  firmly 
in  Cash  alone,  he  can  do  no  business  where 
the  very  operations  of  nature  determine,  as 
they  do  in  agriculture,  that  a  man  must  live 
on  credit.  If  he  believes  firmly  in  Credit, 
his  views  will  take  another  hue  in  a  commu- 


nity where  income  and  outlay  are  concurrent. 
In  such  a  community  he  must  get  money 
while  it  is  moving. 

All  this  shows  that  there  can  be  no  machine- 
made  business  policy  prescribed  for  any 
trade.  This  is  a  good  thing  perhaps.  If 
there  were  any  stereotyped  formula,  every- 
body could  do  business,  but  since  there  is 
none,  every  man's  sagacity  is  taxed  to  make 
a  policy  of  trade  suitable  to  the  circumstan- 
ces of  his  situation.  If  it  were  not  thus,  any- 
body could  open  a  store,  and  it  is  well'that 
everybody  cannot.  In  the  ability  to  adapt 
his  business  method  to  the  necessities  of  his 
surroundings,  resides  a  man's  title  to  do 
business  successfully,  and  it  is  well  this  prin- 
ciple of  selection  exists. 


FROSTY  SHOW  WINDOWS. 

Enterprising  dealers  have  a  genuine  dis- 
like for  frosty  windows,  and  are  often  found 
considering  some  plan  whereby  they  can  find 
some  remedy  for  such  an  annoyance.  Any 
merchant  who  takes  great  care  in  having  his 
windows  neatly  arranged,  feels  to  some  ex- 
tent annoyed  when  he  finds  all  articles  con- 
tained therein  obscured  from  public  gaze. 

There  may  be  many  different  plans  by 
which  the  desired  result  may  be  acquired  ; 
but  the  principal  of  ventilation,  that  is  of 
keeping  the  temperature  inside  the  window 
the  same  as  that  of  the  outside  must  be  the 
base  of  all  calculations.  This  may  be 
achieved  in  a  variety  of  ways.  The  most 
effective  method  we  have  yet  seen,  is  the 
admission  of  cold  air,  by  means  of  a  venti- 
lator placed  in  the  bottom  of  the  window, 
with  a  connecting  pipe  leading  from  a  ven- 
tilator at  the  top  to  an  opening  in  the  wall ; 
thus  causing  a  continual  circulation  of  cold 
air.  It  must  not  be  forgotten  that  in  all  cases 
a  rear  sash  is  indispensable  for  the  results 
looked  for. 

Another  plan  is  the  putting  in  of  an  extra 
sash  about  \l/2  inches  from  the  window  itself, 
and  having  holes  bored  for  the  admission  of 
cold  air  to  circulate  between  the  two  sashes. 
These  holes  should  be  three-quarters  of  an 
inch  in  diameter,  placed  six  inches  apart,  and 
bored  through  the  bottom  panel  as  near  the 
glass  as  possible.  The  same  operation 
should   be   repeated   at   the   top.      By   this 
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means  the  windows  can  be  kept  perfectly 
clear  of  frost,  but  the  presence  of  an  addi- 
tional sash,  which  is  generally  composed  of 
glazed  glass,  is  not  as  nice  in  appearance  as 
the  original  plate  itself. 

We  would  recommend  the  first  method  we 
mention,  which  will  bring  good  results  if 
properly  tried.  In  all  cases  a  lamp  used  in 
the  window  will  cause  a  revival  of  the 
trouble,  and  nothing  else  than  an  electric 
light  can  be  used  with  satisfaction. 

Knowing  the  extent  that  merchants  will 
allow  the  contents  of  their  windows  to  be 
obscured  from  attention  by  frost,  we  think  a 
great  improvement  can  be  made  in  this 
direction.  It  presents  a  bad  appearance  to 
a  store,  and  when  means  can  be  adopted  to 
remove  the  nuisance,  and  are  not  resorted 
to,  it  speaks  ill  of  the  enterprise  of  any 
dealer. 


"GOING  ON  THE  ROAD." 

Now  is  the  time  of  year  many  young  men 
are  preparing  to  make  their  first  attempt  at 
canvassing  the  trade  throughout  the  country, 
and  if  there  be  any  who  are  at  all  ambitious, 
especially  in  choosing  a  commercial  calling, 
sooner  or  later  they  are  destined  to  "go  on 
the  road." 

Every  one  who  has  had  even  the  least  ex- 
perience knows,  that  to  achieve  success  as  a 
commercial  traveller,  requires  special  quali- 
ties. Those  young  men  who  may  be  on  the 
eve  of  embarking  on  their  maiden  trip,  may 
do  well  to  consider  this,  and  to  remember, 
that  to  make  a  trip  profitable  to  the  house 
that  employs  them,  means  a  display  of  in- 
domitable perseverance  on  their  part,  with  a 
"  stick  and  hang  "  till  their  object  is  attained. 
This  is  indispensable  in  any  walk  in  life,  but 
no  more  so  than  in  the  commercial  field, 
where  defeat  is  so  apparent  to  those  who  do 
not  labor  incessantly.  To  make  a  trip  pay 
means  hard  work,  and  even  to  experienced 
men,  innumerable  perplexities  confront  them. 

The  first  trip  a  young  man  may  have  made 
is  a  memorable  one.  If  after  an  absence  of 
six  weeks  he  returns,  only  to  be  dispatched 
over  the  same  field  without  giving  him  time 
to  vent  his  feelings  or  give  the  members  of 
the  firm  a  history  of  his  sojourn  ;  no  doubt 
he  would  feel  like  renouncing  the  good  work 
and  consider  his  lot  an  unbearable  one. 
First  impressions  for  a  time  are  pleasing, 
but  somewhat  troublesome  to  the  novice, 
meeting  as  he  does  new  faces,  treated,  to  be 
sure,  as  a  gentleman,  but  with  a  coldness 
always  evident  in  new  acquaintances. 

Again,  though  this  young  man  has  qualities 
which  may  ensure  his  ultimate  success,  the 
fact  that  he  is  meeting  those  to  whom  in  the 
future  he  is  to  sell  goods  makes  it  indis- 
pensable that  he  create  favorable  impres- 
sions of  himself.  He  must  keep  his  men- 
tal faculties  working  vigorously,  expand- 
ing his  powers,  at  the  same  time  laying  the 
foundation  of  a  second  trip.  Commercial 
travellers  may  be  classified  as  follows  : — 
First,  the  high  salaried    men  of  experience, 


these,  of  course  are  experts  in  their  lines, 
receiving  orders  regulated  largely  by  de- 
mand. Second,  the  class  known  as  the 
"  boys"  which  constitute  the  lively  element, 
"  good  fellows,  "  never  lacking  friends.  This 
class  naturally  need  pushing  occasionally, 
which  aids  in  holding  trade.  This  and  an  ag- 
gressive competition  are  attributes  which 
keep  them  wide  awake.  Third,  the  so-called 
striplings,orthe  youngmen  weallude  to.  Mnay 
a  sermon  has  been  well  directed  to  these  aspi- 
ring youths,  who  need  about  as  much  energy 
to  avoid  temptation,  as  they  do  to  sell  goods. 
Beware  therefore  young  man  in  imitating 
the  commercial  traveller  who  does  not  ad- 
here strictly  to  all  commandments  essential 
to  an  upwright  life.  The  ambitious  young 
man,  who  keeps  in  mind  a  few  simple  re- 
quirements to  be  known  as  a  gentleman,  will 
never  "lose  his  grip,'  and  eventually  will 
become  one  of  our  representative  merchants. 


CAUSES  OF  FAILURE. 

A  large  proportion  of  failures  occurbecause 
the  business  and  living  expenses  exceed  the 
profits  made  on  the  goods,  and  it  is  the  ex- 
ception rather  than  the  rule  for  the  average 
country  merchant  to  realize  his  true  financial 
position  before  the  crisis  is  upon  him.  A 
great  many  do  not  know  how  to  make  up  a 
proper  statement  of  their  affairs  at  the  end 
of  each  year,  and  others  who  could  if  they 
would,  do  not  try  to  be  accurate  in  the  mat- 
ter, but  continue  on  in  a  haphazard  sort  of 
way,  trusting  that  some  unexpected  turn  of 
the  wheel  of  fortune  will  enable  them  to  meet 
the  pressing  demands  of  unfortunate  credi- 
tors. 

It  is  quite  a  common  practice  for  mer- 
chants in  this  country  when  taking  stock  at 
the  end  of  the  year,  to  deceive  themselves  as 
to  the  market  value  of  their  assets.  They 
take  everything  down  in  their  stock  book  at 
original  cost  price,  sometimes  adding  a  per- 
centage for  freight,  but  making  no  allowance 
for  shopworm  or  unfashionable  goods,  and 
very  few  indeed  ever  think  of  taking  off  the 
usual  cash  discount  to  bring  their  stock  down 
to  net  cash  value.  Nor  do  they  take  a  rea- 
sonable amount  off  their  book  accounts  to 
provide  for  bad  debts,  but  figure  the  whole 
into  their  annual  statement  without  any  abate- 
ment whatever,  and  flatter  themselves  that 
they  have  made  considerable  headway,  when 
in  reality  they  have  been  getting  behind 
financially. 

The  average  profit  on  the  sales  of  an  ordi- 
nary country  merchant  does  not  exceed  20 
per  cent.  The  average  business  expenses 
are  at  least  12  1-2  per  cent ,  and  living  ex- 
penses 5  percent.,  making  his  total  expenses 
17  1-2  percent.,  so  that  there  is  only  a  mar- 
gin of  2  1-2  per  cent,  to  cover  bad  debts, 
and  other  unforeseen  losses.  This  small  mar- 
gin is  not  sufficient.  There  may  be  many 
business  men  who  will  dispute  the  accuracy 
of  these  figures,  but  nevertheless  they  can 


be  found  correct.  Insurance  experts  in 
settling  losses  by  fire  contend  that  20  per 
cent,  is  the  maximum  profit. 

In  order  to  get  an  average  profit  of  20  per 
cent,  on  the  sales,  which  is  25  per  cent,  ad- 
vance on  cost,  some  goods  have  to  be  mark- 
ed 40,  50,  and  some  60  per.  cent,  advance  on 
cost,  for  a  considerable  proportion  of  staples, 
as  sugar,  factory  cotton,  nails,  etc.,  are  sold 
as  low  as  10  to  15  per  cent.  Again,  the  per 
centage  all  round  is  considerably  reduced 
by  the  loss  in  weighing  and  measuring,  the 
reduced  prices  at  which  old  goods  have  to 
be  sold,  the  perquisites  that  are  frequently- 
given  to  good  customers,  the  losses  on  farm 
produce,  and  numerous  other  leakages  that 
are  going  on  from  day  to  day  in  every  retail 
business. 

It  is  a  well  known  fact  the  majority  of 
country  merchants  are  afraid  of  their  custo- 
mers, afraid  to  ask  from  them  a  remunerative 
profit,  afraid  to  give  less  than  the  full  market 
price,  for  a  tub  of  butter  or  any  other  kind  of 
produce  that  is  not  up  to  the  proper  standard 
of  quality,  afraid  to  refuse  credit  to  the  un- 
worthy, and  afraid  to  collect  their  accounts 
promptly  each  season. 

In  order  to  make  money  out  of  any  busi- 
ness the  owner  must  have  a  pretty  stiff  back, 
and  although  it  is  necessary  to  be  courteous 
to  all  classes  of  customers,  the  man  who  tries 
to  please  everybody  will  get  left  himself. 
The  public  will  respect  a  man  who  deals 
fairly  but  firmly  with  them  ;  therefore,  no  one 
should  be  afraid  to  ask  a  reasonable  profit  on 
his  goods,  and  a  reasonable  profit  for  a  coun- 
try merchant  is  certainly  not  less  than  25 
per  cent,  on  his  whole  turn  over,  and  we  be- 
lieve one  important  cause  of  so  many  failures 
is  because  the  average  is  not  over  20  per 
cent. 

[to  be  continued  next  week.] 


WHO  CAN  BEST  BE    SPARED  ? 

Young  men,  this  is  the  first  question  your 
employers  ask  themselves  when  business  be- 
comes slack  and  when  it  is  thought  necessa- 
ry to  economize  in  the  matter  of  salaries. 
"  Who  can  best  be  spared  ?"  The  barnacles, 
the  shirks,  the  makeshifts,  somebody's  pro- 
teges, somebody's  nephews,  and  especially 
somebody's  good-for-nothing.  Young  men, 
please  remember  that  these  are  not  the  ones 
who  are  called  for  when  responsible  posi- 
tions are  to  be  filled.  Would  you  like  to 
gauge  your  own  future  for  a  position  of  pro- 
minence ?  Would  you  like  to  know  the  pro- 
babilities of  your  getting  such  a  position  ? 
Inquire  within  !  What  are  you  doing  to 
make  yourself  valuable  in  the  position  you 
now  occupy  ?  If  you  are  doing  with  your 
might  what  your  hands  find  to  do,  the  chan- 
ces are,  ten  to  one,  that  you  will  soon  become 
so  valuable  in  that  position  that  you  cannot 
be  spared  from  it  ;  and  then,  singular  to  re- 
late, will  be  the  very  time  when  you  will  be 
sought  out  for  promotion  to  a  better  place. — 
Printing  Times  and  Lithographer. 
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THE  MARCH   OF    IMPROVE- 
MENT. 

The  ever-restless  inventive  genius  is  con- 
stantly adding  to  the  already  long  list  of 
specialties  that  adorn  the  shelves  of  the 
dealer,  in  the  minutest  labor-saving  article 
as  well  as  the  improved  machine  or  imple- 
ment. The  dealer  is  well  as  the  jobber 
must  be  constantly  on  the  alert  for  the  new 
devices  that  will  sell  on  sight  owing  to  then- 
superiority  over  the  old.  The  manufacturer 
is  kept  keenly  alive  to  all  that  is  being 
done  by  the  rapid  increase  of  competition 
and  when  an  article  has  merit,  be  it  ever  so 
small,  it  is  not  long  until  it  has  been  added 
to  the  list. 

There  has  been  wonderful  improvement 
and  advancement  in  the  hardware  line  dur- 
ing the  past  decade,  though  of  course  it  is 
not  as  noticeable  off-hand  as  is  the  addition 
to  labor-saving  machinery  and  implements. 
One  improvement  in  recent  years  has  been 
the  introduction  of  new  material  in  the 
manufacture  of  standard  goods.  And  then 
a  world  of  novelties  have  been  added  to  the 
culinary  lines,  and  the  labor  in  that  branch 
ot  the  household  has  been  materially  de- 
creased, while  at  the  same  time  the  results 
have  been  more  than  satisfactory  to  the  epi- 
cure.    The  manufacturer,  jobber,  and  dealer 


are  no  longer  content  with  what  is,  but  are 
constantly  looking  out  for  what  should  be. 
This  has  virtually  become  an  imperative 
duty,  and  all  three,  to  be  successful,  must 
keep  abreast  of  the  times  and  along  in  the 
front  rank  of  the  march  of  improvement. 


ALUMINUM. 


J.  Berger  Spence,  of  London,  writes  to  the 
Iron  and  Steel  Trades'  Journal  concerning 
aluminum,  from  which  we  take  the  follow- 
Jng  :  "  To  the  layman  a  few  statistics  may 
be  instructive  relating  to  this  metal.  The 
atomic  weight  is  27.4  With  iron  3  or  4 
pounds  of  aluminum  to  the  ton  reduces  the 
melting  point  to  such  a  liquid  state  that  it 
can  be  run  into  the  finest  interstices  of  the 
mould  and  produce  the  finest  castings  and 
considerably  improve  the  quality  of  the  iron. 
Aluminum  very  easily  amalgamates  with 
copper,  improving  the  quality,  appearance, 
and  strength,  and  resembles  gold.  Useful 
results  are  obtained  with  about  five  percent. 
Aluminum  also  amalgamates  with  many 
other  metals,  and  this  is  a  boundless  track 
for  experiments.  Aluminum  is  sonorous,  and 
doubtless  uhen  alloyed  with  other  metals 
would  produce  as  good  an  effect  as  now  can  be 
produced  from  the  finest  bell  metal.  Its 
lightness  in  this   respect  would  be  of  advan- 


tage for  high  elevations.  The  specific  gravity 
of  the  metal  is  2.55.  It  is  about  one-seventh 
the  weight  of  gold,  about  one-fifth  the  weight 
of  lead,  and,  roughly  speaking,  about  one- 
third  the  weight  of  copper,  zinc  or  iron.  The 
melting  point  of  aluminum  is  about  1,500  de- 
grees Fahrenheit,  while  that  of  iron  is  almost 
double  this  temperature.  The  electrical  con- 
ductivity is  stated  to  be  eight  times  that  of 
iron.  It  is  non-soluble  in  sulphuric  acid, 
which  acid,  produced  from  coal  combustion, 
is  so  destructible  to  iron,  zinc  and  marble. 
It  can  be  beaten  into  plates  as  thin  as  tissue 
paper  and  drawn  out  into  wire  as  attenuated 
as  the  finest  silk.  It  does  not  oxidize  like 
iron,  consequently  does  not  rust,  and  requires 
no  paints  or  protection  from  the  influence  of 
the  atmosphere," 

A  serious  accident  happened  on  board  the 
British  battle  ship  Inflexible,  by  which  one 
of  her  large  boilers  was  rendered  useless. 
By  some  means  at  present  unexplained  the 
water  in  the  boiler  was  allowed  to  run  low, 
with  the  result  that  the  steam  pipes  got  red 
hot,  burning  the  "lagging"  off  as  far  as  the 
upper  deck.  Some  of  the  tubes  were  blown 
out,  and  Capt.  Kane,  who  was  passing  at 
the  time,  was  badly  burned  on  both  sides  of 
the  face  and  on  the  neck.  The  plates  bulged 
in,  and  the  boiler  was  rendered  completely 
useless.  It  is  stated  that  the  gauge-glass 
must  have  been  defective, as  it  showed  plenty 
of  water  in  the  boiler  at  the  moment  of  the 
accident.  A  court  of  inqury  has  been  or- 
dered. 


CORRUGATED 
STEEL    FASTEnSTEES, 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

Toronto. 


3  7     Front    Street    West, 
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V 
DEAD  SHOT  F.  F.  G. 


GUNPOWDER.    "American  Dead  Shot."     TRY  IT. 


STORE  IMPROVEMENTS. 

"A  Padlock"  writes  :— We  think  a  better 
way  to  keep  loose  screws  is  in  drawers  under- 
neath the  counter,  each  drawer  containing 
as  many  round  tin  boxes  as  convenient, 
placed  in  loose.  These  boxes  are  of  differ- 
ent sizes,  each  containing  one  gross  screws, 
with  the  size  and  number  written  thereon. 
The  boxes  can  be  lifted  out,and  when  neces- 
sary counted  without  mixing.  This  is  a  good 
plan  also  for  brads,  shoe  nails,  etc.  The 
plan  for  retailing  glass  submitted  by  Hard- 
ware is  good.  We  keep  the  boxes  on  end 
under  the  counter,  all  sizes  from  8xio  to 
15x30,  16  oz.,  and  take  out  all  packing,  each 
box  being  replenished  from  stock  when 
emptied.  The  size  each  box  contains  is 
tacked  on  the  end.  A  good  way  to  keep 
mill-saw  files  and  rasps  is  to  take  about  two 
shelves  on  the  ledge,  and  divide  them  into 
compartments  of  say  three,  four,  or  five 
inches  apart.  The  divisions  could  be  made 
by  driving  a  piece  of  %  -inch  round  iron  into 
the  ledge,  fastened  to  the  top  in  the  blind 
staples.  Each  compartment  can  then  be 
labeled,  as  for  instance,  6  to  12  in.  mill-saw 
files.  This  may  be  repeated  in  case  of  flat 
and  half-round  bastard  files  and  rasps  In 
case  of  horse  rasps  a  place  may  be  given 
each  size.  By  this  means  you  can  always 
see  how  your  stock  is,  and  is  convenient  in 
selling. 

For  horse  nails  we  have  galvanized  boxes 
made  a  little  larger  than  the  ordinary  boxes 
used,  with  the  front  cut  out  about  half.  We 
find  this  plan  saves  our  fingers  as  well  as 
our  temper,  as  any  person  who  takes  horse 
nails  ont  of  a  box  will  find.  Cut  nails  should 
be  kept  in  bins  underneath  the  counter,  on 
the  inside  if  you  wish  to  keep  yourfloor  clean 
outside. 

If  a  dealer  retaiU  white  lead  and  colored 
paints,  a  piece  of  band  iron,  2  ft.  long  by  1  % 
in.  wide,  bent  at  one  end  for  a  handle,  will 
answer  for  dipping  out  the  paint  ;    keep  one 


in  each  pot,  and  have  a  box  large  enough  to 
cover  the  stock  and  high  enough  to  clear  the 
iron  dippers.  By  this  method  dust  is  kept 
from  the  paint. 

Horse-nail  boxes,  with  green  cardboard  to 
cover  the  end,  make  good  shelf  boxes  for 
shaft-shackles,  padlocks,  door-knobs,  gate- 
hooks,  etc.  Each  box  should  be  sampled. 
Axes  should  be  kept  on  the  counter,  always 
in  sight — that  is,  a  sample  lot.  Have  two 
axe  boxes  nicely  covered  with  green  card- 
board, then  place  on  them  a  sample  of  each 
axe  kept  in  stock,  standing  on  edge.  These 
boxes  will  hold  about  eighteen  axes.  A 
small  book  should  be  kept  in  a  convenient 
place,  say  on  the  edge  of  the  counter,  and  in 
it  should  be  recorded  whatever  is  noticed 
getting  low  or  any  article  of  stock  required. 


WASN'T  GOING  TO  KICK   HIM- 
SELF OUT. 

It  is  often  very  difficult  for  a  salesman  to 
tell  just  where  he  should  cease  to  prevail 
upon  the  merchant  to  purchase.  Some  mer- 
chants must  be  coaxed  and  teased  and 
borne  with  before  they  give  an  order  for 
goods,  others  will  have  none  of  it.  The 
commercial  traveller  who  can  tell  when  a 
merchant's  "No,"  means  "No,"  is  a  much 
favored  individual.  As  a  mutter  of  course, 
the  merchant  never  appears  eager  to  make 
a  purchase.  Even  though  he  is  e  tirely  out 
of  certain  lines  of  goods  and  very  anxious  to 
replenish  his  stocks  he  will  say  to  the  agent 
of  the  wholesale  house :  "  No,  I  believe  we 
are  wanting  nothing  to-day.  Trade  is  slow 
and  we  don't  require  many  goods."  In  this 
way  he  endeavors  to  create  the  impression 
that  nothing  short  of  a  cut  in  prices  or  some 
other  extraordinary  inducement  would  lead 
him  to  make  a  purchase.  The  experienced 
salesman  knows  how  much  of  this  to  believe 
and  so  he  waits  for  the  merchant  to  come 
around  and  do  business.  There  is  a  time  to 
stay  and  there  is  also  a  time   to   go.     It  re- 


quires a  fine  perception  to  tell  when  you  are 
losing  an  order  by  going  or  annoying  a  cus- 
tomer by  staying.  The  story  is  told  of  a 
young  man  who  was  sent  out  after  trade  for 
the  first  time.  He  got  over  his  territory 
very  rapidly  and  soon  returned.  "  Well,  how 
much  did  you  sell  ?"  his  employer  asked.  "I 
didn't  sell  anything,"  said  he.  "Why  not  ?  " 
"Well,  the  merchants  all  said  they  believed 
they  didn't  want  anything  and  so  I  came 
home."  He  had  taken  them  at  their  word. 
Another  story  is  told  of  a  Hebrew  sales- 
man who  was  very  persistent  in  his  endea- 
vor to  effect  sales.  He  would  stay  till  a 
merchant  failed  in  business,  unless  previous 
to  that  time  he  had  sold  a  bill  of  goods  or 
been  thrown  out.  On  one  occasion  a  mer- 
chant, whose  patience  had  been  severely 
tried,  said  :  "  I  have  told  you  repeatedly  that 
I  do  not  wish  to  buy  any  goods  of  you. 
Why  don't  you  go?  What  are  you  waiting 
tor?"  "  Veil,  py  gracious  !  You're  the  most 
unreasonable  veller  I  haff  ever  seen.  Vat 
am  I  vaiting  for?  Dou  you  expect  me  to 
kick  myself  oudt?" — Stoves  and  Hardware 
Reporter. 

POINTERS  FOR  ADVERTISERS 

Don't  expect  an  advertisement  to  bear 
fruit  in  one  night.  You  can't  eat  enough  in 
a  week  to  last  you  a  year,  and  you  can't  ad- 
vertise on  that  plan  either. 

People  who  advertise  only  "ce  in  three 
months  forget  that  most  folks  cannot  remem- 
ber anything  longer  than  about  seven  days. 

If  you  can  arouse  curiosity  by  an  adver- 
tisement, it  is  a  great  point  gained.  The 
fair  sex  don't  hold  all  the  curiosity  in  the 
world. 

Quitting  advertising  in  dull  times  is  like 
tearing  out  a  dam  because  the  water  is  low. 
— Building  Advocate 

A 'eather  duster  disperses  but  does  not  remove 
tb«  dust  from  the  store. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 


HARDWARE. 
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GOLD  and  SILVER    MEDALS, 
Edinburgh,  International  Exhibition,  1887. 


FIRST  ORDER  OF   MERIT, 
Adelaide,  1888,    Melbourne,  1889,    Dunedin,  1890. 


A    G-OOD    NEW    YEAR    TO    YOU  ? 


DEAR    SIR, 


MONTREAL,  NEW  YEAR'S  DAY,  1891. 


We  thank  you  for  your  support  in  the  year  just  closed.      You  have  assisted  us  in  dong  a  LARGER   BUSINESS  than  ever  before, 
and  yet  you  have  found  us  equal  to  doing  it  punctually  and  well. 

We  begin  1891  with  increased  facilities   and  more  extended  organization,  in  view  of  meeting  with    increased  demand  for  our  goods. 

Our  GENUINE  ELEPHANT  LEAD — which  is  guaranteed  100  per  cent,  pure — will  maintain  its  position  in  the  foreground. 

We  have  been  specially  occupied   for  some  time  back   with    CARRIAGE  COLORS   IN    JAPAN,  and  have  laid  down  some  more 
machines  to  help  us  keep  pace  with  the  demand  for  these  fine  goods. 

Our  READY  MIXED   PAINT  arrangements  are  as  near  perfection  as  we  can  think  of. 

FLOOR  PAINTS  have  been  further  hardened.     For  beauty  and  hard  gloss  we  never  hope  to  produce  finer  goods. 

"MISTLETOE"  and  "ROYAL  PERMANENT"  GREENS  are,  this  season,  brighter  than  ever. 

In  VARNISHES  we  have  prepared  a  supply  of  beautiful  stock. 

ALL  our  departments  are  well  equipped  and  able  to  deal  promptly  with  all  requirements. 

Assuring  you  of  our  best  services  throughout  the  year, 

We  are,  dear  Sir,  yours  truly, 

FERGUSSON,  ALEXANDER  &  CO. 


M.  &  L.  Samuel,  Benjamin  &  Co.  are  do- 
ing an  increasing  business  in  their  gas  lamp 
and  globe  department. 

Many  merchants  are  now  busy  at  stock 
taking,  and  no  doubt  find  it  a  good  oppor- 
tunity, as  trade  is  quiet  generally. 

Nickel  deposits  are  known  to  exist  near 
Georgian  Bay,  on  Lake  Superior,  in  what  is 
known  as  the  Spanish  River  region. 

The  Toronto  Plate  Glass  Importing  Com- 
pany resumed  business  shortly  after  the  fire 
which  damaged  its  premises  a  week  ago. 

Mr.  H.  D.  Collins  of  this  cit>  is  selling  out 
his  stock  of  house  furnishing  goods,  and  in- 
tends to  embark  in  the  manufacture  of  hotel 
furnishings  and  ranges. 

Rice,  Lewis  &  Son  are  handling  a  line  of 
forges  that  are  in  wide  demand,  compris- 
ing as  it  does  forges  for  every  purpose  for 
which  machinists  and  smiths  in  all  depart- 
ments of  metal- working  require  them. 

We  understand  there  are  several  American 
firms  who  manufacture  hand-made  files 
taking  orders  from  consumers  in  Canada. 
Their  prices,  we  understand,  are  slightly  be- 
low those  given  here  by  jobbers  who  handle 
Jowitt's    well-known  hand-cut  files. 

The  Russian  Government  have  ordered 
from  Vickers,  Sons  &  Co.,  Sheffield,  solid- 
steel  armour-plates  for  two  gunboats,  which 
are  being  constructed  at  the  Admiralty  Dock- 
yard, called  the  Gremyastchy  and  Otvajny. 
This  order  is  due  to  the  excellent  behaviour 
of  Vicker's  steel  plate  at  the  trials  of  Novem- 
ber 1 1  last. 

A  new  factory  is  being  erected  in  St. 
Henri,  Que.  A  local  firm  have  commenced 
to  put  up  a  building  for  the  manufacture  of 


wire  cables  near  the  barb  wire  factory.  The 
contract  has  been  given  to  Mr.  Joseph  Jacob. 
The  building  itself  is  to  be  200  by  50  feet 
and  three  storeys  high. 

Messrs.  Wm.  McNallv  &  Co.,  of  Montreal, 
have  been  fortunate  in  securing  the  contract 
for  supplying  the  City  of  Toronto  during 
1891  with  inverts  and  scratch  drain  pipes. 

Mr.  John  P.  Conklin,  of  Sanderson,  Pearcy 
&  Co.,  Toronto,  favored  his  friends  with 
very  handsome,  not  to  say  novel  and  attract- 
ive, Christmas  and  New  Year's  cards.  They 
were  among  the  best  we  have  seen  this  year. 
Each  four-page  card  bore  a  small  photo- 
graph of  that  energetic  gentleman. 

One  of  our  subscribers  wishes  to  know 
from  what  firms  in  Canada  he  can  purchase 
large  water  works  pipes.  The  following 
names  have  been  given  him,  St,  Lawrence 
Foundry  Co.,  Toronto,  and  James  Morrison, 
Toronto,  and  Alex.  Gartshore,  Hamilton.  If 
there  are  any  others  we  will  be  please  to  send 
their  names. 

The  business  failures  throughout  the 
United  States  during  1890,  as  reported  to  R. 
G.  Dun  &  Co.,  number  10,907,  or  only  25 
more  than  in  1889.  The  liabilities,  how- 
ever, were  $139,000,000,  an  increase  of- 
$41,000,000  on  those  for  the  preceding  year, 
and  the  largest  since  1884,  when  they  were 
$225,000,000.  In  Canada  the  failures  for  the 
year  were  1,847,  against  1,777  during  1889, 
and  the  liabilities  were  $18,000,000,  an  in- 
crease of  $4,000,000. 

The  Transcontinental  Association  have 
now  issued  a  west  bound  tariff  which  went 
into  effect  Thursday  of  this  week.  The 
classification  appears  to  be  quite  equitable, 
and  the  rates  not  by  any  means  excessive, 
considering  the  great  distance  of  haulage 
from  Ontario  and  Quebec  points  to  the 
Pacific  Coast. 

Said  Mr.  Edison  recently:  "I  never  try 
to  discover  anything — because  I  am  an  in- 
ventor.    There  is  a  big  difference  between  a 


discovery  and  an  invention.  Discovery  is 
an  accident  and  an  invention  is  a  creation. 
Mr.  Bell  discovered  the  telephone,  but  did 
not  invent  it.  I  invented  the  talking  part." 
Whichever  way  it  is  understood  the  tele- 
phone is  a  purely  Canadian  production,  as 
both  the  above  men  of  genius  are  of  Cana- 
dian birth. 

Mr.  J.  D.  Ledyard  of  this  city,  has  written 
a  very  plain  letter  to  the  editor  of  the  Iron 
Trade  Review,  of  Cleveland,  Ohio,  a  local 
paper  printed  in  that  State  has  been  con- 
demning Canadian  iron  ores,  because  a  large 
shipment  laid  on  the  docks  at  Cleveland  com- 
paratively was  worthless,  on  account  of  the 
great  amount  of  sulphur  it  contained.  Mr. 
Ledyard  declares  that  because  a  lot  of  ore 
taken  from  one  mine  contains  sulphur,  that  is 
no  reason  why  all  Canadian  ores  are  the  same. 
Mr.  Ledyard  assures  the  American  trade 
journal  that  there  are  other  mines  in  Canada 
entirely  free  from  impurities  whatever. 

An  American  trade  journal  says  we  are 
"little"  and  "malicious."  Hardware  had 
occasion  to  pass  a  few  remarks  regarding  the 
tin  plate  industry  of  that  country,  and  in  so 
doing  roused  the  ire  of  our  worthy  contem- 
porary. We  do  not  wish  any  evil  to  the  in- 
fant Ameiican  tin  plate  industry;  but  with 
all  due  respect  we  are  of  the  opinion  this 
industry  will  be  in  its  infancy  for  a  hundred 
years  to  come.  Possibly  we  are  too  prone  to 
make  such  prognostications,  but  all  the  tin 
plate  that  will  ever  be  made  in  that  country 
will  easily  render  the  English  monopolists 
quite  eligible  to  still  "truckle"  to  their  old 
customers. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 


HARDWARE. 


every  respect,  and  the  expense  is  compara 
tively  trifling,  the  greatest   item   being,   of 
course,  the  initial  plant. — Plumber  and  Gas 
Fitter's  Review  (London). 


FROM  ITALY. 

We  have,  from  time  to  time,  called  atten- 
tion to  the  sanitary  code  ofltaly,  and  the  im- 
provements and  reforms  being  made  re- 
cently in  that  country.  A  complete  sanitary 
system  was  organized  in  that  country  about 
two  years  ago,  and  the  results  are  important 
in  demonstrating  the  value  of  sanitation.  In 
1888,  it  appears  from  a  statement  recently 
published,  there  were  442,112  cases  of  the 
seven  principal  diseases — small-pox,  measles, 
scarlet  fever,  diphtheria,  typhoid  fever,  typhus 
fever  and  puerperal  fever;  while  in  1889, 
from  the  same  diseases,  there  were  only 
293,107  cases,  or  nearly  150,000  less  than  in 
1888.  This  means,  with  the  usual  or  average 
mortality  from  these  diseases,  a  saving  of 
about  12,000  lives,  besides  the  enormous 
amount  of  sickness  indicated — a  pretty  good 
showing  for  the  first  year.  The  following  is 
a  tabulated  statement  of  the  number  of  cases 
of  each  of  the  two  years  : 

1888.  1889. 

Small-pox 63,632  cases.     39,004  cases. 

Measles  ......220,953     "        $30,961      " 

Scarlet   fever..   44,419      "  30,192      " 

Diphtheria....   41,742      "  28,399      " 

Typhoid  fever.    59,526      "  54,865      " 

Typhus  fever.  .      2,831      "  2,206      " 

Puerperal  fever     9,019      "  7,480      " 


Total 442,122  293,107 

All  those  who  are  not  convinced  of  the 
great  value  of  sanitation  should  study  these 
figures. — Sanitary  News. 


DURABILITY  OF  METAL  PIPES 
AND  OTHER  GOODS. 

The  durability,  elasticity,  and  general 
powers  of  resistance  of  metal  goods  of  all 
kinds,  especially  piping,  can  be  greatly  in- 
creased by  subjecting  them  to  intense  pres- 
sure, which  is  distributed  equally  over  the 
interior  and  exterior  surfaces.  In  order  to 
convey  strong  pressure,  water  is  chosen  as  a 
suitable  agent,  because,  as  a  liquid,  it  trans- 
mits pressure  equally  in  all  directions  The 
articles  to  be  treated  are  placed  in  a  very 
strong  reservoir  of  suitable  dimensions'. 
The  reservoir  is  filled  with  water.  Pres- 
sure is  now  applied  by  means  of  a  hy- 
draulic pump,  capable  of  producing  a  pres- 
sure equivalent  to  that  of  8,000  atmospheres, 
or  8  000  by  1 5  pounds  per  square  inch  of  sur- 
face. This  enormous  pressure  does  no  dam- 
age, because  it  is  transmitted  by  means  of 
water,  which  fills  and  surrounds  on  all  sides 
the  articles  which  are  being  dealt  with.  The 
effect  of  this  treatment  is  to  compress  the 
metal  slightly  but  effectively;  its  action  is 
molecular  and  beneficial  to  a  high  degree. 
Articles  that  are  thus  treated  are  stronger  in 


The  American  Plumbing  Company  of  Win- 
nipeg, Man.,  has  been  sold  to  J.M.  Wells,  of 
that  city. 

Messrs.  Danforth  &  Clark,  plumbers,  etc., 
Buffalo,  N.  Y.,  have  made  an  assignment  to 
Mr.  E.  L.  Cook,  with  preferences  of  $6,840. 

The  weather  of  late  which  has  been  some- 
what changeable,  has  produced  considerable 
work  for  the  plumbers.  Such  work  always 
comes  suddenly  and  in  a  heap. 

In  11  years  the  revenue  of  the  London, 
Ont.,  water  works  has  increased  by  about 
$40,000,  in  1880  the  revenue  was  $19,342.40, 
and  in  1890  it  had  increased  to  $59,080.55 
There  are  now  5,436  services. 

Mr.  Rousseau,  who  was  awarded  the  con- 
tract for  the  Kingston  water  works  suction 
pipe,  has  sent  a  letter  saying  he  has  made  a 
mistake  of  $1,000.  His  tender  should  have 
been  that  much  higher.  He  had  made  his 
calculations  after  returning  from  his  sister's 
funeral,  and  his  mind  was  so  upset  that  he 
made  an  error.  He  begged  permission  to 
add  $1,000  to  his  tender,  and  then  he  would 
furnish  the  proper  securities.  The  commit- 
tee considered  the  case,  and  concluded  that 
he  must  be  held  to  his  original  contract  or 
forfeit  his  cheque  for  $500. 

Dr.  William  A.  Hammond  warns  against 
overheated  apartments.  He  says:  "  an  over- 
heated apartment  always  enervates  its  oc- 
cupants. It  is  no  uncommon  thing  to  find 
rooms  heated  in  winter  by  an  underground 
furnace  up  to  90  deg.  Fights  and  murders 
are  more  numerous  in  hot  weather  than  cold 
weather,  and  the  artificially  heated  air  that 
rushes  into  our  rooms,  deprived  as  it  is  of  its 
natural  moisture  by  the  baking  it  has  under- 
gone, is  even  more  productive  of  vicious 
passions.  It  is  no  surprising  circumstance, 
therefore,  to  find  a  woman  who  swelters  all 
day  in  such  a  temperature,  and  adds  to  it  at 
night  by  superfluous  bed  clothing,  cross  and 
disagreeable  from  very  little  everyday 
troubles  that  would  scarcely  ruffle  her  tem- 
per if  she  kept  her  rooms  at  65  deg.,  and 
open  her  windows  now  and  then." 

Mr.  J.  F.  Stewart,  of  Messrs.  Jas.  Stewart 
&  Co.,  Hamilton,  Ont.,  was  in  the  city  on 
Thursday. 

The  American  Artisan  says,  the  manufac- 
turers of  barbed  wire,  who  met  in  secret 
conclave  in  Chicago  the  other  day,  failed  to 
agree  to  adopt  a  system  of  associate  or  "trust" 
management.  There  was  a  hitch  somewhere 
and  the  wire  men,  after  close  consultation, 
came  to  the  decision  that  the  time  was  not 
ripe  for  consolidation  after  the  style  of  the 
harvest-makers,  the  wheel  men  and  others. 

One  thing  in  particular  should  be  impressed 
upon  clerks— the  necessity  of  careful  attention  to 
small  customers, 


THERE    IS    STILL    ROOM     FOR 
THE  DEALER. 

Hardware  has  been  included  in  the  plans 
of  the  farmers  who,  through  their  "  Alliance," 
are  trying  to  become  merchants  also.  The 
great  numerical  strength  of  this  organization 
and  the  great  importance  of  the  demand  for 
hardware  upon  the  farms  of  the  United 
States,  may  have  had  the  effect  of  frighten- 
ing to  some  extent  the  retailers  in  hardware 
in  those  sections  where  the  Farmers' 
Alliance  has  flourished  to  the  fullest  ex- 
tent, but  already  there  are  evidences  of  the 
beginning  of  the  end  of  this  impracticable 
move  to  drive  the  merchant  out  of  business. 
Not  only  does  the  plan  of  the  farmers 
carry  upon  its  face  every  ele- 
ment of  weakness,  but  history  is  full  of  fail- 
ures of  attempts  in  the  same  line,  the  most 
notable,  perhaps,  being  that  of  the  co-opera- 
tive buying  and  selling  feature  of  the  Order 
of  Patrons  of  Husbandry,  which  suddenly 
sprang  into  popularity  in  the  agricultural 
regions  about  twenty  years  ago.  The  Far- 
mers' Alliance  of  to-day  has  not  the  numeri- 
cal strength  nor  the  systematic  organization 
of  the  "  Grangers,"  nor  does  it  extend  so 
fully  over  the  country  as  did  that  organiza- 
tion. If  the  former  effort  failed  so  signally, 
therefore,  there  is  little  reason  to  suppose 
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that  the  Alliance  will  be  more  successful, 
especially  as  no  improvement  in  plans  has 
been  developed. 

This  co-operative  plan  of  the  farmers  is 
based,  to  begin  with,  upon  the  mistaken  idea 
that  every  man  who  has  anything  to  sell 
otherthan  farm  products  is  making  exorbitant 
profits,  and  that  this  is  the  cause  of  the  low 
prices  of  corn  and  beef.  The  farmer,  figuring 
upon  incomplete  data,  deceives  himself  in 
regard  to  the  amount  of  money  to  be  made 
by  the  merchant  and,  with  his  figures  as  his 
only  guide,  not  unnaturally  concludes  that 
hardware  and  implements  might  be  sold  at 
a  great  reduction  from  ruling  prices  and  still 
leave  a  comfortable  margin  for  the  dealers. 
The  farmers  are  to  be  commended  for  any 
efforts  to  better  their  condition,  and  it  is  a 
hopeful  sign  for  their  class  that  a  constant 
agitation  with  a  view  to  improvement  exists 
among  them.  There  is  no  reason  for  any 
attack  upon  their  motives.  It  is  only  neces- 
sary to  point  out  their  mistake,  both  to 
lessen  their  dissatisfaction  and  to  relieve  the 
merchant  from  any  fear  that  his  occupation 
is  about  to  be  lost. 

There  being  no  such  thing  in  existence, 
and  no  such  thing  possible,  as  a  hardware 
"trust,"  the  retail  dealers  are  every  one 
working  for  himself,  and,  under  such  circum- 
stances, selling  goods  at  the  lowest  living 
profits  in  order  to  make  as  many  sales  as 
possible.  The  prices  of  corn  may  not  be  as 
high  as  the  farmer  would  like,  but  this  alone 
is  not  a  sufficient  reason  for  supposing  that 
corn-planters  are  unreasonably  high-priced. 
This  is  an  era  of  low  prices  in  every  depart- 
ment of  industry,  with  perhaps  this  differ- 
ence in  results  :  that  when  corn  declines  in 
price  the  farmer  goes  on,  producing  more 
corn  than  ever,  while  the  manufacturer  stops 
his  production  whenever  he  is  convinced 
that  the  supply  of  goods  in  stock  is  becom- 
ing too  large  to  be  disposed  of  at  a  profit. 

The  mistake  made  by  the  farmer  in  regard 
to  the  business  of  the  merchant  is  due  to  his 
lack  of  familiarity  with  trade.  If  the  whole- 
sale price  of  an  article  is  one  dollar,  it  may 
seem  to  him  that  $1.10  is  a  good  rate  at  re- 
tail, which  would  be  true  if  the  dealer  did 
nothing  from  day  to  day  but  to  buy  goods  at 
a  dollar  and  sell  them  all  promptly  at  ten 
cents  profit,  with  nothing  to  pay  for  rent, 
fuel,  light,  insurance,  taxes,  clerk  hire, 
account  books,  express  charges,  postage, 
telegrams  and  expenses  of  collecting  bills. 
But  in  adJition  to  all  these  expenses  must 
be  taken  into  account  the  dealers'  losses  in 
the  way  of  bad  debts,  and  from  being  left 
with  unsold  goods  on  hand  which  have  cost 
money.  As  soon  as  the  farmer  plays  at 
being  merchant  for  a  while,  all  these  details 
come  to  light,  and  he  speedily  returns  to  his 
crops.  The  certainty  that  this  must  always 
be  the  case,  should  encourage  the  legitimate 
dealer  in  hardware  and  other  goods  which 
the  farmers  want,  not  to  fear  any  permanent 
loss  of  business  from  spasmodic  attempts  of 
the  alliance  and  similar  concerns. — N.  Y. 
Hardware. 
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DOMINION    CARTRIDGE    COM- 
PANY. 

Canadians  are  watching  with  much  inter- 
est che  establishment  and  growth  in  this 
country  of  industries  which  give  promise  of 
making  it  one  of  the  first  commercial  nations 
of  the  world.  Among  such  institutions  the 
Dominion  Cartridge  Company,  of  Montreal, 
is  deserving  of  special  mention,  both  on  ac- 
count of  the  place  their  manufactures  hold 
in  the  trade  of  Canada  and  of  the  import- 
ance, from  a  military  point  of  view,  in  mak- 
ing us  independent  of  other  countries  in  re- 
spect to  munitions  of  war.  Our  Government 
are  now  securing  their  ammunition  here 
whereas  formerly  it  was  secured  from  United 
States  firms. 

The  Company's  extensive  works  are  situ- 
ated at  Brownsburg,  Que.,  forty  miles  from 
Montreal,  and  comprise,  besides  the  factory 
for  making  cartridges  and  shot  shells,  a  large 
and  complete  machine  shop,  detonator  fac- 
tory and  fulminate  works.  In  addition  to 
these  are  numerous  magazines,  storehouses, 
carpenter  shops,  and  houses  for  the  hands, 
of  which  a  large  number  are  employed.  Of 
special  interest  is  the  testing  house,  in  which 
are  electrical  appliances,  which  show  to  a 
foot  the  velocity  per  second  with  which  a 
bullet  travels,  targets  for  testing  the  accuracy 
of  pistol  cartridges,  and  an  array  of  rifles 
and  pistols  that  makes  the  place  look  like  an 
arsenal.  The  factory  is  lit  throughout  by 
electric  light,  heated  by  steam  and  most 
thoroughly  equipped  in  every  way. 

It  is  very  fascinating  to  watch  the  different 
processes  which  the  manufacture  of  cartridge 
calls  for.  The  machinery  is  intricate,  but  at 
the  same  time  very  powerful,  and  works 
with  a  surprising  accuracy,  picking  up  and 
feeding  the  shells  as  if  possessing  human  in- 


telligence.    A  cartridge  is  made  thus  :     The 
brass  or  copper  is  rolled  in   sheets  and  then 
cut  into  strips,  from  which  shallow  cups  are 
punched.     These  are  drawn  out  by  powerful 
presses  to  the  proper  size  for  the  body  of  the 
shell,  the  larger  sizes  requiring  many  draw- 
ings and  annealings.     The  tubes  are  gauged 
to     one     thousandth     of    an      inch,      that 
they      may      fit      the      chamber      of    the 
rifle  correctly.     The  tubes  are  then  taken  to 
the  headers,  where  ponderous  machinery  at 
one  blow  forces   the   solid  end   into  the  re- 
quired shape.     The  heads  and  ends  are  then 
trimmed  to  the   proper  size,   the  cartridges, 
which  are  bottlenecked,   being   first  reduced 
by  presses  somewhat  similar  to  the  drawing 
presses.  They  next  pass  through  the  priming 
machinery,  where  the  centre-fire  shells  are 
punched  and  capped,  and  fulminate  of  mer- 
cury spun  into  the   rim   of  the   rim-fire,  the 
fulminate  being  kept   wet  to  diminish   the 
danger  of  explosion.     Meanwhile  the  bullets 
have  been  made,  the  lead   being  melted  in 
immense  kettles,  and  run  into  moulds,  which 
cast   rough   slugs.     These    are    swaged   by 
machinery  so  accurate  that  bullets  weighing 
500  grains  will  not  vary  a  single  grain.     The 
bullets  are   then    cannellured    and  greased, 
and  taken  to  the   loading  room,  where  they 
are  seated  into  the  shells  charged  with  pov  - 
der,  which,  after  crimping  and  tumbling,  are 
ready  for  packing.     When  the  great  variety 
of  cartridges  is   considered,  and  the  exact- 
ness essential,  the    complexity  and  accuracy 
of  the  manufacture  can  be  appreciated. 

The  Dominion  Cartridge  Company's  goods 
are  becoming  very  popular  in  Canada  and 
abroad.  They  export  largely  to  all  parts  of 
the  world — Australia,  China  and  Japan, 
Africa,  South  America,  Mexico,  the  West 
Indies,  etc.,  and  are  probably  more  widely 
known  than  any  firm   in  Canada.— Empire. 
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NEW  IDEAS  IN  CONNECTION 
WITH  STOVES. 

Carved  ceiling  ventilators  with  valves 
seem  to  be  a  recent  introduction.  These 
have  an  opening  in  the  centre  for  gas  pipe, 
and  are  made  24,  30,  and  36  inches  in  cir- 
cumference. A  chain  on  either  side  is  sus- 
pended to  close  and  open  the  valves. 

Some  manufacturers  are  making  stoves 
with  a  knife  -  sharpener  in  connection. 
This  will  no  doubt  be  a  boon  to  the  cook, 
who  is  always  on  the  lookout  for  improve- 
ments which  will  expedite  the  duties  of  the 
kitchen 

There  is  an  improved  hot-water  stove  on 
the  market.  They  are  used  principally  for 
heating  greenhouses,  conservatories,  laun- 
dries, carving-tables,  babtistries,  in  fact  any- 
where there  is  a  large  quantity  of  hot  water 
needed.  It  is  claimed  they  are  a  saving  in 
coal,  and  will  heat  500  to  1,000  gallons  of 
water  with  a  comparatively  small  amount  of 
fuel. 

Wrought  iron  ranges  are  not  yet  manu- 
factured in  Canada.  They  are  being  adopt- 
ed to  a  greater  extent  in  the  United  States 
than  formerly.  No  doubt  they  possess  points 
which  would  favor  their  use;  but  the  extra 
cost  over  the  ordinary  cooking  range  is  the 
chief  obstacle  against  their  adoption.  It  is 
not  improbable  some  of  our  energetic  stove 
manufacturers  will  venture  on  wrought  iron 
ranges  at  some  time  in  the  future. 


A    PLAIN    CASE. 

The  following,  which  we  appropriate  from 
the  New  York  Sun,  is  full  of  pathetic  inter- 
est, and  carries  an  obvious  moral  : — 

They  had  lifted  the  body  out  of  the  canal, 
and  a  dozen  of  us  stood  around  it  when  the 
coroner  came.  He  glanced  at  the  face, 
asked  who  first  saw  the  body,  and  then  said  : 

"  I  have  expected  this  for  a  year  or  more. 
Poor  fellow  !    No  inquest  will  be  necessary." 

"  But  isn't  it  a  case  of  suicide?"  asked  one 
of  the  crowd. 

"  Certainly." 

"And  shouldn't  you  investigate  the  cause 
which  drove  him  to  the  rash  act  ?" 

"  I  know  them  already.  He  was  a  clerk 
in  a  hardware  store  next  to  my  office.  Last 
summer  he  got  charge  of  the  stove  depart- 
ment. A  hundred  times  did  I  hear  him 
repeat  : 

"'A  base  burner?  Certainly,  ma'am — 
right  this  way.  Presume  you  saw  our  adver- 
tisement last  Sunday.  The  climax  in  base 
burners  has  at  last  been  reached.  Here  it 
is,  ma'am — our  "Acme."  Isn't  it  a  beauty  ? 
Everything,  outside  of  the  grates  and  win- 
dows, made  of  solid  nickel    and    warranted 


not  to  turn  black.  It's  as  handsome  as  a 
painting,  and  lots  of  people  who  can't  afford 
a  piano,  are  buying  these  stoves  simply  as  a 
parlor  ornament.  What  would  our  grand- 
fathers and  grandmothers  say  if  they  could 
step  from  their  graves  and  behold  a  picture 
like  this  !  We  have  ladies  come  in  here  and 
ask  permission  to  sit  down  and  criticise  the 
stove  as  a  work  of  art,  the  same  as  they 
would  a  piece  of  statuary  or  a  painting. 

"  'And  now  for  the  interior.  This  is  the 
firepot,  as  you  will  see.  As  soon  as  com- 
bustion takes  place  the  hot  air  is  drawn 
down  through  these  flues,  passes  twice 
around  the  top,  passes  over  the  live  fire  to  be 
reheated,  and  finally  escapes  by  the  flue 
when  it  has  no  further  value  as  a  heating 
power.  Economical  ?  That's  our  strong 
point,  ma'am.  We  claim  that  this  stove  will 
heat  four  times  the  surface  with  1  ton  of  coal 
that  any  other  stove  will  with  three.  It  feeds 
and  regulates  itself.  Any  child  can  run  it. 
No  gas  can  escape  when  the  stove  is  closed. 
All  its  parts  are  handy  to  be  got  at,  and  by 
no  possibility  can  any  accident  occur.  It 
lights  a  room  so  that  no  lamp  is  needed, 
saves  enough  in  coal  to  buy  all  your  meat 
and  potatoes,  and  when  not  in  use  as  a  stove 
we  have  a  music-box  to  go  inside  of  it.' 

"  Poor  fellow !  "  sighed  the  coroner,  as  he 
bent  over  him  in  pity.  "This  was  the  song 
he  was  compelled  to  sing  to  earn  his  daily 
bread,  and  we  who  were  near  him  new  that 
the  end  must  finally  come.  It  has  come. 
He  did  not  want  to  live  any  longer,  and 
none  of  us  can  blame  him.  I  will  turn  the 
body  over  to  the  undertaker.  The  jury 
could  only  find  that  he  died  of  a  broken 
heart." 


WHY  DO  OVENS  BAKE  UN- 
EVENLY. 

We  print  below  some  reasons  assigned 
to  the  trouble  of  the  baking  capacity  of 
stoves  which  we  have  endeavoured  to  bring 
before  the  trade: 

To  secure  good  operation  in  cook  stoves 
and  ranges,  see  : 

1.  That  the  flue  stopper  is  in  its  place. 

2.  That  the  chimney  is  clear  and    has  a 


good  draught  at  pipe  hole.  Many  chimnies 
are  made  too  low  and  draw  better  when  a 
smoke  stack  is  put  on  them. 

3.  That  the  pipe  fits  closely  on  the  stove 
and  in  the  chimney.  No  air  should  go  in 
outside  of  the  pipe. 

4.  That  the  pipe  does  not  go  too  far  in  the 
chimney. 

5.  That  no  ashes  from  chimney  get  into 
the  end  of  the  pipe. 

6.  Avoid  having  the  pipe  telescope  at  the 
elbow  If  you  have  all  these  parts  properly 
adjusted  and  well  arranged,  open  the  direct 
draft  damper  and  see  if  you  can  get  a  good 
fire  in  the  stove,  together  with  a  strong  draft. 
If  the  stove  will  not  burn  well,  then  the 
trouble  is  not  in  the  stove  but  above  it. 

If  the  fire  burns  well  on  the  above  direct 
draft,  close  the  oven  damper;  then  if  it  wil' 
not  heat  the  oven  and  bake  well,  please  ex- 
amine the  flues  and  damper,  and  see: 

1.  That  all  the  flues  are  open  and  clear,  so 
that  smoke  can  freely  pass  through  them. 
In  cleaning  flues,  many  do  not  clean  all  the 
flues,  and  frequently  push  soot  and  ashes 
into  back  corners,  and  in  that  way  stop  them 
up. 

2.  Examine  all  the  dampers  in  the  flues 
and  see  that  they  open  and  close  tightly  and 
do  not  get  out  of  place 

3.  Be  sure  that  you  know  how  they 
operate,  so  they  may  not  be  open  when  you 
think  they  are  closed. 

If  you  are  trying  a  stotfe  without  a  hot- 
water  reservoir  and  have  everything  in  good 
order  as  heretofore  described,  it  cannot  pos- 
sibly fail  in  operation  if  you  close  the  direct- 
draft  damper  and  throw  all  the  heat  around 
the  oven.  Time  should  be  given  to  get  the 
oven  hot  before  trying  to  bake. 

If  you  have  a  stove  with  a  reservoir,  be 
sure  that  the  damper  (if  one  is  in  the  stove) 
to  force  the  heat  under  the  reservoir  is  closed 
so  that  all  the  heat  must  go  around  the  oven. 
Many  reservoir  stoves  have  two  dampers, 
and  in  that  case  both  should  be  closed. 

We  have  known  many  persons  who  have 
tried  to  use  such  stoves  with  that  damper 
under  reservoir  open  when  they  thought  it 
was  closed.  On  that  account  the  oven 
heated  too  slow,  but  worked  fast  enough 
when  they  closed  the  damper. — Ex. 
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Tarred   and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


&  L,  SAMUEL  BE 


&COM 


D 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


I  AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  book  your  orders  for  following  goods  for  spring 
shipments,  so  that  yon  will  have  them  in  due  season:  Harvest  Tools, 
Spades  and  Shovels,  Lawn  Mowers,  Churns,  Milk  Can  Fixtures,  G-reen 
Wire  Cloth. 

Headquarters  for  G-eneral  Hardware.  Tinsmith's  and  Plumber's, 
Nickel  Platers  Supplies. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 


No.   1    RUMFORD   PLACE, 


LIVERPOOL. 
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MONTREAL   MARKETS. 

Montreal,  Jan.  15,  1891. 
There  has  been  no  pronounced  change  in 
any  line  since  our  last  letter,  the  position  re- 
maining essentially  the  same.  While  busi- 
ness has  not  increased  yet  to  any  appreciable 
extent,  the  present  movement  in  all  lines  of 
heavy  material  being  a  purely  jobbing  one  in 
small  lots,  ex  store.  Chemicals  have  attracted 
some  attention  in  this  respect,  but  iron  and 
other  lines  remain  dull  as  a  general  thing. 
Values  remain  about  the  same,  and  the  tone 
of  the  whole  is  firm,  whatever  changes  we 
note  being  in  the  way  of  advance. 

IRON  AND  HARDWARE. 

There  is  but  little  to  add  in  connection 
with  this  market  aside  from  what  was  said 
a  week  ago.  Business  is  principally  made 
up  of  jobbing  sales  ex  store,  but  we  cannot 
cite  any  during  the  part  week,  in  fact,  we  do 
not  come  across  a  single  instance  where 
there  has  been  any  trading  in  pig  iron.  The 
feeling,  locally,  is  unchanged,  while  advices 
from  Great  Britain  do  not  speak  of  anything 
strikingly  new  in  the  position.  Matters  in 
brief  are  yet  in  statu  quo,  and  the  feeling 
will  remain  unsettled  until  a  move  one  way 
or  the  other  has  been  taken.  At  present 
there  is  nothing  to  be  said  except  that  the 
market,  locally,  remains  in  quiet  tone.  Pig 
is  quoted  steady  at  $23  to  $23.50  ex  store, 
and  in  other  lines  there  is  little  or  no  change. 
Tin  plates  remain  unsettled  as  regards  val- 
ues, and  nothing  is  doing  in  them  here, 
prices  being  more  or  less  nominal,  but  it 
would  certainly  take  an  outside  figure  to 
move  any  stock  ex  store  here,  say  $4.50  for 
ccke,  and  the  supply  is  as  we  have  stated 
several  times  previously,  very  light.  It  is 
natural,  therefore,  that  holders  are  firm,  with 
the  position  at  the  source  of  supply  as  it  is. 
In  shelf  goods  tnere  is  nothing  particular  to 
note,  the  houses  being  still  more  or  less  en- 
gaged in  averaging  up. 

NAILS. 

The  nail  market  is  essentially  the  same — 
that  is  to  say,  there  is  nothing  doing  but  the 
merest  hand-to-mouth  trade  on  the  old  basis. 
As  we  said,  however,  makers  are  consider- 
ing an  advance,  and  we  may  have  something 
to  add  in  the  course  of  a  week  or  so. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg    ....      2   50 

8  dy  to    9  dy,       "  "  ....      2  75 

6  dy  to  7  dy,  "  "  ....  3  00 
4  dy  to  5  dy,  Am.  pat  ....  325 
3  dy,  hot  cut,  per  keg,  Am.  pat   ....     4  00 

3  dv  fine  hot  cut,        "  ....      5   50 

4  dy  to  5  dy,  cold  cut,  Can  pat 3  00 

3  dy,  cold  cut,  "  ....     3  50 

2  dy,  hot  cut,  nails     "  ....      5  70 

Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2  60  $315 

9  dy          "            "       2  85  3  45 

8  dy          "            "       2  85  3  70 

7  dy  "       3   10       4  00 

6  dy  "       310      4  30 

5  dy  "       3  35      4  30 

4  dy  "  "       3  35       4  60 

3  dy  "  "       4  10       5   50 

3  dy  fine  "  "       5  60      6  60 


CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  5° 

4  dy  %  5  dy,  per  keg   3  07 

6  dy  @  7  dy,       "          3  57 

8  dy  @9  dy,       "          ...'. 3  25 

10  dy  @  30  dy,     "  3  00 

Cut  spikes,  "  2  55 

COMMON    FLOUR    BARREL   NAILS. 

Y%  inch,  per  keg $4  80 

1       "  "        4  20 

1  V%   "  "         4  50 

Finishing  nails  75c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.45  for  inch  to 
$3.50  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.45  for  i-inch  to 
$3.25  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.95  for  i-inch  to  $3-75 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  percent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.    P.  D.  brand  similar  terms. 

CHEMICALS. 

The  week  has  witnessed  a  fair  movement 
in  a  jobbing  way  ex  store,  but  nothing  of 
special  importance  has  transpired.  The  tone 
remains  firm  and  there  is  no  change  in 
prices  except  in  an  upward  direction,  bleach- 
ing powder  being  10  to  15c.  higher,  at  $2  to 
$2.25,  while  soda  ash,  yellow  pruss.  of  pot- 
ash, and  other  heavy  chemicals  are  firm  at 
the  advances  mentioned  previously.  Ad- 
vices from  Great  Britain  do  not  reveal  any 
change  within  the  past  week  except  in  sul- 
phur, which  is  somewhat  higher  both  for 
roll  and  flours,  but  no  change  is  noted  local- 
ly as  yet. 

GLASS. 

This  article  moves   along  quietly  in  a  job- 
bing   way  on    the    old   basis — viz.,  $1.50  to 
$1.60  for  first  and  second  breaks. 
PAINTS  AND   OILS. 

This  market  shows  no  change,  and  no 
business  of  importance  has  transpired  during 
the  past  week,  the  tone  being  maintained  un- 
changed. Oils  generally  rule  steady,  New- 
foundland cod  jobbing  out  at  45c ,  and  re- 
fined seal  57KC-  Linseed  oil  is  unchanged; 
65  to  67c.  for  raw  and  68  to  70c.  for  boiled. 
Cod  liver  encounters  a  jobbing  demand  at 
90c.  to  $1.10  for  Norway  and  60  to  70c.  for 
Newfoundland.  Leads  rule  firm  and  un- 
changed as  follows:— White,  $6.25  to  $6.75; 
No.  1,  $5.25  to  $5.50;  No.  2,  $4.50;  No.  3, 
$4  to  $4.25;  dry  white,  6  to  6j£c;   do.  red, 

AlA  to  5c. 

NAVAL,  STORES. 

There  is  no  change  in  this  market  and 
business  continues  practically  net.  Prices 
are  unchanged.  Turpentine,  6o@  61  c. ;  rosins, 
S2@S4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  s^c.  for  colored,  and 
7@ioc.  for  white;  oakum,  *,%@7}ic.\  and 
cotton  oakum,  10  @  12c. 

CEMENT   AND  EIRE   BRICK. 

There  is  no  change  to  note  in  the  con- 
dition of  the  cement  trade,  there  being  ab- 
solutely nothing  doing,  so  that  the  position 
of  values  is  purely  nominal,  but  the  tone  on 
English  brands  is  decidedly  firm  and  we 
quote  $2.45  to  $2.60  for  Belgian  and  English 
brands  respectively.  Firebricks  are  moving 
out  a  little  more  freely,  while  prices  are  very 
firm  at  $24  to  $30.  per  1000. 

PETROLEUM. 

During  the  week  further  cutting  has  been 
indulged  in  on  refined  stock,  and  12c  is  now 
regular,  as  the  price  at  Petrolia  is  a  %c. 
lower,  or  \6,%c.  laid  down  here.  Dealers, 
however,  contend  that  this  is  rock  bottom, 
and  no  lower  prices  will  be  seen.  We  quote 
Canadian  12c.  at  Petrolia  ;   \^%c.  Montreal, 


in  car  lots  ;  15X  to  I5^c  for  smaller  quan- 
tities. American  23c.  in  car  lots  ;  and  23>£c. 
to  24>£c.  in  smaller  quantities.  American 
benzine  is  staedy  at  23^0  to  25c,  and  Cana- 
dian 14^  to  15c. 


TORONTO    MARKETS. 

TORONTO,  Jan.  16,  1891. 

Trade  has  been  somewhat  more  buoyant 
this  week  both  here  and  abroad.  Stocks  are 
light  and  as  prices  are  comparatively  low 
the  improvement  will  have  a  tendency  to 
stiffen  values.  Recent  cable  advices  indicate 
that  the  market  is  considerably  firmer  than 
for  sometime  past.  This  may  however  be 
attributed  to  the  severe  weather  in  England 
and  the  considerable  increase  in  the  price  of 
of  coal  and  the  strikes.  Still  apart  from  these 
important  factors  the  colonial  consumption 
is  expected  to  keep  all  manufacturers  busy 
up  to  late  in  the  shipping  season.  The  only 
change  in  local  values  has  been  the  advance 
in  tin  plates  in  sympathy  with  the  rise  abroad. 

IRON  AND  STEEL. 

Demand  for  all  kinds  of  iron  and  steel  has 
been  quiet  all  week,  and  prices  remain  steady 
at  last  weeks  figures.  Bar  is  held  at  $2.25 
to  $2.30.  Pig  is  quoted  at  $23  to  $24  for 
Carnbroe;  $22  for  Middleboro;  $22.50  for 
Southern,  and  Niagara  Forge  with  No.  1 
Soft  Foundry  at  $23. 

COPPER. 

The  market  has  been  in  a  somewhat  un- 
satisfactory state  and  prices  favor  buyers. 
There  has  not  been  so  far  any  satisfactory 
solution  as  to  the  causes  which  have  operated 
to  weaken  the  market.  The  impression  seems 
to  prevail  that  it  is  not  owing  to  any  check 
in  the  consumption,  but  more  to  want  of 
unity  on  the  part  of  producers,  who  maintain 
that  present  figures  are  not  paying  them. 
English  best  selected  has  been  selling  at 
i5ji  to  1 6c.  but  rornd  lots  can  be  bought  at 
less.  Foreign  markets  show  a  slight  im- 
provement. London  cables  merchant  bars 
at  ,£52  5s.  to  $52  7s.  6d.  for  spot  and  ,£52  1 5s. 
to  ,£53  for  futures. 

INGOT  TIN. 

The  market  is  if  anything  a  shade  easier, 
although  New  York  private  reports,  under 
date  of  the  13th  inst.,  state  that  there  was  a 
little  more  life  in  the  article  on  that  day. 
Prices  are  unchanged,  at  24^  to  25c,  but 
1 -ton  lots  might  be  shaded  l/(c.  Cables 
report  an  advance  of  about  £1  per  ton,  spot 
being  quoted  at  ,£91  10s.  and  future  £92. 
LEAD. 

Demand  is  nominal  at  the  moment.  Con- 
sumers seem  to  be  fairly  well  stocked,  and 
the  market  is  not  very  closely  watched. 
Quotations  remain  at  4  to  4^c.  for  pic  and 
5  to  5/^c.  for  bar.  The  general  situation, 
however,  is  improving.  Cables  make  the 
London  market  firm  at  ,£12  15s.,  which  is 
considerably  higher  than  spot  quotations 
here. 

ZINC  AND   SPELTER. 

Demand  is  light  and  lccal  prices  are  un- 
changed. Outside  markets  are  rather 
easier. 

ANTIMONY. 

There  is  very  little  if  any  demand,  and 
prices  are  unchanged,  at  21  to  22c.  for  Cook- 
son's  and  19  to  20c.  for  other  brands. 

CANADA    PLATES 

Little  or  no  enquiry.  Consumers  appear 
to  have  sufficient  to  last  the  whole  of  the 
season.  Stocks  are  very  limited  both  here 
and  in  Montreal,  and  any  special  inquiry 
would  have  a  tendency  to  stiffen  the  figures, 
as  they  are  being    sold    to-day  at  less  than 
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they  could  be  imported  for.  There  is  only 
one  brand  on  the  market,  Blainia,  which  is 
held  at  $3.20  to  $3.25  per  box. 
TIN  PLATES. 
The  tin  plate  market  is  the  strongest  on 
the  list.  Cables  are  higher,  an  advance  of 
about  is.  per  box  now  being  established. 
Here  jobbers  are  firm,  at  $5.25  to  $5.50  for 
charcoals  and  $4.75  to  $5  for  coke.  Special 
sizes  are  25c.  extra.  The  increased  price  of 
ordinary  brands  may  induce  consumers  to 
go  in  for  the  higher  grades,  which  have  not 
advanced  in  proportion. 

GALVANIZED  IRON 

Principal  makers  and  brands  that  are  fa- 
vored in  Canada  remain  without  alteration. 
Good  ordinary  makes  appear  to  have  taken 
the  place  in  almost  every  instance  of  the 
higher  grades,  which  are  practically  unsale- 
able at  prices  that  they  cost  to  import. 
GLASS. 

Window  glass  remains  without  alteration, 
and  for  immediate  requirements  the  trade 
appears  to  be  well   stocked. 

OLD  MATERIAL. 

During  the  past  no  fluctuations  in  prices 
have  taken  place.  Many  of  the  foundries  are 
still  engaged  in  taking  stock,  and  other  things 
incidental  to  the  closing  of  the  old  years' 
business.  Dealers  paying  prices  are  as 
follows  :  No.  1  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c.  ;  No. 
1  wrought  scrap  60  to  65c;  No.  2,  includ- 
ing sheet  iron, hoop  ironand  mixedsteel,  2oto 
25c;  new  scrap  copper,  10  to  no;  heavy  scrap 
copper  1 1  %  to  12c.';  old  copper  bottoms,  9  to 
9/^c;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  Qj^c. ;  scrap 
lead  7.Yz  to  2^c ;  scrap  zinc,  iVz  to  3c. ;  scrap 
rubber,  2^  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PAINTS    AND  OILS. 

The  feature  in  this  market  this  week  has 
been  a  big  jump  in  turpentine  of  4c.  per  gal- 
lon to  62  to  63c.  owing  to  the  easier  money 
market  Linseed  oil  is  lower  abroad  and 
Canadian  manufacturers  have  reduced  their 
ptices  ic.  to  65c.  for  raw  and  68c.  for  boiled. 
Castor  oil  is  steady  at  \ox/z  to  12c. 

Paints  are  held  as  before,  but  the  demand 
is  slightly  more  active. 

PETROLEUM. 

The  local  market  is  without  features  to 
change  the  stereotype  form  which  it  has 
worn  for  weeks  past.  There  is  no  change 
in  prices,  and  business  is  very  quiet. 


HIDES.  ETC. 

HiUKS  — Have  improved.  No.  1  green  are 
5c,  and  cured  are  5  1-2  to  5^0  Stock  is 
scarce,  as  slaughtering  has  not  re-commenc- 
ed largely. 

Skins — Sheep  are  unchanged  and  in  low 
supply,  at  $1  to  $1.30. 

Tallow — Rough  is  unchanged  at  2c,  but 
rendered  has  advanced  to  5>4  and  6c,  being 
rather  scarce  at  present. 

Wool — Is  weak,  at  20c  Buyers  are  not 
anxious  for  business  at  present  upon  this 
basis,  as  they  claim  21c.  is  the  utmost  they 
can  get. 

RAW  EURS. 

The  pricesfor  rawfurs  are  unchanged.  The 
following  are  the  quotations  :  — Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox.cross,  $2  to  $5;  lynx, 
$i.5oto$2.5o;  martin, 75  to  90c;  mink,  dark, 
75c  to  $1.25  ;  Muskrat,  fall,  12c  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c  ; 
skunk,  25  to  $1.25. 


AMERICAN   MARKETS. 

NEW  YORK,  Jan.  15,  1891. 
In  the  pig  iron  market  affairs  have  not 
changed  for  the  better.  Despite  the  shut- 
ting down  of  furnaces  in  the  Shenango  and 
Mahoning  Valleys  and  the  restriction  upon 
furnace  work  in  the  South,  consequent  upon 
labor  difficulties,  it  would  appear  that  there 
is  an  ample  supply  of  iron  suitable  for  the 
wants  of  Eastern  consumers  on  offer,  and 
evidence  is  wanting  of  any  anxiety  on  the 
part  of  consumers  regarding  future  sup- 
plies or  prices.  In  point  of  fact,  the  pig 
iron  market  in  this  section  is  rather  weak, 
as  well  as  quiet.  Standard  Pennsylvania 
brands  of  foundry  pig  iron  are  selling  at 
$17.50  for  No  1  and  $16.50  for  No.  2. 
Inferior  brands  are  difficult  to  place  at 
50c  under  those  prices.  Some  few  popular 
Southern  brands  are  selling  in  small  lots 
at  about  the  same  figures,  but  orders  for 
good-sized  parcels  have  been  taken  by  at 
least  one  prominent  producer  at  prices  on 
the  basis  of  $1625  at  tide-water  for 
No.  1  foundry,  and  it  is  rumored  that 
nearly,  if  not  quite  as  low  rates,  have 
been  accepted  by  competing  concerns. 
In  the  absence  of  improvement  in  the  status 
of  affairs  in  the  steel  trade,  there  has  been 
no  change  for  the  better  on  Bessemer  pig 
iron  or  other  crude  materials  employed  in 
the  manufacture  of  steel.  Bessemer  pig  is 
still  selling  at  $16  to  $16.50  at  furnace,  and 


slowly,  whilst  $29  would  appear  to  be  full 
value  for  20  per  cent,  speigeleisen,  and  $60 
to  $62  the  best  rates  obtainable  for  80  per 
cent,  feuro-manganese.  Small  parcels  of  old 
iron  rails,  it  is  stated,  have  been  sold  01 
offered  by  railroad  companies  at  prices  equi- 
valent to  $22.50  here  without  leading  to  busi- 
ness, and  that  quotation  evidently  represents 
full  values  at  the  present  time,  there  being 
very  little  demand  from  any  quarter. 
Wrought  scrap  iron  does  not  appear  to  be 
offered  at  less  than  $21,  but  the  demand  is 
very  slow,  and  best  bids  are  not  better  than 
within  $1  of  the  prices  asked 

TIN. 

The  advance  in  London  has  served  to 
stiffen  prices  for  pig  tin  in  this  market  to 
some  extent  the  past  few  days,  but  specula- 
tion has  been  very  tame  at  the  advance,  and 
no  improvement  is  noticed  in  purchases  by 
jobbers  or  consumers.  On  the  Metal  Ex- 
change 10  tons  have  been  sold  for  this 
month's  delivery  at  20.20c  and  10  tons  for 
March  at  20.30c  net  cash.  Spot  stock  at  the 
close  was  valued  at  about  2o^c  for  5  to  10 
ton  lots,  and  2o^g  to  21  Xc-  for  smaller  quan- 
tities. 

COPPER. 

The  position  of  the  copper  market  is  un- 
changed. On  the  part  of  the  Lake  Superior 
companies  the  closest  secrecy  is  observed  as 
to  what  may  be  going  on,  but,  whilst  efforts 
are  still  made  to  cause  it  to  appear  that  15c. 
is  market  value,  parcels  of  Lake  product  are 
secured  in  some  quarter  or  other  at  i4^c, 
if,  indeed,  not  at  less.  On  Arizona  ingot  13c 
is  now  a  common  quotation, and  12  to  \2%c. 
seems  to  fairly  reflect  market  value  of  com 
mon  casting  copper. 

LEAD. 

Under  the  stimulus  of  rather  freer  pur- 
chases by  consumers  the  market  for  pig  lead 
has  further  improved  and  is  looking  quite 
strong  at  the  present  time.  During  the  past 
week  probably  1000  tons  have  changed  hands 
at  from  4.45c  up  to  4.55c  and  holders  now 
ask  4.6o@4.65c  In  the  West  the  position  is 
strong,  with  4.30c  quoted  from  St.  Louis. 
SPELTER. 

Spelter  for  shipment  from  the  West  is 
more  freely  offered  and  at  rather  lower  prices, 
without  stimulating  action  on  the  part  of 
buyers.  Prime  Western  may  now  be  had  at 
5.75c  for  this  month  and  5.60  to  5.65c  for 
later  shipment. 

TIN  PLATES 

Tin  plate  of  all  descriptions  is  held  very 
firmly  at  the  recent  advance,  and  future 
deliveries  still  cost  more  by  5c  per 
box     than     spot     goods.        The     dealings 


Broad  Hoop  Can  Trimmings. 

Ironclad  Pattern  Can  Trimmings. 

Creamery  Pail  Trimmings  with  NEW  GAUGES. 

Samples  new  gauges  at  our  Toronto  Office  or   on   applica- 
tion. 

Large  assortment  of  Tinners'  sundries. 

THOS.   DAVIDSON  &  CO., 


WORKS  :  St.  O'unegonde.  Que. 


1  1    Front  St.  W.,  Toronto. 
474  St.   Paul  St.,  Montreal. 
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HARDWARE. 


MA  R  KETS—  Continued. 

latterly  have  been  on  a  smaller  scale, 
however,  and  the  demand  at  present  is  mo- 
derate. We  quote  as  follows  :  1.  C.  Char- 
coal, 1-2  cross  assortment,  Melyn  grade, 
$6.25  to  .  .  .  ;  f  r  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5-75  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.87^  to  .  . ;  M.  F.,  20x28, 
$15.50;  YVorcester,  14x20,55.50  to  ....  ; 
Worcester,  20x28,  $10.80;  Dean  grade,  14x20, 
$5.25    to    . .  .  . ;  Dean  grade,    20x28,    $10.25 

to ;  D.  R.  D.   grade,    14x20,  $4.85   to 

;  D.  R.  D,  grade,  20x28,  $9    80  to ; 

I.  C.    Coke— Penlan  grade   (iron),  $5.35   to 

....  ;   J.  B.  grade,    14x20,  $5.45  to     

I.  C.  Bessemer  steel,  14x20,  coke  finish,  $5.35 
to  .... ;  I.  C.  Bessemer  steel,  squares,  $5.50 
to  $5.55  basis;  I  C.  Siemens  steel,  squares, 
$5.65  basis. 

HE  WANTED    A    CORN     KNIFE. 

"Got  any  corn  knifes?"  inquired  the  new 
clerk  of  the  city  salesman,  both  employed  at 
the  same  wholesale  hardware  store. 

"Corn  knives?  Corn  knives  ?  Why,  cer- 
tainly, the  latest  brands,  guaranteed  to  give 
satisfaction,  never  turn  at  the  edge,"  replied 
the  salesman,  rapidly  thumbing  over  the 
leaves  of  an  eight  hundred  page  catalogue. 
"Corn  knives — ah,  yes,  here  we  are;  which 
kind  do  you  want?" 

"Give  it  up.  I  want  something  that  will 
cut  cleaner  than  a  whistle.  Let  me  see  what 
you  have  in  stock." 

"  All  right,  step  this  way." 

"Not  so  fast,  young  man.  You  may  not 
know  what  it  is  to  have  a  gosh  danged  corn 
pulling  the  roots  of  your  hair  clean  down  to 
the  soles  of  your  boots.     Not  so  fast." 

The  salesman  stopped  at  the  fifth  story, 
while  his  customer,  the  new  clerk,  who  had 
shouted  from  the  foot  of  the  stairway,  hob- 
bled after  him.  He  apologised  for  his  hurry, 
and  expressed  sympathy  for  the  sufferings  of 
the  corn-afflicted  customer. 

"  But  one  of  these  corn  knifes  will  do  the 
trick  for  you  better  than  any  corn  doctor. 
These  patent  medicines  and  quack  nostrums 
are  all  fudge.  Of  course  a  corn  must  be 
cut.  '  Mr.  Dash' — to  the  manager  of  the 
fifth  floor — 'Will  you  please  show  this  gentle- 
man a  few  corn  knives  ?'  " 

Mr.  Dash  led  the  sufferer  to  a  room  filled 
with  agricultural  implements. 

"These  are  our  perfected  corn  knives," 
pointing  to  a  short-handled  affair  with  an 
eighteen-inch  blade,  "  the  finest  in  the  mar- 
ket. 

But  the  suffering  customer  had  turned  on 
his  heel  and  was  looking  lor  the  city  sales- 
man who  had  tramped  him  up  five  flights. 
But  the  salesman  was  nowhere  to  be  seen, 
nor  did  he  venture  on  the  floor  until  he  had 
seen  the  seeker  for  corn  knives  seize  his  pen 
and  scatter  ink  frantically  over  a  bill  head, 
after  bestowing  a  malediction  on  the  door- 
keeper for  having  turned  him  over  to  such  a 
greenhorn. 

"How  was  I  to  know  there  were  two 
sorts  of  com  knives,"  the  salesman  explain- 


ed. "  I  always  found  the  penknife  good 
enough  for  me,  but  I  thought  he  wanted 
something  bettter." 

Although  the  above  happened  fifteen 
years  ago,  a  week  scarcely  passes  by  with- 
out some  one  reminding  the  former  verdant 
youth  of  his  attempt  to  purchase  a  corn 
knife.— Ex. 


TAXING    COMMERCIAL   TRA- 
VELLERS. 

We  are  pleased  to  hear  that  the  Board  of 
Trade  of  Victoria,  B.  C,  is  about  to  repeal 
the  tax  imposed  on  commercial  travellers 
who  visit  that  city  to  sell  goods.  While  the 
jobbing  trade  of  that  citv  is  no  doubt  placed 
in  a  disadvantageous  positior,  we  must  com- 
pliment the  Victoria  business  men  on  doing 
away  with  so  antiquated  a  custom.  The 
Winnipeg  Commercial  thus  refers  to  the 
matter : — "On  the  score  of  prctection  to  local 
wholesale  houses,  it  is  very  doubtful  if  the 
Victoria  trade  gains  anything  from  this  tax. 
The  trave  lers  may  stay  away  from  Victoria, 
but  they  still  have  all  the  rest  of  the  province 
to  work  in.  Besides  retail  dealers  in  Victoria 
who  wish  to  buy  from  outside  houses  will 
not  be  restrained  therefrom  on  this  account. 
As  has  been  seen  in  the  case  of  V  ictoria, 
these  local  retailers  cross  over  to  Vancouver 
or  some  other  place,  where  they  meet  the 
travellers  and  make  their  purchases.  Thus 
Victoria  loses  the  trade  of  these  commercial 
men,  and  oesides  secures  their  ill  will.  We 
think  it  will  be  decidedly  better  for  Victoria 
dealers  to  work  in  open  competition  with 
eastern  houses.  This  commercial  tax  is  an 
antiquated  notion,  which  has  been  banished 
from  progressive  communities.  It  is  not  worthy 
of  a  thrifty  and  enterprising  city  like  Victoria. 
The  knowledge  spread  abroad  that  such  a 
tax  is  imposed,  will  do  the  city  more  harm 
many  times  over  than  any  slight  gain  which 
may  be  derived  locally  therefrom.  The 
board  of  trade  has  therefore  shown  its  good 
sense  in  asking  for  the  repeal  of  the  law,  and 
no  doubt  the  request  will  soon  be  acted  upon. 


CONSOLIDATION  IN  THE 
STEEL   TRADES. 

The  latest  movement  in  the  direction  of 
consolidating  the  steel  manufacturing  inter- 
ests in  the  United  States  Company  by  the 
Lackawanna  Company,  the  consummation 
of  which  took  place  a  few  days  ago.  Be- 
tween the  consolidation  last  year  of  the 
llhnois  mills,  the  subsequent  absorption  of 
the  Alleghany  Company  by  the  Carnegie  in- 
terest and  this  acquisition  by  the  Lacka- 
wanna Company,  conflicting  interests  have 
been  reduced  considerably,  and  it  now  re- 
mains to  be  seen  whether  the  new  order  of 
things  will  bring  about  the  results  sought 
for.  Outside  of  the  three  interests  cited,  all 
of  which  appear  harmonious  in  the  matter  of 
forming  an  effective  combination,  there  is 
practically  nothing    to  contend   against  ex- 


cept the  Pennsylvania  Steel  Company  and 
the  Bethlehem  Company.  The  latter  con- 
cern is  in  a  position  that  enables 
the  management  to  look  elsewhere  than  to 
the  railroad  companies  for  patronage,  and 
would  likely  harmonize  with  the  several  con- 
solidated interests  for  the  purpose  of  regula- 
ting production  and  prices.  The  Pennsyl- 
vania Steel  Company  has  underway  an  ex- 
tensive plant  of  the  most  modern  type  in 
the  vicinity  of  Baltimore  and  enjoys  several 
advantages  therefrom  in  the  matter  of  se- 
curing raw  material  at  low  cost  and  deliver- 
ing its  productions  in  a  considerable  Eastern 
territory  at  rates  that  other  Pennsylvania 
mills  would  probably  find  it  difficult  to  meet. 
In  other  words,  it  would  appear  that  this 
Company  holds  the  key  to  the  situation  and, 
pending  the  outcome  of  a  conference  to  be 
held  this  week,  the  future  of  the  market  for 
rails  and  heavy  soft  steel  products  is  still 
shrouded  in  uncertainty. 


Soap  and  water   are  cheap,  but   soil  on    goods 
is  expensive. 


GEIFFITH  6c  CO., 

(J.  McARTHUR  GRIFFITH) 

Yuditor  to  the  Institute  of  Chartered  Accountants 

of  Ontario,  1886  to  1890. 

ASSIGNEE  FOR  CREDITORS. 

Auditing  and  Business  Investigation  a  Specialty. 
London-Canadian  Chambers,  Bay  St,,  Toronto. 
Telephone  1549— Cable  "  Griffith,  Toronto." 


GOLDIE  &  MCCULLOCH'S  SAFES 

Have  now  a  world-wide  reputation.  Their  Fire 
Proof  Safes  have  resisted  the  hottest  fire  in  the 
biggest  conflagrations,  and  their  Burglar  Proof 
has  repeatedly  foiled  the  burglars;  their  security 
is  unsurpassed  on  the  Continent.  A  large  stock 
kept  at  the  warehouse  of 

GEO.  T.  BOSTWICK, 

24  West  Front  St.,  Toronto. 


A  Second  -hand  Safe  for  Sale  Cheap. 

MITTENS. 

Best  and  Cheapest  in  the  Market. 


CHALLENGE  J$ 

-^REGISTERED^- — 


Speciallydesigned  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse"-  the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


HAKDWAKh. 
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NORTHEY  &  CO.,  -  TORONTO,  ONT. 


MANUFACTURERS  OF 

SINGLE    AND    DUPLEX 


Steam  and  Water-Power  Pumps 

FOR  ALL  KINDS  OF  SERVICE. 
INDEPENDENT  AIR-PUMP 

CONDENSERS 


FOR  ATTACHING  TO 


High  Pressure  Steam  Engines, 

Marine  and  Stationery. 


GREAT  ECONOMY 

IN 

FUEL  AND  POWER 

GUARANTEED. 


Prices  and   particulars  on  application. 

OFFICE  AND   WORKS:      Corner   Front    and    Parliament    Sts.  *■ 


THE  CANT  BROS.  CO.  (LTD.) 

The  firm  formerly  known  as  Cant  Bros.  & 
Co.,  manufacturers  of  woodworking  machin- 
ery, Gait,  Ont.,  beg  to  inform  the  trade  and 
users  of  their  goods  that  they  have  formed  a 
stock  company  with  an  increased  capital, 
and  will  in  the  future  be  known  as  the  Cant 
Bros.  Co.,  of  Gait,  Ltd. 

The  firm  hitherto  have  possessed  a  large 
trade,  and  now  are  enabled  to  increase  theii 
plant  and  produce  not  only  a  larger  number 
of  their  well-known  machines,  but  to  con- 
struct newones  to  meet  the  growing  demands 
of  the  trade.  In  connection  with  the  manu- 
facturing department  the  Company  are  in  a 
position  to  undertake  more  extensive  re- 
pairs ot  all  kinds. 

A  new  illustrated  and  descriptive  cata- 
logue will  be  issued  in  a  short  time,  and  will 
be  forwarded,  along  with  a  price-list,  to  any 
one  on  application. 

BOOM  IN   RUBBER. 

Since  our  last  issue  rubber  has  jumped  up 
12  to  13c.  per  pound,  owing  to  active  specu- 
lation in  Brazil.  From  March  to  September 
the  advance  on  raw  rubber  was  steady,  from 
67c.  for  new  fine  Lara  to  96c,  the  highest 
point  reached.  Since  then  the  decline  has 
been  rapid.  On  October  1  it  was  90c,  by 
November  1  it  had  declined  to  84c,  on  De- 
cember 1  it  reached  70c,  and  December  24 
it  touched  the  lowest  point  at  65c.  Then  on 
the  morning  of  that  day  the  speculators  at 
Para  began  to  buy  all  the  rubber  in  sight, 
and  prices  were  advanced  at  once.  The 
London  market  has  advanced  as  rapidly  as 
the  American,  and  new  fine  is  quoted  at 
39d.,  with  a  strong  upward  tendency.  Manu- 
facturers were  expecting  rubber  to  decline 
to  60c.  and  under.  Although  they  were  but 
lightly  provided  with  stocks,  they  have  been 
waiting  for  the  market  to  touch  bottom  be- 
fore obtaining  a  year's  supply.  During  the 
last  four  months  their  supply  has  not  been 
more  than  a  week  ahead  of  their  needs,  and 


they  have  not  turned  out  the  quantity  of 
goods  this  year  that  they  have  in  previous 
years.  The  consequence  has  been  that  the 
demands  now  made  upon  them  are  more 
pressing  than  ever  before,  and  they  are  com- 
pelled to  pay  whatever  prices  dealers  may 
ask. — Bradstreet's. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


-:  SAPOLIO  :- 

SEND    FOR 
1891 

PBIOE    LIST. 

JUST  OUT. 

EMIL  POLIWKA  &  CO., 

36  Front  Street,  Toronto,  Ont. 
DOMINION   AGENTS. 


TULLOCH  &  CO, 


Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng„ 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 

|^  U_ — Correspondence  invite:!  from  Canadian 
firma  interested  in  any  of  the  above 
lines      

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 


H.  D.  SIMMONS, 

Manufacturers   Agent,    74    York   St.,    Toronto. 

REPRESENTING 

Peck,  Benny  &  Co.,  Montreal; 

J.  &  C.  Hodgson,  " 

Miller  Bros.  &  Toms,    " 

Gilmour  &  Co.,  " 

R.  H.  Smith  Co.,  Ltd.,  St.  Catharines  ; 

Shepard  Hardware  Co  ,  Buffalo,  N.Y.; 

The  John  C.  Jewett  Mauf'g  Co.,  Buffalo,  N.  Y.; 

American  Bit-Brace  Co.,  Buffalo,  N.Y.; 

The  Kilboume  &  Jacobs  Manf'g  Co.,  Columbus,  O 

Aspinall's  Enamel  Works,  London,  Eng.,  etc.,  etc. 

Orders  and   all   Correspondence    promptly    at- 
tended to. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 

McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 

HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


Atlantic  Glue  Worts,  Berlin 


Manufacturers  of  HIGH  CLASS  GLUt, 

OPAQUE,  EMERY,  WHITE  AND  TRANSPARENT 

p  Address  J ,  T.  HUBER&Co,  Berlin,  Ont. 
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WIRE 
SPARK 
GUARDS ! 

Japanned  and  Brass  Wire.  Superior 
manufacture.  A  trial  order  solicited.  Send 
for  best  prices  to  the  trade. 

R.  DENNIS, 

London,  Ont. 


Milk  Can  Trimmings,  Ironclad  and 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

Our  new  gauge  for  Creamery  Cans  is  just  what 
the  trade  have  long  asked  for.  Sample  order  will 
prove  this. 


All  sizes  body  stock  to  suit  trimmings.    Milk  and 
Delivery  Cans  made  up.    Sap  Buckets  and  Spiles. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


BOILER    INSPECTION. 

Self  preservation  is  among  the  first  of  the 
laws  of  human  life.  It  seems  a  part  of  our 
instinct  to  look  after  self  first,  and  then  after 
those  closely  related  to  us  either  by  the  ties 
of  kin  or  friendship.  The  philanthropist 
devotes  himself  to  the  care  of  the  oppressed 
and  ignorant.  It  is  through  his  efforts  that 
we  legislate  for  the  welfare  of  the  home,  the 
community,  and  the  state.  The  vast  inter- 
ests of  the  nation  demand  protection,  and  to 
this  end  we  fortify  ourselves  against  the  in- 
roads of  an  enemy.  As  we  make  the  nation 
strong  so  we  protect  and  benefit  the  indivi- 
dual, who  is  one  of  its  recognized  factors. 
But  why  spend  too  much  of  our  time  on  the 
great  things,  and  let  others  suffer  for  lack  of 
attention  ?  Some  may  argue  "that  there  is 
no  use  in  making  laws  for  they  will  not  be 
enforced."  Give  us  the  law  first,  and  then 
there  is  a  possibility  of  enforcing  it.  Public 
sentiment  sooner  or  later  will  demand  at 
least  an  attempt  to  enforcement.  No  law,  no 
chance,  but  with  a  law  on  the  statute  books, 
an  opportunity  will  speedily  present  itself  for 
testing  its  merits. 

It  has  been  the  study  of  the  mechanic  to 
construct  steam  boilers  so  that  there  will  be 
the  least  danger  possible.  Steam  gauges 
and  safety  valves  are  provided,  but  by  ne- 
glect they  are  allowed  to  get  out  of  order  and 
their  purpose  is  not  served.  The  inexperien- 
ced and  incompetent  often  try  to  take  charge 
of  a  boiler  and    endanger  their  own  and  the 


lives  of  others  about  them.  Stationary 
engines  and  boilers,  also  those  afloat  on 
inland  waters,  are  generally  insured  and  in- 
spected by  seme  insurance  company,  so  that 
the  chance  of  explosion  is  not  great,  but  the 
portable  steam  engines  where  there  is  no 
state  law  are  under  no  one's  supervision,  and 
there  is  no  one  to  assume  any  responsibility. 
Steam  engines  used  by  threshers  throughout 
the  agricultural  districts,  are  sometimes 
neglected  from  one  season  to  the  other,  and 
allowed  to  become  rusty,  and  when  brought 
into  use  and  handled  by  incompetent  en- 
gineers, they  too  often  produce  disastrous 
results. 

A  few  states  have  realized  the  importance 
of  the  situation  and  have  demanded  state 
inspection. 

In  the  states  where  the  law  has  been  tried 
it  has  met  with  great  favor.  In  one  district 
in  North  Dakota,  in  which  are  650  steam 
boilers,  during  the  year  there  have  been  no 
explosions.  Last  year  in  the  same  district 
there  was  no  inspection,  and  there  are  re- 
corded four  explosions  in  which  nine  persons 
were  killed  and  eight  injured.  If  wt  may 
take  this  as  any  criterion,  surely  an  inspec- 
tion law  seems  to  go  far  toward  solving  the 
problem.  The  expense  of  carrying  out  the 
provisions  of  the  law  need  not  to  be  con- 
sidered, for  in  all  probability  the  fees  would 
go  far  toward  bearing  the  expenses  of  the 
office. 

It  is  admitted  in  all  lines  of  business  that 
there  are  certain  risks  that  must  be  run.  In 
some    the    risk    is    greater    than    in    others. 


Where  the  risk  is  great  there  is  usually  some 
pecuniary  compensation.  For  money,  men 
will  take  all  the  odds  against  themselves  and 
endanger  their  lives.  The  ignorant  few  are 
those  who  are  ever  ready  to  take  the  extra 
hazardous  risks.  The  cautious,  be  they  ever 
so  thoughtful,  must  suffer  at  the  expense  of 
the  foolhardy.  It  devolves  upon  the  conser- 
vative to  reduce  the  opportunities  of  reckless- 
ness to  a  minimum,  and  in  order  to  do  so 
they  must  call  upon  the  state  for  protective 
laws. 

Politics  are  ever  ready  to  creep  in,  and 
sometimes  a  man  may  secure  his  position, 
not  because  he  is  fitted,  but  accepts  it  as  a 
reward  for  services  rendered  in  securing  the 
election  of  the  one  who  has  the  appointment 
at  his  disposal.  Eliminate  politics  and  let 
the  man  be  chosen  for  an  inspector  who  is 
thoroughly  competent  and  faithful  to  his 
trust  and  willing  to  do  his  duty,  and  a  state 
law  cannot  fail  to  be  beneficial.  Every  en- 
gineer should  welcome  such  a  law,  and  con- 
sider it  a  great  protector  to  all  who  set  any 
value  on  human  life.  Let  the  time  hasten 
when  every  man  may  feel  that  he  receives 
thp  fullest  protection  that  the  law  of  his  state 
can  give  him. — Bar  in  the  Northwestern 
Mechanic. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 


I  oronto  plate  Qlass  Importing  0°- 

GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Highest  Award.  Toronto,  '87 


For  Mirrors  and  other  Glasses 

Telephone  1599. 
Cable  Address,  "  Plate.' 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 

}  55  Victoria  Street,    -  -  -  Toronto,  Ont- 
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MILD  OR   SOFT  STEEL. 

The  technical  reader,  says  the  Iron  Age, 
does  not  need  to  be  informed  upon  this  sub- 
ject. With  him  it  is  by  this  time  an  old 
story.  But  there  is  a  large  class  of  iron  con- 
sumers now  beginning-  to  use  steel  for  or- 
dinary purposes  who  are  not  sufficiently 
familiar  with  technical  terms  to  have  clearly 
comprehended  what  has  been  written  and 
printed  concerning  new  steel  processes.  It 
is  surprising  how  many  otherwise  well-in 
tormed  persons  still  retain  the  old  idea  that 
steel  is  a  metal  which  will  always  harden 
and  temper,  will  not  easily  weld,  and  cannot 
be  worked  in  the  same  way  as  wrought  iron. 
To  them  "soft  steel  "  is  a  queer  term,  and 
naturally  calls  out  an  inquiry  as  to  what  it 
means  and  how  it  is  made.  To  meet  the  de- 
sires of  this  class  of  consumers  the  following 
explanation  is  given,  this  description  being 
pronounced  by  steel  experts  to  be  the 
most  compact  and  plainly  worded  which 
they  have  seen  regarding  the  Bessemer  pro- 
cess. 

As  this  article  has  been  chosen  in  many 
places  as  a  substitute  for  iron  of  high  grade, 
it  may  be  interesting  to  know  just  what  is 
meant  by  the  term  "  mild  steel."  When 
made  in  large  quantities  it  is  produced  to 
best  advantage  by  the  pneumatic  or  Besse- 
mer process,  and  to  be  of  best  quality  the 
ores  from  which  the  pig  iron  is  made  should 
be  of  the  highest  grade  of  Bessemer,  free 
from  phosphorus  and  other  impurities.  The 
pig  iron  is  melted  in  cupolas,  built  with 
reference  to  their  special  work,  and  then 
drawn  off  in  quantities  of  6  to  7  tons  at  a 
time,  and  transferred  to  a  converter,  a  pear 
shaped  vessel  located  within  easy  reach  of 
the  cupolas.  The  convertei  is  built  of  heavy 
iron  plates,  lined  on  the  inside  with  refrac- 
tory material,  and  the  bottom  is  provided 
with  air  passages  called  tuyeres,  10  or  12  in 
number,  made  of  refractory  material,  similar 
to  the  lining.  Air  is  forced  at  high  pressure, 
by  blowing  engines,  through  the  trunnions, 
by  which  the  converter  is  suspended,  to  the 
bottom  and  through  the  tuyeres.  When  re- 
ceiving its  charge  the  converter  is  turned  on 
its  side  and  the  molten  metal  is  poured  into 
the  small  end  or  nose  ;  the  converter  is  then 
turned  to  an  upright  position  and  the  melted 
iron  is  violently  agitated  by  the  air  passing 
through  it  at  high  pressure.  Silicon  is  first 
burned  out,  and  the  carbon  contained  in  the 
pig  iron  is  consumed,  the  length  of  time  re- 
quired being  about  20  minutes  to  each 
charge.  Experience  and  skill  of  the  oper- 
ators are  here  shown  in  watching  the  color 
of  the  flame  and  determining  the  instant  at 
which  the  pressure  of  air  shall  cease.  This 
is  when  the  carbon  has  been  entirely  con- 
sumed, at  which  time  the  melted  iron  is 
ready  for  conversion  to  steel.  The  con- 
verter is  turned  down  on  its  side  and  recar- 
bonizing  material,  ferromanganese,  is  put 
into  the  converter,  sometimes  in  lumps, 
sometimes    in    a    molten    state,    the    exact 


quantity  being  carefully  weighed  in  order 
that  the  steel  may  be  of  such  quality  as 
the  purpose  for  which  it  is  to  be  used  re- 
quires. After  this  the  molten  metal  is 
poured  into  a  ladle,  and  the  ladle  transferred 
by  cranes  over  ingot  molds  into  which  it  is 
poured,  and  from  these  transferred  to  the 
blooming  mills  for  rough  shaping  into 
such  forms  as  are  required  for  drawing 
bars,  plates,  sheets,  etc.  The  result  has 
been  to  change  cast  iron  to  a  material  as 
soft  as  the  best  quality  of  wrought  iron, 
capable  of  being  forged  to  shapes,  bent 
cold,  punched  or  drilled  and  welded,  hav- 
ing an  ultimate  tensile  strength  of  60,000 
to  65,000  pounds  per  square  inch. 


THE    DEALERS    AND   THE 
FARMERS. 

"lam  advising  all  my  farmer  customers 
to  hold  on  to  their  wheat  even  though  I  need 
the  money  they  owe  me,"  said  one  Dakota 
merchant  to  the  Northwest  Trade's  repre- 
sentative during  the  recent  depression  in  the 
grain  market.  "Our  farmers  mustget  every 
cent  there  is  in  their  crop  or  they  cannot  pay 
their  old  bills.  Our  interests  as  merchants 
are  so  closely  allied  with  those  of  the  farmer 
as  to  make  it  imperative  for  us  to  help  them 
get  their  just  dues.  I  feel  as  if  I  must  fight 
for  the  farmers,  although  our  jobbers  will 
have  to  extend  the  time  on  our  bills." 

"I  do  not  ask  any  of  my  customers  to  sell 
their  wheat  at  present  prices,  but  I  tell  you 
what  I  do  want  you  to  do  for  me,"  said  an- 
other Dakota  merchant  to  one  of  his  many 
applicants  for  an  extension  of  time.  "  I 
want  you  to  put  enough  wheat  in  store  to 
fully  cover  your  indebtedness  to  me,  and 
turn  the  tickets  over  to  me  so  that  I  may  be 
able  to  raise  money  on  them  in  the  bank  to 
pay  my  bills  with.  Then  you  may  sell  your 
wheat  whenever  the  price  suits  you,  and  any 
surplus  that  may  arise  will  be  turned  over  to 
you.  I  have  to  have  money  now,  no  matter 
what  wheat  brings." — Northwest  Trade. 


The  Standard  Oil  Company  have  now 
control,  it  is  reported,  of  nearly  every  tank 
steamer  carrying  petroleum  from  the  United 
States  to  Europe.  With  their  recent  pur- 
chases the  company's  fleet  now  includes  21 
steamers  of  this  class,  having  a  total  capacity 
of  24,435,000 gallons,  or  enough,  it  is  claimed, 
to  carry  in  20  trips  the  entire  year's  export. 
— Iron  Age. 

The  total  exports  of  iron  ore  from  Canada 
in  1890  amounted  to  17,44310ns,  valued  at 
$30,887.  Of  this  quantity  Ontario  produced 
9,116  tons,  and  British  Columbia  4,545  tons. 
The  total  output  last  year  was  84,181  tons, 
valued  at  $1  5 1,640,  and  of  this  quantity  Nova 
Scotia  produced  54,161  tons.  The  London- 
derry mines  in  Nova  Scotia  had  an  output  of 
41,619  tons,  or  about  half  the  total  Canadian 
product. — Iron  Trade  Review. 


HARDWARE  IN  CONTINENTAL 
EUROPE. 

A  report  from  Milan  on  the  prospect  for 
German  goods  in  Italy  mentions  that  for 
machine-tools  buyers  can  be  found  in  the 
northern  parts  of  the  country.  For  metal 
working  appliances  England  and  Switzerland 
are  sharp  competitors,  but  England  leads 
with  respect  to  wood  working  machinery. 
Small  cast  iron  wares  are  difficult  to  sell. 
Enamelled  household  utensils  of  German 
make  are  liked,  but,  for  the  bulk  of  the 
would-be  buyers,  are  too  high  in  price.  The 
most  likely  districts  for  the  sale  of  agricul- 
tural implements  are  Southern  Lombardy, 
Emilia  and  Apulia,  in  which  parts  of  the 
country  large  areas  are  devoted  to  corn 
growing. 

In  France  a  fair  volume  of  business  is  to 
hand  in  most  of  the  hardware  manufacturers, 
and  the  prospects  for  the  winter  are  gener- 
ally accepted  as  favorable.  This  is  not  the 
case  in  wire  drawing  and  wire  nail  industry, 
however,  in  which  the  severity  of  German 
competition  is  reported  to  be  leading  to  a 
general  decline  of  export  trade.  The  axle 
makers  state  that  business  is  up  to  the  aver- 
age of  this,  the  quiet  season  of  the  year.  In 
the  iron  mongery  branches  there  is  a  good 
trade  doing,  and  some  of  the  iron-founders 
report  an  improvement  in  demand.  In  the 
nut  and  bolt  trade  there  has  been  a  consid- 
erable arrival  of  new  orders  lately,  both  as 
regards  engineering  and  coach  building 
sorts.  The  winter  inquiries  for  movable 
stoves  are  coming  to  hand  more  rapidly. 
Prices  in  most  of  the  branches  are  firm, 
and  in  some  cases  are  moving  upwards. — 
Hardware  N.  Y. 


Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 


THE  USE  OF  MONEY. 

Young  people  of  both  sexes  should  early 
be  taught  the  use  of  money,  and  to  rightly 
know  its  value  they  should  be  given  ways  of 
earning  it,  to  spend,  within  reasonable  limits, 
as  they  choose.  Much  of  the  work  which 
even  little  children  do  in  the  shape  of  chores 
around  the  house  ought  to  be  paid  for,  as 
perhaps  a  better  way  of  getting  money  into 
a  child's  hand  than  any  other.  It  is  very 
demoralizing  to  beg,  and  the  child  that  is 
encouraged  or  even  allowed  to  get  its 
spending  money  in  this  way  is  surely 
laying  up  a  poor  foundation  for  after 
life.  On  the  farm  the  means  for  earning 
money  should  as  much  as  possible  be 
based  on  farm  operations.  When  the  boys 
see  in  their  own  pockets  some  of  the  money 
made  by  farming,  they  will  take  more  interest 
in  their  daily  work.  Unless  parents  wh^  are 
farmers  desire  to  discourage  their  sons  from 
following  this  business,  they  should  be 
allowed  to  do  something  each  year  on  their 
own  account,  and  have  the  money  they  thus 
make.  The  little  thus  earned  early  by  them- 
selves will  be  worth  a  hundred  times  as 
much  as  if  left  to  them  after  the  death  of 
their  parents,  who  had  previously  kept  them 
ignorant  of  any  practical  knowledge  of  the 
value  of  money  and  its  uses. — Manufacturers' 
Gazette. 
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ONTARIO. 

Brockville — Chase,  A.,  fancy  goods,  etc., 
assigned. 

Blytheswood — Dunbar,  Geo.,  &  Son,  gen- 
eral store,  assigned  to  Geo.  E.   Forsyth. 

Caledonia — Leach,  Joshua  G.,  boots  and 
shoes,  assigned  to  Daniel  McLean,  Toronto. 

Campbellford — McDonald,  Thos., grocery, 
burnt  out,  partially  insured. 

Cobourg — Hagermann  &  Co.,  confectioner 
etc.,  assigned  to  W.  R.  Riddell,  Cobourg. 

Dutton— Burgess,  Mary,  (Mrs.  Wm.  B.) 
general  store,  assigned  to  Daniel  C.  Davies. 

Fergus — Black,  John,  produce,  etc.,  ele- 
vator, etc.,  burnt. 

Georgetown — Glass  J.  A.  merchant  tailor, 
assigned  to  Robt,  Jenkins.  Toronto. 

London — Angus,  G.  P.,  gents'  furnishings, 
assigned  to  C.  B.  Armstrong,  London,  and 
stock,  etc.,  adv.  to  be  sold  by  auction  on  14th 
inst:  Reves,  J.  C,  boots  and  shoes,  assigned 
to  C.  B.  Armstrong,  London:  Somerville  & 
Fredericks,  grocer  and  liquors,  assigned  to 
Peter,  Birtwistle,  London. 

Mclntyre— McFarland,  S.  J.,  (Mrs.  D.  C.) 
general  store,  assigned  to  C.  McD.  Williams, 
Maxwell. 

Midland — Jeffrey  &  McDonald,  general 
store,  burnt  out,  insured. 

Ottawa — Laporte,  Jos.,  grocer,  assigned  to 
L.  P.  Casgrain. 

Port  Colborne — Smith,  R.,  general  store, 
called  meeting  of  creditors  for  9th  inst. 

Pans  —  Simpson,  Geo.  T.,  (estate  of) 
grocery,  etc.,  stock,  etc.,  advertised  to  be 
sold  by  auction  on  14th  inst. 

Parry  Sound — Oldfield,  Samuel  E.,  agri- 
cultural implements,  assigned  to  H.  Arm- 
strong, Parry  Sound. 

Sault  Ste  Marie— Quibell  W.  A.,  dry 
goods,  obtained  an  extension. 

Toronto — Davidson,  J.  E.,  planing  mill, 
assigned  to  W.  H.  Essery,  Toronto:  Framp- 
ton,  R.  J.,  baker  and  confectioner,  assigned 
to  John  Reed,  Toronto:  Brownlee,  Chas., 
Furniture,  meeting  of  creditors:  Hunter, 
Wm.  Henry,  fruit  and  fish,  assigned  to  G. 
M.  Gardner,  Toronto:  Lovell  Bros.,  manu- 
facturing stationers  offering  to  compromise: 
Switzer,  Albert,  builder,  assigned  to  G.  M. 
Gardner  Toronto. 

Windsor — Mead,  A.  R.,  Jeweler,  assigned 
to  J.  C.  Her,  Sandwich. 

Yarker — Barton,  W.  W.,  general  store, 
sold  out  to  Euart  &  Vanlusen. 

MANITOBA  AND  NORTH-WEST  TERRITORIES. 

Brandon — Chaney,  A.  M.,  grocery,  as- 
signed in  trust. 

Manitou — Huston  &  Betts,  general  store, 
granted  an  extension. 

Winnipeg— Henderson  &  Bull,  W  com. 
and  grocery,  style  now  W.  F.  Henderson  & 
Co.;  Kee,  Robt.,  grocery,  offering  to  com- 
promise. 


QUEBEC. 

Coaticooke — Quevilhon,  J.  B.,  grocer  com- 
promised. 

Farnham — Gendron,  Jos.  A.,  general  store 
stock,  etc.,  advertised  to  be  sold  by  auction 
on  14th  inst. 

Hull. —Marion,  Louis  Si.  Co.  tailors,  as- 
signed. 

Lachute  Mills —  Banford,  Robt.,  general 
store,  offering  to  compromise;  Bradford, 
John  E.,  general  store,  sold  out;  Manly,  R. 
T.,  general  store,  stock  sold  to  Jas.  Fish. 

Montreal — Stuart,  Walter.  E.,  butcher,  of- 
fering to  compromise.;  Watson  &  Cox.,  man- 
ufacturers varnishes,  etc.,  stock  damaged  by 
fire  and  water,  fully  insured;  Bertrand,  P. 
X.  &  Fils,  grocery,  assigned;  Conroy,  J.  M., 
clothier,  assigned;  Moore,  T.  F.  &  Co.,  coal 
and  wood,  assigned. 

Newport  —  Jessop,  Jas.,  general  store, 
stock,  etc.,  advertised  for  sale  by  tender. 

St.  Bazile  Le  Grand — Lariviere,  Amadee, 
hotel,  assigned. 

St.  Cunegonde — Gareau,  Jos.,  merchant 
tailor,  demand  of  assignment. 

Tadousac — Maher,  John,  W.,  general 
store,  demand  of  assignment. 

Thedford  Mines — Labranche,  F.  X.,  gen- 
eral store,  assigned. 

Victoriaville — Trottier,  Alfred,  saw  mill, 
assigned. 

Windsor  Mills — Roux,  T.,  general  store, 
demand  of  assignment. 

NOVA   SCOTIA. 

Amherst — McSwaine,  R.,  Tailor  assigned. 

Antigonish — Marcou,  L.  N.,  jeweler  as- 
igned. 

Baddeck — McLeod,  Margaret.  Hotel  and 
liquors,  assigned. 

Halifax — Anderson,  C.  &  W.,  wholesale 
and  retail  grocers  advertising  retiring  from 
business:  Godfrey,  F,  W.,  produce,  assigned: 
Major,  Thos..  grocer,  admitted  C.  S.  Major 
partner,  under  style  T.  Major  &  Sons:  Outhit 
C.  W.,  produce  and  commission,  stock  dam- 
aged by  removal,  insured:  Smith,  A.  &  W. 
&  Co.,  wholesale  grocers,  etc.,  stock  damaged 
by  smoke  and  water:  Walsh,  Thos.  &  Co. 
painters,  assigned. 

Kentville — Arnold,  John  M.,  grocery,  etc., 
assigned. 

Pugwash — Copp,  F.  E.,  general  store, 
burnt  out:  Elliot,  J.  A.,  &  Son,  general  store, 
burnt  out. 

Sydney — Ingraham,  Caroline  L.,  general 
store,  assigned. 

Westville  —  Brown  &  Sangster,  general 
store,  assigned. 

Windsor — Graham,  Jas,  E.,  wholesale  and 
retail  grocer  assigned:  Shand  &  Burns  gro- 
cer and  flour  dissolved. 

NEW  BRUNSWICK. 

Moncton  —  Babin,  E.,  grocery,  partially 
burnt  out,  insured. 


TAKING  CARE  OF  ROPES. 

An  article  in  a  recent  issue  of  the  Journal 
of  Commerce  gives  some  interesting  and 
valuable  information  regarding  ropes,  irom 
which  the  following  extracts  are  made.  It 
is  stated  that  the  reason  why  it  is  necessary 
to  take  out  the  "  turns"  in  a  new  rope,  and 
that  it  is  untwisted  when  first  put  to  work,  is 
that  in  making  ropes,  the  fibres  are  first  spun 
into  yarn,  this  yarn  being  twisted  in  a  direc- 
tion called  right  hand.  From  twenty  to  one 
hundred  of  these  yarns  are  then  put  together 
and  twisted  in  an  opposite  direction,  or  left 
handed. 

This  forms  a  single  strand  of  rope  ;  from 
three  to  four  of  these  strands  are  again 
twisted  together  and  it  will  be  noticed  that  as 
this  twisting  is  again  in  the  right  hand  direc- 
tion, it  untwists  the  strands  and  again  twists 
up  the  yarn.  When  a  weight  is  placed  upon 
one  end  of  the  rope,  its  tendency  is  to  un- 
twist and  become  longer,  and  the  untwist- 
ing will  continue  until  the  strain  of  the  un- 
twisted strand  just  equals  the  strain  of  the 
yarn  being  twisted  together. 

If  it  were  possible,  in  making  a  rope,  to 
put  in  just  enough  twist  so  that  these  strains 
should  balance  each  other,  then  there  would 
be  no  necessity  for  taking  out  the  turns  when 
a  new  rope  is  put  to  work.  The  greater  the 
twist,  the  harder  the  rope,  and  a  rope 
with  littje  twist  is  much  softer  and 
stronger.  The  reason  for  this  is  easily 
seen,  as  in  a  tightly  twisted  rope*  the  strain 
does  not  come  as  near  in  the  direction  of 
the  length  of  the  rope,  and  weight  upon  the 
rope  forms  a  breaking  instead  of  a  stretch- 
ing strain. 

Ropes  sometimes  wear  out  internally 
while  apparently  sound  outside.  This  is 
caused  by  bending  the  rope  over  a  sheave. 
In  doing  this  the  fibres  slide  a  small  distance 
upon  each  other  and  eventually  wear  out. 
In  the  best  ropes  this  wearing  out  is  pre- 
vented by  lubricating  the  strand  with  plum- 
bago, mixed  with  a  small  quantity  of  tallo.v, 
just  sufficient  to  hold  it  in  place. 

In  designing  pulleys,  they  should  not  be 
made  less  than  forty  diameters  of  the  rope  ; 
this  is  the  limit  of  economical  wear  and  they 
may  be  made  as  much  larger  as  practicable. 
The  speed  of  ropes  may  vary  from  2,500  to 
5,000  ft.  per  minute.  If  five  feet  be  taken  as 
a  minimum  diameter  o"f  a  pulley  for  a  rope 
one  and  a  half  inches  in  diameter  and  run- 
ning 2,500  feet  per  minute,  the  pulley  should 
increase  one  foot  in  diameter  for  each  1,000 
added  revolutions  per  minute. 


Every  line   of  goods  embodies    a  history  and  a 
science  worth  years  of  studyto  understand. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done. 


The  Patrons  of  Industry  are  talking  of 
building  a  store  at  Newbury,  Ont. 

The  E.  B.  Eddy  Manufacturing  Company, 
limited,  will  apply  to  Parliament  for  an  Act 
empowering  the  company  to  reduce  its 
capital  stock  to  $300,000. 

Secretary  Wills,  of  the  Toronto  Board  of 
Trade,  has  opened  a  visitors'  book  in  the 
new  building.  The  first  entries  were  made 
by  W.  A.  C.  Baldwin,  Quebec;  Walter  Gibbs, 
London,  and  David  Plewes,  Brantford. 
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The  above  Brand  of  Lead 

Requires  no  Association  Guarantee. 

It  is  the  STANDARD  of  the  Dominion  for 

Purity,  Fineness  and  Whiteness. 


WILLIAM  JOHNSON  COMPANY, 


MONTREAL,  GIU 


W.G.A.Lambe&Co. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East, 
TORONTO. 

How  to  Sell  Goods 


Ssnd  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  cosy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


CUHRE^T    ^VTA^KET    QUOTATIONS. 


METALS. 

Tin. 

bamb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  23$,  24$ 

Straits  100  lb  ingots "         . .  23  j  24$ 

Strip   "     ....  26$,28J 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  $6  50 

I.X.,  "  7  50    7  75 

I.X.X.,       "  8  75    9  00 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  25  5  50 

IX.,     "     6  25  6  50 

I.X.X.,   "     7  25  7  50 

L.XXX.,  "     8  25  8  50 

D.C.,  12$  x  17    4  75  .... 

D.X.,  usual  sizes 5  75  

D.X.X.        "  S  10    6  65 

■ZVofe-Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  25    5  00 

I.C.,  special  sizes 4  00    5  00 

B.V.  Grade,  I.C.,  usual 

sizes  4  60    4  75 

Note. — Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets   . .     8  50    8  75 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >•  6}c,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13*  0  14 

Russian  Sheet        "       0  10$  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    1*0 

3-inch  17 


Boiler  Plate. 

iinch $2  75 

5-16  "     2  60 

f     "     and  thicker  '. . .    2  50 

Sheet  Iron, 

1  to  20  gauge  3,   31 

22  to  24      "      2},  3 

26  "      3,    3i 

28  "      3J,3| 

Canada  Plates. 

Blaina $  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57$  p.c.  dis. 

Galvanized,  25  to  27$  p.c.  dis. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head— 

i6  to  24  gauge,  per  lb  51,  5J 

26  gauge,  "       5$,  6 

28      "  "        5|,  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "         5J,  61 

28      "  "  5},  61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71 


1 
5-16 


i 

6 

■n 

51 

4 

3} 

5  90 
2  70 


7-16  "  "       5 

Vi       "  "       4$ 

%&%  inch"       3$ 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00    0  00 

Baltimore  "        

English  B.S.  "        o  15$  0  16 

Bolt  or  Bar. 
Cut  lengths,  round,  i  to  Jin.  $0  28  $0  31 
"  round  &  square 

1  to  2  in 0  26    0  28 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  20    0  21 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  21    0  22 

Note — Extra  for  tinning,  2$  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <&  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "         0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  zl    0  25J 
27  to  30      "      ..  0  23    0  29,5 

30  and  up 0  26    0  291 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  061  0  064 

Domestic    "      0  051  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  07 

Part  casks 0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  04    0  04 J 

Domestic  "      0  04    0  04$ 

Bar,  1  pound 0  05    0  05$ 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  20  0  22 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  21  $0  22 

Other  makes  "     0  19    0  20 

Pure  White  Lead,  ground  in  oij; 
Associat'n  guarantee,  per  lb.      5£  .. 

No.  1  Do "  0    51 

No.  2  Do "  0    4} 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    pergallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.)  "    per  lb     0  01} 
Venetian  Red  (R.C.2)      "  "      0  01$ 

Ven.  Red,  Cookson's      "  "      0  02 

English    Oxides  "  "      0  03$ 

American      "  "      0  02$ 

Paris  Green,    per  lb 0  15$  0  16$ 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "      0  06 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

I'.rown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "        2  20 

Hard  Oil  Finish  "       l  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 
Best,perlb 0  10$    0  12 

IGlue  (in  bbls) 
Common,  broken    0  10    0  \1 
French  medal   0  12    0  13 
Cabinetmakers   0  17    0  18 
White 0  16    0  17 
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White  Lead, pure, 26-lu  irous.peilb  u  utij 

No.  1   "       0  U5i 

No.  2  -       0  04* 

No.  8   '•       0  04J 


HARDWARE. 

V  in  in  u  u i  t  ion      Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p. r.  Aniei- 
Rim  Fire  Cartridges,  l)om.  50  and  10. 
Kiln  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Kille,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 

Eley's,  per  1,000 $0  25  si  Go 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50, 50  and  10 
Hollow  Steam's  per  doz ....  13  00  20  00 

Adjustable  "  each   5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing.  per  gross  0  65  1  59 

Pegging,  "          ....  0  65  1  25 

Brad,  "          ....  0  85  1  60 

"  handled  ....  3  60  7  30 

Saddlers',  "          ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

"     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 

Millar' 8  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   8  00  15  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hani. 

Brass,  60  to  66§. 

Nickel  50  and  10  to  60  p.c. 

Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro   4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  eent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 

American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  per  cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 


Bits— buffer. 

Gilmour'8  dis  55  to  60  per  cent. 
Excelsior —Jennings,    discount  80  per 

cent. 
Jennings'    Imitation,    list    45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent. 

Expansiv. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 
Gimlet. 

Clark's,  per  doz   u  65    0  90 

Diamond,  Shell  "         100    150 

Nail   and  Spike,  per  gross    2  25    5  20 

Blind  Rollers. 

Annex     l  25    175 

Mascot   l  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 

Carriage,  dis,  60  and  5  per  cent,  to  65 

per  cent. 
Tire,  dis.  50  to  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  60  to  60  and  5  p.  c. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 

Braces. 

Barber's 6  00     7  75 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  35  to  40  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8       "      6  00 

"    No.  9         "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 
Butts — Brass. 

Wrought  Brass  dis.  60,    60  and  10  per 

cent. 

Cast  Iron. 
Loose  Pin,  dis.  60  to  60  and  10  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullard6  "      6  50     

Carpet  Sweepers. 

Bissell,      per  doz 22  50 

World  "         21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc. 
Plate       *'  dis.  50pc. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 


Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  ....  1  10 

Chalk. 

Carpenters'  Colored,    per 

gross   u  50    0  «6 

White,  lump,  per  lb 0  01J  0  01$ 

Ked  0  05    0  06 

Crayon,  per  gross 0  10    0  15 

Chisels — Socket,  Framing  ami  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz ....     0  85    4  00 

Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 

Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33^  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows— Stow  Pipe. 
Dis.  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30  0  60 

Wine,  per  doz 1  30  2  25 

Star,  "        2  80  3  90 

Fenns  Corkstops,  No  2p.doz  170 

Petroleum,  per  doz  4  50  6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

334  p.c 

Fluting  Machines. 

Each   0  60    2  00 

Forks. 
Hay,  Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent. 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 


Glass. 

4th  quality  Star,  1st  break 

1  5u 

2nd    " 

1  60 

3rd     " 

3  50 

4th     " 

3  90 

5th      " 

4  20 

Window   Glass. 
Pilkmgton's  ordinary 

1st  break  $3  65 

2nd       "       3  90 

3rd       "       4  60 

4th       "       4  95 

5th       "      5  40 

6th        "       5  90 

7th       "      6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd       "       5  40 

4th       "       5  90 

5th       "      6  50 

6th       "       6  90 

7th       "      7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Ifail. 
Maydole's    net  list. 
Can.  discount  25  to  27$  p.c. 
Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  3?$ 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c. 

Hoe. 
C.  &  B  ,  discount  30  p.c. 

Saw. 
American,  per  doz 100    125 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 
Canadian,  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60,  60  and   5  per 

cent. 
Light  T  and  strap, dis  60,62$  percent 

Heavy,  per  lb 05    0  05} 

Screw  and  Strap,  per  lb..     0  03}  0  04J 
„  Per  doz.  sets 

Screw,  Eureka  113    1  80 

Gate,  Clark's 150    2  20 

"      Shepherd's 1  00    150 

_     .                                   Per  doz.  pairs 
Spring    1  5o    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pej 

cent. 
Planter's  per  doz  4  00    5  00 

Hooks—  Cast  Iron 

Birdcage,    per  doz 0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..  100  3  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  17$,  20  p.c. 


Bowman,  Kennedy&Co., 

Lonsri) o:sr ,  ozstt 


HEADQUARTERS  FOR 

Acme  Club  Skates,   Sleigh   Bells,   Cow  Ties.  Snow  Shovels    X  Cut  Saws, 
Buck  Saws,  Axes,  Ammunition,  Sporting  Goods,  all  kinds, 

Cutlery,  Silverware,  &c. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  to  60  and  5  per  cent. 

Horse  Shoes, 

Per  keg 3  75 

Ice  l*icks- 

Star,  perdoz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  . .    0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze.  Berlin,  per  doz   ..     2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

L  screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross  105    2  50 

Chalk,         ''  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17}  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 
Enterprise,  dis.  per  cent        20       25 

Dixon's,      each  1  60    2  00 

Woodruff's    "      110    1  JO 

train',  105    150 

Hume*'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and   upwards, 

"DGf  ivfefiT  

Brads  &  Moulding  Nails,  discount  60 

per  cent. 
Wire  Nails,  65  per  cent. 

Nail  Pullers. 
German  &  American 185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

or  nn •*  A°    4  oo 

Diamond 12  00  15  00 

Oil. 

Canada  Refined  Oil  (Toronto)  0  16 

Carbon  Safety        "     0  18  0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63  0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  1  50    3  °° 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

perdoz  6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35,  37*  per  cent. 
Bailey's  (Stan  R.  &  L.  Co.)  33}  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12}  per  cent. 
Bailey'sVictor,  dis.  10  to  12}  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37},  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern     & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     IOC 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3} 

Sliding  Door,         "      ....  H       34 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33}  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope. 

Sisal,  per  lb Hi      12 

Manilla,         "      15       16 

New  Zealand 11        Hi 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..        15       16 

Jute    "    ...        09}      10 

Rules. 
Boxwood,  dis.  75  &  10  &  5  to  80  per  c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set  0  95 

"  N.  P.  1  25 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  n.c. 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22       50 

<  Sash  Locks. 

Triumph  and  Morris,  dis  37},  40  per 
cent. 

Kempshell's  dis.    40,   62}  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2}    3  00 

Sausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   25  to  35  per  cent. 
Hack,  complete,  each.. ..     1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00^ 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77}  per  cent.  dis. 
"       it.H.      "      72}        " 
"      F.  H.  Brass  75         "  " 

■'      R.  H.      "       70 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33}  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
/Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set 77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3  75 

Tower  or  Mansard  Galvaniztd  .     6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Fainted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  biding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painttd  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis.  7}  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  37}  to  40  per  cent. 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

J  and  }  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert."     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00  

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52}  percent 

Staples. 
Fence,  galvanized,  per  lb  5       5} 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and   Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "       0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton   15  00  18  00 

Tacks,  Brads,  etc. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  42}pc 
Upholsterers"  dis.  42}  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off. 

Ties. 
Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12}  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17},  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57} 
to  62}  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12*  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50"  0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       

Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .     0  12    0  13} 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 
Market,  bright  and  annealed,  oiled 
and  annealed,  Nos.  1  to  16,  net  list 
from  stock  p.c.  dis.  from  factory. 
Market,  coppered,  net  list  from  fac- 
tory. 

Market,  tinned  per  lb  0  04}  0  08 

Galvanized  Fence,  netlistfrom  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07} 

Malin's  Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0      i  0  05} 

Ditto  Glidden  2  point  0  05J  0  06 

Galv.  Stei  1,  plain  twist  0  05 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  05    0  05J 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  25    2    5 

Wrenches. 
Agricultural,  65  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's  Gen'ne,  dis.321  p.  c. 
Diamond,  dis.  33},  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  oo 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      eoo 

Burrell's    "     each :3  40 

Pocket,  per  doz l  25    2  00 

Skates. 

Skeleton,  dis.  lu  p.c. 
Whelpley's  Pat.  Club,  Ladies', 

Brass  Tops,  7}  to  9}  in i  75 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9}  to  12  in...    1  90 
"  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in   

Halifax  Pattern,  dis.  10 p.c 

No.  0,  Whelpley's,  8  to  12  in . .     0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    4  00 
Full-Patent,  "Achieved" action, 
with  i.ew  patent  blades  .'    4  50 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


/Cincinnati  bellFoundry  Go 


Wy      SUCCESSORS  IN  BLYMYER'BEUS  TO  THE 

i  m'BLYMYER  MANUFACTURING  CO 

CATALOGUE  WITH  2200 TESTIMONIALS 


lEU  -.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 


British  Plate  Glass 


<. 


SHOULD   SEND   2$C.    FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


ZHZ^IRID^W-^IRIE. 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   Or 

Art  Stained  Glass  for  [very  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Needham  Veall  &  TyzacITS 


.CELEB 


LSRY 


MANUFACTURERS  OK 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knivee 


Telephone   1112. 


Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  ' 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


THAOE  MASK  FO«t 


16  &   18  DeBresoles  St., 

.A  ..__._    .    .  TRADE  MARK  FOR 

MONTREAL.  ®w?.rogebs.# 


HOtl-OW    WASt. 


MANUFACTURERS  OF  THE 

FINEST    dTJ^JLTTIT 


KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Obtained  in  Canada,  United  States,  Great  Britain  and 
all  Foreign  Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH  &  CO,, 


■  j    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


SUBSCRIBED  CAPITAL,  $100,100.    FULL  GOVERNMENT  DEPOSIT 

iiiafipifii  -^ 

andlkiJilMriiilM'ofc^da. 


5m  Alex. Campbell. K.C.M.G.  Pres. 

(Lieut  Govr. uf Ontario) 

ie  Eso. Vice  Pres. 


Consulting  U™^s. 


G.C.ROBB.  Chief  Enginetr      A.FRASER.  Secy.  Trees 

Head  Office. 

Toronto. 

The  prevention  of  Accident  and  attainment  of   Economy  in  use  of 
Steam,  our  chief  aims. 


PORTLAND  CEMENT. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Yonvill*  eta., 

MONTREAL. 


(1/3  "  - 

m';«(l 


JOHN  J.  GARTSHORE, 

Telephone  G16.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
^o^RailssEco^D^NDAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ota 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 

Australian  Fence  Wire  Strainer*. 

Send  for  Prices. 


HARDWARE. 


Genuine 
Coppered  Babbitt 


PRICES. 

Anchor    per  11).    Sc. 

(For  Shafting,  etc.) 

Star  ' pc;r  lb.    12c. 

(General  Purpose  j 

Star  and  Crescent   peril),  ltic. 

(Heavy  Machinery.) 

Diamond  per  lb.  25c. 

(Extra  High  Speed.) 


H.  R.  IVES  &  CO.,  Montreal. 


MANUKAOTUBEKS   OF 


Stoves,  Hardware,  Iron  Railing,  etc. 


T  T  AV1NG  been  large  users  of  Antifriction  Metals  for  many  years,  and 
.suffered  from  being  imposed  upon  by  inferior  compositions  under  various 
high  sounding  names,  we  are  now  ottering  under  the  above,  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  which  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  .">0,  100  and  200  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Prices 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms:  -(SO  days  or  2 
per  cent,  off  for  cash. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 

MONTREAL. 


A.  E.  Carpenter, 

Pres. 


J.  H.  New, 

Vice-Pres. 


Henry  New, 

Sec.-Tr*as. 


The  Hamilton  and  Toronto 

SEWEH  PIPE  CO'Y 


(LIMITED.) 


HAMILTON,    CANADA, 


SUCCESSORS  TO 


THE  CAMPBELL  SEWER  PIPE  CO.,  AND  THE  HAMILTON  SEWER  PIPE  C8. 


-MANUFACTURERS   OF- 


Steam-pressed,  Salt-glazed 

VITRIFIED  SEWER  PIPE. 

Fine  Pipes,  Chimney  Tops  and 
Smoke  Preventives. 


Established   I860. 


Dominion  Wire  Manufacturing  Company,  Ltd. 


(LATE  DOMINION  BARB  WIRE  CO. 

jvc^zistttdf^cttxiriet^s 
LYMAN  Fencing,  -*^ 

2  &  4  Barb, 
Ribbon,  Thorn, 

Plain  Twist. 
FENCING  TOOLS. 


Plain  Wire, 

Bright  Annealed, 
Oiled,  Coppered, 

Galvanized 
WIRE  ROPE. 


Steel  Wire  NAILS.   SCREWS.  Gimlet  Point. 


185  St.  James  Street.  MONTREAL. 

27   Front  Street  East,  TORONTO. 


24,     91 


Year. 

Cents  a  Copy 


METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST.     I 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  L 


IMITED, 


Arthur  B.  Lee, 

President. 
— o — 
Importers  of 

BAR  IRON, 

STEEL, 
Shelf  and  Heavy 


E 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KINC  ST.  EAST, 
TAPER  TOOTH. 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 


E.  P.  WARE 


logs. 


TORONTO. 


fl^TO 


RONTO 


EXTRAREFINED 


THINJ^B^ 


SILVER  STEEL 


VtS^NTO^ 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc, 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  00.,  L  D . 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


TORONTO  ROLLING  MILL  AND  FORCING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  appfica- 
t  ion.    All  work  guaranteed. 


** 


GRANTED 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware    Traveller   recently    published   in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 


exaggerated. 


Will  be  sent  on  receipt  of  25c. 


ENGRAVING 

vFOR   A»L  •   ' 

Illustrative 
and...   • 
Advertising 
* purposes 


J.L.JONES, 

WOOD  ENGRAVER, 

8£,i0&i2,kingsteast, 

TORONTQcanada- 


Mill  Builders. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 
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A  WORD  AS  TO  CHEQUES. 

In  a  recent  issue  of  the  London  Iron- 
monger an  article  appeared  which  referred 
to  the  settlement  of  a  bill  by  cheque.  As 
this  will  interest  almost  every  business  man, 
we  hope  a  few  points  of  law  will  not  be  out 
of  place.  The  case  in  question  is  in  refer- 
ence to  a  customer  giving  a  cheque  in 
payment  of  goods  bought,  which  was  subse- 
quently dishonored  in  presentment. 

A  cheque,  unless  dishonored,  is  payment, 
but  the  giving  of  a  cheque  for  the  amount  of 
a  debt  is  not  payment  of  that  debt  until  the 
cheque  is  actually  paid  or  honored  by  the 
banker;  and  if  a  creditor,  in  payment  of  a 
debt,  take  a  cheque  and  the  banker  fail  or 
the  cheque  be  dishonored,  the  creditor's 
remedies  remain  entire,  that  is,  he  may  re- 
sort to  all  the  remedies  he  had  under  his 
original  contract  as  if  no  cheque  had  been 
given.  In  one  of  the  highest  authorities  on 
this  subject,  the  law  is  laid  down  thus  : 

"The  payment  of  goods  may  by  the  con- 
tract be  agreed  to  take  effect  in  a  negotiable 
security,  as  in  a  promissory  note  or  bill  of  ex- 
change, and  the  agreement  may  be  that  the 
payment  then  made  is  absolute  or  condi- 
tional. In  the  absence  of  any  agreement, 
express  or  implied  to  the  contrary,  a  pay- 
ment of  this  kind  is  always  understood  to  be 
conditional,  the  vendor's  right  to  the  price 
reviving  on  non-payment  of  the  security,  but 
if  a  dispute  aiises  as  to  the  intention  of  the 
parties,  the  question  is  one  of  fact  for  the 
jury." 

"  Hut  a  man  who  prefers  a  cheque  to  pay- 
ment in  money  is  not  considered  as  electing 
to  :ake  a  security  instead,  for  a  cheque  is  ac- 
cepted as  a  particular  form  of  cash  payment, 
and  if  dishonored,  the  vendor  may  resort  to 
his  original  claim,  on  the  ground  that  there 
has  been  a  defeasance  of  the  condition  ->n 
which  it  was  taken,  and  following  this,  Lord 


Abinger,  C.  B.,  in  an  action  brought  upon  a 
promissory  note  for  ^443,  made  by  the  de- 
fendant, who,  at  maturity  of  the  note  gave 
the  plaintiff  two  cheques  'to  take  up  the  note 
and  in  lieu  thereof,'  gave  judgment  in  favor 
of  the  plaintiff  for  the  full  amount  of  the  note, 
although  only  one  of  the  cheques  was  due 
and  unpaid." 

A  case  somewhat  similar  to  that  referred 
to  in  the  "  Ironmonger"  of  the  20th  of  De- 
cember, 1890,  was  tried  by  Lord  Ellen- 
borough,  the  facts  being  as  follows.  The 
defendant  offered  money  in  payment  of  goods 
he  had  purchased,  but  the  plaintiff  asked  for 
a  cheque  and  the  defendant  gave  a  cheque, 
was  dishonored  and  the  plaintiff  sued.  Lord 
Ellenborough,  in  giving  judgment,  said  "  The 
bankers  are  to  be  considered  the  defendant's 
servants.  Their  cheque  must  be  looked  on 
as  his  cheque  and  there  is  no  pretence  for 
saying  a  debtor  is  discharged  by  giving  a 
cheque  which  produces  nothing." 

In  the  case  reported  in  the  "  Ironmonger" 
the  cheque  was  thatof  thedefendant's  agents 
and  following  Lord  Ellenborough's  decision, 
which  is  considered  good  law,  their  cheque 
must  be  looked  on  as  the  cheque  of  theii 
principals  or  employers,  who  were  the  pur- 
chasers of  the  goods  in  question. 

If  a  creditor  accepts  a  cheque  or  other 
negotiable  instrument  in  payment  of  a  debt, 
and  afterwards  transfers  it  to  a  third  party 
and  receives  value  therefore  without  making 
himself  responsible  in  case  of  dishonour,  it  is 
doubtful  whether  in  such  case  an  action 
would  lie  on  the  original  contract,  as  the 
vendor  would  be  paid  in  full  and  therefore 
not  entitled  to  bring  an  action. 

If  the  bill  or  note  given  is  not  that  of  the 
buyer,  but  of  some  third  person,  on  which 
the  buyer  has  not  put  his  name,  the  vendor 
must  prcve  dishonor  in  an  action  against  the 
buyerforthe  price.  In  all  cases  where  cheques 


aregiven  in  settlementofaccounts,theyshould 
be  promptly  presented  for  payment,  as  long 
delay  may  debar  the  creditors  of  their  rights 
on  the  original  contract  and  this  is  shown 
by  the  decision  in  the  following  case — "The 
plaintiff  took  a  note  for  a  debt  and  after- 
wards took  the  maker's  cheque  and  gave  a 
receipt  acknowledging  to  have  received  of 
the  defendant  the  amount  due"  but  she  re- 
tained the  note.  The  cheque  was  not 
presented  for  payment  for  over  three  weeks 
and  on  presentation  was  dishonored.  An 
action  was  then  commenced  to  enforce  pay- 
ment of  the  note  and  judgment  was  entered 
for  the  defendant  because  there  had  been 
such  great  delay  in  presenting  the  cheque. 
Firms  and  individuals  with  large  trans- 
actions may  be  well  aware  of  these  facts, 
but  they  may  be  commended  to  the  con- 
sideration of  many  who  are  commonly  very 
loose  in  their  manner  of  dealing  with 
cheques  and  bills  of  exchange. 


GOODS  FOR  SPRING  TRADE. 

Dealers  will  soon  be  looking  about  for 
spring  attractions  to  supply  their  trade. 
There  are  many  lines  of  goods  which  they 
have  not  as  yet  thought  of  handling,  and  it 
may  be  well  to  keep  in  mind  a  few  attrac- 
tions which  will  be  remunerative  to  the 
dealer.  There  are  now  manufactured  in 
Canada  a  first-class  line  of  refrigerators, 
such  as  cannot  be  surpassed  anywhere. 
These  are  becoming  year  by  year  a  necessity 
among  people,  and  are  made  in  varieties  of 
styles,  as  well  as  under  the  most  approved 
ideas.  Such  goods  should  be  kept  for  sale 
by  every  hardvvareman.  Those  who  keep  a 
full  line  of  house-furnishing  goods,  should 
not  forget  that  a  refrigerator  is  among  the 
most  indispensible  articles  of  a  kitchen. 

Bicycles  and  tricycles  are  now  kept  by 
hardware  dealers  more  than  formerly.  These 
are  also  made  largely  in  Canada,  and  much 


HARDWARE. 


reduced  in  price.  Those  merchants  who 
have  not  as  yet  added  these  goods  to  their 
stock  should  do  so,  and  they  will  find  it  a 
profitable  venture. 

Brass  bird  cages  are  becoming  more  com- 
mon to  the  trade,  as  their  appearance  com- 
mends them  greatly,  and  on  this  account  are 
being  found  very  saleable. 

At  this  immediate  season  ice  tools  are 
found  to  be  in  demand.  The  season  of  1890 
was  a  peculiar  one.  Ice  was  somewhat 
scarce,  and  probably  not  as  many  tools  were 
required  as  there  otherwise  would  be.  This 
season  promises  an  abundant  ice  harvest, 
and  there  can  scarcely  be  any  doubt  but 
that  it  will  be  a  good  one  for  the  manu- 
facturer of  ice  tools,  as  well  as  the  retailer. 

Scroll  saws  will  be  found  to  be  a  saleable 
line  among  carpenters,  cabinet  workers,  and 
all  wood  workers.  They  bear  a  good  profit, 
and  can  be  procured  form  the  jobbing 
houses. 

Washing  machines,  wash  boards,  clothes 
pins  and  wringers,  should  be  found  in  every 
hardware  store.  These  are  goods  that  are 
required  by  every  one,  and  are  never  "  out 
of  style." 

It  is  well  now  to  consider  the  advisability 
of  securing  a  good  spring  hinge.  There  are 
many  on  the  market,  and  the  dealer  should 
be  careful  to  purchase  nothing  but  a  reliable 
hinge,  both  single  and  double  acting.  Step 
ladders  from  two  to  six  feet  will  soon  be  in 
demand  and  a  good  stock  should  be  secured. 
Dealers  will  find  the  four,  five  and  six  foot 
step  ladder  ready  sellers.  These  are  now 
manufactured  so  as  to  be  sold  very  reason- 
ably. Among  other  articles  that  may  be 
mentioned,  though  prematurely,  are  icecream 
freezers.  The  market  is  full  of  first  class 
goods  and  low  prices  can  be  obtained  in  the 
freezer  line. 

Dealers  should  be  on  the  lookout  for  new 
articles  on  the  market,  and  endeavor  to  place 
in  their  store  a  line  of  new  and  attractive 
goods   such  as  will  be  sure   to   please   the 

trade.  _ 

SECURING  TRADE. 

An  exchange  remarks : — "  Customers  are 
not  secured  off-hand  and  blindly,  nowadays, 
and  much  depends  upon  the  quality  of  the 
goods  offered  and  the  ability  of  the  salesman 
in  securing  trade.  The  advertisement  will 
do  its  work  if  properly  placed,  but  it  should 
not  be  expected  to  sell  goods.  It  is  but  an 
invitation  to  the  would-be  purchaser  to  call 
and  be  convinced,  or  to  send  an  order  and 
give  the  advertiser  a  trial.  The  goods  must 
be  right  in  either  instance,  for  an  advertise- 
ment will  not  sell  a  poor  article  to  a  man 
more  than  once,  and  perhaps  not  that  often. 
With  the  proper  invitation  in  the  shape  of 
an  attractive  advertisement,  however,  and 
the  goods  to  back  it  up,  the  results  can  not 
be  otherwise  than  gratifying,  and  a  customer 
is  often  thus  secured,  who  can  never  be  in- 
duced by  competitors  to  desert  the  man  who 
has  carried  out  every  promise  made  and  has 
not  resorted  to  misrepresentation." 


CAUSES  OF  FAILURE. 

Many  men  lose  their  heads  when  an 
opponent  is  selling  cheaper  goods  than  they 
are,  in  place  of  trying  to  meet  the  competi- 
tion on  business  principles.  If  an  opponent 
is  selling  cheaper,  he  is  either  buying  cheaper 
or  selling  without  a  paying  profit,  and  the 
merchant  who  is  suffering  from  such  com- 
petition should  make  it  his  business  to  find 
out  which  is  the  case.  When  goods  are 
bought  cheaper,  he  can  meet  the  competition 
by  getting  at  the  bottom  of  the  market  ;  but 
when  goods  are  sold  without  a  profit,  the 
best  thing  he  can  do  is  to  reef  bis  sails  and 
wait  until  the  storm  blows  over  and  his 
opponent  is  swamped,  which  assuredly  will 
happen  in  a  short  time.  Then  he  will  have 
an  opportunity  of  buying  the  bankrupt  stock, 
or  bidding  it  up  at  the  sale  to  sucn  a  price 
that  he  need  not  fear  the  competition  from 
an  outside  purchaser. 

The  man  who  keeps  on  the  even  tenor  of 
his  way,  giving  honest  value  for  the  money 
every  time,  and  never  deceiving  a  customer 
as  to  the  true  merits  of  any  article,  will  hold 
his  own  against  any  of  the  mushroom  esta- 
blishments which  advertise  the  cheapest 
goods  in  the  country,  and  sell  inferior  stuff. 
The  custom  which  yet  prevails  largely  in 
sections  of  this  country  of  giving  presents  at 
Christmas  and  other  seasons  to  customers, 
makes  a  serious  inroad  on  the  profits,  and 
every  one  who  does  this  should  keep  an 
accurate  account  to  ascertain  if  the  business 
will  afford  it.  It  is  not  the  custom  for  the 
honest  farmer  to  throw  in  a  bushel  of  pota- 
toes or  a  pound  or  two  of  butter  when  he 
sells  his  produce  at  the  store  ;  on  the  con- 
trary, he  demands  payment  for  the  full  quan- 
tity, doing  his  business  when  selling  on  more 
strict  business  principles  than  the  merchant. 
Why,  then,  should  the  merchant,  who  is 
supposed  to  have  more  business  ability  than 
the  farmer,  let  the  latter  get  away  with  him 
in  a  matter  of  business  ?  Then,  again,  the 
farmer  demands  the  cash  or  its  equivalent 
for  everything  he  sells,  and  why  should  the 
merchant  be  afraid  to  collect  his  accounts  in 
due  season  ? 

Being  afraid  to  collect  accounts  when  they 
are  due  is  the  cause  of  many  a  man's  failure, 
for  by  want  of  pluck  in  collecting,  his  capital 
is  locked  up  so  that  he  gets  terribly  behind 
in  his  payments,  and  the  renewals  he  has  to 
ask  from  his  creditors  not  only  impair  his 
credit,  but  pile  interest  on  to  him  which 
often  amounts  to  as  much  as  he  spends  on 
himself  and  family. 

The  number  of  retail  merchants  in  this 
country  is  far  beyond  what  is  required  to 
distribute  the  goods  among  the  consumers, 
and  the  consequence  is  that  nearly  everyone 
is  trying  to  sell  cheaper  goods  than  his  neigh- 
bor in  order  to  attiact  custom.  It  is  said 
that  "competition  is  the  life  of  trade,"  but 
when  there  is  only  sufficient  trade  to  support 
two  stores  and  three  are  catering  for  it,  com- 
petition may  prove   the  death  of  trade,  be- 


cause it  is  impossible  for  these  three  stores 
to  secure  a  living  profit.  Anyone  starting  a 
new  business  should  be  fully  satisfied  that 
there  is  room  for  another  store  before  em- 
barking in  the  enterprise.  It  is  a  common 
fallacy  for  men  opening  a  new  business  to 
think  that  they  are  smarter  than  those  al- 
ready in  the  field,  and  that  by  their  superior 
ability  they  will  be  able  to^  walk  the  course, 
and,  without  any  difficulty,  distance  their  ap- 
parently slow  competitors.  Time  and  ex- 
perience are  the  only  teachers  for  those  who 
commence  business  with  these  ideas,  who 
will  probably  find  when  it  is  too  late  that 
they  have  run  their  heads  against  a  stone 
wall. 

Some  one  has  said,  "  The  crying  sin  of  the 
Anglo-Saxon  race  is  the  worship  of  Mam- 
mon," and  it  is  a  deplorable  fact  that  the 
majority  of  people  cannot  look  on  another 
man  making  money  without  wishing  to  have 
a  share  of  it ;  therefore,  if  a  thriving  business 
is  being  done  in  any  locality,  envious  eyes 
are  cast  on  it,  and  two  or  three  rush  in  to 
divide  the  spoil  which  may  not  be  more  than 
enough  for  one. 

[to  be  continued  next  week.  J 


TRADE  ABROAD. 

The  London  Statist  of  December  27  says: 
— "At  the  present  time  there  are  evidences 
of  an  approaching  contraction  in  trade.  The 
foreign  trade  of  the  country,  judging  by  last 
month's  Board  of  Trade  returns,  has  already 
commenced  to  decline.  The  English  rail- 
way traffic  return,  usually  a  good  barometer, 
indicates  that  we  are  no  more  than  main- 
taining last  year's  business,  whereas  a  month 
or  two  ago  the  volume  of  trade  was  much 
larger  than  in  1889.  And  other  indicators 
point  in  the  same  direction.  The  events  of 
the  last  few  months  have  materially  contrib- 
uted to  arrest  expansion  and  threaten  to  ag- 
gravate future  dullness.  Among  the  events 
are  the  financial  difficulties  in  South  Africa 
and  North  America,  the  imposition  of  almost 
prohibitive  tariffs  by  the  United  States,  the 
partial  failure  of  the  United  States  crops,  the 
virtual  bankruptcy  of  the  Argentine  Repub- 
lic, labor  troubles,  and,  lastly,  the  effect  of 
the  distrust  caused  by  the  embarrassment  of 
so  large  a  firm  as  Messrs.  Baring  Bros. 
Trade  has  been  growing  in  volume  continu- 
ously for  five  years,  not  only  in  this  country, 
but  all  over  the  world.  It  has  been  evident 
from  past  experience  that  expansion  and 
diminution  come  in  cycles  of  longer  or 
shorter  duration.  The  foreign  trade  of  the 
country  is  the  best  indication  of  this.  *  * 
Taking,  therefore,  the  foreign  trade  of  the 
country  (and  it  should  be  remembered  that 
our  home  trade  is  greatly  affected  by  con- 
traction or  expansion  in  our  foreign  business) 
the  prospect  is  that  after  the  large  expansion 
of  the  last  four  years,  trade  generally  maybe 
expected  to  contract  for  considerable  time  to 
come.  We  leave  the  details  of  import  trade 
for  future  consideration." 
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Our  stock  is  large  and  fully  assorted,  including  : 

"  SKELETON  "    Halifax   Pattern.      "  GENUINE  ACME  " 
and  Forbes'  New  Patent  "ACHIEVED." 
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THE  POSITION    OF  IRON   IN 
GENERAL    TRADE. 

It  is  by  no  means  flattering  to  the  pride 
of  those  engaged  in  the  iron  industry  that 
it  should  be  so  easily  influenced  by  what 
seem  to  be  external  causes.  In  our  day  the 
manufacture  of  iron  has  grown  to  apparently 
commanding  proportions,  overshadowing 
other  industries  by  the  huge  amount  of 
capital  invested,  the  enormous  tonnage  of 
the  output  and  the  great  value  of  the  finished 
product  when  followed  through  its  innumer- 
able manipulations  until  it  reaches  the  point 
of  final  cousumption.  An  enthusiastic  in- 
dividual, overcome  by  the  fact  that  in  1890 
the  United  States  turned  our  more  pig  iron 
than  any  other  country  in  the  world  had 
ever  produced  in  a  year,  may  declare  in  his 
excitement  that  "  iron  is  king."  An  industry 
of  such  magnificent  proportions  would  seem 
to  be  entitled  to  the  position  of  honor  in 
trade  affairs.  The  universal  use  of  iron  also 
tends  to  such  an  impression.  No  other 
metal  fills  such  a  variety  of  purposes  and 
meets  such  a  demand  from  every  other  in- 
dustry. It  is  needed  everywhere.  And  yet 
at  the  first  breath  of  business  troubles  or 
financial  disturbances,  the  price  of  iron 
weakens,  then  droops,  and  afterward  con- 
tinues   to    slide    downward   in    a    disheart- 


ening way  until  it  sells  below  cost.  The 
price  of  iron  is  the  first  thing  to  be  affected 
in  a  financial  crisis,  and  it  is  too  often  the 
last  to  recover. 

If  iron  really  occupied  a  commanding 
position  in  trade  this  would  not  be  the  case. 
It  would  have  an  intrinsic  value  that  could 
not  be  so  easily  affected.  It  would  govern 
values  and  preserve  at  least  some  appear- 
ance of  stability.  But  it  is  only  a  dependent 
product.  The  magnificence  of  its  growth, 
shown  in  recent  statistics,  is  but  a  reflection 
of  the  enormous  requirements  of  other  lines 
of  trade.  The  more  they  grow  and  the 
better  they  prosper,  the  more  rapidly  grows 
the  iron  trade.  New  furnaces  and  new  mills 
find  their  product  readily  absorbed  when  the 
country  is  prosperous,  and  a  fictitious  feel- 
ing of  strength  is  imparted  to  iron  manufac- 
turers. With  a  brief  opportunity  to  control 
prices  they  can  easily  deceive  themselves 
with  the  thought  that  the  balmy  days  of 
prosperity  are  more  or  less  permanent.  But 
iron  is  neither  food  nor  clothing,  and  when 
activity  ceases  in  the  building  of  new  rail- 
roads, or  tl.c  equipment  of  countless  factories 
with  new  machinery,  or  the  building  of  hun- 
dreds of  new  towns,  or  the  supply  of  farmers 
with  new  implements,  down  goes  the  demand 
for  iron,  and  the  price  suffers.     It  is  a  valu- 


able adjunct  to  civilized  man,  but  it  is  not 
indispensable  to  his  existence,  and  it  is, 
therefore,  in  every  sense  a  dependent  pro- 
duct, and  not  a  commanding  one. 

If  iron  were  anything  but  a  dependent 
product  how  easy  would  be  the  recovery 
from  dull  times  in  general  trade.  All  that 
would  be  necessary  would  be  the  starting  up 
of  more  furnaces  and  mills  and  the  employ- 
ment of  more  and  more  men  in  the  produc- 
tion and  manufacture  of  iron.  This  is  a 
point  on  which  projectors  of  new  iron  works 
in  sparsely-settled  districts,  tar  from  centres 
of  industrial  activity,  are  apt  to  go  astray. 
They  can  easily  figure  up  the  possible  cost 
of  the  production  of  iron  on  the  spot,  and 
they  can  also  calculate  just  how  much  the 
works  when  in  operation  will  benefit  the 
locality,  but  the  disposal  of  the  project  made 
is  a  subject  left  open  for  the  exigencies  of 
trade  to  settle.  "  Iron  is  iron,  always  needed 
by  some  one,  and  it  can  always  be  sold,"  is 
the  argument  of  the  projector  of  a  new  blast 
furnace  in  the  woods  which  is  to  make  iron 
at  marvelously  low  cost.  But  iron  will  not 
always  sell  itself,  and  there  are  times  when 
it  "goes  begging"  in  centres  of  greatest 
consumption.  Probably  no  other  commodity 
fluctuates  as  readily  as  iron  in  sympathy 
with  the   condition   of  general   trade.     Gro- 


CORRUGATED 
STEEL    E^STIE^IEIRS 
A  Perfect,  Secure  Jcint ! 
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ceries  and  dry  goods,  farm  products  and 
textiles  generally  are  governed  by  wholly 
different  influences,  and  may  be  dear  in  bad 
times  and  cheap  in  good  times,  but  iron 
moves  along  with  general  business,  cheapen- 
ing when  it  droops  and  advancing  when  it 
revives,  out  governing  nothing  as  a  rule.  It 
is  for  this  reason  that  the  iron  trade  is  such 
a  good  indicator  of  the  condition  of  general 
business.  It  has  all  the  qualifications  of  a 
barometer,  being  sensitive  to  every  variation 
in  the  atmospheric  or  business  pressure,  and 
quickly  responding  to  the  changes  made  by 
a  difference  in  the  direction  of  the  wind. — 
The  Metal  Worker. 


SYSTEM  AND  ATTRACTIVE- 
NESS. 

Attractiveness  of  display  in  any  branch  of 
trade  is  of  vast  importance  to  the  dealer  and 
without  system  attractiveness  cannot  be  at- 
tained, therefore  the  two  go  hand  in  hand. 
The  dealer  of  to-day  has  an  advantage  over 
his  predecessor,  but  there  are  many  who  fail 
to  take  advantage  of  it.  With  system  comes 
regularity  and  the  combination  begets  confi- 
dence on  the  part  of  patrons.  The  dealer 
whose  store  is  opened  every  business  day  in 
the  year  at  a  stated  hour  in  the  morning, 
and  closed  at,  but  not  before,  the  regular 
time  at  night,  never  dissapoints  those  who 
purchase  his  goods,  while  the  man  who 
throws  open  his  doors  at  seven  o'clock  one 
day  and  eight  o'clock  the  next,  will  soon  lose 
trade  if  he  has  a  competitor  who  is  addicted 
to  system  and  regularity.  It  is  not  the  loss 
of  a  single  sale  that  injures  the  erratic 
dealer,  but  the  loss  of  confidence  on  the  part 
of  the  customer  who  will  not  risk  a  second 
disappointment  if  he  can  possibly  avoid  it. 
With  the  exercise  of  system  in  the  arrange- 
ment of  goods  comes  the  attractiveness  that 
delights  the  eye  of  the  patron,  and  the  advan- 
tage of  knowing  just  where  to  turn  for  any 
article  that  may  be  called  for,  is  also  a  big 
card.     If  a  customer  calls  for  a  hatchet  he 


does  not  enjoy  waiting  until  several  kegs  of 
nails  and  half  a  ton  or  so  of  heavy  hardware 
is  removed  from  around  the  receptacle  in 
which  the  hatchets  are  kept.  There  is  no 
reason  why  hardware  should  not  be  as 
attractively  and  systematically  arranged  in 
a  retail  store  as  any  other  line  of  staple 
goods,  and  it  will  pay  the  dealer  who  tries  it. 
— Stoves  and  Hardware  Reporter. 


THE    AMERICAN    HARVESTER 
COMBINATION  DISSOLVED. 

Some  time  ago  we  gave  a  few  particulars 
concerning  the  formation  cf  a  combination 
among  manufacturers  of  harvesters  in  the 
United  States  It  was  known  as  the  Ameri- 
can Harvester  Company,  and  had  a  capital 
of  $35,000,000.  We  now  have  to  chronicle 
the  collapse  of  this  extensive  affair,  and 
quote  a  few  lines  from  The  Farm  Implement 
News,  respecting  its  demise  : 

'"  Of  course  it  must  be  mortifying  to  the 
leaders  in  this  movement  to  get  so  far  along 
and  then  find  it  impossible  to  go  further,  but 
fortunately  no  great  amount  of  time  has  been 
lost  and  no  irreparable  damage  has  been 
done.  Each  concern  will  go  to  work  again 
as  before,  the  several  armies  of  travelling 
men  and  experts  will  prepare  for  a  somewhat 
shorter  and  perhaps  more  vigorous  campaign, 
but  we  do  not  believe  that  competition  will 
run  riot  again,  because  manufacturers  must 
have  gained  prudence  as  well  as  wisdom 
from  their  many  recent  conferences." 

HE  COULDN'T    BE    BLUFFED. 

The  average  traveling  man  is  a  practical 
joker.  It  is  as  much  a  part  of  his  business, 
says  the  Business  Chronicle,  as  the  actual 
selling  of  dry  goods  or  cutlery,  or  whatever 
line  he  handles.  In  fact,  nature  demands  re- 
laxation, and  the  drummer  gets  his  in  the 
shape  of  practical  joking. 

When  a  good  one  is  played  on  the  traveler, 
therefore,  it  seems  as  if  it  had  double  weight, 
for  he  is  constantly  on  the  lookout,  not  only 


for  chances  to  perpetuate  his  jokes,  but  is 
carefully  watching  to  prevent  anyone  putting 
up  a  job  on  him. 

A  friend  of  the  Chronicle,  who  for  brevity's 
sake  we  will  call  "  Harry,"  traveled  for  a 
special  department  of  a  jobbing  hardware 
concern.  His  sales  were  confined  exclusively 
to  that  one  department,  but  he  was  obliged 
to  jot  down  an  occasional  item  here  and  there 
of  hardware  when  a  customer  wanted  a  few 
things  which  would  not  make  a  shipment  by 
themselves.  "  Harry"  insisted  that  he  knew 
nothing  whatever  of  hardware,  so  that  when 
such  items  were  given  him  he  would  neither 
quote  the  price  or  guarantee  the  quality  of 
the  goods,  but  explained  that  he  could  merely 
write  down  what  they  told  him  to. 

One  day  last  winter  he  was  booked  for  that 
thriving  little  city,  Galesburg,  111.,  and  after 
landing  several  fine  orders,  he  struck  a  cus- 
tomer who  wanted  a  few  hardware  items  in 
addition  to  goods  from  "Harry's"  particu- 
lar department.  Everything  moved  along 
smoothly  until  the  customer  called  out,  "  2 
doz.  xyi  inch  japanned  cock-eyes."  Instant- 
ly suspecting  something  wrong,  "  Harry  "  re- 
fused to  comply  with  the  request,  saying  : — 
"  No  you  don't ;  you  evidently  take  me  tor  a 
sucker,  but  it  will  be  a  pretty  cold  day  when 
I  send  an  order  in  for  '  cock-eyes.'  Why  the 
boys  would  call  me  '  cock-eyed  Harry'  the 
balance  of  my  life." 

In  vain  the  customer  explained  that  cock- 
eyes were  almost  as  common  in  hardware 
parlance  as  hinges  ;  "Harry"  would  have 
none  of  it,  and  absolutely  refused  to  enter 
the  item  on  his  order.  As  a  last  resort,  the 
merchant  sent  a  separate  order  to  the  house 
by  mail  for  the  cock-eyes,  and  instructed 
that  they  be  sent  with  goods  ordered  from 
"  Harry."  He  also  explained  the  circum- 
stances in  his  letter,  and  soon  the  story  was 
out.  It  was  too  good  to  keep,  and  quickly 
became  the  property  of  every  traveling  sales- 
man in  the  West,  and  was  soon  known  to 
the  trade.  For  a  long  time  afterward  mer- 
chants made  it  a  point  to  ask  "  Harry  "  if 
his  house  sold  cock-eyes. — Ex. 
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A    GOOD    NEW    YEAR    TO    YOU  ? 


DEAR    SIR, 


MONTREAL,  NEW  YEAR'S  DAY,  1891. 


We  thank  you  for  your  support  in  the  year  just  closed.      You  have  assisted  us  in  dong  a  LARGER  BUSINESS  than  ever  before, 
and  yet  you  have  found  us  equal  to  doing  it  punctually  and  well. 

We  begin  1891  with  increased  facilities   and  more  extended  organization,  in  view  of  meeting  with    increased  demand  for  our  goods. 

Our  GENUINE  ELEPHANT  LEAD — which  is  guaranteed  100  per  cent,  pure — will  maintain  its  position  in  the  foreground. 

We  have  been  specially  occupied   for  some  tune  back   with   CARRIAGE  COLORS   IN   JAPAN,  and  have  laid  down  some  more 
machines  to  help  us  keep  pace  with  the  demand  for  these  fine  goods. 

Our  READY  MIXED   PAINT  arrangements  are  as  near  perfection  as  we  can  think  of. 

FLOOR   PAINTS  have  been  further  hardened.     For  beauty  and  hard  gloss  we  never  hope  to  produce  finer  goods. 

"MISTLETOE"  and  "ROYAL  PERMANENT"  GREENS  are,  this  season,  brighter  than  ever. 

In  VARNISHES  we  have  prepared  a  supply  of  beautiful  stock. 

ALL  our  departments  are  well  equipped  and  able  to  deal  promptly  with  all  requirements. 

Assuring  you  of  our  best  services  throughout  the  year, 

We  are,  dear  Sir,  yours  truly, 

FERGUSSON,  ALEXANDER  &  CO. 


Robert  Archer  has  been  declared  elected 
President  of  the  Montreal  Board  of  Trade, 
as  there  was  no  opposition. 

Hardware  is  indebted  for  the  concisely 
arranged  price  list  of  screws  published  in  last 
week's  issue  to  Mr.  T.  B.  Lee,  of  Rice  Lewis 
&  Sons. 

Messrs.  R.  J.  Marshall  &  Co.,  are  now  suc- 
cessors to  Mr.  J.  Loughead,  who  up  to  the 
new  year,  carried  on  a  hardware  business  at 
Hepworth,  Ont. 

W.  A.  Gunn,  secretary  of  the  McClary 
Manufacturing  Company,  left  on  Thursday 
afternoon,  the  15th,  for  Florida,  and  will  sub- 
sequently visit  Jamaica  and  the  exhibition 
there. 

A  specimen  of  Brazilian  hardware  has 
found  its  way  to  Europe.  It  is  in  the  com- 
mercial museum  in  the  Bourse  de  Commerce, 
Paris,  and  is  a  lock,  said  to  be  very  nicely 
finished. 

The  Secretary  of  the  U.  S.  Treasury  has 
issued  regulations,  authorized  by  Congress, 
for  the  admission,  free  of  duty,  of  articles 
imported  for  exhibition  at  the  World's  Fair, 
to  be  held  at  Chicago. 

Mr.  Ferguson,  of  the  Toronto  Plate  Glass 
Company,  who  has  been  laid  up  with  typhoid 
fever  for  the  last  three  or  four  weeks,  is,  we 
are  glad  to  hear,  able  to  be  up.  He  intends 
to  take  a  trip  to  Florida  for  his  health. 

A  meeting  of  the  principal  plough  manu- 
facturers of  Ontario,  was  held  on  the  15th 
inst.,  at  the  Walker  house,  in  this  city,  for 
the  purpose  of  organization.  An  association 
called  the  Canadian  Plough  Manufacturers 
Association  was  formed,  with  Mr.  Harry 
Cockshutt,  president ;  Mr.  \V.  J.  Copp,  vice- 


president  ;  Mr.  W.  H.  Perrain,  secretarv- 
treasurer.  The  meeting  was  a  large  and  in- 
fluential one,  all  branches  of  the  business 
being  fully  represented  and  considered. 

Secretary  Windom  is  represented  as  ex- 
pressing himself  as  much  dissatisfied  with 
the  system  of  introducing  merchandise  from 
Canada  into  the  United  States  in  sealed  cars 
without  inspection  at  the  frontier  and  is  con- 
templating radical  changes. 

It  is  estimated  that  sales  of  Nova  Scotia 
coal  in  1890  will  reach  1,750,000  or  1,800,000 
tons,  as  against  1,555,106  tons  in  1889,  and 
693,511  tons  in  1878.  The  total  coal  pro- 
duction will  probably  not  be  far  short  of  2,000,- 
000  tons.  It  is  just  ten  years  since  the  1,000,- 
000  ton  mark  in  coal  production  was  reached. 

A.  S.  Pulford,  of  Leamington,  has  sold  his 
hardware  business  at  Harrow,  to  R.  Porter, 
late  of  Rodney.  Mr.  Pulford  has  also  sold 
his  hardware  business  at  Leamington,  to  J. 
S.  Greenhill,  formerly  of  Kincardine,  and 
late  of  Hamilton.  Mr.  Greenhill  is  well 
known  to  the  hardware  trade,  being  in  the 
business  for  some  years. 

The  wholesale  establishment  of  Messrs. 
Walbridge  &  Co.,  Buffalo,  N  Y.,  was  burned 
to  the  ground  on  Sunday  morning  last.  The 
firm  had  a  large  trade  in  western  New  York, 
Pennsylvania  and  Ohio,  and  at  one  time  did 
some  business  in  Canada.  The  stock  of 
goods,  amounting  to  $200,000,  is  a  total  loss, 
the  building  and  contents  having  succumbed 
to  the  flames  in  the  short  space  of  twenty 
minutes. 

An  interesting  discovery  has  been  made 
on  the  Harnhalli  gold  mine  in  the  Mysore, 
says  the  Indian  Engineer.  While  sinking 
the  main  shaft  the  workmen  broke  into  an 
old  shaft,  dug  perhaps  a  thousand  years  or 
more  ago.  There  were  found  mining  imple- 
ments of  various  kinds  used  by  the  ancient 
workers.  It  is  supposed  the  workings  were 
made  by  the  Chinese,  of  whose  presence  in 
Mvsore  there  is  unmistakable  evidence.   The 


tools  found  are  said  to  be  very  like  those 
used  by  the  Chinese  and  unlike  anything 
known  to  be  used  by  the  Hindus. 

By  great  presence  of  mind  and  extraordi- 
nary activity,  Mr.  Chas.  Boech,  of  the  firm 
of  Chas.  Boech  &  Sons,  York  street,  escaped 
from  what  might  of  been  a  serious  accident. 
While  sitting  in  his  office,  on  Saturday 
morning,  a  span  of  horses  broke  loose  and 
made  a  clean  jump  right  into  his  private 
office.  Fortunately  Mr.  Boech  escaped  with 
a  few  scratches.  The  animals  were  not  seri- 
ously damaged. 

A  company  has  been  formed  in  England 
with  a  capital  of  $100,000,  for  the  purpose  of 
enabling  the  retail  hardware  merchant  to 
buy  his  goods  at  the  lowest  wholesale  price, 
regardless  of  the  quantity  purchased.  The 
shareholders  of  the  company  are  retail  deal- 
ers, who  pay  cash  for  all  purchases.  The 
goods  will  then  be  disposed  of,  among  the 
shareholders,  at  5  per  cent,  advance  on  the 
invoice  price.  No  doubt,  a  saving  can  be 
effected  by  this  co-operative  plan,  over  the 
ordinary  way  of  purchasing. 

When  a  line  of  goods  is  placed  in  a  prom- 
inent position,  with  the  prices  plainly  at- 
tached to  them,  they  often  become  their  own 
salesmen. 

The  English  iron  trade  starts  off  in  the 
new  year  in  a  very  unsatisfactory  condition. 
While  the  dullness,  which  is  a  natural  char- 
acteristic of  the  season,  is  the  only  discour- 
aging feature  of  our  own  iron  and  steel  in- 
dustries at  this  time,  the  market  upon  the 
other  side  seems  to  have  reached  the  bottom 
of  a  steady  decline,  with  no  immediate  pros- 
pect of  recovery.  The  year  has  opened  with 
a  reduction  in  prices  for  finished  iron  and 
steel  and  with  the  pig  iron  market  in  a  very 
unsettled  condition. — American  Artisan. 


One  thing  in  particular  should  be  impressed 
upon  clerks— the  necessity  of  careful  attention  t$ 
small  customers. 


HARDWARE. 
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WHAT  THE   PLUMBER  HAS 
DONE  FOR  THE    PRO- 
PERTY  OWNER. 

The  apartment  house  has  revolutionized 
methods  ot  living  in  the  great  cities.  There 
are  more  people  living  in  flats  and  apart- 
ment houses  in  New  York  to-day,  than  in  any 
other  styles  of  dwellings,  and  every  well 
built  apartment  house  or  flat  put  up  is 
speedly  tenanted,  the  various  suites  of 
rooms  being  frequently  rented  long  before 
the  structure  is  ready  for  occupation. 
Owners  of  such  houses  realize  a  fair  return 
on  their  investments,  and  they  are  becoming 
more  and  more  popular  in  the  large  towns 
throughout  the  country. 

The  plumber  has  revolutionized  the  apart- 
ment house.  A  glance  through  the  structures 
formerly  known  by  this  name  will  amply  ex- 
plain our  statement  and  confirm  its  truth. 
By  the  improvements  he  has  introduced  in 
plumbing  methods,  the  thought  and  care  he 
has  bestowed  on  the  interior  sanitary 
arrangements  of  such  buildings  and  the 
readiness  with  which  he  has  met  every  want, 
every  suggestion  of  their  occupants,  the 
plumber  has  practically  made  the  modern 
apartment  house  or  flat  possible.  Without 
his  skill  and  science  this  class  of  buildi  'gs 
would  long  since  have  followed  the  old  style 
tenement  houses  into  condemnation. 

And  yet,  the  property  owner  is  one  of  the 
last  to  give  the  plumber  credit  for  what  he 
has  done,  and  thoughtlessly  joins  the  class 
of  imbeciles  who  find  satisfaction  in  heaping 
scurrilous  abuse  on  the  craft. 

What  we  have  said  of  apartment  houses 
applies,  perhaps  in  a  lesser  degree,  to 
down-town  business  property.  It  is  a  noto- 
rious fact  that  men  are  far  less  careful  of  the 
condition  of  the  places  in  which  they  spend 
so  large  a  portion  of  their  daily  lives  than 
they  should  be,  and  the  man  who  will  dis- 
burse hundreds  of  dollars  to  insure  a  perfect 
system  of  plumbing  at  home  will  complac- 
ently sit  all  day  in  the  pestilence-laden 
atmosphere  of  a  down-town  "office" 

If  he  displayed  a  proper  regard  for  his 
own  welfare,  the  property  owner — in  place 
of  making  a  fight  for  the  future  reduction  of 
the  lowest  bid  on  every  job  of  plumbing  he 
has  done — would  encourage  the  man  on 
whom  he  depends  to  render  his  buildings 
healthful,  comfortable,  desirable  dwellings, 
to  spare  no  pains  to  make  his  work  perfect 
as  to  every  detail.  It  is  the  best  that  is 
always  the  cheapest  in  plumbing  work,  and 
the  saving  of  a  few  dollars  at  the  expense  of 
employing  poor  material  or  workmanship,  or 
entrusting  the  contract  to  incompetent  hands 
is  the  sorriest  of  economy.— Sanitary 
Plumber. 


HEAT   TRANSMISSION. 

The  following  from  The  Engineering  Re- 
cord is  abstracted  from  a  paper  by  Prof.  R. 
C.  Carpenter,  of  Ithaca,  N.  Y.,  read  at  the 
recent  meeting  cf  the  American  Society  of 
Mechanical  Engineers,  in  Richmond,  Va., 
described  some  experiments  made  to  ascer- 
tain the  relative  heat  transmission  through 
cast-iron  plates  in  the  condition  left  by  the 
foundry,  as  compared  with  the  same  plates 
treated  with  dilute  nitric  acid,  for  periods  of 
nine,  eighteen  and  forty  days.  The  nitric 
acid,  by  dissolving  the  free  iron  and  not  at- 
tacking the  carbon,  forms  a  protecting  coat- 
ing to  the  iron,  which  is  largely  composed  of 
carbon. 

In  making  the  experiments  a  series  of  cast- 
iron  plates  was  obtained,  each  cast  at  the 
same  heat  and  from  the  same  pattern,  each 
measuring  8.4x5.4inchesby o.45inches  thick. 
A  bottle  of  concentrated  nitric  acid  was  ob- 
tained, and  two  solutions  in  rain  water  were 
made — The  first  containing  i  per  cent,  of 
nitric  acid  by  measurement,  the  second  5 
per  cent,  of  nitric  acid.  In  each  of  these 
solutions  three  of  the  cast-iron  plates  were 
placed.  The  plates  were  immersed  in  a 
horizontal  position,  and  separated  from  each 
other  by  small  blocks  at  the  corners,  so  as  to 
permit  a  free  action  of  the  acid.  The  solu- 
tion was  shaken  and  left  for  some  time  in  an 
inclined  position,  to  permit  any  air  beneath 
the  plates  to  escape. 

The  following  method  of  testing  the  re- 
lative conducting  power  of  the  plates  was 
adopted,  after  several  trials,  and  proved  quite 
satisfactory.  A  box  was  made  of  boards  1 
inch  thick,  with  internal  dimensions  8.5  by 
5.5  inches  and  6.5  inches  deep.  Near  the 
center  of  the  box,  and  extending  completely 
around  on  the  inside,  a  strip  of  wood  }i  by 
Yz  inch  was  rabbeted  in  place.  The  top  of 
this  strip  was  made  accurately  parallel  to  the 
top  of  the  box  and  neatly  fitted  in  place.  A 
gasket  of  rubber  packing  was  fitted  to  the 
projecting  top  of  this  strip.  Two  frames 
made  of  hard  wood,  with  a  horizontal  piece 
about  1  inch  squaie,  were  securely  fastened 
to  the  box.  From  the  horizontal  piece  of  each 
frame  two  braces  were  set,  with  the  lower 
ends  resting  on  the  plates  to  be  tested. 
These  braces  were  cut  of  such  a  length  that 
by  forcing  them  into  nearly  a  vertical  position 
a  strong  pressure  was  made  to  act  on  the 
corners  of  the  plate  to  be  tested,  and  no 
difficulty  was  found  in  producing  a  ste  m- 
tight  joint.  The  plate  to  be  tested  was  in- 
troduced in  the  box  soas  to  form  a  horizontal 
partition.  Into  the  portion  of  the  box  below 
the  plate  a  X-inch  pipe  was  introduced, 
terminating  near  the  center  of  the  box.  This 
pipe  was  connected  by  a  tubber  hose  to  a 
steam  supply.  On  the  opposite  side  and 
near  the  bottom  of  the  box  was  inserted  a 
J^-inch  nipple  for  the  discharge  of  the  con- 
densed steam.  A  thermometer  was  inserted 
in  the  steam  chamber  and  maintained  in  the 
same  position  during  all  the   tests.     Water 


was  put  in  the  box  above  the  plate  and  the 
heat  transmitted  through  the  plate  was 
measured  by  the  increase  in  temperature  of 
the  water. 

In  making  a  test  the  plate  was  first  put  in 
position,  the  box  leveled,  and  steam  turned 
on  in  the  pipe,  with  the  outlet  for  water  of 
condensation  closed,  until  it  was  ascertained 
that  there  were  no  steam  leaks  around  the 
edge  of  the  plate.  Steam  was  then  turned 
off,  outlet  pipe  opened,  the  water  was  added 
in  the  chamber  above  the  plate  until  it  passed 
off  in  an  overflow  pipe.  Steam  was  then 
again  admitted  through  the  supply  pipe,  and 
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as  soon  as  the  water  above  the  plate  reached 
a  temperature  of  about  70  degrees,  readings 
of  both  thermometers  were  taken,  and  con- 
tinued each  minute,  until  the  water  attained 
a  temperature  of  about  150  degrees. 

The  temperature  in  the  steam  chamber 
could  notbemaintained  quiteuniform.  There 
was  also  a  slight  variation  in  the  degree  of 
temperature  at  the  beginning  and  ends  of  the 
different  tests,  but  not  enough  to  make  any 
material  difference  in  the  results  attained. 
The  process  used  being  exactly  duplicated 
for  each  plate  tested,  gives  the  comparative 
transmission  of  heat  for  each  plate,  but  does 
not  give  with  exactness  the  number  of 
thermal  units  transmitted,  because  of  our 
ignorance  of  the  currents  existing  in  the 
water  chamber.  Assuming  no  horizontal 
currents  to  exist,  the  average  number  of 
thermal  units  transmitted  per  inch  of  surface 
is  equal  to  the  weight  of  the  water,  3.125 
pounds,  divided  by  the  exposed  surface  of 
the  plate,  38.7  square  inches  multiplied  by 
the  rise  in  temperature,  or  0.0807,  multiplied 
by  the  rise  in  temperature  of  the  water. 

In  the  investigation  made,  by  Professor 
Carpenter,  the  loss  of  conducting  power  of 
the  plates  immersed  in~the  one  per  cent, 
solution  of  acid  varied  directly  with  the  time 
of  immersion  up  to  the  eighteen  days,  after 
which  it  remained  nearly  constant.  Those 
plates  immersed  in  the  five  per  cent,  solution 
showed  a  greater  loss  of  conductivity  for  a 
short  time  of  immersion,  but  at  the  end  of 
forty  days  the  result  from  either  solution  was 
substantially  the  same. 


Plumbers  in  Chatanooga,  Tenn.,  accord- 
ing to  the  new  rules,  must  give  bonds  in  the 
sum  of  $2,500  when  registering.  The  bond 
of  sewer  and  drain  contractors  has  been 
placed  at  $25,000  by  a  recent  vote  of  the 
common  council. 

Messrs.  Kerr  Bros.,  Walkerville,  Ont., 
have  been  awarded  th^  contract  for  furnish- 
ing the  whole  of  the  pumping  plant  to  be 
erected  at  Niagara,  Ont.  With  the  close  of 
the  year,  they  closed  out  their  business  done 
under  that  name,  beginning  the  year 
under  the  new  name  cf  the  Kerr  Engine 
Company. 

A  letter  appears  in  the  Toronto  Mail  of 
Monday  last  signed  by  Arthur  H.  Baldwin, 
in  reference  to  the  alarming  condition  of  the 
city  water  and  sewers.  He  contends  the 
city  water  supply  is  not  adequate  to  secure 
the  flushing  of  the  sewers,  which  is  necces- 
sary  to  prevent  the  poisonous  gas  which  is 
constantly  escaping  therefrom.  The  recent 
defeat  of  the  attempt  to  secure  additional 
supply  of  water,  is  not  looked  upon  with 
favor  by  Mr.  Baldwin.  He  thinks  the 
majority  of  voters  of  this  city  think  more  of 
their  taxes  than  of  the  public  health.  No 
doubt  all  this  is  true,  but  one  thing  is  cer- 
tain, that  inferior  plumbing  and  bad  drain- 
age are  an  important  agent  in  the  spreading 
of  disease. 
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THE  SHOT  TOWER  INVENTED 
IN  SLEEP. 

Before  Watts  had  his  dream,  the  making 
of  shot  was  a  slow,  laborious  and  conse- 
quently costly  process.  Watts  had  to  take 
great  bars  of  lead  and  pound  them  out  into 
sheets  of  a  thickness  nearly  equal  to  the  dia- 
meter of  the  shots  he  desired  to  make.  He 
then  had  to  cut  these  sheets  into  little  cubes, 
place  the  cubes  in  a  revolving  barrel  and  roll 
the  barrel  around  until  by  the  constant  fric- 
tion the  edges  wore  off  from  the  little  cubes 
and  they  became  spheroids. 

Watts  had  often  racked  his  brain  trying  to 
discover  some  better  and  less  costly  scheme, 
but  in  vain.  Finally,  after  spending  an 
evening  with  some  boon  companions  at  the 
ale  house,  he  went  home  and  went  to  bed. 
He  soon  fell  into  a  profound  slumber,  but 
the  stimulants  he  had  imbibed  apparently 
disagreed  with  him,  for  his  sleep  was  dis- 
turbed by  unwelcome  dreams.  He  imagined 
he  was  out  again  with  the  "boys,"  and  that 
as  they  were  stumbling  homeward  in  the 
dark  it  began  to  rain  shot.  Beautiful  globules 
of  lead,  polished  and  shining,  fell  in  atoirent 
and  compelled  him  and  his  bibulous  com- 
panions to  drag  their  heavy  limbs  to  a  place 
of  shelter. 

In  the  morning  when  Watts  arose,  he  re- 
membered his  dream.  He  turned  it  over  in 
his  mind  all  day  and  wondered  what  shape 
molten  lead  would  assume  in  falling  through 


the  air.  These  thoughts  tormented  him  so 
persistently  that  at  last  he  set  his  mind  at 
rest,  he  carried  a  ladleful  of  molten  lead  to 
the  top  of  the  steeple  of  the  Church  of  St. 
Mary  of  Redcliffe  and  dropped  it  into  the 
moat  below.  Descending  he  took  from  the 
bottom  of  the  shallow  pool  several  handfuls 
of  the  most  perfect  shot  he  had  ever  seen. 
Watts'  fortune  was  made,  for  he  had  con- 
ceived the  idea  of  the  shot-tower,  which  ever 
since  has  been  the  only  means  employed  in 
the  manufacture  of  the  little  missiles  so  im- 
portant in  war  and  sport. — Stoves  and  Hard- 
ware Reporter. 


Booth  &  Son's  calendar  for  1891  is  in  wide 
request  among  people  who  have  seen  it,  but 
who  were  not  lucky  enough  to  have  one  sent 
to  them.  It  is  deserving  of  more  than  pass- 
ing interest,  on  account  of  the  humor  in  the 
ample  picture  upon  it.  This  is  a  school 
scene  evidently  in  the  country.  A  severe, 
spectacled,  elderly  teacher  sits  with  the  taws 
in  his  hand  ready  for  the  palms  of  the  un- 
lucky pupil,  who  has  been  detained  after 
hours  to  square  accounts  in  his  arithmetic 
exercises.  The  curly-headed  youth  is  hardly 
ready  for  the  final  audit,  and  clearly  escapes 
his  fate,  if  one  may  judge  from  the  non- 
plussed countenance  of  his  teacher,  by  ask- 
ing the  following  poser  :  "  But,  sir,  if  wanst 
nought  be  nothin',  then  twice  nought  must 
be  somethin',  for  it's  double  what  wanst 
nought  is." 


HARDWARE. 


STOVE   COAL   NO    MORE. 

It  is  probable  that  housekeepers  will  not 
be  pleased  to  hear  that  the  coal  operators 
have  decided  to  cease  supplying  the  size  cf 
coal  known  as  "  small  stove."  Of  the  various 
sizes  which  are  in  the  market,  says  a  Phila- 
delphia paper,  this  is  much  the  most  con- 
venient and  the  most  general  used.  It  is 
best  adapted  for  consumption  in  the  ordinary 
stove  or  range,  and  its  discontinuance  will 
confine  the  consumer  to  a  choice  between 
stove  and  chestnut.  The  former  size  will  be 
found  too  large  for  general  kitchen  use,  and 
so  the  housekeeper  will  be  compelled  to  burn 
the  "nut"  variety,  which,  while  it  makes  a 
quick  fire,  also  burns  out  quickly,  and  is 
therfore  the  reverse  of  economical.  The 
coal  men  give  a  very  peculiar  reason  for 
their  action.  They  say  that  the  "  small 
stove"  coal  is  too  popular  that  people  insist 
upon  having  it  in  preference  to  anything  else, 
and  that  as  a  result  other  sizes  are  left  on 
their  hands.  This  is  extraordinary  reasoning. 
When  before  have  business  men  stopped 
supplying  an  article  of  trade  because  every- 
body wanted  it?  It  will  be  a  singular  excep- 
tion to  the  natural  law  of  supply  and  de- 
mand if  the  preference  of  the  public  for 
"small  stove"  does  not  compel  the  coal 
dealers  to  continue  supplying  it  in  spite  of 
themselves. — Metal  Worker. 


TRADE  SECRETS. 

An  English  technical  exchange  comment- 
ing upon  the  assertion  frequently  made  in 
the  press,  that  in  the  present  day  such  a 
thing  as  a  "trade  secret"  cannot  exist,  thus 
combats  the  idea  : — 

"  We  are  inclined  to  think  differently. 
And  in  this  matter  we  must  not  leave  out  of 
consideration  the  English  patent  laws.  For, 
let  us  consider  a  moment,  the  man  who,  to 
use  a  familiar  expression,  has  got  a  good 
thing.  He  must  either  go  to  the  patent 
office  or  he  must  not.  If  he  does  not  go  to 
the  patent  office  he  can  only  work  it  as  what 
is  known  as  a  trade  secret.  If  he  goes  to 
the  patent  office  his  invention  by  the  very 
name  and  operation  of  his  act  is  not  a  trade 
secret,  and  is  embarked  upon  a  sea  full  of 
squalls,  of  storms,  and  shoals,  and  hidden 
rocks.  His  invention  may  be  argued  out 
by  lawyers,  practically  paid  by  the  hour  ; 
he  has  to  face  the  fact  that  the  old 
law  of  the  strongest  of  barbaric  times 
finds  its  equivalent  in  the  law  of  the 
longest  purse  to-day,  all  the  acumen 
of  the  lawyer,  aided  by  all  the  ingenu- 
ity ol  the  scientific  expert,  may  be  ar- 
rayed against  him,  until,  wearied  in  the  con* 


test,  he  fails  to  effect  further  security  for  his 
patent,  which  falls  i.i  as  public  property  in 
a  year  or  two  from  its  inception,  and  is 
eagerly  adopted  even  by  people  who  have 
been  loud  in  their  assertion  that  it  was  of  no 
use,  was  not  new,  would  not  pay,  and  many 
other  objects  too  numerous  to  mention.  It 
may  be  noticed  in  passing  that  all  this  is  per- 
fectly legal  and  legitimate.  If  those  who  have 
courted  the  protection  of  the  patent  office 
were  counted  and  compared  with  those  who 
have  been  defeated  in  the  manner  we  have 
indicated,  the  percentage  would  be  found  to 
be  by  no  means  contemptible.  Patent  an 
invention,  and  tell  everybody  how  you  work 
it.  This  is  the  sum  and  substance  of  patent- 
ing. 

What  about  the  alternative  !  The  trade 
secret  which  does  not  exist,  for  sooth  ! 
Strange  to  say,  experience  in  working  patent- 
ed inventions  proves  that  it  can  exist,  for  has 
it  not  often  happened,  especially  in  chemical 
patents,  that  the  invention  has  been  worked 
by  other  firms  "  on  the  quiet"  without  pay- 
ing to  the  inventor  that  which  was  his  due  ? 
Was  this  not  secret  ?  And  was  it  not  kept 
by  the  methods  usually  adopted  by  those 
who  keep  secrets — by  dint  of  strict  precau- 
tions and  making  it  worth  the  while  of  those 
who  are  necessarily  in  the  secret,  to  keep  it 
to  themselves  ? 

What  about  compressed  steel  ?  ■  Are  the 
detads  of  its  production  patented  ?  If  not 
they  are  a  trade  secret. 

We  remember  a  few  years  since  we  were 
shown  through  the  works  producing  this  ma- 
terial,   but    were  carefully  nursed    past  the 


closed  doors  of  the  place  where  it  was  pro- 
duced, and  in  other  departments  of  steel  pro- 
duction the  same  may  be  said.  In  the  pro- 
duction of  high  class  steel  wire  of  great  te- 
nacity for  wire  ropes,  in  the  production  of  the 
beautiful  lustrous  blue  on  steel  goods  in 
razors,  in  certain  brands  of  steel  for  ordnance, 
armor  and  propeller  shafts,  in  the  browning 
of  gun  barrels,  the  trade  secret  has  proved 
more  lasting  and  more  profitable  than  the 
patent.  Go  to  the  glass  trade,  and  it  is  the 
same;  the  manufacturers  ofcertain  varieties  of 
glass  inthe  country havenot  shownany  inten- 
tion of  going  to  the  patent  office  with  their 
processes.  No,  they  relied  on  lock  and  key 
and  secrecy.  And  now,  turning  to  what  are 
called  chemical  works,  we  could  point  to  a 
goodly  number  who  are,  to  our  certain  know- 
ledge, steering  in  a  course  directly  opposite 
to  that  of  bankruptcy,  who  are  working  pro- 
cesses not  generally  known,  not  patented, 
and  therefore  trade  secrets. 

The  working  of  a  trade  secret  is  profitable 
for  both  master  and  man.  The  master  is 
freer  from  competition  and  gets  better  prices  ; 
the  man  is  more  relied  upon  and  gets  better 
wages,  and  stp.nds  head  and  shoulders  above 
his  fellows." 


Mr.  Jonh  I.  Davidson  has  been  re-elected 
president  of  the    Toronto   Board  of  Trade. 

The  Bank  of  England  reduced  its  rate  of 
discount  last  week.  It  is  evidently  well  pie- 
pared  for  gold  shipments  to  New  York, 
Berlin  and  Paris.  This  is  a  good  sign.  It 
bids  farewell  to  the  recent  flurry. 


THE    LONDON    BRUSH    FACTORY, 

61   and  65  Dundas  Street,   • 
3yX^.3SrTTTf^.CT"CrT^T±]Tf?,S      OIF 


EVERY   KIND 
OF 

BRUSHES 

HANDLED  BY 

HARDWARE 

TRADE 


FULL  STOCK 
OF 

CARPET 
SWEEPERS. 


Awarded  Gold  and  Silver  Medals,    1887  and    1888,   Bronze  A.D.    1889. 

THOS.    BRYAN,  London,  Ont. 


Send  for  Illustrated  Price  List 
with  Discount  Sheet 


STEEI 


BROWN'S     PATENT. 


Cut  showing'  full   size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of   hard    drawn    steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  four  sizes,  viz.,  oooo,  ooo,  oo,  o.     Send  for  samples  and  prices. 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 

THE    BEST  IN  THE  MARKET. 
OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


tHe 


NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Ego  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


M,  &  L  SAMUEL,  BENJ 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMEEICAN 
CANADIAN 


METALS,  TIN  PLATES,  ETC 

26, 28  and  30  FRONT  STREET  WEST,    -     -     - 

Now  is  the  time  to  book  your  orders  for  following  goods  for  spring 
shipments,  so  that  you  will  have  them  in  due  season:  Harvest  Tools, 
Spades  and  Shovels,  Lawn  Mowers,  Churns,  Milk  Can  Fixtures,  Green 
Wire  Cloth. 

Headquarters  for  General  Hardware.  Tinsmith's  and  Plumber's, 
Nickel  Platers  Supplies. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL- 


10 


HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Jan.  22,  1891. 
There  is  very  little  change  to  note  busi- 
ness in  all  lines  of  heavy  materials  ruling 
quiet.  Iron  shows  a  firmer  tendency  at  prim- 
ary sources,  but  the  position  on  spot  is  un- 
changed, the  movement  being  restricted  to 
a  small  hand  to  mouth  business.  Prices  rule 
firm,  however,  and  the  same  may  be  said  of 
other  allied  lines,  tin  plates  especially  being 
in  exceptionally  light  supply  and  stiff.  Chemi- 
cals are  on  the  quiet  side  locally,  business 
being  somewhat  backward  but  the  tone  is 
firm  when  new  supplies  have  to  be  consid- 
ered. In  oils  business  is  picking  up  a  little 
and  it  is  probable  that  an  advance  in  Linseed 
will  have  to  be  made  shortly,  advicesquoting 
a  rise,  but  no  change  has  been  made  yet. 
The  same  remarks  apply  to  turpentine,  a 
stiffening  tendency  being  noticeable  on  prim- 
ary markets. 

IRON  AND  HARDWARE. 

There  has  been  nothing  to  induce  any 
change  in  this  market  during  the  past  week 
for  business,  in  a  local  sence,  is  practically 
nil,  with  very  little  movement  in  any  line  of 
stock.  The  tone,  however,  is  firm  on  all 
leading  ones,  and  advices  from  Great  Britain 
would  tend  to  create  a  strong  feeling  although 
warrants  still  exhibit  an  erratic  course. 
Stocks  of  pig  in  public  store,  in  Great  Bri- 
tain, are  now  put  at  750,000  tons  less  than 
they  were  a  year  ago,  while  there  are  only 
three  furnaces  in  blast,  the  weekly  produc- 
tion averaging  20,000  tons  less  than  it  was 
last  year.  It  is  easily  understood,  therefore, 
that  makers  are  very  firm  ;  in  fact  the  most 
recent  instructions  to  agents  here  were  to  the 
effect  that  all  quotations  on  various  brands 
of  Scotch  pig  are  withdrawn,  with  the  excep- 
tion of  Eglinton,  which  is  quoted  a  shilling 
higher  than  formerly.  A  weak  point,  however, 
is  the  position  of  the  American  market, 
which  keeps  on  the  easy  side,  and  will  have 
to  be  seriously  considered  when  any  busi- 
ness is  talked  as  if  prices  go  above  a  certain 
level,  say  over  $23,  it  can  be  brought  into 
Ontario.  At  present,  however,  there  is  posi- 
tively nothing  doing  in  pig,  the  only  busi- 
ness that  we  have  come  across  being 
the  sale  of  a  small  lot  of  thirty  tons 
at  $23.50  ex  yard.  Not  another  sale  is 
heard  of,  for  buyers  will  only  take  what 
they  actually  want  at  present  as  they 
are  following  a  waiting  policy,  which  may 
not  be  a  wise  one  in  the  end.  Tin  plates 
are  as  firm  and  scarce  as  ever.  Coke  and 
charcoal  being  substituted  for  most  of  the 
jobbing  business  that  is  doing.  No  cokes 
can  be  had  here  under  $4. 50,  while  charcoal, 
comparatively  speaking,  can  be  had  almost 
as  cheap,  sales  being  made  at  $4.75,  for  the 
reason  that  present  supply  on  spot  largely 
consists  of  it.  Canada  plates  remain  about 
the  same,  and  50  box  lots  can  be  had  at  $3. 
Business  in  copper  is  unimportant,  so  that  it 
is  hard  to  quote,  but  if  an  order  for  a  fair  lot 
was  had  it  could  be  obtained  for  15c.  for  in- 
got. Ingot  tin  also  is  on  the  easy  side,  23  to 
2^}4c.  Pig  lead  is  nominaHy  quoted  at  $4, 
but  could  be  had  25c.  cheaper  if  a  decent 
order  were  obtainable.       Russian  sheet  iron 


has  been  moved  at  11c,  and  we  quote  10^ 
to  lie,  while  galvenized  iron  runs  from  5X 
to  7c. 

NAILS. 

The  futureof  thismarketremains  unsettled 
and  predictions  regarding  it  are  conflicting. 
There  are  those  who  claim  that  prices  will 
be  reduced  while  there  are  others  who  un- 
doubtly  are  in  the  majority  who  say  the  con- 
trary. Just  at  present  however  there  is  no 
change  to  note  and  a  jobbing  business  on  the 
old  bases  is  transpiring.  Makers  hold  a 
meeting  on  Friday,  when  some  decision  may 
be  arrived  at  and  with  one  exception  they  say 
that  any  change  will  be  upwards. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg   ....      2   50 

8  dy  to    9  dy,       "  "  ....      2  75 

6  dy  to  7  dy,  "  "  ....  3  00 
4  dy  to  5  dy,  Am.  pat  ....  325 
3  dy,  hot  cut,  per  keg,  Am.  pat   ....     4  00 

3  dv   fine  hot  cut,  "  5    50 

4  dy  to  5  dy,  cold  cut,  Can  pat 3  00 

3  dy,  cold  cut,  ....     3  50 

2  dy,  hot  cut,  nails     "  ....      5  70 

Steel        Wire. 
Cut  Nails    Nails. 

10  dy  to  60  dy,  per  keg $2  60     $315 

9  dy  "  "       2  85       3  45 

8  dy  "  "       2  85       3  70 

7  dy  "  "       3   10       4  00 

6  dy  "  "       310       4  30 

5  dy  "       3  35      4  30 

4  dy  "       3  35       4  60 

3  dy  "  "       4  10       5  50 

3  dy  fine  ''  "       5  60       6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  50 

4  dy  @  5  dy,  per  keg 3  07 

6  dy  @  7  dy,       "  3  57 

8  dy  @  9  dy,       "  325 

10  dy  @  30  dy,     "  3  00 

Cut  spikes,  "  255 

COMMON    FLOUR    BARREL    NAILS. 

y%  inch,  per  keg  .  .  .  .' $4  80 

1       "  "         4  20 

iVs  "  "         4  50 

Finishing  nails  75c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.45  for  inch  to 
$3.50  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.45  for  i-inch  to 
$3.25  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.95  for  i-inch  to  $3.75 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  percent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.     P.  D.  brand  similar  terms. 

CHEMICALS. 

Although  there  is  some  jobbing  business 
doing  ex  store,  complaints  are  general  that 
this  trade  has  not  opened  out  as  briskly  as 
was  anticipate!.  Buyers  seem  to  be  persu- 
ing a  careful  policy,  taking  only  what  they 
absolutely  want.  This  is  evidenced  by  the 
fact  that  very  few  contracts  so  far  have  been 
negotiated  by  agents  with  jobbers  for  some 
of  next  season's  supply,  whereas,  last  year 
quite  a  number  had  been  made  at  this  time. 
Briefly,  business  is  slow  in  opening  out.  The 
tone  remains  as  firm  as  ever  as  regards 
prices,  and  now  that  the  union  is  an  accom- 
plished fact,  no  appreciable  reduction  is 
looked  for.  Recent  private  cable  advices  do 
not  reveal  any  important  change,  all  heavy 
chemicals  being  emoted  steady  to  firm  as  a 
general  thing.  Locally,  bleaching  powder  is 
stiff  at  the  price  given  last  week,  $2  to  $2.25. 


Soda  ash,  yellow  pruss  of  potash  and  other 
lines  maintaining  the  position  they  have  oc- 
cupied all  along.  Sicellead  sumac  is  as  we 
have  noted  previously,  on  the  easy  side,  and 
now  we  may  quote  spot  prices  lower  at  $65 
to  $70. 

PAINTS   AND  OILS. 

There  has  been  a  little  more  doing  in  oils 
in  a  jobbing  way  during  the  past  week,  but 
leads  etc.,  remain  quiet.  Some  demand  is 
noted  both  for  cod  and  cod  liver  oil,  some 
fair  lots  were  moving  during  the  week.  New- 
foundland cod  runs  from  40  to  45c.  and  cod 
liver  jobs  firmly  at  90c.  to  $1.10  for  Norway 
and  60  to  70c.  for  Newfoundland.  Advices 
on  Linseed  are  firmer  an  advance  equivalent 
to  ic.  per  gallon  here  being  quoted  but  no 
change  in  spot  prices  is  noted  as  yet.  They 
are  tending  upward  however  and  a  change 
is  liable  in  a  short  time.  Leads  rule  firm 
and  unchanged  and  we  quote: — White,  $6.25 
to  $6.75;  No.  1,  $5.25  to  $5.50;  No.  2,  $4.50; 
No.  3,  $4  to  $4.25;  dry  white,  6  to  6j£c;  do. 
red,  4X  to  5c. 

GLASS. 

There  is  no  change  in  glass  but  some  fair 
sized  lots  have  been  moved  during  the  week. 
Prices  rule  steady  and  unchanged  $1.50  to 
$1.60  for  first  and  second  breaks. 

NAVAL  STORES. 

There  is  still  an  absence  of  business  in  this 
line,  ship  chandlers  all  complaining  about  a 
dull  trade  and  there  appears  to  be  some 
ground  for  their  grumbling.  No  change  in 
prices  is  noted  the  tone  being  generally  firm. 
Advices  from  primary  centres  quote  an  ad- 
vance in  turpentine  equivalent  to  a  rise  of  ic. 
a  gallon  here,  but  no  change  is  made  as  yet. 
We  quote  :  Turpentine,  60  @  61c;  rosins, 
$2@$4-25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  ^%z.  for  colored,  and 
7@ioc.  for  white;  oakum,  Z'/2@7 'Ac;  and 
cotton  oakum,  10  @  12c. 

CEMENT  AND  FIRE  BRICK. 
There  is  not  enough  business  doing  in 
cement  to  be  worthy  of  any  note,  but  the 
position  as  far  as  English  brands  are  con- 
cerned is  firm  as  ever  and  prices  may  be 
quoted  at  $2.45  to  $2.74  as  to  brand.  Fire- 
bricks move  in  fair  sized  lots  at  firm  prices, 
the  range  being  $24  to  $28  per  1000. 

PETROLEUM. 

The  war  in  refined  continues,  and  cutting 
in  prices  is  still  to  be  noted.  While  12c.  is 
quoted  at  Petrolia,  sales  have  been  made  be- 
low this  figure  notwithstanding  the  fact  that 
crude  is  firm  and  3c.  higher  at  $1.31  per  bar- 
rel. A  fairly  good  demand  is  passing,  and 
we  quote  :  Canadian  12c.  at  Petrolia,  and 
14XC  in  Montreal  in  car  lots,  15X  to  i$tic~ 
for  smaller  quantities,  and  American  23c.  in 
carlots  and  23K  to  24KC  in  smaller  quan- 
tities ;  American  bensine,  23^  to  25c,  and 
Canadian,  14^  to  15c. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 


-:  SAP0LI0  :- 
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JUST   OUT. 

EMIL  POI IWKA  &  CO., 

30  Front  Street,  Toronto,  Out. 
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TORONTO    MARKETS. 

TORONTO,  (an.  23,  1891. 
PAINTS  AM)  <)II,s. 
This  week  has  developed  no  new  feature 
in  this  department  of  business  In  paints, 
prices  are  unchanged,  and  travellers  say 
they  find  things  comparatively  quiet  in  the 
country.  Turpentine  shows  nD  change  on 
this  market.  Prices  are  steady  at  last  week's 
advance  at  62  to  63c.  There  have  been  if 
anything  rather  more  inquiries  Oils  un- 
changed, linseed  is  very  dull  at  65c.  for  raw 
and  68c.  for  boiled.  Castor  oil  is  held  at 
10^  to  12c. 

The  new  list  for  the  Jones'  spades  and 
shovels  is  now  in  the  hands  of  the  trade,  ad- 
vancing prices  as  previously  announced. 

The  manufacturers  of  carpenters  chalk 
and  crayons  have  settled  their  differences, 
and  have  agreed  upon  a  new  price  list,  which 
makes  prices  now  about  50  per  cent,  higher 
than  they  have  been. 

English  light  edge  tools  have  advanced 
about  10  per  cent. 

The  binder  cord  people  have  not  yet  de- 
cided upon  their  new  price  list,  but  they  give 
it  out  that  it  will  be  issued  next  week. 

While  the  week  has  witnessed  no  special 
feature  in  the  metal  markets,  several  changes 
that  have  been  under  way  for  some  time 
have  been  definitely  announced. 

Heavy  T  and  strap  hinges  are  now  held 
at  'Ac.  advance. 

The  Canadian  lock  manufacturers  have 
come  to  an  agreement,  whereby,  prices  will 
be  advanced  to  figures  that  will  put  their 
business  on  a  profitable  basis.  The  new  list 
is  not  yet  out,  but  may  be  expected  in  a  few 
days,  being  now  in  the  printer's  hands. 
IROX  AND  STEKL. 
There  has  been  no  feature  of  interest  in 
this  department  of  trade  since  last  report. 
The  local  demand  has  been  very  light  for  all 
kinds  and  prices  are  unchanged.  Bar  iron 
is  steady  at  $2.25  to  $2.30.  In  pig  only 
small  sales  are  being  made.  Prices  remain 
at  $23  to  $24  for  Cornbroe,  $22  for  Middles- 
bro,  $23.50  for  Southern,  and  $23  for  Nia- 
gara Forge  and  No.  1  soft  foundry.  Outside 
markets  are  weak.  Scotch  warrants  are 
cabled  from  Glasgow  at  £47  4s. 
COPPER. 
The  market  still  remains  unsettled  De- 
mand here  is  light.  Dealers  are  getting 
iS/4  to    16c.  for   English    best    selected    in 


small  K»ts  and  15c.  for  round  lots.  Foreign 
markets  have  been  higher,  then  receded 
some,  but  latest  cables  show  a  gain  as  com- 
pared with  a  week  ago.  In  London  mer- 
chant bars  are  quoted  at  £53  5s.  for  spot  and 
£53  10s.  for  future. 

INGOT  TIN. 

The  market  shows  a  much  firmer  tone  and 
there  is  every  indication  that  present  prices 
will  be  maintained  if  they  will  not  go  higher, 
judging  from  the  condition  of  the  market  for 
the  future.  Small  lots  are  selling  here  at 
24>£to  25c,  and  in  one  ton  quantities  at  24  to 
24XC.  Cables  are  quiet  en  spot  at  £91  7s.  6d., 
but  futures  are  firmer  at  ,£91  17s.  6d. 
LEAD. 

Quiet  but  the  feeling  is  firmer.  Prices  are 
unchanged  with  Pig  at  4  to  4^c.  and  bar  5 
to  5/^c.  all  for  small  lots  on  spot.  Cables 
quote  an  advance  of  2s.  6d.  as  compared  with 
a  week  ago,  soft  Spanish  being  £\2  17s.  6d. 
in  London. 

ZINC  AND   SPELTER. 

Market  is  slightly  firmer  and  there  has 
been  a  rather  better  aemand. 

ANTIMONY. 

Demand  is  light  and  prices  are  if  anything 
a  shade  easier  though  the  range  remains  at 
21  to  22c.  for  Cooksons  and  19  to  20c.  for 
other  brands. 

CANADA    PLATES 

Demand  continues  dull  and  prices  are  un 
changed  at  $3.20  to  $3.25  per  box. 
TIN  PLATES. 

Last  weeks  prices  are  still  firmly  main- 
tained and  the  trade  are  beginning  to  put 
more  confidence  in  the  figures  which  were 
so  unexpectedly  sprung  upon  them.  The 
consumptive  demand  in  the  United  States 
has  been  unusually  large. 

GALVANIZED  IRON 

Market  is  quiet  and  prices  are  unchanged. 

GLASS. 
Window    glass    is    quoted    as  before    but 
prices  cannot  be  called  specially  firm. 

OLD  MATERIAL. 

Business  in  this  market  the  past  week  is 
reported  dull,  and  values  show  no  variation 
from  those  quoted  a  week  ago.  Prices  are 
as  follows  :  No.  i  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c.  ;  No. 
1  wrought  scrap  60  to  65c;  No.  2,  includ- 
ing sheet  iron, hoop  ironand  mixedsteel,  2oto 
25c. ;  new  scrap  copper,  10  to  lie. ;  heavy  scrap 
copper  1 1  <4  to  12c. ;  old  copper  bottoms,  9  to 
9>£c ;  litfht  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c. ;  heavy  red  scrap  brass  9>£c. ;  scrap 
lead  2%  to  2^c;  scrap  zinc,  2  l/i  to  3c. ;  scrap 


rubber,  2^  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PETROLEUM. 

Refined  oils  are  unchanged  here,  but 
Petrolea  prices  are  unsettled  at  12^  to  13c. for 
carload  lots.  At  these  figures  there  is  not 
much  profit  left  for  refiners,  the  cost  of  crude 
being  too  high.  One  of  the  refineries  has 
closed  down  for  the  present  on  that  account. 
HIDES,  ETC. 

H  ides — Are  going  up,  as  the  market  opens 
rather  ahead  of  the  butchers'  supplies.  No. 
1   is   5  to   s^c 

Skins — Are  steady  and  in  slow  receipt  at 
$1  to  $1.30. 

Tallow — Is  yet  2c.  for  rough,  and  firm  at 
5/i  to  6c.  for  refined. 

Wool — The  market  is  practically  at  a 
standstill.  The  nominal  price,  20c,  is  very 
weak. 

RAW  FURS. 

The  pricesfor  rawfurs  are  unchanged.  The 
following  are  the  quotations  :  — Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox,cross,$2  to  $5;  lynx, 
$i.5oto$2.5o;  martin, 75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  Jan.  22,  1891. 
For  crude  iron  the  demand  continues 
moderate.  One  prominent  Pennsylvania 
company  has  booked  orders  for  about  10,000 
tons  of  foundry  pig  iron  at  an  open  rate. 
Otherwise  little  has  been  done  thus  far  out- 
side of  the  ordinary  sales  for  delivery  two  to 
three  months  ahead,  however  and  there  is 
yet  more  or  less  uncertainty  regarding  prices 
for  both  Northern  and  Southern  brands. 
The  range  generally  quoted  is  $17  to  18  for 
No.  1,  $15,50  to  16,50  for  No.  2,  and  $14  to 
15  for  No.  3.  Bessemer  pig  remains  at 
about  $16  to  16,50  at  furnace.  There  is  no 
improvement  in  the  demand  for  20  per  cent, 
spiegleisen,  and  $28,50  to  29  is  evidently  full 
value,  Eighty  per  cent,  ferromanganese 
remains  at  $60  to  63,  with  very  little  doing. 

TEE  RAILS. 

Old  iron  tee  rails  were  offered  in  small 
quantities  at  $22,50  on  cars  at  Jersey  City 
without  finding  buyers,  and  wrought   scrap 


Broad  Hoop  Can  Trimmings. 

Ironclad  Pattern  Can  Trimmings. 

Creamery  Pail  Trimmings  with  NEW  GAUGES. 

Samples  new  gauges  at  our  Toronto  Office  or   on   applica- 


tion. 
Large  assortment  of  Tinners'  sundries. 


THOS.    DAVIDSON  &  CO., 


WORKS  :  St.  Cunegonde,  Que. 


1  1    Front  St.  W.,  Toronto. 
474  St.   Paul  St.,  Montreal. 
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at  $21  on  cars  also  remains  in  practical 
neglect.  Aline  of  about  1,000  tons  old  car 
wheels  has  been  sold  at  prices  equivalent  to 
about  $17  at  Jersey  City. 
TIN. 
The  market  for  pig  tin  has  remained  very 
quiet,  with  little  movement  in  prices  in  this 
or  the  foreign  market,  and  speculative  inte- 
rest exceedingly  tame.  On  the  Metal  Ex- 
change 25  tons  were  sold  at  2oX<"-  for  Jan. 
and  10  tons  at  20.315c.  for  March  delivery. 
Spot  stock  was  quoted  yesterday  at  20.20  to 
20^c  net  cash  for  ten-ton  lots,  and  20^  to 
20}4c.  regular  for  smaller  quantities, 

COPPER. 

In  the  copper  market  there  has  been  no 
change.  The  mining  companies  are  still 
quoting  15c.  for  Lake  Superior  product,  and 
have  sold  some  bars  and  cakes,  but  very  lit- 
tle, if  any,  ingot  at  that  price.  Small  lots  of 
ingot  may  be  had  at  i4^c.  from  second 
hands.  Arizona  ingot  has  been  sold  at  13c. 
delivered,  and  casting  copper  at  12c.  which 
figures  seem  to  reflect  present  market  value. 
PIG    LEAD. 

Pig  lead  has  been  offered  rather  more 
freely  by  smelters,  and  the  heavier  offerings 
have  weakened  prices  somewhat  here  and  in 
the  West.  In  the  local  market  purchases 
could  easily  have  been  made  at  4j£c,  and 
from  St.  Louis  a  drop  to  4.20c.  was  quoted. 
SPELTER. 

Spelter  has  ruled  weak  under  pressure  of 
stock  for  sale  by  one  or  two  producers,  who 
let  about  300  tons  prime  Western  go  at 
S/4C-  for  January  shipment.  Additional 
quantities  were  offered  at  the  same  price 
yesterday,  and  spot  stock  could  have  been 
secured  at  a  round  concession  on  the  prices 
asked  last  week. 

TIN   PLATES 

Prices  for  most  varieties  of  tin  plate  are 
higher,  and  the  market  is  strong  at  the  ad- 
vance. In  futures  the  trading  continues 
brisk,  but  little  improvement  is  shown  in  the 
movement  of  spot  stock.  We  quote  :  1.  C. 
Charcoal,  1-2  cross  assortment,  Melyn  grade, 
$6.25  to  .  .  .  .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  ..;  M.  F.,  20x28, 
$16.00;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.25    to    ....;  Dean  grade,    20x28,    $10.50 

to ;  D.  R   D.   grade,    14x20,  $4.90  to 

....  ;  D.  R.  D,  grade,  20x28,  $10.00  to  .  .  . . ; 
I.  C.    Coke — Penlan  grade   (iron),  $5.40   to 

;  J.  B.  grade,    14x20,  $5.55   to    

I.  C.  Bessemer  steel,  14x20,  coke  finish,  $5.45 
to  .... ;  I.  C.  Bessemer  steel,  squares,  $5.55 
to  ....  basis ;  I.  C.  Siemens  steel,  squares, 
$5.65  basis. 

Business  with  the  Halifax  Shovel  Co.  of 
Halifax,  N.  S.,  is  reported  to  be  good.  They 
are  enlarging  their  facilities,  in  order  to  keep 
up  to  the  demands  of  the  trade. 

The  Iron  Age  says:  "Treasury  officials 
at  Washington  are  said  to  have  received  in- 
formation that  the  Government  has  been  de- 
frauded by  consular  agents  on  the  Canadian 
frontier,  to  a  large  amount,  by  exacting  ille- 
gal fees  and  by  undervaluations.  It  is  stated 
that  consular  certificates  in  blank,  signed  by 
the  consuls  and  the  consular  agents,  have 
been  sold  for  a  nominal  sum,  for  the  use  of 
exporters  in  making  false  returns  of  value 
on  goods  sent  to  the  United  States." 


STORE    IMPROVEMENTS. 

In  keeping  a  cutlery  stock  looking  to  ad- 
vantage, uniformity  in  size  of  boxes  is  of 
great  importance.  These  could  be  made  to 
order  sufficiently  large  to  take  in  the  original 
box.  Each  box  to  be  sampled,  the  knife 
being  fastened  around  the  centre  to  the  top 
cover. 

The  plan  suggested  by  "  A  Padlock,"  in 
last  issue,  in  reference  to  having  nail  bins 
placed  in  the  counter  on  the  inside,  instead 
of  the  outside,  is  a  good  one.  It  saves  the 
salesman  the  trouble  of  going  out  from  be- 
hind the  counter,  and  the  floor  is  not  strewn 
with  nails,  as  is  often  the  case. 

Show  cases  to  be  made  attractive  should 
be  lined  with  black  velvet,  or  very  often  an- 
other color  is  used,  which  will  make  the 
goods  show  to  advantge.  Such  goods  as 
scissors  and  carvers  can  be  placed  in  neat 
order  with  a  sample  of  each  size  and  style, 
all  priced.  The  stock  to  be  in  a  convenient 
place  to  sell  from. 

Bird  cages  should  be  placed  in  a  promi- 
nent part  o  f  the  store.  They  ought  to  be 
suspended  from  the  ceiling,  at  such  a  height. 
as  to  be  easily  taken  down,  without  ascend- 
ing a  step  ladder.  To  make  a  satisfactory 
display  one  single  length  of  brass  jack  chain, 
say  No.  1*5,  may  be  used.  Attach  an  '■  S  " 
hook,  which  will  allow  the  cages  to  be  easily 
taken  off.  Have  each  cage  fully  supplied 
with  perches  and  cups,  and  if  brass  cages 
are  kept  in  stock,  always  keep  bright  and 
clean. 

Experience  has  taught  that  the  most  con- 
venient way  of  having  files  placed  in  stock  is 
in  drawers.  These  should  be  so  made  as  to 
pull  out  easily,  drawer  rollers  being  used. 
This  will  be  found  to  suit  the  salesman  in  the 
file  department  on  account  of  the  weight  of 
each  drawer.  They  should  be  made  about 
two  feet  in  length,  and  of  sufficient  height 
and  width  to  contain  a  full  box  of  files. 
Every  drawer  could  be  divided  into  sections, 
each  containing  a  size,  and  labelled  on  the 
outside  with  price. 


It  is  reported  that  a  number  of  moneyed 
men  from  York  state  have  purchased  some 
mineral  lands  in  the  township  of  Drury. 
These  lands  are  in  the  vicinity  of  the  fa- 
mous nickel  mines  of  Sudbury,  and  opera- 
tions are  to  begin  as  soon  as  possible. 

A  Belgian  gun  manufacturer  says  it  is  a 
mystery  to  him  what  becomes  of  all  the  guns 
made.  They  are  not  perishable  or  easily  de- 
stroyed, yet  year  after  year  the  great  manu- 
facturers have  increased  their  works  until  the 
number  of  guns  and  pistols  that  are  made 
each  year  is  something  enormous,  and  the 
trade  instead  of  decreasing  is  constantly 
growing. 


Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 


ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molson's  Bank. 


Merchants  Bank  of  Can- 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Bauq   de  St.  Hyacinthe. 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank     do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.B'kof  Yarmouth 
Com'l  B'k  of  Windsor 


NEW   BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 

Commercial  Bank  of  Manitoba. 

BRITISH   COLUMBIA. 
Bank  of  British  Columbia 


Your  Attention 

Is  called  to  our  Specialties, 

Tooth-Picks,     Berry  Baskets, 

Fruit-Tree  Tags. 
Tarbox  Self-Wringing  Mop. 
Pinless  Clothes  Line. 
Woodenware,  etc.,  etc. 


We  are  pushing  for  new  goods  all  the 
time.  Wait  for  our  travellers — or  write  us 
for  terms  and  circulars. 

TARBOX  BROS., 

73  Adelaide  St.  W, 

TORONTO. 

MITTENS. 

Best  and  Cheapest  in  tbe  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse " — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 
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NORTHEY  &  CO.,  -  TORONTO,  ONT. 


M  \M   FACTE  BEBS   OF 

SINGLE    AND    DUPLEX 


Steam  and  Water-Power  Pumps 

FOR  ALL  KINDS  OF  SERVICE. 
TNDEPRNDRNT  AIR-PUMP 

CONDENSERS 


FOR  ATTACHING  TO 


High  Pressure  Steam  Engines, 

Marine  and  Stationery. 


GREAT  ECONOMY 

IN 


FUEL  AND  POWER 

GUARANTEED. 


Prices  and   particulars  on   application. 

OFFICE  AND   WORKS :      Corner  Front    and    Parliament    Sts. 


COST  OF  GOODS. 

Three  things  are  requisite  to  a  systematic 
care  of  prices — a  catalogue,  a  letter  cabinet, 
and  a  memorandum  book. 

A  catalogue  of  general  hardware  is  indis- 
pensible  in  a  hardware  store.  It  should  be 
the  foundation  stone  of  prices;  the  study  of 
both  buyer  and  seller.  If  the  business  will 
not  justify  the  printing  of  one,  procure  it 
from  a  jobber  with  whom  you  deal.  Cut 
out  pages  of  superfluous  matter,  if  there  be 
any,  and  paste  in  pages  of  needed  matter,  so 
as  to  embrace  lists  and  illustrations  of  every- 
thing you  handle.  A  good  catalogue  may 
be  made  by  binding  in  one  volume  the  de- 
sirable parts  of  several  catalogues,  and  in- 
serting a  quantity  of  blank  pages  for  new- 
goods. 

Quotations  come  to  the  buyer  in  three 
ways— namely,  mail  or  wire,  verbal,  and 
through  commercial  papers.  For  ready  re- 
ference to  circulars,  letters  and  telegrams  no 
device  is  superior  to  the  Cabinet  Letter  File, 
where  they  are  alphabetically  arranged,  Bolts 
under  B,  Locks  under  L,  Nails  under  N,  etc. 

For  keeping  verbal  quotations  a  buyer 
should  have  a  memorandum  book,  say  5 
inches  by  8  inches,  with  a  marginal  alphabet. 
The  pages  should  be  ruled  with  a  narrow  left 
hand  column  for  the  date,  and  a  wider  right 
hand  column  for  the  name  of  the  house 
making  the  quotation.  The  space  between 
the  two  columns  is  for  the  article  or  articles 
quoted. 

For  staple  guods'  such  as  Nails,  Iron, 
Wire,  Rope,  Solder,  &c,  in  which  changes 
are  frequent  and  important,  it  will  be  found 
convenient  to  divide  this  space  into  two, 
three  or  four  columns  for  different  classes  of 
the  same  article.  For  example,  on  page 
marked  N  write  at  the  top  "  Nails,"  then 
divide  the  middle  space  in  two  colums.  At 
top  of  first  column  write  "  Steel  Cut,"  and  at 
top  of  second  write  "  Steel  Wire." 

Other  pages  may  be  divided  to  suit  the 
articles,  many  being  entered  promiscuously 


under  the  alphabetical  heading,  in  each  case 
giving  date  first,  article  second,  and  name 
last.  Quotations  and  changes  and  other 
commercial  papers  may  be  noted  in  same 
way. 

From  quotations  gathered  by  these  meth- 
ods and  from  invoices  received,  let  a  weekly 
change  sheet  be  made  in  multiple  copies 
sufficient  to  furnish  each  salesman  with  one. 
These  should  have  both  cost  and  selling 
price  marked  in  characters.  Thus  salesmen 
are  informed  of  changes  in  price,  and  at  the 
same  time  of  new  goods  constantly  arriving. 
Now,  from  these  change  sheets  let  the  cata- 
logues be  regularly  and  systematically 
marked.  Use  an  erasable  mark,  and  put 
down  the  date  of  the  change  to  correspond 
with  the  date  of  the  sheet.  New  lists  may 
be  pasted  over  old  ones,  or  changes  in  lists 
may  be  made  with  red  ink.  There  may  not 
be  a  single  new  suggestion  in  this  method, 
yet  we  claim  for  it  the  advantage  of  simpli- 
city, accuracy  and  ease  with  which  quota- 
tions may  be  referred  to.  It  has  the  addi- 
tional advantage  that  by  it,  quotations  and 
prices  may  be  traced  to  their  source,  just  as 
a  book  account  is  traced  from  the  ledger 
back  to  the  original  entry. — J.  W.  Stewart 
in  Iron  Age. 


HOWSHOULDRETAILERS  AD- 
VERTISE? 

We  have  heard  discussed  many  .times 
what  is  the  best  method  of  dealers  to  adver- 
tise their  business.  It  is  obvious  to  any  mer- 
chant that  to  let  the  people  of  his  neighbor- 
hood know  what  he  has  in  stock,  and  the 
inducements  he  holds  out  to  them  to  pur- 
chase, he  must  do  so  through  the  local  paper. 
It  certainly  is  worth  the  while  of  any  enter- 
prising concern  to  look  after  this  matter  with 
systematic  and  careful  attention.  It  is  gen- 
erally conceded  that  comparitively  few  hard- 
ware or  other  rstail  houses  make  the  best 
use  of  the  opportunities  which  are  afforded 
them  in  these  days,  in  which  judicious  and 


enterprising  avertising,  often  in  new  and 
striking  ways,  has  so  large  a  place  in  suc- 
cessful business  management. 

One  merchant  has  said  the  best  way  he 
has  found  to  advertise  is  to  have  a  column  in 
a  local  paper  and  change  the  contents  every 
week.  Very  good  ;  but  we  take  the  following 
from  an  exchange  which  is  worthy  of  atten- 
tion : — 

"  We  have  had  several  years'  experience 
in  advertising  in  our  country  papers  and  find 
the  best  method  to  be,  is  to  select  a  space  of 
about  five  inches  at  the  head  of  one  of  the 
local  columns  and  advertise  seasonable 
goods,  changing  the  reading  matter  every 
week.  Then  we  have  a  space  of  6  x  8  inches 
in  a  conspicuous  place  for  a  displayed  ad. 
and  put  in  a  cut  of  some  special  article  to  at- 
tract attention  and  change  it  every  month, 
and  when  we  change  it  we  call  the  attention 
of  the  reader  to  the  fact  in  the  local.  As  to 
circulars,  we  do  them  up  nicely,  and  when 
there  are  many  teams  in  town  we  put  them 
in  the  wagons." 

As  concerning  the  use  of  circulars  or  leaf- 
lets in  connection  with  newspaper  advertis- 
ing, we  give  the  following  opinion  of  a  suc- 
cessful merchant  : — 

"We  deem  it  advisable  to  keep  a  small 
advertisement  in  the  daily  papers  so  that  the 
public  may  be  kept  familiar  with  our  name, 
and  when  we  have  any  particular  article  we 
want  to  push  we  have  a  small  note  printed 
on  a  slip  of  paper  just  large  enough  to  fold 
inside  our  bills  and  statements  when  we  send 
them  out.  We  also  mail  circulars  to  the 
people  in  the  surrounding  towns,  and  this 
brings  us  directly  to  their  notice.  The  people 
in  these  small  towns  pay  more  attention  to 
circulars  they  receive  by  mail  than  the  people 
in  large  cities." 

The  one  fact  that  merchants  do  not  make 
themselves  and  their  business  more  pro- 
minent, is  the  cause,  no  doubt,  to  a  great 
extent,  of  their  not  being  as  successful  as 
they  should  be.  Hardware  men  must  note 
the  fact.  They  should  keep  their  business 
and  its  inducements  before  the  people,  and 
advertising  is  the  way  to  do  it. 


Atlantic  Glue  Works.  Berlin 


Manufacturers  of  HIGH  CLASS  GLUt, 

OPAQUE,  EMERY,  WHITE  AND  TRANSPARENT 

*  Address  J  -  T.  HUBER&Co,  Berlin,  Out 
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HARDWARE     MEN    WHO    ATE, 
DRANK,  AND  WERE  MERRY. 

The  united  staffof  Messrs.  Crathern  &  Ca- 
verhill,  and  Caverhill,  Learmont  &  Co.,  held 
their  annual  banquet  in  Montreal,  on  Tues- 
day evening,  Jan.  6th.  The  programme, 
which  was  an  enjoyable  one,  and  much  of  it 
contributed  by  members  of  the  firms  and 
their  travellers,  consisted  of  solos,  duets,  re- 
citations, etc.,  and  was  interspersed  by  the 
following  toasts  :  "  The  Queen,"  proposed 
by  Col.  Frank  Caverhill  ;  who  officiated  as 
chairman.  "This  Canada  of  Ours,  "  by  Mi. 
James  Reid  ;  "  Our  Employers,"  by  Mr. 
Geo.  Goulthorpe  ;  "  Our  Gueits,"  by  Mr.  R. 
J.  H.  Douglas  ;  "The  Ladies,"  Mr.  Archie 
Macfarlane  ;  responded  to  by  Mr.  Geo.  A. 
Jordan.  The  evening's  programme,  includ- 
ing the  menu,  were  thouroughly  enjoyed  by 
all,  and  will  long  be  remembered  as  a  sign 
of  good  will,  and  the  interest  taken  by  the 
large  staff  in  the  affairs  of  two  such  well 
known  firms. 


DEALERS  SHOULD  VISIT  THE 
CITY. 

Every  merchant  knows  the  results  of  visit- 
ing from  time  to  time,  the  chief  centre  of 
trade  from  which  he  draws  the  great  amount 
of  his  supplies.  A  dealer  who  makes  peri- 
odical trips,  to  see  what  can  be  picked  up 
among  the  jobbing  houses,  always  profits  by 
it.  He  sees  articles  there  that  he  would  pos- 
sibly never  have  dreamt  of  otherwise.  No 
doubt,  if  he  should  make  an  effort  to  adopt 
this  plan,  he  would  greatly  increase  his  own 
knowledge  of  many  lines  of  goods  which  he 
contemplates  handling. 

The  variety  of  goods  to  select  from  is  an 
extensive  one,  and  he  will  find  oftentimes 
many  things  in  the  line  of  specialties — of 
whose  existence,  possibly,  he  was  never 
aware — that  he  could  place  in  stock  and  sell 
to  advantage.  The  local  tradesman  will 
also  have  an  opportunity  to  secure  an  agency 
of  certain  lines  in  his  own  immediate  neigh- 
borhood. Merchants  should  bear  in  mind 
that  nothing  is  ever  lost  by  having  a  personal 
acquaintance  with  those  they  buy  from.  No 
dealer  can  fail  to  see  the  truth  of  these  re- 
marks, and  that  the  observing  of  them  will 
benefit  his  trade,  and  make  his  knowledge 
of  the  general  trade  more  extensive. 


BRITISH  TRADE. 

The  depressed  condition  of  the  British 
metal  markets  and  of  the  machinery  and 
ironmongery  industries  continues.  To  the 
evil  consequences  of  the  prolonged  strikes 
and  inaction  of  the  furnaces  in  Scotland  were 
added  the  recent  financial  crisis  in  London 
and  the  crash  in  South  American  securities. 
Reports  from  the  great  industrial  centers  are 
in  general  to  the  effect  that  no  improvement 
has  taken  place  during  the  past  month,  and 
none  is  immediately   expected;  in  fact,  some 


of  the  English  papers  have  asserted  that  the 
conditions  render  the  probabilities  for  the 
current  year  uncertain  or  unpromising.  Busi- 
ness is  either  quiet  or  stagnant;  but  little, 
comparatively,  has  been  done  in  the  lines 
mentioned,  and  prices  have  tended  down- 
ward. On  the  whole,  the  year  closed  under 
depressing  circumstances,  with  few,  it  any, 
reassuring  features. — Ex. 


HOW  HIGH  SHOULD  A  VISE  BE? 

Work  at  the  vise  is  very  often  of  a  delicate 
character,  requiring  great  exactness  and  ni- 
cety of  touch.  It  is  manifestly  impossible  for 
the  workman  to  do  his  best  under  such  cir- 
cumstances if  the  natural  play  of  the  arms 
and  the  body  is  interfered  with  by  a  cramp- 
ed or  strained  position.  A  skilled  mechanic 
knows  this  intuitively  and  adjusts  his  vise  ex- 
perimentally until  its  height  suits  him.  But 
there  is  a  simple  and  reliable  method  of  get- 
ting the  proper  height  at  once,  which,  we 
venture  to  say,  few  mechanics'  know.  When 
standing  easily  at  the  side  of  the  vise  the  tips 
of  the  fingers  should  just  touch  the  chin  when 
the  elbow  is  resting  on  the  jaws  of  the  vise. 
At  that  height  body  and  arms  have  free  play, 
the  touch  is  most  certain  and  assured,  and 
work  far  less  fatiguing. — Ironmongery. 


THOUGHTS  OF  A  MERCHANT. 

"The  man  who  can't  always  look  upon  the 
bright  side  of  everything  should  keep  out  of 
mercantile  pursuits,"  says  a  successful  mer- 
chant. "  It  is  generally  the  light-hearted, 
jovial  fellows  who  appear  to  get  along  the 
best  in  this  world  in  every  branch  of  trade. 
People  do  not  like  to  buy  of  a  down-hearted 
merchant.  They  want  to  be  greeted  with  a 
smile  and  a  few  words  of  cheer.  It  puts 
them  in  a  good  humor  and  they  think  that 
life  is  worth  living  after  all.  But  if  the  mer- 
chant is  glum  and  out  of  sorts  the  customer, 
somehow  or  other,  gets  blue  himself,  and 
don't  care  whether  he  buys  or  not.  Now,  I 
don't  mean  to  imply  that  one  can  always  be 
in  good  spirits.  Such  a  thing  is  impossible 
in  this  'vale  of  tears,'  but  one  can  always 
present  a  smiling  countenance,  no  matter 
how  gloomy  the  outlook  may  be.  It  is  an 
indisputable  fact  that  the  general  run  of 
mankind  prefers  to  trade  with  the  prosperous 
merchant  than  with  the  one  who  is  always 
talking  about  his  trials  and  troubles." 

A  neatly  furnished  and  well-arranged 
office  greatly  facilitates  work.  Somehow  or 
other  clerks  and  book-keepers  always  become 
more  or  less  careless  in  their  work  when  all 
their  surroundings  are  untidy.  They  may 
appear  to  perform  their  duties  thoroughly 
and  faithfully,  but  their  letters  are  not  so 
carefully  written  and  their  books  are  not  so 
neatly  kept  as  when  all  the  appointments  of 
the  office  are  handsome  and  orderly.  It  is  a 
hopeful  sign  that  business  men  generally  are 
giving  more  attention  to  the  furnishing  of 
their  counting  rooms. — N.  Y.  Hardwars. 


FRADULENT  USE  OF  BUSI- 
NESS CARDS. 

In  a  communication  to  the  Ironmonger, 
Mr.  J.  W.  Cunningham  says  :  "  Cannot 
something  be  done  to  prevent  the  fradulent 
use  of  business  cards  ?  A  gentlemen  called 
on  us  a  few  days  back,  and,  after  looking  at 
some  goods,  and  appearing  satisfied  with  the 
price  given,  asked  for  one  of  our  business 
cards,  stating  he  would  write  us.  The  card 
was,  of  course,  given  him.  We  have  since 
ascertained  that  he  has  purchased  the  article 
he  required  from  a  London  maker,  and,  on 
showing  the  business  card  we  gave  him,  was 
allowed  the  trade  discount,  they,  of  course, 
thir-king  he  came  from  us.  This  fraud,  I 
consider,  could  be  prevented  by  writing 
across  the  business  card  (when  given  for 
such  a  purpose  as  above)  the  word  "  custo- 
mer," or  in  some  way  which  would  be  gen- 
erally recognized  by  the  trade,  thus  prevent- 
ing people  not  entitled  to  discount  from  ob- 
taining it.  I  think  a  notice  in  your  paper 
might  be  the  means  of  some  good  plan  be- 
ing adopted."  This  is  something  retailers 
in  this  country  might  do  well  to  heed.  The 
nineteenth  century  is  full  of  all  sorts  of  re- 
cords, good  and  bad,  and  we  look  with  some 
little  surprise  on  any  fraud  which  appears  to 
have  a  savor  of  originality. 


THE    FOOL-KILLER    WAS  OUT 
OF  TOWN. 

I  saw  a  man  ask  to  look  at  some  pocket 
knives  the  other  day — he  did  not  say  he 
wished  to  buy  any — in  a  first-class  store 
where,  if  he  had  any  sense,  he  would  know 
that  it  was  only  necessary  to  ask  for  a  good 
knife  and  he  would  get  it,  or  a  cheap  one  and 
he  could  have  that,  but,  instead,  he  wanted 
to  handle  them  all  over.  He  commenced  by 
opening  the  blades  of  each  one  in  turn  and, 
taking  the  bright  polished  blade  of  one  be- 
tween his  moist  thumb  and  finger  and 
rubbing  it  back  and  forth  caiessingly  for  a 
moment — it  was  so  smooth,  you  know — he 
then  coolly  raised  it  to  his  open  mouth  and 
exhaled  upon  it  several  times.  The  gentle- 
man in  attendance,  who  was  first  nervous  at 
the  manipulation  by  the  hands,  now  paled  at 
this  last  action  and  said  :  "  My  friend,  do 
you  not  know  that  moisture  will  rust  and  in- 
jure fine  cutlery  ?  Why  do  you  breathe  upon 
the  blade  ?"  "  O,"  replied  the  man,  "  didn't 
you  know  that  was  the  best  test  for  good 
stuff  in  a  knife  ?  If  that  is  good  steel,  that 
breath  o'  mine  'II  go  off  on  a  run,  but  if  it's 
poor  stuff,  it  goes  off  very  slow."  I  instinc- 
tively looked  around  for  the  fool-killer,  but, 
unfortunately,  he  was  out  of  town. — Michigan 
Tradesman. 


A  *eather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

No  young  man  can  possibly  have  mistaken  his 
oalling  who  finds  in  it  whatthe  world  wants  done 
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WIRE 
SPARK 
GUARDS ! 

Japanned  and  Brass  Wire.  Superior 
manufacture.  A  trial  order  solicited.  Send 
for  best  prices  to  the  trade. 

R.  DENNIS, 

London,  Ont. 


Milk  Can  Trimmings,  Ironclad  and 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

Our  new  gauge  for  Creamery  Cans  is  just  what 
the  trade  have  long  asked  for.  Sample  order  will 
prove  this. 


All  sizes  body  stock  to  suit  trimmings.    Milk  and 
Delivery  Cans  made  up.    Sap  Buckets  and  Spiles. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


CANADA'S  NICKEL  DEPOSITS. 

So  far  as  the  deposits  of  nickel  are  con- 
cerned, the  future  of  Canadian  mining 
appears  to  have  been  assured  by  recent 
metallurgical  discoveries.  The  value  of  the 
metal  is  shown  in  the  fact  that  the  United 
States  Government  has  just  voted  $1,000,000 
with  the  intention  of  obtaining  a  sufficient 
supply  of  the  metal  for  armour-plate  con- 
struction; and  the  researches  of  Messrs. 
Riley,  Hadfield  and  Schneider  have  been 
followed  by  results  which  undoubtedly  give 
nickel  a  permanent  place  as  an  alloy  of  steel. 
The  United  States'  contemplated  purchase 
of  the  metal,  under  the  impression  that  it 
could  monopolize  the  entire  available  supply, 
does  not  take  into  account  the  enormous  re- 
sources of  Canada  in  this  respect.  It  would 
be  almost  impossible  to  form  an  adequate 
conception  ol  the  illimitable  supplies  in  that 
country.  It  is  known  that  nickel  exists  in 
great  abundance  over  an  area  of  several 
hundred  square  miles,  and  it  is  safe  to  con- 
clude from  surface  indications  that  the  ranges 
continue  for  many  thousands  of  square  miles, 
some  of  them  passing  through  long  stretches 
of  unbroken  wilderness.  It  is  believed  in 
one  district  alone,  north  of  Georgian  Bay, 
there  is  sufficient  nickel  to  be  found  to  serve 
the  world's  requirements  for  a  thousand  years 
to  come.  This  estimated  supply,  too,  is 
made  on  the  assumption  that  the  metal  will 
enter  very  largely  in  the  future  into  the 
manufaciure  of  armour-plates.    The  value  of 


nickel  .for  toughning  steel  has  become  so 
generally  recognized  that  at  least  one  emi- 
nent firm  of  continental  ordinance  manu- 
facturers has  been  personally  enquiring  into 
the  resourses  of  Canada  in  nickel,  with  a 
view  of  obtaining  supplies  of  the  metal,  and 
only  lately  an  offer  was  made  on  behalf  of 
the  Canadian  Copper  Co.  to  the  authorities 
in  Great  Britain  tendering  them  a  free  supply 
of  nickel  from  Canada  for  the  tests  contem- 
plated at  Shoeburyness.  The  value  of  nickel 
as  an  aid  to  the  perfection  of  metallurgical 
processes  is  so  assured  to  the  countries  in 
which  it  is  to  be  found  in  any  abundance, 
and  this  will  be  particularly  the  case  where 
the  metal  can  be  more  economically  treated 
than  at  present — forwe  firmly  believe  that  the 
time  is  not  far  distant  when  nickel  will 
be  separated  with  the  greatest  facility  and 
cheapness  from  its  compounds.  With  such 
admirable  possibilities  for  nickel  in  the  future 
there  is  an  obvious  opening  in  Canada, 
which  will  without  doubt  lead  to  practical 
results  in  a  very  short  period.  This  period 
will  undoubtedly  be  shortened  in  proportion 
as  the  commercial  relations  between  Canada 
and  Great  Britain  are  strengthened,  since 
there  is  every  probability  of  English  capital 
being  available  to  better  purposes  than  that 
of  other  countries  which  still  have  their  own 
internal  resources  to  develop.  Present  finan- 
cial conditions  are  not  favorable  to  a  new 
boom,  but,  when  the  next  boom  comes  Ca- 
nadian investments  are  not  unlikely  to  be  its 
object.     This  is  the   more   probable  because 


it  is  evident  that  the  opening  afforded  to  new 
Canadian  developments  by  the  McKinley 
Tariff  Bill  is  not  likely  to  endure  beyond  the 
presidential  election  in  1892. — The  Colliery 
Guardian. 

A  slight  difference  of  opinion  between  the 
Pittsburgh  and  the  Chicago  interests  on  a 
trivial  question  of  allotment  operates  to  hold 
in  check  the  final  signatures  necessary  to  the 
formation  of  the  combination  of  steel  rail 
manufacturers. 

"  The  valuable  employe,"  says  an  exchange, 
"  is  the  man  who  exercises  judgment  in  con- 
nection with  the  policy  mapped  out  for  him 
to  pursue,  by  his  employer.  The  salesman 
who  will  follow  instructions  to  the  letter  re- 
gardless of  the  whims  or  wishes  of  the  cus- 
tomer cannot  possibly  succeed.  The  auto- 
maton is  not  in  demand  by  employers,  while 
the  man  who  will  occasionally  overstep  the 
bounds  by  which  he  is  limited  can  be  for- 
given on  the  plea  of  anxiety  to  make  money 
for  the  man  or  company  that  pays  his  salary. 
The  faithful  conscientious  and  intelligent 
employe  can  readily  be  recognized  even 
though  he  does  at  times  err.  It  is  the  man 
who  defies  the  expressed  wishes  of  the  em- 
ployer and  the  one  who  follows  orders  like 
an  automaton  that  is  not  wanted.  To  err  is 
human;  to  ignore  the  wishes  of  those  who 
have  the  right  to  express  them  is  unpardon- 
able. Give  me  the  man  who  tries  to  do  as 
he  is  instructed  and  at  the  same  time  has  in- 
telligence enough  to  know  when  to  fall  back 
upon  his  own  resources." 


I  oronto  plate  Glass  Importing  0°- 


Highest  Award,  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers  and  Mirror   Manufacturers. 

Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 


ubl«Tea?drS?"ISte.»  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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HARDWARE. 


ADULTERATION  OF  WHITE 
LEAD. 

If  any  one  has  a  suspicion  that  white  lead 
is  adulterated,  buy  a  pound  or  two  of  the 
substance  and  place  it  in  a  ladle  and  set  it 
on  fire.  After  it  is  completely  burned  there 
will  be  a  quantity  of  metallic  lead  in  the 
bottom  of  the  ladle.  After  the  ladle  is 
washed  and  dried,  it  may  be  weighed  ; 
should  it  weigh  exactly  as  much  as  the  white 
lead  before  being  burned,  then  the  white 
lead  is  pure.  Should  a  less  weight  of  lead 
be  found,  there  is  an  adulteration,  the  per 
cent,  of  which  may  be  obtained  by  dividing 
the  loss  of  weight  by  the  weight  of  the  white 
lead  before  being  burned. — North  Western 

Mechanic.        

WHAT  THE  DEALER  RISKS. 

When  a  man  purchases  goods  at  your 
store  and  asks  credit,  says  the  Western 
Merchant,  you  either  give  it  to  him  or  you 
do  not,  according  to  the  circumstances  under 
which  you  may  be  doing  business  at  the 
time. 

If  you  are  doing  a  credit  business,  and 
advance  credit  to  him  upon  request,  have 
you  stopped  to  consider  what  are  the  risks 
you  assume  ?  We  presume  not.  But  to 
the  extent  to  which  you  extend  credit  to  a 
man  vou  place  your  business  interests  in 
his  power,  without  much  redress.  He  offers 
you  no  security,  save  faith  in  his  honor, 
which  may  be  entirely  untried.  He  en- 
gages to  meet  his  obligations  on  no  special 
day.  He  gives  you  no  schedule  of  his  affairs, 
as  you  are  obliged  to  do  when  you  ask 
credit.  He  simply  presents  a  bold  request 
for  accommodation  for  goods.  In  other 
words,  he  uses  your  business  as  a  means 
to  live  ahead  of  his  income. 

You  assume,  in  the  first  place,  that  the  man 
is  honest.  A  comfortable  assumption,  but 
one  often  grievously  disappointing.  Then  you 
assume  that  his  affairs  are  prosperous,  of 
which  you  can  only  make  a  valueless  hazard. 
If  he  is  honest  and  his  affairs  are  in  good 
condition,  you  must  add  the  assumption  that 
he  will  meet  with  no  unexpected  reverses, 
and  thut  he  and  his  family  will  remain  living 
in  good  health.  If  this  impossible  con- 
dition could  be  continued,  the  misguided 
man  who  gets  trusted  might,  in  ages  to  come, 
succeed  in  getting  enough  together  to  pay 
his  debts,  but  as  it  cannot  be  hoped  for  in  this 
world  of  trasition,  he  will— unless  he  retorms 

die  with    unsettled  obligations,  which  will 

be  a  source  of  trouble  to  his  creditors  and 
executors.  The  poor,  defunct  creditor — who, 
whatever  his  credentials,  will  probably  not  be 
able  to  secure  credit  in  the  next  world — 
usually  leaves  no  property  to  pay  his  debts 
with,  and  bequeaths  only  a  heritage  of  mise- 
ry and  suffering  for  his  wife  and  penniless 
children. 

Such  is  the  unhappy  fate  of  the  impecuni- 
ous debtor.  And  what  of  the  creditor?  Un- 
less he  is  a  man  of  unusual  discernment  in 


reading  character,  and  with  a  very  strong 
mind  which  permits  him  to  refuse  credit 
with  suavity  and  decision,  he  will  succeed  in 
carrying  on  his  business,  perhaps,  but  only 
by  yielding  up  the  profits  on  his  cash  busi- 
ness— which  should  be  added  to  his  capital 
stock  of  investment  fund — to  make  good  the 
losses  on  his  credit  business.  Is  it  worth 
while  to  do  business  with  these  men  who  get 
trusted,  only  to  be  obliged  to  pay  for  the 
priviledge  in  the  end?  We  think  not. 


A  PRIZE  FOR  AN   ESSAY  ON 
WATER  SUPPLY. 

By  decree  dated  December  14th,  1874,  the 
King  of  Belgium  instituted  an  annual  prize 
of  25,000  francs  with  a  view  of  encouraging 
intellectual  works  upon  various  subjects. 
The  prize  which  is  to  be  the  object  of  the 
international  competition  for  1893,  will  be 
awarded  for  the  best  work  on  the  means 
of  procuring  for  large  cities,  and  par- 
ticularly the  city  of  Brussels,  an  abun- 
dant supply  of  the  purest  drinkable  water, 
provisions  being  made  for  the  anticipated  in- 
crease of  population.  Both  manuscripts  and 
printed  works  will  be  admitted  for  competi- 
tion. The  new  edition  of  an  existing  work 
will  only  be  receivable  if  it  includes  consid- 
erable mod.fications  and  developments  pub- 
lished, as  in  the  case  of  the  other  works,  dur- 
ing the  period  to  which  the  competition  ap- 
plies, namely,  in  the  years  1889,  1890,  1891 
or  1892.  The  works  may  be  written  in  any 
of  the  following  Languages  :  French,  Flem- 
ish, English,  German,  Italian  or  Spanish. 
Foreigners  desiring  to  compete  will  have  to 
forward  their    works,    either    printed  or    in 


manuscript,  before  Jan.  1,  1893,  to  the  Min- 
ister of  Agriculture,  Industry  and  Public 
Works,  in  Brussels.  Any  manuscript  work 
for  which  the  prize  may  be  awarded  must  be 
published  during  the  course  of  the  following 
year. — Fire  and  water. 

The  Port  Arthur  board  of  trade  held  its 
annual  meeting  on  Tuesday  the  20th  inst. 
President  George  A.  Graham's  annual  report 
was  a  very  exhaustive  document,  and  amongst 
other  things  touched  on  the  progress  of  the 
Port  Arthur,  Duluth  and  Western  railway 
for  the  year,  the  deepening  of  the  St.  Law- 
rence canals,  Manitoba  crop  for  1890,  lake 
Superior  traffic,  production  of  ore  for  the 
past  season  on  the  American  side,  with  the 
prospect  for  shipments  from  Atikokan  soon. 
The  shipment  of  silver  from  Port  Arthur 
mines  for  the  year  was  8400,000.  The  board 
elected  George  T.  Marks  president;  W. 
Aaron  Squier,  vice-president;  J.J.  O'Connor, 
secretary,  and  discussed  the  necessity  of  a 
department  of  mines  for  Ontario. 

"  African  Bass  "  is  the  name  given  to  a  fibre 
obtained  in  the  colony  of  Lagos  from  the 
bamboo  palm.  In  appearance  it  is  stiffand 
wiry,  varying  in  colour  from  dark  brown  to 
light  red,  and  dependent  for  its  shades  on 
duration  of  soaking.  It  is  most  readily  ob- 
tained in  lengths  of  from  3  to  6  feet,  beyond 
which  length  it  is  inconvenient  to  pack 
and  difficult  to  procure  without  injury  to 
the  tree.  In  diameter  it  varies  from  one- 
sixteenth  to  one-thirtieth  of  an  inch  the 
latter  of  which  may  be  accepted  as 
the  limit  of  fineness  to  be  admitted  in  a 
commercial  sample  for  the  European  market. 
It  is  said  to  be  used  mainly  in  the  manu- 
facture of  hard  brushes  for  various  domestic 
and  manufacturing  purposes.  The  demand 
appears  to  be  very  large,  and  the  price  is  ex- 
ceedingly satisfactory.  The  source  of  its 
supply  in  Lagos  alone  may  be  said  to  be 
practicably  inexhaustible. — Ironmonger. 


The  above  Brand  of  Lead 

Requires  no  Association  Guarantee. 

It  is  the  STANDARD  of  the  Dominion  for 

Purity,  Fineness  and  Whiteness. 


WILLIAM  JOHNSON  COMPANY, 

MONTREAL,  QUE. 
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ONTARIO. 

Alexandria — Leslie,  John,  general  store, 
assigned  in  trust. 

Bracebridge  —  Collinson,  Thos.,  black- 
smith and  wagon  maker,  assigned  to  Jas.  W. 
Bettes,  Bracebridge. 

Brighton — Nesbit,  S.  G.  M.,  grocery,  burnt 
out;  Webb,  Thos.,  general  store  and  grain, 
store  burnt  out. 

Cooksville — Creary,  Patrick,  saw  mill,  as- 
signed to  E.  R.  C.  Clarkson,  Toronto. 

Dutton— Burgess,  Mary  (Mrs.  Wm.  B.) 
(estateofjgeneral  store,  stock,  etc.,  advertised 
to  be  sold  by  auction  on  19th  inst. 

Fort  William — McPhelan,  F.  J.,  general 
store,  assigned  to  A.  W.  Thompson,  Port 
Arthur. 

Goderich — Proucjfoot,  J.  W.,  grocery,  as- 
signed to  Robt.  Gibbons,  Goderich. 

Hamilton— Hewson  &  Murray,  flour  and 
feed,  assigned  to  H.  S.  Stephens,  Hamilton. 

Kingston — Brown,  R.  J.,  hotel,  assigned 
to  W.  D.  Greaves. 

Kincardine  —  Gammond,  Samuel,  baker 
and  confectioner,  assigned  to  David  Mahaffyt 
Kincardine. 

Lindsay — Foley,  Wm.,  hardware,  assigned 
to  Peter  Mitchell,  Lindsay. 

London — Marsh,  T.  Herbert,  wh.  saddlery, 
hardware,  etc.,  advertised   business  for  sale. 

New  Hamburg — Miller,  John  D.,  wool 
and  cattle,  assigned  to  H.  Brodrecht,  New 
Hamburg. 

Norland — Graham  Bros.,  general  store, 
assigned  to  Peter  Mitchell,  Lindsay. 

Nosbonsing — Dunn,  Jas.,  general  store, 
assigned. 

Oil  Springs — Yates,  Wm.  F.,  grocer  and 
baker,  assigned  to  Alfred  Robinson,  London. 

Ottawa  —  Goyette,  Antoine,  boots  and 
shoes,  assigned  to  A.  C.  Larose. 

Ottawa — Rochon  &  McBride,  dry  goods, 
assigned. 

Pembroke — Russell  &  Co.,  (co  nom)  dry 
goods,  compromised. 

Peterboro' — Ostrom,  Elijah  K,  produce, 
assigned  to  H.  Rush,  Peterboro'. 

Petrolea — Attwood,  E.  W.,  books  and 
stationery,  assigned  to  H.  W.  Nelson, 
Toronto. 

Port  Arthur — Vaughan,  Amos  C.,  lumber, 
assigned  to  John  Fisher,  Port  Arthur. 

Priceville — McKinnon,  N.  &Co.,(co  nom) 
general  store,  assigned  to  Chas.  Langley, 
Toronto. 

Sarnia  —  Simpson,  D.  &  Co.,  (estate  of) 
grocery,  stock,  etc.,  advertised  for  sale  by 
tender. 

Schomberg  &  Nobleton — Hambly  Bros., 
general  store,  sold  out  Nobleton  business  to 
John  Larkin. 


Shelburne — Gray,  W  ,  grocery,  fruits  and 
confectionery,  out  of  business  and  gone  to 
( Georgetown. 

Strathroy  —  Lietch,  F.  C,  (estate  of) 
grocery,  stock,  etc.,  advertised  for  sale  by 
tender. 

Sudbury — Mills  &  Mclntyre,  Grocery  and 
produce,  assigned  to  Thos.  Deacon,  Pem- 
broke. 

Thedford — Parkinson,  Thos.,  grocery  and 
dry  goods,  succeeded  by  H.  Johnson. 

Toronto— Doty,  (The)  Engine  Co.,  (not 
incor)  succeeded  by  the  John  Doty  Engine 
Co.,  of  Toronto,  (Ltd.);  Nelson,  Cassie, 
grocery,  assigned  to  John  B.  Laing,  Toronto; 
Ruthven,  S.,  grocery,  compromised,  and  es- 
tate sold;  Perkins,  Ince  &  Co.,  wh.  grocery 
and  liquors,  John  W.  Young  deceased; 
Tonkin,  John  J.,  merchant  tailor,  hats  and 
furs,  called  meeting  of  creditors. 

Walkerton — Russell,  L.,  fruits,  flour  and 
feed,  assigned  to  Robt.  Millions,  Walkerton. 

Woodstock — Morrison,  Matthew,  grocery, 
etc.,  deceased. 

MANITOBA  AND  NORTH-WEST  TERRITORIES. 

Freidensrue  —  Agranovitch,  L.,  general 
store,  sold  out  and  removed  to  Winnipeg. 

Holland — Pentland,  T.  H.  &  Co.,  genera! 
store,  assigned  in  trust. 

Winnipeg — Olson,  Egyolfur,  grocery,  as- 
signed in  trust;  Kee,  Robt.,  grocery,  assigned 
in  trust. 

OUEBEC. 

Cheneville — Locas,  H.,  general  store,  as- 
signed. 

Cote  St.  Paul— Mocock,  T.  J.  &  Co.,  axe 
mfrs.,  dissolved. 

Farnham — Lavigne  &  Co.,  tinsmiths,  as- 
signed. 

Iberville — Dansereau,  M.,  boots  and  shoes, 
assigned. 

Luskville — Delemore,  W.,  general  store, 
sold  out  to  L.  Brackenbiidge. 

Montreal — Beaupre,  Amedee,  grocery,  as- 
signed; Hughes  &  Stephenson,  plumbers, 
stock  damaged  by  smoke  and  water,  insured; 
Lunn,  G.  J.  &  Co.,  machinists,  burnt  out,  no 
insurance;  Dominion  Tubular  Lamp  Co., 
mfrs.  lamps,  burnt  out,  insured;  Edson,  M. 
G.  &  Co.,  mfrs.  chocolate,  etc.,  burnt  out, 
partially  insured;  Gosselin  &  Grenier,  fruits, 
dissolved;  Parkes,  Reekie  &  Co.,  (co  nom) 
com.  hardware,  etc.,  stock  partially  damaged 
by  fire  and  water,  insured;  Ralston,  M.  W. 
&  Co.,  (co  nom)  foundry,  plant,  etc.,  damaged 
by  water,  insured;  Rousseau,  T.&  Fils.,  boots 
and  shoes,  assigned;  St.  Armour,  A.,  boots 
and  shoes,  assigned;  Whitehead,  E.  A.  & 
Co.,  wh.  leather,  dissolved,  business  con- 
tinued by  E.  A.  Whitehead  &  E.  A.  White- 
head jr.     Style  unchanged. 

Nicolet — Lariviere,  P.  B.,  dry  goods,  de- 
mand of  assignment. 

Pont  Rouge —  Lesage,  Victor,  general 
store,  offering  to  compromise. 

Quebec —  Lamontagne,  Omer,  confectioner, 
assigned ;  Soucy  &  Bedard, grocery, dissolved. 
St.  Anne  de  Bellevue — Morrison,   J.  F.  A., 
general  store,  compromised. 


St.  Bazile  le  Grand-  Lai  ivieie,  Amedee, 
hotel,  assigned. 

St.  Louis  de  Mile  End — Cadieux.  J.  B., 
grain  and  wood,  demand  of  assignment. 

Valleyfield — Critchon,  John,  jr.,  general 
store,  meeting  of  creditors  20th  inst. 

Valleyfield  —  Corbeille,  Alfred,  grocery 
meeting  of  creditors  for  20th  inst. 

BRITISH  COLUMBIA. 

Victoria— Rithet,  R.  P.  &  Co.,  (co  nom) 
wh.  grocery,  incorporated  as  R.  P.  Rithet  & 
Co.     Capital  stock  $500,000. 

BUSINESS  "WHENS." 

When  you  would  gain  customers,  adver- 
tise ;  when  you  would  keep  customers,  ad- 
vertise. Advertising  pays  if  done  liberally, 
honestly,  and  judiciously. 

When  you  inquire  into  the  causes  of  a 
marked  success  you  will  invariably  find  that 
much  of  it  was  due  to  ability  to  select  and 
retain  efficient  employes. 

When  you  hang  a  sign  outside  your  place 
of  business  it  pays  to  have  a  good  one.  It  is 
a  permanent  advertisement,  and  indicative 
of  your  business  method  to  the  public  eye. 

When  you  are  obliged  to  make  heavy  pur- 
chases on  credit,  have  it  understood  that  in 
case  you  are  unable  to  settle  when  due,  your 
note  will  be  accepted  without  indorsement. 

When  you  have  secured  a  fine  location,  an 
excellent  stock,  and  admirable  fixtures,  re- 
member that  the  real  end  of  business  is  to 
sell  goods,  not  to  keep  a  museum. 

When  a  friend  asks  you  to  indorse  for  an 
amount  which  you  could  not  afford  to  lose, 
let  >our  answer  depend  upon  your  valuation 
of  his  friendship  as  compared  with  your  own 
honor. 

When  you  have  exerted  your  full  abilities, 
and  success  seems  doubtful,  train  your  mind 
to  view  the  results  calmly.  Be  sanguine. 
Worry,  not  work,  is  the  bane  of  many  lives. 

When  you  have  decided  on  a  course  in 
business  which  is  satisfactory  to  your  own 
mind  and  experience,  do  not  allow  the  doubts 
of  others  to  dampen  your  enthusiasm. 

When  seeking  the  elements  of  success,  do 
not  ignore  bodily  health.  The  body  is  the 
servant  of  the  brain,  and  both  master  and 
menial  are  better  for  healthful  recreation. 

When  you  word  an  advertisement,  remem- 
ber that  the  public  judges  your  business  ca- 
pacity, in  a  measure,  by  the  method  you  use. 
Therefore  avoid  copying  other  people's  ideas. 

When  you  expect  an  advertisement  to 
create  business,  word  it  for  business.  An 
advertisement  has  no  lite  in  itself  ;  it  de- 
pends for  its  efficiency  upon  the  vigor  with 
which  you  endow  it. — [Exchange. 

An  Annoying  Accident. — Sanso — "I  want 
to  buy  one  of  those  unbreakable  lamp  chim- 
neys you  have  advertised.''  Clerk — "  I  am 
very  sorry,  sir,  but  we  accidentally  got  our 
whole  stock  smashed  this  afternoon." — Mun- 
sey's  Weekly. 
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SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and   Works    1 4    Bay  Street. 


LANTERN 


H.  D.  SIMMONS, 

Manufacturers   Agent,    74   York   St.,    Toronto. 
BEPBESENTING 

Peck,  Benny  &  Co.,  Montreal; 
J.  &  C.  Hodgson,  " 

Miller  Bros.  &  Toms,   " 
G-ilnoour  &  Co.,  " 

R.  H.  Smith  Co.,  Ltd.,  St.  Catharines  ; 
Shepard  Hardware  Co  ,  Buffalo,  N.Y.; 
The  John  C.  Jewett  Manf'g  Co.,  Buffalo,  N.  Y.; 
American  Bit-Brace  Co.,  Buffalo,  N.Y.; 
The  Kilbourne  &  Jacobs  Manf'g  Co.,  Columbus,  O 
AspinalFs  Enamel  Works,  London,  Eng.,  etc.,  etc. 
Orders  and   all  Correspondence    promptly    at- 
tended to. 


How  lo  Sell  Goods 


Ssnd  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  cosy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 


Late   Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East, 
TORONTO. 

Look  for 


FREEZERS 


in  this  space. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 
HENRY  S.  THQRNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CU^RE^T    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  231,  244 

Straits  100  lb  ingots "         . .  231  24* 

Strip   "     ....  261,  28J 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades — 

I.C.,   usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

D.C.,  121  X  17        5  00     .... 

D.X.,  usual  sizes 6  uO     — 

D.X.X.        "  6  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  50    5  25 

I.C.,  special  sizes 4  25    5  25 

B.V.   Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets   . .     8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  [   6Jc,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  §2  30  2  40 
Kenned      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Hand  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    300    325 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet        "        0  10J  0  12 

Tank  Plates     2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    life 

3-inch  17 


Boiler  Plate. 

iinch $2  75 

5-16  "     2  60 

f      "     and  thicker  : . . .     2  50 

Sheet  Iron, 

1  to  20  gauge  3,   31 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      3J,  3| 

Canada  Plates. 

Blaina J  bright  3  20    3  25 

Boars  Head "     "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  571  P-c-  dis. 

Galvanized,  25  to  271  P°-  dis. 

east,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5f 

26  gauge,  "       51, 6 

28     "  "        5},  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  54,  6 

26  gauge,  "         5|,  61 

28      "  "         5|,61 

Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71    71 

1        "  "       6      6^ 

"  5-16  "  "       5}     " 

%     "  "      H 

7-16  "  "      5 

'/«       "    .  "       41 

"         %&,%  inch"      31 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "        0  151  0  16 

Bolt  or  Bar. 
Cut  lengths,  round,  Ito  J  in.  SO  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


53 

51 
4j 

3J 
5  90 
2  70 

0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  20    0  21 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  21    0  22 

Note— Extra  for  tinning,  21  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  £  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "         0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
"         27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  061  0  064 

Domestic    "      0  051  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  07 

Part  casks 0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  04    0  04J 

Bar,  1  pound 0  05    0  051 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  20  0  22 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  21  80  22 

Other  makes  "     0  19    0  20 

Pure  White  Lead,  ground  in  oil, 
Associat'n  guarantee,  per  lb.      5}  .. 

No.  1  Do "  0    51 

No.  2  Do "  0    4} 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre 0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         -.. .     .  0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  0chre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.)  "    per  lb     0  01$ 
Venetian  Red  (R.C.2)      "  "      0  01$ 

Ven.  Red,  Cookson's      "  "      0  02 

English    Oxides  "  "      0  031 

American      "  "  "      0  024 

Paris  Green,    per  lb 0  151  0  164 

Burnt  Sienna      "       0  08J 

Burnt  Umber      "      0  06 

Drop  Black  "       0  09 

Chrome  Yellows  "      o  12 

"       Greens  "      0  12 

Golden  Ochre  0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        l  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        l  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "        1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per' lb 0  101    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    0  M 

French  medal   0  12    0  13 

Cabinetmakers   0  17    1118 

White 0  16    0  17 


HARDWARE. 
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White  Lead,pure,25-lb  irous.perlb  0  06i 

No.  1   "       U  05i 

No.  J! "       (t  04} 

No.  3   "       0  04J 

II  AltmVAKK. 

A  in  in  mi  it  ion — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p.o.  Aluer' 
Rim  Fire  Cartridges,  Dom.  50 and  10. 
Kim  Fire  Military,  net  list.  Atner. 
Central  Firo  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,   Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.     Ainer. 

Wads. 

Eley's,  per  1,000 $0  25  tl  60 

Anvils. 

0  12$ 
4  50 


Per  lb 0  10 

Anvil  and  Vice  combined 
each 


Augers. 

Gilinour's,  discount  50,50 and  10 
Hollow  Stearn's  per  doz...  13  00  20  00 

Adjustable  "  each   5  50    0  50 

Post  Hole.Vaughan's,  each.     1  35    1  60 
Excelsior,    Jennings',    discount  50  per 


cent. 


Sewing. 
Pegging, 
Brad, 

"  handled 
Saddlers', 


Awls. 

per  gross  . 


Awl  Hafts. 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 

7  30 
1  60 


9  00 
9  00 


Patent  Peg,  per  gross 7  50 

"    Sewing,  "  7  50 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    8  00  15  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hani. 

Brass.   60  to  66§. 

Nickel  50  and  10  to  60  p.c. 

Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 

5  00 


Bits— Auger. 

Gilinour's  dis  55  to  60  per  cent. 
Excelsior —Jennings,    discount  60 per 

cent. 
Jennings'    Imitation,    list    45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilinour's,  47 J  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 
Gimlet. 

Clark's,  per  doz   0  65    0  90 

Diamond,  Shell  "         1  00    1  50 

Nail  and  Spike,  per  gross    2  25    5  20 

Blind  Rollers. 

Annex     1  25    1  75 

Mascot   1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  80  and  5  per  cent,  to  65 

per  cent. 
Tire,  dis.  50  to  30  and  10  per  cent. 
Stove,  dis  ,  |5  to  .,0  p.c. 
Elevator,  dis  ,  35  to  40  p.  c. 
Machine,  dis  .  60  to  60  an  I  5  p.  c. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 

Braces. 

Barber's 6  00     .'75 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 

Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

6  00 

7  00 


Henis,  No.  8 
"    No.  9 


Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 
Butts — Brass. 


Wrought  Brass  dis.  60, 
cent. 


60  and  10  per 


American,  eacn 2  00 

House. 

American,  per  lb 0  35    0  40      Bullards 

Bellows. 


Cast  Iron. 
Loose  Pin,  dis.  60  to  60  and  10  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 
American,  per  doz 100    150 


6  50 


Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  per  cent. 

Belting-. 


Carpet  Sweepers. 

per  doz 


Bissell 

World 

Daisy, 

Star,  "         

Crown  Jewel,  per  doz 

Grand  Rapids,       " 
No.  1,  leather,  discount  40  to  40  and  #  Cartridges— See  Ammunition 

per  cent.  Castors. 

Best,  ditto,  37$,  40  percent.  Bedi  new  ust,  dis.  50pc. 

Plate        "  dis.  50pc. 

Bench  Stops. 


22  50 
21  75 
24  00 
18  00 
29  00 
32  40 


Per  doz 5  00 


Cattle  Leaders. 

6  00      No  31  and  32,  per  gross    8  50  11  25 


Cement. 

Portland,  car  load  lots 2  To 

Thorold  ,'  1  io 

Queenston       "  1  10 

Napanee  "  1  m 

Chalk. 

Carpenters'  Colored,    per 

gross   0  90    1  10 

White,  lump,  per  lb 0  OlJ  0  OlA 

Ked  0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  framing  and  Firmer. 
American, dis  To  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz ....    0  85    4  00 

Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p  c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 

Canadian,  discount  25  p.c. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    I  60 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33.}  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33$  p.  e. 

Fawcets. 

Cork  Lined,  per  doz 0  30  0  60 

Wine,  per  doz l  30  2  25 

Star,         "        2  80  3  90 

Fenns  Corkstops,  No  2  p.  doz  170 

Petroleum,  per  doz  4  50  6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list. 

33$  p.c. 

Fluting  Machines. 

Each  o  60    2  00 

Forks. 
Hay,  Manure,  etc,  dis. 40  p.c. 

Freezers,  Ice  Cream. 
Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 

Fruit   Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 

Fry   Pans. 
Acme,  discount  55  to  60  per  cent. 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55  p.  c. 

Wirt.  Gauges. 
Winn's,  Nos.  26  to  33,  each     1  65    2  40 


Glass. 

4th  quality  Star,  1st  break    l  50 

2nd      "              1  60 

3rd     "           ....  3  50 

4th     "           ....  3  90 

5th      "          4  20 

Window   Glass. 
Pilkington's  ordinary 

1st  break  33  65 

2nd       "       3  yn 

3rd       "       4  60 

4th       "       4  95 

5th        "       5  4(j 

6th       "       5  90 

7th       ••       6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  70 

3rd       "       5  40 

4th       "      590 

5th       "       6  50 

6th       "      6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Aa»7. 
Maydole's    net  list. 
Can.  discount  25  to  27$  p.c. 
Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 1  00    3  30 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c. 

Hoe. 
C.  &  B  ,  discount  30  p.c. 

Saw. 
American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 
Canadian,  per  pair 0  18    0  25 

Hangers. 

Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60,  60  and   5  per 

cent. 
Light  T  and  strap, dis  60,62i  percent 

Heavy,  per  lb "0  5    0  05J 

Screw  and  Strap,  per  lb  . .     0  03f  0  04| 
„  „        ,  Per  doz.  sets 

Screw,  Eureka  113    1  go 

Gate,  Clark's 1511    2  20 

Shepherd's 100    1  50 

„     .                                     Per  do/.,  pairs 
Spring    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pej 

cent. 
Planter's   per  doz   4  00    5  OC 

Hooks—  Cast  Iron 

BudCage,    per  doz  0  50  110 

Clothes  Line,     "  0  27  0  63 

Hainess  "  0  72  0  88 

Hat  and  Coat,  per  gross..  100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks    and     Staphs,    Can 
dis.  17$,  20  p.c. 


§  Bowman,  Kennedy&Co. 

LOHSTDOIN",    03STT. 


HEADQUARTERS  FOR 

Acme  Club  Skates,   Sleigh    Bells,  Cow  Ties.  Snow  Shovels    X  Cut  Saws 
Buck  Saws,  Axes,  Ammunition,  Sporting  Goods,  all  kinds 

Cutlery,  Silverware,  &c. 
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Wrought  Hooks  and  Staples,   Amer- 
ilis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  GO    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,   45   per 
cent. 

Horse  Nails. 

Canadian,  dis.50  to  60  and  5  per  cent. 

Horse  Shoes, 

Per  keg 3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun              per  lb  . .     0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.  c. 
bronze,  Berlin,  per  doz   . .     2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz     2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross  1  05    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Eussell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J.  per  ceni 

Mallets. 
Tinsmiths',  per  doz     125    150 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20       25 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    1  ™ 

Hale's  "  1  05    1  50 

Hume,'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and    upwards, 

vjpj*    Jv  t,J  £T       "     "U 

Brads  &  Moulding  Nails,  discount  60 

per  cent. 
Wire  Nails,  65  per  cent. 

Nail  Pullers. 
German  &  American —     185    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 

Canada  Kenned  Oil  (Toronto)  0  16 

Carbon  Safety        "     0  18  0  18 

Canada  W.W.         "     0  20 

American  W.W.    "     0  2o 

S.  R    Seal per  gal    0  63  0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  pur  doz 125    3  50 

Brass,  "        1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Ualvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

per  doz  6  oo    9  oo 

Picture  Nails. 
Porcelain  Head,  p.  gross     1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood, bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35,  37A  per  cent. 
Bailey's  (Stan  R.  &   L.  Co.)33Jto35 

per  cent. 
Miscellaneous,  dis.  10  to  12i_  percent. 
Bailey'sVictor,  dis.  10  to  12£  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz. ...     1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'       '"       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     ...     100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3J 

Sliding  Door,         "      ....  3i        3| 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per   cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope. 

Sisal,  per  lb 11J      12 

Manilla,  "      15       16 

New  Zealand 11        11J 

Cotton,  "      22       25 

Russia  Deep  Sea,  per  lb. .        15       16 

Jute    "     ...        09J      10 

Rules. 
Boxwood,  dis.  75  &  10  &  5  to  80  per  c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set  0  95 

"  N.  P.  1  25 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per   quire 55        90 

Sash  Cord. 

Per  lb  22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37£,  40  per 
cent. 

Kempsbell  s  dis.    40,    62J  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2i.    3  00 

^ausarre  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40  aer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   25  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doa 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,   per  doz   65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77*  per  cent.  dis. 
.  H.       "       72i 
"      P.  H.  Brass  75" 
■'      R.  H.      "       70 
Bench,  wood,  per  doz....     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33^  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.(Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  —        77    140 

Steel  Shingles. 
The  Me;allic  Roofing  Co.  of  Canada- 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3  75 

Tower  or  .  ansard  Galvanizi  d  .     6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavv  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painttd  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis.  7£  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  37J  per  cent 

Sieves. 

Wood  Rim,  black,  ^p.  doz    1  15    1  35 

"  tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

J  and  i  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks..  .         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52J  percent 

Staples. 
Fence,  galvanized,  per  lb  5       5J 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks   and   Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan^per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

"         Axe,    "      0  15 

Turkey  "        0  50 

Arkansas  "      l  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton   15  00  18  00 

Tacks,  Brads,  etc. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron.blued  or  tinned,  dis.  I2£pc 
Upholsterers"  dis.  42J  p.c. 
Copper  Tacks  and  Na'ils.dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


Tape  Lines 

English,  ass  skin  per  doz.  S2  75  $5  ou 
English  Pat.  Leather  ....    5  50    9  75 

Chesternian's,      each   0  90    2  85 

steel,  each  .     0  80    8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles 
Asbestos,  filled,  per  doz.,  dis  25  off. 

Ties. 
Cow,  per  doz 125    8  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  571 
to  62 J  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12J  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

jute        "       

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  131 

Pipe,  each  550    900 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  56 

Well  Wheels. 
Anier.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Market,  bright  and  annealed,  oiled 

and  annealed,  Nos.  1  to  16,  net  list 

from  stock  5  p.c.  dis.  from  factory. 

Market,  coppered,  net  list  from  stock 

5  per  cent.  dis.  from  factory. 

Market,  tinned  per  lb  0  04*0  08 

Galvanized  Fence,  net  list  from  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  071 

Malin's  Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes Line,galv.,p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0      i  0  05$ 

Ditto  Glidden  2  point   0  05J  0  06 

Galv.  Stei  1,  plain  twist  0  05 

Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  05    0  05J 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  25    2    5 

Wrenches. 
Agricultural,  65  p.c,. 
Standard,  dis.  60,  60&10p.c. 
(joe's  Gen'ne,  dis.32j  p.  c. 
Diamond,  dis.  33^,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  per  doz 1  25    2  00 

Skates. 

Skeleton,  dis.  lo  p.c. 
Whelpley's  Pat.  Club,  Ladies', 

Brass  Tops,  7  J  to  9J  in 1  75 

Whelpley's    Pat.    Club,    Gentle- 
men's, Brass  tops,  9J  to  12  in...     1  90 
"  Star"  Mfg.  Go's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10 p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    4  00 
Full-Patent,  "Achieved"  action, 
with  .  ew  patent  blades  4  50 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


incinnatibellFoundryCo 


tlrmm       SUCCESSORS  IN  BLYMYER'BELIS  TO  THE 

™   BLYMYER  MANUFACTURING  CO 

^T.Y  CATALOGUE  WITH  2200  TCSTIMoniai"  VW 

No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND    2^C.    FOR 


British  Plate  Glass 


FROM  STOCK  Oil  TO  IMPORT. 


if 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son 


76  KING  ST.  W.,  TORONTO. 


Needham  Veall  &  TYZACK'S 


CELEBRATED 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 


Telephone    1112. 


Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  - 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRAOE  MARK  FOR 


MOllOW    WARE. 


16  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 


TRADE  MARK  FOR 

®W?.ROGERS.;fc 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 


And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Obtained   in   Canada,   United  States,  Great  Britain  and 
all   Foreign   Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED. 


FETHERSTONHAUGH   <S    CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


TIHIIE 

MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

_a.:n  id    the 

Manufacturers'  Accident  insurance  Company. 

HEAD  OFFICE  :  Yonge  Street,  Trader's  Bank  Chambers,  Toronto. 

Authorized  Capital,  $2,000,000  ?.nd  $1,000,000  respectively. 

Most  Liberal  and  Varied  Forms  of  Lite  ot  Accident  Policies  Issued.    Life  Policies 
incontestible  on  any  grounds  whatever  after  three  years. 

PRESIDENT  :---Rt.  Hen.  Sir  John  A.  Macdonald,  P.O.,  G.C.B. 

(C.EO.  GOODERHAM,  Esq.,  President  Bank  of  Toronto. 
VICE-PRESIDENTS  :     |\Vm.  Bell,  Esq.,  Organ  Manufacturer,  Guelph. 
Is.  F.   McKinnon,  Wholesale  Milliner. 

JNO.  F.  ELLIS,  Managing  Director. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co" 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts., 

MONTREAL. 


JOHN  J.  CARTSHORE, 

Telephone  G16.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
iRONTjRailssEcoNUHANDAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ots 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 
Australian  Fence  Wire  Strainers. 

Send  for  Prices. 


HARDWARE. 


Genuine 
Coppered  Babbitt 


PRICES. 

Anchor   per  lb.    8c. 

(For  Shafting;,  etc.) 

Star    per  lb.  12c. 

(General  Purpose  ) 

Star  and  Crescent   per  lb.  16c. 

(Heavy  Machinery.) 

Diamond  per  lb.  25c. 

(Extra  High  Speed.) 


mmm&L  smelting  works 


H.  R.  IVES  &  CO.,  Montreal. 


MANUFACTUREKS   OF 


Stoves,  Hardware,  Iron  Railing,  etc. 


T  T  AViNG-  been  large  users  of  Antifriction  Metals  for  many  years,  and 
suffered  from  being-  imposed  upon  by  inferior  compositions  under  various 
high  sounding  names,  we  are  now  offering  under  the  above  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  which  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  r>0,  100  and  200  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Price* 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms  :  60  days  or  2 
per  cent,  off  for  cash. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


A.  E.  Carpenter, 

Pres. 


J.  H.  New,  Henry  New, 

Vice-Pres.  Scc.-Treas. 


The  Hamilton  and  Toronto 

SEWEH  PIPE  CO'Y 


(LIMITED.) 


HAMILTON,    CANADA, 


SUCCESSORS  TO 


THE  CAMPBELL  SEWER  PIPE  CO.,  AND  THE  HAMILTON  SEWER  PIPE  00. 


-MANUFACTURERS  OF- 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.,  LTD., 

MONTREAL. 


Steam-pressed,  Salt-glazed 

VITRIFIED  SEWER  PIPE. 

Flue  Pipes,  Chimney  Tops  and 
Smoke  Preventives. 


Established  I860. 


Dominion  Wire  Manufacturing  Company,  Ltd. 

(LATE  DOMINION  BARB  WIRE  CO.) 

iJVC^II^TXIF^OTTXIRDEIR.S    OIF 


LYMAN  Fencing, 

2  &  4  Barb, 

Ribbon,  Thorn, 

Plain  Twist. 

FENCING  TOOLS. 


Plain  Wire, 

Bright  Annealed, 
Oiled,  Coppered, 

Galvanized 
WIRE  ROPE. 


Steel  Wire  HAILS.   SCREWS.  Gimlet  Point, 


185  St.  James  Street.  MONTREAL. 

27  Front  Street  East,  TORONTO. 


E3*578 
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ft 


JAN.   31,     91 
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^S/VEEKLYJ 


$2.00  a  Year. 

1  O  Cents  a  Copy 


\±AMmm:,ik:R,m 


m 


ffE    ORGAN   OF 

WROUGHT 
CAST, 

ll» STAMPED 

SHEET  &  SPUN 

METAL 

TRADES. 


fiSgs^ 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  L 


IMITED, 


Arthur  B.  Lee, 

President. 
— o — 
Importers  of 

BAR   IRON, 

STEEL, 
Shelf  an  d  Heavy 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KING  ST.  EAST, 
TAPER  TOOTH. 

EXTRAREFINED  W'^jtt  SILVER  STEEL 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 

E.  P.  WARE 
Housefurnishings. 

— o 

TORONTO. 


TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,i 

68   Esplanade  St. 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  LD.' 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


Joseph  Rodgers  &  Sons, 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 

MARK. 


TRADE 


*% 


GRANTED 

1764. 


TRAVELLING  MEN 
WANTED    to    pass    an     opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware    Traveller    recently    published   in 
Hardware,  by  Wm.  H.  Maher. 

Every  traxeller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 


exaggerated. 


Will  be  sent  on  receipt  of  25c. 


^  &w 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
(very  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


J.L.JONES, 

WOOD  ENGRAVER, 

8y2,IO&l2,KINGSTEAST, 
TORONTO.CANAQA- 


n,  i  Water  Works  Dep't. 
I      Pumping  House. 


Wi i.i.i am  Hamilton, 
Superintendent. 

Toronto,  Jan.  6th,  1891. 
Ai.onzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, —  I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 
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THE  SALESROOM  AND  THE 
OFFICE. 

Successful  merchants  know  very  well  there 
is  a  right  way  and  a  wrong  way  of  conduct- 
ing their  business  operations,  and  they  know 
also  the  importance  of  following  the  proper 
method.  They  know  the  results  of  syste- 
matic management  in  carrying  on  their  busi- 
ness, be  what  it  may,  and  one  who  does  not 
have  that  trait  about  him,  and  who  does  not 
understand  what  his  business  requirements 
are,  must  meet  trouble  and  disappointment 
some  time  or  other.  Most  of  our  readers  are 
business  men,  and  we  venture  to  say  that 
most  all  of  them  can  recall  some  instance  of 
a  trained  business  man  undertaking  to  carry- 
on  manufacturing  business,  resulting  in  par- 
tial or  complete  failure.  Such  a  result  is 
because  he  could  not  be  made  to  see  the  im- 
portance of  having  the  proper  equipment  in 
his  shops,  or  having  the  most  competent 
men  to  fill  responsible  positions,  and  allow- 
ing things  to  be  so  organized  and  managed 
by  them  as  to  secure  the  highest  efficiency. 

This  case  applies  to  those  who,  for  in- 
stance, take  up  a  mercantile  business  to  in- 
vest their  money  in,  and  in  many  cases  often 
have  no  experience  whatever.  A  few  of  this 
class  succeed,  and  in  their  thoughtful  mo- 
ments, often  wonder  why  fortune  so  favored 
them,  when  they  knew  nothing  whatever  of 
keeping  a  store,  purchasing  goods  or  engaging 
help.  But  such  cases  as  these  are  more  the 
exception  than  the  rule. 

On  the  other  hand,  how  many,  alas  I  have 
decided  to  follow  out  their  intentions,  and 
invest  their  all  in  a  stock  of  hardware,  and 
in  an  astonishingly  short  space  of  time  are 
compelled  to  close  the  doors  ?  The  moral  is 
as  obvious  in  this  case  as  in  the  one  we  have 
cited  in  reference  to  a  person  undertaking  to 
carry  on  a  manufacturing  business  without 
either  brains  or  experience.     We  have  had 


many  a  case  come  under  our  notice  where 
too  many  with  experience  and  knowledge  of 
business  have  had  to  succumb  to  the  troubles 
and  perplexities  of  a  business  life.  In  such 
instances,  a  lack  of  system  and  proper  man- 
agement was  the  prime  cause  of  failure. 

We  have  often  entered  a  store,  and  found 
the  whole  stock  in  a  very  untidy  condition, 
the  office  in  a  simil.ir  way,  the  whole  sug- 
gestive of  a  lack  of  system  and  of  the  inter- 
est which  should  be  taken  by  every  mer- 
chant. Such  merchants  do  not  seem  to  bare 
the  least  idea  of  w  hat  the  requirements  of 
their  business  are.  They  think  it  is  quite 
unnecessary  that  everything  should  be  kept 
neat  and  clean,  and  that  a  perfect  system 
need  not  be  instituted  and  maintained  in  the 
office  as  well  as  the  salesroom.  The  mer- 
chant who  prides  himself  in  keeping  his 
store  in  a  neat  condition,  is  somewhat  dis- 
gusted with  his  opposition  friend  who  per- 
haps, doing  business  across  the  street,  is  care- 
less and  neglects makingthoseimprovements 
which  would  render  the  appearance  of  his 
store  a  credit  to  him. 

Every  dealer  should  consider  it  of  prime 
importance  not  to  have  only  his  salesroom  in 
neat  orderly  condition,  but  his  office  should 
receive  its  due  share  of  attention.  A  sys- 
tematically conducted  office,  equipped  with 
the  latest  improved  desks,  cabinet  letter 
files,  and  type  writing  machines,  etc.,  is  as 
essential  in  the  carrying  out  of  a  successful 
business  as  anything  that  a  merchant  can  do 
or  have.  Time  spent  in  hunting  for  a  letter 
containing  quotations  of  prices,  or  an  order 
for  goods,  or  other  important  matter,  or  for 
a  pamphlet  or  catalogue  of  importance,  is 
just  as  much  time  lost  as  is  time  spent  in 
looking  for  a  door  knob,  auger  bit,  or  some 
size  of  bolts  in  the  salesroom.  System,  order, 
and  the  adoption  of  correct  methods  are  as 
important  in  one  part  of  a  business  as  in  an- 
other, and  those  who   recognize  this  fact  are 


the  successful  merchants.  Those  who  fail 
to  recognize  it  and  yet  manage  to  get  along, 
either  do  not  meet  with  the  competition  of 
others  upon  even  ground  or  are  not  successful 
in  the  true  meaning  of  the  word. 


VAGRANT   TRADERS. 

In  its  issue  of  the  ioth  inst.,  the  Iron- 
monger adverts  to  the  itinerant  hardware 
trade  done  on  market  days  in  the  English 
towns,  and  shows  it  to  be  both  extensive  and 
destructive  of  profits  to  thestatio  ary  trader. 
The  Ironmonger  asks  its  readers  to  suggest 
what  ought  to  be  done  to  handicap  this  class 
of  trade  so  as  to  put  it  on  an  equality  with 
regular  shopkeeping.  Where  these  goods 
are  sold  in  the  market  place  they  usually  are 
of  interior  quality,  and  on  that  account,  as 
well  as  because  of  the  immunity  of  their 
vendors  from  taxation,  they  sell  at  figures 
below  what  the  local  dealer  can  afford  to 
take. 

We  know  a  little  about  the  itinerant  and 
the  transient  trader  in  this  country,  and 
though  we  have  not  suppressed  either  of 
them,  we  have  in  the  local  option  principle 
a  plan  whereby  we  can  make  them  carry 
weight,  which  is  assessed  by  the  municipal 
council  as  the  equivalent  for  local  taxation. 
This  is  in  the  form  of  a  license  fee.  Our 
itinerants  do  not  open  out  their  wares  on  the 
market  place.  They  go  from  house  to  house, 
or  they  rent  a  shop  for  a  few  weeks  and  dis- 
pose of  their  depreciated  stock  at  prices 
which  their  legitimate  competitor  cannot 
meet.  If  the  pedlar  goes  to  any  house  with- 
out a  license  he  is  subject  to  a  heavy  fine:  if 
he  has  a  license,  he  pays  for  it  according  to 
a  valuation  that  local  circumstances  deter- 
mine the  council  in  fixing  The  pedlars  is 
therefore  a  regulated  trade,  and  though  the 
peddling  franchise  is  not  uniformly  valued 
throughout  the  country,  yet  it  is  supposed  to 
be  equitably  adjusted  to  the  rights  of  the 
local  stable  trade. 

The  transient  trader,  the  man  who  swoops 
upon  a  town  with  a  stock  of  any  descrip- 
tion,   opens    a    store    for    a    few    days    or 


HARDWARE. 


weeks  and  runs  an  auction  sale,  or  does  a 
shop  trade  at  low-cut  prices,  is  by  degrees 
also  coming  in  for  regulation.  He  usually 
times  his  departure  so  as  to  evade  any 
claims  upon  him  for  taxation,  but  some  of 
our  towns  have  passed  by-laws  which  require 
these  nomadic  traders  to  take  out  a  license 
before  they  open  their  store.  The  license  is 
given  for  a  year,  and  is  put  at  a  figure  that 
-is  somewhat  above  the  estimated  regular 
taxes  on  such  a  business  for  a  year.  A  re- 
bate is  provided  for  in  case  the  trader  stays 
a  year,  whereby  any  excess  above  what  his 
regular  taxes  would  be  is  deducted  from  the 
license  fee  he  has  paid,  and  is  returned  to 
him.  Too  few  of  our  towns  have  adopted 
such  a  by-law  for  the  protection  of  local 
trade,  but  the  number  of  them  has  lately 
grown. 

For  market  purposes  our  law  makes  a 
distinction  which  does  not  seem  to  hold  in 
England,  between  the  producer  who  is  an 
itinerant  distributor  and  the  itinerant  dis- 
tributor who  is  not  a  producer.  This  law 
over-rules  our  municipal  councils,  and  puts 
it  out  of  their  power  to  pass  a  by-law  fixing 
a  license-fee  for  producers,  but  they  have  full 
power  to  tax  non-producing  street  vendors. 
If  the  law  were  the  same  in  England,  a 
travelling  ironmonger  would  have  a  license 
fee  to  pay  in  each  town  he  opened  out  his 
wares  in.     This  would  soon  extinguish  him. 


STORE   IMPROVEMENTS. 

Strict  attention  should  be  paid  in  handling 
cutlery.  After  showing  what  is  required, 
never  omit  cleaning  thoroughly  every  portion 
of  a  knife  with  a  piece  of  chamois  skin. 

Brass  cages  can  be  made  as  bright  as  new, 
by  an  application  of  soap  and  water.  This 
will  effectively  remove  all  specks  of  dirt  and 
make  such  goods  perfectly  clean. 

Dealers  who  possess  a  trade  in  building- 
hardware,  would  do  well  to  have  set  apart  a 
small  room  for  the  purpose  of  showing  what 
they  keep  in  stock  for  building  purposes.  As 
bronze  goods  are  extensively  used  at  the 
present  time  in  houses,  it  will  be  found  very 
convenient  to  have  knobs,  sash  fasteners, 
escutcheon  plates,  butts,  etc.,  of  different 
styles  all  properly  sampled,  in  order  to  make 
it  convenient  for  those  who  come  to  inspect 
the  stock.  This  room  could  be  made  a  dis- 
tinct department  from  the  salesroom,  and  of 
a  more  private  nature. 

A  great  fault  in  keeping  a  stock  of  shelf 
goods,  is,  not  having  everything  properly 
assorted.  For  example,  bright  wire  screw- 
hooks  are  often  kept  in  one  shelf,  while  the 
same  article  in  brass  will  be  kept  in  another 
place  entirely.  This  may  be  said  of  other 
articles.  All  screw  hooks,  screw  eyes,  gate 
hooks  and  eyes  whether  brass  or  iron  should 
be  kept  together.  This  will  facilitate  a  sales- 
man's work  and  sometimes  his  temper,  when 
he  cannot  place  his  eye  on  what  he  wants 
instantly. 

There  is  no  excuse  in  not  having  every 
article  in  the  store  sampled.  It  may  often 
come  under  any  person's  notice,  the  delight 


some  salesmen  take  in  mixing  up  draw 
knives,  bench  axes  and  braces  all  in  one 
drawer,  and  then  not  have  a  single  sample 
attached  thereto  Every  person  who  has 
had  the  first  experience  in  a  hardware  store, 
knows  great  care  should  be  taken  in  the 
keeping  of  all  edge  tools.  A  drawer  should 
be  reserved  for  each  style  of  tool,  and  so 
arranged  as  to  prevent  the  edge  from  being 
injured. 

Wrought  and  brass  butts,  table  hinges, 
back  flaps,  etc.,  should  all  be  kept  in  the 
shelf  in  their  original  boxes.  Some  dealers 
persist  in  taking  up  valuable  space,  by  mak- 
ing half-a-dozen  drawers,  divided  into  com- 
partments to  contain  their  selling  stock  of 
such  goods.  To  keep  the  stock  of  butts  well 
assorted,  and  sell  from  the  original  box,  will 
prevent   confusion,    and  unnecessary   work. 

While  we  greatly  favor  the  use  of  boxes 
for  stock,  we  cannot  fail  to  urge  the  necessity 
of  keeping  the  shelves  properly  filled,  and 
everything  sampled  and  classified.  This 
can  be  done  whether  the  shelves  are  boxed 
or  not.  In  sampling  on  original  boxes,  no- 
thing should  be  sampled  on  the  label.  This 
will  be  found  convenient  in  case  any  num- 
ber of  a  certain  rim  lock  were  wanted.  If  it 
were  sampled  over  the  label  it  would  be 
necessary  to  remove  the  lock  to  find  the 
number. 

Any  person  contemplating  adopting  boxes 
for  his  shelves  should  not  have  them  made 
too  large.  He  must  take  care  to  have  the 
front  properly  made.  This  should  be  so  put 
on  as  to  have  the  grain  of  the  timber  run 
lengthways,  and  not  upright.  This  will  pre- 
vent cracking  when  placing  a  sample  on  it. 
To  have  a  neat  looking  finish  on  each  box, 
French  Inpenal  green  is  superior  to  any- 
thing else.  This  should  be  applied  at  least 
in  two  coats,  then  varnished.  A  porcelain 
shutter  knob  y&  of  an  inch  in  diameter  with 
a  nut,  is  the  best  device  that  can  be  used  on 
a  drawer. 

PRICES    IN    HARDWARE 
STORES. 

The  system  of  marking  goods  in  charact- 
ers known  only  by  the  salesman,  is  almost 
universally  adopted.  However  in  many 
stores  and  especially  those  in  the  United 
States  this  system  is  being  supplanted  by 
using  plain  figures.  It  will  be  conceded  by 
many  dealers  that  the  method  of  using  char- 
acters, has  many  good  points  which  will  pre- 
serve its  use  to  many,  until  another  way  is 
instituted  that  will  prove  an  improvement. 
If  an  article  is  marked  in  characters  which 
represents  its  selling  price,  such  price  must 
be  ascertained  on  enquiry,  which  would 
scarcely  be  neccessary  in  the  case  of  its  being 
marked  in  figures.  Marking  goods  by  the 
latter  method  is  resorted  to,  very  generally 
by  grocers,  who  find  it  the  most  convenient 
way  of  informing  their  customers  what  such 
and  such  an  article  is  worth.  But  we  must 
bear  in  mind,  those  in  the  grocery  trade 
make  a  point  of  advertising   their  prices,  as 


the  goods  they  deal  in  are  wanted  every  day, 
and  any  one  who  visits  a  grocery  store  in 
search  of  his  daily  needs,  knows  pretty  well 
what  a  bill  of  goods  will  amount  to  without 
enquiring.  This  is  owing  to  being  accustom- 
ed to  daily  purchasing,  and  to  the  uniformity 
of  prices  existing  in  the  grocery  trade. 

As  far  as  the  hardware  dealer  is  concerned, 
much  can  be  said  on  the  subject  of  marking 
goods.  Some  work  on  the  plan  that  if  he 
should  place  plain  figures  on  his  goods,  his 
customers  and  especially  the  transient  trade 
would  use  it  as  a  guide  to  secure  a  lower 
price  elsewhere 

It  would  be  difficult  to  find  two  retail 
stores  having  the  same  price  on  any  article. 
This  would  be  owing  to  the  cost  of  the  goods, 
which  very  often  differs,  and  also  from  the 
fact  that  some  dealers  are  more  liberal  in 
the  marking  of  their  goods  than  others.  It 
is  a  fact  which  we  regret  to  admit,  that  not 
a  few  merchants  have  no  uniform  price,  that 
is,  they  will  ask  a  customer  a  certain  price 
for  an  article,  and  when  they  find  the  would- 
be-purchaser  will  not  take  it,  unless  a  rebate 
is  offered,  the  dealer  offers  it,  though 
reluctantly,  at  a  reduction.  Now  these 
are  facts  which  are  not  at  all  conducive  to 
success  in  business.  There  are  people  who 
never  enter  a  store  without  an  idea  of  "beat- 
ing" down  a  price,  no  matter  what  it  is  or 
what  the  article  is.  Such  people  get  to  be 
well  known  in  this  peculiar  art,  and  the 
salesman  looks  out  to  be  well  prepared  for 
such  customers,  and,  as  is  often  the  case, 
quietly  advances  the  price  as  much  above 
the  correct  figure,  as  the  customer  is  likely 
to  ask  below  it.  One  circumstance  in  our 
mind  illustrates  the  fact.  A  gentleman  who 
probably  came  from  the  Emerald  Isle, 
wished  to  purchase  a  padlock,  and  on  en- 
quiring the  price,  was  told  by  the  salesman 
it  was  fifteen  cents.  The  old  gentleman 
who  was  somewhat  deaf,  understood  the 
young  man  behind  the  counter  to  have  said 
fifty  cents;  whereupon,  the  customer  quickly 
retorted,  "  I'll  give  ye  fairty."  The  salesman 
who  knew  his  customer  replied,  "Excuse  me 
sir,  I  did  not  say  fifty  cents,  but  fifteen. 
The  old  gentleman  who  had  not  entirely  for- 
gotten Paddy's  dialect,  quick  as  flash,  re- 
plied, "  Oh  !  I'll  give  ye  tin  cents  then." 
Such  is  the  experience  of  those  who  are  be- 
hind the  counter,  and  what  advantage  is 
taken  of  dealers  who  are  not  particular  as  to 
having  but  one  price.  No  merchant  can  af- 
ford to  reduce  the  price  of  his  goods  (pro- 
viding he  marks  them  at  a  fair  advance)  any 
more  than  he  can  sell  them  below  cost. 
Each  dealer  should  make  it  a  point  to  have 
but  one  price,  and  to  keep  to  it.  As  far  as 
using  plain  figures  are  concerned,  we  could 
see  no  advantage  in  their  adoption,  whereas, 
the  custom  of  using  charactors  is  resorted  to 
for  protection,  and  as  one  merthant  may 
have  a  line  of  cutlery  entirely  different  from 
his  opponent,  it  cannot  be  said  he  should 
ask  the  same  price.  There  is  no  uniformity 
in  prices  among  hardware  merchants.  A 
business  of  so  much  detail,  and  embracing 
almost  an  endless  variety  of  goods  made  by 
different  manufacturers,  it  cannot  be  ex- 
pected a  certain  article  is  sold  at  the  same 
price  in  any  two  stores. 
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Our  stock  is  large  and  fully  assorted,  including  : 

'SKELETON"    Halifax   Pattern.      «  GENUINE  ACME  " 
and  Forbes'  New  Patent  "ACHIEVED." 


Write  for  Prices,  as  we 

are  Headquarters. 


CAUSES  OF  FAILURE. 

One  fertile  cause  of  failure  is  that  a  num- 
berof  men  engaged  in  business  have  mistaken 
their  vocation.  Some  have  not  sufficient 
brains  to  run  successfully  even  the  smallest 
business,  others  have  more  brains  than  are 
required  for  the  business  they  take  hold  of, 
and  a  good  many  are  not  of  the  proper  tem- 
perament to  enable  them  to  stand  the  petty 
worries  of  the  daily  transactions  with  capri- 
cious customers. 

The  man  without  the  brains  invariably 
thinks  he  has  them,  and  in  his  blind  infatua- 
tion believes  no  one  can  teach  him  anything. 
He  is  extremely  susceptible  to  flattery,  and 
his  customers  get  away  with  him  by  using 
that  insidious  weapon.  The  commercial 
traveller  piles  the  taffy  on  him  thick  and 
fast,  and  while  taking  down  an  order  makes 
his  pencil  travel  faster  than  the  poor  dupe's 
calculating  powers.  This  kind  of  man  gets 
shipwrecked  and  wonders  how  it  happened. 

Circumstances  or  an  ambition  to  make 
haste  to  get  rich  very  often  pitchfork  a  man 
of  a  splendid  mental  calibre,  into  a  country 
store  business  that  he  is  totally  unfitted  for. 
As  a  doctor,  lawyer,  school  teacher,  civil 
engineer,  or  in  some  other  occupation  re- 
quiring strong   brain    power   he  would    un- 


doubtedly prove  a  success.  Such  a  position 
is  an  unfortunate  one  for  this  man  to  find 
himself  in.  The  littleness  of  many  of  the 
transactions  disgusts  him,  the  daily  routine 
work,  with  no  opportunity  for  him  to  exercise 
his  thinking  powers  to  advantage,  becomes 
irksome  to  him,  and  he  feels  that  he  must 
have  a  larger  and  more  important  field  to 
work  in.  Politics  and  municipal  matters 
attract  his  attention,  affording  some  scope 
for  the  exercise  of  his  mental  abilities.  Can- 
didates for  Parliament  during  election  con- 
tests make  him  their  friend  and  encourage 
him  to  spend  a  portion  of  his  time  on  their 
behalf.  His  fellow  citizens  elect  hiin  a  reeve 
or  councillor,  and  accord  him  a  fair  share  of 
notoriety  and  applause  for  his  usefulness  in 
transacting  public  business,  and  for  being 
foremost  in  advocating  schemes  for  piomot- 
ing  the  welfare  of  the  community.  A  man 
of  this  class,  urged  on  by  the  approbation  of 
the  people,  has  frequently  turned  an  insigni- 
ficant hamlet  into  a  live  village  or  town,  but 
has  broken  his  own  back  in  doing  it.  His 
efforts  have  irritated  a  number  of  his  neigh- 
bors, who  give  him  the  cold  shoulder  when 
he  becomes  bankrupt. 

People  of  irritable  tempers  cannot  possibly 
succeed  in  a  country  business.  In  a  large 
business  where  they  do  not  come  frequently 


in  contact  with  their  customers  they  may 
have  a  chance  of  succeeding,  if  their  abilities 
otherwise  are  good,  but  impatience,  snappish- 
ness,  or  short  answers,  will  soon  drive  cus- 
tomers from  any  store,  even  if  special  induce- 
ments are  offered  in  the  way  of  prices.  It  is 
not  necessary  for  any  one  to  smile  at  his 
customers  while  they  are  tramping  on  him, 
in  order  to  secure  their  good  will,  but  a  very 
necessary  qualification  for  a  successful  busi- 
ness man  is  affability  combined  with  tact. 
Nature  has  given  some  men  this  qualification, 
others  acquire  it  through  exercising  strong 
will  power  over  their  tempers  and  manners, 
and  those  who  do  not  have  it,  as  a  gift  from 
nature  and  cannot  acquire  it  should  sell  out 
their  business  as  soon  as  they  can  find  a 
suitable  purchaser. 

(To  be  Continued  Next  Week.) 

It  is  reported  the  object  of  the  mission  of 
Mr.  Macintosh  to  England  is  in  connection 
with  a  plan  of  utilization  of  the  water  power 
of  the  Chaudiere  river.  It  is  said  the  scheme 
in  question  is  on  a  grand  scale,  and  includes 
the  erection  of  works  to  run  night  and  day 
for  electrical  purposes.  If  the  investigation 
of  Mr  Macintosh  in  England  turns  out  as 
reported,  he  proposes  to  manufacture  electric- 
ity for  storage,  to  propel  all  trains  on  the 
Canadian  Pacific  and  Grand  Trunk  railways. 


CORRUGATED 
STEEL    IF^STJEIISriEIRS 
A  Perfect,  Secure  Joint ! 


NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


3  7     Front    Street    West, 


c       %      %  ♦       • 

DEAD  SHOT  F.  G. 


Toronto. 

#  •    •  »t  •  * 
«    •»  • 

DEAD  SHOT  F.  F.  G. 


GUNPOWDER.    "American  Dead  Shot."     TRY  IT. 


WHAT  WE  PRODUCE. 

The  Canadian  correspondent  of  the  Lon- 
don Ironmonger  gives  the  following  resume 
of  the  chief  productions  of  the  Dominion  : 

"Copper  was  produced  by  four  operators, 
and  three  others  operated  without  producing, 
making  a  total  of  seven,  employing  1,074 
men,  exclusive  of  British  Columbia.  There 
were  6,809,752  lbs.  of  ore  marketed  during 
the  year,  valued  on  the  ground  at  $885,424. 
This  is  an  increase  of  1,250,000  lbs.  on  the 
year  previous.  The  production  of  gold 
shows  an  increase  of  1 1,108  oz.,  and  $196,549, 
the  quantity  produced  being  72,328  oz., 
valued  at  $1,295,159.  British  Columbia  pro- 
duced $588,923;  Nova  Scotia,  $510,029;  and 
the  North-West  Territory,  including  Yukon 
district,  $195,000.  The  number  of  men 
employed  was  2,887.  The  estimated 
yield  of  gold  in  Canada  from  1888 
to  1889  inclusive  amounts  to  over  $54,- 
000,000.  Our  gold  exports  amunoted  to 
$609,250.  The  Gypsum  mines  in  Nova  Sco- 
tia, New  Brunswick,  and  Ontario  employed 
233  men,  and  produced  213,273  tons,  valued 
at  $205,108,  nearly  all  of  which  was  exported. 
The  production  was  about  the  same  as  last 
year.  The  total  amount  of  iron  ore  produced 
during  the  year  was  84,181  tons,  valued  at 
$151,640,  whereas  the  value  previously  was 
$152,068  for  a  lesser  quantity — viz.,  78,587 
tons.  Nova  Scotia  produced  54,161  tons, 
which  is  less  than  in  1884,  and  3,000  tons  more 
than  in  1880.  The  total  export  is  noted  as 
$39,887. 

The  manufactures  of  iron  and  steel  during 
1889  amounted  to  $5,788,300.  The  value  of 
the  fuel  consumed  was  $412,048,  and  the 
number  of  men  employed  1,857.  Of  iron  and 
steel  goods  manufactured  in  Canada  the  ex- 
ports amounted  to  $144,909  against  $184,214 
the  year  before.  Imports  of  articles  made 
wholly  or  in  part  of  iron  reached  $1,339,000, 
on  which  a  duty  of  $392,302  was  collected. 
The  imports  of  steel  amounted  to  $765,000, 


and  of  articles  of  iron  and  steel  to  $2,876,409. 
The  total  imports  of  iron  and  steel  of  all 
kinds  was  $9,650,653,  an  increase  of  more 
than  a  million  and  a  half  dollars  over  the 
previous  year.  The  duty  collected  on  this 
was  $1,908,966." 

It  will  be  noticed  that  no  report  is  given  of 
our  nickel  operations.  This  is  no  doubt 
owing  to  the  returns  which  were  made  to  the 
government,  being  kept  secret. 


ECONOMICS  OF   MECHANICAL 
PROGRESS. 

Mechanical  invention  has  economized 
labor.  Its  effect  in  this  direction  is  scarcely 
measurable  to  the  modern  mind,  not  practi- 
cally familiar  with  the  methods  and  machines 
of  our  grandfathers.  There  has  been  in 
manycasesa  reasonable  though  short-sighted 
dislike  and  opposition  on  the  part  of  workers, 
whose  particular  crafts  has  been  apparently 
endangered.  The  anticipated  evils  have  had, 
however,  but  a  temporary  existence.  The 
multiplication  of  industries  has  been  com- 
pensatory. The  departments  of  skilled  labor 
have  increaed  in  number.  Every  art  and 
trade  capable  of  evolution,  and  co-existing 
with  the  existing  claims  of  civilization,  has 
perpetuated  itself  in  new  and  diversified 
forms.  Steam  and  electricity,  once  supposed 
to  antagonize  the  interests  of  industry,  have 
in  fact  been  vital  forces  in  its  progress,  with- 
out which  commerce  would  have  been  dor- 
mant outside  of  local  lines,  and  the  pace  of 
production  so  necessarily  broken-winded 
that  vast  populations  of  the  human  race, 
would  have  been  in  straits  ;  in  which 
their  backs  and  bellies  would  both  have 
suffered.  That  some  men  have  pauperized 
multitudes  of  their  fellow  creatures  in  a 
blind  and  greedy  use  of  new  appliances 
makes  no  change  in  the  historic  fact,  that 
the  general  good  has  been  the  eventuality  of 
all  labor  saving  inventions.  The  wealth 
created  by  skill  can  be  best  estimated  by  a 


collation  of  modern  examples.  A  bar  of  pig 
iron  worth  say  $5,  if  hammered  into  horse 
shoes,  is  equal  to  $10.  If  made  into  needles, 
$55,;  into  buttons,$3,5oo;  into  pocket  knives, 
$3,250,  and  into  watch  springs,  $276,000. 
From  the  ore  bed  to  the  finished  product, 
processes  are  involved  that  employ  the  time 
and  skill  of  numerous  employes.  In  hus- 
bandry the  most  vital  of  all  industries,  the 
sickle  the  flail  and  the  scythe,  have  given 
away  to  machinery  by  which  one  man  can 
now  perform  the  work  of  five.  The  sewing 
machine  can  do  the  work  of  a  dozen  seam- 
stresses, and  in  the  manufacture  of  woolen 
goods  one  individual  can  now  accomplish 
the  oid  time  task  of  seventeen  persons. 

In  grinding  grain  in  our  huge  fiour  mills, 
where  four  men  were  indispensible,  one  is 
now  enough.  In  the  weaving  of  silk  one 
operative  equals  twenty  in  the  programme, 
and  in  making  boots  and  shoes,  where  hard 
labor  kept  four  men  busy,  modern  machinery 
makes  the  same  output  with  but  one  person. 
Where  eight  men  were  scorching  their  noses 
in  making  glass  jars,  one  pair  of  hands  with 
the  adjuncts  of  invention  can  dispense  with 
the  other  seven. 

In  all  departments  of  industry  the  same 
revolution  has  been  concurrent  with  new  in- 
ventions. It  has  lessened  the  hardships  of 
the  farm.  It  has  diversified  the  pursuits  of 
labor.  It  has  multiplied  the  power  of  pro- 
duction. It  has  made  commerce  world  wide 
by  steamships  and  locomotives.  It  has  dis- 
sipated the  inequalities  of  distance;  the  At- 
lantic is  now  but  a  ferry,  and  neither  moun- 
tain top  or  ocean  bottom  are  a  pause  in  the 
flash  of  an  electric  spark.  In  a  thousand 
ways  it  has  smoothed  the  rugged  path  of  life, 
and  in  a  thousand  more  added  to  its  com- 
forts and  reduced  its  evils.  To  discredit 
this  is  to  deny  history,  and  give  the  lie  to 
facts.  It  is  on  the  line  of  industrial  evolu- 
tion, where  intelligence  is  not  a  stereotyped 
factor,  but  guides  each  succeeding  genera- 
tion, to  better  methods  and  higher  good. 
Its  abuse  is  one  thing,  but  its  rightful  use  is 
another. — Age  of  Steel. 


HARDWARE. 


GOLD  and  SILVER   MEDALS, 
Edinburgh,  Intern  \tionai.  Exhibition,  i! 


FIRST  ORDER  OF  MERIT, 

Adelaide,  1888,     Melbourne,  1889,     Dunedin,  1890. 


DEAR   SIR, 


MONTREAL,  NEW  YEAR'S  DAY,  1891. 


A    GOOD    NEW    YEAR    TO    YOU. 


We  thank  you  for  your  support  in  the  year  just  closed.      You  have  assisted  us  in  dong  a  LARGER  BUSINESS  than  ever  before 
and  yet  you  have  found  us  equal  to  doing  it  punctually  and  well. 

We  begin  1891  with  increased  facilities   and  more  extended  organization,  in  view  of  meeting  with    increased  demand  for  our  goods. 

°ur  GENUINE  ELEPHANT  LEAD— which  is  guaranteed  100  per  cent,  pure— will  maintain  its  position  in  the  foreground. 

We  have  been  specially  occupied    for  some  tune  back   with    CARRIAGE  COLORS   IN   JAPAN,  and  have  laid  down  some  more 
machines  to  help  us  keep  pace  with  the  demand  for  these  tine  goods. 

Our  READY  MIXED   PAINT  arrangements  are  as  near  perfection  as  we  can  think  of. 

FLOOR  PAINTS  have  been  further  hardened.     For  beauty  and  hard  gloss  we  never  hope  to  produce  finer  goods. 

"MISTLETOE"  and  "ROYAL  PERMANENT"  GREENS  are,  this  season,  brighter  than  ever. 

In  VARNISHES  we  have  prepared  a  supply  of  beautiful  stock. 

ALL  our  departments  are  well  equipped  and  able  to  deal  promptly  with  all  requirements. 

Assuring  you  of  our  best  services  throughout  the  year, 

We  are,  dear  Sir,  yours  truly, 


FERGUSSON,  ALEXANDER  &  CO, 


President  Davidson  dined  the  members  of 
the  Council  of  the  Board  of  Trade  last  Mon- 
day evening. 

The  Kingston  Locomotive  works  are 
building  ten  new  locomotives  for  the  Grand 
Trunk  Railway. 

Mr.  A.  J.  H.  Fitzgerald  will  in  future  con- 
duct and  own  the  business  formerly  run  by 
J.  N.  Ackerman,  Ont. 

The  output  of  coal  from  Cape  Breton  last 
year  was  900,000  tons,  an  increase  of  200,- 
000  over  the  previous  year. 

It  is  stated  that  iron  ore  can  be  mined  for 
30  cents  a  ton  in  the  South,  and  that  pig 
iron  can  be  made  for  $7  a  ton. 

Australia  has  strung  no  less  than  105,360 
miles  of  wire  across  its  surface,  and  trans- 
mitted in  one  year  12,000,000  messages. 

A  telephone  line  about  5  miles  long  has 
been  established  in  Iceland,  and  is  regarded 
as  a  great  curiosity,  being  the  first  ever 
established  on  the  island. 

Mr.  A.  F.  Cuerier,  manager  of  the  To- 
ronto office  of  the  Barnum  Wire  and  Iron 
Works,  left  yesterday  on  a  business  trip  to 
the  headquarters  of  the  firm  at  Walkerville. 

In  Canada  during  the  year  just  ended 
there  were  1,847  failures,  against  1,777  the 
previous  year,  with  the  liabilities  amounting 
to  $18,000,000,  against  $14,000,000  in   1889. 

Recent  reports  were  that  a  syndicate  has 
been  formed  in  Brazil  with  a  capital  of  $20,- 
000,000  to  control  the  market  for  Para  rub- 
ber, and  advancing  prices  indicate  that  they 
have  got  to  work. 

Boiled  oil  is  made  from  raw  linseed  oil. 
To  103  parts  of  raw  oil  add  3.15  of  copperas 
(sulphate  of  iron  or  green  vitrol)  and  6.3  of 


litharge.  Put  the  two  latter  in  a  cloth  bag 
and  suspend  in  the  oil;  boil  4^  hours  with  a 
slow,  steady  fire. 

Brazil  has,  it  is  said,  decided  to  have  a 
World's  Columbian  Fair,  to  open  in  Novem- 
ber, 1892,  with  a  Government  guarantee  of 
$22,500,000.  High  Government  officials, 
rich  bankers  and  planters  are  in  the  manage- 
ment. Rio  Janeiro  is  the  selected  position. 
The  contract  for  completing  the  construc- 
tion of  the  Toronto  Belt  Line  railway  has 
been  given  to  Mr.  Hendrie,  of  Hamilton,  who 
will  immediately  begin  operations.  The 
road  is  to  be  in  readiness  by  September  1st, 
1891.  The  Grand  Trunk  will  operate  it  and 
have  already  placed  their  order  for  the 
coaches  to  be  used  on  it. 

The  company  which  established  the  re- 
duction works  at  Nickel  City,  in  the  Sud- 
bury district,  has  been  exceedingly  prosper- 
ous the  past  year.  The  new  works,  which 
are  under  construction,  will  be  ready  in  May, 
and  those  who  own  land  containing  ore 
need  not  be  put  to  the  expense  of  building 
reduction  works  themselves. 

According  to  trade  statistics  published  in 
London,  England,  ,£23,000  worth  of  Sheffield 
cutlery  was  exported  during  the  past  quarter, 
as  against  ,£74,000  during  the  previous 
quarter.  This  decrease  is  stated  to  be  owing 
;o  the  workings  of  the  new  United  States 
tariff.  It  is  expected,  however,  that  an  im- 
provement in  Sheffield's  export  trade  will  be 
shown  when  the  American  firms  have  worked 
off  the  large  stocks  ofcutleiy  which  they  im- 
ported in  anticipation  of  higher  duties. 

Australia  has  shipped  a  cargo  of  coal  to 
England,  a  vessel  having  arrived  at  Liver- 
pool recently  containing  2,700  tons.  This 
has  been  bought  by  the  Liverpool  Gas  Co., 
who  having  understood  the  remarkable  gas- 
producing  powers  of  New  South  Wales  coal, 
are  about  to  experiment  with  it.  One  strong 
recommendation  in  favor  of  the  mineral  is 
that  practically  the  whole  of  it  can  be  used 


in  the  production  of  gas,  the  residual  pro- 
duct being  an  inconsiderable  quantity  of 
white  ash. 

Almonte  merchants  are  ever  talking  up 
their  pretty  town,  a>':d  situated  as  it  is,  it 
makes  it  one  of  the  best  places  for  manufac- 
turers to  locate  in  Canada.  Our  reporter  in 
conversing  with  some  of  the  best  business 
men  there,  heard  claims  for  the  town  as  the 
seat  of  manufactures  that  would  well  pay 
anyone  thinking  of  establishing  a  business 
in  some  thriving  place,  to  consider. 


WATER 
PIPE  MANUFACTURERS. 

In  addition  to  the  manufacturers  of  large 
water  works  pipes  mentioned  in  last  issue 
there  are  the  following  : — 

Canadian  Water  Pipe  Co.,  Three  Rivers, 
Quebec.  Represented  in  Toronto  by  M.  & 
L.  Samuel,  Benjamin  &  Co. 

St.  Thomas  Pipe  and  Foundry  Co.,  St. 
Thomas. 

The  former  has  been  established  for  some 
years  and  their  goods  have  a  high  reputation. 
The  latter  company  have  only  recently 
started  but  they  are  very  favorably  spoken 
off. 


Advertising  is  a  tax  on  him  who  so  regards 
it.  Only  when  he  has  learned  to  look  upon 
it  as  an  investment,  and  treat  it  as  such, 
giving  it  his  time  and  thought,  will  it  develop 
into  a  thing  that  pays.  Newspaper  adver- 
tising space,  like  most  other  kinds  of  pro- 
perty, has  two  values;  to- wit,  what  it  costs 
the  advertiser,  and  what  it  is  worth  to  him. 
Therefore,  in  buying  it,  he  should  consider 
its  character  as  well  as  its  price. — The  Roller 
Mill. 


HARDWARE 


THE  PLUMBERS'  SOLDER  POT. 

Although  it  is  one  of  the  most  important 
items  in  the  plumber's  outfit,  the  solder  pot 
receives  less  attention  than  anything  else 
appertaining  to  his  operations,  says  the  Sani- 
tary Plumber.  Without  good  solder  at  the 
right  heat  it  is  impossible  to  do  good  work, 
and  most  young  plumbers  pay  dearly  for 
their  knowledge  of  the  management  of  this 
indispensable  addition  to  their  kit. 

In  the  first  place,  the  pot  itself  should  not 
be  too  thin  ;  it  takes  a  little  longer  to  get  a 
working  heat  on  the  metal  in  a  pot  with  a 
heavy  body,  but  it  compensates  for  the  out- 
lay by  keeping  the  solder  at  a  more  even 
temperature.  The  same  remarks  apply  to 
the  ladle,  within  the  limit  of  convenience  in 
handling. 

Good  solder  is  composed  of  lead  and  tin 
only,  mixed  in  certain  proportions  according 
to  the  use  to  which  it  is  to  be  put.  In  mak- 
ing and  using  solder,  it  must  be  remembered 
to  obtain  a  proper  proportion  in  the  metals 
employed,  that  pure  lead  melts  at  a  temper- 
ature of  about  625  degrees  F.  Tin,  often 
erroneously  called  "block"  tin,  but  properly 
"bar"  or  "ingot"  tin,  melts  at  142  degrees 
F.  Lead  is  rarely  sold  in  its  pure  state,  most 
of  the  lead  of  commerce  being  obtained  from 
galena,  and  containing  both  antimony  and 
silver.  The  quantities  in  which  these  metals 
are  present  are  too  small  to  pay  for  their  ex- 
traction, but  they  exercise  so  important  an 
effect  on  the  properties  of  the  metal  when  in 
the  molten  or  semi-moiten  state,  in  which  it 
is  used  by  the  plumber,  that  their  absence  is 
very  desirable.  Solder  made  from  extra 
refined  lead  or  chemical  lead  will  work  better 
and  go  further  than  if  made  from  the  ordi- 
nary lead  ot  commerce,  and  will  have  a  lower 
melting  point,  which  is  of  considerable  im- 
portance, for  the  following  reason  :  Tin  melts 
at  442  degrees  F.,  as  already  stated,  but  if  its 
temperature  be  increased  but  a  few  degrees 
and  the  air  has  access  to  it,  it  will  rapidly 
oxidize  or  even  burn.  The  higher  the  tem- 
perature we  have  to  maintain  in  order  to 
work  out  solder,  the  more  rapidly  it  will  de- 
teriorate. 

For  the  plumber's  ordinary  purpose  "half 
and  half"  solder  is  found  most  serviceable, 
equr.l  parts  by  weight  of  lead  and  tin  being 
employed,  in  its  production;  for  fine  work 
eight  parts  of  tin  should  be  taken  for  each 
five  parts  of  lead,  and  for  fine  pewter  and 
Britannia  ware,  a  solder  composed  of  ten 
parts  of  tin  to  five  parts  of  lead  and  two  parts 
of  bismuth  is  used.  The  larger  the  propor- 
tion of  tin,  the  lower  the  melting  point  of 
solder  will  be,  and  in  view  of  the  steady  oxi- 
dization to    which  the    tin  is  exposed,  it  is 


sometimes  advisable  to  "doctor"  the  pot  by 
the  addition  of  a  little  tin  to  restore  the  lost 
fineness. 

Under  certain  circumstances  plumber's 
solder  takes  up  zinc  until  it  becomes  pois- 
oned, i.e.,  it  will  contain  so  much  zinc  as  to 
be  practically  useless,  cooling  as  soon  as  ap- 
plied to  a  joint  and  assuming  a  crystalline 
character  that  renders  adhesion  to  any  object 
soldered  impossible.  When  on  making  a 
joint  it  will  not  keep  its  heat  and  little  bright 
lumps  show  themselves  in  the  half-cooled 
metal  where  the  joint  is  finished,  the  solder 
may  be  known  to  be  "poisoned."  The  best 
way  to  cure  it  is  to  take  the  pot,  heat  the 
solder  until  it  becomes  of  putty-like  consist- 
ency, and  mix  with  it  thoroughly  a  good 
handful  of  crushed  sulphur.  Then  heat  the 
mixture  to  about  the  solder-working  temper- 
ature. The  sulphur  will  combine  with  the 
zinc  and  rise  to  the  surface.  Do  not  attempt 
to  stir  or  disturb  it  after  heating,  but  take  the 
pot  off  the  fire,  and,  by  means  of  a  couple  of 
sharp  tools  inserted  alongside  it,  lift  off  the 
cake  of  sulphur  and  throw  it  away  where 
there  will  be  no  possibility  of  its  being  ever 
used  again  for  a  similar  purpose.  A  certain 
proportion  of  the  zinc  may  be  driven  off  by 
simply  heating  the  pot  of  metal,  the  zinc 
being  more  volatile  when  heated  than  either 
of  the  other  metals  and  a  little  resin  and 
"  touch  "  added  will  tend  to  perfect  the  oper- 
ation, but  the  result  will  be  imperfect ;  the 
sulphur  is  the  best  plan.  Sometimes  solder 
does  not  work  freely  on  account  of  its  being 
too  coarse,  but  a  little  tin  cures  this,  whereas 
if  it  is  "poisoned"  with  zinc,  the  tin  has  no 
effect  on  it  and  the  bright  spots  appear 
plainly,  as  already  described.  The  occa- 
sional treatment  of  the  solder  pot  with  sul- 
phur will,  however,  do  no  harm. 

Finally  keep  the  solder  clean,  remove 
scum  and  dirt  that  may  accumulate  on  ihe 
surface  of  the  molten  metal  ;  do  not  overheat 
it  and  do  not  imagine  that  the  solder  pot  will 
run  itself  without  occasional  intelligent  atten- 
tion.— American  Artisan. 


COMPLETION  OF  A  SCHOOL 
BUILDING. 

The  new  Central  School  building,  at 
Brantford,  is  nearing  completion  The 
structure  is  a  perfect  model  of  architecture, 
and  a  credit  to  this  enterprising  city.  The 
heating  and  ventilating  contract  was  awarded 
to  Messrs.  Howie  &  Feely  of  that  city,  and 
has  been  fulfilled  in  a  satisfactory  and  praise- 
worthy manner  The  large  vane  for  the 
building  is  of  an  improved  design,  drawn  by 
this  firm,  and  is  ready  to  be  put  in  place. 
Messrs.  Howie  &  Feely  are  prepared  to 
tender  for  all  classes  of  work  in  their  line, 
not  only  in  the  city  of  Brantford  but  surround- 
ing towns  and  cities. 

Discontent  has  arisen  among  the  Chat- 
tanooga, Term  ,  journeymen  plumbers,  who 
think  they  are  entitled  to  $3  per  day  instead 
of  $2.50,  the  price  they  have  been  receiving 
in  the  past.  They  demand  that  their  terms 
be  complied  with  on  and  after  February  1st, 
1891. 


AN  OLD  PLUMBING  DECREE. 

Mr.  J.  W.  Hughes  of  Montreal,  has  in  his 
possession  the  following  interesting  old 
ordinance  of  which  this  is  a  copy  concerning 
the  rights  and  duties  of  plumbers  in  the 
early  days  of  England.  The  plumbing  craft 
can  trace  a  trade  discount  through  many 
centuries,  and  however  far  into  the  future 
the  world  endures  there  will  probably  be 
plenty  of  plumbers  living  at  the  Last  Day. 
The  ordinance  was  put  in  force  in  the  year 
1365,  during  the  rein  of  Edward  III.  It  was 
originally  written  in  Norman  French  and 
reads  as  follows  in  translation  : 

May  it  please  the  honorable  men  and 
wise,  the  Mayor,  Recorder,  and  Aldermen 
of  the  city  of  London  to  grant  unto  the 
plumbers  of  the  same  city  the  points  that 
here  follow: — In  the  first  place,  that  no  one 
of  the  trade  of  plumbers  shall  meddle  with 
works  touching  such  trade  within  the  said 
city,  or  take  house  or  .apprentices  or  other 
workmen  in  the  same,  if  he  be  not  made 
free  of  the  city;  and  that  by  assent  of  the 
best  and  most  skilled  men  in  the  said  trade 
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testifying  that  he  knows  how  well  and  law- 
fully to  work  and  to  do  his  work,  that  so  the 
said  trade  may  not  be  scandalised  or  the 
commonalty  damaged  and  deceived,  by  folks 
who  do  not  know  the;r  trade.  Also,  that  no 
one  of  the  said  trade  shall  take  an  apprentice 
for  less  than  seven  years,  and  that  he  shall 
have  him  enrolled  within  the  first  year,  and 
at  the  end  of  his  term  shall  make  him  take 
up  his  freedom,  according  to  the  usage  of  the 
said  city. 

Also,  that  every  one  of  the  trade  shall  do 
his  work  well  and  lawfully,  and  shall  use  law- 
ful weights  as  well  in  selling  as  in  buying 
without  any  deceit  or  evil  intent  against  any- 
one ;  and  that  for  working  a  clove  of  lead 
for  gutters,  or  for  roofs  of  houses,  he  shall 
only  take  one  halfpenny  ;  and  for  working  a 
clove  for  furnaces,  tappe  troghes,  belfreys 
and  conduit  pipes,  one  penny  ;  and  for  the 
waste  of  a  wey  of  lead  when  newly  molten, 
two  cloves  as  has  been  the  usage  heretofore. 

Also,  that  no  one  for  any  singular  profit 
shall  engross  lead  coming  to  the  said  city 
for  sale  to  the  damage  of  the  commonalty; 
but  that  all  persons  of  the  said  trade,  as 
well  poor  as  rich,  who  may  wish,  shall  be 
partners  therein  at  their  desire.  And  that 
no  one  himself  or  by  another,  shall  buy 
old  lead  that  is  on  sale,  or  shall  be,  within 
the  said  city  or  without,  to  sell  it  again  to 
the  folks  of  the  said  trade,  and  enhance  the 
price  of  lead  to  the  damage  of  all  the  com- 
monalty. 

Also,  that  no  one  of  the  said  trade  shall 
buy  stripped  lead  of  the  assistants  to  tilers, 
laggers  or  masons,  or  of  women  who  cannot 
find  warranty  for  the  same.  And  if  any  one 
shall  do  so  himself  or  by  his  servants, or  if  any 
one  of  them  shall  be  found  stealing  lead,  tin 
or  nails  in  the  place  where  he  works,  he  shall 
be  ousted  from  the  trade  forever,  at  the  will 
and  ordinance  of  the  good  folks  of  such 
trade. 

Also,  that  no  one  of  the  said  trade  shall 
oust  another  from  his  work,  undertaken  or 
begun,  or  shall  take  away  his  customers  or 
employees,  to  his  damage  by  enticement 
through  carpenters,  masons,  tilers  or  other 
persons,  as  he  would  answer  for  the  damage 
so  inflicted  by  good  consideration  of  the 
masters  of  the  said  trade. 

And  if  any  one  shall  be  found  guilty  under 
any  one  of  the  articles  aforesaid,  let  him  pay 
to  the  chamber  of  the  Guildhall  in  London, 
for  the  first  offence  40  pence,  for  the  second 
half  a  mark,  for  the  third  20  shillings,  and 
for  the  fourth  10  pounds  or  else  foreswear 
trade. 

Charcoal  in  filters  has  been  much  recom- 
mended for  its  remarkable  power  for  absorb- 
ing organic  matter.  This  porosity  renders 
charcoal,  however,  whether  vegetable  or 
animal,  but  especially  the  latter,  the  most 
dangerous  of  all  materials  for  continued  use. 
It  becomes  saturated  with  organisms  and 
the  matter  they  feed  upon  ;  it  cannot  be 
cleaned;  and  if  not  daily  changed  entire  or 
subjected  to  a  red  heat — an  expense  that  is 
out  of  the  question — it  will  eventually  be- 
come about  as  bad  as  a  dead  cat  in  the  filter. 
An  admixture  of  finely  granulated  coke  is 
useful,  by  its  lightness,  in  forming  spontane- 
ously a  top  screen  to  receive  the  first  strain- 
ing from  the  water;  and  when  the  united 
mass  of  sand  and  coke   is  violently  agitated 
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for  cleaning,  with  a  full  pressure  of  water, 
the  interaction  of  the  contrasted  materials 
has  an  advantage  in  scouring  effect.  At  the 
same  time,  the  coke  does  not  seem  to  be  re- 
tentive or  receptive  of  any  impurities,  as  its 
grains  are  very  hard  and  sharp.  No  filth- 
absorbing  material  should  ever  be  tolerated 
in  a  filter. — The  Sanitary  Era. 


WHEN    A    NEWSPAPER    FEELS 
TIRED  OF    LIFE. 

A  sure  sign  of  a  journal's  weakness,  and 
the  publishers'  inability  to  make  it  of  value  to 
its  readers  is  when  columns  are  devoted  in 
each  number  humbly  praying  that  you  "  send 
in  your  subscription." 

The  subscription  lists  of  a  live  and  enter- 
prising journal,  one  that  is  of  interest  and 
value  to  its  subscribers  are  always  paid  up  to 
date,  and  the  publishers  have  no  need  to  de- 
vote column  after  column  to  the  collection  of 
same  instead  of  writing  something  more  in- 
teresting. 

The  following  (by  an  editor  who  had  been 
pumelhng  away  at  his  delinquent  subscribers 
ior  some  time)  shows  enterprise  worthy  of  a 
better  cause  : — 

"Lives  of  poor  men  oft  remind  us 
Honest  toil  don't  stand  a  chance  ; 

More  we  work  we  leave  behind  us 
Bigger  patches  on  our  pants. 

On  our  pants  once  new  and  glossy 

Now  we've  patches  of  different  hue  ; 

All  because  subscribers  linger, 
And  won't  pay  up  what  is  due. 

Then  let  all  be  up  and  doing ; 

Send  in  your  mite,  though  it  be  small, 
Or  when  the  snow  of  winter  strikes  us 

We  shall  have  no  pants  at  all." 


A  HARDWARE   JOKE  FROM 
"  HARPER'S." 

The  inimitable  "Editor's  Drawer"  of  Har- 
per's Magazine,  in  the  January  number,  con- 
tains this  story,  which  will  be  enjoyed  by  the 
trade:     In  Halifax  the  other  day  there  was 

something   approaching  a    tragedy.     B 

is  a  good  domestic  man  but  he  stutters.  As 
he  was  hurrying  up  the  street  one  morning, 

he  was  met  by  Doctor    F ,  a  confirmed 

joker,  who  asked  him  where  he  was  going. 

"Er-round  to  P-P-P-Perkins's  to  g-gut-get 
some  t-t-t-tu-tacks  !"  He  gurgled,  hurry- 
ing on. 

The  doctor  was  seized  with  a  bright  idea. 
He  darted  off  in  another  direction,  through 
an   alley,   and  reached   the  hardware  store 

ahead  of  B .     Rushing  up  to  the  clerk, 

he  stuttered  laboriously,  "  Have  you  any 
t-tut-t-t-tut-tu-tacks  ? " 

"  Yes,  sir,"  said  the  clerk. 

"  W-w-wow-well,  then  s-s-sit  on  them  !  '> 
exclaimed  the  doctor,  darting  from  the  shop, 
while  the  clerk  glared  after  him  with  murder 
in  his  eye. 

Not  two   minutes    later    in    came    B . 

Bustling  up  to  the  counter  he  began :  "  Have 
you  any  t-t-tut-tu-tacks  ?" 

But  at  this  point  to  his  horror  and  un- 
speakable indignation,  he  was  grabbed 
roughly  by  the  shoulders  and  "bounced,, 
from  the  shop.  That  clerk  would  have  no 
such  trick  played  on  him  a  second  time. 


HARDWARE. 


HOW  TO  WORK  A  STOVE. 

The  following  general  directions  are  given 
for  using  coal  and  wood  cooking  stoves  and 
ranges  : — 

To  kindle  the  fire  open  the  damper  in  the 
pipe,  open  the  lower  draft  damper  in  stove 
or  range,  and  also  open -the  upper  top 
damper  in  rear  of  stove.  When  the  fire  has 
well  kindled,  close  the  upper  top  damper  in 
i  ear  of  the  stove  and  the  heat  will  then  pass 
around  and  under  the  oven.  When  your 
oven  has  become  heated  close  the  draft 
damper  partly  and  also  partly  close  the 
damper  in  the  pipe.  Be  sure  that  the  door 
to  flues  is  in  its  place  and  tightly  closed. 
Always  put  a  supply  of  ashes  on  the  bottom 
of  all  wood  cooking  or  heating  stoves  before 
building  first  fire,  and  in  wood  cooks  do  not 
allow  ashes  to  accumulate  in  fire-box  to  such 
a  depth  as  to  close  the  front  draft. 

For  burning  anthracite  coal  the  following 
suggestions  and  directions   are  presented: — 

i.  See  that  all  is  right  in  regard  to  the 
draft,  for  it  will  be  difficult,  especially  with  a 
descending  flue,  to  burn  hard  coal  with  a 
poor  draft.  If  the  fire  does  not  burn  freely 
with  the  back  damper  closed,  and  articles 
placed  in  the  oven  do  not  bake  thoroughly 
upon  the  under  side,  then  there  is  a  de- 
ficiency in  the  draft,  the  cause  of  which 
must  be  searched  out. 

2.  To  start  a  coal  fire  :  Take  wood  cut 
small  and  short,  or  a  very  little  charcoal 
broken  to  the  size  of  large  walnuts.  Ignite 
this  at  both  ends  and  put  on  about  two 
inches  of  hard  coal,  and  the  whole  will  soon 
be  ignited. 

3.  To  manage  and  regulate  a  coal  fire  : 
When  the  fire  is  new,  or  when  it  has  been 
recently  replenished,  keep  the  draft  damper 
so  nearly  closed  that  a  moderate  heat  shall 
be  maintained.  The  fire  in  no  case  should 
be  allowed  to  burn  at  a  white  heat.  But  a 
very  valuable  aid,  in  connection  with  a  pro- 
per use  of  the  draft  damper,  is  a  damper  in 
the  pipe.  In  the  ordinary  use  of  a  stove  it 
is  expected  that  a  damper  in  the  pipe  will  be 
kept  only  partially  closed.  This  is  to  check 
the  current  that  goes  through  the  fire  and 
carries  the  heat  to  the  chimney.  It  is  passing 
air  through  the  fire  that  burns  out  the  fuel. 
To  burn  coal  to  the  greatest  advantage,  the 
fire  should  be  supplied  often,  but  with  only 
a  single  layer  at  a  time,  as  when  the  fire  goes 
too  low  it  takes  lime  to  bring  it  up. 

4.  Care  should  be  taken  not  to  crowd  the 
fire  chamber  with  coal,  and  at  no  time  when 
in  use  should  the  fuel  be  piled  above  the 
linings.  In  all  coal  stoves  or  ranges,  a  small 
bright  fire  is  the  best  for  baking  purposes 
and  for  heating  water  in  reservoir  quickly. 

5.  In  using  hard  coal  as  fuel,  the  oven  will 
not  heat  up  as  quickly,  especially  at  the  bot- 
tom, as   with  wood.     Therefore,  previous  to 


baking  have  the  fire  in  such  a  state  that  the 
oven  bottom  will  become  sufficiently  heated 
by  the  time  the  articles  are  ready  to  be  set 
in.  Some  housekeepers  act  upon  the  idea 
that  a  large  addition  of  fuel  will  cause  in- 
creased combustion,  and  consequently  de- 
velope  additional  warmth.  This  is  an  ex- 
pensive mistake;  it  is  only  smothering  and 
retarding  the  fire  to  put  on  a  thick  layer  of 
coal,  or,  as  some  do,  fill  the  fire  box  from  a 
layer  of  2  inches  of  ignited  coal  to  its  utmost 
capacity  with  fresh  fuel.  No  more  coal 
should  be  put  on  the  fire  at  one  time  than 
will  readily  ignite. 

6.  To  bake  or  to  heat  water  in  reservoir 
be  particular  to  see  that  the  grate  is  free 
from  ashes  on  the  bottom  (so  that  the  light 
from  the  fire  may  be  seen  underneath  the 
grate)  15  minutes  before  putting  articles  in 
the  oven.  You  may  heat  the  top  and  covers 
of  any  coal  stove  "red  hot,"  but  if  the  grate 
is  clogged  with  ashes  there  will  be  no  circu- 
lation of  heat  around  the  flues  of  the  stove, 
and  as  a  consequence  baking  cannot  be  done 
and  water  in  reservoir  will  not  heat.  In  all 
coal  stoves  a  small,  bright,  new  fire  is  the 
best  for  baking  purposes  and  for  heating 
water  in  reservoir  quickly. 

7.  In  all  cooking  stoves  and  ranges,  espe- 
cially those  with  dockash  and  duplex  grates, 
use  chestnut  or  nut  coal. 

8.  The  ashes  in  the  flues  of  all  coal  and 
wood  cooking  stoves  and  ranges,  and  all 
heating  stoves  for  coal  and  wood,  should  be 
cleaned  out  at  least  once  a  month. 

9.  In  cooking  stoves  and  ranges  which 
are  constructed  with  dampers  on  top  of  oven 
plate,  keep  them  free  from  ashes,  so  that 
damper  may  be  properlv  closed. 

10.  Do  not  allow  ashes  to  accumulate 
under  the  grates,  especially  dockash  or 
duplex  grates. — Metal  Worker. 

A  veteran  stove  salesman  says:  "  I  do  not 
believe  in  talking  too  much  in  selling  goods, 
My  policy  has  always  been  to  confine  my 
speeches  to  the  buyer,  to  the  merits  of  my 
own  wares  and  stop  right  theie.  I  have 
found  that  it  pays  to  be  silent  about  the 
stoves  offered  by  my  rivals  and  I  firmly 
believe  that  the  dealer  has  more  confidence 
in  what  a  man  says  if  he  follows  that  rule. 
It  would  do  no  harm  for  some  of  the  younger 
tourists  to  give  my  system  a  trial.  If  they 
don't  like  it  they  can  drop  it." 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere. 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 

p.ow 


BRITISH  COLUMBIA'S 
COMMERCIAL     CENTER. 

An  American  exchange  says  :  After  fierce 
rivalry  Vancouver  seems  to  have  secured  for 
herself  the  title  of  "Terminal  City"  in  pre- 
ference to  Victoria,  and  is  building  up  great 
expectations  in  regard  to  trade  when  the  Pa- 
cific Railway  shall  have  established  its 
through  line  to  China  and  Japan  by  lines  of 
steamships  on  either  side  of  the  American 
continent.  The  fisheries,  the  timber,  the 
coal,  silver,  copper  and  lead  mines  are  all 
expected  to  have  an  important  development. 
One  foundry  is  in  operation,  one  is  being 
erected  and  another  is  projected,  not  to  speak 
of  numerous  sawmill  and  factories  of  various 
kinds.  The  Vancouver  people  have  high 
hopes  of  securing  an  enormous  trade  from  the 
China,  Japan  and  Australian  shipping.  This 
trade  is  already  of  considerable  consequence, 
but  the  fast  steamship  line  which  will  be  es- 
tablished in  connection  with  the  C.  P.  R. 
this  year  will  soon  treble  its  volume.  It  is 
a  common  sight  to  see  any  day  from  six  to  a 
dozen  large  sailing  ships,  two  or  three  ocean 
going  steamers  and  a  couple  of  score  of 
smaller  coasting  vessels  in  the  harbor  either 
loading  or  discharging  freight.  Already 
Vancouver  boasts  ofelectriccars  and  electric 
lights,  besides  water,  gas  and  sewerage 
systems.  Either  Vancouver  or  New  West- 
minister will  eventually  be  made  the  seat  of 
government. 


Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 


Tinned  Mattress  and  Broom  Wire. 

QUALITY  GUARANTEED. 

Manufactured  by 

THE  B.  GREENING  WIRE  CO.,  LTD., 

Hamilton,  Canada. 
Send  for  samples  and  prices. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


tHe 


NORTHUMBERLAND  PAPERS  EGG  CASE  CO, 


Manufacturers   of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred   and    Plain 


We  also  manufacture  Ego  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


&  l,  m 
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IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO,  ONT, 


Now  is  the  time  to  book  your  orders  for  following  goods  for  spring 
shipments,  so  that  you  will  have  them  in  due  season:  Harvest  Tools, 
Spades  and  Shovels,  Lawn  Mowers,  Churns,  Milk  Can  Fixtures,  G-reen 
Wire  Cloth. 

Headquarters  for  G-eneral  Hardware.  Tinsmith's  and  Plumber's, 
Nickel  Platers  Supplies. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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HARDWARE. 


MONTREAL   MARKETS. 

Montreal,  Jan.  29,  1891. 
There  is  little  to  note  in  connection  with 
the  different  lines  of  heavy  material  which 
generally  rule  about  the  same  as  they  were 
a  week  ago.  Iron  and  its  allied  lines  show 
no  particular  change,  the  movement  being  of 
such  a  limited  nature  as  toprecludeanything 
important  being  developed,  while  the  same 
remarks  apply  more  or  less  to  chemicals  and 
other  lines.  In  fact  buyers  generally  are 
pursuing  a  cautious  course,  and  although 
there  are  not  the  same  trade  troubles  to  cite 
in  this  connection  as  in  other  lines  of  busi- 
ness, the  fact  that  such  troubles  have  occur- 
red has  induced  a  careful  course  of  buying. 
The  only  disturbance  in  this  particular  that 
we  have  to  note  is  the  difficulties  of  a  large 
dealer  at  Petrolea,  who  handled  a  consider- 
able quantity  of  heavy  iron  and  other  similar 
lines  yearly  and  it  is  said  that  a  Montreal 
firm  is  interested  to  the  extent  of  $8,000  to 
$10,000. 

I  HON  AND  HABDWABE, 

No  new  feature  has  arisen  during  the  past 
week,  and  it  is  simply  a  repetition  of  old 
facts  to  give  a  review  of  the  market.  In  all 
leading  lines,  what  buying  there  is,  is  of  a 
simple  hand-to-mouth  nature,  so  that  busi- 
ness in  general  is  of  small  dimensions.  The 
tone,  however,  is  fairly  steady,  and  there  is 
no  great  change  in  prices  to  note.  Pig  iron 
continues  quiet  and  unchanged,  while  the 
statistical  position  at  the  source  of  supply  is 
as  favorable  as  ever  to  a  strong  market.  No 
business  is  doing  here,  however,  except  in  a 
hand-to-mouth  way,  so  that  prices  are  more 
or  less  nominal.  One  broker,  it  is  said,  of- 
fered a  very  low  figure  for  an  outside  lot  of 
pig,  but  the  holder  would  not  listen  to  it. 
We  quote  $23  to  23.50  as  a  nominal  basis  for 
Summerlee  and  equal  brands,  while  Carn- 
broe,  etc.,  is  held  for  $21.50.  Bar  iron  is 
easy  at  $2.25  for  Ordinary  crown,  while 
hoops  and  bands  can  be  moved  in  round  lots 
at  $2.60,  and  sheet  iron  has  been  shaded  at 
$2.80  to  $2.90.  Tin  plates  are  the  essentially 
firm  feature  of  the  market,  and  are  the  only 
article  that  has  been  moved  in  any  way  at  all 
during  the  week.  A  considerable  quantity  of 
charcoal  has  been  turned  over,  some  conces- 
sion being  noted  in  the  case  of  round  lots, 
the  basis  being  $4.75.  Coke,  however,  is 
firm;  in  fact  there  is  none  to  be  had,  and 
$2.50  is  the  only  figure  on  which  business 
can  be  done.  In  metal  there  is  nothing  par- 
ticular to  note.  Ingot  tin  remains  as  be- 
fore, 23  to  2$%c,  and  copper  ditto  is  un- 
changed, and  a  bid  for  a  round  lot  at  15c. 
would  be  accepted.  Pig  lead,  lead  pipe,  and 
galvanized  sheets  are  about  steady,  while 
spelter   is  somewhat    easier,   and   may    be 


quoted  at  $6  to  $6.25.  The  price  of  iron 
pipe  remains  problematical,  all  sorts  of  dis- 
counts being  quoted,  but  nominally  55  to 
57  1-2  is  the  idea. 

NAILS. 

The  predicted  advance  in  the  list  prices 
of  nails  has  not  come  yet,  and  statements  are 
still  conflicting.  However,  jobbers  are  still 
doing  business  on  the  old  basis,  whatever 
makers  may  have  decided  ;  in  fact  some 
have  cut  under  $2.50  within  the  past  week, 
so  that  it  may  still  stand  for  the  present. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  ....  2   50 

8  dy  to    9  dy,       "  "  ....  2  75 

6  dy  to  7  dy,  "  ....  3  00 
4  dy  to  5  dy,  Am.  pat  ....  3  25 
3  dy,  hot  cut,  per  keg,  Am.  pat  ....  4  00 

3  dv  fine  hot  cut,         "  ....      5   50 

4  dy  to  5  dy,  cold  cut,  Can  pat 3  00 

3  dy,  cold  cut,  "  ....     3  50 

2  dy,  hot  cut,  nails     "  ....      5  70 

Steel        Wire. 
Cut  Nails    Nails. 

10  dy  to  60  dy,  per  keg $2  60  $315 

9-dy          "            "       2  85  3  45 

8  dy          "            "       285  3  70 

7  dy                        "       3   10  4  00 

6  dy                         "       310  4  30 

5  dy  "       3  35       4  30 

4  dy  "       3  35       4  60 

3  dy  "  "       4  10       5   So 

3  dy  fine  "  "       5  60      6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  50 

4  dy  @  5  dy,  per  keg 3  07 

6  dy  @  7  dv,       "  357 

8  dy  @  9  dy,       "  325 

10  dy  @  30  dy,     "  3  00 

Cut  spikes,  "  2  55 

COMMON    FLOUR    BARREL    NAILS. 

Y%  inch,  per  keg $4  80 

1        "  "         4  20 

ilA  "  "        4  5° 

Finishing  nails  75c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.45  for  inch  to 
$3.50  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.45  for  i-inch  to 
$3.25  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.95  for  i-inch  to  $3.75 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  percent 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.    P.  D.  brand  similar  terms. 

CHEMICALS. 

There  is  nothing  very  particular  to  say 
about  this  market  at  present  except  that 
there  is  a  quiet  movement  ex  store  at  steady 
prices.  However,  although  some  claim  that 
they  are  doing  a  satisfactory  business  in  this 
way,  others  state  that  they  are  not,  and  be- 
tween the  two  it  may  be  asssumed  that  busi- 
ness is  of  an  ordinary  nature.  Foreign  ad- 
vices do  not  furnish  anything  particularly 
new,  and  all  lines  of  heavy  chemicals  are 
unchanged  on  spot.  Bleaching  powder  runs 
from  $2  to  $2.25,  but  little  has  been  done  at 
the  inside,  as  most  of  the  sales  have  been 
jobbing  ones.  The  same  applies  to  caustic, 
which  rules  at  $2.80  to  $3.25  and  soda  ash 
$1.75  to  $2.25.  Sulphur  roll  and  flour  re- 
mains steady  at  primary  centres,  but  there 
has  bee. 1  little  doiny    in   it   here.     Sumac  is 


easy  at  primary  maikets,  but  spot  prices  ar 
the  same,  and  Gambier  may  be  described  in 
a  similar  strain. 

PAINTS    AND  OILS. 

Oils  move  along  fairly  well  but  there  is  no 
change  in  prices  to  note.  Cod  oil  has  been 
moved  in  jobbing  lots  at  quotations  during 
the  week  :  40  to  45c.  for  Gaspe  and  New- 
foundand,  and  seal  oil  52^4  to  S7HC-  Cas- 
tor oil  is  somewhat  easier  at  primary  markets, 
but  no  actual  change  is  noted  on  spot  as  yet, 
io}4  to  n}4  being  the  quotation.  In  leads 
we  quote  prices  as  follows  under  a  fairly 
jobbing  movement  : — White,  $6.25  to  $6.75  ; 
No.  1,  $5.25  to  $5.50;  No.  2,  $4.50;  No.  3,  $4 
to  $4.25  ;  dry  white,  6  to  6>£c.  ;  do.  red,  4)4 
to   5c. 

GLASS. 

There  is  no  change  in  glass  but  a  steady 
jobbing  trade  is  doing  on  the  old  basis,  $1.50 
to  $1.60  for  first  and  second  breaks.  In  con- 
nection with  a  large  order  for  heavy  plate 
which  was  placed  some  time  ago  for  the 
front  windows  of  a  big  up  town  retail  store, 
it  is  learned  that  the  makers  have  great  dif- 
ficulty in  rolling  the  right  size,  and  that  out 
of  the  nine  plates  which  were  ordered  some 
time  ago  only  four  are  ready. 

NAVAL  STORKS. 

There  is  no  interruption  to  the  dullness  of 
this  market,  the  movement  being  so  small  in 
all  lines  as  to  preclude  any  idea  of  altera- 
tion in  prices  which  are  purely  nominal. 
We  quote  :  Turpentine,  60  @  61c;  rosins, 
$2@$4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  sj£c.  for  colored,  and 
7@ioc.  for  white;  oakum,  $}4@7/4c.;  and 
cotton  oakum,  io@I2c 

CEMENT   AND  EIRE  BRICK. 

The  movement  in  this  line  continues 
small,  as  building  operations  at  present  are 
few.  However,  cement  remains  as  before, 
especially  English  brands,  which  continue 
firm  under  a  small  supply,  and  some  car  lots 
have  been  moved  during  the  week  at  $2.60 
to  $2.75,  while  Belgium  runs  down  to  $2.45. 
Fire  bricks  are  in  fair  demand,  at  steady 
prices  for  the  better  descriptions.  We  quote: 
— $24  to  $28  per  1,000. 

PETROLEUM. 

Refined  has  improved  somewhat  lately, 
and  while  we  have  no  change  in  prices  to 
note  there  is  not  that  disposition  towards 
concession  noticeable  a  few  weeks  ago, 
while  the  price  of  crude,  which  keeps  firm, 
acts  as  a  stiffener  to  the  market.  There  is 
a  fair  demand  for  American,  which  rules  un- 
changed. We  quote  Canadian  12c.  at  Pe- 
trolia  and  i4Xc-  m  Montreal  in  car  lots, 
15X  to  ISHC-  f°r  smaller  quantities,  and 
American  23c.  in  car  lots  and  23  1-2  to 
24  i-2c.  in  smaller  quantities  ;  American 
benzine,  23  1-2  to  25c,  and  Canadian  14  1-2 
to  15c. 


-:  SAPOLIO  :- 

SEND    FOR 

1891 

PEICE    LIST. 

JUST   OUT. 

EMIL  POIIWKA  &  CO., 

36  Front  Street,  Toronto,  On*. 
DOMINION    AGENTS. 


HARDWARE. 
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TORONTO    MARKETS. 

TORONTO,  Jan.  30,  1891. 

There  has  been  more  activity  in  the  local 
hardware  markets,  and  a  few  ot  the  metals 
have  also  attracted  more  attention  than  for 
some  weeks.  There  have  been  a  few  outside 
buyers  on  the  market,  and  travellers  orders 
show  an  improvement.  With  most  firms  last 
year's  business  has  been  or  shortly  will  be 
closed  up,  and  manufacturers  and  retailers 
are  looking  about  for  fresh  supplies. 

Money  has  come  forward  more  freely  on 
account,  and  there  are  not  now  so  many 
complaints  of  slow  payments.  Money  is 
easier  everywhere.  Last  week  the  Bank  of 
England  reduced  the  discount  rate  to  y/z 
per  cent.,  and  again  yesterday  the  rate  came 
down  to  3  per  cent.  On  spot  good  houses 
*have  no  difficulty  in  getting  money  on  com- 
mercial paper  at  6  per  cent. 

A  number  of  changes  will  be  noticed  in  the 
hardware  list  this  week.  The  most  important 
are  referred  to  below.  Some  have  occurred 
within  the  past  few  days,  others  have  been 
gradually  brought  about.  A  more  complete 
price  list  for  window  glass  appears  this  week. 
IRON  AND  STEEL. 

The  demand  from  foundrymen  and  manu- 
facturers continues  light  and  prices  show  no 
variation  from  those  which  have  prevailed 
for  some  time.  Stocks  generally  are  light, 
and  holders  talk  of  a  steady  market,  though 
buyers  are  looking  for  easier  prices. 

Bar  is  going  out  in  small  quantities  at 
51.25  to  $2.25  lor  domestic. 

Pig  is  nominally  unchanged,  with  Carn- 
broeat  $23  to  $24;  Middlesboro  $22,  South- 
ern $23.50,  Niagara  Forge  and  No.  1  Soft 
Foundry  $23. 

COl'PEU. 

There  seems  to  be  more  or  less  cutting  in 
the  prices  of  ingot  copperin  this  market,  and 
in  some  cases  sales  must  have  been  made  be- 
low cost.  As  a  rule  the  trade  are  getting 
15  1-4  to  16c,  and  some  holders  will  not  sell 
less  than  the  inside  figure  quoted  in  ordinary 
buyers'  lots.  It  is  said,  however,  that  busi- 
ness has  been  done  at  14  i-2c.  The  cable 
quotes  the  London  market  steady  at  ^53  3s. 
— the  figures  of  a  week  ago.     On  this  basis 


best  selected  English  would  cost    13  1-2C.  to 
lay  down  here  without  a    margin  for  brokers' 
commission  or  importers'  profit. 
TIN. 
Demand    has   been    fair,     but   not  active. 
Former  quotations  have  been   shaded   as   a 
rule.     Small  lots  have  sold  at  24  to 24  i-2c, 
but  on  orders  of   500    pounds    only  23  i-2c. 
has  been  charged,    and    large    quantities  at 
23c.    Cables  quote  spot  ,£91,  future  ^91  10s. 
LEAD. 
In  fair  demand  at  steady  prices.       Pig  is 
quoted  at  4  to  4  i-2c.  and  bar  at  5  to  SJfcC, 
but  there  is  practically  no   business  doing  at 
over  4  to  4  1 -4c.  and  5  to  5  14c.  respectively. 
ZINC  AND   SPELTER. 
Demand  has  been   only  fairly  active   and 
the   market  is    lower  and    easy  on    spelter. 
Quotations   are  down    1-4C. ;  foreign   is  now 
offered  at  6  to  6  1-4C.  and  domestic  at  5  to 
5Xc  on  spot. 

antimony- 
Is  dull  with  prices  ]/z  to  ic.  lower.     Cook- 
son's  can  now  be  bought  at  20  to  21c.  and 
other  brands  at  18  to  19c. 

CANADA    PLATES 
Dull    and    neglected,    with    prices   steady 
and  unchanged. 

TIN  PLATES 
Continue  firm  with  an  increasing  demand 
at  the  recent  advanced  quotations.  Recent 
mail  advices  say  that  the  great  portion  of 
the  make  has  been  sold  as  far  forward  as  the 
end  of  April  and  in  some  cases  the  end  of 
May,  and  as  there  is  now  but  very  little 
doubt  about  the  McKinley  tariff  coming  into 
force  on  July  1,  makers  are  looking  forward 
to  still  higher  prices  before  that  time  is 
reached. 

SOLDER. 

We  now  quote  half-and-half  guaranteed  at 
19  to  21c  per  lb. 

HARDWARE. 

Bolts — The  discount  on  carriage  has  now- 
been  pretty  generally  reduced  to  60  to  65 
and  5  per  cent,  while  on  machine  bolts  it  is 
down  to  65  to  70  per  cent.  The  manufact- 
urers remain  the  same  as  before,  but  close 
competition  in  this  line  among  jobbers  has 
caused  this  reduction. 

Butts — Cast  iron,  loose  pin  are  a  shade 
easier  at  60  and  10  to  65  per  cent. 

Hinges — Are  quietand  unchanged  except- 
ing Parkers  blind  hinges  which  are  now 
quoted  at  60  to  60  and  10  discount. 

HORSE  Nails — Prices  have  advanced 
about  ten  per  cent,  the  discount  now  being 
50  to  60  discount. 


Horse  Shoes — Are  easier,  sales  are  now 
being  made  at  $3.60  to  $3.75. 

Nails — On  both  brad,  moulding  and 
ordinary  wire  nails  there  is  an  additional 
10  per  cent,  given,  the  former  being  60  and 
10  and  the  latter  65  and  10  off. 

Rules  —  Ordinary  boxwood  rules  are 
slightly  higher  at  75  and  10  off. 

Saws — S  &  D's  make  have  been  reduced 
from  25  to  35  per  cent,  to  30   to  35  per  cent. 

Wrenches — Agricultural  are  easier.     In 
lots  70  per  cent,  off  the  list  will  be  given. 
BARBED  WIRE. 

Values  are  stiff  at  5  to  5^c,  and  the  gene- 
ral belief  among  the  jobbers  is  that  they  will 
be  strongly  maintained. 

BINDER   TWINE. 

The  new  list  has  not  yet  been  issued,  but 
the  manufacturers  promise  to  have  it  ready 
next  week. 

PAINTS  AND  OILS. 

Demand  for  paints  and  oils  shows  an  im- 
provement, and  considerable  sales  have  been 
made  for  shipment  in  March  and  April.  At 
the  same  time  no  large  quantities  have 
changed  hands  orders  being  forasssortments. 
Cutting  in  white  lead  seems  to  have  become 
pretty  general  about  50c.  below  the  Associa- 
tion price. 

Linseed  oil  is  firm,  and  the  demand  is 
more  active. 

Turpentine  is  held  firm,  but  demand  is 
light.  Buyers  are  not  inclined  to  place  confi- 
dence in  the  future,  and  do  not  want  to 
carry  high-priced  stocks  in  a  lower  market. 
The  situation,  however,  is  considered  favor- 
able, and  it  is  believed  that  present  prices 
will  be  maintained. 

LONDON    LINSEED   OIL   MARKET   REPORT. 
(  From  Tulloch  &  Co.,  Loudon.) 

January  15. — During  the  last  week,  pri- 
ces have  ruled  steady,  the  absence  of  any 
amount  of  "spot"  buying  having  a  damping 
effect  on  any  further  advance  in  values. 

The  partial  breaking  up  of  the  frost  has 
brought  buyers  out  for  February,  March  de- 
livery, and  in  some  cases,  the  crushers  have 
been  able  to  close  sales  ahead,  at  an  advance 
of  fully  ij£d.  per  cwt.  on  last  prices.  The 
following  brief  review  of  the  market  during 
the  past  year  may  prove  of  interest.  Through- 
out, prices  more  or  less  ruled  in  sellers'  fa- 
vor; the  scarcity  of  "spot"  or  "ready"  oil, 
the  gradual  advance  in  the  value  of  silver, 
the  short  supplies  of  linseed,  being  all  fea- 
tures telling  against  low  prices. 

During  the  first  four  months  of  the  year, 
stocks  were  unprecedentedly  small,  values 


I    Broad  Hoop  Can  Trimmings. 

Ironclad  Pattern  Can  Trimmings. 
'    Creamery  Pail  Trimmings  with  NEW  GAUGES. 


Samples  new  gauges  at  our  Toronto  Office  or   on    applica- 


tion. 


Large  assortment  of  Tinners'  sundries. 

THOS.    DAVIDSON  &  CO., 


WORKS  :  St.  Cuneg-onde,  Que. 


1  1    Front  St.  W.,  Toronto. 
474  St.   Paul  St.,  Montreal. 
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MARKETS—  Continued. 

advancing  until  in  May,  June  the  top  level 
of  the  market  was  reached,  24s.  o,d.,  24s. 
iqYzA.  having  been  paid  for  "spot." 

Prices,  owing  to  a  falling  oft  in  speculation, 
and  the  cheap  price  at  which  cotton  oil  was 
offered,  gradually  relapsed,  but  with  sharp 
advance  in  value  of  silver,  and  higher  cost 
of-linseed,  a  strong  market  for  oil  super 
vened,  quotations  during  August,  Septem- 
ber, touching  a  high  level.  The  subsequent 
collapse  in  silver,  and  sharp  drop  in  eastern 
exchanges  again  weakened  the  position  of 
oil,  values  gradually  receding,  until  during 
the  latter  month,  spot  prices  ruled  within  9d. 
per  cwt.  of  the  very  low  value  current  at  the 
opening  of  the  year. 

The  following  range  of  average  monthly 
quotations  will  serve  to  emphasize  the  above, 
viz.: — Barrels,  per  cwt.,  Jan.,  20s.  od.;  Feb., 
2?s.;  March,  23s.;  April,  23s.  6d. ;  May, 
24s.  9d.;  June,  24s.  7'Ad.;  July,  24s.  \%d.\ 
August,  24s.  \%d.;  September,  24s.  7 'Ad. ; 
October,  23s.  6d. ;  November,  22s.  3d.;  De- 
cember, 21s.  6d.  per  cwt. 

Our  contention  that  all  circumstances  be- 
ing equal,  the  price  of  oil  is  ruled  by  the 
fluctuations  in  the  silver  market,  has  been 
more  than  justified  during  the  past  year. 

The  shortage  in  supplies  of  Calcutta  lin- 
seed has  also  exercised  a  stimulating  effect 
on  prices,  especially  in  the  case  of  London 
oil,  other  markets,  such  as  Hull  and  the 
Continent,  having  had  theirstocks  increased 
by  the  extensive  shipments  of  Russian  and 
Black  Sea  ports. 

The  undoubted  understocked  condition  of 
home  and  continental  buyers,  the  continued 
probable  short  supplies  of  seed,  the  tendency 
of  Eastern  exchange  to  advance,  are  all  items 
requiring  careful  consideration  before  any 
reasonable  ground  can  be  found  to  justify 
lower  prices  being  prevalent  during  the  cur- 
rent year. 

At  present  the  market  justifies  a  reason- 
able prospect  of  healthy  trade,  with  steady 
values  on  oil  throughout  the  current  year. 

Our  to-day's  quotations  are  as  follows, 
viz  : — January,  per  cwt.,  23s.  3d.,  f.o.b.  Lon' 
don;  January  and  March,  22s.  7j4d.,  in 
strong  export;  March  and  April,  23s.  3d.; 
March  and  June,  23s.  4>£d. 

GLASS. 

This  market,  and  for  that  matter  all  mar- 
kets, are  reported  dull  and  easier.  On  spot 
quotations  are  being  shaded.  Mail  advices 
say  that  fears  of  a  general  strike  among  the 
workers  has  imparted  a  firmer  undertone  to 
the  situation. 

OLD  MATERIAL,. 

The  movement  continues  light.  Wrought 
scrap  easier,  with  buyers  paying  50  to  60c. 
for  No.  i.  Dealers  paying  prices  are  as 
follows  :  No.  1  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c.  ;  No. 
1  wrought  scrap  50  to  60c;  No.  2,  includ- 
ing sheet  iron, hoop  ironand  mixedsteel,  20to 
25c;  new  scrap  copper,  10  to  lie;  heavy  scrap 
copper  11^  to  12c.;  old  copper  bottoms,  9  to 
9>£c;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  9j£c. ;  scrap 
lead  iVz  to  2|^c. ;  scrap  zinc,  1V2  to  3c. ;  scrap 
rubber,  2%  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per   100  lbs. 

PETROLEUM. 

Trade  is  good,  as  it  generally  is  in  mid- 
winter.    Prices  are  unchanged. 


HIDES.  ETC. 

Hides — No.  1  green  are  5c.  and  cured  are 
5>£  to  6c.  The  supply  is  better  than  it  was 
last  week. 

Skins — Are  unchanged,  at  $1  to  $1.30. 

Tallow — Is  selling  at  2c.  for  rough,  and 
5>£  to  6c.  for  refined. 

Wool — There  is  more  stock  offering,  but 
that  tends  to  weaken  the  already  weak  mar- 
ket rather  than  to  set  it  going.  Dealers 
prefer  not  to  buy  yet,  though  20c.  is  paid  for 
fleeces  now  and  then. 

RAW  FURS. 

The  lack  of  cold  frosty  weather  is  felt  in 
the  fur  trade.  Prices  quote  at  : — Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox, cross, $2  to  $5;  lynx, 
$i.5oto$2.5o;  martin, 75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  Jan.  29,  1891. 

Local  agents  report  sales  of  fairly  liberal 
quantities  of  foundry  pig  iron  from  the  past 
week,  included  in  which  is  a  total  of  nearly 
10,000  tons  of  various  Northern  brands  and 
6,500  tons  of  one  popular  Southern  brand. 
These  transactions  involve  deliveries  three 
to  six  months,  and  were  at  good  prices.  The 
Thomas  Company's  January  deliveries  are 
billed  at  $18  for  No.  1  X,  and  no  lower  price 
is  made  on  that  brand.  Other  reliable  North- 
ern brands  are  selling  at  corresponding 
prices,  and  it  is  only  "off'  grades  that  may 
be  had  at  less  than  $17.50.  First-class 
Southern  pig  is  selling  at  about  the  same 
figures,  but  some  that  do  not  enjoy  an  envi- 
able reputation  may  be  picked  up  at  $17,  or 
possibly  a  lower  price.  No.  2  moves  at 
$15. 50®$  1 6. 50  and  No.  3  at  $14®  15,  accord- 
ing to  brand.  Bessemer  pig  is  moving  at 
S16@16.50at  furnace  for  first-class  brands. 
The  demand  for  spiegeleisen  continues  slow, 
and  offers  of  20  per  cent,  at  $29  find  few 
takers.  Eighty  per  cent,  ferro-manganese  is 
also  slow  at  $63(365,  landed  here.  For  old 
iron  the  demand  is  running  very  light,  and 
buyers'  and  sellers'  views  are  wide  apart. 
STEEL    RAILS. 

No  change  has  taken  place  in  the  steel 
rail  situation,  and  the  surface  appearances 
are  that  large  orders  will  not  be  taken  until 
the  negotiations  for  a  combination  are  com- 
pleted or  fall  through.  Small  sales  have 
beer,  made  at  $30  f.o.b.  Eastern  mill.  Other 
steel  is  rather  higher,  with  sales  reported  of 
billets  and  slabs  at  $25.50  to  $26,  and  wire 
rods  at  %y]  to  $37.50  in  Pittsburg. 
PIG  TIN. 

Under  the  influence  of  about  10  shillings 
decline  in  the  London  market  prices  for  pig 
tin  have  ruled  a  shade  lower  here,  and  the 
market  is  dull  at  the  decline.  Outside  of 
some  few  sales  of  futures  against  purchases 
of  prompt  shipments  no  speculative  move- 
ment has  taken  place.  Purchases  by  jobbers 
and  consumers  show  no  increase.  In  fact,  a 
very   cautious    tendency    is    manifested   all 


along  the  line.  Straits  on  the  spot  was 
quoted  yesterday  at  20.10  to  20.15c.  net  cash 
for  ten-ton  lots  and  iol/%  to  20}4c.  regular  for 
smaller  quantities. 

COPPER. 

Small  parcels  of  Lake  Superior  ingot  cop- 
per were  offered  at  14.60c.  for  this  month 
and  i4/£c.  for  February  delivery  without 
finding  takers, but  the  mining  companies  still 
quote  15c.  to  the  home  trade.  Except  ot  bars 
and  cakes  for  electrical  purposes,  however, 
very  few  sales  are  making.  Arizona  ingot  is 
quoted  at  13c,  but  might  be  secured  in 
round  lots  at  }i  to  l/-C.  less,  and  1 1  ^  to  12c. 
stands  as  the  range  on  common  casting 
brands. 

PIG    LEAD. 

Transactions  in  pig  led  as  far  as  reported 
do  not  exceed  200  tons,  the  bulk  of  which 
was  secured  at  about  $4.35.  The  demand 
at  present  is  slow  and  bids  rarely  go  above 
4^c  Some  holders  offer  at  $4.35,  but  $4.40  ' 
is  generally  asked. 

SPELTER. 

Spelter  is  moving  very  slowly,  and  offers 
at  a  further  slight  concession  evidently  have 
no  attraction  to  consumers.  In  point  of  fact, 
the  market  looks  weak  as  well  as  dull. 
Prime  Western  may  be  had  at  5J^c.  for 
early  delivery  and  at  $5.20  for  February 
shipment,  in  carload  lots. 

TIN"  PLATES 

Fairly  large  purchases  have  been  made  of 
coke  tin  plates  for  future  delivery, and  rather 
larger  sales  of  terne  plates  are  also  noted, 
all  at  stiff  prices.  The  spot  demand  is  rather 
slow,  however,  but  dealers  are  very  firm 
in  their  ideas  on  values.  We  quote  : — 1,  C. 
Charcoal,  1-2  cross  assortment,  Melyn  grade, 
$6.25  to  . . . .  ;  fur  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add$i.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  . . ;  M.  F.,  20x28, 
$16.00;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.25    to    ....;  Dean  grade,   20x28,   $10.50 

to ;  D.  R  D.  grade,    14x20,  $4.90  to 

. . . .  ;  D.  R.  D,  grade,  20x28,  $10.00  to  . .  . .  ;■ 
I.  C.    Coke — Penlan  grade   (iron),  $5.40   to 

....  ;   J.  B.  grade,    14x20,  $5.55  to     

I.  C.  Bessemer  steel,  14x20,  coke  finish,  $5.45 
I.  C.  Siemen's  steel,  coke  finish,  $5.50 
to  . . . . ;  I.  C.  Bessemer  steel,  squares,  $5.55 
to  ....  basis;  I.  C.  Siemens  steel,  squares, 
$5.65  basis. 


A  tin  can  was  received  here,  this  week.hy 
M.  &  L.  Samuel,  Benjamin  &  Co.,  from 
Norton  Bros.,  Chicago,  which  was  one  of  the 
first  made  from  tin  plates  manufactured  in 
America.  The  quality  is  apparently  as  good 
as  any  imported  plate.  There  can  be  no 
question  as  to  the  ability  of  the  Americans  to 
make  tin  plates,  but  it  is  doubtful  if  they  can 
compete  with  Welsh  tin,  even  although  they 
are  protected  by  an  increased  duty. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

Goods  conveniently  located  savfl  time,  money 
and  temper  in  showing. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 


HARDWARE. 


Vd 


HOW  CELLULOID  IS  MADE. 

While  everybody  has  heard  of,  or  seen  or 
used,  celluloid,  only  a  few  know  what  it  is 
composed  of,  or  how  it  is  made.  A  roll  of 
paper  is  slowly  unwound,  andatthesametime 
saturated  with  a  mixture  of  five  parts  of 
sulphuric  acid,  and  two  parts  of  nitric  acid 
which  fall  upon  the  paper  in  a  fine  spray. 
This  changes  the  cellulose  of  the  paper  into 
propyhn  gun-cotton.  The  excess  of  the  acid 
having  been  expelled  by  pressure,  the  paper 
is  washed  with  plenty  of  water  until  traces  of 
acid  have  been  removed.  It  is  then  reduced 
to  a  pulp  and  passes  to  the  bleaching  trough. 
Most  of  the  water  having  been  got  rid  of  by 
means  of  a  strainer,  the  pulp  is  mixed  with 
20  to  40  per  cent,  of  its  weight  In  camphor, 
and  the  mixture  is  thoroughly  triturated 
under  millstones.  The  necessary  coloring 
having  been  added  in  the  form  of  powder,  a 
second  mixing  and  grinding  follows.  The 
finely  divided  pulp  is  then  spread  out  in  thin 
layers  on  slabs,  and  from  twenty  to  twenty- 
five  of  these  layers  are  placed  in  a  hydraulic 
press,  separated  from  one  another  by  some 
sheets  ef  blotting  paper,  and  are  subject  to 
a  pressure  of  1 50  atmospheres  until  all  traces 
of  moisture  have  disappeared.  The  matter 
is  then  passed  between  rollers  heated  to  140 
to  150  degrees  Fahrenheit,  whence  it  issues 
in  the  form  of  elastic  sheets. — The  Colliery 
Engineer. 

THE  MICA  INDUSTRY. 

With  the  extraordinary  growth  of  the 
electrical  industry  in  the  United  States  for  a 
number  of  years  past  there  has  been  created 
a  new  and  steady  demand  for  mica,  which, 
curiously,  has  failed  to  stimulate  the  mica 
mining  industry  of  this  country  ;  the  most 
important  mines,  indeed,  show  a  decided  de- 
crease in  production  during  this  time,  and  the 
business  is  now  in  a  depressed  condition.  In 
the  construction  of  dynamos,  electric  motors 
and  some  other  electrical  appliances  mica  is 
a  very  important  element,  valued  on  account 
of  its  flexibility  and  excellent  insulating 
qualities.  For  this  purpose,  however,  there 
is  a  decided  preference  for  foreign  mica,  the 
Canadian  "amber  mica"  being  generally 
used.  The  increased  demand  has  had  but 
little  effect  upon  the  market  for  the  domestic 
product. 

Mica  is  employed  in  dynamos  and  elec- 
tric motors,  mainly  in  building  up  the  arma- 
tures, strips  of  various  dimensions,  but  usu- 
ally about  one  inch  wide  and  from  tour  to 
eight  inches  long,  being  used. 

The  foreign  mica  is  considered  preferable 
to  that  of  North  Carolina  for  this  purpose, 
in  that  while  the  latter  can  be  split  into  thin 
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sheets,  it  is  by  no  means  so  tough,  which  is 
an  important  requisite.  Such  mica  may, 
perhaps,  be  found  in  the  United  States,  but 
up  to  the  present  time  there  is  no  doubt  that 
some  imported  micas  have  proved  more  suit- 
able for  this  purpose  than  the  usual  domestic 
grades. 

Hitherto  the  most  important,  in  fact  al- 
most the  only  important  use  for  mica  has 
been  in  stoves,  and  the  demands  and  conse- 
quenily  prices  of  the  article  for  this  purpose 
have  been  such  that  mica  mining  was  carried 
on  at  considerable  profit. 

The  chief  mines  in  the  country  are  in  New 
Hampshire  and  North  Carolina,  but  prin- 
cipally in  the  latter  state,  these  producing  an 
excellent  quality  of  the  mineral.  Several 
years  ago  changes  were  made  in  the  patterns 
of  stoves  whereby  smaller  and  correspond- 
'ngly  less  expensive  sheets  of  mica  were  used, 
and  the  lower  prices  resulting,  depressed  the 
industrygreatly,  especially  in  North  Carolina, 
where  many  mines  were  closed.  The  totaj 
value  of  the  product  in  the  United  States 
decreased  from  $368,521;  in  1884  to  $70,000 
in  1888.  Duiing  the  same  time  the  imports 
of  mica,  which  prior  to  1884,  had  been  of  but 
trifling  importance,  increased  from  $28,284 
to  $57, 541. — Engineeringand  Mining  Journal. 

A  'eather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 

No  young  man  can  possibly  have  mistaken  his 
gallinc  who  finds  in  it  whatthe  world  wants  done 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 


H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

Telephone  2  164. 

REPBESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLER  BROS    &  SONS. 


SHEPARD  HARDWARE  CO. 


[Buffalo. 


TULLOCH  &  CO,, 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng„ 

Exporters  of 

Naval  and  Dilmans'  Stores,  Linseed  Oil, 

Portland  Cement  Building  Materials, 

Pig  Iron  and  Metals, 

|^  .  B. — Correspondence  invited  from  Canadian 
iirnis  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

G-BIFFITH  So  CO. 

(J.  McARTHUR  GRIFFITH; 

Auditor  to  the  Institute  of  Chartered  Accountants 

of  Ontario,  188H  to  1890. 

ASSIGNEE  FOR  CREDITORS. 

Auditing  and  Business  Investigation  a  Specialty. 
London-Canadian  Chambers,  Bay  St,,  Toronto. 
Telephone  1549— Cable  "Griffith,  Toronto." 

GOLDIE  &  MCCULLOCH'S  SAFES 

Have  now  a  world-wide  reputation.  Their  Fire 
Proof  Safes  have  resisted  the  hottest  fire  in  the 
biggest  conflagrations,  and  their  Burglar  Proof 
has  repeatedly  foiled  the  burglars  ;  their  security 
is  unsurpassed  on  the  Continent.  A  large  stock 
kept  at  the  warehouse  of 

GEO,  T,  BOSTWICK, 

24  West  Front  St.,  Toronto. 


A  Second-hand.  Safe  for  Sale  Cheap. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,   (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 
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Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  011   the  road  with 
complete  line  of  samples  of 

BOECKH'S  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


CHAS.  BOEGKH  &  SONS, 

Manufacturers,    -     -     TORONTO. 
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AN      UNSATISFACTORY    IRON 
OUTLOOK. 

General  Manager  James  M.  Swank,  of  the 
American  Iron  and  Steel  Association,  ex- 
presses his  opinion  on  the  condition  of  the 
Iron  trade  as  follows: 

"  The  Iron  trade  of  this  country  starts  off 
badly  at  the  beginning  of  the  new  year.  The 
South  Chicago  Steel  plant  of  the  Illinois 
Steel  Company  has  been  closed;  the  furnace 
owners  of  the  Shenango  and  Mahoning 
Valleys  threaten  to  bank  or  blow  out  their 
furnaces  if  Coke  prices  and  freight  rates  are 
not  further  reduced,  a  threat  which  means  as 
much  as  anything  else  that  the  demand  for 
Pig  Iron  has  fallen  off;  the  strike  of  the  coal 
miners  in  Birmingham  district  continues, 
and  the  tendency  to  blow  out  furnaces  in  the 
district  have  not  been  checked,  all  of  which 
means  that  orders  for  Alabama  Pig  Iron  are 
not  now  pressing  heavily  upon  the  makers. 
Prices  of  nearly  all  Iron  and  Steel  products 
are  week,  a  general  reduction  in  wages 
seems  to  be  inevitable.  Worst  of  all  perhaps, 
there  is  not  that  feeling  of  confidence  in  a 
complete  restoration  of  business  activity  at 
an  early  day  which  has  been  hoped  for, 
although  there  is  no  noteworthy  lack  of 
confidence  in  the  purley  financial  situatio  n. 
The  impression  appears  to  be  that  the 
liquidation  upon  which  the  country  has 
entered  must  continue  for  some  time,  and 
that  until  this  balancing  of  accounts  is  fairly 
under  way  the  very  tension  which  it  pro- 
duces must  put  a  check  upon  all  orders  which 
are  not  absolutely  necessary.  The  lion  trade 
must  of  course  suffer  from  the  general  pre- 
valence of  this  coservative  sentiment." 


THE  MANUFACTURE  OFFILES 

About  nine-tenths  of  the  files  manufactur- 
ed in  this  country  are  made  by  machinery. 
Each  manufacturer  holds  the  patent  for  his 
special  machinery,  and  each  claims  that  he 
has  the  nearest  perfect.  This  laudable  spirit 
of  rivalry  has  brought  the  machinery  to  such 
a  state  of  perfection  that  a  file  can  be  cut 
with  so  few  as  fourteen  teeth  to  the  inch,  or 
so  many  as  to  require  a  magnifying  glass  to 
see  them.  These  fine  teeth  are  as  perfect  in 
shape,  and  cut  as  clearly  as  the  large  or 
heavy  teeth.  Nearly  5,000  tons  of  a  special 
quality  of  steel  are  used  in  this  country  every 
year  in  the  manufacture  of  files. 

The  steel  is  first  cut  from  the  original  bar 
into  proper  lengths,  and  forged,  both  at  tang 
and  point,  forming  a  blank.  This  blank  is 
carried  to  the  oven  where  it  is  thoroughly 
annealed.  After  it  is  soft,  and  in  the  right 
condition  for  cutting,  it  is  carried  along  to 
the  grinding  machinery.  A  great  many 
stones  are  consumed  in  the  process  of  grind- 
ing files  to  the  surface,  or  skin  of  the  file.  It 
is  estimated  that  3,000  tons  are  used  each 
year.  These  stones  have  a  coarse,  soft  grit, 
and  come  from  Ohio.  They  are  six  feet  in 
diameter,  with  a  face  of  twelve  inches,  each 


weighing  more  than  two  tons,  and  have  a  ve- 
locity when  in  use  of  200  revolutions  per 
minute. 

The  blanks  after  being  ground  are  known 
to  the  workmen  as  ground  blanks.  They 
have  been  pounded,  roasted  and  giound  in 
ways  taxing  the  ingenuity  of  mankind  for 
many  years,  and  now  they  are  going  to  get 
their  teeth.  They  are  for  this  purpose  carried 
to  the  cutting  shop,  passing  through  one  or 
two  minor  processes,  and  placed  under  the 
machinery  in  that  room.  The  different  sharp 
chisels  applied  by  this  machinery  raise  ridges 
on  the  metal  at  regular  distances  across  the 
surface  of  the  blank.  These  ridges  form  the 
teeth.  Their  height  and  size  vary  according 
to  the  blow  delivered  on  the  chisel,  and  fine, 
delicate  file  of  the  watchmaker,  or  the  coarse 
horse-rasp  is  produced  at  will.  After  the 
cutting  the  blank  goes  through  the  various 
manipulations  for  tempering  the  steel,  and 
the  finish  is  given. 

The  five  grades  of  files  in  general  use  are 
named  Rough,  Bastard,  Second-cut,  Smooth 
and  Dead-smooth.  The  latter  have  a  dia- 
mond-shaped tooth  made  by  two  separate 
cuts  on  the  file  known  as  the  "  over-cut," 
and  the  "  up-cut."  Rasps  are  cut  with  a 
punch  to  form  the  conical  tooth  peculiar  to 
this  sort  of  file.  The  grade  of  file  called 
Rough  has  sixteen  teeth  to  the  running  inch, 
while  the  Dead-smooth  has  seventy-two,  and 
Rasps,  which  are  intermingled  with  the 
"  grades"  in  the  appellations  have  as  many 
as  163  teeth.  This  large  number  is  found  in 
the  Cabinet  Rasp.  There  are  innumerable 
shapes  of  files    applicable  to  various  uses. 

There  is  a  great  difference  among  artisans 
in  the  use  of  files,  some  ruining  one  very 
quickly,  others  keeping  them  in  proper  trim 
for  a  long  time.  A  new  file  is  frequently 
spoiled  by  a  careless  workman,  breaking  off 
the  teeth  at  its  base  by  a  heavy  pressure,  or 
using  it  on  rough  or  gritty  work.  Peculiar 
as  it  may  seem,  an  old  file  will  perform  work 
which  would  destroy  a  new  one.  Files  of 
good  weight  can  be  re-cut  two  or  three  times, 
when  light  weights  would  have  to  be  thrown 
away. — N.  Y.  Hardware. 


Aluminum  has  become  a  regular  craze. 
The  daily  and  weekly  papers,  and  scientific 
journals  abound  in  articles  upon  this  most 
fascinating  topic.  The  advantages  to  be 
derived  from  the  general  introduction  into 
the  arts  of  this  most  remarkable  metal  are 
manifold  in  number  and  almost  incalculable 
in  effect.  The  present  price  of  aluminum, 
something  like  two  and  a  half  dollars  per 
pound,  is  far  too  high  to  admit  of  its  general 
use.  The  public  has  been  wrought  up  from 
time  to  time  by  reports  of  inventions  that 
would  reduce  its  cost  to  a  few  cents,  but,  so 
far,  these  have  failed  to  materialize — at  least 
they  have  not  yet  affected  the  long  wished 
for  reduction  in  price.  Until  that  latter  dis- 
ideratum  is  attained,  we  may  well  take  such 
glowing  accounts  with  a  little  chloride  of  so- 
dium, otherwise  known  as  salt.— Chicago 
Journal  of  Commerce. 


STUDY  YOUR  BUSINESS. 

If  there  is  any  doubt  about  what  study  or 
stu  ies  should  be  followed  with  a  view  to 
self-culture,  we  can  remove  it  by  a  simple 
rule  given  in  three  words  namely:  Study 
your  business.  By  this  the  daily  bread  is  to 
be  earned;  and  it  is  highly  probable  that  the 
knowledge  of  the  trade  engaged  in, exceeds 
the  information  on  all  subjects  outside  of  it. 
Many  young  men,  however,  are  continually 
attempting  too  much,  and  fret  and  worry 
because  they  cannot  swallow  whole  volumes 
of  literatureand  science  in  a  few  months;  they 
are  apt  to  slight  their  daily  occupation  as  an 
unavoidable  means  of  maintenance  and  con- 
centrate their  efforts  upon  something  quite 
foreign  to  their  trade.  Such  men  have  mis- 
taken their  calling,  and  are  wasting  their 
time  so  far  as  self-improvement  goes.  Eight 
or  ten  hours  are  spent  in  what  must  become 
to  them  the  merest  drudgery;  and,  as  they 
take  no  interest  in  their  work,  the  task  of 
engaging  in  it  from  day  to  day  becomes 
doubly  irksome. 

Now,  start  fair  and  honestly.  Think  the 
matter  well  over  before  adopting  any  line  of 
business,  and  weigh  well  your  abilities  and 
resources.  Put  down  in  one  column  all  the 
reasons,  advantages  and  means  for  a  certain 
line  of  business,  and  in  another  all  the 
reasons  why  such  a  daily  occupation  should 
not  be  engaged  in;  sum  them  up  and  act 
according  to  the  result.  In  mechanisim  the 
choice,  and  a  carpenter's,  patternmaker's  or 
machinist's  the  very  one  in  which  your  best 
talent  will  have  a  chance  for  full  develop- 
ment? In  short,  is  there  a  strong  interest  in 
a  thorough  liking  for  business?  If  so,  it  is 
the  proper  one  to  follow,  and  with  a  steady, 
persevering,  energetic  application,  success  is 
certain  in  due  season.  Be  therefore,  careful 
and  honest  in  the  selection  of  a  business  to 
which  a  whole  life  is  to  be  devoted.  Be  sure 
you  are  right,  and  then  go  ahead,  is  advice 
which  becomes  appropriate  in  the  start  of  a 
business  life.  Every  day  we  see  and  meet 
men  who  have  mistaken  their  calling — clergy 
men  who  ought  to  have  been  farmers 
lawyers  who  ought  to  have  been  ministers, 
tradesmen  who  would  have  adorned  the  pro- 
fessions, and  professional  experts  who  would 
have  been  excellent  storekeepers  and 
"  drummers,"  engineers;  nominally,  who 
would  have  made  good  watchmen;  and 
machinists  who  would  fill  any  position  well 
except  the  superintendency  of  a  machine 
shop.  Hence  their  is  apathy  in  congrega- 
tions ;  agriculture  is  deprived  of  intelligent 
laborers;  corruption  exists  in  the  courts;  and 
in  the  trades,  blunders.  Failures  and  acci- 
dents follow  each  other  in  quick  succession. 
Hence,  again,  there  is  a  comparatively 
wasted  life,  little  or  nothing  having  been 
accomplished;  whereas,  in  the  appropriate 
sphere  of  labor,  ease,  security,  success,  honor 
aad  happiness  would  have  been  attained. — 
Exchange.       

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 
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WIRE 
SPARK 
GUARDS ! 

Japanned  and  Brass  Wire.  Superior 
manufacture.  A  trial  order  solicited.  Send 
for  best  prices  to  the  trade. 

R.  DENNIS, 

London,  Ont. 


Milk  Can  Trimmings,  Ironclad  and 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

Our  new  gauge  for  Creamery  Cans  is  just  what 
the  trade  have  long  asked  for.  Sample  order  will 
prove  this. 


All  sizes  body  stock  to  suit  trimmings.    Milk  and 
Delivery  Cans  made  up.    Sap  Buckets  and  Spiles. 

We  make  and  supply  everything   used   by  the  Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 

I  HMfinM  TORAMTn  MflVTRFil  WIHMIDFr 


LONDON. 


TORONTO 


MONTREAL. 


WINNIPEG. 


LAZINESS 
A    FOE    TO    ORIGINALITY. 

We  do  not  know  who  said  it,  but  it  is  a 
fact  well  stated,  and  we  regret  not  being  able 
to  give  the  writer  proper  credit.  The  great 
enemy  to  individualism  is  laziness,  and  those 
who  know  anything  of  human  frailties  will,  I 
am  sure,  bear  me  out  when  I  say  that  "men- 
tal "  laziness  is  far  more  common  and  far 
more  difficult  to  overcome  than  that  of  the 
body.  It  is  so  much  easier  to  accept  dog- 
matic teaching,  and  to  shift  the  responsibili- 
ty of  our  views  on  to  others  rather  than  to 
concentrate  our  thoughts  and  work  out  the 
lessons  of  our  own  observations.  It  is  much 
more  pleasant  to  butterfly  from  theory  to 
theory  than  to  seek  truth  with  patient  tena- 
city ;  why  trouble  ourselves  to  learn  self-re- 
liance, when  natural  indolence  protests 
against  the  sacrifice  ? 

It  is  easier  to  imitate  than  to  originate  ; 
plagiarism  and  mimicry  are  such  prominent 
features  in  our  lives,  that  their  presence 
might  almost  be  quoted  as  an  argument  in 
favor  of  our  evolution  in  past  ages  from 
simian  ancestry.  How  plausible  are  the  ex- 
cuses we  make  for  our  want  of  this  individua- 
lism !  We  are  so  dreadfully  afraid  of  being 
thought  bumptious,  we  are  so  delightfully 
humble,  we  really  do  not  wish  to  intrude  our 
opinion,  and  yet  all  the  brightest  lights  of 
our  profession  have  been  men  of  strong  indi- 
vidualism.— Scientific  American. 


ANNEALING  STEEL. 

There  are  two  ways  of  annealing  steel.  It 
can  be  heated  to  a  dull  red  heat,  covered 
with  dry  warm  sand  and  left  to  cool  slowly; 
or  heat  and  cover  vp  in  the  forge  fire  and 
leave  it  there  until  the  fire  is  out  and  all  is 
cold.  The  other  method  is  to  heat  the  steel 
red-hot;  heat  gradually,  let  it  "  soak"  as  the 
smiths  say,  until  it  is  evenly  heated,  then  re- 
move from  the  fire  and  go  to  some  dark  cor- 
ner. Let  the  steel  cool  until  you  lose  sight 
of  the  dull  red  in  the  dark,  then  cool  off  in 
cold  water.  A  good  "dark  place"  may  be 
made  by  throwing  your  coat  over  a  barrel, 
leaving  just  room  enough  to  look  in  at  the 
iron.  This  method  is  called  the  "  water  an- 
neal," and  is  based  upon  the  theory  that 
steel  softens  when  cooled  at  a  certain  tem- 
perature.— Age  of  Steel. 


PENSIONS  FOR  ENGLISH 
HARDWAREMEN. 

At  a  recent  meeting  of  the  Iron,  Hardware 
and  Metal  Trades  Pension  Society,  at  the 
Cutlers'  Hall,  Sheffield,  a  resolution  was 
adopted  declaring  the  Society  to  be  "suffer- 
ing by  reason  of  a  seriously  diminished  in- 
come." The  president,  Howard  J.  Kennard, 
whose  father  founded  the  society  fifty  years 
ago,  said  that  many  of  its  old  friends  had 
died  off  and  that  young  men  had  not  come 
forward  to  take  their  places.  He  thought  it 
lamentable  that  any  one  who  had  made  a 


fortune  in  the  trade  should  not  subscribe  to 
to  this,  the  only  charity  in  trade.  The 
Duk«  of  Norfolk,  who  presided,  said  that 
the  retail  hardware  trade  had  suffered  lately 
and  that  many  engaged  in  it  were  doubtless 
unable  to  do  more  than  keep  their  own  con- 
cerns going.  Donations  of  ^2000  were  an- 
nounced at  the  meeting,  besides  several 
annual  subscriptions  to  the  society's  funds. 
The  funds  of  the  society,  according  to  a 
circular,  are  distributed  "  among  impover- 
ished manufacturers  and  others,  who,  in 
their  later  year's  have  fallen  upon  evil  times." 
— Fxchange. 

A  story  is  going  the  rounds  that  a  repre- 
sentative of  a  Chicago  hardware  house  got  a 
rise  in  salary  the  past  week  by  a  clever  ex- 
hibition of  what  is  commonly  called  "  cheek." 
When  he  suggested  the  propriety  of  such  a 
step  to  his  employer,  the  latter  remarked  : 
'  Why,  we  gave  you  a  big  rise  a  year  ago." 
"  I  know  that,"  replied  the  young  man,  "and 
I  want  another  now.  I  think  I  am  worth  to 
you  all  I  am  asking."  "  Do  you,  indeed  ?" 
responded  his  employer,  and  further  re- 
marked :  "  I'll  tell  you  honestly  what  I 
think  :  that  is,  that  some  men  are  never 
satisfied  and  that  you  are  one  of  that  num- 
ber." "  True,"  said  the  traveller,  "  and  I 
never  intend  to  be.  You  will,  sir,  pardon  me 
for  saying  if  you  had  been  satisfied  with  the 
$1,200  per  year  you  originally  received  for 
doing  the  class  of  work  I  am  performing, 
you  would  not  now  be  getting  your  $20,000 
per  year  as  partner  in  this  concern."  He  got 
his  rise.  One  of  these  days  he  will  be  a  part- 
ner himself. — Exchange. 


foFonto  Plate  Qlass  Importing  Co. 

GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Highest  Award,  Toronto,  '87 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 


cabJSkeT'p!9^  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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HOW  AN   ELECTRIC  CAR  IS 
MOVED. 

The  dynamo  which  generates  the  current 
does  so  by  the  revolution  of  a  coil  of  wire 
near  the  poles  of  a  magnate,  the  force  which 
revolves  the  coil  being  derived  from  the  en- 
gine. The  current  then  passes  over  the 
wires,  dcwn  the  trolley  which  surmounts 
each  car,  to  a  small  motor.  This  motor  has 
an  armature  consisting  of  coils  of  wire  tra- 
versed by  an  electrical  current,  which  is  at- 
tracted in  succession  to  the  poles  of  the  sta- 
tionary coils  called  the  field  magnates, 
through  which  the  current  also  flows,  flies 
around  and  transmits  its  motion,  by  means 
of  cogwheels,  to  the  axle  of  the  car.  The 
driver  of  the  car,  by  use  of  a  lever,  turns  the 
current  into  the  motor  beneath  the  car,  or 
diverts  it  to  the  rail  at  will.  In  the  conduit 
svstem  the  current  passes  along  the  wire, 
with  which  connection  is  made  into  the  mo- 
tor on  the  car,  and  tben  out  through  the 
wheels  to  the  rails,  and  then  back  to  the  cen- 
tral dynamo.— Engineering. 

PROFIT-SHARING. 

Co-operation  and   profit-sharing  is  losing 
the  popularity  originally  gained,  rather  than 
making  advancement  in   the  solution  of  the 
labor  problem.      There  is    no  good    reason 
why  this  should  be  so,  for  the  profit-sharing 
scheme  has,  in  the  majority  of  cases  where 
tried,  proved  a  decided  success.     Ten  and 
fifteen    per   cent,  addition   to    fair   salaries, 
makes  employes   vigilant  and   industrious  if 
they  have  a  spark  of  ambition,  or  even  selfish- 
ness, for  they  know  that  the  more  they  ac- 
complish the  larger  will  be  their  share  of  the 
profits  accruing  from  the  business.     Such  a 
thing  as   a  strike   in   a   shop  or  establish- 
ment    where      profit-sharing      has      been 
adopted    is    unknown,    and    the    workmen 
seem   perfectly   satisfied.      But   how   about 
the     employers?        The     few      who     have 
made    the    experiment    are,    or    claim    to 
be,  pleased  with  the  results,    but   it  is  begin- 
ning to  dawn  upon  the  mind  of  the  advocate 
of  profit-sharing  and  the  student  of  the  labor 
problem  that  it  is   the  employer  who  is    re- 
sponsible for  the  lack   of  growth  of  the  co- 
operative plan.     The  employer  realizes  that 
he  cannot  reduc  the    wages    of  employees 
under  profit-sharing  any  more  than  he  could 
on  a    straight    salary,  without  a  rebellious 
feeling  being   eugendered  aud  all  the  good 
effects  being   dissipated   by  the   almost  cer- 
tain   disaffection    of   the  employee,    who  is 
averse  to  taking   any  chances,   while  at  the 
same  time  perfectly  willing  to  accept  a  share 
of  the  dividends   of  the    business,    with  his 
former  salary  guaranteed.  If  the  year's  busi- 
ness proves  unprofitable  the  employer  is  the 
sole  loser.     That  seems  to  be  the  chief  rea- 
son why  profit-sharing  does  not  grow.— Age 
of  Steel. 

Tin  is  reported  to  have  been  found  on  the 
Colorado  river  in  Texas. 


TABLEWARE  TRUST. 

The  manufacturers  of  tableware  are  forging 
ahead  with  their  proposed  combination,  re- 
gardless of  what  other  trusts  are  doing,  and 
expect  to  be  in  good  working  order  at  an 
early  date.  Eighteen  firms  are  said  to  have 
attached  their  signatures  to  the  agreement, 
and  the  plans  under  which  the  combine  will 
likely  work  have  been  thoroughly  discussed 
and  considered  acceptable.  It  is  expected 
that  a  final  formative  meeting  will  be  held 
this  week,  at  which  officers  will  be  elected 
and  other  important  business  transacted.  It 
is  understood  that  if  the  trust  proves  a  suc- 
cess, one  huge  plant  will  manufacture  all  the 
ware  handled  by  the  combination.  Just 
where  the  big  plant  will  be  located  has  not 
yet  been  decided  upon.— St.  Louis  Stoves 
and  Hardware  Reporter. 

The  heating  of  the  Toronto  city  jail  has 
engaged  the  attention  of  the  authorities,  and 
is  likely  to  be  open  to  tender  in  a  few  days. 
This  will  be  an  important  contract,  and  due 
attention  will  be  given  in  our  columns. 

The  formation  in  Italy  of  a  tin  plate  man- 
ufacturing company  is  announced.  The 
capital  is  $800,000,  and  the  plant  is  to  cost 
$325,000.  The  company  will  be  known  as 
the  Banara  Italian  Steel  and  Tin  Plate 
Manufacturing  Co. 

A  window  screen  entirely  different  from 
anything  yet  produced,  has  been  patented. 
It  is  a  wire  cloth  device,  applicable  either  in 
a  stationary  or  sliding  form,  and  which  can 
be  readily  put  in  position,  being  adjustable 
for  windows  of  different  widths,  while  it  is 
designed  not  merely  to  exclude  flies,  but  to 
allow  for  their  escape  without  letting  in 
others. 

The  German  foreign  trade  is  far  from 
satisfactory,  as  shown  by  the  returns  for  the 
first  half  of  1890.  Pig  iron,  wrought  iron 
and  iron  plates  have  declined  considerably. 
In  wrought  iron  the  falling  off  is  enormous. 
Iron  wire  locomotives  and  the  items  classed 
as  ''  all  other  ironware"  have  again  declined. 
It  is  noteworthy  that  Germany  has  not  only 
lost  ground  in  certain  classes  of  goods  in  for- 
eign markets,  but  that  foreign  industries  have 
successfully  competed  with  the  same  classes 
of  goods  in  Germany.  The  condition  of  the 
other  metal  industries  is  anything  but  satis- 
factory. Only  in  raw  zinc  there  is  a  decided 
improvement,  although  the  result  is  below 
the  level  reach  in  1888.  Copper  and  zinc  in 
sheets  have  remained  stationary  as  against 
1889,  while  as  against  1887  they  have  de- 
clined. Lead  also  has  again  fallen  consider- 
ably. The  glass  industry  has  improved 
slightly,  although  it  has  not  yet  attained 
the  level  of  1888. 

"I  admire  the  man  who  can  realize  thattime 
is  precious,  in  business  hours,  especially,"  re- 
marked a  St.  Louis  hardware  man  to  Stoves 
and  Hardware  Reporter.  "That  man  will 
get  the  ear  of  the  busiest  man  in  the  city 
when  others  will  signally  fail,  and  when  he 


gets  it,  will  keep  it  longer  than  the  uncon- 
scious bore.  The  rule  applies  to  all  branches 
of  business,  to  all  persons.  The  successful 
travelling  salesman  knows  just  when  to  ap- 
proach a  dealer;  he  also  knows  just  how  lontc 
to  try  to  hold  his  attention.  So  it  is  with  the 
interviewer.  If  he  is  judicious  and  exercises 
his  keen  perceptive  faculties  he  will  secure 
columns  of  information  where  the  confiden- 
tial, never-get-through  seeker  after  pointers 
who  wants  to  make  himself  agreeable  at  the 
expense  of  his  victim's  time,  in  nine  cases  out 
of  ten  goes  away  empty-handed.  Young 
men  should  take  warning  by  the  experience 
of  those  whose  places  they  are  aiout  to  fill. 
Be  persistent  butnot  obtrusive;  cautiousbut 
nottimid,  come  to  the  pointat  once  andmake 
your  exit  as  quickly  as  possible.  Then  you 
will  be  welcome  again,  and  in  time  will  be 
granted  an  audience  where  your  competitors 
are  put  off  from  day  to  day." 

Regarding  pig  iron  production  in  the  United 
States  last  year,  the  following  from  the  Bul- 
letin of  the  Iron  and  steel  Association  is  of 
interest  : — "  The  total  production  of  pig  iron 
in  1890  was  9,202,703  gross  tons  against 
7,603,642  tons  in  1889,  an  increase  of  1,599,- 
061  tons,  or  over  21  per  cent.  The  produc- 
tion in  1889  was  over  17  per  cent,  greater 
than  that  of  1888.  The  joint  increase  in  the 
last  two  years  has,  therefore,  been  over  38 
per  cent.  Our  productions  in  1890  v. as 
about  1,200,000  gross  tons  larger  than  that 
of  Great  Britain  in  the  same  year,  and  it  was 
about  600,000  gross  tons  larger  than  that  of 
Great  Britain  in  1882,  which  was  its  year  of 
greatest  production.  The  stocks  of  pig  iron 
which  were  unsold  in  the  hands  of  makers 
or  their  agents  on  the  31st  of  Dec.  last,  and 
which  were  not  intended  for  the  consumption 
of  the  manufacturers,  amounted  to  681,992 
net  tons,  or  608,921  gross  tons,  against  389,- 
244  net  tons  on  the  30th  of  June  last,  277,401 
tons  on  the  31st  of  December,  1889,  and 
563,286  tons  on  the  30th  of  June,  1889.  In 
addition  to  these  unsold  stocks  at  the  close 
of  1890  there  were  at  that  date  in  storage 
warrant  yards  59,289  net  tons,  making  a  total 
of  741,281  net  tons  of  pig  iron  then  on  the 
market." 


MITTENS. 

Best  and  Cheapest  in  tlie  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan   Horse  "—the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


HAKDWAKL. 
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ONTARIO. 

Algoma  Mills— Loughrin,  P.  J.,  general 
store,  assigned  to  Francis  Meindle,  Mattawa. 

Blenheim — Stokes,  J.  C,  baker  and  con- 
fectioner, assigned  to  Henry  J.  Lipsomb, 
Blenheim. 

Claremont  — Hastings,  A.  M.,  hotel,  as- 
signed to  J.  F.  Paxton,  Whitby. 

Dutton— Burgess,  Mary  (Mrs.  Wm.  B.) 
(estate  of)  general  store,  stock  sold. 

Goderich — Proudfoot,  J.  M.,  (estate  of) 
grocery,  etc.,  stock,  etc.,  advertised  to  be 
sold  by  auction  on  24th  inst 

Guelph — Townsend,  K.  S.,  grocery  and 
fruits,  sold  out  to  Wm.  Buckle,  who  is  to  take 
possession  1st  March,  1891. 

Hamilton — Fralick,  F.  J.  &  Co.,  (co  nom) 
clothing,  assigned  to  John  Ferguson,  To- 
ronto; Marsden,  Thos.  &  Son,  picture 
frames,  assigned  to  F.  H.  Lamb,  Hamilton; 
Walker,  Jas.,  mfr.  soap,  deceased. 

Lindsay — Smyth,  R.  &  Son,  dry  goods, 
assigned  to  John  Ferguson,  Toronto. 

London — Balmer,  Robt.  G.,  clothing  and 
gents'  furnishings,  assigned,  and  stock,  etc., 
advertised  to  be  sold  by  auction  on  30th 
inst.;  Gardner,  F.  M.,  (Mrs.  Alex.)  book- 
binder, stationery,  etc.,  assigned  to  N.  P. 
Graydon,  London. 

Milton — Wilson,  Thos.,  boots  and  shoes, 
assigned  to  Jas.  M.  Redmond,  Toronto. 

New  Hamburg — Ritz  Bros.,  (estate  of) 
foundry,  plant,  etc.,  advertised  to  be  sold  by 
auction  on  30th  inst. 

Norwood — Minnaker,  Wm.  H.,  furniture 
and  undertaker,  assigned  to  P.  W.  Reynolds, 
Norwood. 

Ottawa — Lapointe,  F.,  grocer,  assigned  to 
A.  C.  Larose. 

Petrolea — McDermand,  J.  C,  painter  and 
grocer,  advertised  grocery  business  for  sale. 

Renfrew — McLean,  Robt.,  grocery,  as- 
signed. 

Ripley — McLeod,  Donald,  general  store, 
burnt  out. 

Russell — Morrow,  G.  A.,  grocer,  offering 
to  compromise. 

Sarnia — Simpson,  D.  &  Co.,  (estate  of) 
groceries,  stock  sold. 

St.  Marys— Quast  &  Luesing,  boots  and 
shoes,  assigned  in  trust  to  Chas.  Langley, 
Toronto. 

Thornbury — McKenny,  Thos.,  steamboat, 
assigned  to  Chas.  Hunt,  Thornbury. 

Tilsonburg— Bain,  Mrs.  M.  C,  millinery, 
assigned  to  Geo.  H.  Stuart,  London. 

Toronto — Batty  &  Mott,  stoves  and  tin- 
ware, dissolved;  Binsted,  John  &  Son,  build- 
ers, assigned  to  Townsend  &  Stephens,  To- 
ronto; Boyd,  C.  E.,  boots  and  shoes,  assigned 


to  J.M.  Redmond, Toronto;  BiDwnlee,  Chas., 
furniture,  assigned  to  Campbell  &  May,  To- 
ronto; Eaton,  W.  H.,  painter,  assigned  to  E. 
R.  C.  Clarkson,  Toronto;  Purland,  A.  R.,  dry 
goods,  offering  to  compromise;  Tonkin,  John 
J.,  merchant  tailor,  hats  and  furs,  offering  to 
compromise;  Aikenhead,  John  J.,  jeweler, 
assigned  to  E.  R.  C.  Clarkson,  Toronto; 
Hunt,  A.  R.  &  Co.,  (co  nom)  dry  goods,  as- 
signed  to  Thos.  W.  Crothers,   St.   Thomas. 

Union — Westlake,  F.,  carriage  maker,  as- 
signed to  Thos.  W.  Crothers,  St.  Thomas. 

Windsor— Hortin,  Wm.  D.,  drugs,  offering 
to  compromise. 

MANITOBA  AND  NORTH-WEST  TERRITORIES. 

Brandon — Chadey,  A.  M.,  grocer,  stock 
to  be  sold  on  28th  inst.;  Gilchrist,  G.  N., 
merchant  tailor,  assigned  in  trust. 

Glenboro — Livingston,  S.,  (Mrs.  W.  G.) 
general  store,  burnt  out. 

Killarney — Moule,  F.  S.  &  Co.,  general 
store,  assigned  in  trust. 

QUEBEC. 

Buckingham — Cochrane,  Palmer  &  Co., 
grocery,  dissolved,  M.  H.  Palmer  retires. 

Chambly  Canton — Lamoureaux  &  Freres, 
brewers,  assigned. 

Knowlton — Deragon  C.  N.,  butcher  and 
grocery,   assigned. 

Montreal — Abinavitch,  Loui,  merchant, 
assigned;  Beaupre,  Amedee,  grocery,  stock, 
etc.,  advertised  for  sale  by  tender;  Blumen- 
thal,  Myer,  tailor,  demand  of  assignment; 
Lindsay,  Gilmour  &  Co.,  (co  nom)  wh.  dry 
goods,  assigned;  McLachlan  Bros.  &  Co., 
(co  nom)  wh.  dry  goods,  assigned;  Roy,  Jos., 
dry  goods,  assigned;  Bertrand,  F.  X.  &  Son, 
grocery,  stock,  etc.,  advertised  to  be  sold  by 
auction  on  28th  inst.;  Cote&  Frere,  grocery, 
assigned;  Duclos,  J.  C,  wh.  and  retail,  crock- 
ery, assigned;  Senecal,  H.  O.,  confectioner, 
etc.,  assigned;  Swail,  John  &  Co.,  grocery, 
dissolved;  Tigh,  Jas.  &  Co.,  furniture  and 
auctioneers,  demand  of  assignment;  Tigh, 
Jas.  &  Co.,  auctioneers,  assigned. 

Point  Claire — Mount,  W.  F.,  temperance 
hotel,  assigned. 

Point  Rouge — Lesage,  Victor,  general 
store,  stock,  etc.,  advertised  to  be  sold  by 
auction  on  22nd  inst. 

Quebec — Chamberland,  Theophile,  hotel, 
assigned;  Croteau  &  Frere,  wh.  and  retail, 
grocery,  asking  an  extension;  Codbout  & 
Bergeron,  tailors,  assigned:  Pacquett,  Wm., 
grocery,  assigned  in  trust. 

St.  Guillaume  D'Upton — Boucher,  A.  & 
Co.,  general  store,  stock,  etc.,  advertised  to 
be  sold  by  auction  on  29th  inst. 

St.  Johns — Camaire,  Jos.,  saddler,  meet- 
ing of  creditors  27th  inst.;  LaJoie,  E.,  tin- 
smith, stock,  etc.,  advertised  to  be  sold  by 
auction  on  29th  inst. 

St.  Justin  De  Newton — Macintosh,  D.  J., 
general  store,  assigned. 

St.  Louis  De  Mile  End — Cadieux,  J.  B., 
grain  and  wood,  assigned. 

St.  Marthe— Berthiaume,  M.  &  Co.,  gen- 
eral store,  offering  to  compromise. 


St.  Urbain — St.  Marie,  Jos.,  general  store, 
stock,  etc.,  advertised  to  be  sold  by  auction 
on  22nd  inst. 

Valleyfield — Corbeille,  Alfred,  grocery  as- 
signed. 

NOVA  SCOTIA. 

Amherst — Robb,  A.  &  Sons,  foundry  and 
machinists,  Alex.  Robb  deceased. 

Halifax — Crockett  &  Shea,  butter,  eggs, 
etc.,  dissolved. 

Lorneville — Chappell,  Edward,  store,  as- 
signed. 

New  Glasgow — Cummings,  Duncan,  R., 
shoemaker,  assigned. 

Port  Peswick  Harbor — McKinlay,  Jas., 
spool  Mfr.,  assigned. 

Port  Hood — McDonald,  Daniel  A.,  gen- 
eral store,  assigned. 

Pugwash — Copp,  F.  E.,  general  store,  as- 
signed; Elliott,  J.  A.  &  Son,  general  store, 
offering  to  compromise. 

Westport — Glavin,  O.  H.,  general  store, 
assigned. 

Spring  Hill — Faulds,  Andrew,  saloon,  as- 
signed. 

Truro — Guild,  Jas.,  store,  assigned. 

NEW    BRUNSWICK. 

Moncton  — Coffey,  Isaac,  butcher,  assigned. 

Hampton — Tiere,  J.  H.  Lumber,  assigned. 

Richibucto  —  O'Leary,  Henry,  general 
store,  lumber  and  fish,  sold  out. 

Woodstock — Cluff,  Richard,  harness,  as- 
signed. 

PRINCE  EDWARD   ISLAND. 

Eldon — Morrison,  K.  R.,  general  store,  as- 
signed. 

NEWFOUNDLAND. 

St.  Johns — Grace,  T.  &  J.,  grocery  and 
provisions,  offering  to  compromise;  Jordan, 
Andrew,  P.,  grocery  and  provisions,  offering 
to  compromise. 

BRITISH  COLUMBIA. 

New  West  Minster— McKeen,  C.  N.  & 
Son,  grocery,  dissolved.  C.  N.  McKeen 
succeeds. 

Our  last  week's  report  contained  an  error 
with  reference  to  a  Picton  change.  In  cor- 
rection we  have  to  say  that  P.  M.  Millard  did 
not  assign  to  H.  S.  Wilcocks  of  that  town. 
Mr.  Millard's  stock  was  sold  by  bailiff  under 
an  execution  taken  out  by  Mr.  Wilcocks. 


SPRING   ROLLER  AWNINGS. 

One  of  our  subscribers  wishes  to  know 
where  "spring  roller  awnings"  can  be  pro- 
cured. A  representative  of  this  paper  made 
inquiries  here,  but  cannot  learn  what  firm 
manufactures  these.  We  have  examined  the 
advertisements  in  our  exchanges,  and  cannot 
find  any  relating  to  such  an  article.  If  any 
of  our  readers  can  give  us  some  information 
on  this  subject  we  shall  be  pleased  to  have  it. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 
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HARDWARE. 


IMITATION  IS  THE  SINCEREST  FORM 
OF  FLATTERY" 
that  the    GEM    FREEZER     is   recognizeo  as  the   Best  is 

PROVEN  BY  THE  WAY  OUR  COMPETITORS  ARE  IMITATING  ITS  GOOD  QUALI- 
TIES, AND  USE  IT  AS  A  STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL 
THEIR  OWN  GOODS.       WE   LEAD-- OTHERS  FC  LLOW. 


WE  CLAIM  FOR  THE  GEM  FREEZER  NOTHING  THAT  CANNOT  BE 
FULLY  PROVEN.  WE  ONLY  CLAIM  A  DOUBLE  ACTION  BECAUSE  IT  IS 
IMPOSSIBLE  TO  GET    MORE   THAN    TWO    MOTIONS    FROM    ANY  SYSTEM    OF 

GEARING  IN   USE  IN  ANY   FREEZER  AT  THE   PRESENT  TIME. 
DO  NOT  BE   IMPOSED  UPON  BY  THOSE  WHO  MAY  TRY  TO  SELL  YOU  OTHER 
FREEZERS    BY    TELLING    YOU    THAT  THEY   ARE    "  JUST  AS  GOOD  '  *     OR 

"  JUST  THE  SAME  AS  THE  GEM." 
INSIST  ON   HAVING  THE    "  GEM,"   AND  IF  YOU    CANNOT   GET  IT   FROM 
YOUR   REGULAR    JOBBER,  WRITE  TO  US  AND    WE    WILL    TELL    YOU    WHERE 
YOU  CAN  GET  IT,   OH  QUOTE  YOU  PRICES  AND  DISCOUNTS. 


double  action. 
White  Cedar  Pail. 
Gearing  Completely 

Covered 
self-adjusting  scraper. 
Cans  Full  Size. 
Use  Smallest 
Possible  Quantity 

of  Ice. 

well  advertised. 

Thoroughly  Wrapped 

for  protection  in 

Shipping. 


manufactured  by 
AMERICAN   MACHINE  CO., 
lehigh  ave.  &  american  si'., 
Philadelphia.        "m" 


JOHN  H.  GRAHAM   &  CO., 

manufacturers'  agents' 

i  3  chambers  street, 

New  York. 


How  to  Sell  Goods 


Ssnd  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  cosy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.G.A.Lambe&Co, 


Late  Williamson  &  l.uinlx.-. 


-s 


54  &  56  Wellington  St.,  East, 
TORONTO. 


THEBE$TPR°6F0FA 
WELLBALAHCEDMIflD 
1STHE  PURCHASE  9FA 

OmiK  FREEZER 

$hepardHardware<& 

Bimio-N>Y- 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 
HENRY  S.  THQRNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CUKREfiT    JVTARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  23},  24} 

Straits  100  lb  ingots "         . .  23 }  24} 

Strip   "     ....  26},28} 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades — 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

D.C.,  12J  x  17        5  00     .... 

D.X.,  usual  sizes 6  i)0     

D.X.X.        "  S  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  50    5  25 

I.C.,  special  sizes 4  25    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Term. 
Dean  or  J.G.  Grade — 

I.C.  20  X  28,  112  sheets   . .     8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6Jc,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  "  ■  •     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "       0  10}  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    15*c 

3-inch 17 


Boiler  Plate. 

linch $2  75 

5-16"      .'.     2  60 

f     "     and  thicker 2  50 

Sheet  Iron. 

1  to  20  gauge   3,    31 

22  to  24      "      2J,  3 

26  "      3,    3} 

28  "      3},3f 

Canada  Plates. 

Blaina }  bright  3  20    3  25 

Boars  Head "         None 

MapleLeaf "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57}  p.c.  dis. 

Galvanized,  25  to  27}  p.c.  dis. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5},  6 

2fi      "  .      "        5|,6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5A,  6 

5j,  61 


26  gauge, 


5},  6i 


Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71    7} 

1        "  "       6      6\ 

5-16  "  "       5}    6 

%       "  "       5*     5j 

7-16  "  "      5      5{ 

Vt       "  "       4i     4J 

%&34  inch"      3}    3| 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Lake  Superior,  per  lb   0  00    0  00 

Baltimore  "        

English  B.S.  "         U  15}  0  16 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  Jin.  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  19    0  20 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  20    0  21 

Note — Extra  for  tinning,  2}  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb. .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "         0  30 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  2:1    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  06    0  061 

Domestic    "      0  05    0  051 

Zinc  Sheet. 

5  cwt  casks 0  06|  0  07 

Part  casks 0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "       0  04    0  Olf 

Bar,  1  pound 0  05    0  05} 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  19  0  21 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  20}  0  21} 

Other  makes  "     0  18    0  19 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5| 

No.  1  Do "  0    51 

No.  2  Do "  0    4} 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "  "      2  25 

Paris  Green,    per  lb 0  15}  0  16} 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10}    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    Oil 

French  medal   0  12    0  13 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 


HARDWARE. 
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A 11 1  in  u  11  it  ion — Cartridges. 
Kim  Eire  Pistol,  dis.40  to  45  p. c.  Aiuer. 
Rim  Fire  Cartridges,  Dom.  50  and  1U. 
Rim  Fire  Military,  net  list.  Auier. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Auier. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Anier.  net  list.      B.B.  Caps,  discount 

45  p.c.    Aiuer. 

Wads. 
Eley's,  per  1,000 $0  25  SI  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50, 50  and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing.  per  gross  —     0  65  1  59 

Pegging,  "  0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers',  "  ....     0  45  1  60 

Awl  Uafts. 

Patent  Peg,  per  gross 7  50    9  00 

"    Sewing,  "  ....    7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hani. 

Brass,   60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount   35,40  per  cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior — Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list   45,   47£   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47J  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,  per  doz  0  65    0  90 

Diamond,  Shell  "         1  00    1  50 

Nail   and  Spike,  per  gross    2  25    5  20 

Blind  Rollers. 

Annex     1  25    1  75 

Mascot   1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  60  and  5  per  cent,  to  65 

and  5  per  cent. 
Tire,  dis.  50  to  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis,,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.  5  25    7  00 
Braces. 

Barber's 6  00     i  75 

Barber'sRatchet  10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 112    2  35 

Heuis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60,    60  and  10  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis.  60  to  65  per  cent,  and  10 
per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,      per  doz 22  50 

World  "         21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc. 
Plate       "  dis.  50pc. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  1  10 

White,  lump,  per  lb 0  Oil  0  01 J 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  io  oo 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  £  p.c. 

Cradles,  Grain. 

Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33i  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30  0  60 

Wine,  per  doz 1  30  2  25 

Star,         "        2  80  3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50  6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33 J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 

Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent. 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Windoio. 
United  Inches— Box  Price. 

Double 
„    Star.  Diamond. 

Size  Per         Per       Per       Per 

up  to  26        50  ft.        100  ft.     50  ft.    100  ft. 
inches      1.45-1.50  2  15 

20  to  40  in  1.55-1.60  2.35 

41  to  50  3.50-3.60  5  45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7.20 

71  to  80  7  gn 

81  to  85  075 

86  to  90  10'95 

91toii5  1375 

96  to  100  1(;'25 

ioi  to  105  22;00 


Pilkington. 
Ordinary 

1st  break  J3  «5 

2nd       "      a  Ml 

3rd       "       4  GO 

4th       "       4  !)5 

5th       "       5  4o 

6th       "       5  go 

7th       "      6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break 4  30 

2nd      "      4  70 

3rd       "       540 

4tll        "       5  90 

5th       "      e  50 

6th       "      6  90 

7th       "      ; 7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37j 

Handles. 

Axe       per  doz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c. 

Hoe. 
C.  &  B  ,  discount  30  p.c. 

Saw. 
American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian,  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent. 
Light  T  and  strap,  dis  60,62£  percent 

Heavy,  per  lb 0  5    0  05i 

Screw  and  Strap,  per  lb  . .    0  03J  0  04| 
Per  doz.  sets, 

Screw,  Eureka  113    1  so 

Gate,  Clark's 1  50    2  20 

"       Shepherd's 100    150 

_      .                                     Per  doz.  pairs 
Spring    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pel 
cent. 

Planter's  per  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  pergross..     1  00  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can. 
dis.  17J,  20  p.c. 


J|  Bowman,  Kennedy  &  Co., 

LOnSTHDOZsT,    OZLSTT 


HEADQUARTERS  FOR 


Acme  Club  Skates,   Sleigh    Bells,  Cow  Ties,  Snow  Shovels    X  Cut  Saws, 
Buck  Saws,  Axes,  Ammunition,  Sporting  Goods,  all  kinds, 

Cutlery,  Silverware,  &c. 
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Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,  45   per 
cent. 

Horse  Nails. 
Canadian,  dis.50  to  00  per  cent. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
brass  spun             per  lb  ..     0  28    0  31) 
Copper,                          "        . .     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz   . .     2  75    3  25 
Bronze,  Gem,         '*        ....     6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,   porcelain,  F.  & 

L  screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  8J    •}  S? 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross  1  °5    2  50 

Chalk,  "  190     7  40 

Locks— Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitas,  "         3  85    o  00 

Caulking,  each i  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20       25 
Canadian,  35  to  374  per  cent- 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    }™ 

uai„t.  <■  1  Oo     1  50 

Hume  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cent 

Nails. 
Cut.  3   in.   and    upwards, 

per  keg      

Brads  &  Moulding  Nails,  discount  60 

to  60  and  10  per  cent, 
Wire  Nails,  65  to  65  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

son       3  38    4  °° 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)       0  16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "• ....    0  to 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,    with    Pump, 

per  doz ,    19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass  1  oo    A  do 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks. 

perdoz  600    900 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35,  374  per  cent. 
Bailey's  (Stan  R.  &  L.  Co.)  334  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  124  per  cent. 
Bailey's  Victor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

374,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         34 

Sliding  Door,         "       ....  3-J        3$ 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  Per  c- 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 

Rope. 
Sisal,       per  lb  11$  12  \  smaller  than 
Manilla,      "       15    16/7-16,  $c,  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..        15       16 
Jute    "     ...        094      10 


00 


50 


0  95 

1  25 


90 


Rules. 
Boxwood,  dis.  75  &  10. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 

Mrs.   Potts,  per  set 

N.  P. 
Sand  and  Emery  Paper. 
B.&A.,sand,  30  n.c. 

Emery,  per   quire 55 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  4°  per 
cent. 

Kempsbell's  dis.    40,   624  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

»*ausarre  Stuifers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 


65    4  00 


4  00 

5  75 


Screens. 
Window,  patent,  perdoz 
Screw  Drivers. 

Sargent's,  per  doz  

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
'•      ...H.      "      724 
"      F.  H.  Brass  75 
•'     R.  H.      "      70 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33J  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent. 
Heinisb  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set 77    140 


Steel  Shingles. 
The  Meallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25    Disston's,  discount  10  p.c. 

Heavy  Eastlake  Painted 4  00    German,  per  doz 4  75 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off. 

Ties. 
Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12A  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W.,  discount  57$ 
to  624  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 


Light 
Tower  or 


ansard  Galvaniz.  d 


Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  7o 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  2o 

Heavv  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painttd  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis.  7$  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  374  per  cent 

Sieves., 
Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim, 

"  black,        " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    \  gross  boxes 3  25 

i  and  4  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,   English 1  80 

Iron,  American  1  35 


3  75    Brade's 

6  25    S.  &  D.,  discount  35  p.c. 


9  00 
00  10  50 


Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "        0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"    jute   "   


1  15 

1  35 

2  30 
1  80 


5  50 
5  00 
4  50  11  50 


2  00 

3  00 


Spoons  and  Porks. 

Tea  Spoons per  gross    7  50 

Dessert  "     " 

Table       "     

Dessert  Porks.... 
Medium     "      ....         " 
Table  "      ... 


Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13$ 

Pipe,  each  550    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Market,  bright  and  annealed,  oiled 

and  annealed,  Nos.  1  to  16,  net  list 

from  stock  5  p.c.  dis.  from  factory. 

Market,  coppered,  net  list  from  stock 

5  per  cent.  dis.  from  factory. 
Market,  tinned  per  lb   . . .       0  04i  0  08 
Galvanized  Fence,  net  list  from  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's  Wire  on    spools,  dis.  30  to  35 
per  cent 
12  00    Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 

30  00    Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0      J  0  05$ 

27  00  Ditto  Glidden  2  point   ....     0  05$  0  06 

36  00 Galv.  Stec  1,  plain  twist  0  05 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  05    0  051 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  20  p.c 


5  00 
2  35 


21  00 
30  00 
24  00 


2  90 


Squares. 

Iron,  perdoz  165 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  524  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       54 

Wrought  Iron,  dis.  75,  75  and  10  per    Painted  Screen,  p.100  sq  ft 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 


2  25     s;     5 


Stone. 

Washita,  per  lb 0  15  50 

Hindostan,  per  lb 0  06 

"            Slips,  per  lb  9 

Labrador,    per  lb 0  13 

"         Axe,    "      0  15 

Turkey               "       0  50 

Arkansas          "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50  5  00 

Grind,  per  ton   15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron, blued  ortinned,  dis.  424pc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.c 


Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne, dis. 321  p.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  perdoz 1  25    2  00 

Skates. 

Skeleton,  dis.  l»i  p.c. 
Whelpley's  Pat.  Club,   Ladies', 

Brass  Tops,  71  to  9$  in ... .  1  75 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    1  90 
•'  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10 p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    400 
Full-Patent,  "Achieved" action, 
with  1  ew  patent  blades  4  Oo 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


incinnati  bell  Foundry  60 


SUCCESSORS  (N  BLYMYER"BEUS  TO  THE 

BLYMYER  MANUFACTURING  CO 

-CATALOGUE  WITH  2200  TESTIMONIAIS 


(EILS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND   25C.    FOR 


British  Plate  Glass 


KIIOM   STOCK  OR  TO  IMPORT. 


€t 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUlit.lSHED    IN 


Estimates  for  all  sizes  delivered  anywhere  In 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son 


76  KING  ST.  W.,  TORONTO. 


Needham  Veall  &  TYZAGK'S 


Telephone    1112. 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 

Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,  Etc, 

Agents  for  Canada  - 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


1 QAOE  MARK  FOR 


MOllO-V    WARE- 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    GiTJ-A.LIT'y 


TRADE  MARK  FOR 

^W?.RQGERS,;& 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,   Manager. 


Obtained  in   Canada,   United  States,  Great  Britain  and 
all  Foreign  Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH   &  CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


SUBSCRIBED  CAPITAL,  $100,100.    FULL  GOVERNMENT  DEPOSIT. 


Sir  Alex. Campbell. K.C.M.G.  Pres. 
(Lieut  Covr.  of  Ontario) 

John  L.Blaikie  Eso. Vice  Pres. 


Consulting  ^eers 


G.C.ROBB.  Chief  Engineer      A.FRASER.  Secy.Treas 

Head  Office. 

Toronto. 


The  prevention  of   Accident  and  attainment  of   Economy  In  use  of 
Steam,  our  chief  aims. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  eta 

MONTREAL. 


JOHN  J.  CARTSHORE, 

Telephone  616.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
^iron  RailssEcoN^DHANoAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ots 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 

Australian  Fence  Wire  Strainers. 

lend  for  Prices. 


HARDWARE. 


Genuine 
Coppered  Babbitt 

PRICES. 

Anchor    per  lb.    8c. 

(For  Shafting,  etc;) 
Star    per  lb.   l2c. 

(General  Purpose 

Star  and  Crescent    peril).  Hie. 

(Heavy  Machinery.) 

Diamond   per  lb.  _>f>e. 

i Extra  High  Speed.) 

H.  R.  IVES  &  CO.,  Montreal. 

MANUFACTURERS   OF 

Stoves,  Hardware,  Iron  Railing,  etc. 


MQbFmmL  SMELTING  WORKS 


T  AV1NG  been  large  users  of  Antifrietion  Metals  for  many  years,  and 
suffered  from  being  imposed  upon  by  inferior  compositions  under  various 
high  sounding  names,  we  are  now  offering  under  the  above  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  which  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  '>0,  100  and  200  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Price* 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms  :  t>0  days  or  2 
per  cent,  off  for  cash. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let.  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 

MONTREAL. 


Toronto  File  Co.'s  Works, 

99  NIAGARA  ST. 

BERTRAM  &  Co.,    -    Proprietors. 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England 
and  the  United  States.  Using  only  special  steel,  all  files  stamped 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  will  be  given  to  letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO. 


DOMINION  IRON,  STEEL  &  COPPER.BriA  Annealed, 


WIRE 
MANF'G  Co'y 

(LIMITED. 

Wire  Drawers, 
Galvanizers  and 
Manufacturers. 

MONTREAL  AND  TORONTO. 


W 
I 

R 
E 


Oiled,  Galvanized, 
Coppered,  Spring, 
Nail,  Rivet,  Telephone, 
Telegraph  and  TINNED 

(for  Mattress  and  Broom  makers  use.) 
—  AL80— 

"  LYMAN "  274  barb. 

Ribbon,  Thorn  and  IMain  Twist. 


Fencing, 

Wire  Nails  and 
Price  Lists  Furnished  and  Discounts  Quoted  on  application.  Wood  Screws. 


fc> 


0 

'J 


FEB.   7,     91 
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2.00  a  Year. 

1 0  Cents  a  Copy 


-   - 
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Address: 

"HARDWARE," 

NO.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  L 


IMITED, 


Arthur  B.  Lee, 

President. 
— o — 
Importers  of 

BAR  IRON, 

STEEL, 

Shelf  and  Heavy 


[ 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KING  ST.  EAST, 
TAPER  TOOTH. 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLER!  - 


E.  P.  WARE 
Housefurnishings. 

— 0 — 

TORONTO. 


EXTRA  REFINED 


k^i&§^' 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 


\  SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L'D., 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


TORONTO  ROLLINC  MILL  AND  FORCINC  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


MARK. 


TRADE 


*S& 


GRANTED 
1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently    published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


ENGRAVING 

♦.FOR   A%L   • 

Illustrative 

AND 

Advertising 

'  purposes 


J.L.JONES, 

WOOD  ENGRAVER, 

872,I0&I2,KINGSTEAST, 

TORONTO.CANADA- 


COPPERINE. 

William  Hamilton,  i  Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
ALONZO  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPNUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAK. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.  Francois  Xavier  Street 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  Is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

THE    NICKEL    STEEL 
INDUSTRY. 

The  importance  of  the  nickel  resources  to 
the  north  is  attracting  considerable  attention 
among  representative  men  of  the  Dominion. 
On  Friday  afternoon  a  most  influential  depu- 
tation waited  on  Attorney-General  Mowat  to 
lay  before  him  the  advisability  of  locating  in 
Toronto  the  smelting  and  refining  works 
that  would  be  the  outcome  of  fuller  develop- 
ments of  the  immense  nickel  deposits  of  the 
Sudbury  district.  Not  only  is  nickel  found 
there  in  abundance,  but  vast  deposits  of  iron 
ore  are  known  to  exist  on  the  road  from  Coe 
Hill  to  Sudbury.  It  is  desired  that  a  rail- 
way should  connect  these  two  points,  so  that 
the  two  materials  could  be  brought  together 
so  as  to  facilitate  the  manufacture  of  nickel 
steel.  Mr.  Ritchie,  who  is  the  prime  mover 
in  this  undertaking,  has  already  received 
satisfactory  assurance  from  the  Dominion 
Government  that  this  road  will  be  built,  but 
with  the  proviso  that  the  Ontario  Legislature 
deem  it  advisable  to  assist  in  the  erection  of 
works  for  the  manufacture  of  the  ore.  All 
that  is  asked  by  Mr.  Ritchie  of  the  Ontaiio 
Government,  is  a  bonus  equal  to  3  per  cent, 
on  an  expenditure  of  $5,000,000  for  ten  years. 
This  is  intended  to  pay  for  the  erection  of  a 
steel  plant  for  the  manufacture  of  nickel 
steel  in  Canada. 

Both  these  requests  were  asked  of  the 
Dominion  Government ;  but  when  the  peti- 
tion came  to  be  considered  it  was  found  that 
Ontario  possessed  all  the  industries  con- 
nected with  it,  so  Mr.  Ritchie  modified  his 
proposition  to  the  Ottawa  Government,  in 
asking  assistance  in  regard  to  building  of  the 


road,  and  appealing  to  the  Ontario  Legisla- 
ture for  aid  for  the  plant.  He  pointed  out 
that  the  railway  already  built,  as  well  as  that 
portion  to  be  built,  would  profit  by  hauling 
the  material  which  the  proposed  works 
would  consume,  and  which  would  be  pro- 
duced along  the  line  of  road,  but  connecting 
lines  would  also  be  profited  in  exactly  the 
same  way,  and  perhaps  to  even  a  larger  ex- 
tent. They  would  also  receive  a  large  addi- 
tional tonnage  in  the  hauling  of  the  coal  and 
coke  consumed  by  such  works  and  in  the 
shipment  of  the  manufactured  article  to  for- 
eign countries.  As  there  was  yet  no  such 
one  in  operation  in  this  country  he  must 
point  to  the  working  and  the  magnitude  of 
such  as  were  outside  of  the  county. 

It  is  well  known  what  immense  value  is 
placed  on  nickel  and  nickel  steel.  This 
mineral  is  being  used  now  in  the  manufac- 
ture of  the  most  approved  armaments,  and 
the  importance  attached  to  it  is  well  known 
in  all  the  markets  of  the  world. 

Canadians  must  awaken  to  the  knowledge 
of  the  immense  wealth  in  our  iron  and  nickel 
mines,  and  the  great  possibilities  there  are 
in  the  future  if  the  work  is  properly  carried 
on. 


THEIR    CUSTOM    FOLLOWS 
THEIR  CREDIT. 

The  past  few  years  have  been  years  of  un- 
usual trial  to  the  farming  population  of  both 
this  country  and  the  United  States.  The 
causes  are  various,  but  since  the  fact  itself  is 
well  known  and  we  are  not  proposing  a 
scheme  to  put  an  end  to  it,  we  have  no  pur- 
pose in  going  aside  to  enumerate  them. 
What  we  wish  to  consider,  is  that  the  desire 
to  realize  more  from  farming  than  it  has 
yielded  to  tillers  in  recent  years  has  bred  a 
disposition  among  some  of  them  to  counten- 
ance certain  plans  of  radical  reform.  In  the 
United  States  the  lot  of  the  farmer  has  been 


more  straitened  than  it  has  been  here,  and 
from  brooding  upon  it  there  a  new  political 
force  has  been  hatched.  It  is  the  Farmers' 
Alliance,  an  organization  so  strong  that  poli- 
ticians are  very  generally  trying  to  make 
themselves  solid  with  it.  It  already  has  its 
record  of  political  victories,  and  is  growing 
in  numbers,  influence,  and  ambition.  Among 
its  aims,  one  is  the  establishment  of  govern- 
ment grain  warehouses  in   all  farm  districts. 

It  is  sought  to  have  a  government  grain 
warehouse  in  each  farming  locality,  that  the 
farmer  may  obtain  there,  whenever  he  wants 
money,  a  warehouse  receipt  for  any  grain  he 
may  deposit.  The  receipt  is  to  be  a  certifi- 
cate of  value  equivalent  to  the  money  value 
of  the  grain  at  the  market  price  current  at 
the  time  of  deposit;  These  certificates  are 
to  be  in  short  government  currency,  issued 
not  on  a  basis  of  gold  or  silver  in  the  Treas- 
ury, but  of  grain  in  the  Treasury  warehouses 
The  certificates  are  to  be  legal  tender  in  all 
transactions.  Further,  the  option  of  redeem- 
ing his  grain  is  to  be  left  to  the  farmer  if  the 
market  improves  and  he  wishes  he  had  his 
grain  yet.  He  is  to  be  allowed  to  take  his 
grain  out  of  bond  by  returning  his  certificate 
or  its  equivalent,  increased  by  6  per  cent, 
per  annum. 

Thus  the  farmer  would  do  away  with  the 
necessity  of  asking  credit,  so  long  as  he  has 
the  produce  necessary  to  pledge  with  the 
government.  This  would  make  him  a  good 
customer  for  people  he  trades  with.  But  it  is 
also  part  of  the  Alliance  platform  to  doaway 
with  tradesmen,  so  far  at  all  events  as  farm- 
ers are  concerned.  They  are  to  go  in  for  co- 
operation stores,  and  give  no  more  of  their 
substance  to  maintain  a  trading  class.  This 
is  hard.  There  is  no  body  of  people  to  whom 
farmers  are  more  beholden  than  they  are  to 
traders.  These  are  the  men  who  have  been 
carrying  the  farmers  from  one  year's  end  to 
the  other.  The  farming  community  has 
floated  in  a  sea  of  credit,  and  that  they  have 
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not  more  frequently  drowned  in  it  or  stranded 
upon  its  shores  is  due  from  time  immemo- 
rial to  their  friends  the  storekeepers.  But 
now  the  Farmers'  Alliance  would  first  abolish 
the  necessity  tor  credit  and  then  efface  the 
former  dispensers  of  credit  to  them.  When 
they  have  no  longer  need  for  credit  they 
have  no  longer  need  for  the  storekeepers. 
They  have  supported  the  storekeepers  be- 
cause the  latter  gave  credit,  not  because  the 
latter  sought  to  make  a  living  by  trade. 

Is  the  situation  similar  in  this  country  ? 
Does  the  farmer  give  his  trade  to  the  country 
merchant  from  a  "  live  and  let  live  "  motive, 
or  from  a  "  live  "  motive  simply  ?  If  he  could 
do  without  credit  would  he  also  do  without 
the  trader?  We  believe  that  in  most  cases 
he  would.  We  have  the  Patrons  of  Industry 
with  us,  who  are  endeavoring  to  force  traders 
to  surrender  their  profits.  A  dealer  has 
either  to  allow  his  profits  to  be  sweat  down 
to  a  shadow,  or  he  has  to  fight  the  Patrons' 
opposition  in  support  of  another  store.  And 
the  dealer  may  feel  thankful  that  the  Patrons 
do  give  him  a  chance  to  trade  even  on  an 
unprofitable  basis.  They  would  not  if  they 
could  pay  ready  money. 

But  there's  the  rub.  There  is  where  the 
trader  has  his  foot  propped.  The  want  of 
ready  money,  or  of  a  substitute  for  money 
such  as  the  Alliance  is  trying  to  create  in  the 
United  States,  is  a  more  overruling  circum- 
stance with  the  farmer  than  his  connection 
with  the  Patrons.  He  will  have  to  go,  not 
where  his  association  has  secured  low  prices, 
but  where  his  own  thrift  and  honesty  will 
secure  him  credit. 


STORE  IMPROVEMENTS. 

Malleables  or  malleable  castings  form  an 
important  item  in  the  carriage  hardware 
trade.  There  are  various  ways  of  having 
this  stock  kept,  and  many  of  them  are  sadly 
defective.  The  most  approved  method, 
both  for  convenience  and  prominence,  is  as 
follows  : — A  space  should  be  allotted  these 
goods  somewhere  in  the  rear  of  the  store, 
about  four  feet  square;  shelving  to  be  built 
about  the  same  height,  to  contain  a  sufficient 
number  of  boxes  capable  of  holding  the 
different  styles  of  castings.  Each  box  to  be 
6  x  12  inches,  and  for  the  larger  castings 
more  spacious  ones  may  be  used.  It  is  de- 
sirous each  drawer  should  be  sampled,  indi- 
cating what  is  contained  therein.  By  this 
method  is  known  what  castings  are  kept  in 
stock,  and  the  convenience  of  such  a  system 
will  be  appreciated  by  every  salesman.  The 
top  of  what  we  may  term  the  "  malleable 
cabinet  "  may  be  utilised  to  exhibit  some  im- 
proved blacksmiths'  drill  or  any  article  or 
articles  for  which  a  prominent  place  is  re- 
quired. 

White  lead  when  opened  for  the  sale  o{ 
small  quantities  (that  is  a  25-lb.  can)  may  be 
kept  fresh  and  soft  by  filling  the  can  with 
water.  This  prevents  the  lead  from  becom- 
ing hard. 

Many  dealers  who  handle  paints  and  oils 
have  a  custom  of  pumping  their  turpentine 
into  a  tank  from  the  barrel.     This  is  now  be- 


ing done  away  with,  owing  to  evaporation. 
If  turpentine  were  kept  in  the  barrel,  and 
properly  tapped,  no  evaporation  could  take 
place;  but  in  case  of  leakage,  it  would  then 
be  necessary  to  take  some  precaution. 

Such  goods  as  coffee  mills,  iron  toys,  clocks, 
umbrella  holders  and  crumb  brushes  and 
trays,  may  be  tastefully  displayed  on  a  table, 
covered  with  green  baize.  This  may  be 
placed  in  the  centre  of  the  store  and  made 
of  sufficient  length  to  contain  a  varied  as- 
sortment of  such  goods  as  we  mention. 

Granite  or  agate  ware  goods,  should  be 
kept  together,  in  a  similar  way,  and  it  is  de- 
sirable a  full  stock  of  such  goods  should  be 
kept.     They  are  reliable  and  well  known. 

An  improvement  will  be  made  by  reserv- 
ing a  space  for  holloware,  drip  pans  and  dif- 
ferent styles  of  fry  pans.  Such  goods  should 
be  kept  in  the  rear  of  the  salesroom,  and  a 
full  assortment  of  all  sizes  on  sale.  The  fry 
pans  could  conveniently  hang  on  a  wooden 
bar,  made  sufficiently  strong  to  contain  a 
fair  stock  of  all  sizes.  Each  piece  should  be 
marked  and  attention  paid  in  having  this 
stock  well  kept  up. 


getting  or  shutting  their  eyes  to  the  fact 
that  their  own  business  prosperity  depends 
largely  on  the  prosperity  of  their  constitu- 
ents. 

Some  compromises  are  given  out  of  sym- 
pathy for  the  insolvent  who  is  a  decent 
fellow,  and  has  a  wife  and  family  to  support, 
but  who  has  not  in  him  the  elements  of 
success.  Such  sympathy  is  wasted.  It  is 
better  to  extract  the  tooth  at  once  than  have 
a  person  suffer  from  a  lengthened  toothache 
from  the  fear  of  giving  momentarily  greater 
pain  by  the  sudden  wrench. 

A  man  who  is  not  competent  to  run  a 
business  successfully,  will  not  do  himself  or 
his  wife  and  family  any  good  by  trying 
again.  He  will  only  spoil  the  trade  for  some 
of  his. neighbors,  and  come  to  grief  when  he 
is  some  years  older  with  his  constitution 
perhaps  broken  down,  so  that  he  is  unfitted 
to  make  a  respectable  living  at  some  other 
occupation  in  which  he  would  probably 
have  been  successful  in  his  younger  and 
stronger  days. 

[to  be  continued  next  week.] 


CAUSES    OF    FAILURE. 

Failures  seem  to  become  epidemic  in  a 
great  many  places,  one  failure  causing  others, 
the  same  as  a  contagious  disease  will  spread 
from  one  patient  to  another.  Dishonesty  is 
not  such  a  frequent  cause  of  failure  in  this 
country  as  many  people  suppose.  Sometimes 
the  best  of  business  men  have  to  succumb  to 
the  pressure  of  circumstances.  Losses  by 
fire,  sickness  in  the  family,  and  other  misfor- 
tunes over  which  they  have  no  control  may 
sometimes  send  some  of  the  most  hard- 
working, competent,  and  reliable  merchants, 
helplessly  to  the  wall.  In  such  cases  it  is 
the  duty  of  their  creditors  to  help  them  on 
to  their  feet  again,  but  creditors  should  care- 
fully investigate  the  cause  of  every  failure  be- 
fore they  make  up  their  minds  to  grant  a 
settlement.  Men  who  have  not  the  ability  to 
ensure  success,  men  who  through  intempe- 
rance neglect  their  business,  men  who  are 
too  slothful  or  careless  to  attend  properly  to 
their  business,  men  who  are  dishonest,  and 
men  who  through  any  fault  of  their  own 
have  failed,  should  be  refused  a  settlement 
and  put  out  of  business. 

If  the  wholesale  houses  would  take  this 
matter  energetically  in  hand,  and  by  con- 
certed action  investigate  thoroughly  every 
case  of  insolvency,  and  decide  on  business 
principles  who  is  worthy  and  who  is  unwor- 
thy of  a  settlement,  the  retail  trade  of  this 
country  would  very  soon  get  rid  of  these  busi- 
ness epidemics  that  are  scourging  the  life  out 
of  our  provincial  towns  and  villages. 

At  present  the  penny  wise  and  pound 
foolish  course  seems  to  prevail,  creditors 
adopting  the  plan  that  appears  to  bring  them 
the  largest  dividends,  without  thinking  what 
effect  their  decision  will  have  on  the  trade 
of  the  place  where  the  failure  occured,  for- 


THE  TRADE  IN  SKATES. 

The  trade  in  skates  this  season  has  been 
very  satisfactory.  Those  dealers  who  did 
not  lay  in  a  sufficient  quantity  at  the  begin- 
ning of  the  season  had  to  replenish  their 
stock  considerably  to  meet  the  demand. 
The  weather  has  been  all  that  could  be  de- 
sired for  this  healthful  pastime. 

Messrs.  Rice,  Lewis  &  Son,  of  this  city, 
are  among  the  oldest  houses  in  the  skate 
trade,  and  the  exceptionally  severe  weather 
which  is  the  chief  impetus  of  the  trade,  was 
quite  a  surprise  to  them.  In  fact  their  stock 
of  skates  was  entirely  depleted  soon  after  the 
advent  of  the  season's  sport.  They  further 
state  that  skates  for  ladies  have  had  an  un- 
precedented sale.  This  shows  how  popular, 
as  well  as  healthful,  the  skating  pastime  is 
becoming  among  those  of  the  fair  sex.  Many 
country  dealers  have  been  unable  to  procure 
sizes,  which  were  disposed  of  early  in  the 
season.  Consequently  their  trade  in  the 
staple  numbers  has  been  considerably  cur- 
tailed. 


THE  TIN  PLATE  TRADE. 

The  English  export  trade  in  tin  plates  for 
the  year  ending  December  31st,  1890,  is  en- 
.couraging.  Returns  have  been  made  which 
show  an  increase  in  the  volume  of  business 
done,  and  especially  with  the  United  States. 
In  spite  of  the  determined  efforts  of  our 
neighbors  to  supplant  the  supply  of  their 
markets  with  foreign  tin,  by  producing  this 
article  themselves,  they  are  still  importing 
more  largely  than  ever.  As  will  be  seen  by 
the  report,  the  quantity  exported  to  the 
United  States  for  December,  1890,  amounts 
to  25,709  tons,  being  3,944  tons  in  excess  of 
the  corresponding  month  in  1889.  Although 
the  tin  plate  industry  is  in  its  infancy  in  the 
United  States,  it    still    remains    to  be  seen 
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what  the  result  of  their  venture  is.  The 
manufacturers  who  have  embarked  in  the 
industry  will  be  highly  protected  after  July 
ist,  and  many  reason  that  the  cause  of  in- 
creased importations  of  tin  plate  is  to  lay  in 
immense  stocks  before  the  tariff  goes  into 
effect,  rather  than  rely  on  the  productions  of 
their  own  manufacturers. 

There  is  a  notable  decline  in  the  trade 
with  Russia,  which  has  declined  from  1,793 
tons  in  1888  to  160  tons  in  1890.  The  trade, 
however,  on  the  whole  for  the  past  month  is 
very  satisfactory,  the  total  exceeding  that  for 
the  same  month  in  1889.  The  statistics 
showing  the  volume  of  trade  for  the  entire 
year  are  distinctly  encouraging,  since  al- 
though they  reveal  a  slight  diminution  in  the 
quantity  exported,  the  total  value  is  greater 
than  for  any  previous  twelve  months  : — 

Tons.         Value. 
In  '89 the  exports  were.  .430,650    ,£6,030,500 
In'88        "        "  ..391,361        5,546,228 


MONTREAL  BOARD  OFTRADE. 

At  the  adjourned  annual  meeting  of  the 
Montreal  Board  of  Trade  the  following 
officers  were  elected  for  the  year: 

President — Robert  Archer. 

First  vice-president — H.  A.  Budden. 

Second  vice-president — Richard  White. 

Treasurer — H.  Montague  Allan. 

Members  of  council — W.  C.  Munderloh, 
shipping;  A.  A.  Ayer,  produce;  C.  P.  He- 
bert,  groceries;  George  Childs,  groceries; 
James  Slessor,  dry  goods;  A.  Racine,  dry 
goods;  Archibald  Nicholl,  insurance;  J.  C. 
Simpson,  real  estate;  A.  G.  McBean,  grain, 
J.  B.  Learmont,  hardware;  R.  Bickerdike, 
live  stock;   James  A.  Cantlie,  manufacturer. 

Board  of  arbitration  —  Andrew  Allan, 
Charles  Chaput,  J.  P.  Cleghorn,  Hon.  Geo. 
Drummond,  A.  F.  Gault,  Charles  H.  Gould, 
E.  B.  Greenshields,  F.  W.  Henshaw,  Jona- 
than Hodgson,  Mr.  Kerry,  Robert  Redford, 
Hon.  J.  K.  Ward. 


PICTON  BOARDOFTRADE. 

The  Picton  Board  of  Trade  held  its  an- 
nual meeting  on  the  27th  ult.  The  financial 
statement  showed  a  balance  on  hand  of 
$62.99.  The  question  of  urging  the  Federal 
and  Ontario  governments  to  give  aid  for  the 
extension  of  the  Central  Ontario  Railway  to 
Sudbury  .vas  discussed.  This  extension  it 
was  represented  would  be  followed  by  the 
establishment  of  smelting  and  reduction 
works  at  Welter's  Bay.  It  was  resolved  to 
appoint  a  committee  to  wait  upon  the  town 
council  to  effect  joint  action  in  this  matter. 
The  President,  Mr.  W.  Boulter,  and  the 
other  officers  were  re-elected.  In  his  address 
the  President  referred  to  some  of  the  ad- 
vances made  during  the  past  year,  particul- 
arly to  the  Wednesday  market,  and  the  con- 
cession of  single  fate  rates  on  that  day  over 
the  C.  O.R. 


TORONTO  BOARD  OF  TRADE. 

The  annual  meeting  of  the  Toronto  Board 
of  Trade  was  held  on  the  afternoon  of  the 
30th  ult.,  in  the  rotunda  of  the  new  building. 
The  President,  Mr. 'John  I.  Davidson,  was 
in  the  chair.  Nearly  700  members  assem- 
bled. 

Mr.  G.  M.  Rose  read  the  first  report,  that 
of  the  treasurer.  A  comparative  statement 
of  the  membership   and    income    since   the 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 


year  1884  showed  that  the  number  had  in- 
creased from  260  to  917,  and  the  income 
from  $2,807.71  to  $10,123.91.  The  surplus 
this  year  was  $3,661.67,  which,  added  to  the 
accumulation  of  the  surpluses  of  previous 
years,  amounted  to  $15,285.02,  of  which  $12,- 
520  had  been  invested  in  the  new  building, 
$2,667.03  being  deposited  in  the  Imperial 
Bank,  leaving  a  balance  in  hand  of  $97-99- 
The  gratuity  fund  now  amounts  to  $50,- 
774.83,  invested  in  debentures,  mortgages, 
and  on  deposit  in  the  bank  of  Commerce. 
Thirteen  deaths  had  occurred  during  the 
past  year,  making  37  the  total  number  of 
deaths  since  the  establishment  of  the  fund 
in  1886,  $37,038.21  having  been  paid  out  to 
the  widows  and  children  of  deceased  mem- 
bers to  date. 

This  report  was  adopted. 

The  President's  report  was  an  able  survey 
of  the  commercial  features  of  the  year.  He 
touched  on  the  greater  expensiveness  of 
doing  business  these  days  mainly  because 
of  the  development  of  the  commercial  travel- 
ler system  and  the  necessity  of  advertising. 
He  said  : — "  No  merchant  can  hope  to  build 
up  or  maintain  a  successful  business  who 
does  not  advertise  liberally,  and  we  can  form 
some  idea  of  what  that  means  by  a  glance 
at  the  well  filled  columns  of  our  daily  jour- 
nals and  trade  papers."  He  adverted  to  To- 
ronto's need  for  civic  reform,  spoke  hopefully 
of  the  agricultural  prospects,  referred  to  the 
steps  which  have  recently  been  taken  by  enter- 
prise and  statesmanship  to  developnew  mar- 
kets, touched  on  the  new  Banking  Act,  and 
spoke  at  some  length  on  our  mineral  wealth, 


particularly  in  Algoma,  and  on  the  possibili- 
ty of  Toronto  being  the  seat  of  the  nickel 
manufacture. 

The  officers  of  the  Board  for  the  current 
year  are  :  Mr.  John  I.  Davidson,  President; 
Messrs.  H.  H.  Baird  and  Hugh  Blain,  Vice- 
presidents;  Mr.  G.  M.  Rose,  Treasurer,  and 
the  following  members  of  committees  : 

Representatives  on  harbor  commission — 
].  H.  G.  Hagarty,  vessel  owner  ;  J.  T. 
Mathews,  vessel  owner. 

Representatives  on  Industrial  Exhibition 
— James  Carruthers,  grain  merchant;  W.  B. 
Hamilton,  boot  and  shoe  manufacturer;  H. 
W.  Nelson,  woodenware. 

Board  of  arbitration — W.  Galbraith,  grain 
merchant;  Joseph  Oliver,  lumber  merchant; 
J.  H.  G.  Hagarty,  vessel  owner;  J.  D.  Laid- 
law,  grain  merchant;  M.  McLaughlin,  miller; 
R.  S.  Baird,  Confederation  Life  Insurance 
Company;  J.  Carrick,  grain  merchant;  J.  L. 
Spink,  miller;  T.  Flynn,  grain  merchant;  R. 
J.  Stark,  grain  merchant;  S.  Crane,  coal  mer- 
chant; J.  H.  Sproule,  grain  merchant. 

Council — A.  A.  Allan,  wholesale  hats  and 
furs;  D.  W.  Alexander,  wholesale  leather; 
W.  R.  Brock,  importer  of  dry  goods;  John 
Brown,  miller;  William  Christie,  biscuit 
manufacturer;  B.  Cumberland,  vessel  owner; 
John  Donogh,  wholesale  lumber;  R.  W. 
Elliot,  wholesale  druggist;  W.  B.  Hamilton, 
boot  and  shoe  manufacturer;  William  Ince, 
wholesale  grocer;  Robert  Jaffray, real  estate; 
A.  A.  Lee,  hardware;  W.  D.  Matthews,  grain 
merchant;  Elias  Rogers,  coal  merchant;  D 
R.  Wilkie,  cashier  Imperial  Bank. 


YIELD  OF  PRECIOUS  METALS. 

The  annual  report  of  the  product  of  the 
precious  metals  in  the  States  and  territories 
west  of  the  Missouri  Valley  has  been  awaited 
eagerly  and  will  be  read  with  much  interest. 
The  total  product  of  gold,  silver,  copper  and 
lead  in  the  year  1890  was  the  largest  ever 
known  in  our  history,  amounting  to  $126,- 
804,855.  This  does  not  include  the  product 
of  Mexico  or  British  Columbia.  The  figures 
for  the  year  1889  did  not  fall  far  short  of 
those  in  1890,  but  in  1888  were  $14,000,000 
less,  in  1887  they  were  $23,000,000  less  and 
in  1885  nearly  $40,000,000  less.  The  increase 
is  chiefly  in  silver  and  copper.  The  gold 
product  of  the  region  in  question  was  $31,- 
695,361.  Of  silver  it  was  $62,930,000,  nearly 
double  what  it  was  in  1880.  The  total  pro- 
duct of  copper,  figured  at  14  cents  a  pound, 
was  $20,596,092.  The  lead  product  for  1890 
was  $11,509,571,  a  decline  of  $3,000,000  from 
1889.  Twenty  years  ago  all  the  lead  pro- 
duced in  the  United  States  was  mined  in 
Missouri  and  Illinois.  It  amounted  in  value 
to  about  $1,000,000. 

An  exchange  says  :  Sea-going  ships  may 
soon  steam  up  and  down  the  great  lakes,  in 
a  direct  trade  with  Europe,  now  that  the  Cana- 
dian canals  have  been  deepened  to  accomo- 
date vessels  drawing  9  feet.  The  proposition 
is  to  organize  a  company  and  build  ten 
steamers,  costing  from  $125,000  to  $150,000 
each,  for  a  weekly  line. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


.3  7    Front    Street   West, 
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DEAD  SHOT  F.  G. 
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DEAD  SHOT  F.  F.  G. 


GUNPOWDER.    "American  Dead  Shot."     TRY  IT. 


STORE  IMPROVEMENTS. 

BY   A.    PADLOCK. 

Come  on,  ye  hardware  men,  and  give  us 
some  of  your  good  ideas.  Surely  there  must 
be  a  good  many  proprietors,  managers,  and 
clerks  in  the  hardware  trade  in  this  fair  Do- 
minion, who  know  something  worth  telling. 
Don't  be  selrish.  Some  of  us  in  small  towns 
cannot  afford  to  travel.  Hardware  is  a  busi- 
ness that  requires  a  good  deal  of  study,  and 
we  should  aim  to  know  as  much  as  we  can 
learn.  I  think  every  dealer  should  take  the 
Hardware  journal. 

A  good  way  to  keep  small  catalogues, 
circulars,  etc.,  is  to  take  good  strong  paper 
boxes  and  label  them  under  each  line  of 
goods  as  carriage  hardware,  carpenters' 
tools,  etc.  Then  assort  out  circulars,  etc., 
and  keep  in  each  box.  For  smaller  price 
lists  and  quotations,  take  a  piece  of  strong 
brass  wire,  fasten  on  one  end  a  piece  of  zinc, 
then  put  your  lists  on  it.  This  is  also  a  good 
way  to  keep  copies  of  orders  from  travellers, 
and  orders  for  goods  from  customers.  Every 
dealer  should  keep  a  shipping  book  on 
the  desk,  and  write  down  all  orders  for 
goods  to  be  sent  out.  Then  you  won't  for- 
get to  send  anything.  Orders  often  come 
in  by  letter  that  take  about  half  an  hour 
to  read.  By  writing  it  out  can  be  known  what 
is  wanted  at  a  glance.  Displaying  small 
goods  helps  to  increase  your  sales.  Have 
lines  above  counters.  A  good  way  to  make 
a  line  is  to  get  gas  pipe  the  length  of  your 
counters,  hanging  on  small  wire  or  chain 
from  the  ceiling.  Then  fasten  locks,  knobs, 
small  tools,  etc.,  on  gas  pipe.  First  paint 
pipe  with  vermilion. 

A  good  way  to  keep  sheet  zinc  is  to  lay 
the  cask  on  its  side  and  draw  out  what  is 
wanted.  About  half  a  dozen  sheets  will  come 
out  at  once.  I  find  this  a  better  way  than 
standing  on  end  or  taking  all  out  of  cask. 

The  want  book  spoken  about  in  my  last 
should  be  fastened  with  a  string  and  let  hang 
inside  counter. 


HOW  TO   IDENTIFY  A  DRUMMER. 

"  There  is  no  source  of  annoyance  to  a 
travelling  man  so  great,"  remarked  one  of 
the  fraternity  the  other  evening,  "  as  the 
necessity  to  which  we  are  frequently  put  of 
securing  men  to  identify  us  when  we  desire 
to  cash  drafts  or  money  orders.  We  are, 
all  of  us,  annoyed  and  embarrassed  at  such 
time,  and  I  never  saw  any  scheme  to  do 
way  with  the  difficulty  until  one  day  last 
week  in  Des  Moines,  Iowa. 

"  After  dinner  a  friend  of  mine  said  to 
me,  'come  down  to  the  bank  a  minute. 
Want  to  show  you  something.' 

"  We  went  down,  and  he  remarked  to 
the  paying  teller  : 

"  '  Draft  here  for  me?'  'Yes,  sir,'  respond- 
ed the  banker. 

"  '  Photograph  accompanying  it?'  '  Yes 
sir.' 

"  '  Please  look  at  it  and  see  if  I  am  the 
man.' 

"  The  clerk  did  so.  He  was  the  man, 
and  a  moment  later  he  had  his  money,  and 
had  been  subjected  to  no  trouble  or  mortifi- 
cation at  all. 

"  He  told  me.  as  he  went  out,  that  he  im- 
mediately returns  the  photograph  to  his 
house.  They  always  inclose  it  with  drafts. 
It's  the  cleverest  scheme  I  ever  saw." — Bos- 
ton Journal  of  Commerce. 


COIN    SWEATING 
ELECTRICITY. 


BY 


In  a  recent  issue  we  refered  to  the  pos- 
sible adoption  of  electric  welding  to  the 
minting  of  bi-metallic  coins.  The  idea  is  in- 
genious, and  likely  to  prove  entirely  success- 
ful. It  now  appears,  if  newspaper  reports 
may  be  credited,  that  electrical  methods 
have  already  been  applied  to  reducing  the 
weight  of  coins,  but  for  a  less  laudable  object 
than  that  mentioned  in  our  recent  writing. 

It  has  recently  been  noticed  that  a  large 
number  of  light  gold  coins  are  in  circulation, 
and  the  discovery  has  been  made  that  the 


"  sweating  "  is  accomplished  by  electrolysis. 
The  scientific  swindler  constructs  an  electro- 
deposition  plant,  using  a  ten  dollar  gold 
piece  as  an  anode  and  a  small  metal  plate 
as  a  cathode.  The  battery  is  "  set  in  mo- 
tion" (  newspaper  scientific  terminology  ), 
and,  presto !  in  a  few  minutes  50  cents' 
worth  of  gold  is  deposited  on  the  metal 
plate,  and  the  gold  coin  is  worth  so  much 
less  than  before. 

As  the  gold  is  removed  equally  from  all 
parts  of  the  surface  of  the  coin,  its  appear- 
ance is  scarcely  altered  by  the  process,  only 
an  expert  being  able  to  detect  the  slight 
blurring  of  the  design  and  lettering.  When 
the  coins  come  to  be  weighed,  however,  the 
result  is  more  apparent,  and  cases  have 
lately  come  to  light  where  large  payments 
made  in  gold  have  revealed  light  weight  to 
the  tune  of  several  hundred  dcllars. 

Truly,  this  is  the  age  of  electricity,  when 
electrolysis  is  turned  to  account  by  thieves 
and  swindlers  for  sweating  the  currency  !  It 
is  to  be  hoped,  for  the  vindication  of  science, 
that  the  same  subtle  agent  that  is  at  present 
being  subverted  to  further  such  nefarious 
schemes  will  bring  about  the  capture  of  the 
schemers. — Electrical  Review. 


The  Empress  of  Japan,  a  steel  twin-screw 
steamer,  built  for  the  Canadian  Pacific  Rail- 
way Company,  has  been  launched  from  the 
yard  of  the  Naval  Construction  and  Arma- 
ments Company,  at  Barrow,  England,  being 
the  second  launched  from  the  same  yard  for 
the  same  company.  A  third  is  at  present 
under  construction.  She  is  485  feet  long, 
440  feet  between  perpendiculars  ;  breadth, 
moulded  51  feet  ;  depth,  moulded,  36  feet  ; 
tonnage  5,700  tons  gross.  The  engines  will 
indicate  10,000  horse  power. 


Every  line   of  goods  embodies    a  history  and  a 
science  worth  years  of  study  to  understand. 

G-oods  conveniently  located  save  time,  money 
and  temper  in  showing. 

Restore  goods  to   their  proper  places  as  soon 
after  using  as  possible. 


HARDWARE, 


CORRUGATED 
STEEL    PASTBNEES. 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


The  Clementsport  Iron  Company,  limited, 
a  Nova  Scotia  concern,  will  seek  incorpora- 
tion. 

The  mines  of  the  world  last  year  produced 
value  to  the  amount  of  $1,876,000,000,  of 
which  $700,000,000  was  in  coal. 

Mr.  J.  A.  Kilpatrick,  foreman  of  the  Car 
Wheel  Foundry,  St.  Thomas,  has  left  for 
Montreal  to  take  charge  of  the  works  there 
for  a  short  time. 

The  Rat  Portage  reduction  works  will  be- 
gin operations  about  15th  April.  Ore  will 
be  purchased  from  Port  Arthur  and  from  the 
miners  on  the  Lake  of  the  Woods. 

At  the  Joggins  Coal  Mining  Association 
annual  meeting,  held  recently  at  St.  John* 
N.B.,  the  question  of  six  months'  extension 
of  time  to  enable  an  English  syndicate  to 
complete  the  purchase  of  the  property  was 
considered. 

Aid.  Blaicher,  of  the  Hamilton  City  Coun- 
cil, is  in  communication  with  the  agents  of  an 
English  syndicate  who  are  looking  for  a  site 
on  which  to  start  large  smelting  works.  The 
Council  of  the  Board  of  Trade  is  to  meet  to 
discuss  the  matter. 

Mr.  J.  H.  Fairbank  has  taken  charge  of 
the  Stevenson  Boiler  Works,  Petrolea,  and 
is  now  proprietor  of  the  same.  Mr.  A.  Kav- 
anagh  is  manager  at  the  works,  having  been 
for  a  long  time  connected  with  the  establish- 
ment, and  matters  will  go  on  much  the  same 
as  formerly. 

A  great  mass  of  mica  is  said  to  have  been 
discovered  in  the  mountains  of  British  Col- 
umbia, near  the  head  of  the  Tete  Jaune 
Pass,  40  feet  wide  and  50  feet  high  in  the 
exposure,  which  indicates  that  there  is  "a 
mountain  of  mica."  The  quality  is  said  to 
be  very  fine. 

About  6.30  p.m.  on  Saturday  last,  the 
wareroom  in  the  hinge  factory  of  Cowan  & 
Britton,  Gananoque,  Ont.,  was  discovered  to 


be  on  fire,  caused  by  the  upsetting  of  a  coal 
oil  lamp.  The  amount  of  damage  done  is 
not  yet  fully  ascertained.  The  loss  on  stock 
is  considerable.  Insurance  is  in  the  British 
American. 

The  store  and  stock  of  Mr.  Wallace  Ander- 
son, Simcoe,  Ont.,  is  very  attractive.  Not 
only  the  stock  of  hardware,  but  the  display 
of  silver-plated  ware,  is  very  fine.  A  few 
years  ago  we  would  have  expressed  surprise 
at  such  stocks  in  a  country  town  but  the  dis- 
play cf  goods  made  by  hardware  dealers  in 
towns,  is  far  more  elaborate  than  that  made 
by  many  engaged  in  city  trade. 

In  reference  to  the  offer  of  the  owners  of 
certain  nickel  mines  in  Ontario  to  give  free 
of  charge  100,000  tons  of  nickel  ore  to  the 
British  Government  for  experimental  pur- 
poses, advices  have  been  received  to  the 
effect  that  the  Imperial  authorities  will  accept 
the  offer  in  the  event  of  the  tests  of  the  nickel 
steel  armor  plating  nuw  being  conducted  by 
the  Admiralty  proving  successful. 

A  celebrated  American  firm,  who  manu- 
facture building  hardware,  have  introduced 
a  line  of  aluminum  goods,  embracing  knobs, 
escutcheons,  sash  lifts,  etc.,  designed  more 
especially  for  high-class  residences.  Already 
these  goods  have  been  used  to  some  extent, 
and  when  it  is  known  that  this  metal  is 
used  in  the  manufacture  of  such  goods  no, 
doubt  the  trade  will  enlarge  considerably. 

The  stock  and  store  furniture  of  Mr.  Wil- 
liam Foley,  hardware  merchant,  Lindsay, 
Ont.,  is  to  be  sold  by  tender  on  Tuesday,  Feb. 
17th.  The  stock  in  trade,  including  the  fit- 
tings, are  valued  at  $2,030.72.  Both  stock 
list  and  goods  can  be  inspected  on  the  premi- 
ses on  any  week  day  upon  application  to 
Mr.  Peter  Mitchell,  assignee.  The  terms  of 
sale  are  one-half  cash,  balance  at  three 
months  without  interest,  on  furnishing  ap- 
proved joint  notes. 

The  Souris  coal  field,  situate  about  thirty 
miles  south-west  of  Alameda,  Ass.,  is  being 
rapidly  developed  for  local  use  by  farmers, 
and  the  coal  is  unlimited  in  quantity  and  un- 
surpassed for  most  purposes  in  quality.  The 
farmers  come  for  60  or  70  miles  to  get  the 
coal,  which  is  sold  at  the  rate  of  $1,150  per 


load  of  3,000  or  at  $1  per  ton  at  the  mines. 
When  the  railway  reaches  the  mines  it  will 
be  a  great  boon  for  the  people  of  Manitoba 
and  other  districts. 

Mr.  H.  P.  Macintosh,  president  of  the  Ca- 
nadian Copper  company,  one  of  the  largest 
producers  of  copper  and  nickel  in  the  Sud- 
bury district,  was  in  Montreal,  on  the  30th 
ult.,  on  his  return  to  his  home  in  Cleveland. 
He  has  been  visiting  the  mines  at  Sudbury, 
and  reports  a  good  business  and  excellent 
prospects. 

We  are  in  receipt  of  an  85-page  catalogue 
from  Walter  H.  Cottingham  &  Co.,  Montreal, 
importers  and  manufacturers  of  paints  and 
varnishes.  It  is  handsomely  illustrated  and 
contains  price  lists  of  the  various  brands, 
including  their  famous  "Green  Seal  Brand." 
This  is  one  of  the  neatest,  most  attractive 
catalogues  for  hardware  men  and  dealers' 
supplies  that  we  have  seen.  The  firm  will 
send  catalogue  upon  application.  Every 
pushing  man  in  the  trade  should  have  it. 

SQUARE  ROPE  DRIVING. 

Sqnare  leather  ropes  have  been  success- 
fully used  in  England.  They  are  especially 
suited  for  what  are  called  "quarter  twist " 
belts,  not  being  affected  by  the  diagonal 
strain  as  a  flat  leather  brand  is.  The  sec- 
tions are  square,  equilateral,  and  the  grooves 
in  which  they  run  are  made  to  an  angle  of 
forty-five  degrees,  so  there  is  a  perfect  fit  of 
one-half  the  surface  of  the  rope,  and  more 
than  is  possible  with  a  flat  band  of  equal 
weight,  and  the  traction  is  more  because  of 
the  angles. 

The  square  leather  ropes  employed  for 
main  driving  are  about  i}(  inches  square, 
and  made  up  of  layers  of  leather  cemented 
so  the  whole  is  uniform  and  continuous.  A 
rope  of  this  size  weighs  a  pound  for  each  foot 
of  length,  and  will  sustain  a  pull  of  600 
pounds.  A  single  rope  of  similar  size  will, 
at  a  speed  of  2,500  feet  a  minute,  transmit 
25  horse-power.  They  are  driven  at  much 
higher  speed  than  this  and  in  some  cases  to 
6,000  feet  per  minute  ;  a  safe  or  suitable 
speed  is  from  4,000  to  5,000  feet  a  minute. 
These  square  ropes  are  worth  a  trial,  and 
the  leather  band  manufacturers  would  no 
doubt  be  glad  to  furnish  such  ropes,  as  they 
could  be  made  up  from  "small  stock." — 
[Industry. 


HARDWARE. 


FOUL    PIPES. 

Cast-iron  foul-air  pipes  located  on  the 
outside  of  buildings,  says  the  Building  Re- 
gister, are,  under  some  circumstances, 
among  the  most  potent  and  insidious  means 
of  introducing  drain-gases  into  sleeping  and 
other  apartments. 

For  obivious  reasons,  it  is  neccessary  that 
the  air  in  ventilating  pipes  must  be  warmer 
than  the  outside  air,  to  establish  and  main- 
tain an  up-  draft  therein.  If  the  pipe  is  ex- 
posed, it  is  impossible  to  obtain  such  a  draft 
to  a  serviceable  extent  in  cold  weather.  The 
pipe  fills  with  gas,  which  is  retained  under 
pressure  by  the  cold  air  above,  and  for  want 
of  a  draft  escapes  by  any  lateral  vent  con- 
veniently offered. 

The  vicissitudes  of  the  weather  frequently 
develop  flaws  in  the  iron  into  apertures,  and 
cause  the  pipes  to  crack.  When  such 
openings  occur  near  a  window  or  fresh  air 
inlet,  quantities  of  drain  emanations  in  the 
pipe  escape  and  are  wafted  into  windows  or 
drawn  into  those  inlets,  and  thus  incorpor- 
ated in  the  air  of  inhabited  rooms. 

In  a  recent  case,  in  which  the  presence  of 
drain-gas  was  offensively  perceptible,  the  in- 
spector failed  to  find  any  defect  in  the  in- 
door plumbing,  and  almost  dispared  of  find- 
ing a  solution  ot  the  difficulty,  until  he  dis- 
covered a  crack  jn  the  outside  ventilating- 
pipe,  almost  in  front  of  the  opening  ot  the 
fresh-air  inlet.  Thus  is  manifested  another 
instance  of  the  extent  to  which  the  health 
and  lives  of  the  inhabitants  of  modern  dwell- 
ings depend  upon  the  intelligence  and  con- 
scientiousness of  the  plumber 


REGISTRATION  OF  PLUMBERS. 

The  court  of  plumbers'  Company  held 
their  annual  conference  with  the  Registration 
Committee  at  the  Cannon  Street  Hotel  Lon- 
don Eng.  last  week  The  Master  (Mr. 
W.  H.  Bishop)  congratulated  the  members 
on  the  fact  that  the  number  of  plumbers 
registered  during  the  past  year  showed  a  con- 
siderable increase  over  the  numbers  for  pre- 
vious years.  Sir  Philiph  Mangus  referred  to 
the  very  large  increase  in  the  attendance  at 
the  plumbing  classes,  and  stated  that  there 
were  now  about  1,300  studentsintheseclasses 
throughout  the  United  Kingdom.  He  di- 
rectly attributed  this  increase  to  the  efforts 
of  the  Plumbers'  Company  in  connection 
with  the  National  System  of  Training  and 
Registration  of  Plumbers.  The  rapid  spread 
of  these  classes  had  created  a  great  demand 
for  qualified  teachers,  and  it  had  been  found 
very  difficult  to  obtain  the  services  of  teach- 
ers qualified  to  give  the  requisite  instruction 
in  both  the  theoretical  and  practical  branches 


of  the  plumbing  craft.  The  Plumbers'  Com- 
pany were  doing  their  utmost  to  meet  this 
demand,  and  he  felt  confident  that  the  graded 
syllabus  of  instruction  which  they  had  pre- 
pared would  ultimately  lead  to  the  desired 
result.  Considerable  discussion  arose  as  to 
whether  any  applicant  should  be  admitted 
to  the  register  without  examination  ;  the 
majority  of  the  speakers  concurring  in 
the  view  that  the  best  course  would  be  to 
make  it  generally  known  that  after  a  fixed 
date,  not  far  distant,  all  applicants  for  regis- 
tration would  be  obliged  to  undergo  examin- 
ation. With  regard  to  the  question  of  ap- 
prenticeship, the  general  opinion  seemed  to 
be  that  the  revival  of  the  apprenticeship  sys- 
tem in  a  modified  form  was  desirable  in  the 
common  interests  of  the  trade  and  the 
public.  Several  speakers  urged  that  youths 
entering  the  plumbing  trade  should  be  ap- 
pi  enticed,  not  to  the  master  plumbers,  but  to 
the  journeymen  under  whose  direction  they 
had  to  work,  and  that  they  should  undergo 
a  course  of  technical  and  scientific  instruc- 
tion simiultaneously  with  their  apprentice- 
ship.—  Ironmonger. 


A  hot  water  boiler  is  being  made  in  Sar- 
nia,  Ont.,  for  the  Doherty  Manufacturing  Co. 
It  is  of  the  horizontal  cast-iron  sectional 
type,  and  will  heat  from  800  to  5,000  feet  of 
i-inch  pipe. 

The  last  issue  of  the  Master  Steam  Fitter, 
printed  in  Chicago,  has  been  received.  In 
it  is  recorded  the  change  in  the  editorial  de- 
partment, and  Mr.  Thos.  P.  Pemberton  takes 
control.  From  past  acquaintance  with  this 
periodical,  we  can  say  that  the  popularity  it 
has  acquired  justifies  the  promise  of  a  still 
greater  success. 

There  was  a  large  gathering  ofthe  employes 
of  Messrs.  Keith  &  Fitzsiminons.  King  street 
east,  last  Friday  evening,  when  Mr.  W.  J. 
Wilson,  who  has  been  a  much  esteemed  em- 
ploye of  the  firm  for  a  number  of  years,  was 
presented  with  a  handsome  dinner  set  by 
the  firm  and  with  a  chaste  case  of  cutlery  by 
the  employes  on  the  occasion  of  his  marriage 
to  Miss  M.  Shields,  of  this  city. 

The  President  of  the  Brooklyn,  N.Y., 
Master  Plumbers' Association  has  compiled 
a  book  for  the  use  of  the  association,  whic  h 
for  usefulness  cannot  be  surpassed.  The  fol- 
lowing description  is  taken  from  the  Metal 
Worker  : — The  book,  of  oblong  shape  and 
convenient  size,  is  bound  in  red  cloth.  On 
the  first  pages  are  given  lists  of  the  officers 
of  the  association,  together  with  members  of 
the  standing  committees.  This  is  followed 
by  a  list  of  the  dales  of  meetings,  and  then 
comes  an  official  list  ofthe  licensed  plumb- 
ers and  members  of  the  Master  Plumbers' 
Association,  numbering  355  in  all.  With 
the  names  the  street  addresses  are  given, 
which  will  be  found  of  great  convenience 
when  the  list  is  made  use  of.  Another  fea- 
ture worth  noting  is  that  a  few  blank  pages 
are  left  at  the  end  for  registering  additional 
names.     The  list  of  dealers  who  have  signed 


the  Brooklyn  agreement  is  presented,  and 
then  comes  a  reference  to  the  Department  of 
Health,  giving  all  the  officers  and  inspec- 
tors and  the  rules  and  regulations  govern- 
ing the  drainage  and  plumbing  of  new  build- 
ings. In  a  similar  way  the  rules  and  legu- 
lations  concerning  water  and  sewers,  to- 
gether with  a  list  of  officers  of  the  Depart- 
ment of  City  Works,  is  presented.  Finally, 
the  ordinances  relating  to  the  Brooklyn 
Water  Works,  and  fixing  regular  and  special 
water  rates,  are  printed  in  full.  The  informa- 
tion contained  in  this  little  publication  is  of 
extreme  value  to  all  plumbers,  and  has  the 
merit  of  being  presented  in  a  very  convenient 
form. 

SITUATION  WANTED. 


SITUATION    WANTED    AS    HARDWARE 
Traveller  or  Sale>nian.    Thoroughly  posted 
in  retail  trade.    Address.  Iron,  this  office.  12 
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■  ADVERTISEMENT  I 
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1    HARDWARE.    I 
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When  writing  to  our  advertisers  please  inclose 
the  above. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 

E.  R.  C.  CLARKSON 

TRUSTEE  AND  RECEIVER 

In    affiliation    with  TORONTO, 

JNO.  B.  CLARKSON 

Temple  Buildings,   -    •    -    MONTREAL. 

Correspondents  at  London,  Glasgow,  Birming- 
ham, Hudderstield,  Manchester,  Liverpool, 
Winnipeg.  t3TA  special  Accountancy  Depart- 
ment of  the  business  has  recently  been  formed 
under  the  management  of  Mr.W.  H.  CROSS 
and  a  staff  of  able  assistants.  All  professional 
work  will  receive  prompt  and  careful  attention 

Window  Glass. 

We  are  now  booking  orders  for 
Window  Glass  for 

SPRING   DELIVERY. 


Write   for  Prices. 


WALTER  H  COTTINCHAM  &  CO,, 

56  St.  Peter  St.   MONTREAL, 


HARDWARE. 


A  NEW  ORGANIZATION. 

A  small  brass  button,  with  the  initials 
"T.  C."  on  the  face,  is  worn  by  a  large  num- 
-  ber  of  commercial  travellers  at  this  time. 
This  represents  a  membership  of  an  organ- 
ization known  as  the  Travellers'  Circle.  The 
headquarters  of  this  society  is  at  Hamilton, 
with  branches  at  Toronto  and  London,  and 
steps  are  being  taken  to  locate  a  branch  at 
Montreal,  Winnipeg,  and  Vancouver  or  Vic- 
toria. The  object  of  the  order  is  to  promote 
temperance,  religion,  and  morality  among 
commercial  travellers.  The  membership  now 
numbers  abont  ioo,  and  this  is  augmented 
at  every  fortnightly  meeting. 

Mr.  E.  Fielding  is  the  secretary.  At  the 
meeting  held  by  the  London  Circle  last 
Saturday  a  very  interesting  paper  was  read 
by  Mr.  Geo.  W.  Armstrong  entitled  "A 
New  Testament  Commercial  Traveller." 

THE  HARDWARE  TRADE  IN 
ENGLAND. 

We   appropriate  the  following    report  on 
trade  in  the   mother  country  from  Ryland's 
Iron  Trade  Circular,  which  will  be  found  en- 
couraging :  A  healthier  tone  is  observable  in 
some  of  the  hardware  branches,  and  inquiries 
coming  in  give  indications    of  better  orders 
for  various  manufacturers.     The  foreign  de- 
mand remains  steady,  while   the  home  busi- 
ness is  expected  to  furnish   a  larger   volume 
of  work.     From  Australia  and  New  Zealand 
the  recent  mails   brought  over  a  moderate 
lot  of  orders  for  shelf  goods  and  engineering 
work,  but  for  galvanised  iron  the  demand  is 
still  quiet.     The    Indian  and    Cape  business 
is  lather  more  satisfactory,    and  in  some  de- 
partments heavier  lines  are  coming  to  hand. 
Trade  with  the  West    Indies    is    fully  main- 
tained,  and    prospects    with  regard    to  the 
future   business    with  South    America    are 
rather   more  encouraging.     The  home  mer- 
chants have  already  received  some  very  fair 
lines  from  travellers,  who  have  resumed  their 
journeys,  and  inquiries  are   reaching  manu- 
facturers   from   their  London  houses   for  a 
steady  volume  of  business.     The  heavy  iron 
founders  and  constructive  ironwork   manu- 
facturers are  moderately  well  supplied  with 
orders,  and  the  engineers  are   on  the  whole 
fully  engaged.  For  light  ironfoundry  a  rathtr 
improving  demand    is    experienced,  and  the 
japanners   and    iron-plate    workers     are   in 
steady  occupation.     The  call   for  edge  tools 
is  chiefly  for  export,  and  the   foreign   mer- 
chants are  betttercustomersfor  harness  iron- 
mongery. Brassfoundry  goods  appear  to  find 
more  buyers  among  home  consumers,  and 
the  makers  of  cycle  fittings  are  preparing  for 
an  active  season.  The  galvanised  iron  manu- 
facturers have  not  booked  much  work  during 
the  past  week,  but  favorable  inquiries  are 
reported.     Builders'    ironmongery    for    the 
spring  season  is  inquired  about,  and  the  de- 
mand for   naval  ironmongery  is  on   an  im- 
proved scale. 

Rivalry,  opeu,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS 

111  KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 

J.  &  c. 


P.O.  BOX  768. 


HODGSON, 

MONTREAL. 

MANUFACTURERS 

T  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    Imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 


WESTERN  REPRESENTATIVE  :     H 

JfSTOur  name  <s  stamped  on  every  pipe.1?J 


D     SIMMONS. 


74  York  St.,  Toronto. 


CANADIAN   RUBBER  CO. 

We  would  direct  attention  of  the  trade 
generally  to  the  advertisement  in  this  issue 
of  the  Canadian  Rubber  Co.  They  are  the 
manufacturers  of  Forsyth's  patent  seamless 
belting  and  a  full  line  of  rubber  goods  of 
every  description.  They  issue  a  neat  pamph- 
let fully  describing  the  process  of  making 
the  different  species  of  belting.  In  the 
"  Regular"  two-plybelt  the  duck  is  frictioned 
on  both  sides,  then  a  heavy  coating  of  rub- 
ber is  applied  to  one  side  by  means  of  heat- 
ed calendar  rollers,  making  a  perfect  union. 
Thus  prepared,  strips  are  cut  and  folded,  a 
seam  of  fine  rubber  applied  for  holding  the 
butts  together,  then  the  whole  is  vulcanized. 
Dealers  should  send  for  this  useful  book, 
fully  showing  the  different  grades  of  belting 
made  by  this  company  and  its  transmission 
of  power. 

Both  Mr.  J.  Sheldrick  &  Son,  Hagersville, 
find  much  relief  in  the  consolidation  of  their 
Brantford  hardware  business  with  that  at 
Hagersville.  The  Brantford  stock  added  to 
this  latter  makes  a  full  and  very  attractive 
store,  and  the  firm's  trade  is  looking  up  con- 
siderably since  the  ist  of  the  year. 

At  the  annual  meeting  of  the  Brantford 
Board  of  Trade  the  following  officers  were 
elected  :  President,  C.  H.  Waterous,  jr.  ; 
vice-president,  A.  K.  Bunnell  ;  council,  W. 
Buck,  R.  Henry,  J.  Forde,  G.  H.  Wilkes,  G. 
Watt,  F.   Mann,  J.  K.  Osborne,  G.  Hately, 


W.  F.  Cockshutt,  W.  Grant.  The  retiring 
president,  Mr.  J.  K.  Osborne,  submitted  an 
interesting  annual  report,  in  which  it  was 
shown  that  there  are  now  ioo  members  and 
a  balance  in  hand  of  $582.32.  The  customs 
returns  show  the  total  value  of  goods  ex- 
ported during  the  year  to  have  been  $136,261, 
including  $59,412  to  Australia;  $31,181  to 
Chili  ;  $21,082  to  Great  Britain  ;  $2,573  to 
France,  and  $22,013  t0  other  countries 


WIRE 

SPARK 
GUARDS! 

Japanned  and  Brass  Wire.  Superior 
manufacture.  A  trial  order  solicited.  Send 
for  best  prices  to  the  trade. 

R.  DENNIS, 

London,  Ont. 


HARDWARE. 


USE  OF  GAS  STOVES. 

The  fuel  and  the  appliances  to  be  used  for 
cooking  and  heating  for  the  homes  of  the 
period  are  subjects  which  are  at  present  re- 
ceiving a  marked  degree  of  attention.  To 
the  manufacturing  gas  companies  it  is  of  the 
first  importance,  and  the  manufacturers  are 
concentrating  their  attention  to  the  practical 
development  of  an  article  that  will  be  satis- 
factory as  an  illuminant  and  at  the  same 
time  have  the  requisite  qualities  for  a  fuel 
gas. 

Gas  stoves  for  cooking  are  supplied  in 
various  patterns  from  the  single  burner  to  six 
and  eight  heating  places,  having  burners 
ranging  from  six  to  twenty  feet  each  per 
hour.  The  ranges  are  in  some  cases  sup- 
plied with  water  backs,  the  tops  may  have 
steel  or  cast  iron  plates,  and  ovens  are  made 
close  or  ventilated  that  bake  quickly  and 
evenly.  Nickel  plated  trimmings  and  pipes 
with  perfect  combinations  which  regulate 
the  supply  of  gas.  The  heating  stoves  are 
made  plain  or  rich  in  design,  many  showing 
unique  features  and  ornamented  with  tile 
work.  With  the  great  variety  of  stoves  made 
the  different  systems  of  burners  would  natur- 
ally follow,  thus  we  find  the  old  and  well 
tried  Bunsen  principal,  and  the  small,  sharp, 
blue  flame  distributed  over  a  larger  surface, 
each  presenting  superior  claims  for  efficiency 
for  special  purposes. 

After  all  the  experience  of  recent  years 
there  can  be  no  doubt  of  the  superiority  of 
gas  over  the  ordinary  fuel  for  cooking  and 
heating  purposes,  and  as  the  wants  of  the 
consumer  become  known  newappliances  will 
come  into  use  to  meet  the  demand.  Among 
the  many  advantages  of  gas  over  coal  are 
economy,  security,  convenience,  cleanliness, 
being  free  from  the  smoke,  ashes,  soot,  and 
dust  nuisances,  and  in  lessening  the  labor 
and  expense  of  handling  the  coal  and  ashes, 
also  the  saving  of  kindlings.  The  coming 
man  will  be  surprised  at  our  patiently  endur- 
ing the  smoke,  ashes,  soot  and  dust  for  so 
long  a  time  after  science  had  demonstrated 
the  economic  methods  of  gas  as  fuel.  The 
efficiency  of  cooking  by  gas  has  been  demon- 
strated by  recent  tests  which  showed  that 
meat  retains  its  weight  and  nutrition  better 
when  cooked  by  the  gas  process  than  when 
coal  is  used.  With  gas  the  cooking  can  be 
commenced  at  once,  while  by  the  coal  stove 
the  fire  must  be  made  some  time  before.  By 
the  coal  stove  food  that  required  two  hours 
and  forty  minutes  from  the  time  of  lighting 
the  Are  till  ready  to  serve,  took  only  one  hour 
and  fifty  minutes  to  do  the  same  work 
equally  well,  and  when  the  gas  was  turned 
off  the  expense  was  stopped,  while  with  the 


coal  stove  the  remaining  charge  of  unburned 
coal  and  heat  being  lost.  By  the  present  neat 
gas  range,  which  is  always  ready  for  instant 
service,  and  free  from  dust,  soot,  fuel  or 
ashes  and  the  attendant  labor  therefor,  the 
culinary  operations  are  a  pleasure,  the  heat 
being  so  perfectly  under  control  that  the 
most  delicious  dishes  can  be  prepared,  done 
just  to  a  shade,  to  suit  the  most  fastidious 
taste  of  the  discriminating  epicure. 

The  growing  demand  and  increasing  use 
of  gas  stoves  and  heaters  is  of  the  highest 
importance  to  the  architect.  Naturally  any 
device  whereby  such  a  radical  change  is 
made  in  the  mode  of  cooking  and  heating 
as  that  at  present  taking  place  by  the  sub- 
stitution of  the  gas  system  for  that  hereto- 
fore in  use,  requires  special  arrangements 
in  the  planning  of  the  house  in  order  to  meet 
such  improvements  in  the  most  complete 
manner. — California  Architect. 


PEDDLING  STOVES. 

It  had  not  come  under  our  notice,  that 
stoves  were  peddled  from  door  to  door, 
throughout  the  country,  and  if  such  be  the 
case  it  must  work  injury  to  the  retailer.  It 
appears  from  an  exchange,  that  teams  are 
being  sent  around,  loaded  with  cook  stoves 
and  ranges,  and  people  are  inveighled  into 
buying  at  figures  far  exceeding  those  of  the 
retailer.  Any  stove  merchant  who  has  suf- 
fered from  such  an  innovation,  will  probably 
be  interested  in  the  following  circular  that 
one  firm  sent  to  their  customers,  warning 
them  not  to  purchase  from  stove  peddlers  : 

"Many  years  ago,  when  clocks  were  first 
invented,  peddlers  went  over  the  country 
selling  them  at  prices  ranging  from  $40  to 
$100,  and  although  they  took  long  notes  for 
pay,  were  able  to  make  enormous  profits. 
The  same  thing  was  done  again  when  stoves 
were  new.  Now  the  same  game  is  at- 
tempted on  steel  ranges.  We  write  this  to 
advise  and  warn  you.  Teams  are  going 
here  and  there  all  over  the  country  selling 
steel  ranges  or  cooking  stoves  at  exhorbi- 
tant  figures.  Do  not  be  pursuaded  to  buy 
until  you  know  you  are  not  being  cheated. 
Best  steel  ranges  are  being  sold  by  mo=t  of 
hardware  dealers  at  from  $45  to  $55,  and 
that  with  ovens  18  to  24  inches  wide,  and  22 
to  26  inches  deep  and  14  inches  high.  Then 
again,  first-class  ranges  are  made  double, 
with  asbestos  paper  between   the  sheets  of 


steel  We  understand  that  those  being 
peddled  have  the  asbestos  lining,  but  no  in 
side  sheet  to  keep  it  in  place.  If  so,  the 
first  time  the  flues  are  cleaned  the  asbestos 
is  likely  to  be  cleaned  out  with  the  soot. 
Please  do  not  forget  that  if  you  pay  over  $50 
for  a  six-hole,  or  over  $40  for  a  four-hole 
steel  stove,  you  pay  too  much.  Do  net  for- 
get that  stove  covers  that  you  cannot  break 
with  a  hammer  are  common  now,  and  you 
should  not  pay  a  high  price  for  a  stove  to 
get  them.  Do  not  forget  that  a  guarantee 
from  strangers  is  not  nearly  so  good  as  ours,- 
for  we  are  here  to  stay,  and  must  keep  our' 
reputation  good.  Of  course  we  would  like 
to  sell  you  your  stoves,  and  this  is  one  of  the 
reasons  why  we  write  you,  but  we  think  we 
are  disinterested  enough  to  want  to  keep  you 
from  being  defrauded." 


The  storehouse,  shop  and  dwelling  of  A,F. 
Nash,  tinsmith,  Aultsville,  Ont.,  was  de- 
stroyed by  fire  on  Thursday  evening  last. 
The  inmates  barely  escaped  in  their  night 
clothes,  losing  all  their  personal  effects.  The 
loss  to  Mr.  Nash  and  his  family  cannot  be 
estimated,  as  the  accumulation  of  a  lifetime 
was  completely  destroyed  in  two  short  hours. 
A  subscription  list  was  immediately  started, 
and  in  a  short  time  about  $200  was  sub- 
scribed, which  will  be  added  to. 


A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


Your  Attention 

Is  called  to  our  Specialties, 

Tooth-Picks,     Berry  Baskets, 

Fruit-Tree  Tags. 
Tarbox   Self-Wringing  Mop. 
Pinless  Clothes  Line. 
Woodenware,  etc.,  etc. 


We  are  pushing  for  new  goods  all  the 
time.  Wait  for  our  travellers — or  write  us 
for  terms  and  circulars. 

TARBOX  BROS., 

73  Adelaide  St.  W., 

TORONTO. 


PAINTED  SCREEN  WIRE  CLOTH. 

Painting  and  Quality  unexcelled. 

SPECIAL  SAND  SCREENING  CLOTH,  JAPANNED  HARDWARE  CRADE  WEBS, 

LATH  CLOTH  and  special  strong-  power  Loom  Webs. 
Manufactured  by 

THE  B.  GREENING  WIRE  CO.,  LTD., 

Hamilton,  Canada. 


Send  for  Catalogue. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE   MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


THE 


NORTHUMBERLAND  PAPER  *  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 


We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 

We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


&  I  ■  SAM 


M 


D 


IMPORTERS     AND     DEALERS     IN 

BRITISH 

• 

1  HARDWARE  1 

AMERICAN 

CONTINENTAL 

CANADIAN 

METALS,    TIN    PLATES,    ETC 


26, 28  ad  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


If  orders  are  now  sent  in  with  specifications  we  >jan  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty).     " 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  goo  J  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD   PLACE,        -        LIVERPOOL 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Feb.  5,  1891. 
The  market  for  he*avy  materials  is  quiet, 
and  buyers  generally  appear  to  be  in  a  reluc- 
tant mood,  while  the  announcement  of  the 
general  elections  is  likely  to  create  some  un- 
certainty—and indifference  in  regard  to  the 
business  of  ordering  supplies  for  future  deli- 
very. In  fact  there  is  nothing  doing  in  this 
respect  at  all.  Values  as  a  rule  are  about 
the  same,  but  the  iron  market  has  an  easy 
tendency  although  the  statistical  position  at 
the  source  of  supply  is  against  such,  and  it 
seems  natural  to  expect  that  if  a  move  could 
be  induced  this  easiness  would  disappear, 
and  prices  stiffen  somewhat.  In  this  con- 
nection, however,  the  position  of  the  Ameri- 
can iron  market  is  a  serious  factor  for  con- 
sideration, for  if  prices  stiffen  up  above  a  cer- 
tain level  American  material  will  come  into 
Ontario  a  good  deal  more  freely.  As  it  is 
the  market  south  of  the  line  is  very  sick, and 
southern  makers  are  urging  sales.  In  chemi- 
cals, etc.,  the  tone  is  firm,  but  there  is  little 
doing  while  the  same  may  be  said  of  oils 
which  are  only  moving  in  a  jobbing  way,  as 
buyers  cannot  be  induced  t3  take  hold  of  a 
round  lot  except  at  a  concession.  On  the 
whole  matters  are  now  expected  to  rule  quiet 
for  some  time. 

IRON  AND  HARDWARE. 

There  has  been  more  business  doing  in  a 
jobbing  way,  but  with  little  change  to  note. 
Indications  however  point  to  lower  prices  in 
future  as  buyers  are  indifferant  and  the  feel- 
ingseem  to  prevail  generally  that  thereshould 
be  a  readjustment  of  prices  on  a  lower  basis. 
Pig  shows  no  actual  change  on  spot  yet 
symptoms  of  easiness  are  visible  in  some 
connections.  The  American  pig  market 
continues  sick,  Southern  makers  rushing  their 
stock  to  market,  while  with  regard  to  British 
pig,  only  one  brand  is  quoted  and  that  is 
Eglinton  which  is  a  shilling  lower.  Buyers 
admit  that  the  statistical  position  is  strong, 
but  claim  that  the  actual  condition  of  the 
market  calls  for  lower  prices.  Prime  brands 
of  Scotch  pig  however  are  not  quoted  at  all 
as  little  or  none  are  being  made,  any  few 
holders  of  them  getting  better  prices.  On 
spot  the  only  notable  feature  has  been  the 
reported  sale  of  a  200  ton  lot  of  Carnbroe  at 
a  very  low  figure  which  however  is  not 
credited  by  the  trade  generally.  Bar  iron  is 
on  the  easy  side,  and  one  dealer  is  said  to 
have  turned  over  a  lot  to  another  at  an  ex- 
treme inside  figure.  A  nominal  quotation 
for  ordinary  though  is  $2.25,  for  although 
business  inside  of  this  is  reported  we  cannot 
verify  any  actual  transaction.  It  is  admitted 
though  that  the  tendency  is  easy.  Tin  plates 
continue  exceedingly  scarce,  in  fact  there  are  . 
no  cokes  to  be  had  and  $4.50  nominally  re- 
presents values  but  we  cannot  call  any  busi- 
ness to  mind.  Stocks  of  charcoal  are  in  con- 
sequence becoming  more  reduced  and  prices 
are  firm  at  $4.75,  while  some  particular  sizes 
command  a  premium,  10c.  more  having  been 
paid  in  several  instances.  Terne  plates  are 
being  enquired  after  and  we  note  some  tran- 
sactions in  50  box  lots  during  the  week  at 
$8  00  to$8.25.  In  metals,  copper  and  tincon- 
tinue  easy.     The  latter  has  been   moved  at 


inside  figures,  and  we  quote  22  to  23c.  Cop- 
per stands  at  1 5  to  16c.  Iron  pipe  continues 
unsettled,  and  there  is  nothing  particular  to 
note  in  connection  with  other  lines. 
NAILS. 
The  nail  market  remains  about  the  same, 
and  jobbers  are  doing  a  quiet  business  at  old 
figures,  some  in  fact  turning  over  lots  at  a 
concession.  The  official  list  is  nominally  the 
same  as  follows : — 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg   ....      2  50 

8  dy  to    9  dy,       "  "  ....      2  75 

6  dy  to    7  dy,       "  "  3  00 

4  dy  to    5  dy,         Am.  pat  ....      3  25 

3  dy,  hot  cut,  per  keg,  Am.  pat    ....     4  00 

3  dv  fine  hot  cut,         "  ....      5   50 

4  dy  to  5  dy,  cold  cut,  Can  pat 3  00 

3  dy,  cold  cut,  "  3  50 

2  dy,  hot  cut,  nails     "  ....      5   70 

Steel        Wire. 
Cut  Nails    Nails. 

i  o  dy  to  60  dy,  per  keg $2  60     $315 

9  dy  "       2  85       3  45 

8  dy  "       2  85       3  70 

7  dy  "  "       3   10       4  00 

6  dy  "       3   10       4  30 

5  dy  "       3  35       4  30 

4  dy  "  "       3  35       4  60 

3  dy  "       4  10       5   qo 

3  dy  fine  "  "       5  60      6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  50 

4  dy  @  5  dy,  per  keg 3  07 

6  dy  @  7  dy,       "          357 

8  dy  @  9  dy,       "          3  25 

10  dy  @  30  dy,     "           3  oo- 

Cut  spikes,            "          2  55 

COMMON    FLOUR    BARREL   NAILS. 

Y%  inch,  per  keg $4  80 

1       "  "        4  20 

iH  "        "       4  50 

Finishing  nails  75c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.45  for  inch  to 
$3.50  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.45  for  i-inch  to 
$3.25  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.95  for  i-inch  to  $3.75 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  percent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.  P.  D.  brand  similar  terms. 
CHEMICALS. 

The  chemical  market  moves  along  quietly 
with  no  notable  feature  to  mention,  while 
business  during  the  week  under  review  has 
been  somewhat  slacker  than  usual.  Foreign 
advices  do  not  cite  anything  that  would  have 
any  immediate  affect  on  the  position  here, 
but  the  tone  generally,  especially  on  heavy 
chemicals,  is  firm  and  unchanged,  although 
buyers  are  very  reluctant  just  now  when  it 
comes  to  a  question  of  business  in  the  way 
of  supplies  for  future  delivery.  Here,  Bleach- 
ing powder  continues  firm,  while  Bicarb 
soda  is  somewhat  higher,  the  inside  figure 
now  being  $2.35,  and  we  quote  to  $2.35  to 
$2.50.  Sumac  is  somewhat  better  on  spot, 
and  quotations  now  are  $70.50  to  $75,  while 
yellow  pruss  of  potash  is  ic.  firmer  on  the 
inside  figure  at  26  to  30c.  Other  lines  do 
not  furnish  any  chance  of  moment. 
PAINTS    AND  OILS. 

There  has  been  very  little  doing  in  the  oil 
market  during  the  week  and  it  seems  impos- 
sible to  induce  anything  greater  than  an 
ordinary  jobbing  movement.  A  broker 
thoroughly  drummed  the  trade  the  other  day 
with  a  lot  of  oil,  and  could  not  place  it  ex- 
cept at  a  concession  that  was  unacceptable 
to  the  holder.     Cod  oil  is  nominally  at  40  to 


45c.  the  same  remarks  applying  to  refined 
seal  which  is  quoted  at  52^  t0  57>£c.  Castor 
oil  is  unchanged  at  io>£  to  uj^c.  with  a 
small  business,  and  cod  liver  is  quiet  at  60 
to  70c.  for  Newfoundland,  and  90c.  to  $1.10 
for  Norway.  In  leads  prices  are  unchanged. 
White,  $6.25  to  S6.75  ;  No.  1,  $5.25  to  $5.50; 
No.  2,  $4.50;  No.  3,  $4  to  $4.25  ;  dry  white, 
6  to  6y2  c.  ;  do.  red,  4%  to   $c. 

GLASS. 

The  glass  market  is  quiet  and  unchanged 
with  no  movement  to  speak  of.  Prices  rule 
the  same  on  the  old  basis  $1.50  to  $1.60  for 
first  and  second  breaks. 

NAVAL  STORES. 

The  trade  in  naval  stores  continues  dull 
and  uninteresting  prices  being  unchanged 
as  follows  : — Turpentine,  60  @  61  c. ;  rosins, 
$2@$4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  z,'/ic.  for  colored,  and 
7@ioc.  for  white;  oakum,  ?>^€'7>2C.;  and 
cotton  oakum,  10  @  12c. 

CEMENT   AND  FIRE   BRICK. 

Business  in  cement  continues  dull  in 
natural  relation  to  the  period  and  little  is 
doing  only  a  few  small  lots  changing  hands. 
We  quote  $2.45  to  -$2.75  according  to  brand. 
Fire  bricks  are  still  in  good  demand  at  $24 
to  $28  per  1000. 

PETROLEUM. 

The  demand  for  American  continues  at 
steady  prices,  but  Canadian  is  moving  slowly, 
refiners  realizing  that  there  is  nothing  to  be 
made  at  present  prices,  with  crude  at 
$1.29^.  We  quote  Canadian  12c.  at  Pe- 
trolia  and  i^%c.  in  Montreal  in  car  lots, 
15  to  I5|^c.  for  smaller  quantities,  and 
American  23c.  in  car  lots  and  23  1-2  to 
24  i-2c.  in  smaller  quantities  ;  American 
benzine,  23  to  25c,  and  Canadian  14  1-2  to 
15c.  Crude  was  quoted  at  $1.29^  at  Petrolia 
to-day. 

ASHES. 

Receipts  during  the  past  month  have  been 
more  liberal  than  in  the  corresponding 
month  last  year,  some  180  bbls.  having  been 
received  to  date,  The  tone  of  the  market  on 
the  whole  is  easy,  nothing  heing  moved 
over  $5.10.  Very  few  seconds  are  offering, 
but  they  are  quoted  at  $4.20. 

TORONTO  MARKETS. 

TORONTO,  Feb.  6,  1891. 

There  has  been  no  distinguishing  feature 
in  connection  with  this  branch  of  trade  this 
week.  Prices  remain  unaltered.  There  have 
been  some  slight  fluctuations,  but  generally 
prices  remain  the  same  as  last  week.  Re- 
mittances have  been  fairly  satisfactory. 

The  nail  men  met  here  this  week,  and 
yesterday  the  binder  twine  men  had  a  con- 
ference in  this  city  to  discuss  prices. 

IRON  AND  STEEL. 

The  demand  generally  continues  very 
dull  both  here  and  at  outside  points.  Values 
are  nominally  unchanged  at  $2.25  to  $2.30 
for  domestic  bar  iron.     Pig  is  slow  at  $23  to 


-:  SAP0LI0  :- 
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JUST   OUT. 

EMIL  POLIWKA  &  CO., 

36  Front  Street,  Toronto,  Ont. 
DOMINION   AGENTS. 


HARDWARE. 
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MA  RKETS—  Continued. 

$24   for   Catnbroe;    $22    for    Middlesboro'; 
$23.50  for   Southern,  and  $23   for  Niagara 
Forge  and  No.  1  soft  foundry. 
COPPEK. 

The  market  is  dull  and  weak,  with  prices 
in  buyers'  favor.  In  five  to  ten  ton  lots  sales 
have  been  made  at  14&C.,  but  for  smaller 
quantities  15  to  15^0.  is  asked.  Purchasers 
are  buying  as  sparingly  as  they  can,  antici- 
pating lower  values.  Cables  are  much  lower, 
,£52  being  the  quotation  for  spot  goods  and 
£-)2  10s.  for  future  delivery. 
TIN. 

On  spot  the  market  is  quiet,  with  holders 
asking  the  same  figures  as  before,  23  to  24c.  as 
to  quality.  The  cable  quotes  a  decline  in  Lon- 
don of  about  £1  per  ton,  spot  goods  now  be- 
ing quoted  at  ,£89  7s.  6d.  and  futures  ,£89 
15s.  The  visible  supply  for  Europe  and 
America  shows  2,777  tons  increase. 
LEAD. 

Is  unchanged  at  4  to  aAc.  for  pig  and  5 
to  5  1 -4c.  for  bar.  Demand  is  light.  Cables 
are  weaker,  soft  Spanish  being  quoted  on 
the  London  market  at  ,£12.  10. 

ZINC  AND   SPELTER 

Is  quiet  and  unchanged,  with  foreign  held 
.at  6  to  6  1 -4c.  and  domestic  5  to  5  1-40 

ANTIMONY 

Dull  and  weak.  Prices  have  declined 
another  %c.  Cookson's  is  now  obtainable 
at  19X  to  20c.  and  other  brands  at  17!^  to 
18  I-2C 

CANADA    PLATES 

Quiet,  with  prices  nominally  unchanged. 
TIN  PLATES. 

Stocks  of  tin  plates  both  here  and  in  Mon- 
treal have  been  considerably  reduced  since 
last  report,  and  an  unusually  firm  feeling  pre- 
vails in  the  market.  Importers  here  are 
holding  off,  not  sending  orders  at  present 
prices,  thinking  they  may  not  hold.  Both 
cable  and  mail  advices  are  strong,  and  many 
look  for  a  further  advance  of  25  to  50c.  per 
box  before  we  see  any  decline.  It  is  rather 
remarkable  that  the  Welsh  output  is  kept 
down  to  a  very  low  point.  The  shipments 
from  there  to  the  United  States  are  very 
light,  being  over  60  per  cent,  less  than  they 
anticipated.  Cables  report  the  market 
strong. 

PAINTS  AND  OILS. 

Paints  are  quiet  and  nominallyunchanged. 
Turpentine  is  jull  but  firm.  Oils  are  quiet. 
OLD  MATERIAL. 

We  quote  dealers  paying  prices  as 
follows  :  No.  1  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c.  ;  No. 
1  wrought  scrap  50  to  60c;  No.  2,  includ- 
ing sheet  iron, hoop  iron  and  mixed  steel,  20to 


25c;  npw  scrap  copper,  10  to  ric.jheavyscrap 
copper  11^  to  1 2c. ;  old  copper  bottoms,  9 
9%c;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  9>^c. ;  scrap 
lead  il/z  to  2 ^ a;  scrap  zinc,  2'^  to  3c;  scrap 
rubber,  2^  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PETROLEUM. 

Prices  are  unvaried  and  trade  steady. 
HIDES,  ETC. 

Hides — Are  unchanged  and  dull,  No.  1 
green  being  5c,  while  cured  are  5  3-4  to  6c. 

Skins — Sheep  are  $1  to  $1.40,  and  are 
scarce. 

Tallow — Is  unchanged,  at  2c.  for  rough 
and  5^  to  6c.  for  refined. 

RAW  FURS. 

Better  weather  has  improved  trade.  Prices 
are  unchanged.  They  quote  at :  Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox,cross,$2  to  $5;  lynx, 
$i.50to$2.5o;  martin,75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  Feb.  5,  1891. 

The  pressure  to  sell  is  not  as  severe  at  the 
present  time  as  it  was  in  the  early  part  of 
last  month,  and  there  are  no  signs  of  any 
tresh  weakening  on  prices.  On  No.  1  X 
foundry  iron  $17.50  to  $18  are  the  general 
quotations,  but  as  low  as  $17  on  "off" 
grades.  Southern  No.  1  sells  chiefly  at  $17 
to  $17.50.  On  No.  2  X  the  range  is  $15.50 
to  $16.50,  and  for  No.  3  or  grey  forge,  $14 
to  $15  is  quoted.  Bessimer  pig  is  selling  at 
$1 5.50  to  $16  at  furnace  for  first-class  brands. 
The  demand  for  spiegeleisen  continues  slow, 
with  $29  to  $29.50  for  20  per  cent.  Eighty 
per  cent,  ferro-manganese  also  remains 
quiet  and  quoted  at  $63  to  $65,  landed  here. 
A  few  small  parcels  of  old  iron  tee  rails 
have  been  sold  at  $22.50  and  No.  1  wrought 
scrap  at  $21.50,  all  t.o.b.  cars  at  Jersey  City. 
The  figures  represent  full  market  value  at 
the  present  time.  The  demand  continues 
slow.  Steel  rail  manufacturers  will  meet  in 
conference  this  week  for  the  purpose  of  act- 
ing upon  certain  minor  matters  that  tempor- 
arily stand  in  the  way  of  completing  the 
combination  or  agreement  regarding  pro- 
duction and  prices.  Pending  develope- 
ments,  no  particular  effort  is  making  by  any 
of  the  manufacturers  in  the  Eastern  section 
to  expedite  business,  and  it  does  not  appear 


that  any  of  those  who  signed  the  agreement 
are  offering  rails  at  a  lower  price  than  $30 
at  the  mill.  Billets,  slabs,  rods,  etc.,  are 
sellimg  at  practically  the  same  prices  that 
ruled  last  week  and  to  a  rather  more  liberal 
extent. 

COPTER. 

It  was  reported  on  very  good  authority 
that  several  thousand  tons  of  copper,  includ- 
ing Lake  Superior  ingot  and  Montana  matte, 
have  been  sold  very  recently  for  export,  but 
no  particulars  a*s  to  quantity  or  price  are 
made  public  Rumor  places  the  amount 
at  probably  5,000  tons.  Apart  from  the 
above  no  important  movement  comes  to  no- 
tice. Home  consumers  are  buying  in  a  very 
conservative  manner,  and  only  as  imperative 
wants  may  require.  Prices  are  still  unset- 
tled. The  large  mining  companies  still  quote 
15c.  for  Lake  Superior  product,  but  odd  lots 
have  again  been  picked  up  at  lX  to  i-2c  less. 
Arizona  ingot  moves  in  small  quantities  at 
12^  to  13c,  and  for  common  casting  brands 
11X  t0  n^c.  are  the  general  quotations. 
TIN. 

The  decline  in  the  London  Market,  has 
caused  a  downward  movement  of  about  10 
points  here.  At  the  decline  operations  were 
unimportant,  the  speculative  interest  being 
extremely  cautious,  while  consumers  pur- 
chase only  as  imperative  wants  necessitate, 
On  the  Metal  Exchange  20  tons  were  sold 
at  19,95c.  for  March  delivery  and  spot  par- 
cils  were  said  to  have  been  secured  at  19,90c. 
net  cash.  Jobbing  quantities  have  been  sold 
to  the  out-of-town  trade  at  20  to  20j^c. 
according  to  terms.  The  spot  supply  was 
about  500  tons  larger  than  it  was  a  month 
ago,  and  the  quantity  afloat  230  tons  less. 
PIG    LEAD. 

Transactions  in  pig  lead  have  been  unim- 
portant and  the  market  is  wholly  bare  of 
new  feature.  There  is  little  demand  and  the 
offerings  are  reserved.  Best  bids  are  4.30c. 
for  spot  and  4.35c.  for  future  delivery.  There 
were  some  sellers  at  4.35c.  and  4.40c.  respec- 
tively. 

SPELTER. 

Spelter  has  remained  very  quiet,  and  5.15 
to  5.20c.  stand  as  apparent  full  value  for 
prime  Western  for  shipment.  Spot  lots  are 
held  at  5^c.  upward. 

TIN  PLATES 

Tin  plate  for  future  delivery  has  been  fair- 
ly active,  but  spot  business  is  rather  slow. 
Values  remain  very  firm.  We  quote  : — 1.  C. 
Charcoal,  1-2  cross  assortment,  Melyn  grade, 
$6.25  to  ....  ;  for  each  -additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   1-4x20,  $7.75  to    ..;  M.   F.,  20x28, 
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Cannot  Leak  ! 


Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PRESSED  MILK  PAILS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES. 

HOUSE  FURNISHING   HARDWARE. 


THOS.   DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 
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HARDWARE. 


MARKETS—  Continued. 

$16.00;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $11.00;  Dean  grade,  14x20, 
$5.25    to    ....;  Dean  grade,   20x28,   $10.50 

to ;  D.  R  D.  grade,   14x20,  $4.90  to 

....  ;  D.  R.  D,  grade,  20x28,  $10.00  to  .  .  .  . ; 
I.  C.    Coke — Penlan  grade   (iron),  $5.40    to 

$5.45  ;   J.  B.  grade,     14x20,  $5.55   to     

I.C.  Bessemer  steel,  14x20,  coke  finish,  $5.45, 
I.  C.  Siemen's  steel,  coke  finish,  $5.50 
to  .... ;  I.  C.  Bessemer  steel,  squares,  $5.55 
to  ....  basis;  I  C.  Siemens"  steel,  squares, 
$5.65  to  $5.70  basis. 


POSITION  OF    HEATING 
SURFACES. 

There  has  been  a  great  deal  written  about 
the  exact  proportion  that  should  exist  be- 
tween grate  surface  and  heating  surface, 
but  the  position  of  heating  surface  has  not 
received  the  same  amount  of  attention. 
Heating  surfaces  can  only  be  plain  or  curv- 
ed. The  position  of  flat  surfaces  can  only 
be  perpendicular,  horizontal  or  oblique. 
Curved  surfaces  can  be  convex  or  concave, 
and  can  also  be  placed  in  any  of  the  above- 
named  positions.  Most  of  these  are  found 
in  locomotive  and  ordinary  tabular  boilers, 
in  heating  boilers  and  furnaces,  in  pipes 
and  radiators.  The  cubical  fire  box  of  a 
locomotive  boiler  has  a  large  area  of  flat 
horizontal  and  perpendicular  heating  sur- 
face, and  in  addition  to  this,  there  is  also  a 
large  area   of  curved  tube  surface. 

The  most  valuable  or  effective  heating 
surface  in  this  cubical  fire  box  is  the  top 
horizontal  sheet,  known  as  the  "crown 
sheet,"  on  which  the  products  of  combustion 
impinge,  and  the  heat  is  radiated  directly; 
next  in  value  and  effectiveness  are  the  per- 
pendicular sides,  and  lastly  the  curved  sur- 
faces of  tubes.  The  upper  surface  of  the 
tubes  is  concave,  and  not  so  effective  as  a 
convex  form;  the  lower  part  of  the  tubes  is 
considered  the  least  effective,  and  by  many 
is  not  taken  into  consideration.  In  the  fire 
box  the  heat  is  radiated,  but  through  the 
tubes  it  is  conducted.  In  water  tubes  boil- 
ers this  is  reversed.  The  heat  and  products 
of  combustion  impinge  up  on  the  exterior 
convex  surfaces  of  tbe  tubes.  Hence,  if 
heating  surface  is  presented  at  one  angle 
to  the  action  of  the  flame  or  heated  gases  of 
combustion,  it  will  have  one  value;  and  if 
presented  at  some  other  angle,  its  value 
will  be  entirely  different. 

This  being  the  case,  it  is  well  to  look  into 
the  matter  and  see  what  angles  are  the  best 
for  the  heating  surface-  to  have,  in  order  to 
have  the  greatest  value. 

The  two  extremes  are  perpendicular  and 
horizontal,  between  which,  of  course,  there 
are  any  number  of  grades  of  inclination. 

The  relative  values  due  to  the  different 
positions  of  heating  surface  have  been  de- 
termined by  direct  experiments  with  the  fol- 
lowing approximate  results  : 

One  square  foot  of  heating  surface  placed 
at  right-angles  to  the  current  of  heated 
gases  so  as  to  receive   them    by    direct  im- 


pact, was  found  to  equal  four  square  feet 
when  placed  diagonally  to  the  current,  or 
eight  square  feet  when  placed  in  a  direction 
parallel  to  their  flow.  This  shows  the  im- 
portance of  securing  a  direct  impact  of 
heated  gases  against  the  absorbing  surfaces 
of  the  boiler,  whenever  the  designs  can 
favor  it.  In  ordinary  boiier  construction 
this  matter  is  sometimes  overlooked  or  dis- 
regarded, more  attention  having  been  paid 
to  it  in  the  designing  boilers  than,  perhaps, 
any  other  class. 

But  in  some  boilers  this  matter  has  receiv- 
ed full  and  proper  attention,  and  what  is  of 
equal  if  not  greater  importance,  the  surfaces 
are  so  arranged  as  to  permit  disengagement 
of  the  steam  when  generated  by  contact 
against  the  hot  walls  of  the  tubes,  the  inten- 
tion being  to  have  a  maximum  amount  of 
steam  generated  and  to  have  it  liberated 
with  the  least  possible  unnecessary  disturb- 
ance, to  have  steady  currents  rather  than  in- 
termittent explosions. 

In  view  of  this  fact  it  is  well  in  buying  boi- 
lers, as  well  as  designing  them,  to  see  that 
they  have  heating  surface  in  good  position  ; 
and  if  the  design  of  the  boiler  is  such  as  not 
to  permit  this,  to  see  that  there  is  more  than 
enough  of  this  badly  placed  heating  surface 
to  counteract,  if  possible,  the  evil  effect  of 
bad  position. —  Master  Steam  Fitter. 


THE    GROWING    USE    OF 
WRENCHES. 

The  number  of  wrenches  sold  in  the 
United  States,  though  already  large,  is  con- 
stantly increasing.  Large  dealers  in  New 
York  and  other  cities  frequently  order  i,coo 
dozen  at  a  time,  and  a  very  ordinary  order 
is  100  dozen.  Every  portion  of  the  country 
takes  them  largely,  and  no  particular  style 
seems  to  sell  better  than  another.  A  buyer 
from  Germany  was  in  New  York  last  month, 
and  gave  an  order  for  a  sample  wrench  of 
every  style  and  size  that  could  be  gathered 
here.  These  are  to  be  sent  to  Germany,  and 
an  effort  is  to  be  made  to  introduce,  as  far  as 
practicable,  a  full  line  of  American  wrenches 
into  that  country.  Notwithstanding  the  large 
demand  for  these  goods,  the  tendency  in 
prices  seems  to  be  downward.  Wrenches 
that  were  selling  two  years  ago  at  35  per 
cent,  discount,  are  now  quoted  at  fifty 
and  five  per  cent.  The  trade  invari- 
ably demands  an  excellent  article,  and  a 
poor  wrench  is,  as  a  rule,  unsaleable.  In- 
ventors, within  the  past  few  years,  have 
sometimes  been  so  unfortunate  as  to  place 
themselves  in  the  hands  of  manufacturers, 
who  in  their  endeavors  to  place  a  cheap 
article  on  the  market  have  sacrificed  quality 
only  to  reap  what  seems  to  be  an  inevitable 
result,  failure.  Not  long  ago  one  manufac- 
turer lost  $30,000  in  such  an  attempt.  It 
was  with  the  greatest  difficulty  that  he 
could  sell  a  second  lot  to  the  same  party, 
and  third  order  never  came.  The  export 
trade  in  wrenches  is  constantly  increasing, 
the  American  article  meeting  with  high 
favor  in  many  countries  abroad. — Hard- 
ware (N.Y.). 


THE  NEEDLE  INDUSTRY  IN 
FRANCE. 

The  municipal  council  of  Saint-Omer,  in 
the  north  of  France,  will  next  year  celebrate 
the  400th  anniversary  of  the  foundation  0} 
the  first  needle  manufactory  in  France  by 
Christopher  Greening,  an  Englishman.  The 
process  of  manufacture  was  greatly  im- 
proved by  one  of  Greening's  successors,  a 
Frenchman  named  Jean  Gruez,  who  made  a 
large  fortune;  and  the  reputation  of  Saint- 
Omer's  needles  spread  even  abroad,  surviv- 
ing in  England  until  the  last  century.  The 
needle  industry  in  France  is  at  present  in  a 
decaying  condition,  all  the  finer  sorts  of 
needles  sold  in  France  being  made  in  Eng- 
land.— Ex. 


HOW  PLATE    GLASS  IS  MADE. 

The  casting  table  in  a  plate  glass  factory 
is  about  20  feet  long,  15  feet  wide,  and  7 
inches  thick.  Strips  of  iron  on  each  side  of 
the  table  afford  a  bearing  for  the  rollers  and 
determine  the  thickness  of  the  plate  of  glass 
to  be  cast.  The  rough  plate  is  commonly 
nine-sixteenths  of  an  inch  thick,  but  after 
polishing  it  is  reduced  to  six  or  seven- 
sixteenths.  The  casting  tables  are  mounted 
on  wheels  and  run  on  a  track  that  reaches 
every  furnace  and  annealing  oven  in  the 
building.  The  molten  glass  having  been 
poured  on  the  table,  the  heavy  iron  roller 
then  passes  from  end  to  end,  spreading  the 
glass  to  a  uniform  thickness.  In  contact 
with  the  cold  metal  of  the  table  the  glass 
cools  rapidly.  Then  the  door  of  the  anneal- 
ing oven  is  opened  and  the  plate  of  glass  in- 
troduced. The  floor  of  the  oven  is  on  the 
same  level  as  the  casting  table,  so  that  the 
transfer  can  be  made  quickly.  When,  after 
several  days,  the  glass  is  taken  out  of  the 
oven  its  surface  is  very  rough  and  uneven. 
It  is  used  in  this  condition  for  skylights  and 
other  purposes  where  strength  is  desired 
rather  than  transparency.  The  greater  part 
of  the  glass,  however,  is  ground,  smoothed 
and  polished. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


CHALLENGE 

--^REGISTERED^-- 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  a'ld  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse  "-the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


HARDWARE. 
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STORAGE  OF  ELECTRICITY. 

The  problem  how  to  save  and  store  up  the 
enormous  amount  of  natural  energy  which  is 
daily  dissipated  in  producing  natural  phen- 
omena has  long  occupied  the  attention  of 
scientists.  During  the  last  fifteen  years  this 
attention  has  been  specially  directed  toward 
electricity  as  an  agent.  This  is,  perhaps,  be- 
cause the  majority  of  the  really  active  investi- 
gators have  been  occupied  in  this  depart- 
ment of  science,  or  perhaps  the  popular  su- 
perstitious credulity  that  electricity  can  be 
made  to  do  anything  has  to  a  certain  extent 
taken  possession  of  the  scientific  mind.  At 
any  rate,  the  result  of  experiments  has  been 
the  development  of  the  electrical  storage 
batteries,  or  accumulators,  as  they  are  some- 
times called. 

The  employment  of  these  names  for  the 
apparatus  is  very  unfortunate.  They  are  the 
cause  of  the  popular  idea  that  electricity, 
which  is  considered  as  a  subtle,  indefinite, 
and  intangible  something,  is  stored  up  in 
them;  as  valuables  are  stored  in  a  vault.  The 
commercial  current  electricity  can  not,  in 
large  quantities,  be  store  and  still  preserve 
its  character.  It  has  but  a  flitting  existence, 
and  is  no  sooner  produced  than  it  dissipates 
itself  and  is  converted  into  some  other  form 
of  energy.  It  was  because  of  this  momentary 
existence  that  science  had  to  wait  so  long 
for  an  accident  to  reveal  toGalvani  that  such 
a  thing  could  exist. 

The  energy  which  a  current  may  at  any 
instant  be  said  to  possess,  is  immediately 
transformed  into  heat  in  the  circuit,  which 
will  under  certain  conditions  produce  light  ; 
into  chemical  energy  ;  into  motion,  which 
may  or  may  not  produce  sound  ;  or  into 
magnetic  and  electro-tonic  conditions.  The 
last  may  either  be  permanent  or  have  the 
same  evanescent  existence  as  the  original 
current. 

When  electricity  is  employed  to  charge  a 
storage  battery,  only  that  part  which  is 
transformed  into  chemical  energy  is  used. 
The  rest  is  dissipated.  The  battery  then, 
instead  of  being  a  place  where  electricity  is 
laid  away,  is  a  place  where  chemicals  are 
left  by  the  current,  with  the  expectation  that 
they  will  in  turn  produce  a  current,  when 
called  upon.  This  may  seem  a  fine  distinc- 
tion, but  it  is  only  apparently  so.  For  in- 
stance, the  current  might  be  produced  by  a 
dynamo  turned  by  Niagara  water-power. 
The  chemical  left  by  it  might  be  zinc  de- 
posited from  a  solution  of  zinc  sulphate. 
This  might  be  transported,  preserved,  bought 
and  sold,  and  finally  be  employed  by  some 
physicist  to  produce  another  current.  Were 
the  electricity  itself  stored  in  its  [original 
form,  then  the  imaginative  reader  can  best 
tell  what  would  become  of  it  and  how  it  must 
be  handled. 

To  understand  this  transformation  more 
clearly,  and  to  obtain  a  clear  idea  of  what 
goes  on  in  a  shortage  battery,  one  must 
first  become  acquainted    with    that   part  of 


electricity  which  treats  of  the  phenomena 
resulting  when  a  current  of  electricity  passes 
through  a  liquid.  This  is  called  electroly- 
sis, and  the  liquid  through  which  a  current 
can  be  made  to  pass  is  called  an  electro- 
lyte. 

If  a  current  of  electricity  flows  into  a 
liquid  solution  of  any  metallic  salt  by  means 
of  a  wire  and  if,  after  traversing  it,  it  flows 
out  through  another  wire,  then  it  will  by  its 
passage  separate  and  salt  into  two  parts 
and  deposite  the  metal  upon  the  latter 
wire. 

If,  for  instance,  the  solution  be  one  of  sil- 
ver cyanide,  then  silver  will  be  deposited  on 
the  second  wire.  If  a  brass  fork  be  con- 
nected with  this  wire  and  dipped  into  the  so- 
lution, then  it  will  receive  a  coating  of  silver 
by  the  process  and  will  be  silver-plated.  • 
Substitute  a  solution  of  nickel  nitrate  and 
the  article  will  become  nickel-plated.  By 
using  copper  sulphate  we  are  enabled  to 
cover  the  faces  of  types  and  cuts  with  i  coat- 
ing of  copper  which  increases  their  hard- 
ness and  consequently  their  endurance. 

This  electrolytic  action  can  be  watched  if 
a  solution  of  tin  chloride  be  used.  Tin,  in- 
stead of  being  deposited  like  most  other 
metals  in  fine  particles,  comes  out  of  the 
solution  in  quite  large  crystals.  If  the  cur- 
rent of  electricity  be  made  to  enter  the  solu- 
tion through  two  wires,  placed  symmetrically 
on  opposite  sides  of  the  wire  through  which 
it  makes  its  exit,  and  the  whole  is  performed 
in  a  vessel  with  glass  sides,  then,  as  the  cur- 
rent passes,  the  crystals  will  appear,  as  if  by 
magic,  growing  out  around  the  central  wire. 
This  is  but  a  modification  of  the  "lead  tree" 
which  appears  in  many  text  books  on  physics. 
The  tin  crystals,  however,  are  much  larger 
and  more  beautiful  than  those  of  lead. 

The  simplest  storage  battery,  then,  would 
seem  to  be  one  constructed  of  two  copper 
plates  suspended  in  a  solution  of  some  zinc 
salt.  A  current  of  electricity  passed  into 
this  would  deposit  zinc  upon  one  of  the 
plates.  After  disconnecting  the  charging 
current,  the  battery  of  itself  would  give  off 
a  current  until  the  zinc  was  re-dissolved.  In 
fact,  a  modification  of  this  form  of  storage 
battery  has  recently  been  placed  upon  the 
market.  The  question  arises,  however, 
whether  it  is  cheaper  to  buy  zinc  sulphate 
and  transform  it  by  expensive  horse  power 
into  metalic  zinc,  or  to  buy  metallic  zinc  di- 
rectly. In  neither  case  is  the  zinc  lost.  It 
can  be  recovered  by  chemical  means  from 
the  solution.  If  solutions  of  zinc  were 
abundant  in  nature  and  hence  inexpensive, 
this  style  of  storage  battery  would,  for 
economical  reasons,  prevail.  Or,  still  fur- 
ther, if  metallic  zinc  were  inexpensive  we 
would  have  no  need  of  storage  batteries  at 
all,  but  could  use  primary  batteries  directly. 

A  more  perfect  system  of  storage  batteries 
is  much  to  be  desired.  Already  electricity 
is  a  staple  article  and  has  a  market  price  of 
so  many  cents  per  ampere  hour.  But  its 
sale  is  of  necessity  confined  to  limited  areas. 


As  soon  as  these  can  be  extended,  by  means 
of  storage,  an  improvement  in  our  commer- 
cial welfare  will  become  apparent,  and  the 
fear  arising  from  the  predicted  loss  of  our 
coal  supplies  will  not  trouble  the  minds  of 
our  immediate  posterity. — Sam.  Sheldon  in 
Pop.  Science  Monthly. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Toronto. 

Telephone  2  164. 

BEPBESBNTING 

PECK,  BENNY  &  CO.,  ) 

j.  &  c.  hodgson,  Montreal. 

MILLER  BROS   &  TOMS.  J 

SHEPARD  HARDWARE  CO.      [BllfTklO. 

SECURITY 


LOOK  FOR  XT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Compabison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,   (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 


HARDWARE 


-AND- 


Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road  with 
complete  line  of  samples  of 

BOECKH'S  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists* 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


OHAS.  BOEGKH  &  SONS, 

Manufacturers,    -     -      TORONTO. 
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COPPER    PRODUCTION. 

The  production  of  the  copper  mines  of  the 
United  States  in  1890  is  estimated  by  the 
Engineering  and  Mining  Journal  at  278,- 
610,000  pounds.  This  output  is  33,034,000 
pounds,  or  14.22  per  cent,  greater  than  that 
of  the  year  before.  The  Montana  mines  pro- 
duced in  round  numbers  123,000,000  pounds, 
against  105,000,000  in  1889;  the  Lake  Su- 
perior 99,570,000,  against  87,504,000;  and  the 
Arizona  mines  34,000,000,  against  33,000,000. 
The  greatest  output  by  any  one  company 
was  that  of  the  Anaconda,  at  64,046,812 
pounds,  the  Calumet  and  Hecla  coming  sec- 
ond with  59,000,000  pounds,  and  the  Boston 
and  Montana  third  with  26,822,804  pounds. 
The  average  price  for  Lake  Superior  ingot 
per  pound  in  New  York  market  last  year 
was  15  3-4C,  against  13  3-4C.  in  1889,  i6%c. 
in  1888,  and  11  1-40  in  1887.  The  exports 
of  the  year,  amounting  to  $8,548,793  in  value, 
against  $9,867,212  in  1889,  were  unexpected- 
ly large.  An  English  company  is  reported 
to  have  bought  the  Anaconda  property  for 
$35,000,000. 


HARDWARE  AND  MIXED 
PAINTS. 

In  some  sections  of  the  country  the  sell- 
ing of  mixed  paints  has  become  quite  a  fea- 
ture in  Hardware  stores.  In  other  places 
this  branch  is  almost  entirely  in  the  hands 
of  the  drug  trade,  or  confined  to  paper  hang- 
ing and  decorative  stores.  It  is  desirable 
and  expedient  that  hardwaremen  should 
take  hold  of  these  goods,  as  they  are  in 
direct  line  with  materials  required  for  build- 
ing, of  which  the  hardware  store  supplies  so 
large  and  important  a  part.  The  compact 
form  of  the  packages  and  attractive  appear- 
ance of  the  labels  make  them  a  desirable 
addition  to  the  already  handsome  hardware 
stock.  This  is  a  line  in  which  there  is  no 
loss,  if  the  dealer  positively  refuses  to  credit 
customers  with  any  broken  packages  left 
after  a  job  is  finished.  There  is  no  danger 
of  getting  a  stock  of  unsaleable  colors  on 
hand,  as  the  manufacturer  will  willingly  re- 
place such  with  the  shades  you  may  desire. 
The  profits  on  this  class  of  goods  are  usually 
good  and  sales  large,  especially  if  the  dealer 
secure  a  popular  make.  It  is  easier  to  sell 
something  that  is  favorably  known  than  to 
introduce  an  entirely  new  brand,  and  for  this 
reason  we  suggest  that  agood  quality  of  mixed 
paint  that  is  having  a  run  in  an  adjoining 
town  would  be  the  one  to  secure  an  agency 
for.  The  hardwareman  will  be  somewhat 
surprised  after  he  has  engaged  in  this  line  at 
the  large  number  of  concerns  making  mixed 
paints,  as  their  representatives  solicit  this 
trade.  This  line  of  goods  is  not  confined  to 
paints  for  the  exterior  of  houses  but  may  in- 
clude mixed  goods  in  small  packages  for  in- 
terior work  to  be  used  by  the  housewife,  or 
for  any  little  job  that  may  need  doing  where 
only  a  small  quantity  of  material  is  required. 


Then  there  are  coach  colors,  wood  stains 
and  even  tar,  all  of  which  come  in  small 
boxes  ready  for  use.  The  advice  of  a  gen- 
tleman who  has  had  experience  in  retailing 
these  goods  is  that  the  best  is  none  too 
good  to  sell,  and  under  no  consideration 
make  a  change  in  any  established  brand  as 
long  as  everything  remains  satisfactory.  A 
complete  assortment  of  whatever  lines 
handled  should  be  kept,  while  the  quantity 
carried  in  stock  can  be  increased  as  the  de- 
mand grows.— A.  F.  G.  in  Iron  Age. 


SUCCESSFUL    COLLECTIONS. 

In  making  collections  be  courteous,  firm 
and  persistent.  The  sale  of  goods  is  a  dead 
loss  unless  the  pay  for  them  is  collected. 
Don't  get  angry  with  the  debtor,  as  this 
affords  him  the  opportunity  to  delay  pay- 
ment, which  his  inclination  may  sufficiently 
prompt  him  to  do,  but  press  the  point  until 
successful.  A  stylish  youth  once  owed  a 
merchant  a  small  bill  which  he  was  always 
promising  to  pay,  but  never  did.  One  day 
while  conversing  with  several  friends,  the 
merchant  approached  him  in  a  friendly  way 
to  lend  him  a  sum,  just  the  amount  of  the 
bill  saying,  "I'm  so  much  short,  and  want  to 
raise  some  money."  The  young  fellow  hesi- 
tated, but  had  not  the  courage  to  allow  his 
friends  to  believe  he  had  no  money,  so  the 
chanee  was  produced.  Of  course  he  saw 
the  point,  but  never  asked  repayment  of  the 
loan. — Mixed  Stocks. 


ARTIFICIAL  VS.  NATURAL  ICE. 

The  following  from  the  Sanitary  Plumber 
which  possibly  will  interest  those  who  sell  or 
manufacture  refregerators,  will  remove  to 
some  extent  the  anxiety  of  experiencing  a 
season  of  scarcity  of  natural  ice,  which  great- 
ly effects  trade  in  the  refrigerator  line  : — 

The  results  of  the  scarcity  and  high  price 
of  ice  in  the  United  States  during  the  past 
summer  are  already  making  themselves  felt; 
there  is  never  likely  to  be  another  ice  famine 
in  the  north,  and  in  most  of  the  southern 
towns  to  which  ice  has  formerly  been  shipped 
from  a  distance  there  will  be  next  year,  but 
a  limited  demand  for  the  natural  article. 
Scarcely  a  village  of  any  importance  in  this 
country  will  be  without  its  ice-making  plant 
by  the  time  the  hot  weather  begins  again  and 
in  nearly  all  the  large  cities  there  will  be 
several  establishments  at  work  turning  out 
artificial  ice  at  a  price  far  below  the  cost  of 
the  natural  product,  even  in  years  of  plenty, 
and  of  far  better  quality. 

It  has  been  satisfactorily  established  that 
where  fuel  is  reasonably  plentiful  it  is  cheaper 
to  manufacture  ice  than  to  bring  it  from  any 
distance.  In  some  of  the  cities  the  manu- 
facture of  ice  has  been  combined  advan- 
tageously with  the  work  of  illumination,  and 
the  motive  power  that  operates  the  dynamos 
is  employed  to  produce  ice  when  artificial 
light  is  not  necessary.  With  coal  at  $3.50 
per  ton  it  has   been  found  possible  to  make 


ice  for  $1.50  to  $2,  including  a  liberal  allow- 
ance  for  the  wear  and  tear  of  the  plant  and 
the  interest  on  the  capital  employed  in  its 
erection. 

Not  only  for  economical  reasons,  however, 
but  on  sanitary  grounds  is  the  employment 
of  natural  ice  likely  to  be  restricted.  There 
are  comparatively  few  sources  from  which  a 
reasonably  pure  article  can  be  obtained,  and 
it  a  known  is  fact  that  the  greater  portion  of 
the  ice  supplied  for  consumption,  in  large 
cities  especially,  is  badly  contaminated  with 
all  manner  of  impurities. 

It  was  formerly  supposed  that  the  process 
of  freezing  neutralized  these  impurities,  but 
experiments  carefully  undertaken  by  the 
State  Board  of  Health  of  Massachusetts 
proved  that  this  was  not  true,  and  "  that 
while  a  considerable  portion  of  impurities  of 
water  are  excluded  or  disappear  in  the  pio- 
cess  of  freezing,  it  is  equally  true  that  some 
of  the  more  dangerous  impurities  may  sur- 
vive the  ordinary  process  of  freezing  and  re- 
appear in  the  melted  ice." 

One  of  the  principal  advantages  of  artifi- 
cial ice  is  that  impure  water  cannot  be  em- 
ployed in  its  production,  the  process  of  con- 
gelation, proceeding  from  the  exterior  to- 
ward the  centre,  causing  the  impurities  to 
gather  there  and  rendering  the  cakes  in 
which  they  are  present  useless.  It  has  been 
consequently  found  necessary  to  thoroughly 
purify  all  water  used  for  this  purpose,  if  not 
by  distillation,  by  the  most  thorough  system 
of  filtration.  Here  is  another  point  in  fa- 
vor of  the  artificial  product  that  will 
have  due  weight  in  promoting  its  introduc- 
tion. No  matter  how  cheap  or  how  plenti 
ful  natural  ice  may  be,  there  is  small  pros- 
pect of  it  being  ever  again  recognized  as  an 
absolute  necessity  as  heretofore,  and  the 
manufacture  of  the  artificial  article  is  rea- 
sonably certain  to  be  widely  adopted.  In 
many  sections,  indeed,  the  health  authori- 
ties have  come  out  strongly  in  favor  of  the 
artificial  article,  the  price  at  which  it  is  sup- 
plied being  likewise  in  its  favor,  so  that  the 
pond  ice,  overloaded  with  filth,  impurities 
and  germs  of  disease,  on  which  we  have 
hitherto  relied  for  refrigerating  purposes,  is 
likely  to  be  relegated  in  the  future  to  such 
uses  as  will  preclude  the  possibility  of  its 
proving  injurious. 


TOBOGGANING  SKATES. 

The  Tobogganing  Skate  Company,  Lon- 
don, Eng.,  have  introduced  and  provisionally 
patented  some  skates  for  tobogganing  on 
snow  or  ice  covered  roads  and  down  slopes 
and  hills.  They  differ  from  the  ordinary 
skates  in  the  important  point  that,  in  place 
of  the  sharp  edge  of  the  latter,  the  bottom  is 
flat,  somewhat  after  the  fashion  of  a  roller- 
skate,  although,  of  course,  without  the  rollers 
They  are  strapped  to  the  feet  in  the  ordinary 
manner,  and  it  is  said  they  can  be  used  with 
safety  and  much  enjoyment  with  very  little 
practice.  To  those  who  shrink  from  the  old- 
established  method  of  skating  because  of  the 
danger  of  falling  these  new  articles  will 
readily  commend  themselves. — Ironmonger. 
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PRECAUTIONS  AGAINST  FIRE. 

The  following  timely  instructions  are  given 
in  a  circular  issued  by  the  Western  Manu- 
facturers' Mutual  Insurance  Co.  and  the  Fac- 
tory Mutual  Underwriters'  Union  : 

Special  attention  should  be  given  at  this 
season  of  the  year  to  protecting  fire  appara- 
tus against  cold  weather  during  the  winter, 
and  to  ascertaining  that  all  appliances  are  in 
order,  and  everything  in  its  proper  place  so 
as  to  be  able  to  extinguish  a  fire,  should  one 
occur,  with  the  smallest  possible  loss.  As 
defective  stoves,  furnaces,  stove  and  steam 
pipes,  chimneys  and  other  flues  are  the  most 
prolific  source  of  fires,  they  should  also  have 
proper  attention  at  this  season  of  the  year, 
when  they  are  in  constant  use. 

In  this  precautionary  work  for  the  winter 
all  hydrants  and  valves  should  be  carefully 
examined  and  oiled,  preferably  with  heavy 
mineral  oil,  which  will  not  corrode  the  brass. 
All  hydrants  and  standpipes,  and  all  branch 
hydrants  should  be  opened  after  the  pipes 
are  emptied,  to  let  out  any  entrapped  water, 
which  may  have  leaked  past  the  valve  when 
the  pipes  were  full  ;  and  care  taken  that  all 
the  drip  valves  are  in  good  condition. 

The  rotary  pumps  should  be  oiled,  and  >f 
exposed  to  freezing  turned  backward  to 
empty  them  of  water.  Pipes  exposed  to 
freezing  should  be  emptied,  and  care  taken 
tc  let  the  water  out  from  above  the  check 
valves.  All  valves  should  be  marked  with 
an  arrow,  showing  the  proper  direction  to 
open  them. 

In  all  buildings  equipped  with  automatic 
sprinkleis,  where  it  is  impracticable  to  keep 
the  buildings  or  rooms  sufficiently  warm  to 
prevent  freezing,  the  system  should  be 
changed  to  an  approved  dry  pipe  system.  It 
is  very  important  that  some  reliable  person 
or  persons  should  be  put  in  charge  of  the 
fire  apparatus,  and  that  they  shouid  know 
the  working  of  the  same,  and  that  every  part 
is  in  order;  aud  they  can  be  sure  only  by 
making  a  thorough  inspection  as  often  as 
once  a  week.  A  fire  organization  among  the 
employees  is  essential  to  the  handling  of  the 
tire  apparatus. 

Buckets  of  water  are  the  most  effective 
fire  apparatus,  as  any  person  can  handle 
them.     They  should   be  kept  full  and  distri- 


Milk  Can  Trimmings,  Ironclad  and 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

Our  new  gauge  for  Creamery  Cans  is  just  what 
the  trade  have  long  asked  for.  Sample  order  will 
prove  this. 

All  sizes  body  stock  to  suit  trimmings.    Milk  and 
Delivery  Cans  made  up.    Sap  Buckets  and  Spiles. 

We  make  and  supply  everything   used   by   the  Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


buted  in  abundance  through  the  various 
rooms  or  floors  of  nearly  all  risks  other  than 
dwellings.  They  may  be  placed  on  shelves, 
or  hung  on  hooks,  as  circumstances  may  re- 
quire. Galvanized  iron  or  indurated  fibre 
pails  are  better  than  wood  ;  they  should  be 
marked  "  For  fire  only."  Casks  of  v  ater  are 
generally  needed  to  furnish  a  further  supply 
to  the  fire  pails.  To  prevent  freezing,  add 
chloride  of  magnesium,  or  salt,  to  the  water. 

Stoves  should  be  in  order,  and  free  from 
cracks,  set  firm  on  metal  legs;  and  floors 
underneath  should  be  protected  by  zinc  or 
stone,  or  inclosed  with  scantling  nailed  to- 
gether and  filled  with  brick  and  mortar  or 
cement.  They  should  not  stand  nearer  un- 
protected woodwork  than  three  feet.  Any 
woodwork  nearer  than  three  feet  should  first 
be  covered  with  asbestos  paper,  and  then 
covered  with  tin,  or  protected  in  some  other 
equally  safe  manner.  A  good  guard  is  made 
of  gas-pipe  securely  screwed  to  the  floor,  and 
should  be  placed  about  stoves  where  there  is 
a  liability  of  stock  being  piled  against  them 
in  manufacturing  establishments. 

Ashes  should  always  be  placed  in  a  fire- 
proof receptacle  when  taken  from  stoves  and 
furnaces. 

Stove  pipes  should  be  thoroughly  cleaned 
and  all  unsound  lengths  replaced  by  new 
ones.  All  stove  pipes  should  enter  good 
brick  chimneys,  and  should  enter  the  chim- 
ney horizontally,  with  but  one  elbow.  In  all 
mills  and  factories  where  there  is  consider- 
able vibration,  or    where    dust    is    liable  to 


accumulate,  the  horizontal  pipe  lengths 
should  be  carefully  rivetted  together,  and  an 
additional  pipe  placed  outside,  leaving  at 
least  one  inch  air  space  between  the  inner 
and  outer  pipes,  supported  at  frequent  inter- 
vals by  wires,  also  well  wired  to  hold  it  in 
the  chimney.  In  all  cases  where  pipes  pass 
through  wooden  or  lath  and  plastered  par- 
titions, there  should  be  a  double  collar  of 
metal,  with  from  two  to  four  inches  air  space 
and  holes  for  ventilation,  or  at  least  eight 
inches  of  masonry  about  it. 

The  chimneys  should  be  examined  care- 
fully, especially  where  they  pass  through 
floors  and  roofs,  as  the  settling  of  the  build- 
ing may  cause  cracks  that  would  let  sparks 
escape.  A  long-bladed  case  knife  serves 
well  as  a  probe  for  this  purpose. 

All  pipe  holes  not  in  use  should  have  close- 
fitting  stoppers.  There  should  be  no  wood- 
work of  any  kind  framed  into  the  chimney  ; 
and  the  entire  surface  of  the  trimmers  and 
headers  next  to  the  flue  should  be  entirely 
covered  with  tin  or  light  sheet  iron. 

Where  steam  pipes  pass  through  floors  or 
partitions,  the  woodwork  should  be  cut  away 
from  around  the  pipe  at  least  two  inches, 
and  covered  with  asbestos  paper,  and  then 
covered  with  tin.  Cut  a  V  shaped  piece  out 
of  the  tin  where  it  passes  through  the  wood 
on  both  sides,  and  nail  securely  to  the  wood- 
work. The  pipes  should  be  supported  by 
gas  or  steam  pipes,  earthen  rings,  and  other 
equally  safe  material.  Do  not  permit  the 
pipes  to  come  in  contact  with  any  wood- 
work or  other  inflamable  material. 


I  oronto  plate  Qlass  Importing  0°- 

GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Highest  Award,  Toronto,  '87 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 

Telephone  1599. 
Cable  Address,  "  Plate." 


}  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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THE  ROOFING    INDUSTRY. 

The  iron  roofing  industry  has  been  pros- 
perous during  the  year  just  closed,  whether 
it  be  looked  at  from  a  single  standpoint  or 
from  several  points  of  view,  and  yet  there  are 
those  who  feel  that  the  time  has  been,  in  a 
sense,  wholly  misspent.  Prices  have  ruled 
low,  and  competition  has  been  close.  The 
iron  roofers  of  the  country,  through  their  na- 
tional association,  did  a  large  amount  of 
missionary  work  in  favor  of  certain  clauses 
in  the  tariff  bill,  with  the  result  that  they 
were  successful  in  getting  an  increase  of 
tariff  upon  tin  plates,  thereby  handicapping 
the  tin  roofers.  This  has  been  regarded  by 
many  in  the  trade  as  a  most  important  mat- 
ter. It  is  too  early  yet,  however,  for  manu- 
facturers to  reap  the  full  benefit  of  this 
work.  The  profits  arising  from  the  new 
condition  of  affairs  will  be  more  mani- 
fest in  the  future.  There  has  been  a 
very  large  output  in  this  trade  duirng  the 
year;  just  how  much  or  what  percentage  of 
increase  over  other  years  we  are  unable  say, 
for  the  figures  have  not  yet  been  made  up. 
There  have  been  some  improvements  in  ma- 
chinery and  in  the  general  facilities  for  man- 
ufacturing. Efforts  have  been  made  by  the 
National  Association  of  Iron  Roofers  to  sys- 
tematize the  trace,  and  to  lop  off  certain 
customs  which  were  considered  disadvan- 
tageous to  the  trade,  and  which  have  the  ef- 
fect of  diminishing  profits.  The  year  closes 
with  all  in  the  trade  looking  forward  to  the 
national  convention  which  assembles  about 
the  middle  of  January,  when  still  further 
legislation  for  the  industry  will  take  place. — 
Metal  Worker. 


COUNTERFEITING  TRADE 
MARKS. 

Considerable  has  been  said  about  the 
trade  marks  of  reliable  manufacturers  in 
Sheffield,  Eng.,  being  iraudulently  used  by 
inferior  edge  tool  makers  throughout  the 
world.  The  chief  centre  of  this  nefarious 
practice  is  said  to  be  Germany.  Pocket 
cutlery,  saws,  chisels  and  other  edge  tools 
are  made  by  certain  German  manufacturers, 
and  put  on  the  market  with  the  trade  mark 
of  some  well  known  Sheffield  firm.  These 
goods  find  a  market  in  various  portions  of 
Europe;  but  are  chiefly  shipped  to  Antwerp 
where  they  are  exported  to  South  America  in 
care  of  German  agents.  Of  course  these 
goods  are  finished  very  nicely,  but  on  in- 
spection and  moreover  on  trial,  they  are 
found  to  be  greatly  inferior  to  the  genuine 
English  goods.  While  such  a  custom  is 
greatly  complimentary  to  the  superiority  of 
Sheffield  manufacturers,  it  cannot  fail  but  work 
ruin  to  the  British  export  trade.  Whether  this 
practice  is  to  be  stopped  by  English  or  Ger- 
man legislation  remains  to  be  seen;  but  no 
doubt  the  harmful  results  to  the  sale,  as  well 
as  reputation  of  the  genuine  Sheffield  ar- 
ticles will  lead  to  a  strict  investigation  by 
the    British    government.      The  American 


consul  at  Piedras  Negras  writes  as  follows 
concerning  the  piracy  of  American  trade 
marks: — "In  Mexico  those  cheap  goods 
covered  by  fraudulent  trade  marks  are  prin- 
cipally from  Germany,  Belgium,  and  Spain. 
I  had  occasion  to  report  to  the  department 
the  imitation  in  Germany  of  our  American 
granite  ware.  The  label  or  trade  mark  was 
an  exact  duplication  of  the  genuine  one. 
Sewing  machines  from  Germany  and  fire- 
arms from  Spain  pass  through  the  United 
States  in  bond  to  Mexico,  and  the  Mexican 
buyer,  from  the  trade  mark,  believes  he  is 
buying  genuine  and  standard  American  art- 
icles. The  Mexican  artisan  wishes  good 
tools.  He  was  originally  content  with  poor 
tools,  if  cheap,  but  he  is  rapidly  learning  that 
poor  tools  are  dear,  and  that  good  goods  are 
cheaper  even  at  higher  prices." 

PRINCE  ALBERT  HARDWAREMEN. 

The  Commercial  gives  the  following  ac- 
count of  the  hardware  trade  in  the  flourish- 
ing town  of  Prince  Albert,  Sask. : 

In  hardware  there  are  several  establish- 
ments. J.  R.  McPhail  has  been  twelve  years 
in  this  trade.  His  place  of  business  is  at 
the  east  end,  where  he  built  a  fine  new  store 
in  1885.  He  has  a  double  store,  with  base- 
ment and  two  buildings  used  as  warehouses. 
Besides  the  stock  of  hardware,  stoves,  tin- 
ware, etc.,  he  carries  a  stock  of  groceries. 
J.  L.  Johnston  &  Co.  carry  a  large  stock 
in  general  light  and  heavy  hardware, 
oils,  sash,  doors,  lamps,  plated  goods,  etc. 
The  store  is  large  and  a  large  warehouse 
is  also  filled  with  goods.  Mr.  Johnston 
is  well-known  in  Manitoba  where  he  formerly 
travelled  for  a  Winnipeg  hardware  house.  T. 
J.,Agnew  has  been  established  eleven  years 
in  the  hardware  trade.  He  was  formerly 
with  J.  H.  Ashdown,  in  Winnipeg,  and 
walked  all  the  way  to  Prince  Albert  with  the 
carts  which  brought  in  his  first  stock,  being 
seventy  days  on  the  road.  His  first  stock 
was  general  goods,  but  now  he  is  in  hard- 
ware alone.  J.  B.  Kernaghan  has  been  but 
a  short  time  in  business,  his  line  being  man- 
ufacturing tinware,  etc.  He  started  in  Sep- 
tember last,  though  a  resident  for  three 
years.  In  the  blacksmithing  line  there  are 
thrfe  shops,  one  being  at  the  east  end. 


IRON  ORE  IN   IRELAND. 

Magnetic  iron  ore  has  been  discovered  in 
Ireland  Mr.  Parnell,  in  an  interview  con- 
cerning the  matter  said:  "  I  have  received 
a  letter  which  relates  to  the  search  for  the 
continuation  in  depth  of  the  great  lode  of 
magnetic  iron  ore  which  was  worked  last 
about  200  years  ago  for  the  supply  of  the 
iron  furnaces  at  Clesh,  near  my  native 
place.  With  the  denudation  of  the  people 
of  Ireland  these  smelting  operations  came 
to  an  end,  and  with  them  mining  also  stop- 
ped, and  were  resumed  by  me  about  twelve 
months  ago,  with  the  result  that  a  month 
since  we  got  the  lode,  the  master  ore,  at  a 
depth  of  100  feet.  I  received  to-day  from 
my  manager  a  letter  that  the  miners  have 
now  traversed  it  from  side  to  side,  and  that 
it  bas  proved  to  be  of  the  great  width  of  30 


feet  of  solid  ore.  The  analysis  of  the  ore  is 
very  encouraging,  showing  over  60  per  cent, 
of  metallic  iron  and  10  per  cent,  of  mangan- 
ese, thus  proving  it  to  be  in  the  very  first 
rank  of  the  iron  ores  of  the  world,  and  en- 
suring for  it  eager  competition  on  the  part 
of  the  English  and  Scotch  and  Welsh  iron- 
masters should  I  decide  upon  sending  it  to 
England,  as  I  shall  probably  do  at  first,  in- 
stead of  smelting  it  at  home,  which  I  should 
like  to  do."       

E.  H.  Ellis,  hardware  merchant,  Ganan- 
oque,  Ont.,  advertises  a  clearing  sale  at  re- 
duced prices. 

The  contract  for  the  sewer  pipe  to  be  used 
in  the  sewerage  system  of  Victoria,  B.C.,  was 
awarded  to  the  B.  C.  Pottery  &  Terra  Cotta 
Company,  a  local  firm,  whose  bid  of  $54,000 
was  below  the  tenders  received  from  Eng- 
land and  San  Francisco. 

Mr.  Joseph  Holman,  London,  Ont.,  who 
has  been  in  the  employ  of  Mr.  John  Mc- 
Clary  for  the  past  30  years,  having  been  fore- 
man of  the  stamping  department  for  the  last 
nine  years,  has  decided  to  remove  to  British 
Columbia,  and  will  leave  shortly  for  that 
place  accompanied  by  his  son.  The  other 
members  of  the  family  will  leave  in  the  latter 
part  of  April. 

More  than  10,250,000  of  tons  (of  2,000 
pounds  each)  is  the  grand  total  of  the  pro- 
duction of  pig  iron  in  the  United  States  for 
the  year  1890,  an  increase  of  1,750,000,  or 
more  than  20  per  cent,  over  the  product  of 
1889,  which  was  8,516,079,  an  increase  of 
1,247,572  tons  over  1888,  or  17  percent.  The 
production  in  1890  was  more  than  40  per 
cent,  greater  than  that  in  1888. 

The  Ontario  Mining  Law  enacts  that  any 
person  may  explore  for  minerals  on  any 
Crown  lands,  surveyed  or  unsurveyed.  All 
such  lands  to  be  paid  for  at  the  rate  of  $20 
cash,  but  the  timber  will  be  reserved  by  the 
Government,  except  what  quantity  is  requir- 
ed for  building  fences  or  for  fuel.  All  loca- 
tions must  be  surveyed  by  a  provincial 
land  surveyor,  and  lands  patented  under  the 
Mining  Act  are  free  from  all  royalties. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 

ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp']  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


Bank  of  Montreal 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molson'sBank. 


QUEBEC. 

Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq   deSt.  Hyacinthe. 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.B'k  of  Yarmouth 
Com'l  B'k  of  Windsor 


NEW   BRUNSWICK. 
Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 
Commercial  Bank  of  Manitoba. 

BRITISH   COLUMBIA. 
Bank  of  British  Columbia 


HARDWARE. 
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ONTARIO. 

Alvinston — Trolley,  Arthur,  John,  shoe- 
maker, assigned  to  Jas.  Flintoft,  Sarnia. 

Bloomingdale — Peppier,  John  G.,  general 
store,  assigned  to  Wm.  Roos,  Berlin. 

Bolton— Clarke,  A  K,  (Mrs.  F.)  fancy 
goods,  assigned  to  Wm.  K.  Doherty,  Toronto. 

Consecon — Crane,  Geo.  H.,  dry  goods,  as- 
signed to  J.  A.  Johnson,  Consecon. 

Carleton  Place— Butler,  R.  A.,  boots  and 
shoes,  offering  to  compromise. 

Cobden — Reid,  Jas.  S.,  tinsmith,  assigned. 

Frankford— Pettit,  P.  P.,  contractor,  etc., 
assigned  to  Wm.  Hope,  Belleville. 

Grand  Valley — Bird,  Thomas,  hotel,  as- 
signed to  Geo.  H.  Cooper,  Grand  Valley. 

Hamilton — Edmonson,  Geo.,  butcher,  as- 
signed to  Richard  Buscombe.  Hamilton; 
Hertzberg  &  Steinbui  tailors,  assigned  to 
Townsend  &  Stephens,  Hamilton. 

Kingsville— Evans  &  Allan,  grocers  and 
bakers,  assigned  to  Geo.  A.  Grenville,  Kings- 
ville; Harris  &  Ballard,  dry  goods,  assigned 
to  R.  G.  Hector,  Toronto 

Lanark — Ward,  David,  general  store,  as- 
signed. 

Novar— Shaw,  Mary  A.,  (Mrs.  Peter)  gen 
eral  store,  called  meeting  of  creditors. 

Peterboro— Knowles,  Frederick,  B.,  dry 
goods,  assigned  to  John  Ferguson,  Toronto 

St.  Thomas — Johnston,  Thos.  O.,  grocery 
assigned  to  T.  B.  Escott,  London. 

Toronto— Tonkin,  John  J.,  merchant  tailor 
hats  and  furs,  assigned  to  Sherman  E.  Town 
send,  Toronto;  Edy,  W.  J.,  merchant  tailor 
assigned  to  G.  M.  Gardner,  Toronto. 

MANITOBA  AND  NORTH-WEST  TERRITORIES 

Letellier— DAuteuil,  A.,  (Mrs.  P.  A.)  gen- 
eral store,  assigned  in  trust. 

Regina— Collier,  E.  G.,  grocer  and  butcher, 
assigned  in  trust. 

Winnipeg— Weldon  Bros.,  grocery,  assign- 
ed in  trust;  Weldon,  J.  H.,  grocery,  assigned 
in  trust. 

QUEBEC. 

Athelstane— VVilson  &  McGinnis,  general 
store,  demand  of  assignment. 

Cote  St.  Louis— Reid  &  Denman,  butchers, 
assigned. 

Fraserville  —  Pelletier  &  Roy,  general 
store,  assigned. 

Montreal— Allard,  N.  &  Co.,  contractors, 
assigned;  Gallery,  Patrick,  baker,  demand  of 
assignment;  Monast,  J.  T,  merchant,  de- 
mand of  assignment;  Parker  &  Popham,  wh. 
clothing,  assigned  in  trust;  Bernier  Bros.  & 
Co.,  dry  goods,  assigned;  Brunet,  L.  C.  & 
Co.,  hotel,  assigned;  Cuddy,  Michael,  dry 
goods,  assigned;   Murph,  T.  J.,  restaurant, 


ssigned;  Prevost,  L.  A.,  dry  goods,  assign- 
ed in  trust;  Roy,  Joseph,  dry  goods,  offering 
to  compromise. 

Nicolet — Lariviere,  P.  B.,  dry  goods,  as- 
signed. 

Pike  River — Robidoux,  Arthur,  general 
store,  demand  of  assignment. 

Quebec — Croteau  &  Frere,  W.  &  R.,  gro- 
cery, noted  on  sheet  No.  221 1,  asking  an  ex- 
tension.    Report  denied. 

St  Hyacinthe — Menard,  M.,  grocery,  etc., 
J.  O.  Dion  appointed  curator. 

St.  Jerome — Lallier,  P.,  general  store,  of- 
fering to  compromise. 

St.  Urbain —  Sabourin,  Israel,  general 
store,  meeting  of  creditors  31st  inst. 

Three  Rivers — St.   Pierre,  L.  P.,  grocery, 
etc.,  F.  Valentine  appointed  curator. 
NOVA   SCOTIA. 

Maccan — Long,  Wm.,  carpenter,  assigned. 

Oxford — Hills,  Geo.,  men's  furnishings, 
assigned. 

Pictou — McDonald,  Mrs.  Annie,  liquors, 
assigned. 

NEW   BRUNSWICK. 

Dorchester — Chapman,  S.  Leslie,  grocer 
and  hardware,  offers  to  compromise, 

Fredericton — Johnston  &  Co.,  agricultural 
implements,  pianos,  etc.,  asking  an  extension 
of  time. 

Moncton — LeBlane,  Leon,  J.,  grocery,  as- 
signed. 

NEWFOUNDLAND. 

St.  John's — Pittman  &  Mews,  grocery  and 
provisions,  offering  to  compromise. 

BRITISH  COLUMBIA. 

Vancouver— Chilberg,  J.  P.,  grocery,  as- 
signed. 


SEASONABLE     PRECAUTIONS. 

Is  your  insurance  all  right  ?  If  not,  this  is 
just  as  good  a  time  of  year  as  any  other,  or 
perhaps  better,  to  make  it  right.  Not  only  is 
this  the  season  dedicated  by  common  con- 
sent to  the  making  of  good  resolutions  and 
commencing  to  put  them  in  practice,  but 
this  is  the  period  at  which  the  danger  of  fire 
is  greatest.  Of  course  every  man  has  a  right 
to  decide  whether  he  should  carry  any  in- 
surance on  his  property  or  not.  But  the 
circumstances  which  could  be  held  sufficient 
to  justify  a  business  man  in  dispensing  with 
insurance  on  his  stock  are  exceptional  in- 
deed; and  what  ever  may  be  these  circum- 
stances, the  owner  of  an  uninsured  establish- 
ment must  expect  to  have  a  very  limited 
credit,  if  any,  extended  to  him.  Therefore, 
we  say  to  all  our  readers,  look  carefully  after 
the  heating  and  lighting  apparatus  and 
stoves,  and  see  that  stove  and  stovepipes 
and  gas  light  are  a  proper  distance  from 
combustible  goods  and  fixtures;  handle 
lamps  and  lanterns  with  caution;  take  all 
possible  means  to  minimize  the  risk  of  fire, 
but  also,  and  in  addition  carry  insurance  on 
your  property. — National  Harness  Review. 


No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done 


OUR  CANADIAN  COUSINS. 

One  half  of  this  continent  is  in  the  posses- 
sion of  a  common  race.  They  claim  the 
same  country,  speak  the  same  language,  and 
by  the  fiat  of  physical  geography  have  a  com- 
mon destiny.  In  location  a  unit,  they  are  in 
interests  reciprocal,  and  their  mutual  de- 
velopment is  in  instinctive  touch  with  a  com- 
mon impulse.  That  under  these  conditions 
there  should  be  a  schism  in  the  race  is  un- 
fortunate. It  is  due  to  various  causes.  The 
forms  of  government  differ,  though  more  in 
form  than  spirit.  Race  hate  and  malevo- 
lence count  for  something,  and  political  lead- 
ers who  deprave  the  public  mind  for  personal 
and  partisan  purposes  are  among  the  virulent 
energies  in  the  great  Anglo-Saxon  schism. 
These  objections  are,  however,  but  tempor- 
ary. There  is  no  vital  stamina  to  keep  them 
on  their  legs,  and  they  are  as  certainly 
doomed  to  eventual  extinction  as  a  polar 
iceberg  in  the  cauldron  of  a  tropic  sea. 

But  be  race  frictions  what  they  may,  Can- 
ada is  a  stupendous  geographical  fact.  It  is 
in  extent  of  area,  in  resource,  promise  and 
potentialities  the  empress  of  the  higher  lati- 
tudes. It  is  larger  than  its  neighbor,  com- 
prises 40  per  cant  in  area  of  the  British  Em- 
pire, and  holds  in  its  rivers  and  lakes  more 
than  one-half  of  the  fresh  water  of  the  globe. 
Its  forests  are  limitless,  its  coast  line  fisheries 
are  in  two  oceans,  and  its  wheat  producing 
regions  could  fill  the  graneries  of  the  hemis- 
phere. In  mineral  deposits  there  is  untold 
wealth  in  its  subterranean  pockets.  Of  silver, 
copper  and  gold  its  reveals  heavy  storages. 
Platinum  and  nickel  are  not  in  stint,  and 
iron  is  in  exhaustless  quantities,  with  lime- 
stone and  coking  coal  in  all  necessary 
amounts.  Coal  is  in  fact  found  on  both  sea- 
boards, which  in  the  development  of  toreign 
trade  would  be  an  accessory  of  profound  im- 
portance. Petroleum  abounds  in  the  Mac- 
kenzie basin,  gypsum  in  Nova  Scotia  and 
asbestos  in  the  provinces.  This  bill  of  goods 
is  of  very  respectable  dimensions,  and  the 
value  of  raw  and  unwrought  material  under 
the  shoe  leather  of  the  Canuck,  is  a  state- 
ment in  advance  of  what  could  be  done  by 
the  magic  touch  of  enterprise.  Its  commer- 
cial possibilities  with  its  sturdy  maritime 
population,  and  its  grand  trans-continental 
lines,  with  the  empires  of  population  that 
could  centre  on  her  territories,  assure  its 
future,  with  a  race  schism  or  without  it.  It 
is,  however,  the  manifest  destiny  of  the  two 
sister  nations,  to  fuse  their  industrial  and 
commercial  interests  in  reciprocity.  This 
will  yet  be  history,  and  at  no  remote  period 
in  the  future.  The  momentum  of  industrial 
development  has  no  mercy  on  diplomats  and 
politicians,  and  even  the  estrangements  ar>d 
jealousies  of  creed  and  race,  are  ground  into 
mighty  fine  powder  in  the  grist  mill  of  indus- 
trial economics. — Age  of  Steel. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

A  'eather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 
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18    THE  ONE  YOU  WANT,   IF  YOU  WISH  TO  SELL  YOUR    CUSTOM- 
ERS THE  FREEZER  THAT  WILL  GIVE  THE  BEST   RESULTS. 


do  not  allow  yourselves  to  be  imposed  upon  by  those 

who  may  try  to   sell   you    other   freezers    by 

telling  you  they  are  "  just  as  good  "  or 

"Just  the  same  as  the  Gem." 

If  YOU   CAN'T  GET  THE   GEM    FROM    YOUR   REGULAR   JOBBER, 

WRITE  TO  US  AND  WE'LL  TELL  YOU  WHERE  YOU  CAN  GET 

THEM  OR  GIVE  YOU  PRICES  AND  DISCOUNT8. 

AMERICAN    MACHINE    CO., 

Lehigh  Ave.  and  American  St.,      -       PHILADELPHIA. 


John  H.  Graham  &  Co.  manufacturers'  agents, 

P"  113  CHAMBERS  STREET.   NEW  YORK. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.QXLambe&Co, 


Late  Williamson  &  Liiinbr. 


-s 
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54  k  56  Wellington  St.,  East, 
TORONTO. 


•  WHY  ARE  SHEPARD'S  • 

LIGHTNING  FREEZERS 

THE  BEST  IN  THE  WORLD? 


SHEPARD  HARDWARE  GO. 
MAIAM9TH  F9UNDRY—  .Buffalo. M. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 

HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CUR^E^T    JWARKET    QUOTATIONS. 


METALS. 

Tin. 

Umb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23$,  241 

Straits  100  lb  ingots "         <-.  23$  24$ 

Strip   "     ■•••  26i,28J 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

IX  "  7  75     8  00 

Lx!x.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C..  usual  sizes 5  50    5  75 

TX  "  6  50    6  75 

I.'X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

D.C.,  12$  X  17        5  00     .... 

D.X.,  usual  sizes 6  00     

D.X.X.        "  8  35    6  80 

Note. -Other  brands  might  be  shaded 
bv  25e.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  50    5  sso 

I  C,  special  sizes 4  25    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Terne. 
Dean  or  J.G.  Grade— 

I.C.  20  X  28, 112  sheets   . .     8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

"        14x60,  "  \   6}c,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Tin  op  Pricp 
Common  Iron,  per  100  lb    . .  $2  30    2  40 

&elhoe;:      ;;        •■!«?»« 
Band  •■  I A  ?So 

Hoop                           ,                •  f.5    3  00 

Swedish         "           "             ..  4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

SlJgh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Mnchinerv 3  **    3  4U 

Best  Cast  Stamper  lb  moil 

Russian  Sheet        "       0  10$  0  12 

TankPlates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    l|c 

3-inch  17 


5$',  6 
5|.61 


Boiler  Plate. 

iinch $2  75 

5-16"     ■' 2  60 

|     "     and  thicker 2  50 

Sheet  Iron, 

1  to  20  gauge  3,    31 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      3J,3f 

Canada  Plates. 

Blaina $  bright  3  20    3  25 

BoarsHead "         None 

MapleLeaf "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57$  p.c.  dis. 
Galvanized,  25  to  27$  p.c.  dis. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5f 

26  gauge,  "       

28      "  "        .... 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "         5 I,  61 

28      "  "  5f,  61 

Note— Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71 

1        "  "       6 

5-16  "  "      5} 

%      "  "       5j 

7-16  "  "      5 

V4      "  "      4J 

"         %&%  inch"      3$ 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "        0  15$  0  16 

Bolt  or  Bar. 
Cut  lengths,  round,  $  to  i  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


I    6 

i  5| 

51 
J  4J 
i  3J 
5  90 
2  70 

0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  19    0  20 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  20    0  21 

Note — Extra  for  tinning,  2$  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        ..  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <&  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "         0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 

"  "        27  to  30     "      ..  0  23    0  29 

"  "       30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  06    0  061 

Domestic    "      0  05    0  05l 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  07 

Part  casks 0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  04    0  04* 

Domestic  "       0  04    0  04J 

Bar,  1  pound 0  05    0  05$ 

Sheets,  2*  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note—  Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  19  0  21 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  20$  0  21$ 

Other  makes  "     0  18    0  19 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5$  .. 

No.  1  Do "  0    51 

No.  2  Do "  0    4J 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French     "        0  05 

Marine  Black   0  09 

Green   0  09 

Chrome    "        0  08 

French  Imperial  Green 0  14 

Colors,  Wry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "      3  25 

American      "  "      2  25 

Paris  Green,    per  lb 0  15$  0  16$ 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre 0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10$    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  12    0  13 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 


HARDWARE. 
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HARDWARE. 

. Y  i  m u  ii  1 1  i  t  i <> 1 1  —  Cartridges . 
Him  Fire  Pistol, dia. 40  to  45  p.c.  Auier. 
Itim  Fire  Cartridges,  Dom.  50  and  It). 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
Bley's,  per  1,000 $0  25  $1  00 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

(iilmour's,  discount  50,50 and  10 

Hollow  Stearu's  perdoz...  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Kxcelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing.           per  gross  C  65  1  59 

Pegging,                   "          ....     0  65  1  25 

Hrad,                        "           ....     0  85  1  60 

'•  handled                        ...     3  60  7  30 

Saddlers',              "          ■  ■  ■  •     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

•     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   8  00  15  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hani. 

Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 550    800 

"    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list   45,   47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,  per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail   and  Spike,  per  gross  2  25  5  20 

Blind  Rollers, 

Annex     1  25    1  75 

Mascot    1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11     0  15 

Bolts. 
Carriage,  dis,  60  and  5  per  cent,  to  65 

and  5  per  cent. 
Tire,  dis.  50  to  50  and  10  per  cent 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  Ofl 
Braces. 

Barber's 6  00    i"  75 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "      6  00 

"    No.  9         ••      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60,   60  and  10  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis.  60  to  65  per  cent  and  10 
per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pius,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,     per  doz 22  50 

World  "         21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc. 
Plate        "  dis.  50pc. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01}  0  01$ 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Cliurns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c: 
from  factory  60  and  10  per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Knterprize,  No.  0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,      "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33}  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33$  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2p.doz  170 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33 J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay,  Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent. 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
„.  _,     Star.  Diamond. 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft 
inches      1.45-1.50  2  15 

26  to40in  1.55-1.60  2  35 

«'°^  3.50-3.60  5.45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7  20 

71  to  80  7'™ 

81t085  o?k 

91  to  95  1^711 

96  to  100  £M? 

ioi  to  105  g;|g 


Piikington. 
Ordinary 

1st  break  $3  65 

2nd       "       3  hu 

3rd       "       i  ou 

*th       "       .-/ 4  95 

5th       "       (.. 5  40 

6th       " ft  ;io 

7th       "      ti  50 

Picture  Glass. 
Pilkington's  ordinary. 
1st  break 4  30 

2nd    " ;;:;;;;;    4  7U 

•3rd       "       540 

**5       "      5  9° 

»th       "       e  50 

<j*n  6  90 

7th       •'      7  K 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled  "      0  55    1  20 

Grindstone   Fixtures. 

P.  S.  &  W. ,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list. 
Can.  discount  25  to  27 J  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c. 

Hoe. 
C.  &B  ,  discount  30  p.c. 

Saw. 
American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian,  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent.  r 

Light  T  and  strap,  dis  60,624  percent 

Heavy,  per  lb 05    0  05} 

Screw  and  Strap,  per  lb  . .    0  03}  0  O43 
„  _       ,  Per  doz.  sets, 

p,crew,  Eureka  1  13    x  80 

Gate.Clark's 1  50    2  20 

Shepherd's 1  00    1  50 

,,      .                                     Per  doz.  pairsl 
sP"ng    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

Planter's  per  doz  . .  < 4  00  5  00 

Hooks—  Cast  Iron 

Bird  Cage,    per  doz  0  50  1  10 

Clothes  Line,     "  0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross. .     1  00  3  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  17$,  20  p.c. 


Bowman,  Kennedy  &,  Co., 

HEADQUARTERS  FOR     =^j 


Acme  Club  Skates,   Sleigh   Bells,  Cow  Ties,  Snow  Shovels    X  Cut  Saws 
Buck  Saws,  Axes,  Ammunition,  Sporting  Goods,  all  kinds 

Cutlery,  Silverware,  &c. 
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Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,   45   per 
cent.' 

Horse  Nails. 
Canadian,  dis.50  to  60  per  cent. 

Horse  Shoes, 
Per  keg 3  60    3  75 

Star,  per  doz 3  00    3  25 

Kettles 
Brass  spun              per  lb  . .     0  28    0  30 
Copper,                           "        ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz   . .    2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lilies. 

Fish,    per  gross  105    2  50 

Chalk,  ''  190    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paatock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vita),  "  3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  35  to  37$  per  cent. 

Dixon's,      each  1  60    2  00 

Woodruff's    "       1  10    1  70 

train'.  "         1  05     1  50 

Sume*'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3    in.   and    upwards, 

Dfif  t6£f  

Brads  &  Moulding  Nails,  discount  90 

to  60  and  10  per  cent 
Wire  Nails,  65  to  65  and  10  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    $  ^    ^  ^ 

Diamond .' .' .' .' .' .' .>".*.'.'. 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)       0  16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    " •••-    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass  l  ou    o  oo 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks. 

per  doz  6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35,  37$  per  cent. 
Bailey's  (Stan  R.  &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey's  Victor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.    dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22        33 

Screw  27     1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher   Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'         "        9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     ....     100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,      per  foot 3  3$ 

Sliding  Door,  "       ....  3$        3J 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doa   125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,   30,  33$  per  c. 

Rivet  Sets: 
Canadian,  dis.  30,  35perc, 

Rope. 
Sisal.       per  lb  11$  12\  smaller  than 
Manilla,      "       15    16/7-16.  $c.  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb. .        15        16 
Jute    "     ...        09$      10 

Rules. 
Boxwood,  dis.  75  &  10. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set  0  95 

N.   P.  1  25 

Sand  and  Emery  Paper. 
B.&A.,sand,  30p.c. 

Emery,   per   quire 55        90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

Sausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  10  p.  e. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per   cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"       i..H.       "      72$ 
"      F.  H.  Brass  75 
•'     R.  H.      "      70 
Bench,  wood,  per  doz —     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33$  to  35  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent. 
B.  &  W   N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
»na,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Me.allic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  oo 

Light  "  "       3  ll 

Tower  or  Mansard  Galvanized  .     b  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.    3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis.  7$  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  37$  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim, 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    \  gross  boxes 3  25 

•'         {  and  $  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves 

Wood,  English  1  80 

Iron,  American  1  35 

Spoons  and  Forks. 

TeaSpoons per  gross     7  50    12  00 

Dessert  "     "         21  00 

Table       "     "         30  00 

Dessert  Porks....         "         24  00 
Medium     "       ....         "  27  00 

Table  "       ...  "  36  00 

Squares. 

Iron,  per  doz  1  65 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5        5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.  dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,   per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.  c 


1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

2  00  5  50 

3  00  5  00 

4  50  11  50 

5  00 
2  35 


30  00 


2  90 


15    50 

0  06 

9 

..  0  13 

..  0  15 

..  0  50 

..  1  50 

. .  0  10 

50  5  00 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .     0  80    8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off. 

Ties. 
Cow,  per  doz 1  25    8  M 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  57$ 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .     0  12    0  13$ 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  5C 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.     3  38    6  00 

Wire. 

Market,  bright  and  annealed,  oiled 

and  annealed,  Nos.  1  to  16,  net  list 

from   stock  5  p.c.  dis.  from  factory. 

Market,  coppered,  net  list  from  stock 

5  per  cent.  dis.  from  factory. 

Market,  tinned  per  lb  0  04$  0  08 

Galvanized  Fence,  net  list  from  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.    steel  barb  fencing 

"Lock  Barb,"  4  point 0      $0  05$ 

Ditto  Glidden  2  point  ....    0  05}  0  06 

Galv.  Stei  1,  plain  twist  0  05 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  05    0  05$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOO  sq  ft    2  25    2    5 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe's  Gen'ne,  dis.321  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  per  doz 125    2  00 

Skates. 
Skeleton,  dis.  1"  p.c. 
Whelpley's  Pat.  Club,  Ladies', 

Brass  Tops,  7$  to  9$  in i  7fl 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    1  90 
"Star"  Mfg.  Co'8  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in   

Halifax  Pattern,  dis.  10  p.c. 

No.  0,  Whelpley's,  8  to  12  in o  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  . .    4  00 
Full-Patent,  "Achieved"  action, 
with  t.ew  patent  blades  4  50 


THE  HARDWARE  Printing  and  Publl»hlng  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


iNcfNNATi  bell  Foundry  Go 


SUCCESSORS  IN  BLYMYER'BEUS  TQ  THE 

BLYMYER  MANUFACTURING  CO 

-CATALOGUE  WITH  2200  TESTIMONIALS 


lELLS.CHURCH.SCHOOL.FIRE  ALARM 


•■'  No  Duty  on  Church  Bolls.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND   2$C.    FOR 


British  Plate  Glass 


FItOM  STOCK  OR  TO  IMPORT. 


If 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY   PUBLISHED   IN 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS    OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Needham  Veall  &  TYZAGK'S 


Telephone    1112. 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives. 

Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,,  Etc. 

Agents  for  Canada  ■ 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 

1  6  &   18  DeBresoles  St., 

MAMTDT  A  I  TRADE  MARK  FOR 

MONTREAL.  »i«8o«b.* 

MANUFACTURERS  OF  THE  KNIVES,FORKS,SPOONS. 

ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 

A.  J.  WHIMBEY,  Manager. 

F^  Jj  ^p"aif  f»     Obtained  in  Canada,  United  States,  Great  Britain  and 
fA    I     till     I    W  a"   ForeiSn  Countries. 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED. 


FETHERSTONHADGH   &   CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  ■  TORONTO. 


TZHIIE 

MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

je±2sl  ID     THE 

Manufacturers'  Accident  insurance  Company. 

HEAD  OFFICE  :  Yonge  Street,  Trader's  Bank  Chambers,  Toronto. 

Authorized  Capital,  $2,000,000  ?jid  $1,000,000  respectively. 

Most  Liberal  and  Varied  Forms  of  Lite  or  Accident  Policies  Issued.    Life  Policies 
incontestible  on  any  grounds  whatever  after  three  years. 

PRESIDENT  :— Rt.  Hen.  Sir  John  A.  Macdonald,  P.C.,  G.C.B. 


VICE-PRESIDENTS 


["Geo.  Gooderham,  Esq.,  President  Bank  of  Toronto. 
-!  Wm.  Bell,  Esq.,  Or^an  Manufacturer,  Guelph. 
IS.  F.  McKinnon,  Wholesale  Milliner. 

JNO.  F.  ELLIS,  Managing  Director. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street,      • 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ets 

MONTREAL. 


JOHN  J.  CARTSHORE, 

Telephone  616.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
iron  RailssEcoN^DHANoAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ot» 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 
Australian  Fence  Wire  Strainers. 

Send  for  Prices. 


HARDWARE. 


Genuine 
Coppered  Babbitt 

PRICES. 

Anchor per  lb.    He. 

(For  Shafting,  etc.) 

Star    per  lb.  12c. 

(General  Purpose  ) 

Star  and  Crescent   per  lb.   Hie. 

(Heavy  Machinery.) 

Diamond  per  lb.  2">c. 

(Extra  High  Speed.) 

H.  R.  IVES  &  CO.,  Montreal. 

MANUFACTURERS  OF 

Stoves,  Hardware,  Iron  Railing,  etc. 


Mmmm&L^SMELXING  WORKS 


H 


AV1NG  been  large  users  of  Antifriction  Metals  for  many  years,  and 
suffered  from  Being  imposed  upon  by  inferior  compositions  under  various- 
high  sounding  names,  we  are  now  offering  Under  the  above  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  Avhich  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  50,  100  and  200  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Price* 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms  :  tiO  days  or  2 
per  cent,  off  for  cash. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-CTRAP") 

PRIMERS  B  B  CAPS, 

Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


A.  Allan,  Pres. 


J.  O.  Gravel,  Sec-Treas. 


F.  SCHOLES,  Man.  Director. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD, 


MONTREAL. 


Canadian  Rubber  Company 

OF     MONTREAL. 
A  Capital  $2,000,000. 


Sole    Agents    anil    Manufacturers 
of  the 


*    #A*    * 


Forsyth  (Boston 

*^^--5^^  Belting  Co'y) 

Patent  Seamless 
Rubber  Belting 


•  *T*  * 


V 


For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

O— 0-0 0— o— o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 


Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man, 

WESTERN    BRANCH  : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


DOMINION  IRON,  STEEL  &  COPPER-BriA  Annealed, 


WIRE 
MANPG  Co'y 

(LIMITED.) 

Wire  Drawers, 
Galvanizers  and 
Manufacturers. 

MONTREAL  AND  TORONTO. 


W 
I 

R 
E 


Price  Lists  Furnished  and  Discounts  Quoted  on  application. 


Oiled,  Galvanized, 
Coppered,  Spring, 
Nail,  Rivet,  Telephone, 
Telegraph  and  TINNED 

(for  Mattre6s  and  Broom  makers  use.) 

—  ALSO  — 

"LYMAN"  274  baib. 

Ribbon,  Thorn  and  Plain  Twist. 

Fencing, 

Wire  Nails  and 

Wood  Screws. 


$ 


, 


FEB.  14,    91 


fJ 


2.00  a  Year. 

lO  Cents  a  Cop> 


3  -.^  ^ 
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■Be  organ  of 

WROUGHT 

CAST, 
lie  '  STAMPED 

SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  Lin™. 


Arthir  B.  Lee, 

President. 
— o — 
Importers  of 

BAR  IRON, 

STEEL, 
Shelf  and  Heavy 


HARDWARE 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KING  ST.  EAST, 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 

E.  P.  WARE 
Housefurnishings. 

— o 

TORONTO. 


TAPER  TOOTH. 


EXTRA  REFINED 


SILVER  STEEL 


BUR^tTrS2SNT0°Nr 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L'D., 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


CAUTION. 


Joseph  Rodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 

1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 


exaggerated. 


Will  be  sent  on  receipt  of  25c. 


TORONTO  ROLLING  MILL  AND  FORCINC  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


•I  ENGRAVING 

I    ...FOR   /*L   . 

I  Illustrative 

AND        • 

.Advertising, 

f PURPOSES 


J.  L  JONES, 
WOOD  ENGRAVER, 

8£,I0&I2,KINGSTEAST, 

TORONTO.CANADA- 


COPPERINE. 

William  Hamilton,)  Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir,— I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

ATTENTION  TO  DETAILS. 

A  matter  which  should  be  uppermost  in 
the  minds  of  many  dealers  is  the  importance 
of  attention  to  the  small  things  that  continu- 
ally need  watching  in  any  branch  of  busi- 
ness. A  merchant  who  considers  he  has 
been  successful  in  his  business  life  will  look 
on  this  as  a  significant  fact.  He  has  always 
been  careful  as  to  details,  and  has  ever  kept 
a  watchful  eye  on  those  matters  that  to  us 
would  appear  trivial.  The  old  saying  "Take 
care  of  the  shillings,  the  pounds  will  look 
after  themselves,"  is  illustrative  of  this  one 
fact.  No  matter  what  walk  in  life  a  man 
adopts,  the  attention  to  details  is  necessary 
to  his  success.  In  a  large  mercantile  or 
manufacturing  business  the  looking  after  the 
small  leaks  is  watched  with  more  care  than 
the  large  ones,  and  it  is  a  fact  that  too  much 
attention  is  paid  to  the  important  parts  of  a 
merchant's  business,  while  the  little  leaks 
are  unnoticed.  There  is  found  in  every  hard- 
ware store  more  or  less  unsaleable  stock  of 
goods,  an  attempt  to  sell  which  has  never 
been  made.  They  lie  there,  and  the  mer 
chant  not  thinking  of  the  money  value  there- 
in contained,  allows  the  dead  stock  of  goods 
to  become  a  bill  of  expense  year  by  year. 
Much  better  to  dispose  of  them  at  the  door 
for  what  they  will  bring  than  to  allow  them 
to  lie  on  the  shelves,  bringing  no  return. 
This  is  one  of  the  many  leaks  of  a  business, 
and  if  not  a  few  dealers  would  look  around 
their  place  of  business  and  think  for  one 
moment  of  the  many  forces  that  are  slowly 
sapping  away  the  vitality  of  their  business, 
they  would  no  doubt  cause  a  wonderful  re- 
formation in  their  business  affairs. 


TRADE  HOTHOUSES 

There  are  many  dealers  who  feel  that  the 
local  demand  does  not  turn  auspiciously 
toward  their  stores,  and  that  if  they  trust  to 
its  uninfluenced  action  their  trade  will  vege- 
tate too  slowly.  They  are  right,  the  demand 
has  to  be  wooed.  The  gentle  dew  from 
heaven  does  not  deposit  its  distilled  drops 
indiscriminately,  and  neither  does  the  de- 
mand which  creates  trade  go  blindly  hither 
and  thither.  True  it  is,  often  capricious,  but 
there  is  method  in  its  caprice.  There  are 
certain  definite  conditions  necessary  to 
give  the  demand  a  steady  drift  towards  any 
one  point.  There  must  be  people  to  buy, 
the  store  must  be  inviting,  the  stock  must 
be  all  it  is  claimed  to  be,  weight  and 
measure  must  be  full,  the  service  must  be 
efficient  and  courteous,  and  the  business 
must  be  advertised. 

But  traders  dissatisfied  with  their  busi- 
ness do  not  always  look  into  their  situation 
to  see  if  all  these  conditions  are  to  be  found 
in  it.  If  trade  is  dull,  or  if  custom  steadily 
holds  its  face  towards  other  shops,  there  is  a 
very  general  proneness  on  the  part  of  the 
neglected  traders  to  use  a  little  artificial  sti- 
mulus. They  will  let  down  prices  in  some 
one  or  more  leading  lines,  and  either  take 
away  custom  from  their  competitors,  or  make 
the  latter  forego  a  portion  of  their  profits. 
They  will  make  trade  by  the  hothouse 
method,  and  the  trade  they  thus  deveiop 
will  be  as  delicate  and  sickly  a  product  as 
the  plant  reared  within  the  high  temperature 
of  its  glazed  environment.  The  only  way  to 
keep  such  a  trade  in  existence  is  to  keep 
it  in  the  hot-house.  Prices  must  be  kept 
unnaturally  low  or  the  trade  will  dwin- 
dle away. 

There  are  traders  doing  business  of  whom 
itmightbe  said  that  the  hot-houseprincipleis 
the  firstlaw  of  their  commercial  being.  Their 
profits  are  in  inverse  proportion  to  their  cus- 


tom. The  greater  the  custom  the  smaller 
the  profits  necessary  to  run  business,  is  their 
motto.  If  this  is  true,  then  it  ought  also  to 
be  true,  that  the  less  the  custom  the  larger 
the  profits  required  to  run  a  business.  The 
hothouse  men,  then  having  a  body  of  custom 
that  makes  low  profits  suffice,  their  oppo- 
nents must  have  a  body  of  custom  so  much 
the  smaller  that  proportionately  higher  prices 
must  be  asked,  and  thus  the  competition  be- 
comes a  one-sided  affair.  And  when  the 
trade  of  a  locality  thus  loses  its  equilibrium, 
when  the  heavy  part  of  it  gets  concentrated 
on  the  weak  point,  there  is  nothing  to  be 
looked  for  but  loss,  and  perhaps  a  general 
collapse.  One  big  establishment  run  on  the 
principle  of  diminishing  profits  with  increas- 
ing trade  has  been  known  to  make  a  finan- 
cial wreck  of  its  locality.  It  will  run  its  rivals 
into  failure,  and  when  a  few  of  these  go  to 
pieces,  they  pull  into  the  vortex  other  traders 
in  the  same  town  who  are  their  creditors, 
and  thus  wide  ruin  ensues.  The  strife  for 
trade  ought  to  be  regulated  for  the  good  of 
trade,  otherwise  the  mere  disturbers  of  trade 
will  be  the  rulers  of  it.  There  are  two  regu- 
lating agencies  at  work  :  association  and 
wholesale  combination.  Wh'ch  will  ulti- 
mately quench  the  hothouse  furnace  ? 


CAUSES    OF    FAILURE. 

In  a  young  country,  so  vast  as  this  in  its 
resources,  the  extent  of  which  are  almost  un- 
known, and  are  only  at  the  beginning  of  their 
development,  there  is  room  and  to  spare  for 
every  class  of  men  who  are  willing  to  work 
for  a  living.  There  is  no  need  for  any  busi- 
ness or  profession  to  be  overcrowded,  if  in 
making  their  choice  the  young  men  would 
select  the  occupation  best  suited  for  them. 
Unfortunately  our  youths  have  to  make  a 
start  in  life  at  such  an  early  age  that  they 
are  not  properly  qualified  to  judge  for  them- 
selves, and  their  parents  in  many  cases 
through  not  having  the  advantage  of  as  good 


HARDWARE. 


an  education  as  their  children,  do  not  under- 
stand how  to  choose  for  them,  so  that  too 
many  drift  into  a  path  of  life  they  are  not  fit 
to  travel  in.  We  see  no  remedy  at  present 
for  this  evil,  in  so  far  as  the  business  pros- 
perity of  the  country  is  concerned,  unless  our 
leading  merchants, more  especially  our  whole- 
sale merchants,  take  the  matter  in  hand 
and  use  their  influence,  in  the  form  ot  com- 
binations or  otherwise  to  stop  the  overcrowd- 
ing of  commercial  centres,  small  and  large, 
with  ambitious,  but  incompetent  young  men, 
and  put  out  of  business  all  who  have  had  a 
fair  chance  and  failed  to  prove  a  success. 

The  various  schemes  that  have  been  sug- 
gested for  the  distribution  of  bankrupt  stocks 
in  such  a  way  that  they  will  not  hurt  the  le- 
gitimate trader  are  impracticable.  Combi- 
nations seem  to  be  the  order  of  the  day,  and 
no  doubt  have  worked  a  cert? in  amount  of 
good  to  some  of  our  manufacturers,  by  pre- 
venting their  goods  from  being  sold  at  unre- 
munerative  prices.  Would  it  not  be  possible 
to  organize  and  work  a  combination  that 
would  insure  to  the  legitimate  retail  mer- 
chants a  living  profit  ?  The  retail  merchants 
cannot  form  one  that  will  work  successfully, 
because  they  cannot  stop  men  of  straw  from 
coming  in  among  them,  with  goods  which 
they  obtain  somehow  on  credit,  and  which 
thev  will  sell  at  any  price  they  can  get  in  or- 
der to  raise  the  wind.  It  is  just  possible 
though  that  the  wholesale  merchants  might 
be  able  to  form  a  combination  to  prevent 
goods  being  given  on  credit  to  those  who 
are  not  likely  to  pay  ioo  cents  on  the  dollar. 
There  is  ample  room  for  a  full  discussion  of 
this  very  important  and  intricate  question, 
and  we  invite  the  expression  of  the  opinions 
of  practical  business  men  upon  it. 


STORE    IMPROVEMENTS. 

Most  stores  are  so  built  that  the  top  of  the 
upper  cornice  can  be  used  for  a  sign  to  in- 
form the  passers-by  that  stoves  and  hard- 
ware are  for  sale  below.  The  ordinary  board 
sign  is  sometimes  used  in  this  position,  but 
unless  it  is  securely  fastened  there  is  danger 
that  it  may  be  blown  off  by  the  wind,  and 
its  weight  is  such  that  much  damage  might 
result  in  case  such  an  accident  should  occur. 
A  strong  and  attractive  style  of  letter  can  be 
made  from  round  pipe,  as  shown  in  the  illus- 
tration by  the  letter  T,  which  can  be  made 


require  a  special  angle  for  the  base.  These 
letters  can  be  easily  attached  to  the  font  of 
the  upper  cornice  and  secured  by  soldering 
at  the  bottom  or  any  convenient  means,  the 
tops  being  held  by  iron  rods  or  braces.  The 
letters  can  be  painted  any  color  desired,  or 
if  made  of  bright  tin  without  paint  they 
would  be  very  attractive. 


We  herewith  illustrate  a  rack  for  leather 
belting.  We  are  sure  such  a  contrivance 
will  be  an  improvement  in  the  way  some 
dealers  keep  their  stock  of  belting. 


say  here  that  there  is  a  right  and  wrong  way 
of  arranging  a  coil  of  rope,  so  as  to  have  it 
pull  perfectly  free),  bring  the  sizes  up  to  the 
salesroom  through  the  holes,  and  have  a  row 
of  hooks  to  hang  the  rope  to,  in  order  to  pre- 
vent it  slipping  through  the  hole  to  the  floor 
below.  This  method  will  do  away  with  the 
unwinding  of  many  coils  of  rope  on  to  a 
roller,  and  also  is  a  superior  way  in  every 
respect. 

In  sampling  heavy  articles  such  as  hollow 
augers,  hammers,  and  tools  of  every  descrip- 
tion,   including   many    smaller   articles,   on 


The  rack  can  be  placed  in  any  favorable 
position  where  it  is  convenient  when  taking 
off  a  considerable  length  for  a  customer. 
Every  size,  from  the  narrowest  to  the  widest, 
may  be  kept  in  this  rack,  and  always  ready 
for  use.  Each  spindle  is  separate,  as  is 
shown  in  cut,  with  an  iron  bar  running 
through  to  make  it  more  secure  for  the 
heavier  sizes. 

The  illustration  showing  method  of  keep- 
ing hand  and  rip  saws  with  but  little  trouble 
is  one  made  use  of  by  many  merchants.  A 
place  may  be  made  in  a  convenient  portion 
of  the  shelving  by  removing  two  or  more 
shelves  in  a  tier  and  the  necessary  improve- 
ments according    to    the    cut    made.     Any 


wooden  boxes,  copper  wire  can  be  used  with 
the  greatest  convenience  as  well  as  strength. 
Any  sample  can  be  fastened  very  securely, 
and  the  wire  inserted  by  boring  as  small  a 
hole  as  necessary,  and  the  wire  fastened  on 
the  inside  of  the  box. 


by  the  use  of  two  two  pieced  elbows  and  two 
T  joints.  If  the  word  "  stoves"  is  required, 
the  S  can  be  made  from  six  three  pieced 
elbows  and  the  O    from  four.     The  V  would 


salesman  can  see  the  utility  of  any  arrange- 
ment such  as  we  suggest,  which  can  be 
made  to  contain  as  many  different  sizes  and 
kinds  as  may  be  carried  in  stock. 

A  convenient  way  to  have  the  stock  of  rope 
is  the  following  : — Place  the  different  sizes 
in  a  row  in  the  basement,  from  the 
smallest  to  the  largest  size.  Have  them  so 
placed  as  to  be  directly  under  a  convenient 
portion  of  the  salesroom.  Have  as  many 
holes  bored  through  the  floor  as  there  are 
sizes  of  rope.     Then  untie  the  coil  (we  might 


FINANCIAL  HINTS. 

The  dealer  who  looks  after  discounts  and 
takes  advantage  of  them  whenever  it  is  pos- 
sible for  him  to  do  so,  is  always  in  the  lead 
of  the  one  who  hoards  idle  money  that  might 
be  used  profitably,  and  become  a  revenue 
producer  by  taking  advantage  of  the  dis- 
counts that  can  always  be  had.  There  is  less 
risk  of  losing  the  money  after  a  bill  has  been 
paid  and  less  temptation  to  use  it  for  some 
other  purpose,  often  leading  to  serious  if  not 
fatal  embarassment.  Many  dealers  prefer 
time  and  the  consequent  loss  of  discounts 
when  they  actually  have  the  money  with 
which  to  meet  their  bills.  Five  per  cent,  off 
on  a  four  month's  bill  is  interest  at  the  rate 
of  1 5  per  cent.,  or  nearly  three  times  as  much 
as  money  will  ordinarily  bring  when  safely 
secured. 

Then  the  dealer  who  pays  his  bills 
promptly,  taking  advantage  of  discounts, 
soon  establishes  a  much  better  credit  than 
that  possessed  by  the  one  who  does  not,  and 
the  benefits  to  be  derived,  taken  as  a  whole, 
are  well  worth  the  careful  consideration  of 
every  dealer  whose  eye  may  fall  upon  this. — 
Stoves  and  Hardware  Reporter. 

A  powder  manufactory  is  to  be  started  in 
Buckingham.  It  will  be  known  as  the  Ot- 
tawa Powder  Co.,  and  its  promoters  are  J.  F. 
Higginson,  W.  A.  Williams,  S.  P.  Franchob 
phosphate  miners,  Buckingham;  J.  F.  Patton, 
the  Ottawa  county  powder  manufacturer,  and 
A.  Lomer,  phosphate  dealer,  Montreal.  The 
capital  stock  will  be  $25,000. 


HARDWARE. 


'  That  famous  hotel,  the  Rossin  House,  Toronto,  has  been  painted  and  decorated  throughout  in 
the  highest  class  manner  by  Messrs.  Elliott  &  Son,  the  well-known  artistic  decorators.  The  Paints, 
Colors  and  Varnishes  used  on  this  contract  bore  the  stamp  of  the 


The   Messrs.    Elliott  prefer  the  manufactures  of  FERGTJSSON,  ALEXANDER   & 
CO.  to  ah*  others  on  account  of  their  uniformity,  strength  and  fineness  in  grinding." 

To  save  time,  freight,  packages  and  money  please  order  from  the 

GLASGOW  LEAD  AND  COLOR  WORKS, 

Montreal. 


HOW  FISH-HOOKS  ARE  MADE. 

There  is  a  little  machine  which  turns  out 
fish-hooks  in  six  strokes,  says  an  exchange. 
Stroke  number  one  bitesofifa  morsel  of  steel 
wire  ;  number  two  makes  the  loop  where 
you  fasten  your  line  ;  number  three  hacks 
the  other  end  ;  number  four  flattens  and 
bends  back  the  barb  ;  number  five  then 
makes  the  point  ;  number  six  bends  the 
wire  ;  and  your  fish-hook  drops  into  a  little 
bucket,  ready  to  be  finished.  Then  it  is 
either  japanned — these  are  the  common 
black  fish-hooks — orthey  are  tempered  to  the 
delicate  blue  that  you  sometimes  see  in 
cutlery.  For  this  finish  they  are  heated  red 
hot  and  then  cooled  in  oil. — American  Arti- 
san. 

IRON    MANUFACTURERS 
COMBINE. 

An  organization  was  formed  at  Youngs- 
town,  Ohio,  last  week,  which  will  be  the 
strongest  in  iron  circles  in  the  United  States, 
representing  an  investment  of  $7,735,000. 
The  body  will  be  known  as  the  Ma- 
honing and  Shenango  Valley  Iron  Manu- 
facturers' Association,  and  includes  the 
iron  manufacturers  of  both  valleys.  These 
concerns  include  twenty  -  two  furnace 
stocks,  thirteen  rolling  mills,  one  pipe 
works,  and  one  wash-metal  plant.  The  out- 
put of  pig  iron  is  1,200,000  tons  annually 
and  450,000  tons  of  finished  iron,  while  the 
number  of  men  employed  will  exceed  2,000. 
It  is  the  first  time  in  the  history  of  the  iron 
business  in  eastern  Ohio  and  western  Penn- 
sylvania that  the  iron  manufacturers  have 
been  united. — Chicago  Journal  of  Com- 
merce. 

Some  nickel  steel  plates  recently  tested  at 
the  Carnegie  Works,  the  specimens  being 
cut  from  a  ^-inch  plate,  gave  excellent  re- 
sults. The  elastic  limit  is  said  to  have  been 
from  59,000  pounds  to  60,000  pounds,  and 
the  ultimate  strength  100,000  pounds,  and 
102,000  pounds.  The  reduction  of  area  was 
29  1  2  per  cent,  and  26  1-2  per  cent,  respect- 
ively. 


Scandinavian  padlocks  are  now  made  self- 
locking,  in  brass  and  wrought  iron.  They 
are  said  to  give  satisfaction. 

An  "electric  lock"  has  been  invented.  It 
is  controlled  from  any  part  of  the  building 
desired,  and  being  keyless  is  unpickable. 

Among  the  number  of  smelting  works  to 
be  erected  at  Sudbury  is  that  of  Messrs. 
Russel  &  Barnett.  These  parties  are  very 
active  in  working  their  mines,  which  are  lo- 
cated in  Graham  township. 

The  telephone  patents  throughout  the 
world  will  expire  in  March  next.  By  this 
change  a  great  trade  no  doubt  will  be  carried 
on  in  electrical  supplies,  and  hardware  mer- 
chants should  give  this  matter  somethought, 
as  the  trade  in  various  localities  are  placing 
in  stock  a  supply  of  electrical  goods. 

Gowans,  Kent  &  Co.,  wholesale  crockery 
dealers,  Toronto,  are  putting  a  new  lamp  on 
this  market.  It  is  called  the  Pittsburgh 
lamp,  and  that  name  is  ground  in  its  dome. 
The  price  is  $7.  For  the  retailers'  own  use 
in  the  store,  where  the  lighted  lamp  will  be 
a  grand  advertisement,  one  lamp  will  be 
sent  for  $5.50,  but  only  one.  Orders  for  more 
will  be  filled  at  the  regular  price.  There  are 
two  sizes,  the  mammoth  and  the  family.  The 
strong  points  about  the  Pittsburgh  lamp  are 
that  it  gives  a  very  brilliant,  steady,  and 
agreeable  light,  without  any  offensive  odor, 
and  keeps  itself  clean  almost.  All  dirt  and 
insects  fall  out  when  the  chimney  is  re- 
moved. It  is  a  lamp  that  will  evidently  sell 
well  and  serve  well. 

The  barb  wire  manufacturers  in  the  United 
Slates  have  had  several  meetings  during  the 
month  past,  and  their  efforts  to  effect  a  com- 
bination on  the  basis  stated  in  the  January 
number  of  Farm  Implement  News,  have  so 
lar  been  successful.  Their  negotiations  with 
the  Washburn  &  Moen  Manufacturing  Com- 
pany have  progressed  favorably,  and  it  looks 
now  as  if  the  Columbia  Patent  Company 
would  soon    be  in  full    control  of  the  barb 


wire  trade.  Unlike  the  National  Harrow 
Company,  the  stock  of  the  Columbia  Patent 
Company  will  not  be  taken  by  the  corpora- 
tions or  companies  manufacturing,  but  each 
concern  will  have  a  representative  for  that 
purpose;  neither  will  the  maintenance  of 
price  be  a  condition  expressed  in  the  licenses 
or  contracts  passing— Farm  and  Implement 
News. 

American  manufacturers  of  cutlery  claim 
that  their  trade-marks  are  being  adopted  by 
manufacturers  in  other  countries.  Even 
famous  Sheffield  cutlers  are  included  in  this 
indictment.  No  doubt  there  is  policy  in 
such  a  course  for  the  Americans  to  adopt, 
in  making  theirunwary customers  think  their 
goods  are  so  superior  as  to  be  even  imitated 
by  the  "infant  cutlery  industry"  of  old 
Sheffield.  In  reference  to  the  imitation  of 
American  trade-marks  by  unprincipled  for- 
eigners, the  American  Artisan  says:— "As 
some  of  our  readers  may  be  aware,  there  is 
a  clause  in  the  McKinley  tariff  bill  which 
prohibits  the  imitation  by  foreign  manufac- 
turers of  the  trade-marks  of  domestic  manu- 
facturers. This  is  accompanied  by  a  recom- 
mendation that  our  manufacturers  send 
copies  of  their  trade-marks  to  the  different 
ports  of  entry,  to  aid  in  the  detection  of 
fraudulent  imitations.  So  far  as  we  are 
aware,  there  is  no  law  in  operation  which 
will  prevent  an  ambitious  member  of  the 
embryo  American  Tinned-plate  Association 
from  turning  out  inferior  brands  of  tin-plate 
and  stamping  the  same  with  one  of  the 
world-famous  brands  of  a  Welsh  manufac- 
turer, unless  the  brand  of  the  latter  is  pro- 
tected by  registration  under  the  trade-mark 
law.  Hence  the  foreign  makers  of  tin  plate 
have  in  most  cases   sought  this  protection." 


Soap  and  water   are  cheap,  but   soil  on    goods 
is  expensive. 

A  'eather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 

No  young  man  can  possibly  have  mistaken  bis 
calling  who  finds  in  it  whatthe  world  wants  done. 


HARDWARE. 


.  S.  HOWLAND,  Sons  & 

WHOLESALE   HARDWARE, 


37     Front    Street    West, 
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DEAD  SHOT  F.  G. 


GUNPOWDER.    "American  Dead  Shot." 
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DEAD  SHOT  F.  F.  G. 

TRY   IT. 


UPHOLSTERERS'  HAMMERS. 

Mr.  R.  Dennis,  manufacturer  of  speciali- 
ties in  wire  and  iron,  London,  Ont.,  has  in- 
troduced to  the  trade  a  new  style  of  hammer 
for  upholsterers.  It  is  forged  from  the  best 
quality  of  cast  steel,  is  finished  in  a  superior 
manner,and  is  made  with  or  without  handle. 
Dealers  should  write  for  prices.  A  cut  of 
this  hammer  is  shown  on  page  15. 


FRAUDULENT 
USE  OF  BUSINESS  CARDS. 

The  following  communication,  signed 
"  West  Country  Manufacturers,"  appears  in 
a  late  issue  of  the  Ironmonger.  It  exposes 
the  fraud  some  unprincipled  parties  practice  _ 
by  using  a  business  card  to  procure  low 
prices  on  any  order  they  give.  No  doubt 
manufacturers  and  jobbers  in  Canada  have 
suffered  by  such  misrepresentation,  and  for 
their  benefit  we  appropriate  the  following  : — 

"Some  correspondence  as  to  the  abuse  of 
trade-cards  has  lately  appeared  in  your  col- 
umns. We  have  to-day  come  across  a  case 
which  should  be  made  public,  in  order  that 
manufacturers  may  be  placed  upon  guard. 
A  man  known  to  us  as  a  builder,  pure  and 
simple,  has  sent  us  a  letter  of  inquiry.     His 

paper  is  headed   ' ,   wholesale 

and  retail  builder  and  iron  merchant.'  The 
man  has  not  the  faintest  pretence  to  style 
himself  an  iron  merchant.  His  paper  is  so 
headed  with  intent  to  deceive  unwary  manu- 
facturers or  wholesale  merchants.  Some- 
thing more  should  be  required  from  an  in- 
quirer than  a  trade-card  or  a  piece  of  note- 
paper  before  wholesale  prices  are  quoted. 
We  trust  that  ourexperience  may  make  other 
manufacturers  cautious." 


JOHN  PETERS  &  CO. 

John  Peters  &  Co.,  manufacturers'  agents 
and  commission  merchants,  Halifax,  N.  S., 
are,  in  their  two-fold  character  as  exporters 
and  importers,  doing  a  large  and  increasing 
trade.  They  do  a  brokerage  business  ex- 
tending over  the  three  maritime  provinces, 
and  handle  grocers'  and  hardware  sundries. 
They  have  excellent  frost-proof  warehouse 
accommodation  at  Halifax,  and  have  excep- 
tional facilities  for  representing  any  house  in 
the  interior  provinces  that  handles  flour, 
peas,  beans,  general  produce,  etc.  They  aim 
to  add  more  business  to  that  they  are 
now  doing.  We  recommend  them  with 
pleasure  and  confidence.  A  branch  of  their 
business  has  lately  been  opened  at  Kingston, 
Jamaica,  and  the  resident  manager  is  the 
junior  member  of  the  firm,  Mr.  E.  B.  Rich- 
ardson. There  they  will  handle,  with  the 
exception  of  liquors,  all  sorts  of  products, 
and  will  have  the  most  protective  storage 
buildings.  The  Jamaica  addition  to  their 
business  will  make  the  firm  a  serviceable 
medium  of  trade  in  many  lines  that  the 
opening  West  Indian  intercourse  will  cieate 
new  customers  for. 


The  Barnum  Wire  and  Iron  Works,  of 
Windsor,  have  this  week  shipped  some  ele- 
gant electro-bronze  office  railings  for  the 
following  branches  of  the  Canadian  Bank  of 
Commerce: — Waterloo  Walkerton  and 
Strathroy. 


GOSPEL  TRUTH. 

The  would-be  purchaser  nowadays  does 
not  rush  off  to  the  first  house  he  hears  of  and 
there  place  his  order.  If  he  is  looking  for  a 
new  thing  in  an  old  line,  or  for  an  entirely 
new  line  of  goods,  or  if  he  is  not  an  old 
patron  of  a  house  of  long  standing  in  which 
he  can  place  confidence,  he  takes  up  his 
trade  journal  and  carefully  reads  the  adver- 
tisements until  he  finds  what  he  thinks  he 
wants.  He  corresponds  with  the  advertiser, 
or  goes  to  see  him  perhaps,  and  in  either 
case  the  responsibility  of  that  man  becoming 
a  customer  of  that  advertiser  rests  solely 
with  the  latter.  His  goods  must  be  right 
and  he  must  kn^w  how  to  sell  them  right. 
An  advertisement  will  not  sell  a  poor  article 


to  one  man  more  than  once,  and  in  nine 
cases  out  of  ten  not  that  often.  It  is  folly  to 
advertise  if  you  do  not  have  something  that 
is  wanted  by  the  people  among  whom  the 
advertising  medium  you  employ  circulates. 
Too  many  advertisers  expect  the  advertise- 
ment to  do  all  the  work,  while  they  simply 
sit  still  and  catch  the  shekels  that  they  ex- 
pect to  drop  to  them.  They  forget  that  the 
advertisement  is  but  a  herald,  an  avant 
courier  as  it  were,  and  that  they  must  follow 
up  its  announcement  or  challenge  to  the 
trade  with  all  the  forces  of  their  business 
acumen  and  experience.  With  this  combina- 
tion and  a  good  article  to  sell  they  must 
win. — The  Carriage  Monthly 

The  Commercial  Travellers  Mutual  Bene- 
fit Society  has  moved  into  its  new  offices  in 
the  commercial  travellers  building,  51  Yonge 
street,  Toronto. 

Mr.  Thos.  Darling,  a  well  known  account- 
ant, died  on  Tuesday  at  his  residence  in 
Montreal.  Deceased  was  born  in  Edin- 
burg,  and  came  to  Canada  57  years  ago.  He 
was  57  years  of  age,  and  was,  up  to  1875,  a 
member  of  the  firm  of  Wm.  Darling  &  Co. 
hardware  merchants  of  that  city. 

The  newly  discovered  deposits  of  nickel 
and  chrome  ores,  near  Frankenstein,  in 
Silesia,  are  turning  out  to  be  very  rich, 
according  to  the  Berlin  correspondence  of 
the  London  Industeries.  Herr  Krupp  has  ' 
ordered  the  immediate  delivery  of  100  tons 
of  nickel  ore,  20  tons  of  which  has  already 
been  despatched  from  the  mine.  Herr  Krupp 
has,  it  is  said,  offered  1,500,000  marks  for 
these  mines.  The  discovery  of  the  deposits 
is  an  important  event  in  the  history  of  the 
German  iron  and  steel  industry,  in  view  of 
the  rapidly  increasing  importance  of  nickel 
steel. 


Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 


HARDWARE. 


CORRUGATED 
STEEL    FASTENERS. 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


Chas.  Caron,  tinsmith,  Isle  Verte,  Que., 
has  assigned. 

J.  H.  Skinkle,  hardware  and  groceries, 
Catberry,  Man.,  is  selling  out  to  George 
Shillington. 

Paulin  &  Price,  dealers  in  hardware  and 
house  furnishings,  St.  Thomas,  Ont.,  have 
been  succeeded  by  Price  &  McMurtry. 

The  Hamilton  Industrial  Works  Co.,  man- 
ufacturers of  wringers,  e'c  ,  Hamilton,  Ont., 
has  assigned  to  F.  M.  Willson,  Hamilton. 

A  number  of  Montrealers  are  seeking  in- 
corporation as  the  Drummond  McCall  Pipe 
Foundry  Company,  with  a  capital  of  $50,000. 
We  would  call  special  attention  this  week 
to  advertisement  of  Miller  Bro<=.  &  Toms, 
Montreal,  manufacturers  of  elevators  of 
every  description  which  appears  in  an  other 
page. 

Messrs.  Copp  Bros.,  stove  manufacturers, 
Hamilton,  Ont.,  are  henceforth  to  be  known 
as  the  Copp  Bros.  Company.  They  have 
constituted  themselves  into  a  stock  Company 
and  control  a  capital  of  $100,000. 

Mr.  H.  S.  May,  hardware  merchant, 
Huntsville,  Ont.,  has  erected  a  handsome 
new  store  in  that  town.  The  building  is  a 
substantial  one,  and  a  credit  to  Mr.  May. 
He  has  recently  moved  his  large  stock  into 
his  new  quarters,  where  he  is  prepared  to 
attend  to  the  wants  of  his  many  customers. 

The  rolling  of  cold  steel  wire  is  now  ac- 
complished with  ease,  and  instead  of  the 
wire  becoming  weakened  by  the  process, 
practical  tests  have  demonstrated  that  its 
tensile  strength  is  nearly  doubled.  In  other 
words  the  tensile  strength  of  hot  drawn  steel 
is  56,460  pounds  to  the  square  inch,  while 
that  of  cold-rolled  steel  wire  is  105,800 
pounds. 

The  Ontario  deposits  of  nickel  are  the 
biggest  in  the  world.  The  experts  sent  by 
the  American  Secretary  of  the  Navy  to  spy 
out  the  land  reported  650,000,000  tons,  of  ore 


in  sight.  How  much  there  is  unseen  no  one 
can  estimate.  As  the  ore  carries  say  4  per 
cent,  of  copper  there  is  a  double  value  to  it. 
The  value  of  Ontario's  known  deposits  of 
nickel  and  copper  is  in  the  billions  of  dol- 
lars. 

Prospectuses  have  been  issued  inviting  the 
public  to  become  shareholders  in  an  Italian 
venture  in  a  tinplate  works,  and  which  is  to 
be  built  forthwith.  This  concern  has  the  ad- 
vantage of  having  a  Welsh  and  an  English 
tinplate  maker  on  the  directorate,  and  is  to 
be  known  as  the  Anglo-Italian  Steel  and 
Tinplate  Company.  The  names  are  Mr. 
Williams,  ofthe  Upper  Forest  and  Worcester 
Tinplate  works,  Mornston,  Eng.,  and  Mr.  A. 
C.  Bright,  Hawkwell,  Cinderford,  Hughes 
&  Chenery  are  the  London  directors.  The 
capital  is  ,£160,000. 

The  Barnum  Wire  and  Iron  Company 
completed  and  set  up  the  magnificent  iron 
store  front  of  the  Nasmiths  stores  on  King 
Street  West  Toronto,  and  is  said  to  be  the 
handsomest  store  front  in  the  city  of  Toronto. 
They  have  also  completed  the  splendid  iron 
grille  elevator  mclosure  for  the  Board  of 
Trade,  Toronto.  They  have  also  received  an 
order  for  another  elevator  enclosure  and  an 
elevator  iron  grille  car  for  Rice,  Lewis  & 
Company,  of  Toronto.  Also  an  order  for  a 
fine  grille  elevator  car  for  the  Dominion 
Bank  of  Toronto.  These  iron  cars  are  now 
taking  the  place  of  the  old  wooden  ones,  and 
are  much  stronger  and  have  a  better  appear- 
ance.— Walkerville,  Ont.,  Mercury. 

"  I  consider  it  a  great  advantage  for 
country  hardware  dealers  to  visit  the  cities 
where  they  purchase  their  goods  as  often  as 
they  conveniently  can,"  said  the  head  of  a 
St.  Louis  Jobbing  house,  to  Stoves  and 
Hardwaie  Reporter.  "  He  is  bound  to  dis- 
cover something  he  would  otherwise  never 
hear  of  and  something  that  would  be  advan- 
tageous in  his  business.  The  travelling 
salesman  does  his  part,  but  it  isn't  a  bad 
idea  for  the  dealer  to  come  to  headquarters 
occasionally.  If  he  fails  to  secure  any  bar- 
gains he  will  at  least  pick  up  a  few  ideas  that 
will  recompense  him  for  his  time  and  money 
expended  in  the  trip." 


THE  MONKEY   WRENCH. 

Many  a  salesman  has  puzzled  his  brains 
finding  out  why  all  ordinary  wrenches  are 
called  "monkey"  wrenches.  Probably  very 
few  clerks,  or  even  business  men,  know  the 
origin  of  this  term.  It  need  not  be  supposed 
it  is  so  called  for  its  fancied  or  actual  resem- 
blance to  a  monkey,  or  because  it  is  such  a 
handy  tool  to  "monkey"  with.  The  truth  of 
the  matter  is  simply  this  :  Mr.  Charles 
Moncky,  of  New  York  State,  was  the  man 
who  first  introduced  this  useful  device  to  the 
trade,  and  it  was  he  who  was  the  patentee. 
By  this  time  the  civilized  world  has  well  nigh 
lost  track  of  Mr.  Moncky,  but  his  produc- 
tion is  like  the  pyramids — still  lives  to  tell  of 
its  maker's  genius. 


A  NEWNAIL. 


The  newest  thing  in  nails  is  a  twisted  wire 
nail  which  is  a  cross  between  a  screw  and  an 
ordinary  plain  wire  nail. 

This  idea  is  of  English  origin,  and  it  is 
supposed  to  represent  as  great  an  improve- 
ment upon  the  plain  wire  nail  as  that  useful 
invention  is  over  the  old  cut  nail. 

As  is  well  known,  the  common  cut  nail 
tears  and  crushes  the  fibers  of  the  wood  as 
it  is  driven  in,  and  its  tapering  shape  des- 
troys the  greater  portion  of  its  holding 
power  when  it  is  partially  withdrawn. 
The  plain  wire  nail,  being  pointed  and 
smooth  does  not  crush  the  wood  fibres  as  the 
cut  nail  does,  but  presses  them  aside.  As 
the  diameter  of  the  nail  is  the  same  through- 
out its  length,  it  fits  as  tightly  and  holds  as 
firmly  when  partially  drawn  as  when  driven 
home. 

The  twisted  wire  nail  not  only  crushes  the 
fibers  of  the  wood  less  than  the  two  other 
forms  of  nail,  but  by  its  screw  shape 
possesses  a  much  greater  holding  power  than 
either  of  the  other  forms.  Quite  similar  to 
this  screw  modification  of  the  wire  nail  is 
the  recent  American  idea  of  making  a  wood 
screw  that  will  drive  nearly  as  well  as  a  nail 
and  yet  can  be  withdrawen  by  means  of  a 
screw-driver  as  readily  as  any  screw. —  Bos- 
ton  Journal  of  Commerce, 


HARDWARE. 
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PLUMBERS  SOIL. 

The  following  receipt  for  making  plumbers 
soil  appears  in  a  late  issue  of  the  Metal 
Worker  and  for  the  information  of  the  trade 
we  produce  it  here  :  The  soil  is  a  mixture 
of  lampblack  and  glue,  made  by  adding 
lampblack  to  very  thin  glue  size  and  boiling 
it  for  a  considerable  time.  The  proper  pro- 
portions and  time  may  be  learned  by  experi- 
ence, but  the  general  shop  practice  is  to  test 
the  mixture  from  time  to  time  during  the  pro- 
cess of  making  by  brushing  some  of  it  upon 
a  piece  of  sheet  lead.  When  dry  rub  hard 
with  the  fingers,  and  if  it  rubs  off  orcrumbles 
easily  it  requires  more  glue  in  making.  Then 
bend  the  piece  ot  lead  back  and  forth  sev- 
eral times,  and  if  the  soil  cracks  off  during 
the  bending  it  has  too  much  glue  in  its  com- 
position and  more  lampblack  should  be 
added.  An  excellent  article  of  soil  is  now 
manufactured  and  sold,  so  it  is  seldom  made 
in  the  shop.  When  soil  is  not  easily  ob- 
tained anything  that  will  thoroughly  tarnish 
the  metal  will  answer  the  same  purpose.  A 
potato  cut  and  rubbed  on  the  lead  is  an  ex- 
cellent substitute,  also  flour  paste  caretully 
made  and  strained,  to  which  a  piece  of  alum 
about  yi  cubic  inch  in  size  has  been  added 
to  about  %  pint  of  the  paste. 


UNITING  LEAD  PIPE. 

What  may  be  found  a  convenient  method 
of  uniting  the  ends  of  pipe,  the  American 
Engineer  thus  explains  :— Whatever  the  size 
of  pipe  may  be,  procure  a  block  of  hard 
wood,  say  four  or  five  inches  long  and  four 
inches  in  diameter,  bore  a  hole  straight 
through  the  centre,  so  nearly  the  size  of  the 
pipe  that  the  block  can  be  driven  on  the  end 
of  the  pipe  with  a  light  hammer.  If  one  has 
a  set  of  auger  bits  it  will  not  be  difficult  to 
select  a  bit  of  the  proper  size  to  make  a 
water-tight  fit.  Let  the  block  be  driven  clear 
on  the  pipe,  so  that  the  end  of  the  pipe  will 
be  flush  or  even  with  the  end  of  the  block. 
Now  place  the  two  ends  of  the  pipe  together 
and  drive  the  block  off  one  pipe  on  to  the 
other,  until  the  joint  will  be  at  the  middle  of 
the  block.  If  the  hole  in  the  block  is  made 
of  the  proper  size  the  block  will  fit  so  closely 
that  the  joint  will  be  water-tight;  and  it  the 
ends  of  the  pipe  are  dressed  off  true  and 
square  the  joint  will  be  so  strong  that  it  will 
sustain  the  pressure  of  a  head  or  column  of 
water  one  hundred  feet  high.  Iron  pipe  may 
be  united  in  the  same  manner.  Should  the 
joint  leak  a  trifle  let  shingle  nails  be  driven 
into  the  wood  around  the  pipe  so  as  to  press 
the  timber  firmly  all  around  the  pipe. 

I.  L.  Wells,  plumber,  Winnipeg,   contem- 
plates opening  a  branch  business  a?  Brandon. 


PLUMBERS    FOR    INSPECTORS. 

The  movement    looking    toward    the    in- 
crease of  sanitary  inspectors  for  Chicago  is 
an  important    one,  and    should    receive  an 
honest  and    intelligent   consideration.      No 
one  at  all  acquinted  with   the  extent  of  Chi- 
cago— the  remodeling  of  buildings,  the  erec- 
tion of  new   ones,  old  ones  constructed  be- 
fore the  modern  sanitary   regulations  went 
into  effect,  continued  repairs  necessary,  and 
other  matters  subject  to  sanitary  inspection 
— can  doubt  for  a  moment  that  an  increase 
of  the  force  is  an  absolute  necessity.     The 
demand  for  this  increase  is  not  only  reason- 
able, but  it  is  essential  fcr  the  promotion  of 
public   health.      The  sanitary   condition    of 
every  building  in  the  city  should  be  known, 
and  it    is  only  through    competent    inspec- 
tion that  this  can    be   learned.     If  a  build- 
ing be    found  to  be  in  an    unsanitary  con- 
dition,   the    cause    must  be    known    before 
the  remedy  can  be  applied.     The  physician 
cannot  cure  a  disease  unless  he  knows  what 
the  disease  is.     In  order  to  determine  this, 
he  makes  an  inspection,  a  diagnosis,  andean 
then  proceed  intelligently  to  apply  his  reme- 
dies.    So,  if  a  building  be  diseased,  the  sani- 
tarian or  health  officer  must  know  what  the 
disease  is,  the  cause,  in  order  to  apply  the 
proper  remedy.     To  determine  this,  he  pro- 
ceeds as  the   physician,   makes  a  diagnosis, 
an  inspection,  determines   the   nature  of  the 
evil,  and  is  then   in   a  condition   to  proceed 
intelligently  with  the  proper  remedies.    Every 
building  in  the  city  is  subject  to  become  the 
patient  of  the  health  officer.     Every  one  is 
under  his    care.       It  is    impossible  for  him 
personally  to  make   inspections.     It   will   be 
recognized  that  the  increased  number  of  in- 
spectors suggested    in  the    amended  ordin- 
ance is  not  more  than   the   importance  and 
extent  of  the  work   demand.     Double  that 
number  could  easily  be  kept  busy. 

The  importance  of  thorough  inspection 
and  perfect  sanitary  service  is  not  fully  under- 
stood by  many  whose  official  duties  call 
them  to  provide  the  means  of  securing  these. 
It  is  not  sufficient  to  keep  only  a  portion  of 
the  city  in  a  good  sanitary  condition.  The 
ends  of  sanitation  are  not  attained  if  there 
be  one  building  in  the  city  whose  hygienic 
condition  is  bad.  Epidemics  have  sprung 
from  one  unsanitary  dwelling  and  spread 
over  cities.  Not  long  since  a  case  was  re- 
corded where  an  epidemic  of  typhoid  fever 
had  its  origin  in  a  defective  joint  of  a  single 
soil  pipe.  From  one  polluted  well,  from  one 
cesspool,  from  the  defective  plumbing  of  a 
single  dwelling,  epidemics  of  contagious  dis- 
eases have  originated,  and  spread  suffering 
and  death  throughout  a  city.  So  it  may  be 
expected  to  befall  any  city  at  any  time. 
Thorough  inspection  is  the  only  means  of 
preventing  these  calamities,  and  that  cannot 
be  had  with  an  insufficient  number  of  in- 
spectors. 

If  it  be  admitted  that  the  number  of  in- 
spectors should  be  increased,  as  it  surely  will 
be,  it  may  yet  remain  a  question  as  to  what 


persons  should  be  selected  to  fill  these  re- 
sponsible and  important  positions.  The 
amendment  suggested  provides  for  thirty- 
five  sanitary  policemen,  twenty-five  plumbing 
inspectors,  thirty-four  factory  and  tenement 
inspectors,  and  five  female  inspectors.  The 
twenty-five  plumbing  inspectors  are  thus 
specified  because  no  provision  now  exists  for 
plumbing  inspectors  at  all.  This  provision 
is  a  wise  one,  for  it  is  reasonable  to  suppose 
that  plumbers  are  the  best  inspectors  of 
plumbing.  It  is  their  trade  and  their  busi- 
ness to  know  good  plumbing  from  bad  They 
do  kno.v  this,  and  are  the  proper  persons  for 
this  position,  and  the  only  ones  who  should 
be  appointed.  It  is  just  as  important  to  have 
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practical  plumbers  for  plumbing  inspectors 
as  it  is  to  havegood  plumbing.  The  import- 
ance of  having  good  plumbing,  and,  consequ- 
ently plumbing  inspectors,  will  be  understood 
when  we  realize  that  nine-tenths  of  insani- 
tary buildings  are  caused  by  defective  plumb- 
ing. If  a  city  could  procure  proper  plumbing 
for  every  house  in  it,  its  security  from  disease 
would  be  increased  a  hundred  fold.  The 
ideal  city  is  one  whose  sewerage  and  house- 
drainage  is  perfect.  There  is  nothing  in  the 
whole  range  of  sanitary  science  so  important 
as  good  plumbing.  To  secure  this,  it  is  ab- 
solutely necessary  to  have  the  plumbing  in- 
spected by  inspectors  who  know  what  good 
plumbing  is.  If  practical  plumbers  do  not 
know,  who  does  ? 

The  Sanitary  News  is  supposed  to  go  fur- 
ther than  the  amendments  go,  and  suggest 
that  one-half  of  the  thirty-four  tenement  and 
factory  inspectors  should  be  practical  plumb- 
ers. In  fact,  a  knowledge  of  plumbing 
should  be  a  qualification  in  favor  of  any  sani- 
tary inspector. — Sanitary  News. 


A  CUTTING  PLUMBER  CUT  UP. 

If  we  are  tojudge  from  the  following  poem 
that  appeared  in  a  recent  number  of  the 
London  Plumber  and  Decorator,  the  prac- 
tice of  cutting  prices  on  plumbing  work  be- 
low the  point  of  profit  is  not  confined  to  this 
country  alone  : 

A  cutting  plumber  once  we  knew — 

And  what  we  now  relate, 
Perchance  will  tend  to  keep  a  few 

From  sharing  his  sad  fate. 

Day  after  day  he  rushed  about  ; 

But  wore  himself  away, 
Trying  to  make  a  living  out 

Of  work  that  didn't  pay. 

In  always  quoting  very  low, 

No  money  did  he  win  ; 
So  after  getting  out  the  work, 

He  thus  was  taken  in. 

A  profit  small  he  thought  he'd  make. 
So  toiled  with  all  his  might  ; 

And  go  so  very  wide  awake, 
He  couldn't  sleep  at  night. 

As  each  week  closed,  it  came  to  pass, 

Collecting  he'd  begin  ; 
But  though  he  had  no  end  of  brass 

He  couldn't  get  the  tin. 

And  as  the  years  went  rolling  by, 
His  balance  smaller  grew  ; 

Until  one  day  we  heard  him  sigh  : 
"  Whatever  shall  I  do  ? 

"  I  think  'tis  strange,  alas  !  but  true, 
The  needful  I  should  lack  ; 

Though  I've  more  work  than  I  can  do 
My  money  comes  not  back. 

"  I  fear  the  prospect  is  not  bright, 

"  To  struggle  is  no  use." 
And  as  he  felt  his  funds  get  tight, 

He  went  upon  the  loose. 

He  sought  for  comfort  in  the  cup, 
A  rope  put  round  his  crown  ; 

So  after  feeling  quite  cut  up, 
He  had  to  be  cut  down. 

MORAL. 

Our  readers  please  a  warning  take, 
And  don't  do  work  for  fun  ; 

Just  see  that  you  fair  profit  make, 
And  ne'er  long  credit  run. 
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BEST  PIPE  IN  THE  MARKET. 

SIMMONS, 

74  York  St.,  Toronto. 


A  modest  plumber  boy  opened  a  $10,000 
guaranteed  burgular  proof  safe  a  few  days 
ago,  on  a  wager,  in  three  minutes.  Then 
they  turned  him  out,  set  a  new  combination 
and  invited  him  to  try  again.  This  time  he 
got  the  big  doors  open  in  two  minutes,  with- 
out defacing  the  lock.  The  County  author- 
ities up  in  Dakota,  who  own  the  safe,  now 
refuse  to  pay  for  it,  and  the  manufacturers 
have  taken  a  dislike  to  the  plumber  boy. — 
Stoves  and  Hardware. 


A  new  problem  has  appeared  on  the 
horizon  of  the  electrical  manufacturer.  He 
has  seen  the  need  of  the  dynamo,  the 
stationary  motor,  the  railway  motor,  the 
welding  machine,  and  the  hundred  modifica- 
tions as  to  the  uses  of  these  machines.  But 
now  comes  the  need,  or  at  least  the  need  is 
growing  daily  more  apparent,  for  a  modifi- 
cation of  the  form  or  method  of  assembling 
these  standard  forms  of  apparatus  to  meet 
certain  strange  requirements  of  transporta- 
tion. Hitherto  unless  the  trackless  ravines 
and  mountains  now  become  important  as 
possible  possesors  of  valuable  water-powers, 
which  through  the  mystic  agency  of  elec- 
tricity can  be  put  to  some  use,  one,  five,  ten, 
or  more  miles  distant.  Thus  the  need  arises, 
on  the  other  hand  to  put  this  electric  ap- 
paratus into  such  shape  that  its  usefulness 
maybe  a  benefit;  for  all  the  showings  made 
on  paper  of  wonderful  results  in  economy  in 
the  employment  of  electrical  transmission  of 


isolated  water  power  go  for  nothing,  if  the 
apparatus  is  so  constructed  that  the  means 
of  transportation  to  the  water-power,  or 
point  of  its  application,  are  inadequate. 
Numpers  of  instances  are  coming  to  light 
daily  wherein  mule  transportation  alone  can 
be  employed.  The  average  load  in  concen- 
trated form  which  can  be  put  on  a  mule  is  in 
the  neighborhood  of  three  hundred  pounds. 
Consequently  the  manufacturer  must  so  con- 
struct his  apparatus  thatno  one  part  shall 
weigh  over  this  amount. — American  Manu- 
facturer. 
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A  PECULIAR  DISCOVERY. 

Under  some  conditions,  sheet-zinc,  when 
in  direct  contact  with  brick-work,  suffers,  as 
we  described  some  years  ago,  to  an  appreci- 
able extent  from  rapid  corrosion.  It  has 
been  found  in  the  Berlin  city  market  halls 
that  a  portion  of  the  zinc-work  supported 
upon  brick  walls  was  deeply  pitted  at  a  num- 
ber of  places,  this  being  particularly  the  case 
where  the  metal  was  close  to  the  bricks. 
Chemical  examination  of  the  bricks  showed 
that  they  contained  as  much  as  1.14  percent, 
of  soluble  salts,  capable  of  producing  the  de- 
structive effect  in  question,  and  stimulated  to 
more  energetic  action  by  moisture.  The 
proportion  of  such  salts  of  course,  varies 
with  different  kinds  of  bricks,  while  in  some 
there  may  be  nothing  to  induce  any  such 
corrosion.  Lead  also  undergoes  consider- 
able changes  in  some  lime  mortar  brick- 
work.— London  Engineer. 


SHOW  WINDOW  DECORATION 

Windows  in  stove  and  tinware  stores  re- 
quire as  much  attention  as  in  any  other 
branch  of  trade,  and  we  offer  the  following 
hints  as  to  how  a  window  may  be  made  at- 
tractive with  little  expense  attached.  For 
instance,  fill  the  window  with  stove  pipe  and 
attach  a  card  with  this  notice: 

;  "You  do  not  have  tits  when  ;you  put  '. 
;  our  Stove  Pipes  together,  as  it  is  the  [ 
■   Pipe  that  has  the 'fits.' "  ; 

There  would  be  little  use  in  having  the 
card  and  pipe  in  the  window  for  a  decade — 
a  week  would  be  long  enough.  If  the  boys 
in  the  shop  have  some  spare  time  a  collec- 
tion of  tin  cups  could  be  made,  from  as 
small  as  the  tinner  can  make  to  one  of 
"jumbo"  size.  These  cups  being  arranged 
in  their  order  will  be  sure  to  attract  atten- 
tion. A  small  cook  stove  could  be  put  in 
the  window,  and  everything  arranged  as 
though  the  window  were  a  kitchen.  If  the 
figure  of  a  woman  could  be  secured,  and  this 
supposed  person  be  made  to  appear  to  be 
engaged  in  cooking,  there  would  surely  be  a 
crowd  in  front  ol  the  store  for  days  together. 

After  the  tin  cups  have  ceased  to  be  a 
novelty  some  other  articles  of  tinware  could 
be  selected  for  similar  display.  Almost 
every  tin  shop  has  wash  boilers  from  7  to  10 
inches.  By  making  two  or  three  smaller 
sizes  of  boilers,  and  putting  the  collection  in 
the  show  window,  the  desired  effect  will  be 
sure  to  be  produced  using  this  article.  The 
large  dry  goods  stores  have  men  called  win- 
dow dressers,  whose  duty  it  is  to  arrange  the 


show  windows,  and  the  passer-by  each  day 
observes  a  new  display.  Not  only  that,  but 
the  windows  are  often  kept  lighted  after  the 
store  is  closed,  so  those  who  pass  can  see 
what  is  to  be  shown.  Similar  ideas  will  pay 
in  the  stove  and  tinware  trades.  A  little 
study  and  originality  will  accomplish  won- 
ders. 


WHAT  ARE  CALLED  TERNE- 
PLATES. 

So  many  errors  get  into  print  regarding 
the  nature  ol  tin  products  that  F.  Lynwood 
Garrison  writes,  in  his  little  pamphlet  on  the 
"Manufacture  of  Tin  Plate"  :— 

"  It  would  seem  about  time  the  public  was 
informed  that  what  is  usually  called  tin  is 
simply  sheet  iron  coated  with  from  2  to  5 
per  cent,  of  that  metal,  and  that  few  or  no 
articles  of  commerce  are  made  of  the  pure 
metallic  tin  itself.  When  the  iron  sheets  are 
coated  with  an  alloy  of  tin,  and  from  25  to  60 
per  cent,  lead,  they  are  known  as  terne- 
plates,  and  have  a  dull  leady  appearance  as 
compared  with  bright  lustrous  tin  plate. 
Terne-plates  are  usually  used  for  roofing  pur- 
poses, and  are  not  unfrequently  sold  as  tin 
plate  pure  and  simple.  When  used  for  pur- 
poses other  than  the  preservation  or  prepara- 
tion of  foods,  terne-plate  usually  fulfills  its 
requirements  quite  as  well  as  tin  plate,  and 
has  the  great  advantage  of  cheapness." 

There  is  also  a  popular  misconception, 
wites  Mr.  Garrison,  as  regards  galvanized 
iron,  which  is  simply  iron  coated  with  metal- 


lic zinc  by  being  immersed  in  a  molten  bath 
of  that  metal.  There  does  not  seem  to  be 
any  galvanic  action  whatsoever  taking  place 
during  the  operation,  it  is  an  alloying  of  the 
iron  and  zinc  pure  and  simple. 

SEEKING  A  STQVE  TRUST. 

There  are  still  some  indications  of  life  in 
the  stove  trust,  the  promoters  who  went 
away  baffled  from  the  direct  negotiations, 
having  returned  to  the  charge  with  the  pro- 
position to  buy  out  the  three  great  institu- 
tions of  Detroit — the  Michigan,  the  Detroit 
and  the  Peninsular  factories.  An  envoy  of 
these  firms,  the  president  of  one  of  them,  re- 
turned from  Chicago  yesterday,  whither  he 
went  for  the  purpose  of  meeting  promoter  W. 
A.  Vincent,  of  Springfield,  111.,  who  has  gen- 
eral charge  of  the  trust.  It  is  expected  that 
the  proposition  of  purchase  will  be  laid  be- 
fore the  officers  of  the  Detroit  manufactories 
to-day  and  the  subject  discussed  in  all  its 
bearinos. 

It  is  pretty  generally  understood  that  the 
trust  has  succeeded  in  securing  all  the  prin- 
cipal manufactories  of  stoves  outside  of  De- 
troit, and  that  if  the  Detroit  people  do  not 
join  the  procession  they  will  ultimately  have 
to  fight  it.  It  is  also  asserted  that  the  De- 
troit factories  overcloud  the  various  factories 
in  different  parts  cf  the  United  States,  hav- 
ing such  strength  as  to  enable  them  to  place 
a  better  article  of  manufacture  at  xhe  current 
prices  of  home  made  products  of  other  city 
shops  in  their  own  home  markets.  Added 
to  this  is  the  fact  that  trade  is  generally  dull, 
and  while  this  does  not  materially  affect  the 
Detroit  houses,  it  is  seriously  pinching  all 
but  the  financially  strongest  of  the  houses  of 
other  cities. — Stoves  and  Hardware  Reporter. 
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MONTREAL  MARKETS. 

Montreal,  Feb.  12,  1891. 
The  markets   for  different  lines  of  heavy 
material  have  shown  very  little  change  during 
the  week,  and  there  is  an  entire  absence  of 
any  features  that   would   induce  any.     The 
only  factor  in  the  way  of  business  in  a  whole- 
sale way,  has  been  the   activity  in  tinplate 
which  continues  firm,  and  some  descriptions 
are  so  well  cleared  up  now  that  they  are  not 
to  be  had  at  any  price.     Coke  for  instance 
is  entirely  off  the  market,  and  the  same  may 
be  said  of  some  particular  sizes  of  charcoal. 
In  pig  iron  there  is  no  business  to  note,  nor 
is  there  in  other  allied  lines,  the  general  ten- 
dency being   easy  with  buyers   indifferent. 
Chemicals  encounter  a  slow  movement,  and 
there  is  an  absence  of  orders  in  the  way  of 
spring  shipments,  which  makes  matters  dul- 
ler than  otherwise,  and  the  same  remarks  ap- 
ply to  oils  and  naval  stores.     On  the  whole 
there  is  no  doubt  that  the  approaching  gene- 
ral elections  are  having  the  usual  effect  on 
trade,  attracting  attention,  etc.,  etc. 
IRON  AND  HARDWARE. 
There  is  but  little  to  note  in  connection 
with  this  market  as  regards  the  situation  lo- 
cally, except  in  one  particular.     This  parti- 
cular is  tinplate,  which  is  the  only  article  in 
which  there  has  been  anything  doing  during 
the    week.       In    it,    however,    considerable 
activity  is  to  be  noted,  and   irrespective   of 
the  jobbing  movement  some  1,000  boxes  in 
the  aggregate   have  been  turned  over  in  a 
wholesale  way  at  full  figures.     All  this  busi- 
ness has  been  in  charcoal,  as  there  is  now 
positively   no  coke  on   the   market,   and  it 
would  cost  fully  $4.80  to  import  it.    Hence  it 
is  impossible  to  quote  it,   and  the  same  has 
to  be  said  of  some   particular  sizes  of  char- 
coal which  have  also  been  cleaned  off  the 
market,  and  are  not  to  be  had  at  any  price. 
We  quote$475  to  $5.25,  and  stocks  are  being 
rapidly    depleted.     In    pig  there  is  no  busi- 
ness of  consequence  to  note  since  the  sale  of 
200  tons  Carnbroe  to  which  we  have  already 
referred.     We  learn   that  this  purchase  was 
made  by  a  firm  of  Montreal    manufacturers 
who  have  secured  the  contract  for  the  water 
pipes  for  the  electric  and  water  power  compa- 
ny, whoare  to  locate  on  the  Bocknver.  Other- 
wise there  is  nothing  to  note  locally.  Advices 
from  primary  markets  continue   of  the  same 
tenor.     There  are   still  .10   quotations  from 
the  other  side  on    any  brand  of  makers  iron, 
except  Eglinton,  which  is   quoted  at  a  recov- 
ery of  6d.  from  the  one  shilling  decline  noted 
last    week.     Other  makers  brands    are   not 
quoted  and  there   is  no   definite  news  yet  as 
to  the   date  on  which    the    various  furnaces 
will  blow  in.     Even  when   they  decide  to  do 
so  it  will  take  six  weeks  before  they  are  ready 
for  work,  so  that  with  even  an  ordinary  con- 
sumptive movement    prime  brands  must  be 
pretty  scarce  now  and  will  be  lighter  as  time 
proceeds.     The    stocks  in    public   store  also 
are  considerably  less  than    last  year,    and  if 


they  were  not  they  could  have  very  little 
effect  in  the  position  of  best  brands  for  they 
are  constituted  solely  of  Dolmellington, 
Eglinton  and  Carnbroe  and  even  then  they 
have  been  called  over  so  frequently  that  the 
residue  must  be  |..retty  poor.  In  the  face  of 
these  facts  it  is  hard  to  understand  the  un- 
steady feeling  of  the  market  and  the  only 
possible  solution  is  to  attribute  it  to  the  re- 
cent monetary  stringency.  As  it  is  however 
the  market  is  just  in  that  position  where  it  is 
susceptable  to  a  sudden  change,  if  the  neces- 
sary factor  is  only  forthcoming.  At  the 
moment  it  is  wanting,  and  buyers  generally 
appear  to  be  actuated  by  a  very  indifferant 
feeling.  In  other  lines  there  is  nothing  par- 
ticular to  note.  Bar  iron  is  as  before  and 
tin  copper  and  other  metals  are  on  the  easy 
side. 

NAILS. 
There  is  nothing  to  note  about  this  market 
in  the  way  of  business  except  an  odd  jobbing 
movement.  After  a  long  period  of  indecision 
however,  makers  this  week  resolved  upon  a 
change  in  the  list  price,  and  contrary  to  the 
expectations  of  some  decided  on  Tuesday  on 
a  cut  of  ioc.  bringing  it  down  to  a  $2.40  basis. 
As  jobbers  have  been  doing  business  at  this 
all  along,  however  it  will  affect  the  market  a 
little. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per,  keg 2  40 

8  dy  to    9  dy,       "  "  2  65 

6  dy  to    7  dy,       "  "  2  90 

4  dy  to    5  dy,         Am.  pat  3  15 

3  dy,  hot  cut,  per  keg,  Am.  pat  3  90 

3  dv  fine  hot  cut,         "  ....  5  40 

4  dy  to  5  dy,  cold  cut,  Can  pat 2  90 

3  dy,  cold  cut,  3  4° 

2  dy,  hot  cut,  nails     "  ....  5  60 

Steel        Wire. 
Cut  Nails    Nails. 

10  dy  to  60  dy,  per  keg $2  50     $3   15 

9  dy  "  "       2  75       3  45 

8  dy  "      .       "       275       3  70 

7  dy  "  "       3  °°      4  00 

6  dy  "  "       3  °°      4  3° 

5  dy  "  "       3  25       4  30 

4  dy  "  "       325       4  60 

3  dy  "  "       4  00       5   so 

3  dy  fine  "  "       5  5°      6  DO 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  5° 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8  dy  @  9  dy,       "  3  '  5 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,  "  245 

COMMON    FLOUR    BARREL   NAILS. 

Y&  inch,  per  keg $4  7° 

1       "  "         4   10 

i'/s  "  "         4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  ^o  days.  P.  D.  brand  similar  terms. 
CHEMICALS. 

Thie  market  continues  dull  ;  in  fact  if  a 
small  jobbing  movement  is  left  out  of  consi- 
deration, there  is  nothing  to  note  in  the  way 
of  business.  Buyers  seem  to  be  actuated 
by  an  indifferent  spirit,  and  the  consequence 
is  that  they  are  taking  only  what  they  abso- 
lutely require,  and  no  more.  The  tone  as 
regards    values    is   firm,    and    there  are   no 


changes  to  note.  Bleaching  powder  is  stiff, 
and  it  is  the  same  with  Bicarb  soda,  and  now 
$2.50  is  the  very  best  figure  at  which  busi- 
ness can  be  done  in  it.  In  fact  all  heavy 
chemicals  are  firm  and  likely  to  continue  so, 
as  the  tenor  of  advices  from  primary  markets 
is  all  that  way.  Very  little  is  being  done  in 
this  connection  in  the  way  of  ordering  fresh 
supplies,  business  in  this  respect  being  ex- 
ceptionally backward  this  year. 

PAINTS  AND  OILS. 
There  is  only  a  jobbing  movement  to  note 
on  this  market  and  consequently  there  are 
few  noteworthy  features.  Several  lots  of  oil 
were  offered  successively  to  different  firms  at 
tempting  terms  it  is  understood,  but  nothing 
could  be  done  as  buyers  would  take  only 
what  they  saw  an  immediate  outlet  for. 
Prices  rule  nominally  unchanged.  Cod  oil  is 
the  same  40  to  45c.  and  the  same  may  be 
said  of  refined  seal  in  which  there  has  been 
some  jobbing  business  at  57/£c.  Castor  oil 
runs  about  the  same  while  cod  liver  meets 
with  a  quiet  jobbing  enquiry  at  steady 
figures.  In  leads  prices  are  nominally  the 
same  as  follows  :  White,  $6.25  to  $6.75  ; 
No.  1,  $5.25  to  $5.50;  No.  2,  $4.50;  No.  3,  $4 
to  $4.25  ;  dry  white,  6  to  6>^c.  ;  do.  red,  4% 
to  5c. 

GLASS. 

This  article  shows  no  change  and  there  is 
only  an  ordinary  jobbing  movement  to  note 
at  unchanged  prices.  We  quote  $1.50  to 
$1.60  for  first  and  second  breaks. 
NAVAL  STORES. 
The  only  new  feature  in  this  market  has 
been  Turpentine, which  has,  as  already  noted, 
shown  a  firmer  tendency,  and  this  week 
some  business  has  been  done  at  an  advance, 
but  we  still  quote  the  old  figure  60c.  to  61c, 
although  it  is  more  than  likely  that  before 
the  end  of  the  week  an  advance  of  1  to  2c. 
will  be  fully  established  as  advices  from  pri- 
mary centres  all  tend  that  way.  Stocks 
here  are  light  also,  and  it  is  natural  therefore 
that  they  should  be  firmly  held.  Other 
lines  are  without  feature  as  there  is  practi- 
cally no  business  to  note.  We  quote 
as  follows  : — Turpentine,  60  @  61c;  rosins, 
S2@J4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  sXc.  for  colored,  and 
7@ioc.  for  white;  oakum,  $}4@7}4c.;  and 
cotton  oakum,  10  @  12c. 

CEMENT  AND  FIRE  BRICK. 
There  is  very  little  doing  in  cement  at  the 
moment,  and  in  the  absence  of  any  impor- 
tant movement  prices  are  more  or  less 
nominal.  We  quote  $2.45  to  $2.75  as  a  basis, 
the  outside  for  best  English  brands  which 
are  in  limited  supply.  Firebricks  encounter 
an  ordinary  demand  at  $25  to  $30  per  1000. 
PETROLEUM. 
The  market  remains  in  an  unsettled  posi- 
tion and  although  crude  remains  firm  some 
jobbers  have  been  iudulging  in  further  calling 
recently.  In  fact  it  is  claimed  that  lots  have 
changed  hands  at  15c.  or  less.  American 
continues  steady  and  unchanged.  We  quote: 
— Canadian  12c.  at  Petrolia  and  15c.  at 
Montreal,  American  23c,  American  benzine 
23  to  25c.  and  Canadian  14^2  to  15c. 


-:  SAP0LI0  :- 
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PRICE    LIST. 

JUST  OUT. 

EMLL  POLIWKA  &  CO., 

36  Front  Street,  Toronto,  Ont. 
DOMINION    AGENTS. 


HARDWARE. 
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TORONTO    MARKETS. 

TORONTO,  Feb.  13,  1891. 

In  the  leading  departments  of  the  metal 
trade  business  this  week  has  been  lifeless, 
although  there  have  been  a  number  of  inqui- 
ries which  augers  well  for  the  future,  the 
general  impression  is  that  consumers  would 
do  well  to  make  arrangements  at  once  for 
their  spring  requirements  as  it  is  generally 
believed  that  prices  will  improve  ere  long. 
The  only  article  at  all  buoyant  at  the  mo- 
ment is  tin  plates.  In  manufactured  goods 
a  few  variations  have  taken  place  in  prices, 
and  discounts  as  compared  with  a  week  ago. 
Trade  has  been  fairly  active  in  most  lines. 
In  nails  there  is  a  strong  desire  on  the  part 
of  manufacturers  and  wholesale  merchants 
to  work  more  harmoniously  in  this,  the  lead- 
ing line  which  has  been  handled  without 
profit  to  almost  every  one  in  the  trade 
whether  wholesaler  or  retail  merchant- 
It  is,  however,  a  most  difficult  matter 
to  regulate  the  latter  vendor,  owing  to  the 
close  competition  many  of  them  are  dis- 
posed to  make  a  leader  of  this  article  to 
catch  customers,  and  they  not  unfrequently 
sell  below  cost  to  give  customers  the  impres- 
sion that  all  their  wares  are  at  correspond- 
ingly low  figures.  It  is  to  be  hoped  that 
steady  prices  will  be  fairly  established  so  as 
to  avoid  the  constant  friction  among  the 
manufacturers. 

IRON  AND  STEEL. 

Bar  iron  settled  down  to  a  lower  basis, 
and  there  are  now  few  if  any  sales  at  over 
$2.25.  Pig  is  moving  slowly.  Representa- 
tives of  British  houses  have  been  offering 
lots  to  arrive  at  close  prices,  but  buyers  are 
indisposed  to  place  orders  at  almost  any 
figures.  Most  of  them  will  reduce  present 
stocks  to  the  lowest  possible  quantity  before 
reordering.  Carnbroe  stands  at  $23.75  to  $24; 
Middlesboro'  at  $22  ;  American  brands  at 
$23  for  foundry  and  at  $23.50  for  Southern. 
COPPEK. 

The  market  is  steadier,  with  rather  better 
demand.  Stocks  here  are  light  and  prices 
somewhat  irregular.  The  range  of  values, 
however,  is  the  same.  A  five  ton  lot  sold  at 
I4^c. ,  and  there  have  been  other  sales  at 
figures  which  have  not  transpired.  In  smaller 
quantities  a  single  ton  sold  to-day  at  \%%z. 
Cables  show  that  London   prices  have  recov- 


ered part  ot  last  week's  decline,  the  latest 
quotation  for  spot  now  being  ^52  [7s.,  and 
for  future  ,£53  5s. 

TIN. 
Ingot  tin  is  quiet  and  steady.  No  transac- 
tions have  occurred  here  that  are  worthy  of 
recording.  Local  prices  remain  at  23  to  24c. 
as  to  quality.  Cables  are  higher,  the  prices 
in  London  now  being  ^90  15s.  for  spot  and 
£91  5s.  for  future. 

LEAD. 

The  market  continues  dull  and  weak. 
Cables  are  5s.  lower,  London  quoting  ^12 
5s.  on  best  soft  Spanish.  On  spot  sellers 
have  not  made  concessions  in  prices,  except- 
ing large  quantities.  Pig  is  selling  at  3^  to 
4c,  and  bar  4^  to  5c. 

ZINC  AND   SPEETEK 

Spelter  has  declined  %c.  in  sympathy  with 
the  American  markets,  domestic  now  being 
&,%  to  5c.  and  foreign  5^  to  6c.  Spelter  is 
cabled  at  ^23  10s. 

ANTIMONY 

Quiet  but  firm  at  the  recent  decline. 
Cooksons  is  now  moving  at  19^  to  20c.  and 
other  brands  at  17%  to  i8^c. 

CANADA    PLATES 

Demand  is  very  light  and  prices  are 
nominally  unchanged. 

TIN  PLATES. 

The  market  is  firm  both  here  and  abroad 
with  an  active  demand.  Cables  report  a  still 
further  advance  in  quotations,  cokes  now 
being  quoted  at  18s.  On  spot  the  market  is 
firmer,  and  good  merchantable  brands  can- 
not be  had  under  $5.50,  with  cheaper  grades 
at  $5.25. 

PAINTS  AND   OILS. 

Prepared  paints  have  been  moving  more 
freely.  Prices  are  steady.  The  inquiry  has 
been  mostly  for  small  lots  but  a  few  large 
orders  have  been  booked  for  March  1  de- 
livery. 

Oils  are  firm  with  an  advancing  tendency 
under  light  offerings  and  a  more  active  de- 
mand. Linseed  oil  is  stffer  at  65  to  66c.  for 
raw  and  68  to  69c.  for  boiled. 

Turpentine  dull  but  firm  at  former  prices. 
LONDON  LINSEED  OIL  MARKET. 

London,  Jan.  29.— During  the  past  week, 
the  market  has  developed  "  tone, "  there 
being  an  inherent  firmness  in  Linseed  Oil, 
altogether  apart  from  the  outside  circum- 
stances generally  ruling  the  mirket,  viz.:  the 
supply  of  Linseed,  price  of  silver,  etc. 

At  the  same  time  there  are  "  two  prices  " 
in  the  market,  viz.  :  The  quotation  of  the 
'Crack' crushers  whoare already  fairly  booked 
ahead,  and  who  are  inclined  to  hold  off  busi- 
ness for  the  moment,  and  the  quotation  of 
the  "  Hull,  "  and  other   provincial  crushers, 


who  are  ready  to  accept  prompt  orders  often- 
times fully  1%  to  3d  per  cwt.  under  the  quo- 
tations of  the  best  and  most  reliable  brands. 

Business  remains  quiet,  owing  to  the  navi- 
gation, not  yet  having  been  completely 
opened  up,  but  an  advance  of  fully  3d.  per 
cwt.  has  resulted  on  the  week,  prices  at  the 
close  showing  a  strong  upward  tendency. 

As  accounting  for  the  scarcity  of  oil,  we 
would  point  out,  that  it  pays  the  crusheis  far 
better  to  crush  Cotton  oil,  there  being  a  very 
full  demand  for  the  cake  for  feeding  purposes 
— the  supplyof  cattle  "offal"  being  now  small 
—bran  selling  as  high  as  .£61.  Hitherto  it 
has  been  the  custom  of  the  mills  to  crush 
about  one-third  cotton  seed  to  two-thirds 
linseed,  but  at  the  present  time  the  propor- 
tions are  exactly  reversed 

Supplies  of  seed  are  practically  unchang- 
ed, but  importers  are  very  cautious  about 
selling  ahead,  regarding  the  present  position 
of  the  Silver  Question  as  deceptive,  and  that 
the  American  speculators  are  only  at  pre- 
sent lying  quiet,  preparatory  tc  attempting 
a  tresh  boom.  Transactions  with  the  Cana- 
dian market  in  oil  continue  limited,  but  op- 
erators largely  interested  in  the  export  trade, 
are  reported  to  be  buying  extensively  ahead. 
To-day's  quotations  are  as  follows,  f.  o.  b. 
London,  p.  cwt.:  January-February,  22s.  9d. 
to  23s.;  February- March,  23s.  to  23s.  3d.; 
Mai ch- April,  23s.  3d.  to  23s.  4/^d. 

OLD  MATERIAL. 

The  market  is  quiet  with  prices  the  same 
as  those  quoted  a  week  ago.  Dealers  paying 
prices  are  : — No.    1   heavy  scrap,  65   to  70c. 


TULLOCH  &  CO. 


Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Dilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 

l\i1R| — Correspondence  invited  from  Canadian 
firms  interested  in  any   of  the  above 

lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Cannot  Leak  ! 


Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PRESSED  MILK   PANS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES 

HOUSE  FURNISHING    HARDWARE. 


Front  vieiy. 


THOS.   DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 
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HARDWARE. 


MARKETS—  Continued. 

per  ioo  lbs.  ;  stove  cast  scrap,  50c.  ;  No. 
1  wrought  scrap  50  to  60c;  No.  2,  includ- 
ing sheet  iron,hoop  ironand  mixedsteel,  20to 
25c. ;  new  scrap  copper,  10  to  lie;  heavy  scrap 
copper  11^4  to  12c. ;  old  copper  bottoms,  9  to 
9lAc;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  g}4c.;  scrap 
lead  2%  to  2^c. ;  scrap  zinc,  1V2  to  3c;  scrap 
rubber,  -z%  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PETROLEUM. 

As  the  daylight  lengthens  the  oil  trade 
shrinks.  There  is  therefore  a  lighter  busi- 
ness now  being  done.  The  only  other  change 
is  an  easing  of  the  price  of  Canadian,  which 
now  quotes  15^  to  16c. 

HIDES,  ETC. 

Hides — Are  still  dull,  but  rather  better 
than  last  week.  They  quote  at  5  to  5J^c.  for 
green,  and  6c.  for  cured. 

Skins— Are  $1  to  $1.40,  and  the  supply  is 
limited. 

Tallow — Is  2c.  for  rough,  and  5  Vz  to  6c. 
for  refined. 

Wool — Is  nominal  at  20c. 
RAW  FURS. 

Trade  is  getting  dull  as  the  weather  con- 
tinues moderate  and  the  winter  approaches 
its  close.  The  prices  have  been  steady  though 
for  raw  furs.  They  quote  at :  Beaver  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox,cross,$2  to  $5;  lynx, 
$i.5oto$2.5o;  martin,75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  Feb.  12,  1891. 
No  important  changes  have  taken  place 
in  any  branch  of  the  iron  or  steel  trades  the 
past  few  days.  Orders  for  finished  produc- 
tions are  almost  uniformly  on  very  conserva- 
tive lines,  and  hardly  up  to  the  average  vol- 
ume for  the  season.  Operations  in  crude 
materials  are  also  devoid  of  spirit,  while  in- 
quiries contrast  in  no  marked  degree  with 
the  general  run  previously  this  month.  De- 
spite the  quiet  condition  of  trade,  there  is 
little  pressure  to  sell  in  any  quarter,  how- 
ever, and  prices  are  quite  steady  nearly  all 
along  the  line.  Negotiations  are  pending  for 
a  large  block  of  forge  iron,  presumably  for 
pipe-making.  This  aside,  there  is  little  if 
anything  more  than  the  routine  demand, and 
the  position  ot  the  market  is  practically  the 
same  at  the  present  time  as  it  was  a  week 
ago.  Northern  brands  are  quoted  at  $17.50 
to  $18  for  No.  1,  $16  to  $16.50  for  No.  2,  and 
$14.75  l0  $'5  f°r  No.  3.  Good  Southern 
brands  range  between  $17  to  $17.50  for  No. 
1  foundry,  $15.50  to  $16  for  No.  2  do.,  and 
$14  to  $14.50  for  No.  3.  Bessemer  pig  is 
selling  at  $15.50  to  $16.50  at  furnace.  On 
spiegeleisen  and  ferro-manganese  there  is  no 
change,  the  demand  being  very  moderate. 
Twenty  per  cent,  spiegel  may  be  quoted  at 
$19  to  $19  50,  and  80  percent,  ferro-mangan- 
ese at  $62  to  $64  here.  Old  iron  finds  slow 
sale,  and  the  demand  is  without  improve- 
ment.    Latest    transactions    were  at  $22.50 


for  tee  rails  and  $21.50  for  No.  1  scrap  f.o.b. 
cars  at  Jersey  City.  In  steel  rails  no  im- 
portant new  business  comes  to  notice,  and 
buyers  are  holding  back  as  though  deter- 
mined to  test  the  solidity  of  the  manufactur- 
ers' combination.  The  prices  quoted  are 
$30  fo.b.  Pennsylvania  mills  and  $31  at 
Chicago. 

COPPER. 

The  copper  market  is  without  change.  No 
new  export  business  or  demand  comes  to  the 
surface,  and,  while  home  manufacturers  are 
said  to  be  securing  more  orders  for  their 
productions,  purchases  of  crude  material  are 
made  very  cautiously.  The  nominal  price 
of  15c.  is  still  quoted  by  the  large  Lake 
Superior  companies  for  ingot,  but  outside 
lots  may  be  had  at  14  i-2c,  possibly  at  a 
shade  less.  Arizona  is  valued  at  12  3-40 
and  for  common  casting  brands  the  range  of 
11  1-2  to  11  3-4C.  is  quoted. 
TIN. 

Prices  for  pig  tin  have  ruled  somewhat 
higher  in  the  London  market.  This  rise  has 
served  to  stiffen  values  somewhat  in  the  lo- 
cal market,  but  the  actual  advance  is  small 
and  the  heavy  stocks  here  operate  as  a  check 
upon  the  influence  of  the  higher  prices  in 
the  foreign  market.  Speculation  is  very 
slow  and  purchases  by  jobbers  and  consum- 
ers are  unimportant.  At  the  close  20.10  to 
20.15c.  net  cash  was  quoted  for  10-ton  lots, 
and  20  1-4  to  20^c.  regular  for  jobbing 
quantities. 

PIG    LEAD. 

Offerings  of  pig  lead  have  been  unimpor- 
tant and  sellers  still  make  more  or  less  show- 
ing of  firmness.  The  demand  is  slow,  howe- 
ver, and  purchases  of  more  than  carload  lots 
are  the  exception.  Spot  parcels  are  quoted 
ot  a,Y%  to  4.40c.  but  4.35c.  is  accepted  for  sin- 
gle carloads  for  shipment. 

SPELTER. 

Prime  Western  spelter  is  offered  at  5.05c. 
for  early  shipment  wtihout  leading  to  business 
of  anyimportance.  The  demand  is  very  slow 
and  carload  lots  would  not  bring  over  5c.  on 
the  spot. 

TIN  PLATES 

Dealings  in  tin  plate  have  been  only  fair 
and  prices  have  undergone  no  change  of  im- 
portance. We  quote  prices  as  follows  :  1.  C. 
Charcoal,  1-2  cross  assortment,  Melyn  grade, 
$6.25  to  ....  ;  f<  r  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  ..;  M.  F.,  20x28, 
$16.00  ;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.25    to    . . . . ;  Dean  grade,   20x28,   $10.50 

to ;  D.  R   D.   grade,    14x20,  $4.90  to 

....  ;  D.  R.  D,  grade,  20x28,  $10.00  to  . . . . ; 
I.  C.  Coke — Penlan  grade  (iron),  $5.40  to 
$5.45  ;  J.  B.  grade,  14x20,  $5.55  to  .... 
I.C.  Bessemer  steel,  14x20,  coke  finish,  $5.45, 
I.  C.  Siemen's  steel,  coke  finish,  $5.50 
to  .... ;  I.  C.  Bessemer  steel,  squares,  $5.55 
to  ....  basis;  I.  C.  Siemens  steel,  squares, 
$5.65  to  $5.70  basis. 


Not  long  ago  South  Africa  had  to  import 
all  the  coal  she  used,  but  now,  it  appears, 
she  mines  all  the  coal  she  wishes  for  her  own 
consumption,  and  exports  the  surplus.  The 
reason  is  that  the  coal  fields  of  Natal  have 
increased  their  output  to  a  remarkable  de- 
gree. The  railroad  managers  say  they  are 
saving  $250,000  a  year  by  using  coal  that  is 
produced  at  home. 


THE  TRADE  IN   FREEZERS. 

While  we  have  had  so  far  a  winter  some- 
what mild  and  even,  the  cold  weather  has. 
been  conducive  to  a  favorable  ice  harvest. 
In  Europe  the  season  has  been  characterized 
by  extreme  cold  weather,  violent  storms  and 
heavy  snow  falls,  bringing  skates  and  sleighs 
into  active  demand.  But  though  all  this  may 
be  true  in  a  direct  sense,  there  is  a  future 
result  of  this  so  far  favorable  winter,  which 
will  tend  to  interest  those  whose  sale  of  goods, 
depend  in  a  more  or  less  degree  on  a  "good 
old  fashioned  winter"  as  well  as  a  tropical 
summer.  We  refer  to  the  makers  of  ice 
cream  freezers.  This  favorite  delicacy  is  as 
well  known  in  the  household  as  patent  medi- 
cines, and  the  trade  in  freezers  is  becoming 
a  general  one  throughout  the  country. 

Good  ice  cream  can  be  home  made  as  well 
as  anything  else,  and  every  family  should 
possess  a  freezer  to  supply  its  needs.  The 
jobbing  trade  keep  well  supplied  with  the 
leading  machines,  and  dealers  should  be  on 
the  watch  to  have  a  stock  of  freezers  in  time 
for  the  trade  when  it  opens. 


Ryland's  Iron  Trade  Circular  of  January 
24th  last,  commenting  upon  the  tin-plate 
outlook,  savs  :  "  Tin-plates  continue  in  strong 
demand  and  appear  likely  to  do  so  for  some 
time  to  come.  Prices  are  firm  at  late  levels 
with  even  an  upward  tendency,  and  for  May 
and  June  delivery  advanced  prices  are  asked. 
Tin-plate  makers  are  now  doing  exceedingly 
well,  and  with  cheap  tin-plate  bars  tin-plate 
making  is  now  the  most  profitable  of  any 
branch  of  the  iron  trade  From  12s.  to  17s. 
for  IC  Bessemer  steel  cokes  is  a  great  rise,, 
and  modern  improvements  at  many  works 
have  further  added  to  the  profits  of  tin-plate 
making.  Tin-plates  are  now  having  their 
day,  and  it  is  probable  that  higher  prices 
still  will  be  obtained  until  the  United  States 
tariff  bill  comes  into  force  in  July  next. 
Manufacturers  of  tin-plates  have  a  great  deal 
in  hand  at  present  prices,  and,  whether  the 
tariff  be  increased  or  not,  we  do  not  antici- 
pate any  great  collapse  of  our  tin-plate  in- 
dustry." 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse  "-the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 
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ARRANGEMENT   OF    STORES 
ABROAD. 

The  arrangement  of  retail  hardware 
stores,  is  a  subject  which  has  received 
a  great  deal  of  attention  in  these  columns 
for  some  time  past,  and  from  letters  which 
have  been  received  from  those  who  have  pro- 
fitted  by  the  suggestions  contained  in  the 
various  articles  presented,  we  feel  that  our 
efforts  in  this  direction  have  not  been  in  vain. 
The  subject  is  of  wide  interest  both  in  this 
country  and  abroad,  and  the  trade  papers  in 
England  are  devoting  more  or  less  attention 
to  it.  A  recent  issue  of  Ironmongery  con- 
tains a  number  of  suggestions  as  to  the 
proper  arrangement  of  the  stock  of  a  hard- 
ware store,  and  we  present  it  herewith  as  of 
forcible  interest  to  our  Canadian  readers: — 
This  is  a  subject  which  appears  to  us  not 

to  have  received  the  attention  it  deserves — 

•  ... 

probably  because  of  the  obvious  difficulties 

which  its  discussion  involves.  The  number- 
less variations  in  the  size  and  style  which  are 
presented  by  shop  architecture  make  it  a 
subject  of  the  greatest  difficulty.  Still,  it 
may  be  assumed  that  general  principles  may 
be  laid  down,  which,  while  they  must  neces- 
sarily be  varied  to  meet  special  circum- 
stances, may  be  found  of  some  practical 
value.  For  the  purposes  of  this  paper,  we 
will  then  assume  a  shop  of  the  usual  type, 
with  a  frontage  of  two  windows,  and  the  en- 
trance in  the  center,  containing  a  counter 
down  one  side  with  drawers  under  it,  and 
range  of  ordinary  fixtures  behind,  and,  if  our 
readers  like,  a  showroom  or  warehouse  be- 
hind or  above.  It  is  probable,  however,  in 
the  majority  of  cases,  that  several  smaller 
warehouses  have  from  time  to  time  been 
brought  into  requisition,  as  the  expansion  in 
the  volume  of  stock  has  required  it,  and  in 
this  case  the  same  principles  will  hold. 

We  begin,  then,  with  the  shop  itself.  It 
will  be  clear  to  the  merest  tyro  that  some 
system  of  arrangement  is  absolutely  essen- 
tial in  order  that  the  law  of  association  may 
be  exercised  to  enable  the  ironmonger  to  lay 
his  hand  at  once  upon  any  required  article; 
hence  every  ironmonger  will,  as  far  as  possi- 
ble, group  goods  of  a  kindred  character.  He 
will,  for  instance,  keep  all  his  brass  foundry 
together,  and  on  no  account  allow  it,as  some 
slovens  do,  to  be  mixed  up  with  a  hetero- 
geneous collection  of  black  goods;  and  he 
will  also  extend  the  principle  and  arrange 
according  to  their  classification  the  various 
sub-sections  of  each  class  of  stock.  Thus, 
assuming  that  he  has  a  range  of  fixtures  ex- 
tending behind  andrunning  the  entire  length 
of  his  counter,  he  will  find  them  the  most 
convenient  depository  for  his  brass  foundry 
and  parcel  goods  generally,  placing  the  first- 
mentioned  nearest  the  door,  because  of 
their  lighter  and  more  attractive  appear- 
ance, and  the  last-named  at  the  further 
end,  making  a  clear  line  of  demarka- 
tion  between  the  two.  He  will  then  ar- 
range the  brass  foundry  in  sub-sections,  not 


mixing  up  rack  pulleys,  and  curtain  rings, 
and  fancy  nails,  and  numerous  other  goods 
in  inextricable  contusion  ;  but  having  a 
clearly  defined  space  for  everything,  sash 
fasteners,  for  instance,  occupying  one  divi- 
sion, rack  pulleys  another,  and  patent  blind 
furniture  another,  and  curtain  rings  and  pic- 
ture rings  and  all  other  articles  being  grouped 
in  such  a  manner  that  to  know  where  the 
leading  article  of  a  section  is  placed  is  to 
know  where  all  the  others  are.  Now,  as  to 
the  method  of  keeping  the  stock,  we  are 
strongly  in  favor  of  the  steel-bound  card- 
board boxes,  which  for  convenience,  attrac- 
tiveness and  cheapness  are  to  be  highly  com- 
mended. Everybody  has  seen  how  untidy 
the  best  kept  shelves  will  in  course  of  time 
become,  as  parcels  have  been  frequently 
opened  and  their  contents  gradually  ab- 
stracted, to  say  nothing  of  the  considerable 
time  involved  in  unwrapping  and  wrapping 
up,  and  the  not  inconsiderable  expense  of 
paper  and  twine.  This  is  all  obviated,  once 
for  all,  if  these  boxes,  which  have  a  most 
neat  and  attractive  appearance,  are  used,  and 
they  can  be  procured  of  any  size  required,  so 
as  to  fill  conveniently  any  sized  division  of 
the  fixtures. 

Thus  take  for  instance,  a  dozen  rack  pul- 
leys; let  one  be  fastened  on  the  outside  with 
tin  copper  or  brass  wire,  and  put  the  remain- 
der in  their  tissue  paper  inside,  marking  the 
number,  cost  and  selling  price  inside  the  lid, 
and  the  article  is  permanently  faced.  The 
customer  sees  at  once,  while  yet  upon  the 
shelves,  the  article  he  requires.  It  is  laken 
from  the  box,  the  lid  replaced,  and  the  box 
is  back  upon  the  shelf  in  less  time  than  a 
parcel  can  be  opened.  There  is  an  enormous 
advantage  in  this,  especially  on  busy  days, 
or  when  a  long  "  fiddling"  carpenters' order 
is  being  filled,  as  every  one  who  has  seen 
the  pile  of  open  parcels  littering  the  counter 
or  floor,  will  admit.  Another  great  advan- 
tage offered  by  this  system  is  that  its  very 
neatness  inculcates  a  pride  in  having  the  re- 
mainder of  the  stock  kept  with  such  care 
and  orderliness  as  not  to  destroy  the  tout 
ensemble.  The  expense  need  be  no  objec- 
tion as  the  entire  cost  of  boxes,  for  fixtures 
of,  say,  1 6  x  6  feet,  would  not  exceed  £~>,  or 
£4,  and  once  provided  they  will  last  in  good 
condition  for  many  years.  This,  then,  deals 
with  that  portion  of  the  brass  foundry  and 
black  ironmongry  which  is  exposed  for 
sale  on  shelves.  The  spare  stock  should 
be  kept  in  their  original  parcels  in  the 
warehouse  or  other  convenient  place. 
The  arrangement  of  tools  is  a  most  impor- 
tant point.  Where  at  all  possible,  a  window 
should  be  specially  reserved  for  these,  or  a 
portion  of  a  window  distiuctly  separated  from 
the  rest.  The  window  should  contain  a  sam- 
ple of  every  tool  contained  in  stook,  for  it  is 
wonderful  with  what  patience  a  workman 
will  scan  everything  in  the  window  until  he 
sees  the  article  he  requires  ;  and  most  iron- 
mongers would  find  that  a  thoroughly  well- 
dressed  tool  window  would  prove  to  be  one 


of  the  most  profitable  investments.  The  spare 
tools  may  be  kept  in  any  convenient  place, 
but,  as  far  as  possible,  together,  and  always 
in  paper,  to  protect  them  from  the  ravages 
of  rust  and  dust.  Such  small  tools  as  Lan- 
cashire tools,  however,  would,  with  advan- 
tage, be  kept  in  drawers  under  the  counter, 
while  the  remainder  are  stored  in  good  deep 
shelves  further  away.  And  our  advice  to 
ironmongers  and  assislants  is  always  to  sell 
from  the  window  where  possible,  notwith- 
standing   the    disarrangement    and    trouble 

H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Toronto. 

Telephone  2  I  64. 

REPRESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLER  BROS    &  TOMS. 


SHEPARD  HARDWARE  CO. 

AMERICAN  BIT  BRACE  CO., 

ETC.,  ETC. 


Montreal. 
Buffalo. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and    Works   14   Bay  Street. 


LANTERN 


HARDWARE 


-AND- 


Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road  with 
complete  line  of  samples  of 

BQECKH'S  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


GHAS.  BOECKH  &  SONS, 

Manufacturers,    -     -     TORONTO, 
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HARDWARE, 


this  may  cause,  as  by  doing  this  the  loss  by 
depreciation  of  stock  is  reduced  to  a  mini- 
mum. 

Cutlery  and  scissors,  excepting  where  it  is 
absolutely  necessary  to  expcse  them,  as  in 
the  window,  should  be  keft  under  glass 
cases  laid  upon  the  counter  or,  where  these 
are  not  available,  in  drawers.  Electroplated 
goods  should  always  be  placed  with  due  re- 
gard to  light,  and  may  often  be  made  to  give 
a  light  and  cheerful  appearance  to  an  other- 
wise dark  corner  of  the  shop.  They  should 
always  be  kept  in  air-tight  and  dust-proof 
cases,  as  otherwise,  unless  the  sale  be  very 
rapid,  they  will  be  the  source  of  endless 
trouble,  and  considerably  depreciate  in  value. 
Copper  and  planished  tin  goods  should  be 
allowed  to  remain  in  their  original  paper, 
except  those  examples  required  for  exhibi- 
tion, and  these  last  should  be  always,  where 
possible,  sold  first,  and  replaced  with  others 
fresh  from  the  paper.  Great  care  is  re- 
quired in  the  treatment  of  the  finer  quali- 
ties of  japanned  goods,  as  they  are  pe- 
culiarly susceptible  to  the  action  of  air  and 
gas.  The  display  of  these  should  be 
limited  in  point  of  quantity  and  duration 
of  exposure,  and  the  bulk  of  stock  should 
always  be  kept  most  carefully  in  the  softest 
tissue,  and  be  contained  in  cupboard  or 
drawers.  Fenders  are  perhaps  best  shown 
in  some  of  the  numerous  racks  which  have 
been  introduced  for  that  purpose,  and  fire- 
irons,  always  well  and  cleanly  oiled,  as  far 


as  possible  should  be  exhibited  in  an  upright 
position  in  a  dust-proof  case,  or,  where  a  case 
is  not  available,  in  properly  made_bags.  For 
the  purpose  of  effectively  showing  fenders  it 
is  desirable  to  have  a  fairly  good  register 
stove  with  a  medium-quality  marble  or  slate 
mantelpiece,  in  some  well-lighted  position, 
with  a  fender  and  set  of  fire-irons  in  position. 
This  renders  it  possible  to  exhibit  any  fender 
required  in  such  a  position  that  the  customer 
sees  at  once  its  suitability  in  point  of  taste 
or  style  for  the  purpose  required.  The 
general  position  to  be  occupied  by  glass 
cases  must  be  determined  by  considerations 
of  shape  and  dimensions  of  shop,  the  ques- 
tion of  light,  etc.  The  great  points  to  be 
attained  are — to  make  an  effective  display 
of  stock  without  incurring  more  depreciation 
from  exposure  than  is  absolutely  necessary, 
and  to  have  the  bulk  so  placed  that  it  >s  at 
any.moment  available.  It  is  entirely  useless 
to  continue  month  after  month  the  exhibition 
of  samples  which  have  been  exposed  until 
all  their  original  freshness  and  gloss  have 
been  removed,  and  the  only  sensible  and 
business-like  plan  is  to  make  a  point  of  sell- 
ing from  the  exposed  stock  and  of  replacing 
it  with  new.  This  system  will  have  the 
double  effect  of  minimizing  the  depreciation 
of  stock,  and,  what  is  hardly  less  important, 
insure  a  continual  change  in  the  character 
of  the  stock  exposed,  and  so  produce  a  more 
effective  general  result. 


CANADIAN  CUTLERY 

Mr.  Frank  Jones  of  the  Automatic  Knife 
Co.  (Limited)  of  Gananoque,  Ont.,  has  had 
an  interview  with  the  Minister  of  Customs 
relative  to  placing  certain  materials  used  in 
cutlery  manufacture  on  the  free  list.  These 
comprise  German  silver  in  strips,  steel  used 
for  the  backs  of  pocket  knives,  and  knife 
blades.  This  company  is  the  first  and  only 
one  that  has  ventured  in  the  manufacture  of 
pocket  cutlery  in  Canada,  and  have  thus  far 
expended  $10,000  in  appliances  to  carry  out 
their  project.  Mr.  Jones  thinks  that  to  en- 
courage such  an  enterprise,  the  government 
should  allow  the  free  importation  of  the  raw 
material  requisite  in  cutlery  manufacture. 
Minister  Bowell  promised  to  have  the  mat- 
ter considered. 


The  total  production  of  pig  iron  in  the 
United  States  last  year  was  10,307,028  net 
tons  of  2,000  pounds,  or  9,202,703  gross  tons 
of  2,240  pounds,  against  7,603,642  gross  tons 
in  1889 — an  increase  of  1,1509,061  gross  tons, 
or  over  21  percent.  The  production  in  1889 
was  over  17  per  cent,  greater  than  that  of 
1888. 

The  discovery  of  nickel-bearing  pyrites  in 
New  Brunswick  is  causing  some  excitement 
in  that  part  of  the  country.  The  mine  is  said 
to  promise  a  good  yield,  and  the  govern- 
ment will  probably  aid  in  extending  the  pre- 
liminary operations,  testing  the  ore,  etc.,  an 
appropriation  for  that  purpose  being  allowed 
by  a  local  law. 


THE  RING  OF  LAMPS 

Producing  an  immense  White  steady  flame,  sufficient   to 
brilliantly  illuminate  a  space  of  50,000  cubic  feet. 


Holds  over  a  Gallon  of  Oil.    Burns  over  10  Hours  without  Re-filling. 


It  makes  no  Smell  ! 


This  is  due  in  part 
to   the   perfect 

draft  and  perfect  combustion  of  oil  ;  it  is  also  due  to  the  fact  that  dirt 
falls  off  of  its  own  accord — not  into  a  pocket,  but  off — it  has  no  pocket. 
NO  POCKET,  NO  DIRT  ;  No  bodies  of  Insects  to  fry  and  stink 
unseen  and  unsuspected. 


Better  than  gas  or  electricity  at  half  the  cost. 

Does  the  work  of  15  ordinary  Lamps 
and  not  as  troublesome  to  care  for  as 
any  one  of  them.  Only  one  Lamp  to  fill. 
Only  one  chimney  to  clean  instead  of  15. 


GOWANS,  KENT  &  CO., 


Toronto  and  Winnipeg, 


HARDWARE. 
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HARDWARE    AND    FARM 
IMPLEMENTS. 

"Dealers  in  farm  implements  and  vehicles 
were  first  to  add  hardware  to  their  stocks," 
said  a  travelling  salesman  to  Stoves  and 
Hardware  Reporter,  "  and  now  the  hard- 
ware dealers  are  adding  implements  and 
vehicles.  It  is  my  opinion  that  within  an- 
other decade  the  majority  of  those  engaged 
in  the  hardware  business  in  a  retail  way  will 
also  handle  implements  and  vehicles,  and 
vice  versa.  There  is  no  reason  why  they 
should  not  do  so,  for  the  two  branches  go 
well  together." 


A  great  deposit  of  mica  is  said  to  have 
been  discovered  in  British  Columbia,  near 
the  head  of  the  Tete  Jaune  Pass. 

Mr.  A.  F.  Cuerier,  Toronto  agent  for  the 
Barnum  Wire  and  Iron  Works,  returned  last 
Wednesday  from  a  business  trip  to  Walker- 
ton.  He  reports  preparations  are  being 
made  for  the  firm's  removal  to  West  Toronto 
Junction. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

One  thing  in  particular  should  be  impressed 
upon  clerks— the  necessity  of  careful  attention  to 
small  customers. 


GBIFFITH  &  GO. 

(J.  McARTHUR  GRIFFITH) 

Vuditor  to  the  Institute  of  Chartered  Accountants 

of  Ontario,  1886  to  1890. 

ASSIGNEE  FOR  CREDITORS. 

Auditing  and  Business  Investigation  a  Specialty. 
London-Canadian  Chambers,  Bay  St,,  Toronto. 
Telephone  1549— Cable  "  Griffith,  Toronto." 

GOLDIE  ft  MCCULLOCH'S  SAFES 

Have  now  a  world-wide  reputation.  Their  Fire 
Proof  Safes  have  resisted  the  hottest  fire  in  the 
biggest  conflagrations,  and  their  Burglar  Proof 
has  repeatedly  foiled  the  burglars ;  their  security 
is  unsurpassed  on  the  Continent.  A  large  stock 
kept  at  the  warehouse  of 

GEO.  T.  BOSTWICK, 

24  West  Front  St.,  Toronto. 


A  Second-hand  Safe  for  Sale  Cheap. 


Milk  Can  Trimmings,  Ironclad  and 
Broad  Hoop  Patterns,  Delivery  and 
Creamery  Can  Trimmings. 

Our  new  gauge  for  Creamery  Cans  is  just  what 
the  trade  have  long  asked  for.  Sample  order  will 
prove  this. 

All  sizes  body  stock  to  suit  trimmings.     Milk  and 
Delivery  Cans  made  up.    Sap  Buckets  and  Spiles. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


Toronto  File  Co.'s  Works, 

99  NIAGARA  ST. 

BERTRAM  &  Co.,    -    Proprietors, 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England 
and  the  United  States.  Using  only  special  steel,  all  files  stamped 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  will  be  given  to  letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO. 


lofonto  Plate  Qlass  Importing  C°- 


Highest  Award,  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers   and  Mirror   Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 


u~.TXSE£«B5iTt-  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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HARDWARE. 


A  WESTERN    HARDWARE 
STORE. 

Mr.  D.  L.  Wigle  is  one  of  the  enterprising 
hardware  merchants  of  Western  Ontario. 
He  has  been  connected  with  the  hardware 
business  of  Amherstburgh  for  the  past  fif- 
teen years,  and  by  his  strict  attention  to 
business,  and  undefatigable  energy,  he  has 
placed  himself  at  the  head  of  one  of  the 
largest  retail  hardware  establishments  of  the 
west.  Mr.  Wigle  has  found  his  old  premises 
not  adequate  to  the  need  of  his  growing 
business,  and  has  purchased  new  quarters 
in  the  town,  and  built  an  addition  thereto. 
The  new  building  has  been  lately  opened  for 
business,  and  the  interior  displays  the  most 
approved  appliances  and  plans  for  the  proper 
dispatch  of  business.  The  stock  of  shelf 
hardware,  cutlery,  and  silver  plated  goods 
are  kept  on  the  first  floor  of  the  old  building. 
This  is  the  main  store,  in  the  rear  of  which 
a  space  is  occupied  for  office  purposes,  the 
two  stories  over  all  being  occupied  as  a  resi- 
dence. 

In  the  new  building  the  stock  of  stoves 
and  tinware  is  quartered,  with  the  tinshop  in 
the  rear.  An  elevator  is  here  located  for  the 
hoisting  of  goods  from  the  basement  to  the 
floors  above.  The  stock  of  oils,  glass,  rope, 
dry  colors,  and  coal  oil  are  kept  in  the  base- 
ment, which  also  contains  the  furnace  by 
which  the  salesroom  is  heated.  One  of  the 
notable  improvements  of  Mr.  Wigle's  store, 
and  one  which  has  not  been  adopted  very 
generally  by  retail  hardware  dealers  is  a 
railway  step  ladder.  This  is  attached  to  the 
top  of  the  shelving  so  arranged  that  goods 
on  the  highest  shelves  can  be  easily  reached, 
and  it  can  be  moved  from  one  end  of  the 


store  to  the  other  with  the  greatest  of  ease, 
the  person  using  it  not  requiring  to  descend 
to  the  floor  in  making  a  shift. 

The  cash  carrier  system  has  also  been  in- 
troduced, in  fact  every  facility  for  the  em- 
ployees in  waiting  upon  customers  has  been 
placed  in  this  store.  The  improvements 
which  have  been  adopted  by  Mr.  Wigle,  are 
sure  to  be  appreciated  by  his  many  custom- 
ers, and  the  whole  is  indicative  of  that  en- 
ergy and  progressive  spirit  that  prevades  the 
career  of  every  successful  business  man. 

TRY  TO  PLEASE  THE  EYE. 

The  hardware  and  stove  dealer  can  afford 
to  copy  after  the  thrifty  housewife,  who,  with 
rare  genius,  so  arranges  her  pretty  little 
parlor  that  when  you  enter  it  there  is  a  de- 
cidedly pleasing  effect  to  the  eye,  and  one 
cannot  resist  the  temptation  to  glance  all 
about  the  room,  though  realizing  at  the  time 
that  it  is  far  from  conventional  to  do  so.  If 
the  visitor  were  permitted  to  visit  other 
rooms  in  the  house  he  would  find  the  same 
pleasing  effect  everywhere  and  the  result 
would  be  a  lasting  one  upon  his  mind.  The 
finishing  of  that  pretty  home  may  have  cost 
but  a  few  hundred  dollars,  while  in  a  man- 
sion just  across  the  street  money  by  the 
thousands  of  dollars' has  been  lavished  upon 
the  interior  of  the  same,  while  the  costliest 
works  of  art  adorn  the  walls  and  expensive 
statuary  stand  half-hidden  in  the  hallways, 
and  the  velvet  carpets  give  out  no  sound  as 
one  steps  across  the  threshhold  of  the  resi- 
dence where  money  is  not  lacking,  but  genius 
and  the  ability  to  please  the  eye  is.  There 
is  something  chilling  and  repellant  in  all  this 
grandeur,  and  one  longs  for  another  visit  to 
the  cottage  across  the  way.     So  it  is  with  the 


store.  Some  dealers  may  argue  that  hard- 
ware or  stoves  cannot  be  displayed  to  as 
good  advantage  as  clothing,  furnishing  goods 
or  other  merchandise,  but  they  are  in  error. 
Leisure  time  during  business  hours  cannot 
be  better  occupied  than  in  arranging  the 
stock  so  that  it  will  at  once  attract  th>  atten- 
tion of  the  customer  when  he  enters  and  be 
pleasing  to  his  eye.  True  it  recjuires  a  vast 
amount  of  energy  and  constant  watchfulness 
to  accomplish  this,  but  the  success  that  will 
inevitably  crown  the  laudable  efforts  of  such 
a  dealer  will  be  ample  recompense  for  his 
labor. 

Do  not  leave  the  display  stock  in  any  par- 
ticular shape  for  all  time,  but  change  it  about 
and  thus  secure  new  effects.  In  the  daily 
round  of  business  the  attractiveness  of  the 
display  must  of  necessity  be  temporarily 
marred  by  the  taking  down  of  goods  for  the 
inspection  of  the  patrons,  and  when  they  are 
replaced  is  a  good  time  to  try  some  new  de- 
sign in  arrangement. 

Keep  the  store  scrupulously  neatand  clean. 
Because  hardware  is  heavy  and  fails  to  pos- 
sess the  colors  that  go  to  make  a  dazzling 
display,  and  because  stoves  must  be  polished, 
does  not  excuse  lack  of  neatness  in  the  store, 
There  is  an  irresistable  something  that 
causes  the  eye  to  wander  about  a  room,  and 
the  customer  who  is  pleased  with  the  appear- 
ance of  a  store  will  certainly  call  again. 

Attractiveness  of  display  in  the  store  also 
gives  out  an  air  of  thriftiness  that  argues 
well  for  the  dealer.  It  advertises  him  as  a 
successful  business  man.  It  makes  him 
famous  where  it  pays  for  him  to  be  well- 
known.     It  will  pay. — Exchange. 


SP00NS,F0RKS  ETC-STAMPED 


AREGENUINE..ROGERS"GOODS.  J 


Send  for  Catalogue.         SHIPWAY    MFC    CO., 


70-76  Victoria  St., 

Toronto, 


HARDWARE. 
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SALES   MADE   OR   PENDING. 

A.  A.  McDougall,  general  merchant,  Se- 
linah,  N.S.,  has  sold  out. 

W.  H.  Guild,  general  merchant  and 
founder,  Shubenacadie,  N.S.,  has  sold  out. 

Allan  Bros.,  general  merchants,  Essex 
Centre,  Ont.,  advertise  their  business  for 
sale. 

West  Toronto  Junction— Peake,  T.  J.  L. 
&  Co.,  hardware,  sold  out  to  W.  Harkness 
&Co. 

W.  A.  Broddy,  general  merchant,  Ux- 
bridge,  Ont.,  advertises  his  stock  for  sale  by 
auction. 

The  general  store  of  F.  S.  Moule  &  Co., 
Killarney,  Man.,  has  been  sold  to  James 
Thompson. 

The  general  stock  of  John  G.  Peppier, 
Bloomingdale,  Ont.,  is  to  be  sold  by  auction 
on  the  1 8th  inst. 

The  stock  of  G.  A.  Weese,  general  jobber, 
Toronto,  is  advertised  to  be  sold  by  auction 
on  the  17th  inst. 

D.  W.  Dulmage,  Kirkton,  Ont.,  has  sold 
out  his  general  store  to  Robt.  McGowan, 
who  takes  possession  on  the  first  of  next 
month. 

Ezra  Smith,  of  White  Oak,  Ont.,  has 
bought  the  store  owned  by  C.  Howell,  of 
Glanworth,  for  $1,100.  Mr.  Howell  intends 
studying  veterinary  surgery. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Montreal — Leclerc,  Pelletier  &  Brosseau, 
dissolved. 

Halifax — Bates  &  Roue,  glue  and  latherine 
manufacturers,  dissolved. 

Ellis  &  Cox,  general  merchants,  Brook- 
field,  N.  S.,  have   registered  co-partnership. 

Fink  &  Co.,  North  Bend,  B.  C,  have  dis- 
solved, and  are  succeeded  by  Mrs.  f.  Webb 
&Co. 

New  Westminster— Read,  H.  T.  &  Co., 
hardware,  dissolved,  Geo.  Bobertson  suc- 
ceeds. 

D.  McNeil,  geneial  merchant,  Margaree, 
N.  S.,  has  admitted  W.  S.  Lawrence,  as 
partner. 

Balcolm  &  Parker,  general  merchants, 
Nictaux  Falls,  N.  S.,  have  registered  a  co- 
partnership. 

Amherst — Knight,  Wm.  Stoves  &  Co.,  ad- 
mitted J.  Avard  Black  partner  under  style  of 
Knight  &  Black. 

Toronto— Craham,  T.  H.  &  Co.,  manufac- 
turers files  and  hardware,  dissolved,  suc- 
ceeded by  Thos.  Graham  &  Sons. 

Toronto  Plate  Glass  Importing  Co.  (not 
incorporated),  dissolved,  Wm.  Ferguson  & 
Edwin  Hill  continues,  style  unchanged. 


REMOVALS   AND    DEVTHS. 

Reuben  Harlow,  general  merchant,  Liver- 
pool, N.S.,  has  removed  to  Shubenacadie. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

L.  Abinovitch,  merchant,  Montreal,  has 
compromised. 

M.  D.  Lafond,  St.  Hermas,  Que.,  is  offer- 
ing to  compromise. 

H.  Dickson,  general  merchant,  Sackville, 
N.  S.,  has  assigned. 

T.  A.  Christin,  general  merchant,  St.  Jo- 
vite,  Que.,  has  assigned. 

Bannerman  &  Power,  boiler  makers,  as- 
signed to  P.  Larmonth. 

E.  Montgomery,  general  merchant,  Cook- 
shire,  Que.,  has  assigned. 

David  Pettigrew,  general  merchant,  Isle 
Verte,  Que.,  has  assigned. 

Ottawa — Automatic  Refrigerator  Co.  (Jas. 
Gordon,  proprietor),  assigned. 

Louis  Bruneau,  crockery  dealer,  Quebec, 
P.  Q.,  is  offering  to  compromise. 

Newmarket — Wright,  D.  S.,  tinware,  etc., 
assigned  to  W.  C.  Widdifield,  Newmarket. 

Jeffiey  &  McDonald,  general  merchants, 
Midland,  Ont.,  have  called  a  meeting  of  their 
creditors. 

A.  R.  Sutherland, general  merchant,  Strath- 
clair  Station,  Man.,  has  assigned. 

Wilson  &  McGinnis,  general  merchants, 
Athelsta.ie,  Que.,  have  assigned. 

Oliver  Desmarias,  general  merchant,  St. 
Francois  du  Lac,  Que.,  has  assigned. 

Mrs.  W.  G.  Livingstone,  general  mer- 
chant, Glenboro',  Man.,  has  assigned. 

Mrs.  W.  A.  Russell,  general  merchant 
and  inn-keeper,  Morris,  Man.,  has  assigned. 

Arthur  Robidoux,  general  merchant,  Pike 
River,  Que.,  has  called  a  meeting  of  his  cre- 
ditors. 

Meredith  Grass,  general  merchant,  Ridge- 
town,  Ont.,  has  assigned  to  R.  H.  Greene, 
Hamilton,  Ont. 

F.  M.  Northwood,  general  merchant, 
Blenheim,  Ont.,  has  assigned  to  Henry  Bar- 
ber &  Co.,  Toronto. 


COMMERCIAL   TRAVELLERS 
THIRTY    YEARS   AGO. 

We  find  the  following  interesting  item  in  a 
recent  issue  of  the  Crockery  and  Glassware 
Journal: 

"  It  amuses  me,"  said  the  white-haired 
head  of  a  jobbing  house,  "  to  hear  travelling 
men  nowadays  complain  of  the  hardships  of 
the  road,  the  taking  of  late  trains,  travelling 
in  cabooses,  and  such  like  inconveniences. 
Lord  bless  you!  they  should  have  seen  the 
drummers  of  the  old  days  and  heard  their 
experiences  and  then  they  would  have  known 
something  about  the  woes  of  the  travelling 
man.  Thirty  years  ago  I  was  young,  am- 
bitious, full  of  energy,  and  went  on  the  road 
for  a  jobbing  house.  When  I  could  not 
travel  by  river — and  that  could  be  done  only 
by  going  through  a  certain  portion  of  out 
trade — stage  coaches  and  horseback  were 
the  only  means  of  travel.  Many  a  cold  and 
weary  winters   day   have    I    passed   in    the 


saddle,  starting  out  early  in  the  morning, 
going  through  snow  or  rain,  fording  creeks, 
and  half  frozen  all  the  time,  until  I  could 
hardly  dismount  when  my  days  journey  was 
over.  And  when  their  were  no  banks  or 
collecting  agencies  through  the  country  to 
facilitate  the  collection  of  debts,  and  the 
drummers  had  all  of  that  work  to  do.  We 
traveled  with  old  fashioned  valises,  which 
could  be  used  as  saddle  bags  when  we  had 
to  ride  horseback,  and  these  were  the  recep- 
tacles for  what  money  was  collected.  It  was 
sometimes  pretty  ticklish  work  stopping  at 
lonely  country  taverns  with  saddlebags  filled 
with  good,  hard  money,  but  it  had  to  be 
done.  I  slept  on  the  floor  in  a  little  tavern 
office  one  winters  night  with  my  valise  under 
my  head  for  a  pillow,  containing  over  $1500 
cash.  It  was  a  hard  pillow,  but  I  felt  safer 
with  it  their,  and  slept  quite  soundly.  The 
drummers  of  to-day  don't  know  what  hard 
travelling  is.  They  should  have  frozen  or 
half  drowned  or  starved  with  us  in  the  old 
school  back  in  the  50's." 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


»_    DOTT"    &    SON, 
Successors  to 


W.  B.  Chisholm 

Manufacturers  of 

1,  2,  3  Bushel 

Grain 

AND 

Root 


ASKETS 


P.  DOTY  &  SON 
Oakville,  Ontario. 
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DOUBLE  ACTION.     GEARING  COMPLETELY  COVERED. 

WHITE  CEDAR  PAIL.     SELF-ADJUSTING  SCRAPER. 

CANS  FULL  SIZE.       USES  SMALLEST  POSSIBLE  QUANTITY  OF  ICE. 

THOROUGHLY  WRAPPED  FOR  SHIPPING. 
That  the  GEM  FREEZER  is  recognized  as  the  Best  in  the  market  is 

PROVEN  BY  THE  FACT  THAT  OUR  COMPETITORS  ARE  IMITATING  ITS  GOOD  QUALI- 
TIES, AND  USE  IT  AS  THE  STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL  THEIR 
OWN  GOODS. 

DO  NOT  BE  IMPOSED  UPON  BY  THOSE  WHO  MAY  TRY  TO  SELL  YOU  OTHER 
FREEZERS  BY  TELLING  YOU  THEY  ARE  "  JUST  AS  GOOD  "  OR  "  JUST  THE  SAME 
AS  THE  GEM." 

INSIST  ON  HAVING  THE  GEM    and  if  you  cannot  get  it  from  your 

REGULAR  JOBBER  WRITE  TO  US  AND  WE  WILL  TELL  YOU  WHERE  YOU  CAN  GET  IT 
OR  QUOTE  YOU  PRICES  AND  DISCOUNT8. 


manufactured  BY  AMERICAN  MACHINE  CO., 

LEHIGH  AVENUE  AND  AMERICAN  STREET,  -       -       -         PHILADELPHIA. 

JOHN  H.  GRAHAM  It  CO.,  MANUFACTURERS'  AGENTS, 

V'  113  Chambers  Street,  New  York. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St,,  East, 
TORONTO. 


■^?T' tfct '"*"»«». 


Sheparci's  "Lightning"  l>e  Cream  Freezer 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 
HENRY  S.  THQRNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CUHREflT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  23},  24} 

Straits  100  lb  ingots "         . .  23}  24J 

Strip   "     ....  26},  28} 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades — 

I.C.,  usual  sizeB 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

D.C.,  12J  x  17         5  00     .... 

D.X.,  usual  sizes 6  nO     

D.X.X.        "  8  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  50    5  25 

I.C.,  special  sizes 4  25    5  25 

B.V.   Grade,  I.C.,  usual 

sizes   4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets   . .     8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  [  6}c,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    300    325 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "        0  10}  0  12 

Tank  Plates   2  25    2  50 

Holier  Revets  4  50    5  00 

Boiler  Tubes. 

2-inch    life 

3-inch  17 


Boiler  Plate. 

iinch $2  75 

5-16  "     2  60 

|     "     and  thicker 2  50 

Sheet  Iron. 

1  to  20  gauge  3,   3J 

22  to  24       "      2j,  3 

26  "      3,    3} 

28  "      3},3f 

Canada  Plates. 

Blaina }  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57}  p.c.  dis. 

Galvanized,  25  to  27}  p.c.  dis. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5J,  5| 

26  gauge,  "       5},  6 

28      "  "        5|,  6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5},  6 

26  gauge,  "         5|,  6J 

28      "  "  5|,  6i 

Note — Cheaper  grades  about    }  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7}    7} 

i"       "  "       6      61 

5-16  "  "       5} 

%       "  "       5} 

7-16  "  "       5 

%       "  "       4} 

"         %&%.  inch"      3} 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S  "         0  15 

*■  Bolt  or  Bar. 

Cut  lengths,  round,  }  to  Jin  .$0  25  $0  28 
"  round  <&  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


6 

5f 

5i 

4f 

.     3} 

5  90 

2  70 

0  50 


1  10 


0  00 


O  15} 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 80  19    0  20 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  20    0  21 

Note — Extra  for  tinning,  2}  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dk  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "  0  30 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  04|  0  05 

Zinc  Sheet. 

5  cwt  casks 0  06J  0-07 

Part  casks 0  07    0  07} 

Lead. 

Imported  Pig,  per  lb 0  03i  0  04 

Domestic  "       0  OSf  0  04 

Bar,  1  pound 0  04§  0  05 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price  ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  19  o  21 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  19}  0  20 

Other  makes  "     0  17}  0  18} 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5|  .. 

No.  1  Do "  0    5} 

No.  2  Do "  0    4§ 

No.  3  Do "  0    4i 

Prepared  Paints. 
(In  },  }  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   o  09 

"         Green    o  09 

Chrome    "        o  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       l  50 

Ven.  Red,  Cookson's      "  "      a  00 

English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  15}  0  16} 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "      o  09 

Chrome  Yellows  "      0  12 

"        Greens  "      o  12 

Golden  Ochre  0  03  J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        l  00 

Brown  Japan  "       o  70 

No.  1  Carriage  "        l  50 

Gold  Size  Japan  "        l  40 

Pure  Orange  Shellac   "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  66 

Boiled        "      0  69 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10}  0  12 

Glue  (in  bbls) 

Common,  broken    0  10  0  '.I 

French  medal   0  12  0  13 

Cabinetmakers   0  17  0  18 

White 0  16  0  17 
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HARDWARE. 

Ammunition — Cartridges. 
Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Amer. 
Him  Fire  Cartridges,  Dom.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Hitie,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire.   Military    and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
Kley's,  per  1,000 $0  25  $1  00 

Anvils. 

1'er  lb 0  10    0  12$ 

Anvil  and   Vice   combined 

each 4  50 


Augers. 

(iilinour's,  discount  50,50 and  10 

Hollow  Steam's  per  doz 13  U0  20  00 

Adjustable  "  each   5  50    6  50 

Post  Hole,  Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 


Sewing.           per  gross  . . 

.     0  65 

1  59 

Pegging, 

.     0  65 

1  25 

Brad, 

.     0  85 

1  60 

"  handled 

. .     3  60 

7  30 

Saddlers',               " 

.     0  45 

1  60 

Awl  Hafts. 

PatentPeg,  per  gross 7  50    9  00 

"     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    8  00  15  00 

Bath  Tubs. 
Zine  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hani. 

Brass,   60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro  .    4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,   list   45,   47$    per 

cent. 
•Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 


Gimlet. 

Clark's,  per  doz   0  65  0  90 

Diamond,  Shell  "        1  oo  150 

Nail   and  Spike,  per   gross  2  25  5  20 

Blind  Rollers. 

Annex     125     175 

Mascot    1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  65  anil  5  per  cent,  to  70 

per  cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis  ,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00    f  75 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 
Butts — Brass. 

Wrought  Brass  dis.  60,    60  and   10  pel- 
cent. 

Cast  Iron. 

Loose  Pin,  dis   65  to  65  and  5  per  cent. 
Wrought  Steel. 

Fast  Joint,  dis.  60  to  60  &  lOpc. 

Loose  Pins,  "    60  to  60  &  iOpc. 

Berlin  Bronzed,  dis.  70,  70  and   5  per 
cent. 

Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 
American,  per  doz 100    150 


Bullards 


. . .    6  50 


Carpet  Sweepers. 

Bissell,      per  doz 22  50 

World  "         ....  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "         32  40 

Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc.  J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold           ,'                           l  10 

Queenston       "                  l  10 

Napanee         "                i  10 

Chalk. 


Excelsior,  10  per  cent. 


Carpenters'  Colored,    per 

gross   0  90    1   10 

White,  lump,  per  lb 0  01i  0  01$ 

Red  0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c 
from  factory  60  and  10  per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  oo  10  oo 

Clips. 

Axle,  dis.  65  p  c. 

Corl'ee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33i  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33 J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30  0  60 

Wine,  per  doz 1  30  2  25 

Star,         "        2  80  3  90 

Fenns  Corkstops,  No  2  p.  doz  170 

Petroleum,  per  doz  4  50  6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc,  dis. 40  p.c. 

Freezers,  Ice  Cream. 

Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 

Fruit  Presses. 

Henis'    per  doz 400 

Enterprise, discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each     1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Priced 

Double 
„.  „     Star.  Diamond. 

Size  Per         Per        Per       Per 

up  to  26        50  ft.        100  ft.     50  ft.    100  ft 
inches      1.45-1.50  2  15 

26  to  40  in  1.55-1.60  2  35 

41  to  50  3.50-3.60  5.45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7  20 

71  to  80  ijtk 

81  to  85  ''W 

86  to  90 
91  to  95 
96  to  100 
101  to  105 


8.75 
10.95 
13,75 
16.25 
22.00 


Pilkington. 
Ordinary 

1st  break  33  65 

2nd       "       3  90 

3rd       "       4  60 

4th      "      4  95 

5th       "       540 

6th       "      5  90 

7th       "      6  50 

Picture  Glass. 

Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  70 

3rd       "       .   5  40 

4th       "       5  90 

5th       "       6  50 

Bth       "       6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — JVail. 

Maydole's    net  list. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Peon. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  p.c 

Hoe. 
C.  &  B  ,  discount  30  p.c. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian,  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind  Parker's,  dis.  60  to  6(1  and  10  per 

Light  T  and  strap, dis  60,62$  percent 

Heavy,  per  lb 0  5    0  05$ 

Screw  and  Strap,  per  lb  . .    0  03$  0  04J 
u  ,-,       ,  Per  doz.  sets, 

^c0r.ew-^ Eureka  2  13    x  80 

Gate.Clark's 1  50    2  20 

Shepherd's 1  00    1  50 

,,     .                                     Per  doz.  pairs  J 
feP«ng    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

Planter's  per  doz  4  00  5  00 

Hooks— Cos*  Iron 

Birdcage,    per  doz  0  50  110 

Clothes  Line,     "  0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross '. .  1  00  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can, 
dis.  17$,  20  p.c. 


LOZLNnDOILSr,    OZN~T_, 

HEADQUARTERS  FOR 


General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc      Glass    al 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc'    Oils    raw  ' 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil.' 

WHOLESALE  ONLY. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Xce  l*icks. 

Star,  per  doz 3  00    3  25 

•                          Kettles 
Brass  spun             per  lb..    0  28    0  30 
Copper,                          "       ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .     2  75    3  25 
Bronze,  Gem,         "         ....     6  00    9  00 
Lava  "        ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L    screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross  105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paavock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 
Enterprise,  dis.  per  cent        20       25 
Canadian,  37$  to  40  per  cent. 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    1  70 

Hale's,  "      105    1  50 

Hume,  "      13  00  16-00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and   upwards, 

per  keg   2  60 

Brads  &  Moulding  Nails,  discount  80 

to  60  and  10  per  cent 
Wire  Nails,  65  to  65  and  10  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

frnil  o  oo     4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)      0  16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "    0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

per  doz  6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood, bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R.  &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle • 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "      ....         3J       3$ 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 

Rope. 
Sisal,       per  lb  11$  12  \  smaller  than 
Manilla,      "       15    16/7-16,  $c.  extra. 

Cotton,  "      22       25 

Russia  Deep  Sea,  per  lb..        15       16 
Jute   "    ...       09$     10 

Rules. 
Boxwood,  dis.  75  &  10. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set    0  90    0  95 

"  N.  P.         ';        1  20    1  25 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per  quire 55        90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

yausa.'je  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Dis  3ton's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  sent. 
Hack,  complete,  each.. ..     175    2  75 

"       frames  only 75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40 p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      K.  H.      "      724 
"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33$  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set 77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada- 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3  75 

Tower  or  Mansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis.  7$  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  37$  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz 

"  tinned,     " 

Tin  Rim, 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    \  gross  boxes 3  25 

1  and  $  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180 

Iron,  American  1  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Porks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.  dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots:  in  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron, blued  or  tinned,  dis.  -I2$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

2  00  5  50 

3  00  5  00 

4  50  11  50 

...     0  32 


5  00 
2  35 


15   50 

0  06 

9 

..  0  13 

..  0  15 

..  0  50 

..  1  50 

..  0  10 

50  5  00 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

"  steel,  each  .    0  80    8  oo 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off. 

Ties. 
Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent. 
Japanned,  dis.  Prices  on  application 
Pieced,  dis.  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &N.,  or  P.S.&W.,  discount  57$ 
to  62$  p.c. 

Mouse,  per  doz 0  35    1  50 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13$ 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Market,  bright  and  annealed,  oiled 

and  annealed,  Nos.  1  to  16,  net  list 

from  stock  5  p.c.  dis.  from  factory. 

Market,  coppered,  net  list  from  stock 

5  per  cent.  dis.  from  factory. 

Market,  tinned  per  lb  0  04$  0  08 

Galvanized  Fence,  netlist  from  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's  Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv.,p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0      J  0  05$ 

Ditto  Glidden  2  point  0  05|  0  06 

Galv.  Stei  1,  plain  twist  0  05 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  05    0  051 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  25    2    5 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis.32J  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &  K.'s  Pipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  per  doz 1  25    2  00 

Skates. 

Skeleton,  dis.  in  p.c. 
Whelpley's  Pat.  Club,  Ladies', 

Brass  Tops,  7$  to  9$  in 1  75 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    1  90 
•'  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10  p  c 
No.  0,  Whelpley's,  8  to  12  in ....'.. '  0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades         4  00 
Full-Patent,  "Achieved"  action, 
with  new  patent  blades  4  50 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


INCINNATIBELLFOUNDRYGO 


SUCCESSORS  IN  8LYMYER"BELIS  TO  THE 

BLYMYER  MANUFACTURING  CO 

T«\  CATALOGUE  WITH  2200  TESTIMONIALS 


lELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
pa  pur 


TRAVELLERS 

SHOULD   SEND   25C.    FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN 


British  Plate  Glass 


1MJOM   STOCK  OH  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS    OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W„  TORONTO. 


Needham  Veall  &  TYZACK'S 


Telephone    1112. 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 

Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  ■ 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    Q'CX.AJLIT'X" 


TRADE  MARK  FOR 
KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Obtained   in  Canada,   United  States,  Great  Britain  and 
all   Foreign   Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH   &   CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


SUBSCRIBED  CAPITAL,  $100,100.    FULL  GOVERNMENT  DEPOSIT. 


Sir  /Ilex. Campbell. K.C.M.G.  Pres. 

(Lieut  Govr.of  Ontario) 

John  L.Blaikie  Eso  .Vice  Pres. 


Consulting  &GINE£Rs 


G.C.ROBB.  Chief  Engineer      AFRASER.  Secy.  Trees 

Head  Office. 

Toronto. 

The  prevention  of   Accident  and   attainment  of   Economy  In  use  of 
Steam,  our  chief  aims. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  ets 

MONTREAL. 


JOHN  J.  CARTSHORE, 

Telephone  616.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
^R^RailssEcSnANDAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ots 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 

Australian  Fence  Wire  Strainers. 

Send  for  Prices. 


HARDWARE. 


Genuine 
Coppered  Babbitt 

PRICES. 

Anchor   per  lb.    8c. 

fFor  Shafting, etc.) 

Star    per  lb.   l'2c. 

(General  Purpose  ) 

Star  and  Crescent   per  lb.  Hie. 

(Heavy  Machinery.) 

Diamond   per  lb.  25c. 

(Extra  High  Speed.) 

H.  R.  IVES  &  CO.,  Montreal. 

MANUFACTURERS   OF 

Stoves,  Hardware,  Iron  Railing,  etc. 


MStmBM^SMELTIN G  WORKS 


T  T"  AV1NG-  been  larg-e  users  of  Antifriction  Metals  for  many  years,  and 
suffered  from  being'  imposed  upon  by  inferior  com  positions  under  various 
high  sounding  names,  we  are  now  offering  under  the  above  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  which  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  50,  100  and  200  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Prices 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms :  <i0  days  or  2 
per  cent,  off  for  cash. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-! "TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not. using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOI.ES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 
A  Capital  $2,000,000. 


Sole    Agents    and    Manufacturers 
of  the 


*   #A*   * 


Forsyth  (Boston 
r^fl^  Belting  Co'y) 


*  *T*  * 


V 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

O— O— O 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 


Head    Offices    and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH  : 

Corner    Yonge    and    Front    Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


DOMINION  IRON,  STEEL  &  COPPER.BM  Annealed, 


WIRE 
MANFG  Co'y 

(LIMITED.) 

Wire  Drawers, 
Galvanizers  and 
Manufacturers, 

MONTREAL  AND  TORONTO. 


Oiled,  Galvanized, 
Coppered,  Spring, 

Nail,  Rivet,  Telephone, 
Telegraph  and  TINNED 


Price  Lists  Furnished  and  Discounts  Quoted  on  application. 


w 
I 

R 
E 

(for  Mattress  and  Broom  makers 

-ALSi 

"  LYMAN "  274  bail). 

Ribbon,  Thorn  and  Plain  Twist. 

Fencing, 

Wire  Nails  and 

Wood  Screws. 


FEB.  21,  '91 


2.00  a  Year. 

1  O  Cents  a  Copy 


SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  L 


IMITED, 


Arthur  B.  Lee, 

President. 
— o — 
Importers  of 

BAR  IRON, 

STEEL, 
Shelf  and  Heavy 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 


32  KING  ST.  EAST,    | 


TAPER  TOOTH. 


BAcK 

SILVER  STEEL 


THIN 

DCTRAREF INED I 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Gotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L  D., 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


John  Lens, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 


E,  P.  WARE 
Housefurnishings, 

— o — 

TORONTO. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


*& 


GRANTED 
1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 


exaggerated. 


Will  be  sent  on  receipt  of  25c. 


TORONTO  R0LLINC  MILL  AND  FORGING  CO.,  LT  D. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 

Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


ENGRAVING 

I     ..FOR   A&L   • 
[  ILLUSTRATIVE 

I     •         AND        • 

!  Advertising  . 

p purposes 


J.L.JONES, 
WOOD  ENGRAVER, 

8£,i0&i2,kingsteast, 

TORONTQcanada- 


COPPERINE. 


J,)  Water  Works  Dep't. 
j    Pumping  House. 


William  Hamilton, 
Superintendent. 

Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 
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No.  8 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  wMI  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

BINDER  MANUFACTURING. 

The  Canadian  manufacturers  of  harvest- 
ing machinery  look  forward  to  the  approach- 
ing season  with  better  hopes  than  for  seve- 
ral years.  For  three  or  four  years  the  mar- 
ket has  been  crowded,  and  the  position  of 
some  of  the  weaker  ones  made  matters  still 
worse.  Prices  have  been  borne  down  by  the 
pressure  of  the  unhealthy  competition  until 
all  but  the  strongest  have  succumbed.  Of 
the  score  of  manufacturers  who  were  in  the 
fieid  not  more  than  six  remain — not  more 
than  that  number  who  do  a  business  more 
than  local.  The  failures  of  firms  that  have 
followed  after  one  another  fast  during  the 
past  two  years  or  so  have  cleared  the  air,  and 
the  survivors  hope  for  better  times  in  the 
future. 

The  history  of  the  binder  manufacturing 
industry  is  a  unique  and  interesting  one.  On 
both  sides  the  line  the  main  features  are  the 
same.  There  was  the  sudden  rearing  of  a 
gigantic  interest  consequent  upon  the  adop- 
tion of  the  new  harvesting  binders.  Too 
much  capital  rushed  into  the  industry,  and 
in  the  inevitable  struggle  for  existence  which 
ensued  the  weaker  firms  were  crowded  to 
the  wall.  In  the  United  States  the  manufac- 
turers, casting  about  for  a  relief,  conceived  a 
trust  scheme.  And  with  a  capital  stock  of 
$35,000,000  the  American  Harvester  Com- 
pany was  set  on  foot  a  month  or  more  ago. 
Its  sudden  collapse  astonished  evpry  one, 
and  the  explanation  of  the  President  that  it 
was  abandoned  because  its  promoters  found 
legal  obstructions  in  the  way  of  its  operations 
was  received  with  incredulity.  The  more 
avored    explanation  is  that    there  was  too 


much  jealousy  among  the  stockholders.  If 
this  be  the  case  there  is  small  promist  of  any 
abatement  of  the  over-production  that  affects 
the  industry  over  there. 

In  Canada  the  amount  of  money  that  has 
gone  into  the  bricks  and  mortar  in  the 
binder  manufacturing  industry  is  much 
greater  proportionately  than  in  the  United 
States.  And  there  has  been  in  Canada 
much  more  over .  production  and  a  hotter 
competition  than  in  the  States.  Prices  in  " 
Canada  last  season  were  lower  than  across 
the  border.  When  the  binders  came  into  use 
and  superseded  the  old  reapers  this  market 
was  preserved  by  the  tariff  to  the  Canadian 
manufacturer.  The  manufacturers  then 
doing  business  enlarged  their  capacity  to 
meet  the  immediate  demand  for  the  new 
machines.  New  manufactories  were  estab- 
lished, and  the  industry  was  put  upon  a  foot- 
ing that  the  most  sanguine  patriot  could 
hardly  have  expected  to  be  sustained  by  the 
settlement  of  the  North  West  and  the  de- 
velopment of  the  Dominion  generally.  The 
settlement  in  the  North  West  has  not 
reached  expectation,  the  older  provinces 
have  been  supplied,  and  the  manufacturers 
have  had  to  face  the  fact  that  the  industry 
in  future  must  to  a  principal  extent  be  con- 
tent with  supplying  renewal  machines.  In 
anticipation  of  this  situation  some  of  the 
manufacturers  have  looked  into  markets 
outside  this  continent,  and  trade  has  been 
opened  with  Australia  and  Japan  and  other 
nations.  But  the  bonding  privileges  granted 
by  the  customs  department  for  this  branch 
of  the  industry  can  be  availed  of  by  only  the 
largest  of  the  manufacturers. 

The  failure  last  fall  of  Maxwell,  of  St. 
Marys,  and  Elliott,  of  London,  was  not  un- 
expected by  the  manufacturers.  The  first 
firm,  it  is  said,  was  responsible  for  the  lowest 
price  cutting.  The  prices  they  are  said  to 
have  accepted  last  season  were  below  low 


water  mark.  During  this  coming  season  the 
manufacturers  hope  to  stiffen  prices.  They 
will  meet  with  stout  protests,  no  doubt,  from 
the  farmers,  but  it  will  only  be  a  reasonable 
measure  for  their  own  protection.  For  years 
the  farmers  have  been  buying  binders  too 
cheap.  It  is  too  much  to  expect  them  to  see 
and  understand  the  necessity  that  requires 
the  manufacturers  to  stop  the  descent  of 
prices  and  turn  them  the  other  way,  but  it  is 
the  better  prospect  of  some  such  move  that 
gives  to  the  opening  of  the  season  of  1891  a 
brighter  color  than  had  the  close  of  1890. 

AMERICAN  Vs.  FOREIGN  FILES 

The  discussion  on  the  quality  of  American 
files  which  has  been  carried  on  in  some 
United  States  papers  opens  a  wide  field  of 
different  opinions.  The  question  was  opened 
by  Mr.  Henry  Binsse,  proprietor  of  the  New- 
ark, N.J.,  machine  test  works,  who  attacked 
the  home-made  files  in  a  New  York  evening 
paper  and  showed  them  in  unfavorable  con- 
trast with  the  foreign  goods.  Mr.  Binsse 
wrote  how  one  day  at  his  works  the  worth- 
lessness  of  the  American  files  was  made 
plain.  "A  die  of  hardened  steel  was  brought 
to  my  works,"  Mr.  Binsse  wrote,  "to  be  filed 
smooth.  The  work  .vas  begun  at  seven  in 
the  morning.  Presently  my  foreman  came 
to  ask  for  a  new  file,  the  first  one  having  been 
warn  smooth  by  the  die.  After  an  hour  or 
so  he  reported  again  that  no  progress  was 
being  made.  This  called  my  attention  to 
the  matter,  and  I  found  that  not  one  Ameri- 
can file  in  my  shop — and  I  had  the  three 
best  makes — not  one  of  these  files  could 
smooth  that  die.  By  this  time  it  was  noon, 
and  three  files  had  been  ruined.  The  die 
was  needed  for  the  following  day.  I  asked 
my  foreman  if  there  was  no  file  which  could 
do  the  work.  'Oh,  yes,'  he  said,  very  calm- 
ly, 'I  think  an  English  or  Swiss  file  will  do 
it.1     By  1  o'clock  I-  had  a  Swiss  file,   and  be- 


HARDWARE. 


fore  six  the  die  was  smooth,  and  the  Swiss 
file  enjoyed  a  life  of  usefulness  for  six  months 
afterwards." 

Mr.  Binsse  was  started  investigating,  he 
said,  and  the  conclusion  he  arrived  at  was 
that  the  American  files  are  so  good-for- 
nothing  that  the  only  explanation  to  be 
given  why  they  remain  so  largely  in  use 
is,  that  users  have  not  had  their  attention 
directed  to  their  inferiority.  Mr.  Binsse  ex- 
cepts the  American  files  from  ten  inches 
upward  in  length  from  his  condemnation. 
They  will  bear  comparison,  he  says,  with  the 
English,  French  or  Swiss  files.  But  were 
it  not  for  the  prohibitive  duty  on  them,  the 
smaller  sizes,  which  the  American  file  mak- 
ers, he  says,  know  to  be  "  simply  best,"  they 
could  hold  the  market.  That  the  home  made 
article  has  the  market  in  its  hands,  he 
explains  on  the  ground  that  the  merchant 
pushes  its  sale  because  of  the  large  profit  on 
it.  And  thus  he  savs,  "little  by  little  we  have 
accustomed  ourselves  to  the  inferior  article 
and  a  decreased  output."  According  to  Mr. 
Binsse's  calculation  every  machinist,  lock- 
smith, die-maker,  toolmaker,  instrument- 
maker,  and  watchmaker  using  files  of  the  in- 
ferior American  make  finds  his  product 
thereby  diminished  about  one-half,  and  his 
profits  correspondingly  lessened. 

Such  a  sweeping  arraignment  naturally 
drew  as  vigorous  replies.  The  American 
manufacturers  have  made  several  defensive 
statements.  One  of  these  refers  to  the  pre- 
ference shown  the  American  files  in  Canada, 
where  they  are  on  a  footing  of  equality  as 
regards  duty  charges.  Mr.  Binsse  is  charged 
with  ignorance  and  inefficiency.  Another 
writer  questions  him  whether  he  used  the 
best  quality  of  American  files  as  against 
what  were  undoubtedly  the  best  foreign 
make.  A  firm  of  importers  taking  a  hand 
in  the  controversy  consider  Mr.  Binsse's 
statement  overdrawn,  and  suggest  that  he 
may  have  come  across  a  package  of  files 
that  by  some  error  had  not  been  tempered, 
or  else  that  he  had  not  tried  any  of  the  lead- 
ing American  brands.  Referring  to  the 
McKinley  tariff  on  files  this  firm  says  : 

"As  to  the  tariff — as  manufacturers  we 
like  it  as  it  is,  but  as  importers,  of  course,  it 
should  be  repealed.  At  any  rate  we  think 
no  one  would  be  harmed  but  everyone  bene- 
fited if  the  tariff  on  files  was  slightly  re- 
duced. The  manufacturers  here  were  not  so 
highly  protected  while  they  were  learning  to 
walk,  and  none  of  them  act  now  as  though 
they  needed  crutches.  The  McKinley  Bill 
does  not  increase  the  duty  on  files,  but 
makes  a  deduction  of  25c.  per  dozen  on  the 
larger  sizes,  which  are  seldom  if  ever  im- 
ported. Perhaps  Mr.  Binsse  has  come 
across  a  package  of  files  that  by  some  error 
were  never  tempered,  or  else  he  has  not  yet 
tried  any  of  the  leading  American  brands. 
If  he  will  communicate  to  us  his  address  we 
will  send  him  samples  of  American-made 
files  that  we  claim  are  good." 


CREDIT  GIVEN    UNDER  FALSE 
PRETENCES. 

A  charge  to  the  Grand  Jury  made  by 
Judge  McMahon  at  a  recent  assize  court  in 
Toronto  referred  to  the  law  on  obtaining 
goods  under  false  pretences.  There  is  a  dis- 
tinct difference  between  what  makes  a  case 
of  misrepresentation  and  the  conditions  of  a 
case  where,  the  goods  having  been  obtained 
without  false  pretence,  the  seller  can  only 
look  to  the  personal  liability  of  the  buyer  for 
payment.  If  the  buyer  wilfully  leads  the 
seller  to  believe  him  in  a  position  to  pay, 
whereas  he  is  not,  and  his  position  is  in  fact 
such  that  the  merchant,  if  possessed  of  all 
the  facts  regarding  his  financial  standing, 
would  not  trust  him,  then  the  merchant  has 
parted  with  his  goods  under  false  pretences. 
They  still  belong  to  him  in  the  eye  of  the 
law,  and  he  may  recover  possession.  And 
the  purchaser  has  no  more  right  to  the  goods 
than  if  he  obtained  them  by  larceny.  The 
purchaser  is  protected,  however,  if  he  has 
concealed  nothing  that  could  influence  the 
seller  in  extending  credit  to  him  ;  or  if  he 
had  substantial  reasons  for  believing  himself 
in  a  position  to  pay  for  the  goods.  In  such 
cases  the  seller's  only  recourse  is  the  honesty 
of  the  purchaser  and  his  promise  to  pay,  un- 
less a  lien  upon  the  goods  has  been  given. 
The  importance  to  the  merchant  of  the  law 
with  regard  to  fraud  in  securing  credit,  is 
that  it  sets  aside  the  necessity  of  his  looking 
to  the  financial  ability  or  inability  to  pay  and 
allow  him  to  go  in  and  again  take  possession. 
But  the  right  to  do  this  cannot  be  sustained 
on  flimsy  grounds,  and  its  operation  must  be 
guardedly  used.  The  difficulty  of  sustaining 
it  is  very  much  increased  if  the  seller  omits 
to  make  reasonable  enquiry  into  the  financial 
standing  of  the  buyer. 

The  misrepresentation  must  be  positive  or 
negative,  the  buyer  must  have  made  untrue 
statements  or  too  highly  colored  statements, 
or  he  must  have  concealed  facts  of  import- 
ance in  a  consideration  of  his  position.  If 
the  buyer  frankly  make  admission  of  his  posi- 
tion and  tells  upon  what  possibility  or  pro- 
bability he  expects  to  pay  for  the  goods, 
although  the  chance  come  to  nothing  there 
is  no  misrepresentation.  The  seller  shared 
the  chance  with  the  buyer.  Further,  the  re- 
presentation must  be  plausible,  must  be  such 
that  a  reasonably  cautious  business  man 
would  be  deceived  by  it.  The  misrepre- 
sentation is  not  in  the  falsity  of  the  story  told 
but  in  the  deception  that  is  practised.  For 
instance,  if  a  man  went  into  a  King  street 
tailor's  establishment,  told  the  merchant  he 
was  the  Prince  of  Wales,  and  asked  for  a 
hundred  dollars  worth  of  credit,  and  the  mer- 
chant without  further  questioning  gave  him 
the  goods,  the  man  could  not  be  charged 
with  misrepresentation.  The  story  would 
be  too  preposterously  false. 

Even  in  the  event  of  concealed  facts,  the 
buyer  must  have  a  conviction  that  the  seller 
believed  that  what  was  concealed  was  not  a 


fact,  and  that  he  would  have  acted  different- 
ly if  he  had  known  of  it.  The  buying  of 
goods  on  credit  after  the  buyer  knows  him- 
self to  be  insolvent,  is  a  transaction  that 
comes  under  the  head  of  misrepresentation, 
as  does  also  the  buying  of  goods  on  credit, 
under  a  statement  of  financial  standing 
which,  though  true  when  made,  has  at  the 
time  of  the  purchase  become  false  by  change 
of  circumstances.  This  is  in  fact  one  of  the 
methods  by  which  material  facts  may  be 
concealed  and  the  charge  of  misrepresenta- 
tion stand. 

And  then  in  order  that  the  law  of  misrep- 
resentation may  be  operative,  the  aggrieved 
party  must  act  with  promptness  on  discovery 
of  the  fraud.  If  he  does  not,  he  condones 
the  offence  and  deprives  himself  of  the  right 
to  regain  possession — a  right  that  follows  the 
goods,  even  though  the  original  debtor  has 
disposed  of  them  and  the  second  purchaser 
of  them  has  taken  them  under  circumstances 
that  would  have  aroused  the  suspicions  of  a 
prudent  man  that  they  were  obtained  by 
fraud.  If  the  creditor  does  not  act  promptly, 
return  what  benefits  he  may  have  received 
under  the  contract,  less  damages  from 
breach  of  the  contract,  and  take  proceedings 
to  regain  possession,  he  is  left  only  the  per- 
sonal remedy  against  the  debtor. 


STORE  IMPROVEMENT. 

A  dealer  who  does  a  trade  in  guns  and 
sporting  goods  should  give  this  stock  a  prom- 
inent place.  During  the  season  this  fact 
should  be  especially  heeded,  and  a  window 
devoted  to  the  display  of  such  goods.  The 
party  who  is  entrusted  with  the  dressing  of 
such  a  window  should  know  his  business, 
and  make  a  display  that  will  do  him  credit. 
Guns  should  be  kept  in  a  dust-proof  case, 
having  the  doors  to  slide  in  place  of  swing- 
ing outward,  and  having  as  much  glass  sur- 
face as  is  possible.  They  should  be  placed 
upright,  in  proper  order,  and  great  attention 
should  be  given  to  the  care  of  this  important 
stock.  As  there  is  no  class  of  goods  that 
are  more  handled  by  customers  than  guns, 
they  should  be  oiled  with  sweet  oil  after 
being  shown  to  prevent  rust. 

All  loading  tools,  cartridges,  caps  and 
primers,  should  be  together.  A  good  place 
for  such  a  class  of  goods  is  under  the  gun 
case,  all  properly  assorted  and  priced.  A 
certain  number  of  shells  should  be  on  sale 
all  ready  loaded,  to  save  delay  when  such 
are  required  by  customers. 

Building  hardware  will  soon  be  in  demand, 
and  steps  should  be  taken  to  replenish  the 
stock  and  get  the  same  in  order.  Everything 
in  this  line  should  be  on  exhibition  in  some 
prominent  place,  as  this  branch  of  the  trade 
is  becoming  an  important  one,  and  demands 
special  attention.  Any  dealer  who  keeps  a 
more  expensive  line  of  builders'  goods 
should  have  a  competent  salesman  in  charge, 
who  will  devote  his  time  to  the  requirements 
of  that  branch    of  trade.      As   the    spring 


HARDWARE. 


"  That  famous  hotel,  the  Rossin  House,  Toronto,  has  been  painted  and  decorated  throughout  in 
the  highest  class  manner  by  Messrs.  Elliott  &  Son,  the  well-known  artistic  decorators.  The  Paints, 
Colors  and  Varnishes  used  on  this  contract  bore  the  stamp  of  the 
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The  Messrs.    Elliott  prefer  the  manufactures  of  FERCHJSSON,  ALEXANDER  & 

CO.  to  all  others  on  account  of  their  uniformity,  strength  and  fineness  in  grinding." 

To  save  time,  freight,  packages  and  money  please  order  from  the 

GLASGOW  LEAD  AND  COLOR  WORKS, 

Montreal. 


trade  returns  it  is  desirable  that  goods  that 
are  saleable  at  that  season  should  be  brought 
under  the  observation  of  the  trade.  Wood- 
enware,  which  is  being  sold  now  extensively 
by  the  trade,  is  one  of  the  lines  of  goods 
that  may  be  given  a  conspicuous  place.  A 
space  should  be  reserved  in  the  front  of  the 
salesroom  for  wooden  bowls,  step-ladders, 
rolling  pins,  saw  horses,  bread  boards, 
clothes  baskets,  all  kinds  of  pails  and  other 
goods  that  are  sure  to  sell  during  the  spring 
trade.  The  window  should  be  decorated 
with  a  line  of  such  goods,  and  we  might 
suggest  that  prices  be  marked  in  plain 
figures  while  such  a  sale  is  going  on. 

THE    PAINT  TRADE. 

Paris  green  seems  to  have  stepped  off  in 
lively  demand  this  season.  Whether  the 
festive  bug  will  materialize  or  not  ^remains 
to  be  seen,  but  no  druggist  or  color  dealer 
can  afford  to  wait  until  the  Colorado  beetle 
really  makes  his  unpleasant  appearance. 
Prices  are  firm  at  about  last  year's  quota- 
tions. We  warn  our  readers  to  be  very  guard- 
ed that  they  adhere  to  the  law  in  retailing 
this  article.  Packages  must  be  labelled 
"  Poison  "  and  with  the  name  of  the  vendor  ; 
and  note  must  be  taken  of  the  parties  to 
whom  the  Paris  green  has  been  sold.  White- 
lead  seems  to  be  in  very  good  demand  for 
spring  shipment,  and  there  is  a  strong  ten- 
dency amongst  dealers  to  frown  down  on 
bogus  labels  and  purchase  only  reputable  re- 
liable brands.  In  face  of  a  good  demand 
prices  are  very  firm. 

Castor  oil  is  arriving  in  splendid  condition 
and  is  now  largely  bought  as  a  lubricant, 
especially  by  some  who  have  done  their 
machinery  great  injury  by  inferior  mineral 
oils. 

In  colors,  varnishes,  and  painters' sundries 
there  is  little  if  any  change,  but  stocks 
should  be  well  maintained  in  these  items  as 
in  the  staples,  as  they  afford  a  fair  margin  of 
profit. 


SUGGESTED    MINING    ACT 
AMENDMENTS. 

Men  interested  in  the  mineral  resources  of 
Algoma,  prospectors  and  others,  are  endeav- 
oring to  procure  from  the  government  im- 
proved mining  regulations.  They  are  not 
content  with  the  amount  of  protection  from 
prospectors  and  discoverers,  and  suggest 
several  changes  and  additions  to  the  Mining 
Act  with  reference  to  other  mining  matters. 
They  ask  that  any  person  filing  an  affidavit 
of  discovery  of  mineral  on  unoccupied  gov- 
ernment lands,  accompanied  by  an  applica- 
tion for  license,  and  on  payment  of  the  sum 
of  $5  for  each  40  acres,  be  given  a  certificate 
or  license  entitling  him  to  test  such  claim 
and  obtain  a  patent  therefor  on  payment  of 
the  purchase  money  at  the  rate  of  $2  per 
acre,  within  one  year  from  the  date  of  such 
application.  And  so  soon  as  he  shall  deliver 
up  the  certificate  of  license  for  cancellation 
the  lands  shall  be  reopened  for  sale,  and  the 
applicant  shall  be  entitled  to  obtain  another 
certificate  or  certificates  of  license  on  other 
lands  which  may  then  be  open  for  sale  under 
the  Mining  Act.  Provided  that  in  case  the 
licensee  has  expended  upon  the  property 
under  certificate  of  license  during  the  cur- 
rent year  an  amount  equal  to  one-half  the 
purchase  money  of  the  location,  he  may  be 
allowed  to  renew  the  certificate  for  one  addi- 
tional year  by  payment  of  an  additional  fee 
of  $5  on  each  40-acre  claim. 

They  do  not  consider  the  increased  de- 
mand for  nickel  properties  should  justify  the 
increasing  of  the  price  of  mining  lands 
beyond  $2  per  acre.  They  ask  that  no  per- 
son at  any  one  time  be  entitled  to  receive 
certificates  of  license  for  and  greater  area  of 
land  than  160  acres.  The  Government  is 
also  asked  to  enact  that  in  the  event  of  any 
prospector  discovering  mineral  on  any  un- 
patented located  lands  previously  undiscov- 
ered by  said  locatee  and  substantiating  the 
same  by  proper    evidence   furnished  on  affi- 


davit, that  some  provision  be  made  that  the 
discoverer  should  be  entitled  to  an  interest 
in  the  discovered  minerals.  That  in  case  the 
discoverer  develop  the  discovered  claim  he 
shall  be  entitled  to  one-half  interest  in  the 
mineral  claim  if  tested  and  developed  within 
one  year  from  the  discovery  thereof,  but  in 
case  the  locatee  develop  the  claim  the  dis- 
coverer shall  be  entitled  to  one-quarter  inter- 
est in  it.  The  Government  is  also  asked  to 
establish  throughout  the  district  offices  where 
township  maps  and  other  important  informa- 
tion may  be  obtained  regarding  mineral 
lands  on  payment  of  a  small  fee,  and  where 
certificates  of  license  may  be  granted  and 
sales  of  land  made  under  the  Mining  Act. 
They  suggested  Sault  Ste.  Marie,  Thessalon 
and  Webbwood  as  suitablelocations  for  such 
offices. 


PATRONS   OF    INDUSTRY. 

Our  friends  in  Thamesville  are  being  stir- 
red up  just  now  by  a  genuine  friend  (accord- 
ing to  his  representation)  of  the  down-trod- 
den farmer.  We  venture  to  say  the  same 
farmers  have  never  been  as  badly  scalped 
by  tradesmen  in  ten  years  as  they  have 
been  by  this  man  in  as  many  days.  It  is 
said  that  he  is  able  to  organize  three  or  more 
lodges  per  week,  his  modest  charges 
being  thirteen  to  twenty  dollars  per  lodge, 
or  fifty  dollars  per  week,  and  it  is  expected 
by  the  trade  that  he  will  be  able  to  carry  off 
about  $2,000  to  $4,000  from  Western  On- 
tario befoie  the  whole  thing  falls  through. 
Our  informant  has  had  great  difficulty  in 
getting  at  just  what  the  farmer  will  make 
out  of  these  Patrons  of  Industry.  They 
will  tell  you  that  they  expect  to  get  their 
goods  at  1 2  per  cent.,  above  invoice  price,  and 
out  of  that  12  percent,  the  dealer  must  pay 
his  freight,  make  good  all  shrinkage,  pay  in- 
surance, all  his  taxes,  contribute  to  churches 
and  the  poor,  and  keep  his  family.  That 
is  what  the  farmers  expect.  What  they 
will  get  remains  to  be   seen,  but  our  inform- 
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ant  tells  us  that  in  the  small  but  live  town  of 
Thamesville  the  fool  has  not  been  found  yet 
that  will  take  their  trade,  and  the  best  men 
in  town  in  the  hardware  and  other  trades 
have  indignantly  refused  to  have  anything 
to  do  with  it.  As  one  merchant  said, 
"  No  man  here  will  take  it  unless  he  is  on 
his  last  legs,  and  for  such  a  man  to  carry 
the  stock  necessary  for  such  an  under- 
taking, better  credit  will  be  required  than  he 
can  get  ;  unless  the  farmers  back  his  notes, 
which  they  are  not  likely  to  do,  unless  their 
smooth-tongued  organizer  comes  back  and 
tells  them  to  do  it.  The  compact  between 
the  organization  and  the  trade  is  rather  a 
lop-sided  affair.  The  mill  is  bound  to  grind 
out  their  supply  at  the  per  cent,  agreed  on, 
but  there  is  no  agreement  on  the  other  side 
to  take  their  grists  to  that  mill  if  they  can 
get  the  grist  ground  just  as  fine  at  any  other. 
No  doubt  the  one  who  accepts  this  menial 
position  will  experience  some  annoyance  as 
well  as  the  contempt  of  his  fellow  trades- 
men. At  Wallaceburg  it  is  pretty  evident  the 
two  traders  who  are  serving  them  are  doing 
no  more  trade  than  other  stores  in  town,  and 
what  surprised  our  informant  most  was  that 
the  secretary  of  the  trade  association  of  that 
town  was  one  man  that  took  them  up,  and 
the  president  of  the  same  was  another. 
Our  informant  was  further  told  it  was 
likely  to  break  up  the  association,  if  it 
had  not  already  done  so.  Here  as  at  other 
towns  it  was  openly  spoken  of  as  a  fact  that 
the  poorest  business  men  in  the  town  were 
those  that  had  taken  it  up,  and  there  was  a 
rumour  that  a  good  order  from  the  retailer 
was  cancelled  by  a  certain  wholesale  house 
when  they  learned  he  was  serving  the 
Patrons.  The  question  was  asked  a  repre- 
sentative of  this  paperby  fifty  different  traders 
through  these  several  towns,  if  he  thought 
the  wholesale  houses  should  take  action  in 
the  matter,  as  a  man's  credit  was  impaired 
by  fixing]  such  a  low  per  cent,  on  trade. 
Besides  it  was  injuring  those  who  would  not 


deal  with  them.  Messrs.  McVane  &  Mc- 
Vane,  hardware  merchants,  Dresden,  were 
approached  by  one  of  the  leading  ones  in  the 
organization.  He  wanted  them  to  agree 
not  to  sell  goods  as  cheap  to  anyone  else  as 
to  the  Patrons.  Mr.  McVaneput  the  matter  to 
him  in  this  way  :  The  Patrons'  custom  will 
average  from  six  to  eight  dollars  per  mem- 
ber, while  our  trade  to  builders  and  citizens 
will  average  from  forty  to  a  hundred  dollars. 
Why  should  I  sell  to  you  cheaper  than  to 
them  ?  He  says  the  bulk  of  the  goods 
bought  by  farmers  is  nails,  and  such  goods 
as  do  not  pay  12  per  cent.,  and  a  farmer 
wishing  to  build  could  get  the  entire  bill  at 
less  than  12  per  cent,  above  cost  anywhere. 
So  there  would  seem  to  be  no  cause  for  any 
disturbance  in  the  hardware  trade,  Patrons 
or  no  Patrons.  In  Chatham,  the  Patrons 
are  still  hunting  to  find  recognition,  and 
many  of  the  better  class  of  farmers  see  how 
obnoxious  and  demoralizing  the  whole  thing 
is  as  far  as  trade  is  concerned,  and  make  no 
mention  of  their  being  members. 


CANADIAN  COPPER. 

In  order  to  encourage  the  use  of  copper 
smelted  from  Canadian  ore  the  Dominion 
Government  has  just  issued  an  order-in- 
council  admitting  this  article  at  a  reduced 
rate  of  duty.  At  present  importers  have  to 
pay  a  duty  of  10  per  cent,  ad  valorem,  but 
under  the  order  just  issued  copper  smelted 
from  Canadian  ores  will  be  admitted  on  the 
payment  of  10  per  cent,  on  the  actual  cost  of 
smelting  only.  This  will  make  a  difference 
in  the  case  of  pig  copper  of  at  least  5  per 
cent.  Special  regulations  have  been  drawn 
up  by  the  department  to  govern  the  im- 
portation and  to  prevent  fraud,  but  copies 
have  not  yet  been  received  by  the  trade 
here. 


TWO    WAYS    OF     DOING 
BUSINESS. 

We  heard  the  other  day  of  two  merchants 
in  the  same  line  of  business,  who,  while 
waiting  for  something,  were  having  a  friendly 
talk.  The  one  was  proprietor  of  a  first- 
class  store  up  town  ;  the  other,  proprietor 
of  a  down  town  store.  The  up  town  man 
said  that  some  time  ago  he  had  purchased 
at  first  hand  50  cases  of  a  certain  line  of 
goods.  He  had  got  them  right,  which  meant 
at  rock  bottom  prices,  and  when  the  market 
was  away  down.  The  prices  had  risen  since 
by  leaps  and  bounds,  until  now  he 
was  getting  a  large  profit,  and  there 
was  no  danger  of  any  of  the  goods 
being  left  over.  The  down  town  man 
claimed  that  were  he  in  the  same  posi- 
tion he  would  stick  them  in  his  window  and 
rush  them  off,  ignoring  the  rise  of  the  mar- 
ket. The  question  is,  which  of  these  men  is 
right — the  one  who  advances  his  price  with 
the  market,  or  the  one  who  takes  no  notice 
of  the  advance?  Since  the  goods  could  not 
be  replaced  at  anything  like  the  figures  they 
cost,  we  are  of  opinion  that  the  up  town 
merchant  is  in  the  right  of  it,  for  while  the 
down  town  man  would  in  all  probability  rush 
the  goods  off  in  a  hurry,  he  would  only 
be  attracting  customers  for  a  line  which 
he  would  soon  exhaust,  and  then  have  to 
hunt  for  another  leader  to  take  their  place. 
The  up  town  man,  however,  would  supply 
his  trade  and  reap  the  benefit  accruing  from 
the  rise  in  the  market.  Retailers  too  often 
lose  sight  of  the  fact  that  while  they  are 
compelled  to  follow  the  market  when  it 
has  a  downward  tendency,  it  is  only  right 
and  proper  that  they  should  take  advantage 
of  the  advance.  Here  will  be  seen  a  big  dif- 
ference between  the  wholesale  man  and 
the  retail  one. 


Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 


No  young  man  can  possibly  have  mistaken  his 
oalling  who  finds  in  it  whatthe  world  wants  done. 
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CORRUGATED 
STEEL    PASTE^TEES. 
A  Perfect,  Secure  Joint ! 


NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


ADULTERATION    OF    WHITE 
LEAD. 

Montreal,  28th  Jan.,  1891, 
Dear  Sir, — The  trade,  as  well  as  the 
public,  are  indebted  to  you  for  the  interest 
you  have  shown  in  this  matter,  and  I  believe 
that  your  publication  has  contributed  to  an 
improvement  in  the  quality  of  white  lead 
now  being  sold  in  our  markets.  I  think, 
however,  that  the  paragraph  in  your  issue  of 
24th,  culled  from  the  North-western  Mecha- 
nic must  have  been  inserted  through  inad- 
vertance,  as  the  substance  of  it  is  entirely 
erroneous.  To  any  intelligent  mind,  it  must 
be  plain  that  a  pound  of  white  lead  cannot 
produce  a  pound  of  lead  metal,  for  it  must 
first  throw  off  the  oxygen  and  carbonic  acid. 
It  is  simply  impossible  that  any  preparation 
from  a  metal  can  produce  its  full  weight  of 
the  metal  itself,  and  I  shall  therefore  be  glad 
it  you  set  your  readers  right  by  correspon- 
dence or  otherwise  as  to  a  true  test  of  white 
lead  purity.    I  am,  yours  truly,  SUBSCRIBER. 

[The  usual  test  for  adulterated  white  lead 
is  not  by  putting  it  into  a  ladle,  as  described 
in  the  North-western  Mechanic,  and  heating 
over  a  hot  fire  which  is  liable  to  burn  up 
lead  adulteration  and  everything  else,  but 
by  the  nitric  acid  test,  which  is  mostly  used 
by  analytical  chemists.  Briefly  the  method 
of  doing  this  is  to  procure  a  test  tube,  in 
which  is  placed  say  half  an  ounce  of  nitric 
acid.  A  piece  of  the  lead  about  the  size  of 
a  large  pea  is  then  dropped  into  the  tube.  In 
a  few  seconds  the  pure  lead  will  be  com- 
pletely dissipated,  and  it  adulterated  the 
adulteration  will  be  precipitated  to  the  bot- 
tom of  the  tube.  If  the  residium,  however, 
is  infinitesimally  small  it  is  likely  the  lead  is 
pure.  If  adulterated  the  solid  substance  left 
is  very  noticeable  and  is  probably  sulphate  of 
b\  rites,  which  is  of  no  earthly  use  as  a  paint. 
Great  care  should  be  tiken  in  using  nitric 
acid,  as  it  is  a  deadly  poison  and  it  will  also 
burn  the  clothing.  Another  favorite  test  is 
that  of  the  blow-pipe  and  charcoal,  but  this 
in  the  hands  of  an  amateur  is  not  a  very'good 
one.— Editor  Hardware.] 


Mr.  S.  J.  Ritchie  authorizes  Hardware 
to  state  that  the  $5,000,000  on  which  he  is 
asking  the  Ontario  government  to  guarantee 
a  3  per  cent,  dividend,  for  10  years,  will  be 
spent  in  Toronto  on  the  erection  of  smelting 
works  and  nickel  steel  works.  He  admits, 
however,  that  work  may  also  be  erected  in 
Trenton. 


COLLECTING  AGENCIES. 

One  very  important  feature  in  association 
work  among  tradesmen,  and  one  which 
should  not  be  lost  sight  of,  is  in  the  matter 
of  collecting  agencies.  Wherever  there  is 
an  association  a  delinquent  list  should  be 
one  of  its  features.  It  matters  not  how  it  is 
kept  up  from  a  financial  standpoint.  Whe- 
ther the  member  is  taxed  separately  for  its 
use  or  whether  its  payment  comes  out  of  the 
funds,  does  not  affect  the  point  we  desire  to 
bring  out.  In  all  cities  and  towns  we 
find  so  called  collecting  agencies  set 
up  by  private  individuals  or  corpora- 
tions. These  agencies  commence  by  tax- 
ing the  tradesman  all  the  way  from  $5  per 
annum  up  to  $30  or  $40  for  the  same  period, 
and  the  tax  does  not  end  here.  They  want 
from  10  to  25  per  cent,  on  all  collections  be- 
sides. This  in  itself  is  a  very  heavy  amount, 
and,  we  venture  to  say,  far  in  excess  of  the 
value  of  the  work  performed.  Toronto  sub- 
scribes some  thousands  of  dollars  yearly  to 
these  agencies,  and  as  a  general  rule  the  re- 
sults are  far  from  satisfactory.  The  number 
of  these  agencieswhich  had  sprung  up  during 
late  years,  and  after  a  brief  existence  disap- 
peared, is  legion.  Still  they  find  material  to 
prey  upon.  Associations  should  therefore 
make  it  a  point  not  only  to  protect  their 
members  from  dead  beats  who  rob  them  of 
their  goods,  but  they  should  also  protect 
their  members  from  these  agencies.  If  a 
delinquent  list  and  collecting  branch  is  im- 
possible in  an  association,  then  let  them  con- 
fine their  attentions  to  one  agency  and  give 
it  their  undivided  support.  Special  terms 
could  no  doubt  be  secured,  and  the  difficulty 
got  over  in  that  way.  We  do  not  by  any  means 
advocate  this  as  the  better  way,  but  simply 
as  a  substitute  for  a  delinquent  list  run  by  the 
members.  A  list  worked  inside  the  association 
is  by  all  odds  the  most  satisfactory,  since  it 
can  be  made  thoroughly  effective  and  the 
work  done  at  a  much  less  cost.  The  shrewd 
business  man  who  carefully  guards  his  busi- 
ness from  delinquent  debtors  is,  strange  to 
say,  to  be  found  upon  the  list  of  subscribers 
to  these  agencies.  One  would  suppose  that 
he  would  have  no  use  for  them,  but  he 
cheerfully  pays  in  his  hard  earned  cash 
for  the  priviiege  of  grumbling  at  the  results. 


Long  betore  his  first  year  has  expired  he 
makes  up  his  mind  that  this  is  the  last  year 
he  will  throw  his  money  away  to  collecting 
agencies,  but  in  the  near  future  some  kid- 
gloved  and  silk-hatted  gentleman  comes 
along  with  a  bran  new  scheme,  and  in  he 
goes  again,  only  to  have  the  same  experience. 
When  will  this  shrewd  business  man  profit 
by  the  results  of  his  experience  ?  When  will 
he  recognise  the  fact  that  he  is  being  preyed 
upon  in  like  manner  as  the  dead-beat  preys 
upon  him?  Experience  teaches.  Some  men 
take  a  long  time,  getting,  not  the  requisite 
amount  of  experience  northe  necessary  teach- 
ing— they  get  enough  of  both — but  some 
how  they  are  a  very  long  time  in  under- 
standing the  tactics  of  so-called  collecting 
agencies. 


Freight  bureaus  are  fast  assuming  import- 
ant functions  in  connection  with  railroad 
operations  in  the  States,  and  recent  events 
show  the  necessity  of  having  them  in  Cana- 
da. Almost  every  railroad  centre  of  any 
significance  now  has  or  soon  will  have  an 
institution  of  this  kind,  which  is  an  organi- 
zation of  local  shippers  who  employ  an  ex- 
perienced railroad  man  to  look  after  their  in- 
terests. It  is  his  business  to  guard  against 
discrimminati^ns  by  the  railroad  companies 
in  favor  of  other  trade  centres,  to  see  that 
the  members  of  the  organization  are  kept 
posted  on  changes  in  schedules  affecting 
their  interests,  to  settle  disputes  of  various 
kinds,  and  most  particularly,  to  let  the  rail- 
roads see  that  the  shippers  have  an  organi- 
zation established  to  maintain  whatever 
rights  they  possess.  In  a  city  like  Chigago, 
for  instance,  with  its  55  or  more  railroads, 
there  are  questions  arising  almost  every  day 
which  need  the  attention  of  the  local  busi- 
ness men,  but  which  would  be  neglected  if 
they  were  left  to  be  settled  by  individual  re- 
monstrances. A  request  coming  from  1,000 
business  houses  is  apt  to  be  very  respectfully 
considered. 


EVERY  Reader  of  this  paper  is  a  buyer. 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  readers  want. 


HARDWARE. 


PLUMBING«NG  I 


ADVISE  FOR  THE  HOUSEWIFE 

Here  is  a  bit  of  advice  given  the  house- 
wife by  Harper's  Bazar  : 

"  To  find  the  water  pipes  leaking,  frozen, 
or  perhaps  burst,  is  no  rare  occurrence  dur- 
ing the  winter  in  the  modem  much-plumbed 
houses.  Nothing  mere  thoroughly  demora- 
lizes the  domestic  machinery  that  such  un- 
lucky happenings.  Floors  are  wet,  ceilings 
leak,  the  water  is  shut  off,  and  the  whole 
household  is  at  a  standstill,  waiting  for  that 
vexatious  will-'o-the-wisp,  the  plumber. 
Whenever  the  leak  is  visible,  the  housewife 
can  cure  the  ill  herself,  at  least  temporarily. 
Shut  off  the  water  first,  and  then  spread 
some  white  lead  on  a  cloth,  like  a  plaster. 
Tie  this  firmly  over  the  leak,  and  the  plaster 
will  soon  harden,  for  the  water  cannot  work 
its  way  out  or  prevent  the  plaster's  adhering. 
Unless  the  plumber  will  make  thorough  re- 
pairs when  he  does  come,  the  hard  plaster  is 
more  permanent  than  any  puttied  joint  or 
weak  solder.  Let  a  pound  of  white  lead  stand 
a  day  or  two  until  a  skin  has  formed  over  it, 
and  then  cover  it  with  water.  It  will  be  soft 
and  ready  for  use  at  any  time,  and  the  house- 
wife can  "  snap  her  fingers  at  the  plumber's 
ways,"  to  paraphrase  Sir  Joseph  Porter,  as 
best  suits  a  frosty  morning.  Strips  of  rubber 
cut  from  old  rubber  shoes  and  bound  tightly 
over  the  leaks  in  hot  water  pipes  will  close 
the  holes  and  stop  the  dripping  flood. 

"  When  the  water  freezes  in  the  traps  of 
the  bath  room  or  the  kitchen  sink,  a  quart  of 
common  salt  thrown  into  them  will  thaw 
them  out  more  rapidly  than  hot  water.  A 
lighted  lamp  placed  under  a  frozen  water 
pipe  is  more  rapid  and  convenient  in  its  work 
than  pouring  on  hot  water.  A  lamp,  the 
flame  partly  lowered,  placed  under  an  ex- 
posed bend  or  length  of  pipe  which  is  liable 
to  freeze  is  a  simple  preventive  of  trouble  in 
bitter  weather." 

We  have  not  been  called  on  for  any  ad- 
vice in  this  matter,  but  as  there  is  no  charge 
we  will  volunteer  this  to  the  said  housewife  : 
Don't  subscribe  for  or  read  the  Bazar.  Get 
an  almanac.  We  do  not  say  the  almanack 
will  be  as  good  as  the  Bazar,  but  it  will  be 
cheaper.  Now,  if  the  Bazar  should  read  the 
above  he  would  think  "what  a  fool  that  man 
is."  That  is  right.  He  ought  to  think  it, 
for  that  is  just  what  "that  man"  thinks  of 
the  Bazar  when  he  advises  the  housewife  to 
attempt  her  own  plumbing  repairs  instead  of 
sending  for  a  plumber.  And  if  the  Bazar 
does  not  know  that  many  pipes  are  burst  by 
"thawing  them  out"  with  torch,  lamp  or 
shovel  of  coals,  it  ought  to.  In  the  hands 
of  inexperienced  persons  this  is  about  as 
successful  way  of  bursting  pipes  as  is  known. 


But,  to  make  a  long  story  short,  the  best  ad- 
vice to  give  a  housewife  regarding  plumbing 
repairs  is  to  go  straightway  and  get  a  good 
plumber  to  do  the  work. 

Now,  we  want  to  give  that  same  housewife 
a  little  advice  :  "  If  your  child  should  break 
its  arm,  go  at  once  and  get  a  surgeon  to  re- 
duce the  iractured  limb.  Do  not  attempt  to 
"set"  it  or  plaster  or  tie  it  up  yourself,  for 
you  do  not  know  anything  about  it  and  can- 
not do  it.  Now,  you  will  heed  this  advice. 
You  would  have  done  just  this  thing  if  no 
such  advice  had  been  given.  It  is  right  that 
you  should.  It  is  sensible.  But  why  can 
you  not  be  as  sensible  in  the  other  case,  and, 
when  an  arm  or  leg  or  any  part  of  your 
plumbing  system  gets  broken  or  out  of  order, 
go  and  get  a  plumber  to  repair  it  ?  "  But,'' 
says  the  housewife,  "  in  the  former  case  the 
welfare,  happiness  and  usefulness  of  my  son 
are  involved."  True,  they  are ;  but  in  the 
latter  case  the  health  and  life  of  your  entire 
family  are  involved.  It  is  right  to  provide 
for  the  welfare  of  your  son,  but  it  may  be- 
come many  multiples  of  that  right  for  you  to 
be  as  careful  and  watchful  regarding  the 
welfare  of  your  whole  family. — Sanitary 
News. 


Mr.  Joseph  B.  Sargent,  the  well-known 
manufacturer  of  hardware  at  New  Haven, 
Conn.,  is  pre-eminently  a  self  reliant  man, 
and  as  an  illustration  of  it  and  of  his  abil- 
ity to  control  the  immense  business  which 
has  grown  under  his  hands,  it  is  related  that 
upon  being  informed  that  a  certain  man  in 
his  employment  was  "  positively  indispensa- 
ble, and  might  leave  the  factory,"  he  re- 
plied : 

"  What  should  we  do  then,  if  he  died  ?" 

"  Oh,  of  course,  in  that  case,  we  should 
have  to  do  without  him,  I  suppose,"  natur- 
ally replied  the  informant. 

"Then  consider  him  dead  !"  replied  Mr. 
Sargent,  to  the  plain  astonishment  of  the 
other,  who  had  failed  to  comprehend  the 
fact  that  indispensability  was  no  recommen- 
dation to  a  man  who  relied  upon  his  own 
executive  abilities  to  conquer  difficulties. — 
Industrial  World. 


It  is  found  that  a  permanent  and  satis- 
factory joint  can  be  effected  between  rough, 
cast  iron  surfaces  by  the  use  of  mineral  as- 
bestos mixed  with  sufficient  white  lead  to 
make  a  very  stiff"  putty,  says  the  Boston 
Journal  of  Commerce.  This,  it  is  ascertained 
will  resist  any  amount  of  heat,  and  is  so  un- 
affected by  steam  or  water  as  to  be  service- 
able for  mending  or  closing  cracks  in  cast 
iron  retorts  employed  in  the  distillation  of  oil 
and  gas  from  cannel  coal.  The  heat  being 
applied  to  the  bottom  of  the  retorts  and  the 
temperature  of  the  iron  maintained  at  a 
bright-red  heat,  after  a  time  the  bottom  of  the 
retort  would  give  way,  the  larger  portion  of 
the  crack  being  downward  toward  the  fire. 
The  method  employed  was  to  prepare  the 
mixture  and   place  it  on  top  of  a  brick,  then 


put  the  brick  on  a  bar  of  iron  or  a  shovel, 
and  press  the  cement  upward  to  fill  the  crack 
in  the  iron,  holding  it  up  for  some  time  until 
it  had  penetrated  the  cavity  and  become 
somewhat  set — necessarily,  during  this  opera- 
tion, the  lid  being  removed  from  the  retort, 
so  that  no  pressure  of  gas  or  oil  should  force 
the  cement  outward  until  set.  The  use  of 
asbestos  in  this  way  possesses  various  ad- 
vantages, not  the  least  cf  which  is  that  the 
substance  cannot  burn. 


Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

A  feather  duster  disperses butdoes  not  remove 
tbo  dust  from  the  store. 

SITUATION  WANTED. 


SITUATION    WANTED    AS    HARDWARE 
Traveller  or  Salesman.    Thoroughly  posted 
in  retail  trade.    Address,  Iron,  this  office.  12 
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When  writing  to  our  advertisers  please  inclose 
the  above. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 

E.  R.  C.  CLARKSON 

TRUSTEE  AND  RECEIVER 

In   affiliation    with  TORONTO, 

JNO.  B.  CLARKSON 

Temple  Buildings,   -    -    -    MONTREAL. 

Correspondents  at  London,  Glasgow,  Birming- 
ham, Huddersfield,  Manchester,  Liverpool, 
Winnipeg.  43TA  special  Accountancy  Depart- 
ment of  the  business  has  recently  been  formed 
under  the  management  of  Mr.W.  H.  CROSS 
and  a  staff  of  able  assistants.  All  professional 
work  will  receive  prompt  and  careful  attention 


Window  Glass. 

We  are  now  booking  orders  for 
Window  Glass  for 

SPRING    DELIVERY. 


Write   for  Prices. 


WALTER  H  COTTINCHAM  &  CO,, 

56  St.  Teter  St.   MONTREAL, 


HARDWARE. 


Both  journeymen  and  master  carpenters 
in  Chicago,  it  is  said,  are  preparing  for 
another  struggle,  April  i,  the  last  adjustment 
ot  wages  having  proved  unsatistactory. 

The  cutlery  industry  of  Sheffield,  Eng- 
land, is  feeling  the  result  following  the  pas- 
sage of  the  McKinley  Bill.  Exports  during 
January  last  dropped  to  $41,655,  as  com- 
pared with  $77,000  for  the  corresponding 
month  in   1889. 

Vessel  ownersare  beginningto  look  around 
for  their  spring  supplies  in  the  hardware  line 
— such  as  chains,  rope,  tackle,  and  fittings 
generally.  The  Richelieu  &  Ontario  Navi- 
gation Company  have  handed  in  to  Messrs. 
Ferguson,  Alexander  &  Co.,  of  Montreal,  an 
order  for  fiteen  tons  of  the  "elephant"  brand 
of  white  lead,  to  be  used  in  painting  their 
large  fleet  of  steamboats. 

Hostility  to  all  kinds  of  trusts  and  com- 
binations designed  to  control  prices  or  limit 
production  is  in  no  degree  abated.  In  the 
New  York  Senate  a  bill  has  been  introduced 
designed  to  provide  for  a  legislative  investi- 
gation of  the  American  Sugar  Refineries 
Company,  formerly  known  as  the  Sugar 
Trust,  and  the  Senate  of  Indiana  has  passed 
a  bill  denouncing  all  such  organizations  as 
"  conspiracies,"  liable  to  severe  penalties. 

The  Norwalk  Iron  Works  Company  have 
been  notified  by  cable  that  an  international 
commission  of  American,  English,  French 
and  Swiss  engineers,  headed  by  Sir  William 
Thompson,  who  were  appointed  at  the  in- 
stance ot  the  Cataract  Construction  Com- 
pany, of  New  York,  had  awarded  them  the 
first  prize  for  their  plan  of  transmitting 
the  power  from  Niagara  Falls  to  Buffalo  and 
the  surrounding  country  by  the  pneumatic 
method. 

Mr.  Evans,  of  Ferguson,  Alexander  &  Co., 
Montreal,  was  in  Toronto  this  week  after  a 
tour  of  western  and  northern  Ontario.  He 
says  trade  is  in  a  very  healthy  condition.  In 
some  of  the  towns  customers  complain  some- 
what of  collections,  but  stocks  are  not  by  any 
means  too  heavy.  Whatever  the  dry  goods 
men  may  complain  of  the  hardware  mer- 
chants certainly  feel  that  a  very  fair  spring 
business  will  be  done.  Actual  failures  are 
almost  nil  in  this  branch  of  business,  and  but 
a  very  small  percentage  of  the  retail  hard- 
ware trade  are  seeking  for  assistance.  Indi- 
cations point  to  a  good  turn  over  for  1891. 

The  question  of  establishing  a  factory  for 
the  manufacturing  of  band  circular  and  other 
saws  in  Ottawa,  was  discussed  at  a  meeting 
in  the  Russell  house  on  the  nth  inst.  The 
meeting  was  well  attended  by  a  large  num- 
ber of  the  most  prominent  mill  owners 
and  private  capitalists,  amongst  whom  were 
Senator    Clemow,    Mr.     Hiram     Robinson, 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768- 

J.  &  C.  HODGSON, 

MONTREAL. 


MANUFACTURERS 


WRDT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  IDE  MARKET. 


WESTERN  REPRESENTATIVE 


iCjTOur  name  Is  stamped  on  every  pipe."SS 


H.  D     SIMMONS, 

74  York  St., 


Toronto. 


Hon.  E.  H.  Bronson,  Messrs.  W.  G.  Hurd- 
man,  E.  B.  Pattee,  A.  MacLean  and  others. 
The  meeting  thoroughly  discussed  the 
matter  at  length  with  Joshua  Oldham,  the 
well  known  saw  manufacturer  of  New  York. 
It  was  decided  to  begin  operations  at  once 
and  arrangements  were  made  for  floating  a 
company.  The  meeting  concluded  that  the 
prospects  for  a  large  and  remunerative  busi- 
ness are  remarkably  promising,  and  that  the 
undertaking  will  undoubtedly  be  a  great  suc- 
cess. The  stock  list  will  be  opened  at  an 
early  date.  Mr.  Oldham  has  already  been 
appointed  manager. 

A  general  coal  miners  strike  in  the  United 
States,  to  take  place  on  the  1st  May  of  this 
year  to  secure  eight  hours  as  a  day's  work,  is 
being  talked  of.  If  such  a  labor  struggle 
were  precipitated  it  would  be  the  greatest 
the  world  has  ever  seen.  But  the  labor 
organizations  are  at  present  disunited  ;  there 
is  not  good  fellowship  between  the  Knights 
of  Labor  and  the  American  Federation  of 
Labor,  two  of  the  most  powerful  organiza- 
tions, and  the  two  that  would  be  most  con- 
cerned in  such  a  strike.  The  presidents  of 
the  coal  combines  in  New  York  whose  views 
have  been  solicited,  feel  no  concern  in  the 
matter.  A  miners'  strike  of  the  character 
described  is  among  the  least  probable  of 
events,  and  at  no  previous  date  could 
such  an  attempt  be  made  with  so  much  cer- 
tainty of  defeat.  These  are  the  views  of  the 
magnates,  although  they  cannot  conceal  that 
there  is  trouble  in  the  Ohio,  Illinois  and  In- 
diana coal  fields. 


-S 


(BOND  and  FREE) 

Warehouse  Receipts  Issued, 

THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO. 

UPHOLSTERERS  HAMMERS 

Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 

The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont. 


POOL 


HARDWARE. 


MANAGEMENT  OF  FURNACES. 

In  taking  care  of  a  furnace  the  first  and 
most  important  thing,  aside  from  putting  in 
coal,  is  to  keep  it  free  from  ashes  everywhere. 
Ashes  collect  in  the  flue  where  the  smoke 
pipe  enters  until  it  ^tops  the  draft;  some- 
times ashes  are  allowed  to  accumulate  under 
the  grate  until  the  air  is  completely  shut  off 
— in  this  case  it  will  only  take  about  20 
minutes  to  melt  a  grate  that  would  otherwise 
last  for  years.  If  you  wish  to  melt  iron, 
shut  off  the  air  with  a  hot  bed  of  coals. 

If  we  wish  to  manage  a  furnace  econom- 
ically, the  first  thing  to  be  done  is  to  get  the 
house  thoroughly  warm,  and  then  s°e  that  it 
does  not  get  thoroughly  cold.     It  will  cost 
some  coal  to  fill  the  house  with  warm  air, 
but  after  this  is  effectually  accomplished,  less 
coal  will  be  required  to  keep  it  warm  than  if 
it  is  constantly  cooling  and  heating.     It  is 
certainly  greater  economy   to  keep   fire   all 
night  than  to  force  a  heavy  fire  in  the  morn- 
ing to  drive  out  the  cold  air  that  has  gained 
possession  during  the  night.     A  furnace  that 
will  not  keep  fire  all  night  is  not  a  profitable 
furnace,   because  in   extreme   cold   weather 
you  would    have  to  drive  the  fire  so  much 
harder.     It  is  also  economy  to    keep    your 
furnace  full,  as  by  having  in  but  little  coal  it 
more  readily  becomes  ignited  through  and 
burns  faster.     When  the  furnace  is  hot  and 
the  coal  is  well  ignited,  shut  up  the  furnace 
as  close"  as  it  will  stand,  and  keep  up  suffi- 
cient heat  if  you  have  a  strong  cold  air  con- 
nection; reduce  it  at  night  when  the  fire  is 
shut  down,  but   be  sure   and   open  it  in  the 
morning;  don't  forget  and  wonder  why  you 
do  not  get  the  heat.    In  the  morning,  if  your 
fire  is  pretty  low,  open  your  draft  and  put  in 
but  a  small  quantity  of  coal  until   it  gets  to 
burning  then  increase  until  it  is  full.    Do  not 
use  a  poker  on  top  of  the  fire,  especially  if 
you  have  just  put  on  fresh  coal.     If  you  are 
burning  hard  coal  it  is  bad  treatment  to  ever 
disturb  it  on  top.    In  filling  furnace  with  any 
kind  of  fuel,  the  bottom  or  ash  doors  should 
be  closed  and  the  damper  in  pipe  should  be 
opened;  othewise,  unless  the  draft  is  remark- 
ably good,   some   smoke   and   gas   will   be 
forced  out  of  feed    door;  by  always  closing 
the  bottom  doors  this  is  generally  avoided. 
If  you  have  a  furnace   that   will   heat    quick 
and  strong,  the  heat  is  sometimes  complained 
of  in  mild  weather;  in  that  case  don't  shake 
the  grate;  keep  your  lurnace  just  as   full   as 
ever,  but  keep  the  draft  shut  and   allow   the 
<i.  grate  to  clog.     Do  not   miuunderstand    this 
hovel'  a'so  a"ow  tne  asnes  to  accumulate  under 
of  inextrate    ^°  matter  now  manv  ashes  there 
success!"  tf1D  of  the  t>rate  ,l  wont  ^°  any  narm) 


but  will  lessen  combustion,  but  to  accumulate 
under  the  grate  will  destroy  it.     We  will  re- 
verse this  if  we  want  the  fire  to  burn  rapidly. 
To  get  a  quick,  strong  heat  the  large  fur- 
naces are  the  most  economical,  because  you 
can  soon  stop  the  draft  up  the  flue,  you  can 
move  more  air,  not  heat  it  so  hot,  have  less 
strain  on  the  construction,  keep  closed  more 
hours,  feed  it  less  often,  it  produces  better 
circulation,  and  consequently  a  better  quality 
of  air.     Never  shut  all  the  registers  at  once, 
as  the  heat  must  go  some  place.     If  you  are 
not  needing  a  room  heated  on  a  cold  morn- 
ing, you  may  close  off  that  register,  or  those 
registers,  but  be  careful  they  do  not  all  get 
closed  at  one  time,  or  you  will  either  burn 
the  furnace  or  heat   the  register  too  hot  ;  it 
being  hot   might  burn    the  carpet    or  floor. 
All  fires  that  ever  did  occur  were  because 
the  heat  conductors  were  made  of  galvanized 
iron,  or  the  register  shut  off  and  burnt  the 
floor,  or  the  iron  smoke  pipe  was  too  near 
the  wood,  or  the  furnace  built   too  high  up 
under  the  joists.     If  these  four  things   are 
avoided,  it   is  the  safest  mode   of  healing. 
Rats   will   build   their  nest   around   a  steam 
pipe  and  the   nests  will  get  on  fire  ;  a  piece 
of  slate    snap  out    on   the    carpet  from    the 
grate  ;  a  stove   pipe  will   fall  down  from  a 
stove,  etc.,  etc.,  but   a   furnace  is  perfectly 
safe. — Ex. 


The  town  council  of  Niagara  Falls,  Ont., 
has  raised  the  license  fee  of  pedlars  from  $25 
to  $75.  The  advance  was  made  in  compli- 
ance with  a  petition  from  the  local  retail 
trade. 


RECOVERY  OF  TIN  FROM  TIN 
PLATE  SCRAP. 

Another  method  for  the  utilization  of  waste 
tinplate  has   been    proposed,    which    differs 
from  its  predecessors  in  requiring  plant  and 
materials  of  a  simple  and  inexpensive  nature. 
Herr  B.  Schultze,  the   inventor,  has  given  a 
description  of  the  process  in  Dingler's  Poly- 
technisches  Journal,  in  which  he  states  that 
the  tinplate  scrap  is  collected  together  into 
iron  pails   and    immersed    in    wooden    tubs 
containing  an  acid  solution  of  ferric  sulphate. 
The  tin  is  dissolved  fairly  rapidly,  and  the 
stripped   iron   remaining  in   the  pail  is  in  a 
sufficiently  clean   condition    to   be  at   once 
transferred    to   the    heating   furnace.      The 
solution  of  the  tin  in  the  acid  ferric  solution 
takes  place  as  long  as  there  remains  any  un- 
reduced ferric  salts  in  the  liquor.     After  the 
reaction,  the  stannous  and  ferrous  sulphates 
are  associated  with  a  considerable  amount  of 
free  acid  ;  it  is  necessary,  therefore,  before 
precipitating  the  tin  to  neutralize  the  liquid, 
which  is  effected  by  allowing  it  to  remain  in 
a  vat  containing  metallic  tin   and  iron  rust. 
The  neutralized   solution  is    next    run    over 
clean  iron  scrap,  when  the  tin  is  precipitated 
on  the    metal  in    a  crystallized   form.     The 
liquors  from  this   last  operation   are  practi- 
cally free  from  tin,  and  are  allowed  to  con- 
centrate, when   crystals   of  ferrous   sulphate 
separate  out,  which,  on  re-crystallization,  can 
be  sold,  or  the  liquor  used  for  preparing  the 
iron  solution  required  in  the  stripping  pro- 
cess. 
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MONTREAL   MARKETS. 

Montreal,  Feb.  19,  1891. 

The  week  has  witnessed  little  of  interest 
in  the  way  of  business  in  any  particular  line 
of  heavy  material.  Last  week  we  had  some 
activity  to  note  in  tin  plate  which  made  some 
stir,  but  holders  have  become  so  firm  in  their 
views  that  business  has  been  checked  in  this 
respect.  Indeed  there  is  little  or  no  stock 
left  here  and  although  a  five  box  lot  might 
be  had  at  quotations,  it  is  likely  that  if  a 
buyer  wanted  a  larger  line  that  he  would 
have  to  pay  an  advance.  This  has  induced 
some  large  buyers  to  feel  around  regarding 
fresh  supplies  on  the  otherside,  but  they  have 
been  confronted  there  with  an  exceptionally 
firm  market.  Holders  over  there  are  ex- 
tremely firm  and  although  we  have  to  note 
some  business  in  unusual  sizes  for  future  de- 
livery at  a  little  under  the  standard  price,  the 
cost  was  an  exception,  for  the  lots  in  question 
were  knocking  around  the  market  open  to 
any  bid.  The  same  firm  feeling  prevails  in 
regard  to  terne  plates,  bar  iron,  hoops  and 
bands,  sheet  iron,  etc.,  at  primary  markets  as 
will  be  seen  from  the  appended  review.  In 
chemicals  there  is  nothing  particular  to 
mention  and  the  same  may  be  said  of  other 
branches  of  business. 

IRON  AND  HARDWARE. 

There  has  been  no  material  change  in  this 
market  since  our  last  report,  business  con- 
tinuing of  moderate  proportions;  in  fact  there 
has  been  practically  nothing  doing  on  spot, 
as  the  move  in  tin  plates  to  which  we  re- 
ferred in  our  last  has  ceased,  owing  to  the 
high  values  put  upon  them  by  holders.  There 
are  very  few  here  anyhow,  and  only  a  small 
lot  of  charcoal — which  is  the  onlydescription 
offering — could  be  moved  at  our  quotations, 
for  it  is  quite  possible  that  if  more  than  a  five- 
box  lot  were  bid  for  the  holder  would  ad- 
vance the  price.  In  fact  stocks  have  become 
so  well  reduced  and  holders  so  independent 
that  buyers,  against  their  will,  have  been 
compelled  to  do  some  feeling  around  in  the 
matter  of  supplies  from  the  other  side.  In- 
deed, with  $4.75,  the  very  inside  here,  and 
17c.  freight  tacked  on,  buyers  in  the  West  at 
least  can  better  themselves  by  importing,  as 
stock  can  be  laid  down  from  primary  mar- 
kets on  as  favorable  a  basis.  There  has  been 
some  business  done  in  this  connection  re- 
cently, some  of  our  large  buyers  picking  up 
some  bargains  in  unusual  sizes,  which 
were  offering  on  the  market  on  the 
other  side  at  a  litile  under  standard  rates. 
These  transactions  aggregate  some  2,000 
odd  boxes.  Advices  with  regard  to  regular 
sizes,  however,  quote  a  very  strong  market 
with  prices  very  firm,  the  most  recent  f.o.b. 
quotations  at  South  Wales  ports  being  17s. 
9d.  to  18s.  6d.  for  coke  and  19s.  6d.  for  char- 
coal. Terne  plate  is  in  the  same  way,  in 
tact,  33  to  34s.  is  being  asked  for  it  on  pri- 
mary markets,  while  it  has  been  selling  here 
at  $8  to  $8.25.  There  has  been  some  im- 
provement in  the  inquiry  for  it  though,  and 
this,  with  the  strong  advices  has  strength- 
ened holders  in  their  views,  so  that  an  ad- 
vance on  our  present  quotations  shortly  is 
not  improbable.  Other  lines  do  not  show 
any  change,  pig  remaining  as  before,  while 
there  is  nothing  special  from  primary  mar- 
kets. Bar  iron  on  spot  is  unchanged  with 
little  or  nothing  doing,  but  cables  on  English 


bar  are  very  firm,  quotations  on  best  Staf- 
fordshire brands  being  firm  at  £6  10s.  and 
sheet  iron  £7  10s. 

NAILS. 
The  nail  market  has  developed  nothing 
since  our  last,  makers  reporting  matters 
quiet,  while  jobbers  are  doing  an  ordinary 
kind  of  business  at  quotations,  while  some  it 
is  claimed  are  even  cutting  on  the  recent 
reduction. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  ....  2  40 

8  dy  to  9  dy,   "      "     2  65 

6  dy  to  7  dy,  "  "  ....  2  90 
4  dy  to  5  dy,  Am.  pat  ....  3  15 
3  dy,  hot  cut,  per  keg,  Am.  pat    ....      3  90 

3  dv  fine  hot  cut,         "  ....      5   40 

4  dy  to  5  dy,  cold  cut,  Can  pat 2  90 

3  dy,  cold  cut,  "  ....     3  40 

2  dy,  hot  cut,  nails     "  ....     5  60 

Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2   50  $315 

9  dy          "            "       275  3  45 

8  dy          "             "       275  3  70 

7  dy  "       3  00       4  00 

.  6  dy  "  "       3  00       4  30 

5  dy  "       325       4  30 

4  dy  "  "       325       4  60 

3  dy  "  "       4  00       5  so 

3  dy  fine  "  "       5   50       6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  50 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "          3  47 

8dy@9dy,       "          3   15 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,  "  2  45 

COMMON    FLOUR    BARREL    NAILS. 

y%  inch,  per  keg $4  70 

1       "  "        4   10 

I  %  "  "         4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.  P.  D.  brand  similar  terms. 
CHEMICALS. 

There  has  been  no  business  to  note  since 
our  last  except  a  small  jobbing  movement, 
consequently  there  is  little  or  no  change  to 
the  market.  The  tone  remains  firm,  and 
values,  especially  on  heavy  chemicals,  are 
very  steady.  Caustic  and  soda  ash  are  un- 
changed, while  bleaching  powder,  bicarb  and 
sal  soda  are  the  same.  Otherwise  there  is 
nothing  to  note  either  in  the  matter  of  busi- 
ness or  prices. 

PAINTS   AND  OILS. 

A  small  jobbing  movement  at  steady 
prices  sums  up  this  market  in  every  particu- 
lar at  present,  for  in  it,  as  in  other  lines, 
there  is  nothing  doing  in  the  matter  of  secur- 
ing new  supplies,  which  makesmatters  duller 
than  otherwise.  This  may  be  attributed  to 
the  elections  which  are  having  a  deterrant 
effect  on  various  lines  of  this  kind  as  in 
other  branches.  Cod  oil  is  as  before,  40  to 
45c.  for  Newfoundland  and  Gaspe,  while 
linseed  runs  from  65  to  70c.  for  raw  and 
boiled.  Castor  oil  is  unchanged  and  there 
is  little  doing  in  cod  liver.  In  leads  prices 
are  the  same. 

GLASS. 

Previous  reports  accurately  describe  the 
market  for  this  article  at  the  moment.  There 
is  very  little  doing  and  prices  are  unchanged 
at  $1.50  to  $1.60  for  first  and  second  breaks 
respectively. 


NAVAL  STORES. 

There  is  only  a  small  business  passing  and 
ship  chandlers  have  little  to  occupy  their 
attention  just  now. 

Turpentine  is  the  only  line  that  has  fur- 
nished business  of  any  account,  for  there  is 
some  demand  induced  by  the  probability  of 
higher  prices  shortly.  Figures  on  it  have 
not  been  altered  yet,  but  it  is  expected 
they  will  go  higher  shortly.  We  quote 
as  follows  : — Turpentine,  60  @  61c;  rosins, 
S2@S4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  s^c.  for  colored,  and 
7@ioc.  for  white;  oakum,  $>£@7>£c.;  and 
cotton  oakum,  10  @  12c. 

CEMENT   AND  EIRE   BRICK. 

The  movement  in  this  market  is  practical- 
ly nil,  in  fact  there  is  nothing  but  the  merest 
hand  to  mouth  trade  doing,  while  there  is  no 
disposition  at  all  towards  ordering  fresh  sup- 
plies for  spring  delivery.  We  quote  the 
range  $2.45  to  $2,715  as  before,  the  outside 
for  best  English  brands.  Firebricks  are  un- 
changed $25  to  $30  per  1000. 
PETROLEUM. 

The  petroleam  market  has  been  somewhat 
steadier  during  the  week,  while  refiners 
agents  report  a  fair  movement  in  both 
American  and  Canadian  oils  at  quotations. 
We  quote  Canadian  12c.  at  Petrolia  and 
14c.  in  Montreal  in  car  lots,  15  for  smaller 
quantities,  and  American  23c.  in  car  lots  and 
23  i-2to  241-2C.  in  smaller  quantities;  Ameri- 
can benzine,  23  to  25c,  and  Canadian  14^  to 
15c.   Crude  is  still  quoted  at  $1.29  at  Petrolia 

TORONTO    MARKETS. 

TORONTO,  Feb.  20,  1891. 

Trade  is  exceptionally  dull  for  this  season 
of  the  year.  Travellers  reports  and  letters 
received  from  country  merchants  indicate 
that  politics  engage  more  and  greater  atten- 
tion than  business,  and  that  retailers  or  their 
customers  are  not  disposed  to  place  orders 
for  future  deliveries  of  anything  until  after 
the  election  contest  is  over.  No  matter 
which  party  is  successful  there  does  not  ap- 
pear to  be  any  reason  to  suppose  that  there 
will  be  an  immediate  or  early  change  in 
duties  that  would  effect  a  retail  dealer. 
Stocks  in  the  hands  of  wholesale  dealers  are 
low,  and  most  of  them  are  making  up  speci- 
fications for  orders  for  the  home  and  foreign 
manufacturers,  and  all  anticipate  a  good 
spring  business.  The  tin  plate  trade  con- 
tinues to  occupy  the  principal  portion  of  the 
attention  of  the  larger  handlers  of  metals. 
Among  the  features  of  the  week  has  been  the 
placing  of  an  import  order  by  an  American 
firm  with  a  Canadian  house  for  30,000  boxes. 

In  manufactured  goods  nails  are  steady  at 
last  week's  decline  of  10c,  as  noted  in  our 
Montreal  correspondence.  On  brads  and 
moulding  nails  the  discount  is  now  65  per 
cent.,  and  on  wire  nails  70  per  cent. 

Binder  twine  manufacturers   are    not  pre- 
pared to  quote  prices  at  the  present  time. 
IRON  AND  STEEL. 

Bar  iron  continues  weak,  and  sales  are  be- 
ing made  at  $2.20  to  $2.25  for  domestic.  Pig 
is  easy.  No  business  is  reported  in  British, 
but  American  has  been  sold  in  the  west,  at 
$23  for  No.  1  Southern  foundry  and  $22  for 
No.  2.  Demand,  however,  is  light. 
COPPER. 

Sheets  remain  unaltered,  but  ingot  copper 
has  weakened  on  this  market  in  consequence 
of  the  action  of  the  Dominion  Government 
in  reducing  the  duty  on  copper  smelted  from 
Canadian  ores.  There  has  of  course  not  yet 
been  any  actual  change  in  the  actual  values 
of  stocks  en  hand.  Sales  of  round  lots  have 
been  made  as   low   as    14/^c,   but  on  orders 
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for  single  tons  15  to  15KC  has  generally 
been  charged.  Cables  are  easier,  spot  cop- 
per being  quoted  in  the  London  market  at 
/, 52  10s.,  and  futures  at  £52  15s. 

TIN. 

Ingot  tin  was  cabled  early  in  the  week  at 
lower  prices,  spot  being  ,£89  l2s-  6d.,  and 
futures  ^90.  Late  private  cables  say  that 
the  market  has  picked  up  the  last  day  or 
two.  There  does  not  appear  to  be  any  appre- 
hension that  stocks  in  London  or  New  York 
will  accumulate  to  such  an  extent  as  to  force 
prices  below  to-day's  figures.  Sales  are 
making  here  this  week  at  23  to  24c,  but  in 
tons  the  lowest  quotation  has  been  shaded, 
but  the  actual  figures  have  not  transpired. 
LEAD. 

The  market  continues  in  a  sluggish  con- 
dition, and  there  is  little  or  no  inquiry. 
Prices  remain  at  3^  to  4c.  for  pig  and  4% 
to  5c   for  bar. 

ZINC  AM)   SPKLTER 

Zinc  spelter  is  steady  at  the  recent  decline. 
There  is  a  fair  local  demand,  and  jobbers 
are  getting  4  3-4  to  5c.  for  domestic  and  5^ 
to  6c.  for  foreign. 

ANTIMONY 

Remains   steady  at  19K  to  20c.  for  Cook- 
son's  and  at  17^  to  i8j^c.  for  other  brands. 
CANADA     PLATES 

Dull  and  nominal.     No  demand. 
TIN  PLATES. 

The  local  market  is  firm  at  last  week's 
quotations.  Demand  is  good  and  there  is  a 
considerable  reduction  in  stocks  in  jobbers 
hands.  The  English  market  is  as  firm  as 
ever  with  a  good  demand  from  United  States 
buyers,  a  good  indication  that  the  principal 
manufacturers  of  this  particular  article  in  the 
United  States  are  not  likely  to  do  much  this 
year.  Large  consumers  have  sent  and  are 
sending  in  specifications  to  English  commis- 
sion houses,  one  of  which  for  30,000  boxes 
came  through  a  Canadian  house. 

In  New  York,  according  to  the  metal  mar- 
ket, prices  have  remained  strong  and  un- 
changed for  spot  delivery,  there  being  a  con- 
siderable scarcity  in  squares.  It  is  very 
difficult  to  make  purchases  for  future  delivery 
on  squares  and  odd  sizes,  sellers  insisting  on 
passing  orders  unless  protected  by  a  clause 
in  the  contract  by  which  they  are  not  held 
responsible  in  case  of  non-delivery  or  delays 
from  the  maker,  and  this  becomes  a  strong 
argument  for  buyers  not  to  delay  placing 
their  orders.  It  is  anticipated  that  this  in- 
disposition to  take  any  risks  in  deliveries 
from  the  English  makers  will  spread  into  all 
sizes.  While  the  amount  of  business  done 
in  January  was  very  large,  still  the  rank  and 


file  of  buyers  generally,  especially  among  the 
smaller  consumers,  have  apparently  made 
but  few  purchases  for  their  spring  require- 
ments, and  there  is  every  indication  of  a 
good  demand,  with  perhaps  periods  of  ex- 
citement and  activity  between  now  and  next 
July,  when  the  new  duty  goes  into  effect. 
PAINTS  AXI)  OILS. 
The  market  rules  unchanged.  Trade 
is  fairly  active  and  prices  of  paints  are 
steady.  Turpentine  remains  at  the  figures 
quoted  a  week  ago,  62  to  63c.  for  selected 
packages,  but  is  easier  in  the  South.  Linseed 
oil  is  easier  having  lost  the  firmness  noted  a 
week  ago  and  is  now  quoted  at  64  to  67c.  for 
raw  and  boiled.  A  leview  of  the  situation 
appears  in  another  column. 

LONDON  LINSEED  OIL,  MARKET. 

(From  Tulloch  &  Co.) 

London,  Feb.  5.—  Since  our  last  there  is 
little  change  in  position  to  record,  except  an 
increasing  reluctance  on  the  part  of  the  lead- 
ing crushers  to  accept  business  forward  at 
present  market  rates. 

Trade  prospects  open  well  this  month. 
The  Continent  continues  to  order  forward 
steadily.  Home  trade  carries  a  very  bare 
stock,  and  export  business  shows  an  improv- 
ing tendency.  Enquiries  from  Canada  con- 
tinue to  come  on  this  market,  and  it  is  evi- 
dent that  although  many  importers  still 
hang  back,  there  is  an  under  current 
of  business  passing  for  the  Dominion 
which  goes  to  show  that  the  position  on 
this  side  of  linseed  oil  is  not  entirely 
unappreciated  by  those  who  are  most  con- 
versant with  the  facts  of  the  situation  after 
all,  although  there  are  many  outside  influ- 
ences indirectly  affecting  the  price  of  oil; 
the  main  factor  is  supply  and  demand. 
Viewing  the  continued  small  stocks,  and 
fairly  healthv  appearance  of  trade,  the  cir- 
cumstances of  the  market,  appear  to  many, 
no  less  strong  than  the  position  this  time 
last  year  when  we  were  experiencing  a  steady 
rising  market. 

It  will  be  noticed  from  undermentioned 
statistics,  that  supplies  of  seed  show  an  in- 
crease on  same  date  last  year,  but  the  quan- 
tity is  far  too  small  to  affect  prices,  especi- 
ally bearing  in  mind  that  imports  into  Lon 
don  so  far  this  year  only  amount  to  43,860 
qrs.  against  90,280  to  same  date  last  year. 

Quantity  of  seed  afloat  to  U.  K.  from  Cal- 
cutta :  1891,  Qrs.  71,329  ;  1891,  Qrs.  44,288. 
Quantity  of  seed  afloat  to  U.  K.  from  Bom- 
bay, 1891,  Qrs.  343,65  ;   '890,  Qrs.  163,11. 

The  weakest  feature  in  the  market  is  the 
low  price  of  silver,  but  at  present  Eastern 
exchangescontinue  above  the  parity  of  value. 


To-day's  quotations  are  as  follows,  f.  o.  b. 
London,  per.  cwt.  Feb.  22s.  9d.  to  23s.;  Feb. 
and  March,  23s.  to  23s.  3d.;  March  and 
April,  23s.  to  23s.  4>£d. 

GALVANIZED  IKON 

The  demand  is  more  active  both  here  and 
abroad.  The  English  market  has  advanced 
£1,  but  on  spot  there  is  not  a  quotable 
change  in  values. 

OLD  MATERIAL. 

Copper  and  brass  are  dull  and  easier,  in 
sympathy  with  the  decline  in  copper,  but 
there  is  noactual  change  in  the  range  of  quo- 
tations. Other  metals  unchanged.  Dealers  pay- 
ing prices  are:— No.  1  heavy  scrap,  65  to  70c. 
per  100  lbs.  ;  stove  cast  scrap,  50c.  ;  No. 
1  wrought  scrap  50  to  60c;  No.  2,  includ- 
ing sheet  iron,  hoop  iron  and  mixed  steel,  20  to 
25c;  new  scrap  copper,  10  to  11c;  heavy  scrap 
copper  u}4  to  1 2c. ;  old  copper  bottoms,  9  to 
9>£c;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  9^c. ;  scrap 
lead  2%  to  2  %c;  scrap  zinc,  2  }£  to  3c;  scrap 
rubber,  2^  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per   100  lbs. 

PETROLEUM. 

Prices  easier  for  ordinary  Canadian.     It 
of  course  is  now  on  the  wane  on  account  of 
lengthening  daylight.    Pric.es  are  unchanged. 
HIDES,  ETC. 

Hides— Are  very  dull.  Green  bring  5c, 
and  cured  5  ^c,  though  there  is  very  little 
business  in  the  latter. 

SKINS — Are  scarce  at  $1  to  $1.40  for  good 
sheep. 

Tallow — Rough  is  2c,  refined  5  1-2  to 
6c. 

Wool — Hardly  moves  at  20c. 
RAW  FURS. 

The  market  is  duller,  in  sympathy  with 
the  waning  trade  in  dressed  furs.  Prices 
are  yet  quotable  as  follows  : — Beaver,  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox, cross, $2  to  $5;  lynx, 
$i.5oto$2.5o;  martin,75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 

AMERICAN  MARKETS. 

NEW  YORK,  Feb.  19,  1891. 
Some  departments  of  the  iron  and  steel 
trade  show  a  slight  turn  for  the  better,  The 
improvement  is  slight  but  encouraging, 
nevertheless,  coming,  as  it  does,  chiefly  in 
the  branches  that  have  been  conspicious  as 
weak  spots  since  the  beginning  of  the  year. 
The  steel  rail  manufacturers  evidently  find 
it  difficult  to  convince  buyers  that  their  com- 
bination, or  agreement,  has  enduring  quali- 
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Cannot  Leak  ! 


Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PRESSED  MILK   PANS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES 

HOUSE  FURNISHING   HARDWARE. 


THOS.    DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 
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ties,  but  what  business  does  go  through  is  at 
the  prices  previously  fixed,  and  negotiations 
direct  or  conducted  through  brokers  find  mill 
agents  steadfast  to  the  agreement.  It  is  not 
known  that  there  is  any  combination  on  bil- 
lets, rods,  etc.,  but  slightly  better  prices  are 
recorded  on  actual  transactions  in  those 
forms  of  steel,  and  there  seems  to  be  some 
increase  in  the  volume  of  business  also, 
Bessemerpig  iron  is  doing  a  little  better  also, 
and  improvement  is  noted  in  spiegeleisen  that 
indicates  response  in  those  lines  to  the  turn 
that  has  taken  place  in  the  market  for  the 
products  of  the  mills.  Besides  this,  there  is 
to  record  some  increase  in  the  sales  of  pig 
iron  for  foundry  use  at  fairly  good  prices,  and 
a  slightly  better  demand  has  prevailed  also 
for  some  descriptions  of  old  material.  In  no 
case  is  the  demand  particularly  brisk,  but, 
as  a  whole,  imparts  more  tone  to  the  general 
market. 

PIG  IRON. 

The  Thomas  Iron  Company  have  thus  tar 
booked  orders  for  60,000  tons  of  foundry  pig 
iron,  out  of  which  current  deliveries  are 
billed  at  $18  for  No.  1  X  and  $16.50  for  No. 
2  X.  Other  Pennsylvania  brands,  popular 
in  this  market,  have  been  sold  to  a  very  fair 
extent  also,  some  at  the  prices  quoted,  and 
some  at  50c.  less  Cood  Southern  brands 
are  moving  to  a  fair  extent,  but  those  that 
are  of  doubtful  quality  find  slow  sale.  The 
range  of  prices  is  $16.50  to  $17.50  for  No.  1 
foundry  and  $15.50  to  $16.50  for  No  2 
foundry.  Mill  grades  are  irregular,  the 
prices  varying  between  $14  to  $15.50,  accord- 
ing to  brand.  Bessemer  pig  iron  seems  to  be  a 
shade  firmer  at  $16  to  $16. 50  at  furnace. 
Spiegeleisen  has  received  rather  more  atten- 
tion and  a  fairly  good  amount  is  said  to 
have  been  placed  at  $28.50  to  $29  for  20  per 
cent,  and  $23.50  for  10  to  12  per  cent., future 
delivery.  Old  iron  tee  rails  are  slow  at 
$22.5of.  o.  b.  cars  at  Jersey  City,  but  wrought 
scrap  iron  is  more  active.  About  400  tons 
of  the  latter,  recently  at  hand  from  South 
America,  have  been  sold  at  $19  to  $19.50  ex 
ship.  There  are  about  1,000  tons  more  on 
the  way  from  that  quarter.  Of  old  car 
wheels  about  100  tons  have  been  sold  at  $17 
f.  o.  b.  cars  Jersey  City. 

STEEL   RAILS. 

The  transactions  in  steel  rails,  as  far  as 
reported,  have  been  confined  to  rather  small 
lots,  but  all  sales  were  at  the  $30  rate,  and 
the  manufacturers  maintain  a  very  firm  posi- 
tion. The  local  agent  of  one  mill  reports 
having  sold  20,000  tons  since  the  agreement 
was  made  to  make  $30  the  minimum  price. 
From  Pittsburg  there  are  reports  of  sales  of 
billets  and  slabs  at  $26.oo@26.5o  and  wire 
rods  at  $38,  which  prices  are  slightly  better 
than  those  that  were  recorded  a  week  ago. 
Eastern  manufacturers  note  somewhat  better 
sales  also.  In  structural  shapes  there  does 
not  appear  to  be  a  great  deal  doing  at  the 
moment,  but  a  greater  number  of  specifica- 
tions are  before  manufacturers. 
pigttn. 

Between  the  influence  of  the  decline  in  the 
price  of  silver  and  continued  liberal  ship- 
ments of  tin  from  the  sources  of  supply,  the 
pig  tin  market  has  been  depressed.  In  the 
local  market  there  has  been  a  fall  to  19.80c. 
net  cash  for  round  lots.  Speculation  has 
shown  rather  more  spirit  on  the  decline,  the 
transactions  involving  about  25010ns,  chiefly 
February  and  March  deliveries  at  19.80® 
19.85c.  but  including  a  moderate  quantity  at 
20c.  for  June  and  July.  Jobbing  parcels  have 
been  dealt  in  at  relatively  lower  prices. 
COPPER. 

The  common  class  of  ingot  copper  used 
chiefly  in  castings  find  rather  freer  sale. 
About  500,000  pounds  have  been  taken  at 
u%  to  nJ4c  the  past  few  days,  and  at  this 


writing  ii^c  is  considered  a  very  close 
rate,  Being  hardly  on  a  level  with  the  price 
at  which  matte  is  selling  in  Europe.  Ari- 
zona ingot  remains  at  12  3-4  to  13c,  with  but 
little  movement.  Lake  Superior  product  is 
selling  at  14X  to  14,^0  from  second  hands, 
but  the  large  producers  have  not  changed 
their  price. 

PIG    LEAD. 

The  pig  lead  market  has  remained  posi- 
tively dull.  Consumers  are  buying  very  in- 
differently, and  the  demand  from  other 
quarters  has  not  improved  to  the  slightest 
extent.  For  prompt  and  early  future  deliv- 
eries 4.30c.  is  quoted. 

SPELTER. 

Spelter  has  undergone  no  change  what- 
ever. The  demand  runs  light  and,  while  the 
offering  is  somewhat  reserved,  prime  West- 
ern can  be  secured  at  5.05c,  possibly  at  a 
shade  less  for  early  shipment. 
TIS  PLATES 

Tin  plate  on  the  spot  has  found  somewhat 
freer  sale  and  the  movement  in  futures  has 
also  been  better.  Prices  are  without  quotable 
change,  yet  firmer  than  they  were  a  week 
ago.  We  quote  prices  as  follows  :  1.  C. 
Charcoal,  1-2  cross  assortment,  Melyn  grade, 
$6.25  to  .  .  .  .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  . . ;  M.  F.,  20x28, 
$16.00;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.25    to    .  . . . ;  Dean  grade,   20x28,   $10.50 

to ;  D.  R   D.   grade,    14x20,  $4.90  to 

....  ;  D.  R.  D,  grade,  20x28,  $10.00  to  .  . . . ; 
I.  C.    Coke — Penlan   grade    (iron),    ....    to 

;  J.  B.  grade,     14x20,  $5.50  to    $5.55; 

I.C.  Bessemer  steel,  14x20,  coke  finish,  $5.45; 
I.  C.  Siemen's  steel,  coke  finish,  $5.50; 
I.  C.  Bessemer  steel,  squares,  $5.55  to  .... 
basis;  I  C.  Siemens  steel,  squares,  $5.65  to 
$5.70  basis. 

EXPERTS    IN    THE  STOVE 
BUSINESS. 

It  does  not  need  to  be  said  that  in  order 
to  realiee  the  fullest  measure  of  success  in 
any  line  of  business  the  person  who  embarks 
in  it  should  be  thoroughly  posted  in  all  its 
details.  While  this  will  be  admitted  in  a 
general  way  by  every  one,  its  importance  is 
not  appreciated  as  it  should  be  in  all  cases 
by  business  men.  There  is  a  tendency  to 
specialism  in  many  professions  and  occupa- 
tions, and  this  is  necessary  in  order  to  ex- 
pertness,  for  there  is  so  much  to  know  in  the 
professions  and  in  many  departments  of 
business  that  often  the  energies  need  to  be 
concentrated  upon  some  particular  feature  to 
accomplish  the  best  results.  Thus  a  lawyer 
may  become  expert  in  criminal  practice,  ad- 
miralty, the  settlement  of  estates,  land  titles, 
etc.  It  is  a  very  common  thing  for  physi- 
cians to  confine  their  attention  to  a  particu: 
lar  class  of  physical  derangements.  Great 
mercantile  establishments  have  their  special 
buyers  and  managers  of  different  depart- 
ments. This  is  necessarily  so  in  large  hard- 
ware jobbing  houses. 

In  the  retail  trade  there  is  need  of  a  good 
general  knowledge  of  the  entire  business,  and 
it  cannot  be  expected  that  the  person  at  the 
head  of  it  can  devote  his  time  and  attention 
largely  to  any  one  particular  feature  of  his 
trade.  And  yet  it  is  possible  and  is  certainly 
very  desirable  that  any  one  who  handles 
stoves,  which  is  usually  done  in  connection 
with  the  hardware  business  in  the  majority 
of  retail  concerns,  should  thoroughly  under- 
stand them.  He  should  know  the  quality  of 
iron  contained  in  them  ;  should  be  able  to 
judge  whether  the  castings  are  so  made  and 
put  together  that   they   will   stand  the  strain 


of  expansion  and  contraction  caused  by 
heating  and  cooling  without  fracture  ;  should 
-know  whether  the  flue  construction  is  favor- 
able to  successful  operation,  and  be  able  to 
judge  whether  the  fire  box  and  flues  are 
rightly  proportioned  to  the  kind  of  fuel  to  be 
used  ;  whether  the  grate  and  openings  giving 
access  to  it  are  such  that  the  fire  may  be 
readily  freed  from  ashes  and  clinkers,  and 
the  air  given  free  circulation  through  the 
burning  fuel  ;  whether  dampers  are  so 
constructed  and  located  as  to  give  perfect 
control  over  the  fire;  whether  the  arrange- 
ment for  heating  water  in  the  reservoir  is 
such  as  to  insure  success  without  depriving 
the  oven  of  necessary  heat;  whether  the  pro- 
portions of  the  stove,  arrangement  of  flues, 
etc.,  are  such  that  the  oven  may  be  guaran- 
teed in  advance  to  bake  well  and  evenly;  or 
in  the  case  of  a  heating  stove  whether  the 
size,  location  and  arrangement  of  flues  are 
such  as  to  secure  the  proper  radiation  of  the 
heat  developed  from  the  consumption  of  fuel 
so  as  to  secure  warmth  and  economy. 

Such  a  comprehensive  knowledge  of 
stoves,  it  will  be  evident,  cannot  be  obtained 
apart  from  observation  or  experience,  to 
some  degree,  in  the  practical  operation  of 
stoves.  And  this  brings  us  to  the  point  of 
saying  that  an  expert  stove  man  will  be  able 
to  tell  a  customer  how  to  manage  a  stove 
successfully  to  get  the  best  results  in  cook- 
ing or  heating  with  the  best  economy  of  fuel. 
He  will  be  able,  if  a  stove  does  not  work 
right,  to  say  what  the  trouble  is  and  how  to 
remedy  it.  This  implies  a  knowledge  of 
chimneys  and  chimney  connections.  Now- 
a-days  if  a  stove  in  the  hands  of  an  ordin- 
arily intelligent  housekeeper  does  not  work 
properly  the  trouble  is  likely  to  be  in  the 
chimney.  This  implies  that  the  stove  has 
been  properly  set  up,  the  flue  stoppers  se- 
curely put  in  place,  the  right  size  of  pipe 
used,  and  a  close  and  proper  connec- 
tion of  the  pipe  made  with  the  chim- 
ney. Many  a  stove  has  been  condemned 
because  the  flue  stopper  was  not  securely 
fastened  in  place,  or  because  the  proper  size 
of  pipe  was  not  used  throughout,  or  the  con- 
nection at  the  chimney  so  loosly  made  as  to 
admit  air  there  and  to  that  extent  destroy 
the  draft  of  the  stove.  The  stove  expert 
will  detect  any  discrepancy  of  the  nature 
just  mentioned  and  have  it  immediately  cor- 
rected. 

There  are  housekeepers,  plenty  of  them, 
who  do  not  think  themselves  in  need  of  in- 
struction in  regard  to  running  a  stove,  but 
the  stove  expert  will  be  able  to  give  pointers 
which  will  prove  valuable  to  ninety-nine  out 
of  a  hundred  housekeepers  about  the  success- 
ful and  economical  management  of  cooking 
and  heating  stoves.  In  the  use  of  gasoline 
or  gas  stoves  the  dealer  who  handles  them 
ought  by  all  means  to  be  an  expert. 

The  stove  expert  will  have  satisfied  cus- 
tomers, and  he  will  find  them  once  a  cus- 
tomer always  a  customer.  People  find  plea- 
sure in  dealing  with  such  a  man  because  they 
find  satisfaction  with  their  purchases.  There 
fs  nothing  about  the  furnishing  of  a  house  in 
which  perfection  of  operation  is  so  essential 
as  in  the  cooking  range.  If  that  does  not 
work  properly  the  household  will  soon  be  out 
of  sorts.  The  piano  may  be  out  of  tune  and 
the  sewing  machine  drop  stitches,  but  if  the 
food  is  not  properly  cooked  or  meals  ready 
on  time,  life  takes  on  a  pessimistic  aspect  at 
once.  The  stove  expert  can  secure  and  pre- 
serve the  happiness  of  the  family  as  no  one 
else,  unless  it  is  the  family  doctor,  can. 
Dealers  in  stoves  will  find  it  pays  to  be  a 
stove  expert,  and  this  pocket-book  argument 
ought  to  prevail  if  the  other  considerations 
do  not. — American  Artisan. 
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Your  Attention 

Is  called  to  our  Specialties, 

Tooth-Picks,     Berry  Baskets, 

Fruit-Tree  Tags. 
Tarbox  Self-Wringing  Mop. 
Pinless  Clothes  Line. 
Woodenware,  etc.,  etc. 


We  are  pushing  for  new  goods  all  the 
time.  Wait  for  our  travellers — or  write  us 
for  terms  and  circulars. 

TARBOX  BROS., 

73  Adelaide  St.  W., 

TORONTO. 

A  SCIENTIFIC  PARADOX. 

It  is  an  accepted  axiom  of  physics  that  no 
force  can  be  created,  nor  can  any  be  anni- 
hilated; that  we  can  transform  one  force  into 
another,  but  we  cannot  add  one  iota  thereto. 
For  instance  we  can,  by  the  use  of  heat, 
change  liquid  water  into  the  elastic  vapor, 
steam,  which  can  be  used  to  move  an  en- 
gine, thus  turning  the  heat  of  the  burning 
coal  under  the  boiler  into  motion;  the  engine 
in  turn  runs  a  dynamo,  and  the  motion  ap- 
pears as  electricity;  the  latter  can  be  used  to 
produce  light  and  heat,  two  other  modes  of 
motion.  But  there  is  a  loss  at  every  step  of 
the  process,  due  to  imperfection  of  our 
methods,  and  the  potential  of  the  resultant 
electric  light  or  heat  is  much  less  than  the 
initial  energy  stored  in  the  coal. 

But  is  there  not  an  exception  to  the  dictum 
that  there  can  be  no  creation  of  force  ?  A 
horseshoe-shaped  piece  of  steel,  if  brought  in 
relation  to  an  electric  current,  undergoes  a 
change  whose  nature  is  not  yet  understood, 
by  which  it  becomes  a  magnet.  It  acquires 
a  new  property — that  of  attracting  iron  or 
steel  to  itself.  Suspend  the  magnet,  and  it 
will  cause  a  fragment  of  iron  to  fly  upward 
and  adhere  to  its  poles — theends  of  thehorse- 
shoe.  Remove  the  fragment,  and,  on  placing 
it  again  within  the  magnetic  field,  it  is  again 
attracted.  Suppose  the  Iragment  of  iron 
weighs  one  pound.  That  magnet  will  hold 
the  pound  of  iron,  against  the  power  of 
gravity,  for  an  indefinite  time.  It  does  not 
lose  its  power;  in  fact,  it  grows  stronger  in- 
stead of  weaker  by  use.  It  pulls  that  pound 
of  iron  steadily  to  itself,  by  a  force  that  is,  so 
far  as  we  know,  eternal  Had  Cheops,  the 
builder  of  the  Great  Pyramid,  suspended  such 
a  magnet  in  a  sealed  chamber  in  the  middle 
of  that  enormous  structure,  with  a  pound  of 
iron  adhering  to  it,  the  explorer  who  first  en- 
tered that  cnamber  to-day  would  find  the 
magnet  still  holding  up  its  load,  after  4,000 
years. 

Here  is  a  result  entirely  disproportioned 
to  its  cause.  A  minute's  exposure  to  the  in- 
fluence of  the   electric    current    imparts   a 


power  to  the  steel  horse-shoe  which  it  did 
not  before  possess,  and  that,  too,  without  it- 
self being  neutralized.  It  is  a  power  which 
persists  so  long  as  the  horse-shoe  exists.  It 
is,  as  we  remarked  above,  eternal,  so  far  as 
we  can  ascertain.  Now,  consider  the  actual 
power  required  to  hold  that  pound  of  iron  for 
one  day,  and  multiply  it  by  the  365  days  of  a 
year;  multiply  it  by  any  number  of  years — 
4,000,  for  example,  in  the  instance  cited 
above — and  you  will  have  an  expression  of 
force  which  far  exceeds  the  entire  original 
current  of  electricity,  which  created  so  to 
speak,  the  magnetism  in  the  horse  shoe. 

How  does  this  phenomenon  agree  with  the 
doctrine  that  force  cannot  be  created  ?  It 
runs  counter  to  the  accepted  scientific  ideas 
on  the  correlation  of  forces.  It  is  an  unsolved 
problem.  If  it  cannot  be  explained  in  accord 
with  the  commonly  accepted  scientific  theory, 
then  that  theory  must  go  to  the  wall.  For- 
tunately, the  devotees  of  "clear-eyed  Sci- 
ence," when  they  meet  a  fact  which  does  not 
agree  with  what  are  supposed  to  be  scientific 
truths,  do  not  deny  the  fact.  Nor  do  they 
call  it  a  miracle  ;  there  are  no  miracles  in 
physics.  They  merely  abandon  the  theory 
they  have  hitherto  accepted,  welcome  the 
stubborn  fact  as  a  new  step  in  the  path  of 
progress,  and  strive  to  find  a  new  theory 
which  will  embrace  it  and  reconcile  it  with 
other  previously  ascertained  facts.  And  we 
feel  that  in  the  action  of  a  magnet  there  is  a 
fact  whose  relations  to  the  doctrine  of  the 
conservation  and  correlation  of  force  are  not 
yet  understood.  We  should  be  glad  to  have 
them  ascertained  and  made  plain. 

MASTER  YOUR  BUSINESS. 

In  the  professions  and  in  many  trades  the 
beginner  is  taught  to  gain  such  a  knowledge 
of  the  profession  or  avocation  it  is  his  pur- 
pose to  pursue  foralivehhood  that  no  reason- 
able question  can  be  asked  by  client,  patient 
or  patron  without  the  same  being  promptly 
answered.  In  short,  the  young  man  is  taught 
that  to  be  successful  he  must  be  proficient  to 
as  perfect  a  degree  as  is  possible  for  human 
to  attain.  So  it  is  with  the  dealer,  or  rather, 
so  it  should  be.  The  hardwaie  merchant 
who  masters  his  business  and  knows  just 
what  to  carry  in  stock  in  order  to  be  able  to 
supply  all  demands  in  his  line  made 
upon  him  is  always  successful,  while  the 
dealer  who  neglects  to  keep  stocked  up  on 
ever  so  small  or  insignificant  an  article  is 
liable  to  lose  customers  who  have  dealt  with 
him  for  years.  Once  a  patron  is  compelled 
to  seek  another  store  for  a  pound  of  nails  or 
a  tack  hammer  for  the  reason  that  the  dealer 
with  whom  he  has  always  traded  has  run 
out  of  the  desired  article  "  without  knowing 
it,"  he  is  almost  as  good  as  lost,  for  if  the 
rival  dealer  be  a  keen  business  man  who 
keeps  posted  on  the  condition  of  his  stock 
and  is  always  ready  to  supply  any  demand 
for  a  staple  article,  though  its  price  be  but  a 
few  cents,  he  will,  in  nine   cases  out  of  ten, 


capture  the  disappointed  customer  who  could 
not  get  what  he  wanted  at  his  regular  trad- 
ing place.  It  will  pay  the  dealer  to  Se  as 
thorough  in  his  business  as  is  the  professor, 
the  lawyer  or  the  physician — to  know  what 
is  wanted  and  to  be  ready  at  all  times  to 
supply  the  demand. — Stoves  and  Hardware. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 


Telephone  2  164. 

REPRESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLER  BROS.  &  TOMS. 

SHEPARD  HARDWARE  CO  m    i 

AMERICAN  BIT  BRACE  CO.,    fOUlta  0, 
ETC.,  ETC. 


Montreal, 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


HARDWARE 


-AND- 


Paint  ami  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road   with 
complete  line  of  samples  of 

BOECKHS  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  18111. 


GHAS.  BOEGKH  &  SONS 


Manufacturers,    - 


j 
TORONTO. 
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TALKS  WITH   RETAILERS. 

"  I  find  that  it  pays  to  be  economical  in 
the  disposition  of  time.  It  can  be  done  in 
various  ways;  but  in  my  experience  I  have 
found  that  when  trade  is  slack  it  can  often 
be  bettered  by  re-arranging  my  display  of 
goods.  I  have  not  infrequently  had  quite  a 
lively  run  of  customers  for  goods  that  I  act- 
ually believe  caught  their  fancies  in  passing 
the  show  windows  of  my  store.  Some  mer- 
chants may  say  that  it  was  not  due  to  any 
artistic  merit  in  exhibiting  them,  but  I  don't 
agree  with  them.  I  have  impressed  this  idea 
upon  my  clerks,  that  it  induces  them  to 
study  how  to  obtain  the  best  effects  in  win- 
dow dressing." 

"  I  always  keep  my  goods  plainly  marked. 
A  customer  passing  through  a  store  does  not 
like  to  ask  the  price  of  every  article  that  at- 
tracts his  attention,  and  he  will  not.  The 
marking  of  goods  helps  to  sell  them,  too,  as 
there  are  many  customers  who  will  buy  arti- 
cles that  are  marked  simply  because  the  price 
caught  their  idea,  whereas  if  they  had  found 
it  necessary  to  enquire  the  price  and  learned 
that  it  was  much  higher  than  they  had  anti- 
cipated, they  might  have  felt  that  in  not 
buying  it  they  were  actually  confessing 
their  poverty.  In  marking  my  goods,  I 
put  the  selling  price  in  plain  figures,  so 
that  every  visitor  to  my  store  can  read 
for  himself.  By  plainly  marking  your  goods 
with  the  selling  price  only  you  secure  a 
pretty  safe  protection  against  the  cutting  of 
prices,  as  it  impresses  the  buyer  with  the 
belief  that  he  has  seen  the  lowest  and  the 
only  price  at  which  he  can  buy  the  goods. 
However,  if  a  customer  should  request  a  re- 
duction, the  merchant  can  gracefully  point 
to  the  plain  figures,  and  inform  him  that  no 
other  price,  higher  or  lower  would  be  accepted 
for  the  article.  I  have  learned  another  thing, 
and  that  is,  there  is  no  place  like  a  well- 
dressed  shop  window  for  displaying  goods 
with  the  prices  marked  on  them  in  plain  fig- 
ures. In  fact,  I  don't  believe  that  a  window 
is  complete  without  the  prices,  as  the  passer- 
by is  just  as  much,  if  not  more,  interested 
in  knowing  the  cost  of  the  articles  as  he  is 
in  observing  the  styles." 

"  I  attribute  a  good  deal  of  the  popularity 
of  mv  store  to  the  fact  that  I  inculcate  into 
the  minds  of  my  clerks  the  invaluable  bene- 
fit of  being  good-humored  to  customers. 
Good  humor  is  an  excellent  quality  for  all 
salesmen  to  cultivate.  A  frown,  an  imperti- 
nent expression,  or  exhibition  of  incivility 
has  sent  many  a  customer  away  from  a  store 
and  has  created  a  prejudice  against  the  es- 
tablishment that  the  proprietor  has  subse- 
quently found  it  hard  to  overcome.  If  I 
were  asked  what  should  constitute  the 
most  important  quality  of  a  salesman, 
I  would  say  patience,  for  in  no  occupation 
is  that  virtue  more  necessary  than  in  selling 
goods  to  customers,  who  are  hard  to  please 
and  who  often  do  not  know  what  they  want 
when  they  go  into  a  store.      The  salesman 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings. 

Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  out.  Sample  order 
solicited. 

Delivery   Cans  made  up.     Sap  Buckets,    Spiles,  Dairy 

Pails,  Bottoms,  &c. 

We  make  and  supply  everything   used   by  the  Stove  and  Tin- 
ware Trade. 

The  McCIary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


*    *T*    * 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents   and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 

Patent  Seamless 

Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

O— O— 0 o— o— o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.  J.   McGILL,    Man. 

WESTERN    BRANCH: 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 
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should  not  lose  his  interest  in  a  customer 
from  the  time  he  makes  his  appearance  until 
he  goes  away.  He  should  not  lose  his  tem- 
per if  the  customer  argues  with  him  as  to 
the  merits  of  the  goods  and  wares  shown. 
He  should  wait  upon  him  as  politely  as  pos- 
sible and  never  be  disagreeably  persistent  in 
pushing  the  sale  of  goods.  A  careful  observ- 
ance of  these  points  is  vital  to  the  success  of 
a  salesman,  and  merchants  cannot  be  too 
careful  in  calling  the  attention  of  their  clerks 
and  employees  to  the  points  I  have  enumer- 
gted." 

"  I  can  tell  you  one  thing  of  the  greatest 
importance  to  the  success  or  non-success  of 
a  merchant,  and  that    is    whether  or  not  he 


keeps  a  watchful  eye  on  his  stock.  How. 
often  it  is  that  a  customer  aski  for  an  article 
and  is  told, '  Oh.  we  are  just  out,  but  shall 
have  some  in  a  few  days.'  Every  time  the 
merchant  says  this  he  loses  trade,  and,  may 
be,  a  cestomer.  It  does  not  do  to  be  out  of 
staple  goods.  A  merchant  should  make  it  a 
rule  to  inspect  his  stock  daily,  or  a  portion 
of  it,  and  as  soon  as  an  article  is  running 
light  in  stock  an  order  should  be  made,  so 
that  the  fresh  supply  may  be  on  the  shelves 
by  the  time  the  present  stock  is  exhausted. 
There  is  money  in  keeping  the  orders 
bunched  as  much  as  possible,  as  every  un- 
necessary package  reduces  the  year's  profits 
to  the  amount  of  freight  charged." — Win- 
nipeg Commercial. 
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WE  want  the 
members  of  the 
different  Com- 
mercial Travel- 
lers' Associa- 
tions to  clearly 
understand  that  we  freely  and  ungrudgingly 
place  our  columns  at  their  disposal  for  the 
interchange  of  opinions,  and  for  the  discus- 
sion of  questions  of  general  interest  to  the 
fraternity.  Any  personal  or  general  items 
will  also  be  welcomed.  Now  gentlemen, 
don't  be  backward  in  sending  in  your  con- 
tributions. When  you  have  a  few  moments 
to  spare  after  hustling  for  orders  and  writing 
your  firm,  send  a  note,  with  any  news  or 
ideas  you  may  have  come  across,  to  the  edi- 
tor. Secretaries  of  Associations  might  also 
keep  us  posted  on  items  that  come  under 
their  immediate  observation.  We  hope  that 
every  commercial  traveller  will  take  a  per- 
sonal interest  in  this  department  of  our 
paper. 

TAKE   NOTE. 

The  attention  of  commercial  travellers  in 
the  dry  goods  and  allied  trades  is  specially 
asked  to  the  circular  which  accompanies  this 
number.     It  explains  itself. 

SHOW    YOUR   CERTIFICATES. 

A  large  number  of  the  members  of  the 
Commercial  Travellers'  Associations,  espec- 
ially among  the  older  ones,  take  strong  ex- 
ception to  ticket  clerks  asking  them  to  show 
their  certificates.  In  conversation  with  Mr. 
Orr,  second  vice-president  of  the  Toronto 
association  on  this  subject,  he  strongly  em- 
phasized the  advisability  of  every  traveller 
cheerfully  acquiescing  in  this  request  when 
made.  He  pointed  out  that  the  mere  fact  of 
the  traveller  being  granted  the  certificate, 
bearing  certain  privileges,  laid  upon  him  the 
obligation  of  presenting  such  certificate 
without  the  necessity  of  being  asked  to  do 
so.  Another  thing  to  be  considered  was  the 
fact  that  bystanders  on  hearing  a  traveller  at 
the  ticket  office  calling  out  his  number  with- 


out showing  his  certificate,  might, 
and  possibly  do,  take  advantage  of 
the  travellers'  privileges  by  giving  a  number 
without  detection.  Besides,  it  is  a  part  of 
the  ticket  clerk's  duties  to  ask  for  produc- 
tion of  these  certificates,  and  no  man 
should  be  blamed,  but  rather  praised,  for  per- 
forming his  duty  faithfully.  Mr.  Orr  is 
very  severe  in  his  strictures  upon  older 
members  of  the  Association  being  guilty 
of  this  practice  as  they  thereby  show  a  bad 
example  for  the  younger  members  to  follow. 
He  states  that  he  personally  knows  of  in- 
stances where  this  has  been  takingadvantage 
of  by  non-members  and  he  thinks,  in  view  of 
the  privileges  and  courtesies  extended  by  the 
transportation  companies  to  the  fraternity, 
every  member  should  be  willing  and  anxious 
to  further  their  interests  and  comply  with 
their  reasonable  conditions.  It  is  to  be  hoped 
that  there  will  be  no  necessity  for  calling 
attention  to  this  matter  again. 

OBITUARY. 

Mr.  Charles  E.  Stevens,  a  well  known 
commercial  traveller,  diedatManitou  Springs, 
Colorado,  on  January  19th.  He  was  in  his 
manhood  but  fell  a  victim  to  that  relentless 
disease,  consumption.  His  young  wife  was 
with  him  and  helped  to  soothe  his  dying 
moments.  She  came  with  the  remains  to 
Toronto,  and  the  funeral  took  place  from  the 
residence  of  the  deceased's  father  in  that 
city  to  Mount  Pleasant  Cemetery  on  Sunday 
the  25th.  As  an  evidence  of  the  respect  in 
which  the  deceased  was  held,  the  funeral 
was  attended  by  a  large  number  of  the 
members  of  the  Commercial  Travellers' 
Association  and  of  Zetland  Lodge,  A.  F.  & 
A.  M.  No.  376  G.  R.  C,  of  which  the  de- 
ceased was  a  member. 

Thomas  G.  Ralston,  a  commercial  travel- 
ler of  St.  John,  dropped  dead  at  Chatham 
Junction,  N.  B.,  Friday  morning,   Feb.  6th. 

THEIR    NEW   QUARTERS. 

The  Commercial  Travellers'  Association 
of  Canada  is  now  ensconced  in  its  new  head- 
quarters, 51  Yonge  Street,  Toronto,  a  des- 
cription of  which  was  given  in  our  last  issue. 
The  rooms  occupied  by  Secretary  Sargant 
present  a  most  comfoi  table  and  cheerful  ap- 
pearance. The  furnishing  of  the  other 
rooms  is  not  yet  completed,  but  when  that 


atfrtw***5**  is  accomplished  the  fraternity 
will  have  for  business  and  recrea- 
tion a  suite  of  rooms  that  each 
and  all  will  have  cause  to  look  upon  with 
pride  and  pleasure.  May  every  success  at- 
tend the  Association  in  its  new  headquarters 
is  our  earnest  wish. 

FREIGHT  TRAINS. 

While  waiting  at  a  wayside  station  on  the 
Grand  Trunk  the  other  day  a  Review  re- 
presentative got  into  conversation  with  an 
intelligent  railway  official.  The  long  spell 
between  trains  was  talked  about,  the  scribe 
complaining  that  as  he  could  have  done  his 
business  in  the  village  in  half  an  hour  it  was 
a  serious  loss  of  time  to  him  to  have  to  wait 
five  or  six  hours  before  he  could  get  a  train. 
"  Why"  said  the  railway  man  "  don't  you  men 
who  are  almost  constantly  on  the  road  make 
an  application  to  the  superintendent  for  the 
privilege  of  riding  on  freight  trains  ?  lam 
sure  it  would  be  granted  and  would  be  a 
great  boon  to  you.  Now  two  freight  trains 
pass  here  before  the  next  passenger  tram 
comes  and  you  could  save  considerable  time 
by  travelling  on  one  of  them."  The  railway 
official  was  not  far  wrong.  Anyone  carrying 
light  baggage  could  jump  on  a  freight  train, 
and  be  taken  to  the  next  station  very  handily 
without  interfering  in  any  way  with  the  rules 
and  regulations  of  the  railway  company. 
Would  it  not  be  a  help  to  commercial  travel- 
lers in  many  instances? 

TRAVELLERS'   TAXED. 

Some  years  ago  the  municipalities  of  Three 
Rivers,  Que.,  the  city  of  Quebec,  and  St. 
John,  N.  B.,  imposed  a  tax  upon  visiting 
commercial  travellers  but  they  were  forced 
to  re  Leal  it.  The  municipality  cf  Victoria, 
B.  C.  has  stepped  into  the  arena  and  imposed 
a  tax  of  $50  upon  every  commercial  traveller 
before  he  can  do  any  business  in  that  city. 
The  Board  of  Trade  has  asked  for  the  repeal 
of  the  tax  and  will  no  doubt  be  successful. 
It  is  a  poor  rule  that  doesn't  work  both  ways 
and  if  the  travellers  of  the  wholesale  houses 
in  Victoria  were  taxed  by  other  municipalities 
in  like  manner,  wculd  their  principals  not  be 
the  first  to  make  a  vigorous  kick  and  de- 
nounce the  tax  as  a  most  unjust  and  iniqui- 
tous measure  ? 

A    BRIGHT    FUTURE 

The  best  salesman  is  he  that  holds  his 
trade  the  longest,  and  does  it  upon  fair  con- 
ditions to  customer  and  employer.  The 
future  is  bright  with  possibilities  for  the 
commercial  traveler  if  he  will  but  fit  himselt 
for  its  demands;  the  successful  commercial 
traveller  of  the  present  should  be  the  pro- 
gressive merchant  of  the  future. — Ex. 
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MUTUAL  BENEFIT. 

Life  is  so  uncertain  in  this  busy,  hustling 
world  of  ours  that  it  becomes  a  solemn  duty 
of  every  man  who  has  others  dependant  up- 
on him  for  support  not  to  leave  them  totally 
unprovided  for  in  case  of  his  death.  Many 
men  do  not  from  various  causes  save  any- 
thing out  of  their  earnings,  and  when  the 
dread  summons  arrives  their  families  find 
themselves  in  a  position  that  need  not  be 
described.  A  man  who  could  be  guilty  of 
such  conduct,  considering  the  various  ways 
in  which  it  can  be  avoided  through  life  in- 
surance, is  not  worthy  of  the  name  of  man. 

Always  keenly  alive  to  the  best  interests  of 
their    members,    the     various    Commercial 
Travellers'  Associations  in  Canada  have  in- 
augurated life  insurance  schemes  which  have 
proved    most    successful.       The    members 
themselves  have  also  fully  recognised  the  ob- 
ligations incumbent  upon    them    and  have 
started    mutual    benefit    schemes   which 
are  in  a  most  flourishing   condition.    We 
propose  in  this  issue   to  devote   some  at- 
tention to  these  schemes,  as   we  are  fully 
impressed  with    the  fact  that  every  com- 
mercial traveller  should,  whether  married 
or  single,  support  them   loyally,  and  they 
can  best  do  so  by  becoming  members. 

It  was  in   March,    1881,  that  a   special 
meeting  was  held  in   Toronto  at  which  it 
was  decided  to    form  the   "Commercial 
Travellers'  Mutual  Benefit  Society."    The 
originator  of  this  humane  scheme  was  the 
late  Mr.  Lewis  Samuel,  of  Samuel,  Ben- 
jamin &  Co.,  Toronto,   who    was  honored 
by  being  elected  the  first  President  of  the 
Society.     That  year  an  Act  of  Incorpora- 
tion was  applied  for,  the  members  named 
in   the    charter  being  :     Lewis    Samuel, 
William  Christie,  Warring  Kennedy,  John 
F  Ellis,  W.  G.  H.   Lowe,  John  Zimmer- 
man,  Robert  Edminson,   John  Burns,  W. 
P.  Garvin,  E.  R.  Poole,  R.  B.  Linton,  R. 
S.  T.  Davidson,    James   Sargant,    of  To- 
ronto, Adam  Brown,  E.  A.  Dalley,  of  Hamil- 
ton.    The  Act  of  Incorporation    was  passed 
in  January,  1882.     The  society  began  with  a 
comparatively  small  membership,  the  death 
benefit  being  only  $100,  but  it  quickly  grew 
in  popularity  and    membership  and  the  by- 
laws were  amended    providing   for  the  pay- 
ment of  a  definite  sum  upon  each  certificate 
— $1,000 — which    certainly   was  more  satis- 
factory than  the  ordinary  system  of  so  much 
per  capita.     This   sum  has  been  paid  to  the 
beneficiaries    of  deceased  members    for  the 
past   seven  years.     Another  progressive  fea- 
ture was  introduced    in  extending  the  bene- 
fits of  the    society  to    wholesale    merchants 
and  manufacturers    and  their  salesmen  and 
clerks  on  equal  terms  with  the  original  mem- 
bers.    Up  to  date    nearly  $70,000    has  been 
paid  to  beneficiaries  at  a  small  average  cost 
to  the  members,  making  it  about  as  cheap  a 
scheme  of  life  insurance  as  there  is  in  exist- 
ence.    The  only  expenses  are  for  the  Secre- 
tary's office,  the  President  and  Trustees  giv- 
ing their  services  gratuitously.     There   are 


no  canvassers  to  pay,  every  member  being 
expected  to  help  the  Secretary  as  much  as 
passible  in  increasing  the  membership, 
which  has  now  reached  over  1,700.  Last 
year  $12,000  in  death  claims  was  paid  and 
$2,000  reserved  for  two  other  claims  for 
which  the  necessary  papers  had  not  been 
filed,  but  notwithstanding  this  heavy  call  of 
$i4,oooin  one  year,  the  reserve  fund  amounts 
to  nearly  $13,000,  and  at  the  close  of  the 
year  there  was  a  balance  of  over  $1,200  at 
the  credit  of  General  Expense  Account. 

Any  person  in  sound  health  between  1 5 
and  50  years  of  age  may  apply  for  member- 
ship, and  if  accepted  has  to  pay  an  admission 
fee  of  $2  and  a  small  fee  for  medical  exam- 
ination. The  graduated  table  of  assess- 
ments is  as  follows  : — 

AGE   AT   ENTRY. 

Under  25  years $1    10 

25  years  and  under  30  years 1   20 

3°      "  "  35      "      '35 

35      "  "  40      "      1   50 

40      "  45      "       '7! 

45       "  "  50      "      2  00 

The  annual    dues    to    meet   expenses    are 


Mr.  WARRING  KENNEDY.    Treasurer. 

only  $2.  The  average  yearly  cost  for  $1,000  is 
$9.10,  a  very  trifling  amount,  considering  the 
benefit  to  be  ultimately  derived  from  its  pay. 
ment.  There  are  no  restrictions  upon  certi 
ficate  holders  travelling  in  the  United  States 
British  Provinces  and  Europe,  excepting  in 
times  of  war. 

The  advantges  to  be  obtained  by  this 
mode  of  insurance  need  not  be  commented 
upon,  and  they  should  appeal  to  the  common 
sense  of  every  intelligent  person.  It  maybe 
pointed  out  that  the  Commercial  Travellers! 
Mutual  Benefit  Society  is  the  only  society  of 
its  kind  in  Canada  which  is  not  only  incor- 
porated by  Act  of  Parliament,  but  is  licensed 
by  the  Dominion  Government  and  is  under 
the  supervision  of  the  Department  of  Insur- 
ance at  Ottawa,  which  forms  a  guarantee  of 
its  stability. 

Two  important  clauses  in  the  By-laws  are 
as  follows  : 

17.  Any  member  who  does  not  pay  to  the 
Secretary   the   amount    of    the   assessment 


within  forty  days  from  the  date  of  such 
notice  shall  forfeit  his  membership,  and  the 
certificate  issued  to  him  shall  thereupon  be- 
come and  be  null  and  void,  and  of  no  effect. 

(a)  Every  such  person  may  again  become 
a  member  upon  payment  of  all  arrears,  fur- 
nishing a  new  medical  certificate  and  such 
other  evidence  of  good  health  as  shall  be 
satisfactory  to  the  President  and  obtaining 
his  approval  in  writing,  which  approval  shall 
operate  as  a  revival  of  the  certificate. 

(b)  No  forfeiture  shall  be  waived  in  any 
case  by  payment  after  the  expiration  of  the 
said  forty  days  or  by  any  action  or  notice,  of 
or  from  the  Secretary,  or  other  officer  of  the 
Society  without  full  compliance  with  the 
foregoing  and  obtaining  the  approval  of  the 
President  as  aforesaid. 

(c)  Non-payment  of  the  annual  fee  on  or 
before  the  1st  day  of  March  in  each  year, 
shall  operate  as  a  forfeiture  as  in  the  case  of 
default  in  payment  of  an  assessment,  and  re- 
admission  shall  only  be  secured  by  full  com- 
pliance with  the  provisions  of  this  By-law. 

21.  Should  any  member  in  respect  of  whose 
death  any  benefit  is  claimed  have  been  per- 
sonally engaged  in  transportation  of 
highly  inflammable  or  explosive  sub- 
stances or  in  any  extra  hazardous  occu- 
pation or  shall  have  entered  any  military 
or  naval  service  whatsover  (except  the 
militia  when  not  in  actual  service),  or 
shall  die  in  consequence  of  a  duel,  or 
of  the  violation  of  the  laws  of  any  nation, 
state  or  province  ;  or  shall  become  so 
far  intemperate  as  to  seriously  or  per- 
manently impair  his  health  or  induce 
delirium  tremens,  or  in  case  the  answers 
and  declarations  made  in  the  applica- 
tion for  membership  shall  be  found  in 
any  respect  untrue  in  any  matter  ma- 
terial to  the  contract,  then  the  certificate 
issued  to  him  as  such  membei  shall  be 
~.  null  and  void,  and  in  e/ery  such  case 
the  Society  shall  not  be  at  all  liable 
thereunder  or  under  the  provisions  of 
these  By-laws. 

The  following  gentlemen  are  the 
past  presidents  of  the  Society  :—  Lewis 
Samuel,  John  F.  Ellis,  W.  G.  H.  Lowe, 
and  R.  L.  Patterson. 

The  present  officers  are  :  President, 
\  Jos.  Bonnick  ;  Vice-President,  James 
Greenfield  ;  Treasurer,  Warring  Ken- 
nedy; Trustees  for  Toronto,  T.  M. 
Bayne,  Robert  Crean,  Thos.  Dunnet, 
W.  B.  Dack,  H.  Goodman,  W.  H.  Lailey, 
Hector  Lamont,  Joseph  Taylor,  S.  R. 
Wickett  ;  Trustees  for  Hamilton,  Win, 
Bremner  and  E.  A.  Dalley. 

Mr.  W.  G.  H.  Lowe,  a  past  president  of 
the  Society,  is  the  Secretary,  whohas  earned 
for  himself  the  respect  of  every  member  by 
his  admirable  conduct  of  its  affairs. 

It  is  surprising  to  us,  in  view  of  the  very 
small  annual  outlay,  that  every  commercial 
traveller,  young  or  old,  and  every  salesman 
in  a  wholesale  house,  is  not  a  member  of  the, 
Mutual  Benefit  Society.  The  business  is  ad- 
mirably managed,  being  under  the  super- 
vision of  two  of  the  most  competent  actuaries 
in  the  Dominion.  The  members  have  every 
reason  to  feel  proud  of  its  success,  and  it  is 
safe  to  say  that  no  other  society  of  its  kind 
has  such  a  thoroughly  devoted  and  enthusi- 
astic membership.  Every  member  takes  a 
personal  pride  in  furthering  its  interests,  and 
we  trust  the  day  is  not  far  distant  when  all 
who  are  eligible  will  have  their  names  in- 
scribed on  the  roll  of  membership. 

Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

Goods  conveniently  located  sav«)  time,  money 
and  temper  in  showing. 
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SALES   MADE  AND   PENDING. 

Wilson  and  Co.,  hardware,  Brandon,  have 
sold  out  their  branch  business  at  Wavanesa. 

John  J.  McCallum,  general  merchant, 
Dunsford,  Ont.,  has  sold  out  to  Win.  Ger- 
myn. 

The  general  stock  of  E.  Pedler,  Graven- 
hurst,  Ont.,  is  advertised  to  be  sold  on  the 
20th  inst. 

Sherlock,  Freeman  &  Co.,  general  mer- 
chants, Grenfel,  Man.,  have  sold  out  to  O. 
Skrimes. 

Mr.  S.  H.  Dickson,  general  merchant, 
Packenham,  has  sold  out  to  Mr.  McLean,  of 
Arnprior. 

The  stock  of  S.  S.  Ritchie,  general  mer- 
chant, Lindsay,  Ont.,  is  advertised  to  be  sold 
by  auction. 

The  general  stock  belonging  to  the  estate 
of  F.  M.  Northwood,  Blenheim,  Ont.,  is  ad- 
vertised to  be  sold  by  auction  on  the  20th  inst. 

PARTNERSHIPS    FORMED     AND     DISSOLVED. 

Mr.  Thomas  Murray  has  withdrawn  from 
the  following  firms  of  general  merchants : 
Murray  &  Milligan,  Chapleau,  Ont.  ;  Mur- 
ray &  Tuff,  Cobden,  Ont. ;  Murray  &  Lough- 
rin,  Mattawa,  Ont.  ;  T.  &  W.  Murray,  Pem- 
broke, North  Bay,  and  Missanabie,  Ont.  ; 
Wm.  Murray  &  Co ,  Rapides  des  Joachims, 
Que.,  ;  ar.d  from  the  firm  of  Murray  &  Gor- 
man, boot  and  shoe  traders,  Pembroke,  Ont. 
In  every  case  the  business  is  continued  by 
the  remaining  partners,  and  the  style  is  un- 
changed i.i  all  but  the  Pembroke,  North  Bay 
and  Missanabie  firm,  which  is  now  Wm.  Mur- 
ray &  Co. 

FIRES. 

W.  H.  Annett,  general  merchant,  Stan- 
stead,  Que.,  is  burnt  out. 

A  fire  at  the  Ontario  Tack  Company's 
works,  Queen  street,  Hamilton,  on  Monday, 
night,  caused  a  loss  of  about  $500. 

In  the  destructive  fire  which  visited  the 
business  part  of  New  Westminister,  B.  C,  on 
Mondav,  L.  J.  Trapp  &  Co.,  hardwars  deal- 
ers, was  burnt.  The  explosion  of  a  stock  of 
powder  in  the  store  made  the  fire  unmana- 
gable. 

REMOVALS  AND   DEATHS. 

M.  Scates,  general  merchant,  Highcate, 
Ont.,  is  removing  from  that  village. 

Stewart  Freeman  of  the  firm   of  Stewart 
Freeman  &  Co.,  general  merchants,  Jorden 
River,  N.  S.,  is  deceased. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

Ottawa — Sinclair  Robt.,  plumber, assigned 
to  P.  Larmouth. 

Minnie  Zickrick,  general  merchant,Ninga, 
Man.,  has  assigned. 


Mrs.  D.  Rheaut,  general  merchant,  St. 
Albert,  Que.,  has  assigned. 

Smith  &  Hope,  general  merchants,  (iranby, 
Que.,  have  been  asked  to  assign. 

Lindsay — Moxley  Jos.  tinware  and  stoves, 
assigned  to  Wm.  H.  Miller,   Kingston. 

Angus  McDonald,  general  merchant  and 
liquor  dealer,  Port  Hood,  N.S  ,  has  assigned. 

T.  H.  Pentland  &  Co.,  general  merchants, 
Holland,  Man.,  have  been  granted  an  exten- 
sion. 

James  Brown,  general  merchant,  Desboro 
Ont.,  has  assigned  to  M.  A.  Halliday,  Ches 
ley,  Ont. 

Jas.  Calhoun  &  Son.,  general  merchants 
Dundalk,  Ont.,  assigned  to  F.  H.  Lambe 
Hamilton. 

J.  J.  Zealand,  hardware  dealer,  Milton 
Ont.,  has  assigned  to  A.  H.  Hope,  Hamil 
ton,  Ont. 

Wm.  Rankin,  lumber  dealer  and  general 
merchant,  Hermon,  Ont.,  has  assigned  to 
Jas.  C.  Dale,  Madoc,  Ont. 

Mr.  Marshall  Wallace  Ralston,  hardware 
manufacturer  and  iron  founder,  doingbusiness 
at  198  and  200  Craig  st.,  Montreal,  under  the 
firm  name  of  M.  W.  Ralston  &  Co.,  assigned 
at  the  demand  of  Mr.  Fred.  Wm.  Hudson, 
accountant.  His  liabilities  amount  to  $27,- 
276.88.  Among  the  direct  liabilities,  the  lar- 
gest creditors  are  :  Edward  W.  Leonard, 
$1,842.73  ;  Fred.  R.  Cole.  $569.08  ;  Robert 
White,  $658.14  ;  John  P.  Kelly,  $641  ;  John 
S.  O.  Pollard, Walden,Mass.,  $750  ;  A.  Bolte, 
Toronto,  Ont.,  $929.59  ;  Dom.  Collin,  $610,- 
07  ;  F.  X.  Letourneau  &  Co.,  Quecec,  $869.- 
74  ;  S.  S.  Kimball,  $380  ;  the  Warren  Scale 
Company,  $340.38  ;  Cornelius  Ryan,  $300  ; 
Seymour  &  Co.,  $400;  Molson's  bank,  $1,000. 
The  indirect  are  the  Molsons  bank,  $8,000  ; 
Fred  Nash,  $1,000  ;  Banque  Ville  Marie, 
$1,800  ;  Banque  Jacques  Cartier,  $350,  and 
Banque  Nationale,  $270. 

After  alluding  to  the  new  screw  list,  a 
hardware  man  in  Western  New  York  re- 
marks in  the  Iron  Age: — Isn't  it  about  time 
we  had  another  change  in  the  base  of  nails; 
also  bolt  list  ?  In  fact,  if  the  whole  hard- 
ware trade  could  be  turned  up  once  in  three 
months,  with  some  new  experiment  in  prices, 
so  it  would  take  a  Philadelphia  lawyer  to 
keep  track  of  anything,  it  would  please 
everybody. 

From  the  annual  statement  of  British  com- 
merce for  the  past  year  it  appears  that  in 
the  class  of  metals  and  machinery  there  was 
a  gain  of  more  than  10  per  cent,  in  exports 
of  copper  and  brass,  and  considerable  gain 
in  lead  and  minor  articles,  but  a  heavyjoss 


in  exports  of  manufactured  iron  and  of 
machinery.  In  exports  of  minerals  and 
metals  the  decrease  in  quantities  exported 
was  more  than  10  per  cent.,  but  the  advance 
in  prices  was  so  great  as  to  represent  an  in- 
crease of  14  per  cent. — The  Iron  Age. 

The  business  men  of  Pennsylvania  are 
moving  to  have  Saturday  afternoon  made  a 
legal  holiday  between  the  middle  of  June 
and  the  middle  of  September.  Custom  has 
all  but  made  it  a  general  holiday,  and  now 
law  is  sought  to  sanction  the  usage. 

A  new  manual  training  school  was  opened 
in  Philadelphia  last  week  in  which  iron  work 
has  a  prominent  place.  Adjoining  the  prin- 
cipal class-room  is  the  iron-work  department. 
The  furniture  in  this  room  consists  of  two 
rows  of  benches,  with  24  vises,  and  beside 
each  vise  lies  a  complete  set  of  tools.  In  one 
corner  of  the  room  is  a  forge  for  tempering 
the  iron  and  tools.  The  only  expense  for 
each  boy  is  the  furnishing  of  two  aprons  and 
a  set  of  mathematical  instruments. 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Restore  goods  to  their  proper  places  as  soou 
after  using  as  possible. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter : 


ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'eree. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molson's  Bank. 


Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq   de  St.  Hyacinthe. 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.B'k  of  Yarmouth 
Com'l  B'k  of  Windsor 


NEW    BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 
Commercial  Bank  of  Manitoba. 

BRITISH    COLUMBIA. 
Bank  of  British  Columbia 


SPOONS.FORKS  ETC -STAMPED 


•1847  Rogers  BR9S.A1.® 


ARE  GENUINE„R0GERS"G00DS. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere. 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 

eow 
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ICE    CREAM     FREEZERS. 


If  you  want  to  satisfy  your  Customers—sell    them 

the  Best,  the  most  Convenient  and 

Economical 

Do  not  allow  yourself  to  be  imposed  upon  by  those 

who  may  try  to  sell  you  other  Freezers  by 

telling  you  they  are  ' '  Just  as  Good  ' '  or 

"  Just  the  same  as  the  GEM." 

If  You  can't  get  the  Gem  from  your  regular  jobber, 

write  to  us  and  we'll  tell  you  where  you  can  get  them 

or  give  you  prices  and  discounts. 

Double  Action.      White  Cedar  Pail. 

Gearing  Completely  Covered.    Self- Adjusting  Scraper. 

Can8  Full  Size.      Uses  Least  Ice. 


MANUFACTURED  BY 

AMERICAN 
MACHINE    CO. 

Lehigh  Avenue  and 
American  St., 
Philadelphia. 


JOHN   H.   GRAHAIt 

6.  CO., 

manf'rs  acts, 

113  Chambers  St., 

NEW  YORK. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East, 
TORONTO. 

eke  Y\zm  OLDMAN'  if  you  w8>r\t  to 
TI/AE  thi'llpHTNlNG'TREEZER^tft 

i  *""»  STOP-WATCH. 


SHEPARD  HARDWARE  C  ).,  Buffalo,  N.Y. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 
HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CURRENT    JVIARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,   24 

Straits  100  lb  ingots "         ..23     24 

Strip   "     ....  26,    28 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes 86  50  *6  75 

IX.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

.     D.C.,12$xl7        5  00     .... 

D.X.,  usual  sizes 6  00     

D.X.X.        "  6  35    6  80 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  50    5  25 

I.C.,  special  sizes 4  25    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

JVo(e.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I.C.  20x28,  112  sheets  ..    8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  J-   6}c,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined     "  "  ..    2  55    2  65 

Horse  Shoe  "  "  ..    2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ■•     «00    4  25 

Nova  Scotia  Bar  iron 2  75 

Domestic  Bar 2  20    2  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13$  0  14 

Russian  Sheet        "       0  10$  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    l*c 

3-inch 17 


Boiler  Plate. 

iinch .■ 82  75 

5-16"     2  60 

|     "     and  thicker 2  50 

Sheet  Iron, 

1  to  20  gauge  3,    3} 

22  to  24      "      2f,  3 

26  "      3,    3} 

28  "      3i,3f 

Canada  Plates. 

Blaina $  bright  3  20    3  25 

BoarsHead "         None 

MapleLeaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57$  p.c.  dis. 
Galvanized,  25  to  27$  p.c.  dis. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5J,  5| 

26  gauge,  "       5$,  6 

28      "  "        5f,6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "         ...  5},  6} 

28      "  "  5f,6i 

Note— Cheaper  grades  about    }  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7} 

i        " 

5-16  "  " 

%      " 

7-16  "  " 

y,    " 

%  St,  %  inch" 

Trace,  per  doz.  pairs    83  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "         0  14$  0  15$ 

Bolt  or  Bar. 
Cut  lengths,  round,  $to|in  .80  25  80  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


6 

5}  6" 
5$  5| 
5  5} 
4$  4f 
3$  3} 
5  90 
2  70 

0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  19    0  20 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  20    0  21 

Note — Extra  for  tinning,  2$  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "         0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  04J  0  05 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  07 

Part  casks 0  07    0  07} 

Lead. 

Imported  Pig,  per  lb 0  033  0  04 

Domestic  "      0  03?  0  04 

Bar,  1  pound 0  04g  0  05 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  19  0  21 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb 80  19$  0  20 

Other  makes  "     0  17$  0  18$ 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J  .. 

No.  1  Do "  0    5} 

No.  2  Do >'  0    4j 

No.  3  Do "  0    4} 

Prepared  Paints. 
(In  },  $  and  1  gallon  tins.) 

Pure,    per  gallon 8105  8110 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "        o  08 

French  Imperial  Green o  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbl's.per  cwt  1  40 
"       (J.F.L.S.)  "  "       1  75 

Venetian  Red  (R.C.2)      "  1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "  "      2  25 

Paris  Green,    per  lb 0  15$  0  16$ 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "      o  05 

do      pure  0  07 

Drop  Black  "      o  09 

Chrome  Yellows  "      o  12 

"       Greens  "      0  12    ' 

Golden  Ochre  o  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        l  00 

Brown  Japan  "       o  70 

No.  1  Carriage  "        l  50 

Gold  Size  Japan  "        l  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10$  0  12 

Glue  (in  bbls) 

Common,  broken    0  10  0  11 

French  medal  0  12  013 

Cabinetmakers   0  17  0  18 

White 0  16  0  17 


HARDWARE. 
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HARDWARE. 
A  u»  munition—  Cartridges. 
Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Auier. 
Rim  Fire  Cartridges,  Doui.  50  and  10. 
Kim  Fire  Military,  uet  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  IS  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 
Amer.  uet  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

Wads. 
Eley's,  per  1,000 JO  25  $1  00 

Anvils. 

Per  lb 0  10    o  12J 

Auvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50, 50  and  10 

HollowStearn'sperdoz....  13  00  20  00 

Adjustable"         each' 5  50  6  50 

Post  Hole,  Vaughan's,  each.     1  35  1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  ....    0  65  1  59 

Pegging,  "  ....     0  65  1  25 

Brad,  ■  •  •  •     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers',  "  ...    0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

"     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  25  p.c.  off  Revised 
list. 

Bells— Hani. 

Brass,  60  to  66$. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

»    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting-. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list  45,   47J   per 

cent. 
•Tenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47J  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,  per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail   and  Spike,  per   gross  2  25  5  20 

Blind  Rollers. 

Annex     125     175 

Mascot    1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  5  per  cent,  to  70 

per  cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Batts — Brass. 
Wrought  Brass  dis.  60,   60  and  10  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .    3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,      per  doz 22  50 

World  "         21  75 

Daisy,  "         ....'. 24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition, 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.  50pc.  J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross   0  90  110 

White,  lump,  per  lb 0  01}  0  011 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c, 
from  factory  60  and  10  per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  Id  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,      "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33£  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows— Stove  Pipe. 
Dis.  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 130    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.  doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dia.  Can.  list,25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33£p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Peerless,  discount  45  p  c. 
Gem,  dis,  50,  50  &  10  p.  c. 

Fruit  Presses. 

Henis'    per  doz • 4  00 

Enterprise,  discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond. 

Size  Per         Per       Per       Per 

up  to  26        50  ft.       100  ft.     50  ft.   100  ft. 
inches     1.45-1.50  2.15 

26  to  40  in  1.55-1.60  2.35 

41  to  50  3.50-3.60  5.45 

51  to  60  3.80-390  6  25 

61  to  70  4.10-4.20  7.20 

71  to  80  7  80 

81  to  85  8.75 

86  to  90  10.95 

91  to  95  1375 

96  to  100  16.25 

101  to  105  22.00 


Ordinary 
1st  break  . . . 

Pilkington. 

....     «3  65 

2nd      " 

3  90 

3rd       "      

4  60 

4th      " 

4  96 

5th       "      

5  40 

6th       "      

5  90 

7th       "      

....       6  50 

Picture  Glass. 
Pilkiugton's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd       "       5  40 

4th       "       5  90 

5th       "       6  5(1 

6th       "       6  90 

7th       "      7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list. 
Can.  discount  25  to  27£  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    o  37J 

Handles. 

Axe        per  doz 1  00    3  60 

Store  door    "     l  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "  3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross  3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37^,40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent. 
Light  T  and  strap, dis  60, 62J  percent 

Heavy,  per  lb 0  5    0  05} 

Screw  and  Strap,  per  lb  . .    0  03}  0  04J 
Per  doz.  sets, 

Screw,  Eureka  l  13    l  80 

Gate,  Clark's l  50    2  20 

"       Shepherd's 1  00    1  50 

Per  doz.  pairs. 
Spring    l  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pel 
cent. 

Planter's  per  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50  1  10 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     1  00  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,   Can, 
dis.  17J,  20  p.c. 


lohstdoin-,  ozstt_, 

^p=     HEADQUARTERS  FOR     "^ 

General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc.    Glass,  all 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.    Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 
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Wrought  Hooks  and  Staples,   Auier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.e 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,   Eng.,  dis.   40,  5,   45   per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun              per  lb  . .     0  28    0  30 
Copper,                           "        ..     0  40    0  45 
Enamelled  Can.  50  p.c. 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz    ..     2  75    a  « 
Bronze,  Gem,         "        •  •  •  •    6  °°    ;!  00 
Lava  "         ....    8  75  10  00 

Shutter,   porcelain,  F.  & 

L    screw,  per  gross SI  30    4  00 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemou  Squeezers. 
Porcelain   lined,  per  doz    2  20    5  60 
Galvanized,  "  }  f    f  »o 

King,  wood,  2  To    2  90 

«       glass  "  4  00     4  oO 

All  glass,  "  120    130 

Lines. 

Fish,    per  gross 1  Of    2oo 

Chalk,         "  !  90    '  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        oo 

Russell  &Erwin,  per  doz    2  90    7  00 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  '  J-, 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  J  £?    j?  ,'u. 

Lignum  Vita,  ?  K0    2  W 

Caulking,  each 1  bU    2  ou 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20        2o 
Canadian,  37i  to  40  per  cent. 
Dixon's,      each  1  b0    2  00 

r£ietruffs  ;:  ::::::::::  iS  IS 

Hume'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz ;        42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cent 

Nails. 
Cut.  3   in.   and   upwards, 

per  keg  base :;••.. i.ii 

Brads  &  Moulding  Nails,  discount  65 

tier  cent, 
ire  Nails,  70  per  cent. 
Nail  Pullers. 
German  &  American....     1  85    3  00 
Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  gg    ^  ^ 

Diamond.'..'.'.'.'...'.'.'.''''''.'  12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    " ....    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 

Oil    Can,    with    Pump, 

per  doz      19  oo 

Zinc  and  Tin,  dis.   50,  50  and  10 
Copper, per  do*.... .......    lg    3  SO 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

perdoz  «00    900 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


5  50 


55     1  00 


1  00 

2  50 


Planes. 
Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R.  &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12i  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.    dis 

37$,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz <>0    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00 

Pulleys. 

Hothouse,  per  doz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 1  00    1  85 

Conductors'         "■       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     ....     IOC- 
Putty. 

Bladder,  per  100  lbs 2  00 

Tins,  lbs   2  50 

Rail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,  "        ...  H        3} 

Bakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c. 


2  25 
2  75 


Rope. 

11$ 

15 


than 


per  lb  111  12  \  smaller 

'    16/7-16,  $c.  extra. 


22 

25 

15 

16 

09$ 

10 

Sisal, 

Manilla, 

Cotton, 

Russia  Deep  Sea,  per  lb 

Jute    " 

Rules. 
Boxwood,  dis.  75  &  10. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per   set    0  90 

N.  P.         '.        1  20 
Sand  and  Emery  Paper. 
B.&  A.,sand,  30  p.c. 

Emery,   per   quire 55 

Sash  Cord. 

Per  lb 22 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,    62$  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$ 

rjausafre  Stuffers. 

Each 100 

Saws. 
Hand,  Disston  s,  dis.  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 
Scale  Beams. 
Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 
Box,    perdoz   2  10    4  50 


0  95 

1  25 


90 


50 


3  00 


3  00 


Foot, 


40     3  50 


Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,   per  doz  05    4  00 

Screws. 
Wood,  F.  H.  Iron,  77*  per  cent.  dis. 
"       o.H.       "       72$        " 
"      P.  H.  Brass  75 
■'     R.  H.      "      70 
Bench,  wood,  per  doz...    3  25    4  00 

Bench  iron  per  doz 4  25    a  to 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33$  to  35  p.  c 

Shears. 
B  &  W.,  japanned,  dis.  75  per  cent, 
B.  &W.  N.P,  dis.  65  p.  c. 
Seymour's  dis.  60  p  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Slidinfe  Door,  per  set    ...        77    140 

Steel  Shingles. 
The  Meiallic  Roofing  Co.  of  Canada- 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  ?  IS 

Heavy  Eastlake  Painted 4  oo 

Tower  or  ,  ansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted 4  oo 

Terra  Cotta  Painted  Tile 7  oo 

Eastlake  Painted  Siding. ■>  ou 

Manitoba  Galvanized  Siding 4  /o 

Heavy  Man.  Painted  Siding, 3  50 

Light  Manitoba  Painted  Siding.     3  2o 

Heaw  Sheet  Pressed  Brick 3  oo 

Light  Sheet  Pressed  Brick  ... . ...     3  20 

Painted  Crimped,  Siding  or  Ceil.     3  50 

Shot. 
Canadian,  dis.  7$  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  37J  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  \\         2  30    2  45 

black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    5  50 

Acme  3  00    5  00 

Lock/Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

i  and  $  gross  boxes  per 

gross  net  cash "  w 

Soldering  Irons. 

Perlb 032 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  l  30    2  do 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

Dpssert  "       "  21  00  

Tabfe       "     .....         "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "       ....         "         27  00  

Table  "      •••  36  °° 

Squares. 

Iron,   per  doz   1  65    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  __  „. 

Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "      0  15 

Turkey  "       °  50 

Arkansas  "       150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton   15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

tinned,  dis.  45p.c. 
Swedes'  iron, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  30  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  S2  75  *5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  o  90    2  85 

steel,  each  .    o  8o    8  oo 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 
Cow,  per  doz 1  25     2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  57$ 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  oo 

Brade's         "        oo  lo  5o 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  perlb    ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "         0  27    0  35 

Broom  "  0  30    0  55 

Binding,  flax,  per  lb 

"         jute       "      

Vises. 

Hand,  perdoz 4  00    6  oo 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .     0  12    0  13$ 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12in.     3  38    6  00 

Wire. 

Market,   bright  and  annealed,  oiled 

and  annealed,  Nos.  1  to  16,  net  list 

from  stock  5  p.c.  dis.  from  factory. 

Market,  coppered,  net  list  from  stock 

5  per  cent.  dis.  from  factory. 
Market,  tinned  per  lb  ....     o  04$  o  08 
Galvanized  Fence,  netlistfrom  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes Line,galv.,p.  100ft    0  25    0  55 

Barbed  Wire. 

Galv.    steel  barb  fencing 
"Lock  Barb,"  4  point ....     0  043  0  05 

Ditto  Glidden  2  point  ....    0  04}  0  05 

Galv.  Stet  1,  plain  twist   . .     0  04}  o  05 

Galvanized    Barb,   "Ly- 
man,"  2  to  4  points 0  04}  0  05 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire   Cloth. 

Ordinary,  discount  20  p.c. 

Painted  Screen,  p.  100  sq  ft    2  25    2    5 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe's  Geu'ne,  dis.32j  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .     2  oo    3  oo 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe     "      6  00 

Burrell's    "     each :3  40 

Pocket,  per  doz 125    2  oo 

Skates. 

Skeleton,  dis.  1'  p.c. 
Whelpley's  Pat.   Club,   Ladies', 

Brass  Tops,  7$  to  9$  in l  75 

Whelpley's    Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    1  90 
•'  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10  p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades   . .    4  oo 
Full-Patent,  "Achieved"  action, 
with  i.ew  patent  blades  t  50 
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SUCCESSORS  IN  BLYMYER"BEUS  TO  THE 

"BLYMYER  MANUFACTURING  CO 

,rs\  CATALOGUE  WITK  2200  7ESTIMQNIAI  q 


3DELLS.CHURCH.SCH00L.FIRE  ALARM 


No  Duty  on  Church  Bells.     Flense  mention   this 
paper 


TRAVELLERS 

SHOULD   SEND   2$C.    FOR 


British  Plate  Glass 


tt 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


t'ltOM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Class  for  Every  Purpose, 


McCausland  &  Son, 


76  KING  ST.  W.,  TORONTO. 


Neeoham  Veall  &  TYZAGK'S 


Telephone    1112. 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 

Fine  Pocket  Cutlery. 

SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  - 

Watson  &  Pelton, 

MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


1  6  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    QTJ^LITY 


TRADE  MARK  FOR 

^WSROGERS,^ 

KNIVES.FORKS.SPOONS, 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Obtained   in   Canada,   United  States,  Great  Britain  and 
all   Foreign   Countries. 


PATENTS 

TRADE  MARKS.  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH   ft   CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


TIKIS 

MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

.A-HSJ  ID     THE 

Manufacturers'  Accident  insurance  Company. 


HEAD  OFFICE  :  Yonge  Street,  Trader's  Bank  Chambers,  Toronto. 

Authorized  Capital,  $2,000,000  and  $1,000,000  respectively. 

Most   Liberal  and  Varied  Forms  of  Lite  ot  Accident  Policies  Issued.    Life  Policies 
incontestible  on  any  grounds  whatever  after  three  years. 

PRESIDENT  :— Rt.  Hen.  Sir  John  A.  Macdonald,  P.C.,  G.C.B. 

("Geo.  Gooderham,  Esq.,  President  Bank  of  Toronto. 
VICE-PRESIDENTS  :     JWm.  Bell,  Esq.,  Organ  Manufacturer,  Guelph. 
IS.  F.  McKinnon,  Wholesale  Milliner. 

JNO.  F.  ELLIS,  Managing  Director. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


JOHN  J.  GARTSHORE, 

Telephone  616.     49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
iron  RailssEcoNDHANoAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ots 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 

Australian  Fence  Wire  Strainers. 

Send  forjPrices. 


HARDWARE. 


Genuine 
Coppered  Babbitt 


PRICES. 

Anchor    per  lb.    8c. 

(For  Shafting,  etc.) 

Star    per  lb.  12c. 

(General  Purpose  ) 

Star  and  Crescent   per  lb.  16c. 

(Heavy  Machinery.) 

Diamond   per  lb.  25c. 

(Extra  High  Speed.) 


MG/WREAL  SMELTIN G  WORKS 


H.  R.  IVES  &  CO.,  Montreal. 

MANUFACTTJREBS  OF 

Stoves,  Hardware,  Iron  Railing,  etc. 


T  T  AV1NG  been  large  users  of  Antifriction  Metals  for  many  years,  and 
suffered  from  being  imposed  upon  by  inferior  compositions  under  various, 
high  sounding  names,  we  are  now  offering  under  the  above  trade  name  a 
more  reliable  kind  of  Antifriction  Metal,  which  by  merit  alone  we  expect  will 
make  its  way  in  the  market.  It  is  put  up  in  boxes  of  r>0,  100  and  200  lbs.  each. 
For  large  quantities  in  bulk  or  casks  a  reduction  in  price  will  be  made.  Prices- 
subject  to  change  without  notice.  Sample  orders  solicited.  Terms:  (>0  days  or  2 
per  cent,  off  for  cash. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,    Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  COY, 

LIMITED. 

Montreal,   and  Toronto, 

Que.  Ont. 


-OF- 


IRON, 


Nail. 

Telegraph. 

Rivet. 

Bolt. 

Spring. 

Telephone. 


Bright. 

Annealed. 

Oiled. 

Galvanized. 

Coppered. 

Tinned. 


And    COPPER, 

AND  MANUFACTURERS  OF 

WIRE  NAILS  -  WOOD  SCREWS 


"  LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST  RIBBON, 
and  THORN 


FENCING. 


I  c-Fonto  plate  Qlass  Importing  Co. 


Highest  Award,  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 
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THE  KING  OF  LAMPS 

Producing  an  immense  White  steady  flame,  sufficient  to 
brilliantly  illuminate  a  space  of  50,000  cubic  feet. 


Holds  over  a  Gallon  of  Oil.    Burns  over  10  Hours  without  Re- 


It  makes  no  Smell  !    Ths^hee  peS 

draft  and  perfect  combustion  of  oil  ;  it  is  also  due  to  the  fact  that  dirt 
falls  off  of  its  own  accord — not  into  a  pocket,  but  off — it  has  no  pocket. 
NO  POCKET,  NO  DIRT;  No  bodies  of  Insects  to  fry  and  stink 
unseen  and  unsuspected. 


Better  than  gas  or  electricity  at  half  the  cost, 


Does  the  work  of  15  ordinary  Lamps 
and  not  as  troublesome  to  care  for  as 
any  one  of  them.  Only  one  Lamp  to  fill. 
Only  one  chimney  to  clean  instead  of  15. 


GO  WANS,  KENT  &  CO., 


Toronto  and  Winnipeg. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

THAT  NAIL  PRICE  LIST. 

The  decision  arrived  at  recently  by  the 
various  nail  mills,  whereby  a  reduction  of 
ioc.  was  made  in  the  list  price  of  nails, 
brings  forcibly  to  mind  what  a  ridiculous 
assumption  this  nail  list  is.  In  the  face  of 
the  actual  fact  of  the  case,  the  solemn  mani- 
festo of  the  various  mills  that  they  had  re- 
duced the  price  is  a  perfect  farce,  for  it  is  a 
well  known  and  admitted  fact  that  all  along 
jobbers  have  been  regularly  cutting  under 
the  list  as  much  as  ioc. ;  that  is,  while  the 
list  price  was  on  the  $2.50  basis,  traders  in 
the  country  could  have  their  nails  at  $2.40, 
the  present  list  price.  The  question  natur- 
ally arises,  who  is  to  blame  ?  and  the  answer 
is  hard  to  fix  in  the  face  of  the  various  re- 
ports that  are  in  circulation.  For  instance, 
one  party  says  that  his  neighbor  is  cutting 
and  that  to  keep  his  business  he  is  compelled 
to  follow  suit,  while  the  other  dealer  retorts 
that  he  is  not  to  blame,  as  makers  them- 
selves will  sell  to  country  dealers  and  have 
done  so.  All  this  may  be  true,  but  the  gen- 
erally accepted  reason  is  that  nails  are 
used  as  a  scapegoat  to  entice  orders  on 
other  lines.  That  this  method  is  adopted  by 
many  jobbers  in  booking  orders  there  is 
every  reason  to  believe,  so  that  it  is  proba- 
bly the  most  fruitful  cause  of  the  cutting  that 
is  done.  The  remedy  is  not  far  to  seek.  It 
lies  in  the  first  place  with  the  makers,  and 
in  the  second  with  the  jobbers  who  are  men 
of  their  word.  The  foimer  can  refuse  to  sell 
to  any  jobber  suspected  of  cutting,  whereby 
the  honest  jobbers  will  be  afforded  a  fair 
chance,  while  the  latter,  once  they  secure 
this  advantage    can    live    faithfully   up   to 


their  word.  Until  this  is  done  there  is  a 
strong  possibility  that  cutting  will  be  in- 
dulged in,  all  protests  to  the  contrary. 
Buyers,  however,  should  remember  that 
it  is  neither  businesslike  nor  according  to 
human  nature  to  sell  goods  at  a  loss,  and 
that  although  they  may  secure  a  conces- 
sion on  nails  the  chances  are  a  hundred 
to  one  that  the  benevolent  jobber  in  the 
case  more  than  recoups  himself  on  some 
other  article,  so  that  the  benefits  derived 
may  be  only  imaginary.  Retailers  generally 
favor  standard  prices.  When  manufacturers 
and  jobbers  are  cutting  prices  especially  on 
such  a  line  as  nails,  retailers  are  never  certain 
that  they  are  buying  right.  They  may  think 
they  have  bought  at  the  rock  bottom  price, 
but  are  surprised  to  find  their  neighbor  sell- 
ing less  than  cost  and  then  making  a  profit. 


MACHINERY    MAKES  SPECIAL 
TRADES. 

"What  shall  I  do  with  my  boy?"  The 
above  is  a  question  often  asked  by  fathers. 
In  answer  I  would  say,  "  No  matter  what 
your  circumstances  are,  teach  him  a  trade." 
But  you  will  reply,  "  What  trade  shall  I  put 
him  at  ?  Every  trade  seems  to  be  filled  up." 
There  is  one  trade  that  is  never  too  full. 
That  is  the  machine  business.  In  my  mind 
there  is  no  trade  which  offers  the  same  op- 
portunities to  a  smart  boy  with  a  good  com- 
mon school  education.  There  is  scarcely 
any  factory  now  of  any  pretensions,  be  it 
woollen,  wood,  paper,  shoe,  or  printing,  which 
has  not  its  mechanical  superintendent  who 
must  be  a  practical  machinist,  and  must 
thoroughly  understand  the  machinery  which 
he  has  charge  of.  There  is  scarcely  any 
business  in  which  machinery  is  not  in  some 
way  employed,  and  a  man  to  be  a  successful 
manufacturer  should  have  some  knowledge 
of  machinery,  and  not  be  entirely  dependent 
on  employees,   whose  carelessness  might  in 


in  a  few  months  entirely  destroy  valuable 
machinery.  A  great  many  of  the  owners  of 
sugar  plantations  in  Cuba,  are  now  sending 
their  sons  to  New  York  and  other  places  in 
U.  S.,  where  sugar  machinery  is  made,  to 
learn  the  machine-trade,  so  as  to  be  able  to 
superintend  the  working  of  their  plantations. 
This  might  be  done  with  good  results  by 
manufacturers  in  other  lines  in  Canada. 


INJURIOUS  MACHINE  OILS. 

Manufacturers  and  owners  of  machinery 
generally  have  had  a  good  deal  to  say  of  late 
about  inferior  lubricants,  this  class  of  stock 
being,  they  allege,  much  more  common  than 
it  used  to  be.  This  dissatisfaction  on  the 
part  of  consumers  is  usually  visited  on  the 
retailer,  in  the  form  of  withdrawal  from  him 
of  further  trade  in  oils,  if  he  has  been  found 
to  have  sold  what  was  below  standard  stock. 
It  therefore  behooves  the  trader  to  be  on  his 
guard  against  manufacturers  who  sell  oils 
that  are  not  what  they  seem.  There  is  no- 
thing else  so  certain  to  estrange  the  trade  of 
a  manufacturer  as  bad  machine  oils,  because 
these  not  only  serve  him  poorly  as  lubri- 
cants, but  they  damage  his  machinery.  He 
has  to  depend  on  the  honesty  of  the  trader, 
as  he  cannot  satisfactorily  test  the  oils,  and 
if  the  trader  deceives  him  and  also  impairs 
his  machinery,  there  is  no  likelihood  of  fur- 
ther dealings  between  them. 

It  is  known  that  samples  are  carried  and 
exhibited  to  the  retail  trade  of  the  country, 
and  that  orders  are  taken  for  oils  corres- 
ponding to  the  alleged  quality  of  these  sam- 
ples, at  prices  much  below  what  well-known 
manufacturers  ask  for  oils  graded  the  same. 
But  these  cheap  oils  turn  out  badly.  Pos- 
sibly the  first  order  of  the  retailer  may  be 
satisfactory,  the  oil  may  be  what  it  is  repre- 
sented to  be,  but  the  subsequent  orders  are 
filled  with  oil  that  will  drive  away  that  re- 
tailer's customers.     The  low  price  is  inevi- 
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tably  followed  by  low  grade.  The  assurances 
of  the  men  who  show  the  samples,  that  the 
oil  will  be  equal  to  or  better  than  that  for 
which  5  or  10  cents  more  is  paid  to  esta- 
blished makers,  ought  not  to  be  accepted 
without  some  useful  guarantee.  The  thing 
is  not  reasonable  enough  to  be  taken  with- 
out reserve,  and  experience  has  taught  the 
trade  that  it  is  not  safe  to  take  irresponsible 
statements  in  preference  to  the  record  of 
manufacturers  who  have  made  a  reputation 
all  over  the  country.  The  trader  cannot  test 
the  oils.  He  must  be  beholden  to  the  in- 
tegrity of  the  manufacturer  or  his  agent,  and 
he  should  buy  no  oils  from  untried  makers. 
That  is  his  only  safeguard.  To  undertake 
to  judge  for  himself  is  absurd.  The  most 
experienced  manufacturer  may  be  fooled, 
with  all  he  knows  of  gravity,  fire- 
tests,  viscosity,  etc.  It  is  better,  there- 
fore, to  buy  of  houses  that  have  built  up  a 
large  trade,  as  that  can  be  done  only  by 
square  dealing,  and  the  manufacturers  who 
command  such  a  trade  may  be  trusted  to 
have  a  sufficient  insight  into  their  own  inte- 
rests to  know  that  they  can  add  to  it  only  by 
square  dealing.  Buy  your  oil  from  reliable 
houses. 

There  are  many  grades  of  machine  oil, 
light  or  black,  prices  ranging  all  the  way 
from  6c.  to  $i,  and  the  test  ot  service  is  the 
only  means  open  to  the  man  who  is  not  an 
expert,  to  judge  between  oils  that  differ  fully 
20C  in  value. 


DEAD  BEATS  AND  INDIGENTS. 

We  use  the  term  "  dead-beat "  in  a  broad 
sense,  so  that  it  includes  all  people  who  con- 
tract debts  that  they  do  not  pay.  On  ac- 
count of  the  stigma  there  is  in  the  name,  it 
ought  to  be  supplemented  by  another  to  de- 
signate that  class  of  people  who  are  prevent- 
ed from  redeeming  their  credit  by  poverty 
or  other  misfortune.  In  the  same  way  as 
there  should  be  separate  compartments  in 
prisons  for  persons  of  greater  and  of  less  de- 
grees of  viciousness,  so  there  ought  to  be 
distinctions  in  our  epithets  to  label  the  de- 
linquent class.  Not  only  is  it  the  more  mer- 
ciful way  to  treat  the  indigent  debtor  to  as- 
sign to  him  a  separate  term  in  creditors'  par- 
lance, but  it  also  makes  the  term  "  dead- 
beat  "  more  odious  to  exclude  from  its  ap- 
plication any  person  whose  honesty  appears 
to  be  sound.  It  intensifies  the  force  of  the 
word,  and  makes  it  more  deeply  brand  him 
to  whom  it  is  attached. 

The  division  of  worthless  debtors  into  the 
classes  of  the  indigent  who  cannot  pay  and 
the  unprincipled  who  will  not  pay,  is  more- 
over of  value  to  the  trader.  The  man  whose 
will  is  bad  he  can  punish,  recover  from  or 
expose.  The  one  whose  means  alone  are 
bad  he  will  find  it  of  little  service  to  do 
otherwise  with  than  simply  defend  himself. 
With  the  "  dead-beat  "  proper  the  posses- 
sion of  money  is  as  strong  a  deterrent  to  pay 
a   debt   as    the    v. ant   cf    money    is    with 


the  simply  indigent  man.  The  "  deadbeat ' 
feels  that  he  is  so  much  ahead  if  he  can  can- 
sel  a  debt  by  simply  refraining  from  paying  it, 
whileevery  dollar  he  acquires  in  the  meantime 
becomes  dearer  to  him.  Of  all  the  ways  of 
disposing  of  money  in  hand  he  considers  the 
most  unjustifiable  and  foolish  to  be  the  using 
of  it  to  pay  debts,  to  employ  it  upon  dead 
issues.  His  moral  ideas  are  pernicious. 
His  disposition  to  pay  is  weakened,  not 
strengthened,  by  the  acquirement  of  the 
means,  and  on  such  a  man  as  that  the  full 
weight  of  the  opprobrium  there  can  be  put 
in  a  degrading  name  ought  to  be  concen- 
trated. 

It  is  a  natural  enough  thing  for  a  man  to 
pay  money  more  cheerfully  when  he  is  get- 
ting its  equivalent  concurrently,  and  every 
man  is  more  or  less  reluctant  to  give  money 
for  value  received  months  beforehand. 
With  the  "deadbeat"  this  reluctance  be- 
comes evasion  of  the  responsibility,  and  all 
who  deal  with  him  soon  learn  that  there  is 
no  time  so  good  to  get  money  due  from  him 
as  the  moment  of  buying.  With  him  every 
dollar's  worth  got  on  credit  represents  a  dol- 
lar gained. 

A  PLATE   GLASS    SMASH. 

On  Monday  night  The  Toronto  Plate  Glass 
Importing  Company's  warehouse  on  Victoria 
street  gave  way,  and  its  walls  fell  in  on  five 
thousand  dollars'  worth  of  plate  glass  that 
had  beer,  stored  there  but  a  few  days.  This 
building  is  beside  that  in  which  are  the  com- 
pany's offices  and  sample  rooms,  and  was 
never  in  use  before  as  a  glass  warehouse.  The 
company  had  only  begun  to  transfer  to  it  the 
stock  in  their  Front  St.  warehouse,  one  fifth 
of  which  was  moved  when  the  collapse  took 
place.  They  are  well  pleased  that  it  came  as 
early  as  it  did,  as  if  it  had  to  come,  the  longer 
it  was  put  off  the  more  mischievous  it  would 
be,  as  the  more  glass  would  be  in.  It  is 
hoped  that  $3,000  worth  of  the  stock  in  the 
warehouse  maybe  unharmed.  The  cause  of 
the  breakdown  of  the  building  is  unknown 
yet.  A  central  pillar  may  have  had  an  in- 
firm foundation  or  girders  may  not  have  been 
securely  held.  The  accident  will  not  delay 
business  at  all.  Orders  will  be  filled  as 
promptly  as  if  the  building  had  stood.  The 
fire  which  damaged  the  company's  premises 
some  weeks  ago  did  not  cheek  their  trade  at 
all,  and  the  present  mishap  will  not. 


MACHINE  SHOPS  AND  TOOLS. 

It  is  the  dream  of  every  machine  builder 
who  has  grown  with  an  expanding  business 
to  some  day  be  able  to  erect  a  works  which 
shall  faithfully  represent  the  ideas  he  has 
formed  of  what  a  shop  should  be.  He  began 
to  plan  when  he  first  discovered  a  defect  in 
his  present  shop.  His  design  grew  from 
time  to  time  as  his  lack  ot  conveniences  be- 
came evident  and  as  he  learned  of  the  intro- 
duction of  new  appliances,  or  found  that  his 
neighbor  was   producing  better   work  at   a 


cheaper  rate.  Many  times  he  thought  his 
plans  perfected,  as  they  followed  the  latest 
and  best  patterns  as  far  as  the  building  was 
concerned,  and  as  the  equipment  contained 
the  most  perfect  devices  intended  to  expe- 
dite work.  Just  as  many  times  has  he 
altered  his  plans,  being  compelled  to  do  so 
by  the  advent  of  some  more  advanced  idea. 
He  thinks  his  plans  are  now  in  perfect  shape, 
and  he  would  like  to  break  ground  for  a 
model  building.  L°t  him  wait  a  month,  and 
the  chances  are  that  he  will  find  it  necessary 
to  essentially  modify  his  ideas. 

A  shop  intended  to  economically  and  ex- 
peditiously turn  out  a  certain  line  of  work 
can  be  erected  and  equipped  to-day,  and  it 
will  be  in  accordance  in  every  respect  with 
the  best  practice  on  that  date.  Therefore,  it 
will  be  perfect  when  gauged  according  to 
present  standards.  But  that  same  shop  will 
have  to  be  altered  to-morrow  if  it  is  to  con- 
form to  the  latest  practice.  If  all  advance 
in  the  mechanical  world  were  to  cease,  then 
we  shoula  soon  have  perfect  shops  only 
But  as  long  as  improvements  are  hourly 
made  to  facilitate  the  handling  of  material 
in  every  branch  of  every  industry,  just  so 
long  will  it  be  impossible  to  have  perfection. 
So  rapid  is  the  march  of  progress  that  we 
have  no  doubt  it  is  now  absolutely  impracti- 
cable to  establish  a  plant  which  shall,  for 
even  a  short  time,  be  known  to  contain  all 
the  best  appliances  on  the  market. 

Some  time  sincea  shop  was  built  to  satisfy 
the  dream  of  its  designer — a  man  of  long  ex- 
perience in  the  business,  having  an  intimate 
acquaintance  with  every  detail,  and  most 
essential,  having  all  the  capital  needed  to 
truthfully  execute  his  scheme.  A  visit  to  the 
works  before  they  were  fullyoccupied  elicited 
the  remark  that  if  he  had  the  same  thing  to 
do  over  again  he  would  make  some  changes. 
That  might  have  been  an  error  in  judgment, 
but  it  does  not  affect  the  statement  concern- 
ing the  perfection  aimed  at.  A  few  days 
since  we  were  informed  by  the  proprietor  of 
a  mammoth  establishment  that,hada  certain 
appliance  been  on  the  market  when  his  de- 
signs were  made  and  contracts  let,  he  would 
have  substituted  it  for  the  one  he  did  put  in. 
This  shows  an  advance  made  between  the 
time  of  designing  and  executing.  These  illu- 
strations only  emphasize  the  fact  that  the 
march  is  so  rapid  that  it  is  difficult  to  keep 
step. 

The  life  of  tools  and  of  plant  in  machine 
shops  is  certainly  far  longer  than  their  term 
of  utility.  It  has  long  ceased  to  be  piofitable 
or  safe  to  attempt  to  exhaust  the  vitality  of 
machinery.  It  is  antiquated  before  it  is  old, 
and  must  wander  to  the  scrap-heap  to  make 
room  for  more  efficient  and  therefore  neces- 
sary appliances.  Ingenuity  may,  by  modi- 
fications, give  a  new  though  brief  lease  of 
life,  but  those  are  sure  to  steadily  fall  back 
to  the  rear  who  cannot  face  the  hardship  of 
condemning  plant  which  seems  to  have  in  it 
the  capacity  for  much  useful  work. — Metal 
Worker. 


HARDWARE. 


Paris  Green !  Paris  Green ! !  Paris  Green ! ! ! 

We  have  manufactured  this  insecticide  for  many  years  and  our   Paris  Green   is  warranted  the 
best.      Order  early  as  there  is  a  brisk  demand  for  May  delivery. 

Coach  Colors  ground  in  Japan  Gold-Size. 

Hardware  men  should  ask  for  the    "Elephant"   brand — Used  by  the   J.  B.    Armstrong    Manufac- 
turing Co.,  of  Guelph,  who  ship  their  vehicles  all  over  the  world. 
Our  Japan  Colors  will  stand  any  climate. 


FERGUSSON,  ALEXANDER  &  CO., 


Montreal. 


WHAT  ARE 
CALLED    TERNE -PLATES. 

F.  Linwood  Garrison  writes,  in  his  little 
pamphlet  on  the  "Manufacture  of  Tin-Plate:" 
"It  would  seem  about  time  the  public  was 
informed  that  what  is  usually  called  tin,  is 
simply  sheet  iron  coated  with  from  2  to  5 
per  cent,  of  that  metal,  and  that  few  or  no 
articles  of  commerce  are  made  of  the  pure 
metallic  tin  itself.  When  the  iron  sheets  are 
coated  with  an  alloy  of  tin,  and  from  25  to 
60  per  cent,  lead,  they  are  known  as  terne- 
plates,  and  have  a  dull  leady  appearance  as 
compared  with  bright  lustrous  tin-plate. 
Terne-plates  are  usually  used  for  roofing 
purposes,  and  are  not  infrequently  sold  as 
tin-plate  pure  and  simple.  When  used  for 
purposes  other  than  tha  preservation  or  pre- 
paration of  foods,  terne-plate  usually  fulfills 
its  requirements  quite  as  well  as  tin-plate, 
and  has  the  great  advantage  of  cheapness." 


ANOTHER  LOST  ART. 

The  manufacture  of  the  old-fashioned  bel- 
lows nail  seems  to  be  on  the  wane.  It  was 
introduced  into  this  country  from  Belgium, 
where  it  is  now  made  in  considerable  quan- 
tities, although  it  has  alwavs  been  a  peculi- 
arity that  no  one  manufacturer  has  devoted 
his  exclusive  attention  to  it.  The  Belgian 
workman,  anxious  to  add  a  little  to  his  in- 
come aftei  working  hours  are  over,  takes  his 
bar  iron  home,  and  at  his  miniature  forge 
devotes  the  long  evenings  of  winter  to  turn- 
ing out  the  nails.  In  this  he  is  assisted  by 
his  wife  and  older  children.  When  the  win- 
ter has  passed  away,  he  turns  his  attention 
to  his  little  garden  and  the  manufacture  of 
nails  ceases.  The  Belgian  on  his  arrival  to 
this  country  brings  the  customs  of  his  native 
land  with  him,  and  for  a  year  or  two  the 
manufacture  of  bellows  nails  is  carried  on, 
but  he  finally  abandons  it,  leaving  the  busi- 
ness to  be  pursued  by  a  later  arrival.  This 
nail  is  considered  by  the  bellows-maker  to  be 


the  best  adapted  to  the  peculiar  purpose  for 
which  it  is  used  It  is  attached  to  the  bel- 
lows, and  its  large  surfaced  flat  head  binds 
the  leather  closely  to  the  wood,  making  a 
solid,  substantial  contact  through  which  the 
air  cannot  readily  escape. 

The  high  price  of  these  nails,  and  the  diffi- 
culty of  obtaining  them  in  good  quantities, 
has  led  manufacturers  to  adopt  other  meth- 
ods. A  nail  with  a  somewhat  smaller  head 
is  used  with  a  leather  strap  to  bind  the  edges 
of  the  bellows.  The  strap  is  necessary  on 
account  of  the  nail  rusting,  which  in  turn  in- 
jures the  connection  between  the  wood  and 
the  main  piece  of  the  leather.  Latterly, 
Western  manufacturers  use,  instead  of  the 
leather,  a  strap  made  of  wood.  In  this 
mode  of  manufacture  great  care  must  be 
used  to  obtain  thoroughly  seasoned  wood, 
for  the  main  portion  of  the  bellows  frame, 
for  shrinkage  in  the  top  or  bottom  of  it  will 
produce  a  bulging  of  the  strap  and  cause  it 
to  leak. 

This  mode  of  manufacture,  however,  very 
much  cheapens  the  cost  of  bellows,  and  the 
old-time  bellows-maker  has  become  some- 
what disgusted  with  the  turn  in  affairs.  He 
claims,  however,  that  the  new  mode  has 
sacrificed  quality,  thai  the  blacksmith  shop 
is  a  severe  test  on  the  durability  of  the  bel- 
lows, and  in  time  he  will  be  vindicated. 
The  old-time  tack  and  bellows  are  the  relics 
of  hand  work;  the  new  departures  are  ma- 
chine competition.  Which  is  the  better,  it 
would  not  be  safe  to  say  with  the  two  parties 
in  controversy  aggressively  urging  their  dif- 
ferent claims. 

A  great  many  3d  nails  are  used  in  bellows, 
being  preferred  to  tacks,  and  they  are 
handled  very  deftly  by  the  workman.  The 
demand  for  bellows  is  very  large,  although 
the  iron  blower  is  coming  into  use  to  a  large 
extent.  The  blower,  however,  does  not  ac- 
cumulate wind,  but  is  perhaps  more  regular. 

Bellows  are  largely  exported.  An  order 
came  recently  to  a  large  New  York  house 
for  a  shipment  to  China,  the  first  ever  noted 


by  this  house  for  that  country,  although  it 
would  be  a  very  bold  statement  to  say  that 
we  had  never  sent  any  before  to  that  coun- 
try.— Hardware  (N.  Y.) 


THE    STEFANITE     ALUMINUM 
PROGESS 

German  reports  announce  that  the  Ste- 
fanite  aluminum  process  aims  at  introducing 
aluminum  into  iron,  either  in  the  blast-fur- 
nace, the  cupola,  or  the  puddling  furnace. 
During  the  process  of  manufacture  the  libera- 
tion of  aluminum  from  its  ores  goes  on  con- 
currently with  the  manufacture  or  melting  of 
the  iron,  the  newly  formed  metal  being  in- 
stantly alloyed  with  the  iron.  It  is  well 
known  that  a  minute  percentage  of  aluminum 
has  the  effect  of  lowering  the  melting  point 
of  iron  and  steel,  rendering  it  extremely  fluid 
so  that  it  can  be  run  with  great  facility,  with- 
out blowholes.  The  cost  of  the  process  has 
hitherto  rendered  its  adoption  very  slow,  in 
spite  of  the  great  economies  which  have 
been  affected  by  the  various  electric  and 
electrolytic  process  for  the  production  of 
aluminum.  It  is  with  the  intention  of  re- 
ducing this  cost  that  the  Stefanite  process  is 
introduced.  The  trials  which  have  already 
been  made  have  been  conducted  in  Germany. 
The  method  of  operation  consists  in  the 
addition  to  the  iron  ore  in  blast-furnace,  or 
to  the  pig  in  the  cupola,  of  emery  and  alum, 
either  in  powder  or  made  up  into  briquettes. 
It  is  stated  that  the  reaction  of  the  alum  on 
the  emery  gives  rise  to  the  vapors  of  metalic 
aluminum,  which  instantly  alloy  themselves 
with  the  iron.imparting  to  it  tne  improved  qua- 
lities which  have  hitherto  been  gainedbythe 
addition  of  aluminum  in  the  ladle  or  ferru-alu- 
imnum  in  the  crucible.  The  subsequent  blow- 
ing does  not  volatilize  the  aluminum  which 
descends  with  the  iron.  When  the  materials 
are  added  in  the  puddling-furnace,  the  bars 
can  be  hardened  and  tempered  like  steel, 
while  their  tensile  streangth  is  increased. — 
Iron  Industry  Gazette. 


HARDWARE. 


H.  S.  ROWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE. 


37     Front    Street    West, 
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DEAD  SHOT  F.  G. 


Toronto. 
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DEAD  SHOT  F.  F.  G. 


GUNPOWDER.     "American  Dead  Shot."     TRY   IT, 


A    SWEEPING     STATEMENT 
ABOUT  IRON   WARRANTS. 

The  Attorney-General  of  Great  Britain, 
Sir  Richard  E.  Webster,  has  got  into  trouble 
through  an  unguarded  utterance  in  reference 
to  pig  iron  warrants.  The  functionary  in 
question  was  reported  in  the  newspapers  to 
have  said  :  "  More  than  one  member  of  Par- 
liament had  told  him  that  the  spirit  of  gamb- 
ling had  become  prevalent  in  many  of  the 
contracts  made  affecting  articles  of  com- 
merce, and  it  had  been  vouched  for  that 
there  were  more  warrants  for  iron  in  exist- 
ence than  would  represent  three  times  the 
actual  amount  of  that  metal  in  the  ware- 
houses of  the  country."  Connal  &  Co., 
Limited,  the  well-known  firm  of  storekeepers, 
through  their  attorney,  took  Sir  Richard  E. 
Webster  to  task.  The  latter  ultimately  de- 
nied the  accuracy  of  the  report,  asserting 
that  his  remarks  were  of  the  following  tenor  : 
"  What  I  said  was  this,  that  I  was  informed 
that  gambling  transactions  were  largely  in- 
dulged in  in  commercial  matters  ;  that  in  the 
session  of  1890  I  was  consulted  by  a  member 
of  Parliament  of  great  experience  in  the  iron 
trade,  who  informed  me  that  speculative  and 
gambling  contracts  in  iron  for  immediate 
delivery  represented  more  than  three  times 
the  actual  amount  of  metal  represented  by 
bona  fide  warrants  in  existence,  and  that 
legitimate  trade  was  seriously  impeded." 
The  whole  trouble  seems  to  have  grown  out 
of  the  fact  that  the  Attorney-General  con- 
founded brokers'  contract  notes  in  the  sale  of 
pig  iron  with  pig-iron  warrants.  It  is  asserted 
that  within  a  reasonably  recent  period  there 
have  been  contracts  in  existence  representing 
three  times  as  much  Scotch  iron  as  there 
were  warrants  in  existence.  It  has  never 
been  claimed  seriously  by  any  one  having 
knowledge  of  the  English  iron  trade  that 
there  has  been  an  over  issue  of  warrants  ; 
that,  in  fact,  warehouse  receipts  have  been 
fraudulently    issued.       But    it   is   becoming 


more  and  more  the  settled  conviction  in  the 
English  iron  trade  that  warrants  are  used 
merely  as  "  chips  for  gambling,"  and  that 
the  movements  in  warrants  have  no  real  re- 
lation to  demand  and  supply,  but  are  merely 
"  the  evidences  of  the  strength  and  weakness 
of  the  bulls  and  the  bears."  Those  who  are 
engaged  in  legitimate  business  seem  to  be 
more  and  more  impressed  with  the  injury 
which  this  gambling  is  doing  both  to  pro- 
ducers and  consumers,  but  we  fail  to  see  that 
any  practical  steps  have  ever  been  taken  to 
stop  it,  or  that  effective  measures  for  sup- 
pressing the  evil  are  possible. — Iron  Age. 


STRATFORD  PLATE  GLASS 
ASSOCIATION. 

A  useful  institution  in  Stratford  is  the 
Stratford  Plate  Glass  Association.  It  is  a 
purely  local  and  mutual  institution  and  gives 
probably  the  cheapest  insurance  against 
window  breakages  obtainable  anywhere.  The 
annual  meeting  was  held  on  the  (17th) 
in  the  city  hall  building,  with  Mr.  H.  T. 
Barker  in  the  chair.  Mr.  Henry  Gibson,  the 
careful  and  efficient  secretary-treasurer,  was 
re-elected,  as  were  also  Messrs.  J.  M.  Fraser 
and  Thomas  Orr  as  a  managing  committee. 
Mr.  Gibson's  annual  report  was  presented, 
from  which  it  appears  that  during  the  year 
there  have  been  five  accidents  to  plate  glass, 
costing  the  Association  $138.50  to  replace. 
Four  assessments  were  made,  in  all  amount- 
ing to  14  mills  per  square  foot,  upon  the 
members,  realizing  $128.17  ;  for  the  fifth 
breakage  no  assessment  was  needed,  there 
being  sufficient  funds  over  in  the  treasury 
therefor.  There  are  between  forty  and  fifty 
members,  representing  in  all  10,247  square 
feet  of  plate  glass.  When  the  association 
started  in  1885  the  assessments  levied  aver- 
aged 13c.  per  foot  ;  now  they  average  about 
5c.  a  foot.  The  breakages  have  been  only 
fifteen  in  number  in  the  six  years  of  the  asso- 
ciation's  existence.      Stratford   plate    glass 


owners  have  no  use  for  outside  plate  glass 
insurance  organizations.  The  association  is 
going  to  consider  the  question  of  insuring 
glass  against  damage  by  fire  as  well  as  by 
breakage.  It  was  also  resolved  that  the 
entrance  fee  hereafter  be  8  mills  per  square 
foot  of  glass  insured. 


THE  ARMOR  PLATE  TESTS. 

The  official  report  of  the  Board  of  Naval 
Officers  on  the  competitive  trial  of  armor 
plates  has  been  announced  through  the  just- 
published  proceedings  of  the  U.  S.  Naval 
Institute.  Three  plates  were  in  competition, 
one  of  steel,  one  of  nickel  steel,  manufac- 
tured by  Schneider  &  Co.,  Le  Creusot,  and 
one  compound  plate,  manufactured  by  Cam- 
mell  &  Co.,  Sheffield.  After  an  exhaustive 
trial  the  board  placed  the  three  plates  tested 
in  the  following  order  of  merit:  1,  nickel 
steel ;  2,  all  steel ;  3,  compound.  The  com- 
pound plate  was  perforated  by  all  projectiles, 
and  its  steel  face  was  destroyed.  Two  of 
the  shells  passed  completely  through  both 
plate  and  backing.  Both  steel  plates  kept 
out  all  projectiles,  all-steel  plate  showing 
slightly  greater  resistance  than  the  nickel- 
steel  plate,  but  the  former  was  badly  cracked 
by  the  8-inch  shell,  while  the  latter  remained 
uncracked. 

The  projectiles  were  all  Holzer  6-inch 
armour-piercing  shell,  brought  up  to  the 
standard  weight  of  100  pounds  by  filling  them 
with  sand  and  fragments  of  iron.  The  frag- 
ments of  iron  weighed  about  two  ounces 
each.  The  charge  used  was  44^  pounds  for 
each  round  of  brown  prismatic  powder, 
manufactured  by  Messrs,  Dupont.  The 
striking  velocity  was  2055  feet  per  second. 
The  pointing  was  done  by  means  of  central 
cross  hair  sights  in  the  axis  of  bore.  The  gun 
was  fired  by  means  of  friction  primer  and 
long  lanyard.  The  Board  made  a  careful  in- 
spection of  the  plates  and  their  bolts  and 
backing.     The  steel   plate  and  nickel-steel 


HARDWARE. 


CORRUGATED 
STEEL    ZF-A-STZEHSTEIRS. 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


plate  were  secured  to  the  packing  with  12  bolts 
2.26  inches  in  diameter.  The  compound  plate 
was  secured  to  its  backing  by  eight  bolts  3  19 
inches  in  diameter.  The  weight  of  the  steel 
plate  was  20,776  pounds;  nickel  steel  20,679 
pounds,  and  compound  about  20,992. — Iron 
Age. 


AN  EXPERIMENT    IN  CASH 
BUSINESS. 

Two  enterprising  young  men,  says  a  con- 
temporary, one  of  them  a  practical  tinner, 
started  a  hardware,  tinware  and  stove  busi- 
ness in  a  very  small  western  town  a  year  and 
a  half  ago,  their  trade  being  dependent  upon 
the  farming  community.  After  a  short  time 
they  decided  to  do  a  cash  business,  and  to 
draw  custom  from  the  surrounding  country 
they  marked  the  stock  straight  through  at 
an  advance  of  25  per  cent,  above  cost.  They 
found,  however,  that  the  territory  would  not 
afford  enough  business  to  induce  them  to  re- 
main, and  eventually  they  moved  their  stock 
to  another  town  in  the  same  State.  This 
town  was  the  county  seat,  with  a  population 
of  2000  people,  the  surrounding  country  be- 
ing settled  with  a  well-to-do  class  of  farmers. 
The  merchants  of  this  town  had  been  getting 
large  profits  on  their  sales,  and  for  a  new 
firm  to  come  in  with  a  well-assorted  stock  of 
shelf  hardware,  tinware,  bolts,  nails,  rope, 
cutlery,  carpenter's  tools,  steel  goods,  etc., 
marked  at  an  advance  of  only  25  percent, 
above  cost,  naturally  created  some  com- 
motion. For  example,  their  competitors  sold 
wood  smoothing  planes  at  80  cents  each, 
while  the  new  firm  had  the  same  planes 
marked  at  45  cents.  The  new  firm  used  all 
diligence  in  advertising  their  C.O.D.  plan  of 
doing  business,  and  exerted  themselves  to 
their  fullest  extent  to  make  it  a  success.  They 
found,  however,  that  it  was  hard  for  people 
to  change  from  the  old  habit  of  buying  goods 
on  credit.  They  came  to  the  conclusion  that 
a  cash  hardware  business  might  be  success- 
ful where  people  had  a  regular,  steady  in- 
cojne,  but  that  in  a  farming  community  it 
was  not.  As  a  result  they  disposed  of  their 
stock  to  other  parties.  It  would  appear  that 
they  were  justified  in  their  Jecision,  viewing 


the  matter  from  the  standpoint  of  the  follow- 
ing article  on  farmers'  credits  which  appear- 
ed in  an  eastern  paper.     It  says  : 

"  It  is  evident  that  the  plethora  of  stores 
has  increased  competition  to  such  a  pitch 
that  the  farmer  is  practically  master  of  the 
situation.  As  a  consequence,  he  has  en- 
croached little  bv  little,  until  he  now  enjoys 
a  length  of  credit  accorded  to  no  other  class 
of  consumer.  Farmers  alone  are  carried  for 
an  entire  year  in  the  expectation  that  they 
will  pay  up  after  harvest,  and  if,  when  that 
period  arrives,  they  have  not  sufficient 
money  to  meet  their  liabilities,  they  expect 
cheerfully  to  be  carried  another  year,  confi- 
dent in  the  fact  that  if  they  find  it  incon- 
venient to  pay  their  bills,  it  is  out  of  the 
question  to  put  pressure  on  them.  In  fact, 
they  have  become  accustomed  to  being 
behind  a  year  in  their  payments  and  the 
moment  they  do  pav  up  for  the  past  year  they 
start  in  tobecarriedoverthe  next.  If  they  have 
any  surplus  left  they  do  not  devote  it  to  paying 
current  liabilities,  but  seek  to  make  money 
by  some  outside  investment,  secure  in  the 
fact  that  they  can  always  get  credit,  and  that 
if  the  next  harvest  prove  a  poor  one  and 
they  cannot  pay  up,  the  burden  of  their 
living  expenses  will  fall  on  the  storekeeper 
and  not  on  themselves." 

But  perhaps  there  are  among  our  readers 
others  whose  experience  in  this  respect  has 
been  more  satisfactory.  Long  credits  are 
one  of  the  trials  of  hardwaremen  as  well  as 
other  merchants  in  many  parts  of  the  country, 
and  the  trade  would  be  interested  in  any 
hints  as  to  how  the  difficulty  may  be  success- 
fully met. 


SIMPLE  METHOD 
OF  TOUGHENING    CAST    IRON. 

A  very  simple  method  of  toughening  cast 
iron,  recently  introduced  by  Mr.  A.  Jepson, 
of  Arcade  Chambers,  Manchester,  and  which 
was,  in  the  first  place,  designed  chiefly  for 
the  bottom  and  side  plates  of  ordinary  ovens, 
has  since  been  further  developed  for  appli- 
cation to  a  variety  of  other  purposes,  and 
some  brief  notice  of  the  invention  will  be  of 
interest.  The  foundation  of  the  patent  is, 
that  with  certain  proportions  of  thick- 
ness of  wrought  iron  to  certain  pro- 
portions of  thickness  to  cast  iron,  a 
complete  fusion  or  amalgamation  of  the 
metal    takes     place     without     altering    the 


consistency  of  the  wrought  iron  and  without 
chilling  the  cast  iron,  and  the  process  is  ap- 
plicable to  almost  all  cast  iron  in  which 
lightness  and  special  strength  are  required. 
For  instance,  a  piece  of  cast  iron  %  inch 
thick,  with  a  core  of  27-inch  wire  gauge 
wrought  iron  perforated  sheet  placed  in  the 
center,  is  increased  in  strength  six  times,  and 
the  plate  is  equal  to  cast  iron  of  fully  an  inch 
in  thickness.  Recently  the  process  has  been 
applied  to  the  casting  of  large  drain  pipes  to 
which  great  damage  is  frequently  done  in 
transit.  By  inserting  a  core  of  thin  wrought 
iron  into  the  castings  of  these  pipes,  they 
have  been  so  strengthened  that  the  liability 
to  fracture  in  carriage  has  been  reduced  to 
a  minimum.  Another  application  of  the 
process  is  for  toughening  the  ash  plates  in 
front  of  boilers  on  board  ship,  these  plates 
frequently  getting  nearly  red  hot,  are  conse- 
quently subject  to  fracture  upon  coming  in 
contact  with  water,  but  by  the  adoption  of 
Mr.  Jepson's  toughening  process  this  danger 
has  been  entirely  overcome.  In  the  manu- 
facture of  oven  plates  it  has  been  found  that 
a  thin  sheet  of  wrought  iron  of  27-inch  wire 
gauge  put  inside  a  %-m^sx  plate  so  toughens 
the  iron  as  to  render  the  plate  practically 
unbreakable  by  fire.  The  process  has  also 
been  applied  to  the  manufacture  of  the  bot- 
tom plate  in  hydraulic  presses,  where  the 
severe  strain  frequently  causes  those  plates 
to  snap  in  two.  The  process  of  manufacture 
of  such  plates  is  to  place  two  cores  of  24-inch 
wire  gauge  sheets  every  two  inches  apart 
through  a  6-inch  plate,  thus  forming  five 
layers,  and  the  additional  strength  thus 
secured  is  sufficient  to  render  the  press  bot- 
tom unbreakable.  The  thin  sheets  used  for 
inserting  in  the  castings  are,  we  learn,  very 
fine  steel  or  wrought  iron  with  a  thin  coating 
of  tin  ;  and  as  these  can  be  blocked  into  any 
shape,  they  can  be  readily  covered  by  the 
metal  in  almost  every  form  of  ordinary  cast- 
ings.— [Glasgow  Engineer. 


Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


HARDWARE. 


The  Master  Plumbers  of  Buffalo  are  on 
-the  right  track  with  regard  to  bidding  on 
sanitary  work.  There  has  been  altogether 
too  much  "  tunny  business "  in  reference  to 
sub-contracts,  and  not  alone  in  Buffalo. 
When  a  man  goes  to  the  trouble  to  prepare 
a  bid  and  work  out  details  of  cost,  etc.,  at  the 
invitation  of  an  architect  or  contractor,  it  is 
not  very  pleasant  to  know  that  it  was  all  labor 
in  vain,  and  that  the  architect  or  superin- 
tendent had  decided  in  advance  as  to  who 
the  successful  bidder  would  be.  The  Buffalo 
boys  have  apparently  had  enough  of  this 
"cat's-paw"  system  of  doing  things,  and  at 
a  special  meeting  of  their  association,  held 
at  their  rooms  on  the  28th  ult.,  adopted  the 
following  resolution  : 

"Resolved,  That  on  and  after  the  first 
day  of  February,  1891,  no  member  of  the 
Master  Plumbers'  Association  shall  submit 
tenders  in  architects'  offices  for  plumbing, 
drainage  and  gas-fitting,  nor  upon  architects' 
or  superintendents'  specifications,  nor  upon 
any  specified  work  that  is  submitted  for  com- 
petition, unless  the  bids  are  to  be  received  at 
a  stated  time  and  opened  in  the  presence  of 
the  bidders.  "  L.  P.  Beyer,  "  President. 
"  Charles  Geiger,  Sec." 

This  is  just  about  right  and  very  sensible, 
and  we  hope  to  be  able  to  record  the  adop- 
tion of  a  similar  resolution  by  some  of  the 
other  big  associations  throughout  the  coun- 
try.— Sanitary  Plumber. 


facing  inward,  through  which  sheets  of  salt 
water  are  projected  toward  the  center  of  the 
shaft,  forming  a  spray  through  which  the  air 
is  drawn  and  cleared  of  its  impurities  and  at 
the  same  time  impregnated  with  a  very 
agreeable  and  refreshing  salty  odor  that  re- 
minds one  of  a  sea  breeze.  From  the  bottom 
of  the  shaft  the  air  is  forced  through  a 
chamber  lined  with  radiators.  As  the  air 
comes  in  contact  with  these  it  becomes 
heated,  after  which  it  is  distributed  through 
the  opera  house  and  other  parts  of  the  build- 
ing. The  chamber  or  passage-way  through 
which  the  air  is  forced  winds  around  in  a 
circle,  the  radiators  being  placed  on  the  outer 
side  so  that  the  current  of  air  is  forced  against 
them  during  its  entire  passage  through  the 
chamber.  To  provide  the  salt  water  or  brine 
for  forming  the  spray  there  is  a  tank  built  in 
the  basement  floor  which  is  filled  with  a 
mixture  of  water  and  rock  salt.  This  brine 
is  kept  in  circulation  by  a  low  service  pump, 
and  is  frequently  renewed,  as  the  accumula- 
tion of  soot  and  dust  would  soon  render  it 
foul,  for  the  Chicago  atmosphere  is  not  the 
purest,  even  in  the  night  time." 


MODEL  HEATING  AND  VENTILATING 
PLANT. 

The  Master  Steam  Fitter  prints  an  article 
descriptive  of  the  steam  plant  of  Chicago's 
largest  hotel,  the  Auditorium.  We  take  the 
following  from  it  : 

"  The  heating  is  done  by  low-pressure  ex- 
exhaust  steam  through  both  direct  and  in- 
direct systems,  the  engines  and  pumps  ex- 
hausting into  a  receiver  from  which  the  heat- 
ing mains  are  run  to  the  top  of  the  building, 
the  distribution  being  from  there  downward. 
For  convenience  in  making  repairs  and 
changes  the  system  is  divided  off  into  divis- 
ions similar  to  that  in  use  in  the  other  portion 
of  the  building.  A  system  of  equalizing  traps, 
which  are  automatic  in  their  action,  is 
utilized  to  maintain  an  equal  pressure  in  all 
parts  of  the  system.  In  the  ventilating  of  the 
building  there  are  some  interesting  features, 
as  electric  motors  are  used  quite  extensively, 
but  the  main  portion  of  the  air  is  circulated 
by  a  ten-foot  ventilating  fan  run  by  a  straight 
line  engine  through  rope  transmission.  The 
air  is  drawn  in  through  an  air  shaft  opening 
out  at  the  top  of  the  building  sixty  feet 
above.  The  air  shaft  is  about  ten  feet  square, 
and  around  the  sides  at  intervals  of  a  few 
/eet  are  water  pipes  having  slotted  openings. 


nomical  ?  That's  our  strong  point,  ma'am. 
We  claim  that  the  stove  will  heat  four  times 
the  surface  with  one  ton  of  coal  that  any 
other  stove  will  with  three.  It  feeds  and 
regulates  itself.  Any  child  can  run  it.  No 
gas  can  escape  when  the  stove  is  closed.  All 
its  parts  are  handy  to  be  got  at,  and  by  no 
possibility  can  any  accident  occur.  It  lights 
a  room  so  that  no  lamp  is  needed,  saves 
enough  in  coal  to  buy  all  your  meat  and 
potatoes,  and  when  not  in  use  as  a  stove  we 
have  a  music  box  to  go  inside  of  it.' 

"Poor  fellow  !"  sighed  the  coroner,  as  he 
bent  over  him  in  pity.  "This  was  the  song 
he  was  compelled  to  sing  to  earn  his  daily 
bread,  and  we  who  were  near  him  knew  that 
the  end  must  finally  come  It  has  come.  He 
did  not  want  to  live  any  longer,  and  none  of 
us  can  blame  him.  I  will  turn  the  body  over 
to  the  undertaker.  The  jury  could  only  find 
that  he  died  of  a  broken  heart." 

SITUATION  WANTED. 


DIED    OF    A    BROKEN    HEART. 

They  had  lifted  the  body  out  of  the  canal, 
says  the  Sun,  and  a  dozen  of  us  stood 
around  it  when  the  coroner  came.  He 
glanced  at  the  face,  asked  who  first  saw  the 
body,  and  then  said  : 

"  I  have  expected  this  for  a  year  or  more. 
Poor  fellow  !    No  inquest  will  be  necessary." 

"  But  isn't  it  a  case  of  suicide  ?"  asked  one 
of  the  crowd. 

"  Certainly." 

"And  shouldn't  you  investigate  the  causes 
which  drove  him  to  the  rash  act  ? 

"  I  know  them  already.  He  was  a  clerk 
in  a  hardware  store  next  to  my  office.  Last 
summer  he  got  charge  of  the  stove  depart- 
ment. A  hundred  times  did  I  hear  him  re- 
peat : 

"  '  A  base  burner  ?  Certainly,  ma'am — ■ 
right  this  way.  Presume  you  saw  our  ad- 
vertisement last  Sunday.  The  climax  of 
base  burners  has  at  last  been  reached.  Here 
it  is,  ma'am — oui  "Acme."  Isn't  it  a  beauty? 
Everything,  outside  of  the  grate  and  windows, 
made  of  solid  nickel,  and  warranted  not  to 
turn  black.  It's  as  handsome  as  a  painting, 
and  lots  of  people  who  can't  afford  a  piano 
are  buying  the  stoves  simply  as  a  parlor 
ornament.  What  would  our  grandfathers  and 
grandmothers  say  if  they  could  step  from 
their  graves  and  behold  a  picture  like  this  ! 
We  had  ladies  come  in  here  and  ask  per- 
mission to  sit  down  and  criticise  the  stove  as 
a  work  of  art,  the  same  as  they  would  a  piece 
of  statuary  or  a  painting. 

"'And  now  for  the  interior.  This  is  the 
fire  pot,  as  you  will  see.  As  soon  as  com- 
bustion takes  place  the  hot  air  is  drawn  down 
through  these  flues,  passed  twice  around  the 
base,  passes  over  the  live  fire  to  be  reheated, 
and  finally  escapes  by  the  flue  when  it  has 
no  further  value  as  a  heating  power.     Eco- 
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Geo.  F.  Bostwick. 


OFFICE   FURNITURE, 

CHURCH    FURNITURE. 

HALL  SEATING, 

OPERA  CHAIRS. 
Best  School  Desks  in  Canada. 

Manufacturer  of  Amberg's  Patent  Peerless 
Cabinet  Letter  Files.  Fire  and  Burglar  Proof 
Safes,  Vault  Doors,  etc. 

GEO.  F.  BOSTWICK, 

24  West  Front  St.,  Toronto. 

E.  R.  C.  CLARKSON 

TRUSTEE  AND  RECEIVER 

In   affiliation    with  TORONTO, 

JNO.  B.  CLARKSON 

Temple  Buildings,   -    -    -    MONTREAL. 

Correspondents  at  London,  Glasgow,  Birming- 
ham, Huddersfield,  Manchester,  Liverpool, 
Winnipeg.  iSW A  special  Accountancy  Depart- 
ment of  the  business  has  recently  been  formed 
under  the  management  of  Mr.  W.  H.  CROSS 
and  a  staff  of  able  assistants.  All  professional 
work  will  receive  prompt  and  careful  attention 

GREEN  SEAL  BRAND 

PURE  WHITE  LEAD. 

We  are  just  in  receipt  of  the  following  un- 
solicted  testimonial  : 

"  Your  Green  Seal  White  Lead  is  in  every  way 
found  to  be  as  good  as  quoted  "  Pure  "  and  we 
find  it  to  work  well  and  cover  a  large  surface. 
It  is  the  cheapest  lead  for  us  to  use  on  this 
account.    Yours  truly, 

FOSTER  BROS.,  Painters, 

Nanaimo,  B.C. 


WALTER  H  GOTTINGHAM  &  GO,, 

56  St.  Peter  St.   MONTREAL, 

Sole  Proprietors  Green  Seal  White  Lead. 


HARDWARE. 


There  is  talk  of  the  Safety  Barb  Wire 
Company,  Toronto,  Can.,  starting  a  mill  in 
Denver,  Colo.,  to  cost  $250,000. 

Messrs.  Gies  &  Walford,  Berlin,  are  push- 
ing young  men  in  the  stove  and  tinware  line, 
and  have  all  the  work  they  can  do.  They 
keep  a  general  assortment  of  stoves,  includ- 
ing those  of  the  latest  and  most  improved 
designs. 

Merchant  &  Co.,  importers,  manufacturers 
and  dealers  in  metals,  Philadelphia,  Pa.,  with 
branch  houses  in  London,  New  York,  Chi- 
cago and  Kansas  City,  issue  a  handsome 
souvenir  booklet,  entitled  "A  Midsummer 
Night's  Dream."  Puck's  train  of  elfs  in  this 
pretty  little  book  are  the  brownies  we  see  so 
mu:h  of  in  these  days,  and  are  not  repre- 
sented in  song  or  dialogue,  but  in  a  series  of 
pictures  admirably  adapting  the  manikins  to 
the  modern  work  of  advertising. 

Two  young  mechanics  at  Waterbury, 
Conn.,  have  luckily  hit  upon  a  process  by 
which  aluminum  may  be  welded,  and  they 
are  now  on  the  high  road  to  fortune  and  to 
fame,  having  already  received  offers  for  their 
patent  in  some  instances  said  to  be  fabulous. 
Heretofore  aluminum  has  had  to  be  riveted, 
because  the  flux  would  run  off  the  metal  like 
water.  In  the  fortunate  discovery  mentioned 
the  welded  parts  were  put  to  a  strain  of  1,100 
pounds  and  remained  firm. 

The  linseed  oil  men  met  in  New  York  the 
other  day  and  put  up  prices.  The  new  scale 
of  rates  adopted  to  take  effect  immediately, 
involves  an  advance  of  about  one  cent,  per 
gallon.  The  concerns  represented  have  a 
capital  of  about  $25,000,000,  and  are  claimed 
to  include  all  the  linseed  oil  houses  of  any 
importance  in  the  country  except  three  or 
four  These  have  been  taken  care  of,  how- 
ever, in  the  arrangement,  and  they  are  ex- 
pected to  fall  into  line. 

The  merchants  of  S'urgeon,  Mo.,  have 
entered  into  an  agreement  to  follow  and 
enforce  the  cash  system  for  one  entire  year. 
Anyone  caught  trusting  is  to  forfeit  all  his 
outstanding  accounts.  Now  we  shall  be 
able  to  judge  of  the  merits  of  an  universal 
cash  system.  As  goes  business  in  Sturgeon, 
so  would  go  business  in  almost  any  other 
locality  under  similar  circumstances.  Let 
all  cash  and  credit  cranks  keep  an  eye  on 
Sturgeon. — St.  Joseph  Journal  of  Commerce. 

Hymen  Bros.  &  Chamberlain,  Berlin,  have 
dissolved  partnership.  One  Mr.  Hyman 
and  Mr.  Chamberlain  have  sold  their  inter- 
est to  the  other  Mr.  Hymen,  and  Mr.  M  irtin 
Blain,  Toronto.  The  former  is  well  known 
in  Berlin.  Mr.  Blain  has  been  in  Rice, 
Lewis  &  Sons  here  for  the  past  few  years, 
and  was  in  business  in  Uxbridge  as  a  mem- 
ber of  the  firm  of  Speers  &  Blain.     He  was 
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WROT  IRON  PIPE 


FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only. 
Length  tested  before  leaving  our  Mill. 


Every 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE  :     H  .  D 

43TOur  name  is  stamped  on  every  pipe. IBS 


BEST  PIPE  IN  THE  MARKET. 

SIMMONS, 

74  York  St.,  Toronto. 


also  in  the  employ  of  Henry  Jones,  Ux- 
bridge and  Ross  &  Allan,  Toronto.  All  who 
know  the  two  members  of  the  new  firm  pre- 
dict for  them  a  most  successful  business. 

In  the  Manufacturers'  Gazette,  Boston, 
Mass.,  a  foundryman  expresses  a  desire  to 
hear  from  his  fellow  craftsmen,  directly  to 
the  point,  why  it  is  that  while  in  other  lines 
of  industry  rapid  progress  has  been  made.the 
foundry  of  to-day  is  practically  the  same  in 
every  respect  as  the  foundry  of  a  hundred 
years  ago?  The  writer  reminds  his  fellows 
that  the  machinist,  the  wood-worker,  the 
blacksmith  and  others,  have  developed  their 
art,  have  their  trade  papers,  their  books  and 
their  lectures  ;  but  the  foundryman  appears 
to  be  making  no  progress  and  is  being,  in 
fact,  left  out  in  the  cold.  The  enquiry  is 
pertinent,  and  the  accompanying  suggestion 
is  equally  good,  that  "foundrymen  should 
wake  up  and  join  the  procession." 

We  have  received  a  copy  of  the  annual  re- 
port of  the  Toronto  Board  of  Trade  for  the 
year  1890.  It  contains  a  list  of  the  officers 
committees  and  trade  sections  for  the  pre- 
sent year,  of  the  names  of  members  de- 
ceased in  1890,  the  reports  of  the  president, 
treasurer,  secretary  and  trustees,  and  a  list 
of  the  members  of  the  Board.  In  addition 
there  is  a  lot  of  useful  miscellaneous  statistics 
relating  to  the  failures,  post  office  returns  and 
export  and  import  trade  of  Toronto,  an  ac- 
count of  Toronto's  foreign  commerce,  and  a 
statement  of  dutiable  and  free  imports.  The 
volume  contains  71  pages  of  well  presented, 
lucidly  arranged  matter,  is  well  printed,  and 
has  a  tastefully  designed  cover,  on  which  is 
a  picture  of  the  beautiful  Board  of  Trade 
building. 
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When  writing  to  our  advertisers  please  inclose 
the  above. 


UPHOLSTERERS  HAMMERS 


;? 


Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 


The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R,  DENNIS,  London,  Ont. 


HARDWARE. 


A  GOOD  SALESMAN. 

Mr.  Lawrence  Abbott  has  been  interview- 
ing Mr.  Lawson  Valentine  as  to  the  essential 
qualities  which  a  salesman  should  possess. 
The  following  is  extracted  : 

Mr.  Abbott — What  do  you  think  is  the  first 
essential  quality  a  salesman  should  possess  ? 

Mr.  Valentine — He  should  tell  the  truth. 

Mr.  Abbott — Do  you  mean  to  his  employer 
or  to  his  customers  ? 

Mr.  Valentine — To  his  customers.  That 
is  the  basis  on  which  merchants  all  round 
the  world  maintain  themselves  and  establish 
themselves  as  merchants.  Truth  underlies 
all  leading  characters. 

Mr.  Abbott — Which  would  you  say  was 
the  next  requisite  quality  for  a  salesman  to 
possess  ? 

Mr.  Valentine — Steadfastness  of  purpose. 
"  Stick-to-it-iveness."  The  goal  of  your  am- 
bition fixed,  make  a  "  bee  line"  for  it.  Dis- 
cussion as  to  likelihood  of  success,  a  waver- 
ing purpose,  indicates  a  shifting  policy.  A 
man  must  believe  in  the  goods  he  is  trying 
to  sell  before  there  is  a  possibility  of  his 
making  a  market  for  them,  and  then  he 
must  be  capable  of  steady  and  persistent  ap- 
plication— for  years,  if  necessary.  These 
make  the  road  to  success.  The  ruyal  road 
to  selling  is  the  same  as  the  "  royal  road  to 
learning" — there  is  none. 

Mr.  Abbott — You  have  said  that  the  great 
thing  was  to  make  customers  and  not  to 
make  sales. 

Mr.  Valentine — When  we  send  out  a  sales- 
man we  do  not  want  him  to  undertake  to  sell 
goods  as  much  as  we  want  him  to  make  cus- 
tomers. For  a  salesman  a  good  ear  is  a 
pretty  good  thing  to  carry  round — to  hear 
what  his  employer  has  to  say,  and  also  to 
hear  what  his  customer  has  to  say,  and  then 
to  make  a  good  joint  in  supplying  their 
wants.  In  the  long  run  it  is  the  truth  that 
wins  and  holds  the  customer,  and  the  hold- 
ing is  the  most  important  part. 

The  salesman  could  not  do  better  than  to 
copy  the  qualities  of  good  merchants,  wher- 
ever he  may  find  them,  for  the  salesman  is  a 
travelling  merchant  or  will  become  one.  He 
is  nothing  more,  and  nothing  less,  only  as  he 
makes  it  less.  When  you  get  right  down  to 
it,  truth  is  the  "keystone,"  and  truth  means 
genuineness,  naturalness.  Then,  of  course, 
it  is  necessary  to  have  all  the  other  stones  of 
the  arch  in  harmony  with  the  "keystone;" 
they  must  be  of  equally  good  material.  A 
builder  would  reject  a  flawy  piece  ot  granite, 
and  would  say  :  "  Thii  won't  do,  give  me  a 
sound  piece,  for  the  arch  is  to  be  of  sound 
material,  from  the  ground  up." 

Stick-to-it-iveness — That  is  great  power. 
Two  years  would  be  represented  by  recep- 
tivity. A  man  to  be  a  successful  salesman 
must  have  personal  qualities  that  will  attract 
his  customers,  or,  as  I  said  before,  all  the 
other  stones  of  the  arch  must  be  as  good  as 
the  "key-stone."  He  must  have  good  fellow- 
ship, be  affable;  he  must  have  personal  mag- 


netism. Now-a-days,  the  road  is  the  only 
place  to  learn  the  business,  while  the  store 
used  to  be  the  school.  Now  the  store  is 
second  in  importance  to  the  road.  Look 
through  Smiles'  books  and  you  will  see  there 
the  characteristics  which  I  mean  elaborated 
more  in  detail. 

The  great  thing  is  to  tell  the  truth.  You 
cannot  make  sales  until  you  make  customers, 
and  you  make  a  customer  by  getting  his 
confidence  and  good  will.  You  must  make 
him  like  to  see  you  come  in,  and  if  you  can 
make  him  like  you  well  enough,  he  will  strain 
a  point  and  give  you  an  order.  Most  cus- 
tomers will  do  this  if  they  like  the  salesman 
and  are  satisfied  wifh  his  goods.  Other 
things  being  equal,  the  customer  will  give 
his  order  to  the  man  who  has  his  good  will 
personally,  and  this  same  thing  is  true  of 
every  employee.  When  a  book  keeper 
begins  he  is  perhaps  green;  he  does  not 
"get  there;"  but  if  he  is  the  right  man  for  the 
place,  you  will  see  him  making  every  effort, 
taking  every  pains,  sparing  no  work  in 
order  to  "  get  there,"  and  that  is  the  way  the 
successful  man  does  •'  get  there."  A  sales- 
man reports  that  he  has  not  sold  anything; 
we  care  nothing  about  that.  But  we  want 
to  know  that  he  is  making  every  effort  to  fill 
his  place,  and  to  lay  the  right  foundation  for 
selling  something.  His  mind  must  be  on  his 
work;  if  it  is  not,  he  cannot  do  that  work,  no 
matter  what  it  is. 


THE  RULING  PASSION. 

A  hardware  salesman  who  travelled  for 
several  years  fora  prominent  hardware  house 
in  Montreal  left  his  five  hundred  pounds 
of  excess  baggage  and  settled  down  midst 
the  scenes  of  his  boyhood  in  a  well-known 
town  on  the  Goderich  branch  of  the  Grand 
Trunk  Railway. 

In  a  very  short  time  his  popularity  secured 
him  the  position  of  Mayor.  His  elevation 
now  entailed  a  closer  insight  into  Coke  and 
Blackstone  and  into  the  Revised  Statutes 
than  he  had  been  wont  to  boast,  for  he  had 
frequently  to  sit,  no  more  on  the  "cold 
charity"  of  a  galvanized  iron  sample  trunk, 
but  "on  the  bench." 

One  of  his  first  cases  was  that  of  an  in- 
veterate toper  who  had  frequently  been  dis- 
charged "with  a  caution."  On  this  occa- 
sion our  ex-traveller  braced  himself  some- 
what after  this  fashion  : 

"  Prisoner  at  the  bar !  You  seem  to  be 
case-hardened  and  a  pretty  tough  sample. 
Have  a  care  lest  you  are  not  overstocked 
with  a  %  coil  chain  and  despatched  to  the 
granite  city  on  the  Grand  Trunk  Railway, 
where  your  escort  will  call  out  '  Kingston  ! 
change  clothes  for  three  years.'  However, 
I  will  give  you  one  more  chance.  Thirty 
days  or  5  per  cent,  off  for  cash.  Call  up  the 
next  case  !" 


Soap  and  water  are  cheap,  but  soil  on    goods 
is  expensive. 


A  'eather  duster  disperses  but  does  not  remove 
tb  e  dust  from  the  store. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 


MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

MANUFACTURERS  OF 

SAFETY  ELEVATORS,  """WEa-d 

ELECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  this  paper.  TORONTO  OFFICE :  74  YORK  ST. 

PAINTED  SCREEN  WIRE  CLOTH. 

Painting  and  Quality  unexcelled. 

SPECIAL  SAND  SCREENINC  CLOTH,  JAPANNED  HARDWARE  GRADE  WEBS, 

LATH  CLOTH  and  special  strong-  power  Loom  Webs. 
Manufactured  by 

THE  B.  GREENING  WIRE  CO.,  LTD., 

Hamilton,  Canada. 

J3end  for  Catalogue. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 

THE    BEST  IN  THE   MARKET. 
OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


THE 


NORTHUMBERLAND  PAPER  *  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and  Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


&  L,  SAMUEL  BENJ 


& 


D 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


If  orders  are  now  sent  in  with  specifications  we  oan  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty). 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  good  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Feb.  26,  1891. 
There  is  but  little  to  say  in  relation  to  the 
market  for  heavy  material  just  at  present, 
for  there  is  nothing  doing  in  any  particular 
line,  while  the  absence  of  negotiations  on 
account  of  future  delivery  adds  to  the  dull- 
ness. In  iron  and  its  allied  lines  there  is  a 
small  jobbing  business  in  progress,  but  that 
is  all,  no  line  showing  any  particular  activity 
and  the  same  has  to  be  said  of  chemicals, 
paints,  oils,  etc.,  etc. 

IRON  AND  HARDWARE. 
The  week  has  witnessed  few  changes  in 
this  branch,  for  business  has  been  small  and 
inconsiderable  in  all  lines,  buyers  generally 
maintaining  their  attitude  cf  caution.     Pig 
iron  remains  as  before,  the  only  transaction 
that  we  hear  of,  in  fact  the  only  one  for 
weeks  was  the  sale  of  a  small  lot  of  Sum- 
merlee  ex  store  at  $23.      Advices  from  the 
other  side  are  of  the  same  tenor,  and  we  do 
not  hear  that  any  business  is  being  done  in 
this  connection  for  future  delivery  as  far  as 
this  market  is  concerned.      In  fact  the  fur- 
naces are  only  commencing  to  blow  in,  so 
that  the  position  is  not  a  settled  one  as  yet. 
In  manufactured  iron  there  is  no  change  to 
note,  nor  any  business  of  importance.     Bar 
iron   runs    about    $2.20    for   domestic   and 
nothing    new   is   advised    over    the    cable. 
Hoops  and  bands  are  as  before,  advices  from 
primary  markets  continuing  firm   as  noted 
last  week.      In  tin  plate  the  demand  is  mo- 
mentarily moderate,  as  buyers  are  holding 
off  while  holders  remain  as  firm  as  ever.  As 
we  noted  last  week,  stocks  here  are  well  re- 
duced and  consist  only  of  charcoal,  and  buy- 
ers can  only  fill  their  wants  at  an  outside  fig- 
ure.    We  do  not  hear  of  any  business  of  im- 
portance, unless  a  few  jobbing   sales  can  be 
called  such,  for  one  broker  who  had  a  fair 
order  to  fill  tried  to  do  it,  unsuccessfully, 
buyer  and   seller  being  apart.     We   quote 
$4.75   as   an   extreme  inside   price.     Terne 
plates  are  working  upwards  as  we  noted  last 
week    but  no  spot   business  of  importance 
can  be  mentioned.    There  is  nothing  special 
to  note  with  regard  to  copper,  lead,  or  tin, 
which  rule   about  the  same.      The  only  sale 
transpiring  worthy  of  note  was  a  50  ton  lot 
of  pig  lead,  which  was  turned  over  at  $3.50. 
NAILS. 
Makers  do  not  appear  to  have  commenc- 
ed operations  in  earnest  as  yet,  but  are  wait- 
ing for  the  elections,  while  jobbers  are  only 
doing  a  small  hand  to  mouth  trade. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg   2  40 

8  dy  to    9  dy,       "  ....  2  65 

6  dy  to   7  dy,      "  ....  2  90 

4  dy  to    5  dy,         Am.  pat            315 

3  dy,  hot  cut,  per  keg,  Am.  pat   3  90 

3  dv  fine  hot  cut,        "                   5  4° 

4  dy  to  5  dy,  cold  cut,  Can  pat 2  90 

3  dy,  cold  cut,  ....  3  4o 

2  dy,  hot  cut,  nails     "                  5  6o 


Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2  50  $315 

9  dy          "            "       275  3  45 

8  dy          "            "       2  75  3  7o 

7dy          "            "       3  °°  4  00 

6  dy          "            "       3°°  4  3° 

5  dy          "            "       325  4  3° 

4  dy          "            "       325  4  60 

3  dy          "            "       4  00  5  so 

3  dy  fine  "            "       5  5°  6  6o 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  5° 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8dy@9dy,       "  3  J5 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,  "        " 2  45 

COMMON    FLOUR    BARREL   NAILS. 

Y%  inch,  per  keg $4  7° 

!       "  "        410 

1  y8  "       "      4  40 

Finishing  nails  65c.    per  keg   over   same 
size   hot  cut,    viz.,    from  $6.35   for  inch    to 
$3.40  for  3-inch    per   100  lbs.     Clinch  and 
heavy  clinch  nails  from  $6.35   for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.     Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.     Horse  nails,   No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.     Terms— 
M  brand  in  100  box  lots   50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots   50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.     P.  D.  brand  similar  terms. 
CHEMICALS. 
The  market  is  a  dull  one,  in  fact  if  a  small 
jobbing  movement   is  not   considered  there 
is  no  business  to  note.  Buyers  pursue  an  in- 
differant  course,  but  we  note   no  change  in 
values  the  tone  remaining  steady.  Bleaching 
powder  is  unchanged  at  $2.50  and  the  same 
may  be  said  of  all  other  heavy  chemicals. 
PAINTS  AND  OILS. 
There  is  only  a  jobbing  movement  to  note 
in  this  market  so  that  there  are  no  notable 
features  to  mention.     Oils  remain  as  before 
cod  40  to 45c.  and  steam  refined  seal  52^  to 
S7)4c.     Linseed  is  unchanged  the  same  re- 
mark applying   to  castor  and    cod   liver  oil. 
Leads  rule  :     White,    $6.25    to  $6.75  ;  No. 
1,  $5.25  to  $5.50;  No.    2,  $4.50;  No.  3,  $4-25; 
dry  white,  6  to  6yic.  ;  do.  red,  \Yz  to  5c. 
GLASS. 
This  article  shows  no  change,  and  there  is 
only  a  small  jobbing  movement  at  unchang- 
ed prices.      We  quote  $1.50  to  $1.60  for  first 
and  second  breaks. 

NAVAL  STORES. 
Turpentine  is  the  only  line  for  which  there 
is  any  present  demand,  other  lines  are  flat. 
We  quote  : — Turpentine,  60  @  61c;  rosins, 
$2@$4.25,  as  to  brand;  coal  tar,  $3.70  to 
$3.80;  cotton  waste,  ^%z.  for  colored,  and 
7@ioc.  for  white;  oakum,  $}4@7/4c.;  and 
cotton  oakum,  10  @  12c. 

PETROLEUM. 
This  market  continues  unsettled  with  job- 
bers and  refiners  pursuing  their  cutting  tac- 
tics as  of  yore,  and  while  12c.  is  quoted  at 
Petrolea  sales  are  being  made  below  this 
figure  here.  Crude  is  somewhat  easier  at 
$1.27^.  Demand  is  fair  for  both  American 
and  Canadian.  We  quote  Canadian  12c.  at 
Petrolea  and  14c.  in  Montreal  in  car  lots, 
15c.  for  smaller  quantities,  and  American 
23c.  in  car  lots  and  23^  to  24j£c.  in  smaller 
quantities  ;  American  benzine,  23  to  25c. ; 
and  Canadian,  14^  to  15c. 


TORONTO  MARKETS. 

TORONTO,  Feb.  27,  1891. 
This  has  been  one  of  the  dullest  weeks  in 
business  circles  all  over  Canada  for  many  a 
day.  There  are  no  buyers  in  town,  and 
travellers  all  complain  that  they  cannot  find 
dealers  at  their  places  of  business,  or  if  they 
should  happen  to  be  there  they  will  do 
nothing  until  after  the  elections.  Next  week 
will  be  as  bad  if  not  worse.  Fortunately, 
however,  the  questions  of  unrestricted  reci- 
procity, annexation,  free  trade,  commercial 
union  and  restricted  reciprocity  will  all  be 
settled,  it  is  hoped,  for  some  time  to  come 
by  this  day  next  week.  To  business  men- 
the  present  contest  has  probably  been  the 
most  exciting  ever  held  in  Canada.  Hitherto 
business  has  gone,  on  much  the  same  as 
usual  during  an  election  campaign. 

There  have  been  but  few  changes  in 
values.  The  Dominion  Wire  Company  has 
issued  a  price  list  in  which  they  reduce  their 
discount  on  plain  wire  to  7^  per  cent,  from 
5  per  cent,  direct  from  the  factory;  when 
bought  f.o.b.  cars  Toronto  and  Hamilton 
ioc.  per  100  lbs.  net  must  be  added  for 
freight.  Standard  nails  in  bulk  have  dropped 
to  70  and  5  per  cent.  This  company  has 
made  the  same  reduction  in  moulding  nails 
in  papers,  but  jobbers  will  not  sell  under  65 
and  5  discount  excepting  in  lots.  Horse 
nails  are  easier. 

With  the  approach  of  the  opening  of  navi- 
gation there  is  some  inquiry  heard  for  vessel- 
men  supplies,  such  as  rope,  including  wire, 
n.arlin,  paint,  white  lead,  tackle  and  fittings 
of  all  sorts.  Dealers  look  for  a  good  seasons 
trade  in  this  department. 

IRON  AND  STEEL. 
Bar  iron  is  dull  and  unchanged  at  $2.20  to 
$2.25  for  domestic.    Pig  iron  is  purely  nomi- 
nal.    A  few  small  lots  have  gone  out  of  store 
but  not  a   single  transaction   for  future  de- 
livery has  been  recorded  this  week.  Ameri- 
can No.  1   Southern    foundry  is  quoted  $23 
and  No.  2  at  $22.  Cables  are  steadier,  Scotch 
warrants  being   quoted  at  47s.  id.  Glasgow 
and  No.  3  Middlesboro  at  42s. 
COPPER. 
Is  dull  and  unchanged.     On  spot  round 
lots  are  held  at  i4>£c.   and  small  quantities 
at  15  to  15  i-2c.  Foreign  markets  are  higher, 
merchant  bars  being  cabled  from  London  at 
^53  5s.  for  spot  and  ,£53  10s.  future. 
TIN. 
The  demand  for  ingot  tin  is  light  but  the 
market  is  steadier  at  23  to  24c.     Cables  are 
higher  with  spot,  Straits   at  £90  2s.  6d.  and 
future  ,£90  7s.  6d. 

LEAD. 
Dull  and  unchanged.  Small  lots  are  selling 
here  at  3^  to  4c.  for   pig  and   4%  to  5c.  for 
bar.    Soft  Spanish  is  cabled  from  London  at 
,£12  12s.  6d.  both  spot  and  future. 

EVERY  Reader  of  this  paper  is  a  buyer- 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  readers  want 


HARDWARE. 
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MARKETS— Continued. 

ZIXC  AND   SPELTER 

Demand  dull  at  steadier  prices.  Spelter 
is  cabled  strong  and  higher  at  £22  17s-  6d. 
On  spot  dealers  ask  4%"  to  5c.  tor  domestic 
and  5^  to  6c.  for  foreign. 

ANTIMONY 

Quiet  with  prices  steady  and  unchanged 
at  19  1-2  to  20c.  for  Cookson's  and  17  1-2  to 
18  i-2c.  for  other  brands.  Cables  quote 
London  at  £67. 

SOLDER. 

Prices  have  now  settled  on  a  lower  basis, 
half  and  half  guaranteed  being  quoted  at  18 
to  20c. 

CANADA    PLATES 

There  is  no  demand  and  prices  are  purely 
nominal. 

TIN  PLATES. 

The  market  continues  firm.  There  is  a 
good  local  demand  and  a  few  orders  for 
future  delivery  have  gone  forward.  Values 
are  unchanged  both  here  and  abroad,  Lon- 
don cables  quoted  18s.  same  as  a  week  ago. 
PAINTS  AND   OILS. 

Business  this  week  has  been  slightly  more 
active  in  all  lines  of  paints,  oils  and  so  on. 

Paints  are  steady  in  price.  Prepared  are 
selling  freely  for  March  and  April  delivery. 

Oils  remain  at  last  weeks  prices.  Turpen- 
tine quiet  and  unchanged.  Advices  from 
Southern  centres  say  supplies  are  liberal 
and  prices  steady. 

GALVANIZED  IRON 

Demand  is  good  and  prices  are  steady  at 
quotations. 

OLD  MATERIAL. 

There  is  no  change  to  note  on  the  ranee 
of  prices.  Wrought  iron  is  weaker,  but  not 
quotably  lower.  Dealers  paying  prices  are: 
—  No.  1  heavy  scrap,  65  to  70c.  per  100  lbs.; 
stove  cast  scrap,  50c.  ;  No.  1  wrought 
scrap  50  to  60c;  No.  2,  including  sheet 
iron,  hoop  iron  and  mixed  steel,  25  to  30c; 
new  scrap  copper,  g}4  to  nc;  heavy  scrap 
copper  1 1  '/i  to  12c;  old  copper  bottoms,  9  to 
9 >£c ;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  9j4c. ;  scrap 
lead  2'/i  to  2  ^ c;  scrap  zinc,  2  V2  to  3c;  scrap 
rubber,  2^  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PETROLEUM. 

The  prices  quoted  last  week  are  fairly  firm 
yet,  and  trade  is  rather  quiet. 


HIDES,  ETC. 

Hides — Are  unchanged  and  dull.  Green 
are  5c,  and  cured  5J{c. 

Skins — The  receipts  are  light  and  prices 
are  firm,  $1  to  $1.40  being  paid  for  good 
stock. 

Tallow — Is  still  2c.  for  rough,  and  5^  to 
6c.  for  refined. 

Wool — Is  as  dull  as  ever  at  20c. 

RAW  FURS. 

Raw  furs  are  quiet  and  unchanged.  They 
quote  at  the  following  prices  : — Beaver,  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox, cross,  $2  to  $5;  lynx, 
$i.5oto$2.5o;  martin, 75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  Feb.  25,  1891. 
The  demand  for  raliroad  and  structural 
iron  continues  dull,  and  it  is  said  prices  have 
been  shaded.  In  crude  materials  there  has 
been  little  or  nothing  more  than  a  routine 
business,  and  prices  show  very  slight  fluctua- 
tion. Several  parcels  of  warrant  iron  have 
passed  into  the  channels  of  consumption  at 
prices  equivalent  to  about  $15.50  here  for 
No.  2,  which  price  is  50c.  to  $1  below  that 
obtained  for  popular  brands.  Prices  for 
standard  Pennsylvania  foundry  iron  are 
steady  at  $17.50  to  $18  for  No.  1  X  and  $16 
to  $16.50  for  No.  2  X.  Good  Southern 
brands  sell  at  $17  to  $17.50  and  $15.5010 
$16.50  respectively.  Bessemer  pig  iron  of 
good  quality  brings  $16  to  $16.50  at  furnace. 
Spiegeleisen  is  quoted  at  $28  to  $29  for  20 
per  cent,  and  ferro-menganese  at  $62  to  $64 
for  80  per  cent.  Old  iron  is  slow  of  sale. 
Purchases  could  be  made  at  $22  to  $22.50 
for  tee  rails,  $20  to  $20.50  for  No.  1 
wrought  scrap  and  $17  for  car  wheels — all 
f.o.b.  Jersey  City. 

PIG  TIN. 

On  pig  tin  there  has  been  hardly  any 
change  in  this  market.  Speculation  at  both 
points  continues  exceedingly  tame,  and  pur- 
chases by  jobbers  and  consumers  seem  to  be 
governed  almost  whollyby  imperative  wants. 


In  the  local  market  round  lots  for  delivery 
this  month  and  next  were  offered  at  19.90c. 
andtor  ordinary  jobbing  quantities  20@20}ic. 
was  accepted. 

COPPER. 
The  copper  situation  is  without  change. 
There  seems  to  be  an  impression  in  some 
quarters  that  the  Lake  Superior  companies 
will  mark  their  price  down  to  14c.  for  March 
and  later  deliveries,  but  no  movement  in 
that  direction  has  yet  been  made,  although 
outside  parcels  are  difficult  to  sell  at  I4XC- 
For  Arizona  ingot  \2%@\'})z.  is  still  quoted, 
and  iiK@ii^  remain  as  the  prices  for  com- 
mon casting  brands. 

PIG    LEAD. 

Pig  lead  has  been  selling  in  moderate 
quantities  at  4.30c,  and  the  market  is  look- 
ing fairly  steady,  although  devoid  of  anima- 
tion. There  is  no  speculative  action  and 
consumers  are  buying  indifferently. 

SPELTER. 

Spelter  has  had  slow  movement  the  past 
few  days,  and  there  is  no  visible  change  in 
the  condition  of  the  market.  Prime  Western 
may  be  had,  for  future  shipment,  at  5  to  5.05c, 
but  smelters  refuse  to  make  any  concessions. 
TIN  PLATES 

The  tin  plate  market  has  been  very  quiet, 
and  while  orders  cannot  be  placed  to  better 
advantage  in  the  foreign  market,  there  is  still 
some  irregularity  in  prices  here.  We  quote  : 
1.  C.  Charcoal,  1-2  cross  assortment,  Melyn 
grade,  $6.25  to  . .  .  .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  . . ;  M.  F.,  20x28, 
$16.00;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.25    to    ....;  Dean  grade,    20x28,    $10.50 

to ;  D.  R   D.   grade,    14x20,  $4.90  to 

....  ;  D.  R.  D,  grade,  20x28,  $10.00  to  .  . . . ; 
I.  C.    Coke — Penlan   grade    (iron),    ....    to 

;   J.  B.  grade,     14x20,  $5.50  to    $5.55; 

I.C.  Bessemer  steel,  14x20,  coke  finish,  $5.45; 
I.    C.    Siemen's    steel,    coke    finish,    $5.50; 
I.  C.  Bessemer  steel,  squares,  $5.55  to 
basis ;    I    C.  Siemens  steel,  squares,  $5.65  to 
$5.70  basis. 

Mr  Wm.  A.  Gunn,  secretary  of  the  Mc- 
Clary  Manufacturing  Company,  London,  has 
returned  from  a  brief  visit  to  the  Jamaica 
Exhibition  and  an  extended  trip  through  the 
Southern  States. 
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Cannot  Leak  ! 


Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PRESSED  MILK   PANS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES. 

HOUSE  FURNISHING   HARDWARE. 


THOS.   DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 


Front  view. 


Hack   view. 
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HARDWARE. 


THE    HARDWARE 
MERCHANT'S    LIBRARY. 

Prices  current  and  pamphlets  relating  to 
the  trade  are  extensive  and  important  requi- 
sites to  present  business  methods.  The  cus- 
tom is  so  general  that  the  trade  has  been 
educated  to  look  for  numerous  publications 
of  all  shapes  and  sizes,  containing  many  and 
varied  illustrations  attractively  arranged. 
The  inland  merchants  hail  these  books  with 
as  much  pleasure  as  children  do  a  Christmas 
story;  indeed  to  them  a  catalogue  of  mod- 
ern print  is  a  gift  of  rare  importance,  in  that 
their  business  is  displayed  with  such  ex- 
plicitness,  they  can  hardly  be  made  to  be- 
lieve what  an  article  is  like  by  description 
unless  one  of  the  cuts  is  shown.  Occasion- 
ally we  see  a  sample  trunk,  but  only  in  case 
cf  a  new  line  of  wares.  The  library  of  a 
hardware  merchant  has  become  of  such  im- 
portance and  so  extensive  that  a  new  publi 
cation  is  always  hailed  with  as  much  delight 
as  a  choice  book  of  fiction  by  a  novelist 
or  the  evening  newspaper  by  the  tired  mer- 
chant.— American  Merchant. 


COMPETITION  IN  BUSINESS. 

Without  "the  competition  spirit"  in  the 
hardware  trade  much  of  the  buoyant  spirit 
would  be  wanting.  That  competition  is  the 
spice  of  trade  is  apparent ;  if,  however,  sales 
are  made  with  no  margins,  competition  must 
be  regretted  ;  also,  if  profits  are  very  small, 
undue  strife  is  to  be  deplored,  but  provided 
there  is  honesty  attached  to  business,  com- 
petition is  wholesome.  The  assumption  by 
the  buyer  that  wares  can  be  bought  cheaper 
from  certain  sources  should  not  in  any  way 
embarrass  the  holder  of  substantial  articles, 
for  he  who  is  in  possession  of  honest  and 
well  made  goods,  which  have  a  marketable 
demand,  need  hardly  fear  that  they  can 
readily  be  disposed  of  at  margins  permitting 
of  fair  profits.  Competition  carried  to  the 
extent  of  injustice  to  the  trader,  then,  is  al- 
ways to  be  regretted.  If  there  are  standard 
quotations,  to  lower  them  by  unnatural 
methods  is  not  business.  The  doctrine  "  to 
get  there"  at  whatever  cost,  when  carried  to 
extremes,  is  the  source  of  much  disturbance 
to  the  business  world,  especially  to  the  moral 
tone  of  the  trade.  If  anyone  sits  down  and 
thinks  the  matter  over  carefully,  he  will  see 
plainly  that  the  competition  which  in  many 
cases  is  annoying  and  seemly  needless,  is  at 
the  foundation  of  prosperity  and  the  develop- 
mentof  the  various  interests  of  the  trade.  The 
Bellamy  school,  which  believes  that  compe- 
tition should  be  entirely  done  away  with  and 
everything  be  administered  by  one  vast  or- 
ganization, is  socialistic  and  we  believe  im- 
practicable. We  do  believe  in  giving  every 
person  a  chance  to  develop  himself  and  an 
equal  opportunity  to  all  to  go  to  work  earn- 
ing a  living  with  the  least  possible  restric- 
tion. A  person  thus  starting  will  succeed  ac- 
cording to  his  merits  and  ability,  and  com- 
petition for  him  will  be  a  wholesome  and  an 
effective  stimulant. — American  Merchant. 


W.  J.  Walker,  of  Aylmer,  has  disposed  of 
his  hardware  stock  to  W.  W.  White  &  Son. 
They  are  busy  taking  stock,  which  will  be 
completed  in  a  few  days. 

Says  the  London  Free  Press:  A  South 
London  tinsmith  made  a  mistake  Tuesday 
which  afforded  the  residents  of  the  new 
Ward  an  opportunity  of  displaying  their 
honesty.  He  forgot  to  put  a  supply  of  pails, 
saucepans,  frying  pans,  etc.,  which  hang 
outside  his  door  during  the  day,  under  lock 
and  key  when  closing  his  establishment,  and 
they  were  left  out  all  night.  Not  an  article 
was  missing  in  the  morning,  however. 

The  Secretary  of  the  Commercial  Travel- 
lers' Circle  announces  that  contributions  from 
the  travellers  of  one  dollar  and  upwards  for 
the  relief  of  the  bereaved  and  suffering 
families  of  the  Springhill  mine  disaster  will 
be  received  by  the  secretaries  of  the  branch 
circles,  as  follows  :— H.  L.  Mathers,  Toronto; 
T.  B.  Switzer,  London;  Thos.  Gain,  Hamil- 
ton, or  by  the  Dominion  Secretary,  E.  Field- 
ing, Toronto.  Travellers  will  kindly  forward 
promptly,  as  one  dollar  given  now  is  worth 
two  later  on. 

Stove  manufacturers  are  frequently  com- 
plimented upon  the  wonderfully  improved 
appearance  of  the  product  of  to-day  as  com- 
pared with  that  of  even  a  few  years  since. 
It  is  not  out  of  place  to  remark,  how- 
ever, that  the  improvement  in  the  cook- 
ing and  heating  or  what  might  be  cor- 
rectly termed  practical  qualities  of  the 
stove  has  been  far  greater,  though  not  so 
freely  commented  upon,  than  has  its  artistic 
qualities.  The  cook  stove  of  to-day  will  cook 
far  better  and  the  heater  render  more  service 
with  less  fuel,  handsome  as  the  stove  now  is, 
than  in  the  days  when  ornamentation  was 
notconsiderednecessary. — Stoves  and  Hard- 
ware. 

The  American  Artisan  says  :  It  may  be 
possible  that  the  United  States  will  at  some 
time  develop  a  great  industry  in  the  manu- 
facture of  tin-plate,  but  as  yet  the  prospects 
cannot  be  boasted  of  or  even  claim  to  be 
promising.  The  tin  mines  of  America  are 
mostly  in  the  "mind's  eye,"  and  the  forced 
production  of  American  tin-plate — as  an  in- 
fant industry  to  be  protected  under  the  Mc- 
Kinley  tariff—  has  notoriously  been  done  by 
imported  skilled  labor,  with  imported  ma- 
terials and  imported  appliances.  Wales 
commands  the  markets  of  the  world  in  the 
manufacture  of  tin-plate,  and  must,  from  a 
present  standpoint  of  calculation,  continue 
supreme  for  years,  the  McKinley  bill  to  the 
contrary  notwithstanding. 

"  I  believe  that  worry  will  kill  any  man 
much  quicker  than  would  disease,  especially 
if  the  victim  is  of  a  nervous  temperament," 
remarked  D.  A.  Merriman,  Secretary  of  |the 
Ludlow-Saylor  Wire  Company,  St.  Louis  to 
Stoves  and  Hardware  Reporter.  "  Active, 
impetuous,  go-ahead  business  men  usually 
die  at  a  much  earlier  age  than  the  phlegma- 
tic plodder  who  takes  life  as  it  comes,  attends 
to  business  and  pushes  his  affairs  while  he 
never  permits  his  affairs  to  push  him.     This 


subject  is  usually  regarded  as  a  gloomy  one, 
but  nothing  morbid  has  caused  me  to  broach 
it.  I  frequently  profit  by  reading  the 
ideas  of  others,  and  when  I  think  I  have  an 
idea  by  which  others  may  profit,  I  feel  like 
expressing  it.  My  motto  is  to  never  worry 
— when  you  can  avoid  it.  A  little  advice  is 
a  good  thing,  too  much  is  a  bore,  therefore  I 
believe  in  listening  to  what  is  proffered  and 
in  using  just  so  much  as  I  think  will  profit 
me.  I  find  thdt  it  reduces  the  amount  of 
worry  allotted  to  the  average  mortal,  and 
would  advise  the  careworn  business  man 
who  tries  to  follow  the  advice  of  a  dozen  dif- 
ferent people — with  widely  divergent  ideas, 
and  grows  grey  in  the  attempt,  to  abandon 
the  effort  and  follow  the  course  dictated  by 
his  own  judgment.  By  so  doing  he  will  find 
less  to  worry  over  and  will  add  many  years 
to  his  life." 

"It  is  a  very   risky  thing  nowadays  for  a 
mail  agent  to  interfere  with  the  lock  on  the 
mail  pouches   in  his   care,"    said  Assistant 
Postmaster  Gayler  to  a  World  reporter,  as 
he  handled  a  burnished  copper  lock  which 
lay  upon   his  desk.      "This  lock   makes  it 
practically  impossible  for   any  interference 
to  go  undiscovered.     Examine  this  lock,  and 
you  will  see  that  each  time  you  turn  the  key, 
the  register  moves  up  one  number.     I  lock 
it  on  the  number   1,234.     Now  you  unlock 
it.      See,  the   number  is   now  1,235.      And 
you  cannot  get  it  back  to  the  first  number, 
do  what  you  may.     All  our  locks  begin  at  1 
and  stop   at  9,999,  giving   them   a  life-ser- 
vice of  thirty-three  years.      When  the  last 
number  is  reached  the   lock  will  not  work 
any  more  unless  it  is  sent  back  to  the  factory 
and  'upset'.      This  fact  was  unknown  to  the 
route  agent  who  ran  between  Altoom  and 
Harrisburg  in  1881,  when  the  lock  was  first 
adopted  by  the  government.      He   had  no 
difficulty   in  procuring   a  key   to   open   the 
lock,  and  figured  that  he  could  manage  to  go 
through  the  contents  of  his  pouch,  and  by 
the  use  of  a  turning  lathe,  which  he  took  in 
the  car  with  him,  he  could  soon  send  the 
numbers   flying   till   he   would  get  back  to 
the     number     charged     against     him     on 
leaving   the  postofflce    at    Harrisburg.       It 
was   mail  lock  No.  102,    registered  out  on 
No.    23.       After    going    through    the    con- 
tents of  the  pouch  and  getting  a  good  swag 
he  placed  his   lock  in   the   lathe  and  com- 
menced  to   turn.      It   didn't   take   long    to 
make  9,000  revolutions   on   the   lathe,    but 
when  the  lock  refused   to  go  past  9,999  the 
fellow  got  frightened,  and  throwing  his  booty 
down  on  the  floor  of  the  car,  he  jumped  off 
and  took  to  the  woods.     This  was  a  warning 
to  others,  and  we  scarcely  ever  hear  of  any 
attempts  to  tackle  this  lock.     It  is  the  best 
kind  of  a  protection  against  so-called  honest 
fellows  who  don't  mind  stealing  a  few  hun- 
dred if  they  risk   nothing — fellows  who   are 
in  positions  of  trust.     It  simply  keeps  watch, 
and  if  one  of  the  men  acts  dishonestly,  it  just 
tells  on  him.     That's  all.     But  it  tells  every 
time  and  can't  be  bribed." 
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GAS    HEATING    STOVES. 

The  California  Architect  and  Building 
News  says  : — 

As  the  cold  weather  is  now  Upon  us,  it 
seems  opportune  for  the  consideration  of  the 
problem  relating  to  the  use  of  gas  for  the 
heating  of  apartments. 

The  obstacles  and  difficulties  to  be  over- 
come are  many,  yet  a  surprising  degree  of 
success  has  been  attained  by  some  of  the 
heaters  already  in  the  market,  as  indepen- 
dent fixtures  ;  and  where  ordinary  intelli- 
gence is  brought  to  bear  upon  their  proper 
use,  they  seem  to  give  satisfaction.  The 
small  minority  who  cry  our  against  them, 
will  in  most  cases  continue  their  use  rather 
than  return  to  the  old  system  of  coal,  smoke, 
soot,  dust  and  ashes. 

Such  stoves  as  are  now  manufactured, 
present  a  variety  of  designs,  as  well  as  great 
ingenuity  in  the  devices  for  burning  the  va- 
por in  such  a  manner  as  to  obtain  the  most 
available  heat  from  the  least  quantity  of  gas. 
It  was  found  from  a  small  gas  stove  which 
had  been  in  use  for  some  five  years,  that 
when  the  temperature  out-doors  was  45°  F., 
the  stove,  with  a  tube  from  a  five  foot  burner 
would  raise  the  temperature  of  the  room  to 
53 ?;  by  closing  the  holes  on  the  side  it  was 
increased  to  6o°.  By  placing  a  sheet  iron 
cap  over  the  central  opening  in  the  top  of 
the  stove  it  would  cause  an  increase  of  some 
2  to  4  degrees,  thus  bringing  the  tempera- 
ture up  to  63  or  64  degrees. 

Near  the  stove  above  mentioned  stood 
another  gas  heater  of  a  different  pattern, 
which  consumed  about  three-fourths  of  the 
quantity  of  gas  used  by  the  first  heater,  yet 
with  the  same  outside  temperature  that  of 
the  room  would  be  raised  to  68  or  70  de- 
grees. These  stoves  were  of  ordinary  form 
and  set  above  the  floor,  leaving  a  space  of 
a  few  inches  to  supply  air  for  the  flame. 
This  stratum  of  cold  air  is  the  cause  of 
many  of  the  objections  raised  against  the 
system. 

The  heat  utilized  in  gas  stoves  commences 
about  six  inches  above  the  floor,  leaving  a 
stratum  of  cold  air  in  motion  for  supplying 
the  flame.  If  a  sinkage  or  well,  lined  with 
metal,  could  be  arranged  in  the  floor  to  a 
depth  of  from  12  to  15  inches,  and  piovided 
with  a  fresh  air  pipe  from  the  outside,  also  a 
gas  pipe  with  fixtures  ready  for  attachment 
to  the  stove,  we  could  then  set  the  stove 
into  t.iis  receptacle  and  attach  it  to  the  gas 
pipe.  The  cold  or  fresh  air  supply  will  then 
come  through  the  pipe  from  the  outside, 
thereby  avoiding  the  draft  around  the  bot- 
tom of  the   stove.     The   heated  air  will  be 


thrown  out  into  the  room  at  a  lower  point 
than  is  usual,  thus  warming  the  room  in  a 
more  agreeable  manner. 

When  the  stove  is  not  in  use  a  cover  could 
be  fitted  over  the  receptacle  which  if  provid- 
ed with  suitable  openings  would  supply  fresh 
air  tor  ventilation  without  annoyance  from 
dust  and  flies. 

With  the  use  of  gas  it  would  not  be  neces- 
sary to  build  large  fire  places  as  required  for 
coal  and  a  much  better  arrangement  could 
be  had  by  forming  a  niche  or  receptacle  in 
the  side  wall  where  desired.  From  this  re- 
ceptacle low  down,  better  if  even  with  the 
lower  side  of  the  floor  timbers,  and  double 
line  the  side  and  top  with  sheet  iron,  leaving 
an  air  space  all  round  of  about  two  or  three 
inches.  Bring  the  gas  pipes  in  through  the 
wall,  and  provide  the  burners.  The  burners 
should  be  set  as  low  as  possible,  if  possible 
at  the  height  of  the  floor,  in  order  to  throw 
the  direct  heat  of  the  flame  out  along  the 
floor  surface. 

The  double  walls  inclosing  the  air  space 
save  all  the  waste  heat  at  the  back,  warm- 
ing the  air,  which  may  be  conducted  into  the 
room. 

THE  VAPOR  STOVE  TRADE 
CHANGING. 

The  vapor   stove  trade  this  year   will  be 
more  largely  controlled  by  the  manufactur- 
ers of  such  stoves  than  has  been  the  case  for 
a  number  of  years.     The  manufacturers  of 
coal   stoves  who  have   been  jobbing  vapor 
stoves  are  pretty  well  satisfied  that  the  busi- 
ness is  one  which  calls  for  special  attention, 
and  cannot  be  successfully  handled  as  a  fide 
issue.     There  are  perhaps  a  few  coal  stove 
manufacturers    whose    contracts   for    vapor 
stoves  have  not  yet  run  out,  and  they  will  be 
in   the  field  as  usual,   but   the   probabilities 
now  are   that  another   season  will  see   the 
field  left   clear  to   the  people  who  make   a 
specialty  of  vapor  stoves.     This  is  rather  a 
singular   circumstance    in  view    of  the  fact 
that  the   vapor  stove  trade  is  growing.     It 
would    naturally  be  supposed    that    the    in- 
crease would  enure  equally  to  the  benefit  of 
all  in  the  business,  but  it  unfortunately  hap- 
pens that  in  the   manufacturing  line  things 
do  not    always  work   that  way.     There  is  a 
tendency  in  nearly  every  trade  in  these  days 
of  mechanical  improvements  toward  the  con- 
centration of  business   in  the  hands  of  lead- 
ing concerns,  who  secure  a  practical    mon- 
opoly either  by  the  perfection  of  their  work, 
its  special  adaptation  to  the  requirements  of 
the  people  or   special  advantages   of  cheap 
production,  which  are  utilized  in  the  market 
in    spite  of  combinations    and  agreements. 
The  volume    of  trade  may  increase,  but  the 
well-managed  and  thoroughly  equipped   es- 
tablishments   will  invariably  get     the   lion's 
share  of  the  increase,  and  the  others  will  see 
their  trade  diminish  or  be  confined  to  unprc- 
fitable  lines.     It  is  altogether  likely  that  the 
leading    vapor    stove    manufacturers    were 
never  in  a  more  flourishing  condition  than 


to-day.  They  are  building  larger  plants,  and 
making  arrangements  to  increase  their  facili- 
ties to  do  even  a  larger  trade  next  year.  Yet 
at  the  same  time  some  of  their  competitors 
are  falling  by  the  wayside  for  lack  of  nourish- 
ing business,  and  others  are  complaining  of 
the  very  light  margins  of  profit  now  pre- 
vailing in  the  vapor  stove  trade. — Metal 
Worker. 

A   HINT  TO  BUYERS. 

The  hardware,  stove  or  implement  dealer 
who  hopes  to  find  ready  sale  for  his  goods 
must  be  wide  awake  in  his  day  and  age  and 
have  a  better  knowledge  and  keener  intelli- 
gence than  ever  before.  He  must  keep  pace 
with  the  times,  watch  the  markets  closely, 
buy  his  goods  only  after  the  most  careful 
selection  and  know  perfectly  what  his  cus- 
tomers want.  This  is  another  argument  in 
favor  of  as  frequent  visits  as  practicable  to 
the  jobbing  centres  where  there  is  always  a 
vast  fund  of  practical  and  useful  information 
to  be  obtained.  The  successful  seller  is  the 
careful  and  intelligent  buyer.  There  is  fully 
as  much  importance  to  be  attached  to  buy- 
ing as  there  is  to  the  selling  of  goods.  A 
dealer  may  be  a  first-class  salesman  but  if 
he  has  a  competitor  who  combines  with 
that  attainment  the  ability  to  buy  just  what 
will  sell  readily,  the  latter  will  outstrip  the 
former  in  the  race  for  trade. — Stoves  and 
Hardware  Reporter. 

H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Toronto. 


Telephone  2  I  64. 

REPRESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLER  BROS.  &  TOMS. 


Montreal. 


SHEPAKD  HARDWARE  CO.      Irv.flTol^ 
AMERICAN  BIT  BRACE  CO.,    f  DllTTaiO. 
ETC.,  ETC. 
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Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travullers  are  now  on   the  road   with 
complete  line  of  samples  of 

BOECKH'S  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


GHAS.  BOEGKH  &  SONS, 

Manufacturers,    -     -     TORONTO, 
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JEEMES  IN  THE  TROPICS 

Runaway  Bay,  Jamaica,  W.  I., 

February  10,  1891. 
From  the  Metal  Worker. 
No  doubt  the  readers  of  The  Metal 
Worker  will  be  much  surprised  at  the  above 
heading  but  strange  things  happen  nowadays. 
You  see  the  boss  had  been  laid  up  for  some 
time  and  the  doctor  recommended  a  trip  to 
the  tropics  as  a  cureall,  so  the  old  man 
started,  and  took  me  along  to  kinder  see  to 
him,  which  accounts  for  my  presence  here, 
and  I  thought  perhaps  a  line  or  two  to  old 
friends  might  prove  interesting.  When  we 
started  out  we  were  to  go  to  Kingston, 
Jamaica,  see  the  exposition  and  do  the  Island 
then  cross  over  to  Cuba  and  return  by  the 
way  of  Florida,  where  the  old  man  wanted 

to  stop  for  some  time.  But,  bless  your  heart, 
when  we  reached  Jamica  we  found  there 
was  no  way  to  get  to  Cuba,  although  it  is 
but  100  miles  from  coast  to  coast.  Now  and 
then  a  vessel  goes  over  there,  but  none  was 
to  be  found,  nor  did  any  one  know  when 
there  would  be  one.  Here  was  a  go.  There 
was  a  steamer  running  to  Tampa,  Fla.,  but 
we  would  have  to  wait  two  weeks  for  it,  and 
if  she  broke  down  it  would  be  longer.  So 
what  does  the  boss  do  but  say  he  would  go 
back  to  New  York  and  then  to  Florida  that 
way.  Rather  a  big  journey  to  get  over  so 
small  a  distance,  but  there  was  no  other  way 
We  are  now  aboard  the  ship  at  this  place, 
and  she  will  carry  us  back  to  New  York. 

We  came  down  by  the  steamer  Aidiron- 
dack  of  the  Atlas  Line,  and,  with  the  excep- 
tion of  losing  a  passenger  overboard,  carry- 
ing away  part  of  our  rail  and  I  getting  sea- 
sick, nothing  of  importance  occurred.  We 
landed  at  Kingston,  Jamaica,  on  the  morn- 
ing of  the  sixth  day  after  leaving  New  York, 
and  were  taken  to  the  Myrtle  Bank  Hotel, 
where  the  charges  were  $5  per  day  for  the 
board  and  lodgings.  The  lodgings  were 
plenty,  but  board  kind  of  scarce,  but  it  all 
goes  in  the  tropics.  Kingston  is  a  rum  old 
town  both  ways — rum  shops,  rum  old  house 
and  rum  people.  They  say  Jamaica  has  a 
population  of  600,000  blacks  and  14,000 
whites.  Guess  we  saw  all  the  blacks,  but 
only  two  or  three  whites  while  we  were  there. 

The  Jamaica  people  are  very  proud  of 
their  exhibition  and  bitter  because  America 
has  done  nothing  toward  it,  but  aside  from 
the  native  products  of  the  tropics  it  has  no 
special  interest  for  us,  as  any  of  our  State 
fairs — yes,  and  many  county  ones — would 
l.iy  over  it,  but,  of  course,  it  is  a  great  sight 
to  the  islanders.  I  saw  a  large  handbill 
posted  up  in  the  country  by  an  enthuiastic 
individual  stating  he  had  been  there  and  ad- 
vising all  to  go.  Canada  has  made  a  big 
grab  for  the  trade  of  the  West  Indies  and 
makes  a  good  show,  but  John  Bull  can  put 
the  goods  there  the  cheapest.      He  does  his 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings. 

Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  out.     Sample   order 
solicited. 
5^-       Delivery   Cans  made  up.     Sap  Buckets,   Spiles,  Dairy 
Pails,  Bottoms,  &c.  . 

We  make  and  supply  everything   used   by  the  Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

A  Capital  $2,000,000. 

^^  Sole    Agents    and    Manufacturers 

^^^^K  the 

Forsyth  (Boston 

Belting  Co'y) 

Patent  Seamless 

Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

— 0—0—0 — 0—0—0 — 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH  : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


own  carting  and  has  got  plenty  of  carts,  and 
it  costs  less  to  get  goods  from  England  than 
Canada. 

One  of  our  travelling  companions  proved 
to  be  W.  A.  Gunn,  secretary  of  the  McClary 
Mfg.  Company  of  London,  Ont.,  who  have 
an  exhibitat  Kingston.  The  secretary  amused 
himself  on  the  way  over  getting  the  coons  to 
climb  the  cocoanut  trees  for  the  nuts,  and 
after  he  had  milked  the  cocoanut,  he  would 
give  the  moke  "  thruppence  "  to  fire  it  at  his 
head.  He  must  have  mashed  100  cocoa- 
nuts,  but  he  never  killed  a  nigger.  We 
came  up  in  one  of  the  fruit  boats.  It  could 
only  accommodate  eight  passengers,  and 
when  we  got  into   the   tiny   cabin  there  was 


no  room  to  swing  a  cat.  She  would  make 
a  very  nice  boat  to  go  up  the  Sound 
with,  but  when  you  come  to  knock  out 
seven  or  eight  days,  it  is  rather  fatiguing. 
These  small  boats  have  the  faculty  of  get- 
ting over  rough  water  a  good  deal  like  a  dog 
does  when  he  comes  out  of  the  water.  He 
gets  up  on  his  hind  legs  and  then  runs  his 
head  along  the  ground,  and  in  fact  starts  on 
a  regular  prance.  So  did  the  ship.  She 
would  get  up  on  her  hind  legs  and  then 
shove  her  nose  in  the  billows  until  I  thought 
the  darn  thing  would  skin  out  from  under 
us.  Then  the  sea  wanted  to  ride  on  rop  of 
the  pilot  house,  and  it  was  nip  and  tuck  who 
was  to  be  floored.      To  use  the  slang  of  the. 
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day  Pop  Neptune  is  a  son-of-a-gun  from  way 
back,  and  the  way  he  used  us  was  rough. 

We  had  an  entertaining  gentleman  on  board, 
a  Dr.  Johnson, of  Brownstown,  Jamaica.  The 
doctor  is  a  Scotchman,  but  has  been  a  resi- 
dent of  Jamaica  for  the  past  17  years,  where 
he  has  been  engaged  in  missionary  work,  as 
well  as  in  practicing  medicine.  He  is  wor- 
shipped by  the  natives  and  has  a  following 
of  7,000  or  8,000  people.  The  doctor  is  leav- 
ing this  field  in  charge  of  his  wife,  and  is 
bound  for  Africa.  He  is  to  strike  out  a  new 
route,  and  his  journey  will  be  about  4,600 
miles  through  Africa,  and  will  occupy  about 
two  years.  He  is  on  his  way  to  Europe  to 
complete  his  outfit,  etc.  He  has  160  car- 
riers engaged  at  the  coast  to  start  with  him. 
He  will  take  some  young  Englishmen  with 
him,  and  also  some  preachers  from  Jamaica. 
The  doctor  is  a  very  determined  man  and 
looks  as  if  he  will  make  his  mark.  He 
told  me  how  the  darkeys  hated  to  be 
cussed,  but  hear  what  they  call  cussing  ! 
He  had  two  of  his  congregation  at  work  with 
a  big  saw  ripping  a  log,  when  one  of  them 
came  to  him  and  said  he  would  not  work 
with  the  other  man.  "  Him  berry  bad  man! 
he  cuss  me."  So  the  doctor  brought  them 
up  and  asked  the  man  if  he  had  cussed  him. 
"  Yis,  sah  ;  I  did."  "  Why,  I  am  astonished  ; 
you,  a  church  member,  cussing.  What  did 
he  say  to  you  ?"  "  Oh,  berry  bad  ;  don't 
listen  to  him,  doctor."  "But,"  said  the 
doctor,  "  what  is  it  ?  I  can  stand  bad  words 
if  it  is  necessary."  "  Oh,  don't  ;  him  berry 
bad.  "Well,  out  with  it,"  said  the  doctor. 
"  Doctor,  him  lazy  man."  And  that  is  what 
they  call  cussing.  Call  them  lazy  niggers — 
"  musn't  cuss  me,  sah ;  musn't  cuss  me, 
sah."  Jeems. 


DISPLAY     SEASONABLE    GOODS. 

There  is  everything  to  gain  in  the  proper 
display  of  seasonable  goods  and  hardware  is 
no  exception  to  the  rule.  And  there  is  no 
reason  why  the  hardware  store  should  not 
be  neat  and  attractive  at  all  times,  with 
spring  goods  most  prominently  shown  in  the 
spring,  and  goods  for  each  succeeding  period 
of  the  year  put  to  the  front  at  the  proper 
time.  Show  windows  were  invented  to  at- 
tract trade,  and  the  appearance  of  any  stock 
of  goods  has  much  to  do  with  the  success  of 
the  dealer.  But  the  greatest  advantage  of 
all  to  be  derived  from  an  attractive  display 
is,  that  with  it  comes  a  systematic  arrange- 
ment of  the  goods  so  that  the  customer  can 
be  promptly  served  and  not  kept  in  waiting 
while  a  great  portion  of  the  stock  is  moved 
in  order  to  get  at  the  article  desired.  A  full, 
clean  stock,  attention  to  customers  and  the 
courtesy  that  is  due  all  men,  is  bound  to  win. 
— Stoves  and  Hardware  Reporter. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

One  thing  in  particular  should  be  impressed 
upon  clerks— the  necessity  of  careful  attention  to 
small  customers. 


SOMETHING 
ABOUT    THERMOMETERS. 

The  aperture  in  the  tube  of  a  thermome- 
ter is  smaller  than  the  finest  hair.  And 
though  it  appears  to  be  round,  it  is  not,  for  if 
it  were,  the  mercury  could  not  be  easily  seen. 
It  is,  therefore,  made  flat,  and  then  the  glass 
magnifies  it  so  that  it  seems  to  be  quite 
large.  To  bring  it  out  still  more  distinctly, 
a  maker  of  Boston  recently  conceived  the 
idea  of  backing  the  tube  with  a  thin  film  of 
white  sizing.  This  device  is  now  generally 
adopted  by  the  foreign  makers. 

Mercury  is  generally  used  in  thermometers 
because  it  is  more  regular  in  its  contraction 
and  expansion.  It  is  indeed  impossible  to 
make  a  spirit  thermometer  that  will  be  as 
trustworthy  as  one  in  which  mercury  is  used. 
In  a  mercurial  thermometer  the  degree 
marks  are  all  the  same  distance  apart,  be- 
cause the  expansion  under  all  conditions  is 
uniform.  But  in  a  spirit  thermometer  the 
degrees  are  wider  apart  at  the  top,  because 
the  expansion  increases  at  a  greater  ratio 
after  a  certain  temperature  is  reached. 
Though  not  so  trustworthy,  spirit  thermo- 
meters are  necessary,  as  mercury  freezes  at 
40  degrees  below  zero.  Spirits  of  wine  is 
generally  used,  and  is  colored  red,  so  that  it 
will  be  more  visible  to  the  eye. 

In  the  correct  thermometer,  the  scale  is 
graduated  to  the  requirements  of  the  tube  to 
which  it  is  fitted,  so  that  every  correct  ther- 
mometer must  have  a  special  scale  of  its 
own.  That  is  to  say,  it  wouldn't  do  to  put 
the  tube  of  one  thermometer  in  the  frame  of 
another.  Of  course,  in  the  very  cheap  grades 
of  thermometers  such  accurate  adjustment? 
are  not  made,  and  therefore  their  records 
are  only  approximately  correct.  The  best 
thermometer  tube  made  will  cost  about  $5  ; 
but  a  thermometer  may  be  made  to  cost 
almost  any  price,  according  to  the  way  in 
which  it  is  mounted. 

As  every  one  knows,  the  Fahrenheit  scale 
is  that  most  commonly  used  in  this  country. 
Fahrenheit  arbitrarily  assumed  a  limit  of 
cold  which  he  termed  zero.  This  makes  the 
freezing  point  32  degrees  above  zero  and  the 
boiling  point  212  degrees  above  zero.  As  a 
matter  of  fact,  however,  in  northern  latitudes 
the  temperature  in  winter  frequently  falls 
below  the  zero  point,  so  that  there  is  no 
scientific  reason  why  the  zero  point  in 
the  Fahrenheit  scale  should  be  where  it 
is.  A  much  more  scientific  scale  is  that 
known  as  the  centigrade,  which  marks 
the  point  at  which  water  freezes  as  zero, 
and  divides  the  space  between  that  and  the 
point  at  which  the  water  boils  into  one  hun- 
dred degrees.  In  the  Reaumur  scale  zero 
marks  the  freezing  point  and  eighty  above 
zero  the  boiling  point.  Many  self-register- 
ing thermometers  are  now  used.  These  in- 
struments mark  the  highest  or  lowest  tem- 
perature reached,  as  the  case  may  be,  so  that 
one  may  return  at  night  feeling  assured  that 
the  weather  can  play  no  pranks  without  his 
learning  of  them.— Scientific  American. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 

ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molsou's  Bank. 


Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq   de  St.  Hyaciuthe. 
East.  Townships  Bank 


NOVA    SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.  B'k  of  Yarmouth 
Com'l  B'k  of  Windsor 


NEW    BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 
Commercial  Bank  of  Manitoba. 

BRITISH    COLUMBIA. 
Bank  of  British  Columbia 


TULLOCH  &  CO, 


Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St,,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 

|M.  B.—  Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


CHALLENGE 

"      ^REGISTERED 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  4  SON, 

ACTON,  ONT. 
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ANECDOTES  OF  EMINENT 
MECHANICS. 

One  day  a  little  girl  went  into  Newcastle, 
Eng.,  to  buy  a  bonnet,  and  Geordie,  her 
brother,  a  mere  boy,  went  with  her  "  for 
company."  At  a  draper's  shop  in  the  Big 
Market,  Nell  found  a  "chip"  quite  to  her 
mind,  but  on  pricing  it,  alas  !  it  was  found  to 
be  fifteen  pence  beyond  her  means.  Girl- 
like, she  had  set  her  mind  upon  that  bonnet, 
and  no  other  would  please  her.  She  accord- 
ingly left  the  shop  very  much  dejected.  But 
Geordie  said,  "  Never  heed,  Nell ;  come  wi' 
me,  Nell,  and  I'll  see  if  I  canna  win  siller 
enough  to  buy  the  bonnet  ;  stand  ye  there 
till  I  come  back."  Away  ran  the  boy,  and 
disappeared  amid  the  throng  of  the  market, 
leaving  the  girl  to  wait  his  return.  Long  and 
long  she  waited  until  it  grew  dusk,  and  the 
market  people  had  nearly  all  left.  She  had 
begun  to  despair,  and  fears  crossed  her  mind 
that  Geordie  must  have  been  run  over  and 
killed,  when  at  last  up  he  came  running, 
almost  breathless,  "  I've  gotten  the  silver  for 
the  bonnet,  Nell !"  cried  he.  "  Eh,  Geordie  !" 
she  said,  "but  hoo  hae  ye  gotten  it?" 
"  Hauddin  the  gentlemen's  horses  !"  was  the 
exultant  reply.  The  bonnet  was  forthwith 
bought,  and  the  two  returned  to  Dewley  in 
triumph. 

And  who  was  Geordie  ?  A  colliery  boy 
with  wages  of  sixpence  a  day,  Geordie  the 
wagon  tender,  Geordie  the  fireman,  Geordie 


who  could  not  read  when  in  his  18th  year  ; 
and  while  Bonaparte  was  overrunning  Italy 
and  astounding  all  Europe  by  his  brilliant 
victories,  Geordie  the  young  engine-man  at 
the  Water  row  Pit  was  begging  his  friends 
to  come  and  read  to  him  by  his  engine-fire  ; 
Geordie,  modeling  engines  in  clay  ;  Geordie 
at  the  night  school  of  dominie  Robertson  ; 
Geordie  as  a  brakesman  ;  Geordie  'the  en- 
gineer ;  Geordie  fighting  the  battle  of  the 
locomotive,  until  he  mounts  his  locomotive 
the  "  Rocket "  and  is  addressed  by  dukes 
and  earls  and  baronets  as  George  Stephen- 
son, the  chief  engineer  cf  the  Liverpool  and 
Manchester  Railway. 

The  Stephensons  ;  the  Stephensons  ;  en- 
gineers— the  pioneers  of  "  the  great  highways 
of  the  world."  Fifty  years  ago,  I  spent  my 
school  half-holidays  in  watching  the  arrival 
and  departure  of  trains  at  the  Liverpool 
station.  During  my  apprenticeship,  I  rode 
frequently  upon  that  line  and  one  or  two 
others  at  a  speed  of  30  miles  an  hour — now 
the  speed  is  50  and  60  miles  an  hour,  and 
"Geordie"  Stephenson's  prophecy  is  ful- 
filled. Time  would  fail  me  even  to  sketch 
his  work,  and  that  of  his  son,  Robert  Steph- 
enson ;  to  tell  of  their  trials,  perseverance 
and  victories  ;  of  their  railways,  viaduct  and 
bridge-building.  But  when  I  passed  through 
the  Victoria  tubular  bridge  at  Montreal  a  few 
years  ago,  it  was,  without  exception,  the 
greatest  work  of  its  kind  in  the  world,  being 
with  its  approaches,  only  60  yards  short  of 


two  miles  in  length,  and  60  feet  above  the 
level  of  the  river  St.  Lawrence.  George 
Stephenson  has  been  called  the  "  father  of 
the  locomotive."  The  latter  part  of  his  life 
was  spent  quietly  at  Tapton,  among  his  dogs, 
his  rabbits  and  his  birds.  He  passed  peace- 
fully away  in  the  67th  year  of  his  age.  His 
body  was  interred  in  Trinity  Church,  Ches- 
terfield, where  a  simple  tablet  marks  the 
great  engineer's  last  resting  place. 

When  any  of  you  visit  St.  George's  Hall 
at  Liverpool  (my  own  birth-place),  you  will 
find  his  statue  ;  in  the  noble  vestibule  of  the 
London  and  Northwestern  Station,  in  Euston 
Square,  you  will  find  also  his  statue,  to  the 
sculpture  and  erection  of  which  3,150  work- 
mgmen  subscribed  an  average  of  two  shill- 
ings each  ;  close  to  the  great  Stephenson 
locomotive  foundry  and  in  the  neighborhood 
of  the  Literary  and  Philosophical  Institute 
in  Newcastle-upon-Tyne,  you  will  again  find 
his  statue,  and  thousands  upon  thousands 
look  up  to  admire  the  noble  monument  in 
memory  of  the  grand  old  man. —  From  a 
Lecture  to  Chicago  Engineers  by  T.  P.  Pem- 
berton. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 


TAPED  TOOTH. 


EXTRA  REFINED  I 


I  SILVER  STEEL 


DUpiu^ 


^^HOM^NTO^ 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 

.SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  GO.,  L'D, 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 


GAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 

MARK.        ^-       __      GRANTED 

TRADE  #V     KS}  '764- 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently    published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 


exaggerated. 


Will  be  sent  on  receipt  of  25c. 


TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


ENSLAVING 
ILLUSTRATIVE. 

i  Advertising  f 

["PURPOSES 


J.L.JONES, 

WOOD  ENGRAVER, 

8k,IO&l2,KINGSTEAST> 

TORONTO.CANADA- 


COPPERINE. 

William  HAMiLTON,\Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks, 


HARDWARE. 
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SALES    MADE   OR    PENDING. 

Geo.  Stetham,  hardware  dealer,  Peterboro, 
Ont.,  advertises  his  stock  for  sale  by  tender. 

The  general  stock  of  H.  Locas,  Chene- 
ville,  Que.,  is   advertised   for  sale  by  tender. 

The  estate  of  P.  J.  Loughlin,  general  mer- 
chant, Algoma  Mills,  Ont.,  is  adveitised  for 
sale  by  tender. 

The  estate  of  E.  Pedler,  general  mer- 
chant, Gravenhurst,  Ont.,  has  been  sold  to 
Danford  Roche. 

PARTNERSHIPS    FORMED     AND     DISSOLVED. 

Routh  &  Love,  general  merchants,  Grenfel, 
Man.,  have  dissolved,  John  Love  continuing. 

Thos.  S.  Reilly,  plumber,  Halifax,  has  ad- 
mitted his  son  Jos.  into  partnership  under 
style,  Reilly  &  Son. 

W.  H.  Duncan,  hardware  dealer,  Austin, 
Man.,  h?s  admitted  his  brother,  under  the 
style  of  Duncan  Bros. 

FIRES. 

John  Kelly's  store,  Carillon,  Que.,  was 
burnt.     Partially  insured. 

E.  La  Joie,  tinsmith,  St.  Hyacinthe,  Que., 
is  burnt  out.     Insured. 

M.  Dwyer  &  Co's.,  general  store,  Carillon, 
Que.,  was  burnt.     Partially  insured. 

The  general  store  ot  Mclntyre  &  Davis, 
Aylmer,  Ont.,  was  burnt.     Partially  insured. 

H.  T.  Read  &  Co.,  dealers  in  hardware 
and  paints,  New  Westminster,  B.  C,  are 
burnt  out.     Partially  insured. 

REMOVALS  AND   DEATHS. 

Wm.  Doran,  of  Doran  &  Son,  general 
merchants,  Iroquois,  Ont.,  is  deceased. 

Erb  &  Kaufman,  dealers  in  hardware, 
stoves  and  tinware,  Drumbo,  Ont.,  have  been 
succeeded  by  D.  S.  Cullen. 

Wm.  Watson  of  Watson  &  Cox,  manu- 
facturers of  varnish,  Montreal,  is  deceased. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Simon  P.  Conway,  Souris,  P.  E.  I.,  has 
assigned. 

R.  Sinclair,  plumber,  Ottawa,  is  offering  to 
compromise. 

P.  Lallier,  general  merchant,  St.  Jerome, 
Que.,  has  compromised. 

A.  Lanthier,  general  merchant,  Waterloo, 
Que.,  has  been  asked  to  assign. 

R.  T.  McArthur,  general  merchant, 
Brownsburgh,  Que.,  has  assigned. 

Wm.  Cruickshank  &  Co.,  general  mer- 
chants, Regina,  Ass.,  have  assigned. 

James  Lalonde,  general  merchant,  Amb- 
rum,  Ont.,  is  offering  to  compromise. 

Hamilton  &  Whitman,  general  merchants, 
Treherne,  Man.,  are  asking  an  extension. 

J.  A.  McFarlane,  general  merchant,  Glen- 
coe,  Ont.,  has  assigned  to  D.  A.  McKillop. 


Alex.  Hanes,  general  merchant,  Lynden, 
Ont.,  has  assigned  to  John  Lennox,  Hamil- 
ton. 

L.  A.  Tourigny,  general  merchant,  St. 
Remi  de  Tingwick,  Que.,  is  offering  to  com- 
promise. 

P.  B.  Coyne,  general  merchant,  Portage 
du  Fort,  Que.,  have  called  a  meeting  of 
creditors. 

James  M.  Smith,  stove  and  tinware  dealer, 
Wallaceburg,  Ont.,  has  assigned  to  D.  C. 
Macdonald,  Wallaceburg. 


AN  ALL-AROUND    BUSINESS 
MAN, 

"Speaking  of  diversified  lines  of  business 
being  carried  on  in  one  establishment,"  re- 
marked a  travelling  man  whose  territory  in- 
cludes the  far  western  towns,  "  leads  me  to 
remark  that  your  big  city  department  stores 
can't  compare  with  some  of  the  ten-by-twenty 
business  houses  in  the  frontier  towns.  In  a 
little  room  about  large  enough,  if  empty,  to 
turn  around  in,  a  man  will  carry  on  more 
kinds  of  business  than  you  could  find  in  two 
blocks  on  Olive  street.  Just  to  convince  you 
that  I'm  telling  the  truth,  let    me  show  you 

one  of  several  such  business  cards  I  received 
from  men  out  there."  And  he  exhibited  a 
card  on  which  was  the  following  : 


•  PROFESSOR  WILLIAM  JONES, 

M.D 

.'  Attorney-at-Law  and  Notary  Public. 

'  Special    attention    given  to    Loaning 

•  Money,  Paying  Taxes  for  Non-Resi- 
■  dents  and  Collecting  Accounts.  Also 
'.  dealer  in  Dry  Goods,  Groceries, 
'.  Hardware,  Windmills,  Furniture, 
'.  Barb  Wire  and  Coffins.  Highest 
'.  market  price  paid  for  Country  Pro- 
'.  duce.  Harness,  Musical  Instruments. 
'.  Watches  and  Sewing  Machines  re- 
!  paired  on  short  notice.  N.  B.  A 
'.  Millinery  Store  is  connected  with  the 
'.  establishment. 


"  His  wife  conducts  the  latter,"  explained 
the  travelling  man,  "and  the  two  of  them 
about  make  a  living." — Stoves  and  Hardware 
Reporter. 


THE  ADVERTISEMENTS 
ARE  READ. 

The  advertising  in  trade  journals  is  read, 
says  the  Industrial  World,  because  the  in- 
dustries represented  in  them  seek  in  their 
advertising  columns  the  information  con- 
tained therein.  They  must  read  the  adver- 
tisements to  be  posted  in  their  respective 
trades  and  classes.  The  papers  are  sub- 
scribed for  as  much  for  the  benefit  derived 
from  their  advertising  as  from  their  reading 
matter. 


No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  il  whatthe  world  wants  done. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 


"  The  literary  genius  is  credited  with  in- 
spiration, the  artist  wtth  a  golden  gift  not 
vouchsafed  to  ordinary  men,  the  musician 
with  talent,  but  to  my  mind  the  man  of  abil- 
ity excels  all,"  said  L  D.  Kingsland,  St. 
Louis,  to  Stoves  and  Hardware  Reporter. 
"Ability  is  a  word  applicable  to  every-day 
life.  It  fits  the  man  of  business,  and  the 
business  man  who  knows  how  to  please  the 
public  and  secure  patronage  is  bound  to  suc- 
ceed, where  inspiration  and  talent  fail.  The 
man  of  ability  is  always  wide-awake.  He 
utilizes  every  minute  of  business  hours,  and 
what  the  genius  would  term  trivial  details 
are  not  ignored.  He  knows  the  condition  of 
his  stock,  is  up  with  the  markets,  supervises 
the  preparation  of  his  advertising  matter, 
and  recognizes  the  fact  that  to  keep  abreast 
of  the  times  he  must  be  posted  on  what  the 
world  is  doing,  and  above  all  else  know  what 
is  going  on  in  the  line  of  business  in  which 
he  is  engaged.  The  business  man  of  ability 
possesses  all  the  gifts  accorded  to  the  brilliant 
stars  that  flash  across  the  firmament  and 
disappeai  as  quickly  as  they  came.  He  has 
genius,  talent,  and  all  the  golden  gifts  sum- 
med up  in  one  word — ability." 

SECURITY 


LOOK  FOB,  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Compabison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and   Works   14   Bay  Street. 


LANTERN 


SPOONS.FORKS  ETC-STAMPED 


ARE  GENUINE..R0GERS"G00DS. 
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Imitation  rs  the  sincerest  form  of  Flattery  »• 
that  the  gem  freezer  is  recognized  as  the  best  is  proven 
by  the  way   ouh  competitors  are  imitating  its  gooo  quali- 
ties, and  use    it  as  the   standard   of    comparison  when 
trying  to  sell  their  own  goo„s. 

We  only  claim  a  Double  Action  for  the  Gem  Freezer 
because  it  is  impossible  to  get  more  than  two  motions 
from   any   system   of  gearing   in    use  at    pre8ent   in    any 

FREEZER. 

we  make  no  claims  that  cannot  be  fully  proven. 

do  not  be  imposed  upon  by  those  who  may  try  to  sell  you 
other  freezers  by  telling  you  they  are  "  just  as  good  " 
or  "Just  the  same  as  the  Gem."  Insist  on  having  the 
Gem  and  if  you  cannot  get  it  from  your  regular  jobber, 
write  to  us  and  we  will  tell  you  where  you  can  get  it, 
or  quote  you  prices  and  discounts. 


MANUFACTURED  BY 

AMERICAN    MACHINE    CO., 

Lehigh  Avenue  4  American  Street,  Philadelphia. 


john  h.  graham  4  co., 

manf'rs.  agents,  1 1 3  Chambers  St.  ,  New  York. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 

HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb     .  -23,   24 

Straits  100  lb  ingots "         . .  23     24 

Strip   "     ....  26,    28 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Haven  &  P.D.  Grades — 

I.C.,  usual  sizes 5  50    5  75 

IX,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

D.C.,  12J  X  17         5  °°     ••• 

D.X.,  usual  sizes 6  00     

D.X.X.        "  8  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  50    5  25 

I.C.,  special  sizes 4  25    5  25 

B.V.   Grade,   I.C.,  usual 

sizes   4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Term. 
Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sheets   . .     8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  11x56,  50  sheet  bxs  j 

14x60,  "  \   6fc,    7c 

11x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  "  -.2  5.5    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  . .     2  7  J    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Domestic  Bar 2  20    2  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13.J  0  14 

Russian  Sheet        "        0  10|  0  12 

Tank  Plates  2  25    2  50 

Boiler  H'vetR  .    ...     4  CO    5  00 

Boiler  Tubes. 

2-inch    12c 

3-inch   17 


Boiler  Plate. 

Jinch »2  75 

5-16"      :•■     2  60 

f     "     and  thicker 2  50 

Sheet  Iron. 

1  to  20  gauge  3,    3} 

22  to  24      "      2},  3 

26  "      3,    3i 

28  "      3J,3t 

Canada  Plates. 

Blaina J  bright  3  20    3  25 

Boars  Head "         None 

MapleLeaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57£  p.c.  dis. 
Galvanized,  25  to  27J  p.c.  dis. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5},  5J 

26  gauge,  "       5j,  6 

28      "  "        5J.6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb   5i,  6 

26  gauge,  "  5f ,  6J 

28      "  "  5},6J 

Note — Cheaper  grades  about    \  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7}    74 


6 
5J 

OS 

5 
i\ 
3i 


i 
"  5-16  "  " 

%       " 

7-16  "  " 

i/2       •' 
"         %&&inch' 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S  "         0  14j  0  15J 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  J  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  19    0  20 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  20    0  21 

Note — Extra  for  tinning,  2$  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  30    0  32 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  it  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  26 

Spun         "  "  0  30 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05j  0  06 

Domestic    "      0  04}  0  05 

Zinc  Sheet. 

5  cwt  casks 0  06J  0  07 

Part  casks    0  07    0  07} 

Lead. 

Imported  Pig,  per  lb 0  03J  0  04 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  04j  0  05 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  19A.  0  20 

Other  makes"     0  17J  0  18J 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5|  .. 

No.l  Do "  0    5} 

No.  2  Do "  0    4J 

No.  3  Do "  0    4i 

Prepared  Paints. 
(In  },  i  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls,per  cwtl  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "      3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  15$  0  16$ 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,      per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10$    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    0  '.1 

French  medal   0  12    0  13 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 


HARDWARE. 
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HARDWARE. 

Ammunition—  Cartridges. 
Kim  Fire  Pistol,  dis.40  to  45  p.c.  Amer. 
Him  Fire  Cartridges,  Dom.  50  and  10. 
Kirn  Fire  Military,  net  list.  Ainer. 
Central  Fire  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
Eley's,  per  1,000 $0  25  *1  60 

Anvils. 

Per  lb 0  10    0  12} 

Anvil  and   Vice  combined 
each *  5U 

Augers. 

(iilmour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughau's,  each.     1  35    1  60 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing  per  gross  ....  0  65  1  59 

Pegging,  "  ....  0  65  1  25 

Brad,  "  ....  0  85  160 

"  handled  ....  3  60  7  30 

Saddlers'.  "  •••.  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

"     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Hani, 

Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37 J,  40 percent. 

Bench  Stops. 

Per  doz..   5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,   47}   per 

cent. 
•Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47J  to  50  percent. 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 

Blind  Rollers. 

Annex    1  25    1  75 

Mascot   1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  5  per  cent,  to  70 

per  cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00    f  75 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Caua'u 0  85    3  2<> 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass;dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 


Bullards 


6  50 


....  22  50 

....  21  75 

....  24  00 

....  18  00 

....  29  00 

....  32  40 

Carpet  Sweepers. 

Bissell,     per  doz 

World  "         , 

Daisy,  "         

Star,  "         

Crown  Jewel,  per  doz 
Grand  Rapids,       " 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc.  J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 

Carpenters'  Colored,    per 

gross  0  90    1  10 

White,  lump,  per  lb 0  01}  0  01} 

Red  0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c 
from  factory  60  and  10  per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearus.per  doz 3  00  10  UO 

Clips. 

Axle,  dis.  65  p  c. 

Cott'ee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33i  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    o  60 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 
33J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  per  cent. 
Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each     1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond. 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft. 
inches      1.45-1.50  2.15 

26to40in  1.55-1.60  2.35 

41  to  50  3.50-3.60  5.45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7.20 

71  to  80  7  80 

81  to  85  8.75 

86  to  90  10.95 

91  to  95  13,75 

96  to  100  16.25 

101  to  105  22.00 


Pilkington. 
Ordinary 
1st  break  93  65 


2nd 
3rd 
4  th 
5th 
6th 
7th 


Picture  Glass. 
Pilkiugton's  ordinary. 

1st  break  

2nd      "      

3rd      "  

4th       "      

5th       "       

6th       "       

7th       "       


3  90 

4  60 

4  95 

5  40 

5  90 

6  50 


4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37},  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent. 
Light  T  and  strap,  dis  60,62}  percent 

Heavy,  per  lb 0  5    0  05} 

Screw  and  Strap,  per  lb  . .    0  03}  0  04} 
Per  doz.  sets, 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 150    2  20 

"       Shepherd's 1  00    1  50 

Per  doz.  pairs. 
Spring    l  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 
cent. 

Planter's  perdoz  4  00    5  00 

Hooks — Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,     "  0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  pergross..     1  00    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can. 
dis.  17},  20  p.c. 


ZBO"w~:ivi:^Jsr,  iKiiEiisrisriEiD^  &c  oo., 

LonsriDonsr,  oustt., 

HEADQUARTERS  FOR 


General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc.    Glass,  all 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.    Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 
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Wrought  Hooks  and  Staples,   Arner- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ic©  l*icks» 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  . .     0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz   . .     2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking,  each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  G  utter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent. 

Dixon's,      each  160    2  00 

Woodruff's    "       110    170 

Hale's,  "      1  05    1  50 

Hume,  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and    upwards, 

per  keg  base,  price  2  55    2  60 

Brads  &  Moulding  Nails,  discount  65 

and  5  to  70  and  5  per  cent. 
Wire  Nails,  70  and  5  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety       "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

per  doz  6  00    9  00 

Picture  Nails. 
Porcelain   Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 

Wood,  bench,  Canadian,  or  American 

dis.  50. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R.  &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  5"o 

Pulleys.   . 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     1  0G 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "      ....         3i       3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  perc. 

Rivet  Sets. 
Canadian,  dis.  30,  35 perc, 

Rope. 
Sisal,       per  lb  10J  11  \  smaller  than 
Manilla,      "       14J  15/7-16,  $c.  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..        15       16 
Jute    "    ...        09$      10 

Rules. 
Boxwood,  dis.  75  &  10. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set    0  90    0  95 

"  N.   P.  ',         1  20    1  25 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per  quire 55        90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

Sausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis.  7$  to  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Dii  ston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 


4  00 

5  75 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"       ji.H.      "      72$        " 
"      P.  H.  Brass  75         "  " 

•'     R.  H.      "      70 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes. 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33$  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
jEtna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set 77    140 


85 
00 


50 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 
Chesterman's,      each  ....    0  90 
steel,  each  .    0  80 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thim  Ues. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 
Cow,  per  doz 1  25    2 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  571 
to  62$  p.c. 

Mouse,  per  doz 0  35 

Rat  "        2  00 

Trowels. 
Disston's,  discount  10  p.c. 
German,  per  doz 4  75 


Steel  Shingles. 
The  Meiallic  Roofing  Co.  of  Canada- 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3  75 

Tower  or      ansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50    _ 

Light  Sheet  Pressed  Brick  3  25    staging 

Painted  Crimped,  Siding  or  Ceil.    3  50    Broom 

Shot. 
Canadian,  dis  5  to  7$  per  c. 

Shovels  and  Spades. 
Canadian,  dis.  35  to  37$  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim,  " 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    1  gross  boxes 3  25 

I  and  £  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180 

Iron,  American  1  35 

Spoons  and  Porks. 

TeaSpoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         " 
Table  "      ... 

Squares 

Iron,  per  doz  165 

Steel,  ais.  75  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per    Painted'Screen,  p.100  sq  ft    2 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 


1  50 
4  50 


1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

2  00  5  50 

3  00  5  00 

4  50  11  50 

9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

T^V  1U6S 

Bag,  per  lb '. . . .     0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

0  27    0  35 

0  30    0  55 

Binding,  flax,  per  lb 

"         iute       "      

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13$ 

Pipe,  each  550    900 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Market,  bright  and  annealed,  oiled 
and  annealed,  Nos.  1  to  16.  net  list 
from  stock,  with  10c.  per  100  lbs  net 
for  freight;  7$  p.c.  dis.  from  factory 
Market,  coppered, net  list  from  stock 
with  10c.  per  100  lbs.  net  for  freight; 
74  per  cent.  dis.  from  factory. 

Market,  tinned  per  lb  0  04$  0  08 

Galvanized  Fence,  netlist  from  stock; 

5  p  c.  dis.  from  factory. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 
"Lock  Bar  b,"  4  point ....     0  045  0  05 

i '  "0  Ditto  Glidden  2  point  ....    0  Qi\  0  05 

db  uu Galv.  Ste.  1,  plain  twist  . .     0  04}  0  05 

Galvanized    Barb,   "Ly- 
man,"  2  to  4  points 0  04}  0  05 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c 


0  32 


5  00 
2  35 


2  90 


2  25 


Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

"         Axe,    "      0  15 

Turkey  "        0  50 

Arkansas  "      150 

Water-of-Ayr    "       0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  no  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  iu  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iroii, blued  ortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.  c 


Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe's  Gen'ne,  dis.32}  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00 

S.,  per  doz 5  80 

G.  &K.'sPipe    "      

Burrell's    "     each \\ 

Pocket,  per  doz ]  25 

Skates. 
Skeleton,  dis.  li'  p.c. 
Whelpley's  Pat.  Club,   Ladies' 

Brass  Tops,  7$  to  9$  in 

Whelpley's   Pat.    Club,    Gentle! 

men's,  Brass  tops,  9$  to  12  in.. 
"  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in 

Halifax  Pattern,  dis.  10  p  c 

No.  0,  Whelpley's,  8  to  12  in '  0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    4  00 
Full-Patent,  "Achieved"  action, 
with  1  ew  patent  blades  4  50 


3  0(. 
7  50 
6  00 
3  40 

2  0(1 


1  75 
1  90 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


'incinnatibellFoundryGo 


SUCCESSORS  IN  BLYMYER  BEUS  TO  THE 

JBLYMYER  MANUFACTURING  CO 

CATALOGUE  WITH  2200  TESTIMONIALS. 


ELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Pleaso  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND    25C.    FOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED   IN 


British  Plate  Glass 


FROM  STOCK  OK  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


Needham  Veall  &  Tyzacks 

iELEBRATED 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 

Fine  Pocket  Cutlery. 


SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  ■ 

Watson  &  Pelton, 


MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 


TRADE  MARK  FOR 
KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


F^  Jt  ^p|"^|T^     Obtained  in   Canada,   United  States,  Great  Britain  and 
r"f\    I     EL  IN     I    O  a"   ForeiSn   Countries. 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH   a   CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 

SUBSCRIBED  CAPITAL,  $100,100.    FULL  GOVERNMENT  DEPOSIT, 


4 


wpuqnsnui 


Sir  Alex. Campbell. K.C.M.G.  Pres. 

'Lieut  Govr.  of  Ontario) 

John  L.Blaikie  Esq  .Vice  Pres. 


Consulting 


C.ROBB.  Chief  Engineer      A.FRASER.  Secy.  Treas 

Head  Office. 

Toronto. 

The  prevention  of  Accident  and  attainment  of   Economy  in  use  of 
Steam,  our  chief  aims. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ets 

MONTREAL. 


JOHN  J.  CARTSHORE, 

Telephone  G16.     49  Front  St.  W„  Toronto. 

Railway  &  Tramway  Equipment 
siTREoENLRailssEcNoTDHANDAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ots 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 

Australian  Fence  Wire  Strainers. 

Send  for  Prices, 


HARDWARE. 


No  More  Broken  Handles, 
All  Heavy  Nickel  Plated. 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED 


H .  R.  IVES&CO.,  Sole  Manufacturers,  MONTREAL. 


fit 

SHOWING  A.  FUTTSET  OF  IRONS. 
THE  GENUINE 

MRS,  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER   FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


DOMINION  WIRE 

MANUFACTURING  COY, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-ALSO- 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.,  LTD., 


MONTREAL. 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


LYMAN  "  No.  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


[  oronto  plate  Qlass  Importing  O0 


Highest  Award.  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers  and  Mirror   Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands, 


For  Mirrors  and  other  Glasses 


cSB,ETAoEDRHE°sNsr!!p*TE   }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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2.00  a  Year. 

1  O  Cents  a  Copy 


TRADES . 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  L»im 


Arthur  B.  Lee, 

President. 

— o — 

Importers  of 

BAR  IRON, 

STEEL, 

Shelf  and  Heavy 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KING  ST.  EAST 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLER!  - 

E.  P.  WARE 
Housefurnishings. 

—  o — 

TORONTO. 


CJ   A  TTTCS     CIRCULAR,   Shingle,  Re-sawing, 
Oix  W  O        Drag,  fta 


i-ang,  Cr<  ss-cut,  etc. 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Gotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L'D., 

Rear  84  to  90  Yonge  St., 

TORONTO. 

Telephone  No.  1457. 


CAUTION. 


Joseph  Rodgers  k  Sons, 


(LIMITED.) 


Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


*% 


GRANTED 

1764. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


TORONTO  ROLLINC  MILL  AND  FORGINC  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


ENgRAVIf\fb 

yfOR   fiStL   .   ' 

Illustrative 

Advertising. 

if  PURPOSES 


J.L.JONES, 

WOOD  ENGRAVER, 

8/2(IO&l2,KINGSTEAST, 
TORONTO.CANADA- 


COPPERINE. 

William  Hamilton,*)  Water  Works  Dep't. 
Superintendent.       j     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 


A  PROBLEM   IN   DISCOUNTS. 

Iron  pipe  and  its  proper  discount  is  one  of 
the  most  difficult  problems  which  a  buyer 
has  to  meet.  Any  dealer  who  is  bold  enough 
to  say  that  he  can  name  it  would  certainly 
be  consideted  a  wonder,  or  else  in  the  poss- 
ession of  exceptional  facilities ;  facilities 
which  ought  to  stand  him  in  a  nice  little  pile 
of  dollars  when  he  balances  up  his  books. 
Nominally  the  figure  is  supposed  to  be  57 
per  cent,  or  thereabouts,  but  as  we  have 
said,  it  would  be  hard  to  find  anyone  in 
the  trade  willing  to  bet  that  his  neigh- 
bor does  not  get  a  more  favorable 
figure.  Perhaps  60  per  cent,  or,  62  per  cent, 
or  63  per  cent,  would  be  nearer  the  market, 
in  fact  it  is  claimed  by  one  merchant,  who 
says  he  is  prepared  to  substantiate  it,  that  a 
lot  of  British  pipe  had  been  offered  at  60  and 
10  off  or  equal  to  64  per  cent.  If  this  is  a 
fact  and  it  is  probable— for  one  Scotch  firm  is 
reported  to  be  notorious  in  this  respect— the 
firm  who  made  it  are  laying  themselves  open 
to  a  heavy  fine.  All  British  makers  of  iron 
pipe  bind  themselves  under  heavy  penalties 
not  to  cut  under  the  Standard  rate  nor  to 
make  any  consignments.  Therefore  the  firm 
referred  to,  if  they  made  the  offer  mentioned, 
must  have  been  infrioging  on  the  first  pro- 
vision. As  regards  the  second,  it  is  rot 
altogether  improbable  that  it  also  is  ignored. 
In  fact  it  was  the  rumor  that  a  large  lot  of 
British  pipe  was  about  tc  be  forced  upon  the 
Canadian  market — therefore  a  consignment 
undoubtedly— that  led  to  the  most  unortho- 
dox cutting  of  all.  The  Canadian  makers 
have  no  agreement,  so  of  course  are 
free     to     make     any     offer    at     all,     and 


when  they  heard  of  the  above,  took  prompt 
measures  in  their  own  defence.  These 
measures  took  the  shape  of  substantial  con- 
cessions in  the  matter  of  discounts,  which 
effectually  did  away  with  the  idea  of  placing 
any  imported  pipe  here  under  their  figures. 
Briefly  the  discount  on  iron  pipe,  like  the 
published  nail  list,  is  another  of  the  anoma- 
lies of  the  trade.  It  is  true  the  discount  is 
nominally  there,  but  to  anyone  who  makes 
it  a  basis  for  purchasing  it  can  truly  be  said, 
to  use  a  colloquial  term,  "The  more  fool 
you  !" 

MARKETS  FOR  CANADIAN 
HARDWARE  GOODS. 

Canadian  manufacturers  have  at  length 
decided  to  push  their  trade  in  foreign  coun- 
tries. One  of  the  largest  exhibitors  at 
the  Jamaica  Exhibition  is  the  Dominion, 
while  Canadian  exhibits  were  quite  a  feature 
at  the  Industrial  Exhibition  in  Trinidad,  and 
it  is  pleasing  to  be  able  to  say  that  the  Can- 
adian Commissioner  booked  some  substan- 
tial orders  for  Dominion  firms.  Now  that  a 
move  has  been  made  to  secure  a  share  in 
the  foreign  trade,  it  may  be  useful  to  point 
out  a  few  markets  likely  to  suit  Canadian 
exporters  of  hardware  goods. 

Australia  is  a  promising  country.  United 
States  makers  do  a  good  trade  with  those  Col- 
onies, and  Canadians  might  obtain  a  fairshare 
if  they  made  a  strong  effort.  Nuts,  bolts,  and 
rivets  are  in  demand,  also  iron  and  steel  wire 
for  fencing  purposes.  The  rabbit  plague  has 
been  a  veritable  boon  to  English  exporters, 
and  as  the  Colonial  Government  intends 
keeping  up  the  wire  fencing,  erected  for  the 
purpose  of  keeping  the  rabbits  out  of  the 
cultivated  fields,  the  demand  for  wire  of  this 
sort  will  be  sustained.  Wire  netting  is  also 
largely  used  for  this  purpose,  the  mesh  should 
be  under  2  inches,  the  favorite  being  \}i 
inches.  Galvanized  tubs,  buckets,  baths  and 
iron   for  roofing  purposes   are  also   largely 


imported.  The  roofing  material  is  of  all 
sizes  and  lengths  suited  to  the  buildings.  A 
good  line  is  enamelled  goods,  such  as  cook- 
ing utensils,  etc.,  stoves,  small  and  portable 
and  adapted  to  burning  wood  alone,  are 
wanted,  specially  if  fitted  for  cooking  pur- 
poses. 

Spain  is  another  likely  market.  For  in- 
stance, there  is  a  demand  just  now  for  en- 
amelled iron  or  cast  iron  cooking  utensils 
fitted  with  tinned  iron  lids  ;  a  shipment  to 
good  agents  at  Bilbao  might  do  good.  A 
good  and  cheap  lamp  for  burning  petroleum 
is  wanted  in  China  (at  Chiu-Kiang).  It 
should  be  well  and  strongly  made  at  a  cost 
of  a  Mexican  dollar  per  dozen. 

These  are  only  a  few  of  the  many  openings 
existing  for  good  and  cheap  hardware  manu- 
factures. There  is  no  reason  why  Canadian 
producers  should  not  take  advantage  of  these 
outlets  for  rushing  a  good  and  profitable  ex- 
port trade.  The  new  route  to  China  and 
Australia,  connecting  the  Dominion  with 
both  these  countries,  should  supplement  the 
already  existing  channels  of  transport.  This 
new  mail  route  will  no  doubt  in  due  time 
exercise  a  very  beneficial  influence  on  Cana- 
dian trade  by  bringing  at  least  two  splendid 
markets  within  touch  of  exporters. 


UNDERPAID,    ILL-TRAINED 
CLERKS. 

A  large  proportion  of  the  business  failures 
of  the  country  is  yearly  attributed  to  incom- 
petence. Men  undertake  to  manage  before 
they  have  learnt  to  serve.  Every  year  it 
seems  the  number  of  callow  fledglings  who 
go  forth  on  their  own  untried  wings  grows 
larger,  and  unfitness  becomes  an  increasing 
cause  of  commercial  breakdown.  Why  is 
this  ?  Are  the  young  men  of  to-day  more 
conceited  or  more  ambitious  than  were  the 
young  men  of  twenty  years  ago  ?  Possibly 
they  are.     It   is  no   doubt  a  fact   that  the 
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farther  we  get  from  the  time  when  youths 
were  apprenticed  to  the  trade  of  shcpkeepei, 
the  more  unruled  become  the  aspirations  of 
young  clerks.  In  the  freer  circumstances 
that  surround  a  young  man's  entrance  into 
the  trade  of  salesman  these  days,  precocity 
is  apt  to  find  congenial  soil,  and  a  bump- 
tious self  belief  is  a  more  common  outcome 
than  it  was  of  the  rigorous  system  whereby 
the  young  fellow  was  indentured,  and  his 
father  bound  for  him,  to  serve  his  probation. 
The  schooling  was  usually  hard  enough  but 
it  was  thorough,  and  tended  to  crush  out  the 
foolish  over  estimate  ofhimself  that  freedom 
to  leave  or  stay  too  often  leads  the  novice  to 
cherish.  We  are  behind  the  old  countries  in 
the  matter  of  service  to-day,  simply  because 
we  have  not  so  complete  a  training  school 
for  our  clerks.  We  have  good  clerks,  but  it 
is  to  their  own  credit  and  to  the  credit  of 
their  trainers  that  they  are  good,  and  not  to 
the  credit  of  the  system. 

The  fault  of  our  system  is  that  it  recognizes 
a  beginner's  service  as  being  worth  money 
at  the  outset.  As  the  learner  progresses  he 
expects  more  pay,  and  if  he  does  not  get  it 
he  seeks  for  it  elsewhere.  His  belief  in 
himself  soon  comes  to  outrun  the  value  that 
is  put  by  his  employer  on  his  work,  and  then 
the  young  fellow  thinks  it  a  pity  that  such  a 
high  order  of  ability  as  his  should  be  given 
for  so  meagre  pay  to  the  advancement  of 
others.  If  he  can  get  a  hold  of  any  money, 
and  if  he  cannot  he  can  usually  get  credit, 
he  will  open  a  store,  and  after  a  brief  career 
will  take  the  plunge  that  a  thorough  training 
would  have  fitted  him  to  avoid.  But  the 
training  there  was  no  means  of  forcing  him  to 
submit  to,  as  there  were  no  articles  binding 
him,  and  the  modern  substitute  for  bonds, 
the  inducement  of  a  small  salary,  is  mis- 
chievous in  its  effects.  It  fails  to  keep  the 
boy  in  training  and  gives  him  a  sense  of  in- 
dependence that  will  not  brook  training. 

The  pay  of  clerks  who  are  supposed  to 
have  got  through  their  training  is  also  a 
cause  of  injury  to  trade.  These  men  do  not 
usually  make  enough  in  the  service  of  em- 
ployers, and  they  take  the  first  opportunity 
to  set  up  for  themselves.  They  may  possess 
the  business  ability  to  do  an  independent 
trade,  but  in  many  cases  they  lack  the  means, 
and  their  failure  speedily  comes.  Better  pay 
when  men  are  through  the  training  stage, 
and  more  thorough  drilling  while  they  are  in 
it  would  do  much  to  lower  the  failure  rate 
every  year. 

BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  he  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


PRICE  LISTS  AND  CATALOGUES. 

The  custom  of  issuing  price  lists  and  il- 
lustrated catalogues  of  seasonable  goods, 
has  become  so  general  that  these  publica- 
tions have  become  one  of  the  necessary 
things  of  the  trade.  The  retailer  expects  to 
receive  them,  and  depends  largely  upon 
their  illustrations  as  a  guide  in  selecting  his 
goods.  The  travelling  man  also  uses  them 
and  knows  their  value  in  obtaining  orders, 
especially  for  future  delivery.  Although  al- 
ways alive  to  his  own  and  his  customers'  in- 
terests, sometimes  he  will  forget  articles  in 
the  list  he  is  enumerating,  which  he  is 
anxious  to  sell,  and  which  the  customer 
should  buy  while  ordering  goods  in  that 
line.     The  catalogue  helps  him  out. 

In  this  way  the  season  catalogue  is  brought 
out,  often  forming  a  pleasant  means  of  intro- 
ducing the  subject  of  buying,  especially  if 
the  day  be  stormy  or  trade  dull.  With  their 
feet  on  the  stove  railing  and  cigars  furnished 
by  the  traveller,  the  merchant  supplied  with 
a  somewhat  worn  copy  of  the  price  list  from 
the  equally  worn  grip,  the  merchant's  mind 
lulled  into  a  comfortable  condition  by  the 
repose  of  the  body  and  the  well-selected 
gossip  about  the  adjoining  towns,  or  a  story 
suited  to  the  occasion,  he  lazily  turns  over 
the  leaves  of  the  spring  catalogue,  asking  a 
price  now  and  then,  and  now  and  then  en- 
quiring about  shape  and  general  appearance 
of  certain  goods.  Almost  before  the  custo- 
mer is  aware  of  the  fact,  the  salesman,  owing 
largely  to  his  price  lists,  has  an  order  down 
on  his  book,  to  which  subsequently  (it  may 
be  with  some  modifications)  he  secures  the 
endorsement  of  the  merchant. 

Perhaps  there  is  no  class  of  business  men 
that  have  so  largely  utilized  illustration  as  an 
effective  means  of  stimulating  trade,  as  hard- 
ware merchants  and  manufacturers,  thereby 
showing  a  thorough  appreciation  of  the  fact 
that  pictures  and  advertising  are  the  most 
effective  means  of  getting  goods  before  the 
purchaser.  The  hardware  buyer  has  been 
so  thoroughly  educated  in  forming  his  ideas 
of  the  appearance  of  goods  from  illustrations 
of  them,  that  when  the  merits  of  a  new 
article  are  being  enlarged  upon,  his  first  re- 
quest is  usually,  "  Let  me  see  a  picture  of  it." 
In  fact  we  know  of  no  other  plan  in  which 
the  hardware  business  could  be  successfully 
carried  on,  under  the  present  arrangement 
of  selling  goods  through  travelling  men,  than 
by  means  of  illustrated  catalogues,  and  by 
putting  cuts  of  the  articles  week  after  week 
in  trade  journals  which  go  direct  to  the 
trade,  as  it  is  impracticable  to  carry  heavy 
samples  to  any  great  extent.  The  frequency 
with  which  novelties  are  introduced,  makes 
it  desirable  for  the  travelling  man  to  carry  a 
new  thing  one  or  two  trips,  to  familiarize  his 
customers  with  it.  When  merchants  for- 
merly visited  the  jobbing  centres  about  once 
or  twice  a  year  to  purchase  their  goods,  they 
had  an  opportunity  of  seeing  in  the  sample 
room  what  is  now  illustrated  in  catalogues. 


It  is  surprising  to  see  how  inadequate  an 
idea  of  the  appearance  of  an  article  is  fre- 
quently received  by  a  retailer's  customer 
when  ordering  goods  from  a  cut.  When 
the  article  arrives,  it  is  so  entirely  different 
in  appearance,  in  size,  finish  and  adaptabil- 
ity to  the  ends  for  which  it  is  required,  that 
in  many  cases  the  merchant  keeps  it  rather 
than  force  its  acceptance  against  the  inclina- 
tion of  the  customer.  In  catalogues  used  at 
the  present  time  among  the  trade,  the  cuts 
and  general  arrangement  of  the  work  re- 
flect credit  upon  the  compilers,  and  the  en- 
tire appearance  of  these  publications  is  sel- 
dom other  than  a  matter  of  congratulation 
to  the  firms  who  issue  them. 

We  again  remind  those  who  publish  cata- 
logues to  insert  under  each  article  the  re- 
tail selling  price.  On  no  account  should  the 
wholesale  price  appear  there.  On  a  sepa- 
rate sheet  or  in  a  small  book  for  the  private 
use  of  the  retailer  give  the  discounts  or 
wholesale  prices.  He  will  then  show  the 
catalogue  and  its  illustrations  to  customers, 
knowing  that  there  in  no  danger  of  their 
finding  the  price  at  which  the  wholesaler 
sells. 

HARDWARE  MEN  AND  THE 
PAINT  TRADE. 

Most  of  us  in  Canada  who  have  been  read- 
ing the  American  trade  journals  are  sur- 
piised  to  learn  that  very  few  of  the  retail 
hardware  merchants  in  the  United  States 
handle  paints.  In  that  country  the  paint 
trade  is  left  to  druggists  and  painters.  Our 
American  contemporaries  are  urging  the 
hardware  trade  generally  to  handle  paints, 
oils  and  painters'  supplies  as  a  very  profit- 
able side  line.  The  experience  of  the  trade 
in  Canada  is  not  to  regard  it  as  a  side  line, 
but  as  a  most  important  and  profitable  de- 
partment of  the  retail  hardware  business. 
There  was  a  time  when  men  had  to 
fix  and  prepare  paints  when  there  might 
have  been  a  reason  why  they  should 
not  handle  them.  At  the  present  time, 
however,  with  ready  mixed  paints,  it  is 
easier  to  handle  this  line  than  to  handle 
nails,  and  every  hardware  dealer  should  pay 
special  attention  to  this  department.  There 
are  still  a  few  retailers  even  in  Canada  who 
do  not  deal  in  prepared  paints.  This  is  due 
to  the  prejudice  that  exists  among  the  paint- 
ers against  them.  Some  retail  hardware 
merchants  are  afraid  to  put  in  a  stock  and  to 
sell  it  because  they  might  lose  some  of  the 
business  from  local  painters.  The  experi- 
ence of  those  who  have  devoted  special  at- 
tention to  their  paint  department  shows  that 
there  is  nothing  to  fear  from  this.  The 
painters  will  buy  only  a  limited  quantity,  but 
if  consumers  can  buy  paint  and  use  it  them- 
selves they  are  more  likely  to  do  it.  If  a 
householder  has  some  important  painting  to 
do,  that  must  be  done,  he  will  give  it  to  an 
experienced  painter,  but,  there  are  hundreds 
of  property  owners  who,  when  they  can  buy 
the  paint  ready   prepared   at  a  cheap  price, 
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"  The  Famous  Scotch  White  Lead." 

"  Elephant"  Genuine  White  Lead  in  12*4,  25  and  50  lb.  Irons;  ioo,  200  and  300  lb  kegs. 
Guaranteed  100%  pure  and  unequalled  for  density,  brilliancy  and  covering  properties. 

"  Elephant"   No.  iWhite  Lead  in  12^,  25  and  50  lb.  irons;  100,  200  and  300  lb.  kegs,   good 
body,  ground  beautifully  fine  and  very  popular. 

"  Imperial  "   White  Lead  in  all  sized  packages. 

FOR  SALE  BY 

WOOD,  VALLANCE  &  CO., 

Wholesale  Hardware,  Glass  and  Paint  Importers. 
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will  devote  their  spare  time  to  painting 
and  improving  the  appearance  of  their  premi- 
ses generally.  Hardware  men  should  not  only 
handle  prepared  paints,  but  should  endeavor 
to  increase  that  department  by  judicious  ad- 
vertising, either  in  the  papers  or  by  word  of 
morth.  A  very  good  advertisement  for  re- 
tail men  would  be  the  liberal  use  of  the  paint 
brush  in  beautifying  their  own  establish- 
ments. Any  local  paper  in  which  he  pub- 
lishes his  announcements  will  willingly  insert 
items  or  short  articles  telling  how  house- 
holders can  improve  the  premises  of  their 
homes  at  a  small  cost  by  the  use  of  a  little 
paint. 

IVORY  FOR  CUTLERY 
PURPOSES. 

Says  N.  Y.  Hardware : — English  ivory 
dealers  and  makers  of  ivory  and  pearl  han- 
dles for  cutlery  purposes  have  not  been  very 
busy  for  some  time  past.  The  trade  with 
America  in  ivory-mounted  cutlery  has  de- 
clined considerably,  but  there  now  appears 
to  be  a  reaction,  and  the  demand  for  ivory 
and  pearl  scales  is  increasing.  The  last 
London  ivory  sale  was  one  of  the  worst  at- 
tended that  has  been  for  many  months,  and 
much  of  the  stock  was  inferior,  some  of  it 
having  been  left  over  from  previous  auctions. 
Altogether  about  120  tons  were  offered,  in- 
cluding 30 X  tons  of  East  Indian,  39  tons  of 
Egyptian,  48X  tons  of  West  Coast  African, 
and  about  3  tons  of  miscellaneous  lots.  In 
consequence  of  the  absence  of  many  of  the 
principal  buyers,  prices  of  nearly  every  va- 
riety declined.  The  McKinley  Bill  was  in 
some  measure  held  responsible  for  this,  for 
owing  to  the  fact  that  cut  ivory  sent  to  the 
United  States  is  now  liable  to  a  duty  of  40 
per  cent.,  while  raw  is  admitted  into  the 
American  ports  free  of  charge,  cut  billiard 
pieces,  as  imported  from  Bombay,  declined 
,£10  per  cwt.  West  Coast  African,  which  is 
specially  suitable  for  the  Sheffield  cutlet y 
trades,  declined  about  £3  per  cwt.;  hard 
Egyptian  went  down  £2  to  £3  per  cwt.,  but 
soft  Egyptian  showed  no  falling  off 


THE  RENT  QUESTION. 

Owing  to  the  avarice  of  landlords  in  many 
cities  and  towns  the  question  of  rent  has  be- 
come of  great  importance  to  many  merchants. 
When  a  desirable  location  has  been  secured 
for  a  store  and  a  profitable    trade  built  up — 
which  latterhas  been  perceived  by  the  watch- 
ful eye  of  the  landlord  before  anyone  else  has 
observed  the  circumstance — and  the  store- 
keeper is  congratulating  himself  that  at  last 
his  prospects  of  acquiring  a    competency,  if 
not  wealth,    are    assured,  down  comes  the 
house-owner  with  a  demand  for  more  rent, 
the  increase  sometimes  being  out  of  all  pro- 
portion   to  the  growth    of  the  dealer's   busi- 
ness.    In  places  where  a  real  estate  "boom" 
is  being  skilfully  worked,  landlords  are  even 
more  grasping  and  storekeepers  more  heav- 
ily burdened,  but  in  the  absence  of  such  an 
artificial    stimulant    of    real    estate   values, 
buildings    suitable   for    stores,    and  located 
upon  desirable  business   thoroughfares,  are 
in  many  cities  and  towns   rented   at  figures 
that  form  a  very  serious  item  of  a  merchant's 
necessary    expenditures.     To  such  a  pitch 
has  this  evil  grown  that  too  many  retail  store- 
keepers become  literally  slaves  of  their  land- 
lords, who  are  the  only  persons  to  reap  de- 
cent returns  from  businesses   which  require 
heavy  capital    and    great    skill  to    conduct 
them,  to  say  nothing  of  the  cares  and  anxie- 
ties of  the  proprietors. 

While  a  desirable  location  is  of  great  as- 
sistance in  building  up  a  lucrative  retail 
business,  and  while  the  merchant  may  there- 
fore be  warranted  in  paying  a  stiff  sum  for 
rent,  yet  a  sudden  and  big  increase  thereof 
may  jeopard  his  prospects  or  cause  him  to 
remove  to  a  cheaper  store  to  escape  the  in- 
tolerable exactions  which  arouse  his  anger, 
even  though  he  may  be  in  fear  as  to  the  con- 
sequences to  his  trade.  Provided  he  does 
not  move  far  away  from  his  former  store, 
there  is  no  reason  why  an  enterprising  mer- 
chant of  good  reputation  should  thus  lose  any 
custom  worth  grumbling  over.     Of  course  if 


the  removal  is   to  a  different  quarter  of  the 
city  or  town  it  will  be  good-by,  so  far  as  the 
majority  of  the  old  customers  are  concerned. 
It  is  this  fear  of  loss  of  trade  that  helps  the 
landlords    in  their    exactions  of   enormous 
rents.  In  some  cities  certain  business  streets 
have    become    one-sided,    as    it    were,    in 
regard  to  their  suitabil.ty  for  stores;  at  least, 
stores  on  one  side  of  these  streets  will  bring 
much  higher  rents  than   those   on  the  other 
side,  because  the   tide  of  pedestrian  traffic 
flows  on  one  side  more  strongly  than  on  the 
other.     In  consequence,the  apparently  more 
eligible  side  of  these  thoroughfares  becomes 
crowded  with  stores,  the  rents  of  which  con- 
tinually mount  upwards,  the  tenants  being 
afraid  to  move  to  the  cheaper  side  of  their 
streets  because  of  an  apprehension  that  their 
business  will  suffer.    It  is  the  man  more  than 
the  location  who  is  at  fault  if  trade  slakcens 
materially    in     consequence    of   a    removal 
to    a    short    distance,    such    as    across  the 
street  or  a  block  or  two  away.      We  have 
seen  one  enterprising   tetail  merchant  who 
had  grown  tired  of  paying  a  rent  out  of  pro- 
portion to  his  profits,  remove  his  business  to 
what  may  be  termed  the  "wrong"  side  of  a 
business  thoroughfare,  and  we  have  seen  the 
foot  traffic  drawn  after  him,   and  as  a  result 
the  rents  of  the  stores  on  both  sides  of  the 
street  have  been  equalized  on  a  more  reason- 
able basis.     We  also  have   seen  merchants 
remove  several   blocks  away   from   original 
locations  and  lose  no  trade  to  speak  of.     If 
the    retailer   is    able    and    enterprising    he 
needn't  be  a  slave  to  the  landlords,  for  what 
the  men  just  mentioned  have  accomplished 
can  be  done  by  other  merchants  of  nerve  and 
brains.  —  Merchants'  Review. 


EVERY  Roader  of  this  paper  is  a  buyer, 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  readers  want 
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ELECTRIC,     HYDRAULIC    AND 
STEAM   ELEVATORS. 

The  following  discussion  of  the  compara- 
tive economy  of  electric,  hydraulic  and  steam 
elevators,  printed  in  the  Electrical  Engineer, 
is  credited  to  a  well  known  steam  and 
mechanical  engineer  : 

The  questions  which  should  have  influence 
in  making  a  decision  as  to  elevator  service 
should  be  efficiency,  safety,  economy  of 
operation,  durability  and  space  to  be  oc- 
cupied in  the  building  by  the  operating 
machinery,  and,  lastly,  the  first  cost  of  the 
plant.  In  all  of  the  elevator  machinery  as 
now  constructed  the  cost  of  operation,  so  far 
as  coal  is  concerned,  is  altogether  too  great, 
and  is  in  all  cases,  with  the  exception  of  the 
water-balance  elevator,  very  nearly  the  same 
whether  the  elevator  is  carrying  its  maximum 
or  minimum  load.  The  water-balance  ele- 
vator is  at  its  best  when  it  has  to  carry  its 
load  from  the  bottom  to  the  top  of  the  build- 
ing, without  any  intermediate  stops,  and  con- 
sequently no  change  in  its  load  during  the 
trip;  but  even  the  water-balance  elevator 
under  these  conditions,  which  are  the  very 
best  it  can  be  operated  under,  consumes 
twice  the  amount  cf  power  which  should  be 
necessary  to  do  the  work,  as  the  following 
statement  will  show  : 

Let  us  consider  the  water-balance  elevator, 
having  a  maximum  capacity  to  lift  2,000 
pounds  of  load  ;  car  and  cage  will  weigh 
about  2,000  pounds,  1,500  pounds  of  which 
will  be  counterbalanced.  That  leaves  2,500 
pounds  to  be  lifted  when  the  maximum  load 
of  passengers  is  in  the  car  ;  but  a?  the  aver- 
age load  carried  on  passenger  elevators  is 
not  more  than  one-quarter  the  maximum, 
which  in  this  case  would  be  500  pounds,  then 
we  have  for  an  average  load  carried  during 
the  day  500  pounds  of  passengers  and  500 
pounds  of  counterbalance,  and  as  carrying 
the  counterbalance  is  so  much  dead  loss,  it 
follows  that  even  the  waier-balance  elevator 


in  its  very  best  condition  of  work  wastes  just 
one-half  of  the  power.  In  other  words,  when 
it  lifts  500  pounds  of  passengers  it  at  the 
same  time  has  to  lift  an  equal  weight  of  un- 
counterbalanced  car,  for  which  it  has  no 
compensation.  This  is  the  condition  of  the 
water-balance  elevator,  which,  so  far  as  the 
question  of  economy  alone  is  concerned,  is 
the  very  best  of  all  the  elevators  now  built. 

The  next  elevator  to  be  considered  in 
economy  of  coal  in  its  operation  is  the 
direct  connected  steam  machine.  Now, 
while  it  is  possible  to  build  a  steam  engine 
to  run  an  elevator  and  use  steam  in  propor- 
tion to  the  load  which  it  has  to  raise,  it  is  a 
fact  that  such  an  engine  has  never  been 
built,  and,  practically,  the  steam  engine 
driving  an  elevator  uses  just  as  much  steam 
to  lift  the  passengers  direct  as  it  does  on  the 
water-balance  machine  to  pump  the  water 
and  lift  the  passengers  through  the  agency 
of  hydraulics.  Theoretically,  from  the  nature 
of  the  contrivances,  this  should  be  so,  and  in 
practice  the  results  obtained  bear  out  this 
statement.  But  these  two  machines  being 
considered,  one  as  against  the  other,  the 
steam  machine  is  to  be  preferred — first,  be- 
cause it  costs  less  ;  secondly,  it  takes  less 
room  in  the  building,  and,  all  things  consid- 
ered, it  is  less  liable  to  accidents  which 
endanger  life. 

Now,  as  to  the  ordinary  types  of  hydraulic 
machines,  whether  they  be  direct  lifts  or  the 
vertical  type  of  machines,  or  whether  they 
are  of  the  horizontal  type,  one  feature  is 
common  to  them  all.  This  feature  is,  that 
their  consumption  of  water  per  trip,  and 
consumption  of  power  to  furnish  that  water 
is  exactly  the  same  for  all  loads;  that  is  to 
say,  they  use  just  as  much  power  to  carry 
the  elevator  boy  to  the  top  of  the  building 
and  bring  him  down  again  as  they  do  to 
carry  the  maximum  capacity  ot  the  machine. 
The  extravagant  use  of  fuel  in  all  this  type  of 
machines  is  something  phenomenal,  when 
the  work  which  is  done  is  considered.    II  we 


take  the  steam  from  the  boiler  and  follow  it 
to  the  simple  duplex  pump,  or  to  compound 
duplex  pump,  we  will  find  in  elevator  service, 
that  for  each  actual  horse  power  of  water 
delivered  into  the  tank  whether  it  be  on  the 
roof  or  the  pressure  tank  in  the  basement, 
the  enormous  quantity  of  8  pounds  of  coal  is 
used.  Now  after  we  have  got  the  water  into 
the  tank  ready  for  use.  we  waste  four-fifths 
of  this  power;  one-fifth  is  thrown  away  in 
lirting  the  uncounterbalanced  car,  and  three- 
fifths  in  having  to  use  the  maximum  of  water 
for  all  loads,  while  the  average  of  all  loads 
is  but  one  quarter  of  the  maximum.  These 
features  are  as  remarked  before,  common  to 
all  hydraulic  elevators. 

The  steam  machine  is  but  a  trifle  better 
in  economy,  for  the  reasons  stated  pre- 
viously, because  the  back  pressure  on  the 
piston  always  rises  to  correspond  with  the 
decrease  of  pressure  upon  the  steam  side. 
The  water-balance  elevator  uses  water  in 
proportion  to  the  load  lifted,  whenever  the 
loads  are  brought  down  at  all  times  equal  to 
those  which  are  carried  up,  but  as  a  large 
proportion  of  the  trips  are  made  with  small 
loads  coming  down,  and  many  times  with 
none  but  the  operator  on  the  car,  it  is  neces- 
sary to  make  the  counter  balance  less  than 
the  ear  by  about  the  average  load  lifted,  so 
that  the  water-balance  elevator,  at  its  best, 
uses  twice  as  much  power  as  it  should  to 
accomplish  the  work.  As  to  the  question  of 
cost  of  the  water-balance  elevator,  the  direct 
steam  or  the  vertical  or  horizontal  hydraulic, 
they  come  in  order  as  follows  :     The  cheap- 
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est  is  steam,  the  next  is  the  water  balance, 
and  the  next  hydraulic,  either  vertical  or 
horizontal,  which  are  practically  the  same. 
The  amount  of  useful  room  occupied  in  the 
building  is  least  with  the  steam;  next  comes 
the  water  balance;  third,  the  vertical  hy- 
draulic, and  fourth,  the  horizontal  hydraulic. 
In  considering  the  room  occupied,  of  course 
there  is  taken  into  account  all  of  the  space 
occupied  by  cylinders,  tanks,  pumps,  etc. 

To  produce  an  elevator  which  should  be 
reasonably  cheap  efficient,  and  safe,  and  at 
the  same  time  use  power  in  proportion  to  the 
load  lifted,  has  been  the  dream  and  study  of 
all  principal  elevator  builders  of  the  world. 
Such  elevators  are  now  built  and  operated 
by  electricity.  An  elevator  of  this  type  is  less 
in  first  cost  of  any,  requires  less  room  in  the 
building  than  any  other,  and  can  be  operated 
with  less  than  one-half  the  amount  of  coal  of 
any  other.  The  best  arrangement  possible 
for  an  electric  elevator  is  to  place  the  ma- 
chinery at  the  top  of  the  elevator  shaft  above 
the  travel  of  the  car,  for  the  following 
reasons:  First, in  that  position  the  machinery 
occupies  no  otherwise  useful  space  in  the 
building,  and  in  that  situation  the  machine 
can  be  so  counterbalanced  that  the  amount 
ot  power  required  at  any  one  time,  whether 
the  car  is  ascending  or  descending,  is  only 
sufficient  to  move  half  of  the  maximum 
carrying  capacity  of  the  car.  The  same 
machinery,  however,  may  be  placed  at  the 
bottom  of  the  elevator  shaft,  in  the  basement, 
occupying  about  the  same  room  that  an  ordi- 
nary steam  machine  does.  In  either  case  it 
will  use  the  same  power  in  proportion  to  the 
load  carried 

In  order  to  make  this  statement  clear,  as 
to  the  economy  of  the  electric  elevator  when 
compared  with  the  hydraulic,  it  is  necessary 
to  show  where  the  power  is  lost  in  each  case, 
and  where  the  difference  lies.  First,  the 
duplex  steam  pump  uses  8  pounds  per  hour 
for  each  horse-power;  the  engine  which 
drives  the  dynamo  to  furnish  electricity  uses 
at  most  4  pounds.  Only  one-fifth  of  the 
power  developed  in  the  steam  pump  is  util- 
ized in  lifting  passengers. .  In  the  electric 
three-quarters  of  all  the  power  which  is  de- 
veloped by  the  driving  engine  is  used  for  op- 


erating the  elevator;  besides,  in  all  large 
buildings  there  are  electric  lights,  and  elec- 
tricity is  used  for  various  purposes,  and 
must  have  an  electric  generator  in  any 
event.  As  to  the  question  of  safety,  with  all 
these  various  types  of  elevators  (leaving  oat 
the  water-balance),  there  is  practically  no 
difference.  The  safety  appliances  which 
are  on  one  machine  may  be  applied  to  any 
or  all. 


TREAT  ALL  CUSTOMERS 
ALIKE. 

The  dealer  should  make  it  his  business  to 
know  that  all  his  customers  are  treated 
equally  by  his  employes,  for  it  is  natural  to 
presume  that  the  dealer  himself  will  need  no 
admonition  of  this  sort  for  personal  actions, 
experience  having  taught  him  the  necessity 
of  following  such  a  policy.  This  can  be  ap- 
plied to  all  customers,  for  when  a  dealer 
finds  that  he  has  an  objectionable  patron  it 
would  be  better  for  him  to  inform  such  a  cus- 
tomer privately  that  his  trade  was  not  de- 
sired than  to  openly  snub  him.  It  does  not 
matter  whether  the  customer  asks  for  a 
pound  of  nails  or  an  article  of  an  hundred- 
fold the  price  when  he  enters  the  store — if 
he  is  first  to  come  let  him  be  first  served.  If 
this  is  not  done  he  can  take  umbrage  at  the 
slight  showing,  whereas  those  who  enter  the 
store  after  he  did  cannot  possibly  be  justly 
offended  because  they  are  compelled  to 
await  their  turn,  Do  not  be  deceived  by 
appearances.  The  man  clad  in  jeans  may 
buy  and  pay  for  more  than  the  one  with  a 
silk  tile  and  garments  of  broadcloth.  Never 
keep  any  customer  waiting  longer  than  is 
absolutely  necessary,  and  no  matter  how 
badly  rushed  do  not  give  curt  replies  to  re- 
spectful inquiries.  The  successful  salesman 
has  a  way  ol  entertaining  customers  while 
waiting  on  them  that  makes  them  feel  at 
home,  and  they  will  come  again.  The  dealer 
should  remember  that  he  is  in  business  to 
please  the  purchasing  public,  and  to  sell 
goods — not  to  impress  upon  all  who  enter 
his  store  that  he  owns  the  place  and  con- 
siders it  a  favor  to  show  goods  to  would-be- 
purchasers.  It  costs  nothing  to  be  courteous 
— on  the  contrary,  it  pays.—  Stoves  and 
Hardware  Reporter. 


THE  HARVEY  STEEL 
PROCESS. 

A  despatch  from  Washington  states  that 
experiments  in  the  Harvey  process  of  hard- 
ening steel  will  be  made  on  plates  made  by 
Carnegie,  Phipps  &  Co.  and  the  Bethlehem 
Iron  Works.  The  process  can  be  applied  to 
nickel-steel  as  well  as  all-steel  plates,  and  it 
is  probable  that  the  next  test  will  be  of  a 
nickel-steel  plate  made  by  Carnegie,  Phipps 
&  Co.,  and  treated  by  the  Harvey  process  at 
the  Washington  Navy  Yard,  where  an  ex- 
perimental plant  has  been  erected. 

The  object  of  the  Harvey  treatment  is  to 
produce  a  plate  that  combines  all  the  good 
features  of  both  the  compound  armour  used 
in  England  and  the  homogeneous  armour  of 
steel  or  nickel-steel  made  at  Creusot,  France. 
The  plate  to  be  treated  is  made  of  uniform 
mild  steel  through  its  entire  mass,  and  then, 
by  the  application  of  this  process,  the  front 
surface  is  decarbonized  and  given  a  very 
high  temper,  which  gradually  diminishes 
throughout  the  thickness  of  the  metal.  By 
this  method  the  plate  is  given  a  very  hard 
surface,  designed  to  break  up  armour-pierc- 
ing projectiles,  while  the  mild  steel  backgives 
the  toughness  and  counteracts  any  tendency 
of  the  hard  surface  to  crack. 

The  same  qualities  are  sought  in  the  Eng- 
lish compound  plates,  but  in  them  two  metals 
are  used,  or  more  strictly  speaking,  three. 
A  plate  of  hard  steel  is  used  for  the  face,  and 
a  plate  of  wrought  iron  for  the  back,  and  the 
two  are  welded  together  by  pouring  melted 
steel  between  them  and  subjecting  the  whole 
to  a  heavy  pressure.  In  such  plates  there  is 
always  a  tendency  of  the  steel  face  to  crack 
off  when  struck  by  a  shot,  leaving  nothing 
but  the  soft  iron  backing. 

If  the  results  obtained  with  the  nickel- 
steel  treated  by  the  Harvey  process  are  as 
gcod  as  there  is  reason  to  believe  they  will 
be,  vessels  armored  with  this  product  will 
have  probably  50  per  cent  more  protection 
than  would  be  afforded  by  the  same  thick- 
ness of  compound  armour. — American  Manu- 
facturer. 


Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 


HARDWARE. 


PRESERVATIVES  OF  IRON. 

Professor  Lewes'  investigations  of  the 
effect  upon  iron  of  the  various  preservative 
substances  applied  to  its  surface  have  led 
him  to  the  conclusion  that  protectives  of  the 
class  of  tar  and  its  derivatives,  such  as  pitch, 
black  varnish,  asphalt  and  mineral  waxes,  are 
among  the  best.  This,  however,  is  condi- 
tioned upon  the  removal  of  the  small  quan- 
tities of  acid  and  ammonia  salts  which  fre- 
quently occur  in  tar  and  tar  products.  If,  in 
addition  to  this,  the  class  of  substances  men- 
tioned is  applied  hot  to  warm  iron,  the  bitu- 
minous and  asphaltic  substances  form  on  the 
surface  of  iron  an  enamel  which  is  not,  like 
other  coatings,  microscopically  porous,  and 
therefore  pervious  to  water.  Spirit  or  naph- 
tha varnishes  are  condemned  by  Professor 
Lewes  ;  varnishes  to  which  a  body  has  been 
given  by  some  pigment,  generally  a  metallic 
oxide,  are  preferable  to  the  last  class,  if  the 
solvent  used  is  not  too  rapid  in  its  evapora- 
tion, and  if  care  has  been  taken  to  select 
substances  which  do  not  themselves  act  in- 
juriously upon  iron,  or  upon  the  gums  or 
resins  that  are  to  bind  them  together.— Ex. 


FROM  THE  TRAVELLING 
TINKER. 

The  Travelling  Tinker  in  Stoves  and 
Hardware  Reporter  writes  :  I've  been  the 
busiest  man  in  sixteen  counties  since  I  wrote 
to  you  last  time,  but  things  is  getting  kind 
of  settled  down  like,  and  so  I  am  going  to 
give  you  another  whirl.  I  reckon  you  re- 
member about  me  telling  you  I'd  got  a  job 
of  clerking  in  a  hardware  store,  and  what  a 
queer  old  chap  the  boss  is.  Well,  he's  one 
of  the  best  men  I  ever  had  anything  to  do 
with,  the  easiest  fellow  to  get  along  with,  and 
all  that,  but  how  in  the  world  he  ever  made  a 
living  out  of  this  store  is  what  has  been  puz- 
zling me  for  a  long  time.  He's  just  like  a  good 
many  other  storekeepers  I've  seen,  though. 
He  lets  the  store  almost  run  itself,  or  did  before 
I  came  here,  but  now  he  lets  me  run  it,  and 
helps  out  when  things  is  too  busy  for  me. 
The  balance  of  the  time  he  sets  in  a  big 
chair  by  the  stove  and  talks  politics  to  the 
boys,  and  he  knows  a  heap  about  it,  too,  and 
that's  where  he's  got  the  bulge  on  some  of 
the  other  storekeepers  here.  Nearly  all  the 
farmers 'round  here  like  to  come  in  and  talk 
to  the  old  man,  and  he's  as  good  as  a  lawyer 
in  giving  advice,  and  of  course,  when  they 
want  anything  he's  got  they  buy  it  from  him, 
and  that's  what  has  given  him  pretty  near  all 
his  trade.  He's  pretty  sharp  in  driving  a 
bargain,  too,  but  he's  honest  about  it,  and 
does  the  fair  thing  every  time.  Well,  after 
we'd  got  the  store  fixed  up  and  some  new 
goods  in,  the  old  man  says  to  me  : 

"  See  here,  Mr.  Tinker,  you  seem  to  be  a 
pretty  square  kind  of  a  fellow,  and  I'll  tell 
you  what  I'll  do  with  you.  You  just  take 
holt  and  run  the  business.  I'm  getting  a 
little  old  and  stiff,  ain't  as  spry  as  I  used  to 


be  thirty  years  ago,  and  we'll  whack  up."  I 
was  willing  enough,  and  so  we  made  it  a 
bargain.  It's  one  of  those  kind  of  co-opera- 
tive businesses,  you  know.  I  get  my  wages, 
and  if  we  make  lots  of  money  why  I  get  some 
of  that,  too,  and  if  we  don't  make  lots  the 
old  man  takes  it  all.  But  I  work  so  much 
harder,  you  see,  and  the  old  man  takes  it 
easy,  and  that's  what  he's  after,  I  guess. 

Something  funny  happened  in  our  store.  I 
want  to  tell  you  about.  A  chap  from  the 
country  walked  in  one  day  when  the  old  man 
said  : 

"Hullo,  Bill,  workin'  to-day?" 

"Yes,"  said  Bill,  "but  I  come  in  for  an  ax, 
and  I  want  one  just  like  you  sold  Jim  Carter 
two  or  three  weeks  ago.  Them's  the  best 
axes  I  ever  seed.  I  wanted  to  buy  one  from 
Jim,  but  he  said  he  wouldn't  take  nothin'  lor 
one,  because  he'd  never  had  as  good  ones 
before  as  them  was." 

"Workin'  fur  Jim  ?"  asked  the  old  man. 

"No,"  says  Bill,  "not  now.  Jim's  too 
dogoned  smart  for  me.  He's  always  tradin' 
v  ith  a  feller  for  sonething,  and  somehow  he 
always  gets  the  best  of  it,  and  that's  why  he 
don't  have  much  wages  to  pay,  so  I  quit  him. 
Gettin  out  ties  now." 

The  old  man  looked  around  and  told  Bill 
he  hadn't  no  more  of  them  axes,  but  would 
get  some  by  next  week,  and  for  him  to  come 
in  again,  and  Bill  said  he  would.  A  couple  of 
days  after  that  a  fellow  came  in  and  slammea 
a  couple  of  axes  down  on  the  counter,  and 
turns  to  the  old  man. 

"  See  here,"  says  he,  them  two  axes  yo 
sold  me  wouldn't  cut  a  sour   apple  in    two 
without  turning  the  edge,  and  you've  got  to 
knock  somthing  off  on  them,   or  take   them 
back." 

The  old  man  put  on  his  specs,  and  tookthe 
axes  to  the  door  where  it  was  light  and  look- 
ed at  them  close.  Then  he  come  behind  the 
counter,  laid  the  axes  down  on  the  shelf  out 
of  chap's  reach,  pulled  out  the  money  drawer 
and  give  him  his  money  without  saying  a 
word.  Then  the  chap  began  to  hem  and 
haw,  and  at  last  said  : 

"O,  I  guess  they'll  do  well  enough  this 
time, and  I  ain't  got  time  now  to  look  around 
for  more,  so  never  mind  the  money." 

But  the  old  man  wouldn't  have  it  that  way. 

"That  game  won't  work  here  any  more, 
Jim  Carter,"  says  he,  you've  done  it  often  en- 
ough before,  but  this  was  just  once  too  often. 
Bill  Wood  wants  them  axes." 

Well,  sir,  that  fellow  hung  around  for  an 
hour  trying  to  get  them  axes  back  again,  but 
he  couldn't  get  them.  You  see  the  old  man 
had  guaranteed  them,  and  he  was  bound  to 
make  his  guarantee  good.  He  sent  word  to 
Bill  Wood  next  day  he  had  some  axes  for 
him,  and  Bill  come  in  and  took  them  both, 
and  paid  cash  down  for  them,  and  was 
mighty  glad  to  do  it,  too,  when  the  old  man 
told  him  how  he  got  them.  Bill  said  he'd 
done  considerable  work  for  Jim  Carter,  but 
that  was  the  first  time  he'd  ever  got  the  best 
of  him. 


"BULLS"  AND  "BEARS." 

A  "  bull"  is  a  fellow  who  believes  in  every- 
thing, and  a  "  bear"  is  a  chap  who  believes  in 
nothing.  The  former  will  devoutly  take 
stock  in  the  wildest  flights  of  fancy,  while  the 
latter  discredits  the  existence  of  his  very  self. 
As  a  rule,  we  must  say  we  prefer  the  mind 
of  the  "  bull"  if  we  must  choose  between  them, 
for  we  have  but  little  patience  with  the 
croaker,  and  the  man  who  delights  in  the 
total  destruction  of  values.  "Give  it  to  her  !" 
yowled  a  blatant,  loud-mouthed  fellow  in  the 
pit  the  other  day.  "  She  can  never  get  low 
enough  for  me.  If  I  could  get  the  stuff  for 
nothing,  I  should  try  to  make  you  pay  me 
for  taking  it."  "  Wow  ' '  shrieked  a  rampant 
"bull"  a  few  days  later,  "  up  she  goes  !  This 
is  just  a  starter.  A  dollar  and  a  quarter  for 
wheat  will  be  low  in  a  few  days."  The 
trouble  with  both  of  these  factions  is  that 
they  never  know  what  an  extreme  is  ;  they 
will  never  admit  the  existence  of  a  limit  at 
either  end  of  their  respective  lines.  The 
figure  they  set  is  an  ignis  fatuus  which  re- 
cedes as  it  is  approached.  Given  dollar 
wheat,  the  ''bull"  yearns  for  and  believes  in 
an  ultimate  price  of  one  and  a  quarter;  put 
the  price  down  to  50  cents,  and  the  "  bear" 
hungers  for  a  further  decline. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

Telephone  2  164. 

REPRESENTING 

PECK,  BENNY  &  CO.,  )  ..  . 

j.  &  c.  hodgson,  Montreal. 

MILLEB  BROS.  &  TOMS.  J 

SHEPARD  HARDWARE  CO.      |d..«V,I^ 
AMERICAN  BIT  BRACE  CO.,    f  DllTTciUOi 
ETC.,  ETC. 


E.  R.  C.  CLARKSON 

TRUSTEE  AND  RECEIVER 

In    affiliation    with  TORONTO, 

JNO.  B.  CLARKSON 

Temple  Buildings,   -    -    -    MONTREAL. 

Correspondents  at  London,  Glasgow,  Birming- 
ham, Huddersfield,  Manchester,  Liverpool, 
Winnipeg.  48TA  special  Accountancy  Depart- 
ment of  the  business  has  recentlybeen  formed 
under  the  management  of  Mr.  W.  H.  CROSS 
and  a  staff  of  able  assistants.  All  professional 
work  will  receive  prompt  and  careful  attention 


GREEN  SEAL  BRAND 

PURE  WHITE  LEAD, 

We  are  just  in  receipt  of  the  following  un- 
solicted  testimonial  : 

"  Your  Green  Seal  White  Lead  is  in  every  way 
found  to  be  as  good  as  quoted  "  Pure  "  and  we 
find  it  to  work  well  ana  cover  a  large  surface. 
It  is  the  cheapest  lead  for  us  to  use  on  this 
account.    Yours  truly, 

FOSTER  BROS.,  Painters, 

Nanaimo,  B.C. 


WALTER  H.COTTINCHAM&CO,, 

56  St.  Peter  St.   MONTREAL, 

Sole  Proprietors  Green  Seal  White  Lead. 


HARDWARE 


Galvanized  iron  is  simply  iron  coated  with 
metalic  zinc  by  being  immersed  in  a  molten 
bath  of  that  metal. 

Jones,  alias  Wisch,  Man.,  a  hardware  mer- 
chant of  McGregor  village,  has  absconded, 
leaving  several  Winnipeg  wholesale  houses 
in  the  lurch. 

The  foundations  are  being  laid  at  Irwin, 
Pa.,  for  plate-glass  works,  which,  it  is  said, 
will  be  the  largest  in  the  world.  The  firm 
will  be  known  as  the  Pennsylvania  Glass  Co. 

Wire  rope  manufacturers  say  that  the 
dread  of  insects  and  infection  in  ordinary 
rope  has  banished  the  latter  almost  entirely 
from  the  household  in  favor  of  their  own  pro- 
duction. 

Two  deaths  resulted  in  Cheshire,  England, 
in  1890,  from  wounds  caused  by  barbed-wire 
fencing,  and  some  Englishmen  want  the 
Government  to  pass  a  law  preventing  the 
use  of  this  kind  of  fencing  along  public 
roads  and  footpaths. 

It  is  alleged  that  the  Uuke  of  Marlborough 
is  so  interested  in  the  mineral  belt  of  the 
Southern  States,  that  he  will  attempt  to  get 
English  capital  to  back  an  idea  of  founding 
a  model  city  and  developing  ceitain  mining 
options  he  has  purchased. 

A  fire  broke  out  in  Black  &  Whitman's 
hardware  store  on  King  street  east,  Hamilton, 
last  week.  The  flames  started  amongst  some 
rope  which  was  piled  under  the  staircase,  but 
they  were  extinguished  by  the  firemen,  who 
responded  quickly  to  the  alarm.  The  dam- 
age was  only  trivial. 

The  Crescent  City  Railroad  Company,  of 
New  Orleans,  recently  began  running  its 
electric  storage  battery  cars.  The  cars  have 
been  built  for  some  time,  but  the  company 
have  hesitated  operating  them  heretofore 
until  it  could  have  everything  in  mil  opera- 
tion and  a  number  of  cars  built. 

A  decided  sensation  has  been  caused  in 
Jerusalem  Dy  the  introduction  of  the  electric 
light  into  a  new  and  flourishing  flour-mill 
lately  started  there.  The  building  in  which 
the  light  has  been  introduced  is  near  to  the 
site  of  Calvary,  and  close  to  the  Damascus 
Gate.  It  need  hardly  be  said  that  the  Arabs 
and  Jews  are  much  puzzled  to  account  for  a 
light  in  a  lamp  in  which  there  is  no  oil,  and 
up  to  the  present  time,  while  gazing  with 
wonder,  have  been  keeping  at  a  respectful 
distance. —  Ironmonger. 

A  new  process  for  making  joints  in  lead 
pipe  has  been  patented  in  England.  First 
a  tool  with  a  conical  internal  recess  is  driven 
on  the  end  of  the  pipe;  this  decreases  its 
size  so  that  one  end  of  a  right  and  left-hand 
coupling  nut  will  slip  over  it.  Then  a  plu? 
s  driven  into  the  end  of  a  pipe,  which  forces 


Keith  &  Fitzsimons 

MANUFACTURERS 

GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 


Ill  KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 

J.  &  c. 


P.O.  BOX  768. 


HODGSON, 

MONTREAL. 

MANUFACTURERS 

WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H .  D    SIMMONS, 


£2TOur  name  is  stamped  on  every  pipe.^S 


74  York  St.,  Toronto. 


the  metal  out  and  into  the  threads  of  the 
nut,  forming  a  screw.  The  other  part  of  the 
pipe  being  similarly  treated  with  the  other 
end  of  the  coupling,  the  pipes  can  be  coupled 
or  uncoupled  at  will. 

Suckling  &  Co.,  64  Wellington  St.,  W., 
Toronto,  will  offer  for  sale  on  Tuesday  next, 
the  hardware  stock  on  view  in  premises  No. 
65  Yonge  St.,  in  this  city.  The  total  value 
$3,418.06.  The  terms  are  one-fourth  cash, 
10  per  cent,  at  time  of  sale,  and  the  rest  in 
two  equal  instalments  at  7  per  cent,  on  ac- 
cepted security. 

The  English  have  always  "had  the  edge" 
on  America  in  the  manufacture  of  cutlery 
until  within  the  past  few  years,  and  English- 
men have  boldly  asserted  that  cutlery  could 
not  be  made  in  America  as  well  as  it  could 
in  England.  The  absurdity  of  this  claim 
has  now  been  so  clearly  shown  that  the 
English  are  seriously  alarmed,  and  the  heavy 
falling  off  in  their  exports  of  cutlery  last  year 
did  not  tend  to  restore  their  confidence  to 
any '  marked  degree.  Some  of  the  largest 
Sheffield  concerns  are  about  to  reduce  the 
wages  of  their  employes,  giving  as  a  reason, 
the  remarkable  falling  off  in  their  American 
business. — Hardware  Trade. 

SITUATION  WANTED. 


SITUATION    WANTED    AS    HARDWARE 
Traveller  or  Salesman.    Thoroughly  posted 
in  retail  trade.    Address,  Iron,  this  office.  12 


lillli«lllllll!l»lllllllliJIIIIII[liMillllll»)lililL: 
SAW  YOUR 


ADVERTISEMENT! 


IN   THE 


I    HARDWARE 


When  writing  to  our  advertisers  please  inclose 
the  above. 


UPHOLSTERERS  HAMMERS 


Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 


The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont. 


HARDWARE. 


TOVESa^TINWARE 


REPAIRING  GASOLINE  STOVES 

A  correspondent  fends  the  Metal  Worker 
the  following  valuable  suggestions  on  re- 
pairing gasoline  stoves  : 

At  the  outset  I  must  disclaim  any  inten- 
tion of  posing  as  an  expert  at  repairing 
gasoline  stoves.  What  I  know  has  been 
learned  by  experience.  The  individual  bur- 
ner, being  the  oldest,  is  first  entitled  to  my 
consideration.  Should  a  person  only  parti- 
ally fill  the  lighting  cup,  thus  insufficiently 
heating  the  burner,  it  will  puff  and  blow  un- 
til it  becomes  hot  enough  to  vaporize  the 
gasoline  feeding  it.  The  blowing  is  caused 
by  the  flow  of  cold  or  only  partially  vaporized 
gasoline.  The  remedy  is  to  always  fill  the 
lighting  cup  and  see  that  the  draft  does  not 
carry  the  heat  from  the  burner.  After  a  stove 
has  been  in  use  for  some  time,  the  period  de- 
pending more  or  less  upon  the  purity  of  the 
gasoline,  a  gummy  substance  will  accumulate 
at  the  point  of  the  needle  valve,  causing  the 
vapor  to  spread  and  thus  fail  to  properly 
enter  the  burner  flue.  The  result  is  that  the 
flame  will  splutter  and  light  back — that  is, 
ignite  at  theneedle-valve  point.  The  remedy 
is  to  remove  the  needle  valve  and  clean  it, 
being  careful  not  to  blunt  or  bend  the  point. 
If  the  burner  leaks  at  the  needle  point,  turn 
back  the  set  nut  one-fourth  or  one-halt  turn. 
This  is  to  take  up  the  wear.  If  the  leak  is 
at  the  set  nut,  take  common  hard  soap  and 
soap  the  needle-valve  threads.  If  the  burner 
has  a  stuffing  box  and  leaks  at  that  place, 
take  a  wrench  and  screw  the  box  a  turn  or 
two  toward  the  burner.  At  least  once  a  year 
the  cap  at  the  end  of  the  pipe  should  be 
taken  off,  and  sufficient  gasoline  allowed  to 
run  through  it  to  wash  out  the  sediment, 
which  is  sure  to  accumulate  there.  When 
one  comes  across  a  burner  that  re  uses  to 
feed,  after  trying  all  other  remedies,  go  for 
the  stand  pipe — which  is  usually  made  of 
brass.  Remove  the  valves,  unscrew  the  bur- 
ner and  stand  pipe  from  the  main  or  hori- 
zontal pipe,  and  the  packing,  whatever  it 
may  be,  will  be  found  entirely  filling  the 
stand  pipe.  If  of  wood,  remove  it  and  re- 
duce its  size.  I  have  frequently  left  the  plug 
out,  and  the  burner  worked  just  as  well  as 
with  it  in.  In  a  generator  the  stand  pipe  is 
packed  with  wicking,  asbestos,  gravel,  etc. 
I  repaired  a  stove  some  years  ago  having  a 
stand  pipe  filled  with  gravel;  the  heat,  how- 
ever, had  reduced  it  to  lime,  or,  rather,  ce- 
ment, so  that  it  had  to  be  drilled  out.  My 
opinion  is  that  gasoline  stoves  other  than 
the  New  Process  can  and  should  be  made 
without  packing  in  the  stand  pipe. 

A  generator  burner  differs  from  an  indivi- 
dual burner  in  the  fact  that  it  vaporizes  for 
several  others  besides  itself.     This,  to  a  cer- 


tain extent,  is  a  weakness,  as  a  generator  out 
of  order  renders  the  entire  stove  useless  for 
the  time  being.  Some  generators  have  all 
needle  valves,  and  in  that  case  the  repairing 
must  be  done  in  about  the  same  manner  as 
in  the  case  of  the  individual  burner.  Other 
generators  have  blunt  valves  for  the  side  bur- 
ners and  a  needle  valve  for  its  own  use. 
Should  the  side  burners  fail  to  work  the 
trouble  will  be  found  at  the  orifice.  The  same 
gummy  substance  accumulates  there,  and 
can  be  removed  by  introducing  a  thin  piece 
of  wire  or  anything  of  sufficient  strength  to 
dislodge  it.  One  great  fault  with  the  majori- 
ty of  generator  stoves  is  that  the  makers 
have  worked  toward  complication  instead  of 
simplicity.  The  principle  of  all  old-style 
stoves  is  the  same  and  as  simple  as  the 
working  of  a  cook  stove.  Then  what  is  the 
use  of  loading  so  good  and  useful  an  article 
with  a  lot  of  complications  that  have  no 
good  in  themselves,  but  only  serve  to  puzzle 
the  retailer  and  mystify  the  user  ?  I  never 
allow  a  buyer  to  read  the  instructions 
which  the  makers  tag  to  each  stove.  I 
show  him,  instead,  by  practical  demonstra- 
tion how  to  use  the  stove,  and  in  that  way 
impart  more  information  than  he  can  get  by 
reading  the  directions.  What  does  the  aver- 
age woman  know  about  needle  valves,  cut- 
off, swivel  joints,  set  nuts,  &c,  anyhow?  The 
manufacturers  are  to  blame  for  having  so 
many  stoves  returned  as  defective.  When 
the  agent  comes  around  he  asks,  "  How 
many  stoves  can  I  sell  you?"  when  the 
question  he  ought    to   ask    is,    "  Can     you 


operate  a  gasoline  stove  ? "  The  result  is  that 
any  one  who  can  sell  a  stove  gets  them,  and 
when  the  stove  is  put  in  operation  it  doesn't 
work  right,  and  back  it  goes  to  the  maker. 

Two  "explosions"  of  gasoline  stoves— one 
with  fatal  results — have  been  recorded  by  the 
daily  press  during  the  past  week.  The  pre- 
ponderance of  evidence  in  the  many  cases 
we  have  examined,  leads  us  to  the  belief  that 
lack  of  ordinary  care  in  their  operation,  and 
not  the  liability  of  the  gasoline  stove  to  ex- 
plode, has  been  the  origin  of  these  regret- 
table mishaps,  also. — American  Artisan. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz.: — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and   Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   1 4   Bay  Street. 


LANTERN 


MILLER  BROS.  &  TOMS, 

SUCCESSORS  TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

1 10  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

Hand,  Steam, 

Hydraulic  and 

ELECTEIC 
for  Passenger    and    Freight   Service. 


SAFETY  ELEVATORS, 


22  years  experience.    Send  for  Catalogue. 
MENTION  THIS  PAPER. 


TORONTO  OFFICE:  74  YORK  ST. 


STEEL    "XSTIIRIE]    OHZ^IZDsT- 

BROWN'S    PATENT. 


Cut  showing-  full  size  of  No.  0. 
Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of   hard    drawn    steel 
wire.     Actual  tests  show  three  limes  trfe  strength  of  ordinary  welded  chain. 

We  are  now  making  four  sizes,  viz.,  oooo,  ooo,  oo,  o.     Send  for  samples  and  prices. 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


THE 


NORTHUMBERLAND  PAPER  f  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  ouv  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


Kor  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


EL  BENJ 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26,  n  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


If  orders  are  now  sent  in  with  specifications  we  can  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty). 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  good  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL 


10 


HARDWARE. 


BRITISH  MARKETS. 


London,  March  3,  1891. 
March  3.  Feb.  26. 

Tin— Spot—       '  ^,90.    2s.  6d. 

Future —  90.  10s. 

Copper — Spot —      52.  12?.  6d. 
Futuce —      53.   —     — 
Iron  Scotch  warrat's.     47s. 

(Glasgow). 
No.  3  Middleboro',       42s. 
Lead,  soft  Spanish.  12  10s. 
Antimony,  67    — 

Spelter,  Silesian,     23  17s.  6d. 
Tin  Plates,  18s.  — 


.£90  2s.  6d. 
90  7s.  6d. 

53S.  5C'- 
53s.  IOU 
47s.  id. 

42s. 

67  -   - 

23  17s.  6d. 

1 8s.  — 


MONTREAL  MARKETS. 

Montreal,  March  5,  1891. 

In  heavy  material  there  has  been  positive- 
ly no  movement  of  importance  in  any  line, 
consequently  in  the  absence  of  anything  that 
would  tend  to  develope  any  new  features  we 
have  nothing  to  note. 

IRON  AND  HARDWARE. 
There  is  little  to   note  in   connection  with 
this  market  as  business  has  been  small  and 
unimportant  during  the  week,  nor  is  there 
likely  to  be  any  until  the  election  excitement 
is  over.     The  only  really  large  sale  that  oc- 
curred during  the  week  was  a  round  lot  of 
Terne  plates  which  were  turned  over  at  $8, 
but  this  is  not  a  regular  basis  as  it  would  take 
$8.25   to  $8.50  to  move  an  ordinary  lot   of 
stock.     There  is   no  business   doing  in   tin 
plates  and  holders  are  asking  $4.75  for  ordin- 
ary  brands  with  best   grades  $5    to    $5.25. 
Cokes   are  nominal  at  $4.50,  but   there  are 
none  offering  here.    Pig  iron  remains  nomin- 
ally the  same,  $23  for  Summerlee  and  equal 
brands.     No  quotations  are  forthcoming  yet 
from  the  other  side  except  onEglinton;  which 
is  quoted   at  50s.    which  means  51s.   f.  o.  b. 
Glasgow.     Canada   plates   are  offering  here 
at  $3.10  to   $3.25,  but  fresh  supplies  could 
not  be  laid   down  here   under  $3.60,  as  the 
most  recent  quotation    was  £\i  10s.  to  ,£13. 
In  fact  a  large  order   could  not   be  filled  on 
the  other  side  because  the  buyers  bid  did  not 
come  up   to  the  holders  idea  of  value.     In 
other  lines  there  is   nothing  to  note,  copper 
and  tin  being  as  before,  in  fact  the  only  trans- 
action was  a  lair  lot  of  spelter  at  $6.00,  but  a 
small  quantity  could  not  be  had  at  this  figure 
and  we  quote  $6  to  $6.25. 
NAILS. 
There  is  no  change  to  the  nail  market,  little 
or  no  business  being  done  during  the  election 
excitement.       Makers   are    indifferent,    and 
jobbers  are  doing  nothing. 

IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  2  40 

8  dy  to    9  dy,       "  "  ....  2  65 

6  dy  to   7  dy.       "  ....  2  90 

4  dy  to    5  dy,         Am.  pat  315 

3  dy,  hot  cut,  per  keg,  Am.  pat    3  90 

3  dv  fine  hot  cut,         "  ....  5   40 

4  dy  to  5  dy,  cold  cut,  Can  pat 2  90 

3  dy,  cold  cut,  3  4° 

2  dy,  hot  cut,  nails     "  5  60 


Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2  50  $3   15 

9  dy          "            "       275  3  45 

8  dy          "             "       275  3  70 

7  dy          "             "       3  °°  4  00 

6  dy          "             "       3  °°  4  3° 

5  dy          "            "       3  25  4  30 

4  dy          "            "       325  4  60 

3  dy          "             "       4  00  5   So 

3  dy  fine  "             "       5   50  6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  5° 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8  dy  @  9  dy,       "  315 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,    '       "  245 

COMMON    FLOUR    BARREL   NAILS. 

Y%  inch,  per  keg $4  7° 

1       "  "        410 

1  Vi  "  "         4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  1,0  days.  P.  D.  brand  similar  terms. 
CHEMICALS. 
This  market  has  been  dull  and  unchanged 
since  our  last,  in  fact  there  has  been  nothing 
doing  at  all.  Values  rule  firm  however, 
especially  on  heavy  chemicals,  and  we  hear 
of  no  change  in  the  tenor  of  advices  from 
the  other  side.  Bleaching  powder  has  been 
moved  in  a  small  way  at  $2  to  $2.25,  while 
bicarb  soda  is  steady  at  $2.50.  Caustic  is 
unchanged  and  we  have  no  business  in  it  to 
mention,  except  the  sale  of  a  lot  ex  store  at 
$2.80,  and  other  lines  of  heavy  chemicals  are 
as  before.  Sugar  of  Lead  remains  the  same 
at  8  to  12c  for  white,  and  7  to  10c.  for 
brown.  There  is  nothing  particular  to  say 
of  Sumac,  while  Cutch  and  Gambier  are  dull, 
no  business  transpiring. 

PAINTS  AND  OILS. 
In  paints  or  oils,  matters  are  dull  and  un- 
interesting, with  nothing  except  an  odd  job- 
bing sale  now  and  then  to  note.  Cod  oil  is 
steady  and  unchanged,  and  the  same  may  be 
said  of  other  kinds.  Leads  are  as  before, 
white  $6.25  to  $6.75  ;  No.  1  $5.25  to  $5.50  ; 
No.  2,  $4.50  ;  No.  3,  $4.25  ;  dry  white,  6  to 
6^c.  ;  ditto  red,  4  1-2  to  5c. 
GLASS. 
The  glass  market  rules  quiet  and  un- 
changed with  practically  nothing  to  note  in 
the  way  of  business.  The  old  idea  still  holds 
$1.50  to  $1.60  for  first  and  second  breaks. 
CEMENT  AND  FIRE  BRICK. 
Business  in  Portland  cement  remains  quiet 
and  only  a  few  small  lots  are  changing  hands 
at  firm  figures  $2.75  per  cash  being  the  ruling 
quotation.  Advices  from  English  and  Ger- 
man markets  indicate  a  falling  off  from  last 
season's  high  prices  on  the  part  of  makers 
to  the  extent  of  from  5  to  10  per  cent,  but  as 
freight  rates  are  not  yet  fixed  and  this  is  an 
important  element  in  the  laid  down  cost,  it  is 
difficult  as  yet  to  calculate  on  quotations  for 
spring  delivery.  Fre  bricks  continue  in  steady 
demand  and  stocks  are  being  very  much  re- 
duced quotations  being  firm  at  $25  to  $30  per 

1000. 

NAVAL  STORES. 

Ship  chandlers  lenort  a  continued  dull 
market,  turpentine  bti  >g  the  only  article  sub- 
ject to  any  demand.     VVe  quote   : — Turpen- 


tine, 60  @  61c.  ;  rosins,  $2  @  $4.25,  as  to 
brand  ;  coal  tar,  $3.70  to  $3.80  ;  cotton 
waste,  ^yic.  for  colored,  and  7  @  10c.  for 
white  ;  oakum,  $yi  @  7}4c.  ;  and  cotton 
oakum,  10  @  12c. 

PETROLEUM. 
A  fair  jobbing  movement  is  in  progress 
and  this  leads  to  moderate  movement  out  of 
first  hands.  We  quote  Canadian  12c.  at 
Petrolea  and  14c.  in  Montreal  in  car  lots, 
15c.  for  smaller  quantities,  and  American 
23c.  in  car  lots  and  23^  to  24>£c.  in  smaller 
quantities  ;  American  benzine,  23  to  25c.  ; 
and  Canadian,  14^  to  15c. 


TORONTO    MARKETS. 

TORONTO,  March  6,  1891. 
Business  in  hardware  and  metals  has 
been  almost  completely  at  a  standstill  this 
week,  so  great  and  intense  has  been  the  ex- 
citement over  the  election  contest.  Most 
travellers  have  been  at  home,  as  it  was  use- 
less for  them  to  attempt  to  do  business  with 
out-of-town  merchants  and  manufacturers. 
There  has  never  been  an  election  in  Canada 
which  created  as  deep  an  interest  among 
business  men  as  has  the  present.  There 
has  been  a  great  deal  of  talk  of  loyalty  to 
party,  but  with  most  merchants  it  has  been 
a  question  of  whether  it  would  pay  them  to 
have  free  trade  with  the  United  States  or  to 
remain  as  we  are  with  a  policy  which  pro- 
tects us  against  the  rest  of  the  world,  Great 
Britain  and  the  States  included. 

No  change  has  been  reported  in  prices  or 
values  on  this  market  during  the  week.  Pay- 
ments have  been  satisfactory.  Now  that  the 
elections  are  over  a  good  business  is  antici- 
pated. 

IRON  AND  STEEL. 
Local  markets  have  been  quiet  and  with- 
out any  quotable  change  in  prices,  though  a 
steadier  feeling  is  noted  and  sellers  look  for 
an  improved  demand  in  the  near  future. 
Private  advices  from  American  markets  in- 
dicate a  slight  improvement  in  the  situation. 
British  markets  are  in  an  unsatisfactory  con- 
dition, late  cables  reporting  a  lower  price  on 
Scotch  warrants.  On  spot  bar  iron  remains 
at  $2.20  to  $2.25.  American  No.  1  Southern 
foundry  is  quoted  $23  and  No.  2  at  $22. 
Cables  are  steadier,  Scotch  warrants  being 
quoted  at  47s.  id.  Glasgow,  and  No.  3  Mid- 
dlesboro  at  42s. 

The  Chicago  Journal  of  Commerce  refer- 
ring to  the  situation  in  the  States  says: — 
There  is  much  to  indicate  that  iron  of  all 
kinds  has  touched  bottom  and  is  now  on  the 
rise.  Reports  from  almost  all  sections  indi- 
cate this,  and  there  are  excellent  reasons  for 
believing  that  they  are  true.  The  supply  of 
raw  and  finished  iron  in  the  country  is  not 
large,  and  with  a  large  number  of  productive 
furnaces  idle  cannot  be  expected  to  increase. 
On  the  other  hand,  everything  points  to  an 
enormous  cousumption  of  iron  during  the 
present  year.  Mr.  Edward  Atkinson,  who  is 
certainly  well  informed  in  the  premises,  esti- 
mates that  we  will  use  11,000,000  tons,  or 
nearly  1,000,000  tons  more  than  we  did  last 
year.  This  may  be  an  overestimate,  but 
when  we  remember  that  the  railroads 
have  not  been  heavy  buyers  of  late,  that 
foundries  and  manufactories  generally 
are  poorly  supplied  with  raw  material,  that 
buildings  of  all  kinds  is  on  the  increase  and 
that  iron  and  steel  are  now  the  principal 
component  part  of  many  buildings,  and  near- 
ly all  bridges,  it  seems  unlikely  that  the  con- 
sumption of  1891  will  fall  below  that  of  1890. 


HARDWARE. 
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MARKETS—  Continued. 

That  iron  has  for  some  time  ruled  and  still 
continues  to  rule  decidedly  low,  some  say 
below  the  cost  of  production,  is  largely  due 
to  the  late  stringency  of  the  money  market, 
and  the  desire  of  buyers  to  purchase  a  stock 
at  the  very  lowest  figures  possible.  It  is  this 
last  quality  of  human  nature  that  is  princi- 
pally resp  onsible  for  the  low  prices.  All  con- 
sumers of  raw  and  finished  iron  know  very 
well  that  it  is  cheap,  but  they  have  no  ab- 
solute assurance  that  it  will  not  become  still 
cheaper.  Even  under  the  influences  of  a 
rising  market  they  refuse  to  believe  that  bed 
rock  has  been  reached,  and  hope  for  a  further 
-decline  before  abandoning  the  hand  to  mouth 
policy.  That  the  tide  is  beginning  to  turn 
is  evidenced  by  an  increased  inquiry  from 
all  sections.  As  soon  as  a  definite  advance 
in  price  occurs,  buyers  will  become  anxious, 
sellers  independent,  and  prices  will  advance. 
This  may  not  take  place  for  a  month  or 
more,  but  eyerything  indicates  an  advance 
in  the  price  and  an  increase  in  the  consump- 
tion of  iron. 

COPPER. 
Local  markets  are  dull  and  unchanged  at 
i4^c  for  round  lots  and  15  to  isJ^c.  for 
quantities.  On  sheet  and  boiler  copper 
lower  prices  are  now  generally  quoted. 
Other  markets  are  lower. 

TDJ. 

There  was  only  a  limited  demand  for 
ingot  tin  reported  this  week,  but  prices  were 
steadily  maintained.  Both  American  and 
European  advices  report  a  firm  market. 

LEAD. 

Remains  in  the  quiet  condition  reported 
last  week.  Any  business  on  Spot  has  been 
done  on  a  basis  of  434@SC-  f°r  bar  and  4f4@ 
4c.  for  pig. 

ZINC  AND   SPELTER 

Prices  remain  at  4^(2)50.  for  domestic  and 
5%"  to  6c.  for  foreign. 

ANTIMONY 

There  is  no  change  here  or  abroad.  Cook- 
son's  is  held  at  19^  to  20c,  and  other 
brands  17^  to  i8j^c. 

SOLDER. 

Remains  at  18  to  20c.  for  half  and  half 
guaranteed. 

CANADA    PLATES 

Nothing  doing.  Prices  are  nominally  un- 
changed. 

TIN  PLATES. 

Demand  has  been  light,  but  prices  are 
firmly  maintained  at  last  week's  quotations. 
Cables  unchanged. 


OLD  MATERIAL. 

The  movement  has  been  very  light,  but 
prices  are  the  same  as  a  week  ago.  There  is 
very  little  of  any  kind  offering.  More  activity 
is  looked  for  next  week.  Dealers  paying  prices 
are:  No.  1  heavy  scrap,  65  to  70c.  per  100  lbs. ; 
stove  cast  scrap,  50c.  ;  No.  1  wrought 
scrap  50  to  60c;  No.  2,  including  sheet 
iron,  hoop  iron  and  mixed  steel,  25  to  30c; 
new  scrap  copper,  9,'^  to  uc;  heavy  scrap 
copper  1  iyi.  to  12c;  old  copper  bottoms, 9  to 
9j£c;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  9/4c;  scrap 
lead  2 }4  to  2 |^c. ;  scrap  zinc,  2  14  to  3c. ;  scrap 
rubber,  2%"  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PAINTS  AND  OILS. 

Business  has  been  quiet,  but  prices  have 
been  steadily  maintained  in  both  paints  and 
oils. 

Sanderson,  Pearcy  &  Co.'s  Savannah  cor- 
respondent writes  Feb.  26  on  the  outlook:— 
"The  market  for  turpentine  continues  with- 
out any  ieature  of  interest,  being  about 
steady.  Receipts  have  been  fair,  but  not  at 
all  heavy.  The  demand  has  about  absorbed 
everything  that  offered.  The  crop  promises 
to  be  as  early  as  that  of  last  year  unless  a 
severe  cold  snap  should  come  in  the  next  two 
weeks  The  probabilities  are  that  the  pro- 
duction in  Georgia  will  be  about  the  same  as 
that  of  last  year.  For  summer  delivery  the 
same  prices  are  bid  as  were  bid  last  year." 

PETROLEUM. 

There  is  no  change  in  prices,  and  trade  is 
but  fairly  good. 

HIDES.  ETC. 

Hides — There  is  nothine  new  to  say. 
Green  are  5  i-2c,  and  cured  6c. 

Skins — Are  coming  in  slowly  at  $1  to 
$1.40. 

Tallow — Sells  at  2c.  for  rough,  and  5^ 
to  6c.  for  refined. 

Wool — Is  not  wanted  and  is  offering 
hardly  at  all,  at  20c. 

RAW  FURS. 

Raw  furs  are  quiet  and  unchanged.  They 
quote  at  the  following  prices  : — Beaver,  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin,  $ioto$25; 
cub,  per  skin,  $5  to  $12  ;  fisher  $3.50  to  $5  ; 
fox,  red,  81  to  $1.25;  fox, cross, $2  to  $5;  lynx, 
$i.5oto$2.5o;  martin,75  to  90c;  mink,  dark, 
75c.  to  $1.25  ;  Muskrat,  fall,  12c.  ;  winter, 
15c.  ;  otter,  $8  to  $13  ;  racoon,  25  to  80c.  ; 
skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  March  4,  1891. 

The  output  of  some  of  the  best  Northern 
brands  of  foundry  pig  iron  is  still  so  closely 
absorbed  that  prices  for  the  same  are  well 
maintained,  but  makes  that  do  not  stand  as 
well  with  Eastern  consumers  are  moved  at 
somewhat  variable  rates,  and  low  grades 
adapted  for  mill  purposes  are  also  irregular. 
Standard  Northern  brands  of  foundry  iron 
are  quoted  at  $17  50  to  $18  for  No.  1  X. 
and  $  1 6  to  $  1 6  50  for  No.  2  X.  Good  Southern 
brands  remain  at  $17  to  $17.50,  and  $15.50 
to  $16.50  respectively.  Mill  grades  move  at 
$14  to  $15,  as  to  brand.  Bessemer  pig 
iron  is  steady  at  $16  to  $16.50  at  fur- 
nace. Spiegeleisen  is  quoted  at  $28  to 
$29  for  80  per.  cent.  Old  iron  tee  rails  are 
slow  of  sale  and  still  quoted  at  $22  to  $22.50; 
No.  1  wrought  scrap  is  dull  at  $20  to  $20.50, 
and  car  wheels  at  $16 — all  f.  o.  b.  Jersey  city. 
STEEL   RAILS. 

Orders  for  steel  rails,  to  all  accounts,  are 
coming  in  slowly,  and  there  are  no  signs  of 
any  change  in  the  attitude  of  sellers.  The 
latter  seem  to  stand  out  stubbornly  for  $30 
at  mill  for  standard  sections,  despite  the 
rather  trying  experience  of  the  past  two 
months,  and  claim  that  there  is  reason  to 
doubt  the  accuracy  of  rumors  of  any  con- 
cession, beyond  brokers'  commission,  hav- 
ing been  made.  In  the  absence  of  import- 
ant business,  however,  market  values  are 
more  or  less  uncertain.  For  billets,  slabs, 
and  rods  prices  stand  practically  the  same  as 
quoted  last  week,  and  there  are  no  evidences 
of  improvement  in  the  volume  of  business  in 
those  productions  in  any  quarter. 

The  large  Lake  Superior  mining  companies 
have  dropped  their  "nominal"  price  to  14c. 
for  ingots;  but  it  does  not  appear  that  busi- 
ness has  been  stimulated  in  the  slightest  de- 
gree. To  the  contrary,  the  general  report  is 
that  consumers  are  adhering  to  a  very  con- 
servative course.  It  is  no  secret  that  outside 
lots  offered  at  14c.  find  very  slow  sale. 

London  prices  for  pig  have  advanced  a 
fraction,  and  this  movement  has  served  to 
stiffen  prices  here  in  some  degree,  but  busi- 
ness has  not  improved  to  the  slightest  extent. 
Speculative  interest  fails  to  revive,  and  pur- 
chases for  consumption  and  trade  account 
run  small.  Round  lots  on  the  spot  were 
quoted  at  19.85c.  bid,  20c.  asked,  and  March 
delivery  at  about  the  same  figures.  Small 
quantities  brought  2oJs  to  2oXc.  out  of 
store. 

PIG    LEAD. 

In  pig  lead  there  has  been  no  change 
whatever.  Single  carload  lots  are  taken  at 
4.30c.  but  to  a   moderate  extent  only.     For 
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Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PPESSED  MILK   PANS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES. 

HOUSE  FURNISHING   HARDWARE. 


Front  view. 


THOS.   DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 


Back   view. 
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MARKETS—  Continued. 

larger  quantities  buyers  do   not  offer  more 
than  4XC-     The    Western  markets   remain 
slow,    and  prices   there    are   barely   steady; 
4.05c.  was  quoted  from  St.  Louis. 
SPELTER. 

For  spelter  there  has  been  little  demand 
from  either  galvanizers  or  brass  manufactur- 
ers, and  the  offering  of  the  metal  at  present 
is  somewhat  reserved.  On  prime  Western, 
for  early  shipment,  5.05c.  is  considered  a 
close  price. 

TIN  PLATES 

The  movement  in  tin  plate  has  been  slow, 
and  the  situation  is  about  the  same  now  as 
it  was  a  week  ago.  Cokes  could  probably 
be  had  in  round  lots  at  prices  a  shade  under 
those  generally  asked.  We  quote  as  follows  : 
1.  C.  Charcoal,  1-2  cross  assortment,  Melyn 
grade,  $6.25  to  . .  . .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add$i.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  . . ;  M.  F.,  20x28, 
$16.00  ;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $11.00;  Dean  grade,  14x20, 
$5.25    to    ....;  Dean  grade,    20x28,    $10.50 

to ;  D.  R  D.  grade,   14x20,  $4.90  to 

....  ;  D.  R.  D,  grade,  20x28,  $10.00  to  . .  . . ; 
I.  C.    Coke — Penlan  grade   (iron),  $5.40  to 

;   J.  B.  grade,     14x20,   $5.50  to    $5.55; 

I.C.  Bessemer  steel,  14x20,  coke  finish,  $5.45; 
I.  C.  Siemen's  steel,  coke  finish,  $5.50; 
I.  C.  Bessemer  steel,  squares,  $5.55  to  .... 
basis;  I.  C.  Siemens  steel,  squares,  $5.65  to 
$5.70  basis. 


HOW  TO  PAINT  IRON. 

It  is  recommended  by  an  exchange  to  pre- 
vent paint  on  iron  from  scaling  off  in  large 
flakes,  to  wash  the  iron  surfaces  before  any 
paint  has  been  used  and  then  brush  it  with 
hot  linseed  oil.  If  the  objects  are  small  and 
bear  being  warmed  they  may  be  heated  until 
the  linseed  oil  with  which  they  are  brought 
in  contact  begins  to  steam,  then  all  the  sur- 
faces are  carefully  brushed  with  the  oil  and 
allowed  to  cool.  They  are  then  ready  to  take 
the  paint.  If  the  objects  are  too  large  and 
a  warming  not  to  be  recommended,  the  lin- 
seed oil  must  be  put  on  very  hot.  The  thin 
liquid  oil  enters  into  all  the  pores,  removes 
all  the  moisture  and  adheres  so  firmly  tn  iron 
that  frost,  rain  or  air  cannot  effect  a  separa- 
tion. The  iron  surfaces  oiled  in  this  manner 
the  paint  adheres  well.  This  proceeding  is 
also  recommended  for  wood  which  is  exposed 
to  the  open  air. 


The  following  is  a  copy  of  the  Order  in 
Council  issued  by  the  Dominion  Government 
regarding  the  free  importation  of  copper  : — 
His  Excellency,  under  the  provisions  of  the 
"  Customs  Act,"  chap.  32  Revised  Statutes 
of  Canada,  ana  by  and  with  the  advice  of  the 
Queen's  Privy  Council  for  Canada,  is  pleased 
to  order  that  metallic  copper,  the  exclusive 
product  of  Canadian  ore  smelted  abroad  and 
returned  to  Canada  by  the  producers  of  the 
ores  from  which  smelted,  may  for  one  year 
from  the  first  day  of  February,  1891,  be  ad- 
mitted into  Canada  under  such  regulations 
as  the  Minister  of  Customs  may  prescribe 
and  on  payment  of  duty  on  the  cost  of 
smelting  thereof. 


NEW  GOODS,  NOVELTIES,   &C. 

A   NEW    MILKING    MACHINE. 

A  milking  machine,  the  invention  of  Mr. 
Stewart  Nicholson,  Bombie  Farm,  Kirkcud- 
bright, has  been  patented,  and  is  now  in  op- 
eration at  the  dairy.  The  principal  features 
are  as  follows  : — Rubber-tipped  horn  cups  of 
an  ingenious  pattern  are  placed  to  the  cow's 
teats.  These  cups  by  means  of  rubber  tubes 
join  together  in  a  leading  pipe,  which  in 
turn  is  plugged  into  a  general  conducting 
pipe  of  protected  glass,  conveying  the  milk 
to  a  common  reservoir.  The  air  in  this  reser- 
voir being  exhausted  by  means  of  a  pump,  a 
suction  ensues,  drawing  the  milk  from  the 
cow.  Important  details  have  not  been  over- 
looked by  the  inventor.  In  the  tube  attached 
to  each  teatholder  there  is  inserted  a  piece 
of  exposed  glass  tubing,  by  means  of  which 
it  is  ascertained  when  the  udder  is  com- 
pletely empty.  The  cups  are  then  supposed 
to  be  detached  from  the  teats,  but  no  harm 
follows  should  a  delay  occur,  as  the  teat 
naturally  collapses,  and  the  suction  then  ap- 
plies only  to  the  outside  of  the  teat.  One 
attendant  can  easily  superintend  the  simul- 
taneous milking  of  four  or  five  cows,  and 
should  any  of  the  "cups"  be  accidentally  de- 
tached its  particular  tube  automatically  col- 
lapses until  restored  by  the  attendant.  The 
operation  of  milking  a  set  of  cows  only  takes 
from  three  to  five  minutes,  and  the  number 
that  can  be  milked  at  one  operation  is  limit- 
ed only  by  the  size  of  the  reservoir  and 
pump  and  the  number  of  attendants.  The 
patentees,  Mr.  Nicholson,  Bombie;  and  Mr. 
Gray,  Stranraer,  claim  that  the  process  is 
rather  pleasant  to  the  animals,  and  does  not 
affect  the  quantity  of  milk  yielded. — Iron- 
monger. 


HANGING  A  GRINDSTONE 

A  correspondent  in  one  of  our  contem- 
poraries writes:  Wanting  a  good-sized  stone 
to  grind  up  cutterhead  knives,  axes,  chisels 
and  other  edge  tools  about  a  factory,  you  can 
procure  one  cheap  from  some  axe  factory 
where  it  is  about  to  be  cast  off.  It  may  be 
say,  10  inches  thick  by  3  in  diameter.  Take 
four  pieces  6x6  timber  (any  kind  will  do), 
&,%  feet  l°ng  .ar|d  f°ur  pieces  same  size  18 
inches  long.  Mortise  the  long  pieces  6  inches 
from  each  end,  and  tenon  the  shorter  pieces 
3  inches  at  each  end  to  correspond;  frame 
and  pin.  You  now  have  two  frames  4%  x  2 
feet  outside  measure.  Set  them  vertically 
side  by  side,  1  foot  apart,  on  a  level  floor. 
Take  two  pieces  2x12  plank,  each  2  feet 
long;  notch  3  inches  deep  and  6  inches  long 
from  both  ends  on  one  side  of  each  plank. 
Spike  or  bolt  these  planks  firmly  against  the 
inside  of  your  short  upright  pieces  or  legs, 
so  that  the  shoulder  formed  by  the  notches 
shall  brace  the  lower  part  of  frame  apart  and 
come  3  inches  from  the  floor. 

You  now  have  a  frame  that  will  carry  easily 
a  i,ooc-pound  stone  ;  the  stone  indicated 
weights  only  between  500  and  600   pounds. 


A  little  surplus  strength,  however  need  not 
disturb  you,  so  long  as  it  does  not  make 
a  machine  cumbersome.  As  you  want  only 
40  or  50  revolutions,  your  boxes  may  be 
either  wood  or  metal,  and  have,  say,  6-inch 
bearings.  Take  fcr  the  shaft  3  or  4  inches 
of  i)4  inches  square  iron.  Turn  off  at  one 
end  for  pulley  and  at  other  for  smaller  stone, 
threading,  and  making  two  flanges  to  fasten 
with  nut.  Turn  bearings,  leaving  good  shoul- 
der outside  of  each,  and  leave  ore  foot  at 
middle  of  shaft  square  for  large  stone.  Then 
saw  piece  of  half-seasoned  hardwood  to 
slight  taper,  and  a  neat  fit  in  stone  when 
two-thirds  entered.  Saw  this  block  through 
middle  and  groove  1  l/z  inches  scant  for  shaft. 
Now  drive  block  solid  with  sledge  into 
place  and  drive  shaft  through  groove  in 
block.  Roll  stone  up  inclined  plank  and  let 
down  to  position.  If  not  true  sideways, 
wedge  between  wooden  block  and  stone, 
fastening  wedges  with  small  nails.  If  un- 
true on  surface,  take  piece  of  bar  iron  for 
rest,  and  with  end  of  old  piece  of  j^-inch 
gas  pipe  for  dressing  tool,  turn  down  true,, 
then  smooth  surface  with  edge  rest,  using 
frame  for  bearings.  Hang  smaller  fine- 
grained stone  on  outer  end  of  shaft  for  edg- 
ing up  tools,  and  you  have  a  double  stone 
that  will  assist  greatly  in  quality  and  output 
of  work  by  keeping  tools  in  fit  condition  to 
accomplish  good  results. 


THE  USE  OF  LABELS. 

It  is  of  course  impossible  for  small  dealers 
to  handle  their  own  brands  of  goods  as  suc- 
cessfully as  retailers  of  larger. capital  who  can 
purchase  in  sufficiently  large  quantities  to 
make  it  an  object  to  jobbers  and  manufac- 
turers to  put  them  up  for  them  at  a  reason- 
able rate.  But  until  his  business  grows  to 
the  point  that  will  warrant  a  retailer  in- 
dulging in  that  efficient  yet  cheap  mode  of 
advertising,  it  is  certainly  advisable  for  him 
to  paste  his  own  labels  on  many  descriptions 
of  goods,  in  addition  to  those  that  they  may 
already  bear.  But  if  the  merits  of  the  goods 
are  such  that  will  be  likely  to  draw  trade 
there  can  be  little  doubt  that  a  moderate 
sum  expended  in  procuring  neat  labels  bear- 
ing the  merchant's  name  would  always  be  a 
good  investment. — Merchant's  Review. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


S    CHALLENGE  j£ 

^--->^REGISTERErJ^--- 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa_ 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


HARDWARE. 
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REDUCED   WAGES 
FOR    SHEFFIELD    CUTLERS. 

The  effect  of  the  McKinley  Bill  has  begun 
to  be  felt  severely  in  the  Black  district  in 
England.  While  the  bill  was  pending  the 
Sheffield  manufacturers  were  straining  every 
nerve  to  fill  orders  for  the  American  trade 
in  time  for  shipment  under  the  old  duty. 
Naturally  the  decline  in  orders  and  work 
which  followed  the  passage  of  the  bill  caused 
great  dullness  in  the  trade.  This  proved 
true  of  the  fine  cutlery  trade  especially,  and 
just  before  the  beginning  of  the  new  year 
Joseph  Rogers  &  Sons  (Limited),  George 
Wostenholm  &  Son  (Limited)  and  other 
leading  manufacturers  gave  their  cutlers  and 
forgers  notice  of  a  5  per  cent,  reduction  in 
consequence  of  a  falling  off  in  orders.  The 
men  resisted  the  demand,  asserting  that 
there  was  no  necessity  for  any  reduction. 
On  January  30th  the  difficulty  was  settled 
on  the  basis  that  employment  is  to  be  given 
at  the  old  rates  to  the  extent  of  orders  actu- 
ally received,  the  men  being  at  liberty  to 
have  further  work  for  stock  at  the  proposed 
reduction.  The  exports  of  cutlery  from 
Sheffield  to  the  United  States  during  Janu- 
ary amounted  to  only  ^,8331  in  value, 
against  ^1 5,41 5  in  value  during  January, 
1890.     Hardware  (N.  Y.) 


SUGGESTIONS 
FOR  THE  RETAIL  TRADE. 

The  following  is  extracted  from  the  cor- 
respondence of  a  writer  signing  "  C.  L. 
Stearcy,"  in  the  American  Storekeeper:  "If 
you  are  worthy  of  the  confidence  of  your 
neighbours  go  to  work  with  a  vim  and  try  to 
get  every  good  new  customer  possible  by 
being  polite  and  attentive.  Be  the  first  man 
to  open  your  store  in  the  morning  and  the 
last  man  to  close  ;  take  as  much  pains  to 
wait  on  a  child  as  on  a  grown  person  ;  never 
misrepresent  goods,  but  do  a  straightforward, 
square  business,  and  you  will  gain  custom. 
Keep  your  own  secrets  ;  if  you  are  making 
$5,000  per  annum  do  not  tell  any  one,  as 
human  nature  is  weak  and  jealous.  If  you 
are  losing  money  and  cannot  stop  the  leak 
don't  tell  it,  but  close  out  to  some  man  that 
thinks  he  can  make  money,  and  try  a  new 
location.  Don't  try  to  be  a  successful  mer- 
chant and  at  the  same  time  run  the  political 
machinery  in  your  "district  :"  it  will  be  too 
great  a  strain  on  your  nerves. 

It  falls  to  the  lot  of  only  a  few  merchants 
to  be  able  to  run  a  strictly  cash  store,  but 
they  have  to  sell  on  ciedit  in  farming  com- 
munities, etc.  Don't  imagine  that  when  you 
are  selling  a  great  many  goods  on  credit  at 
a  good  profit  you  are  getting  rich.  You  will 
soon  run  against  a  solid  rock  wall,  and  will 
have  to  take  to  the  woods.  Scrutinize  close- 
ly all  the  surroundings  of  your  customers 
who  desire  credit.  Have  a  specified  limit 
agreed  to  and  thoroughly  understood  by 
customers  who  desire  credit,  and  do  not 
•  ail    to    stop   when    the   limit    is    reached. 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings. 

Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  out.  Sample  order 
solicited. 

Delivery   Cans  made  up.     Sap  Buckets,   Spiles,  Dairy 

Pails,  Bottoms,  &c. 

We  make  and  supply  everything   used   by  the  Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


When  a  customer  is  not  entitled  to  credit, 
say  "  No,"  politely,  but  positively.  Be  firm 
in  all  your  transactions.  There  can  be  con- 
siderable ingenuity  and  tact  about  refusing  a 
man  credit  and  still  retain  him  for  a  cash 
customer.  As  a  general  thing,  avoid  giving 
credit  to  squatters  and  transient  customers, 
as  they  generally  fold  their  tents  and  quietly 
slip  away  to  try  their  credit  on  another  con- 
fiding merchant. 

In  giving  credit  always  remember  that  you 
are  the  party  that  is  extending  the  accom- 
modation, and  not  the  customer.  When  you 
have  your  goods  credited  out  you  are  at  the 
mercy  of  your  trade,  and  have  to  depend  on 
their  prosperity  for  your  success.  If  you  owe 
a  lot  of  minor  accounts  in  ycur  neighborhood 
it  is  your  duty  to  settle  up  by  cash  or  note. 
Don't  permit  them  to  accumulate.  Short 
settlements  make  good  friends.  In  collect- 
ing debts  remember  the  old  Quaker  advice 
that  there  is  more  virtue  in  a  gill  of  oil  than 
a  barrel  of  vinegar  ;  therefore  do  not  abuse 
a  man  when  he  owes  you,  or  crowd  him  when 
he  is  down,  but  trade  your  bad  debts  to  him 
for  anything  that  has  a  market  value,  and 
you  will  realize  more  than  in  a  legal  process, 
and  still  have  him  for  a  cash  customer. 
Never  leave  a  debt  open  on  your  books  ;  no 
matter  how  small,  close  it  up  by  note,  and 
then  there  will  be  no  misunderstanding. 

Don't  forget  that  the  credit  business  is 
dangerous  and  requires  much  watching  and 
prayer  to  avoid  the  deadfall.  In  every  com- 
munity there  are  customers  who  regard  all 
merchants  with  doubt;  a  good  idea  is  to 
present  each  with  a  pass  book  and  require 
them  to  bring  it  and  record  each  transaction 
and  they  will  soon  get  over  it.  Have  every 
transaction  thoroughly  under  stood  before 
customers  leave.  Keep  a  pass  book  in  your 
pocket  to  enter  each  sale  when  made,  and 
invariably  at  night  copy  same  in  day  book. 
Keep  you  ledger  posted  up;  never  get  way 
behind;  it  is  a  mark  of  laziness  and  shows 
that  you  do  not  keep  in  advance  of  your 
business.  After  you  have  been  in  business 
40  years  you  can  still  learn  something  new. 
To  sum  up,  a  merchant's  life  is  one  of  toil 
and  trouble;  all  that  embark  in  this  business 
must  begin  with  a  determination  to  keep  a 
firm  and  steadfast  grip  on  their  business.  At 


times  it  will  seem  dark  and  gloomy,  but  will 
eventually  land  you  on  the  top  round.  Fre- 
quently an  embryo  bankrupt,  with  a  little 
money  or  brains,  will  open  a  rival  store  and 
tear  up  the  gravel  generally  for  a  few  days 
by  selling  goods  at  ruinous  prices  and  take 
every  underhand  advantage  of  your  trade, 
but  by  and  by  all  will  be  still  except  the  red 
flag  fluttering  to  the  breeze  about  his  store. 
As  a  general  thing,  merchants  are  always  the 
first  approached  for  all  enterprises  that  help 
build  up  the  country,  and  it  is  a  constant 
thing  for  them  to  feed  and  clothe  the  widow 
and  orphan,  the  humble  and  down  trodden 
all  over  the  land,  and  for  these  many  unpub- 
lished charities  let  us  hope  they  are  recorded 
on  the  Cr.  side  of  that  Great  Ledger  in  that 
country  where  no  shoddy  goods  go. 


A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

No  young  man  can  possibly  have  mistaken  bis 
calling  who  finds  in  it  whatthe  world  wants  done. 


HARDWARE 


-AND- 


Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road  with 
complete  line  of  samples  of- 

BOECKH'S  STANDARD   BRUSHES 

Fop  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


GHAS.  BOEGKH  &  SONS 


Manufacturers,    - 


j 
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HARDWARE. 


ACORRECT  WORKMAN'S  TIME 
RECORDER. 

On  this  page  we  herewith  give  several 
views  of  the  Bundy  Workman's  Automatic 
Time  Recorder — for  which  Messrs.  Rice, 
Lewis  &  Son  are  the  Canadian  agents — the 
only  automatic  timekeeper  in  the  market, 
and  notable  for  its  simplicity,  accuracy,  and 
economy. 

The  object  of  this  instrument  is  to  record 
in  a  permanent  printed  form  the  hour  and 
minute  at  which  persons  arrive  and  depart 
in  the  morning,   at    meal    times,    or  at  any 


machine  assumes  the  responsibility  of  record- 
ing a  workman's  dilatoriness,  and  averts 
jealousy  between  time-keepers  and  the  per- 
sons employed. 

Workmen,  it  is  stated,  learn  to  like  the 
machine,  as  they  are  secure  against  the 
effects  of  any  petty  spite  of  the  time:keeper 
It  can  be,  also,  used  for  recording  the  hourly 
trips  of  the  night  watchman  ;  and  with  all 
these  advantages,  it  will  undoubtedly  "  pay 
for  itself,"  by  time  saved,  in  one  year's  ser- 
vice. The  manner  of  registering  is  very  sim- 
ple, and  one  hundred  men  can  easily  register 


trips  the  hammer,  which  is  not  released, 
however,  until  the  other  tongue,  by  means  of 
step  cams  geared  to  type  wheels,  has  thrown 
the  necessary  number  in  front  of  the  ham- 
mer, so  that  when  the  hammer  falls  it  must 
print  not  only  the  time  as  shown  by  tbe 
clock,  but  the  number  of  key  used.  The 
paper,  of  course,  is  spaced  with  each  blow  of 
the  hammer,  and  with  every  six  blows  of  the 
hammer  the  ink  ribbon  moves  ahead  one 
notch,  thus  the  print  is  always  fresh  and 
clear.  We  give  herewith  an  exact  facsimile 
of  a  piece  of  the  paper  ribbon  as  it  appears 
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THE     BUNDY     AUTOMATIC    TIME     RECORDER. 


time  of  the  day  or  night.  It  is  invaluable  in 
factories,  shops,  stores,  and  in  fact  every 
establishment  where  the  time  of  employees 
is  required  to  be  noted. 

The  expense,  trouble  and  inaccuracy  at- 
tending the  keeping  of  workmen's  time  have 
long  been  a  source  of  annoyance  to  those 
who  employ  large  numbers  of  operatives. 
To  obviate  these  difficulties  this  time  re- 
corder has  been  placed  upon  the  market.  It 
is  believed  to  cover  the  entire  requirements 
of  employers  thoroughly  and  satisfactorily. 

By  it  every  employee  becomes  his  own 
time-keeper;  it  prevents  errors  in  booking 
time  ;  it  does  away  with  disputes  as  to  the 
correctness  of  each  person's  time  record  ; 
it  insures  absolute  accuracy  in  regard- 
ing time  of  arrivals,  departures,  and 
overtime  of  each  employee  ;  it  assures 
the  promptness  of  employees  ;  it  renders 
favoritism  or   collusion  impossible,    as    the 


inside  of  five  minutes.  Each  workman  is  given 
a  number,  and  when  he  goes  to  work  he  takes 
his  keyfrom  the  keyboard,inserts  it  in  the  key- 
hole of  the  recorder,  turns  it  half  way  round, 
takes  it  out  and  passes  into  his  work.  By  this 
simple  action  he  has  recorded  upon  the  paper 
ribbon  within  the  machine  the  number  of  his 
key  and  the  exact  time  of  day  to  the  minute. 
If  it  is  desired  to  register  out,  the  workman 
holds  down  the  lever  on  the  outside  of  the 
recorder  while  registering,  which  prints  a 
star  in  front  of  the  record.  The  accompany- 
ing cut  shows  the  working  parts,  the  rod  C 
connecting  the  minute  wheel  of  the  clock 
by  a  simple  bevel  gear  to  the  minute  type 
wheel.  The  hour  wheel  by  means  of  a  little 
pin  is  thrown  ahead  one  number  each  revolu- 
tion of  the  minute  wheel,  so  that  it  can  be 
easily  seen  that  the  time  pointed  must  cor- 
respond with  the  time  shown  by  the  clock. 
The  keys  have  two  functions.     One  tongue 


printed  when  removed  from  the  recorder 
From  the  slip  it  would  appear  that  No.  51 
registered  at  between  47  and  48  minutes 
past  six  o'clock;  No.  75  at  six  o'clock  and  53 
minutes;  No.  28  at  six  56,  and  No. 4  at  seven 
o'clock  and  two  minutes;  No.  56  went  out  at 
ten  o'clock  and  30  minutes;  No.  18  at  be- 
tween two  and  three  minutes  past  12  o'clock, 
and  so  on  through  each  number  as  in- 
dicated. 

To  prevent  one  man  from  registering  for 
another,  as  each  register  is  recorded  a 
bell  rings,  so  that  a  man  registering  twice 
could  be  easily  detected  by  any  one 
in  sight.  This  record  also  has  a  de- 
vice by  which  the  key,  after  a  partial 
turn,  is  locked  in  and  cannot  be  taken 
out  until  it  registers.  It  will  thus  be  seen 
that  the  time  of  each  employe  can  be  read 
off  at  a  glance,  and  there  is  no  chance  for  a 
mistake.    The  slips  of  paper  can  be  removed 
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daily,  twice  a  day  or  weekly,  and  filed  away 
and  the  workman's  time  is  practically  in  his 
own  handwriting,  but  is  entirely  beyond  his 
control,  so  that  the  excuse  of  an  attempted 
register  is  out  of  the  question. 

These  machines  are  built  very  strong  and 
durable,  and  can  scarcely  get  out  of  order, 
but  should  they  do  so,  the  first  man  attempt- 


of  enormous  deposits  of  the  metal  has  been 
demonstrated  in  Canada,  the  only  difficulty 
is  the  economical  and  efficient  reduction  ol 
the  ores.  This  is  claimed  to  be  achieved  by 
a  French  metallurgist,  M.  Gamier,  who  has 
elaborated  a  process  by  which  sulphur  is 
completely  eliminated  from  the  metal.  M. 
Gamier,  it  is  stated,  concluded  a  contract 
with  Canadian  nickel  mine  owners  to  erect  a 
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Fig.   i  —  Construction  of  the  Recorder. 


Fig.  2 — Paper 
Ribbon  as  Taken 
from   the 
Recorder. 


ing  to  register  must  find  it  out  by  having  his 
key  locked  in,  and  can  report  it  at  once. 
Several  testimonials,  from  as  many  busi- 
ness houses  and  manufactories,  attest,  in  the 
most  positive  and  gratifying  manner,  the  su- 
perior merits  of  this  excellent  machine. 


THE  PROPERTIES   OF   NICKEL 
STEEL. 

The  contemporaneous  researches  of  Eng- 
lish and  French  metallurgists — notably  Mr. 
Riley,  Glasgow,  and  M.  Schneider,  Creusot 
— upon  the  effect  of  nickel  on  steel,  have  had 
results  which  seem  likely  to  profoundly  in- 
fluence the  future  of  steel-making.  The  ex- 
traordinary qualities  of  ferro-nickel  havebeen 
brought  prominently  before  the  metallurgical 
world  by  the  tests  recently  undergone  in  the 
United  States  by  the  Creusot  nickel-steel 
armor-plates,  and  as  the  outcome  of  that 
success  it  appears  that  the  manufacture  of 
nickel-steel  will  at  once  be  entered  upon  on 
an  extensive  scale.     Now  that  the  existence 


large  smelting  works,  in  which  this  process 
will  be  practically  carried  on.  In  this  aspect 
of  the  nickel-steel  question,  any  information 
as  to  the  actual  composition  and  capacity  of 
the  alloy  must  be  of  interest.  Such  informa- 
tion has  just  been  supplied  by  M.  Charles 
Walrand,  a  well-know  French  steel-works 
engineer,  who  claims  priority  over  M. 
Schneider  for  the  idea  of  applying  nickel  to 
the  constitution  of  armor-plates.  The  com- 
position of  M.  Schneider's  plates,  as  well  as 
the  special  operations  of  tempering  and  an- 
nealing which  are  employed  in  their  manu- 
facture are,  of  course,  a  trade  secret.  But  M. 
Walrand  gives  the  composition  of  the  ma- 
terial with  which  experiments  were  made,  so 
far  back  as  1885,  at  the  works  of  the  Societe 
des  Forges  de  Montataire.  These  experi- 
ments were  made  with  the  idea  that  ferro- 
nickel  might  be  used  as  a  substitute  for  cop- 
per and  "  white  metal"  in  nearly  all  applica- 
tions; and  it  was  as  the  result  of  the  infor- 
mation therein  obtained  that  the  employment 
of  nickel-steel  in  armor-plates, ordnance,  etc. 


was  suggested  to  the  directors  of  the  Ferro- 
nickel  Company  and  the  Creusot  Works. 
The  composition  of  the  alloys  from  which 
specimens  were  rolled  and  tested  at  the 
Montataire  Works  was  :  carbon,  '15  and  .5 
percent.;  phosphorus,  '02  and  "04;  sulphur 
and  silicon  traces;  manganese,  '5  and  "04; 
nickel,  25*00;  and  iron,  74"oo.  From  this 
metal  results  were  obtained  in  the  testing- 
machine  which  were  quite  foreign  to  the 
views  up  to  then  entertained  upon  the  char- 
acteristics of  steel.  In  round  pieces  of  six 
inches,  turned  to  a3A  inches,  a  resistance  of 
197  pounds  and  an  elongation  of  nineteen  per 
cent,  were  obtained  before  tempering,  while 
the  results  obtained  after  tempering  were:  re- 
sistance, 179  pounds;  elongation,  295  per 
cent.  In  flat  pieces  of  seventeen  cm.  by  six 
cm.  the  resistance  for  both  the  tempered 
and  non-tempered  metal  was  less,  but  the 
elongation  was  forty  and  thirty-three  per 
cent,  respectively.  With  round  pieces  of  10^ 
inches,  turned  to  4^  inches,  not  tempered 
at  all,  the  resistance  was  196  pounds,  and 
the  elongation  435  per  cent.  Other  round 
specimens  of  4^  inches,  which  were  tested 
without  being  turned,  showed  resistance  of 
152  pounds  and  160  pounds,  and  elongation 
of  thirty-seven  and  forty  per  cent.  M.  Wal- 
rand does  not  attempt  to  deprive  M.  Schnei- 
der of  the  merit  of  having  pursued  his  own 
researches  independently  of  those  conducted 
by  the  Montataire  Company.  The  main  in- 
terest of  his  statement  lies  in  the  evidence 
which  it  gives  of  the  peculiar  properties  of 
steel  and  nickel  when  combined  in  the  pro- 
portions given  above. — Parisian  correspond- 
ence to  the  London  Ironmonger. 

NEW    MARKETS 
FOR    AMERICAN     HARDWARE. 

The  American  hardware  and  machinery 
manufacturers  are  delighted  with  the  reci- 
procal agreement  for  the  interchange  of  cer- 
tain goods  free  of  duty  between  the  States 
and  Brazil.  Machinery  of  all  kinds,  except 
sewing  machines,  is  to  be  admitted  to  Brazil 
free  of  duty,  if  of  American  manufacture. 
On  other  manufactures  of  all  kinds  the  duty 
to  be  paid  is  reduced  25  per  cent.  This  re- 
sults from  the  exemption  from  duty  (by  the 
recent  act  of  Congress)  of  sugars,  molasses, 
coffee,  and  hides.  There  can  be  no  doubt 
of  the  great  importance  of  this  arrangement 
to  manufacturers  of  all  kinds  in  the  United 
States.  Brazil  already  imports  large  amounts 
of  machinery,  much  of  it  from  England,  and 
it  is  altogether  likely  that  the  demand  for 
machinery  there  will  be  a  constantly  increas- 
ing one  as  the  country  develops.  Why  sew- 
ing machines  should  be  excepted  from  the 
full  benefits  of  this  act  is  more  than  we  can 
understand  ;  but  for  what  has  been  accom- 
plished our  American  manufacturers  are  to 
be  congratulated,  and  we  hope  that  they  will 
at  once  prepare  to  push  their  trade  in  that 
direction  to  the  fullest  possible  extent. 
There  should  be  a  large  trade  there  for  us  at 
once  in  many  kinds  of  machinery,  su<h  as 
are  needed  for  the  agricultural  development 
of  the  country  and  for  manufacturing  sugar 
and  building  railroads,  and  this  of  course 
will  lead  to  the  development  of  a  market  for 
many  other  kinds  of  machinery,  such  as 
machine  tools. — American  Machinist. 
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FOURTH  ANNUAL  STATEMENT 

OF 

The  Manufacturers'  Life  Insurance  Company, 

For  the  Year  ending  31st  of  December,    1890. 

PRESIDENT— THE  RICHT  HONOURABLE  SIR  JOHN  A.  MACDONALD,  C.C.B-,  P.O. 

RECEIPTS  IN  1890: 

Premiums 3161,166  82 

Interest   and  rents 10,241  61 

Total  receipts $171,408  43 

DISBURSEMENTS  IN  1890: 

Death  claims *  44.646  18 

Cash  for  surrenders  1.148  00 

Annuitants 420  00 

Total  payments  to  policy  holders $  46,214  18 

Commission,  medical  fees,  salaries  and  other  expenses  of  management $  70,603  14 

Re-insurances 11,600,56 

$  82. 203  70 


Total  disbursements 


$128,417  8 


ASSETS  JAN.  1st,  1891: 

Dominion  Government   Bonds $  53,000  00 

Mortgages  on  Real  Estate 159,242  84 

Stocks  and  Debentures 24,150  00 

Life  interests  and  Reversions 4,500  00 

Office  Furniture  4,500  00 

Bill  Receivable .■ 10,235  01 

Due  from  Agents 5,874  60 

Premiums  Outstanding < 51,907  63 

Interest  Due  and   Accrued 3,654  82 

Cash  on  hand  and  in  Bank 28,907  54 

Total   Assets .$345,972  44 

LIABILITIES. 

Reserve  Fund  $215,231  00 

Contingent  Fund  to  cover  Sundry  outstanding  expenses 2,606  02 

S21  ( ,834  02 

Surplus  Policy-holders    account $128,135  42 

Number  of  Policies  issued  in  1890 164?ao  aQfl  a™ 

Insuring ¥2,3y»  bou 

Number  of  Policies  in  force  Dec.  31,  1890 *«" 

Insuring  •■■ $6,830,525 

These   results    surpass    those   of   any  other    Canadian    Company  in    the   first    seven    jears  of   its 
existence. 

GEO.  GOODERHAM,)  T„^   „ 

WM    BELL,  \  Vice-Presidents.  JNO.  F.  ELLIS, 

S.  F.  McKlNNON.       )  Managing  Director. 


-s 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 

THE  SHEDDEN  CO.,  Ltd., 

184  Front  St.  East, 

TORONTO. 

Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulated  household, 
LIGHT,  HANDY,  DURABLE. 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
back.      Sold  everywhere.     Ask 
your  dealer   for 
it  and  take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
dressing us  if 
they  are  not 
carrying  a  stock 
of  the  above 
mop. 

TAEBOX    BEOS., 

73  Adelaide  Street  West,  Toronto, 

Sole  Manufacturers. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


Sole    Agents    and    Manufacturers 
of  the 


Forsyth  (Boston 
"Sj^  Belting  Co'y) 


*    *T*    * 


V 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

0—0-0 0—0—0 

Onr  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'  and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front    Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


Toronto  File  Co.'s  Works, 

99  NIAGARA  ST. 

BERTRAM  &  Co.,    -    Proprietors. 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England 
and  the  United  States.  Using  only  special  steel,  all  files  stamped 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  will  be  given  to  letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO. 
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SALES   MADE   OR   PENDING. 

The  estate  of  D.  S.  Wright,  dealer  in  tin- 
ware, etc.,  Newmarket,  Ont.,  is  advertised 
for  sale  by  tender. 

W.  G.  Bain  &  Co.,  dealers  in  hardware  and 
stoves,  Peterboro,  Ont.,  advertise  their  busi- 
ness foi  sale  by  tender. 

FIRES. 

Gribbin  &  Co.,  general  merchants,  Parry 
Sound,  Ont,  are  burnt  out. 

A.  St.  Jean,  crockery  dealer,  Montreal,  is 
partially  burnt  out.     Insured. 

REMOVALS  AND   DEATHS. 

John  Wright,  grocer,  Montreal,  is  deceased. 

John  Battle,  cement  manufacturer,  Thorold, 
Ont.,  is  deceased. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

D.  Collins,  manufacturer  of  scales,  Mont- 
real, has  assigned. 

Wm.  Johnson,  plumber,  Ottawa,  has  ob- 
tained an  extension. 

P.  Lariviere,  general  merchant,  Ste.  Bri- 
gide,  Que.,  has  assigned. 

John  Couturier,  general  merchant,  Murray 
Bay,  Que.,  has  assigned. 

Geo.  Verry  &  Co.,  dealers  in  paints,  etc., 
Montreal,  has  dissolved. 

Geo.  Verry  &  Co.,  dealers  in  paints,  etc., 
Montreal,  have  dissolved. 

Martel  &  Co.,  general  merchants,  Farn- 
ham,  Que.,  have  assigned. 

A.  Paul  &  Co.,  general  merchants,  Sud- 
bury, Ont.,  have  assigned. 

O.  E.  Bock,  dealer  in  paints,  crockery, 
etc.,  Montreal,  has  assigned. 

N.  H.  Dubois,  general  merchant,  Acton, 
Que.,  is  offering  to  compromise. 

Dufour  &  Couturier,  general  merchants, 
Murrav  Bay,  Que.,  have  assigned. 

Bnggs  &  Jackson,  general  merchants, 
Stanbridge,  E.,  Que.,  have  assigned. 

O.  A.  Desrosiers,  founders,  etc.,  Louise- 
ville,  Que.,  have  been  asked  to  assign. 

W.  R.  Graham,  general  merchant,  Mea- 
ford,  Ont.,  has  assigned  to  Walter  Curry, 
Toronto. 

Louis  Tranchemontagne,  general  mer- 
chant, Berthier,  Que.,  is  offering  to  com- 
promise. 

Goatbe  &  Brown,  hardware  dealers,  Com- 
ber, Ont.,  have  been  succeeded  by  Brown  & 
Beattie. 

McMillan  &  Co.,  general  merchants,  Ro- 
land, Man.,  have  dissolved,  W.  H.  Nesbitt 
continuing. 

Robt.  Mullin,  general  merchant,  Glen 
Williams,  Ont.,  has  assigned  to  W.  L.  Grant, 
Georgetown. 

W.  R  Cavana,  general  merchant,  Victoria 
Road,  Ont.,  has  assigned  to  E.  R.  C.  Clark- 
son,  Toronto. 


JOTTINGS  OF  A  RETAILER. 

G.  B.  K.  in  N.  Y.  Hardware  writes  : 

Many  samples  of  Manilla  rope  are  a?ked 
for  now-a-days.  Ladies  are  making  a  kind 
of  fancy  work  for  which  they  use  the  opened 
Manilla  rope,  which  they  work  up  to  fringes, 
getting  quite  a  handsome  effect  out  of  the 
glossy  fibres  of  the  new  rope.  The  ingenuity 
displayed  by  the  fair  sex  in  getting  free 
samples  is  interesting  to  note. 

In  buying  rope  and  twine  great  care  has 
to  be  taken  as  to  the  purity  of  the  material. 
They  mix  up,  for  instance,  Manilla  with  a 
cheaper  material  called  "  New  Zealand." 
The  same  is  done  in  the  manufacture  of 
twine,  where,  instead  of  the  pure  hemp  and 
flax,  they  mix  in  jute  and  similar  stuffs  and 
can  of  course  give  such  products  cheaper  ; 
therefore  be  careful  what  you  are  getting  for 
your  money. 

Retail  dealers  ihemselves  are  in  some  way 
to  blame  for  the  deterioration  in  the  quality 
of  some  goods,  as  they  expect  them  to  be 
cheaper  every  time  they  buy,  and  thereby 
induce  the  manufacturers  to  try  all  means  to 
satisfy  the  craving  for  cheap  goods. 

A  retail  store  should  always  be  as  well 
stocked  as  pcssible,  for  as  soon  as  you  are 
out  of  an  article  everybody  asks  for  it.  If 
you  happen  to  be  out  of  stock  of  some  kind 
for  even  a  short  time,  then  most  certainly 
your  best  customer  inquires  for  it  and  wants 
immediate  delivery.  If  such  things  happen 
several  times  you  get  the  reputation  of  being 
a  run-down  concern. 

Most  wholesale  houses  which  deliver  such 
goods  as  wooden-ware  or  tin-ware  have 
much  trouble  with  their  drivers.  Taken  as 
a  class  they  are  generally  a  rough-and-ready 
set  of  men,  and  think  nothing  of  scratching, 
denting  or  otherwise  injuring  goods  trusted 
to  their  care,  so  long  as  they  need  not  pay 
for  them.  If  you  are  expecting  large  or 
unwieldy  goods,  you  must  always  tremble 
for  their  safe  delivery.  In  retail  stores  the 
customers  examine  everything  so  carefully, 
that  not  the  least  fault  escapes  their  notice, 
but  the  retailer  himself  is  always  sure  to 
find  slightly  damaged  goods  among  his  pur- 
chases, though  they  are  in  many  cases  de- 
livered perfect  to  the  drivers.  One  excuse 
for  the  drivers  is  the  long  distance  they  have 
to  carry  goods  and  the  heavy  loads  they  are 
usually  obliged  to  carry,  but  still  they  should 
be  more  careful  and  not  strive  for  the  glory 
of  the  railroad  baggage-smashers. 

Now  is  the  time  of  the  year  when  the  rub- 
ber goods  salesmen  find  even  the  smallest 
retail  store  not  too  insignificant  to  be  visited. 


The  safe  salesmen  are  also  on  their  routes 
now,  though  the  retail  dealers  in  the  hard- 
ware and  house-furnishing  line  have  very 
little  to  stow  away  in  safes. 

Rubber  ink  erasers  take  away  rust  spots 
from  polished  cutlery  without  injuring  the 
same. 

The  salesman  who  knows  how  to  create  a 
demand  for  his  goods  in  the  minds  of  custo- 
mers, is  theone  who  will  succeed  in  making  a 
sale  if  it  is  at  all  possible. 

The  practice  of  several  cutlery  manufactu- 
rers of  putting  shears  and  larger  scissors 
into  paper  bags  is  quite  a  good  one,  and 
makes  ?  good  impression  on  the  buyer. 

"  Equalization  of  price  lists"  means  always 
a  new  attempt  on  the  part  of  the  manufactu- 
rers to  get  more  money  out  of  the  pockets  of 
the  consumers. 

Be  liberal  with  your  prices  in  good  times, 
and  you  will  not  have  to  complain  about  an 
excess  of  dull  times.  A  wise  dealer  tries  to 
get  along  with  a  small  profit  and  never  sac- 
rifices quality  for  greater  gain. 

If  you  are  buying  from  a  party  heretofore 
unknown  to  you,  look  at  the  "  quality"  and 
at  the  prices  of  the  goods,  and  not  at  low 
prices  only. 

It  is  not  advisable  to  desert  an  old,  well- 
tried  manufacturer  without  being  sure  that 
you  really  do  better.  A  rival  concern  will 
often  offer  some  goods  cheaper  than  what 
they  ought  to  be,  merely  to  catch  your  trade, 
and  after  awhile  you  would  find  yourself  in 
the  same  condition  as  before,  if  not  worse. 

If  vou,  with  your  knowledge  of  the  whole- 
sale costs,  would  be  willing  to  pay  a  price 
cheerfully,  in  case  of  need  for  your  own  use, 
that  price  is  about  the  right  one  to  ask  from 
your  customer.  Very  often  you  are  requested 
to  sell  this  or  that  article  cheaper  to  a  pur- 
chaser with  the  remark,  "  to  make  it  up  on 
some  other  person's  purchase,  or  to  charge  a 
rich  man  something  more."  Rich  or  poor 
should  all  be  alike  to  a  dealer.  He  must 
take  no  more  than  the  fair  market  value, and 
has  no  more  right  to  charge  a  rich  man 
more  than  to  do  it  to  anybody  else. 


Soap  and  water   are  cheap,  but   soil  on    goods 
is  expensive. 

A  'eather  duster  disperses  but  does  not  remove 
tb«j  dust  from  the  store. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Every  line   of  goods  embodies    a  history  and  a 
science  worth  years  of  study  to  understand. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere. 

f'ffl 

■•■  AA 
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R.    CARRIE, 
27  Front  St.  E.           Toronto. 
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IMITATION  IS  THE  SlNCEREST  FORM    OF  FLATTERY  "—THAT    THE  GEM 

Freezer  is  recognized  as  THE  BEST    is  proven  by  the  way  our 

COMPETITORS    ARE    IMITATING  ITS    GOOD  QUALITIES     AND  USE    IT  AS   A 
STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL  THEIR  OWN  GOODS. 

We  claim  for  the  GEM  nothing  that  cannot  be  fully  proven. 


Do  not  be 

IMPOSED   UPON 

BY  THOSE  WHO 

MAY  TRY  TO 

SELL    YOU 

other  Free- 
zers BY  TELL- 
ING YOU    THEY 

are     Just  as  Good  "  or  "  Just  the  same  as  the  GEM  "  insist  on  having  the 
Gem,  and  if  you  can't  get  it  from  your  regular  jobber   write  to  us  and  we'll 
tell  you  where  you  can  get  it  or  quote  you  prices  and  discounts. 
AMERICAN    MACHINE   CO. 
Lehigh  Ave.  &  American  St.     Philadelphia 
"o"  or  John  H.  Graham  &  Co.    Mnf'rs  Agts.    113  Chambers  St.    New  York. 


WE 
LEAD, 


OTHERS 
FOLLOW. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 


Late  Williamson  &  Lainbe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 

StopThi^Li 

goo^.  thing 
when  )\^ 


SHEPARD  HARDWARE  CO.,   BUFFALO,  N.Y. 


Electric  Supplies  for  Electric  Lighting,  Electric 

Bells,  Wire  Annunciators.    Contractors  for  Electric  Work. 
HENRY  S.  THORNBERRY  &  CO.,  39  King  St.  W.  Toronto. 


CURRENT    JVIAHKET    QUOTATIONS. 


METALS. 

Tin. 

Lianib  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Straits  100  lb  ingots "         ..23     24 

Strip   "     ....  26,    28 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades — 

I.C.,   usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

L.XXX.,    "  8  50    8  75 

D.C.,  12J  x  17         5  00     .... 

D.X.,  usual  sizes 6  00     

D.X.X.        "  S  35    6  80 

Note.  -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  50    5  25 

I.C.,  special  sizes 4  25    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note. — Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets  *. .     8  75    9  00 
Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  {•   6}c,    7c 

14x65,  "  ) 

Iron  and  Steel. 

lit 81S8  Pricp 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  ".  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Domestic  Bar 2  20    2  25 

Sloigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13*  0  14 

Russian  Sheet        "        0  10J  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets   4  50    5  00 

Boiler  Tubes. 

2-inch    12c 

3-inch  17 


Boiler  Plate. 

iinch $2  75 

5-16  "     2  60 

I     "     and  thicker 2  50 

Sheet  Iron, 

1  to  20  gauge  3,   3J 

22  to  24      "      2},  3 

26  "      3,    3J 

28  "      3J,  3f 

Canada  Plates. 

Blaina 1  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  571  P-c-  dis. 

Galvanized,  25  to  271  P.c- dis. 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5i,  5| 

26  gauge,  "       51,6 

28     "  "       5},6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb   51,  6 

26  gauge,  "         5$,  6i 

28      "  "         5j,6i 

Note — Cheaper  grades  about    J  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7J    7* 


Trace 


i 
5-16 


6 

■r>! 
5 


7-16  "  " 

%      " 
%&2£  inch" 

per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "         0  1410  151 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  5  iu  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  flf  teen 
feet,  from  3  to  5  cents  a  pound  less. 


31    3} 
"     5  90 
2  70 

0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30     '*      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  04}  0  05 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  07 

Part  casks 0  07    0  07J 

Lead. 

Imported  Pig,  per  lb 0  03J  0  04 

Domestic  "       0  03?  0  04 

Bar,  1  pound 0  04$  0  05 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7*c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  191  °  20 

Other  makes  "     0  17J  0  18J 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5}  .. 

No.  1  Do "  0    5 J 

No.  2  Do "  0    4} 

No.  3  Do "  0    4J 

Prepared  Paints. 
(In  i,  1  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  l>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "      3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  151  0  16* 

Burnt  Sienna      "       0  08J 

Burnt  Umber      " 0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  101    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    0  '.l 

French  medal   0  12    0  13 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 
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HARDWARE. 
A  m  ill  uiiition —  Cartridges. 
Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Amor. 
Rim  Fire  Cartridges,  Horn.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &•  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military  and  Sporting, 
Amer.  net  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

Wads. 
Eley's,  per  1,000 $0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12J 

Auvil  and   Vice   combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz...  13  00  20  00 

Adjustable  "         each   5  50    6  50 

Post  Hole, Vaughan's,  each.     1  35    1  60 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing  per  gross  0  65  1  59 

Pegging,  "  ....  0  65  1  25 

Brad,  "  ....  0  85  1  60 

"  handled  ....  3  60  7  30 

Saddlers',  "         ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

"    Sewing,  "  ....    7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hand, 

Brass,   60  to  66J. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  550    800 

"    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 200    500 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'    "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior — Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list   45,    47}    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47}  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,  per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 

Blind  Rollers. 

Annex    1  25    1  75 

Mascot    1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  5  per  cent,  to  70 

per  cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00    <*  75 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brassjdis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "       6  50     

Carpet  Sweepers. 

Bissell,     per  doz 22  50 

World  "         21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges— See  Ammunition. 
Castors. 
Bed,   new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc.  J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  l  10 

Queenston       "  i  io 

Napanee  "  i  io 

Chalk. 
Carpenters'  Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  0110  01} 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p  c 
from  factory  60  and  10  per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,      "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33£  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis.  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

334  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay.Manure,  ete,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  per  cent. 
Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    165    2  40J 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
_.  Star.  Diamond. 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft 
inches      1.45-1.50  2  15 

26  to40in  1.55-1.60  2.35 

41  to  50  3.50-3.60  5  45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7  20 

71  to  80  7  go 

81  to  85  8  75 

86  to  90  io '95 

91to95  1375 

96  to  100  16'25 

101  to  105  22'.00 


Pilkington. 
Ordinary 

1st  break  $3  05 

2nd       "       3  90 

3rd       "       4  60 

1th       "       4  95 

5th       "       5  40 

6th       "       5  90 

7th       "      6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      470 

3rd       "       5  40 

4th       "       5  90 

5th       "       6  50 

6th       "       6  90 

7th       "       7  7c 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — If  ail. 

Maydole's    net  list. 
Can.  discount  25  to  27 J  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37},  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent. 
Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  5    0  05} 

Screw  and  Strap,  per  lb  . .    0  03}  0  04| 
Per  doz.  sets, 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepherd's 100    150 

Per  doz.  pairs. 
Spring    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pej 
cent. 

Planter's  per  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz   0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross . .     1  00  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can. 
dis.  17},  20  p.c. 


iBO^WTvc^nsr,  :k 


XiOnSTHDO^NT,    OUNTT., 

^T     HEADQUARTERS  FOR     =^g 

General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc.    Glass,  all 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.     Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 
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HARDWARE 


Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  brigbt,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun  per  lb  ..    0  28    0  30 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 1  °o    4  to 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  . .     2  75    6  to 
Bronze,  Gem,         «        ....     6  00^9  00 

Shutter,  porcelain,  F.  &  ... 

L   screw,  per  gross SI  30  4  uu 

Ladles. 

Melting,  per  doz 1  TO  4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20  5  60 

Galvanized,                                 "  g  $ 

KiSg'Xs                    "  *  00    5  50 

Ail  Rials"                   "  120    1*> 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "          1  90    7  40 

Locks— Door. 

Canadian,  dis.  per  cent..  ....        50 

Russell  &  Erwin,  per  doz  2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Pouiiock. 

English  and  Am.  per  doz  50    6  00 

Scandinavian,  1  w    '  4U 
Eagle,  dis.  per  cent,  15  to  17 J  per  ceni 

Mallets. 

Tinsmiths',             per  doz  1  25    1  » 

Carp't'rs*.  hickory  125    a  to 

Lignum  Vitae,               "  »  85    5  00 

Caulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 

Enterprise,  dis.  per  cent  20       25 
Canadian,  37*  to  40  per  cent 

Dixon's,      each  160    2  00 

^fres  :   ::::::::::  h"» 

Hume!'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cent 

Nails. 
Cut.  3   in.   and    upwards, 

per  keg  base,  price  ......    2  55    2  60 

Brads  &koulding  Nails,  70  to  70  and 

5  per  cent,  . 

Wire  Nails,  70  to  70  and  5  per  cent. 

Nail  Pullers. 
German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^    ^  ^ 

Diamond  •   12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)l5J    16 

Carbon  Safety        '      018    0  18 

Canada  W.W.  0  20 

American  W.W.  •     •••-    0  25 

S.R    Seal per  gal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump,  ^  ^ 

Zinc  and''Tin',''dis.'50,'56  and  10. 
Oopp«,pUrdo*. ..........     1|5    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Ualvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

Carpenter 2  25    3  60 

Picks. 

per  do.  G0°  90° 

Picture  Nails. 

Porcelain  Head,  p.  gross  1  65  3  00 

Brass  Head,  40  1  00 


Planes. 
Wood, bench,  Canadian,  or  American 

dis    50 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)33Jto35 

per  cent. 
Miscellaneous,  dis.  10  to  12£  per  cent. 
Bailey'sVictor,  dis.  10  to  12£  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37£,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5*50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle  22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs 250    275 

Kail. 
Barn  Door,     per  foot....         3         3J 
Sliding  Door,         "      ....  H       3$ 

Bakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Kivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 

Rope. 
Sisal,       per  lb  10J  11  \  smaller  than 
ManiUa,      "       14J  15/ 7-16,  Jc  extra. 

Cotton,  " 22        25 

Russia  Deep  Sea,  per  lb. .        15       lb 

Jute    "     •■•        09i      1° 

Bules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  n    p  per  .set    0  85    0  90 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,  per   quire 55       »o 

Sash  Cord. 

Perlb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37£,  40  per 
cent. 

Kempsbell's  dis.    40,   62J  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  perlb 2*    3  00 

*)ausaf?e  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each —    175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 


Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77J  per  cent.  dis. 
"      J<.H.      "      72£       "  _.         " 
"      F.  H.  Brass  75 
•'      R.  H.      "       70         " 
Diamond   Point    wood    screw   nans, 

bright,  dis.  77 J  and  20  per  cent- 
Bencn,  wood,  per  doz...     3  25    4  00 

Bench  iron  per  doz 4  25    o  to 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  334  to  35  p.  c 

Shears. 
B  &  W.,  ia panned,  dis.  75  per  cent. 
B!  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ....        77    iw 

Steel  Shingles. 
The  Metallic  Roofing  Co.  o^Ca^da. 

Heavy  Eastlake  Galvanized  5  75 

Light  _  *  qa 

Heavy  Eastlake  Painted «  J™ 

Tower  or  V  ansard  Galvanized  .  6  25 

Tower  or  Mansard  Painted 4  do 

Terra  Cotta  Painted  Tile 7  ou 

Eastlake  Painted  Siding. A  °" 

Manitoba  Galvanized  Siding 4  io 

Heavy  Man.  Painted  biding, ...  3  w 

Light  Manitoba  Painted  Siding .  3  25 

Heavy  Sheet  Pressed  Brick 3  »u 

Light  Sheet  Pressed  Brick  ... . . .  3  to 

Painted  Crimped,  Siding  or  Ceil.  3  50 

Shot. 
Canadian,  dis  7£  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37£  per  cent 

Wood  Rim,  black,  p.'doz  1  15  1  35 

tinned,      "  1  35  1  bO 

Tin  Rim              "              "  2  30  2  45 

T       "       '      black,        "  180  2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00  5  50 

Acme,  ,  ?  fin  ii  no 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes ^  io 

\  and  £  gross  boxes  per 

gross  net  cash "  uu 

Soldering  Irons. 

Perlb °32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English 180    5  00 

Iron,  American  1  30    z  ao 

Spoons  and  Forks. 
Tea  Spoons per  gross    7  50    12  00 

TaebTeert '•'•  :::::.    -    »«i«« 

Dessert  Forks....         "         24  00  

Medium      "       ....  (  27  00  

Table  •••  3b  uo 

Squares. 

Iron,  per  doz   165    2  90 

Steel  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52J  per  cent 

Staples. 
Fence,  galvanized,  perlb  5       5J 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  _  , .      „, 

Stocks  and   Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  perlb      0  15       50 

Hindostan,  per  lb »  Ob 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "       0  15 

Turkey  "       °  50 

Arkansas  "      '^ 

Water-of-Ayr    "      ••••     0  10 

Scythe,  per  gross 3  50    o  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  25  p.c.  dis. 
Cut, Carpet.ginip, blued,  dis.35p.c 

tinned,  dis.  45p.c. 
Swedes'  iron, blued  or  tinned,  dis.  42ipc 
Upholsterers"  dis.  42£  p.c 
Copper  Tacks  and  Nails,  dis.  3n  p.c. 
Trunk  and  Clout  Nails,    "     40  p  e 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each  ....  0  90  2  85 
steel,  each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 
Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57J 
to62£p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12£  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

lute        "       

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .    0  12    0  13£ 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  5C 

Well  Wheels. 
Amer.,perdoz.  8,10  &  lain.    3  38    6  00 

Wire. 

Market,  bright  and  annealed,  oiled 

and  annealed,  Nos.  1  to  16,  net  list 

from  stock,  with  10c.  per  100  lbs  net 

for  freight;  7£  p.c. dis.  from  Montreal 

Market,  coppered,  net  list  from  stock 

with  10c.  per  100  lbs.  net  for  freight; 

7£  per  cent.  dis.  from  Montreal. 

Market,  tinned  per  lb  ... .     0  04£  0  08 

Galvanized  Fence,  net  list  from  stock; 

5  p  c.  dis.  from  Montreal. 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07J 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line, galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"LockBarb,"4  point....     0  04}  0  05 
Ditto  Glidden  2  point  ....     0  04}  0  05 
Galv.  Ste.  1,  plain  twist  . .    0  04|  0  05 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04}  0  05 

Staples  0  04J 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft     2  00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60 &  lOp.c. 
Coe's  Gen'ne,  dis.321  p.  c. 
Diamond,  dis.  33£,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      COO 

Burrell's    "     each :a  40 

Pocket,  per  doz 1  25    2  00 

Skates. 
Skeleton,  dis.  10  p.c. 
Whelpley's  Pat.  Club,  Ladies', 

Brass  Tops,  7£  to  9}  in 1  75 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9£  to  12  in...    1  90 
•'Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in   

Halifax  Pattern,  dis.  10  p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    4  00 
Full-Patent,  "Achieved"  action, 
with  i.ew  patent  blades  4  50 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


incinnati  bell  Foundry  Go 


SUCCESSORS  IN  BLYMYER  BELLS  TO  THE 

BLYMYER  MANUFACTURING  CO 

-CATALOGUE  WITH  2200  TESTIMONIALS 


ELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND   25C.    FOR 


Li 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED   IN 

h:.^:r,:d~w~^:r,:e. 


British  Plate  Glass 


L'KOM  STOCK  OH  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


Needham  Veall  &  TYZAGK'S 


MANUFACTURERS  OF 

Table  Knives,  Carvers  and  Steels, 

Butcher,  Palette  and  Artists'  Knives 


Fine  Pocket  Cutlery. 


SCISSORS,  RAZORS,  Etc. 

Agents  for  Canada  ' 

Watson  &  Pelton, 


MONTREAL. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADC  MARK  FOR 


16  &    18  DeBresoles  St., 

MAMTDCAI  TRADE  MARK  FOR 

MONTREAL.  »wbro«s.* 


HOLLOW    WARE. 


MANUFACTURERS  OF  THE 


KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE, 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Obtained   in  Canada,   United  States,  Great  Britain  and 
all   Foreign  Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH   &   CO,,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 

TBI  IE 

MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

.A.IN  3D     THE 

Manufacturers'  Accident  insurance  Company. 

HEAD  OFFICE  :  Yonsre  Street,  Trader's  Bank  Chambers,  Toronto. 


Authorized  Capital,  $2,000,000  and  $1,000,000  respectively. 

Most   Liberal  and  Varied  Forms  of  Lite  ot   Accident  Policies  Issued.    Life  Policies 
incontestible  on  any  grounds  whatever  after  three  years. 

PRESIDENT  :—  Rt.  Hen.  Sir  John  A.  Macdonald,  P.O.,  G.C.B. 

(GEO.  Gooderham,  Esq.,  President  Bank  of  Toronto. 
VICE-PRESIDENTS  :        Wm.  Bell,  Esq.,  Organ  Manufacturer,  Guelph. 
IS.  F.  McKinnon,  Wholesale  Milliner. 

JNO.  F.  ELLIS,  Managing  Director. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 
SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  Bts 

MONTREAL. 


*  *  *  — 
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JOHN  J.  CARTSHORE, 

Telephone  616.    49  Front  St.  W.,  Toronto. 

Railway  &  Tramway  Equipment 
iron  RailssEcoNDHANoAII  Sections 

Cast  and  Wrought  SCRAP  IRON  in  Car    ot» 
Charcoal  Pig  Iron. 

Zebra  Spiral  Steel  Fencing  Wire- 
Australian  Fence  Wire  Strainers. 

Send  for  Prices. 


HARDWARE. 


No  More  Broken  Handles. 
All  Heavy  Nickel  Plated. 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers  MONTREAL. 


fitib 

SHOWING  A  FUlTsET  OF  IRONS. 
THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TEIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,    Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  COY, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  No.  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


Toronto  Plate  Qteiss  Importing  C°- 


Highest  Award,  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 


u«TS£5?-te»,-  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 
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2.00  a  Year. 

I  O  Cents  a  Cop. 
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RICE,  LEWIS  &  SON,  I,™, 


Arthur  B.  Lee, 

President. 

— o — 

Importers  of 

BAR  IRON, 

STEEL, 
Shelf  and  Heavy 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KING  ST.  EAST, 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 


E.  P.  WARE 
Housefurnishings. 

— o — 

TORONTO. 


THE  KING  OF  LAMPS 

Producing  an  immense  White  steady  flame,  sufficient   to 
brilliantly  illuminate  a  space  of  50,000  cubic  feet. 


Holds  over  a  Gallon  of  Oil.    Boms  over  10  Hoors  without  Re-filling, 
It  makes  no  Smell  !    Ths;,5&ePx! 

draft  and  perfect  combustion  of  oil  ;  it  is  also  due  to  the  fact  that  dirt 
falls  off  of  its  own  accord — not  into  a  pocket,  but  off — it  has  no  pocket. 
NO  POCKET,  NO  DIRT  ;  No  bodies  of  Insects  to  fry  and  stink 
unseen  and  unsuspected. 


Better  than  gas  or  electricity  at  half  the  cost. 


Does  the  work  of  15  ordinary  Lamps 
and  not  as  troublesome  to  care  for  as 
any  one  of  them.  Only  one  Lamp  to  fill. 
Only  one  chimney  to  clean  instead  of  15. 


GOWANS,  KENT  &  CO., 


Toronto  and  Winnipeg. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

STOCKS  OF  WINDOW  GLASS. 

Stocks  of  window  glass  upon  this  market 
are  just  being  recruited  by  the  arrival  of 
shipments  from  Europe,  and  not  a  moment 
too  soon.  The  local  supply  had  dwindled 
down  to  a  very  small  compass,  and  inquiry 
was  active.  Although  building  operations 
have  been  deferred  on  account  of  the  con- 
tinuance of  winter  weather,  yet  a  very  good 
demand,  made  up  of  small  contributions,  has 
been  astir  for  the  past  month,  and  has 
grown  until  it  is  out  of  all  proportion  to  the 
supply  of  stock  on  hand  since  last  receipts. 
If  the  season  had  been  as  open  here  as  it 
was  a  year  ago,  the  building  operations 
would  by  this  time  have  made  a  glass 
famine,  and  higher  prices  would  have  been 
ready  to  fix  upon  the  spring  receipts.  Orders 
that  were  booked  by  manufacturers  last  Oc- 
tober, and  should  have  been  filled  by  Christ- 
mas, are  being  filled  only  now. 

The  reason  for  this  delav  is  the  'mcom- 
monly  severe  winter  they  have  had  in  Europe. 
Many  ports  were  frozen  up,  so  that  vessels 
loaded  two  months  ago  were,  throughout  the 
interval,  prisoners  that  only  a  thaw  could  re- 
lease. Such  a  thing  has  not  been  known  for 
half  a  century.  The  port  of  Antwerp,  the 
outlet  for  the  bulk  of  the  window  glass  sold 
in  this  country,  being  a  rather  northerly  spot, 
was  completely  blockaded  by  ice,  so  that  no 
trade  with  this  side  of  the  ocean  was  possible 
for  six  weeks.  Hence  the  delay  in  our  win- 
dow glass  shipments.  The  scarcity  did  not 
result  in  any  general  increase  of  prices,  as  in 
most  cases  retail  orders  had  been  taken  be- 
orehand  at  the  prices  current. 


THE  POS'TION  OF  TIN  PLATE. 

Tin  plate  and  its  position  is  a  very  inter- 
esting subject  with  the  trade  just  now,  and 
there  are  many  who  would  like  to  know  ex- 
actly what  the  future  will  bring  forth.  The 
article  at  present  is  passing  through  an  un- 
settled spell,  owing  to  the  special  conditions 
which  prevailat  primary  markets,  and  buyers 
find  great  difficulty  in  placing  orders  when 
any  particular  brand  is  desired.  In  fact, 
owing  to  the  position  of  stocks  on  the  other 
side,  it  is  a  pure  matter  of  chance.  As  inti- 
mated some  time  ago  in  our  regular  Mon- 
treal report,  stocks  of  the  article  on  this  side 
are  extremely  limited,  and  when  holders  com- 
menced to  talk  up  prices,  and  in  urgent  cases 
did  succeed  in  obtaining  extreme  outside 
figures,  the  trade  generally  concluded 
that  it  was  time  to  find  out  the  ex- 
act condition  of  affairs  at  primary  sources. 

It  was  ascertained  that  makers  in  Wales 
were  booked  full  up  with  orders  and  not  dis- 
posed to  talk  business  on  any  more  except 
for  delivery  away  ahead.  This  state  of 
affairs  was  due  to  the  fact  that  the  provisions 
of  the  McKinley  Bill  do  not  affect  the  im- 
portation of  tin  plate  until  ist  of  July  next, 
consequently  the  makers  were  and  are  filled 
up  with  American  orders,  and,  for  the  pres- 
ent at  least,  cannot  attend  to  anything  else. 
Our  buyers,  therefore,  who  wanted  supplies, 
had  to  turn  their  attention  elsewhere,  when 
they  found  that  although  there  was  consid- 
erable stock  knocking  about  the  British 
market,  it  was  controlled  by  Liverpool 
parties  who  held  it  for  speculative  purposes, 
while  a  drawback  in  connection  with  it  was 
the  fact  that  it  was  largely  made  up  of  odd 
sizes,  and  naturally  therefore  it  was  next  to 
impossible  to  guarantee  an  order  for  any 
particular  line.  With  these  facts  in  view 
then  it  is  generally  admitted  that  when  the 
question  of  future  supplies  is  under  consider- 


ation the  position  is  uncertain,  while  the 
present  stock  here  is  limited  to  charcoal, 
and  it  is  claimed  to  be  very  small. 

If  this  is  the  case  and  the  makers  in 
Wales  are  unable  to  fill  orders  for  Canada 
until  several  months  from  now,  some  one 
may  be  wanting  tin  plate,  but  that  is  a  mat- 
ter tor  the  future  to  decide.  Most  recent 
cable  quotations  indicate  a  slight  easing  off 
in  the  position  across  the  water,  17s.  od. 
being  quoted  for  coke  and  19s.  3d.  for  char- 
coal f.o.b,  This  is  attributed,  according  to 
private  advices  to  hand,  to  a  desire  on  the 
part  of  some  of  the  Liverpool  people  to 
realize  on  their  holdings,  and  does  not  affect 
the  position  of  makers.  As  regards  the 
position  in  Canada  it  is  unchanged,  what 
business  there  is  doing  being  on  the  old 
basis. 


THE  PATRONAGE  OF  THE  PATRONS. 

The  delegates  which  make  up  the  supreme 
body  of  the  Patrons  of  Industry  in  this 
country  met  recently  in  Sarnia.  There  were 
representatives  from  18  counties,  a  fact 
which  throws  some  light  on  the  extent  over 
which  the  association  has  grown.  The  most 
important  business  was  the  passing  of  a  re- 
solution to  sever  the  Canadian  branch  from 
the  United  States  Patrons.  This  resolution 
was  held  in  abeyance  until  the  28th  of  this 
month,  when  the  annual  meeting  of  the 
United  States  body  takes  place  at  Jackson, 
Mich.  The  following  were  the  officers  elect- 
ed : 

Fergus  Kennedy,  of  Camlachie,  Lambton, 
grand  president ;  Caleb  A  Mallory,  of  Wark- 
worth,  Northumberland,  vice-president,  and 
L.  A.  Welsh,  Strathroy,  secretary-treasurer, 
salary  $500  per  annum. 

Farmers,  mechanics  and  laborers  are  eli- 
gible for  membership,  as  are  also  persons 
male  or  female  who  derive  two-thirds  of  their 
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livelihood  by  manual  labor.  But  doctors, 
lawyers,  merchants,  politicians,  liquor  deal- 
ers and  non-producers  of  all  kinds  are  ex- 
cluded from  the  lodges.  Zealous  organizers 
have  been  at  work  in  the  several  counties  in 
Ontario,  and  branches  of  the  association  are 
springing  up  and  permeating  the  population 
In  the  western  portion  of  the  Province  they 
are  especially  strong,  no  less  than  130  lodges 
having    been    organized   in    the    county    of 

Lambton. 

The  lodges  are  resolved  into  corporate 
purchasers,  and  deal  with  the  man  who 
signs  the  following  blank  : 

ARTICLES   OF   AGREEMENT. 

Province  of  Ontario! 
County  of. J 

This  agreement,  made  and  entered  into  by 

and  between of 

dealer  in of  the  first  part, 

and  the  Patrons  of  Industry  of  the  second 
part,  witnesseth,  that  the  said  party  of  the 
first  part,torand  in  consideration  of  the  cove- 
nants to  be  performed  by  the  parties  of  the 
second  part  hereby  agree  with  the  parties  of 
the  second  part  part  as  follows  : 

1.  To  sell  goods  to  members  of  said  order 

as  follows,  to  wit  : will  sell  all 

lines  of  goods  in store,  or  that , 

may  hereafter  offer  for  sale  at ....  store,  at  the 
following  named  prices  (and  furnish  invoice 
of  same  if  required),  for  cash  or  its  equiva- 
lent in  produce  to  be  taken  at  the  market 
price  : 

2.  In  case  that  any  goods  are  sold  to  per- 
sons not  members  of  the  order  as  a  "leader" 
or  "specialty"  or  for  other  cause  at  less  than 
the  above  rate,  then  the  same  kind  of  goods 
shall  be  sold  to  all  members  of  the  order  at 
such  special  rate. 

3.  The  party  of  the  first  part  agrees  to 
show  the  invoice  of  said  goods  to  any  mem- 
ber of  said  order  having  authority  of  said 
order,  to  be  copied  by  said  member  if  he  so 
desires.     And  the  said  party  of  the  first  part 

further   agrees   that will   not   sell 

goods  to  persons  not  members  of  the  order 
at  the  price  aforesaid. 

The  Patrons  of  Industry,  parties  of  the 
second  part,  agree  to  and  with  the  said  party 
of  the  first  part,  to  patronize  said  party  of  the 

first  part  in  line  of  goods,  and 

to  protect   by  their  efforts  and 

influence.  And  the  parties  of  the  second 
part  further  agree  that  they  will  not  make 
known  to  persons  not  members  of  said  order 
the  price  thev  pay  for  goods. 

Should  any  member  of  the  order  feel  him- 
self wronged  by  any  deal  he  shall  furnish  the 
president  of  his  association  with  a  bill  and  a 
description  of  the  goods  purchased,  giving 
kind,  marks,  etc.,  sufficient  to  identify  them, 
and  said  president  shall  investigate  the 
same,  and  if  he  cannot  satisfactorily  arrange 
the  matter,  he  shall  refer  the  same  to  the 
proper    committee,    who  shall   take    action 

hereon. 
And  it  is  further  agreed  by  and  between 

he  parties   that   this  contract   shall   be  and 

emain  in  force  for 

from  this  date,  to  be  renewed  if  desired  by 
the  parties. 

Witness  our  hands  and  seals  the 

day  of A.D.  189.. 

In  presence  of : 

[L.S.] 


are  asked  to  sign  by  the  Patrons.  The  only 
condition  imposed  on  the  Patrons  is  that 
they  shall  pay  cash  or  its  equivalent  in  pro- 
duce at  the  market  value.  This  condition 
ought  to  be  a  salutary  one.  But  can  the  re- 
tailer obtain  the  same  price  for  an  article  sold 
on  credit  to  a  Patron,  as  he  can  for  an  arti- 
cle sold  to  anybody  else  ?  If  that  Patron 
comes  in  for  an  article  that  sells  to  other 
consumers  for  35c,  and  to  him  for  28c.  cash, 
he  will  be  unwilling  to  pay  the  extra  7c. 
when  he  has  not  the  cash,  and  will  go  to 
some  other  store  to  get  a  price  between  Pat- 
rons' price  and  the  consumers'  price.  The 
credit  trade  of  the  Patrons  will  be  very  trou- 
blesome when  access  to  the  merchant's  in- 
voices is  permitted  them.  Also  the  obliga- 
tion of  the  merchant  to  recognize  produce  as 
cash  will  be  unpleasant.  That  is  the  sort  of 
cash  will  be  most  in  circulation.  The  clause 
that  obliges  the  merchant  to  give  no 
other  customers  the  same  terms  as  to  the 
Patrons  must  surely  be  a  galling  spot 
in  the  yoke  to  which  the  unfortunate 
dealer  bends  his  neck.  He  is  not  to  let  any- 
body else  have  the  same  bargains,  for  thereby 
he  would  keep  them  from  joining  the  Patrons. 
The  Patrons  may  deal  where  they  please. 
If  a  bankrupt  stock  comes  into  the  place 
when  they  have  money  they  may  go  there 
for  bargains,  and  leave  in  the  lurch  the 
patient  dupe  who  has  signed  their  agree- 
ment. The  retailer,  however,  has  a  loophole. 
Since  he  has  to  produce  his  invoices  when 
called  upon,  he  needs  to  have  his  invoices  to 
suit.  Herein  he  must  make  the  wholesaler 
his  confidant,  and  be  beholden  to  the  latter 
for  two  invoices,  one  a  genuine  one,  the  other 
a  fictitious  one,  but  quoting  prices  sufficiently 
high  tc  make  a  12  per  cent,  profit  remunera- 
tive. Thus  the  retailer  can  draw  a  red  her- 
ring across  his  guileful  track,  and  make 
money  out  of  his  patron,  whose  aim  is  to  be 
equally  sharp. 


L.S.J 
kL.S.] 


This  lop-sided  agreement,  whereby  only 
one  party  is  bound,  and  that  the  hapless  re- 
tailer, is  what  the  merchants  of  this  country 


CANADIAN 
PROGRESS  AND    ENTERPRISE. 

People  imagine  that  Canada  is  what  she 
was  twenty  years  ago,  a  big  lumber  country 
with  some  large  wheat  fields  in  the  cleared 
tracts.  But  Canada  has  made  proportion- 
ately as  much  progress  as  ourselves  during 
the  last  two  decades,  and  the  factories  that 
dot  the  most  populous  provinces  are  com- 
peting actively  with  our  own.  Nor  are  our 
northern  neighbors  backward  in  their  desire 
to  find  a  foreign  market  for  their  goods. 
They  propose  to  establish  commercial  agen- 
cies in  Mexico,  Buenos  Ayers,  Rio  de  Jan- 
eiro, and  other  South  American  cities.  A 
steamship  connection  is  also  contemplated, 
and  this,  in  connection  with  the  Australian 
service,  will  insure  a  transportation  by  means 
of  which  the  introduction  of  raw  materials 
from  countries  such  as  we  have  mentioned 
will  be  allowed  in  bond  for  export.  The  raw 
material  for  such  purposes  will  be  allowed  to 
be  imported  free. — Australasian  and  South 
American. 


SHEET  METAL  ORNAMENTATION. 

The  ornamentation  of  buildings  by  sheet- 
metal  cornices  and  other  forms  of  metal 
work  has  grown  to  be  a  most  important  and 
extensive  art.  Graceful  forms  and  artistic 
designs  are  wrought  in  galvanized  iron  or 
copper  and  form  ornamentation  not  inferior 
to  carved  stone,  while  it  is  not  only  cheaper 
but  on  account  of  its  light  weight  has  ad- 
vantages over  the  heavy  stone. 

While  it  is  true  that  architectural  sheet 
metal  work  is  imitative,  taking  the  place  of 
carved  stone,  it  has  real  merit  from  an 
artistic  point  of  view.  A  chromo  is  not  a 
work  of  art  in  the  sense  the  painting  is  which 
the  chromo  reproduces,  nor  can  busts  and 
life-size  figures  of  human  beings  or  beasts 
stamped  from  sheet-metal  be  regarded  as 
statuary  in  the  true  sense.  But  there  may 
be  art  in  graceful  moldings,  scroll  and  leaf 
designs,  and  the  many  other  forms  of  orna- 
mentation made  from  sheet-metal. 

The  fact  already  mentioned  of  its  light- 
ness, and  the  ease  with  which  it  is  attached 
to  buildings,  together  with  its  cheapness  as 
compared  with  cut  stone,  are  points  of  great 
importance  and  make  modern  sheet-metal 
ornamentation  one  of  the  most  interesting 
and  important  departments  of  the  building 
trade. 

It  gives  ample  scope  for  artistic  design  and 
execution,  and  opens  an  unlimited  field  of 
development.  It  is  a  subject  worthy  the  best 
thought  and  study,  and  only  those  who  deal 
with  it  with  true  artistic  feeling  may  hope  to 
attain  the  most  satisfactory  results. — Ameri- 
can Artisan. 


ANTIQUITY  OF  THE  CARPENTER'S 
PLANT. 

A  very  interesting  discovery  has  been 
made  at  the  Roman  city  of  Silchester.  The 
excavators  came  across  a  dry  well,  which  on 
being  explored  proved  quite  a  little  museum 
of  antiquities.  Some  15  feet  down,  a  Times 
correspondent  says,  the  diggers  found  an 
urn-shaped  pottery  vase,  about  a  foot  in 
length,  quite  intact,  and,  curiously  enough, 
protected  by  lumps  of  chalk  built  around  it. 
The  vase,  which  probably  originally  con- 
tained some  precious  substance,  was,  how- 
ever, quite  empty.  Above  it  were  deposited 
a  great  number  of  iron  implements,  most  of 
which  were  in  a  wonderful  state  of  preserva- 
tion. They  seem  to  have  been  the  tools  of 
a  carpenter  and  a  coppersmith  or  silversmith, 
with  some  miscellaneous  objects  of  black- 
smith's work  thrown  in.  The  principal 
specimen  is  a  carpenter's  plane  of  quite 
modern  type,  although  unquestionably  more 
than  1,500  years  old,  three  or  four  axes  re- 
taining their  fine  cutting  edges  and  quite 
serviceable,  a  number  of  chisels  and  gouges 
of  all  shapes  and  sizes,  hammers,  adzes,  saws, 
files,  etc.  In  the  smith's  department  may 
specified  a  brazier  for  burning  charcoal, 
quite  complete  ;  two  or  three  anvils  of  differ- 
ent sizes  and  shapes,  a  fine  pair  tongs  of 
adapted  for  lifting  crucibles,  a  curious  tripod 
candelabrum  lamp,  or  candlestick,  and  sev- 
eral other  curious  objects  the  precise  uses  of 
which  have  not  yet  been  determined.  In 
addition  there  are  several  large  bars  of  iron, 
a  couple  of  plowshares,  and  a  broken  sword. 
Probably  more  will  be  found  deeper  down  in 
the  well.  This  is  undoubtedly  the  most  im- 
portant find  at  Silchester  since  the  discovery 
of  the  bronze  Roman  eagle,  now  at  Strath- 
fieldsaye,  some  years  ago. 


HARDWARE. 


"  The  Famous  Scotch  White  Lead." 

"  Elephant"  Genuine  White  Lead  in  12)4,  25  and  50  lb.  Irons;  100,  200  and  300  lb  kegs. 
Guaranteed  100%  pure  and  unequalled  for  density,  brilliancy  and  covering  properties. 

"  Elephant"   No.  1  White  Lead  in  I2j4,  25  and  50  lb.  irons;  100,  200  and  300  lb.  kegs,  good 
body,  ground  beautifully  fine  and  very  popular. 

"  Imperial  "   White  Lead   in  all  sized  packages. 

FOR  SALE  BY 

WOOD,  VALLANCE  &  CO., 

Wholesale  Hardware,  Glass  and  Paint  Importers. 

HAMILTON. 


WHAT  IS  IN  A  NAME. 

The  cheap  name  of  a  place  often  leads 
people  to  make  bad  bargains.  The  reputa- 
tion of  the  store  as  a  cheap  place  to  deal  at 
is  as  dust  scattered  in  the  eyes  of  those  who 
go  to  buy  a  particular  article  there.  They 
pay  without  question  a  price  they  would 
haggle  about  elsewhere,  and  the  article 
bought  is  as  likely  to  be  dear  as  cheap.  This 
is  the  strong  point  in  the  position  ot  the 
dealer  who  trades  upon  his  fame  as  a  price- 
cutter.  He  does  cut  prices,  but  he  also 
pieces  on  profits  in  lines  wherein  he  can 
baffle  simple  methods  of  detection.  Fancy 
goods,  notions,  small  wares  generally,  lend 
themselves  admirably  to  the  purposes  of  such 
dealers.  On  trashy  stock  they  can  get  the 
price  of  first-class  stock.  There  is  many  a 
line  in  which  the  department  store  may  steal 
a  march  on  the  customer  who  goes  to  it  for 
bargains.  The  most  is  made  of  the  confusion 
between  the  cheap  name  of  the  store  and  the 
supposed  cheap  price  of  the  article  sold. 


FREIGHT  AT  COST. 

There  is  great  diversity  in  the  ways  in 
which  the  trade  dispose  of  the  item  of  freight 
in  marking  goods,  whether  it  should  be 
charged  in  expense  account  or  should  be 
considered  a  part  of  the  cost  of  the  goods, 
and  so  be  added  to  the  invoice  in  marking 
them.  No  definite  rule  governing  this  mat- 
ter has  been  established  by  usage,  but  suc- 
cessful hardwaremen  of  equal  ability  enter- 
tain different  views  on  the  subject.  One  mer- 
chant regards  cost  as  the  actual  price  paid 
for  the  goods,  and  freight  as  part  of  an  ex- 
pense account.  Another  always  adds  the 
freight  to  the  cost  of  the  goods  in  marking. 
If  freight  is  considered  a  part  of  expense  ac- 
count it  must  be  counted  in  with  the  expense 
of  doing  business,  and  in  marking  goods  a 
sufficient  percentage  must  be  added  to  the 
invoice  price  to  cover  such  expense.  Adding 
the  freight  to  the  cost  ot  the  goods  of  each 
invoice  is  a  plan  often   followed,  and  this  is 


usually  done  by  determining  what  percen- 
tage the  freight  is  of  the  whole  invoice. 
Where  goods  are  shipped  from  the  factory  of 
only  one  kind,  as  shelf  hardware  or  nails  or 
barb  wire,  this  is  a  very  simple  matter  ;  but 
with  a  bill  of  mixed  goods,  as  shelf  hardware, 
nails,  horsehoes,  hollow  ware,  window  glass, 
pocket  cutlery  and  tinware,  each  kind  of 
goods  represents  a  different  percentage.  In 
the  good  old  times,  when  goods  were  not 
sold  on  a  small  margin,  and  competition 
was  not  so  sharp  as  at  present,  the  ioo  per 
cent,  profit  would  cover  freight  and  other  ex- 
penses without  much  figuring,  but  now  it  is 
necessary  to  know  exactly  what  it  costs  to 
lay  each  class  of  goods  down  at  the  retailer's 
door.  This  will,  of  course,  require  a  good 
system.  An  indexed  record  should  be  kept 
of  the  percentage  of  freight  on  each  class  of 
goods  at  present  prices  and  present  freight 
rates,  subject  to  change  when  prices  or 
freight  rates  vary.  The  invoice  cost  and 
quotations  of  goods  should  be  kept  in  some 
way  convenient  for  reference,  to  act  as  a 
guide  in  buying  aid  for  pricing  the  annual 
inventory. 

Pocket  cutlery  and  carriage  whips  are 
often  shipped  by  themselves,  and  it  is  the 
custom  with  some  to  add  i  cent  to  the  cost 
of  each  article  for  freight  in  marking.  When 
taking  inventory  the  cost  of  these  goods  will 
be  the  marked  price,  less  1  cent  on  each 
article.  At  inventory  time  it  is  almost  im- 
possible to  know  the  number  each  whip  or 
pocket  knife,  especially  when  the  arrange- 
ment of  the  latter  in  the  case  separates  it 
from  the  original  package.  Whatever  plan 
is  pursued  in  marking  goods,  the  fact  must 
be  clearly  kept  in  view  that  the  profit  on 
goods  is  an  advance  on  the  cost  of  the  goods 
when  sold.  This  cost  is  made  up  of  freight, 
boxing,  cartage  and  the  expense  of  doing 
business.  The  cost  of  doing  business  in- 
cludes interest  on  capital,  rent,  clerk  hire, 
light,  fuel,  stationery,  &c.  Enough  must  be 
realized  from  the  sale  of  goods  to  cover  all 
this  outgo  and  also  to  leave  a  net  profit  in 


the  hands  of  the  merchant.  If  all  these  items 
of  expense  are  represented  in  the  cost  mark 
the  selling  mark  will  represent  a  legitimate 
profit,  where  as  if  the  cost  mark  simply  shows 
the  invoice  price  there  should  be  a  large  per- 
centage added  to  give  a  profitable  selling 
price. —  Iron  Age. 


HINTS  TO  THE  SALESMAN. 

One  of  the  best  salesmen  says  the  seller 
should  only  talk  enough  to  keep  the  buyer 
talking. 

There  is  a  maxim,  "When  you  buy,  keep 
one  eye  on  the  goods  and  the  other  on  the 
seller.  When  you  sell,  keep  both  eyes  on  the 
buyer." 

It  is  certainly  true  that  salesmen  of  ready 
and^fluent  speech,  good  talkers,  are  often 
surpassed  by  those  who  say  little. 

One  of  the  happiest  forms  of  speech  for  a 
salesman,  as  it  is  for  any  person  who  has  to 
convince  others,  is  that  of  a  short,  plain  and 
pithy  illustration.  It  strikes  home.  Long- 
winded  stories  are  tedious,  and  so  are  hob- 
bies. 

The  salesman  speaks  to  explain,  convince 
and  persuade,  and  he  should  keep  his  final 
aim  constantly  in  mind.  He  knows  instantly 
the  effect  he  is  producing,  and  the  more 
favorable  it  is  the  better  he  can  talk,  because 
his  readiness  is  encouraged. — Publishers 
Weekly. 

You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE. 


37    Front    Street   West, 


Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 

Lath  Yarn,  Packing,  &c. 


FISHING  TACKLE. 

The  retail  hardware  man  whose  trade  lies 
near  finny  waters  ought  now  to  be  pulling 
himself  together  to  do  some  business  in  fish- 
ing goods.  This  is  the  time  of  year  when 
the  replenishing  of  stocks  is  a  matter  to  be 
considered,  as  in  the  central  provinces,  at 
least,  travellers  are  on  their  rounds  with 
samples.  There  is  profit  in  keeping 
such  goods  where  there  are  natural  facili- 
ties within  reasonable  reach  for  the  use 
of  them,  for  not  only  is  the  retailer's  margin 
liberal,  but  the  goods  do  not  quickly  go  out 
before  the  incursion  of  novel  ideas  as  other 
special  lines  often  and  indeed  generally  do. 
A  stock  of  fishing  tackle  is  commonly  as 
saleable  the  year  after  it  is  bought  as  it  is 
during  its  season  as  new  stock.  Further,  it 
is  a  class  of  goods  that  promotes  trade. 
There  are  lines  that  a  man  must  premeditate 
the  buying  of  before  that  he  shall  conceive 
a  demand  for  them,  but  nice  fishing 
tackle  is  one  of  those  lines  that  tempt 
and  suggest  buying.  He  who  looks 
upon  a  well  displayed  assortment,  from 
which  a  handsome  fishing  outfit  may 
be  made  up,  has  very  little  of  the  spirit  of 
Izaak  Walton  in  him  if  he  does  not  yearn  to 
buy.  There  is  probably  no  line  of  sporting 
goods  so  seductive  as  those  got  up  for  the 
pleasure  of  the  angler.  They  catch  men 
about  as  well  as  they  catch  fish.  A  very 
pretty  disposition  of  rods,  reels,  spoons,  flies, 
fly-books,  baits,  lines,  hooks,  baskets,  flasks, 
etc.,  is  easily  made  by  a  retailer  who  is  in 
the  midst  of  a  latent  demand,  that  will  justify 
him  in  laying  in  anything  more  than  the  bare 
adjuncts  of  the  primitive  fisherman's  art. 
Display  is  needful  in  order  that  the  selling 
eloquence  of  the  stock  may  be  developed. 
The  stock  should  be  kept  together,  and  made 
a  separate  department  of,  with  an  upright 
show  case  for  rods,  baskets,  flasks,  etc.,  and 
a  flat  show  case  for  the  other  portions  of  the 
stock. 


STEEL  AS  APPLIED  TO  ARMOR 
PLATES. 

At  the  Rcyal  United  Service  Institution, 
Whitehall,  recently,  Mr.  C.  Weston  Smith 
delivered  a  lecture  on  the  above  subject.  The 
lecturer  first  reminded  his  audience  that  he 
spoke  solely  from  the  standpoint  of  a  steel 
manufacturer,  one  who  had  a  practical  and 
prolonged  acquaintance  with  steel,  its  nature 
and  properties,  and  of  most  phases  and  con- 
ditions of  its  manufacture  and  uses.  He  de- 
clared that  steel  had  now  completely  won 
public  confidence  and  triumphantly  vindi- 
cated its  own  merits.  Steel  was,  according 
as  it  was  constituted,  harder  than  iron,  or  as 
soft  as  iron,  and  tougher  and  stronger  than 
iron.  In  the  property  of  hardness  it 
was  capable  of  enduring  a  strain  of  four  times 
the  ultimate  strength  of  iron,  and,  while 
sharing  in  an  equal  degree  with  the  latter 
the  property  of  softness,  possessed  at  the 
same  time  an  enormously  increased  ducti- 
lity, as  represented  by  its  extension  in  a 
given  length  before  fracture.  Steel,  again, 
was  homogeneous,  and  was  thus  capable  of 
a  uniformity  in  endurance  of  strain  through- 
out a  large  mass,  having  a  great  advantage 
over  iron,  which,  being  fibrous,  had  neces- 
sarily an  unequal  and  partially  balanced  dis- 
tribution of  tenacity  and  ductility  under 
strain.  He  did  not  ignore  the  fact  that 
wholly  steel  armor  plates  were  already  in  the 
field  and  had  had  a  tolerably  successful  cam- 
paign, but  it  seemed  to  him  that  there  was 
one  element  of  efficiency  by  which  their 
effectiveness  might  be  improved — namely, 
graduation  of  constitution.  There  seemed 
to  be  two  diverse  principles  which  might  be 
taken  for  guidance  in  framing  the  constitu- 
tion of  an  armor  plate — (i)  that  of  pure  re- 
sistance, which  seemed  to  be  met  by  an 
identity  of  constitution  throughout;  (2)  hard- 
ness of  face  to  resist  the  first  impact  of 
shot,  and  softness  of  back,  with  the  pur- 
pose, according  to  one  acceptation,  of  hold- 


ing the  plate  together  under  fracture  of  the 
face.  The  fact  was  incontestable,  so  far  at 
least  as  we  had  yet  advanced,  that  abso- 
lutely invulnerable  armor — armor  that  was 
wholly  impervious  to  the  impact  of  projec- 
tiles— was  a  simple  impossibility.  Since, 
therefore,  we  could  not  have  armor  which 
was  absolutely  shot-proof,  the  next  best  thing 
was  to  constitute  it  so  that  the  unavoidable 
damage  should  be  reduced  to  a  minimum. 
A  steel  armor  plate  graduated  in  its  consti- 
tution would  best  ensure  this.  The  lecturer 
pointed  out  the  methods  of  manufacture  by 
which  this  result  could  be  attained,  laying 
great  stress  upon  the  purity  of  the  steel.  A 
valuable  aid  to  the  effectiveness  was  the 
Darby  recarburisation  process,  which  has  for 
its  object  the  recarburisation  of  the  charge  ot 
decarburised  metal  without  introducing  any 
foreign  element.  In  the  production  of  an 
armor  plate,  constituted  as  he  had  proposed, 
there  would  be  three  Siemens  furnaces, 
placed  adjacently,  and  working  on  the  com- 
ponent qualities  of  metals  desired  in  the 
plate,  the  action  of  these  furnaces  being  so 
regulated  that  the  three  qualities  cf  steel 
should  be  ready  in  their  ladles  to  be  run 
simultaneously  into  their  respective  sections 
of  the  mould.  This  mould  must  be  divided 
into  three  separate  compartments,  the  two 
rolleu"  steel  partition  plates  being  of  tempers 
so  calculated  to  form  intermediary  qualities 
in  the  ingot,  with  which  by  fusion  they 
would  finally  be  incorporated.  Thus  would 
be  produced  in  operation  a  quintuply  graded 
ingot,  more  than  perfect  in  attachment,  and 
a  perfectly  blended  and  indivisible  whole. 
— Iron  and  Coal    Trades   Review,  London. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 


HARDWARE, 


CORRUGATED 
STEEL    PASTE^TEES, 


A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


The  calendar  of  James  Stewart  &  Co., 
Hamilton,  is  a  very  handsome  one.  A  letter 
rack  is  a  useful  appendage  of  it,  and  the 
artistic  feature  is  sure  to  be  admired.  It  pre- 
sents a  huntsman  taking  his  lunch,  in  the 
company  of  his  horse  and  dogs.  A  slaught- 
ered hare  lies  near,  and  the  arrangement  of 
the  elements  of  the  picture   is  the  very  best. 

The  employes  of  the  Toronto  Plate  Glass 
Importing  Company  and  their  friends  held 
their  first  annual  supper  at  J.  Lennox's  Cen- 
tral hotel  on  Friday  evening  the  6th  inst. 
Between  thirty  and  forty  sat  down  and  did 
ample  justice  to  the  excellent  edibles  pro- 
vided by  the  host.  The  usual  toasts  were 
enthusiastically  received,  and  after  a  long 
and  pleasant  evening  the  party  separated. 

We  are  in  receipt  of  a  very  handsome  dis- 
play card  issued  by  Messrs.  ManderBros.,  Lon- 
don, Eng.'This  firm  is  represented  in  Canada 
by  Walter  H.  Cottingham,  and  is  considered 
to  be  one  f^f  the  best  and  oldest  varnish 
color  manufacturing  establishments  in  the 
world.  It  was  established  in  1803  and  now 
has  extensive  works  at  Wolverhampton.  Mr. 
Cottingham  will  be  pleased  to  send  one  of 
these  display  cards,  together  with  a  sample 
order  of  the  goods  which  he  guarantees. 

The  Burn  Lantern  Co.  of  Hamilton,  Ont., 
have  disposed  of  their  business  to  the  On- 
tario Lantern  Co.,  Walter  Grose,  of  Mon- 
treal, and  Earnest  Schultz,  of  Hamilton,  pro- 
prietors, who  will  carry  on  the  manufacture 
of  safety  tubular  lanterns  and  hardware 
specialties  in  tin  and  brass.  They  will  put 
a  new  hinge  lantern  on  the  market  for  the 
coming  season  called  the  "Climax,"  for 
which  they  anticipate  a  very  large  sale,  as 
well  as  for  their  well-known   lift  lantern. 

The  Globe  File  M'fg  Co.  have  issued  a 
circular  to  the  trade  sayine  that  on  account 
of  the  increasing  demand  for  their  files  and 
rasps,  and  at  the  request  of  many  of  their 
customers,    they    have    decided  to    carry  a 


small  stock  of  files  and  rasps  in  Toronto, 
with  H.  D.  Simmons,  74  York  street,  who 
will  represent  them  and  will  be  in  a  position 
to  supply  the  trade  with  goods  at  regular 
prices.  Mr.  Simmons  will  look  after  the  To- 
ronto trade  for  them,  and  he  solicits  a  call 
from  their  customers  when  in  want  of  their 
goods. 


ENCOURAGE  YOUR  EMPLOYEES. 

When  the  retail  hardware  or  stove  dealer 
finds  that  he  has  a  jewel  in  a  clerk  who  is 
affable,  courteous,  popular  and  industrious, 
he  should  not  withhold  from  that  valuable 
adjunct  to  his  business  the  meed  of  praise 
that  he  merits.  He  need  not  be  effusive, 
but  in  a  quiet,  kindly  way  should  give  the 
young  man  to  understand  that  his  efforts  in 
the  right  direction  were  duly  appreciated, and 
the  result  will  be  gratifying,  for  in  ninety- 
nine  cases  out  of  a  hundred  the  young  man 
will  be  stimulated  to  still  greater  efforts  on 
behalf  of  his  appreciative  employer.  To  treat 
such  an  employee  with  marked  coldness  and 
severity,  and  to  point  out  all  of  his  errors  and 
shortcomings,  ignoring  his  good  qualities  for 
fear  he  will  expect  an  increase  in  salary,  is 
not  exercising  that  keen  judgment  that 
all  good  business  men  should  possess. 
Such  an  employee,  as  a  rule,  will 
treat  his  employer  with  strict  fairness 
and  the  right  sort  of  encouragement  will 
rarely  lead  him  into  the  error  of  believing 
that  his  services  are  indispensable.  When 
a  clerk  reaches  that  conclusion  he  is  no  longer 
of  value  and  might  as  well  be  dismissed  at 
once.  Young  men  as  a  rule  start  out  with 
the  idea  of  excelling  those  who  have  gone 
before,  and  the  eagerness  of  youth  to  please 
his  employer  is  proverbial.  An  approval  of 
the  proper  kind  lends  fuel  to  the  fire  of  his 
ambition,  and  the  employer  reaps  his  reward 
in  the  loyalty  that  grows  with  the  employe 
who  feels  that  his  efforts  are  appreciated. 
Constant  censure  will  unfit  the  earnest 
worker  for  his  daily  duties,  while  an  occa- 
sional piece  of  advice  firmly  given  will  have 
better  effect  than  a  tirade  of  abuse.  En- 
courage your  clerks  in  every  possible  way,  at 
the    same   time    keeping    before    them    the 


knowledge  of  the  fact  that  they  are  expected 
to  faithfully   perform    the   duties  for   which 
they  are  paid,  and  that  you  are  proprietor. — ' 
Stoves  and  Hardware  Reporter. 


THE  SALE  OF  GAS  STOVES. 

The  manufacturers  of  gas  stoves  report  an 
increasing  sale  of  their  goods  through  the 
medium  of  the  hardware  trade.  Wherever 
gas  is  supplied  cheaply  the  many  advantages 
of  the  gas  cooking  stove  render  its  introduc- 
tion a  comparatively  easy  matter.  The 
original  method  of  introducing  gas  stoves 
was  through  the  agency  of  the  gas  com- 
panies, it  being  supposed  that  the  latter 
would  have  exceptional  advantages  in  com- 
ing into  contact  with  consumers  of  gas.  This 
system  has  not  always  proved  satisfactory, 
however.  The  idea  has  not  wholly  disap- 
peared from  the  public  mind  that  the 
man  who  reads  the  gas  meter  is  not 
always  to  be  trusted,  and  there  have  been 
purchasers  of  gas  stoves  who  reasoned  that 
the  sale  of  stoves  by  gas  companies  would, 
in  some  way,  give  the  tatter's  agents  an  ad- 
ditional reason  for  "doctoring"  gas  bills  at 
the  expense  of  the  consumer.  In  New  York 
City  this  prejudice  seems  not  to  have  affect- 
ed the  sale  of  stoves,  but  from  other  cities  it 
is  reported  to  have  influenced  the  trade.  In 
some  places  specially  low  rates  have  been 
made  for  gas  for  stoves,  and  it  is  usual  for 
the  connections  to  be  made  free  of  charge. 

In  villages  or  farms  in  tne  West,  where 
gas  is  not  used  and  where  other  fuel  is  in- 
accessible or  expensive,  the  vapor  stove  is 
rapidly  becoming  popular,  and  this  is  also 
finding  an  increasing  sale  in  hardware  stores. 
In  the  matter  of  repairs  and  the  supplying 
of  stove  utensils  the  hardwareman  has  an 
additional  opportunity  for  profit  and  especi- 
ally has  an  advantage  over  the  gas  compan- 
ies in  the  sale  of  gas  stoves. — N.  Y.  Hard- 
ware. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 
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Soap  and  water   are  cheap,  but   soil  on    goods 
is  expensive. 
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A  CHANCE  FOR  THE  INVENTOR. 

Says  The  Sanitary  Plumber  : — The  won- 
derful ingenuity  developed  by  our  mecha- 
nics, inventors  and  contrivers  during  the  past 
generation  or  two  has  about  spoiled  the  dear 
public.  It  does  not  make  much  difference 
as  to  the  purpose  for  which  any  piece  of  me- 
chanism is  designed,  it  must  be  more  or  less 
automatic  and  "self-operating"  to  take  with 
the  average  buyer.  In  some  respects  the 
demand — craze  we  might  call  it — has  been 
carried  to  the  verge  of  absurdity  ;  in  others 
it  has  proved  of  the  greatest  benefit  to  the 
human  race,  while  certain  fields,  in  which 
the  automatic  principle  should  be  peculiarly 
available,  have  failed  of  all  benefit  in  the  ef- 
forts of  the  inventor. 

Take  for  instance  the  ordinary  heating 
apparatus  in  our  dwellings,  whether  it  be 
steam,  hot  water,  or  warmed  air  that  is  em- 
ployed. Many  of  the  makers  thereof  have 
strong  claims  to  advance  for  the  "automatic" 
character  of  their  appliances,  and  yet  there 
is  not  one  among  them  all  that  can  be  safely 
trusted,  to  use  a  homely  phrase,  to  "  go  it 
alone,"  even  for  a  limited  period.  Here  is  a 
furnace  man  who  will  fit  up  your  residence 
with  a  wonderful  arrangement  of  electric 
thermostats,  or  thermometers  having  elec- 
tric limit  connections,  by  which  he  will  guar- 
antee to  keep  your  house  at  an  even  tem- 
perature all  winter.  A  steam  heating  outfit 
is  provided  with  a  diaphragm  valve  that  con- 
trols the  damper  of  the  furnace  and  keeps 
just  so  much  pressure,  which  means  an 
equally  well  determined  degree  of  heat.  The 
hot  water  man  has  something  else;  all  are 
equally  infallible,  but  the  only  difference  in 
their  operation  is  the  effect  they  exercise  on 
the  pocketbook.  Either  they  are  dismal 
failures,  in  spite  of  all  that  can  be  done  for 
them,  or  they  take  so  much  looking  after  that 
the  deluded  purchaser  reverts  after  all  to  the 
poker,  shovel  and  shaker,  which,  controlled 
by  the  human  sense  of  comfort  and  its  oppo- 
site, are  the  best  regulators  of  the  modern 
heating  apparatus. 

Here  is  a  chance  for  the  inventor.  The 
ingenious  individual  who  will  make  it  impos- 
sible for  the  ordinary  heating  apparatus  to 
freeze  us  or  "render"  us  out  between  bed- 
time and  dawn  ;  that  will  ensure,  without  a 
constant  worrying  ot  the  fires  an  even  tem- 
perature ;  that  will  obviate  the  necessity  for 
flooding  the  ordinary  residence  with  cold  air 
and  incidentally  with  dust,  preparatory  to  the 
kiln-drying  of  its  contents,  will  win  a  fortune 
and  honestly  earn  it.  It  does  not  matter 
what  the  heating  medium  may  be  or  how 
regulated,  provided  it  is  not  in  any  way  more 
offensive,  cumbersome,  dangerous,  etc.,  than 


the  methods  now  in  vogue  ;  as  long  as  it  is 
reliable  and  effective  it  will  go  and  price  will 
be  no  object. 

There  is  no  doubt  but  what  it  will  come  to 
pass,  that  the  heating  apparatus  of  the  future 
will  be  as  economical  of  fuel  as  safe,as  efficient 
and  withal  as  mechanically  beautiful  as  the 
modern  automatic  high  speed  steam  engine, 
with  its  cut-off  and  perfect  self-governing  de- 
vices, and  inventors  would  find  it  mighty  pro- 
fitable to  be  first  to  the  front  with  anything 
of  the  kind  that  would  be  really  trustworthy. 
We  have  looked  the  field  over  very  carefully 
and  found  several  contrivances  that  may 
ultimately  fill  the  bill,  but  which  labor  under 
"just  one"  little  defect  or  weakness  that  is 
fatal  to  their  perfect  reliability.  With  all  the 
ingenuity  they  have  thus  far  displayed  in 
their  constructions,  the  originators  should 
certainly  be  able  to  complete  them. 


PLUMBING  EDUCATION 

Of  the  plumbing  class  in  the  Philadelphia 
Trade  School,  the  Metal  Worker  says;  As 
yet  only  evening  classes  have  been  organized, 
instruction  being  given  every  weekday  even- 
ing except  Saturday.  Each  pupil  practices 
his  trade  two  evenings  in  the  week,  while  all 
the  students  are  taught  drawing  Wednesday 
evening,  the  classes  adjourning  across  the 
street  to  the  Franklin  Institute  where  instruc- 
tion is  given.  W.  A.  H.  Allen,  superinten- 
dent of  the  schools,  has  done  much  excellent 
work  in  systematizing  the  instruction  in  the 
several  departments  and  is  yet  busily  en- 
gaged in  making  up  diagrams  and  laying  out 
plans  for  the  future.  So  far  as  possible  the 
students  are  made  to  work  by  drawings  and 
diagrams,  which  not  only  develope  their  own 
resources,  but  also  familiarizes  them  with  the 
methods  of  working  from  scale  and  from  blue 
prints,  which  are  conditions  met  with  in 
actual  practice.  Of  course  these  are  supple- 
mented by  the  direct  assistance  of  instructors, 
and  we  understand  that  the  plumbing  class 
is  in  the  hands  of  very  competent  practical 
men.  A  schedule  of  instruction  divided 
under  the  heads:  I,  Tools  and  Materials;  2, 
Joints,  Seems,  Bends,  &c;  3,  Miscellaneous; 
4,  Instruction,  is  printed  on  a  large  poster 
and  kept  in  the  school  for  reference.  Under 
the  first  heading  is  included  the  explanation 
of  the  various  materials  and  appliances  used 
by  the  student  plumber;  the  second  section 
includes  the  practical  work  involved  in  all 
the  ordinary  labor  of  the  plumber,  this  cover 
ing  20  operations,  such  as  the  wiping  of 
joints  in  all  positions,  making  seams,  bend- 
ing pipe,  soldering,  tank  lining,  &c.  Miscel- 
laneous, is  devoted  to  special  work,  while 
under  instruction  are  included  nine  sections, 
such  as  trapping  and  ventilating,  fixtures, 
pumps,  tanks,  supply  pipes,  &c.  The  whole 
is  arranged  with  excellent  system  and  is  un- 
doubtedly of  much  assistance  in  the  work  of 
instruction. 

An  excellent  feature  introduced  into  this 
department  is  the  question  books,  of  which 
there  are  nine,  corresponding  to  the  divisions 
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of  the  schedule  referred  to  and  covering  all 
the  different  departments  of  plumbers'  work. 
These  are  neat  pamphlets,  arranged  with 
questions  on  one  side  and  blank  pages 
opposite  for  the  purpose  of  recording  the 
answers.  The  instructor  writes  the  questions 
and  answers  on  a  blackboard,  the  pupils 
taking  notes  and  entering  the  answers  oppo- 
site the  question  in  the  book.  In  this  way 
they  get  a  practical  text  book,  including  in- 
formation on  the  most  important  topics  of 
their  trade.  At  the  end  of  the  term  the  ex- 
amination held  is  based  partly  upon  these 
questions,  so  that  the  student  has  to  study 
up  his  note-book  to  be  prepared  to  pass.  The 
system  followed  is  an  excellent  one,  for  the 
pupil  not  only  has  to  follow  the  lecturer  and 
take  notes,  which  impresses  the  matter  on 
his  memory,  but  he  must  write  out  the 
answers,  carefully  in  his  book,  and  finally, 
must  prepare  himself  on  them  for  the  closing 
examination.  Considering  the  short  time 
this  school  has  been  open  it  is  remarkable 
what  progress  has  been  made  in  reducing 
the  work  to  a  system  and  in  providing  facili- 
ties for  practical  instruction  in  the  use  of 
metals  and  building  materials. 


CAPACITY  OF  HOT-AIR   FURNACE. 

The  determination  of  the  heating  capacity 
of  hot-air  furnaces  is  not  made  by  any  defi- 
nite rules,  though  we  presume  every  hot-air 
furnaceman  has  his  own  way  of  proportion- 
ing a  furnace  to  the  building  to  be  heated. 
The  basis  for  such  a  calculation  would  natur- 
ally be  the  number  of  square  feet  of  grate 
area,  but  the  construction  of  the  heating 
drums  of  the  furnace  vary  so  that  we  think 
even  were  a  definite  rule  determined  upon  it 
would  have  to  be  modified  for  each  style  of 
heater.  Then  again  the  satisfactory  heating 
of  a  house  by  hot  air  depends  so  very  largely 
upon  what  we  may  term  the  local  conditions. 
A  badly  constructed  house  is  an  exposed 
situation,  it  is  almost  impossible  to  warm 
comfortably  by  a  hot-air  furnace,  owing  to 
the  fact  that  the  strong  winds  of  winter  will 
drive  the  hot-air  currents  to  the  leeward  side 
of  the  building.  A  furnace  may  have  ample 
capacity  for  supplying  hot  air  for  a  build- 
ing of  a  certain  cubic  contents,  pro- 
vided the  outer  atmosphere  is  still,  but 
let  a  strong,  cold  wind  arise  and  it  is 
more  than  likely  that  on  the  windward  side 
of  the  house  the  rooms  will  receive  very  lit- 
tle if  any  warmth  through  the  registers.  The 
same  difficulty  obtains  with  indirect  steam  or 
hot-water  heating,  where  the  hot  air  is  all 
taken  from  a  single  heating  chamber  in  the 
cellar.  Most  heating  engineers  acquire  an 
extra  sense,  as  it  were,  that  tells  them  intui- 
tively what  sized  furnace  is  needed  for  a 
house  of  certain  construction  and  situation. 
We  think,  however,  that  few  of  them  would 
be  able  to  reduce  their  means  of  judging  in 
the  matter  to  definite  statements.  Another 
difficulty  involved  in  formulating  a  rule  re- 
garding hot-air  furnaces,  is  the  fact  that  be- 
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side  the  difference  in  location  and  the  differ- 
ence in  construction  of  dwelling  houses,  there 
is  also  considerable  variation  in  the  amount 
of  glass  area.  Where  proportioning  heating 
surface  for  radiators,  the  rules  take  account 
of  all  these  different  factors,  but  we  do  not 
think  that  they  are  carefully  considered  when 
a  hot-air  system  is  installed.  The  question, 
however,  is  a  most  interesting  one. — Metal 
Worker. 
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WATER  AND  WASTE  PIPES. 

The  leakage  of  water  pipes  behind  decor- 
ated walls  and  fine  ceilings  is  a  sufficient 
argument  against  casing  or  covering  service 
pipes.  The  repairs  are  generally  costly  in 
themselves,  and  they  entail  the  additional 
services  of  the  carpenter  and  decorator,  as 
well  as  those  of  the  plumber.  Pipes  in  cas- 
ings, or  set  in  walls  or  partitions  as  they 
pass  from  floor  to  floor,  provide  especially 
inviting  runways  tor  mice,  rats  and  vermin 
of  all  kinds.  Nests  are  built  in  these  places, 
scraps  of  paper,  rags  and  food  are  carried 
into  them  and  they  become  filthy.  It  is  only 
necessary  to  remove  a  covering  board  from 
almost  any  casing  to  prove  this  point  in  a 
most  convincing  manner.  Even  those  in 
comparatively  new  buildings  will  be  found 
surprisingly  foul. 

These  casings,  recesses  or  wall  pockets, 
as  the  case  mav  be,  serve  another  and 
usually  very  unexpected  purpose.     They  act 
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as  ventilators,  and  distribute  odors  from  the 
kitchen  and  cellar  to  all  parts  of  the  building. 
In  the  performance  of  this  duty  they  are 
faithful  and  impartial.  The  hollow  walls  and 
floors  which  are  nearly  universal  in  the 
American  system  of  construction  greatly 
assist  in  this  work.  Many  of  the  fine  French 
flats  which  were  first  erected  in  the  city  of 
New  York  are  now  rented  with  difficulty 
owing  to  the  odors  which  pervade  them. 
When  shut  up  for  a  time  they  are  almost 
unbearable.  Rents  have  of  necessity  been 
reduced  to  one-third  the  original  figures 
from  this  reason  alone.  The  cause  is  usually 
found  in  the  careless  and  ignorant  arrange- 
ment of  the  pipes  and  their  cases.  The 
odors  from  the  kitchens  are  carried  every- 
where. Stale  odors  from  closets  and  from 
food,  trom  kitchens  and  garbage  boxes  are 
mingled  and  distributed  with  perfect  fairness 
to  all  the  occupants.  The  large  air  shafts 
usually  held  responsible  for  this  state  of 
things  have  very  little  to  do  with  it.  The 
casings  open  at  the  ceiling  of  each  kitchen 
communicate  with  the  floor  and  wall  spaces, 
and  usually  take  their  supply  of  odors  from 
a  point  very  near  the  range.  All  of  them  are 
directly  connected  with  the  cellar,  and 
usually  start  in  some  way  from  the  janitor's 
kitchen. 

Numberless  complaints  coming  from  new 
flats  of  sewer  gas  are  finally  traced  to  the 
odors  of  cabbage,  turnips,  ham,  onions,  etc., 
which  have  come  from  the  janitor's  kitchen. 
In  many  buildings  this  kitchen  is  directly 
under  the  parlor  of  the  first  floor  apartment, 
and  is  separated  from  it  by  one  thickness  of 
boards  and  an  inch  of  plastering.  That  there 
should  be  foul  smells  on  the  first  floor  is  not 
to  be  wondered  at.  Tests  of  the  plumbing 
in  these  cases  are  made,  and  its  perfection 
proved. 

There  is  nothing  to  be  said  upon  the  other 
side  of  the  question.  There  are  no  good 
reasons  for  putting  pipes  out  of  sight.  When 
people  say  in  the  face  of  these  facts  that  they 
can't  bear  the  suggestiveness  of  having  the 
pipes  when  they  are  visible,  they  make  an 
acknowledgement  that  they  prefer  hidden  filth 
danger  to  life,  health  and  property  to  a  right 
construction.  Life  and  health  cannot  induce 
them  to  accept  and  frankly  tolerate  their 
plumbing  work. 

Pipes  carried  openly  thiough  a  building 
are  not  dangerous  because  their  condition 
can  be  constantly  observed.  If  accidents 
occur,  the  point  at  which  the  break  takes 
place  can  be  reached  at  once  and  repairs 
easily  made.  The  quality  of  the  work  gains 
materially,  because  the  plumber  takes  pride 
in  putting  up  work  which  is  to  be  exposed. 
He  has  a  natural  and  very  justifiable  pride  in 
having  the  workmanship  creditable  to  him- 
self. This  pride  is  increased  by  certain  tra- 
ditions of  the  trade,  and  there  is  a  double 
gain  to  owner  and  occupant. 

Exposed  pipes  may  be  made  to  pass 
through  floors  without  leaving  an  opening. 
The  floor  around  the  pipe  can  be  made  per- 


fectly tight  and  the  passage  of  odors  cut  off 
completely,  at  least  as  perfectly  as  the  nature 
of  plaster  will  permit.  This  is  an  enormous 
gain,  while  the  run-ways  for  rats  and  mice 
roaches  and  water  bugs,  are  entirely  done 
away  with.  These  vermin  can  then  be  ex- 
terminated. This  is  practically  an  impossi- 
bility in  houses  where  casings  protect  them 
and  afford  perfect  breeding  places.  Cut  off 
from  free  passage  to  all  parts  of  the  house 
they  prefer  more  congenial  quarters,  where 
rapid  transit  and  fields  for  colonization  are 
provided. 

As  decorative  features  of  the  rooms,  cast 
iron  pipes  at  least  are  often  treated  in  a 
beautiful  way.  The  body  of  the  pipe  is 
colored  a  very  dark  bluish  gray,  scarcely  re- 
moved from  black.  The  bands  are  silver  or 
nickel  bronzed,  or  have  silver  or  nickel  leaf 
applied  to  them.  Occasionally  the  whole 
pipe  is  finished  with  two  or  three  shades  of 
bronze.  Lead  and  wrought  iron  pipe  receive 
somewhat  similar  treatment.  That  lead  is 
often  polished  and  varnished.  There  is, 
however,  no  difficulty  in  making  the  decora- 
tion of  the  pipes  strikingly  effective. 

It  is  satisfactory  to  know  that  architects 
and  builders  are  beginning  to  break  away 
from  the  old  custom  and  expose  their  pipes 
wherever  the  prejudices  of  the  owners  can  be 
overcome.  Some  of  the  best  men  in  the  pro- 
fession are  treating  the  plumbing  work  in  a 
manner  to  show  constructively  its  import- 
ance and  value.  The  result  is  a  great  gain 
both  to  owner  and  occupant. — P.,  in  Mechan- 
ical News. 


According  to  a  recent  issue  of  the  Chicago 
Evening  Post,  a  committee  often,  appointed 
by  the  Chicago  Master  Plumbers'  Associa- 
tion, is  at  work  on  a  bill  which  will  shortly 
be  presented  to  the  legislature,  making  it 
necessary  for  those  desiring  to  engage  in  the 
plumbing  business,  either  as  employers  or 
employed,  to  pass  an  examination  before  a 
board  appointed  for  that  purpose.  The 
committee  has  been  authorized  to  engage 
good  legal  council  in  drawing  up  the  bill, 
and  every  effort  will  be  made  to  get  the 
measure  through  the  legislature  at  this 
session.  In  addition  to  providing  for  such 
a  board  of  examiners,  a  reform  from  which 
the  plumbers  have  been  striving  for  a  long 
time,  the  bill  will  contain  a  clause  making  a 
material  change  in  the  law  in  regard  to  sani- 
tary inspection.  At  present,  the  inspectors 
appointed  by  the  cities  have  the  power  only 
to  enter  factories  or  other  places  where 
people  are  employed  or  tenement  houses, 
the  legal  definition  of  the  latter  being  build- 
ings in  which  three  or  more  families  reside. 
The  new  law  will  give  the  inspectors  author- 
ity to  enter  private  residences  for  the  pur- 
pose of  investigating  their  plumbing  and 
sanitary  arrangements,  something  they  can- 
not do  now  except  when  complaint  is  made. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


MILLER  BROS.  &  TOMS, 

SUCCESSORS  TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

Hand,  Steam, 

Hydraulic  and 

ELECTEIC 
for  Passenger    and    Freight   Service. 


SAFETY  ELEVATORS, 


22  years  experience.    Send  for  Catalogue. 
MENTION  THIS  PAPER. 


TORONTO  OFFICE:  74  YORK  ST. 


Coppered  Steel  Spring  Wire. 

QUALITY  GUARANTEED 


Made  specially  for  Spring  Makers. 

Manufactured  by 

THE  B.  GREENING  WIRE  GO.,  LTD., 

Hamilton,  Canada. 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 

THE    BEST  IN  THE   MARKET. 
OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


tHe 


NORTHUMBERLAND  PAPER? EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 


BUILDING  PAPER 


Tarred  and    Plain 


We  Guarantee  our  Tarred  Paper  NOT  TO  STICK.  We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 

THE  MILLS,  Campbellford,  Ont. 


For  Further  Information 
Apply  to 


&  L  SAMUEL  BENJ 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


If  orders  are  now  sent  in  with  specifications  we  can  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty). 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  good  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  March  12,  1891. 

HARDWARE. 

There  is  little  to  note  in  connection  with 
the  market  for  heavy  materials,  few  features 
of  particular  interest  arising  during  the  week. 
Pig  iron  remains  quiet  excepting  an  odd 
jobbing  movement,  and  business  in  the  way 
of  ordering  fresh  supplies  is  not  expected  to 
commence  in  earnest  until  the  end  of  the 
present  month.  Bar  iron  and  other  lines  are 
the  same,  while  tin  plate  is  unsettled. 
Chemicals  present  nothing  new,  and  the 
same  may  be  said  of  paints  and  oils  and 
other  lines. 

PIG  IRON. 

The  position  of  this  article  has  not  altered 
materially  since  our  last  report,  in  fact  there 
has  been  nothing  doing  but  the  merest  job- 
bing business,  in  small  lots,  ex  store,  on  the 
old  basis,  viz.  :  $23  for  Summerlee  and  equal 
brands.  It  is  understood  though  that  some 
outside  lots  have  changed  hands  within  the 
week,  but  they  were  governed  by  special  cir- 
cumstances. Two  such  transactions  came 
under  our  notice,  one  being  a  twenty  ton  lot 
of  Carnbroe,  which  was  sol  J  on  p.  t.,  but  the 
figure  is  understood  to  be  in  the  vicinity  of 
$22,  while  it  is  reported  that  a  holder,  owing 
to  financial  stress,  had  to  part  with  another 
lot  at  a  very  low  figure.  Advices  from  the 
other  side  do  not  reveal  anything  particular- 
ly new.  Warrant  iron  is  selling  comparitive- 
ly  low,  as  it  is  being  realized  on,  but  this 
does  not  affect  the  position  of  makers  brands 
to  any  material  extent.  Such  stock  is  not 
all  that  can  be  desired  in  every  instance  and 
the  supply  of  it  is  working  down.  The  most 
recent  quotations  on  Scotch  warrants  at 
Glasgow  was  45s.  4d.  and  on  No.  3  Middles- 
borough.  The  only  makers  brand  quoted  is 
Eglinton,  the  very  lowest  grade  which  stands 
at  49s.  f.  o.  b.  but  recent  private  advices  state 
that  the  Calder  people  expect  to  blow  in  in 
the  course  of  a  couple  of  weeks  when 
they  will  be  prepared  to  quote  With 
regard  to  business  for  future  delivery  here 
there  is  none  of  it  and  none  is  expected  until 
the  end  of  the  month  the  elections  having 
put  back  matters  in  this  respect.  American 
iron  however  has  been  placed  West  from 
time  to  time,  but  owing  to  the  cost  of  freight 
none  of  it  comes  this  way.  C.  I.  F.  brand 
Canadian  charcoal  iron  is  finding  favor  for 
high  class  engine  castings  and  malleable  iron 
work  generally  and  we  note  sales  of  it  at  $28. 
BAR  IRON,  ETC. 

There  has  been  nothing  to  report  in  con- 
nection with  this  article  lately.  A  jobbing 
trade  is  doing  in  domestic  at  $2.25,  while  ad- 
vices from  Great  Britain  report  the  markets 
about  steady,  with   no   particular   change  to 


mention.  About  ^8  10s.  is  the  idea  for 
marked  bars,  and  £6  7s.  6d.  for  common. 
Hoops  and  bands  remain  as  before,  and 
sheet  iron  does  not  furnish  any  notable  busi- 
ness. 

TIN  PLATES 
This  article  remains  unchanged  as  regards 
the  local  position,  with  nothing  to  mention 
in  the  way  of  business.  When  the  question 
of  fresh  supplies  are  considered,  however, 
the  future  has  a  considerable  amount  of  un- 
certainty. Makers  in  Wales,  owing  to  the 
fact  that  the  provisions  of  the  Mc- 
Kinley  Bill  does  not  affect  tin  plate, 
are  filled  up, with  American  orders  and  will 
not  book  any  more  orders  except  for  deliv- 
ery a  long  way  ahead.  In  case  of  urgency, 
therefore,  the  only  supply  that  can  be  called 
on  is  the  stock  of  speculative  tin  held  by 
Liverpool  and  other  parties.  These  are  dis- 
posed to  realization  on  their  lots,  and  this 
has  given  the  position  an  unsettled  feeling, 
but  a  great  drawback  in  connection  with 
their  holdings  is  the  fact  that  it  is  made  up 
of  odd  sizes,  so  that  a  supply  of  any  particu- 
lar line  cannot  be  guaranteed.  F.O.B.  quo- 
tations are:  17s.  9d.  for  coke,  and  19s.  3d. 
for  charcoal.  On  spot  charcoal  only  is 
offering,  and  it  is  held  for  $4.75  and  up- 
wards. Terne  plates  remain  as  before,  and 
beyond  a  few  odd  jobbing  sales  there  is 
nothing  to  note. 

CHEMICALS. 

There  is  no  change  to  this  market  and 
with  only  a  small  business  doing,  and  little 
in  the  way  of  ordering  fresh  supplies  to  note, 
the  market  is  pretty  quiet  at  present.  Values 
generally  remain  as  before,  while  there  is  no 
particular  change  in  the  tenor  of  advices 
from  primary  markets.  Bleaching  powder 
is  moving  quietly  at  the  old  figure  when  it  is 
actually  wanted,  viz.,  $2  to  $2.25,  and  bicarb 
soda  is  steady  at  $2.50.  Caustic  is  unchanged 
with  prices  steady  at  $2.80,  and  the  same 
may  be  said  of  other  lines  of  heavy  chemi- 
cals. 

PAINTS  AND  OILS. 

There  is  little  business  doing  in  oils  just 
now,  except  in  an  odd  jobbing  way,  conse- 
quently we  have  little  to  note.  Cod  oil  is 
steady  at  40  to  45c,  with  steam  refined  seal 
ditto  at  52  >£  to  57c.  There  is  nothing  to 
say  about  linseed.  While  castor  oil  and 
cod  liver  oil  are  featureless.  Leads  are  as 
before,  at  $6.25  to  $5.50  for  No.  1;  No.  2, 
$4.50;  No.  3,  $4.25;  dry  white,  6  to  6^c.  ; 
do.  red,  4K  to  5c.,  and  white  lead  $6.25  to 
$6.75- 

NAVAL  STORES. 

There  is  continued  dullness  in  naval  stores 
and  business  is  practically  at  a  standstill. 
We  quote  : — Turpentine,  60  @  61  c;  rosins, 
$2  @  $4.25,  as  to  brand  ;  coal  tar,  $3.70 
to  $3.80  ;  cotton  waste,  <;>£c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  e,%  @  7>£c. ; 
and  cotton  oakum,  10 @  i2)4c. 

CEMENT   AND  FIRE  BRICK. 

Business  in  Portland  cement  remains  quiet, 
only  a  few  small  lots  changing  hands  on  the 
basis  of  ruling  quotations,  viz.,  $2.75.  Fire 
brick  remains  steady  with  a  regular  move- 
ment at  $25  to  $30  per  1,000,  stocks  being 
more  reduced. 


TORONTO    MARKETS. 

TORONTO,  March  13,  1891. 

Trade  is  recovering  slowly  from  the  de- 
pressed state  into  which  the  election  dis- 
turbance cast  it.  In  the  week's  business  no 
very  marked  improvement  in  the  metal  mar- 
ket was  realized,  but  a  hopeful  feeling  is  now 
much  more  widely  diffused  than  it  was,  and 
the  spring  trade  is  expected  to  be  large. 
Stocks  of  raw  material  in  the  country — as 
copper,  spelter,  tin,  tinplate,  etc., — are  low, 
and  all  prices  are  firm.  The  general  hard- 
ware trade  is  not  brought  by  the  close  of 
elections  into  any  greatly  improved  condi- 
tion, as  its  activity  is  largely  determined  by 
the  weather.  The  building  trade  not  having 
started  yet,  trade  in  nails,  hinges,  glass,  and 
other  constructive  material  is  dull.  The  de- 
mand for  summer  lines  now  offering  by  the 
travellers,  as  lawn  mowers,  is  beginning  to 
be  heard  from. 

IRON  AND  STEEL. 

There  has  been  no  important  amendment 
in  the  trade.  Prices  are  firm  at  the  quota- 
tions given  last  week.  In  the  southern  and 
western  centres  of  iron  production  in  the 
United  States  the  situation  is  mending,  there 
is  less  shading,  and  iron  sells  more  readily 
than  it  did  a  week  ago.  The  changes  in  the 
English  and  Scotch  markets  are  in  the  same 
direction.  Local  prices  here  are  $2.20  to 
$2.25  for  bar  iron.  A  few  contracts  for 
structural  iron  have  been  taken  at  current 
prices,  notably  for  the  building  of  the  Athen- 
aeum, a  large  building  going  up  on  Church 
street. 

The  Age  of  Steel  says  : — Prices  of  mer- 
chant iron  are  easily  $1  a  ton  higher  than  a 
month  ago  at  the  mills,  according  to  the  re- 
port of  jobbers.  In  some  cases  the  advance 
has  been  $1.50,  and  even  as  much  as  $2.  The 
Southern  mills,  which  have  heretofore  been 
cheap  factors  in  the  market,  are  quite  as 
high-priced  in  their  views  as  any.  The  con- 
certed idleness  of  so  many  furnaces  in  the 
Shenango  and  Mahoning  valleys,  along  with 
the  coke  workers'  strike  and  the  greatly  im- 
proved condition  of  the  Southern  crude  iron 
market,  naturally  contributes  to  the  strength- 
ening of  values  in  and  the  tone  of  the  finished 
iron  market. 

COPPER. 

In  the  present  position  of  the  market  pri- 
ces favor  the  buyers.  Round  lots  have 
changed  hands  at  14^0.  Trade  is  only 
fairly  active. 

TIN. 

The  trade  is  moderate  upon  the   basis  of 
2^)4  to  24^c.    for  ingots,  which    are  firm  in 
sympathy  with  prices  of  outside  stock.    The 
advance  took  place  on  Wednesday. 
LEAD. 

Lead  is  somewhat  slow  of  sale  at  the  mo- 
ment, but  prices  are  unaltered,  and  the  pros- 
pects for  early  briskness  in  the  demand  are 
good. 

ZINC  AND   SPELTER 

Sheet  zinc  and  spelter  are  in  better  request, 
and  the  prices  are  firmer  at  the  quotations  of 
a  week  ago. 

ANTIMONY 

Antimony  is,  if  anything,  lower  than  it 
was,  the  best  prices  now  being  18  to  19c. 


HARDWARE. 
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MA  RKETS—  Continued. 

SOLDER. 

As  the  value  of  solder  is  based  on  the  re- 
lative value  of  tin  and  lead,  of  which  solder 
is  a  composite  product,  the  price  is  little 
altered  this  week  by  anything  except  the  de- 
mand, under  the  easier  action  of  which  pri- 
ces are  slightly  lower,  ruling  now  at  17  to  18c. 

CANADA    PLATES 

Prices  are  now  nominal,  the  ruling  figure 
being  $3.25  per  box.  The  demand  is  low  at 
this  season,  as,  being  almost  entirely  sus- 
tained by  the  stove-pipe  industry,  and  that 
industry  being  active  only  during  the  latter 
half  of  the  year,  there  is  now  no  basis  for  it. 

TIN  PLATES. 
Prices  are  particularly  firm.  They  are  now 
held  at  $5.50  per  box,  with  the  usual  advance 
for  crosses.  All  old  contracts  are  exhausted, 
and  no  fresh  orders  have  been  sent  to  Eng- 
land at  present  prices.  Further  advances 
are  consequently  looked  for,  as  the  stocks  in 
the  country  are  low.  No  reaction  is  pro- 
bable before  August,  if  then.  The  week's 
trade  has  been  better  than  that  of  recent 
former  weeks. 

GALVANIZED  SHEET  IRON 

This  is  now  in  fair  request  at  firm  prices. 
OLD  MATERIAL. 

There  is  more  inquiry,  which  will  be  fol- 
lowed shortly  by  the  re-opening  of  activity  in 
the  trade,  the  spring  season  giving  an  im- 
pulse to  it.  A  little  more  stock  is  moving  as 
well.  The  quotation  for  No.  1  wrought  scrap 
has  been  advanced  to  meet  the  market, 
which  is  firm  at  60  to  65c.  Prices  holding  as 
follows  :  No.  iheavyscrap,  65  to  70c.  per  100 
lbs. ;  stove  cast  scrap,  50c.  ;  No.  1  wrought 
scrap  60  to  65c;  No.  2,  including  sheet 
iron,  hoop  iron  and  mixed  steel,  25  to  30c; 
new  scrap  copper,  9,^  to  no; heavy  scrap 
copper  1 1  yi  to  1 2c. ;  old  copper  bottoms,  9  to 
9 >£c ;  light  scrap  brass  6c. ;  heavy  yellow  scrap 
brass  8c;  heavy  red  scrap  brass  <)%c.\  scrap 
lead  2 yi  to  2 2^o;  scrap  zinc,  2^  to  3c. ;  scrap 
rubber,  2%  to  3c.  ;  country  mixed  rags, 
90c.  to  $1.10  per  100  lbs.;  clean  dry  bones, 
60c.  per  100  lbs. 

PAINTS  AND  OILS. 

The  fine  weather  is  benefiting  the  paints 
and  oil  trade.  The  season  of  renovation  is 
opening,  and  people  take  as  early  advantage 
of  it  as  possible,  to  brighten  their  homes  with 
paint.  There  is  a  considerable  inquiry  for 
prepared  paints,  which  does  not  require 
workman's  skill  to  use  it.  Being  ready  mixed 
it  can  be  applied  by  everybody.  It  is  now 
widely  used  for  wall  finish,  tinting,  etc.  In 
other  paints  the  prospects  are  good,   as  the 


inquiry  opens  hopefully  and  a  considerable 
quantity  of  orders  have  already  been  taken 
for  first  of  April  delivery.  Turpentine  is 
still  firm,  and  paints  and  linseed  oils  are  un- 
changed. Prices  quote  as  they  did  last 
week. 

THE  KRITISH  LINSEED  OIL  MARKET. 
(From  Tulloch  &  Co.) 

London,  Feb.  26. — After  relapsing  slight- 
ly early  in  the  week,  the  market  is  steadier, 
prices  having  advanced  3d.  to  4>£cl.  per  cwt., 
with  more  disposition  on  part  of  buyers  to 
operate.  The  home  trade  have  come  into 
the  market,  attracted  doubtless  by  the  recent 
drop.  Several  buying  orders  have  been  re- 
ceived from  Canada,  especially  from  Mont- 
real, and  all  round  the  trade  appears  in  a 
brisker  position  than  for  some  weeks  past. 
Shipments,  going  forward  via  Boston,  would 
also  tend  to  show  that  trade  is  waking  up. 
Linseed  is  rather  firmer,  the  recent  head- 
long drop  in  Eastern  exchanges  having  given 
way  to  a  steadier  feeling.  Supplies  continue 
to  increase,  but  the  market  is  by  no  means 
overstocked,  a  large  deficiency  on  earlier 
shipments  having  to  be  made  up  for. 

The  following  statistics  serve  to  figure  the 
position  of  supplies — viz.:  Afloat  to  the  Unit- 
ed' Kingdom  and  the  Continent  from  Cal- 
cutta— 1891,  98,657  quarters;  1890,  33,909; 
From  Bombay,  1891,45,774  quarters;  1890, 
12,616. 

With  regard  to  the  position  of  prices  on 
"oil,"  we  cannot  ourselves  see  any  suffi- 
ciently weak  elements  in  the  markets  im- 
portant enough  to  knock  values  down  further. 
The  circumstances  ruling  the  market  are, 
however,  far  too  speculative  and  fickle  to 
allow  of  expressing  with  any  confidence  what 
a  single  day  may  bring  forth.  Hence  the 
rule  adopted  by  so  many  consumers  of  blind- 
ly buying  their  requirements  at  current  mar- 
ket rates,  leaving  the  ups  and  downs  of  the 
market  to  bring  them  out  on  their  yearly 
working  at  a  favorable  average. 

To-day's  values  are  as  follows: — Free  on 
board  export  steamer,  London,  in  strong 
barrels,  February,  22s.  i/^d. ;  February  and 
March,  22s.  3d.;  March  and  April,  22s.  3d. 
to  22s.  4j4d.;  April  and  June,  22s.  4}4d.  to 
22s.  6d. 

WINDOW  GLASS. 

The  great  scarcity  of  window  glass  will  now 
be  modified,  as  shipments  are  arriving,  so 
that  stock  adequate  to  meet  the  demand  is 
here.     Prices  are  unchanged. 

BARBED  WIRE. 

It  is  lowerthan  it  was  lastyear,  and  though 
it  has  recently  advanced  in  the  States  it  is 
unchanged  here.  The  demand  has  begun. 


PETROLEUM. 

Trade  is  reasonably  good,  though  the 
growing  daylight  is  bringing  us  into  a  time 
of  year  when  the  demand  for  lamp  purposes 
is  lighter. 

HIDES,  ETC. 

Hides— Green  are  5  to  5>£c.  for  No.  1, 
and  cured  are  6  to  6Xc 

Skins— Are  scarce,  and  firm  at  $1  to 
$1.40  according  to  size. 

Tallow— Rough  is  2c,  refined  5X  to  6c. 
Wool— Receives  little  attention,  is  not  of- 
fering nor  asked  eagerly,  at  20c. 

RAW  FURS. 
Raw  furs  are  in  reduced  demand  and 
easier,  but  quotations  here  still  hold.  They 
are  :— Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.25;  fox, 
|cross,$2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.25;  Musk- 
rat,  fall,  12c.  ;  winter,  15c.  ;  otter,  $8  to  $13  ; 
racoon,    25  to  80c.  ;  skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  March  12,  1891. 
On  pig  iron  adapted  for  foundry  use  there 
has  been  no  change  the  past  few  days.  In 
several  sources  of  Western  supply  there  was 
a  further  curtailment  of  production  last 
month,  but  the  localities  upon  which  Eastern 
consumers  depend  chiefly  are  turning  out 
sufficient  stock  to  meet  the  demand  and 
orders  are  filled  at  old  prices.  The  range 
quoted  is  $17  @  $18  for  No.  1  and  $15.50  @ 
$16.50  for  No.  2,  tidewater  delivery.  Forge 
iron  is  moving  at  $14  ©$15,  according  to 
brand  and  size  of  lot.  There  is  a  slight  im- 
provement in  the  demand  for  old  material 
but  buyers  offers  are  too  slow  for  business  of 
any  magnitude.  Tee  rails  are  quoted  at  $22 
@  $22.50,  No.  1  wrought  scrap  at  $20  and 
car  wheels  at  $17— all  f.o.b.  cars  at  Jersey 
City. 

PIG  TIN. 

In  the  London  market  prices  for  pig  tin 
have  eased  off  somewhat,  but  the  local  situ- 
tion  is  practically  unchanged.  It  is  doubt- 
ful that  sales  could  be  duplicated  at  the 
prices  obtained  on  Friday  and  Saturday,  but 
speculative  operators  and  several  of  the 
small  dealers  are  working  on  very  moderate 
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Cannot  Leak  ! 


Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PRESSED  MILK  PANS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES. 

HOUSE  FURNISHING    HARDWARE. 


Front  view. 


THOS.    DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 


Back  view. 
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MARKETS—  Continued. 

supplies,  and  the  large  holders  therefore 
make  a  great  showing  of  firmness  when  local 
offers  are  submitted,  although  supplying 
their  out-of-town  customers  at  some  conces- 
sion. On  the  Metal  Exchange  25  tons  were 
sold  at  20c,  ex-ship  nearly  due.  Spot  prices 
are  about  20.10c.  cash  for  ten  ton  lots,  and 
20^  @  20^c.  for  jobbing  quantities.  March 
delivery  was  quoted  at  19.95c.  bid,  20.10c. 
asked,  and  April  at  19.80c.  bid,  20c.  asked. 
Latest  London  cables  were  ^,90  2s.  6d.  for 
spot  and  £90  10s.  for  three  months'  futures. 
COPPER. 
The  copper  market  is  unchanged.  Con- 
sumers are  as  indifferent  now  to  offers  of 
Lake  Superior  ingot  at  14c.  as  they  were 
early  in  the  year  when  the  producers  endeav- 
ored to  make  a  15-cent  market.  There  is 
little  or  no  export  demand,  and  it  is  evident 
that  speculators  are  not  fascinated  with  the 
idea  of  investing  in  a  commodity  that  is  be- 
ing turned  out  in  unprecedented  quantities, 
and  which,  at  present  nominal  prices,  shows 
the  mining  ccmpanies  a  profit  of  about  100 
per  cent.  Arizona  ingot  is  quoted  at  13  to 
i3/4x'->  but  only  small  quantities  can  be 
placed  at  those  figures.  Good  casting  cop- 
per sells  in  modern-sized  lots  at  iij£o  The 
London  market  is  lower,  latest  cables  quot- 
ing merchant  bars  at  £52  15s.  spot  and  fu- 
tures. 

LEAD. 

Holders  are  offering  pig  lead  somewhat 
reservedly  at  present,  and  incline  tc  the 
opinion  that  better  prices  will  be  secured  in 
the  near  future.  Consumers  buy  in  a  verv 
indifferent  manner,  however,  and  there  is 
little  interest  in  other  quarters.  About  300 
rons  have  been  sold  at  4.32>£@4.35c.  for 
prompt  and  near  future  delivery. 
SPELTER. 

Western  advices  note  an  improvement  in 
the  price  of  spelter  to  4.70c.  at  St.  Louis.  In 
this  market  carload  lots  of  prime  Western 
are  difficult  to  move  at  better  than  5c,  but 
sellers  offer  indifferently,  and  quote  5.10c.  as 
a  close  price  for  early  shipments.  The  firmer 
feeling  is  based  upon  higher  cost  of  ores,  due 
to  alleged  recent  purchases  for  export. 
TIN  PLATES. 

In  the  tin  plate  market  there  has  been 
little  movement  the  past  few  days,  and,  while 
parcels  are  occasionally  picked  up  at  some 
concession,  no  radical  change  in  values 
is  recorded.  We  quote  as  follows  : — 
1.  C.  Charcoal,  1-2  cross  assortment,  Melyn 
grade,  $6.25  to  .  .  . .  ;  fir  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.75  to  ..;  M.  F.,  20x28, 
$16.00;  Worcester,  14x20,  $5.65  to  ....  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.25   to    . . . . ;  Dean  grade,   20x28,   $10.50 

to ;  D.  R   D.   grade,    14x20,  $4.90  to 

$5.00;  D.  R.  D,  grade,  20x28,  $9.90  to  .  .  . . ; 
I.  C.  Coke— Penlan  grade  (iron),  $S-37'A  to 
.  .  . . ;  J.  B.  grade,  14x20,  $5.45  to  ....  ;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.37^  to 
$5.40;  I.  C.  Siemen's  steel,  coke  finish,  $5.45 ; 
I.  C.  Bessemer  steel,  squares,  $5.55  to  .... 
basis;  I  C.  Siemens  steel,  squares,  $5.75  to 
....  basis. 

RUBBER  TIRES  FOR  CARRIAGE 
WHEELS. 

The  rubber  cushion  tire,  as  applied  to  the 
bicycle,  ha:;  long  been  an  acknowledged  suc- 
cess. It  is  only  another  step,  so  to  speak,  to 
the  carriage  wheel.  For  some  years  rubber 
tires  have  been  imported  from  England,  but 


now  rubber  men  are  interesting  themselves, 
and  probably  it  will  not  be  long  before  the 
domestic  article  will  be  in  vogue.  The  rub- 
ber tire  is  well  suited  for  use  on  city  streets, 
and  it  seems  about  to  become  very  popular 
for  carriage  wheels.  It  takes  up  the  jar,  and 
is  not  noisy  It  is  expensive,  however,  $100 
per  set  being  the  usual  price.  It 
has  an  average  life  of  a  year,  the 
renewal  costing  $30.  There  are  two 
ways  of  uniting  the  rubber  tire  to  the 
wheel.  One  is  to  rivet  it  to  the  wheel  direct, 
using  two  thicknesses  of  rubber,  of  different 
grades  of  elasticity.  Another  is  to  encircle 
the  circumference  of  the  wheel  with  short 
pieces  of  wood,  forming  a  groove  into  which 
the  molded  rubber  is  fitted.  These  grooved 
pieces  are  electro- welded,  so  as  to  form  a  sub- 
stantial whole.  In  the  former  case  the  rub- 
ber is  not  of  the  best  quality,  by  any  means, 
its  elasticity  not  being  remarkable.  "Cen- 
trals" is  the  quality  of  rubber  generally  used, 
but  as  the  innovation  is  in  the  youngest  sort 
of  infancy,  new  details  in  this  regard  may  be 
expected  in  rapid  succession  in  the  near 
future.  The  rubber  tire  business  is  growing 
rapidly  abroad.  In  two  months  recently 
more  than  fifty  patents  on  rubber  tires  for 
bicycles  were  applied  for  in  England  alone. 
— N.  Y.  Hardware. 


A  USEFUL  INVENTION. 

A  Danish  inventor  has  devised  a  novel 
fire  alarm.  It  consists  of  a  small  copper 
cartridge  closed  in  by  an  India  rubber  but- 
ton a«d  filled  with  a  colored  fire  composi- 
tion. The  fuse  consists  of  a  mixture  of  po- 
tassium chlorate  ard  sugar,  and  on  it  is 
placed  a  paraffin  capsule  containing  a  few 
drops  of  sulphuric  acid.  When  the  tempera- 
ture of  the  room  rises  above  the  melting 
point  of  paraffin  the  sulphuric  acid  is  liberat- 
ed and  ignites  the  chlorate  mixture,  which  in 
its  turn  sets  fire  to  the  Bengal  light.  A 
fusible  metal  disk  placed  in  contact  with  this 
mixture  will  also  be  melted,  and  thus  make 
electrical  connections  with  a  call  bell,  so  as 
to  sound  the  alarm  at  a  distance. — Industrial 
World. 


SAYINGS  AND  DOINGS. 

"  The  valuable  man  seeking  employment 
rarely  asks  '  what  salary  goes  with  the  posi- 
tion' when  making  his  application  or,  if  he 
does  so,  it  is  not  the  first  but  the  last  ques- 
tion that  he  asks,"  said  Chas.  W.  Barstow, 
St  Louis,  to  Stoves  and  Hardware  Reporter. 
"  One  of  the  best  salesmen  in  St.  Louis,  was 
recently  thrown  out  of  employment  by  the 
retirement  of  his  employer  from  business. 
He  applied  for  a  position  in  a  house  that  had 
advertised  for  a  salesman  — '  one  who  could 
sell  anything,'  and  announced  that  he  felt 
able  to  fill  the  bill.  He  was  asked,  '  Would 
you  be  willing  to  travel  on  a  commission  ?' 
His  response  was  in  the  affirmative.  The 
next  question  was  if  he  had  been  selling  goods 
on  commission  at  the  place   where  formerly 


employed,  and  he  quietly  responded  :  '  For 
the  first  year  I  did.  During  the  last  tour 
I  have  been  receiving  a  salary.'  That,  being 
true,  was  the  strongest  recommendation  he 
could  possibly  have  offered.  If  he  had  been 
employed  in  one  place  steadily  for  five  years 
and  started  out  on  a  commission,  winding 
up  with  four-fifths  of  his  engagement  with 
the  house  on  a  salary,  then  he  must  have 
been  successful,  and  demonstrated  by  the 
first  year's  efforts  that  the  house  could  pay 
him  a  salary  commensurate  with  his  ability 
and  not  lose  anything  by  so  doing.  Instead 
of  putting  him  at  work  on  commission  to 
test  him,  his  new  employers  started  him  out 
with  a  salary  of  $2,000  per  annum,  and  it  is 
safe  to  predict  that  he  will  receive  more  next 
year." 

AMERICAN  AND  BRITISH  WORKERS 

A  member  of  the  iron  and  steel  congress, 
held  last  fall  in  this  country,  has  been  telling 
the  laboring  men  of  Sheffield  that  workers 
who  possess  the  necessary  ability  and  per- 
severance can  do  better  in  America  than  in 
England,  but  that  thev  will  have  to  work 
harder  on  account  of  the  prevalence  of  auto- 
matic machinery  and  other  devices  that  keep 
work  going  through  a  mill  at  a  certain  rate 
or  speed  without  waiting  tor  lagging  indi- 
viduals. This  "hard  work"  that  nearly  all 
visitors  speak  of  on  their  return  to  England 
consists  in  being  more  alert  physically  and 
mentally  than  is  the  rule  in  the  shops  of  the 
old  world.  It  does  not  weary  the  toiler,  but 
has  a  tendency  to  develop  his  faculties  and 
make  a  thriving  man  out  of  him  instead  of 
an  unthinking  machine.  America  is  willing 
to  admit  that  her  laborers  are  obliged  to  be 
brighter  and  more  active  than  the  workmen 
of  England,  and  accepts  the  testimony  of  the 
English  manufacturers  that  the  men  are  able 
to  do  better  here  as  an  important  admission 
for  Briston  to  make  under  any  circumstances. 
— Pittsburburgh  Dispatch. 

"A  great  many  men — it  might  be  said  a 
majority — are  firmly  convinced  that  they 
must  continue  in  any  avocation  or  line  of 
business  in  which  they  originally  embarked 
in  order  to  succeed,"  remarked  D.  W.  Hay- 
dock,  St.  Louis,  to  Stoves  and  Hardware 
Reporter.  "This  is  a  mistaken  idea.  While 
the  old  saying  that  'a  rolling  stone  gathers 
no  moss'  will  usually  apply,  yet  there  are 
many  instances  where  an  energetic,  ambitious 
man  could  better  himself  by  deserting  the 
position  in  which  he  has  been  but  a  me- 
diocre success  and  boldly  plunging  in- 
to another  that  promises  better  results. 
There  is  nothing  Micawber-like  in  this  pro- 
position. The  man  who  cuts  himself  loose 
from  one  place  and  waits  for  something  to 
turn  up  that  will  be  congenial  and  profitable 
— or  that  he  imagines  will  be — is  usually  a 
failure.  A  young  man  should  alwpys  stick  to 
one  place  until  another  offers  itself,  for  it  is 
better  to  be  making  slow  progress  than  none 
at  all.  There  are  thousands  of  men  who 
plod  along  through  life  dissatisfied  with 
their  businessor  avocation,  afraid  to  venture 
into  another  field,  who  might,  by  making 
such  a  change,  attain  fame  and  fortune.  Ex- 
perience is  a  valuable  adjunct,  but  ability 
and  energy  will  win  in  any  line." — Stoves 
and  Hardware  Reporter. 
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OIL  FUEL  ON  SHIPS. 

An  English  paper  has  received  a  number 
of  letters  on  the  above  subject  which  it  sum- 
marizes as  follows  :  Messrs.  Ragosine  &  Co. 
take  Mr.  Nelson  Boyd  to  task  for  underrat- 
ing the  cost  of  even  refuse  petroleum  from 
Baku.  We  are  not  aware  that  the  president 
of  the  Civil  and  Mechanical  Engineers' 
Society  estimated  the  cost  of  refuse  from 
Baku,  which,  as  it  is  on  an  island  sea,  and 
the  supply  from  it  would  be  stopped  in  the 
event  of  a  war  with  Russia,  is  about  the  last 
place  Englishmen  would  look  for  a  material 
part  of  the  supply  of  liquid  fuel  for  war  ships^ 
it  would  be  unsafe  to  take  the  cost,  our  cor- 
respondent assures  us,  delivered  at  ordinary 
coaling  stations,  at  less  than  £3  Per  ton- 
No  doubt  but  in  a  very  little  time  we  shall 
be  able  to  get  crude,  not  residual,  oil  on  the 
Atlantic  coast  of  Canada  and  the  United 
States  at  as  little  as  Baku  refuge  would  cost, 
and  on  the  East  Indian  station  we  need  not 
trust  to  Baku  so  long  as  we  have  a  grip  on 
Beluchistan  and  Burmah.  Moreover, 
Messrs.  Ragosine  may  be  surprised  to  learn 
that  at  the  works  of  Messrs.  Cran  &  Co.,  at 
Leith,  liquid  fuel  has  been  in  use  under 
boilers,  with  the  result,  as  stated  under  the 
hand  of  the  firm  that  it  is  "  about  equally 
cheap  as  coal  at  6s.  per  ton,"  while  the 
firm  add,  "  We  never  could  drive  our 
machinery  as  cheaply  as  we  now  do,  and 
that  too,  without  smoke  or  dirt  of  any 
kind."  Messrs.  Oliver  &  Co.,  say  that 
the  work  "performed  by  one  ton  of  oil 
was  found  to  be  rather  more  than  that 
performed  by  two  and  a  half  tons  of  coal." 
Messrs.  T.  Vernon  &  Co.  say  that  they  have 
had  five  boilers  stoked  by  one  man  at  a 
time,  and  so  kept  going  from  Monday  morn- 
ing till  Saturday  night  without  interruption. 
Thus  it  may  be  seen  we  are  not  dependent 
on  Baku  for  fuel,  and  that  liquid  fuel  has 
been  economically  and  usefully  employed  in 
this  country,  and  even  within  a  few  miles  of 
the  city  of  London.  Indeed,  the  success  of 
the  fuel  helped  to  render  its  application  un- 
economical, as  it  raised  the  price.  But  that 
is  a  mere  question  of  the  organization  of  the 
supply,  and  here  the  government  can  help 
in  the  matter.  Nor  can  it  be  contended  that 
it  is  not  the  duty  of  the  Admiralty  to  take  a 
leading  part  in  the  affair  when  the  absence 
of  smoke  and  the  other  useful  qualities  of 
liquid  fuel,  including  its  easier  transfer  and 
storage,  are  taken  into  account.  We  may, 
however,  say  that  a  very  distinguished  en- 
gineer in  the  Royal  Navy  has  called  our  at- 
tention to  what  he  thinks  might  prove  an  ob- 
jection to  the  use  of  liquid  fuel  on  board 
ships  of  war.  He  says  that  one  of  the  great- 
est difficulties  is  to  keep  down  the  tempera- 
ture in  the  lover  hold  of  a  ship,|which  is  now 
frequently  approximate  to  the  point  of  dan- 
ger for  someof  the  contentsof  the  magazines. 
But  we  cannot  suppose  in  these  days  of  the 
wholesale  carriage  of  meat  through  the  trop- 
ics that  the  difficulty  of  reducing  the  tem- 
perature, even  down  to  the  keel  of  a  man-ol- 
war,  is  insuperable.  It  would  be  a  poor 
compliment  to  the  engineers  of  the  country 
to  say  so. — Ex. 


Milk  Can  Trimmings,  Ironclad  and  Broad 
\  Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings. 

Our  New  Creamer  Gauge,  and  Corrugated 
i  bottoms  are  the  latest  out.  Sample  order 
i  solicited. 

Delivery    Cans  made  up.     Sap   Buckets,    Spiles,  Dairy 

Pails,  Bottoms,  &c. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


RUBBER   BELTING   RULES. 

Q.  What  are  the  rules  for  estimating  horse 
power,  thickness  width,  and  speed  of  three- 
ply  rubber  belts  say  7-32  of  an  inch  thick,  the 
lacing  being  single  leather  ? 

A.  1.  The  cross  section  in  square  inches 
needed  is  equal  to  155.46  times  the  horse 
power  divided  by  the  speed  in  feet  per 
minute. 

2.  The  horse  power  is  equal  to  the  cross 
section  in  square  inches,  times  the  velocity 
in  feet  per  minute,  divided  by  15646. 

3.  The  speed  in  feet  per  minute  is  equal  to 
156.46  times  the  horse  power,  divided  by  the 
cross  section  in  square  inches. 

4.  The  width  is  got  by  dividing  the  cross 
section  by  thickness. 

5.  The  thickness  is  got  by  dividing  the 
cross  section  by  width, 

Examples  under  the  following  rules  are 
herewith  given  so  as  to  show  more  clearly 
their  simplicity  and  the  method  of  using 
them: 

Q.  How  fast  would  a  ten  inch  rubber  belt 
7-32  inch  thick  have  to  travel  to  carry  100 
horse  power,  if  it  wrapped  135  degrees  on  a 
cast  iron  pulley  and  was  fastened  with  single 
leather  lacing  ? 


156.46x100 
70.32 


,  or  7152  feet      (Impracticable. 

Q.  What  is  the  horse  power  of  a  ten  inch 
three-ply  rubber  belt,  7-38  inch  thick,  running 
3,000  feet  per  minute  on  a  cast  iron  pulley; 
the  arc  of  contact  being  135  degrees  and  the 
fastenings  single  leather  ? 


70.32X3000 
156.46 


,  or  41.94  horse  power. 


Q.  What  cross  section  of  rubber  belt  would 
be  required  to  drive  100  horsepower  at  3,000 
feet  per  minute,  with  135  degrees  contact  on 
a  cast  iron  pulley,  the  fastening  being  single 
leather? 

A.  1 55.46x100,  or  5.182  sq.  inches. — Power 
and  Transmission. 


Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

SITUATION  WANTED. 


SITUATION    WANTED    AS    HARDWARE 
Traveller  or  Salesman.    Thoroughly  posted 
in  retail  trade.    Address,  Iron,  this  office.  12 
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-AND- 


Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road  with 
complete  line  of  samples  of 

BQEGKH'S  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


CHAS.  BOECKH  &  SONS 


Manufacturers,    - 


j 

TORONTO. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and   Works   14   Bay  Street. 
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HARDWARE. 


ON  LUBRICATORS  FOR  MACHINERY. 

It  is  friction  and  not  work  that  wears  out 
a   machine.     It  is,  therefore,  the  object   of 
every  good  mechanic  to  lessen  the  friction 
of  every  bearing  surface,  either  by  strict  at- 
tention to  the  character  of  the  bearing  sur- 
faces themselves,   or   by   the  application  of 
carefully   selected   lubricators.     Lubricators 
are  used   freely — too   freely  sometimes — on 
almost  all  machinery,  but    it  is  not  always 
that  the  operators  understand  the  nature  of 
the  lubricant  that  they  employ,  and  conse- 
quently it   often    happens   that   they   make 
anything    but   a   wise    selection.      It    may, 
therefore,  be  of  some  use  to  engineers  and 
others  if  we  consider  this  subject  carefully 
It  requires  very  little  experience  to  teach 
us  that  very  different  qualities  are  required 
in  the  lubricators  that  are  used  for  different 
purposes,  and  it  will  be   found  on  examina- 
tion that  there  are  three  circumstances  that 
should  guide  us  in  making  a  selection  of  a 
lubricator  of  proper  character.     These   are: 
First  the  character  of  the  work  that  is  to  be 
done,  as,  for  example,  whether   it  is  light  or 
heavy;    thus    a    very    different  lubricator  is 
needed  for  heavy  shafting  from  that  which 
is  neccessary  for  fine  work  like  watches,  or 
even   spindles.     Secondly,   the  character  of 
the  surfaces  in  use.     Thus  if  a  man  were'to 
use  the  same  lubricator  for  fine  steel  jour- 
nals running   in    metal  boxes   that   he  had 
found  best  for  a  cast-iron  journal  running  in 
a  wooden  box,  he   would  make   a  great  mis- 
take, and  most  workmen  of  average  informa- 
tion known  this.     But  they  do  not  seem  to 
know  that  cast  iron,  or  even  coarse  wrought 
iron  working   on  cast    iron,    requires  a  very 
different   lubricator  from    that  used   to  the 
best  advantage  on  hard  and   finely  polished 
steel  running  in  brass   or  hard   gun  metal — 
and  yet  we  have  seen  this  mistake  made  over 
and  over  again.     It  is  no  uncommon  thing 
to  see  fine  oil,  such   as   is  properly  used  on 
the  finest  machinery,  applied  to  heavy  plan- 
ers with  cast-iron  beds  and  tables,  and  this 
upon  the  very  erroneous  principle  that  since 
such  oil  is  the  most  expensive  it  must  be  the 
best,  and  should  therefore  be  applied  to  the 
most  costly  machine,  utterly  irrespective  of 
their  special  characters.     Thirdly,    the  tem- 
perature under  which  the  machinery  works 
has  an  important  bearing  on  this  subject.  If 
the   machinery   should   be   exposed   to   the 
weather,  as  railroad   axles,  derricks,  etc.,  a 
different  lubricator  should  be  used  in  win- 
ter from  what   is  used  in  summer.      Great 
attention    is   paid   to     this   point    in  Eng- 
land,  says   the  "  American    Engineer,"  and 
if  it  pays   them  to  attend  to  it  in   a  country 
where  the   temperature  is   as  steady   as  it 
is  m  Great  Britain,  much  more  will  it  pay  us 
to  attend  to  it  in  the  United  States,  where 
the  extremes  of  temperature  are  so  great. 
In  the  case  of  journals  running  in  a  highly- 
heated  atmosphere,  as  is  the  case  in  some 
forms  of  the  caloric  engine,  great  difficulty 
is  experienced  in  regard  to  this  matter,  but 


in  most  such  cases  it  will  be  found  that  our 
dependence  must  be  placed  upon  plumbago, 
or  some  similar  body.  It  will  be  found  that 
plumbago,  properly  prepared  and  applied, 
forms  one  of  the  very  best  lubricators  for  all 
such  purposes.  These  different  conditions 
may  be  so  combined  as  to  give  very  various 
results,  but  they  will  in  general  be  found  to 
be  the  chief  elements  that  submit  themselves 
for  consideration  in  any  given  case. 

Where  the  machinery  is   heavy,  and  the 
bearing  surfaces    press  against   each   other 
with  great  force,  it  is  necessary  to  use  a  much 
harder  lubricator  than  would  be  admissable 
under  opposite  circumstances.     In  all  cases 
the  lubricator  itself,   unless  it  be  a  very  thin 
fluid,  opposes  some  resistance  to  motion.   In 
the  case  of  a   watch,  the  resistance  of  the 
lubricator,  in  the  shape  of  a  thickened  and 
gummed-up  oil,   often    exceeds   the   motive 
power   of   the    machine,    and    the    motion 
ceases.       But   in   the    case    of  heavy   ma- 
chines,   the    resistance    arising    from    this 
source   is    so    small    in    proportion   to   the 
power  employed   that  it   is  never   felt,  and 
here  it  is  often  found  advantageous  to  harden 
the  lubricator  by   chemical   means.     When 
the  bearing   surfaces  are  very  soft  and   por- 
ous, like  wood  and  cast  iron,  it  will  be  found 
advantageous  to  use  a  very  hard  lubricator. 
Of  the  different  lubricators  in  use,  the  de- 
grees of  hardness  are— plumbago,  hard  soap, 
soft  soap,  tallow,  and  oils  of  various  degrees 
of  fineness.     Different  degrees  of  handness 
may  be  obtained   by  mixing  these,  and  any 
degree  of  hardness  may  be  given  to  oil  or 
tallow   by  the    use  of  the  alkalies,   potash 
and   soda,   soda    giving  a  hard    soap,   and 
potash  a  soft  one    The  use  of  alkalies  seems 
to  injure  the  lubricating  quality  of  oils  and 
fatty   substances,  but  glycerine,   which  is  a 
bye-product  in  the  manufacture  of  soap,  is 
an   excellent   lubricator  for   very   fine    ma- 
chinery.    A   little   alkali  renders   oil  or  fat 
much  less  susceptible  to  the  action  of  mod- 
erate heat,  as  the  heat  of  the  weather,  but 
destroys  its  utility  as  a  lubricator  for  very  hot 
bearings,  as  the  pistons  of  steam  engines,  etc. 
For  all  temperatures  not  exceeding  that  used 
in   ordinary  steam    engines,  purified  tallow 
is  the   best    lubricant,  though  the  difficulty 
of  applying  it  in  the    ordinary  method  has 
caused  it  to  be  superseded  by  oil.   For  heavy 
bearings  in  the  cold,  there    is  this  objection 
to  tallow — that  it  is  easily  scraped  off,  and  as 
it  does  not  run  back   by  capillary  attraction 
the  surface  soon    becomes   bare.     But  when 
mixed  with  a  little  plumbago  the  latter  forms 
a  very  fine  coating  on  the  sarface,  and  dim- 
inishes the    friction  to  a   wonderful   extent. 
This  is  a  very  good  way  of  applying  plum- 
bago to  metal,  though    it  is   often  used  dry, 
and  is  frequently  mixed  with  soap.     The  lat- 
ter we  have  found  to  be  the  best  for  surfaces 
of  wood,    whether    working    against  iron  or 
against  wood, as  in  the  caseof  wooden  screws 
working  in  wooden  nuts,  such  as  those  used 
for  carpenters'   benches.     An  application  of 
oil  does  very  little  good  to  such  surfaces,  and 


even  tallow  is  not  very  efficient,  though  it  is 
better  than  oil.    But  a  little  soap,  mixed  with 
plumbago  and  carefully  rubbed  on,  will  dim- 
inish the  friction  to  a  surprising  extent,  and 
will    enable    the    workman   to    exert    near- 
ly    twice      the     pressure    with    the    same 
effort.      For     soft     and    porous     cast-iron 
surfaces,    such    as     are    sometimes     found 
in     the     working     faces     of    planing     and 
slotting    machines,    though    their  presence 
there  is  an   evidence  of    ignorance   or  care- 
lessness on  the  part   of  the  builder,  there  is 
no  better  lubricating    agent   than  plumbago. 
A  writer  in  the  journal  of  the  Franklin  Insti- 
tute states  that  a  planer  whose  bedplate  re- 
quired the    force  of  eight    men    to  slide  it 
when  lubricated  with  the   best  ordinary  ma- 
terial, was  easily  shifted  with  one  hand  when 
plumbago  of  good  quality  was  applied.     The 
same  thing  has  occurred  in  our  own  experi- 
ence.    The  working  face  of  a  heavy  slotting 
machine  began  to  cut,  even  though  oiled  with 
the  best  oil.     Tallow  was  then  applied,  but 
without  effect,  and  even   hard  soap  failed  to 
prevent  the  cutting,  heating  and  destruction 
of  the  working  surfaces.     On  applying  plum- 
bago the  machine  at  once  worked  smoothly 
and  continued   to  do  so.     We  may  here  re- 
mark that  many  have  been   disappointed  in 
the  use  of  plumbago,  because  the  article  em- 
ployed has  been  pooi.     If   there  be  any  grit 
present    the    application    of   plumbago  will 
prove  worse  than  useless,    but  if  the  plum- 
bago be  really  good  there    is   no  lubricator 
equal  to  it  in  the  conditions  we  have  named. 
We  suspect,  however,  that   there  are  great 
differences  in  the  qualities  of  different  sam- 
ples of  what  may  be    called  pure  plumbago. 
Some  plumbago  which    we  had  every  reason 
to  believe  pure  did  not  work  well.     It  caked 
and  added  much    to   the    friction,    forming 
hard  spots  on  the  metal  surfaces,  while  other 
samples  have  proved  entirely  free  from  this 
defect.  It  is  probable  thatwhen  this  material 
comes  into  more  extensive  use  for  lubricating 
purposes  we  shall  learn  how  to  select  it,  and 
thus  be  able  to  avoid  these  difficulties. 

Some  people  who  have  found  that  plum- 
bago is  good  for  heavy  bearings  made  of 
coarse  material,  have  supposed  that  it  must 
be  equally  good  for  the  most  delicate  ma- 
chinery. This  is  a  great  mistake.  For  fine 
machinery  running  at  high  speed,  the  only 
specifics  are  well  polished  surfaces,  of  which 
one,  at  least,  should  be  very  hard,  and  lubri- 
cated with  the  most  fluid  oil  that  can  be  pro- 
cured. 

An  important  feature  in  the  character  of 
most  lubricators  is  their  relations  to  air  and 
to  iron  dust  Some  oils  gum  up  or  dry  very 
rapidly  on  exposure  to  air,  and  in  some  this 
action  is  greatly  increased  by  the  presence 
of  the  minute  particles  of  iron  that  are 
scraped  off  by  the  friction  of  the  moving  sur- 
faces. Oil  for  watches,  sewing  machines, 
gun-locks  and  fine  machinery  of  all  kinds, 
should  be  very  carefully  purified  from  all 
matter  that  tends  to  increase  this  quality. 
The  methods  of  purifying  these  oils  belong 
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to  chemistry  rather  than  to  mechanics,  but 
the  object  is  one  of  such  great  importance 
that  it  ought  not  to  be  neglected  by  those 
who  use  oil  as  a  lubricator.  The  old  plan 
with  watchmakers  was  to  expose  the  oil  in  a 
bottle  to  the  sun,  having  first  mixed  it  with 
scrapings  of  lead  or  old  nails.  All  the  acid 
and  gummy  matters  present  expended  their 
corroding  power  on  these  useless  substances, 
and  the  remaining  oil  was,  in  general,  found 
to  be  limpid,  pure,  and  capable  of  being  ex- 
posed for  a  long  time  without  thickening. 
Modern  chemistry  has,  no  doubt,  devised 
methods  that  are  much  superior  to  this  old 
plan,  but  where  a  little  really  good  oil  is 
needed,  the  old  recipe  of  the  watchmaker  is 
not  a  bad  one. — The  Mechanical  World, 
London. 


SOLUBLE  GLASS. 

Soluble  glass  is  made  by  heating  in  a  re- 
verberatory  furnace  until  fusion  becomes 
quiet  1,260  pounds  white  sand  and  600 
pounds  of  potash  of  780.  This  will  produce 
1,690  pounds  of  transparent  homogeneous 
glass  with  a  slight  tinge  cf  amber.  This 
glass  is  only  little  soluble,  even  in  hot  water. 
To  dissolve  it  the  broken  fragments  are 
placed  in  an  iron  digester  charged  with  a 
sufficient  quantity  of  water,  at  a  high  press- 
ure, to  make  a  solution  marking  330  to  350 
Baume.  Distilled  or  rainwater  should  be 
used  as  the  calcareous  salts  contained  in 
ordinary  water  would  produce  insoluble  salts 
of  silicate  of  lime,  which  would  render  the 
solution  torpid  and  opalescent;  this  solution 
contains  silicate  and  potash  combined  to 
gether  in  the  proportion  of  70  to  30. 

Silicate  of  soda  is  made  with  180  parts  of 
sand,  100  parts  of  carbonate  of  soda  (91).  and 
is  to  be  melted  in  the  same  manner  as  indi- 
cated previously. 

Soluble  glass  has  been  used  in  Germany 
to  a  great  extent  for  mural  painting,  known 
as  stereochromy. — Ex. 


COPPER  IN  1891. 


James  Lewis  &  Sons,  of  Liverpool,  who 
are  regarded  as  the  authorities  on  copper 
statistics,  in  a  recent  communication  to  the 
trade,  declared  that  the  value  of  copper  dur- 
ing this  year  will  depend  mainly  upon  the 
extent  of  the  supplies  received  from  the 
United  States.  Last  year  the  increased  pro- 
duction from  this  country  was  17,000  tons  of 
copper,  6,000  from  Lake  Superior,  1,600  from 
Arizona,  8,000  from  Montana  and  400  from 
other  States,  but  the  consumption  increased 
20,000  tons.  It  is  reasonable  to  presume 
that  the  consumption  of  copper  during  the 
present  year  will  show  a  considerable  in- 
crease on  that  of  1890.  With  the  constantly 
increasing  use  of  electricity,  it  is  estimated 
that  at  least  50,000  tons  more  copper  will  be 
required  in  England  and  France  during  this 
year.  From  this  it  would  appear  that  the 
copper  producers  of  the  United  States  have 
every  indication  of  a  prosperous  year  before 
them. — American  Manufacturer. 


THE  CREDIT  SYSTEM. 

There  has  been  a  movement  among  the 
retail  Hardware  trade  for  some  time  which 
indicates  very  strongly  a  desire  on  their  part 
to  get  nearer  a  cash  basis  on  which  to  con- 
duct business.  There  has  been  no  concerted 
action  in  this  direction,  nor  has  it  been  con- 
fined to  any  section  of  the  country,  and  yet 
the  tendency  has  been  so  marked  as  to 
cause  the  question  to  be  asked  what  the 
outcome  will  be.  There  is  certainly  no 
more  burdensome  and  annoying  part  of  the 
business  as  it  is  now  conducted  than  the 
watching  of  accounts  that  are  uncertain  and 
likely  to  be  bad,  or  long-winded  ones  that 
are  hard  to  collect.  However  cautious  a 
merchant  may  be  in  regard  to  credits,  and 
however  ironclad  his  instructions  to  his  em- 
ployees are,  undesirable  accounts  are  almost 
certain  to  get  on  his  books.  It  is  often  very 
hard  and  unpleasant  to  refuse  to  trust  a  cus- 
tomer who  has  been  dealing  with  you  for 
years,  although  you  may  know  that  at  the 
present  time  his  account  is  not  collectable 
by  law,  and  yet  you  yield  to  his  entreaty, 
with  the  mental  proviso  that  if  you  don't  get 
it  you  will  charge  it  up  to  profit  and  loss. 
At  the  present  time  business  is  done  on  too 
close  a  margine  and  competition  is  too 
strong  to  admit  of  having  an  amount  equal 
to  a  large  portion  of  your  capital  locked  up 
in  book  accounts,  which  cannot  be  collected 
upon  presentation,  to  meet  your  bills  as  they 
become  due. 

To  induce  customers  to  pay  cash  various 
plans  have  been  devised,  such  as  cards  to 
be  punched  at  the  time  of  each  sale,  the 
amount  on  the  card  being  subject  to  a  dis- 
count when  the  card  is  used  up.  Others 
have  a  marked  price  on  their  goods,  which 
is  subject  to  a  discount  if  cash  is  paid  for 
the  goods.  Others  have  adopted  the  25  per 
cent,  system,  in  which  the  selling  price  is  25 
per  cent,  advance  upon  the  cost  of  the  goods 
laid  down  in  the  store.  In  this  case  no 
charges  are  made,  a  strictly  cash  business 
being  done.  In  some  cases  it  has  necessi- 
tated the  throwing  out  of  goods  that  have 
not  borne  25  per  cent,  profit,  and  the  substi- 
tuting of  other  goods,  until  the  store  had  lost 
its  distinctive  hardware  character,  and  be- 
come more  like  the  fairor  department  stores. 
There  are  agencies  in  some  of  the  larger 
cities  which  propose  to  collect  debts  from 
"dead  beats"  by  a  series  of  printed  cards  and 
letters,  which  grow  more  offensive  the  longer 
the  delinquent  holds  out,  until  it  becomes  a 
system  of  persecution  which  forever  severs 
friendship  between  merchant  and  customer. 

There  is  another  class  of  agencies  which 
establish  local  association  in  adjoining  towns, 
who  endeavor  in  a  gentlemanly  way  to  ar- 
range between  the  delinquent  and  merchant 
for  the  payment  cf  debts,  either  in  full  at  one 
time  or  installments,  without  any  friction  or 
unpleasant  features.  Should  the  debtor  feel 
that  the  account  was  unjust,  and  yet  fail  to 
convince  the  merchant,  the  association  has  a 


board  of  arbitration,  whose  decision  in  the 
matter  is  final.  If  all  plans  fail  to  bring  about 
a  settlement  the  name  of  the  delinquent  is 
printed  with  others,  no  member  of  the  as- 
sociation being  allowed  to  trust  such  persons 
until  the  account  is  settled.  The  fact  that 
these  various  plans  are  being  tried  leads  us 
to  suppose  that  more  interest  is  taken  at  the 
present  time  than  ever  before  in  bringing 
everything  down  to  a  cash  basis. 

We  know  that  some  hardware  dealers  do 
not  favor  attempting  to  do  business  on  a  cash 
basis  ;  they  fear  many  customers  who  are 
good  pay  will  go  somewhere  else  to  trade 
where  credit  will  be  extended  to  them.  The 
Iron  Age  is  evidently  interested  in  the  indi- 
vidual success  of  the  hardware  dealers,  and 
we  take  the  liberty  of  suggesting  a  full  and 
free  expression  on  the  subject  of  cash  sys- 
tem from  a  very  large  number  of  its  readers, 
suggesting  the  best  plans  for  improving  or 
doing  away  entirely  with  credit  to  customers. 
If  this  is  done  many  valuable  points  will  be 
brought  out,  and  the  discussion  will  help 
many  hardwaremen  who  find  the  credit  sys- 
tem the  cause  of  much  annoyance  and  loss. 
— A.  G.  F.  in  Iron  Age. 


WIRE  NAILS  FROM  STEEL  PLATES. 

An  ingenious  and  progressive  Pittsburgh 
iron  and  nail  manufacturing  concern  has 
fitted  up  an  attachment  to  its  steel  plate  nail 
mill,  by  which  it  is  claimed  wire  nails  can 
easily  be  made.  Hitherto  this  has  been  re- 
garded as  impossible,  but  a  reporter  last 
week  witnessed  the  operation  of  the  new  de- 
vice, and  was  enlightened  as  to  the  process, 
and  thus  describes  it  :  "  One  of  the  long 
row  of  nail  plate  machines,  out  of  scores  now 
standing jdle,  has  been  fitted  with  the  new 
arrangement.  The  self-feeder  has  been  re- 
moved, and  in  its  place  is  substituted  an 
ordinary  wire  nail  machine  feed,  operating 
from  the  left  side.  The  bed  plate,  gripping 
and  heading  dies  remain  as  iv  the  old  ma- 
chine, but  from  the  clamp  at  the  back  is  at- 
tached an  arrangement  for  cutting  and  point- 
ing the  wire,  similar  to  the  manner  in  which 
this  process  is  done  in  the  regular  wire  nail 
machines." 

It  is  said  the  adapted  machine  turns  out 
perfectly  formed  nails  at  the  rate  of  250  a 
minute  ;  that  the  heading  die  performs  its 
work  better  than  that  of  the  regular  wire  nail 
machine.  The  heading  arrangement  of  the 
latter  works  from  above,  and  fashions  the 
heads  with  a  quick  blow.  The  heading  die 
of  the  transformed  nail  plate  machine  works 
from  the  right  hand  side,  and  works  the 
heads  with  a  more  gradual  motion.  The 
nails  are  seemingly  thoroughly  well  made, 
well  pointed,  and  with  large  head,  ann  with- 
out any  indication  of  splitting.  By  changing 
the  space  block,  four,  six,  eight  and  ten 
penny  sizes  can  be  made.  The  alteration  of 
the  plate  nail  machine  to  the  wire  nail  pro- 
ducing form  is  quite  simple  and  can  be  done 
in  thirty  minutes,  and  its  capacity  for  wire 
nails  is  said  to  be  from  forty  to  fifty  per  cent, 
greater  than  the  ordinary  wire  nail  machine. 
— Western  Manufacturer, 
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STEAM    GAUGES   ATTACHED    TO 
HOUSE-HEATING  BOILERS. 

The  Locomotive  directs  attention  to  a  very 
dangerous  practice  in  fitting  steam  gauges 
attached  to  house-heating  boilers.  It  says  : 
— We  often  find  steam  gauges  so  arranged 
that  their  indications  are  necessarily  a  num- 
ber of  pounds  in  error,  owing  to  the  static 
pressure  of  water  of  condensation  in  the  con- 
nections. While  the  error  does  not  ordin- 
arily exceed  two  or  three  pounds,  it  some- 
times is  far  greater  than  this,  and  becomes 
of  grave  importance,  especially  in  low  pres- 
sure systems.  We  met  with  a  case  recently 
in  which  an  ordinary  heating  boiler  was  in 
the  basement,  and  the  gauge  was  in  the  own- 
er's room  on  the  third  floor,  fully  25  feet 
above.  The  piping  was  so  arranged  that  it 
was  an  easy  matter  for  it  to  fill  up  with  water 
condensed  from  the  steam,  so  that  the  indi- 
cation of  the  gauge  might  be  as  much  as  ten 
pounds  less  than  the  actual  pressure  in  the 
boiler.  Such  a  gauge,  it  need  hardly  be  said, 
is  no  better  than  none  at  all.  In  fact,  it  be- 
comes a  positive  source  of  danger. 

Geo.  F.  Bostwick. 

OFFICE   FURNITURE, 

CHURCH    FURNITURE. 

HALL  SEATING, 

OPERA  CHAIRS. 
Best  School  Desks  in  Canada. 

Manufacturer  of  Amberg's  Patent  Peerless 
Cabinet  Letter  Files.  Fire  and  Burglar  Proof 
Safes,  Vault  Doors,  etc. 

GEO,  F.  BOSTWICK, 

24  West  Front  St.,  Toronto. 

MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "  Yellow  Napa 
Tan   Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


FOURTH  ANNUAL  STATEMENT 

—  OIF 

The  Manufacturers'  Life  Insurance  Company, 

For  the  Year  ending  31st  of  December,    1890. 

PRESIDENT— THE  RICHT  HONOURABLE  SIR  JOHN  A.  MACDONALD,  C.C.B-,  P.O. 

RECEIPTS  IN  1890: 

Premiums §161,166  82 

Interest   and  rents 10,241  61 


Total  receipts $171,408  43 

DISBURSEMENTS  IN  1890: 

Death   claims $  44,646  18 

Cash  for  surrenders  1,148  00 

Annuitants 420  00 


Total  payments  to  policy  holders $  46,214  18 

Commission,  medical  fees,  salaries  and  other  expenses  of  management .*  70,603  14 

Re-insurances 11,600,56 

*  82  203  70 


Total  disbursements $128,417  8 

ASSETS  JAN.  1st,  1891: 

Dominion  Government   Bonds 3  53,000  00 

Mortgages  on  Real  Estate 159,242  84 

Stocks  and  Debentures 24,150  00 

Life  ijterests  and  Reversions 4,500  00 

Office  Furniture  4,500  00 

Bill  Receivable 10,235  01 

Due  from  Agents 5,874  60 

Premiums  Outstanding 51,907  63 

Interest  Due  and   Accrued 8,654  82 

Cash  on  hand  and  in   Bank 28,907  54 


Total  Assets $345,972  44 

LIABILITIES. 

Reserve  Fund  $215,231  00 

Contingent  Fund  to  cover  Sundry  outstanding  expenses 2,606  02 

$217,834  02 


Surplus  Policy-holders    account $128,135  42 

Number  of  Policies  issued  in  1890 1647 

Insuring $2,398;650 

Number  of  Policies  in  force  Dec.  31,  1890 4007 

Insuring  $6,830,525 

These  results  surpass  those  of  any  other  Canadian  Company  in  the  first  seven  jears  of  its 
existence. 

GEO.  GOODERHAM,! 

"WM.  BELL,  j-  Vice-Presidents.  JNO.  P.  ELLIS, 

S.  F.  McKINNON.       )  Managing  Director. 

A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 


of 


A 


*   #A*    * 


MONTREAL. 

Capital  $2,000,000. 

Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

— 0—0-0 — 0—0-0 — 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH  : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


HARDWARE, 
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SALES   MADE   OR    PENDING. 

The  stock  of  0.  E.  Bock,  crockery  dealer, 
Montreal,  is  advertised  for  sale  by  tender. 

W.  &  P.  Dickson,  general  merchants,  Bal- 
gonie,  Man ,  have  sold  oat  to  Sparling  & 
Hawke. 

The  general  stock  in  the  estate  of  W.  R. 
Cavana,  Victoria  Road,  Ont.,  is  advertised 
to  be  sold  by  auction  on  the  17th  inst. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Wright  &  Fowler,  general  merchants, 
Woodstock,  N.B.,  have  dissolved. 

Jas.  Butler  &  Co.,  West  Indian  trade, 
Halifax,  have  admitted  John  M.  Inglis,  jr., 
under  same  style. 

In  the  firm  of  Marchand  &  Co.,  general 
merchants,  Vercheres,Que.,  Theo.  Marchand 
is  now  registered  proprietor. 

Loynachan  Bros.,  general  commission 
merchants,  Montreal,  have  dissolved,  D.  H. 
Loynachan  continuing  under  unchanged 
style. 

REMOVALS  AND  DEATHS. 
J.  V.  Varnop,  general  merchant,  Sheffield, 
N.B.,  is  deceased. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 
Geo.  Guertin,  jobber,  Petawawa,  Ont.,  has 
assigned. 

E.  Bellevance,  plumber,  Montreal,  has  as- 
igned. 

John  Woods,  merchant,  Amherst,  N.S., 
has  assigned. 

James  R.  Garden,  general  merchant,  Gib- 
son, N.B.,  has  assigned. 

A.  L.  Lacroix,  general  merchant,  Monte- 
belle,  Que.,  has  assigned. 

Chas.  Currey,  general  merchant,  Dun- 
ville,  Ont.,  has  assigned  to  Robt.  Elliot. 

LAMPS  FOR  ALL. 

Only  a  few  years  ago,  says  an  exchange, 
lamps  were  almost  unknown  in  household 
economics,  and  candles  were  scorned  as 
reminiscences  of  semi-barbarism.  Gas 
reigned  supreme  in  our  homes,  quite  super- 
seding all  other  modes  of  illumination.  The 
lamps  which  might  be  found  stowed  away  in 
kitchen  closets  were  only  for  use  when  the 
gloomy  depths  of  cellars  or  the  dark  corners 
of  closets  and  storerooms  were  to  be  investi- 
gated. No  one  wanted  lamps  in  common 
use;  they  weregreasv,  ill-smelling,  unattrac- 
tive and  difficult  to  keep  in  order,  to  say  no- 
thing about  theii  dangerous  characteristics. 
The  possibilities  of  such  graceless  articles 
containing  any  artistic  and  decorative  quali- 
ties would  have  been  laughed  at  had  the  idea 
ever  been  presented  soberly. 

But  one  day  the  princes  of  gas  retorts  be- 
came insolent  in  their  exactions;  theycharged 
what  they  liked;  read  the  meters  to  suit 
themselves;  refused  to  listen  to  grievances  or 
right  manifest  wrongs.     Then   a    large  class 


of  people  determined  to  free  themselves  from 
the  yoke  of  the  gas  companies  and  vowed 
they  would  either  use  lamps  or  go  to  bed 
with  the  chickens,  and  so  the  business  of 
lamp  manufacturing  was  given  a  decided 
impetus,  and  inventors  began  to  experiment 
in  the  interests  of  better  burners  and  more 
perfect  combustion,  and  the  law  stepped  in 
to  compel  refiners  to  make  a  safe  oil.  Thus 
the  era  of  lamps,  in  the  midst  of  which  we 
are  now  dwelling  with  unqualified  satisfac- 
tion, was  inaugurated,  and  we  often  wonder 
over  our  former  devotion  to  gas  burners, 
with  their  ugly  glare  and  sometimes  unbear- 
able heat.  To-day  lamps  are  an  important 
feature  in  the  furnishing  of  a  home,  and  the 
exquisite  wares  and  rich  metal  work  which 
enter  into  their  manufacture  are  frequently 
the  most  decorative  objects  in  a  room.  Per- 
haps an  extreme  has  been  reached,  as  it  is  no 
uncommon  thing  to  see  from  four  to  six 
lamps  in  an  ordinary  sized  parlor.  Indeed, 
it  may  truthfully  be  said  that  the  lighting  of 
our  homes  has  almos  reached  the  dignity  of 
an  art.  However  in  this  instance  fashion 
has  done  the  home  producer  a  good  turn,  as 
the  almost  phenomenal  growth  of  the  lamp 
industry  attests. 

The  German  student  lamp  was  the  first 
favourite,  its  use  in  libraries  and  sitting 
rooms  being  very  general  at  one  time.  It 
is  not  often  seen  now,  however,  its  place 
having  been  taken  by  artistic  and  elegant 
little  lamps  made  on  purpose  for  library  use. 
These  are  quite  small,  so  that  the  student 
or  reader  can  draw  them  close  to  his  side 
without  inconvenience.  They  are  produced 
in  various  styles,  those  of  silver  being  often 
remarkable  for  beauty  of  form  and  delicacy 
of  ornamentation.  Others  are  made  with 
brass  standards  and  bowls  of  richly  decor- 
ated porcelain;  a  few  are  entirely  of  brass, 
while  others  are  of  bisque  characteristically 
ornamented,  or  of  enameled  ware  in  rococo 
colors.  Nearly  all  of  these  dainty  affairs  are 
fitted  with  globes,  some  of  which  are  plain 
while  others  are  exqisitely  etched  and  en- 
graved The  prettier  effect  of  silken  over- 
shades  is  nearly  always  preferred,  which 
give  a  softer  light,  as  well  as  enhancing  the 
decorative  effect. 

The  larger  lamps  are  made  in  an  endless 
variety  of  styles,  and  it  may  be  truly  said 
that  everything  is  grist  which  comes  to  the 
lamp  maker's  mill.  With  a  quick  eye  he 
discovers  the  possibilities  in  bowls,  vases  and 
jugs  of  fine  porcelain,  and  no  oddity  of  form 
appals  him,  as  out  of  it  he  fashions  the  novel- 
ties for  which  buyers  are  forever  searching. 
Japanese  porcelain  and  bronzes  are  treasure 
trove  for  the  designer  of  genius,  and  marble, 
onyx,  agate  and  even  malachite  are  used  in 
making  the  bowls  of  handsome  lamps.  But 
there  are  many  beautiful  lamps  possessing 
equal  artistic  value  with  these  which  are  not 
nearly  as  costly. 

Among  them  none  is  handsomer  than  the 
silver  bronze  lamps  with  pierced  bowls,  the 
patterns  being  often  intricate  and  interwoven 


vines  and  flowers  worked  out  with  exquisite 
precision,  with  standard  and  base  chased  in 
similar  designs.  These  are  made  both  for 
table  and  piano  lamps,  and  when  surmounted 
by  a  handsome  canopy  nothing  can  be  richer 
in  effect.  Amphora  shaped  vases  are  favorites 
with  lamp  makers.  Some  are  20  inches  tall, 
the  vases  showing  charming  decorations  and 
mountings  of  silver  or  brass.  Jugs  and  vases 
in  the  various  bronzes  are  converted  into 
lamps,  making  very  striking  and  novel  effects. 
All  brass  lamps  with  pierced  bowls  similar 
to  those  of  silver  are  greatly  admired.  They 
are,  indeed,  very  showy  and  handsome,  and 
as  they  are  dipped  in  a  solution  of  lacquer  to 
prevent  the  tarnishing  action  of  air  and  coal 
gas  upon  the  metal  they  are  very  easy  to 
keep  clean. 

Wrought  iron  is  just  now  a  favorite  material, 
the  soft,  velvety  surface  now  given  to  the 
metal  making  a  delightful  contrast  to  the 
gaily  colored  vases  and  bowels  used  with  it. 
Banquet,  piano  and  hanging  lamps  are  made 
of  these  combinations,  and  it  is  quite  won- 
derful to  notice  what  graceful  and  compli- 
cated twistings,  curvings,  spirals  and  inter- 
lacings  iron,  a  metal  synonymous  with 
strength  rather  than  beauty,  can  be  made  to 
take. 

Porcelain  and  china  lamps  have  a  beauty 
all  their  own,  especially  in  the  matter  of 
decorations,  some  of  the  Dresden  and  Ber- 
lin wares  showing  charming  relief  work  in 
naturally  tinted  flowers,  such  as  climbing 
roses,  jasmine,  wax  flowers,  passion  flowers 
and  others,  with  a  compliment  of  cupids, 
winged  cherubs  and  birds  enlivening  the 
designs.  These  are  delightful  bits  of 
quaintness  and  brightness  which  add  greatly 
to  the  cheery  aspect  of  a  room.  A  novel 
design  has  a  standard  formed  of  three  tri- 
angular cactus  leaves  brought  together  and 
bound,  their  upper  parts  flaring  to  form  a 
rest  for  the  bowl,  which  is  wreathed  with 
cactus  blossoms.  The  bowl  of  another  sim- 
ulates a  yellow  tulip,  and  in  another  design 
is  a  Bon  Silene  rose,  the  standard  being 
formed  of  twisted  stems  and  leaves. 

Lamps  of  cut  glass  are  elegant  beyond 
description,  the  deeply  cut  facets  throwing 
back  the  light  in  rainbow  hues  of  exquisite 
beauty.  They  are  in  various  styles.  Some 
of  the  handsomer  designs  show  six  or  eight 
sided  standards  terminatnig  at  both  ends 
in  faceted  balls,  with  richly  cut  bowls  and 
bases.  The  globes,  and  sometimes  chim- 
neys also,  are  cut  in  rich  designs  to  match 
the  general  style  of  the  lamp.  Many  of 
these  lamps  are  from  20  to  30  inches  high, 
and  are  perfect  marvels  of  the  glass-makers 
art.  The  chief  objection  to  them  is  their 
great  weight  and  frailty. 


EVERY  Reader  of  this  paper  is  a  buyer, 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  readers  want 
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IMITATION  IS  THE  SINCEREST  FORM 
OF  FLATTERY" 

THAT  THE  GEM  FREEZER  IS  RECOGNIZED  AS  THE  BEST  IS 
PROVEN  BY  THE  WAY  OUR  COMPETITORS  ARE  IMITATING  ITS  GOOD  QUALI- 
TIES, AND  USE  IT  A3  A  STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL 
THEIR  OWN  GOODS.       WE    LEAD— OTHERS  FCLLOW. 


WE  CLAIM  FOfl  THE  GEM  FREEZER  NOTHING  THAT  CANNOT  BE 
FULLY  PROVEN.  WE  ONLY  CLAIM  A  DOUBLE  ACTION  BECAUSE  IT  IS 
IMPOSSIBLE  TO  GET    MORE    THAN    TWO    MOTIONS    FROM    ANY  SYSTEM    OF 

GEARING  IN  USE  IN  ANY  FREEZER  AT  THE   PRESENT  TIME. 
DO  NOT  BE  IMPOSED  UPON  BY  THOSE  WHO  MAY  TRY  TO  SELL  YOU  OTHER 
FREEZERS    BY    TELLING    YOU    THAT  THEY  ARE    "  JUST  A8  GOOD  * '     OR 

"  JUST  THE  SAME  AS  THE  GEM." 
INSIST  ON   HAVING  THE     "  GEM,"   AND  IF  YOU   CANNOT    GET  IT   FROM 
YOUR  REGULAR    JOBBER,   WRITE  TO  US  AND    WE    WILL   TELL    YOU    WHERE 
YOU  CAN  GET  IT,  OH  QUOTE  YOU  PRICES  AND  DISCOUNTS. 


double  action. 
White  Cedar  pail. 
Gearing  Completely 

Covered 
self-adjusting  scraper. 
Cans  Full  Size. 
Use  Smallest 
Possible  Quantity 

OF  ICE. 

well  advertised. 

Thoroughly  wrapped 

for  protection  in 

Shipping. 


MANUFACTURED  BY 

AMERICAN   MACHINE  CO., 

lehigh  ave.  &  american  st., 

Philadelphia.        "m*» 


john  h.  graham  a  co. 

manufacturers'  agents' 

;  .3  chambers  Street, 

New  York. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 

•anibc 

n 


L;itr  Williamson  &  Lambe. 


-TOR 


54  &  56  Wellington  St,,  East. 
TORONTO. 


New  K\«hod  of  m&k'ms  Ue  Cream. 

♦  ?^w- WHEEL  DA5HER  •  CEDAR  TUB    ^^   * 
Freeze?  much  the  qulcKest  and  easiest,  also 

ixvaKes  most  ice  yearn.    • ■    ■ 

SHEWED  MRDW/IRE  CO.    pUFFAlo,  K.V. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uaiiib  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Straits  100  lb  ingots "  . .  23     24 

Strip   "     ....  26,    28 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes 86  50  $6  75 

IX  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.X.X.,         "  7  50     7  75 

I.XXX.,      "  8  50     8  75 

D.C.,  12}  X  17         5  00     .... 

D.X.,  usual  sizes 6  00     

D.X.X.        "  S  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  CO    5  25 

B.V.   Grade,  I.C.,  usual 

sizes   4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I  C.  20  X  28,  112  sheets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Refined      "  ■  •    2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ■     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Domestic  Bar 2  20    2  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "        0  10}  0  12 

Tank  Plates  2  25    2  50 

boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch     12c 

3-inch 17 


Boiler  Plate. 

linch $2  75 

5-16  "     '. 2  60 

|     "     and  thicker 2  50 

Sheet  Iron, 

1  to  20  gauge  3,    31 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      3},3i 

Canada  Plates. 

Blaina }  bright  3  20    3  25 

BoarsHead "  None 

Maple  Leaf  "  None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57}  p.c.  dis. 
Galvanized,  25  to  27}  p.c.  dis. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5},  6 

28      "  "        5|,6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  

26  gauge,  "         

28      " 

Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71    7} 

1        "  "       6      6} 

"  5-16  "  "       5}    6 

%       "  "       5}     5i 

7-16  "  "       5      5{ 

H       "  "       i\     4} 

%&c%  inch"      3}    3} 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00    0  00 

Baltimore  "        

English  B.S.  "         0  14}  0  15} 

Bolt  or  Bar. 
Cut  lengths,  round,  }  to  i  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


5},  6 
5|,6i 
5},  61 


Sheet. 
Ou tinned,  14   oz,   and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
"        35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <&  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun  "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  ssl    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05j  0  06 

Domestic     "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  07 

Part  casks 0  07    0  07J 

Lead. 

Imported  Pig,  per  lb 0  033  0  04 

Domestic  "       0  03}  0  04 

Bar,  1  pound 0  04J  0  05 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  19}  0  20 

Other  makes  "     0  17}  0  18} 

White  Lead. 
Pure,  Assoc,   guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5}  .. 

No.  1  Do "  0    5J 

No.  2  Do "  0    4} 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities     "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"  Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  Ot.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  15}  0  16} 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "       0  05 

do       pure   0  07 

Drop  Black  "       o  09 

Chrome  Yellows  "       0  12 

"        Greens  "       o  12 

Golden  Ochre  o  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,      per  gal 0  70 

Extra       "  "        l  00 

Brown  Japan  •'       o  70 

No.  1  Carriage  "        l  50 

Gold  Size  Japan  "        i  40 

Pure  Orange  Shellac    "        2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10}  0  1? 

Glue  (in  bbls) 

Common,  broken    0  10  0'.! 

French  medal   ...    0  12  0  13 

Cabinetmakers   0  17  0  18 

White 0  16  0  17 


HARDWARE. 
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A  in  in  unit  ion — Cartridges. 
Kim  Fire  Tistol,  dis.40  to  45  p.c.  Aiuer. 
Rim  Fire  Cartridges,  D0111.  50 and  10. 
Kim  Kre  Military,  net  list.  Ainer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Ainer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Auier.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
Eley's,  per  1,000 $0  25  *1  00 

Anvils. 

Per  lb 0  10 

Anvil  and   Vice  combined 
each 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 

Blind  Rollers. 

Annex     1  25  1  75 

Mascot    1  35  1  85 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p.c, 
from  factory  60  and  10  per  cent. 

Clainps. 

Judd's,  dis.  20  p.c. 
Stearns,  per  doz 


3  00  10  00 


Augers. 

Giluaour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole,  Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers', 


Awls. 

per  gross  . 


0  65 
0  65 
0  85 
3  60 
0  45 


Awl  Hafts. 

Patent  Peg,  per  gross 7  50 

"    Sewing,  "  ....    7  50 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Han  i. 

Brass.  60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro 4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  5  per  cent,  to  70 
per  cent.  dis. 

Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
o  12J   Stove,  dis.,  45  to  50  p.c. 

Elevator,  dis.,  35  to  40  p.  c. 
*  5u      Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 

Braces. 

Barber's 6  00     i   75 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per    doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brassdis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to  60  &  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and 

cent. 
Gen  Bronzed,  per  pair 0  40 


1  59 
1  25 
1  60 
7  30 
1  60 


9  00 
9  00 


5  per 
0  65 


Can  Openers. 


Acme,  per  gross 9  00  10  00 

3  75    4  50 


Sardine  Scissors,  per  doz 
Card. 

Horse,  per  doz 0  70    0  95       Each 

Carpet  Stretchers. 

American,  per  doz.. 1  00    1  50 

Bullards  "      6  50 

Carpet  Sweepers, 
per  doz 


Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  £  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W„  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33 J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Kasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33 J  p.c. 

Fluting  Machines. 

0  60     2  00 

Forks. 
Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  per  cent. 


4  75 


Hand,  per  doz   3  35 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent.    Crown  Jewel,  per  doz 

Grand  Rapids 
Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  — Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list   45,    47£    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47 J  to  50  percent. 


Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Bissell,      per  doz 22  50 

World  I         21  75 

Daisy,  "         24  00 

Star,  "         18  00 

....  29  00 
....   32  40 
Cartridges — See  Ammunition. 
Castors. 
Bed,   new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc.  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  i  io 

Queenston       "  i  io 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross   o  90  1  10 

White,  lump,  per  lb o  01J  0  011 

Red o  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

TFire  Gauges. 
Winn's,  Nos.  26  to  33,  each    1  65    2  40" 


Glass. 

Window. 
United  Inches— Box 


Size  Pei 

up  to  26       50  ft. 
inches     1.45-1.50 
26  to  40  in  1.55-1.60 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 


Star. 


Per 

100  ft. 


3.50-3.60 
3.80-3  90 
4.10-4.20 


Price. 
Double 
Diamond 
Per       Per 
50  ft.   100  ft. 
2.15 
2.35 

5.45 

6  25 

7.20 

7.80 

8.75 

10.95 

13,75 

16.25 

22.00 


Pilkington. 
Ordinary 
1st  break  $3  65 


2nd 
3rd 
4th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 

5  90 

6  50 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break 4  30 


2nd 
3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Glue  Pots. 


Tinned,    each    0  30    0  90 

Enamelled"     0  65    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Mavdole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27 J  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

.  Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross  3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz  ..... 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pail- 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent. 
Light  T  and  strap,  dis  624  to  65  per 

Heavy,  per  lb 05    0  05i 

Screw  and  Strap,  per  lb  . .     0  03}  0  04J 
„  _  Per  doz.  sets, 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

Shepherd's 1  00    150 

Per  doz.  pairs. 
sP«ng    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 
cent. 

Planter's  per  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50  1  10 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can. 
dis.  17J,  20  p.c. 


HEADQUARTERS  FOR 


General  Shelf  and  Builders   Hardware,  Cutlery,  Silverware,  etc.    Glass,  all 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.    Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 
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Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Slioes, 

Per  keg 3  60    3  75 

let*  l*icks. 

Star,  per  doz 3  00    3  25 

Kt't.tlt-'s 
Brass  spun             per  lb  ..     0  26    0  30 
Copper,                         "       ..    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.  c. 
Bronze,  Berlin,  per  doz  . .     2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "        ....     8  75  10  00 

Shutter,  porcelain,  P.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanised,  "  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         ''  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paatock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitse,  "         3  85    5  00 

Caulking.each 160    2.00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  G  utter. 
Enterprise,  dis.  per  cent        20       25 
Canadian,  37J  to  40  per  cent. 

Dixon's,      each  160    2  0U 

Woodruff's    "      1  10    1  ™ 

Hb.1b'«i  "       105    150 

Hume?  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut.  3   in.   and   upwards, 

per  keg  base,  price  2  55    i  t>o 

Brads  &  Moulding  Nails,  70  to  70  and 

5  per  cent. 
Wire  Nails,  70  to  70  and  5  per  cent. 

Nail  Pullers. 
German  &  American....     1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

Iron       *  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety       "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    '      ......     ....    0  ^> 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz ly  •* 

Zinc  and  Tin,  dis.   50,  50  and  10. 
Copper,  per^doz... ........     126    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 1  00    4  86 

Carpenter 2  25    3  60 

Picks. 

perdoz  600    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood,  bench,  Canadian  dis.  50.   per 

cent.,  American  dis.  45  per  cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)33Jto35 

per  cent. 
Miscellaneous,  dis.  10  to  12J  per  cent. 
Bailey'sVictor,  dis.  10  to  12J  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'       "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Bam  Door,     per  foot —         3         3A 
Sliding  Door,         "      ....         3t       3| 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33£  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 

Rope. 
Sisal,       per  lb  10J  111  smaller  than 
Manilla,      "       14 J  15/7-16,  Jc.  extra. 

Cotton,  " 22       25 

Russia  Deep  Sea,  per  lb..        15       16 
Jute    "     ...        09J      10 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37J,  40  per 
cent. 

Kempsbell's  dis.    40,   62J  per  cent. 
Canadian,  dis.   45,  50  p.  o. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

rlausaije  Staffers. 

Each 100    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Ditston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  sent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis. 40 p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 


Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,   per  doz   65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      K.H.      "      72£       " 
"      F.  H.  Brass  75 
■'      R.  H.      "      70 
Diamond   Point    wood    screw   nails, 

bright,  dis.  77£  and  20  per  cent. 
Bench,  wood,  per  doz  —     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes  . 

Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33i  to  35  p.  c 

Shears. 
B.  &  W.,  ia panned,  dis.  75  per  cent, 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Me.allic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       ••.■•••••    2  o? 

Tower  or  Mansard  Galvanized  .     b  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Fainted  Tile 7  00 

Eastlake  Painted  Siding   3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  ... ...    3  25 

Painted  Crimped,  Siding  or  Ceil.    3  00 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37J  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim, 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

1  and  i  gross  boxes  per 

gross  net  cash I2  °0 

Soldering  Irons. 

Perlb °32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180 

Iron,  American  135 

Spoons  and  Forks. 
TeaSpoons per  gross    7  50 


1  15 

1  35 

2  30 

1  80 

2  00 

3  00 


2  45 
2  25 

5  50 
5  00 


5  00 
2  35 


Dessert 

Table       "     

Dessert  Forks.. 
Medium     " 
Table 


21  00 
30  00 
24  00 
27  00 
36  00 


30  00 


Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52J  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5J 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  42ipc 
Upholsterers"  dis.  42J  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles-. 
Asbestos,  filled,  per  doz.,  dis  25  off 
Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12J  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57  J 
to  62J  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12J  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 

"         cotton,  perlb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute       "      

Vises. 

Hand,  perdoz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13J 

Pipe,  each  5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00  8  50 

Well  Wheels. 

Anier.,perdoz.  8,10  &  12  in.     3  38    6  00 

Wire. 
Market,  bright,  annealed,  annealed 

and  oiled,  galvanized,  coppered. 
5  to  74  per  cent.  dis.  off  list,  adding 

10c.  for  freight  from   Hamilton  or 

Toronto. 
7J  per  cent.  dis.  off  list  from  Montreal 

Terms  4  mos.  or  3  per  cent.,  30  days. 

Market,  tinned  per  lb  0  04A  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07J 

Malin's  Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04}  0  05 

Ditto  Glidden  2  point  0  044  0  05 

Galv.  Stei  1,  plain  twist  . .    0  04}  0  05 
Galvanized    Barb,   "Ly- 
man,"  2  to  4  points 0  04}  0  05 

Staples  0  04J 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's  Gen'ne,  dis.32J  p.  c. 
Diamond,  dis.  33^,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

"         S.,  per  doz 5  80    7  50 

G.  &  K.  's  Pipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  per  doz 125    2  00 

Skates. 
Skeleton,  dis.  10  p.c. 
Whelpley's  Pat.  Club,  Ladies', 

Brass  Tops,  7J  to  9J  in 1  75 

Whelpley's    Pat.    Club,    Gentle- 
men's, Brass  tops,  9J  to  12  in...    1  90 
"  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10 p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  . .    4  00 
Full-Patent,  "Achieved" action, 
with  1  ew  patent  blades  4  50 
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HARDWARE 


incinnatibellFoundryGo 


SUCCESSORS  IN  BLYMYER*8ELLS  TO  THE 

BLYMYER  MANUFACTURING  CO 

-CATALOGUE  WITH  2200  TESTIMONIALS 


lELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 

SHOULD  SEND  25C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED    IN 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTUREBS    OP 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 


76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 


TRADE  MARK  FOR 
KN  IVES,  FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM,    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Obtained  in  Canada,  United  States,  Great  Britain  and 
all  Foreign  Countries. 


PATENTS 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHAUGH   &   CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 


IM.B  .—  Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  overy  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  its 

MONTREAL. 


COPPERINE. 

William  Hamilton,)  Water  Works  Dep't. 
Superintendent.       j    Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir,— I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


JengraviisTgI 

:     -.FOR   flHL   . 

j:  Illustrative 

j    •         >^ND        • 

'Advertising, 

.^purposes 


J.L.JONES, 
WOOD  ENGRAVER, 

8£,I0&I2,KINGSTEAST, 

T0R0NT0.CANADA- 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L  D„ 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 

^RAVELLING  MEN 
1      WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


HARDWARE. 


No  More  Broken  Handles. 
All  Heavy  Nickel  Plated. 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers:  MONTREAL. 


SHOWING  A  FULL  SET  OF  IRONS. 
THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
hot  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


DOMINION  WIRE 

MANUFACTURING  CO'Y, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


MONTREAL. 


FENCING. 

Staples  and  Fencing  Tools. 


I  oronto  Plate  Qlass  Importing  0°- 

Highest  Award.  Toronto. '87  GLASS        IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 


t..»TAEE£»B&™.-  }  55  Victoria  Street,    -  -  -  Toronto,  Ont. 


MAR  21.,    91 


2.00^  Year. 

I  O  Cents  a  Copy 


METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


RICE,  LEWIS  &  SON,  Wed, 


Arthur  B.  Lee, 

President. 

— o — 

Importers  of 

BAR  IRON, 

STEEL, 

Shelf  and  Heavy 


P 

Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KINC  ST.  EAST, 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 


E.  P.  WARE 


ings. 


-o — 


TORONTO. 


Send  for  Catalogue. 


SHIPWAY  MFC  CO, 


70-76  Victoria  St., 

Toronto. 


SPOONS, FORKS  ETC'STAMPED 


ARE  GENUINE„ROGERS"GOODS. 


Bond  or  Free 

Warehouse  Eeceipts  Issued, 

Negotiable  anywhere. 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 

eow 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A   YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.   Francois  Xavier  Street 


Vcl.  3. 


TORONTO,   MARCH   21,   1891 


No.    12 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

CANADIAN  PRICES  OF  THE  U.  S. 
PARIS  GREEN  TRUST. 

The  Paris  green  trust  of  the  United  States, 
after  suppressing  all  competition  in  its  own 
country,  now  turns  its  attention  to  Canada. 
A  short  time  ago  it  furnished  Canadian  cus- 
toms officials  on  the  international  frontier 
with  a  price  list  to  be  used  as  the  basis  of 
calculation  for  duty  on  all  Paris  green  sent 
into  this  country.  According  to  the  quota- 
tions in  this  list  staple  stock  sells  at  nc.  per 
lb.  The  price  list  in  question  is  for  the  Can- 
adian trade  only,  the  United  States  market 
being  kept,  up  to  the  15th  of  April,  without 
quotations.  In  the  meantime  orders  will  be 
taken  from  the  United  States  trade,  will  be 
filled  now,  and  the  price  will  be  adjusted 
after  that  date.  The  United  States  trade 
might  as  well  buy  thus  blindly  as  not,  for  the 
trust  is  in  a  very  strong  position,  and  prices 
made  after  trade  will  not  be  more  arbi- 
trary than  those  made  before  it.  Also,  the 
trade  is  now  pretty  fully  stocked,  orders  for 
the  present  and  coming  season's  business 
having  been  taken  last  fall.  The  intention 
of  the  trust  is  plainly  to  make  this  country  a 
sacrifice  market  until  the  production  of  Pans 
green  is  crushed  out  as  a  Canadian  industry, 
when,  of  course,  prices  will  be  put  up.  This 
is  obvious  from  the  fact  that  the  trust  will 
make  quotations  only  for  the  Canadian 
trade. 

This  very  procedure,  of  bringing  prices 
down  to  the  verge  of  cost,  was  resorted  to  by 
the  trust  last  year  in  its  own  country,  for  the 
purpose  of  extinguishing  several  manufac- 
turers who  had  started  in  opposition  to  it. 
T  hese  manufacturers  had  their  eyes  open  to 


the  fact  that  the  trust  was  a  very  powerful 
concern,  but  felt  that  their  own  comparative 
smallness  would  be  insufficient  to  lead  the 
trust  to  break  prices.  Their  belief  was,  that 
their  opposition  would  be  bought  off  rather 
than  famished,  and  some  no  doubt  started 
with  no  other  speculation  in  view  than  that 
of  selling  out  to  the  trust.  The  latter,  how- 
ever, disappointed  them,  and  commenced 
an  onslaught  upon  them  by  playing  havoc 
with  prices.  The  prices  in  the  United 
States  were  last  year  too  low  for  money  to 
be  made,  but  they  sufficed  to  put  the  new- 
comers out  of  the  field  and  to  leave  the 
trust  triumphant. 

So  far  as  the  United  States  is  concerned 
the  trust  now  upholds  prices,  having  no 
longer  any  motive  to  keep  them  depressed. 
But  it  now  aims  to  annex  the  Canadian 
trade,  and  so  far  as  the  trade  of  this  coun- 
try is  concerned,  it  resorts  to  the  same 
method.  Three  years  ago  when  the  trust 
was  undisputed  master  of  the  situation  in 
the  United  States  the  price  was  16c.  The 
cost  of  production  is,  upon  a  consideration 
of  all  the  elements  involved,  the  same  now 
as  it  was  then.  The  cost  of  one  ingredi- 
ent, arsenic,  is  higher  now  than  it  was 
then.  The  market  price  here  is  16c.  What 
it  is  in  the  United  States  the  trust  will  not 
say  till  after  the  15th  of  April,  its  evident  de- 
sign being  to  keep  our  Customs  officials 
from  having  any  other  authority  than  the 
list  provided,  upon  which  to  calculate  the  duty 
on  shipments. 

It  is  gratifying  to  know  that  the  scheme, 
so  far  as  the  customs  officers  is  concerned, 
has  miscarried.  They  refuse  to  take  any 
basis  of  valuation  other  than  that  of  the  home 
market.  Consequently  there  will  be  no 
evasion  of  duty  incidental  to  the  working  out 
of  this  design.  And  it  is  well  that  our  cus- 
toms department  can  not  be  made  an  agency 
for  the  subjugation   of  a  native  industry  by 


an  outside  concern  that  aspires  to  be  imper- 
ial in  its  sway.  Reprisals  on  the  part  of  our 
manufacturers  are  made  impossible  by  the 
high  duty  (25  pet  cent.)  levied  by  the  United 
States  government.     Our  government  on  the 

other  hand  levy  a  comparatively    light  duty 

> 
viz.,  10  per  cent. 


SMALL  FIRMS. 


That  small  firms  have  a  hard  fight  of  it  is 
a  proverb,  and  it  quite  often  happens  that  a 
really  deserving  firm  goes  to  the  wall,  rather 
through  force  of  circumstances  than  any 
fault  of  its  own.  Speaking  generally,  how- 
ever, there  can  be  no  doubt  that  there  are 
too  many  weak  firms  for  the  business  there 
is  to  do,  and  overcrowding  brings  its  own 
result  and  the  weakest  go  under.  There  are 
quite  a  number  of  these  small  wholesale 
firms  in  Montreal,  especially  those  who  cater 
to  the  trade  of  the  French  Canadian  coun- 
try, and  when  one  of  them  gets  into  difficul- 
ties, in  the  face  of  competition  from  strong 
firms,  no  one  expresses  any  surprise.  It  is 
true,  that  at  one  time,  there  was  quite  a  nice 
little  business  to  be  done  in  bar  iron  and 
blacksmiths'  supplies  generally,  but  in  these 
days  of  machine  made  horseshoes,  horse 
nails,  etc.,  etc.,  ad  lebitum,  the  scope  for  it 
has  been  materially  reduced,  especially  as 
the  increased  means  of  communication  en- 
able the  country  dealer  to  do  business  in  a 
different  way  than  formerly. 

In  this  connection  there  is  one  firm  in 
difficulties  just  at  present  who  all  in  the 
trade  agree  deserve  better  success.  This 
firm  is  Piche,  Tisdale  &  Painchaud,  who 
have  been  established  for  some  seven  years 
or  so,  and  did  a  very  conservative  business, 
all  the  members  of  the  firm  being  earnest 
and  hard  working,  but  our  remarks  re  small 
houses  apply  to  their  case,  and  under  the 
stress  of  circumstances  they  have  been  com- 
pelled to  put  up   the   flag  of  distress.     It  is 


HARDWARE. 


understood  that  they  have  made  an  offer  of 
40c.  on  the  dollar,  and  their  liabilities  amount 
to  only  $23,000,  of  which  the  Pillow-Hcrsey 
Manufacturing  Co.,  with  the  sum  of  $2,900, 
is  said  to  be  the  largest  creditor.  This 
in  itself  is  sufficient  evidence  of  the  extent  of 
their  business.  Among  the  other  creditors 
are  A.  C.  Leslie,  Frothingham  &  Workman, 
Benney  MacPherson,  B.  &  S.  H.  Thompson, 
Abbott  &  Co.,  and  the  Montreal  Rolling 
Mills, the  above-mentioned  sum  being  pretty 
equally  divided  amongst  them.  The  firm 
have  also  some  $46,000  worth  of  paper  with 
their  bankers,  the  bulk  of  which  is  consid- 
ered all  right,  but  a  considerable  portion  of 
it  is  looked  upon  as  doubtful.  The  creditors 
held  a  meeting  on  Wednesday  afternoon  in 
the  offices  of  the  Montreal  Rolling  Mills  at 
Montreal,  but  nothing  was  decided  on  be- 
yond the  appointment  of  Mr.  Stevenson 
auditor  to  examine  their  books.  It  is  a  moot 
question  whether  they  will  be  tided  over  or 
not,  but  the  impression  prevails  with  some 
that  they  will  not,  as  another  firm  of  the 
same  class  which  got  into  difficulties  last 
year  were  wound  up. 

A  CULPABLE  SETTLEMENT. 

A  short  time  ago  a  firm  of  general  mer- 
chants in  an  up  country  town  in  this  pro- 
vince were  burnt  out.  The  insurance  money 
was  paid  over  in  due  course,  part  of  it  was 
used  in  settlement  of  a  bank  account,  and 
the  remainder — above  $6,000— was  deposited 
in  the  bank.  One  of  the  partners  then  came 
to  this  city  and  met  the  firm's  creditors.  In 
the  proposal  he  made  to  the  latter  it  is  clear 
that  he  recognized  the  great  advantage  of 
his  position,  and  that  he  was  not  hindered 
by  scruples  from  making  the  best  of  it.  He 
stated  that  his  firm  had  the  cash  aforesaid — 
namely,  above  $6,000 — and  that  their  only 
other  assets  were  their  book  accounts.  The 
book  accounts,  he  said,  amounted  to  almost 
nothing,  and  might  be  neglected  in  any 
calculation  of  the  value  of  the  estate. 
The  other  resource,  the  cash,  he  evidently 
felt  himself  under  legal  compulsion  to  sur- 
render only  when  his  creditors  could  lay 
hands  upon  it,  and  since  they  did  not  know 
where  it  was,  he  regarded  the  position  as 
favorable  to  dictate  terms  of  settlement  from. 
He  therefore  offered  to  surrender  half  the 
money  if  the  creditors  would  give  the  firm  a 
discharge  on  that  sole  condition.  The 
creditors  appear  to  have  temporized,  how- 
ever. A  lawyer  was  quietly  sent  up  to  pay  a 
sudden  visit  to  the  other  partner,  who  seems 
to  have  been  a  less  artful  man.  From  him 
the  lawyer  managed  to  extract  the  informa- 
tion that  the  money  was  in  a  certain  bank. 
It  was  immediately  attached.  Now  the 
creditors  had  the  advantage,  and  they  should 
have  used  it  to  drive  from  trade  a  man  of  so 
manifestlydishonest  principles  as  the  partner 
whose  overtures  for  a  settlement  we  have 
described.     But  they  did  not  do  so. 

They  saw  some  immediate  advantage  in 
an  alternative  course.  It  was  to  accept  an 
offer  of  50c.  in  the  dollar  and  give  the  firm 


a  discharge.  If  they  wound  up  the  estate 
they  foresaw  that  the  net  proceeds  would 
pay  only  40c.  in  the  dollar.  The  firm  would 
not  assign,  and  the  sheriff's  and  other  ex- 
penses could  be  saved  by  taking  the  prof- 
fered 50c.  in  the  dollar,  and  leaving  the 
members  of  the  firm  free  to  re-enter  trade. 
And  the  creditors  did  this  thing  for  10c.  in 
the  dollar.  They  left  these  men  acquitted 
of  the  obligation  to  pay  half  their  just 
debts,  eligible  to  resume  business  against  any 
upright  customer  of  the  same  creditors,  just 
because  ioe.  more  in  the  dollar  could  be  got 
by  so  conniving  at  fraud  of  which  the  merci- 
ful creditors  were  themselves  the  intended 
victims.  The  firm  would  not  assign  ;  they 
misrepresented  the  book  debts  in  the  parley 
they  had  with  the  creditors,  for  those  debts 
were  nearly  $4,000  ;  they  endeavored  to 
force  the  creditors  to  the  acceptance  of  terms 
of  settlement  not  determined  by  the  amount 
of  the  assets,  but  by  the  advantage  of  the 
debtors'  position.  If  they  had  had  the  goods 
and  had  put  them  out  of  the  way,  instead  of 
doing  the  same  thing  with  a  partial  equi- 
valent in  money,  their  act  would  have  been 
considered  criminal,  and  surely  would  at  least 
have  been  enough  to  disqualify  them  from  re- 
suming business  with  the  sanction  of  their 
creditors 

But  the  creditors  in  this  transaction  showed 
themselves  to  be  lacking  in  concern  for  the 
real  welfare  of  trade.  For  10c.  in  the  dol- 
lar they  yielded  more  to  the  pressure  of  dis- 
honesty than  they  would  probably  have  done 
to  the  persuasion  of  an  upright  man  who 
would  have  the  candor  to  put  himself 
wholly  in  their  hands  in  a  similar  case.  If 
an  honest  surrender  will  not  more  avail  to 
get  a  man  a  discharge  than  will  an  attempt 
to  overreach  his  creditors,  the  latter  course 
may  come  to  be  the  more  generally  pre- 
ferred one.  The  wholesalers  who  yield  to 
it  will  be  to  blame  if  it  does.  If  men  fail  in 
business  their  integrity  should,  where  possi- 
ble, be  their  salvation,  their  dishonest  intent 
should  be  their  undoing. 


AMERICANS  SELLING  LEAD  HERE. 

It  is  now  about  ten  years  since  the  Ameri- 
can dry  lead  producers  have  been  exporters 
to  this  market.  Since  then  our  manufactur- 
ers have  obtained  their  supplies  from  Great 
Britain.  During  the  past  couple  of  weeks  the 
usual  order  of  trade  has  been  reversed,  and 
American  lead  has  been  placed  with  our 
manufacturers  instead  of  the  British  pro- 
duct. Whether  the  displacement  will  be 
permanent  or  not  remains  to  be  seen.  It 
may  be  only  temporary.  Prices  on  the 
American  markets  are  not  any  lower,  but 
there  is  surplus  for  which  the  Trust  has  to 
find  buyers.  The  most  convenient  outlet  is 
Canada  and  it  is  generally  believed  that  it  is 
their  intention  to  supply  us  in  future  at  fig- 
ures just  low  enough  to  prevent  British  com 
petition. 

Great  Britain  will  have  to  pay  greater  at- 
tention to  this  market  if  she  would  hold  it. 
Not  only  are  the  Americans  underselling  her 
in  lead,  but  also  in  pig  iron.  Representa- 
tives of  British  firms  have  been  through 
Ontario  lately,  and  with  few  exceptions  they 
have  not  booked  a  single  order.  Although 
their  prices  are  low,  American  pig  iron  men 
can  go  lower. 


ASSOCIATIONS  AND  GUILDS. 

Mr.  Charles  S.  Smith,  the  President  of  the 
New  York  Chamber  of  Commerce,  who,  re- 
sponded to  "  The  Commerce  of  New  York," 
at  a  dinner  recently,  said  : — 

"Gentlemen,  we  may,  without  a  charge  of 
egotism,  magnify  the  mercantile  profession. 
Commerce  is,  with  the  exception  of  agricul- 
ture, the  oldest  of  all  professions  ;  it  is  older 
than  any  patent  of  nobility,  older  than  writ- 
ten history.  It  began  almost  as  early  as  any- 
thing human  began.  The  late  Professor 
Hitchcock  said  that  '  commerce,  through  all 
the  ages,  had  led  to  the  historic  march  of 
civilization  since  mediaeval  times.'  The  mer- 
chant has  been  the  founder  and  the  patron 
of  the  university  and  library,  the  hospital, 
the  museum,  and  the  schools  of  medicine 
and  art.  The  ancient  and  historic  trade 
guilds  in  the  remote  past  gave  a  powerful 
impulse  to  commercial  and  industrial  organ- 
ization, to  which  your  toast  refers.  A  rapid 
glance  at  their  history  will  not  be  without 
interest  in  a  company  of  merchants. 

"  An  English  historical  writer  describes 
these  ancient  guilds  as  voluntary  associations 
of  those  living  near  together,  for  a  common 
purpose,  paying  contributions,  helping  one 
another  in  sickness  and  poverty,  and  united 
for  the  pursuit  of  a  special  object.  All 
writers  agree  that  a  marked  feature,  in  all 
times  and  countries,  was  their  custom  of 
'  feasting  together  periodically.'  They  chose 
their  own  masters  and  officers,  and  made 
rules  for  self-government.  They  were  demo- 
cratic in  their  organizations.  In  some  cases 
they  provided  their  members  with  retiring 
pensions  and  paid  their  travelling  expenses. 
There  is  an  historical  record  of  these  associ- 
ations among  the  Greeks  in  the  second  and 
third  centuries  before  Christ,  in  which  we 
find  rules  that  a  member  who  did  not  pay  his 
fine  was  excluded  unless  excused  by  poverty 
and  sickness,  and  that  women  were  admitted 
as  members  and  attended  the  meetings.  As 
early  as  the  fourteenth  century  in  England 
the  trade  and  merchant  guilds  attracted 
great  attention  on  account  of  their  wealth 
and  influence.  Wyckliffe  complained  of  some 
of  their  abuses,  and  in  1389  returns  were 
made  of  their  doings  in  Chancery;  what  was 
known  as  guild  law  was  often  adopted  as  the 
law  of  the  town. 

"Now,  in  closing,  gentlemen,  may  I  refer 
for  one  moment  to  the  obligation  New  York 
is  under  to  the  merchants  for  the  liberal  en: 
dowment  which  is  constantly  increasing  her 
hospitals,  libraries,  museums,  colleges  of 
medicine,  schools  of  art,  and  her  hundreds 
of  charities.  The  Astors,  Vanderbilts,  Mar- 
quands,  Carnegies  and  many  others  are 
showing  that  they  know  how  to  execute  the 
trust  of  great  wealth.  Let  me  quote  the 
words  of  Addison  concerning  merchants, 
which  certainly  must  be  conceded  to  be  of 
high  authority  :  "  There  are  no  more  useful 
members  of  a  commonwealth  than  mer- 
chants ;  they  knit  mankind  together  in  a 
mutual  intercourse  of  good  works  ;  they  dis- 
tribute the  gifts  of  nature,  find  work  for  the 
poor,  add  wealth  to  the  rich,  and  magnifi- 
cence to  the  great." 
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Men  of  the  Times. 

E.  B.  EDDY. 

"Serve  yourself,  would  you  be  well  served,  is 
an  excellent  adage."— MILES  STANDISH. 

Are  there  any  of  our  readers  to  whom  this 
name  is  unfamiliar  ?  Is  there  anyone  in 
Canada  of  the  age  of  ten  years  and  upwards 
who  has  not  heard  of  E.  B.  Eddy  of  Hull, 
the  great  matchmaker,  the  owner  of  the 
mammoth  woodenware  factories,  the  king  of 
the  lumber  trade  of  the  Ottawa  ?  As  well 
might  we  ask,  is  there  any  one  in  this  country 
a  stranger  to  the  use  of  matches  ? 

Mr.  E.  B.  Eddy  was  born  in  Bristol,  Vt., 
in  1827, and  comes  of  the  historic  Mayflower 
stock,  being  a  direct  descendant  of  that 
doughty  warrior  but  luckless  wooer,  Miles 
Standish.  His  wife,  jto  whom  he 
was  married  in  1846,  is  a  native 
of  the  same  town,  and  is  the  grand- 
daughter on  her  father's  side,  of 
John  Arnold  of  Frankfort-on-the- 
Main,  Germany.  Mr.  Eddy  came 
to  Canada  and  settled  in  Hull  with 
his  wife  and  family,  in  '851.  He 
began  making  matches  there  in  a 
small  way  in  1854,  and  from  that 
modest  beginning  have  arisen  the 
immense  factories,  mills,  store- 
houses, offices,  lumber  yards,  etc., 
etc.,  that  cover  scores  and  scores 
of  acres,  comprising  nearly  the 
whole  water  front  and  water  power 
on  the  north  side  of  the  Chaudiere 
Falls,  from  a  little  below  the  C.  P. 
R.  bridge  down  the  river  to  op- 
posite Nepean  Point.  In  1856  he 
added  the  manufacture  of  pails, 
tubs,  washboards,  etc.,  to  his  then 
growing  business.  Ini858hewent 
into  lumber,  bought  large  tracts  of 
timber  lands,  put  up  huge  saw 
mills,  planing  mills,  sash  and 
door  factory  and  box  factory. 

In  '73,  '74  and  '75  when  com- 
mercial disaster  wrecked  so  many 
strong  houses,  he  did  not  escape 
injury,  the  whole  lumbering  industry  being 
utterly  prostrated.  As  times  improved  again 
his  business  increased,  so  that  when  in  the 
fall  of'82  a  terrible  fire  totally  destroyed  some 
$250,000  worth  of  his  mills,  factories  and 
plants,  it  still  left  him  with  two  saw  mills 
and  not  less  than  $  1 50,000  worth  of  factories, 
plant  and  supplies  to  go  on  with  and  hold  his 
trade  together  till  he  could  retrieve.  As  an 
illustration  of  his  coolness,  courage  and 
promptness  to  meet  an  emergency,  we  give 
the  following— one  of  a  hundred  similar 
characteristic  anecdotes  of  him  that  could 
be  told  by  many  of  his  intimate  friends. 
The  night  the  mills  were  burned,  Mr.  Eddy 
was  in  Quebec,  and  was  awakened  to  receive 
a  telegram  from  his  office  at  Hull,  to  say 
that  all  his  mills  and  factories  on  the  west 
side  of  Bridge  street  were  on  fire,  others  en- 
dangered, and  asking  what  should  be  done, 


and  when  he  should  return.  Without  a 
moment's  delay  he  telegraphed  back  :  "  Put 
out  the  fire,  clear  up  debris,  prepare  to  build. 
I'll  be  home  to-morrow."  Thirty  years'  work 
swept  away  in  one  nieht  would  have  dis- 
heartened most  men,  but  with  Mr.  Eddy  the 
disaster  was  hardly  allowed  to  interrupt  bus- 
iness. There  was  practically  no  stoppage  of 
his  business,  certainly  there  was  no  damper 
on  his  pluck  and  energy.  Rebuilding  began 
before  the  burnt  works  were  cold.  All  calls 
for  goods  were  supplied,  and  in  less  than  six 
months  two  enormous  new  stone  saw  mills, 
a  large  stone  box  factory,  stone  pail  and  tub 
factory,  stone  planing  mill,  sash,  door  and 
blind  factory,  magnificent  stone  offices  and 
spacious  stone  warehouses,  machine  and 
blacksmith  shops,  etc.,  etc.,  sto^d  in  place  of 
the    former   wooden    buildings.     Tramways 
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were  laid,  two  locomotives  were  bought,  and 
in  May  '83,  the  whole  industry  was  in  full 
blast  again,  sawing  70,000,000  feet  of  lumber 
per  season,  chopping  700,000  to  800,000  logs 
each  winter,  using  15,000,000  feet  of  lumber 
per  year  in  the  box  factory,  making  over 
10,000,000  feet  of  lumber  yearly  into  doors, 
sash  and  flooring,  turning  out  100  dozen 
pails  and  tubs  and  2,000  gross  (8,000  wooden 
boxes  or  288,000  small  paper  boxes)  of 
matches  per  day — the  whole  giving  employ- 
ment to  some  4,000  to  4,500  men,  women  and 
children,  with  a  pay  sheet  that  often  amount- 
ed to  $60,000  per  month,  and  which  gave 
food  and  raiment  to  chiefly  French  Cana- 
dian families,  from  Gaspe  to  Lake  Temis- 
camingue. 

In  }86  these  vast  businesses  and  varied  in- 
dustries were  consolidated  under  a  charter 
of  the  Dominion  Parliament,  and  in  '87,  Mr. 


Eddy  became  and  remains  the  president  and 
managing  director  of  the  E.  B.  Eddy  Co.   In 
'87    the  indurated    fibre    ware    factory    was 
added.      This  was     followed  in  '88    by   the 
erection  of  the    wood    pulp  mill.     In  March 
'89  the  first  stone   was  laid  by  Mr.  Eddy  for 
the  erection   of  what   is  already   one  of  the 
most  important  of  all  his  works,  viz.,  the  vast 
plant  for  making  sulphite   fibre  (a  substitute 
for  linen  in  paper  making).     In  December  of 
the  same  year  this  mill  was  completed,  and 
has  been  since  turning  out   fibre  to  its  full 
capacity.     When  it   is  considered   that  the 
buildings,  machinery,  plant,  etc.,  for  this  ven- 
ture cost  close  to  if  not  quite  or  over  $2  50,000, 
our  readers  will  see  what   decision,   energy, 
nerve  and  brain  work  it  took  to  do  so  much, 
to   do   it  so   well,  and  in  so  short  a  time, 
questions  asked,   "  How   can  Mr. 
Eddy  create  and  manage  all  these 
works  ?     How  does  he  find  a  mar- 
ket for  all  the  goods  his  factories 
turn  out  day  by  day,  year  by  year  ? 
How  has  he  became  so  success- 
ful ?"     Those  who  know  him  per- 
sonally don't  ask  these  questions. 
To    those    who    have    not    this 
pleasure— we    may    say  this   pri- 
vilege—the   answer    is :      Added 
to   his   natural  and  his  cultivated 
gifts    of    energy,    courage,    confi- 
dence, shrewdness,  wit  and  gen- 
eralship,     and     his     well-known 
promptness    and    uprightness   in 
businesses  an  extraordinarily  pow- 
erful  influence   of  personal  mag- 
netism  that   inspires   with   confi- 
dence and  imbues  with  his  hopes 
and  his  ideas   all  with   whom  he 
comes  in  contact,    whether  buyer 
or  seller,   friend,  associate  or  em- 
ployee; all  feel  that   whatever  he 
takes  hold  of  goes,  goes   straight, 
goes  quick,  no  halt,   no  deviation, 
no  waver.  While  his  "  blood  more 
stirs  to  rouse  the  lion  than  to  start 
the  hare,"  and  while  he  likes  large 
transactions  and  gigantic  schemes 
and  ventures,  still  he  has  a  keen 
eye  for  and  a  clear  conception  of  the  neces- 
sity for  carefulness  of  details.     His  faculty 
for  making  new  and  retaining  old  business 
friends  is  very  marked,  and  having  secured 
a  customer  he  seldom  afterwards  loses  him. 
He  attracts  and  keeps  clever  and  useful  men 
about  him.     Numbers  of  his  employees  have 
been    in   his    service   ten,   fifteen,    twenty, 
twenty-five  and  thirty  years.     His  factories, 
workshops,  and   premises  at  Hull  are  mod- 
els of  solidity,  utility,  neatness  and  comfort. 
Ottawa  was  Bytown,  Hull  had  about  thirty 
small  buildings  when  Mr.  Eddy  settled  there. 
To  no  other  one  man   is  so  much  of  the  de- 
velopment of  the   Ottawa  Valley  and  of  the 
increase  of  business, of  population,  of  wealth, 
and  of  industry  in  Hull  due  as  to  him.   Long 
may  he  live  and  prosper.     His  place  in  busi- 
ness and   manufacturing   circles  in   Canada 
would  be  hard  to  fill. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE. 


37     Front    Street    AATest, 


Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 

Lath  Yarn,  Packing,  &c. 


MINING  SCHOOLS. 

Coming  from  a  district  which  has  already 
produced  almost  a. fabulous  wealth  in  min- 
erals, Mr.  Conmee,  of  West  Algoma,  natur- 
ally takes  the  deepest  interest  in  all  that  con- 
cerns the  mining  development  of  the  Pro- 
vince. Mr.  Conmee  accompanied  the  Sud- 
bury delegation  and  gave  to  the  best  of  their 
contentions  valuable  and  timely  support.  A 
pamphlet  issued  by  Mr.  Conmee  and  circu- 
lated among  the  members  of  the  House, 
dealing  with  the  question  of  promoting  min- 
ing development,  is  attracting  general  atten- 
tion. In  this  pamphlet  Mr.  Conmee  advo- 
cates the  establishment  of  a  Department  of 
Mines  with  a  responsible  Minister  at  its 
head.  He  also  presents  in  a  strong  light  the 
advantage  of  local  schools  of  mines,  and 
showing  the  remarkable  success  which  has 
been  attained  in  New  Zealand  through  this 
energetic  policy.  In  his  pamphlet  Mr.  Con- 
mee reminds  the  people  of  a  fact  too  often 
forgotten — that  each  mineral  range  carries 
its  own  local  conditions  so  that  education 
to  be  of  real  value  must  not  be  confined  to 
theory,but  must  include  a  practical  training  of 
the  hand  and  eye  so  as  to  enable  the  pupil  to 
produce  actual  results.  As  Mr.  Conmee 
tersely  puts  it,  "it  is  as  necessary  to  train 
the  mining  student  in  the  vicinity  of  the 
mines  as  it  is  to  train  the  medical  student  in 
the  vicinity  of  large  hospitals  or  the  law  stu- 
dent in  the  atmosphere  of  the  courts."  With 
a  view  to  promoting  practically  the  move- 
ment he  has  in  view  the  member  for  West 
Algoma  has  prepared  a  bill  which  will  soon 
come  before  the  House,  making  important 
changes  in  the  Municipal  Act.  Should  this 
bill  become  law  a  municipality  or  several  ad- 
joining municipalities,  or  any  part  of  one  or 
several  municipalities,  will  be  authorised  to 
grant  bonuses  for  the  establishment  and 
maintenance  of  mining  schools.  This,  it  is 
believed,  will  establish  the  schools  in  the 
best  locations  and  will  give  them  the  local 


character  which  is  desirable.  It  is  hoped 
that  Provincial  grants  may  be  made  also, 
and  thus  small  smelting  works  established 
without  too  great  an  expenditure  of  private 
capital.  Should  the  measure  carry  Mr. 
Conmee  would  expect  to  see  at  least  four 
schools  established—  at  Rat  Portage,  Port 
Arthur,  Sudbury,  and  Kingston. 

OPENING  OF  NEW  TIN  PLATE 
MARKETS. 

Though  a  carefully  guarded  secret,  says 
the  Western  Mail,  it  has  in  certain  circles 
been  known  that  the  tin  plate  manufacturers 
of  South  Wales  have  for  some  time  past  been 
considering,  in  view  of  the  imminent  opera- 
tion of  the  tin  plate  clause  of  the  McKinley 
tariff,  what  steps  it  would  be  advisable  to 
take  to  assure  the  prosperity  of  the  trade  in 
the  principality.  The  masters  have  met 
from  time  to  time  in  private  at  Swansea,  but, 
as  they  were  under  a  pledge  of  secrecy,  a 
very  meagre  reportonlyof  their  deliberations 
has  appeared.  We  are  in  a  position  to-day 
to  amplify  a  little  what  has  already  trans- 
pired. It  appears  that  the  manufacturers 
have  now  seriously  taken  up  the  question  of 
extending  the  scope  of  the  trade,  and  it  may 
be  fairly  assumed  that  the  masters  will 
speedily  take  steps  to  open  up  markets  in 
Ceylon,  Japan,  and  China.  The  makers 
have  decided  to  combine  with  this  object  in 
view,  and  have  decided  to  send  out  men  to 
the  above-mentioned  countries  to  teach  the 
natives  the  wayto  packtea  in  tin  plate  boxes. 
For  that  purpose  it  is  expected  that  five  or 
six  men  will  leave  this  country  in  a  few 
months'  time.  Should  the  object  in  view  be 
attained,  a  tremendous  impetus  must  be 
given  to  the  Welsh  tin  plate  trade. 

The  following  may  be  of  interest  :  A  dumb 
file  is  one  that  will  not  ring  clear  when 
balanced  on  the  finger  and  struck  by  a  piece 
of  metal.  Dumb  files  are  not  necessarily 
worthless;  they  seem  hard  enough,  but  for 
some  cause  not  known  they  do  not  wear  well. 
Always  ring  a  file  before  you  buy  it,  and  re- 
ject a  dumb  one. 


SKILLED  WEIGHT  INSPECTORS. 

The  annual  report  of  the  Commissioner  of 
Inland  Revenue  on  the  inspection  of  weights, 
measures  and  gas  was  issued  on  Saturday. 
Mr.  Miall  suggests  the  advisability  of  having 
some  of  the  most  intelligent  and  mechani- 
cally inclined  assistant  inspectors  spend  one 
or  two  of  the  winter  months  in  the  largest 
of  the  scale  manufactories,  for  the  purpose 
of  picking  up  sufficient  skill  in  scale  making 
to  enable  them  to  make  simple  repairs  and 
adjustments  of  weighing  machines,  weights, 
etc.,  when  circumstances  rendered  it  actually 
necessary.  He  does  not,  however,  recom- 
mend making  adjustments  by  inspection  of- 
ficers general,  and  would  authorize  it  only  in 
such  cases  as  where,  from  remoteness  of  lo- 
cality, and  difficulty  and  cost  of  getting  arti- 
cles carried,  regular  adjustment  would  other- 
wise be  impracticable.  The  report  states 
that  the  Weights  and  Measures  Act  is  being 
efficiently  administered. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


*% 


GRANTED 
1764. 


HARDWARE, 


CORRUGATED 
STEEL    FASTB3STEES. 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


Mr.  P.  J.  McNally,  of  the  Toronto  Lead 
and  Color  Co.,  now  wears  a  medal.  He  is 
the  champion  curler  of  the  Toronto  Club. 

Mr.  James  S.  Anderson,  of  Kidson  &  Co., 
Glasgow,  is  in  the  city  at  present  in  the 
interests  of  the  firm  which  he  represents. 

Sanderson,  Pearcy  &  Co.,  Toronto,  are  re- 
ceiving a  large  shipment  of  Star  and  double 
glass  this  week.  It  has  been  delayed  in  tran- 
sit, having  been  due  here  some  time  ago. 

On  Saturday  a  fire  occurred  in  the  pre- 
mises of  J.  &  A.  Bertram,  hardware  dealers 
1 14  Vonge  street  Toronto,  which  was  fortun- 
ately discovered  in  time  by  watchman  Bur- 
rows. The  damage  amounted  to  about  $200, 
which  is  covered  by  insurance. 

The  new  plate  glass  boards  on  which  are 
entered  the  daily  market  quotations  received 
by  wire  and  cable  at  the  Board  of  Trade 
here  were  placed  in  position  this  week.  Be- 
sides being  useful  they  are  an  ornament  to 
the  room.  They  were  made  by  McCausland 
&  Son  here. 

John  McCloy's  ship  chanllery,  hardware, 
and  grocery  store  at  Lock  25,  Welland  canal 
was  completely  destroyed  by  fire  the  other 
morning.  Mr.  McCloy's  loss  on  building  is 
$4,000,  insured  for  $2,000:  stock  $7,000,  in- 
sured for  $5,000  in  the  /Etna  and  Citizens  in- 
surance companies. 

T.  B.  Cook,  of  Harrowsmith,  who  is  the 
fortunate  owner  of  500  acres  of  mineral  land 
in  the  rear  of  the  count)  of  Hastings  where- 
on mica  has  bean  found  in  large  quantities, 
is  about  completing  arrangements  with  a 
joint  stock  company  to  operate  his  mines. 
The  mica  thus  far  produced  is  pronounced 
by  experts  to  be  ot  a  very  superior  quality. 

Through  the  explosion  of  a  pet  of  boiling 
jupan  in  the  works  of  Biayley  &  Dempster, 
King  William  street,  Hamilton,  the  other 
morning,  a  fire  broke  out  which  did  damage 
to  the  amount  of  $4,000.  The  building  was 
partially  burned  down,  the  pulleys  and  shaft- 


ing were  warped  and  spoiled,  besides  most 
of  the  machinery,  The  insurance  will  pro- 
bably reach  the  amount  of  the  loss. 

The  c2talogue  of  the  Shepard  Hardware 
Co.,  Buffalo,  N.Y.,  is  an  elegant  little  book. 
It  is  oblong  in  shape,  about  10x4  inches  in 
page  area,  and  containing  40  brightly  printed, 
illustrated  pages.  The  left  hand  cover  con- 
tains a  picture  of  the  Niagara  Falls  and  of 
the  company's  works,  and  the  right  hand 
cover  bears  the  impnnt  of  the  company's 
monogram,  very  ingeniously  devised.  The 
contents  relate  to  ice  freezers  ;  fruit,  jelly, 
and  lard  presses  ;  toy  pistols,  toy  banks, 
iron"  toys,  tinners'  stoves,  iron  jack  stones, 
broilers,  sad  iron  heaters,  gate  hinges  and 
latches,  frame  pulleys,  etc.  The  trade  could 
have  no  better  handbook  wherein  to  look  for 
full  information  upon  these  lines. 

The  Canadian  Institute  is  endeavoring  to 
promote  the  mineral  development  of  the  pro- 
vince, and  in  order  to  do  so  the  mining  and 
geological  section  has  passed  a  resolution, 
which  it  is  taking  active  measures  to  bring 
into  effect,  calling  a  mining  conference  to 
meet  in  Toronto  on  31st  March,  at  10  a.m., 
in  the  Canadian  Institute  building.  The  ob- 
jects set  forth  in  the  resolution  include  the 
consideration  of  various  measures  for  the 
advancement  of  the  provincial  mining  indus- 
try, and  no  one  can  doubt  that  much  good 
would  ensue  to  the  province  as  a  whole  if 
more  active  exertions  were  made  to  inform 
the  public  here  and  elsewhere  regarding  the 
enormous  resources  and  hidden  wealth  which 
now  lie  buried  underground. 

HOW  IRON  CHAINS  ARE  MADE. 

The  Pittsburgh  Dispatch  thus  describes 
the  different  steps  necessary  in  the  manu- 
facture of  iron  chains  : 

The  first  operation  is  the  making  of  the 
links.  The  material  comes  in  coils,  each 
containing  from  80  to  120  feet  of  round  iron 
rod,  which  is  of  uniform  diameter  and  of  vari- 
ous size,  corresponding  to  the  different  styles 
of  chains. 

A  piece  of  this  wire  is  placed  in  the  groove 
of  a  powerful  machine,  the  wheel  is  started,  a 
twisting  motion  imparted,  and  the  ion  comes 


forth  in  a  spiral  roll,  looking  as  the  other 
strand  of  a  rope  might  if  separated  from  the 
component  parts. 

The  groove  into  which  the  iron  is  pressed 
and  thespindle-likearrangement  aboutwhich 
the  coil  is  formed,  make  the  coil  exactly  uni- 
form throughout,  the  links  being  the  same 
distance  apart  and  of  the  same  size.  The 
machine  does  its  work  rapidly;  but  little  time 
is  consumed  in  converting  the  80  or  more 
feet  of  rod  into  shape  for  the  chain  links. 

The  next  step  in  the  manufacture  of  a 
chain  is  the  cutting  of  the  links.  The  spiral 
coil  comes  from  the  hand  of  the  first  work- 
man to  another,  who  places  it  in  a  long 
sheet-iron  trough  suspended  as  high  as  a 
man's  head,  one  end  being  considerably 
lower  than  the  other. 

One  end  of  the  coil  is  then  submitted  to 
the  operations  of  the  cutting  machine,  which, 
at  a  single  blow,  strikes  off  enough  of  it  for 
a  chain  link.  The  machine  is  regular  and 
rapid  in  its  motion.  The  workman  has  onlv 
to  hold  the  iron  in  position,  and  from  200  to 
275  links  are  cut  every  minute.  They  drop 
into  a  spout  and  roll  therefrom  into  a  small 
cart,  which  is  hauled  away  full  to  the  weld- 
ing department. 

So  far,  all  the  work  has  been  done  without 
the  agency  of  heat,  but  the  chain  cannot  be 
completed  without  the  agency  of  fire. 

The  final  operation  is  welding  the  links  to- 
gether. Standing  beside  a  furnace  in  which 
a  hot  natural  gas  fireis  blazing,  the  workman 
seizes  a  piece  of  the  white  hot  metal  with  his 
tongs,  places  it  on  a  die,  and  putting  his  foot 
on  a  treadle,  causes  a  spring  hammer  to  des- 
scend,  giving  shape  to  the  link.  Two  outer 
turns  and  two  more  blows  of  the  hammer, 
and  the  link  is  completely  formed  and  welded 
together.  Another  piece  is  then  taken  from 
the  fire  and  the  open  end  deftly  slipped 
around  the  link  just  formed.  It  is  operated 
upon  just  as  the  first  link  was — another  is 
added,  then  another;  the  chain  is  growing 
rapidly — so  fast,  indeed,  that  two  feet  or 
more  of  it  have  been  finished  before  the  red 
glow  has  died  out  of  the  first  link  welded. 

Of  the  small  chain,  which  the  workman  is 
now  making,  the  welding  of  3,000  links  is 
considered  a  good  day's  work.  More  can  be 
made  of  a  smaller  size  and  less  of  a  larger. 
It  is  very  hot  and  noisy  work. 


HARDWARE. 


Fergusson,  Alexander  &  Co., 

Glasgow  Lead  and  Color  Works, 

MOITTIIEAL. 

MANUFACTURERS  AND  IMPORTERS  OF 


Absolutely  Pure  White  Lead, 
Refined  Red  and  Orange  Lead, 
Flake  and  Ground  Litharge, 
Glassmakers'  Red  Lead, 

Potters'  Red  and  White  Lead, 
Ready  Mixed  Paints,  all  Shades, 
Ready  Mixed  Coach  Colors, 

Painters'  Pure  Colors,  Dry  and  in  Oil, 


Superfine  CARRIAGE  COLORS,  in  Oil  and  JAPAN, 
Pulp  Colors  for  Wall  Paper  Makers, 
Printers'  Pigments  in  every  Color, 

Mistletoe  Permanent  Green  for  Window  Blinds,  etc. 
Implement  Paints,  Colors  and  VARNISHES, 
Coachbuilders'  Varnishes  and  Japans, 

Painters'  Stains,  VARNISHES,  JAPANS  and  DRIERS, 
Painters'  and  Coachbuilders  Requisites,  etc.,  etc.,  etc. 


VARNISH   FACTORY  : 

St.  Gabriel  Locks. 


QUICK 


HEAD  OFFICES  AND  WORKS  : 

14  to  22  College  Street,  Montreal. 
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THOROUGH  PLUMBING  INSPECTION 
WANTED. 

The  Toronto  Medical  Health  Officer  again 
points  to  the  urgent  need  of  immediate  at- 
tention to  the  imperfect  sanitary  condition  of 
the  plumbing  in  the  majority  of  the  city 
schools,  stating  it  to  be  a  matter  of  serious 
moment.  In  regard  to  the  inspection  of 
plumbing  and  drainage  he  says  : — 

On  the  26th  February  I  wrote  to  his  Wor- 
ship the  Mayor,  complaining  of  the  system 
of  supervision  of  plumbing  and  drainage  in- 
spection, and  on  March  3  I  sent  the  follow- 
ing letter  to  the  City  Engineer,  which  ex- 
plains itself : — 

"  Dear  Sir, — In  order  to  facilitate  and 
ensure  a  more  thorough  system  of  supervi- 
sion, it  is  my  intention  during  the  balance  of 
my  tenure  of  office  to  notify  your  department 
of  all  recommendations  made  by  me  with 
regard  to  the  plumbing  and  drainage,  and 
the  names  of  the  parties  responsible  for  the 
righting  of  same." 

He  complained  of  the  difficulty  in  secur- 
ing attention  by  the  Plumbing  Inspector  to 
the  work  of  the  department.  He  charges 
that  on  January  17,  February  25  and  Febru- 
ary 26,  cases  of  urgency  were  called  to  the 
attention  of  the  inspector  and  immediate  re- 
ports asked  for.  When,  on  March  4,  he  was 
asked  the  reason  for  delay  in  reporting  on 
these  cases,  the  reply  was  made  that  he  was 
too  busy  with  his  own  private  business  to  at- 
tend to  them,  and  up  to  the  present  no  re- 
port has  been  given.  There  are  now  a  large 
number  of  places  waiting  to  be  inspected,  in 
some  of  which  there  had  been  cases  of  diph- 
theria and  typhoid.  In  one  case  the  inspec- 
tor was  refused  admission  and  ordered  off 
the  premises.  As  the  season  for  prevalence 
of  serious  disorders  is  drawing  on,  the  medi- 


cal officer  deems  it  essential  that  an  inspec- 
tor should  be  attached  to  the  department 
who  would  give  his  whole  time  to  the  work 
and  be  given  the  authority  of  a  sanitary  in- 
spector. 

PROPOSED  AMENDMENTS  TO  THE 
TORONTO  PLUMBING  BY-LAW. 

The  sub-committee  of  the  Toronto  Board 
ot  Works  having  in  charge  the  matter  of  cer- 
tain amendments  to  the  plumbing  by-law- 
met  on  Wednesday  afternoon,  Aid.  Bailey  in 
the  chair.  A  number  of  important  alterations 
and  additions  to  the  by-law  were  recom- 
mended. A  clause  was  inserted  forbidding 
the  service  of  more  than  two  houses  by  a  six- 
inch  drain.  Soil  pipe  in  the  future  is  to  be 
untarred  and  immersed  in  hot  oil  to  prevent 
rust.  The  present  system  of  using  tarred 
pipe  makes  it  next  to  impossible  to  deter- 
mine whether  or  not  the  pipes  are  sound, 
frequently  serious  defects  being  concealed  by 
the  tar.  Hereafter  the  smoke  test  is  to  be 
applied  to  all  finished  plumbing  work,  and  if 
satisfactory  the  plumber  will  be  required  to 
take  out  a  certificate  to  that  effect  within  30 
days.  Drain  layers  hereafter  will  be  required 
to  take  out  a  license  and  be  held  responsible 
for  their  work.  A  serious  charge  was  laid  by 
one  Andrew  Smith  against  the  plumbing  de- 
partment of  passing  alleged  imperfect  work 
on  Argyle  street.  After  hearing  his  state- 
ment the  committee  resolved  to  have  the 
matter  investigated,  and  this  will  be  done  as 
soon  as  Smith  deposits  the  $3  necessary  to 
cover  the  expenses  of  opening  the  drain  in 
case,  as  the  inspector  maintains,  he  cannot 
prove  his  charge.  Aid.  Lucas  is  to  have  the 
oversight  of  the  investigation  and  see  fair 
play  on  both  sides. 


The  English  plumbers  are  discussing  the 
use  of  the  disconnecting  trap.  While  advo- 
cates are  to  be  found  on  both  sides  of  the 
question,  the  majority  seem  to  be  in  favor  of 
its  use. 


MISTAKES  IN  DESIGNING  BOILERS. 

One  of  the  greatest  mistakes  that  can  be 
made  in  designing  boilers,  and  the  one  that 
is  most  frequently  made  of  any,  consists  in 
putting  in  a  grate  too  large  for  the  heating 
surface  of  the  boiler,  so  that  with  a  proper 
rate  of  combustion  of  the  fuel  an  undue  pro- 
portion of  the  heat  developed  passes  off 
through  the  chimney,  the  heating  surface  of 
the  boiler  being  insufficient  to  permit  its 
transmission  to  the  water.  This  mistake  has 
been  so  long  and  so  universally  made,  and 
boiler  owners  have  so  often  had  to  run  slow 
fires  under  their  boilers  to  save  themselves 
from  bankruptcy,  that  it  has  given  rise  to  the 
saying,  "  Slow  combustion  is  necessary  for 
economy." 

This  saying  is  considered  an  axiom,  and 
regarded  with  veneration  by  many,  when  the 
fact  is,  if  the  truth  must  be  told,  it  has  been 
brought  about  by  the  wastefulness  entailed 
by  boiler  plants  and  proportioned  badly  by 
ignorant  boilermakers  and  ignorant  en- 
gineers, who  ought  to  know  better,  but 
don't. 

Let  us  consider  the  matter  briefly.  Sup- 
pose we  are  running  the  boiler  at  a  pressure 
of  80  pounds  per  square  inch,  the  tempera- 
ture of  the  steam  and  water  inside  will  be 
about  325  degrees  F.  ;  the  temperature  of 
the  fire  in  the  furnace  will,  under  ordinary 
conditions,  be  about  2,500  degrees  F.  Now, 
it  should  be  clear  to  the  dullest  comprehen- 

BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


HARDWARE. 


sion,  that  we  can  transmit  to  the  water  in 
the  boiler  only  that  heat  due  to  the  differen- 
ces between  the  temperature  in  the  furnace 
and  that  in  the  boiler. 

In  case  of  the  above  figures,  about  seven- 
eights  of  the  total  heat  of  combustion  is  all 
that  could,  by  any  possibility,  be  utilized, 
and  this  would  require  that  radiation  of  heat 
from  every  source  should  be  absolutely  pre- 
vented, and  that  the  gases  should  leave  the 
boiler  at  the  exact  temperature  of  the  steam 
inside,  or  325  degrees. 

To  express  the  matter  plainly,  we  may  say 
that  the  utilization  of  the  effect  of  a  fall  of 
temperature  of  2,175  degrees  is  all  that  is 
possible. 

Now,  suppose,  as  one  will  actually  find  to 
be  the  case  in  many  cases  if  he  investigates 
carefully,  that  the  gases  leave  the  flues  of 
another  steam  boiler  at  a  temperature  be- 
tween 500  and  600  degrees.  The  latter  tem- 
perature will  be  found  quite  common,  as  it  is 
considered  to  give  "  good  draft." 

This  is  quite  true,  especially  as  far  as  the 
"draft"  on  the  owner's  pocketbook  is  con- 
cerned, for  he  cannot  possibly  utilize  under 
these  conditions  more  than  2,500,  500,  2,000 
degrees  of  that  inevitable  difference  of  tem- 
peratute  to  which  he  is  confined,  or  four- 
sixths  of  the  total,  instead  of  the  seven-eighths 
as  shown  above,  where  the  boiler  was  run- 
ning just  right,  and  any  attempt  to  reduce 
the  temperature  of  the  escaping  gases  by 
means  of  slower  "combustion,"  as  he  would 
probably  be  advised  to  do  by  nine  out  of  ten 
men,  would  simply  reduce  the  temperature 
of  the  fire  in  his  furnace,  and  the  economical 
result  would  be  about  the  same.  His  giate 
is  too  large  to  burn  coal  to  the  best  possible 
advantage,  and  his  best  remedy  is  to  reduce 
its  size  and  keep  his  fire  as  hot  as  he  can. 

This  is  not  speculation,  as  some  may  be 
inclined  to  think.  Direct  experiments  have 
been  made  to  settle  the  question.  The  grate 
under  a  certain  boiler  was  tried  at  different 
sizes  with  the  following  results  : — 

With  grate  six  feet  long,  ratio  of  grate  to 
heating  surface  was  1  to  36.6.  The  use  of 
the  smaller  grate  gave,  with  different  fuels 
and  all  the  methods  of  firing,  an  average 
economy  of  nine  per  cent,  above  a  larger 
one,  and  when  compared  by  burning  the 
same  amount  of  coal  per  hour  on  each,  twelve 
per  cent,  greater  rapidity  of  evaporation  and 
economy  were  obtained  with  the  smaller 
grate.— Extracts  from  the  Mechanics'  Com- 
plete Library. 

The  late  cold  snap  in  England  gave  a 
practical  turn  to  the  discussion  regarding 
the  placing  of  soil-pipes  inside  the  houses. 


SAPOLIO 


Is    a    solid    handsome    cake    o( 
SCOURING  SOAP 

.  Which  has  noequal  forall  clean- 
ing purposes  except  the  laundrv.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  paps. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS 

111  KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

^^ip^pfi^''*'^'  ^MHjin-,.11  .,Llru,.„,...^  MONTREAL. 

W>  i^fe^r  MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


aSTOur  name  Is  stamped  on  every  pipe.1£& 


BEST  PIPE  IN  THE  MARKET. 

H.'D     SIMMONS, 

74  York  St.,  Toronto. 


Montreal, 


H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Torbnto. 

Telephone  2  164. 

REPRESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLER  BROS.  &  TOMS. 

SHEPARD  HARDWARE  CO.     I  n     fl    | 
AMERICAN  BIT  BRACE  CO.,    f  DllTTcl  Oi 
ETC.,  ETC.  J 

GREEN  SEAL  BRAND 

PURE  WHITE  LEAD. 

We  are  just  in  receipt  of  the  following  mi- 
solicted  testimonial  : 

"  Your  Green  Seal  White  Lead  is  in  every  way 
found  to  be  as  good  as  quoted  "  Pure  "  and  we 
find  it  to  work  well  ana  cover  a  large  surface. 
It  is  the  cheapest  lead  for  us  to  use  on  this 
account.    Yours  truly, 

FOSTER  BROS.,  Painters, 

Nanaimo,  B.C. 

WALTER  H  COTTINCHAM  &  C0„ 

56  St.  Peter  St.  MONTREAL, 

Sole  Proprietors  Green  Seal  White  Lead. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 


Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A. 
W.  B.Cross,  F.  C.  A. 
A.  J.  Phil.ips. 


TORONTO,  ONT. 


TORONTO  ROLLING  MILL  AND  FORGIHG  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


EVERY  Reader  of  this  paper  is  a  buyer, 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  readers  want 
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WELL  KNOWN  TRAVELLERS 

Horace  Greeley's  advice  to  young  men 
who  desire  to  succeed  was  to  "  go  West.  " 
The  travelling  "  stars  "  in  the  hardware  line 
seem  to  reversethis  injunction  and  "  go  East.' 
Messrs.  Wm  Thompson  and  Mr.  Joseph 
Urent,  the  latter  best  known  as  "  genial  Joe," 
both  old  Toronto  travellers,  now  call  over  the 
list  from  "  Axes  to  Zinc  "  for  Messrs.  Caver- 
hill,  Learmont  &  Co.,  and  Benny,  Macpher- 
son  &  Co.,  respectively.  Mr.  DeCatur  an  old 
Hamilton  salesman,  has  a  position  with 
Messrs.  Frothingham  &  Workman  and  now 
it  is  reported  of  W.  Webber,  for  many  years 
with  Messrs.  Rice  Lewis  Sons  Co.,  Limited, 
that  he  is  leaving  them  to  act  as  travelling 
salesman  and  western  representative  for 
Messrs,  Pillow  Hersey  &  Co.,  Montreal. 
We  need  scarcely  say  that  these  are  all  first 
class  firms,  wideawake  to  pick  up  the  first 
class  men. 

CREDIT  IN  THE 
ENGLISH   HARDWARE   TRADE. 

Says  an  English  exchange  :  In  London 
and  other  large  towns  there  is  ordinarily  a 
much  larger  proportion  of  cash  transactions, 
but  even  in  the  metropolis  the  suburban 
ironmonger  often  has  much  trouble  with  his 
accounts.  It  is  in  the  country,  however,  that 
the  credit  system  flourishes  most  vigorously, 
partly  because  it  has  always  been  more  or 
less  an  institution  of  country  life,  and  partly 
because  some  of  the  conditions  under  which 
agricultural  pursuits  are  carried  on  are  held 
to  necessitate  the  concession  of  more  or  less 
credit  The  farmer  obtains  goods  on  the 
promise  to  pay  when  the  harvest  has  been 
secured,  and  other  of  the  rural  classes  make 
a  point  of  "settling  up"  at  or  about  Christ- 
mas. In  some  cases  the  credits  run  inde- 
finitely, and  even  with  county  magnates  and 
members  of  the  titled  classes  it  is  not  un- 
common for  such  a  thing  as  a  positive  "  clear 
up"  of  accounts  to  be  deferred  for  eight  or 
ten  years  at  a  stretch. 

But  the  greatest  worry  of  the  retailer's 
b  isiness  is  probably  the  difficulty  he  experi- 
ences with  those  who  are  known  bad  payers, 
albeit  generally  regarded  as  being  respect- 
able members  of  society.  These  persons  are 
to  be  found  in  pretty  nearly  every  community. 
They  are  free  buyers,  often  of  the  very  best 
grades  of  goods,  but  will  not  pay  until  they 
are  served  with  a  writ  or  with  a  county  court 
summons.  Ultimately  they  do  discharge 
their  obligations,  always  paying  some  25 
shillings  in  the  pound,  but  never  doing  so 
until  they  have  been  worried,  threatened,  and 
perhaps  sued.  Often  they  are  indebted  to 
several  ironmongers,  grocers,  and  other 
classes  of  tradesmen  in  the  sametown  at  the 
same  time,  or  they  proceed  to  favor  B  with 
their  custom  directly  A  begins  to  ask  for  his 
money.  If  these  persons  happen  to  be  of 
any  social  statu?,  or  have  good  cornections 
in  the  neighborhood,  they  are  very  awkward 
to  deal  with  in  the  way  of  getting  in  their  ac 
counts.  They  know  it,  and  piesume  to  the 
uttermost  upon  their  influence  and  the  al- 
leged value  of  their  custom.  The  local  trades- 
men are  puzzled  how  to  secure  payment  of 
their  accounts  without  giving  offence,  and 
often  go  on  from  bad  to  worse  until  the  debt 
is  worse  than  one  which  is  bad  under  ordin- 
ary conditions. 


SITUATION  WANTED. 


SITUATION    WANTED    AS    HARDWARE 
Traveller  or  Salesman.    Thoroughly  posted 
in  retail  trade.    Address,  Iron,  this  office.  12 


SITUATION  WANTED— By  a  tinsmith  of  ten 
years  experience,  hirst-class  on  pump,  iron 
pipe,  and  furnace  work;  having  worked  six  years 
at  the  furnace  business.  Can  figure  on  jobs,  and 
give  references.  Address,  Furnace,  No.  5  Oak 
St  eet,  Toronto,  Ont  14 
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SAW  YOUR 

I  advertisement! 
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When  writing  to  our  advertisers  please  inclose 
the  above. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    IIO    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE   FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers, 

Toronto  and  Winnipeg. 


MILLER  BROS.  &  TOMS, 

SUCCESSORS   TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

IIO  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

Hand,  Steam, 

Hydraulic  and 

ELECTEIC 
for  Passenger    and    Freight   Service. 


SAFETY  ELEVATORS, 


22  years  experience.    Send  for  Catalogue. 
MENTION  THIS  PAPER. 


TORONTO  OFFICE:  74  YORK  ST. 


PAINTED  SCREEN  WIRE  CLOTH. 

Painting  and  Quality  unexcelled. 

SPECIAL  SAND  SCREENING  CLOTH,  JAPANNED  HARDWARE  GRADE  WEBS, 

LATH  CLOTH  and  special  strong"  power  Loom  Webs. 
Manufactured  by 

THE  B.  GREENING  WIRE  CO.,  LTD., 

Hamilton,  Canada. 


Send  for  Catalogue. 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


THE 


NORTHUMBERLAND  PAPER  *  EGG  CASE  CO, 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


&  L,  SAM 


M 


Llltl 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


li  28  and  30  FRQNT  STREET  WEST, 


TORONTO.  ONT. 


If  orders  are  now  sent  in  with  specifications  we  can  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty). 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  good  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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EUROPEAN  MARKETS. 

The  following  are  late  private  cable  quota- 
tions. 

This  week. 

Tin— Spot—         /.90.  17s.  6d. 

Future—  9°-  I2S-  6d- 

Copper— Spot—      52.  2s.  6d. 

Future—      52.  5s." 
Lead  12  12s.  6d. 

Spelter,  24 

Tin  Plates— Cokes       17s.  6d. 
Pig  Iron-Scotch \  l± 

Warrants.        J        ** 
No.  3  Middleboro',      39s.  6d. 


Last  week. 
^90  2s.  6d. 
90.  1  os. 

52.   15s. 
52.    15s. 


1 8s. 


MONTREAL  MARKETS. 

Montreal,  March  19,  1891. 

There  has  been  no  particular  movement 
in  any  line  of  heavy  materials,  except  it  be 
in  oils,  in  which  there  has  been  some  move- 
ment in  cod  liver,  and  prices  rule  firm  under 
a  good  clearance  of  stock.  Iron  has  fur- 
nished a  very  dull  week,  and  the  same  can 
be  said  of  chemicals,  values  on  the  latter, 
however,  ruling  necessarily  firm,  as  the 
Union  is  now  a  dominant  factor  on  primary 
markets  and  will  listen  only  to  their  own 
terms.  There  has  been  a  small  failure  in  the 
hardware  trade  during  the  week,  viz.  :  a 
small  French  house  who  certainly  deserved 
success,  for  they  worked  hard  enough,  but 
circumstances  were  against  them.  The  facts 
are  referred  to  elsewhere  in  our  columns. 
IRON  AND  HARDWARE. 

The  iron  market,  speaking  generally,  has 
shown  no  important  features  since  our  last, 
nor  are  any  expected,  for,  as  we  said  in  last 
week's  report,  business  is  not  expected  to 
open  out  in  earnest  until  the  end  of  the 
month.  Pig  iron  shows  no  change,  and 
there  is  nothing  doing  except  a  jobbing 
movement  in  car  lots,  ex.  store  on  the  former 
basis,  $23  to  $23.50  for  Summerlee  and  equal 
brands.  Nothing  is  doing  in  the  way  of 
forward  delivery  and  no  F.O.B.  quotations 
are  to  hand,  but  the  prediction  is  that  good 
brands  will  open  out  at  about  $22.  One 
favorable  feature  is  thefact  that  stocks  in  store 
are  not  large,  in  fact  smaller  than  usual.  Man- 
ufactured iron  is  as  before,  and  there  is  only  a 
quiet  trade  doing  in  bar  iron  on  the  old  basis 
of  $2.25.  Hoops  and  bands,  sheet  iron,  etc. 
are  unchanged.  Tin  plate  remains  as  before, 
that  is  the  position  is  unsettled  at  primary 
markets,  while  on  spot  there  is  nothing  to 
note  stocks  being  light  and  all  ot  charcoal 
which  is  held  steady  at  $4-75-  No  cokes  are 
offering.  Terne  plates  are  in  the  same  posi- 
tion. Copper  and  tin  are  irregular  and  there 
is  no  doubt  that  this  can  be  moved  at  \y/2c. 
for  a  round  lot  to  a  regular  consumer,  but  it 
would  cost  15c.  to  move  under  any  other 
circumstances.  Iron  pipe  remains  irregular 
as  regards  discounts  and  there  is  nothing 
particular  to  note  regarding  any  other  line. 
NAILS. 

Manufacturers  have  been  more  active  dur- 
ing the  past  week  but  business  in  an  actual 
sense  remains  quiet  and  orders  are  not  as 
satisfactory  as  might  be.  In  fact  operations 
are  being  conducted  very  cautiously. 


IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  2  40 

8  dy  to  9  dy,   "      "     2  65 

6  dy  to  7  dy,   "      "     2  90 

4  dy  to    5  dy,        Am.  pat  ....     315 

3  dy,  hot  cut,  per  keg,  Am.  pat    ....     3  90 

3  dv  fine  hot  cut,         "  ....      5   40 

4  dy  to  5  dy,  cold  cut,  Can  pat 2  90 

3  dy,  cold  cut,  "  ....     3  40 

2  dy,  hot  cut,  nails     "  ....     5  60 

Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2  50  $315 

9  dy          "            "       275  3  45 

8  dy          "            "       275  3  70 

7  dy  "  "       3  00      4  00 

6  dy  "  "       3  00       4  30 

5  dy  "  "       3  25       4  30 

4  dy  "  "       325       4  60 

3  dy  "  "       4  00       5   so 

3  dy  fine  "  "       5   50       6  60 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  5° 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8dy@9dy,       "  3  *5 

io  dy  @  30  dy,     "  2  90 

Cut  spikes,  "  2  45 

COMMON   FLOUR   BARREL  NAILS. 

y%  inch,  per  keg $4  7° 

1       "  "         4  10 

1  l/s  "  "         4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  ^o  days.  P.  D.  brand  similar  terms. 
CHEMICALS. 

Locally  there  is  little  to  note,  as  buyers 
are  still  operating  in  a  careful  hand  to  mouth 
way.  All  lines  remain  firm,  and  any  pro- 
nounced change  is  unlikely  as  the  "Union" 
is  now  a  downward  factor,  and  able  to  dic- 
tate its  own  terms  pretty  well  as  it  likes. 
This  has  led  to  careful  purchasing  in  the  way 
of  forward  deliveries,andalthoughthe  market 
is  much  more  active  than  it  was,  there  is  still 
some  room  for  improvement.  No  line  of 
heavy  chemicals  show  any  change,  in  fact 
the  only  noticeable  alteration  is  in  alum, 
which  is  advanced  25c.  to  $171;  to  $2.  Stocks 
here  are  very  light  as  evidenced  by  the  fact 
that  there  is  no  58  per  cent,  pure  alkali  on 
spot  to  be  had  lor  love  or  money. 
PAINTS  AND   OILS. 

There  has  been  more  doing  in  oils  since 
our  last,  more  especially  cod  liver  oil,  which 
has  been  practically  cleared  up,  and  now  no 
Newfoundland  can  be  had  in  a  large  way  at 
all,  while  the  supply  of  Norway  oil  is  very 
light  and  held  firm  at  90c.  to  $i.io,  while  the 
sole  remaining  lot  of  Newfoundland  was 
cleared  out  of  first  hands  the  other  day  at 
55c.  net  cash.  Steam  refined  seal  remains 
about  as  before,  but  there  is  a  suffi- 
cient supply  to  last  from  now  until  the  new 
crop,  and  no  material  change  is  apprehended. 
It  is  held  principally  by  one  holder  who  is 
indisposed  to  concession,  but  we  hear  that  a 
round  lot  was  offered  at  50c.  recently  al- 
though we  quote  51c.  and  upward.  Linseed 
oil  in  sympathy  with  outside  markets  has 
moved  down  a  ic.  and  can  now  be  had  at  64 
to  66  for  raw  and  67  to  69  for  boiled.  In 
paints  there  is  no  particular  change  to  men- 
tion prices  remaining  as  before.  We  quote 
No.   1  $5.25   to  $5.50;   No.   2,  $4.50;  No.  3, 


$4.25;  dry  white,  6  to  6>^c.  ;  do.  red,  4^  to 
15c,  and  white  lead  $6.25  to  $6.75.  Glass 
does  not  present  any  activity  and  the  trade 
this  week  decided  on  a  cut  of  5c.  and  we 
quote  accordingly  $1.45  to  $1.55  for  first  and 
second  breaks. 

CEMENT   AND  EIRE  BRICK. 

Trade  in  Portland  cement  continuse  dull, 
with  few  or  no  enquries  for  round  lots.  The 
only  large  sale  we  have  heard  of  was  a  lot  of 
200  barrels,  London  brand,  at  $2.90,  on 
Western  account,  and  we  quote  $2.75  to  $3 
as  the  range.  Firebricks  are  in  good  de- 
mand at  $25  to  $30  per  1000. 

NAVAL  STORES. 

There  is  a  little  demand  for  turpentine, 
which  advanced  2c.  in  sympathy  with  outside 
markets.  In  other  lines  there  is  nothing  to 
note.  We  quote  : — Turpentine,  62  @  63c; 
rosins,  $2@$4.25,  as  to  brand;  coal  tar,  $3.70 
to  $3.80  ;  cotton  waste,  5^c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  *,%  @  7%c; 
and  cotton  oakum,  10 @  I2^c. 
PETROLEUM. 

The  market  has  been  fairly  active  and 
steady  during  the  week.  We  quote  as  fol- 
lows; Canadian  12c.  at  Petrolea,  13^0.  in 
car  lots  at  Montreal,  and  15c.  for  single 
casks;  American,  23c.  in  car  lots  and  23^ 
to  24KC  in  smaller  quantities  ;  American 
benzine,  23  to  25c. ;  and  Canadian,  14K  to 
15c  

TORONTO  MARKETS. 

TORONTO,  March  20,  1891. 

Trade  this  week  has  been  very  materially 
affected  by  the  snow  blockade  in  many  parts 
of  the  country,  which  prevented  travellers 
from  going  over  their  regular  ground  and 
has  also  militated  against  the  wholesale 
trade  getting  in  their  usual  remittances. 
Still  it  is  expected  that  a  matter  of  three  or 
four  days  will  remove  this  difficulty.  The 
prospects  for  a  fairly  good  spring  trade  are 
encouraging,  as  stocks  are  not  by  any  means 
heavy,  and  prices  at  the  moment  are  such  as 
should  influence  buyers  to  make  their  pur- 
chases without  fearing  that  figures  will  be 
any  lower  in  the  near  future. 

IRON  AND  STEEL. 

There  has  been  more  activity  in  the  pig 
and  bar  iron  market  this  week  than  for  some 
time.  The  demand  shows  considerable  im- 
provement. Values  remain  unchanged. 
Domestic  bar  is  selling  at  $2.20  to  $2.25.  In 
pig  there  have  been  sales  of  best  brands  of 
Southern  at  $21.50  and  $22.  In  Scotch  and 
English  irons  little  or  no  movement  is  re- 
ported. According  to  advices  by  cable,  pre- 
parations are  making  for  blowing  in  more 
furnaces  in  Scotland,  and  the  indications  are 
that  the  industry  will  well  be  on  its  feet  be- 
fore the  end  of  the  month.  This  change  has 
caused  depression  in  warrants,  and  a  decline 
is  quoted  to  44  shillings  for  Scotch,  39  shil- 
lings 9  pence  for  Middlesbroand  49  shillings 
for  hematites. 

COPPER. 

The  market  exhibits  the  same  features  as 
it  did  during  the  early  portion  of  the  month, 
although  recent  cable  reports  from  England 
show  a  much  stronger  tendency.  Sales  on 
this  side  have  not  amounted  to  scarcely  any- 
thing, in  consequence  of  the  falling  off  in  the 
demand  for  manufactured  goods  in  the  past 
two  or  three  months.  Ordinary  lots  are  sell- 
ing here  at  15  to  16c,  and  in  quantities  of 
five  tons  at  I4^c. 

TIN. 

The  market  was  stronger  to-day  than  for 
some  time,  and  recent  reports  from  New 
York  and  London    show  that  in  these  mar- 
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kets  there  is  an  upward  tendency.     Ingots 
here  are   moving   in  small  lots  at  23^  to 

LEAD. 

Lead  still  remains  dull,  and  the  general 
impression  is  that  it  is  a  good  time  to  buy 
for  future  delivery.  Outside  markets  are 
firmer.  On  spot,  pig  remains  at  3^  to  4c. 
and  bar  at  x}i  to  5c. 

ZINC  AND   SPELTER. 

Demand  is  nominal.  Stocks  are  light. 
Market  is  a  shade  firmer. 

ANTIMONY. 

Antimony  remains  quiet  and  unchanged. 
Cookson's  can  be  bought  at  19  i-2c,  and 
other  brands  at  17  I-2C. 

CANADA    PLATES 

Demand  dull  and  prices  nominally  un- 
changed at  $3.25  per  box. 

GALVANIZED  SHEET  IRON 

English  advices  are  firmer,  mainly  attri- 
butable to  the  firmness  with  which  the  price 
of  spelter  is  maintained. 

TIN  PLATES 

Stocks  here  have  been  greatly  reduced  of 
late,  and  holders  are  now  alive  to  the  fact 
that  prices  here  are  low.  The  figures  at 
which  they  are  being  sold  athere  are  thesame 
as  the  existing  prices  in  England,  to  say  noth- 
ing of  freights.  A  letter  to  a  wholesale  house 
received  from  England  yesterday  states  that 
one  or  two  Canadian  commission  men  were 
rather  staggered  at  the  present  position  of 
the  market,  and  expressed  themselves  in 
very  strong  terms  against  holders  of  this 
article  in  Canada  showing  a  desire  to  unload 
at  figures  that  pay  but  a  bare  brokerage  on 
the  prices.  Local  values  remain  unchanged, 
though  cables  are  slightly  lower. 
NAILS. 

Complaints  are  made  that  some  jobbers 
are  cutting  the  prices  of  wire  nails.  The  ma- 
jority of  the  trade  are  selling  at  70  and  5  off, 
but  it  was  reported  to-day  that  orders  were 
being  filled  at  70  and  10  off  the  list.  Cut 
nails  are  quoted  the  same  as  before. 
BINDER  TWINE. 

A  fair  business  has  been  done  during  the 
week  in  binder  twine.  Prices  are  about  the 
same  as  last  year  on  blue  ribbon;  crown  is  a 
shade  higher,  and  red  cap  lower.  Sales  are 
being  made  at  the  following  prices  : — Blue 
ribbon,  i4Xc;redcap,  \2)ic. ;  crown,  11  %c; 
silver  composite,  ()%c.  Freight  is  allowed 
to  any  station  south  and  east  of  Owen  Sound 
in  lots  of  1,000  pounds  of  any  one  brand. 
On  a  mixed  lot  no  allowance  will  be  made 
for  freight. 

GLASS. 

Owing  to  the  scarcity  on  spot,  the  mar- 
ket is  firmer  and  some  houses  are  asking  an 
advance.      The  port  of  Antwerp    has    been 


blocked  with  ice  for  a  month,  preventing 
shipments  intended  for  this  market  going 
forward. 

PAINTS  AND  OILS. 

A  quiet  steady  demand  is  reported  for 
paints  and  color.  A  fair  number  of  orders 
for  colors  have  been  booked  for  April  de- 
livery at  quotations  given  elsewhere.  Dry 
white  lead  has  dropped  in  England,  but 
prices  here  are  unchanged.  A  feature  in  the 
market  is  the  importation  of  American  white 
lead. 

Linseed  oil  is  quiet  and  unchanged  at  64c. 
for  raw  and  67c.  for  boiled. 

THE  BRITISH  LINSEED  OIL  MARKET. 
(From  Tulloch  &  Co.) 

London,  5th  March,  1 89 r .  —  During  the 
last  week,  the  market  hasshewn  a  further 
tendency  to  improve,  but  owing  to  there 
being  several  re-sellers  at  last  prices,  the 
advance  is  somewhat  checked,  especially 
for  later  deliveries.  The  feature  that  keeps 
trade  back,  is  the  want  of  confidence  on  the 
part  of  buyers  of  any  material  advance  in 
values,  they  preferring  under  the  existing 
circumstances  to  buy  only  from  hand  to 
mouth.  Canadian  enquiries  seem  also  kept 
back,  and  the  Continent,  after  purchasing 
moderately,  remains  out  of  the  market. 
Meanwhile,  supplies  of  linseed  increase  as 
per  following  statistics;  at  the  same  time  it 
should  not  be  forgotten  that  shipments  of 
East  Indian  seed  were  specially  small  same 
date  last  year. 

Linseed  afloat  to  the  United  Kingdom  and 
the  Continent  from  Calcutta — 1891,  quar- 
ters, 116,840;  1890,  21,948.  From  Bombay, 
1 89 1,  quarters,  33,97 '3;   1890,  15,041. 

Eastern  exchanges  come  a  trifle  better, 
and  this  will  perhaps  serve  to  check  ship- 
ments of  seed.  Stocks  of  oil  continue  small, 
and  it  is  still  evident  that  crushers  find  little 
encouragement  to  handle  linseed.  To-day's 
quotations  are  as  follows: — Free  on  board 
export  steamer,  in  strong  barrels.  March, 
22s.  3d.;  March  and  April,  22s.  4Xd. ;  April 
and  May,  22s.  4^d.  to  22s.  6d.;  May  and 
June,  22s.  7%d. 

OLD  MATERIAL. 

Demand  has  been  dull  and  prices  are 
nominally  unchanged.  Foundrymen  are  not 
buying  much.  Several  of  them  report  that 
they  have  not  as  many  contracts  as  usual 
under  way  at  this  season  of  the  year.  Deal- 
ers paying  prices  are  follows  :  No.  1  heavy 
scrap,  65  to70c.  per  100  lbs. ;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  55  to  60  c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  <$%  to 
lie;  heavy  scrap  copper  n>£  to  12c;  old 
copper  bottoms,  9  to  g}4c;  light  scrap  brass 


6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  g%c.\  scrap  lead  2)4.  to  2^fc; 
scrap  zinc,  2  to  2l/ic. ;  scrap  rubber,  2%  to 
3c  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

Turpentine  has  declined  ic  to  61  to  62c 
in  selection  packages. 

PETROLEUM. 

The  trade  for  the  past  week  has  been  very 
fair.     Prices  are  unchanged. 

The  Petroha  Advertiser  says: — As  we  pre- 
dicted in  our  last  issue,  crude  has  maintained 
a  firm  tone  ever  since  the  result  of  the  elec- 
tions became  known.  On  Friday  last  crude 
jumped  two  cents, from  $1.28  to  $1.30  a  barrel. 
To-day  it  is  $1.32  with  very  few  sales.  Refined 
remains  about  the  same  as  last  quotations, 
12  cents  f.  o.  b.  here,  60  days  or  two  per  cent 
oft  for  cash. 

HIDES,  ETC. 

Hides — There  is  no  change  ingreen  hides. 
No.  1  is  5  to  5^c,  and  most  of  the  business 
done  is  at  the  former  figure.  A  car  load  of 
cured  went  off  on  Monday  at  6c 

Skins — Are  selling  at  $1.10  to  $1.40.  The 
supply  is  better  than  it  was  a  week  ago. 

Tallow — Rough  is  2c,  refined  5K  to  6c. 

Wool — Is  nominal  at  20c 

RAW  FURS. 

Raw  furs  are  in  reduced  demand  and 
easier,  but  quotations  here  still  hold.  They 
are  : — Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.25;  fox, 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c  to  $1.25;  Musk- 
rat,  fall,  12c  ;  winter,  15c  ;  otter,  $8  to  $13  ; 
racoon,    25  to  80c  ;  skunk,  25  to  $1.25. 


AMERICAN  MARKETS. 

NEW  YORK,  March  19,  1891. 
In  some  quarters  a  more  hopeful  feeling  is 
manifested  with  respect  to  the  condition  of 
the  pig  iron  market.  Representatives  of 
several  Pennsylvania  and  Southern  produc- 
ers remark  that,  despite  the  quiet  condition 
of  trade_  latterly  deliveries  have  been  very 
good,  and  that  the  curtailment  of  output 
consequent  upon  the  coke  strikes  and  shut- 
ting down  for  repairs  leaves  them  with  com- 
paratively little  surplus  stock  on  hand  at  the 
present  time.  It  is  also  noted  that  just  at 
this  time  inquiries  are  more  numerous,  and 
the  prospects  favorable  for  a  good  outlet  for 
stock  that  will  be  produced  from  several 
furnaces  which  will  go  into  blast  during  the 
next  thirty  days.  One  prominent  Southern 
company  has  orders  on  their  books  for 
about  70,000  tons  of  iron  for  delivery  during 
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the  next  six  months,  and  not  over  1,000 
tons  at  the  furnaces  at  the  present  time. 
Other  Southern  producers  are  moving  out 
their  production  very  closely,  and  we  hear  of 
warrant  iron  being  drawn  upon  to  fill  orders 
for  consumers.  In  the  latter  connection 
sales  were  reported  at  $13  for  No.  1  and  $12 
for  No.  2  at  furnace,  or  the  equivalent  of 
$17.26  and  $16.26  respectively,  delivered  at 
tidewater.  Orders  were  booked  at  $1  less 
for  a  prominent  brand  early  in  the  year. 
Pennsylvania  brands  are  holding  their  own 
in  price,  and  selling  very  fairly.  No.  1  goes 
chiefly  at  $17.50  to  $18,  No.  2  at  $16  to 
$16.50,  and  No.  3  at  $14.50  to  $15.  Besse- 
mer is  taken  in  fair  quantities  at  $16.50  to 
$17  at  furnace.  Spiegeleisen  is  still  quoted 
at  $28  to  $29  for  20  per  cent,  and  ferro-man 
ganese  at  $61  to  $63  for  80  per  cent.  Old 
iron  finds  slow  sale.  Tee  rails  are  valued  at 
about  $22  to  $22.50,  and  No.  1  wrought  scrap 
at  $20  to  $20.50  f.  o.  b.  cars  at  Jersey  City. 
COPPER. 

The  copper  market  is  no  better.  The  de- 
mand for  supplies  for  electrical  purposes  is 
disappointing,  that  from  brass  manufacturers 
is  not  up  to  calculations,  and  the  purchase  of 
casting  brands  are  moderate.  Apparently 
consumers  are  bent  upon  forcing  prices 
lower  in  view  of  the  condition  of  the  market 
for  their  goods  and  the  enormous  output  of 
crude  material  at  the  mines.  The  nominal 
prices  are  i^Ji  to  14c.  for  Lake  Superior 
ingot,  12 %  to  13c.  for  Arizona,  and  \\y%  to 
wyic.  for  best  casting  brands. 
TIN. 

Operations  in  pig  tin  the  past  few  days 
have  been  on  practically  the  same  lines  as 
during  the  latter  portion  of  last  week.  One 
trader  offered  a  cash  consideration  to  any 
one  who  would  buy  or  sell  for  April  delivery 
at  20c.  He  was  accommodated  by  a  seller 
of  100  tons,  and,  upon  raising  the  bid  to 
20.05c,  secured  50  tons  additional.  Outside 
of  this  there  has  been  very  little  speculation, 
and  purchases  by  jobbers  and  consumers  are 
still  of  a  prefunctory  character.  At  the  close 
spot  prices  were  20.10  to  20.20c.  for  10-ton 
lots  and  20^  to  2oj£c.  for  smaller  quantities. 
LEAD. 

The  movement  in  pig  lead  has  been  on  a 
small  scale,  but  smelters  offer  with  more  or 
less  reserve,  and  the  market  retains  a  fairly 
firm  appearance,  despite  the  limited  deal- 
ings. Carload  lots  have  been  sold  at  4.32^ 
to  4.35c.  At  the  present  time  4.32,^0  is  bid 
and  4^c.  asked. 

SPELTER. 

Spelter  is  without  radical  change,  but  a 
somewhat  firmer  showing  is  made  by  sellers, 
and  the  indications  are  that  a  livelier  de- 
mand would  bring  about  an  improvement  in 
prices.  Holders  are  now  asking  5.10  to 
5.15c.  tor  prime  Western,  in  carload  lots, 
near  future  shipment. 

TIN  PLATES. 

In  the  market  for  tin  plate  there  has  been 
no  improvement.  The  demand  for  spots  and 
futures  is  slow,  and,  while  bright  charcoals 
and  some  varieties  of  ternes  are  firmly  held, 
there  is  more  or  less  irregularity  on 
cokes.  We  quote  prices  as  follows  : — 
Charcoal,  1-2  cross  assortment,  Melyn 
grade,  $6.35  to  . . . .  ;  fur  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.50  to  ..;  M.  F.,  20x28, 
$15.25  ;  Worcester,  14x20,  $5.62^  to  $5.65  ; 
Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.15   to    ....;  Dean  grade,   20x28,    $10.30 

to ;  D.  R   D.  grade,    14x20,  $4.90  to 

;    D.  R.  D,  grade,  20x28,    $9.90  to ; 


I.  C.  Coke — Penlan  grade  (iron),  $5.35  to 
. . . . ;  J.  B.  grade,  14x20,  $5.40  to  ....  ;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.35  to 
$5.37^;  I.  C.  Siemen's  steel,  coke  finish, 
$5.55;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
....  basis ;  I.  C.  Siemens  steel,  squares, 
$5.85  to  $6.00  basis. 


WASTE  IN  COMPETITION. 

Mr.  Erastus  Wiman,  in  speaking  at  the 
annual  dinner  of  the  New  York  Wholesale 
Grocers'  Association  last  week  on  the  waste 
in  competition,  said  : 

"The  change  in  popular  sentiment  regard- 
ing this  question  of  competition  and  combi- 
nation has  been  very  remarkable.  Perhaps 
nowhere  is  it  beginning  to  be  better  under- 
stood than  among  the  working  people.  The 
Knights  of  Labor,  in  their  journal,  for  instance, 
are  constantly  preaching  that  the  railway  and 
coal  companies,  and  labor  employers  that 
compete  most  severely,  pay  the  least  wages  ; 
for,  at  the  last  analysis,  the  cost  of  produc- 
tion is  largely  the  cost  of  labor,  and  if  by 
competition  labor  is  reduced,  the  working 
man  is  the  sufferer.  So  in  the  distribution 
of  merchandise.  In  country  places,  if  one 
store,  on  the  corner,  is  sufficient  for  the  dis- 
tribution of  the  articles  of  necessity,  the  cost 
of  the  second  store  might  just  as  well  be 
avoided.  True,  if  there  was  only  one  store 
higher  profit  might  be  exacted,  but  the  profit 
would  not  likely  amount  to  so  much  as  the 
expenses  of  the  second  store.  For  instance, 
in  a  country  town,  where  one  baker  is  doing 
a  sufficient  business  to  sustain  his  family, 
and  educate  them,  and  is  realizing  a  reason- 
able profit,  he  should  be  let  alone.  A  second 
baker  coming  along  to  do  an  unnecessary 
work  simply  increases  the  cost  of  bread  in  the 
town.  It  increases  to  the  extent  of  the  living 
and  education  of  the  second  baker's  family  ; 
the  cost  of  his  horse  and  wagon,  his  em- 
ployees, his  rent,  and  his  living  expenses. 
The  delivery  of  the  bread  in  that  little  town 
by  two  wagons,  two  men,  and  all  the  wear 
and  tear,  blacksmithing,  horse  feed  and  other 
expenses  costs  more  than  the  flour  from 
which  the  bread  is  made.  Thus  the  farmer 
on  the  Minnesota  plains,  the  miller  in  Min- 
neapolis, the  transportation  agency  from  the 
West  to  the  East,  the  cooperage,  and  even 
the  baking  are  in  the  combined  amount  less 
for  each  loaf  of  bread  than  the  cost  of  de- 
livery in  the  small  town  where  one  baker 
would  suffice,  and  where  two  bakers  are 
competing.  It  is  sometimes  difficult  to  see 
how  money  can  be  made,  so  numerous  are 
the  charges  on  the  articles  which  we  con- 
sume, and  the  greater  the  competition  the 
greater  the  charge. 

"  These  suggestions  will  doubtless  be  re- 
garded as  very  absurd,  but  they  are  thoughts 
which  naturally  come  to  one  looking  out  at 
the  tendency  in  business  circles.  The  field 
of  opportunity  in  business  seems  greatly  to 
be  narrowing.  For  instance,  hardly  any  one 
would  like  to  establish  his  son  in  the  oil 
business,  in  competition  with  the  Standard 
Oil  Company.  The  chances  of  success  for 
the  young  man  under  these  circumstances 
would  not  be  very  good.  Neither  would  a 
new  starch  factory  have  attractions  for  a  be- 
ginner in  view  of  the  strong  organization  in 
this  particular  line.  As  to  sugar,  no  one 
would    be    foolish    enough   to    put   a  large 


amount  of  money  into  a  refinery  to  buck 
against  existing  combinations  in  that  line. 
Soon  the  salt  trade  may  assume  a  shape  so 
combined  that  competition  in  it  will  be  diffi- 
cult. In  school  books,  in  envelopes,  in  tele- 
graphs, in  harvesters,  in  sewer  pipes,  in  al- 
most every  walk  of  life,  combination  seems 
to  be  the  order  of  the  day.  Certainly  a  bet- 
ter service  and  a  lower  price  should  flow 
from  these  movements.  Certainly  the  Stand- 
ard Oil  Company  gives  better  oil,  a  much 
safer  article,  more  fully  distributed  for  a 
greater  variety  of  uses,  at  much  less  money 
than  if  there  were  fifty  competitors  whose 
charges  were  added  to  the  cost  of  production 
and  distribution.  For  instance,  the  pipe  lines 
which  run  from  the  point  of  production  in 
the  oil  regions  to  the  point  of  manufacture 
and  the  point  of  distribution,  perform  a  won- 
derful work  which  competition  could  never 
have  achieved.  The  investment  of  $40,- 
000,000  in  piping  underneath  the  ground,  by 
which  gravity,  night  and  day,  does  its  per- 
fect work  in  the  transportation  of  oil  from 
the  centre  to  the  sea,  could  never  have  been 
accomplished  except  by  such  a  strong  com- 
bination and  such  a  prosperous  concern  as 
the  Standard  Oil  Company.  So  in  the  tele- 
graph business.  The  Western  Union  Com- 
pany to-day  performs  a  service  for  the  pub- 
lic in  the  transmission  of  messages  affording 
instantaneous  communication  more  perfect, 
more  reliable  and  infinitely  better  than  if 
there  were  fifty  companies  in  the  field,  and 
each  State  had  half  a  dozen  telegraph  sys- 
tems of  its  own.  There  is  hardly  any  de- 
partment of  life  in  which  a  combination,  un- 
der judicious,  honest  and  politic  administra- 
tion, would  not  be  more  beneficial  than  all 
the  competition  in  the  world. 

"  These  thoughts  will  no  doubt  be  regard- 
ed as  pure  heresy,  and  yet  one  cannot  take  a 
careful  observation  of  the  times,  and  measure- 
results  that  have  been  achieved  by  competi- 
tion on  the  one  hand  and  combination  on  the 
other,  but  he  must  feel  that  the  outcry 
against  consolidation  is  unreasonable,  and', 
that  the  waste  of  competition  which  begets 
loss,  failure  and  increased  cost  to  consumers 
is  an  exploded  advantage,  a  wasteful  indulg- 
ence, and,  in  the  long  run,  a  disappointment 
to  all  concerned." 


A  TINKER'S   DAM. 

Now,  hold  on  there,  just  stop.  Don't  go- 
and  accuse  us  of  cussin',  because  we  are  not 
cussin'.  If  you  say  that  the  above  is  an 
established  form  of  profanity,  then,  we'll  just 
show  how  ignorant  you  are.  As  King 
Edward  said  about  the  garter,  "  Honey  saw 
it  Key  Molly  Pensee,"  that  is,  "  Evil  be  to 
him  who  evil  thinks." 

But  to  settle  right  down  to  business,  there 
is  a  good  deal  of  ignorance  on  the  part  of  the 
public  as  to  what  was  the  origin  and  what  is 
the  proper  meaning  of  the  expression,  "  Tin- 
ker's Dam."  "  A  Tinker's  Dam"  in  general 
was  something  even  softer  than  soft  solder; 
in  other  words,  it  was  frequently  a  piece  of 
dough.  If  a  tinker  was  soldering  up  two  or 
three  holes  in  the  bottom  of  a  coffee  pot,  and 
wished  to  see  whether  there  was  any  leakage 
from  any  particular  one,  he  would  still  work 
on  that,  and  stick  dough  into  the  other  holes,, 
and  would  then  put  his  solder  around  the  one 
requiring  immediate  attention,  and  then  after 
the  others  were  stopped  up  with  dough,  and 
therefore  could  not  leak,  and  the  third  one 
did  not  leak,  he  had  done  his  work  welL 
He  would  then  take  out  one  of  the 
other  pieces  of  dough,  or  what  he  would 
call  "  dams,"  and  would  fix  that  hole,  and  so 
on  until  he  got  them  all  done. — Railroad 
Record. 
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Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road  with 
complete  line  of  samples  of 

BOECKH'S  STANDARD   BRUSHES 

Fop  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


GHAS.  BOEGKH  &  SONS, 

Manufacturers,    -     -      TORONTO. 

the  A.  G.  PEUCHEN  CO, 

ARE   NOW   MAKING 

100  Tonsrs 


OF 


Pure  Paris  Green 


ALSO   MAKING 


.  of  PAINT  OIL 


See   our   New   Catalogue   containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 

THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO 

DOTY    &    SOIN% 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

I,  2,  3  Bushel 

Grain 

'AND 


Root 

BMeTs 


P.  DOTY  &  SON 
tOakville,  Ontario. 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings. 

Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  out.  Sample  order 
solicited. 

Delivery    Cans  made  up.     Sap  Buckets,    Spiles,  Dairy 

Pails,  Bottoms,  &c. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 

WINNIPEG. 


LONDON. 


TORONTO. 


MONTREAL. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 
A  Capital  $2,000,000. 


Sole    Agents    and    Manufacturers 
of  the 


*    #A*    * 


^  ^  Forsyth  (Boston 

«^Ktmr:rdke5^^  Belting  Co'y) 


*  *T*  * 


v 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

— 0—0-0 — 0—0—0 — 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.  J.   McGILL,    Man 

WESTERN    BRANCH: 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


UPHOLSTERERS  HAMMERS 


Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 


The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  LondOD,  Ont. 


BURNS  &THOMAS 


!5l  A  "XaTQ    CIRCULAR,   Shingle,  R 
KDX\.  VV  O        Drag,  Oang,  Cross-cut, 


e-sawing, 
etc. 
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WARRANTING  CROSSCUTS. 

A  retailer,  writing  in  the  Iron  Age,  says  : 
"  As   long  as  I  warranted  crosscuts  in  the 
usual  way  that  retail  dealers  do  I  was  having 
trouble  all  the  time  with  some  one  about  de- 
fective saws,  and  it  worried  me  not  a  little, 
as  I  wanted  to  do  right  by  my  customer  as 
well  as  by  the  manufacturer,  and  yet  not  be- 
ing an  expert  in  this  article  I  hit  upon  this 
expedient  as  being  as  near  just   to  all  con- 
cerned m  I  could  think  of.     If  a  saw  was  re- 
turned I  would  say  to  my  customer  that  I 
will  return  it  to  the  manufacturer,  and  if  his 
expert  pronounce  it  bad,  then  I  will  stand 
all  expenses  connected  with  its  transfer  back 
and  forth,  but  if  it  was  pronounced  all  right 
then  the  customer  must  stand  all  the  charges 
of  sending  it  to  the  manufacturer  and  return. 
I  wouid  tell  my  customer  that  the  manufac- 
turer was  as  vitally   interested  in  his  getting 
a  good  saw  as  he  was,  and  therefore  he  could 
be  assured  of  fair  treatment.     If  he  thought 
there  was  any  doubt  about  the  saw  he  might 
take  it  home  and  give  it  one  more  trial,  and 
that  was  generally  the  end  of  the  matter.   In 
the  past  four  years  I  have  returned  only  one 
saw,  and  it  proved  bad— the  manufacturer 
made  it  good— and  I  have  no  trouble  now, 
and  sell  as  many  or  more  saws   than  ever. 
Just  so  with  axes.     I  have  not  warranted  one 
in  four  years  without  an  extra  price,  and  I 
have  sold  as  many  as  ever,  and  therefore  I 
have  made  a  fair  profit  on  what  I  have  sold, 
and  I  have  not  had  any  large  lot  of  broken 
axes  to  return  in  the  spring,  on  which  I  have 
made   no   profit.     The  manufacturers  have 
got  it  in  their  power  to  do  away  with  war- 
ranting their  goods  by  doing  their  best  and 
standing  upon  their  reputation,  and  for  one 
I  wish  they  would  do  it. 

THE    STEFANITE    ALUMINUM 
PROCESS. 


addition  to  the  iron  ore  in  the  blast  furnace, 
or  to  the  pig  in  the  cupola,  or  emery  and 
alum,  either  in  powder  or  made  up  into  bri- 
quettes. It  is  stated  that  the  reaction  of  the 
alum  on  the  emery  gives  rise  to  vapors  of 
metallic  aluminum,  which  instantly  alloy 
themselves  with  the  iron,  imparting  to  it  the 
improved  qualities  which  have  hitherto  been 
gained  by  the  addition  of  aluminum  or  ferro- 
aluminum  in  the  ladle  or  the  crucible.  The 
subsequent  blowing  does  not  volatilize  the 
aluminum  which  descends  with  the  iron. 
When  the  materials  are  added  in  the  pud- 
dling furnace  the  bars,  we  are  informed,  can 
be  hardened  and  tempered,  like  steel,  while 
their  tensile  strength  is  increased.— Ameri- 
can Manufacturer. 


The  Stefanite  aluminum  process  aims  at 
introducing  aluminum  into  iron,  either  in  the 
blast  furnace;  the   cupola,  or   the  puddling 
furnace.     During  the  process  of  manufacture 
the  liberation  of  the  aluminum  from  its  ores 
goes  on  concurrently  with  the  manufacture 
or  melting  of  the   iron,  the   newly   formed 
metal  being  instantly  alloyed  with  the  iron. 
It  is  well  known  that  a  minute  percentage  of 
aluminum    has   the    effect   of   lowering  the 
melting  point  of  iron  and  steel,  rendering  it 
extremely  fluid,  so  that  it  can  be  run  with 
great  facility  without  blow-holes.     The  cost 
of  the    process   has    hitherto    rendered    its 
adoption  very   slow,    in   spite  of  the   great 
economies  which  have  been  effected  by  the 
various  electric  and  electrolytic  processes  for 
the  production  of  aluminum.     It  is  with  the 
intention  of  reducing  this  cost  that  the  Ste- 
fanite process  is  being  introduced.     It  is  not 
in  actual  operation  in  this  country,  the  trials 
which  have  already  been  made  having  been 
conducted  in  Germany.     As  communicated 
to  us,  the  method  of  operation  consists  in  the 


DOUBLE-ACTION  RATCHET  SCREW 
DRIVER. 

We  will  illustrate  here- 
with the  Double-action 
Ratchet  Screw  Driver, 
manufactured  by  Gay& 
Parsons,  Augusta,  Me. 
Though  patented  in '78, 
it  is  still  claimed  to  be 
one  of  the  best  tools  of 
its  kind  ever  invented, 
for  convenience  and  du- 
rability.    The  increase 
of  strength  is  obtained 
by    having    the    strain 
come  upon  the  teeth  of 
a  steel  ratchet,    which 
is  inserted  intothelarg- 
est  part  of  the  handle. 
Simply  sliding  the  but- 
ton from   one    side   of 
the  plate  to  the  other 
throws    one    pawl    out 
and   lets  another    into 
the  teeth  of  the  ratchet, 
changing  from  a  right 
to  a  left  hand  action  in- 
stantly; or,  by  leaving 
the  button  midway,  the 
blade  remains  station- 
ary,   like    a     common 
driver.     This  direct  ac- 
tion of  the   ratchet  al- 
lows the  pressure  to  be 
retained     against     the 
screw    as   firmly  while 
turning  the  hand  back 
as    when    turning    the 
screwahead.  Retaining 
the   pressure     continu- 
ously   enables    one    to 
carry  the  hands  much 
steadier,  and  the  blade 
is  far  less  liable  to  slip 
out  of  the  slot  and  mar 
the  work.    Messrs.  Gay 
&  Parsons   report  their 
business  to  be  in  a  very 
satisfactory  condition. 

A  customer  seoured  is  a  promise  of  greater  sal- 
ary in  time. 

Master  the  whole  business  and  the  way  to  for 
tune  has  been  mapped  out. 


A  LECTURE  TO  COMMERCIAL 
STUDENTS. 

At  the  British  American  Business  College 
on   Friday  afternoon    Mr.    Hugh   Blain,  of 
Eby,  Blain  &  Co.,  delivered  a  very  practical 
address  to  the  students  on  the  importance  of 
he  various  duties  of  a  jnnior   clerk  in  a  busi- 
ness office.     Many  useful  hints  in  reference 
to   invoicing,    indexing   and    letter-copying 
were  given.     The  necessity  of  doing  every- 
thing to  advance  the  interests  of  the  employ- 
ers was  emphasized,  and  they  were  assured 
that  their  efforts  would  be  duly  appreciated 
and  their  salaries  increased  whenever  their 
services   deserved   it.     Nothing   pleased  an 
employer  more  than  to  give  his  clerks  all 
they  were  really  worth  if  his  business  could 
afford  it.     The  stepping  stones  to  success 
were  thoroughness,  promptnesss  and  punctu- 
ality.    A  young  man  who   wasted   half  an 
hour  a  day  cost  his  employer  fully  five  per 
cent,  of  his  salary  more  for  extra  help.     He 
referred  at  some  length  to  the  great  value  of 
a   commercial  course  of  training,   and  said 
that  his  own   success   was   due   in   a   large 
measure  to  the  knowledge  of  financial  and 
business  affairs  generally  which  he  obtained 
as  a  student  some  25  years  ago. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done. 


(BOND  and  FREE) 

Warehouse  Receipts  Issued, 

THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse"— the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


HARDWARE. 
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EX-Ald.John 
James  of  To- 
ronto, who  had 
been  for  ten 
years  a  member 
of  the  Commer- 
cial Travellers'  Association,  died  on  Mon- 
day, March  9th.  He  was  a  member  of  the 
firm  of  James  &  Furness,  commission  mer- 
chants. His  widow  will  receive  $1,200  from 
the  mortuary  benefit  fund  of  the  Association, 
and  $1,000  from  the  Mutual  Benefit  Society. 

EVERYTHING   SATISFACTORY. 

The  Superintendent  of  the  Department  of 
Insurance,  Ottawa,  was  in  Toronto  at  the  end 
of  last  month  and  examined  the  books  of  the 
Commercial  Travellers'  Mutual  Benefit  So- 
ciety.    He  found  everything  satisfactory. 

A  traveller's  violent  death. 

On  Feb.  17th  while  the  Iron  Mountain 
passenger  train  from  St.  Louis  was  pulling 
out  from  Baldknob  station,  Isidore  Meyer, 
travelling  man  for  Foster,  Hillson  &  Co., 
New  York,  was  sitting  in  his  seat  in  a  palace 
car,  when  a  man  who  sat  eating  his  luncheon 
suddenly  drew  a  pistol  and  fired,  killing 
Meyer  instantly.  Conductor  E.  W.  Leach 
was  on  the  platform,  and  hearing  the  shot 
pulled  the  bell  to  stop  the  train.  The  man 
thereupon  turned  and  fired  at  Leach,  shoot- 
ing him  in  the  head.  He  fell  to  the  platform 
dead.  The  murderer,  who  proved  to  be  in- 
sane, was  secured  after  a  desperate  struggle. 

women  drummers. 
It  is  no  secret  that  the  Executive  Board  of 
the  Commercial  Travellers'  Association  of 
Canada  had  their  galla.itry  put  to  the  test  at 
■x  recent  meeting  in  the  discussion  of  an  ap- 
plication by  a  Toronto  lady  for  a  certificate 
of  membership.  The  lady's  husband  was  in 
the  jewellery  business  and  she  was  desirous 
of  going  on  the  road  in  that  line.  We  are 
not  in  a  position  to  say  whether  any  or  all  of 
the  members  of  the  Board  looked  upon  the 


application  with  favor  or   vice  versa. 

We  believe,  however,  that  they  took 
refuge  in  the  by-laws  which  distinctly  lay 
down  the  stern  fact  that  a  commercial  travel- 
lers "  is  a  man."  That  settled  it.  The  lady 
was  not  a  "  man,"  therefore  her  application, 
according  to  the  by-laws,  had  to  be  declined. 
Our  poet,  on  hearing  of  the  occurrence,  at 
once  penned  the  following  lines,  which  are 
supposed  to  be  addressed  to  other  lady  aspir- 
ants for  membership. 

Oh  girls  do  you  know— I'm  as  mad  as  can  be — 
Those  men  surely  think  me  a  mummer, 

They  say  that  a  woman— oh  fiddle-de-dee— 
By  their  by-laws  can't  be  a  drummer. 

I'm  not  done  with  them  yet,  indeed  I  am  not, 
They'll  find  me  ft  regular  hummer. 

How  absurd  that  no  woman,  and  only  men, 
Can  be  a  success  as  a  drummer. 

Oh  happy  I'll  be,  when  with  pride  I  can  say 
In  the  fall,  spring,  winter,  or  summer, 

A  lady  I  am,  and  what's  more  in  my  way, 
I'm  one  of  the  bright  boys — a  drummer. 

There  are  a  good  many  women  drummers 
on  the  road  in  the  States,  and  it  is  said  that 
they  are  successful.  They  handle  generally 
silks,  ribbons,  buttons,  trimmings  and  such 
goods.  An  exchange  says:  Women  are  work- 
ing their  way  into  the  commercial  travelling 
business  very  fast.  They  are  determined  and 
persistent  and  it  will  not  be  very  long  before 
they  stand  on  an  equal  footing  with  men. 
Of  course  equal  recognition  in  business 
means  equal  recognition  in  wages,  and  in  a 
few  years  woman  will  occupy  the  position 
she  has  been  struggling  for  and  between  her 
and  man  there  will  be  no  distinction.  It 
will  make  a  big  change  in  many  ways  in  the 
relation  between  man  and  woman.  The  law 
of  compensation  will  get  in  its  inevitable 
work  and  revolutionize  things.  The  burden 
of  social  expense,  for  instance,  falls  on  man; 
the  balls,  concert  and  theatre  tickets,  drives, 
sleighing  parties,  suppers  and  all  that  sort 
of  thing  come  from  him.  Under  the  pre- 
sent distribution  of  expense  and  with  equal 
opportunity  in  money  making  woman  would 
possess  an  advantage  which  nature  will  not 
allow  to  any  class.  Man's  advantage  in  that 
respect  has  been  offset  by  the  extra  expenses 
he  has  always  been  subjected  to,  and  as 
woman  enlarges  her  liberty  and  sphere  of 
action  these  outlays  will  be  forced  upon  her- 


self. It  is  in  the  nature  ot  th  ngs 
that  the  equality  talked  about  so 
much  means  equality  in  all  ways. 

SICK   BENEFIT    FUND. 

"What's  the  matter  with ?    I  haven't 

seen  him  on  the  road  lately."  "  Oh  he's  been 
confined  to  bed  for  some  time,  and  won't  be 
out  again  for  weeks  yet."  "  I'm  sorry  to 
hear  that.  How  is  he  fixed?"  "Don't 
know.  He  is  one  of  those  fellows  who  would 
rather  die  than  let  it  be  known  that  he  is  in 
want."  This  may,  or  may  not,  be  an  im- 
aginary conversation,  but  it  serves  our  pur- 
pose. Have  there  not  been  many  instances 
where  the  head  of  the  house  has  been  laid 
up  without  anything  being  saved  to  meet 
just  such  an  emergency,  and  who  will  not 
accept  assistance  from  any  source,  wrongly 
looking  upon  it  in  the  light  of  charity  ?  And 
what  has  been  the  result  ?  The  family  has 
been  compelled  to  live  from  hand  to  mouth, 
getting  everything  on  credit  and  the  patient 
rises  from  his  bed  of  sickness  with  the  know- 
ledge that  it  will  take  months,  if  not  years,  of 
economy  to  clear  himself  of  the  debt  thus 
incurred.  All  this  would  be  obviated  to  a 
great  extent  if  the  associations  had  a  sick 
benefit  fund  out'of  which  any  member  during 
sickness  would  be  paid  a  certain  amount  for 
household  expenses  and  have  free  medical 
attendance.  Then  it  would  be  looked  upon, 
not  in  the  light  of  charity,  but  as  a  right  and 
there  could  be  no  lowering  of  pride  in  ac- 
cepting it.  If  the  annual  fee  is  not  sufficient 
to  meet  the  demand  upon  this  fund, then  make 
a  small  additional  charge,  which  we  feel  sure 
every  member  would  gladly  pay  when  he 
knew  the  great  and  useful  benefits  to  be 
derived  from  it.  We  merely  throw  out  this 
as  a  suggestion;  at  the  same  time  we  feel  that 
it  is  a  matter  which  urgently  demands  atten- 
tion. 

ACCIDENT   INSURANCE. 

Commercial  Travellers'  Associations  have 
been  so  successful  in  their  life  insurance 
schemes  that  we  are  surprised  they  have 
not  devoted  their  attention  to  accident  in- 
surance. If  such  insurance  is  at  all  neces- 
sary it  is  surely  so  in  the  case  of  commercial 
travellers,  who  are  constantly  exposed  to  all 
the  dangers  incident  to  transportation  either 
by  land  or  water.  It  is  quite  evident  that 
there  is  money  to  be  made  out  of  accident 
insurance,  as  the  companies  accepting  these 
risks  would  not  continue  the  business  if  it 
were  a  losing  one.  It  would  not  involve 
much  extra  labor  or  expense  to  carry  it  on 
and    the    annual    assessment    to    members 
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would  not  be  much.  Why  should  travellers 
be  compelled  to  patronize  outside  companies 
when  their  own  associations  could  just  as 
effectually  do  the  business,  and  thereby  keep 
the  funds  under  their  own  control  ?  A  lot 
could  be  written  on  this  subject,  but  mean- 
time we  are  content  simply  to  draw  attention 
to  it. 

TRAVELLERS    IN   GREAT    BRITAIN. 

There  are  more  than  60,000  travellers  in 
the  United  Kingdom.  In  1845  an  institu- 
tion was  founded  by  them  at  Pinner  for  "the 
clothing,  maintenance  and  education  of  des- 
titute orphans  of  deceased,  and  the  children 
of  necessitous  commercial  travellers."  This 
institution  is  supported  solely  by  volunteer 
contributions,  and  the  sum  of  $45,000  is 
raised  annually  for  its  maintenance.  In 
Great  Britain  commercial  travellers,  as  such, 
have  no  fees  to  pay,  and  are  not  required  to 
take  out  licenses,  whether  travelling  for 
foreign  or  English  houses. 

IMPORTANT  DECISION  TO  TRAVELLERS. 

U.  S.  Consul  Sherman,  of  Liverpool,  Eng- 
land, in  a  report  to  the  State  Department  on 
"Commercial  Travellers  in  Foreign  Coun- 
tries," quotes  an  important  decision  in  regard 
to  commissions,  given  by  Justice  Lopes  in 
the  Court  of  Appeals  in  July,  1889,  and  not 
published  in  the  regular  law  reports.  It  is 
alike  interesting  to  commercial  travellers  and 
their  employers.  The  plaintiff  agreed  with 
the  defendants  to  introduce  customers,  the 
plaintiff  to  be  paid  a  commission  upon  all 
orders  executed  by  the  defendants  received 
from  such  customers  and  paid  for  by  them. 
The  defendants  subsequently  dismiss  the 
plaintiff,  but  execute  and  are  paid  for  orders 
from  such  customers  after  the  dismissal. 
The  judges  decided  that  the  plaintiff  was  en- 
titled to  all  commissions  on  orders  given  by 
customers  introduced  by  him  to  defendants, 
executed  by  the  latter  and  paid  for  by  the 
customers,  although  such  orders  were  given 
after  plaintiff  ceased  to  be  in  defendants'  em- 
ploy. It  was  also  decided  that  defendants 
were  not  bound  to  pay  commissions  upon 
rders  obtained  from  and  paid  for  by  custom- 
ers introduced  by  plaintiff  after  he,  the  plain- 
tiff, ceased  to  be  in  the  defendants'  employ. 

The  question  was  as  to  the  construction  of 
certain  words  in  two  letters  from  the  defend- 
ants to  the  plaintiff,  viz  :  "  As  regards  your 
commission,  we  hereby  agree  to  give  you 
\]/i  per  cent,  upon  all  orders  executed  by  us 
and  paid  for  by  the  customers  arising  from 
your  introduction."  Under  this  agreement 
the  plaintiff  introduced  customers,  and  a 
considerable  trade  resulted  to  the  defend- 
ants. The  plaintiff  was  then  summarily  dis- 
missed, the  defendants  continuing  to  do 
business  with  his  customers,  and  at  the  same 
time  declining  to  give  him  any  commission. 

In  rendering  his  decision  the  judge  said 
that  he  was  impiessed  at  first  by  the  view 
that,  when  the  agreement  terminated,  it 
would  be  a  hardship  for  the  defendants  to 
have  to  account  to  the  plaintiff.  The  plain- 
tiff's lawyer  had  said,  however,  that  no  such 


hardship  existed,  because  they  were  not 
obliged  to  execute  those  orders  which  aros^ 
from  the  plaintiff's  introduction.  That  sug- 
gestion was  weighty  and  cogent,  and  he  had 
come  to  the  conclusion  that  the  plaintiff  was 
entitled  to  commission,  provided  the  order 
arose  from  the  introduction,  although  the 
employment  had  terminatsd  From  this 
judgment  an  appeal  was  made  to  the  Court 
of  Appeals  and  there  dismissed. 

A  similar  case  has  been  settled  in  Liver- 
pool without  going  into  Court.  Plaintiff 
agreed  with  defendants  to  introduce  custom- 
ers, for  which  the  former  was  to  be  paid  by 
commission.  Subsequently  defendants  dis- 
missed plaintiff,  who  claimed  commission  on 
all  orders  from  customers  introduced  by  him, 
the  plaintiff,  and  executed.  Defendants  re- 
fused to  satisfy  the  claim,  but  eventually, 
through  the  intervention  of  a  solicitor,  agreed 
to  pay  the  commission  up  to  the  time  of  dis- 
missal in  satisfaction  of  all  claims.  Plaintiff 
refused  this  offer,  and  finally  defendants  paid 
the  commission  up  to  date  of  issue  of  writ, 
without  reservation. 


MR.  J.   C.   BLACK. 

Mr.  J.  C.  Black  is  one  of  the  most  popular 
and  best  known  "  Knights  of  the  Road"  in 
Canada.  He  was  one  of  the  first  members 
of  the  Commercial  Travellers'  Association 
and  has  been  honored  by  occupying  the  offices 
of  director,  second  vice-president,  first  vice- 
president  and  president.  Butapartfrom these 
honors,  as  the  originator  of  the  admirable  in- 
surance scheme  in  connection  with  the  As- 
sociation, which  he  introduced  in  1881,  he  will 
always  be  respected  and  esteemed  by  every 
member  of  the  Association.  For  many  years 
he  represented  the  W.  E.  Sanford  Manu- 
facturing Co.,  and  two  years  ago  became  a 
partner  in  the  wholesale  clothing  house  of 
W.  R.  Johnston  &  Co.,  Toronto. 

A    POINT   AT    LAW. 

Commercial  travellers,  says  the  Draper's 
Record,  of  London,  England,  when  they  are 
anxious  to  sell  a  line  have  been  known  to  re- 
main unsatisfied  with  "No"  for  an  answer, 
and  in  pressing  their  object  they  have  some- 
times overstepped  the  bounds  of  discretion. 
Another  instance  of  this  was  afforded  at  the 


Birmingham  County  Court  last  week.  A 
draper  in  that  city  was  sued  by  a  Notting- 
ham firm  for  a  debt  which  was  alleged  to 
have  been  incurred  in  this  way.  The  plain- 
tiff's traveller  called  upon  the  defendant  for 
orders  ;  the  defendant  was  already  over- 
stocked and  declined  to  buy,  and  said  so. 
The  traveller,  not  content  with  this,  called 
later  in  the  day  at  the  same  establishment, 
and  in  an  interview  with  a  buyer  succeeded 
in  diposing  of  a  small  parcel  of  lace  goods. 
The  defendant  declined  to  pay  the  account, 
and  the  matter  came  before  the  County 
Court  to  settle  whether  the  draper  had  the 
right  to  repudiate  a  bargain  which  he  had 
no  desire  to  make,  and  to  which  he  had  not 
been  a  party.  On  the  part  of  the  traveller's 
firm  it  was  urged  that  the  business  of  a  buyer 
was  obviously  to  buy,  and  that  by  the  custom 
of  the  drapery  trade  the  buyer  in  eachdepart- 
ment  had  unlimited  authority  for  this  purpose 
The  case  for  the  defence  was  that  the  buyer 
was  no  buyer  at  all,  he  was  a  salesman  only. 
Ultimately  the  judge  decided  that  the  buyer 
in  this  case  had  no  authority  to  contract  the 
debt  which  was  sued  for,  and  the  goods  not 
having  been  accepted,  there  was  no  liability. 

A   DRUMMER'S   IDEAS. 

"  Never  speak  of  a  comr.  etitor  in  any  way. 
Get  the  good-will  of  the  clerks,  for  they  can 
help  you." 

"When  trade  is  brisk,  push  all  the 
harder." 

"  Never  abuse  competing  firms.  Leave 
slow  buyers  till  the  last  in  a  town,  and  let 
them  know  the  limits  of  your  time." 

"If  a  merchant  tells  you  he  can  buy  any 
article  below  your  price,  do  not  argue  with 
him  ;  try  something  else.  Do  not  ask  if  he 
is  in  need  of  any  goods,  for  he  will  generally 
tell  you  he  is  '  full  up.'  The  better  way  is  to 
carry  some  small  article  and  introduce  your- 
self with  that  before  you  are  told  that  nothing 
is  wanted." 

"  Nothing  is  gained  by  travelling  nights, 
and  the  same  is  true  of  working  Sundays." 

Another  drummer  differs  slightly  in  his 
ideas  :  He  says  :  "  To  succeed  nowadays  as 
a  travelling  salesman,  a  man  must  sell  days 
and  travel  nights  whenever  he  can  save  time 
by  it.  He  must  not  expect  to  have  things 
easy,  for  he  cannot  do  it  and  win.  He  must 
score  every  point  he  can,  and  work  like 
blazes.  He  is  no  pleasure  tourist,  and  selling 
goods  on  the  road  is  not  a  picnic." — Ex. 

TRAVELLERS   IN   JAPAN. 

In  Japan  there  do  not  exist  at  present  any 
special  regulations  with  regard  to  commercial 
travellers.  Under  the  existing  treaties  no 
foreigners  are  allowed  to  travel  in  the  inter- 
ior of  the  country  for  purposes  of  trade,  and 
at  the  ports  of  Tokio,  Yokohama,  Nagasiki 
Hakodate  and  Nilgata  commercial  travellers 
are  allowed,  in  common  with  all  other  foreign 
traders,  to  pursue  their  calling  within  the 
limits  of  the  settlements  existing  at  these 
places,  and  are  not  obliged  to  pay  fees  or 
take  out  licenses. 


HARDWARE. 
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SALES    MADE   OR    PENDING. 

The  general  stock  of  Minnie  Zicknck, 
Ninga,  Man.,  has  been  sold. 

A.  J.  Reid,  general  merchant,  Middle 
Musquodobit,  N.S.,  has  sold  out. 

R.  S.  Peck,  general  merchant,  Albert  and 
Hopewell  Cape,  N.B.,  has  sold  out. 

C.  Laidley,  general  merchant,  Bethany, 
Ont.,  has  sold  out  to  H.  B.  McCarthy. 

William  Henry,  general  merchant,  Orono, 
Ont.,  has  sold  out  to  H.  B.  McCarthy. 

G.  I.  McKie,  general  merchant,  Simcoe, 
Ont.,  is  advertised  to  sell  out  by  auction. 

PARTNERSHIPS    FORMED     AND     DISSOLVED. 

Rovvness  &  Anderson,  general  merchants, 
Kensington,  P.E.I.,  are  about  dissolving. 

L.  J.  Walker  &  Co.,  hardware  dealers, 
Truro,  N.  S.,  have  registered  co-partnership. 

J.  A.  Merrick  &  Anderson,  general  mer- 
chants, Virden,  Man.,  have  dissolved  part- 
nership. 


REMOVALS  AND   DEATHS. 

John  Horsman,  hardware  dealer,  Oak 
Lake,  Man.,  is  dead. 

W.  Filmar,  hardware  dealer,  Hagersville, 
Ont.,  has  been  succeeded  by  J.  G.   Pedlow. 

Routh  &  Love,  general  merchants,  Gren- 
fel,  Man.,  have  been  succeeded  by  Routh  & 
Fryon. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Samuel  C.  Perkins,  plumber,  Ottawa,  has 
assigned. 

T.  Gurd,  general  merchant,  Bothwell, 
Ont.,  has  assigned. 

Max  Goldberg,  general  merchant,  Riviere 
Desert,  Que.,  has  assigned. 

W.  B.  Killett,  general  merchant,  Bothwell, 
Ont.,  is  offering  to  compromise. 

T.  J.  L.  Peake  &  Co.,  hardware  dealers, 
West  Toronto  Junction,  Ont.,  have  assigned. 

Rowness  &  Anderson,  general  merchants, 
Kensington,  P.E.I.,  are  asking  an  extension. 

John  Byers,  general  merchant,  Consecon, 
Ont.,  has  assigned  to  T,  A.  Johnson,  Conse- 
con. 

Wm.  H.  McNabb,  hardware  dealer,  Mil- 
ton, Ont.,  has  assigned  to  P.  Howland,  To- 
ronto. 

F.  X.  Letourneau  &  Co.,  hardware  deal- 
ers, Quebec,  has  called  a  meeting  of  his 
creditors. 

Hocking,  McFadden  &  McQuaid,  tinware, 
and  hardware  dealers,  Collingwood,  Ont., 
have  assigned  to  G.  B.  Meadows,  Toronto. 


A  CAR  WORKS  BY-LAW  LOST. 

The  Business  Men's  Association,  of  St. 
Catharines,  guaranteed  the  expense  of  sub- 
mitting a  by-law  to  the  people  authorizing  a 
loan  of  $9,000  city  debentures,  without  in- 
terest, to  Messrs,  Patterson  and  Corbin  for 
the  establishment  of  a  car  works.  The  city 
council  consented,  and  a  delegation  of  busi- 
ness men,  in  company  with  the  mayor,  waited 
upon  the  city  solicitor  to  ascertain  his  opinion 
as  to  the  number  of  affirmative  votes  required 
for  the  legal  passage  of  the  by-law.  The  civic 
dignitary  informally,  and  as  he  afterwards  ex- 
plained, not  at  all  officially,  gave  it  as  his 
opinion  that  a  two-fifths  majority  of  the  rate- 
payers would  carry  the  by-law.  On  Wednes- 
day last  the  vote  was  taken  and  a  two-fifths 
majority  was  obtained.  The  promoters  of  the 
by-law  rejoiced  and  the  good  news  was 
heralded  abroad  through  the  papers.  On 
Friday  last  however,  City  Solicitor  Mc- 
Donald occasioned  consternation  among  the 
supporters  of  the  by-law  by  officially  stating 
that  after  matured  consideration  he  would  re- 
tract his  former  unofficial  opinion  and  declare 
that  the  by-law  was  not  carried,  as  it  required 
a  two-thirds  majority  vote  of  the  ratepayers, 
which  was  not  secured  at  the  election. 
Messrs,  Patterson  and  Corbin  will  probably 
locate  their  works  at  Peterboro',  an  enterpris- 
ing town  that  has  held  out  financial  induce- 
ments to  them  for  some  time. 


CELEBRATING    ST.    PATRICK'S    DAY. 


Dooly.— Do  you  remember  the  good  toime  we 
had,  Patsy,  at  dthe  Inniskillin  Pair  in  'forty 
noitie  ? 

Hogan.—  Oi  can't  call  it  to  moind,  this  minute. 

Dooly.— Don't  ye  ricollect  whin  ye  whinked  at 
Katie  O'Hara,  an'  Oi  hauled  off  an  t'umped  ye 
wan — 


-loike  thot  ? 


Hogan. —  Be  hivins,   Oi  remember  it  well  now  ! 
An'  do  ye'  call  the  fact  that  Oi  come  back  at  ye — 


—loike  this?— 


-and  that  ? 


Dooly — Oi  do!    An'  it's  mesilf  that  wishes  thim 
happy  days  would  come  ag'in.— Puck. 
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IS   THE  ONE  YOU  WANT,   IF  YOU  WISH  TO  SELL  YOUR    CUSTOM- 
ERS THE  FREEZER  THAT  WILL  GIVE  THE  BEST    RESULTS. 

DO  NOT  ALLOW  YOURSELVES  TO  BE    IMPOSED    UPON    BY  THOSE 

WHO    MAY    TRY    TO     SELL     YOU     OTHER     FREEZERS     BY 

TELLING  YOU  THEY  ARE   "  JUST  AS  GOOD  "  OR 

' '  JUST  THE  SAME  AS  THE  GEM." 

IF  YOU    CAN'T  GET   THE    GEM    FROM    YOUR    REGULAR    JOBBER, 

WRITE  TO  US  AND  WE'LL  TELL  YOU  WHERE  YOU  CAN  GET 

THEM  OR  GIVE  YOU  PRICES  AND  DISCOUNTS. 

AMERICAN     MACHINE    CO., 

Lehigh  Ave.  and  American  St.,      -       PHILADELPHIA. 

John  H.  Graham  &  Co.  manufacturers'  agents, 

"P"  113  CHAMBERS  STREET,    NEW  YORK. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co. 


Late   Williamson   &   I. am  !>•■. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


THEBESTPR96F0FA 
WELLBALAMCEDMIfID 
ISTHE  PURCHASE  QFA 

1KH1HDM  FREEZER 

$hepardHardware^ 

BUFFALW 


CUl^EfiT    ^At^ET    QUOTATIONS. 


METALS. 

Tin. 

Liarnb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,   24 

Straits  100  lb  ingots "         ..23     24 

Strip  •. "     ....  26,    28 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Eaven  &  P.D.  Grades — 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12$  x  17        5  00     .... 

D.X.,  usual  sizes 6  00     

D.X.X.        "  8  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

l.C.  20  x  28,  112  sheets  . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6Jc,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  30  2  40 
Kenned      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  ..     2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Domestic  Bar 2  20    2  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13$  0  14 

Russian  Sheet        "        0  10$  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets     4  50    5  00 

Boiler  Tubes. 

2-inch    12c 

3-inch 17 


i  inch. 
5-16 


Boiler  Plate. 


and  thicker  

Sheet  Iron, 


$2  75 
2  60 
2  50 


1  to  20  gauge  3,    31 

22  to  24      "  2|,  3 

26  "  3,    3J 

28  "  3i,3| 

Canada  Plates. 

Blaina $  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought,  55  to  57$  p.c.  dis. 
Galvanized,  25  to  27$  p.c.  dis. 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5} 

26  gauge,  "        5$,  6 

28      "  "        5|,  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "  5$,  61 

28      "  "  5},  61 

Note— Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71    7$ 

1        "  "       6      6\ 

5-16  "  "       5}    6 

%       "  "       5$     5? 

7-16  "  "       5      51 

%       "  "       4$     4J 

%&,%  inch"      3$    3} 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Bake  Superior,  per  lb  0  00    0  00 

Baltimore  "        

English  B.S.  "        0  14$  0  15$ 

Bolt  or  Bar. 
Cut  lengths,  round,  $  to  J  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
"        35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  £  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 

"  "        27  to  30     "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06|  0  07 

Part  casks 0  07    0  073 

Lead. 

Imported  Pig,  per  lb 0  03J  0  04 

Domestic  "       0  032  0  04 

Bar,  1  pound 0  04§  0  05 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  Jo 
composition. 


Antimony. 

Cookson's,  per  lb 80  19$  0  20 

Other  makes  "     0  17$  0  18$ 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5}  .. 

No.  1  Do "  0    51 

No.  2  Do •.         "  0    4$ 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  $  and  1  gallon  tins.) 

Pure,     per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

Green   -.  0  09 

Chrome    "        0  08 

French  Imperial  Green 0  14 

Colors,  Dry- 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.)  "  "       1  75 

Venetian  Red  (R.C.2)      "  "       l  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "       0  12 

Golden  Ochre  0  03| 

Varnishes  (in  bbls). 

No.  1  Furniture,      per  gal 0  70 

Extra        "  "        1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "        1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10$    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    0  '.; 

French  medal   0  12    0  13 

Cabinetmakers  0  17    0  18 

White 0  16    0  17 
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HARDWARE. 

A  in  in  mi  it  inn — Cartridges. 
Kim  Fire  Pistol,  dis.40  to  45  p.c.  Auier. 
Rim  Fire  Cartridges,  Doui.  50  and  10. 
Kim  Fire  Military,  uet  list.  Amer. 
Central  Fire  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      U.K.  Caps,  discount 

45  p.c.    Ainer. 

Wads. 
Eley's,  per  1,000 $0  25  Jl  60 

Anvils. 

Par  lb o  10    o  12$ 

Anvil  and    Vice   combined 
each 4  50 

Augers. 
Gilmour's,  discount  50, 50  and  10 
Hollow  Steam's  per  doz...  13  00  20  00 

Adjustable  "  each   5  50    6  50 

Post  Hole, Vaughau's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                   "          ....  0  65  1  25 

Hrad,                        "          ....  0  85  1  60 

"  handled                      ....  3  60  7  30 

Saddlers',              "            ...  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

"     Sewing,  "  ....     7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 600  12  00 

Axle  Grease. 

Pergross   8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Han  i. 

Brass.  60  to  661. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro  4  60  13  50 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 

Farm. 
American, eacn 200    500 

Bouse. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe   cent. 

Belting;. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior— Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,   47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,           per  doz   0  65  0  90 

Diamond,  Shell  "         1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 

Blind  Rollers. 

Annex     1  25    1  75 

Mascot    1  35    1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  5  per  cent,  to  70 

per  cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00     i  To 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass;dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  to  60  &  lOpc. 
Loose  Pins,  "    60  to60&  lOpc. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..    3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,     per  doz 22  50 

World  "         21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges— See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.50pc.  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  l  10 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01J  0  01$ 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 

American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's   Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33$  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc. 
Horse  Rasps,  Heller's  dis.  Am.  list,  45 

to  50  per  cent. 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 
33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks.  • 

Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  per  cent. 
Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 

Fry  Fans. 
Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    165    2  40J 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft 
inches      1.45-1.50  215 

26  to40in  1.55-1.60  2.35 

41  to  50  3.50-3.60  5  45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7.20 

71  to  80  7  80 

81  to  85  875 

86  to  90  1095 

91  to  95  13  75 

96  to  100  i,;'^ 

101  to  105  22  (jo 


Ordinary 
1st  break  . . 

Pilkington. 

....     $3  65 

2nd      "      

3  9o 

3rd       "      

4  60 

4th       "      

4  95 

5th       "       

5  40 

6th       "      

5  90 

7th       "      

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd      "       .  ..'. 5  40 

4th       "      5  90 

5th       "       (j  50 

6th       "      6  90 

7th       "       7  71 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  per 

cent. 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  5    0  05$ 

Screw  and  Strap,  per  lb  . .     0  03}  0  0*J 
Per  doz.  sets, 

Screw,  Eureka  113    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepherd's 1  00    1  50 

Per  doz.  pairs 
Spring    1  50    3  50 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 
cent. 

Planter's  per  doz  4  00  5  00 

Hooks  -  Cast  Iron 

BirdCage,    per  doz  0  50  110 

Clothes  Line,     "  0  27  0  63 

Harness,  "  0  72  0  88 

Hat  and  Coat,  pergross..     100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  17$,  20  p.c. 


zBO"W"iivn_A_:Dsr,  iKziEzcsrisriEicry-  &c  oo., 

LOZSTZDOZN",    OHSTT_, 

HEADQUARTERS  FOR 


General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc.    Glass,  al 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.    Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,   45   per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

XV*  fi  1~*  i  c*  k  s  - 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  ..     0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..     2  75    3  25 

Bronze,  Gem,         "        6  00    9  00 

Lava  "        ....    8  75  10  00 

Shutter,   porcelain,  P.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"        glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  90 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent. 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    J  j[0 

Hale's,  "      105    1  50 

Hume,  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3    in.   and    upwards, 

per  keg  base,  price  2  55    2  bo 

Brads  &  Moulding  Nails,  7u  to  70  and 

5  per  cent. 
Wire  Nails,  70  to  70  and  5  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0  2o 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz ••         ,    19  o0 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  00    3  50 

Pencils. 

Dixon's,  per  gross 100    4  25 

'•        Carpenter 2  25    3  60 

Picks. 

perdoz  6  00    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood,  bench,  Canadian  dis.  50.   per 

cent.,  American  dis.  45  per  cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)33Jto35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz —     1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     —     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,         "       3}        3} 

Rakes. 
Cast  Steel  and  Malleable,  Canadian 
list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35perc, 

Rope. 
Sisal.       per  lb  10J  111   smaller  than 
Manilla,      "       14i  15/ 7-16,  $c.  extra. 

Cotton,  "      22       25 

Russia  Deep  Sea,  per  lb..        15       16 
Jute    "     -        09$      10 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.  Potts,  per  set    0  85    0  90 

"  N    P.         '         1  15    1  20 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per   quire 55        90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,   62$  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

rJausatje  Stutters. 

Each 100    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each. ..     175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 


nails, 

4  00 

5  75 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"       K.H.       "       72$        " 
"      F.  H.  Brass  75 
■'      R.  H.      "       70 
Diamond   Point    wood    screw 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25 

Bench  iron  per  doz 4  25 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  33^  to  35  p.  c 

Shears. 
B  &  W.,  iapanned,  dis.  75  per  cent, 
B.  &W.  N.P,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^tna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  J  25 

Heavy  Eastlake  Painted 4  00 

Tower  or  Mansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Sidmg. A  »> 

Light  Manitoba  Painted  Siding.     3  25 

Heaw  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  ... ...     3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      " 
Tin  Rim, 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    1  gross  boxes 3  2o 

1  and  $  gross  boxes  per 

gross  net  cash "  ou 

Soldering  Irons. 

Per  lb 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180 

Iron,  American  1  35 


2  45 
2  25 


5  50 
5  00 


2  00 

3  00 

4  50  11  50 


0  32 


5  00 
2  35 


Spoons  and  Forks. 
Tea  Spoons per  gross    7  50 


Dessert 
Table       "     •••• 
Dessert  Forks. 
Medium     " 
Table 


21  00 
30  00 
24  00 
27  00 
36  00 


30  00 


:  90 


Squares. 

Iron,  perdoz  165 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,   per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "        

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50    „ 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  25  p.c.  dis. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


50 

0  06 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Tape  Lines 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each  ....  0  90  2  85 
steel,  each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 
Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  57$ 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         l'ute        "       

Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13$ 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz .    4  00    8  50 

Well  Wheels. 
Amer., per  doz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Market,  bright,  annealed,  annealed 

and  oiled,  galvanized,  coppered. 
5  to  7$  per  cent.  dis.  off  list,  adding 
10c.  for  freight  from  Hamilton  or 
Toronto. 
7$  per  cent.  dis.  off  list  from  Montreal 
Terms  4  mos.  or  3  per  cent.,  30  days. 

Market,  tinned  per  lb  0  04A  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,  galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock  Bar  b,"  4  point 0  04}  0  05 

Ditto  Glidden  2  point  0  04}  0  05 

Galv.  Stei  1,  plain  twist  . .    0  04}  0  05 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04}  0  05 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft     2  00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's  Gen'ne,  dis. 321 P-  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  perdoz 125    2  00 

Skates. 
Skeleton,  dis.  10  p.c. 
Whelpley's  Pat.  Club,   Ladies', 

Brass  Tops,  7$  to  9$  in 175 

Whelpley's   Pat.    Club,    Gentle- 
men's, Brass  tops,  9$  to  12  in...    190 
"  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10 p.c. 

No.  0,  Whelpley's,  8  to  12  in 0  63 

Forbes'  New  Patent. 
Half-Patent,  "Achieved"  action 

with  finest  tempered  blades  ..    400 
Full-Patent,  "Achieved" action, 
.   with  i.ew  patent  blades  4  50 


THE  HARDWARE  Printing  and  Publishing;  Co.,  6  Wellington  Street  West.  Toronto. 
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incinnatibellFoundryCo 


SUCCESSORS  IN  BLYMYER  BELLS  TO  THE 

'BLYMYER  MANUFACTURING  CO 

CATALOGUE  WITH  2200  TESTIMONIALS. 


IELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND    2,C.    FOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


British  Plate  Glass 


KUOM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


COPPERINE. 

William  Hamilton,)  Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


j'ENGRAVINfel 

'!     ...FOR   AIL   • 

II  Illustrative 

1    •         AND .      • 

11  Advertising 
"purposes 


J.L.JONES, 

WOOD  ENGRAVER, 

8£,I0&I2,KINGSTEAST, 

TORONTO.CANADA- 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &   18  DeBresoles  St., 
MONTREAL. 

manufacturers  of  the 
„o^rT*«E.  FINEST    dTJ^.JL,TT^T 


TRADE  MARK  FOR 
KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE, 

And  Sole  Manufacturers  of  the  Celebrated 
WM,    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


PATENTS 


Obtained  in  Canada,  United  States,  Great  Britain  and 
all  Foreign  Countries. 


TRADE  marks,  designs  and  copyrights  registered 


FETHERSTONHAUGH  &  CO., 


«,   Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulated  household , 
LIGHT,  HANDY,  DURABLE. 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
back.      Sold  everywhere.     Ask 
your  dealer    for 
it  and  take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
d  r  e  s  s  i  n  g  us  if 
they  are  not 
carrying  a  stock 
of   the  above 


TARBOX 


mop. 

BROS. 


73  Adelaide  Street  West,  Toronto, 

Sole  Manufacturers. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McG  ill,  Wellington,  Grey  Nun  and  Youville  BtB 

MONTREAL. 


Metallic  Shingles, 
Siding  and  Ceiling  Plates, 

Terra  Cotta  Tile, 
Corrugated  Iron,  etc. 

SEND  FOR  CATALOGUE. 

METALLIC  ROOFING  CO.,  L'D., 

Rear  84  to  90  Yonge  St., 

TORONTO. 
Telephone  No.  1457. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
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No  More  Broken  Handles, 
All  Heavy  Nickel  Plated, 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers.  MONTREAL. 


SHOWING  A  FULL  SET  OF  IRONS. 


THE  GENUINE 

MRS,  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  00'Y, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


Toronto  Plate  Qlass  Importing  O0 


Highest  Award,  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands, 


For  Mirrors  and  other  Glasses 


}  55  Victoria  Street,    -  -  -  Toronto,  Ont. 


Cable  Address,  "Plate," 
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HARDWARE. 


RICE,  LEWIS  &  SON,  L.«ited, 


Arthur  B.  Lee, 

President. 

— o — 

Importers  of 

BAR  IRON, 

STEEL, 
Shelf  and  Heavy 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KINC  ST.  EAST, 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 

E.  P.  WARE 
Housefurnishings. 

— o — 

TORONTO. 


&  L  SAMUEL  B 


LIlU 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BBITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26,  a  and  3D  FRONT  STREET  WEST 


TORONTO.  ONT. 


If  orders  are  now  sent  in  with  specifications  we  can  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty). 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  good  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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MONTREAL    OFFICE:    I  15  St.   Francois  Xavier  Street 
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No.    13 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  Is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 


A  NEW  NAIL  ASSOCIATION. 

Cutting  on  nails  has  been  a  subject  for 
frequent  complaint  with  the  iron  trade  for 
some  time,  and  it  was  generally  admitted 
that  something  ought  to  be  done  to  stop  it. 
Several  suggestions  were  made,  and  now  it 
seems  as  though  a  method  had  been  arrived 
at  whereby  the  difficulty  can  be  surmounted. 
This  method  consists  of  a  nail  association 
which  takes  in  all  the  nail  manufacturers  in 
Canada  except  two  firms,  and  one  of  these, 
although  not  a  member  of  the  association, 
has  agreed  to  its  figures,  while  the  other  firm 
has  a  constituency  that  does  not  conflict 
with  that  of  the  association  under  considera- 
tion. The  members  of  the  association  are 
Peck,  Benney  &  Co.,  Montreal  Rolling  Mills 
Co.,  Pillow,  Hersey  &  Co.,  and  Abbott  & 
Co.,  all  of  Montreal,  the  only  other  firms  of 
nail  makers  being  the  Ontario  Rolling  Mills 
Co.,  of  Hamilton,  and  a  firm  in  St.  Johns, 
N.  B.  The  Ontario  company  has  agreed  to 
the  terms  of  the  Association,  while  the  other 
firm  is  not  likely  to  cause  any  trouble.  The 
articles  of  agreement  are  as  follows  : — "  We 
have  agreed  to  form  an  association  in  our 
mutual  interest  and  of  those  trading  with  us, 
to  be  known  as  the  Montreal  Cut  Nail  Asso- 
ciation. We  have  appointed  Mr.  William 
Smaill  of  this  city  our  sales  agent  for  the 
sale  of  all  nails  described  in  the  standard 
list  adopted  by  us,  comprising  cut  nails  (iron 
and  steel),  cut  spikes,  finishing  nails,  casing, 
flooring,  box,  shook  and  tobacco  box  nails, 
etc.,  etc.  etc."     All  enquiries  as  to  contracts, 


prices,  terms,  etc.,  will  therefore  have  in  fu- 
ture to  be  addressed  to  Mr.  Smaill.  The 
association  has  been  in  operation  since 
January  30th,  and  has  given  general  satis- 
faction as  far  as  can  be  learned.  This  is 
easily  understood  ;  Mr.  Smaill  is  a  neutral 
party,  and  therefore  is  in  a  better  position  to 
sift  out  any  difficulty  than  the  representative 
of  an  individual  firm.  It  is  only  necessary 
to  cite  a  case  in  point  to  illustrate  this.  A 
complaint  was  received  that  a  firm  in  Mon- 
treal had  been  cutting  5c.  on  nails  to  a  To- 
ronto customer.  Mr.  Smaill  soon  found  out 
that  there  had  been  no  cut  at  all.  The 
nails  in  question  had  been  delivered  with  a 
miscellaneous  lot  of  goods,  among  which 
was  a  lot  of  galvanized  plate.  These,  for 
particular  reasons,  had  been  delivered  free 
in  Toronto,  and  the  fact  was  immediately 
seized  upon  to  build  up  a  misleading  story 
about  a  cut  on  nails.  When  this  was  made 
known  to  the  complainant  there  was  no  fur- 
ther difficulty.  Under  the  old  arrangement 
this  result  would  have  been  impossible  and 
friction  would  have  ensued.  But  the  ques- 
tion will  be  asked,  can  cutting  really  be  pre- 
vented ?  Well,  to  a  certain  extent  it  can, 
under  the  association's  rules.  There  is  of 
course  a  regular  list  price  at  which  nails  are 
sold.  Now,  large  wholesalers  naturally  get 
a  preferential  price  on  this  from  the  associa- 
tion, with  the  distinct  understanding  that 
they  will  job  out  the  nails  at  the  regular  list 
price.  If  they  do  not  Mr.  Smaill,  who  repre- 
sents the  association,  will  find  it  out,  and 
then  the  preferential  rate  will  be  withdrawn 
as  far  as  the  offending  firm  are  concerned. 
This  places  matters  on  a  more  equal  footing 
than  formerly  and  is  certainly  better  than 
the  old  method.  Mr.  Smaill,  the  secretary, 
is  an  old  hand  in  the  iron  and  nail  business, 
thoroughly  understanding  all  its  details,  and 
the  association  certainly  has  the  good  wishes 
of  all  conscientious  merchants. 


THE  FAILURES  OF  1890. 

In  a  neat  little  pamphlet  bearing  the  title, 
"A  Record— not  a  Prospectus,"  the  Brad- 
street  Company  summarizes  the  facts  of  last 
year's  failures  in  this  country  and  the  United 
States,  and  puts  them  side  by  side  with  the 
similarly  classified  facts  of  each  of  the  three 
preceding  years.  The  figures  show  that  the 
line  of  failure  coincides  pretty  closely  with 
the  line  of  rating,  as  where  the  latter  sags 
lowest  there  the  failures  are  heaviest,  both 
in  the  number  and  amount  of  them.  Nearly 
92  per  cent,  of  the  total  number  of  failures 
last  year  fell  upon  business  men  whose  rating 
was  below  the  class  '  Good,'  and  the  same 
proportion  is  almost  constant  throughout  the 
four  completed  years  since  1886.  Also, 
nearly  90  per  cent,  of  all  the  failures  of  1890 
include  businesses  in  which  the  capital  in- 
vested was  not  more  than  $5,000.  This  per- 
centage, too,  approximates  roughly  to  what 
is  the  average  of  failures  on  small  capital  for 
the  past  four  years.  The  course  of  failure 
seems  to  have  taken  its  way  much  as  it  was 
staked  out  by  the  Bradstreet  Company. 

The  fact  that  90  per  cent,  of  the  failures 
were  made  up  by  concerns  whose  capital  was 
not  more  than  $5,000  seems  to  point  to  lack 
of  capital  as  the  greatly  preponderating 
cause  of  failure.  Of  course  there  may  have 
been  other  causes  which  helped  to  keep  the 
centre  of  failure  down  in  the  range  of  small 
capitals,  but  then  these  other  causes  ought 
to  be  represented  proportionally  in  the  fail- 
ures that  overtook  concerns  of  capital  above 
$5,000.  Since  these  are  only  ten  per  cent, 
of  the  whole,  there  is  little  room  for  the 
operation  of  the  causes  that  might  be  in- 
volved along  with  inadequate  capital  for  the 
destruction  of  the  small  affairs.  Probably 
the  inference  we  are  most  warranted  in  mak- 
ing is,  that  the  smaller  the  capital  the  greater 
is  the  disposition  to  extend  business  beyond 
the  limits  of  capital. 

The  Record  also  submits  the  results  of  one 
year's  investigation  into  the  causes  of  failure. 
The  conclusions   drawn   from   these  results, 


HARDWARE. 


unlike  the  other  statistics  referred  to,  are  not 
based  upon  observations  extending  over  four 
years,  but  have  only  the  data  of  one  year's 
business  under  them.  They  may  not  ex- 
actly, therefore,  assign  the  proportion  to  the 
various  causes,  but  since  1890  was  a  normal 
year  it  is  not  unlikely  that  they  do.  The 
following  exhibits  the  results  to  which  an  ex- 
amination of  last  year's  business  failures  in 
Canada  and  Newfoundland  has  led  the 
compilers  : 

Failures  due  to  No.      Assets.      Liabilti's 

$2,439,863 
261,256 

5,702,563 
410,786 
527,417 
54,750 
218,220 
229,571 

1,588,168 
768,350 
278,056 

$12,482,000 


Incompetence 

Inexperience 

Lack  of  capital 

Reckl's  grant'g  cred's 

Failures  of  others 

Person'l  extravag'nce 
Neglect  of  business. . . 
Undue  competition.... 
Disast'r,  or  com.  crisis 
Speculation  outside... 
Fradulent  disposition 


Total. 


No. 

Assets. 

312 

$1,166,815 

68 

146,224 

905 

3,509,583 

51 

220,194 

38 

241,715 

9 

18,458 

44 

91,024 

29 

93,186 

96 

840,787 

44 

328,574 

30 

89,440  | 

1,626 

$6,746,000  | 

Here,  lack  of  capital  plays  the  largest  part, 
and  incompetence  the  next  largest.  Per- 
sonal extravagance  is  the  least  mischievous 
cause  and  fraud  is  the  next  lowest  in  re- 
sponsibility. This  statistical  determination 
of  the  causes  of  failure  agrees  remarkably 
with  our  estimate  of  the  importance  of  these 
causes,  published  in  a  series  of  articles  a  few 
months  ago.  In  those  articles  the  compara- 
tive gravity  of  the  various  pitfalls  in  the 
trader's  way  was  pointed  out,  and  this  re- 
port gives  figures  that  correspond  closely 
with  our  words. 

We  are  glad  to  have  our  views  backed  up 
by  so  careful  an  application  of  the  inductive 
method  as  the  Bradstreet  Company  has  the 
facilities  and  materials  for  bringing  to  bear 
upon  the  matter.  The  same  investigations 
continued  yearly  for  some  time  may  end  in 
the  establishment  of  a  scientific  basis  of 
credit.  This  would  be  nearly  as  desirable  a 
consummation  as  the  reaching  of  an  exclu- 
sively cash  basis  of  trade,  and  is  certainly  a 
much  more  practicable  one  for  trade  refor- 
mers to  aim  at. 


C0PPERINE. 


Nearly  every  manufacturer  of  goods  of 
reputed  fine  quality,  is  doomed  to  suffer  an- 
noyance from  that  carbuncle  on  trade,  known 
as  the  infringing  shyster.  But  the  rule  holds 
good  that  "whatever  we  make  depends  en- 
tirely upon  what  we  are  for  its  quality." 

A  genuine  good  article  is  made  by  Alonzo 
W.  Spooner,  of  Port  Hope,  Ont.,  covered  by 
letters  patent  in  Canada  and  the  United 
States.  Every  hardware  man  in  the  Do- 
minion knows  the  reputation  of  this  man 
and  his  copperine  box  metal,  which  has  been 
won  by  hard  fought  battles  against  babbitt 
metal  and  hot  boxes,  until  now  such  things 
are  scarcely  known,  and  copperine  is  with  us 
to  stay.  Why,  the  test  in  our  Toronto 
Water  Works  engines,  being  the  largest 
and  heaviest  in  the  country,  should  satisfy 
any  ordinary  mortal  of  the  everlasting  wear 
of  this  metal.  Four  years  of  steady  grind 
night  and  day  has  made  no  perceptible  vari- 


ation in  the  bearings,  and  they  are  there  to 
show  for  themselves;  perfection  itself.  The 
season  is  at  hand  when  many  wheels  will  be 
unloosed  from  winter's  grasp;  even  now  re- 
pairs are  the  order  of  the  day.  Therefore, 
it't  a  good  time  to  stock  up  with  this  metal. 
It  should  be  borne  in  mind  that  copperine 
is  well  advertised  for  the  trade.  It's  a  good 
seller,  and  sure  to  satisfy  everybody.  It  will 
be  called  for  by  the  best  class  of  trade,  be- 
cause it  will  stand  their  work.  Engineers, 
machinists,  saw-millers,  grist-millers  and 
agricultural  works,  can  get  nothing  so  good. 
It's  the  best  in  its  line  and  worthy  of  patron- 
age.   

CROWN  AND  SHEET  GLASS. 

The  name  of  crown  glass  is  given  to  the 
best  kind  of  glass,  commonly  used  in  making 
windows,  and  for  like  purposes.  In  the 
composition  of  this  material  no  lead  or 
metallic  oxide  enters  as  a  fluxing  agent.  A 
small  quantity  of  manganese  is  frequently 
used,  and  sometimes  also  a  minute  portion 
of  oxide  of  cobalt ;  but  the  object  of  these 
additions  is  the  correction  of  a  faulty  color 
in  the  glass,  arising  from  the  impurities  in 
the  sand  and  alkali.  This  kind  is,  therefore, 
much  harder  than  flint  glass,  and  would  con- 
sequently be  more  difficult  to  fashion,  if  it 
were  desired  to  give  it  any  other  form  than 
that  of  a  plain  surface. 

The  composition  of  crown  glass  varies 
considerably ;  according  to  some  historian 
the  composition  being  white  sand,  pearl  ash, 
common  salt  or  salt  cake,  saltpetre,  and 
small  quantities  of  arsenic  and  manganese. 

When  the  materials  are  properly  used  and 
lefined,  the  workman  commences  his  blowing 
operations  in  exactly  the  same  manner  as 
for  blowing  flint  glass.  By  repeated  dippings 
of  the  iron  tube  into  the  pot  he  gathers  as 
much  glass  upon  the  end  as  experience 
teaches  him  will  suffice  for  the  formation  of 
a  sheet  of  glass  of  the  usual  size,  and  which 
generally  weighs  from  10  to  12  pounds.  This 
lump  he  allows  to  drop  below  the  end  of  the 
tube,  and  then  rolls  it  upon  the  marver  to 
give  it  cylindrical  form.  He  then  commences 
blowing  untiPthe  mass  assumes  the  shape  of 
a  pear. 

A  fresh  heating  and  a  second  blowing  en- 
larges its  dimensions  and  renders  it  more 
globular.  A  third  operation  of  heating  and 
blowing  still  further  enlarges  the  size  of  the 
glass.  The  side  opposite  to  the  tube  is  then 
flattened  by  pressure  against  a  plain  surface, 
and  a  small  portion  of  melted  glass  is  col- 
lected on  the  end  of  a  pontil  or  punt  iron, 
and  is  applied  to  the  centre  of  the  flattened 
end,  exactly  opposite  to  the  blow  tube,  which 
is  then  whetted  near  to  their  point  of  union, 
leaving  a  circular  hole  in  the  glass  about  two 
inches  in  diameter. 

At  this  period  the  glass  must  be  again  held 
to  one  of  the  openings  of  the  furnace  until 
it  has  become  sufficiently  hot  and  ductile  for 
the   further   alteration  of   its    shape.     The 


workman  then  dexterously  twists  the  punt  in 
his  hand  (somewhat  after  the  fashion  of 
trundling  a  mop)  slowly  at  first,  and  then 
more  and  more  quickly.  When  the  glass 
yields  to  the  centrifugal  impulse,  its  diame- 
ter becomes  greater  and  greater,  the  hole 
just  mentioned  expands  proportionally,  and 
when  in  this  continued  progression  the  dou- 
bled portion  opposite  to  the  iron  rod  and  be- 
tween the  periphery  or  the  circumference  of 
the  glass  and  the  orifice  is  diminished  to  an 
annulus,  or  ring,  only  a  few  inches  wide. 
This  in  an  unaccountable  manner  instantly 
flies  completely  open,  and  the  glass  is  con- 
verted into  a  plane  disc  of  50  to  60  inches 
diameter,havinga  uniform  thickness  through- 
out the  entire  plate,  with  the  exception  of  the 
spot  where  it  is  attached  to  the  iron  pontil, 
where  there  is  a  knob  or  lump  of  metal, 
which  is  called  a  bull's  eye. 

The  plate,  when  thus  finished,  is  detached 
from  the  iron  rod  by  the  usual  method  of 
wetting,  and  placed  resting  on  its  edge  in 
the  annealing  oven.  Some  considerable  care 
is  necessary  for  regulating  the  temperature 
at  this  stage,  for  if  the  heat  be  too  great  the 
softened  glass  will  bend,  and  for  that  reason 
will  be  lessened  in  value;  while  if  the  oven 
be  not  sufficiently  hot  the  plates  are  very 
likely  to  crack,  and  if  even  this  disaster 
should  not  happen  the  glass  will  prove  of 
inferior  qualicy,  and  so  brittle  that  the  glazier 
will  be  unable  to  cut  it  with  any  degree  of 
certainty  in  the  wished-for  direction. — Ameri- 
can Manufacturer. 


ELECTRIC  LIGHT  ESTABLISHMENT 
FOR  SALE. 

On  Wednesday  April  15,  the  premises  and 
plant  of  the  Hamilton  electric  light  company 
will  be  sold  at  public  auction  by  Thomas 
Burrows.  The  sale  will  be  without  reserve. 
The  big  building  on  the  corner  of  King  and 
Catharine  streets,  Hamilton,  the  400  arc 
lights  and  between  2,000  and  2,500  incan- 
descent lights,  the  engines,  dvnamos  and 
other  machinery,  the  poles,  wire  and  other 
outside  plant — all  will  come  under  the  ham- 
mer. 

The  sale  is  ordered  by  the  Canada  Per- 
manent Loan  and  Savings  company,  of  To- 
ronto, which  holds  mortgages  on  the  Wanzer 
factory  on  Barton  street  and  the  electric  light 
company's  premises,  and  other  property  of 
Mr.  Wanzer's  to  the  amount  of  $148,000. 
Sydney  C.  Mewburn  is  the  Hamilton  agent 
of  the  company. 

The  city  is  interested  in  the  sale,  for  the 
street  lighting  contract  of  the  electric  light 
company  has  two  years  longer  to  run  under 
the  contract,  the  company  now  supplying 
312  arc  lights  for  the  streets.  Under  the 
terms  of  sale,  whoever  purchases  the  pro- 
perty will  have  to  continue  and  complete  the 
contract. 

It  will  perhaps  be  suggested  that  Hamil- 
ton should  purchase  the  property  and  con- 
tinue the  works  under  municipal  control. 
But  in  order  to  do  this  it  would  be  necessary 
to  submit  a  by-law  to  the  people. 


HARDWARE. 


THE  COMMERCIAL  TRAVELLER. 

So  many  things  have  been  written  about 
the  Commercial  Traveller,  some  true  to  life, 
some  unreal  and  impossible  of  occurrence, 
and  some  tinted  with  all  the  varied  shades 
of  the  prismatic  brain  of  the  penny-a-liners, 
that  the  really  true  knight  of  the  road  feels 
his  soul  shrinking  at  the  bare  idea  of  reading 
an  article  headed  by  the  subject  of  his  avo- 
cation. 

Those  who  have  read  the  works  of  that 
great  and  wonderful  genius,  Balzac,  whose 
scalpel  laid  bare  the  deepest  and  most  re- 
pulsive wounds  of  the  social  world,  high  and 
low,  and  whose  writings  display  such  a  pro- 
found knowledge  of  the  human  heart  and  an 
extraordinary  range  of  knowledge,  and  who 
painted  life  far  deeper  and  more  true  to 
nature  than  even  George  Sand  or  Rousseau, 
will  pleasantly  recall  the  scene  from  his 
"  Provincial  Life,"  and  see  in  the  "  Illustrious 
Gaudissart"  such  a  picture  of  a  commercial 
traveller  of  his  day  as  to  make  one  marvel  at 
the  writer's  erudition  and  prescience.  In 
order  to  give  those  of  our  readers  who  have 
not  read  the  works  of  the  great  French 
novelist  a  glance  at  the  commercial  traveller 
as  portrayed  by  him,  we  think  it  pardonable 
to  reprint  such  of  his  opinions  as  can  be 
clipped  from  the  story  and  still  prove  inter- 
esting, instructive  and  reflective  reading,  and 
we  feel  sure  our  readers  will  admit  that 
Balzac's  description,  though  written  over 
fifty  years  ago  when  the  commercial  traveller, 
as  an  indispensable  part  and  parcel  of  the 
commercial  world,  was  still  an  infant,  though 
happily  out  of  his  long  clothes,  shows  a  won- 
derful pre-knowledge  of  his  subject,  and  most 
of  his  observations  are  applicable  to  the 
traveller  of  our  day.  In  reading  "The  Illus- 
trious Gaudissart"  one  feels  as  if  Balzac 
were  still  in  the  flesh  and  a  regular  reporter 
on  one  of  our  progressive  dailies,  so  familiar 
is  his  picture  to  us. 

Waiving  any  further  remarks  on  this  sub- 
ject on  our  part,  for  time  and  space  would  be 
inadequate  to  exhaust  it  were  we  inclined  to 
enter  upon  the  task  of  adding  to  the  litera- 
ture of  the  "  road."  Let  us  see  what  Balzac 
writes  : 

"  The  Commercial  Traveller,  a  personage 
unknown  to  antiquity,  is  one  of  the  striking 
figures  created  by  the  manners  and  customs 
of  our  present  epoch." 

How  familiar  and  commonplace  this 
sounds  to  us,  as  if  clipped  from  last  evening's 
paper. 

"The  Commercial  Traveller  !  Is  he  not  to 
the  realm  of  ideas  what  our  stage-coaches 
are  to  men  and  things  ?  He  is  their  vehicle, 
he  sets  them  going,  carries  them  along,  rubs 
them  up  with  one  another.  He  takes  from 
a  luminous  centre  a  handful  of  light,  and 
scatters  it  broadcast  among  the  drowsy  popu 
lations  of  the  duller  regions.  This  human 
pyrotechnic  is  a  scholar  without  learning,  a 
juggler  hoaxed  by  himself,  an  unbelieving 
priest  of  mysteries  and   dogmas,  which  he 


expounds  all  the  better  for  his  want  of  faith. 
Curious  being.  He  has  seen  everything, 
known  everything,  and  is  up  in  all  the  ways 
of  the  world." 

How  true  this  is  of  some  of  the  newlings 
who  start  out  with  a  head  full  of  knowledge 
and  ideas,  and  come  in  at  the  end  of  the  trip 
with  a  dearth  of  orders  and  much  smaller 
opinion  of  himself  and  his  abilities  and  a  far 
greater  respect  for  the  knowledge  of  "  Old 
Smith  "up  North. 

"  Jester  and  jolly  fellow,  he  keeps  on  good 
terms  with  all  political  opinions,  and  is  patri- 
otic to  the  bottom  of  his  soul.  A  capital 
mimic,  he  knows  how  to  put  on,  turn  and 
turn  about,  the  smiles  of  persuasion,  satisfac- 
tion and  good  nature,  or  drop  them  for  the 
normal  expression  of  his  natural  man.  He 
is  compelled  to  be  an  observer  of  a  certain 
sort  in  the  interests  of  his  trade.  He  must 
probe  men  with  a  glance  and  guess  their 
habits,  wants,  and  above  all  their  solvency. 
To  economize  time  he  must  come  to  quick 
decisions  as  to  his  chances  of  success — a 
practice  that  makes  him  more  or  less  a  man 
of  judgment.  Blest  with  the  eloquence  of  a 
hot-water  spigot  turned  on  at  will,  he  can 
check  or  let  run,  without  floundering,  the  col- 
lection of  phrases  which  he  keeps  on  tap, 
and  which  produce  upon  his  victims  the  ef- 
fect of  a  moral  shower-bath."  (Called  by  us  in 
the  vernacular  "  the  gift  of  the  gab.")  "Lo- 
quacious as  a  cricket,  he  smokes,  drinks, 
wears  a  profusion  of  trinkets,  and  never  per- 
mits himself  to  be  '  stumped ' — a  slang  ex- 
pression all  his  own.  Activity  is  not  the  least 
surprising  quality  of  this  human  machine. 
Not  the  hawk  swooping  upon  its  prey,  not 
the  stag  doubling  before  the  huntsman  and 
the  hounds,nor  the  hounds  themselves  catch- 
ing scent  of  the  game,  can  be  compared  with 
him  for  the  rapidity  of  his  dart  when  he  spies 
a  'commission,'  for  the  agility  with  which  he 
trips  up  a  rival  and  gets  ahead  of  him,  for 
the  keenness  of  his  scent  as  he  noses  a  cus- 
tomer and  discovers  the  spot  where  he  can 
get  off  his  wares." 

"How  many  great  qualities  must  such  a  man 
possess.  You  will  find  in  all  countries  many 
such  diplomats  of  low  degree  •  consummate 
negotiators  arguing  in  the  interests  of  calico, 
jewels,  frippery,  wines,  and  often  displaying 
more  true  diplomacy  than  ambassadors  them- 
selves, who  for  the  most  part,  know  only  the 
forms  of  it.  No  one  in  France  can  doubt  the 
powers  of  the  commercial  traveller,  that  in- 
trepid soul  who  dares  all,  and  boldly  brings 
the  genius  of  civilization  and  the  modern 
inventions  into  a  struggle  with  the  plain 
common  sense  of  remote  villages,  and  the 
ignorant  and  boorish  treadmill  of  provincial 
ways.  Can  we  ever  forget  the  skilful 
manoeuvres  by  which  he  worms  himself  into 
the  minds  of  the  populace,  bringing  a  volume 
of  words  to  bear  upon  the  refractory,  remind- 
ing us  of  the  indefatigable  worker  in  marble 
whose  file  eats  slowly  into  a  block  of  por- 
phyry ?  Would  you  seek  to  know  the  utmost 
power  of  language,  or  the  strongest  pressure 


that  a  phrase  can  bring  to  bear  against  re- 
bellious lucre,  against  the  miserly  proprietor 
squatting  in  the  recesses  of  his  country  lair? 
Listen  to  one  of  these  great  ambassadors  of 
industry  as  he  revolves  and  works  and  sucks 
like  an  intelligent  piston  of  the  steam  engine 
called  speculation." 

"  Let  us  walk  around  the  Commercial 
traveller,  and  look  at  him  well.  In  the  first 
place,  what  an  acrobat,  what  a  circus,  what 
a  battery,  all  in  one,  is  the  man  himself,  his 
vocation,  and  his  tongue!  Intrepid  mariner, 
he  plunges  in,  armed  with  a  few  phrases,  to 
catch  five  or  six  hundred  thousand  francs  in 
the  frozen  seas,  in  the  domain  of  the  red 
Indians  who  inhabit  the  interior  of  France. 
The  provincial  fish  will  not  rise  to  harpoons 
and  torches;  it  can  only  be  taken  with  seines 
and  nets  and  gentlest  persuasions.  The 
traveller's  business  is  to  extract  the  gold  in 
the  country  "catches,"  by  a  purely  intellect- 
ual' operation,  and  to  extract  it  pleasantly 
and  without  pain.  Can  you  think  without 
a  shudder  of  the  flood  of  phrases  which,  day 
by  day,  renewed  each  dawn,  leaps  in  cas- 
cades the  length  and  breadth  of  sunny 
France  ? " 

"You  know  the  species;  let  us  now  look 
at  the  individual." 

Balzac  then  goes  on  to  describe  the  "Illus- 
trious Gaudissart."  Lack  of  space  and  time 
prevents  our  describing  in  detail  all  the 
qualities  of  this  famous  traveller,  and  we  must 
ask  our  readers  to  look  up  the  works  of  this 
renowned  Frenchman  and  revel  in  the  grand 
portrayal  for  themselves,  but  we  might  cur- 
sorily glance  at  "this  incomparable  com- 
mercial traveller,"  the  paragon  of  his  race, 
a  man  who  possesses  in  the  highest  degree 
all  the  qualifications  necessary  to  the  nature 
of  his  success,  and  hold  the  mirror  up  to  the 
faces  of  our  own  "knights  of  the  grip." 

"  His  speech"  says  Balzac  "  is  vitriol  and 
likewise  glue  to  catch  and  entangle  his 
victim  and  make  him  sticky  and  easy  to  grip, 
vitriol  to  dissolve  hard  heads,  close  fists,  and 
closer  calculations.  His  line  was  once  "  the 
hat,"  but  his  talents  and  the  art  with  which 
he  snared  the  wariest  provincial  had  brought 
him  such  commercial  celebrity  that  all 
vendors  of  the  "  article  Paris"  (small  wares 
of  all  kinds)  paid  court  to  him,  and  humbly 
begged  that  he  would  deign  to  undertake 
their  commissions." 

A  description  then  follows  of  how  he  was 
wined  and  dined  on  his  return  home  trips, 
and  how  his  renown,  his  vogue,  and  the 
flatteries  showered  upon  him  gained  him  the 
name  of"  Illustrious." 

"All  things  smiled  upon  our  traveller,  and 
the  traveller  smiled  back  in  return.  Similia 
similibus — hebelieved  in  homoeopathy.  Puns, 
horse-laugh,  clothing,  body,  mind  and  fea- 
tures, all  pulled  together  to  put  a  devil-may- 
care  jollity  into  every  inch  of  his  person. 
Free-handed  and  easy  going,  the  man  who 
jumps  lightly  to  the  top  of  a  stage-coach, 
gives  a  hand  to  the  timid  lady  who  fears  to 
step  down,  jokes  with   the   postilion  about 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

37    Front    Street   ^ATest,      -      -        -       Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 
Lath  Yarn,  Packing,  &c. 


his  neckerchief  and  contrives  to  sell  him  a 
cap,  smiles  at  the  maids,  gurgles  at  dinner 
like  a  bottle  ot  wine  and  pretends  to  draw 
the  cork  by  sounding  a  fillip  on  his  distended 
cheek  ;  plays  a  tune  with  his  knife  on  the 
champagne  glasses  without  breaking  them, 
chaffs  the  timid  traveller,  contradicts  the 
knowing  one,  lords  it  over  a  dinner-table 
and  manages  to  get  the  titbits  for  himself. 
A  strong  fellow,  nevertheless,  he  can  throw 
aside  all  nonsense  and  mean  business  when 
he  flings  away  the  stump  of  his  cigar  and 
says  with  a  glance  at  some  town,  '  I'll  see 
what  these  people  have  got  in  their  pockets. 
All  things  to  all  men,  he  knew  how  to  accost 
a  banker  like  a  capitalist,  a  magistrate  like  a 
functionary,  a  royalist  with  pious  and  monar- 
chical sentiments,  a  '  bourgeois '  as  one  of 
themselves.  In  short,  wherever  he  was,  he 
was  just  what  he  ought  to  be,  he  left  Gaudis- 
sart  at  the  door  when  he  went  in,  and  picked 
him  up  again  when  he  went  out." 

"  In  his  close  relation  to  the  caprices  cf 
humanity,  the  varied  paths  of  commerce  had 
enabled  him  to  observe  the  windings  of  the 
heart  of  man.  He  has  learned  the  secret  of 
persuasive  eloquence,  the  knack  of  loosening 
the  tightest  purse  strings,  the  art  of  arousing 
desire  in  the  souls  of  husbands,  wives,  child- 
ren and  servants,  and  what  is  more  he  knew 
how  to  satisfy  it.  No  one  had  greater  faculty 
than  he  for  inveigling  a  merchant  by  the 
charms  of  a  bargain,  and  disappearing  at  the 
instant  when  desire  had  reached  a  crisis. 
Full  of  gratitude  to  the  hat  making  trade,  he 
always  declared  that  it  was  his  efforts  in  be- 
half of  the  exterior  of  the  human  head  which 
had  enabled  him  to  understand  its  interior, 
he  had  capped  and  crowned  so  many  people, 
he  was  always  flinging  himself  at  their  heads, 
etc.  His  jokes  about  hats  and  heads  were 
irrepressible,  though   perhaps  not  dazzling." 

Who  of  our  readers  that  has  had  any  ex- 
tended experience  with  commercial  travellers 
will  not  catch  in  the  graphic  description  of  the 
great  French  philosopher  a  living  echo  of  the 


"  Illustrious  Gaudissart"  in  the  person  of  our 
own  travellers.  True,  the  Gaudissart  of  the 
latter  end  of  the  nineteenth  century  has  be- 
come more  settled,  stable  and  less  flighty 
and  more  given  to  solid  business,  while 
horse-play  and  kindred  amusements  of 
Balzac's  hero  have  been  relegated  to  the 
shelf  of  forgetfulness.  There  is  not  wanting, 
however,  that  perfect  and  intuitive  know- 
ledge of  human  nature  without  which  no 
traveller  can  be  said  to  be  successful.  He 
may  possess  geniality,  dress  well,  deport 
himself  becomingly,  but  unless  he  has  the 
faculty  of  worming  himself  into  the  inner-self 
of  his  customers  and  creating  in  them  the 
desire  to  buv  where  no  desire  exists,  or  at 
best  is  but  weak,  in  other  words,  unless  he 
can  hypnotize  his  subject  he  will  not  be  "  on 
the  road  "  long.  One  might  travesty  Horace 
and  say  "  Venditor  nascitur,  non  fit,"  THE 
SALESMAN  IS   BORN  NOT  MADE. 

We  hope  the  few  extracts  taken  from 
Balzac  will  be  of  interest  to  our  readers  and 
to  commercial  men  generally,  and  though 
some  of  the  characteristics  of  Gaudissart 
may  not  be  adaptable  to  our  time,  still  we 
think  a  good  deal  of  pleasurable  enjoyment 
can  be  obtained  by  reflecting  that  "the 
Commercial  Traveller"  has  been  considered 
worthy  of  portrayal  by  a  man  so  great,  so 
eminently  wise,learned,  erudite  and  immoral 
as  Balzac.  One  word  more  to  our  readers. 
Buy  Balzac's  works  and  see  yourselves. 


TRADE  SALES. 


Suckling  &  Co.  sold  the  following  stocks 
on  Tuesday  : 

G.  J.  McKee,  Simcoe,  dry  goods,  amount 
$17,000,  at  61  i-2c,  to  P.  W.  Bell,  Colling- 
wood. 

Kingston  Syndicate,  drygoods,  $21,000,  at 
51c,  to  T,  P.  Pearce,  Belleville. 

D.  Dengate,  Woodstock,  boots  $5,600,  at 
66Xc,  to  G.  &  E.  McGuire,  Tilsonburg. 

Napanee  Syndicate,  drygoods,  $19,000  at 
55c,  to  N.  B.  Gould,  Port  Hope. 

T.  Wadsworth,  tailor,  Parkdale,  $1,500,  at 
39c,  to  G.  S.  Booth,  Toronto. 

J.  W.  Argle,  Toronto,  hats,  $i,ioo,at  21c, 
to  J.  H.  Thompson,  Toronto. 


VICTORIA  COMMERCIAL 
TRAVELLER  TAX    REDUCED. 

The  Commercial  Travellers'  Association  of 
Canada  has  succeeded  in  obtaining  the  fol- 
lowing concession  from  the  corporation  of 
Victoria,  B.C. :  The  full  amount  of  the  license 
tax,  $50,  which  is  now  levied  on  commercial 
travellers,  will  be  collected  as  prescribed  by 
law,  but  a  rebate  of  $40  will  be  allowed  bona 
fide  commercial  travellers  who  pay  said 
license,  making  the  net  license  fee  $10.  This 
latter  amount  the  said  corporation  have  col- 
lected for  years  past,  not  merely  from  travel- 
lers representing  foreign  houses  or  Canadian 
houses  outside  of  Victoria,  but  from  local 
travellers  as  well.  The  $50  tax,  until  it  was 
thus  reduced  to  $10  again,  was  also  collected 
from  local  travellers.  The  remission  is  se- 
cured not  only  to  the  members  of  the  Com- 
mercial Travellers'  Association  of  Canada, 
but  to  all  genuine  travellers. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 


M  R  — Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


HARDWARE, 


CORRUGATED 
STEEL    IF^STIEIISnEIRS. 
A  Perfect,  Secure  Jcint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


It  is  reported  that  Mr.  S.  J.  Ritchie  has 
severed  his  connection  with  the  Canadian 
Copper  Company,  Sudbury. 

Dodds  Bros  hardware  and  grocery  store 
Watford,  was  entered  by  burglars  Sunday 
night  and  a  quantity  of  knives,  revolvers  etc. 
were  stolen. 

Fire  started  in  the  factory  of  the  Ottawa 
Powder  Company,  one  day  last  week,  cul- 
minating in  an  explosion  that  completely 
wrecked  the  works. 

Mr.  Frank  W.  Ferguson,  St.  Thomas,  Ont., 
has  accepted  a  position  as  traveller  for  the 
wholesale  crockery  firm  of  McMahon,  Broad- 
field  &  Co.,  of  Toronto. 

The  contract  for  supplying  the  iron  work 
in  the  floors,  roof  and  columns  of  the  Bell 
Telephone  Company's  building  which  is  to 
be  erected  this  summer  in  Toronto  has  been 
awarded  to  Mr.  E.  Fielding  against  five 
competitors. 

The  discovery  of  nickel  ore,  four  miles 
southwest  of  the  village  of  Plevna,  near 
Kingston,  has  created  considerable  excite- 
ment. The  find  is  on  the  property  of  Messrs. 
Allison  and  Piatt,  of  Adolphustown.  The 
ore  when  compared  with  that  found  at  Sud- 
bury is  of  the  very  finest  quality.  This  is  the 
first  nickel  found  in  Frontenac. 

Walter  N.  Cottingham,  Montreal,  is  meet- 
ing with  good  success  in  the  sale  of  his 
Green  Seal  White  Lead.  It  is  making  a 
name  for  itself  in  all  parts  of  Canada.  Foster 
Bros.,  painters,  Nanaimo,  B.  C.  write  them, 
"  Your  Green  Seal  White  Lead  is  in  every 
way  found  to  be  as  good  as  quoted,  pure,  and 
find  it  to  work  well  and  cover  a  large  surface. 
It  is  the  cheapest  lead  to  us." 

The  1 89 1  Catalogue  and  Price  List  of  the 
A.  G.  Peuchen  Co.,  (Limited),  Toronto,  is  a 
well-condensed,  lucid  compilation  of  an  im- 
mense amount  of  matter.  The  plan  is  sim- 
ple, the  employment  of  symmetrical  arrange- 
ment,  varieties   of  type  and  colors  of  ink, 


marking  the  contents  out  very  distinctly  from 
each  other.  The  lines  of  paints  and  subsidi- 
ary stock  are  very  numerous  and  detailed. 

A  meeting  of  the  ironfounders  of  Canada 
was  held  at  Hamilton  last  week.  Delegates 
were  present  from  Toronto,  London,  Brock- 
ville,  Kingston,  Brantford  and  other  places. 
Prices  for  the  season  were  decided  upon,  and 
other  matters  of  interest  to  the  trade  dis- 
cussed. 

At  the  meeting  of  the  coal  agents  at  New 
York,  Monday,  it  was  decided  to  reduce 
stove  coal  40  cents  per  ton,  egg  30  cents  and 
chestnut  25  cents.  The  new  prices  go  into 
effect  April  1  and  are  55  to  60  cents  below 
those  in  effect  last  year.  The  agents  also 
resolved  to  restrict  the  production  for  April 
to  2,000,000  tons. 


SILVERING  FOR  BRASS. 

The  so-called  silvering  solution  for  brass 
sold  on  the  street  and  applied  with  a  rag 
usually  contains  no  silver,  but  is  a  solution 
of  nitrate  of  mercury,  which  will  destroy 
articles  of  brass,  German  silver,  etc.,  to 
which  it  is  applied.  A  silvering  solution 
which  will  cover  brass,  German  silver  and 
copper  with  a  thin  but  substantial  film  of 
silver  may  be  made  by  adding  to  a  strong 
solution  of  silver  nitrate  sufficient  of  a  solu- 
of  potassium  cyanide  to  re-dissolve  the  pre- 
cipitate first  thrown  down.  Mix  in  with  this 
sufficient  Spanish  whiting  or  precipitated 
chalk  to  make  a  thin  paste.  This  solution, 
to  obtain  its  best  effect,  should  be  slightly 
warmed  before  application,  and  the  articles 
to  be  silvered  should  be  clean  and  free  from 
grease.  By  scattering  or  rubbing  zinc  fil- 
ings over  the  articles  to  be  silvered,  especi- 
ally if  it  be  of  copper,  a  much  more  beauti- 
ful effect  is  produced,  the  filings  being 
washed  off  after  the  silver  coating  is  ob- 
tained. There  are  many  other  formulas  for 
"cold  silvering,"  as  the  process  of  plating 
without  a  battery  is  called,  but  this  is  about 
as  good  as  any. — Industrial  World. 


A  BUSINESS   MEN'S   ASSOCIATION 
IN   RODNEY. 

Hardware's  articles  on  Business  Men's 
Associations  have  had  the  effect  of  stirring 
up  an  interest  in  the  formation  of  one  of 
them  at  Rodney.  A  largely  attended  meet- 
ing of  the  business  men  of  the  place,  was 
held  on  Tuesday  evening,  March  17th,  when 
Mr.  Wray,  of  the  West  Elgin  Mercury,  read 
the  constitution  of  a  similar  organization 
from  Hardware.  Mr.  Wray  was  ap- 
pointed chairman  of  the  meeting,  and  Mr. 
S.  B.  Morris,  banker,  secretary.  It  was  then 
resolved  to  form  an  association  at  Rodney, 
of  the  kind  referred  to  in  the  Hardware. 
The   officer  selected  were  : 

President — Mr.  S.  B.  Morris,  banker. 

Vice-Presid't — Mr.  E.  C.  Harvey, druggist. 

Secretary — Mr.  L.E. Wray, editor  Mercury. 

Treasurer — Mr.  O.  R.  G.  Stinson,  grain 
merchant. 

Committee — Mr.  W.  Morris,  merchant  ; 
Mr.  W.  Bristow,  hardware  dealer  ;  Mr. 
Barnes,  flour  and  feed  dealer,  and  the  presi- 
dent and  secretary. 

Some  twenty-five  business  men  signed 
the  roll.  The  Association  will  be  thankful 
for  any  information  regarding  the  practical 
working  of  similar  organizations. 

It  is  believed  that  as  such  an  association 
was  greatly  needed  in  Rodney,  it  will  be  the 
means  of  accomplishing  much  good. 

BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

A.  feather  duster  disperses  but  does  not  remove 
tb*j  dust  from  the  store. 
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Fergusson,  Alexander  &  Co., 

Glasgow  Lead  and  Color  Works, 

MONTEEAL. 

MANUFACTURERS  AND  IMPORTERS  OF 


Absolutely  Pure  White  Lead, 
Refined  Red  and  Orange  Lead, 
Flake  and  Ground  Litharge, 
Glassmakers'  Red  Lead, 

Potters'  Red  and  White  Lead, 
Ready  Mixed  Paints,  all  Shades, 
Ready  Mixed  Coach  Colors, 

Painters'  Pure  Colors,  Dry  and  in  Oil, 


Superfine  CARRIAGE  COLORS,  in  Oil  and  JAPAN, 
Pulp  Colors  for  Wall  Paper  Makers, 
Printers'  Pigments  in  every  Color, 

Mistletoe  Permanent  Green  for  Window  Blinds,  etc. 
Implement  Paints,  Colors  and  VARNISHES, 
Coachbuilders'  Varnishes  and  Japans, 

Painters'  Stains,  VARNISHES,  JAPANS  and  DRIERS, 
Painters'  and  Coachbuilders  Requisites,  etc.,  etc.,  etc. 


VARNISH  FACTORY  : 

St.  Gabriel  Locks. 


GiTTIOIK: 


HEAD  OFFICES  AND  WORKS  : 

1  4  to  22  College  Street,  Montreal. 

SIEIIIPDVLIEIN  TS. 


TO  UNITE  THE  ENDS  OF  LEAD  PIPE 

The  American  Engineer  gives  the  follow- 
ing method  for  uniting  lead  pipe  : 

"Whatever  the  size  of  the  pipe  may  be, 
procure  a  block  of  hard  wood,  say  four  or  five 
inches  long  and  four  inches  in  diameter,  bore 
a  hole  straight  through  the  center  so  nearly 
the  size  of  the  pipe  that  the  block  can  be 
driven  on  the  end  of  the  pipe  with  a  light 
hammer.  If  one  has  a  set  of  auger  bits,  it 
will  not  be  difficult  to  select  a  bit  of  the 
proper  size  to  make  a  water-tight  fit.  Let 
the  block  be  driven  clear  on  the  pipe  so  that 
the  end  of  the  pipe  will  be  flush  or  even  with 
the  end  of  the  block.  Now  place  the  two 
ends  of  the  pipe  together  and  drive  the  block 
off  one  pipe  on  the  other  until  the  joint  will 
be  at  the  middle  of  the  block  If  the  hole 
in  the  block  is  made  of  the  proper  size,  the 
block  will  fit  so  closely  that  the  joint  will  be 
water-tight;  and  if  the  ends  of  the  pipe  are 
dressed  off  true  and  square  the  joint  will  be 
so  strong  that  it  will  sustain  the  pressure  of  a 
head  or  column  of  water  one  hundred  feet 
high.  Iron  pipe  may  be  united  in  the  same 
manner.  Should  the  joint  leak  a  trifle,  let 
shingle  nails  be  driven  into  the  wood  around 
the  pipe  so  as  to  press  the  timber  firmly  all 
around  the  pipe." 


A  CHANCE  FOR  THE  INVENTOR. 

The  wonderful  ingenuity  developed  by  our 
mechanics,  inventors,  and  contrivers  during 
the  past  generation  or  two  has  about  spoiled 
the  dear  public.  It  does  not  make  much 
difference  as  to  the  purpose  for  which  any 
piece  of  mechanism  is  designed,  it  must  be 
more  or  less  automatic  and  "  self-operating" 
to  take  with  the  average   buyer.     In  some 


respects  the  demand — craze  we  might  call 
it — has  been  carried  to  the  verge  of  absurd- 
ity; in  others  it  has  proved  of  the  greatest 
benefit  to  the  human  race,  while  certain 
fields,  in  which  the  automatic  principle 
should  be  peculiarly  available,  have  failed  of 
all  benefit  in  the  efforts  of  the  inventor. 

Take  for  instance  the  ordinary  heating  ap- 
paratus in  ourdwellings,  whether  it  be  steam, 
hot  water,  or  warmed  air  that  is  employed. 
Many  of  the  makers  thereof  have  strong 
claims  to  advance  for  the  "  automatic"  char- 
acter of  their  appliances,  and  yet  there  is  not 
one  among  them  all  that  can  be  safely  trust- 
ed, to  use  a  homely  phrase,  to  "go  it  alone," 
even  for  a  limited  period.  Here  is  a  furnace 
man  who  will  fit  up  your  residence  with  a 
wonderful  arrangement  of  electric  thermo- 
stats, or  thermometers  having  electric  limit 
connections,  by  which  he  will  guarantee  to 
keep  your  house  at  an  even  temperature  all 
winter.  A  steam  heating  outfit  is  provided 
with  a  diaphragm  valve  that  controls  the 
damper  of  the  furnace  and  keeps  just  so 
much  pressure,  which  means  an  equally  well 
determined  degree  of  heat.  The  hot  water 
man  has  something  else;  all  are  equally  in- 
fallible, but  the  only  difference  in  their 
operation  is  the  effect  they  exercise  on  the 
pocketbook.  Either  they  are  dismal  failures, 
in  spite  of  all  that  can  be  done  for  them,  or 
they  take  so  much  looking  after  that  the  de- 
luded purchaser  reverts  after  all  to  the  poker, 
shovel  and  shaker,  which,  controlled  by  the 
human  sense  of  comfort  and  its  opposite,  are 
the  best  regulators  of  the  modern  heating 
apparatus. 

Here  is  a  chance  for  the  inventor.  The 
ingenious  individual  who  will  make  it  im- 
possible for  the  ordinary  heating  apparatus 
to  freeze  us  or  "render"  us  out  between  bed- 
time and  dawn;  that  will  insure,  without  a 
constant  worrying  of  the  fires,  an  even  tem- 
perature; that  will  obviate  the  necessity  for 
flooding  the  ordinary  residence  with  cold  air 
and  incidentally  with  dust,  preparatory  to 
the  kiln  drying  of  its  contents,  will  win  a  for- 


tune and  honestly  earn  it.  It  does  not  mat- 
ter what  the  heating  medium  may  be  or  how 
regulated,  provided  it  is  not  in  any  way 
more  offensive,  cumbersome,  dangerous,  etc., 
than  the  methods  now  in  vogue;  as  long  as 
it  is  reliable  and  effective  it  will  go,  and  price 
will  be  no  object. 

There  is  no  doubt  but  that  it  will  come  to 
pass  that  the  heating  apparatus  of  the  future 
will  be  as  economical  of  fuel,  as  safe,  as 
efficient  and  withal  as  mechanically  beauti- 
ful, as  the  modern  automatic  high  speed 
steam  engine,  with  its  cut-off  and  perfect 
self-governing  devices,  and  inventors  would 
find  it  mighty  profitable  to  be  first  to  the 
front  with  anything  of  the  kind  that  would 
be  really  trustworthy.  We  have  looked  the 
field  over  very  carefully,  and  found  several 
contrivances  that  may  ultimately  fill  the  bill, 
but  which  labor  under  "just  one"  little  de- 
fect or  weakness  that  is  fatal  to  their  perfect 
reliability.  With  all  the  ingenuity  they  have 
thus  far  displayed  in  their  constructions,  the 
originators  should  certainly  be  able  to  com- 
plete them. — The  Sanitary  Plumber. 


TWO  EXTREME  REASONS  FOR  BAD 
PLUMBING. 

In  conversation  with  a  leading  manufact- 
urer of  plumbers'  brass  goods,  says  the  Gas, 
Steam  and  Hot  Water  Fitters'  Review,  we 
have  learned  that  a  singular  state  of  affairs 
exists  regarding  the  quality  of  brass  goods 
being  now  placed  upon  the  market. 

There  was  never  such  an  extremely  poor 
quality  being  sold  as  at  present,  and  there 
never  has  been  such  a  demand  for  the  finest 
and  more  expensive  goods.  The  situation 
presents  two  extremes.  Not  only,  however, 
do  these  strange  circumstances  apply  to  our 
trade  but  to  the  hardware  and  furniture 
trades.  The  prices  on  house  furniture  are 
away  down,  lower  than  ever,  and  yet  we 
learn  that  the  demand  for  the  extra  fine  and 
high  priced  furniture  sets  is  greater  than  it 
ever  was.  This  is  really  strange,  and  yet 
can  be  explained.    We  know  there  are  some 


HARDWARE. 


houses  plumbed  and  the  poorest  quality  of 
goods  placed  therein,  and  the  contract  had 
been  taken  at  a  low  figure — in  fact  too  low. 
Then  the  other  extreme  exists.  There  is 
another  class  of  plumbers  who  have  contracts 
for  the  finest  work  and  the  grades  they  use 
of  brass  work  are  unexcelled. 

While  speaking  on  this  subject  of  poor 
plumbing  we  must  go  farther  and  state 
wherein  the  trouble  lies.  We  do  not  blame 
the  plumber  ;  he  has  been  forced  to  his  posi- 
tion by  the  architect.  To  him  can  be  attached 
the  true  cause  of  poor  plumbing.  In  no 
better  way  can  we  present  our  conclusions 
than  by  relating  a  story  : 

A  poor  man  had,  by  dint  of  hard  work  and 
strict  economy,  scraped  together  a  few  hun- 
dred dollars  which  he  thought  might  be  the 
basis  upon  which  to  erect  a  home  for  himself 
and  family.  His  idea  was  to  see  an  architect 
and  get  him  to  draw  up  plans  for  a  dwelling 
upon  as  economical  a  method  as  possible, 
and  by  mortgages  and  loans  build  the  house. 
He  calls  on  an  architect  who  at  once  offers 
to  draw  up  the  plans  for  a  house  to  cost 
$3,500.  The  architect  in  figuring  up  the 
material  leaves  the  plumbing  until  the  last, 
and  when  he  has  every  other  item  added  up 
finds  he  has  but  a  couple  of  hundred  left. 
Consequently  he  commences  to  skimp  the 
plumber,  and  when  he  has  everything  cut 
down  to  almost  a  shadow,  he  requests  figures 
from  the  plumbers. 

He  secures  a  dozen  bidders,  and  then  he 
takes  the  lowest  bid  and  goes  to  see  one  of 
the  other  bidders  and  says  : — "  Now  see  here, 
you  are  away  out  of  sight  on  that  figure  you 
put  in.  Right  here  in  my  hand  is  a  figure 
tor  so  much  from  So-and-so,  and  I  have 
lower  bids  still.  But  I'll  tell  you  what  I'll  do; 
if  you  will  take  the  job  and  do  it  at  this 
man's  figure  I  will  see  that  you  eet  the  con- 
tract." In  many  cases  this  dodge  works,  and 
we  know  instances  all  over  the  country  where 
this  and  similar  other  tricks  have  been  re- 
sorted to  by  the  unscrupulous  architect.  In 
other  instances  the  plumber  has  repudiated 
the  scheme  with  scorn,  as  the  figures  he 
placed  on  the  work  were  the  lowest  that  he 
could  do  the  work  for  and  make  an  honest 
job.  Now,  is  it  a  wonder  that  this  man's 
house  is  poorly  plumbed  ?  And  yet  this  is 
happening  all  over  the  country  to-day. 

We  might  continue  a  little  further  and  say 
a  word  regarding  the  quality  of  the  brass 
goods  placed  in  the  house.  We  can  speak 
of  the  faucets.  The  architect  has  received 
a  figure  for  a  quality  that  costs  the  plumber 
$10  a  dozen.  This  is  a  pretty  poor  grade, 
about  the  cheapest  made,  and  would  soon 
prove  the  costliest  kind,  as  being  made  from 
poor  soft  metal  they  could  not  long  stand 
the  strain,  and  yet  they  had  to  be  put  in  for 
there  was  no  more  money  allowed  for  brass 
goods.  So  here  is  where  the  poor  quality  of 
brass  goods  are  put  in. 

But  we  doubt  not  that  were  the  plumber 
to  interview  the  owner  and  explain  to  him 
how  a  set  of  faucets  costing  $30  per  dozen 
would  last  a  lifetime  and  consequently  prove 
cheaper  in  the  long  run  than  the  others,  we 
doubt  not  but  that  the  owner  would  say, 
"  Go  ahead  and  put  in  good  ones  and  I  will 
pay  the  difference." 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

1  KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072.  P.O.  BOX  768- 

J.  &  C.  HODGSON, 

_.  ...j^pii^p!^  M  ONTREAL, 

igpljg.  \%  MANUFACTURERS 


Montreal, 


WESTERN  REPRESENTATIVE  :     H 

43TOur  name  Is  stamped  on  every  pipe.TBS 

H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Toronto. 

Telephone  2  164. 

REPRESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLER  BEOS.  &  TOMS. 

SHEPARD  HARDWARE  CO.     1  D..ff„l,» 
AMERICAN  BIT  BRACE  CO.,    fDUTTcllO. 
ETC.,  ETC.  J 

GREEN  SEAL  BRAND 

PURE  WHITE  LEAD. 

We  are  just  in  receipt  of  the  following  un- 
solicted  testimonial : 

"  Your  Green  Seal  White  Lead  is  in  every  way 
found  to  be  as  good  as  quoted  "Pure"  and  we 
find  it  to  work  well  ana.  cover  a  large  surface. 
It  is  the  cheapest  lead  for  us  to  use  on  this 
account.    Yours  truly, 

FOSTER  BROS.,  Painters, 

Nanaimo,  B.C. 


WALTER  H  GOTTINGHAM  &  GO,, 

56  St.  Peter  St.   MONTREAL,, 

Sole  Proprietors  Green  Seal  White  Lead. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made  from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  111  THE  MARKET. 

D     SIMMONS, 

74  York  St.,  Toronto. 


Established  1864. 


OLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WE1LIN0T0N  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A. 
W.  B.Cross,  F.  C.  A. 
A.  J.  Phil.ips. 


TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron   Fences,  etc.      Drop  Forging  of 


W  rOUKnt      1IUU       JL'  CliV-CO,     DUIJ.  XJL\J\J      JUTglUK      oi 

every  description.      Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


EVERY  Reader  of  this  paper  is  a  buyer, 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  readers  want 
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TESTING  STOVE  PLATES. 

"Sam  Reader"  says  a  good  method  of  test- 
ing the  quality  or  value  of  stove  plates  is  to 
rap  them  lightly  with  a  hammer  ;  if  of  hard 
and  poor  or  strained  in  mounting  the  slight- 
est jar  will  snap  them.  The  sound  is  also  a 
good  tell  tale.  I  think  this  test  would  not 
amount  to  much  or  the  other  tests  he  recom- 
mends. If  hard  iron  is  in  the  plate  and  the 
plate  not  warped,  it  will  stand  a  pretty  hard 
rap  as  it  lays  against  the  flanges  of  the  other 
plate  or  against  the  end  iron  that  would 
stand  a  pretty  hard  rap,  but  would  not  stand 
the  heat.  I  do  not  think  there  are  many 
stoves  made  now  that  would  not  stand  the 
head.  I  do  not  think  there  are  many  stoves 
made  now  that  would  not  stand  the  rap  test. 
As  to  the  sound  when  a  plate  is  put  in  place, 
laying  against  other  plates  or  flanges  and  the 
joints  puttied,  there  would  not  be  much  ring 
to  the  plate.  I  do  think  there  would  be  dif- 
ference enough  in  the  sound  so  that  a  person 
could  tell,  as  the  plates  in  a  stove  after  being 
puttied  and  bolted  are  muffled  like  setting  a 
bell  with  the  mouth  on  the  ground  and  a 
weight  on  top.  To  get  the  ring  out  of  a  plate 
it  must  be  set  on  a  pivot  or  hung  up  by  one 
end  or  side  with  as  little  friction  as  possible 
so  that  it  can  vibrate.  As  to  the  file  test 
there  is  any  amount  of  iron  that  will  file  rea- 
dily that  will  not  stand  the  heat.  Some  plates 
will  be  soft  in  some  places  and  hard  in  other 
places,  so  that  it  would  be  very  difficult  to 
tell  in  that  way  in  regard  to  the  color.  A 
plate  must  be  very  hard  to  tell  by  the  color, 
as  the  blacking  or  facing  has  a  tendency  to 
black  the  whole  surface.  The  plate  could  be 
far  too  hard  to  stand  and  not  show  any  diffe- 
rence in  color.  The  very  softest  iron  we 
have  sometimes  has  the  least  strength  (which 
all  foundrymen  well  know)  and  they  avoid 
that  kind  of  iron  unless  they  put  other  iron 
in  the  mixture  to  strengthen  it.  Therefore 
the  file  test  is  not  much  of  a  test.  The  rap- 
ping test  is  also  no  test  of  any  practical  ac- 
count. 

There  are  lots  of  theories  that  fall  far 
below  par  when  tested,  and  some  people 
have  more  theory  than  practical  experience. 
I  have  had  considerable  experience  in  the 
stove  and  iron  business,  and  have  found  out 
that  most  of  the  theories  do  not  stand  prac- 
tical test.  My  advice  ta  stove  dealers  is  to 
buy  of  manufacturers  that  will  stand  up  to 
their  guarantees,  and  if  a  plate  breaks  with 
fair  usage  furnish  a  new  plate  free  of  charge. 
If  the  stoves  do  not  prove  satisfactory  then 
buy  of  some  one  that  makes  stoves  that  do 
give  satisfaction.  Give  a  stove  a  fair  trial 
first — not  be  too  hasty.  There  are  lots  of 
plates  broken  that  is  the  fault  of  the  user — 


not  of  the  material  ;  then  they  come  back  to 
the  dealer  and  misrepresent  and  want  the 
dealer  to  replace  it.  The  dealer  thinks  the 
stove  is  not  to  blame,  but  does  not  want  his 
customer  offended,  so  goes  to  the  manufac- 
turer and,  I  am  sorry  to  say,  stretches  the 
truth  too  many  times  to  get  the  piece  free  of 
charge,  which  he  knows  is  wrong,  but  he 
does  not  want  to  be  the  loser,  so  he  is  just  as 


bad  as  the  one  who  broke  the  stove.  So  I 
say,  do  not  be  too  hasty  or  too  slow  in 
making  a  change.  I  give  all  stoves  that  I 
sell  a  good  fair  trial,  and  if  they  are  not  what 
I  want  I  get  something  else,  and  when  I  get 
a  good  thing  I  am  very  careful  about  making 
changes  and  buy  only  a  sample  of  a  new 
thing  until  I  try  it. — Stove  Dealer,  in  Ameri- 
can Artisan. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect   combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 


Better  than  Gas  or  Electricity. 

WRITE   FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers, 

Toronto  and  Winnipeg. 


MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 


SAFETY  ELEVATORS,  H 


110  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

land,  Steam, 

Hydraulic  and 

ELECTBIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  this  paper.  TORONTO  OFFICE:  74  YORK  ST. 

STEEL    "WIEE    OZHL^IUST- 

BROWN'S    PATENT. 


Cut  showing  full  size  of  No.  0. 
Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  four  sizes,  viz.,  oooo,  ooo,  oo,  o.     Send  for  samples  and  prices. 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 

THE   BEST  IN  THE  MARKET. 
OFFICE  AND  FACTORY:    14,  16,  is  &  20  PEARL  ST.,    TORONTO 


THE   AMERICAN   METHOD. 

The  American  method  of  doing  busines  is 
chiefly  characterized  by  directness — the  end 
to  be  reached  once  clearly  seen,  the  shortest 
route  there  is  invariably  chosen.  In  this  re- 
spect it  differs  intrinsically  from  the  punctili- 
ous methods  of  the  Latin  races,  the  labored 
slowness  of  the  German,  and  the  time-en- 
crusted and  immovable  ways  of  the  Briton. 
Rules,  examples  and  precautions  have  little 
or  no  weight,  since  each  man  is  seeking  some 
new  and  better  route. 

Business  life  is  too  strenuous  and  exacting 
to  be  encumbered  with  useless  formulas  and 
absurd  restrictions.  The  office  is  a  place 
solely  for  the  dispatch  of  business,  not  a  social 
rendezvous,  where  a  long  visit  must  be  a 
necessary  prelude  to  a  trade,  as  in  many 
Spanish  countries.  Every  man  is  approach- 
able and  the  principals  are  not  barred  off  by 
impenetrable  office  doors,  and  can  generally 
be  interviewed  at  any  time  on  any  subject. 
The  most  unimportant  visitor  can  see  and 
converse  with  the  proprietor  without  the 
medium  of  subordinates.  Indeed  so  democra- 
tic is  this  practice — and  ithas  itsdrawbacks — 
that  any  one  attempting  to  be  exclusive  soon 
finds  himself  unpopular.  There  is  no  special 
time  or  season  for  domg  business— all  times 
are  alike  for  that — and  a  profitable  proposi- 
tion has  invariably  a  perennial  interest.     The 


difference  in  these  respects  is  typified  in 
small  ways.  We  have  entirely  discarded  the 
antiquated  form  of  correspondence.  "  I  beg, 
to  remain,  dear  sirs,  your  obedient  servant ' 
has  given  place  to  "yours  truly"  and  the 
statelier  but  more  pompous  phrases  of  the 
past  have  given  over  to  the  short,  terse  terms 
that  seek  to  unravel  the  heart  of  the  matter. 
It  is  not  that  courtesy  has  suffered  by  the 
change,  but  that  expedition  and  time  are  of 
more  importance  in  an  excessively  busy 
world. 

In  retail  trade  likewise  we  are  fortunately 
free  from  that  combination  of  childishness 
and  dishonesty  so  common  in  many  parts  of 
Europe  and  the  East — the  asking  of  one 
price  with  the  confident  expectation  of  get- 
ting another,  infinitely  less.  The  "  one  price 
man  "  is  abroad  all  over  the  land,  and  the 
fact  that  "  a  child  can  buy  as  cheap  as  a 
man"  is  heralded  from  the  housetops;  any 
other  kind  of  dealer  would  soon  get  the 
reputation  of  being  a  swindler. 

Business  is  thus  divorced  from  any  of  the 
follies  and  excrescences  that  once  afflicted  it, 
and  in  the  usual  words  of  praise  of  a  well 
regulated  concern  "  is  studied  on  a  strictly 
business  basis." — Age  of  Steel. 


Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 


WELDING  GLASS  AND  PORCELAIN 
TO  METAL. 

M.  Cailletet,  according  to  the  London 
Electrical  Engineer,  has  communicated  to 
the  Societe  de  Physique  a  method  ot  welding 
glass  and  porcelain  with  metals,  which  may 
prove  extremely  useful  for  instruments  of 
research,  or  for  any  metallic  fitting,  etc., 
such  as  taps,  communicating  tubes,  conduct- 
ing wires,  etc.,  so  as  to  avoid  all  leakage 
even  under  high  pressures.  The  process  of 
welding  is  very  simple.  A  portion  of  the 
tube  that  is  to  be  welded  is  covered  with  a 
very  thin  coat  of  platinum.  To  obtain  this 
deposit  it  is  sufficient  to  paint,  by  means  of 
a  small  brush,  the  slightly  warmed  glass 
with  completely  neutral  chloride  of  platinum, 
mixed  with  essential  oil  of  camomile.  The 
essence  is  made  to  evaporate  slowly,  and 
when  the  white  and  colored  vapors  have 
ceased  to  be  given  off,  the  temperature  is 
raised  to  dull  red  heat,  and  the  platinum 
being  reduced  covers  the  glass  tube  with  a 
brilliant  metallic  coating.  Connecting  the 
tube  thus  metallically  coated  to  the  negative 
pole  of  a  battery  of  suitable  energy,  it  is' 
placed  in  a  bath  of  sulphate  of  copper.  A 
ring  of  copper  is  deposited  upon  the  platinum, 
and  strongly  adheres  thereto  if  the  operation 
has  been  properly  carried  out. 


THE 


NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 
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HARDWARE. 


EUROPEAN  MARKETS. 

The  following  are  the  latest 

cable  quota- 

tions,  with  comparisons:  — 

This  week. 

Last  week. 

Tin— Spot—         .£90  2s.  6d. 

£  90.  1 7s.  6d. 

Future —            90  10s. 

90.  12s.  6d. 

Copper,  B.E.S. —     58 

Lead                         12  10s. 

12  12s.  6d. 

Spelter,                     23  7s.  6d. 

24 

Tin  Plates— Cokes       17s.  9d. 

17s.  6d. 

Pie^«°'Ch}      «,7d. 

44s.  id. 

N0.3  Middlesboro',      39s. 

39s.  6d. 

MONTREAL  MARKETS. 

Montreal,  March  26,  1891. 

There  is  little  to  note  of  a  striking  nature, 
and  business  in  most  lines  of  heavy  material 
remains  quiet,  while  the  position  remains  as 
before.  In  fact  it  is  to  near  the  open  season, 
with  the  change  in  freight  that  will  ensue  for 
much  to  be  doing  just  now.  Iron  keeps  the 
same,  while  chemicals,  although  they  show 
some  little  activity,  present  nothing  particu- 
larly noticeable.  Oils  are  firm,  with  stocks 
of  cod  liver  light,  but  the  demand  for  it  will 
likely  fall  off  soon.  Other  kinds  appear  to 
be  in  sufficient  supply,  while  prices  generally 
are  about  the  same.  Briefly,  the  same  may 
be  said  about  all  other  lines. 

IRON  AND  HARDWARE. 

There  has  been  little  or  no  change  since 
our  last  report,  for  business  has  not  com- 
menced yet.  Pig  iron  remains  the  same  as 
far  as  the  spot  market  is  concerned,  the  only 
thing  that  we  hear  of  being  the  sale  of  a 
small  lot,  ex  store,  on  the  old  basis,  $23, 
while  there  is  nothing  to  report  in  the  way 
of  forward  delivery,  and  values  in  this  con- 
nection are  still  more  or  less  unsettled.  Bar 
iron  is  unchanged,  while  the  former  position 
of  tin  plate  remains  unaltered,  with  nothing 
offering  but  charcoal,  which  is  held  at  $4.75 
to  $5.  Terne  plates  are  quite  as  firm  now 
as  other  metals.  There  is  little  to  note. 
NAILS. 

Makers  state  they  have  not  commenced  to 
move  goods  in  earnest  yet,  and  although 
they  report  some  fair  orders  there  is  still  rea- 
son for  complaint  about  indifferent  buyers. 
Prices  remain  precisely  as  before. 

IRON  CUT  NAILS. 
10  dy  to  60  dy,  hot  cut,  per  keg   ....     2  40 

8  dy  to    9  dy,       "  "  2  65 

6  dy  to   7  dy,       "  "  2  90 

4  dy  to    5  dy,        Am.  pat  315 

3  dy,  hot  cut,  per  keg,  Am.  pat    ....      3  90 

3  dv  fine  hot  cut,  "  ....       5   40 

4  dy  to  5  dy,  cold  cut,  Can  pat 2  90 

3  dy,  cold  cut,  3  40 

2  dy,  hot  cut,  nails     "  ....     5  60 

Steel  Wire. 

Cut  Nails  Nails. 

10  dy  to  60  dy,  per  keg $2  50  $315 

9  dy    "     "   275  3  45 

8  dy    "     "   275  3  70 

7  dy         "   3  00   4  00 

6  dy    "     "   3  00   4  30 

5  dy    "     "   325   4  30 

4  dy    "     "   3  25   4  60 

3  dy    "     "   4  00   5  so 

3  dy  fine  "     "   5  50   6  60 


CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  50 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "          3  47 

8dy@9dy,       "          3  15 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,    '       "  2  45 

COMMON    FLOUR    BARREL   NAILS. 

Ji  inch,  per  keg -  $4  70 

1       "  "        4  10 

1 H  "  "        4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
M  brand  in  100  box  lots  50  and  10  per  cent, 
off  discount,  for  large  lots;  small  lots  50  per 
cent,  off;  four  months'  or  5  per  cent,  off  for 
cash  in  30  days.     P.  D.  brand  similar  terms. 

CHEMICALS. 

There  has  been  some  demand  for  chemi- 
cals during  the  week,  all  heavy  lines  continu- 
ing extremely  firm.  Bicarb  soda  has  been 
moved  in  some  rourd  lots  at  $2.30,  but 
it  would  cost  $2.50  to  job.  Stocks  are 
light  and  the  demand  fair,  so  that  it  is 
quite  likely  prices  will  advance  before 
the  opening  of  navigation.  Sulphur  is  un- 
obtainable at  2^c,  the  market  being  com- 
pletely bare.  Sal  soda  is  jobbing  fairly  well 
at  iy»c,  and  caustic  is  scarce  at  $2.85. 
PAINTS  AND  OILS. 

The  activity  noted  in  oils  last  week  has 
been  maintained  to  a  certain  extent,  that  is 
there  has  been  a  considerable  additional 
movement  in  a  small  way.  Cod  liver  oil  con- 
tinues scarce  and  firm,  with  the  offerings 
limited  to  Norway  stock,  which  is  held  for 
90c.  to  $1.10.  Linseed  is  steady  at  the  de- 
cline noted  last  week,  viz.:  64c.  to  66c.  for 
raw,  and  67  to  69c.  for  boiled.  Steam  re- 
fined seal  is  priucipally  in  the  hands  of  one 
holder,  and  is  held  for  51c.  and  upwards. 
In  leads  there  is  nothing  to  note,  values  being 
No.  1  $5,215  to  $5.50  ;  No.  2,  $4.50  ;  No.  3, 
$4.25  ;  dry  white,  6  to  6^c;  ditto  red,  4  i-2c. 
to  5c,  and  white  cod  $6.25  to  $6.75.  Glass 
is  unchanged  at  the  recent  cut,  $1.45  to  $1.50 
for  first  and  second  breaks. 

NAVAL  STORES. 

There  was  some  improvement  in  this  mar- 
ket recently,  and  ship  chandlers  have  less  to 
complain  of  than  formerly.  OakunT  furnished 
a  fair  business,  as  did  also  cotton  waste, 
quite  a  number  of  orders  having  been  receiv- 
ed from  the  West  recently.  Prices  are  quiet 
the  railway  freights  precluding  the  idea  of 
any  new  importations  just  at  present,  but 
navigation  will  soon  open  now.  Coal  tar  is 
very  firm,  costing  $4  at  the  works,  and  stocks 
are  very  small.  Turpentine  moves  along 
pretty  freely  now,  with  an  easier  tendency, 
but  there  is  no  change  yet.  We  note  quota- 
tions as  follow  : — Turpentine,  62  @  63c; 
rosins,  S2@S4.25,  as  to  brand;  coal  tar,  $4.00 
to  $4.25  ;  cotton  waste,  Sj£c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  ^%  @  7/4c; 
and   cotton  oakum,  10 @  i2)4c. 

CEMENT   AND  FIRE   BRICK. 

The  market  moves  along  slowly  but  there 
are  indications  of  more  business  and  we  note 
the  turnover  of  some  100  and  200  barrel  lots 
on  a  $2  52  bases  net  for  Newcastle  and  $2.57 
net  for  London  brands.  The  local  makers 
are  placing  a  sufficient  quantity  to  satisfy  the 
ordinary  demand.  Round  lots  are  quoted  at 
$2.45  to  $2.65  and  smaller  lots  ioc.  per  cask 
higher.  Firebricks  are  in  fair  demand  in  a 
small  way  with  a  sufficient  stock  to  meet  re- 


quirements between  now  and  the  opening  of 
navigation.     Quotations  range  from    $21  to 
$28  per  1000  as  to  brand  and  quantity. 
ASHES. 

Receipts  have  been  somewhat  heavier  re- 
cently and  with  a  quiet  demand,  the  market 
is  somewhat  easier.  We  quote  first  pots, 
$4.90  to  $5  and  seconds  $3.90  to  $4.  No 
pearls  are  offering. 

PETROLEUM. 

There  is  only  a  small  hand  to  mouth  busi- 
ness doing,  and  prices  remain  unchanged, 
although  crude  continues  firm.  We  quote  as 
follows;  Canadian  12c.  at  Petrolea,  i3J(c.  in 
car  lots  at  Montreal,  and  15c.  for  single 
casks;  American,  23c.  in  car  lots  and  23^ 
to  24}4c.  in  smaller  quantities  ;  American 
benzine,  23  to  25c. ;  and  Canadian,  14^  to 
ISC  

TORONTO  MARKETS. 


TORONTO,  March  27,  1891. 
The  week  has  been  an  uneventful  one  in 
local  hardware  and  metal  markets.  The 
movement  has  been  particularly  light.  The 
snow  blockade  has  been  followed  by  a  thaw 
and  bad  if  not  impassible  country  roads  has 
interfered  with  business  materially.  Pay- 
ments are  generally  unsatisfactory,  particu- 
larly in  the  city  where  there  is  comparatively 
little  work  going  on  at  present.  There  is 
every  indication  that  things  will  brighten  up 
in  the  near  future.  A  number  of  buildings 
are  likely  to  be  gone  on  with  at  once.  There 
have  been  more  inquiries  for  structural  iron 
and  several  contracts  have  been  let  during 
the  week. 

IRON  AND  STEEL. 
There  has  been  rather  more  inquiry,  but 
the  amount  of  business  still  doing  is  light. 
Representatives  of  Scotch  firms  have  en- 
deavored to  make  sales  in  Ontario,  but  are 
not  meeting  with  much  encouragement. 
They  have  met  the  American  sellers'  prices, 
but  are  now  endeavoring  to  secure  better 
rates  of  freight  from  Montreal  west.  Ocean 
freights  are  lower  than  a  year  ago,  but  the 
rail  freights  from  Montreal  to  western  po'.nts 
are  about  20  per  cent,  higher  on  pig  and  15 
per  cent,  on  structural  material  Another  fea- 
ture in  the  market  is  the  offeringsof  Canadian 
Pig  by  the  Londonderry  people.  They  have 
done  but  little  more  than  supply  their  own 
demand  in  the  past,  but  they  now  claim  to 
be  able  to  meet  American  competition.  En- 
couraged, by  apparently,  ample  protective 
duties  they  have  increased  their  capacity  for 
turning  out  pig,  and  are  looking  forward  to  a 
large  business  this  year.  Locally,  sales  are 
reported  of  Southern  pig  at  $21.50  to  $22. 
Bar  remains  at  $2.20  to  $2.25.  Cables  are 
again  lower  lower.  Scotch  pig  warrants  and 
No.  3  Middlesboro  show  a  decline  of  6d.  as 
compared  with  a  week  ago. 
COPPER. 

Business  has  been  of  a  sluggish  nature  all 
week.     Nothing    has    been     done.    Prices, 
however,  remain  steady  at  15  to  16c.  for  tons 
and  less,  and  i4^c  for  smaller  quantities. 
TIN. 

Demand  has  been  fairly  active,  and  prices 
are,   if  anything   higher.     Round  lots  have 
been  sold  at  23c,  but  the  general  run  of  busi- 
ness has  been  at  23^  to  24c. 
LEAD. 

The  local  demand  has  been  dull  and  prices 
are  unchanged  at  3%  to  4c.  for  pig,  and  tf/% 
to  5c.  for  bar.     Private  Cables  received,  to- 


HARDWARE. 
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MA  RKBTS—  Continued. 

day,  report  the  British  market  considerably 
firmer,  and  orders  cannot  be  booked  at  yes- 
terday's prices. 

ZINC  AND   SPELTEK. 
Are  without   special    feature;    demand  is 
quiet  and  prices  unchanged. 

ANTIMONY. 

The  market  is  a  shade  easier,  though  de- 
mand has  bean  fairly  good.  Cookson's  offers 
at  i8>£  to  i9Kc-i  ar»d  other  brands   17^  to 

CANADA    PLATES 

Nominally  unchanged  at  $3.25  per  box. 
GALVANIZED  SHEET  IRON 

Steady  with   a   good  enquiry.     Prices  re- 
main at  5 %  to  5^c.  for  the  general  run. 
TIN  PLATES 

For  spot  stock  and  for  prompt  shipment 
there  is  a  firm  market  and  buyers  can  get  no 
concessions.  A  number  of  orders  have  been 
placed  for  shipment  during  the  coming  sum- 
mer and  fall  at  about  last  year's  prices.  By 
that  time  the  new  American  tariff  will  have 
come  into  force  and  the  keen  edge  will  have 
worn  off  the  market. 

NAILS. 

The  cutting  in  the  prices  of  wire  nails  con- 
tinues, and  is  now  putting  the  market  in  a 
most  unsatisfactory  condition.  Just  who  is 
responsible  it  is  hard  to  say.  It  is 
only  a  short  time  since  the  discount 
was  60  and  5  per  cent,  off  the  list;  now  it 
has  gone  as  high  as  70  and  10  oft,  at  this  rate 
there  is  but  little  profit  left  for  the  jobber 
while  the  retailer  is  never  sure  that  he  is 
buying  on  as  good  terms  as  his  neighbor.  It 
is  to  be  hoped  that  manufacturers  will  come  to 
some  agreement  to  put  prices  on  a  stable 
basis.  The  explanation  given  of  the  report- 
ed favor  shown  by  one  firm  in  paying  the 
freight  on  a  sale  of  cut  nails  is  for  the  mo- 
ment accepted  as  satisfactory  but  more  may 
be  heard  later. 

HINGES. 

The  price  for  heavy  T  hinges  has  been  re- 
duced %c.  and  the  range  now  stands  at  4% 
to  5c.  The  American  manufacturers  have 
changed  their  list  reducing  the  discounts  on 
light  T  and  strap.  The  reduction  however  is 
not  uniform.  Prices  here  are  unchanged. 
CARRIAGE  BOLTS. 

Some  irregularity  in  the  prices  of  carriage 
bolts  is  reported.  The  discount  is  increased 
from  65  and  5  to  70  per  cent,  to  65  and  10  to 
70  and  5  per  cent. 

GLASS. 

Local  stocks  are  increasing  but  there  is  a 
good  demand  and  prices  are  firmly  main- 
tained  at  former  quotations. 


PAINTS    AND   OILS. 

Paints  are  steady  with  a  fair  demand. 
White  lead  remains  unchanged,  though  the 
lower  prices  at  which  dry  lead  can  be  bought 
may  effect  the  market  later.  Unseed  oil  is 
firmer  some  sales  being  reported  at  ic.  ad- 
vance. Castor  oil  remains  at  io'/£  to  12c; 
No  alteration  in  this  article  is  expected  be- 
fore the  arrival  of  the  new  crop  in  May  or 
June.     Turpentine  is  steady  at  62  to  63c. 

OLD  MATERIAL. 

With  the  milder  weather  the  snow  has 
disappeared  and  more  stuff  has  been  offered 
this  week.  The  demand,  however,  con- 
tinues dull.  Foundry  men  are  buying 
sparingly  and  prices  are  unchanged.  Deal- 
ers paying  prices  are  follows  :  No.  1  heavy 
scrap,  65  to 70c.  per  100  lbs.;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  55  to  60  c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  g}4  to 
lie;  heavy  scrap  copper  uj^  to  12c;  old 
copper  bottoms,  9  to  9>£c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  9 /4c;  scrap  lead  lYz  to  2%"c; 
scrap  zinc,  2  to  2'Ac;  scrap  rubber,  2%  to 
3c.  ;  country  mixed  rags,  90c.  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 

PETROLEUM. 

Canadian  refined   is   firmer  and  quotes  no 
longer  at  15KC,  the  lowest  price  being  now 
16c.      On  Saturday   crude  oil   advanced  to 
$1.36,  and  it  is  likely  to  go  higher. 
HIDES,  ETC. 

Hides — Have  not  changed.  No.  1  green 
is  5  to  5/^c,  with  the  upper  figure  weak. 

Skins — Sheepskins  are  still  $1.10  to  $1.40 
and  are  fairly  plentiful.  Calfskins  are  6  to 
8c. 

Tallow — Is  unchanged  at  2c.  for  rough 
and  5K  to  6c.  for  refined. 

Wool— Is  dull  at  19^  to  20c. 
RAW  PURS. 

Raw  furs  are  in  reduced  demand.  They 
are  : — Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.50;  fox, 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.50;  Musk- 
rat,  fall,  12c.  ;  spring  rat,  25c.;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c;  skunk, 
25  to  $1.71;. 


No  young  man  oan  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done 

You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 


AMERICAN   MARKETS. 

NEW  YORK,  March  26,  1891. 
IRON  AND  STEEL. 

There  is  no  visible  change  in  the  demand 
for  finished  iron  or  steel  of  any  description. 
Orders  for  structural  material  do  not  come 
forward  as  freely  as  might  be  expected,  con- 
sidering the  advanced  stage  of  the  spring 
season.  Railroad  supplies  are  purchased 
rather  sparingly  also,  the  demand  for  pipe, 
etc.,  is  only  fair,  and  merely  the  routine 
business  in  bars  and  sheets  is  passing.  Re- 
garding general  foundry  work,  most  reports 
are  to  the  effect  that  there  is  nothing  more 
than  a  fair  degree  of  activity.  Latest  reports 
by  cable  indicate  a  slight  turn  in  the  price 
of  warrants  in  the  British  market,  but  de- 
velopments are  not  of  a  character  that  would 
have  any  pronounced  effect  upon  the  situa- 
tion on  this  side  of  the  Atlantic. 

Orders  have  been  secured  for  about  12,50 
tons  of  steel  rails  at,  it  is  reported,  prices  on 
the  basis  of  $30  per  ton,  f.  o.  b.  at  Pennsyl- 
vania mill.  A  number  of  orders  involving 
good-sized  lots  are  in  treaty,  with  buyers  ex- 
ceedingly cautious  and  sellers  apparantly 
determined  to  grant  no  concession.  Steel 
in  the  form  of  billets,  slabs,  rods,  etc.,  is 
finding  fair  sale,  chiefly  at  prices  that  ruled 
last  week. 

For  crude  material  employed  in  steel 
manufacture  there  is  nothing  more  than 
a  routine  demand,  and  the  business  pass- 
ing is  chiefly  at  old  prices.  Standard  Bess- 
emer pig  iron  sells  at  $16  to  $16.50  at  furnace. 
Twenty  per  cent,  spiegeleisen  is  valued  at  $28 
to  $29,  and  80  per  cent,  terro-manganese 
at  $61  to  $63  landed  here.  A  small  lot  of  20 
per  cent  spiegel  was  sold  at  $26.  Foundry 
pig  iron  is  moving  very  fairly.  As  yet  the 
deliveries  of  the  varieties  most  favored  in 
this  market  run  very  slowly  to  the  output, 
and  current  sales  are  therefore  at  steady 
prices.  There  is  a  feeling  however,  that  pro- 
duction will  be  considerably  increased  ere 
long,and  that  present  values  will  notstandun- 
less  the  consumption  improves  considerably. 
The  present  range  is  $17  to  $18  for  No.  1 
foundry,  $15.50  to  16.50  for  No.  2  foundry 
and  $14  to  15  for  No.  3  tidewater  delivery. 
IRON. 

For  old  iron  the  demand  continues  very 
slow.  Sellers  would  probably  let  tee  rails  go 
at  $22(3)22.50,  and  No.  1  wrought  scrap  at 
$2 1  ©21.50,  on  cars.  The  few  bids  made, 
however,  are  about  $1  under  those  figures. 


Cannot  Leak  ! 


Easily  put  on  ! 


FULL  SETTS  OF  CREAMER  TRIMMINGS. 

CREAMER  TAPS. 

MILK  CAN  TRIMMINGS. 

TINNERS'  TRIMMINGS  OF  ALL  KINDS. 

PRESSED  MILK   PANS. 

STAMPED  WARE,  full  assortment. 


WATER  COOLERS. 

SPRINKLERS, 

TOILET  SETTS.     FLY  TRAPS. 

AGATE  WARE.     GRANITE  WARE. 

HARDWARE  NOVELTIES. 

HOUSE  FURNISHING   HARDWARE. 


THOS.   DAVIDSON  &  CO, 

Agents  in  Western  Ontario  for  Chown  &  Cunningham  Co., 

Manufacturers  of  stoves. 
TORONTO  :      I  I   Front  St.  W.  MONTREAL  :  474  St.  Paul  St. 


Front 


Back  view. 
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MARKETS—  Continued. 

COPPER. 

The  copper  market  is  unchanged.  Orders 
for  fair  quantities  of  Lake  Superior  wire  bars 
for  future  delivery  were  said  to  have  been 
placed  at  14c.  but  transactions  in  ingot  are 
still  on  a  moderate  scale  and  small  lots  are 
still  secured  at  I3^@'3^c.  Arizona  ingot 
is  firmly  held  at  I2J4@13C.  owing  to  reduced 
output  consequent  upon  unfavorable  weather 
conditions  latterly,  but  the  demand  for  the 
metal  does  not  improve.  Casting  brands 
are  quoted  at  n%@iiy2c.  with  the  move- 
ment moderate. 

TIN. 

On  pig  tin  there  has  been  very  little  change 
the  past  few  days  in  the  absence  of  any  de- 
cided movement  in  London  values.  On  the 
Metal  Exchange  about  130  tonshave  changed 
hands  at  20.05@20.10c.  for  March  and  20.15c. 
for  April  delivery.  Outside  of  this  there  has 
been  scarcely  any  speculative  movement, 
and  there  is  merely  the  routine  business  with 
jobbers  and  consumers.  Spot  prices  at  the 
close  were  20.ro@2o  15  for  10  ten  lots.  Ex- 
change terms,  and  2o^@3c^c.  for  jobbing 
quantities. 

LEAD. 

Pig  lead  buyers  have  conducted  their  ope- 
rations on  very  much  the  same  lines  as  here- 
tofore, and  the  offering  is  still  unimportant. 
Prices  are  held  firmly  at  4.35  to  4.40c.  as  to 
delivery. 

SPELTER. 

In  spelter  there  has  been  no  movement  of 
importance  the  past  few  days,  and  the  situa- 
tion of  the  market  is  wholly  unchanged. 
Prime  Western,  in  carload  lots,  is  quoted  at 
5.10  to  5.15c.  delivered  here. 

TIN  PLATES. 

For  tin  plate  the  market  has  remained  po- 
sitively dull,  and  prices  are  somewhat  unset- 
tled, with  a  rather  lower  range  on  cokes.  We 
quote  :  Charcoal,  1-2  cross  assortment.Melyn 
grade,  $6.35  to  . . . .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.90  to  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   14x20,  $7.50  to    ..;  M.  F.,  20x28, 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.15   to    ....;  Dean  grade,   20x28,   $10.30 

to ;  D.  R  D.  grade,    14x20,  $4.90  to 

. . . . ;  D.  R.  D,  grade,  20x28,  $9.90  to  . . . . ; 
I.  C.  Coke — Penlan  grade   (iron),    $5-3°  to 

;|  J.  B.  grade,  14x20,  $$-37%  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.35  to 

;    I.    C.    Siemen's  steel,  coke    finish, 

$5.55;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
....  basis;  I.  C.  Siemens  steel,  squares, 
$5.84  to  $6.00  basis. 


H.  S.  Howland  &  Sons  report  the  arrival 
of  a  shipment  of  window  glass. 


SAW  YOUR 


■  ADVERTISEMENT! 


m 


IN   THE 


HARDWAR 


When  writing  to  our  advertisers  please  inclose 
the  above. 


PROBABLY  NOT,  IN  HIS  CASE. 

"Advertising  don't  pay,  anyhow  !"  he  said, 
and  hiiched  his  rickety  old  chair  around  so 
as  to  cock  his  feet  up  against  the  dilapidated 
door  casement.    And  The  Age  of  Steel  man 
seriously  doubts  if  such  a  manufacturer  as 
is  the  one  who  gave  voice  to  this  expression 
could  be  much  benefited  even  by  advertis- 
ing.     Certainly  no  one  who  should  visit  his 
dilapidated  old  shops,  so-called,  down  under 
the  hill  by  the  mill  race;  enter  through  the 
low  rickety  door,  still    swinging  on  its  vene- 
rable wrought  iron  strap  hinges,  the  door  it- 
self being   made  of   dove-tailed    pieces   of 
flooring;  thread  his  way  amid  heaps  of  chips 
and  dirt,  out  of  which  peeked  old  castings 
and  dirty  waste,  and  through  another  creak- 
ing strap-hinged   door  at  the  foot  of  a  few 
foot- worn  and  rattling  stairs;  enter  the  den 
which  its  occupant  calls  office — I  say  no  one, 
after  this  pilgrimage,  would  feel   that  even 
the  potent  virtue  of  advertising  could  benefit 
such  a  manufacturer.      Two  chairs  graced 
this  fantastic  office  ;  the  proprietor,  whose  re- 
mark we  have  quoted,  occupied  one.    It  was 
a  unique  bit  of  antiquity — a   thick-bottomed 
wooden  affair;  doubtless  it    originally  had 
known  paint,  but  now  not  only  the  paint  had 
disappeared  but  years  of  service  had  removed 
as  well  much  of  the  wood  surface,  hollowing 
it  out,  and  exposing  the  dull  fiber  of  well 
seasoned  wood;  iron  brace  rods,  with  roughly 
riveted  heads,  passed  through  the  chair  from 
legs  to  back  in  criss-cross  lines,  and  where 
paint  should  have  rested  there  was  an  ample 
coat  of  dirt  and  grease.  His  desk,  struggling 
out  from  its  dust-covered  surrounding  of  old 
papers,  broken  patterns  and  torn  drawings, 
was  of  that  light  and  airy  structure  of  your 
mother's  kitchen   table,  with  a  low  rail  en- 
circling it  on  three  sides,  with  a  couple  of 
drawers  in  the  front.     Its   most  conspicuous 
decoration  was  a  bag  of"  Durham  shortcut," 
a  black,  rank  and  greasy  pipe,  with  sundry 
matches,  live  and  dead.  Dust-covered  papers 
— the    scanty    correspondence    of  the  past 
month — a  "  sputtering" pen  and  thumb-mark- 
ed catalogues  struggled  into  sight  here  and 
there.     Ashes,  tobacco  spit  and  dirt  from  the 
shop  furnishedasoft  (P)carpetfor  the  creaking 
floor.  Twowindows  onecut  inanoutsidedoor, 
which,  on  account  of  the  decrepitude  of  age 
would  not  swing  and  had  been  nailed  up,  one 
containing  six  6x8  panes  of  glass — and  the 
other  containing  two  old-fashioned  sashes  of 
6x8  panes  of  glass,  and  all  dimmed  with  dust 
and  festooned  with  cobwebs,  admitted  light. 
The  occupant  of  the  chief  office  chair,  a  gen- 
tleman of  fair   education  and  not  yet  past 
mature  young  manhood,  wore  among  other 
articles  of  apparel,  a  "  biled  "  pink  shirt  and 
a  heavy  turndown  cap.  From  his  tilted  chair 
he  could  survey  the  machine  room  through 
the  open   door,   where  some  half-dozen  or 
more  workmen  were   seeking  to   make  im- 
proved tools  on  antiquated  ones.     The  ceil- 
ing, of  heavy  beams   and  cross-boards,  and 
so  low  that  it  could  almost  be  touched  with 


the  hand,  had,  apparently,  in  all  the  ages,  not 
known  a  coat  of  even  whitewash.  The  floor 
was  to  be  found,  it  is  to  be  presumed,  some- 
where beneath  the  layers  of  greasy  dirt  and 
iron  chips  that  covered  it.  The  benches  that 
ran  along  the  sides  of  the  room  were  worn 
into  all  the  fantastic  curves  that  time  and 
lengthened  service  could  ^devise.  The  tools 
were  of  the  color  of  the  floor,  and  were 
amply  festooned  with  dripping  oil  and  dirt, 
There  were  few  places  in  the  shop  where 
good  light  could  be  had  even  on  a  clear  day. 
In  such  a  shop,  and  under  such  conditions, 
the  proprietor  was  pretending  to  make  a 
modern  and  improved  tool,  and  was  growling 
that  advertising  was  of  no  value  and  brought 
him  no  returns.  In  the  midst  of  his  argu- 
ment his  venerable  paternal  ancestor  entered 
the  old  office.  Bracing  himself  over  the  one 
remaining  unoccupied  chair,  and  surveying 
the  Age  of  Steel  man  cautiously,  he  said, 
"Who  be  you?"  A  pleasant  remark  regarding 
his  smart  old  age  developed  the  fact  that 
though  he  had  nearly  entered  upon  the  last 
decade  of  a  hundred  years,  he  was  still  the 
active  advisory  partner  in  business  of  his 
frisky  young  son. 

This  interesting  combination  of  antiquity, 
both  animate  and  inanimate,  for  the  inscrip- 
tions of  time  were  no  more  noticeable  in  the 
form  and  visage  of  the  venerable  machinist 
than  on  his  surroundings,  is  located  on  the 
banks  of  the  beautiful  Hudson  river,  not  far 
removed  from  that  historic  locality  "Sleepy 
Hollow,"  and  we  confess  to  harboring  the 
feeling  that  a  careful  survey  might  have  dis- 
closed a  veritable  Rip  Van  Winkle,  and 
whether  writers  of  fiction  have  not  some  po- 
tent spell  by  which  to  ingraft  their  fanciful 
theories  in  to  the  lives  of  residenters  of  their 
chosen  localities.  Whether  this  be  true,  the 
fact  remains  that  this  is  not  the  only  ancient 
machine  shop  to  be  found  along  the  banks  of 
the  Hudson  upon  which  seems  to  have  fallen 
a  dry-rot  blight,  little  in  keeping  with  the 
advanced  thought  of  the  present  day,  as  ex- 
pressed in  the  columns  of  standard  mechani- 
cal journals  and  exemplified  in  the  success 
of  enterprising  manufacturers.  The  argu- 
ment that  "advertising  don't  pay"  is  an 
argument  in  fact,  that  the  more  the  me- 
chanical world  learns  of  his  tools  the  less 
liable  they  are  to  buy  them,  and  on  this  hy- 
pothesis it  is  possible  that  there  are  con- 
cerns to  whom  advertising  would  be  abso- 
lutely detrimental. 


H.  S.  Howland  &  Sons  are  in  receipt  of  a 
fresh  supply  of  all  kinds  of  cutlery  including 
Rogers  well  known  makes  as  well  as  Elliots, 
Wostenholms,  Ellens  and  Askens. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Every  line  of  goods  embodies   a  history  and  a 
science  worth  years  of  study  to  understand. 

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 


HARDWARE. 


13 


HARDWARE 


-AND- 


Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on   the  road  with 
complete  line  of  samples  of 

BOECKH'S  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


GHAS.  BOEGKH  &  SONS, 

Manufacturers,    -     -     TORONTO. 

the  A.  G.  PEUCHEN  CO., 

ARE   NOW   MAKING 

100  Toisrs 

OF 

Pure  Paris  Green 

ALSO   MAKING 

300  bbls._of_PAINT  OIL 

See   our   New   Catalogue   containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 


THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 

Ask  for 

and  see  that  you  get 

"TIGER"  BRAND 

Chemically  pure 

White  Lead, 

The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co., 

Montreal  P.Q. 
Members  of  the  White  Lead  Association  of  Canada 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings.  All  sizes  of  Body  Stock  for  Cans. 
Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  pattern.  Sample  order 
solicited. 

Milk,  Creamery  and  Delivery  Cans  made  up.       Refrig- 
erators, Oil  Stoves,  Brass  Bird  Cages. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 

Patent  Seamless 

Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

— 0—0-0 — 0—0—0 — 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.  J.  McGILL,    Man. 

WESTERN   BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


UPHOLSTERERS  HAMMERS 

Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 

The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Comhining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 
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A  NEW  SEWING  MACHINE  NEEDLE 

The  Stillwater,  Minn.,  correspondent  of  the 
St.  Paul  Pioneer  Press  says  :  For  some  time 
past  Capt.  Young  and  Hugh  Hall  have  been 
at  work  securing  patents  on  the  self  thread- 
ing sewing  machine  needle,  invented  by  Mrs. 
Hall,  and  had  experts  at  wcrk  with  good  re- 
sults, making  the  needles  at  the  needle  fac- 
tory in  Paris,  Ont.  Capitalists  are  interesting 
themselves  to  have  the  factory  established  in 
Stillwater,  and  from  present  appearance  it 
looks  as  if  it  would  be  a  success.  We  un- 
derstand that  it  will  also  be  manufactured  in 
Canada. 


this  city  as  a  manufacturing  and  distributing 
centre,  said  circular  to  be  sent  to  all  manu- 
facturers of  those  goods  consumed  in  the 
country  and  not  manufactured  here. 


WANTS 


HAMILTON 
SMELTING 


WORKS. 


A  special  meeting  was  held  in  the  Board 
of  Trade  rooms  in  Hamilton  on  Monday 
night  to  discuss  the  question  of  obtaining 
smelting  works  for  the  city.  President  Knox 
occupied  the  chair  To  introduce  the  sub- 
ject the  President  called  upon  Mr.  John  Pat- 
terson, who  has  been  interesting  himself  in 
the  matter,  to  address  the  meeting.  Mr. 
Patterson  related  what  part  he  had  taken  in 
endeavoring  to  bring  about  negotiations  with 
representatives  of  various  large  companies. 
He  pointed  out  to  those  gentlemen  in  inter- 
views and  by  letter  and  circular  the  advan- 
tages which  Hamilton  had  to  offer  over  all 
other  points  in  Canada  for  the  smelting  of 
ores— good  water  supply,  unlimited  quanti- 
ties of  limestone,  railway  facilities,  etc.  Mr. 
Patterson  considered  that  ore  could  be 
smelted  here  as  cheaply  as  in  Cleveland  or 
other  American  cities  where  works  are  now 
located.  The  speaker  had  sent  circulars  to 
all  blast  furnaces  in  England  of  which  he 
could  obtain  locations — some  700  in  all — de- 
tailing the  superior  advantages  which  the 
city  had  to  offer  as  a  site  for  smelting  works. 

Senator  Sanford  was  able  to  impart  some 
valuable  information  bearing  upon  the  sub- 
ject, which  he  had  gathered  through  corre- 
sponding with  some  large  iron  ore  smelting 
works.  The  hon.  gentleman  said  that  a  70- 
ton  per  day  pig  iron  furnace  would  cost  to 
establish  $100,000,  and  it  was  estimated  that 
the  cost  of  producing  a  ton  of  iron  would  be 
$15.  The  Senator  advocated  the  appoint- 
ment of  a  special  committee,  whose  proposed 
work  is  outlined  in  a  resolution  which  he 
afterward  moved. 

The  following  resolution,  moved  by  W.  A. 
Robinson,  seconded  by  John  F.  Stuart,  was 
submitted  and  carried: 

That  the  manufacturers  in  this  city  using 
pig  iron  are  pleased  with  the  action  taken 
by  this  board  of  trade  to  encourage  and 
facilitate  in  every  way  in  bringing  smelting 
and  blast  furnaces  to  Hamilton;  that  Mr. 
Patterson  be  thanked  for  the  active  interest 
he  has  taken  in  the  matter,  and  that  he  be 
asked  to  continue  his  negotiations  and  re- 
port to  this  board. 

The  following  resolution,  moved  by  Sena- 
ator  Sanford,  seconded  by  Mr.  G.  E.  Bristol, 
was  carried  unanimously: 

That  the  council  of  the  board  of  trade  be 
requested  to  consider  the  advisability  of  pre- 
paring  a  circular  showing  the  advantages  of 


THE  ERIE  WRINGER. 

Erie  Wringer  Mfg.  Company,  Pittsburg, 
Pa.,  are  introducing  a  galvanized  malleable 
iron  frame  wringer,  as  illustrated  herewith. 
It  has  an  oil  tempered  elliptic  spring,  with  a 
thumb  screw  in  the  centre  of  the  frame  to 
give  equal  pressure  to  all  parts  of  the  rolls. 
It  is  stated  that  before  leaving  the  factory 


THE  ERIE  WRINGER. 

every  spring  is  submitted  to  a  pressure  of 
1,200  pounds.  The  clamps  are  made  to  fit 
round  or  square  tubs,  and  the  clothes  board 
is  wide,  to  prevent  clothes  clinging  to  the 
tub  after  being  wrung.  The  manufacturers 
describe  the  rolls  as  made  of  patent  vulcan- 
ized solid  white  rubber. 


WAGES  OR  SHARING. 

Recent  writing  on  economic  problems 
seems,  much  or  most  of  it,  to  have  been  done 
without  the  thinking  necessary  to  make  it 
valuable.  Conspicuous  men  have  published 
articles  in  leading  periodicals,  discussing  the 
labor  and  wages  question  in  the  most  trivial 
and  superficial  style.  One  instance  of  this 
style  of  treating  the  most  important  ques- 
tions is  given  in  a  late  number  of  a  leading 
monthly  magazine,  wherein  a  Brooklyn 
clergyman  makes  the  assertion  that  the 
wages  system  must  in  the  near  future  give 
place  to  the  sharing  of  profits.  This  asser- 
tion is  made  by  an  aged  man,  whose  long 
life  has  been  passed  in  work  that  has  kept 
him  out  of  touch  with  the  business  world. 
He  knows  absolutely  nothing  of  the  environ- 
ments of  capital  in  business.  Production, 
with  all  its  intricate  details,  is  only  a  vague 
conception  to  him.  Looking  at  the  whole 
country,  or  the  whole  industrial  world,  in  a 
general  view,  and  accepting  the  current  de- 
magogy of  the  professional  agitators  as  cor- 
rectly showing  the  conditions  of  labor  and 
the  relations  of  labor  and  capital,  this  un- 
thinking "reverend  "  economist  coolly  pro- 
poses one  sovereign  means  for  the  cure  of 
all  existing  evils  and  the  readjustment  of  all 
relations  on  a  basis  of  justice  and  equity. 

That  means  is  the  abandonment  of  the 
wages-paying  system  and  the  adoption  of 
the  profit-sharing  system.  So  bold  a  propo- 
sition on  so  important  a  question  invites  dis- 
cussion and  suggests  thought,  even  though 


no  thought  may  have  preceded  the  assertion. 
Several  queries  present  themselves  at  the 
outset  :  1.  Can  capital,  the  aggregate  of  the 
money  or  other  elements  of  production  in 
the  world,  induce  labor  to  go  into  the  part- 
nership implied  in  this  proposition  ?  2. 
Would  labor  be  willing  to  go  into  the  part- 
nership, assuming  the  usual  risks  that  inhere 
in  association  ?  3.  How  could  labor  subsist 
from  the  time  of  originating  an  enterprise  in 
company  with  capital  to  the  time  when  the 
profits  shall  be  available  for  division,  on  sti- 
pulated terms  between  labor  and  capital  ? 
4.  Must  capital  still  shoulder  all  the  prelimi- 
nary expenses  and  insure  to  labor  its  food, 
shelter  and  clothing  while  the  enterprise  is 
advancing  ?  5.  In  case  of  no  profits  at  all, 
is  labor  to  be  wholly  unrecompensed  for  its 
share  in  the  abortive  effort  to  produce  ?  6. 
In  case  of  absolute  loss,  large  or  small,  is 
labor  to  be  assessed  to  foot  the  bills,  paying 
in  a  stipulated  proportion,  or  is  capital  to 
bear  all  the  loss,  as  it  does  under  the  wages- 
paying  system  ? 

Labor  may  well  ponder  these  questions. 
They  lead  directly  to  the  core  of  the  subject. 
It  is  not  plain  that  capital  could  go  into  a 
wholly  one-sided  partnership  like  that  im- 
plied. Capital  has  always  taken,  and  it  must 
always  take,  the  risks  in  productive  enter- 
prises. No  amount  of  theorizing  can  remove 
the  solid  facts  in  the  case.  Capital  struggles 
with  all  the  uncertainties  under  either  sys- 
tem. Under  the  wages-paying  system  labor 
enjoys  the  only  certainties.  Daily,  weekly, 
or  monthly,  labor  receives  its  wages.  If  the 
enterprise  fail  labor  is  the  only  element  that 
comes  out  whole,  and  capital  suffers  all  the 
loss.  The  trouble  with  the  theorists,  who 
talk  so  glibly  about  the  beauties,  the  justice, 
the  equity,  the  cure-all-ativeness  of  the 
profit-sharing  system,  is  that  they  assume 
that  all  enterprises  are  successful,  that  every 
conjunction  of  capital  and  labor  implies  in- 
evitable profits.  That  assumption  naturally 
and  necessarily  blinds  them  to  the  real  char- 
acter of  the  struggle  which  capital  has  al- 
ways to  wage  with  raw  materials,  demand 
and  supply,  and  all  the  other  elements  in  the 
complex  industrial  problem.  Capitalcannot 
afford  the  proposed  partnership.  Labor 
cannot  afford  to  throw  away  its  certainties 
under  the  wages-paying  system  for  the  un- 
certainties that  inhere  in  the  profit-sharing 
system.  Every  establishment  that  has 
reached  permanent  profits  implies  a  score  of 
establishments  that  failed  to  get  a  hold  on 
the  business  world.  Yet  in  all  cases  the  la- 
bor employed  in  the  defunct  establishments 
received  its  full  recompense,  while  bearing 
no  proportion  of  the  loss  entailed  in  the 
failure. 

Confronted  with  the  stipulation  to  be  satis- 
fied with  a  portion  of  the  profits  and  to  take 
care  of  itself  until  the  profits  are  at  hand, 
labor  would  promptly  refuse  to  go  into  the 
contract.  A  capitalist  owns  a  thousand  acres 
of  coal  land.  He  wishes  to  develop  it.  He 
needs  labor      He  asks  labor  to  join  him  on 
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the  sharing  basis,  and  he  wishes  to  bind 
labor  strictly  to  that  system.  What  follows  ? 
The  land  lies  in  a  mountain.  There  are  no 
houses,  no  markets  to  supply  food,  no  schools, 
no  conveniences  of  any  sort.  How  can  labor 
subsist  in  the  wilderness  during  the  months 
that  must  be  taken  up  in  prospecting,  boring, 
building,  deforesting,  uncovering,  mining  and 
marketing  ?  Must  not  capital  still  go  ahead 
and  subdue  the  wilderness  at  enormous  ex- 
pense ?  Is  pure  profit-sharing  a  possibility 
in  such  a  case  ?  Labor  can  ask  and  answer 
the  question  to  its  own  satisfaction.  Labor 
having  no  ability  to  subdue  the  wilderness, 
must  depend  upon  capital  all  the  way  along. 
Capital  must  depend  upon  itself  all  the  way 
along  to  secure  profit.  It  must  invest,  risk, 
administer  and  wait.  Labor  realizes  at  once. 
Plainly,  the  hard  facts  and  all  reasonable 
inferences  oppose  the  profit-sharing  theory. 
The  very  fact  that  labor  can  not  live  without 
money  while  the  work  is  going  on,  and  that 
it  must  live  at  the  expense  of  capital,  is  suffi- 
cient to  make  the  question  a  settled  one  at 
the  start,  and  settled  against  the  proposition 
to  abolish  certain  wages  and  adopt  proble- 
matic profits.  There  may  be  a  very  seduc- 
tive glamour  about  the  theory  of  profit-shar- 
ing, but  it  needs  only  careful  thinking  to 
reveal  the  insuperable  obstacles  that  hinder 
that  theory  from  being  put'into  general  prac- 
tice. Co-operation  on  a  thousandlineshas  been 
a  failure.  In  few  cases  has  it  succeeded,  espe- 
cially in  production.  Yet  co-operation  con- 
tains the  nearest  approach  to  profit-sharing 
that  has  ever  been  devised.  Established 
firms,  that  freely  offer  to  share  their  profits 
with  their  laborers,  can  not  be  said  to  ex- 
emplify the  possibility  of  the  sharing  system, 
for  not  one  of  them  has  grown  from  small 
beginnings,  with  labor  and  capital  contribut- 
ing equally  and  risking  equally,  to  the  large 
profit-reaping  point.  There  never  has  been, 
probably  there  never  will  be,  such  a  joint 
venture  by  labor  and  capital.  The  attack  on 
the  wages  paying  system  really  means  nothing. 
The  craziest  fanatic  alive  knows  that  labor 
must  go  on  receiving  wages,  avoiding  risks 
and  enjoying  the  only  certainties  that  are 
connected  with  production,  and  that  capital 
must  go  on  running  all  the  risks  and  bearing 
all  the  losses.  Labor  receives  all  its  legal 
claims  upon  capital  in  its  wages.  Capital 
may  give  a  portion  of  what  it  makes  to  labor, 
in  addition  to  the  wages  paid,  but  it  is 
neither  morally  nor  legally  bound  to  do  so. 
Wages  will  never  be  abolished.  Labor 
would  prevent  the  abolition.  Capital  might 
gain  great  advantages  by  substituting  profit- 
sharing  for  wages-sharing,  but  labor  is  not 
willing  now,  and  it  never  will  be  willing,  to 
go  into  partnership  on  the  basis  proposed  by 
the  unthinking  demagogues. — A.  B.  Salom, 
in  Iron  Industry  Gazette. 


HE  ADVERTISED  RIGHT. 

Several  times  have  we  pointed  out  to  our 
advertisers  the  advisability  of  changing  their 
advertisements  weekly,  or  at  the  very  least, 
monthly,  and  putting  what  they  had  to  say 
in  as  few  words  as  possible,  but  whatever  it 
is,  have  it  to  the  point. 

We  have  an  instance  in  mind,  in  this  city, 
where  Sam  Jones'  bible-founding  style  made 
a  liner-hit  and  a  home  run,  and  this,  after 
the  persuasive  methods  of  the  breakfast  ta- 
ble chatty  and  common-place  composition 
had  proved  a  wretched  failure.  It  happened 
this  way  : 

One  of  those  good,  faithful,  vallet-sort  of 
men,  with  more  charity  than  means  and 
more  intelligence  than  muscle,  found  him- 
self stranded.  After  waiting  many  months 
patiently  for  the  situation  which  never  came, 
he  became  seedy  and  as  a  last  resort  took  to 
advertising.  (We  have  substituted  a  fictiti- 
ous name,  but  otherwise  can  vouch  for  the 
facts.) 

His  first  efforts  were  a  good  illustration  of 
the  commonplace  Wanamaker  style  of  ad- 
vertisement writing,  and  ran  something  like 
this  : 

WANTED.— A  middle-aged,  industrious  and 
intelligent  man  would  like  a  position. 
Is  pretty  good  at  most  anything,  but  especially 
competent  in  some  things;  to  take  care  ot  horses, 
say,  or  for  any  light  clerical  or  steward's  work. 
Handy  man  around  house  or  office.  Highest  re- 
ferences as  to  honesty  and  faithiulness.  Address 
TRUSTWOBTHY. 

This  fell  flat; no  response  from  any  quarter. 

The  disappointment  was  severe.     He  waited 

a  week  for  another    Saturday   edition,  when 

his  appeal  took  this  shape  : 

WANTED.— Situation.    Wages  no  object— but 
a  home.     Any  light  work,  by  an  honest, 
capable  American.     Best  references.    Address  or 
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Master  the  whole  business  and  the  way  to  for 
tune  has  been  mapped  out. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


call  on- 

To  this  plain  business  way  of  putting  it  he 

received  three  postal   cards.      The  first  was 

from  a  skin-flint,  who  wanted  a  man  to  take 

care  of  a  vacant  flat  and  board  himself,  for 

the    munificent    privilege    of  free    lodgings. 

The  second  was  from  a  charity  organization, 

which    wanted   a   handy  supernumerary   to 

bring  up  coal,  keep  the  fires  going,  take  the 

orphans  to  exercise,  wind  up  the  clock,  etc.; 

no  wages.     The  third  was  a  "skin  game" — 

nice   situation,  light  work   and  good  salary; 

but  a   deposit  of    $100  required — "not  for 

publication   but    as    a    guarantee  of   good 

faith."     The  old  dodge. 

This  was  rough.  Two  dollars  and  eighty 
cents  already  spent  in  the  "  want  column  " 
and  no  returns.  Advertising  began  to  have 
the  appearance  of  being  a  dead  swindle. 
The  exchequer  was  low — painfully  low.  He 
had  travelled  a  good  deal  ;  his  shoes  were 
unshapely  and  his  feet  were  sore.  Already 
he  was  spotted  as  a  free-lunch  fiend. 

The  genius  of  a  forlorn  hope  seized  upon 
him    as   another    Saturday  came,   and   the 
paper  announced  his  wants  thus: 
Can  a  man, 

A  good,  square  man 

Get  anything  to  do  on 
God's  green  earth  ? 

This  struck  a  responsive  chord  at  once. 
street  is  not  noted  for  its  fine  equi- 
pages ;  vegetable  wagons  and  push-carts  are 


the  rule.  But  next  Monday,  coupes  and  car- 
riages, with  dock-tailed  horses,  attracted  the 
wondering  gaze  of  the  denizens  of  the  tene- 
ments ;  and  during  the  afternoon  numbers 
of  footmen  with  buckskin  breeches  and  bear- 
skin capes  were  seen  wandering  up  and  down 

the  block  looking  for  No.  — ,  while  Mr. 

was  kept  busy  prancing  out  to  the  side- 
walk to  be  interviewed.  He  had  already  ac- 
cepted three  situations  positively,  and  four 
others  conditionally.  He  now  raised  his 
demand  for  wages,|and  offered  his  services  to 
all  who  gave  him  cheer. 

He  read  the  advertisement  for  the  one- 
hundredth  time.  "  Saints  forever,  what  was 
there  in  it  ?"  "  It  was  not  the  advertisement," 
thought  he,  "  for  there  was  nothing  in  that  ; 
it  was  not  the  paper,  for  that  was  the  same 
as  before  ;  it  must  be  simply  good  Provi- 
dence."    Thus  he  reasoned. 

But  expert  advertisers  will  see  that  the  ad- 
vertisement simply  reflected  clearly  the  situ- 
ation ;  it  was,  in  fact,  the  plain  truth  cut 
short  and  fired  at  the  public  through  a  sting- 
ing interrogation  point  in  such  a  manner  that 
every  reader  felt  that  the  question  was  put 
direct  to  himself  alone.  It  came  from  the 
genius  of  desperation  which  had  asserted 
itself  above  the  man,  and,  in  the  language  of 
the  breezy  West,  it  was  a  howling  success. 


HOW  FISH  HOOKS  ARE  MADE. 

There  is  a  little  machine  which  turns  out 
fish  hooks  in  six  strokes.  Stroke  number 
one  bites  off  a  morsel  of  steel  wire;  num- 
ber two  makes  the  loop  where  you  fasten 
your  line;  number  three  hacks  the  other  end; 
number  four  flattens  and  bends  back  the 
barb;  number  five  makes  the  point;  number 
six  bends  the  wire;  and  your  fish  hook  drops 
into  a  little  bucket,  ready  to  be  finished. 
Then  it  is  either  japanned — these  are  the 
common  black  fish  hooks — or  they  are  tem- 
pered to  the  delicate  blue  that  you  some- 
times see  in  cutlery.  For  this  finish  they  are 
heated  red.  hot  and  then  cooled  in  oil. — Ex. 


AN  ANCIENT  LOCK. 

An  Egyptian  lock  has  been  found  which 
wis  in  use  more  than  4,000  years  ago.  The 
old  Egyptian  lock  was  not  made  of  metal, 
like  those  we  use  now-a-days,  but  of  wood, 
and  the  key  that  opened  it  was  wooden  too. 
On  one  side  of  the  door  to  which  it  was  fast- 
ened there  was  a  staple,  and  into  this  staple 
fitted  a  wooden  bolt  that  was  fixed  to  the 
door  itself.  When  this  bolt  was  pushed  into 
the  staple  as  far  as  it  would  go,  three  pins  in 
the  upper  part  of  the  staple  dropped  into  the 
holes  in  the  bolt  and  held  it  in  its  place,  so 
that  it  could  not  be  moved  back  again  until 
the  pins  were  lifted.  The  key  was  a  straight 
piece  of  wood,  at  the  end  of  which  were  three 
pegs  the  same  distance  apart  as  the  pins 
which  held  the  bolt  firm.  When  the  key 
was  pushed  into  the  bolt  through  a  hole 
made  to  receive  it,  the  pegs  came  into  such 
a  position  that  they  were  able  to  lift  the  pins 
that  fixed  the  bolt,  and  when  these  were 
lifted  the  bolt  could  be  lifted  out  of  the  staple. 
— European  Trade  Mail. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 
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HARDWARE. 


THEY  BEGRUDGE  MOST  WHO 
HAVE  MOST. 

We  struck  onto  something  queer  last  week 
that  set  me  thinking,  Some  time  ago  the 
old  man  got  a  letter  from  a  m?nufacturer 
whose  goods  we  sell,  asking  him  to  get  a 
testimonial  letter  from  everybody  he'd  sold 
them  to,  and  the  manufacturer  said  he'd  pay 
for  having  them  put  in  the  paper  here.  His 
idea  was  that  good  letters  from  folks,  every- 
body was  acquainted  with  was  a  heap  better 
advertisement  than  from  those  they  didn't 
know,  so  he  wanted  them  folks  around  here. 
As  the  old  man  is  a  pretty  liberal  kind  of  a 
chap  when  it  don't  cost  him  anything,  he 
wrote  to  every  one  who  had  bought  that 
man's  goods  from  us,  telling  them  to  write  in 
just  what  they  thought  of  them,  and  how 
they  liked  them.  Pretty  soon  the  letters 
started  coming  in,  and  one  would  be  tip-top, 
saying  the  goods  was  the  best  of  the  kind 
they  ever  had,  then  maybe  the  next  wouldn't 
be  quite  so  smooth,  and  as  like  as  not  the 
next  would  be  pretty  rough.  Well  we  waited 
until  all  had  come  in  we  thought  we'd  get, 
then  we  looked  over  them,  and  the  good 
ones  we  put  in  one  pile,  and  the  awful  bad 
ones  in  another,  and  we  made  another  pile 
of  what  was  sort  of  half  way  between,  you 
know,  neither  one  thing  or  the  other.  Well 
we  had  twenty-three  good  ones,  ten  betwixt 
and  between,  and  twenty-two  that  wasn't 
good.  The  old  man  studied  over  them  bad 
letters  for  quite  awhile,  then  he  took  them, 
and  commenced  looking  over  them  folks'  ac- 
counts with  us,  and  I  thought  he  was  getting 
mad,  and  was  going  to  make  them  all  pay 
up  for  writing  the  way  they  did.  But  he  done 
the  same  with  the  good  letters,  too.  And 
pretty  soon  he  struck  onto  something 

"See  here,"  said  he,  "this  beats  anything 
I  ever  seed.  If  I'd  knowed  as  much  before 
I  sent  for  them  letters  as  I  do  now  we  could 
have  saved  some  postage,  anyway." 

And  he  showed  me  what  he  meant.  The 
twenty-three  good  letters  came  from  folks 
that  had  paid  for  them  goods  in  full,  and 
didn't  owe  us  a  cent,  the  twenty-two  bad 
ones  came  from  folks  that  hadn't  paid  us 
anything,  and  the  ten  betwixt  and  between 
came  from  folks  that  had  paid  us  part  but 
owed  us  something  yet  on  them.  Now  what 
I  want  to  know  is  how  it  could  come  out  just 
that  way.  The  old  man  thought  it  ought  to 
come  just  the  other  way,  but  he  says  after 
this  whenever  he  wants  folks  to  write  a  good 
letter  he'll  find  out  first  whether  they've  paid 
for  the  things  he  wants  them  to  write  about. 
It  kind  of  looks  to  me  like  this  :  The  folks 
that  hadn't  paid  maybe  thought  if  they'd 
praise  the  goods,  the  old  man  would  ask 
them  right  off  why  they  didn't  pay  for  them, 
if  they  were  so  well  satisfied  ;  the  ones  that 
paid  part  was  leaning  the  same  way,  but 
didn't  like  to  say  quite  so  much  because  they 
owned  so  much  as  they'd  paid  for  ;  but  the 
ones  that  paid  in  full  felt  like  the  goods  was 
their  own,  and  they  wasn't  in  the  notion  to 


run  down  what  belonged  to  themselves  and 
nobody  else.  Anyhow,  whatever  the  reason 
is,  it's  a  pretty  good  thing  to  remember  when 
we  want  folks  to  write  nice  letters  about  the 
things  we're  selling. — The  Traveling  Tinker, 
in  Stoves  and  Hardware  Reporter. 


LEAKS  IN  RETAIL  STORES. 

I  happened  into  the  office  of  a  large  fac- 
tory one  day  to  see  a  friend,  and  during  the 
call  I  met  the  proprietor  and  asked  him  how 
business  was. 

"  I'm  about  discouraged,"  he  replied. 

"  But  you  seem  to  be  very  busy  filling 
orders." 

"  So  I  am,  but  for  some  reason  I  can't 
make  any  money.  It  seems  as  if  the  more 
we  did  the  less  profit  we  made." 

"  On  the  desk  before  him  was  a  bill  he  had 
marked  "  O.  K."  It  was  for  stuff  purchased 
— lumber,  paint  and  oil.  Without  meaning 
to  do  so  I  glanced  at  the  items,  and  footed 
up  the  column  of  figures.  It  stood  as 
follows  : 

Dr.  to 

6  kegs  paints,  at  $1.80  each #10  80 

10  gals,  oil,  at  63  cents  per  gallon 6  30 

Lumber  from  Neff's 18  00 

Hauling  same  1  75 

Hoop  iron 3  80 

Paint  Brushes 4  20 

Total $53  25 

The  bill  was  in  the  handwriting  of  the 
man  who  acted  as  book-keeper,  cashier,  and 
buyer  for  the- factory,  and  was  six  bills  put 
together  to  save  separate  O.  K.'s.  Doei  the 
reader  see  anything  wrong  with  the  figures  ? 
I  did  at  a  glance.  The  total  should  have 
been  $44.85,  instead  of  $53.35. 

"  Where  is   your  book-keeper   this  after- 
noon ?"  I  asked. 
"  He's  out." 

"Well,  find  me  all  the  bills  you  can." 
He  brought  me  half  a  dozen  from  the  hook, 
and  we  discovered  that  each  one  had  been 
falsified  in  adding  up  the  figures.  Next  day 
the  man  was  sent  away  on  an  errand  and  an 
expert  brought  in  to  overhaul  his  books,  and 
in  half  a  day  over  $4,000  in  small  embezzle- 
ments could  be  footed  up.  He  had  taken 
the  simplest  way  to  rob  his  employer,  and 
one  which  is  always  practiced  with  the  most 
success. 

For  several  years  I  was  detailed  on  a 
branch  of  detective  work  known  as  "mys- 
terious thefts,"  and  many  of  them  did  really 
have  a  mysterious  appearance  at  the  outset. 
One  of  my  very  first  cases  was  that  of  loss  of 
money  in  a  retail  store.  A  girl  eighteen 
years  of  age  acted  as  cashier,  and  she  had 
an  office  in  the  rear  of  the  store.  This  office 
was  railed  in  to  a  height  of  seven  or  eight 
feet,  and  had  two  cash  windows.  The  cashier 
occupied  it  exclusively,  and  it  had  come 
about  on  several  occasions  that  her  cash 
wouldn't  balance  the  tips  on  the  book.  She 
would  be  short  $2,  $5,  $10,  or  $20,  and  there 
must  be  something  wrong  somewhere.     As 


she  had  to  make  the  shortage  good  she  could 
not  be  suspected,  and,  indeed,  it  was  on  her 
demand  that  I  was  sent  for  to  investigate  the 
case.  I  took  hold  and  soon  located  the  thief. 
At  the  noon  hour  a  string  with  a  piece  of 
shoemaker's  wax  attached,  dropped  down 
from  the  ceiling  over  the  cashier's  office,  and 
a  bill  went  back  with  it.  I  went  softly  up- 
stairs and  found  a  stockboy  eating  his  dinner 
just  over  the  office.  I  stood  him  up  and 
found  a  $10  bill  in  his  vest  pocket  with  a 
fresh  spot  of  pitch  on  it,  and  his  fish  line  was 
concealed  under  a  box  near  by.  There  was 
a  hole  in  the  floor  where  some  heavy  box  had 
smashed  a  board.  He  owned  right  up,  and 
the  mystery  was  a  mystery  no  longer.  He 
had  never  taken  but  one  bill  at  a  time,  and 
that  always  when  the  cashier  was  eating. 
The  senior  partner  of  an  old  dry  goods  house 
once  called  me  to  his  office  to  report  a  leak- 
age which  the  house  had  vainly  endeavored 
to  stop.  The  shortage  was  not  in  the  cash, 
but  in  the  stock.  Men  had  been  set  to  watch 
for  the  shoplifters,  but  none  of  that  class  had 
been  spotted.  All  employes  had  been 
watched,  but  no  one  had  been  caught  taking 
goods  away.  Most  of  the  salesmen  had  been 
with  the  house  for  years,  and  the  floor  walker 
longest  of  all.  Suspicion  pointed  to  no  one, 
and  yet  it  was  ceitain  that  a  leak  existed. 
Aided  by  my  usual  luck,  I  was  only  three  or 
four  days  in  discovering  it. 

The  store  had  a  fine,  high-class  trade,  and 
many  articles  were  sent  on  approval.  In 
lounging  about  I  saw  articles  brought  back 
and  handed  to  the  floor  walker  to  be  returned 
to  the  office  as  "returned."  It  occurred  to 
me  that  there  might  be  two  sides  to  this 
system,  and  it  wasn't  two  hours  before  a  lady 
came  in  and  said  to  him  : 

"  I  came  to  pay  $20  for  the  cloak  sent  up 
on  Tuesday  on  approval." 

He  took  her  name  and  money  and  went 
back  to  the  office  and  reported  the  cloak  as 
returned,  and  pocketed  the  money.  I  got 
three  cases  on  him  before  making  my  report, 
and  when  I  did  report  to  the  senior  partner 
he  flew  out  and  declared  that  it  looked  like 
a  put-up  job  to  earn  my  money.  It  was  easy 
enough  to  satisfy  him,  however,  as  I  had 
kept  the  addresses  of  the  different  buyers. 
A  call  at  each  address  brought  forth  the  de- 
claration that  the  goods  had  been  paid  for, 
but  we  waited  for  a  fourth  case  and  then 
caught  the  man  in  a  box.  He  was  wound  up 
so  tightly  that  he  made  a  full  confession  and 
begged  for  mercy.  He  had  taken  over 
$6,000  in  this  way,  and  had  been  playing  the 
game  for  years,  and  was  the  last  man  in  the 
store  who  would  have  been  suspected. — The 
Storekeeper. 

SITUATION  WANTED. 


SITUATION    WANTED    AS    HARDWARE 
Traveller  or  Salesman.    Thoroughly  posted 
in  retail  trade.    Address,  Iron,  this  office.  12 

SITUATION  WANTED— By  a  tinsmith  of  ten 
years  experience.  Kirst-class  on  pump,  iron 
pipe,  and  furnace  work;  having  worked  six  years 
at  the  furnace  business.  Can  figure  on  jobs,  and 
give  references.  Address,  Furnace,  No.  5  Oak 
Stieet,  Toronto,  Ont  14 


HARDWARE. 
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SALES   MADE   OR   PENDING. 

J.  B.  Davies,  general  merchant,  Norman, 
Ont.,  advertises  his  business  for  sale. 

The  tinware  stock  of  Chas.  Caron,  Isle 
Verte,  Que.,  is  advertised  for  sale  by  tender. 

J.  Helgason,  general  merchant,  Selkirk 
West,  Man.,  has  sold  out  to  Paul  Magnusson. 

Coles,  Whitwell  &Co.,  general  merchants, 
Simcoe,  Ont.,  have  sold  out  to  S.  M.  Sove 
reen. 

PARTNERSHIPS    FORMED    AND     DISSOLVED. 

McCurdy  &  Co.,  general  merchants, 
Antigonish,  N.  S.,  have  dissolved. 

F.  H.  Todd  &  Sons,  general  merchants 
and  lumber  dealers,  St.  Stephen,  N.  B.,  have 
dissolved. 

REMOVALS   AND   DEATHS. 

Geo.  M.  Jaques,   general   merchant,  Mal- 
vern, Ont.,  is  dead. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

A.  A.  Rafuse,  general  merchant,  Middle  la 
Have,  N.  S.  has  assigned. 

Boulton  &  Co.,  general  merchants,  Rus- 
sell, Man.,  have  assigned. 

Felix  Plante,  general  merchant,  Moose 
Jaw,  N.  W.  T.,  has  assigned. 

Gilbert  L'Ecuyer,  general  merchant,  Cla- 
reencville,  Que.,  has  assigned. 

Hulse  &  Son,  potters,  London,  have  as- 
signed to  T.  E.  Peake,  London. 

J.  B.  Allen  &  Co.,  hardware  dealers,  To- 
ronto, have  obtained  a  compromise. 

Damase  R.,  Hurtubise,  tinsmith,  plumber 
and  roofer,  Montreal,  has  assigned. 

Piche,  Tisdale  &  Painchaud,  wholesale 
hardware  dealers,  Montreal,  are  in  difficul- 
ties. 

W.  F.  Thomson,  general  merchant,  Mill- 
bank,  Ont.,  has  assigned  to  C.  B.  Armstrong, 
London. 

An  extension  has  been  granted  to  Hamil- 
ton &  Whitman,  general  merchants,  Tre- 
herne,  Man. 

STORES  OPENING. 

G.  D.  Stinson,  hotel  keeper,  Fort  Frances 
Ont.,  is  adding  a  general  store  to  his  busi- 
ness. 


CINDERS  IN  THE  EYE. 

Some  time  ago  I  was  riding  on  an  engine, 
when  the  engineer  threw  open  the  front 
window,  and  I  caught  a  cinder  in  the  eye.  I 
began  to  rub  the  eye,  as  people  generally  do. 
"  Let  your  eye  alone,  and  rub  the  other  eye," 
said  the  engineer;  "  I  knowyou  doctors  think 
you  know  it  all,  but  if  you  will  let  that  eye 
alone  and  rub  the  other  eye,  the  cinder  will 
be  out  in  two  minutes."  I  began  to  rub  the 
other  eye,  and  soon  felt  the  cinder  down  near 


the  inner  canthus,  and  made  ready  to  take 
it  out.  "  Let  it  alone,  and  keep  at  the  well 
eye,"  shouted  the  man.  I  did  so  for  a  minute 
longer,  and  looking  into  a  small  glass  he 
gave  me,  I  found  the  offender  on  my  cheek. 
—Ex. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


HOW  TO  MAKE  STRONG  CASTINGS. 

Some  of  the  English  iron  founders  have 
adopted  a  simple  practice  in  making  stronger 
castings.  The  method  is  merely  the  intro- 
duction of  thin  sheets  of  wrought  iron  in  the 
centre  of  the  mold  before  casting.  This  idea 
was  first  applied  to  the  casting  of  thin  plates 
for  the  ovens  of  cooking  stoves,  and  a  sheet 
of  thin  iron  in  the  centre  of  a  %  inch  oven 
plate  renders  it  practically  unbreakable  by 
fire.  Recently  the  process  has  been  applied 
to  the  casting  of  large  iron  pipes,  a  core  of 
sheet  iron  imparting  additional  strength  and 
lessening  the  liability  to  fracture.  As  an 
evidence  of  an  additional  strength  that  may 
be  imparted  by  this  process  it  is  stated  that 
a  plate  of  iron,  one-fourth  of  an  inch  thick, 
cast  with  a  perforated  sheet  of  27  wire-gauge 
wrought  iron  in  the  centre,  possesses  six 
times  the  strength  of  a  similar  cast  plate  with 
no  core.  The  %  inch  plate  thus  made  has 
the  strength  of  a  plate  one  inch  thick. — Bos- 
ton Commercial  Bulletin. 


Specially  designed  and  adapted  for*B rakes- 
men,  all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


THE 

MANUFACTURERS'  LIFE  INSURANCE  COMPANY 

.A.IN  3D     THE 

Manufacturers'  Accident  insurance  Company. 

HEAD  OFFICE  :  Yonge  Street,  Trader's  Bank  Chambers,  Toronto. 

Authorized  Capital,  $2,000,000  and  $1,000,000  respectively. 

Most  Liberal  and  Varied  Forms  of  Lite  ot  Accident  Policies  Issued.    Life  Policies 
incontestible  on  any  grounds  whatever  after  three  years. 

PRESIDENT  :— Rt.  Hen.  Sir  John  A.  Macdonald,  P.C.,  G.C.B. 

("Geo.  Gooderham,  Esq.,  President  Bank  of  Toronto. 
VICE-PRESIDENTS  :       Wm.  Bell,  Esq.,  Organ  Manufacturer,  Guelph. 
IS.  F.  McKiNNON,  Wholesale  Milliner. 

JNO.  F.  ELLIS,  Managing  Director. 


The  Cashier 

Is  the  cheapest  and  best 
Cash  Register  ever  offered 
for  Storekeepers'  use.  Price 
$45.00.  It  gives  about  the 
same  results  as,  the  high- 
priced  machines,  detects  dis- 
honesty and  carelessness, 
and  is  adapted  to  any  busi- 
ness. Send  for  Circular  or 
call  and  examine  at  24  Front 
St.  West,  Toronto. 

CEO.  F.  BOSTWICK. 
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DOUBLE  ACTION.     GEARING  COMPLETELY  COVERED. 

WHITE  CEDAR  PAIL.     SELF-ADJUSTING  SCRAPER. 

CANS  FULL  SIZE.       USES  SMALLEST  POSSIBLE  QUANTITY  OF  ICE. 

THOROUGHLY  WRAPPED  FOR  SHIPPING. 
That  the  GEM  FREEZER  is  recognized  as  the  Best  in  the  market  is 

PROVEN  BY  THE  FACT  THAT  OUR  COMPETITORS  ARE  IMITATING  ITS  GOOD  QUALI- 
TIES, AND  USE  IT  AS  THE  STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL  THEIR 
OWN  GOODS. 

DO  NOT  BE  IMPOSED  UPON  BY  THOSE  WHO  MAY  TRY  TO  SELL  YOU  OTHER 
FREEZERS  BY  TELLING  YOU  THEY  ARE  ' '  JU6T  AS  GOOD  "  OR  "  JUST  THE  SAME 
AS  THE  GEM." 

INSIST  ON  HAVING  THE  GEM    and  if  you  cannot  get  it  from  your 

REGULAR  JOBBER  WRITE  TO  US  AND  WE  WILL  TELL  YOU  WHERE  YOU  CAN  GET  IT 
OR  QUOTE  YOU  PRICES  AND  DISCOUNT8. 


Manufactured  by  AMERICAN  MACHINE  CO., 
Lehigh  Avenue  ano  American  Street,       -     -     -       PHILADELPHIA. 

JOHN  H.  GRAHAM  &  CO.,  MANUFACTURERS'  AGENTS, 
'H"  113  CHAMBERS  STREET,   NEW  YORK. 


CAUTION. 


Joseph  [lodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


*© 


GRANTED 
1764. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co. 


98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Lambe  &  Co, 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


1V>\  1    ft/-        „  /  /        "> 


Shepard's  "Lightning"  Ine  Cream  Freezer 


CUR^E^T    JVIAHKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Straits  100  lb  ingots "         . .  23     24 

Strip   "     ....26,    28 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.9.  Per ■box 

I  C.  usual  sizes *6  50  $6  75 

IX  "  7  75    8  00 

ilx'.X.,        "  9  00    9  25 

Raven  &  P.  D.  Grades— 

I  C  .  usual  sizes 5  50    5  75 

rv  "  6  50     6  75 

r'x'k  "  7  50     7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12Jxl7         5  00     .... 

U.X.,  usual  sizes 6  00     

D.X.X.        "  S  35    6  80 

Note.  -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    5  uo 

I  C    special  sizes 5  00    5  25 

B.V.   Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note  —Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Tame. 
Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets   . .     8  75    9  00 

IX'.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X  X..  14x56,  50  sheet  bxB  ) 

«         14X60,  "  Y   6}C,     7C 

14x65,  "  ) 

Iron  and  Steel. 

Common  Iron,  per  100  lb    ..*2  30    2  40 
Refined      "  ■■     2  55    2  65 

Horse  Shoe  «  '•  ..     2  60    2  65 

^L      "      -        ■■  28  28 

Swedish                                   ■  lit 

Nova  Scotia  Bar  iron ......    2  75 

Domestic  Bar.    2  20    2  25 

Sleieb  Shoe  Steel 2  50    2  75 

Tire'ateel    3  00    3  25 

Machinery • ••» '  25    »  *} 

Best  Cast  Steel,  per  lb 0  13*  0  14 

Russian  Sheet                0  10j  0  12 

Tank  Plates  2  25    2  50 

Boiler Bivets. ......  —  ■••••■  4  50    5  00 

Boiler  Tubes. 

2-inch    \*c 

3-inch 17 


Boiler  Plate. 

Jinch $2  75 

5-16"     i.     2  60 

f     "     and  thicker 2  50 

Sheet  Iron. 

1  to  20  gauge  3,    3i 

22  to  24      "      2f,  3 

26  "      3,    3} 

28  "      3J,3i 

Canada  Plates. 

Blaina \  bright  3  20    3  25 

Boars  Head "  None 

Maple  Leal  "  None 

All  Bright None 

Iron  Pipe. 

Wrought  57J  to  60  p.c.  dis. 

Galvanized,  27J  to  30  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5},  5| 

26  gauge,  "       5J,  6 

28      "  "        5},  6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5A,  6 

26  gauge,  "         5|,  6J 

28      "  "  5f,6i 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71    7i 


1 

5-16  "  " 

%       " 

7-16  "  " 

%     " 

%  &2£  inch" 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "         0  14J  0  15* 

Bolt  or  Bar. 
Cut  lengths,  round,  i  to  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


5f 

if 

3} 
5  90 
2  70 

0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  2i 
Boiler  <6  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun  "  "  0  29 

Wire. 
Pure,  iu  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  07 

Part  casks    0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  03J  0  04 

Domestic  "       0  03#  0  04 

Bar,  1  pound 0  041  0  05 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb. $0  18J  0  19J 

Other  makes  "     0  17j  0  18§ 

White  Lead. 
Pure,  Assoc,   guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5J  .. 

No.  1  Do "  0    5J 

No.  2  Do "  0    4J 

No.  3  Do "  0     41 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"  Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  O81 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre 0  03a 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra        "  "        1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  20 

Hard  Oil  Finish  "        1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10J    0  12 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  12    0  IS 

Cabinetmakers  0  17    0  18 

White 0  16    0  17 


HARDWARE. 
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HARDWARE. 

Ammunition —  Cartridges. 
Rim  Fire  Pistol,  dis.40  to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
Eley's,  per  1,000 $0  25  $1  00 

Anvils. 

Per  lb 0  10    0  124 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50  and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.  135    160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                   ;;           ....  0  65  125 

Brad,                       "          •  ■  •  •  °  85  i  ™ 

■'  handled                        ....  3  60  7  30 

Saddlers'.              "          ••■•  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

•'    Sewing,  "  ....    7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 600  1200 

Axle  Grease. 

Pergross    8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off   He- 
vised  list. 

Bells— Han  i. 

Brass,   60  to  66$. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37},  40 percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior— Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list   45,    47}    per 

cent 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47}  to  50  per  cent. 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,           per  doz  0  65  0  90 

Diamond,  Shell  "         1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot    1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00    i  75 

Barber's  Ratchet  10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per    doz 112    2  35 

Henis,  No.  8        "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "      6  50     .... 


Carpet  Sweepers 

per  doz 


22  50 
21  75 
24  00 
18  00 
29  00 
32  40 


Bissell 
World 

Daisy,  "         

Star,  "  

Crown  Jewel,  per  doz 
Grand  Rapids,       " 

Cartridges— See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate       "  dis.  50pc.  5     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 
Thorold  ,' 

Queenston       " 
Napanee  " 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90    110 

White,  lump,  per  lb 0  01$  0  01} 

Red  0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


2  70 
1  10 
1  10 
1  10 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    1  60 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33}  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33}  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  601 

Wine,  per  doz 1  30    2  25. 

Star,  "         2  80    3  90J 

Fenns  Corkstops,  No  2  p.doz   1  70| 

Petroleum,  per  doz   4  50    6  50_ 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c. 
HorseRasps,  dis.  45  p.c.  Amer  I  Hellers 

50  p,c.  Can.  J 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 
33}  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's   Lightening,  dis.,  50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00. 

Enterprise, discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond 

Size  Per  Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft. 
inches     1.45-1.50  2.15 

26to40in  1.55-1.60  2.35 

41  to  50  3.50-3.60  5.45 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7.20 

71  to  80  7.80 

81  to  85  8.75 

86  to  90  10.95 

91  to  95  13,75 

96  to  100  16.25 

101  to  105  22.00 


Pilkington. 
Ordinary 

1st  break  »3  65 

2nd       "       3  9o 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  40 

6th       "       5  90 

7th       "       6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break 4  30 

2nd       "      4  70 

3rd       "       5  40 

4th       "       5  90 

5th      "      6  50 

6th       "       6  90 

7th       "       7  7C 

Glue  Pot8. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27 J  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "    l  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
0.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c. 
"    Shepard's  Noiseless,  dis.  60  p.c. 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03}  0  04$ 
Per  doz.  sets 

Screw,  Eureka  113    180 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 
Garden,  Mortar,  etc.,  discount  40  pei 
cent. 

Planter's  perdoz  4  00    5  00 

Hooks — Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,     "  0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  17},  20  p.c. 


BOWMAK  DK 
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General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc.    Glass, 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.    Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 
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Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

j/iA  spicks- 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  ..    0  28    0  30 
Copper,                          "       ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .    2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,  "  190    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padtock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17}  per  cent 

Mallets. 
Tinsmiths*,  per  doz    1  25    1  50 

Carp't'rs',  hickory     "  125    3  75 

Lignum  Vitas,  "         8  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37}  to  40  per  cent. 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    1  70 

Hal  pi.  "  1  00     1  50 

Hume''  "     13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and   upwards, 

per  kee  base,  price  '  M.  '  "J 

Brads  &  Moulding  Nails,  70  to  70  and 

5  per  cent. 
Wire  Nails,  70  to  70  and  5  per  cent. 

Nail  Pullers. 
German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    g  ^    jm 

Diimond.'.;::.'.'.'.:::.'.'.'.'.'.'  12  oo  15  oo 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.         "     0  20 

American  W.W.    "     •     ■■••     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz     ^ 

Zinc  and  Tin,  dis.   50,  50  and  10. 
COrPper,perudoz...........     1  |5    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks. 

perdoz 600    9  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  40    1  00 


55 


2  00 

5  50 

1  00 
33 

1  00 

2  50 


2  25 
2  75 


Planes. 
Wood,  bench,  Canadian  dis.  50.   per 

cent.,  American  dis.  45  per  cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)33§to35 

per  cent. 
Miscellaneous,  dis.  10  to  12}  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37},  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35 

Pruning  Shears. 

Perdoz 4  00 

Pulleys. 
Hothouse,  per  doz . . . 

Axle 

Screw  

Awning 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'      •"       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     —     100 

Putty. 

Bladder,  per  100  lbs 2  00 

Tins,  lbs  2  50 

Rail. 

Barn  Door,     per  foot 3         3} 

Sliding  Door,         "       ....  H       H 

Rakes. 
Cast  Steel  and  Malleable,  Canadian 
list  dis.  40  per  cent. 
Razors. 
Boker's,  per  doz 

Wade  &  Butcher's      " 

Razor  Strops. 

Currier's,  per  doz  

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  331  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35perc, 

Rope. 
Sisal.       per  lb  101  111   smaller  than 
Manilla,      "       14J  15/7-16,  Jc,  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb.. 

Jute    "    • 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.  Potts,  per  set 

N    P. 
Sad  Heaters. 
Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A., sand,  30  p.c. 

Emery,  per  quire 

Sash  Cord. 

Per  lb 22 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   62}  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

Sausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 
Hack,  complete,  each. .. .     175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 


7  50  11  00 
3  60  10  00 


1  25    3  60 


09}      10 


0  85 
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0  90 
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50 


Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77}  per  cent.  dis. 
"       H.H.      "      72}        " 
"      P.  H.  Brass  75 
•'     R.  H.      "      70         "  " 

Diamond   Point    wood    screw   nails, 
bright,  dis.  77}  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37}  to  40  p.  c 

Shears. 
B  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W,  N.P,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Lisht  "  "  

Heavy  Eastlake  Painted 4  00 

Light  "  "       ....-..-    3  t<> 

Tower  or  Mansard  Galvanized  .     b  x> 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  fainted  Tile 7  00 

Eastlake  Painted  Siding. 3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding, 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  ... ...     3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis  7}  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37}  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.    2  00    5  50 

Acme  "  3  00    5  00 

Lock/Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

1  and  }  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English 1  80 

Iron,  American  1  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

Dessert  "     "  21  00  

Table       "     ......  "  30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,  perdoz  165 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52}  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       51 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  ,.      „_ 

Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50    ~ 

Grind,  perton  15  oo  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron.blued  or  tinned,  dis.  42}pc 
Upholsterers"  dis.  42}  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


0  32 


5  00 
2  35 


2  90 


50 

0  06 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each  ....  0  90  2  85 
steel,  each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 
Ties. 

Cow,  perdoz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12}  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  171,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57J 
to  621  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 

Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  perdoz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       

blueribbon 0  141 

"         redcap 0  12J 

Crown 0  11J 

1         Silver  Composite  0  09} 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .     0  12    0  131 

Pipe,  each  5  50    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  lain.    3  38    6  00 

Wire. 
Market,  bright,  annealed,  annealed 

and  oiled,  galvanized,  coppered. 
5  to  71  per  cent.  dis.  off  list,  adding 

10c.  for  freight  from   Hamilton  or 

Toronto. 
71  per  cent.  dis.  off  list  from  Montreal 

Terms  4  mos.  or  3  per  cent.,  30  days. 

Market,  tinned  per  lb  0  041  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  071 

Malin's  Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line, galv., p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock  Bar  b,"  4  point 0  043  0  05 

Ditto  Glidden  2  point  ....    0  04}  0  05 
Galv.  Stei  1,  plain  twist  . .    0  04 j  0  05 
Galvanized    Barb,   "Ly- 
man," 2  to  4  points 0  04|  0  05 

Staples  0  041 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe's  Gen'ne,  dis.32}  p.  c. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  perdoz 125    2  00 

Skates. 

Skeleton,  dis.  10  p.c. 
•'  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  10 p.c. 
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SUCCESSORS  IN  BLYMYER'BULS  TO  THE 

BLYMYER  MANUFACTURING  CO 

fcSiv  CATALOGUE  WITH  2200  TESTIMONIALS 


30EILS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD  SEND   2$C.    FOR 


«f 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W„  TORONTO. 


Telephone    1112. 


COPPERINE. 

William  Hamilton,!  Water  Works  Dep't. 
Superintendent.       /     Pumping  House. 
Toronto,  Jan.  6th,  1S91. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


I     •    FOR   AIL   . 

;,  Illustrative 

|    •         AND 

!  Advertising 

i, 'purposes 


J.L.JONES, 

WOOD  ENGRAVER, 

87^I0&I2,KINGSTEAST, 

TORONTO.CANADA- 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADF  MARK  FOR 


■HOLLO*    WARE- 


16  &    18  DeBresoles  St., 
MONTREAL. 

manufacturers  of  the 
FITTEST    QUALITY 


TRADE  MARK  FOR 

®W?.R0CEH8.)Sr 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


PATENTS 


Obtained  in  Canada,   United  States,  Great  Britain  and 
all   Foreign   Countries. 


TRADE  MARKS.  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTON H AU6H   &   CO.,    Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BJILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 

MjGKII,  Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


HARDWARE. 


No  More  Broken  Handles, 
All  Heavy  Nickel  Plated, 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


( PATENTED. j 


H.R.IVES&CO.,  Sole  Manufacturers..  MONTREAL. 


SH0WIN6  A  FULL  SET  OF  IRONS. 


THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  GO'Y 


LIMITED. 


Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


Nail. 

Rivet. 

Bolt. 

Spring. 

Telephone. 

Telegraph. 


-ALSO- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  2  and  4  Barb,        ] 

PLAIN  TWIST,  2  and  3  wires,      Y 
RIBBON  and  THORN  J 


FENCING. 

Staples  and  Fencing  Tools. 


Toronto  Plate  Qlass  Importing  0°- 

GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers* 


Highest  Award,  Toronto,  '87 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands, 


For  Mirrors  and  other  Glasses 


55  Victoria  Street,    -  -  -  Toronto,  Ont. 


Cable  Address,  "  Plate."     J 


APRIL  4.,  '91 


2.00  a  Year. 

lO  Cents  a  Copy 


METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE 


RICE,  LEWIS  &  SON,  L,m,ted 


Arthur  B.  Lee, 

President. 

— o — 

Importers  of 

BAR  IRON, 

STEEL, 
Shelf  and  Heavy 


Builders'  and 

Mechanics' 

TOOLS  and 

SUPPLIES. 

— o — 

32  KING  ST.  EAST, 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 

E.  P.  WARE 
Housefurnishings. 

— o —     • 

TORONTO. 


&L 


EL,  BENJAMIN  &  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL      | 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


tt,  n  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


If  orders  are  now  sent  in  with  specifications  we  can  supply  in  good  time  the  latest  improved  Milk 
Can  Trimmings  with  wide  hoop  and  patent  cover  and  Tinned  Iron  for  the  same,  also  Creamery  Can 
Fixtures  with  the  new  patent  Jersey  gauge  (which  requires  no  putty). 

We  also  have  all  kinds  of  Creamery  Gates,  Sap  Buckets,  New  Galvanized  Steel  Buckets,  good  stock  of  Embossed  Ware,  in  fact  a 
heavier  and  more  varied  stock  of  tinware  and  house  furnishing  supplies  than  ever  at  prices  as  low  as  any. 

Early  orders,  not  necessary  for  immediate  shipment,  solicited. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  Is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  Q.  Hector 
Olemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  Interests  of  this  paper. 

SCOTCH  AND  AMERICAN  PIG. 

The  competition  of  American  pig  with 
Scotch  in  Ontario  has  been  a  leading  factor 
in  the  iron  situation  for  some  time,  and  it  is 
so  this  season  more  than  ever.  So  far  not  a 
single  large  contract  has  been  made  for 
spring  deliver)'  in  Scotch  pig  in  Ontario, 
whereas,  there  has  been  business  all  along  in 
Southern  American  iron,  which  can  be  laid 
down  in  Ontario  at  $21.50  to  $22,  to  which 
level  it  has  been  impossible  to  bring  Scotch 
pig.  Consequently,  the  American  iron  has, 
so  to  speak,  the  field  all  to  itself.  Of  course 
there  have  been  some  sales  of  Scotch  pig  in 
the  West,  but  they  have  been  made  to  par- 
ties who  would  have  the  Scotch  iron  anyway, 
no  matter  what  the  conditions,  but  when  the 
bulk  of  the  trade  is  in  question,  there  is  no 
doubt,  to  use  a  popular  expression,  that 
Scotch  pig  is  "not  in  it"  just  at  pre- 
sent. That  the  Scotch  iron  masters  are 
anxious  to  be  "  in  it "  there  is  no  doubt, 
and  some  of  them  with  a  view  of  keep- 
ing a  hold  on  their  Canadian  custom 
have  signified  there  willingness  to  accept 
orders  at  less  than  they  are  selling  the  iron 
on  the  home  market,  but  the  American  basis 
is  still  below  this.  The  matter  therefore  re- 
solves itself  into  the  question  whether  Scotch 
iron  can  be  brought  low  enough,  or  whether 
the  American  market  will  advance.  Present 
conditions  appear  in  favor  of  a  negative 
answer.  The  American  market  seems  likely 
to  remain  where  it  is,  while  with  regard  to  the 
Scotch  market,  it  appears  unnatural  to  sup- 


pose that  it  will  go  much  lower.  Stocks  in 
store  are  smaller  than  ever  they  were,  while 
the  cost  of  production  has  not  been  decreas- 
ed to  any  material  extent  that  we  know  of, 
and  there  are  plenty  who  .rgue  that  it  will 
not  go  sufficiently  low  to  allow  competi- 
tion with  American  pig  in  the  west.  In 
this  connection  also  it  may  be  interesting  to 
state  that  most  recent  advices  from  Great 
Britain  say  that  a  good  number  of  the  iron 
masters  who  are  also  mine  owners,claim  that 
they  can  make  more  money  by  selling  their 
coal,  than  turning  it  into  the  manufacture  of 
iron,and  intend  to  do  so  unless  there  is  some 
change  for  the  better  in  the  market.  With 
regard  to  the  present  market  on  spot  there 
is  nothing  to  note  except  that  trade  con- 
tinues quiet  and  some  stock  lots  are  moving 
ex  store  on  the  former  basis. 


SEASONABLE  STOCK  SHOWING. 

The  housefurnishing  department  of  the 
hardware  and  stove  stores  throughout  the 
country  will  now  begin  to  change  its  aspect. 
It  has  to  follow  to  some  extent  the  example 
of  nature,  whose  semblance  changes  with  the 
seasons.  The  winter  stock  now  begins  to 
look  cumbersome,  and  is  as  dead  in  appear- 
ance as  it  is  in  trade.  It  doesn't  do  to  pro- 
duce too  much  of  that  "away  back"  impres- 
sion, which  brings  up  the  phantom  of  a 
winter  that  seems  doubly  dismal  just  on 
the  threshold  of  fine  weather.  When  the 
sun  is  shining,  the  sap  running  or  the  grass 
growing,  the  interior  of  a  store  that  is  filled 
with  winter  wares,  is  as  little  inviting  as  that 
of  a  cheerless  monastery.  In  spring  we  be- 
lieve people  are  more  susceptible  to  the  jost- 
ling of  the  past  and  present  than  at  any 
other  time  of  year.  Hence,  it  is  well  to  be 
nearly  as  early  as  the  robin  with  the  exhibi- 
tion   of   our    warm    weather    stock.      The 


pleasant  effect  is  worth  the  inconvenience 
entailed.  A  customer  who  wants  a  lawn 
mower  or  a  refrigerator  can't  but  feel  the 
chill  of  an  adverse  spell  fall  upon  him  when 
he  enters  the  sombre  chamber  where  last 
winter's  stoves  are  ranked  in  forbidding 
array.  He  wants  a  spectacle  in  accordance 
with  his  mood  and  purpose,  a  mood  and 
purpose  which  have  their  basis  in  fine 
weather.  He  may  be  shown  the  goods  he 
asks  for,  but  he  will  probably  want  to  "  look 
around"  among  other  stocks,  and  will  go 
where  beauty  waits  him,  where  a  handsome 
disposition  of  seasonable  goods  in  a  fresh, 
bright  room  will  determine  him  to  buy 
there. 

There  is  a  great  deal  hinging  on  aesthetic 
instinct  or  culture  after  all.  Nobody  exists 
without  a  partiality  towards  attractiveness 
that  appeals  in  some  way  to  the  eye,  and 
nearly  everybody  sees  where  the  fitness  of 
things  is  glaringly  violated  in  spectacles  or 
displays.  There  is  thus  a  scientific  basis  for 
seasonable  stock  arrangement.  People  ought 
to  like  variety,  because  there  is  no  law  which 
is  so  universally  operative  as  the  law  of 
change,  and  its  transforming  influence  can 
be  drawn  upon  profitably  at  least  twice  a 
year  in  the  general  arrangement  of  a  hard- 
ware and  stove  store.  But  the  material 
point  is  that  the  change  be  soon  enough. 
The  transition  should  not  be  a  prolonged 
affair,  but  should  be  as  prompt  as  possible. 

Gas  stoves,  refrigerators,  ice-cream  freez- 
ers, water-coolers,  filters,  lawn  mowers,  hose, 
step-ladders,  etc.,  should  be  brought  into 
display  as  soon  as  possible.  The  manner  of 
their  display  is  a  matter  as  important  as  the 
fact  of  their  display.  A  nice  looking  tinware 
stand  is  another  seasonable  feature  at  this 
time  of  year.  The  millinery  openings,  both 
in  their  earliness  and  their  taste,  ought  to  be 
imitated  by  storekeepers  who  have  different 
stock  for  different  seasons. 


HARDWARE. 


BASTARD  FILES. 

Mr.  W.  G.  Rogers  of  W.  S.  Rogers  &  Son, 
Glencoe,  Ont.,  asks  the  following  question  : 
"  Will  you  please  inform  me  of  the  true 
meaning  of  'bastard'  as  applied  to  files, 
also  how  or  for  what  reason  the  name  was 
given  ?" 

The  first  patt  of  Mr.  Rogers'  question  is 
more  easily  answered  than  the  second.  The 
bastard  file  is  the  elementary  file.  The 
bastard  cut  is  the  basis  of  all  cuts,  and  is 
the  common  cut,  three-fourths  of  all  the  files 
in  use  are  bastard  cut  files.  All  files  were 
originally  of  bastard  cut,  and  all  other  styles 
are  developments  of  that  cut.  The  bastard 
cut  is  the  unit  of  classification  from  which 
all  grades  start.  Middle  and  rough  go  up- 
wards or  towards  greater  coarseness  on  the 
scale  from  the  bastard  point,  while  second 
cut,  smooth,  dead  smooth,  go  downward  or 
towards  greater  fineness  from  the  same 
point.  There  are  single  cut  and  double  cut 
throughout  the  range  of  classification,  and 
the  bastard  cut,  like  zero  on  a  thermometer, 
is  the  starting-point  in  each  series.  A  cer- 
tain size  of  tooth  is  indicated  by  the  qualify- 
ing word  '  bastard.'  The  English  standard 
is  25  teeth  to  the  inch. 

As  to  how  the  term  '  bastard'  came  to  be 
applied  to  files  there  is  less  clearness.  Old 
file  makers,  well-versed  in  the  lore  of  their 
craft — and  it  has  its  mysteries — have  been 
consulted,  but  they  cannot  say  how  the  word 
got  into  file  parlance.  There  is  no  sugges- 
tion of  analogy  to  help  us  to  guess  at  the. 
cause.  There  is  a  suggestion  of  analogy  in 
such  a  use  as  is  common  in  denominating 
second  crop  lemons  of  Messinia,  which  are 
called  '  bastard  Messinas.'  The  word  '  bas- 
tard '  is  also  used  in  artillery,  in  sugar  refi- 
ning, in  printing,  as  well  as  in  file  phrase- 
ology. 

In  the  absence  of  any  ruling  upon  the  mat- 
ter, a  conjecture  may  be  hazarded.  Since 
the  bastard  was  the  basis  of  all  cuts,  and 
since  that  was  originally  a  single  cut,  the 
face  of  the  file  would  be  a  series  of  oblique 
bars,  with  the  higher  points  on  the  left  side 
of  the  friction  surface.  This  would  make 
the  filing  process  more  easy  than  if  the  higher 
points  of  the  oblique  bars  were  on  the  right 
side,  as  musular  action  is  less  laborious  from 
than  towards  the  body.  The  teeth  of  the  file 
being  of  this  structure,  and  running  upwards 
and  leftwards,  they  would  be  left  handed  bars, 
or  each  would  be  a  bar  sinister,  a  mark  in 
heraldry  often  used  to  betoken  illegitimacy. 
This  would  account  for  the  word  '  bastard.' 
The  use  of  the  file  is  easily  as  old  heraldry, 
as  a  reference  is  made  to  filing  in  I.  Samuel, 
XIII.,  21. 

The  above  conjecture  as  to  the  origin  of 
the  word  '  bastard'  as  a  file  epithet  may  be 
wrong,  and  we  would  gladly  be  corrected  if 
it  i*. 


AMERICAN  BINDER  TWINE 
COMBINATION    AT   AN   END. 

The  Canadian  Customs  Department  has 
been  notified  that  the  combination  among 
manufacturers  of  binding  twine  in  the  United 
States  does  not  now  exist,  or  is  so  disor- 
ganized that  it  cannot  control  general  prices, 
and  the  Department  has  instructed  collectors 
to  accept  all  invoices  upon  their  merits,  and 
not  according  to  the  schedule  of  prices 
issued  six  or  eight  months  ago. 

The  combination  agreement  has  practi- 
cally been  broken  for  some  months.  It  is 
not  likely  that  it  will  have  any  effect  on 
Canadian  prices.  The  production  in  the 
States  will  not  be  as  heavy  this  year,  and 
competition  will  consequently  not  be  so 
close.  The  Elizabethport  mill,  which  pro- 
duced one-seventh  of  the  total  manufacture 
in  the  States,  has  been  burned,  the  ma- 
chinery being  completely  destroyed.  It  is 
not  improbable  that  the  other  manufacturers 
will  have  all  they  can  do  in  looking  after 
their  home  market. 


G.  T.  R.  ROLLING  MILLS. 

The  Grand  Trunk  Railway  Company  will 
shortly  commence  the  erection  of  rolling 
mills  at  Point  St.  Charles.  Work  on  them  is 
to  be  commenced  at  once,  and  the  mills  are 
expected  to  be  in  full  operation  before  next 
autumn.  For  some  time  back  the  Grand 
Trunk  authorities  have  had  the  idea  of  erect- 
ing rolling  mills,  but  the  scheme  first  came 
into  prominence  when  in  1887  the  duty  on 
bar  iron  was  advanced  from  17%  per  cent, 
to  $13  per  ton.  The  Grand  Trunk  people 
now  propose  to  manufacture  their  own  bar 
iron,  required  for  the  various  purposes  of  loco- 
motives and  cars,  and  also  their  own  axles. 
They  hope  thereby  to  effect  a  saving  of  at 
least  $30,000  per  year  in  duties,  if  not  more. 
The  officials  say  that  the  heavy  duties,  and 
the  fact  that  there  is  not  enough  internal 
competition  to  keep  prices  down,  has  ren- 
dered the  erection  of  rolling  mills  necessary. 
By  manufacturing  their  own  bars  they  will 
also  be  enabled  to  utilize  their  own  scrap, 
which  is  now  sold  at  a  loss.  The  plant  and 
buildings  are  expected  to  cost  in  the  neigh- 
bourhood of  $50,000.  The  output  is  expect- 
ed to  reach  $40,000  of  iron  yearly.  The 
scheme  was  drawn  up  by  Mr.  Herbert  Wallis, 
mechanical  superintendent  of  the  Grand 
Trunk  railway,  who  is  in  charge  of  the  erec- 
tion of  the  buildings. 


CANNOT  DO  WITHOUT  IT. 

Mr.  A.  W.  Humphries,  Parkhill,  in  a  letter 
to  Hardware,  says  : 

"  I  appreciate  Hardware  very  much,  and 
cannot  do  without  it." 

Mr.  Humphries  has  some  handy  contriv- 
ances for  showing  goods  in  his  store,  a  de- 
scription of  which  we  hope  to  give  our 
readers  at  an  early  date. 


THE    AMERICAN    BLAST-FURNACE 
IN  ENGLAND. 

Gentlemen  connected  with  the  Cleveland 
iron  trade  have  just  had  an  opportunity  af- 
forded them  of  visiting  a  new  blast  furnace 
just  put  into  blast  at  Messrs.  Palmer  &  Co's. 
Jarrow  works.  The  new  furnace  is  on  the 
latest  and  most  approved  American  princi- 
ples. In  external  appearance  it  much  re- 
sembles the  other  furnaces  of  this  district, 
but  in  the  bosh  there  are  great  differences, 
the  improvements  in  bronze  tuyeres,  and  a 
greatly  increased  blast,  regulated  by  the 
revolutions  of  splendid  engines,  as  de- 
scribed in  the  last  paper  discussed  by 
the  Cleveland  Engineers'  Institute,  being 
introduced.  At  present  the  most  satisfac- 
tory system  of  working  this  furnace  has 
yet  to  be  settled,  for  it  is  found  that  the  pre- 
sent system  of  shifts  maintained  among  the 
blast-furnacemen  does  not  suit  its  working, 
for  the  furnace  deals  with  the  ore  poured 
into  it  so  rapidly  that  when  the  men  go  to 
dinner  it  goes  down  to  such  an  extent  that 
they  are  unable  to  overtake  it  again,  and 
keep  it  filled  up.  Consequently  its  full  pro- 
ducing power  has  not  been  ascertained,  nor 
has  the  more  important  point  been  defined 
— at  what  rate  of  cost  per  ton  can  it  produce 
iron.  It  is  seen  already  that  the  furnace  can 
produce  iron  in  much  greater  quantities  than 
can  the  present  type  of  furnace  ;  but  most  of 
those  locally  connected  with  the  iron  trade 
are  still  dubious  as  to  the  system  being 
capable  of  producing  iron  at  a  less  cost  per 
ton  than  the  present  system.— Iron  Trade 
Circular  (Ryland's.) 


Mr.  H.  Bishop,  hardware,  stoves  and  tin- 
ware dealer,  Parkhill,  Ont.,  has  sold  out  his 
business  to  Muirhead&  McCallum  of  Carle- 
ton  Place. 

M.  &  L.  Samuel,  Benjamin  &  Co.  inform 
us  that  they  are  handling  this  year  a  churn 
which  gave  infinite  satis,action  last  season 
and  are  desirous  of  acquainting  the  trade  of 
this  fact. 

M.  &  L.  Samuel,  Benjamin  &  Co.  have 
just  received  a  car  load  of  green  wire  cloth 
and  are  now  enabled  to  execute  all  orders 
promptly. 

Messrs  Miller  Bros.  &  Toms,  Montreal, 
issue  a  handy  little  manual,  in  which  the 
structure  and  working  of  their  "Acme"  hot 
water  heater  are  clearly  exhibited  by  cuts 
and  letter-press.  The  theory  on  which  the 
hot  water  system  of  heating  is  based  is  dis- 
cussed and  compared  with  that  underlying 
other  modes  of  heating,  and  all  in  the  plain- 
est language.  It  is  a  very  neat  little  book, 
being  oblong  in  shape  and  bound  in  olive 
green,  with  title  in  silver  tinted  ink.  Mr. 
H.  D.  Simmons,  74  York  St.,  is  the  com- 
pany'o  representative  in  Toronto. 


HARDWARE. 


OUR  ENGLISH  LETTER. 

HINTS   TO    CANADIAN    HARDWARE    EX- 
PORTERS. 

The  new  trade  route  to  China  and  Aus- 
tralia  by  way  of  Canada  will,  if  properly 
worked,  be  the  means  of  introducing  several 
good  markets  to  Canadian  exporters  of  metal 
goods.  Japan,  China  and  Australasia  are  as 
yet  only  in  their  infancy  in  commercial 
affairs,  although  it  seems  strange  to  talk 
about  China  as  a  "young"  country.  But 
as  regards  the  engineering  and  hardware 
trades,  it  offers,  in  the  near  future,  splendid 
chances  of  profitable  business.  The  value  of 
the  new  route  may  be  estimated  from  the 
fact  that,  in  Japan,  external  trade  has  risen 
from  an  annual  value  of  $60,000,000  in  1884 
to  $130,000,000  in  1889;  in  China  the  in- 
crease has  been  from  $205,000,000  in  1886  to 
$280,000,000  in  1889.  In  Australasia  the 
growth  has  been  $300,000,000  to  $600,000,000 
in  fifteen  years.  The  direct  trade  between 
China,  Japan,  and  North  America  has 
already  reached  a  total  of  $55,000,000,  while 
the  direct  trade  between  Australasia  and 
North  America  has  grown  from  $3,500,000 
in  1 870  to  $20,000,000  in  1890.  Surely  this 
is  a  trade  well  worth  looking  after.  The 
Canadian  Government  has,  it  is  officially 
stated,  made  an  offer  of  a  subsidy  of  $750,- 
000  a  year. 

AGRICULTURAL  IMPLEMENTS  IN  AUSTRALIA 
It  is  reckoned  that  the  value  of  agricultural 
implements  and  machinery  in  New  South 
Wales  alone  is  $8,750,000,  the  imports  of 
hardware  in  1889  amounting  to  upwards  of 
$2,500,000,  and  machinery  rather  under  these 
figures.  England  and  the  United  States  are 
the  principal  exporters,  but  the  market  is  so 
large,  not  only  in  this  but  in  the  other 
Colonies,  that  Canadian  firms  stand  a  good 
chance  of  driving  a  profitable  business.  I 
may  say  that  American  hardware  goods  and 
machinery  is  a  serious  competitor  to  Eng- 
land. British  houses  make  their  implements 
too  heavy,  clumsy  and  difficult  to  handle. 
Several  agriculturists  in  New  South  Wales 
find  that  they  can  get  more  and  better  work 
out  of  American  machines  than  from  English 
goods.  The  foregoing  remarks  apply  to 
mowers  and  reapers,  while  the  same  defects 
are  said  to  be  found  in  English  threshing 
machines.  Canadian  exporters  to  this  mar- 
ket should  note  that  the  latter  are  so  far 
popular  because  the  grain  does  not  have  to 
run  through  a  winnower.  They  should  also 
be  made  with  iron  beams  and  handles  and 
make  a  very  deep  furrow,  as  the  Australian 
soil  is  stiff  and  dry.  Mowers,  cultivators, 
and  harrows  are  in  demand  in  these  Colon- 
ies, also  in  New  Zealand,  which  by  the  by, 
is  going  ahead  now  after  its  late  financial 
troubles.  I  hear  that  in  New  South  Wales 
and  North  Australia  strippers  are  preferred 
to  mowers,  because  it  is  often  cheaper  to  strip 
than  to  mow. 

The  Victoria  government  is  giving  every 
encouragement  to  farmers,  and  lately  a  num- 
ber of  foreign  made  implements  were  pur- 


chased from  abroad  to  be  examined,  and 
tested  by  the  Cashel  Agricultural  College. 
Steam  harvesters  are  coming  into  use  in  Vic- 
toria in  the  same  way  as  California  and  other 
parts. 

MINING    MACHINERY. 

Here  again  America  and  England  do  most 
of  the  trade.  Good  machines  for  pulverising 
and  crushing  ores  are  in  constant  demand. 
A  request  for  machines  for  treating  pyrites 
ores  is  arising.  I  hear  that  a  San  Francisco 
firm  put  a  four  foot  quartz  mill,  complete,  in 
operation  in  New  South  Wales  for  $1,800, 
crushing  about  sixteen  tons  in  twenty-four 
hours. 

As  showing  the  activity  of  United  States 
makers,  I  may  say  that  many  American 
Oliver  chilled  ploughs  have  come  into  use  in 
Scotland  of  late  vears.  Wood's  mowing 
machines  are  also  used  pretty  freely.  The 
Massey  Co's.,  Toronto,  binder  is  making 
headway  in  the  same  country.  There  is 
plenty  of  room  for  these  goods,  and  they 
must  be  good  and  cheap,  and  able  to  stand 
the  competition  of  English  makers. 

Mr.  Vincent,  the  London  agent  for  Chaffey 
Brothers,  says  that  the  Irrigation  Fruit  Colo- 
nies at  Mildura  and  Renmark,  Victoria,  are 
making  great  headway.  There  is  a  fine 
chance  here  for  agricultural,  mining,  and 
general  machinery  in  these  Victoria  Irriga- 
tion Colonies.  Messrs.  Tanzye,  of  London 
and  Birmingham,  have  been  sending  engines 
and  plant  out  there,  with,  I  believe,  success. 
HARDWARE   FOR   ZAMBESI. 

It  would  behove  Canadian  manufacturers 
to  keep  a  watch  on  South  Africa  as  a  mar- 
ket. I  can  assure  you  that  English  makers 
of  hardware  are  on  the  alert.  All  sorts  of 
good  agricultural  implements,  mining  ma- 
chinery, trade  knives,  guns,  axes,  corrugated 
iron  houses,  galvanized  iron  goods,  and 
metal  domestic  articles  will  be  wanted  very 
soon  in  Zambesi.  It  is  anticipated  by  agri- 
cultural experts  that  Mashonaland  will  soon 
become  the  granary  of  South  Africa.  Rail- 
ways ate  being  constructed  in  all  parts  of  the 
country  under  European  control,  and  the 
possibilities  of  profitable  trading  are  unlim- 
ited. 

HARDWARE   IN    SPAIN. 

Although  the  tariff  is  to  be  raised  on  im- 
ported goods,  yet  it  will  be  long  before  the 
Spanish  people  can  produce  their  own  metal 
goods  in  sufficient  quantities.  In  1890,  the 
imports  of  cutlery  and  hardware  from  Eng- 
gland  alone  amounted  to  $270,000.  One 
merchant  at  Seville  buys  all  sorts  of  steam 
threshing  machines,  reapers,  binders,  drills, 
hardware  and  cutlery,  and  finds  a  ready  sale 
for  it  all. 

CHINA. 

Makers  should  see  what  they  can  do  by  a 
trial  shipment  of  metal  lamps  to  Wenchow. 
They  must  be  cheap  and  durable.  The  pre- 
sent type  in  use  are  wretched  native  produc- 
tions. It  is  impossible  to  burn  kerosene  in 
the  ordinary  open  rushwick  lamp,  so  means 
have  been  adopted  to  prevent  an  explosion 


on  the  ignition  of  the  wick.  Old  tins  are 
used.  The  lid  is  removed,  and  a  new  one 
with  a  round  hole  in  the  centre  soldered  in. 
Into  this  a  wick  tube  some  inches  long,  with 
a  collar  to  prevent  it  descending  too  far,  is 
fitted  a  handle  is  fixed,  and  the  lamp  is  com- 
plete. The  wick  has  to  be  pushed  up  from 
below  when  required.  What  a  fine  lamp  !  I 
may  add  that  as  all  the  available  old  tins  have 
been  used  up,  the  manufacturers  will  be 
compelled  to  stop  work. 

CAUSES  OF  "  RUST." 

At  a  recent  meeting  of  the  Leeds  Associa- 
tion of  Engineers,  Prof.  Smithells,  of  York- 
shire College,  delivered  a  lecture  on  "  Rust." 
What  was  the  cause  of  iron  rust  ?  They  all 
knew  that  rusting  was  favored  by  the  pre- 
sence of  the  air,  and  by  the  presence  of  mois- 
ture, but  they  wanted  toknow  which  of  these 
two  was  the  real  cause,  whether  both  were 
necessary,  and  whether  anything  else  took 
part  in  the  process.  They  wanted  to  know 
why  rusting  went  on  so  rapidly  and  at  differ- 
ent points,  and  how  it  was  affected  by  the 
different  composition  and  the  qualities  of  the 
metal,  and  by  impurities  in  the  metal,  in  the 
air,  or  in  the  water.  Prof.  Smithells  then 
showed  some  specimens  of  iron  in  jars, 
which  he  had  been  preparing  for  some 
time.  One  was  a  piece  of  iron  in  dry  oxygen, 
and  he  explained  that  that  would  not  cause  the 
iron  rust.  Nexthe  showed  apieceof  iron  which 
had  been  sealed  up  in  water  for  some  days, 
remarking  that  it  was  found  that  when  they 
excluded  air  and  other  gases  from  the  water 
no  action  took  place,  and  a  second  conclu- 
sion was  that  water  alone  would  not  affect 
iron.  The  next  question  was,  would  air  and 
water  together  affect  iron.  That  experiment 
had  been  done,  and  it  had  been  shown  that 
wherever  action  had  taken  place  at  all  the 
action  had  been  exceedingly  significant,  and 
the  question  arose,  what  was  it  that  was  ab- 
sent and  that  caused  the  rust  ?  The  one  in- 
gredient which  was  present  in  one  of  the 
gases  was  not  present  in  the  cases  he  had 
shown,  was  carbonic  acid  gas.  Carbonic  acid 
gas  existed  in  the  atmosphere  to  a  small 
extent,  and  it  was  this  gas  in  the  air  that  was 
all-important  in  the  operation  of  rusting. 
Pure  air,  pure  water,  pure  carbonic  acid 
would  not  act  singly  upon  iron  ;  pure  water 
and  pure  air  would  not  act  together  upon 
iron;  carbonic  acid  and  air  would  not  act  to- 
gether upon  iron,  but  when  they  had  car- 
bonic acid,  water  and  air  together,  they  got 
symptoms  of  rust.  It  was  carbonic  acid  that 
really  set  rust  up,  and  when  it  was  found  the 
carbonic  acid  was  liberated  and  attacked  the 
layer  beneath.  That  was  why  rust  had  got 
the  property  of  travelling  inwards.  How 
could  they  prevent  this  action  of  rusting  ? 
There  were  many  things  which  had  been 
tried.  They  might  paint  the  iron,  and  if 
they  observe  certain  precautions  they  might 
have  an  effective  method.  One  precaution 
was  that  the  metal  must  be  perfectly  clean. 
A  spot  of  rust  embedded  below  a  coat  of 
paint  would  often  break  out  of  itself.  Then 
there  was  the  method  of  covering  the  iron 
with  oils  and  tarry  matters.  There  was  also 
the  process  of  galvanizing  iron;  the  process 
enameling,  which  was  very  useful  for  small 
articles,  but  the  enamel  was  apt  to  chip  off. 
Alluding  to  boilers,  he  said  that  by  putting 
soda  into  them,  not  only  did  they  correct 
acidity  of  the  water,  but  they  introduced 
something  which  would  absoib  the  carbonic 
acid  gas,  and  prevent  it  acting  in  a  rusting 
capacity. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

37     Front    Street    West,      -       -        -       Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 
Lath  Yarn,  Packing,  &e. 


THE    PIG-IRON    WARRANTS    BILL. 

The  second  reading  of  this  bill,  which  had 
been  fixed  for  Friday,  March  6,  was  not 
reached  on  that  day,  owing  to  the  House  of 
Commons  being  counted  out  before  90'clock. 
The  second  reading  has  been  postponed, 
therefore,  until  April,  when  another  attempt 
will  be  made  to  pass  the  measure  into  law — 
unless  something  of  moment  happens  in  the 
meantime.  That  the  bill  will  be  either 
wholly  withdrawn  or  very  fully  emasculated 
is  highly  probable,  there  being  already 
statements  in  circulation  to  the  effect  that 
the  promoters  and  opponents  of  the  project 
have  been  in  conference  with  results  said  to 
be  satisfactory  to  those  who  are  opposed  to 
the  bill.  If  that  is  really  the  case  it  would 
seem  to  follow,  as  a  matter  of  course,  that 
the  bill  might  as  well  be  abandoned,  seeing 
that  its  only  object  is  to  ensure  the  positive 
identification  of  any  warrants  sold  or  bought, 
which  object  is  exactly  what  is  objected  to 
by  the  non-contents.  If  it  is  true  that  the 
opponents  are  now  satisfied,  it  would  seem 
to  follow  that  the  bill  has  been,  or  will  be, 
made  absolutely  colorless,  in  which  case  it 
would  be  foolish  to  occupy  the  time  of  the 
House  and  encumber  the  Statute-book  with 
an  enactment  of  no  real  use.  Meanwhile  it 
has  to  be  noted  that  the  opposition  are  not 
idle,  but,  on  the  other  hand,  are  vigorously 
piling  up  objections  to  the  bill,  and  securing 
expressions  of  dissent  from  various  public 
bodies  and  newspaper  organs.  They  have 
gained  the  adhesion  of  the  metals  section  of 
the  London  and  Liverpoo  Chambers  of 
Commerce,  and  are  in  other  respects  leaving 
no  stone  unturned  in  order  to  ensure  the  re- 
jection of  the  bill  and  to  increase  the  un- 
popularity of  any  such  legislative  interfer- 
ence with  the  iron  trade.  One  rather  sig- 
nificant result  of  the  agitation — coupled  pro- 
bably with  the  operation  of  other  causes — 
is  that  the  prices  of  warrants  have  fallen 
scme'vbat  considerably.     Rumor  has  it  that 


there  are  special  causes  not  unconnected 
with  the  bill  for  this  fall,  but  for  the  moment 
these  cannot  be  discussed  here. — The  Iron- 
monger. 

TESTS  OF  GUN-BARRELS. 

The  Guardians  of  the  Birmingham  Proof- 
house  have  at  length  issued  their  report  re- 
pecting  the  tests  of  gun-barrels  which  they 
have  been  carrying  on  during  the  past  two 
years.  They  have  done  the  work  with  great 
thoroughness,  and  have  determined  several 
questions  as  to  which  there  has  been  a  great 
deal  of  controversy  amongst  sportsmen  and 
gun  manufacturers.  Their  experiments  have 
served  to  show  the  relative  merits  of  steel  of 
various  kinds  and  "  Damascus,"  and  have 
thus  set  at  rest  the  doubts  which  had  been 
expressed  in  many  quarters  as  to  the  suit- 
ability of  steel  for  the  barrels  of  guns  and 
rifles.  The  results  appear  to  have  amply 
justified  the  confidence  of  the  steel  manufac- 
turers, and  such  of  the  gun-makers  as  had 
long  sworn  by  that  metal,  although  it  is  de- 
monstrated, concurrently,  that  all  kinds  of 
steel  are  by  no  means  equally  suitable  or 
capable  of  giving  the  highest  results  when 
severely  tested.  The  guardians,  in  their  re- 
port, show  the  exact  manner  in  which  their 
tests  were  carried  out.  They  seem  to  have 
proceeded  with  the  utmost  circumspection, 
as  well  as  with  the  greatest  impartiality, 
hence  their  verdict  ought  to  be  accepted  as 
being  strictly  according  to  the  evidence,  and 
of  high  practical  value.  According  to  the 
table  showing  the  final  order  of  merit  of  the 
different  kind  of  barrels  tested  the  first  posi- 
tion is  taken  by  English  machine-forged 
laminated  steel,  in  three  rods,  coiled  by  the 
"improved  economic  compound  process." 
This  barrel  withstood  exactly  the  same  stress 
as  a  barrel  made  of  Whitworth  fluid-com- 
pressed steel  ;  but  as  the  price  of  the  former 
was  only  29s.  per  pair,  as  against  90s.  for  the 
Whitworth,  the  premier  position  was  ac- 
corded to  the  lower-priced  and  equally  good 


article.  A  glance  over  the  table,  as  regards 
the  positions  in  the  order  of  merit  of  the 
other  barrels,  shows  that  "  Damascus "  is 
third,  whilst  English  steel  on  the  Siemens- 
Martin  principle  is  fourth.  Then  come  two 
"  Damascus "  barrels,  which  are  closely  fol- 
lowed by  a  barrel  made  of  basic  open-hearth 
steel,  carburised  by  Darby's  filtration  pro- 
cess. A  barrel  constructed  of  foreign  Sie- 
mens-Martin steel  comes  twelfth  on  the  list, 
another  foreign  barrel  of  Pointille  twist  occu- 
pies the  eighteenth  place,  and  two  foreign 
Damascus  barrels  on  the  Crolle  system  are 
bracketed  equal  in  the  twenty-fifth  position. 
On  the  whole  the  tests  should  be  very  satis- 
factory to  English  barrel-makers,  and  while 
they  appear  to  amply  demonstrate  the  superi- 
ority of  the  best  steel  they  afford  little  or  no 
evidence  in  depreciation  of  the  best  English 
"Damascus"  barrels.  The  great  majority 
of  the  barrels  which  were  tested  withstood, 
it  should  be  noted,  far  more  severe  strains 
than  those  likely  to  be  caused  by  the  defini- 
tive proofs  of  ordinary  practice.  Taking  the 
standard  of  these  proofs  as  being  1.00,  the 
barrel  placed  No.  1  in  order  of  merit  came 
out  at  4.66  ;  three  others  were  over  4.00,  six 
were  over  3.00,  thirteen  were  over  2.00,  and 
eight  over  1.00.  In  their  general  observa- 
tions on  the  outcome  of  the  tests  the  guar- 
dians make  a  series  of  remarks  which  de- 
serve the  attention  of  the  producers  of  the 
materials  for,  as  well  as  the  makers  of,  gun- 
barrels.  The  metal  must  not  be  either  too 
soft  or  too  hard,  should  be  judiciously  mani- 
pulated at  a  moderate  heat,  and  should  be 
subjected  to  as  little  re-heating  as  possible. 
Steel  is  shown  to  be  improved  by  careful 
rolling  at  a  moderate  heat,  whereby  it  is 
made  fibrous.  Finally  the  guardians  very 
properly  express  the  hope  that  the  results  of 
the  tests  may  serve  to  "increase  the  reputa- 
tion which  Birmingham  already  possesses  as 
the  source  of  the  gun-barrel  manufacture  of 
the  United  Kingdom."  An  impartial  con- 
sideration of  the  report  should  certainly  lead 
to  that  result.  We  have  the  report  in  type, 
but  are  compelled  to  defer  its  publication 
until  our  next  issue.— The  Ironmonger. 


HARDWARE, 


CORRUGATED 
STEEL    PASTENEBS, 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


At  Philadelphia  on  Saturday  the  Eagle 
Iron  Works  and  adjacent  buildings  were 
burned  ;  loss,  $80,000. 

The  other  night  Stanley  Mills'  hardware 
store,  Hamilton,  was  broken  into  and  $15  or 
$20  in  cash  secured,  besides  a  couple  of 
dozen  pocket  knives. 

The  Hamilton  Association  of  Stationary 
Engineers  held  their  fourth  annual  dinner  at 
the  Dominion  hotel,  Hamilton,  on  Friday 
night.  Robert  Mackay,  president  of  the  as- 
sociation, occupied  the  chair. 

The  Cleveland,  England,  iron  masters  in- 
sist that  the  state  of  the  iion  trade  makes 
it  necessary  for  them  to  reduce  the  wages  of 
the  furnace  men  12^  per  cent.  The  men 
are  willing  to  accept  a  reduction  of  5  per 
cent. 

Barney  Moses  traveller  for  the  Hamilton 
Brass  Co.  has  leturned  from  a  successful 
trip  through  the  Province  of  Ontario.  He 
also  visited  Montreal.  Barney  is  a  hustler 
and  is  able  to  show  the  Canada  Pacific  Rail- 
way order  as  patrons  of  his  firm  on  his  order 
book  this  trip. 

A  most  disastrous  fire  occurred  at  Beams- 
ville  last  week,  by  which  the  extensive  build- 
ings of  C.  Russ,  Son  &  Co  were  totally 
destroyed,  comprising  saw  mill,  foundry, 
plough  manufactory,  planing  mills,  etc.,  cov- 
ering one-half  block.  The  loss  is  estimated 
at  about  $25,000 ;  insured  in  the  Welland 
Mutual  for  $3,000. 

H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Toronto. 


Telephone  2  164. 

REPRESENTING 

PECK,  BENNY  &  CO., 
J.  &  C.  HODGSON, 
MILLEK  BROS.  &  TOMS. 


SHE  PAR  D  HARDWARE  CO 

AMERICAN  BIT  BRACE  CO 

ETC.,  ETC. 


JMontreal. 
..  JBuffalo. 


THE  INVENTOR  OF  THE  BESSEMER 
PROCESS. 

Injustice  lies  at  the  base  of  the  reputation 
of  the  man  whose  name  is  given  to  that  pro- 
cess of  making  steel  which  is  called  the 
"  Bessemer."  Bessemer  did  not  invent  the 
process.  An  American,  Kelley,  was  ahead 
of  him  in  the  invention.  Bessemer  did  not 
even  perfect  the  process.  It  now  appears 
that  the  perfecting  of  the  process  was  the 
achievement  of  the  late  Robert  Forester 
Mushet,  who  died  January  29th,  at  the  age 
of  80  years,  at  Cheltenham,  England.  The 
London  Iron  and  Steel  Trades  Journal  of 
February  7th,  in  an  obituary  notice  of  Mr. 
Mushet,  gives  the  following  information  con- 
cerning Mr.  Mushet's  contribution  to  the 
success  of  the  so-called  "Bessemer"  pro- 
cess: "In  1848,  a  friend  of  Mr.  Mushet, 
knowing  the  great  interest  he  took  in  metal- 
lurgical science,  sent  him  a  piece  of  white 
crystallized  metal,  with  the  statement  that  a 
mountain  of  it  existed  in  Rhenish  Prussia. 
Mr.  Mushet  recognized  the  lump  as  an  alloy 
of  iron  and  manganese,  with  the  value  of 
which  in  the  manufacture  of  steel  he  was 
familiar.  This  metal  is  now  known  every- 
where as  '  spiegeleisen,'  looking-glass  iron. 
Mr.  Mushet  obtained  12  tons  of  the  metal 
from  Siegen  and,  as  showing  the  novelty  of 
the  importation,  the  custom  officials  in  London 
judged  it  to  be  'crude  spelter'  and  entered  it 
accordingly.  Mr.  Mushet  proceeded  to  make 
experiments  with  his  spiegel,  and  he  soon 
discovered  that  '  burnt  iron'  could  be  restor- 
ed to  its  original  quality  and  even  improved 
by  the  addition  of  this  triple  compound  of 
iron,  manganese  and  carbon.  Years  passed, 
and  Mr.  Mushet  had  thoroughly  grasped  the 
effect  of  spiegel  alloy  in  various  ways  with 
iron  and  steel,  when  in  1856  Mr.  (now  Sir 
Henry)  Bessemer  read  his  paper  before  the 
British  Association  at  Cheltenham.  Mr. 
Mushet  was  at  once  aware  that  spiegeleisen 
was  the  one  thing  needful  to  render  the  Bes- 
semer process  perfect.  A  gentleman  acting 
on  Mr  Mushet's  behalf,  Mr.  T.  D.  Clare,  of 
Birmingham,  called  on  Mr.  Longsden,  Sir 
Henry  Bessemer's  business  partner,  and  of- 
fered to  dispose  of  Mr.  Mushet's  provisional 


patent.  Mr.  Longsden,  with  the  approval  of 
Sir  Henry  Bessemer,  refused  to  give  one 
penny  for  the  right  to  use  the  alloy,  on  the 
ground  that  no  patent  did  or  could  exist  in 
it.  We  know  it  as  a  fact  that  Mr.  Brown, 
the  managing  party  of  the  Ebbw  Vale  Com- 
pany, had  at  that  time  offered  $50,000  for 
the  Bessemer  patent,  and  it  had  been  de- 
clined. Subsequently  Mr.  Brown  took  an 
interest  in  Mr.  Mushet's  patent;  but  it  is  a 
matter  of  history  that  the  patent  was  allowed 
to  lapse.  Mr.  Mushet  has  told  us  that  his 
discovery  of  the  peculiar  properties  of 
maganese  merely  forestalled  Bessemer  and 
others,  who  would  undoubtedly  have  stumbled 
upon  what  he  did  in  the  course  of  time.  Sir 
Henry  Bessemer  frankly  admits  that,  until 
Mr.  Mushet's  advisers  brought  his  patent  un- 
der notice,  he  did  not  know  that  iron  in  com- 
bination with  8  per  cent,  of  maganese  was  ob- 
tainable. The  inventorof  the  Bessemer  process 
at  once  availed  himself  of  Mr.  Mushet's  dis- 
coveries, and  though  he  throughout  refused  to 
acknowledge  any  patent  or  invention,  he  was 
not  unmindful  of  the  service  perhaps  unin- 
tentionally rendered  him  Without  wishing 
to  intrude  upon  the  private  affairs  of  the  late 
Mr.  Mushet  and  Sir  Henry  Bessemer,  and 
with  a  fear  that  our  statement  may  give 
offense  to  some,  we  think  it  fair  to  state  that 
for  30  years  Sir  Henry  Bessemer  has  paid 
Mr.  Mushet  ,£300  a  year.  We  are  stating  a 
fact  which  is  strange  to  most,  if  not  all, of  our 
readers,  and  n  may  be  interesting  to  know 
that  this  annuity  wis  fixed  at  a  time  when 
Mr.  Mushet's  health  was  shattered,  and  his 
life  was  not  considered  worth  a  year's  pur- 
chase. Mr.  Bessemer  was  asked  to  provide 
for  Mr.  Mushet's  closing  days,  and  he  at 
once  agreed  to  pay  him  an  annuity  for  the 
rest  of  his  life.  Sir  Henry  Bessemer  desired 
to  acknowledge  the  use  he  made,  not  of  an 
invention  or  a  patent,  but  of  Mr.  Mushet  s 
researches."  Bessemer,  by  taking  advan- 
tages of  Mushet's  researches  and  of  Kelley's 
onginal  discoveries  in  the  United  States' 
paying  Mushet  a  royalty  and  Kelly  a  pittance 
to  avoid  litigation,  has  been  able  to  reap 
fame  and  fortune  from  the  process  bearing 
his  name.  He  refused  to  pay  royalties,  but 
he  has  been  prompt  to  exact  royalties  from 
all  who  have  used  the  process.  In  view  of 
the  historical  facts  connected  with  this  pro- 
cess, it  is  exceedingly  doubtful  that  anv  user 
in  the  United  States  could  have  been  forced 
to  pay  a  royalty  for  using  it.  The  Bessemer 
reputation  seems  to  be  the  result  of  the  use 
of  other  men's  ideas  and  patented  inventions. 
—  Iron   Industry  Gazette. 
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Fergusson,  Alexander  &  Co., 

Glasgow  Lead  and  Color  Works, 


ZMI O  IN"  T IR,  IE  .A.  L. 


-MANUFACTURERS  AND  IMPORTERS  OF- 


Absolutely  Pure  White  Lead, 
Refined  Red  and  Orange  Lead, 
Flake  and  Ground  Litharge, 
Glassmakers'  Red  Lead, 

Potters'  Red  and  White  Lead, 
Ready  Mixed  Paints,  all  Shades, 
Ready  Mixed  Coach  Colors, 

Painters'  Pure  Colors,  Dry  and  in  Oil, 


Superfine  CARRIAGE  COLORS,  in  Oil  and  JAPAN, 
Pulp  Colors  for  Wall  Paper  Makers, 
Printers'  Pigments  in  every  Color, 

Mistletoe  Permanent  Green  for  Window  Blinds,  etc. 
Implement  Paints,  Colors  and  VARNISHES, 
Coachbuilders'  Varnishes  and  Japans, 

Painters'  Stains,  VARNISHES,  JAPANS  and  DRIERS, 
Painters'  and  Coachbuilders  Requisites,  etc.,  etc.,  etc. 


VARNISH   FACTORY  : 

St.  Gabriel  Locks. 


GiTTIOIK: 


HEAD  OFFICES  AND  WORKS  : 

1 4  to  22  College  Street,  Montreal. 

SHIPMEN  TS. 
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WHO   IS   RESPONSIBLE    FOR    BAD 
PLUMBING. 

There  is  no  excuse  for  bad  plumbing. 
The  complaints  of  sewer-gas  entering  a 
house  and  the  evil  effects  of  poor  plumbing 
is  a  reflection  on  the  employer  who  engaged 
the  plumber.  We  do  not  say  that  every 
man  who  does  plumbing  work  is  thoroughly 
qualified,  responsible  and  reliable,  but  we  do 
say  that  there  are  men  in  the  trade  to  do  all 
work  who  can  be  relied  on  to  do  thoroughly 
good  work,  if  they  are  permitted  to  do  so. 
This  is  true  in  all  business.  There  are 
enough  men  in  every  profession,  trade  or 
business  to  accomplish  all  that  is  demanded 
and  in  a  proper  and  safe  way.  Go  into  any 
profession  or  trade  and  you  will  find  the 
good,  bad  and  indifferent.  You  can  select 
your  choice  and  pay  about  your  own  price, 
but  it  is  not  at  all  probable  that  your  price 
will  secure  the  best  work.  So  it  is,  in  the 
plumbing  business,  that  we  find  men  capable 
and  willing  to  do  almost  any  kind  of  work 
demanded  of  them,  from  the  poorest  to  the 
best.  There  are  men  in  the  trade  who  do 
not  pretend  to  do  good  work,  and  there  are 
men  who  will  not  do  inferior  work.  From 
this  range  of  workmen — from  the  worst  to 
the  best — the  employer  can  select.  He  can 
get  the  best,  which  is  a  guarantee  of  good 
work,  or  he  can  get  the  worst,  which  is  a 
guarantee  of  bad  work.  Thus  it  is  that  the 
employer,  the  man  who  has  plumbing  work 
done,  is  responsible  to  a  great  degree  for  the 
character  of  the  work  performed. 

There  need  be  no  mistake  made  in  the 
employment  of  any  man  in  whatever  capacity. 
Every  man  has  his  standing.  Public  opinion 


has  placed  the  measuring-rod  against  every 
man's  character  and  qualifications,  and  his 
statue  is  known.  His  record  is  known,  and 
the  public  seal  of  approbation  or  condemna- 
tion is  upon  him.  He  is  graded  and  properly 
labeled  in  the  great  classification  of  humanity 
and  no  mistake  could  be  made  in  locating 
him.  It  matters  not  what  his  pretentions 
may  be;  he  is  as  his  neighbors  know  him, 
and  regardless  of  his  own  advertisements, 
he  stands  to  the  world  thus  catalogued.  No 
man  is  wholly  unknown.  Some  place  his 
record  is  kept  faithfully,  and  is  as  true  as  the 
story  of  an  eyewitness.  Regardless  of  his 
representations,  his  value  is  no  more  than 
the  estimate  placed  on  him  by  public  opinion. 
Man  is  a  part  of  a  community,  and  the  com- 
munity consigns  him  to  a  specific  and  de- 
finitely defined  part.  The  decision  of  the 
community  can  be  taken  as  correct.  The 
community  is  an  encyclopaedia  of  every  in- 
dividual in  it,  and  he  who  studies  it  properly 
will  not  be  deceived  regarding  its  individual 
members.  Thus  it  is  that  one  man  is  en- 
abled to  select  whatever  qualities  he  may 
choose.  If  a  plumber  be  wanted,  it  will  be 
found  that  each  has  his  standing.  There  is 
no  guesswork  about  it.  The  men  will  be 
pointed  out  on  whom  reliance  can  be  placed 
— In  whom  the  confidence  of  all  is  rested. 
In  making  such  a  choice,  there  is  the  least 
possible  chance  of  making  a  mistake. 

There  is  another  reason  why  the  employer 
is  often  responsible  for  the  character  of 
plumbing  he  procures.  There  are  grades 
of  work,  grades  of  material  and  grades 
of  prices.  The  lowest  price  will  not  pro- 
cure the  best  material  and  work.  The 
converse  of  this  is  not  necssarily  true, 
but  chances  of  getting  poor  material  and 
work  for  first-class  prices  are  remote.  There 
are  plenty  of  men  in  the  plumbing  busi- 
ness who  can  be  thoroughly  relied  on  to 
furnish  exactly  what  they  contract  for,  and 
as  long  as  this  is  true  the  man  who  has  the 
work  done  cannot  be  relieved  of  his  respon- 
sibility.    It   is,   of  course,  possible   for  the 


builder  to  be  deceived  in  the  character  of 
work,  but,  as  a  general  thing,  if  he  be  de- 
ceived in  the  plumber  he  employs,  it  is  his 
own  fault.  He  need  not  be,  for  he  can  easily 
find  a  man  who  will  do  the  work  according 
to  agreement,  and  on  this  he  can  rest  assured 
The  question  of  paying  for  good  work  is  a 
serious  one,  inasmuch  as  the  builder  too 
often  wants  to  pay  the  least  amount  possible. 
In  plumbing,  as  in  everything  else,  the  best 
cannot  be  procured  for  the  least  money.  If 
the  best  is  desired — and  none  other  should 
be  had — the  best  price  must  be  paid.  This 
is  true  in  everything,  and  there  is  no  reason 
why  an  exception  should  be  made  in  plumb- 
ing. "  The  best  is  the  cheapest "  is  a  rule 
that  is  correct  in  a  twofold  sense  in  the 
matter  of  plumbing.  In  the  first  place,  first- 
class  plumbing  is  the  most  durable,  cost  less 
for  repairs,  needs  no  remodeling,  and  is  not 
responsible  for  the  payment  of  doctor  bills. 
In  the  next  place,  it  gives  a  sense  of  security 
and  comfort  that  is  worth  more  than  all  else, 
and  it  secures  health  against  the  evils  of  im- 
perfect drainage,  which  in  itself  is  a  factor  of 
great  value;  for  ill  health  is  not  only  expen- 
sive, but  non-productive. 

There  are  builders  who  are  speculative, 
and  build  for  others.  They  secure  the  cheap- 
est plumbing  possible,  and  allow  others  to 
suffer  the  evils  of  it.  There  are  also  alleged 
plumbers  ready  to  do  this  work.  Here  the 
builder  is  wholly  responsible;  and  this  evil 
should  be  remedied  by  rigid  legal  enact- 
ments specially  fitting  the  case.  The  larger 
portion  of  plumbers — all  the  reputable  ones, 
all  who  properly  come  under  the  name — 
favor  good  work,  and  are  continually  striv- 
ing to  establish  a  proper  standard  of  plumb- 
ing; and  they  succeed  as  the  people  become 
educated  regarding  the  importance  of  their 
seryices.  Thus  the  responsibility  shifts  from 
the  shoulders  of  the  plumber  to  the  persons 
who  have  the  work  done;  and  so  long  as  it 
is  possible  to  procure  good  plumbing,  so  long 
will  those  who  do  not  secure  it  be  at  fault. — 
Snnitary  News. 


HARDWARE. 


HOT  WATER  APPARATUS,  ANCIENT 
AND  MODERN. 

The  origin  of  employing  hot  water  for  dif- 
fusing artificial  heat  appears  to  be  hid  in 
considerable  obscurity.  It  is  not  improbable 
that,  like  many  other  discoveries,  it  has  been 
reproduced  at  different  periods.  It  seems, 
however,  to  have  been  first  used  in  France 
by  M.  Bonnemain  in  the  year  1777,  and  was 
employed  by  him  during  several  years  for 
hatching  chickens  by  artificial  heat. 

The  French  Revolution  which  followed 
shortly  afterward  put  a  stop  to  this,  as  well 
as  to  many  other  useful  and  scientific  inven- 
tions in  that  country,  and  for  several  years 
the  invention  seems  to  have  been  entirely 
dormant  ;  nor,  indeed,  does  it  appear  ever 
to  have  been  used  by  M.  Bonnemain  except 
for  the  purpose  above  mentioned. 

About  the  year  18 17,  the  Marquis  de 
Chabannes  introduced  a  similar  apparatus 
into  this  country  for  heating  a  conservatory 
and  also  heating  some  rooms  in  a  private 
house  by  pipes  leading  from  the  kitchen 
boiler.  In  the  following  year  he  published 
in  London  a  pamphlet  describing  his  appa- 
ratus and  some  ingenious  modifications  of 
hot-air  stoves.  The  invention  appears  to 
have  made  but  very  little  progress  for  several 
years.  In  1822  Mr.  Bacon,  a  gentleman  of 
fortune,  introduced  the  use  of  hot  water  into 
his  forcing-houses,  using  for  the  purpose  a 
single  pipe  of  large  diameter  communicating 
with  the  boiler,  and  by  giving  a  slight  eleva- 
tion to  the  pipe  from  a  horizontal  line  he  was 
thus  enabled  to  produce  a  circulation  of  the 
water,  the  hot  water  passing  along  the  upper 
part  of  the  nearly  horizontal  pipe  and  the 
colder  water  returning  to  the  boiler  along 
the  lower  part. 

The  circulation  in  this  apparatus  was  very 
imperfect  and  Mr.  Atkinson,  an  architect, 
almost  immediately  afterward  suggested  the 
addition  of  a  second  pipe  to  bring  the  colder 
water  back  to  the  boiler,  and  thus  at  once 
the  apparatus  assumed  the  form  that  it  has 
ever  since  retained.  By  this  alteration  the 
apparatus  was  brought  very  nearly  to  the 
same  form  as  that  contrived  by  M.  Bonne- 
main more  than  forty  years  before,  the  prin- 
cipal difference  being  that  M.  Bonnemain 
used  only  very  small  pipes  of  gun-barrel  size, 
while  Mr.  Atkinson  used  pipes  of  four  or  five 
inches  in  diameter.  The  honor  of  this  in- 
vention has  been  claimed  by  Mr.  Watt,  prior 
to  the  time  of  M.  Bonnemain  using  it  in 
France,  but  there  appear  no  grounds  for  sup- 
posing that  he  ever  employed  it  without  the 
intervention  of  steam  as  a  distributor  of  heat 
by  circulation  in  the  manner  in  which  it  is 
now  used. 

The  use  of  hot  water  in  pipes  is  an  inven- 
tion of  far  greater  antiquity  than  the  time  of 
either  Walt  or  Bonnemain  Seneca  has 
accurately  described  the  mode  of  heating  by 
water  :n  the  Thermae  at  Rome,  of  which 
Castell  has  given  drawings,  and  which  show 
that  the  method    of  heating    the    baths  by 
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GAS  FIXTURES, 
ELECTROLIERS, 
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WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE :     H .  D 
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BEST  PIPE  III  THE  MARKET, 

SIMMONS, 

74  York  St.,  Toronto. 


passing  water  through  a  coil  of  pipes  which 
passed  through  the  fire  was  known  and  prac- 
ticed previous  to  the  Christian  era.  And 
except  that  these  tubes  were  of  brass  instead 
of  iron,  they  were  precisely  similar,  both  in 
form  and  arrangement,  to  those  occasionally 
used  at  the  present  day  for  a  like  purpose, 
the  lapse  of  nineteen  centuries  having  ap- 
parently added  nothing  to  our  knowledge  on 
this  subject. 

Since  the  introduction  of  the  hot  water  ap- 
paratus for  warming  buildings  in  this  coun- 
try the  variations  made  in  its  more  compli- 
cated arrangement  appear  to  have  been  gra- 
dually adopted.  Each  time  that  an  appara- 
tus has  been  erected  experimentalists  have 
deviated  in  some  small  degree  from  the 
model  of  that  which  preceded,  apparently 
afraid  of  venturing  on  too  great  ?  variation, 
yet  requiring  from  contingent  circumstances 
some  alteration  of  its  form  and  applicalion. 
This  mode  of  proceeding,  though  natural 
while  the  principles  were  not  thoroughly  un- 
derstood, has  frequently  led  to  both  inconve- 
nience and  loss  in  consequence  of  the  nume- 
rous failures  to  which  it  has  given  rise  by 
unintentional  deviations  from  the  true  prin- 
ciples. In  the  present  attempt  to  elucidate 
the  subject,  it  will,  however,  be  shown  that 
success  need  not  be  uncertain  provided  only 
that  the  laws  of  physics  be  justly  applied 
and  strictly  adhered  to.  So  numerous  have 
been  the  failures  that  have  occurred  in  this 
method   of  heating   buildings   that  nothing 


but  the  intrinsic  merits  of  the  invention 
could  possibly  make  it  retain  its  hold  on 
popular  favor.  Every  imaginable  kind  of 
mistake  has  been  made  in  apparatus  erected 
upon  this  plan,  and  these  mistakes  still  con- 
tinue to  be  almost  as  frequently  as  ever, 
notwithstanding  the  large  number  of  build- 
ings in  which  it  has  been  successfully  applied 
and  which  might  be  consulted  for  correct  in- 
formation. 

Neither  the  capabilities  of  this  method  of 
warming  nor  the  various  useful  purposes  to 
which  it  is  applicable  are  fully  ;ppreciated. 
There  are  no  buildings,  however  large,  to 
which  it  cannot  be  advantageously  adapt- 
ed nor  any  that  present  insurmountable  di- 
ficulties  in  its  application. — John  H.  Mills. 

Established  1864. 
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HARDWARE. 


CONCERNING   VAPOR  STOVES. 

Says  "  Eureka"  in  The  Metal  Worker  : — 
I  have  had  a  practical  experience  in  repair- 
ing and  selling  at  wholesale  and  retail  vapor 
stoves  for  the  past  eleven  years,  and  in  inter- 
views with  all  who  have  had  an  equal  experi- 
ence with  myself  they  express  the  opinion 
that  the  individual-burner  stove  is  the  most 
durable  and  the  only  kind  of  burner  pre- 
pared to  vaporize  what  will  be  the  fuel  of  the 
near  future.  They  say  furthermore  that  its 
only  drawback  is  the  smoke  and  smell  at  the 
starting,  two-thirds  of  which  is  avoided  by 
using  the  heating  device,  which  will  heat 
one  burner  from  another  already  started,  by 
carrying  gas  to  the  exposed  side  of  the 
burner  to  be  started.  This  takes  less  than 
one-halt  a  minute  and  avoids  the  necessity 
of  waiting,  which  would  be  necessary  in 
starting  in  the  old  way,  by  filling  the  drip 
cup.  This  style  of  stove  to  which  I  refer  is 
made  by  several  manufacturers,  and  they  are 
well  known  to  the  trade  as  the  combination 
stoves,  which  means  that  they  embrace  the 
advantages  of  both  a  single-generator  and 
individual-burner  stove  in  their  construction. 

A  word  as  to  the  single-generator  stoves. 
The  single-generator  stoves  which  are  being 
made  by  three  or  more  manufactures  are,  in 
the  opinion  of  those  I  have  spoken  with,  the 
next  best  kind.  I  refer  to  those  stoves  in 
which  the  burners  are  made  with  sufficient 
vaporizing  power  to  fully  vaporize  the  heavy 
oil,  and  are  arranged  with  the  relighting  de- 
vice to  avoid  accidental  blowing  out,  or 
when  opened  by  children  filling  the  room 
with  explosive  gas. 

We  are  met  this  season  by  the  advertise- 
ments of  one  manufacturer  and  the  actual 
experience  of  the  trade  that  the  evaporating 
stoves  with  the  sub-burner  in  the  bottom  of 
the  main  burner  will  flood,  and  this  defect  is 
supposed  to  be  remedied  ihis  yeai  by  several 
of  the  manufacturers  using  asbestos  to  re- 
ceive the  heavy  oil  that  cannot  either  be 
evaporated  or  vaporized.  In  my  opinion 
this  innovation  will  be  short-lived,  for  the 
asbestos  will  soon  reach  the  limit  of  its  ab- 
sorbing power,  and  after  a  few  months  use 
the  stoves  will  flood  more  easily  than  the 
kind  with  the  sub-burner  at  the  bottom  of 
the  main  burner.  I  am  informed  that  an 
improvement  will  be  put  on  the  market  which 
will  consume  all  of  the  combustib'e  part  of 
the  heavy  oil,  using  it  to  produce  heat  and  10 
aid  in  the  process  of  evaporating.  Further- 
more it  is  so  arranged  that  the  incombusti- 
ble portion  can  easily  be  removed  through 
an  opening  in  the  larger  sub-burner  under- 
neath the  hot-air  pipe.  This  sub-burner  is 
unlike  the  sub-burner  of  last  year,  because  it 


is  used  to  furnish  (immediately  upon  start- 
ing the  stove)  the  proper  amount  of  hot  air 
to  produce  thorough  evaporation,  and  unlike 
the  sub-burner  of  last  year,  cannot  become 
clogged  and  cause  flooding  of  the  main 
burner.  I  notice  in  some  advertisements  for 
the  season  of  1891  the  manufacturers  claim 
to  have  a  partial  remedy  for  the  extraordin- 
ary odor  found  in  this  kind  of  a  stove  when 
the  supply  of  gasoline  is  turned  off,  but  in 
my  opinion,  unless  the  gas  is  prevented  by  a 
cut-off  from  escaping  out  into  the  room 
through  the  main  burner  caps  when  the  sup- 
ply of  fuel  is  cut  off,  there  will  be  no  odor. 
This  season  will  determine  whether  any  one 
has  found  a  remedy  for  the  flooding  and  the 
extraordinary  odor  in  this  kind  of  a  stove. 
Nothing  but  time  will  tell.  Is  it  not  within 
the  scope  of  invention  to  find  a  remedy  for 
this  serious  defect  of  the  evaporating  stove  ? 
Until  this  is  accomplished,  buyers,  in  my 
opinion,  will  find  that  the  individual-burner 
stove  referred  to  in  the  beginning  of  this  ar- 
ticle will  be  the  best  to  purchase.  I  have 
endeavored  to  follow  out  your  request  and 
have  only  referred  to  the  different  kinds 
which  are  made  by  two  or  more  manufac- 
turers, and  in  no  case  to  any  specially  han- 
dled by  but  one  concern.  I  hope  the  dis- 
cussion will  be  entered  into  by  others,  as  it 
will  prove  both  instructive  and  interesting. 
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SITUATION    WANTED   AS    HARDWARE 
Traveller  or  Salesman.    Thoroughly  posted 
in  retail  trade..  Address,  Iron,  this  office.  IS 


SITUATION  WANTED— By  a  tinsmith  of  ten 
years  experience.  Kirst-olass  on  pump,  iron 
pipe,  and  furnace  work;  having  worked  six  years 
at  the  furnace  business.     Can  figure  on  jobs,  and 

five  references.     Address,  Furnace,  No.   5  Oak 
t  eet,  Toronto,  Ont  14 
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TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 
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One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

MANUFACTURERS  OF 

SAFETY  ELEVATORS,  H"tS^ 

ELECTEIC 
for  Passenger    and    Freight  Service. 

22  years  experience.    Send  for  Catalogue. 


MENTION  THIS  PAPER. 


TORONTO  OFFICE:  74  YORK  ST. 


TEACE    OIBI^IIfcTS. 


Showing  full  size  OOOO. 

Our  trace  chains  are  the  strongest  and  best  on  the  market. 


THE  B.  GREENING  WIRE  GO.,  LTD., 


Send  for  Price   List 


Hamilton,  Canada. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


Pure  Prepared  Paints, 

THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  is  &  20  PEARL  ST.,    TORONTO. 


HOW    MANY 
VOLTS  IN  AN  ELECTRIC  CURRENT. 

During  a  recent  examination  a  lawyer  put 
the  following  question  to  Thomas  A. Edison: 
— "  Explain  what  is  meant  by  the  number  of 
volts  in  an  electric  current "  To  which  he 
replied  :  "  I  will  have  to  use  the  analogy  of 
a  waterfall  to  explain.  Say  we  have  a  cur- 
rent of  water  and  a  turbine  wheel,  and  allow 
1,000  gallons  per  second  to  fall  from  a  height 
of  one  foot  on  the  turbine,  I  get  a  certain 
power,  we  will  say  one  horse-power.  Now 
the  one  foot  of  fall  will  represent  one  volt  of 
pressure  in  electricity,  and  the  1,000  gallons 
will  represent  the  ampere  or  the  amount  of 
current.  We  will  call  that  one  ampere. 
Thus  we  have  1,000  gallons  of  water  or  one 
ampere  falling  one  foot  or  one  volt  of  pres- 
sure, and  the  water  working  the  turbine  gives 
one  horse-power.  If,  now,  we  go  1,000  feet 
high  and  take  one  gallon  of  water  and  Jet  it 
lall  on  the  turbine  wheel  we  will  get  the 
same  power  as  we  had  befote,  namely,  one 
horse-power.  We  have  got  1,000  times  less 
current  or  less  water,  and  we  will  have  one- 
thousandth  of  an  ampere  in  place  of  one 
ampere,  and  we  have  1,000  volts  in  place  of 
one  volt,  and  we  will  have  a  fall  of  water 
1,000  feet,  against  one  foot.  Now  the  fall  of 
«  ater  or  the  height  from  which  it  falls  is  the 
pressure    or    volts    in    electricity,    and  the 


amount  of  water  is  the  amperes.  It  will  be 
seen  that  1,000  gallons  a  minute  falling  on  a 
man  from  a  height  ot  only  one  foot  would  be 
no  danger  to  the  man,  and  that  if  we  took 
one  gallon  and  took  it  up  1,000  feet  and  let 
it  fall  down  it  would  crush  him.  So  it  is  not 
the  quantity  or  current  of  water  that  does  the 
damage,  but  it  is  the  velocity  or  the  pressure 
that  produces  the  effect." 


LOOK  OUT  FOR  THE  RUSHER. 

There  are  rushers  of  two  or  more  kinds. 
One  goes  around  with  a  whew  and  blast  and 
you  feel  in  his  presence  like  one  feels  when 
standing  close  to  a  fast  express  train  ;  he 
almost  takes  you  off  your  feet.  His  hat  is 
generally  on  the  back  of  his  head  as  he  goes 
rushing  in  and  around  the  place  of  business. 
Once  in  a  while  he  knows  what  he  is  about, 
but  most  of  the  time  is  looking  up  some  mis- 
take he  has  made  when  rushing  things 
through  at  break-neck  speed ;  oftener  it 
takes  longer  to  undo  what  he  has  done  than 
to  have  gone  slower  and  done  it  right  the 
first  time.  Mistakes  are  the  rule  instead  of 
the  exception. 

This  is  the  man  you  want  to  watch  out  for. 
In  his  place  get  some  one  who  has  his  busi- 
ness all  well  arranged  to  start  with.  He 
always  goes  at  a  moderate  speed  ;  his  hat  is 
always  sitting  squarely  on  his  head,  showing 


that  his  head  is  square  and  level.  He  never 
rushes,  but  is  always  busy,  going  around 
among  his  men  quietly,  but  being  always 
there  ;  the  system  that  guides  his  every 
action  makes  every  stroke  of  work  count. 
There  are  no  mistakes  made  ;  the  work  has 
not  to  be  done  over  again,  which  takes  up 
more  time  than  to  do  it  right  the  first  time. 
This  is  the  rushing  kind  you  want  to  watch 
out  for  too,  and  when  he  comes  your  way  be 
sure  to  secure  his  services. 

It  is  not  the  man  that  shouts  the  loudest 
that  shows  the  best  results.  The  quiet 
worker,  who  always  has  his  work  planned 
out  and  works  by  rule,  and  is  always  in  his 
place  to  see  that  the  work  goes  steadily  and 
smoothly  on,  is  the  one  who  will  accomplish 
the  greatest  amount  of  work  in  a  given  time. 
The  real  rusher  is  the  man  who  understands 
his  work  thoroughly  in  every  minute  parti- 
cular, and  can  right  anything  that  is  going 
wrong  in  a  very  short  time.  He  arranges 
everything  to  a  nicety  and  everything  is  kept 
moving.  This  is  the  rusher  that  you  busi- 
ness men  are  watching  out  for  if  your  heads 
are  level. — Stoves  and  Hardware  Reporter. 


Goods  conveniently  located  savi  time,  money 
and  temper  in  showing. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Master  the  whole  business  and  the  way  to  for 
tune  has  been  mapped  out. 


THE 


NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and    Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 
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HARDWARE, 


EUROPEAN  MARKETS. 

Cables  show  a  further  decline  in  pig  iron. 
Scotch  warrants  have  dropped  in  Glasgow 
9d.  as  compared  with  a  week  ago,  and  No.  3 
Middlesboro  is  down  6d.  Pig  tin  is  higher, 
latest  cables  showing  an  advance  of  7s.  6d. 
Copper  is  lower,  and  there  is  also  a  reduc 
tion  in  the  price  of  tin  plates  of  3d. 

The  following  are  the  latest   cable  quota- 
tions, with  comparisons:  — 

This  week. 

Tin— Spot—         £  90.  10s.  od. 

Future —  90.  15s.  od. 

Copper,  B.E.S.—     57.  10s.  od. 

Last  week,  G.M.B.  53.    2s.  od. 

53-    5s-  od. 

Lead,  S.E.  12.  12s.  6d. 

Spelter,  23.  00s.  od. 

Tin  Plates— Cokes        17s.  6d. 
Pig  Iron-Scotch  I  od. 

Warrants.        J 
N0.3  Middlesboro',      38s.    6d. 


Last  week. 

£ao 

2S. 

6d. 

90 

I  OS. 

58 

12 

I  OS 

23 

7s. 

6d. 

17s. 

9d. 

43S- 

7d. 

39s- 

od. 

MONTREAL  MARKETS. 

Montreal,  April  2,  1891. 

The  different  lines  of  heavy  material  have 
not  shown  any  particular  change  since  our 
last  review,  but  the  reduction  in  freight  rates 
which  goes  into  effect  immediately,  created 
a  somewhat  freer  movement  of  goods  into 
consumers  hands.  Still  it  was  simply  in  the 
way  of  supplying  immediate  requirements, 
for  buyers  generally,  appear  disinclined  to 
operate  ahead  to  any  great  extent.  The 
statement  applies  to  almost  all  lines,  such  as 
iron,  tin  plate,  chemicals,  etc.,  all  ot  which 
are  quiet  in  the  matter  of  ordering  lor  spring 
delivery.  With  the  exception  of  iron  and 
its  allied  branches,  however,  prices  are  gen- 
erally firm  and  the  conditions  seem  to  favor 
their  being  maintained  for  some  time,  al- 
though buyers  think  otherwise  apparantly, 
or,  are  not  disposed  to  handle  more  than 
they  can  dispose  of  with  convenient  prompti- 
tude. 

IRON  AND  HARDWARE. 

Speaking  in  a  general  sense  there  has 
been  little  or  no  change  in  the  iron  market 
since  our  last  report  with  nothing  special  to 
note.  Of  course  the  1st  of  April  with  its  re- 
duction in  freights  induced  some  more  busi- 
ness but  not  to  any  material  extent.  Pig 
iron  remains  quiet  and  beyond  the  move- 
ment of  a  few  stock  lots  ex  store  on  the  old 
basis  of  $23,  there  is  little  to  note.  A  few 
sales  for  spring  delivery  have  transpired  but 
they  have  been  unimportant  and  we  have 
not  a  single  contract  to  note.  In  fact  Ameri- 
can pig  can  be  laid  down  cheaper  in  Ontario 
and  it  is  getting  the  preference  with  the  bulk 
of  the  trade,  some  round  quantities  of  South- 
ern pig  having  been  placed  recently  at  $21 
to  $22  laid  down.  In  other  lines  there  has 
been  no  particular  feature  either,  but  we  have 
to  note  some  business  in  galvanized  plates 
and  tin  plates  for  spring  delivery.  Some  lair 
sized  orders  for  the  former  are  noted  but  with 
regard  to  the  latter  buyers  are  disposed  to 
operate  very  cautiously.  The  only  business 
that  we  have  to  note  has  been  in  the  case  of 
some  buyers  who  positively  had  to  have   the 


article  early.  These  purchases  have  been  on 
the  basis  of  18s.  for  common  charcoal  and 
19s.  4^d.  for  better  brands  for  early  spring 
shipment  but  when  it  is  kuown  that  offers  of 
15s.  6d.  for  charcoal  and  13s.  d.  for  coke  for 
August  shipment  have  been  made,  it  is  easy 
to  understand  that  buyers  will  only  order 
what  they  actually  require.  The  present 
small  stock  on  spot  has  been  further  depleted 
since  our  last  report  an  dan  order  for  500  boxes 
was  refused  under  $4.87^  to  $5.00  per  box. 
In  fact  there  is  only  one  entire  lot  of  this 
quantity  on  the  market.  In  terne  plates  we 
have  nothing  to  note  nor  does  there  appear 
to  be  any  business  for  spring  delivery,  while 
other  lines  are  unchanged. 
NAILS. 
With  the  reduction  in  freight  which  went 
into  effect  on  the  1st  of  April  there  has  been 
a  somewhat  freer  movement  of  nails,  but 
makers  still  complain  that  orders  are  not 
what  they  should  be. 

IRON  CUT  NAILS. 
10  dy  to  60  dy,  hot  cut,  per  keg  ....     2  40 

8  dy  to    9  dy,       "  "  2  65 

6  dy  to    7  dy,      "  "  2  90 

4  dy  to    5  hot  cut,  Am.  pat  315 

3  dy,  hot  cut,  per  keg,  Am.  pat   ....     3  90 

3  dv  fine  hot  cut,         "  ....      5  40 

2  dy,  fine  hot  cut,  Am.  pat.  ....      5  60 

4  dy  to  5  dy,  cold  cut,  per  keg,   ....     2  90 

3  dy,  cold  cut,  per  keg,  ....     3  40 

STEEL  CUT   NAILS. 

1  o  dy  to  60  dy,  per  keg $2  50 

8  dy  to    9  dy,       "       2  75 

6  dy  to    7  dy,       "       3  00 

4dyto    $dy,       "       3  25 

3  dy  "       4  00 

5  dy  fine,  "       5  50 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  40 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8dy@9dy,       "  3   15 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,  "  2  45 

COMMON    FLOUR    BARREL   NAILS. 

y&  inch,  per  keg $4  70 

1       "  "        410 

1  'A  "  "         4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  1-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  1-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
"MR  M,"  "P  B,"  and  "C"  brands  in  100 
box  lots  50  and  10  percent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months' or  5  per  cent,  off  for  cash  in  todays. 

CHEMICALS. 

There  has  been  more  doing  since  our  last, 
but  solely  in  the  way  of  supplying  immedi- 
ate requirements,  as  buyers,  although  they 
wished  to  take  advantage  of  the  reduction  in 
freight  rates  were  not  disposed  to  order 
ahead  to  any  extent.  Therefore  although 
trade  has  been  brisker  its  magnitude  has  not 
been  sensibly  increased,  and  operations  in 
the  way  of  ordering  fresh  supplies  for  spring 
shipment  have  been  on  a  very  cautious  scale. 
Stocks  here  are  very  light,  and  the  general 
tendency  of  values  is  upward  There  is 
practically  no  alum  to  be  had,  while  sulphur 
and  caustic  are  very  scarce  and  firm,  sulphur 
flour  being  25c.  higher  at  $2.50  to  $2.75. 
Sumac  has  also  taken  an  advance  in  sym- 
pathy with  advices  from  primary  markets, 
and  is  now  quoted  here  at  $75  to  $80,  a  jump 
of  $5.     Yellow  pruss  of  potash  is  more  plen- 


tiful, several  shipments  coming  to  hand  re- 
cently, but  it  is  quite  firm  in  sympathy  with 
the  remainder  of  the  market  at  27c.  to  30c. 
OILS    AND   PAINTS. 

The  oil  market  remains  quiet  and  firm,, 
and  no  important  business  of  a  wholesale 
kind  has  transpired  since  our  last  reports 
All  the  Newfoundland  cod  liver  has  now 
been  cleared  up  and  it  is  impossible  to  quote 
it;  while  Norway  is  firm  at  90c.  to  $1.  Lin- 
seed is  stiffening  at  primary  markets  and  is 
steady  here,  with,  however,  little  doing.  Re- 
ports regarding  the  seal  catch  in  Newfound- 
land indicated  that  it  will  be  fair,  but  there 
can  be  no  seal  oil  here  before  the  end  of 
May,  and  no  quotations  for  forward  delivery 
have  been  even  spoken  of  yet.  Present 
stock  on  spot  cannot  much  exceed  300  bar- 
rsls  and  it  is  moving  out  steadily.  Other- 
oils  show  no  change.  In  leads  nothing  par- 
ticular to  note.  Values  remain  as  before,. 
No.  1  $5.25  to  $5.50  ;  No.  2,  $4.50  ;  No.  3„ 
$4.2 S  ;  dry  white,  6  too^c;  ditto  red,  4  i-2c. 
to  5c,  and  white  lead  $6.25  to  $6.75.  Glass 
is  unchanged  at  the  recent  cut,  $1.45  to  $1.50. 
for  first  and  second  breaks. 

NAVAL  STORES. 

There  is  a  good  general  trade  doing  in. 
naval  stores,  dealers  saying  that  the  move- 
ment is  very  good  for  this  season  of  the 
year.  We  quote  : — Turpentine,  62  @  63c. ; 
rosins,  $2@$4.25,  as  to  brand;  coal  tar,  $4.00 
to  $4.25  ;  cotton  waste,  t>yic.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  5^  @  7)4c; 
and  cotton  oakum,  10 @  I2j£c. 

CEMENT  AND  EIRE  BRICK. 

Cement  on  spot  is  moving  in  small  lots,, 
principally  for  immediate  consumption.  Ad- 
vices from  makers  are  slightly  weaker  than 
last  season,  but  the  difference  in  the  cost  of 
the  article  laid  down  will  not  be  much 
affected  by  this  unless  freights  are  reduced 
materially  from  present  quotations.  Round 
lots  can  be  bought  from  $2.45  to  $2.65,  and 
to  arrive  at  10  to  15c.  per  cask  lower.  Fire- 
bricks are  $24  to  $28  as  to  brand  and  size  of 
lots. 

PETROLEUM. 

There  is  little  doing,  but  prices  remain 
unchanged.  We  quote  as  follows  :  — 
Canadian  I2j£c.  at  Petrolea,  i4>£c.  in 
car  lots  at  Montreal,  and  15c.  for  single 
casks;  American,  23c.  in  car  lots  and  23^ 
to  24^c.  in  smaller  quantities  ;  American 
benzine,  23  to  25c. ;  and  Canadian,  14^  to 

15c  

TORONTO    MARKETS. 

TORONTO,  April  3,  1891. 

A  better  feeling  exists  and  there  are  more 
enquiries  than  a  week  ago.  More  customers 
have  been  on  the  market  than  a  week  ago. 
While  orders  have  been  numerous,  they  have 
not  been  heavy.  Indications  for  trade  in  the 
immediate  future  are  such  as  to  warrant  mer- 
chants in  feeling  that  the  volume  of  business 
in  April  and  May  will  be  fully  equal  to  the 
corresponding  period  last  year.  It  is  gene-  p 
rally  admitted  that  the  business  for  the  first 
quarter  of  this  year  exhibits  a  marked  falling 
off  as  compared  with  the  same  months  of 
1890.  Cable  advices  and  letters  report  busi- 
ness in  the  British  markets  as  particularly 
sluggish,  and  prices  as  a  rule  favor  buyers 
with  the  one  exception  of  tin-plates,  the 
prices  of  which  are  well  maintained. 

Payments  have  been  rather  better.  A 
good  deal  of  money  came  in  during  the  past 
few  days. 

Values  during  the  week  have  shown  no 
important  change.  An  easier  feeling  exists 
in  some  heavy  lines  that  will  be  effected  by 
the  reduction  in  rail  freights,  the  summer 
tariff  having  come  into  force  this  week. 


HARDWARE- 


U 


MA  R  KETS—  Continued. 

IRON  AND  STEEL. 

Demand  has  been  more  active.  A  small 
business  has  heeh  done  in  Siemens  at  $23 
to  $24  and  in  southern  pig  at  $21.50  to  $22. 
More  numerous  sales  of  Tonawanda  Scotch 
have  been  made  at  $24.  British  brands  are 
nominal,  only  a  few  are  selling.  The  lower 
cables  this  week,  however,  afford  some  in- 
couragement  to  importing  agents  who  ex- 
press the  hope  that  they  will  be  able  to  com- 
pete with  thecheaper  American  brands.  Foun- 
dries will  take  Scotch  or  English  any  time 
in  preference  to  most  American  brands,  as 
results  from  the  latter  are  not  nearly  as 
satisfactory. 

Bar  iron  is  steady  and  unchanged  at  $2.20 
to  J2.25. 

COPPER. 

The  market  is  stagnant  at  the  moment, 
and  there  seems  to  be  no  immediate  pros- 
pect of  improvement.  The  production  ap- 
pears to  be  somewhat  in  excess  of  the  de- 
mand. Jobbers  are  getting  15  to  16c.  for 
small  lots  and  I4^c.  for  larger  quantities. 

It  is  reported  that  a  number  of  Canadian 
capitalists,  including   Mr.  C.  F.  Sise,  of  the 
Bell  Telephone   Co.,   will   establish   copper 
rolling  mills  in  Montreal. 
TIN. 

Ingot  tin  is  firmer  and  somewhat  more  ac- 
tive, due  to  large  purchases  in  the  American 
market.  On  spot  there  has  been  a  good  de- 
mand at  22  1-2  to  23c.  in  large  lots,  and 
23  1-2  to  24c  for  smaller  quantities. 
LEAD. 

Outside   markets   are   firmer,  but    locally 
there  has  been  no  change.     Prices  rule  from 
3%  to  4C-  for  pig,  and  4%  to  5c.  for  bar. 
ZINC  AND   SPELTER. 

Remain  quiet  and  unchanged.  The  latter 
is  rather  dull. 

ANTIMONY. 

Is  weak,  but  the  range  of  prices  is  not 
quotably  lower.  The  high  price  that  ruled 
a  short  time  ago  was  owing  to  the  large  con- 
sumption of  this  article  in  smokeless  powder. 
Spot  prices  are  i8j^  to  iq^c-  f°r  Cookson's 
and  17%  to  i8j£c.  for  other  brands. 

GALVANIZED  SHEET  IRON 

While  there  isconsiderable  anxietyevinced 
on  the  part  of  manufacturer's  agents  for 
businessyettheir  principals  are  not  prepared 
to  make  any  concessions  in  price.  The 
local  movement  during  the  week  has  been 
fairly  active  and  prices  are  unchanged. 
TIN   PLATES. 

The  prices  in  British  markets  are  slightly 
lower,  but  are  still  much  higher  than  a  year 
ago  in  consequence  of  the  continued  demand 


from  the  American  market,  not,  however,  for 
immediate  consumption,  but  with  a  view  of 
having  as  large  stocks  as  possible  on  hand 
when  the  new  tariff  comes  into  force,  July  1 
The  effect  of  this  is  now  being  very  strongly 
felt  in  the  Canadian  market,  where  large 
consumers  who  have  been  placing  import 
orders  are  now  working  upon  the  stock  in 
the  hands  of  the  merchants.  As  these  stocks 
have  been  confined  to  not  more  than  a  couple 
of  houses  in  Canada,  it  is  not  surprising 
to  note  the  advance  that  has  taken 
place  this  week.  For  home  consump- 
tion good  makers  brands  of  charcoal  have 
changed  hands  as  high  as  $5.50,  and  ordina- 
ry brands  at  $525  for  I.  C.  Stocks  of  coke 
are  completely  exhausted,  with  the  exception 
of  a  few  boxes  of  wasters  on  the  Montreal 
market.  There  are  only  a  very  small  quan- 
tity of  ternes  to  be  had,  which  are  firmly  held 
at  the  advance. 

CANADA    PLATES 

There  has  been  some  slight  movement  in 
Canada  plates,  for  special  purposes  only, 
but  at  figures  considerably  below  present 
cost  of  importation.  As  the  actual  demand 
will  not  take  place  before  Aug't.  or  Sept.  it  is 
expected  that  the  position  of  the  market  will  be 
such  as  will  enable  dealers  to  import, but  even 
the  figures  that  are  quoted  by  one  or  two 
manufacturers  who  are  prepared  to  contract 
scarcely  warrants  holders  from  selling  at  to- 
day's prices  especially  as  there  is  not  20  per 
cent,  of  the  quantity  held  in  Canada  which 
is  usual  during  the  spring  months.  The 
nominal  quotation  is  $3.20  to  $3.25  per  box. 
GLASS. 

The  market  has  been  quite  active  in  glass 
this  week.  The  demand  is  fully  up  tc  the 
average  for  this  season  of  the  year.  Prices 
are  firmly  maintained  at  last  quotations. 
Stocks  here  are  increasing,  but  they  are  still 
low.  Considerable  quantities  are  on  the  way 
but  the  vessels  will  not  reach  Montreal  be- 
fore the  beginning  of  May. 

PAINTS   AND  OILS. 

Mail  orders  for  paints  this  week  have  been 
light.  Travellers  are  also  complaining  of  the 
dullness  of  the  past  few  days.  Prices,  how- 
ever, show  no  quotable  change. 

Turpentine  is  steady  at  62  to  63c.  and  is 
meeting  with  a  fair  demand. 

Oils  are  firmly  held  at  previous  prices. 
Cod  is  very  scarce,  there  being  practically  a 
famine  in  the  market.  The  Oli,  Paint  and 
Drug  Reporter  has  the  following  on  the  sit- 
uation : — 

The  position  of  the  cod  oil  market,  while 
dull  in  the  extreme,  is  interesting  from  the 
fact  that  the  dullness  is  caused  by  a  very 


small  supply  as  regards  the  domestic  pro- 
duct, and  a  range  of  prices  which  approxi- 
mates the  prices  obtained  in  the  early  eight- 
ies, though  not  yet  fully  up  to  those  figures. 
The  business  has  not  been  so  profitable  to 
the  fishermen  during  the  last  few  years  as  it 
was  some  ten  years  ago,  and  the  result  has 
been  the  same  interest  has  not  been  mani- 
fested. From  a  rough  average  of  fifty  cents 
per  gallon  the  price  has  sagged  year  after 
year  until  an  average  of  thirty  cents  per 
gallon  was  reached,  and  all  through  the  year 
1890  the  highest  price  reached  was  thirty- 
five  cents.  During  the  last  year  it  was  pro- 
posed to  fix  a  still  lower  price  for  the  next 
season's  supply.  This  was  followed  by  a 
small  production,  and  as  there  was  very 
little  new  oil  coming  in,  the  product  soon 
became  comparatively  exhausted,  and  those 
who  now  are  fortunate  enough  to  have  sup- 
plies are  releasing  them  very  sparingly.  The 
situation  of  Newfoundland  oil  is  in  about  the 
same  shape,  and  with  the  duty  of  eight  cents 
a  gallon  upon  it  there  is  very  little  impuited. 
THE  BRITISH  LINSEED  OIL  MARKET* 
(From  Tulloch  &  Co.) 

London,  March  19,  1891. — During  the 
past  week  the  market  has  remained  stea- 
dy, values  having  slightly  advanced  for 
early  delivery.  Export  enquiries  are  brisk- 
er, with  the  exception  of  Canada,  with 
which  market  there  has  been  very  little 
business  effected  during  the  last  three  .veeks 
The  position  of  oil  is  somewhat  peculiar,  as, 
contrary  to  the  general  expectation  that  the 
heavy  supplies  of  East  Indian  linseed  coming 
forward  would  knock  down  prices  of  the 
latter  and  thus  cheapen  the  cost  of  producing 
oil,  the  value  of  seed  ha^  been  steadily  ad- 
vancing, prices  now  being  fully  2s.  per  qr. 
above  values  six  weeks  ago. 

That  importers  of  seed  are  able  to  obtain 
advancing  rates  would  tend  to  prove  that 
stocks  in  hands  of  the  trade  are  small,  and 
in  fact  statistics  show  this  to  be  the  case,  so 
much  so,  that  we  doubt  whether  supplies 
afloat  and  on  spot,  are  really  heavier  than 
this  time  last  year,  when  we  were  experi- 
encing an  advancing  market  for  oil.  Fur- 
ther, continental  crushers,  who  have  been 
accustomed  to  draw  their  supplies  from  Rus- 
sian linseed,  owing  to  shortage  on  latter  are 
now  compelled  to  import  from  Calcutta  and 
Bombay.  As  the  reports  from  India  do  not 
point  to  a  continuance  of  present  heavy  sup- 
plies, we  anticipate  that  the  market  will  hold 
good.  However,  buyers  of  oil  prefer  to  wait 
and  see  what  effect  heavy  supplies  of  seed 
will  produce,  but  if  the  market  for  oil  does 
not  decline  within  the  next  few  weeks,  it  will 


THOS.  DAVIDSON  k  CO., 

"\at^t:e:r,  coolees, 

fly  teaps, 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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point  to  the  general  position  being  in  a  thor- 
oughly sound  condition,  and  would  warrant 
immediate  operations  for  future  require- 
ments. 

The  following  are  statistics  of  supplies 
afloat  of  linseed  to  United  Kingdom  and 
Continent :  From  Calcutta,  19th  March, 
1891,  quarters,  151,207  ;  19th  March,  1890, 
quarters,  13,747.  From  Bombay,  19th  March, 
1891,  quarters,  23,398  ;  19th  March,  1890, 
quarters,  15,344. 

The  total  imports  into  London  since  1st 
January  last  amount  to  111,707  quarters, 
against  132,782  quarters  same  period  last 
year.  To-day's  prices  are  as  follows: — Per 
cwt.  free  on  board  export  steamer  London, 
March,  22s.  6d.  ;  March  and  April,  23s.  ; 
April  and  May,  23s.  3d.;  May  and  July,  23s. 
4^d. 

OLD  MATERIAL. 

Rather  more  stuff  has  been  offered  on 
spot  and  at  outside  points,  but  demand  gen- 
erally is  quiet  and  prices  unchanged.  Deal- 
ers paying  prices  are  follows  :  No.  1  heavy 
scrap,  65  to  70c.  per  100  lbs. ;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  55  to  60  c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  g}4  to 
lie;  heavy  scrap  copper  uj^  to  12c;  old 
copper  bottoms,  9  to  g'Ac;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9>^c;  scrap  lead  lYz  to  2^c; 
scrap  zinc,  2  to  2^c;  scrap  rubber,  2^  to 
3c.  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

PETROLEUM. 

The  price  of  all  grades  of  refined  has  been 
steady  at  last  week's  quotations,  and  busi- 
ness has  been  fairly  good. 

The  Petrolia  Advertiser  says  :—  Crude  oil 
is  fast  making  its  way  towards  $1.50,  which 
we  predicted  it  would  reach  as  soon  as  the 
country  recovered  its  regular  business  basis, 
At  above  price,  $1.38,  crude  is  firm,  with  few 
sales.  Producers  have  not  to  hunt  buyers  for 
their  commodity,  but  on  the  contrary,act  very 
chary  in  accepting  offers,  particularly  for 
either  future  sales  or  of  any  large  amounts. 
Refined  remains  the  same  as  last  week,  viz.: 
12  cents  f.o.b  60  days  or  two  per  cent,  off 
for  cash. 

HIDES,  ETC. 

Hides — Are  unchanged  at  5  to  5>£c  for 
green. 

Skins — Are  now  at  about  their  best.  They 
bring  $1  to  $1.45  for  good  sheep. 

Tallow — Is  steady  at  2c  for  rough  and 
5  %  to  6c  for  refined. 

WOOL — Is  still  very  quiet   at  19^  to  20c. 

RAW  FURS. 

Raw  furs  are  quiet.  They  still  quote  as  fol- 
lows : — Beaver,  per  lb.,  $4.5010  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.50;  fox, 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c  to  $1.50;  Musk- 
rat,  fall,  12c  ;  spring  rat,  25c;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c;  skunk, 
25  to  $1.75- 


SAPOLIO 


Is    a    solid    handsome    cake    of 
SCOURING  SOAP 

Which  has  noequal  forall  clean- 
ing purposes  except  the  laundry.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  paDS. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  orgold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  PODIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


AMERICAN   MARKETS. 

NEW  YORK,  April  2,  1891. 
Consumers'  purchases  of  pig  iron  have 
been  of  merely  routine  character  the  past 
few  days,  and  the  demand  at  present  is 
without  indication  of  greater  urgency  in  con- 
sumers' wants  or  more  inclination  to  antici- 
pate future  requirements.  For  that  matter, 
consumers  generally  adhere  to  a  cautious 
policy  in  view  of  the  quiet  condition  of  the 
market  for  nearly  all  manufactured  eoods, 
and  the  prospects  for  an  increase  rather 
than  any  further  curtailment  of  production 
in  the  immediate  future.  High  giade  foun- 
dry pig  iron  is  apparently  in  better  position 
statistically  than  the  inferior  varieties,  and 
therefore  brings  relatively  higher  prices. 
No.  1  "  warrant "  iron  may  be  secured  at 
prices  equivalent  to  $16.25  t0  $l7  'aid  down 
here,  but  reliable  brands  are  seldom  secured 
at  less  than  $17.50  to  $18.  No.  2  is  valued 
at  $15.50  to  $16.50,  according  to  brand.  No. 
3,   or   gray    forge,   varies    between    $14   to 

$14  75- 

The  slowness  of  the  market  for  finished 
steel  keeps  business  quiet  in  steel-making 
crude  materials  and  prices  for  the  same,  as 
not  unusual  on  a  dull  market,  are  slightlv 
irregular.  Good  Bessemer  pig  iron  is  secured 
at  $16  at  furnace.  Twenty  per  cent,  spie- 
geleisen  is  quoted  at  $28  to  $29,  and  $62  to 
$63  is  considered  full  value  for  eighty  per 
cent,  ferro-manganese. 

SCRAP  IRON. 

There  is  a  slightly  better  demand  for 
wrought  scrap  iron  and  a  few  lots  involving 
about  200  ton  lots  all  told  have  been  sold  at 
$21.50  f.  o.  b.  cars  at  Jersey  City.  Old  iron 
rails  find  very  limited  sale,  however,  and  will 
not  bring  more  than  $22  to  22.50  f.  o.  b.  cars. 

STEEL  RAILS. 

The  New  York  Central  Railroad  Company 
has  placed  an  order  for  13.000  tons  of  steel 
rails,  paying  $30  f.  o.  b.  at  mill  for  regular 
make  and  $32  for  90-lb  section  made  under 
a  special  formula.  Otherwise  no  important 
transactions  come  to  notice  and  the  general 
situation  is  without  visible  change.  That  is 
to  say,  the  manufacturers  stand  out  firmly 
for  prices  on  the  basis  of  $30  at  works,  and 
the  railroad  companies  seem  to  be  very  indif- 
ferent about  placing  orders.  Business  in 
other  heavy  forms  of  steel,  such  as  billets, 
slabs,  rods,  etc.,  is  of  moderate  volume  and 
at  slightly  irregular  prices. 
COPPER. 

Transactions  in  copper  have  been  on  a 
somewhat  more  liberal  scale,  and  the  mar- 
ket is  represented  as  showing  rather  better 
tone.  The  improvement,  however,  is  of  a 
peculiar  type  and,  apparently,  more  super- 
ficial than  otherwise.  Thus,  while  the  offici- 
als of  some  of  the  mining  companies  claim 
to  have  booked  fairly  liberal  orders  for  Lake 
Superior  product  at  14c  for  future  delivery, 
we  hear  of  sales  of  several  hundred  thousand 
pounds  in  other  quarters  at  x/%  to  Xc-  less, 
also  of  small  outside  lots  offering  at  i^Hc- 
at  the  close.  Arizona  is  still  quoted  at  12  % 
to  13c,  with  fair  sales.  Good  casting  brands 
are  firm  at  iij^c,  but  a  shade  less  would  be 
accepted  for  inferior  varieties. 
PIG  TIN. 

Pig  tin  speculation  has  been  very  quiet 
the  past  few  days,  owing  doubtless  to  the 
suspension  of  business  in  London  over  the 
Easter  holidays.  Purchases  for  consump-. 
tion  and  jobbing  trade  account  have  also 
been  moderate.  Despite  these  facts,  how- 
ever, and  in  the  face  of  the  advices  of  heavy 
shipments  from  the  Straits  last  month,  prices 
have  held  very  firm.  Net  cash  price  for  10 
ton  lots  was  $20.30.     One  sale  of  10  tons 


was  made  at  that,  and  one  of  10  tons  April 
at  2oXc  Ordinary  jobbing  quantities  were 
quoted  at  20^  to  2o}4c. 

PIG  LEAD. 

A  very  fair  business  in  pig  lead  has  been 
effected.  A  few  parcels  were  picked  up  at 
4.32^0.,  but  sales  were  chiefly  at  4.35  to 
4^c,  and  up  to  4.40c  was  obtained  for  de- 
liveries a  little  ahead.  There  is  no  visible 
change  in  the  situation  of  the  market.  Con- 
sumers are  buying  cautiously,  smelters  offer 
with  care  and  speculators  manifest  little  in- 
terest. 

SPELTER. 

Spelter  has  undergone  no  change  in  price, 
and  the  market  still  presents  a  dull  appear- 
ance, although  the  demand  is  represented  as 
being  slightly  better  in  some  quarters. 
Prime  Western  in  carload  lots  is  still  quoted 
at  5.10  to  5.15c  for  future  shipment. 

TIN  PLATES. 

The  market  for  tin  plate  has  remained  po- 
sitively dull,  and  prices  are  still  somewhat 
unsettled,  but  without  change.  We  quote  as 
follows:  Charcoal,  )4  cross  assortment.Melyn 
grade,  $6.35  to  .  .  . .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.90  to  $6.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   14x20,  $7.50  to    . . ;  M.   F.,  20x28, 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.15   to    ....;  Dean  grade,   20x28,   $10.30 

to ;  D.  R  D.  grade,   14x20,  $4.90  to 

. .  . . ;  D.  R.  D,  grade,  20x28,  $9.90  to  . .  . . ; 
I.  C.  Coke — Penlan  grade   (iron),    $5.30  to 

....;"  J.  B.  grade,  14x20,  $5.37^  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.35  to 

;    I.   C.    Siemen's  steel,  coke    finish, 

$5.55;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
....  basis;  I.  C.  Siemens  steel,  squares, 
$5.85  to  $6.00  basis. 


In  connection  with  the  equipment,  for  fire 
protection,  of  wood-working  establishments, 
it  is  recommended  that  a  gallon  pail,  filled 
with  fine  sand,  be  always  placed  within  con- 
venient reach  of  each  workman  employed 
where  oiling  anj  finishing  is  being  done. 
This  practice  might  well  be  followed  where- 
ver there  is  a  possibility  of  fire  starting  :n  oils 
or  oil  soaked  materials.  There  is  nothing 
which  will  squelch  an  oil-fed  fire  in  its  inci- 
piency  more  quickly  and  effectually  than 
sand  — and  there  are  no  afterclaps  in  the 
way  of  water  damage,  either. — Fire  and 
Water. 

Cotton  ropes  are  much  used  in  foreign 
countries  for  driving  purposes,  and  when 
treated  weekly  with  a  compound  of  pitch, 
wax  and  lampblack  work  very  successfully. 
Probably  the  most  satisfactory  rope  for  driv- 
ing purposes  is  composed  of  manila  whose 
fibres  have  been  treated  with  an  emulsion  in 
the  process  of  manufacture,  which  effectually 
prevents  the  internal  wear  and  lessens  the 
friction  of  the  fibers  upon  themselves  when 
passing  around  a  sheave.  The  emulsion 
also  acts  as  a  lubricant  between  the  rope  and 
the  groove  in  which  it  runs.  Such  a  rope 
needs  no  after  application  to  make  it  pliable, 
and  after  a  few  months'  usage  becomes 
glazed  on  its  bearing  surface,  when  all  ex- 
ternal wear  apparently  ceases. 
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When  writing  to  our  advertiser     please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings.  All  sizes  of  Body  Stock  for  Cans. 
Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  pattern.  Sample  order 
solicited. 

Milk,  Creamery  and  Delivery  Cans  made  up.       Refrig- 
erators, Oil  Stoves,  Brass  Bird  Cages. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


UPHOLSTERERS  HAMMERS 

Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 

The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont. 


^OHTO^ 


BURNS  &THOM  AS 


CJ  A  TTTQ   CIRCULAR,!  Shingle.  Re  sawing, 
OA  W  O       Drag,  Gang,  Cross-cut,  etc. 


Toronto  File  Col's  Works 


99  NIAGARA  ST. 

BERTRAM  &  Co.,    -    Proprietors. 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England 
and  the  United  States.  Using  only  special  steel,  all  files  stamped 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  wi|l,be  given  to  letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


A 


*    #A*    * 


Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 

%lting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

o— o— o o— o— o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man 
WESTERN   BRANCH : 

Corner    Yonge    and    Front    Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


14 


HARDWARE 


JOTTINGS  OF   A   RETAIL  DEALER. 

Every  hardware  manufacturer  who  suc- 
ceeds in  producing  goods  in  a  neater  or 
more  convenient  form  than  heretofore  is  a 
benefactor  of  the  trade.  There  is  now  no 
lack  of  artistic  and  attractive  hardware,  but 
for  the  greater  part  it  is  costly  and  benefits 
only  rich  consumers  or  that  class  of  retailers 
whose  trade  is  so  extensive  that  they  may 
almost  be  termed  wholesalers.  The  intro- 
duction of  a  line  of  builders'  hardware  at 
once  artistic  in  form  and  cheap  in  price,  so 
as  to  be  within  the  reach  of  small  retailers 
and  the  "middle  class"  of  buyers,  is  just 
being  accomplished  by  a  leading  firm  of 
manufacturers,  whose  goods  in  more  expen- 
sive lines  are  already  well  known  to  the 
trade.  They  are  producing,  for  instance,  in 
stamped  brass,  many  articles  made  hereto- 
fore only  in  cast  brass  or  bronze.  The  util- 
izing of  the  stamping  process  enables  the 
manufacturers  to  offer  these  articles  a  great 
deal  lower  than  they  could  be  made  in  any 
other  way. 

If  you  can  sell  a  neat  drawer-pull  in  good 
substantial  wrought  brass  at  the  cost  of  a 
well-made  iron  one,  you  will  have  a  chance 
to  introduce  it  to  people  of  moderate  means, 
who  would  not  have  thought  of  using  brass 
at  all  at  the  high  price  of  the  cast  metal 
goods.  The  manufacturers  I  have  in  mind 
use,  for  instance,  a  stamped  wrought  brass 
front  on  mortise  locks,  which  of  course 
makes  them  saleable  at  a  lower  figure  and 
enhances  their  durability. 

There  is  now  in  the  market  a  very  handy 
potato  peeler,  fish  scraper,  nutmeg  grater, 
apple  corer  and  sheer  and  slaw  cutter,  all  in 
one  piece,  made  of  heavy  tin-coated  sheet 
steel.  The  manufacturers  call  it  the  "  Sara- 
toga Chipper."  It  is  a  good  article  for  the 
ten-cent  counter.  When  it  is  considered 
that  we  have  to  charge  that  price  for  one  of 
the  old-fashioned  apple  corers,  of  light  tin,  it 
is  easy  to  predict  large  sales  for  this  con- 
venient household  utensil. 

The  manufacturers  of  Strap  and  T  Hinges 
could  not  resist  the  noble  impulse  of  their 
generous  minds  and  have  given  to  the  trade 
a  revised  price  list.  We  hope  that  some  of 
the  other  branches  of  the  iron  industry  will 
follow  suit  and  revise  their  prices  and  give 
us  new  lists.  The  present  screw  lists,  for 
instance,  is  now  over  two  months  in  exist- 
ence and  might  well  be  revised  and  changed, 
as  there  is  real  danger  of  the  hardwaremen 
getting  familiar  with  it. 

If  you  keep  a  stock  of  wrapping  paper, 
store  it  in  such  a  place  as  to  guard  it  from 
draughts  or  your  paper  will  become  brittle 
and  not  give  you  a  satisfactory  service. 

Bronze  plated  iron  butts  are  very  hand- 
some and  are  good  sellers. 

Bohannan  has  a  new  and  improved  rim 
night  latch  on  the  market  which  cannot  be 
opened  by  a  burglar  from  the  outside  by 
means  of  pressing  back  the  latch  bolt  with  a 
"jimmy.' 


like  extension  of  the  lock  box,  and  the  slip- 
ping under  its  cover,  into  a  peculiarly  devised 
striking  plate,  which  has  to  be  attached  side- 
wise,  like  a  mortise  lock  striker,  between  the 
door  and  the  casing,  prevents  the  forcible 
opening  of  the  door  by  ordinary  means  and 
makes  this  night  latch  about  as  safe  from 
being  forced  open  as  any  lock  can  be.  It 
has  decidedly  an  improvement  on  the  plain 
iron  nosings  or  box  staples,  as  some  makers 
call  them,  and  deserves  the  attention  it  re- 
ceives from  the  trade. 

When  there  are  such  dull  times  for  busi- 
ness as  most  retailers  in  this  city  had  to 
endure  during  the  last  month,  there  is  a  good 
deal  of  scheming  and  speculating  how  to 
improve  the  state  of  trade.  But  whatever 
one  may  do,  there  is  no  sure  remedy  against 
dull  times.  You  try,  for  instance,  to  sell 
cheaply,  but  your  rivals  do  the  same.  What- 
ever else  you  do,  there  are  others  in  plenty 
to  do  the  same,  but  even  the  dullest  times 
must  pass  and  there  is  no  such  a  thing  as  a 
standstill.  Since  the  wheels  of  business 
must  roll  on,  try  to  be  one  of  the  driving 
powers,  if  you  can  ;  if  not  hang  on  as  well 
as  you  can.  Luck  favors  the  bold,  energetic 
man.  Fortuna,  with  true  feminine  nature, 
likes  therefore  the  bold,  the  powerful,  the 
courageous  man.  So  far  in  the  season  we 
had  only  either  rainy  days  or  snowy  days, 
which  of  course  accounts  for  a  great  deal  of 
the  dullness  of  trade. 

A.  mistake  of  the  printers  made  my  re- 
marks about  oil  stoves,  printed  in  my  "Jot- 
tings" on  March  10,  apply  to  "oilstones" 
instead.  Of  course  this  cannot  now  be 
helped.  It  seems,  however,  from  the  recep- 
tion which  the  remarks  met  in  certain  quar- 
ters, that  they  fit  just  as  well  the  condition 
of  the  oil-stone  trade  as  the  oil  stoves,  for 
which  they  are  intended — G.  B.  K.,  in  N.Y. 
Hardware. 


The  bolt  is  protected  by  a  nose- 


IS  THERE  AN  ALUMINUM  CRAZE  ? 

An  indifferent  observer  might  be  led  to 
think  that  such  is  the  case.  Many  people 
have  apparently  persuaded  themselves  that 
the  man  of  the  twentieth  century  will  not 
only  discard  every  other  motive  power  but 
that  of  electricity,  for  all  the  purposes  of 
life,  but  that  one  material,  likewise,  will  serve 
him  for  every  use;  that  his  buildings,  en- 
gines, ships,  vehicles,  and  utensils,  if  not  his 
clothing,  will  all  be  of  aluminum.  But  it 
will  be  found,  as  in  many  similar  cases,  that 
the  popular  estimate  of  the  capabilities  of 
the  metal  is  formed  without  strictjnquiry  as 
to  its  limitations.  That  it  has  great  utility 
is  not  to  be  disputed;  but  thus  far  aluminum 
bronze,  consisting  of  ninety  parts  copper 
and  ten  parts  aluminum,  has  been  found  of 
more  practical  value  relatively  to  its  cost; 
and  it  has  been  further  ascertained  that  a 
very  slight  addition  of  copper  greatly  in- 
creases the  tensile  strength  of  the  alloy, 
with  but  trifling  increase  in  weight.  Mean- 
while, we  are  almost  daily  informed  of  new 


methods  of  extracting  aluminium  from  clay, 
at  such  reduced  expense  that  if  the  calcula- 
tions of  the  inventors  are  realized,  it  ought 
speedily  to  become  a  cheap  and  common  in- 
stead of  a  rare  and  costly  metal.  It  is  still 
quoted  at  about  $1.50  per  pound;  but  a  lead- 
ing producer  of  aluminum  recently  made 
public  a  very  close  and  detailed  estimate, 
showing  that  even  in  the  present  state  of  the 
art,  the  actual  first  cost  of  the  metal,  if  the 
business  were  conducted  on  a  sufficiently 
large  scale,  might  be  brought  as  low  as  20 
cents  per  pound. — The  Mechanical  News. 


"KNOWLEDGE  IS  POWER." 

This  saying  is  somewhat  ancient  but  it  is  a 
truism  that  will  bear  repetition.  A  know- 
ledge of  the  hardware  business— or  any  other 
business,  for  that  matter — that  is  thorough 
and  practical,  gives  the  dealer  power  not 
possessed  by  a  competitor  who  has  been  en- 
dowed with  more  money  to  invest  in  busi- 
ness, but  who  lacks  that  which  the  successful 
dealer  must  have — knowledge  of  the  business 
in  which  he  is  engaged.  There  is  a  mistaken 
idea  that  an  apprentice  should  only  be  in- 
structed by  the  mechanic  or  artizan.  The 
boy  who  has  grown  up  behind  the  counter 
of  a  store — if  he  has  the  right  sort  of  stuff  in 
him — ought  to  be  far  more  valuable  to  his 
employer  than  any  salesman  he  might  em- 
ploy, taking  him  out  of  a  line  entirely  foreign 
to  the  one  in  which  he  is  expected  to  quickly 
become  a  brilliant  success. 

The  dealer  who  can  take  a  bright  lad  and 
give  him  a  few  years'  training  in  the  store, 
keeping  a  watchful  eye  upon  his  progress 
and  inspiring  him  to  do  still  better  by  en- 
couraging words  or  even  more  substantial 
expressions  of  appreciation,  pointing  out  the 
mistakes  made  in  a  kindly  way,  and  impress- 
ing upon  the  apprentice — for  as  such  he 
should  be  regarded— the  fact  that  efficiency 
meant  better  pay  and  more  exalted  duties, 
would  in  the  majority  of  cases  find  in  a  com- 
paratively brief  period  of  time  that  his  efforts 
were  being  rewarded,  and  when  the  lad 
finally  developed  into  manhood  he  would  be 
far  more  valuable  than  he  could  possibly  be 
under  the  ordinary  rule  of  governing  such 
an  employe.  The  young  man  who  has 
grown  up  in  any  business  knows  just  what 
the  public  want  in  the  particular  line  in 
which  he  has  had  experience;  he  knows 
what  is  on  the  shelves  and  what  is  needed 
there,  frequently  becomes  as  enthusiastic  in 
watching  for  the  new  articles  that  are  con- 
stantly being  placed  upon  the  market  as  the 
naturalist  seeking  fcr  a  new  species  of  the 
animal  kingdom,  and  becomes  so  proficient 
and  so  valuable  that  the  dealer  can  well 
afford  to  recompense  him  sufficiently  to  re- 
tain his  services  or  give  him  an  interest  in 
the  business.  The  men  who  are  made  junior 
partners,  with  a  nominal  interest  and  good 
salary,  are  those  who  have  been  fortunate 
enough  to  find  an  employer  who  believed 
that  the  salesman  should  serve  an  appren- 
ticeship as  well  as  the  mechanic. — Stoves 
and  Hardware  Reporter. 
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GREEN  SEAL  BRAND 

PURE  WHITE  LEAD, 

We  are  just  in  receipt  of  the  following  un- 
solicted  testimonial  : 

"  Your  Green  Seal  White  Lead  is  in  every  way 
found  to  be  as  good  as  quoted  "  Pure  "  and  we 
find  it  to  work  well  and  cover  a  large  surface. 
It  is  the  cheapest  lead  for  us  to  use  on  this 
account.    Yours  truly, 

FOSTER  BROS.,  Painters, 

Nanaimo,  B.C. 


WALTER  H  COTTINCHAM  &  GO,, 

56  St.  Peter  St.  MONTREAL, 

Sole  Proprietors  Green  Seal  White  Lead. 


HARDWARE 


-AND- 


Paint  and  Oil  Trade 

SPRING  SEASON  1891. 


Our  travellers  are  now  on  the  road  with 
complete  line  of  samples  of 

BDECKHS  STANDARD   BRUSHES 

For  Painters,  Varnishers,  Artists' 
Household  Toilet  and  Stable  Use. 


Please  reserve  your  orders  until  you  see 
our  new  lines  for  1891. 


OHAS.  BOEGKH  &  SONS, 

Manufacturers,    -     -     TORONTO. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Go. 


Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,  P.Q. 


THE  CHAS.  STARK  CO.,  LTD., 

52,  58,  and  60  Church  St.,  Toronto,  Ont. 
EVEBYTHIKTG    OUST    -WHEELS." 


0) 
CO 

c 
o 

CO 

o 

(I) 


0) 

o 

p 

CO 

o 

3 

00 

CO 


u 


The  Universal  Diamond  Rover,"  Price,  $95-00. 


This  Bicycle,  although  list- 
ed at  a  very  low  figure,  is 
a  nrst-class  wheel  in  every  respect.  We  can  well  recommend  it  to  riders  requiring  serviceable 
mount  at  a  moderate  figure,  and  guarantee  all  the  parts  used  in  its  construction  to  be  of  the  finest 
quality.    Send  for  Special  Bicycle  Catalogue,  the  largest  in  America— FREE. 

Canadian  Agents  for  the  finest  English  makes,  viz.: — Starley  Bros.,  Coventry,  "The  Psycho." 
Humber&Co.,  Beetson,  "  The  Humber."  J.  K.  Starley  &  Co.,  Coventry,  "TheRover."  Manufac- 
turers of  "The  Dominion."  SPORTING  AND  ATHLETIC  GOODS  of  every  description  for  sale  at 
the  right  prices. 

THE  CHIIS,  STARK  CO.,  LTD.,  Largest  Sporting  Goods  Jobbers  in  Canada. 

OFFICE  AND  WAREHOUSE— 56^58  and  60  Church  St.,  Toronto,  Canada. 


Send  for  Catalogue. 


:    SHIPWAY  MFC  CO., 


70-76  Victoria  St., 

Toronto. 
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ANCIENT  CARPENTERS'  TOOLS. 

A  very  interesting  discovery  is  reported 
at  the  Roman  city  of  Silchester,  England. 
The  excavators  came  across  a  dry  well, 
which  on  being  explored  proved  quite  a  little 
museum  of  antiquities.  Some  1 5  feet  down, 
a  Times  correspondent  says,  the  diggers 
found  an  urn-shaped  pottery  vase,  about  one 
toot  in  length,  quite  intact,  and  curiously 
enough,  protected  by  lumps  of  chalk  built 
around  it.  The  vase,  which  probably  origi- 
nally contained  some  precious  substance, 
was,  however,  quite  empty.  Above  it  were 
deposited  a  great  number  of  iron  imple- 
ments, most  of  which  were  in  a  wonderful 
state  of  preservation.  They  seem  to  have 
been  the  tools  of  a  carpenter  and  a  copper- 
smith or  silversmith,  with  some  miscellane- 
ous objects  of  blacksmith's  work  thrown  in. 
The  principal  specimen  is  a  carpenter's 
plane  of  quite  modern  type,  although  un- 
questionably more  than  1,500  years  old, 
three  or  four  axes  retaining  their  fine  cutting 
edges  and  quite  serviceable,  a  number  of 
chisels  and  gouges  of  all  shapes  and  sizes, 
hammers,  adzes,  saws,  files,  etc.  In  the 
smith's  department  may  be  specified  a  bra- 
zier for  burning  charcoal,  quite  complete; 
two  or  three  anvils  of  different  sizes  and 
shapes,  a  fine  pair  of  tongs  adapted  for  lift- 
ing crucibles,  a  curious  tripod  candelabrum 
lamp  or  candlestick,  and  several  other  curious 
objects,  the  precise  uses  of  which  have  not 
yet  been  determined.  In  addition  there  are 
several  large  bars  of  iron,  a  couple  of  plow 
shares  and  a  broken  sword.  It  is  thought 
probable  that  more  will  be  found  deeper 
down  in  the  well. 

CANADIAN 
RAILROAD     COMPETITION. 

The  counsel  for  the  Vanderbilt  roads  on 
the  Canadian  transportation  question  made 
an  elaborate  argument  before  the  Interstate 
Commerce  Committee  of  the  Senate  in  favor 
of  modifying  the  long  and  short  haul  clause 
in  certain  cases,  to  enable  American  roads 
to  compete  on  an  equality  with  their  Cana- 
dian rivals,  whosuffer  no  such  restriction.  He 
endeavored  to  show  that  Canadians  now 
have  a  controlling  advantage,  enabling  them 
to  take  an  undue  proportion  of  the  traffic, 
and  that  to  equalize  the  competition  Con- 
gress should  put  purely  American  traffic  on 
the  same  basis  as  our  coastwise  traffic,  for- 
eign ships  and  foreign  roads  being  alike  pro- 
hibited from  entering  into  it.  Surmising  that 
public  sentiment  will  not  yet  approve  such  a 
resort,  on  account  of  the  difficulty  of  com- 
prehending the  peculiar  situation,  it  is  sug- 
gested that  to  obtain  immediate  relief  only 
two  methods  are  possible — one,  the  ignoble 
method  of  paying  a  lump  sum  to  the  Cana- 
dian roads  as  a  sort  of  peace  offering,  as 
practiced  by  the  transcontinental  lines  to 
California  ;  or,  secondly,  "  have  all  the  com- 
peting American  roads  that  are  not  con- 
trolled by  the  Canadian  roads  abandon  fur- 


ther efforts  to  equalize  the  competition,  with- 
drawing from  all  agreements  with  the  Cana- 
dian roads  in  relation  to  traffic  or  rates,  and 
then  putting  in  dual  tariffs,  each  set  abso- 
lutely independent  of  the  other,"  a  form  of 
discrimination  which  the  railroad  advisers 
believe  to  be  valid.  If  it  should  then  appear 
that  American  products  are  at  a  disadvan- 
tage, the  Interstate  Commerce  Commission 
are  to  be  asked  to  suspend  the  long  and 
short  haul  clause.  By  the  method  proposed 
American  and  Canadian  roads,  we  are  told, 
can  compete  for  traffic  on  equal  terms,  and 
it  is  affirmed  that  the  equalization  of  rates 
of  freight  can  be  arranged  in  no  other  way. 
It  is  represented  that  with  the  cost  of  main- 
taining rates  against  Canadian  competition 
eliminated,  "  a  reasonable  rate  would  be  the 
present  rate  after  deducting  that  cost  from 
it."  But  people,  in  the  Eastern  States  par- 
ticularly, will  not  be  likely  to  see  the  force 
of  this  logic  so  long  as  Canadians  transport 
freight  for  less  money. — Iron  Age. 

TRAINED  MEN  ALWAYS  IN  DEMAND 

The  young  men  who  claim  that  it  is  diffi- 
cult to  secure  a  situation,  be  the>  ever  so 
willing  to  work,  are  simply  mistaken  or  they 
have  been  sadly  neglected  in  youth.  There 
is  always  a  demand  for  young  men  in  the  re- 
tail store,  in  the  jobbing  house,  the  factory — 
in  fact  in  all  active  pursuits,  but  while  many 
are  called  and  chosen,  few  are  retained,  be- 
cause they  are  incompetent  or  unwilling  to 
comply  with  the  exactions  of  the  business  or 
trade  in  which  they  engage.  It  is  the  young 
man  who  determines  to  succeed  at  all  hazards 
who  not  only  retains  his  position,  but  ad- 
vances rapidly,  and  with  the  experience 
gained  he  can  command  a  salary  commen- 
surate with  his  worth,  whereas  when  he  em- 
barks in  any  pursuit  he  cannot  expect  to 
name  the  figure  at  which  his  remuneration  is 
to  be  fixed.  The  moment  he  attempts  to  do 
anything  of  that  kind  he  is  coldy  treated  by 
the  very  man  who  would  otherwise  have 
given  him  employment,  and  the  response  to 
his  inquiry  for  a  position  is  that  only  "  ex- 
perienced" men  are  wanted.  The  clerk  who 
expects  to  stand  behind  the  counter  and  sell 
hardware,  for  instance,  from  the  outset,  will 
not  succeed.  It  is  the  young  man  who  is 
willing  to  take  down  the  shutters  in  the 
morning  and  put  them  up  at  night,  build  the 
fires,  sweep  out  and  spend  his  spare  time  in 
studying  the  stock,  who  is  wanted.  He  will 
get  behind  the  counter  and  sell  goods  in  due 
time,  and  will  be  well  paid  for  it  when  he 
does,  though  he  may  start  in  at  a  very  meager 
salary.  In  the  trades  it  is  the  same.  The 
boy  who  faithfully  serves  as  an  apprentice 
will  always  outstrip  the  one  who  gets  a  few 
ideas  and  goes  to  a  new  town  where  he  palms 
himself  off  as  a  "jour."  The  mechanical 
trade  schools  accomplish  wonders  in  certain 
lines,  but  the  man  who  began  in  the  little 
country  town  and  worked  his  way  up  by 
degrees  is   always   in  demand.     Clerks  who 


have  served  an  apprenticeship  in  the  village 
retail  store  and  served  it  faithfully  are  always 
in  demand  both  in  city  and  country — in  re- 
tail and  jobbing  houses — and  so  it  is  with 
mechanics  as  well.  It  is  grit  and  a  deter- 
mination to  succeed  that  wins. — Stoves  and 
Hardware  Reporter. 

BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  •  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


the  A.  G.  PEUCHEN  CO., 

ARE   NOW   MAKING 

100  tozsts 

OF 

Pure  Paris  Green 

ALSO   MAKING 


.  of  PAINT  OIL 


See   our   New   Catalogue   containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 

THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 

TORONTO. 

IE?_    DOTY    So    SOUSJ\ 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

P.  DOTY  &  SON 
Oakville,  Ontario. 
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SALES   MADE   OR    PENDING. 

The  stock  of  P.  Lariviere,  general  mer- 
chant, St.  Brigide,  Que.,  is  sold. 

P.  Ferguson  &  Co.,  general  merchants, 
Minden,  Ont.,  have  sold  out  to  Scott  &  Co. 

R.  Lavoie  &  Co.,  hardware  dealers,  Que- 
bec, advertise  their  stock  for  sale  by  tender. 

F.  Stafford  &  Bros.,  general  merchants, 
Portland,  Ont.,  have  sold  out  to  F.  S.  Harri- 
son. 

M.  H  Leiningden,  general  merchant, 
Hopetown,  Ont.,  has  sold  out  to  Geo. 
Stewart. 

The  stock  of  G.  W.  Walker,  general  mer- 
chant, Milford,  N.  S.,  is  advertised  for  sale 
by  tender. 

I.  G.  Baker  &  Co.,  general  merchants,  at 
Calgary,  Fort  McLeod,  and  Lethbridge,  N. 
W.  T.,  have  sold  out  to  the  Hudson's  Bay 
Co. 

PARTNERSHIPS     FORMED    AND   DISSOLVED. 

Dufort  &  Rousseau,  dealers  in  tins,  etc., 
Montreal,  have  dissolved. 

A.  Thorien  has  retired  from  the  firm  of 
Drapeau,  Savignac  &  Co.,  plumbers,  Mon- 
treal. 

E.  Dunsmore  &  Son,  dealers  in  stoves  and 
tinware,  Stratford,  Ont.,  have  retired  and 
been  succeeded  by  Dunsmore  Bros. 

FIRES. 

E.  A.  Blakeney,  general  merchant,  Elgin, 
N.B.,  is  burnt  out.     Insured. 

Thos.  Brown,  general  merchant,  Durham, 
Ont.,  is  burnt  out.     Partially  insured. 

The   stock  of   Depencier    Bros.,   general 
merchants,  Merrickville,  Ont.,   was  partially 
damaged  by  fire  and  water.     Insured. 
REMOVALS  AND   DEATHS. 

John  Davis,  of  John  Davis  &  Son,  potters, 
North  Toronto,  Ont.,  is  dead. 

D.  Nicholson,  of  the  firm  D.  Nicholson  & 
Co.,  roofers,  Montreal,  is  dead. 

Robt.  Morrison,  general  merchant,  Hensall, 
Ont.,  is  leaving  there  and  going  to  Sheddan. 

Edward  Morgan,  general  merchant  and 
lumber  dealer,  New  Germany,  N.  S.,  is 
dead. 

D.  W.  Hopper,  general  merchant,  Ellen- 
gowan,  Ont.,  is  closing  up  and  preparing  to 
leave. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 
A.    Fisher,  plumber,  Montreal,   has  com- 
promised. 

A.  McBean, general  merchant,  Clearwater, 
Man.,  has  assigned. 

A.  D.  Campbell,  general  merchant,  Scotts- 
ville,  N.S  ,  has  assigned. 

F.  Marleau,  general  merchant,  St.  Teles- 
phare,  Que.,  has  assigned. 


L.  Moquin,  general  merchant,  Lake  Me- 
gantic,  Que  ,  has  assigned. 

Stephen  M.  Dunn,  general  merchant, 
VVeldford,  N.B.,  has  assigned. 

Achille  Caron,  general  merchant,  Brough- 
ton  Station,  Que.,  has  assigned. 

Reuben  Smith,  general  merchant,  Cape 
Sable  Island,  N.S.,  has  assigned. 

John  B.  Morris, general  merchant,  Bridge- 
water,  N.S.,  is  offering  to  compromise. 

Becker  Bros.,  general  merchants,  Bismark, 
Ont.,  have  assigned  to  C.  S.  Scott,  Hamil- 
ton. 

J.  W.  Richardson,  dealer  in  hardware  and 
tinware,  North  Bay,  Ont.,  has  assigned  to 
Henry  Barber  &  Co.,  Toronto 

Richard  Howse,  dealer  in  stoves  and  tin- 
ware, St.  Catharines,  Ont.,  has  assigned  to 
Daniel  O'Connell. 


STRAY  SHOTS. 


"I  have  no  competitors;  why  should  I  ad- 
vertise ?"  said  a  man  who  had  established  a 
new  line  of  manufacture  amply  protected  by 
patent.  To  his  mind  the  case  seemed  clear 
that  it  would  be  a  waste  of  money.  He 
seemed  to  enjoy  an  absolute  monopoly,  and 
made  money  quite  rapidly  at  the  start;  but 
his  neighbcrs,  jealous  of  his  success,  began 
to  experiment,  and  soon  half  a  dozen  of  them 
were  in  the  market  with  articles  closely  simi- 
lar to  his  own,  some  of  them  possessing 
enough  daring  to  imitate  the  very  name  of  his 
article.  Competition  resulted  and  caused  a 
difference  to  his  profits  which  would  have 
paid  for  very  extraordinary  advertising.  Law- 
suits followed,  which  took  more  time  and 
thought  from  legitimate  attention  to  his  busi- 
ness than  the  actual  money  which  they  cost. 
If  this  manufacturer  had  advertised  boldly  at 
the  outset,  even  though  it  seemed  unneces- 
sary, he  would  have  occupied  the  entire  field, 
instead  of  leaving  three-quarters  of  it  to  be 
competed  for,  and  he  would  not  have  felt  so 
much  the  loss  of  time  and  attention  requisite 
to  defend  his  position  at  law. 

***** 

"  I  am  at  the  head  of  the  trade  ;  why 
should  I  advertise  ?"  said  a  prominent  manu- 
facturer of  cocoa.  He  was  sure  that  he  was 
right.  The  majority  of  his  business  friends 
agree  with  him.  He  might  as  well  have  said, 
"  I  am  in  good  health;  why  should  I  insure 
my  life  ?"  But  none  of  them  looked  at  it  in 
that  way.  Asleep  in  his  feeling  of  security, 
he  did  not  realise  the  necessity  of  erecting  a 
fortification  of  advertising  around  his  busi- 
ness, and  although  he  had  a  grand  start  of  all 
his  competitors,  younger  houses  grew  more 
active  as  he  grew  older,  foreign  competition 


came  in  despite  the  tariff,  and  his  declining 
years  were  mortified  by  his  taking  second 
place;  next,  third  place;  finally,  fourth,  fifth 
and  sixth  place  in  mercantile  rank. 

*  *  4  *  * 

"  Why  should  we  advertise,  since  compe- 
tition is  now  ended  ?"  said  the  Trust,  which 
had  just  perfected  an  arrangement  by  which 
all  the  manufacturing  interests  of  its  class 
were  consolidated.  The  Sugar  Trust  needs 
no  advertising.  The  Starch  Trust  has  dis- 
pensed with  it.  The  argument  and  prece- 
dents seemed  unquestioned.  Unfortunately 
for  the  comparison,  however,  no  substitute 
for  sugar  or  starch  has  as  yet  been  discov- 
ered, and  their  article  was  one  which  meets 
with  natural  competition  at  almost  every 
hand.  Nor  had  they  calculated  on  foreign 
competition,  any  more  than  the  cocoa  manu- 
facturer had.  Changes  of  politics  brought 
about  reductions  in  tariffs.  Into  a  market 
which  they  had  as  yet  but  half  occupied  for- 
eigners poured,  and  soon  secured  a  foothold 
which  would  have  been  doubly  difficult,  or 
perhaps  impossible,  if  by  energetic  advertis- 
ing at  the  outset  the  Trust  had  secured  a 
universal  sale. 

Dig  for  the  bottom  facts  in  your  business; 
hunt  out  every  market  which  your  goods  can 
avail  of  ;  interest  in  your  behalf  every  mem- 
ber of  the  community.  A  prompt  start  and 
a  quick  pace  at  the  outset  will  carry  your 
chariot  of  success  far  beyond  the  crowd  of 
competitors,  which  clatter  at  the  heels  of 
almost*  every  conservative  old  fogy.  En- 
trench yourselves  firmly  in  the  attention  of 
the  public,  for  by  being  first  in  peace  you 
may  also  be  first  when  the  time  of  war  ar- 
rives. If  you  are  satisfied — if  you  feel  that 
active  advertising  cannot  extend  your  busi- 
ness further  than  its  present  limits — if  you 
think  tbe  outlay  would  be  an  unprofitable 
expense,  there  must  be  something  wrong. 
Ten  to  one  you  have  not  considered  the  full, 
grand  scope  of  possibility  which  lies  in  your 
business,  or,  with  the  energy  of  the  Philadel- 
phia soap-maker,  put  your  goods  actively  be- 
fore the  attention  of  the  public,  not  only  in 
the  ordinary  way,  but  "for  many  uses,  for 
quaint  uses,  for  all  uses. — Artemus  Ward  in 
Printers'  Ink. 


-storage- 

(BOND  and  FREE) 

Warehouse  Receipts  Issued. 

THE  SHEDDEN   CO.,  Ltd., 

184  Front  St.  East, 

TORONTO. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere. 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 

BOW 
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ICE    CREAM     FREEZERS. 


If  you  want  to  6atisfv  your  Customers— sell    them 

the  be8t,  the  most  convenient  and 

Economical 

do  not  allow  yourself  to  be  imposed  upon  by  those 

who  may  try  to  sell  you  other  freezers  by 

tellino  you  they  are  "  just  as  good  "  or 

"  Just  the  same  as  the  GEM." 

If  You  can't  get  the  Gem  from  your  regular  jobber, 

write  to  us  and  we'll  tell  you  where  you  can  get  them 

or  give  you  prices  and  discounts. 

Double  Action.      White  Cedar  Pail. 

Gearing  Completely  Covered.    Self- Adjusting  Scraper. 

Cans  Full  Size.      Uses  Least  Ice. 


MANUFACTURED  BY 

AMERICAN 
MACHINE   CO. 

Lehigh  Avenue  and 
American  St., 
Philadelphia. 


JOHN   H.  GRAHAM 
&   CO.. 

MANF'RS    AQ'Ti, 

113  Chambers  St., 
NEW  YORK. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 

1764. 


Portland  Cements, 

Fire  Clay  Goods, 
Best  Foreign  Brands. 


McRAE  &  Co., 

98  ESPLANADE  ST.  EAST.  TORONTO 


W.  G.  A.  Larabe  &  Co. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


5hepard  Hardware  Co. 

9v/rTALO  nv 


CUH^EflT    ^VIAHKET    QUOTATIONS. 


METALS. 

Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,   24 

Straits  100  lb  ingots "         . .  23     24 

Strip   "     ....  26,    28 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  121  x  17         5  00     .... 

D.X.,  usual  sizes 6  t)0     

D.X.X.        "  S  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28,  112  sheets  . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  [  6}c,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  «2  30  2  40 
Refined      "  "  ..    2  55    2  65 

Horse  Shoe  "  "  ..    2  60    2  65 

Band  "  "  ..     2  75    3  00 

Hoop  "  '  ..     2  75    3  00 

Swedish         "  "  ..     4  00    4  25 

Nova  Scotia  Bar  iron 2  75 

Domestic  Bar 2  20    2  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    300    325 

Machinery 3  25    3  40 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "        0  10|  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

3-inch    l*c 

8-inch " 


Boiler  Plate. 

iinch *2  75 

5-16"     2  60 

f     "     and  thicker 2  50 

Sheet  Iron, 

1  to  20  gauge   3,    3i 

22  to  24      "      .-. . . .  2J,  3 

26  "      3,    3J 

28  "      3i,3J 

Canada  Plates. 

Blaina }  bright  3  20    3  25 

Boars  Head "         None 

MapleLeaf "         None 

All  Bright None 

Iron  Pipe. 

Wrought  57J  to  60  p.c.  dis. 

Galvanized,  271 to  30  p.c  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       54, 6 

28     "  "       5J,  6J 

Gordon  Crown— 

16  to  24  gauge,  per  lb  54,  6 

26  gauge,  "         5|,  61 

28      "  "  5J.61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71 


1 
5-16 
% 
7-16 


6 

S3 

5i 

i\ 

5  90 
2  70 


,  \  inch  " 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "         0  14}  0  15} 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  I  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <«  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06|  0  07 

Part  casks 0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  033  0  04 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  04?  0  05 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
omposition. 


Antimony. 

Cookson's,  per  lb 80  181  0  194 

Other  makes"     0  17}  0  18} 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J  .. 

No.  1  Do "  0    5} 

No.  2  Do "  0    4} 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1, 1  and  1  gallon  tins.) 

Pure,    pergallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.)"  "      175 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "  "2  00 

English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03 1 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  10}    0  12 

Glue  (in  bblsi 

Common,  broken    0  10    0'.: 

French  medal   0  12    0  13 

Cabinetmakers  0  17    0  18 

White 0  16    0  17 
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HARDWARE. 
\  in  in  un  it  ion — Cartridges. 
Kim  Fire  Pistol,  dis.40  to  45  p.c.  Auier. 
Itim  Fire  Cartridges,  Doin.  50  and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 
Amer.  net  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

■  Wait. 
Kley's,  per  1,000 $0  25  41  HO 

Anvils, 

I'er  lb 0  10    0  12J 

Anvil  and   Vice  combined 
each 4  50 

Auger*. 

Gilmour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz....  13  00  20  oo 

Adjustable  "         each   5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 


Sewing            per  gross  . . 

..     0  65 

1  59 

Pegging, 

. .     0  65 

1  25 

Brad, 

..     0  85 

1  60 

"  handled 

..    3  60 

7  30 

Saddlers',              " 

..     0  45 

1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 7  50    9  00 

"    Sewing,  "  ....    7  50    9  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box 6  00  12  00 

Axle  Grease. 
Pergross    8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  oft   Re- 
vised list. 

Bells— Hani. 

Brass.   60  to  66§. 
Nickel  50  and  10  to  60  p.c? 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn ' 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'    "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37 J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list    45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47J  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     1  25  175 

Mascot   1  35  1. 85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis  ,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00     1  75 

Barber's  Ratchet  10  00  11  00 

Farmers'    2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

bight,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per    doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

•Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Batts— Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  0J  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  is  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges— See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ...       ....  l  10 

Queenston       "  ...       i  io 

Napanee  "  i  io 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  014 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  334.  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows— Stove  Pipe. 
Dis  20  to  33J  p.  c 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60J 

Wine,  per  doz 1  30    2  25, 

Star,  "         2  80    3  90| 

Fenns  Corkstops,  No  2  p.doz   1  70| 

Petroleum,  per  doz   4  50    6  50_ 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc.    50  pc.  to  50  and  5  p.c. 
Horse  Rasps,  dis.  45  p.c.  Amer  1  u  ,, 

50  p,c.  Can.  I  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33ip.c. 

Fluting  Machines. 

Each  o  60    2  00 

Forks. 
Hay,  Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.,  50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  0D- 

Enterprise,  discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26        50  ft.       100  ft.     50  ft.   100  ft 
inches      1.45-1.50  2  15 

26  to  40  in  1.55-1.60  2  35 

41  to  50  3.50-3.60  545 

51  to  60  3.80-3  90  6  25 

61  to  70  4.10-4.20  7.20 

71  to  80  7  on 

81  to  85  8'75 

86  to  90  i0'qc 

91  to  95  1,715 

96  to  100  t6'2s 

101  to  105  22  00 


Ordinary 

1st  break  . . 
2nd  "  ... 
3rd  "  ... 
4th  "  ... 
5th  "  ... 
6th  "  ... 
7th       "       ... 


Pitkington. 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break  

2nd      "      

3rd      "      

4th       "      

5th       "      

6th       "      

7th       "       


$3  65 

3  9f) 

4  60 

4  95 

5  40 

5  90 

6  50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

4  65 


Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  65 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    4  25 

Ham  men — Nail. 

Maydole's   net  list  to  5  per  cent.  ui6. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.g. 
"  Shepard's  Noiseless,  dis.  UO-p.c. 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  4f  0  05 

Screw  and  Strap,  per  lb  . .     0  03}  0  04j 
Per  doz.  set6 

Screw,  Eureka  113    1  80 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Perdoz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc,  discount  40  pej 
cent. 

Planter's  perdoz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50  1  10 

Clothes  Line,    "         0  27  0  63 

Harness,  "  0  72  0  88 

Hat  and  Coat,  pergross..     1  00  8  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks   and    Staples,   Can 
dis.  17i,  20  p.c. 


ZBO-^w^vc^zrsr,  :Ec:E:isr:rsr:ED-Y-  &  oo., 

LOlsTIDOISr,    OJSTT.n 

^T     HEADQUARTERS  FOR     ^g| 

General  Shelf  and  Builders'  Hardware,  Cutlery,  Silverware,  etc.    Glass,  all 
kinds,  single,  double  thick  and  fancy,  Paint,  Putty,  etc.    Oils,  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  B0    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  l*ioks- 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb..     0  28    0  30 
Copper,                         "       - .    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .     2  75    3  2o 
Bronze,  Gem,         "         ....     6  00    9  00 
Lava                         "        ....    8  75  10  00 
Shutter,   porcelain,  F.  & 
L   screw,  per  gross $130    4  00 

Ladles. 

Melting,  per  doz 1  <0    4  50 

Lemou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

'•*    glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,  "  IW    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory     "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37J  to  40  per  cent.  ' 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    1  70 

Hale's  "       1  05    1  50 

5ume!'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,   3   in.   and    upwards, 

per  kee  base,  price  2  55    2  w 

Brads  &  Moulding  Nails,  70  to  70  and 

5  per  cent. 
Wire  Nails,  70  to  70  and  5  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    g  ^    jw 

ufamond.'.:::.'::.'.::.'.'.'.'.'.'  12  00 15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     °  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    " ••-    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McOlary's  Galvan.  Iron 

Oil    Can,    with    Pump, 

per  doz       19  50 

Zinc  and  Tin,  dis.   50,  50  and 10 
Copper,  perdoz.........     125    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

"       Carpenter 2  25    3  bo 

Picks 

perdoz  «00    900 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  40    1  00 


Planes. 
Wood,  bench,  Canadian  dis.  50.   per 

cent.,  American  dis.  45  per  cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R&D.  Co.;  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12J  per  cent. 
Bailey'sVictor,  dis.  10  to  12J  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz...     1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  and  60  and  10  p.c. 
Punches. 

Saddler's,     perdoz 1  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Bail. 
Barn  Door,     per  foot....         3         3£ 
Sliding  Door,         "      ....         3*       3J 

Bakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  S3i  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 

Rope. 
Sisal,       per  lb  10J  11  \  smaller  than 
Manilla,      "       14J  15/ 7-16,  Jc.  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..        15       16 

Jute "     -.        09J      10 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,   per   quire 55        90 

Sash  Cord. 

Per  lb  22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37J,  40  per 
cent. 

Kempsbell  s  dis.    40,    62i  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    8  00 

Hausatre  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 1  65    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,   per  doz   65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77J  per  cent.  dis. 
"       K.H.      "      72* 
"      F.  H.  Brass  75 
•'     R.  H.      "      70 
Diamond   Point    wood    screw    nails, 
bright,  dis.  77J  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37J  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  percent, 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves. 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3J5 

Tower  or  Mansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding   3  50 

Manitoba  Galvanized  Siding 4  7o 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis  7J  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37J  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross   boxes 3  25 

J  and  4  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  180    500 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dpssert  "       ...  "  21  00  

Tabfe       "     ......         "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,   perdoz  165    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52J  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5J 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,   per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron,  blued  ortinned,  dis.  42}pc 
Upholsterers"  dis.  42J  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


Tape  Lines 
English,  ass  skin  per  dez.  $2  75  $5  50 
English  Pat.  Leather  ....  5  50  9  75 
Chesterman's,  each  t. . .  0  90  2  85 
steel,  each  .  0  80  8  00 
Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 
Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12J  per 

cent. 
Japanned,  dis.   Prices  on  application 
Pieced,  dis.  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57i 
to  62J  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 

Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12J  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       

blueribbon 0  141 

"         redcap 0  12J 

Crown 0  111 

1         Silver  Composite  0  09J 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13i 

Pipe,  each  5  50    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Market,  bright,  annealed,  annealed 

and  oiled,  galvanized,  coppered. 
5  to  7J  per  cent.  dis.  off  list,  adding 

10c.  for  f i eight  from   Hamilton  or 

Toronto. 
7J  per  cent.  dis.  off  list  from  Montreal 

Terms  4  mos.  or  3  per  cent.,  30  days. 

Market,  tinned  per  lb  0  04J  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07J 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,galv.,p.  100ft    0  25    0  55 

Barbed  Wire. 
Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04|  0  05 

Ditto  Glidden  2  point  0  04}  0  05 

Galv.  Stei  1,  plain  twist  . .    0  04}  0  05 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04}  0  05 

Staples  0  041 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's  Gen'ne,  dis. 321  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  0(i 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 1340 

Pocket,  perdoz 125    2  00 

Skates. 

Skeleton,  dis.  10  p.c. 
•'  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in   

Halifax  Pattern,  dis.  10  p.c. 
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incinnatibellFoundryGo 


SUCCESSORS  IN  SLYMYER  BELLS  TO  THE 

"BLYMYER  MANUFACTURING  CO 

,  CATALOGUE  WITH  2200  TESTIMONIALS. 


ELLS. CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND    2$C.    FOR 


ii 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Aft  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


COPPERINE. 

William  Hamilton,! Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


(ENGRAVING 

r     •    FOR   AIL   • 

;  Illustrative 

':    •        AND..      • 

I  Advertising 

P PURPOSES 


J.  L  JONES, 
WOOD  ENGRAVER, 

8)yO&l2,KINGSTEAST) 

TORONTO.CANADA- 


SIMPSON,  HALL,  MILLER  &  CO., 


TPACE  MARK  FO* 


HOLLO'*    WARE. 


16  &    18  DeBresoles  St., 
MONTREAL. 

manufacturers  of  the 
FINEST    GiTJ^.nLIT"X- 


TRADE  MARK  FOR 
KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


^%  A  ^F^^WLim^^%     Obtained  in  Canada,  United  States,  Great  Britain  and 
fT§\   I    EL  111    I    O  a"   Foreign  Countries. 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSrONnAUuH  Hi  CO.,   Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulated  household, 
LIGHT,  HANDY,  DURABLE. 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
back.     Sold  everywhere.     Ask 
your  dealer   for 
it  and  take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
dressing us  if 
they  are  not 
carrying  a  stock 
of  t  n  e  above 
mop. 

TARBOX    BEOS., 

73  Adelaide  Street  West,  Toronto, 

Sole  Manufacturers 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS. 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER. 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  overy  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 
Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


HARDWARE 


No  More  Broken  Handles, 
All  Heavy  Nickel  Plated. 
ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers  MONTREAL. 


SHOWING  k  FULL  SET  OF  IRONS. 
THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  CO'Y, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 


-OF- 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


Toronto  Plate  Ql&ss  Importing  Co. 


Highest  Award,  Toronto,  '87 


GLASS    IMPORTERS, 

Bevellers  and  Mirror  Manufacturers. 


Pilkington's  British  Plate  &  Sheet  Glass. 

Glass  Shades  and  Stands. 


For  Mirrors  and  other  Glasses 


u.JKE* -St*.  }  55  Victoria  Street, Toronto,  Ont. 


}i 


APRIL  11.,  '91 

2.00  a  Year. 

I  O  Cents  a  Copy 
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WROUGHT 

CAST, 
l"1'     STAMPED 
SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE 


RICE,    LEWIS    &   SON,  Limited, 


Arthur  B.  Lee, 

President. 

— o — 

Importers  of 

BAR  IRON, 

STEEL, 

Shelf  and  Heavy 


{% 


E 


Builders'  and 

Mechanics' 

TOOLS  and 
•      SUPPLIES. 

— o — 

32  KING  ST.  EAST, 


nsarflsia  liH 


■'4, 


John  Leys, 

Vice-President. 


Mantels, 
Grates, 
Tiles, 

-  CUTLERY  - 


E.  P.  WARE 


logs. 


&L 


L  BE 


TORONTO. 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26,  n  and  30  FRONT  STREET  WEST, 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

AN  IRON  MONOPOLY. 

There  are  very  few  monopolies  in  Canada, 
though  they  are  quite  numerous  in  the 
United  States.  This  is  probably  due  to  the 
difference  in  the  tariffs.  Canada  customs 
tariff  averages  about  30  per  cent.,  while  in 
the  States  the  import  duties  amount  to  60 
per  cent.  Canada,  however,  is  anxious  to 
develop  her  iron  production,  and  Parliament 
has  granted  that  industry  an  unusually  liberal 
protection.  It  is  even  now  reported  that  in- 
creased protection  will  be  given  during  the 
coming  session  of  Parliament.  It  is  under- 
stood that  the  duties  on  raw  sugars  will 
have  to  be  removed,  so  that  Canadian  con- 
sumers will  be  put  on  the  same  footing  as 
the  United  States  people.  The  loss  of 
revenue  will  have  to  be  made  up  by  increased 
duties  on  other  articles.  Iron  is  understood 
to  be  one  of  these. 

In  some  respects  the  duty  now  is  too  high. 
It  enables  the  rolling  mills  in  this  part  of  the 
country  to  buy  their  scrap  iron  at  their  own 
prices  and  sell  the  product  at  enormous  pro- 
fits. It  is  commonly  reported  that  the  Ontario 
Rolling  Mills  Co., which  control  the  mills  heie 
and  in  Hamilton  is  making  100  per  cent, 
per  month  on  their  original  investment. 
This  rate  is  no  doubt  above  the  mark,  but  it 
cannot  be  denied  that  they  are  making  bit? 
profits.  At  the  present  time  they  are  pay- 
ing $2  to  $3  more  per  ton  for  wrought  scrap 
iron  in  the  Montreal  district  than  they  pay 
here.  Besides  this  they  pay  the  freight  from 
Montreal  up.  In  Montreal  they  have  10 
compete  with  the  rolling  mills  there,  but 
they  have  Western  Ontario  at  their  mercy 
and  pay  just  what  prices  suit  them.     The 


Buffalo  mills  pay  $21  for  scrap  and  sell  their 
product  at  much  less  money  than  the  local 
mills  who  will  only  pay  $14.  It  is  not  im- 
probable that  the  western  dealers  will  ship 
scrap  to  Montreal  unless  the  local  mills  will 
pay  better  prices. 

Manufacturers  in  many  lines  in  which  iron 
is  extensively  used  are  beginning  to  grumble 
at  the  high  prices  they  have  to  pay  for  what 
is  practically  raw  material.  They  want 
cheaper  iron  or  increased  protection. 


PAVEMENT  STOCK-KEEPING. 

Among  the  aggressive  methods  of  push- 
ing business,  that  one  of  piling  goods  out- 
side is  probably  the  most  toilsome  and  least 
necessary  of  all.  There  are  some  traders 
with  whom  ostentation  is  the  great  cardinal 
selling  principle.  They  believe  that  a  great 
show  makes  more  trade  than  a  good  name, 
and  with  them  the  great  end  is  to  thrust  the 
show  on  the  customers.  It  is  not  held  to  be 
necessary  that  the  show  be  tasteful,  symmetri- 
cal or  even  that  it  lack  incongruity.  Let  it 
be  uncouth,  so  long  as  it  be  prominent,  over- 
topping. To  this  view  of  shopkeeping  we 
owe  those  sidewalk  spectacles  which  deface 
the  shop  fronts  and  incommode  the  traffic 
past  some  stores.  There  are  hardware  stores 
which  seem  to  be  turned  almost  inside  out  to 
realize  this  byno  means  inviting  effect.  Shov- 
els, spades,  rope  reels,  spools  of  wire,  kegs  of 
nails,  and  pilesof  other  stuff  getturnedout  on 
the  sidewalk  apparently  to  challenge  custom. 
The  belief  in  an  open  air  market  appears  to 
be  peculiarly  strong  with  those  who  practise 
this  mode  of  display.  But  an  open  air  mar- 
ket spoils  the  wares,  and  the  cumbering  of 
the  pavement  with  the  wares  alienates  we 
believe  rather  than  attracts  trade.  Pedes- 
trians tear  their  clothes  sometimes,  hurt 
their  feet  occasionally,  or  otherwise  unplea- 
santly collide  with  these  solid  goods  or  their 
packages.     Moreover   they  do  not   care  to 


have  their  rightful  course  straitened  by  a 
sidewalk  display,  and  if  the  approach  to  the 
store  is  hemmed  in  by  stock  outside,  people 
are  not  the  more  constrained  thereby  to 
enter. 

A  new  article  may  by  its  conspicuous 
isolation  at  the  store  door  be  fitly  introduced 
to  the  public  at  the  outside,  where  its  appear- 
ance is  of  the  nature  of  an  announcement 
that  an  important  ware  is  in  stock,  but  it 
would  make  it  common  to  put  it  out  daily  for 
more  than  a  week  or  a  few  days  beyond.  In 
this  limited  use  of  it  the  pavement  display  is 
not  unworthy  to  be  resorted  to.  To  load  up 
the  outside  with  stock  is  to  follow  the  ex- 
ample of  those  cheap  clothing  stores  whose 
trading  methods  are  more  pushing  than 
elegant. 


PROSPECTS  FOR  A  JAMAICA  TRADE 

Believing  that  some  of  the  observations 
made  and  opinions  formed  by  Mr.  Eby,  of 
Eby,  Blain  &  Co.,  during  his  recent  sojourn 
in  Jamaica,  would  be  of  interest  to  business 
men,  a  representative  of  this  paper  called 
upon  that  gentleman  and  obtained  an  inter- 
view, of  which  the  following  is  the  substance  : 

Mr.  Eby  believes  that  the  possibilities  for 
a  very  large  and  profitable  trade  between 
this  country  and  Jamaica  are  not  offset  by 
any  insuperable  obstacles.  There  is  a  de- 
mand for  products  such  as  Canada  has  to 
sell,  a  demand  so  far  cultivated  chiefly  by  the 
United  States.  This  could  be  got  hold  of 
in  the  present  favorable  mood  of  the  island- 
ers for  closer  trade  relations  with  this  coun- 
tty.  Of  course  the  getting  hold  of  it,  even 
with  this  advantage,  is  not  a  matter  of  com- 
ing, seeing  and  conquering,  but  one  of  as- 
siduous effort  on  the  part  of  Canadians  to 
displace  United  States  commodities  by 
better  or  cheaper  ones  from  this  coun- 
try. Before  the  Canadians  can  do 
this  Mr.  Eby  considers  that  they  must  have 
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a  better  steamship  service.  To  compete  with 
United  States  rivals,  our  shippers  must  have 
more  than  a  monthly  trade  intercourse.  If 
the  government  would  follow  up  its  laudable 
beginning,  it  would  subsidize  a  fortnightly 
service  instead  of  the  monthly  one  there  now 
is  between  Halifax  and  Kingston.  This  Mr. 
Eby  thinks  would  suffice  to  put  Canadians 
upon  an  equal  footing  with  United  States 
traders. 

In  the  matter  of  flour,  for  example,  for 
which  there  is  a  very  capacious  demand  in 
Jamaica,  the  Canadian  exporter  has  to  com- 
pete against  heavy  odds  until  he  can  forward 
supplies  every  two  weeks.  Not  only  in  the 
matter  of  service  is  the  United  States  ex- 
porter ahead  of  the  Canadian,  but  in  the 
fact  of  possession.  Having  secured  the  mar- 
ket first  he  can  hold  it  with  greater  ease 
against  new  comers  by  his  ample  carrying 
service.  Possession  in  such  circumstances 
is  almost  equivalent  to  mastery  of  the  situa- 
tion, and  the  most  is  made  of  it.  To  bar 
out  Canadian  flour,dealers  in  United  States, 
flour  worked  upon  the  credulity  of  the 
natives.  The  latter  were  made  to  believe 
that  we  could  not  grow  fall  wheat  in  Can- 
ada, and  that  flour  made  from  our  spring 
wheat  was  hard  to  keep  wholesome  and 
would  not  make  good  bread.  The  efforts  of 
the  Commissioner,  Mr.  Adam  Brown,  whom 
Mr.  Eby  considers  to  be  the  right  man  in 
the  right  place — did  a  good  deal  to  correct 
the  mistrust  that  this  absurd  story  succeeded 
in  scattering  abroad.  He  had  bakers  brought 
to  Kingston  who  turned  out  bread  from 
Canadian  flour  on  a  gigantic  scale,  and  this 
was  given  gratuitously  to  the  public.  Of 
course  they  liked  it,  and  took  the  evidence 
of  their  own  senses  rather  than  that  of  their 
United  States    nformants. 

Mr.  Eby  is  assured  that  we  can  do  a  good 
trade  in  nearly  all  the  products  that  we  have 
the  means  of  preserving  in  hot  weather. 
Salted  meats  and  canned  meats  will  sell 
well  in  Jamaica.  Such  dairy  products  as 
will  stand  the  weather — and  packing  will 
enable  all  well-made  products  of  the  dairy  to 
stand  it — will  command  ready  sale  there. 
For  fish  we  have  always  had  an  immense 
market  in  the  West  Indies,  so  we  have  not 
to  develop  one  in  Jamaica  now.  Certain 
of  our  harder  fruits,  if  canned  or  dried 
would  also,  in  Mr.  Eby's  opinion,  be  saleable 
to  the  Jamaicans.  Apples,  plums,  cherries 
are  among  these.  The  native  fruits  are  al- 
most endless  in  their  variety,  many  kinds 
never  being  heard  of  in  this  country.  Their 
delicacy  preventing  them  from  becoming 
articles  of  commerce,  they  are  all  consumed 
on  the  island.  Still,  there  is  a  fondness  for 
northern  fruits  which  may  be  made  the  basis 
of  a  considerable  trade. 

Carriages,  furniture,  tinware,  stoves,  safes, 
area  few  more  of  the  lines  named  by  Mr. 
Eby  as  certain  to  find  a  large  demand  ready 
for  them  in  Jamaica.  He  believes  that 
Canadians  can  make  money  by  manufactur- 
ing such  wares  to  suit  that  market.  It  would 


promote  the  demand  from  Jamaica  if 
we  had  better  facilities  for  carrying  some 
of  the  staple  products  of  the  island 
directly  to  our  country,  products  that 
we  have  now  to  get  indirectly  from  New 
York,  and  for  which  we  have  consequently 
to  pay  more  money.  Such  are  bananas  and 
other  West  Indian  fruits.  If  we  had  expe- 
ditious means  of  carrying  them  there  is 
nothing  in  the  greater  distance  to  increase 
appreciably  the  loss  in  transit. 

Mr.  Eby  likes  the  island.  It  has  a  very 
lich  soil,  one  whose  natural  fertility  makes 
the  use  of  artificial  manures  needless.  The 
natives  are,  like  most  tropical  peoples, 
rather  indolent,  and  have  perhaps  reached 
the  full  measure  of  their  wants  and  of  their 
productiveness,  but  these  are  already  consi- 
derable enough  to  support  a  big  trade,  that 
Canada  might  as  well  have  a  large  share  of 
as  not. 

Mr.  Eby's  trip  has  evidently  agreed  with 
him.  His  appearance  and  his  words  agree 
in  affirming  that  he  enjoyed  it,  and  derived 
from  it  what  he  undertook  it  to  get,  namely, 
rest,  recreation  and  health. 

ELECTRICAL  HARDWARE. 

Electricity  has  become  so  large  a  factor  in 
the  household  economy  and  in  mechanics, 
that  it  cannot  fail  to  attract  the  attention  of 
the  progressive  and  thinking  man  in  every 
community.  A.  few  years  ago  the  knowledge 
of  the  principles  of  electricity  was  confined 
largely  to  scientific  men  and  electrical  en- 
gineers, and  with  them  it  was  comparatively 
limited.  Since  that  time,  however,  the 
adaptation  of  electricity  to  every  day  uses  in 
producing  light,  power  and  heat  has  been 
very  rapid,  making  electric  lighting,  the  run- 
ning of  cars  and  machinery  by  electricity,  or 
welding  by  the  electrical  current  to  be 
familiar  and  commonplace  facts.  In  these 
and  in  other  ways  electricity  is  accomplish- 
ing great  results.  As  a  result  of  the  more 
general  knowledge  of  electrical  appliances 
there  is  an  increasing  demand  each  year  for 
this  class  of  hardware,  and  this  demand  is 
being  supplied  by  both  large  and  small  man- 
ufacturing concerns,  who  devote  their  entire 
energies  to  the  making  of  electrical  supplies. 
These  goods  are  to  be  brought  to  the  notice 
of  the  people  outside  of  the  large  cities,  and 
there  is  no  class  of  merchants  who  are  better 
calculated  to  undertake  this  work  of  intro- 
duction than  hardwaremen,  by  reason  of  the 
mechanical  education  which  they  have  re- 
ceived in  the  regular  course  of  their  business, 
and  because  the  hardware  store  would  be  the 
place  a  customer  would  naturally  go  to  buy 
such  goods  or  to  obtain  information  concern- 
ing them. 

Although  the  assortment  of  electrical  goods 
in  the  hardware  line  is  already  large,  the 
limit  has  not  been  by  any  means  reached  in 
the  applications  which  will  be  made  of  elec- 
tricity in  this  field,  and  the  progressive  mer- 
chant in  each  town  who  carries  even  a  limited 


stock  of  electrical  supplies  will  be  the  one 
sought  by  the  manufacturers  to  introduce 
new  goods  in  this  line  as  they  are  put  upon 
the  market.  The  amount  of  technical  know- 
ledge required  by  a  merchant  to  successfully 
handle  such  electrical  goods  as  are  in  con- 
stant demand,  to  impart  information  to  pur- 
chasers in  regard  to  goods  in  this  line,  is  not 
large,  and  may  be  acquired  from  catalogues 
and  other  printed  matter  furnished  by  man- 
ufacturers. It  is  a  branch  of  business  which 
the  hardware  merchant  should  familiaiize 
himself  with,  to  the  extent  of  knowing  where 
the  best  of  each  kind  of  articles  may  be  ob- 
tained and  at  what  prices.  He  should  also 
consider  the  question  as  to  the  desirability 
of  carrying  an  assortment  of  leading  goods 
in  stock. — The  Metal  Worker. 


A  TREMENDOUS  HAMMMER. 

The  hammer  shop  now  in  process  of  com- 
pletion at  South  Bethlehem,  Pa.,  will  prob- 
ably be  regarded  as  more  remarkable  for 
evidence  of  power  than  any  mechanical  con- 
trivance yet  constructed  by  man,  says 
Harper's  Weekly.  It  is  here  that  the  plates 
are  to  be  prepared  for  our  growing  navy. 
This  building  includes  furnaces  and  a  vast 
tank  for  tempering  the  plates.  They  will  be 
lowered  into  it  by  travelling  cranes.  The 
tank  is  divided  into  compartments,  enabling 
several  plates  to  be  treated  at  once. 

The  hammer  is,  however,  the  most  mar- 
velous object  in  the  hammer  shop.  It  was 
designed  by  John  Fritz,  chief  engineer  and 
general  superintendent,  who  has  been  con- 
nected with  the  works  from  the  beginning, 
and  has  invented  o»-  improved  many  of  the 
appliances  in  use  at  South  Bethlehem. 

In  the  designs  for  the  hammer  Mr.  Fritz 
consulted  the  plans  of  Le  Creuzot,  following 
them  as  far  as  they  met  the  conditions  of 
construction  already  adopted.  The  entire 
foundation  of  the  hammer-room  is  actually 
laid  on  what  two  years  ago  was  the  bed  of 
the  Lehigh  river,  which  was  deflected  from 
its  course,  and  the  anvil  and  hammer  frame 
rests  on  piles.  Above  these  a  mass  ot  Cy- 
clopean masonry  has  been  built,  and  upon 
that  the  anvil  is  super-imposed, consisting  of 
a  bed  of  solid  iron  capped  by  a  bed  of  steel. 
This  anvil  represents  the  trifling  amount  of 
1,400  tons  of  solid  metal.  Over  the  anvil 
springs  the  colossal  frame  which  supports 
the  hammer.  This  frame  bears  a  certain 
resemblance  in  shape  to  a  truncated  tower 
at  Eiffel.  It  springs  to  a  height  of  ninety 
feet  from  a  spreading  base  whose  founda- 
tions are  clamped  deep  in  the  earth.  The 
huge  structure  contains  475  tons  of  iron. 

The  tap  of  the  hammer  is  a  square  solid 
block  of  iron  faced  with  steel.  It  runs  in  a 
groove,  like  the  hammer  of  a  spile-driver,  is 
raised  by  steam,  and  has  a  hoist  of  eighteen 
feet.  It  weighs  125  tons.  The  total  weight 
of  iron  in  this  stupendous  hammer,  frame 
and  anvil, reaches  the  enormous  sum  of  2,000 
tons.  One  can  perhaps  more  clearly  realize 
what  the  direct  plunge  of  weight  of  125  tons 
means  if  he  considers  that  it  is  equal  to  the 
weight  of  two  regiments  of  soldiers,  or  3,700 
men,  but  having  even  more  impetus,  because 
concentrated  in  a  solid  mass  of  so  many 
cubic  feet.  It  is  with  this  mighty  engine 
that  the  armor  plates  of  our  ships  of  war  are 
to  be  forged. 
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DISCOUNT  VS.  INTEREST. 

The  Editor  of  the  Hardware. 

Dear  Sir,— As  there  has   been  so  much 
said  about  the  shortening  of  credit,  and  about 
the  allowance  of  discounts  it  has  caused  me 
to  think  the  matter  over  and  to  ask  what  dis- 
count really  means?  Is  it  not  a  delusion  tothe 
purchaser  after  all  ?     Why  should  there  be  a 
discount  on  any  goods  ?     All  discount  that 
is  allowed  is  really  added  to  the  price  of  the 
goods.       We  like    discounts,   and    without 
thinking  the  matter  over,  are  quite  satisfied 
that  we  have  got    a  big  bargain,  while  in 
reality  we  do  not  get  off  one  cent  from  the 
value  of  the  goods.     Some  take  the  ground 
that  the  larger  the  purchase  the  larger  the 
discount  should  be.     That    seems  to   me  a 
dangerous    argument,    for    if    carried  out 
the     goods     could      be      bought     at     fifty 
cents  on    the    dollar,    and    it     would  have 
a  tendency  to  drive  all  small  dealers  out  of 
business.     That  seems  to  be  the  desire  of 
some  of  the  discount  grumblers.     We  find 
that  different  goods  have  different  discounts 
running  from  i  Yz  to  6  per  cent.  If  an  article 
is  only  worth  a  dollar  why  ask  a  dollar  and 
five  cents,  and  then  say  they  only  intend  to 
take  a  dollar?     Is  that  not  what  some  call 
shark  dealing?    Who  ever  heard  of  a  dis- 
count off  flour?     Grain  of  all  kinds  is  net 
cash.     Pork,  cattle,  horses,  etc.,  are  all  net 
cash.     I  can  buy  ten  barrels  of  flour  just  the 
same  as  if  I  bought  a  carload  or  ten  cars,  no 
difference,  and  there  is  no  grumbling  over 
that    kind     of    goods     because     we    don't 
get     a     discount     off.       Now,    sir,     I    be- 
lieve   this    style     of    business     should    be 
changed,    and     all     goods     net     cash     or 
in  30  days.     Then,  when  we  get  credit,  pay 
for  it  by  interest  equal   to  the   present  dis- 
counts.    Then  there  could  be  no  misunder- 
standing about  discounts.     Then  large  and 
small  cash  buyers  could  buy  just  as  they 
liked,  and  the  credit  man  would  soon  find 
that  he  too  would  have  to  do  the  same  or 
get  out  of  business.     Just  as  long  as  we  get 
what  is  termed  credit  for  six  months  without 
interest,  just  so  long  we  will  have  to  give  it. 
But  if  goods  were  sold  for  what  they  were 
worth,  and  interest  charged  where  credit  is 
given,  we  would  be  in  a  position  to  say  to  our 
customers  that  we  had  to  have  the  cash  or 
interest,  same  as  we  have  to  pay.     As  it  is 
now,    nearly    every    customer    knows    just 
the  length   of  t:me  we  get  on  the  different 
kinds  of  goods,  and  thinks  it  very  hard  if  we 
do  not  grant  the  same  terms.  They  all  know 
that  pork  and  flour  are  net  cash,  and  do  not 
expect  to  get  either  without  the  money,  and 
very  seldom  ask  for  it  on  credit.  Why  should 
a  wholesale   house  sell   me  $1000  worth   of 
goods,  and  then  say  all  they  want  for  them 
is  $950,   as  the   $1000  was   on   six  months 
time.     Suppose  I    go  to   the  bank   and  get 


$1000  on  six  months'  time,  and  then  turn 
round  and  say  allow  me  5  per  cent,  and  I  will 
give  you  $950  now.  I  guess  I  would  not  get 
it.  Nor,  do  I  get  the  $1000  worth  of  goods 
for  $950.  There  is  where  the  delusion  comes 
in.  I  would  like  to  hear  the  opinions  of  others 
on  the  question  and  may  write  you  again. 

Merchant. 
Trout  Creek,  3rd  April,  1891. 

THE  GEM  FREEZER. 

The  season  for  ice  cream  freezers  is  now 
at  hand,  and  dealers  who  are  contemplating 
buying  a  stock  of  these  goods,  should  think 
well  which  of  the  different  freezers  in  the 
market  will  give  them  and  their  customers 
the  best  satisfaction  and  returns.  Frequently 
the  retailer  allows  himself  tobe  persuaded  by 
the  traveller  from  the  jobbing  house  from 
whom  he  buys  most  of  his  goods,  to  take  the 
make  the  jobbers  happen  to  have  in  stock, 
but,  as  in  many  cases,  the  jobber  is  governed 
more  by  price  than  by  quality,  the  freezer  he 
may  have  in  stock  may  not  be  the  one  for 
which  there  is  the  greatest  demand. 

The  freezer  that  contains  the  greatest 
number  of  goods  points  is  the  one  that  will 
give  the  best  satisfaction  to  the  consumer, 
and  besides  this,  if  it  is  well  advertised  to 
attract  the  attention  of  the  housekeepers, 
making  a  demand  on  the  retailer  for  it,  that 
is  the  freezer  the  retailer  should  have  in 
stock. 

That  the  Gem  Freezer,  which  we  illustrate 
below,  is  the  best  in  the  world  is  proven  by 
the  fact  that  its  competitors  use  it  as  the 
standard  of  comparison  when  trying  to  sell 
their  own  goods. 


It  combir.es  all  the  good  qualities  that  a 
freezer  should  possess,  many  of  which  have 
been  imitated  by  other  manufacturers. 

It  is  double  action,  it  being  impossible  to 
get  more  than  two  motions  from  any  system 
of  gearing  in  use  in  any  freezer  at  the  pre- 
sent time. 

The  pail  is  made  of  the  best  quality  of 
white  cedar,  which  will  not  swell  and  shrink 
and  fall  apart  as  pine  tubs  do,  even  when 
medicated. 

It  has  a  self-adjusting  wooden  scraper. 
Smooth  cream  cannot  be  made  in  a  freezer 
that  does  not  have  this  attachment. 

Gearing  is  completely  covered,  so  that 
neither  ice  nor  salt  can  get  between  and  clog 


or  break  them,  nor  can  fingers  get  caught. 
Other  freezers  have  their  gearing  partly  cov- 
ered on  top,  but  the  danger  is  still  there. 

The    iron    work   is  smoothly    galvanized, 

which  wears  better  than  any  other  material. 

The  Gem  weighs  less  than  corresponding 

sizes  of  other  freezers,  costs  less  for  freight, 

and  is  handier  to  use. 

One  of  its  greatest  advantages  is  that  it 
uses  the  smallest  possible  quantity  of  ice, 
making  a  decided  saving  where  ice  is  high 
in  price  ;  if  the  tub  were  as  large  as  a  wash- 
tub,  and  filled  with  ice.  it  would  not  help 
the  freezing  any. 

It  is  thoroughly  wrapped  for  protection  in 
shipping,  and  always  looks  bright  and  clean 
when  in  stock. 

Besides  possessing  in  itself  all  these  ad- 
vantages, sufficient  to  commend  it  to  any 
purchaser,  the  manufacturers  take  on  them- 
selves the  trouble  and  expense  of  advertis- 
ing it  thoroughly  to  consumers  in  all  leading 
papers  and  magazines  throughout  the  coun- 
try, and  we  suppose  there  is  not  one  of  our 
readers  but  who  has  seen  these  advertise- 
ments which  one  and  all  have  the  one  thing 
in  common,  the  fac-simile  'cut  of  the  red 
label  that  is  on  the  tub  and  wrapper  of  each 
Gem  Freezer  as  below. 

In  short,  the  Gem  Freezer  is  the  simplest, 
neatest,  most  convenient  and  satisfactory  for 
family  use,  and  the  cheapest  of  all  ice  cream 
freezers  of  established  reputation.  Its  con- 
stantly increasing  sale  attests  this,  and  calls 
for  your  careful  consideration  if  you  want  the 
best  freezer  made. 

If  you  cannot  get  the  Gem  from  your  re- 
gular jobbers,  don't  be  induced  to  take  some- 
thing else,  but  write  to  the  manufacturers, 
American  Machine  Co.,  Philadelphia,  who 
will  tell  you  where  you  can  get  it  or  quote 
you  prices  and  discounts. 

The  same  house  make  the  American 
Freezer,  the  first  and  only  low  priced  freezer 
of  recognized  merit  and  established  reputa- 
tion on  the  market — the  Crown  Ice  Chipper, 
the  Gem  Freezer  Clamps  and  other  special- 
ties. They  will  gladly  mail  their  full  cata- 
logue on  application. 

If  you  are  selling  the  Gem  Freezer,  but 
have  not  been  supplied  with  attractive  printed 
matter  to  distribute  to  your  trade,  write  to 
the  manufacturers  at  above  address,  and 
they  will  be  pleased  to  send  you  some  with- 
out charge. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 

37    Front    Street   West,      -      -        -       Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 

Lath  Yarn,  Packing,  &c. 


TEACHING  THE  ANALYSIS  OF 
COST  SHEETS. 

To  the  majority  of  graduates  of  our  tech- 
nical schools,  when  they  first  reach  positions 
of  authority  and  responsibility,  one  grave 
defect  in  their  education  becomes  at  once 
apparent.  They  are  rarely  taught  that  all 
their  work,  all  their  endeavor,  must  be  di- 
rected in  such  a  way  that  it  tells  most  favor- 
ably on  the  annual  balance  sheet,  due  allow- 
ance being  made  for  keeping  equipment  and 
plant  up  to  the  maximum  efficiency.  Suc- 
cess or  failure  depends  upon  the  showing 
made,  however  great  and  commendatory  the 
achievements  in  a  professional  sense  may 
have  been.  To  an  engineer,  a  manufacturer 
or  a  business  man,  the  balance  sheet  is  the 
one  document  which  he  must  study  with  ab- 
sorbing care.  To  the  graduates  of  technical 
schools  the  cost  account  is  generally  that  to 
which  they  must  turn.  Nothing  approaches 
in  importance  the  ability  to  subject  it  to  the 
closest  analysis.  To  waste  time  and  energy 
in  whittling  down  minor  items  of  expendi- 
ture while  the  larger  sums  go  unheeded  is 
disastrous,  and  yet  it  is  the  experience  of 
many  manufacturers  that  they  are  approach- 
ed with  elaborate  schemes  to  save  cost  when 
complete  success  would  not  warrant  even  a 
moderate  outlay  of  capital. 
We  do  not  claim  that  it  is  expedient,  if  it  were 
possible,  to  equip  students  with  knowledge 
to  guide  them  in  judging  of  costs  in  differ- 
ent lines  in  engineering  and  metallurgy,  but 
we  do  believe  that  it  would  be  wise  to  teach 
them  more  general  principles  which  must 
underlie  their  analysis.  They  should  have 
some  guidance  in  learning  how  to  search 
quickly  for  the  items  leaving  most  room  for 
improvement,  to  acquire  some  perspective, 
so  that  unimportant  points  do  not  usurp 
their  attention.  Of  course  a  discussion  of 
the  commercial  policy  of  manufacturing  en- 
terprises underlies  the  study  of  such  a  sub- 
ject. The  students  may  learn  that  there 
are    circumstances  when   it    pays  to  waste, 


that  conditions  may  arise  when  simple,  in- 
expensive appliances  are  preferable  to  tools 
representing  the  latest  progress,  that  rough 
work  is  good  enough  in  one  place  and  fatal 
in  another. 

We  are  inclined  to  believe  that  few  of  our 
college  professors  keep  in  sufficiently  close 
touch  with  business  affairs  to  feel  competent 
guides  in  work  of  this  kind,  but  we  do  be- 
lieve that  every  technical  institution  has 
among  its  graduates  men  who,  having  them- 
selves keenly  felt  the  absence  of  hints  in 
their  own  career,  would  be  happy  to  aid 
their  successors  in  the  profession  with  occa- 
sional lectures  on  the  business  side  of  their 
calling. — Iron  Age. 


FERGUSSON,  ALEXANDER  &  CO. 

Alexander,  Fergusson  &  Co.,  leadmerch. 
ants,  of  Glasgow,  Scotland,  have  their  Cana- 
dian factory  conducted  at  Montreal  under 
the  above  style.  They  occupy  premises  in 
College  street,  and  have  a  most  comprehen- 
sive series  of  machinery  and  appliances  for 
the  manufacture  of  lead,  paint  and  colors, 
and  a  separate  factory  for  varnishes  and 
Japans. 

The  materials  for  the  manufacture  of  col- 
ors and  paints  are  imported  at  such  a  stage 
as  to  practically  avoid  the  payment  of  im- 
port duty. 

An  important  department  is  the  prepara- 
tion of  white  lead,  which  is  imported  in  dry 
flake,  as  it  leaves  their  corroding  stacks  at 
Glasgow.  It  is  ground  in  linseed  oil,  previ- 
ously prepared  in  their  refinery,  and  by 
means  of  machines  manufactured  in  the 
Glasgow  factory,  is  ground  into  that  glossy 
stiff  paste  that  is  so  popular  with  the  paint- 
ers. This  paint,  ground  ioo  per  cent,  pure, 
is  the  "  Elephant"  white  lead  that  has  been 
sold  in  Canada  for  upwards  of  20  years. 

Another  department  is  for  the  manufacture 
of  tinted  paints  for  implement  and  general 
decoration  purposes. 

A  third  is  devoted  to  a  large  number  of 
small  and  very  elaborate  machines  engaged 
in  the  preparation  of  fine  carriage  paints  and 


colors  in  Japan.  These  exhibit  a  beautiful 
variety  of  colors,  suggestive  of  the  elegance 
of  English  carriage  life. 

A  prominent  feature  of  this  factory,  and 
one  employing  a  large  number  of  operatives, 
is  the  manipulation  of  canned  paints  ready 
mixed  for  use,  in  endless  variety  of  shade 
and  color. 

The  dyeing  of  colors  is  one  of  the  most 
interesting  departments.  By  various  com- 
binations of  chemicals,  greens,  blues,  ver- 
milions, yellows,  etc.,  are  prepared  in  vats 
adapted  to  each,  mistletoe  window  blind 
green  occupying  the  front  place,  and  next  to 
it  Ameiican  vermilion  of  various  shades. 

Varnishes  and  japans  are  handled  in  a 
separate  factory  at  St.  Gabriel  Locks. 
These  goods  are  distributed  to  the  railway 
companies,  carriage  builders,  furniture  mak- 
ers, decorators,  etc. 

The  operations  of  the  firm  at  home  and  in 
Canada  can  be  better  understood  by  perusal 
of  the  following  : — 
DEPARTMENTS   OF    THE    GLASGOW    HOUSE. 

Lead  Smelting  and  Desilverizing. 

Manufacture  of  Common  and  Refined  Pig 
Lead. 

Glassmakers'  Red  Lead. 

Flake  and  Ground  Litharge. 

Dry  White  Lead  by  the  Old  Dutch  pro- 
cess. 

Sheet  Lead  and  Lead  Pipes. 

Potters'  Red  and  White  Lead. 

Colors  for  House  and  Carriage. 

House,  Ship  and  Carriage  Varnishes. 

Paints  of  every  description. 

SPECIALTIES  OF  THE  MONTREAL  HOUSE. 

Genuine  "  Elephant"  White  Lead. 

Ready  Mixed  Paints  in  every  shade. 

Superfine  Coach  Colors. 

Painters'  Pure  Colors. 

House  and  Furniture  Varnishes. 

Implement  Varnish. 

Carriage  Varnishes. 

Ready  Mixed  Varnish  Paint. 

Art  Enamel  Paint. 

Oil  Wood  Stains,  Dry  Colors. 

Mistletoe  Permanent  Green. 

Indoor,  Outdoor,  Roof  and  Floor  Paints. 
— Empire. 


HAKDWARL. 


CORRUGATED 
STEEL    PASTENEES, 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


J  E.  Hutton,  of  Thornbury  was  in  the  city 
last  week. 

Mr.  Charles  Tisdale,  Novar,  spent  a  few 
days  in  the  city  this  week. 

A.  C.  Leslie  &  Co.  have  moved  to  their 
Toronto  office  18  Front  St.  W. 

Mr.  Kitchen's  hardware  store,  Schorrberg, 
Ont.,  was  burnt  on  Tuesday  last. 

Thos.  Whittaker,  hardware  dealer,  George- 
town, Ont.,  has  sold  out  to  H.  Matthews. 

G.  &  J.  Kitchen,  hardware  dealers,  Shom- 
berg,  Ont.,  are  burnt  out.     Partially  insured. 

C.  O.  Clarke,  bell  manufacturer,  Cote  St. 
Paul,  Que.,  is  burnt  out.     Partially  insured. 

Wm.  Duffy,  file  and  spring  maker,  Cote 
St.  Paul,  Que.,  is  burnt  out.  Partially  in- 
sured. 

Whaley  &  Co.  are  closing  their  Brockville 
business  and  will  open  a  store  at  Fort 
William. 

Mr.  W.  J.  Zceger,  Newton,  has  purchased 
the  general  store  business  carried  on  by  his 
brother,  P.  Zceger,  at  that  place,  and  has 
now  taken  possession. 

It  is  said  that  a  co-operative  stove  works 
and  foundry  company  will  be  organized,  in 
Kingston,  shortly.  A  capitalist  has  offered 
the  necessary  building  at  reasonable  terms. 

The  scarcity  of  good  brands  of  tin  plates 
and  the  higher  prices  asked  has  led  some 
firms  to  fill  their  contracts  with  inferior  quali- 
ties and  several  law  suits  and  arbitrations  are 
underway. 

A  New  Yorker  is  at  presentin  the  city  who 
proposes  to  establish  smelting  works  here. 
He  says  he  has  been  in  Canada  off  and  on 
for  about  a  year  making  arrangements.  He 
has  organized  a  company  with  wealthy  New 
Yorkers  and  one  Canadian  as  shareholders. 

Edward  Dickson,  has  bought  out  the 
hardware  business  at  Oak  Lake,  Man.,  car- 
ried on  as  the  estate  of  J.  Campbell.     Mr. 


Dickson  also  recently  purchased  the  hard- 
ware business  carried  on  by  the  late  John 
Horsman  of  Oak  Lake,  and  the  two  hard- 
ware stores  of  the  town  will  now  be  amalga- 
mated. 

Mr.  J.  Craig,  late  of  Fairgrieve  &  Craig, 
is  on  a  trip  to  the  United  States,  introducing 
to  the  American  hardware  trade,  Mr.  Fair- 
grieve's  new  patent,  the  asbestos  floor  and 
partition  thimble.  Mr.  Craig  should  meet 
with  a  ready  market  there,  as  the  thimble  is 
a  most  useful  article,  a  cut  of  which  can 
be  seen  on  the  inside  cover  of  Hardware. 

Sudbury  is  getting  along.  It  now  ranks 
with  newspaper  towns.  The  first-born  of  its 
press,  The  Sudbury  Journal,  though  only 
seven  weeks  old,  has  made  a  hopeful  begin- 
ning. The  appearance  of  its  advertising 
columns  already  shows  that  the  Algoma  cli- 
mate agrees  well  with  it.  It  will  be  devoted 
to  the  mining  interests  of  the  district.  Mr. 
Jas.  A.  Orr  is  the  manager. 

A  despatch  from  Montreal,  says,  with  refe- 
rence to  the  matter  of  a  paragraph  that  ap- 
peared in  our  last  issue,  that  a  company  has 
been  formed  in  that  city  which  will  at  once 
commence  building  large  rolling  mills  for 
the  manufacture  of  brass  and  copper  wire, 
rods,  and  other  goods.  Mr.  C.  F.  Sise,  of 
the  Bell  Telephone  Co.,  is  at  the  head  of  the 
company,  which  includes  some  of  the  largest 
consumers  of  brass  and  copper  in  Canada. 
Some  American  capitalists  arealso  interested 
in  the  company,  which  will  supply  all  points 
in  Canada.  The  company  will  also  manu- 
facture brass  and  copper  sheets,  none  of 
which  are  now  produced  in  Canada  Lake 
Superior  ingots  will  be  used  exclusively  in 
the  class  of  goods  the  company  proposes  to 
turn  out.  The  works  are  expected  to  be  com- 
pleted this  summer. 


TOO  HANDSOME  TO  LOOK  AT. 

He  was  an  applicant  for  credit  at  one  of 
the  mammoth  dry  goods  houses,  and  thus 
the  credit  clerk  talked  :  "  He  was  too  hand- 
some to  look  at.  He  wore  a  box  overcoat, 
with  big,  bone  buttonsy  silk  hat,  and  carried 
a  cane.  He  was  so  trim  and  nice  that  I  de- 
termined to  find  out  all  I  could,  but  he  was 


very  shy  and  I  had  to  get  at  him  in  various 
ways  and  finally  managed  to  bring  him  face 
to  face  with  the  question  :  How  much  of  the 
capital  you  represent  is  absolutely  your  own  ?" 

This  may  seem  a  trifling  incident,  but  it  is 
one  of  tremendous  import  in  the  business 
world.  Men  who  wear  "  box  overcoats  with 
big  bonebuttons,"  a  big  diamond  in  their  shirt 
front,  and  carry  a  cane  during  business  hours, 
are  looked  upon  as  lacking  in  common  sense 
and  business  sagacity.  It  betrays  more  time, 
money  and  thought  bestowed  on  personal 
adornment  and  selfish  gratification  than  is 
consistent  with  the  maintenance  of  a  high 
credit.  Who  ever  saw  Russell  Sage,  many 
times  a  millionaire,  walking  down  Broadway 
with  a  cane,  and  yet  he  is  an  elderly  man  ? 
Kid  gloves  in  business  circles  kills  a  man's 
credit.  It  indicates  the  fop  and  not  the  finan- 
cier. A  man  of  advanced  years  and  high 
standing  might  venture  such  habits,  but,  as 
a  rule,  the  sagacious,  wily,  successful  man  of 
trade  and  commerce  does  not  carry  a  cane 
until  compelled  to  do  so  by  reason  of  advanc- 
ing years. 

The  subject  of  our  remarks  was  denied  a 
credit,  as  an  analysis  of  his  affairs  convinced 
the  examining  party  that  the  applicant  was 
bankrupt  and  did  not  know  it.  Doing  a 
trade  of  $170,000  per  annum,  he  owed  $42,- 
000,  reported  expenses  of  $20,000,  and  claim- 
ed a  capital  of  $18,000.  His  book  accounts 
were  larger  in  amount  than  his  capital.  Liqui- 
dation in  his  case  meant  a  compromise,  and 
no  matter  "how  handsome  he  looked,"  he 
could  not  deceive  the  wily  and  acute  dispen- 
ser of  credit. 

We  cannot  emphasize  too  strongly  the  ne- 
cessity for  young  men  and  clerks  to  avoid 
dudish  habits  during  business  hours  ;  to  so 
dress  and  conform  their  conduct  to  the  un- 
written laws  of  business  as  not  to  awaken 
comment  or  criticism  upon  their  appearance. 
As  sure  as  they  go  to  extremes,  wear  check 
trousers,  glaring  scarfs,  diamond  jewelry,  a 
conspicuous  gold  chain,  a  club  of  a  cane,  pa- 
tent leather  boots  and  kid  gloves,  they  stab 
their  credit  and  will  be  compelled  to  make  a 
clean  and  clear  statement  of  their  resources 
and  liabilities  before  confidence  in  their 
standing  is  established.  And  confidence  is 
the  basis  of  credit. — American  Grocer. 


HARDWARE. 


"  The  famous  hotel,  the  Rossin  House,  Toronto,  has  been  painted  and  decorated  throughout  in 
the  highest  class  manner  by  Messrs.  Elliott  &  Son,  the  well-known  artistic  decorators.  The  Paints. 
Colors  and  Varnishes  used  on  this  contract  bore  the  stamp  of  the 


** 
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The  Messrs.  Elliott  prefer  the  manufactures  of  FERG-TJSSON,  ALEXANDER  & 
CO-   to  all  others  on  account  of  their  uniformity,  strength  and  fineness  in  grinding." 
To  save  time,  freight,  packages  and  money  please  order  from 

FERGUSSON,  ALEXANDER  &  CO., 

Large  Stock.    Prompt  Despatch.  MONTREAL. 


THE  APPRENTICESHIP  QUESTION. 

At  the  third  annual  convention  of  the  New 
York  State  Association  of  Master  Plumbers, 
convened  at  Rochester,  N.Y.,  the  following 
was  submitted  by  a  committee  of  the  Jour- 
neymen's Union,  it  having  been  drawn  up 
by  them  in  conference  with  the  Apprentice- 
ship Committee  : 

That  the  term  of  apprenticeship  be  five 
years. 

That  the  first  three  months  be  considered 
a  probationary  period. 

That  each  apprentice  be  required  to  serve 
at  least  three  years  as  a  helper. 

That  the  remaining  \wo  years  shall  be  at 
practical  service  at  discretion  of  employer. 

That  at  no  time  shall  any  employer  use 
any  apprentice  having  served  less  than  three 
years  exclusively  on  new  work  or  at  jobbing. 

Any  master  plumber  doing  his  own  work 
shall  not  employ  more  than  one  junior  ap- 
prentice. 

All  apprentices  shall  serve  their  entire 
time  of  five  years  with  the  employer  with 
whom  they  begin,  except  by  mutual  consent, 
or  for  cause  which  shall  be  referred  to  the 
investigating  committee. 

There  shall  be  a  standing  committee  of 
three  members  from  each  association,  to  in- 
vestigate any  violation  of  this  agreement  re- 
ported to  them.  The  decision  of  this  com- 
mittee shall  be  binding  on  all  concerned. 

Except  in  cases  of  an  appeal  from  either 
association,  which  shall  be  by  unanimous 
consent  of  the  association  appealing,  or  in 
case  no  decision  can    be   had   by  the  joint 


committee,  it  shall  be  referred  to  an  arbitra- 
tion committee  of  five  or  more  members, 
whose  decision  shall  be  final  and  conclusive. 

No  employe  shall  be  dismissed  fof  re- 
porting any  violation  of  this  agreement,  nor 
shall  any  master  plumber  be  in  any  way  in- 
timidated or  harassed  by  the  journeymen 
for  like  offences. 

It  shall  be  the  duty  of  any  member  cf 
either  association  being  cognizant  of  any  vio- 
lation of  these  rules  to  report  the  same  to 
the  president  of  either  association,  who  shall 
notify  the  investigating  committee  of  both 
associations  to  examine  the  same. 

If  any  member  is  found  guilty  of  a  viola- 
tion of  this  agreement,  if  it  be  a  journeyman, 
he  shall  not  be  employed  by  any  member  of 
the  Master  Plumbers'  Association,  and  if  it 
be  a  master  plumber,  no  journeyman  shall 
work  for  such  master  plumber,  unless  the 
objection  be  satisfactorily  removed  by  both 
parties  to  this  agreement 

In  case  of  any  master  plumber  requiring 
extra  help,  he  shall  employ  helpers  for  such 
occasion  only. 

Any  person  being  employed  to  learn  the 
plumbing  trade  shall  be  retained  until  he 
has  served  his  entire  time,  unless  as  herein 
above  provided. 

Each  apprentice  shall  be  furnished  a  card 
by  the  Master  Plumbing  Association,  stating 
date  of  beginning  service,  which  shall  entitle 
him  to  a  working  card,  according  to  that 
time  of  service,  from  the  Journeymen  Plumb- 
ers' and  Gasfitters'  Association. 

The  journeymen's  union  is  willing  to  re- 
cognize as  apprentices  all  persons  who  may 
be  working  at  the  trade  at  the  time  the  fore- 
going propositions  are  adopted,  provided 
they  have  been  regularly  following  it  for 
three  months  or  more. 

No  master  plumber  shall  engage  any  new 
apprentices  for  the  next  five  years  after  these 
regulations  go  into  effect. 

The  report  was  referred  to  the  incoming 
Apprenticeship  Committee,  with  instructions 
to  confer  with   the   journeymen's  committee 


and  formulate  suitable  apprenticeship  rules 
for  submission  to  all  local  associations,  prior 
to  the  next  convention. 


EXTRAVAGANT  LIVING. 

More  failures  of  the  present  day  are  brought 
about  by  extiavagant  living  than  many  peo- 
ple have  anv  idea  of  and  in  such  cases  the 
principles  of  these  concerns  do  no  deserve 
that  sympathy  which  they  seek  from  their 
creditors  and  the  public.  This  high  living 
has  special  reference  to  the  managing  part- 
ner of  the  wholesale  firm  which  failed  a 
short  time  since  in  this  city.  His  silent 
partner  who  put  most  of  the  capital  into  the 
concern,  agreed  to  the  managing  man  draw- 
ing a  certain  sum,  which  was  considered 
ample  for  his  station.  This,  however,  was 
insufficient,  and  he  asked  for  about  50  per 
cent,  more,  which  was  also  allowed  by 
mutual  agreement,  and  as  he  had  not  the 
conscience  to  make  any  further  demands 
for  an  increase  in  his  already  liberal 
allowance  he  drew  just  double  the  sum 
he  was  expected  to  use  for  his  personal 
expenses,  against  the  express  agreement  of 
the  partnership.  This  it  is  needless  to  sav 
in  the  present  age  of  competition  and  small 
profits,  the  business  could  not  stand,  and 
the  result  was  that  this  managing  partner 
recklessly  appropriated  to  his  own  personal 
benefit  the  money  of  his  creditors  and  sleep- 
ing partner,  and  ultimately  ruined  the  busi- 
ness. Such  a  man  is  only  fit  for  a  subordi- 
nate position,  and  should  never  be  allowed 
to  assume  the  reins  of  partnership,  lest  his 
extravagant  propensities  lead  him  eventually 
into  far  woise  difficulties.  Such  men  are 
safer  where  they  can  draw  a  stated  income 
and  should  never  be  placed  in  a  position 
where  they  have  the  disposition  of  the 
funds  of  a  concern.  If  more  were  writ- 
ten upon  the  subject  of  the  too  extra- 
vagant and  high  toned  living  of  many  of 
our  business  men,  it  might  have  a  salutary 
effect,  and  save  a  number  of  firms  from  the 
inevitable  ruin  which  is  sure  to  result  through 
one  or  more  of  their  partners  living  beyond 
their  means. — Trade  Bulletin. 


HARDWARE. 


CO-OPERATIVE    STORES. 

Trades  Unions  and  Farmers's  Alliances 
are  responsible  for  the  opening  of  co-opera- 
tive stores  in  various  parts  of  the  country. 
That  they  will  prove  successful  is  contrary  to 
all  experience,  and  their  failure  is  only  the 
matter  of  a  little  time. 

There  must  be  some  sufficient  reason  for 
the  failures  that  have  attended  this  class  of 
enterprises  in  the  past,  and  its  investigation 
will  not  prove  uninteresting. 

Speaking  broadly,  the  explanation  of  the 
failures  of  the  past  in  this  line  lies  in  the  fact 
that  practical  philanthropy  and  successful 
business  do  not  succeed  together.  A  man  may 
be  a  philanthopist  and  successful  in  busi- 
ness, but  these  characteristics  must  be  ex- 
ercised toward  different  classes  of  persons. 
He  cannot  be  a  philanthropist  as  to  his 
patrons  and  succeed  in  his  business. 

How  do  these  truths  work  themselves  out 
practicably  in  co-operative  stores  ? 

A  store  cannot  be  maintained  without 
buying  and  selling.  There  must,  therefore, 
be  some  one  to  purchase  for  the  store,  and 
some  one  to  sell  for  the  store. 

Assuming  for  the  purposes  of  this  argu- 
ment, that  the  person  in  charge  of  the  co- 
operative store  is  simply  the  agent  of  the 
organization,  and  turns  out  the  goods  to 
members  without  profit.  Still  he  must  pos- 
sess skill  as  a  buyer,  or  else  he  cannot  com- 
pete with  other  buyers.  His  goods  will  cost 
him  too  much,  and  his  principals  too  much. 

But  if  he  be  a  really  first-class  buyer,  he 
will  command  a  large  salary,  which,  when 
paid  along  with  rent,  insurance,  etc.,  will 
make  the  goods  furnished  the  association 
through  him  quite  as  expensive  as  if  bought 
elsewhere. 

Another  thing  :  Co-operative  stores  can- 
not supply  members  with  all  that  they  re- 
quire. They  do  not  therefore  secure  full 
patronage.  And  even  when  patrons  are 
conveniently  near,  they  soon  discover  the 
articles  the  co-operative  store  sells  more 
cheaply  than  other  dealers,  and  purchase 
that  only,  going  elsewhere  for  anything  that 
can  be  had  on  more  satisfactory  terms  out- 
side the  association  store. 

It  is  a  simple  illustration  of  human  nature. 
Business  is  selfish.  Members  of  an  asso- 
ciation open  such  stores  to  save  money, 
and  the  persons  who  manage  the  store  do 
so  for  their  individual  gain. 

The  theory  of  the  co-operative  store  is 
false.  It  pretends  to  be  based  upon  philan- 
thropy, and  is,  in  fact,  based  upon  selfish  de- 
sire for  gain,  just  like  any  other  business, 
and  sooner  or  later  the  false  position  pre- 
cipitates a  wreck.  It  always  has  been  so, 
and  it  always  will  be  so.  The  race  of  philan- 
thropists is  not  numerous  enough,  nor  rich 
enough,  to  realize  the  alleged  anticipations  of 
these  co-operative  associations. — Ex. 

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

Restore  goods  to  their  proper  places  as  soon 
Iter  using  as  possible. 
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Keith  &  Fitzsimons 

MANUFACTURERS 

GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 


Ill  KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 

J.  &  c. 


P.O.  BOX  768. 


HODGSON, 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE:     H.  D 


43TOur  name  is  stamped  on  every  pipe.*?£li 


BEST  PIPE  IN  THE  MARKET. 

SIMMONS, 

74  York  St.,  Toronto. 


IRONMONGERS'    BOOKKEEPING. 

The  glimpses  occasionally  obcained,  in 
connection  with  bankruptcy  proceedings,  of 
the  bookkeeping  of  irronmongers  show  that 
there  is  still  much  to  be  desired  in  that  re- 
spect. It  is  true,  no  doubt,  that  such  cases 
represent  the  worst  examples  of  their  kind, 
or  they  would  not  have  reached  the  common 
bourne  of  insolvency  ;  yet  it  is  equally  true 
that  much  of  the  bookkeeping  of  retail  tra- 
ders is  so  badly  done  as  to  justify  the  obser- 
vation that  the  books  convey  no  adequate 
idea  of  the  condition  or  course  of  the  busi- 
ness to  which  they  are  supposed  to  refer.  Ob- 
viously this  ought  not  to  be  the  case.  In  an 
ordinary  business  there  is  no  need  for  a  com- 
plicated system  of  bookkeeping,  but  it  is  im- 
perative that  every  trader  should  have  such 
books  as  shall  give  him,  as  well  as  his  credi- 
tors, if  their  interposition  is  necessary,  clear 
and  full  information  as  to  the  exact  position 
of  his  business.  For  the  want  of  proper  books 
many  ironmongers  mislead  themselves  very 
seriously  as  to  the  profits  they  are  making, 
their  expenses,  the  relative  positions  of  their 
different  departments,  and  in  many  other 
respects.  The  same  lack  of  system  often 
leads  them  to  confound  gross  with  net  profits, 
and  therefore  leads  them  into  more  or  less 
serious  difficulties.  Even  in  business  of 
some  magnitude  there  is  often  an  absence  of 
periodical  returns,  which  alone  show  whether 
progress  is  or  is  not  being  made.     Trading 


accounts  also  are  not  compiled  with  regu- 
larity and  care — indeed,  there  is  in  many 
cases  a  want  of  system  which  is  always  very 
detrimental  to  the  success  of  a  business,  even 
if  it  evades  the  usual  result  of  such  loose- 
ness. It  seems  to  us  that  it  is  possible  for 
every  ironmonger  to  avoid  the  state  of 
things  to  which  we  have  alluded.  There  is 
no  particular  mystery  in  bookkeeping;. 
Books  are  not  kept  merely  for  the  sake  of 
keeping  them,  but  simply  to  show,  in  a  suc- 
cinct and  concise  manner,  the  principal  hap- 
penings in  connection  with  the  business.  If 
the  books  do  that  properly,  then  they  serve 
the  purpose  for  which  they  are  designed.  If 
otherwise,  then  they  are  faulty,  and  a  remedy 
should  be  found  without  delay. — The  Iron- 
monger. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 


PETROLIA,    -    ONTARIO. 
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HARDWARE. 


CONSERVATIVE  BUYING. 

This  is  a  subject  which  is  prominently  in 
the  front  just  now  as  regards  all  lines  of 
heavy  material,  the  iron  trade  in  particular. 
Owing  to  it  business  is  materially  restricted 
in  volume,  for  the  season  of  the  year  for 
buyers— that  is  generally  speaking — will  only 
operate  for  immediate  wants  no  matter  how 
tempting  the  inducements  that  are  offered  to 
them  may  be.  Consequently  in  writing  of 
the  iron  and  other  markets  for  heavy 
goods  one  fact  is  prominent,  and  that  is, 
although  there  is  a  regular  quiet  trade 
doing  it  is  of  exceptionally  small  di- 
mensions. Several  reasons  are  adduced  for 
this.  In  the  first  place,  as  regards  iron  the 
impression  prevails — whether  erroneous  or 
not  we  cannot  say  —  that  it  will  be 
considerably  cheaper  than  it  is.  This 
is  assumed  from  the  fact,  as  we  men-, 
tioned  last  week,  that  the  Scotch  iron 
is  likely  to  be  in  more  lively  competi- 
tion with  American  this  year,  as  the  Scotch 
iron  masters  appear  anxious  to  retain  their 
hold  on  the  Canadian  trade  ;  at  any  rate  a 
round  lot  of  Scotch  pig  has  been  placed  in 
Hamilton  at  a  very  low  figure  for  delivery 
ahead,  as  compared  with  present  prices.  The 
same  argument  is  used  in  the  case  of  tin- 
plates,  while  another  strong  reason  is  the 
expectation  of  cheap  freights  this  year.  All 
these  factors  are  having  their  effect,  and 
although  the  saying  "the  plans  of  mice  and 
men,"  etc.,  etc.,  is  always  apt,  there  can  be 
no  doubt  at  present  that  buyers  are  in  a  very 
conservative  frame  of  mind. 


FORT  WILLIAM  AS  AN  IRON 
CENTRE. 

In  referring  to  a  recent  article  in  Hard- 
ware upon  the  sale  of  United  States  lead 
here,  the  Fort  William  Journal  says: — There 
is  no  reason  why  Canada  should  not  at  once 
enter  on  the  manufacture  of  pig  iron  suffi- 
cient at  least  for  home  consumption.  As  has 
been  shown  in  previous  issues  of  this  paper, 
iron  can  be  produced  here  in  Fort  William 
at  a  cost  of  $11.50  per  ton.  And  this  low 
cost  of  production  is  by  no  means  the  only 
advantage  we  enjoy.  Beginning  with  1892 
the  Dominion  Government  will  pay  a  bonus 
of  $2  a  ton  on  all  pig  iron  produced  in 
Canada.  In  addition  there  is  a  duty  of  $4 
per  ton,  making  in  all  an  advantage  of  $6  a 
ton,  or  more  than  half  the  cost  of  production, 
which  the  Canadian  product  will  enjoy  over 
the  foreign  article. 

Fort  William  enjoys  exceptionable  advant- 
ages for  iron  works  of  every  description. 
Situated  on  the  Canadian  Pacific  railway, 
about  midway  between  its  eastern  and  its 
western  terminus,  it  possesses  at  the  same 
time  harbor  facilities  that  are  unexcelled  on 
all  the  inland  wnters  of  America.  Only  a  few 
miles  distant  are  iron  deposits  almost  limit- 
less in  extent  and  of  surpassing  richness. 
Coal    or  coke,   and    limestone  can    be    laid 


down  here  as  cheaply  as  at  Chicago.  We 
have  hundreds  of  acres  of  unoccupied  land 
which  can  be  purchased  for  a  tithe  of  what 
locations  possessing  not  half  the  advantages 
would  cost  elsewhere.  Finally  we  would  be 
prepared  to  assist  liberally  any  individual  or 
company  that  would  establish  here  blast 
furnaces  and  rolling  mills.  Prospective  in- 
vestors who  are  turning  their  attention  to 
iron  would  do  well  to  visit  Fort  William  and 
see  for  themselves  the  advantages  we  offer. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps—Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    110    Smell— Perfect   combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR   PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers, 

Toronto  and  Winnipeg. 


MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 


SAFETY  ELEVATORS,  Han1^ 


1 10  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

Steam, 
Iraulic  and 

ELECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  th.s  paper.  TORONTO  OFFICE:  74  YORK  ST. 

Coppered  Steel  Spring  Wire. 

QUALITY   GUARANTEED 


Made  specially  for  Spring  Makers. 

Manufactured  by 

THE  B.  GREENING  WIRE  GO.,  LTD., 


Send  for  Price   List 


Hamilton,  Canada. 
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THE 


NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and    Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


"BARGAIN-COUNTER'' 
IRONMONGERS. 


FOR 


There  are  many  things  which  can  be  done 
In  the  United  States,  no  doubt,  which  cannot 
be  readily  done  in  this  country,  owing  to 
the  greater  amount  of  available  space  in  an 
American  hardware  store  than  in  the  average 
British  or  Irish  ironmonger's  shop.  We  do 
not  profess  to  be  certain,  but  it  may  be  that 
one  of  these  things  is  what  is  popular  and 
general  in  the  United  States  under  the  style 
of  the  "bargain-counter."  This  is  a  feature 
of  most  of  the  American  hardware  stores, 
and  it  is  generally  held  to  be  an  exceedingly 
useful  means  of  attracting  custom,  particu- 
larly amongst  the  ladies,  who  are  all  over  the 
world  nothing  if  not  bargain-hunters.  In 
this  country  the  idea  does  not  appear  to  have 
been  worked  save  in  a  few  isolated  instances, 
yet  we  see  no  reason  why  ironmongers  gen- 
erally should  not  adopt  it,  and  thus  create  a 
most  effective  adjunct  to  the  conduct  of  their 
routine  everyday  way  of  doing  business. 
Such  a  counter  should  do  much  to  prevent 
the  accumulation  of  soiled  and  unsaleable 
stock,  and,  if  it  were  found  to  suit  the 
locality,  there  is  no  reason  whatever  why  it 
should  not  be  kept  going  at  frequent  inter- 
vals, even  if  not  all  the  year  round.  Such  a 
bargain-counter  would  really  be  equivalent 
to  the  drapers'  "annual  sale,"  when  goods 
are  supposed  to  be  offered  to  the  pub- 
lic at  "  alarming  sacrifices,"  and  when 
the  drapery  establishments  usually  have 
more  customers  than  they  know  how  to  deal 
with  to  the  best  advantage.  There  is  abund- 
ant evidence,  indeed,  of  the  fact  that  the 
idea  is  worth  a  great  deal  to  the  drapers, 
hence  it  is  onl>  reasonable  to  infer  that  it 
ought  to  be  worth  something  to  the  iron- 
monger. Such  a  department,  whether  in  the 
shape  of  a  special  display  on  a  particular 
counter  or  in  a  separate  room,  could  be 
readily  started  in  the  majority  of  ironmong- 
ery establishments.  There  are  always  to  be 
had  plenty  of  marketable  goods — such  as 
knives,  scissors,  cruets,  serviette-rings,  and 
so  on — which  can  be  profitably  sold  at  re- 
latively low  prices,  besides  which  there  is  the 


constant  weeding-out  of  electro  goods,  which 
will  tarnish  even  in  the  best-regulated  shops 
andin  spite  of  every  care.  Properly  equipped, 
the  next  thing  would  be  to  make  known  the 
bargain-counter,  which  could  be  done  easily 
and  economically  through  the  medium  of  the 
local  paper  and  a  free  supply  of  handbills, 
aided,  if  thought  advisable,  by  a  judicious 
distribution  of  circulars  through  the  half- 
penny-post. Such  a  department  would  al- 
most certainly  attract  lady  customers,  and 
those  who  came  solely  for  the  bargains  might, 
in  many  instances,  purchase  other  articles 
before  taking  their  leave.  At  all  events,  the 
idea  is  worthy  of  being  thought  over  and 
tried.  We  shall  be  glad  to  hear,  in  due 
course,  what  the  result  is  in  any  case  where 
the  notion  is  adopted  and  properly  pushed. 
— The  Ironmonger. 


FUTURE  OF  THE  TIN-PLATE  TRADE 

We  have  the  greatest  sympathy  for  the 
half  dozen  manufacturing  companies  who 
have  announced  with  more  or  less  ostenta- 
tion their  intention  of  devoting  their  energies 
to  the  manufacture  of  American  tin-plate, 
declares  the  American  Artisan.  We  hope 
they  will  succeed  for  their  own  sakes  and  for 
the  sakes  of  those  who,  without  practical 
knowledge  of  the  difficulties  to  be  encoun- 
tered, have  been  induced  to  put  money  into 
the  somewhat  hazardous  venture. 

The  manufacture  of  specimen  sheets  of 
tin-plate  is  a  pastime  all  very  well  in  its 
way,  but  it  is  one  which  scarcely  settles  the 
great  question  which  agitates  the  mind  of 
the  consumer;  this  is,  can  we  get  the  material 
at  old-time  prices  ?  So  far  as  we  have  been 
able  to  learn,  there  is  as  yet  no  one  bold 
enough  toanswer  this  question  in  the  affirma- 
tive. 

It  would  appear  also  that  we  are  not  alone 
in  our  lack  of  faith  in  the  future  which  awaits 
this  budding  industry.  Interviews  with  Pitts- 
burgh tin-plate  importers  last  week  by  rep- 
resentatives of  the  daily  press  evoked  the 
following  expressions  of  views  in  this  connec- 
tion :— John  Dunlap,  who  is  described  as 
having  been  in  the  tin-plate  importing  busi- 


ness half  a  century,  said:  " I  have  no  great 
hopes  for  the  tin-plate  industry  in  this  coun- 
try. The  average  advance  in  the  price  of 
tin-plate  over  the  price  a  year  ago  is  about 
15  percent."  fames  B.  Scott,  of  Scott  &  Co., 
importers  of  tin-plate,  gave  his  yiews  as  fol- 
lows :  "  Foreign  tin  is  used  in  the  manufac- 
ture of  plate,  and  I  don't  think  there  is  any 
American  tin  on  the  market,  at  least  not  in 
any  quantity.  The  output  of  American  tin 
on  the  market  is  at  least  so  insignifi- 
cant that  merchants  give  it  scarce- 
ly any  attention.  One  of  the  proprie- 
tors of  the  United  States  Iron  &  Tin-plate 
Company,  of  Demmler,  Pa.,  is  quoted  as 
saying:  "We  are  making  some  tin-plate 
but  not  in  any  large  quantities.  Imported 
tin  is  used  and  I  do  not  know  that  there  is 
any  block-tin  on  the  market.  There  are  tin 
mines  in  Dakota,  but  I  do  not  know  whether 
they  are  producing  at  present.  We  have 
been  told  that  the  San  Jacinto  Tin  Company, 
of  California,  made  its  first  bar  of  pig  tin  last 
month.  The  advance  in  the  price  of  tin 
plate  during  the  last  year  was  about  15  per 
cent.  P.  H.  Laufman  &  Co.,  the  Appollo 
Iron  and  Steel  Company  and  ourselves  are 
the  only  firms  about  Pittsburgh  making  tin- 
plate." 

It  will  be  noted  that  there  is  not  great 
feeling  of  confidence  among  those  nearest 
to  the  project  itself.  The  enthusing  nourish- 
ment of  "highfalutin,"  braggadocio  has 
been  supplied  hitherto  by  the  retained  news- 
paper men.  The  stock  appears  to  be  about 
giving  out  and  we  may  now  get  down  to 
something  near  the  first  principle  of  truth. 

MANDER  BROS. 

English    Varnishes 

Have  a  world-wide  reputation  and  have  been 
found  to  be  particularly  adapted  to 

OUR  CANADIAN  CLIMATE, 

SOLE  AGENTS  IN  CANADA : 

WALTER  H  COTTINCHAM  &  GO,, 

56  St.  Peter  St.  MONTREAL, 
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EUROPEAN  MARKETS. 

Since  last  reports  pig  iron  declined  still 
further  in  Great  Britain,  part  of  the  reduc- 
tion has  been  recovered,  and  the  market,  to- 
day, for  Scotch  warrants  is  about  5d  lower 
than  a  week  ago.  Tin  Plates  are  unchanged. 
Tin  is  again  higher,  latest  advices  making 
the  market  is  2s.  6d.  above  last  week's  quo- 
tations. In  copper  there  has  been  a  2s.  ad- 
vance, and  in  lead  a  2s.  6d.  rise. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.         Last  week. 
Tin— Spot—         ,£90  12s.  6d.  /.90.10s.  od. 
Future —  91  00s.   od.      90.  15s.  od. 

Copper,  B.E.S. —     5800s.    od.       57.  10s.  od. 
Lead,  S.E.  12  15s.   od.       12.  12s.  6d. 

Spelter,  23  00s.   od.      23.  00s.  od. 

Tin  Plates — Cokes        17s.  6d.  17s.  6d. 

Pig  Iron — Scotch)        ,„         .  .„„    ,    . 

Warrants.        }      42b'    *d-  42s.  lod. 

N0.3  Middlesboro',      37s.    9d.  38s.  6d. 


MONTREAL  MARKETS. 

Montreal,  April  9,  1891. 
The  movement  of  all  lines  of  heavy  mate- 
terial  has  been  inconsiderable  since  our  last 
report,  and  buyers  stick  persistently  to  their 
policy  of  conservative  buying  for  immediate 
wants  Consequently  nothing  very  new  has 
been  developed,  business  moving  along  in  a 
quiet  kind  of  a  way,  and  prices,  generally, 
are  unchanged. 

IRON  AND  HARDWARE. 

The  week  has  presented  little  that  is  in- 
teresting and  business  has  not  shown  any 
increase  whatever,  in  fact  buyers  seem  to  be 
actuated  by  the  same  cautious  policy.  Our 
remarks  made  in  reference  to  pig  iron  last 
week  applv  to-day,  and  it  has  an  easy  ten- 
dency. In  fact,  as  we  said  last  week,  there 
is  a  strong  disposition  on  the  part  of  Scotch 
iron  masters  to  meet  the  competition  of 
American  pig  in  the  west,  and  in  this  con- 
nection the  only  business  for  delivery  ahead 
that  we  have  to  note  has  occurred.  This 
was  the  sale  of  a  round  lot  ot  Scotch  iron  in 
Hamilton  for  delivery  in  May  at  a  figure  that 
composes  favorably  with  American  prices.  In 
this  connection  it  may  be  interesting  to  note, 
that  there  is  a  probability  of  the  troubles  in 
the  coke  region  having  some  effect  on  prices 
for  American  iron.  Indeed  advices  to  hand 
state  that  the  makers  01"  a  leading  brand  of 
Wisconsin  iron  have  marked  up  their  figures 
owing  to  the  increased  cost  of  fuel  to  them. 
In  other  lines  there  is  little  to  note,  a  few 
orders  for  stock  in  tin  plates  is  noted  for  de- 
livery ahead  at  the  figutes  mentioned  last 
week,  viz.,  18s.  for  common  charcoal  but  as 
a  general  thing  orders  are  limited  to  meeting 
immediate  requirements.  Bar  and  sheet  iron 
remains  as  before  and  are  ruling  firm,  Crown 
Staffordshire  bars  being  quoted  at  £6  f.  o.  b. 
Liverpool  sheets  £7  5s.  and  hoops  and  bands 
£(>  5s.  6-1. 

NAILS. 

The  market  shows  no  change  and  business 
is  still  backward,  but  there  is  some  move- 
ment in  a  small  way  to  note. 


IRON  CUT   NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  ....  2  40 

8  dy  to    9  dy,       "              "  ....  2  65 

6  dy  to    7  dy,       "              "  ....  2  90 

4  dy  to    5  hot  cut,  Am.  pat  3  !  5 

3  dy,  hot  cut,  per  keg,  Am.  pat    3  9° 

3  dv  fine  hot  cut,          "  ....  5   4° 

2  dy,  fine  hot  cut,  Am.  pat.  ....      5  60 

4  dy  to  5  dy,  cold  cut,  per  keg,     ...     2  90 

3  dy,  cold  cut,  per  keg,  ....      34° 

STEEL   CUT   NAILS. 

10  dy  to  60  dy,  per  keg $2   50 

8  dy  to    9  dy,       "       2  75 

6  dy  to    7  dy,        "       3  °° 

4  dy  to    5  dy,        "       3  25 

3  dy  "       4  00 

5  dy  fine,  "       5   5° 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  4° 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dv,       "  3  47 

8  dy  @  9  dy,       "  3  '  5 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,  "  245 

COMMON    FLOUR    BARREL   NAILS. 

i/s  inch,  per  keg $4  7° 

1       "  "        410 

1%  "  "         4  40 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms— 
"MR  M,"  "  P  B,"  and  "  C  "  brands  in  100 
box  lots  50  and  10  percent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months'  or  5  per  cent,  off  for  cash  in  30  days. 
CHEMICALS. 

There  has  been  some  movement  during 
the  week  but  solely  in  the  way  of  meeting 
actual  wants,  consequently  business  does  not 
assume  large  magnitude.  Values  generally 
are  firm,  and  stocks  here  are  light,  and  so 
far  nothing  much  has  been  done  in  the  way 
of  ordering  ahead.  Alum  remains  a  scarce 
article,  and  is  in  consequence  exceedingly 
firm,  while  sulphur  and  caustic  are  the  same 
way.  Sumac  is  firm  at  the  advance  noted 
last  week,  and  other  lines  remain  as  before. 
PAINTS  AND  OILS. 

The  oil  market  is  quiet  and  unchanged, 
with  but  little  business  to  note.  Cod  liver 
oil  is  more  reduced  in  stock  and  prices  are 
5c.  higher,  at  95c.  to  $1.1 5.  Other  lines  are 
as  before.  There  is  nothing  to  say  in  regard 
to  seal  oil,  but  the  catch  is  said  to  consist 
largely  of  small  green  seals,  and  unless  it  is 
exceptionally  large  the  yield  is  anticipated 
to  be  small.  Some  offers  for  forward  de- 
livery have  been  made,  and  they  are  con- 
siderably higher  than  the  opening  prices  last 
year.  There  is  no  change  in  leads  or  glass. 
NAVAL  STORES. 

There  has  not  been  much  movement  in 
naval  stores  during  the  week,  but  some  little 
enquiry  is  noted.  Prices  are  unchanged, 
and  we  quote  : — Turpentine,  62  @  63c.  ; 
rosins,  S2@S4.25,  as  to  brand;  coal  tar,  $4.00 
to  $4.25  ;  cotton  waste,  5>^c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  5J^  @  7}4c.i 
and   cotton  oakum,  10 @  i2)4c. 

CEMENT   AND  FIRE   BRICK. 

Spot  business  in  cement  continues  quiet, 
and  enquiries  for  summer  shipment  are  not 
equal  to  those  of  last  season,  the  general  dis- 
position being  to  hold  off  until  freights  steady 
themselves.  Quotations  for  spring  delivery 
range  from  $2.30  for  Belgian  to  $2.65  for  best 
London  brands,  and  there  is  no  tendency  to 


shade  on  these  figures.  Prices  for  stock  de- 
livery are  firm  at  $2.45  to  $2.75.  Fire  bricks, 
continue  firm  at  $24  to  $28,  with  quotations, 
to  arrive  at  about  $6  per  1,000  below  these: 
figures. 

PETROLEUM. 
There  is  little  to  note  in  this  market,  and 
business  is  not  great  as  most  dealers  are 
well  stocked  up,  but  uuluckily  with  cheap- 
oil.  We  quote  as  follows: — Canadian  I2^c. 
at  Petrolea,  \4l/zC.  in  car  lots  at  Montreal,, 
and  16c.  for  single  casks ;  American,  23c.  in 
car  lots  and  23^  to  24XC  in  smaller  quan- 
tities ;  American  benzine,  23  to  25c.  ;  and 
Canadian,  14^  to  15c. 


TORONTO  MARKETS. 

Toronto,  April  10,  1891. 

There  is  a  marked  improvement  in  the 
local  hardware  trade  this  week,  and  there  is 
every  indication  that  it  is  of  a  permanent 
character.  There  is  not  any  special  demand 
for  any  particular  line.  Stocks  in  retail 
hands  are  light  and  fairly  good  prices  are 
being  obtained.  Prices  in  England  are  still 
low  in  many  lines,  but  especially  in  iron,, 
that  market  being  very  flat,  but  it  is  not 
having  any  visible  effect  on  this  market  ex- 
cepting where  prices  are  demanded  for  large 
lots.  Payments  are  somewhat  better. 
IRON  AND  STEEL. 

Iron  of  all  kinds  has  been  much  more  ac- 
tive. Siemens  is  being  pushed  here  at  $23. 
to  $24,  and  a  few  sales  have  been  made. 
Tonawanda  Scotch  is  easier  and  can  now  be 
sold  at  $23.  The  bulk  of  the  business  has 
been  done  in  southern  pig  at  $21  to  $22.  In 
British  pig  very  few  sales  have  been  made ; 
some  spot  Carnbrce  has  been  placed  at  $21 
here.  Although  there  has  been  a  still  further 
decline  in  British  markets  it  is  not  yet  pos- 
sible to  import  their  pig  to  compete  with 
American.  Offers  were  cabled  yesterday  on 
Eglinton,  but  it  was  found  that  it  would  cost 
$20  laid  down  here  and  better  grades  of 
American  can  be  laid  down  more  conven- 
iently, and  at  less  money.  The  Lodonderry 
people  are  making  a  strong  bid  for  western 
trade  this  year  ;  it  is  reported  that  they  in- 
tend running  all  the  blast  furnaces  which 
will  make  a  daily  output  of  about  1,000  tons. 
Bar  iron  is  quoted  at  $2.20  to  $2.25  for  do- 
mestic. Some  quotations  have  been  given 
for  Nova  Scotia  but  no  business  is  reported. 
COPPER. 

The  effect  of  the  recent  change  in  the  duty 
whereby  copper  smelted  from  Canadian  ores 
ate  admitted  on  the  payment  of  the  duty  on 
the  cost  of  smelting  only  is  having  its  effect. 
This  metal  is  now  admitted  at  about  5  per 
cent  duty.  Local  prices  are  therefore  much 
lower.  Round  lots  are  selling  at  1410  14'Ac. 
and  smaller  quantities  at  14^  to  i$Hc-  The 
demand  however  is  light. 
TIN. 

The  market  is  dull  this  week  and  prices 
are  easier.  The  slight  improvement  noted 
a  week  ago  has  disappeared  and  prices  are 
back  at  the  old  figures.  Large  lots  are  job- 
bing at  22>£c.  and  smaller  quantities  at  23^ 
to  24c. 

LEAD. 

The  local  market  is  firmer,  but  not  quot- 
ably  higher  in  sympathy  with  stronger  cable 
reports.  Pig  remains  at  3^  to  4c.  and  bar 
at  4%  to  5c. 

ZINC  AND   SPELTER. 

The  market  is  slightly  more  active,  but 
prices  are  steady  and  unchanged.  Local 
stocks  are  light. 
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MARKETS—  Continued. 

ANTIMONY. 

Quiet  and  unchanged,  but  with  an  easy 
feeling.  Stocks  here  are  very  light,  and  on 
this  account  there  is  no  reason  why  sellers 
should  give  concessions,  but  it  any  fresh 
shipments  should  arrive  it  would  no  doubt 
reduce  quotations.  Cookson's  is  held  at 
18  1-2  to  19  I-2C,  and  other  brands  17  1-2  to 
18  I-2C 

GALVANIZED  SHEET  IRON 

Prices  are  unchanged.  There  has  been  a 
fair  local  movement,  but  the  market  is  with- 
out feature. 

TIN  PLATES. 

Most  good  brands  and  sizes  of  tin  plates 
are  becoming  rapidly  scarcer,  but  especially 
20  x  28.  Montreal  is  said  to  be  completely 
bare  of  this  size,  and  merchants  have  been 
applying  west  for  supplies.  Stocks  here  and 
in  Hamilton  and  London  are  very  much  de- 
pleted. Holders  say  they  will  get  $6  per 
box  for  ordinary  brands  before  there  is  any 
reduction  in  prices.  Cables  report  the  mar- 
ket steady  at  17s.  6d.  for  cokes. 
CANADA    PLATES 

Spot  stocks  being  much  lighter  than  usual 

and    there    being    some    demand  for  them, 

holders  are  asking  stiffer  prices,  though  the 

range  is  nominally  the  same — $3.20  to  $3.25. 

GLASS. 

Is  firm  and  in  good  demand.  Supplies 
are  increasing  in  the  hands  of  jobbers  here, 
but  large  lots  which  have  been  sold  for  ship- 
ment direct  to  country  merchants  will  not  be 
here  before  June.  Some  sizes  are  very 
scarce  at  the  moment,  especially  the  14  x  28. 
Quotations  are  unchanged. 

BINDER  TWINE. 

Prices  have  been  reduced  %c.  and  now 
stand  as  follows  :  Blue  ribbon,  14c,  red 
cap,  12c,  crown,  nc,  and  silver  composite, 
ox. 

NAILS. 

Besides  the  leduction  in  freights  which 
went  into  effect  last  week  the  Montreal  nail 
makers  have  decided  to  equalize  the  freights 
from  Montreal  to  points  west  to  put  them  on 
a  par  with  the  Hamilton  factory  in  com- 
peting for  the  Western  trade.  Any  ship- 
ments of  car  lots  in  future  from  Montreal 
will  be  allowed  the  difference  in  freights. 
Hitherto  the  rate  from  Montreal  to  Toronto 
has  been  12c.  and  from  Hamilton  to  Toronto 
9c.  a  difference  of  3c.  in  favor  of  Hamilton. 

PAINTS   AND  OILS. 

The  movements  in  paints,  colors,  varnishes 
and  oils   has  been  steady,  not   many  fresh 


orders  have  been  booked.  In  the  warehouses 
they  have  been  kept  ijusy  in  sending  out 
orders  to  fill  contracts. 

Linseed  oil  remains  steady  at  65c.  for  raw 
and  68c.  for  boiled. 

Turpentine  is  quiet  at  62  to  63c. 
OLD  MATERIAL. 

There  has  been  more  stuff  oftering  this 
week,  but  there  has  not  been  any  increase  in 
the  demand.  Wrought  scrap  is  firmer  at  65 
to  70c.  here,  but,  as  will  be  seen  in  another 
column  $2  to  $3  per  ton  more  is  paid  in  the 
Montreal  district  by  the  local  mills.  Deal- 
ers paying  prices  are  as  follows:  No.  1  heavy 
scrap,  65  to  70c.  per  100  lbs. ;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  65  to  70  c. ;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
nc;  heavy  scrap  copper  11^  to  12c;  old 
copper  bottoms,  9  to  g]4c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9^ c;  scrap  lead  2'A.  to  2^c; 
scrap  zinc,  2  to  2'Ac;  scrap  rubber,  T.%  to 
3c  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

PETROLEUM. 

Local  prices  are  those  of  last  week,  but 
they  are  firmer.     Business  is  fair. 

The  Petrolia  Advertiser  reports: — Petrolia 
crude,  $1.36^  per  bbl.;  Oil  Springs  crude, 
$i-38X  per  bbl.  The  above  figures  are  the 
ruling  prices  for  crude  oil  to-day  in  Petrolia, 
and  are  firm  at  those  figures.  We  shall  be 
surprised  indeed  if  it  does  not  touch  $1.40  by 
our  next  issue.  The  fact  is  crude  is  scarce, 
and  the  drill  is  not  helping  it  at  all  by  any 
developments  that  will  increase  the  supply. 
Unless  some  new  wells  are  struck  the  price 
of  crude  oil  must  necessarily  reach  $1.50  per 
barrel,  and,  what  is  more,  will  remain  there. 
The  consumption  is  not  decreasing,  on  the 
contrary  it  is  constantly  increasing  and  will 
continue  to  do  so  from  this  out,  and  when 
the  Inland  Revenue  returns  for  the  year 
ending  30th  June  next,  are  received,  both 
producers  and  refiners  will  be  astonished  at 
the  great  increase  which  will  have  taken 
place  this  year  in  the  consumption  of  Cana- 
dian refined  oil.  Refined  oil  is  firmer  in 
price,  although  naturally  dull  at  this  season 
of  the  year.  We  quote  the  price  now  at  11% 
cents  f.o.b.  here,  but  all  the  refiners  claim  to 
be  losing  money  even  at  that  price. 

HIDES,  ETC. 

Hides— Are  steady  at  5  to  5J&C.  for  green. 
Skins — Are  unchanged,    bringing  $1    to 
$1  45- 


Tau.ow — Is  selling  at  2c  for  rough  and 
tyYz  to  6c  for  refined. 

Wool — Is  as  inactive  as  ever  at  19^  to 
20c 

RAW  PURS. 

Trade  is  dull.  The  quotations  are  the 
same  as  those  of  a  week  ago.  They 
are  : — Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.50;  fox, 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c  to  $1.50;  Musk- 
rat,  fall,  12c  ;  spring  rat,  25c;  winter,  15c  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c;  skunk, 
25  to  $1.71;. 


AMERICAN  MARKETS. 

NEW  YORK,  April  9,  1891. 
Local  dealers  have  enjoyed  a  fair  demand 
for  foundry  grades  of  pig  iron  that  are  most 
popular  with  consumers  at  points  tributary 
to  this  market,  but  trade  has  otherwise  been 
slow,  and  the  market  is  without  change  in 
any  essential  particular.  The  deliveries  of 
strictly  No.  1  iron  seems  still  to  be  quite  in 
line  with  the  output  of  the  same,  and  sellers 
are  obtaining  $17  to  $18  per  ton,  according 
to  brand.  No.  2  foundry  iron  is  in  relatively 
larger  supply,  however,  and  secured  without 
difficulty  at  about  $1.50  per  ton  below  the 
figures  current  for  the  higher  grade.  Mill 
grade  (No.  3)  is  valued  at  about  $14  to  $15, 
but  finds  limited  sale  in  this  quarter.  It  is 
stated  that  fully  30,000  tons  of  "warrant" 
iron  have  been  sold  during  the  past  six  or 
eight  weeks,  the  greater  portion  of  which 
was  taken  by  the  Western  trade,  and  only 
one-third  of  the  entire  amount  for  specula- 
tive purposes.  In  point  of  fact,  it  would  ap- 
pear that  regular  dealers  have  absorbed 
about  20,000  tons,  and  they  are  steadilv  dis- 
posing of  their  purchases  in  the  regular  rou- 
tine trade  with  consumers.  Good  brands  of 
Bessemer  pig  are  selling  at  $15.50  to  $16  at 
furnace,  but  the  movement  of  this  and  other 
steel-making  material  is  still  more  or  less 
unfavorably  affected  by  the  rather  dull  con- 
dition of  the  market  for  steel  productions. 
Twenty  per  cent,  spiegeleisen  is  still  quoted 
at  $28  to  $29;and  80  per  cent,  ferro-mangan- 
ese  at  $61  to  $63,  with  the  movement  mod- 
erate and  demand  slow. 

OLD  IRON. 

For  old  iron  the  demand  continues  slow. 
Orders  are  invariably  small,  as  well  as  few 
in  number,  and  the  average  bids  are  about 
$1  per  ton    below    sellers'    ideas  of    value. 


THOS.  DAVIDSON  &  CO., 

WATEB    COOLEES, 

FLY    TEAPS, 

Full  Line  of  Pressed  and  Japanned  Ware, 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MA  RKETS—  Continued. 


About  $22  to  $22.50  is  quoted  for  the  rails 
and  $21  to  $21  50  for  No.  1  wrought  scrap — 
both  f.o.b.  cars  at  Jersey  City. 

STEEL  KAILS. 

Local  sales  agents  have  secured  very  few 
orders  for  steel  rails,  but  note  that  consider- 
able business  is  now  on  the  tapis,  with  indi- 
cations that  buyers  are  gradually  being  edu- 
cated up  to  the  $30  rate.  Apart  from  about 
4,000  to  5,000  tons  taken  by  the  Western 
New  York  &  Pennsylvania  Railroad  Com- 
pany, no  Eastern  business  was  reported.  The 
Chicago  mills,  it  was  stated,  have  booked 
orders  for  24,000  tons  at  $31  there,  includ- 
ing one  for  10,000  tons.  Steel  billets  and 
slabs  are  selling  at  $26  and  a  shade  under, 
and  wirerods  at  $37  in  Pittsburg,  but  slowly. 
The  market  for    these    productions  appears 

weak. 

COPPER. 

There  have  been  no  new  rumors  in  the 
copper  market,  and,  as  reflected  in  actual 
business,  the  situation  at  present  is  practi- 
cally the  same  as  it  was  last  week.  Con- 
sumers, do  not  appear  to  depart  from  the 
previous  line  of  action,  nor  has  there  been 
any  radical  move  by  sellers.  Lake  Superior 
ingot  is  variously  quoted.  About  i^%@\zHc- 
for  prompt  and  I3^c.  for  prompt  and  i^H 
@i3^c.  for  future  delivery  would  appear  to 
represent  present  market  values.  Arizona 
ingot  sold  in  a  small  way  at  I2^c.  and  cast- 
ing copper  at  n^@ii^c.  The  London 
market  has  changed  very  little.  Latest  cables 
quoted  merchant  bars  at  ,£52  5s.  for  prompt 
and  ,£52  10s.  for  future  delivery. 
PIG  TIN. 

The  pig  tin  speculation  has  quited  down 
considerably,  and  the  surface  indications  are 
that  the  clique  who  figured  conspicuously  as 
buyers  last  week  have  about  as  heavy  a  load 
as  they  can  conveniently  carry  at  the  pre- 
sent time.  However,  there  are  some  signs 
that  the  deal  will  be  carried  over  into  next 
week,  and  it  may  be  that  the  present  signs 
of  weariness  are  deceptive.  The  transac- 
tions recorded  on  the  Metal  Exchange  the 
past  three  days  involve  a  total  of  160  tons, 
including  spot  at  20.30c,  April  delivery  at 
20.30c,  and  May  to  August  delivery  inclu- 
sive at  20.20c  Spot  prices  at  the  close  were 
20.30  to  20.35c  net  cash  for  10-ton  lots  and 
20X  to  2C^c  regular  for  jobbing  quantities. 
PIG  LEAD. 

Prices  for  pig  lead  have  averaged  some- 
what lower  under  the  influence  of  more  lib- 
eral offering,  particularly  from  the  West, 
and  moderate  demand.  About  400  tons 
went  at  4.30c  in  good  sized  lots,  and  4.32^ 
to  4.35c  was  accepted  for  single  carloads. 
SPELTER. 

Spelter  is  also  a  shade  weaker.  As  a  rule 
sellers  quote  prime  Western  at  5.10c  for 
early  shipment,  but  a  few  carloads  have  been 
sold  at  5.05c,  and  it  is  believed  that  the 
latter  price  would  secure  additional  quanti- 
ties. 

TIN  PLATES. 

The  tin  plate  market  is  positively  dull,  and 
with  arrivals  heavy  and  likely  to  continue  so, 
the  next  60  days' prices  are  unsettled:  We 
quote  :  Charcoal,  l/2  cross  assortment,Melyn 
grade,  $6.25  to  . . . .  ;  f  <r  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.85  to  $6.95  ;  lor 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,    14x20,  $7.50  to    ..;  M.    F.,   20x28, 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $11.00;  Dean  grade,  14x20, 
$5.15    to    ....;  Dean  grade,   20x28,   $10.30 

to ;  D.  R   D.  grade,    14x20,  $4.90  to 

;    D.  R.  D,  grade,  20x28,    $9  90  to ; 

I.  C.  Coke— Penlan  grade   (iron),    $5.25   to 


.  . . . ;  J.  B.  grade,  14x20,  $5.35  to  . . . . ;  l.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.25  to 
$5-27%  ;  L  C.  Siemen's  steel,  coke  finish, 
$5.50;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
....  basis;  I  C.  Siemens  steel,  squares, 
$5.85  to  $6.00  basis. 


BY 


ADVERTISING 
MANUFACTURERS    AND 
WHOLESALERS. 


It  is  from  the  class  of  manufacturers  or 
wholesalers  selling  but  a  few  customers  that 
one  frequently  hears  the  remark  that  "Ad- 
vertising will  not  sell  goods;  my  salesman 
must  see  the  customer  to  make  the  sale,  even 
if  I  do  advertise." 

How  many  first  sales  are  made  in  any 
business  without  the  dealer  or  his  repre- 
sentative meeting  the  customer  ?  In  the  re- 
tail trade  it  is  the  almost  invariable  rule  that 
the  seller  meets  the  purchaser.  "  Yes,  but 
that  is  different,"  he  will  reply;  "  the  cus- 
tomer comes  to  the  store,  while  we  have  to 
go  to  the  customer."  What  brings  the  cus- 
tomer to  the  store  ?  Advertising,  most  as- 
suredly, or  prosperous  firms  would  long  ago 
have  ceased  to  employ  it.  And  what  is  the 
difference  between  advertising  to  people 
whom  you  cannot  sell  unless  they  come  to 
you,  and  advertising  to  people  whom  you 
choose  to  subsequently  visit  ?  There  is  none, 
except  your  one  great  advantage  that  the 
retailer  cannot  make  the  sale  unless  the 
prospective  customer  calls  of  his  own  voli- 
tion, while  you  follow  up  your  man  and  ad- 
just yourself  to  his  convenience.  Advertise 
in  neither  case  and  your  traveling  salesman 
is  in  the  same  position  as  the  clerk  behind 
the  retail  counter;  and  in  either  instance  you 
lose  the  decided  advantage  of  the  previous 
knowledge,  on  the  part  of  the  prospective 
purchaser,  of  your  firm,  business,  goods  and 
prices.  For  it  must  not  be  presumed  that 
the  average  manufacturer  is  more  thoroughly 
known  to  the  trade  throughout  the  country 
than  the  average  store  to  the  residents  of 
any  city.  And  even  then  inadaptability  in 
the  salesman,  goods  or  prices  can  defeat 
either  sale. 

Carry  it  further.  Are  not  polite  treatment, 
honest  goods  and  fairpricesasmuch  of  ahold 
upon  a  retail  customer's  regular  trade  as  the 
same  qualities  in  your  travelling  salesmen 
and  goods  ?  And  if  those  qualities  can  be 
made  to  hold  business  in  the  wholesale 
trade,  why  not  in  the  retail  trade?  Is  a 
green  salesman  any  more  efficient  in  one 
trade  than  the  other?  Is  an  experienced 
salesman  less  efficient  ?  Does  the  dealer 
buy  stock  of  the  first  salesman  who  comes 
along  any  oftener  than  the  retail  purchaser 
takes  the  goods  at  the  first  store  visited  ?  Is 
it  not  a  fact  that  the  last  store  visited  is  the 
one  where  the  sale  is  made,  and  that  the 
dealer  is  often  "  not  ready  to  buy,"  but  really 
waiting  to  see  several  of  "  the  boys' "  sam- 
ples before  he  does  buy  ?  Why  does  the  re- 
tail customer  inquire  for  particular  goods  at 
a  particular  store  ?    There  are  other  stores, 


just  as  well  known,  that  keep  the  same  kind 
of  goods.  Why  does  the  dealer  wait  to  see 
a  particular  line  of  samples  from  a  particular 
house?  He  has  already  been  shown  the 
same  kind  of  samples  from  just  as  good  a 
house.  Possibly  it  is  advertising  that  incites 
the  inquiry  of  the  retail  purchaser  ;  it  is  just 
as  liable  to  be  advertising  that  causes  the 
dealer's  action.  You  admit  that  it  is  adver- 
tising that  makes  the  retailer's  business  ; 
what  logic  have  you  upon  which  to  deny  that 
it  will  make  the  wholesaler's  business  ? 

And  actually  does  the  manufacturer  who 
is  desirous  of  selling  only  jobbers  employ 
advertising  at  a  disadvantage  in  comparison 
with  the  manufacturer  catering  to  the  retail- 
ers ?  Take  the  shoe  business.  There  is  no 
manufacturer  who  makes  so  complete  a  line 
of  goods  that  he  can  stock  any  retail  store 
in  the  country,  and  many  manufacturers 
could  not  even  supply  a  single  want  of  every 
retailer.  If  his  price  is  right,  the  material, 
quality,  style  of  workmanship  of  any  of  his 
lines  may  not  just  fit  the  retailer's  want ;  or 
everything  may  be  right  except  the  price, 
which,  satisfactory  in  one  section  of  the  coun- 
try, iss  too  high  for  another.  He  may  be 
able  to  sell  all  around  a  particular  retailer, 
and  yet  not  meet  his  requirements.  Yet 
that  retailer,  and  many  others,  is  a  regular 
reader  of  his  advertisement.  Neither  can 
this  manufacturer  lor  the  retail  trade  reap 
direct  benefit  from  the  copies  of  the  publi- 
cation that  go  to  other  manufacturers,  or  to 
the  jobbing  and  certain  other  branches  of  the 
shoe  trade.  Like  all  advertising  manufac- 
turers, the  man  who  wishes  to  sell  only 
jobbers,  or  a  certain  class  of  trade,  must  use 
a  publication  a  considerable  part  of  the  cir- 
culation cf  which  has  not  full  value  for  him. 
But  in  view  of  the  fact  that  his  average  sale 
is  equivalent  to  several  sales  to  a  retailer,  the 
fact  that  but  a  small  per  cent  of  the  paper's 
readers  are  his  possible  customers  still  leaves 
him  on  a  par,  as  regards  business  results, 
with  the  manufacturer  who  sells  to  retailers, 
and  whose  business  connections  are  more 
numerous.  He  has  as  good  an  opportunity 
of  securing  the  trade  of  certain  per  cent  of 
the  jobbers  as  the  other  manufacturer  has  of 
securing  the  trade  or  the  same  per  cent  of 
retailers.     And  that  is  all  he  wants. 

It  is  only  by  such  arguments  that  a  class 
of  possible  advertisers  can  be  made  to  un- 
derstand that  they  are  not  paying  an  undue 
price  for  advertising.  It  is  sometimes  neces- 
sary to  establish  an  individual  kindergarden 
for  each  (hoped  for)  advertiser,  and  to  so 
grade  the  children  in  classes  that  the 
lessons  may  not  be  too  difficult.  Some 
men  will  accept  electricity,  theology  and 
a  lot  of  other  things  upon  the  say-so 
of  anybody,  but  will  stand  around  and 
watch  the  advertising  success  of  others, 
and  emit  nothing  but  a  great  big  "  Why  ?"  as 
an  answer  to  every  argument.  If  they  had 
not  accepted  the  use  of  electricity  and  the 
theories  of  theology  upon  the  knowledge  and 
experience  of  others  they  would  now  be  going 
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to  bed  when  it  becomes  dark  under  the  table 
and  wallowing  in  uncertainty  as  to  their  fu- 
ture disposition.  But  when  it  comes  to  ad- 
vertising— "  Oh,  I  had  a  card  in  the  paper 
once.  Run  it  three  months  and  it  cost  me 
forty  dollars.     Didn't  do  no  good." 

Probably  if  he  had  advertised  mosquito 
hides  or  steel  steamships  given  away  to 
children  he  might  have  received  some  replies 
and  have  sold  some  of  his  regular  goods. 
But  he  had  a  card,  and  it  cost  forty  dollars. 

Bah  ! 

All  of  which  is  upon  the  supposition  that 
the  manufacturer  wants  customers.  If  he 
does  not,  by  all  means  he  should  not  adver- 
tise.— A.  C.  Ladd,  in  Printers  Ink. 

PAINTING  OF  THE  FORTH  BRIDGE. 

As  some  curiosity  has  been  expressed  as 
to  the  quantity  of  paints  and  oils  used  in  the 
construction  of  the  Forth  bridge,  the  officials 
of  the  company  requested  Messrs.  Craig  & 
Rose,  of  London  and  Glasgow,  who  held  the 
contract  throughout,  to  make  up  a  statement 
of  the  amounts  actually  supplied,  and  these 
were  found  as  follows: — Machinery  and 
illuminating  oils,  980,072  gallons;  paint  oils, 
35.527  gallons;  paint,  250  tons.  It  is  com- 
puted that  the  quantity  of  oil  used  would 
have  been  sufficient  to  float  one  of  Her 
Majesty's  first-class  cruisers  and  sufficient 
paint  to  cover  1,100  acres,  or  nearly  two 
square  miles  of  surface. — Exchange. 

MINING  LEGISLATION. 

Mr.  Hardy  introduced  to  the  Assembly  on 
Wednesday  the  amendments  to  the  acts  con- 
cerning the  mining  lands.  In  doing  so  he 
said  he  would  not  go  into  particu'ars  of  the 
bills,  but  would  indicate  the  general  direc- 
tion of  the  Government  policy.  Their  prin- 
ciples were  : 

1.  That  the  Government  shall  not  readily 
part  with  the  ownership  of  their  public  lands 
without  receiving  some  adequate  considera- 
tion for  the  general  uses  of  the  Province,  and 
that  when  sold  it  shall  be  for  the  bona  fide 
purpose  of  mining  rather  than  forspeculative 
purposes. 

2.  To  secure  as  early  and  rapid  a  develop- 
ment of  the  lands  as  may  be  possible. 

3.  To  secure  a  revenue  to  the  Province — 
1st,  by  the  sale  or  rental  of  the  lands;  2nd, 
from  the  actual  workings  of  the  mines  by 
way  of  royalty.  It  is  sought  to  secure  these 
ends:  (a)  by  fixing  a  higher  price  for  the 
land  when  sold,  and  (b)  by  requiring  devel- 
opment within  a  limited  time. 

4.  To  introduce  the  option  of  leasehold  at 
an  annual  rent  instead  of  a  grant  in  fee 
simple,  thus  retaining  the  fee  in  the  Crown. 

5  In  making  grants  of  lands  for  agricul- 
tural purposes  to  retain  the  ownership  of  the 
minerals  in  the  Crown. 

6.  The  establishment  of  a  bureau  of  mines 
and  the  appointment  of  a  director  of  mines. 

With  regard  to  the  last  point  the  Govern- 
ment had  considered  carefully  the  represen- 
tations of  the   Mining  Convention.     It  was 


not  probable  that  the  Government  would  at 
present  be  increased  by  an  additional  mem- 
ber. There  might  be  arguments  in  favor  of 
it,  but  the  convention  had  considered  less  the 
general  question  than  the  single  one  of  de- 
veloping the  mining  interests.  The  question 
was  too  serious  a  one  to  rush  into.  But  if 
the  bureau  is  established  the  officer  in  charge 
would  have  a  position  similar  to  that  of  Mr. 
Blue,  of  the  Bureau  of  Statistics.  There 
would  also  be  a  mining  inspector  thoroughly 
conversant  with  mining  matters,  and  who 
would  eventually  become  a  permanent  officer. 
The  director  and  inspector  would  have 
salaries  equal  to  that  of  a  deputy  head. 

The  three  bills  dealing  with  these  subjects 
were  read  a  first  time. 


A  FIND  OF   FLINT   INSTRUMENTS. 

Year  by  year  fresh  traces  of  the  earth's 
early  inhabitants  are  being  revealed.  One 
of  the  most  important  of  recent  discoveries 
is  that  of  M.  Armand  Vire,  who,  in  a  valley 
through  which  runs  the  Lunian  river,  has 
come  across  the  remains  of  at  least  ten  pre- 
historic settlements.  The  immense  quantity 
of  flint  implements  and  refuse  at  one  place> 
near  the  village  of  Lorrez-le-Bocage,  some 
sixty  miles  south  of  Paris,  seems  to 
justify  the  conclusion  that  here  must 
have  been  located  a  prehistoric  manufactur- 
ing village  where  the  flint  was  worked  into 
the  various  shapes  used  by  the  primitive 
people  of  the  early  stone  age.  Some  of  the 
implements  are  of  types  hitherto  unknown  to 
science,  including  very  small  hatchets, 
which  are  supposed  to  have  been  funeral  or 
votive  offerings,  and  flint  hooks  from  one  to 
three  inches  long,  the  smaller  probably  hav- 
ing been  designed  as  fish  hooks. — Boston 
Journal  of  Commerce. 


It  is  reported  that  at  last  an  effort  to  man- 
ufacture tin  plate  in  quantity,  is  to  be  made. 
It  is  said  that  the  St.  Louis  Stamping  Com- 
pany has  inaugurated  the  actual  work  of 
erecting  the  first  tin  works  in  this  country, 
near  the  present  rolling  mills  of  the  Stamp- 
ing Company,  at  North  Main  and  Angelrodt 
streets.  The  Stamping  company  is  turning 
out  tin  plates  now  in  a  small  way,  but  is 
expected  that  when  the  new  works  are 
completed  it  will  put  on  the  market 
between  400  and  500  boxes  a  day,  and  the 
capacity  will  be  increased  as  the  demand 
requires.  The  iron  now  used  by  this  com- 
pany in  the  manufacture  of  tin  plate  comes 
from  Chattanooga,  Tenn.,  but  it  is  proposed 
to  esta^ish  a  mammoth  steel  mill  and  iron 
foundry  just  north  of  the  new  town  of  Madi- 
son, 111.,  founded  by  the  Merchants  Bridge 


Company.  The  mill  will  turn  out  all  the 
iron  sheets  used  in  the  manufacture  of  tin 
plate.  Employment  will  be  given  to  two 
thousand  men. — Chicago  Journal  of  Com- 
merce. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 


ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molson's  Bank. 


Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq   de  St.  Hyacinthe. 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.B'k  of  Yarmouth 
Com'l  B'k  of  Windsor 


NEW   BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 

Commercial  Bank  of  Manitoba. 

BRITISH    COLUMBIA. 

Bank  of  British  Columbia 


No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done 

Soap  and  water   are  cheap,  but   soil  on    goods 
is  expensive. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

Every  line   of  goods  embodies    a  history  and  a 
science  worth  years  of  study  to  understand. 

A  'eather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 


TORONTO  ROLLING  MILL  AND  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


SPOONSFORKS  ETC -STAMPED 


ARE  GENUINE„R0GERS"G00DS. 
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HARDWARE. 


THE  CHEAP  APARTMENT  STORE. 

One  of  the  most  curious  features  of  mer- 
cantile life  to-day  is  the  existence  of  the 
cheap  apartment  store.  It  is  not  strictly  an 
American  institution,  though  it  flourishes 
better  on  this  side  of  the  water  than  abroad. 
Scientifically  speaking,  it  might  properly  be 
treated  as  a  development  of  the  old-fash- 
ioned "general  store,"  only  with  new  en- 
vironments and  with  added  features.  In  its 
first  inception  it  is  entirely  a  "cheap"  affair, 
basing  its  claims  to  patronage  upon  the 
"bargains"  it  offers.  As  the  majority  of 
consumers  are  always  impressed  by  the  idea 
of  buying  goods  less  than  cost,  and  from  the 
nature  of  things  cannot  be  expected  to  have 
any  idea  of  actual  values,  such  appeals  al- 
ways attract  numbers  whose  notions  of  cost 
are  solely  relative. 

The  fact  that  the  apartment  store  offers 
any  class  of  goods  much  less  than  they  can 
be  bought  from  the  regular  dealer  may  mean 
either  that  they  are  doing  it  for  an  adver- 
tisement or  that  they  are  content  with 
smaller  margins  of  profit.  The  usual  wonder 
expressed  is  that  they  can  sell  goods  so 
cheap,  and  yet  make  money — a  kind  of  re- 
ductio  ad  absurdum  to  which  the  natural 
and  logical  reply  is  that  they  evidently 
handle  many  goods  that  must  yield  them 
satisfactory  returns.  As  to  the  objection  of 
their  competitors  in  the  separate  lines  of 
trade,  that  they  do  not  conduct  their  opera- 
tions in  a  legitimate  way,  that,  of  course,  is 
something  in  which  the  general  public  have 
little  interest,  seeing  that  they  care  more  for 
cheap  purchases  than  for  any  maintenance 
of  profits.  If  these  stores  prove  successful, 
they  sooner  or  later  extend  their  line  to  in- 
clude— with  a  few  exceptions — almost  every- 
thing usually  sold  by  retail  dealers.  These 
few  exceptions  are  notable,  and  are  princi- 
pally such  articles  of  standard  merit  as 
are  demanded  because  of  their  reputation 
and  quality,  and  in  whose  purchase  price 
cuts  but  little  figure  ;  or  else  it  is  some  com- 
plicated line  requiring  a  special  knowledge 
and  experience  in  its  handling.  As  the 
greater  mass  of  hardware  is  embraced  in 
these  two  exceptions,  it  will  be  readily  seen 
why  these  apartment  stores  have  so  little  to 
offer  in  this  line.  A  few  cheap  hatchets, 
padlocks  and  tacks  usually  make  up  their 
assortment.  Among  the  crowd  of  bargain 
hunters  at  these  stores  the  carpenters,  ma- 
chinists and  builders  are  usually  noticeable 
by  their  absence.  As  to  the  future  of  these 
stores,  whether  they  are  a  permanent  insti- 
tution or  merely  a  passing  phase  of  mercan- 
tile life,  must  remain  entirely  a  matter  of 
opinion.  For  the  present,  however,  they 
stand  as  remarkable  instances  of  energy, 
skill  in  advertising,  wide  grasp  of  de*ail, 
shrewd  knowledge  of  certain  phases  of 
human  nature,  and  bold  disregard  of  con- 
ventionalities and  traditions  on  the  part  of 
their  managers. — The  Age  of  Steel. 


HE  GOT  A   RECEIPT. 

"  Some  time  ago  I  was  trading  in  a  village 
store,"  says  a  correspondent,  "  when  one  of 
the  clerks  came  to  the  junior  partner,  who 
chanced  to  be  waiting  on  me,  and  said  : 
'  Won't  you  please  step  to  the  desk  a  mo- 
ment ?  Pat  Flynn  wants  to  settle  his  bill, 
and  insists  on  having  a  receipt.' 

"  The  merchant  was  evidently  annoyed. 
'Why,  what  does  he  want  of  a  receipt?'  he 
said;  '  we  never  give  one.  Simply  cross  his 
account  oft  the  book;  that  is  receipt  enough.' 

"  '  So  I  told  him,'  answered  the  clerk,  '  but 
he  is  not  satisfied.  You  had  better  see  him." 

"  So  the  proprietor  stepped  to  the  desk, 
and  after  greeting  Pat  with  a  '  good  morn- 
ing,' said,  'You  wished  to  settle  your  bill, 
did  you?'  to  which  Pat  replied  in  the  affirma- 
tive. 

" '  Well,'  said  the  merchant,  '  there  is  no 
need  of  my  giving  you  a  receipt.  See  !  I 
will  cross  your  account  off  the  book. ;' and 
suiting  the  action  to  the  word  he  drew  his 
pencil  diagonally  across  the  account.  '  That 
is  as  good  as  a  receipt.' 

"'And  do  ye  mane  that  that  settles  it  ?' 
said  Pat. 

"  '  That  settles  it,'  said  the  merchant. 

" '  And  ye're  sure  ye'll  never  be  afther 
askin'  me  fur  it  again  ?' 

"  'We'll  never  ask  you  for  it  again,'  said 
the  merchant,  decidedly. 

"  '  Faith,  thin,'  said  Pat,  'and  I'll  be  afther 
kapin'  me  money  in  me  pocket,  for  I  haven't 
paid  it  yet.' 

"  The  merchant's  face  flushed  angrily,  so 
he  retorted,  '  Oh,  well,  I  can  rub  that  out.' 

" '  Faith,  now,  and  I  thought  that  same, 
said  Pat. 

"  It  is  needless  to  add  that  Pat  obtained 
his  receipt." — Youths'  Companion. 


A  SALESMAN'S  VIEW  OF  IT. 

"  I'm  dead  tired  of  the  load  we  fellows 
have  to  carry,"  said  a  crack  salesman  in  our 
hearing.  "  We  are  accused  of  getting  up  all 
sorts  of  excuses,  so  that  we  can  convince  the 
house  that  it  is  desirable  or  necessary  to  cut 
prices.  When  our  firm  are  accused  by  their 
competitors  of  having  set  the  pace  a  little  too 
swift  on  the  down  grade,  it  is  a  mighty  con- 
venient thing  to  lay  it  on  the  backs  of  the 
salesmen  who  are  not  there  to  speak  for 
themselves.  Why,  I  know  that  my  own  firm 
often  give  me  credit  for  setting  up  a  job  on 
them,  so  that  I  can  get  special  rates  for  a 
favorite  customer.  Perhaps  I  may  do  some- 
thing of  that  kind  once  in  a  while,  but  it 
can't  hold  a  candle  tc  the  cold-blooded,  de- 
liberate way  in  which  members  of  the  firm 
will  not  only  once  in  a  while,  but  often,  cut 
their  own  prices  when  there  isn't  anything  to 
be  gained  by  it  at  all.  You  can't  blame  a 
salesman  for  trying  to  make  himself  solid 
with  his  best  customers  by  securing  for  them 
the  best  treatment  his  house  will  grant. 
That's  not  only  human  nature,  but  it's  a 
salesman's  best  trait.     He  ties  customers  to 


him  and  to  the  house.  But  the  firm  ;  why, 
they  cut  for  any  sort  of  a  buyer,  whether  his 
trade  is  worth  having  or  not.  Take  a  case 
in  point.  A  while  back  I  got  into  a  jangle 
over  some  mixed-up  shipments  to  a  two- 
penny firm  down  at  Mosquitoville.  After  a 
good  deal  of  correspondence  and  no  satis- 
faction to  either  party,  one  of  the  firm  took 
a  jaunt  down  to  see  the  kicker,  who  was  but 
a  small  buyer  with  only  a  limited  credit,  so 
that  all  the  boys  fought  shy  of  selling  him 
much  of  a  bill,  and  when  they  did  they  took 
mighty  good  care  to  make  him  pay  top 
prices.  Well,  when  our  high  muck-a-muck 
went  down  to  see  him  to  settle  the  fuss,  he 
not  only  granted  everything  that  chap 
wanted,  but  sold  him  another  bill,  bigger 
than  the  house  had  ever  booked  in  that 
direction  before.  I  was  nearly  paralyzed  on 
my  next  trip  down  there  when  my  man 
showed  me  with  a  chuckle  how  well  he  had 
fared.  The  firm  didn't  give  it  away  to  me. 
Oh,  no  !  I  had  been  barely  informed  that 
the  old  trouble  was  adjusted  and  that  the 
merchant  in  question  had  ordered  some 
more  goods  to  show  his  esteem  for  the 
house.  Well,  I  was  flabbergasted  when  I 
learned  the  facts.  And  the  joke  of  it  was 
that  the  member  of  our  firm  who  sold  the 
goods  knew  and  was  thoroughly  conscious 
of  what  he  was  doing,  for  he  cautioned  the 
merchant  not  to  tell  me  how  well  he  had 
been  treated.  But  he  couldn't  keep  it  to 
himself.  He  always  wants  to  buy  direct 
from  the  firm.  He  is  through  with  travelling 
men,  he  says.  I  could  go  on  giving  you  a 
lot  more  of  just  such  freaks,  but  I  guess  I 
have  said  enough." — Iron  Age. 


THE    NEW    TEXTILE   SUBSTITUTE. 

The  utilization  of  pine  tree  leaves  for  the 
manufacture  of  bagging,  matting,  etc.,  has 
become  an  industry  of  recognized  import- 
ance, and  in  North  Carolina  a  company  has 
for  some  time  been  in  operation  for  thus 
producing  matting  and  bagging,  with  a 
capacity  of  2,000  yards,  the  material  being 
in  every  respect  equal  to  jute,  as  well  as 
cheaper.  The  process  appears  to  be  a 
simple  one.  The  leaves  of  the  long-leaf  pine 
are  gathered  in  a  mass,  and,  on  being 
weighed,  are  thrown  into  a  large  vat,  where 
they  are  boiled  in  alkali  at  a  low  tempera- 
ture for  about  twelve  hours  ;  then,  after  be- 
ing thoroughly  soaked  in  the  same  vats, 
they  are  taken  by  a  continuous  automatic 
process  through  the  rubbing,  wringing,  card- 
ing, drying,  recarding,  drawing,  roving, 
winding  and  weighing  machines,  in  the 
latter  of  which  the  substance  becomes  an 
excellent  article  of  bagging,  and,  after  go- 
ing through  a  calendering  apparatus,  is 
ready  for  use  and  the  market.  After  leaving 
the  wringer  the  process  of  manufacture  is 
very  nearly  identical  with  that  of  cotton 
goods.  As  a  material  for  upholstering  pur- 
poses and  for  carpet  lining  it  is  found  well 
adapted.  It  appears  that  for  every  foot  of 
pine  timber  there  is  one  pound  of  green 
leaves  ;  nor  is  the  tree  at  all  injured  by  this 
treatment,  though  capable  of  being  worked 
up  successfully  into  the  other  fabrics  above 
named.  The  principal  use  of  the  leaves  thus 
far  has  been  for  the  manufacture  of  bagging. 
— Boston  Journal  of  Commerce. 
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H.  D.  SIMMONS, 
Manufacturers'  Agent, 

74  York  St.,  Toronto. 

Telephone  2  I  64. 


REPBESKNTING 

PECK.  HEXNY  &  CO., 
J.  &  C.  HODGSON, 
MILLEH  BROS    &  TOMS. 

SHEPARD  HARDWARE  CO.     1d,.#,,U 

AMERICAN  BIT  BRACE  CO.,    f  D 11113 10, 

ETC.,  ETC.  J 


[Montreal. 


? 
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When  writing  to  our  advertiser     please  inclose 
the  above. 


TULLOCH  &  CO,, 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St,,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans"  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 


^| .  B» — Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


^f    CHALLENGE    V$ 


REGISTERED 


Specially-designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "  Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON.  ONT. 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings.  All  sizes  of  Body  Stock  for  Cans. 
Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  pattern.  Sample  order 
solicited. 

Milk,  Creamery  and  Delivery  Cans  made  up.       Refrig- 
erators, Oil  Stoves,  Brass  Bird  Cages. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000, 


Sole    Agents   and    Manufacturers 
of  the 


Forsyth  (Boston 
5rW  Belting  Co'y) 


*    *T*    * 


V 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

O— O— 0 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'  and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.  McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANACER. 


UPHOLSTERERS  HAMMERS 

Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 

The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont, 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected   with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oQ  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  COY 

OF    TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 
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ATTRACTING   CUSTOM. 

The  suggestions  contained  in  the  following 
interesting  remarks,  savs  an  exchange,  upon 
the  subject  of  attracting  custom  will  be  found 
valuable  by  those  engaged  in  the  retail  stove 
and  hardware  business.  The  main  object 
with  every  merchant  is,  of  course,  to  have 
a  satisfactory  number  of  profitable  sales, 
otherwise  whatever  be  the  merits  of  his  man- 
agement the  business  is  a  failure.  There  are 
fewer  and  fewer  cases  in  which  a  merchant 
has  the  monopoly  of  the  trade  from  the  re- 
moteness of  other  stores.  Wherever  a  good 
living  is  to  be  made  some  new  aspirant 
starts  up  to  divide  it  with  the  first  occupant, 
and  in  most  places  competition  is  so  rile  that 
a  pro  rata  division  would  be  insufficient  for  a 
subsistence.  In  almost  every  case,  there- 
fore, the  competitive  struggle  is  for  the  sur- 
vival of  the  fittest,  and  unless  a  tradesman 
understands  and  practises  some  of  the  legiti- 
mate arts  which  attract  customers  he  is  at  a 
great  disadvantage  compared  with  those  who 
possess  and  employ  these  means. 

Every  year  sees  a  greater  fertility  of  re- 
source displayed  by  those  who  are  compet- 
ing for  trade,  and  every  year  an  increased 
number  of  persons  reaching  out  for  custom, 
instead  of  waiting  for  it  to  enter  their  doors. 
Many  persons  ot  conservative  notions  may 
object  to  the  expedients  to  attract  trade  re- 
sorted to  by  younger  and  more  energetic 
men,  but  it  must  be  borne  in  mind  that 
adaptation  to  circumstances  is  the  law  of 
success,  that  usages  that  do  not  violate  right 
principles  acquire  a  sanction  after  they  have 
been  taken  up  by  the  majority,  and  that  our 
truest  wisdom  lies  in  conforming  to  them. 
For  example,  there  was  a  time  when  few 
tradesmen  advertised.  One  by  one  enter- 
prising men  took  advantage  ofthe  local  paper 
or  sent  out  circulars  as  a  means  of  informing 
the  public  of  what  they  had  to  sell,  and  per- 
haps thus  stealing  a  march  on  some  com- 
petitor. Now  almost  every  trader  advertises, 
and  not  to  do  so  is  to  miss  one  of  the  best 
recognised  means  of  drawing  custom. 

While  there  are  means  of  attractine  cus- 
tomers which  are  perfectly  legitimate  and 
commendable,  there  are  others  which  are 
demoralizing,  and  which  we  would  recom- 
mend no  merchant  to  adopt,  and  if  we  can 
show  a  prigciple  on  which  the  dividing  line 
may  be  drawn  between  the  two  classes  it 
may  assist  many  in  pursuing  a  right  policy. 
As  a  principle,  we  would  say  that  whatever 
contributes  to  and  helps  regular,  bona  fide 
business  is  to  be  commended,  even  though 
it  be  a  new  departure,  while  anything  that 
conflicts  with  established  business  principles, 
however  effective  it  may  seem  to  be  in  bring- 
ing results,  is  not  to  be  regarded  favorably.  To 
illustrate  :  A  well- worded  circular,  calling 
attention  to  one's  store  and  goods.sent  round 
to  every  resident,  may  be  a  new  departure 
in  a  place,  but  it  directly  aims  to  bring  cus- 
tomers to  make  regular  purchases  and  is, 
therefore,  an  excellent  idea.     But  the  pro- 


mise of  a  large  chromo  or  a  metal  teapot  to 
every  purchaser  of  anarticle  is  a  depar- 
ture from  legitimate  busidess  that  we  cannot 
approve  of.  A  person  who  purchases  an 
article  is  entitled  to  receive  the  best  value 
that  can  be  furnished  for  the  money,  after 
alowing  a  certain  profit  to  the  seller,  and  this 
does  not  admit  of  distributing  other  articles 
as  gifts.  Besides  this,  it  encourages  pur- 
chasers to  look  for  that  which  they  have  no 
right  to  expect,  and  in  practice  we  believe  it 
is  found  to  be  attended  with  no  permanent 
good  result. 

The  same  principle  will  be  found  to  apply 
to  the  practice  of  cutting  prices.  In  all 
cases  where  production  is  cheapened  or 
transactions  are  conducted  on  such  a  scale 
as  to  popularize  a  commodity  and  it  can  be 
sold  at  a  less  price  than  formerly,  the  benefit 
is  felt  in  the  increased  consumption,  but 
where  profit  is  placed  below  a  living  rate  for 
the  sake  of  inducing  persons  to  patronize 
the  store  the  action  is  hazardous,  and  if  ex- 
tended it  must  lead  to  bankruptcy.  Where 
custcm  dictates  that  certain  articles  shall  be 
sold  at  cost  it  is,  perhaps,  necessary  to  go 
with  the  tide,  but  this  is  no  defence  of  the 
principle,  which  is  manifestly  a  doubtful  one. 
It  is  a  bad  principle  to  sell  poor,  indifferent, 
trashy  goods  because  they  can  be  offered  at 
very  low  prices.  Such  goods  it  is  against 
the  interest  of  the  public  to  buy  at  any  price, 
and  where  a  tradesman  fails  to  satisfy  his 
customers  in  his  attempt  to  sell  cheap  he  is 
destroying  all  hold  upon  their  confidence 
and  their  trade.  To  give  indiscriminate 
credit  is  also  very  injudicious.  It  is  some- 
times done  to  ingratiate  customers,  but  it  is 
acting  in  defiance  of  all  prudence,  and  it 
is  no  wonder — as  in  a  notable  instance  de- 
scribed to  us  recently — that  the  career  of 
merchants  who  pursue  this  policy  is  a  short 
one. 

Provided  the  plan  does  not  conflict  with 
good  business  principles,  there  is  a  field  for 
all  manner  of  devices  for  securing  the  pre- 
ference of  customers,  and  the  ingenuity  and 
enterprise  of  the  merchant  who  takes  the  ad- 
ditional trouble  deserve  reward.  The  time 
is  long  past  when  a  merchant  could  sit  still 
and  leave  the  public  to  wait  upon  him  ;  he 
must  be  stirring,  must  offer  good  value  at 
reasonable  prices,  and  take  pains  to  make 
the  puplic  aware  of  the  fact.  He  must 
make  himself  popular  by  all  the  means 
that  his  good  taste  and  good  sense 
may  suggest—  a  cleanly,  attractive  shop, 
prompt  and  polite  attendance,  careful  study 
of  the  wants  and  interest  of  customers.  If 
there  are  any  legitimate  means  of  advertis- 
ing himself  he  should  not  neglect  them. 
But  it  is  well  to  discriminate  between 
that  which  really  helps  the  business  and 
that  which,  like  the  gift  system,  or  cutting 
prices,  or  loose  credits,  may  afford  a 
momentary  stimulus,  but  loads  a  man  down 
with  burdens  that  he  must  either  carry 
or  disappoint  the  expectations  created.  No 
method  is  good  that  demands  the  surrender 


of  self-respect.  Cheap,  flashy,  and  tawdry 
methods  of  advertising,  as  by  a  profusion  of 
red  paint  and  colored  lamps,  make  a  man 
conspicuous  rather  than  populai  and  really 
offend  those  who  are  most  worth  pleasing. 
That  popularity  is  worth  most  which  is  built 
upon  solid,  sterling  qualities,  on  people  well 
served  with  good  reliable  articles  for  which 
they  come  again,  and  which  they  recommend 
to  others.  Such  a  reputation  cannot  be  built 
up  without  much  pains  and  knowledge,  but 
if  it  cost  the  most  it  is  worth  the  most;  and 
all  ways  of  making  one's  self  popular  and  of 
drawing  customers  may  well  be  shaped  on 
this  plan — of  winning  good  will,  confidence, 
and  respect  while  pursuing  purely  legitmate 
methods  in  the  conduct  of  the  business. 


HE  SAT  UNDER  THE  SIGN. 

He  was  a  real  pretty  young  man,  and  he 
was  gotten  up  in  the  highest  style  of  the  art. 
He  sat  in  the  street  carnext  to  the  stove,  and 
regarded  with  evident  admiration  a  pair  of 
very  positive,  very  loud  checked  and  very 
new  trousers,  which  he  pulled  up  carefully 
at  the  knees  to  prevent  any  tendency  to 
bagging. 

The  car  rattled  and  clattered  along  and 
all  the  passengers  gazed  into  upward  va- 
cancy, like  all  the  street  car  passengers  do. 
Finally  a  fair  maiden  who  sat  opposite  the 
young  man  saw  something  and  giggled,  after 
the  fashion  of  her  kind.  Then  she  looked 
at  the  nice  young  man  and  giggled  again, 
then  she  nudged  her  fair  companion  and  the 
fair  companion  gazed  across  the  car,  looked 
at  the  young  man  and  giggled.  A  small  boy 
followed  their  looks,  stared  at  something 
over  the  young  man's  head  and  then  snorted. 

All  this  annoyed  the  nice  young  man,  who 
had  been  looking  very  wise.  The  laughing 
increased  and  grew  and  spread  and  the  nice 
young  man  grew  desperate.  He  got  up  to 
see  what  was  over  his  head  that  caused  the 
unseemly  cachination.  He  found  it.  It  was 
one  of  those  big  cardboard  signs  designed 
by  Oscar  J.  Gude  that  adorn  horse  cars.  It 
was  painted  in  big  black  letters,  and  it  said  : 

"  The  young  man  sitting  beneath  this  card 
is  one  ot  our  customers.  He  is  very  fussy 
and  hard  to  please,  but  my  !  isn't  he  an  ele- 
gant dresser  ?  He  has  on  a  pair  of  our  $3 
pants." 

The  nice  young  man  left  the  car — left  it 
in  haste,  in  anger — leaving  behind  him  some 
very  naughty  words  that  smelt  of  sulphur. — 
Knight  &  Atmore's  Weekly. 

Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   _  —  _-.._.—       ..,_ 

W««\aA-   TORONTO,  ONT. 
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SALES    MADE   OR    PENDING. 

A.  J.  Chisholm,  general  merchant,  Port 
Hastings,  N.S..  is  selling  out. 

J.  R.  Grant,  general  merchant,  Lucan, 
Ont.,  has  sold  out  to  Gillies  Bros. 

J.  J.  Dunlop,  general  merchant,  Virden, 
Man.,  has  sold  out  to  Pineo  &  Merrick. 

The  stock  in  the  estate  of  Wm.  F.  Thom- 
son, general  merchant,  Millbank,  Ont.,  is 
sold. 

J.  B.  Allen  &  Co.,  hardware  dealers,  To- 
ronto, advertise  that  they  are  giving  up  busi- 
ness. 

Jas.  Dickson,  hardware  and  house  furnish- 
ing dealer,  Toronto,  advertises  to  sell  out  by 
auction. 

The  estate  of  W,  H.  McNabb,  hardware 
dealer,  Milton,  Ont.,  is  advertised  for  sale 
by  tender. 

The  stock  in  the  estate  of  Hocking,  McFad- 
den  &  McQuaid,  tinware  and  hardware  deal- 
ers, Collingwood,  Ont.,  is  advertised  for  sale 
by  tender. 

PARTNERSHIPS     FORMED    AND   DISSOLVED. 
Smith  &  Co.,  general  merchants,   Orono, 
Ont.,  have  dissolve  J,  G.  M.  Long  continuing. 
FIRES. 

Geo.  Maurer,  general  merchant.Teeswater, 
Ont ,  is  burnt  out. 

A.  Robb  &  Sons,  founders,  Amherst,  N.S., 
are  burnt  out.     Insured. 

Grace  A.  Warren,  general  merchant, 
Brooklin,  Ont.,  is  burnt  out. 

F.  Clementson  &  Co.,  dealers  in  crockery- 
ware,  St.  John,  N.B.,  are  partially  burnt  out. 
Insured. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

F.  L.  Malzard,  general  merchant,  Arichat, 
N.S.,  has  assigned. 

D.  R.  Xeving,  tinware,  etc.,  Ottawa,  as- 
signed to  P.  Larmouth. 

J.  J.  Beaudet,  general  merchant,  St.  Philo- 
mene,  Que.,  has  assigned. 

R.  Larocque,  general  merchant,  St.  Ephren 
Dupton,  Que.,  has  assigned. 

Napoleon  Morin,  general  merchant,  Chi- 
coutimi,  Que.,  has  assigned. 

Elisha  Tingley,  genera!  merchant,  Upper 
Sackville,  N.B.,  has  assigned. 

D.  H.  Payne  &  Co.,  general  merchants, 
Hartland,  N.B.,  have  assigned. 

The  creditors  of  F.  X.  Labelle,  general 
merchant,  St.  Janvier,  Que.,  have  met. 

H.  N.  Raby,  general  merchant,  St.  Andre 
Avelin,  Que.,  has  obtained  an  extension. 

Henry  Evison,  hardware  dealer,  Colling- 
wood, Ont.,  has  assigned  to  Robert  Burdette. 

Frederick  Dresch,  tinsmith,  Elmwood, 
Ont.,  has  assigned  to  C.  J.  Mickle,  Chesley. 


McMullen&  Morrison, crockery  and  glass- 
ware dealers,  Toronto,  are  offering  to  com- 
promise. 

T.  A.  Clark,  general  merchant,  Strafford- 
ville,  Ont.,  has  assigned  to  C.  F.  Clarke, 
Tilsonburg. 

McKeen,  Moore  &  Co.,  hardware  dealers 
and  ship  chandlers,  North  Sidney,  N.S.,  are 
offering  to  compromise. 


CURIOUS  FREAKS  OF  STEEL. 

The  finest  grades  of  razors  are  so  delicate 
that  even  the  famous  Damascus  sword 
blades  cannot  equal  them  in  texture.  It 
is  not  generally  known  that  the  grain  of  a 
Swedish  razor  is  so  sensitive  that  its  general 
direction  is  changed  after  a  short  service. 
When  you  buy  a  fine  razor  the  grains  runs 
from  the  upper  end  of  the  outer  point  in  a 


diagonal  direction  toward  the  handle.  Con- 
stant strapping  will  twist  the  steel  until  the 
grain  appears  to  be  straight  up  and  down. 
Subsequent  use  will  drag  the  grain  outward 
from  the  edge,  so  that  after  steady  use  for 
several  months  the  fibre  of  the  steel  occupies 
a  position  exactly  the  reverse  of  that  which 
it  did  on  the  day  of  purchase.  The  process 
also  affects  the  temper  of  the  blade,  and 
when  the  grain  sets  from  the  lower  and  outer 
point  toward  the  back  you  have  a  razor 
which  cannot  be  kept  in  condition,  even  by 
the  most  conscientious  barber.  But  here's 
another  curious  freak  that  will  take  place  in 
the  same  tool  :  Leave  the  razor  alone  for  a 
month  or  two,  and  when  you  take  it  up  you 
will  find  that  the  grain  has  assumed  its  first 
position.  The  operation  can  be  repeated 
until  the  steel  is  worn  through  to  the  back. — 
Ex. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co., 


Members  of  the  White  Lead  Association  of  Canada. 


Montreal,   P.Q. 


The  Manufacturers'  Life  Insurance  Company 

AND   THE 

MANUFACTURERS'  ACCIDENT  INSURANCE  COMPANY. 


HEAD  OFFICE  :  Traders'   Bank  Building,  Yo»ge  St.,  Toronto. 
Capital,  82,000,000  and  $1,000,000  respectively. 


PRESIDENT  :—  Rt.  Hon.  Sir  John  A.  Macdonald,  G.C  B.,  P:C. 

f  Geo.  Gooderham,  President  Bank  of  Toronto. 
1  Wm.  Bell,  Organ  Manufacturer,  Guelph. 
IS.  F.  McKinnon,  Wholesale  Milliner. 


VICE-PRESIDENTS 


These  Companies  having  two  separate  and  distinct  charters,  Stock  Capital  Govern- 
ment Deposits,  etc.,  can  issue  a  combination  of  Life  and  Accident  Insurance  never  before 
presented  to  the  insuring  public,  and  which  can  be  issued  by  no  other  company  in  this  or 
any  other  country  unless  so  constituted.  To  professional  men  and  all  others  who  are  hkelv 
to  incur  serious  pecuniary  inconvenience  when  laid  aside  by  any  casualty,  such  policies  are 
calculated  to  prove  a  great  boon.  They  afford  more  complete  protection  than  life  policies 
alone,  at  a  very  small  additional  cost,  and  may  be  applied  to  all  plans  of  life  insurance. 

JOHN.  F.  ELLIS,  Managing  Director. 


The  Cashier 

Is  the  cheapest  and  best 
Cash  Register  ever  offered 
for  Storekeepers'  use.  Price, 
$45.00.  It  gives  about  the 
same  results  as  the  high- 
priced  machines,  detects  dis- 
honesty and  carelessness, 
and  is  adapted  to  any  busi 
ness.  Send  for  Circular  or 
call  and  extmine  at  24  Front 
St.  West,  Toronto. 

CEO.  F.  BOSTWICK. 
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HARDWARE. 


Imitation  is  the  sincerest  form  of  Flattery  ■ ' 
that  the  gem  free2er  is  recognized  a3  the  best  is  proven 
by  the  way    our  competitors  are  imitating  its  good  quali- 
ties,   and  use    it   as    the    standard    of    comparison    when 
trying  to  sell  their  own  goods. 

We  only  claim  a  Double  Action  for  the  Gem  Freezer 
because  it  is  impossible  to  get  more  than  two  motions 
from   any   svstem   of   geari    g  in    use  at    present   in    any 

FREEZER. 

we  make  no  claims  that  cannot  be  fully  proven. 

do  not  be  imposed  upon  by  those  who  may  try  to  sell  you 
other  freezers  by  telling  you  they  are  "  just  as  good  " 
or  "Just  the  same  as  the  Gem."  Insist  on  having  the 
Gem  and  if    you  cannot  get  it  from   your    regular  jobber, 

WRITE  TO  US  AND    VvE  WILL  TELL  YOU    WHERE    YOU  CAN    GET  IT, 
OR  QUOTE  YOU  PRICES  AND  DISCOUNTS. 


MANUFACTURED  BY 

AMERICAN    MACHINE    CO., 

Lehigh  Avenue  *  American  Street,  Philadelphia. 


john  h.  graham  &  co., 

manf'bs.  agents,  113  Chambers  St.,  New  York. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures. 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 

1764. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS. 


McRAE  &  Co., 
Ottawa  and  Toronto. 


W.  6.  A.  Lambe  &  Go. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


fa*-*  pos*  • 


Smepard  Hardwar£CqJvffaio.N'.'/ 


CU^REfiT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Ijamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  23,    24 

Straits  100  lb  ingots "         ..23     24 

Strip   "     ....  26,    28 

Tin  Plates—  Charcoal  Plata,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

IX  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C..  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

IXXX.,     "  8  50    8  75 

D.C.,  12J  X  17         5  00     .... 

D.X.,  usual  sizes 6  ()0    

D.X.X.        "  8  35    6  80 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plata— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.   Grade,  I.C.,   usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Terne. 
Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .     8  75    9  Or) 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade-  ,     Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  \  6jc,    7c 

14X65.  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  82  30    2  40 

HorseShoe  -2  60    2  65 

Rand  . .     2  75     3  OU 

Horn)  "  '  ..     2  75     3  00 

Swedish         "  "  ■     i0°    Hi 

Nova  Scotia  Bar  iron ......    2  75 

Domestic  Bar.    2  20    2  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00        2 

Machinery 3  *°    3  *° 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet        "       0  loj  0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    l*c 

-inch 17 


Boiler  Plate. 

iinch »2  75 

5-16"     2  60 

|     "     and  thicker 2  50 

Sheet  Iron, 

1  to  20  gauge  3,    3J 

22to24      "      2},3 

26  "      3,    31 

28  "      3i,  3i 

Canada  Plates. 

Blaina h  bright  3  20    3  25 

Boars  Head "  None 

MapleLeal  "  None 

All  Bright None 

Iron  Pipe. 

Wrought  57J  to  60  p.c.  dis. 
Galvanized,  27J  to  30  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       54,6 

28      "  "        5j,6i 

Gordon  Crown— 

16  to  24  gauge,  per  lb   5i,  6 

26  gauge,  "         5},  6i 

28      "  "  5},  61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71 


i 
5-16 


8 


a 

53 

61 

4? 

3J 
5  90 
2  70 


7-16  "  " 

yt       •• 

"  J4&3Sinch" 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

iloz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15    

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00    0  00 

Baltimore  "        

English  B.S.  "        0  14    0  15J 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  J  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Nnte — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
"        35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned,  per  lb ...    0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

Prom  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

"  "        30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic     "      0  05J  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  07 

Part  casks 0  07    0  07J 

Lead. 

Imported  Pig,  per  lb 0  033  0  04 

Domestic  "       . . : 0  03§  0  04 

Bar,  1  pound 0  04?  0  05 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Out  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  18*  0  191 

Other  makes  "     0  17J  0  18J 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb. 5J  .. 

No.  1  Do "  0    5 J 

No.  2  Do "  0     4} 

No.  3  Do "  0    4J 

Prepared  Paints. 
(In  i,  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    o  09 

"  Green    0  09 

Chrome    "        o  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  »       l  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      200 

English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienua      "       0  08j 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      012 

Golden  Ochre  0  03» 

Varnishes  (in  bbls). 

No.  1  Furniture,      per  gal 0  70 

Extra        "  "        1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac   "       2  20 

Hard  Oil  Finish  "        1  50 

Linseed  Oil  (iu  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  101    0  1? 

Glue  (in  bbls) 

Common,  broken    0  10    0  ': 

French  medal   0  12    0  IS 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 


HARDWARE. 
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HARDWARE. 
A  in  in  unit  ion — Cartridges. 
Kim  Fire  Pistol,  dis.40  to  45  p.c.  Auier. 
Rim  Firo  Cartridges,  l)oiu.  50  mid  10. 
Riui  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Arner. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 
Anier.  net  list.      B.B.  Caps,  discount 
45  p.c.    Ainer. 

Wads. 
B  d    's,  per  1,000 $0  25  *1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  5o 

Augers. 

Gilmour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers', 


Awls, 
per  gross  . 


C  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  30 
1  60 


9  00 
9  00 


Awl  Hafts. 

Patent  Peg,  per  gross 7  50 

"    Sewing,  "  7  50 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   8  00  15  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Coppei,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Han  i. 

Brass,   60  to  66g. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Form. 

American, eacn 200    500 

House. 
American,  per  lb 0  35    0  40 

Bellows. 


Hand,  per  doz    3  35    4  75 

7  50  10  00 


Moulders' 
Blacksmiths' 


Gimlet. 

Clark's,          per  doz  0  65  o  90 

Diamond,  Shell  "        1  00  1  50 

Nail   and  Spike,  per  gross  2  25  5  20 
Blind  Kollei-s. 

Annex    1  25  1  75 

Mascot   l  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Maohine,  dis  ,  65  to  70  per  cent. 

Boring:  Machines. 

Complete,  with  Augers,  ea.    5  25    7  00 
Braces. 

Barber's 6  00    i  ~o 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per    doz 112    2  35 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Batts— Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70 

Carpet  Stretchers. 

American,  per  doz.. l  00 

Bullards  "      6  50 

Carpet  Sweepers. 

Bissell,    per  doz. 
World 

Daisy,  " 

Star, 


0  95 


1  50 


discount   35,40  pe    cent.    Crown  Jewel,  per  doz 
_  ...  Grand  Rapids, 

Belting. 


No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
•Jennings'    Imitation,    list    45,    47J    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47J  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Kxcelsior,  10  percent. 


....   22  50 
....  21  75 
....  24  00 
....  18  00 
....  29  00 
....   32  40 
Cartridges— See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.50pc.  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  j  iq 

Queenston       "  !!  1  10 

Napanee  "  '  i  jo 

Chalk. 
Carpenters'   Colored,    per 

eross   o  90  1  10 

White,  lump,  per  lb 0  01J  0  011 

Red  o  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  4  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 

Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,      "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33£  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No2p.doz   ....     170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc.    50  p  c.  to  50  and  5  p.c. 
HorseRasps,dis.45p.c.  Amer  I  u  ,, 

50  p,c.  Can.  I  HeUe™ 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33 i  p.c. 

Fluting  Machines. 

Each   0  60    2  00 

Forks. 

Hay,  Manure,  etc,  dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.,  50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    165    2  40 


Glass. 

Window. 
L'nited  Inches— Box 


Size  Per 

up  to  26       50  ft. 
inches     1.45-1.50 
26  to  40  in  1.55-1.60 
41  to  50 
51  to  60 
61  to  70 
71  to  80 
81  to  85 
86  to  90 
91  to  95 
96  to  100 
101  to  105 


Star. 


Per 

100  ft. 


3.50-3.60 
3.80-3  90 
4.10-4.20 


Price. 
Double 
Diamond^ 
Per       Per 
50  ft.  100  ft. 
2.15 
2.35 

5.45 

6  25 

7.20 

7.80 

8.75 

10.95 

13,75 

16.25 

22.00 


Ordinary 
1st  break  . . 
2nd 
3rd 
4  th 
5th 
6th 
7th 


Pilkington. 


*3  65 
3   90 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break 

2nd      "      

3rd       "       

4th       "       ... 

5th    " ; 

6th       "      

7th       "       


Glue  Pots. 

Tinned,    each    0  30 

Enamelled"      0  55 

Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz  4  25 


6  50 


4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


0  90 

1  20 


4  65 


0  37j 


3  50 

1  80 

2  50 

4  50 
8  00 


Hammers — AiuV. 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27 J  p.c. 

Tack. 

Magnetic,  per  doz   1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Peon. 
English  and  Can.,  per  lb.      0  25 

Handles. 

Axe       per  doz 1  00 

Store  door   "    100 

Chest,  per  doz  pairs  ......    0  40 

Chisel. 

Firmer       per  gross 3  00 

Socket  Firmer  "         3  25    o  uu 

(socket  Framing  per  gross    3  75    5  00 

Fork. 
0.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  per  pair 0  18 

Hangers. 
Door  4'and  5  inch,  per  pair    0  40 

Hatchets. 

Can.,  dis.  37 J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p  c 
Shepard's  Noiseless,  dis.  60  p  c 
t  •  ui  m      "     Buffal°.  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  621  to  65  per 

Heavy,  per  lb 0  4}  0  05 

bcrew  and  Strap,  per  lb  . .     0  03$  0  04J 
c„  _       ,  Per  doz.  sets 

S,crew,Eureka  113    :  80 

trate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 
e      .                                      Per  doz.  pairs 
&Pr;ng    • 1  50    3  50 

bhepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  nei 
cent. 

Planter's  per  doz  4  00 

Hooks  -Cast  Iron 

Bird  Cage,    per  doz  0  50 

Clothes  Line,    "         0  27 

Harness,  "         .....      0  72 

Hat  and  Coat,  per  gross. .     1  00 

Chandelier,  per  doz    0  50 

Wrought  Iron. 
Wrought    Hooks   and    Staples 
dis.  17 J,  20  p.c. 


1  25 
3  75 
0  80 
0  25 
0  80 


5  00 


1  10 
0  63 

0  88 
3  00 

1  13 


Can 


LCOSTDOZLNT,    OIN"T_ 

HEADQUARTERS  FOR 


General  Shelf  and  Builders' Hardware,  Cutlery,  Silverware    etc     Glas<?    all 
k.nds,  single,  double  thick  and  fancy,  Paint,  Putty  ttc.'    OHs.  raw 
and  boiled  Linseed,  Castor  Oil,  Coal  and  Machine  Oil. 

WHOLESALE  ONLY. 


20 


HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  suun             per  lb  ..    0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 
dis,  50  p.c.  mo  ac 

Bronze,  Berlin,  per  doz  . .  2  75  A  2i> 
Bronze,  Gem,  "  ....  <j  00  9  00 
Lava  "         ....     8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross $1  30    4  oo 

Ladles. 

Melting,  per  doz 1<0    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  »  jf    3  85 

King,  wood,  \  7&    i  au 

elass  4  00    4  50 

Allglals,  "  120    13° 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....       50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  uu    J  4U 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs',  hickory  1  25    i  <o 

Lignum  Vita,  3  85    5  00 

Caulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent 
Dixon's,      each  160    2  00 

^frSs  :  ::::::::::  IS  IS 

Hume!'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz *2    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut.  3   in.   and   upwards, 

ner  kee  base,  price  2  55    l  w 

Brads  &Mouldfng  Nails,  70  to  70  and 

5  per  cent. 
Wire  Nails,  70  to  70  and  5  per  cent. 

Nail  Pullers. 

German  &  American...    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  ^ 

D&mond'::.':.'.".'.'.'.'.'-'"---'- 12001500 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     «  "    0  18 

Canada  W.W.  0  20 

American  W.W.    "     ......     ••.•    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump,  ^  ^ 

Z^nc  Ind  TinVdisV  SO," 50  and  10 
Copper,per,doz...........     1  »    ,50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

^'*ffiyS&:::::::  I'iilt 

Picks 

.„„  6  00    9  00 

per  doz  

Picture  Nails. 
Porcelain  Head,  p.  gross    165    3  00 
Brass  Head,  40    1  °° 


Planes. 
Wood,  bench,  Canadian  dis.  50.   per 

cent.,  American  dis.  45  per  cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  33$  to  35 

per  cent. 
Miscellaneous,  dis.  10  to  12$  per  cent. 
Bailey'sVictor,  dis.  10  to  12$  per  cent. 
Plane  Irons. 

English,  per  doz 8  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 

Rumsey    or    Canadian    Cistern     & 

Pitcher  Spout,  60  and  60  and  10  p.c. 

Punches. 

Saddler's,     per  doz......     100    185 

Conductors''     "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,         "      ...  3J        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  40. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 

Rope. 
Sisal,       per  lb  10$  111  smaller  than 
Manilla,      "       14$  15  J  7-16,  $c.  extra. 

Cotton,  "     22       25 

Russia  Deep  Sea,  per  lb..        15       16 

Jute    "    .»       09*     10 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 
Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per  quire 55        90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,   62J  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    S  00 

rjausaije  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  sent. 
Hack,  complete,  each. . ..     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  66    4  00 

Screws. 

Wood,  F.  H.  Iron,  77$  per  cent.  dis. 

"       K.H.      "      72$        " 

"      F.  H.  Brass  75         "  " 

■'      R.  H.      "      70         "  " 

Diamond   Point    wood    screw   nails, 

bright,  dis.  77$  and  20  per  cent. 
Bench,  wood,  per  doz —     3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Soythe  Snaths. 
Canadian,  dis.  37$  to  40  p.  o 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Itna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 

Sliding  Door,  per  set 77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Lieht  "  "  

Heavy  Eastlake  Painted 4  00 

Light  "  "       ........    j>  '* 

Tower  or  Mansard  Galvanized  .     b  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  la 

Heavy  Man.  Painted  Siding, 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  ... ...     3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

"  tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    550 

Acme,  J  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

1  and  $  gross  boxes  per 

gross  net  cash «  uu 

Soldering  Irons. 

Perlb °32 

Wrought  Spikes. 
Discount,  net  list  to  10  per  cent. 
Spoke  Shaves. 

Wood,  English  1|0    5  00 

Iron,  American  13°    «  00 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

Dessert  "     "  21  00  

Table       "     ......         "         30  00    30  00 

Dessert  Forks....         "         24  00 

Medium     "      ....         "         27  00  

Table  "      ••■         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c. 

Try  and  bevel,  dis.  50  to  52i  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5       5$ 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "      0  15 

Turkey  "       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,ghnp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails, dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  dez.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 
Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 

cent. 
Japanned,  dis.   Prioes  on  application 
Pieced,  dis.  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J.  20  per  cent 
Game,  H.  &N.,  or  P.S.&W.,  discount  57  J 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 

Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       

blueribbon 0  141 

"         redcap 0  121 

"         Crown 0  11J 

"         Silver  Composite  0  09$ 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13$ 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz ; 4  00    8  5C 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 
Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b.  Hamilton  and  Toronto, 
10c.  per  100  lbs.  net  added  for  freights 
f.o.b.  London  14c.  added. 
Tinned,  net  list :  brass  and  copper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07$ 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line, galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 
Galv.    steel  barb  fencing 

"Lock Barb,"  4  point 0  04}  0  05 

Ditto  Glidden  2  point  0  04}  0  05 

Galv.  Stet  1,  plain  twist  . .     0  04}  0  05 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04}0  05 

Staples 0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    2  00    2  26 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard, dis.  60,  60 &  lOp.c. 
Coe's  Gen'ne,  dis.32i  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "      each :3  40 

Pocket,  per  doz 125    2  oil 

Skates. 
Skeleton,  dis.  In  p.c. 
■'  Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in    

Halifax  Pattern,  dis.  lOp.c. 
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CINCINNATI  BELLFOUNDRY  60 


ISf'     SUCCESSORS  IN  BLYMYER  BEUS  TO  THE 

BLYMYER  MANUFACTURING  CO 

-.CATALOGUE  WITH  2200  TESTIMONIALS 


IELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


British  Plate  Glass 
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TRAVELLERS 

SHOULD  SEND  2$C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

H^ZRZD'W.A-IEilE]- 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  [very  Purpose. 


McCausland  &  Son, 


76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


COPPERINE. 

William  HAMiLTON,\Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


I  ENGRAVING 

•    FOR   AliL   . 

Illustrative, 

AND        •    j 

Advertising  j 

'PURPOSES 


J.L.JONES, 
WOOD  ENGRAVER, 

8£,I0&I2,KINGSTEAST, 

T0R0NT0.CANAQA- 


SIMPSON,  HALL,  MILLER  &  CO. 

16  &   18  DeBresoles  St., 
MONTREAL. 


TRADF  MARK  TOR 


HOLLOW    WARE. 


manufacturers  of  the 
FINEST    GiTJ-A-LITir 


TRADE  mark  for 
$WSR0GEBS,# 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


B  A  TCIUTO     Obtained  in  Canada,  United  States,  Great  Britain  and 
M     kK   I    til    I    O  all  Foreign  Countries. 

TRADE  MARKS,  DESIGNS  AND  COPYRIGHTS  REGISTERED 


FETHERSTONHADGH  &  CO., 


■j   Solicitors  of  Patents  and  Experts. 
Canadian  Bank  of  Commerce  Building  (2nd  floor),  -  -  TORONTO. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 
Yards : 
MoGMl,  Wellington,  Grey  Nun  and  Youville  sta 

MONTREAL. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


^RAVELLING  MEN 
*      WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
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No  More  Broken  Handles. 
All  Heavy  Nickel  Plated. 
ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers  MONTREAL. 


SHOWING  k  FULL  SET  OF  IRONS. 

THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  COY, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


rs^ 


THE  DETROIT  PATENT 

SURE-GRIP  STEEL  TACKLE  BLOCK. 

This  block  will  hold  load  at  any  point  without  fastening  the  rope.  The  wedge- 
shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable.  The 
heavier  the  load  the  better  the  grip.  They  are  universally  admitted  to  be  the  great- 
est improvement  ever  made  in  tackle  blocks.  In  many  instances  fully  half  the  cost  of 
handling  can  be  saved. 

The  body  of  the  Block  is  made  of  steel  plate.  The  pins  are  cold  rolled  steel. 
The  essential  castings  are  malleable  iron,  making  the  strongest  and  safest  possible 
combination  of  materials,  thus  affording  immunity  from  accidents  in  the  highest 
degree. 

Tested  by  Standard  Weights. 

3  Block,  tested  without  breaking 2800  !bs.         Capacity  claimed 600  lbs. 

3800     "                         "              1000  " 

4500     "                         "              1800  " 

5800     "                         "              2500  " 

9000     "                         "              4000  " 

The  Brake  always  holds  under  the  severest  strain.     Hundreds  of  testimonials. 

List  of  Sizes  and  Prices. 

3  to  be  used  with  y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600 each 

4  "  K  "  "  350  "  1000 " 

5  H  "  "  400  "  1800 " 

U         "  "  450         "        2500 " 


850 


4000. 


Blocks  No.  3  to  6  require  rope  5  times,  and  No.  b)/2  7  times  the  height  to  be  lifted, 
include  upper  and  lower  block— ROPE  EXTRA. 


$3  00 

5  5o 
"    7  00 

.  "  8  so 
"   14  CO 

The  above  prices 


For  sale  by  the  LEADING  HARDWARE  MERCHANTS  in  every  town. 


Write  for  Discounts  to 


RICE,  LEWIS  &  SON;  Limited, 


TORONTO. 


M.  &  L,  SAMUEL  B 


D 


IMPORTERS     AISTD     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN    PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WKT. 


TORONTO.  ONT. 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.  Francois  Xavier  Street 
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TORONTO,  APRIL    18,   1891 


No.    16 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  Is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 


THE  SCARCITY  OF  TIN  PLATES. 

The  most   interesting  point  at  present  of 
an  otherwise  dull  and  featureless  iron  mar- 
ket is  the   great  scarcity  of   tin    plates  in 
Canada.     Stocks  of  them  have  been  small 
all  along,    and  prices  have    been    working 
firmer.     Owing  to  the  peculiar  position  of 
rimary  markets  no  fresh   supplies  could  be 
had,  although  quotations  for  delivery  away 
ahead  were   made  at   reductions  of  over  a 
a  shilling  or  so.     As  it  is  at  present  however 
no  fresh  supplies  can  be  here  until  the  middle 
of  May,  and  there  will  be  no  great  difference 
in  price  as  regards  the  first  arrivals  and  pre- 
sent ruling   quotations  for  stock  lots  here. 
Recently  the  evidences  of  the  scarcity  have 
been  more   pronounced  than   ever,  and  the 
other  day  a  telegraphic  order  from  British 
Columbia  for  a    round  lot    of    iooo  boxes 
prompt  delivery  could  not   be  filled  because 
that  quantity  positively  could  not    be  had 
here.     This  is  no  exaggeration  but  an  actual 
fact,   for  everything  has  been  taken  off  the 
market,  as  the  fact  that  Bradley   plates  the 
most  superior  brand,  are  selling  for  I  C's  at 
$6.oo  plainly  indicates.     First,  all  the  ordi- 
nary cokes  were  taken  freely  on  the  basis  of 
$4.75;  then  the  stocks  of  P.  D.  crown,  the 
next  higher  brand,  were  practically  exhausted 
on  a  $5.25  basis,  and  now,  as  above  stated, 
the  demand  has  worked  down  to  the  dearest 
variety— the  Bradley  plates.     This  condition 
of  affairs  is  solely  due  to  the  action  of  buyers 
themselves  during  last    fall  in  persistently 
holding  back  from  purchasing  in  the  expec- 
tation   of   securing    better    terms.       They 
imagined  that   the    importers   would   bring 
out  their  usual  supplies,  but  with  the  English 


market  as  it  was  during  the  fall  and  early 
winter,  importers  did  not  feel  justified  in 
going  it  blind,  and  accordingly  the  buyers 
were  and  are  left  for  the  time  being,  and  had 
to  pay  through  the  nose  for  what  sup- 
plies they  required,  although  the  market 
is  certain  to  go  off  after  the  first  couple  of 
months  of  the  open  season.  In  fact  the  pre- 
sent state  of  affairs  cannot  be  of  long  dura- 
tion— say  a  couple  of  months — for,  as  we 
have  already  stated  in  our  regular  market 
reports,  offers  for  delivery  in  Julyand  August 
have  been  made  at  a  sensible  reduction. 
The  trouble  is,  however,  that  buyers  gener- 
ally have  allowed  their  stocks  to  run  so  low 
that  they  cannot  hold  off.  Briefly,  this  is 
where  the  shoe  pinches. 


SYMMETRY  AND  CONVENIENCE. 

Symmetry  ought  to  play  an  important  part 
in  all  our  ideas  of  stock  display  and  shelf  ar- 
rangement. It  is  an  aid  to  the  memory  in 
the  locating  of  sizes  and  grades  of  wares 
which  vary  in  these  respects,  because  it  af- 
fords a  general  principle  that  can  be  kept  in 
mind  much  easier  than  details  can.  It  is  also 
an  element  in  all  attractive  effects.  No  mere 
chaos  of  handsome  objects,  let  them  be  ex- 
hibited with  what  originality  they  may,  can 
please  permanently  if  their  arrangement  is 
unsymmetrical.  Lop  sided,  top  heavy,  all 
limb  and  no  body,  spectacles  are  a  grievance 
to  every  man  or  woman  who  has  true  taste. 
There  may  be  apparent  disarray  which  has 
a  thread  of  order  running  through  it  to  keep 
its  parts  neatly  balanced,  but  such  an  effect 
can  be  reached  only  by  people  who  have 
rather  more  than  the  rudiments  of  art  in 
them.  Such  effects  are  useful,  because  they 
are  out  of  the  routine  style,  but  it  is  hardly 
worth  the  while  of  the  average  shopkeeper 
to  strive  after  them.  The  order  in  such 
seeming  deshabille  is  like  the  method  in  the 
madness  of  the   noble  Dane.     It  is  hard  to 


imitate,  and  when  it  is  imitated  the  effect  is 
so  much  like  true  disorder  that  it  is  a  doubt- 
ful accomplishment  to  be  able  to  imitate  it. 
While  symmetry  is  an  element  of  beauty 
it  is  also  a  principle  of  convenience.  A 
single  glance  will  take  in  more  of  a  sym- 
metrical spectacle  than  a  continued  scrutiny 
will  of  an  unsymmetrical  one.  Any  one  who 
looks  at  the  surfaces  of  the  ordinary  playing 
cards,  dominoes,  or  dice-cubes  can  illustrate 
this  for  himself.  A  ten  spot  card  has  the 
marks  upon  it  so  arranged  that  a  swift 
glance  reveals  the  fact  that  there  are  ten 
spots.  And  it  would  be  an  easy  matter  to 
have  those  spots  so  disposed  over  the  card 
that  one  would  have  to  scan  it  for  some  time 
to  see  how  many  spots  there  were.  But  the 
symmetrical  device  in  the  arrangement  of 
this  and  the  other  spot  cards,  of  dominoes 
and  dice-cubes,  indicates  the  number  like  a 
flash. 

There  are  endless  opportunities  for  the 
shopkeeper  to  study  out  problems  in  sym- 
metry. The  arrangement  of  packages  con- 
taining screws,  nails,  brads,  butts,  calls  for 
symmetrical  solution.  The  ranging  of  a 
scale  of  sizes  runs  best  upward,  according  to 
the  point  of  view  of  the  spectator.  This 
order  will  be  balanced  by  an  effect  of  per- 
spective, which  is  to  make  objects  seem  to 
grow  smaller  as  they  recede.  The  better  plan, 
therefore,  is  to  have  the  large  objects  or 
packages  in  any  line  recede  from  the  front 
of  the  shop. 

In  all  dispositions  of  groups  that  are  sup- 
posed to  make  a  separate  collection  there 
must  be  an  attempt  to  match  right  and  left, 
and  put  the  top  in  keeping  with  the  base.  The 
plan  of  dressing  the  shop  by  making  up 
groups  of  lines  is  a  good  one,  for  it  expands 
into  a  stock-keeping  system  in  the  minds 
of  people  who  have  any  constructiveness  in 
them.  The  shopkeeper  may  begin  to  plan  his 
display  of  pocket-knives.  When  he  gets 
that  done  he  will  find  that  he  has  just  got  to 
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a  point  where  the  plan  may  be  improved  by 
taking  in  other  knives;  when  he  has  added 
carvers  and  table  knives  to  his  cutlery  cabi- 
net, he  concludes  that  razors  must  have  a 
place  in  the  arrangement,  and  so  on  with 
shears,  scissors  and  edge-tools.  This  gradual 
development  of  a  plan  of  display  is  sure  to 
be  the  outcome  of  attention  to  groups,  and 
attention  to  groups  ought  to  be  based  on 
symmetry. 

Convenience  is  one  of  the  fruits  of  sym- 
metrical arrangement.  The  trader  can  more 
easily  carry  about  a  mental  map  of  his  stock 
if  he  has  it  in  balanced  order,  and  thus  can 
get  the  article  he  wants  more  readily.  The 
trim  look  of  his  store  is  an  effect  that  of  itself 
ought  to  induce  the  trader  to  have  all  things 
symmetrically  disposed. 


H.  R.  IVES  &  CO.  TO  REBUILD. 

In  a  recent  newspaper  interview  Mr.  H. 
R.  Ives,  of  H.  R.  Ives  &  Co.,  Longueuil,  Que., 
was  asked  if  he  intended  rebuilding  the  por- 
tion of  the  works  destroyed  by  fire  last  fall. 

"That  certainly  is  my  intention,"  said  Mr. 
Ives,  "but  I  purpose  to  hereafter  carry  on 
the  business  in  the  form  of  a  separate  com- 
pany, as  I  find  I  cannot  do  justice  in  person- 
ally superintending  two  such  large  concerns. 
I  may  say  that  when  the  fire  took  place  we 
had  placed  a  new  engine  in  position,  a  new 
boiler  was  at  the  gate  ready  to  be  put  in,  and 
the  place  was  fully  stocked  with  iron,  coal 
and  sand  for  six  months'  consumption.  Had 
the  fire  department  been  at  all  adequate 
there  would  have  been  no  extensive  damage 
done.  The  most  valuable  building,  which 
was  a  new  one,  filled  with  the  latest  ma- 
chinery for  manufacturing  purposes  and  also 
with  a  large  amount  of  stock  in  process  of 
manufacture,  was  separate  from  the  other 
buildings  and  was  of  fireproof  exterior,  and 
would  not  have  been  burned  if  there  had 
been  any  efficient  organization  of  the  fire  de- 
partment. This  fire  occurred  at  an  unfor- 
tunate season,  when  it  was  too  late  to  re- 
build for  the  fall  trade,  and  we  had  no  alter- 
native but  to  wait  until  spring.  I  may  say, 
also,  that  when  the  question  of  unrestricted 
reciprocity  was  raised  no  manufacturer  with 
an  uncertainty  of  this  kind  staring  him  in  the 
face  would  think  of  increasing  his  works, 
and  no  capitalist  would  be  willing  to  invest 
money  so  long  as  there  was  any  possibility 
of  the  Government  of  the  country  favoring 
such  a  policy." 

"  What  are  the  present  prospects  of  re- 
building the  works  ?"  asked  the  reporter. 

"  I  may  say  that  I  am  negotiating  with  an 
American  manufacturer  with  some  capital  to 
join  me  in  this  enterprise,  and  to  take  the 
active  management  of  the  business.  It  is 
my  intention  to  rebuild  upon  a  larger  scale, 
and  with  increased  facilities." 

"  In  the  meantime,  have  you  not  been 
manufacturing  some  of  these  goods  at  your 
works  on  this  side  ?" 

"  I  have  been  making  several  lines  in  order 
to  keep  my  stock   well  assorted,  and  also  to 


give  employment  to  many  of  the  old  hands 
who  still  live  in  Longueuil  and  come  over  to 
the  city  to  work  here." 

"  How  many  hands  did  you  employ  in 
Longueuil  ?" 

"  About  one  hundred  and  twenty-five.  We 
had  been  working  in  Longueuil  about  eight 
years  at  the  time  of  the  fire." 

In  speaking  of  the  character  of  the  goods 
manufactured  in  the  two  foundries,  Mr.  Ives 
said  that  they  had  recently  made  extensive 
additions  to  their  plant  here  and  had  erected 
warehouses  covering  a  large  area. 


EXTENT  OF  THE  SUDBURY  NICKEL 
DEPOSITS. 

In  view  of  the  prospective  demand  for 
nickel  in  the  manufacture  of  high  grade  steel, 
the  report  of  the  United  States  Government 
experts  to  the  Bureau  of  Ordnance  (now  for 
the  first  time  before  us)  will  be  read  with  in- 
terest. These  experts  visited  the  Sudbury 
district  of  Canada  last  October  and  report  as 
their  conviction  that  "  from  tbe  surface  in- 
dications and  the  boring  and  shafts  already 
sunk,  that  the  company  [Canadian  Copper 
Company]  have  an  amount  of  mineral  which 
cannot  be  exhausted  by  this  generation."  A 
general  summary  of  the  present  status  of  the 
nickel  industry  in  the  district  named  is  given 
as  follows  : 

Canadian 

Copper      Do-         Vi- 
Comp'y.  min'n.  vian's, 
Acres  owned  know  to  us...        13,000        480  320 

Additionalclaimed 5,000        4,000 

Amount  of  ore  taken  from 

mine  to  Oct.  1 ...      105,000    45,000        8,000 

Daily    crushing    capacity 

ore 1,200         400  150 

Daily   furnace    capacity, 

matte 72  14  5 

Estimate  tons  of  ore  above 
surface  of  ground  in  de- 
posits  seen   by  ns 650,000,000  2,500,000  240,000 

It  would  thus  appear  that  the  Ohio  cor- 
poration owns  94K  per  cent,  of  the  entire 
average,  and  99^  per  cent,  of  the  estimated 
tonnage  in  sight. 

The  roasting  yards  of  the  company  are  lo- 
cated at  the  Copper  Cliff  mine.  The  full 
yearly  capacity  of  the  yards  at  present  is 
240,000  tons,  but  by  additions  that  could  be 
made  in  a  month,  the  yearly  capacity  could 
be  increased  to  360,000  tons.  Two  furnaces 
are  at  present  employed  in  reducing  the  ore 
to  matte.  Their  full  capacity  is  about  60 
tons  of  matte  per  diem,  the  matte  averaging 
17  per  cent,  nickel  and  23  per  cent,  copper. 
At  this  rate  the  daily  output  of  nickel  would 
be  10.2  tons.  At  the  time  the  visit  was  made 
there  were  about  6,000  tons  of  matte  ready 
for  delivery. — American  Manufacturer. 


THE  TIN  PLATE  TRADE. 

The  present  condition  of  the  tin  plate 
trade  is  curious,  and  characterized  by  many 
features  which  ate  anomalous.  The  level  of 
prices  is  somewhat  high,  owing  to  the  recent 
large  demand  for  the  United  States,  and 
makers  are  disposed  to  hold  out  for  full 
figures,  under  the  impression  that  there  will 
be  at  least  one  more  "  rush"  from  America 
prior  to  the  coming  into  operation  in  July 
next  of  the  duties  imposed  by  the  M'Kinley 
tariff.  Whether  this  anticipation  is  or  is  not 
well-founded  will  shortly  be  seen,  but  it  must 
be  confessed  that  it  seems  improbable  at  the 
moment.  Very  heavy  stocks  have  been  ac- 
cumulated here  or  in  the  States  by  buyers, 
and  the  course  of  values  on  the  other  side 
appears  to   indicate    that    a   drop  is  on  the 


cards,  the  idea  being  that  the  American 
market  cannot  carry  any  larger  quantity  of 
tin  plates  than  that  which  is  already  on 
hand.  If  that  view  is  correct — and  we 
should  not  be  surprised  to  find  it  is— it 
follows  that  our  tin  plate  manufacturers 
have  now  seen  the  best  of  their  great  market, 
and  must  be  prepared  to  fight  for  the  Ameri- 
can trade  on  conditions  which  will  be  more 
onerous  than  at  any  former  time.  Exactly 
what  may  be  the  competition  of  the  Ameri- 
can tin  plate  makers  cannot  be  foretold  with 
accuracy,  but  there  is  a  good  deal  of  "blow" 
on  the  subject  on  the  other  side  of  the  At- 
lantic, and  if  we  are  to  believe  some  of  the 
American  newspapers,  really  marvellous  pro- 
gress is  being  made  with  the  new  industry. 
Many  mills  are  said  to  be  in  progress,  and 
there  is  constant  jubilation  amongst  the  Pro- 
tectionists anent  the  driving  out  of  the  mar- 
ket of  British  tin  plates.  A  very  liberal  dis- 
count may  be  safely  taken  off  these  state- 
ments, and  it  may  be  taken  for  granted  that 
for  some  time  after  July  next  we  shall  send 
many  tin  plates  across  the  Atlantic,  yet  in 
view  of  what  is  happening  and  may  happen 
there,  it  would  be  prudent  for  our  tin  plate 
makers  to  use  diligence  in  cultivating  new 
markets.  A  report  has  been  circulated  to 
the  effect  that  they  are  doing  so  in  an  or- 
ganized manner  by  sending  representatives 
to  India,  Ceylon,  and  China  in  order  to 
teach  the  natives  how  to  pack  tea  in  tin 
plate  boxes.  This  report  is  of  the  ben  tro- 
vato  order.  It  is  good  enough  to  be  true, 
and  sufficiently  likely  to  be  so  on  the  face  of 
it,  but  our  enquiries  have  failed  to  elicit 
that  it  is  accurate.  We  have  enquired 
in  all  likely  quarters,  but  have  not  been  able 
to  obtain  any  corroboration  of  the  statement 
We  hope,  nevertheless,  that  it  is  founded  on 
fact,  and  that  steps  will  be  taken  to  induce 
the  tea  planters  to  use  tin  plates  instead  of 
the  clumsy  old  wooden  chest  with  its  not 
very  wholesome  lead  lining.  Experiments 
have  proven  that  tea  can  be  packed  and  will 
in  all  respects  keep  well  in  tin  plate  boxes. 
Such  boxes  have  been  tried  in  Ceylon  with 
marked  success,  and  there  is  no  reason 
whatever  why  they  should  not  be  used  uni- 
versally lor  the  purpose  in  Ceylon  and  India. 
That  method  of  packing  would  serve  to  dis- 
tinguish the  superior  teas  of  our  great  East- 
ern dependency,  and  would  have  the  great 
advantage  of  thereby  breaking  down  the  in- 
nate conservatism  of  the  Chinese  in  the  most 
effective  manner.  Apart  from  the  tea  trade, 
however,  many  new  uses  could  be  found  for 
tin  plates  if  the  manufacturers  will  give  their 
minds  to  the  subject.  The  canning  of  fruit 
is  becoming  an  industry  in  South  Africa  and 
Australia,  and  the  preserved  meat  business 
is  extending  in  many  parts  of  the  world. 
The  loss  of  the  American  market—  if  it  oc- 
curs— may  prove  to  be  the  gain  of  the  tin 
plate  makers  if  they  have  the  resolution  to 
grasp  their  nettle,  throw  off  the  chains  of 
their  financiers,  and  exploit  the  world  on 
their  own  account. — Ironmonger. 


HARDWARE. 


FISHING  TACKLE  FOR  HARDWARE 
STORES. 

'  Toots "  in  N.  Y.  Hardware  says  :  The 
season  is  fast  approaching  when  the  small 
boy  will  fail  to  put  in  an  appearance  at 
school  some  cloudy  day,  for  he  will  have 
gone  a-fishing.  No  Hexagonal  Split  Bam- 
boo Rod,  with  multiplying  reel  and  braided 
silk  line,  nor  pocket  book  replete  with  Scar- 
let Ibis,  Grizzly  King  and  Coachman  flies, 
but  a  pole  cut  in  the  woods,  with  line,  hooks 
and  a  tin  can  of  wriggling  worms,  completes 
his  "outfit." 

The  scientific  cast  which  lands  a  fly  fifty 
feet  away,  just  in  front  of  a  trout's  nose,  and 
the  play  which  follows  before  the  landing 
net  takes  the  fish  in  "  out  of  the  wet,"  are 
unknown  quantities  to  our  young  fisherman, 
but  it  frequently  happens  that,  even  with  his 
primitive  tackle,  he  carries  home  a  bigger 
string  of  fish  than  many  an  amateur  sports- 
man whose  outfij  has  cost  him  a  $20  bill. 
There  is  a  good  story  toid  of  a  dude  angler 
who  has  made  daily  trips  and  invariably 
returned  with  an  empty  creel,  but  one  day 
he  came  back  to  the  hotel,  his  face  radiant, 
and,  in  reply  to  the  landlord's  congratula- 
tions, said  :  "  Well,  I  didn't  catch  any  fish, 
but  i  made  a  straight  cast  just  eighty  feet — 
measured  the  distance — what  do  you  think 
of  that?" 

Now,  although  nothing  in  the  Sporting 
Goods  Line  has  been  more  progressive  in 
the  way  of  inventions  than  Fishing  Tackle, 
it  requires  something  more  than  simply  pos- 
sessing the  most  approved  appliances  to 
make  a  successful  angler,  and,  in  fact,  it  is 
more  difficult  to  land  a  three-pound  trout 
on  a  seven-ounce  rod,  even  after  he  is 
hooked,  than  the  inexperienced  angler  would 
think.  Casting,  of  itself,  is  an  art  requiring 
much  practice,  and  to  do  this  in  the  most 
telling  way,  the  recovery  of  the  rod  must  be 
perfect.  Dexterity  in  the  manipulation  of  the 
reel  is  also  very  essential,  or  the  fish  will 
shake  the  hook  from  his  mouth  on  the  first 
opportunity  given  him  by  a  slack  line. 

The  Multiplying  Reel,  with  drag,  and,  if 
preferred,  with  adjustable  click  also,  is  one 
of  the  extras  worth  paying  for.  Some  ang- 
lers prefer  a  multiplier  with  the  drag,  press- 
ing the  spool  with  the  thumb,  which  answers 
the  same  purpose  but  is  a  little  wearing  on 
the  thumb  ;  again,  some  prefer  a  single  ac- 
tion reel,  with  click,  no  drag.  This  is  large- 
ly a  matter  of  choice,  although  for  quickness 
of  action,  combined  with  the  most  desirable 
improvements,  my  favorite  is  a  quadruple 
multiplier,  with  balance  handle,  oil  cup,  slid- 
ing drag  on  right,  and  sliding  click  on  left. 
With  such  a  reel,  whose  action  is  almost 
perfection,  and  a  Split  Bamboo  Rod  of  reli- 
able make,  the  chances  are  more  in  favor  of 
the  angler,  however  much  game  the  fish  may 
show. 

Both  rods  and  reels  of  approved  patterns 
have  been  much  reduced  in  price  during  the 
last  few  years ;  hexagonal  split  bamboo  rods, 


for  instance,  are  selling  at  retail  now  for 
about  $3  to  $5;  these  are,  of  course,  machine 
made,  but  they  are  very  strong  and  very 
elastic,  and,  used  as  a  rod  of  this  kind  should 
be,  will  last  for  years.  All  Lancewood  rods 
are  even  cheaper,  and  are  well  made  and 
finished  foi  the  price;  these  comprise  several 
grades,  each  grade  of  various  weights,  and 
all  put  up  in  grooved  wood  forms. 

Common  brass  reels,  raised  pillar,  holding 
forty  yards  of  line,  are  sold  for  25  cents  ;  a 
fair  quality  nickel  plated  click  reel,  holding 
forty  yards  of  line,  can  now  be  bought  for  75 
cents,  or  less,  and  a  multiplier,  with  drag,  for 
a  dollar.  It  appears  from  this  that  it  is 
cheaper  to  go  a-fishing  than  to  stay  at  home, 
as  the  implements  for  this  most  healthful 
and  enjoyable  pastime  are  within  the  reach 
of  all.  Some  who  love  the  sport  are  de- 
terred from  going  to  the  most  popular  fish- 
ing resorts  from  their  inability  to  cast  a  fly 
in  the  most  scientific  manner ;  this  can  be 
remedied  by  practising  it  in  anv  open  space 
where  there  is  room  for  experimenting.  A 
friend  of  the  writer  made  the  flat  roof  of  his 
house  his  field  of  operations,  and  was  so  suc- 
cessful that  in  a  short  time  he  could  land  his 
fly  on  a  pocket  handkerchief  almost  every 
time  at  twenty  yards.  A  number  of  books 
on  fly  casting  are  to  be  had,  which  also 
contains  hints  regarding  the  best  flies  to  use, 
and  other  valuable  information. 

In  addition  to  the  almost  endless  variety 
of  flies  made  with  intent  to  deceive  the  wary 
Trout  and  gamy  Black  Bass,  the  poor  fish 
has  his  favoiite  grubs  and  insects  very 
closely  imitated  in  soft  rubber,  besides  the 
frogs,  crawfish,  helgamates,  and  minnows  of 
many  kinds. 

The  Fishing  Tackel  trade,  although  con- 
fined to  a  few  months  of  a  year,  is  a  profitable 
one,  as  a  good  many  articles  are  needed, 
besides  those  already  mentioned,  to  make 
the  modern  angler's  "  kit  "  complete.  Hard- 
ware dealers  would  do  well  to  keep  a  line  of 
samples,  at  least,  as  the  fisherman  comes 
early  and  often  for  his  various  needs.  Troll- 
ing Spools  sell  well,  and  there  is  a  constant 
demand  for  hooks,  lines,  floats  sinkers  and 
swivels. 


WHERE  OIL  STONES  COME  FROM. 

Washita  oil-stone  rock  is  crystallized  silica. 
The  crystals  are  very  small,  and  are  formed 
in  clusters  with  point  ends  interlaced,  leaving 
numerous  cavities.  These  minute  crystals 
are  hexagonal  in  shape,  with  sharp  points, 
and  can  be  seen  under  a  microscope  when 
magnified  about  100  times.  They  aie  harder 
than  steel,  and  that  is  why  whetstones  cut 
from  this  rock  will  wear  away  and  sharpen 
steel  tools  Washita  whetstones  are  called 
oil-stones,  because  oil  must  be  used  to  fill 
the  cavities  and  float  away  the  steel  particles 
that  are  cut  off  the  tools.  The  peculiar  geo- 
logical formation  from  which  these  rocks 
are  taken  is  not  known  to  exist  outside  the 
State  of  Arkansas,  where  it  occurs  in  many 


of  the  mountains  of  Saline,  Hot  Springs, 
Garland  and  Montgomery  counties.  These 
strata  are  in  a  vertical  position  varying  from 
nearly  pendicular  to  horizontal,  and  have 
been  considerably  broken  up  by  upheaval 
or  folding  of  the  earth  crust. 

PECULIAR    PHENOMENA    IN 
WELDING. 

Iron  is  now  plated  with  nickel  by  pressure 
between  rolls  at  a  welding  heat,  the  nickel 
being  recovered  from  the  clippings  and 
shearings  of  the  plates  by  the  actions  of 
dilute  sulphuric  acid  at  a  temperature  of  550 
C.j  the  iron  is  dissolved  and  the  nickel  is 
obtained  in  the  form  of  thin  sheets  as  it  was 
melted  upon  the  iron.  The  operation  is  com- 
plete when  the  evolution  of  hydrogen  ceases 
even  fresh  acid  at  the  same  temperature  has 
practically  no  effect.  But  though  the  separa- 
tion of  the  two  metals  is  apparently  perfectly 
made,  a  curious  fact  is  noted,  namely,  that 
when  the  residual  nickel  is  chemically  ex- 
amined it  is  found  to  differ  from  its  original 
composition,  the  amount  of  iron  present  be- 
ing notably  increased.  For  example,  in  a 
nickel  containing originallyonly  .09  per  cen  . 
of  iron,  two  per  cent,  more  was  found  when 
it  was  recovered  from  the  plate  cuttings,  and 
even  bv  a  long  continued  treatment  with 
dilute  acid,  the  iron  could  not  be  sensibly 
reduced.  This  peculiar  behavior,  it  is  be- 
lieved, points  to  the  possibility  of  positive 
chemical  combination  taking  place  between 
the  metals,  and  that  alloys  of  iron  and  nicke 
are  produced  in  the  process  of  welding — it 
being  a  fact  very  well  known  to  chemists 
and  metallurgists  that  iron,  with  but  even  a 
small  proportion  of  nickel,  resists  the  action 
of  acids  much  more  effectively  than  the  pure 
metal. — Australian  Mining  Standard. 


WHY  WOMEN  FAIL  AS  DRUMMERS. 

At  a  first  glance,  says  the  Detroit  Free 
Press  it  strikes  one  as  odd  that  women  are 
not  employed  as  travellers  by  wholesale 
millinery  houses,  corset  manufacturers  and 
other  people  employed  in  manufacturing  or 
selling  articles  of  female  wear  or  ornament. 
The  objections  are  many.  A  drummer  must 
rough  it  to  a  certain  extent,  and  he  is  sup- 
posed to  rush  business.  He  must  travel  by 
day  or  night,  be  out  in  all  sorts  of  weather 
put  up  with  any  kind  of  fare,  ride  in  a  palace 
car  or  take  a  freight  train,  and  no  woman 
could  stand  the  wear  and  tear  of  it.  Then 
much  as  a  woman  is  supposed  to  be  given  to 
"gab,"  a  man  can  out-talk  her  in  talking 
business. 

He  may  have  to  make  three  or  four  trips 
from  the  hotel  to  store  to  catch  the  man  he 
wants  to  see  He  may  have  to  get  up  at 
midnight  and  carry  one  end  of  his  sample 
trunk  through  rain  and  mud  to  a  depot  a 
mile  away.  He  gets  into  a  bed  on  which 
the  sheets  are  damp,  gets  along  without  fire 
in  his  ro  >m,  sits  down  to  any  sort  of  a  meal 
and  has  customers  to  see  him  both  day  and 
night.  Women  have  been  tried  time  and 
again,  but  most  of  them  either  quit  on  ac- 
count of  hardships  or  fail  to  take  enough 
orders  to  make  it  pay.  As  canvassers  for 
books  or  pictures  they  are  all  right,  as  they 
remain  in  a  town  for  a  few  days  or  weeks  at 
a  time,  and  have  no  body  in  particular  to 
see  and  are  not  limited  to  time. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

37    Front    Street   West,      -      -        -       Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 

Lath  Yarn,  Packing,  &c. 


LOCAL  TRADE  CONDITIONS. 

There  is  no  use  disguising  the  fact  that 
business  both  in  volume  and  condition  dur- 
ing the  past  three  months  was  not  up  to 
what  it  was  a  year  ago  or  for  the  corres- 
ponding period  of  1889.  Neither  have  re- 
sults been  as  favorable.  These  facts  were 
probably  more  marked  in  connection  with 
local  city  business.  It  has  been  in  an  un- 
satisfactory shape.  Strikes  among  the  me- 
chanics, failure  among  contractors  and  the 
increasing  difficulty  in  obtaining  loans  on 
local  property  owing  to  the  depressed  condi- 
tion of  the  real  estate  market  combined  to 
bring  this  about.  Everything  now  points  to 
a  good  healthy  spring  and  summer  business. 
There  will  not  be  so  much  disposition  to 
inconsistent  cutting  in  prices.  Many  weak- 
kneed  brethren  in  the  trade  have  been 
weeded  out  through  the  excessive  competi- 
tion, and  in  many  cases  gross  mismagement 
of  the  past,  and  those  who  have  survived, 
and  who  are  better  fitted  to  do  business, 
recognize  the  fact  that  they  must  obtain  fig- 
ures for  their  goods  which  will  pay  running 
expenses  and  at  least  a  small  interest  on  the 
capital  invested.  Payments  here  are  only 
fair  but  in  the  country  they  are  rather  better 
than  a  year  ago.  They  have  lately  shown 
considerable  improvement.  The  retail 
dealers  throughout  the  country,  profiting  by 
past  experience,  are  collecting  more  closely. 
Very  few  of  them  seem  to  be  overbuying, 
but  at  the  same  time  they  are  keeping  their 
stocks  well  assorted. 


CUTTING  IN  COPPER. 

Says  the  Montreal  Trade  Bulletin  :  It  ap- 
pears that  a  three  cornered  fight  has  been 
going  on  in  the  copper  trade  of  this  city,  to 
the  intense  satisfaction  of  consumers  who 
have  been  enabled  to  secure  some  very  good 
sized  lots  of  late  at  abnormally  low  figures. 
Two  weeks  ago  the  Trade  Bulletin  reported 
sales  of  round  lots  at  1 3c.  per  lb.,  which  at 


the  time  was  considered  rock  bottom.  The 
three  principal  Montreal  sellers,  however, 
have  been  pushing  each  other  hard,  and  a 
few  days  ago  a  lot  of  10,000  lbs.  of  Orford 
copper  was  sold  at  I2^c.  net  cash,  supposed 
to  be  for  shipment  West.  The  last  sale  is 
said  to  show  a  decline  of  about  $60  per  ton 
from  top  prices,  and  it  is  hoped  will  prove 
the  lowest  point  of  this  very  remarkable  de- 
cline. Prices  to-day  are  quoted  in  this  mar- 
ket at  13  to  I4>£c.  per  lb.  as  to  quantity,  and 
it  is  not  expected  that  the  inside  figure  will 
be  further  shaded,  unless  of  coarse  there  is 
more  fun  on  the  triangle. 


NEW  GOODS. 

THE  TRIMO  PIPE  WRENCH. 


The  above  cuts  represent  a  new  pipe 
wrench  that  is  now  being  placed  on  this 
market,  and  so  far,  has  met  with  a  good 
sale.  It  is  a  neat  article  in  appearance  and 
will  be  found  very  serviceable.      It  has  sev- 


eral advantages  over  other  wrenches  of  this 
sort.  It  grips  the  pipe  firmly  and  without 
loss  motion  releases  its  hold  readily;  causes 
no  trouble  when  used  in  close  quarters  and 
will  not  crush  the  pipe.  It  is  made  of 
forged  steel.  Plumbers,  steam  and  gas  fit- 
ters will  find  it  a  valuable  addition  to  the 
numerous  articles  that  represent  their  stock 
in  trade. 


CUSTOMS  DECISIONS. 

The  Board  of  Customs  rendered  the  fol- 
lowing decisions  last  month  : — 

Brass  locks,  butts  and  hinges,  and  brass 
cabinetmakers'  hardware  generally,  35  per 
cent. 

Brass  pumps,  30  per  cent. 

Horn  scoops,  20  per  cent. 

Indian  red  dry  color,  30  per  cent. 

Malleable , iron  castings,  to  be  used  in  the 
construction  of  carriages,  35  per  cent. 

Printers'  leads,  30  per  cent. 

Razor  strops,  25  percent. 

Shading  machines,  used  in  stone  engrav- 
ing, 30  per  cent. 

Sheet  copper,  planished  and  tinned,  30 
per  cent. 

TO  SEPARATE  ORES. 

A  new  form  of  magnetic  separator  has 
been  introduced  abroad,  which  embodies  a 
number  of  alleged  improvements  over  the 
forms  at  present  used.  It  consists  of  a  soft 
iron  cylinder  which  is  subjected  to  the  mag- 
netizing action  of  a  current  from  a  dynamo. 
Over  the  cylinder  pass  two  endless  chains  of 
soft  iron,  which  become  magnetized  from  the 
cylinder,  and  thereby  attracts  the  panicles 
of  ore.  These  particles  attach  themselves  to 
the  chain  and  are  carried  around  until  they 
are  outside  the  influence  of  the  cylinder, 
when  they  become  detached  and  fall  into  a 
separate  compartment.  The  separator  is 
used  in  Spain  for  separating  iron  from  zinc 
ore,  and  is  able  to  treat  three  and  a  half  tons 
ofoie  with  an  expenditure  of  one-quarter 
horse  power. 


HAKUWARE. 


CORRUGATED 
STEEL    FASTEK"1]ES, 
A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


Mr.  Jas.  Pellow,  stove  and  tinware  mer- 
chant, Oshawa,  is  adding  a  full  line  of  shelf 
hardware,  farm  tools,  etc.,  to  his  business 
this  year. 

Henry  Dakin,  brassfounder,  Galt,„Ont., 
has  assigned  to  A.  C.  Fraser.  A  meeting  of 
his  creditors  has  been  called  for  the  24th 
inst.,  at  the  Imperial  Hotel,  Gait. 

Henry  Brunsted,  an  old  employee  of  the 
McClary  Manufacturing  Company,  London 
fell  down  in  a  faint  on  Monday  while  at 
work.  He  was  removed  to  his  home  where 
he  died  on  Tuesdsy. 

The  hardware  store  of  A.  J.  Fitzgerald,  of 
Norwood,  Ont.,  was  broken  into  on  Friday 
night  and  goods  to  the  value  of  $150  were 
carried  off.  The  stolen  goods  consisted 
principally  of  jack-knives,  revolvers,  watches, 
and  jewellery.  Entrance  was  effected  by 
removing  a  small  pane  of  glass  in  a  window 
at  the  rear  of  the  store.  There  is  as  yet  no 
clue  to  the  burglars. 

Mr.  D.  Cinnamon,  Oshawa,  has  made 
many  improvements  in  his  store  the  past 
year,  and  his  stock  is  complete  in  all  that 
goes  to  make  up  the  stock  of  a  first-class 
hardware  business.  This  year  he  will  add  a 
full  line  of  the  most  popular  stoves,  as  well 
as  tinware,  stamped  goods,  etc.  He  will  also 
put  on  an  addition  in  the  rear  for  stove  room 
purposes  this  spring. 

Messrs.  Everson  &  Hawkins,  Oshawa, 
have  found  it  necessary  to  build  a  55  foot  ex- 
tension to  their  hardware  store,  which  will 
be  used  for  a  stoveroom  and  work  shop. 
They  are  also  re-modelling  and  re  flooring 
the  front  part,  and  when  the  work  is  done 
the  store  will  be  second  to  none  for  looks  and 
business  convenience  outside  the  city.  This 
firm  handle  the  "  Palace  Range "  as  a 
"  leader,"  as  well  as  "  Happy  Thought." 

The  Decorator  and  Furnisher  is  a  peri- 
odical that  oufcht  to  be  read  by  everybody 
interested  in  the  making  of  a  beautiful  home, 


and  the  April  number  is  a  distinct  advance 
upon  the  splendid  issues  that  have  hitherto 
appeared  of  this  valuable  paper.  Mr.  J.  W. 
Bliss,  of  Providence,  Rhode  Island,  has 
again  won  the  prize  in  the  competition  for 
designs  in  interior  decoration,  the  subject  of 
his  drawing  being  "A  Romanesque  Hall," 
the  reproduction  of  which  will  prove  ex- 
tremely interesting  both  to  architects  and 
decorators.  There  is  a  continuation  of  the 
series  of  beautiful  charts  for  interior  decora- 
tion, which  are  highly  suggestive  to  people 
furnishing  homes.  The  journal  has  struck 
the  right  thing  in  these  charts,  and  we  hope 
it  will  keep  on  publishing  such  until  the  peo- 
ple are  educated  as  to  the  value  of  artistic 
interiors.  The  article  descriptive  of  the  new 
process  of  plastic  embroidery,  as  applied  to 
dresses,  with  illustrations  of  the  borders  and 
ornamentations  of  the  dresses  of  Mrs.  Annie 
Wolf,  the  Philadelphia  lady  lecturer,  will  in- 
terest lady  readers  very  much,  and  there  is  a 
delightful  dissertation  on  Old  English  Porce- 
lain, which  is  lavishly  illustrated.  The  most 
notable  article  of  all  is  the  continuation  of 
the  subject  of  The  Modern  House,  its  Deco- 
ration an  i  Furniture.  The  illustrations  given 
show  the  highest  development  of  modern 
decorative  art.  There  is  also  a  description 
of  the  textile  art  work  that  is  being  done  by 
the  Associated  Artists  of  New  York,  and 
there  are  illustrations  of  original  designs  for 
chairs  and  bedroom  furniture.  The  Decora- 
tor and  Furnisher  is  the  standard  of  taste  on 
all  matters  relating  to  house  adornment. 
Home,-next  to  woman  herself,  is  one  of  the 
greatest  factors  in  human  life,  and  a  journal 
that  explains  and  illustrates  the  beautifying 
of  the  home,  showing  how  artistic  merit  can 
be  secured  with  an  economic  outlay  of 
money,  ought  to  be  widely  read  and  appre- 
ciated. The  Decorator  and  Furnisher  is 
published  at  150  Nassau  street,  New  York, 
the  yearly  subscription  being  $4,  single  num- 
bers 35c.     Sold  by  all  newsdealers. 


No  young  man  can  possibly  have  mistaken  his 
oalling  who  finds  in  it  whatthe  world  wants  done. 

Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

A  feather  duster  disperses  but  doe*  not  remove 
tb«  dust  from  the  store. 


PERSONAL  SUPERVISION   OF 
BUSINESS. 

The  dealer  who  fails  to  give  his  business 
personal  supervision  makes  a  mistake  that 
he  too  often  realizes  on'y  when  it  is  too  late. 
No  matter  how  reliable  and  efficient  his 
employes  may  be  there  is  an  urgent,  never- 
ceasing  demand  for  the  presence  of  the  pro- 
prietor in  his  store  during  business  hours. 
It  is  not  only  to  his  advantage  to  be  on  hand 
and  know  what  is  going  on,  but  customers 
are  better  satisfied  to  find  him  there  in  case 
a  question  should  arise  that  the  clerk  would 
find  it  very  difficult,  if  not  wholly  impossible, 
to  pass  upon.  The  dealer's  personality  be- 
comes so  closely  identified  with  his  business 
that  it  is  not  the  same  in  his  prolonged  ab- 
sence as  when  he  is  in  the  store  at  regular 
periods  during  each  business  day  in  the  year. 
Recreation  is  well  enough,  in  its  way,  but  the 
sort  of  recreation  that  absorbs  the  greater 
portion  of  a  merchant's  time  is  not  com- 
patible with  business  success.  Take  two 
dealers  in  the  same  line,  carrying  equally 
good  and  complete  stocks,  and  let  one  be 
found  at  the  store  regularly  and  the  other 
semi-occasionally,  often  absent  for  several 
days  at  a  time — and  the  one  who  is  regular 
will  certainly  eventually  absorb  the  cream  of 
the  trade.  It  is  an  unwritten  law  that 
"recreation"  and  "rest"  must  come  after 
the  merchant  retires  from  business,  and  not 
too  often  during  the  battle  for  a  competency. 
The  General  who  says  "  come  "  to  his  troops 
accomplishes  more  than  the  one  who  says 
"go." — Stoves  and  Hardware  Reporter. 

Globe  File  Manufacturing  Co., 

PORT  HOPE,  ONT. 

Superior  quality  Files  and  Rasps, 

All  goods  warranted. 

For  the  convenience  of  the  trade,  a  full  stock 
of  staple  sizes,  kept  at  74  York  St.  Toronto. 

H.  D.  SIMMONS, 

Toronto  Agent. 


HARDWARE. 


"ELEPHANT" 
Liquid  Paints 


READY  FOR  THE  BRUSH. 


THE  STANDARD  LIQUID  PAINT  OF  CANADA 


Every  shade  always  on  hand. 

Color  of  contents  shown  outside 
each  package. 


These  fine  paints  are  sold  with  our  guar- 
antee that  the  contents  of  every  package 
have  been  tested  and  will  be  found  satisfac- 
tory in  every  respect.  They  contain  all  the 
necessary  ingredients  to  ensure  their  drying 
quickly,  with  a  hard  surface  and  rich  gloss. 

SUITABLE 

For  every  description  of  Inside  and  Outside 
Work. 

FLOOR   PAINTS 

A  SPECIALTY. 

OVER  ONE  MILLION 

Tins  sold  last  season. 


Superior  Carriage  Varnishes. 

WRITE    FOR    PRICES. 

Fine  Wearing  Body  Varnish — This  is  a 
verv  pale  Varnish,  and  excels  in  great  brilli- 
ancy and  durability.  It  takes  some  time  to 
harden,  but  dries  out  of  the  way  of  dust  in 
ten  or  twelve  hours. 

Best  Coach  Body  Varnish — A  superior 
light  colored  elastic  Varnish,  for  fine  Coach 
or  Car  work.  It  is  very  durable,  and  has  a 
brilliant  lustre. 

No.  i  Coach  Body — Not  quite  as  durable 
as  the  above.  On  old  work,  one,  or  at  most 
two  coats  are  sufficient. 

Best  Hard  Rubbing  Body  Varnish — A 
fine  light  colored  Varnish,  that  hardens 
faster  than  Wearing  Body  ;  sets  in  about 
eight  hours. 

No.  i  Hard  Rubbing — Not  quite  so  light 
colored,  but  dries  hard  and  rapidly. 

Best  Elastic  Gearing — It  is  not  so  durable 
as  our  Fine  Wearing  Body,  but  is  similar  in 
brilliancy  and  working,  when  used  over  our 
Hard  Rubbing,  it  will  dry  out  of  the  way  of 
dust  in  eight  hours. 

No.  i  Elastic  Gearing — Is  used  principally 
for  the  running  parts  of  Carriages  and  Cars. 
Sets  in  a  few  hours,  flows  smoothly. 

Best  Carriage  Varnish — An  excellent  light 
colored  durable  Varnish  for  Carriage  work, 
or  the  running  parts  of  Coaches.  It  is  also 
unsurpassed  for  the  inside  work  of  Cars. 

No.  i  Carriage  Varnish — A  very  service- 
able Varnish  (or  general  purposes;  good 
gloss;  dries  rapidly,  and  particularly  useful 
in  hurried  work. 

Coach  Painter's  Black  Japan — For  finest 
Finishing  Work  on  Coach  and  Carriage 
Bodies. 

Coach  Painters'  Japan  Gold  Size — A  su- 
perior Oil  Dryer  of  light  color  and  elasticity. 
For  binding,  drying  and  hardening   colors. 
Very  pale. 
Cabinet  Varnishes.     Leather  Varnishes. 

Spirit  Varnishes.        Ship  Varnishes. 
Black  Varnishes.         Indoor  Varnishes. 


SUPERFINE 
CARRIAGE  COLORS 


GROUND  IN 


COACH  PAINTERS'  GOLD  SIZE  JAPAN. 

Quick  Drying. 
Superior  to  Imported. 


For  the  past  two  years  used  exclusively  by 
the 

Michigan  Central  R.  R.  Co., 

in  competition  with  the   highest   American 
manufacturers. 

Our  colors  are  strong.      The  mills  are  the 
best.  'We  warrant  every  package. 

PRIMING. 

FILLING. 

ROUGH  STUFF. 

We  carry  a  full  stock.      Orders   shipped 
same  day  as  received. 


VERY      DEPARTMENT      COMPLETE 


Fergusson,  Alexander  &  Co., 

Manufacturers,   MONTREAL. 


WIRE  VS.  CUT  NAILS. 

The  brief  history  of  the  wire  nail  business 
gtven  in  the  issue  of  this  Journal  of  last  week, 
has  been  largely  discussed  in  local  hardware 
circles,  and  the  demoralized  condition  of  the 
cut  nail  business  pointed  out.  For  many 
years  the  iron  cut  nail  was  of  inferior  quality 
in  fact  they  grew  worse  all  the  time,  until 
now  the  iron  cut  nail  is  not  quoted  in  stocks 
— nothing  but  the  steel  nail  being  handled 
where  the  jobber  can  possibly  avoid  it.  The 
figures  are  not  at  hand,  nor  will  they  be  ac- 
cessible until  after  the  cut  nail  manufacturers 
come  together  and  reach  an  understanding, 
but  it  is  believed  that  the  volume  of  business 
has  deteriorated  as  greatly  in  cut  nails  as  it 


has  increased  in  wire  nails,  at  least  in  the 
last  few  years,  and  notably  during  1890  and 
the  present  year.  The  falling  off  in  the  pop- 
ularity of  the  cut  nail  is  attributed  to  the 
enormous  increase  in  the  demand  for  wire 
nails  and  the  cut  nail  manufacturers  admit 
that  the  trade  is  in  a  demoralized  condition. 
There  have  been  several  meetings  of  the  cut 
nail  manufacturers,  but  nothing  has  been  ac- 
complished towards  a  permanent  revival  of 
the  industry. 

Since  the  wire  nail  has  become  popular 
everywhere,  increasing  in  eight  years,  in  pro- 
duction, from  50,000  to  3,500,000  kegs,  con- 
taining 100  pounds  each,  overproduction  of 
cut  nails  has  had  a  bad  effect  on  the  latter 
industry  and  the  outlook  for  it  is  far  from 
favorable.  But  there  is  another  feature  of 
the  situation  that  causes  the  cut  nail  maker 


far  more  alarm — wire  nails  are  now  sold  at 
such  a  low  figure  that  the  difference  in  favor 
of  the  cut  nail  is  too  small  to  make  it  desir- 
able. In  1882  a  keg  of  wire  nails,  weighing 
too  pounds,  cost  $8.32.  To-day  the  same 
amount  of  wire  nails  can  be  purchased  as 
low  as  $2.45  to  $2.50,  or  a  decline  of  nearly 
$6.00  per  100  pounds. 

And  yet  it  is  admitted  that  the  wire  nail 
was  not  expected  to  compete  with  the  cut 
nail  for  building  purposes,  at  the  outset.  The 
cut  nail  had  ruled  the  market  at  will.  It  was 
so  staple  that  its  quality  had  deteriorated 
while  its  production  increased.  There  is 
scarcely  any  probability  of  cut  nails  again 
attaining  the  position  wrested  from  them  by 
the  wire  goods,  but  it  does  seem  that  if  good, 
honest  nails  are  made  there  is  yet  room  for 
profit  in  that  industry. — Stoves  and  Hard- 
ware Reporter. 


HARDWARE. 


THE 
PHILOSOPHY  OF   ADVERTISING. 

The  distinguishing  feature  of  the  present 
age  in  a  business  sense   is  the  close  and  in- 
separable connection  between   printer's  ink 
and  success.     Dr.  Faustus  is  the  patron  saint 
of  every  nineteenth  century  enterprise.     Ad- 
vertising is  the  business  motto  cf  the  times, 
publicity  its   foundation   principle.     The  ad- 
vertising columns  of  a  great  newspaper  form 
a  mirror  of  the  period,  in  which  are  faithfully 
reflected  all  its  characteristics,  its  tendencies, 
its  ambitions,  its  aspirations,  its  needs  and 
its  achievements.     The  press  has  thus  be- 
come not  only  the  herald  of  all  undertakings, 
great  and  little,  but  the  oracle  to  which  the 
world  looks  for  authoritative  information  on 
all  the  business  questions  in  which  it  is  in- 
terested.    All  the  civilized  countries   of  the 
earth  are  converted  by  it  into  one  vast  ex- 
change, in  which  all  their  millions  of  readers 
are    brought    together.       Advertising    has, 
therefore,    become    a    necessity,    but,    like 
necessity  in  general,  it  has  also  become  the 
mother    of   invention,    and    invention    not 
always  of  a  creditable  character.     Out  of  the 
business  conditions  of  the  times,  so  full  of 
opportunity  for  the  unscrupulous,  have  sprung 
false  journalistic    prophets    and  fraudulent 
oracles,  which  boast  powers  that  they  do  not 
possess  and  make  promises  that  they  cannot 
fulfill.     Not  to   advertise  is   to  remain   un- 
known, but  there  are  certain  mediums  and 
methods  of  advertising    which   the   careful 
business  man  sees  will  hurt  rather  than  help 
him.    People  are  too  keen-sighted  nowadays 
to  be  often  deceived  by  mere  pretense  in 
such  matters.     The  power  and  influence  of 
a  newspaper,    for   instance,   are  not   to   be 
measured  by  the  number  of  pages  which  it 
prints  in  its  daily  or  Sunday  editions.  Many 
papers  of  late  have  come  to  mistake  size  for 
greatness,  and  pride  themselves  on  an  infla- 
tion that   is  simply   produced  by  the  same 
agency  that  fills  a  balloon.     Such  shams  are 
pricked  and  collapse  under  the  sharp  scru- 
tiny of  common  sense.  If  a  newspaper  prints 
24  or  36  pages  to  accommodate  matter  that 
would  naturally  occupy  only  a  fourth  of  that 
space,  the  conclusion  is  irresistible  that  there 
is  something  wrong  with  it,  and  that  it  lacks 
real  solidity  and  substance.      When  news 
columns  and  advertising  columns  are  pad- 
ded, and  private  business  and  general  infor- 
mation are  mixed  up  together,  in  the  effort 
to  force  the  public  to  swallow  them  altogether 
in  one   dose,  like   a  sugar-coated  pill,   one 
naturally    concludes     that    there    is    more 
poverty  than   enterprise    in  such   methods. 
The  necessity  for  padding   shows  the  real 
thinness  of  the  newspaper  anatomy.     The 
bill-poster,gift-enterprise  style  of  journalism, 
which  gives  away  its  columns  or  sells  them 
for  a  mere  song,  because  it  cannot  fill  them 
in  any  other  way,  and  offers  an   "  illustra- 
tion," perhaps,  as  an  additional  inducement 
to  advertisers,  is  not  worth  to  the  latter  even 
the    small    price     that     they     pay    for    it. 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

ING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 

J.  &  c, 


HODGSON, 


P.O.  BOX  768- 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE  :     H 


it-sTOur  name  Is  stamped  on  every  pipe.tES 


BEST  PIPE  IN  THE  MARKET. 

D     SIMMONS, 

74  York  St.,  Toronto, 


It  is  usually  the  resort  of  newspapers  of 
small  circulation,  but  with  a  preposterous 
amount  of  cheek.  Fire-rockets  make  a  great 
display  for  a  few  seconds,  but  all  they  return 
is  a  stick,  whereas,  when  a  good  marksman 
sends  a  more  solid  lead  messenger  after  his 
game  he  always  bags  it.  Newspaper  adver- 
tisements may  be  as  long  as  one  chooses  to 
make  them,  but  they  should  be  neatly  ex- 
pressed, displayed  with  taste,  and  never  so 
presented  as  to  compel  the  eye  to  travel  all 
over  a  page  to  comprehend  them.  The 
"heavy"  display  suits  the  board  fence  and 
brick  wall  style  of  advertising,  but  never  the 
newspaper.  The  one  may  be  read  at  a  dis- 
tance; the  other  is  held  in  the  hand.  Mere 
bigness  is  not  greatness  in  the  newspaper 
world  any  more  than  in  any  other  depart- 
ment of  human  affairs,  and  mere  pretense  of 
doing  a  big  advertising  business  is  always 
the  badge  of  sham  and  humbug.  The  ten- 
dency toward  exaggerated  display  and  flashy 
and  sensational  methods  either  in  its  news 
or  business  columns  is  an  absolute  indication 
of  weakness  on  the  part  of  the  newspaper 
that  employs  them.  It  is  the  outgrowth  of 
a  sort  of  enterprise  that  has  run  itself  in 
the  ground  in  the  West  and  is  playing  out 
in  New  York.  Those  who  hold  dead-head 
tickets  to  such  journalistic  shows  laugh  in 
their  sleeves  when  they  hear  the  magnificent 
boasts  that  are  founded  on  these  exhibitions 
of  "phenomenal  enterprise"  and  "business" 
by  light-headed  and  excitable  publishers 
with  a  psnchantforhumbugging. — Baltimore 
Sun. 
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HOW  TO  CHOOSE  A  BUSINESS. 

One  great  mistake  which  is  too  frequently 
made  by  men  who  are  just  about  to  enter 
upon  a  business  career  is  in  the  choice  of  the 
paiticular  line  which  is  best  suited  to  their 
abilities,  and  in  the  pursuance  of  which  they 
may  be  the  most  likely  to  succeed. 

We  are  constantly  hearing  of  the  great 
success  of  some  new  enterprise,  the  sudden 
and  rapid  accumulation  of  wealth  and  in- 
fluence by  some  one  who  has  made  a  success 
of  an  enterprise,  and  immediately  others  are 
attracted  to  that  particular  line  of  business, 
not  because  of  their  fitness  for  it,  not  because 
it  is  a  business  for  which  they  have  a  natural 
inclination,  but  because  some  one  else  has 
made  money  at  it,  and  they  think  they  see 
before  them  the  golden  opportunity. 

We  would  not  wish  to  place  the  least  word 
of  discouragement  in  the  way  of  any  young 
and  ambitious  man,  but  from  careful  obser- 
vation of  business  interests,  we  sincerely  be- 
lieve that  every  one  in  choosing  a  business 
should  be  guided,  not  by  the  success  or  fail- 
ure of  others,  but  by  his  own  natural  tenden- 
cies and  desires. 

These  men  who  have  been  so  wonderfully 
successful  have  earned  their  success  by  hard 
and  diligent  labor,  and  because  they  were 
naturally  and  by  education  particularly 
adapted  to  just  that  business,  and  it  does  not 
follow  that  because  they  have  been  success- 
ful there  is  "millions  in  it"  lor  every  one. 
It  is  not  so  much  the  business  as  the  man 
that  has  been  a  success. 

When,  as  frequently  happens,  some  one 
embarks  in  a  new  enterprise  and  makes 
money  at  it,  there  is  a  grand  rush  into  that 
particular  business  by  those  who  think  that 
because  one  man  has  made  money  in  it  all 
they  have  to  do  is  start  the  wheels,  and  then 
sit  back  while  the  money  rolls  in. 

This  is  a  mistake.  If  a  man  would  suc- 
ceed in  any  business  at  the  present  time,  he 
can  only  do  so  by  patient  perseverance,  hara 
and  unceasing  labor,  coupled  with  natural 
ability  and  business  tact. 

Millions  of  dollars  have  been  made  in  the 
machinery  business,  the  cotton  industry  and 
the  manufacture  of  silk  or  woollen  goods,  but 
because  of  this  it  does  not  follow  that  every 
man  can  make  a  success  of  the  business. 
The  man  who  has  built  up  a  reputation  and 
acquired  wealth  in  the  manufacture  of  cotton 
goods  would  very  likely  have  failed  entirely 
had  he  gone  into  some  other  line. 

Neither  is  it  always  the  large  and  exten- 
sive business  that  makes  a  man's  success. 
There  are  thousands  of  men  who  have  begun 
in  a  small  way,  with  a  small  plant  and  little 
capital  that  have  by  their  perseverance  and 
adaptability  become  largely  successful. 

There  is  a  great  deal  in  being  able  to 
choose  the  line  of  business  to  which  you  are 
best  adapted,  and  when  once  the  choice  is 
made,  stick  to  it  Don't  let  the  success  of 
some  one  else  in  a  different  line  divert  your 
mind  or  work  upon  your  avarice.  It  is  bet- 
ter to  stick  to  one  thing,  unless  there  be 
some  very  urgent  reason  why  it  should  be 
abandoned. — Manufacturers'  Gazette. 


MAGNETIZED  STEEL  PLATES. 

Some  experiments  recently  made  in  the 
magnetization  of  steel  plates,  gave  some 
curious  results,  by  showing  that  poles  could 
not  be  formed  at  right  angles  to  the  plane  of 
the  disc,  but  the  poles  formed  were  arranged 
as  if  the  magnetizing  force  had  acted  along 
a  diagonal  line  across  the  plate,  if  the  plate 
was  square;  but  if  the  plate  was  oblong  or  a 
rectangle,  the  poles  formed  were  parallel  with 
the  longer  sides.  A  number  of  these  plates 
were  placed  together  and  magnetized.  So 
long  as  they  remained  together  a  regular  dis- 
tribution of  magnetism  existed,  but  when 
separated,  the  polarity  indicated  that  the 
magnetism  was  along  the  diagonal  These 
experiments  may  serve  to  explain  the  irregu- 
lar records  of  some  testing  instruments  that 
have  been  used  extensively. — The  Stationary 
Engineer. 

HOW  BESSEMER  STEEL  IS  MADE. 

Scientists  say  that  steel  is  simply  a  car- 
bide of  iron.  Bessemer  founded  his  process 
of  making  steel  by  blowing  out  the  excess  of 
carbon  from  the  iron,  so  that  the  proper 
amount,  1.5  per  cent.,  should  remain.  If  a 
bar  of  steel  as  soft  as  iron  be  made  red  hot 
and  plunged  into  cold  water,  it  will  become 
less  hard  and  is  then  fitted  for  surgical  in- 
struments. The  various  shades  of  steel  are 
carefully  watched,  the  change  of  color  being 
due  to  the  varying  thicknesses  of  the  oxide, 
for  when  light  falls, upon  very  thin  films  of  a 


substance — soap  bubbles,  for  instance — the 
light  reflected  from  the  under  and  upper  sur- 
faces interfere  and  cause  color,  which  varies 
with  the  thickness  of  the  film.  These  colors 
in  steel  correspond  to  different  tempera- 
tures, and  the  "temper"  of  the  steel  depends 
upon  the  temperature  it  has  reached.  The 
color  and  uses  of  various  kinds  of  steel  range 
all  the  way  from  faint  yellow  for  lancets  to 
dark  blue  for  hand-saws.  The  Bessemer 
process  transfers  the  metal  into  a  vessel  in 
which  there  are  tubes,  through  which  air  is 
forced,  which  produces  a  much  greater  heat 
than  a  bellows  does.  Thus  in  the  process 
the  carbon  of  the  iron  acts  as  fuel  to  main- 
tain the  fusion,  and  at  the  same  time  by  the 
bubbling  of  the  carbonic  acid  mixes  the 
molten  iron  thoroughly.  During  the  bubbl- 
ing up  of  the  whole  mass  of  iron  and  the  ex- 
treme elevation  of  temperature  caused  by 
the  union  of  the  carbon  of  the  impure  iron 
with  the  exygen  of  the  air,  the  oxide  of  iron 
is  formed,  and  as  fast  as  it  forms  it  fuses 
into  a  sort  of  glass.  This  unites  with  the 
earthy  matter  of  the  "  impure"  iron  and 
floats  on  the  upper  part  as  a  flux,  thus  rid- 
ding the  "cast  iron"  of  all  its  impurities, 
with  no  other  fuel  than  that  contained  in 
the  metal  and  in  the  air  used.  When  the 
flame  issuing  from  the  "converter"  contracts 
and  changes  its  color,  the  time  is"  known  to 
have  arrived  when  the  iron  is  decarbonized. 
The  amount  of  carbon  necessary  is  artifici- 
ally added,  ebullition  takes  place,  a  flame  of 
carbon  oxide  comes  out,  and  the  metal  is 
then  run  into  ingots. — Iron  Industry  Gazette. 
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TALLEYRAND  AND  HIS  COACH 
MAKER. 

Like  many  another  famous  man,  both 
before  his  time  and  since,  Talleyrand  ex- 
hibited— at  least  in  early  life — i  great  reluct- 
ance to  settling  with  his  creditors.  When 
he  was  appointed  Bishop  of  Autun  by  Louis 
XVI.,  he  considered  a  fine  new  coach  to  be 
necessary  to  the  proper  maintenance  of  the 
digi.i'y  of  that  office.  Accordingly,  a  coach 
was  ordered  and  delivered,  but  not  paid  for. 
Some  time  after,  as  the  newly-appointed 
bishop  was  about  to  enter  his  coach,  he 
noticed  a  strange  man  standing  near  who 
bowed  continually  until  the  coach  was  driven 
away.  This  occurred  for  several  days,  until 
at  length  Talleyrand,  addressing  the  stranger, 
said  : 

"  Well,  my  good  man,  who  are  you  ?" 

"  I  am  your  coach-maker,  my  lord,"  replied 
the  stranger. 

"Ah!"  said  Talleyrand,  "you  are  my 
coach-maker  ;  and  what  do  you  want,  my 
coach-maker?" 

"  I  want  to  be  paid,  my  lord." 

"  Ah  !  you  are  my  coach-maker,  and  you 
want  to  be  paid.  You  shall  be  paid,  my 
coach-maker." 

"  But  when,  my  lord  ? " 

"Hum!"  said  Talleyrand,  settling  him- 
self comfortably  among  the  cushions  of  his 
new  coach  and  eyeing  his  coach-maker 
severely.     "  You  are  very  inquisitive." 


IRON  AND  STEEL  IN  CONSTRUCTION 

The  question  ot  how  best  to  place  incom- 
bustible-material  in  buildings  so  as  to  attain 
the  nearest  approach  to  a  fire-proof  struc- 
ture is  one  that  deserves  the  most  careful 
consideration  of  architects  and  all  who  have 
to  do  with  the  erection  of  buildings.  The 
disastrous  fires  which  occur  too  frequently 
even  in  the  better  classes  of  buildings  in 
which  iron  and  steel  are  quite  generously 
used,  point  out  clearly  that  the  use  of  iron 
and  steel  must  not  stop  with  the  putting  in 
of  a  few  girders  and  columns  where  strength 
with  a  minimum    of    weight   and   bulk  is  a 


desideratum.  The  lutilitv  of  this  as  a  safe- 
guard against  destruction  of  a  building  by 
fire  has  been  exemplified  again  and  again  in 
this  and  every  other  city  in  the  country.  It 
does  not  even  provide  "'  slow-burning"  con- 
struction. A  building  may  be  as  strong  as 
iron  will  make  it,  but  if  that  iron  is  only  dis- 
posed in  the  form  of  column  and  girders,  fire 
will  go  through  it  as  quickly  as  though  there 
was  not  a  piece  of  iron  in  it  larger  than  a 
nail. 

As  yet  the  use  for  which  iron  and  steel 
have  become  general  in  construction  have 
been  mainly  confined,  even  in  the  better 
buildings,  to  girders,  columns  and  floor 
beams,  leaving  to  be  built  of  wood  all  in- 
terior details.  About  the  only  lighter  form 
of  building  material  in  which  iron  in  any 
marked  degree  has  supplanted  the  use  of 
wood  is  in  the  various  forms  of  metallic  lath- 
ing, and  these  have  shown  their  superiority 
from  both  technical  and  economical  stand- 
points so  well  as  not  to  need  anyfurther  com- 
ment here. 

The  state  of  things  note!  above  has  not 
been  entirely  the  fault  or  oversight  of  archi- 
tects either.  Manufacturers  have  provided 
in  abundance  beams  and  all  the  heavier 
structural  shapes,  but  what  may  be  termed 
the  artistic  treatment  of  iron  has  been  prac- 
tically neglected,  and  architects  have  been 
forced  to  use  wood  for  interior  work  from  the 
very  lack  of  other  suitable  material.  Taking 
these  facts  into  consideration  we  would  urge 
upon  manufacturers  that  more  attention  be 
turned  to  the  production  of  material  suitable 
for  architectural  details. 

The  solution  of  the  problem  calls  for  the 
exercise  of  both  artistic  and  mechanical 
ability  of  no  mean  order,  but  we  believe  it  is 
within  the  reach  of  American  artisans  if 
effort  is  intelligently  turned  in  that  direction 
and  that  such  efforts  would  receive  the  co- 
operation oi  our  best  architects,  and  be  re- 
ciprocated by  them  we  are  confident.  The 
difficulties  to  be  encountered  from  a  me- 
chanical, commercial,  and  we  may  add,  from 
an  iusthetic  stand  point,  are  no  greater  than 
have  been  met  and  overcome  again  and 
again  by   engineers,   and  the  benefit  to  be 


derived  both  by  the  promoters  of  such  im- 
provements and  the  users  are  far  more 
certain  than  those  which  many  other  things 
once  innovations  but  now  virtual  necessities,. 
have  had  to  contend  with.  Who  will  take 
the  lead  through  this  almost  untrodden  field? 
— American  Manufacturer. 


A  DEFENSE  OF  THE  COMMERCIAL 
TRAVELER. 

"  Most  people  think  that  commercial  trav- 
ele-s  are  a  pretty  hard  crowd,"  says  a  travel- 
ing salesman,  "  and  it  must  be  admitted  that 
there  are  some  men  in  the  business  who  de- 
serve no  higher  place  in  public  estimation. 
But  taking  us  as  a  whole,  we  are  done  great 
injustice.  Competition  is  so  keen  in  these 
times  that  a  man  on  the  road  can't  expect  to- 
dissipate  and  hold  his  trade  too.  The  young- 
sters, when  they  first  start  out,  enjoy  the 
change  of  scene  and  faces,  and  are  apt  to  let 
their  animal  spirits  occasionally  get  the  best 
of  their  judgment.  But  they  soon  find  that 
selling  goods  is  mighty  hard  work,  and  that 
success  in  this  line  requires  just  as  good 
habits  as  are  looked  for  in  a  clerk  in  the 
office  right  under  the  firm's  nose.  It  does 
not  take  a  house  long  to  ascertain  the  habits 
and  character  of  a  man  traveling  in  its  inter- 
est, and  if  his  morals  are  at  all  "off  color," 
he  will  find  that  it  makes  a  decided  differ- 
ence in  his  treatment.  Most  of  us  have 
families  to  care  for,  and  couldn't  afford  to- 
lead  the  life  commonly  pictured.  Oftentimes 
you  will  read  or  hear  of  some  escapade  of  a 
man  who  claims  to  be  a  travelling  salesman, 
but  who  in  reality  is  not  a  commercial  man. 
The  offenses  of  a  good  many  outsiders  are 
saddled  on  us,  and  we  have  to  stand  it,  be- 
cause it  is  in  the  line  of  popular  fancy. 
Every  fellow  who  peddles  tinware  or  garden 
seed  from  a  wagon,  or  pastes  up  posters  for 
quack  doctors,  claims  to  be  a  traveling  sales- 
man, and  the  people  he  meets  are  more  than 
likely  to  accept  him  at  his  own  estimation.'' 
— Chicago  Journal. 

Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 


10 


HARDWARE 


EUROPEAN  MARKETS. 

Late  cables  report  a  slight  improvement 
in  British  iron  markets.  Scotch  warrants 
have  advanced  6d.  as  compared  with  a  week 
ago.  Otherwise  there  has  been  but  little 
change.  Tin  plates  are  steady.  Tin,  cop- 
per, and  lead  are  unchanged. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week. 
Tin— Spot—         ^90  12s.  6d. 
Future —  91  00s.   od. 

Copper,  B.E.S. —     5800s. 
Lead,  S.E.  12  15s. 

Spelter,  23  00s, 

Tin  Plates — Cokes 
Pig  Iron — Scotch! 
Warrants.        J 
No.  3  Middlesboro',      38s.    od. 


od. 
od. 
od. 
17s.  6d. 

42s.  1  id. 


Last  week. 
£  90.  1 2s.  6d. 
91.  00s.  od. 
58.  cos.  od. 
12.  15s.  od. 
23.  00s.  od. 
17s.  6d. 

42s.  5d. 
37s.  9d. 


MONTREAL  MARKETS. 

Montreal,  April  16,  1891. 

There  has  been  slight,  if  any  change  to  the 
market  for  heavy  materials  since  our  last, 
and  buyers,  generally  speaking,  show  no  dis- 
position to  change  from  the  conservative 
course  they  are  pursuing  at  present.  This 
naturally  restricts  business,  and  it  has  to  be 
admitted  that  the  movement  is  small.  This 
is  especially  the  case  with  pig  iron,  for 
although  we  have  some  sales  of  Scotch  pig 
in  the  West  for  future  delivery  to  note  they 
are  not  general  by  any  means,  for  in  addition 
to  the  caution  of  buyers,  there  is  the  compe- 
tition of  American  pig,  and  it  will  only  be  in 
the  cheaper  grades  that  the  Scotch  makers 
will  be  able  to  compete  with  American  iron, 
unless  there  is  a  sensible  stiffening  south  of 
the  line  49.  A  great  scarcity  of  tin  plate  is 
a  prominent  feature  of  the  position  just  now, 
and  there  is  no  posibility  of  a  change  for  a 
few  months  to  come,  but  there  is  the  proba- 
bility of  a  big  drop,  owing  to  the  fact  that 
makers  in  Wales  will  have  completed  their 
large  American  orders  and  be  free  to  do 
business  elsewhere.  It  is  to  this  reason  that 
the  great  difference  in  quotations  for  near 
by,  and  further  ahead  deliveries  is  attributa- 
ble. As  regards  actual  change  there  is  little 
of  it, but  therehasbeen  some  jugglingin  terne 
plates  recently  byone  dealerwho  sold  a  lot  of 
100  boxes  at  $7.25  of  a  grade  that  he  wouldnot 
let  go  of  at  $8  some  weeks  ago.  However, 
he  is  not  loosing  money  by  the  transaction, 
and  perhaps,  wishes  to  pull  down  his  stock, 
but  it  is  doubtful  if  any  more  stock  lots  could 
be  had  at  this  figure,  although  like  tin  plate, 
they  can  be  laid  down  much  lower  during 
the  summer  months.  In  other  lines,  there 
is  little  of  interest  to  note.  Chemicals  fur- 
nished some  business  for  early  spring  de- 
livery, since  our  last,  but  it  has  not  been 
large,  while  values  are  unchanged.  On  the 
whole,  the  conditions  generally  at  present 


are  quiet,  but  it  is  generally  admitted  that 
stocks  in  consumers  hands  are  small,  so  they 
must  take  something. 

IRON. 
The  iron  market  shows  no  change,  in  fact 
there  is  no  animation  whatever  to  note  of  a 
general  character,  and  although  some  busi- 
ness is  doing  in  the  way  of  forward  delivery 
it  has  not  assumed  an  important  character 
as  yet.  Briefly,  with  one  exception,  there  are 
no  features  to  note.  There  is  not  much  to 
say  in  regard  to  pig  iron,  but  Summerlee 
and  equal  brands  for  early  spring  delivery 
are  being  quoted  at  $21.50  to  $22,  but  we 
dont  hear  of  any  business  doing  on  Montreal 
account  at  these  figures,  but  a  few  lots  for 
Western  consumption  have  been  placed  on 
this  basis  in  addition  to  the  business  we  have 
noted.  It  will  chiefly  be  in  the  cheaper 
grades  that  Scotch  makers  will  be  able 
to  compete  with  American  pig.  Briefly 
buyers  are  holding  of  until  the  new 
stock  is  on  the  market,  but  this  is  just 
where  the  shoe  is  going  to  pinch,  for  import- 
ers likewise  are  holding  off,  and  if  matters 
continue  as  they  are  at  present  much  longer, 
there  is  a  strong  probability  that  somebody 
is  going  to  get  left.  Tin  plates  are  practi- 
cally exhausted  on  spot,  all  the  stock  except 
a  few  lots  of  the  higher  brands  being  cleared 
up,  and  now,  buyers  generally,  who  cannot 
afford  to  wait,  have  to  pay  $6  for  Bradley 
plates.  In  the  way  of  immediate  for- 
ward delivery,  prices  are  quite  as  firm, 
and  17s.  6d.  to  18s.  is  the  best  that  can 
be  done,  for  delivery  m  July  and  Au- 
gust, considerable  business  has  been  done 
at  13s.  9d.  for  B.  V.  grade  cokef.  o.  b.  Terne 
plates  have  been  a  subject  for  some  juggling 
locally  and  it  is  teported  that  sales  have  been 
made  considerably  under  $8.00  for  grades 
that  could  hardly  have  been  had  at  this  fig- 
ure some  two  weeks  ago.  In  the  way  of  future 
delivery  some  considerable  business  has 
been  done  in  orion  at  26s.  6d.  to  27s  6d.  July 
and  August  shipment  and  this  brand  seems 
to  be  in  great  favor  just  now.  Bar  iron  shows 
no  change  and  domestic  moves  at  $2.10  in  a 
jobbing  kind  of  way,  while  imported  stock 
remains  firm  according  to  advices  from  the 
other  side. 

NAILS. 
Although  there  has  beena  little  moredoing 
in  nails,  business  cannot  be  said  to  have  as- 
sumed large  proportions  as  yet.  In  fact  it 
still  continues  backward  and  somewhat  be- 
hind that  of  last  year. 

IRON  CUT  NAILS. 
10  dy  to  60  dy,  hot  cut,  per  keg   ....     2  40 

8  dy  to    9  dy,       "  "  2  65 

6  dy  to    7  dy,       "  "  2  90 

4  dy  to    5  hot  cut,  Am.  pat  ....     315 

3  dy,  hot  cut,  per  keg,  Am.  pat   ....     3  90 

3  dv  fine  hot  cut,         "  ....      5   40 

2  dy,  fine  hot  cut,  Am.  pat.  ....     5  60 

4  dy  to  5  dy,  cold  cut,  per  keg,   ....     2  90 

3  dy,  cold  cut,  per  keg,  ....     3  40 

STEEL   CUT   NAILS. 

10  dy  to  60  dy,  per  keg $2   50 

8  dy  to    9  dy,        "       275 

6  dy  to    7  dy,        "       3  00 

4dy  to    5  dy,       "       3  25 

3  dy  "       4  °° 

5  dy  fine,  "       5  5° 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  4° 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8  dy  @  9  dy,       "  3  '  5 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,    '       "  2  45 

COMMON    FLOUR    BARREL   NAILS. 

t/i  inch,  per  keg $4  7° 

1       "  "        4  10 

1  lA  "        "      4  40 


STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3. 1 5 

9  dy  to  60  dy         "         3.45 

8  dy  to  60  dy         "         3.70 

7  dy  to  60  dy         " 4.00 

6  dy  to  60  dy         " 4,30 

5  dy  to  60  dy         " 4.30 

4  dy  to  60  dy         "         4.60 

3  dy  to  60  dy         "  5.50 

3  dy  fine,  6.60 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  1-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
"MR  M,"  "P  B,"  and  "C"  brands  in  100 
box  lots  50  and  10  per  cent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months'  or  5  per  cent,  off  for  cash  in  30  days. 
CHEMICALS. 
The  position  of  this  market  is  essentially 
unchanged  as  regards  the  general  position  of 
values  and  it  is  unlikely  that  much  alteration 
will  occur.  In  addition  to  some  business  in 
the  way  of  immediate  wants  ex  store  there 
has  been  some  transactions  in  the  way  of  early 
spring  delivery  in  differant  leading  lines  of 
heavy  chemicals.  Sal  Soda  caustic  etc.,  are 
on  an  unchanged  basis.  Otherwise  there  is 
nothing  particulart  o  note. 

PAINTS  AND  OILS. 
The  oil  market  is  quiet  and  unchanged 
locally,  and  we  have  little  business  to  note. 
Linseed  oil  is' steady,  at  64  to  65c.  for  raw 
and  67  to  68c.  for  boiled.  Castor,  cod  liver, 
etc.,  are  unchanged. 

NAVAL  STORES. 
A  somewhat  improved  enquiry  on  the 
market  is  noted  since  our  last  report,  and 
with  the  close  approach  of  the  open  season 
it  should  improve  still  more,  and  no  doubt 
will  do  so.  There  is  a  fair  demand  for  tur- 
pentine, which  rules  steady  while  stocks  are 
not  heavy.  We  quote:  Turpentine,  62®  63c; 
rosins,  S2@S4.25,  as  to  brand;  coal  tar,  $4.00 
to  $4.25  ;  cotton  waste,  $}4c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  5^  @  7)4c; 
and  cotton  oakum,  io@i2j£c. 

CEMENT  AND  FIRE  BRICK. 
There  has  been  a  fair  demand  for  cement 
but  the  recent  cold  damp  weather  has  cur- 
tailed it  somewhat.  For  spring  delivery  en- 
quiry is  good  on  the  whole  but  little  has  re- 
sulted as  yet.  Present  stocks  are  exception- 
ally small  not  more  than  enough  to  last  one 
month  with  even  an  ordinary  demand,  but 
there  is  some  expectation  of  better  terms 
later  on  and  this  is  having  its  effect.  Advices 
from  the  otner  side  state  that  prices  are 
moderate,  while  the  cessation  of  work  on  the 
Manchester  ship  canal  and  other  matters  is 
putting  the  makers  short  of  jobs  so  that  there 
is  more  disposition totalkbusinesselsewhere. 
Advices  of  a  simular  tenor  come  ftom  the 
continent  where  a  disposition  is  shown  to 
urge  business  if  it  is  at  all  possible.  We 
quote  for  present  delivery  $2.45  to  $2.75, 
and  for  delivery  after  the  opening  of  naviga- 
tion, $2.30  for  Belgium  and  $2.65  for  Lon- 
don brands.  Fire  bricks  continue  firm  at 
$24  to  $30  per  1,000,  with  a  good  demand 
passing. 

PETROLEUM. 
There  is  no  change  in  the  general  position 
of  this  market,  and  with  the  gradually  length- 
ening days  the  regular  demand  is  falling  off, 
and  this  is  exercising  the  usual  effect  on  the 
market.  We  quote  :  —  Canadian  i2}4c. 
at  Petrolea,  I4>£c.  in  car  lots  at  Montreal, 
and  16c.  for  single  casks;  American,  23c.  in 
car  lots  and  23^  to  i^/ic  in  smaller  quan- 
tities ;  American  benzine,  23  to  25c.  ;  and 
Canadian,  14 >£  to  15c. 


HARDWARE. 
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TORONTO  MARKETS. 

Toronto,  April  17,  1891. 

The  local  market  has  not  been  so  active 
this  week,  the  improvement  noted  in  last 
issue  not  having  continued.  .Still  a  fair 
volume  of  business  has  been  done.  Values 
during  the  week  have  not  shown  any  impor- 
tant change  in  either  metals  or  hardware. 
Tin  plates  are  getting  into  smaller  compass 
each  day  and  prices  continue  to  harden.  The 
agreement  under  which  the  Montreal  nail 
makers  endeavored  to  hold  prices  at  a  uni- 
form rate  has  been  abandoned  but  so  far 
quotations  show  no  variation.  Payments 
are  fairly  satisfactory. 

IKON  AND  STEEL. 

There  has  been  a  fairly  good  demand  for 
pig  during  the  week  and  a  good  many  small 
sales  of  Nova  Scotia  have  been  made  here 
at  $23  to  $24.  American  pig  rules  at  $20.50 
to  $22  for  the  general  run  but  special  brands 
such  as  Tonawanda  Scotch  have  sold  at  $23. 
Odd  sales  of  Carnbroe  have  been  made  at 
$21.  Domestic  bar  is  selling  at  $2.20  to 
$2.2  5.  No  business  is  reported  here  or  west 
in  Nova  Scotia  bar,  but  some  sales  have 
been  made  in  the  east.  Easier  prices  are 
quoted  for  several  primary  products  of  iron 
such  as  bands  and  hoop  iron,  machinery  and 
tank  steel. 

COPPER. 

The  market  shows  a  better  tone  this  week, 
under  a  more  active  demand,  especially  for 
sheets, for  which  there  has  been  an  increased 
enquiry  on  building  account.  Prices  remain 
at  last  week's  reduction,  round  lots  selling  at 
14  to  14XC ,  and  small  quantities  at  14^ 
to  ij^c. 

TIN. 

Ingot  tin  remains  unaltered  here,  though 
buyers  have  been  endeavoring  to  secure  con- 
cessions on  the  strength  ofa  dull  and  weaker 
market  in  New  York  yesterday.  The  quota- 
tions sent  from  there  are  hardly  a  criterion 
or.  which  local  buyers  can  go.  There  the 
fluctuations  are  in  large  lots  of  say  ten  tons 
and  upward,  and  are  scarcely  applicable  to 
the  small  consumers  lots  which  wholesale 
merchants  are  compelled  to  carry  in  stock 
even  at  advanced  prices  to  keep  their  cus- 
tomers supplied. 

ZINC  AND   SPELTER. 

Show  no  change.  Demand  is  light,  but 
stocks  are  also  small. 

LEAD. 

Is  firm  and  unchanged.  Small  lots  are 
selling  here  at  t>K  to  4c.  for  pig  and  4^  to 
5c.  for  bar. 


ANTIMONY. 

The  local  market  is  almost  bare  of  stock, 
and  for  prompt  delivery  prices  are  firmly 
maintained,  but  futures  can  be  bought  at 
considerably  less. 

GALVANIZED  SHEET  IRON 

Is  fairly  active.     Prices  of  known  brands 
are  well  maintained,  but  buyers  can   obtain 
concessions  on  ordinary  brands. 
TIN    PLATES. 

The  market  continues  strong.  The  most 
prominent  feature  in  the  situation  this  week 
is  the  rapidity  with  which  stocks  all  over  Ca- 
nada are  being  absorbed  without  being  met 
with  the  usual  importations  at  this  season  of 
the  year.  The  almost  certain  result  will  be 
that  considerably  higher  prices  will  rule 
during  the  months  of  May  and  June.  Im- 
porter will  not  lay  in  stocks  when  the  differ- 
ence is  so  marked  between  the  prices  for  im- 
mediate and  for  future  August  delivery  which 
is  fully  25  per  cent.  The  impression  pre- 
vails that  August  means  September  delivery 
in  consequence  of  the  extraordinary  demand. 
CANADA    PLATES 

Quiet  but  firm  at  $3,20  to  $3.25. 
GLASS. 

Local  stocks  have  incieased  considerably 
during  the  past  ten  days,  and  under  the  in- 
fluence of  further  liberal  shipments  and 
lower  freights  prices  have  gone  off  5  to  10c. 
Demand  is  good  and  numerous  small  orders 
are  being  filled. 

NAILS. 

The  Montreal  Nail  Association  has  ceased 
to  exist.  There  has  been  more  or  less  in- 
ternal dissention  for  some  time  owing  to 
some  members  not  adhering  to  their  agree- 
ment to  maintain  prices  at  the  figures  agreed 
upon.  Prices  here  on  cut  nails  are  a  shade 
lower,  though  no  material  reduction  can  be 
expected,  for  prices  were  as  low  as  manufac- 
turers could  consistantly  go,  before  the  dis- 
ruption. 

HINGES. 

There  is  an  active  demand  for  all  kinds. 
Prices  are  only  fairly  well  maintained,  and 
on  screw  and  strap  they  have  been  reduced 
1-4C  to  3  1-2  to  4  i-2c.  per  pound. 

PAINTS   AND  OILS. 

Dry  white  lead  continues  weak  and  is 
tending  downward.  The  reduction  however 
will  not  likely  have  any  effect  on  the  prices 
of  ground  before  the  opening  of  navigation, 
although  lower  prices  have  been  anticipated 
for  some  time.  Oxide  zinc  is  very  high,  ow- 
ing to  the  combination,  and  this  should  ef- 
fect the  price  of  prepared  paints  in  Canada, 
but  the  competition  among  the  manufactur- 
ers is  so  keen  that  none  of  them  take  advan- 


tage of  the  rise.  Prepared  paints  are  not 
moving  off  as  briskly  as  usual  at  this  sea- 
son; the  late  spring  is  supposed  to  be  the 
cause. 

Turpentine  has  advanced  in  the  South 
owing  to  the  lateness  of  the  spring  crop.  It 
is  not  expected  that  any  of  the  new  product 
will  reach  here  before  the  first  of  June. 
Meantime  local  stocks  are  almost  nil  and 
prices  are  very  high.  A  five  barrel  order 
could  not  be  filled  here  to-day  at  an  advance 
on  last  week's  prices.  Holders  are  strong  at 
64  to  65c. 

Linseed  oil  is  steady  at  64c.  for  raw  and 
67c.  for  boiled. 

Castor  oil  is  scarce  here  and  is  held  at  firm 
figures,  but  new  crop  can  be  bought  and  has 
sold  for  delivery  here  by  June  1  at  9#c 
Spot  sales  are  at  11  to  nJ4c. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(From  Tullooh  &  Co.) 

London,  April  2,  1891.— Since  our  last, 
dated  19th  ult.,  the  market  on  the  whole  has 
remained  steady,  but  as  is  usual  with  the  end 
of  the  month,  values  have  relapsed  some- 
what for  prompt  deliveries. 

The  heavy  imports  of  Linseed  now  coming 
to  hand  have  found  their  way  into  consump- 
tion, but  fears  are  freely  expressed  that  with 
any  continuance  of  present  heavy  supplies 
crushers  will  find  themselves  compelled  later 
on  to  lower  their  quotations. 

Whilst  export  enquiries  continue  dull,  the 
home  trade  continues  to  buy  freely,  and  the 
further  advance  in  cotton-seed  oil  should 
serve  to  stimulate  a  larger  call  for  linseed. 

With  the  opening  up  of  direct  communica- 
tion with  Montreal,  it  is  anticipated  that  the 
favorable  rates  of  freight  asked  for  linseed 
oil,  viz.:  12s.  6d  per  ton,  and  10  per  cent, 
will  serve  to  stimulate  trade,  although  the 
advance  in  railroad  rates  to  interior  points, 
is  bound  to  increase  cost  to  consumers  in 
western  parts. 

The  first  sailing  will  be  the  Grecian,  about 
the  1 8th  inst.,  to  be  followed  by  the  Erl  King 
on  the  31st,  or  thereabouts. 

To-day's  quotations  are  as  follows  : 
March,  22s.  6d  to  22s.    7^d.     March  and 
April,  22s.  io^d.     April  and  May,  23s.  i>^d. 
May  and  August,  23s.    i^d.  to  23s.  3d.,  per 
cwt.  f.  o.  b.  London. 

N.  B. — The  above   prices  are  for  the  best 
brands  of  oil  only.     On  the  open  market  oil 
from   outside  crushers   could,    perhaps,    be 
picked  up  at  il/zd.  to  3d.  per  cwt.  cheaper. 
OLD  MATERIAL. 

A  fair  quantity  of  stock  has  been  marketed, 
but  not  so  much  as  is  usually  to  be  had  at 
this  stage  of  the  spring  trade.     The  fact  that 
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MA  RKETS—  Continued. 

the  past  winter's  trade  was  good  may  be  the 
cause  of  this.  The  stock  picked  up  during 
the  winter  months  leaves  so  much  the  less 
to  be  put  on  the  market  now.  There  is  no 
change  in  the  quotations  or  strength  of 
prices.  Thev  are  as  follows  :  No  i  heavy 
scrap,  65  to  70c.  per  ioolbs.;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9K  to 
11c;  heavy  scrap  copper  11^  to  12c;  old 
copper  bottoms,  9  to  9>£c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9^c;  scrap  lead  2^  to  2^c; 
scrap  zinc,  2  to  2^c;  scrap  rubber,  2%  to 
3c.  ;  country  mixed  rags,  90c.  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 
PETROLEUM. 

The  local  market  is  firm  at  last  week's 
quotations.     Trade  is  fairly  active. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude,  $1.36^  perbbl.;  Oil  Springs  crude, 
$1.38^  per  bbl.  The  oil  market  has  recov- 
ered its  weak  feeling  which  had  been  caused 
by  the  strike  of  the  Gurd  well  at  Oil  Springs, 
and  crude  is  now  firm  at  the  above  quota- 
tions. Futures  have  been  sold  as  high  as 
$1.40,  for  June  delivery,  and  the  refined  oil 
market  is  beginning  to  tone  up  a  little, 
although  it  is  being  sold  at  prices  which  are 
below  the  cost  of  manufacture.  We  under- 
stand that  the  question  of  the  flash  test  of 
petroleum  has  been  brought  before  the 
House  of  Commons  in  England,  and  that  a 
bill  is  now  being  introduced  there,  dealing 
with  that  subject,  and  with  the  storage  of 
petroleum  oil  in  Great  Britain.  This  matter 
is  referred  to  at  some  length  in  the  last  issue 
of  the  Pall  Mall  Gazette.  We  quote  refined 
oil  m  bulk  at  Q}4.  to  10c,  and  in  barrels  at 
12  1-2  to  13c.  f.o.b.  here. 

HIDES,  ETC. 

Hides — Are  5  to  $%c.  for  green. 

Skins — Are    about    the    same,    $1.10  t 
$1.45  being  paid  for  good  sheep. 

Tallow — Continues  at  2c.  for  rough  and 
5^  to  6c.  for  refined. 

Wool — Remains  dull  at  lower  prices, 
quoting  now  at  18  tc  19c. 

RAW  FURS. 

The  dulness  that  is  inseparable  from 
the  season  continues  to  grow.  Prices 
remain  unaltered.  They  are  as  follows  : 
—Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.50;  fox, 
cross,  $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.50;  Musk- 
rat,  fall,  12c.  ;  spring  rat,  25c;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c;  skunk, 
25  to  $1.75. 


AMERICAN  MARKETS. 

NEW  YORK,  April  16,  1891. 
In  the  pig  iron  trade  at  this  point  the 
under  current  is  one  of  firmness.  Neither 
furnace  agents  or  dealers  are  booking  heavy 
orders,  but  at  both  first  and  second  hands  a 
very  fair  business  is  passing  in  a  quiet  way, 
and  the  movement  of  supplies  into  the 
channels  of  consumption  proves  sufficient  to 
prevent  any  accumulation  of  the  grades  most 
generally  used  in  this  quarter,  and  through 
the  East  generally.  For  that  matter,  some 
producers  have  not  only  disposed  of  their 
entire  output  the  past  sixty  days,  but  cut 
deeply  into  surplus  stock  that  was  carried 
over  from  last  year.  The  Thomas  Company, 
for  example,  has  on  hand  at  the  present  time 
only  6,000  tons  of  all  grades,  against  16,000 


on  January  1st.  Other  Northern  companies 
while  perhaps  not  making  as  good  a  showing, 
have  improved  their  position.  Southern  pro- 
ducers who  enter  this  market  are  still  short 
on  high  grade  foundry  pig,  while  turning  out 
liberal  quantities  of  inferior  iron.  In  con- 
trast with  the  firmness  here,  irregularity  is 
still  reported  from  Pittsburg,  and  that,  too, 
in  the  face  of  the  fact  that  the  curtailment  of 
production  the  past  three  months  has  been 
greatest  in  that  locality,  and  notwithstanding 
steady  work  at  most  of  the  mills.  This  some- 
what paradoxical  condition  of  affairs  leads 
to  the  suspicion  that  the  Carnegie  interest  is 
largely  responsible  for  the  Pittsburg  irregu- 
larity, and  that  affans  there  will  likely  turn 
for  the  better  in  the  event  of  the  interest 
named  accomplishing  objects  in  view. 

IRON. 

Prices  are  very  steady  on  this  market  on 
all  descriptions  of  crude  material.  Standard 
foundry  iron  sells  at  $17.50  to  $18  for  No.  1, 
and  $16  to  $16.50  for  No.  2.  Only  very  poor 
stock  can  be  secured  at  a  concession  of  more 
than  50c.  Mill  grades  move  at  $14  to  $15 
as  to  brand.  Bessemer  pig  is  still  quoted  at 
$16  to  $16.50  at  furnace.  Foreign  20  per 
cent,  spiegeleisen  is  valued  at  $28  to  $29, 
and  80  per  cent,  ferro  manganese  at  $61  to 
$63  landed  here.  Old  iron  rails  are  still 
quoted  at  $22  to  $22.50,  and  No.  1  wrought 
scrap  iron  at  $21.50  to  $22  f.o.b.  cars  at  Jer- 
sey City,  without,  however,  any  considerable 
improvement  in  the  demand. 

STEEL  RAILS. 

There  seems  to  be  some  doubt  as  to  the 
accuracy  of  the  report  given  out  last  week 
to  the  effect  that  the  Pennsylvania  Railroad 
Co.  had  placed  orders  for  30,000  tons  of  steel 
rails;  but  that  orders  for  the  quantity  named, 
or  a  larger  amount,  will  soon  be  given  there 
is  no  doubt.  The  New  York  Central  has 
placed  an  order  which,  together  with  some 
smaller  transactions,  makes  up  a  total  busi- 
ness of  abont  20,000  tons  effected  the  past 
few  days.  Sellers  adhere  firmly  to  $30  at 
mill  as  strictlv  inside  price. 
PIG  TIN. 

There  has  been  very  little  speculation  in 
pig  tin  the  past  few  days.  Only  ten  tons 
were  recorded  on  the  Exchange  up  to  Tues- 
day,when  100  tons  for  April  delivery  at  20.10c. 
and  100  tons  for  May  at  20c.  were  bulletined. 
The  movement  on  trade  account  has  im- 
proved somewhat,  however,  and  prices  have 
ruled  steady  in  the  absence  of  any  radical 
change  in  London. 

COPPER. 

Copper  has  undergone  no  change.  Con- 
sumers, to  all  accounts,  are  still  buying  in  a 
very  conservative  manner,  and  evidence  is 
wanting  of  any  special  inducements  being 
made  by  sellers.  Current  prices  are  13^  to 
1 3 %c.  for  Lake  Superior,  i234' to  I2^c.  for 
Arizona,  and  11^  to  nj^c.  for  common 
casting  brands. 

LEAD. 

The  lead  market  has  continued  dull,  with 
an  undercurrent  of  weakness  still  notice- 
able. A  few  single  carload  lots  sold  at  $4.30, 
but  round  lots  went  at  as  low  as  4%c.  The 
latter  price  is  the  best  one  bid  at  the  present 
time. 

SPELTER. 

Spelter  is  selling  slowly  at  the  present 
time,  and  inquiries  come  in  tardily,  with 
calls  for  more  than  a  carload  or  two  at  a 
time  the  exception.  Prices  stand  at  about 
$5.05  to  $5.10  for  prime  Western. 
TIN  PLATES. 

The  movement  in  tin  plate  is  confined  al- 
most wholly  to  deliverance  on  old  contracts. 
There  is  scarcely  any  new  demand  outside 
of  the  regular  call  from  the  small  trade.    We 


quote  :  Charcoal,  ^  cross  assortment, Melyn. 
grade,  $6.25  to  . . . .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.85  to  $5.95  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,    14x20,  $7.50  to    . . ;  M.    F.,   20x28,. 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.15   to    ....;  Dean  grade,   20x28,   $10.30 

to ;  D.  R  D.  grade,   14x20,  $4.90  to 

. . . . ;  D.  R.  D,  grade,  20x28,  $9.90  to  . . . .  ; 
I.  C.  Coke— Penlan  grade   (iron),   $5.25  to- 

;  J.  B.  grade,  14x20,  $5.35  to  ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.25  to- 
$5-27/^  >  I-  C.  Siemen's  steel,  coke  finish, 
$5.50;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
....  basis;  I.  C.  Siemens  steel,  squares,. 
$5.85  to  $0.00  basis. 


TESTING  FROZEN  STEEL. 

The  French  government  has  caused  to  be 
made  several  tests  of  gun  steel  at  a  low  tem- 
perature, 75  degrees  to  100  degrees  below 
Fahrenheit.  Part  of  the  bars  were  hardened 
and  part  unhardened.  The  breaking  load 
was  increased  by  the  cooling  3  per  cent,  in 
the  instance  of  the  unhardened  bars,  and  6 
per  cent,  in  that  of  those  hardened,  But  in 
a  shock,  such  as  a  gun  would  be  subjected  ta 
the  unhardened  bars,  cooled,  broke  on  an 
average  with  5.9  blows,  against  14.6  blows 
under  ordinary  conditions.  With  the  hard- 
ened bars  the  difference  was  less,  12.57  blows 
being  required  for  the  cold  bars,  against  14.4 
at  the  nominal  temperature.  The  bars,  both 
hardened  and  unhardened,  had  their  elastic 
limit  raised  1 1  per  cent,  by  the  cold,  and 
their  elongation  was  diminished  by  12  to  14. 
per  cent.  The  bars  recovered  their  original 
properties  upon  attaining  the  ordinary  tem- 
perature. 

COURTESY  TO  COMMERCIAL 
TRAVELLERS. 

No  doubt  the  patience  of  a  merchant  who 
is  persistently  pestered  for  orders  by  a  file  of 
commercial  travellers  may  often  be  sorely 
tried,  no  matter  how  courteous  they  may  be. 
But  there  are,  however,  debts  and  obligations 
besides  those  of  money,  and  one  of  them  is 
politeness. 

The  salesman  is  entitled  to  kind  and  polite 
treatment  if  he  conducts  himself  like  a  gen- 
tleman, and  it  is  true  that,  where  people  are 
intelligent  and  well-bred,  he  receives  |more 
and  more  consideration  and  courtesy.  Ye 
there  are  still  too  many  merchants  who  very 
manifestly  feel  their  importance  when  in 
their  own  counting-room,  and  reserve  their 
best  manners  for  other  places.  They  often 
resemble  sea  captains,  who  are  stern,  re- 
served and  testy  on  the  quarter-deck  of  their 
own  vessels,  but  may  be  the  most  social  and 
affable  of  men  when  ashore. 

Beyond  question  it  will  be  advantageous 
to  the  retail  merchant  to  keep  on  good  terms 
with  travelling  salesmen,  and  through  them 
maintain  relations  of  confidence  and  friend- 
ship with  the  wholesale  houses  he  buys  from. 
— N.  E.  Stove,  Hardware  and  House  Fur- 
nisher. 
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PLUMBING  AND  THE  PUBLIC. 

Whatever  affects  the  general  welfare  says 
the  Sanitary  News,  is  of  public  interest,  of 
however  a  personal  or  private  nature  that 
may  be.  Whatever  affects  the  public  must 
be  controlled  by  the  public  in  order  that  evils 
may  be  avoided  and  the  greatest  good  ob- 
tained. There  is  no  individual  or  private 
enterprise  that  touches  the  public  interest 
that  is  not  governed  by  statutes  provided  by 
the  people  for  self-protection.  Were  it 
otherwise,  private  undertakings  fraught  with 
the  gravest  dangers  to  the  public  safety 
could  be  engaged  in  without  any  means  of 
prohibition.  Dynamite  could  be  manufac- 
tured in  the  streets  of  our  most  populous 
cities,  and  every  evil,  nuisance,  or  menace  to 
public  safety  could  exist  wherever  private  in- 
terests, reckless,  malicious,  or  selfish  motives 
might  dictate.  It  is  thought  public  control 
and  regulation  of  whatever  is  of  public  con. 
cern  that  affords  all  the  protection  people 
have  from  the  worst  forms  of  every  evil  that 
human  ingenuity  could  suggest  or  human  ef- 
fort produce. 

That  plumbing  is  distinctly  of  direct  public 
interest  is  a  fact  that  all  should  recognize, 
but  unfortunately  there  are  a  great  many 
who  regard  it  of  private  interest,  concerning 
only  those  who  pay  for  having  the  work 
done.  Such  claim  that  it  is  their  right  to  do 
what  they  please  with  their  own  property, 
and  that  it  is  no  body's  business  what  kind 
of  houses  they  build,  what  color  they  paint 
them,  how  high  they  build  them  or  what 
they  are  made  of.  Such  claims  are  true  only 
where  man  is  isolated  and  lives  wholly  apart 
fiom  all  mankind.  In  communities  no  in- 
dividual lives  for  himself  alone.  His 
"rights"  in  everything  is  no  more  than  that 
which  he  can  pursue  without  injury  or  dis- 
comfort to  his  fellow  men.  Were  it  other- 
wise, such  a  thing  as  communities  would  be 
impossible.  The  principle,  moreover,  is  de- 
structive of  all  rights  ;  for  if  each  individual 
were  suffered  to  do  as  he  willed,  seek  to  ex- 
ercise all  the  rights  he  might  proclaim  for 
himself,  there  would  be  no  rights  at  all,  for 
each  would  trespass  upon  and  destroy  the 
others. 

The  existence  of  governments  and  the 
possibilities  of  communities  depend  upon 
the  public  regulation  of  private  affairs  that 
effect  the  general  welfare.  Municipal  auth- 
orities are  led  to  the  necessity  of  regulating 
building,  traffic,  business  pursuits  and  every- 
thing that  tends  to  build  up  a  city  in  order 
that  it  may  be  stable,  of  necessary  uniform- 
ity, pleasing,  and  safe.  All  purposes  which 
might  be  considered  "  personal  rights"  out- 
side of  communities,  become  common  inter- 
ests when  individuals  form  a  congregation. 

The  nature  of  plumbing  is  such  that  it 
cannot  in  any  sense  be  considered  of  such 
private  concern  that  it  is  beyond  the  neces- 
sity or  right  of  public  regulation.  If  plumb- 
ing stood  in  the  same  relation  to  domestic 
economy   and  public  welfare   as  decoration 


or  upholstery  does,  then  the  choice  of  the 
individual  might  not  be  disputed.  But  there 
is  a  vast  difference.  Plumbing  touches  the 
health  and  life  of  humanity.  No  man  has  a 
rightto  poison  hisfamilyby  putting  arsenic  in 
theirfood;andno  more  has  he  the  right  to  poi- 
son them  by  having  constructed  a  plumbing 
system  that  will  admit  noxious  gases  and 
disease  germs.  But  this  is  not  all.  The 
family  is  not  the  only  ones  subjected  to  the 
dangers  of  defective  drainage,  but  the  entire 
community  is  menaced  by  the  unsanitary 
condition  of  one  household.  There  are  many 
cases  on  record  where  fatal  epidemics  have 
originated  from  a  single  sewage-polluted 
well.  One  illy-plumbed  house  in  a  commu- 
nity can  easily  become  the  source  of  an  epi- 
demic that  will  spread  throughout  the  city 
or  village.  Sanitary  science  may  not  yet 
have  risen  to  the  heights  demanded  for  per- 
fect conditions  of  health,  but  the  nearer  it 
attains  to  the  perfection  of  sanitary  drainage 
of  each  separate  building,  the  nearer  it  will 
approach  these  heights  and  meet  the  de- 
mands of  hygienic  laws. 


THE  SOURCE  AND  FORCE  OF 
ELECTRICITY. 

"All  the  energy  in  the  world,"  said  Dr.  C. 
F.  Chandler,  in  a  recent  lecture  before  the 
Columbia  School  of  Mines,  "comes  from 
sunshine.  Even  the  energy  in  the  electric 
battery  that  rings  the  door  bells  of  our  homes 
has  its  origin  in  the  light  of  the  great  solar 
system.  The  force  in  the  copper  wire  that 
sets  the  bell  to  ringing  comes  from  the  zinc 
plate  in  the  battery  jar.  The  energy  in  the 
zinc  plate  comes  from  the  anthracite  coal 
with  which  it  was  burned  when  taken  from 
the  mines,  and  finally,  the  energy  in  the  an- 
thracite coal  was  put  there  by  the  sunlight 
that  fed  and  nourished  it  when  it  existed 
ages  ago  as  trees  and  plants. 

"  An  interesting  misapprehension  that  ex- 
ists in  the  minds  ofa  good  many  persons  is 
concerning  the  vital  dangers  that  lurk  in  the 
pressure  of  say  a  thousand  volts.  The  news- 
papers often  tell  us  that  a  man  has  been 
killed  by  such  a  pressure,  whereas,  in  fact, 
such  a  pressure  alone  couldn't  kill  a  hum- 
ming bird.  I  have  frequently  caught  in  my 
hand  sparks  possessing  an  electro-motive 
force  of  ioo,ooovolts  without  feeling  anything 
more  than  a  very  slight  burn. 

"  The  danger  arises  only  when  the  volts 
are  re-enforced  by  a  good  many  amperes  or 
currents,  as  when  one  takes  hold  ofa  charged 
wire.  Then  one  feels  a  shock  that  is  unmis- 
takable, because  the  force  of  a  great  many 
currents  in  the  wire  suddenly  decomposes 
all  the  fluids  in  his  body.  The  salt  in  the 
blood  at  once  turns  to  chloride  gas,  and  the 
man  whose  veins  are  charged  with  this 
deadly  poison  cannot  in  reason  be  expected 
to  live  long." — Scientific  American. 


THE  SMOKE  PROBLEM  IN  GERMANY 

One  of  the  latest  results  of  the  agitation 
commmenced  in  Europe  several  years  ago 
to  suppress,  or  at  least  moderate,  the  smoke 
nuisance,  is  the  offer  of  two  prizes  by  the 
Society  of  German  Engineers  for  essays  on 
the  subject.  An  appropriation  of  8,000 
marks  (about  $2,000  has  been  made  for  the 
purpose).  One  of  the  prizes  is  offered  for  the 
best  essay  on  smoke-preventing  devices  ap- 
plied to  steam  boiler  furnaces,  the  competi- 
tion closing  on  December  31,  1892.  The 
other  prize  is  to  be  awarded  to  the  best 
essay  on  similar  devices  applicable  to  do- 
mestic use,  and  to  industrial  uses  where 
steam  boilers  do  not  enter.  The  date  of 
closing  of  this  competition  is  given  as  De- 
cember 31,  1894.  Each  of  the  essays  is  to 
embrace  a  brief  review  of  what  has  been 
done  in  the  past  in  these  lines,  and  a  com 
prehensive  discussion  of  smoke  preventing 
devices  of  the  present  time  entering  the  sub- 
ject in  detail.  Special  importance  will  be 
attached  to  careful  records  of  the  results  of 
earlier  experience,  and  to  reviews  of  results 
secured  by  smoke  ordinances  in  various 
countries  and  cities.  Successful  smoke-pre- 
venting appliances  are  to  be  illustrated,  in  as 
good  a  manner  as  possible,  by  drawings 
The  prizes  have  been  fixed  at  3,000  marks 
each  (750),  but  an  additional  sum,  not  to  ex- 
ceed 1,000  marks  ($250),  is  to  be  allowed  for 
the  drawings.  The  competition  is  open  to 
all,  without  regard  to  nationality,  though  it 
is  but  fair  to  presume  that  essays  in  the  Ger- 
man language  will  receive  preference. — Iron 
Trade  Review. 
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SAW  YOUR 

ADVERTISEMENT 


IN  THE 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


THE    ONLY    PERFECT    FENCE. 

KIlI*  WOVEN  WIRE  FENCINC 

WIRE    fit^^   ^  e's'  Per  Roct  and  Upward. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 


Twisted  Wire  Rods  Selvage. 

All  widths  and  sizes.    Sold  by  all  dealers  In  this  lino. 
Freight  prepaid.    Information  free.    Write 

The    ONTARIO    WIRE    FENCING    CO., 

Picton,  Ontario,  or  to  our  Wholesale  Agents, 

The  B.  Greening  Wire  Co.,   Jas.  Cooper, 

Hamilton.  Montreal. 

Carvell  Bros.,  Charlottetown,  P.E.I. 

No  rigid  twists.  Wire  galvanised  before  wearing. 
Perfectly  adjusted  for  eTtremes  of  cold  and  heat.  A 
complete  barrier  against  al  1  animals.  No  trouble  to  erect 


14 


HARDWARE. 


RETAIL  PROTECTIVE   MOVEMENT. 

There  has  been  apparent  of  late  a  grow- 
ing spirit  of  restiveness  on  the  part  of  the 
retail  hardware  trade  of  New  York  and 
Brooklyn  at  the  action  of  manufacturers  and 
wholesale  dealers  who  have  fallen  into  the 
habit  of  dealing  directly  with  the  consumer. 
Particularly  is  this  the  case  in  builders'  hard- 
ware, chiefly  for  the  reason  that  the  peculi- 
arities of  this  trade  favor  such  a  method.  In 
New  York  and  other  large  cities  many  of  the 
building  operations  are  carried  on  by  a 
wealthy  speculative  class  who  make  an  ex- 
clusive business  of  it.  These  are  continu- 
ally seeking  the  most  economical  methods, 
and  little  by  little  they  have  found  connec- 
tions with  the  manufacturer,  to  the  disad- 
vantage of  the  middle-man.  Then  the  archi- 
tects have  found  similar  connections,  and  in 
making  up  estimates  for  the  largest  buildings 
the  bottom  price  is  found  often  with  the 
manufacturer. 

The  builders'  hardware  business  of  New 
York  city  alone  aggregates  nearly  $3,000,000 
annually,  or  about  2  per  cent,  of  the  cost  of 
the  structures.  While  almost  every  hard- 
ware store  has  its  line  of  builders'  hardware, 
very  small  in  some  and  large  in  others,  the 
jobbing  business  is  limited  to  about  twenty 
perso  and  firms.  These  firms  contract  on 
each  dertaking  at  arranged  and  fixed 
prices,  and  as  the  furnishings  will  not  be  re- 
quired sometimes  for  twelve  months,  a 
speculative  feature  becomes  a  part  of  the 
transaction.  The  specifications  are  plain 
enough,  so  far  as  quality  is  concerned,  but 
the  goods,  if  bought  at  once,  are  liable  not 
always  to  be  suitable.  Doors  do  not  always 
swing  as  at  first  intended,  and  a  right-hand 
lock  may  be  finally  needed  where  the  plans 
originally  provided  for  a  left-hand.  Numer- 
ous other  details  are  changed  as  the  struc- 
ture goes  up,  and  furnishings  estimated  and 
contracted  for  are  not  bought  until  a  few 
weeks  before  they  are  needed.  The  jobber 
has  made  this  a  study.  He  keeps  the  run  of 
the  markets,  and  finds  the  goods  when  want- 
ed. He  does  not  ask  for  broken  packages, 
as  the  builder  does,  and  is  constantly  carry- 
ing a  good  stock  so  as  to  average  his  specu- 
lation. He  pays  cash,  or  its  equivalent,  and 
up  to  this  time  has  retained  in  his  hands 
about  75  per  cent,  of  the  business.  The 
manufacturer  sells  direct  about  25  per  cent. 

The  manufacturer,  of  course,  has  his  side 
of  the  story.  It  is  the  great  competition  that 
has  sprung  up  which  has  to  be  met,  and  the 
middleman  must  step  out.  This  competition 
has  been  forced  on  all,  step  by  step,  until  in 
the  city  of  New  York  it  is  said  that  there  are 
only  two  manufacturers  who  Insist  on  reach- 
ing the  customer  through  the  jobber.  One 
of  these  now  says,  that  while  he  prefers  the 
old  way,  he  can  see  the  time  ahead  when  he 
will  have  to  do  as  his  competitors  do,  if  some 
step  cannot  be  taken  to  protect  the  jobber. 

Steps  have  been  taken  in  this  direction  by 
some  of  the  retail  men  who  propose  to  form 
a  union  of  dealers  in  New  York  and  Brooklyn, 


with  a  view  of  boycotting  manufacturers. 
One  or  two  of  the  large  jobbers  have  given 
it  a  great  deal  of  encouragement,  but  some 
are  outspoken  against  it  as  a  measure  which 
could  not  be  carried  through.  This  latterclass 
would  not  countenance  it  until  its  strength 
had  been  proven.  They  say  that  events  in 
progress  are  in  accordance  with  the  laws  of 
trade  which,  if  arbitrarily  checked,  are  sure 
to  be  accelerated  later  on.  A  movement  of 
this  sort  would  only  advertise  the  weakness 
of  the  situation,  and  they  prefer  to  watch 
events  and  take  advantage  of  the  situation 
as  best  they  can  while  the  change  is  going 
on. 

"  The  movement  on  the  part  of  the  retail 
dealers  to  bottle  us  up  may  be  all  right  for 
them,"  said  a  prominent  wholesale  dealer  in 
tools,  "  but  it  won't  wash,  and  the  idea  of 
their  boycotting  us  is  about  as  absurd  as  a 
suckling  pig  paddling  his  own  canoe  before 
he  opens  his  eyes.  A  dealer  in  Syracuse 
who  buys  $300  per  year  from  us  took  us  to 
task  the  other  day  because  we  sold  to  small- 
er men  in  his  place.  We  looked  over  our 
books  and  found  that  we  sold  last  year  to 
Syracuse  people  $5,000.  Suppose  that  we 
should  be  insane  enough  to  cut  loose  from 
that  trade  and  yield  it  up  to  our  enterprising 
Syracusian.  We  probably  should  not  hold 
him  very  long,  because  our  competitors 
would  be  glad  to  get  a  trade  that  had  cost 
us  so  much  to  build  up.  The  margin  of 
profit  nowadays  is  small  and  dealers  are  not 
willing  to  divide  reasonably  with  us.  They 
wish  to  bore  too  large  a  hole  with  a  small 
augur.  But  we  have  no  notion  of  giving  up 
$5,000  for  $300,  even  if  a  boycott  is  thrown 
in." 

The  prliminary  steps  were  taken  at  a 
meeting  held  in  Military  Hall,  No.  193 
Bowery,  New  York,  March  26,  in  response 
to  a  circular  issued  by  Frank  Vanderbilt,  a 
dealer  in  house  furnishing  goods,  No.  1301 
Broadway,  Brooklyn,  N.  Y.  The  circular 
ran  as  follows  : 

"  I  would  like  to  consult  you  and  others 
(in  some  suitable  place)  that  are  in  my  line 
of  business,  to  see  if  we  cannot  form  our- 
selves into  a  Protective  Association.  What 
we  must  do  is  to  stop  wholesale  firms  from 
selling  their  wares  at  retail  and  placing  their 
goods  into  stores  that  do  our  business  an  in- 
jury. I  claim  that  we  can  do  it,  and  I  am 
still  sure  we  shall  reap  a  rich  reward  for 
our  labor.  We  must  get  together  and  show 
our  strength  and  power,  refuse  to  buy  of  said 
firms  and  you  will  find  that  they  will  soon 
get  weak.  What  right  have  they  to  sell  a 
stove  and  repairs  at  retail  ?  If  you  think 
favorably  of  this,  please  talk  with  others  that 
you  know,  and  be  kind  enough  to  write  me 
your  answer  and  also  get  them  to  write  to 
me." 

There  were  delegates  present  at  the  meet- 
ing from  New  York  city,  Brooklyn,  Jersey 
City,  Newark  and  Long  Island  City.  Frank 
Vanderbilt  was  elected  president  and  George 
Wilson  secretary,  and  the  names  of  those  in 


attendance  were  enrolled.  Nearly  every 
retailer  present  spoke,  and  there  was  no 
hesitation  in  declaring  that  the  retail  hard- 
ware trade  was  being  killed  by  two  things— 
the  manufacturers  underselling  the  retailers 
and  dry  goods  men  selling  hardware. 

It  was  thought  best  to  attempt  to  check 
the  first  and  lesser  evil  before  tackling  the 
problem  of  preventing  dry  goods  men  from 
going  out  of  their  legitimate  field.  A  com- 
mittee was  appointed  to  draw  up  resolutions 
and  agreements,  which  will  be  submitted  to 
another  meeting  to  be  held  at  the  same  place 
on  the  evening  of  April  9,  and  then  present- 
ed to  every  retailer  for  his  signature.  The 
method  adopted  will  be  to  agree  to  buy 
goods  of  no  manufacturer  who  sells  direct  to 
the  consumers. 

Mr.  Vanderbilt  informs  Hardware  that  he 
sent  out  800  circulars  to  the  trade,  contain- 
ing a  report  of  the  first  meeting  on  the  Bow- 
ery, and  enclosing  the  resolutions  adopted, 
namely  : 

It  having  become  absolutely  necessary  for 
the  master  tinners,  stove  and  hardware 
dealers  to  take  some  united  action  to  protect 
themselves  from  the  many  abuses  and  impo- 
sitions to  which  they  have  been  subjected  in 
the  past,  they  at  their  last  meeting  passed 
unanimously  the  following  resolutions  : 

Whereas,  The  manufacturers  of  and  whole- 
sale dealers  in  stoves,  hardware,  tin-plate, 
house  furnishing  goods,  and  such  other  sup- 
plies as  are  used  by  the  undersigned,  persist 
in  selling  retail  at  wholesale  rates  to  con- 
sumers, the  result  being  our  injury  and  em- 
barrassment and  the  putting  of  us  in  the 
light  of  extortioners  to  our  consumers,  seri- 
ously impairing  our  self-respect  and  demor- 
alizing our  business;  and 

Whereas,  The  system,  or  rahter  lack  of 
system,  for  protecting  us  from  these  wrongs 
and  from  others  of  a  similar  kind  with  which 
you  are  familiar  fails  utterly  of  its  purpose, 
it  is  absolutely  necessary  by  united  action  to 
perfect  such  a  system  as  will  remove  from 
us  these  evils  from  which  we  have  suffered 
for  years  ;  therefore,  be  it 

Resolved,  That  we  will  withdraw  our  pat- 
ronage from  any  firm  or  company  manufac- 
turing or  dealing  in  the  above-mentioned 
supplies  who  persist  in  selling  to  outsiders 
or  selling  retail  at  other  than  retail  prices 
after  a  reasonable  time  shall  have  elapsed 
for  this  action  to  take  effect. 

The  following  form  was  also  sent  out  for 
signatures  among  the  trade  : 

I  am  in  favor  of  joining  the  organization 
of  Retail  Protective  Dealers  in  Hardware, 
House  Furnishing  Goods  and  Stove  Deal- 
ers, and  agree  that  I  will  live  up  to  the 
agreement  as  endorsed  at  their  meeting  of 
March  26,  1891. 

Signature 

Address 

Business 

Date 

After  getting  the  organization  in  good  look- 
ing order,  it  is  hoped  to  get  branches  started  in 
other  cities.  Mr.  Vanderbilt  reports  that  on 
the  evening  of  April  2  he  attended  a  meet- 
ing of  Master  Roofers  and  Sheet  Metal 
Workers,  and  that  their  support  has  been 
promised  to  the  movement  among  the  re- 
tailers.— Hardware  (N.  Y.) 
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BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


the  A.  C.  PEUCHEN  CO., 

ARE   NOW   MAKING 

100   TOZLSTS 

OF 

Pure  Paris  Green 

ALSO   MAKING 


.  of  PAINT  OIL. 


See   our   New   Catalogue  containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 


THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 


-STORA 


(BOND  and  FREE) 

Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO. 


BURNS  &THOMAS 


f°*oN$o<^ 


S  A  "\irfi  CIRCULAR,!  Shingle,  Ru-sawing, 
OA  VV  KJ      Drag.JG-ang,  Cross-cut,  etc. 


Milk  Can  Trimmings,  Ironclad  and  Broad 
Hoop  Patterns,  Delivery  and  Creamery  Can 
Trimmings.  All  sizes  of  Body  Stock  for  Cans. 
Our  New  Creamer  Gauge,  and  Corrugated 
bottoms  are  the  latest  pattern.  Sample  order 
solicited. 

Milk,  Creamery  and  Delivery  Cans  made  up.       Refrig- 
erators, Oil  Stoves,  Brass  Bird  Cages. 

We  make  and  supply  everything   used   by   the   Stove  and   Tin- 
ware Trade. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


A.  Allan,  Pres. 


J.  O.  Gravel,  Sec-Treas. 


F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


Sole    Agents   and   Manufacturers 
of  the 


Forsyth  (Boston 

Jg^  Belting  Co'y) 

Xa        1 


**T*  * 


y 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

— 0—0-0 — 0—0—0 — 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.  J.  McGILL,    Man. 

WESTERN   BRANCH: 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


UPHOLSTERERS  HAMMERS 

Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 

The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL,  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 
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THE   GROOVED   RAIL  VS.   THE 
GUTTER  RAIL. 

The  effect  upon  the  carriage  trade  by  the 
general  use  of  street  railways,  particularly  in 
the  smaller  cities  of  the  country,  has  lately 
been  receiving  considerable  attention  from 
parties  interested.  There  is  no  complaint, 
because  sales  of  carriages  have  been  materi- 
ally diminished  where  long  lines  of  street 
railways  have  been  established  ;  that  is  ac- 
cepted as  a  result  of  modern  progress.  But 
the  obstruction  of  travel  and  the  damage  to 
vehicles  by  the  manner  in  which  the  tracks 
are  laid  or  by  the  kind  of  rails  used,  is  the 
question  that  is  now  prominently  before  the 
trade. 

At  best,  these  railways  materially  reduce 
the  pleasure  or  convenience  of  driving  along 
the  streets  which  they  occupy;  horses  are 
annoyed  or  scared  by  them,  and  one  has  to 
be  ever  on  the  lookout  for  danger.  Hence, 
while  these  necessary  inconveniences  must 
be  borne  by  the  users  of  vehicles,  they 
should  not  be  subject  to  any  danger  or  bother 
that  can  possibly  be  avoided,  such  as  may 
result  from  an  imperfect  or  poorly  laid  track, 
or  from  a  badly  shaped  rail.  As  a  rule,  these 
are  so  constructed  that  the  driver  of  a 
vehicle,  unless  he  exercises  the  utmost 
care,  is  liable  to  twist  a  wheel  or  snap 
an  axle,  to  avoid  which  he  must  cross 
at  right  angles  or  turn  squarely  off  the 
track,  thus  blocking  the  travel  more  or 
less.  The  movement  at  present  is  to 
force  the  street  railway  companies  to  replace 
the  old  "gutter"  form  of  rails  with  what  is 
termed  the  European  flat  rail  that  has  half- 
round  groove  for  the  flange  of  the  car  wheels, 
which,  it  is  claimed,  not  only  gives  support 
to  the  pavement  inside  and  outside  the  track, 
but  offers  no  obstruction  to  carriage  travel. 
To  this  end  legislation  is  sought.  In  their 
occupation  of  the  streets  these  railway  com- 
panies shold  be  compelled  to  construct  their 
lines  so  as  to  do  the  least  possible  damage 
to  general  travel. — Farm  Implement  News. 


THE  BEST  KIND  OF  SHARES  TO 
INVEST  IN. 

"  They  tell  me  a  man  can  make  money  in 
Wall  street,"  said  a  farmer  to  a  broker  re- 
cently. "What  shares  would  you  advise  me 
to  invest  in  ?" 

"  Do  you  own  farm  property  ?"  replied  the 
broker,  who  had  been  pinched  in  the  money 
panic. 

"  Yes.  I  own,  free  and  clear,  20,000  acres 
of  the  best  farm  land  in  Iowa,"  answered  the 
agriculturist. 

"Well,  then,  take  a  friend's  advice,"  said 
the  Wall  street  man.  "  Invest  in  plowshares." 
—New  York  Herald. 


The  tinners  in  Minneapolis  have  been 
locked  out.  They  refused  to  accept  an 
agreement  presented  by  the  bosses. 

Seaweed  is  now  made  into  a  tough  paper, 
which  takes  the  place  of  window  glass. 
When  colored  the  effect  is  similar  to  stained 
or  painted  glass. 


MINING  SECTION. 

At  the  meeting  on  Thursday  evening  of 
the  mining  section  of  the  Canadian  Institute, 
Toronto,  Mr.  George  Mickle  read  a  most 
interesting  and  instructive  paper  on  the 
methods  of  conducting  an  assay  for  the  pur- 
pose of  determining  the  quantity  of  nickel 
found  in  ore.  He  demonstrated  the  manner 
in  which  iron  and  cobalt  were  purged  from 
the  ore,  illustrating  the  process  in  three 
methods,  the  volumetric,  electrosus  and  pre- 
cipitate. In  one  of  the  tests  where  the 
known  quantity  of  nickel  was  3.86  per  cent., 
in  less  than  10  minutes  by  the  volumetric 
system,  he  succeeded  in  showing  a  percent- 
age of  3.91,  as  near  a  test  as  is  usually  neces- 
sary. The  electric  system,  while  more 
accurate,  is  said  to  be  too  expensive,  the  in 
struments  used  costing  at  least  fifteen  times 
as  much  as  those  used  in  either  of  the  other 
processes.  At  the  next  meeting,  two  weeks 
hence,  Mr.  Mickle  will  demonstrate  the  cor- 
rect process  for  the  manufacture  of  nickel. 

The  old  telephone  wires  in  London  which 
were  galvanised,  and  weighed  224  pounds  to 
the  mile,  are  now  replaced  by  silicon  bronze, 
weighing  36  pounds  to  the  mile.  It  will, 
however,  be  interesting  to  note  the  results  of 
wet  clinging  snow,  which  usually  play  such 
havoc  with  overhead  wires  of  all  kinds. — In- 
vention. 

One  day,  in  1830,  says-  Invention,  when  a 
working  jeweller,  Joseph  Gillott,  now  the  fa- 
mous steel  pen  maker,  accidently  split  one 
of  his  fine  steel  tools,  and  being  suddenly 
required  to  sign  a  receipt,  not  finding  his 
quill  pen  at  hand,  he  used  the  split  tool  as  a 
ready  substitute.  This  happy  accident  led 
to  the  idea  of  making  pens  of  steel. 

The  automatic  car  coupler  must  be  con- 
sidered as  now  practically  adopted.  The 
Engineering  News  shows  that  companies 
with  72,000  miles  of  track  and  700,000  cars, 
or  nearly  half  the  track  and  seven-tenths  of 
the  cars  of  the  United  States,  are  putting 
the  coupler  on  all  new  cars.  Practically  half 
the  railroads  by  mileage,  and  over  two-thirds 
measured  by  cars,  are  committed  to  this 
great  reform. — Iron  Age. 

In  connection  with  the  equipment,  for  fire 
protection,  of  wood-working  establishments, 
Fire  and  Water  recommends  placing  a  gal- 
lon pail  filled  with  fine  sand  within  con- 
venient reach  |of  each  workman  em- 
ployed where  oiling  and  finishing.  This 
practice  might  well  be  followed  wherever 
there  is  a  possibility  of  fire  starting  in  oil  or 
oil-soaked  material.  There  is  nothing  which 
will  squelch  an  oil-fed  fire  in  its  incipiency 
more  quickly  and  effectually  than  sand;  and 
there  are  no  afterclaps  in  the  way  of  water 
damage  either. 

There  isquite  a  general  movement  among 
the  skilled  mechanics  in  Boston  hostile  to 
the  education  of  convicts  in  the  various 
trades.  It  was  initiated  by  the  plumbers' 
union.     A  few   days  ago   Governor  Russell 


was  waited  on  by  a  committee  composed  of 
the  most  influential  tradesmen  in  the  city 
and  an  address  presented  protesting  against 
convict  trade  schools  and  the  Massachusetts 
reformatory  prison  at  Concord,  the  principal 
allegation  being  that  the  tendency  is  to  train 
expert  criminals,  and  they  insisted  that  the 
"nefarious"  system  should  be  abolished. 

The  origin  of  the  word  "  dun  "  as  applied 
to  our  well-known  system  of  collecting  debts 
is  said  to  be  as  follows:  During  the  reign  of 
King  Henry  VIII,  of  England  there  was  a 
baliff  by  the  name  of  Joe  Dunn  who  attained 
quite  a  reputation  as  a  collector  of  bad  debts. 
When  every  other  resort  had  failed,  credi- 
tors would  threaten  to  send  Dunn  after  their 
delinqents.  His  reputation  for  hanging 
around  and  making  debtors  tired  of  life  was 
such  that  a  threat  to  send  him  usually  had 
the  desired  effect. 

The  profit-sharing  idea  is  making  progress, 
but  very  slowly.  It  is  surprising  to  us  that 
a  plan  which  has  worked  so  well  and  given 
so  much  satisfaction  to  employers  of  labor 
and  to  the  workmen  themselves,  should  be 
so  little  discussed  and  so  infrequently  put 
into  practice  by  the  heads  of  industrial  en- 
terprises who  are  no  strangers  to  the  strike 
spectre  and  the  evils  which  it  brings.  In 
England,  where  the  system  has  taken  even 
better  root  than  here,  there  are  only  forty- 
eight  business  concerns  conducted  upon  the 
profit  sharing  basis,  we  are  told  by  the  Lon- 
don Times.  The  number  is  probably  less  in 
this  country.  We  believe  the  spread  of  the 
idea  would  prove  to  be  the  best  possible  anti- 
dote to  the  strike  disease,  and  should  there- 
fore rejoice  to  see  the  subject  receive  more 
attention  from  the  molders  of  public  opinion, 
the  press. — Ex. 

An  arrangement  for  preventing  the  over- 
turning of  omnibuses  and  other  road  vehi- 
cles in  case  of  the  breakage  of  a  wheel  or 
an  axle,  or  of  the  drawing  of  an  axle  box, 
was  recently  put  successfully  through  its 
trials.  The  invention  consists  of  four  sup- 
ports attached  to  the  axle,  one  being  placed 
just  inside  each  of  the  four  wheels.  Each 
support  has  at  the  bottom  a  small  solid 
wheel  or  roller,  which  normally  is  about  an 
inch  above  the  road  surface.  Upon  either 
of  the  wheels  coming  off,  the  support  next 
to  it  comes  into  play,  and  the  vehicle  runs 
upon  the  three  remaining  wheels  and  one  of 
the  small  wheels.  In  the  recent  trials,  an 
omnibus  fitted  with  the  safety  appliances 
and  having  all  four  wheels  loose  on  the  axles 
was  filled  with  passengers  inside  and  out ; 
it  was  then  driven  about  at  good  speed  on 
rough  places  in  the  roadway  and  over  tram 
rails  in  zigzag  fashion  or  more  until  one  of 
the  wheels  came  off,  when  it  was  driven  back 
to  the  starting  point  without  the  pace  being 
slackened.  A  number  of  runs  were  made, 
all  the  wheels  in  one  instance  coming  off, 
and  the  omnibus  returning  on  the  rollers 
only.  No  violent  shock  was  experienced  on 
a  wheel  coming  off,  nor  was  there  in  any 
case  serious  lurching,  even  when  on  a  side- 
long slope.  It  is  stated  that  the  experiments 
were  in  every  way  successful,  and  so  far 
show  that  the  appliance  fulfills  its  intended 
purpose. — N.  Y.  Commercial  Advertiser. 
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SALES   MADE  OR   PENDING. 

The  general  stock  of  A.  W.  Moffatt,  Am- 
herst, N.S.,  is  sold. 

F.  R.  Cole,  lamp  dealer,  Montreal,  offers 
his  stock  for  sale  by  tender. 

The  stock  of  J.J.  Smith  &  Co.,  general 
merchants,  Emerson,  Man.,  is  sold. 

L.  Gaetz,  general  merchant,  Red  Deer, 
Man.,  has  been  succeeded  by  Gaetz  Bros. 

Arthur  Proudfoot,  general  merchant, 
Lome,  N.S.,  advertises  his  business  for  sale. 

S.  S.  Kimball,  manufacturer  of  safes, 
Montreal,  advertises  his  stock  for  sale  by 
tender. 

Charles  Beck,  dealer  in  stoves  and  tin- 
ware, Kincardine,  Ont.,  has  sold  out  to 
Welsh  &  Shields. 

Thos.  D.  Detler,  general  merchant,  Luck- 
now,  Ont.,  is  closing  up  business  and  remov- 
ing to  British  Columbia. 

The  general  stock  in  the  estate  of  H.  Mc- 
Quarrie,  Baysville,  Ont.,  is  advertised  for 
sale  by  auction  on  the  21st. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Price  &  Nopper,  general  merchants,  Can- 
terbury, N.B.,  have  dissolved. 

Leflar  &  McDonald,  general  merchants, 
Rapid  City,  Man.,  have  dissolved. 

Desmond  &  Collins,  general  merchants, 
North  Sidney,  N.S.,  have  dissolved. 

Thompson  &  Sutherland,  stoves  and  tin- 
ware dealers,  New  Glasgow,  N.  S.,  have 
dissolved. 

J.  A.  Cline  &  Co.,  hardware  dealers,  Wing- 
ham,  Ont.,  have  dissolved,  J.  A.  Cline  con- 
tinuing under  unchanged  style. 

FIRES. 

F.  Clementson  &  Co.,  wholesale  and  re- 
tail crockery  dealers,  St.  John,  N.B.,  are 
partially  burnt  out. 

REMOVALS  AND  DEATHS. 

R.  Ratcliffe,  of  Ratcliffe  &  Parnell,  stove 
and  tinware  dealers,  St.  Catharines,  is  dead. 

DIFFICULTIES,  ASSIGNMENTS,  AND  COM- 
•  PROMISES. 

John  Blamiers,  merchant,  Montreal,  has 
assigned. 

Justin  Yandon,  general  merchant,  Canaan, 
Ont.,  has  assigned. 

Richard  Keeler,  general  merchant,  Esqui- 
mault,  B.  C,  has  assigned. 

Lindsay  &  Co.,  general  merchants,  Gris- 
wold,  Man.,  have  assigned. 

Wm.  H.  Teed,  general  merchant,  Went- 
worth,  N.  S.,  has  assigned. 

Elisha  Tingley,  general  merchant,  Upper 
Sackville,  N.  B.,  has  assigned. 

Amedee  Gagnon,  general  merchant,  Rivi- 
ers  Quelle,  Que.,  has  assigned. 

Duncan  H.  McKay,  general  merchant, 
Lake  Ainslie,  N.  S.  has  assigned. 


E.  J.  Keeping,  general  merchant,  Austin, 
Man.,  has  been  granted  an  extension. 

Wm.  Nesbitt,  general  merchant,  Roland, 
Man.,  has  been  granted  an  extension. 

David  Jacobs,  general  merchant,  Cartier, 
Ont.,  has  assigned  to  Hugh  Kerr,  Cartier. 

David  Ellis,  general  merchant,  Elmvale, 
Ont.,  has  assigned  to  Robt.  I.  Fraser,  Barrie. 

David  Ballantyne,  general  merchant, 
Bruce  Mines,  Ont.,  has  assigned  to  J.  B. 
Laing,  Toronto. 


HOW  IRON  BREAKS. 

Hundreds  of  existing  railway  bridges 
which  carry  twenty  trains  a  day  with  per- 
fect safety  would  break  down  quickly  under 
twenty  trains  per  hour,  writes  a  British  civil 
engineer,  This  fact  was  forced  on  my  at- 
tention nearly  twenty  years  ago  bv  the  frac- 
ture of  a  number  of  iron  girders  of  ordinary 
strength  under  the  five-minute  train  service. 
Similarly,  when  in  New  York  last  year,  I 
noticed,  in  the  case  of  some  hundred  girders 
on  the  elevated  railway,  that  the  alternate 
thrust  and  pull  on  the  central  diagonals  from 
trains  passing  every  two  or  three  minutes 
had  developed  a  weakness  which  necessi- 
tated the  bars  being  replaced  by  stronger 
ones  after  very  short  service.  Somewhat 
the  same  thing  had  to  be  done  recently  with 
a  bridge  over  the  river  Trent,  but  the  train 
service  being  small  the  life  of  the  bars  was 
measured  by  years  instead  of  months.  If 
ships  were  always  among  great  waves  the 
number  going  to  the  bottom  would  be  large- 
ly increased. 

It  appears  natural  enough  to  every  one 
that  a  piece  even  of  the  toughest  wire  should 
be  quickly  broken  if  bent  backward  and  for- 
ward to  a  sharp  angle  ;  but,  perhaps,  only  to 
locomotive  and  marine  engineers  does  it 
appear  equally  natural  that  the  same  result 
would  follow  in  time  if  the  bending  were  so 
small  as  to  be  quite  imperceptible  to  the 
eye.  A  locomotive  crank  axle  bends  but 
1-84  of  an  inch,  and  the  straight  driving-axle 
a  still  smaller  amount,  under  the  heaviest 
bending  stresses  to  which  they  are  subject, 
and  yet  their  life  is  limited.  During  the 
year  1883  one  iron  axle  in  fifty  broke  in  run- 
ning, and  one  in  fifteen  was  renewed  in  con- 
sequence of  defects.  Taking  iron  and  steel 
axles  together,  the  number  then  in  use  on 
the  railways  of  the  United  Kingdom  was 
14,848,  and  of  these  911  required  renewal 
during  the  year.  Similarly,  during  the  past 
three  years,  no  less  than  228  ocean  steamers 
were  disabled  by  broken  shafts,  the  average 
safe  life  of  which  is  said  to  be  about  three  or 
four  years.     Experience  has  proved  that  a 


very  moderate  stress,  alternating  from  ten- 
sion to  compression,  if  repeated  about  100,- 
000,000  times,  will  cause  a  fracture  as  surely 
as  a  bending  to  an  angle  repeated  only 
ten  miles. — National  car  and  Locomotive 
Builder. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 
TORONTO  ROLLING  MILL  AND  FORGING  GO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturer*  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  ol 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


5PO0NS.FORKSETC-STAMPED 


ARE  GENUINE   ROGERS'GOODS. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere. 

R.    CARRIE, 

27  Front  St.  E.  Toronto. 

«ow 
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HARDWARE. 


IMITATION  IS  THE  SlNCEREST  FORM    OF  FLATTER/"— THAT    THE  GEM 

Freezer  is  recognized  as  ^  HE  BEST    is  proven  by  the  way  our 

COMPETITORS    ARE    IMITATING  ITS    GOOD  QUALITIES     AND  USE    IT  AS   A 

STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL  THEIR  OWN  GOODS. 

WE    CLAIM  FOR    THE  GEM    NOTHING  THAT   CANNOT    BE  FULLY    PROVEN. 


DO  NOT  BE 
IMPOSED  UPON 
BY  THOSE  WHO 

MAY  TRY  TO 
8ELL    YOU 

other  Free- 
zers BY  TELL- 
ING YOU    THEY 

are     Just  as  Good"  or  "  Just  the  same  as  the  GEM  "  insist  on  having  the 
Gem,  and  if  you  can't  get  it  from  your  regular  jobber   write  to  us  and  we'll 
tell  you  where  you  can  get  it  or  quote  you  prices  and  discounts. 
AMERICAN    MACHINE   CO. 
Lehigh  Ave.  &  American  St.     Philadelphia 
"o"  ob^Iohn  H.  Graham  &  Co.    Mnf'rs  Agts.    113  Chambers  St.    New  York. 


WE 
LEAD, 


OTHERS 
FOLLOW. 


CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 
1764. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 


W.  G.  A.  Lambe  &  Co. 


I. ate  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


^fflam 

WHEBESTPRSdFOFA 
E  WELLBALMDMIND 
{Y 1STKE  PURCHASE  9FA 

Lightning      L  \ 

>>  uaHTHma  freezer 

ShepardHardvare  ^ 

CURRENT    MARKET   QUOTATIONS. 


METALS. 

Tin. 

Lamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  23,    24 

Straits  100  lb  ingots "         . .  23    24 

Strip  "     ....  26,    28 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes j!6  50  $6  75 

IX,  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12$xl7        5  00     .... 

D.X.,  usual  sizes 6  00     

D.X.X.        "  6  35    6  80 

Note. -Other  brands  might  be  shaded 
t>y  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .     8  75    9  00 

IX  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  "  ) 

Iron  and  Steel.' 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  20  2  25 
Refined      "  "  ..     2  55    2  65 

Horse  Shoe  "  "  . .    2  60    2  65 

Band  "  "  ••    2  60    2  75 

Hoop  "  '  ..     2  65    2  80 

Swedish         "  "  ..     4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13$  0  14 

Russian  Sheet        "       0  10*0  12 

Tank  Plates  2  25    2  50 

Boiler  Rivets 4  60    5  00 

Boiler  Tubes. 

8-inch    l»o 

-inoh " 


Boiler  Plate. 

J  inch $2  fO 

5-16  "     2  40 

§     "     and  thicker 2  30 

Sheet  Iron, 

1  to  20  gauge  2|,  3 

•22  to  24      "      2},  3 

26  "      3,    3i 

28  "      3i,3J 

Canada  Plates. 

Blaina $  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought  57$  to  60  p.c.  dis. 

Galvanized,  27$  to  30  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  5J,  5f 

26gauge,  "       5$,6 

28     "  "       5f,6$ 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "         5f,  6$ 

28      "  "         5},6i 

Note — Cheaper  grades  about    J  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7$    7* 

i       "  "       6      61 

5-16  "  "      5} 

%      "  "      5$ 

7-16  "  "      5 

%       "  "       4$ 

"         %&,%.  inch"      3$ 

3,  per  doz.  pairs    $3  60    " 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "        6  14 

Bolt  or  Bar. 
Cut  lengths,  round,  $to  Jin.  SO  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

iVote— Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Trace 


5| 

5{ 

4J 

.     3J 

5  90 

2  70 

0  50 


1  10 


0  00 
6' 15$ 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

.50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb ...    0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 

"  "        27  to  30     "      ..  0  23    0  29 

"  "       30  and  up 0  26    0  29 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05i  0  06 

Domestic    "      0  05J  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06|  0  07 

Part  casks 0  07    0  07J 

Lead. 

Imported  Pig,  per  lb 0  03|  0  04 

Domestic  "      0  03|  0  04 

Bar,  1  pound 0  04?  0  05 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  18  0  20 
Note — Prices  of  this  graded  according 
to  quantity.  The  prioes  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  accordiug  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  18$  0  19$ 

Other  makes  "     0  17J  0  18$ 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5f  .. 

No.  1  Do "  0    5J 

No.  2  Do "  0    4j 

No.  3  Do "  0    4} 

Prepared  Paints. 
(In  J,  $  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "      3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       <P 0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "       1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Fmish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  6« 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  64  0  65 

Castor  Oil. 

Best,  per  lb Oil  0  Hi 

Glue  (in  bbls) 

Common,  broken    0  10  0  '.1 

French  medal   0  12  0  13 

Cabinetmakers   0  17  0  18 

White 0  16  0  17 


HARDWARE. 
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HARDWARE. 
A  in  iu  unit  ion —  Cartridges. 
Kiui  Kire  Pistol,  dis.40  to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Kim  Fire  Military,  net  list.  Arner. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 
Amer.  net  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

Wads. 
E  e   'b,  per  1,000 $o  25  $1  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Giluaour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz.. ...  13  00  20  00 
Adjustable  "         each  ....    5  50    6  50 
Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing  per  gross  C  65  1  59 

Pegging,  "  ....  0  65  1  25 

Brad,  "  ....  0  85  1  60 

'•  handled  ...  3  60  7  30 

Saddlers'.  "  ...  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   7  50  14  00 

Bath  Tabs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Han  d. 

Brass.  60  to  66J. 
Nickel  50  and  10  to  60  p.o. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

(.ilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,   discount  60  per 

cent. 
Jennings'    Imitation,   list   45,    47J   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Oilmour's,  47J  to  50  percent. 

Bipansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  110 

Diamond,  Shell  '•        1  00  1  50 

Nail   and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     1  25  1  75 

Mascot   1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    f  To 

Barber's  Ratchet  10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 

Light,  dis.  65  to  70  per  cent. 
Reversible,  dis.,  65  to  70  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    2b 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition  ■ 
Castors. 
Bed,  new  list,  dis.  50pe.  >  to  50  and  5 
Plate       "         dis.50pc  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  .       ....  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross  0  90  110 

White,  lump,  per  lb 0  01J  0  011 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  80  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  i  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Boor  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,   perdoz 0  88    160 

English,     "     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stocb— Breast . 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc 
Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc    50  p.c.  to  50  and  5  p.c. 
HorseRa3ps,dis.45p.c  Amer )  !!„,,„ 

50  p,c.  Can.  J  ±leuers 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 

33Jp.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.,  50  to  50 

and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges. 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
_.  _     Star.  Diamond 

Size  Per         Per       Per      Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft 
inches      1.40-1.45  2  15 

26  to40in  1.50-1.55  2  35 

41  to  50  3.40-3.50  545 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7  20 

71  to  80  7'Sa 

81  to  85  a'Si 

8?  to  90  10:95 

91  to  95  1J71; 

96  to  100  Jfi'2c 

101  to  105  22^0 


Composite  Silver, 


ALL 

Red  Cap, 


IKIIISriDS. 

Crown  Brand, 


Ordinary 
1st  break  . . 
2nd 
3rd 
4th 
5th 
6th 
7th 


Pilkington. 


t3  «§ 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break 

2nd      "      ..„"., 

3rd      "       

4th       "      

5th      "      

6th       "      ' 

7th       "      


3  9») 

4  60 

4  96 

6  40 

5  90 

6  50 

4  30 

4  70 

5  40 

5  90 

6  50 

<  90 

7  7C 

0  90 

1  20 

4  05 


Glue  Pots. 

Tinned,    each   0  30 

Enamelled  "     0  65 

Grindstone   Fixtures. 

P.  S.  &  W.,  perdoz    4  25 

Hammers— Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  16 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe       per  doz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs .    0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37 J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p  c 
"    Shepard's  Noiseless,  dis.  «0  pc 
T  .        •_      "    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  4}  0  06 

Screw  and  Strap,  per  lb  . .    0  03$  0  04J 
„  _,       ,  Per  doz.  sets. 

Screw,  Eureka  113    1  go 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 
„     .  Perdoz.  pairs 

sPrJng 1  50    3  50 

bhepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  t>ei 

cent.  * 

Planter's  perdoz  400  5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50  110 

Clothes  Line,    "         0  27  0  69 

Harness,             "         0  72  0  88 

Hat  and  Coat,  per  gross..     1  00  3  00 

Chandelier,  perdoz    0  50  1  13 

Wrought  Iron. 

WdTg17i,20°p^Sand     Stapl6S'    C« 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early 

BOWMAN  DKiiEnsnsriEiDY  &  00., 


LonsriDoisr,  oustt. 


20 


HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 „°.60,J:2  70 

ScrewT  bright,  Eng..  dis.   40,  5,  45  per 

cent.  ^T   ., 

Horse  Nails. 
Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 
Per  keg 3  60    3  75 


Screens. 
Window,  patent,  perdoz 
Screw  Drivers 

Sargent's,  per  doz  

Screws. 


6  00    7  50 


65    4  00 


Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent.    Canadian,   American  dis.    45 

to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

Bailees  (Stan  R   &  L.  Co.)  35  to  37*     Wood,  P.  H.  Iron,  77  J  percent,  dis. 

percent.  "      &•£•■„"      Wi*        ••  " 

Miscellaneous,  dis.  12*  to  15  per  cent. 
Bailey's  Victor,  dis.  12*  to  15  per  cent. 
Plane  Irons. 


Star,  per  doz 


Ice  Picks. 

Kettles. 

per  lb 


5  00 


3  00    3  25 


dis 


0  28 
0  40 


0  30 
0  45 


Brass  spun 
Copper, 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad 

lock.  Am.  per  gross 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

Bronze,  Berlin,  per  doz   . .     2  75    3  25 
Bronze,  Gem, 
Lava  "        •  ■ • 

Shutter,  porcelain,  *.  & 
L   screw,  per  gross.. 
Ladles 


1  60    4  75 


6  00    9  00 
8  75  10  00 

$1  30    4  00 


2  00 


5  50 


1  00 
33 

1  00 

2  50 


1  70    4  50 


English,  per  doz 2  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs 

37*,  40  p  c. 
Button's  Imitation,   per 

doz 1  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35 

Pruning  Shears. 

Perdoz ** 

Pulleys. 

Hothouse,  p6r  doz 55 

Axle 2f 

Screw  |£ 

Awning 35 

Pumps. 
Rumsey    or    Canadian    Cistern 
Pitcher  Spout,  60  and  65  p.c. 
Punches. 

Saddler's,     perdoz 1  00    1  85 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 

hollow,  per  inch 

Putty. 

Bladder,  per  100  lbs 2 

Tins,  lbs  * 

Bail. 
Barn  Door,     per  foot  — 
Sliding  Door,         " 

Bakes. 
Cast  Steel  and  Malleable 
list  dis.  40  per  cent. 
Razors. 
Boker's,  per  doz 

Wade  &  Butcher's 

Razor  Strops. 

Currier's,  per  doz  125 

Rivets  and  Burrs. 
Mattocks.  Copper  Rivets,  dis.  45  per  cent,  dis 

srdoz 8  50  10  00       YTon  "  "    40  to  45  per  cent 

Burrs,  Iron,  30,  33*  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 
Rope. 


4  00 

5  75 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  60 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 
Thermometers. 
Tin  oase  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  perdoz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application. 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17*,  20  per  cent 
Game,  H.  &  N.,  or  P.S.&W.,  discount  57* 
to  62*  p.c. 

Mouse,  per  doz 0  35    150 

The  Metallic  Roofing  Co.  of  Lanaoa.    Rat  „        2  ^    4  5(| 

Heavy  Eastlake  Galvanized 


F.  H.  Brass  75 
•'      R.  H.      "      70 
Diamond   Point    wood    screw   nails, 

bright,  dis.  77*  and  20  per  cent 
Bench,  wood,  per  doz....    3  2j> 

Bench  iron  per  doz *  z:> 

Soythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37*  to  40  p.  c 

Shears. 
B  &  W.,  iapanned,  dis.  75  per  cent. 
B.  &W.  N.T.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 

Sliding  Door,  per  set  ....        "    140 

Steel  Shingles. 


1  87 

2  75 
4  00 
1  20 


5  60 

3  85 
2  90 

4  50 
1  30 


1  05  2  50 
7  40 


Melting,  per  doz 

Lemon  Squeezers. 

Porcelain  lined,  per ^doz    2  20 
Galvanized, 
King,  wood,  i( 

"      glass 

All  glass, 

Lines. 

St,sh,vper^r08S i  5o 

Chalk,  

Locks— Door. 
Canadian,  dis.  per  cent  .     .... 
Russell  &  Erwin,  per  doz    2  90 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent 

B  Padlock. 

English  and  Am.  per  doz       50 
Scandinavian,        .,,,.,,;„„»« 
Eagle,  dis.  per  cent,  15  to  17*  per  ceui 

Mallets. 
Tinsmiths',  perdoz 

Carp't'rs',  hickory 


&     Light 


5  75 
5  25 


72 
1  00 


Trowels. 

Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

0  12*  0  JO 
0  50    0  60 


50 
50 


6  00 
2  40 


3 
3i 


Lignum  Vitse,  J 

Caulking,  each 


1  25 
1  25 

3  85 
60 


1  50 
3  75 
5  00 

2  00 


Canadian 


7  50  11  00 
3  60  10  00 


3  60 


Canadian,  per 

Meat  Cutter. 

Enterprise,  dis.  per  cent 
Canadian,  37*  to  40  per  cent 
Dixon's,      each  *  ™ 


20        25 


1  05 


2  00 
1  70 
1  50 


13  00  16  00 
42    2  35 


Woodruff's    "      ■■■ 
Hale's,  " 

Hume, 

Mincing  Knives 

American,  per  doz 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cent         ^.^ 
Cut,  3   in.   and   upwards,  5Q 

BrPaedsWoau?dSails;70to-70  and 

W&Nau£  70  to  70  and  5  per  cent. 

Nail  Pullers.  „ 

German  &  American....    185    "  ou 

Nail  Sets. 

•     per  gross 

Square,  round  and  octa-    ^    ^^ 

Son 12  00  15  00 

Diamond 

Canada  Refined  OU(Toronto)i5J    16 

Carbon  Safety  °  18    J" 

Canada W.W  "    ;    °  §g 

nerSeaa"W:      pergai    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

Zinc  and'  Tin','  dis.   50 
Copper,  per  doz £  g~ 

Malleable,  dis.  25 'per  ct. 
Pails. 

Galvanized,  per  doz 2  25 

Pencils. 


Sisal,       per  lb  10*  11  \  smaller  than 
Manila,      "       14*  15|7-16,  Jc.extra. 


Cotton, 

Russia  Deep  Sea,  per  lb. 


22 
15 
09* 


25 
16 
10 


0  90 

1  20 


90 


50 


19  50 
50  and  10. 


3  50 


3  25 


Dixon's,  per  gross. 100 

••        Carpenter t  &> 


4  25 
3  60 


Picks 


per 


doz 


6  00     9  00 


Picture  Nails. 
Poroelain  Head,  p.  gross 
Brass  Head, 


1  65 
40 


3  00 
1  00 


Jute 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis.  40,  40  &  5  per  cent. 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85 

»  N    P.  1  i5 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,30p.c. 

Emery,  per   quire «> 

Sash  Cord. 

Perlb 22 

Sash  Locks. 
Triumph  and  Morris,  dis  37*,  40  per 

06KempsheH's  dis.    40,    62*  per  cent. 
Canadian,  dis.  45, 50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

tfausaf?e  Stuffers. 

Each 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 
Hack,  complete,  each —    175 

"       frames  only  

Saw  Sets. 

Per  doz 1  65 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz  2  10 

Foot 


Heavy  Eastlake  Painted ** 

To^er  or  Mansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted *  »> 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding. J™ 

Manitoba  Galvanized  Siding 4  10 

Heavy  Man.  Painted  Siding. dw    Bag,  per  lb 

Light  Manitoba  Painted  Siding.     3  23    Wrapp'g.mottl'd.pr.  pack. 

Heavy  Sheet  Pressed  Brick 3  ou  ,.         cotton,  per  lb    .. 

Light  Sheet  Pressed  Brick  ... . . .     j>  "    Mattress,  per  lb 

Painted  Crimped,  Siding  or  Ceil.    6  00    staging 

Shot. 
Canadian,  dis  7*  per  cent. 

Shovels  and  Spades. 
Canadian,  dis.  37*  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz 
"  tinned,      " 

Tin  Rim,  " 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Sapolia    1  gross  boxes. 3  aso 

*  and  *  gross  boxes  per 

gross  net  cash 

Soldering  Irons. 

Perlb 028 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 
Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  1  J0 

Spoons  and  Forks. 

vns nereross    7  50 

21  00 


0  18 
0  33 
0  27 
0  30 


0  20 
0  45 
0  36 
0  56 


1  15 

1  35 

2  30 
1  80 


1  35 

1  60 

2  45 
2  25 


Broom  "         

Binding,  flax,  per  lb  . 

"         iute       " 

"         blue  ribbon.. 

"  redcap 

"         Crown 

"         Silver  Composite  0  09* 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 


0  14* 
0  12$ 
0  11* 


2  00 

3  00 


5  50 
5  00 


4  50  11  50 


12  00 


30  00 


36  00 


1  65     2  90 


1  00    3  00 


2  75 
75 


40 


9  00 


4  50 
3  50 


Tea  Spoons per  gross 

Dessert  "     

Table       "     

Dessert  Forks....  (< 
Medium  "  ■•••  u 
Table 

Squares 

Iron,  perdoz *  °>? 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52*  per  cent 

Staples. 
Fence,  galvanized,  per  lb  5        5* 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  - 

Stocks  and  Dies,  Amer. 
cent. 

Stone. 

Washita,  perlb 0  15 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    perlb 

"         Axe,   "      

Turkey  "       

Arkansas  

Water-of-Ayr    "      •••• 

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 


Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ... .  0  12  0  13* 

Pipe,  each  5  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12 in.    3  38    6  00 

Wire. 
Plain  iron  and  steel — Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7*  p.c.  dis.   f.o.  b.  Mont- 
real, f.o.b.  Hamilton  and   Toronto, 
10c.  per  100  lbs.  net  added  for  freights 
f.o.b.  London  14c.  added. 
Tinned,  net  list :  brass  and  eopper  7* 
24  00  ......       P°-  dis- 

2700  Market,  tinned  per  lb  . 


0  30 


5  00 
2  35 


12  00 
30  66 


0  04*  0  08 
Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  07    0  07* 

Malin's   Wire  on    spools,  dis.  30  to  35 

per  cent 
Clothes  Line,galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 
Galv.    steel   barb  fencing 

"LockBarb,"4  point....     0  04}  0  05 
Ditto  Glidden  2  point  ....    0  04}  0  05 
dis.   25  per    Galv.  Ste«  1,  plain  twist   . .     0  04}  0  05 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04}  0  05 

Staples  0  04* 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.100  sq  ft        00    2  25 
Wrenches. 


50 

0  06 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60 &  lOp.c. 
Coe'sGen'ne,  dis.32*p.  c. 
Diamond,  dis.  33*,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00 

S.,  per  doz 5  80 

G.  &K.'sPipe 


tinned,  dis.  45p.c. 
Swedes'  iron.blued  or  tinned,  dis.  42*pc    Bnrrell  s  each 

Upholsterers"  dis.  42*  p.c 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


3  00 
7  50 
6  00 
3  40 
2  00 


Skates. 

Skeleton,  dis.  10  p.c. 

"Star"  Mfg.  Co's  wrought  steel 

top,  dis.  30  p.c.  8  to  12  in   

Halifax  Pattern,  dis.  10  p.c. 
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incinnatibellFoundryGo 


SUCCESSORS  IN  BIYMYERmiS  TO  THE 

"BLYMYER  MANUFACTURING  CO 

CATALOGUE  WITH  2200  TESTIMONIALS. 


ELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 


SHOULD  SEND   25C.   FOR 


a 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


British  Plate  Glass 


FROM  STOCK  OK  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADE  MARK  FOR 


FOLLOW  WARE- 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    GiTJ^^LiT-x" 


TRADE  MARK  FOR 

®W?.R0GEBS.^r 

KNIVES,  FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS1  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best   in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co., 


Members  of  the  White  Lead  Association  of  Canada. 


Montreal,  P.Q. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulatedhousehold, 
LIGHT,  HANDY,  DURABLE 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
Iiack.      Sold  everywhere.     Ask 
your  dealer   for 
it  and   take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
dressingusif 
they  are  not 
si  carrying  a  stock 
'  of  the  above 
mop. 

T^IRBOZXI    BIROS., 

"3  Adelaide  Street  West,  Toronto, 

Sole  Manufacturers. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BJILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  ste 

MONTREAL. 


COPPERINE. 

William  HAMiLTON,\Water  Works  Dep't. 
Superintendent.      J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


[ENGRAVING 

:     •    FOR   ALL   . 

Illustrative 

AND 

Advertising 

purposes 


J.L.JONES, 
WOOD  ENGRAVER, 

8)yo&l2,KINGSTEAST, 

T0R0NT0.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
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No  More  Broken  Handles. 
All  Heavy  Nickel  Plated. 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers  MONTREAL. 


SHOWING  A  FULL  SET  OF  IRONS. 


THE  GENUINE 

MRS.  POTTS'  SAD  IRONS. 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  CO'Y, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


Nail. 

Rivet. 

Bolt. 

Spring. 

Telephone. 

Telegraph. 


-ALSO- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


THE  TORONTO  LEAD  AND  DOLOR  COMPANY,  limited. 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


APRIL  25,  91 


2.00  a  Year. 

lO  Cents  a  Copy 


WROUGHT 
CAST, 
STAMPED 
SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO  ONTARIO. 


HARDWARE. 


THE  DETROIT  PATENT 

SURE-CRIP  STEEL  TACKLE  BLOCK. 

This  block  will  hold  load  at  any  point  without  fastening  the  rope.  The  wedge- 
shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable.  The 
heavier  the  load  the  better  the  grip.  They  are  universally  admitted  to  be  the  great- 
est improvement  ever  made  in  tackle  blocks.  In  many  instances  fully  half  the  cost  of 
handling  can  be  saved. 

The  body  of  the  Block  is  made  of  steel  plate.  The  pins  are  cold  rolled  steel. 
The  essential  castings  are  malleable  iron,  making  the  strongest  and  safest  possible 
combination  of  materials,  thus  affording  immunity  from  accidents  in  the  highest 
degree. 

Tested  by  Standard  Weights. 

No.  3  Block,  tested  without  breaking 2800  lbs.         Capacity  claimed 600  lbs 

"   4            "                "              "          3800    "                         "              1000  "' 

"   5            "               "             "          4500    "                        «             ,800  " 

"   6            "               "             "          5800    "                        "             2500  " 

"  Q%       "             "           "        9000    "                    "           4000  " 

The  Brake  always  holds  under  the  severest  strain.     Hundreds  of  testimonials. 


1000  lbs. 


List  of  Sizes  and  Prices. 
No.  3  to  be  used  with  y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600 each 

"4         "  yz         "  "  350         "        1000 " 

"5  "  #  "  »  400  "  1800 " 

"6  "  ^  »  "  45o  «  2500 " 

"  Q'A        "  %  "  "  850  "  4000 " 

Blocks  No.  3  to  6  require  rope  5  times,  and  No.  6%  7  times  the  height  to  be  lifted, 
include  upper  and  lower  block — ROPE  EXTRA. 


$3  00 

5  5o 

.  "   7  00 

8  50 

"   14  00 

The  above  prices 


For  sale  by  the  LEADING  HARDWARE  MERCHANTS  in  every  town. 


fA  ->* 


Write  for  Discounts  to 


RICE,  LEWIS  &  SON;  Limited, 


TORONTO. 


EL,  BENJA 


D 


IMPORTERS     AND     DEALERS     IN 


BBITISH 


CONTINENTAL 


HARDWARE 


AMEEICAN 


CANADIAN 


METALS,    TIN    ELATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies  Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL. 


HflH^WflHE 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED   WEEKLY— SUBSCRIPTION    $2.00   A   YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.  Francois  Xavier  Street 


Vol.  3. 


TORONTO,  APRIL  25,   1891 


No. 


OUR  MQNTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 


THE  NAIL  ASSOCIATION'S  DEATH. 

The  Nail  Association,  of  which  so  much 
was  hoped,  has  had  a  short  existence  and 
an  abrupt  ending.     The  fact  that  it  had  col- 
lapsed was  kept  very  quiet,  but  it  leaked  out 
at  last  when  it  was  found   that  the  same  old 
trouble  was  at  the  bottom  of  it  all.  It  was  not 
exactly  cutting  this  time,  however,  that  was 
the  cause  of  the  trouble,  but  simply  that  one 
of  the  parties  to  the  agreement  claimed  that 
he  was  not  getting  a  fair  proportion  of  the 
business.     Enquiry    induced    by  this  com- 
plaint led  to  the  discovery  of  something  that 
rather  startled  the   different  members  of  the 
association.     It  was  found  that  one   of  the 
contracting  parties    had    taken  what    they 
considered  an  unfair  advantage  of  his  con- 
freres, and  cutely,  too.     Before  the  associa- 
tion was  formed,   but  when  everything  was 
practically  arranged,   this   firm  went  quietly 
to  work  and  booked  orders  abroad  for  a  large 
quantity  of  stock,  some  3,000  packages,  at 
the  reduced  prices,  and  when  the  association 
came  into   existence  it   was  found,  for   the 
time  being,  that  some  of  the  members  were 
left  severely  out  in  the  cold.   Naturally  there 
was  a  kick  at  once  ;  a  loud  and  persistent 
kick,   especially  by  one  particular  member 
who  had  been  bitten  worst  of  all.     In  brief 
he  complained  that  he  was  completely  frozen 
out,  and  was  getting  no  business  at  all,  and 
would  show  the  other  party  that  two  could 
play  at  the  same  game.     Everybody  knew 
what  that  meant,  consequently  the  associa- 
tion had  a  sudden,  but   under  the  circum- 
stances quite  natural  death. 

It  seems  a  pity  that  the  makers  could  not 
agree,  but  they  have  only  themselves  to 
blame.     Their  intentions,  that  is.  with  the 


exception  above  referred  to,  were  all  right, 
but  their  system  was  altogether  wrong.  In- 
stead of  the  system  of  proportions,  which 
anyone  could  see  was  bound  to  lead  to  bicker- 
ing sooner  or  later,  the  pooling  system  should 
have  been  adopted.  Then  no  one  would 
have  had  the  slightest  chance  of  getting 
ahead  of  his  neighbor.  As  it  was,one  firm,  by 
a  little  shop  work,  which,  although  perfectly 
legitimate,  was  hardly  fair,  did  so,  and  the 
association  foundered  upon  the  rock  which 
everyone  feared  it  would.  What  the  conse- 
quences will  be  is  hard  say,  but  one  thing  is 
certain,  sellers  may  depend  that  they  will 
hear  something  of  claims  for  rebates  shortly, 
with  the  different  makers  actively  competing 
against  one  another  with  every  prospect  of  a 
reduction  in  prices. 


DISCOUNTS  FOR  CASH. 

Lack  of  space  obliged  us  to  hold  over  our 
comments  upon  "Merchant's"  letter,  which 
we  published  the  week  before  last,  upon  the 
subject  of  Discount.  Our  correspondent's 
objection  to  discounts  is,  that  they  are  not 
real  deductions  from  the  price,  that  the  cus- 
tomer is  misled  into  the  belief  that  they  are, 
and  supposes  he  has  got  a  special  bargain 
when  in  reality  he  has  paid  current  prices. 
"  Merchant  "  holds  that  the  net  price  should 
always  be  the  one  quoted  and  sold  at  ;  then 
if  the  customer  pays  cash  he  obtains  no 
concession,  while  if  he  takes  credit  he  will 
have  to  pay  interest  equal  to  the  discount 
now  involved  in  the  quotations.  Pteference 
for  doing  business  in  a  very  above  board 
manner  no  doubt  leads  "  Merchant"  to  choose 
interest  rather  than  discount. 

But  discount  has  manifest  advantages.  It 
has  been  more  persuasive  with  customers  to 
pay  cash  than  interest  has  been.  One  rea- 
son is,  that  discount  puts  the  benefits  of  cash 
—buying  in  vivid  relation  to  the  present,  while 
interest  puts  the  drawbacks  of  credit— buying 


in  relation  to  the  future.  The  more  remote 
the  effect,  either  in  time  or  space  the  weaker 
is  its  action  as  a  motive.  A  man  will  yield 
more  to  the  argument  of  what  is  an  advan- 
tage now  than  he  will  to  the  argument  of 
what  will  be  his  disadvantage  three  months 
hence.  If  a  man  buys  a  quantity  of  tea  on 
which  at  the  net  price  the  interest  will  be 
$12  at  the  end  of  three  months,  he  will  not 
do  so  much  to  escape  the  paying  of  this  in- 
terest, as  he  will  do  to  get  hold  of  a 
$12  discount  off  the  amount  at  prices 
quoted.  There  is  no  essential  difference 
between  discount  and  interest,  but  one 
is  nearer  than  the  other,  and  so  is  more  tell- 
ing in  its  appeal  to  a  man's  ready  money. 
It  encourages  the  customer  to  pay  cash.while 
interest  forbids  him  to  accept  credit.  If 
buyers  are  deluded  into  the  idea  that  they 
are  getting  special  bargains  when  they  are 
getting  only  what  is  open  to  everybody  with 
the  cash,  the  delusion  is  a  useful  one  if  it 
avails  to  induce  more  cash  buying.        . 

Then,  again,  a  credit  price  is  always  a  more 
agreeable  one  to  quote  than  is  a  cash  price. 
If  only  net  prices  are  quoted,  the  merchant 
has  the  disagreeable  correction  to  make  that 
this  is  a  subject  to  interest  in  the  case  of  time 
men.  It  is  more  gracious  thing  to  quote 
a  credit  price,  and  then  hand  back  a  dis- 
count for  cash,  than  it  is  to  quote  a  cash  price 
and  have  to  tell  a  customer  afterwards  who 
has  not  the  money,  "But  to  you  it  is  3  per 
cent,  dearer."  All  exceptions  and  reserva- 
tions ought  to  be  as  far  as  possible  made 
agreeable  to  the  customer,  not  offensive  to 
his  self-esteem.  To  make  price  advantages 
please,  they  ought  not  to  be  quoted  net. 

In  a  country  where  there  is  so  large  a  cre- 
dit business  done  as  there  is  in  Canada,  all 
prices  ought  as  far  as  possible  to  be  quoted 
on  the  supposition  that  credit  will  have  to  be 
allowed  for,so  that  where  credit  is  not  given, 
the  cash  man  may  be  gratified  by  the  con- 
cession of  discount. 

Discount  does  not  tend  to  drive  out  small 
dealers  when  it  is  calculated  on  a  purely 
time  basis,  but  it  undoubtedly  does  discrimi- 


HARDWARE. 


nate  against  the  small  dealer  when  it  increa- 
ses with  the  amount.  To  give  a  tra- 
der a  bigger  discount  because  he  buys 
twice  the  amount  of  goods  that  his  competi- 
tor does,  is  certainly  to  handicap  the  compe- 
titor. It  ought  to  be  enough  that  the  former 
trader  sells  twice  the  quantity  of  the  goods 
in  question,  so  that  the  volume  of  his  profit 
may  be  twice  as  large  upon  this  line  as  is  his 
competitor's.  He  should  not  need  the  added 
advantage  of  a  larger  rate  of  discount.  But 
if  discount,  which  varies  with  the  amount  has 
this  ill  effect  upon  small  trader%,  so  would 
have  interest  which  varies  with  the  amount. 
It  is  not  on  account  of  its  natureas  dis- 
count, therefore,  that  a  reduction  accor- 
ding to  amount  is  mischievous.  It  is  un- 
doubted that  if  there  were  no  discounts  sca- 
ling according  to  the  amount  of  the  order, 
there  would  be  less  speculative  buying.  The 
less  of  that  the  better. 

As  for  flour  and  other  like  goods,  there  is 
no  discount  upon  the  quotations  for  them, 
because  such  stock  is  not  sold  on  credit, 
hence  no  addition  is  made  to  the  net  price 
to  provide  for  expectedloss  of  interest.  Its 
future  worth  is  not  quoted  because  it  is  told 
only  for  strictly  present  payment. 


CREDITORS'  MEETINGS. 

In  the  investigation  of  a  dealer's  affairs  to 
determine  whether  he  shall  be  closed  up  or 
allowed  to  resume  business,  his  creditors  are 
the  judge,  jury,  witnesses  and  plaintiffs.  The 
matter  is  entirely  in  their  hands.  They  may 
exact  the  pound  of  flesh  or  they  may  over- 
temper  justice  with  mercy.  Sometimes  they 
err  one  way,  sometimes  they  err  the  other, 
but  the  number  of  cases  in  which  they  take 
the  middle  course  and  do  the  right  thing  is 
probably  larger  than  ought  to  be  expected 
from'  bodies  of  men  upon  whose  vuluntary 
course  of  action  there  is  no  check.  Every 
group  of  creditors  who  are  made  a  court- 
commercial  by  the  failure  of  a  single  trader, 
have  more  absolute  power  to  make  or  mar 
his  future  than  has  any  court-martial  to  exo- 
nerate or  disgrace  a  soldier.  They  ought  not 
therefore  to  take  action  upon  hasty,  narrow 
or  shallow  views.  There  are  many  things  to 
be  thought  of  besides  their  own  immediate 
advantage.  Although  they  are  a  board 
brought  together  by  exclusively  private  indi- 
vidual interests,  yet  they  are  acting  in  a  pub- 
lic capacity  when  weighing  a  dealer's  affairs 
in  the  balance.  The  winding  up  of  the  in- 
solvent's business  may  be  a  public  benefit.his 
continuance  in  business  may  be  a  public 
grievance. 

Even  with  the  best  intentions,  and  the 
most  unbiassed  minds  on  all  hands,  the 
problem  of  what  is  best  to  do  is  not 
always  satisfactorily  solved  by  the  creditors. 
Much  less  is  it  satisfactorily  solved  when  sin- 
ister influences  are  allowed  to  be  thrown  in- 
to the  scale  for  or  against  the  debtor.  The 
cases  are  numerous  where  the  verdict,  for 
or  against  giving  the  dealer  another  chance, 


is  not  strictly  judicial.  Does  it  not  now  and 
then  happen  that  one  creditor  will  be  for- 
ward to  propose  lower  terms  than  the  insol- 
vent would  propose  himself  ?  Also,  is  it  ex- 
ceptional for  the  debtor  to  be  able  to  submit 
letters  from  individual  creditors,  in  which  the 
greatest  confidence  in  his  uprightness  and 
ability  is  expressed  ?  Those  who  propose 
the  lower  terms,  those  who  write  such  letters, 
are  very  ostentatious  with  their  good  will, 
and  cannot  but  make  the  insolvent  grateful, 
and  therefore  prepared  to  trade  with  such 
generous  and  sympathetic  creditors.  Their 
attention  is  not  confined  to  the  question  of 
the  rightfulness  of  closing  up  or  compromis- 
ing with  the  debtor,  but  is  on  the  lookout  for 
future  trade.  Other  creditors  see  into  the 
motive  of  this  desire  on  the  part  of  their  col- 
leagues to  make  themselves  solid  with  the 
debtor,  and,  determined  not  to  be  outdone  in 
liberality,  they  too  make  a  bid  for  his  trade 
by  acquiescing  in  easy  terms.  Thus  a  man's 
restoration  to  his  status  as  a  trader  is  often 
due  to  mutual  jealousy  as  to  which  creditor 
shall  most  befriend  him.  This,  no  doubt,  is 
the  chief  reason  why  so  many  compromises 
are  made  that  never  should  be  made. 

In  the  same  way  a  very  deserving  man 
may  be  voted  out  of  business  because  the 
greater  proportion  of  his  indebtedness  is  to 
the  smaller  number  of  his  creditors.  The 
larger  number,  having  in  such  a  case  the  less 
to  lose,  may  out  of  pique  at  his  not  having 
dealt  more  with  them,  decree  that  he  shall 
stop. 

In  the  instances  where  creditors  are  met 
by  the  wariness  of  an  unscrupulous  rogue, 
they  do  not  always  display  the  firmness  and 
courage  that  they  should.  He  can  dictate 
the  terms  of  his  surrender  too  often,  and  one 
of  these  terms  is  the  conceding  of  his  dis- 
charge. It  is  a  pity  that  it  is  so.  Every 
board  of  creditors  ought  to  feel  that  it  is  a 
reforming  agency,  and  should  have  a  solici- 
tous regard  for  the  health  of  trade. 

THE  FURNITURE  OF  THE  SHOP 
WINDOW. 

For  the  hardware  dealer  there  are  a  good 
many  seasons  in  the  year,  some  of  them  very 
brief,  but  the  shortest  of  them  long  enough 
for  the  turnover  of  more  or  less  stock.  The 
approach  of  one  of  these  seasons,  whether 
its  leading  interest  to  the  trade  be  a  sport,  a 
special  industry,  a  domestic  custom,  a  social 
usage,  a  condition  of  the  weather,  or  whatso- 
ever, ought  to  heralded  by  the  appearance 
of  stock  appropriate  to  the  occasion  in  the 
shop  window.  There  is  no  special  demand 
too  insignificant  to  be  on  the  lookout  for.  To 
develop  a  trade  intercoursebetween  the  dealer 
andhis  customer, thedealer  should  alwaysact 
upon  the  principle  that  he  is  expected  to 
make  the  advances.  His  best  way  of  doing 
it  is  to  put  stock  in  the  window  a  fortnight  or 
thereabout  before  it  is  needed.  After  the 
trader  has  been  in  business  a  few  years  and 
has  observed  that  every  article  has  its  sea- 


son, he  ought  to  be  able  to  anticipate  peri- 
odical demands  of  the  most  trifling  sort.  He 
ought  to  have  the  year  cut  up  into  divisions 
corresponding  to  special  wants,  and  indicate 
in  this  trader's  calendar  the  lines  that  come 
in  for  sale.  A  good  idea  at  the  outset  is  to 
keep  a  diary,  in  which  is  entered  in  its  proper 
date  the  first  demand  for  every  specialty  that 
should  be  carried  by  a  hardware  man.  This 
would  be  of  great  advantage  in  a  few  years, 
as  the  comparison  of  two  or  threee  of  these 
volumes  would  enable  the  trader  to  make 
the  rough  draft  of  the  trade  calendar  we 
have  recommended. 

Just  now  there  are  several  seasonable  ac- 
tivities that  ought  to  be  anticipated  and  re- 
flected in  the  shop-window.  House-cleaning) 
gardening,  the  opening  of  navigation,  the 
shearing  of  sheep,  the  pruning  of  trees,  the 
refreshing  of  painted  buildings,  the  begin- 
ning of  building  operations,  the  starting  of 
gas  stoves  are  the  chief  of  these.  House- 
cleaning  goods  ought  to  be  in  the  windows 
at  once,  as  scrubbing  brushes,  whitewash 
brushes,  kalsomining  brushes, paintbrushes, 
brooms,  carpet  sweepers,  carpet  stretchers, 
curtain  rods,  hooks,  etc.,  will  soon  be  in  de- 
mand. Ready  mixed  paints  ought  to  be 
conspicuously  in  the  front  now,  these  being 
the  attendant  of  spring  house-cleaning 
goods.  Gardening  tools  ought  to  be  in  every 
shop-front  now,  as  soon  people  will  want 
hoes,  rakes,  spades,  shovels,  garden  wheel- 
barrows, etc.,  as  well  as  lawn  mowers,  lawn 
rollers,  hose,  pruning  hooks  and  shears. 
Sheep  shears  are  now  timely  stock  for  the 
window.  There  is  a  large  number  of  port 
towns  in  Canada,  and  the  hardware  dealers 
at  any  point  where  a  vessel  touches  should  be 
well  supplied  with  ship  chandlery.  There  is 
a  good  trade  (to  be  done  at  our  lake  ports, 
but  the  dealer  who  is  ready  for  the  first  de- 
mand is  pretty  sure  to  catch  the  subsequent 
demand,  and  if  he  is  not  early  enough  with 
his  display  of  stock  he  may  miss  the  trade 
altogether. 

All  the  articles  named  in  the  foregoing, 
and  any  others  included  in  the  activities 
upon  which  these  are  dependent,  ought  to 
be  on  view  now.  The  window  is  the  place 
for  types  of  them  to  be  seen  these  days,  and 
every  unseasonable  thing  ought  to  be  taken 
out  to  make  room  for  them.  It  is  not  any 
plea  for  an  unseasonable  thing  that  it  is  an 
object  of  beauty.  Take  it  out  of  the  window 
if  it  is  not  a  present  or  immediately  future 
object  of  interest  to  buyers.  It  is  an  advan- 
tage instead  of  a  drawback  to  hardware 
dealers  that  they  have  to  follow,  or  rather 
precede  so  many  seasons  of  demand,  for  the" 
study  of  window  dressing  is  thus  made  a 
matter  of  perennial  interest  to  them,  and 
their  shop  front  is  less  likely  to  acquire  a 
stereotyped  appearance,  as  in  the  case  of 
traders  in  lines  that  are  the  same  from  New 
Year's  day  to  Hogmanay. 


Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 


HARDWARE. 


OUR  ENGLISH  LETTER. 

London.  April  n,  1891. 

JAMAICA. 

My  advices  from  Jamaica  tell  me  that 
Canadian  manufacturers  of  hardware  goods 
are  well  represented  at  the  Exhibition,  and 
that  they  have  made  a  very  judicious  selec- 
tion in  the  class  of  goods  on  view.  On  the 
other  hand,  British  manufacturers  of  iron- 
ware are  but  poorly  represented,  and  in 
several  instances  have  practically  ignored 
the  real  wants  of  the  Island.  Great  Britain 
is  represented  by  160  enterprises;  and  Can- 
ada by  250.  There  is  an  excellent  opening 
for  machinery  of  almost  every  kind,  as  a 
decided  impetus  is  being  given  to  native  in- 
dustry, the  feeling  in  the  Island  being  that 
now  is  the  time  to  push  ahead  or  never. 
As  an  instance  of  the  laxity  of  enterprise 
shown  by  English  firms,  I  may  say  that 
quite  three  Canadian  houses,  if  not 
more,  are  exhibiting  ploughs  and  other 
agricultural  implements,  against  only  one 
English  firm.  This  is  Messrs.  Ransomes, 
Sims  &  Jefferies,  of  Ipswich.  Canadians 
should  see  what  can  be  done  in  the  way  of  a 
light  steam  plough,  as  there  is  a  want  of 
such  an  article  in  Jamaica.  If  any  of  the 
readers  of  Hardware  make  sugar  machin- 
ery they  should  be  able  to  open  up  a  remun- 
erative business  in  the  island.  A  good  ma- 
chine for  dealing  with  ramie  would  be  large- 
ly welcomed  by  the  government,  who,  in- 
deed, have  offered  a  prize  of  a  thousand  dol- 
lars to  the  inventor  of  the  best  appliance  for 
performing  this  work  satisfactorily. 

FARMING  TOOLS  WANTED  IN  FRANCE. 
The  French  government  is  doing  every* 
thing  in  its  power  to  promote  agriculture  in 
France.  The  result  is  that  an  increasing 
demand  for  farming  tools  and  machinery 
is  springing  up.  American  exporters  of 
these  goods  have,  I  know,  taken  time 
by  the  forelock  in  this  market,  but  there  is 
no  reason  why  Canadian  manufacturers 
should  not  do  a  good  business  with  French 
agriculturists.  Such  things  as  horseshoes, 
every  kind  of  hand-tool,  scythes,  garden  im- 
plements, barbed  wire,  fencings,  mowers, 
reapers,  binders,  threshers,  drills,  ploughs, 
and  in  fact  all  descriptions  of  farmers'  requi- 
sites find  a  ready  sale.  It  is  well  known  in 
trade  circles  that  French  agricultural  tool 
makers  cannot  turn  out  these  goods  cheap 
enough,  nor  so  good  as  foreigners.  Perhaps 
the  best  way  for  firms  catering  for  this  mar- 
ket would  be  to  exhibit  at  some  of  the  local 
exhibitions  of  agricultural  engineers.  On 
these  occasions  the  exhibits  are  tested  in 
ompetition    and    prizes    awarded.      Firms 


thinking  of  exhibiting  should  write  to  the 
Minister  of  Agriculture,  Rue  Varenne,  Pans. 
He  will  give  full  information  which  cannot 
be  inserted  here  for  want  of  space. 

MISCELLANEOUS  EXHIBITIONS. 
While  dealing  with  exhibitions,  I  may  say 
that  several  of  these  undertakings  are  com- 
ing on  likely  to  be  useful  to  hardware  firms 
anxious  to  cultivate  a  foreign  trade.  For 
instance,  an  exhibition  of  machines  and  im- 
plements connected  with  the  various  clay, 
stone,  cement,  and  asphalt  industries  will  be 
held  at  Buda-Pesth,  Hungary,  from  May  15 
to  June  30,  while  the  government  are  open 
to  buy  machines  and  implements  of  practical 
service  in  connection  with  the  above  indus- 
try. In  1892  Bilbao,  Spain,  is  to  have  a 
mining  exhibition  and  asks  for  exhibits  from 
machinery  makers.  There  is  to  be  an  agri- 
cultural machinery  exhibition  at  Bucharest, 
from  August  10  to  Sept.  15  next.  Competi- 
tions in  threshing  machinery  and  sowing 
machines  will  be  held  under  the  authority  of 
the  Ministry  of  Agriculture,  who  will  give  all 
particulars  respecting  conditions,  etc. 

SPAIN. 

Spain  is  another  good  held  for  the  Cana- 
dian exporter  of  machinery.  The  Spanish 
farmer  is  awakening  to  the  benefits  of  mod- 
ern implements  and  methods.  Just  the  same 
class  of  goods  as  are  demanded  in  France 
are  in  request  in  Spain.  A  good  fanning- 
mill  would  meet  with  ready  sale. 
ITALY. 

The  progress  made  in  the  import  of  im- 
plements and  hardware  into  Italy  of  late 
years  is  astonishing.  In  i860  the  imports  of 
machinery  were  valued  at  $2,400,000,  while 
they  amounted  to  over  $8,000,000  in  1880, 
and  have  since  been  increasing.  There  is 
certainly  a  coming  demand  for  all  sorts  of 
implements,  tools  and  machinery.  The  gov- 
ernment fosters  the  farming  industry,  which 
of  course  creates  this  demand,  but  curiously 
enough,  it  does  not  provide  for  their  market 
in  tools  and  machinery. 


INVENTOR'S 
NATIONAL     ASSOCIATION. 

Mr.  Edward  T.  Fenwick,  Patent  Lawyer, 
Washington,  D.C.,  sends  us  the  following 
report  : — 

The  principal  benefit  resulting  from  the 
Patent  Centennial  Celebration  just  held  at 
Washington,  D.C.,  was  the  formation  of  a 
National  Association  of  Inventors  and  Man- 
ufacturers. This  will,  without  doubt,  prove 
one  of  the  most  important  events  of  the  nine- 
teenth century,  and  of  vital  interest  to  the 
inventors  and  manufacturers  of  this  country. 
The  most  per.ect  harmony  and  good  feeling 
pervaded  all  the  business  sessions,  and  the 
National  Association  was  formed  without 
class  or  sectional  jealousy. 

The  election  of  officers  and  directors  for 
the  ensuing  year  resulted  as  follows  :  For 
president,  Dr.  R.  J.  Catling,  of  Hartford, 
Conn.,   the  inventor  of  the   celebrated   gun 


which  bears  his  name,  and  which  has  brought 
him  large  remuneration  and  great  fame,  as 
well  as  distinction  to  our  country  as  the  pro- 
ducer of  the  most  powerful  projecting  gun  in 
the  world.  The  four  vice-presidents  are  Dr. 
Gardner,  G.  Hubbard,  of  Washington,  D.  C, 
an  inventor,  and  the  father-in-law  of  Hon. 
Alexander  Graham  Bell,  inventor  of  the 
telephone;  Prof.  William  A.  Anthony,  Pre- 
sident of  the  American  Institute  of  Electrical 
Engineers ; Thomas  Shaw, Esq.,  Philadelphia, 
inventor  and  extensive  manufacturer,  and 
patentee  of  no  inventions,  and  Hon.  Ben- 
jamin Butterworth,  Ohio,  former  Commis- 
sioner of  Patents,  ex-Chairman  of  the  House 
Committee  on  Patents,  and  now  Secretary 
of  the  Columbian  Exposition.  The  selection 
of  Prof.  J.  Elfreth  Watkins,  Curator  at  the 
National  Museum,  as  Secretary,  met  with 
unanimous  approval,  and  was  a  most  excel- 
lent choice,  as  is  attested  by  the  success  of 
his  untiring  efforts  during  the  last  four 
months  as  Secretary  of  the  Patent  Centen- 
nial. Mr.  M.  C.  Stone,  of  Washington, 
an  inventor  and  enterprising  manufacturer, 
was  elected  treasurer.  The  Board  of  Direc 
tors  is  composed  of  the  following  gentlemen : 
— John  Wise  Smith,  Esq.,  engineer,  Penn- 
sylvania; David  G.  Weems,  Esq.,  electrical 
railway  engineer,  Maryland;  Prof.  R.  H. 
Thurston,  of  Cornell  University,  New  York; 
Chas.  F.  Brush,  Esq.,  inventor  and  manufac- 
turer of  electric  lighting  apparatus,  Ohio; 
Prof.  Otis  T.  Mason,  curator,  National  Mu- 
seum, Washington,  D.C.;  Hon.  David  M. 
Smith,  manufacturer  of  sewing  machines, 
New  Hampshire;  F.  E.  Sickels,  inventor  of 
the  first  steam  steering  machinery,  Kansas 
City,  Missouri;  Oberlin  Smith,  Esq.,  manu- 
facturer, New  Jersey,  and  R.  S.  Munger, 
Esq.,  manufacturer  of  cotton  machinery, 
Alabama.  In  addition  to  the  regular  officers 
and  board  of  directors,  there  will  be  repre- 
sentatives in  every  State,  some  of  whom  have 
already  been  appointed.  At  an  informal 
meeting  it  was  suggested  that  there  be  a 
committee  of  seven  on  legislation  to  advance 
the  interests  of  the  patent  system  before 
Congress  and  guard  against  any  encroach- 
ment upon  the  rights  of  inventors  and  manu- 
facturers. 

The  constitution  and  bv-laws,  with  par- 
ticulars as  to  eligibility  to  membership,  will 
be  ready  for  distribution  in  a  very  short 
time.  The  annual  dues  for  active  member- 
ship will  probably  be  fixed  at  $5,  and  life 
membership  $100.  Provision  is  also  made 
for  associate  and  honorary  members.  There 
will  be  an  annual  meeting  of  all  the  mem- 
bers, at  such  place  as  may  be  determined 
upon.  It  is  believed  that  the  results  secured 
by  the  formation  of  this  National  Associa- 
tion for  the  mutual  benefit  and  protection  of 
inventors  and  manufacturers  and  the  per- 
fecting of  the  American  patent  system  will 
be  far-reaching.  Every  inventor  and  manu- 
facturer of  this  country  ought  to  be  a  mem- 
ber of  the  association. 

Lack  of  space  prevents  an  account  of  the 
eloquent  and  magnificent  addresses,  but,  as 
they  are  to  be  printed  and  bound  in  book 
form,  those  who  could  not  attend  the  Cen- 
tennial celebration  will  have  the  privilege  of 
reading  them.  The  highest  tribute  was  paid 
to  the  inventor  as  the  greatest  and  noblest 
benefactor  of  mankind.  He  needs  no  monu- 
ment, for  his  works  are  a  living  monument 
of  his  toil  and  ingenuity. 


Hardware. 


COMPLETE    PROTECTION    IN    THE 

COLLECTION    OF    STREET 

CAR   FARES. 

In  bringing  before  the  public,  and  street 
railway  companies  in  particular,  the  Lee 
Registering  Fare  box,  invented  by  Thomas 
B.  Lee,  of  Toronto,  the  invenior  brings  to 
notice  a  system  by  which  companies  using 
same  receive  all  fares  paid  whether  same 
have  been  registered  or  not. 

Most  registers  now  in  use  give  to  the  com- 
panies employing  or  using  them  a  record 
only  of  the  number  of  passengers  that  the 
conductor  registers,  and  all  that  said  com- 
pany can  ask  that  official  for  on  the  comple- 
tion of  his  trip  or  run  is  the  amount  equal  to 
said  number  of  fares.  Consequently  if  said 
conductor  can  or  does  by  any  means, 
whether  intentionally   or  not,  avoid  or  not 


motion  of  the  thumb  being  all  that  is  required 
to  accomplish  and  obtain  complete  protec- 
tion. The  other  hand  is  left  free  to  make 
change,  etc.,  etc. 

The  principle  may  be  explained  more  fully 
as  follows  :  When  the  fare  is  put  into  the 
mouth  of  the  box  it  falls  on  a  platform  or 
leaf  of  a  revolving  disc,  so  that  when  the 
conductor  presses  the  button  it  causes  the 
disc  to  turn  and  drop  the  fare  into  the  inner 
receptacle  or  bottom  portion  of  the  box,  at 
the  same  time  it  rings  a  bell  inside  to  signify 
that  the  button  has  been  pressed  and  also 
causes  a  paper  ribbon  inside  to  be  marked 
or  punctured,  making  the  record  of  the 
transaction  complete  in  every  way. 

It  has  put  the  fare  out  of  the  reach  of  the 
conductor. 

It  has  registered  it  for  his  employer. 


register  or  record  a  fare,  that  fare  is  the  con- 
ductor's, and  his  employers  have  no  means 
of  claiming  same. 

Companies  using  those  registers  rarely 
find  an  employee  hand  in  more  than  his 
clock  or  register  calls  for. 

Lee's  fare  box  is  similar  to  cut  here  shown, 
but  can  be  made  to  any  pattern,  size  or 
shape,  or  as  a  fixture  for  bob-tail  cars,  the 
principle  being  the  same  in  all  cases.  It 
consists  of  a  box  to  be  held  in  the  hand  of 
the  conductor  into  which  the  fare  is  dropped 
by  the  passenger.  Simultaneously  with  the 
depositing  of  the  fare  the  conductor  presses 
with  his  thumb  a  button  or  knob  conveni- 
ently   arranged  for  the  purpose,    this   one 


It  has  advised  or  informed  the  passenger 
that  this  has  been  done. 

If  ten  cents  is  paid  for  two  fares  the  con- 
ductor presses  the  button  twice, which  conse- 
quently rings  and  registers  twice. 

Now,  when  the  box  is  handed  in  by  the 
conductor  the  amount  in  same  must  corre- 
spond with  the  number  of  fares  registered, 
unless  the  conductor  has  failed  to  do  his 
duty  in  not  pressing  the  button  for  every 
fare  he  took.  But  here  the  company  get  the 
benefit,  as  they  have  the  money,  while  with 
other  registers  the  money  remains  in  the 
conductor's  pocket. 

That  this  is  a  quick  and  expeditious  way 
of  collecting  and  registering,  all  will  admit 


that  you  can  press  a  button  with  your 
thumb  ten  times  quicker  than  you  can  reach 
and  grab  a  bell  rope  ;  and  further,  the  fact 
that  the  bell  being  rung  right  in  front  of  the 
person  simultaneously  with  the  paying  of  the 
fare,  the  passenger  is  more  likely  to  note 
that  it  has  been  registered  than  if  the  bell  is 
a  car's  length  away. 

Then  again,  if  the  conductor  should  fail  to 
press  the  button  on  receipt  of  a  fare,  the 
next  time  he  does  the  two  fares  will  go  down 
into  the  lower  half  of  the  box  together,  and 
as  only  one  is  registered  he  will  be  over  in 
his  fares  when  he  hands  in  the  box. 

One  of  the  greatest  advantages,  however, 
with  this  system  is  that  it  is  also  an  absolute 
check  for  or  on  the  office  or  receiving  de- 
partment. 

The  slip  or  paper  ribbon  is  not  more  than 
quarter  of  an  inch  wide,  and  is  marked  in 
such  a  way  that  there  is  a  clear  space  at  both 
the  beginning  and  end  of  each  when  the 
same  is  taken  out  of  the  box,  which  prevents 
the  possibility  of  cutting  off  of  any  of  the 
fares,  supposing  the  receiver  wished  to  be 
dishonest;  and  the  marking  being  at  regular 
distances,  can  be  counted  instantly  by  a  rule 
or  scale. 

These  slips  can,  as  the  boxes  are  opened, 
be  easily  pasted  into  a  book  arranged  for  the 
purpose,  the  number  and  amount  opposite 
each  extended  together  with  any  particulars 
such  as  conductor's  number,  car,route,  time, 
etc.,  etc.,  and  the  total  amount  of  the  exten- 
sions for  the  day  must  be  the  amount  re- 
ceived by  the  company  for  that  day,  and  an 
auditor  can  take  them,  say  six  months  after- 
wards, and  check  and  audit  them  with  the 
amount  placed  to  the  credit  in  the  books  for 
said  day's  receipts. 

By  this  system  the  conductor  must  be 
careful  to  register  every  fare  or  he  is  detec- 
ted or  found  out.  The  receiver  of  the  boxes 
must  report  any  shortage  or  excess,  or  his  re- 
turn will  be  wrong  ;  because*  if  there  is  an 
excess  in  a  box,  he  may  not  know  but  that  it 
is  put  in  there  for  the  purpose  of  catching 
him,  and  he  must  hand  in  all  he  receives 
from  the  boxes,  or  when  his  returns  are 
audited,  as  they  can  be,  the  discrepancy  will 
be  detected  at  once. 

The  mechanism  of  the  boxes  is  so  simple 
that  they  cannot  possibly  get  out  of  order, 
they  are  very  light  but  strongly  constructed, 
and  are  well  worthy  of  the  inspection  of  in- 
terested parties. 


One  of  the  vexations  of  the  retail  trade  is 
the  delay  thev  are  occasioned  by  the  releas- 
ing of  their  freight.  Railway  companies  are 
apparently  indifferent  to  the  urgent  wants  of 
the  retailer,  their  slowness  has  become 
chronic,  and  the  trade  have  come  to  take 
it  as  a  necessary  evil.  If  a  dealer's  shipment 
gets  stowed  into  a  car  containing  goods  for 
a  man  in  some  other  town,  the  chances  are 
that  the  receipt  of  the  dealer's  goods  will  be 
delayed  a  day  or  two  till  the  other  man  can 
get  his  stuff  out  of  the  way.  The  delays  are 
not  always  to  be  accounted  for,  and  some  of 
them  are  very  exasperating. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <S 

WHOLESALE    HARDWARE, 

37    Front    Street   West,      -      -        -       Toronto. 


Crown,      Red  Cap,      Blue  Ribbon,      Silver  Composite. 

Manila  and  Sisal  Rope, 

Lath  Yarn,  Packing,  &c. 


Mr.  A.  C.  Leslie,  Montreal,  was  in  Toronto 
for  several  days  this  week. 

Mr.  John  I.  Davidson,  president  of  the 
Toronto  Board  of  Trade,  left  on  Thursday, 
with  President  Vanhorn,  by  special  train  for 
the  Pacific  coast. 

A  few  evenings  ago  the  employees  of  the 
R.  Greening  Wire  Co.,  Hamilton,  presented 
John  Marshall  with  an  address,  an  easy 
chair,  six  plugs  of  tobacco  and  a  Turkish 
pipe.  Mr.  Marshall  has  been  in  the  employ 
of  the  company  for  the  last  twenty  years. 

Gardner's  Steel  Sash  Ribbon  is  an  inven- 
tion that  is  not  a  bit  in  advance  of  the  time. 
The  need  for  it  existed  and  was  felt  long  be- 
fore the  Ribbon  was  forthcoming,  and  now 
that  it  is  here  it  ought  to  sell  rtadily.  It  is 
for  pulleys  and  sash-hanging  attachments, 
and  is  manufactured  by  the  Gardner  Sash 
Balance  Co.,  Chicago. 

On  Saturday,  March  28th,  representatives 
from  the  London,  Hamilton,  and  Toronto 
Travelers'  Circles  met  in  Hamilton  and  dis- 
cussed the  constitution  brought  down  fiom 
a  former  meeting.  Some  slight  changes 
were  made  and  the  general  outline  adopted. 
The  provisional  officers  for  the  central  circle 
were  confirmed.  It  is  now  hoped  the  various 
local  circles  will  be  largely  increased  in 
numbers  by  such  travelers  as  are  prepared 
to  adopt  the  principles  of  the  circle— to  ab- 
stain from  the  use  of  alcoholic  liquor  as  a 
beverage  and  everything  profane  or  immoral 
in  speech  or  action. 

A  contemporary  has  the  following  to 
say  of  the  class  of  publications  com- 
monly termed  "  house  organs"  :  "  These 
papers  are  edited  by  men  whom  we  esteem 
for    their     courtesy     and    fair-mindedness, 


Against  none  of  them  have  we  an  iota  of  per- 
sonal feeling;  but  none  the  less  are  these 
papers  a  delusion.  They  ought  not  to  be 
admitted  to  the  mails  at  newspaper  postage 
rates.  They  are  published,  primarily,  in  the 
interest  of  a  house — carry  its  price  list  and 
derive  their  support  from  its  patronage.  The 
house  organ  is  a  continual  menace  to  the  re- 
tailers'best  interests."  To  all  of  which  this 
paper  says  amen. 

"The  rapidly  increasing  business  of  the 
Chicago  branch  house  of  the  B.  F.  Sturtevant 
Co.,  of  Boston,  has  necessitated  its  removal 
to  new  and  much  larger  quarters  at  16  South 
Canal  street,  Chicago,  where  an  entire  new 
building  furnishes  ample  accommodations 
for  the  large  stock  of  blowers,  exhausters, 
heating  and  ventilating  apparatus,  portable 
forges,  and  steam  engines.  This  branch 
will  remain  under  the  energetic  control  of 
Foss  &  Noble,  and  will  form  the  headquarters 
for  the  trade  of  the  Middle  and  Western 
States.  The  stock  will  be  greatly  increased 
in  order  to  provide  for  immediate  shipment 
in  all  cases,and  a  corps  of  experienced  engi- 
neers will  be  maintained  toestimate  uponand 
install  plants  for  heating,  drying,  ventilating, 
etc." 

An  official  review  of  the  mines  of  New 
Caledonia,  published  in  the  Moniteur  Offi- 
ciel  du  Commerce  of  the  2nd  instant,  states 
that  nickel  ore  was  first  found  in  the  colony 
in  1867,  and  at  the  end  of  1873  'ts  presence 
was  made  known  to  Mont  d'Or.  Since  this 
time  the  working  of  nickel  mines,  as  well  as 
of  cobalt  and  chrome,  have  considerably  de- 
veloped. Although  certain  parts  of  the  in- 
terior of  the  colony  as  regards  mineral  riches 
are  still  relatively  little  known,  the  quantity 
of  nickel  already  proved  to  exist  may  per- 
haps be  considered  as  "industrially  inex- 
haustible," notwithstanding  the  impulsion 
given  recently  to  the  consumption  of  this 
metal.  On  the  1st  January,  1890,  the  num- 
ber of  nickel  mines  instituted  was  115,  repre- 


senting an  area  of  about  11,114  hectares, 
while  427  properties  were  under  demand  for 
concessions.  In  1889,  twenty-two  of  the 
worked  properties,  covering  2,600  hectares 
and  occupying  1,158  hands,  exported  19,741 
tons  of  nickel  ore  containing  from  seven  to 
ten  per  cent  of  pure  nickel.  "  Those  at  the 
head  of  the  various  nickel  mining  works  in 
New  Caledonia  have  the  greatest  confidence 
in  the  future,  and  they  hope  to  be  able  to 
increase  the  production  of  the  ore  in  a  not- 
able manner." 


THE   VALUE   OF  AN    ATTRACTIVE 
WINDOW  DISPLAY. 

It  is  surprising  to  find  what  little  things 
impress  the  outside  public,  and  a  circum- 
stance that  was  brought  under  our  notice 
not  very  long  ago,  is  calculated  to  illustrate 
our  meaning,  it  was  a  store  that  was  very 
prominently  situated  the  window  of  which 
for  many  years  had  simply  displayed  in  it 
the  name  of  the  firm.  It  was  certainly  kept 
clean,  but  that  was  all  the  attraction.  The 
new  blood  that  had  been  introduced  into  the 
firm,  decided  that  they  would  take  this  sign 
down  and  have  what  they  termed  a  respect- 
ably dressed  window.  The  result  was  that 
the  first  prominent  display  of  an  article  that 
was  made  in  the  window  was  surprising. 
Encouraged  by  the  success  which  the  first 
experiment  resulted  in,  made  the  firm  think 
the  matter  over  very  carefully.  It  was  ulti- 
mately decided  that  they  should  have  a  ser- 
ies of  displays  of  certain  articles  every  week, 
and  the  influence  was  to  be  noted  down  care- 
fully upon  the  sale  of  these  various  articles. 
One  of  them  was  an  article  that  had  been  in 
stock  for  a  considerable  time,  and  it  was  de- 
cided to  make  a  price  on  this  particular 
one,  filling  the  window  and  displaying  at- 
tractive show  cards,  calling  the  attention  of 
passers  by  to  the  bargain  that  awaited  them. 
The  result  was  that  the  entire  stock  of  this 
particular  article  was  clerred  out  inside  of 
a  week,  to  the  great  gratification  of  the  firm. 
—Ex. 


HAKDWARE 


CORRUGATED 
STEEL    E-A-STIEIIsnElIRS- 

A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tacks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


HOW  CAN    WE    BETTER  OUR 
CONDITION  ? 

The  following  was  read  at  a  meeting  of  the 
Master  Plumbers'  Association,  Kansas  City, 
Mo,  March  10,  1891,  by  David  M.  Quay  : — 
"  How  can  we  better  our  condition  ?"  is  the 
question  we  are  to  consider  to-night,  and 
there  is  no  question  of  more  practical  im- 
portance to  us,  as  plumbing  contractors. 
What  condition  do  we  need  to  better  ?  No 
one  will  deny  that  our  moral  condition  could 
be  improved  without  doing  us  any  harm,  and 
might  be  of  great  benefit  to  our  customers, 
and  probably  our  sanitary  condition  might 
be  bettered  by  more  frequent  use  of  the 
plumbing  fixtures — viz.,  the  bath  tub  and 
basin. 

But  the  principal  condition  that  wrt  want 
improved  is  our  financial  condition,  but  if 
our  customers  knew  that  we  had  met  to- 
night to  consider  especially  this  subject, 
they  no  doubt  would  think  their  financial 
condition  had  a  very  poor  outlook,  but  we 
know  from  experience  of  the  last  two  or  three 
years,  especially,  that  something  ought  to  be 
done  that  we  may  get  better  prices  on  con- 
tract work.  Plans  have  been  suggested  and 
adopted  to  this  end,  but  none  have  been 
considered  a  success  in  our  experience,  and 
this  complaint  of  low  prices  is  common  with 
the  craft  to-day.  There  are  some  methods 
that  might  be  adopted  that  would  tend  to 
help  us  out  of  this  dilemma,  if  they  could  be 
carried  through,  and  almost  any  plan  that 
might  be  adopted  would  be  violated  by 
some,  but  let  us  not  he  discouraged,  for  by 
agitation  and  discussion  the  end  will  be  ac- 
complished. 

There  is  no  reason  why  a  plumbing  con- 
tractor should  not  have  a  living  profit  on  his 
business  as  well  as  the  merchant  who  gets 
from  35  per  cent,  to  100  per  cent  on  his 
goods,  and  we  should  be  paid  for  our  time 


and  talent  as  well  as  they.  Our  business,  if 
properly  managed,  requires  the  closest 
thought  and  attention,  and  we  should  be 
compensated  for  this.  Good  business  men 
are  willing  to  pay  a  living  price  to  have 
their  work  done  propeily,  knowing  that  it  is 
cheaper  for  them  in  the  end  than  cheap 
work. 

One  thing  that  would  lead  to  better  prices, 
as  well  as  better  class  of  work,  would  be  to 
do  less  figuring  with  general  contractors. 
While  we  find  a  number  of  these  contractors 
worthy,  reliable  men,  we  find  others  that  get 
our  bids  on  the  jobs  they  are  figuring,  and 
give  them  to  the  man  they  want  to  favor  in 
order  to  cut  him  down  in  price,  and  they 
care  not  how  the  work  is  done.  In  this  and 
other  ways  that  might  be  mentioned,  the 
business  is  degraded  and  prices  ruined. 
Under  the  late  decision  of  the  Supreme 
Court  in  this  state  relating  to  Mechanic's 
lien  law  we  see  the  importance  of  making 
our  contracts  with  the  architect  or  owner. 
In  this  way  we  will  be  more  likely  to  get  our 
pay  when  the  work  is  done,  as  well  as  better 
prices  and  better  work. 

Another  thing  that  would  benefit  men  that 
want  to  do  good  work,  would  be  a  standard 
rate  for  labor  on  contract  work.  One  man 
will  keep  good  mechanics,  pay  good  wages 
and  figure  on  doing  his  work  with  this  kind 
of  labor,  while  another  will  hire  cheap  men 
and  boys  and  figure  on  doing  work  with  this 
kind  of  labor  in  competition  with  the  other 
man.  What  chance  has  the  first  man  in 
figuring  with  the  second  ?  So  if  we  had  a 
standard  price  on  some  practical  plan,  good 
might  be  accomplished.  Good  work,  done 
by  good  workmen,  at  a  good  living  price,  is 
what  we  need.  How  can  we  accomplish  it  ? 
I  wish  to  say  right  here  that,  while  the  jour- 
neyman's union  may  have  some  objection- 
able features,  I  think  it  deserves  some  recog- 
nition. We  find  the  best  workmen  are  in  it, 
and  our  experience  is  that  they  have  a  great 
many  members  who  are  good,  reliable  men, 
and  by  treating  them  as  men  should  be 
treated,  great  good  will  be  the  result,  both 
to  them  and  ourselves.  If  we  are  men  of 
honor,  we  want  men  of  honor  to  work  for  us, 
but  if  we  are  not,  we  cannot  expect  our  men 


to  be  better  than  ourselves,  and  one  way  to 
make  a  man  better  is  to  treat  him  right  and 
set  him  a  good  example. 

There  are  a  great  many  methods  that 
might  be  adopted  in  order  to  better  our  con- 
dition, but  after  all  a  man  must  stand  on  his 
own  merits,  if  he  has  any,  and  if  not  stand 
on  some  other  body's. 

We  are  just  entitled  to  at  least  25  per 
cent,  gross  profit,  on  the  average  contract 
and  should  not  figure  less  than  that,  if  we 
expect  to  pay  our  bills,  and  make  anything 
out  of  our  business.  The  man  who  is  not 
willing  to  pay  the  plumber  a  fair  price  for  his 
services,  is  likely  to  pay  the  doctor  a  fair 
price  for  his  at  least,  especially  if  he  occupies 
the  house  where  cheap  plumbing  is  done,  so 
the  money  will  circulate  any  way,  and  the 
plumber's  bill  is  the  cheapest  after  all  who 
does  good  work  at  good  prices. 

Another  thing  is  protection.  I  claim  that 
when  our  supply  houses  comply  with  the 
Baltimore  resolution,  viz.,  that  they  sell  to 
the  trade  only,  they  are  not  injuring  our 
business  so  much  as  our  own  members,  who 
are  taking  contracts  below  living  prices,  if 
not  below  cost,  and  instead  of  our  harping  at 
these  supply  houses  we  had  better  use  more 
effort  to  get  our  members  to  use  more  good 
business  judgment  in  this  part  of  the  busi- 
ness. 

Another  matter  that  would  be  of  benefit  to 
us  would  be  to  have  a  commercial  rating  of 
our  bad  customers,  viz.,  "  dead  beats,"  and 
we  call  them  ours,  not  because  we  like  to, 
but  because  we  have  a  cash  interest  in  them 
that  we  would  like  to  sell.  As  a  sample,  I 
might  mention  Jackson,  the  barber,  who  in 
the  last  two  years  has  taken  the  advantage 
of  four  of  our  members  in  about  the  same 
manner.  Now,  if  we  had  a  rating  for  such 
customers,  we  could  have  saved  three  of 
these  four  from  having  this  cash  interest  in 
the  barber  business  with  this  Mr.  Jackson. 
As  I  do  not  think  these  gentlemen  care  to 
have  an  interest  in  this  business,  it  would  not 
have  been  doing  them  any  injustice.  The 
Scot  Commercial  Agency  has  a  credit  guide 
that  is  good  and  well  worth  their  price.  Also 
there  are  others  said  to  be  equally  as  good  by 
those  who  have  used  them.  And  as  it  is  im- 
portant to  be  able  to  collect  our  bills  as  well 
as  to  get  better  prices,  it  will  pay  to  have 
these  ratings  and  examine  them  closely. 

These  are  a  few  scattered  thoughts  I  found 
by  the  way,  and  as  Mr.  Yates  is  expected  to 
have  the  essay  of  the  evening,  I  will  not  oc- 
cupy your  time  further  at  present. — The 
Plumbers'  Journal. 


HARDWARE, 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


FIRE  BRICK 


FIRE  CLAY 


SEWER  PIPE 

All  grades  of  Fire  Brick  kept  in  stock  for 
lime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foimdry  and  steam 
fitting  purposes.  Write  for  prices  and  men- 
tion Hardware. 

The  Colman  Hamilton  Co.,  Ltd. 

Livingston's  Building, 

34  Yonge  Street. 

Globe  File  Manufacturing  Co., 

PORT  HOPE,  ONT. 

Superior  quality  Files  and  Rasps, 

All  goods  warranted. 

For  the  convenience  of  the  trade,  a  full  stock 
of  staple  sizes,  kept  at  74  York  St.  Toronto. 

H.  D.  SIMMONS, 

Toronto  Agent. 

Established  1864. 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS 

111  KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 

J.  &  c. 


P.O.  BOX  768. 


HODGSON, 


MONTREAL, 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from  1-4  in.  to  2  in. 
inclusive. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.  ____..__        -.._ 

W-atar-0-*-  TORONTO,  ONT. 

OUR  NEW 

CATALOGUE 

Of  Paints,  Varnishes,  Artist's  Materials  and 
Painters  Supplies,  will  be  sent  to  any  address 
on  application.  It  will  be  found  useful  to 
Hardware  and  Paint  dealers.  It  is  profusely 
illustrated  and  contains  eighty-two  pages. 


WESTERN  REPRESENTATIVE 


43TOur  name  Is  stamped  on  every  pipe.f£$ 


BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 


110  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

land,  Steam, 

Hydraulic  and 

ELECTEIC 
for  Passenger    and    Freight   Service. 


SAFETY  ELEVATORS,  H 


22  years  experience.    Send  for  Catalogue. 


MENTION  THIS  PAPER. 


TORONTO  OFFICE:  74  YORK  ST. 


WALTER  H.  GOTTINGHAM  &  GO, 

66  St.  ivicr  M.  MONTKEAX, 


STEEL    "WIBE    CHI^_ZIsr. 


BROWN'S     PATENT. 


Cut  showing-  full  size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  npw  making  four  sizes,  viz.,  oooo,  ooo,  oo,  o.     Send  for  samples  and  prices. 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


NOBODY  WILL  EVER  SEE  IT." 


HOW  DO  YOU  STAND  ? 


STICK  TO  YOUR  LOCATION. 


The  advantages  of  thoroughly  advertising 
whatever  one  has  too  sell,  have  been  set  forth 
by  the  newspapers  in  the  strongest  light,  so 
that  most  people  acknowledge  the  evidence 
to  be  overwhelming.  The  Vallejo  (Cal.) 
Chronicle  contains  the  following,  which  illus- 
trates this  subject,  and  proves  that  a  man 
may  be  a  doubting  Thomas,  yet  have  con- 
siderable faith  when  it  becomes  aroused  by 
some  extraordinary  circumstance. 

A  short  time  ago  we  called  upon  a  certain 
party  in  business  in  Vallejo,  and  asked  him 
why  he  did  not  advertise  in  the  Chronicle. 

"  Oh!  because,"  he  answered,  "  what's  the 
use?     Nobody  will  ever  see  it." 

"  You're  mistaken,"  said  we;  "  every  page 
in  our  paper  is  read." 

"  Nonsense,"  he  replied;  even  if  they  did 
read  my  advertisement,  people  would  never 
think  of  it  again.    I  don't  want  to  advertise." 

"  But " 

"  No  buts  at  all.  I  don't  want  to  advertise 
and  don't  bother  me  any  more;  I'm  busy,' 
And  he  walked  back  into  his  store  and  stran- 
gled a  poor  little  fly  that  was  helping  itself 
from  a  barrel  of  sugar. 

Time  passed,  and  we  never  again  inti- 
mated "  advertisement  "  to  him,  although 
meeting  him  daily.  Yesterday  the  gentle- 
man called  at  our  sanctum,  looking  a  little 
uncertain  as  to  how  he  would  be  received. 
We  cherished  no  hard  feelings  and  motioned 
him  to  a  chair. 

"  I  suppose  you  heard  of  that  little  affair 
of  mine  below." 

"  Oh!  yes,"  said  we;  "  that  little  escapade 
on  Kearney  street,  night  before  last  ?" 

"  Yes,  we've  got  all  the  particulars " 

"  Hush  !  not  so  loud  please,"  said  he;  "  of 
course,  you  are  going  to  say  nothing  in  the 
paper  about  it." 

•'  And  why  not  ?  Its  a  matter  of  interest 
to  your  friends  and  the  people  generally. 

"  Heavens!     Why  it  would  ruin  me  !" 

"  Oh  no,  I  guess  not.  Nobody  will  ever 
see  it !" 

"Yes,  they  will!  And  it  will  ruin  me  as 
sure  as  I  am  sitting  here.  I'll  be  the  laugh- 
ing stock  of  the  town.     They  will  see  it  !" 

We  rose  and  touched  him  impressively  on 
the  shoulder. 

"Well,  we  will  admit  that  the  people  will 
see  it,  but  then,  you  know,  they  will  never 
think  of  it  again  !" 

His  words  came  back  to  him  like  a  flash, 
and  he  trembled  so  violently  that  his  eye- 
balls fairly  jingled;  and  he  was  such  an  ob- 
ject of  commiseration  that  we  promised  to 
keep  mum.  This  little  moral,  as  drawn  from 
the  above,  is  applicable  the  world  over.  Ask 
a  man  to  advertise  and  he  will  immediately 
say  in  the  majority  ot  cases,  that  "Nodody 
will  ever  see  it,"  but  advertise  gratis  some 
little  indiscretion  he  may  commit,  and  he 
immediately  grows  indignant  over  the 
certainty  that  the  whole  world  will  know  it. 
—Ex. 


All  traders  do  not  fail  on  account  of  slow 
collections  as  one  might  be  led  to  believe  if 
he  accepted  the  majority  of  excuses  for  fail- 
ure that  are  reported  in  the  newspapers. 
This  being  the  most  respectable  excuse  it  is 
readily  adopted  by  the  man  in  financial 
straits.  In  many  cases  he  does  not  know  the 
exact  reason  for  his  failure  because  he  has 
not  taken  the  pains  to  properly  figure  his 
profits.  There  are  traders  who  have  been 
handling  certain  staples  for  years  who  would 
be  surprised  to  find  upon  carefully  figuring 
up  every  item  of  expense  connected  with 
them,  that  they  had  been  losing  money  on 
every  package  they  handled.  Traders  are 
not  as  a  rule  good  bookkeepers.  Their  time 
and  attention  is  occupied  with  the  petty  de- 
tails of  the  business,  and  it  is  difficult  to  get 
settled  down  at  a  desk  and  figure  out  cost. 
Some  of  them  find  that  keeping  track  of  the 
accounts  is  one  of  the  most  tedious  tasks 
about  the  business,  and  they  are  inclined 
to  put  it  off  until  the  last  or  neglect  it. 
Competition  very  often  leads  traders  to  se- 
cure cheap  help,  and  they  frequently  trust 
their  books  to  incompetent  or  inexperienced 
bookkeepers,  making  cursory  examinations 
from  time  to  time  themselves,  and  so  long  as 
a  fair  profit  is  shown  on  theis  books  they 
are  satisfied.  The  balance  at  the  end  of  the 
month  does  not  always  mean  a  profit  by 
which  the  financial  status  of  the  concern 
may  be  determined.  No  merchant  can  tell 
whether  he  is  making  or  losing  money  un- 
til he  has  figured  in  all  the  charges  in  con- 
nection with  the  purchase  and  transporta- 
tion, and  selling  and  proceeds  have  been 
taken  into  account  as  well  as  the  interest  on 
capital  invested  and  the  salaries  of  the  part- 
ners engaged  in  the  management  of  the  bus- 
iness. If  the  sum  realized  from  the  sale  of 
the  merchandise  is  not  sufficient  to  pay  rent 
and  taxes,  clerks'  salaries,  cartage,  discount, 
interest,  depreciation  in  value  of  goods  on 
hand  and  bad  debts,  then  the  result  of  the 
business  has  been  a  loss  to  the  proprietor 
instead  of  a  profit. — Ex. 


A  MINISTER  ON  TREATING. 

Rev.  James  Awde,  of  the  Brant  Avenue 
Methodist  Church,  Brantford,  Ont.,  preached 
a  sermon  on  the  treating  question  on  Sun- 
day, March  22nd,  in  the  course  of  which  he 
said  :  "  More  than  one-half  the  commercial 
travelers  resort  to  this  method  to  increase 
their  sales.  This  is  true  mainly  of  the  or- 
dinary class  of  '  drummers.'  The  men  of 
superior  ability  and  character,  the  men  most 
trusted  by  employers  and  customers,  disdain 
to  resort  to  such  a  dangerous  artifice. 
Many  young  men  of  fine  parts  are  put  'upon 
the  road,'  which,  alas,  proves  for  them  the 
road  to  disgrace  and  ruin."  This  is  a  strong 
assertion  to  make,  and  we  would  like  to  have 
the  views  of  some  of  the  fraternity  on  the 
sub'ect, 


Young  business  men  will  find  it  to  their 
advantage  to  select  a  good  location  and  then 
stick  to  it.  People  will  become  accustomed 
to  the  place,  the  sign  will  be  familiar  and 
business  will  grow. 

The  lady  who  goes  shopping  generally 
knows  what  counter  to  visit  for  the  pur- 
chases she  desires  to  make.  She  learns  in 
frequent  shopping  excursions  the  location  of 
the  various  store  departments,  and  it  facili- 
tates her  work  that  the  department  locations 
are  seldom  changed.  If  she  visits  a  familiar 
counter  and  does  not  find  what  she  expected 
she  is  at  once  lost  and  either  inquires  for  its 
location  or  leaves  the  store  and  goes  to  an- 
other with  which  she  is  familiar.  The  young 
merchant  should  select  a  good  site  and  then 
stay  there  until  people  know  it  and  become 
accustomed  to  it.  It  takes  time  to  build  up 
a  business  in  any  location. 

The  same  applies  to  the  young  man  who 
selects  a  city  for  a  home.  He  should  settle 
down  and  stay  there  until  he  has  secured  an 
acquaintance  that  willbe  of  assistance  to  him 
in  securing  what  he  desires  or  of  hastening 
his  advancement  in  what  he  is  engaged.  A 
young  man  is  apt  to  become  discouraged 
when  he  first  sets  foot  in  a  new  town  because 
opportunities  do  not  open  to  him  readily. 
He  forgets  that  as  a  rule  some  foothold  is  re- 
quired for  nearly  every  position.  If  he  re- 
members that,  he  is  very  apt  to  stick  unti' 
he  gets  what  he  desires.  It  is  "sticktoitive- 
ness"  that  wins  everywhere.  Stick  to  your 
location;  stick  to  your  principles;  stick  to 
your  work. — Minneapolis  Commercial  Bulle- 
tin 

THE  KIND  OF  MAN. 

An  exchange  remarks  "  that  the  sharpest 
test  of  a  man's  character  is  in  his  treatment 
of  what  is  in  his  power  and  wholly  below 
him.  Motives  of  self-interest  are  sufficiently 
strong  and  numerous  to  produce  irreproach- 
able conduct  towards  superiors  or  equals  in 
strength  or  knowledge  or  station  or  wealth 
or  intelligence.  They  have  it  in  their  power 
to  defend  themselves  from  our  attacks,  to 
bring  us  to  account  for  our  misdoings,  to  re- 
sist injuries,  to  reward  benefits.  Much  of 
what  renders  our  lives  valuable  is  in  their 
hands  to  bestow  or  to  withhold.  When, 
therefore,  we  so  order  our  conduct  as  to  con- 
ciliate and  please  those  who  can  thus  control 
our  happiness  and  welfare,  it  may  be  a  token 
of  intelligence,  but  not  necessarily  of  noble 
character.  When,  however,  we  come  into 
relation  with  those  who  have  no  such  power, 
who  must  accept  without  appeal  what  we 
choose  to  give  them,  who  have  no  more  sub- 
stantial reward  to  bestow  than  gratitude  or 
affection,  and  no  severer  penalty  than  secret 
and  impotent  wrath,  we  show  something  of 
our  true  selves  by  the  way  in  which  we  treat 
them." 


HARDWARE. 


TriE 


NORTHUMBERLAND  PAPER  i  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


COMPETITION   IN  BUSINESS. 

Without  "the  competition  spirit"  in  the 
hardware  trade  much  of  the  buoyant  spirit 
would  be  wanting.  That  competition  is  the 
spice  of  trade  is  apparent;  if  however,  sales 
are  made  with  no  margins,  competition  must 
be  regretted;  also,  if  profits  are  very  small, 
undue  strife  is  to  be  deplored,  but  provided 
there  is  honesty  attached  to  business,  com- 
petition is  wholesome.  The  assumption  by 
the  buyer  that  wares  can  be  bought  cheaper 
from  certain  sources  should  not  in  anyway 
embarrass  the  holder  of  substantial  articles, 
for  he  who  is  in  possession  of  honest  and 
well  made  goods,  which  have  a  marketable 
demand,  need  hardly  fear  that  they  can 
readily  be  disposed  of  at  margins  permitting 
offair  profits.  Competition  carried  to  the 
extent  of  injustice  to  the  trader,  then,  is 
always  to  be  regretted.  If  there  are 
standard  quotations,  to  lower  them  by 
unnatural  methods  is  not  business.  The  doc- 
trine "  to  get  there  "  at  whatever  cost,  when 
carried  to  extremes,  is  the  source  of  much 
disturbance  to  the  business  world,  especially 
to  the  moral  tone  of  the  trade.  If  anyone 
sits  down  and  thinks  the  matter  over  care 
fully,  he  will  see  plainly  that  the  competition 
which  in  many  cases  is  annoying  and  seem- 
ingly needless,  is  at  the  foundation  of  pros- 
perity and    the  development   of  the  various 


interests  of  the  trade.  The  Bellamy  school, 
which  believes  that  competition  should  be 
entirely  done  away  with  and  everything  be 
administered  by  one  vast  organization,  is 
socialistic  and  we  believe  impracticable.  We 
do  believe  in  giving  every  person  a  chance 
to  develop  himself  and  an  equal  opportunity 
to  all  to  go  to  work  earning  a  living  with 
the  least  possible  restriction.  A  person  thus 
starting  will  succeed  according  to  his  merits 
and  ability,  and  competition  for  him  will  be 
a  wholesome  and  an  effective  stimulant. — 
Northwest  Trade. 

THE  BEST  MAN  WILL  WIN. 

A  young  man  asked  me  the  other  Jay  if  I 
thought  there  were  as  many  opportunities 
for  the  bright  young  man  of  the  present  day 
as  existed  when  his  father  and  grandfather 
were  young  men.  His  mind  was  evidently 
dwelling  upon  the  conspicuous  example  of 
success  which  the  generation  just  passing 
off  the  stage  has  presented.  I  asked  him  in 
turn,  if  he  knew  of  any  real  bright  fellow 
that  was  out  of  a  job  just  now — if  he  knew 
of  any  one  who  had  real  merit  that  was  not 
in  demand  in  half  a  dozen  different  di- 
rections. I  asked  him  further  if  he  had 
reflected  upon  the  daring  and  enterprise, 
hard  work  and  unremitting  industry  in 
the  face  of  discouragements  that  built  up 
the  establishments  that  are  now  his  admira- 
tion.    I  asked  him  also  if  he  realized  that  in 


the  days  of  their  founders  these  concerns 
which  are  now  household  words  were  new 
departures,  enterprises  in  which  the  com- 
munity could  see  no  real  good — neither  suc- 
cess nor  usefulness.  Then  I  asked  him,  as 
a  final  question,  if  he  for  a  moment  could 
persuade  himself  that  the  same  keen  insight 
as  to  the  future  wants  of  the  people,  the  same 
heroic  devotion  to  a  principle  or  line  of  con- 
duct, and  the  same  persistent  energy  and 
industry  would  not  accomplish  quite  as  much 
at  the  present  time  as  ever  before.  He  said 
I  had  given  him  some  new  ideas.  For  this 
I  was  thankful.  The  trouble  is,  when  we 
look  back  we  only  see  the  giants  of 
the  forest  that  have  weathered  all  the 
gales.  We  do  not  realize  that  they  are 
the  few  out  of  the  many  who  were  stand- 
ing when  the  first  storm  came.  When  we 
look  at  the  present,  we  see  the  multitudes  of 
commonplace  persons,  who,  from  lack  of 
natural  endowment  or  from  disinclination  to 
work,  will  never  amount  to  anything.  We 
are  not  bright  enough  to  single  out  the  few 
who  are  slowly,  but  surely,  forging  ahead  in 
the  race,  and  who  a  few  years  hence  will 
stand  pre-eminent  in  the  business  world, 
just  as  a  few  names  of  men  of  a  preceding 
generation  now  stand  for  about  all  that  that 
generation  accomplished.  For  my  part,  I 
think  the  present  time  and  the  present  con- 
dition of  business  in  general  afford  quite  as 
many  opportunities  to  the  young  man  of 
brains  and  energy  as  any  other  period  in  our 
history.  There  is  no  reason  for  holding 
back.  If  you  have  got  a  good  business 
idea  jump  into  the  fray  and  strike  boldly. 
The  best  man  will  win  every  time. — Van- 
nant,  in  The  Office. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 
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HARDWARE. 


EUROPEAN  MARKETS. 

This  week's  cables  report  a  large  improve- 
ment in  the  iron  markets.  Scotch  warrants 
have  gone  up  to  is.  7C1.  in  Glasgow,  and  No. 
3  Middleton  is.  3d.  as  compared  with  a  week 
ago.  Other  metals,  however,  are  lower,  tin 
quotations  exhibit  a  decline  of  £1  5s.  ;  lead 
of  5s.  ;  copper  2s.,  and  spelter  5s.  Tin  plates 
are  firm  and  unchanged.  Tin  was  stilllower 
but  latest  advices  indicate  a  slight  improve- 
ment. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.         Last  week. 
Tin— Spot—         ,£89     7%.  6d.  £90.  12s.  6d. 
Future —  89  10s.  od.      91.  00s.  od. 

Copper,  B.E.S. —     5710s.   od.      58.00s.  od. 
Lead,  S.E.  1210s.    od.       12.  15s.  od. 

Spelter,  22  15s.  od.      23.  00s.  od. 

Tin  Plates — Cokes       17s.  6d.  17s.  6d. 

Pig  Iron-Scotch \      ^    6d  42snd 


Warrants.        /      44S 
N0.3  Middlesboro',      39s.    3d 


38s.  od. 


MONTREAL  MARKETS. 

Montreal,  April  24,  1891. 
There  has  been  no  change  to  the  position 
of  any  line  of  heavy  materials  since  our  last 
review,  and  with  buyers  and  sellers  in  their 
present  temper  there  is  little  chance  of  any. 
The  former  are  awaiting  the  arrival  of  fresh 
supplies,  expecting  more  favorable  terms 
then,  but  the  difficulty  is  that  the  latter  are 
pursuing  exactly  the  same  course  and  await- 
ing some  disposition  for  business  on  the  part 
of  buyers.  This  is  fully  evidenced  by  the 
fact  that  the  quantity  of  material  nearby  for 
several  of  our  leading  firms  is  exceptionally 
small  in  all  leading  lines,  as  compared  with 
the  average  in  former  years.  Briefly,  every- 
one is  resting  on  their  oars  and  doing  a 
small  business  in  actual  orders  only.  No 
particular  change  as  affecting  the  position  of 
any   leading  article  is  shown,  except  in  the 


case  of  pig  iron,  advices  on  which  from  the 
other  side  show  an  advance  in  Scotch  war- 
rants and  a  strong  upward  tendency  to  the 
speculative  branch  during  the  past  few  days. 

IKON. 

There  is  precisely  the  same  condition  of 
affairs  to  note,  and  the  near  approach  of  the 
open  season  has  not  created  any  material 
change.  Briefly  both  buyers  and  sellers  are 
acting  very  cautiously,  the  former  holding  off 
in  the  expectation  of  favorable  terms  when 
the  first  arrivals  are  Bt  hand,  while  the  lat- 
ter are  equally  as  cautious  for  the  quantity 
of  new  material  near  by  is  very  small.  In 
fact,  as  buyers  hold  off  so  do  importers  and 
trade  is  quiet.  Consequently  there  are  few 
features  to  note  of  importance.  In  pig  there 
has  been  a  little  more  doing  as  the 
season  opens,  but  business  is  as  yet  compar- 
atively small  and  the  position  unchanged 
locally.  Advices,  however,  have  been  firm 
and  warrants  show  an  advance  of  a  shilling 
as  compared  with  a  week  ago,  while  the  ten- 
dency displayed  by  the  market  within  the 
past  few  days  has  been  decidedly  upward, 
and  recent  quotations  for  warrants  in  Glas- 
gow were  3d.  higher  at  £2  4s.  6d.  Very 
little  business  has  been  done  on  spot,  in 
fact  we  have  no  important  sale  to  cite,  but 
some  further  small  quantities  for  future  delive- 
ry have  been  placed  in  the  West.  Bar  iron  re- 
mains as  before,  with  only  a  jobbing  move- 
ment, while  other  lines  show  no  particular 
feature.  Tin  and  terne  plates  show  no 
change,  and  quotations  for  near  by  delivery 
will  not  permit  of  any  material  alteration  in 
values.  I.  C.  charcoal  tin  14  x  20  has  become 
almost  as  scarce  as  coke.  In  fact  houses 
here  who  are  filling  orders  for  prompt  de- 
livery send  along  Bradley  plates  when  the 
above  mentioned  grade  are  specified,  for 
they  have  nothing  else. 

.NAILS, 

Now  that  the  nail  association  has  gone  to 
pieces  the  old  state  of  affairs  to  a  certain 
extent  prevails  and  there  is  no  doubt  but  that 
concessions  have  been  made  recently  on  the 
regular  list  price.  When  this  becomes  gen- 
erally known  buyers  who  have  paid  the 
standard  figure  will  be  on  deck  with  a  kick 
for  a  rebate.  Oh  yes  there  is  quite  a  pleas- 
ant time  ahead  for  somebody,  As  to  trade 
makers  appear  to  be  receiving  fair  orders  on 
the  whole,  but  still  the  movement  is  smaller 


than  the  average  The  best  price  is  nomin- 
ally $2.40,  but  it  is  claimed  that  $2.35  has 
been  accepted. 

IRON  CUT  NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  2  40 

8  dy  to    9  dy,       "               "  2  65 

6  dy  to    7  dy,       "              "  ....  2  90 

4  dy  to    5  hot  cut,  Am.  pat  ....  315 

3  dy,  hot  cut,  per  keg,  Am.  pat  ....  3  90 

3  dv  fine  hot  cut,         "  ....  5  40 

2  dy,  fine  hot  cut,  Am.  pat.  ....     5  60 

4  dy  to  5  dy,  cold  cut,  per  keg,   ....     2  90 

3  dy,  cold  cut,  per  keg,  ....     3  40 

STEEL  CUT  NAILS. 

10  dy  to  60  dy,  per  keg $2  50 

8  dy  to    9  dy,       "       275 

6  dy  to    7  dy,       "       3  00 

4dy  to    5dy,        "       3  25 

3  dy  "       4  00 

5  dy  fine,  "       5  50 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  40 

4  dy  @  5  dy,  per  keg 2  97 

6  dy  @  7  dy,       "  3  47 

8  dy  @  9  dy,       "  315 

10  dy  @  30  dy,     "  2  90 

Cut  spikes,    '       "  2  45 

COMMON   FLOUR   BARREL   NAILS. 

y&  inch,  per  keg $4  70 

"  "        4  10 

"         4  40 


l%  "  "         

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3. 1 5 

9  dy  to  60  dy  "  3.45 

8  dy  to  60  dy  "  3.70 

7  dy  to  60  dy  "  4.00 

6  dy  to  60  dy  "  4,30 

5  dy  to  60  dy  "  4.30 

4  dy  to  60  dy  "  4.60 

3  dy  to  60  dy  "  5.50 

3  dy  fine,  6.60 

Finishing  nails  65c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.35  for  inch  to 
$3.40  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.35  for  i-inch  to 
$3.15  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.85  for  i-inch  to  $3.65 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
"MR  M,"  "P  B,"  and  "C"  brands  in  100 
box  lots  50  and  10  percent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months'  or  5  per  cent,  off  for  cash  in  30  days. 

CHEMICALS. 

There  is  practically  nothing  doing  in 
heavy  chemicals,  as  buyers  are  holding  off 
waiting  the  arrival  of  the  first  direct  steam- 


Cast  and  Sheet  Enamelled  GUare. 

We  havp  made  an  immense  purchase  of  these  goods 
and  now  offer  them  at  prices  that  will  close  them  out 
quickly. 

Goods  and  prices  cannot  be  repeated. 

It  will  pay  to  defei  buying  till  you  see  our  samples 
and  get  quotations. 


The  McClary  Manufacturing  Co, 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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MONTREAL  MARKETS.—  Continued 

ers.  Business  passing,  therefore,  is  of  a 
small  jobbing  character,  and  there  are  no 
particular  changes  in  value  to  note. 
OILS. 
The  oil  market  shows  little  change  locally 
and  there  is  practically  nothing  doing  ex- 
cept a  quiet  jobbing  trade.  Values  generally 
are  the  same.  Cod  oil  remains  at  40  to  45c. 
for  both  Newfoundland  and  Gaspe,  with  no 
sales  to  note,  while  linseed  is  unchanged. 
Some  business  in  new  seal  oil  to  arrive  has 
transpired,  but  it  is  hard  to  move  on  actual 
figure  as  yet.  As  already  stated  by  us  sev- 
eral weeks  ago  the  catch  th'S  season  is  of 
poor  scrubby  animals,  and  the  yield  is  likely 

to  be  limited. 

LEADS. 

There  is  nothing  to  say  in  connection  with 
this  branch  of  trade,  and  business  is  small 
and  unimportant.  We  quote  prices  un- 
changed as  before  :— White,  $6.25@$6-7";  ; 
No.  1,  $5.25@$5.5o  ;  No.  2,  $4.50  ;  No.  3, 
$4.25  ;  dry  white,  6  @  6>£c;  do.  red,  4%@$c. 
GLASS. 

This  article  occupys  precisely  the  same 
position  and  with  only  a  quiet  jobbing  trade 
passing  there  are  few  features  to  note.  We 
quote  $1.45  @  $1.55  for  first  and  second 
breaks. 

NAVAL  STORES. 

The  movement  in  naval  stores  is  not  large, 
but  there  has  been  a  better  feeling  recently 
owing  to  a  brisker  enquiry  consequent  on  the 
opening  of  navigation.  A  fair  trade  is  do- 
ing in  turpentine,  which  is  somewhat  easier 
in  sympathy  with  advices  from  the  sources 
of  supply.  We  quote:  Turpentine,  6i@  62c; 
rosins,  S2@S4.25,  as  to  brand;  coal  tar,  $4.00 
to  $4.25  ;  cotton  waste,  ;^c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  *,%  @  7>£c. ; 
and  cotton  oakum,  io@i2^. 
PETROLEUM. 

The  war  between  refiners  continues,  and 
of  course  the  consumer  is  benefitted  and 
prices  show  an  easy  tendency,  sales  at  Pe- 
trolia  I2C  and  Montreal  14c.  being  reported. 
The  demand  for  both  domestic  and  Ameri- 
can oil  is  small,  but  fair  for  the  season.  We 
quote  as  follows  : — Canadian,  12  to  \il/zC  at 
Petrolia,  14  to  i4>£c.  in  car  lots  at  Montreal, 
and  16c.  for  single  casks;  American,  23c.  in 
car  lots  and  23^  to  24J4C.  in  smaller  quanti- 
ties; American  benzine,  23  to  25c,  and  Cana- 
dian 14^  to  15c. 

CEMENT  AND  FIREBRICKS. 

With  the  finer  weather  there  has  been  a 
better  demand  locally  for  cement,  but  in  a 
general  sense  there  is  little  change  to  the 
position.     For  delivery    ahead    some   good 


orders  for  round  lots  have  been  placed  at 
buyers  figures.  Stock  quotations  remain  at 
$2.45  to  $2.75  with  a  reduction  of  15c.  on  lots 
to  arrive.  Fire  bricks  continue  in  good  de- 
mand for  moderate  sized  lots  at  $24(R$30  per 
1000,  with  fair  stocks  in  dealers  hands. 

BINDER  TWINE. 

Business  is  moving  along  in  a  steady 
way,  and  prices  generally  are  steady  at  the 
following:  Crown  brand  11c,  redcap  brand 
12c,  blue  ribbon  brand  14c,  and  silver  com- 
posite brand  9c.  These  prices  are  net  cash 
quotations  for  round  lots  of  not  less  than 
1,000  pounds. 


TORONTO  MARKETS. 

Toronto,  April  24,  1891. 

Trade  has  been  fairly  active  this  week. 
Rather  more  business  has  been  done  in 
metals  for  spring  importation,  quite  a  num- 
ber of  small  orders  were  placed.  Jobbing 
bouses  are  kept  busy  in  shipping  garden  and 
other  spring  tools,  orders  for  which  were 
booked  some  time  ago.  Metals  show  but 
little  variation  in  values  from  those  prevail- 
ing a  week  ago.  Common  bar  iron  has 
dropped  ioc.  Nails  are  rather  easier.  In 
general  hardware  no  important  alterations 
were  reported.  Payments  are  fairly  satis- 
factory. 

IRON  AND  STEEL. 

The  feature  of  the  week  has  been  a  ioc. 
drop  in  domestic  iron  ;  common  bar  can 
now  be  bought  at  $2.10  to  $2.15  ;  refined  at 
$2.45  to  $2.55  ;  horseshoe  at  $2.50  to  $2.55, 
and  band  at  $2.50  to  $2.65. 

Pig  iron  has  been  steady  with  a  moderate 
demand  from  the  foundries.  The  competi- 
tion between  the  sellers  is  very  keen  and 
prices  are  being  cut  very  close.  For  im- 
mediate delivery  the  majority  of  the  sales 
have  been  of  Siemen's  at  $23  to  $24  ;  good 
brands  of  American  at  $23  and  ordinary 
Southern  at  $20.50  to  $21.  Business  in 
future  delivery  has  been  more  active.  Sales 
to  arrive  in  May  and  June,  delivered  at  On- 
tario points,  have  been  made  of  Summerlea 
at  $23  •  No.  3  Calder  at  $22  ;  No.  1  Carn- 
brce  at  $20.75,  ar|d  No.  1  Middleboro  at  $21. 
Some  business  must  have  been  done  at  less 
than  these  prices  for  an  offer  of  Carnbrce  at 
$20.75  was  not  aecepted,  the  buyer  having 
done  better. 

COPPER. 

The  market  is  somewhat  unsettled,  owing 
to  the  recent  cutting  in  prices.  Holders  ask 
14c.  for  large  lots  and  14^  to  15c.  for  smaller 
quantities,  but  buyers  would  have  difficulty 
in  getting  their  wants  supplied  at  less  than 
these  figures. 


TIN. 

Is  quiet  and  easier.  Ingots  can  be  bought 
in  lots  at  22  #  to  22XC,  and  in  smaller 
quantities  at  23  to  iy/zC.  Strip  tin  is  worth 
25  to  27c. 

ZINC  AND   SPELTER. 

The  market  is  quiet  and  unchanged.  De- 
mand is  light,  and  local  stocks  remain  small. 
LEAD. 

Is  in  fairly  active  demand,  with  prices 
steady,  at  3/jf  to  4c.  for  pig  and  a,%  to  5c. 
for  bars. 

ANTIMONY. 

Dull  but  firm.  Cookson's  are  held  at 
i8>£  to  I9^c.  and  other  brands  at  17^ 
to  i8^c. 

GALVANIZED  SHEET  IRON 

Is  quiet  but  steady  at  previous  quotations. 
TIN  PLATES 

The  market  presents  the  same  strong 
features  that  have  characterized  it  for  some 
time  past.  It  is  getting  increasingly  hard  to 
obtain  popular  brands  and  the  few  that  are 
obtainable  are  held  at  extreme  prices.  While 
there  has  been  no  quotable  advance  most 
dealers  are  getting  their  full  prices. 

CANADA    PLATES 

Are  quiet  but  firm  at  $3.20  to  $3.25. 
CEMENT   AND  FIRE  BRICK. 

Cement  has  been  in  active  demand  this 
week.  Car  lots  have  been  selling  steadily  at 
$2.70.  A  fine  car  lof  of  Johnsons  sold  for 
May  delivery  at  $2.60. 

Firebrick  is  in  fairly  good  demand,  and 
prices  are  steady  at  $22.50  for  T  car  and 
equal  brands. 

NAILS. 

For  nails  there  appears  to  be  no  estab- 
lished price.  It  is  every  man  for  himself. 
Business  generally  appears  to  be  done  at 
$2.45.  The  payment  of  freight  to  certain 
points,  as  was  noted  a  couple  of  weeks  ago, 
is  of  course  not  regularly  done.  Wire  nails 
are  unchanged  at  70c.  and  5c.  off  the  list. 
OLD  MATERIAL. 

More  stock  is  coming  in  than  was  received 
last  week,  but  still  the  supply  is  not  up  to  its 
usual  spring  level.  The  demand  from  the 
foundries  has  not  got  any  better,  being  un- 
usually slack  since  the  opening  of  the  season. 
There  is  a  very  good  outlook  for  improve- 
ment, as  there  are  indications  that  the 
foundries  will  be  busy  this  spring  and 
summer.  Prices  are  steady  at  last 
week's  quotations.  They  are  :  No.  1  heavy 
scrap,  65  to  70c.  per  ioolbs.;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;   new  scrap  copper,  g}4  to 


TH08.  DAVIDSON  &  CO., 

"WATER    COOLEES, 

IFXT^    TBAPS, 

BIED    CAQES. 

Full  Line  of  Pressed  and  Japanned  Ware, 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MA  RKETS—  Continued. 

lie;  heavy  scrap  copper  u^  to  12c;  old 
copper  bottoms,  9  to  9>£c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9>^c;  scrap  lead  2K  to  2^c; 
scrap  zinc,  2  to  2^c ;  scrap  rubber,  2^  to 
3c.  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PAINTS  AND  OILS. 
White  lead  and  prepared  paints  are  with- 
out any  change.  Demand  is  fair  and  prices 
are  steady.  Linseed  oil  remains  at  64c  for 
raw  and  67c  for  boiled.  Turpentine  isfirm  at 
64  to  65c 

THE  BRITISH  LINSEED  OIL  MARKET. 

(From  Tulloch  &  Co.) 

London,  April  9,  1891. — The  market  con- 
tinues all  round  fairly  steady,  more  activity 
being  apparent  throughout  the  trade,  and  for 
prompt  delivery  values  are  firmer. 

The  large  demand  for  cotton  cake,  at  ad- 
vancing prices  serves  to  turn  crushers  off 
linseed,  on  present  relative  values,  it  paying 
them  far  better  to  crush  cotton  seed. 

This  coming  at  a  time  when  the  spring 
demand  is  opening  out,  will  tend  to  stiffen 
up  values  of  "  ready "  linseed  oil,  should  it 
continue. 

Whilst  this  market  continues  to  experience 
no  increase  in  demand  from  Canadian 
buyers,  other  foreign  markets  are  opening  up 
well,  and  on  the  whole  there  is  enough  busi- 
ness visible  to  maintain  present  steady  tone. 

To-day's  quotations  are  as  follows  : 

April,  22s.  7)4d.  ;  April  and  May,  22s. 
ioj^d.;  May  and  Aug.  23s.  1  'Ad.  f.  o.  b.  ex- 
port steamer,  London. 

GLASS. 

Demand  continue  actives.  Supplies  are 
now  amply  sufficient  for  all  immediate  re- 
quirements. Prices  remain  steady  at  the 
recent  decline. 

PETROLEUM. 

The  market  here  is  steady,  and  the  quota- 
tions given  a  week  ago  are  unchanged. 

The  Petrolia  Advertiser  says  :  "  Petrolia 
crude  is  $1.37  per  bbl.,  Oil  Springs  crude 
$1.39  per  bbl.  The  crude  oil  market  still 
keeps  firm  and  the  stock  is  daily  becoming 
less  in  the  tanking  companies'  bands,  not- 
withstanding the  small  quantity  of  refined 
oil  consumed  at  this  season  of  the  year. 
Such  a  state  of  things  has  never  been  known 
to  exist  in  the  Canadia  oil  region  before,  and 
the  long-headed  refiners  are  laying  in  their 
stocks  of  crude  now  in  anticipation  of  a  brisk 
demand  and  higher  prices  in  the  fall.  We 
quote  refined  at  I2j£  to  13c  f.  o.  b.  here,  at 
60  days  or  2  per  bent,  off  for  cash.  There 
are  no  new  strikes  to  report  in  the  oil  region, 
and  every  producer  is  doing  his  best  to  get 
all  the  oil  he  can  while  the  prices  are  high.| 
HIDES,  ETC. 

Hides — Are  dull  at  5  to  $%c.  for  No.  1 
green,  the  demand  for  cured  being  quiet. 

Skins — Sheepskins  are  steady  at  $1  to 
$1.45,  and  calfskins  are  6  to  8c 

Tallow — Is  2c  for  rough  and  5^  to  6c 
for  refined. 

Wool — Is  in  fair  supply  and  dull  demand 
at  18  to  19c 

RAW  FURS. 

The  supply  is  now  pretty  small.  The 
trade  is  drawing  to  a  close.  Prices  are  still : 
—Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1.50;  fox, 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c  to  $1.50;  Musk- 
rat,  fall,  12c  ;  spring  rat,  25c;  winter,  15c  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c;  skunk, 
25  to  $1.75. 


AMERICAN  MARKETS. 

NEW  YORK,  April  23,  1891. 

The  local  market  for  iron  and  steel  is  with- 
out new  feature.  Operations  in  both  crude 
materials  and  finished  productions  are  con- 
ducted on  conservative  lines,  and  evidence 
is  wanting  of  change  in  the  tendencies  of 
either  buyers  or  sellers.  From  other  centres 
there  is  likewise  an  absence  of  any  change, 
drawing  the  line  at  low  prices  said  to  have 
been  accepted  in  Pittsburg  for  steel  billets 
and  rods  and  of  reports  of  low  grade  warrant 
pig  iron  selling  very  cheaply  in  the  South. 
While  doubtless  better  than  it  was  a  month 
or  six  weeks  ago,  the  demand  for  heavy  fin- 
ished iron  and  steel  is  hardly  up  to  expecta- 
tions, and  the  movement  of  the  minor  pro- 
ductions of  mills  and  foundries  is  yet  rather 
backward.  This  naturally,  has  a  bearing 
upon  the  operations  in  crude  materials,  but 
present  moderate  output  prevents  burden- 
some accumulation  of  supplies  and  serves  to 
keep  values  steady. 

IRON. 

First-class  foundry  pig  iron  is  kept  closely 
sold  up  and  still  brings  $17.50  to  18.00  per 
ton,  while  brands  that  enjoy  merely  fair 
reputation  are  difficult  to  obtain  at  under 
$17.  No.  2  iron  is  in  comparatively  liberal 
supply  at  $15.50  to  16.50,  and  mill  iron  at 
$14  to  15.00,  according  to  brand.  Besse- 
mer pig  has  had  freer  movement  latterly  in 
Western  Pennsylvania  centres,  and  the  mar- 
ket for  that  class  of  material  is  firmer  at  $15 
to  $16.50  at  furnace  for  good  brands.  Some 
improvement  is  also  noted  in  the  demand  for 
other  steel-making  materials,  but  no  impor- 
tant transactions  appear  to  have  resulted  thus 
far.  On  20  per  cent  spiegelsein  $28  to  $29 
is  still  quoted,  and  80  per  cent  ferro-manga- 
nese  is  steady  at  $63  to  $64  landed  here. 
Operations  in  old  iron  are  still  on  a  moderate 
scale,  and  $22  to  $22.50  for  tee  rails,  and  $21 
to  $21.50  for  No.  1  wrought  scrap,  f.o.b.  cars, 
is  still  quoted. 

STEEL  KAILS. 

In  the  steel  rail  department  nothing  new 
has  developed.  Some  few  orders  previously 
under  negotiation  have  been  closed,  but  new 
inquiries  are  few  and  unimportant.  Manu- 
facturers, however,  seem  to  be  comfortably 
well  off,  and  in  the  absence  of  any  fric- 
tion hold  firmly  to  former  prices.  The  gen- 
eral quotation  is  $30  f.  o.  b.  at  mill  for  heavy 
sections. 

PIG  TIN. 

Pig  tin  has  since  our  last  review  been  sold 
at  as  low  as  $1940  net  cash  for  current 
month  delivery  at  sellers'  option,  and  spot 
parcels  went  nearly  as  low.  There  are  some 
signs,  however,  that  liquidation  of  the  late 
"bull"  movement  fizzle  is  practically  com- 
pleted, and  the  market  is  now  showing  a 
tendency  to  fall  in  line  with  London  move- 
ment. At  that  centre  prices  have  been 
down  as  low  as  £88  17s.  6d.,  but  latest  ad- 
vices record  a  reaction  to  ^89  5s.  for  prompt 
and  ^89  7s.  6d.  for  luture  deliveries.  This 
turn  has  served  to  stiffen  prices  in  the  local 
market  to  about  19KC  net  cash  for  ten  ton 
lots,  19^  to  i9^c  regular  for  smaller  quan- 
tities. 

COPPER. 

Copper  has  been  in  limited  demand  and 
the  tone  of  the  market  is  without  visible 
change.  The  mining  companies  seem  to  be 
following  a  very  conservative  policy,  despite 
the  extreme  indifference  manifested  by  con- 
sumers, and  outside  offering  is  unimportant. 
Lake  Superior  product  is  quoted  at  13^., 
Arizona  ingot  at  12^  to  13c  and  common 
casting  copper  at  11 X  to  1  i^c,  according 
to  brand.     In  the    London    market,  as  per 


latest  cable  advices,  merchant  bars  are 
steady  at  ^51  5s.  for  prompt  and  ^51  15s. 
for  future  delivery. 

PIG  LEAD. 

The  pig  lead  market  remains  in  a  dull  and 
depressed  condition.  Fifty  tons  were  sold 
at  4.  ioc  to  make  the  official  price  for  bullion 
and  that  rate  is  as  high  as  buyers  will  go  at 
the  moment,  except  possibly  for  single  car- 
loads. There  were  fairly  free  offerings  of 
round  lots  at  4.15c.  for  delivery  thirty  days 
ahead. 

SPELTER. 

Spelter  is  also  dull  and  weak.  Prime 
Western  is  freely  offered  at  4.95c  for  early 
shipment,  while  requests  for  bids  of  4.90c. 
have  met  with  anything  but  gratifying  re- 
sponse. The  demand  is  without  sign  of 
animation. 

TIN  PLATES. 

Tin  plate  prices  have  been  lowered  to  a 
point  that  seems  more  attractive  to  buyers, 
and  business  has  shown  slightly  more  spirit. 
Purchases  have,  however,  been  confined  al- 
most wholly  to  parcels  at  lates  below  general 
market  values.  We  quote  the  following 
prices :  Charcoal,  '/2  cross  assortment, Melyn 
grade,  $6.25  to  . . . .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.85  to  $5.95  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   14x20,  $7.25  to    . . ;  M.   F.,   20x28, 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $10.50;  Dean  grade,  14x20, 
$5.15   to    ....;  Dean  grade,   20x28,   $10.25 

to ;  D.  R.  D.  grade,   14x20,  $4.90  to 

. . . . ;  D.  R.  D,  grade,  20x28,  $9.80  to  . . . . ; 
I.  C.  Coke — Penlan  grade   (irori),    $5.20  to 

;  J.  B.  grade,  14x20,  $5.27^  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.25  to 

;    I.  C.    Siemen's  steel,  coke   finish, 

$5.35;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
....  basis;  I.  C.  Siemens  steel,  squares, 
$5.85  to  $0.00  basis. 


NEVER  BE  OUT  OF  STAPLES. 

The  dealer  who  finds  that  he  is  out  of  any 
staple  after  a  customer  has  inquired  for  it 
and  must  therefore  go  away  disappointed, 
makes  a  grievous  mistake  that  'is  bound  to 
militate  against  his  business  to  a  degree  com- 
mensurate with  the  number  of  times  that  he 
finds  himself  in  that  predicament.  Man  is 
not  perfect,  and  mistakes  and  oversights  are 
liable  to  occur  occasionally,  but  where  lack 
of  attention  to  the  condition  of  stock  is 
responsible  for  the  shortcoming,  the 
dealer  cannot  blame  anybody  but  himself 
if  his  business  dwindles  away  instead  of 
increasing.  Careful  attention  to  the  con- 
dition of  the  stock  carried  will  prevent 
the  occurrence  of  these  mortifying  and  da- 
maging incidents,  or  at  least  reduce  their 
frequency.  Besides,  there  is  every  reason 
why  the  stock  should  be  regularly  inspected 
in  addition  to  the  prime  one  of  knowing  just 
what  there  is  on  the  shelves,  and  that  is  to 
see  that  what  there  is  on  hand  is  kept  in  good 
condition.  Merchants  always  prefer  to  order 
generally  rather  than  to  send  in  for  a  small 
amount  of  goods,  but  it  is  better  to  be  over 
than  understocked,  especially  on  staples,  and 
when  an  article  is  found  to  be  running  low  is 
the  time  to  replenish  it  rather  than  to  wait  till 
someone  else  finds  out  that  the  stock  is  ex- 
hausted. This  is  also  another  strong  argu- 
ment in  favor  of  ordering  goods  in  original 
packages — better  have  a  few  extra  than  none 
at  all. — Ex. 


HARDWARE. 
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DISSATISFACTION  WITH 
MINING  ACT. 


THE 


A  large  deputation  representative  of  the 
mining  interests  of  the  province  waited  upon 
the  Government  and  protested  against  the 
proposed  mining  legislation  which  was  in- 
troduced by  Hon.  A.  S.  Hardy,  Commis- 
sioner of  Crown  Lands,  on  Friday,  April  8, 
and  which  comprises  the  Mining  Claims  Act 
and  amendments  to  the  General  Mining  Act 
and  the  Public  Lands  Act.  The  mining  men 
were  piloted  into  the  presence  of  the  Attor- 
ney-General, Hon.  Messrs.  Hardy,  Har- 
court,  Bronson  and  Dryden  by  Mr.  James 
Conmee.  Besidss  Mr.  Conmee  there  were 
in  the  delegation  Col.  Shaw,  John  McKellar, 
of  Fort  William  ;  Arthur  Harvie,  W.  H. 
Hunter,  Dr.  A.  S.  Thompson,  Thomas 
Hoc  per,  jr.,  F.  A.  Fenton,  W.  H.  Lockhart- 
Gordon,  W.  Hamilton  Merritt,  Richard  Cad- 
dick,  T.  D.  Ledyard  and  J.  A.  Mcintosh, 
Toronto ;  Dr.  Hammond,  Sudbury  ;  Robert 
Maitland  and  G.  T.  Ware,  Port  Arthur. 

The  following  resolution,  which  was  pre- 
pared by  a  committee  appointed  for  that 
purpose  at  the  meeting  of  those  interested  in 
mining,  held  in  the  Rossin  house  on  April 
14,  was  handed  to  the  Attorney-General : 

That  it  was  the  unanimous  opinion  of  the 
public  meeting  held  at  the  Rossin  house, 
April  14,  to  consider  the  mining  bills  now 
before  the  Legislature,  that : 

1.  It  was  inexpedient  and  would  injure 
the  country  and  the  mining  industries  of  the 
province  in  their  preset  condition  to  subject 
the  products  of  any  of  the  mines,  whether 
located  on  sold  or  unsold  lands,  within  the 
province,  to  any  royalty  or  special  tax. 

2.  The  patent  should  carry  to  the  grantee, 
subject  to  such  conditions  for  developmeni 
as  may  be  imposed,  the  absolute  unlimited 
fee  without  reservation,  except  as  to  mer- 
chantable pine. 

3.  The  price  of  mining  locations  in  sur- 
veyed territory  within  five  miles  of  any  con- 
structed line  of  railway  or  gravelled  road 
should  not  exceed  $4  per  acre,  and  outside 
of  such  belt  should  not  exceed  $3  per  acre, 
and  in  unsurveyed  territory  within  five  miles 
of  such  railway  or  road  as  aforesaid  the 
price  should  not  exceed  $3  per  acre,  and  out- 
side of  such  belt  should  not  exceed  $2  per 
acre. 

4.  That  the  laws  applicable  to  mining 
should,  as  far  as  possible,  be  general,  and 
that  the  laws  of  the  province  relating  to 
mines  and  mining  should,  as  soon  as  possible, 
be  simplified  and  consolidated. 

Mr.  Conmee  discussed  the  proposed  legis- 
lation at  considerable  length,  pointing  out 
the  many  objectionable  features,  principal 
among  which  was  the  provision  for  the  im- 
position of  a  royalty  on  the  product  of  the 
mines. 

Mr.  W.  H.  Lockhart-Gordon  followed. 

Dr.  Thompson  said  that  the  raising  of  a 
revenue  by  means  of  a  royalty  on  the  pro- 
duce of  the  mines  had  been  tried  by  a  great 
many  governments  in  different  countries  and 
at  different  times,  and  the  result  of  their  ex- 
perience had  been  to  show  that  it  failed  to 
realize  the  object  in  view.     It  was  found  that 


when  a  royalty  was  imposed  enterprise 
languished,  capital  was  frightened  away, 
and  the  meagre  revenue  obtained  from  such 
mines  as  were  wcrked  did  not  begin  to 
compensate  for  the  losses  sustained  in  other 
directions.  The  evil  effects  of  a  royalty 
were  as  pronounced  to-day  as  ever.  The 
proposal  was  highly  favorable  to  the  specu- 
lator who  had  secured  large  tracts  of  mining 
lands,  but  to  no  other.  A  much  larger 
revenue  would  be  realized  by  selling  all 
mineral  lands  without  restriction  at  a  low 
price  per  acre,  say  $2  ;  give  every  facility  to 
the  prospector,  the  miner  and  capitalist  to 
discover,  secure  and  develop,  and  in  every 
way  assist  and  encourage  the  active  enter- 
prise of  those  classes,  without  whose  labors 
the  richest  mineral  land  in  the  world  was 
worthless. 

The  Ministers  were  also  addressed  by  Dr. 
Hammond,  Messrs.  McKellar,  Fenton,  Led- 
yard and  Harvie. 

In  response  to  all  of  which  Mr.  Mowat 
said  that  the  important  subject  would  receive 
the  attention  of  the  Government. 


SHOULD  HAVE  YOUR  SUPPORT. 

Henry  Taylor,  importer  of  hardware,  etc., 
writes  : — Enclosed  find  two  dollars,  renewal 
subscription  for  your  valuable  trade  journal. 
It  compares  favorably  with  others  of  a  like 
nature,  and  contains  many  suggestions  of  in- 
terest to  the  trade  and  should  have  the  sup- 
port of  all  dealers. 


MECHANICAL  LUBRICANTS. 

The  question  of  mechanical  lubricants  is 
one  of  increasing  importance,  in  this  age  of 
machinery.  In  the  economies  of  production 
they  play  an  important  part,  not  only  in  the 
restriction  of  wear  and  tear,  but  in  the  cost 
of  continuous  maintenance. 

It  has  been  accepted  in  American  practice 
that  the  higher  degree  of  viscosity  is  neces- 
sary where  the  friction  of  bearings  is  the 
greatest,  and  that  oleaginous  substances  of 
the  lighter  degree  of  density  are  preferable 
where  the  abrasion  of  smooth  surfaces  is  less 
obtrusive.  This  is  an  accepted  doctrine  in 
railway  practice  where  a  thick  compound  is 
supplied  to  the  bearings  of  fast  trains,  whilst 
a  light  fluidity  is  the  choice  for  freight  and 
slower  trains. 

This  discrimination  has  been  made  a  mat- 
ter of  investigation  by  so  eminent  an  author- 
ity as  Prof.  James  E.  Denton.  He  has  made 
a  series  of  thorough  and  conclusive  tests  in 
an  apparatus  specially  constructed  for  that 
purpose,  and  h  is  discovered  that,  so  far  as 
mere  pressure  is  concerned  between  smooth 
surfaces,  the  basis  of  discrimination  between 
current  lubricants  is  largely  imaginary,  as- 
suming always  that  the  application  is  made 
in  fair  quantity  to  rubbing  surfaces.  Ex- 
treme fluidity  for  simple  lubrication,  even  of 
the  lighter,  paraffines  can  be  utilized  for 
hours  by  feeding  the  same  through  pads  or 
wicks,  giving  a  minimum  amount  of  friction 
at  axle  loads  as  high  as  10,000  pounds,  with 
an  area  of  only  two  square  inches  of  bearings, 
so  long  as  no  accidental  abrasion  of  the  rub- 
bing surfaces  occurs.     He  also  decides  that 


bearings  are  exempt  from  any  danger  of 
heating  when  such  a  light  fluid  as  paraffine 
is  used.  As  the  costs  of  lubricants  is  a  con- 
siderable item,  tnese  investigations  are 
worthy  of  close  attention  and  are  on  a  line 
of  practical  value  to  all  concerned. — Age  of 
Steel. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 

GARDNER  SASH  RIBBON 

AND  PULLEYS. 


This  out  shows  Gardner's  Steel  Sash  Ribbon 
and  pulleys  attached  to  sash  and  weights  as  cord 
or  chain. 

It  is  the  best  balance  on  the  market  for  light 
or  hen  vy  windows  or  doors. 

No  iriction  or  wear.  Windows  run  smoothly 
and  noiselessly. 

Sample  or  any  information  from 

Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 
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HARDWARE, 


THE  GAS-STOVE  TRADE. 

New  York  Hardware,  commenting  upon 
the  present  standing  in  trade  of  the  gas 
stove  says  : — 

"Wherever  gas  is  supplied  cheaply  the 
many  advantages  of  the  gas  cooking  stove 
render  its  introduction  a  comparative  easy 
matter.  The  original  methods  of  introduc- 
ing gas  stoves  was' .through j,the^agency  of 
the  gas  companies,  it  being  supposed  that 
the  latter  would  have  exceptional  advan- 
tages in' coming  into  contact  with  consumers 
of  gas.  This  system  has  not  always  proved 
satisfactory,  however.  The  idea  has  not 
wholly  disappeared  from  thejpublic  mind 
that  the  man  who  reads  the  gas-meter  is  not 
always  to  be  trusted,  and  there  have  been 
purchasers  of  gas  stoves  who  reasoned  that 
the  sale  of  stoves'_by  gas  companies  would 
in  some  way  give  the  tatter's  agents  addi- 
tional reason  for  '  doctoring '  gas  bills  at  the 
expense  of  the  consumer.  In  New  York 
City  this  prejudice  seems  not  to  have  affec- 
ted the  sale  of  stoves,  but  from  other  cities  it 
is  reported  to  have  influenced  the  trade.  In 
some  places  specially  low  rates  have  been 
made  for  gas  for  stoves,  and  it  is  usual  for 
the  connections  to  be  made  free  of  charge. 

"  In  villages  or  farms  in  the  West,  where 
gas  is  not  used  and  where  other  fuel  is  inac- 
cessible or  expensive,  the  vapor  stove  is 
rapidly  becoming  popular,  and  this  is  also 
finding  an  increasing  sale  in  hardware 
stoves.  In  the  matter  of  repairs  and  the  sup- 
plying of  stove  utensils  the  hardware  man 
has  an  additional  opportunity  for  profit  and 
especially  has  an  advantage  over  the  gas 
companies  in  the  sale  of  gas  stoves." 


THE  TIN-PLATE  QUESTION. 

A  very  promising  incident  in  the  progress 
of  the  new  tin-plate  industry  is  the  announce- 
ment made  in  our  columns  last  week  that  an 
important  establishment  had  resolved  to 
abandon  the  erection  of  a  contemplated  gal- 
vanized sheet  works  and  to  devote  whatever 
capital  and  energy  might  have  been  re- 
quired in  that  direction  to  the  manufacture 
of  tin-plate.  We  are  informed  that  this  step 
was  not  taken  in  a  spirit  of  blind  enthusiasm 
over  an  industrial  idea,  but  that  the  question 
of  cost  and  comparative  profits  was  carefully 
and  very  thoroughly  considered,  and  the 
weight  of  argument  seemed  clearly  to  be 
with  tin-plate  rather  than  galvanized  sheets. 
The  manager  of  the  works  had  previously 
built  up  a  high  reputation  as  the  head  of  an- 
other concern  for  the  quality  of  the  galvan- 
ized sheets  which  he  turned  out,  so  that  he  is 
well  fitted  to  understand  the  claims  for  pro- 
fitab     returns  of  the  galvanized  sheet  busi- 


ness. Under  existing  circumstances,  with 
the  price  of  galvanized  sheets  lower  perhaps 
than  ever  before  known,  and  with  the  capac- 
ity of  production  steadily  expanding,  the 
outlook  is  regarded  by  him  as  vastly  more 
cheerful  in  the  direction  of  tin-plate,  in  whose 
manufacture  so  few  domestic  works  are  now 
engaged. 

It  must  be  confessed  by  the  most  ardent 
friends  of  the  new  industry  that  the  progress 
thus  far  made  in  the  domestic  manufacture 
of  tin  plate  has  been  disappointing.  Tin 
plate  and  terne  plate  are  being  made  at  sev- 
oral  works,  it  is  true,  and  preparations  are 
going  on  looking  to  the  erection  of  other 
plants,  but  there  is  a  conservatism,  a  delib- 
eration, about  the  whole  proceeding  which 
is  decidedly  at  variance  with  the  activity 
promised  by  the  advocates  of  tin  plate  in- 
dustry. It  had  been  supposed  that  a  large 
number,  if  not  a  majority,  of  the  sheet  mills 
would  add  cold  rolls  and  tinning  stacks  as 
soon  as  adequate  tariff  protection  was  as- 
sured. This  has  been  done  in  very  few 
cases,  and  so  far  as  we  can  learn  there  are 
not  many  sheet  manufacturers  to  be  added 
to  the  list  of  tin  plate  makers.  The  business 
appears  to  be  remanded  by  quite  general 
consent  to  those  who  will  make  a  specialty 
of  it.  The  sheet  mills  are  evidently  not  in- 
clined to  make  the  tin  plate  manufacture  an 
appendage  of  their  business.  This  is  not 
because  they  are  very  actively  employed  in 
turning  out  black  sheets  for  the  trade.  Many 
of  them  are  quite  hungry  for  orders,  and  are 
naming  such  exceedingly  low  prices  that 
they  are  apparently  in  need  of  fresh  outlets 
for  their  product.  If  there  is  ever  to  be  a 
time  when  the  manufacture  of  tin  plate  will 
be  taken  up  by  the  sheet  men  generally  they 
could  hardly  find  the  conditions  more  favor- 
able than  they  are  at  present.  A  tinning 
stack  costs  but  little,  and  we  have  all  along 
been  assured  that  the  manufacture  of  tin 
plates  is  a  simple  process. 

The  friends  and  advocates  of  a  domestic 
tin  plate  industry  could  do  no  better  thing 
at  this  time  than  to  engage  in  missionary 
work  in  their  own  ranks,  and  induce  owners 
of  sheet  mills  to  go  into  the  tin  plate  busi- 
ness. The  public  expected  this  to  be  done, 
and  the  makers  of  sheet  iron  and  steel  are 
standing  in  their  own  light  when  they  refuse 
to  take  up  the  new  industry  and  thoroughly 
domesticate  it.  At  the  present  rate  of  pro- 
gress it  is  beyond  the  power  of  man  to  cal- 
culate when  this  country  will  be  able  to  sup- 
ply its  own  tin  plate  requirements.  The 
erection  of  special  works  is  a  matter  of  ex- 
ceeding indefiniteness.  We  may  be  wrong 
in  our  diagnosis  of  the  situation,  but  it  seems 
quite  clear  that  the  duty  of  establishing  the 
tin  plate  industry  as  a  potentiality  really  rests 
on  the  sheet  manufacturers  and  not  on  the 
country  at  large.  The  few  of  them  who  have 
recognised  their  responsibility  in  the  case 
and  have  gone  to  work  to  produce  tin  plates 
deserve  credit,  but  their  number  should  have 
been   multiplied   at   least    ten  tirnes  before 


this.  The  fear  of  hostile  legislation  is  hardly 
a  valid  excuse,  as  there  would  always  be 
more  or  less  danger  of  that.  The  present 
condition  is  what  the  trade  and  the  public 
have  to  deal  with,  and  present  conditions  are 
certainly  favorable.  Tin  plate  can  now  be 
made  profitably  in  this  country,  and  experi- 
enced galvanizers  say  with  a  better  margin 
than  galvanized  sheets.  The  sheet  mills  are 
neglecting  a  golden  opportunity  if  they  let 
this  summer  pass  without  greatly  increasing 
the  output  of  American  tin  plates.  — Iron  Age. 


REGULATING  A  COAL  FIRE  IN 
WARM  WEATHER. 

Upon  the  above  subject  a  correspondent 
writes  as  follows  in  the  American  Artizan  : 

The  season  of  year  has  arrived  when  the 
large  coal  fire  in  furnace  or  base  burner  is  a 
trial  to  the  flesh,  no  matter  how  carefully  we 
regulate  it.  To  let  the  fire  go  out  would  be 
the  height  of  imprudence  at  this  season  cf 
the  year,  and  especially  so  during  the  pre- 
valence of  la  grippe.  The  best  advice  is  to 
bear  the  ills  we  have  than  to  fly  to  others  we 
know  not  of — or  rather,  such  as  we  could 
calculate  with  reasonable  certainty  would 
follow  letting  the  fires  go  out  now.  But 
what  is  to  be  done  when  we  are  much  too 
warm  ?  Shall  we  open  doors  and  windows 
and  produce  drafts  more  deadly  than  the 
condition  of  going  without  a  fire?  Is  there 
no  way  out  of  the  dilemma? 

There  is  a  way  to  run  a  low  fire  and  con- 
sume but  little  coal  in  warm  weather,  and  yet 
not  have  the  fire  go  out.  It  is  not  a  theory, 
but  has  been  proved  practically  successful 
by  a  neighbor  of  mine,  and  for  the  benefit  of 
readers  of  the  American  Artisan  I  will  give 
the  method  of  proceeding,  which,  I  believe, 
was  given  also  in  the  Orange  Judd  Farmer 
some  months  ago. 

It  is  well  known  that  to  keep  a  coal  fire 
steadily  going  in  furnaces  and  stoves  as 
ordinarily  managed  requires  a  large  body  of 
coal  to  be  kept  alive.  This  is  why  it  is  im- 
possible to  run  a  fire  so  low  that  the  heat 
shall  not  be  too  great  for  comfort  during  the 
mild  weather  cf  spring  and  fall.  How  now 
can  a  fire  be  managed  so  that  only  a  small 
body  of  coal  need  be  kept  alive  in  a  large 
furnace  or  stove,  and  yet  insure  a  continuous 
fire  ?  This  is  how  to  do  it  in  a  furnace,  and 
the  principle  is  the  same  for  a  stove  :  Cover 
the  grate  all  over  with  cinders,  then  on  top 
of  that  place  ashes  so  that  the  grate  is  cov- 
ered to  a  depth  of  five  or  six  inches.  Now 
near  the  door  on  the  side  of  the  fire-pot  dig 
out  a  hole  down  to  the  grate,  making  this 
opening  three  or  four  inches  in  size  at  the 
grate.  To  start  the  fire  put  some  paper  or 
shavings  on  the  grate  in  the  hole  through 
the  ashes  ;  place  some  very  short  bits  of 
wood  on  the  paper,  enough  to  make  a  nice 
little  bed  of  coals.  When  the  wood  is  well 
afire  put  on  a  small  shovel  of  nut  coal.  When 
this  coal  is  ignited  add  more.  Only  nut  coal 
should  be  used  for  this  small  fire,  and  I  do 
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not  recommend  so  large  coal  for  use  at  any 
time  as  some  use.  Smaller  coal  is  easier  re- 
gulated. 

The  philosophy  of  this  method  lies  in  the 
fact  that  by  this  means  a  srni.il  fire  chamber, 
practically  only  three  or  four  inches  in  di- 
ameter, is  secured,  the  draft  is  confined  to 
one  small  spot,  and  a  very  small  body  of 
coal  is  ignited.  By  the  manipulation  of 
draft  slides,  dampers,  etc.,  even  this  small 
fire  may  be  regulated  and  yet  kept  alive  con- 
tinuously. Of  course  the  grate  is  never 
shaken,  and  ashes  are  removed  from  the 
bottom  of  the  small  fire  by  poking  or  slicing 
with  a  straight  or  hooked  poker.  I  don't 
want  a  furnace  or  stove  in  which  I  cannot  at 
any  time  reach  all  portions  of  the  grate  with 
a  poker.  But  in  most  furnaces  this  small 
fire  in  the  front  of  the  fire-pot  can  be  reached 
for  cleaning. 

A  small  fire  like  this  can  be  run  for  weeks 
upon  a  trifling  amount  of  coal,  and  if  at  any 
time  a  larger  fire  is  wanted  it  may  be  readily 
obtained  by  enlarging  the  fire  space  by  re- 
moving ashes  and  cinders.  The  siftings 
from  the  winter's  burning  may  be  utilized  for 
this  small  spring  fire.  But  the  comfort  of 
having  just  a  little  fire  to  take  off  the  chill 
and  dampness  from  the  rooms  without  mak- 
ing them  uncomfortably  hot  is  a  great  bless- 
ing. It  is  also  a  benefit  to  the  health-and  a 
saving  to  the  pocket. 

TORONTO  ROLLING  MILL  AND  FORGING  GO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


THE    ONLY    PERFECT   FENCE. 

WOVEN  WIRE  FENCING 

64  cts.  per  Rod  and  Upward. 


Twisted  Wire  Rooe  Selvage. 

All  widths  and  sizes.     Sold  by  all  dealers  In  this  lino. 
Freight  prepaid.     Information  free.    Write 

The    ONTARIO    WIRE     FENCING     CO., 
Picton.  Ontario,  or  to  our  Wholesale  Agents, 

The  B.  Greening  Wire  Co.,   Jas.  Cooper, 

Hamilton.  Montreal. 

Carvell  Bros.,  Charlottetown,  P.E.I. 

No  rigid  twists.      Wire  galvanised   before  wearing. 

Perfectly  adjusted  for  extremes  of  cold  and  hoat.     A 

complete  barrier  against  all  animals.   No  trouble  to  erect. 


SPOONS.FORKS  ETC -STAMPED 


ARE  GENUINE„ROGERS"GO0DS. 


The  Manufacturers'  Life  Insurance  Company 

AND   THE 

MANUFACTURERS'  ACCIDENT  INSURANCE  COMPANY. 


HEAD  OFFICE:  Traders'  Bank  Building,  Yonge  St.,  Toronto. 
Capital,  $2,000,000  and  $1,000,000  respectively. 


PRESIDENT  :— Rt.  Hon.  Sir  John  A.  Macdonald,  G.C  B.,  P:C. 


VICE-PRESIDENTS  : 


f  Geo.  Gooderham,  President  Bank  of  Toronto. 
i  Wm.  Bell,  Organ  Manufacturer,  Guelph. 
(.S.  F.  McKinnon,  Wholesale  Milliner. 


These  Companies  having  two  separate  and  distinct  charters,  Stock  Capital,  Govern- 
ment Deposits,  etc..  can  issue  a  combination  of  Life  and  Accident  Insurance,  never  before 
presented  to  the  insuring  public,  and  which  can  be  issued  by  no  other  company  in  this  or 
any  other  country  unless  so  constituted.  To  professional  men  and  all  others  who  are  likely 
to  incur  serious  pecuniary  inconvenience  when  laid  aside  by  any  casualty,  such  policies  are 
calculated  to  prove  a  great  boon.  They  afford  more  complete  protection  than  life  policies 
alone,  at  a  very  small  additional  cost,  and  may  be  applied  to  all  plans  of  life  insurance. 

JOHN.  F.  ELLIS,  Managing  Director. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    IIO    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE   FOR   PRICES. 


The  Pittsburgh   Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

G0WANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers, 

Toronto  and  Winnipeg. 


THE  CASHIER 


Is  the  cheapest  and  best 
Cash  Register  ever  offered 
for  Storekeepers'  use.  Prir  e, 
$45.00.  It  gives  about  the 
same  results  as  the  high- 
priced  machines,  detects  dis- 
honesty and  carelessness, 
and  is  adapted  to  any  busi- 
ness. Send  for  Circular  or 
call  and  examine  at  24  Front 
St.  West,  Toronto. 

CEO.  F.  BOSTWICK. 
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SALES   MADE   OR    PENDING. 

A.  Y.  Seeley,  general  merchant,  Port  Med- 
way,  N.  S.,  is  sold  out. 

F.  Parent  &  Co.,  general  merchants,  St. 
Leonard's,  N.  B.,  have  sold  out. 

W.  Burgess,  general  merchant,  Balsam, 
Ont.,  has  sold  out  to  S.  &  H.  Disney. 

G.  F.  Spackman,  general  merchant, 
Windsor,  Ont.,  has  sold  out  to  Wm.  Lamb. 

J.  &  J.  Belfry,  general  merchants,  New- 
market, Ont.,  have  sold  out  to  W.  W.  Playter. 
W.  H.  Maulson  &  Co.,  general  merchants, 
Moosomin,  Man.,  advertise  their  business  for 
sale. 

D.  R.  Neving,  stoves  and  tinware  dealer, 
Ottawa,  advertises  his  stock  for  sale  by 
auction. 

McMillan  &  McLean's  general  stock  in 
Glencoe,  Ont.,  is  advertised  for  sale  by 
auction  on  the  27th  inst. 

F.  X.  Letourneau  Co.,  hardware  dealers 
Quebec,  advertise  to  sell  their  stock  by 
auction  on  the  25th.  inst. 

Nicholas  Killer  &  Son,  hardware  and  coal 
dealers,  Waterloo,  Ont.,  have  sold  out  their 
coal  business  to  Hogg  &  Habbick. 
PARTNERSHIPS  FORMED  AND  DISSOLVED. 
C.  A.  Phillips  &  Son,  general  merchants, 
Bristol,  N.  B.,  have  dissolved 

Thomson  &  Sutherland,  stove  and  tinware 
dealers,  New  Glasgow,  N.  S.,  have  dissolved. 
A.  Sweet  &  Co.,  general  merchants,  Win- 
chester, Ont,  have  dissolved,  Aaron  Sweet 
continuing  under  unchanged  style. 

FIRES. 

Thos.  Dearing,  general  merchant,  Exeter, 
Ont.,  is  burnt  out. 

J.  W.  McAffee,  general  merchant,  Mill- 
stream,  N.  B.,  is  burnt  out.  No  insurance. 
REMOVALS  AND   DEATHS. 

Wm.  Baker,  general  merchant,  Ayr,  Ont., 
is  dead. 

John  McMillan,  oil  refiner,  Petrolea,  Ont, 
and  Montreal,  is  dead. 

John  A.  McDonald,  general  merchant  and 
liquor  dealer,  St     Peters,  N.  S.,  is  dead. 

Jas.  A.  Mahar,  general  merchant,  Campo- 
bello,  N.  B.,  has  removed  to  St.  Stephen. 

DIFFICULTIES,  ASSIGNMENTS,COMPROMISES. 

Napoleon  Dechene  tinsmith,  Montreal, 
has  assigned. 

E.  A.  Manny,  founder,  Beauharnois,  Que., 
is  offering  to  compromise. 

Henry  Dakin,  brass  founder,  Gait,  Ont. 
his  assigned  to  A.  C.  Fraser. 

Remi  Fortin,  general  merchant,  Lake 
Weedon,  Que.,  has  assigned. 

B.  Toombs  &  Co.,  commission  merchants, 
Moncton,  N.B.,  have  assigned. 


E.  S.  White  &  Co.,  general  merchants, 
Carberry,  Man.,  have  assigned. 

E.  S.  White  &  Co.,  general  merchants, 
Carberry,  Man.,  have  assigned. 

Thos.  Malhiot,  general  merchant,  Gentilly, 
Que.,  is  offering  to  compromise. 

G.  W.  Dies,  tinware  dealer,  Toronto,  has 
assigned  to  Thos.  L.  P.  Laine,  Toronto. 

Leopold  Larue,  general  merchant,  St. 
Joseph  de  Soulanges,  Que.,  has  assigned. 

Mclnnis  Bros.,  general  merchants,  St. 
Peters,  P.E.I. ,  are  offering  to  compromise. 

John  G.  Morrison,  general  merchant, 
Springfield,  N.S.,  is  offering  to  compromise. 

A  meeting  of  the  creditors  of  J.  L.  Lam- 
arche,  general  merchant,  St.  Johns,  Que.,  has 
been  called. 

Fitzpatnck  &  Co.,  general  merchants, 
Wallaceburg,  Ont,  have  assigned  to  C.  B. 
Armstrong,  London. 

THE  GROWTH  OF  TRADE  PAPERS. 

There  are  at  least  200  trade  journals  pub- 
lished in  this  city.  In  the  last  twenty  years 
their  increase  has  been  enormous.  There 
is  not  only  not  an  industry  nor  a  business 
left  unrepresented,  but  for  many  of  them 
half  a  dozen  separate  journals  are  found 
necessary. 

The  importance  of  the  trade  journal,  how- 
ever, is  not  seen  only  in  this  increase  in 
number,  but  in  their  growth,  development, 
the  ability  with  which  they  are  conducted, 
and  the  luxuries  of  type,  paper  and  illustra- 
tion in  which  they  indulge.  In  these  re- 
spects they  rival  the  magazines,  and  the 
magazines  require  the  services  of  some  of 
the  most  artistic  presses  of  the  town. 

In  their  relation  to  that  vast  commercial 
structure  on  which  the  prosperity  of  the  city 
rests,  trade  journals  serve  as  vital  points  of 
intersection  and  connection  between  the  dif- 
ferent parts.  It  is  interesting  to  observe  the 
threads  of  continuity  that  ramify  and  bring 
into  touch  the  diverse  and  farthest  outlying 
commercial  interests— chemical  dyes  and 
Alaska  fisheries,  bonnets  and  Bessemer  steel, 
through  fancy  goods,  hardware  and  ostrich 
farms.  To  glance  at  their  summaries  to 
keep  abreast  with  progress,  movements  and 
tendencies  of  the  age.  They  are  not  confined 
to  commerce,  but  include  the  entire  body 
politic. 

A  real  estate  paper  does  not  concern  alone 
the  man  who  wishes  to  sell  and  him  who 
wants  to  buy;  it  interests  the  lawyer  who  will 
make  the  transfers,  the  banker  who  will  fur- 
nish the  money,  the  architect  who  will  plan 
the  house  the  builder,  the  plumber,  the  de- 
corator, the  e.ectrician,  and  the  insurance 
agent,  who  will  be  called  upon  to  takeits  risk 
against  fire.  To  interest  further  all  these 
readers  the  publication  takes  on  a  a  large 
scope.  Land,  finance,  woods,  stones,  new 
household  inventions,  exterior  decorations, 
the  grading  of  streets,  assessments,  taxes, 
municipal  affairs,  politics,  each  properly  has 
its  place. 

This  new  view  of  trade  journalism  marks 
an  era  in  its  development  and  its  prosperity. 
In  its  beginning  it  was  merely  an   endeavor 


of  the  manufacturer,  the  wholesale  man,  to 
find  his  consumer  in  a  more  direct  manner 
than  he  could  find  in  the  maze  of  advertise- 
ments of  a  daily  paper,  and  it  took  the 
simplest  form  of  putting  his  wares  under  the 
consumer's  eye  in  the  form  of  a  prominent 
advertisement  with  a  thread  of  reading  mat- 
ter concerning  the  particular  matter  in  which 
they  were  interested.  This  is  the  manufac- 
turer's idea  to-day,  but  its  manifestation  has 
far  outgrown  the  idea  of  a  score  of  years  ago. 
The  Iron  Age,  for  example,  in  its  earlier 
files,  was  a  three-sheet  paper.  It  now  not 
infrequently  numbers  70  pages.  The  Record 
and  Guide  was  a  slender  folio.  It  is  now 
almost  a  volume,  sometimes  numbering  no 
pages.  The  same  increase  in  size  and  scope 
can  be  paralleled  in  other  of  the  first-class 
and  long-established  trade  journals. 

This  enlarged  demand  has  inevitably  re- 
quired a  much  larger  investment  of  money, 
with  the  result  that  most  of  the  trade  jour- 
nals are  in  the  hands  of  incorporated  com- 
panies. These  devote  themselves  to  publi- 
cations touching  the  different  sides  of  large 
interests.  In  matters  relating  to  insurance, 
for  example,  there  is  the  Spectator  Co , 
which  issues  20  different  publications. 

The  editors  of  trade  journals,  with  the 
modesty  peculiar  to  the  conductors  of  those 
papers,  aver  that  the  standard  of  ethics  is 
higher  and  that  the  standard  of  editorial 
ability  is  higher  in  their  publications  than  in 
the  daily  papers.  They  argue  that  'the  daily 
journals,  by  virtue  of  their  necessity,  treat  of 
myriad  subjects  and  events  concerningdiffer- 
ent  parts  of  the  world  of  which  it  is  impossi- 
ble that  they  should  know  with  full  under- 
standing. On  the  other  hand,  the  trade 
journal  addresses  itself  to  those  fully  ac- 
quainted with  the  subject  of  which  it  treats; 
consequently  those  who  write  for  it  must  be 
persons  who  can  speak  authoritatively  as 
well  as  knowingly.  This  brings  to  their  ser- 
vice only  those  of  acknowledged  ability. 
While  subjects  outside  of  their  special  lines 
are  touched  upon,  they  feel  that  the  trade 
paper  has  weight  that  the  daily  paper  can- 
not claim. 

The  new  illustrative  processes  have  been 
called  in  for  the  adornment  of  the  trade 
journals.  The  cuts  which  are  lavished 
through  the  advertising  departments  require 
paper  of  special  fineness.  This  in  the  edi- 
torial and  reading  matter  is  freely  adorned 
with  head-pieces,  tail-pieces,  initial  letters, 
reproduction  of  pictures,  and  pictorial  stories 
after  the  manner  of  the  comic  papers. 

That  all  trade  journals  are  not  equally 
reputable,  and  that  some  are  born  of  bad 
motives,  is  doubtless  true  ;  but  the  propor- 
tion is  small,  and  carry  the  seeds  of  their 
own  destruction.  For  the  most  part  there 
are  very  few  trade  journals  that  even  by  an 
outsider  may  not  be  read  with  entertainment 
as  well  as  with  profit. — New  York  Evening 
Post. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 
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SAW  YOUR 


ADVERTISEMENT! 


IN   THE 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


F.  E.  DIXON    &,   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


Refrigerators 


— OF— 
ALL 

KINDS. 
Manufactured  by 

Knowles  4  left, 

Brantford,  Ont. 

Send  for 

Catalogue. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and   Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   1 4   Bay  Street. 


LANTERN 


UPHOLSTERERS  HAMMERS 


Forged  from  best  Cast 
Steel.  Finely  finished.  With 
or  without  handle. 


The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R.  DENNIS,  London,  Ont. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


A 


*    #A*    * 


Sole    Agents    and    Manufactuiers 
of  the 


tt.      Forsyth  (Boston 
5|^  Belting  Co'y) 
**       Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

0—0—0 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 
WESTERN   BRANCH: 

Comer    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 
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IMITATION  IS  THE  SlNCEREST  FORM    OF  FLATTERY11  —  THAT    THE  GEM 

Freezer  is  recognized  as  THE  BEST    is  proven  by  the  way  our 

COMPETITORS    ARE    IMITATING  ITS    GOOD  QUALITIES     AND  USE   IT  A8  A 
STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL  THEIR  OWN  GOODS. 

We  claim  for  the  GEM  nothing  that  cannot  be  fully  proven. 


/At,  y  #?n/  A€£a&r- 


Do  not  be 

imposed  upon 
by  those  who 
may  try  to 

SELL   YOU 

other  Free- 
zers BY  TELL- 
ING YOU   THEY 

are     Just  as  Good  "  or      Just  the  same  as  the  GEM  "  insist  on  having  the 
Gem,  and  if  you  can't  get  it  from  your  regular  jobber   write  to  us  and  we'll 
tell  you  where  you  can  get  it  or  quote  you  prices  and  discounts. 
AMERICAN    MACHINE  CO. 
Lehigh  Ave.  &  American  St.    Philadelphia 
"o"  on  John  H.  Graham  &  Co.    Mnf'rs  Agts.    113Chambers  St^New  York. 


WE 
LEAD, 


OTHERS 
FOLLOW. 


CAUTION. 


Joseph  [lodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


** 


GRANTED 

1764. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


W.  G.  A.  Lambe  &  Co. 


Late   Williamson  &  Laiube. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


Shepard's  "Lightning"  Ine  Cream  Freezer 


CURRENT    IVfA^KET    QUOTATIONS. 


METALS. 

Tin. 

Lanib  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  221,  231 

Straits  100  lb  ingots "         ..221231 

Strip   "     ....  25,    27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes SO  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,        "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  121  X  17         5  00 

D.X 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.   Grade,   I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28, 112  sheets  . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  \   6}c,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  10    2  15 

Kenned      "                "             ..  2  45    2  55 

Horse  Shoe  "           "             ..  2  50    2  56 

Baud               "           "              •  •  2  50    2  65 

Hoop               "             '             ..  2  65    2  80 

Swedish         "           "              ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    8  00    3  25 

Macbinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet        "       0  1010  12 

Tank  Plates  2  00    2  25 

Boiler  Rivets 4  50    5  00 

Boiler  Tubes. 

2-inch    111c 

-inch   161 


Boiler  Plate. 

iinch $2  50 


5-16 


and  thicker  

Sheet  Iron, 


2  40 
2  30 


1  to  20  gauge  2J,  3 

2|,  3 

.'..  3,    31 

3J.31 


22  to  24 
26 

28 


Canada  Plates. 

Blaina 1  bright  3  20    3  25 

Boars  Head "  None 

Maple  Leaf  "  None 

All  Bright None 

Iron  Pipe. 

Wrought  571  to  60  p.c.  dis. 

Galvanized,  271  *°  30  P.c- dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       51, 6 

28     "  "       5|,  6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  54,  6 

26  gauge,  "         5|,  6J 

28      "  "         5J,  61 

Note— Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71 

1        "  "       6 

"  5-16  "  "      5} 


7-16 


a 

6 
51 
61 

a 

3} 
5  90 

2  70 


%&  34  inch"      31 

Trace,  per  doz.  pairs    $3  60    " 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15    

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00    0  00 

Baltimore  "         

English  B.S.  "         0  14     0151 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  (6  T.  K.  Pitts. 

Plain  Tinned,  per  lb ...    0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  si    0  25 
"         27  to  30      "      ..  0  23     0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05|  0  051 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  07 

Part  casks    0  07    0  071 

Lead. 

Imported  Pig,  per  lb 0  033  0  04 

Domestic  "       0  031  0  04 

Bar,  1  pound 0  0l|  0  05 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  181  °  19} 

Other  makes  "     0  174  0  18$ 

White  Lead. 
Pure,  Assoc,   guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}  .. 

No.  1  Do "  0    51 

No.  2  Do "  0    4} 

No.  3  Do "  0     41 

Prepared  Paints. 
(In  1,  1  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  SI  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  l>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  081 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  '•       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  20 

Hard  Oil  Finish  "       x  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  64  0  65 

Castor  Oil. 

Best,  per  lb oil      0  114 

Glue  (in  bbls) 

Common,  broken    0  10    0  'l 

French  medal   0  12    0  IS 

Cabinetmakers  0  17    0  18 

White 0  16    ni7 


HARDWARE. 
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HARDWARE. 
Am  munition — Cartridges. 
Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Ainer. 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
ltiui  Fire  Military,  net  list.  Auier. 
Central  Firo  Pistol  &  Ritle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 
Amer.  net  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

Wads. 
E  e   's,  per  1,000 $0  25  31  00 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50 and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hule.Vaughau's,  each.     135  160 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  0  65  1  59 

Pegging,  "  ....     0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers',  "  ...    0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  —  f 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   7  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  He- 
vised  list. 

Bells— Hani, 

Brass,   60  to  661. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— buffer. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior— Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,    list   45,    47$   per 

cent. 
Jenuing's  Geu,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47 J  to  50  percent. 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  ito 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot   1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00     f  75 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  674  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Batts— Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      ...     6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.50pc  J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee  "  1  10 

Chalk. 

Carpenters'  Colored,   per 

gross  0  90    1  10 

White,  lump,  per  lb 0  011  0  014 

Red 0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels— Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  4  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  334  Per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Klbows — Stove  Pipe. 
Dis  20  to  33$  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc 
Horse    Rasps,   Kearney   &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c. 
HorseRasps, dis.  45 p.c.  Amer  I  ttq11^„„ 
50p,c.  Can.  I*"11618 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 
33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.,  50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise.discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.    50  ft.   100  ft. 
inches      1.40-1.45  2.15 

26to40in  1.50-1.55  2.35 

41  to  50  3.40-3.50  5.45 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7.20 

71  to  80  7.80 

81  to  85  8.75 

86  to  90  10.95 

91  to  95  13,75 

96  to  100  16.25 

101  to  105  22.00 


Pilkinglon. 
Ordinary 

1st  break  $3  65 

2nd      "      3  9o 

3rd      "      4  60 

4th       "       4  95 

5th       "       5  40 

6th        "       5  90 

7th       "      6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd      "      5  40 

4th       "      5  90 

5th      "      6  50 

6th      "      6  90 

7th       "      7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  274  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  124  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37j 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     100    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw, 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  374,40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
'  Shepard's  Noiseless,  dis.  60  p.c. 
"  "     Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  624  to  65  per 

Heavy,  per  lb 0  4f  0  05 

Screw  and  Strap,  per  lb  . .    0  03J  0  044 
Per  doz.  sets. 

Screw,  Eureka  113    1  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring 1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pej 

cent. 

Planter's  per  doz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50    1  10 

Clothes  Line,     "  0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    113 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 

dis.  174,  20  p.c  off  Canadian  list. 


Composite  Silver, 


ALL     KZI3ST3DS. 

Red  Cap,  Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

BO^WTvn^nsr,  ZE^EztsnsriEiD^r  &  oo., 

LO^TIDO^sr,    OUSTT. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Auier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,perdoz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  ..    0  28    0  30 
Copper,                        "       ..    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  . 

Bronze,  Berlin,  per  doz  . .     2  75    A  zo 
Bronze  Gem,         "        ....    6         9 
Lava  "        ....    8  7o  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross SI  30    4  ou 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  g    |  |o 

Kl"g' ICs^                  "  5  00    *50 

All  glass                        "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "          1  90    7  40 

Locks— Door. 

Canadian,  dis.  per  cent..  ....       50 

Russell  &  Erwin,  per  doz  2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 

English  and  Am.  per  doz  50    6  00 

Scandinavian,             "  ,  1  °°    *  4" 
Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 

Tinsmiths',             per  doz  1  25    1  50 

Carp't'rs',  hickory  \H    Z  oo 

Lignum  Vitee  ?  S    8  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 

Enterprise,  dis.  per  cent  20       .» 
Canadian,  37*  to  40  per  cent. 

Dixon's,     eacn 1  60    2  00 

woodruff's   ;;           \H\ll 

Hume?      "  :::::::.::  is  oo  i6  oo 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut.  3   in.   and   upwards, 
BrPa«VoauiedLrgCNails;70to-70  Lfd 

5  ner  cent.  ,  ,  . 

Wire  Nails,  70  to  70  and  5  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-   ^^    ^  ^ 

Diamond::::::::.'::.'.'."."-'-.' « °° 15  °° 

Oil. 

Canada  Refined  Oil  (Toronto)l5|    16 

Carbon  Safety  °  1»    "« 

Canada  W.W.  0  20 

American W.W.  -     ■•••    »  £ 

S.  R    Seal pergal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 

Oil   Can,    with    Pump,  ig  ^ 

ZiJnc  and'Tin,''dis.'50.-50  and  10 
Copper,  per  doz..........    1«    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00  4  25 

•'        Carpenter 2  25  3  60 

Picks 

p«rdoz 600  900 

Picture  Nails. 

Porcelain  Head,  p.  gross  1  65  3  00 

Brass  Head,  40  1  00 


Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.    Canadian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey'sVictor.dis.  124  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

374,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     —    100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs     250    275 

Rail. 
Barn  Door,     per  foot —         3         3| 
Sliding  Door,         "       ....         31       3f 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  »  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33J  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  perc, 

Rope. 
Sisal,       per  lb  101  11  \  smaller  than 
Manilla,      "      14J  15/7-16,  Jc.  extra. 

Cotton,  " 22       25 

Russia  Deep  Sea,  per  lb..        15       lb 

Jute   "    ».       091     10 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -iis  37J  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 
Dome,  Shepard's.per  doz    4  75    5  00 

Sand- and  Emery  Paper. 
B.&A.,sand,  30  p.c. 

Emery,  per   quire 55       90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

«ausa;;e  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      R.  H.      "      724        " 
"      F.  H.  Brass  75 
•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77J  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37J  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JEtna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  '•'  ■         »$ 

Heavy  Eastlake  Painted 4  oo 

Tower  or  M  ansard  Galvanized  .     6  25 

Tower  or  Mansard  Painted 4  oo 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding  3  so 

Manitoba  Galvanized  Sidmg 4  75 

Heavy  Man.  Painted  Siding , 3  50 

Light  Manitoba  Painted  Siding.    3  25 

Heavv  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  ... ...     3  25 

Painted  Crimped,  Siding  or  Ceil.    3  oo 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades. 
Canadian,  dis.  374  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.    2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    1  gross  boxes 3  25 

J  and  i  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 
Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  ...... 

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00 

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52J  per  cent 

Staples. 
Fence,  galvanized,  per  lb  44     41 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut.Carpet.gimp, blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron, blued  or  tinned,  dis.  42Jpc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assn  list, 70,  and  12J  per 
cent,  to  70   and  25  p.c.   oh  special 
lines. 
Japanned,  Prices  on  application. 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  57J 
to  62J  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb o  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..     0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         o  27    0  35 

groom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       '...'_ 

"         blue  ribbon o'iij 

redcap o  121 

"         Crown 0  11J 

"         Silver  Composite  0  09J 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Fer  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  74  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto, 
10c.  per  100  lbs.  net  added  for  freights) 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  74 
p.c  dis. 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  O64  0  O64 

Malin's  Wire  on  spools,  30  to  45  per 
cent  dis. 

Clothes  Line,  galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04}  0  05 

Ditto  Glidden  2  point  0  04}  0  05 

Galv.  Ste<  1,  plain  twist  . .    0  04|  0  05 
Galvanized    Barb,   "Ly- 
man,"  2  to  4  points 0  04J  0  05 

Staples  0044 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  20  p.c. 
Painted  Screen,  p.100  sq  ft        00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard, dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis.321  p.  c. 
Diamond,  dis.  33J,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  perdoz 125    200 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE. 


incinnatibellFoundryGo 


SUCCESSORS  IN  BLYVYER  BELLS  TO  THE 

"BLYMYER  MANUFACTURING  CO 

krivCATALOGUE  WITH  2200  TESTIMONIALS. 


W5ELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  ou  Church  Bells.    Please  mention  this 
'paper 


TRAVELLERS 


SHOULD  SEND  25C.   FOR 
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DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY   PUBLISHED   IN 


British  Plate  Glass 


I'ROM  STOCK  Oil  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS    OF 

Ar!  Stained  Glass  for  Ever)  Purpose, 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SIMPSON,  HALL,  MILLER  &  CO., 

16  &   18  DeBresoles  St., 
MONTREAL. 


TRADE  MARK  FOH 


•HOLLOW    WARE. 


MANUFACTURERS  OF  THE 

finest  GiTX-A-LiiTr 


TRADE  MARK  FOR 

tftW?.KOGERS0fr 

KNIVES,  FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 

The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co, 


Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,  P.Q. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St,,  London,  Eng„ 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 


|M  Q  — Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
Fi-RE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 
SUPPLIES 

Of  overy  description. 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 
Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ete 

MONTREAL. 


COPPER1NE. 

William  Hamilton,)  Waterworks  Dep't. 
Superintendent.      j     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


ENGRAVING, 

.    FOR   ALL   • 

Illustrative! 

AND        •    : 

Advertising  : 

purposes  : 


J.  L  JONES, 

WOOD  ENGRAVER, 

8kJ0&l2,KINGSTEAST, 

T0R0NT0.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


HARDWARE. 


No  More  Broken  Handles. 
All  Heavy  Nickel  Plated. 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

■NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers,  MONTREAL. 


SHOWING  A  FULL  SET  OF  IRONS. 


THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


DOMINION  WIRE 

MANUFACTURING  COX 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


MONTREAL. 


FENCING. 

Staples  and  Fencing  Tools. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 
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Address: 

"HARDWARE/' 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


THE  DETROIT  PATENT 

SURE-GRIP  STEEL  TACKLE  BLOCK. 

This  block  will  hold  load  at  any  point  without  fastening  the  rope.  The  wedge- 
shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable.  The 
heavier  the  load  the  better  the  grip.  They  are  universally  admitted  to  be  the  great- 
est improvement  ever  made  in  tackle  blocks.  In  many  instances  fully  half  the  cost  of 
handling  can  be  saved. 

The  body  of  the  Block  is  made  of  steel  plate.  The  pins  are  cold  rolled  steel. 
The  essential  castings  are  malleable  iron,  making  the  strongest  and  safest  possible 
combination  of  materials,  thus  affording  immunity  from  accidents  in  the  highest 
degree. 

Tested  by  Standard  Weights. 
No.  3  Block,  tested  without  breaking 2800  lbs.        Capacity  claimed 600  lbs. 


1000 

1800 
2500 
4000 


j8oo 

4500 

5800 

9000 

The  Brake  always  holds  under  the  severest  strain.     Hundreds  of  testimonials. 

List  of  Sizes  and  Prices. 

3  to  be  used  with  y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600 each 

"4  "  %  "  «  350  "  1000 " 

"5  "  H  "  "  400  "  1800 " 

"6  "  %  "  «  45o  "  2500 « 

"  &X        «  ^  "  «  850  "  4000 " 

Blocks  No.  3  to  6  require  rope  5  times,  and  No.  6}4  7  times  the  height  to  be  lifted.     The  above  prices 
include  upper  and  lower  block — ROPE  EXTRA. 


$3  00 
5  5o 

7  00 

8  so 
14  00 


For  sale  by  the  LEADING  HARDWARE  MERCHANTS  in  every  town. 
Write  for  Discounts  to 


RICE,  LEWIS  &  SON;  Limited, 


TORONTO. 


EL,  BENJ 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


i  HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


25,  li  and  30  FRONT  STREET  WEST, 


TORONTO.  ONI 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies    Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 


HAKt>WA$E 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY-SUBSCRIPTION    $3.00    A    YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  I  5  St.   Francois  Xavier  Street 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  Is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 


IT  WILL  NOW  BE  EVERY  CREDITOR 
FOR  HIMSELF. 

Chief  Justice  Sir  Thomas  Gait  gave  a 
judgment  on  Wednesday  last  which  practic- 
ally knocks  the  bottom  out  of  the  Ontario 
Act  respecting  assignments  and  preferences 
by  insolvent  persons.  He  decided  that 
clause  9  of  that  Act,  which  provides  that 
assignments  shall  take  precedence  of  judg- 
ments and  executions,  was  ultra  vires.  As 
the  British  North  America  Act  says  that  the 
Dominion  Government  only  shall  have  the 
power  to  deal  with  bankruptcy  and  insolv- 
ency, the  Provincial  Governments  must  not 
make  laws  taking  away  the  priority  of  an 
execution  creditor,  as  such  would  be  legisla- 
tion relating  to  bankruptcy  and  insolvency. 
In  the  case  in  which  His  Lordship  gave  de- 
cision one  Neville,  an  Ottawa  merchant,  was 
in  business  difficulties.  The  Union  Bank 
got  an  execution  against  him  and  seized  his 
stock.  Shortly  afterwards  he  made  an 
assignment  to  John  Moran.  Under  the 
authority  of  this  assignment  Moran  demand- 
ed possession  of  the  stock.  Under  the  On- 
tario Act  he  was  entitled  to  it,  but  Mr.  Mere- 
dith, who  represented  the  Union  Bank,  took 
the  case  into  court.  In  Chambers  decision 
was  given  against  him.  He  then  took  it  be- 
fore the  Chief  Justice,  who  decided  as  above. 
Mr.  H.  T.  Beck,  who  represented  the  trus- 
tee Moran,  as  well  as  the  Attorney-General 
of  Ontario,  will  carry  the  case  to  the  Court 
of  appeal.  In  the  meantime  Sir  Thomas 
Gait's  decision  stands.  If  a  creditor  now 
gets  his  execution  in  he  retains  the  right  to 
realize  on   the  goods  seized  entirely  for  his 


own  benefit  It  will  be  a  race  between 
creditors  as  to  which  shall  get  in  the  first 
execution. 

IMPORTERS'  GRIEVANCES. 

It  would  be  impossible  fully  to  illustrate 
them,  but  our  attention  has  been  directed, 
within  the  past  few  days,  to  the  fact 
that  merchants  in  the  hardware  line 
have  been  compelled  to  amend  some  of 
their  customs  entries,  in  accordance  with 
instructions  received  from  Ottawa  through 
the  collector  here.  While  we  maintain  that 
vigilance  is  essential  and  that  the  policy  of 
the  Government  should  be  carried  out,  yet 
the  causes  that  operate  to  engender  constant 
friction  between  the  importer  and  Customs 
Department  ought  certainly  to  be  reduced 
to  a  minimum.  The  Department  has  re- 
cently issued  an  order  that  knives  such  as 
oyster,  palate,  glaziers,  hacking,  should  be 
classified  as  mechanics'  tools  and  pay  duty 
accordingly,  likewise  table  and  butcher  steels. 
The  tariff  distinctly  provides  for  cutlery,  and 
the  trade  cannot  regard  the  above  lines  as 
anything  else  ;  and  decisions  before  judges 
in  cases  of  this  nature  have  always  been 
based  upon  trade  usages.  This,  we  under- 
stand, is  simply  a  sample  of  what  frequently 
occurs  ;  instances  are  constantly  cropping 
up  where  mechanics'  tools  are  regarded  as 
machinery  and  vice  versa.  While  possessing 
every  confidence  in  the  experience  and 
ability  of  the  commissioner  and  his  assistant, 
the  opinion  is  freely  expressed,  however,  that 
decisions  should  not  be  permitted  to  be,  to 
so  great  an  extent,  under  their  control. 

We  are  aware  that  there  are  a  number  of 
abuses  under  the  American  Customs  regula- 
tions, yet  their  decisions  are  based  upon  evi- 
dence of  a  far  more  practical  nature  than 
what  the  authorities  on  this  side  of  the  line 
take  the  trouble  to  have  submitted  to  them 
in  dealing  with  differences  of  opinion  be- 
tween the  merchant  and  the  appraisers.     In 


New  York  the  deputy  collector's  office  is 
among  his  appraisers,  and  all  important 
questions  coming  up  are  frequently  dealt 
with  there  and  then  ;  the  merchants',  manu- 
facturers', and  appraisers'  views  are  heard, 
a  decision  given,  and  this  very  rarely  re- 
versed by  the  Secretary  of  the  Treasury,  ex- 
cept any  fresh  vital  point  is  submitted.  This 
might  not  be  quite  practical  in  any  Canadian 
port  of  entry,  but  a  Board  of  Appraisers,  we 
are  aware,  has  been  established  for  some 
time  in  Canada,  with  its  president  and  secre- 
tary, the  former  the  commissioner,  with 
headquarters  at  Ottawa.  Yet  the  members 
of  the  Board,  who  are  but  few  in  number  and 
who  are  more  in  touch  with  the  trade  than 
these  officers,  are  never  summoned  to  meet 
and  discuss  matters  ;  therefore  the  utility  of 
such  a  board  is  virtually  nil.  The  question 
might  naturally  be  asked  why  they  are  not 
summoned,  as  every  member  of  the  Board 
has  his  assistant  or  assistants,  and  could 
readily  leave  his  post  for  a  day  or  two;  the 
question  is  still  to  be  answered,  and  we  can 
only  attribute  it  to  a  desire  on  the  part  of  the 
department  to  save  expense  of  railway  fares 
and  hotel  bills,  which, if  the  case,  cancertainly 
be  regarded  as  false  economy.  The  apprai- 
sers, if  summoned,  might  also  discuss  the 
subject  of  valuations  of  various  commodities 
that  are  daily  passing  through  their  hands. 
It  is  doubtlessly  a  very  common  occurrence 
for  Canadian  manufacturers  to  represent  to 
the  Department  that  wares  which  come  in 
competition  with  their  own  are  imported 
from  Europe  and  the  United  States  at  figures 
that  can  be  regarded  as  export  prices,  and 
that  duty  should  be  demanded  upon  such 
wares  on  the  market  value  for  home  con- 
sumption. These  manufacturers  are  per- 
fectly justified,  in  their  own  interests,  in 
calling  the  attention  of  the  department  to 
such  cases,  as  our  enquiries  lead  us  to  be- 
lieve that  instances  of  this  nature  are  not 
uncommon;  but  the  authorities    should  fully 


HARDWARE. 


convince  themselves  of  the  fact  before  haras- 
sing the  importer,  because  any  infraction 
renders  him  liable  to  a  heavy  fine,  should  he 
be  fortunate  enough  to  buy  the  goods  at 
15  percent,  or  more  under  a  combination 
price  existing  at  the  point  of  production. 
Often  after  amending  his  entry,  he  discovers 
that  his  opponent  residing  a  few  miles  away 
is  entering  his  goods  at  an  entirely  different 
rate  of  duty  practically,  as  he  is  paying  on  a 
valuation  that  the  local  appraiser  feels  satis- 
fied that  he  has  discovered  to  be  the  true 
value  at  the  port  of  shipment,  no  matter 
what  any  other  appraiser  may  state  to  the 
contrary,  or  probably,  such  appraiser  is  not 
sufficiently  posted  to  question  within  5  per 
cent,  or  even  15  per  cent.,  the  actual  value  of 
the  invoice  as  presented  by  the  importer, 
who  is  known  to  him  as  an  honorable  and 
legitimate  merchant. 

We  are  not  now  questioning  the  fact  that  a  con- 
siderable amount  of  clerical  supervision  must 
necessarily  be  exercised  by  the  department 
in  endeavoring  to  arrive  at  a  regularity  of 
values,  etc.,  but  their  efforts  to  harmonize  are 
frequently  misdirected,  and  the  verdict  can 
safely  be  rendered  that  there  is  room  for  im- 
provement under  many  headings,  which,  if 
carried  out,  would  certainly  tend  to  create 
more  unity  among  themselves,  and  further 
remove  a  degree  of  antagonism  known  to  ex- 
ist in  many  quarters,and  not  confined  by  any 
means  to  the  hardware  trade. 


A  MERRY  WAR  IN  NAILS. 

As  everyone  expected,  the  merry  war  in 
nails  has  commenced,  with  cutting  right  and 
left  now  the  order  of  the  day.  Naturally 
this  causes  claims  for  rebates  from  buyers 
who  placed  their  orders  some  time  ago,  so 
that,  taken  all  in  all,  the  nail  market  is  about 
as  mixed  up  as  it  well  can  be.  No  one  knows 
whether  a  price  will  be  maintained  or  not, 
for  the  makers  plainly  state  that  they  have 
no  fixed  figure,  and  the  matter  resolves  itself 
into  a  simple  matter  of  dickering  between 
buyer  and  seller,  in  which  the  smartest  comes 
out  on  top.  At  present  $2  20  is  supposed 
to  be  the  nominal  basis  for  business,  but 
the  representative  of  one  of  the  leading  mills 
said  outright  the  other  day  that  the  figure 
had  been  cut  under,  although  he  would  not 
say  how  low  it  had  gone.  It  is  claimed, 
however,  that  $2.15  has  been  accepted,  and 
it  is  not  unlikely,  for  common  report  says 
that  the  traveller  for  one  firm  received  carte 
blanche  to  do  anything  he  liked  to  cut  under 
the  figures  of  another  firm.  He  has  probably 
done  so,  for  brokers  here  are  all  talking 
about  the  claims  for  rebates,  while  an- 
other of  these  gentlemen  who  is  about 
leaving  on  a  trip  west  was  asked  to 
handle  a  line  of  nails  the  inside  basis  for 
which  would  astonish  someone.  The  ques- 
tion naturally  arises,  when  will  the  limit  be 
reached  ?  It  certainly  ought  to  be  near  it 
now,  for  a  drop  of  20  or  25c  inside  of  a  fort- 
night is  a  caution.     Perhaps  it  will  make  the 


firm  who  stole  the  march  at  the  time  of  the 
defunct  association's  formation  realize  that  a 
thing  can  be  made  to  work  both  ways.  This 
firm  placed  their  orders  at  a  figure  conside- 
rably above  $2.15,  and  it  is  but  natural  that 
the  buyers  who  ordered  on  the  higher  basis 
will  demand  a  rebate.  They  cannot  be 
ignorant  of  the  cutting  that  is  being  done, 
for  travelers  from  all  the  makers  are  out  all 
over  the  country  working  on  the  reduced 
basis,and  perhaps  even  lower,  for,  as  it  hap- 
pens, several  of  the  firms  of  makers 
manufacture  other  lines,  which  will  come  in 
handy  when  the  matter  of  a  cut  is  to  be 
figured  out  at  a  profit.  Such  firms  have  a 
distinct  advantage  which  they  will  be  sure  to 
use.  In  the  meantime  the  buyer  ought  to 
be  happy,  and  he  probably  is. 

SHOPKEEPERS  AND  SALESMEN. 

The  saw,"Cleanliness  is  next  to  godliness," 
seems  to  be  most  apposite  in  its  shopkeep- 
ing  application  in  the  hot  part  of  the  year. 
The  burden  of  a  depressing  temperature  is 
enough  to  bear  without  the  added  distress 
of  sensations  that  a  musty,  stuffy  shop  can 
oppress  one  with.  You  keep  s»ore  because 
you  want  to  sell  goods,  but  selling  goods  is 
not  keeping  store.  It  is  a  result  of  keeping 
store,  and  the  storekeeping,  as  the  cause,  is 
a  thing  to  keep  you  working  every  hour  in 
order  that  the  effect  may  be  as  full  as  possi- 
ble. The  keeping  of  a  hardware  store  in 
summer  is  not  therefore  the  attending  to 
trade  when  it  comes  or  the  waiting  for  trade; 
it  is  the  keeping  the  store  in  such  a  state  of 
efficiency  as  will  best  further  business.  A 
store,  after  all,  is  like  a  delicate  implement 
whose  efficiency  can  be  impaired  by  very 
trivial  things,  and  mere  passiveness  is  one 
of  the  things  to  be  most  dreaded.  The 
stockkeeper  who  has  worked  to  keep  his 
store  at  its  highest  point  of  effectiveness, 
knows  what  is  lost  by  merely  aiming  to  keep 
it  in  a  state  of  average  respectability. 

The  shopkeeper  ought  to  be  a  very  Neme- 
sis in  the  track  of  dust,  flies,  cobwebs  and 
soiling  agencies.  When  he  is  not  selling  he 
ought  to  be  dusting.  He  can  enhance  won- 
derfully the  appearance  of  his  stock  by  so 
doing.  He  can  enhance  wonderfully  the 
general  effect  of  his  store  by  letting  fresh  air 
into  it  and  by  having  the  floor  well  sprinkled 
with  water  at  due  intervals.  In  summer  a 
nice  flowering-plant  or  two  will  please  the 
eye  with  its  foliage  or  bloom,  and  please  the 
sense  of  smell  with  its  perfume.  Freshness, 
cleanliness,  taste,  are  powerful  adjuncts  of 
salesmanship. 

But  there  has  to  be  work  done  in  any  shop 
that  is  going  to  be  a  pleasant  place  to  drop 
into  in  summer.  Shop-assistants  ought  to 
be  taught  that  their  first  duty  is  to  keep 
the  store  in  a  faultless  condition,  and  that  a 
duty  incidental  to  this  one  was  the  selling  of 
goods,  They  will  thus  be  taught  to 
recognize  that  their  hours  of  most  active 
service     are     those     when     there     is     no 


business  doing.  Their  much  handling 
of  the  stock  to  keep  it  clean  and  attractive 
will  ultimately  make  them  adepts  in  shop 
keeping.  Their  training  ought  to  be  with  a 
view  to  such  an  end.  They  will  be  made 
workers  thereby,  and  will  acquire  a  pride  in 
a  tidy  shop.  Their  personal  appearance  will 
be  looked  after  too,  because  no  young  fellow 
will  care  to  be  in  contrast  with  a  shop  he 
takes  any  pride  in.  They  will  become  good 
salesmen  because  they  are  good  shopkeepers, 
and  that  statement  will  not  be  taken  excep- 
tion to  as  much  as  this  one,  that  they  will  be- 
come good  shopkeepers  because  they  are 
good  salesmen.  The  last  statement  is  not 
probably  very  generally  true.  Make  the 
learner  a  shopkeeper  first.  He  will  become 
a  salesmen  all  the  earlier.  The  considerate 
politeness  of  manner  will  develop  along  with 
personal  neatness,  and  the  character  of  the 
salesman  will  round  itself  up,  if  the  shopkeep- 
ing  art  be  first  taught. 


CATALOGUES  RECEIVED. 

Messrs.  Auld  &  Woodyatt's  Illustrated 
Catalogue  of  Lawn  Mowers  and  general 
hardware  made  by  that  firm  in  their  manu- 
factory atGuelph,Ont.,has  reached  our  table. 
It  abounds  in  excellent  illustrations,  whose 
speaking  picturesqueness  is  not  impaired  by 
badly  arranged  reading  matter  or  in  fact  letter- 
press of  any  kind.  The  effectiveness  of  the 
cuts  is  thus  fully  preserved.  In  some  cata- 
logues the  error  is  made  of  overshadowing, 
belittling  or  enveloping  the  illustration  by 
reading  matter,  which,  itself  not  artistically 
or  proportionately  disposed,  gets  little  atten- 
tion, and  detracts  from  that  which  ought  to 
go  to  the  illustration.  Here  the  illustrations 
are  bold,  the  label  in  good-sized  letters,  and 
details  are  put  tersely  in  unobtrusive  type. 
The  paper  is  beautiful  and  the  mechanical 
work  is  creditable  to  the  publishers.  The 
trade  should  get  this  edition,  which  is  just 
out,  as  it  differs  in  important  respects  from 
the  firm's  last  year  catalogue. 


The  British  Columbia  Trade  Journal  is  a 
new  venture  that  is  evidently  in  good  hands, 
if  we  may  judge  from  its  form  and  matter,  as 
well  as  from  the  numerous  and  weighty  cre- 
dentials which  British  Columbia  business 
men  have  given  in  their  advertising  patron- 
age. The  paper  is  published  in  Victoria. 
Mr.  D.  M.  Carley  is  the  editor  and  Mr.  L.  G. 
Henderson  is  the  business  manager. 

In  a  book  whose  very  form  is  suggestive 
of  art,  the  Toronto  Lithographing  Co.  issues 
a  collection  of  beautiful  specimens  of  its 
work.  The  illustrations  do  not  need  to  be 
accompanied  by  a  single  word  of  letter-press, 
as  they  speak  for  themselves  and  for  the 
high-class  talent  that  is  employed  in  the  con- 
cern from  which  they  come.  The  covers  are 
ornamented  with  two  very  tine  cuts.  The 
selections  which  make  up  the  contents  of  the 
book  are  taken  from  very  difficult  and 
detailed  objects.  The  work  of  the  Toronto 
Lithographing  Co.  is  as  good  as  the  best 
European  or  United  States  engravings. 
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THE  TAX  ON  IRON. 

The  Editor,  Hardware. 

Dear  Sir, —  Your  remarks  regarding  the 
manufacture  of  bar  iron  in  Canada  were 
timely  and  pertinent.  Every  manufacturer 
and  merchant  in  the  country  has  been  crying 
out  against  the  tax  on  iron,  and  the  farmer, 
who  has  to  pay  the  piper  in  the  end,  is  now 
joining  in  the  cry.  No  doubt  our  legislators 
increased  the  duty  in  the  full  expectation 
that  it  would  lead  to  the  manufacture  of  iron 
— pig  as  well  as  bar — from  our  native  ores. 
We  heard  for  a  time  of  proposed  works  at 
Kingston  and  other  points,  and  away  down 
in  Nova  Scotia  it  was  claimed  by  Mr.  Jas 
H.  Bartlett,  the  author  of  the  pamphlet  on 
the  "  Manufacture,  Consumption,  and  Pro- 
duction of  Iron,  Steel  and  Coal  in  the  Do- 
minion of  Canada,"  issued  in  1885  for  the 
purpose  of  booming  this  particular  interest, 
that  syndicates  were  then  awaiting  the  action 
of  the  Dominion  Parliament  to  commence 
operations  on  a  large  scale  in  Pictou  county, 
where  coal,  iron  and  limestone  are  to  be 
( found  contiguous  to  each  other  in  enormous 
quantities. 

We  all  know  that  the  Finance  Minister's 
prophetic  utterances  have  as  yet  come  to 
nought.  The  two  years  in  which  furnaces 
were  to  be  established  have  passed  by  and 
two  more  have  been  added,  and  still  our  mill 
men  are  grinding  out  theirbar  iron,  madefrom 
old  scrap  gathered  chiefly  from  Belgium  and 
other  foreign  countries,  and  brought  out  here 
as  ballast.  The  duty  on  scrap  iron  has  in 
some  inscrutable  way  been  kept  so  low  that 
the  Canadian  manufacturer  has  never  re- 
ceived a  fair  price  for  his  waste.  He  is  there- 
tore  shorn  at  both  ends. 

It  is  well  established  that  for  very  many 
purposes  the  iron  manufactured  in  Canadais 
not  the  best.  Without  vastly  better  and  more 
skilful  treatment  the  old  scrap  used  can  not 
be  worked  to  advantage.  Scrap  iron  is  not 
puddled  but  simply  reheated  and  welded  to- 
gether either  by  hammering  or  squeezing. 
Surely  after  all  these  years  of  high  protection 
the  Canadian  mills  ought  to  manufacture  irom 
our  native  ores.  It  is  to  be  hoped  that  the 
duty  on  iron  will  be  lowered  gradually.  It  is 
this  which  handicaps  our  manufacturers  and 
places  them  in  the  anomalous  and  danger- 
ous position  they  now  occupy.  Let  the  pro- 
cess of  lowering  be  a  gradual  one,  or  the  inti- 
mation be  made  a  year  or  two  in  advance, 
and  then  give  a  bounty  to  such  makers  as 
will  prcduce  pig  and  bar  iron  from  native 
ore  and  that  only.  If  none  be  made,  the 
country  will  be  none  the  poorer,  and  if  by 
this  means   furnaces  can   be  established,  so 


much  the  better.  But  in  any  case  we  don't 
want  the  country  burdened  by  a  forty  per 
cent,  duty  on  bar  iron,  which  has  only  been 
successful  in  making  a  few  men  wealthy  at  the 
expense  of  the  whole  country.  I  speak  as  one 
who  is  engaged  in  an  industry  which  requires 
to  use  very  large  quantities  of  bar  iron,  and 
my  experience  is  not  flattering.      Ferrum. 

NOTES  TAKEN  ON  THE  ROAD. 

Our  representative  met  J.  H.  Lyons,  trav- 
eling salesman  for  M.  &  L.  Samuel,  Benja- 
min &  Co.,  at  Preston  last  week,  and  it 
caused  a  look  of  surprise  on  the  face  of 
"Hustler"  Lyons  to  find  a  man  that  was  in 
any  way  connected  with  the  metal  trade 
tha*  did  not  know  him,  and  especially  so 
when  connected  with  such  "fine"  "  mettle" 
as  the  Hardware  journal.  Mr.  Lyons  has 
been  connected  with  the  above  firm  for  about 
fifteen  years,  and,  if  the  writer  understood 
correctly,  he  has  three  brothers  with  the 
same  firm.  The  writer  also  had  the  pleasure 
of  meeting  the  father  of  these  young  men, 
who  daily  clutches  the  gripsack  and  holds 
his  own  quite  successfully   with  the  "boys." 

Messrs.  Kingan  &  Co.,  hardware  mer- 
chants, Peterboro',  is  another  firm  which 
has  flatly  refused  to  deal  with  Patrons  of 
Industry  on  the  unreasonableand  unbusiness- 
like terms  offered  by  that  organization.  Mr. 
Kingan  said  he  had  always  dealt  on  favor- 
able terms  with  farmers,but  when  he  wanted 
them  to  run  his  business  he  would  send  for 
them.  He  said  he  believed  there  was  not 
one  man  in  a  hundred  of  them,  if  any,  even 
the  organizers  themselves,  could  take  his  for- 
eign invoices  and  figure  out  the  actual  cost 
of  goods  laid  down  in  his  store.  The  hard- 
ware men  of  Peterboro'  are  business  men. 
All  carry  large  stocks  and  do  a  large  busi- 
ness, and  will  be  found  united  on  that  deal, 
if  no  other. 


CARRYING    HOME    A    STOVEPIPE. 

"  Well  I  never  expected  to  see  that,"  said 
a  Buffalo  gentleman,  walking  up  the  avenue 
on  a  recent  pleasant  sunny  day,  as  he  called 
attention  to  a  man  on  a  bicycle.  The  man 
was  at  once  recognized  as  a  young  married 
man  who  lived  out  some  two  miles  or  more. 
He  had  tied  across  his  back  a  length  of 
stovepipe  and  was  thus  enabled  to  carry  his 
stovepipe  and  handle  his  bicycle  freely  at 
the  same  time.  "  There  was  not  money 
enough  in  the  business  to  have  hired  that 
man  to  ride  the  length  of  Delaware  avenue 
five  years  ago  with  a  length  of  stove  pipe 
strapped  on  his  back.  Now  he  is  a  bicyclist, 
and  I  believe  he  would  carry  market  supplies 
on  his  head  if  the  bicycle  customs  favored  it. 
Anything  that  he  can  do  to  prove  to  himself 
and  his  friends  how  mighty  useful  such  a 
machine  is,  even  for  well-to-do  household- 
ers like  himself,  he  is  ready  for.  Surely  'the 
tyrant  customer'  is  a  powerful  leveler  of 
superficial  distinctions,  especially  in  bicycl- 
ing."— Buffalo  Commercial. 


ALUMINUM  DEVELOPMENTS. 

Aluminum  has  a  prominent  place  in  recent 
metallurgic  discussion.  Its  specific  qualities 
and  possible  appropriations  in  all  industries 
wheie  this  metallic  factor  is  indispensable, 
gives  a  modern  interest  to  the  history  of  its 
discovery,  and  the  prolonged  series  of  ex- 
periments resulting  in  the  present  product. 
It  was  known  to  the  Romans  as  "alumen," 
and  was  used  for  dyeing  salts,  and  in  the 
eighth  century  of  the  Christian  era  was  made 
in  Egypt  and  Asia  Minor  into  "  rock  alum." 
In  1758  Macquer  stated  :  "The  earth  of 
alum  is  white,  infusible,  and  since  it  changes 
color  on  being  heated,  I  suspect  it  has  some 
sort  of  relation  with  the  metallic  earths." 
The  first  attempt  to  isolate  aluminum  was 
made  in  1760;  it  was  a  failure.  In  1782  a 
success  was  made  in  fusing  aluminum  in  a 
charcoal  fire  fed  by  oxygen.  In  1790  metal- 
lic particles  were  produced,  and  an  analysis 
obtained  without  determining  the  metallur- 
izationofthe  clay  used.  In  1807  Sir  Hum- 
phrey Davies  made  experiments  to  reduce 
aluminia,  but  failed  to  secure  a  pure  deposit. 
In  1802  a  success  was  made  by  Dr.  Hare,  of 
Philadelphia,  in  fusing  the  evasive  metal  into 
a  milk-white  enamel.  In  1827  a  German 
chemist  reached  the  first  solution  of  the 
aluminum  problem,  and  obtained  a  gray 
metallic  powder,  but  failed  to  concentrate  it 
in  order  to  obtain  its  metallic  proportions. 
In  1854  success  was  made  in  concentrating 
the  metal,  and  separating  it  from  platinum 
and  sodium,  and  producing  the  metal  ap- 
proximately pure.  Since  then  it  has  been  in 
the  formula  of  progress  and  discovery,  and 
bids  fair  to  be  of  an  unanticipated  importance 
in  metallurgical  development.  In  certain 
departments  it  has  its  special  uses,  and  its 
utility  in  the  manufacture  of  steel  makes  its 
use  as  important  to  the  engineer  as  to  the 
steel  maker.  Scientific  experiment  and  pains- 
taking research  have  resulted  in  adding  a 
new  factor  in  the  metallurgical  constituency, 
and  outside  its  practical  results  is  a  forecast 
of  other  possible  discoveries,  when  the  chem- 
istry of  mechanical  physics  and  objects  will 
be  more  than  ever  a  part  of  the  technical 
study  of  engineers,  chemists  and  metallur- 
gists. Science  has  not  yet  fenced  in  the 
universe,  nor  are  all  the  secrets  of  the  planet 
yet  revealed,  and  the  broodening  intelligence 
of  advancing  ages  may  out  of  the  cruder 
forms  of  metal  educe  a  variety  of  products 
as  yet  unsuspected  and  unknown. 


A  column  in  the  New  York  morning 
World  costs  (if  all  display  type)  $180  on  week 
days,  and  about  $210  on  Sundays.  The 
Times,  Tribune,  Herald  and  Sun  are  about 
as  expensive.  The  evening  papers  charge 
from  $40  to  $ioo  per  column,  according  to 
position.  No  discounts  are  allowed  by  the 
larger  papers  for  time  contracts  or  large 
spaces.  The  man  with  the  ten  line  adver- 
tisement pays  no  more  in  proportion  than 
the  man  with  a  page. 


HARDWARE 


GARDEN  TOOLS  AND  LAWN 
MOWERS. 

At  this  season  the  Hardware  Merchant 
should  be,  and  most  all,  are  interested  in  the 
sale  of  Garden  Tools,  principally  among 
which  are  Lawn  Mowers. 

The  trade  with  this  particular  implement 
is  a  very  important  one,  not  only  in  Canada, 
but  throughout  the  whole  world,  and  the 
same  standard  in    purchasing  should  be  ap- 


buy  the  same  make  of  machine  as  his  neigh- 
bor. There  is  no  questioning  the  fact  that 
there  are  several  really  first  class  machines 
now  on  the  market,  so  that  there  are  plenty 
of  different  good  varities  for  all.  How  much 
better  would  it  then  be  for  each  to  confine 
himself  to  a  particular  pattern  on  which  he 
can  make  his  fairly  good  margin  of  profit, 
than  as  is  often  the  case  when  all  sell  the 
same  style  to  cut  and  cut  in  prices  until  there 
is  little  or  no  profit  at  all. 


Another  machine  is  the  Pennsylvania 
Lawn  Mower. 

The  great  and  unprecedented  success  of 
the  Pennsylvania  Lawn  Mower  has  induced 
manufacturers  of  nearly  every  lawn  mower  to 
imitate,  and  each  year  since  it  has  been  upon 
the  market  makers  have  tried  to  improve 
upon  their  machines,  but  without  securing 
the  desired  results.  This  machine  is  made 
in  two  patterns,  one  for  low  and  the  other 
for  high  grass  cutting. 


PHILADELPHIA  LAWN    MOWER. 

plicable  to  to  all,  viz.,  (the  best  is  the  cheap- 
est), not  only  for  the  user,  but  for  the  re- 
tailer as  well  as  the  larger  wholesale  or  job- 
bing merchants. 

What  the  merchant  wants  to  avoid  are  the 
low  priced  machines,  which  have  literally 
been  thrown  together  by  cheap  labor  for  the 
purpose  of  being  put  on  the  market  at  a 
lower  figure  than  any  other  make.  These 
goods  can  be  of  no  benefit  to  any  one,  for  as 


NEW  MODEL   LAWN   MDWER. 


If  the  Canadian  merchants  would  only  see 
this  the  lawn  mower  trade  would  be  much 
more  lucrative  than  what  it  now  is. 


PENNSYLVANIA   LAWN   MOWER. 


soon  as  one  is  put  to  use,  the  person  who 
has  bought  it  finds  the  unsatisfactory  work 
it  does  and  is  dissatisfied  with  it.  As  a  con- 
sequence it  causes  annoyance  to  all  through 
whose  hands  it  has  passed  going  from  the 
manufacturer  to  the  user. 

Another  thing  the  merchant  should  avoid 
particularly  where  there  are  only  two  or  three 
in  a  town  is  that  he  should  if  possible   not 


Among  some  of  the  principal  patterns 
might  be  mentioned  the  Philadelphia  pattern 
Lawn  Mower. 

About  which  all  merchants  are  thoroughly 
familar,  but  unfortunately  this  machine  is 
made  by  so  many  manufacturers  that  great 
care  should  be  taken  in  the  selection  of 
the  particular  maker. 


A  word  about  high  grass  lawn  mowers.  It 
must  be  quite  surprising  to  some  of  those 
using  lawn  mowers  to  learn  from  circulars 
and  advertisements  of  some  makers  (which 
shows  how  little  they  know  about  a  lawn 
mower  and  its  use,)  that  one  can  be  made  to 
cut  grass  6  to  12  inches  high  and  at  the  same 
time  cut  it  down  to  1  inch,  all  at  the  same 
cutting.  They  evidently  consider  this  an 
impossibility,  and  therefore  advertise  ma- 
chines constructed  to  make  two  cuttings  of 
grass  from  6  to  2^  inches,  and  from  1  to 
1  yi  inches.  If  such  a  thing  were  necessary 
it  would  make  just  double  the  work,  but  it  is 
not  necessary  to  do  the  work  in  this  bungling 
manner.  Further  comments  are  unnecessary. 

Another  machine  which  has  within  the 
last  year  come  into  popularity  with  great 
strides  is  the  New  Model  Lawn  Mower. 

Its  friends  claim  that  for  simplicity,  dura- 
bility and  quality  of  work  this  mower  is  sup- 
erior to  any  in  the  market,  while  for  light- 
ness and  draft  it  excels  any  other  lawn 
mower  now  manufactured.  All  that  mechani- 
cal skill  can  devise  or  the  experience  of  a 
score  of  years  could  suggest  are  embraced 
in  the  New  Model  Mower,  and  it  promises 
to  be  the  very  greatest  success.  It  was  only 
put  on  the  market  late  last  season,  and  one 
house  in  the  city  of  New  York  alone  sold  over 
2,500  machines  before  the  season  closed. 
It  has  recently  been  put  on  the  Canadian 
market,  and  no  doubt  the  Canadian  mer- 
chants will  very  shortly  become  familiar 
with  it  also. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

3  7     Front    Street    West,      -       -        -       Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


SHEPARD   HARDWARE   COMPANY, 
BUFFALO. 

We  suppose  there  is  not  a  dealer  in  hard- 
ware that  reads  this  paper  that  has  not  han- 
dled some  of  the  articles  manufactured  by 
Shepard  Hardware  Co.,  of  Buffalo.  The  ex- 
cellence of  their  castings  in  gate  and  blind 
hinges,  and  the  general  good  workmanship 
shown  in  all  the  goods  they  make,  are  so 
well  reccgnised  that  when  the  firm  placed 
on  the  market  the  "Lightning"  Ice  Cream 
Freezer  it  was  no   surprise  to  the  trade  that 


merits  of  the  wheel  dasher,  the  fact  that  the 
"Lightning"  not  only  freezes  quick  and 
makes  more  ice  cream  from  a  given  quan- 
tity of  material  than  any  other  freezers,  but 
by  its  construction  the  cream  is  of  uniform 
solidity,  and  (what  is  of  even  greater  moment 
to  the  operator)  the  "Lightning"  requires 
only  about  half  the  power  of  other  freezers. 
It  contains  all  the  latest  improvements   in 


construction,  best  of  cedar  tubs,  smoothest 
of  galvanized  gearing,  extra-tinned  can,  and 
gearing  so  covered  that  the  operator  cannot 
possibly  be  liable  tu  any  injury  in  using  it. 
The    manufacturers   enclose     a    handsome 


book  of  receipts  for  making  all  kinds  of  ice 
cream,  jellies,  etc.,  as,  in  addition  to  the 
"  Lightning"  Freezer,  they  make  the  "Queen 
City"  Press,  for  making  jelly,  wine,  head- 
cheese, etc.,  etc. 

Their  "Queen  City  "  Broilers,  for  gas  and 
oil  stoves,  are  well  known  to  the  trade  and 
to  housekeepers. 

The  firm  issue  a  handsome  catalogue 
which  they  will  gladly  mail  to  any  dealer  not 
already  supplied,  and  also  will  send  any  cuts 
or  advertising  matter  necessary.  The  lead- 
ing jobbers  throughout  the  Dominion  keep 
the  "Lightning"  Freezer,  "Niagara" 
Spring  Hinges,  and  other  goods  manufac- 
tured by  Shepard  Hardware  Co.,  in  stock, 
and  any  enquiries  or  correspondence  will  be 
looked  after  with  promptness  by  the  Cana- 
dian agent  of  the  Company,  H.  D.  Simmons, 
74  York  street,  Toronto,  where  catalogues 
and  samples  can  be  seen.  The  fancy  goods 
trade  are  well  acquainted  with  the  excellence 
of  the  toy  pistols,  toy  banks,  and  other  toys 
manufactured  by  Shepard  Hardware  Co., 
and  the  fact  that  these  goods  are  now  being 
handled  by  the  leading  fancy  goods  whole- 
salers, speaks  volumes  for  the  manufacturers. 

Knowing  the  general  excellence  of  work- 
manship of  all  the  different  lines  of  special- 
ties made  by  this  firm,  we  take  great  pleasure 
in  drawing  the  attention  of  our  readers  to  the 
fact,  and  it  is  a  pleasure  to  us  to  see  the 
high  standing  held  by  this  firm,  so  long  and 
well  sustained  throughout  the  Dominion,  and 
to  know  it  is  so  well  deserved. 


the  "  Lightning "    soon    became  a    general 
favorite. 

The  points  of  excellence  that  are  at  once 
noticed  in  the  "  Lightning  "  Freezer  are  its 
suitability  to  household  use.     Outside  of  the 


HARDWARE. 


CORRUGATED 
STEEL    PASTEN"EES. 

A  Perfect,  Secure  Joint ! 

NO  GLUE,  NO  SCREWS,  INEXPENSIVE. 


All  Manufacturers  of  Wood-work  are  interested  in  this  Invention. 


Samples  furnished  free  on  application.    Also  manufacturers  of  Wire  Nails, 

Tanks,  Brads,  Shoe  Nails,  etc. 


THE  ONTARIO  TACK  CO.,  Hamilton,  Ont. 


ESTIMATES 
ON  HEATING  APPARATUS. 

One  of  the  greatest  evils  that  contractors 
for  steam  and  hot  water  heating  have  to 
contend  with,  remarks  the  Master  Steam 
Fitter,  is  the  manner  in  which  estimates  are 
made  on  heating  plants.  With  the  excep- 
tion of  a  few  of  the  larger  jobs,  no  plans? 
detailed  specification  or  directions  of  any 
kind  are  furnished  to  the  contractors  when 
they  are  called  upon  for  their  price  of  the 
work,  and  each  concern  is  compelled  to 
make  their  own  drawings,  decide  what  man- 
ner of  system  they  will  figure  on,  when  there 
may  be  a  dozen  firms  figuring  just  as  they 
are.  The  result  is  that  one  of  the  concerns 
receives  the  contract,  the  other  eleven,  who 
have  all  prepared  drawings,  and  detailed 
specifications,  lose  the  cost  of  drawings  and 
other  work  that  they  are  compelled  to  do  in 
connection  with  the  matter. 

To  use  an  illustration  that  will  be  forcible 
and  clear,  demonstrating  this  case:  Suppose 
a  party  owning  a  building  site  derides  to 
erect  a  house,  and  instead  of  going  to  an 
architect  for  the  usual  plans  and  placing  the 
matter  in  his  hands  calls  in  a  number  of 
builders  and  tells  them  that  he  desires  a 
house  erected  on  the  site,  and  requests  that 
the  builders  make  plans,  specifications,  and 
name  a  price  for  the  actual  erection  of  the 
house,  not  including  cost  of  plans  and  sup- 
erintendence, all  of  which  is  to  be  furnished 
free;  when  plans  are  submitted,  selection  is 
made  of  the  plan  pleasing  the  owner,  and 
the  rest  rejected.  It  may  be  said  this  is  an 
unreasonable  comparison,  but  it  is  just  the 
course  pursued  every  day  by  the  steam  heat- 
ing concerns  all  over  the  country.  The 
proper  remedy  for  this  state  of  things  for  the 
designing  of  the  steam  heating  plant  to  be 
placed  in  the  hands  of  a  firm  of  steam  heat- 
ing  engineers,   in   the   same    way  that   the 


plans  for  a  building  are  prepared  by  an 
architect.  It  makes  no  difference  if  this  firm 
of  engineers  also  erect  heating  plants  as  well 
as  simply  design  them,  or  not.  The  idea  is 
to  secure  to  the  people  who  make  the  draw- 
ings and  specifications  just  and  proper  com- 
pensation for  the  work,  and  placing  the 
several  bidders  upon  the  same  footing  in 
their  competition  for  the  work. 


WHAT  SHALL  WE  DO  TO  IMPROVE 
OUR  BUSINESS? 

The  following  essay  was  read  before  the 
Kansas  City  Master  Plumbers'  Association, 
by  Dent  Yates  : — The  writer  in  handling 
this  subject  has  decided  to  look  at  it  mainly 
from  a  financial  standpoint,  for  the  reason 
that  there  have  been  many  able  efforts  on 
the  sanitary  features  of  the  case,  and  because 
the  great  majority  of  our  craft  need  more 
help  in  this  direction.  The  subject  is  forced 
on  all  branches,  professional  as  well  as  com- 
mercial, by  the  active  and  healthy  competi- 
tion which  too  often  falls  to  the  level  of  the 
cut  throat  policy  of  get  all  or  ruin  all,  and 
which  sometimes  prevents  an  otherwise 
worthy  ambition  to  succeed  into  the  destruc- 
tive sky-rocket  methods,  whereby  many  very 
ordinary  fellows  imagining  themselves  the 
"  Old  Hutch  "  of  the  plumbing  market  find 
themselves  in  a  brief  period  several  hundred 
per  cent,  worse  off  than  nothing,  besides 
wasting  the  flower  of  their  lives. 

In  order  to  get  at  the  full  import  of  this 
subject  it  is  necessary  to  consider  why  our 
business  is  so  generally  a  financial  failure. 
The  writer  in  the  past  sixteen  years,  as  jour- 
neyman and  master  plumber,  has  seen  many 
plumbers  come  and  go,  and  in  his  opinion 
the  principal  causes  of  failure  are,  briefly, 
trying  to  do  business  on  wind  only  ;  carrying 
heavy  stocks  of  gas  fixtures  without  consider- 
ing or  knowing  anything  about  gas  fixtures 
or  the  demand  for  them  ;  rushing  headlong 
into  the  heating  business,  with  the  vast  (?) 
experience  of  reading  some  catalogue,  or  the 
two  hours'  talk  of  some  glib-tongued  boiler 
agent  •.  after  which  they  usually  try  to  heat 
byildings  with  figures,   which,  although  they 


are  said  never  to  lie,  and  answer  very  well 
in  the  summer  season,  yet  prove  a  chilly 
substitute  for  radiating  surface.  Intemper- 
ance, which  of  course  will  ruin  any  business, 
and  which  has  sent  some  of  the  brightest 
lights  in  our  craft  to  their  grave.  But  the 
greatest  cause  of  failure  and  those  which 
underlie  nearly  all  other  causes  are  neglect 
of  bookkeeping,  carelessness  in  collections 
and  credits,  lack  of  knowledge  of  the  actual 
cost  of  business  and  trying  to  do  two  or  three 
thousand  per  cent,  more  business  than  the 
actual  capital  invested. 

For  the  past  ten  years  we  have  had  a  pro- 
found revolution  in  plumbing  material  and 
methods.  Many  plumbers  fondly  hoped, 
and  some  still  believe,  that  the  mere  specify- 
ing and  pushing  of  the  more  costly  speci- 
mens of  the  potters  and  brass  moulders'  art, 
such  as  gorgeously  decorated  wash  basins 
with  wall  paper  designs  of  beautiful  flowers, 
mountain  daisies,  etc.,  water  closets  with 
high-sounding  titles  named  after  Grecian 
goddesses,  or  French  heroes,  who  would  turn 
over  in  their  graves  if  they  knew  the  base 
use  made  of  their  name,  silver-plated  waste 
pipes  and  sink  pieces  which  took  a  month 
to  make  and  puzzled  the  very  water  itself  for 
an  outlet,  would  be  a  financial  salvation. 
And  so  they  did,  (for  the  manufacturers,)  for 
they  has  sense  to  know  the  cost  of  their 
goods  and  to  see  that  they  made  a  good  fat 
profit  on  the  same,  and  to  give  the  smallest 
discounts  and  short-time  drafts  when  bills 
were  due. 

Other  plumbers  imagined  that  the  strictest 
ordinances  (a  few  of  which  would  make  the 
framers  of  the  Rhode  Island  "  Blue  Laws" 
weep  with  envy)  would  be  a  big  bonanza; 
and  besides,  they  hoped  to  make  plumbing 
so  difficult  that  "  that  other  fellow  around  the 
corner"  couldn't  do  that  kind  of  a  job.  But 
the  "  other  fellow"  still  lived,  and  some  of  the 
self-same  ordinances  designed  for  to  protect 
the  good  conscientious  plumber  have  here 
and  there  acted  as  a  screen  for  the  "  quack" 
plumber  and  "  fat"  for  ward  bummers  and 
grog  shop  politicians. 

None  of  these  assertions  are  intended  to 
cast  ridicule  on  fine  plumbing  material  and 
equitable  plumbing    laws,  for  the  writer  en- 


HARDWARE, 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
lime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention   Hardware. 

The  Colman  Hamilton  Co,,  Ltd, 

Livingston's  Building, 
Tfieponone  1998.  34  Yonge  Street. 

Globe  File  Manufacturing  Co., 

PORT  HOPE,  ONT. 

Superior  quality  Files  and  Rasps. 

All  pods  warranted. 

For  the  convenience  of  the  trade,  a  full  stock 
of  staple  sizes,  kept  at  74  York  St.  Toronto. 

H.  D.  SIMMONS, 

Toronto  Agent. 

Established  1864. 


CLARKSON  &  CROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.IEAST, 

E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 
A.  J.  Phil.ips. 


TORONTO,  ONT. 


OUR  NEW 

CATALOGUE 

Of  Paints,  Varnishes,  Artist's  Materials  and 
Painters  Supplies,  will  be  sent  to  any  address 
Hardware  and  Paint  dealers.  It  is  profusely 
Illustrated  and  contains  eighty-two  pages. 


WALTER  H.  COTTINCHAM  &  GO, 

56   St.  Pater  St.   MONTREAL, 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

^  — -. ...i.-i-i.— lyii-mu >.m«a^1 .  4ij  n  ^ |\/|  q  N  ~ir  R  E  A  L_ , 

"-  .,-      .  ^  MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 

«^Our  name  is  stamped  on  every  pipe.*^S  74   York    St.,    Toronto  ■ 

MILLER  BROS.  &  TOMS, 

SUCCESSORS   TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

MANUFACTURERS  OF 

SAFETY  ELEVATORS,  HanSS  and 

ELECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.'    Send  for  Catalogue. 


MENTION  THIS  PAPER. 


TORONTO  OFFICE:  74  YORK  ST. 


TIR^OIE    OZHL^IHSTS. 


Showing  full  size  OOOO. 
Our  trace  chains  are  the  strongest  and  best  on  the  market. 


THE  B.  GREENING  WIRE  CO.,  LTD., 


Send  for  Price  List. 


Hamilton,  Canada- 
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deivors  by  precept  and  example  to  advocate 
both  daily.  But  neither  will  make  a  dollar 
a  year  for  the  plumber  unless  the  business  is 
thoroughly  understood  and  properly  con- 
ducted. 

A  stranger  becoming  acquainted  with  our 
local  plumbing  firms  could  not  but  wonder 
what  they  had  done  with  the  millions  of  dol- 
lars worth  of  plumbing  and  heating  that  has 
passed  through  their  hands  in  the  past  few 
years.  There  is  hardly  an  intemperate  man 
in  our  local  association  and  the  great  ma- 
jority are  hard-working,  energetic  men,  and 
the  most  of  them  understand  their  business. 
The  writer  cannot  recall  a  more  able  and 
straightforward  class  of  men  than  we  have 
here,  but  like  all  over  the  country  the  great 
majority  live  very  closely,  own  no  home,  and 
possibly  some  have  large  "blue-bottle  flies" 
on  their  credit,  and  a  highly  unsanitary  bank 
account. 

It  is  the  same  old  story,  over  and  over 
again;  some  loaded  up  to  the  waters  edge 
with  gas  fixtures,  thereby  dazzeling  their 
eyes  in  the  vain  expectation  thu  the  fixtures 
.vould  pay  the  rent.  But  the  gas  fixture  trust 
man  has  left  his  card  and  gone,  and  after 
him  came  the  busy  fly  and  left  his  card  and 
made  his  escape,  and  the  styles  changed 
also. 

There  are  plumbers  here  and  elsewhere 
who  don't  seem  to  think  it  neccessary  to 
consider  the  cost  of  their  work  but  desire  to 
make  each  job  an  advertisement  for  their 
own  glory  They  fear  to  make  enemies, 
lose  custom,  or  else  they  want  to  be  popular 
with  the  masses  and  have  lots  of  men  em- 
ployed; so  if  some  tin-horn  contractor  or 
some  jerry  builder  of  an  alleged  (?)  owner 
with  a  mortgage  like  a  jackscrew,  sufficient 
to  raise  both  house  and  lot,  comes  along 
with  a  roll  of  blue  prints  that  he  owes  the 
acrhitect  for,  straightway  he  is  hailed  with 
delight.  People  you  would  not  trust  with  a 
dollar  in  cash  are  trusted  with  tens  of  thous- 
ands of  dollars  in  work.  Some  unfortunate, 
but  ambitious  plumber  gets  the  contract,  and 
if  by  any  accident  he  receives  his  pay  in  full 
he  finds  the  same  money  drawn,  out  he  puts 
into  the  work  less  his  running  expenses. 

These  are  the  facts  in  the  case  ;  now  for 
the  remedy.  Pay  your  honest  debts,  if  you 
can't  pay  all  at  once,  pay  all  you  can  and  as 
fast  as  you  can.  Do  not  work  except  you 
are  sure  first  that  there  is  enough  profit  at 
least  in  the  work  so  that  the  same  money 
would  make  you  at  least  as  much  as  it  would 
in  a  savings  bank  over  and  above  running 
expenses.  Get  at  the  cost  of  your  stuff  and 
pay  your  bills  every  30  days,  and  take  no 
work  that  you  cannot  handle  in  that  way. 
Sell  no  contractor,  or  owner,  or  anybody 
anything  from  a  pound  of  solder  to  a  bath- 
tub without  taking  into  consideration  that 
you  are  allowing  them  the  use  of  your  good 
hard-earned  money  and  time,  as  well  as  your 
reputation  for  business  honor  and  integrity. 
If  your  capital  is  $500  you  are  a  consummate 
ass  to  expect  to  handle  a  $3,000  job  and  live 


while  you  are  doing  it.  For  heaven's  sake, 
be  something  besides  being  a  "  Hoodoo"  to 
the  business  and  the  material  men  !  Don't 
be  a  dog-in-the-manger,  making  nothing 
and  hindering  others  !  Any  jobber  will  tell 
you  that  it  is  the  history  of  their  books  that 
the  plumbers  that  paid  their  bills  promptly 
every  30  days  have  all  made  money.  The 
plumber  that  pays  his  bills  and  knows  the 
actual  cost  of  production  will  make  an  occa- 
sional low  bid,  but  will  soon  tire  of  it  as  a 
steady  diet. 

Don't  go  running  around  like  a  howling 
Dervish  complaining  about  the  way  other 
plumbers  do  work;  do  your  own  work  right, 
it  w:ll  keep  you  busy.  Remember,  every 
time  you  give  your  brother  plumber  a  back- 
handed slap  it  will  act  as  a  boomerang  and 
fall  on  yourself;  and  by  January  1st,  1892, 
every  plumber  here  will  have  more  money, 
or  else  he  will  go  at  something  else  and 
make  money,  for  these  principles  are  such 
that,  barring  ill-health,  you  have  a  sure  thing 
on  a  living,  and  something  for  old  age. — The 
Plumbers'  Journal. 


PECULIAR    PHENOMENA    IN 
WELDING. 

Iron  is  now  plated  with  nickel  by  pressing 
between  rolls  at  a  welding  heat,  the  nickel 
being  recovered  from  the  clippings  and 
shearings  of  the  plates  by  the  action  of  dilute 
sulphuric  acid  at  a  temperature  of  550  C; 
the  iron  is  dissolved  and  the  nickel  is  ob- 
tained in  the  form  of  thin  sheets  as  it  was 
melted  upon  the  iron.  The  operation  is 
complete  when  the  evolution  of  hydrogen 
ceases — even  fresh  acid  at  the  same  temper- 
ature has  practically  no  effect.  But  though 
the  separation  of  the  two  metals  is  appar- 
ently perfectly  made,  a  curious  fact  is  noted, 
namely,  that  when  the  residual  nickel  is 
chemically  examined  it  is  found  to  differ 
from  its  original  composition,  the  amount  of 
iron  present  being  notably  increased.  For 
example,  in  a  nickel  containing  originally 
only  0.9  per  cent,  of  iron,  two  per  cent,  more 
was  found  when  it  was  recovered  from  the 
plate  cuttings,  and  even  by  a  long  continued 
treatment  with  dilute  acid,  the  iron  could 
not  be  sensibly  reduced.  This  peculiar  be- 
havior, it  is  believed,  points  to  the  possibility 
of  positive  chemical  combination  taking 
place  between  the  metals,  and  that  alloys  of 
iron  and  nickel  are  produced  in  the  process 
of  welding — it  being  a  fact  very  well  known 
to  chemists  and  metallurgists  that  iron,  with 
but  even  a  small  proportion  of  nickel,  resists 
the  action  of  acids  much  more  effectively 
than  the  pure  metal. — Australian  Mining 
Standard. 


The  plumbing  in  Philadelphia's  new  city 
hall  is  said  to  have  cost  $149,000,  and  the 
plumbers  of  that  city  regard  it  as  a  pheno- 
menally reasonable  price  for  such  an  im- 
mense amount  of  costlv  work. 


ORDER  SHELF  GOODS  IN  ORIGINAL 
PACKAGES. 

The  retailer  makes  a  mistake  when  he  buys 
shelf  hardware  in  such  small  quantities  as  to 
compel  the  jobber  to  break  original  pack- 
ages in  order  to  supply  the  customer.  This 
applies  to  all  shelf  goods.  It  would  always 
prove  more  satisfactory  to  both  dealer  and 
jobber  for  shelf  goods  to  be  ordered  in  origi- 
nal packages,  as  in  that  case  the  goods  are 
shipped  in  good  shape,  can  be  placed  on  the 
shelves  as  they  are  received,  in  original 
packages,  are  more  attractive  in  that  shape 
and  can  be  kept  clean  and  neat  much  easier 
than  where  the  original  package  has  been 
broken  and  the  goods  are  received  loose  and 
so  placed  upon  the  shelves  by  the  retailer. 

Shelf  goods  are  put  up  in  packages  in 
amounts  proportionate  to  general  sales— 
that  is  the  long  experience  of  the  manufac- 
turer and  jobber  has  taught  them  that  cer- 
tain goods  are  purchased  by  the  retailer  in 
certain  quantities,  and  in  making  up  the 
onginil  package  they  always  have  that  point 
in  view.  For  instance  hand  saws  are  put  up 
in  boxes  containing  one-third  of  a  dozen  ; 
files  in  full  dozen  and  half-dozen  boxes,  ac- 
cording to  size;  chisels  in  half-dozen  boxes; 
hatchets  in  half-dozen  boxes;  augers  and 
auger  bits  in  half-dozen  boxes;  butts  in  full 
dozen  and  half-dozen  boxes.  With  but  few 
exceptions  the  rule  applies  to  all  shelf  hard- 
ware. 

The  retailer  can  readily  see  the  advantage 
in  purchasing  his  shelf  goods  in  original 
packages  once  his  attention  is  called  to  it. 
None  of  the  packages  enumerated  above 
contain  too  large  a  number  of  the  goods  de- 
sired for  the  average  dealer  to  handle  at  one 
time,  and  that  the  original  packages  are 
broken  is,  in  the  majority  of  instances,  at 
least,  due  to  the  fact  that  the  dealer  has  not 
given  the  matter  a  thought,  needs  a  certain 
article  in  the  shelf  hardware  line  and  sits 
down  and  orders  perhaps  less  than  the 
original  package  contains,  or  just  enough 
more  than  is  contained  in  one  package  to 
necessitate  the  breaking  of  another  to  fill  the 
order. 

Another  strong  argument  in  favor  of  pur- 
chasing shelf  hardware  in  the  original  pack- 
age is  that  polished  goods,  subject  to  rust, 
are  protected  in  the  package  better  than 
they  can  be  in  any  other  way. 

It  is  not  within  the  province  of  the  jobber 
to  dictate  to  the  dealer  in  what  quantities  he 
shall  purchase  goods,  and  the  disinclination 
often  deters  the  wholesalers  from  giving  the 
retailer  advice  that  is  really  of  great  value 
to  the  latter.  The  dealer  of  to-day  is  always 
keenly  alert  to  recognize  and  take  advantage 
of  anything  that  will  prove  beneficial  to  him 
in  his  business,  and  it  is  likely  that  the  ma- 
jority of  those  who  read  this  article  and  who 
have  heretofore  given  the  matter  no  thought 
at  all  will,  in  the  future,  order  their  shelf 
hardware  in  original  packages. — Stoves  and 
Hardware  Reporter. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 
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NORTHDMBERLAND  PAPER  ♦  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

We  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 

We  aiso  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


I™£™l£^lil°"  THE  MILLS,  Campbellford,  Ont. 


E.  H.  Lyons,  buyer  lor  the  lamp  and  gas 
fixture  department  of  M.  &  L.  Samuel,  Ben- 
jamin &  Co.  Toronto,  sailed  on  the  steamer 
Umbria  May  2nd  on  his  annual  purchasing 
trip. 

H.  A.  Collins,  who  has  removed  from 
Yonge  street  to  Adelaide  street  west,  is  doing 
well  in  his  new  premises.  In  renewing  his 
subscription,  Mr.  Collins  says  he  takes  a 
number  of  trade  papers,  but  Hardware  is 
by  far  the  brightest  and  most  valuable  of 
them. 

A  number  of  Canadian  retail  merchants 
and  several  jobbers  have  been  in  correspond- 
ence with  American  manufacturers  of  hoes, 
rakes,  field  and  garden  tools,  and  the  proba- 
bilities are  that  a  greater  quantity  than 
usual  will  be  imported  this  year.  Dealers 
complain  that  a  combination  exists  between 
the  principal  manufacturers  in  Canada, 
whereby  they  are  able  to  make  large  profits. 

The  other  morning  when  Mr.  Gamble,  a 
Port  Hope  tinsmith,  awoke  he  found  that 
his  trousers  and  vest  were  missing,  in  which 
were  $104    in    cash   and    a   gold  watch  and 


chain.  A  search  tailed  to  find  the  articles 
of  clothing  on  the  premises,  but  brought  to 
light  the  fact  that  both  the  Walton  street 
and  Mill  street  entrances  to  his  tin  shop  had 
been  forced,  and  that  the  burglar  easily  got 
to  the  dwelling  over  the  shop  Neither  Mr. 
Gamble  nor  any  one  in  the  house  was  awak- 
ened. 

The  Tinsmiths'  and  Sheet  Metal  Workers' 
Pocket  Reference  Book,  by  Daniel  Stern 
(American  Artisan  Press,  Chicago,  111.),  is  a 
veritable  vade  mecum  to  the  artificer  in  tin- 
ware and  sheet  metal.  There  is  an  enormous 
amount  of  special  knowledge  called  for  in 
the  pursuit  of  these  crafts,  and  it  could  not 
be  more  conveniently  collected  and  arranged 
for  real  service  than  it  has  been  in  this  ex- 
cellent little  book.  It  is  handy  for  the  pocket, 
and  a  glance  will  suffice  for  the  solution  of 
any  question  that  is  sprung  suddenly  on  the 
wotkman. 

The  approaching  marriage  of  Mr.  Frank 
H.  McCausland  gave  the  employes  of  the 
firm  of  Joseph  McCausland  &  Son,  wholesale 
dealers  in  plate  glass,  etc.,  Toronto,  an  op- 
portunity of  showing  their  kindly  feelings  to 
that  gentleman  after  his  connection  with  the 
firm  for  about  ten  years  in  different  depart- 
ments. He  lately  assumed  the  charge  of  the 
wall  paper  branch,  and  his  gentlemanly  man- 
ner in  pursuing  his   business  has  long  since 


secured  for  him  universal  esteem.  The  pre- 
sentation, being  a  beautiful  polished  brass 
piano  lamp,  was  made  on  Saturday  after- 
noon. Mr.  Willis,  manager,  acted  as  spokes- 
man for  the  subscribers,  and  conveyed  in 
appropriate  words  the  hearty  good  wishes 
for  Mr.  McCausland  and  his  intended  wife. 
Mr.  McCausland  replied  in  suitable  words, 
which  were  loudly  applauded. 

The  Toronto  Mill  Stock  and  Metal  Com- 
pany have  moved  from  their  premises  on  the 
Esplanade  to  123  River  St.  Their  telephone 
number  remains  the  same. 

The  sale  of  the  Wanzer  sewing  machine 
factory  chattels  at  Hamilton,  Ont.,  on  Fri- 
day realised  only  $3,500,  or  $1,500  less  than 
the  tax  bill.     They  were  valued  at  $32,000. 

Fire  broke  out  at  midnight  in  the  shops  of 
McLaren  &  Co.,  woodenware  manufacturers, 
141  Frontenac  street  Montreal,  on  Sunday, 
and  damage  to  the  amount  of  $24,000  was 
done. 

The  tender  of  the  Gutta  Percha  and  Rub- 
ber Manufacturing  Company,  of  Toronto, 
at  90  cents  per  foot  for  1,500  feet  of  fire  hose! 
has  been  accepted  by  the  city  council  of 
London,  Ont. 

Mr.  Frank  McCausland,  son  of  Mr.  Joseph 
McCausland,  was  married  at  3.30  on  Tues- 
day afternoon  to  Miss  Maggie  Brown, 
daughter  of  Mr.  John  Brown.  The  cere- 
mony was  performed  at  St.  James'  Square 
Presbyterian  Church,  Toronto,  by  Rev.  Dr. 
Kellogg.  After  a  reception  at  the  residence 
of  the  bride's  father,  144  Mutual  street,  Mr. 
and  Mrs.  McCausland  left  on  a  honeymoon 
trip  to  New  York  and  other  cities. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND   MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 
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HARDWARE. 


EUROPEAN  MARKETS. 

In  Scotch  iron  the  cables  report  a  further 
advance  in  warrants  at  Glasgow  of  is.  2d., 
but  Middlesboro  is  3d.  lower.  Steel  plates 
are  also  higher,orders  would  not  be  accepted, 
to-day,  excepting  at  quite  a  little  advance 
over  previous  quotations.  The  depression 
has  evidently  disappeared  for  the  ti  me-being. 
Tin  is  15s.  higher.  Copper  is  again  lower, 
being  quoted  at  ,£57.  against  £$7.  10s.  a 
week  ago.  Lead  unchanged.  Spelter  is  5s. 
lower.  Tin  plates  have  dropped  5d.  and  are 
offered  at  17s.,  but  for  fall  delivery  they  are 
quoted  at  much  less  than  this. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.         Last  week. 
Tin— Spot—         .£90    2s.  6d.  £  89.    7s.  6d. 
Future —  90    2s.   6d.      89.  10s.  od. 

Copper,  B.E.S. —     5700s.   od.      57.10s.  od. 
Lead,  S.E.  12  10s.    od.       12.  10s.  od. 

Spelter,  22  10s.  od.      22.  15s.  od. 

Tin  Plates — Cokes       17s.  od.  17s.  6d. 

Pig  Iron — Scotch  1       J!,_    8j  ..„    /la 

Warrants.       )      45s-8d  44s.  6d. 


N0.3  Middlesboro',      39s.   od. 


39s.  8d. 


MONTREAL  MARKETS. 

Montreal,  April  30,  1891. 
The  week  has  shown  little  change  as  re- 
gards the  volume  of  business  as  compared 
with  a  week  ago,  but  there  are  some  new 
features  worthy  of  note.  Prominent  in  this 
respect  is  the  cutting,  that  was  being  carried 
on  by  nail  makers  which  is  referred  to  else- 
where. The  cutting  has  naturally  induced 
more  business  in  nails,  but  in  other  lines 
there  is  not  much  accession  to  note.  Pig 
iron  has  moved  along  quietly  with  some  sales 
of  importance  but  the  movement  is  still 
limited.  The  tendency  however  on  the  other 
side  is  somewhat  firmer,  but  it  is  evident 
that  sellers  would  submit  to  concessions  here 
to  induce  business.  Other  lines  revive  noth 
ing  particularly  new.  Tin  plates  are  in  pre- 
cisely the  same  position  as  formerly.  The 
supply  near  at  hand  is  small  and  is  all  cov- 
ered by  actual  orders,  so  that  there  is  little 


probability  of  a  change  for  a  month  or  so. 
The  same  remarks  apply  to  tin  plate.  Some 
business  has  been  doing  in  Canada  plates  at 
a  shading  on  previous  prices  arid  other  lines 
of  heavy  material  such  as  chemicals,  oils, 
cement,  etc.,  show  no  particular  change.  The 
appended  review  furnishes  a  detailed  state- 
ment of  the  points  of  interest. 

PIG  IRON. 

There  has  been  no  great  alteration  in  the 
position  of  this  article  since  our  last  review, 
but  with  the  advance  cf  the  season  some 
more  business  has  of  actual  necessity  been 
done,  but  the  movement  is  still  limited  and 
buyers  continue  to  show  more  or  less  indif- 
ference. Values  here  do  not  show  much 
change,  but  sellers  would  evidently  agree  to 
some  concession  if  business  was  possible 
through  this  method.  Recent  cables,  how- 
ever, show  a  reactive  tendency  on  warrants 
which  is  possibly  due  to  the  fact  that  they 
have  been  forced  down  so  low  that  they  had 
to  react  as  a  natural  consequence.  The 
most  recent  figures  show  an  advance  of  8d. 
on  Scotch  warrants  at  Glasgow.  Makers 
brands  also  give  symptoms  of  firmness,  and 
some  quotations  are  6d.  to  is  higher  than 
they  were.  Locally  business  has  been  done 
in  Carnbroe  ex  store  at  $21,  but  sales  to  ar- 
rive have  been  made  at  $19  in  100  ton  lots 
on  Montreal  account.  Some  similar  lots  of 
Summerlee  have  also  been  placed  for  early 
delivery  at  $22,  but  it  >s  more  than  likely 
that  orders  for  delivery  further  ahead  would 
be  accepted  at  $21.50;  in  fact  we  know  that 
offers  on  this  basis  have  been  made.  We 
note  no  business  in  other  brands,  but  the 
above  transactions  may  be  taken  as  a  fair 
criterion  of  the  markets. 

BAR  IRON,  ETC. 

There  is  no  change  to  note  in  this  connec- 
tion, some  jobbing  business  being  noted  in 
domestic  at  $2.10.  Hoops  and  bands  and 
sheet  iron  remain  as  before,  cable  advices 
reflecting  no  material  changes. 
COPPER. 

Copper  rules  easy,  and  although  the  job- 
bing prices  remain  nominally  at  13c,  we  un- 
derstand that  business  has  been  done  re- 
cently at  a  shading  on  the  large  lots,  about 
i2}4c.  being  the  figure  mentioned. 
CANADA    PLATES 

There  has  been  some  little  business  done 
in  Canada  plates  since  our  last,  and  we  note 
a  fair  number  of  sales  in  50  and  100  box  lots 
at  $3.  For  July  shipment,  business  has  been 
done  at  £g  sterling  f.  o.  b. 

TIN  AND  TERNE  PLATE. 

There  is  no  change  in  the  position  of  tin 
plate,  nor  is  any  possible  for  some  time — 
not  until  July,  in  fact.      A  vessel  is  expected 


from  Bristol  shortly  with  a  small  quantity  on 
board,  but  it  is  to  fill  absolute  orders,  and 
even  if  it  was  not  the  figure  at  which  it  was 
bought  would  not  permit  of  any  material  cut 
on  spot  prices  now  ruling  here.  Briefly  no 
change  is  possible  until  July,  for  which 
month  f.o.b.  figures  remain  about  as  before. 
We  hear  of  further  business  in  low  grade 
cokes  and  charcoal  at  13s.  6d.  to  13s.  gd. 
and  14s.  9d.  to  15s.  respectively,  f.o.b.  Terne 
plates  remain  about  as  before,  and  remarks 
re  tin  plates  apply  to  them  as  regards  for- 
ward delivery. 

NAILS. 

The  nail  market  is  more  active,  and  for  a 
very  good  reason.  With  the  agreement 
broken  and  one  manufacturer  trying  to  out- 
do another,  concession  is  the  order  of  the 
day,  and  of  course  buyers  are  taking  advan- 
tage of  the  fact.  In  the  present  state  of 
affairs  it  is  hard  to  fix  a  price,  but  $2.20  to 
$2.25  is  given  as  a  nominal  basis,  but  it  is 
claimed,  and  there  is  reason  for  believing  it, 
that  round  lots  have  been  turned  over  at  a 
concession  from  this.  We  quote  a  list  be- 
low, but  it  must  be  understood  to  be  purely 
nominal. 

IRON  CUT  NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  ....  2  2a 

8  dy  to    9  dy,       "  "  2  45 

6  dy  to    7  dy,       "  "  2  70 

4  dy  to    5  hot  cut,  Am.  pat  ....  2  95 

3  dy,  hot  cut,  per  keg,  Am.  pat  ....  3  70 

3  dv  fine,  hot  cut,         "  ....  5  20 

2  dy,  fine  hot  cut,  Am.  pat.  ....     5  40 

4  dy  to  5  dy,  cold  cut,  per  keg,   ....     2  70 

3  dy,  cold  cut,  per  keg,  ....     3  20 

STEEL  CUT  NAILS. 

10  dy  to  60  dy,  per  keg $2  30 

8  dy  to    9  dy,       "       255 

6  dy  to    7  dy,       "       2  80 

4  dy  to    5  dy,       "       3  05 

3dy  " 3  80 

5  dy  fine,  "       5  30 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  20 

4  dy  @  5  dy,  per  keg 2  77 

6  dy  @  7  dy,       "  3  27 

8  dy  @  9  dy,       "  2  95 

10  dy  @  30  dy,     "  2  70 

Cut  spikes,  "  225 

COMMON    FLOUR    BARREL   NAILS. 

y%  inch,  per  keg $4  50 

1       "  "        3  9o 

1 X  "  "         4  20 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 


11 


STEEL    WIRE   NAILS. 

io  dy  to  60  dy  per  keg   $3. 1 5 

9  dy  to  60  dy  "         3.45 

8  dy  to  60  dy  "         3.70 

7  dy  to  60  dy  "         4.00 

6  dy  to  60  dy  "         4,30 

5  dy  to  60  dy  "         4.30 

4  dy  to  60  dv  "         4-6o 

3  dy  to  60  dy  "           5.50 

3  dy  fine,                            6.60 

Finishing  nails  45c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.15  for  inch  to 
$3.20  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.15  for  i-inch  to 
$2.95  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.65  for  i-inch  to  $3.45 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
"MR  M,"  "P  B,"  and  "C"  brands  in  100 
box  lots  50  and  10  percent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months'  or  5  per  cent,  off  for  cash  in  30  days. 
HINGES. 

Business  in  shelf  hardware  is  fair  and  the 
various  houses  are  doing  a  steady  trade  if  of 
small  demensions.  Hinges  are  steady,  4|^c. 
per  lb.  being  the  quotation  for  heavy  lines. 

BINDER  TWINE. 

There  is  a  good  steady  trade  doing  in 
binder  twine  with  values  unchanged.  In 
large  lots  we  quote  Crown  Brand  lie,  Red- 
cap ditto  12c,  Blue  Ribbon  14c.  and  Silver 
Composite  9c.  delivered  net  cash.  In  jobbing 
parcels  the  prices  are  the  same  f.o.b.  in  the 
cars  at  point  of  manufacture. 
CHEMICALS. 

Buyers  are  awaiting  the  first  steamers  and 
in  the  meantime  there  is  little  or  nothing  do- 
ing here.  Next  week  however  it  is  quite 
likely  that  there  will  be  more  trade  to  note 
and  some  alteration  in  values  to  report. 
OILS. 

The  oil  market  moves  along  quietly  and 
aside  from  the  speculative  buying  of  seal  oil 
that  has  been  done,  there  is  nothing  but  a 
jobbing  business  to  note.  Values  generally, 
remain  as  before,  except  in  the  case  of  seal 
oil,  which  is  hard  to  quote.  To  arrive  it  has 
been  offered  at  47KC>  an<^  a  buyer  in  such  a 
case  would  probably  want  to  turn  it  over  at 
50c,  but  prices  are  as  yet  more  or  less  nomi- 
nal. So  far  but  little  of  it  has  been  bought 
for  this  market,  and  the  extent  of  the  crop 
this  year  cannot  be  definitely  forecasted. 
LEADS. 

There  is  little  to  say  regarding  leads, while 
there  is  only  an  ordinary  jobbing  trade  to 
note.     We  quote  prices  as  before  : — White, 


$6.25  @  $6.75  ;  No.  1,  $5-25  @  $5.50  ;  No.  2, 
$4.50  ;  No.  3,  $4.25  ;  dry  white,  6  @  6y£c; 
do.  red,  \]/z  @  5c. 

GLASS. 
There  is  no  change  in  glass   which  has  a 
fair  jobbing    movement    in    an    unchanged 
basis,    $1.45    to    $1.55    for  first  and   second 
breaks. 

NAVAL  STORES. 

The  movement  in  naval  stores  remains 
small,  but  enquiry  is  improving  with  the 
opening  of  navigation.  Turpentine,  6i@  62c. ; 
rosins,  $2@$4.2  5,  as  to  brand;  coal  tar,  $4.00 
to  $4.25  ;  cotton  waste,  5>£c.  for  colored, 
and  7  @  ioc.  for  white  ;  oakum,  $}4  @  7>£c.; 
and  cotton  oakum,  io@i2^. 

CEMENT   AND  FIRE   BRICK. 

There  is  a  good  demand  for  cement  for 
immediate  delivery,  and  with  a  continuance 
of  the  fine  weather  it  is  natural  to  expect  that 
this  will  be  maintained.  Prices  remain  as 
before,  $2.45  to  $2.75  for  stock  on  hand  and 
15c.  lower  for  delivery  ahead.  Firebricks 
$24  to  $30  per  1000. 

PETROLEUM. 

This  market  rules  quiet,  and  there  is  little 
or  no  changp  to  note  as  compared  with  a  week 
ago.  We  quote  : — Canadian,  12  to  I2)4c.  at 
Petrolia,  i4*to  i4}4c.  in  car  lots  at  Montreal, 
and  1 6c.  for  single  casks;  American,  23c.  in 
car  lots  and  23^  to  2434c.  in  smaller  quanti- 
ties; American  benzine,  23  to  25c,  and  Cana- 
dian 14^  to  15c. 

TORONTO  MARKETS. 

Toronto,  May  1,  1891. 
Trade  this  week  shows  a  slight  improve- 
ment in  volume  and  general  conditions  as 
compared  with  last.  Payments  have  been 
rather  better.  There  has  been  more  activity 
in  building  material  and  late  spring  and 
early  summer  goods.  Metal  quotations  re- 
main much  about  the  same  but  a  few  changes 
in  the  hardware  list  will  be  found  below  and 
in  the  Prices  Current.  Chief  among  these 
has  been  the  2c.  advance  in  \%  and  \]4. 
inch  black  wrought  iron  pipe.  AH  over  the 
country  a  better  feeling  prevails  among  mer- 
chants and  farmers.  The  fall  wheat  crop 
never  looked  better.  Gentlemen  who  have 
been  from  one  end  of  the  province  to  the 
other  say  they  have  not  seen  a  single  field 
that  had  suffered  in  the  smallest  degree  dur- 
ing the  past  winter.  Spring  seeding  is  al- 
most over  and  the  weather  has  been  most 
favorable.  If  the  present  outlook  is  realized 
the  farmers  position  in  Canada  will  be  better 
than  it  has  ever  been  before.  When  the  far- 
mer prospers  so  also  does  the  merchant  and 
manufacturer 


METALS. 

Iron  and  Steel— Though  cables  are 
higher  and  American  markets  show  a  slight 
improvement,  no  change  has  taken  place  in 
local  markets.  There  does  not  appear  to 
have  been  as  much  Scotch  pig  sold;  import- 
ers are  quoting  the  same  prices,  but  they 
seem  to  be  undersold  by  American.  The 
Londonderry  people  have  placed  several 
cars  of  Siemen's  here  on  private  terms.  A 
small  lot  of  Summerlee  sold  out  of  store  here 
at  $25.  To  arrive  Carnbroe  sold  at  $21. 
Summerlee  is  quoted  to  arrive  at  $23,  No.  3 
Calder  $22,  No.  1  Middleboro'  $21.  In 
American  iron  the  demand  has  been  chiefly 
for  Tonawanda  Scotch  at  $23.  Some  brands 
of  soft  Southern  sold  at  $23.50,  but  ordinary 
can  be  bought  at  $20.50  to  $22. 

Bar  iron  is  steady  at  the  recent  decline. 
Ordinary  is  quoted  at  $2. 10  to  $2.20.  Two 
cars  Nova  Scotia  bar  have  sold  during  the 
week,  ons  at  $2.10  and  the  other  at  $2.12  de- 
livered here. 

Copper — Is  rather  easier  here.  Large 
buyers  can  have  their  orders  filled  at  13%"  to 
14c,  but  for  smaller  quantities  14^  to  15c. 
Late  private  advices  report  a  firmer  tone  to 
the  English  market.  Local  demand  is  light; 
there  is  not  much  disposition  on  the  part  of 
consumers  to  slack  up. 

Tin — After  being  particularly  sluggish  for 
some  time  both  for  immediate  and  future 
delivery  there  has  been  a  sharp  reaction  in 
British  and  American  markets.  There  is 
now  every  prospect  that  higher  prices  will  be 
the  order  of  the  day  before  the  middle  of  the 
month.  On  spot  ingots  are  held  Xc  higher 
at  iil/z  to  22|4"c.  for  large  and  23  to  23^0 
for  smaller  quantities.  Strip  tin  is  worth  25 
to  27c. 

Zinc  and  Spelter— Remain  quiet  and 
unchanged. 

Lead — There  is  a  fair  local  demand  and 
prices  are  firm  and  unchanged  at  3^  to  4c. 
for  pig  and  5  to  sXc  for  bar.  Reports  from 
States  markets  say  prices  have  advanced 
there  to  such  figures  as  will  permit  importa- 
tion, and  if  they  are  maintained  the  London 
market  must  advance  in  sympathy. 

Antimony— Is  a  shade  lower.  Cooksons 
can  now  be  bought  at  18  to  i8j£c.  and  other 
brands  at  17  to  17 /4c. 

GALVANIZED  IRON 

The  local  market  shows  no  distinguishing 
this  week. 

TIN  PLATES 

The  market  continues  very  strong.  While 
prices  are  remarkably  high  for  immediate 
delivery  yet  to  arrive  in  August  and  Sep- 
tember. They  can  be  bought  fully  25  per 
cent,  below  present  prices.     On  this  account 


THOS.  DAVIDSON  &  CO., 

"WATEB    COOLEES, 

ZFIDTr    TEAPS, 

BIBD    CAQES. 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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HARDWARE. 


consumers  are  endeavoring  to  do  as  little  as 
possible.  Stocks  here  are  very  light  and  no 
concessions  in  price  are  being  made,  but  as 
it  will  be  some  time  before  the  cheap  lots 
arrive  it  will  be  impossible  for  consumers  to 
hold  off  without  buying  to  supply  wants,  and 
the  impression  prevails  that  there  will  be 
still  higher  prices  before  June  i,  as  there  are 
not  any  fresh  supplies  coming  on. 

CEMENT  AND  FIREBRICKS. 

Demand  for  cement  has  been  fairly  active, 
and  prices  have  ruled  steady  and  unchanged 
at  $2.70  for  foreign   in  car  lots.       Firebrick 

unchanged. 

NAILS, 

Nominally  there  has  been  no  change  in 
the  local  jobbing  price  of  cut  nails,  which 
remains  at  $2.45.  It  is  generally  understood, 
however,  that  this  price  will  be  shaded  to  a 
considerable  extent.  Wire  nails  steady. 
WROUGHT  IRON  PIPE. 

The  list  has  been  changed  by  advancing 
the  price  of  1  1-4  inch  2c.  from  22  to  24c., 
and  1  1-2  inch  from  28  to  30c.  The  list 
now  stands  : 

%     H     X      Ya      i      l'X      i'A     2 

6c.  7c.  8}4c.  12c.  17c.  24c.  30c.  43c. 
CUTLERY. 
There  is  a  good  demand  for  cutlery  of  all 
kinds.  Mail  advices  from  England  say  that 
owing  to  the  scarcity  and  the  advance  in 
prices  of  ivory,  prices  of  ivory-handled  knives 
will  probably  advance  in  time. 

BUILDERS'  HARDWARE. 
No  change  in  values    was  reported   this 
week.     Prices  are  generally  steady. 
GLASS. 
The  market  remains  much  about  the  same. 
There  is  a  good  active  demand  for  small  lots 
out   of  spot  stocks.     The  first   direct  ship- 
ments will  not  be  here  before  the  middle  of 
May. 

PAINTS,  OILS,  ETC. 
The  paint  market  is  unchanged.  So  also 
are  oils.  Turpentine  is  unsettled.  It  dropped 
to  60c.  some  days  ago,  but  has  since  recov- 
ered, and  is  now  firmer  at  62  to  63c.  Late 
Savannah  advices  say  "the  market  has  con- 
tinued without  any  feature  of  interest,  the 
demand  being  only  sufficient  to  absorb  the 
receipts  without  affecting  prices." 
THE  BRITISH  LINSEED  OIL  MARKET. 
(From  Tullooh  &  Co.) 

London,  16th  April,  1891.  — Since  our 
last,  the  increasing  demand  for  linseed 
cake,  has  tended  towards  a  larger  crush- 
ing, and  ready  stocks  of  oil  are  heavier. 
Under  this  influence  prices  have  given  way, 
especially  for  spot,  and  all  round  there  ap- 
pears a  weaker  tone,  although,  at  the  decline 
the  trade  continues  to  operate  freely. 

At  the  same  time  the  position  of  linseed  is 
maintained,  many  operators  holding  the  view 
that  present  weakness  of  oil  is  only  tempor- 
ry,  and  will  give  way  to  renewed  strength,  as 
soon  as  warmer  weather  lessens  the  consump- 
tion of  cake. 

The  quantity  of  linseed  afloat  from  under- 
mentioned ports,  is  as  follows  : 

From  Calcutta  and  Bombay  to  U.  K. 
1 89 1.  1890.  1889. 

Qrs.  8i,445-  28,485.  37,i  1 1. 

Bearing  in  mind  the  total  impott  since  1st 
July,  into  London,  now  amount  to  198,481 
Qrs.  against  161,827  same  time  last  year,  it 
will  be  seen  that  importers  must  hold  a  very 
strong  position,  to  be  able  to  hold  for  present 
very  high  prices,  45s.  per  Qr.  of  416  lbs. 
having  been  paid  last  week  on  this  market. 

The  low  value  of  silver,  and  consequent 
weakness  of  Eastern  exchanges,  tends  to 
cheapen  cost  of  importing  seed. 

Values  of  linseed  oil  are  as  follows  :_Apnl, 
22s.  i>£d,  to  22s.  3d.  ;  April  and  May  22s. 
3d.  to  22s.  4>£d.  ;  May  and  July,  22s.  io>^d. 
to  nominal. 


OLD  MATERIAL. 

The  conditions  of  last  week  are  in  the  main 
unchanged.  There  may  be  a  little  more 
stock  coming  in,  but  the  demand  from  the 
foundries  is  not  improved.  Prices  re- 
main as  follows  : — For  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.  ;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  ()%  to 
nc;  heavy  scrap  copper  nj^  to  12c;  old 
copper  bottoms,  9  to  9>£c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9 J^c;  scrap  lead  2^  to  2^c; 
scrap  zinc,  2  to  2'/£c;  scrap  rubber,  2^  to 
3c  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PETROLEUM. 

Local  prices  are  steady  at  quotations  given 
a  week  ago.     Business  is  fairly  good. 

The  Petrolia  Advertiser  reports  :  Petroha 
crude  $1.38  per  bbl.;  Oil  Springs  crude  $1.40 
per  bbl.  In  place  of  the  article  on  oil  in  the 
London  Free  Press  of  Saturday  last,  having 
a  "bearish"  effect  on  the  price  of  crude  oil, 
as  was  looked  for  by  the  "  shorts,"  the  reac- 
tion has  set  in  the  other  way,  and  the  price 
of  crude  has  advanced  since  that  time  a  cent 
and  a  half  a  barrel.  We  predicted  some 
time  ago  that  the  price  was  fast  approaching 
a  $1.40,  and  if  our  readers  had  only  profited 
by  our  advice,  and  bought  some  crude  oil  on 
the  6th  March,  after  the  people  of  this  coun- 
try had  demonstrated  at  the  polls  their  con- 
fidence in  Sir  John  Macdonald's  Govern- 
ment, and  in  the  policy  of  "  Canada  for  the 
Canadians,"  they  would  have  made  a  nice 
little  thing  by  it. 

The  price  of  refined  oil  is  so  ridiculously 
low  that  the  refiners  can  afford  yet  to  pay  ten 
cents  a  barrel  more  for  the  crude,  and  give 
the  producer,  who  is  the  owner  of  the  soil 
from  which  this  munificent  bounty  of  nature 
is  obtained,  a  fair  price  for  his  commoditv. 
For  several  years  in  olden  times  we  used  to 
get  $1.50  a  barrel  for  our  crude,  and  there  is 
no  reason  why  we  should  not  get  it  now,  and 
if  speculators  want  to  make  a  little  money 
all  we  can  say  to  them  is,  buy  crude  oil  now 
at  $1.40  aud  sell  it  next  summer  for  at  $1.50, 
for  it  is  going  there  sure. 

HIDES,  ETC. 

Hides — Are  somewhat  duller.  No.  1  green 
are  5  to  5^c  and  cured  6^c 

SKINS— Sheepskins  range  from  $1  to  $1.50, 
the  length  of  the  wool  now  adding  to  the 
value. 

Tallow — Rough  is  2c,  rendered  is  5^ 
to  6c 

RAW  PURS. 

There  is  no  change  to  note.  Prices  are  : 
—Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1  So;  fox, 
cross,$2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c  to  $1.50,  Musk- 
rat,  fall,  12c  ;  spring  rat,  25c;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c:  skunk, 
25  to  $1.75. 

AMERICAN   MARKETS. 

NEW  YORK,  April  3c,  189 1. 
Business  in  the  various  branches  of  the 
iron  and  steel  trades  is  proceeding  quietly, 
and  no  new  features  have  developed  in  this 
or  neighboring  markets  during  the  past  few 
days.  There  is  no  greater  urgency  in  the  of- 
fering of  either  finished  productions  or  crude 
materials,  nor  does  the  current  demand  con- 
trast in  any  remarkable  degree  with  that 
which  has  been  experienced  previously  this 
month.  In  brief,  the  relation  of  supply  and 
demand,  along  with  harmonious  action  on 
the  part  of  sellers  in  some  lines,  serves  to 
keep  the  general  market  steady. 


IRON. 

Orders  have  been  placed  for  3,000  tons  of 
Thomas  brand  pig  iron  at  $18  for  No.  1 
foundry,  and  $10.50  for  No.  2  foundry.  Fair 
sales  are  reported  also  of  other  popular 
brands  at  $17.50  to  $18  and  $16  respectively, 
besides  which  moderate  sales  of  inferior 
makes  and  of  warrant  iron  were  noted  at 
prices  somewhat  lower.  The  buying,  how- 
ever, seems  to  be  governed  wholly  by  im- 
perative wants,  and  individual  purchases  in- 
volve about  the  quantities  usually  taken  at 
this  season  of  the  year.  Bessemer  pig  is  sell- 
ing to  a  very  fair  extent,  chiefly  at  $16  to 
$16.50  at  furnace  for  good  brands.  Speige- 
leisen  is  without  important  movement,  and 
for  20  per  cent,  grade  the  range  of  $28  to  $29 
is  still  quoted.  Supplies  of  ferro-manganese 
on  the  spot  are  in  few  hands,  and  sellers  ask 
$64  to  $65  for  prompt  or  future  deliveries. 

STEEL  RAILS. 

Very  few  and  only  small  orders  for  steel 
rails  have  been  placed,  and  the  demand  at 
present  is  light  in  all  quarters.  Manufac- 
turers are  firm  on  prices,  quoting  $30  at  mill 
for  heavy  sections.  The  demand  for  track 
material  is  also  slow.  Billets,  slabs  and  rods 
move  at  old  prices. 

PIG  TIN. 

The  pig  tin  market  is  firmer,  under  the  in- 
fluence of  some  demand  to  cove  short  sales 
and  stronger  advices  from  London,  together 
with  very  fair  trade  demand  from  various 
quarters.  In  a  speculative  way  about  150 
tons  have  changed  hands,  with  latest  deal- 
ings at  $19,600.  for  prompt  delivery;  $19.65 
for  May  ;  $19.75  to  $19.80  for  June,  and 
$19.80  for  August.  In  the-  London  market, 
spot  and  futures  are  bringing  about  the  same 

price. 

COPPER. 

In  the  copper  market  there  has  been  no 
change.  The  home  trade  demand  is  spirit- 
less, export  buying  is  confined  almost  wholly 
to  matte,  and  the  offering  is  more  or  less  re- 
served. Lake  Superior  ingot  is  quoted  at 
13%  to  I3^c,  Arizona  at  12^  to  I2^c, 
and  common  casting  brands  at  11  1-4  to 
11  i-2c     London   has   shown   scarcely  any 

change. 

PIG  LEAD. 

Pig  lead  is  firmer  here,  in  sympathy  with 
an  advance  in  the  Western  market,  where 
fairly  liberal  |purchases  have  been  at  4c,  or 
on  the  parity  of  \%c.  delivered  at  this  point. 
Holders  are  now  generally  asking  4Xc-> 
while  4.20c  is  considered  the  very  lowest 
rate.  There  has  been  very  little  local  buying 

at  the  advance. 

SPELTER. 
Spelter  is  selling  very  slowly,  and  the  mar- 
ket for  the  metal  is  rather  weak.  Prime  Wes- 
tern brands  are  offered  at  4.90  to  4.95c  and 
inferior  kinds  at  as  low  as  4.80c  in  carload 

lots. 

TIN  PLATES. 

Tin  plate  has  met  with  fair  sale,  and  prices 
for  all  varieties  remain  piactically  the  same 
as  they  were  a  week  ago.  We  quote  — 
Charcoal,  Yz  cross  assortment,  Melyn 
grade,  $6.25  to  . .  . .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.85  to  $5.95  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,    14x20,  $7.25  to    ..;  M.    F.,   20x28, 

$15.00  ;  Worcester,  14x20,  $5.62 >£  to - 

Worcester,  20x28,  $10.50;  Dean  grade,  14x20, 
$5.15    to    ....;  Dean  grade,    20x28,    $10.25 

to ;  D.  R  D.  grade,   14x20,  $4.90  to 

.  . . . ;    D.  R.  D,  grade,  20x28,    $9.80  to  . .  . . ; 
I.  C.  Coke— Penlan  grade   (iron),    $5.20  to 

;  J.  B.  grade,  14x20,  $5.27^  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,   $5.2510 

;    I.  C.    Siemen's  steel,  coke    finish, 

$5.35;  I.  C.  Bessemer  steel,  squares,  $5.75  to 
"  ....    basis;    I     C.   Siemens    steel,  squares, 
$5.85  to  $0.00  basis. 
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RULES   FOR 
THE  USE  OF  PETROLEUM  AS  FUEL. 

In  the  course  of  an  interesting  illustrated 
lecture  upon  the  subject  of  petroleum  as  fuel, 
delivered  recently  by  H.  K  Lindsay,  of  Cin- 
cinnati, general  agent  of  the  Central  Depart- 
ment of  the  Lancashire  Insurance  Co.,  before 
the  Insurance  Library  Association  of  Boston, 
he  suggests  the  following  rules  for  the  use  of 
oil  for  this  purpose,  so  as  to  secure  the  great- 
est measure  of  safety  from  the  chances  of 
fire  : 

For  crude  petroleum  :  First. — Storage 
tanks,  except  for  daily  use,  must  be  located 
at  least  100  feet  from  building,  provided  with 
embankment  or  wall  to  prevent,  in  case  of 
leakage,  the  flow  of  oil  toward  buildings;  un- 
derground tankage  being  preferable  for 
safety  and  economy,  may  be  within  50  feet. 
Second. — For  daily  consumption,  permit  to 
be  given  to  have  iron  tank  with  close  iron 
top,  having  a  safety  pipe  of  not  less  than  one 
and  a  half  inches  in  diameter,  and  ten  feet 
high,  to  allow  escape  into  open  air  all  ac- 
cumulation of  gas,  the  capacity  in  no  case  to 
exceed  five  barrels  for  each  boiler,  and  may 
be  located  immediately  outside  of  boiler 
house.  If  25  feet  outside,  tank  may  be  open. 
Third. — A  stop-cock  in  all  cases  to  be  placed 
in  supply  pipe  where  pipe  leaves  tank,  that 
in  case  of  accident  to  the  pipe  the  supply  can 
be  shut  off  at  the  tank.  At  the  boiler  the 
supply  pipe  should  be  supplied  with  a  stop- 
cock, with  an  opening  not  larger  in  any  case 
than  three-sixteenthsofone  inch  in  diameter, 
so  that  under  no  circumstances  could  the 
flow  of  oil  under  the  boiler  be  greater  than 
could  be  consumed,  thus  preventing  an  over- 
flow from  flooding  the  fire-box  or  arch  with 
oil.  Fourth. — A  perfect  combustion  requires 
that  the  oil  be  heated  and  injected  under  the 
boiler  with  steam;  therefore,  all  fires  should 
be  started  with  wood  or  coal,  or  by  the  use 
of  small  auxiliary  boiler,  and  oil  should  not 
be  introduced  until  five  pounds  of  steam  are 
secured. 

For  reduced  oil:  The  tank  should  be  50 
feet  from  p'ant,  if  above  ground,  and  25  feet 
if  under  ground,  with  the  same  arrangements 
as  to  the  pipes  and  stop-cocks  as  are  used 
with  the  crude  oil. 

CITY    TRAVELERS'    ASSOCIATION. 

The  regular  monthly  meeting  of  the  City 
Travelers'  Association  of  Toronto,  was  held 
Friday  evening.  There  was  a  large  attend- 
ance. President  Maxwell  occupied  the  chair, 
Cus.  Piper  acting  as  secretary  in  the  absence 
of  Secretary  Owen.  The  minutes  of  the  last 
meeting  were  read  and  adopted. 

Mr.  C.  D.  Chidley,  G.  C.  Crea,n  W.  D. 
Fox  and  D.  Bennett,  were  admitted  to  full 
membership,  and  placed  upon  the  roll.  Mr. 
H.  D.  Murray  was  proposed  by  Secretary 
Owen,  seconded  by  Mr.  Piper.  C.  A.  Cal- 
well  was  proposed  by  Mr.  Moore,  seconded 
by  Mr.  Symon,  and  Joseph  French  proposed 


by  F.  Gallow,  seconded  by  A.  Graham,  and 
a  committee  appointed  in  each  case  to  make 
the  necessary  enquiries  and  report  at  next 
meeting.  Mr.  Hustwitt  reported  on  behalf 
of  the  By-law  Committee,  that  500  copies  of 
the  constitution  and  by-laws  had  been  re- 
ceived. He  asked  that  a  bill  for  same  should 
be  paid  and  the  committee  be  discharged. 

R.  J.  Wood  moved,  seconded  by  T. 
Nicholson  that  the  By-law  Committee  be 
discharged,  and  that  a  hearty  vote  of  thanks 
be  tendered  to  Mr.  Hustwitt  and  the  mem- 
bers of  the  committee  for  the  handsome  way 
in  which  they  had  carried  out  the  various 
work  of  preparing  and  completing  the  by- 
laws.— Carried. 

R.  J.  Wood  reported  on  behalf  of  the  Seal 
Committeee  that  the  official  seal  had  been 
completed.  The  secretary  was  authorised 
to  pay  for  it. 

In  answer  to  a  question,  Mr.  Gallow  stat- 
ed that  the  Excursion  Committee  had  made 
a  contract  with  the  Niagara  Navigation  Co. 
for  the  use  of  their  boats  on  Wednesday,  the 
22ndofJulv,  for  an  excursion  to  Niagara 
Falls,  via  Lewiston.  The  secretary  read  it. 
It  was  accepted  as  read  and  sub-committees 
formed  as  follows  to  take  charge  of  further 
arrangements : — 

Steamboat — F.  Gallow,  M.  C.  Lynde,  A. 
H.  Lawson,  F.  McDonald,  J.  Owen,  and  J. 
Mortimer. 

Printing— S.  Hustwitt,  R.  J.  Wood,  A.  M. 
Piper,  C.  G.  Graham,  B.  McCann. 

Musical — C.  S.  Fairbairn,  C.  G.  Graham, 
M.  C.  Lynde,  A.  H.  Lawson,  F.  T.  Black- 
burn. 

Mr.  Wood  informed  the  membeis  that 
they  could  expect  to  get  their  pins  at  next 
meeting. 

The  President  reported  that  he  was  pleased 
to  be  able  to  report  the  recovery  of  Mr. 
Crofton,  who  was  now  nearly  well  again. 

F.  Gallow  moved,  seconded  by  Nicholson, 
that  the  president  and  vice-president  be  ap- 
pointed a  committee  to  draft  a  letter  of  con- 
dolence to  be  sent  to  Secretary  Owen  and 
family,  expressing  the  sincere  sympathy  of 
every  member  of  the  association  in  the  sad 
bereavement  that  had  overtaken  them  in  the 
death  of  Mr.  F.  Oxenham  by  drowning  at 
Hamilton. 

The  President  suggested  that  the  mem- 
bers should,  as  many  as  could,  attend  the 
funeral  in  a  body,  and  it  was  decided  to 
do  so. 

There  being  no  furtherbusiness  before  the 
meeting  the  members  gathered  round  the 
piano,  and  the  rest  of  the  evening  was  spent 
in  song,  conversation  and  social  intercourse. 
Mr.  Hustwitt  opened  the  programme  with 
a  reading,  followed  by  a  comic  song  from 
Mr.  J.  Park,  which  was  well  received;  after 
which  Mr.  Spencer  favored  the  "  boys  "  with 
a  piano  solo.  When  the  applause  had  sub- 
sided, Mr.  A.  M.  Corrie  gave  a  reading,  and 
upon  an  encore  sang  in  excellent  voice  the 
"Peek-a-boo"  song. 

To  please  the  Scotchmen  present  R.  W. 
Beaddie  sang  a  Scotch  song  or  two  which 
brought  down  the  house. 

After  a  chorus  or  two,  a  vote  of  thanks  to 
the  members  who  had  contributed,  and  the 
singing  of  the  national  anthem,  the  meeting 
adjourned. 


The  Court  of  Appeals  in  Montreal  re- 
cently gave  a  decision  holding  that  the  rule 
recognised  and  adopted  in  the  modern  way 
of  carrying  on  business  here  through  com- 
mercial travelers  is  that  no  sale  made  by 
such  travelers  is  binding  until  it  has  been 
confirmed  by  the  firm  which  he  represents. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 

IE\    DOTY    So    SOIN% 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

I,  2,  3  Bushel 


Grain 


AND 


Root 

P.  DOTY  &  SON 
Oakville,  Ontario. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if  hands  are 
chilled,  or  with  gloves  on  and 
without  looking  for  nicks  in 
blades. 

No  more  breaking  or  bending 
of  finger  nails.  Openo  by  simply 
pushing  a  button.  Every  blade 
warranted  hand  forged  from  the 
very  finest   Sheffield   silver  steel. 


We  manufacture  High  Grade 
Knives  only. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd., 


GANANOQUE. 


n 


HARDWARE. 


PLATE    ROLLING   AT  THE    KRUPP 
WORKS,  ESSEN. 

The  metal  from  which  plates  are  to  be 
formed  is  prepared  by  the  Siemens-Martin 
process  ;  it  is  cast  in  rectangular  forms,  and 
then,  without  any  preparatory  hammering, 
is  taken  directly  to  the  rolling  mill.  Here 
we  find  three  rollers  arranged  one  above  the 
other.  The  longest  rollers  turn  out  plates 
nearly  three  yards  wide.  There  are  auto- 
matic tables  for  laising  and  lowering  the 
plates  in  their  passage  from  one  set  of  rollers 
to  the  other,  and  automatic  devices  for  guid- 
ing them  as  they  pass  between  the  rollers  or 
are  taken  from  them.  The  man  in  charge 
uees  a  whistle  in  giving  the  signals  which 
direct  these  movements,  and  without  the 
help  of  tongs  or  levers  the  glowing  blocks 
move  back  and  forth  between  the  roller,-. 
The  men  standing  on  both  sides  of  the  rollers 
have  to  only  wipe  oft  the  plates 
with  brooms  and  occasionally  turn 
the  plates.  The  cooled  plates  have 
to  be  straightened  and  cut  according  to 
the  size  and  shape  desired.  Immense  shears 
with  long  steel  blades  cut  through  these 
plates  as  easily  as  ordinary  shears  cut  through 
paper.  Very  thin  plates  are  also  rolled  here. 
Lately  a  new  rolling  mill  has  been  put  in 
operation  in  these  works  which  is  much 
larger  than  those  mentioned  and  is  not,  in 
fact,  surpassed  by  any  in  the  world.  It  is 
for  rolling  armor  plates,  and  turns  out  the 
heaviest  plates  of  this  description  that  can 
be  required  in  any  navy — that  is,  plates  about 
28  inches  thick  and  nearly  four  yards  wide. 
Some  idea  of  the  dimensions  of  this  machine 
can  be  obtained  from  the  statement  that 
each  pair  of  crucible  rollers,  when  in  a  rough 
state,  weighed  100,000  pounds.  The  entire 
rolling  mill,  with  its  reversing  engine,  the 
large  furnaces,  the  cranes  that  can  move 
300,000  pounds,  its  bending  presses,  and  nu- 
merous other  machines  used  in  working  and 
adjusting  the  plates,  forms  in  itself  a  large 
plant.  There  are,  of  course,  only  two  of  the 
many  interesting  processes  to  be  found  at 
these  works — Illustrirte  Zeitung. 


OUR  COPPER  RESERVES. 

The  copper  production  of  the  United 
Suites  has  been  in  line  with  the  commercial 
appropriations  of  its  resources.  In  colonial 
days,  when  the  Atlantic  seaboard  was  the 
domain  of  an  incipient  nation,  copper  was 
mined  in  Connecticut,  New  Jersey  and  Penn- 
sylvania. Deposits  were  announced  in  the 
Lake  Superior  region  as  early  as  1660,  and 
in  1 77 1  an  English  company  was  formed  to 
mine  copper  on  the  Ontonagan  river.  It 
was  a  failure,  and  for  three-quarters  of  a 
century  the  ore  deposits  were  left  practically 
untouched.  In  1844  the  Cliff  mine  was 
opened,  and  the  output  in  1850  amounted  to 
570  tons,  being  just  88  per  cent,  of  the  total 
product  of  the  country.  This  relative  pro- 
duct decreased  as  Vermont,  Tennessee  and 


California  came  in  the  list  of  producers.  The 
Vermont  yield  in  1880  was  3,186,175  pounds. 
The  Tennessee  output  from  1850  to  1854  was 
14,000  tons,  and  California  in  1864  exported 
14,315  tons.  The  percentage  of  the  Lake 
region  declined  from  96  per  cent,  in  1849  to 
68.08  per  cent,  in  1866.  Two  years  later  it 
made  a  slate  of  2,276  tons,  and  kept 
up  the  lake  percentage  between  80  and  90 
per  cent,  till  1881.  In  this  year  the  Union 
and  Central  Pacific  came  in  touch  with  the 
Western  deposits  in  Montana  and  Arizona. 
Transportation  facilities  reversed  the  tedious 
transit  of  ore  by  wagons,  copper  ores  having 
been  previously  hauled  from  Montana  along 
400  miles  of  road,  and  copper  bullion  from 
Arizona  being  carted  700  miles  to  the  near- 
est railroad  terminus.  Mining  and  smelting 
on  an  extensive  scale  was  a  direct  result  and 
in  1863  the  discoveries  of  large  bodies  of 
ore  in  the  Anaconda  mine  brought  the  West 
into  pre-eminence  in  the  copper  world,  giv- 
ing the  famous  Butte  lode  the  second  place 
in  production,  and  in  five  years  placing  it 
ahead  of  its  greatest  competitor,  the  Calu- 
met and  Hecla.  There  has  as  yet  been  no 
abatement  in  production  either  in  the  Lake 
region  or  the  West.  The  three  great  sources 
of  supply  are  to-day  as  in  1881 — namely,  the 
native  deposits  of  the  Lake  region,  the  oxi- 
dized ores  of  Southern  Arizona  and  the  sul- 
phureted  ores  of  Montana.  The  production 
from  these  sources  in  1889  were  as  follows  : 

Per  cent. 

The  Lake  region   35.81 

Montana 43.07 

Arizona   13.34 

All  other  native  ores 5.69 

Imported  ores 2.09 

Total 100.00 

— Age  of  Steel. 

GROWTH   OF  SISAL  IN  THE 
BAHAMAS. 

The  Bahamas  are  getting  up  quite  a 
"boom"  in  the  cultivation  of  Sisal,  the  result 
of  transportation  of  some  plants  from  Yuca- 
tan. The  soil  of  the  Bahamas  consists  of  a 
white  coral  formation  with  a  temperature 
ranging  from  62°  to  900.  The  Sisal,  when 
grown  there,  is  whiter  than  the  Yucatan  sort 
and  parcels  lately  imported  here  bring  higher 
prices,  the  superiority  being  the  result  of  the 
difference  between  a  coral  and  an  earthy 
soil.  Sisal  plants  do  not  reach  maturity  un- 
til three  years,  but  furnish  an  annual  crop 
until  the  twentieth  year.  The  production  of 
Sisal  is  very  profitable.  On  land  not  worth 
more  than  $5  per  acre  a  crop  of  Sisal  worth 
$20  to  $25  can  be  raised.  It  is  a  very  hardy 
plant,  of  the  Cactus  family,  and  its  growth 
in  Yucatan  has  built  up  a  very  wealthy 
family.  The  Trust,  however,  discourages  its 
growth,  having  driven  the  Guatemalians  en- 
tirely out  of  the  business,  and  placed  the 
purchase  of  the  Yucatan  crop  into  the  hands 
of  one  buyer  As  a  result  of  this  new  in- 
dustry Nassau,  the  chief  city  of  the  Baha- 
mas, is  growing  wonderfully.  As  it  has  no 
luxuries,  not  even  gas,  there  is  a  chance  for 
the  enterprising  Yankee.      An  electric  light 


plant,  telephones,  street  cars,  artificial  ice 
works,  in  fact  almost  everything  is  needed 
but  churches.  Of  the  latter  there  are  more 
for  the  population  (14,000)  than  in  New 
York  City. — Ex. 


IMPROVEMENT  IN 
ROLLING  BEAMS  AND  CHANNELS. 

Mr.  Abram  Reese,  a  practical  mill  man  of 
this  city,  has  invented  a  process  of  rolling 
beams  and  channels  which  dispenses  with 
the  usual  long  train  of  rolls,  and  the  work  is 
to  be  accomplished  on  what  is  practically  a 
universal  mill.  In  the  present  practice  it  is 
necessary  to  have  a  number  of  rolls  in  which 
there  are  grooves  decreasing  in  size,  and 
corresponding  to  the  shape  of  a  beam  or 
channel.  To  roll  the  heavy  T  beams  which 
are  now  being  required  in  constructing  large 
buildings,  the  number  of  rolls  required  in- 
volves great  expense,  and  spreads  over  a 
large  area  in  the  mill. 

Mr.  Reese  has  made  a  working  model  of 
his  device  on  which  he  has  rolled  beams  and 
channels  of  lead,  and  so  far  as  can  be  judged 
its  practical  application  to  heavy  work  seems 
assured.  The  billet  is  broken  down  in  the 
usual  way  by  two  pairs  of  vertical 
and  one  pair  of  horizontal  rolls,  one  pair 
of  the  former  preceding,  and  the  other  fol- 
lowing the  latter.  The  finishing  rolls  consist 
of  a  pair  each  of  vertical  and  horizontal  rolls, 
the  face  of  the  latter  corresponding  in  width 
to  the  length  of  the  web,  and  the  centers  of 
each  are  in  the  same  line.  By  moving  the 
vertical  rolls  in  towards  the  horizontal,  the 
flange  is  formed  and  is  made  square  with  the 
web,  which  is  not  possible  in  the  present 
practice,  as  sufficient  draught  is  required  to 
allow  the  work  to  free  itself  from  the  rolls. 
The  vertical  roll  in  both  the  breaking  down 
and  finishing  mill  are  set  in  by  means  of  one 
screw  at  each  mill  which  operates  on  wedges 
that  move  the  rolls  a  uniform  distance, 
whereas  at  present  each  roll  requires  a 
separate  screw  to  move  it  towards  the  center. 
If  the  process  briefly  described  above  can 
be  put  in  practical  operation,  it  readily  will 
be  seen  by  those  familiar  with  the  subject 
what  an  advantage  would  accrue  to  mill 
owners.  The  decrease  in  the  number  of 
rolls  required,  their  less  expensive  character 
where  grooves  need  not  be  turned  in  them, 
the  saving  of  time  in  changing  rolls  for  the 
different  sizes,  the  decreased  percentage  in 
liability  of  breakages,  and  other  incidental 
savings  are  the  principal  benefits  which  ap- 
pear on  comparing  the  old  system  with  that 
of  the  new  proposed  one. — American  Manu- 
facturer. 

EVERY  Reader  of  this  paper  is  a  buyer, 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  is  what  buyers  want 
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SAPOLIO 


Is 


of 


solid    handsome    cake 
SCOURING  SOAP 

Which  has  noequal  forall  clean- 
ing purposes  except  the  laundry.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  paps. 
It  scours  the  knives,  the  wash  basiu,  hath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  orgold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


the  A.  C.  PEUCHEN  CO., 

ARE  NOW   MAKING 

100  tousts 

OF 

Pure  Paris  Green 

ALSO   MAKING 

300  bbls.jijW  OIL. 

See   our   New    Catalogue   containing    32 
pages  of  all  articles  in  the  Paint  Trade. 

VARNISH  A  SPECIALTY. 


THE  A.  G.   PEUCHEN   CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 


SPOONS.FORKS  ETC  -STAMPED 


ARE  GENUINE..ROGERS"GOODS. 


THE    ONLY    PERFECT    FENCE. 

siSl*  WOVEN  WIRE  FENCINC 

WIRE 


Twisted  Wire  Rooe  Selvase. 

All  widths  and  sizes.    Sold  by  all  dealers  In  this  lino. 
Freight  prepaid.    Information  free.    Write 

The    ONTARIO    WIRE     FENCING    CO., 

Picton,  Ontario,  or  to  our  Wholesale  Agents, 

The  B.  Greening  Wire  Co.,   Jas.  Cooper, 

Hamilton.  Montreal. 

Carvell  Bros.,  Charlottetown,  P.E.I. 

No  rigid  twists.      Wire  galvanised   before  weaving. 

Perfectly  adjusted  for  extremes  of  cold  and  hoat.     A 

complete  barrier  against  all  animals.   No  trouble  to  erect. 


-s 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

GARDNER  SASH  RIBBON 

AND  PULLEYS. 


This  cut  shows  Gardner's  Steel  Sash  Ribbon 
and  pulleys  attached  to  sash  and  weights  as  cord 
or  chain. 

It  is  the  best  balance  on  the  market  for  light 
or  heavy  windows  or  doors. 

No  friction  or  wear.  Windows  run  smoothly 
and  noiselessly. 

Sample  or  any  information  from 

Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 

27  Front  St.  E.  Toronto. 


Send  for  Catalogue. 


SHIPWAY  MFC  CO., 


70-76  Victoria  St., 

Toronto. 
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SALES    MADE    OR    PENDING. 

A.  L.  Lacroix,  general  merchant,  Monte- 
bello,  Que.,  has  sold  out. 

Duncan  Bros.,  hardware  dealers,  Austin, 
Man.,  have  sold  out  to  E.  C.  &  W.  Wheeler. 

J.     W.     McDonald,     general     merchant, 
Elmsdsle,  Ont.,  has  sold  out  to  R.  Y.  Fish, 
who  takes  possession  on  the  first  inst. 
FIRES. 

R.  Robblee,  general  merchant,  Tignish,  P. 
E.  I.  is  burnt  out. 

REMOVALS  AND   DEATHS. 

Standing  &  Co.,  general  merchants, 
Claude,  Ont.,  have  removed  to  Manitoba 

A.  Macdonald  &  Co.,  wholesah  and  retail 
general  merchants,  Edmonton,  Man.,  have 
dissolved  partnership. 

Geo.  Freize,  of  Freize&  Roy,  general  mer- 
chants, Maitland,  N.  S.,  is  dead. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Neil  McMillan,  general  merchant,  Lake 
Ainslie,  N.  S.,  has  assigned. 

A.  J.  Chisholm,  general  merchant,  Port 
Hastings,  N.  S.,  has  assigned. 

Napoleon  Beaudoin,  general  merchant, 
St.  Jacques,  Que.,  has  assigned. 

Ouellet  &  Bougeois,  general  merchants, 
Napierville,  Que.,  have  assigned. 

Hillyard  &  Co.,  general  merchants,  Oshawa, 
Ont.,  have  assigned  to  J.  F.  Grierson. 

J.  T.  Bethune  &  Co.,  general  merchants, 
Fort  William  West,  Ont.,  have  assigned. 

Duncan  Sinclair,  general  merchant,  Alvin- 
ston,  Ont.,  has  assigned  to  C.  B.  Armstrong, 
London. 

F.  Valentine  has  been  appointed  curator 
of  Labissonniere  &  Co's.  general  store, 
Batiscan,  Que. 

Sutherland  Bros.,  general  merchants, 
Newmarket,  Ont.,  have  assigned  to  J.  B. 
Laing,  Toronto. 

McMillan  &  McLean,  general  merchants 
and  grain  dealers,  Glencoe,  Ont.,  have  as- 
signed to  Alex.  Hyndnian. 

A.  H.  McDonald  &  Bro.,  hardware  deal- 
ers, Wallaceburg,  Ont.,  have  assigned  to  D. 
C.   McDonald,  Wallaceburg. 


HOW  CELLULOID  IS  MADE. 

While  everybody  has  heard  of  or  seen  or 
used  celluloid,  only  a  few  know  what  it  is 
composed  of,  or  how  it  is  made.  A  roll  of 
paperis  slowly  unwound, and  at  the  sametime 
saturated  with  a  mixture  of  five  parts  of  sul- 
phuric acid  and  two  parts  of  nitric  acid, 
which  falls  upon  the  paper  in  a  fine  spray. 
This  changes  the  cellulose  of  the  paper  into 
propylin  gun-cotton.  The  excess  of  the  acid 
having  been  expelled  by  pressure,  the  paper 


is  washed  with  plenty  of  water  until  traces  of 
the  acid  have  been  removed.  It  is  then  re- 
duced to  a  pulp  and  passes  to  the  bleach- 
ing trough.  Most  of  the  water  having  been 
got  rid  of  by  means  of  a  strainer,  the  pulp  is 
mixed  with  twenty  to  forty  per  cent,  of  its 
weight  in  camphor,  and  the  mixture  is 
thoroughly  triturated  under  mill-stones. 
The  necessary  coloring  having  been  added 
in  the  form  of  powder,  a  second  mixing  and 
grinding  follows.  The  finely  divided  pulp  is 
then  spread  out  in  thin  layers  on  slabs,  and 
from  twenty  to  twenty-five  layers  are  placed 
in  a  hydraulic  press,  separated  from  one  an- 
other by  some  sheets  of  blotting  paper,  and 
are  subject  to  a  pressure  of  1 50  atmospheres, 
until  all  traces  of  moisture  have  disappeared. 
The  matter  is  then  passed  between  rollers 
heated  to  140  °  toi5o°  F.,  whence  it  issues 
in  the  form  of  elastic  sheets. — The  Colliery 
Engineer. 

FROM  THE  TRAVELING  TINKER. 

Some  of  the  young  chaps  around  here 
have  been  hearing  so  much  about  bicycles, 
and  reading  so  much  in  the  papers  about 
them,  that  it  looked  as  if  there'd  be  a  sale 
for  some  here  this  spring,  so  the  old  man 
and  me  concluded  it  would  be  a  gDod  idea 
to  order  one  anyway,  and  see  if  we  could  sell 
it,  and  then  if  we  did  we  could  order  more. 
But  the  trouble  was  there  wasn't  anybody 
down  here  had  ever  rode  one  of  them,  though 
some  of  the  boys  had  seen  them  at  other 
places,  and  we  didn't  exactly  know  how  to 
manage  it.  The  old  man  is  too  old  to  learn, 
and  I  ain't  no  chicken  myself,  but  there  had 
to  be  some  way  to  start  the  thing,  so  I 
agreed  to  give  it  a  whirl  and  see  what  I 
could  do.  Well,  it  came  about  two  weeks 
ago,  and  Pve  been  wrestling  with  it  off  and 
on  nearly  ever  since.  It's  one  of  the  safety 
kind,  though  why  they  gave  the  pesky  thing 
that  name  has  bothered  me  a  good  deal, 
as  I  didn't  find  it  any  too  much  so.  But 
I'd  seen  other  chaps  riding  them,  and  I 
made  up  my  mind  I  was  going  to  do  it 
if  it  broke  a  trace.  The  roads  haven't 
been  very  good  round  here  lately,  but 
there  was  one  sttetch  that  was  pretty 
fair,  and  I  took  the  thing  out  after  dark 
one  night  so  nobody  would  see  me. 
Well,  the  bicycle  beat  any  skittish  horse 
I  ever  seen  to  get  on.  It  would  stand  first- 
rate  till  I  was  on  top,  then  it  would  lay  down 
flat  every  time.  Leaning  it  up  against  the 
fence  did  no  good,  and  I  was  going  to  give 
it  up  when  I  thought  of  the  hill.  The  trouble 
was  to  get  a  start,  and  that  the  hill  would 
give  me,  so  I  propped  the  thing  up  with  a 
couple  of  poles,  got  on  top,  and  off  it  went. 
Talk  about  electric  cars  and  sixty  miles  an 
hour.  But  how  to  stop  the  thing  was  the 
next  difficulty,  but  it  didn't  bother  me  very 
long,  for  the  first  thing  I  knew  me  and  that 
bicycle  was  in  the  creek  at  the  foot  of  the 
hill.  I'd  got  all  the  riding  I  wanted  that 
night,  and  didn't  tackle  the  thing  again  for 
three  nights,  and  then  I  got  a  young  darkey 


to  help  me.  By  having  him  hold  on  to  me, 
after  a  few  nights  I  got  the  hang  of  the  thing 
and  was  doing  first-rate,  and  could  go  a  little 
way  myself,  but  one  time,  after  getting  a 
good  start  I  went  a  kiting  and  run  slap  onto 
a  cow  that  was  lying  down  in  the  middle  of 
the  road.  That  cow  got  up  quicker  than  I 
did,  and  the  doctor  had  to  fix  me  up  before  I 
could  go  to  bed.  The  darkey  promised  not 
to  tell  anything  about  it  if  I'd  give  him  a 
quarter,  but  I've  had  to  pay  him  a  quarter 
every  day  since  then,  to  keep  him  still.  Last 
week  there  was  a  drummer  come  here  who 
could  ride,  and  I  got  him  to  show  Jim  Bird, 
who  was  taking  about  buying  one,  and  Jim 
got  onto  the  thing  in  no  time.  And  next 
day  we  made  a  bargain  with  Jim,  and  sold 
him  the  bicyle,  and  he's  agreed  to  show  the 
other  chaps  how  to  do  it  after  he  practices 
awhile.  Jim  is  doing  first-rate,  and  I've  re- 
signed the  position  of  bicycle  rider  for  this 
house.  W've  ordered  some  more  bicycles, 
and  I  guess  we'll  sell  a  lot  of  them,  now  Jim's 
got  one,  as  lots  of  young  chaps  round  here 
are  getting  in  the  notion.  And  pretty  soon 
we'll  start  a  club  and  boom  the  thing.  But 
I  don't  think  I'll  ride  much.  I'll  be  one  of 
the  old  chaps  that  set  around  and  talk,  and 
give  the  club  an  air  of  respectability,  you 
know,  and  let  the  young  chaps  do  the  shout- 
ing.— The  Traveling  Tinker  in  Stoves  and 
Hardware  Reporter. 


Wherever  there  are  two  or  more  retail 
hardware  merchants'  within  the  range  of 
each  other's  competition,  there  ought  to 
be  an  agreement  now  entered  into  to 
limit  the  hours  of  shopkeeping  throughout 
the  summer.  In  many  places  the  only  guar- 
antee for  the  keeping  of  such  an  agreement 
is  in  the  honor  of  the  parties  who  undertake 
it.  In  this  province  we  have  an  early-clos- 
ing act  which  empowers  municipalities, 
upon  the  petition  of  three-fourths  of  the  resi- 
dent traders,  to  pass  a  by-law  fixing  the 
hour  of  closing,  and  making  the  carrying  on 
of  business  beyond  that  hour  a  misdemeanor. 
In  all  cities,  towns  and  incorporated  villages 
the  trade  ought  to  be  solid  for  the  pass- 
ing or  the  yearly  renewal  of  this  local 
by-law.  When  the  hour  of  closing  is 
fixed  by  statute,  though  the  statute  be 
merely  local  and  temporary  in  its  scope,  it 
is  on  a  better  basis  than  voluntary  arrange- 
ment can  put  under  it.  But  sometimes  vol- 
untary arrangement  is  the  best  foundation 
for  early  closing  that  can  be  got.  In  those 
towns,  etc.,  where  the  by-law  is  not  recom- 
mended by  a  sufficient  majority  of  the  trad- 
ers, traders  of  a  particular  class  can  get  lim- 
ited hours  only  by  agreeing  among  them- 
selves to  adopt  and  maintain  them.  The 
same  is  true  of  traders  who  do  business  in 
country  places  or  hamlets.  Their  locality 
has  no  municipal  existence  apart  from  the 
whole  township,  and  it  would  be  difficult  to 
get  a  petition  signed  by  three-fourths  of  the 
traders  in  the  township.  They  have  there- 
fore no  basis  for  an  early-closing  hour  other 
than  their  own  mutual  pledges.  These  they 
ot'ght  to  collect  now,  and  be  ready  at  latest 
by  the  first  of  June  to  begin  closing  at  a 
specified  hour. 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON.  ONT. 


F.  E.  DIXON    80   CO., 

MANUFACTURERS   OK 

UNION  TANNED 

STAR  RIVET 

Leather  Beltinc 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


Q  A  TaTQ   CIRCULAR,  Shingle,  Re  sawing, 
OjCX  W  IO       Drag,  Gang,  Cross-cut,  etc. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 
The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and   Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 


UPHOLSTERERS  HAMMERS 


Forged  from  best  Cast 
Steel.  Finelyfinished.  With 
or  without  handle. 


The  popu- 
lar favorite 
with     the 
trade. 
Price  on  application. 

R,  DENNIS,  London,  Ont, 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

A  Capital  $2,000,000. 
^^f           Sole    Agents    and    Manufacturers 
^^^m  of  the 

Forsyth  (Boston 

Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
steam,  Breweis'and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man 

WESTERN    BRANCH  : 

Corner    Yonge   and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANACER. 


Toronto  File  Co.'s  Works, 

99  NIAGARA  ST. 

BERTRAM  &  Co.,    -    Proprietors. 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England 
and  the  United  States.  Using  only  special  steel,  all  files  stamped 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  will   be  given   to   letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO. 


18 


HARDWARE. 


IS   THE  ONE  YOU  WANT,   IF  YOU  WISH  TO  SELL  YOUR    CUSTOM- 
ERS THE  FREEZER  THAT  WILL  GIVE  THE  BEST    RESULTS. 


DO  NOT  ALLOW  YOURSELVES  TO  BE    IMPOSED    UPON    BY  THOSE 

WHO   MAY   TRY   TO    8ELL    YOU    OTHER    FREEZERS     BY 

TELLING  YOU  THEY  ARE   ' '  JUST  AS  GOOD  "  OR 

"  JUST  THE  SAME  AS  THE  GEM." 

IF  YOU    CAN'T   GET    THE    GEM    FROM    YOUR    REGULAR    JOBBER, 

WRITE  TO  US  AND  WE'LL  TELL  YOU  WHERE  YOU  CAN  GET 

ThEM  OR  GIVE  YOU  PRICES  AND  DISCOUNTS. 

AMERICAN    MACHINE    CO., 

Lehigh  Ave.  and  American  St.,      -       PHILADELPHIA, 


John  H.  Graham  &  Co.  manufacturers' agents, 

P"  113  CHAMBERS  STREET.   NEW  YORK. 


CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


MARK. 


TRADE 


*© 


GRANTED 

1764. 


"  VECTI8 " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS 


McRAE  &  Co., 
Ottawa  and  Toronto. 


W.G.A.Lambe&Co. 


Late  Williamson  &  Lainbe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


&ti  K«pa  OLDrAAN!  if  yovj  war*  to 
Tint  1-hc"llCHTNINO"FREEZER|«.t9, 
.  *~~+  <;top-watch. 


STOP-WATCH. 


SHEPARD  HARDWARE  CJ„  Buffalo,  N.Y. 


CURRENT    JVLAI^ET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  22},  23} 

Straits  100  lb  ingots "         ..22}  23} 

Strip  "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  «6  75 

IX  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  121  X  17         5  00     .... 

D.X.,  6  00     .... 

D.X.X.        "  ■     7  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    o  w 

I  C.,  special  sizes 5  00    5  25 

B  V.   Grade,  I.C.,  usual 

sizes  4  85    500 

tfote, —Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .     8  75    9  00 

IX.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

"        14x60,  "  \  6}c,     7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  82  10  2  15 
Kenned      "  ,','  ••     2  45    2  55 

HorseShoe  ■■    2  50    2  05 

loop        "  ::  IS  SS 

8w2u-h         «  "  ••  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery • ■• 3  «<    3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet       "       0  lOj  0  12 

Tank  Plates  2  00    2  2o 

Boiler  Rivets  4  50    5  00 

Boiler  Tubes. 

8-inch    \\\° 

-inch lb* 


Boiler  Plate. 

Jinch $2  50 

5-16  "     2  40 

§     "     and  thicker 2  30 

Sheet  Iron. 

1  to  20  gauge  • 2},  S 

22to24      "  2},3 

26  "  3,    Si 

28  "  3i,3J 

Canada  Plates. 

Blaina }  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought  57}  to  60  p.c.  dis. 
Galvanized,  27}  to  30  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5},  5} 

26  gauge,  "       5},  6 

28     "  "       5},6i 

Gordon  Crown— 

16  to  24  gauge,  per  lb  5},  6 

26  gauge,  "         6|,  6i 

28      "  "  5f,6i 

Note— Cheaper  grades  about    J  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7} 


i 
5-16 


a 

6 

53 
« 

4 

3} 
5  90 
2  70 


7-16  " 
V4  •' 
ft  &  2£  inch  " 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00    0  00 

Baltimore  "        

English  B.S.  "        0  13j  0  15 

Boll  or  Bar. 
Cut  lengths,  round,  }  to  Jin.  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  legs. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1     0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  c6  T.  K.  Pitts. 

Plain  Tinned,  per  lb ....    0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  ssl    0  25 
27  to  30     "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06|  0  07 

Part  casks 0  07    0  07} 

Lead. 

Imported  Pig,  per  lb 0  03 i  0  04 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  74c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  18    0  18} 

Other  makes  "     0  17    0  17} 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}  .. 

No.  1  Do "  0    5} 

No.  2  Do "  0    4} 

No.  3  Do "  0     4} 

Prepared  Paints. 
(In  },  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre 0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "      8  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      012 

"       Greens  "      0  12 

Golden  Ochre 0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  perlb 0  11     0  11} 

Glue  (in  bbls) 

Common,  broken    0  10    0  '.1 

French  medal   0  12    0  IS 

Cabinetmakers   0  17    0  18 

White 0  16    0  17 
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Ammunition—  Cartridge!. 
Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Amer. 
Rim  Firo  Cartridge:*,  Dom.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Hifle,  15  to  18  per 

cent.,  Aiiirr. 
Oentral  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
E  e   's,  per  1,000 $0  25  i\  60 

Anvils. 

Per  lb 0  10    0  12} 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

(jilinour's,  discount  50,50 and  10 
Hollow  Steam's  per  doz....  13  00  20  00 
Adjustable  "         each  ....     5  50    6  50 
Post  Hole, Vaughau's,  each.     135    1  00 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing  per  gross  C  65  1  59 

Pegging,  "  ....  0  65  1  25 

Brad,  "  ...  0  85  1  60 

"  handled  ....  3  60  7  30 

Saddlers'.  "  ••■•  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 1725    8  qo 

"    Sewing,         "  —  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   7  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells — Hani, 

Brass.  60  to  661. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37},  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— buffer. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior— Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,    47}   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47}  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,          per  doz  0  05  0  90 

Diamond,  Shell  "         100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot   1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    r  75 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Caua'u 0  85    3  20 

Broilers. 

Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .    3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.50pc  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  l  10 

Chalk. 
Carpenters'  Colored,    per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01}  0  01} 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprise,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33}  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33}  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
■Jowitt's,  dis.  Can.  list,25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c. 
HorseRasps.dis.  45p.c  Amer  )  tt  n 

50  p.c.  Can.  ;  J"11*'™ 
Horse  Rasps,  Spencer's,  dis.  Can.  list, 
33}  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 

Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.    50  ft.   100  ft. 
inches      1.40-1.45  2  15 

26  to40in  1.50-1.55  2.35 

41  to  50  3.40-3.50  5.45 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7.20 

71  to  80  7  g0 

81  to  85  8  75 

86  to  90  1095 

91  to  95  13  75 

96  to  100  ie'25 

101  to  105  22'ob 


Ordinary. 
1st  break  . . 
2nd 
3rd 
4  th 
5th 
6th 
7th 


Pilkington. 
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Picture  Glass. 
Pilkington's  ordinary. 
1st  break  

2nd      "      

3rd      "      

4th       "      

5th       "       

6th       "       

7th       "      


Glue  Pots. 


Tinned,    each 
Enamelled  " 


0  30 
0  55 


4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


0  90 

1  20 


Grindstone    Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

H  am  in  e  rs — Nail. 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27}  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Peon. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        perdoz 100    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,  discount  30  per  cent. 

Hoe. 
C.  &  B.,  discount  30  per  cent. 
Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  n.c 
"  Shepard's  Noiseless,  dis.  60  p.c. 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03}  0  04} 
Perdoz.  sets. 

Screw,  Eureka  113    1  80 

Gate,  Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spnng     1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 
cent. 

Planter's  perdoz  4  00  5  00 

Hooks  —  Cast  Iron 

BirdCage,    perdoz  0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness  "  0  72  0  88 

Hat  and  Coat,  pergross..     100  3  00 

Chandelier,  perdoz    0  50  1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples     Can 
dis.  17},  20  p.c.  off  Canadian  list. 


Composite  Silver, 


ALL 

Red  Cap, 


Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity,    Order  early. 

ZBO~WTVLA-IN~,  ZE^EIISrilSriEID^  &   CO. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Auier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,   Eng.,  dis.   40,  5,   45  per 
cent. 

Horse  Nails. 

Canadian,  dis.50  and  10  to  60  per  cent 

Horse  Shoes. 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun             per  lb  ..     0  28    0  30 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .    2  75    A  20 
Bronze,  Gem,         "        .-•■    «  00    9  00 
Lava  "        ..-■     8  7ol0  00 

Shutter,  porcelain,  P.  & 

L   screw,  per  gross SI  30    4  oo 

Ladles. 

Melting,  per  doz 1  '0    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  «  187     3  8o 

Kl" g'  zl°a°ss'  "  400    4  50 

AJlglals*88  "  120    130 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paamck. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  oo    J  40 

Eagle,  dis.  per  cent,  15  to  17 J  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  A  <? 

Lignum  Vit»,  g    \Z 

Caulking,  each 1  60    iw 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 
Enterprise,  dis.  per  cent        20        25 
Canadian,  374  to  40  per  cent 

Dixon's,      eacn  160    2  00 

Woodruff's    «       110    1™ 

lume?      "  :::::::::.  «oo  moo 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cent 

Nails. 
Cut,   3   in.   and    upwards, 

npr  kee  base,  price  •    '  *% 

BrPads  Moulding  Nails,  70  to  70  and 

Wire  VaUs,"  70  to  70  and  5  per  cent. 

Nail  Pullers. 

German  &  American...     1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  qq 

D&nd:::::::::::::::^!^!500 

Oil. 
Canada  Befined  Oil  (Torontpjm    16 

Carbon  Safety  °  «    »  1° 

Canada  W.W.  °  f, 

American W.W.  •     ••••    °  f 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McOlary'sGalvan.  Iron 
Oil    Can,    with    Pump,  ^  ^ 

Zidnd  TinVdVe.-M/so  and  10 
Copper^er^doz...........    Jg    |  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz..' 2  25    3  25 

Pencils. 

w^ffijea:;:::::  58  SS 

Picks 

,,..rdoz «°°  900 

Picture  Nails. 

Porcelain  Head,  p.  gross  1  65  3  00 

Brass  Head,  40  1  00 


Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.    Canaaian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  371 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey'sVictor,  dis.  12i  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37  J,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern     & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     —    100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs  250    2  75 

Rail. 

Barn  Door,     per  foot 3         34 

Sliding  Door,         "       ....  31        3J 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  »  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  331  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 

Rope. 
Sisal,       per  lb  101  11  \  smaller  than 
Manilla,      "       141  15/7-16,  Jc.  extra. 

Cotton,  "      ...-        22        25 

Russia  Deep  Sea,  per  lb..        15       lb 

Jute    "     -        091      1° 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -Ms  371  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

ii  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p. e. 

Emery,  per   quire.... 55        90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempsbell's  dis.    40,   621  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

riausarre  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each. .. .     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40 p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"       K.H.       "       724        " 
"      F.  H.  Brass  75 
■'     R.  H.      "      70        "  " 

Diamond   Point    wood    screw   nails, 
bright,  dis.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  374  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
MiatL,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Metallic  Roofing- Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  *£ 

Heavy  Eastlake  Painted 4  oo 

Tower  or  .Mansard  Galvanized  .  6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding   »  50 

Manitoba  Galvanized  Sidmg 4  75 

Heavy  Man.  Painted  Siding. 3  50 

Light  Manitoba  Painted  Siding.  3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  ... ...  3  25 

Painted  Crimped,  Siding  or  Ceil.  3  50 

Shot. 
Canadian,  dis  71  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  374  per  cent 

Sl6VG8i 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    1  gross  boxes 3  25 

1  and  4  gross  boxes  per  • 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 028    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 
Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

Dpssert  "     "  21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00 

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  44     43 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent.  _  ;■. 

Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scvthe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  424PC 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .     0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  P,er 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application. 
Pieced,  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17i.  20  per  cent 
Game,H.&N.,orP.S.&W., discount  574 
to  624  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       ".'     ".""' 

blueribbon 0  141 

"         redcap 0  121 

"         Crown 0  111 

"         Silver  Composite  0  091 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  OO 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel — Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  74  p.c.  dis.  f.o. b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto, 
10c.  per  100  lbs.  net  added  for  freights) 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  74 
p.c.  dis. 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  O64  0  064 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes Line,galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"LockBarb,"4  point....     0  04$  0  05 
Ditto  Glidden  2  point   ....     0  04|  0  05 
Galv.  Stet  1,  plain  twist  . .    0  04|  0  05 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04|  0  05 

Staples  0  044 

Terms,  60 days  or  2  per  cent  off  tor 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft        00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's  Gen'ne,  dis.32J  p.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  perdoz 125    2  00 
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SUCCESSORS  IN'BIYMYER'BCUS  TO  THE 

ft  BLYMYER  MANUFACTURING  CO 

ttjv  CATALOGUE  WITH  2200  TESTIMONIALS. 


ELLS. CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND   2$C.    FOR 


a 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY   PUBLISHED   IN 

iei^irid^vV^^irie]- 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS    OF 

Art  Stained  Glass  for  Every  Purpose, 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 


TRADE  MARK  FOR 

#W3R0GEBS,A 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 

The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


Montreal,  P.Q. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulated  household, 
LIGHT,  HANDY,  DURABLE 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
back.      Sold  everywhere.     Ask 
your  dealer    for 
it  and   take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
dressingusif 
they  are  not 
carrying  a  stock 
of  t  n  e  above 
mop. 

TAEBOX    BBOS., 

73  Adelaide  Street   West,  Toronto. 

Sole  Manufacturers. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 
SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ate 

MONTREAL. 


COPPERINE. 

William  HAMiLTON,\Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
•  Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


ENGRAVING; 

■     .„.  FOR    A»L   .    f 

Illustrative:  j 

AND         • 

Advertising  t 


J.L.JONES, 
WOOD  ENGRAVER, 
8^0&I2,KINGSTEAST, 

10R0NT0,CANALV\- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W„  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 

TORONTO  ROLLING  MILL  AND  FORCING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St. 


uJ 

Q 
< 

h 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


HARDWARE. 


No  More  Broken  Handles, 
All  Heavy  Nickel  Plated, 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

-NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers.  MONTREAL. 


SHOWING  A  FULL  SET  OF  IRONS. 


THE  GENUINE 

MRS.  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  COY, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


-also- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 


Staples  and  Fencing  Tools. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO- 


MAY  9,  '91 


a  Year. 

O  Cents  a  Copy 


TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST, 
TORONTO   ONTABIO. 


HARDWARE. 


THE  DETROIT  PATENT 

SURE-CRIP  STEEL  TACKLE  CLOCK. 

This  block  will  hold  load  at  any  point  without  fastening  the  rope.  The  wedge- 
shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable.  The 
heavier  the  load  the  better  the  grip.  They  are  universally  admitted  to  be  the  great- 
est improvement  ever  made  in  tackle  blocks.  In  many  instances  fully  half  the  cost  of 
handling  can  be  saved. 

The  body  of  the  Block  is  made  of  steel  plate.  The  pins  are  cold  rolled  steel. 
The  essential  castings  are  malleable  iron,  making  the  strongest  and  safest  possible 
combination  of  material?,  thus  affording  immunity  from  accidents  in  the  highest 
degree. 

Tested  by  Standard  Weights. 
No.  3  Block,  tested  without  breaking 2800  lbs.         Capacity  claimed 600  lbs. 


3800 

4500  " 

"       "      "    5800  "  "      

9000  "  "      

The  Brake  always  holds  under  the  severest  strain.     Hundreds  of  testimonials: 

List  of  Sizes  and   Prices. 

No.  3  to  be  used  with  y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600 each 

350  1000 '■ 

400  "  1800 " 


1000 
1800 
2500 
4000 


4 
5 
6 

6K 


u 


450 
850 


2500. 
4000. 


$3  00 
5  50 

7  00 

8  50 
14  00 


Blocks  No.  3  to  6  require  rope  5  times,  and  No.  b]/z  7  times  the  height  to  be  lilted.     The  above  prices 
include  upper  and  lower  block— ROPE  EXTRA. 


For  sale  by  the  LEADING  HARDWARE  MERCHANTS  in  every  town. 
Write  for  Discounts  to 


RICE,  LEWIS  &  SON,  Limited, 


TORONTO. 


IMPORTERS     AND     DEALERS     IN 


BRITISH 

CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


21 28  and  30  FRONT  STREET  WEST, 


T0RONTD.  ONT. 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD   PLACE,        -        LIVERPOOL. 


HA^DWA^E 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY-SUBSCRIPTION    $2.00    A    YEAB. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.   Francois  Xavier  Street 


Vol.  3. 
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No.    19 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

CONTRACTS    FOR    BUILDERS' 
HARDWARE. 

The  contracts  for  supplying  material  to 
builders  are  worth  looking  after  in  all  locali- 
ties. It  is  true  where  there  are  two  or  more 
hardware  men  within  range  of  the  same  con- 
tract the  winner  is  usually  not  much  the 
richer  of  the  award,  but  that  is  no  reason 
why  members  of  the  trade  should  not  be  on 
the  lookout  for  it.  It  is  of  the  nature  of  trade 
these  days  that  it  can  be  got  only  by  those 
who  are  on  the  alert  to  catch  it.  Severe 
competition  grinds  profits  low,  and  it  is 
therefore  the  more  necessary  that  every 
trader  should  try  to  aggregate  as  many  of 
these  small  profits  as  possible.  To  let  slip 
an  opportunity  to  tender  for  the  supplying  of 
material  to  a  builder  because  a  rival  is  cer- 
tain to  underbid  you  is  not  modern.  It  is 
an  old-fashioned  sort  of  independence  that 
was  practicable  in  times  when  competition 
was  a  milder  spur  than  it  is  now.  The  con- 
tract ought  to  be  sought  after,  but  by  no 
means  at  the  sacrifice  of  sufficient  profit. 
No  tender  that  will  cause  the  loss  of  a  dollar 
should  ever  be  made,  but  every  chance  to 
make  a  tender  ought  to  be  seized.  It  is  one 
way  of  advertising,  of  showing  that  you  are 
a  practical  man.  But  to  refuse  to  tender 
because  you  know  some  other  trader  will  go 
lower  is  to  sulk,  whereas  a  man  should  come 
up  smiling  after  every  disappointment,  and 
congratulate  himself  that  he  didn't  get  the 
tender  on  the  same  terms  as  his  successful 
rival. 

A  builder  who  contracts  to  put  up  three  or 
four,  or  perhaps  a  dozen,  houses  in  a  season, 
aims  to  get  all  the  material  as  cheap  as  pos- 


sible. His  hardware  stuff  he  often  asks  two 
or  three  merchants  to  figure  on.  His  nails, 
hinges,  door  and  window  attachments,  win- 
dow glass,  putty,  paints,  oils,  screws,  hat- 
hooks,  tar  and  many  other  articles  he  usually 
buys  under  a  contract  that  is  often  made  for 
several  Houses  at  once.  Sometimes  the  con- 
tract is  at  a  specified  price  for  the  respective 
articles,  sometimes  it  is  made  at  a  lump 
figure  for  the  whole  required  stock.  In  other 
cases  nails  are  a  single  item  supplied  by  one 
dealer,  glass  by  another,  etc.,  the  best  bar- 
gain being  supposed  to  be  secured  by  thus 
dividing  the  trade  so  as  to  get  the  very  low- 
est on  each  line.  When  all  is  got  from  one 
dealer  he  is  supposed  to  make  a  compensat- 
ing profit  on  one  line  for  every  close  shave 
he  makes  on  another.  Scattering  the  trade 
is  the  best  way  to  screw  down  the  dealer  to 
the  losing  point  and  to  get  the  total  stock 
with  the  least  burden  of  profit. 

Since  the  contracting  for  builders'  hard- 
ware is  an  established  thing,  and  since,  as  it 
has  its  roots  in  the  practice  of  building  by 
contract,  it  is  apt  to  stay,  hardware  dealers 
should  recognise  it  as  an  element  in  their 
trade  calculations,  and  should  be  after  every 
contract  there  is  any  opening  for,  but  they 
should  not  make  an  offer  or  accept  one  that 
will  occasion  loss.  There  is  no  time  when  a 
dealer's  eyes  should  be  wider  open  to  note 
any  change  in  the  market  than  the  season 
when  builders  are  seeking  to  make  their  con- 
tracts. It  may  be  well  that  he  is  loaded 
with  stock  at  such  a  time,  or  it 
may  be  ill.  His  cue  ought  to  be 
taken  from  the  signs  of  the  market  before 
the  building  season  opens.  Then  is  the 
value  of  his  trade-paper's  quotations  and  re- 
ports impossible  to  overestimate.  They  keep 
him  posted  as  if  he  or  his  agent  were  on 
the  wholesale  market.  The  man  who  takes 
his  paper  and  reads  it  carefully  is  in  the  best 
position  to  undertake  these  contracts.     He 


can  often  make  a  low  offer  because  he  has 
little  or  no  stock  on  hand,  and  is  aware  that 
the  market  is  favorable  to  lay  in  supplies  at 
a  low  figure.  On  the  other  hand,  his  rival, 
not  properly  informed,  may  have  stocked 
when  prices  were  higher  and  may  thus  be 
unprepared  to  enter  so  low  a  tender. 


PATRONAGE  THAT  RUINS. 

A  paragraph  in  our  Business  Changes  this 
week  gives  the  final  sequel  to  a  departure 
from  the  ordinary  courses  of  business,  a  de- 
parture that  had  a  downward  tendency  from 
the  outset.  The  paragraph  refers  to  the 
sale  of  Fitzpatrick  &  Co.'s  general  stock  in 
Wallaceburg.  Fitzpatrick  &  Co.  is  the  style 
of  a  retailer  who  traded  in  the  village 
named.  He  made  the  serious  mistake  of 
accepting  the  proposal  of  the  Patrons  of 
Industry  to  supply  their  members  with 
sjoods  at  the  prices  or  rates  prescribed  by 
that  body.  When  a  trader  once  submits  to 
the  dictation  ot  a  league  of  consumers  he 
is  already  on  the  way  of  the  lost.  His  failure 
or  his  impoverishment  is  a  foregone  conclu- 
sion. The  sort  of  compact  to  which 
he  becomes  a  party  with  the  Patrons  is 
just  the  kind  to  efface  him  as  a  busi- 
ness man  if  he  holds  to  it  long  enough. 
It  is  an  undertaking  in  which  nobody  is 
bound  but  the  trader.  His  obligations  are 
clearly  set  forth,  his  privileges  are  clearly  a 
matter  of  grace  with  the  customers  whose 
bondman  he  has  become.  A  man  who  en- 
gages to  sell  goods  on  the  terms  required  by 
the  Patrons  will  soon  have  no  customers  but 
Patrons.  Other  consumers  will  not  deal  with 
a  man  who  discriminates  against  them.  If 
the  Patrons  are  thriving,  he  may  do  some 
business  with  them,  but  his  profit  is  too  nar- 
row for  their  trade  of  itself  to  suffice  for  his 
prosperity.  If  any  bankrupt  stock  is  being 
run  off  near  him  or  any  exceptional  bargains 
from  any  other  stock,  there  is  nothing  to  pre- 


HARDWARE. 


vent  the  Patronsfrom  going  inandgettingthe 
advantage.  If  the  Patrons  have  money  they 
deal  with  him,  because  they  can  get  special  bar- 
gains. Ifthey  have  no  money  and  no  produce 
they  can  probably  do  as  well  somewhere  else, 
or  they  take  advantage  of  their  knowledge  of 
invoice  prices  to  bring  him  down  in  his 
credit  terms.  When  a  man  fails  through 
truckling  to  their  luckless  patronage,  they 
let  him  fail.  Nor  are  wholesalers  likely  to 
be  very  merciful  to  a  man  who  has  been  so 
imprudent  a  trader  as  to  surrender  his  inde- 
pendence to  an  association  of  consumers. 
Such  a  man,  in  their  eyes,  lacks  one  of  the 
requisites  of  a  trader  that  ought  to  be  trusted, 
and  if  he  fails  there  are  not  many  of  his 
creditors  will  vote  him  another  chance. 


HANDLING  PAINTS  AND  OILS. 

Few  people,  says  the  Stoves  and  Hard- 
ware Reporter,  outside  the  trade  understand 
how  paints  and  oils  are  handled,  and  a  great 
many  actually  think  that  paints  are  shovelled 
out  and  oils  dipped  up  with  a  ladle.  I  have 
been  asked  how  it  was  possible  for  anyone 
constantly  handling  paints,  oils  and  kindred 
goods  to  keep  from  carrying  the  odors  about 
with  them.  Now,  the  fact  of  the  matter  is, 
that  the  jobbing  house  rarely  breaks  an 
original  package,  and  even  the  men  who 
handle  the  goods  in  shipment,  with  ordinary 
care,  need  not  carry  the  trademark  of  their 
business  on  their  clothing.  Then  the  rapid 
march  of  improvement  in  the  putting  up  of 
goods  for  convenient  handling  has  not  passed 
by  the  paint  and  oil  business,  without  leav- 
ing its  impress  thereon,  and  many  articles 
that  once  came  in  bulk  are  now  put  up  in 
various-sized  packages  to  suit  all  demands, 
be  they  large  or  small.  Even  the  retailer  is 
not  called  upon  to  touch  the  article  itself. 


FANCY  GOODS. 

This  year  so  far  has  been  a  somewhat 
troublesome  one  in  the  fancy  goods  trade 
both  for  wholesalers  and  retailers.  There  is 
no  doubt  but  that  the  first  to  suffer  in  slack 
times  are  those  who  are  dealing  in  luxuries — 
the  "unnecessaries"  of  life.  Those  whose 
trade  is  confined  to  the  "necessaries" — 
clothing,  provisions,  etc.,  no  doubt  feel  a 
stringency  in  money,  but  only  to  a  limited 
extent  in  proportion  to  their  friends  in  such 
trades  as  fancy  goods,  jewelry,  etc.  The  first 
step  in  economy  is  to  stop  giving  presents, 
and  in  presentation  lies  the  stronghold  of  the 
fancy  goods  and  notions  trade.  The  first 
three  months  of  the  year  were  very  quiet 
ones  in  the  trade.  April  was  a  little  more 
active,  and  made  up  somewhat  for  the 
ground  lost  in  the  previous  months,  but  it 
will  take  a  good  harvest  and  an  ex- 
ceedingly good  summer  and  fall  trade 
to  place  a  good  many  of  the  dealers  on 
their  feet  again.  From  the  present  crop  re- 
ports received  from  one  end  of  the  Dominion 
to  the  other,  those  in  the  trade  anticipate  a 
big  boom  in  the  business  before  the  present 


year  goes  out.  The  chief  cause  of  the  recent 
dull  spell  was  undoubtedly  the  Dominion 
elections,  accompanied  as  they  were  with  in- 
tense excitement  throughout  the  country, 
from  ocean  to  ocean,  and  by  no  means  less- 
ened by  the  fact  that  had  the  present  Gov- 
ernment been  defeated  the  trade  policy  of 
the  country  was  in  great  danger  of  being 
subverted,  which  meant  a  depreciation  in 
value  of  many  thousands  of  stock  upon  which 
duty  had  been  paid.  It  is  impossible  to  cal- 
culate the  loss  sustained  by  a  country  during 
such  disturbances,  and  if  the  figures  could 
be  shown  with  any  degree  of  accuracy  it 
would  probably  be  better  for  trade  generally 
if  the  life  of  each  parliament  was  extended. 


TRADE  LOOKING  UP. 

The  outlook  for  the  trade  of  the  country  is 
favorable.  It  is  apparent  in  every  branch 
In  some  more  than  in  others.  And  those 
which  show  the  most  favorable  indications 
are  among  the  leading  trades.  The  unsettled 
feeling  which  prevailed  during  the  late  elec- 
tion campaign  has  vanished  and  the  wheels 
of  commerce  are  again  merrily  revolving. 

Money  is  becoming  easier,  and  for  legiti- 
mate business  purposes  there  is  an  abund- 
ance. Remittances  are  being  made  with 
more  promptness.  The  position  of  the  banks, 
as  revealed  by  the  last  monthly  statements, 
is  more  satisfactory  than  is  usual  at  this  time 
of  the  year.  In  fact  the  general  outlook  is 
healthier. 

The  condition  of  the  Canadian  farmer  is 
not  by  any  means  on  the  verge  of  ruin. 
True,  his  cereal  crop  last  year  was  barely  an 
average  one.  But  the  enhanced  value  of  his 
produce  has  more  than  made  up  for  the  dis- 
crepancy in  this  respect.  During  the  past 
three  or  four  months  the  price  he  has  been 
receiving  for  his  live  stock,  breadstuffs,  fruits, 
butter  and  eggs  has  averaged  several  cents 
higher  than  for  the  corresponding  period  of 
1890.  And  the  cost  of  his  farm  implements 
and  necessaries  of  life  has  not  increased 
either.  The  winter  crops  appear  to  have 
wintered  well,  and  from  the  present  outlook 
in  Europe  fairly  good  prices  are  anticipated 
for  them. 

The  winter  was  favorable  to  storekeepers. 
Being  seasonable  it  created  an  active  de- 
mand for  all  staple  lines,  and  wholesale  and 
retail  merchants  were  enabled  to  work  off 
the  goods  left  over  from  the  previous  season 
besides  their  new  stocks.  This  was  particu- 
larly so  with  regard  to  heavy  woollens,  furs, 
etc.  As  a  result,  stocks  are  lighter  than 
usual  and  liabilities  less.  Under  these  con- 
ditions it  is  not  surprising  that  the  merchants 
are  more  than  usually  hopeful  in  their 
views  and  have  been  pleading  urgency  when 
ordering  for  the  summer  trade. 

The  mercantile  outlook  in  the  United 
States  on  the  other  hand  is  not  so  bright. 
Their  own  weekly  trade  reports  reveal  this, 
and  it  is  further  demonstrated  by  the  fact 


that  some  of  the  wholesale  houses  in  the 
large  commeTcial  centres  have  curtailed 
their  corps  of  travellers. 

Canadians  have  nothing  to  fear.  The 
trade  and  commerce  of  the  country  is  laid 
upon  a  solid  foundation  and  all  we  need  to 
increase  the  superstructure  is  confidence  in 
ourselves.  We  shall  gain  nothing  by  looking 
towards  Uncle  Sam  for  assistance.  The 
lower  in  the  scale  our  commerce  the  better 
he  is  pleased. — The  World. 


THE  YIELD  OF  OUR  MINES. 

A  preliminary  summary  statement  of  the 
mineral  production  of  Canada  in  1890  has 
just  been  issued.  The  total  value  of  the 
product  is  placed  at  $19,000,000.  Of  the 
metals  the  most  valuable  output  was  that 
of  nickel,  the  amount  returned  being 
1,640,240  pounds,  which  at  75  cents  per 
pound,  gives  a  total  of  $1,230,180.  These 
figures,  however,  cannot  be  altogether  relied 
upon,  as  the  companies  uniformly  refuse  to 
furnish  information  to  the  department,  and 
it  is  a  question  for  Parliament  to  consider 
whether  or  not  legislation  should  be  enacted 
to  compel  mining  companies  to  furnish  true 
statements  of  their  annual  output.  Copper 
from  two  of  the  Sudbury  mines,  which  the 
companies  allege  is  entirely  worthless,  at  12 
cents  perpound,  gives  a  valuation  of  $92,398. 
The  total  production  of  copper  in  Canada  was 
6,4154,913  pounds,  valued  at  $968,241  ;  gold, 
65,014  ounces,  value  $1,166,227  ;  pig  iron, 
21,772  tons,  value  $331,688  ;  iron  ore,  76,- 
511  tons,  $155,380  ;  silver,  400,687  ounces, 
value  $420,662 ;  lead,  1 13,000  pounds,  $5,085; 
total,  $3,722,565. 


NOTES  TAKEN  ON  THE  ROAD. 

Some  time  ago,  there  appeared  in  Hard- 
ware a  note  in  regard  to  merchants  in  the 
town  of  Wallaceburg,  agreeing  to  supply 
Patrons  of  Industry  on  terms  offered  by  the 
latter.  In  that  note  a  Thamesville  merchant 
was  quoted  as  saying  that  no  one  would 
take  them  unless  they  were  on  their  last 
leg.  This  is  less  than  six  months  ago,  and 
only  a  few  weeks  ago  Hardware  reported 
the  failure  of  a  general  storekeeper  named 
Fitzgerald,  in  Wallaceburg,  he  being  one  of 
the  parties  who  supplied  Patrons  of  Industry 
at  12  12  per  cent.  Last  week,  again  we 
were  called  upon  to  chronicle  the  failure  of 
D.  C.  McDonald,  hardware  merchant  of  the 
same  place,  who  took  them  up  and  added 
another  proof  that  the  12  1-2  per  cent,  trade 
admits  of  no  living  profit  to  the  merchant. 
The  writer  warned  McDonald  that  there  was 
no  money  in  it,  and  that  the  alliance  would 
injure  his  credit  with  the  wholesale  trade. 
Mr.  W.  H.  Robinson,  one  of  the  McCIary 
Manufacturing  Co.'s  travelers,  returned  from 
his  regular  eastern  trip  on  Wednesday.  Mr. 
Bingham,  another  traveler  of  the  above  firm, 
was  met  in  Peterboro'  figuring  against  the 
cutting  and  slashing  of  another  house,  and 
as  the  brows  of  the  traveler  contracted,  the 
merchant  looked  placidly  on  and  thought 
have  they  touched  bottom  yet  ? 


HARDWAKL. 


OUR  LONDON  LETTER. 

London,  April  25,  1891. 

THE   AUSTRALASIAN   TRADE. 

Straws  show  which  way  the  wind  is  blow- 
ing, and  if  the  latest  intelligence  from  Ottawa 
be  correct,  the  efforts  of  the  Dominion  Gov- 
ernment to  open  up  trade  with  British  West 
Indies  have  not  yet  been  successful,  and  ithas 
therefoie  turned  its  attention  to  the  markets 
of  Australasia,  China  and  Japan,  and  will 
endeavor  to  secure  favorable  terms  for  Cana- 
dian manufactures  in  those  countries.  From 
personal  experience  of  the  latter  markets  I 
can  say  that  they  are  likely  to  prove  far  more 
remunerative  to  the  manufacturers  of  the 
Dominion  than  the  West  India  buyers.  One 
or  two  of  these  islands  are  exceptions,  but 
they  would  not  compensate  for  what  are 
practically  three  new  countries,  for  China  is 
really  a  new  market  so  far  as  foreign  manu- 
factures are  concerned.  The  import  trade 
of  the  West  Indies  is  by  no  means  in  a  satis- 
factory state  ;  it  is  true  that  the  total  imports 
for  1889  were  valued  at  $30,058,500  against 
$28,667,500  in  1888,  but  the  improvement 
was  by  no  means  permanent,  and  compares 
badly  with  previous  years.  It  is  better  to 
look  out  for  young,  rising  markets  than  for 
those  that  bear  marks  of  decay.  At  the  same 
time  there  are  chances  of  doing  business  in 
hard  goods  in  Jamaica.  During  the  two 
years  mentioned  above  the  imports  into  New 
South  Wales  alone  increased  from  $106,145,- 
000  to  $114,315,000;  the  imports  of  hard- 
ware have  risen  from  $2,140,000  to  $2,380,- 
000  ;  and  machinery  from  $1,844,000  to 
$2)3I3>5°°-  This  is  for  only  one  colony.  In 
Victoria,  the  imports  of  hardware  and  iron- 
mongery have  also  increased  from  $1,190,000 
to  $1,336,000,  and  machinery  from  $1,544,000 
to  $2,218,000.  The  rapid  extension  of  agri 
culture  in  Australasia  is  causing  a  wide- 
spread demand  for  implements,  tools,  and 
machinery,  while  the  great  increase  in  the 
population — numbering  now  just  under  three 
millions — is  producing  a  genuine  request. for 
hardware,  especially  domestic  utensils. 

I  would,  however,  remind  Canadian  read- 
ers that  they  will  encounter  sharp  competi- 
tion from  United  States  exporters  of  mining 
machinery,  agricultural  implements,  tools, 
household  appliances,  and  similar  articles. 
United  States  journals  are  circulated  very 
widely  in  the  Australian  colonies;  the  pub- 
lishers send  them  broadcast  as  advertising 
mediums.  If  a  manufacturer  cannot  be  on 
the  spot  he  cannot  do  better  than  have  a 
good  illustration  of  his  goods  put  before  his 
intending  customers.  There  is  ample  room 
in  Australia  for  such  enterprise  on  the  part 


of  Canadians,  and  a  smart  journal  like  Hard- 
ware should  prove  invaluable  in  this  direc- 
tion. 

NEW   ZEALAND. 

Exporters  should  not  forget  New  Zealand. 
There  is  a  capital  opening  there  for  hard- 
ware of  all  descriptions,  cutlery,  ironmong- 
ery, and  iron — bar,  bolt,  rod  and  galvanized. 
The  country  has  recovered  from  its  recent 
financial  difficulties.  Machinery,  and  also 
sewing  machines,  are  in  greater  demand. 
Any  machine  for  saving  labor  is  sure  to 
meet  with  a  rapid  sale,  as  wages  are  abnor- 
mally high.  There  is  at  the  present  time  an 
opening  for  a  machine  for  binding  the  cor- 
ners of  cardboard  boxes  with  tin  stamps. 

GOODS  WANTED  IN  CENTRAL  AMERICA. 

Exporters  on  the  lookout  for  a  good  line 
might  do  worse  than  give  Central  America 
a  chance.  They  should  see  first  of  all  what 
can  be  done  in  the  way  of  stoves  suitable  for 
burning  wood,  not  coal,  which  is  rarely  used, 
the  price  being  prohibitory.  Well-made 
stoves,  fairly  cheap  and  durable,  will  meet  a 
demand  at  San  Jose  de  Costa  Rica.  Kero- 
sene lamps,  and  a  good-class  make  of  cut- 
lery, would  also  sell  well.  A  good  opening 
exists  for  suitable  implements  used  in  the 
coffee  plantations.  At  present  most  of  these 
are  supplied  by  Hartford,  Connecticut,  manu- 
facturers, but  the  demand  is  on  the  increase 
and  Canadian  exporters  might  do  business 
in  this  line.  Makers  of  sugar  plant  and  ma- 
chinery should  watch  for  an  opening  here, 
as  sugar  cultivation  will  soon  become  an  im- 
portant industry,  owing  to  the  extension  of 
railway  facilities. 

CHINA. 

Information  reaches  me  from  Swatow, 
China,  that  purchases  of  iron  wire,  tin  dust 
and  refuse,  tin  plate  wire,  old  yellow  metal 
sheets,  and  steel  bars  are  on  the  increase. 
A  Canadian  firm  with  an  agent  or  corres- 
pondent in  Hong  Kong  could  no  doubt  book 
an  order,  most  of  the  trade  going  through 
Hong  Kong  merchants. 

ITALY. 

Let  exporters  of  agricultural  machinery, 
implements  and  tools,  pay  attention  to  the 
requirements  of  Italian  farmers.  Plough, 
thrashing  machines,  reapers,  mowers,  etc., 
are  all  wanted.  As  showing  the  truth  of 
this  statement,  imports  have  increased  from 
21,035  cwts.  in  1888  to  38,994  cwts  in  1890. 
Makers  wishing  to  culti\»te  a  trade  in  this 
direction,  would  do  well  to  be  represented  at 
the  trial  of  seed  drills,  to  be  held  at  Foggia, 
Italy,  on  Oct.  20  next.  Five  of  the  winning 
machines  will  be  purchased  by  the  Govern- 
ment and  suitable  awards  given.  Particu- 
lars as  to  conditions,  etc.,  can  be  obtained 
from  the  Committee  of  Direction,  Foggia, 
and  all  requests  should  reach  them  before 
Sept.  15  next. 

THE   ENGLISH   HARDWARE  TRADES. 
South  America  is  one  of  the  most  import- 
ant markets  for  English  machinery,  especially 
sugar  and  grain    treating    apparatus,  saw- 
mills, and  cultivating   machinery.     The  pre- 


sent position  of  South  American  finances  is 
seriously  affecting  this  trade,  in  consequence 
of  the  fabulous  premium  to  which  gold  in  the 
Argentine  Republic  is  run  up,  and  now 
stands  at  a  premium  of  from  240  to  256, 
and  is  much  too  high  to  permit  of  remit- 
tances home.  Merchants  in  the  Birming- 
ham and  engineering  districts  have  as  much 
as  £7,000  to  ^6c,ooo  locked  up  in  this  way. 
New  orders  cannot,  of  course,  be  accepted 
in  consequence  of  the  risk  that  would  be  run 
in  obtaining  payment.  Brazilian  trade  is 
also  threatened  with  increased  competition 
from  America,  U.  S.  cargoes  of  hardware  be- 
ing placed  on  better  import  terms  than  those 
from  England  by  25  per  cent. 
INDIA. 
Orders  are  being  received  direct  from  In- 
dia by  Birmingham  makers,  from  leading 
Indian  cities,  with  discounts  attached  actu- 
ally 5  per  cent,  lower  than  local  merchants 
can  buy  from  the  manufacturers  of  the 
goods  ! 

HOW  TO  KEEP  TRACK  OF  NEW 
GOODS. 

There  is  nothing  that  sell  so  well  as  some- 
thing that  is  brand  new  in  the  market,  and 
especially  is  this  true  of  the  smaller  articles 
usually  found  in  the  hardware,  as  well  as 
other  lines.  Take  for  instance  a  new  make 
of  pucket-knife  or  an  old  make  in  a  new 
style,  or  any  small  article,  and  when  it  is 
first  put  on  the  maiket  it  sells  much  more 
rapidly  than  it  will  later  on.  This  does  not, 
of  course,  apply  to  the  old  staple  articles 
and  necessities  in  the  hardware  line,  which 
are  governed  by  the  irrevocable  law  of  de- 
mand and  supply,  but  in  light,  semi-useful 
and  semi-ornamental  productions  that  usually 
come  with  the  seasons  as  a  sort  of  side  line, 
though  carried  by  the  regular  hardware  job- 
ber. Then  there  are  new  articles  that  are 
strictly  useful  and  not  at  all  ornamental  that 
would  sell  on  sight  were  they  properly  pre- 
sented by  the  dealer  for  the  inspection  of  the 
consumer.  It  is  to  be  presumed  that  every 
successful  dealer  takes  his  trade  paper  and 
that  he  reads  it.  If  he  does  this  he  will  miss 
few  new  productions,  for  anything  that  is 
new  is  promptly  heralded  through  the  col- 
umns of  the  trade  journal  in  some  form.  The 
patent  reports  printed  each  week  may  be  the 
place  where  the  new  article  is  first  read  of 
by  the  dealer.  He  can  put  it  down  in  a 
memorandum  book,  kept  especially  for  that 
purpose,  and  watch  for  it  whenit  is  put  upon 
the  market.  In  the  majority  of  cases  the 
maker  is  quick  to  advertise  a  new  article,  or 
an  improvement  in  the  old,  in  order  that  its 
existence  may  become  known,  and  the  trade 
paper  is  ever  on  the  alert  to  herald  to  the 
world  the  advent  of  anything  new  in  its  line. 
The  way  to  keep  track  of  the  new  things  that 
are  being  produced,  then,  is  to  carefully  scan 
your  trade  paper,  not  slighting  either  the  ad- 
vertising or  reading  columns. — Stove  and 
Hardware  Reporter. 
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CURIOSITIES  OF  INVENTION. 

Invention  is  not  without  its  novelties  as 
its  uses.  The  brain  of  man,  like  his  epider- 
mis, can  be  tickled  with  a  feather  or  dis- 
turbed with  a  straw.  Intellect  is  not  always 
wisdom,  nor  is  genius  synonymous  with 
mother-wit  and  common  sense,  and  in  no 
place  is  this  fact  more  definitely  announced 
or  plainly  proven,  then  in  the  Patent  Office. 
Here  invention  has  its  museum,  and  up  the 
official  staircase,  as  on  the  planks  of  Noah's 
ark,  are  things  great  and  small.  Inventive 
ambition  has  here  started  on  its  road  to  for- 
tune, or  found  its  way  to  obscurty.  It  is  the 
doorway  to  eminence  or  extinction,  and, as  a 
catacomb  of  deceased  ideas, has  no  rival  out- 
side the  walls  of  a  State  legislature  or  the 
doors  of  a  second-hand  book  store. 

Necessity  is  said  to  be  the  "  mother  of  in- 
vention." It  is.  Emergency  has  incubated 
the  idea  designed  to  meet  an  immediate  or 
prospective  want.  We  have  that  luxuriously 
illustrated,  in  what  we  call  "the  dry  States,' 
where  human  ingenuity  develops  itself  in 
the  secretion  and  supply  of  prohibited  liquids. 
We  have  the  walking  cane  that  acts  as  a 
wooden  bottle,  opera  glasses  in  which  the 
lambent  Bourbon  languishes  in  delightful 
solitude;  hats  that  are  bar  rooms  of  forbidden 
fluids,  with  all  the  necessary  furnishings 
of  glasses,  spoons,  cloves  and  lemons,  and 
even  pocket  bibles,  that  are  the  evangelical 
covers  of  alcoholic  gospel.  These  all  indi- 
cate the  obligations  of  invention  to  em- 
ergencies and  the  occasional  revivals  of  in- 
genuity to  immediate  causes.  Philadelphia 
has  added  its  illustration  to  this  general  fact, 
in  a  contrivance  that  may  free  the  inhabi- 
tants of  the  Quaker  City  from  the  nocturnal 
nuisance  of  feline  musicians,  who  are  never 
behind  their  opportunities  in  all  modern 
aggregations  of  cats  and  civilization.  By  a 
simple  device  these  discordant  revellers  are 
precipitated  from  fences  and  walls  into  con- 
finement and  silence,  to  repent  as  they 
choose,  and  escape  if  they  can.  Another 
genius  with  the  same  intention  has  patented 
the  figure  of  an  animal  coated  with  luminous 
paint  and  annointed  with  certain  perfumes 
drives  away  all  four  footed  prowlers  with  an 
optical  delusion  and  an  odoriferous  threat. 
In  1872  a  patent  was  secured  for  an  appliance 
designated  as  an  "anti-snorer."  It  consisted 
of  an  arch,  securely  placed  on  the  back  of 
the  sleeper,  a  contrivance  that  as  a  spinal 
terror  and  the  regulator  of  a  nocturnal 
nuisance  was  certainly  original.  In  1870  an 
automatic  roost  was  designed,  by  which, 
when  the  ladies  of  the  barn  yard  retired  to 
peace  and  slumber,  the  pressure  of  their 
avoirdupois  on  the  roost  closed  the  doors  of 
the  bee  hives,  and  thus  keeping  the  vagrant 
beemothontherightsideofthehive.  We  have 
the  caseofagentlemanwhosetsohigh  a  value 
on  his  own  name  that  he  applied  for  a  patent 
by  which  he  could  secure  the  exclusive  right 
to  the  name  of  his  father.  Another  aspirant 
with  a  large  ambition,  desired  a  patent  for 


the  name  of  South  Dakota.  In  fact  there  is 
no  limit  to  the  phases  of. genius  seeking  in- 
troduction to  society  via  the  Patent  Office. 
As  a  study  of  whims  and  ingenuity  and  the 
fertile  resources  of  the  human  brain  in  the 
heads  both  of  wisemen  and  fools  the  Patent 
Office  enjoys  a  national  distinction. — Age  of 
Steel. 


THE  OLD-FASHIONED  MERCHANT. 

He  is  an  old-fashioned  merchant,  and 
carries  a  general  stock,  doing  business  in  the 
village  of  W.  The  town  is  twelve  miles  from 
a  railroad,  but  the  country  is  rich  in  farms 
and  farm  buildings,  and  the  people  are  con- 
tented and  happy.  The  merchant  is  well 
educated,  even  refined  ;  yet  it  is  the  old- 
fashioned  refinement — "  fossilized,"  the  city 
people  call  it.  He  represents  a  class  now 
quite  rare.  He  is  more  than  sixty  years  old, 
and  has  carried  on  business  in  that  village, 
as  his  father's  successor,  more  than  thirty 
years.  The  first  log  store  there  was 
built  and  occupied  by  his  father,  and 
he  entered  it  at  the  age  of  twelve, 
remaining  in  the  mercantile  business  ever 
since,  with  the  exception,  of  three  years  at 
school  after  he  became  of  age.  He  wears 
no  very  modern  stile  of  clothes,  and  when  he 
goes  into  the  city  he  attracts  attention,  not 
merely  because  he  is  old-fashioned  but  be- 
cause_so  many  people  know  and  respect  him. 
The  "  dudish  "  young  men  along  the  street 
watch  him  a  moment  and  as  he  passes 
by  vote  him  an  old  "  fossil ".  His 
walk  is  not  hurried  yet  he  steps 
firmly  in  those  heavy  boots,  with  head  erect 
and  the  bearing  of  one  of  nature's  noblemen. 
He  is  a  peculiar  man,  but  his  word  is  accept- 
ed as  if  it  were  in  writing.  Every  one  has  a 
word  and  smile  for  Uncle  John.  He  does 
not  talk  business  at  once  with  his  customer, 
as  if  he  were  in  haste  to  take  what  money  he 
has  and  bow  him  out.  He  says  there  is 
always  time  in  this  world  to  be  courteous 
first,  and  to  do  business  afterward.  You 
would  never  know  that  he  thought  of 
eating  or  sleeping  as  long  as  there  is 
a  customer  to  oblige,  or  any  service  to 
render  a  fellow-being.  He  is  just  old-fash- 
ioned enough  to  believe  there  is  something 
worth  living  for  besides  money  and  self. 
When  a  woman  drives  up  to  his  store  alone, 
or  with  a  child,  he  is  so  peculiar  that  he  in- 
variably goes  out  to  greet  her,  assist  her 
from  the  vehicle,  and  tells  her  to  "  run 
right  in  with  the  child,"  while  he  hitches 
the  horse  and  brings  in  her  baskets  of 
butter  and  eggs.  Then  he  gently  takes  the 
little  tot  in  nis  arms,  removes  her  wraps 
and  holds  the  little  fat  hands  to  the  stove  to 
warm  them,  asking  her  about  papa,  the  dog 
and  the  kittens,  and  lastly  carries  her  to  the 
open  box  of  raisins,  and  tells  her  to  take  a 
handful  and  give  mamma  a  few.  While  he 
waits  upon  his  customer  the  delighted  child 
has  the  freedom  of  the  store.  Uncle  John  is 
sufficiently  old-fashioned  to  tell  the  truth  with- 


out hesitation  when  asked  a  question  regard- 
ing his  goods.  If  he  thinks  a  piece  of  goods 
will  fade,  eitherfromsun-lightor  washing,  he 
is  candid  enough  to  say  so,  and  when  asked 
what  he  thinks  most  becoming,  gives  his  opin- 
ion so  honestly  as  to  provokea  smile  or  remark. 
"I  recommend  this  piece  of  goods."  he  some- 
times quietly  says,  and  that  remark  is  usu- 
ally sufficient  to  determine  the  choice,  such 
is  their  confidence  in  the  merchant.  A  cus- 
tomer is  seldom  disappointed,  for  the  old- 
fashioned  merchant  is  honest  from  principle 
— not  from  policy.  No  substitutes  for  real 
goods  are  ever  found  in  his  store,  except  by 
accident.  If  you  ask  for  straight  N.  O.  mo- 
lasses, Mocha  coffee  or  pure  ground  mus- 
tard, you  will  get  them,  or  he  will  inform  you 
that  he  has  none.  He  has  no  corn  syrup  or 
glucose  sugars  at  any  price,  but  if  low  grade 
sugars  are  wanted  he  has  them,  and  you 
will  only  pay  the  price  for  just  the  article 
you  get.  You  can  depend  upon  what  he 
tells  you,  and  it  is  quite  safe  to  be  guided 
by  his  judgment.  Uncle  John  says  that 
whatever  it  is  necessary  to  do  he  considers 
honorable,  and  he  has  no  false  pride  in 
business.  If  you  desire  any  goods  deliv- 
ered in  the  village,  he  replies,  "  Certainly, 
some  time  to-day,"  and  at  some  hour  be- 
fore you  sleep  the  old-fashioned  merchant 
will  come  trudging  in  with  them.  There 
is  no  false  modesty  about  him,  and  no  act 
which  is  considered  legitimate  is  consid- 
ered too  insignificant  for  him  to  perform. 

I  wish  all  my  readers  could  have  the 
pleasure  of  an  acquaintance  with  the  old- 
fashioned  merchant. — Vindex,  in  Michigan 
Tradesman. 


THE  COPPER  OUTLOOK. 

Notwithstanding  the  revolution  in  Chili, 
says  the  Ironmonger,  there  seems  to  be  every 
prospect  of  the  world  obtaining  all  the  copper 
it  needs,  or  is  likely  to  need,  for  some  years 
to  come,  at  moderate  prices.  Statistically 
and  in  all  other  respects,  the  outlook  appears 
to  be  in  favor  of  buyers,  even  if  due  allow- 
ance be  made  for  the  increased  consumption 
on  electrical  account,  and  for  the  quantity  of 
sulphate  used  in  connection  with  vine-culti- 
vation. The  copper  corner  undoubtedly  gave 
a  great  stimulus  to  production,  and  the 
course  of  events  demonstrates  that,  at  pre- 
sent prices,  or  thereabouts,  the  mines  of  the 
world  can  afford  to  go  on  producing  on  an 
increasing  scale.  This  is  more  particularly 
true  of  the  American  mines,  which  marketed 
116,000  tons  last  year,  as  against  25,000  tons 
in  1880  and  74,000  tons  in  1885,  but  it  is  also 
equally  true  in  respect  of  many  other  mines. 
Spain  and  Portugal,  for  instance,  furnished 
52,000  tons  in  1890,  and  56,0^0  tons  in  1888, 
as  compared  with  36,000  tons  in  1880,  and 
Japan  raised  15,000  tons  last  year  against 
4,000  tons  in  1880.  Something  similar  has 
taken  place  all  over  the  world,  hence  it  is 
obvious  that  the  supply  of  copper  has  been 
augmented  more  considerably  than  has  the 
consumption  of  the  metal.  A  notable  ex- 
ception to  the  almost  general  rule,  however, 
is  observable  as  regards  Chili,  which  pro- 
duced last  year  only  26,000  tons,  as  against 
43,000  tons  in  1880.  Of  itself  this  is  singular, 
but  the  falling  off  is  of  no  real  moment  in 
view  of  the  great  increase  of  the  production 
in  North  America. 
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H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE. 


37     Front    Street    West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


The  St  Thomas  Plate  Glass  Association 
had  to  pay  out  only  $1,250  for  replacing 
broken  windows  last  year. 

The  London  Machine  Tool  Company  has 
granted  Saturday  half-holidays  to  employes 
from  now  until  September,  1. 

The  Customs  department  has  been  noti- 
fied of  the  seizure  for  undervaluation  at  Mon- 
treal of  a  consignment  of  corkscrews,  valued 
at  $700. 

The  Government  will  be  asked  to  increase 
the  duty  on  wrought  iron  scrap  to  such  a 
figure  as  will  practically  make  it  impossible 
to  import  it  into  Canada. 

In  the  article  "A  merry  war  in  Nails," 
published  in  last  week's  Hardware  the 
quotations  given  were  in  Montreal  and  not 
Toronto  as  some  might  possibly  infer. 

Mr.  Gale,  of  the  eastern  townships,  saw 
Mr.  Bowell,  Minister  of  Customs,  and  urged 
that  homo  spring  steel  be  placed  upon  the 
free  list  for  the  manufacture  of  spring  beds. 

Mr.  Maurice  Frankel,  of  the  firm  of 
Wankel  Bros,  of  this  city,  left  on  Wednesday 
via  New  York  on  a  trip  to  his  home  in  Ger- 
many, and  will  also  extend  his  visit  to  the 
principal  cities  in  Europe. 

A  new  pipe  wrench  has  just  been  put  on  the 
market  which  promises  to  take  the  place  of 
everything  else  of  this  sort.  It  consists  of  a 
small  cylinder  hung  on  a  rubber  band  by 
which  it  is  attached  to  an  ordinary  wrench. 
It  will  retail  for  25c. 

The  following  decisions  have  been  made 
by  the  board  of  customs  during  the  month 
of  April  :  Brunswick  green,  20  per  cent.  ; 
crocus  composition  for  buffing  or  polishing 
metals,  30  per  cent.  ;  chrome  green  and 
chrome  yellow,  20   per   cent.;    chain  pump 


castings,  as  parts  of  pumps,  35  per  cent.; 
galvanized  chain  for  chain  pumps,  35  per 
cent.;  rubber  buckets  for  chain  pumps,  35 
per  cent.  ;  tripol  composition  for  buffing 
metals,  20  per  cent.;  Venetian  red,  30  per 
cent. 

The  hardware  stock  of  Henry  Evison, 
Collingwood.,  Ont.,  was  sold  in  Toronto,  on 
Tuesday,  by  Suckling  &  Co.  at  56c.  in  the 
dollar.  The  buyer  was  H.  W.  Steep,  Winni- 
peg, Man.  The  book  debts,  which  were  ad- 
vertised to  be  sold  at  the  same  time,  were 
withdrawn. 

Mr.  Elias  Rogers  has  opened  an  iron  de- 
partment in  connection  with  his  coal  busi- 
ness. Mr.  H.  S.  Mould,  who  has  had  many 
years  experience  in  the  moulding  of  iron  and 
ores  in  the  States  is  in  charge  of  it.  They 
represent  twenty-eight  of  the  leading  fur- 
naces in  the  States. 

Messrs.  Wallace  and  Broad,  of  St.  Stephen, 
N.B. ;  John  L.  Gilmore,  Ernest  Arnold  and 
Win.  B.  Gilmour,  of  Montreal,  and  H.  S. 
Burritt,  of  Ottawa,  apply  for  letters  patent  of 
incorporation  as  E.  Broad  &  Son  (limited)  to 
manufacture  iron  and  steel  tools,  with  head- 
quarters at  St.  Stephen,  N.B. 

Mr.  Forrester,  manager  of  W.  B.  Malcom's 
brass  works,  Toronto,  was  presented  on 
Saturday  by  the  employer  and  employes 
with  a  beautiful  gold  chain  and  locket.  Mr. 
A.  Smith,  the  foreman,  made  the  presenta- 
tion. Mr.  Forrester  is  about  to  enter  busi- 
ness for  himself  in  the  United  States. 

Messrs.  Butterfield  &  Co.,  Rock  Island, 
P.  Q.,  manufacturers  of  blacksmith  and  other 
tools,  are  erecting  another  new  building  in 
addition  to  the  two  they  already  have  at 
Rock  Island,  P.  Q.  and  Derby  Line,  Vt.  U. 
S.  A.  The  new  one  will  be  fire  proof,  two 
stories  high  and  153  feet  long.  The  com- 
pany's business  is  fast  increasing  and  they 
now  employ  between  forty  and  filty  hands 
the  year  round.  Their  trade  connectionsin- 
clude  every  cityandtown  in  theUnited  States 


and  Canada  and  they  are  now  making  ar- 
rangements to  ship  to  foreign  lands.  We  are 
in  receipt  of  a  beautiful  catalogue  brilliantly 
illustrated  which  is  sent  on  application.  The 
push  and  success  of  this  firm  is  worthy  of 
commendation. 

A  deputation  of  newspaper  proprietors 
interviewed  the  Minister  of  Customs  and 
Finance  to  urge  a  reduction  of  the 
duty  on  stereotype  plates  for  newspapers. 
The  deputation  contended  that  the  old  rate 
°f  37'A.  per  cent,  was  amply  sufficient  pro- 
tection to  the  Canada  boiler  plate  industry. 
And  it  would  give  an  opportunity  to  those 
newspaper  proprietors  who  so  desired  to 
avail  themselves  of  the  greater  variety  offered 
by  United  States  manufacturers.  The  min- 
isters promised  to  take  the  request  of  the 
deputation  into  consideration,  but  it  was 
stated  that  in  the  event  of  no  tariff  changes 
being  decided  upon,  this  matter  would  have 
to  be  laid  over  for  another  year  Subse- 
quently the  deputation  waited  upon  Mr. 
Haggart  in  reference  to  the  alleged  contem- 
plated re-imposing  of  postage  on  newspapers. 
The  Postmaster-General  said  the  Govern-  „ 
ment  had  not  considered  the  matter,  and  he 
did  not  think  the  question  would  come  up. 
So  far  as  revenue  was  concerned,  such  a  step 
had  no  great  claims,  as  the  largest  postal 
revenue  ever  derived  from  newspaper  postage 
when  it  was  in  force  was  only  about  $100,000. 


IMPORTERS'  GRIEVANCES. 

In  the  article  on  Importers  Grievances  in 
last  week's  issue,  a  list  of  varieties  of  knives 
which  were  now  to  be  classified  as  mechanics 
tools  was  given.  To  this  list  butcher's  knives 
have  been  added. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

One  thing  in  particular  should  be  impressed 
uponclrrks — the  necessity  of  careful  attention  to 
small  custnraers. 
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THE  APPRENTICE. 

It  is  not  the  intention  to  discuss  the  ap- 
prenticeship question,  but  the  apprentice. 
We  are  in  receipt  of  a  letter  from  an  appren- 
tice seeking  information  and  advice.  He 
writes  that  he  has  an  ambition  to  organize 
apprentice  unions  similar  to  the  journey- 
men's unions,  and  asks  our  opinion  of  the 
matter.  The  letter  is  anonymous,  and  would 
receive  no  attention  were  it  not  for  the  earn- 
estness manifested  and  the  undoubted  sin- 
cerity of  the  writer  in  his  endeavor  to  better 
the  condition  of  the  apprentice  and  to  in- 
crease his  usefulness. 

In  regard  to  the  organization  of  any  or  all 
unions,  their  usefulness  depends  entirely  up- 
on the  manner  in  which  the  unions  are  con- 
ducted, their  object,  and  the  direction  given 
them.  They  can  be  made  of  great  value  and 
aid  to  their  members  and  to  employers  as 
well,  or  they  can  become  a  positive  injury  to 
both.  There  is  one  source  of  weakness  re- 
garding them,  which  when  present  always 
works  evil.  That  is  the  reliance  placed  in 
the  unions  to  the  exclusion  of  personal  effort. 
There  is  a  belief  among  many  that 
a  union  is  all  that  is  required.  That 
it  alone  will  work  out  the  temporal 
salvation  of  its  members,  an  J  that  the 
individual  and  his  own  personal  endeavors 
are  merged  in  the  union  and  that  is  all  that 
is  necessary.  It  to  a  serious  degree  takes 
away  the  sense  of  personal  responsibility, 
and  the  union  becomes  not  only  the  guardian 
of  the  members,  but  their  counselor,  advo- 
cate, arbiter  and  all.  They  consider  that 
their  personal  obligations  and  individual  ef- 
forts end  when  the  union  begins;  and  it  is 
this  shifting  of  reliance  on  self  to  that  of  the 
union  that  works  injury,  disappointment  and 
dissatisfaction.  The  union  is  supposed  to 
'correct  all  evils,  secure  good  wages  and  do 
for  the  individual  that  which  he  should  do 
for  himself.  No  union  can  do  this,  and 
when  it  fails  the  failure  is  not  attributed  to  a 
lack  of  personal  effort  or  the  ineffectiveness 
of  the  union,  but  to  something  wrong  in  the 
relations  of  employer  and  employe.  Where 
this  feature  is  not  present  it  of  course  does 
not  work  the  evils  indicated  and,  with  per- 
sonal obligation  and  individual  effort  placed 
upon  each  member,  the  union  may  be  direct- 
ed greatly  to  the  benefit  of  all. 

In  replying  further  to  our  apprentice  friend, 
we  would  state  that  a  union  of  the  kind  he 
speaks  of  could  be  made  very  profitable.  If 
an  organization  be  formed  the  object  of  which 
is  to  advance  the  interests  of  the  apprentice 
in  acquiring  his  trade,  to  aid  him  in  gaining 
information  and  skill,  to  assist  him  in  be- 
coming proficient  in  all  the  branches  of  the 


important  calling  he  has  chosen,  then  it 
would  be  at  once  a  success  and  an  impor- 
tant feature  in  the  means  of  acquiring  those 
qualifications  neccessary  to  make  the  pro- 
ficient plumber.  An  organization  of  any 
kind  is  helpful  so  long  as  it  is  directive  to 
greater  individual  effort,  a  stimulus  to 
healthy  emulation,  and  an  inspiration  to 
sobriety,  honesty,  faithfullness,  industry  and 
all  the  qualities  which  go  to  make  up  the 
perfect  man  as  well  as  the  proficient  work- 
man. If  such  an  organization  be  relied 
upon  to  take  the  place  of  personal  responsi- 
bility and  individual  effort,  it  will  prove  a 
failure  and  a  dissapointment.  It  will  be 
worse  than  no  organization,  as  it  will  fail  in 
its  intended  mission,  and  the  members  in 
looking  for  the  cause  of  failure  will  ascribe  it 
to  industrial  conditions,  failing  to  recognize 
the  lack  of  his  own  efforts. 

The  apprentice  is  a  student.  He  is  in  a 
school  to  be  taught.  Opportunities  are  given 
him  to  perfect  his  education,  and  his  time 
and  energies  and  talents  should  be  sacredly 
devoted  to  that  end  for  his  own  good.  He 
must  work  for  himself.  He  must  gain  know- 
ledge by  hard  work  and  close  application. 
It  cannot  be  given  him,  and  he  will  find  that 
he  will  be  helped  the  most  when  he  most 
helps  himself.  It  is  thus  in  every  human  en- 
deavor. Fred  Douglas  says  that  he  longed 
and  prayed  for  freedom,  but  never  got  it  till 
he  prayed  with  his  legs.  So  it  is;  neither 
Providence  nor  man  can  help  one  who  does 
not  help  himself.  Every  attainment  is  reached 
through  properly  directed  individual  effort. 
There  are  aids  and  they  will  be  given  to  the 
worthy  and  industrious  freely.  It  is  the 
common  experience  that  worthiness  is  always 
rewarded,  arid  that  indolence  and  reckless- 
ness are  rebuked.  Fortune  is  not  rushing 
around  looking  up  vagabonds  on  whom  to 
bestow  her  smiles.  She  must  be  sought  out 
and  tirelessly  wooed.  Associations  cannot 
do  this  only  in  so  far  as  they  may  aid  indi- 
vidual effort — in  so  far  as  they  may  inspire 
the  acquirement  of  all  the  qualifications  that 
go  to  make  up  the  upright  man  and  the  effi- 
cient toiler  in  whatever  pursuit  he  has  chosen. 
The  apprentice  may  find  valuable  aid  in 
organization,  but  for  the  perfection  of  him- 
self, the  acquirement  of  his  trade,  he  must 
rely  on  his  own  constant,  preserving  efforts. 
— Sanitary  News. 


DIRECT  AND  INDIRECT  RADIATION. 

Direct  radiation  is  accomplished  by  plac- 
ing the  heating  surface  in  the  apartments  to 
be  warmed  Steam  is  conveyed  in  pipes  to 
such  radiators,  and  a  return  pipe  is  properly 
arranged  to  convey  the  condensed  water  to 
the  boiler.  These  radiatois  are  made  of 
either  wrought  or  cast-iron,  and  when  pro- 
perly constructed,  there  can  be  but  little  dif- 
ference in  first  cost  in  proportion  to  their  ca- 
pacity for  heating  a  given  amount  of  space. 
The  adaptability  of  cast-iron  to  be  molded 
into  various  shapes  has  put  upon  the  market 


a  greater  variety  of  designs  of  cast-iron  than 
of  wrought-iron.  The  requisites  for  a  good 
radiator  should  be :  Free  circulation  of  steam, 
quick  delivery  of  condensed  water  to  the  re- 
turn pipe,  unobstructed  circulation  of  air  over 
the  outside,  ornamental  design  and  dura- 
bility. 

Indirect  radiation  consists  in  placing  the 
requisite  amount  of  radiating  surface  in  a 
chamber  or  box,  and  allowing  a  current  of 
air  (usually  from  the  outside)  to  enter,  and 
after  being  heated,  to  pass  through  pipes  or 
registers  to  the  apartments  to  be  warmed. 
This  system  is  similar  to  that  of  the  hot-air 
furnace,  so  far  as  the  use  of  registers  and 
pipes  for  conveying  the  heat.  Houses  heat- 
ed by  furnaces  can  be  readily  changed  to 
this  system  by  making  use  of  the  same  pipes 
and  registers.  But,  like  furnaces,  so  far  as 
the  distribution  ol  heat  is  concerned,  outside 
influences  may  materially  affect  the  circula- 
tion. That  direct  radiation  is  the  most 
economical  method  of  warming  is  generally 
conceded;  at  the  same  time  there  is  a 
diversity  of  opinion  in  regard  to  the  i  elation 
each  system  bears  to  good  ventilation.  We 
do  not  propose  to  discuss  here  the  merits  of 
either  system.  Much  depends  upon  the  con- 
struction of  the  house,  and  whether  any 
means  for  ventilation  have  been  provided  in- 
dependent of  the  heating  apparatus.  It 
should  be  regarded  as  a  fundamental  prin- 
ciple in  architecture,  that  the  first  and  most 
important  problem  to  be  studied,  after  the 
general  design  of  a  building  is  determined, 
is  the  proper  positions  and  magnitudes  of 
heating  and  ventilating  appliances  for  the 
structure  as  a  whole,  and  for  each  room  in 
particular;  and  not  only  should  the  details  of 
the  main  and  cross  walls  be  modified  and 
adapted  to  these  arrangements  where  it  is 
necessary,  but  no  question  of  mere  architec- 
tural propriety  or  appearance,  nor  even  of 
convenience  in  use,  should  be  allowed  to  in- 
terfere with  objects  so  important  to  heaah  as 
good  and  sufficient  warming  and  ventilation, 
—Ex. 

There  is  a  mine  of  common  sense  in  the 
following  remarks  of  Bob  Burdette,  the 
genial  humorist :  Mr.  Vanderbilt  pays  his 
cook  ten  thousand  dollars  a  year,  my  boy, 
which  is  a  great  deal  more  than  you  and  I 
earn — or  at  least  a  great  deal  more  than  we 
get — because  he  can  cook.  That  is  all. 
Presumably  because  he  can  cook  better  than 
any  other  man  in  America.  That  is  all.  If 
Monsieur  Saucegravi  could  cook  tolerably 
well,  and  shoot  a  little,  and  speak  three 
languages  tolerably  well,  and  keep  books 
fairly,  and  sing  some,  and  understood  gar- 
dening pretty  well,  and  could  preach  a  fair 
sort  of  sermon,  and  knew  something  about 
horses,  and  could  telegraph  a  little,  and  could 
do  light  porter's  work,  and  could  read  proof 
tolerably  well,  and  could  do  plain  house  and 
sign  painting,  and  could  help  on  a  threshing 
machine,  and  knew  enough  law  to  practice 
in  justice's  courts  of  Kickapoo  Township, 
and  had  once  run  for  the  Legislature,  and 
knew  how  to  weigh  hay,  he  could  not  get  ten 
thousand  a  year  for  it.  He  gets  that  just 
because  he  knows  how  to  cook  ;  it  wouldn't 
make  a  cent's  difference  in  his  salary  if  he 
thought  the  world  was  flat  and  went  around 
its  orbit  on  wheels.  There  is  nothing  like 
knowing  your  business  clear  through,  my 
boy,  from  withers  to  hock,  whether  you 
know  anything  else  or  not.  What's  the 
good  of  knowing  everything  ?  Only  the. 
sophomores  are  omniscient. 


HARDWARE- 


books,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
lime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention  Hardware. 

The  Colman  Hamilton  Co,,  Ltd. 

Livingston's  Building, 
Teleponone  1998.  34  Yonge  Street. 

Globe  File  Manufacturing  Co., 

PORT  HOPE,  ONT. 

Superior  quality  Files  and  Rasps, 

All  pods  warranted. 

For  the  convenience  of  the  trade,  a  full  stock 
of  staple  sizes,  kept  at  74  York  St.  Toronto. 

H.  D.  SIMMONS, 

Toronto  Agent. 

Established  1864. 


Keith  &.  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768- 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   ____.. _~        ..._ 

s-wa&r-0-*-  TORONTO,  ONT. 


OUR  NEW 

CATALOGUE 

Of  Paints,  Varnishes,  Artist's  Materials  and 
Painters  Supplies,  will  be  sent  to  any  address 
Hardware  and  Paint  dealers.  It  is  profusely 
Illustrated  and  contains  eighty-two  pages. 


WALTER  H.  COTTINCHAM  &  GO, 

56   St.  P«t«r  St.   MONTREAL, 


J.  &  C.  HODGSON, 


MONTREAL. 


J  MANUFACTURERS 

m 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from   imported    Scotch    strip    only.      Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.D    SIMMONS, 

<3TOur  name  Is  stamped  on  every  pipe. TSi  "74   York   St.,  Toronto  , 

MILLER  BROS.  &  TOMS, 


SUCCESSORS   TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 


SAFETY  ELEVATORS,  "%5 


110  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

Steam, 
Iraulic  and 

BLECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  this  paper.  TORONTO  OFFICE:  74  YORK  ST. 

Coppered  Steel  Spring  Wire. 

QUALITY  GUARANTEED 


Made  specially  for  Spring  Makers. 

Manufactured  by 


Send  for  Price  List 


THE  B.  GREENING  WIRE  CO.,  LTD., 

Hamilton,  Canada. 


HARDWARE. 


MANAGEMENT  OF  A  RANGE. 

The  management  of  the  kitchen  range  is 
one  of  the  housewife's  accomplishments.  The 
first  necessity  is  cleanliness.  A  range 
clogged  with  ashes  will  never  bake  satisfac- 
torily, neither  can  a  clear,  bright  fire  be  kept 
up  in  it.  The  grates  must  be  clear  of  cinders 
and  ashes,  and  the  fuel  must  be  put  in  with 
some  regard  for  uniformity.  Do  not  pile  the 
coal  or  wood  all  in  one  end,  but  place  it 
evenly,  so  as  to  distribute  the  fire  over  the 
grate.  Open  the  dampers  until  the  fire  is 
well  under  way.  No  time  is  gained  by  try- 
ing to  save  a  fire  at  the  outset.  Let  it  come 
up  briskly,  and  as  soon  as  it  is  clear  and 
bright  close  the  dampers  and  take  care  of  it. 
— New  York  Ledger. 


PUTTING  UP  A  STOVE  PIPE. 

"When  I  was  married," said  Brown,  "I  at 
once  went  to  housekeeping.  When  it  came 
to  putting  up  the  stove  I  determined  to  show 
what  I  knew  about  the  article  I  had  been" 
selling  for  so  many  years.  It  was  the  first 
stove  I  had  ever  attempted  to  put  up  for 
operation,  and  I  had  my  misgivings  about 
the  pesky  pipe  at  the  outset.1'  Those  who 
had  learned  by  experience  how  contrary  a 
stovepipe  could  be  looked  at  each  other  and 
smiled  significantly.  "  I  got  everything  in 
readiness,"  Mr.  Brown  continued,  "got  my 
stove  properly  located,  the  pipe  joined  to- 
gether, and  then  came  to  the  final  act — that 
of  inserting  one  end  of  the  pipe  in  the  flue- 
hole  and  the  other  over  the  aperture  in  the 
stove  provided  for  that  purpose.  And  then 
what  do  you  think  happened  ?"  he  asked, 
looking  about  at  the  interested  listeners. 
Everybody  laughed  and  awaited  the  sequel 
of  the  story,  expecting  to  hear  how  the  pipe 
fell  to  pieces  at  the  last  moment  and  undid 
in  a  second  all  that  Brown  had  accomplished 
in  an  hour.  After  quite  a  pause  he  answered 
his  own  query  :  "Why,  it  fitted  like  a  charm 
and  the  stove  never  gave  us  a  bit  of  trouble." 
It  was  some  time  before  the  full  force  of  the 
unexpected  denouement  to  the  stovepipe 
story  was  appreciated,  and  Brown  had  added 
another  curiosity  to  his  list  of  rare  yarns. — 
Stoves  and  Hardware  Reporter. 

MATERIAL  FOR  CAR  WHEELS. 

In  a  recently  published  account  of  the 
works  of  the  Northern  Railroad,  of  France, 
it  is  stated  that  they  have  an  ingenious 
plan,  in  the  interests  of  economy,  of  making 
wheels  for  cars  by  bending  up  seven  pieces 
of  bar  iron  in  such  a  shape  that  the  center 
fits  inside  a  band  or  false  felloe,  which,  in 
turn,  is  hammered  into  a  groove  in  the  tire. 
Felloe  and  bar  are  riveted  together,  and  the 


bars  bent  round  to  the  centre  of  the  wheel, 
and  their  ends  then  have  a  mold  placed  be- 
low them  ;  cast  iron  is  then  run  in  forming 
the  hub,  which  is  afterward  bored  out  and 
the  cast  steel  axle  forced  in  by  55,000  to  66,- 
000  pounds  hydraulic  pressure.  The  life  of 
the  center  of  the  wheel  is  said  to  be  practi- 
cally interminable  under  the  ordinary  condi- 
tions,'and  the  cheapness  is  such  that  they 
are  now  adopted  almost  entirely. — Ex. 


PROTECTING  STRUCTURAL  IRON 
FROM  RUST. 

In  an  article  in  the  Railroad  and  Engineer- 
ing Journal  on  the  preservation  of  iron  and 
steel  structural  work,  Mr.  Woodruff  Jones 
shows  that  asphalt,  coal  tar  and  iron  oxide 
paints  are  all  more  or  less  unsuitable  for  this 
purpose,  and  that  pure  red  lead  is  the  best 
material.  With  linseed  oil,  it  forms  a  hard, 
elastic  coating,  clinging  with  great  tenacity 
to  the  metal.  It  does  not  oxidize  the  iron  as 
do  the  iron  oxide  paints,  nor  act  as  a  carrier 
of  oxygen  from  the  atmosphere,  and  it  does 
not  soften  and  run  when  exposed  to  the  hot 
sun,  nor  become  brittle  with  age  and  scale 
off,  as  the  asphalt  and  coal  tar  paints  do. 
The  Government  has  specified  that  the  iron 
works  of  the  new  library  building  of  Congress 
be  protected  with  a  coat  of  red  lead,  and  the 
Navy  Department  has  adopted  it  for  the 
hulls  of  its  iron  and  steel  vessels,  as  direct 
experiment  has  proved  that  not  only  is  the 
metal  protected  by  it,  but  there  is  less  foul- 
ng  of  the  bottom  of  the  vessel  and  fewer 
barnacles  are  found  on  surfaces  thus  pro- 
tected. To  obtain  the  best  results  with  red 
lead,  it  must  be  applied  to  the  work  before  it 
sets  with  the  oil.  If  it  be  applied  after  the 
combining  and  settling  process  has  taken 
place,  the  hard,  clinging  coating  will  not  be 
formed  on  the  iron  surface.  Red  lead  is 
more  expensive  in  its  first  application  than 
the  other  paints  referred  to,  but  it  lasts  longer 
and  less  labor  is  involved  in  repainting,  so 
that  it  is  cheaper  in  the  long  run. 


WIRE  FINER  THAN  HAIR. 

In  an  interview  recently  published  a  wire 
manufacturer  made  the  following  statement: 
"  We  are  at  work  just  now  on  some  pretty 
small  wire.  It  is  i-5ooth  of  an  inch  in  dia- 
meter— finer  than  the  hair  on  your  head,  a 
great  deal.  Ordinary  fine  wire  is  drawn 
through  steel  plates,  but  that  wouldn't 
do  for  this  work,  because  if  the  hole  wore 
away  ever  so  little  it  would  make  the  wire 
larger,  and  that  would  spoil  the  job.  Instead, 
it  is  drawn  through  what  is  practically  a  hole 
in  a  diamond,  to  which  there  is  of  course  no 
wear.  These  diamond  plates  are  made  by  a 
woman  in  New  York,  who  has  a  monopoly 
of  the  art  in  this  country.  The  wire  is  then 
run  through  machinery,  which  winds  it  spi- 
rally with  a  layer  of  silk  thread  that  .0015  of 
an  inch  in  thickness — even  finer  than  the 
wire,  you  see.  This  wire  is  used  in  making 
the  receiving  instruments  of  ocean  cables, 
the  galvano-meters  used  in  testing  cables 
and  measuring  insulation  of  covered  wires  " 
— Age  of  Steel. 


TRAVELLERS  AND  TREATING. 

A  mass  meeting  was  held  in  Victoria  Hall, 
London  on  Saturday  evening,  under  the  joint 
auspices  of  the  London  Temperance  Union 
and  the  Commercial  Travellers'  Circle,  to  in- 
augurate a  movement  against  the  custom  of 
"  treating  "  with  intoxicating  liquors.  Mayor 
Taylor  presided,  and  the  speakers  were: 
John  Cameron,  William  Armstrong,  H.  Bel- 
lamy, Montreal  ;  George  A.  McGillivary 
and  William  Hamilton.  The  following  reso- 
lution was  unanimously  adopted,  and  it  is 
expected  it  will  be  indorsed  by  temperance 
workers  throughout  the  dominion: 

Resolved,  that  the  custom  of  "  treating  " 
with  intoxicating  liquors  is  a  source  of  evil 
in  many  ways,  that  it  is  not  alone  useless  and 
expensive,  but  distinctly  harmful,  bringing  in 
all  cases  temptation  in  its  train,  that  the 
habit  is  unbusiness  like,  its  supposed  advan- 
tages from  a  business  standpoint  being 
illusory.  Therefore  resolved  :  That  this 
meeting  calls  upon  leaders  of  opinion  to  dis- 
countenance among  young  and  old  the  treat- 
ing custom  above  referred  to,  and  urges 
merchants,  commercial  travellers  and  busi- 
ness men  generally,  to  unite  in  discouraging 
such  "  treating  "  in  connection  with  business 
as  something  unnecessary,  expensive  and 
leading  into  temptation;  and  further  resolved, 
that  we  earnestly  invite  concerted  action  on 
these  lines  throughout  the  Dominion  by 
business  men  and  others,  and  that  copies  of 
this  resolution  be  sent  to  the  various  presi- 
dents of  boards  of  trade  throughout  Canada, 
to  presidents  of  commercial  travellers'  as- 
sociations, to  the  various  conferences,  assem- 
blies and  synods  shortly  to  meet,  and  to  the 
press. 

NOW  THEN  LAUGH  ! 

Society  as  He  found  it. — Mrs.  Intrade  : 
Where  is  your  father  ? 

Adult  Son — He  is  at  the  store,  editing  his 
edition  of  "  Society  as  I  have  found  It." 

Mrs.  Intrade— What  ?    A  book  ? 

Son — Yes,  a  ledger,  full  of  unpaid  and  un- 
collectable  bills.— New  York  Weekly. 

Landlord  Hooks  (of  the  Tanner  House). 
Can  you  refer  me  to  a  work  from  which  I  can 
learn  how  the  ancients  constructed  those  ca- 
tapults that  would  throw  stones  half-a-mile  ? 

Friend — Don't  believe  I  can.  Why  do 
you  want  such  information  ? 

Hooks— Well,  you  see,  I've  advertised  that 
the  Tanner  House  is  within  a  stone's  throw 
of  the  depot,  and  now  I  have  to  rig  up  some 
plan  for  throwing  that  stone.  I  am  enter- 
prising, but  I  am  not  a  liar.— Munsey's 
Weekly. 

Ikey's  Lesson.— "Ikey,"  exclaimed  Abram 
Einstein,  as  he  glanced  over  his  son's  copy- 
book, "  Who  wrote  dot  gopy,  nothink  sug- 
seeds  like  sugsess  ?" 

"  Mein  teacher,"  replied  Ikey. 

"Dot  vos  wrong  Ikey.  Nothink sugseeds 
like  failures,  und  blendy  of  dem.  Don't  you 
forget  to  remember  dot." — Brooklyn  Life. 

"  Look  here,"  growled  the  advertiser  to  the 
country  editor  ;  "  I  ordered  my  advertise- 
ment placed  next  to  reading  matter,  and 
you've  put  it  among  your  editorials  !" — Har- 
per's Bazar. 


HARDWARE. 


THE 


NORTHUMBERLAND  PAPER? EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 


BUILDING  PAPER 


Tarred  and   Plain 


We  Guarantee  our  Tarred  Paper  NOT  TO  STICK.  We  aiso  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 

THE  MILLS,  Campbellford,  Ont. 


For  Further  Information 
Apply  to 


EUROPEAN  MARKETS. 

Again  there  has  been  an  advance  in  the 
iron  cables;  No.  3  Middlesboro  iron  has  gone 
up  Qd.  as  compared  with  a  week  ago,  while 
speculation  in  warrants  have  sent  them  up 
3s.  3d.  higher  than  last  week.  Tin  plates 
are  3d.  lower,  at  16s.  oxl.,  and  latest  cables 
report  the  market  easy  at  the  decline.  A 
sharp  advance  has  taken  place  in  tin,  which 
now  stands  nearly  £2  higher  than  last  week. 
Copper  is  easier,  while  lead  is  2s.  6d.  better. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 


This  week. 

Last  week. 

Tin — Spot—         £gi   10s.  od. 

^90  2s.  6d. 

Future —             91    10s.  od. 

90  2 s.  6d. 

Copper,  B.E.S. —     56  10s.  od. 

57  os.  od. 

Lead,  S.E.                12  12s.  6d. 

12  10s.  od. 

Spelter,                     22  10s.  od. 

22  10s.  od. 

Antimony,                 

53  10s.  od. 
17s.  od. 

Tin  Plates— Cokes       16s.  9d. 

Pig  Iron-Scotch  \                  d 
Warrants.        J 

45s.  8d. 

N0.3  Middlesboro',       39s.  9d. 

39s.  od. 

MONTREAL   MARKETS. 

Montreal,  May  8,  1891. 
.The  market  for  heavy  material  has  shown 
some  natural  improvement  with  the  open- 
ing of  the  canal  and  the  arrival  of  the  first 
shipments,  and  we  have  in  consequence 
more  business  to  note.  Some  fair  lots  of  pig 
have  been  moved  and  the  tendency  of  it  is 
slightly  stronger  than  it  was  a  week  ago,  so 
much  so,  that  it  is  doubtful  if  business  could 
now  be  done  on  a  $19  basis  as  was  the  case 
last  week.  Tin  plate  remains  as  firm  as  ever 
and  the  supply  open  to  an  offer  near  at  hand 
is  exceptionally  sma'l,  while  its  cost  exceeds 
the  prices  for  lots  ex  store  Chemicals  show 
more  activity  with  some  reductions  to  note 
in  the  heavy  lines,  while  oils,  glass,  naval 
stores,  etc.,  are  more  active,  with  no  changes 
of  importance  to  cite. 

PIG  IRON. 

There  has  been  some  more  business  doing, 
but  the  increase  was  not  very  appreciable, 
but  the  market  has  a  firmer  tendency  on  the 
whole,  and  perhaps  some  purchases  which 
were  made  last  week  on  a  $19  basis  could 
hardly  he  expected  now.  In  fact  an  offer  of 
over  that  for  a  fair  sized  lot  was  refused  the 
other  day.  Summerlee  rules  steady,  and 
$22  is  the  basis  for  it  and  equal  brands 
for  near  by  delivery.  Advices  from  primary 
markets  continue  strong  in  tenor  and  war- 
rants have  not  abated  the  strength  they 
have  displayed,    while    makers    brands  are 


also  firm,  although    the    alteration  in  them 

for  natural  reasons  is  not  so  marked  as  thai 

of  warrants.     Ocean  freights  continue  easy. 

BAR  IRON",  ETC. 

There  is  a  steady  business  to  note  at  $2.10 
for  Canadian  bar  while  foreign  remains  in  the 
same  position.  Hoop  and  bands  show  no 
change  and  the  same  may  be  said  of  sheet 
iron,  foreign  advices  continue  strong. 
COPPER. 

The  easy  feeling  in  copper  is  maintained 
and  although  figures  are  nominally  the  same 
at  13c.  or  thereabouts  it  is  claimed  that  as 
noted  last  week,  more  business  has  been  done 
inside  of  this  price. 

CANADA    PLATES 

Further  business  of  a  small  kind  is  noticed 

in  these  and    several  orders  of  50  and    100 

box  lots  have  been   put    through  since  our 

last  on  the  basis    noted  last  week,  viz.,  $3.00. 

TIN  PLATES,  ETC. 

The  position  of  tin  plate  is  unchanged, 
and  with  little  probability  of  any  in  the  im- 
mediate future.  Some  stock  arrived  last 
week  which  was  all  covered  by  orders,  and 
there  is  some  near  by,  but  its  cost  is  greater 
than  what  stock  ex  store  can  be  moved  for, 
consequently  holders  are  firm  and  those  who 
can't  hold  off  have  to  pay  the  piper.  Fur- 
ther business,  however,  is  being  done  for  late 
summer  delivery  at  the  reduced  prices  we 
have  already  mentioned. 

NAILS. 

The  nail  market  is  as   mixed  up  as  ever, 

and  all  sorts  of  stories  circulate.     In  view  of 

them  it  is  utterly  impossible  to  quote  a  price, 

for  some  remarkable  pries  have  been  spoken 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND   MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 
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HARDWARE 


MONTREAL  MARKETS  — Continued 

of,  as  low  as  $2  being  mentioned  as  a  price 
from  the  mills,  and  one  prominent  jobber 
when  spoken  to  about  it,  said  he  was  quite 
prepared  to  believe  it,  but  that  he  was  work- 
ing on  a  $2.20  basis,  but  was  pretty  well 
mixed  up  for  all  that.  Briefly,  if  the  piesent 
cutting  war  goes  on,  it  will  keep  matters  un- 
settled indefinitely.  We  quote  a  list  below, 
but  it  is  purely  nominal. 

IRON  CUT  NAILS. 

io  dy  to  60  dy,  hot  cut,  per  keg    ....  2  20 

8  dy  to    9  dy,       "  "  2  45 

6  dy  to    7  dy,       "  "  2  70 

4  dy  to    5  hot  cut,  Am.  pat  ....  3  05 

3  dy,  hot  cut,  per  keg,  Am.  pat    ....  3  70 

3  dv  finehnt  cut,  "  ....  5   OO 

2  dy,  fine  hot  cut,  Am.  pat.  ....      5  20 

4  dy  to  5  dy,  cold  cut,  per  keg,   ....      2  70 

3  dy,  cold  cut,  per  keg,  ....      3  20 

STEEL   CUT    NAILS. 

10  dy  to  60  dy,  per  keg $2  30 

8  dy  to    9  dy,       "       2  55 

6  dy  to    7  dy,        "       2  80 

4dy  to     5  dy,        "        3  05 

3  dy  "       3  80 

5  dy  fine,  "       5  30 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  20 

4  dy  @  5  dy,  per  keg 2  77 

6  dy  @  7  dy,       "  3  27 

8  dy  @  9  dy,       "  2  95 

10  dy  @  30  dy,     "  2  70 

Cut  spikes,  "  225 

COMMON    FLOUR    BARREL    NAILS. 

Y%  inch,  per  keg $4  50 

1       "  "        3  90 

1%  "  "         4  20 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg  $3. 1 5 

9  dy  to  60  dy         "  3.45 

8  dy  to  60  dy         "  3.70 

7  dy  to  60  dy         "  4.00 

6  dy  to  60  dy         "  4,30 

5  dy  to  60  dy  "         4.30 

4  dy  to  60  dv  "         4.60 

3  dy  to  60  dy  "  5.50 

3  dy  fine,  6.60 

Finishing  nails  45c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.15  for  inch  to 
$3.20  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.15  for  i-inch  to 
$2.95  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.65  for  i-inch  to  $3.45 
.'or  3-inch  per  100  lbs.     Horse  nails,    No.  7, 


24c,  No.  8,  23c,  and  No.  9,  22c.  Terms— 
"MR  M,"  "  P  B,"  and  "  C  "  brands  in  100 
box  lots  50  and  10  per  cent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months'  or  5  per  cent,  off  for  cash  in  30  days. 

CHEMICALS. 

This  market  has  shown  some  more  activity 
in  a  small  way  since  our  last,  and  business 
may  now  be  said  to  be  opened  up  as  with  the 
arrival  of  the  first  lots  there  is  more  doing, 
while  the  opening  of  the  interior  navigation 
is  another  inducement.  All  heavy  ehemicals 
rule  somewhat  easier  and  there  are  some  re- 
ductions to  note  for  round  lots  this  week. 
Sal  Soda  has  been  moved  at  90c.  and  we 
quote  90c.  to  $1.00,  while  Caustic  runs  from 
$2.50  to  $3.00,  a  reduction  of  20  to  25c.  Soda 
ash  is  also  somewhat  lower  at  $1.75  to  $2.25 
and  copperas  is  10c  lower  for  round  lots  at 
80c.  to  $1.00  the  outside  figure  for  jobbing 
parcels.  Sulphate  of  copper  is  50c.  lower  at 
$5.00  to  $6.00  and  there  is  no  other  change 
to  note. 

OILS. 

There  is  no  change  in  oils  and  we  have  no 
further  business  to  note  in  seal  oil  which  is 
nominally  quoted  at  47 %  to  50c.  Linseed  is 
unchanged  64  to  65c,  for  raw  and  67  to  68c. 
for  boiled  and  other  lines  show  no  change. 
LEADS. 

Leads  are  unchanged  with  a  fair  business 
doing.  We  quote  prices  as  before  : — White, 
$6.25  @  $6.7$  ;  No.  1,  $5.25  @  $5.50  ;  No.  2, 
$4.50  ;  No.  3,  $4.25  ;  dry  white,  6  @  6j^c; 
do.  red,  4^  @  5c. 

GLASS. 

Glass  is  unchanged  at  $1.43  to  $1.55  for 
first  and  second  breaks. 

NAVAL  STORES. 

There  is  a  good  enquiry  for  all  lines  of 
naval  stores,  and  the  movement  has  shown 
considerable  improvement  within  the  week. 
We  quote  : — Turpentine,  6o  to  61c.  ;  rosins, 
$2  to  $4.25, as  to  brand  ;  coal  tar,  $4  to  $4.25; 
cotton  waste  5  i-2c.  for  colored,  and  7c.  to 
10c.  for  white  ;  oakum,  5  i-2c.  to  7  i-2c.  ; 
and  cotton  oakum,  10c.  to  12  i-2c. 

CEMENT   AND  FIRE   BRICK. 

With  the  arrival  of  the  first  new  lots  there 
has  been  more  doing,  but  the  movement  has 
not  had  time  to  assume  large  proportions 
yet.  Transactions,  ex  wharf,  have  transpired 
at  $2.32  to  $2.37  net  cash,  but  the  price  is 
still  $2,515  to  $2.65  ex  ship  for  best  English 
with  Belgian  brands  20c.  lower  Firebricks 
for  near  by  delivery  are  offering  at  $18  to 
$24  per  1,000  as  to  size  of  lot  and  brand, 
with  only  a  fair  demand. 


TORONTO  MARKETS. 

Toronto,  May8;  1891. 
Trade  has  been  fairly  good  the  past  few 
days.  So  far  this  week  there  has  been  a  de- 
cided improvement  on  any  week  we  have 
had  this  year,  and  continued  activity  is  ex- 
pected for  some  time.  While  the  movement 
has  not  assumed  large  proportions  in  any 
particular  line  orders  have  been  more  nume- 
rous. Payments  are  quite  up  to  an  average 
for  this  season  of  the  year.  In  values  there 
is  still  a  great  uncertainty  in  nails  though 
the  market  seems  steadier  than  a  week  ago. 
Bar  and  similar  irons  are  lower.  Complaints 
of  cutting  in  tinned  iron  are  reported.  Glass 
is  cabled  firmer.  Binder  twine  is  unchanged. 
Manilla  rope  is  down  %c. 

METALS. 

Iron  and  Steel — Cables  are  higher  and 
mail  advices  from  the  American  markets  re- 
port more  activity  and  possibly  some  slight 
advance.  Locally  there  has  been  no  change 
in  values.  Demand  has  been  of  the  ordi- 
nary character.  Importers  are  quoting  Carn- 
broe  to  arrive  at  $21  ;  Calder  at  $22  ;  No.  1 
Middlesboro  at  $21.;  Summerlee  $23.  Ameri- 
can Scatch  irons  are  quoted  at  $22. 50  to  $23, 
and  Soft  Southern  at  $20.50  to  $21.50. 

Bar  iron  is  down  5c.  to  $2.05  to  $2.10  for 
domestic  and  band,  hoop,  Sweedish,  sleigh 
shoe  and  tire  steel  are  easier;  Nova  Scotia 
bar  can  now  be  bought  at  $2.10  here. 

Copper — Remains  quitet  and  unchanged 
on  spot  at  13^  to  14c.  for  lots  and  14  1-2  to 
15c.  for  small  quantities  but  private  cables 
received  last  night  indicate  a  slight  improve- 
ment amounting  to  £1  per  ton  on  both  in- 
gots and  sheets. 

Tin — Is  firm  at  last  weeks  advance.  Lots 
are  held  here  at  22^  to  22  j(c.  with  smaller 
quantities  at  23  t0  2^j4c.  Demand  is  slightly 
more  active.  Cables  show  a  decided  im- 
provement in  demand  and  price  on  the  Eng- 
lish markets.  The  recent  low  prices  of  this 
article  having  directed  the  attention  of  specu- 
lators, they  purchased  extensively,  causing 
to  a  great  extent  the  present  advance  which 
is  expected  to  be  permanent,  as  late  figures 
have  been  cousiderably  below  the  average 
prce. 

Lead — Demand  is  quiet  and  local  stocks 
are  light.  The  market  for  domestic  lead  is 
almost  bare  and  prices  are  firm  at  2H  to  4C- 
Imported  stands  at  4  to  ^%c.  Cables  are  a 
trifle  firmer. 

Antimony — Dull  and  easy  at  last  weeks 
decline  with  Cooksons  at  18  to  18  V2z.  and 
other  brands  17  to  17  I-2C 

Zinc  and  Spelter— The  market  remains 
without  any  special  feature.  Demand  is 
light  and  prices  are  unchanged. 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE. 
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MARKETS— Continued. 

TIN  PLATES. 

The  tin  plate  market  continues  in  a  very 
peculiar  position.  In  consequence  of  the 
light  stocks  and  high  prices  buyers  are  work- 
ing on  a  hand  to  mouth  basis.  For  extra 
charcoal  tin  to-day's  quotation  is  firm  at 
$5.50,  but  for  July  and  August  shipment  the 
same  grade  can  be  boughtat  $1  per  box  less. 
However,  as  it  is  essential  for  consumers  to 
purchase  to  meet  the  requirements  of  the 
trade,  they  are  reluctantly  compelled  to  buy 
at  to-day's  prices,  as  it  is  impossible  to  pur- 
chase in  the  English  market  any  of  the  low 
priced  plates  for  prompt  shipment. 

TINNED  IRON. 

Complaints  are  made  that  some  jobbers 
are  cutting  prices  to  eastern  buyers.  To- 
day's nominal  prices  for  72x30  up  to  24 
gauge  are  b%  to  7c;  26  gauge,  7%  to  7 'Ac. ; 
and  28  guage,  7%  to  8c. 

NAILS. 

Local  prices  of  cut  nails  have  been  reduced 
to  $2.35  to  $2.40,  with  a  5  per  cent,  discount 
for  cash  off  the  top  quotation.  In  round 
lots  for  shipment  from  Montreal  various 
figures  are  quoted,  but  $2.20  to  $2.25 
seems  to  be  the  general  price.  The 
break  in  the  market  has  curtailed  the 
demand,  as  most  buyers  will  not  take  hold 
until  they  are  certain  that  the  bottom  price 
has  been  touched.  At  the  moment  the  feel- 
ing is  steadier;  jobbers  ask  $2.25  to  $2.30 
f.o.b.  Montreal,  while  large  buyers  bid  $2.15 
to  $2.20. 

There  have  also  been  reductions  in  other 
nails.  Brads  and  moulding  and  wire  nails 
can  now  be  bought  by  large  buyers  at  70  and 
10  off.  On  horse  nails  the  discount  has 
been  increased,  and  is  now  50  and  10  to  60 
and  5  off. 

GLASS. 

The  local  demand  is  fair  and  prices  here 
are  unchanged.  Cables  report  an  advance 
of  about  3  per  cent,  over  last  week's  quota- 
tions, which  was  anticipated.  The  early 
spring  shipments  are  due  here  next  week. 

PAINTS,  OILS,  ETC. 

There  has  been  a  fair  steady  demand  for 
paints  at  unchanged  prices.  The  feature  in 
this  market  is  the  scarcitv  of  turpentine.  In 
fact  there  is  none  here.  Importers  have  been 
waiting  for  a  decline  in  the  South  and  have 
held  off.  Prices  here  are  firm,  at  62  to  63c, 
but  Savannah  advices  say  the  market  is 
lower.  Linseed  oil  is  firm,  but  there  is  not 
any  prospect  of  an  advance. 


The  Oil,  Paint  and  Drug  Reporter  makes 
the  following  remarks  on  the  improvement 
in  the  paint  trade  which  apply  also  to  the 
Canadian  market. 

After  two  years  of  almost  unparalleled 
dullness  and  depression,  the  paint  trade 
starts  in  the  current  season  with  unusually 
bright  prospects.  Although  it  is  generally 
held  in  the  trade  that  the  business  lost 
through  adverse  conditions  in  one  season  is 
never  made  up,  that  belief  is  likely  to  be  up- 
rooted and  cast  aside  for  good  and  all  if  the 
results  of  the  season  are  as  good  as  present 
indications  promise.  The  city  trade,  it  is 
true,  shows  little  or  no  increase  in  volume, 
and  in  fact  some  manufacturers  and  dealers 
are  complaining  that  it  is  very  backward; 
but  city  buyers  have  contracted  the  habit  of 
ordering  from  day  to  day  in  such  quantities 
as  immediate  necessities  dictate,  and  though 
they  increase  the  size  of  their  orders  very 
little,  or  possibly  not  at  all,  in  the  spring, 
their  total  purchases  for  the  year  are  if  any- 
thing larger  than  in  the  old  time  when  the 
trade  ran  in  seasons — spring  and  fall.  The 
country  business,  however,  is  booming,  and 
every  house  in  the  trade  is  occupied  to  its 
fullest  capacity  in  filling  the  orders  of  out  of 
town  and  local  buyers.  This  is  remarkable 
in  that  for  the  past  couple  of  years  country 
orders  have  been  mainly  conspicuous  at 
this  season  by  their  absence.  It  would 
be  hard  to  pick  out  any  particular  article 
that  is  distinguished  by  special  activ- 
ity. From  white  lead  down  to  putty  nearly 
everything  on  the  list  is  moving — though  not 
as  in  previous  active  seasons,  in  large  quan- 
tities. The  demand  is  exclusively  of  a  job- 
bing, we  might  almost  say  retail,  character, 
as  distributors  have  found  that  it  is  cheaper 
and  safer  to  allow  the  large  manufacturers 
and  dealers  to  carry  their  stocks  than  to 
crowd  their  shelves  with  goods,  the  bulk  of 
which  may  be  left  on  their  hands  at  the  end 
of  the  regular  consuming  season.  And  the 
manufacturers  and  jobbers  are  responsible 
for  this  state  of  things  because  of  the  exces- 
sive competition  among  them  which  has 
brought  prices  and  terms  down  to  the  point 
where  the  large  buyer  has  little  or  no  advan- 
tage over  the  smaller  competitor.  This 
species  of  competition  is  not  so  aggressive 
as  it  was  a  few  seasons  ago,  before  the  trade 
was  organized  into  local  clubs  for  the  dis- 
cussion and  regulation  of  trade  abuses,  but 
it  is  nevertheless  a  too  prominent  feature  of 
the  business,  which  it  is  hoped  will  in  time 
be  obliterated  as  the  benefits  and  value  of 
such  organizations  become  more  generally 
recognized.  An  encouraging  feature  of  the 
situation  is  the  fact  that  in  spite  of  the  com- 


plaints of  slow  collections  and  bad  debts  in 
other  lines  of  trade,  paint  manufacturers 
and  dealers  are  having  very  little  trouble 
in  this  regard.  Consumers,  as  a  rule,  are  pay- 
ing their  bills  with  commendable  promptness, 
and  those  who  have  been  inclined  to  shirk 
their  responsibility  or  delay  settling  day  are 
brought  to  a  realization  of  the  danger  of  loss 
of  credit  resulting  from  such  action,  through 
the  operation  of  the  local  Credit  Bureau. 
On  the  whole,  the  prospects  of  the  paint 
trade  this  year  are  most  encouraging, 
and  unless  strikes  or  some  other  unforseen 
complications  upset  present  calculations  the 
spring  season  of  1891  will  be  one  of  the  most 
prosperous  in  many  years. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(From  Tullooh  &  Co.) 

London,  April  25,  1891. — Since  our  last 
there  has  been  a  better  demand  for  oil, 
spot,  prices  being  41-2  to  6d.  per  cwt. 
higher,  whilst  distant  delivery  is  also  more 
in  request  with,  rather  less  demand  for 
cake,  crushings  have  not  been  so  heavy. 
The  home  trade  is  giving  the  maiket  good 
support,  and  there  is  more  enquiry  for  ex- 
port. Linseed  after  being  very  firm,  has 
given  way  under  weaker  Eastern  exchanges. 
The  quantity  of  supplies,  afloat,  show  some 
reduction,  viz  : 

From  Bombay  and  Calcutta  to  U.  K.  : 
1 89 1.  1890.  1889. 

Qrs.  47,685.  58,907.  64,484. 

To-day's  values   of  oil,  are  as  quoted  : — 

April,  22s.  6d.  to  22s.  7  i-2d.  ;  April  and 
May,  22s.  9d.  to  22s  10  i-2d.  ;  May  and 
July,  23s.  to  23s.  1  1 -2d. 

IRON  RIPE. 

Wrough  iron  pipe  is  now  offered  at  60  to 
62  1-2  per  cent  oft  the  list,  while  galvanized 
can  be  bought  at  30  to  30  and  5  off".  Among 
the  other  changes  a  slight  increase  in  the 
discount  on  fork  and  hoe  hands  is  noted,  it 
now  stands  at  30  to  35  per  cent.  off.  Brass 
kettles  are  now  being  sold  at  7  1-2  per  cent, 
discount  off  the  new  list. 

OLD  MATERIAL. 

The  supply  of  stock  continues  good,  but 
there  is  no  improvement  in  the  demand  from 
the  foundries.  The  prices  are  unchanged 
and  as  follows  : — For  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.  ;  stove  cast  scrap, 
50c.  ;  No.  1  wrought  scrap  65  to  70c. ;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  q}4  to 
lie;  heavy  scrap  copper  u>£  to  12c;  old 
copper  bottoms,  9  to  9^c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9KC.;  scrap  lead   2%   to   2^c; 


THOS.  DAVIDSON  &  CO., 

"WATEB    COOLEES, 

FLY    TEAPS3 

BIRD    0^_GKES. 

Full  Line  of  Pressed  and  Japanned  Ware, 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MARKETS—  Continued. 

scrap  zinc,  2  to  2l4c;  scrap  rubber,  2%  to 
3c.  ;  country  mixed  rags,  90c.  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 

PETROLEUM. 

Prices  are  steady  and  business  moderate. 
Canadian  refined  is  unchanged  at  16c. 

In  its  weekly  oil  report  the  Petrolia  Adver- 
tiser says  :  Petrolia  crude  is  $1.38^  per 
bbl.  Oil  Springs  crude  $1.40^  per  bbl.  The 
market  is  very  firm  at  these  quotations,  and 
refiners  have  commenced  to  stock  up  for  the 
fall  trade,  when  they  expect  a  larger  business 
than  everbefore.  There  is  no  doubt  about  it, 
the  country  is  prospering  and  increasing,  as  is 
evident  from  the  increasing  consumption  of 
coal  oil,  which  is  as  good  an  indication  of  the 
prosperity  of  the  country  as  can  be  obtained 
from  any  source.  All  the  drilling  tools  in  the 
oil  region  are  going  full  blast,  and  we  do  not 
hear  of  any  dry  holes  being  obtained.  Re- 
fined is  12)4  to  13  cents;  gas  oil  and  petro- 
leum tar  have  advanced  in  price,  and  are 
now  quoted  at  a  dollar  a  barrel,  f.o.b.  here 
HIDES,  ETC. 

Hides — Are  quiet  at  5  to  5  i-2c.  for  No.  1 
green.  Buyers  are  not  anxious  to  trade  yet, 
as  grubby  stock  has  been  offering  for  some 
time.     This  spring  hides  were  quite  grubby. 

Skins— Sheepskins  are  $1  to  $1.50,  calf 
shins  are  6  to  8c. 

Tallow — No  change,  5K  to  oc-  for  re- 
fined, 2C.  for  rough. 

Wool — Is  18  to  19c  and  is  as  dull  as  ever. 
RAW  FURS. 

Raw  furs  are  quiet  at  following  quotations 
—  Beaver,  per  lb.,  $4.50  to  $5.;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1  150;  fox, 
cross,$2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.50,  Musk- 
rat,  fall,  12c.  ;  spring  rat,  25c;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c:  skunk, 
25  to  $1.71;. 


AMERICAN  MARKETS. 

NEW  YORK,  May  8,  1891. 
Drawing  the  line  at  a  pseudo  bullish  move- 
ment in  Bessemer  pig  conducted  under 
Pittsburg  auspices,  there  is  nothing  more 
than  the  routine  business  in  iron  or  allied 
products  in  any  quarter.  As  a  rule,  buyers 
adhere  closely  to  the  lines  of  strict  conser- 
vative action,  providing  fully  for  immediate 
wants,  but  manifesting  little  more  than  watch- 
fulness as  regards  the  future.  Sellers,  too, 
pursue  a  careful  policy,  and  the  general  mar- 
ket is  as  free  fiom  fluctuation  in  values  as 
from  important  trading.  Inquiries  are  not 
broad  enough  to  afford  much  encouragement 
to  those  in  the  trade  who  have  patiently 
waited  for  signs  of  improvement  to  be  usher- 
ed in  with  the  month  of  May.  Yet  hope  has 
not  been  abandoned,  and  there  are  still  many 
believers  in  better  things  ahead. 

IRON. 

The  varieties  of  foundry  grade  pig  iron 
popular  with  Eastern  consumers  are  moving 
off  steadily,  and  deliveries  still  run  so  closely 
to  the  output  that  prices  are  maintained 
without  the  slightest  difficulty.  The  full 
range  is  $17  to  $18  for  No.  1  and  $16  to 
$16.50  for  No.  2.  Mill  grades  are  quoted 
at  $14  to  $15,  with  little   movement   in   the 


same  at  this  point.  Bessimer  pig  sells  at 
$16.50  to  $17.50  at  furnace,  and,  next  high 
grade  foundry  iron  is  the  strongest  article  on 
the  list.  Other  steel-making  material  is 
rather  slow,  with  $28  to  $29.50  quoted  for  20 
per  cent,  spiegeleisen  and  $64  to  $65  for  80 
per  cent,  ferro-manganese. 

STEEL  RAILS. 

Some  idea  of  the  temper  of  buyers  of  steel 
rails  may  be  derived  from  the  fact  that  the 
Pennsylvania  Raiiroad  Company  has  placed 
an  order  for  an  insignificant  2,000  tons,  or  a 
very  small  proportion  of  the  quantity  that  will 
be  needed  before  the  summer  is  over.  Other 
companies  are  equally  as  slow  about  coming 
to  the  front,  and  profess  entire  indifference. 
Despite  the  slowness  of  business,  manufac- 
turers do  not  yield,  and  $30.75  to  $31.00  at 
tide-water,  or  $30  at  mills,  are  yet  the  inside 
figures  for  heavy  sections. 

OLD  IRON. 

Old  iron  rails,  like  other  crude  material, 
find  slow  sale.  A  small  parcel  of  tees  was 
let  go  at  $21  25  on  cars,  a  short  time  ago, 
while  the  general  quotation  was  $22  to  $22.50. 
Wrought  scrap  is  valued  at  about  $21  to 
$21.50  by  sellers,  but  over  $20  would  be  dif- 
ficult to  obtain. 

COPPER. 

The  copper  market  remains  very  quiet, 
and  the  real  situation  cannot  be  arrived  at 
with  any  claim  to  accuracy.  Producers  are 
non-committal  as  to  what  desirable  orders 
would  be  taken  at,  and  offer  indifferently. 
The  effort  is  made  to  have  it  appear  that 
I3^c.  fairly  reflects  market  value,  but  small 
sales  are  making  at  l/%c.  less,  and  there  is 
reason  to  believe  that  bids  of  13  i-2c.  would 
not  be  passed.  The  value  of  other  varieties 
of  the  metal  is  somewhat  uncertain  also,  but 
\2%  \o  \2Y%,c.  for  Arizona  and  1 1 X  to  H/^ 
for  casting  brands  are  still  asked.  The  Lon- 
don market  remains  firm. 

PIG  TIN. 

Under  the  influence  of  a  further  rise  in 
prices  in  the  London  market,  pig  tin  is 
slightly  dearer,  and  although  speculation  is 
tame  and  exceedingly  cautious,  there  is 
enough  business  doing  on  trade  account  to 
give  the  market  very  good  form,  despite  the 
heavy  stocks  here.  In  a  speculative  way 
about  75  tons  have  been  sold  the  past  few 
days  at  $20.05,  May  and  June  delivery.  Spot 
stock  is  quoted  at  $20.05  >n  ten  ton  lots,  and 
20^  to  2oXc.  in  smaller  quantities. 
PIG  LEAD. 

Purchases  of  pig  lead  have  been  on  a  very 
moderate  scale  the  past  few  days,  and  now 
that  consumers  have  provided  for  near  fu- 
ture wants,  the  demand  is  very  light.  For 
single  carloads  4  i-2c.  was  bid,  but  larger 
quantities  are  difficult  to  sell  at  that  price. 
SPELTER. 

Spelter  is  selling  slowly  and  in  moderate 
quantities  only.  The  slow  movement,  along 
with  somewhat  free  offering,  keeps  the  mar- 
ket flat,  and  $4.85  to  $4.90  seems  to  be  ex- 
treme value  for  prime  Western,  and  $4.75  to 
$4  80  are  the  best  figures  for  common. 

TIN  PLATES 

The  tin  plates  market  is  positively  dull. 
Large  buyers  are  doing  nothing,  aside  from 
taking  care  of  stock  coming  forward  on  old 
purchases,  and  trade  with  thesmaller  buyers 
is  hardly  up  to  the  average.  We  quote  : — 
Charcoal,      ]/2     cross     assortment,     Melyn 

grade,  $6.12^  to ;  for  each  additional  X 

add   $1.50.       I.  C.   charcoal,    1-2  cross    as- 
sortment, Allaway  grade,  $5. 8c  to  ....   ;  for 


each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,    14x20,  $7.20  to    . . ;  M.    F.,   20x28, 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $10.50;  Dean  grade,  14x20, 
$5.05    to    ....;  Dean  grade,    20x28,    $10.25 

to ;  D.  R   D.   grade,    14x20,  $4.85   to 

.  .  . ;  D.  R.  D,  grade,  20x28,  $9.75  to  .  .  .  . ; 
1.  C.  Coke — Penlan  grade  (iron),  $5.20  to- 
.  .  .  . ;  J.  B.  grade,  14x20,  $5.27^  to  . .  . . ;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.22^  to 

;    I.C.    Siemen's   steel,  coke    finish, 

$5.35;  I.  C.  Bessemer  steel,  squares,  $5.75  to- 
....  basis;  I  C.  Siemens  steel,  squares, 
$5.85  to  $0.00  basis. 

Did  you  ever  notice  the  peculiarity  in  the 
figure  9  ?  When  an  error  has  arisen  from 
any  transposition  of  figures  the  difference 
between  such  transposed  numbers  is  univer- 
sally a  multiple  of  the  numeral  9.  For  in- 
stance suppose  an  error  occurs  in  bringing 
out  a  trial  balance  or  cash  settlement,  and 
that  the  sum  short  can  be  divided  by  9  without 
any  remainder.  If  it  has  occurred  in  this 
way  there  is  a  strong  probability  that  the 
mistake  has  been  made  by  transposing  fig- 
ures; at  any  rate,  if  such  mistake  takes  place 
by  reason  of  transposition,  the  sum  in  ques- 
tion will  always  divide  by  9  without  remaind- 
er. To  illustrate  this:  If  97  has  been  put 
down  as  79  the  error  will  be  18,  or  twice  9, 
exactly;  if  322  be  set  down  as  223  the  error 
will  be  99,  or  11x9,  and  so  on  between  any 
transposed  numbers.     Try  it  and  prove  it. 

The  question  of  illegal  preferences  to 
creditors  has  been  agitating  the  business 
community  since  a  recent  decision  of  the 
Supreme  Court  at  Ottawa,  and  G.  B.  Smith, 
member  for  West  York,  has  a  bill  before  the 
Ontario  Legislature  to  counteract  the  evil 
effects  resulting  from  that  decision.  The 
bill  provides  that  :  Every  gift,  conveyance, 
assignment  or  transfer,  delivery  over  or  pay- 
ment of  goods,  chattels  or  effects,  or  of  hills, 
bonds,  notes,  securities  or  shares,  dividends, 
premiums  or  bonus  in  any  bank,  company 
or  corporation,  or  of  any  other  property,  real 
or  personal,  made  by  a  person  at  a  time 
when  he  is  in  insolvent  circumstances,  or  is 
unable  to  pay  his  debts  in  full,  or  knows  that 
he  is  on  the  eve  of  insolvency,  which  has  the 
effect  of  defeating,  delaying  or  prejudicing 
his  creditors,  or  any  one  or  more  of  them, 
or  of  giving  any  one  or  more  of  them  a  pre- 
ference over  his  other  creditors,  or  over  any 
one  or  more  of  them,  whatever  the  interest 
may  be  in  making  the  same,  or  whether  the 
same  be  made  voluntarily  or  under  pressure, 
shall,  as  against  the  creditor  or  creditors  in- 
jured, delayed,  or  prejudiced  or  postponed,, 
be  utterly  void.  The  Legislation  Committee 
of  the  House  amended  the  bill  by  inserting 
"withinthree  months  of  becoming  insolvent," 
and  in  this  form  it  will  likely  be  passed. 


Soap  and  water  are  cheap,  but  soil  on  goods- 
is  expensive. 

Goods  conveniently  located  sav)  time,  money 
and  temper  in  showing. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

No  young  man  can  possibly  have  mistaken  his 
oalling  who  finds  in  it  wbatthe  world  wants  done. 
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A   CASE  WHERE  ADVERTISING 
PAID. 

There  is  one  printer  in  this  city — I  shall 
call  him  Doffs,  but  Doffs  is  not  his  name— 
who  practices  what  he  preaches,  and  who 
has  found  that  his  gospel  is  the  right  sort 
and  full  of  saving  grace.  His  theme,  first, 
last,  and  all  the  time,  is  : 

"  ADVERTISE." 

Like  the  good  evangelist,  he  sets  the  pro- 
per pattern  and,  as  a  result,  believers  are  ad- 
ded to  "  the  faith"  every  day.  He  has  a  great 
and  growing  business,  and  there  is  no  better 
known  printer  in  these  parts.  His  five  job 
presses  are  never  idle.  But  things  were  not 
always  so  prosperous  with  Doffs. 

Eight  years  ago  the  job  printing  establish- 
ment (?)  of  Doffs  contained  only  a  packing 
case— used  as  a  table— a  very  ancient  chair, 
and  a  lithograph  of  Mary  Anderson.  No 
type,  no  press,  no  paper,  no  ink  !  Yet  Doffs' 
sign  was  out  and  he  awaited  the  arrival  of 
his  first  customer.  Fifteen  days  flitted  away 
and  no  man  had  darkened  his  door.  Was 
not  his  sign  out  ?  Well,  yes,  it  was  out;  but 
it  didn't  slap  a  fellow  on  the  shoulder  and 
and  say,  "  Here  is  Doffs,  the  printer."  No, 
no  !  The  sign  was  a  very  dumb  thing,  and 
Doffs  knew  it.  He  wanted  cards  to  circulate, 
he  wanted  his  sign  in  the  newspapers;  but 
card  stock  cost  money,  and  the  newspapers 
did  not  print  advertisements  for  nothing. 
Alas,  poor  Doffs  was  dead  broke  !  In  fact, 
bread  was  getting  mighty  scarce  at  Doffs'. 

"Advertising  pays,"  meditated  Doffs,  "and, 
if  I  could  only  '  work'  the  newspaper,  I  think 
I'd  get  along  "  An  idea  struck  him — it  was 
bold,  it  was  rash,  it  was  fraudulent;  but  there 
was  bread  to  win,  and  affairs  were  desperate 
with  my  friend.  He  sat  down  and  penned 
four  copies  of  the  following,  and  mailed  them 
to  the  four  leading  newspapers  : 

Painful  Accident. — Little  Johnnie  Card- 
board, a  press-feeder  in  the  office  of  Doffs, 

the  printer,  No. street,   caught  his 

hand  in  a  Gordon  press  yesterday  and  was 
badly  mashed.  Perhaps  it  \*ill  have  to  be 
amputed. 

The  item  appeared  in  each  of  the  papers 
in  the  morning.  Before  noon  a  benevolent 
looking  lady  entered  Doffs'  office  and  order- 
ed some  nice  cards  for  a  church  festival. 

"  How's  the  boy  ?"  said  she. 

"  Boy  ?  What  boy  ?"  responded  Doffs, 
unguardedly. 

"Why,  the  boy  that  got  his  hand  in  a 
press." 

"  Oh,  excuse  me,  madam.  I  am  'most  crazy 
over  the  affair.  He's  getting  along  nicely, 
thank  you.  The  doctor  thinks  he  can  save 
the  hand." 

"Good,"  said  the  woman,  "here  is  a  dollar 
for  the  little  fellow,"  and  the  good  woman  de- 
parted. Let  us  hope  that  if  this  kind  lady 
ever  reads  this  she  will  be  charitably  dis- 
posed towards  my  friend,  as  that  dollar  went 
to  buy  bread  and  meat  for  a  family  that 
needed  just  such  sustenance. 

From  that  day  Doffs  began  to  thrive.  He 
soon  had  types  and  presses  of  his  own,  and 
through  cards  and  newspaper  advertising  is 


one  of  the  best  known  job  printers  in  West- 
ern New  York. — Joseph  Henderson,  in  the 
Press  and  Printer. 

LIABILITY. 
OF  MERCANTILE  AGENCIES. 

A  recent  dacision  regarding  mercantile 
agencies  by  the  Supreme  Court  at  Ottawa  is 
of  interest  to  the  business  community.  Mr. 
Cossette,  of  Valleyfield,  Que.,  sued  Dun, 
Wiman  &  Co.,  for  damages  for  furnishing  to 
a  subscriber  information  concerning  his 
financial  standing  and  business  which  was 
entirely  incorrect  and  which  had  the  effect 
of  completely  ruining  his  credit  and  financial 
reputation.  The  defendants  contended  that 
the  information  contained  in  their  report  had 
been  by  them  obtained  and  communicated 
to  their  subscriber  in  good  faith  and  in  the 
usual  course  of  their  business  ;  that  mercan- 
tile agencies  such  as  theirs  are  lawful  and 
useful,  and  that  they  are  now  considered  as 
a  necessity  by  the  mercantile  world  ;  that  the 
report  in  question  was  communicated  by 
them  confidentially  to  one  of  their  subscrib- 
ers at  his  request,  and  in  consequence  the 
communication  was  a  privileged  one  for 
which  no  action  would  come  against  the 
agency,  though  the  plaintiff  suffered  damage 
thereby.  The  Supreme  Court  held  against 
the  agency  on  all  these  points,  and  decided 
that  mercantile  agencies  which  make  it  a 
business  to  supply  for  a  reward  information 
concerning  merchants  and  their  business, 
must  suffer  the  consequence  resulting  from 
the  false  and  incorrect  reports  communicat- 
ed to  them  by  their  subscribers. 


PREJUDICE 
AND  THE    FIRST  COPYING-PRESS. 

The  copyingpress  is  one  of  the  mostvalua- 
ble  aids  to  business  men  ever  invented,  but 
nevertheless  when  it  was  first  introduced  it  met 
with  most  determined  opposition.  The  in- 
ventor was  James  Watt,  the  famous  discov- 
erer of  the  application  of  steam,  and  in  a  re- 
cent inaugural  address  before  the  University 
of  Glasgow,  Prof.  Archibald  Barr  said  :  We 
need  not  be  surprised  to  find  that  Watt's 
copying  process,  though  brought  out  practi- 
cally in  its  present  state  of  perfection,  found 
little  favor  at  first  with  many  business  men; 
but  it  is  curious  now,  after  the  invention  has 
for  more  than  ioo  years  been  almost  indis- 
pensable to  the  class  of  men  who  then  re- 
sented its  introduction,  to  read  of  the  bitter- 
ness of  the  opposition  which  he  met  with. 
The  fear  that  "  it  would  lead  to  the  increase 
of  forgery"  ran  so  high  that  on  one  occasion 
when  Smeaton  and  Boulton  (Watt's  partner) 
were  sitting  in  a  London  coffee  house,  they 
heard  a  gentleman  exclaiming  against  the 
copying  machine,  and  "wishing  the  inventor 
was  hanged  and  the  machines  all  burnt." 
No  one  could  attempt  to  estimate  the  value 
to  the  world  of  this  single  invention,  and 
still  comparatively  few  people  now  know  to 
whose  labors  and  knowledge  they  owe  the 
boon. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

Every  line  of  goods  embodies  a  history  and  a 
science  worth  years  of  study  to  understand. 

A 'eather  duster  disperses  but  does  not  remove 
tb  e  dust  from  the  store. 

Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 


PETROLIA,    -    ONTARIO. 


Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if  hands  are 
chilled,  or  with  gloves  on  and 
without  looking  for  nicks  in 
blades. 

No  more  breaking  or  bending 
of  finger  nails.  Opens  by  simply 
pushing  a  button.  Every  blade 
warranted  hand  forged  from  the 
very  finest  Sheffield  silver  steel. 

We  manufacture  High  Grade 
Knives  only. 

Send  for  I'rires. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd., 

GANANOQUE. 
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A    CURIOSITY    WHICH    ANNOYED 
THE  INSPECTOR. 

Jarno  in  American  Machinist:  I  do  not 
mean  the  kind  of  curiosity  exhibited  by  the 
fellow  that  discomposes  one  by  asking  what 
there  is  new  in  this  week's  paper,  just  as  one 
is  tearing  off  the  wrapper.  This  fellow  is 
more  curious  than  logical,  as  he  does  not 
appear  to  recognize  the  difficulty  of  telling 
what  is   in  the  paper  before   looking   at  it. 

The  inspector  is  a  well-established  official 
in  our  larger  machine  shops,  and  is  becom- 
ing more  common  in  smaller  ones.  He  is  a 
sort  of  indicator  for  the  mental  atmosphere 
of  the  whole  workshop,  and  oftentimes  his 
influence  extends  into  the  office.  When  he 
is  good  humored  all  is  pleasant;  when  he 
does  not  feel  well  things  are  awry.  It  has 
been  said  that  more  unpleasant  sensations 
are  excited  through  the  nose  than  through 
every  other  organ  of  sense.  Our  inspector 
is  fearful  lest  he  be  a  party  to  offending  the 
ear;  he  is  eaisly  disturbed  by  noise,  and 
especially  by  the  noise  of  gears.  He  does 
not  as  yet  have  any  noise  meter,  and  so  in 
passing  judgement  upon  noise  his  imagina- 
tion has  unrestrained  liberty.  However  nice 
the  distinction,  our  inspector  can  always  tell 
whether  gears  are  too  noisy,  or  just  noisy 
enough. 

Now  he  finds  something  more  definite;  a 
spindle  is  out  of  true, showing  an  eccentricity 
of  one  two-thousandth  of  an  inch,  and  giv- 
ing an  arbor,  held  in  the  spindle  hole,  a 
throw  of  one  one-thousandth  of  an  inch  in 
extreme,  which  is  too  much  to  be  allowed  to 
pass.  The  foreman  is  called,  and  then  the 
workman,  who  says  that  the  spindle  was  true 
when  it  left  his  hands.  The  foreman  leisure- 
ly turns  the  spindle  a  few  times,  looks  at  the 
indicator,  and  behold,  the  spindle  runs  true  ! 
Why  does  it  run  true  at  one  time  and  not  at 
another  ? 

The  hole  in  the  spindle  boxes  are  one  one- 
thousanth  of  an  inch  larger  than  the  spindle 
bearings.  When  a  bearing  is  oiled,  and  the 
spindle  is  running,  the  oil  is  about  equally 
spread  over  the  bearing.  But  when  the  spin- 
dle, stands  still  for  a  few  minutes  it  settles 
so  that  the  under  side  of  the  bearing  touches 
the  box,  and  the  oil  is  forced  to  the  top. 
Now,  when  the  spindle  is  started  up  an 
eccentric  of  oil  is  carried  around  by  the  bear- 
ing and  a  cam  of  oil  is  held  by  the  box,  and 
until  the  oil  is  distributed,  the  spindle  does 
not  run  true.  The  spindle  will  often  run  out 
of  true  for  eight  or  ten  turns.  Upon  stop- 
ping the  spindle  the  indicator  at  once  shows 
that  it  is  setteling  down  through  the  oil.  If 
the  boxes  are  not  in  line  the  spindle  bear- 
ings may  be  held  to  oneside,  so  that  the 
spindle  cannot  settle,  and  there  will  be  no  oil 
eccentrics  or  cams  that  will  have  any  effect. 
If  a  spindle  does  settle,  upon  being  stopped, 
we  have  evidence  that  the  boxes  are  in  line. 
Hence,  the  curiosity  that  annoyed  our  in- 
spector might  have  been  an  evidence  of  good 
work  rather  than  of  bad.     This  matter  of  a 


spindle's  running  out  of  true,  when  first 
started  up,  is  no  longer  a  curiosity  among 
good  mechanics. 

In  starting  up  a  planer  or  a  grinding  ma- 
chine, in  the  morning  or  afternoon,  it  is  often 
well  to  take  the  precaution  to  let  it  make  a 
few  strokes  before  beginning  to  cut.  A 
planer  table  takes  a  different  position,  after 
standing  for  a  while,  and  if  the  tool  is 
allowed  to  cut  on  the  first  stroke  after  start- 
ing, it  leaves  a  mark.  This  especially  holds 
in  taking  a  finishing  chip.  Some  planer 
men  will  not  begin  a  finishing  chip  unless 
there  is  time  to  carry  it  across  before  the 
power  stops — Age  of  Steel 


METAL    AS    A    SUBSTITUTE    FOR 
WOOD  IN  RAILROAD  TIES. 

The  report  of  the  Forestry  Division  of  the 
United  States  Department  of  Agriculture, 
on  the  consumption  of  wood  for  railroad  ties, 
seems  to  establish  the  fact  that  this  con- 
sumption is  a  leading  factor  in  the  depletion 
of  our  forests.  Besides  many  interesting 
statements  regarding  the  destruction  of 
young  trees,  the  report  also  contains  the  re- 
sults of  an  exhaustive  inquiry  as  to  the  use  of 
metal  by  railroad  managers,  in  this  and  many 
foreign  lands,  and  this  method  of  construc- 
tion is  suggested  as  one  remedy  for  the  de- 
nudation of  our  forests,  which  is  generally 
acknowledged  to  be  going  on  at  the  present 
time. 

This  portion  of  the  report  was  prepared 
by  E.  E.  Russell  Tratman,  C.E  The  sta- 
tistics are  given  of  25,000  miles  of  railroad 
laid  with  metal  track  out  of  a  total  mileage 
of  the  world  (exclusive  of  the  United  States 
and  Canada)  of  187,721  miles,  or  a  relation 
of  13.12  per  cent,  to  this  total  mileage. 

In  foreign  countries  the  use  of  metal,  for 
wood,  on  railroads  has  passed  beyond  the 
experimental  stage.  Practical  tests  are  now 
being  made  in  this  country,  and  interest  in 
the  subject  among  railroad  men  is  increas- 
ing. 

A  section  of  track  on  the  New  York  Cen- 
tral &  Hudson  River  road,  about  a  quarter 
of  a  mile  in  length,  was  laid  with  the  modi- 
fied "Hartford"  tie.  Mr.  Walter  Kattie,  the 
engineer  of  the  road,  reports  as  follows  re- 
garding this  experiment  : 

"  The  ties  (metal)  were  laid  in  November, 
1889.  The  line  has  the  heaviest  kind  of 
freight  and  passenger  traffic.  Passenger 
engines,  with  a  weight  of  36  tons,  on  four 
driving  wheels  and  a  driving  wheel  base  of 
six  feet,  pass  over  these  ties  at  speeds  of  40 
to  55  miles  per  hour.  The  ties  have  not 
been  in  use  long  enough  for  the  expense 
of  maintenance  to  be  determined.  Appar- 
antly,  it  is  thus  far  no  greater  than  with 
wooden  ties.  The  reason  for  using  these 
ties  was  the  desire  to  secure  economy  over 
wooden  ties,  and  to  obtain  a  superior  attach- 
ment of  the  rails  to  the  ties.  The  result  has 
so  far  been  quite  satisfactory.  I  am  of 
opinion  that  the  rolled  metal  tie  is  essenti- 


ally a  requisite  for  first-class  perminent  way 
in  this  country.  Having  investigated  the 
relative  economy  of  metal  and  wooden  tie 
systems  for  a  term  of  50  years,  I  am  led  to 
believe,  as  the  result  thereof,  that  upon  the 
basis  of  55  cents  for  a  wooden  tie  and  $3  for 
a  steel  tie,  and  under  the  same  conditions  of 
traffic  and  maintenance  expense  existing  on 
this  line,  the  relative  economy  is  from  8  to 
12  per  cent,  in  favor  of  the  metal  system." 

The  general  adoption  of  metal  in  place  of 
wood  for  railroad  ties  would  check  the  enor- 
mous consumption  of  the  young  growth  of 
our  forests.  On  this  point  Mr.  Fernow,  of 
the  Forestry  Division,  makes  this  forcible 
statement : — "  The  use  of  wood,  and  the 
method  of  using  it,  are  largely  matters  of 
custom  everywhere.  In  the  United  States 
the  enormous  supplies  which  the  native  for- 
ests yielded  have  not  only  induced  a  very 
extensive,  but  also  a  very  wasteful  use  of 
wood,  until  now  we  have  reached  a  point 
when  the  prospect  of  reduced  supplies  makes 
the  study  of  economics  a  matter  of  national 
concern,  and  within  a  not  too  distant  time 
private  interest  will  also  awaken  to  the  need 
of  it." 

To  inventors  a  wide  field  of  study  and  use- 
fulness is  open,  in  devising  good  and  econo- 
mical applications  of  metal  for  ties  and  rail 
connections. — Iron  Trade  Review. 


DAMAGED  GOODS. 

The  importance  of  the  dealer  pointing  out 
any  defect  that  may  exist  in  goods  they  are 
selling  is  often  not  sufficiently  appreciated. 
If  the  dealer  sells  damaged  goods  without 
calling  the  attention  of  the  purchaser  to  the 
fact  that  the  article  is  not  perfect,  he  runs  a 
great  risk  of  losing  trade,  for  a  purchaser 
once  deceived  will  not  be  likely  to  come  for 
a  second  imposition.  The  dealer  cannot 
afford  to  argue  inadvertence,  for  he  cannot 
be  excused  for  carelessness;  and  inadvertence 
is,  plainly  put,  carelessness.  The  safest  plan 
is  to  keep  all  damaged  goods  in  a  separate 
place,  and  in  addition,  to  call  the  attention 
of  the  customer  to  whatever  flaw  may  exist, 
making  such  reduction  in  the  price  as 
the  defect  warrants.  This  rule  should 
be  applied  to  even  the  smallest  article, 
and  the  dealer  will  find  that  it  pays  to 
follow  out  that  policy.  There  are  many  ar- 
ticles that  may  show  a  slight  defect  or  flaw 
that  will  not  affect  the  usefulness  of  the  arti- 
cle and  might  never  be  detected  by  other 
than  an  experienced  eye.  Whenever  the 
dealer,  who  is  presumed  to  possess  that  sort 
of  an  eye,  discovers  the  defect,  he  should 
not  trust  to  his  memory,  but  at  once  place 
the  piece  of  goods  where  he  will  be  able  to 
call  attention  to  the  flaw  when  making  a  sale. 
If  the  damage  is  such  as  to  impair  the  arti- 
cle he  should  not  sell  it  at  all,  and  his  honest 
efforts  to  protect  his  customers  will  repay 
him  for  any  losses  he  may  sustain  in  that 
way. — Ex. 

You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 


HARDWARE. 
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CIRCULATION  OF  TRADE  PAPERS.     A    BUSHMAN'S    TEST    FOR    AXES. 


The  qeestion  of  the  circulation  of  a  trade 
paper  is  one  of  the  most  delicate  subjects 
that  can  be  brought  up  for  discussion.  It  is 
hedged  about  with  difficulties,  however  it 
may  be  considered.  The  general  public  be- 
come accustomed  to  large  figures  by  reason 
of  what  is  put  forth  from  time  to  time  by  the 
daily  papers.  Unscrupulous  advertising  so- 
licitors having  faith  in  big  stories  have  no 
hesitation  in  naming  improbable  figures  of 
circulation,  sometimes  impossible  figures. 
The  public,  knowing  that  a  certain  daily 
paper  has  achieved  a  high  degree  of  finan- 
cial success  by  circulating  100,000  copies, 
reasons,  however  fallacious  the  reasoning 
may  be,  that  a  successful  trade  paper  must 
have  the  same,  or  at  least  nearly  the  same, 
circulation. 

A  case  in  point,  happily  illustrating  the 
idea,  occurred  some  years  since.  A  certain 
trade  paper,  the  circulation  of  which  is  in  a 
very  well  defined  field,  which  field  it  thor- 
oughly covers,  and  outside  of  which  field  it 
is  relatively  unknown,  occupies  a  very  high 
position.  Its  proprietors  are  in  excellent 
financial  circumstances,  and  the  establish- 
ment generally  ranks  among  the  best.  A 
well-informed  business  man,  discussing  the 
question  of  circulation  of  trade  journals,  said, 
referring  to  this  paper,  which,  for  the  lack  of 
a  better  name  for  the  moment,  we  will  call 
the  "X"  paper: 

"Well,  I  suppose  the  'X  has  a  circulation 
of  at  least  75,000  copies.  I  know  it  is  a 
prosperous  paper,  and  it  is  taken  by  every- 
body in  the  trade.  I  suppose  that  perhaps 
they  publish  more  than  75,000  copies." 

Nothing  could  be  more  ridiculous  than  this 
assumption.  The  number  of  firms  engaged 
in  the  lines  of  business  to  which  this  paper 
appealed  was  only  a  little  more  than  one- 
tenth  of  the  estimated  circulation  that  this 
gentleman  gave.  What  more  can  be  asked 
cf  a  trade  paper  than  that  it  shall  thoroughly 
cover  its  field  ?  If  everybody  in  the  trade 
takes  it,  then  enough  take  it,  and  an  extra 
circulation  would  be  a  disadvantage. 

It  is  a  well-known  fact  that  many,  if  not 
most,  of  the  trade  papers  cost  more  for  paper, 
printing  and  distribution  than  the  subscrip- 
tion price  will  pay  for.  On  a  circulation  of 
5,00c,  10,000  or  20,000  copies,  whatever  it 
may  be,  there  is  a  dead  loss  of  so  much 
money.  All  that  can  be  expected  under  the 
circumstances,  then,  is  that  the  publishers 
shall  supply  the  paper  to  actual  subscribers 
in  the  trade.  Any  other  circulation  is  very 
far  removed  from  their  ideas  of  prosperity. 
Notwithstanding  these  facts,  we  occasionally 
find  a  trade  paper  that  puts  forth  circulation 
figures  that  are  altogether  out  of  reason. 
We  encountered  something  of  this  kind  only 
a  short  time  since.  A  trade  paper  claimed 
a  circulation  that  was  several  times  in  excess 
of  the  number  of  business  men  in  the  line  to 
which  it  was  devoted.  This  indicated  either 
ignorance  or  rascality.  If  there  are  only 
10,000  men  in  a  certain  line  of  business,  it  is 
ridiculous  for  a  trade  paper  devoted  to  that 
line  exclusively  to  claim  a  circulation  of 
25,000  copies.  It  would  be  more  reasonable 
to  suppose  that  the  circulation  is  7,500  copies 
or  less,  for  never  yet  did  every  man  in  a 
given  line  of  business  take  the  same  paper 
—Office. 


A  hint  may  be  serviceable  to  axe  manu- 
facturers in  Britain  was  given  by  an  ex- 
perienced Australian  bushman  to  a  new 
churn.  "It  may  be  useful  to  you  when  you 
go  into  a  store  to  buy  an  axe.  Take  out 
your  pocktt  knife,  open  it,  and  hold  it  so — , 
as  if  you  were  going  to  sharpen  a  pencil,  but 
with  the  back  instead  of  the  edge  towards 
you.  Then  run  the  back  of  the  knife  gently 
over  the  edge  of  the  axe.  If  the  edge  turns 
ever  so  little,  so  that  you  can  just  feel  it.  the 
axe  is  all  right.  If  it  won't  turn,  it  is  too 
hard."  Trying  an  English-made  axe  lying 
at  hand,  he  said,  "  Humph?  that's  no  good.' 
The  edge  would  not  turn. — Ex. 
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SALES   MADE   OR    PENDING. 

R.  Scates,  general  merchant,  Highgate, 
Ont.,  has  sold  out  to  E.  Beattie. 

The  general  stock  of  Fitzpatrick  &  Co., 
Wallaceburg,  Ont.,  has  been  sold. 

J.  H.  Richards,  general  merchant,  Carlow, 
Ont.,  has  sold  out  to  Thos.  Gledhill. 

The  general  stock  of  Lindsay  &  Co.,  gene- 
ral merchants,  Griswold,  Man.,  has  been 
sold. 

Frank  Power,  stoves  and  hardware  dealer, 
Lunenburg  and  Bridgewater,  N.S.,  has  sold 
out  the  Bridgewater  business. 

PARTNERSHIPS     FORMED    AND     DISSOLVED. 

Walker  &  Hanson,  general  merchants, 
Truro,  N.  S.,  have  dissolved. 

J.  B.  Rutherford,  general  merchant,  Stone- 
wall, Man.,  has  admitted  Geo.  Musgrove  as 
partner,  under  the  style  of  Geo.  Musgrove  & 
Co. 

McCall  Bros.  &  Co.,  manufacturers  of 
machine  oils,  Toronto,  have  dissolved,  J.  B. 
McCall  continuing  under  unchanged  style. 

FIRES. 

The  McLaren  Mfg.  Company,  wooden- 
ware  makers,  Montreal,  are  burnt  out.  In- 
sured. 

REMOVALS  AND  DEATHS." 

Cormick  &  Myett,  plumbers,  etc,  Montreal, 
have  dissolved. 

Michael  Skelly,  general  merchant,  Raw- 
don,  Ont.,  is  dead. 

Featherston  &  Co.,  general  merchants, 
Essex  Centre,  Ont.,  have  removed  to  Cottam. 

James  McKean,  general  merchant,  La 
Have  Ferry,  N.S.,  has  obcained  consent  for 
his  wife,  Margaret  McKean,  to  carry  on  the 
business. 

Rose  &  Marshall,  stove-dealers  etc.,  Van- 
couver, B.  C,  have  dissolved,  M.  S.  Rose 
succeeding. 

Jos.  Martin,  of  John  Martin  and  Sons, 
plumbers,  Montreal,  is  dead. 

DIFFICULTIES,     ASSIGNMENTS,      AND    COM- 
PROMISES. 

A.  McPherson  &  Co.,  founders,  Oxford, 
N.S.,  have  assigned 

John  Casey,  general  merchant,  Eganville, 
Ont.,  has  assigned. 

M.  H.  Leprohan,  hardware  dealer,  Johette, 
Que.,  has  assigned. 

The  Lake  Manitoba  Trading  Co.,  Lundy- 
ville,  Man.,  has  assigned. 

John  B.  Morris,  general  merchant,  Bridge- 
water,  N.S.,  has  assigned. 

Stanislas  Collier,  general  merchant,  St 
Telesphore,  Que.,  has  assigned. 

J.  A..  Pritchard  &  Co.,  general  merchants, 
Wapella,  Man.,  have  assigned. 

B.  Learn,  general  merchant,  Arkona,  Ont., 
has  assigned  to  Alf.  Robmson,  London. 

John  Cowan,  general  merchant,  South 
River,  Ont.,  has  assigned  to  Henry  Barber 
&  Co.,  Toronto. 


CORDIALITY 
BETWEEN    COMPETITORS. 

D.  T.  Mallett  in  N.  Y.  Hardware  writes  : 

In  a  fair-sized  city  which  I  have  in  mind 
not  far  from  Chicago,  there  were  four  hard- 
ware stores.  The  place  is  a  steady  growing 
one,  and  the  stores  in  question  did  a  very  fair 
business,  and  were,  in  short,  so  prosperous 
that  two  young  men  who  had  worked  their 
way  up  in  a  wholesale  hardware  house  in 
Chicago,  decided  to  make  a  start  for  them- 
selves in  the  retail  line  in  the  city  referred 
to.  Their  business  advent  naturally  made 
some  division  in  the  trade  of  the  four  old 
concerns,  especially  as  they  were  young  men 
of  considerable  push  and  natural  ability,  and 
eager  to  obtain  a  foothold. 

The  proprietors  of  these  four  original 
stores,  feeling  the  loss  of  a.  portion  of  their 
trade,  determined  among  themselves  to  com- 
bine against  the  new  enterprise,  and  use  their 
influence,  where  possible,  to  hinder  its  suc- 
cess. To  this  end,  they  individually,  with  a 
mutual  understanding,  circulated  among  the 
wholesalers  and  manufacturers  insinuations 
which  reflected  upon  the  methods  and  in- 
tegrity of  these  two  voung  men,  with  the  ob- 
ject of  indirectly  depriving  them  of  the 
support  and  credit  of  the  wholesale  houses. 
They  also  refused  to  make  purchases  of 
"drummers"  who  sold  the  new  concern,  and 
made  it  a  condition  when  they  bought,  that 
the  goods  should  not  be  offered  to  them. 
However,  in  spite  of  these  unfair  obstacles, 
the  new  store  continued  to  secure  goods  from 
other  sources  and  demonstrated  the  business 
aptitude  of  its  owners  by  the  increasing  trade 
which  they  drew  to  its  doors. 

Finding  that  these  tactics  did  not  dampen 
the  ardor  or  retard  the  progress  of  the  new 
store,  the  four  original  proprietors  put  their 
heads  together  and  again  determined,  as  they 
were  all  comparatively  well  off,  from  the  pro- 
fits of  the  past,  to  sell  their  goods  for  a  time 
at  costand  thereby  "freeze  out"  the  new  store 
which  was  not  so  abundantly  provided  with 
cold  cash. 

Accordingly  all  prices  were  reduced  below 
the  point  of  profit,  and  buyers  of  Hardware 
in  that  section  found  that  a  dollar  went 
nearly  twice  as  far  as  before,  when  expended 
in  these  stores. 

The  situation  was  becoming  somewhat 
critical  for  the  new  concern  as  they  were,  of 
course,  forced  either  to  meet  these  low  prices 
or  give  up  their  trade. 

They  had  a  decided  advantage,  however, 
in  the  matter  of  expenses,  which  they  at 
once  reduced  to  a  minimum,  and  depended 
entirely  upon  their  own  exertions  to  hold  and 
serve  their  customers.  They  also  had  the 
further,  advantage,  which  their  competitors 
had  not  probably  considered,  of  enjoying  a 
nearly  cash  trade,  while  the  old  concerns 
had  been  in  the  habit  of  giving  long  credit 
and  accepting  their  customers'  commercial 
paper.  Before  many  months  of  this  condi- 
tion of  affairs  had  elapsed,  one  of  the  four 
old  concerns  lost  several  large  amounts  by 
the  failure  of  some  of  its  customers,  and,  as 


'ts  expenses  were  still  as  large  as  before, 
while  its  profits  were  comparatively  nothing, 
it  was  obliged  to  suspend  and  go  through 
the  hands  of  a  receiver.  The  remaining 
three  original  houses  for  other  and  similar 
reasons  found  themselves  severely  pushed 
for  funds,  and  were  therefore  slow  in  their 
payments,  and  their  commercial  rating  be- 
ing thereby  reduced,  found  that  the  whole- 
salers did  not  seek  their  trade  as  eagerly  as 
before,  and  charged  them  a  higher  price  for 
goods  when  they  went  to  market  to  insure 
their  accounts. 

In  the  meantime  the  new  store,  while  of 
course  not  coining  money,  still  by  the  hard 
work  and  continued  application  of  its  owners 
held  its  trade  and  made  new  customers,  and 
by  reason  of  its  low  expenses  and  cash  trade 
was  able  to  always  meet  and  often  discount 
its  bills,  and  had  gained  the  confidence  of 
the  wholesalers  who  had  formerly  been  influ- 
enced against  them.  Among  the  clerks  in  the 
wholesale  house  in  which  these  two  young 
men  had  formerly  served,  were  several  who 
were  looking  for  a  favorable  opening  to  make 
a  start  for  themselves.  Our  two  young  mer- 
chants, who,  it  must  be  said  to  their  credit, 
had  long  heads  in  comparison  to  their  short 
years,  opened  up  a  correspondence  with  four 
of  these  former  fellow  clerks,  and  laid  the 
situation  before  them,  and  urged  them  to 
make  the  attempt  to  buy  out  the  original 
firms. 

By  the  assistance  of  the  wholesale  credit- 
ors of  these  old  concerns,  who  were  extremely 
weary  of  the  slow  and  unsatisfactory  condi- 
tion of  affairs,  they  were  encouraged  in  the 
attempt,  and  before  long  were  the  owners  in 
name,  at  least,  of  the  original  stores.  When 
this  had  been  established,  the  new  proprie- 
tors of  these  stores,  including,  of  course,  our 
two  young  friends,  formed  a  sort  of  "  Board 
of  Trade"  among  themselves,  to  govern 
prices,  in  a  measure,  and  to  promote  general 
good  fellow  feeling.  Meetings  of  the  mem- 
bers of  the  "  Board "  were  held  at  regular 
intervals  and  friendship  was  engendered. 

Prices  naturally  returned  to  a  profitable 
basis  by  degrees,  and  they  were  in  conse- 
quence, mutually  benefitted,  and  were  in  time 
able  to  pay  off  their  indebetness  to  the 
creditors  of  the  old  concerns  that  they  had 
assumed  from  the  start.  The  meetings  re- 
ferred to  were  held  by  turns  in  each  other's 
stores,  and  while  there  was  competition  in 
pushing  for  trade  they  were  cognizant  .of  the 
fact  that  individual  prosperity  was  inseparable 
to,  and  a  part  of,  mutual  advancement. 

Subsequently  another  store  was  opened, 
by  a  stranger  to  all  of  them,  but  they  did 
not  attempt  to  "  freeze  him  out  "  or  injure 
his  business  reputation.  On  the  contrary 
they  invited  him  to  join  their  meetings,  and 
by  this  means  inlisted  his  support  to  main- 
tain pi  ices  at  a  fair  margin  of  profit,  and 
secured  his  confidence  and  respect  for  their 
business  methods. 

The  moral,  if  it  needs  one,  of  the  above 
rather  long-drawn-out  tale,  is  to  be  found  in 
the  fact,  often  ignored,  that  while  "competi- 
tion is  the  life  of  trade,  still  if  pushed  too  far, 
and  by  unfair  means, it  becomes  its  own  "boom- 
erang" and,  like  all  principles  of  action,  con- 
tains the  law  of  compensation,  which  then 
makes  it  read — Competition  fairly,  is  the  life; 
but  unfairly,  the  death  of  enterprise. 

The  next  time  you  have  any  inclination  to 
speak  disparagingly  of  your  fellow  trades- 
man or  to  cut  a  price  for  no  other  object 
than  to  cripple  his  business,  or  to  revenge  a 
rumored  report  of  his  low  prices,  reflect  a 
little,  from  policy,  if  not  from  principle,  and 
seek  to  enlist  his  help  for  mutual  benefit  by 
personal  interviews  and  business  cordiality. 
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llii 


SAW  YOUR 


■  ADVERTISEMENT  I 


IN   THE 


HARDWARE.    ■ 


When  writing  to  our  advertiser    please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market, 


S    CHALLENGE  J^ 


■OAD  \a\ 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


F.  E.  DIXON   &,   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz.: — 
Burner  connected   with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 


THE    ONLY    PERFECT    FENCE. 


WOVEN  WIRE  FENCING 

64  cts.  per  Rod  and  Upward. 


CS  A  TT7"C!    CIRCULAR,  Shingle,  Re  sawing, 
k>A  W  O       Drag,  Gang,  Cross-ci 


-cut,  etc. 


Twisted  Wire  Rods  Sel vase. 

All  widths  and  sizes.    Sold  by  all  dealers  In  this  lino. 
Freight  prepaid.     Information  free.    Write 

The    ONTARIO    WIRE    FENCING    CO., 

Picton,  Ontario,  or  to  our  Wholesale  Agents, 

The  B.  Greening  Wire  Co.,   Jas.  Cooper, 

Hamilton.  Montreal. 

Carvell  Bros.,  Charlottetown,  P.E.I. 

No  rigid  twists.  Wire  galvanised  before  wearing. 
Perfectly  adjusted  for  extremes  of  cold  and  heat.  A 
complete  barrier  against  al  1  animals.   No  trouble  to  erect. 


GARDNER  SASH  RIBBON 


AND  PULLEYS. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 


This  cut  shows  Gardner's  Steel  Sash  Ribbon 
and  pulleys  attached  to  sash  and  weights  as  cord 
or  chain. 

It  is  the  best  balance  on  the  market  for  light 
or  heavy  windows  or  doors. 

No  friction  or  wear.  Windows  run  smoothly 
and  noiselessly. 

Sample  or  any  information  from 

Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


SPOONS, FORKS  ETC -STAMPED 


•i84Z  Rpgers  Hr°s.Ai:# 


ARE  GENUINE„R0GERS"G00DS. 


OF 


A 


MONTREAL. 

Capital  $2,000,000. 


*   #A*    * 


Sole    Agents    and    Manufactui  ers 
of  the 


Forsyth  (Boston 
«5o^  Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

0-0-0 0-0-0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'  and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices    and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 
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manufactured  by  AMERICAN  MACHINE  CO., 
Lehigh  Avenue  and  American  Street,       -     -     -       PHILADELPHIA. 

JOHN  H.  GRAHAM  *  CO.,  MANUFACTURERS'  ASENTS, 

V'  113  Chambers  Street,  New  York. 


DOUBLE  ACTION.     GEARING  COMPLETELY  COVERED. 

WHITE  CEDAR  PAIL.     SELF-ADJUSTING  SCRAPER. 

CANS  FULL  SIZE.       USES  SMALLEST  POSSIBLE  QUANTITY  OF  ICE. 

THOROUGHLY  WRAPPED  FOR  SHIPPING. 
That  the  GEM  FREEZER  is  recognized  as  the  Best  in  the  market  is 
proven  by  the  fact  that  our  competitors  are  imitating  its  good  quali- 
ties, and  use  it  as  the  standard  of  comparison  when  trying  to  sell  their 
own  goods. 

do  not  be  imposed  upon    by  those  who  may  try  to  sell  you  other 
freezers  by  telling  you  they  are  ' '  just  as  good  "  or  "  just  the  same 
as  the  Gem." 
INSIST  ON  HAVING  THE  GEM    and  if  you  cannot  get  it  from  your 

REGULAR  JOBBER     WRITE  TO  US  AND  WE  WILL  TELL  YOU  WHERE  YOU  CAN  GET    IT 
OR  QUOTE  YOU  PRICES  AND  DISCOUNTS. 


CAUTION. 


Joseph  dodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 

1764. 


MARK. 
TRADE 


** 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS 


McRAE  &  Co., 
Ottawa  and  Toronto. 


W.G.A.Lambe&Co. 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


Shepard  Hardware  Ox 

SvffALO  NY 


CUHHEflT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  -23,    23J 

Straits  100  lb  ingots "         . .  23    23$ 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

T.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  •'  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  121  X  17        5  00     .... 

D.X 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,   I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  x  28, 112  sheets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  \  6}c,    7c 

14x65.  "  ) 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  82  05    2  10 

Refined      "               "             ..  2  45    2  55 

Horse  Shoe  "          "             ..  2  50    2  56 

Band               "           "              •  •  2  -W    2  65 

Hoop               "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet        "       0  10J  0  12 

Tank  Plates 2  00    2  85 

Boiler  Rivets 4  50    5  00 

Boiler  Tube*. 

S-inch    lHc 

-inch  Wl 


Boiler  Plate. 

Jinch *2  50 

5-16"     2  40 

f     "    and  thicker 2  30 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,   3J 

28  "      3i,3J 

Canada  Plates. 

Blaina \  bright  3  20    3  25 

Boars  Head "         None 

Maple  Leaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought  57J  t°  62J  p.c.  dis. 

Galvanized,  30  to  30  and  5  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5} 

26  gauge,  "       5*,  6 

28     "  "       5},  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5J,  6 

26  gauge,  "         5f,  61 

28      "  "         5},  61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7J 


l\ 


1        "         ""       6 

5-16  "  "       5}    6 

%     "  "     H 

7-16  "  "       5 

%       "  "       ••■         4} 

%&3iinch"   ;;;;.".;  3* 

Trace,  per  doz.  pairs    $3  60    " 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "        0  18}  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


5  90 
2  70 


0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       ..  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils —  • 

Prom  1  to  20  gauge 0  25    0  27 

Prom  20  gauge,  up 0  28    0  30 

Brass. 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 

"  "        27  to  30     "      ..  0  23    0  29 

"  "       30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  051 

Zinc  Sheet. 

5  cwt  casks 0  06*  0  06} 

Part  casks    0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Out  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  18    0  18* 

Other  makes  "     0  17    0  17J 

White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb. 5f  .. 

No.  1  Do "  0    5  J 

No.  2  Do "  0    4} 

No.  3  Do "  0    4J 

Prepared  Paints. 
(In  },  1  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 014 

Colors,  l>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.)"  "       175 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English   Oxides  "      3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  084 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "       1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,  per  lb 0  11     0  ill 

Glue  (in  bbls) 

Common,  broken   0  10    0 '.I 

French  medal   0  12    0  13 

Cabinetmakers  0  17    0  18 

White 0  16    017 
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Ammunition — Cartridge*. 
Kim  Fire  Pistol,  dis.  40  to  45  p.c.  Amor. 
Rim  Fire  Cartridges,  Dora.  50 and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
&  e   *s,  per  1,000 #0  25  $1  tiO 

Anvils. 

Per  lb 0  10    0  12} 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz...  13  00  20  00 
Adjustable"         each....    5  50    6  50 
Post  Hole, Vaughan's,  each.     1  35    1  60 
Excelsior,    Jennings',    discount  50  per 
cent. 


Awls. 

per  gross  . 


Awl  Hafts. 

per  gross 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  30 
1  60 


7  25    8  00 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers', 


Patent  Peg, 
"    Sewing, 


Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   6  50  14  00 

Bath  Tubs. 
Zino  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hani, 

Brass.  60  to  66}. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 550    800 

"    Peterboro,  dis.  50  per  cent. 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Home. 
American,  per  lb 0  35    0  40 

Bellows. 


Gimlet. 

Clark's,         per  doz  o  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross    2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot   1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

oent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs. 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Batchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brait. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 


Bullards 


6  50 


Carpet  Sweepers. 

per  doz 


Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blaoksmiths'   discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37},  40 percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior— Jennings,   discount  60  per 

cent. 
Jennings'   Imitation,   list   45,    47}   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47}  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         84  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.SOpc.  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  l  io 

Napanee         "  i  io 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01}  0  01} 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Steams,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Euterprize,  No.0 135 

No. 2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  .Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33}  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33}  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  *&  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,   Kearney   &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  ti„,,„ 

50  p,c.  Can.  J  rtellel's 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33}  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33.  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 

„.  _     Star.  Diamorm 

Size  Per         Per       Per      Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft 

inches     1.40-1.45  2  15 

26  to40in  1.50-1.55  2  35 

41  to  50  3.40-3.50  5  45 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7  20 

71  to  80  7  80 

81  to  85  875 

86  to  90  10'95 

91  to  95  13'75 

96  to  100  16'25 

101  to  105  22'00 


Ordinary 
1st  break  . . 
2nd 
3rd 
4  th 
5th 
6th 
7th 


I'ilkington. 


#3  65 
3  90 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break 

2nd      "      

3rd      "       

4th       "      

5th       "      

6th       "       

7th       "      


4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


0  90 

1  20 


4  65 


Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25 

Hammers — Nail, 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27}  p.c. 

Tack. 

Magnetic,  per  doz  l  io    l  50 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        per  doz l  00    3  50 

Store  door    "     i  oo    1  80 

Chest,  per  doz  pairs o  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  5o 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz l  00 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  per  pair o  18 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 

Blind,  Parker's, dis.  60  to 60  and  10  d.c 
Shepard's  Noiseless,  dis.  60  p.c 
r  •  ^\  ™  Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03}  0  04} 
„  „   '    ,  Per  doz.  sets. 

Screw,  Eureka  i  13    1  so 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 
„     .  Per  doz.  pairs 

sP«ng    •• 1  50    3  50 

Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  per  doz  4  00 

Hooks  -Cast  Iron 

Bird  Cage,    per  doz  0  50 

Clothes  Line,    "         0  27 

Harness,  "         0  72 

Hat  and  Coat,  per  gross. .    1  00 

Chandelier,  per  doz    0  50 

Wrought  Iron. 
Wrought    Hooks   and    Staples     Can 

dis.  17},  20  p.c.  off  Canadian  list. 


1  25 
3  76 
0  80 
0  25 

0  80 


5  Of 


1  10 
0  63 

0  88 
3  00 

1  13 


Composite  Silver, 


ALL 

Red  Cap, 


ZKZIICTIDS- 

Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

-bo^ktjs/lj^jx-,  ZE^iEiisrirsriEiDY  &  oo. 

XiOusriDonsr,  ozestt. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 

Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 

Canadian,  dis.   50  and  10  to  60  and  5 
per  cent. 

Horse  Shoes, 

Per  keg 3  60    3  75 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7J  per  cent.  dis.  off 

new  list. 
Copper,                           "        . .     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz   ..    2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross: $1  30 

Ladles. 

Melting,  per  doz 170 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized,  "  1  87 

King,  wood,  2  75 

"       glass  "  4  00 

All  glass,  "  1  20 

Lines. 

Fish,    per  gross 105 

Chalk,         "  1  90 

Locks— Door. 

Canadian,  dis.  per  cent 

Russell  &  Erwin,  per  doz 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Pacuock. 
English  and  Am.  per  doz        50 
Scandinavian,  "  1  00 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25 

Carp't'rs',  hickory      "  125 

Lignum  Vit»,  "  3  85 

Caulking,  ouch 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter. 
Enterprise,  dis.  per  cent        20       25 
Canadian,  87J  to  40  per  cent. 

Dixon's,      each  160 

Woodruff's    "      1  10 

Hale's,  "      105 

Hume,  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 


4  00 

4  50 

5  60 

3  85 
2  90 

4  50 

1  30 

2  50 

7  40 

50 

7  50 


6  00 
2  40 


1  50 
3  75 
5  00 

2  00 


2  00 
1  70 
1  50 


Nails. 

Cut,  3   in.   and   upwards, 
per  keg  base,  price   ......     2  35 


2  40 


Brads  &  Moulding  Nails,  7u  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American —     185    3  50 

Nail  Sets. 


per  gross 
3  38    4  00 


Square,  round  and  octa 

gon 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.         "    0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 

Oil   Can,   with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25 

Pencils. 

Dixon's,  per  gross 1  00 

"        Carpenter 2  25 

Picks 

6  00 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65 
Brass  Head,  40 


per  doz 


3  50 


3  25 


4  25 
3  60 


9  00 


3  00 
1  00 


Planes. 
Wood,  bench,  Canadian  dis.  60  per 

cent.    Canadian,   American  dis.    45 

to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37 4 

per  cent. 
Miscellaneous,  dis.  1_'J  to  15  per  cent. 
Bailey'sVictor,  dis.  12J  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.    dis 

37J,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  o. 

Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 

Axle 

Screw  

Awning 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "        9  00  15  00 


55 

1  00 

t-i. 

33 

L'7 

1  00 

3:> 

2  50 

Sad  Irons. 

per  set 
N    P. 

0  85    0  90 

1  15    1  20 

Mrs.   Potts, 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,30n.c 

Emery,   per   quire 55        90 

Sash  Cord. 
Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37J,  40  per 
cent. 

Kempshell's  dis.    40,   62J  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2J    3  00 

Sausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis   10  p.  c. 
S.  &  D.,  dis.  35  to  40  aer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55 
S.  &  D.   dis.   30  to  35  per  cent. 
Hack,  complete,  each.. ..     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 

Canadian  List,  dis.  40 p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  5 

0 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77J  per  cent.  dis. 
"       K.  H.      "      72J    .    " 
"      F.  H.  Brass  75 
"      R.  H.      "       70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77 J  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37£  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 

Sliding  Door,  per  set 77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada. 


Tape  Lines. 
English,  ass  skin  per  doz.  92  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,  10  p.c.  advance  on  American 

list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  per 

cent,   to   70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application. 
Pieced,  "        "  " 


per  square, 
ed 


Tinner's  solid,  per  set 72 

'        hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3      •  3J 

Sliding  Door,  "       ....  3i        3J 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35perc, 

Rope. 
Sisal,       per  lb    9i  111   smaller   than 
Manilla,      "     13Ji  15/7-16,  Jc.  extra. 

Cotton,  "      22       25 

Russia  Deep  Sea,  per  lb..        13J      16 

Jute    "    ...       09J      10 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ■M*  37J  to  40  per  cent 


Heavy  Kastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3  75 

Tower  or  iiansard  Galvanized  .    6  25 

Tower  or  Mansard  Painted 4  50 

Terra  Cotta  Painted  Tile 7  00 

Eastlake  Painted  Siding   3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick   3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis   7J  per  cent. 

Shovels  and  Spades. 
Canadian,  dis.  37J  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.     2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    \  gross   boxes 3  25 

"         J  and  i  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons, 

Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 
Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

2100 
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1  50 
4  50 


Tinned  Plates. 

72x30  up  to  24  gauge 6| 

26        »     7J 

28        "     7} 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 

Game,  Newhouse,  dis.  17J,  20  per  cent 

Game,H.&N.,orP.S.&W., discount  57 J 

to  62J  p.c. 

Mouse,  per  doz 0  35 

Rat  "         2  00 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    y  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12i  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18 

Mattress,  per  lb 0  33 

Staging         "         "    0  27 

Broom  "         q  30 

Binding,  flax,  per  lb  .....'. 

iute        "       

blue  ribbon 

"         redcap 

Crown 

"  Silver  Composite  .'.'.'.'.'.    0  09J 

freight   allowed    to    any    station 

?°n™  w  V1?  east  of  0wen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  ...  2  00    4  50* 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .  0  12    013 

Pipe,  each  5  50    9  00 

saw,  per  doz 6  50  13  00 


0  20 
0  45 
0  35 
0  55 


0  144 
0  121 
0  11J 


Per  doz  .. 


Washer  Cutters. 


4  00    8  50 


90 


Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 
„,    .     .  Wire. 

30  00    30  00    Plain  iron  and  steel— Bright   anneal 

24  00  ed,  coppered,   coppered  spring  and 

27  00  galvanized,  7*  p.c.  dis.   f.o.b.  Mont 

36  00 real,  f.o.b    (Hamilton  and   Toronto 

lOc.per  100  lbs.  net  added  for  freights) 
f.o.b.  London  14c.  added. 
Tinned,  net  list:  brass  and  eopper  71 
p.c.  dis.  w™  •■ 

Market,  tinned  per  lb  ...      0  0410  08 
Tinned  Broom,  from  19  to 

22  gauget  per  lb 0  06$  0  061 

ire  on    spools,  30  to  45  per 

0  25    0  55 
Fencing  Wire. 
Galv.    steel  barb  fencing 


Dessert 

Table       "     

Dessert  Forks....         " 
Medium     " 
Table  "      ... 

Squares. 

Iron,   per  doz   165 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521,  percent 

Staples. 
Fence,  galvanized,  per  lb  4£      4J 

Wrought  Iron,  dis.  75,  75  and  10  per    MainVs*6^ 
cent.  cent   dis. 

Stocks  and  Dies,  Amer.   dis.  25  per   Clothes  Line.galv  p  100ft 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  " 0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 
tinned,  dis.  45p.c. 


"LockBarb,"  4  point. . 

Ditto  Glidden  2  point  . . 

Galv.  Stei  1,  plain  twist 

Galvanized    Barb,   "Ly- 
man," 2  to  4  points 0  04}  0  05 

Staples  0  04i 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft 

Wrenches. 
Agricultural,  65  to  70  p.c,. 


04$  0  05 
0  04}  0  05 
0  04|  0  05 


00    2  25 


Swedes' iron, blued  or  tinned,  dis.  42Jpc    Standard,  dis.  60,  60&l0p.c 
Upholsterers"  dis.  421;  p.c.  Coe'sGen'ne,dis.321p.  c. 

Copper  Tacks  and  Nails,  dis.  35  p.c. 


Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00 

S.,  per  doz 5  80 

G.  &K.'sPipe    "      

Burrell's    "     each )] 

Pocket,  per  doz 1  25 


3  00 
7  50 
6  00 
:3  40 
2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE. 


incinnatibellFoundryGo 


SUCCESSORS  IN  BLYMYER  BELLS  TO  THE 

BLYMYER  MANUFACTURING  CO 

rj\  CATALOGUE  WITH  2200  TESTIMONIALS 


lELLS.CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Cfanrcb  Bells.     Please  mention  this 
•paper 


TRAVELLERS 

SHOULD   SEND   25C.   FOR 


it 


DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN  • 


British  Plate  Glass 


FKOM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTUBERS    OF 

lift  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 


TRADE  MARK  FOR 
KNIVES,  FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best   in  the  Market. 


Manufactured  by 

Members  of  the  White  Lead  Association  of  Canada. 


Montreal  Rolling  Mills  Co,, 


Montreal,   P.Q. 


TULLOCH  &  CO,, 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng„ 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cenent,  Building  Materials, 

Pig  Iron  and  Metals, 


MR   —Correspondence  invited  from  f!ana.ili«n 
firms  interested  iu  any  of  the  above 

lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 
English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BJILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices.  50  &  52  McGill  Street, 

Yards: 
McGill,  Wellington,  Grey  Nun  and  VTouville  sts 

MONTREAL. 


COPPERINE. 

William  Hamilton,"!  Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


J  ENGRAVING 

i|     •    TOR   ALL   • 

t  Illustrative 

''    •         AND 

Advertising 

ii    PURPOSES 


J.L.JONES, 
WOOD  ENGRAVER, 

8jyO&l2,KINGSTEAST, 

TORONTO.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
THE  TORONTO  DROP  FORGE  CO.,  Ltd., 

63  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


HARDWARE. 


No  More  Broken  Handles. 
All  Heavy  Nickel  Plated, 

ATTRACTIVE, 

DURABLE, 
Easy  to  the  Hand. 

■NO  EXTRA  COST- 


(PATENTED.) 


H.R.IVES&CO.,  Sole  Manufacturers:  MONTREAL.. 


SHOWING  A  FULL  SET  OF  IRONS. 


THE  GENUINE 

MRS,  POTTS'  SAD  IRONS 

TAKE  NO  OTHER. 
BETTER  FINISHED. 

BETTER  VALUE. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-C'TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.,  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  CO'Y, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 

OF 


IRON  AND  STEEL. 


Nail. 

Rivet. 

Bolt. 

Spring. 

Telephone. 

Telegraph. 


'Bright. 

Annealed. 
Oiled. 

Galvanized. 
Coppered. 
.Tinned. 


-ALSO- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"LYMAN"  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


MAY  16,   91 


Year. 

Cents  a  Copy 


SHEET  & 

METAL 

TRADES. 


Address: 

"HARDWARE," 

NO.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


THE  DETROIT  PATENT 

SURE-CRIP  STEEL  TACKLE  BLOCK. 

This  block  will  hold  load  at  any  point  without  fastening  the  rope.  The  wedge- 
shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable.  The 
heavier  the  load  the  better  the  grip.  They  are  universally  admitted  to  be  the  great- 
est improvement  ever  made  in  tackle  blocks.  In  many  instances  fully  half  the  cost  of 
handling  can  be  saved. 

The  body  of  the  Block  is  made  of  steel  plate.  The  pins  are  cold  rolled  steel. 
The  essential  castings  are  malleable  iron,  making  the  strongest  and  safest  possible 
combination  of  material?,  thus  affording  immunity  from  arcidents  in  the  highest 
degree. 

Tested  by  Standard  Weights. 
No.  3  Block,  tested  without  breaking 2800  lbs.         Capacity  claimed 600  lbs. 


.3800 
.4500 
.5800 
.9000 


1000 
1800 
2500 
4000 


The  Brake  always  holds  under  the  severest  strain.     Hundreds  of  testimonials. 
List  of  Sizes  and  Prices. 

No.  3  to  be  used  with  Y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600 each  $■*,  00 

"4            "                 %            «                «                   350            "           1000 "  5  50 

"5            «                 #            "                «                  4oo            "           1800 «  7  80 

"   f            "                 H            "                "                  45o            "           2500 <«  8  so 

"   6^         f                 %            «                «                   850            "           4000 «  1460 

Blocks  No.  3  to  6  require  rope  5  times,  and  No.  6>£  7  times  the  height  to  be  lilted.     The  above  prices 
include  upper  and  lower  block — ROPE  EXTRA. 


For  sale  by  the  LEADING  HARDWARE  MERCHANTS  in  every  town. 
Write  for  Discounts  to 


RICE,  LEWIS  &  SON,  Limited, 


TORONTO. 


&  L  SAM 


D 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL      \ 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26,  n  mi  30  FRDHT  STREET  WEST, 


TORONTO.  ONT. 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies    Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD   PLACE,        -        LIVERPOOL 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED   WEEKLY-SUBSCRIPTION    $2.00   A   YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.  Francois  Xavier  Street 


Vol.  3. 


TORONTO,   MAY    16,   1891 


No.  20 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  5  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 


OUR  NEW  YORK  OFFICE. 

Owing  to  the  growing  importance  of  our 
business  on  the  American  side,  a  perminent 
office  has  been  established  in  New  York,  at 
Room  105,  Times  building,  under  the  man- 
agement of  Mr.  Roy  V.  Somerville,  This 
gentleman  is  well-known  in  Canada,  having 
been  editor  of  the  Dundas  Banner,  and  lately 
manager  of  the  advertising  department  of 
the  Canadian  Pacific  Railway.  He  was  Pre- 
sident of  the  Canadian  Press  Association  for 
two  years.  He  is  a  son  of  James  Somerville, 
M.  P.  for  South  Brant. 


INSURANCE  AND  FIRE  PROTECTION 

The  destruction  by  fire  of  a  large  part  of 
the  thriving  village  of  Alliston  draws  the  at- 
tention of  business  men  forcibly  to  the  im- 
portance of  being  insured.  If  they  are 
insured  their  creditors  are  more  or  less 
secured  from  loss,  and  will  be  the  more 
l'kely  to  hold  out  a  helping  hand  when  the 
sufferer  by  fire  tries  to  get  on  his  feet  again. 
Where  the  bulk  of  the  business  men  are  in- 
sured the  standard  of  a  town  is  also  likely  to 
be  raised  in  the  scale  of  insurance,  and  the  fire 
protection  is  likely  to  be  adequate.  It  seems 
to  be  the  case  always  that  where  insurance  is 
not  general,  the  facilities  for  quenching  fires 
are  poor.  In  Alliston  the  consequences 
are  most  ruinous  to  business  men.  One  hun- 
dred and  thirty  buildings  were  consumed, 
and  the  majority  of  them  were  for  trading 
purposes.  Not  a  grocery  nor  dry-goods 
store  was  left  standing.  If  Alliston  had 
ranked  in  even  the  middle  class  fire  towns, 
say  in  D,  it  would  probably  have  escaped  with 


no  more  than  the  loss  of  one  or  two  houses. 
But  it  was  in  the  lowest  grade,  namely,  F. 
If  it  had  ranked  one  grade  higher  there 
surely  would  have  been  appliances  sufficient 
to  prevent  the  fire  irom  crossing  the  street 
and  burning  a  whole  row  of  buildings. 


CANADIAN 
PAINT  MANUFACTURERS. 

A  movement  towards  the  fusion  of  the 
paint  manufactories  of  the  country  into  one 
concern  has  been  going  on  for  some  time. 
Several  meetings  have  been  held  both  in 
this  city  and  in  Montreal,  and  there  was 
every  prospect  that  the  issued  them  would 
be  the  formation  of  a  single  company.  In 
fact  it  was  commonly  reported  in  the  daily 
newspapers  that  such  a  result  had  already 
been  reached.  It  has  not,  however.  Though 
the  manufacturers  had  gone  the  length  of 
appointing  Mr.  Smail  of  Montreal  to  arrange 
a  basis  and  plan  the  details  for  the  organiza- 
tion of  a  syndicate,  they  have  been  unable 
to  proceed  to  the  last  step.  One  firm  stands 
out,  and  it  is  reported  that  its  acquiescence 
is  withheld  by  but  a  small  majority  of  its 
stockholders.  The  objects  of  the  movement 
have  not  been  accomplished  yet.  They  may 
be  said  to  be  pending. 

The  manufacturers  are  unanimous  in  their 
agreement  that  their  industry  is  at  present 
laboring  under  heavy  internal  disadvantages, 
and  we  see  they  are  all  but  unanimous  as  to 
the  best  solution  of  the  question  how  to  over- 
come these  disadvantages.  The  paint  trade 
is  in  the  bad  position  it  is  because  there  are 
too  many  engaged  in  the  making  of  paint. 
In  the  last  two  years  three  very  large  plants 
have  been  added  to  the  producing  resources 
of  the  country,  and  our  paint  manufacturing 
capacity  has  been  doubled  thereby.  Com- 
pared with  the  United  States  or  the  countries 
of  Europe,  Canada  has  an  excess  of  manu- 
factories engaged  in  the  production  of  paint. 


If  all  were  consolidated  there  would  be  a 
vast  reduction  in  expenses.  There  are  about 
forty  travelers  now  on  the  road,  whereas 
three  could  cover  the  ground.  The  reduc- 
tion in  the  staff  of  travelers  alone  would 
shorten  present  yearly  expenses  about  $75,- 
000.  There  are  fifteen  managers  that  two 
men  could  take  the  place  of.  In  many  other 
ways  the  saving  would  be  immense. 

A  result  of  so  many  travelers  disputing  so 
small  an  area  of  demand  is  ruinous  to  prices 
and  very  injurious  to  trade.  Not  only  do 
travelers  vie  to  undersell  each  other,  but 
they  overstock  the  retailer.  He  is  visited  by 
so  many  travellers  that  he  cannot  escape 
buying  even  after  he  is  convinced  that  he  has 
enough  either  in  stock  or  under  order.  He 
adds  a  little  more,  and  with  the  increment 
caused  by  this  traveller  and  by  that  traveller 
whose  importunity  is  irresistible,  he  finally 
gets  overstocked.  That  is  a  bad  thing  for 
trade.  Its  natural  accompaniment  or  con- 
sequence is  cancellation  of  orders,  dating 
ahead,  or  renewal  when  pay  time  comes 
round.  These  are  very  bad  things  for  all 
parties.  If  there  were  fewer  travellers  there 
would  be  fewer  instances  of  these  trade  evils. 
Two  of  the  large  factories  now  operating 
could  supply  the  whole  Dominion.  Prices 
would  be  the  lighter  of  the  removal  of  the 
heavy  expense  the  running  of  the  others  now 
occasions.  There  would  be  better  stock  also, 
as  it  is  notorious  that  depreciation  in  quality 
is  an  attendant  of  excessive  competition.  In 
this  respect  also  the  trade  would  be  bene- 
fited. 

The  companies  which  were  expected  to 
merge  were  the  following  :  The  Wm.  John- 
son Co.,  Ferguson,  Alexander  &  Co.,  A. 
Ramsay  &  Sons,  P.  D.  Dodds  &  Co.,  of 
Montreal;  The  Toronto  Lead  &  Color  Co., 
A.  G.  Peuchen  &  Co.,  James  Robertson  & 
Co.,  Toronto;  Henderson,  Potts  &  Co.,  Hali- 
fax. 


HARDWARE, 


IRON  SMELTING  IN  CANADA. 

In  answer  to  a  request  as  to  what  the 
Canada  Iron  Furnace  Co.  was  doing,  Mr. 
Geo.  E.  Drummond,  manager  of  that  com- 
pany, writes  Hardware  : 

I  have  much  pleasure  in  giving  you  infor- 
mation in  regard  to  the  operations  of  the 
Canada  Iron  Furnace  Company  (Ltd.)  in  the 
manufacture  of  charcoal  pig  iron  from  Cana- 
dian ores  at  their  Radnor  Forges,  Que. 

In  giving  you  this  information,  I  may  say 
on  behalf  ot  the  directors  of  the  company, 
that  they  fully  appreciate  the  fact  that  in  the 
actual  manufacture  of  charcoal  pig  iron  no 
special  progress  has  been  made,  or  is  being 
made,  in  Canada.  Our  own  works  since  we 
purchased  the  Radnor  Forges  and  property 
some  eighteen  months  ago  had  been  con- 
ducted in  a  somewhat  experimental  manner, 
and  to  produce  charcoal  iron  mainly  for  our 
own  use  in  car  wheel  making,  and  also  to 
supply  some  few  customers  in  a  limited 
manner.  We  have  done  sufficient,  however, 
to  assure  us  that  there  is  an  opening  in 
Canada  for  a  Canadian  charcoal  iron,  that  it 
can,  and  ought  to,  be  produced  if  Canada  is 
to  develop  her  resources  or  maintain  her 
protective  policy.  We  have  demonstrated 
that  we  can  produce  from  native  ores  a  char- 
coal iron  superior  in  many  qualities  to  the 
finest  iron  made  on  this  continent,  not  even 
excepting  the  celebrated  Salisbury  charcoal 
iron  of  the  United  States. 

From  long  and  careful  tests  conducted  at 
our  car  wheel  works,  we  find  that  the  addi- 
tion of  10  per  cent,  of  our  "C.  I.  F."  Three 
Rivers  iron  to  the  mixture,  replacing  the  best 
Lake  Superior  iron,  gives  an  increased 
strength  of  25  per  cent,  on  our  tests  and  a 
larger  amount  in  same  proportion.  The  iron 
is  radically  different  from  Lake  Superior  iron 
and  fills  a  place  in  the  needs  of  every  foun- 
dryman,  whether  a  user  of  charcoal  iron  or 
not,  that  gives  it  a  special  value.  It  reme- 
dies shrinkage  and  produces  finer  grained 
and  stronger  castings. 

To  demonstrate  some  of  the  tests  that  we 
have  made  I  give  you  the  following  :  Our 
basis  of  strength  on  first-class  standard  car 
wheel  mixtures  is  expressed  by  a  load  of 
2,800  lbs.  carried  on  a  bar  1  in.  by  12  in,  the 
bar  being  supported  on  its  extreme  ends. 
We  could  obtain  from  the  best  grades  of 
Salisbury  iron  from  3,000  to  3,500  lbs.  on 
this  test,  but  the  results  were  irregular,  and 
the  manufacturers  not  inclined  to  furnish 
iron  subject  to  our  particular  tests  of  each  car 
load  for  the  above  standard  before  acceptance. 
To  encourage  them  to  supply  such  iron  we 
made  publicly  a  general  offer  that  we  would 
pay  at  the  rate  of  $1.00  per  100  lbs.  over  the 
price  of  $30.00  at  the  furnace,  for  iron  giving 
3000  lbs.  test,  for  all  extra  strength  given  on 
tests,  this  would  bring  them  $40.00  for  4000 
lbs.  test  and  so  on.  Many  of  them  tried  it 
but  all  finally  gave  it  up.  By  the  introduc- 
tion of  33  per  cent,  of  our  C.  I.  F.  Co.  iron 


into  our  mixture  we  are  able  to  secure  a 
strength  of  3500  lbs.  without  difficulty,  and 
from  tests  of  this  iron  itself  have  produced  as 
a  reliable  result  3800  lbs.  and  over,  this  will 
explain  the  difference  in  the  value  of  the 
metal.  You  will  carefully  note  that  we  are 
seeking  quality  as  a  value  more  than  quan- 
tity. After  attaining  the  above  results  our 
directors  at  their  last  annual  meeting  decided 
to  erect  immediately  at  Radnor  Forges  a 
larger  furnace  capable  of  producing  from  15 
to  20  tons  of  charcoal  iron  per  day.  Our 
superintendent  is  now  on  the  American  side 
making  full  arrangements  in  regard  to  plans, 
specifications,  etc.,  for  the  immediate  erec- 
tion of  this  furnace.  If  the  Canadian  found- 
ers, particularly  manufacturers  of  malleable 
iron  castings,  fine  engine  work,  car  wheels) 
etc.,  show  their  appreciation  of  the  develop- 
ment of  Canadian  trade  by  giving  us  a  gener- 
ous support,  the  probabilities  are  that  we  will 
still  further  increase  the  enterprise  in  the 
near  future.  Of  course,  aside  from  our  own 
needs  we  are  not  looking  forward  to  great 
undertakings  of  this  kind  except  as  natural 
results  of  the  future,  and  we  think  that  the 
next  few  years  should  see  a  very  great  de- 
velopment of  the  mineral  resources  of  this 
country.  Speaking  for  ourselves  we  may  say 
that,  situated  as  we  are  in  the  Three  Rivers 
district,  with  an  illimitable  supply  of  wood 
for  charcoal  of  the  finest  quality,  with  pro- 
perty and  plant  at  Grand  Piles  on  the  St. 
Maurice  River  suitable  for  the  manufacture 
of  iron  or  charcoal,  with  our  valuable  lake 
deposit  at  Lac  a  la  Tortue,  ores  of  every 
description  above  us  on  the  River  St. 
Maurice  and  with  some  50,000  acres  of  bog 
ore  rights  in  the  district  of  Three  Rivers,  we 
can  hope  with  the  cheapest  labor  in  Canada 
to  produce  either  at  our  present  Radnor 
Forges  or  at  other  points  on  our  property, 
such  as  Three  Rivers  itself,  where  we  have 
unsurpassed  shipping  facilities,  to  build  up  a 
very  large  and  profitable  industry,  profitable 
not  only  to  ourselves  but  to  the  country  at 
large.  Needless  for  me  to  say  that  other 
points  in  Canada  are  in  many  respects 
equally  desirable  for  the  development  of 
the  iron  industry.  It  seems  to  me,  all  that 
is  wanted  is  energy  in  developing  the  possi- 
bilities, and  the  proper  investments  to  enable 
them.  It  may  be  that  our  faith  in  the  possi- 
bilities is  greater  than  that  of  people  who  are 
so  familiar  with  the  subject  as  a  whole  that 
they  have  never  investigated  it  to  any  consi- 
derable extent,  we  are  not  seeking  to  place  a 
large  enterprise  in  operation,  except  that 
other  good  and  competent  judges  see  as  good 
reason  to  push  the  work  as  we  do.  That 
some  few  men  who  had,  I  may  say,  almost 
everything  they  needed  but  ability  for  the 
work  they  undertook  did  not  succeed,  is  no 
evidence  that  in  proper  hands  it  would  not 
meet  success. 

For  your  information  1  may  say  that  the 
Canada  Iron  Furnace  Co.,  ltd.,  was  incorpo- 
rated underCharter  of  the  Dominion  of  Cana- 
da, on  the  29th  day  of  November,  1889,  with 


head  quarters  at  Montreal.  For  the  present 
the  authorized  capital  is  $200,000.  Officers 
and  directors  as  follows  : — 

President — P.  H.  Griffin,  President  of  New. 
York  car  wheel  works,  Buffalo,  N.  Y.,  and 
St.  Thomas  car  wheel  works,  St.  Thomas, 
Ont. 

Managing  Director  and  Treasurer — Geo. 
E.  Drummond,  President  of  Montreal  Car 
Wheel  Co.,  and  of  the  firm  of  Drummond, 
McCall  &  Co.,  Montreal. 

Secretary — Thomas  J.  brummond  of  Drum- 
mond, McCall  &  Co.,  Montreal. 

Also  additional  directors  : — James  T.  Mc- 
Call of  Drummond,  McCall  &  Co.,  Montreal, 
Robert  Schott,  steel  manufacturer,  Sheffield, 
Eng.  To  show  the  importance  of  the  iron 
industry  to  Canada  I  may  state  that  even 
with  the  small  furnace  run  by  this  company 
up  to  date,  as  many  as  500  men  and  horses 
have  been  employed  in  the  making  and  bring- 
ing in  of  raw  material  to  the  furnace,  such 
as  wood  forcharcoal,  iron  ore,  limestone,  etc., 
etc.  The  permanent  staff  employed  in  and 
around  the  furnaces  were  some  35  men. 

I  might  say  in  closing,  that  the  value  of 
the  Three  River  deposit  has  been  known 
since  a  very  early  period  in  the  history  of 
Canada.  The  Jesuits  seem  to  have  recog- 
nized its  great  value  in  the  sixteenth  century, 
and  official  examinations  were  made  by  order 
of  the  government  of  France  as  far  back  as 
1668,  Sieur  la  Potardien,  Frontenac,  and  De 
Denonville  each  reporting  upon  them  at  dif- 
ferent periods,  tests  were  made  before  the 
year  1700,  and  finally  in  1737  a  company  was 
formed  to  erect  a  furnace  and  commence  the 
manufacture  of  charcoal  pig  iron.  The  Gov- 
erment  of  France  later  on  seem  to  have  ob- 
tained control  of  the  work,  for  in  1752  the 
St.  Maurice  Forge  (erected  and  operated  by 
the  Government)  was  "blown  in,"  and  the 
old  stone  stack,  bearing  date  1752,  and  the 
government  insigna,  the  Fleurs  des  Lis  of 
France,  still  remain  to  dispute  with  that  of 
Principio  in  Maryland  the  right  to  be  con- 
sidered the  oldest  in  America.  The  Govern- 
ment even  at  that  early  period,  when  the 
population  of  the  country  amounted  to  a 
mere  handful  of  pioneers,  employed  in  con- 
nection with  the  furnaces  upwards  of  300 
men,  whose  directors  had  obtained  their 
skill  in  Sweden.  According  to  the  record 
and  reports  of  Colonial  Secretary  Tranquet, 
the  works  were  very  successfully  carried  on 
and  extended.  In  addition  to  pig  iron, 
wrought  iron  of  a  very  high  quality  was 
manufactured  from  the  product  of  the  bog 
ore,  shot  and  shell  were  cast  there  during 
the  war,  and  pigs  and  bars  were  even  ex- 
ported to  France.  After  the  conquest,  the 
works  were  leased  to  private  parties,  and 
since  then  they  have  passed  through  several 
hands,  never  being  worked  to  anything  like 
the  capacity  that  the  vast  ore  and  wood  sup- 
plies of  the  district  would  warrant.  Many 
samples  of  the  articles — notably  stoves — 
manufactured  from  the  pig  iron  made  in 
those  early  days  at  the  St  Maurice  and  the 
Radnor  Forges,  still  remain  to  attest  the  ex- 
ceptionally grand  quality  of  the  iron,  so  fine 
in  fact  that  the  nineteenth  century  stove 
founders  and  machinery  makers  of  Western 
Canada,  should  hail  the  reappearence  in  the 
market  of  such  a  brand  of  iron  as  a  great 
boon  in  this  a^e  of  cheaper  grades. 


HARDWARE 


NOT  IN  THE  PAINT  COMBINATION. 

Messrs.  Fergusson,  Alexander  &  Co.,  pro- 
prietors of  the  Glasgow  Lead  and  Color 
works,  Montreal,  have  written  to  the  To- 
ronto papers  as  follows:  "  We  beg  to  inform 
you  that  you  are  in  error  in  stating  that  we 
are  about  to  enter  into  a  combination  with 
other  manufacturers  of  paints,  colors,  etc. 
We  have  no  intention  of  doing  so,  and  we 
are  at  present,  far  too  busy  to  even  enter- 
tain the  consideration  of  anv  such  scheme." 


OTTAWA   NEWS. 


Ottawa,  14  May. 
Mr.  Issac  P.  Gragg,  manager  of  the  East- 
ern Development  Co.,  of  Cape  Breton,  was 
in  Ottawa  on  railway  business.  The  com- 
pany with  which  he  is  connected  has  acquir- 
ed control  of  the  Boxhe  copper  mines,  in 
Cape  Breton  county,  and  as  soon  as  they  get 
a  branch  line  from  the  mines  to  tide  water, 
six  miles  distant,  active  operations  will  be 
commenced.  The  company  has  now  2,000 
tons  of  copper  ore  in  the  dump  and  10,000 
more  in  sight,  and  the  necessary  capital  of 
$300,000  for  smelting  works  has  been  pro- 
cured. 


THE  SINGLE  TAX  IN  RELATION  TO 
MERCANTILE  INTERESTS. 

The  doctrines  of  Henry  George  have  been 
regarded  with  prejudice  and  disfavor  in  many 
quarters,  and  especially  among  the  moneyed 
classes  ;  even  small  capitalists  assuming 
they  were  an  attack  upon  their  rights  of 
property.  But  these  doctrines  are  now 
meeting  with  such  wide  acceptance  and  dis- 
cussion that  it  is  worth  while  for  merchants 
and  mercantile  men  generally  to  make  a 
dispassionate  examination  of  them,  and 
learn  for  themselves  whether  the  Single  Tax, 
which  is  the  sum  and  substance  of  these 
doctrines,  is  really  for  or  against  their  in- 
terests. 

So  many  persons  are  now  at  least  cursorily 
acquainted  with  this  subject  that  all  we  need 
do  is  to  remind  our  readers  of  the  leading 
features.  The  proposition  is  that  all  taxation 
should  be  concentrated  on  the  value  of  land, 
apart  from  improvements,  and  that  this 
should  be  done  gradually.  The  first  step 
would  be  to  permit  municipalities  to  assess 
separately  the  buildings  and  the  land  on 
which  they  stand,  and  then  gradually  to  shift 
the  tax,  a  mill  or  two  at  a  time,  from  the 
improvements  of  the  land,  until,  if  public 
opinion  sustained  it,  the  whole  municipal 
tax  was  upon  land  value  alone  and  all  im- 
provements were  untaxed.  The  next  step 
would  be  to  still  further  increase  the  land 
values  tax,  and  abolish  indirect  taxation. 

The  result  would  be  to  kill  land  specula- 
tion, to  take  all  taxes  off  the  merchants' 
stocks  of  goods  and  capital  in  every  shape  ; 
and  to  encourage  and  aid  him  in  the  build- 
ing of  commodious  and  handsome  premises, 


in  two  ways  :  first,  by  freeing  the  buildings 
from  taxation  ;  second,  by  making  land 
cheaper  ;  for  the  effect  of  taxing  land  is  to 
cheapen  it.  The  merchant  would  also  be 
greatly  benefited  by  a  substantial  increase 
in  the  purchasing  power  of  the  mass  of  the 
people. 

The  persons  who  would  be  hit  hard  by 
such  a  change  in  taxation  would  be  land 
speculators  and  those  who  live  entirely  on 
ground  rent.  Those  owning  houses  which 
they  rent  to  tenants  would  also  lose  some- 
what at  first. 

But  owners  of  improved  property  which 
they  themselves  occupy,  would  be  directly 
benefited ;  and  as  we  have  shown,  the 
Single  Tax  would  be  especially  to  the  ad- 
vantage of  merchants.  It  is  therefore  the 
part  of  wisdom  for  all  mercantile  men  to 
examine  the  matter  for  themselves.  If  such 
a  change  would  prejudice  them,  they  should 
understand  the  proposition,  and  find  its 
weak  points,  so  as  to  be  able  efficiently  to 
oppose  it;  because  it  is  being  persistently 
pushed  to  the  front.  If,  on  the  other  hand, 
the  change  would  benefit  them,  why  should 
they  oppose  it? 

It  is  urged  that  the  Single  Tax  emphasizes 
the  rights  of  private  property.  The  ethical 
principle  upon  which  it  is  founded  is,  that 
the  value  created  by  the  individual  belongs 
to  the  individual  ;  and  that  the  value  created 
by  the  community  belongs  to  the  community. 
It  is  the  community  alone  which  creates  the 
value  of  land,  and  they  have  the  right  to  take 
it  by  taxation.  That  on  the  face  of  it  is  a 
reasonable  proposition. 


NEWMECHANICAL  DEVELOPMENT. 

Some  American  papers  are  drawing  atten- 
tion to  a  recent  invention  which  promises  to 
be  more  far  reaching  in  its  immediate  prac- 
tical results  than  almost  any  which  has  pre- 
ceded it  in  the  annals  of  mechanical  discove- 
ry. It  consists  in  the  use  of  hardened  steel 
ball  bearings  for  all  wheels,  pullies, or  revolv- 
ing shafts,  with  a  view  to  accelerated  speed, 
and  many  other  incidental  advantages  by 
reducing  friction  to  a  minimum  and  almost 
inappreciable  quantity.  The  bicycle  system  of 
bearings  furnishes  an  illustration  of  the  prin- 
ciple,butwithpartialandimperfectadaptation. 
Here  the  defects  of  the  latter  are  remedied, and 
the  principle  given  such  large  and  apparently 
illimitable  scope  as  to  foreshadow  what  may 
not  inaptly  be  termed  the  millennium  of  me- 
chanicle  art.  A  set  of  pulleys  which  have 
been  in  opperation  at  the  power-house  of  the 
Washington  and  Georgetown  Railroad  corn- 
company  for  several  weeks  have  demon- 
strated to  the  satisfaction  of  a  great  number 
of  scientific  and  practical  men  many  of  them 
attendants  upon  the  late  Patent  congress  in 
Washington  and  others  of  high  and  authorita- 
tive standing  in  the  governmentdepartments, 
that  the  abolishment  of  friction,  which  has  long 
been  the  dream  of  a  multitude  of  original  think- 
ers, is  almost  an  accomplished  fact.     Two 


of  the  pulleys  mentioned  have  been  in  use  for 
three  week,  carrying  the  railway  cable,  re- 
quiring no  attention,  generating  no  apparent 
heat,  and  performing  their  work  admirably 
in  all  respects.  Two  other  pulleys  have  been 
running  for  about  ten  days  and  twelve  hours 
a  day,  merely  for  exhibition,  one  of  which  is 
driven  with  a  thread  of  No.  200  spool 
cotton  to  a  speed  of  1,200  revolutions  per 
minute,  without  oil  or  any  other  lubricant 
and  apparently  without  heating;  the  plane 
surfaces  that  are  exposed  to  the  bearings  and 
the  bearing  themselves  being  at  no  time 
raised  above  the  normal  temperature  of  cold 
steel.  It  is  thus  shown  that  where  no  heat 
is  developed  there  is  no  friction,  and  if  no 
friction  there  is  no  wear. 

The  simplicity  of  the  principle  is  obvious. 
Ball  bearingsthat  present  toalevel  surface  but 
one  point  of  contact,  practically  do  not  wear. 
The  experiment  at  Washington  seems  to 
show  that  when  of  proper  material  and  con- 
struction, these  bearings  can  not  be  worn 
away,  nor  out  of  shape.  To  the  applicability 
of  an  invention  that  thus  virtually  annihil- 
ates friction,  dispels  heat,  and  does  away 
with  the  use  of  lubricating  oils  there  is  no 
limit.  It  can  evidently  be  made  as  avail- 
able for  the  wheels  of  railway  cars  as  for  the 
pulleys  that  support  the  Washington  street 
car  cables.  It  has  already  been  successfully 
introduced  in  Washington  in  the  running 
gear  of  ordinary  vehicles,  to  the  great  saving 
of  horse-power  and  entire  relief  from  the 
annoyance  and  unsightliness  of  the  grease 
that  is  now  the  common  disfigurement  of 
carriage  axles. — Ottawa  Journal. 


PICTOU'S  BLAST  FURNACE. 

An  engine,  to  lay  off  the  grounds,  and 
locate  the  position  of  the  furnace  and  the 
various  buildings  in  connection  therewith,  is 
expected  at  Eureka  in  the  course  of  three  or 
four  weeks.  The  Journal  says  the  erection 
of  the  furnace  will  not  be  given  out  to  con- 
tract, but  will  be  built  by  the  company's  own 
employes.  Only  one  blast  furnace  will  be 
proceeded  with  meantime,  but  the  laying  out 
of  the  grounds  will  look  to  a  duplicate  furnace 
and  duplicate  adjuncts.  The  first  furnace 
built  will  not  be  a  very  large  one.  The  size 
will  be  some  sixty  feet  in  height  by  fourteen 
feet.  It  is  estimated  the  yearly  output  of  pig 
iron  from  the  one  furnace  will  be  20,000  tons. 
This  will  represent  a  consumption  of  some 
40,000  tons  of  coal,  it  being  estimated  that  it 
takes  two  tons  of  coal  to  produce  a  ton  of 
pig.  In  connection  with  the  .vorks  the  com- 
pany will  build  from  fifteen  to  twenty  coke 
ovens,  or  a  sufficient  number  to  produce 
thirty  tons  of  coke  per  week.  These  ovens 
are  called,  if  we  mistake  not,  the  "Copic,'> 
and  are  of  a  design  not  at  present  in  use  in 
this  province.  One  of  the  features  of  the 
new  style  of  oven  is  that  the  coke  is  not 
drawn  out  by  hand,  in  pieces,  but  is  driven 
out  en  bloc  by  a  ram.  It  is  said  that  it  only 
takes  five  minutes  to  discharge  an  oven  and 


HARDWARE. 


recharge  it.  It  is  also  claimed  for  it  that  any 
sort  of  coal,  almost,  can  be  made  to  produce 
a  good  quality  of  coke.  The  fire  proof  bricks 
for  the  furnace  will  be  imported  from  Scot- 
land, and  the  bricks  for  the  ovens,  from  Ger- 
many. The  erection  of  the  furnace  will  be 
proceeded  with  as  rapidly  as  possible,  yet, 
owing  to  the  large  amount  of  labor  involved 
in  its  construction,  it  is  not  expected  smelting 
operations  will  begin  till  the  last  of  the  year 
or  the  beginning  of  next. 


AMERICAN  PIG  IRONS. 

The  subject  of  American  pig  irons,  is  one 
of  growing  interest  and  importance  to  the 
foundrymen  of  the  Dominion.  These  irons 
have  been  steadily  gaining  ground  for  the 
past  two  years,  but  it  was  not  until  recently 
they  were  pushed  to  the  extent  that  they 
might  have  been.  Now  that  a  prominent 
local  firm  have  taken  up  the  business  and 
have  secured  the  selling  agency  for  some  of 
the  principal  furnaces  of  the  States,  the  busi- 
ness will  no  doubt  grow  to  large  proportions, 
especially  as  it  is  under  the  charge  of  a 
gentleman  of  long  and  extended  experience. 
The  different  brands  of  Scotch  irons  are  of 
much  the  same  nature,  soft,  fluid,  good  scrap 
consumers  and  of  fair  strength,  and  are  con- 
sequently easily  worked  but  the  varying 
characteristics  of  American  irons  need  prac- 
tical knowledge  of  their  qualities,  to  properly 
introduce  them.  This  has  not  always  been 
done  and  as  a  consequence  there  exists 
among  some  of  the  foundrymen  a  prejudice 
against  them.  Where  they  have  been  in- 
telligently worked  they  have  given  every 
satisfaction.  Knowing  this  trouble  several 
of  the  American  firms  selling  pig  in  Canada 
have  sent  experts  here  to  assist  our  foundry- 
men  in  working  the  iron  in  such  a  way  as  to 
secure  best  results. 

The  Americans  claim  that  their  irons  have 
several  advantages  over  European.  They 
say  that  particular  attention  is  given  to  the 
grading  of  American  irons,  each  pig  being 
broken  and  carefully  graded  as  to  the 
grain  at  the  fracture.  This,  of  course, 
enables  consumers  often  to  use  No.  2,  for 
work,  that  they  have  been  in  the  habit  of 
using  No.  1  Scotch. 

Another  point  in  their  favor  is  their  clean- 
liness. This  is  a  point  not  always  looked  to 
by  users  of  pig  iron.  American  iron  will 
show  from  1  to  3  per  cent,  more  pure  iron 
in  the  pig  than  Scotch  irons.  One  more 
advantage  not  to  be  lost  sight  of  is  that  in 
buying  American  irons,  shipments  can  be 
made  at  regular  stated  intervals,  according 
to  requirements,  all  the  year  round,  and  this 
in  the  matter  of  convenience  and  interest 
charges  is  often  quite  an  item. 

Next  to  making  our  own  pig  metals,  "a 
consummation  devoutly  to  be  wished,"  the 
use  of  American  irons  seems  at  the  moment 
to  be  most  advantageous  to  our  foundrymen. 


NEW  GOODS. 

WIRE   WOUND   HOSE. 

Among  the  improvements  in  hose  put  on 
the  market  this  season  has  been  the  "  Kink 
Proof."  It  is  an  improvement  on  the  wire 
wound  article.  The  objection  to  some  of  the 
varieties  on  the  market  has  been  the  ten- 
dency of  the  wire  to  unravel  when  cut  or  bro- 
ken.    It  is  claimed  for  the  "  Kink  Proof"  va- 


TRADE  JOURNALS  AND  DRUMMERS 

It  is  amazing  how  firmly  false  conceptions 
will  fasten  themselves  in  the  minds  of  people. 
Take,  for  example,  the  erroneous  idea  enter- 
tained in  some  quarters  that  commercial 
travelers  and  trade  journals  work  at  cross 
purposes. 

Clear  thought  ought  to  dissipate  the  notion 
of  antagonism,  but  occasionally  the  clear 
thought  seems  to  be  lacking.  For  consider: 
The  purpose  of  each  is  to  promote  business. 
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KINK  PROOF  HOSE. 
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riety  that  it  can  be  cut  at  any  wind  of  the 
wire  without  loosening  or  uncoiling,  owing  to 
its  self-gripping  qualities.  It  is  manufac- 
tured by  the  Gutta  Percha  Co.,  Toronto,  by 
special  machinery. 

NOTES. 

An  attachment  to  lawn  mowers  forgather- 
ing the  grass  as  it  is  cut  is  becoming  very 
popular.  They  are  made  of  canvass  stretch- 
ed on  wire  of  various  sizes  and  shapes. 

The  latest  thing  in  knives  is  an  improve- 
ment on  the  yachtmans  knife.  It  is  a  nickel 
plated  knife  with  one  blade,  a  marlin-spike, 
corkscrew  with  ring  and  shackle  at  the  end 
for  attaching  to  the  belt.  By  means  of  a 
spring  the  blade  or  marlin-spike  are  kept 
firmly  in  position  when  being  used.  These 
knives  are  not  yet  in  the  market  only  a 
sample  having  arrived  here  from  England. 

A  representative  of  a  Chicago  firm  has 
been  here  this  week  introducing  to  the 
architects  wrought  iron  grill  work  for  use  in 
the  railings  of  banks  offices  and  for  stair- 
ways, elevators  and  other  similar  works  in 
the  fine  class  of  building.  It  is  coming  into 
very  great  prominence  in  the  States  and 
there  is  likely  to  be  a  great  deal  of  it  sold  in 
the  next  few  years.  Much  of  the  work  is  an 
imitation  of  old  English  designs  and  is  most 
beautifully  done.  After  the  expert  iron 
manipulators  have  completed  their  part  of 
the  work  each  piece  is  put  through  the 
Bower- Barff  process  giving  it  a  dead  black 
finish. 


Work  can  always  be  found  in  a  store  without 
double-million  microscope. 


The  gasfitters  and  plumbers  of  London, 
Ont.,  bosses  and  men — held  a  meeting  re- 
cently, the  object  of  which  was  to  improve, 
by  means  of  certificates  or  otherwise,  the 
quality  of  the  workmanship  as  a  means  of 
preventing  improper  plumbing.  The  ap- 
pointment of  a  city  inspector,  towards  this 
end,  was  recommended. 


They  each  visit  the  trade  in  order  to  induce 
liberal,  and  at  the  same  time  profitable  buy- 
ing. This  is,  of  course,  assuming  that  each 
is  honest. 

Occasionally  a  wholesaler  may  be  found 
who  will  declare  that  advertising  in  a  trade 
journal  does  him  no  good  because  he  has 
drummers  in  the  field.  But  the  work  of  the 
two  is  complemental,  and  co-operative. 

If  a  drummer,  about  to  visit  his  trade,  has 
been  preceded  by  a  trade  journal  advertising 
the  name  of  his  house  and  the  line  of  goods 
he  carries,  half  his  work  is  done  in  advance. 
The  introduction  has  been  made.  He  repre- 
sents Blank  &  Co.,  and  the  retailer  knows 
that  firm.  As  a  representative  of  that  house, 
the  drummer's  identification  is  established 
from  the  start. 

It  is  a  plausible  argument  that  the  matter 
of  introduction  has  but  a  limited  application, 
and  that  on  the  second  visit  it  has  no  force. 
But  the  argument  is  altogether  specious. 
The  drummer  visits  the  retailer  once,  twice 
or  four  times  a  year.  Or  suppose  he  visits 
his  trade  as  often  as  once  a  month.  What 
happens  in  the  interval  ?  Simply  this  : 
Week  by  week  the  trade  journal  places  the 
name  of  his  firm  before  the  eyes  of  the  re- 
tailer, who  may  forget  the  name  of  the 
drummer,  but  cannot  fail,  upon  his  return 
trip,  to  identify  him. 

A  practice,  becoming  common  nowadays, 
serves  to  confirm  this  idea  of  the  desirability 
of  an  advanced  intioduction  and  continual 
reminder.  Agents  notify  the  trade,  in  ad- 
vance of  the  approaching  visits,  the  firms 
they  represent  and  the  line  of  goods  they 
handle.  Its  continued  practice  attests  faith 
in  the  worth  of  this  style  of  announcement. 

The  drummer  may  make  the  trade  journal, 
in  which  the  company  that  he  represents  ad- 
vertises its  business,  of  material  aid,  both  in 
securing  and  retaining  business.  So  far 
from  being  antagonistic  to  each  other  are 
they,  that  the  trade  journal  and  the  drum- 
mer are  the  most  natural  allies,  from  the  co- 
operation of  which  alone  the  best  results 
may  be  secured. — St.  Louis  Dry  Goods 
Reporter. 
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THE   NIAGARA  POWER  PROBLEM. 

Since  the  first  intimation  reached  the  pub- 
lic that  a  project  was  afoot  for  the  utilisation 
of  the  water  power  of  the  Niagara  at  Queen- 
ston  Heights,  and  the  building  up  at  that 
point  of  a  great  industrial  centre,  interest 
has  steadily  developed  in  the  scheme,  until 
now  it  is  more  talked-of  than  any  other  pro- 
ject before  the  public.  The  fact  is  recog- 
nised that  in  the  power  of  the  great  cataract 
there  is  a  source  of  wealth  illimitable  to 
whoever  can  successfully  control  it.  And 
the  manner  in  which  the  Niagara  and  Queen- 
ston  Land  and  Electric  Co.  propose  to  utilise 
the  power  is  certainly  natural  and  simple. 

A  Globe  reporter  had  a  talk  with  Mr. 
Richard  Armstrong,  manager  of  the  com- 
pany, who  said  that  interest  in  the  project 
was  keen  in  most  of  the  great  centres  of  in- 
dustry in  Canada.  "  It  is  altogether  a  ques- 
tion of  advantage,"  said  he.  "The  coal  bill 
of  Ontario  last  year  was  over  $9,000,000  and 
in  the  new  City  of  Queenston  there  will  be 
no  coal  bills.  The  power  will  generate 
electricity  for  light  and  the  driving  of 
machinery,  while  natural  gas,  found  within 
a  mile  of  the  location,  will  supply  heat. 
Success  in  business  depends  to-day  on  the 
advantage  that  one  man  can  secure  in 
manufacturing  over  another.  In  Toronto 
here  we  can  hardly  be  expected  to  manu- 
facture as  cheaply  as  they  do  in  Buffalo, 
where  coal  is  about  $1.50  per  ton  cheaper. 
That  is  the  great  advantage  of  cheap  power. 
The  Niagara  will  enable  Canadians  to  manu- 
facture on  equal  terms  with  other  nations.  It 
is  this  aspect  of  the  case  that  is  exciting  so 
much  attention  throughout  the  country.  The 
use  of  Niagara  power  means  a  new  direction 
and  increased  keenness  to  competition  in 
business.  Another  view  of  the  case  is  the 
possibilities  of  electrical  developement.  The 
subsidiary  company  for  the  transmission  of 
electric  power  to  Hamilton,  Toronto  and 
elsewhere   is   going    ahead    rapidly.      The 


practicability  of  transmitting  electric  power 
a  further  distance  than  is  contemplated 
here  has  been  demonstrated.  In  Germany 
it  has  been  transmitted  11 5  miles,  while 
it  is  only  ninety-five  miles  between  Queens- 
ton  and  Toronto  round  the  lake. 
Mr.  Ball,  president  of  the  Ball  Elec- 
tric Co.  has  been  experimenting  for  over  a 
year  in  Utah  on  transmitters,  and  he  ex- 
pects to  produce  machinery  that  will  convey 
power  by  wire  for  200  miles.  In  manufac- 
turing and  for  haulage  this  will  greatly 
cheapen  the  cost  of  power  in  Toronto.  Then 
there  is  the  probable  development  of  the  use 
of  electrical  power  for  railway  purposes. 
Chauncey  Depew  a  short  time  ago  made  the 
prophecy  that  within  a  few  years  the  rail- 
roads of  the  country  would  be  operated 
solely  by  electricity.  Henry  Villard,  another 
great  railway  magnate,  and  also  a  prominent 
electrical  stockholder,  is  of  the  same  opinion, 
and  many  more  are  coming  round  to  it  all 
the  time.  The  railways  of  half  the  continent 
centre  around  Niagara,  and  it  may  be  that 
they  will  find  it  necessary  to  generate  elec- 
tricity there,  or,  still  better,  to  buy  the  power 
we  shall  have  for  sale." 

After  some  further  conversation  as  to  the 
prospects  of  building  up  a  great  commercial 
centre  around  the  Heights  of  Queenston 
through  the  agency  of  Niagara,  Mr.  Arm- 
strong turned  his  remarks  to  a  discussion  of 
the  natural  advantages  of  the  situation.  "The 
climate  over  there,"  said  he,  "is  not  praised 
enough  by  the  people  who  live  around.  I 
have  heard  strangers  say  it  compares  well 
with  Italy,  but  of  course  that  must  be  an  ex- 
aggeration. We  all  know  that  the  Ni- 
agara district  possesses  the  finest  climate 
around  the  great  lakes.  The  air  is  clear 
and  bracing,  the  spring  comes  early  and 
the  summer  stays  late.  I  was  over  there  a 
month  ago  and  the  trees  were  beginning  to 
blossom.  When  a  storm  comes  it  seems  to 
avoid  the  Niagara  district  and  invariably 
sweeps  southward  over  the  people  at  Buffalo. 


As  a  residental  centre  with  the  finest  scenery 
of  nature  near  by  and  a  climate  more  than 
usually  healthy  Queenston  has  a  big  future 
before  it." 

In  response  to  further  inquiries  Mr.  Arm- 
strong expressed  the  belief  that  the  success 
of  the  project  was  already  beyond  question. 
From  one  town  some  150  applications  are 
expected  for  lots  in  the  new  city  when  the 
plans  are  opened  on  May  15th. — Globe. 


THREATENED  IRON  STRIKE. 

All  the  Pittsburg  lodges  of  the  Amalga- 
mated Association  of  Iron  and  Steel  Work- 
ers have  voted  in  favor  of  asking  an  advance 
of  fifty  cents  a  ton  in  the  price  of  pudding 
for  the  next  scale  year,  dating  from  July  1. 
The  request  for  the  increase  will  be  resisted 
by  the  manufacturers  who  claim  that  the 
continued  depression  in  trade  will  not  per- 
mit of  an  advance  in  wages.  On  the  other 
hand,  the  amalgamated  people  assert  that 
the  enormous  demand  for  iron  and  steel  con- 
sequent upon  the  Columbian  Exhibition  will 
not  only  push  the  mills  to  their  fullest  capac- 
ity, but  naturally  create  an  advance  in  prices, 
in  which  the  workers  have  a  right  to  share. 
The  amalgamated  convention,  before  which 
the  matter  will  come,  will  open  June  1. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 


HARDWARE. 


NOTES. 

Purdy,  Mansell  &  Mashinter,  Toronto, 
have  obtained  the  contract  for  steam  warm- 
ing and  ventilating  the  Ontario  Parliament 
buildings  at  $55,400. 

The  contract  for  doing  the  plumbing  and 
gasfitting  work  for  the  new  Ontario  Parlia- 
ment buildings  has  been  awarded  to  Purdy, 
Mansell  &  Mashinter  of  this  city. 

A  petition  regarding  journeymen  plumb- 
ers which  is  to  be  presented  to  the  London 
City  council  is  in  circulation.  The  object  is 
to  require  all  men  working  at  the  trade  to 
have  certain  qualifications,  which  will  entitle 
them  to  a  license,  thus  shutting  out  certain 
tinkers,  etc.,  calling  themselves  plumbers 
from  imposing  on  the  public 

The  sanitary  engineers  in  the  newly  or- 
ganized Health  department  of  Toronto,  are 
George  Banks,graduate  in  sanitary  engineer- 
ing from  Glasgow  College,  who  has  had 
charge  of  the  sanitary  engineering  depart- 
ments in  Glasgow  and  Helensburg,  and  for 
ten  years  was  lecturer  and  teacher  in  sani- 
tary science  in  western  Scotland,  and  Willia  n 
Copping,  who  has  passed  the  examination 
before  the  city  engineer  and  the  Master 
Plumbers'  Association,  and  has  been  for 
some  time  in  charge  of  all  sanitary  plumbing 
in  the  city  engineer's  department. 


VENTILATION. 


Probably  all,  or  very  nearly  all,  says  the 
Engineering  Record,  of  the  lawyers,  bankers, 
brokers  and  business  men  of  the  country 
would  object  most  emphatically  to  wearing 
underclothing  which  had  just  been  taken 
from  the  body  of  another  person,  or  to  drink- 
ing water  in  which  a  man  had  dipped  his 
hands,  or  to  eating  food  which  had  been  in 
another  person's  mouth  ;  and  this  objection 
would  be  raised  even  if  they  knew  the  per- 
son by  whom  the  clothing,  or  the  water,  or 
the  food,  had  thus,  in  their  opinion,  been 
contaminated,  was  as  clean  and  as  healthy 
as  themselves. 

Very  few  persons,  however,  object  serious- 
ly to  drawing  into  their  lungs  air  contamin- 
ated with  the  effluvia  and  exhalations  from 
the  lungs  and  skin  and  clothing  of  a  num- 
ber of  people  such  as  they  meet  in  concert- 
rooms,  theatres,  courts  of  justice  and  other 
places  of  assembly,  although  they  know  that 
a  certain  proportion  of  these  other  persons 
are  neither  clean  nor  healthy.  They  may 
know  from  the  sense  of  smell  that  the  air  of 
the  room  into  which  they  entering  is  impure  ; 
they  may  tell  you  that  if  they  go  to  a  certain 
theatre  they  will  have  the  "theatre  head- 
ache ;"  but  they  will  go  in  all  the  same.  It 
is  not  the  custom  of  society  to  demand  a 
supply  of  reasonably  pure  air.  We  do  not 
expect  it  when  we  go  to  a  dinner  party,  or  a 


reception,  or  a  ball  at  a  friend's  house,  and, 
as  a  rule,  we  do  not  get  it  under  such  circum- 
stances. 

At  irregular  intervals  some  physician  gives 
a  lecture  in  which  he  very  disinterestedly 
explains  that  a  considerable  part  of  his 
practice  is  due  to  the  breathing  of  foul  air  by 
his  patients,  or  some  journalist  with  a  sore 
throat  and  a  theater  headache  pens  a  trench- 
ant editorial  on  the  need  of  pure  air  in  public 
places  of  amusement,  or  the  proprietor  of  a 
patent  ventilator  calls  attention  to  the  statis- 
tics of  the  British  army  as  given  thirty  years 
ago,  to  prove  the  necessity  for  his  device;  but 
all  this  effects  little  change  in  th3  arrange- 
ments in  our  habitations  or  buildings  of 
public  resort.  Architects  do  occasionally  in- 
clude what  they  call  ventilating  flues  in  their 
plans  of  public  buildings,  but,  unless  for 
hospitals,  they  do  not  usually  pay  much 
attention  to  them;  and  even  if  they  are  pro- 
vided it  is  very  seldom  that  any  arrangements 
for  fresh  air  supply  are  made.  We  are  not 
specially  blaming  the  architects  for  this  state 
of  things,  for  they  supply  what  the  public 
demands,  and  for  the  class  of  buildings  for 
which  the  services  of  architects  are  usually 
requested  it  is  the  external  appearance  and 
the  internal  decoration  which  are  the  points 
of  most  consequence  in  the  eyes  of  their 
patrons.  Nevertheless,  an  educated  archi- 
tect ought  to  know  better  than  to  furnish 
plans  so  defective  in  means  for  ventilation  as 
are  those  of  many  of  our  public  buildings, 
and  if  he  does  know  better  he  should  not 
neglect  this  point  merely  because  his  em- 
ployer knows  and  cares  nothing  about  it. 

The  essential  point  is  to  provide  means 
for  introducing  and  properly  distributing  a 
sufficient  supply  of  fresh  air  in  such  a  way 
that  it  shall  not  cause  discomfort,  and  es- 
pecially so  that  it  shall  not  cause  the  room, 
or  any  part  of  any  person  in  the  room,  to 
become  uncomfortably  cool  in  cold  weather. 
Satisfactory  ventilation  in  this  climate  is, 
therefore,  a  problem  of  satisfactory  heating 
as  well. 

The  heating  apparatus  for  a  large  building 
is  usually  supplied  under  a  special  contract, 
awarded  to  the  lowest  bidder,  the  specifica- 
tions being  more  or  less  vague  and  indeter- 
minate. The  object  of  the  bidders  is  to 
furnish  the  smallest  amount  of  boiler,  mains, 
radiating  surface,  valves,  etc.,  which  will 
comply  with  the  specifications.  If  these 
specifications  were  full  and  complete  as  to 
the  work  to  be  done  in  each  room  in  the  way 
of  heating  and  ventilation,  but  without  de- 
tails as  to  the  apparatus,  the  bidders  would 
have  to  do  some  elaborate  figuring  if  they 
wish  to  furnish  just  enough,  and  no  more, 
air  warmed  to  a  proper  temperature  by  just 
enough  radiating  surface  and  no   more,  etc. 

Such  calculations  of  minima  are  not  easy 
to  make,  and  few  bidders  would  probably 
make  them. 

We  believe,  however,  that  the  day  is  not 
far  distant  when  public  opinion  will  demand, 
and  when  architects  and  engineers  wiil  fur- 


nish, in  accordance  with  this  demand,  draw- 
ings and  specifications  for  heating  apparatus 
for  public  buildings  at  least  as  minute  and  ac- 
curate as  those  which  are  now  provided  for 
other  details  of  construction  ;  and  when  this 
occurs  ventilation  will  also  be  provided  for. 
Meantime  we  would  say  to  all  building  com- 
mittees, and  to  all  whose  approval  of  plans 
and  specifications  for  a  building  to  be  erected, 
either  for  themselves  or  for  others,  is  requis- 
ite, do  not  approve  such  plans  and  specifica- 
tions until  you  are  satisfied  that  they 
provide  for  the  admission  in  cold  weather 
to  each  room  of  enough  air  to  secure  proper 
ventilation,  and  also  for  the  comfortable 
warming  of  each  room  while  this  cold  air  is 
being  admitted  ;  and  if  you  do  not  know  how 
much  air  is  required,  or  whether  the  plans 
submitted  will  effect  what  is  wanted  in  the 
way  of  heating  and  ventilation,  get  the  ad- 
vice and  opinions  of  some  one  who  does, 
and  pay  for  them. 

COVERING  FOR  STEAM  PIPES. 

The  Stationary  Engineer  gives  the  follow- 
ing fact  in  illustration  of  the  benefit  to  be 
derived  from  properly  covering  steam  pipes 
to  prevent  loss  of  heat  by  radiation.  The 
Thomson-Houston  Electric  Light  Plant,  in 
Ann  Arbor,  has  about  sixty  feet  of  7-inch 
pipe  connecting  the  boilers  with  the  engines, 
and  two  large  steam  drums  above  the  boilers. 
In  March,  1887,  the  steam  at  the  far  end  of 
this  pipe  was  tested  to  determine  the  amcunt 
of  entrained  water,  the  pipes  and  drums  at 
the  same  time  being  uncovered.  An  average 
of  nine  experiments  gave  31.01  per  cent  of 
moisture.  In  June  of  the  same  year,  after 
the  pipes  were  covered  with  magnesia  sec- 
tional coverings,  the  quality  of  the  steam  was 
again  tested,  the  average  of  five  experiments 
giving  3.61  per  cent  moisture.  The  tests 
were  made  by  the  same  men,  from  the  same 
connections  and  in  the  same  manner.  The 
pipes  and  steam  drums  in  March  were  sub- 
ject to  a  draught,  which,  of  course,  aided  the 
condensation.  Enough  water  passed  into 
the  cylinder  to  retard  the  engines,  producing 
a  disagreeable  noise.  In  June,  the  weather 
was  warmer,  and  the  pipes  and  steam  drums 
were  well  protected  ;  the  quality  of  steam  at 
the  boilers  was  tested  in  June,  and  showed 
about  three  per  cent  of  moisture.  Assuming 
that  100  i.  h.  p.  were  being  developed  at  the 
time,  and  that  each  horse  power  required 
thirty  pounds  of  steam  per  hour,  we  would 
need  3,000  pounds  of  steam.  If  the  steam 
is  assumed  to  have  twenty-five  per  cent  en- 
trained water,  due  to  condensation  in  the 
pipes  and  connections,  then  4,000  pounds  of 
steam  will  need  to  be  produced  in  the  boilers, 
1,000  pounds  more  than  necessary.  To  pro- 
duce this  steam  will  require  about  125  pounds 
of  good  coal  per  hour,  or  1,000  pounds  per 
day  of  eight  hours.  One-half  ton  per  day,  at 
$3  per  ton,  for  300  days,  equals  $450,  which 
at  six  per  cent  pays  the  interest  on  $7,500. 
The  actual  cost  of  the  covering,  put  on,  com- 
plete, did  not  exceed  $150. 
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BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention  Hardware. 

The  Colman  Hamilton  Co.,  Ltd. 

Livingston's  Building, 
Teieponoiif  1998.  34  Yonge  Street. 

TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


Established  1864. 


CLARKSQN  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  20  WELLINGTON  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 
A.  J.  Phil.ips. 


OUR  NEW 

CATALOGUE 

Of  Paints,  Varnishes,  Artist's  Materials  and 
Painters  Supplies,  will  be  sent  to  any  address 
Hardware  and  Paint  dealers.^  It  is  profusely 
Illustrated  and  contains  eighty-two  pages. 


WALTER  H.  COTTINCHAM  &  GO, 

56   St.   Peter  St.   MONTREAL, 


Keith  &  Fitzsimons 


MANUFACTURERS 


GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

KING  ST.,  TORONTO. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768- 


J.  &  C.  HODGSON, 

MONTREAL. 

MANUFACTURERS 


ja^«^BET5|^^B^fpP!f"^!Wfs*:1^'v^  -  :i-~> 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


JtSTOur  name  is  stamped  on  every  pipe.fSll 


BEST  PIPE  111  THE  MARKET. 

H.  D    SIMMONS, 

74  York  St.,  Toronto. 


MILLER  BROS.  &  TOMS, 

SUCCESSORS  TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

MANUFACTURERS  OF 

SAFETY  ELEVATORS,  """MSS,  ,„„ 

ELECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  this  paper.  TORONTO  OFFICE:  74  YORK  ST. 

PAINTED  SCREEN  WIRE  CLOTH. 

Painting  and  Quality  unexcelled. 

SPECIAL  SAND  SCREENING  CLOTH,  JAPANNED  HARDWARE  CRADE  WEBS, 

LATH  CLOTH  and  special  strong  power  Loom  Webs. 
Manufactured  by 

THE  B.  GREENING  WIRE  CO.,  LTD., 

__  Hamilton,  Canada, 

Send  for  Catalogue. 


HARDWARE. 


A.  W.  Paulin,  Trehorne,  Man.,  has  ac- 
cepted the  agency  for  the  McCormick  ma- 
chinery. 

The  merchants  of  Magog,  Que.,  close 
every  trading  day  except  Mondays  and  Sa- 
turdays, at  8  p.  m. 

Mr.  W.  W.  Groom,  of  London,  has  been 
appointed  manager  and  buyer  for  Van  Tuyl 
&  Fairbanks,  Petrolea. 

The  western  Ontario  commercial  travelers 
have  fixed  on  July  25  as  the  date  of  this 
year's  picnic  at  Port  Stanley. 

Ed.  Davey,  late  of  the  Cornwall  Manufac- 
turing Co.,  left  on  Saturday  for  Manchester, 
N.  H.,  where  he  takes  a  good  position. 

Mr.  D.  P.  McCrea,  of  Easton's  corners, 
has  secured  the  io\e  right  to  sell  and  manu- 
facture Warren's  Standard  Aerator,  for  the 
Province  of  Ontario. 

Mr.  T.  ].  McBride,  Winnipeg,  manager  of 
the  Massey  Company,  says  the  sale  of  farm 
implements  this  spring  has  been  far  in  ad- 
vance of  last  year. 

Mrs.  Rosalie  Boilean's  bid,  made  by  ten- 
der, for  the  stock  and  carriage  making  outfit 
of  P.  Boilean,  insolvent,  Ottawa,  was  accept- 
ed.    The  price  was  $2,300. 

The  town  of  St.  Stephen,  N.  B.,  is  going 
to  buy  a  stone  crusher  for  use  in  the  corpor- 
ation. Readers  of  Hardware  who  manu- 
facture this  article  should  write. 

Mr.  Learkin,  Brandon,  Man.,  has  opened 
out  in  the  wholesale  line  of  builders  supplies, 
and  will  keep  a  stock  equal  to  the  business 
of  the  province  and  territories. 

J.  O.  Cadham  intends  putting  a  complete 
stock  of  hardware,  stoves,  tinware,  etc.,  in 
building  next  to  Geo.  W.  Robinsons, opposite 
Town  Hall  in  Portage  la  Prairie. 

The  clerks  of  Cornwall  have  at  last  won 
an  early-closing  by-law.  They  tried  in  for- 
mer seasons,  but  could  not  get  the  necessary 
three-fourths  of  the  merchants  on  their  side. 

The  Business  Men's  Association  of  St. 
Catharines  has  resolved  that  the  demonstra- 
tion intended  to  be  held  in  that  city  on  the 
24th  of  May,  shall  be  postponed  till  the  first 
of  July. 

H.  E.  Reed  has  a  nice  general  store  at 
Middletown,  N.  S.  Mr.  Reed  was  at  one 
time  a  traveller  on  the  road,  and  has  picked 
up  some  good  ideas  in  running  a  general 
store. 

Mr.  T.  Schram  of  Wellandport  has  sent  to 
Ottawa  a  car  coupler  of  his  own  invention 
for  use  upon  railway  cars,  upon  which  he  is 
applying  for  a  patent.  The  contrivance  is 
very  neat  and  does  away  with  all  danger  of 
being  caught  while  coupling  cars,  as  the  ma- 
chine is  worked  by  levers  from  the  top  or  on 


the  ground.  When  coupling,  the  pressure 
of  the  link  entering  the  drawhead  presses  a 
spring  which  allows  the  pin  to  drop  in  its 
position,  thus  making  the  connection. 

Mr.  D.  Brown,  hardware  merchant,  Port- 
age la  Prairie,  Man.,  is  moving  into  new 
quarters  in  the  Hay  block  soon.  He  expects 
to  do  better,  west  of  the  present  site  on  the 
avenue. 

Messrs.  Chewings  &  McLeod,  Cypress 
River,  are  erecting  warehouses  and  prepar- 
ing to  handle  goods  for  W.  Johnston  and 
Massey  &  Co.,  and  greet  the  agricultural 
community  with  a  smile. 

The  Lieut.  Governor  of  British  Columbia 
has  given  his  assent  to  the  bill  depriving  the 
municipality  of  Victoria  of  the  power  of  en- 
forcing its  by-law  imposing  a  license  on 
genuine  commercial  travellers. 

Mr.  Peter  Peterson,  an  employee  of  the 
St.  Thomas  Car  Wheel  Works,  had  a  narrow 
escape  the  otherday.  While  he  was  working  a 
piece  of  iron  weighing  about  200  pounds  fell 
grazing  his  cheek  and  raising  a  large  lump 
on  it. 

Mr.  Louis  Arnett,  of  Brandon,  at  one  time 
a  prominent  merchant  of  Winnipeg,  died  in 
the  general  hospital  at  the  latter  place  last 
week.  Mr.  Arnett  formerly  kept  a  general 
store  at  Kerrwood,  and  was  well-known  to 
residents  of  Western  Ontario. 

Schooner  Sea  Bird,  a  recent  arrival 
brought  to  St.  John  from  Spencer's  Island, 
N.S.,  moulds  for  the  iron  knees  of  the  2,200 
ton,  which  ship  is  being  built  there  by  the 
Spencer's  Island  Company.  The  knees  will 
be  made  by  J.  A.  &.  W.  A.  Chesley. 

It  is  stated  that  after  experiments  at  the 
Washburn  and  Moen  Works,  at  Worcester, 
Mass.,  a  process  has  been  discovered  where- 
by steel  wire  can  be  made  that  will  stand  a 
strain  and  tension  equal  to  copper  wire.  It 
can  be  manufactured  cheaper  than  copper 
wire. 

As  a  result  of  the  joining  hands  of  two 
large  implement  concerns,  Massey  Manu- 
facturing Co.  and  A.  Harris,  Son  &  Co.,  it  is 
stated  that  a  large  brick  implement  ware- 
house will  go  up  in  Brandon,  to  accommo- 
date the  extensive  operations  of  the  company 
in  Brandon  as  a  distributing  point. 

Mr.  R.  D.  Thexton,  Lindsay,  Ont.,  has 
decided  to  retire  from  the  hardware  business 
and  confine  his  operations  in  future  to  the 
wood  and  coal  and  pressed  hay  branches, 
which  have  developed  to  such  an  extent  as 
to  claim  nearly  the  whole  of  his  time. 

At  a  meeting  of  the  town  council  of  Perth 
the  following  motion  was  carried:  "That 
the  Clerk  be  instructed  to  advertise  in  two 
Toronto  papers  and  one  Montreal  paper 
that  the  town  is  prepared  to  offer  liberal  in- 
ducements to  manufacturing  industries  to 
start  operations  in  town." 

A  number  of  the  storekeepers  of  Quebec 
city  are  agitating  for  the  re-enactment  of 
the  civic  by-law  inposing  a  tax  on  transient 


traders,  as  the  city,  they  contend,  is  overrun 
by  commercial  travelers,  especially  from 
Montreal,  who  greatly  injure  local  trade, 
without  contributing  a  cent  to  the  taxes. 

Mr.  Barker,  representing  George  Butler  & 
Sons,  cutlery  manufacturers,  Sheffield,  was 
here  this  week  and  has  returned  to  England. 

Mr.  George  McAgy,  secretary  of  the 
Pellow-Hersey  Co.,  Montreal,  was  in  Toronto 
this  week  for  a  few  days. 

It  is  understood  that  negotiations  are 
pending  which  will  result  in  the  removal  of 
of  a  couple  more  large  factories  to  Toronto 
Junction,  one  from  Toronto  and  the  other 
from  a  western  city.  The  shipping  facilities 
of  this  place  are  attracting  an  excellent  class 
of  manufacturers,  and  the  better  it  becomes 
known  the  better  it  will  be  appreciated. 

Mr.  Robert  Munroe  of  the  firm  of  Messrs. 
Fergusson,  Alexander  &  Co.  of  Montreal, 
has  gone  West  for  a  brief  vacation.  During 
his  absence,  Mr.  W.  H.  Evans  will  "  occupy 
the  chair,"  and  patrons  of  the  "  Elephant " 
brand  can  depend  upon  that  prompt  atten- 
tion and  quick  shipment  to  their  letter  orders 
which  has  always  been  characteristic  of  this 
popular  house. 

The  three  days'  tests  of  armor  plates  at  the 
Annapolis  (Ind.)  naval  proving  grounds  end- 
ed on  Friday.  Three  kinds  were  tried — 
Harvey  nickel,  nickel  and  steel  and  steel 
plates.  The  steel  plates  were  shattered,  the 
nickel  and  steel  perforated,  but  the  Harvey 
nickel  plates  pulverized  the  projectiles  and 
were  not  punctured  at  all.  Each  plate  had 
26  pounders  from  a  Hotchkiss  gun  fired  at  it 
at  a  distance  of  35  feet,  striking  the  plate  at  a 
velocity  of  1,800  feet  per  second. 

The  Lunenburg  Progress  says  :  The 
boiler  and  engine  of  the  new  steamer  Lunen- 
burg, which  recently  arrived  at  Halifax, 
weighs  87  1-2  tons.  The  machinery  which  is 
from  Messrs.  Doty,  of  Toronto,  is  said  by 
experts  to  be  as  good  as  any  made  on  the 
Clyde.  The  engineers  employed  in  putting  in 
the  machinery,  after  a  careful  examination  of 
the  lines  of  the  steamer's  hull,  gave  it  as  their 
decided  opinion,  that  instead  of  attaining  only 
a  13-knot  speed,  as  guaranteed  in  their  con- 
tract, she  will  run  15  knots  with  ease. 

A  practical  illustration  of  the  benefit  de- 
rived by  the  Dominion  from  the  visits  of 
such  bodies  as  the  British  Iron  and  Steel  in- 
stitute has  just  been  given  here  by  the  ar- 
rival of  Mr.  George  Harrison,  of  Stourbridge, 
Worcestershire,  England,  who  is  about  to 
settle  at  Sudbury  and  invest  in  the  nickel 
industry.  He  is  the  second  member  of  the 
institute  who  has  returned  to  Canada  to 
settle  and  it  is  understood  that  several  other 
members  have  expressed  a  similar  intention. 
Another  incident  arising  out  of  the  visit  of 
the  British  institute  is  the  fact  that  Sir  James 
Bain  who  was  one  of  our  visitors,  has  since 
been  elected  M.P.  for  Whitehaven,  in  the 
Conservative  interest,  and  has  expressed  his 
intention  of  speaking  a  friendly  word  for 
Canada  when  convenient. 
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NORTHUMBERLAND  PAPER  *  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 


BUILDING  PAPER 


Tarred  and   Plain 


Ye  Guarantee  our  Tarred  Paper  NOT  TO  STICK.  We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 

Fok I^£?*l£^A™"  THE  MILLS,  Campbellford,  Ont. 


CANADIAN  CUTLERY. 

Among  the  new  industries  recently  estab- 
lished in  Halifax  is  that  of  the  Parkins  Cut- 
lery Company.  It  was  not  inaugurated  with 
any  flourish  of  trumpets  or  newspaper  no- 
toriety ;  nevertheless,  having  the  Canadian 
field  practically  ah  to  itself,  it  ought  to  have  a 
successful  future.  Nearly  all  the  raw  ma- 
terial entering  into  the  manufacture  of  cut- 
lery is  produced  in  Nova  Scotia;  the  princi- 
pal article  imported  is  high  grade  steel  for 
the  finest  blades.  The  protection  afforded 
by  the  tariff  averages  25  per  cent.,  so  that 
all  that  is  needed  is  the  establishment  of  the 
industry  by  practicable  men,  aided  by  suf- 
ficient capital,  to  supply  the  home  market. 
A  year  ago  R.  S.  Parkins,  who  had  been  en- 
gaged in  the  business  in  Sheffield,  came  to 
Halifax,  and  started  the  manufacture  of 
knives  in  a  building  at  the  head  of  the 
Arm,  near  Fenerty's  Shovel  Works.  Then 
he  brought  out  several  experienced  workmen 
from  Sheffield,  and  began  to  introduce  his 
yoods  in  the  local  market.  His  enterprise 
was  favorably  regarded  by  Halifax  whole- 
sale men.  And  he  received  orders  from 
ill  the  leading  houses.  The  business  has 
since  extended  to  New  Brunswick,  P.  E. 
Island,  Quebec  and  even  as  far  west  as  On- 
tario.    The  demand  grows  so  steadily  that 


Mr.  Parkins  finds  it  neccessary  to  remove 
to  larger  quarters,  and  will  establish  himself 
in  the  city,  and  run  his  machinery  by  steam 
instead  of  water  piwer.  At  present  opera- 
tions have  been  confined  to  the  manufacture 
of  the  cheaper  kind  of  pocket  knives.  A  25 
cent  jack  knife  is  a  simple  contrivance,  but 
its  manufacture  gives  employment  to  several 
specialists.  One  man  forges  the  blade; 
another  man  grinds  and  polishes  it;  a  third 
saws  the  handle;  a  fourth  cuts  and  drills  the 
scales,  fixes  the  spring  and  puts  the  various 
pieces  together.  Then  the  handle  is  ground 
and  polished,  the  blade  sharpened,  etc. 
Most  of  this  work  is  done  by  machinery  ; 
but  each  is  a  business  in  itself;  the  man 
who  forges  the  blades  knows  nothing  about 
grinding  or  polishing,  nor  does  the  grinder 
know  how  to  hammer  out  the  blade.  Mr. 
Parkins,  however,  has  a  practical  knowledge 
of  all  the  branches.  While  on  this  point,  it 
may  be  mentioned  that  among  the  machin- 
ery is  a  small  improved  boring  machine,  the 
invention  and  manufacture  of  Harry  Hill,  of 
the  electrical  department  of  the  Halifax  gas 
company.  This  machine  does  faster  and 
better  work  than  the  one  hitherto  used,  and 
is  also  an  economiser  of  labor.  The  com- 
moner kinds  of  blades  are  stamped  ;  but  the 
better  qualities  are  forged.  Of  the  latter, 
one  man  can  forge  about   18  dozen  a  day. 


The  handles  are  made  of  bone,  ash,  rose- 
wood, ebony,  etc.,  and  the  output  of  knives 
is  about  one  gross  per  day.  Mr.  Parkins 
sought  outside  capital,  and  the  factory  is 
now  in  the  hands  of  a  company  with  an 
authorized  capital  of  $20,000.  With  the  aid 
of  new  capital,  the  company  will  branch  out 
into  the  manufacture  of  table  knives  and 
forks,  carvers,  butchers  knives,  razors  etc. 
They  are  now  filling  a  large  order  from  St. 
John  lor  pocket  knives.  With  the  cheap  raw 
materials  to  be  obtained  in  Nova  Scotia, 
the  protection  afforded  by  the  tariff,  a  market 
of  5,000,000  people  to  supply,  with  the  necs- 
sary  capital  and  intelligent  management, 
this  factory,  from  its  small  beginning,  ought 
to  grow  into  one  of  our  most  successful  in- 
dustries.—  Halifax  Herald. 


ATTRACTING    FOREIGN    CAPITAL. 

M.  Langer,  a  practical  and  experienced 
steel  worker  of  Austria,  is  in  New  Glasgow, 
N.  S.,  in  connection  with  the  steel  works. 
He  has  erected  a  new  smelting  furnace  and 
is  to  manufacture  a  new  and  finer  grade  of 
steel  for  the  company.  He  will  manufacture 
1,000  tons  before  leaving.  Mr.  Davis,  of 
Philadelphia,  is  also  there  and  is  making 
tests  of  the  different  kinds  of  steel.  He  is  a 
practical  chemist  and  has  charge  of  that  de- 
partment of  the  works  for  the  present. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND   MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 
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EUROPEAN  MARKETS. 

Cables  are  nearly  all  stronger  this  week. 
Pig  iron  continues  to  advance  in  Great  Brit- 
ain. This  week's  cable  show  a  rise  of  i  id. 
in  Scotch  warrants  in  Glasgow  and  i}4d-  in 
No.  3  Middlesboro'  as  compared  with  a  week 
ago.  Tin  plates  dropped  another  3d.  to  16s. 
6d.  Ingot  tin  and  lead  are  each  2s.  6d. 
dearer;  copper  has  advanced  10s.,  and  spel- 
ter 7s.  6d. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.         Last  week. 
Tin — Spot —        ,£91   12s.  6d.     £90  10s.  od. 
Future —  91  02s.  6d.        91  10s.  od. 

Copper,  B.E.S. —     57  00s.  od.        56  10s.  od. 
Lead,  S.E.  12   15s.  od.        12   12s.  6d. 

Spelter,  22   17s.  6d.        22  10s.  od. 

Antimony,  53  os.  ood.         53  10s.  od. 

Tin  Plates — Cokes       16s.  9d.  16s.  9d. 

Pig  Iron — Scotch)        ,„   ,.  „„   Tl  , 

Warrants.        j      49s-  Iod-  48s.  1  id. 

N0.3  Middlesboro',  39s.  io>£d.  39s.  9d. 


MONTREAL  MARKETS. 

Montreal,  May  14,  1891. 

CANADA    PLATES 

Canada  plates  are  firmer,  but  the  volume 
of  business  continues  light.  The  price  is  now 
$3.10,  only  special  large  lots  being  offered  at 
$3,  last  week's  quotation. 

TIN  PLATES. 

There  is  no  change  in  the  position  of  tin 
plates.  All  arrivals  are  going  out  immedi- 
ately to  fill  orders,  and  the  market  remains 
very  bare.  Some  business  is  reported  for 
future  delivery  at  a  fraction  below  $5  to  $6 
for  charcoal,  prices  on  spot  are  unchanged. 

PIG  IKON. 

There  is  nothing  doing  in  pig  iron  on  spot, 
but  there  is  a  firmer  feeling  appreciable. 
Values  are  nominal,  but  it  is  not  likely  that 
orders  could  be  filled  except  at  a  respectable 
advance  on  $19.  Summerlee  rules  steady  at 
$22  and  warrants  are  48s.  6d. 

BAR  IRON,  ETC. 

Canadian  bar  continues  in  fair  demand  at 
about  $2.10,  the  general  condition  of  the  mar- 
ket being  unchanged.  Sheet  iron  hoops  and 
bands  are  unchanged. 


NAILS. 

There  is  a  good  business  doing  in  nails  on 
a  $2.15  to  $2.20  basis.  The  cutting  in  rates 
continues  unabated,  and  while  all  sorts  of 
wild  stories  are  being  circulated,  it  is  not 
likely  that  any  sales  are  being  made  below 
these  figures,  which  are  too  low  to  allow  the 
maker  any  profit. 

IRON  CUT  NAILS. 

10  dy  to  60  dy,  hot  cut,  per  keg  ....  2  20 

8  dy  to    9  dy,       "  "  2  45 

6  dy  to    7  dy,       "  "  2  70 

4  dy  to    5  hot  cut,  Am.  pat  305 

3  dy,  hot  cut,  per  keg,  Am.  pat  ....  3  70 

3  dv  fine  hot  cut,         "  ....  5  00 

2  dy,  fine  hot  cut,  Am.  pat.  ....      5  20 

4  dy  to  5  dy,  cold  cut,  per  keg,   ....     2  70 

3  dy,  cold  cut,  per  keg,  ....     3  20 

STEEL   CUT   NAILS. 

10  dy  to  60  dy,  per  keg $2  30 

8  dy  to    9  dy,        "       255 

6  dy  to    7  dy,        "       2  80 

4dy  to    $  dy,        "       3  05 

3  dy  "       3  80 

'  5  dy  fine,  "       5  3° 

CASING,  FLOORING  AND  BOX  NAILS. 

3  dy,  per  keg $4  20 

4  dy  @  5  dy,  per  keg 277 

6  dy  @  7  dy,       "  3  27 

8  dy  @  9  dy,       "  2  95 

10  dy  @  30  dy,     "  2  70 

Cut  spikes,  "  225 

COMMON    FLOUR    BARREL   NAILS. 

Y%  inch,  per  keg $4  50 

1        "  "         3  90 

I  yi  "  "        4  20 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3-15 

9  dy  to  60  dy  "         3.45 

8  dy  to  60  dy  "         3.70 

7  dy  to  60  dy  "         4.00 

6  dy  to  60  dy  4,30 

5  dy  to  60  dy  "         4.30 

4  dy  to  60  dy  "          4.60 

3  dy  to  60  dy  "         5.50 

3  dy  fine,  6.60 

Finishing  nails  45c.  per  keg  over  same 
size  hot  cut,  viz.,  from  $6.15  for  inch  to 
$3.20  for  3-inch  per  100  lbs.  Clinch  and 
heavy  clinch  nails  from  $6.15  for  i-inch  to 
$2.95  for  3-inch  per  100  lbs.  Sharp  and  flat 
pressed  nails  from  $6.65  for  i-inch  to  $3.45 
for  3-inch  per  100  lbs.  Horse  nails,  No.  7, 
24c,  No.  8,  23c,  and  No.  9,  22c.  Terms — 
"MR  M,"  "P  B,"  and  "C"  brands  in  100 
box  lots  50  and  10  percent,  off  discount,  for 
large  lots;  small  lots  50  per  cent,  off;  four 
months' or  5  per  cent,  off  for  cash  in  todays. 


PETROLEUM. 

The  movement  in  Canadian  oil  is  small 
on  spot,  there  being  still  a  large  stock  of 
cheap  oil  on  hand  to  be  disposed  of,  which 
was  bought  when  prices  were  away  down. 
Crude  is  easier  at  $1.37^  per  bbls.  Ameri- 
can oil  is  in  fair  demand.  We  quote  : — Cana- 
adian,  I2>£c.  at  Petrolia,  14  to  14'Ac.  in  car 
lots  at  Montreal,  and  16c.  for  single  casks; 
American,  23c.  in  car  lots  and  23^  to  i\x/ic. 
in  smaller  quantities;  American  benzine,  23 
to  25c,  and  Canadian  \\%  to  15c. 

CEMENT  AND  FIREBRICKS. 

The  delay  in  arrival  of  London  and  New- 
castle steamers  with  further  supplies  of 
Portland  cement  has  caused  a  temporary 
scarcity  and  prices  for  round  lots  from  stock 
are  firm  at  $2.31;  to  $2.60,  according  to 
brand,  and  about  5c.  per  cask  less  for  later 
delivery.  Jobbing  quotations  are  $2.40  to 
$2.75  per  cask,  with  only  a  fair  demand. 
Firebricks  are  quoted  at  $18  to  $24  per  1000, 
ex  ship,  with  a  good  demand  passing  for 
medium  sized  lots. 

NAVAL  STORES. 

There  is  a  good  enquiry  reported  from  all 
lines  of  naval  stores,  and  a  large  business  is 
expected  when  the  shipping  season  is  more 
advanced.  Turpentine  is  firm  at  quotations 
stocks  being  light  and  the  demand  good. 
We  quote  : — Turpentine,  60  to  61c.  ;  rosins, 
$2  to  $4.25, as  to  brand  ;  coal  tar,  $4  to  $4.25; 
cotton  waste  5  i-2c.  for  colored,  and  7c.  to 
ioc.  for  white  ;  oakum,  5  I-2C.  to  7  1-2C  ; 
and  cotton  oakum,  10c.  to  12  I-2C. 

CHEMICALS. 
There  is  no  change  to  note  in  the  price  of 
chemicals,  and  all  goods  arriving  going  into 
consumption  at  once.     The  foreign  markets 
are  reported  steady. 

011.S. 

There  is  a  better  enquiry  noted  for  linseed 
oil,  which  is  scarce  and  quoted  at  66  to  67c. 
for  raw  and  63  to  64c.  for  boiled.  There  is 
a  fair  demand  for  Newfoundland  cod  oil  at 
41  to  42'4c.  Prices  are  tending  upwards,  but 
there  is  no  Gaspe  or  Halifax  on  the  market. 
Seal  oil,  steam  refined,  is  rather  firmer  at 
A7%  to  52,J^c.,  and  castor  oil  is  easier  at  9K 
to  ioc.  with  a  fair  demand  passing. 
LEADS. 

There  is  a  moderate  demand  for  leads, 
but  business  is  not  up  to  the  average. 
Prices  are  unchanged,  as  follows  : — White 
$6.25  @  $6.75  ;  No.  1,  $5-25  @  $5.50  ;  No.  2, 
$4.50  ;  No.  3,  $4.25  ;  dry  white,  $6  @  $6.50; 
do.  red,  $4.50  @  $5. 

GLASS. 

Glass  continues  unchanged  at  $1.45  to 
$1.55  for  first  and  second  breaks. 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturings  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 
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TORONTO  MARKETS. 

Toronto,  May  15,  1891. 
Trade  continues  to  improve.  The  only 
unsatisfactory  feature  in  the  market  is 
the  cutting  in  nails  which  is  having  an 
indirect  effect  on  many  other  lines.  There 
has  been  an  active  demand  for  most  lines 
of  building  hardware  at  steady  prices  ; 
wrought  iron  butts  are  firmer,  prices  in  the 
States  having  gone  up  7K  percent.  Wednes- 
day. 

METALS. 

Iron  and  Steel — All  kinds  of  iron  in- 
cluding pigs,  bars,  boiler  and  tank  plates, 
etc.,  have  been  much  more  active  this  week, 
and  trade  is  in  a  much  more  buoyant  condi- 
tion. Domestic  bars  are  quoted  at  $2.05  to 
$2.10,  but  sales  have  been  made  at  $2.00. 
Nova  Scotia  bars  are  held  at  $2.10,  with 
some  smaller  sales  reported  at  outside  points. 

Pig  iron  is  steady,  though  complaints  are 
made  that  a  Hamilton  firm  is  cutting  on 
Carnbroe  which  is  rather  surprising  as  there 
is  none  of  that  brand  being  made  now,  and 
cables  say  it  is  becoming  very  scarce.  It 
was  offered  for  importation  at  $20.65  de- 
livered at  a  point  west,  but  it  is  said  the 
Hamilton  firm  in  question  secured  the  order 
at  a  very  much  lower  figure.  There  is  a 
much  better  feeling  among  holders  owing  to 
the  continued  steady  rise  in  European 
markets  and  reports  of  a  probable  advance 
in  the  States.  A  few  small  lots  of  Siemens 
have  sold  at  $22.50.  American  Scotch  irons 
rule  at  $22-50  to  $23.00,  and  Soft  Southern 
$20.50  to  $21.50.  British  irons  to  import 
are  quoted  as  follows  : — 
No.  1.  Calder  $23.  Mo.  1  Middlesboro  $21. 
No.  3  Calder  $22.  No.  3  Middlesboro  $20. 
No.  t  Sum'rlee$23.     Carnbroe  $20.75-21. 

Bar  Iron — Has  not  shifted  from  the 
point  to  which  it  had  dropped  last  week,viz., 
$2.05  to  $2.10. 

Copper — There  has  been  a  very  large  de- 
mand for  sheeting  copper.  Several  con- 
tracts have  been  let  since  last  week.  One 
was  closed  on  Wednesday  for  35  tons.  Quo- 
tations are  unchanged,  but  prices  are  firm. 
Ingots  and  sheets  are  unchanged. 

Tin — The  demand  is  very  good,  and  the 
stock  is  short.  The  prices  are  22  1-2  to 
22  3-4C.  in  lots,  and  23  to  23  i-2c.  for  small 
quantities. 

Lead — There  have  been  several  large 
sales  of  lead.  The  stock,  domestic,  is  almost 
nil.  Prices  are  almost  nominal  therefore  at 
3%"  to  4c.     Imported  is  4  to  \%c. 


Antimony — Shows  nochange.  Cookson's 
is  18  to  18  i-2c.  and  other  brands  17  to 
lyyic.  The  demand  is  low  and  there  is  no 
excess  of  stock. 

Zinc  and  Spelter — There  is  no  inquiry 
for  or  sale  of  any  to  speak  of.     The  demand 
is  always  small  at  this  season. 
TIN  PLATES. 

No  change  in  tin  plate  is  likely  to  take 
place  before  July,  when  the  price  will  pro- 
bably take  a  sharp  decline.  The  demand 
from  the  United  States  now  keeps  the  mar- 
ket up,  as  the  aim  of  manufacturers  who  use 
tin  plate  as  raw  material  is  to  get  them- 
selves stocked  before  the  added  duty  goes 
on.  Consequently  they  hold  up  the  market 
at  present.  Extra  charcoal  tin  is  $5.50. 
Orders  for  July  and  August  shipment  are 
$4.50,  the  price  being  lower  because  the 
United  States  demand  will  then  be  a  com- 
paratively unimportant  factor  for  some  time. 
NAILS. 

Prices  are  still  unsettled  and  unsatisfac- 
tory, and  may  be  changed  at  any  moment. 
There  is  no  doubt  but  that  manufacturers 
are  heartily  sick  of  the  cutting  they  have 
been  engaged  in  for  the  past  few  weeks,  and 
it  is  thought  that  they  will  come  to  terms 
before  long.  The  market  here  is  slightly 
easier  than  a  week  ago,  the  general  quotation 
being  $2.35  with  five  per  cent,  off  for  cash. 
Other  varieties  of  nails  are  unchanged. 
TWINE. 

There  is  a  fair  demand  at  the  recent  de- 
cline. Blue  ribbon  is  offered  in  1,000  lb.  lots 
at  14c;  red  cap  at  12c;  crown  at  nc,  and 
silver  composite  at  9c.  Sales  of  cars  are  re- 
ported at  5  per  cent,  better  terms  for  cash  in 
fifteen  days. 

BUTTS. 

A  meeting  of  the  four  manufacturers  of 
wrought  iron  butts  in  the  States  was  held 
yesterday,  when  it  was  arranged  that  they 
should  all  go  into  a  pool.  Two  factories 
have  been  closed,  and  the  Stanley  and  the 
McKinley  companies  are  the  only  ones  now 
in  the  market.  Prices  have  been  advanced 
about  jyi  per  cent,  above  old  quotations. 
GLASS. 

Prices  are  unchanged.  Demand  has  been 
good  and  houses  are  busy  receiving  and 
sending  out  early  shipments. 

PAINTS,  OILS,  ETC. 

Paints,  both  dry  and  colors  in  oil  remain 
unchanged.  There  is  only  a  fair  movement, 
but  a  better  feeling  prevails   in  the  market. 

Linseed  oil  is  firm  at  ic.  advance.  Raw 
is  now  65c.  and  boiled  68c.  Castor  oil  is 
quoted  on  spot  at  11  to  iij£c,  but  to  arrive 
shortly  sellers  are  asking  io}4c. 


Turpentine  is  tirm  at  62  10  63c.  1  he  mar- 
ket is  still  practically  bare  of  stock.  There 
are  a  good  many  inquiries  from  both  jobbers 
and  retailers.  Shipments  are  expected  here 
in  a  few  days. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F  ves's       F  ves's       On  cars   at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 

(irate  Gross $4.00  $4.45  $4.15 

"      Net 3.57  3.97  3.70 

Egg  Gross 4.10  4.55  4.25 

"     Net 3.66  4.06  3.79 

Stove  Gross 4.10  4.55  4.25 

■     Net 3.66  4.06  3  79 

Chestnut  Gross...  4.10  4.55  4.25 

Net 3.66  4.06  3.79 

OLD  MATERIAL. 

A  weakening  of  prices  in  stove  cast  scrap, 
old  copper  bottoms,  and  heavy  red  scrap 
brass  shows  that  the  advantage  remains  on 
the  side  of  the  demand  The  supply  of  stock 
coatinues  to  come  in  beyond  the  capacity  of 
the  foundries,  and  prices  are  therefore  on 
a  less  firm  basis  than  they  were  in  lines 
where  the  quotations  are  unaltered.  They 
are  as  follows  : — For  No.  i  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  45  to 
50c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
nc;  heavy  scrap  copper  uj^  to  12c;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  9  tog)4c.;  scrap  lead  z%  to  2|^c; 
scrap  zinc,  2  to  2^c ;  scrap  rubber,  2^  to 
3c  ;  country  mixed  rags,  90c.  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

PETROLEUM. 

The  local  market  shows  no  change.  Busi- 
ness shrinks  with  increasing  daylight,  but 
prices  are  steady. 

The  Petrolia  advertiser  reports  :  Petroha 
crude  Si.38^  per  bbl.,  Oil  Springs  crude, 
$1.40^  per  bbl.  Little  or  no  change  has 
taken  place  in  oil  matters  since  our  last  issue, 
and  untilsome  new  developments  are  brcught 
forth  by  the  drill,  things  will  remain  pretty 
much  the  same  as  they  are.  Every  sett  of 
tools  are  going  night  and  day,  and  so  far 
nothing  but  small  wells  are  got.  The  refin- 
eries are  almost  at  a  stand-still,  their  owners 
preferring  to  wait  awhile  rather  than  to  con- 
tinue paying  the  present  price  for  crude. 
The  price  of  refined  remains  the  same  as 
last  week. 


TH08.  DAVIDSON  k  CO., 


"WA.TEB    COOLEES, 

IPXT^    TEAPS, 

BIBD    CJLGh."ES. 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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HARDWARE. 


HIDES,  ETC. 

Hides — Have  not  improved  in  price, 
though  they  ore  better  quality,  being  less 
grubby  than  t hey  were.  Green  are  5  to  5^c, 
and  cured  6c. 

Sheepskins — Run  up  to  $1.50.  Calfskins 
are  6  to  8r. 

Tallow — Is  unchanged  at  $*/£  to  6c.  for 
refined,  and  2c.  for  rough. 

Wool--Is  in  undiminished  dullness  at  18 
to  19c. 

RAW  PURS. 

Raw  furs  are  unchanged  at  quotations 
—  Beaver,  per  lb.,  $4.50  to  $5  ;  bear,  per 
skin,  $10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1  150;  fox, 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.50,  Musk- 
rat,  fall,  12c.  ;  spring  rat,  25c;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c:  skunk, 
25  to  $1.75. 


AMERICAN  MARKETS. 

NEW  YORK,  May  14,  1891. 
IRON  AUD  STEEL. 

In  the  several  branches  of  the  iron  and 
steel  trade  the  situation  is  practically  the 
same  as  it  was  at  the  beginning  of  the 
month.  Not  the  slightest  change  is  appar- 
ant  in  the  character  of  the  demand  for  any 
class  of  finished  productions  here  or  at  other 
centres,  nor  does  anv  new  move  appear  to 
have  been  made  by  manufacturers  despite 
the  somewhat  trying  conditions  against 
which  they  have  had  to  contend  for  some 
time.  That  buyers  hold  aloof  in  expectation 
of  prices  declining  is  doubtful.  The  move- 
ment all  along  the  line  suggests  that  moder- 
ate requirements,  rather  than  a  disposition 
to  contest  with  sellers,  is  accountable  for  the 
present  sluggish  condition  of  trade.  With 
the  movement  of  the  productions  of  mills 
and  foundries  thus  on  a  moderate  scale,  op- 
erations in  crude  material  are  conducted 
very  cautiously,  but  in  this,  as  well  as  in 
other  lines,  values  hold  remarkably  steady. 

The  poorer  class  of  foundry  pig  iron  is  in 
liberal  supply  and  somewhat  irregular  as  to 
price,  but  standard  brands  are  kept  well  sold 
up  and  remain  quite  firm.  No.  1  is  quoted 
at  $17  to  $18,  and  No.  1  at  $16  to  $16.50,  ac- 
cording to  brand.  Mill  grades  are  plentiful 
and  quoted  at  $14  to  $15.  Bessemer  pig  is 
selling  for  early  delivery  at  $17  to  $17.50  at 
turnace,  but  bids  for  supplies  for  future  deli- 
very are  not  as  good  by  50c.  per  ton.  Foreign 
20  per  cent  spiegeleisen  is  still  quoted  at  $28. 
50  to  29.50,  and  80  per  centferro  manganese 
at  $64  to  65,  according  to  brand  and  time  of 
delivery,  with  but  little  business  passing. 
Transations  in  old  iron  are  few  in  number 
and  the  demand  is  small.  Tee  rails  are 
quoted  at  $22.00  f.  o.  b.  cars  and  $21  to  21.50 
is  asked  for  No.  1   wrought  scrap. 

Very  few  and  only  small  orders  for  steel 
rails  have  have  been  placed.  Of  these,  6,000 
tons  for  the  Erie  Railroad  company  is  the 
largest,  and  that  order  was  divided,  4,000 
tons  going  to  one  mill  and  2,000  tons  to 
another.  In  the  way  of  new  demand  nothing 
important  comes  to  the  surface,  but  manu- 
facturers, confident  that  there  must  be  a 
change  before  long,  stand  firmly  together 
and  make  no  concessions.  The  figures 
named  for  heavy  sections  are  $30.75  to  $31 
at  tidewater,  $30  at  Pittsburg  and  $31  at 
Chicago.  Billets  and  slabs  are  relatively 
lower,  selling  at  $25.50  to  $26  in  Pittsburg 
and  corresponding  prices  at  Eastern  mills. 
Wire  rods  are  relatively  as  low,  at  $36.50  to 
$37  at  Pittsburg,  with  the  demand  moderate. 

TIN. 

Pig  tin  speculations  have  been  on  a  moder- 
ate scale.  London  quotations  have  been 
variable  enough  to  satisfy  the  average  oper- 


ator, but  only  a  few  members  of  the  trade 
have  shown  courage  enough  to  venture,  and 
their  operations  were  insignificant.  June 
delivery,  sellers  right  to  double,  at  19-80  to 
19  85c.  to  the  extent  of  30  tons  on  Monday, 
but  20c.  regular  was  bid  on  Tuesday,  and  30 
tons  were  taken  at  that  price  for  prompt  de- 
livery. At  the  close  20c.  seemed  to  fairly 
reflect  market  value  for  ten-ton  lots. 

COPPER. 

Business  in  copper  has  been  very  slow  and 
the  market  presents  no  new  feature.  Sellers 
refrain  from  offering  in  a  manner  that  would 
seriously  disturb  values,  but  the  demand  is 
still  surprisingly  light  and  the  market  rather 
weak.  Lake  Superior  ingot  is  quoted  at  13 
to  13/60,  Arizona  at  \2%c.  and  casting  cop- 
per at  n^c. 

LEAD. 

The  lead  market  has  undergone  no  change. 
Demand  is  light,  the  offering  moderate,  and 
neither  buyer  or  sellers  seem  inclined  to 
make  any  decided  move.  Single  carload 
lots  would  probably  bring  4/^c,  but  larger 
quantities  offered  at  that  price  were  passed. 

SPELTER 

The  demand  for  spelter  has  not  improved, 
but,  while  the  market  remains  positively 
dull,  sellers  make  no  further  concessions  on 
price.  Prime  Western,  in  carload  lots,  is 
valued  at  4. 85c.  Common  may  be  had  at  a 
shade  less. 

TIN  PLATES 

In  the  tin  plate  market,  business  remains 
very  quiet,  and  further  concessions  on  price 
seem  to  be  unattractive  to  buyers  in  view 
of  the  large  stock  here  and  to  arrive  du- 
ring the  next  sixty  days.  We  quote  : — 
Charcoal,  %  cross  assortment,  Melyn 
grade,  $6.12^  to  ... .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 8c  to  ....  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   14x20,  $7.20  to    . . ;  M.    F.,   20x28, 

$15.00  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $10.50;  Dean  grade,  14x20, 
$5.05    to    ....;  Dean  grade,   20x28,    $10.10 

to ;  D.  R   D.   grade,    14x20,  $4.85   to 

. . . ;    D.  R.  D,  grade,  20x28,    $9  75  to  .  .  . . ; 
I.  C.   Coke — Penlan  grade  (iron),  $5.12^  to 

$5. 15;  J.  B.  grade,  14x20,  $5.27^  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.15  to 
$5-J7/^;  I-  C.  Siemen's  steel,  coke  finish, 
$5-35;  I.  C.  Bessemer  steel, squares,  $5.65  to 
$5.70  basis;  I  C.  Siemens  steel,  squares, 
$5.70  to  $5.75. 


The  undertaking  projected  at  Knowlton, 
Que.,  by  Dr.  Latimer,  of  Montreal,  may  de- 
velope  immense  proportions,  if  the  anticipa- 
tions of  the  projector  can  be  realized.  It  is 
proposed  to  establish  iron  smelting  works, 
and  also  a  steel  manufactory,  the  coke  being 
made  from  coal  on  the  spot.  The  m°tal  is 
intended  to  be  manufactuied  at  the  same 
works,  into  utensils,  nails,  heavy  castings, 
&c.  The  doctor  modestly  suggests  a  thou- 
sand hands  to  begin  with.  What  gives  an 
air  of  certainty  to  the  propositions,  is  the 
purchase  by  the  syndicate — of  English 
founders  be  it  noticed— of  heavy  loads  of 
hematite  and  titanic  iron  ore,  in  the  vicinity, 
which  have  been  found  on  analysis  to  yield 
67  per  cent,  of  metal.  Large  areas  of  coal 
seams  have  already  been  secured  in  Nova 
Scotia,  and  some  developed  iron  mines  as 
well,  are  the  very  promising  deposit  which 
has  long  been  worked  near  Ironsides, 
Ottawa  county.  The  syndicate,  will  require 
water  power  for  the  lighter  machinery. 


AN  IMPORTANT  MEETING. 

Two  or  three  weeks  ago  the  retail  hard- 
ware men  of  New  York  City  held  an  impor- 
tant meeeting  and  perfected  an  organization, 
the  purpose  of  which  was  to  force  manufac- 
turers to  give  up  selling  direct  to  consumers 
at  less  than  retail  rates.  The  general  senti- 
ment of  all  present  was  that  the  retail  hard- 
ware trade  was  being  killed  by  two  things, 
viz., the  manufacturers  underselling  the  retail- 
ers, the  dry  goods  houses  selling  hardware. 
Their  first  step  is  being  made  in  the  direc- 
tion of  overcoming  or  curing  the  first  evil, 
and  as  soon  as  this  is  accomplished  they  will 
turn  their  attention  to  the  dry  goods  people. 
After  long  and  exhaustive  arguments  a  boy- 
cott was  finally  declared,  and  when  the  as- 
sociation gets  into  active  operation  each 
member  will  agree  to  purchase  no  goods  of 
manufacturers  who  sell  direct  to  the  consum- 
er at  less  than  retail  prices. 

It  is  difficult  to  tell  just  what  the  outcome 
will  be,  but  no  little  interest  has  been  excited 
throughout  the  country,  and  many  are  watch- 
ing the  effect  of  this  new  organization's 
plan.  Manufactories  are  multiplying  so  fast 
that  it  is  difficult  for  each  one  to  get  the 
cream  of  the  trade  through  the  usual 
channels,  and  in  order  to  secure  a  proper  in- 
troduction, many  manufacturers  go  direct  to 
the  consumer  and  offer  reduced  rates  as  an 
inducement  for  trial  orders.  This  is  demor- 
alizing not  only  to  the  retailer  but  the  jobber 
as  well,  still  it  is  difficult  to  see  how  it  can 
be  prevented.  The  manufacturer  who  fails 
to  get  his  product  into  the  hands  of  the  job- 
ber or  retailer,  or  who  thinks  his  goods  are 
not  being  properly  pushed  by  them,  feels  the 
necessity  of  getting  into  the  market  by  some 
means  or  other,  and  the  methods  adopted  in 
attaining  that  end  are  not  always  in  accord- 
ance with  strict  business  principles.  A  boy- 
cott, however,  is  apt  to  increase  the  demand 
for  the  boycotted  goods  if  done  in  the  usual 
way. 

Just  now  to  prevent  dry  goods  men  from 
selling  hardware  is  considerable  of  a  ques- 
tion, and  it  is  not  for  the  Ironmonger  to  at- 
tempt to  solve  it.  We  don't  recommend  lay- 
ing in  stock  of  dry  goods  in  order  to  compete 
with  the  dry  goods  people,  nor  do  we  indorse 
the  boycott  system.  It  is  believed  that  the 
evil  will  cure  itself  in  time. — The  Ironmon- 
ger.   . 

Mr.  J.  T.  Reid,  of  the  Ontario  Wheel 
Works,  Gananoqua,  has  just  completed  a 
bargain  with  the  National  Malleable  Cast- 
ings Co.,  of  Cleveland,  Ohio,  by  which  he 
grants  to  said  company  the  exclusive  right 
to  manufacture  and  sell  in  the  States  his  or- 
namental hub  bands  and  the  machines  for 
applying  rings  to  hub  bands,  expounders, 
etc.  The  sale  is  made  upon  a  mixed  con- 
tract of  part  royalty  and  part  percentage  of 
profits,  such  as  to  guarantee  to  Mr.  Reid  an 
income  of  at  least  $1,500  per  yea;.  The 
National  Malleable  Castings  Co.  is  one  of 
the  largest  malleable  iron  works  in  the  States, 
having  business  connections  with  all  large 
carriage  factories,  and  as  they  will  push  the 
sale  of  these  goods  for  their  own  profit,  Mr. 
Reid's  share  will  be  likely  soon  to  greatly, 
exceed  the  sum  mentioned. 
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STRANGE  MANOEUVRES  OF  THE 
WELSH  TIN  PLATE  TRADE. 

Tin  plate  trade  manufacturers  have  de- 
cided to  take  a  month's  holiday  in  July,  for 
it  is  definitely  decided  that  nearly  400  mills 
will  be  idle  during  the  whole  of  the  month. 
A  meeting  of  the  trade  was  held  at  Swansea 
this  week,  when  the  proposal  to  close  the 
works  was  formally  adopted  by  a  large 
majority  of  the  trade.  The  makers  who 
have  declined  to  join  the  combination  will 
not  have  a  very  busy  time,  for  it  is  a  foregone 
conclusion  that  there  will  be  no  American 
business  in  the  market.  The  alleged  reasons 
for  the  closing  of  the  mills  is  to  allow  the 
accumulated  stocks  to  be  worked  down. 
These  stocks  will  presumably  be  in  America, 
and  just  when  it  seems  desirable  to  cultivate 
the  trade  in  other  countries  it  seems  rather 
a  bad  policy  toattemptoshut  up  all  the  works. 
The  Scotch  iron  smelters  for  other  reasons 
adopted  this  policy,  and  forced  their  custo- 
mers to  go  elsewhere  for  supplies.  Many  of 
them,  having  made  a  change,  will  never  re- 
new their  Scotch  connections.  Without  any 
combination  most  of  the  tin  plate  mills  must 
have  been  stopped  in  July,  not  to  work  off 
stocks,  but  to  prevent  their  accumulation. 
The  men  employed  in  the  mills  are  not  over- 
joyed at  the  prospect  of  a  months  idleness. 
A  representative  of  the  men  says:  "The  de-' 
cision  of  the  masters  has  come  upon  the  men 
as  a  terrible  surprise,  inasmuch  as  the  result 
of  the  masters'  meeting  shows  plainly  that 
the  real  cause  is  not  the  reduction  of  stocks, 
but  the  maintenance  of  the  present  high 
prices.  The  production  of  tin  plates  during 
the  last  seven  months  has  been  about  7,000,- 
000  boxes  taking  into  account  the  various 
general  holidays  and  stoppages.  This  means 
an  average  of  1,000,000  per  month.  The 
masters  now  say  that  the  stocks  have  accum- 
ulated to  about  1,000,000  boxes,  but  to  get 
this  the  men  must  have  been  driving  very  un- 
reasonably above  the  average  of  36  boxes 
per  shift  allowed  by  the  rules  of  the  men's 
union,  which  is  undoubtedly  adhered  to 
throughout  thetrade.  Toattain  the  present  al- 
leged stockdunng  the  course  of  the  past  seven 
months  themen  musthavebeen  working  at  the 
rate  of  41  boxes,  which  every  master  must 
knowisimpossible  to  be  turned  outas  anaver- 
age  thoughout  the  whole  trade;  and  even  if 
all  the  plant  at  the  existing  works  were  of 
the  most  modern  type  it  is  very  well  known 
that  one  eighth  of  these  works  could  not 
really  turn  out  an  average  of  400  boxes  per 
week.  The  real  object  of  this  project  is. 
according  to  the  masters,  the  reduction  of 
stocks;  but  the  men  must  have  been  working 
41  and  42  boxes  per  shift  before  they  would 
be  able  to  turn  out  8,000,000,  so  as  to  leave  a 
balance  of  plates  in  stock  to  the  amount  of 
1,000,000  boxes."  A  workman's  scheme  for 
limiting  the  output  is  "  that  operationsshould 
cease  every  Saturday  and  Monday  in  all  the 
works  in  the  trade  for  two  months  after  the 
end  of  June.     If  this  were  adopted  it  would 


mean  a  reduction  of  500,000  boxes,  which  is 
half  the  amount  of  the  present  supposed 
stock.  Knowing,  as  the  masters  do,  that 
they  require  nearly  the  whole  of  the  other 
500,000  boxes  tor  the  sake  of  transit,  etc., 
their  object  in  reducing  the  stock,  if  it  is  a 
real  one,  could  be  obtained  by  that  method, 
one  which  would  not  entail  so  much  hard- 
ship on  the  workmen  as  a  successive  four 
weeks'  stoppage  would  do."  When  the  mills 
start  up  again  in  August  it  will  be  interesting 
to  note  the  selling  prices  of  plates.  Cokes 
now  quoted  at  17s-  6d.  are  said  to  have  been 
offered  at  12s.  6d.,  delivered  in  August.  The 
question  of  prices  rests  with  the  makers.  If 
they  can  agree  among  themselves  there  is 
no  reason  why  the  prices  current  after  the 
tariff  should  not  be  fully  equal  to  those  now 
ruling. — London  Iron  and  Steel  Trades  Re- 
view, April  25. 


AN  OFFICIAL  REPORT  ON  PROFIT 
SHARING. 

Some  time  since,  says  the  American  Man- 
ufacturer, the  British  Government  appointed 
Mr.  Lowry  Whittle  a  commissioner  to  inves- 
tigate and  make  a  report  upon  the  various 
plans  of  profit-sharing  in  operation  through- 
out the  world.  That  gentleman  recently 
made  his  report,  in  the  latter  part  of  which 
he  gives  his  conclusions  in  reference  to  the 
system.  He  notices  that  trade  unions  are 
not  generally  advocates  of  profit-sharing,  and 
while  not  affirmatively  hostile,  they  are  un- 
sympathetic. The  Parliamentary  Committee 
of  the  Liverpool  Trade  Union  Congress, 
without  condemning  the  system,  directly  de- 
clared "  it  would  be  difficult  to  consolidate 
organization  in  any  body  where  a  system  of 
deferred  pay,  either  in  the  form  of  perquisites 
or  pensions  prevailed."  Mr.  Whittle  con- 
tends that  there  is  no  essential  antagonism 
between  the  ordinary  work  of  a  union,  be- 
tween many  of  the  objects  which  the  older 
unions  have  pursued  and  the  policy  of  profit- 
sharing.  Profit-sharing  probably  diminishes 
the  danger  of  strikes.  To  the  union,  how- 
ever, whatever  its  policy  may  be,  a  strike  is 
not  a  primary  end,  although  it  may  some- 
times be  a  means  to  an  end.  One  of  the 
main  objects  of  the  union  is  generally  the 
regulation  of  current  wages,  and  the  just  re- 
gulation of  current  wages  is  one  of  the  con- 
ditions precedent  to  the  efficient  working  of 
a  profit-sharing  system.  In  principle,  there- 
fore, there  appears  to  be  no  reason  why  a 
trade  union  should  not  find  useful  work  in 
assisting  tD  regulate  the  basis  on  which  pro- 
fit-sharing rests.  Profit-sharing,  Mr.  Whittle 
holds,  is  no  rival  to  or  substitute  of  trade 
unions.  It  is  not  sufficient  to  convert  into 
intelligent,  self-respecting  workmen,  hun- 
dreds of  men  whose  work  is  directly  influ- 
enced by  the  presence  of  the  foreman. 

In  concluding  his  report  the  gentleman 
mentioned  expresses  the  opinion  that  profit- 
sharing  as  a  system  requires  much  time  and 
pains  to  produce  substantial   results.      He 


states,  however,  that  in  a  very  large  number 
of  industries,  where  employer  and  employed 
are  on  terms  of  mutual  respect,  an  intelligent, 
painstaking  employer  will  find  in  this  system 
a  contrivance  which,  although  requiring 
much  personal  care  at  first,  will  ultimately 
work,  automatically,  to  continue  and  extend 
good  relations  betweem  him  and  his  work- 
men, to  guard  against  possible  mischiefs  in 
the  future,  and  in  the  long  run  to  materially 
increase  his  own  profits  and  his  people's 
well  being. 


A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


the  A.  G.  PEUCHEN  CO., 

ARE  NOW  MAKING 

IOO    TOZDsTS 

OF 

Pure  Paris  Green 

ALSO   MAKING 

300  bbls.  of  PAINT  OIL. 


See   our   New   Catalogue  containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 

THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 


Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if  hands  are 
chilled,  or  with  gloves  on  and 
without  looking  for  nicks  in 
blades. 

No  more  breaking  or  bending 
of  finger  nails.  Opens  by  simply 
pushing  a  button.  Every  blade 
warranted  hand  forged  from  the 
very  finest   Sheffield  silver  steel. 

We  manufacture  High  Grade 
Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd,, 

GANANOQUE. 
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BETTER  THAN  A  BANK. 

The  following  should  be  posted  over  every 
merchant's  desk.  It  means  discount  your 
bills:  i.  One  half  per  cent,  on  a  30-day  bill 
paid  in  ten  days  is  equal  to  interest  at  the  rate 
of  eight  per  cent,  per  annum.  2.  One  and  one- 
half  per  cent,  on  a  60-day  bill  paid  in  ten 
days  is  equal  to  interest  at  the  rate  of  eleven 
per  cent,  per  annum.  3.  Four  per  cent,  off 
on  a  four  months'  bill  is  interest  at  the  rate 
of  twelve  per  cent,  per  annum,  or  a  four 
months'  bill  paid  in  thirty  days  with  three 
per  cent,  discount  is  interest  at  the  rate  of 
twelve  per  cent,  per  annum.  4.  Five  per 
cent,  discount  offon  a  four  months'  bill  is  in- 
terest at  the  rate  of  fifteen  per  cent,  per 
annum;  or  if  paid  in  30  days,  less  four  per 
cent,  it  is  sixteen  per  cent,  per  annum.  Bills 
paid  are  safer  than  money  in  any  bank, 
however  strong.  Cash  discounts  are  the 
dealer's  first  profit  and  one  he  is  sure  of. — Ex. 


CULTIVATION 


THE 

OF  INDIA-RUBBER. 


In  a  recent  letter  to  a  contemporary,  says 
the  Ironmonger.  Mr.  W.  R.  Fisher  gives 
some  interesting  particulars  with  regard  to 
rubber  cultivation  in  Assam.  After  some 
preliminary  experiments,  the  Government  of 
Assam  in  1873  determined  to  plant  caoutch- 
ouc in  the  Charduar  Forest  at  the  foot  of 
the  Hymalayas.  This  district  is  essentially 
damp,  and  the  moist,  hot  atmosphere  in  the 
summer  months  resembles  that  of  a  forcing- 
house.  The  plan  of  concentrating  rubber- 
trees  in  artificial  plantations  was  carried 
out  as  follows: — At  first  attempts  were 
made  to  propragate  by  cuttings,  but  it  was 
soon  discovered  that  rubber-seed  germinated 
freely  on  well-drained  beds  covered  with 
powdered  charcoal  or  brick-dust,  and  that  the 
seedlings,  though  at  first  small  became  about 
2  feet  high  in  twelve  months,  and  were  much 
hardier  against  drought  than  plants  produced 
from  cuttings.  In  order  to  imitate  nature  as 
much  as  possible,  some  strong  seedling  rubber- 
plants  were  placed  in  the  forks  of  trees  in 
1874,  but  by  1885  only  a  few  of  them  had 
reached  the  ground  and  were  growing. 
Large  nurseries  were  ultimately  formed,  in 
which  the  plants  were  retained  until  they 
were  10  feet  high,  and  then  planted  out  in 
belts  of  40  feet,  separated  by  alternating 
strips  of  untouched  forests  60  feet  wide.  It 
was  found  that  the  rubber-plants  did  not  get 
sufficient  light  with  lines  less  than  40  feet 
broad,  whilst  the  strips  of  forests  kept  the 
soil  and  atmosphere  moist,  and  afforded  side 
shelter  to  the  plants,  forcing  them  to  grow 
upwards.  As  this  method  involved  consider- 
able expense  in  clearing  the  lines, and  wasted 
the  wood,  which  was  frequently  unsaleable, 
the  Chief  Commissioner  of  Assam,  in  1874, 
directed  that  plantations  of  Ficus  elastica 
should  also  be  made  in  grass-land  near 
Tezpur.  The  trees,  however,  when  tapped 
yielded  scarcely  any  rubber.  An  area  of 
only  eight  acres  was  therefore  planted  out 


near  Tezpur,  whilst  the  area  of  the  Charduar 
plantation  in  1889  was  1,106  acres,  and  con- 
tained 16,054  plants,  besides  large  nurseries 
with  84,000  seedlings.  The  present  average 
annual  growth  in  height  and  girth,  taken 
from  350  plants,  are  respectively  5  feet  2 
inches  and  8  inches.  The  upkeep  of  the 
plantation  consists  chiefly  in  clearing  the 
lines  round  the  plants,  but  four  years  after 
planting,the  under-growth  is  well  kept  down 
by  the  shade  of  the  rubber-trees.  Experi- 
mental tappings  were  made  in  1 883  and 
1884  on  50  natural-grown  rubber-trees  in  the 
Charduar  Forest,  the  total  yield  being  438 
lbs.  in  1883  and  206  lbs.  in  1884,  giving  an 
average  yearly  yield  of  6yi  lbs.  per  tree. 


THE  TIN  PLATE  TRADE. 

In  view  of  the  coming  into  operation  on 
July  1  of  the  higher  duties  imposed  by  the 
McKinley  Act  in  the  United  States,  the  tin 
plate   makers   of  South   Wales    and   Mon- 
mouthshire  have  decided    to   take    a   step 
which  may  seem  curious  to  those  who  are 
not  well  posted  in  the  history  of  the  industry. 
They  have  resolved  to  stop  their  works  for 
twenty-eight  days  in  July,  the  object  of  this 
cessation  of  productfon  being  the  prevention 
of  any  serious  fall  in  the  prices  of  their  pro- 
duels.     The  remedy  is  not  novel  in  connec- 
tion with  the  tin  plate  trade.     It  has  often 
been  talked  about,  aud  occasionally  applied, 
but  there  are  very  few  instances  indeed  in 
which  it  has  been  successful  on  former  occa- 
sions.    In  an  industry  which  is  at  present  a 
virtual  monopoly  of  South  Wales  and  Mon- 
mouthshire, it  might  be  supposed  that  the 
manufacturers  could   manipulate  the  trade 
pretty  much  as  they  pleased,  but  we  know 
that  such  is  by  no  means  the  case.     In  the 
present  instance  it  is  piobable  that  the  out- 
put during  May  and  June  will  be  so  aug- 
mented as   to    nearly  or   quite  compenate 
for    the    stoppage    during    July — in   which 
event    it    follows     that     the     cessation    of 
production    during 'the    last-named  month 
will  be   rendered    entirely  nugatory.     That 
sort    of    thing     has     happened    aforetime, 
and    there    is    no    guarantee    that    it    will 
not  take   place        The    most   striking    fea- 
ture of  the  present  project,  however,  is  the 
fact   'hat  the   attempt   to   maintain   selling 
prices  will  be  made  concurrently  with  a  seri- 
ous falling  off  in  the  demand  from  the  chief 
market  for  tin  plates.    That  market  has  been 
buying  on  a  very  lar^e  scale  for  many  months 
past,  and  is  now  stocked  to  repletion,  conse- 
quently the   demand  from   it  is  sure  to  be 
small  for  several  months  after  June,  even  if 
no  great  progress  is  made  in  the  production 
of  tin  plates  in  the  United  States.     This  is 
recognized  by  the  market  generally,  seeing 
that  plates  for  delivery  beyond  June  have  for 
some  time  past  been   purchasable  at   3s.  to 
5s.  per  box  less  than  prompt  lots.    Although 
the  course  of  the  market  thus  indicates  the 
natural   happenings   after   the  coming   into 
operation  of  the  McKinley  Act,  the  Webh 


makers  profess  a  fear  that   prices   may  be 
driven  down   to  a  point  below   the  cost  of 
production — hence   the  heroic  remedy  they 
propose  to  apply.  I  n  the  opi  nion  of  many  care- 
ful observers  their  remedy  will  fail,  partly  be- 
cause it  is  almost  certain  that  the  stoppage 
will  be  fully  discounted  by  the  enlarged  make 
of  May  and  June,  and  partly  because  it  is  in 
no  sense  likely  to  prove  a  cure  for  a  serious 
disease.     As   we  remarked  on  former  occa- 
sions, we  do  not  anticipate  anything  like  the 
total  loss  of  the  United  States  market  for  our 
tin  plates.     There  is  not  the   slightest  evid- 
ence, or  probability,  of  any  such  occurrence. 
There  is  no  "  rush"  into  the  new  business  on 
the  other  side,  and  for  a  longtime  to  come  the 
few  plates  made  in  the  States  will  exercise  but 
slight  influence  upon  the  general  course  of 
prices  or  of  the  trade  at  large.     But  even  if 
this  is  admitted   now  to  be  a  correct  hypo- 
thesis, and   subsequently  demonstrated   by 
hard  facts,  the  Welsh  and  Monmouthshire 
makers  are  anything  but  wise  in  their  action. 
What  they  should  aim  at  is  not  the  mainten- 
ance  of  prices  by  artificial  and   inefficient 
means,  but  to  so  cheapen  the  cost   of  pro- 
duction as  to  bid  defiance  to  the  whole  world 
under  any  conceivable  conditions.    The  Am- 
ericans, if  and  when  they  go  into  the  business 
fully,  will  do  so  on  new  lines,  and,  particularly, 
will  use  machinery  and  improved  appliances  in 
every  process.     The  Welshmen  must  do  the 
same  if  they  really  mean  to  retain  command 
of  the  industry.     There  is  no  alternative.    If 
they  stand  still  and  rely  upon  the  old-fash- 
ioned way  of  doing  things  they  will  be  strand- 
ed high  and  dry,  whereas  if  they  will  move 
on,  and  use  their  quick  wits  and  undoubt- 
ed   energy,    all    that    other     nations    may 
do   will  not    suffice    to    sap  their   suprem- 
acy.    Something  is  being  done,  we   admit 
cheerfully,   in  the  right    direction.      Better 
engines  and   boilers   are   being    put   down. 
Improved    machines   for   pickling,   coating, 
and  cleaning  are  being  adopted  here  and 
there,  but  the  makers  as  a  whole  are  not 
sufficiently  awake  to  the  latest  improvements. 
Amongst  these  is  a  self-acting  tinning  ma- 
chine, which  enables  the  washman  and  the 
riser  to  be  dispensed  with,  and,  instead  of 
evaporating  the  tin  and  the  oil  in  five  pots, 
does    the   work    automatically   in    one   pot. 
Only  one  man  is  needed  to  keep  the  machine 
supplied  with  plates,  whereas  three  men  are 
required  on  the  present  plan.   It  is  advisable, 
also,   that    increased    attention    should    be 
directed  to  the  use  of  gas  and  regenerators 
for  the  annealing  and  tin  furnaces.    In  other 
trades  these  and  many  other  points  have  to 
be  constantly  considered,  and  if  the  tin  plate 
industry  is  to   remain   one  of  our  principal 
manufactures,  they  must  be  considered  by 
those  who  are  engaged  in  it.     No  industry 
can  stand  still.    Either  it  must  move  onward 
or  retrograde.  The  tin  plate  makers  try  hard 
to  stand  still.     They  are  unsuccessful,  but  we 
hope  that  in  the  near  future  they  will  make 
such  improvements  as  will  enable  them  to 
defy  the  world. — The  Ironmonger. 
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THE   TRUTH   ABOUT  TIN  PLATES. 

Up  to  the  present  time,  the  amount  of  tin 
plates  produced  in  this  country  since  the 
passage  of  the  McKinley  bill  is  inconsider- 
able in  comparison  with  the  amount  imported 
and  consumed  in  this  country.  It  was 
expected  that  such  would  be  the  case.  In- 
deed, the  tariff  act  of  1890  expressly  antici- 
pates such  a  condition  and  provides  for  it. 
In  the  first  place  it  provided  that  the  increas- 
ed duty  on  tin  plates  shall  not  go  into  effect 
until  the  1st  of  July,  1891.  The  avowed  ob- 
ject of  this  provision  was  to  give  time  for  pre- 
paration for  the  manufacture  of  tin  plates  in 
this  country  before  the  duty  should  go  into 
effect.  In  the  second  place,  the  law  provides 
also  for  the  admission,  of  tin  and  terne  plates 
of  certain  sizes  into  this  country  free  of  duty 
after  October  1st,  J  897,  unless  it  shall  appear 
that  the  quantity  of  such  plates  "lighter  than 
sixty-three  pounds  per  hundred  square  feet 
produced  in  the  United  States  during  either 
of  the  six  years  next  preceding  June  30th, 
i897,has  equaled  one-third  the  amount  of 
such  plates  imported  and  entered  for  con- 
sumption during  any  fiscal  year  after  the 
passage  of  the  act  of  1890,  and  prior  to 
October  1st,  1897,"  re-exports  of  tin  plate  on 
which  a  drawback  is  paid  not  being  included 
in  the  amount  necessary  to  make  up  said 
amount.  In  other  words,  the  tariff  act  of 
1890  contemplates  that  in  the  next  six  years 
the  maximum  production  in  any  year  shall 
be  equal  to  only  one-third  of  the  importation. 
Now  the  importation  of  tin  plates  for  the 
calendar  year  ending  December  31st.  1890. 
was  368,867  net  tons,  while  the  importation 
for  the  calendar  year  1889,  was  371,068  net 
tons.  Taking  the  larger  of  these  importations, 
that  is  371,068  tons,  for  1889,  one-third  of 
this  would  be  123,689  tons.  It  is  fair  to  pre- 
sume that  the  production  will  increase  some- 
what in  the  United  States  in  the  next  six 
vears,  but  it  must  be  remembered  that  the 
law  provides  that  the  production  must  be 
one-third  of  the  importation.  If  we  assume 
that  the  consumption  of  tin  plate  in  this 
country — less  that  entered  for  drawback  in 
that  year  in  the  next  six  years  during  which 
the  production  of  tin  plates  in  this  country 
shall  be  the  greatest — is  400,000  tons,  this 
would  require  that  300,000  tons  be  imported 
and  that  100,000  tons  be  produced  in  this 
country,  so  that  the  iron  and  steel  manufac- 
turers of  this  country  who  desire  to  enter  into 
the  production  of  tin  plates  must  calculate 
that  sometime  during  the  next  six  years  they 
must  produce  in  the  neighborhood  of  100,000 
tons  of  tin  plates,  or,  in  other  words,  as  the 
law  provides  that  an  amount  equal  to  one- 
third  of  the  importation  must  be  produced  in 
this  country,  the  amount  that  must  be  pro- 
duced in  this  country  will  therefore  equal 
oue-fourth  of  the  consumption  of  both  im- 
ported and  domestic  production. 

Of  course  it  is  impossible  to  say  at  the 
present  moment  just  what  will  be  done,  but 
there  is  every  indication  that  in  the  period 


mentioned  the  production  of  tin  plate  in 
this  country  will  be  100,000  tons  and  more, 
though  at  this  time  but  a  small  amount  is 
being  produced,  chiefly  at  the  works  of  the 
United  States  Iron  and  Tin  Plate  Company,  at 
Demmler,  at  Laufmann's  mill  in  Apollo,  and 
at  the  Niedringhaus  works  in  St.  Louis. 
Several  concerns,  however,  are  building  tin 
plate  works.  It  is  reported  that  the  Illinois 
Steel  Company,  at  Chicago,  another  firm  in 
Chicago,  who  are  large  consumers  of  tin 
plate,  and  one  or  two  concerns  in  the  south, 
are  getting  ready  at  present  to  manufacture 
tin  plates,  while  others  contemplating  it,  are 
having  plans  drawn  and  estimates  made. 

But  there  is  one  point  that  the  iron  and 
steel  manufacturers  of  this  country  should 
know,  and  that  is,  unless  very  active  measures 
are  taken  to  begin  the  manufacture  of  tin 
plate  in  large  quantities  in  the  not  very 
distant  future,  we  do  not  believe  that  they 
will  have  the  six  years  provided  for  in  the 
bill  during  which  to  reach  this  maximum 
production  of  one-third  of  the  importation. 
We  believe  that  it  Congress  sees  that  earnest 
endeavors  are  being  made  to  reach  this  pro- 
duction that  the  tin  plate  clause  of  the  law 
will  be  allowed  to  stand.  If  such  efforts  are 
not  made  we  believe  that  it  will  be  repealed, 
and  it  is  of  the  utmost  importance,  if  the 
proper  tariff  on  tin  plate  is  to  be  retained, 
that  our  manufacturers  make  decided  efforts 
toward  producing  tin  plate  in  large  quantities. 
— American  Manufacturers. 


BONDING 
TOWNS   FOR    MANUFACTURERS. 

Following  in  the  wake  of  the  craze  for 
bonding  Ohio  towns  for  natural  gas  pur- 
poses, has  come  the  introduction  of  the 
iniquitous  system  of  issing  bonds  by  muni- 
cipalities for  the  purpose  of  aiding  the 
establishment  of  new  industries.  At  recent 
elections,  quite  a  number  of  Ohio  cities  and 
towns  decided  by  votes  more  or  less  over- 


whelming to  take  money  out  of  the  people's 
pockets  and  put  it  into  the  hands  of  in- 
dividuals. That  the  system  of  bonusing  by 
taxation  is  unwise,  unjust  and  unwarranted 
by  law,  has  been  repeatedly  shown  in  these 
columns,  but  the  exact  legal  status  of  the 
case  is  not,  we  are  sure,  generally  under- 
stood, and  for  an  abstract  of  a  recent  de- 
cision of  the  Supreme  Court  clearly  showing 
the  illegality  of  the  procedure  we  are  in- 
debted to  the  Cleveland  Press.  The  refer- 
ence is  as  follows : 

In  a  similar  case,  to  wit,  that  of  "  Loan 
Association  vs.  Topeka,  20  Wallace,  p.  655," 
the  Supreme  Court  declared  :  "  To  lay  with 
one  hand  the  power  of  the  government  on 
the  property  of  the  citizen,  and  with  the 
other  to  bestow  it  on  favored  individuals  to 
aid  private  enterprises  and  build  up  private 
fortunes,  is  none  the  less  robbery  because  it 
is  done  under  the  forms  of  law  and  is  called 
taxation.  *  *  *  This  is  not  legislation,  it 
is  a  decree  under  legislative  forms.  Nor  is 
it  taxation.  *  *  *  Beyond  cavil,  there 
can  be  no  lawful  tax  which  is  not  laid  for 
public  purposes." 

We  quite  agree  with  the  Press  in  holding 
to  the  opinion  that  the  bonds,  if  issued,  will 
not  be  worth,  in  law,  the  paper  they  are 
written  on,  provided  that  one  takes  the 
question  of  their  validity  to  the  highest  tri- 
bunal in  the  land.  So  flagrant  had  become 
the  evil  in  Canada  that  a  general  law  was 
passed  prohibiting  such  a  power  of  taxation, 
and  the  question  may  well  be  raised  whether 
a  similar  law  is  not  needed  in  Ohio.  The 
alarming  increase  in  municipal  indebtedness 
would  alone  seem  to  call  for  such  action, 
aSide  from  the  clearly  unjust  and  illegal  as- 
pects of  the  case,  and  we  trust  that  some  in- 
terested body  of  taxpayers  will  carry  the 
question  up  to  the  end  that  it  may  be  defin- 
itely settled  in  this  State  and  the  practice 
forever  stopped. 


Every  line   of  goods  embodies    a  history  and  a 
science  worth  years  of  study  to  understand. 


THE  CASHIER 


Is  the  cheapest  and  best 
Cash  Register  ever  offered 
for  Storekeepers'  use.  Price, 
$45.00.  It  gives  about  the 
same  results  as  the  high- 
priced  machines,  detects  dis- 
honesty and  carelessness, 
and  is  adapted  to  any  busi- 
ness. Send  for  Circular  or 
call  and  eximine  at  24  Front 
St.  West,  Toronto. 

CEO.  F.  BOSTWICK. 


Bond  or  Free 

Warehouse  Keceipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
27  Front  St.  e,  Toronto. 
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SALES   MADE  OR   PENDING. 

The  stock  of  Hill  &  Currie's  general  store, 
Selkirk  East,  Man.,  is  sold. 

D.  Ricker,  general  merchant,  Wawanesa, 
Man.,  has  sold  out  to  Barclay  Bros. 

A.  McBean,  general  merchant,  Clearwater, 
Man.,  has  sold  out  to  Mary  McBean. 

John  McConachie,  general  merchant,  Ba- 
dieros,  Ont,  has  sold  out  to  Earl  &  Co. 

Mrs.  H.  R.  Eagles,  general  merchant, 
Delhi,  Ont.,  has  sold  out  to  Ransom  Bros. 

J.  N.  Hooper,  general  merchant,  Shel- 
burne,  Ont.,  has  sold  out  to  S.  Trewin  &  Co. 

Longstreet  &  Co.,  hardware  dealers,  Stone- 
wall, Man.,  have  sold  out  to  Toombs  &  Co. 

The  estate  of  Thos.  Austin,  grocer,  Fene- 
lon  Falls,  Ont.,  is  advertised  for  sale  by 
tender. 

Young,  Bickle  &  Co's  branch  store  at 
Northfield,  B.  C,  has  been  sold  to  J.  H. 
McMillan  &  Co. 

The  general  stock  in  the  estate  of  B. 
Learn,  Arkona,  Ont.,  is  advertised  for  sale 
by  auction  on  the  16th  inst. 

PARTNERSHIPS     FORMED    AND    DISSOLVED. 

Anderson  &  Forrest,  plumbers,  Quebec, 
have  dissolved. 

W..  Conn  &  Bro.,  hardware  dealers,  Sim- 
coe,  Ont.,  have  dissolved.  W.  Conn  con- 
tinues. 

G.  &  G.  Flewelling,  matchmakers,  etc., 
Hampton,  N.B.,  have  admitted  James  Titus 
as  partner  under  style  The  G.  &  G.  Flewel- 
ling Mfg.  Co. 

FIRES. 

W.  Cowan,  general  merchant,  Blackstock, 
Ont.,  is  burnt  out. 

James  Aiken  &  Sons'  foundry,  W.  B. 
Clifton's  tinware  store,  and  P.  D.  Kelly  & 
Sons'  hardware  store  were  burned  in  the 
Alliston,  Ont.,  fire. 

The  following  general  merchants  were 
burnt  out  in  the  Alliston,  Ont.,  fire:  J.  C. 
Badger,  J.  C.  Hart,  Mrs.  Ellen  Hurst,  Geo. 
Hutchinson  &  Sons,  C.  C.  Lee  &  Co. 

REMOVALS  AND   DEATHS. 

W.  K.  McHeftey,  of  W.  K.  McHeffey  & 
Co.,  general  merchants,  Windsor,  N.S.,  is 
dead. 

C.  H.  Robertson,  of  C.  H.  Robertson  & 
Co.,  wholesale  and  retail  crockery  dealers, 
Halifax,  is  dead. 

DIFFICULTIES.ASSIGNMENTS,  COMPROMISES. 

Daniel  McLeod,  general  merchant,  Why- 
cocomagh,  N.  S.,'has  assigned. 

G.  T.  Sackville,  general  merchant,  Bewd- 
ley,  Ont.,  has  assigned  to  Chas.  Langley,  To- 
ronto. 

H.  W.  Perry,  hardware  dealer,  Streets- 
ville,  Ont.,  has  assigned  to  J.  Harvey, 
Streetsville. 

A  demand  of  assignment  has  been  made 
by  N.  Girouard,  general  merchant,  St.  Guil- 
laume  d'  Upton,  Que. 


POINTS  ON  LUBRICATION. 

The  value  of  lubricant  to  the  consumer  de- 
pends upon  its  efficiency  in  reducing  friction, 
its  wearing  qualities,  its  freedom  from  gum, 
grit  or  acid,  and  its  endurance  at  high  tem- 
perature. 

The  actual  amount  that  should  be  paid  for 
a  lubricant  is  almost  impossible  to  calculate; 
the  requirements  vary  in  accordance  with 
the  speed  and  pressure,  and  therefore  can 
have  no  dependence  upon  the  market  valua- 
tion. 

One  can  save  a  few  dollars  in  buying  a 
barrel  of  oil,  because  it  can  be  bought  at 
prices  ranging  all  the  way  from  ten  cents  to 
seventy-five  cents  per  gallon,  and  even  high- 
er; but  if  it  is  not  just  the  proper  oil  for  the 
machine  it  may  cause  an  expense  of  many 
times  its  value  by  heated  bearings. 

There  are  many  articles  which  could  be 
used  to  great  advantage  in  lubrication,  of 
which  the  consumer  has  little  or  no  know- 
ledge, owing  to  the  great  demand  for  them 
•for  other  purposes  for  which  they  bring  high- 
er prices,  and  they  are  consequently  substi- 
tuted by  cheaper  articles  which  do  the  work 
nearly  as  well  and  at  prices  in  favor  of  the 
consumer. 

In  the  lubrication  of  slow  and  fast  running 
machinery,  the  mode  of  application  varies 
according  to  the  size  of  the  bearing,  the  ra- 
pidity with  which  it  revolves,  the  amount  of 
friction  generated,  the  temperature  surround- 
ing the  part  to  be  lubricated,  the  condition 
of  the  journal,  and  the  nature  of  the  surfaces 
to  be  lubricated. 

The  difference  in  the  friction  generated  by 
the  bearings,  owing  to  their  various  speeds 
and  pressures,  makes  it  necessary  for  a 
manufacturer  to  be  thoroughly  conversant 
with  the  practical  as  well  as  the  theoretical 
part  of  the  business,  in  order  to  make  an  oil 
which  will  lubricate  any  journal  or  do  any 
work  on  special  or  other  machinery. 

A  heavy  bearing  at  low  speed  requires  a 
heavy  lubricant,  if  to  be  applied  slowly;  but 
if  to  be  applied  fast  a  light,  greasy  oil  will  do 
the  work  well.  In  the  former  case  a  heavy 
mineral  oil  will  not  fail  to  do  the  work  as  well 
as  any  other  oil,  and  at  one-third  less  cost, 
because  other  oils  of  the  same  body  and 
viscosity  would  be  too  sticky  to  work  econo- 
mically. 

A  heavy  bearing  at  high  speed  requires  an 
oil  especially  viscous,  of  very  high  fire  test, 
and  a  gravity  which  permits  of  its  spreading 
quickly  into  the  smallest  crevices,  while  its 
lubricating  properties  are  such  as  will  keep 
bearing  cool.  A  light  bearing  at  low  speed 
needs  the  lightest  possible  oil  which  will  do 
the  work.  A  light  bearing  of  high  speed  is 
best  lubricated  by  an  oil  of  high  gravity  and 
high  fire  test,  one  that  will  not  evaporate, 
and  is  entirely  free  from  any  acidity  either  in 
its  manufacture  or  in  the  process  of  refining. 
The  slightest  gummy  property  in  an  oil  of 
this  sort  renders  it  the  most  expensive  article 
that  can  be  used.  The  viscosity  of  an  oil  of 
this  sort  should  be  in  proportion  to  the  work 
required  of  it. — Kuhne. 


POINTS  FOR  RETAILERS. 

Success  in  trade  is  not  accidental. 

The  dealer  who  notes  what  a  community 
is  most  in  need  of,  and  supplies  that  want 
most  thoroughly,  possesses  the  attributes  of 
a  merchant. 

Experience  demonstrates  that  the  mer- 
chant who  keeps  his  purchases  fairly  within 
the  line  of  the  current  wants  of  his  trade  is 
the  one  in  the  long  run  who  makes  the  most 
money. 

Dealers  had  far  better  cry  over  the  goods 
on  their  shelves  than  to  cry  over  accounts  in 
their  books,  for  goods  in  hand  represent  a 
value  that  can  never  be  found  in  scattered 
accounts. 

Many  a  good  country  merchant,  by  allow- 
ing his  bills  to  run  over  time — a  week  or  ten 
days,  and  even  longer — has  caused  the  city 
house  with  whom  he  is  dealing  to  look  upon 
his  accounts  with  disfavor. 

It  is  generally  far  better  to  suffer  a  small 
loss  and  maintain  the  reputation  of  being  a 
good  merchant,  than  to  show  the  contrary 
by  returning  goods,  which  is  very  often  re- 
garded as  an  evidence  of  poor  buying. 

Selling  goods  for  glory  is  one  thing,  and 
selling  them  to  make  money  is  quite  an- 
other and  different  thing.  Anyone  who  has 
money  or  credit  can  do  the  former  ;  but  to 
do  the  latter,  it  requires  a  merchant  in  the 
fullest  sense  of  the  term. 

General  competition,  together  with  the  cir- 
cumstances and  necessities  of  any  market, 
usually  establish  such  rates  of  prices  for 
goods  as  are  normal  and  legitimate,  and  the 
dealer  who  ignores  this  fact  generally  suffers 
the  consequences. 

In  nine  cases  out  of  ten  the  quality  of 
goods  has  more  to  do  with  the  making  or  the 
losing  of  a  customer  than  the  price,  for  the 
reason  if  a  customer  is  pleased  and  well  sat- 
isfied with  the  former  he  does  not  generally 
take  the  time  to  compare  prices. — Ex. 


VALUE  OF  AN  ATTRACTIVE 
DISPLAY. 

It  is  surprising  to  find  what  little  things 
impress  the  outside  public,  and  a  circum- 
stance that  was  brought  under  our  notice  not 
very  long  ago,  is  calculated  to  illustrate  our 
meaning.  It  was  a  store  that  was  very  pro- 
minently situated,  the  windows  of  which  for 
many  years  had  simply  displayed  in  it  the 
name  of  the  firm.  It  was  certainly  kept 
clean,  but  that  was  all  the  attraction.  The 
new  blood  that  had  been  introduced  into  the 
firm  decided  that  they  would  take  this  sign 
down  and  have  what  they  termed  a  respect- 
ably dressed  window.  The  result  was  that 
the  first  prominent  display  of  an  article  that 
was  made  in  the  window  was  surprising. 
Encouraged  by  the  success  which  the  first 
experiment  resulted  in,  made  the  firm  think 
the  matter  over  very  carefully.  It  was  ulti- 
mately decided  that  they  should  have  a 
series  of  displays  of  certain  articles  every 
week,  and  the  influence  was  to  be  noted 
down  carefully  upon  the  sale  of  these  various 
articles.  One  of  them  was  an  article  that 
had  been  in  stock  for  considerable  time,  and 
it  was  decided  to  make  a  price  on  this  par- 
ticular one,  filling  the  window  and  displaying 
attractive  show  cards,  calling  the  attention 
of  passers  by  to  the  bargam  that  waited 
them.  The  result  was  that  the  entire  stock 
of  this  particular  article  was  cleared  out  in- 
side of  a  week,  to  the  great  gratification  of 
the  firm. — Ex. 


HARDWARE. 
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SAW  YOUR 

ADVERTISEMENT 


IN  THE 


I    HARDWARE 


When  writing  to  our  advertiser    please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse  " — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


GARDNER  SASH  RIBBON 

AND  PULLEYS. 


This  cut  shows  Gardner's  Steel  Sash  Ribbon 
and  pulleys  attached  to  sash  and  weights  as  cord 
or  chain. 

It  is  the  best  balance  on  the  market  for  light 
or  heavy  windows  or  doors. 

No  friction  or  wear.  Windows  run  smoothly 
and  noiselessly. 

Sample  or  any  information  from 

Gardner  Sash  Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


SPOONS.FORKS  ETC -STAMPED 


F.  E.  DIXON    So   CO., 

MANUFACTURERS  OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


CJ  A  TirC!   CIRCULAR,  Shingle,  Re  sawing, 
OXX  W  O       Drag,  Gang,  Cross-c 


-cut,  etc. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 


-S 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO. 


ARE  GENUINE..R0GERS"G00DS. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents   and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

O— O— O 0—0—0 

Onr  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.  J.   McGILL,    Man. 
WESTERN   BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 
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Ice  Cream  freezers. 


IF    YOU    WANT    TO    MTISFY    YOUR    CU8TOMEA8 8ELL     THEM 

the  Best,  the  most  Convenient  ano 
Economical 

Do  not  allow  yourself  to  be  imposed  upon  by  those 

who  may  try  to  sell  you  other  Freezers  by 

telling  you  they  are  "  just  a8  good  ' '  or 

"  Just  the  same  as  the  GEM." 

If  You  can't  get  the  Gem  from  your  regular  jobber, 

write  to  us  ano  we'll  tell  you  where  you  can  get  them 

or  give  you  prices  and  discounts. 

Double  Action.      White  Cedar  Pail. 

Gearing  Completely  Covered.   Self-adjusting  Scraper. 

Cans  Full  Size.      Uses  Least  Ice. 


MANUFACTURED  BY 

AM  ERICAN 
MACHINE   CO. 

Lehigh  Avenue  and 
American  St., 
Philadelphia. 


JOHN   H.  GNAHAI 
*.  CO., 

manf'rs  ag'ts, 

113  Chambers  St., 

NEW  YORK. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 


MARK. 
TRADE 


1764. 


"  VECTIS  " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 


W.G.A.Lambe&Co. 


Late  Williamson  &  Lainbe. 


-S 


54  &  56  Wellington  St,,  East. 
TORONTO. 


^A 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,   23$ 

Straits  100  lb  ingots "         ..23    23$ 

Strip  "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes 86  50  $6  75 

I.X.,  "  7  75    8  00 

T.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,12$xl7         5  00     .... 

D.X 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
bv  25o.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  Bizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I.C.  20  x  28, 112  sheets  . .     8  75    9  00 

IX.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  "  ) 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  05    2  10 

Kenned      "               "             ..  2  45    2  55 

Horse  Shoe  "          "             ..  2  50    2  55 

Band              "          "             ..  2  50    2  65 

Hoop              "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13$  0  14 

Russian  Sheet        "       0  1010  12 

Tank  Plates 2  00    2  25 

Boiler  R'vets 4  50    5  00 

Boiler  Tubes. 

2-inch llio 

-inch 16$ 


Boiler  Plate. 

...  »2  50 

5-16  "     

. . . .     2  40 

.     .     2  30 

Sheet  Iron. 

. ...  2}, 3 

22  to  24      "      : . . 

. ...  2},  3 

26                "              

. . . .  3,    3J 

28                "      

....3J,3$ 

5k  6* 
5|,6i 


Canada  Plates. 

Blaina $  bright  3  20    3  25 

Boars  Head "... .         "         None 

MapleLeaf  "         None 

All  Bright None 

Iron  Pipe. 

Wrought  57$  to  62$  p.c.  dis. 
Galvanized,  30  to  30  and  5  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  5J,  5| 

26  gauge,  "        5J 

28     "  "       5- 

Gordon  Crown — 

J.6  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "         5|,  6J 

28      "  "         5},6i 

Note— Cheaper  grades  about    $  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7$    7$ 

1        "  "       6      61 

5-16"  "      5} 

%      "  "      5$ 

7-16  "  "      5 

Vi       "  "       4$ 

%&*inch"      3$    3} 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

Lake  Superior,  per  lb  0  00 

Baltimore  "        

English  B.S.  "        0  13}  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  $  to  1  in  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


5| 
4} 


2  70 
0  50 


1  10 


0  00 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned,  per  lb ...    0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
"  "        27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05£  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04 J 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb 80  18    0  18$ 

Other  makes  "' 0  17    0  17$ 

White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 5}  .. 

No.  1  Do "  0    5} 

No.  2  Do "  0     4} 

No.  3  Do "  0     4J 

Prepared  Paints. 
(In  1,  $  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 014 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  65 

Boiled        "      0  68 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  62  0  63 

Castor  Oil. 

Best,perlb 0  11  011$ 

Glue  (in  bbls) 

Common,  broken    0  10  0  '1 

French  medal   0  12  0  13 

Cabinetmakers   0  17  0  18 

White 0  16  0  17 
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Ammunition — Cartridges. 
Kim  Fire  Pistol, dis.40  to  45  p.c.  Amer. 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Kim  Fire  Military,  net  list.  Auier. 
Central  Fire  Pistol  &  Kifle,  15  to  IS  per 

cent.,  Auier, 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 
Amer.  net  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

Wads. 
E  e   's,  per  1,000 $0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50  and  10 

Hollow  Steam's  perdoz 13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole,  Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers'. 


Awls. 

per  gross  . 


0  65  1  59 

0  65  1  25 

0  85  1  60 

3  60  7  30 

0  45  1  60 


Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Coppet,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hand. 

Brass.   60  to  663. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount  35,40  pe   cent. 

Belting:. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 

Bench  Stops. 

Perdoz 5  00    6  00 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot   1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  .50 
Braces. 

Barber's 6  00    <  To 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Batts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent. 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  perdoz. .    3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz.. 1  00    1  50 


Billiards 


6  50 


Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior — Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,   47$   per 

cent. 
•Jenuing's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        32  40 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  >  to  50  and  5 
Plate       "         dis.50pc  J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  l  10 

Queenston       "  i  io 

Napanee  "  i  io 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  110 

White,  lump,  per  lb 0  01$  0  01$ 

Bed o  05  0  06 

Crayon,  per  gross 014  018 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Bod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33$  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Kasps,   Kearney   &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseKasps,dis.45p.c  Amer  I  a  ,, 

50  p,c.  Can.  /  ±lellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
„     Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft. 
inches      1.40-1.45  2 15 

26to40in  1.50-1.55  2  35 

41  to  50  3.40-3.50  5  45 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7  20 

71  to  80  7  fi0 

81  to  85  8'75 

86  to  90  in'os 

91  to  95  W?? 

96  to  100  iQoi, 

101  to  105  2200 


Ordinary 
1st  break  .. 
2nd 
3rd 
4th 
5th 
6th 
7th 


Pilkington. 


33  65 

3  9o 

4  60 

4  95 

5  40 

5  90 

6  50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break 

2nd      "      

3rd      "       

4th       "      

5th      "      

6th      "      

7th       "      

Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz   4  25    4  66 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "     i  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

to. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,40p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
'     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .     0  03$  0  04$ 
_  Per  doz.  sets. 

Screw,  Eureka  1  13    1  so 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Perdoz.  pairs 

feprirlgc^ l  50   3  50 

Shepard's  Niagara    1  75    1  90 

Hoes. 

Garden,  Mortar,  etc.,  discount  40  pel 

cent. 

Planter's  perdoz  4  00    500 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  pergross..    100    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 
Wrought   Hooks   and    Staples.    Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


Red  Cap, 


Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

zbo^wtvl^ztst,  ZKiiEirsnsriE 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 
Canadian,  dis.   50  and  10  to  60  and  5 
per  cent. 

Horse  Shoes, 
Per  keg 3  60    3  75 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7}  per  cent.  dis.  off 

new  list. 
Copper,                        "       ..    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze,  Gem,         "        ....    6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross 81  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,  "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17}  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter. 
Enterprise,  dis.  per  cent       20       25 
Canadian,  37}  to  40  per  cent. 

Dixon's,      each  1  60    2  00 

Woodruff's    "      1  10    1  JO 

Hale's,  "      1°5    1  50 

Hume,  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut.  3   in.   and   upwards, 

per  keg  base,  price 2  35 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^   ^ 

Diamond .'.'.'.'.' 12  00  15  00 

Oil. 
Canada  Kenned  Oil  (Toronto)15}    16 

Carbon  Safety        "    0  18    0  18 

Canada  W.W.         "    0  20 

American  W.W.    "    .     ....    0  25 

S.  R    Seal v. per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,   with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       *  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 

perdoz  600    900 

Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 


Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.   Canadian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  E  &  L.  Co.)  35  to  37} 

per  cent. 
Miscellaneous,  dis.  12}  to  15  per  cent. 
Bailey's  Victor,  dis.  12}  to  15  per  cent 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37},  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         3} 
Sliding  Door,         "      ....         3}       3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33}  perc. 

Rivet  Sets. 
Canadian,  dis. 30, 35 perc, 

Rope. 
Sisal,       per  lb  10    11  \  smaller  than 
Manilla,      "     13|  14JJ  7-16,  }c.  extra. 

Cotton,  "     22       25 

Russia  Deep  Sea,  per  lb..        13}     16 

Jute    "    -       08       08} 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -'tis  37}  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37},  40  per 
cent. 

Kempshell's  dis.    40,   62}  per  cent. 
Canadian,  dis.  45, 50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2}    3  00 

riausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.  dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 

Canadian  List,  dis.  40  p.c. 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77}  per  cent.  dis. 
"      K.H.      "      72}       "  " 

"      F.  H.  Brass75 
•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77}  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37}  tcf  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mtna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set  ....        77    140 

Steel  Shingles. 
The  Metallic  Roofing  Co.  of  Canada, 
per  square. 

Heavy  Eastlake  Galvanized  5  75 

Light  "  "  5  25 

Heavy  Eastlake  Painted 4  00 

Light  "  "       3  75 

Tower  or  uansard  Galvanized  .     6  25 

Tower  or  Mansarcr  Painted 4  50 

Terra  Cotta  fainted  Tile 7  00 

Eastlake  Painted  Siding  3  50 

Manitoba  Galvanized  Siding 4  75 

Heavy  Man.  Painted  Siding 3  50 

Light  Manitoba  Painted  Siding.     3  25 

Heavy  Sheet  Pressed  Brick 3  50 

Light  Sheet  Pressed  Brick  3  25 

Painted  Crimped,  Siding  or  Ceil.    3  50 

Shot. 
Canadian,  dis  7}  per  cent. 

Shovels  and  Spades. 
Canadian,  dis.  37}  per  cent 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

• "  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.    2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

•'         J  and  }  gross  boxes  per 

gross  net  cash 12  00 

Soldering  Irons. 

Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 
Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52}  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4}     4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

••         Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 
The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,ginip,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  or  tinned,  dis.  42}pc 
Upholsterers"  dis.  42}  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p. c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz l  25    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,  10  p.c.  advance  on  American 

list. 

Tinware. 
Stamped,  dis.  Assn  list, 70,  and  12}  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application. 
Pieced,  "       "  " 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7i    7} 

28        "     7}    8 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17},  20  per  cent 
Game,  H.  &N,  orP.S.&W.,  discount  57} 
to  62}  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 
Triers. 

Butter,  perdoz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12}  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"   ,     iute        "       ......     ....' 

Blue  ribbon   ....    6  14 

Redcap q  j2 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen  Sound  in 
1,0(10  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each 2  00    4  5C} 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .     0  12    013 

Pipe,  each  5  50    9  00 

baw,  per  doz 6  50  13  00 

Washer  Cutters. 

Ferdoz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12 in.    3  38    6  00 

Wire. 
Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7}  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto 
10c.  per  100  lbs.  net  added  for  freights) 
f.o.b.  London  14c.  added. 
Tinned,  net  list :  brass  and  copper  7} 
p.c.  dis.  a 

Market,  tinned  per  lb  0  04}  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  00}  0  06} 

Malm's  Wire  on   spools,  30  to  45  per 

cent  dis. 
Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 
Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  04J  0  05 

Ditto  Glidden  2  point  0  04}  0  05 

Galv.  Stei  1,  plain  twist  . .    0  043  0  05 
Galvanized    Barb,  "Ly- 
man," 2  to  i  points 0  04}  0  05 

Staples 0  04} 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft        00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard, dis.  60,  60&l0p.c. 
Coe's  Gen'ne,  dis.32J  p.  c. 
Diamond,  dis.  33^,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

n   "s>   v  ,S^.Perd,oz 5  80  7  60 

G.  &  X.  s  Pipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz "    i'25  2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  8treet  West,  Toronto. 
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CINCINNATI  BELLFOUNDRY  GO 


SUCCESSORS  W  BLYVYER  BELLS  TO  THE 

"BLYMYER  MANUFACTURING  CO 

CATALOGUE  WITH  2200  TESTIMONIALS. 


SELLS  CHURCH.SCHOOL  FIRE  ALARM 


No  Duty  mi  Church  Hells.     Pie  ise  mention  this 
T»I'er 


TRAVELLERS 

SHOULD  SEND   2<JC.   FOR 


u 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


British  Plate  Glass 


FROM  STOCK  OK  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Ait  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 

16  &   18  DeBresoles  St., 


TRUOE  MARK  FOR 


UAU*HB  A  I  TRADE  MARK  FOR 

MONTREAL.  flwaiocEis.* 


follow  WARE- 


MANUFACTURERS  OF  THE 

FINEST    QTJT^XjIT-sr 


KNIVES,FORK8,SPOON8. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co, 


Members  of  the  White  Lead  Association  of  Canada. 


1     ' 
Montreal,  P.Q. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulated  household, 
LIGHT,  HANDY,  DURABLE 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
l>ack.      Sold  everywhere.     Ask 
your  dealer    for 
it  aud  take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
dressingusif 
they  are  not 
carrying  a  stock 
of  t  n  e  above 
mop. 

T^.HBOS:    BEOS., 

73  Adelaide  Street  West,  Toronto 

Sole  Manufacturers. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McG-ill  Street, 
Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ate 

MONTREAL. 


COPPERINE. 

William  HAMiLTON,\Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


ENGRAVING? 

,     .    TOR   ASL   .    f 

ILLUSTRATIVE.. 

■,    •         AND,.      •    1 

Advertising 

purposes  I 


J.L.JONES, 

WOOD  ENGRAVER, 

8y2,IO&l2,KINGSTEAST, 

TORONTO.canada- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B,  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
THE  TQRQNTO  DROP  FORGE  CO.,  Ltd., 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


HARDWARE. 


Do  you  own  a  Horse  worth  $25.01  ? 

If  so,  send  for  descriptive  circular  of  Kasper's  Oat 
Cleaner. 

Manufactured  by  H.  R.  IVES  &  CO.,    -    MONTREAL,  P.  Q. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  GO.  LTD., 


MONTREAL. 


DOMINION  WIRE 

MANUFACTURING  COY, 

LIMITED. 

Montreal   and  Toronto, 

MANUFACTURERS 


-OF- 


IRON  AND  STEEL. 


Nail. 

Rivet. 

Bolt. 

Spring. 

Telephone. 

Telegraph. 


-ALSO- 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


MAY  23,    91 


2.00  a  Year. 

1  O  Cents  a  Copy 


METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


THE  DETROIT  PATENT 

SURE-GRIP  STEEL  TACKLE  BLOCK. 

This  block  will  hold  load  at  any  point  without  fastening  the  rope.  The  wedge- 
shaped  brake  has  a  double  grip,  and  is  absolutely  automatic  and  reliable.  The 
heavier  the  load  the  better  the  grip.  They  are  universally  admitted  to  be  the  great- 
est improvement  ever  made  in  tackle  blocks.  In  many  instances  fully  half  the  cost  of 
handling  can  be  saved. 

The  body  of  the  Block  is  made  of  steel  plate.  The  pins  are  cold  rolled  steel. 
The  essential  castings  are  malleable  iron,  making  the  strongest  and  safest  possible 
combination  of  materials,  thus  affording  immunity  from  accidents  in  the  highest 
degree. 

Tested  by  Standard  Weights. 
3  Block,  tested  without  breaking 2800  lbs.         Capacity  claimed 600  lbs. 


3800 

"       "      "    4500  "  "      

"       "      "    5S00  "  "      

"      "    9000  "  "      

The  Brake  always  holds  under  the  severest  strain.  Hundreds  of  testimonials 

List  of  Sizes  and  Prices. 

3  to  be  used  with  y%  inch  rope,  one  man  can  lift  300  lbs.,  capacity  600 each 

"4-  "  %  "  "  350  "  1000 " 

"5  "  %  "  "  400  "  1800 " 

"6  "  g        .   «  "  450  "  2500 " 

"   Qy2        "  %  "  "  850  "  4000 " 

Blocks  No.  3  to  6  require  rope  5  times,  and  No.  6%  7  times  the  height  to  be  lifted, 
include  upper  and  lower  block— ROPE  EXTRA. 


1000 
1800 
2500 
4000 


$3  00 

5  5o 

"   7  00 

.  "   8  so 

"   14  00 

The  above  prices 


For  sale  by  the  LEADING  HARDWARE  MERCHANTS  in  every  town. 
Write  for  Discounts  to 


RICE,  LEWIS  &  SON,  Limited, 


TORONTO. 


SEAMLESS  WROUGHT  STEEL  KITCHEN  SINKS. 


These  sinks  are  pressed  from  single  sheets  of  Steel  without  seams  or  joints,  rounded 
at  the  sides  and  corners  so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (steel)  breakage  is  impossible,  and  in  con- 
sequence of  their  comparative  lightness,  freight  charges  are  less  than  half  the  price  of  the 
cast  iron  article. 

These   Kitchen  Sinks  are  finished  in  painted,  galvanized  and  Tinned. 

Kemp  JVUmufaetumng  Co., 

TORONTO,    ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.   Francois  Xavier  Streei 
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No.   21 


OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr;  G.  Hector 
Clemes,  win  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  interests  of  this  paper. 

WHOLESALE  AND  RETAIL. 

Sir, —  I  would  call  the  attention  of  the 
retail  trade  to  the  fact  that,  as  hardware 
merchants  of  Ontario,  we  must  deal  only 
with  such  houses  as  are  protecting  the  re- 
tail trade.  I  find  certain  coal  dealers  at 
the  Bridge  selling  to  consumers,  whose 
names  must  be  published  if  it  is  not  stopped. 
Also,  certain  varnish  dealers  that  are  ped- 
dling through  the  country  are  selling  anv 
and  every  carriage  maker  in  the  country, 
and  filling  up  hardware  stores  to  their 
loss.  Also,  houses  canying  no  heavy  hard- 
ware selling  tons  of  iron  and  rope  at  little 
or  no  profit,  and  selling  Vz  dozen  horse 
rasps.  Numerous  other  such  deals  have 
been  made. 

Wide  Awake. 

Th^re  is  no  need  for  retail  hardware 
men  to  put  up  with  these  inroads  upon  their 
trade.  The  hardware  trade  is  not  the  first 
one  in  which  wholesalers  and  manufacturers 
have  tried  to  do  a  direct  business  with  con- 
sumers, but  never  with  ultimate  success. 
The  trade  with  consumers  would  be  a 
short  lived  matter  if  hardware  retailers  took 
the  same  methods  of  suppressing  it  as  have 
been  taken  by  the  retailers  :n  other  lines. 
Take  the  grocers,  for  instance.  The  en- 
croachments upon  the  trade  of  the  retailers 
by  the  wholesalers  at  all  our  distributing 
centres  was  a  common  grievance  until  a  few 
years  ago.  The  retailers  at  a  lew  of  the 
leading  points  organized  and  demanded 
that  the  thing  be  stopped,  and  backed  their 
demand  by  a  threat  of  withdrawing  trade. 
The  evil  was  by  degrees  removed.  Those 
wholesalers  who  stuck  to  it  the 
longest  suffered  the  most  in  the 
loss  of  trade.  Manufacturers  of  soap 
and  other  articles  undertook  to  stem 
the  opposition  of  the  trade  and  sell  to  con- 
sumers.    They    were  soon    glad    to    make 


terms  with  the  vigilant,  determined  retail- 
ers. If  there  were  only  one  wholesale  house 
or  manufactory  controlling  the  trade  in  a 
particular  line,  it  is  conceivable  that  the 
trade  would  have  to  submit  to  the  seizure 
of  their  custom  by  such  grasping  concern. 
But  there  are  competitors  engaged  in  the 
distribution  of  hardware  stock  and  paint?., 
and  if  one  house  injured  the  trade,  the  trade 
has  recourse  to  another.  If  all  injure  the 
trade,  the  trade  can  depend  upon  its  union 
to  overcome  the  evil.  There  is  no  need  to 
be  helpless  sufferers. 

Nothing  raises  the  ethical  standard 
higher  among  the  large  producing  or  dis- 
tributing concerns  than  the  conviction  that 
no  injustice  will  be  brooked  by  those 
to  whom  they  ought  to  look  in  nor- 
mal circumstances  of  trade  for  their 
support.  To  expect  a  house  to  be  con- 
siderate of  the  rights  of  its  customers  from 
choice  is  in  some  cases  to  expect  too  much. 
The  treatment  retailers  receive  has  its  basis 
in  advantage  after  all.  If  the  retailers  show 
that  they  are  conscious  of  being  able  to  en- 
force observance  of  their  rights,  there  is  no 
doubt  their  rights  will  in  most  cases  be  con- 
ceded, and  if  they  are  not  conceded  the  vio- 
lation of  them  can  be  punished  by  a  united 
body  of  traders.  Every  individual  trader 
may  have  a  strong  feeling  of  loyalty  to  the 
general  cause  of  trade,  alongside  of  devotion 
to  his  own  particular  business,  but  he  can 
show  it  in  no  other  way  so  well  as  by  using 
his  influence  to  forward  union  among  his  fel- 
lows, to  put  down  such  wrongs  as  those  re- 
ferred to  in  Wideawake's  letter.  Every  tra- 
der ought  to  have  a  little  surplus  interest  in 
the  general  welfare  of  trade,  otherwise  his 
own  private  business  will  be  too  narrowly 
managed  for  its  fullest  development.  That 
interest  finds  its  strongest,  most  uncompro- 
mising expression  in  organization.  In  isola- 
tion is  weakness  as  much  as  in  union  is 
strength. 


THE  PIG-IRON  SITUATION. 

The  tendency  of  this  article  is  towards 
more  firmness  just  at  present,  much  more 
so  in  fact  than  anyone  expected  a  few  weeks 
ago,  and  the  ruling  conditions  at  present 
are  such  as  to  preclude  the  idea  of  any 
material  alteration  in  prices  in  a  downward 
direction  in  the  immediate  future.  The 
most  active  factor  towards  this  result  has 
been  the  squeeze  occasioned  by  the  scarcity 
of  Scotch  warrants,  which  assumed  a  more 
acute  fcrm  than  ever  a  week  ago,  and  led 
to  further  substantial  rise  in  price.  Natur- 
ally this  was  not  without  its  due  effect  on 
the  regular  market  for  makers'  brands 
and  the  result  is  that  buyers  are  now  met 
with  much  greater  firmness  than  they  were 
three  weeks  or  a  month  ago.  The  stocks 
at  primary  points  are  not  large  either, 
while,  as  regards  the  local  supply  in  Mon- 
treal, it  is  safe  to  say,  that  never  for  a 
long  time  previously  has  the  stock  of  Scotch 
pig  been  so  limited  as  it  is  now.  In  fact, 
had  it  not  been  for  the  long  lull  that  was 
experienced  during  the  early  spring,  even 
with  the  most  ordinary  kind  of  a 
trade,  there  would,  have  been  some 
of  the  liveliest  kind  of  hunting  around 
foriron.  Thatevery  one  allowed  theirsupplies 
to  run  down  to  the  lowest  ebb  is  generally 
admitted;  in  fact  with  the  exception  of  one 
Montreal  firm,  almost  everyone  in  the  trade 
is  run  almost  out  of  stock.  The  consequence 
of  this  is  that  we  have  a  $21  market  for  Carn- 
broe  after  the  middle  of  May,  as  we  know 
of  several  10-ton  lots  that  have  been  moved 
at  the  figure.  Of  course  a  round  quantity 
can  be  had  for  less,  and  sales  of  200  ton  lots 
are  noted  at  $19.50,  but  if  anyone  in  April 
had  ventured  to  predict  business  in  Carn- 
broe  at  this  date  on  a  $21  basis  he  would 
have  been  set  down  as  altogether  wrong  in 
his  facts. 

To  show  the  restricted  movement  in 
Scotch  pig  it  is  only  necessary  to  cite  the 
following    figures :     For    the    week    ending 


HARDWARE. 


INTERIOR   OF  RICE.   LEWIS  &  SON. 


HARDWARE. 


May  2nd,  1891,  the  shipments  from  Scot- 
land were  5,379  tons  against  9,808  for  the 
same  week  in  1890,  and  from  the  1st  of 
January  to  the  2nd  of  May,  1891,  77,036 
tons  against  150,469  tons  for  the  same 
period  in  1890,  or  in  other  words  a  de- 
crease of  almost  50  per  cent,  in  ship- 
ments during  the  first  four  months  of 
1891.  This  means  a  short  supply  some- 
where, and  buyers  are  beginning  to  act 
as  if  they  thought  it  was  time  to  lay  in  a  sup- 
ply, business  therefore  showing  some  im- 
provement. 

Then  too  the  American  market  statistically 
is  in  a  stronger  position  than  it  was  at  the 
same  time  last  year.  According  to  the  Iron 
Age  on  May  1st,  1890,  there  were  344  furn- 
aces in  blast  with  a  total  weekly  capacity  of 
180,099  tons-  At  that  date  production  was 
at  the  maximum  or  23,384  tons  more  than  the 
stocks  now  in  operation  in  the  States,  while 
the  current  output  there  is  the  smallest  on 
record  for  any  period  in  two  years' time  save 
last  month.  With  relatively  the  same  de- 
crease in  the  months  of  May  and  June,  the 
output  during  the  first  half  of  the  present 
year  will  have  been  at  least  600,000  tons  be- 
hind that  of  the  first  six  months  in  1890. 
This  should  offset  the  smaller  consumption 
as  far  as  a  factor  in  shaping  the  course  of 
values,  and  the  New  York  Commercial  Bul- 
letin from  which  some  of  the  above  statistics 
aie  obtained  holds  that  the  indications  favor 
steadiness  in  prices  until  well  into  the  mid- 
summer season,  unless  a  great  many  more 
furnaces  are  started  in  the  interior. 


A  CORNER  IN  CANADA  PLATES. 

This  article  which  comes  into  such  active 
use  just  at  this  season  has  been  practically 
cornered  as  far  as  the  supply  in  Montreal 
is  concerned.  For  some  weeks  back  one 
leading  dealer  in  iron  goods  has  been  pick- 
ing up  whatever  lots  were  offering,  and 
finally  last  week  he  consummated  matters 
by  securing  control  of  a  round  lot  of  1000 
boxes  which  had  been  held  all  through  the 
winter  on  English  account.  The  basis  at 
which  the  purchase  is  made  is  not  definitely 
known,  but  it  is  said  to  be  very  favorable 
and  to  give  quite  a  liberal  margin  on  sales 
made  at  over  $3  at  which  it  is  reported  he  has 
been  turning  over  some  of  the  lots  he  recent- 
ly purchased.  In  fact  it  is  claimed  that  one 
party  offered  him  over  this  figure  if  he  would 
promise  to  sell  only  at  a  certain  price,  but  he 
refused.  Just  at  present  therefore  he  has  all 
the  stock  there  is  on  the  Montreal  market, 
and  the  difficulty  is  that  the  fresh  supplies 
near  at  hand  are  small  owing  to  the  conser- 
vative course  buyers  have  been  pursuing  all 
along.  Everyone  is  out  of  stock,  and  those 
who  can't  afford  to  wait  have  to  pay  for  what 
they  want.  This  is  just  where  the  operator 
in  question  has  made  his  ten  strike,  but  per- 
haps it  would  be  just  as  wise  for  him  not  to 
try  and  over  do  it  now  that  he  is  at  it. 


MODEL  STORES. 

On  another  page  appears  a  cut  of  the  first 
floor  in  Messrs.  Rice  Lewis  &  Sons'  mag- 
nificent hardware  establishment.  The  pic- 
ture renders  a  very  good  description,  but  it 
does  not  exhaust  the  subject,  and  hardly 
any  amount  or  vividness  of  writing  could 
do  that.  It  is  necessary  therefore  to  sup- 
plement this  view  by  a  few  explanatory 
words.  In  the  first  place  the  gallery  cannot 
receive  justice  in  any  cut.  It  runs  round 
the  walls  18  feet  from  the  floor,  and  at  that 
height  it  is  almost  out  of  range  of  repro- 
duction in  a  picture.  From  this  gallery 
greater  heights  are  reached  between  it  and 
the  ceiling,  and  the  walls  in  the  intervening 
space  are  filled  with  goods.  The  gallery 
gives  the  advantage  of  two  storeys  in  one, 
and  greatly  enhances  the  noble  appearance 
of  the  sales-room.  Travelling  ladders  run 
from  the  floor  to  this  gallery  and  from  the 
gallery  to  the  ceiling,  and  form  one  of  the 
the  features  which  have  been  imitated  in 
other  recently  constructed  business  build- 
ings. The  cut  does  not  enable  the  spec- 
tator to  see  into  the  shelves  and  cases,  and 
note  the  faultless  arrangement  of  stock  that 
gives  splendor  to  the  interior. 

Criticism  can  run  but  the  one  way,  and 
that  in  the  direction  of  admiration  and 
praise.  The  highest  flattery  has  been  ren- 
dered by  the  adoption  by  great  houses  in  the 
United  States  of  features  first  introduced  in 
Rice  Lewis  &  Sons'  store.  Hardware  deal- 
ers throughout  the  country  can  pick  from  it 
the  lessons  and  suggestions  that  suit  their 
respective  cases. 

The  second  floor  we  have  not  given  a  view 
of,  though  its  importance  merits  depiction. 
A  briefly  worded  account  of  the  matter  will 
have  to  suffice.  That  floor  contains  a  suite 
of  offices  in  the  front,  a  sample  room  in  the 
central  part,  and  the  buyer's  office  in  the 
rear.  The  sample  room  takes  up  the  main 
space,  and  the  nature  and  disposition  of  its 
furniture  are  what  will  be  to  readers  the 
chief  matter  of  interest  on  this  floor  Hand- 
some, spacious  glass-fronted  cases  are  ranged 
along  the  side  walls,  and  three  ranks  of 
cases  of  a  gable  structure,  mounted  on  tables, 
run  the  length  of  the  room.  These  latter 
have  almost  the  advantage  of  upright  cases 
in  the  matter  of  space,  and  have  all  the  ad- 
vantage of  upright  cases  for  easy  inspection. 
The  apparatus  for  opening  these  cases  is  a 
model  of  convenience,  noiselessness  and  in- 
genuity. It  is  worked  by  weights,  and  at  a 
touch  the  cover  is  lifted  without  apparent 
friction  or  sound.  The  contents  of  these 
cases  are  mechanics'  tools  in  their  multi- 
farious forms,  house-fittings  and  cutlery. 
The  art  and  economy  of  attractive  arrange- 
ment had  ample  scope  for  exercise  in  the 
laying  out  of  the  samples  in  the  bewildering 
number  and  variety  in  which  they  are  shown 
in  this  room.  The  almost  numberless  sam- 
ples  are   marked  with  every  detail  of  infor- 


mation necessary  for  the  ready  use  of  the 
salesman,  selling-price,  discount  and  al 
other  matters  being  clearly  noted. 

Messrs,  Rice  Lewis  &  Sons'  store  is  the 
first  in  a  series  whose  parts  will  be  separated 
by  intervals  of  three  or  four  weeks.  The 
cause  of  good  shop-keeping  could  not  be 
better  served  than  by  the  circulation  of 
pictures  exhibiting  the  finest  examples. 
That  is  the  sort  of  art  the  trader  wants  to 
study,  and  the  more  a  connoisseur  he  is  the 
better  shop-keeper  he  is. 


KEEP  THE  HOLIDAY. 

Sunday  next  is  the  anniversary  date  of 
the  Queen's  birthday,  but  the  following  Mon- 
day is  the  day  fixed  by  royal  proclamation 
for  its  celebration  in  this  country.  The  twen- 
ty-fifth ought  to  be  an  off-day  with  every 
shopkeeper.  Holidays  are  rare  among  the 
followers  of  trade,  time  for  recreation  being 
one  of  the  things  sacrificed  to  the  spirit  of 
competition.  But  on  days  when  the  market 
place  is  deserted,  when  there  is  no  going  to 
and  fro  for  merchandise,  why  should  the  tra- 
der sit  pensive  at  the  door,  waiting  for  cus- 
tom that  comes  not  ?  When  there  are  no 
buyers,  surely  competitors  can  call  a  truce 
and  agree  to  close  together,  or  if  they  can- 
not, surely  those  who  wish  to  close  will 
not  be  withheld  by  the  mere  desire  to  out- 
stay a  rival.  If  it  is  a  festive  occasion  in  the 
place  where  a  man  trades,  he  will  lose  little  by 
closing,  as  people  are  there  to  amuse  them- 
selves, not  to  trade.  If  it  is  not  a  festive  day 
in  that  place,  it  is  somewhere  else,  and  peo- 
ple have  gone  thither  to  enjoy  themselves. 
The  trader  need  not  be  a  pleasure-seeker  be- 
cause he  closes.  He  ought  to  close  with  the 
object  of  doing  something  that  takes  him 
and  his  assistants  out  of  the  shop.  If  he  does 
a  little  gardening,  he  will  get  the  worth  of 
the  time  taken  from  business,  and  will  be  as 
loyally  engaged  as  the  beholders  of  holiday 
spectacles. 

THE  PLUMBING  DEPARTMENT. 

The  Plumbing  Department  will  hereafter 
be  an  improved  feature  of  Hardware.  In- 
stead of  appearing  once  a  week  it  will  appear 
every  fourth  week.  It  will  be  under  the  sup- 
ervision of  an  expert,  and  no  pains  will  be 
spared  to  make  it  one  of  the  most  useful 
divisions  of  the  paper.  The  co-operation  of 
the  plumbing  trade  is  invited.  Practical 
plumbers  are  requested  to  send  in  any  news 
or  questions  connected  with  their  craft,  and 
the  same  will  be  given  the  fullest  attention. 

At  a  recent  meeting  of  the  St.  Catharines 
council  a  petition  was  read  from  the  various 
merchants  and  business  men,  requesting  the 
council  to  pass  a  by-law  to  require  all  places 
of  business  to  be  closed  every  evening  ex- 
cepting Saturdays  and  eves  of  holidays  at 
eight  o'clock  during  the  months  of  June, 
July,  August  and  September.  The  petition 
was  granted  and  the  mayor  authorized  to 
have  the  by-law  prepared  accordingly. 


HARDWARE 


A  USEFUL  BOOK. 

First  Lessons  in  Metal  Working. 
By  Alfred  G.  Compton.  Illustrated  with  95 
engravings;  170  pages;  bound  in  board 
covers.  Published  by  John  Wiley  &  Sons. 
Price  $1.50. 

The  writer  of  this  book  is  in  a  position  to 
speak  from  both  the  theoretical  and  the  prac- 
tical standpoint  of  metal  working.  He  is  Pro- 
fessor of  Applied  Mathematics  in  the  College 
of  the  City  of  New  York,  and  instructor  in 
charge  of  the  workshops  of  that  college. 
His  book  is  the  careful  work  it  might  be  ex- 
pected to  be,  emanating  from  such  a  source. 
The  aim  of  it  is  to  be  serviceable  not  only 
to  the  learner,  but  to  the  full-fledged  work- 
man. Ths  latter  will  find  his  mind  exer- 
cised very  profitably  in  the  reading  of  it, 
and  will  be  interested  by  the  explanation  of 
the  scientific  basis  upon  which  many  familiar 
mechanical  usages  are  founded.  The  large 
number  of  engravings  are  a  great  assistance 
to  the  reader  in  apprehending  the  text.  The 
work  deals  with  tools,  care  of  fire,  drawing, 
pointing,  bending,  turning  an  eye,  flattening, 
punching,  twisting,  welding,  upsetting, 
blacksmithing,  testing  iron,  manufacture  of 
cast-iron,  foundry-work,  manufacture  and 
properties  of  wrought-iron  and  steel,  harden- 
ing and  tempering,  clupping,  drilling,  saw- 
ing, fileing,  soldering,  the  Bunsenburner,  the 
blowpipe.  It  has  a  handy  alphabetical 
index. 
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HOW  TO  DRAW  NAILS  OR  SPIKES. 

When  a  nail  or  spike  has  been  driven  into 
a  live  tree,  or  into  timber,aftera  year  or  more 
the  fibers  of  the  wood  will  have  contracted 
so  tightly  about  the  metal  that  it  will  be  ex- 
ceedingly difficult  to  withdraw  the  iron. 
But,  strike  a  nail  or  spike  a  sharp  blow  with 
a  hammer,  and  drive  it  in  a  trifle  so  as  to 
break  the  wood  fibers  around  the  metal,  and 
a  nail  can  be  withdrawn  with  only  a  little 
force.  Iron  gate  hinges  are  frequently 
driven  into  a  living  tree.  When  one  is  not 
in  possession  of  a  strong  claw  bar,  bore  a 
hole  close  to  the  hinge  on  the  under  side, 
and  the  hinge  can  be  easily  crowded  down 
into  the  hole  and  withdrawn.  When  a  large 
nail  has  been  driven  head  and  all  beyond 
the  surface  of  the  timber,  bore  a  hole  close 
to  the  nail,  and  with  a  nail  set  crowd  the 
nail  into  the  hole.  When  nails  have  be- 
come rusty,  they  will  usually  break  in  two, 
leaving  a  portion  of  the  iron  in  the  timber. 
But,  strike  a  rusty  nail  a  sharp  blow,  and 
one  can  sometimes  withdraw  it  with  his 
fingers.  In  tearing  down  an  old  build- 
ing, if  it  is  desirable  to  take  off  the  boards  or 
casings  without  splitting  them,  place  a  nail 
set  on  the  head  of  each  nail,  and  with  a 
hammer  start  it  inward  about  the  eighth  of 
an  inch.  One  blow  will  break  the  hold  of  a 
nail  so  that  most  of  the  nails  will  come  out 
when  the  boards  are  driven  off. — World's 
Progress. 
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H.  S.  HO  WLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 


37     Front    Street    West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


FREE  PETROLEUM  FOR  FUEL. 

Mr.  George  Taylor,  M.  P.,  introduced  a 
deputation  ot  manufacturers  from  Ganan- 
oque  to  the  Minister  of  Finance,  who  pre- 
sented a  petition,  submitting  a  statement 
regarding  the  duty  on  petroleum  as  affect- 
ing its  use  as  fuel  in  furnaces.  This  set 
forth  :  "  I.  About  three  years  ago  petroleum 
was  introduced  as  fuel  for  furnaces  into 
Canada  under  American  patents,  which 
covers  the  burning  of  petroleum  with  air. 
2.  The  plant  required  for  this  process  is 
costly,  and  several  manufacturers  have  gone 
to  great  expense  in  putting  it  in.  3.  At  the 
time  they  put  in  the  plant  petroleum  could 
be  bought,  f.  o.  b.  cars,  at  Petrolea,  for  $1 
per    barrel.      Now    it    is    $1.36    per  barrel. 

4.  When  petroleum  was  $1  per  barrel  there 
was  a  saving  in  using  it  for  fuel  as  com- 
pared with  anthracite  coal  of  about  25  per 
cent.  Now  when  the  price  of  petroleum 
advances  there  is  no  saving,  but  rather  a 
loss,  and  the  manufacturers  who  have  put 
in  plants  for  burning  oil  lose  not  only 
the  profit  they  expect,  but  the  in- 
terest on  the  money  invested  in  the  plant. 

5.  Should  petroleum  advance,  which  is 
usual  in  the  fall  and  winter  months,  manu- 
facturers who  have  put  in  plant  for  burning 
it  will  have  to  take  out  their  plant  and 
change  their  furnaces  for  coal,  consequently 
losing  the  cost  of  said  plant  and  having  the 
additional  expenses  of  altering  their  furnaces 
to  coal  burners.  6.  Petroleum  in  Buffalo  is 
about  75  cents,  per  barrel,  but  the  duty  is 
about  $2.45  per  barrel — over  300  per  cent. 
7.  In  order  to  avoid  this  loss  we  request  the 
Government  to  allow  petroleum,  when  im- 
ported by  manufacturers  for  their  own  use 
for  fuel,  to  come  in  free.  8.  Anthra- 
cite coal  is  admitted  free,  and  we  re- 
spectfully submit  that  although  petroleum 
is  found  in  Canada,  the  supply  is  not 
sufficient  for  it  to  be  sold  at  such  a 
price  that  it  can  be  used  for  fuel  instead  of 


anthracite  coal.  That  the  labor  in  pumping 
oil  from  the  well  is  much  less  than  mining 
coal ;  therefore  the  producers  of  petroleum 
will  not  be  ignored  by  the  duty  being  re- 
moved. On  the  other  hand,  if  the  present 
duty  is  enforced,  it  will  be  a  permanent 
check  to  our  industries  and  a  serious  injury 
to  some  of  our  chief  manufacturers."  The 
Minister  promised  the  usual  consideration. 


POCKET  KNIVES. 

The  manufacture  of  pocket  knives  in  the 
Dominion  is  one  of  the  new  industries  of 
Gananoqua,  and  the  first  of  its  kind  for  the 
Dominion.  The  Automatic  Knife  Company 
of  Ontario  (Ltd.)  has  brought  upon  the  mar- 
ket a  knife  that  will  revolutionize  the  trade 
in  this  line,  as  the  automatic  knife  will,  it  is 
claimed,  soon  take  the  place  of  all  other  first 
class  pocket  knives.  These  knives  are  an  en- 
tirely new  invention,  which  have  been  pat- 
ented in  the  United  States  and  Canada. 
They   are   simply   the   knife   of  the  future. 


The  machinery  put  in  by  this 
company  has  the  capacity  of 
200,000  knives  per  annum,  and  as 
soon  as  their  indispensible  utility 
becomes  known  then  their  full  ca- 
pacity will  be  taxed  to  the  utmost. 
In  their  construction  these 
knives  are  quite  as  durable  and 
simple  as  the  regular  pocket 
knives,  their  parts  being  almost 
identically  the  same,  though  ar- 
ranged in  a  somewhat   different 


manner.  "(In  appearance  they  have  the  ad- 
vantage of  blades  more  completely  sunk  in 
the  handle,  and  men  will  appreciate  the  ab- 


sence of  sharp  corners  and  projecting  edges 
to  catch  and  wear  out  the  pockets.  But 
their  action  is  so  entirely  novel  and  so  stri- 
kingly useful,  that  they  need  only  to  be  shown 
to  be  sold.  The  automatic  knife  is  equal  in 
quality  and  workmanship  to  the  highest 
grade  of  Sheffield  or  American  make.  The 
very  best  Sheffield  steel  is  used  in  the  blade, 
which  is  hand-forged  and  the  temper  of  each 
blade  fully  tested  before  leaving  the  factory, 
so  the  manufacturers  do  not  hesitate  to  war- 
rant every  knife,  and  offer  to  replace  any 
blade  free  of  charge,  if  any  should  prove  de- 
fective. The  cost  of  the  automatic  knife  is 
no  more  than  the  ordinary  two  bladed  knife 
of  the  same  quality.  The  handles  are  at- 
tractive and  made  of  silver  metal,  very 
nearly  the  color  and  lustre  of  sterling  silver, 
they  have  a  jewelry  finish,  handsomely  em- 
bossed. The  wholesale  trade  are  looking 
with  favor  on  this  new  invention  as  a  stand- 
ard article  in  the  cutlery  trade,  and  several 
wholesale  houses  have  already  put  them  in 
stock. 


OTTAWA  NEWS. 

Ottawa,  21  May. 
Hon.  Mr.  Tupper's  bill,  prohibiting  the 
carriage  of  gunpowder  and  other  dangerous 
compounds  on  passenger  vessels,  renders  a 
master  or  owner  liable  to  a  penalty  of  $200 
for  transgressing  the  law,  but  no  prosecution 
can  take  place  unless  with  the  consent  of  the 
Minister  of  Marine  and  Fisheries  with  re- 
spect to  the  quantity  of  powder  which  a 
vessel  may  carry  for  signalling  purposes  for 
one  round  trip  only.  It  must  be  stored  in  a 
place  on  the  vessel  approved  by  a  steamboat 
inspector. 
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CASH  VERSUS  CREDIT. 

The  great  bugbear  of  retailersin  England, 
says  the  Merchants'  Review,  is  undoubtedly 
the  co-operative  stores,  which,  in  that  country, 
have  reached  a  development  unknown  else- 
where, and  the  problem  which  they  have 
constantly  to  study  and  which  chiefly  engages 
their  attention  is  how  to  compete  with  these 
enormous  aggregations  of  capital  and  enter- 
prise. Recently,  a  dealer  in  London,  tired  ap- 
parently ofwrestling  with  the  question,  or  de- 
sirous of  eliciting  the  views  of  a  greater  mind 
than  his  own,  wrote  Mr.  Gladstone,the  Home 
Rule  statesman,  on  the  subject  of  the  de- 
structive competition.  He  received  the  fol- 
lowing reply : 

"  I  do  not  hesitate  to  say  that,  in  my 
judgment,  the  system  of  dealing  upon  long 
credit,  which  so  widely  prevails  in  London, 
has  every  fault  which  a  system  of  trade  can 
have,  and  no  merit  whatever  to  redeem  it. 
I  believe  it  to  have  been  the  main  source  of 
that  system  of  co-operative  dealing  with 
which  I  have  myself  had  nothing  whatever 
to  do,  but  which  has  hit  so  severely  the  retail 
trade  of  London.  On  the  other  hand,  every 
trader  who  deals  for  ready  money,  I  hope, 
serves  himself,  and  most  certainly  confers  a 
great  boon  upon  the  public." 

We  believe  the  famous  writer  of  the  above 
letter  alludes  to  a  system  of  retail  credits  en- 
tirely unknown  here,  where  accounts  are  not 
expected  to  run  at  the  most  longer  than  a 
month,  that  is  to  say,  in  cities  and  large 
towns,  whereas,  if  we  are  not  misinformed, 
many  English  retailers  even  in  urban  dis- 
tricts, make  collections  only  once  a  quarter, 
and  in  some  cases  not  oftener  than  twice  a 
year.  Assuming  this  to  be  true,  it  can  be 
readily  understood  how  deplorable  the  con- 
sequences of  such  a  credit  system  must  be 
when  once  a  co-operative  distributive  move- 
ment has  been  begun.  With  a  large  per- 
centage of  his  capital  lying  idle  in  this  man- 
ner, when  it  ought  to  be  repeatedly  turned 
over  and  bring  in  fair  interest  on  a  reason- 
able margin  of  profit,  the  retailer  is  forced 
to  charge  pretty  steep  prices  to  recoup  his 
loss  on  capital,  and  thus  leaves  an  opening 
for  the  cash  dealing  co-operative  establish- 
ments, which,  once  having  a  foothold,  ex- 
pand to  tremendous  proportions,  especially 
at  the  retail  dealers'  expense.  The  more 
modern  systeri  of  retail  credits  in  the  Unit- 
ed States  sometimes  causes  considerable 
inconvenience  to  dealers  who  do  not  look 
closely  after  their  credit  customers,  and 
who  allow  them  more  than  a  week  or  a  fort- 
night before  settling.  There  being  always 
more  or  less  loss  from  bad  debts  under  the 
credit  system,  and  the  capital  being  locked 
up  longer  than  it  might  be,  the  puces  cannot 
be  fixed  at  the  same  level  as  those  of  the  cash 
buyer  and  seller,  and  besides,  the  credit  man 
cannot  take  advantage  of  the  wholesale  dis- 
counts so  readily.  His  money  returning  so 
slowly,  he  is  generally  equally  slow  in  settling 
with   his    jobber.     Mr.    Gladstone's    v  ews, 


therefore,  are  of  value  to  the  American  retail 
trade,  and  we  print  them  as  an  endorsement 
of  what  has  been  said  in  these  columns  re- 
lative to  the  competition  which  legitimate 
dealers  are  meeting  with  from  farmers'  co- 
operative schemes.  Those  who  buy  for  cash 
and  sell  for  cash  can  not  suffer,  all  other 
things  being  equal,  from  the  competition  of 
the  farmers'  stores  for  any  length  of  time, 
the  contest  would  be  too  one-sided.  The 
co-operative  distributors  must  either  rely 
upon  the  attractions  of  cash  sales  at  very  low 
prices,  or  remunerative  dividends  to  the 
shareholders.  To  adopt  the  first  plan  and 
carry  it  out  successfully,  would  require  an 
experience  in  storekeeping  which  the  farm- 
ers do  not  possess,  in  order  to  pay  operating 
expenses  and  meet  the  cash  dealers'  prices, 
while  to  attempt  the  latter  experiment  would 
quickly  invite  disaster,  because  large  divi- 
dends mean  high  prices,  which  the  cash 
dealer  can  cut  under  and  take  all  the  trade. 


GUN-MAKING  IN  BELGIUM. 

The  most  important  industry  of  Liege  is 
the  manufacture  of  firearms.  There  are 
over  1 80  gunmakers  in  the  town  alone,  and 
in  the  district  the  industry  gives  employment 
to  more  than  40,000  workmen.  The  pecu- 
liarity of  the  Liege  gunmaking  is  that  there 
are  hardly  any  manufactories,  as  we  under- 
stand the  term,  the  various  component  parts 
of  the  firearms  being  made  by  the  workmen 
in  their  own  homes  and  brought  in  ready- 
made  to  the  gunmaker,  who  thus  merely 
requires  premises  for  finishing  and  storing 
the  arms.  It  will  be  at  once  seen  how  the 
economy  realised  by  no  extensive  plant  nor 
costly  workshops  being  required  enables  the 
Liege  maker  to  compete  favourably  with 
the  manufacturers  in,  in  this  respect,  less 
favoured  countries.  A  consular  report  says 
that  the  Leige  proof-house,  which  is  a  Gov- 
ernment institution,  is  the  oldest  and  by  far 
the  largest  in  Europe,  and  probably  in  the 
world,  and  has  lately  been  greatly  enlarged 
and  improved.  Every  firearm  manufac- 
tured in  Belgium  has  to  be  proved  at  the 
Liege  proof-house  before  it  is  allowed  to  be 
sold  (with  the  exception  of  certain  arms  that 
are  allowed  to  be  sent  to  a  lecognized  proof- 
house — to  Birmingham,  for  instance — to  be 
proved),  and  the  proof-master,  in  addition 
to  his  ordinary  duties,  is  specially  delegated 
by  the  Government  to  inspect  and  control 
all  firearms  made  in  the  kingdom,  with  the 
exception  of  the  military  rifles  made  at  the 
Government  factories,  which  do  not  pass 
by  the  Liege  proof-house.  Every  double- 
barrelled  rifle  and  shot-gun  has  to  be  proved 
three  times — first,  each  barrel  separately  ; 
secondly,  the  two  barrels  when  soldered  to- 
gether ;  and  finally  after  the  breech-action 
has  been  attached — and  the  charge  of  pow- 
der employed  is  considerably  more  powerful 
than  that  used  at  other  proof-houses.  One 
of  the  great  advantages  arising  from  this 
triple  proof  is  that  each  class   pf  workmen 


has  a  direct  incentive  to  only  turn  out,  or 
accept,  really  reliable  material,  for  no  one 
who  has  worked  upon  the  gun  is  paid  for  his 
labour  unless  the  arm  passes  the  three  proofs 
satisfactorily.  Thus,  if  the  barrels  burst  at 
the  first  proof  (viz.,  that  of  each  barrel  sep- 
arately), the  barrel-maker  loses  the  cost  of 
his  labour  and  the  material,  for  he  is  obliged 
to  replace  the  burst  barrels  without  any  indem- 
nity. Should  the  barrels  burst  at  the  second 
proof,  it  is  not  the  barrel-maker  alone  who 
suffers,  but  the  solderer  as  well,  who  also 
loses  the  price  of  his  labour,  because  he  had 
not  examined  the  pair  of  barrels  carefully 
enough  before  working  on  them.  If  the  gun 
bursts  at  the  third  proof,  all  those  who  have 
worked  upon  the  gun,  from  the  barrel-maker 
upwards,  lose  the  benefit  of  their  labour. 
Revolvers  are  only  proved  once,  but  each 
portion  of  the  pistol  is  subjected  to  a  rigor- 
ous examination,  and  any  defective  arm  is  at 
once  rejected.  There  are  in  Europe  five 
proof-houses — viz.,  Birmingham,  London, 
St.  Etienne,  in  France  ;  Fellah,  in  Austria  ; 
and  Liege — but  none  of  the  others  can  at  all 
compare  in  importance  with  the  latter. — 
Ryland's  Iron  Trade  Circular. 


MONTREAL  BAR  IRON. 

It  is  generally  conceded  by  the  trade  that 
the  Montreal  mills  turn  out  the  best  bar  iron 
in  the  country,  and  yet  despite  this  fact  they 
cannot  supply  the  local  demand,  but  allow 
iron  from  Londonderry  to  be  brought  in  on 
the  one  hand,  and  Hamilton  iron  on  the 
other,  although  local  dealers  would  much 
prefer  to  supply  their  wants  from  the  Mon- 
treal works.  It  certainly  is  a  severe  reflec- 
tion upon  our  local  mills,  to  think  that  with 
their  facilities  for  turning  out  bar  iron  they 
permit  outsiders  to  pay  the  extra  freight  to 
this  city  and  bring  in  a  less  desirable  article 
right  under  their  very  noses,  and  this  in  face 
of  the  annoying  fact  that  Ontario  mills  which 
are  ready  enough  to  supply  our  merchants 
with  iron  here  and  at  points  east  of  Toronto, 
have  endeavoured  to  drive  them  off  the 
ground  west  of  Toronto,  because  they  want 
to  exercise  a  monopoly  for  their  own  ex- 
clusive benefit  in  that  section  of  Canada.  It 
is  a  well  known  fact  that  the  Ontario  mills 
refuse  to  quote  Montreal  merchants  for  de- 
livery at  any  of  the  points  above  referred  to, 
and  yet  our  local  mills,  which  make  a  better 
iron  than  their  Western  rival,  allow  such 
trade  indignities  to  be  heaped  upon  our  mer- 
chants, when  they  should  be  in  a  position, 
not  only  to  supply  all  local  wants,  but  deliver 
bar  iron  in  any  part  of  Canada  required,  and 
not  allow  our  wholesale  men  to  be  at  the 
mercy  of  a  company  which  virtually  says, we 
will  allow  you  to  do  business  only  in  certain 
sections  of  the  Dominion.  Have  our  local 
mills  not  pluck  enough  to  step  in  and  put  a 
stop  to  this  kind  of  partial  and  unfair  trading? 
It  is  understood  that  the  Londonderry  Com- 
pany is  turning  out  more  bar  iron  than  for- 
merly, and  as  it  has  always  been  willing  to 
sell  and  deliver  goods  in  any  part  of  the 
country  our  merchants  desire,  its  iron  should 
certainly  have  the  preference  over  the  pro- 
duct of  a  company  which  discriminates 
against  Montreal  men,  by  refusing  to  sell  to 
them  in  certain  parts  of  Canada. — Trade 
Bulletin. 


HARDWARE, 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention   Hardware. 

The  Colman  Hamilton  Co.,  Ltd, 

Livingston's  Building, 
Teieponone  1998.  34  Yonge  Street. 

TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 

Established  1864. 

CLARKSON  &  CROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.  ___,»..  —  ,»       «.._ 

StfSBsr-0-*-  TORONTO,  ONT. 


OUR  NEW 

CATALOGUE 

Of  Paints,  Varnishes,  Artist's  Materials  and 
Painters  Supplies,  will  be  sent  to  any  address 
Hardware  and  Paint  dealers.  It  is  profusely 
Illustrated  and  contains  eighty-two  pages. 


WALTER  H.  COTTINCHAM  &  CO, 

56   St.  Peter  St.  MONTREAL, 


Keith  &  Fitzsimons 


MANUFACTURERS 

GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

Ill  KING  ST.,  TORONTO. 

BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

^^-^BHPP^gjrrr?*"---^- ,  Montreal. 


MANUFACTURERS 


WRQT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :"    H .  D    SIMMONS, 

<3TOur  name  Is  stamped  on  every  pipe.*Si  "74   York   St.,   Toronto. 

MILLER  BROS.  &  TOMS, 

SUCCESSORS  TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

MANUFACTURERS  OF 

SAFETY  ELEVATORS,  n£iw 

ELECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  th.s  paper.  TORONTO  OFFICE:  74  YORK  ST. 

TEMPERED  STEEL  WIRE  TRACE  CHAINS.  *iMt3sr&£!at 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.     Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Canada. 


HARDWARE 


The  business  men  of  Sarnia  close  on 
every  business  day  but  Saturday   at  6  p.  m. 

Detective  Cntes  seized  226  gallons  of 
smuggled  American  coal  oil  in  Cornwall  on 
Tuesday  morning. 

The  Reginia  Board  of  Trade  will  send  an 
exhibit  of  the  products  of  that  district  to 
Europe  this  fall. 

The  Poison  Iron  Works  at  Owen  Sonnd 
expect  to  be  in  full  blast  once  more  by  the 
end  of  next  week. 

R.  Gaskin,  late  with  Muckleston  &  Co., 
Kingston,  Ont.,  has  secured  a  position  in  the 
wholesale  hardware  house  of  Fletcher,  Jonks 
&  Co.,  Detroit. 

Mrs.  Powell,  wife  of  Mr.  W.  M.  Powell, 
manager  of  the  stove  department  in  the 
James  Smart  Manufacturing  works,  Brock- 
ville,  died  last  Saturday. 

Mr.  J.  Langman,  a  Portage  la  Prarie  mer- 
chant, was  fined  $5  and  costs  for  selling 
goods  after  hours.  He  was  prosecuted  by 
the  Early  Closing  association. 

The  Clerks'  Association  in  Vancouver,  B. 
C,  gave  a  free  concert  a  few  nights  ago,  with 
the  aim  of  winning  over  the  general  public  to 
support  the  early  closing  movement. 

Messrs.  Rice  Lewis  &  Son  are  now  ready 
to  supply  the  trade  with  the  best  line  of  ice 
cream  freezers.  Write  them  for  prices.  See 
their  advertisement  in  next  week's  issue. 

Almost  half  a  car  of  hardware  was  ship- 
ped from  Brockville  the  other  morning  via 
C.  P.  R.  by  the  James  Smart  Manufacturing 
Company  to  McLennan  &  McFeeley,  Van- 
couver, B.  C. 

A  project  is  on  foot  to  open  a  glass  fac- 
tory in  Wallaceburg,  Ont.  A  joint  stock 
company  is  being  formed.  R.  J.  McLaughlin, 
Dr.  Mitchell  and  W.  Woolover  are  connected 
with  the  movement. 

T.  J.  Reid,  manager  of  the  wheel  works, 
Gananoque,  has  made  arrangements  with 
the  National  Malleable  Castings  Company, 
Cleveland,  for  use  of  his  wheel  patents.  Mr. 
Reid  will  receive  $1,500  per  annum. 

Messrs.  Shaw  &  Downey,  of  St.  Cathar- 
ines, Ont.,  who  recently  started  a  machine 
repairing  shop  at  28  King  street,  have  dis- 
solved partnership  and  the  business  will  now 
be  continued  by  Mr.  Henry  W.  Downey. 

J.  Mathewson  &  Co.  of  Ne.v  Glasgow  N. 
S.  have  made  most  extensive  additions  to 
the  machinery  in  their  boiler  and  machinery 
establishment  of  late.  A  boiler  house  is  to 
be  built  at  once,  150x75  feet,  probably  the 
largest  in  Canada. 

Dr.  Brainard,  president  of  the  Hamilton 
Powder  Co.,  has  been  on  the  Pacific  coast 
for  some  time,  and  during  his  stay  has  made 


arrangements  for  the  erection  of  extensive 
works  at  Nanaimo  for  the  manufacture  of  all 
grades  of  giant  powder. 

Mr.  W.  E.  Stafford,  of  Sheeden,  Ont.,  has 
just  applied  for  a  patent  for  a  new  invention 
in  the  shape  of  a  plow,  or  rather  a  riding 
attachment  to  a  plow.  Mr.  Stafford  has  the 
attachment  so  arranged  as  to  work  with  any 
plow  at  different  depths  and  with  different 
widths  of  furrow. 

Mr.  H.  J.  Hamilton,  superintendent  of  the 
St.  Lawrence  foundry,  Toronto,  the  other 
night  was  presented  by  the  employes  with  a 
very  handsome  dinner  and  tea  set  and  an 
address  on  the  occasion  of  his  marriage. 
Mr.  Hamilton  replied  suitably,  after  which  a 
very  pleasant  evening  was  spent. 

A  burglar  effected  an  entrance  to  Mr.  G. 
J.  Rogers'  hardware  store,  Tilsonburg,  the 
other  night,  by  cutting  out  a  panel  in  one  of 
the  outside  cellar  doers.  Once  inside  he  pro- 
ceeded to  help  himself  to  revolvers,  pocket 
knives,  scissors,  razors  and  about  60  cents  in 
change  that  was  in  the  desk,  amounting  in 
all  to  about  $50. 

Rice  Lewis  &  Son  were  given  the  contract 
for  general  stores;  Royal  Oil  Company  for 
lubricating  oils  ;  brass  work,  Wilson  &  Cous- 
ins; special  castings,  Galloway,  Taylor  & 
Co.;  bar  iron,  Rice  Lewis  &  Son;  pipe  lay- 
ing, McMillan  &  Co. 

The  Waterworks  Committee  held  a 
special  meeting  yesterday  afternoon  to  re- 
ceive the  report  of  the  sub  committee  on 
tenders  for  supplies.  These  were  sent  on  to 
council  for  approval:  Rubber  valves  and 
packing  to  the  Canadian  Rubber  Company; 
foot  valves,  $12.60;  air  pump  valves,  $1.58; 
pump  valves,  $3.47;  sheet  packing.  $15.50. 

Castiron  pipes:  St.  Lawerence  Foundry, 
12-inch,  $35;  6-inch,  $35.30;  4-inch,  $35.80. 
Valves  and  meter  chambers:  William  Stol- 
lery,  $14.80  per  one  thousand.  Iron  stop 
cock  boxes:  John  Abell,  double.,  $1.30;  single, 
80c.  Lumber:  Reid  &  Co.,  pine  per  thous- 
and, $13.23;  hemlock  per  thousand,  $1 1.  Oak 
chamber  tops;  John   Nicholson,  per  sett,  $5. 

Coal.  William  McGill  &  Co.;  by  vessel, 
large  egg,  $3.85;  egg,  $4.65;  stove,  $4.95; 
small  egg,  $4.95;  Blosburg,  $4.65;  pine,  $3.95 
hardwood,  $5.45.  The  contract  is  awarded 
on  condition  that  McGill  &  Co  pay  the  union 
scale  of  wages  to  long  shoremen.  The  tender 
of  McGill  &  Co.  for  carting  and  screening 
coal  was  also  accepted  on  the  following  fig 
ures:  to  main  pumping  station  13c.  per  ton, 
to  St.  Alban's  station  50c;  to  High  Level 
station,  57c. 

As  two  employees  of  Campbell  and  An- 
derson, hardware  merchants,  New  West- 
minster, B.  C,  were  tapping  a  barrel  of 
varnish,  a  lighted  lantern  produced  an  ex- 
plosion, which  seriously  injured  both  em- 
ployees, and  set  the  cellar  instantly  in  a 
blaze.  The  injured  men  were  carried  out, 
and  the  fire  brigade  arrived  promptly  on 
the  scene.     The    place    was    deluged  with 


water  from  top  to  bottom,  and  a  large  and 
valuable  stock  of  hardware  and  crockery 
was  injured  to  the  extent  of  $15,000. 

The  Anti-Treating  Society  have  had  two 
pledges  printed  side  by  side.  One  binds  the 
signer  to  "Neither  treat  nor  be  treated  to 
intoxicating  liquors."  The  other  is  a  total 
abstinence  document.  It  is  intended  to  cir- 
culate these  pledges  through  members  of 
the  Traveller's  Association,  King's  Daugh- 
ters, Epworth  League,  and  Young  People's 
Society  of  Christian  Endeavour. 

The  Ontario  Gazette  contains  a  notice  of 
the  incorporation  of  J.  G.  Jones,  H.  G.  Mac- 
kenzie, and  Edward  C.  Jones,  of  Toronto, 
Elsie  Jones,  of  Brockville,  E.  P.  Jones  of, 
Gananoque,  and  A.  R.  G.  Heward,  of  Mon- 
treal, as  "  The  Automatic  Knife  Company,  of 
Ontario  (limited),"  wiih  a  capital  stock  of 
$25,000. 

Mr.  F.  J.  Leigh,  manager  of  the  Kingston 
Locomotive  Works,  and  M.  H.  Ketchum,  of 
the  Chignecto  Marine  Transport  railway, 
have  been  in  Ottawa  conferring  about  the 
locomotives  which  the  Kingston  company  is 
constructing  for  the  railway  for  the  purpose 
of  hauling  vessels  across  the  isthmus.  A 
contract  for  four  locomotives  has  been  signed. 
They  will  be  unequalled  on  this  continent 
for  strength,  size  and  power,  will  each  weigh 
90  tons,  and  have  ten  wheels.  It  is  satisfactory 
to  know  that  a  railway  company  can  find  in 
Canada  a  first  class  shop  to  turn  out  these 
mammoth  locomotives. 

About  3.30  on  Friday  morning  the  foundry 
section  of  the  Bomanville  Agricultural  and 
Carriage  Company's  works  was  burned. 
The  foundry  consisted  of  the  machine,  mould- 
ing, and  blacksmiths  shops,  and  office,  and 
the  west  range  was  used  for  storing  machinsry 
implements,and  materials,and  carriage  show- 
rooms on  the  ground  floor,  and  showrooms, 
storerooms  and  paint  shops  on  the  second 
flat.  Nearly  all  the  carnages,  reapers, 
mowers,  ploughs,  rakes,  and  other  manu- 
factured articles  were  burned.  The  loss  will 
be  very  large,  over  the  amount  of  the  in- 
surance which  was  only  $3,200  in  the  London, 
Liverpool,  and  Globe,  as  much  of  the  build- 
ing was  comparatively  new,  and  contained 
a  lot  of  very  expensive  machinery. 

The  late  Senator  Leonard,  who  died  last 
week  at  his  home  in  London,  Ont.,  was  born 
near  Syracuse,  New  York  state  in  1814.  In 
1830,  he  came  to  St.  Thomas,  then  a  mere 
hamlet,  where  he  commenced  to  manufac- 
ture engines  and  boilers  in  a  small  way. 
In  1838  he  removed  to  London,  Ont.,  and 
built  a  foundry  on  Fullarton  and  Ridout 
streecs,  where  he  continued  in  business  until 
fire  destroyed  the  works  in  1865.  In  1853 
he  had  erected  a  large  building  on  York 
street,  between  Waterloo  and  Colborne 
streets,  which  he  used  for  car  building  pur 
poses  in  connection  with  his  foundry,  and 
when  the  latter  was  burned  down  he  con- 
verted these  premises  into  the  present  foun- 
dry and  machine  shop.     Deceased  had  been 
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THE 


NORTHUMBERLAND  PAPER  J  EGG  CASE  CO, 


Manufacturers  of 

The  Red  Cross  Brand 

/e  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases: 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


a  prominent  figure  in  civic  and  political 
life.  He  represented  old  St.  Patrick's  ward 
in  the  council  of  1855.  In  1857  he  was 
elected  the  third  mayor  of  the  city  of  Lon- 
don, succeeding  the  late  William  Barker. 
His  name  also  appears  as  a  charter  mem- 
ber of  the  board  of  trade,  organized  in 
1857.  He  represented  Malahide  division 
in  the  Legislative  council  in  the  old  Parlia- 
ment of  Canada  from  1862  to  1867,  defeat- 
ing the  late  H.  C.  R.  Becher  the  former  year 
in  a  popular  election.  In  the  latter  year  he 
was  called  to  the  Dominion  Senate  under 
the  British  North  American  Act. 

Some  thtee  or  four  weeks  ago  the  desir- 
ability of  adopting  a  "  business  tax "  was 
brought  up  in  the  Ottawa  city  council  by 
Alderman  Henderson,  and  on  motion  was 
referred  to  the  finance  committee  for  con- 
sideration. The  committee  reported  at  the 
meeting  held  on  the  12th  instant,  recom- 
mending that  the  system  be  adopted  in 
Ottawa  and  stating  briefly  the  reasons  which 
had  influenced  them  in  coming  to  this  de- 
cision. On  account,  however,  of  some  of 
the  members  of  the  council  not  being  pre- 
pared— in  view  of  the  novelty  of  the  subject 
— to  pronounce  upon  it  intelligently,  the  re- 
port was  withdrawn  for  the  present,  but  will 
most  probably  be  re-introduced  at  an  early 
date. 


TRAFFIC  IN  TRADE-MARKS. 

Touch  an  English  manufacturer  on  the 
subject  of  his  trade-mark  and  you  touch  him 
on  a  tender  spot.  American  manufacturers, 
who  pay  far  less  attention  to  such  matters, 
can  scarcely  appreciate  the  sacredness  with 
which  this  protecting  symbol  is  regarded 
abroad.  No  one  can  blame  a  Sheffield 
manufacturer,  for  instance,  for  seeking  to 
maintain  the  high  reputation  of  his  cutlery, 
but  his  efforts  to  enforce  his  rights  some- 
times bring  unexpected  results.  Prior  to 
the  passage  of  the  Merchandise  Marks  Act, 
the  hue  and  cry  was  that  German  makers 
were  stamping  their  goods  with  Sheffield 
trade-marks.  But,  nefarious  as  was  this 
practice  on  the  part  of  the  German  manu- 
facturers, it  was  many  times  surpassed  by 
certain  Sheffield  manufacturers  who  were 
discovered  in  the  act  of  receiving  German- 
made  goods,  affixing  Sheffield  trade-marks 
thereto,and  shippingthembackto  theContin- 
ent.  But  the  height  of  commercial  depravity 
seems  to  have  been  reached  in  the  recent  re- 
velation that  certain  English  manufacturers 
have  engaged  in  the  iniquitious  task  of 
stamping  "  good  honest  Sheffield  cutlery" 
with  the  name  of  a  German  manufacturer 
and  at  the  same  time  affixing  to  "  some  rub- 
bish made   at  Solingen  or  Remscheid"  the 


Sheffield  trade-mark.  Thus  the  good  and 
the  bad  article  would  both  be  shipped  to 
neutral  markets  under  false  colors,  and  the 
natural  result  would  be  that  the  customer, 
choosing  the  better  make,  would  turn  to 
German  rather  than  English  manufacturers 
for  his  supplies.  It  must  be  admitted  that 
commercial  treason  could  not  well  go  farther, 
and  it  is  difficult  to  decide  which  to  blame 
the  worse,  but,  if  possible,  the  English  manu- 
facturer wouid  seem  to  be  a  little  more  steep- 
ed in  dishonesty,  After  all,  however,  it  is 
barely  possible  that  too  much  stress  is  laid 
on  trade-marks  and  not  enough  attention 
paid  to  pushing  for  foreign  markets  in  ad- 
vance of  more  wide-awake  competitors. — 
Iron  Trade  Review. 


The  B.  Greening  Wire  Co.,  Hamilton, 
has  met  with  very  satisfactory  success  so 
far  with  the  Brown  patent  chain  which  they 
are  manufacturing  into  cow  ties,  dog  chains, 
halter  chains,  trace  chains,  etc.  They  were, 
however,  handicapped  for  want  of  the  smaller 
sizes.  These  they  are  now  making  and  will 
send  catalogues  to  any  dealers  desiring 
them.  In  addition  to  their  list  issued  in 
January  they  are  now  making  No.  2  coil, 
halter  and  dog  chains  at  the  following  list 
prices  :  Coil,  $4.65  per  100  feet  ;  4j£-foot 
halter,  $3  per  dozen  ;  6-foot  dog,  $4  ;  also 
9-foot  dog  chains,  No.  000,  $8.50  ;  No.  00, 
$7.20  ;  No.  o,  $6.20  ;  No.  1,  $5.70  ;  No.  2, 
$5.10  per  dozen.  The  discount  is  the  same 
as  on  the  other  sizes. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 
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HARDWARE. 


EUROPEAN  MARKETS. 

This  week's  cables  show  a  much  sharper 
advance  in  iron  than  at  any  time  during  the 
present  rise.  Quotations  are  now  4s.  2d. 
higher  than  a  week  ago  on  warrants  and  is. 
ij^d.  on  Middlesboro'.    Tin  plates  down  gd. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.         Last  week. 
Tin— Spot—        ^,92  10s.  od.     £qi  12s.  6d. 
Future —  92  cos.  od.        91  02s.  6d. 

Copper,  B.E.S.—     57  10s.  od.        5700s.  od. 
Lead,  S.E.  12  10s.  od.        12  15s.  od. 

Spelter,  23  00s.  od.        22  17s.  6d. 

Antimony,  53  00s.  od.        53  10s.  od. 

Tin  Plates — Cokes       16s.  od.  16s.  9d. 

P'8  ^on-Scotch  1  ^  Iod 

Warrants.       J       nj 
N0.3  Middlesboro',      41s.  ood.       39s.  io^d. 

MONTREAL  MARKETS. 

Montreal,  May  21,  1891. 
The  market  for  heavy  materials  has 
furnished  a  fairly  active  trade  during  the 
past  week  and  some  noteworthy  features 
have  transpired  conducive  of  change  in  the 
position.  Pig-iron  is  notable  in  this  respect 
and  its  position  is  altered  materially  from 
that  which  it  occupied  some  weeks  ago, 
the  ruling  condition  now  pointing  to  a  much 
firmer  market  while  the  statistical  position, 
both  in  Great  Britain  and  the  United  States, 
greatly  favors  this  assumption.  Buyers, 
too,  seem  to  recognize  the  fact,  and  also 
realize  that  stocks  are  light,  for  they  are  far 
more  disposed  to  talk  business  than  former- 
ly and  some  fair  quantities  of  pig  have  been 
moved  in  consequence  and  at  figures  that 
would  have  been  scoffed  at  for  May  business 
three  weeks  ago.  This  firmness  is  not 
only  noticeable  in  pig,  but  other  leading 
lines  of  metals  are  the  same  way  also,  aod 
in  some  lines  buyers  find  a  temporary 
scarcity  which  has  been  taken  advantage 
of  by  more  wide-awake  operators.  Canada 
plates  is  one  of  these  articles,  and  the 
market  here  is  practically  cornered  on  them 
while  the  supply  is  very  small  and  no  fresh 
stock  can  arrive  here  much  before  August 
so  that  buyers  who  can't  wait  have  to  pay 
for  what  they  want.  It  will  be  seen  there- 
fore that  the  conservative   buying   to  which 


hardware  has  already  referred,  was  too 
conservative  in  some  instances  and  some 
buyers  are  left. 

PIG  IRON. 

The  pig  iron  market  has  adopted  a  much 
firmer  tone  and  prices  have  been  realized 
recently,  that  had  they  been  predicted  a 
month  ago  would  not  have  been  credited  no 
matter  what  the  authority.  Stocks  here 
are  very  small  and  buyers  are  commencing 
to  realize  that  it  will  not  do  to  wait  much 
longer,  consequently  there  is  a  more  active 
feeling  to  the  market  although  business  is 
net  very  wide  as  yet.  However,  10-ton  lots 
of  Carnbroe  have  been  moved  at  $21  and 
over,  a  figure  that  would  have  been  laughed 
at  for  May  delivery  a  month  ago,  and  the 
statistical  position  both  in  Great  Britain  and 
the  United  States  favors  more  strength. 

Within  the  week  several  round  lots  of  100 
tons  Carnbroe  have  been  turned  over  at 
$19.50,  while  for  smaller  quantities  an  ad- 
vance has  to  be  made,  and  we  note  several 
sales  of  10-ton  lots  at  $21  to  $21.50.  Sum- 
merlee  and  the  higher  brands  may  be  quoted 
firm  at  $22. 

CANADA    PLATES 

The  supply  of  this  articie  has  been  practi- 
cally cornered  as  referred  to  elsewhere,  and 
as  no  fresh  supplies  can  be  had  here  before 
August,  at  least,  buyers  who  cant  wait  have 
to  pay  the  price,  and  whimper  as  much  as 
they  like.  From  $3  to  $3.25  about  represents 
the  idea  of  the  present  holders. 
TIN  PLATES. 

There  is  no  change  in  the  position  of  the 
article,  and  with  the  shutting  down  of  the 
works  in  Great  Britain  for  a  month  a  firmer 
tone  is  apparent  from  primary  markets, 
There  is  no  stock  here,  all  arrivals  going  out 
immediately  on  order,  and  prices  are  firmly 
maintained. 

BAR  IRON,  ETC. 

There  is  nothing  doing  in  imported  bar, 
and  so  far  no  importations  are  to  hand, 
while  figures  are  unchanged.  Domestic  bar 
runs  about  the  same  in  a  jobbing  way  at 
$2.10,  or  thereabouts.  Sheet  iron  hoops 
and  bands,  etc.,  are  unchanged. 
NAILS. 

In  the  present  state  of  the  nail  market  it 
is  impossible  to  give  a  list  price  of  nails. 
Cutlery  of  all  sorts  is  being  still  indulged  in, 
and  if  some  of  the  figures  given  are  correct, 
makers  have  very  little  margin  to  work  on. 
In  fact  as  low  as  $2.00  has  been  talked  of 
for  round  lots  from  makers  hands,  but  it 
cannot  be  verified. 

CHEMICALS. 

This  market  has  been  fairly  active  duing 
the  week,  for  heavy  chemicals  especially, 
for  sal  and  caustic  some  large  quantities  of 


which  have  been  moved  both  ex.  steamer 
and  wharf  within  the  week.  Other  lines 
have  shown  nothing  particular,  but  prices 
all  round  have  been  well  maintained. 

OILS. 

There  is  little  doing  in  oils  at  present  ex- 
cept in  seal.  The  arrival  of  it,  however,  are 
not  heavy,  and  no  consignments  are  noted 
as  all  the  stock  coming  forward  is  sold  to 
arrive  principally  on  a  47^  to  $2}4c.  basis 
which  we  quoted.     There  is  no  change  in 

other  lines. 

LEADS. 

There  is  a  moderate  business  doing  in 
leads  with  no  change  in  prices  and  we 
quote  :— White,  $6.25  @  $6.75  ;  No.  1,  $5.25 
@  $5.50  ;  No.  2,  $4.50  ;  No.  3,  $4.25  ;  dry 
white,  $6  @  $6.50;  do.  red,  $4.50  @  $5. 
GLASS. 

Glass  continues  unchanged  at  $1.45  to 
$1.55  for  first  and  second  breaks. 

CEMENT   AND  FIRE  BRICK. 

There  has  been  some  fair  business  doing 
in  cement  within  the  week  at  firm  prices  and 
some  "fair  lots  having  changed  hands,  ex 
wharf  at  $2.35  @  $2.60.  Jobbing  quotations 
are  $2.40  to  $2.75  per  cask,  with  only  a  fair 
demand.  Fire  bricks  are  quoted  at  $18  to 
$24  per  1,000  ex-ship,  with  a  good  demand 
passing  for  medium  sized  lots. 
NAVAL  STORES. 

There  is  a  good  fair  business  doing  in 
naval  stores,  and  it  is  showing  symptoms  of 
increase  as  the  season  advances.  Tur- 
pentine is  firm  with  stocks  light.  We 
quote  :  —  Turpentine,  60  to  61c.  ;  rosins, 
$2  to  $4. 2 5, as  to  brand  ;  coal  tar,  $4  to  $4.25; 
cotton  waste  5  1-2C  for  colored,  and  7c.  to 
ioc.  for  white  ;  oakum,  5  i-2c.  to  7  i-2c.  ; 
and  cotton  oakum,  ioc.  to  12  i-2c. 


TORONTO  MARKETS. 

Toronto,  May  21st. 
A  good  business  is  being  done  in  most  de- 
partments of  the  hardware  trade.  The  fall- 
ing off  in  the  volume  of  business  in  the 
early  part  of  the  year  is  in  some  measure 
being  recovered  by  recent  operations  and  it 
can  safely  be  said  that  business  since  the 
first  of  the  month  has  not  been  at  all  dis- 
appointing. Payments  have  also  been 
rather  better  this  week.  Rope  is  easier  in 
sympathy  with  the  weakness  in  American 
markets.  Metals  show  no  important  changes 
in  prices.  Canada  plates  are  firmer  and  are 
getting  into  small  compass. 

METALS. 

Iron  and  Steel. — Pig  iron  has  been 
quieter  but  prices  are  firmer  owing  to  the  ad- 
vances in  Great  Britain  and    the    improve- 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 
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MARKETS—  Continued. 

ment  in  States  markets.  There  is  very  little 
Scotch  iron  now  held  in  Canada,  and  most 
of  the  spot  business  is  being  done  in  Ameri- 
can brands.  A  few  sales  of  Carnbroe  have 
been  made  at  $21,  Summerlee  at  $23  and 
Arizona  at  $22  all  to  import.  A  Hamilton 
firm  which  is  apparently  endeavoring  to  cut 
out  the  Toronto  houses  is  quoting  and  it  is 
said  has  made  sales  at  lower  prices  than 
these.  In  American  irons  business  has  been 
done  at  $20.50  to  $21.50  for  soft  Southern 
brands,  and  $22.50  to  $23  for  Scotch  and 
Norway.  Some  small  spot  sales  of  Siemen's 
are  reported  on  p.t.  but  the  Nova  Scotia 
people  are  offering  iron  from  another 
furnace  which  they  recently  started  but  the 
qualities  are  not  get  known. 

British  irons  to  import  are  quoted  as  fol- 
lows : — 

No.  1  Calder  $23.  No.  1  Middlesboro  $21. 
No.  3  Calder  $22.  No.  3  Middlesboro  $20. 
No.  iSum'rlee$23.     Carnbroe  $20.75-21. 

A  good  deal  of  interest  is  being  taken  by 
the  charcoal  iron  men  in  the  Grand  Trunk 
Railway  tender  for  5,500  tons.  Nearly  all 
the  leading  Americans  furnaces  are  tender- 
ing. 

Bar  Iron — Has  been  quiet  and  unchang- 
ed at  $2  to  $2.10  for  domestic.  Nova  Scotia 
is  quoted  at  $2. 10.  One  lot  of  the  latter  sold 
on  p.t. 

Wrought  iron  pipe  has  been  fairly  active 
and  is  selling  at  60  to  62^,  discount  off  the 
fist. 

The  Toronto  water  works  tenders  were 
opened  this  week  and  appear  in  another 
column. 

Copper — Is  without  alteration.  Trans- 
actions are  limited.  Sheet  is  not  so  active. 
Best  English  selected  ingots  are  quoted  here 
at  I3l^c.  in  lots  to  15c.  in  smaller  quantities. 

Tin — Shows  evidence  of  considerable 
buoyancy  in  consequence  of  large  operations 
in  London  and  New  York  markets.  Locally 
there  has  been  no  noticeable  alteration  in 
the  situation,  prices  remaining  at  22^  to 
22^"c.  in  lots  and  23  to  i^yic.  for  smaller 
quantities. 

Lead — Inquiries  have  been  more  numer- 
ous and  sales  of  round  lots  have  transpired 
at  about  our  quotations.  Private  cables  show 
that  the  foreign  markets  are  much  firmer  this 
week  than  last. 

Antimony — Is  weaker  for  futures,  but 
firm  for  spot,  owing  to  the  light  stocks. 
Cookson's  remains  at  18  to  i8>£c.  and  other 
brands  at  17  to  17J6C. 


Zinc  and  Spelter — Are  quiet  and  un- 
changed.    Stocks  of  both  are  light. 
TIN    PLATES. 

The  tin  plate  market  in  Canada  is  not 
quite  as  boyant  as  it  was  last  week,  as  con- 
sumers are  holding  off  as  long  as  possible  in 
expectation  of  the  arrival  of  lower  priced 
plates.  Business  that  was  done  was  at  full 
prices,  for  holders  are  not  making  any  con- 
cessions. It  is  still  the  general  impression 
among  importers  that  there  will  be  a  consid- 
erable shortage  between  the  supply  and  de- 
mand before  the  July  and  August  arrivals. 
Prices  for  these  months  are  fully  $1  per  box 
below  present  prices. 

CANADA    PLATES. 

The  local  inquiry  is  comparatively  light  at 
the  moment.  Stocks  have  been  rapidly  di- 
minishing and  it  is  expected  that  higher 
prices  will  prevail  until  the  middle  of  Au- 
gust. 

NAILS. 

The  market  for  cut  nails  continues  in  a 
most  unsatisfactory  condition.  The  trade 
characterizes  the  action  of  the  manufacturers 
as  simply  absurd.  Prices  they  quote  are 
below  the  cost  of  production.  Yet  if  they 
are  offered  a  good  sized  order  at  their  own 
prices  they  refuse  to  accept  it  at  the  prices 
their  representatives  have  quoted.  A  To- 
ronto firm  offered  to  pay  them  this  price  in 
cash  for  5,000  kegs,  to  be  delivered  as  they 
were  got  ready,  but  they  refused  to  accept 
it.  They  are  evidently  anxious  to  reduce 
their  output  until  such  time  as  more  unity  cf 
opinion  exists  among  them  than  is  appar- 
ent to-day.  There  is  considerable  disposi- 
tion on  the  part  of  retailers  to  take  advan- 
tage of  the  present  dissensions  existing 
among  the  manufacturers  to  stock  them- 
selves with  low-priced  nails  sufficient  to  last 
them  to  the  end  of  the  year.  Jobbing  prices 
are  unchanged  at  $2.35  here  less  5  per  cent, 
for  cash,  but  local  retailers  have  reduced 
their  counter  prices  to  $2.35,  at  which  they 
will  let  a  single  keg  go. 

ROPE  AND  TWINE. 

A  further  decline  has  taken  place  in  rope, 
owing  no  doubt  to  the  cutting  in  the  States. 
The  list  has  not  reached  Hardware  yet,but 
it  is  understood  that  there  is  a  drop  of  yic. 
making  sisal  9^  to  ioj£  and  manilla  13^ 
to  14,^ c.  both  for  7-16  inch.  Common  sense 
twine  is  now  all  sold. 

BUILDERS'  HARDWARE. 

There  has  been  a  good  demand  for  most 
lines  and  prices  are  unchanged. 
GLASS. 

All  German  quotations  have  been  with- 
drawn from  this  market,  owing  to  the  labor 
troubles  abroad.      However,  as  most  of  the 


season's  stock  is  now  on  the  way  here  or  ar- 
riving, it  has  had  no  perceptible  effect.  A 
good  business  is  doing  as  building  opera- 
tions are  now  quite  active. 

PAINTS,  OILS,  ETC. 

A  very  good  demand  keeps  trade  active 
in  prepared  paints,  which  are  just  now  in  the 
midst  of  their  season  and  going  at  firm  quo- 
tation prices,  which  are  unchanged  from  last 
week.  White  lead  is  in  steady  request,  also 
at  unchanged  prices.  Colors,  dry  and  in  oil, 
show  no  variation  from  a  week  ago.  Var- 
nishes have  fluctuated  in  no  respect,  the  only 
usual  cause  of  change  in  them  being  a  move- 
ment in  the  price  of  turpentine,  and  this 
article  has  shifted  but  slightly.  Raw  linseed 
oil  in  barrels  is  down  a  cent,  quoting  now  at 
64c.  and  boiled  is  67c.  Castor  oil  is  also 
easier,  \o%  to  11c.  being  the  present  basis, 
with  a  leaning  towards  the  under  price. 
Turpentine  has  slipped  down  to  6oand6ic, 
the  supply  having  been  reinforced  since  last 
week. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(Prom  Tulloch  &  Co.) 

London,  May  6,  1891. 

•  As  is  usually  the  case,  the  end  of  last 
month  saw  a  slight  relapse  in  prices,  but  on 
renewed  buying,  market  has  steadied  and 
values  to-day  are  firmer,  spot  oil  finding  buy- 
ers readily  at  22s.  7}4d.  per  cwt. 

As  anticipated,  the  continued  steadiness 
coupled  with  the  scarcity  of  cottonseed,  is 
turning  more  business  on  linseed  oil,  home 
and  export  trade  coming  more  freely  into  the 
market.  Stocks  are  small,  Bristol  and  Hull 
crushers  being  much  above  the  parity  of 
London  prices.  The  renewed  enquiries  from 
Canada,  would  tend  to  show  that  the  trade 
has  exhausted  its  supplies  of  cheap  oil. 

Linseed  continues  steady,  position  of  sup- 
plies justifying  a  maintainance  of  price. 
Quantity  of  supplies  afloat  are  as  folows  : 

From  Bombay  and  Calcutta  to  U.  K.  : 
1 89 1.  1890.  1889. 

Qrs.  31,370.  38,035.  78,282. 

With  regard  to  the  future  position  of  the 
market  it  is  worth  noting  that  the  chief 
operators  this  side  are  reported  to  have  ter- 
minated their  cheap  contracts  made  with 
crushers  latter  end  of  las',  year,  and  are  now 
stiffer  on  price  for  any  oil  they  have  on  hand. 

To-day's  approximate  values  are  as 
follows : 

May,  22s.  7>£d.  to  22s.  9.  ;  May  and  June, 
22s.  ioj£d. ;  June  and  July,  22s.  io^d.  to 
23s. ;  August  and  September,  23s. 


THOS.  DAVIDSON  &  CO., 

"WATEE    COOLEES, 

FLY    TZRAIPS, 

BIED    CAGES. 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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HARDWARE. 


COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.00  $4.45  $4.15 

»      Net 3.57  3.97  3.70 

Eee  Gross 4.10  4.55  4.25 

"Net 3.66  4.06  3.79 

Stove  Gross 4.10  4.55  4.25 

"     Net 3.66  4.06  3  79 

Chestnut  Gross...  4.10  4.55  4.25 

Net 3.66  4.06  3.79 

OLD  MATERIAL. 

Quiet  times  in  the  foundries  make  the  old 
material  market  dull.  In  some  of  the  foun- 
dries the  working  staff  is  cut  down  these 
days  on  account  of  slack  business.  Mean- 
while the  supply  of  old  stock  comes  in  to  the 
dealers'  hands  as  freely  as  ever.  Prices  are 
somewhat  weakened  on  most  lines  of  old 
scrap,  and  stove  castings  have  gone  down  5c. 
Prices  are  as  lollows: — For  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  40  to 
45c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  <)%  to 
lie;  heavy  scrap  copper  n^  to  12c;  old 
copper  bottoms,  S'A  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass9t09>£c;  scrap  lead  2%  t0  2^c; 
scrap  zinc,  2  to  2'Ac;  scrap  rubber,  2%  to 
3c  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PETROLEUM. 

The  position  of  prices  is  unaltered,  while 
the  trade  grows  less  as  the  demand  for  light- 
ing falls  off  with  increasing  daylight. 

The  Petrolia  Advertiser  reports  : — Petro- 
lia  crude  is  $1.37  per  bbl.  ;  Oil  Springs  crude 
is  $1.38^  per  bbl.  The  crude  oil  market 
this  week  may  be  termed  dull,  as  the  tran- 
sactions both  on  and  off  the  Exchange  have 
not  been  of  sufficient  magnitude  to  give  much 
tone  to  the  market.  One  prominent  produ- 
cer was  heard  to  exclaim  on  the  street  the 
other  day,  "if  those  fellows  at  Ottawa  would 
only  shut  up  shop,  and  go  home  and  attend 
to  their  private  business,  we  would  have  oil 
$1.50  per  bairel  here  before  fall,  without  any 
legislation  on  the  subject."  Another  well 
known  producer  has  always  said,  "  let  sleep- 
ing dogs  lie,"  and  we  are  just  now  of  his  opin- 
ion. We  notice  that  a  petition  has  been  pre- 
sented this  week  to  the  Finance  Minister  by 
some  manufacturers  at  Gananoque,  who  use 
a  small  quantity  of  crude  oil  as  fuel,  asking 
that  the  duty  should  be  removed,  so  as  to 
enable  them  to  ge*.  cheaper  fuel,  but  we  did 
not  notice  that  they  made  any  application  at 
the  same  time  to  have  the  duty  taken  off 
spades,  forks  and  shovels,  which  they  manu- 
facture. Live  and  let  live,  gentleman,  say 
we,  and  don't  expect  the  Government  to 
make  a  jug-handled  business  of  the  National 
Policy.  Our  furnaces  here  are  all  adapted 
to  use  either  oil,  wood  or  coal,  at  the  option 
of  the  manufacturer,  and  the  expense  of 
changing  from  one  to  the  other  is  a  trifling 
matter,  and  can  easily  be  adjusted.  Great 
activity  is  at  present  being  manifested  here 
by  the  producers.  All  the  drilling  tools  are 
being  worked  to  their  utmost  capacity,  and 
a  new  firm  has  been  started  this  week  for 
developing  the  oil  region,  called  the  Wild 
Cat  Co.,  who  expect  to  make  some  new 
strikes  shortly.  Refined  oil  is  quoted  at 
12  1-2  to  13c  f.  o.  b.  here,  60  days  or  2  per 
cent  off  for  cash. 

HIDES,  ETC. 

Hides. — The  price  is  rather  weaker,  few 
No.  1  green  bringing  s^c.  now,  the  bulk  of 
the  business  being  at    5c     A   car  of  cured_ 
changed  hands  the  other  day  at  6c 


Sheepskins — Bring  $150  for  heavy  skins. 
Calfskins  are  unchanged  at  6  to  8c 

Tallow — Rough  is  2c,  and  refined   <$}4 
to  6c 

Wool — A  few  purchases  of  new  have  been 

made,  but  at  no  advance  on  prices  current  a 

week  ago,  namely  18  to  19c     New  will  not 

come  in  to  any  extent  before  the  first  of  June. 

RAW  FURS. 

There  is  quite  a  liberal  run  of  receipts  in 
raw  furs.  Spring  rat  is  the  most  active 
just  now.  Prices  are  : — Beaver,  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin, 
$10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1  50;  fox,' 
cross, $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c  to  $1.50,  Musk- 
rat,  fall,  12c  ;  spring  rat,  21c;  winter,  15c  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c:  skunk, 
25  to  $1.71;. 


AMERICAN  MARKETS. 

NEW  YORK,  May  21,  1891. 

Iron  and  Steel — The  condition  of  the 
iron  and  allied  trades,  as  reflected  in  the  in- 
formation imparted  by  local  merchants  and 
in  the  reports  coming  from  other  centres,  is 
without  perceptible  change.  The  much- 
needed  patronage  from  the  railroad  compan- 
ies comes  along  in  homeopathic  doses;  ord- 
ers for  heavy  finished  productions  for  other 
uses  are  also  moderate,  and  the  demand  for 
the  various  productions  of  mills  and  found- 
ries that  go  into  more  diversified  uses  are  of 
merely  routine  character.  Enough  work  is 
secured  to  keep  the  various  classes  of  estab- 
lishments in  operation,  but  very  few  are 
working  to  their  full  capacity,  and,  in  some 
instances,  supplies  are  permitted  to  accumu- 
late at  the  works  in  expectation  of  a  turn  for 
the  better  ere  long.  It  is  a  noteworthy  fact 
that  values  keep  steadier  than  usual  on  so 
quiet  a  market,  and  the  production  of  crude 
materials  is  yet  so  closely  in  line  with  the 
outlet  for  the  same  that  there  is  little  move- 
ment in  prices  in  that  department. 

The  popular  brands  of  foundry  pig  iron 
sell  chiefly  at  $17.50  to  $18  for  No.  1  de- 
livered, but  some  that  serve  for  many  pur- 
poses are  secured  at  $17.  No.  2  moves 
chiefly  at  $16  to  $16.50,  although  $15.50  is 
about  all  that  can  be  obtained  for  inferior 
brands.  In  good  mill  grades  the  business 
is  chiefly  at  prices  on  the  basis  of  $14  to 
$14.50  here.  Bessemer  pig  is  taken  in  fair 
quantities  for  early  delivery,  chiefly  at 
prices  on  the  basis  of  $17  to  $17.50  at  fur- 
nace for  high  grade.  Foreign  20  per  cent, 
spiegeleisen  is  still  quoted  at  $28.50  to 
$29.50,  and  80  per  cent  ferro  manganese  at 
$64  to  $65,  with  little  movement. 

The  movement  in  old  iron  is  confined  al- 
most wholly  to  small  lots,  and  the  demand 
for  that  class  of  material  is  light.  Sellers 
want  $22,  on  cars,  for  tee  rails,  but  bids  do 
not  go  above  $21.  In  Pittsburg  small 
parcels  have  been  sold  at  $23  to  $23.50. 
Yardmen  ask  $20  to  $20.50  for  No.  1  wrought 
scrap  iron,  but  parcels  lying  at  points 
handier  for  shipment  are  offered  at  the  same 
figures  without  leading  to  business. 

Steel  rail  manufacturers  are  securing  few 
new  orders,  and  those  under  treaty,  as  well 
as  the  ones  closed,  involve  comparatively 
small  quantities.  Up  to  May  1st  a  total  of 
638,000  tons  had  been  sold  for  this  year's  de- 
livery, and,  while  not  as  comfortably  off  as 
might  be  desired,  the  manufacturers  adhere 
steadfastly  to  their  compact,quoting  $30  f.o.b. 
at  mill  and  $30.75  to  $31  at  tidewater  for 
heavy  sections.  It  is  stated  that  some  buy- 
ers who  have  rails  coming  on  orders  that 
were   placed  when   prices  were  $2  to  $3  per 


ton  below  the  present  level  are  reselling  at 
less  than  the  manufacturers'  rates,  but  this 
sort  of  competition  is  small,  and  has  no 
bearing  upon  the  market  at  the  present  time. 
Billets  are  selling  at  $26  to  $27,  slabs  at 
about  the  same  prices,  and  wire  rods  at 
$36.50  to  $38  at  mill,  according  to  location 
of  works,  but  the  volume  of  business  in  that 
line  is  moderate. 

Tin. — The  local  pig  tin  speculation  has 
moderated  considerably,  evidently  needing 
the  stimulus  of  a  freer  movement  in  London 
to  incite  action.  During  the  past  three 
days  about  80  tons  have  been  sold  at  20.30c 
for  prompt  delivery,  2o.27^c  for  delivery  in 
24  hours,  and  20.35c  for  August  and  Septem- 
ber delivery.  The  latter  prices  indicated  a 
slightly  weaker  market  at  the  close  for  spot 
stock.  Thirty  tons  have  been  sold  at  from 
21  down  to  20.85,  buyers'  option  all  the 
year  at  one  day's  notice.  Last  London 
cables  quoted  ^62  10s  for  prompt  and  ,£92 
for  future  delivery. 

Copper. — Rumors  of  more  or  less  exten- 
sive sales  of  Lake  Superior  ingot  copper 
have  had  circulation,  but  anything  in  the 
way  of  large  dealings  cannot  be  traced.  At 
the  present  time  brokers  find  it  a  difficult 
matter  to  induce  their  customers  to  take 
other  than  small  lots  at  the  price  named. 
Arizona  ingot  is  offered  at  i2j4c.  and  stand- 
ard casting  copper  at  lie.  The  London 
market  has  improved  still  further,  merchant 
bars  selling  up  to  ^52  2s  6d  for  prompt 
and  ^53  for  future  delivery. 

Lead. — The  pig  lead  market  has  remain- 
ed quiet,  and  there  is  no  interesting  feature 
to  note.  For  single  carloads  4XC-  >s  paid, 
but  buyers  do  not  go  above  4.20c  for  lager 
quantities. 

Spelter. — Spelter  is  steady  in  price  but 
quiet.  Prime  western  brands  are  quoted  at 
$4.90  and  mixed  brands  at  $4.85,  with  the 
opening  moderate,  and  for  early  shipment 
only.  Smelters  want  5c  for  July,  August 
and  September  shipment. 

Tin  Plates — The  tin  plate  market  is  still 
in  an  unsettled  condition  by  heavy  arrivals 
and  some  pressure  to  sell  in  the  face  of  lim- 
ited outlet.  We  quote  as  follows  : — Char- 
coal, ]/2  cross  assortment,  Melyn  grade, 
%b.\2%  to  ....  ;  f"r  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 8c  to  . . . .  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   14x20,  $7.15  to    ..;  M.    F.,   20x28, 

$15.00  ;  Worcester,  14x20,  $5.62,^  to 

Worcester,  20x28,  $10.50;  Dean  grade,  14x20, 
$5.05    to    ....;  Dean  grade,  20x28,   $10.10 

to ;  D.  R   D.   grade,    14x20,  $4.85   to 

. . . ;    D.  R.  D,  grade,  20x28,    $9.75  to ; 

I.    C.  Coke— Penlan  grade  (iron),   $5.05  to 

J.  B.  grade,  14x20,  $5.25  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.15  to 

;    I.  C.    Siemen's    steel,  coke   finish, 

$5.35;  I.  C.  Bessemer  steel, squares,  $5.60  to 
....  basis ;  I.  C.  Siemens  steel,  squares, 
$5.75  to  $5.85. 


The  "Societedes  Marchands  Detailleurs," 
Montreal,  held  their  monthly  meeting  a 
short  time  ago,  when  complaints  were  made 
that  some  wholesale  merchants  were  still 
selling  at  retail,  notwithstanding  their 
agreement  to  the  contrary.  Reference  was 
made  to  certain  civic  officials  who  grant 
pedlars'  licenses  at  half  rate  or  for  a  few 
months,  which  is  contrary  to  law.  The 
question  of  the  nuisance  of  beggars  on 
certain  regular  days  of  the  week  was  also 
discussed. 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps—Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no  bodies   of  insects    to    fry   and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


THE  SECRET  OF  HIS  SUCCESS. 

"  I  declare,  Jack,  I  can't  understand  why 
you  always  succeed  in  selling  so  many  more 
goods  than  I  do  !  " 

"  I'll  tell  youwhyit  is,"  replied  Jack;  "but," 
he  added,  "  it's  a  trade  secret,  and  you 
mustn't  'give  it  away.'  " 

"Of  course  I  wouldn't  do  such  a  thing," 
was  the  answer. 

"  Well,  then,"  said  Jack,  impressively,  "  I 
succeed  because  when  I'm  after  business  I 
wear  out  the  soles  of  my  shoes  more  than  the 
seat  of  my  trousers." 


REVELSTOKE    SMELTING    WORKS. 

Dr.  Orton  has  returned  to  Winnipeg  from 
England,  where  he  spent  the  winter.  The 
doctor's  visit  to  England  was  in  connection 
with  the  Revelstoke  Smelting  and  Reduction 
Works.  He  found  the  stockholders  of  the 
company  to  be  men  of  good  standing,  such 
as  the  Secretary  of  Ireland  and  several  mem- 
bers  of  the   British    House   of    Commons. 


Some  matters  concerning  the  company 
which  were  in  dispute  were  satisfactorily  ar- 
ranged, and  it  is  expected  that  the  smelting 
works  will  begin  operations  as  soon  as  navi- 
gation opens,  when  ore  can  be  transported 
from  the  mines  on  Kootenay  lake  to  Revel- 
stoke, to  which  access  is  furnished  by  the 
railway  built  between  the  lake  and  the  Co- 
lumbia river.  Sixty  tons  of  ore  a  day  will  be 
treated,  and  the  metal  will  be  shipped  to 
Wales  to  be  refined  at  present,  but  the  com- 
pany contemplates  doing  its  own  refining  in 
the  near  future.  The  title  to  the  company's 
320  acres  of  land,  which  was  earned  from  the 
Dominion  Covernment  by  the  erection  of  the 
works,  has  not  yet  been  adjusted,  but  the 
pro  forma  application  to  have  the  matter  set 
right  will  be  made  to  the  British  Columbia 
courts  in  the  course  of  a  few  weeks.  The 
Provincial  Government  granted  a  title  of  the 
land  to  one  Farewell,  but  it  was  set  aside  by 
the  Supreme  Court.  The  British  Columbia 
registrar-general  then  refused  to  register  the 
company's  title  because  the  plans  and  judg- 
ment had  not  been  filed  as  required  by  the 
provincial  statute.— B.  C.  Commercial  Jour- 
nal. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz.:— 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and   Compabison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 


GARDNER  SASH  RIBBON 

AND  PULLEYS. 


This  cut  shows  Gardner's  Steel  Sash  Ribbon 
and  pulleys  attached  to  sash  and  weights  us  cord 
or  chain. 

It  is  the  best  balance  on  the  market  for  light 
or  heavy  windows  or  doors. 

No  iriction  or  wear.  Windows  run  smoothly 
and  noiselessly. 

Sample  or  any  information  from 

Gardner  Sash   Balance  Co., 

No.  ft  Yonge  St.  Arcade,  Toronto. 


SPOONS.FORKS  ETC -STAMPED 


ARE  GENUINE  ROGERS"GOODS. 
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THE  DRUMMER. 

The  drummer  has  an  EZ  way 

When  he  SA's  to  sell ; 
He  spreads  before  you  an  RA 

Of  samples  that  XL. 

Then  talks  and  talks  with  NRG 

Until  you  DZ  grow, 
And  feeling  he's  your  NME, 

An  IC  manner  show. 

You  say  you  don't  want  NE  thing  ; 

No  PT  he  displays, 
Then,  getting  mad,  say  UL  fling 

Him  out  in  case  he  stays. 

He'll  SQ  then  to  take  a  "  smile," 

And  tell  HS  nut  tale, 
And  thus  LA  your  anger  while 

In  PC  makes  a  sale. 

If  you  should  CK  place  to  hide 

With  glee  he'll  CQ  too 
And  when  at  EV  he  leaves  your  side, 

He's  sold  his  goods — &  U. 

A  drummer  cannot  CA  snub, 

And  will  XQ's  a  kick, 
Like  YZ  doesn't  fear  a  club, 

And  to  UE  will  stick. 

H.  C.  Dodge. 


ness  connection  in  that  particular  locality 
are  forced  to  start  a  supply  account.  This 
is  one  of  the  principal  causes  of  the  failure 
of  old  heads  on  the  road,  and  a  word  to 
them  in  season  may  save  them  from  having 
their  positions  filled  by  younger  men." 


OLD  HEADS  LOOK  OUT. 

"Have you  noticed  during  your  travels," 
marked  an  old  Knight  of  the  Road  to  Hard- 
ware representative,  "  how  many  young 
men  are  now  on  the  road  ?  You  have,  eh  ! 
Well  I  tell  you  what  it  is,  some  of  the  old 
heads  will  have  to  hustle  if  they  don't  want 
to  be  supplanted.  Competition  in  all  lines 
was  never  so  keen  as  it  is  at  present,  and 
travelers  were  never  so  closely  watched  and 
their  doings  more  severely  criticised  by  their 
employers.  Many  houses  are  sending  out 
young  men  on  trial  trips,  who  in  their 
enthusiasm  drum  up  every  retail  store  in  a 
town  whether  it  has  a  good,  bad,  or  indiffer- 
ent reputation  and  solicit  orders.  They 
book  these  orders  and  send  them  in,  leaving 
the  firms  they  represent  to  approve  or  reject 
them.  By  this  means  they  get  the  name  of 
being  pushers,  and  the  old  head  who  knows 
the  standing  of  every  retailer,  and  for  the 
sake  of  his  employers  is  careful  in  booking 
orders,  gets  hauled  over  the  coals  or  perhaps 
is  told  that  his  services  are  no  longer  re. 
quired.  This  is  happening  almost  every 
week,  and  I  would  like  you  to  give  this 
matter  publicity  so  as  to  put  these  old  heads 
on  their  guard.  Things  have  come  to  this 
pass  now,  that  instead  of  depending  upon 
his  own  knowledge  and  judgment  in  not 
soliciting  an  order  from  a  certain  store- 
keeper, the  traveler  must  waive  that  and 
get  the  order,  leaving  his  employers  to  do 
whatever  they  like  with  it.  It  will  shew 
them  one  thing  at  least,  and  that  is,  that 
he  is  pushing  for  business.  One  great 
fault  of  old  travelers  is  that  they  have  been 
so  much  in  the  habit  of  calling  upon  their 
old  customers  and  neglecting  new  business 
houses,  that  in  time  they  are  ashamed  to 
call  upon  the  latter  with  the  result  that  their 
old  customers  either  die  or  fail  in  business, 
and  the  firm  they  represent  having  no  busi- 


A  STORY  WITH  A  MORAL. 

Tom  Sheridan   in  Stoves  and  Hardware 
Reporter   writes  :— In   a   business   house   I 
dropped  into  casually  to  see  what  was  go- 
ing on,  I  heard  a  good  story  that   will  bear 
repeating  and  that  may  interest  you.     The 
subject    under  discussion   was  advertising, 
and  there  seemed  to  be  as  many  different 
views  on  the  subject  as  there  were  parties 
present.     Among  the  "  discussers,"  if  I  may 
be   permitted    to    coin    the    word  for  this 
occasion,  was  one  who  advertised  continual- 
ly, who  always  had  something  to  say  to  his 
customers,  and  who  said  it  both  in  and   out 
of  season.     When  he  was  asked  why  he  did 
this,  when  it  seemed  sometimes  as  if  it  was 
throwing  money  away,  he  told  the  follow- 
ing :  "  When  I  was  a  boy  and  lived  down  in 
that  region  in   Illinois  known  as  Egypt,  I 
used  to  be  very  fond  of  going  fishing,  and  to 
catch  a  string  of    croppy,    with    which    the 
waters  around  my  father's  farm  were  filled, 
was  my  highest  delight.     In   the   neighbor- 
hood lived  an  old  man  named  Sol.  Quinlan, 
and  he  was  as  fond  of  fishing  as  I  was.    Sol. 
weighed  nearly  three  hundred  pounds,  was 
too  heavy  to  do  much   walking,  and   fished 
from  a    flat  boat  made  expressly  for  him. 
From  the  time  I    was   old  enough   to  know 
anything  I  had  known  Sol.,  had  known  that 
he  fished,  and  fished  often,  and  my  respect 
for  him  grew  in  proportion  with  my  acquain- 
tance.    I  think  one  of  the  happiest   days  of 
my  life  was  when  Sol.  took  me  in  his  boat. 
Before  that  my    youthful  theory  of  fishing 
was  that  quietness  was  one  of  the  essentials, 
but  Sol.  was  not  built  that  way.     He  could 
not  be  quiet  if  he  wanted  to  be.     The  slight- 
est move  rocked  the  clumsy  boat,  and  when 
he  reached  a  likely  spot,  where  a  bunch  of 
brush  peeped  above  the  water,  or  a  tree  had 
fallen  in,  half  submerged,  Sol.  laid  hold  of 
one  or  the  other  with  his  grappling  hook 
hauled   the  boat  against  the  limbs  with  a 
bang,  and  leisurely  proceeded  with  the  busi- 
ness in  hand.     And  the  way  he  could  catch 
fish.     "  Now,  boy,"  he  said  this  first  time  to 
me,  on  my  saying  he  would  scare  all  the  fish 
away.     "  I've  been  fishing  this  'ere  creek  for 
thirty  years,  nearly.     I  make  as  much  noise 
as  I  want  to,  and  I've  always  done  it.     And 
do  you  know  there  ain't  a  fish  around  here 
that  don't  know  me,  and  when  they  hear  me 
coming    they   just  flock  around  and  bite." 
And  if  you  had  seen  the  croppy  he  yanked 
out  on  that  occasion,  you  would  say  there 
was  reason  in  what  he  said.     That  talk  of 
Sol's,  came  to  me  suddenly  one  day  when 
business    was  not   looking    very  bright.     I 
took  it  for  my  text,  or  my  guide,  as  you  will, 
and  since  then  I've  made  as  much   noise  in 
the  world  as  I  could  in  a  business   way,  and 
I  think  you  will  all  confess  they  do  bite  very 
rapidly  on    occasions,    while  my   string  is 
never  entirely  empty." 


THE  CARE  OF  GRINESTONES. 

The  exposure  of  the  stone  to  the  sun  has 
a  tendency  to  harden  it,  and  if  one  part  be 
left  in  the  water  habitually,  it  will  grow  soft, 
and  wear  away  faster  than  the  other.  If  the 
trough  is  put  upon  movable  supports  in  a 
frame,  it  can  be  adjusted  to  the  stone  with- 
out much  loss  of  time.  Or  allow  the  water 
to  drip  from  a  water-spout,  an  old  white  lead 
keg  will  answer,  fixed  above  the  stone.  Al- 
ways clean  off  all  greasy  or  rusty  tools  be- 
fore sharpening,  as  grease  chokes  up  the 
grit  ;  and  always  keep  the  stone  perfectly 
round  by  razeeing  it  off  when  necessary. — 
Ex. 


IT  NEVER  PAYS. 


Traveling  men  find  that  it  never  pays  to 
speak  disparagingly  of  any  town  or  village 
where  they  do  business.  The  town  itself 
may  be  sleepy,  dull,  lacking  in  enterprise, 
and  the  accommodation  of  the  poorest,  but 
those  who  live  there,  who  have  grown  up 
with  the  place  from  infancy,  have  a  local 
pride  and  interest  in  it,  which  nothing  can 
alter.  A  St.  Louis  traveling  man  recently 
discovered  this  to  his  cost.  The  story  as 
related  by  a  friend  of  the  victims  is  as  fol- 
lows : 

My  friend  said  he  traveled  from  St.  Louis 
and  pulled  up  in  a  small  Kansas  town.  He 
had  the*good  luck  to  sell  the  leading  mer- 
chant a  big  bill,  but  while  waiting  for  the 
next  train  made  a  bad  break  that  cost  him 
his  order.  Sitting  at  the  stove  he  entered 
into  a  tirade  of  abuse  against  the  town  ask- 
ing the  merchant  how  he  could  live  in  such 
a  Godforsaken  place,  and  wound  up  by  say- 
ing he  would  rather  spend  a  day  in  jail  than 
in  the  town. 

Getting  up,  the  merchant  quietly  asked  my 
friend  to  let  him  see  his  order  book,  he 
hastily  complied  with  the  request.  The  mer- 
chant turned  the  pages  until  he  came  to  his 
own  order,  and  giving  the  page  a  yank,  tore 
it  out  and  threw  it  in  the  fire.  "  Anybody 
having  such  an  opinion  of  this  town  as  you 
have,  ought  not  to  ask  the  merchants  for 
orders,"  remarked  the  merchant,  and  the  re- 
sult was  my  friend  took  the  next  train  a  sad- 
der but  wiser  man. — Merchant  Traveler. 


NOTES  TAKEN  ON  THE  ROAD. 

In  a  late  issue  of  Hardware,  there  was  a 
note  from  Peterboro'  stating  that  a  big  cut 
had  been  made  in  some  articles  of  tin  or 
tinned  iron,  the  sequeal  of  which  came  to  the 
surface,  on  Friday  last,  by  the  assignment  of 
J.  M.  Williams  &  Co.,  Hamilton.  To  my 
mind  it  is  hard  to  credit  a  firm  with  honest 
business  principles,  who,  knowing  them- 
selves to  be  on  their  last  legs,  will  deliberate- 
ly advance  the  discounts  from  20  per  cent, 
to  40  per  cent.,  freight  prepaid.  It  is  a  des- 
perate move  for  cash,  regardless  of  the  injury 
it  does  to  other  dealers,  and  the  demorali- 
zing effect  it  has  on  the  market  price  for  a 
staple  article. 
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THE  PIG-IRON  WARRANTS  BILL. 

Mr.  Alexander  Fleming,  of  William  Baird 
and  Company  Glasgow,  Gartsherrie,  and 
Eglinton,  ironmasters,  has  since  his  return 
to  Glasgow  issued  a  memorandum  to  mem- 
bers of  the  trade  on  the  present  mode  of  deal- 
ing in  pigiron  warrants.  Mr.  Fleming  is  able 
to  speak  with  authority  not  only  because  of 
his  leading  position  in  the  trade,  but  also 
because  he  has  been  intimately  connected 
with  the  iron  market  during  the  whole  time 
the  warrant  system  has  been  in  operation. 
He  affirms  that  the  present  mode  of  doing 
business  affords  great  facilities  for  the  legi- 
timate disposal  and  purchase  of  iron,  and  he 
adds  : — "  In  times  of  depression  producers 
must  either  stop  the  furnaces  and  discharge 
the  men  or  store  the  iron,  and  they  have  al- 
ways a  ready  means  of  disposing  of  their 
make  in  the  form  of  warrants,  deliverable  at 
such  forward  dates  as  will  suit  their  own  con- 
venience. It  is  generally  found  advantage- 
ous both  for  the  buyer  and  seller  to  employ 
middlemen.  Such  men,  dealing  in  all  brands, 
and  with  an  intimate  knowledge  of  the  busi- 
ness, can  give  great  facilities.  Consumers 
frequently  buy  warrants,  but  when  they  do 
so  it  is  generally  for  forward  delivery;  and  in 
the  ordinary  course  of  business  the  sellers 
cannot,  as  a  rule,  give  the  number  of  the 
warrant,  nor  does  the  buyer  want  it  at  the 
time  of  purchase.  Makers'  scrip  is  still  is- 
sued, but  only  to  a  limited  extent,  and  is  not 
passed  from  hand   to   hand  by  indorsation. 


In  the  case  of  scrip  the  buyer  has  the  ad- 
vantage of  knowing  the  brand  he  is  to  get, 
and  the  maker  holds  the  iron  for  him  rent 
free.  From  long  and  intimate  experieace  in 
the  trade,  extending  over  the  whole  time  in 
which  Scotch  warrants  have  been  in  exist- 
ence, and  looking  at  it  principally  from  a 
makers'  point  of  view,  I  am  perfectly  con- 
fident that  the  system  has  been  of  great  ad- 
vantage to  the  development  of  the  iron  trade 
in  Scotland." — From  Trade  Circular. 


A  DEMAND  FOR  UNIFORMITY. 

There  recently  appeared  in  the  columns  of 
this  Journal  an  article  bearing  the  caption  : 
"Order  Shelf  Goods  in  Original  Packages." 
The  advantages  that  would  acme  to  the 
dealer  by  pursuing  the  policy  of  purchasing 
shelf  hardware  in  original  packages  was 
pointed  out,  at  considerable  length,  from  the 
jobbers'  standpoint.  As  is  frequently  the 
case,  this  subject  proved  to  be  decidedly  in- 
teresting to  the  dealer,  who  is  ever  alert  to 
take  advantage  of  any  new  idea  that  may 
prove  valuable  to  him  in  his  business,  and 
brought  out  the  fact  that  in  many  instances 
the  manufacturer  is  responsible  for  the  mis- 
takes the  dealer  makes  when  he  buys  his 
shelf  hardware  in  such  quantities  as  to  com- 
pel the  jobber  to  break  original  packages. 

What  is  needed,  from  the  evidence  ad- 
vanced by  the  dealer,  is  more  uniformity  on 
the  part  of  the  manufacturers  in  putting  up 
shelf  goods.  There  are  quite  a  number  of 
articles,    such    as    hinges,   latches,   clasps, 


catches  ar.d  many  other  small  shelf  goods 
that  are  put  up  differently  by  different  manu- 
facturers. For  instance:  take  the  mortise 
hinge.  Some  makers  put  them  up  in  pairs, 
others  in  sets — some  put  half  a  dozen  pairs 
in  a  box — some  half  a  dozen  sets.  Then 
with  other  and  smaller  articles  certain  manu- 
facturers put  them  up  in  boxes  containing  a 
dozen,  while  others  put  a  quarter  of  a  gross 
in  a  box.  The  embarrasment  of  the  dealer 
when  he  receives  an  order  for  a  box  of 
latches,  or  some  other  small  article,  where 
the  name  of  the  maker  is  not  given,  can 
readily  be  appreciated.  If  he  sends  a  box 
containing  a  quarter  of  a  gross  he  will  likely 
be  notified  that  the  customer  only  wanted 
a  dozen,  or  vice  versa.  If  the  name  of  the 
manufacturer  is  given  he  can  turn  to  his 
catalogue  and  find  out  whether  the  goods 
come  one  or  three  dozen  in  a  box.  Other- 
wise he  must  take  chances  and  usually  makes 
a  mistake. 

This  accounts  for  the  necessity  of  break- 
ing original  packages,  about  which  jobbers 
complain.  The  dealer  who  has  learned  that 
there  is  no  uniformity  in  the  making  up  of 
original  packages,  at  least  so  far  as  many 
shelf  articles  are  concerned,  orders  his  goods 
in  numbers  instead  of  by  the  box,  in  order 
to  get  the  quantity  desired. 

It  is  admitted  by  dealers  that  it  is  prefer- 
able to  buy  shelf  hardware  in  the  original 
packages,  and  nothing  would  be  more  grati- 
fying to  them  than  the  adoption  by  manu- 
facturers of  uniformity  in  the  making  up  of 
those  packages. — Stove  and  Hardware  Re- 
port. 
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METALS,    TIN     PLATES,    ETC. 


S.  29  and  38  FRONT  STREET  WEST, 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies    Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SALES   MADE  OR   PENDING. 
Snider  &  Shuh,  general  merchants,  Water- 
loo, Ont.,  advertise  their  business  for  sale  by 
tender. 

The  hardware  stock  in  the  estimate  of  H. 
Evison,  Colhngwood,  Ont.,  has  been  sold, 
add  assignts 

W.  J.  Flynn  &  Co.,  stoves  and  tinware 
dealer,  Toronto,  have  assigned  to  Thos. 
Carlisle,  Toronto. 

J.  M.  Williams  &  Co.,  stove  manufactur- 
ers, Hamilton,  have  assigned  to  E.  R.  C. 
Clarkson,  Toronto. 

A.  H.  McDonald  &  Bro.,  hardware  deal- 
ers, Wallaceburg,  Ont.,  advertise  their  stock 
for  sale  by  tender. 

PARTNERSHIPS    FORMED     AND    DISSOLVED. 
Muirhead  &  Co.,  plumbers,   Halifax,  have 
dissolved. 

Weatherbee  &  Donkin,  stoves  and  tinware 
dealers,  Spring  Hill,  N.  S.,  have  dissolved. 

A.  J.  Walker,  hardware  and  marble  deal- 
er, Truro,  N.  S.,  has  admitted  his  son  as 
partner. 

Wm  Parker  &  Co.,  hardware  dealers,  St. 
Johns,  N.  F.,  have  dissolved. 

REMOVALS  AND  DEATHS. 
Hon.  E.  Leonard,  of  E.    Leonard  &  Sons, 
engine  and  boiler  makers,   London,  Ont.,  is 
dead, 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 
Douglas   Bent,   trader,  Aylesford,  N.    S., 
hsa  assigned. 

C.  Collver,  general  merchant,  Burgessville, 
Ont.,  has  assigned. 

H.  H.  Dickson,  general  merchant,  Paken- 
ham,  Ont.,  has  assigned. 

F.  H.  Parsons,  general  merchant,  Cole- 
rain,  Que.,  has  assigned. 

Ulric  Collette,  general  merchant,  St. 
Bazile,  Que.,  has  compromised. 

Daniel  McLean,  general  merchant, 
Oiangedale,  N.  S.,  has  assigned. 

L.  Bernier  &  Fils,  general  merchants, 
Weedon,  Que.,  have  assigned. 

Nazaire  Girouard,  general  merchant,  St. 
Guillaume  d'  Upton,  Que.,  has  assigned. 

John  Craig,  general  merchant,  Petrolia, 
Ont.,  has  assigned  to  M.  A.  Sanders,  Sarnia. 
L.  &  M.  Chandonnet,  general  merchants, 
St.  Pierre  les  Besquets,  Que.,  has  assigned. 
Napoleon  Dubuc,  general  merchant,  St. 
Isidore,  Que.,  has  called  a  meeting  of  his 
creditors. 

J.  C.  McEwen,  general  merchant,  Tiver- 
ton, Ont.,  has  assigned  to  J.  A.  McPherson, 
Kincardine. 

Demand  of  assignment  has  been  made  of 
Isaie  Charbouneau,  general  merchant,  St. 
Therease,  Que. 


WATCH  THE  EXPENSES. 

It  cannot  be  said  of  the  body  of  retailers 
throughout  the  country  that  they  do  not 
watch  this  account  very  closely.  For  if  they 
did  not,  very  few  of  them  would  be  in  busi- 
ness to-day. 

It  is  not  the  profits  of  a  business  which  give 
men  fortunes,  it  is  only  that  part  of  the  pro- 
fits which  they  do  not  spend,  but  invest 
wisely. 

There  is  no  man  so  careful  who  could  not, 
by  strict  scrutiny  of  his  expense  account,  re- 
duce it  by  many  dollars  every  year.  These 
dollars  saved  represent  a  reserve  force  which 
those  can  appreciate  most  who  have  been  so 
placed  as  to  be  forced  to  call  on  all  the  re- 
sources at  hand. 

The  presence  of  a  reserve  fund  within 
easy  reach  makes  every  merchant  a  better 
buyer  and  a  more  careful  seller.  Though 
he  may  never  be  called  upon  to  use  that  re- 
serve, the  fact  of  its  possession,  however, 
places  him  mentally  and  morally  in  a  posi- 
tion that  brings  all  advantages  to  him.  It 
is  just  the  same  feeling  which  makes  the 
orator  master  of  his  audience,  who  goes  be- 
fore it  prepared  at  all  points  and  certain  of 
his  knowledge  and  ability  to  answer  all 
hostile  criticism. 

But  the  possession  of  this  reserve  must 
come  to  the  average  merchant  by  his  close 
scrutiny  of  his  expense  account.  For  every 
dollar  spent  that  might  have  been  placed  in 
reserve,  he  loses  a  grain  of  that  mental  and 
moral  elevation  which  allow  him  to  occupy 
the  best  position,  either  as  a  buyer  or  a  seller. 
For  this  reason,  while  no  man  should  be 
stingy  or  mean,  neither  should  he  be  gener- 
ous in  expenditure  until  his  income  and 
means  are  so  assured  that  he  can  afford  to 
be  generous  without  injury  to  his  business 
interests. 

The  secret  lies  in  a  careful  looking  after 
the  expenses. — Ex. 

INSURANCE. 

It  would  be  difficult  to  decide  off-hand 
which  is  the  most  important  question  for  the 
business  man  of  family  to  consider — insur- 
ance of  his  stock  and  furniture  against  loss 
by  fire  or  the  insurance  of  his  life  against 
loss  to  his  family  by  his  sudden  death.  The 
merchant  who  neg  ects  to  insure  against  fire 
or  forgets  to  renew  such  insurance,  is  gen- 
erally considered,  and  rightly,  as  lacking  in 
ordinary  prudence,  not  to  say  common  sense, 
yet  cases  continually  occur  of  stores  burning 
out,  and  the  reports  come  in  :  "  No  insur- 
ance." But  the  merchant  with  a  family  de- 
pendant upon  him,  who  makes  no  provision, 
such  as  life  insurance  affords,  for  the  main- 
tenance of  his  dear  ones  after  his  decease,  is 
even  more  destitute  of  sagacity  and  more  de- 
serving of  censurethan  thebusiness  man  who 
runs  the  risk  of  his  stock  burning  up  and  be- 
ing left  at  the  mercy  of  his  creditors,  owing 
to  a  failure  to  take  the  ordinary  precautions 
against   loss  by  that  common  disaster.     In 


this  connection  it  is  proper  to  call  the  atten- 
tion of  our  married  readers  to  the  necessity 
of  conducting  their  businesses   in  such   a 
manner  that  their  estates  may  be  easily  ad- 
ministered for  the  benefit  of  their  families, 
in  case  of  their  sudden  taking  off.     When  a 
business  is  run  on  business  principles,  with 
proper  account  books,  properly  kept,  so  that 
it  can  be  seen  at  a  glance  just  what  the  state 
of  the  business  is,  it  may  be  possible  for  the 
widow  of  the  deceased  merchant  to  carry  it 
on  successfully  for  the  maintenance  of  her- 
self and   children.      Unfortunately  far  too 
many  merchants  run  their  business  on  a  sort 
of   happy-go-lucky   plan,   and    hardly  ever 
know  themselves  just  how  they  stand  as  re- 
gards earnings  and  liabilities,  and  of  course 
when  they  are  removed  by  death  it  is  an 
utter    impossibility    for    anyone    except    a 
skilled  expert  to  learn  the  condition  of  the 
business  which  they  have  left  behind  them. 
As  the  sums  for  which  many  lives  are  in- 
sured rarely  yield  an  adequate  income  for 
the  support  of  a  family  of  growing  children, 
it  behooves  the  married  merchant  who  would 
insure  his  family  against  a  shabby-genteel 
state     of     existence,     as    well    as    against 
actual  grinding  poverty,  to  take  steps  to  ar- 
range his  business  affairs  in  such  a  shape 
that  the  taking  away  of  the  directing   mind 
and  hand   will  not  endanger  the  business. 
He  will  thus  not  only  safeguard  the  future 
of  his  family,  but  also  improve  the  chances 
of  his  business  success  while  he  remains   in 
the  land  of  the  living,  for  as  a  rule  it  is  the 
unsystematic,    non-bookkeeping   merchants 
who  are  the  first  to  succumb  to  the  perils  of 
business  life. — Merchants'  Review. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 
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IUJ/STKATIVE 
*    TVRJ'SSES 


a- 
;sses 

WDDD  engraving 
phqtq  engraving 

zjnc  engraving 
half  tone 

wax  engrav:ng 

^  DESIGNING N>-j 
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SAW  YOUR 

|  ADVERTISEMENT 

IN  THE 

HARDWARE. 


When  writing  to  our  advertiser    please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS  OF 

UNION  TANNED 
STAR  RIVET 

Leather  Beltinc 

70  King  St.  East,  Toronto. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consu't  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


F 


ORBES'  NEW  + 
PATENT  SKATE. 


The    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  in  Skating  Countries. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nu»' 

No  Loose  Parts. 
Requires  No  Previous 

Fitting. 
Always  Ready  for 

Putting  Right  On. 


Top  View,  Heel  Lever  (dotted)  Open 


Greater  Possibilities  in  Speed  and 

Points  than  any  Skate  ever  produced. 

Only   First-Class  Goods   Manufactured.      Nc   Second 
Quality. 


THE  FORBES  MAN'FG  CO.,  Ltd. 

Sole  Makers, 

17, 19  A  21  Bedford  Row,  Halifax,  N.S. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


*    #A** 


Sole    Agents    and    Manufacturers 
of  the 


Forsyth  (Boston 

r™*""*^^  Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 


*  *T*  * 


V 


For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

O— O-O 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c.' 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER 
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Imitation  is  the  sincerest  form  of  Flattery" 
that  the  gem  freezer  is  recognized  as  the  best  is  proven 
6v  the  way   our  competitors  are  imitating  its  good  quali- 
ties, ano  use    it  as  the  standard   of   comparison  when 
trying  to  sell  their  own  goods. 

We  only  claim  a  Double  Action  for  the  Gem  Freezer 
because  it  is  impossible  to  get  mors  than  two  motior.8 
from  any  system  of  gearing  in  use  at   present   in   any 

FREEZER. 
WE  MAKE   NO  CLAIMS  THAT  CANNOT  BE  FULLY  PROVEN. 

DO  NOT  BE  IMPOSED  UPON  BY  THOSE  WHO  MAY  TRY  TO  SELL  YOU 
OTHER  FREEZERS  BY   TELLING  YOU  THEY  ARE    "  JUST  AS  GOOD  " 

OR  "Just  the  same  as  the  Gem."     Insist  on   having   the 

Gem  and  if    you  cannot  get  it  from   your    regular  jobber, 

write  to  us  and  we  will  tell  you  where  you  can  get  it, 

or  quote  you  prices  and  discounts. 


MANUFACTURED  BY 

AMERICAN    MACHINE    CO., 

Lehigh  Avenue  &  American  Street,  Philadelphia. 


john  h.  graham  &  co., 

,.  agents,  113  Chambers  St.,  New  York. 


CAUTION. 

Joseph  Rodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


MARK. 
TRADE 


X* 


GRANTED 
1764. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 


W.G.A.Lambe&Co. 

Late  Williamson  &  Lambe. 

- STO R AG 

54  &  56  Wellington  St,,  East. 
TORONTO. 


SkopThi*[ 
,not 


SHEPARD  HARDWARE  CO.,  BUFFALO,  N.Y 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  -23,    23$ 

Strip   "     ....  25,    27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

I.X.,  "  6  50    6  75 

I XX.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12$  X  17        5  00     .... 

D.X 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

BV.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plata — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .    8  75    9  00 

IX.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plata. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    T 

26        "     7J    7J 

28        "     71    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  U  05    2  10 

Keflned      "               "             ••  2  45    2  55 

Horse  Shoe                              ..  2  50    2  55 

Rnnd                                                ••  2  50     2  61 

loop              "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    .1  25 

Machinery ■••• 8  00    3  25 

Best  Cast  Steel,  per  lb 0  13$  0  14 

Russian  Sheet        "       0  10J  0  12 

Tank  Plates 2  00    2  2a 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    HJc 

-inch  16i 

Boiler  Plate. 

Jinch $2  50 

5-16" 240 

S     "     and  thicker 2  30 

Sheet  Iron. 

1  to  20  gauge  2f ,  3 

22  to  24      "      2J,  3 

26  "      3,    3i 

28  "      3i,3J 

Canada  Plates. 

Blaina J  bright  3  20    3  25 

Iron  Pipe. 
Wrought  57$  to  60  and  2J  p.c.  dis. 
Galvanized,  30  to  30  and  5  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5J,  5} 

26  gauge,  "       5$,  6 

28      "  "        5},6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5$,  6 

26  gauge,  "         5},  6J 

28      "  "         5},6i 

Note — Cheaper  grades  about    J  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7}    7$ 


i        "  "  6 

5-16  "  "  5} 

%      "  "  5J 

7-16  "  "  5 

%&2£  inch"      ....*.".".  3$ 

Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  13J  0  15 

Boll  or  Bar. 
Cut  lengths,  round,  $  to  j  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note—  Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


53 
51 

■H 

3f 
5  90 
2  70 

0  50 


1  10 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <6  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
27  to  30     "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  0b\  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04i 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2$  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  18    0  18$ 

Other  makes  "     0  17    0  17$ 

White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 5}  .. 

No.  1  Do "  0    5$ 

No.  2  Do "  0    4} 

No.  3  Do "  0    4$ 

Prepared  Paints. 
(In  i,  $  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2ndqualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"       (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  60  0  61 

Castor  Oil. 

Best.perlb 0  10$    0  11 

Glue  (in  bbls) 

Common,  broken    0  10    0'.: 

French  medal   0  12    0  IS 

Cabinetmakers  0  17    0  18 

White 0  16    017 


HARDWARE. 


19 


HARDWARE. 

A  in  in  mi  it  ion —  Cartridges. 
Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  A  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  St,  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
B  e   's,  per  1,000 30  25  $1  00 

Anvils. 

Per  lb 0  10    0  12} 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  per doz 13  00  20  00 

Adjustable  "  each   5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing  per  gross  0  65  1  59 

Pegging,  "  ....  0  65  1  25 

Brad,  "  ....  0  85  1  60 

"  handled  ....  3  60  7  30 

Saddlers',  "  ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  ami  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.dis.  off  Re- 
vised list. 

Bells— Hani, 

Brass,  60  to  663. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Bouse. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— buffer. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior —Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,    47J   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47J  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  DO 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Hollers. 

Annex     1  25  175 

Mascot   1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb oil    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  and  5  pei 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  00  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00     <*  75 

Barber's  Ratchet 10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u  0  85    3  20 

Broilers. 

Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts—  Brass. 
Wrought  Brass  dis.  60  and  10  to  70  pel' 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pa,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "       6  50     

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  33 

Cartridges— See  Ammunition 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc.  J     per  cent.  • 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   •. 0  90  1  10 

White,  lump,  per  lb 0  01}  0  01} 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Chums. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p.c 
from  factory  60  and  10  pe  t  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Steams, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's   Rod,  per  doz 2  00 

Coil,    per  doz 0  88    100 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33 J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33£  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  6u 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis   50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 
Am  hit,  50  pc.    50  p  c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  B  „ 

50  p,c.  Can.  f  Hellei's 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33ip.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc,  dis. 40  p.t.. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges-Jfartinj,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 

United  Inches— Box  Price. 

Double 
„.  _     Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft 
inches      1.40-1.45  2  15 

26  to  40  in  1.50-1.55  235 

41to50  3.40-3.50  543 

51  to  60  3.70-3  80  625 

61  to  70  4.00-1.10  7  20 

SJtOg  7.80 

81  to  85  87t 

91    tO  95  JO    7E 

96  to  100  ib'oc 

101  to  105  22]00 


Pilkington. 
Ordinary 

1st  break  83  65 

2nd       "      3  9o 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  4ii 

6th       "      5  9u 

7th       "      g  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  70 

3rd      "       5  40 

4th       "      5  90 

5th      "      g  50 

6th       "       6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers— Nail. 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27}  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  5o 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw, 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 

Can.,  dis.  37},  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  v.c 
'     Shepard's  Noiseless,  dis.  60  p.c 
_..  Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62i  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .     0  03}  0  04} 
Per  doz.  sets. 

Screw,  Eureka  113    x  80 

Gate, Clark's 150    2  20 

Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairt 

Spring      1  50    3  5fl 

"     Shepard's  Niagara     1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  vie u 

cent. 

Planter's  per  doz  4  00    5  Ot 

Hooks—  Cast  Iron 

Bird  Cage,    per  doz  0  50    1  10 

Clothes  Line,     "  0  27    0  63 

Harness  "  0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples.    Can 

dis.  17},  20  p.c.  off  Canadian  list. 


Composite  Silver, 


Red  Cap, 


KHUN- IDS. 

Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early 


20 


HARDWARE. 


Wrought  Hooks  and  Staples,   Auier- 
dis.  75  to  75  and  10  per  cent. 
Wirt. 
Hat  and  Coat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 
Canadian,  dis.   50  and  10  to  60  and  5 
per  cent.' 

Horse  Shoes. 
Per  keg 3  60    3  75 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list. 
Copper,                        " 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..     2  75    3  25 
Bronze,  Gem,         "         ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross SI  30 

Ladles. 

Melting,  per  doz 1  70 

Leuiou  Squeezers. 
Porcelain   lined,  per  doz    2  20 
Galvanized, 
.King,  wood, 
"      glass 
All  glass, 

Lines. 

Fish,    per  gross 105 

Chalk,         "  .     190 

Locks — Door. 

Canadian,  dis.  per  cent 

Russell  &  Erwin,  per  doz    2  90 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent 

Padiock. 
English  and  Am.  per  doz        50 
Scandinavian,  "  1  00 

Eagle,  dis.  per  cent,  15  to  17$  per  cent, 

Mallets. 
Tinsmiths',  per  doz    1  25 

Carp't'rs',  hickory      "  1  25 

Lignum  Vitaa,  "         3  85 

Caulking,  each 1  60 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20 
Canadian,  37$  to  40  per  cent. 

Dixon's,      each  160 

Woodruff's    "      110 

Hale's,  "      105 

Hume,  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut.  3   in.   and    upwards, 

per  keg  base,  price   2  30 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American 1  85    3  50 


1  65 
40 


3  00 
1  00 


0  40  0  45 


4  75 


4  00 

4  50 

5  60 

3  85 
2  90 

4  50 

1  30 

2  50 

7  40 

50 

7  50 


1  87 

2  75 
4  00 
1  20 


Picture  Nails. 
Porcelain  Head,  p.  gross 
Brass  Head, 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.    Canadian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons, 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz '< 

German,  per  doz 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00 

Pulleys. 

Hothouse,  per  doz 55 

Axle 22 

Screw  27 

Awning 35 

Pumps. 
Rumsey    or    Canadian     Cistern 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "        9  00  15  00 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz  2  10    4  50 

40    3  50 


40  10  25 
60    2  60 


5  50 


1  00 
33 

1  00 

2  50 


& 


Foot, 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,   per  doz   65    4  00 

Screws.    • 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
.  "       K.H.       "       72$         " 
"      F.  H.  Brass  75         " 
•'      R.  H.      "       70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37$  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &W.  N.  P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 


6  00 
2  40 


1  50 
3  75 
5  00 

2  00 


25 

2  00 
1  70 
1  50 


Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "      ....  3J        3| 

Rakes. 
Cast  Steel  and  Malleable,  Canadian 
list  dis.  40  per  cent. 

Razors.- 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45'per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope. 


Sheaves 
Sliding  Door,  per  set  ....        77    140 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    115 

"  tinned,      "  1  35 

Tin  Rim,  "  "  2  30 

"  black,        "  1  80 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 


1  35 

1  60 

2  45 
2  25 


2  00 

3  00 

4  50  11  50 


5  50 
5  00 


Soap 

Sapolia    i  gross  boxes 3  25 

"         J  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28 


Tape  Lines, 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12i  per 

cent,   to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application. 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game.H.  &N.,  or  P.S.&W.,  discount  57  i 
to  62$  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb o  m  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb    ..     0  18 

Mattress,  per  lb 0  33 

Staging         "        o  27 

Broom  "         0  30 

Binding,  flax,  per  lb 

iute        "       ...... 

"         Blue  ribbon    .....     .".",] 

"         Redcap 

"         Crown 


0  20 
0  45 
0  35 
0  55 


0  14 
0  12 
0  11 


Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  135 

Spoons  and  Forks. 


Sisal,       per  lb  10    11\  smaller  than    Tea  Spoons pergross    7  50 


13j  14J/7-16,  $c,  extra 


22 
13$ 

08 


25 
16 

08$ 


Nail  Sets. 

Square,  round  and  octa- 
gon       3  38     4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
'  McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       15° 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25 

Pencils. 

Dixon's,  per  gross 100 

"        Carpenter 2  25 

Picks 


0  85 

1  15 


55 


per  doz  6  00 


Manilla 
Cotton, 
Russia  Deep  Sea,  per  lb.. 

Jute    "    ••• 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ''.U  37$  to  40  per  cent 

Sad  Irons. 
Mrs.   Potts,  per  set 

N    P. 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 
per  gross  Sand  and  Emery  Paper. 

B.&A.,sand,  30n.c 

Emery,  per   quire 

Sash  Cord. 

Per  lb 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$ 

siausarje  Stuffers. 

Each 1  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55 
S.  &  D.   dis.   30  to  35  per  sent. 
Hack,  complete,  each. .. .     175 

"       frames  only  

Saw  Sets. 

Per  doz l  65 

Scales. 
9  00      Canadian  List,  dis.  40  p.c. 


Dessert 

Table       "     

Dessert  Forks.. 
Medium     " 
Table  "      .. 


3  50 


3  25 


4  25 

3  60 


0  90 

1  20 


50 


3  00 


3  00 


2  75 
75 


9  00 


Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  percent 

Staples. 
Fence,  galvanized,  per  lb  4$      4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 


Silver  Composite  o  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ... .  012  013 

Pipe,  each  5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  50 

00  weH  Wheels. 

2100  Amer., perdoz.  8,10&l2in.    3  38    6  00 

30  00    30  00 

24  00  _,    .  Wire. 

27  00 Flam  >r°n  and  steel— Bright.  .,  nneal- 

36  00 ed>  coppered,   coppeied  spring  and 

galvanized  7$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOcper  100  lbs.  net  added  forfreights, 
lo.b.  London  14c.  added. 
Tinned,  net  list:  brass  and  Conner  7i 
p.c.  dis.  FF        * 

Market,  tinned  per  lb  ... .     0  04$  0  08 
Tinned  Broom,  from  19  to 

22  gauge  per  lb 0  06$  0  06$ 

Malm  s  Wire  on    spools,  30  to  45  per 

cent  dis.  * 

Clothes  Line.galv., p.  100ft    0  25    0  55 


0  30 


5  00 
2  35 


0  15 

50 

Hindostan,  per  lb 

"            Slips,   per  lb 

0  06 

9 

Labrador,    per  lb 

0  13 

"         Axe,    "      

0  15 

Turkey               "       

0  50 

1  50 

Water-of-Ayr    "      

0  10 

Scythe,  per  gross 

3  50 

5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut, Carpet.gimp, blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


Fencing  Wire. 

Galv.   steel  barb  fencing 

n-'lLOC(kiBJlIb'"  4  point ....     0  04J  0  05 

Ditto  Glidden  2  point  0  04  J  0  05 

Galv.  Steil,  plain  twist  .      0  043  0  05 

Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  041  0  05 

Staples  „  0.. 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft        00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis.32i  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each'  ..'    2  00 

n.  «  ti- •  Syper  d,oz 5  80 

G.  &  K.'s  Pipe    "      .... 

Burrell's    "     each  r. 

Pocket,  per  doz .!,'.'.'.'     i  25 


3  00 
7  50 
6  00 
3  40 
2  00 


THE  HARDWARE  Printing;  and  Publlihlng  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE. 


'INCINNATI  BELL  FOUNDRY  GO 


SUCCESSORS  M  biymyerIbcus  to  the 

BLYMYER  MANUFACTURING  CO 

ff.  CATALOGUE  WITH  2200  TESTIMONIALS. 
1*1 


ELLS  CHURCH.SCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 

SHOULD  SEND  2?C.   FOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

:k^:r,:d"w\^:r,:e]- 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  (or  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  lor  Every  Purpose, 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADE  k'«RK  FOR 


♦40U.OW    WARE. 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    QUALITY 


TRADE  MARK  FOR 
KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS1  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best   in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,  P.Q. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St,,  London,  Eng., 

Exporters  of 

Naval  and  Dilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 


N  .  B.—  Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 
Yards: 
McGill,  Wellington,  Grey  Nun  and  Yourille  sts 

MONTREAL. 


COPPERINE. 

William  HAMiLTON,\Water  Works  Dep't. 
Superintendent.       J     Pumping  House. 
Toronto,  Jan.  6th,  1891. 
Alonzo  W.  Spooner,  Esq.,  Port  Hope, 

Dear  Sir, — I  am  pleased  to  say  that 
after  nearly  three  years  constant  use,  day 
and  night,  on  our  largest  engine  your  Cop- 
perine  has  stood  its  work  well.  I  have  not 
had  to  renew  any  of  the  heavy  bearings  yet, 
so  I  consider  that  speaks  for  itself.  I  am 
pleased  to  recommend  it  to  any  one  in  need 
of  metal  to  stand  heavy  work. 
I  remain,  yours  truly, 

J.  C.  FERGUSON, 
Chief  Engineer  Toronto  Waterworks. 


ENGRAVING 

•    FOR   AtL   . 

Illustrative:! 

AND         •    ! 

Advertising  I 

{  PURPOSE:,    i 


J.  L  JONES, 

WOOD  ENGRAVER, 

8)yO&l2,KINGSTEAST, 

TORONTO.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub- 
lishing Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


THE  I 


FORGE  CO.,  Ltd., 


68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


HARDWARE. 


Do  you  own  a  Horse  worth  $25.01)  ? 

If  so,  send  for  descriptive  circular  of  Kasper's  Oat 
Cleaner. 

Manufactured  by  H.  R.  IVES  &  CO.,    -    MONTREAL,  P.  Q. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'-and  Treas.filK  *SS  CHAS.'.N.  CANDEE,  Sec'y- 

The  Gutta  Percha  I  Rubber  Mfg.  Co. 


OF    TORONTO. 


I^/\RK 


Kink  proof  hose 


GUTTA  PERCHA*RUBBER  M-O 


or  TORONTO 

43YONGE 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  l'lON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,       -        -       TORONTO. 


DOMINION  WIRE  MANUFACTURING  COY,  LIMITED. 

MONTREAL   and  TORONTO. 

MANUFACTURERS  OF  IRON  AND  STEEL, 


-ALSO- 


Nail. 

Rivet. 

Bolt. 

Spring. 

Telephone. 

Telegraph. 


BRASS  AND  COPPER  WIRE, 

WIRE  NAILS,  WOOD  SCREWS. 


"  LYMAN  "  2  and  4  Barb, 

PLAIN  TWIST,  2  and  3  wires, 
RIBBON  and  THORN 


FENCING. 

Staples  and  Fencing  Tools. 


J 


MAY  30,    91 


2.00  a  Year. 

Cents  a  Copy 


pE    ORGAN   OF 

WROUGHT 

CAST, 
*     STAMPED 

HEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


ICE 


G^HAJVt 


Hardmare 
Trade. 


Write  for 
Prices. 


General 


HARDWARE 


KING  ST.  EAST, 


,  LIMITED, 


Merchants. 


TORONTO. 


SEAMLESS  WROUGHT  STEEL  KITCHEN  SIS. 


These  sinks  are  pressed  from  single  Sheets  of  Steel  without  seams  or  joints,  rounded 
at  the  sides  and  corners  so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (steel)  breakage  is  impossible,  and  in  con- 
sequence of  their  comparative  lightness,  freight  charges  are  less  than  half  the  price  of  the 
cast  iron  article. 

These  Kitchen  Sinks  are  finished  in   painted,  galvanized  and  Tinned. 

Kemp  JWanufaeturincj  Co., 

TORONTO.    ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $3.00    A    YEAR. 
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OUR  MONTREAL  OFFICE. 

Our  Montreal  Office  Is  located  at  I  I  6  St.  Francois 
Xavier  St.  Our  representative,  Mr.  G.  Hector 
Clemes,  will  be  pleased  to  have  subscribers  and  ad- 
vertisers call  upon  him  there.  He  will  also  pay 
special  attention  to  gathering  business  items  and 
attending  generally  to  the  Interests  of  this  paper. 

HARDWARES  WANTED. 

Ten  cents  each  will  be  paid  for  copies  of 
Hardware  of  May  16.  About  fifty  copies 
are  wanted.  If  any  of  our  subscribers  can 
spare  them  we  shall  feel  much  indebted  to 
them. 


THE    SALESMAN     SHOULD    KNOW 
HIS  STOCK. 

The  salesman  is  at  a  disadvantage  if  he 
does  not  know  something  about  the  article 
he  is  trying  to  sell  or  that  the  customer  is 
trying  to  buy.  For  the  customer  does  some- 
times have  to  try  hard  to  make  a  purchase, 
and  occasionally  has  to  give  up  the  attempt 
because  of  the  ignorance  of  the  salesman. 
Here  is  an  instance  :  A  few  days  ago  a  lady 
went  into  a  store  to  buy  a  refrigerator.  The 
shop-assistant  who  waited  on  her  showed 
her  the  different  kinds  in  stockand  appeared 
desirous  of  making  a  sale.  But  the  lady  had 
a  few  questions  to  ask.  There  were  certain 
requirements  she  sought  to  secure  in  a  re- 
frigerator, and  the  salesman  was  unable  to 
say  which  particular  kind  embodied  the 
most  of  these  desiderata.  Further,  he  was 
unable  to  volunteer  any  information 
about  any  of  the  refrigerators.  He 
knew  nothing  about  the  matter,  and 
was  therefore  unable  to  make  a  sale. 
His  customer  gave  him  every  chance, 
but  he  was  unequal  to  the  cccasion.  It  must 
have  been-  disheartening  to  him  to  see  her 
leave  the  shop,  annoyed  with  him  because  ot 
his  disappointing  ignorance,  her  money  in 
her  purse  instead  of  in  his  till,  and  all  be- 
cause he  was  not  sufficiently  informed  about 


one  article  of  stock.  There  are  a  good  many 
failures  to  make  a  sale  just  for  the  same  rea- 
son. A  customer  comes  in,  evinces  an  in- 
terest in  some  ware,  asks  a  question  or  waits 
for  information  to  be  offered,  and  because 
the  salesman  is  lacking  in  the  answer  or  the 
offer,  leaves  without  doing  any  business. 

In  a  former  article  in  this  journal  the  im- 
portance of  shop-keeping  was  insisted  on, 
and  its  precedence  to  salesmanship  in  the 
training  of  the  shopman  was  held  to  be  ne- 
cesary.  Let  the  embryo  salesman  be  kept 
in  the  background  till  he  knows  something 
about  stock.  While  he  is  learning 
stock-keeping  he  is  also  learning  some- 
thing of  the  characteristics  of  the  var- 
iousarticleshe  is  tohavetheselling  of.  When 
he  comes  to  the  front  to  receive  customers, 
he  will  then  be  able  to  speak  with  fuller 
knowledge  and  with  less  hesitation,  and  the 
habit  of  looking  into  things  to  learn  what  he 
can  about  them  will  be  acquired.  He  will 
continue  to  look  into  things,  to  learn  from 
manufacturers,  from  circulars,  from  cata- 
logues and  other  explanatory  mediums,  what 
he  can  about  them.  He  will  not  have  to  wait 
to  be  asked.  He  will  put  his  knowledge  at 
the  service  of  his  customer,  and  will  do  that 
with  due  tact,  never  forgetting  that  the  latter 
may  have  ideas  of  his  own  about  which  he  is 
very  positive. 

An  ill  informed  salesman  is  a  very  expen- 
sive servant  He  will  probably  estrange  more 
trade  than  would  compensate  his  employer 
for  keeping  a  man  with  ready  special  know- 
ledge always  at  his  finger  ends.  People  look 
for  knowledge  in  thesalesman.  If  he  chances 
to  let  slip  a  phrase  or  judgment  that  smacks 
of  the  well  posted  critic,  it  is  wonderful  what 
influence  he  has  over  his  customer.  The 
latter  feels  safe  in  the  hands  of  a  man  who 
appears  to  make  a  specialty  of  the  very  thing 
the  customer  wants  to  buy.  Salesmen  can- 
not study  too  much  to  inform  themselves 
about  the  wares  they  have  to  sell. 


FARM  IMPLEMENTS  AND 
CREDIT  SYSTEM. 


THE 


The  consolidation  of  the  agricultural  im- 
plement industry  of  this  country,  by  the 
merging  into  a  single  company  of  the  lead- 
ing manufacturing  concerns,  is  a  movement 
that  will  have  consequences  to  be  felt  more 
or  less  by  all  country  traders.  The  imple- 
ment makers  have  struck  hands  because 
their  number  and  productive  capacity  have 
outgrown  the  demand.  Too  many  of  them 
had  got  into  the  field,  and  each  year's  out- 
put extinguished  the  demand  not  only  for 
that  year,  but  also  for  several  subsequent 
years,  agricultural  implements  being  wares 
that  do  not  need  replacing  yearly.  The  revi- 
val of  the  demand  for  stocking  the  country 
anew  is  a  matter  of  four  or  five  years'  time, 
and  the  interval  admits  of  only  a  sorting  up 
trade.  Profits  have  consequently  to  be  large, 
and  nothing  is  so  destructive  of  profits  as 
over-production.  Combination  has  therefore 
resulted. 

A  cause  that  played  an  important  part  in 
bringing  about  combination,  was  the  fact 
that  the  advantage  in  the  competition  waged 
by  these  manufacturers  was  not  necessarily 
on  the  side  of  the  biggest  capital.  So  long 
as  a  house  could  keep  itself  going  it  had 
almost  as  good  a  chance  to  get  a  hold  of 
trade  as  its  rival  of  the  greatest  financial 
strength.  If  it  had  a  good  staff  of  salesmen 
and  local  agents  it  had  one  of  the  resources 
peculiarly  valuable  to  an  implement  making 
concern.  With  such  auxiliaries  it  might  out- 
strip the  wealthiest  house  engaged  in  the 
same  sort  of  production.  Hence  the  impor- 
tance in  the  eyes  of  the  wealthier  concerns 
of  a  league  in  which  the  principal  manufac- 
turers should  join  hands.  If  comparative 
capital  were  as  important  in  this  as  it  is  in 
most  other  industries  there  would  not  be  so 
many  houses  to  league  together  now,  as  the 
financially  stronger  would  alone  have  sur- 
vived. 

The  competition  among  these  houses  being 
supported  rather  by  the  attempts  of  agents 
to    outvie    one    another    in    making   sales 


HARDWARE, 


than  of  exertions  on  the  part  of  management 
to  get  hold  of  the  market,  was  disastrous  to 
the  farmers.  Men  adept  in  the  arts  of  per- 
suasion, adroit  in  the  use  of  arguments  to  in- 
veigle the  farmer  into  doing  what  he  is  averse 
to  doing,  have  been  hounding  him  for  years, 
and  have  driven  him  into  more  extravagance 
than  he  can  stand.  The  farmer  has  not  been 
making  money  in  recent  years,  though  he 
has  had  all  the  mechanical  facilities  for  doing 
so.  The  last  generation  of  Canadian  far- 
mers left  more  wealth  to  their  children  than 
this  one  will,  and  with  the  last  generation 
the  man  worked  ten  times  harder  than  the 
man  of  to-day  works.  One  reason  is,  that 
the  farmer  has  been  over-taxed  for  imple- 
ments. The  competition  among  manufactu- 
rers made  it  a  necessity  with  them  to  stimu- 
late the  demand  to  abnormal  proportions. 
Since  machinery  would  not  wear  out  fast 
enough,  it  became  the  policy  of  the  manu- 
facturers to  improve  it  out.  Competiton  af- 
forded a  hot-house  atmosphere  to  mechani- 
cal invention,  and  things  were  superse- 
ded before  they  were  second-hand.  The 
agents  urged  the  farmer  into  buying  the 
latest,  and  the  farmer  soon  became  a  less 
desirable  customer  to  local  tradesmen  than  he 
used  to  be.  The  country  merchant  had  to 
wait,  because  the  implement  men  would  not 
wait,  and  the  credit  system  has  become  an 
aggravated  grievance  with  the  country  mer- 
chant since  the  agricultural  implement  strife 
has  set  in.  There  have  been  more  failures 
among  country  merchants  than  there  would 
have  been  if  the  farmers  had  been  left  to 
themselves  by  the  implement  agents,  and 
there  have  been  more  worthless  book  debts 
among  the  country  merchants'  assets. 

The  amalgamation  of  the  leading  compa- 
nies may  act  as  a  check  upon  the  forcing  of 
sales,  but  it  will  be  likely  also  to  make  prices 
higher,  and  will  not  weaken  the  hold  which 
the  implement  makers  have  heretofore  had 
upon  the  farmer  until  his  machinery  is  paid 
for.  

DULNESS  IN  THE  FOUNDRIES. 

The  foundries  are  having  an  exceptionally 
dull  time  of  it  just  now.  Some  of  them  are 
working  with  only  about  one-half  the  usual 
number  of  their  employes.  Business  is  very 
much  quieter  than  it  was  in  the  correspond- 
ing part  of  last  year,  and  then  it  was  far 
from  brisk.  There  is  a  considerable  amount 
of  building  going  on,  but  the  number  of 
large  structures  is  small,  and  supplies  for 
most  of  them  were  got  out  some  time  ago. 
The  trade  that  is  flattest,  however,  is  that  in 
water  pipes.  It  has  now  got  so  divided  up, 
and  competition  has  run  prices  so  low  that 
manufacturers  find  it  a  most  unsatisfactory 
department  of  their  business.  Formerly  it 
made  a  considerable  part  of  the  summer's 
business,  now  several  of  the  foundries  have 
shut  down  their  water-pipe  works,  and  hun- 
dreds of  hands  are  idle  in  consequence.  The 
manufacture  of  water-pipes  was  profitable  a 
few  years  ago    when    there    were  only  two 


concerns  engaged  in  it,  but  that  number  has 
been  increased  to  seven,  and  the  profits  have 
almost  disappeared.  They  are  not  con- 
sidered to  be  worth  remaining  open  for  by 
many  of  the  manufacturers  now  The  St. 
Lawrence  Foundry  in  Toronto,  the  St. 
Thomas,  and  the  Nova  Scotia  makers  have 
shut  down.  At  Lachine  the  industry  is 
about  starting.  The  latter  establishment  is 
supposed  to  have  a  large  contract  for  a 
Quebec  town,  which  it  is  making  preparations 
to  fill. 

Soil  pipes,  fittings  and  stove  castings  con- 
tinue to  be  brought  into  this  country  much 
more  cheaply  than  Canadians  can  make 
them.  A  deputation  of  iron  men  has  gone 
to  Ottawa  from  this  city,  with  the  object,  it 
is  supposed,  of  having  some  change  made  in 
the  duty  on  these  articles.  It  is  to  be  hoped 
in  the  interests  of  the  stove-making  industry 
of  the  country  that  the  deputation  will  suc- 
ceed. 

The  lower  prices  of  United  States  pig 
iron,  both  Northern  and  Southern,  are  favor- 
ing it  yet  very  much  in  its  competition  with 
English  and  Scotch  iron  on  this  market. 
About  all  that  is  being  used  in  our  foundries 
these  days  is  American. 

STOCKING  AHEAD  IN  NAILS. 

The  retail  dealers  are  beginning  to  stock 
up  in  nails.  The  lots  bought  within  the  past 
week  have  been  larger  than  the  trade  usu- 
ally order  in.  Retailers  are  evidently  of  the 
opinion  that  now  is  the  time  to  buy,  and  are 
stocking  for  a  speculative  trade.  Prices 
have  reached  the  very  bottom  figure,  and 
already  signs  of  improvement  are  noticeable. 
Those  retailers  who  have  an  eye  to  a  good 
trade  with  builders,  and  who  have  not  yet 
bought,  would  do  well  to  imitate  those  who 
have. 


BRITISH  EXPORTS  IN  APRIL. 

British  exports  to  Canada  during  April 
were  as  follows,  as  compared  with  the  same 
month  last  year: — 

1890.  1891. 

Hardware  and  cutlery. ..  .,£12,987  9,170 

Pig  iron,  tons 782  480 

Bar,  angle,   bolt,  and    rod 

iron,   tons 342  386 

Railroad  iron,  all  sorts,  tons      1,498  1,582 
Iron  hoops, sheets  or  plates, 

tons 847  476 

Tin  plates,  tons 792  1,248 

Cast  or  wrought  iron,  tons.         534  570 

Steel,  unwrought,  tons. . . .         621  733 

Lead,  tons 485  317 

Machinery,   steam  engines  £    856  1,810 

Do.     other  descriptions      7,382  7,763 

Tin,  unwrought,  cwt 732  741 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

Master  the  whole  business  and  the  way  to  for- 
tune has  been  mapped  out. 

Every  line  of  goods  embodies    a  history  and  a 
cience  worth  years  of  study  to  understand. 


ETHICS  OF  COMPETITION. 

The  following  report  on  the  above  subject 
was  submitted  by  a  committee,  at  the  annual 
meeting  of  the  National  Association  of  Stove 
Manufacturers,  held  in  Philadelphia  last 
week  : 

Your  committee  in  considering  the  subject 
given  them  have  striven  to  treat  it  from  an 
ethical  and  not  from  a  purely  commercial 
standpoint,  which  is  so  often  hemmed  in  by 
conditions  which  we  find  do  exist  and  flour- 
ish in  this  every-day  world,  and  which  pro- 
bably will  exist  to  a  greater  or  less  degree 
until  the  millenium  is  reached.  There  is  no 
question,  however,  in  our  minds  but  that  the 
existing  conditions  can,  in  many  ways,  be 
corrected  and  ameliorated,  if  not  entirely 
done  away  with,  and  it  is  with  this  end  in 
view  that  the  report  is  made.  "  What  should 
be  the  relations  of  stove  manufacturers  to 
each  other  ?" 

PRICES. 
From  our  standpoint,  and  indeed  from  any 
standpoint,  your  committee  believe  that  pri- 
ces should  be  equalized — based  upon  the  re- 
spective merits,  measurements,  weight  and 
general  appearance  of  goods,to  which  should 
be  added  or  taken  into  consideration  the 
general  reputation  of  the  house  whose'goods 
are  the  subject  of  equilization.  In  consider- 
ing this  subject,  it  should  be  borne  in  mind 
that  the  object  to  be  gained  is  not  to  make 
the  price  of  our  goods  unduly  high,but  rather 
to  arrive  at  a  fair  remunerative  figure,  below 
which  we  will  not  sell. 

CONDITIONS  OF  SALE 
should  be  thoroughly  understood,  agreed 
upon  and  strictly  adhered  to  between  manu- 
facturers. They  should  be  absolute.  Your 
committee  hope  most  earnestly  that  members 
of  the  Southern  and  Eastern  Pennsylvania 
associations  will,  in  so  far  as  they  are  able, 
give  this  convention  their  experience  as  re- 
gards this  subject  and  others  mentioned  in 
this  report. 

CREDITS. 

Observation  shows  us  that  credits  are 
abused  by  both  the  manufacturer  and  dealer 
to  a  very  great  extent,  the  manufacturer  in- 
judiciously often  giving  a  line  of  credit  of 
$100,  $200  or  $300  to  persons  whose 
commercial  standing  at  home  is  not  suf- 
ficiently good  to  obtain  a  money  loan  of 
even  a  paltry  sum.  Why  is  it  thus  ?  We 
can  account  for  it  only  on  the  presumption 
that  the  manufacturers  are  too  anxious  to 
sell  goods,  the  main  object,  apparently,  be- 
ing to  build  up  a  large  trade  and  outdo  their 
neighbors  in  productive  capacity,  while  they 
seldom  stop  to  think  of  profit  or  safety  in  re- 
turns. The  results  are  made  doubly  disas- 
trous to  us  on  the  part  of  the  dealer  who,  un- 
worthily having  obtained  such  a  credit,  first 
demoralizes  the  retail  trade  so  as  to  make 
the  business  of  legitimate  or  solvent  custom- 
ers unprofitable,  endangering  their  financial 
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stability,  and,  secondly,  abusing  said  credit 
by  buying  all  he  can  on  time  and  paying  for 
none. 

OBTAINING  AND  RETAINING  CUSTOMERS 
GENERALLY. 
It  must  be  admitted  at  the  outset  that  no 
manufacturer  can  claim,  or  at  all  events  sub- 
stantiate his  claim,  that  any  particular  dealer 
or  trade  belongs  specially  to  him.  He  may 
claim  it,  but  he  is  almust  certain  in  the  long 
run  to  find  that  he  is  mistaken,  and  that  his 
cherished  customer  or  trade  has  been  taken 
away  from  him  in  the  night  by  someone  who 
has  been  able  to  offer  something  that,  while 
perhaps  intrinsically  no  better,  happens  to 
please  the  individual  taste  of  the  dealer  bet- 
ter than  what  he  has  had  before.  Admitting 
this,  your  committee  feel  that  there  are  cer- 
tain practices  which  obtain  which  are  not 
wise  and  which  tend  to  demoralize  business. 
If  the  salesman  of  A  can  by  the  clever  way 
of  displaying  his  goods  and  by  presenting 
the  various  selling  features  of  his  wares,  so 
impress  the  dealer  with  the  idea  that  it  will 
be  for  his  advantage  to  purchase  A's  goods 
in  place  of  B's,  which  he  has  been  handling, 
B  certainly  may  feel  chagrined  at  the  loss, 
but  he  cannot  blame  A  for  having  taken  a 
customer  in  the  open  market  in  an  honor- 
able and  straightforward  manner. 

On  the  other  hand,  should  A's  salesman 
go  to  B's  customer,  and  by  cutting  the  price 
largely  or  by  making  concessions,  either  in 
freight  allowances  or  terms,  secure  B's  cus- 
tomer, the  natural  tendency  is  for  B  to  make 
reprisals,  so  that  in  the  end  neither  party  is 
benefited,  but  the  profits  of  both  are  materi- 
ally reduced  or  entirely  wiped  out.  Un- 
doubtedly this  and  many  other  bad  prac- 
tices could  be  ameliorated  or  done  away 
with  by  more  friendly  relations  being  estab- 
lished between  the  different  manufacturers 
in  various  parts  of  the  country. 

i.  Through  salesmen — their  representation 
and  misrepresentations.  Much  misconcep- 
tion of  our  fellow  manufacturers  and  harm 
arises  undoubtedly  from  the  half-digested 
and  oftentimes  misleading  reports  which  are 
brought  to  us  by  our  salesmen  concerning 
the  actions  of  our  competitors.  A  good 
salesman  is  a  jewel,  cheap  at  almost  any 
price,  while  a  poor  one  is  more  hurtful  than 
none  at  all.  The  lack  of  discernment  of  hu- 
man nature  in  many,  stimulated  by  cre- 
dulity, leads  them  to  accept  as  gospel  all  the 
dealer  says,  and  they  become  missionaries, 
disseminating  the  same  confidentially  from 
field  to  field.  Oftentimes  by  a  half  truth  a 
a  dealer  will  mislead  a  salesman,  who,  in- 
stead of  carefully  weighing  the  evidence  in 
the  case  and  waiting  until  he  can  obtain  cor- 
roborative testimony,  at  once  in  his  own 
mind  accepts  as  truth  that  which  is  false,  and 
announces  the  fact  to  his  house  that  he  is  un- 
able to  sell  certain  goods  to  certain  parties 
because  A  or  B  are  making  such  and  such 
prices  or  concessions,  etc.  Your  committee 
deem  it  the  duty  of  every  manufacturer,  both 
from  an  ethical  and  commercial  standpoint, 


to  weigh  carefully,  and,  as  far  as  is  possible, 
prove  the  truth  or  falsity  of  every  representa- 
tion of  his  salesmen  regarding  the  con- 
cessions of  his  competitors  to  their 
trade  in  regard  to  prices,  terms,  con- 
ditions of  sale,  advertising,  or  any  mat- 
ter that  would  influence  him  in  his 
own  business  conduct.  He  owes  this  to  his 
competitors  as  a  body,  lest  by  hasty  and  un- 
advised action  on  his  part,  acting  on  repre- 
sentations that  were  false,  he  takes  some 
step  that  will  force  a  like  step  on  the  part  of 
all  manufacturers  in  this  line,  to  the  detri- 
ment of  all,  and  resulting  in  an  aggregate 
loss  of  which  he  had  no  conception,  and 
which  he  had  no  moral  right  to  force  upon 
manufacturers  as  a  body.  He  owes  it  to 
himself,  as  dictated  by  good  business  judg- 
ment, not  to  hastily  adopt  any  business 
policy  that  will  make  his  own  business  less 
profitable  at  a  time  when  margins  are  close 
and  conditions  strained,  and  he  should  be 
inspired  in  his  actions  by  that  broader  policy, 
"  That  he  who  serves  his  brother  best  will 
best  serve  himself." 

2.  Through  foremen  and  superintendents 
— hiring  each  others'  employees.  There  is 
no  question  but  that  each  individual  has  the 
moral,  as  well  as  the  legal  right  to  sell  his 
service  to  the  highest  bidder,  and  that  every 
other  individual  has  a  perfect  right  to 
bid  for  it  in  the  open  market.  Under  exist- 
ing circumstances  your  committee  do  not  see 
how  anything  different  from  this  can  be  ex- 
pected. Undoubtedly  it  would  be  better  if 
all  followed  the  rule,  "  Do  unto  others  as  you 
would  be  done  by,"  but  until  conditions  are 
changed  we  fear  man  will  be  found  in  this 
particular  a  selfish  animal.  On  the  other 
hand,  from  an  ethical  standpoint,  and  assum- 
ing that  weallhave  mutual  and  intimate  rela- 
tions, there  is  no  question  that  we  should  re- 
frain from  hiring  the  employees  of  our  neigh- 
bor without  at  least  ascertaining  from  him 
whether  the  man  was  discharged,  left  volun- 
tarily, or  for  what  cause.  More  especially 
should  such  care  be  exercised  during  the  oc- 
casion of  strikes,  boycotts  or  other  disputes, 
whether  local  or  general. 

ORGANIZATION. 
It  seems  to  your  committee  that  every 
other  subject  is  contained  in  this  heading — 
that  is,  if  we  are  to  treat  the  matter  ethically, 
as  we  have  endeavored  to  do  from  the  out- 
set. Sir  William  Hamilton  defines  ethics 
as  follows  :  "  Ethics  is  the  science  of  laws 
which  govern  our  actions  as  moral  agents." 
Taking  this  as  a  true  definition,  the  various 
suggestions  made  to  your  committee  cannot 
be  treated  in  an  intelligent  way  unless  we 
heartily  recognize  the  fact  that  association 
and  co-operation  are  the  sine  qua  non.  While 
one  man  may  be  smarter  or  more  intelligent 
than  his  neighbor  in  many  things,  and  may 
think  that  he  can  give  more  than  he  would 
receive  in  the  way  of  information,  yet  he 
cannot  be  so  in  everything,  and  in  the  long 
run,  by  the  interchange  of  experience  and 
opinions  regarding  business  methods,  he  will 


be  the  gainer,  as  well  as  others.  This  con- 
dition of  affairs  cannot  be  attained  unless  we 
have  co-operation  and  more  intimate  asso- 
ciation than  we  now  have  among  the  gen- 
eral body  of  manufacturers. 

The  results  attained  and  the  work  accom- 
plished by  some  of  the  local  associations, 
notably  by  the  Stove  Manufacturs'  Associa- 
tion of  Eeastern  Pennsylvania,  furnish  an 
admirable  illustration  of  the  value  of  organ- 
ization and  association. 

The  Eastern  Pennsylvania  association  did 
not  reach  its  present  efficiency  without  per- 
sistent effort  on  the  pan  of  its  members. 
The  mere  attendance  at  the  meetings  of  this 
association  is  a  small  part  of  the  work  de- 
volving upon  its  members.  To  maintain  uni- 
form lists  and  terms,  tofix  lists  on  new  goods, 
to  investigate  alleged  infractions,  to  adjust 
freight  rates  and  concessions,  etc.,  has  re- 
quired a  vast  amount  of  detail  work.  The 
members  of  this  association  have  learned  to 
have  confidence  in  each  other.  They  freely 
interchange  experience  and  opinions  regard- 
ing costs  and  accounts,  foundry  practice, 
prices,  methods,  and  all  other  matters  of 
mutual  interest.  Gradually  the  members 
have  come  to  realize  that  they  lose  nothing 
by  treating  each  other  as  friends  and  part- 
ners, instead  of  regarding  each  other  as 
natural  enemies. 

Manufacturers  cannotbe  expected  to  main- 
tain uniform  selling  prices  for  any  length  of 
time  unless  they  agree  upon  a  uniform 
method  of  computing  costs.  The  members 
of  the  Eastern  Pennsylvania  Association 
have  discussed  methods  of  computing  costs 
until  they  have  all  arrived  at  practically  the 
same  formula  and  the  same  plan  of  keeping 
cost  accounts.  The  Eastern  Pennsylvania 
Association  has  not  yet  realized  all  the  bene- 
fits that  it  is  possible  to  secure  by  intelligent 
organization  and  association,  but  it  has  gone 
far  enough  along  the  right  road  to  show  that 
purpose,  co-operation  and  plan  are  better 
than  anarchy  and  confusion  in  competition. 
More  complete  efficiency  and  further  ad- 
vancement are  but  questions  of  time. 

Such,  in  the  main,  are  the  views  of  your 
committee  on  the  subject  given  to  them  for 
their  consideration.  While  much  that  we 
have  said  has  probably  been  said  before,  yet 
the  subject  is  a  most  important  one,  and  as 
nothing  that  is  worth  striving  for  can  be 
gained  without  much  labor,  and  oftentimes 
needs  the  frequent  repetition  of  the  same 
words  and  ideas  before  the  goal  can  be 
reached,  we  hope  at  least  that  ours  will  not 
be  "  love's  labor  lost,"  but  that  by  the  dis- 
cussion which  may  follow  much  good  may 
come  to  our  fellow  craftsmen.  Respectfully 
submitted, 
(Signed.) 

Edward  Bowditch,  chairman. 
Uriah  Hill,  Jr.,  Peekskill,  N.  Y. 
W.  G.  Seely.  Detroit,  Mich. 
Geo.  W.  Floyd,  Royersford,  Pa. 
F.  W.  Collins,  Cortland,  N.  Y. 
H.  T.  Richardson,  New  York  City. 
J.  A.  Lansing,  Scranton,  Pa. 
H.  A.  Viets,  Milwaukee,  Wis. 
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A  PARABLE  OF  A  FOOLISH 
TRADER. 

Once  upon  a  time,  in  a  certain  place,  there 
was  a  certain  trader  who  by  diligent  labor 
and  long  hours  had  built  up  a  fine  paying 
trade;  his  small  store-house  was  filled  with 
merchandise,  and  his  pockets  were  heavy 
with  jingling  silver.  His  customers  came 
from  far  and  near  and  the  bargains  which 
loaded  his  counters  rapidly  changed  hands. 
Now  it  so  happened  as  this  trader  stood 
one  fine  morning,  sunning  himself  in  the 
door  of  his  shop,  and  rubbing  his  hands 
from  inward  glee  at  the  thought  of  his  well- 
earned  prosperity,  he  forgot  his  humble  ori- 
gin and  the  early  years  of  his  struggle  for 
trade,  and  began  to  be  envious  of  the  fine 
large  stores  which  surrounded  him  on  every 
side.  Now  a  wise  man  has  said  that  the 
wish  is  parent  to  the  deed,  and  in  his  mind 
this  trader  turned  over  and  over  the  fond 
idea  of  an  elegant  tall  building,  which 
should  bear  aloft  his  name  in  golden  letters, 
and  contain  a  large  store  filled  with  eager 
customers  and  willing  clerks,  himself  the 
proud  proprietor. 

The  longer  the  thought  grew,  and  its 
growth  was  very  rapid,  the  smaller  seemed 
to  shrink  his  present  surroundings;  the  con- 
trivances which  he  had  planned  and  made 
and  which  were  once  the  acme  of  his  de- 
sires, were  now  an  eyesore  and  seemed  an 
hindrance  to  his  progress;his  elbows,  a  thing 
before  unnoticed,  now  were  continually  hit- 
ting the  sides  of  his  cramped  storeroom  and 
his  feet  stumbled  over  the  bales  of  goods 
which  crowded  the  meagre  space;  even  his 
manner  changed  and  his  old  clerkfound  him 
absent-minded  and  preoccupied  with  his 
thoughts.  When  the  last  customer  had  come 
and  gone  and  the  shutters  had  been  closed 
and  the  store  door  bolted  for  the  night,  the 
trader  hied  him  home,  and  as  usual,  without 
speaking  of  his  thoughts  to  his  wife — who 
had  saved  what  he  had  made  these  many 
years — was  soon  lost  in  happy  dreams  of  the 
grand  store  and  elegant  surroundings  which 
were  to  be. 

Now,  in  this  same  city  there  dwelt  a  very 
rich  man  who  had  gold  in  plenty  which  he 
lent  to  those  in  need,  not  from  kindness,  but 
for  gain;  to  him  the  following  day  came  the 
trader  and  unfolded  his  cherished  plan,  and 
having  signed  a  bit  of  paper,  received  a  bag 
of  gold  with  which  to  put  into  execution  the 
fond  idea.  Now  not  far  from  his  shop  was  a 
large  vacant  plot  of  land,  the  owner  of  which 
gladly  gave  it  to  the  trader  in  exchange  for 
part  of  his  gold. 

Then  came  the  mason  who  dug  and  built 
the  foundation  broad  and  strong;  then  came 
the  builder  who  placed  the  beams  and  reared 
the  walls  plumb  and  true  ;  then  came  the 
tinner  and  covered  the  roof,  tight  and  sure  ; 
then  came  the  plumber  who  fixed  the  pipes ; 
then  came  the  plasterer  who  covered  the 
walls ;  then  came  the  artist  who  frescoed  the 
ceilings  ;  then   came  the  painter,   and   the 


building  was  done,  and  above  it  all  there 
shone  in  gold  letters,  the  successful  traders 
name,  which  could  be  seen  for  many  miles, 
so  high  was  it.  Then  came  the  trader  with 
his  goods  and  wares,  but  the  bag  of  gold  and 
pockets  of  jingling  silver  had  vanished,  for 
the  foolish  trader  had  signed  his  name  to 
many  bits  of  paper,  the  rememberance  of 
which  caused  him  much  anxiety. 

Now  the  old  clerk  of  this  trader,  who  had 
grown  wise  from  long  service,  spoke  with 
his  wife  and  they  considered  together,  and 
through  her  wise  counsel  he  secured  the 
lease  of  the  old  shop  and  remained  behind 
and  refused  to  longer  serve  the  foolish  trader. 
So  it  came  to  pass  that  the  customers  who 
liked  the  old  shop  and  its  clerk  and  its  great 
bargains  also  remained  behind,  and  the  fool- 
ish trader  was  soon  troubled  and  often 
sighed  for  the  days  of  yore  when  his  store- 
house was  filled  with  wares  and  his  pockets 
with  jingling  silver. 

Then  came  the  rich  man  and  demanded 
his  gold  ;  then  came  also  divers  others  and 
also  demanded  gold  for  the  bits  of  paper 
which  the  foolish  trader  had  signed  ;  thenlast 
came  the  bailiff  and  sold  out  the  goods  and 
took  down  the  gold  sign  and  posted  a  notice 
on  the  door  of  the  grand  store  and  took  the 
key  of  the  same  from  the  possession  of  the  fool- 
ish trader,  and  the  savings  of  years  vanished 
in  a  few  moons,  and  were  no  more.  Then 
the  foolish  trader  sorrowfully  went  home  and 
sat  by  the  fire  and  wept  bitterly,  but  his  wife 
said  not  a  word,  for  she  was  net  his  business 
confidant,  but  her  looks  reproached  him. 

Moral. — I^et  well  enough  alone,  lest  in 
reaching  for  more  you  lose  what  you  already 
have  gained,  and  ask  your  wife's  advice  be- 
fore you  kill  "the  goose  which  lays  the 
golden  egg."— T.  D.  Mallett,  in  N.Y.  Hard- 
ware. 


SOAPS   USED   FOR    CLEANING 
METAL  WORK. 

The  soaps  used  for  cleaning  metal  work 
usually  consist  of  mixtuies  of  vaseline,  oleic 
acid  and  fat,  mixed  with  a  small  quantity  of 
rouge.  When  freshly  prepared  they  leave 
nothing  to  be  desired;  but  unfortunately, 
such  mixtures  soon  turn  rancid  and  become 
unfit  for  use.  A  new  soap  for  metal  work, 
which  is  stated  to  be  free  from  this  objection, 
is  made  from  cocoanut  butter  in  the  following 
way:  25  kilos,  of  the  butter  are  melted  in  an 
iron  vessel,  together  with  a  little  water,  and 
to  the  mixture  is  added,  with  constant  stirr- 
ing, i8ogrms.  of  chalk,  87.5  grms.  of  alum, 
87.1;  grm.  of  cream  of  tartar,  and  87.5  grms. 
of  white  lead.  This  mixture  is  then  poured 
into  moulds  and  allowed  to  solidify.  The 
Chemical  Trades  Journal  says  the  soap  so 
obtained  is  made  into  a  paste  with  water 
and  rubbed  over  the  metal  to  be  cleaned, 
and  finally  removed  by  a  dry  rag  or  chamois 
leather. 


BUSINESS  MANAGEMENT. 

There   are  many  people  who  regard  the 
position  as  manager  of  a  great  manufactur- 
ing  industry  or  commercial   business  as  a 
sinecure,  a  position  with  a  handsome  salary 
attached  and  very  little  to  do.      Some  say 
that  the  men  who  fill  these  responsible  posi- 
tions are  lucky;  that   circumstances   enable 
them   to   reach   the  top  round  in   their  re- 
spective  avocations.     Many  assert  that  the 
average  manager  secured  his  exalted  posi- 
tion  owing  to  his  wealth  and   influence,  or 
through  favoritism.      This   may   be  true  in 
some  cases   but  not  in  the  majority.     The 
manager  of  any  great  industry  or  business 
earns  every  cent  of  the  salary  he  receives, 
no  matter  how  large  it  may  be.      He  is  the 
fountain  head  from  which  springs  the  very 
life-blood   of    the  business    m  his    charge. 
Managers  of  very  large  firms  do  not,  as  a 
rule,  personally  inspect  or  supervise  the  de- 
tail work,  but   they  know,    if  they   are  thor- 
oughly competent,everything  that  is  going  on 
in  the  respective  branches  and  departments. 
They   not  only  know  in  a  general  way,  but 
have  the  details  constantly  before  them,  and 
the  power  they  exercise,  though  sometimes 
indirect,  is  what  keeps  the  business  moving. 
The  care  and  responsibility   of  the  manager 
never  ceases  from  the  time  he  assumes  the 
responsible  position  until  he  finally  resigns 
it  for  all  time  to  come.     In  working  hours 
he  is  found  at  his  desk,  and   while  the  aver- 
age employe    is    thinking   of  anything   but 
work  or    business,    the   manager    is    plan- 
ning for    the    future.     Men  who   are    paid 
salaries   ranging    from    $5,000    to    $20,000 
per  annum,  with   but  very  few   exceptions, 
have  no   time  for  rest   and   recreation.     In 
many  instances  the  strain  is  so  great  that  at 
the  age  when  they  should  be  in  the  prime  of 
life,  their  hair  is  well  besprinkled  with  gray, 
and  the  tell-tale  crow's  feet  have  crept  about 
their  eyes  in  large  numbers.     Life  is  a  strug- 
gle for  place,   position   and  wealth,  but  the 
brawny  wage-worker,  with  an  income  com- 
mensurate with  his  wants,  unless  he  be  fired 
with  that  ambition   that  possesses  men  who 
are  never  satisfied  until  they  have  reached 
the  top,  and  even  then  sigh   for  new  worlds 
to  conquer,  leads  by  far   an  easier  and  hap- 
pier life,     jay  Gould    with    all   his    millions 
is   a    physical    wreck.       In    his    office,  on 
his    trips    over    the     railroads     which    he 
controls   and    directs,  and  in  his  home  he 
is  constantly  attended    by    a    physician  to 
minister  to  nature  when  it  gives  way  to  the 
awful  mental  strain   under   which   he  labors 
from  day  to    day  and    from   year  to  year. 
Weariness  is  pictured  in  his  eyes,  and  at  an 
age  when  he  should  be  an  active,  robust  man, 
he  moves    feebly   and    nervously,   his   face 
deeply  furrowed  with  the  lines  placed  there 
by  overwork,  and  he  is  to-day  in  appearance 
a  very  old   man.      There    are  thousands  of 
others  of  similar  character,  but   none   can 
equal  him  as  standing  aloof  from  the  rest  of 
mankind,  a  singular  character  and  an  exem- 
plification of  the  fact  that  wealth  alone  does 
not  bring  happiness  and  rest.     Managers  of 
great   interests    should     be    accorded    due 
credit,  not  for  their  ability  to  direct,  alone, 
but  for  their  sacrifice  of  the  so-called  com- 
forts and  pleasures  of  life.      True,  wealth  is 
preferable  to  poverty,  but  wealth  without  con- 
tentment is  not  as  desirable  as  contentment 
without  wealth. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE. 


3  7    Front    Street   West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


THE  FIRST  IN  CANADA. 

"  We  have  recently  gone  into  the  manu- 
facturing of  copper  and  brass  for  electrical 
purposes,''  said  Mr.  Fairman,  president  of 
the  Dominion  Wire  Manufacturing  Company, 
to  a  Gazette  representative  yesterday.  "You 
see,"  he  continued,  "  we  discovered  in  the 
Blue  Book  for  1889  that  over  250  tons  of 
copper  wire  were  annually  imported  from 
the  States  to  this  country,  and  we  thought 
there  was  an  opening  for  us  in  the  drawing 
of  copper  wire.  The  prospects  were  that 
the  business  would  be  small  to  begin  with, 
but  in  a  few  years  would  grow  considerably 
larger.  In  anticipation  of  this  trade,  we  en- 
tered into  communications  with  the  largest 
copper  mill  in  the  States  and  made  arrange- 
ments by  which  they  agreed  to  roll  down  the 
pure  lake  copper  bars  into  rods  for  us  at  a 
reasonable  figure,  and  also  to  assist  in  build- 
ing a  mill  here.  This  was  carried  out.  We 
were  obliged  to  add  a  large  wing,  150  feet 
by  60  feet,  to  our  works  at  Lachine,  also  to 
put  down  expensive  furnaces  and  machinery, 
costing,  when  completed,  over  $35,000.  This 
plant  and  machinery,  we  fear,  possessed 
greater  productive  capacity  than  the  require- 
ments of  the  country  demand,  producing  ten 
tons  per  day  of  pure  electric  copper  wire, 
which  means  about  3,000  tons  yearly,  while 
the  consumption  of  Canada  to-day  is  not 
more  than  400  tons  annually.  This  being  the 
case  we  can  only  run  our  furnaces  two  days 
in  the  week,  and  then  let  them  cool  down. 
Were  it  possible  to  keep  running  all  the 
time  we  should  be  able  to  turn  out  the  wire 
as  cheaply,  or  even  cheaper,  than  it  is  made 
in  the  States.  Experienced  men  from  there, 
to  whom  we  have  submitted  samples  for  in- 


spection, give  testimony  that  it  is  of  superior 
quality.  Our  mill  is  the  first  ever  established 
in  the  Dominion  for  the  manufacturing  of 
copper  wire.  This  is,  as  I  said,  a  new  branch 
for  us.  But,  in  addition,  we  manufacture  all 
kinds  of  steel  and  iron  wire,  also  barbed 
wire  for  fencing,  brass  wire,  hay-bale  ties 
and  brass  and  steel  wood  screws." 

Mr.  Fairman  then  gave  the  reporter  some 
interesting  information  about  his  works  at 
Lachine,  in  which  it  came  out  that  the  com- 
pany employs  about  350  men,  and  have  a 
monthly  pay  roll  of  over  $10,000.  The  coal 
bill  is  also  a  large  item,  as  payment  for  over 
5,000  tons  of  coal  is  sent  to  Nova  Scotia 
every  year. — Montreal  Gazette. 


WHERE  DO  YOU  STAND? 

All  traders  do  not  fail  on  account  of  slow 
collections,  as  one  might  be  led  to  believe  if 
he  accepted  }he  majority  of  excuses  for  fail- 
ure that  are  reported  in  the  newspapers. 
This  being  the  most  respectable  excuse,  it  is 
readily  adopted  by  the  man  in  financial 
straits.  In  many  cases  he  does  not  know 
the  exact  reason  for  the  failure,  because  he 
has  not  taken  the  pains  to  properly  figure 
his  profits.  There  are  traders  who  have  been 
handling  certain  staples  for  years  who  would 
be  surprised  to  find  upon  carefully  figuring 
up  every  item  of  expense  connected  with 
them,  that  they  had  been  losing  money  on 
every  package  they  handled.  Traders  are 
not  as  a  rule  good  bookkeepers.  Their  time 
and  attention  is  occupied  with  the  petty  de- 
tails of  the  business,  and  it  is  difficult  to  get 
settled  down  at  a  desk  and  figure  out  cost. 
Some  of  them  find  that  keeping  track  of  the 
accounts  is  one  of  the  most  tedious  tasks 
about  the  business,  and  they  are  inclined  to 
put  it  off  until  the  last  or  neglect  it.  Compe- 
tition very  often  leads  traders  to  secure  cheap 
help,  and  they  frequently  trust  their  books 
to  incompetent  or  inexperienced  bookkeep- 
ers, making  cursory  examinations  from  time 


to  time  themselves,  and  so  lon^  as  a  fair 
profit  is  shown  on  their  books  they  are  satis- 
fied. The  balance  at  the  end  of  the  month 
does  not  always  mean  a  profit  by  which  the 
financial  status  of  the  concern  may  be  de- 
termined. No  merchant  can  tell  whether  he 
is  making  or  losing  money  until  he  has 
figured  in  all  the  charges  in  connection  with 
the  purchase  and  transportation,  and  selling 
and  proceeds  have  been  taken  into  account 
as  well  as  the  interest  on  capital  invested 
and  the  salaries  of  the  partners  engaged  in 
the  business.  If  the  sum  realized  from  the 
sale  of  the  merchandise  is  not  sufficient  to 
pay  rent  and  taxes,  clerks'  salaries,  cartage, 
discount,  interest,  depreciation  in  value  of 
goods  on  hand  and  bad  debts,  then  the  re- 
sult of  the  business  has  been  a  loss  to  the 
proprietor  instead  of  a  profit. — Exchange. 


A  few  sales  of  land,  taken  up  under  the 
old  Mining  Act  have  lately  taken  place.  Dr. 
O.  N.  Murdoch,  of  Minneoplis,  has  pur- 
chased, through  Messrs  Russell  &  Co,  the 
iron  mining  claims  situated  south  and  south- 
west of  Kaministiquia  station,  at  a  large  ad- 
vance. Several  other  deals  of  iron  properties, 
located  under  the  old  Act,  are  on  the  tapis, 
but  for  obvious  reasons  cannot  presently  be 
specified. 

The  Halifax  Herald  says:  The  present 
output  of  the  Tor  Brook  iron  mine  in  Nova 
Scotia  is  from  40  to  50  tons  a  day  and  is 
hauled  on  teams  and  shipped  at  Wilmot 
station  to  Londonderry.  The  mine  produces 
a  valuable  red  hematite  ore,  bearing  about 
60  per  cent  pure  iron,  the  seam  running 
about  5%  feet  in  thickness.  The  principal 
shaft  is  now  sunk  to  the  depth  of  70  feet, 
and  in  connection  therewith  is  a  boiler  house 
and  engine  for  hoisting  and  pumping.  A 
cutting  which  opens  up  the  seam  for  30  or  40 
feet  within  a  short  distance  of  the  surface  is 
also  being  worked.  As  soon  as  the  Wilmot 
and  Tor  Brook  railway  is  completed  a  large 
quantity  of  ore  will  be  mined  and  shipped 


HARDWARE. 


The  merchants  of  Forest  have  adopted 
the  early  closing  movement. 

D.  Brown,  hardware  merchant,  Portage  la 
Prairie,  has  moved  into  his  new  stand  oppo- 
site the  post  office. 

W.  A.  Gunn,  of  the  McClary  Manufactur- 
ing Company  London,  Ont.,  is  confined  to 
his  house  with  a  severe  attack  of  erysipelas. 

At  a  meeting  of  the  Ottawa  city  council 
on  Tuesday,  18th  inst.,  a  motion  to  substitute 
a  business  tax  for  the  present  personal  pro- 
perty tax,  was  lost  by  a  vote  of  13  to  9. 

F.  H.  Wilson  &  Co.  Halifax,  have  had 
their  old  foundry  building  torn  down  and 
are  putting  up  an  enlarged  foundry  and  stove 
works  on  the  same  site.  The  framing  is  now 
up,  and  a  big  one  it  is. 

Some  gentlemen  prominent  in  the  iron 
founding  industry  in  England  are  expected 
to  reach  Knowlton,  Que.,  this  week,  and  defi- 
nitely to  decide  upon  locating  the  proposed 
smelting  works. — St.  John  News,  May  22. 

H.  L.  Smyth,  the  representative  of  the 
American  syndicate,  who  purchased  several 
thousands  of  acres  of  iron  lands  about  Port 
Arthur,  last  summer,  has  returned.  He  does 
not  think  much  of  Ontario's  new  Mining  Act. 
John  Morrisette,  for  many  years  past  part- 
ner in  Gillie  &  Morrisette's  foundry,  Corwall, 
has  severed  his  connection  with  that  institution 
and  with  his  wife  and  family  leave  for  Mon- 
treal shortly  where  he  will  take  up  his  resi- 
dence. 

Mr.  Louis  Eugene  G.  Piche  and  Dame 
Maria  Boynton,  widow  of  J.  H.  Tisdale,  have 
formed  a  partnership  to  carry  on  business  as 
wholesale  and  retail  hardware  merchants,  in 
Montreal,  under  the  name  of  Piche,  Tisdale 
&Co. 

A  new  blast  furnace  was  put  in  operation 
at  the  Acadia  Iron  Mines  en  April  25th.  It 
is  75  feet  high  and  19  feet  in  diameter,  being 
one  of  the  largest  on  this  side  of  the  water. 
It  is  expected  the  output  of  iron  will  be  about 
400  tons  a  day. 

Two  North  Bay  merchants  were  up  before 
the  Mayor  last  week  charged  with  violating 
the  early  closing  By-law  and  were  each 
fined  $1  and  costs.  It  is  said  that  some 
of  the  business  men  of  North  Bay  propose 
holding  an  indignation  meeting  against  the 
continuance  of  the  early-closing  by-law. 

An  old  Indian  came  into  Mr.  Jas.  A. 
Rothwell's  store  at  Walkerton  the  other 
day  and  wanted  to  dispose  of  an  old  silver 
shoulder  piece  with  the  English  coat  of  arms 
on  it.  Mr.  Rothwell,  who  is  well  known  as 
a  curio  collector,  enquired  the  history  of  it. 
The  Indian  told  him  that  his  grandfather 
brought  it  from  Wisconsin.     It  has  probably 


been  in  the  hands  of  the  Indians  from  before 
the  time  the  United  States  severed  their 
connection  with  Great  Britain. 

The  St.  Lawrence  Foundry  is  engaged 
upon  the  iron  work  of  thefollowing  buildings 
in  Toronto  :  The  Parliament  buildings,  the 
Confederation  Life  building,  the  Freehold 
Loan  building,  and  Victoria  College. 

A  cable  from  E.  H.  Lyons,  buyer  for 
Samuel,  Benjamin  &  Co.,  states  that  he  has 
left  England  for  Germany,  and  aftera  sojourn 
of  ten  days  he  will  go  to  Vienna  and  Paris, 
and  return  home  about  the  15th  of  July. 

The  Vancouver  Sugar  Refinery  has  been 
partially  shut  down  for  a  short  time  in  order 
that  some  alterations  and  a  few  necessary 
repairs  may  be  carried  out.  Another  large 
boiler,  the  same  size  as  the  three  already  in 
use,  has  arrived  from  the  Doty  Engine  works 
at  Toronto,  and  will  be  put  in  its  place 
at   once. 

Mr.  T.  Delahey,  of  T.  Delahey  &  Co., 
Prince  of  Wales  Foundry,  Pembroke,  and 
Mr.  Thomas  Lee,  left  for  Ashton,  Co,  Carle- 
ton,  to  begin  the  season, s  work  of  selling  and 
taking  orders  for  stoves  throughout  the 
country.  They  will  have  two  fine  teams  en- 
gaged in  the  work.  Going  out  of  town  they 
drove  tandem,  the  two  being  hitched  to  one 
rig,  and  created  quite  a  sensation. 

The  New  York  Tribune  thinks  that  some 
machinist  should  invent  a  cheap  plant  for 
the  manufacture  of  beet  sugar.  "If,"  it  says, 
"  some  American  citizen  can  do  for  the  sugar 
industry  what  Eli  Whitney  did  for  cotton, 
future  generations  'will  rise  up  and  call  him 
blessed.'  More  than  that,  after  such  an  in- 
vention his  children  will  certainly  not  be 
compelled  to  beg  for  bread,  nor  will  he  need 
o  put  a  mortgage  on  his  home.  The  man 
who  will  solve  this  problem  will  be  a  bene- 
factor of  his  race." 

The  bill  which  Mr.  Costigan  proposes  to 
introduce  into  the  Dominion  House  this 
season  to  amend  the  Trademarks  Act  is  on 
the  lines  of  the  request  made  by  an  influen- 
tial deputation  of  manufacturers  of  white 
lead  that  legislation  be  enacted  to  guarantee 
to  purchasers  of  white  lead  and  similar  com- 
modities that  when  they  purchase  these 
articles  marked  or  labelled  as  "  pure  "  they 
get  the  genuine  article,  anyone  marking  the 
commodities  mentioned  in  the  Act  as  "  pure," 
which  are  found  afterwards  to  be  adulterated 
beyond  a  given  standard,  will  be  liable  to 
penalties. 

At  a  meeting  of  the  Winchester,  Ont., 
council,  a  petition  signed  by  nearly  all  the 
shopkeepers  in  town  was  presented,  asking 
that  a  by-law  be  passed  to  enforce  the  clos- 
ing of  business  places  at  8  p.  m.  on  all 
days  except  Saturdays.  The  following  are 
those  who  signed  the  petition: — A.  Sweet 
&  Co.,  Geo.  R.  Bow,  Jas.  Alexander,  J.  D. 
Laflamme,  J.  A.  McKercher,  J.  E.  Corrigan, 
Alex.  Cameron,  J.  E.  Earl,  VVm.  Gardner,  R 
L.  Suflfel,  D.  McKinnon,  Wm.  Bow,  N.  M. 
Trickey,  I.  C.  Perault,  Holmes  Bros.,  W.  C. 
Boothe,  J.  J.  Empey,  A.  Annable,  Miss 
Beach,  Mrs.  Henderson  and  Mrs.  Boyd.  It 
was  ordered  to  be  laid  over  until  the  next 
regular  meeting  of  the  council,  which  takes 
place  on  Tuesday,  June  5th. 


SALESMEN'S  SALARIES. 

As  a  salesman  I  am  interested  in  getting 
as  large  a  salary  as  I  can  and  keep  my  em- 
ployers satisfied,  and  I  cannot  satisfy  my 
employers  by  selling  large  quantities  of 
goods  at  little  or  no  profit,  hence  I  am  inter- 
ested in  the  profits.  The  question  has  often 
come  to  my  mind  why  salesmen  cut  prices, 
and  if  they  would  do  it  if  they  knew  it  was 
cutting  into  their  salaries,  too.  It  is  not 
generally  looked  at  in  that  light,  but  such  is 
the  fact. 

We  salesmen  are  more  interested  in  this 
question  than  our  employers,  for  it  cuts  into 
our  salaries,  whereas  to  them  it  simply  means 
they  must  do  more  business  in  order  to  roll 
up  the  same  surplus  they  did  the  year  past, 
for  it's  a  stern  fact  that  the  lower  profits  go 
to  your  concern,  the  lower  level  your  ability 
as  a  salesman  must  go,  and  less  money  you 
will  receive. 

It  is  not  the  fault  of  manufacturers  that 
prices  are  cut  and  profits  are  so  low  as  they 
are  at  the  present  day,  but  that  of  the  sales- 
man largely,  for  he  is  a  man  who  reports  to 
his  house  the  signs  of  the  times,  and  how 
often  he  has  reported  that  this  or  that  man- 
ufacturing company  has  cut  the  prices  of  a 
certain  stove  or  range  or  other  article  to  a 
certain  customer  where  the  facts  do  not  bear 
the  statement  out.  We  have  not  been  care- 
ful enough  in  the  past.  We  have  started 
too  many  false  alarms,  so  that  not  only  our 
salaries  are  in  danger,  but  our  reputation, 
for  when  we  hear  "  Oh,  that's  a  traveling 
salesman's  report."  It's  time  we  got  up  and 
dusted  the  dirt  from  our  coat  tails.  We  have 
been  too  anxious  not  to  let  the  other  concern 
get  ahead  of  us,  and  when  a  dealer  who  has 
been  our  customer  tells  us  "  he  has  a  better 
price,"  and  we  ask  how  much  better,  and 
he  replies  "  Oh,  a  great  deal  better," 
then  we  have  taken  the  alarm  and  cut 
goes  our  prices,  and  the  next  man  who  fol- 
lows you,  cut  goes  his,  and  so  on,  whereas  if 
we  would  carefully  investigate,  we  might  find 
the  dealer  lied,  or  if  he  could  claim  the  truth, 
he  had  a  cut  of  only  an  insignificent  amount. 
You  know  by  this  time  that  some  stove  deal- 
ers will  lie  and  if  we  would  bear  in  mind 
that  all  are  not  angels  and  would  investigate 
reported  cutting  of  prices  before  being  in- 
fluenced by  the  dealer,  whose  interest  it  is  to 
break  prices  and  so  buy  cheaper  if  possible 
that  his  neighbor,  he  would  not  only  do  his 
concern  good,  but  he  would  be  laying  the 
foundation  for  a  better  salary  or  the  continu- 
ation of  the  good  one  he  is  getting.  Why 
are  concerns  looking  for  cheaper  men  ?  Its 
because  the  "  old  boys"  have  allowed  prices 
to  go  in  many  instances  where  they  would  not 
have  gone  if  the  investigation  was  thorough- 
ly made  to  learn  the  facts  before  reporting  a 
"  cut"  to  the  house. 

Think  of  these  things,  boys,  and  don't  cut 
your  prices  simply  because  some  dealer 
"says  so;"  see  the  evidence  and  make  it 
sure  and  then  think  what  a  fool  the  other 
fellow  was  to  start  the  "cut"  and  also  just 
think  a  little  about  the  salary  you  are  getting 
and  how  pleasant  it  would  be  to  get  it  up  a 
little  bit  larger,  but  this  enlargement  of 
salary  will  never  come  by  cutting  of  prices 
and  profits,  for  every  time  you  cut  the  life 
out  of  your  goods,  you  are  doing  the  same 
with  your  salary.  Keep  up  the  profits  and 
you  can  keep  up  the  salaries. — E.  B.,  in 
American  Artizan. 


HARDWARE. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc.,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention  Hardware. 

The  Colman  Hamilton  Co,,  Ltd. 

Livingston's  Building, 
Teleponone  1998.  34  Yonge  Street. 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

—REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

Established  1864. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 

N.  J.  Phil.lps. 
Edward  Still. 


OUR  NEW 

CATALOGUE 

Of  Paints,  Varnishes,  Artist's  Materials  and 
Painters  Supplies,  will  be  sent  to  any  address 
Hardware  and  Paint  dealers.  It  is  profusely 
Illustrated  and  contains  eighty-two  pages. 


WALTER  H.  COTTINCHAM  &  GO, 

56  St.  Peter  St.  MONTREAL, 


Keith  &  Fitzsimons 

MANUFACTURERS 

GAS  FIXTURES, 
ELECTROLIERS, 
BRASS  GOODS. 

Ill  KING  ST.,  TORONTO. 

BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

MONTREAL, 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 

£3TOur  name  Is  stamped  on  every  pipe.lSS  74   York   St.     Toronto. 

MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 


SAFETY  [LEVATORS,  H 


1 10  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

land,  Steam, 

Hydraulic  and 

ELECTEIC 
for  Passenger    and    Freight  Service. 

22  years  experience.    Send  for  Catalogue. 

mention  th.s  paper.  TORONTO  OFFICE:  74  YORK  ST. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  m&$^rci££Uut 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.    Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 
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HARDWARE. 


THE  TRANSFORMATION  OF  A  PAYING  TELLER. 


Paying  Teller— Good  morning  I— 


Why  don't — 


-you  endorse — 


-your  check- 


-on  the- 


— Bight  END?! 


ARTISTIC    BRITISH    METALWORK. 

Of  the  various  exhibitions  which  have  just 
been  opened  to  the  public  of  the  metropolis 
that  pro  noted  by  the  Armorer's  and  Brazier's 
Company  is  of  more  particular  interest  to 
many  of  the  readers  of  this  journal,  not  be- 
cause of  its  size,  but  chiefly  because  it  repre- 
sents the  application  of  artistic  design  and 
treatment  to  articles  which  are  in  ordinary 
use.  Elsewhere  we  present  a  full  report  of 
this  exhibition,  embodying  the  views  of  an 
expert  who  has  been  given  a  perfectly  free 
hand  in  the  matter,  as  well  as  illustrations  of 
some  of  the  more  noteworthy  exhibits.  In 
many  respects  the  collection  appears  to  have 
been  satisfactory,  but  a  perusal  of  our  report, 
coupled  with  an  inspection  of  the  exhibition 
itself,  reveals  the  fact  that  we  are  still  some 
distance  from  perfection  in  respect  of  the 
application  of  pure  art  to  metal  work.  The 
defiiciency  is  not  very  patent,  perhaps,  to 
the  eye  of  the  ordinary  observer,  but  it  exists, 
and  is  quite  obvious  to  those  who  have  paid 
some  attehtion  to  the  subject,  and  have  seen 
what  can  be  done  and  is  being  done  by  the 
handicraftsmen  of  France,  Belgium,  Ger- 
many, and,  in  a  minor  degree,  by  the  work- 
ers of  two  or  three  other  countries.  It  is  not 
pleasant  for  us  to  have  to  make  this  confes- 
sion, yet  we  do  so,  believing  it  to  be  true  and 
warranted  under  the  circumstances.  But 
while  thus    admitting    that    we    have    not 


reached  the  standard  of  perfection,  it  is  ne- 
cessary to  state  that  there  are  several  brilliant 
exceptions  to  the  broad  rule  thus  laid  down, 
and  that  the  most  obvious  of  the  short  com- 
ings are  in  relation  to  design  rather  than 
technique.  As  a  matter  of  fact,  the  work- 
manship applied  to  brass  and  other  metal- 
work  is  excellent,  and  often  masterful  ;  but 
where  the  handicraftsman  attempts  to  apply 
design  on  an  ambitious  scale  he  is  rarely 
successful  in  both  capacities.  Generally 
speaking,  indeed,  design  is  inferior  to  execu- 
tion, so  that  what  is  wanting  is  to  be  sought 
for  more  in  the  direction  of  pattern  than  in 
respect  of  workmanship.  As  has  been 
pointed  out  in  these  columns  on  sundry  for- 
mer occasions,  we  are  most  decidedly  defi- 
cient in  dealing  with  the  human  figure, 
whereas  French  art  is  strongest  precisely  in 
that  department.  Onr  artists  and  our  work- 
ers in  metals  deal  with  geometrical  designs 
and  with  foliage  or  flowers  well  enough,  but 
when  they  seek  to  embody  the  graces  of  the 
human  form  they  fail  for  the  most  part,  and 
often  do  so  in  lamentable  fashion.  In  say- 
ing this  we  do  so  without  any  special  refer- 
ence to  the  work  shown  at  the  Armorers'  Ex- 
hibition. The  observation  holds  good,  un- 
fortunately, at  all  branches  of  British  art  as 
applied  to  industrial  or  decorative  purposes, 
with  the  sole  exception  of  painting  and  occa- 
sional examples  of  sculpture.  For  this  grave 
fault  our    numerous   schools   of    art  and  a 


quarter  of  a  century  of  training  of  thousands 
of  students  therein  seem  to  have  furnished 
no  remedy  worthy  of  being  mentioned.  We 
shun  the  human  figure,  whereas  the 
French  and  Italians  use  it  most  freely  for 
all  sorts  of  purposes,  with  accuracy  of  delinea- 
tion and  with  effect  in  all  respects.  The 
Paris  Exhibition  of  1890  furnished  any  num- 
ber of  examples  of  this  mastery  of  foreign 
art-work,  and  that  not  in  metals  alone,  but  in 
plaster  and  many  other  kinds  of  material! 
There  are  firms  in  England,  we  are  aware, 
who  produce  most  admirable  specimens  of 
the  purest  art-work — but  they  are  exceptions, 
and  only  serve  to  prove  the  rule.  In  repousse 
work  we  have  made  great  advances  of  late, 
and  it  is  probable  that  we  are  in  that  respect 
ahead  of  our  rivals;  but  we  are  not  so  well 
to  the  fore  in  chiselled  metals,  and  we  have 
much  to  learn  in  many  departments  of  en- 
amelling. As  to  art  bronzes,  of  the  kinds  so 
largely  made  in  France  and  Germany,  as 
well  as  in  Italy,  we  have  still  to  confess  to 
our  inferiority — our  shortcomings  being 
owing,  to  a  great  extent,  to  our  inability  to 
treat  the  human  figure  freely  and  accurately. 
It  seems  almost  hopeless  to  expect  improve- 
ment in  these  respects,  yet  it  is  our  duty  to 
call  attention  to  our  faults  of  design,  just  as 
it  is  our  pleasure  to  praise  our  excellent  work- 
manship. In  the  near  future  we  hope  to  find 
the  arist  and  the  handicraftsman  working 
together  more  harmoniously  and  with  a  closer 
and  clearer  perception  of  what  is  wanted  in 
order  to  place  us  alongside  the  very  best  ex- 
pouents  of  art  metalwork  on  the  continent 
of  Europe. — Ironmonger. 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN  MARKETS. 

Pig  iron  cables  have  been  higher,  but 
Scotch  warrants  are  a  shade  easier  than  they 
were  a  week  ago,  but  Middlesboro  in  which 
the  speculation  has  not  been  so  great  shows 
an  advance  of  7  i-2d.  on  the  week.  Tin 
plates  have  dropped  6d.  to  15s.  6d.  Ingot 
tin  is  easier,  while  copper  is  higher. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.  Last  week. 

Tin— Spot—        ,£92     5s.  od.  ,£92  10s.  od. 

Future —            91   17s.  od.  9200s.  od. 

'Copper,  B.E.S. —     58  00s.  od.  57  10s.  od. 

Lead,  S.E.               12  10s.  od.  12  10s.  od. 

Spelter,                     23  00s.  od.  23  00s.  od. 

Antimony,               51  00s.  od.  5300s.  od. 

Tin  Plates — Cokes       15s.  6d.  16s.  od. 

Pig  Iron — Scotch)               OJ  , 

Warrants.       j      53s.  8d.  54s.  cod. 

No.  3  Middlesboro',    41s.  7^d.       41s. 7%d. 


MONTREAL  MARKETS. 

Montreal,  May  28,  1891. 
The  market  for  heavy  materials  was  about 
the  same  and  there  are  few  new  features  to 
note  this  week.  There  is  a  steady,  quiet 
movement  in  pig  iron  at  somewhat  better 
prices  in  the  case  of  some  lots,  and  other 
lines  of  material  show  no  change  in  values. 
Heavy  chemicals  are  in  increased  supply, 
and  this  has  caused  some  easiness  in  some 
lines  but  generally  prices  are  shady.  There 
is  no  change  in  paint,  oils,  or  glass. 

PIG  IRON. 

This  article  has  shown  no  great  change 
locally,  but  there  are  some  serious  irregulari- 
ties in  values  to  note,  although,  speak- 
ing in  a  general  way,  the  market  is 
firm.  Warrants  continue  to  show  the  same 
stiff  tone,  and  there  are  no  evidences  yet  to 
show  that  the  groups  of  London  speculators 
who  have  been  engineering  the  squeese  have 
lost  their  grip  of  the  market,  for  the  most 
recent  quotation  is  54s.  6d.,  about  the  high- 
est point  this  year.     Makers  brands,  though, 


do  not  stiffen  proportionably,  in  fact  there  is 
little  change  as  compared  with  a  week  ago, 
but  some  lines  are  quoted  slightly  firmer. 
For  instance,  Carnbroe,  for  nearby  delivery, 
in  round  lots,  is  quoted  at  $20.32  against 
$19.30  last  week.  Eglinton,also,  is  13c.  higher 
at  $19.50.  Middlesboro  is  the  same  way  at 
$18.16,  while  Gartshore  is  unchanged,  and 
Summerlee  strangely  somewhat  easier.  Ac- 
tual business  on  spot  has  been  fair  since 
equality  of  material  changing  hands  ex  wharf 
at  somewhat  better  figures  No.  3  English 
iron  has  been  turned  over  at  $18.50  to  $18.75, 
and  Carnbroe  at  $20  for  fair  wholesale  lots  ex 
wharf. 

BAR  IRON,  ETC. 

Bar  iron  has  been  quiet  during  the  past 
week  and  beyond  some  odd  jobbing  sales  in 
domestic  make  at  $2.10  or  thereabout  there 
is  nothing  to  note.  Imported  bar  remains 
firm  but  business  in  it  is  not  worth  nothing 
for  only  an  odd  sale  crops  up  now  and  then. 
Sheet  iron,  hoops  and  bands,  etc.,  are  un- 
changed. 

CANADA    PLATES 

There  is  nothing  very  particular  to  note  in 
connection  with  them,  but  there  is  a  steady 
business  doing  all  the  time  in  100  box  lots  at 
$3.00  to  $3.10. 

TIN  PLATES. 

Supplies  of  them  continue  limited  and  there 
is  no  change  in  the  position,  while  business 
for  forward  delivery  does  not  reveal  any 
great  change.  Values  are  as  before  for  char- 
coal. $5. 00  to  $6.00. 

COPPER. 

There  is  little  doing  in  copper  and  no 
change  in  prices  under  a  quiet  trade.  Ingot 
is  worth  from  13  to  15c.  and  sheets  20  to  24c. 
Lead  remains  quiet  $3.00  to  $4.00  for  pig  per 
100  lbs. 

NAILS. 

There  are  no  indications  yet  that  this  mar- 
ket has  got  to  any  settled  basis,  and  although 
we  know  that  some  makers  refused  to  sell 
less  than  $2.20,  and  some  of  these  are  doing 
business  at  that,  others  claim  that  cutting  is 
still  the  cry.  It  is  hard,  therefore,  in  fact 
impossible,  to  give  a  quotation  as  the  market 
evidently  remains  in  the  same  unsettled 
state,  but  we  think  a  basis  on  a  range  of  $2 
to  $2.20  may  be  given  with  the  proviso  that 
buyers  shall  draw  their  own  inferences,  as  it 
is  claimed  that  business  inside  the  lower 
figure  has  been  done.  This  is  only  a  report, 
however,  which  we  give  for  what  it  is  worth. 

CHEMICALS. 

The  movement  which  we.  have  already 
noted  continues,  but,  although  it  makes  mote 
stir,  it  can  hardly  be  said  to  equal  last  year's 
movement  in  volume.  Heavy  chemicals  re- 
ceive considerable  attention,  with  some  little 


business  ex  wharf,  and  with  the  arrival  of 
iresh  supplies,  prices  on  some  lines  are 
easier.  Bicarb  soda  can  now  be  moved 
readily  at  $2.30,  although  the  range  runs  up 
to  the  old  figure,  while  sulphate  of  copper  is 
lower  at  4K  to  5,^0.  A  cable  yesterday 
from  Liverpool  says  that  the  article  is  rapidly 
advancing  again.  Other  lines  are  the  same 
except  cutch,  which  is  J4c.  lower  at  7  1-2  to 
8)4c,  with  a  wider  range. 

OILS. 

There  is  no  change  in  the  oil  market  and 
but  little  business  is  doing.  Seal  oil  moves 
along  steadily  at  47  i-2c.  to  S2Xc-7  the  in- 
side for  round  lots,  while  all  that  is  coming 
forward  is  mostly  contracted  for.  Linseed 
is  selling  at  62  to  64c.  for  raw  and  boiled  is 
unchanged. 

LEADS. 

Leads  meet  with  a  moderate,  steady  kind 
of  movement,  at  steady  prices.  We 
quote  :— White,  $6.25  @  $6.75  ;  No.  1,  $5.25 
@  $5.50  ;  No.  2,  $4.50  ;  No.  3,  $4.25  ;  dry 
white,  $6  @  $6.50;  do.  red,  $4.50  @  $5. 
GLASS. 

There  is  no  change  in  this  article,  which 
has  a  quiet,  steady  business;  $1.45  to  $1.55 
for  first  and  second  breaks. 

NAVAL  STORES. 

Ship  chandlers  report  a  very  fair  move- 
ment in  naval  stores,  with  prospects  bright 
for  a  fair  season's  trade.  Turpentine 
is  steady  and  in  very  fair  demand.  We 
quote  :  —  Turpentine,  60  to  61c.  ;  rosins, 
$2  to  $4.25, as  to  brand  ;  coal  tar,  $4  to  $4.25; 
cotton  waste  5  i-2c.  for  colored,  and  7c.  to 
ioc.  for  white  ;  oakum,  5  1-2C  to  7  i-2c.  ; 
and  cotton  oakum,  ioc.  to  12  t-2c.  Cordage 
is  steady,  with  Sisal  at  9  i-2c.  for  7-16  and 
upward  and  ioc.  for  deep-sea  line;  pure  ma- 
nilla,  \t,%c.  for  7-16  and  i.3Xc-  f°r  deep-sea 
line  and  small  sizes. 

CEMENT  AND  FIREBRICKS. 

The  delay  in  arrivals  of  any  large  ship- 
ments of  cement  is  causing  a  scaicity  of 
supplies  on  Spot,  and  it  would  be  difficult  to 
fill  an  order  for  a  round  lot.  A  considerable 
quantity  is  afloat  for  here  however.  Spot 
quotations  for  good  brands  remain  firm  at 
$2.35  @  $2.60,  witu  lower  grades  5c.  @  15c. 
per  cask  less  in  round  lots.  There  is  a  good 
fair  demand  for  firebricks  at  $18  @  $24  per 
1,000,  with  good  stocks  in  dealers'  hands. 
PETROLEUM. 

The  movement  in  petroleum  continues 
small,  this  being  the  dull  season,  but 
prices  are  unchanged.  We  quote  : — Cana- 
adian,  \ix/zz.  at  Petrolia,  14  to  I4^c.  in  car 
lots  at  Montreal,  and  16c.  for  single  casks; 
American,  23c.  in  car  lots  and  23^  to  24J$c. 
in  smaller  quantities;  American  benzine,  23 
to  25c, and  Canadian  11%  to  15c 
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HARDWARE 


TORONTO  MARKETS. 

Toronto,  May  29th. 
Trade  continues  quite  active  and  is  a  very 
decided  improvement  on  what  it  was  a  few 
weeks  ago.  In  fact  hardware  merchants 
have  reason  to  congratulate  themselves  on 
the  satisfactory  overturn  that  marks  their 
business,  for  it  is  the  only  one  of  the  impor- 
tant departments  of  trade  that  is  otherwise 
than  dull.  Payments  are  not  better  than 
the  average.  The  situation  has  not  been 
marked  by  any  special  feature  excepting  the 
failure  of  a  few  retailers  and  mechanics,  in 
consequence  of  speculative  builders  being 
unable  to  meet  their  payments.  Sisal  and 
manilla  rope  are  down  fully  %c.  Cut  nails 
are  firmer  and  there  is  a  good  retail  demand, 
though  pretty  much  of  a  speculative  char- 
acter. 

METALS. 

Iron  and  Steel — A  fair  business  has 
been  done  this  week  in  iron  and  steel  but 
especially  in  pig  iron.  Numerous  small  lots 
of  American  pig  have  been  placed  in  Ontario 
foundries  West  of  Peterboro.  A  limited 
quantity  of  Scotch  and  English  brands  have 
also  been  sold  out  of  stock.  No  business  has 
been  reported  in  Nova  Scotia.  Although 
prices  have  advanced  in  Great  Britain  and 
stocks  here  are  mucn  lighter  than  usual  at 
this  season  of  the  year.  Sales  are  being 
made  at  some  very  low  prices  especially  by 
a  Hamilton  importer  to  whom  already  re- 
ference has  been  made.  In  Carnbroe  no  one 
seems  able  to  meet  his  figures  in  the  west. 
In  American  irons  there  is  a  very  strong  un- 
dertone which  gives  sellers  of  British  irons  a 
great  deal  of  encouragement  which  they 
sorely  need.  One  of  the  largest  Southern 
furnace  concerns  refused  to  book  an  order 
for  about  4000  tons  for  delivery  extending 
over  a  year  saying  that  they  anticipated  a 
largely  increased  consumptive  demand  fol- 
lowed by  a  heavy  advance  in  prices.  Another 
firm  refused  to  book  any  orders  beyond 
September  at  present  prices.  Spot  prices 
are  unchanged  import  quotations  being  as 
follows  : 
British— 

No.  1  Calder  $23. 

No.  3  Calder  #22. 

No.  lSum'rlee&;3. 

AMERICAN-- 

Soft  Southern  $20.50-$21.50. 
Scotch  and  Norway  $A50-$23.50. 
Rockwood  S21-S21  50, 
Gloss  $22-*23 
Woodward  $22-S23. 


No.  1  Middlesboro  $21. 
No.  3  Middlesboro  $20. 
Carnbroe  $20.75-21. 


Bar  iron  has  shown  no  change.  It  is  now 
as  low  as  it  is  likely  to  go,  being  quoted  at 
$2.05  to  $2.10,  generally  with  large  quanti- 
ties at  $2.     Nova  Scotia  is  held  at  $2.10. 

Boiler  tubes  are  lower  at  \o%z.  for  two- 
inch  and  1 5c.  for  three-inch,  and  boiler  plates 
are  marked  down  5c.  to  $2.25  for  Y%,  $2.35 
for  5-16,  and  $2.45  for  X-incn-  There  is  an 
increased  movement  in  American  steel  for 
plough  boards  at  steady  prices. 

Copper — The  market  shows  a  perceptible 
improvement  in  the  demand  here.  Best 
selected  English  ingots  have  sold  at  i^'/ic 
in  lots, but  as  a  rule  izHc- nas  been  obtained, 
while  tons  and  less  have  sold  at  14  1-2  to 
15c.  Cables  report  an  advance  of  nearly  £2 
per  ton  on  sheets. 

Tin — The  spot  market  is  firmer  at  the  mo- 
ment, but  the  demand  is  light  and  prices  are 
unchanged,  at  22  1-2  to  22%"c.  for  large  lots 
and  23  to  23  i-2c.  for  smaller  quantities. 

Lead — Was  weaker  in  the  early  part  of 
the  week,  but  to-day  it  recovered  the  decline 
and  nothing  is  now  quoted  below  3^  to  4c. 
for  domestic  and  4c.  for  imported  pigs. 

Antimony — Spot  stock  continues  to  be 
firmly  held  at  18  to  18  i-2c.  for  Cookson's 
and  17  to  17  i-2c.  for  other  brands.  Futures, 
however,  can  be  bought  at  much  lower 
figures. 

Zinc  and  Spelter — The  market  is  with- 
out alteration.  The  supply  is  light  and  so  is 
the  demand. 

TIN  PLATES 

Stocks  are  still  very  low  and  this  enables 
sellers  of  spot  goods  to  obtain  satisfactory 
prices  for  what  is  going.  The  market  is  how- 
ever weaker  and  reports  of  concessions  are 
here  and  there  reported.  The  imports  into 
Canada  for  the  month  of  April  were  1248 
tons  against  792  during  the  same  month  last 
year.  Cables  show  that  British  markets  are 
steadily  declining  this  weeks  quotation  being 
6d.  below  that  of  six  days  ago  or  15s.  6d. 

The  Iron  Monger  says  :  The  returns  of 
the  export  from  this  country  of  tin  plates  and 
sheets  during  the  past  four  months  are  of 
quite  a  remarkable  character.  A  perusal  of 
the  figures  show  that  the  volume  of  trade  has 
been  entirely  without  precedent.  It  is  well 
known  that  the  provisions  of  the  McKinley 
Act,  as  regards  the  duty  on  tinplates,  come 
into  operation  in  July  next;  and  it  is  the 
shadow  of  this  coming  event  which  is  chiefly 
responsible  for  the  swollen  exports  during  the 
past  few  months.  What  the  effect  of  the  Mc- 
KinleyAct  will  be  it  isstill  difficult  todetermine. 
Even  in  the  best-informed  circles  thereis  adis- 
inclination  to  speak  positively  hereon;  but  it 
is  uncertainty  rather  than  apprehensive  mis- 


giving which  dominates  the  councils  of  the 
tinplate  makers.  On  the  part  of  manufactu- 
rers and  merchants  there  has  been  a  natural 
desire  to  make  the  most  of  the  time  inter- 
vening between  the  passage  of  the  McKinley 
Bill  and  its  coming  into  operation;  and  to 
this  cause  primiraly,  and  to  natural  develop- 
ment only  in  a  very  minor  degree,  is  the 
marvellous  increase  in  the  volume  of  trade 
attributable.  Apart  from  the  export  to  the 
United  States  the  figures  disclose  a  normal 
growth  of  trade  in  other  directions  which  is 
most  encouraging.  Russia  among  the  minor 
countries  keeps  bravely  to  the  front. 

CANADA  PLATES 

Demand  is  nominal.  It  was  generally 
supposed  that  one  Montreal  house  had 
succeeded  in  securing  all  the  stock  in  the 
Canadian  market  and  would  obtain  long 
prices  for  it.  This  is  not  the  case  however 
for  one  or  two  outside  lots  were  overlooked. 
This  fact  howerer  has  had  no  perceptable 
effect  on  quotations  as  holders  are  firm  at 
$3.25,  Toronto. 

NAILS. 

There  is  a  decided  improvement  in  the 
feeling  in  nails.  Under  the  impression  that 
the  bottom  had  been  touched  retailers  have 
been  slacking  up.  This  led  to  an  increased 
demand,  and  the  mills  are  now  a  month  to 
six  week's  behind  in  their  orders.  In  conse- 
quence selling  agents  were  advised  to 
day  to  make  no  contracts  excepting  at  5c. 
per  keg  advance  on  the  prices  that  have 
ruled  for  the  past  week  or  two.  Jobbing 
prices,  however,  remain  at  $2.30  with  the 
usual  discounts  for  cash. 

POPE  AND  TWINE. 

Buyers  of  rope  need  not  complain  of  the 
prices  at  the  present  time.  The  decline  re- 
ferred to  last  week  was  greater  than  then 
quoted,  for  Sisal  is  down  to  g%  to  10c.  per 
lb.,  and  manilla  to  13  to  14c.  Binder  twine 
remains  unchanged. 

GENERAL  HARDWARE. 

In  building  and  general  hardware  no 
no  change  in  values  has  been  reported.  A 
fair  business  is  being  done  in  all  lines. 

GLASS. 

The  sales  of  the  week  have  been  quite  up 
to  if  not  beyond  those  of  last  week.  The 
demand  for  glass  has  kept  its  tone  pretty 
steadily  ever  since  the  receipt  of  supplies 
began.  This  market  has  almost  completely 
missed  the  effects  of  the  labor  aisturoances 
in  Germany,  so  that  no  exciting  stimulus  un- 
derlies prices,  most  of  the  stock  having  beea 
bought  before  these  troubles. 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 
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MARKETS— Continued. 

PAINTS,  OILS,  ETC. 

White  lead  is  selling  very  well  at  prices 
quoted  a  week  ago,  which  are  fairly  firm. 
Prepared  paints  move  freely.  Colors  in  oil 
and  dry  are  steady  at  unchanged  prices. 
Varnishes  are  unchanged.  Paints  of  all 
sorts  have  sold  well  during  the  last  three  or 
tour  weeks.  Turpentine  quotes  one  cent 
lower,  running  from  59  to  61c.  The  stock  is 
low  for  the  moment,  but  will  be  full  in  a  day 
or  two. 

THE  BRITISH  LINSEED  OIL  MARKET, 
(From  Tulloch  &  Co.) 

LONDON,  May  13,  1891. — With  great  scar- 
city of  oil  on  the  spot,  and  higher  quotations 
from  suppliers  for  forward  delivery,  the  posi- 
tion continues  very  steady — prices  for  prompt 
shipment  having  advanced  il/i  to  3d.  per 
cwt.  Linseed  keeps  in  short  supply,  and 
shipments  afloat  continue  to  decrease,  as  the 
following  table  will  show,  viz.  : — From  Bom- 
bay and  Calcutta  to  United  Kingdom. 

1 89 1.  1890.  1889. 

Qrs.  30,033  76,57o  80,789. 

With  the  approach  of  the  Whitsuntide 
holiday  it  is  possible  prices  might  relapse 
slightly,  but  same  would,  we  think,  prove 
only  temporary. 

To-day's  values  are  as  follows  :  May  22s. 
9d.  to  32s.  io^d;  May  and  June,  22s.  roj^d. 
to  23s.  ;  June  and  July,  23s. ;  Aug.  and  Sept. 
23s.  to  23s.  3d. 

London,  May  20. — Since  our  last  the  mar- 
ket has  been  interfered  with  by  the  holidays. 
Prices  are  maintained,  but  for  London  oil 
there  is  still  a  small  quantity  of  cheap  bought 
lots  in  second  hands,  which  prevent  crushers 
at  the  moment  obtaining  the  advance  they 
hold  for.  The  wet  weather  of  the  last  few 
days  improves  the  position  o  crop  prospects, 
and  as  a  result  there  is  less  demand  for 
cake.  Linseed  continues  very  steady,  and 
with  smaller  stocks,  prices  tend  dearer.  It 
is  perhaps  a  good  sign,  as  to  improving 
prospects  of  oil,  that  one  of  the  largest  ex- 
port operators  is  refusing  business  under 
present  spot  values.  To-day's  quotations 
for  best  brands  are  as  follows  :  May,  22s.  9d. 
May  and  June,  22s,  9d.  to 22s.  10  i-2d.  June 
and  July,  23s.  Aug.  and  Sept.,  23s.  to  23s.  3d. 

OLD  MATERIAL,. 

There  is  no  improvement.  Prices  are  un- 
changed in  everything  but  stove  cast  scrap 
whioh  quotes  2c.  above  its  lowest  point  of  last 


week.  Stockisplentifulinalllines,but  dulness 
in  the  foundries  makes  the  demand  rather 
indifferent.  Prices  for  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
nc;  heavy  scrap  copper  11^  to  12c;  old 
copper  bottoms,  8J4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass9to9^c. ;  scrap  lead  2^  to  2^c; 
scrap  zinc,  2  to  2 '^c. ;  scrap  rubber,  2%  to 
3c.  ;  country  mixed  rags,  90c.  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 

PETROLEUM. 

A  very  fair  business,  the  time  of  year  con- 
sidered, is  done  in  petroleum.  The  market 
is  steady,  with  no  change  in  last  week's 
prices. 

The  Petrolia  Advertiser  reports  : — Petro- 
lia  crude  $1.36^  per  bbl.  ;  Oil  Springs  crude 
$1.38  per  bbl.  The  oil  business  is  very  quiet 
as  is  usual  at  this  time  of  the  year.  The 
transactions  on  the  Exchange  have  been  few, 
but  futures  appear  to  be  firm.  June  has  been 
sold  at  $1.40,  and  $1.45  has  been  offered  for 
buyers'  option  this  year.  Refined  is  a  little 
firmer,  and  may  be  quoted  at  10c.  in  bulk, 
and  13c.  in  barrels,  f.o.b.  here.  Terms,  60 
days,  or  2  per  cent,  off  for  cash. 

HIDES,  ETC. 

Hides— The  supply  of  stock  is  good 
though  prices  continue  stationary,  the  slaugh- 
tering of  animals  having  to  be  kept  up  for 
objects  other  than  the  value  of  the  hides, 
and  the  hides  having  to  be  marketed  at  once. 
The  price  is  5  j£c  for  green  and  6c.  for  cured. 

Sheepskins— Are  $1  to  $1.50  unshorn. 
Calfskins  are  6  to  8c. 

Tallow— Rough  is  2c,  and  refined  is 
down  to  5  and  $}4c. 

Wool — Is  very  dull,  18  to  19c.  being  the 
prices  yet  paid,  with  little  eagerness  for  busi- 
ness on  the  part  of  buyers. 

RAW  FURS. 

There  is  no  change  in  raw  furs.  They  are 
selling  at  the  following  prices: — Beaver,  per 
lb.,  $4.50  to  $5  ;  bear,  per  skin, 
$10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1  50;  fox, 
cross,  $2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.50,  Musk- 
rat,  fall,  12c.  ;  spring  rat,  21c;  winter,  15c.  f 
otter,  $8  to  $13  ;  racoon,  25  to  80c:  skunk, 
25  to  $1.75. 


AMERICAN  METAL   MARKETS. 

NEW  YORK,  May  29,  1891. 

Iron  and  Steel.— The  situation  in  all 
branches  of  the  iron  and  allied  trades  is 
practically  unchanged.  Orders  for  the  vari- 
ous lines  of  finished  productions  come  along 
rather  slowly  and  reflect  no  greater  urgency 
in  buyers'  wants.  Operations  in  crude  ma- 
terials are  gauged  accordingly,  and,  in  the 
absence  of  anything  bordering  upon  specula- 
tive trading,  the  general  market  presents  a 
quiet,  uninteresting  appearance.  Still  there 
would  appear  to  be  enough  business  passing 
to  keep  matters  in  very  fair  shape  and  no  in- 
dications of  pressure  to  sell  that  would  bear 
adversely  upon  values  are  visible.  In  other 
words,  the  market  preserves  remarkably  good 
tone  considering  the  somewhat  lengthy 
period  of  slow  trade  against  which  producers 
have  had  to  contend. 

Orders  for  standard  brands  of  pig  iron 
adapted  for  foundry  use  are  still  of  fair 
volume,  but  consumers  rarely  go  beyond  pro- 
viding for  their  probable  wants  sixty  days 
ahead.  The  outward  movement  of  supplies 
runs  very  evenly  with  the  current  production, 
however,  and, while  theremaybesome  irregu- 
larity in  the  instance  of  inferior  iron,  prices 
for  the  popular  makes  remain  steady.  Cur- 
rent sales  are  chieffly  at  prices  within  the 
range  of  $17  to  $18  for  No.  1,  and  $16  to 
$16  50  for  No.  2.  For  mill  iron  the  range  of 
$14  to  $15  is  still  quoted.  Bessemer  pig  is 
somewhat  irregular  at  $16  15  to  $17  50,  at 
furnace,  but  meeting  with  very  fair  sale. 
Spiegeleisen  is  quoted  at  $28  50  to  $29  50  for 
20  per  cent.,  but  finds  limited  sale,  and  $64 
to  $65  is  still  asked  for  80  per  cent,  ferro- 
manganese.  Old  material  continues  very 
slow,  with  prices  nominal  at  $2150  to  $22  for 
tee  rails,  and  $20  to  $20  50  for  No.  7  wrought 
scrap. 

Several  fair  sized  orders  for  steel  rails 
have  been  placed  recently,  the  aggregate  of 
which  is  between  15,000  and  20,000  tons. 
Of  this  quantity  about  10,000  tons  were 
secured  by  one  company.  Prices  the  same 
as  have  ruled  for  some  time  past,  namely, 
$30  f.  o.  b.  mill  and  $30.75  a  31  00  at  Tide- 
water for  heavy  sections.  Most  of  the  mills 
are  busy  on  orders  and  some  companies 
have  contracts  in  hand  sufficient  to  take 
their  output  on  single  turn  all  next  month. 


THOS.  DAVIDSON  &  CO., 


W"ATEE    COOLEES, 

IFXry    TEAPS, 

BIBD    CAG-ES. 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 


12 


HARDWARE. 


MA  RKETS—  Continued. 

There  is  quite  a  good  deal  of  business  in 
treaty  at  the  moment,  and  the  outlook  is 
such  that  manufacturers  begin  to  talk  of  a 
probable  advance  in  piices  ere  long.  Billets, 
slabs,  rods,  etc.,  are  selling  at  old  prices  and 
to  a  fair  extent. 

Tin. — There  has  been  very  little  change 
in  the  pig  tin  market  since  Friday  last. 
Speculative  operations  recorded  on  the 
Metal  Exchange  involve  150  tons  for  July 
delivery  at  20.30c,  and  25  tons  for  August  at 
the  same  price.  Outside  of  that  there  is  no- 
thing to  record  but  an  ordinary  jobbing  trade 
of  fair  proportions,  the  bulk  of  which  was  at 
prices  very  close  to  those  above  quoted.  Spot 
prices  at  the  moment  are  20. 30c.  net  cash 
for  ten-ton  lots,  and  2o}i  to  20^ c.  regular 
for  small  quantities.  London  cables  quoted 
a  decline  to  ,£92  for  spot  and  ,£91  12s  6d  for 
futures. 

Copper. — No  improvement  in  the  demand 
for  copper.  Home  consumers  buy  only  as 
immediate  wants  demand,  and  export  inte- 
rest is  confined  almost  wholly  to  furnace  ma- 
terial. At  13c.  there  are  free  sellers  of  Lake 
Superior  ingot,  and  it  is  rumored  that  some 
of  the  mining  companies  have  sold  at  a 
fraction  less  to  consumers  direct.  Arizona  is 
quoted  at  I2j£c,  and  common  casting  cop- 
per at  11  to  uXc,  but  those  prices  could 
not  be  secured  for  round  lots.  The  London 
market  remains  firm.  Tuesday's  cables 
quoted  merchant  bars  at  ^53  to  ^53  2s.  6d. 
for  prompt,  and  ^53  15.  for  future  delivery. 

Consumers,  it  is  reported,  have  purchased 
about  1,500  tons  of  pig  lead  for  delivery 
within  the  next  thirty  days,  chiefly  at  about 
4.35c.  The  demand  is  moderate  at  the  pre- 
sent time,  however,  but  the  market  firm, 
with  4^c.  bid  and  sellers  naming  4.40.  as 
their  inside  price. 

Spelter — has  undergone  no  further 
change.  The  demand  shows  little  if  any 
improvement,  but  sellers  offer  with  more  or 
less  reserve  and  are  very  firm  on  prices. 
Prime  Western  is  generally  quoted  at  45.95c. 
and  4.90c.  seems  to  be  a  strictly  inside  rate. 

Tin  Plate — Business  in  tin  plate  has  con- 
tinued slow,  and,  while  prices  are  without 
quotable  change,  the  market  remains  in  a 
rather  weak  and  unsettled  condition.  We 
quote: — Charcoal,  %  cross  assortment,  Melyn 
grade,  $6.12)4  to  ... .  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 8c  to ;  for 

each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,   14x20,  $7.15  to    ..;  M.   F.,  20x28, 

$14.75  ;  Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $10.50;  Dean  grade,  14x20, 
$5.05   to    ....;  Dean  grade,  20x28,   $10.10 

to ;  D.  R  D.  grade,   14x20,  $4.85  to 

. . . ;    D.  R.  D,  grade,  20x28,    $9.75  to ; 

I.    C.  Coke — Penlan  grade  (iron),   $5.05  to 

J.  B.  grade,  14x20,  $5.25  to ;  I.C. 

Bessemer  steel,  14x20,  coke  finish,  $5.15  to 

;    I.  C.    Siemen's    steel,  coke   finish, 

$5.35;  I.  C.  Bessemer  steel, squares,  $5.60  to 
....  basis;  I.  C.  Siemens  steel,  squares, 
$5.75  to  $5.85. 


COPPER. 

At  the  beginning  of  the  year  the  strongest 
argument  used  by  those  who  consider  the 
price  of  copper  too  high  was  the  re-opening, 
after  the  fire,  of  the  Anaconda  Mine.  It 
then  seemed  possible  that  this  mine,  about 
to  be  floated  as  a  limited  company  with 
large  capital,  might  with  its  output,  stop  the 
rapid  decrease  in  the  world's  stocks  of  cop- 
per. It  was  universa'ly  admitted  that  if  the 
Anaconda  Mine  were  not  working,  consump- 
tion must  be  ahead  of  supplies.  In  these 
dull  times,  facts  which  must  ultimately  have 
great  effect  pass  unnoticed,  and  therefore  the 
announcement  that  the  Anaconda  Mine  will 
be  closed  for  some  months  has  passed  un- 
heeded alike  by  speculators  and  consumers, 
although  it  may  eventually  decide  the  pre- 
sent struggle  in  favor  of  those  who  calculate 
en  higher  values.  According  to  the  Engin- 
eering and  Mining  Journal  of  New  York, the 
explanation  of  the  close  of  the  mine  is  to  be 
found  in  the  fact  that  the  yield  has  fallen  to 
a  6  per  cent,  ore,  and  that  while  the  actual 
cost  of  production  might  be  (as  asserted)  10 
cents  per  pound,  the  mine  cannot  be  worked 
at  a  profit,  owing  to  "the  fabulous  amounts 
that  have  been  spent  in  a  gigantic  plant, 
which  apparently  was  frequently  unsuited  to 
the  work,  if  we  may  judge  by  the 
constant  changes  it  has  undergone." 
The  definite  closing  of  this  mine  must 
counterbalance  anyincreaseinother  American 
production,  and  this  being  so,  the  threatened 
increase  from  Spain  becomes  absolutely  ne- 
cessary to  prevent  such  a  decrease  in  our 
present  stocks,  as  would  bring  about  a  pro- 
hibitive range  of  prices.  With  every  dealer 
against  the  market,  with  every  consumer 
holding  off  because  they  are  assured  they 
will  be  able  to  buy  cheaper  with  the  Ana- 
conda mine  at  work  as  it  has  been  until  quite 
recently,  and  with  the  American  consump- 
tion temporarily  dead,  we  have  in  the  last 
four  months  decreased  our  stocks  by  5,000 
tons.  The  time  is  not  far  distant  when  all 
these  positions  must  of  necessity  be  reversed 
and  the  heavy  bear  account  will  then  force 
us  to  a  range  of  price  higher  than  might 
have  been  the  case  had  the  present  depressed 
feeling  not  been  so  marked  and  general. — 
Iron  Trade  Circular. 


The  customs  authorities  give  notice  that 
goods  uncustomed  are  subject  to  be  sold 
after  30  days.  This  does  not  apply  to  bonded 
warehouses,  for  which  a  charge  is  made. 
The  regulation  is  a  reasonable  one,  as  the 
constant  accumulation  of  goods  in  the  ware- 
houses of  the  custom  house  is  a  hindrance  to 
the  transaction  of  business.  Merchants  and 
others  should  co-operate  with  the  customs 
authorities  by  observing  the  regulations. 


NEW  CYCLE  WHEELS. 

A  Newcastle  inventor  has  made  a  new  de- 
parture in  the  field  of  cycling  inventions.  He 
has  applied  for  a  patent  to  construct  cycle 
wheels  without  spokes.  In  place  of  the  or- 
dinary spokes  he  uses  two  discs  of  equal 
diameter,  made  of  very  thin  sheet  steel.  The 
peripheries  of  these  discs  are  fastened  by 
rivets  to  the  rim,  and  through  holes  in  the 
centre  of  both  discs  the  axle  passes. 
The  discs  are  riveted  to  the  hubs 
and  are  drawn  drum  -  tight  by  means 
of  "  lateral "  tension.  The  inventor  says 
these  discs  will  be  made  of  steel  so  »hin 
that  there  will  be  no  increase  of  weight  over 


spoke  wheels,  and  that  the  enormous  tension 
which  will  be  obtained  in  every  part  of  the 
wheel  will  render  it  simply  impossible  for 
the  wheel  to  become  untrue.  The  advan- 
tages claimed  for  the  invention  are  that  it 
will  reduce  atmospheric  resistance  to  a  min- 
imum, a  wheel  so  constructed  cutting  the  air 
like  a  knife;  and  while  the  rider  will  obtain 
a  wheel  as  light  as  a  spoke  wheel,  he  will 
possess  in  addition,  one  having  enormous 
tensile  strength  and  the  rigidity  of  a  rock. — 
Court  Journal. 


MURRAY'S  SUCCESSOR. 

Collector  Cummings  has  appointed  James 
Smiley,  bookkeeper,  to  the  position  for- 
merly held  by  Wm.  Murray,  the  default- 
ing waterworks  clerk.  Mr  James  Smiley, 
who  has  been  employed  as  a  bookkeeper  by 
Adam  Hope  &  Co.,  iron  merchants,  Hamil- 
ton, for  the  past  thirty  years,  has  been 
chosen  to  fill  a  responsible  position  in  the 
waterworks  department  of  Hamilton. 


Waterloo  village  stores  will  be  closed  at 
7  o'clock  every  evening,  except  Saturday 
during  the  summer. 

Mr.  John  B.  Yott,  Pembroke,  Ont.,  has 
retired  from  the  service  of  the  Canadian 
Copper  Company  and  gone  back  to  his  old 
situation  with  the  Central  Ontario  Railway. 
He  is  succeeded  by  Mr.  J.  W.  Collins,  late  ot 
Kirkwood  &  Mackinnon. 

It  is  said  that  a  large  establishment  for 
the  manufacture  of  the  new  snow  plough 
which  was  exhibited  by  the  inventor,  Mr. 
Eaton,  on  the  line  of  the  Lake  St.  John  Rail- 
way Quebec,  with  so  much  success  some 
days  ago,  will  be  shortly  started  at  Hedley- 
ville,  on  the  outskirts  of  Quebec. 

In  the  New  Westminster  Police  Court  the 
other  day  before  Mr.  Atkinson,  Messrs. 
Campbell  &  Anderson,  hardware  merchants, 
pleaded  guilty  to  a  charge  of  infraction  of  the 
City  fire  protection  regulation  governing  the 
storing  of  explosives  within  the  limits  to  wit: 
Keeping  blasting  powders  in  stock  in  greater 
quantities  than  the  law  allows.  The  Magis- 
trate, in  summing  up  the  issues  of  this  case, 
gave  warning  that  upon  conviction  in  similar 
cases  in  future  the  extreme  limit  of  penalty, 
$500,  would  have  to  be  imposed.  The  lives 
of  the  firemen  and  others  working  at  the  fires, 
as  well  as  those  of  hundreds  of  other  citizens, 
depended  upon  the  strict  prohibition  of  the 
keeping  of  dangerous  quantities  of  explo- 
sives constituting  magazinesin  places  of  busi- 
ness. He  then  fined  the  defendants  $100 
and  costs. 


Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Goods  conveniently  located  savo  time,  money 
and  temper  in  showing. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

No  young  man  can  possibly  have  mistaken  his 
oalling  who  finds  in  it  what  the  world  wants  done. 


HARDWARE. 
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THE 


NORTHDMBERLAND  PAPER  *  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

v^e  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cemen'  4c, 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


&  L  SAMUEL  BENJA 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


S,  28  and  30  FRONT  STREET  WEST, 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

«   Write  for  prices  on  Churns,  Ice  Cream  Freezers.    "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SUCCESS    AND    FAILURE 
ADVERTISERS. 


AMONG 


Recent  statistics,  accordingto  Bradstreet's 
Commercial  Directory,  show  that  in  all  lines 
of  industrial  life  more  than  four  fifths,  or 
over  eighty-two  per  cent,  of  all  who  failed  in 
business  in  the  United  States  last  year  were 
brought  to  that  condition  primarily  because 
of  lack  of  equipment,  either  natural  or 
acquired,  mental  or  financial,  or  through  lack 
of  special  education  in  their  respective  lines 
of  trade. 

It  is  clear  and  plainly  evident  that  poor 
and  superficial  preparation  for  business  life 
is  the  one  great  weakness  of  our  present  in- 
dustrial training — the  broadest  of  all  avenues 
leading  to  failure.  It  is  this  lack  of  proper 
equipment  which  causes  certain  advertisers 
to  fail,  while  others  gradually  work  their  way 
to  eminent  success  and  gre  it  wealth.  The 
great  study  with  the  advertiser,  therefore, 
should  be  how  to  start  right,  how  to  go  on 
right,  how  to  constantly  keep  fully  equipped. 

Advertising  is  a  science.  What  would  be 
thought  of  a  young  man  or  youth  who  de- 
veloped a  genius  for  mathematics,-who  said, 
"  I  will  not  study  arithmetic,  or  algebra,  or 
geometry.  I  will  not  give  time  to  the  teach- 
ing of  the  professors  and  masters  of  that 
great  science,  but  I  will  work  all  out  for  my- 
self, arriving  at  better  methods,  through  the 
power  of  my  own  intellect  and  genius." 
However  great  his  natural  ability  he  could 
not  progress  far  in  a  lifetime.  But  if  he 
availed  himself  of  the  knowledge  left  to  all 
as  a  heritage  —  treasure  accumulated  by 
thousands  of  great  minds  in  the  years  and 
ages  past — then  might  he  become  great  in 
the  profound  science,  and  possibly  renowned 
through  some  advance  or  improvement  or 
simplifying  of  method. 

The  same  holds  true  in  the  science  of  ad- 
vertising; the  man  who  becomes  great  in  it 
must  possess  genius  of  a  certain  description; 
and  he  must  even  be  a  student — first,  to  se- 
cure the  wisdom  of  the  past  and  present; 
second,  to  keep  in  the  van,  to  be  a  leader  in 
the  rapid  march  of  progress. 

As  the  ordinary  youth  readily  learns 
enough  of  mathematics  to  very  well  serve 
the  purposes  of  ordinary  business  life,  so 
may  the  ordinary  advertiser  succeed  moder- 
ately well  with  the  same  half  careless  study 
and  the  same  lack  of  genius. 

Hard,  patient  work  accomplishes  much.  In 
one  sense  industry  and  research  are  the 
parents  of  genius.  Thus  advertisers  without 
much  genius,  who  study  the  science  moder- 
ately, succeed  fairly,  while  those  who  have 
natural  genius  in  a  high  degree,  but  who  will 
not  work  to  learn  from  others,  almost  invari- 
ably fail.  But  great  success  is  the  result  of 
the  happy  union  of  natural  genius  and  careful, 
patient  study  and  investigation. 

One  of  the  best  hand  books  for  advertisers 
is  Printers  Ink  published  weekly  at  $2  per 
year  by  G.  P.  Rowell  &  Co.  New  York — 
Sample  copies  are  sent  free. 


THE  IRON  AND  STEEL  INDUSTRIES 
OF  AMERICA. 

Under  the  above  title,  Sir  James  Kitson, 
Bart.,  contributes  to  the  current  number  of 
the  Contemporary  Review  (London)  an 
article  descriptive  of  the  visit  of  the  Iron  and 
Steel  Institute  to  America,  last  Autumn. 
After  indicating  the  special  f2atures  of  the 
iron  and  steel  industry  on  the  other  side  of 
the  Atlantic,  the  writer  expresses  the  opinion 
that  the  leading  characteristics  of  those  en- 
gaged in  the  work  are  their  quickness  to 
adopt  improvements,  and  their  readiness  to 
adopt  scientific  methods  in  the  process  of 
manufacture.  He  says  ;  "  Great  has  been 
the  industrial  growth  of  America,  marvelous 
as  are  the  mechanical  achievements  of 
Americans,  we  can  still  claim  that  the  in- 
ventions which  have  brought  the  manufacture 
of  iron  and  steel  to  its  present  state  of  per- 
fection, are  of  English  origin.  The  Ameri- 
cans have  not  invented,  they  have  improved, 
They  had  no  time  to  experiment,  they  have 
appropriated.  They  possess  a  surprising 
gift  of  receptivity  and  a  peculiar  faculty  for 
adaptation.  When  the  great  development 
in  American  manufacture  took  place,  Ameri- 
cans engaged  in  the  iron  and  steel  trade  had 
the  best  practice,  and  the  best  methods  of 
Europe  before  them.  They  were  never 
handicapped  by  peliminary  experiment. 
Special  commissioners  on  behalf  of  the 
leading  American  ironmasters  examined  the 
Bessemer  process  after  it  had  been  estab- 
lished in  England,  After  inquiry  they 
profited  by  English  experience.  Thus  many 
mistakes  were  avoided  and  much  time  saved. 
With  this  knowledge,  supplemented  by  their 
own  ingenuity  for  mechanical  devices  and 
appliances,  they  were  able  to  lay  down  plants 
of  the  best  models,  and  of  great  strength 
and  capacity,  so  that  their  Bessemer  plant 
compares  favorably  with  any  to  be  found  in 
Europe.  Their  Blast  furnaces  are  more 
capacious  than  ours,  their  engines  are  more 
powerful,  their  rolling  mills  are  of  new  and 
improved  construction.  The  high  standard 
of  education,  and  especially  of  the  technical 
education,  of  the  people  in  America  un- 
doubtedly is  much  to  their  advantage,  and 
we  everywhere  recognized  a  promptness  to 
discard  old  methods  and  plant,  and  an  alert- 
ness to  adapt  the  newest  and  most  scientific 
methods  of  production." 


A  leather  duster  disperses  but  does  not  remove 
tbo  dust  from  the  store. 

Rivalry,  open,  fair,  good  uatured  and  enterpris- 
ing, is  the  life  of  business. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 


One  thing  in  particular  should  be  impressed 
upon  clerks — the  necessity  of  careful  attention  to 
small  customers. 


TORONTO  ROLLING  MILL  &  FORGING  CO.,  LTD. 

(Successors  to  the  Toronto  Drop  Forge  Co.,) 

68  Esplanade  St.  West,  Toronto. 
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Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 

DRAIN    PIPES 

English  and  Scotch  (all  sizes). 

FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 

BUILDERS'  &    CONTRACTORS' 

SUPPLIES 

Of  every  description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGHll,  Wellington,  Grey  Nun  and  YouTille  sta 

MONTREAL. 


Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if  hands  are 
chilled,  or  with  gloves  on  and 
without  looking  for  nicks  in 
blades. 

No  more  breaking  or  bending 
of  finger  nails.  Opens  by  simply 
pushing  a  button.  Every  blade 
warranted  hand  forged  from  the 
very  finest  Sheffield  silver  steel. 


We  manufacture  High  Grade 
Knives  only. 


Send  for  Prices. 


File  Automatic  Knife  Co,  of  Ontario,  Ltd,, 

GANANOQUE. 


HARDWARE. 
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THE  TORONTO  SILVER  PLATE'CQ 


Manufacture  the  Highest  Grades  of  ELECTRO-PLATED  WARES,  and  guarantee  all 
goods  of  their  manufacture  having  their  NAME  and  TRADE  MARKS. 


A  fieux  Discovery  in  Precious  flQetals 


:  SIIiVER  ^VIETAIi.  :~ 
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Tipped  Pattern. 
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POONS,  FORKS,  LADLES,  Etc.,    made  of  this  new  metal    are  superior    to  Sterling  Silver  in  point  of 
non-tarnishing,  and  equal  to  Solid  Silver  for  durability,  and  at  one-fifth  the  cost. 

FOR    HOTELS,     RESTAURANTS     AND     FAMILY     USE,    Silver     Metal    Table    Ware    is 
without  a  parallel. 

AS  THERE  IS  NO  PLATE  TO  WEAR  OFF,  any  silver  powder,  polish,  chalk  or  electroine  can  be 
used  to  clean  them.     The  more  they  are  cleaned  the  whiter  and  more  beautiful  they  become. 

DO  NOT  CONFOUND  SILVER  METAL  with  the  varieties  of  Nickel  Silver  imposed  on  the  market, 
We  claim  for  them  no  relation.  This  wonderful  discovery  is  controlled  by  us,  and  we  sell  no  metal  except  made  into 
Spoons,  Forks,  Etc.     All  genuine  goods  bear  our  trade  mark  : — 


TORONTO  SILVER  PLATE  CO.{ 


SILVER 
METAL. 


LIST  PRICES  AND  DISCOUNT  QUOTED  ON  APPLICATION. 


E.  G.  GOODERHAM,  Manager. 


J.  C.  COPP,  Sec.-Treas. 


./?j\. 


TORONTO^  CANADA 
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SALES   MADE  OR   PENDING. 

The  general  store  stock  of  Geo.  Morton, 
Boissevain,  Man.,  has  been  sold. 

The  stock  in  the  estate  of  B.  Learn,  gene- 
ral merchant,  Arkona,  Ont.,  is  sold. 

Zinkan  &  Sutherland's  general  store  stock, 
Fort  Q'uappelle,  Assa.,  has  been  sold. 

D.  J.  Murchison,  general  merchant,  Bar- 
rie,  Ont.,  advertises  his  business  for  sale. 

S.  Brown  &  Co's  general  store  property, 
Stanley  Bridge,  P.  E.  I.,  has  been  sold. 

B.  Jewell,  dealer  in  stoves  and  tinware, 
Woodville,  Ont.,  has  sold  out  to  John  Mc- 
Pherson. 

E.  S.  White  &  Co's  general  stocks  at  Car- 
berry  and  Medicine  Hat,  N.  W.  T,  have 
been  sold. 

The  stock  in  the  estate  of  John  Byers, 
general  merchant,  Consecon,  Ont.,  is  adver- 
tised for  sale  by  tender. 

S.  H.  Methenll's  general  store  stock,  Lit- 
tle Britain,  Ont.,  is  advertised  to  be  sold  by 
auction  on  the  2d.  prox. 

PARTNERSHIPS    FORMED     AND    DISSOLVED. 

Firth  &  Ellery,  general  merchants, 
Wyevale,  Ont.,  have  dissolved,  Geo.  Firth 
continuing. 

Cleveland  and  Dupuis,  general  merchants, 
Coaticooke,  Que.,  have  dissolved,  A.  L.  Du- 
puis, continuing. 

A.  Frappier  &  Co.,  dealers  in  paints,  etc., 
Montreal,  have  dissolved  and  given  place  to 

A.  Arthur  Frappier. 

Craig  &  Lewis,  general  merchants,  Free- 
town P.  E.  I.,  have  dissolved  and  been 
succeeded  by  Craig  and  Taylor. 

REMOVALS   AND   DEATHS. 

J.  L.  Wickwire,  of  Sheffield  &  Wickwire, 

general  merchants,  Canning,  N.  S.,  is  dead. 

Joseph  Ordine,  general  merchant,  Lillooet, 

B.  C,  is  dead. 

Thos.  Driffill,  of  Thos.  Driffill  &  Sons, 
hardware  dealers,  Bradford,  Ont.,  is  dead. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

J.  Longpre,  general  merchant,  St.  Jovite, 
Que.,  has  compromised. 

Chas.  R.  McHenry,  merchant,  Salmon 
River,  N.  S.,  has  assigned. 

Alex.  Turple,  general  merchant,  Granville 
Ferry,  N.  S.,  has  assigned. 

Zoel  Gagnon,  general  merchant,  St.  Agnes 
de  Charlevoix,  Que.,  has  assigned. 

D'Auteuil  &  Co.,  general  merchants, 
Letellier,  Que.,  have  compromised. 

Mrs.L.  A.  Kelcey,  general  merchant,  Dun- 
church,  Ont.,  is  offering  to  compromise. 

J.  Charbonneau,  general  merchant,  St. 
Therese  de  Blainville,  Que.,  has  assigned. 

Peter  Ferguson,  general  merchant.  Minden, 
Ont.,  has  assigned  to  R.  G.  Hector,  Toronto. 

Munro  Bros.,  general  merchants,  Parkhill, 
Ont.,  have  assigned  to  F.  L.  Rogers,  Park- 
hill. 

Jas.  Buchner,  general  merchant,  Hurds- 
ville,  Ont.,  has  assigned  to  ].  M.  Ansley, 
Parry  Sound. 


NICKEL  STEEL  PLATE. 

Nickel  steel  plate  for  purposes  of  ship 
armor,  is  attracting  world-wide  attention  at 
present.  The  Shipping  and  Commercial 
List  gives  an  interesting  and  instructive  ac- 
count of  the  principle  upon  which  they  are 
made. 

Commodore  Folger,  Chief  of  the  Ordnance 
Bureau  of  the  Navy  Department,  has  a  col- 
lection of  interesting  photographs  showing 
the  results  of  the  tests  recently  made  of 
nickel  steel  plate  designed  for  ship  armor 
and  treated  by  the  Harvey  process.  The 
first  pair  show  front  and  back  views  of  a  tar- 
get made  of  ordinary  steel  armour  plate, 
with  the  holes  cut  through  it  by  all  the  shots 
that  struck  it  and  cracked  in  forty  places  by 
the  shock  of  impact.  The  second  pair  show 
a  plate  of  ordinary  nickel  steel,  exposed  to 
the  same  fire,  with  no  cracks,  but  big  cuts 
and  cavities  made  by  the  shots.  The  third 
pair  show  the  two  sides  of  a  plate  of  nickel 
steel  treated  by  the  Harvey  process.  The 
back  is  as  flat  as  a  planed  board.  The  front, 
which  received  the  shots  direct,  is  so  slight- 
ly dented  as  to  be  practically  unharmed. 

The  principle  upon  which  the  most  suc- 
cessful plates  are  made  is  illustrated  by  Com- 
modore Folger  by  the  case  of  a  cake  of  ice 
which  is  perfectly  clear,  like  glass.  Its 
transparency  shows  us  that  it  has  crystallized 
in  the  same  way  throughout.  Strike  it  with 
a  hammer,  and  it  shivers.  But  let  that  cake 
of  ice  get  a  cake  of  snow  welded  to  it  and 
you  can  rain  blows  on  it  with  scarcely  any 
effect.  This  is  because  the  layer  of  clear  ice 
and  the  layer  of  snow  have  a  line  of  demar- 
cation between  them  distinctly  dividing  the 
one  kind  of  crystallization  from  the  other 
kind,  and  the  vibration  produced  by  your 
blows  are  different  in  thf  two  strata — the 
same  shock  does  not  extend  all  the  way 
through  the  block. 

Applying  this  principle  to  nickel  steel,  the 
surface  of  the  plate  is  hardened  for  the  depth 
of  a  quarter  of  an  inch,  so  as  to  give  it  a  tem- 
per. The  one-third  of  the  remainder  is 
charged  with  carbon  by  the  Harvey  process, 
and  the  remaining  two-thirds  is  left  in  its 
virgin  state.  The  plate,  then,  although 
metallically  solid  and  of  one  substance,  is 
chemically  a  triple  plate,  each  of  its  three 
layers  being  sharply  defined.  The  shock  of 
impact  from  a  projectile  is  communicated 
to  the  whole  substance  in  three  different 
ways  at  once,  and  what  affects  the  outer 
layer  most  may  scarcely  send  a  vibration 
through  the  inner  one. — Chicago  Journal  of 
Commerce. 


A  RETAIL  PROTECTIVE  MOVEMENT. 

This  circular  has  been  sent  by  the  Hard- 
ware and  Stove  Dealers'  Association  to  the 
trade  throughout  New  York,  New  Jersey 
and  Pennsylvania  : 

Dear  Sir  :— The  objects  of  this  Associa- 
tion are  protection  and  mutual  benefits. 

The  chief  object  among  the  many  is  to 
prevent  if  possible  the  manufacturers  and 
wholesalers  from  retailing  goods  at  any  price. 

You  no  doubt  have  spent  your  time  esti- 
mating to  supply  a  builder  with  hardware 
only  to  find  that  the  manufacturer  has  agreed 
to  furnish  the  goods  at  the  price  they  cost 
you. 

You  are  also  aware  that  the  manufacturers 
will  sell  a  furnace,  range  or  heater,  at  retail 
as  cheap  as  he  will  sell  to  you  a  dealer. 

The  wholesaler  of  housefurnishing  goods 
is  also  your  competitor,  likewise  the  dealer 
in  metals. 

In  fact  at  every  turn  you  are  compelled  to 
compete  with  unprincipled  manufacturers 
and  wholesalers  who  stock  you  up  and  then 
sell  your  customers. 

Are  you  satisfied  with  this  treatment?  If 
not,  won't  you,  if  not  already  a  member  of 
this  association  join  it  ? 

In  union  there  is  strength,  and  by  showing 
an  undivided  front  we  may  compel  these 
worst  of  all  competitors  to  leave  the  field  to 
us. 

The  blacklisting  of  parties  who  contract 
bad  debts  with  any  of  the  members  and  re- 
fuse to  pay  is  contemplated. 

The  benefits  to  be  derived  from  an  asso- 
ciation of  this  kind  cannot  fail  to  be  seen 
and  appreciated  by  the  trade. 

This  association  is  composed  of  retail 
dealers  in  hardware,  house-furnishing  goods 
and  stoves. 

The  admission  fee  has  been  placed  at  $2, 
and  the  monthly  dues  at  25  cents. 

A  BAD  SYSTEM. 

The  iniquity  of  the  bonus  system  was 
never  better  illustrated  than  in  Brantford  at 
the  present  time.  There  the  people  are 
jubliant  at  the  prospect  of  securing  the 
Patterson  &  Corbm  car  industry  by  giv- 
ing a  bonus,  exemption  from  taxation, 
&c,  and  at  the  same  time  the  Waterous 
company  is,  so  to  speak,  on  strike  for  better 
terms  to  remain.  The  people  are  evidently 
scared  at  the  threat,  as  we  find  the  Exposi- 
tor saying:  "There  is  no  doubt  Brantford 
is  disposed  to  deal  as  generously  with  this 
company  as  any  other  place  can  do;  and 
with  the  almost  certainty  of  improved  rail- 
road facilities  in  the  near  future,  there  is  no 
reason  why  the  works  should  not  be  retained 
here."  Why  should  not  our  Business  Men's 
Association  take  action  with  a  view  of  pay-, 
ing  off  Brantford  in  her  own  coin? 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
27  Front  St.  e.  Toronto, 

eow 
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IBWIIIIMIIIIIIMIIIH 
SAW  YOUR 


I  ADVERTISEMENT 


IN   THE 


HARDWAR 

'IIIHllllll 


* 


When  writing  to  our  advertiser     please  inclose 
the  above. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


F.  E.  DIXON    80   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


-S 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


Specially  designed  and  adapted  for  Brakes- 
men, all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse " — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON.  ONT. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


iON3Y> 


BURNS  &XHOMAS 


> 

Q  A  TaTQ  CIRCULAR,  Shingle,  Re  sawing, 
Oil  W  lO       Drag,  Gang,  Cross-cut,  etc. 


THE  SHEDDEN   CO.,  Ltd., 

184  Front  St.  East, 

TORONTO 

SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT. 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and   Compabison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


LANTERN 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents   and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

— 0—0—0 — 0—0—0 — 

Onr  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.  McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


Gardner  Steel  Sash  Ribbon  and  Pulleys 

as  shewn  above  is  not  a  spring.      It  is  a  simple 
balance,  a  perfect  balance  for  any  window. 

It  is  specially  indicated  in  heavy  windows  for 
strength,  ease,  durability  and  appearance  and 
surpasses  any  other  system  for  light  or  ordinary 
windows  on  the  same  grounds. 

It  is  largely  endorsed  by  Architects  and  Build- 
ers. Price  is  only  slightly  in  advance  of  best 
cord. 

Samples,  Price  Lists  and  all  information  from 
Gardner  Sash  Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


SPO0NS.F0RKS  ETC-STAMPED 


ARE  GENUINE  R0GERS"G00DS. 
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IMITATION  IS  THE  SlNCEREST  FORM    OF  FLATTERY" THAT    THE  GEM 

Freezer  is  recognized  as  THE  BEST    is  proven  by  the  way  our 

COMPETITORS    ARE    IMITATING  ITS    GOOD  QUALITIES     AND  USE    IT  AS   A 
STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELL  THEIR  OWN  GOODS. 

We  claim  for  the  GEM  nothing  that  cannot  be  fully  proven. 


Do  not  be 

IMPOSED  UPON 
BY  THOSE  WHO 
MAY  TRY  TO 


WE 
LEAD, 

OTHERS 
FOLLOW. 


OTHER  FREE- 
ZERS BY  TELL- 
ING YOU  THEY 
ARE    "JU8TA8GOOD"    OR    "  JUST   THE    SAME   AS   THE   GEM  "    INSIST  ON    HAVING  THE 

Gem,  and  if  you  can't  get  it  from  your  regular  jobber  write  to  ua  and  we'll 

TELL   YOU  WHERE  YOU  CAN   GET  IT  OR  QUOTE  YOU  PRICES  AND  DISCOUNTS. 

AMERICAN    MACHINE  CO. 

Lehigh  Ave.  &  American  St.    Philadelphia 
"o"  on  John  H.  Graham  &  Co.    Mnf'rs  Agts.    113  Chambers  St.    New  York. 


'TJkt^em^'^e^r 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


TRADE 
MARK. 


** 


GRANTED 
1764. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


W.  G.  A.  Lambe  &  Co. 

Late  Williamson  &  Lambe. 

-STORAGE- 

54  &  56  Wellington  St.,  East. 
TORONTO. 


McRAE  &  Co., 

Ottawa  and  Toronto. 


New  method  0/  making  Ice  Cream. 

4>  ^u- WHEEL  DAiHER  ■  CEDAMUB    *"t-s-J\    * 
Freezes  much  ehequlcKest  and  easiest,  also 

makes  most  ice  cream- ■ 

StiEjMgjj  H/IUDW/IRE  CO.    JWFAIP,  K.V. 


CUHHE^T    JVIAHKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  -23,   23} 

Strip  "     ....  25,   27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

I.X.,  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12}xl7        5  00     .... 

D.X., 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

jVo/,.,  —Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I.C.  20  X  28, 112  sheets  . .     8  75    9  00 

IX.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6|c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    7} 

28        "     U    8 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  05  2  10 

Refined      "              "            •■    2  45  2  55 

Horse  Shoe  "                        ••    2  50  2  55 

Rand                                             ..     2  50  2  65 

Hoop               "            '             ..     2  65  2  80 

Swedish          "            "              ..     4  00  4  25 

|refghShoe  Steel 2  50  2  75 

££y:::.:::.;::.:  S2S  IS 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet       "       0  10}  0  12 

TankPlates 2  00    2  25 

Boiler  Rivets 4  60    5  00 


Boiler  Tubes. 

2-inch    lOJc 

-inch  15 

Boiler  Plate. 

Jinch $2  45 

5-16"     2  35 

f     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      31,3} 

Canada  Plates. 

Blaina J  bright  3  20    3  25 

Iron  Pipe. 
Wrought  60  to  62}  p.c.  dis. 
Galvanized,  30  to  30  and  5  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5},  5f 

26  gauge,  "       51, 6 

28     "  "       5},6i 

Gordon  Crown— 

16  to  24  gauge,  per  lb  51,6 

26  gauge,  "         —  5},  61 

28      "  "         5|,61 

Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 71    71 

1        "  "      6      6\ 

5-16  "  "       5}    6 

%       "  "       51     5f 

7-16  "  "      5 

y,    "        "    4i 

%&,%.  inch"      31 

Trace,  per  doz.  pairs    S3  60 

German  coil,  per  100  ft    1  85 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  13|  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  J  in  .  $0  25  SO  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


if 

si 

5  90 
2  70 

0  50 


1  10 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb .  0  05}  0  06 

Domestic    "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  18    0  184 

Other  makes  "     0  17    0  17} 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5f  .. 

No.  1  Do "  0    51 

No.  2  Do "  0    4J 

No.  3  Do "  0     41 

Prepared  Paints. 
(In  1,  1  and  1  gallon  tins.) 

Pure,    per  gallon 81  05  $1  10 

2ndqualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

Green   0  09 

Chrome    " 0  08 

French  Imperial  Green 0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "       1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled       "     0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  g_al 0  69  0  61 

Castor  Oil. 

Best,  per  lb 0  101    0  11 

Glue  (in  bbls) 

Common,  broken   0  10    0  \l 

Frenchmedal   0  12    0  IS 

Cabinetmakers  0  17    0  18 

White 0  16    017 
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HARDWARE. 
Ammunition—  Car  bridges. 
Kim  Fire  ristol,dis.40  to  45  p.c.  Auier 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 


Gimlet. 

Clark's,  per  doz  0  65 

Diamond,  Shell  "        100 

Nail  and  Spike,  per  gross    2  25 
Blind  Rollers. 


0  90 

1  50 
5  20 


Central  Fire  Pistol  &  Rifle,  15  to  18  per    Annex    125 


cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
E  e   's,  per  1,000 $o  25  $1  60 


Mascot   135 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11 

Bolts. 


0  15 


Anvils. 

Per  lb 0  10 

Anvil  and   Vice  combined 
each 


Carriage,  dis,  65  and  10  to  70  and  5  pei 
cent.  dis. 

Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
0  12$    Stove,  dis.,  45  to  50  p.c. 

Elevator,  dis.,  35  to  40  p.  c. 
4  50      Machine,  dis.,  65  to  70  per  cent. 


Augers. 

Gilmonr's,  discount  50,50  and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 


Awls. 

Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers'. 

per  gross  

Awl  Hafts. 

Z  65 
0  65 
0  85 
3  60 
0  45 

1  59 
1  25 
1  60 
7  30 
1  60 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  f 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hani, 

Brass.  60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00 

House. 
American,  per  lb 0  35 

Bellows. 


5  00 


0  40 


Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount  35,40  pe   cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40 percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— .iuffer. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior  —Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    1  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60  and  10  to  70  pe* 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50    

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  33 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.  50pc  $     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90    110 

White,  lump,  per  lb 0  01J  0  011 

Red  0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


Churns. 
Boss  or  Daisy,  dis.   50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33 J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33$  p.  c 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

FennsCorkstops,  No  2p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c  Amer  I  tt^i^ 

50  p,c.  Can.  J  tt6116™ 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay, Manure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c 
Shepare's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
„.  „     Star.  Diamond 

Size  Per         Per       Per       Per 

up  to  26        50  ft.       100  ft.     50  ft.   100  ft 
inches     1.40-1.45  2  15 

26  to  40  in  1.50-1.55  2  35 

41  to  50  3.40-3.50  545 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7  20 

71to80  780 

81  to  85  075 

86  to  90  10;95 

91  to  95  13  7k 

96  to  100  16'2r 

101  to  105  22;00 


Pilkington. 
Ordinary 

1st  break  $3  65 

2nd       "      3  9o 

3rd       "       4  60 

4th       "      4  95 

5th       "       5  40 

6th       "       5  90 

7th        "       6  50 

Picture  Glass. 
Pilkiugton's  ordinary. 

1st  break  4  30 

2nd       "      470 

3rd       "       5  40 

4th       "      5  90 

5th      "      6  50 

6th       "      6  90 

7th       " 7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Sato. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4 f  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
_  _  Per  doz.  sets. 

screw,  Eureka  1  13    x  80 

Gate,  Clark's 150    2  20 

"      Shepard's,  dis  50  to  60  p.c. 
_     .  Per  doz.  pairs 

Sprl?e    • 1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  perdoz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    1  10 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    1  00    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples,   Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


ALL 

Red  Cap, 


ZKHHSTIDS- 

Crown  Brand, 


Blue  Ribbon. 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

BO"WTvc^:isr,  ZE^iEiisrisriED^r  &  oo. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Atuer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   40,  5,  45   per 
cent. 

Horse  Nails. 
Canadian,  dis.   50  and  10  to  60  and  5 
per  cent. 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  A*icks- 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list. 
Copper,                        " 
Enamelled  Can.  50  p.c 
American,  50  and  10,60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .     2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross $1  30 

Ladles. 

Melting,  per  doz 1  70 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20 
Galvanized, 
King,  wood, 
"      glass 
All  glass, 

Lines. 

Fish,    per  gross 

Chalk,         "  

Locks — Door. 
Canadian,  dis.  per  cent.. 
Russell  &  Erwin,  per  doz 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent 

Padiock. 
English  and  Am.  per  doz        50 
Scandinavian,  1  00 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25 

Carp't'rs',  hickory     "  125 

Lignum  Vitae,  "         3  85 

Caulking,  each 1  60 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20 
Canadian,  37$  to  40  per  cent. 

Dixon's,      each  160 

Woodruff's    " 1  10 

Hale's,  "      105 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 


Screens. 


0  40    0  45 


4  75 


4  00 

4  50 

5  60 

3  85 
2  90 

4  50 

1  30 

2  50 
7  40 

50 
7  50 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.    Canadian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American    Window,  patent,  per  doz    6  00 

Bailey's  (Stan  R  &  L.  Co.)  35  to  37*    _  •      Screw  D"vers. 

per  cent.  Sargent's,  per  doz 

Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent! 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 


50 


65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      K.H.      "      72$        "  " 

"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 
Diamond  Point   wood   screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 


1  87 

2  75 
4  00 
1  20 


German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 

Axle 

Screw 

Awning 

Pumps. 
Rumsey    or    Canadian     Cistern      <£ 
Pitcher  Spout,  60  to  65  p.c. 
Punches: 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 


55 

1  00 

22 

33 

■11 

1  00 

35 

2  50 

77     1  40 


2  90 


72 
1  00 


2  25 
2  75 


6  00 
2  40 


1  50 
3  75 
5  00 

2  00 


25 

2  00 

1  70 

1  50 

13  00  16  00 


3  J 


42     2  35 


Hume, 

Mincing  Knives. 

American,  per  doz 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and   upwards, 

per  keg  base,  price 2  30 

Brads  &  Moulding  Nails,  7u  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "    

Canada  W.W.         "    

American  W.W.    "    

S.R    Seal per  gal 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,   with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "        1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
per  doz 6  00    9  00 


0  18 


0  63 


0  18 
0  20 
0  25 
0  65 


Tinner's  solid,  per  set. . . 

'         hollow,  per  inch     

Putty. 

Bladder,  per  100  lbs 2  00 

Tins,  lbs  2  50 

Rail. 

Barn  Door,     per  foot 3 

Sliding  Door,         "      ....  3J 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35perc. 

Rope. 
Sisal,       per  lb  10    11\  smaller  than 
Manilla,      "     13J  14$/ 7-16,  $c.  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..        13$     16 

Jute    "    ...        08       08$ 

Rules. 
Boxwood,  dis.  75  &  10  to 
Ivory,  'Us  37$  to  40  per  cent 

Sad  Irons. 
Mrs.   Potts,  per  set 

N    P. 
Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  n.c 

Emery,  per  quire 55 

Sash  Cord. 

Per  lb 22 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

*iausai?e  Stuffers. 
Eaoh 1  00    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175 

"       frames  only  

Saw  Sets. 

Per  doz 1  65 

Scales. 
Canadian  List,  dis.  40 p.c. 


Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37$  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis. 75  percent, 
B.  &  W,  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JStna,  dis.  75  @  to  75  and  10  per  cent. 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set 
Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim, 

"  black,       " 

Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 

Soap 

Sapolia    i  gross  boxes 3  25 

"         i  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 


Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 

Stamped,  dis.  Assnlist,70,  and  12$  pel- 
cent,  to  70  and  25  p.c.  on  special 
lines. 

Japanned,  Prices  on  application 

Pieced,  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 

Game,  Newhouse,  dis.  17$,  20  per  cent 
?m£,H-  &N-  orP.S.&W., discount  57$ 
to  62$  p.c.  * 

Mouse,  per  doz 0  35    150 

Rat  " 


2  00 


1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

2  00  5  50 

3  00  5  00 

4  50  11  50 

Trowels. 

Disston's,  discount  10  p.c. 

German,  per  doz 475    y  00 

afdn3A-      "         00  10  50 

b.  &  D.,  discount  35  p.c. 

D   *  Triers. 

Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb...      0  12$  0  20 

Wrapp  g.mottl'd.pr.  pack.    0  50    0  60 
»t  A         cotton,  per  lb     .     0  18 
Mattress,  per  lb  ..  0  33 

Staging         "         .....' .J";    0  27 
Broom  "         .,  0  30 

Binding,  flax,  per  lb  .'.".'.' ' 

iute        '•       ..".'"' 

Blue  ribbon    '...[     '„'.'..', 

Red  cap 

Crown 


0  20 
0  45 
0  35 
0  55 


0  14 
0  12 


Silver  Composite  '..'.'.'.'.    0  09 
Freight   allowed     to    any    station 

r«Mnh  IS?  6f St  °f  0we«   Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand.perdoz 400 

Bench,  parallel,  each  ..."  200 

Coach,  each 6  qq 

Peter  Wright's,  per  lb  . " '  0  12 

£^'eal*  .'    5  50    » 

Saw.perdoz 6  50  13  , 

Washer  Cutters. 


6  00 
4  50$ 

7  00 
0  13 
9  00 


Spoons  and  Forks. 
TeaSpoons pergross    7  51 


Per  doz . 


4  00    8  50 


Dessert 

Table       "     

Dessert  Forks.... 
Medium     " 
Table  "      ... 


6  00 


24  00 
27  00 
36  00 


1  p.c. 


0  85 

1  15 


0  90 

1  20 


90 


50 


Well  Wheels. 

2100  Amer.,perdoz.  8,10  &  12  in      1  q« 

30  00    30  00 

Plain  iron  and  steel-Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized  7$  p.c.  dis.  f.0Pb.  Mont 
ina1'  f>°£  /Hamilton  and  Toronto) 
l.Oc.per  100  lbs.  net  added  for  freights 
t.o.h  London  14c.  added.        ""Bms> 

Pnc.edi'snetli3t:  brassand  «°PPer  7$ 
Market,  tinned  per  lb  o  mi  n  na 

Fence,  galvanized,  per  lb  4$      4|    Tinned  Broom,  from  19  to 

Wrought  Iron,  dis.  75,  75  and  10  per       22  gauge,  per  lb  n  ori  n  nei 

""cent8  dTs1'6  °n    SP°0is;  30t°  45°p°e6r 
Clothes Line,galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point....    0  04}  0  05 


Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 
Staples. 


cent. 
Stocks  and  Dies,  Amer, 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,   per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 


dis. 

25  per 

0  15 

50 

0  06 

9 

0  13 

0  15 

0  50 

1  50 

0  10 

3  50 

5  00 

0  04$  0  05 
0  04|  0  05 


Ditto  Glidden  2  point  . . 
Galv.  Ste.  1,  plain  twist 
Galvanized    Barb,  "Ly- 

Stmp?es"..2t°  4p°intS °04*0°\ 

Tramhs-roddYyrr''2'p'e'r'ce"tofffoi 


Wire  Cloth, 
.-sized    Flfn?eadryScdreeCnrp.loii,sPqCft 


2  75 
75 


9  00 


lots;  in  quantities  an  extra  30  p.c 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.blued  ortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails, dis.  25p.c 


00    2  25 


Wrenches. 
Agricultural,  65  to  70  p.c  . 
Standard,  dis.  60,  60  &  10p"c 
Coe'sGen'ne,dis.321p  c 
Diamond,  dis.  334,  35  p  c 
Tower's  Engineer,  each      '    jj  00 

n  1  k  <  \ver  d.oz •    5  80 

G.  &  K.  s  Pipe    " 

Burrell's    "     each 

Pocket,  per  doz  ]  S5 


3  00 
7  50 
6  00 
.3  40 
2  00 
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HARDWARE. 


iwcinnatibellFoundryGo 


SUCCESSORS  H  BMrrtRTEUS  TO  THE 

BLYMYER  MANUFACTURING  CO 

L  CATALOGUE  WITH  2200  TESTIMONIALS. 


Ell<-  church.schcol.fire  alarm 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


TRAVELLERS 


SHOULD  SEND  2<jC.   FOR 


it 


DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

:h:^:r,:d"w\A-:r,:e]- 


British  Plate  Glass 


FUOM  STOCK  OK  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 


MANUFACTUBEBS    OF 


Art  Stained  Class  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SIMPSON,  HALL,  MILLER  &  CO., 

16  &   18  DeBresoles  St., 
MONTREAL. 


TRADE  MARK  FOR 


HOILOW   *ARI. 


MANUFACTURERS  OP  THE 

"FUSTIEST    GiTT^LI-nr 


TRADE  MARK  FOR 

JfcwSRQGEiS.^ 

KNIVE8,FORKS,SPOON5. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


J 

Montreal,  P.Q. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX"  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulated  h ousehold , 
LIGHT,  HANDY,  DURABLE 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
hack.      Sold  everywhere.     Ask 
your  dealer    for 
it  and   take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

l)ealers  will 
consult  their  in- 
terests by  ad- 
d  r  e  s  s  i  n  g  us  if 
they  are  not 
carrying  a  stock 
of  the  above 
mop. 

TAEBOX    BIROS., 

73  Adelaide  Street  West,  Toronto 

Sole  Manufacturers. 


the  A.  G.  PEUCHEN  CO., 

ARE   NOW   MAKING 

ioo  tozlsts 


OF 


Pure  Paris  Green 

ALSO   MAKING 

300  bbls.  of  PAINT  OIL 


See   our   New   Catalogue   containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 


THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 


#*^RTH0b>P\ 
fr?w    '    ONT     £\0\ 

j/OmTHI  HANDSOMESTViV 
SUf  TOWN  INn CANADAVZA 

|,f  fTHEONLYPLACE  IN  PI 
I^BTHE  WORLD  WHERE  LJ 

ICOPPERINEH 

^\%       IS  MADE!    // 

""^hardwares//  i 

^V^AL  LS  E  LLJ  TV// 


[ENGRAVING1 

■     •    FOR    A^L    • 

Illustrative:! 
Advertising  j 

:    PURPOSES   i 


J.  L  JONES, 

WOOD ENGRAVER, 

8fcJ0&l2,KINGSTEASI 

TORONTO.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


HARDWARE. 


Do  you  own  a  Horse  worth  $2510  ? 

If  so,  send  for  descriptive  circular  of  Kasper's  Oat 
Cleaner.  

Manufactured  by  H.  R.  IVES  &  CO.,    -    MONTREAL,  P.  Q. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN.  Fres.'and  Treas.'  CHAS.tN.  CANDEE,  Secy. 

The  Girth  Percha  k  Rubber  Mfg.  Co. 


OF    TORONTO. 


M/\RK 


KINK  PROOF  HOSE. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


GUTTAPERCHA*RUBBER  M-O 

or  TORONTO. 


IWnl-1- 


Only  make's  of  Wire  Wound  Hose  on  which  the  wire  does  not  requira- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coining 
loose  from  the  hose.  Oxirs  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECPION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack' 
intosh  and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OP   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to   be  pure    Lake   Copper  of  the  highest  conductivity.     Carefully   drawn   to> 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.      Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUCES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  timed  if  required. 
Prices  guaranteed  lower  than  can  be  imported.     Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  GO'Y. 


JUNE  6,     91 


a  Year. 

O  Cents  a  Copy 


TRADES. 


Address: 

"HARDWARE," 

NO.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


U     CREfl]V[    Trade 


Write  for 
Priees. 


General 


HARDWARE 


KING  ST.  EAST, 


,   LIMITED, 


Merchants. 


TORONTO 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 
A  Capital  $2,000,000. 


Sole    Agents    and    Manufacturers 
of  the 


*    #A*    * 


j-       Forsyth  (Boston 
5o^  Belting  Coy> 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

0—0—0 0—0-0 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.  J.   McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HARDWARE 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $3.00   A   TEAK. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.  Francois  Xavier  Streei 


Vol.  3. 


TORONTO,  JUNE  6,   1891 


No.  23 


J.  B.  McLean, 

President. 


Hugh  C.  McLean, 

Sec.-Treas. 


THE  J.  B.  MEAN  PUBLISHING  COMPANY, 

(LIMITED.) 
Printers  and    Publishers. 

HEAD  OFFICE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :    I  I  5  St.  Francois  Xavier  St. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :  Room   106,  Times  Building, 

Roy  V.  Somerville,    Manager. 

SPECULATION  IN  WARRANTS. 

This  is  a  subject  of  great  interest  just  at 
present,  and  the  general  opinion  is  that,  al- 
though it  induced  some  buying  in  a  regular 
way  at  the  commencement  of  the  squeeze, 
its  continuation  is  the  reverse  of  beneficial. 
Recent  cables  do  not  give  indications  of  any 
abatement  to  the  stringency  of  the  specula- 
tive branch  of  the  iron  market.  In  fact,  it 
appears  evident  that  the  London  clique,  who 
control  all  the  prompt  delivery  stock,  intend 
forcing  matters  for  all  they  are  worth,  for  the 
quotation  has  been  advancing  and  in  a  way 
that  one  can't  help  noticing.  First,  it  went 
up  to  54s.,  then  54s.  5d.,  and  finally,  on  Fri- 
day, the  cable  quoted  it  as  high  as  58s.  6d., 
an  unprecedented  figure,  and  although  they 
have  since  gone  back  to  56s.  8d.,  even  that 
price  is  remarkably  high.  Against  these  high 
values  for  warrants,  there  is  no  corresponding 
rise  or  improvement  in  the  regular  market  to 
warrant  any  such  figures.for,  while  the  first  ef- 
fect of  the  gamble  in  warrants  was  to  stimulate 
business,  it  is  now  generally  admitted  that 
legitimate  trade  has  rather  suffered  by  the 
speculative  operations,  and  they  have  un- 
settled the  regular  market  as  they  always  do. 
While  the  former  has  fluctuated  to  a  marked 
degree,  the  regular  market  for  Scotch  mak- 
ers, iron  is  firm  although  trade  is  small.  It 
is  for  this  reason  that  unbelievers  shake  their 
heads  when  warrants  are  under  consideration, 
and  say  they  would  sell  right  away  rather 
than  hold.  There  is  reason  for  their  argu- 
ments, for  with  no  natural  conditions  to  in- 


duce such  a  rise,  the  matter  resolves  itself 
into  a  question  of  how  long  the  clique  can 
induce  the  public  to  believe  in  these  high 
prices.  For,  if  precedent  goes  for  anything 
there  is  always  a  certain  notch  were  the  down 
grade  is  reached  when  there  is  no  natural 
stiffener  to  fall  back  upon.  In  the  present 
case  there  is  none  in  the  regular  market,and 
there  is  nothing  to  warrant  the  assumption 
that  prices  on  makers'  brands  will  go  any 
higher  if  they  do  change  at  all. 


THE  NAIL  MARKET. 

The  actual  position  of  the  market  in  Mon- 
treal, the  source  of  supply,  continues  almost 
as  much  of  a  mystery  as  ever.  In  fact  the 
question  of  prices  would  be  a  first-class  sub- 
ject for  a  fake  guessing  competition,  in  which 
some  of  the  big  dailies  delight  just  at  pre- 
sent. That  the  majority  of  guessers  would 
be  wide  of  the  mark  is  a  moral,  for  the  only 
parties  who  can  state  to  a  certainty  what 
prices  are,  are  the  actual  buyer  and  seller  in 
a  particular  transaction.  It  is  evident,  how- 
ever, that  some  of  the  makers  have  got  tired 
of  the  fight,  for  it  is  now  known  on  pretty 
good  authority  that  two  firms  at  least  will 
not  do  business  inside  of  $2.00,  while  they 
quote  a  range  as  high  as  $2.20.  But  the 
difficulty  is,  there  are  others,  and  no  one 
will  undertake  to  say  what  their  figures  are. 
This  is  natural,  for,  if  report  speaks  true, 
they  vary  as  frequently  and  as  often  as  the 
weather-vane  on  a  church  steeple.  There- 
fore, matters  have  not  mended  to  any  great 
extent  yet,  and  it  is  safe  to  assert  that  the 
market  is  still  in  a  state  of  friction.  For, 
although,  as  a  leading  maker  said  the  other 
day,  some  won't  cut,  others  can't  be  spoken 
for;  and  while  this  condition  prevails,  buyers 
will  stick  out  for  tempting  offers.  That  this 
interleres  with  the  natural  course  of  trade 
cannot  be  doubted ;  in  fact,  as  a  well-known 
broker  said  the  other  day,  "Nails  are  a  mys- 


tery yet,  and  I  don't  want  to  touch  them." 
He  has  an  order  for  a  thousand  kegs,  the 
stipulation  being  that  the  order  should  be 
filled  inside  of  $2.  One  of  the  makers  re- 
ferred to  above  as  holding  out  refused  it, 
and  he  replied  to  the  effect  that,  although  it 
was  possible  some  makers  might  do  better 
than  $2  in  the  country  for  a  customer  they 
wanted  to  keep,  on  the  open  market  in  Mon- 
treal the  order  could  not  be  filled.  This,  in 
brief,  is  exactly  the  position  of  affairs  at  the 
moment,  the  only  people  who  can  do  busi- 
ness, understanding  exactly  what  their  posi- 
tion is,  being  the  makers  themselves,  and 
they  are  the  ones  who  are  doing  the  most  of 
it.  That  is,  some  of  them  are  doing  their 
own  peddling.  How  long  is  it  going  to  last? 
is  a  question.  The  one  who  can  figure  out 
the  exact  period  is  in  a  position  to  make 
something  for  a  rainy  day.  Nails  are  a  con- 
siderable distance  from  $2.35  to  $2.40  yet, 
and  it  is  natural  to  suppose,  if  all  sores  are 
healed,  that  some  people  will  want  to  recoup 
themselves — that  is,  if  nail  makers  are  like 
other  human  beings. 


THE  WHITE  LEAD  SITUATION. 

The  United  States  White  Lead  Trust  has 
a  price  for  the  Canadian  market  that  is  as 
firmly  held  down  below  the  cost  of  profitable 
production  as  the  home-market  price  of  the 
same  trust  is  firmly  held  above  it.  United 
States  white  lead  is  quoted  to  lay  down  here 
in  car-loads,  minus  the  duty,  at  $3.70,  spot 
cash.  The  Canadian  Government  justly  re- 
quires that  the  duty  of  5  per  cent,  be  calcu- 
lated, not  on  the  price  quoted  here  but  upon 
that  quoted  to  the  United  States  trade,  that 
is  upon  $6.50,  which  makes  the  total  cost  laid 
down  here  $4.02  %.  The  opening  into  this 
market  is  regarded  as  a  sort  of  safety-valve 
by  the  United  States  producers,  who,  like 
the  Canadian,  have  an  aggregate  capacity 
considerably  above  the  strength  of  the  home 


HARDWARE 


demand.  They  are  willing  to  lose  a  part 
of  the  value  on  what  they  can  flush  into  this 
market,  rather  than  lose  the  whole  value 
through  want  of  buyers  for  it.  The  Trust 
has  consequently  been  selling  at  a  price 
much  below  that  quoted  by  Canadian  grind- 
ers, and  a  considerable  quantity  of  United 
States  stock  has  been  sold  here  the  past  six 
months. 

The  English  price  of  pig  lead  is  ruling 
easier  to  day,  and  English  manufacturers  of 
white  lead  who  have  a  trade  in  Canada  have 
been  making  efforts  to  meet  the  unfair  United 
States  competition,  but  so  far  without  suc- 
cess. A  more  nearly  equal  competitor  has 
been  brought  on  the  scene  from  another 
source  of  production.  It  is  a  brand  of  Ger- 
man lead  made  by  a  cheaper  process.  Some 
trade  has  been  done  in  it  recently,  but  its  in- 
troduction further  demoralizes  rather  than 
improves  the  situation. 

When  good  value  is  wanted  stock  that  is 
ground  from  English  dry  lead  is  what  is 
bought.  The  test  of  excellence  is  specific- 
gravity,  and  nothing  stands  that  test  like  the 
English  lead.  It  gives  smaller  bulk  for  the 
same  weight  than  any  other  class.  A  good 
painter  always  buys  according  to  the  com- 
parative smallness  of  volume  of  any  given 
weight.  The  less  the  volume  the  less  is  the 
absorption  of  oil,  and  the  less  like  an  emul- 
sion is  the  manufactured  article. 


often  a  very  considerable  one.  Surely  the 
practice  of  legitimate  jobbers  of  selling  ac- 
cording to  the  weight  or  measure  actually 
dealt  out  in  their  own  warehouses  is  a  safer 
one.  It  also  is  involved  in  their  quotations, 
and  ought  to  be  considered  in  a  comparison 
of  circular  with  standard  quotations. 


SOME   CIRCULAR  PRICES  OF  OILS 
AND  TURPENTINE. 

The  trade  ought  to  be  on  its  guard  against 
certain  cards  and  circulars  that  are  b;ing 
sent  out  by  some  small  oil  and  turpentine 
jobbers,  who  take  this  means  of  quoting  mis- 
leading prices.  The  trader  ought  to  look 
very  carefully  into  the  conditions  that  ad- 
here to  these  quotations  before  he  makes  up 
his  mind  that  they  are  advantageous  to  him. 
In  the  first  place,  they  are  nett  cash  in  30 
days.  In  the  second  place,  the  goods  have 
to  be  taken  by  the  dealer  upon  the  basis  of 
the  original  weight  or  gauge  at  the  point  of 
shipment.  These  two  drawbacks  count  for 
a  good  deal.  The  first  of  them  has  to  be 
weighed  against  the  terms  of  the  large  job- 
ber who  sells  on  a  four  months'  basis  and 
who  gives  a  cash  discount  for  ready  money. 
These  advantages  are  involved  in  all 
legitimate  quotations,  and  the  dealer 
loses  sight  of  them  because  they  are  not 
overtly  specified,  ashe  loses  sight  of  the  covert 
disadvantages  of  the  small  jobbers'  circular 
quotations.  But  the  second  fault  with  these 
circular  quotations  requires  probably  more 
allowance  than  the  first.  The  requirement 
that  the  oils  and  turpentines  shall  be  paid  for 
on  the  basis  of  weight  or  quantity  originally 
shipped  is  not  one  that  reasoning  traders 
wiil  be  apt  to  assent  to.  The  reduction  by 
leakage  in  the  volume  of  turpentine  shipped 
from  southern  states,  or  in  the  weight  of  oils 
shipped  from  English  ports  is  always  an  ap- 
preciable  proportion  of  the   whole,   and  is 


STOCKING  AHEAD. 

The  reference  made  last  week  to  stocking 
ahead  in  nails  was  not  in  approval  of 
the  habit  of  speculative  buying.  That  is 
rather  a  pernicious  habit.  Little  ultimate 
good  comes  of  it  to  anybody.  What  was  said 
was  by  way  of  pointing  out  to  traders  who 
foresaw  an  assured  demand  that  the  present 
was  a  good  time  to  lav  in  their  stocks.  The 
chance  of  selling  any  line  should  be  as  certain 
as  the  chance  of  buying  before  any  step  is 
taken  to  stock  up  much  in  advance  of 
strictly  present  needs.  Pay-day  comes  just 
as  soon  for  large  lots,  bought  with  an  eye  to 
speculative  disposal,as  it  does  for  small  ones 
which  are  measured  by  the  time  allowed  for 
payment  and  probable  chances  of  selling 
them  within  that  time  in  the  way  of  regular 
trade. 


SAMPLES    OF     SOME    GOODS    WE 
IMPORT. 

A  representative  of  Hardware  spent  an 
hour  the  other  morning  very  agreeably  with 
Mr.  H.  Walter  Dorken,  in  one  of  the  sample- 
rooms  of  the  Queen's  Hotel  in  this  city.  The 
contents  of  Mr.  Dorken's  cases  were  laid  out 
on  the  ledges  and  tables  in  attractive  order, 
and  the  occasion  permitted  a  survey  of  them 
that  the  well-known  reputation  of  their  vari- 
ous manufacturers  had  predisposed  the  visi- 
tor to  seek.  There  are  few  travelers  whose 
sample-cases  contain  types  of  such  an  as- 
semblage of  great  manufactories  as  do  Mr. 
Dorken's.  He  represents  a  large  number  of 
the  best  known  European,  British  and  Unit- 
ed States  houses  engaged  in  the  production 
of  goods  sold  by  hardware  dealers. 

The  wares  of  Henry  Boker,  Remscheid, 
Germany,  whose  representative  in  this  coun- 
try Mr.  Dorken  is,  were  illustrated  very  lib- 
erally by  specimen  pieces.  This  house  has 
a  world-wide  reputation  for  the  excellence  of 
its  general  hardware  lines — its  bits,  pliers, 
chains,  bright  wire  goods,  compasses,  calli- 
pers, chair-nails,  call-bells,  etc.  Henry 
Boker's  wire-fencing  pliers  have  been  mak- 
ing rapid  progress  in  Canadian  favor,  de- 
spite the  difficulties  put  in  their  way  by 
manufacturers  of  cheap  and  worthless  cast- 
iron  pliers,  whose  goods  made  dealers  and 
workmen  mistrustful  of  all  pliers.  To  over- 
come this  difficulty  Henry  Boker  had  to 
label  his  pliers,  whereby  they  became  dis- 
tinguished from  similarly  constructed  goods 
in  hardware  stocks.  They  soon  distinguished 
themselves  from  such  goods  in  service,  and 
have  now  a  hold  upon  the  trade  that  would 
be  hard  to  shake  off. 

An  important  line  carried  by  Mr.  Dorken 
isthecutlery  manufactured  by  H.  Boker&Co. 
Solingen,  Germany,  The  famous  razors  made 


by  this  firm  are  deserving  of  more  than  pass- 
ing notice.  They  command  a  very  wide  sale, 
the;r  establishednamegiving  them  a  prestige 
that  makes  them  easy  selling  stock  in  any 
part  of  the  world.  The  other  cutlery  goods 
such  as  scissors,  shears  and  pen  knives 
manufactured  by  the  same  house  are  also 
well  known. 

The  butcher  cutlery  of  John  Wilson,  Shef- 
field, England,  is  a  line  of  goods  long  and 
widely  renowned  among  hardware  dealers. 
Butchers'  knives  for  sticking  skinning,  slic- 
ing, and  boning,  and  butchers'  steels,  in  every 
variety  of  form  and  size,  shoe  knives,  farriers' 
knives,  etc.,  exemplify  in  Mr.  Dorken's 
samples  the  cutlery  manufactured  by  this 
old  house,  which  has  been  in  existence  140 
years.  These  goods  have  the  true  metal  in 
them,  as  goods  should  have  that  are  made 
in  the  greatest  butchery  cutlery  house  in  the 
world. 

Mr.  Dorken  also  carries  two  lines  of  white 
wear  which  he  introduced  into  this  country 
three  years  ago.  They  have  gained  ground 
here  quite  remarkably  lately,  though  their 
progress  was  hindered  by  a  lower  grade  of 
United  States  goods  that  were  kept  on  this 
market  for  a  time  simply  by  cheaper  prices. 
The  real  worth  of  Mr.  Dorken's  wares  soon 
asserted  itself  and  now  they  are  in  demand 
with  a  strong  preference  in  their  favor  as 
against  the  United  States  goods.  One  of 
the  largest  distributors  of  these  white  wear 
goods  is  Thomas  Davidson  &  Co.,  Montreal 
and  Toronto. 


A  "GIGANTIC  GAMBLE"  IN  IRON 
WARRANTS. 

If  it  be  true  that  persistent  clamor  has 
killed  the  so-called  Pig  Iron  Warrants  Bill, 
for  some  time  past  pending  in  the  British 
Parliament,  more's  the  pity  for  legitimate 
trade.  The  Iron  and  Steel  Trades  Journal, 
of  London,  in  its  summary  of  the  British 
iron  markets,  notes  the  fact  that  the  improve- 
ment in  pig  iron  warrants  is  entirely  owing 
to  speculative  business,  and  that  operators 
in  London  have  succeeded  in  "cornering" 
the  Glasgow  market.  One  member  of  the 
Glasgow  pig  iron  "  ring  "  has  gone  to  the 
wall,  and  this  gives  color  to  the  reports  cur- 
rent. 

The  London  Economist  characterizes  the 
proceeding  in  the  Scotch  pig  iron  market  as 
a  "  gigantic  gamble,  "  and  says  : 

"  The  fight  has  altogether  disorganized 
legitimate  business.  Buyers,  well  aware 
that  the  market  is  in  the  hands  of  a  body  of 
rampant  speculators,  are  properly  keeping 
aloof,  and  as  long  as  the  game  goes  on  upon 
present  lines  are  likely  to  continue  doing  so. 
No  one  can  sav,  however,  that  the  uncertain- 
ties which  these  periodical  gambles  intro- 
duce into  the  market  can  benefit  trade  ;  in- 
stead, they  have  a  most  unsettling  and  injur- 
ious effect  an  the  legitimate  consumer  of  iron. 
Hundreds  of  thousands  of  tons  of  Scotch 
iron  have  changed  hands  on  the  Glasgow 
market  since  the  1st  of  the  month,  and  the 
apparent  value  has  risen  from  about  45s.  to 
49s.,  and  has  fallen  again  to  near  47s.  Yet 
it  is  questionable  if  one  single  ton  has  been 
advised  for  legitimate  consumption.  At  this 
moment  the  market  is  entirely  in  the  hands 
of  professional  speculators,  who  have  no  lot 
or  part  with  trade  proper.  " 

This  is  the  kind  of  feast  to  which  American 
iron  makers  are  invited  by  the  schemers  who 
are  attempting,  under  various  pleas,  to  estab- 
lish the  warrant  system  in  the  United  States. 
It  deserves  only  to  fail. — Iron  Trade  Review. 
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FRIENDS  OF  EARLY   CLOSING. 

The  following  resolution  re  early  closing 
has  been  passed  by  Capital  Assembly,  of 
Knights  of  Labor,  Ottawa  : — Resolved,  that 
each  member  of  this  assembly  use  his  influ- 
ence within  the  sphere  of  his  own  family  to 
prevent  the  purchase  of  goods  in  any  line 
later  than  6  o'clock  p.m.,  in  order  to  assist 
dealers  and  clerks  engaged  in  the  retail  trade 
to  obtain  such  reasonable  reform  in  the 
hours  of  daily  labor  as  has  been  happily  se- 
cured to  the  majority  of  working  people  in 
this  and  other  Canadian  cities;  that  the  co- 
operation of  the  general  public  is  hereby  so- 
licited in  the  matter,  and  that  a  copy  of  this 
resolution  be  sent  to  all  trades  unions  of  the 
city,  asking  their  individual  and  united  aid 
within  the  sphere  of  their  influence  in  secur- 
ing the  early  closing  of  shops. 


A   RICH    PLATNUM   MINE. 

For  some  time  past  there  has  been  a  quiet 
movement  in  some  circles  to  have  organized 
an  extensive  mining  company  for  the  pur- 
pose of  working  a  rich  deposit  of  platinum 
which  exists  in  the  upper  country.  The 
matter  has  now  been  brought  to  a  head,  and 
by  a  recent  train  Mr.  W.  T.  Thompson 
left  for  the  interior  to  commence  active 
operations  for  the  summer.  In  an  interview 
a  World  reporter  had  with  him  just  before 
he  left,  the  following  particulars  were  given, 
and  as  the  industry  of  platinum  mining  is  a 
most  important  one  Mr.  Thompson's  re- 
marks will  doubtless  be  read  with  much  in- 
terest. It  seems  that  for  some  years  past 
there  has  been  known  to  exist  an  extensive 
deposit  of  what  mining  men  call  "white  iron." 
The  location  was  some  12  miles  above 
Granite  Creek  on  theTulameen  river  which, 
is  a  tributary  to  the  Similkameem.  Thirty 
years  ago  the  deposit  was  first  discovered, 
but  for  fully  24  years  it  was  presumed  to  be 
worthless.  Five  years  ago,  however,  the 
claim  came  into  the  hands  of  men  who 
appreciated  its  value,  and  from  that  time  out 
the  product  has  been  marketed  by  Supt  J. 
Wilson,  of  the  Canadian  Pacific  Telegraph 
Company,  who  is  one  of  the  owners  of  the 
claim.  Thousands  of  dollars  worth  of  this 
most  valuable  mineral  has  been  sold,  and  the 
owners  have  just  now  completed  arrange- 
ments where  by  the  output  will  be  increased 
very  much,  and  a  larger  number  of  men  em- 
ployed. A  joint  stock  company  has  been 
formed  with  a  capital  of  $60,000.  These 
are  the  gentlemen  connected  with  it:  James 
Laidlaw,  Alexander  Ewan  and  Joseph  Arm- 
strong, New  Westminister;  James  Wilson, 
Vancouver;  Senator  Mclnnes,  Victoria,  and 
Mr.  W.  T.  Thompson,  the  last  named  being 
also  managing  director.  In  reply  to  inquiries 
Mr.  Thompson  said  their  was  none  of  the 
stock  of  the  company  for  sale,  and  that  the 
owners  of  the  property  simply  had  the  com- 
pany incorporated  in  order  to  obtain  the  ad- 
vantages which  accrue  to  a  company  in 
preference  to  a  private  individual.     "  There 


has  been  snow  on  the  ground  until  very 
recently,"  said  Mr.  Thompson  to  Tne  World, 
"  but  with  the  present  fine  weather  it  has  all 
dissappeared,  and  we  can  now  go  to  work. 
We  will  put  on  at  once  every  man  we  can 
work  on  the  claim.  As  to  the  output  I  can- 
not say.  Like  all  other  mines,  the  quantity 
will  be  uncertain,  but  the  quality  is,  first  class 
the  ore  containing  75  per  cent  of  platinum 
and  5  per  cent,  of  irridium,  the  latter  selling 
at  $1,400  per  lb.,  while  the  last  quotation  we 
had  for  platinum  was  a  couple  of  shillings  per 
lb.    lower   than    for    gold." 

"  How  about  transportation  facilities," 
was  asked. 

Mr.  Thompson  replied:  "  We  have  40 
miles  of  wagon  road,  and  then  have  to  pack 
all  our  material  on  horseback.  There  is  not 
so  much  difficulty  in  shipping  our  product 
out,  but  it  is  an  expensive  matter  to  bring  in 
machinery  and  previsions  in  that  way." 

"  Will  the  amount  of  ore  taken  from  your 
claim  compare  favorably  with  the  other  plati- 
num mines  that  are  being  worked  in  America 
and  elsewhere,"  asked  the  reporter. 

"  From  all  we  can  learn,"  said  Mr.  Thomp- 
son, in  reply,  "  our  mine  is  turning  out  more 
metal  than  any  other  platinum  mine  in  the 
world.  It  is  a  big  statement  to  make,  but  I 
fully  believe  it  is  a  fact,  because  I  have 
looked  carefully  into  the  mat'er." — Van- 
couver World. 


RUSHING  IN  THE  TIN. 

The  increased  duty  on  tin  plate  becomes 
effective  July  1st,  and  thousands  of  tons  of 
tin  plates  are  now  being  imported  from 
Swansea,  Wales,  and  crowded  inlo  the 
warehouses  in  this  country  to  escape  pay- 
ment of  the  higher  rate  of  duty.  Steamers 
have  been  added  to  the  regular  lines  to  carry 
the  vast  quantities  of  tin  which  are  being  of- 
fered for  shipment  to  the  United  States.  The 
bulk  of  the  shipments  go  to  Philadelphia. 
The  present  duty  on  tin  and  roofing  plate  is 
1  per  cent,  per  pound.  Under  the  new  tariff, 
effective  July  1st,  the  duty  will  be  2  1.5  cents 
per  pound,  or  120  per  cent,  advance.  The 
importations  that  have  been  landed  at  the 
American  ports  thus  far  this  year  equal  the 
entire  shipments  for  1890,  and  many  vessels 
are  en  route  from  Swansea  to  the  United 
States,  with  the  largest  cargoes  they  have 
ever  landed.  The  importers  who  have  the 
money  to  buy  up  tin  tc  store  in  warehouses 
will  have  the  opportunity  to  withdraw  the 
goods  after  July  1st  at  the  old  rate  of  duty, 
and  it  is  figured  that  at  least  six  months 
supply  of  tin  will  be  in  the  dealers'  hands  at 
the  old  rate,  while  the  consumer  will  be  call- 
ed upon  to  pay  the  advance  of  120  per  cent. 
This  staternent  is  oniy  partly  true.  Jobbers 
of  tin  and  terne  plate  are  all  at  sea  with  re- 
ference to  the  future  of  the  market.  That 
some  sort  of  a  change  will  take  effect  early 
in  July  is  generally  expected,  but  what  it  will 
be  even  the  jobbers  have  not  the  slightest 
idea.  Stocks  are  heavy  at  the  present  time, 
principally  owing  to  the  fact  that  jobbers 
have  made  no  special  efforts  to  place  orders, 
being  willing  to  wait  and  see  what  July  will 
bring  forth.  Tin  plate  will  be  decidedly  an 
interesting  article  in  the  commercial  world 
during  the  next  few  weeks. — Stoves  and 
Hardware  Reporter. 


HOW  THE  BESSEMER  PROCESS 
WAS  DISCOVERED. 

The  following  letter  from  Sir  Henry  Bes- 
semer was  read  at  the  international  meeting 
of  the  British  Iron  and  Steel  Institute  and 
the  American  Institute  of  Mining  Engineers, 
held  at  Pittsburgh  in  October,  1890,  by  Sir 
James  Kitson,  President  of  the  British  Insti- 
tute :— 

Denmark  Hill,  September  10,  1890. 

Dear  Sir  James  Kitson,— It  is  with 
great  pleasure  that  I  accede  to  your  request 
to  furnish  you  with  a  brief  outline  of  the  cir- 
cumstances which  led  to  the  invention  of  my 
steel  process  ;  the  more  so  on  account  of  the 
generous  interest  you  have  always  taken  in 
the  invention,  notwithstanding  that  it  aims 
at  the  overthrow  of  the  older  methods  of 
producing  malleable  iron,  in  the  production 
of  which  you  have  obtained  so  distinguished 
a  position. 

At  the  time  of  the  Crimean  war  I  had  in- 
vented a  mode  of  firing  elongated  projectiles 
from  a  smooth-bore  gun,  the  rotation  neces- 
sary to  insure  their  proper  position  during 
flight  being  obtained  by  utilizing  a  portion 
of  the  powder-gas  to  produce  rotation  by  re- 
action, after  the  manner  of  producing  rota- 
tion in  turbines,  and  not  by  rifling  the  gun, 
consequently  rendering  all  smooth-bore 
guns  at  once  suitable  for  firing  elongated 
shot  or  shell. 

I,  of  course,  offered  this  plan  to  our  own 
government,  but  it  was  discarded  without  a 
trial. 

A  little  after  this  period  I  happened  to  be 
on  a  visit  for  a  week  or  two  with  Lord  James 
Hay  at  the  house  of  his  daughter  in  Paris. 
During  this  visit  our  host  gave  a  farewell 
dinner  to  General  Hamlin  and  several  other 
distinguished  officers  in  the  French  army 
who  were  going  out  to  the  Crimea.  Among 
the  guests  present  on  this  occasion  was 
Prince  Napoleon,  and,  while  taking  a  cigar 
in  the  library  after  dinner,  the  conversation 
turned  naturally  enough  on  artillery,  and  I 
then  mentioned  my  system  of  firing  elongat- 
ed projectiles  from  smooth-bore  guns.  The 
Prince  was  so  impressed  with  the  importance 
of  this  idea  that  he  said  he  was  sure  that  his 
cousin,  the  Emperor,  would  be  much  pleased 
if  I  would  explain  my  invention  to  him,  and 
that  he  would  get  an  appointment  made 
with  the  Emperor  for  that  purpose.  This 
was  done,  and  I  had  a  long  and  most  inter- 
esting diseussion  with  His  Majesty,  whom  I 
found  most  thoroughly  conversant  with  the 
whole  subject  of  artillery.  His  Majesty,  in 
the  kindest  possible  way,  gave  me  carte 
blanche  to  make  any  experiments  I  desired 
at  Vincennes. 

A  great  many  30-pounder  elongated  pro- 
jectiles were  made,  and  were  fired  from  a 
4X-inch,  12-pounder,  smooth  bore,  cast  iron 
gun  at  the  Polygon  at  Vincennes.  They 
were  fired  through  a  succession  of  thin 
wooden   targets,   placed  100  metres   apart, 
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through  all  of  which  they  cut  irregular  holes, 
thus  showing  that  they  went  end  on.  A  thin 
coat  of  black  japan  had  been  previously  put 
on  them,  and  when  the  shots  were  recovered 
from  the  bank  into  which  they  were  lodged, 
the  coat  of  japan  was  seen  to  be  partially 
scraped  off  in  spiral  lines,  caused  by  their 
passage  through  the  wooden  target.  The 
angle  of  these  scratches  being  carefully  taken 
showed  that  from  1%  to  2%  rotations  had 
taken  place  in  the  length  of  the  gun. 

After  many  hours'  practice  on  a  cold  De- 
cember day  we  retired  to  the  officers'  quar- 
ters in  the  old  fortress  of  Vincennes,  and 
while  standing  round  a  blazing  wood  fire, 
sipping  some  hot  spiced  wine,  Commandant 
Mime  (the  inventor  of  the  rifle)  observed 
that,  although  the  rotation  of  the  shot  was 
effected,  unless  we  had  something  better  to 
make  our  guns  of  such  heavy  elongated  pro- 
jectiles could  not  be  used  with  safety. 

This  casual  observation  was  the  spark  that 
has  kindled  one  of  the  greatest  industrial 
revolutions  that  the  present  century  has  to 
record;  for  during  my  solitary  ride  in  a  cab 
that  night  from  Vincennes  to  Paris,  I  made 
up  my  mind  to  try  what  I  could  do  to  im- 
prove the  quality  of  iron  used  in  the  manu- 
facture of  guns. 

My  knowledge  of  iron  metallurgy  was  at 
this  time  very  limited,  but  that  was  in  one 
sense  a  great  advantage  to  me,  for  I  had 
very  little  to  unlearn,  and  so  could  let  my 
imagination  have  full  scope. 

After  many  months  of  trial  and  much 
building  up  and  pulling  down  of  reverbera- 
tory  furnaces  I  cast  a  small  model  gun.  The 
iron  was  very  white,  and  in  turning  it  little 
short,  curly  shavings  were  cut  off.  It  was 
wonderfully  tough  for  cast  iron,  but  wonder- 
fully brittle  if  it  was  to  be  classed  as  malle- 
able iron. 

The  little  model  gun  looked  very  beautiful 
when  highly  polished,  and  I  took  it  over  to 
Paris  and  begged  the  Emperor  to  accept  it 
as  the  first  fruits  of  my  studies  of  the  metal- 
lurgy of  iron.  He  expressed  himself  much 
pleased  with  it,  and  complimented  me  on 
having  achieved  a  step  in  the  right  direction, 
and  with  his  own  hands  placed  it  in  a  bureau, 
saying,  "  Some  day  it  may  become  an  inter- 
esting relic." 

About  this  period  I  began  to  fully  appre- 
ciate the  fact  that  if  I  could  improve  cast 
iron  and  render  it  malleable,  and  still  retain 
its  fluid  state,  that  apart  from  its  use  for 
artillery  it  would  be  of  greatest  commercial 
value  for  all  engineering  purposes.  I,  there- 
fore, pursued  my  experiments  with  greater 
ardor  than  ever,  for  I  was  convinced  that  I 
was  on  the  eve  of  producing  a  quality  of 
metal  that  would  supersede  wrought  iron. 

At  this  time  I  devoted  myself  exclusively 
to  these  investigations,  which  were  very 
costly,  and  1  became  most  anxious  to  obtain 
the  opinion  of  some  able  engineer  as  to  the 
value  of  my  invention,  lesc  I  might  be  de- 
ceiving myselfand  living  in  a  fool's  paradise. 
I  consequently  consulted  Mr.  George  Rennie, 


the  eminent  civil  engineer.  I  showed  him  a 
small  upright,  fixed,  cylindrical  converter, 
and  in  it  we  made  a  charge  of  7  cwt.  of 
Blaenavon  pig  iron  into  an  ingot  of  malleable 
iron. 

Mr.  Rennie  was  in  raptures  with  the  re- 
sult, and  said,  "  You  must  not  keep  this  light 
under  a  bushel  for  a  single  day  longer,  and, 
by-the-bye,  there  is  a  first-rate  opportunity 
for  you.  The  British  Association  meets  at 
Cheltenham  next  Tuesday.  Read  a  paper 
there  by  all  means.  I  am  President  of  the 
mechanical  section.  It  is  true  all  the  papers 
are  arranged,  but  if  you  will  write  a  paper  I 
will  take  the  responsibility  of  putting  it  first 
on  the  list." 

He  kept  his  promise,  and  I  read  my  paper 
"  On  the  manufacture  of  malleable  iron  with- 
out fuel,"  and  which  appeared  verbatim  in 
next  day's  Times.  The  entire  iron  trade  of 
the  kingdon  was  startled  by  the  facts  detail- 
ed in  this  paper,  backed  as  they  were  by  two 
small  bars  of  malleable  iron,  one  of  which 
had  been  piled  and  re-rolled.  A  few  days 
later  the  ironmasters  came  trooping  up  to 
London  to  see  the  new  process.  There  are 
many  interesting  incidents  connected  with 
these  visits  which  I  cannot  trespass  on  your 
time  to  relate;  but  some  idea  of  the  excite- 
ment may  be  gathered  from  the  fact  that, 
notwithstanding  the  imperfect  state  of  the 
process  at  that  time,  I  was  actually  paid 
,£27,000  for  licences  granted  within  one 
month  of  the  reading  of  mypaperatChelten- 
ham. 

At  many  iron  works  the  managers  set  to 
work  to  test  the  invention  in  the  rudest  pos- 
sible manner  with  such  means  as  they  had 
at  their  disposal,  all  of  which  attempts  were 
failures.  In  my  experience  I  had  used 
Blaenavon  pig  iron,  which  was  successful, 
and  at  that  time  I  had  no  idea  that  other 
brands  of  iron  would  fail  in  the  manner  they 
did. 

No  sooner  were  these  failures  known  than 
an  extraordinary  revulsion  of  feeling  was 
manifested;  the  most  perfect  distrust  of  the 
invention  became  universal;  the  public  press, 
which  had  spoken  of  it  in  such  glowing 
terms,  now  condemned  it  as  impracticable, 
and  spoke  of  it  as  "a  brilliant  meteor  that 
had  flitted  across  the  metallurgical  horizon, 
dazzling  a  few  enthusiasts,  and  then  vanish- 
ing forever  in  total  darkness." 

Prior  to  this  invention  pure  malleable  iron 
in  a  fluid  state  was  wholly  unknown;  indeed, 
whole  days  of  exposure  to  the  most  powerful 
furnaces  then  in  use  entirely  failed  to  bring 
this  material  into  a  state  of  fusion,  notwith- 
standing which  I  proposed  to  convert  ordin- 
ary melted  cast  iron  into  this  malleable  fluid 
state,  in  quantities  of  five  tons,  at  a  single 
operation,  in  the  short  space  of  15  minutes, 
by  the  mere  chemical  action  of  cold  atmos; 
pheric  air,  and  in  entire  absence  of  any  fuel 
whatever,  except  that  which  existed  in  the 
form  of  carbon  and  silicon  in  the  crude  iron 
itself.  It  is  not  surprising,  therefore,  that 
the  ironmasters,  as  well  as  the  whole  press, 


joined  in  one  general  chorus  of  condemna- 
tion of  what  they  then  believed  to  be  a  per- 
fect chimera  which  none  but  a  wild  enthusi- 
ast could  have  ever  believed  to  be  possible. 
I  knew  far  otherwise,  but  it  was  no  time  to 
argue  the  question.  Words  would  have  been 
of  no  avail.  So  I  set  earnestly  to  work  to 
try  and  master  the  difficulty  that  had  so  un- 
expectedly arisen.     This  was  no  easy  task. 

All  the  old  investigations  had  to  be  gone 
over  again.  Experiments  on  a  much  larger 
scale,  with  larger  and  more  powerful  machi- 
nery, were  found  necessary,  but  the  difficul- 
ties to  be  surmounted  had  reference  more  to 
chemical  than  mechanical  questions.  A  la- 
boratory was  therefore  fitted  up,  and  I  en- 
gaged the  services  of  a  professor  of  chemis- 
try, at  a  high  salary,  to  make  an  analysis  of 
all  the  iron  and  other  materials  employed  in 
our  experiments,  as  well  as  a  systematic  ana- 
lysis and  classification  of  all  results  ob- 
tained. 

The  very  large  scale  on  which  these  ope- 
rations were  carried  out  involved  a  conside- 
rable outlay  in  various  ways,  but  there  was 
no  slackning  of  exertion,  no  cessation  of  the 
severe  mental  and  bodily  labor.  In  this  way 
another  long  and  weary  year  had  passed  and 
but  little  progress  had  been  made  towards 
the  removal  of  the  difficulty  ;  many  new 
paths  had  been  struck  out,  but  they  had  led 
to  no  practical  results.  Several  weeks  were 
sometimes  necessary  to  make  and  fit  up  the 
apparatus  required  to  test  each  new  theory 
as  it  was  formulated,  and  it  too  often  hap- 
pened that  the  first  hour's  trial  of  the  new 
scheme  dashed  all  the  high  expectation  that 
had  been  formed,  and  we  had  again  to  re- 
trace our  steps.  Thus  week  after  week  went 
on  amid  a  constant  succession  of  newly- 
formed  hopes  and  crushing  defeats,  varied 
with  occasional  evidences  of  improvement. 

I,  however,  worked  on  steadily.  Six  more 
months  of  anxious  toil  had  glided  away,  and 
things  were  much  in  the  same  state,  except 
that  many  thousands  of  pounds  had  been 
uselessly  expended,  and  I  was  much  worn  by 
hard  work  and  mental  anxiety.  The  large 
fortune  that  was  almost  within  my  grasp 
seemed  now  far  off.  My  name  as  an  engi- 
neer and  inventor  had  suffered  much  by  the 
defeat  of  my  plans.  Those  who  had  most 
feared  the  change  with  which  my  invention 
had  threatened  their  long-vested  inteiests 
felt  perfectly  reassured,  and  could  now  safely 
sneer  at  my  unavailing  efforts,  and,  what  was 
far  worse,  my  best  friends  tried,  first  by  gen- 
tle hints  and  then  by  stronger  arguments,  to 
make  me  desist  from  a  pursuit  that  all  the 
world  had  proclaimed  to  be  utterly  impossi- 
ble. It  was,  indeed,  a  hard  struggle,  and  I 
had  well  nigh  learned  to  distrust  myself,  and 
was  fain  at  times  to  surrender  my  own  con- 
victions to  the  mere  opinions  of  others. 
Those  most  near  and  dear  to  me  grieved 
over  my  obstinate  persistence.  But  what 
else  could  I  do  ?  I  had  the  most  irrefragable 
evidence  of  the  absolute  truth  and  soundness 
of  the  principle  on  which  my  invention  was 
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based,  and  with  this  knowledge  I  could  not 
persuade  myself  to  fling  away  the  piomise  of 
wealth  and  fame,  and  lose  entirely  the  re- 
sults of  years  of  labor  and  mental  anxiety, 
and  at  the  same  time  confess  myself  beaten 
and  defeated. 

Happily  for  me  the  end  was  nigh,  and  in 
a  few  more  months  I  had  fully  succeeded  in 
producing  steel  worth  from  ^50  to  £60  per 
ton  from  charcoal  pig  iron  which  had  cost 
me  only  £j  per  ton,  the  conversion  of  the 
crude  iron  into  steel  being  effected  by  simply 
forcing  minute  streams  of  cold  atmospheric 
air  upward  through  it  for  a  space  of  15  min- 
utes ! 

Thus  was  the  so-called  fallacious  dream  of 
the  enthusiast  realized  to  its  fullest  extent, 
and  it  was  now  my  turn  to  triumph  over 
those  who  had  so  confidently  predicted  my 
failure.  I  could  now  see  in  my  mind's  eye  at 
a  glance  the  great  iron  industry  of  the  world 
crumbling  away  under  the  irresistible  force 
of  the  facts  so  recently  elicited.  In  that  one 
result  the  sentence  had  gone  forth,  and  not 
all  the  talent  accumulated  during  the  last 
150  years,  of  all  the  thousands  whose  in- 
genuity and  skill  had  helped  to  build  up  the 
mighty  fabric  of  the  British  iron  trade — no, 
nor  the  millions  that  had  been  invested  in 
carrying  out  the  existing  system  of  manu- 
facture, with  all  its  accompanying  powerful 
resistance — could  reverse  that  one  great  fact 
or  stop  the  current  that  was  destined  to 
sweep  away  the  old  system  of  manufacturing 
wrought  iron  and  establishing  homogeneous 
steel  as  the  material  to  be  in  future  employ- 
ed in  the  construction  of  our  ships  and  our 
guns,  our  viaducts  and  bridges,  our  railroads 
and  our  locomotive  engines,  and  the  thou- 
sand  and  one  things    for    which  iron   had 


hitherto  been  used;  and  yet  with  all  this 
newly-developed  power  I  was  paralysed  for 
the  moment  in  face  of  the  stolid  incredulity 
of  all  practical  iron  and  steel  manufacturers, 
which  stood  like  the  solid  wall  of  a  fortress, 
barring  my  way  to  the  victory  I  had  already 
won. 

I  announced  the  fact  of  my  complete  suc- 
cess to  the  world,  and  held  in  my  hands  the 
most  undeniable  proofs  of  the  truth  of  my 
assertion,  but  no  one  would  now  believe  it 
possible.  They  remembered  but  too  well  the 
great  expectations  that  were  excited  two  years 
previously  by  the  first  announcement  of  my 
invention  at  Cheltenham,  and  were  not  again 
to  be  disturbed  by  the  cry  of  "wolf  !" 

Thus  it  happened'  that,  after  the  hard  bat- 
tle I  had  fought  for  so  many  years,  I  found 
myself  as  far  as  ever  from  the  fruits  of  my 
labor,  for  not  a  single  ironmaster  or  steel 
manufacturer  in  Great  Britain  could  be  in- 
duced to  adopt  the  process.  Anxious  to  pos- 
sess still  further  practical  proofs  of  the  value 
of  my  invention,  I  made  a  few  hundred  weight 
of  steel  bars  at  my  experimental  works  in  St. 
Pancras  of  all  sizes  and  special  qualities  re- 
quired in  an  engineer's  workshop.  These  I 
took  to  the  works  of  my  friends,  the  Messrs. 
Galloway,  engineers,  of  Manchester,  and, 
unknown  to  any  of  their  work-people,  these 
bars  were  given  out  and  employed  for  all  the 
purposes  for  which  steel  had  hitherto  been 
used  in  their  extensive  business.  So  identi- 
cal in  all  essential  qualities  was  this  steel 
with  that  usually  employed  by  their  work- 
men that  during  two  months'  trial  of  it  not 
the  slightest  idea  or  suspicion  that  they  were 
using  steel  made  by  a  new  process  was  ever 
entertained  by  them  ;  in  fact,  they  were  ac- 
customed to  use  steel  of  the  best  quality, 
costing  ^60  per  ton,  and  they  had  no  doubt 
whatever  but  that  they  were  still  doing  so. 

I  may  here  remark  that  this  tool  steel  was 
made  from  Swedish  charcoal  pig  iron,  cost- 
ing, delivered  in  Sheffield,  £7  per  ton,  and 
it  was  with  this  high  class  raw  material  that 


our  firm  continued  for  about  two  years  to 
manufacture  tool  steel  for  engineers,  for 
which  we  obtained  ,£44  per  ton,  and  with 
which  such  firms  as  Sir  William  Fairbairn, 
Sir  Joseph  Whitworth,  Messrs.  Sharp,  Stew 
art,  etc.,  were  regularly  supplied  up  to  the 
time  when  larger  and  more  profitable  work 
had  made  it  not  worth  our  while  to  continue 
the  manufacture  of  tool  steel. 

Indeed,  so  satisfied  were  Messrs.  William 
and  John  Galloway  with  the  crucial  test  of 
our  tool  steel  at  their  works  that  they  en- 
tered into  partnership  as  steel  manufacturers 
with  myself,  my  partner,  Mr.  Robert  Longs- 
don,  and  my  brother-in-law,  Mr.  Allen.  We 
built  a  steel  works  in  the  town  of  Sheffield, 
determined  to  beard  the  lion  in  his  den  and 
to  undersell  the  trade  until  we  forced  them 
in  self-defence  to  take  a  license  undsr  my 
patents  and  carry  on  my  process. 

We  soon  got  to  work  and  dropped  ^10 
per  ton  on  railway  tires,  etc.  This  soon 
brought  the  trade  to  a  proper  frame  of  mind. 
Sir  John  Brown  &  Co.  applied  for  a  license. 
This  was  soon  followed  by  Messrs,  Charles 
Cammell  &  Co.,  and  licenses  were  also 
granted  to  several  ironmasters.  Of  course 
we  thus  created  a  strong  rivalry  with  our 
own  firm  and  forced  our  own  prices  down. 
This  we  were  fully  prepared  for,  as  it  left  still 
a  very  large  margin  of  profit. 

Some  idea  may  be  formed  of  its  impor- 
tance as  a  manufacture,  and  how  much  the 
people  of  Sheffield  have  lost  by  their  pre- 
judice and  increduality,  when  I  state  the 
simple  fact  that,  on  expiration  of  the  14 
years'  term  of  partnership  of  our  Sheffield 
firm,  the  works,  which  had  been  greatly  in- 
creased from  time  to  time  entirely  out  of 
revenue,  were  sold  by  private  contract  for  ex- 
actly 24  times  the  amount  of  the  whole  sub- 
scribed capital  of  the  firm,  notwithstanding 
that  we  had  divided  in  profits  during  the 
partnership  a  sum  equal  to  57  times  the  gross 
capital,  so  that  by  the  mere  commercial 
working  of  the  process,  apart  from  the  pat- 
ent, each  of  the  five  partners  retired  after  14 
years  from  the  Sheffield  works  with  81  times 
the  amount  of  his  subscribed  capital,  or  an 
average  of  nearly  cent,  per  cent,  every  two 
months,  a  result  probably  unprecedented  in 
the  annals  of  commerce. 

Yours  faithfully, 

Henry  Bessemer. 
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MALCOLMS  PATENT  TANK  AND  CLOSET. 

These  closets  are  of  different  designs,  of 
which  this  is  one  of  the  best.  It  is  supplied 
with  a  3-in.  supply  and  after-flush  chamber, 
and  so  constructed  as  to  receive  the  entire 
contents  of  the  tank  in  less  than  half  the 
time  required  by  the  ordinary  overhead  tank, 


feet  local  ventilation  and  is  connected  at  a 
point  where  it  is  most  effectual.  Mr.  W.  E. 
Malcolm,  89  and  91  Church  St.,  Toronto,  is 
the  sole  manufacturer  and  proprietor. 

CARMINETTE. 

Walter  H.  Cottingham,  56  St.  Peter  street, 
Montreal,  is  the  sole  agent  in  this  country 
for  Carminette.  This  paint  is  manufactured 
by   Mander   Bros.,  at  their   color    works  in 


at  the  same  time  securing  a  perfect  wash  to 
every  part  of  the  basin,  and  is  comparatively 
noiseless.  The  tank  is  of  the  tip-over  pattern, 
so  constructed  as  to  occupy  very  little  space, 
and  is  placed  immediately  behind  the  closet 
thus  doing  away  with  the  unsightly  over- 
head tank  and  flush  pipes  and  the  noise  in 
connection  with  same.  The  tilting  part  of  the 
tank  is  operated  on  an  axle  that  passes, 
through  the  tank  and  is  fastened  at  either 
side,  and  will  always  adjust  itself.  The  ball- 
cock  used  is  the  Malcolm  Patent  Ball-cock 
with  a  brass  pipe  carried  to  the  bottom  of 
the  tank,  thus  preventing  any  noise  while 
filling.  There  are  over  4000  of  them  now  in 
use  and  they  are  giving  the  best  satisfaction. 
Another  good  feature  in  this  tap  is  the 
coupling  on  it  inside  the  tank  which  enables 
the  plumber  to  remove  any  lead  cuttings 
without  trouble.  The  large  opening  in  the 
closet  and  3-in.  supply  from  tank  in  connec- 
tion with  a  3-in.  ventilation-pipe  carried  from 
near  the  top  of  the  outside  tank  forms  a  per- 


Wolverhampton,  England.  It  is  an  inten- 
sely strong  carmine-vermilion  pigment,  pos- 
sessing the  body  of  vermilion  and  almost  the 
beautv  of  carmine.  It  stands  as  well  as  ver- 
milion under  ordinary  circumstances  when 
covered  with  varnish,  and  has  no  tendency 
to  blacken  from  exposure.  It  is  in  wide  de- 
mand already  by  coach-painters,  house-pain- 
ters, japanners,  and  printing  ink  makers.  It 
has  already  an  immense  sale  from  the  Atlan- 
tic to  the  Pacific. 
BUFFALO  PUNCH  SHEAR  AND  BAR  CUTTER. 

We  take  great  pleasure  in  illustrating  a 
combination  tool  recently  brought  out  by  the 
Buffalo  ForgeCo.,  Buffalo,  N.Y.  It  is  needless 
to  say  that  it  will  be  of  extraordinary  interest 
to  all  of  our  readers,  some  of  them  having 
enjoyed  the  benefits  derived  from  the  use  of 
this  machine.  The  above  house  have  long 
been  noted  for  their  enterprise  in  producing 
the  best  and  most  improved  labor-saving  de- 
vices for  the  blacksmith  trade.  The  word 
"  Buffalo  Forge"  is  familiar  at  least  in  every 
blacksmith's  home  throughout  America,  and 
in  foreign  countries  too,  where  these  ma- 
chines are  used.  Seeking  only  for  the  best, 
and  after  years  of  costly  experiments,  the 
manufacturers  have  placed  upon  the  market 
the  combination  tool,  illustrated  herewith. 
The  Buffalo  Punch  Shear  and  Bar  Cutter  is 
a  machine  which  permits  the  operator  to 
work  it  either  as  a  punch,  shear,  or  bar  cut- 
ter .vithaut  a  helper.  Furthermore  no  ad- 
justing is  required  in  changing  the  work,  as 
the  tool  can  be  put  to  any  of  its  uses  at  any 
time.  Special  claims  are  made  for  the  items 
of  power,  durability  and  compactness.  Three 
years  of  continuous  service  in  the  most  try- 
ing work  before  placing  it  upon  the  market, 
assured  the  manufacturers  that  the  machine 
could  not  be  bettered.  In  this  time  defects 
would  have  appeared,  if  such  existed. 

This  tool  is  made  in  four  sizes.  No.  1  will 
shear  %-mc.h  strap  iron  i}4  inches  wide; 
will   punch  >|-inch  hole  in   J-6-inch  iron  and 
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Manufacturers,   Wholesale    and    Retail 
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copies  of  all   catalogues,    price  -  lists, 

circulars,  etc.,  as  soon  as  they  are  ready. 
No  notice  whatever  will  be  taken  of  old 

lists  or  catalogues. 
We  shall  be  pleased  to  receive  and  notice 

copies  of  books  relating  to  matters  of 

interest  to  the  trade. 

Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention   Hardware. 

The  Colman  Hamilton  Co.,  Ltd, 

Livingston's  Building, 
T«-ieponoue  1998.  34  Yonge  Street. 

TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

Established  1864. 


Order  a  Sample   Lot 

—OF 

WROUGHT  STEEL  SINKS 

Painted  almost  as  cheap. 

I  Galvanized    much  cheaper  than  common 
cast  iron. 

Trade  list    and   discounts   on    appli- 
cation. 


Keith  &l  Fitzsimons,  Toronto. 


BELL  TELEPHONE  8072. 

J.  &  c. 


.^^^wtssfj^s**^™^  »--■—;> 


P.O.  BOX  768. 


HODGSON, 

MONTREAL. 


MANUFACTURERS 


WRDT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 

«S"Our  name  is  stamped  on  every  pipe.TSJl  74    York    St.     Toronto. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS, 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   _-_  —  ..__        —  .._ 

rT  d%chiupsF  c  A    TORONTO,  ONT. 

Edward  Still. 
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CARIYIINETTE 

IS  THE  REGISTERED  NAME  OF  THE 

GREAT  ENGLISH  GOLOR 


MADE   BV 


Mander  Bros.,  London 

Represented  sclely  in  Canada  by 

WALTER  H.  GOTTINGHAM  &  GO, 

56   St.  Peter  St.   MOKTREAL, 


MILLER  BROS.  &  TOMS, 


SUCCESSORS  TO 


(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

1 10  to  122  King  St.,  Montreal,  Que. 

MANUFACTURERS  OF 

SAFETY  ELEVATORS,  "nft  „„„ 

ELECTEIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 

mention  this  paper.  TORONTO  OFFICE:  74  YORK  ST. 

STEEL    "WIBB    OHATJST. 

BROWN'S    PATENT. 


Cut  showing  full   size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  0000,000,  00,0, 1  and  2.  Send  for  samples  and  prices- 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 
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HARDWARE. 


cut  off  y%.  No.  4,  the  largest  size,  will  shear 
>i-inch  strap  iron  3  inches  wide;  will  punch 
^-inch  hole  in  ^-inch  iron,  will  cut  off  1  }i 
inches.  The  intermediate  sizes,  of  course, 
are  designed  for  the  work  between  the  above 
two  capacities.  All  parts  of  the  machine  are 
made  to  a  standard  size,  and  so  well  fitted 
that  when  put  together  the  result  is  a  perfect 
machine;  all  parts  are  interchangeable,  and 
if  ever  requiring,  repairs  may  be  easily  fur- 
nished which  will  fit. 

The  unique  mechanism  of  this  machine 
consists  in  a  combination  of  levers,  so  ar- 
ranged that  the  cutting  is  done  from  the 
bottom.  This  feature  enables  one  man  to 
do  more  work  than  two  men  could  with  any 
other  old  style  down-cut  machine  where  the 
pressure  comes  against  a  dead  weight. 

gwinner's  patent  common  sense  fox 
stem  caster. 

The  Caster  consists  of  three  pieces,  two 
floor  wheels  and  an  axle.  The  stem  is 
pivoted  by  ball  and  socket  in  the  foot  step, 
bearing  in  the  front  of  the  housing  ( or 
frame),  and  is  held  in  place  by  a  yoke  or 
keeper  surrounding  a  journal  on  the  stem, 
which  has  a  hook  entending  backward  and 
passing  under  the  axle  and  holding  it  in 
place,  but  allowing  it  to  rotate  and  oscillate 


in  the  socket.  The  weight  always  being  on 
the  foot-step  bearing,  prevents  it  from  ratling 
as  is  common  with  some  casters.  The  stem 
of  this  caster  is  made  of  gray  iron.  The 
other  parts  are  of  malleable  iron.  The 
wheels  are  either  gray  iron  or  lignum  vitae. 
The  socket  is  made  of  steel,  and  is  driven  in 
place  at  the  factory.  The  track  plate  acts 
as  a  protection  for  the  foot  of  the  furniture  in 
moving  or  shipping.  The  stem  of  the  caster 
is  held  in  place  by  the  spring  in  the  socket, 
and  can  easily  be  attached  or  detached,. 


A  WORKMAN  FALLS  THROUGH  AN 
ELEVATOR. 

Between  7  and  8  o'clock  on  Saturday 
morning  an  accident  happened  at  Gart- 
shore's  foundry,  Hamilton,  whereby  one  of 
the  workmen,  Mr.  George  Bolton  (who  lives 
on  Cannon  street  east),  had  a  narrow  escape 
from  being  killed.  Bolton,  it  seems,  is  the 
furnace  man,  and  went  up  the  elevator  with 
his  loaded  car  for  the  purpose  of  charging 
the  cupola.  Thinking  the  elevator  was  in 
its  place  when  prepared  to  return,  he  pushed 
the  car  ahead  of  him,  but  the  elevator  had 
been  shifted  and  Bolton  and  his  car  were 
precipitated  to  the  ground  below.  He  had 
his  left  hip  broken  and  was  otherwise  injured. 
The  ambulance  was  at  once  telephoned  for 
and  in  it  he  was  conveyed  to  the  City  Hospi- 
tal, where  he  now  lies.  Dr.  Olmstead  says 
that  the  man  is  doing  nicely. 


OTTAWA  NEWS. 

Ottawa,  June  4. 

Mr.  Adam  Brown,  honorary  commissioner 
for  the  Jamaica  Exhibition,  accompanied  by 
Messrs.  McKay  and  Ryckman,  M.P.'s,  had 
an  interview  with  Hon.  Mr.  Bowell  in  refer- 
ence to  the  duty  on  a  certain  quality  of  steel 
used  in  the  manufacture  of  safes.  Mr.  Brown 
says  this  class  of  steel  is  not  manufactured 
in  Canada,  and  if  the  safemakers  can  only 
get  it  in  free  they  will  be  able  to  compete  on 
equal  terms  in  the  markets  of  the  West  Ind- 
ies with  safe  manufacturers  of  the  United 
States. 

Mr.  George  Hope,  of  A.  Hope  &  Co., 
Hamilton,  accompanied  by  Messrs.  McKay 
and  Ryckman,  waited  upon  the  Minister  of 
Customs  recently  and  advccated  a  change  of 
the  duties  on  certain  classes  of  hardware. 
Hon.  Mr.  Bowell  promised  the  matter  every 
consideration. 

In  the  House  of  Commons  Mr.  Bowell,  in 
response  to  a  question  put  by  Mr.  Somer- 
ville,  said  that  the  Poison  Iron  Works  Com- 
pany had  not  been  permitted  to  import  free 
of  duty  steel  plates  and  other  materials  for 
the  new  vessel  they  are  building  for  the  fish- 
ery protection  service  other  than  such  arti- 
cles as  were  allowed  free  entry  by  the  tariff. 


A  NICKEL  STEEL  COMPANY. 

Notice  of  application  for  a  charter  for  a 
company  to  be  known  as  "  The  Nickel  Steel 
Company  of  Ontario  "  has  appeared  in  the 
Ontario  Gazette.  Among  the  incorporators 
is  Jacob  Reese,  Philadelphia,  Pa.,  the  inven- 
tor and  patentee  of  the  Basic  process  of 
manufacturing  steel,  who  has  agreed  to  take 
the  superintendence  of  the  works  of  the  com- 
pany. They  propose  to  erect  nickle  and  iron 
smelters  at  a  point  on  the  north  shore  of 
Lake  Huron  where  two  town  sites  have  been 
secured.  Near  one  of  these  natural  gas  has 
been  struck  and  at  the  other  there  is  practi- 
cally unlimited   water   power.     One  of  these 


places  will  be  called  Tonti,  after  the  man  with 
the  iron  hand,  the  companion  of  La  Salle  in 
the  early  exploration  of  this  country  and  the 
founder  of  the  settlement  which  has  become 
known  as  Chicago.  The  company  asks  for 
power  to  construct  all  sorts  of  smelting  works, 
factories,  mills,  hotels,  dwelling  houses  and 
warehouses  and  to  construct  all  works  re- 
quired by  a  well  organized  town,  the  working 
of  artesian,  natural  gas  anc  petroleum  wells, 
to  establish  dock  yards,  and  to  engage  in 
general  forwarding  trade.  The  company  will 
be  controlled  by  Canadians,  several  Toronto- 
nians  being  interested  in  it.  This  is  the  first 
nickel  steel  company  organized  to  develop 
the  mineral  resources  of  Eastern  Algoma, 
and  its  progress  will  be  watched  with,  much 
interest. 


AN  IRON  FOUNDRY  STARTED. 

Most  of  Calgary's  industries  are  yet  in 
their  incipient  stage,  but  they  are  all  flour- 
ishing and  growing  in  importance  as  the 
town  increases,  and  their  number  is  being 
continually  added  to.  A  most  important  one 
has  just  been  started — an  iron  foundry — 
owned  and  conducted  by  Mr.  G.  D.  Hamil- 
ton. It  is  as  yet  on  a  modest  scale,  but  there 
is  no  doubt  that  before  long  it  will  take  its 
place  among  the  foremost  manufacturing 
industries  in  the  North-west.  Recently  the 
first  castings  made  (the  first  in  Calgary)  to 
show  the  kind  of  work  that  could  be  done 
were  exhibited.  Several  sash  weights,  six 
and  eight  pounds,  some  2%  pound  sledge 
hammers,  a  number  of  washers  and  other 
articles  were  turned  out,  and  proved  to  be 
superior  articles.  The  Sheep  Creek  coal, 
Mr.  Hamilton  says,  does  not  work  very  well, 
containing  to  much  gas  for  smelting  pur- 
poses. The  Canmore  coal,  it  is  thought,  will 
answer  better,  and  the  anthracite  will  also  be 
tested.  A  few  orders  were  filled  from  an 
output,  and  in  a  day  or  so  the  foundry  will 
be  in  a  position  to  fill  all  orders.  A  number 
have  already  been  received,  and  will  be  at- 
tended to  at  once.  Mr.  W.  Bunce  is  the 
melter,  and  Mr.  M.  Harper  the  moulder  for 
the  business.  A  couple  of  the  samples  of 
work  done  are  at  the  Tribune  office,  Calgary, 
Manitoba. 


"  I  have  just  been  up  in  Vermont,"  said  a 
Treasury  Department  clerk  to  a  Washinton 
Post  reporter.  "  The  natives  have  lost  none 
of  their  cuteness.  The  town  where  I  was 
stopping  has  about  4,500  inhabitants.  One 
of  the  selectmen  runs  a  hardware  store,  and 
l?st  summer  his  dog  was  bitten  by  a  neigh- 
bor's dog.  It  was  a  small  enough  matter, 
but  see  what  happened.  First  he  had  the 
neighbor's  dog  killed;  then  he  raised  the  cry 
that  the  dog  had  been  mad  and  had  bitten 
other  dogs.  The  selectmen  met  and  ordered 
that  every  dog  should  be  muzzled  for  forty 
days,  and  the  thrifty  Hardwareman  then 
sold  nearly  500  muzzles  at  $1  apiece.  Staid 
old  family  dogs  travelled  around  town  with 
leather  thongs  around  their  jaws,  which 
never  closed  on  anything  more  human  than 
a  beef  bone." 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Pure  Prepared  Paints, 


THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN  MARKETS. 

British  iron  markets  are  firm,  but  show  no 
material  change  compared  with  a  week  ago. 
Tin,  however,  shows  an  advance  of  nearly 
£i  as  compared  with  a  week  ago.  Lead  is 
up  5s.  and  copper  £\.  ios.  Tin  plates  are 
firmer  at  6d.  advance. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week. 
Tin — Spot—         ^,93     2s.  6d. 
Future —  93  12s.  6d. 

Copper,  B.E.S. —     59  ios.  od. 
Lead,  S.E.  12  15s.  od. 

Spelter,  23  02s.  6d. 

Antimony,  51  00s.  od. 

Tin  Plates— Cokes       16s.  od. 


Pig  Iron — Scotch) 
Warrants.        J 
N0.3  Middlesboro',      40s.  6d. 


54s.  od. 


Last  week. 
£qz  05s.  od. 
91  17s.  od. 
58  00s.  od. 
12  ios.  od. 
23  00s.  od. 
5 1  00s.  od. 
15s.  6d. 

53s.  o8d. 

4is.7Kd. 


MONTREAL  MARKETS. 

Montreal,  June  4,  1891. 
The  markets  for  various  lines  of  heavy 
materials  have  developed  no  particular 
change  during  the  week,  and  values  rule 
fairly  steady  all  round,  while  supplies  in 
nearly  every  branch  are  small.  Iron  moves 
along  steadily,  and  the  same  remarks  apply 
to  chemicals,  while  other  lines  present  no 
features.  On  the  whole  the  position  is  steady 
and  unchanged. 

PIG  IRON. 

The  firmness  in  the  speculative  branch  of 
the  iron  market  continues,  but  the  regular 
market  does  not  show  any  particular  change 
that  will  induce  any  change  in  values.  None 
is  expected,  but  the  regular  market  is  steady 
enough  for  all  that.  Locally  there  has  been 
some  business  doing,  but  business  is  not  es- 
pecially active,  but  we  note  the  sale  of  a  good 
fair  lot  of  No.  1  sholts  at  $21,  while  some 
sales  of  cheap  No.  3  English  iron  have  been 
made  at  $18.50.  On  the  whole  the  market  is 
steady  enough,  and  there  is  no  alteration  in 
the  ruling  features  of  the  position  as  noted  a 
week  ago. 


BAR  IRON,  ETC. 

There  is  a  regular  sort  of  business  doing 
in  bar  iron  with  no  change  in  prices.  The 
bases  is  $2.10  for  what  business  there  is  do- 
ing. Hoops  and  bands  are  unchanged  at 
$2.50,  and  the  same  may  be  said  of  sheet 
iron  which  remains  at  $2.50  to  $2.75. 

CANADA    PLATES 

The  position  of  these  is  not  changed  one 
particle  since  our  last  except  in  the  way  of 
further  depletion  of  stock,  there  being  busi- 
ness to  note  from  time  to  time  in  fair  sized 
lots  at  $3.10.  This  basis  is  likely  to  rule  for 
some  time  as  there  is  as  we  said  last  week 
nothing  for  shipment  on  the  other  side  be- 
fore July. 

TIN  PLATES. 

There  is  no  changein  tinplates  and  values 
are  fully  maintained  with  present  small 
stocks  in  view,  while  there  are  very  few  near 
at  hand  yet.  A  small  supply  cf  coke  has 
been  received  during  the  week,  and  some 
sales  from  it  have  been  made  at  $4.65  No 
new  supplies  of  charcoal  are  at  hand  and  it 
is  scarce  and  firmly  held  at  $5.00. 

COPPER,  LEAD,  ETC. 

The  supply  ol  copper  here  is  light,  and 
prices  on  it  show  no  change,  for,  although 
we  are  told  that  low  figures  have  been  offer- 
ed we  cannot  come  across  them.  In  fact, 
13  to  15c.  is  quite  a  fair  range  to  quote  at 
present  and  we  do  so  accordingly.  Present 
supply  here  is  limited,  and  a  broker  who  had 
an  order  for  4  tons  the  other  day  could  not 
fill  it,  although  he  offered  13c.  He  got  2 
tons  at  the  figure,  and  on  application  to  a 
second  party  for  a  similar  quantity  was  asked 
an  advance  of  %c.  There  is  some  fresh 
supplies  near  at  hand,  but  it  is  not  believed 
that  it  will  have  any  effect  on  the  price. 

Pig  lead  is  a  trifle  higher  on  the  other 
side,  but  there  is  no  change  here,  and  we 
quote  $3.66  to  $4.50  as  a  range.  Zinc  sheets 
run  from  b%  to  6j£c,  on  which  basis  a  quiet 
business  has  been  doing.  Iron  pipe  has  a 
wide  range  and  discounts  vary,  but  6o@6o 
and  5  is  given  as  the  prevailing  idea  now  and 
we  think  it  a  fair  one. 

SCRAP  IRON. 

There  is  no  cast  scrap  to  be  had  here  in 
quantity,  although  some  orders  are  on  the  mar- 
ket. Consequently  it  is  difficult  to  quote  a 
price.  Wrought  scrap  is  not  too  plentiful 
either,  and  may  be  quoted  from  $18  to 
$18.50. 

TERNE  PLATES. 

Terne  plates  are  a  very  scarce  article  here 
just  now,  and  there  are  positively  none 
cheaper  than  $8  to  $8.25  to  be  had  on  the 
market.  Of  course  there  is  a  prospect  ahead 
of  cheaper  plate   from   the  supplies  coming 


out,  but  there  is  little  or  nothing  in  sight  yet; 
indeed,  plates  promised  for  May  delivery 
have  not  been  shipped  yet. 

NAILS, 

This  market  is  as  hard  a  one  to  report  as 
ever,  but  it  is  now  pretty  certain  that  some 
makers  have  determined  upon  a  price  and 
will  not  diverge  from  it.  At  any  rate,  alead- 
ing  broker  who  had  an  order  for  1,000  kegs 
could  not  fill  it  because  his  instructions  were 
for  a  figure  that  two  firms  of  makers  at  least 
would  not  accept,  because  it  was  below  our 
inside  figure.  It  is  claimed  though  that 
other  makers  are  still  peddling  in  the  coun- 
try at  fig-ires  that  could  not  be  secured  on 
the  market  here  in  the  regular  way;  that  is, 
they  will  make  concession  to  keep  a  cus- 
tomer they  want.  Nominally  our  range  of 
last  week,  $2  to  $2.20,  are  the  only  known 
figures. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg  $3. 15 

9  dy  to  60  dy  "  3.45- 

8  dy  to  60  dy  "  3.70 

7  dy  to  60  dy  "  4.00 

6  dy  to  60  dy  "  4,30 

5  dy  to  60  dy  "  4.30 

4  dy  to  60  dy  "  4.60 

3  dy  to  60  dy  "  5.5c 

3  dy  fine,  6.60 

CHEMICALS. 

There  is  a  fair  steady  business  doing  in 
chemicals  ex.  wharf  in  most  all  heavy 
varieties  with  no  change  in  prices  to  note 
from  the  easy  feeling  we  noted  last  week. 
Bicarb  soda  rules  at  $2.30  for  round  lots  with 
$2.50  for  smaller  quanties,  while  sulphate  of 
copper  is  steady  at  the  decline  noted  a  week 
ago  viz.,  4>£  to  5>£.  Bleaching  powder,  sal 
and  caustic  soda  ash  and  other  heavy  lines 
rule  the  same  and  we  have  no  change  in 
prices  to  note. 

OILS. 

There  is  a  fair  trade  doing  in  oils  with  no 
change  in  prices  to  note.  Newfoundland  cod 
is  unchanged  at  %yj  to  $39  for  round  lots  and 
Nova  Scota,  although  quoted  at  33  to  35c. 
could  hardly  De  had  here  at  any  quanty.  Job- 
bing prices  are  a  few  cents  higher  than  the 
above,  say  40  to  41c.  for  Newfoundland. 
Linseed  is  quiet  and  prices  a  shade  firmer  at 
64  to  65c.  for  raw  and  67  to  68c  for  boiled. 
LEADS. 

Leads  have  a  steady  business,  and  prices 
are  somewhat  easier  We  quote  choice,  $6; 
No.  1,  $5.50;  No.  2,  $4.50;  No.  3,  $4.25;  dry 
white  lead  6c,  red  a,YzC. 

GLASS. 

Glass  is  unchanged,  with  a  quiet  steady 
business  doing  at  the  old  basis  of  $1.45  to 
$1.55  for  first  and  second  breaks. 
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MONTREAL  Markets  Conttniud. 

CEMENT  AND  FIREBRICKS. 

Portland  cement  still  continues  scarce,  ar- 
rivals being  much  below  the  average,  and 
prices  remain  firm  in  consequence.  Last 
week's  quotations  are  well  naintained,  with 
a  firmer  feeling,  if  anything,  and  round  lots 
are  held  at  $2.30  to  $2.60  per  cask  as  to 
brand.  There  has  been  business  in  Belgian 
ex  wharf  at  $2.35,  and  good  brands  of  English 
at  $2.45  to  $2.60,  only  100  cask  lots  at  the 
inside.  Firebricks  are  slightly  weaker  in 
price  owing  to  the  large  stocks  accumulating 
with  only  a  moderate  demand.  Quotations 
range  from  $17.50  to  $24  f}r  round  lots. 

NAVAL  STORES. 

A  good  steady  business  is  reported  in  all 
lines  of  ship  chandlery,  anddealearsare  look- 
ing for  a  successful  season's  work.  Turpen- 
tine is  in  fair  demand  at  steady  prices.  We 
quote  :  —  Turpentine,  59  to  6oc.  ;  rosins, 
$2  to  $4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25; 
cotton  waste  5  i-2c.  for  colored,  and  7c.  to 
ioc.  for  white  ;  oakum,  5  i-2c.  to  7  i-2c.  ; 
and  cotton  oakum,  ioc.  to  12  i-2c.  Cordage 
is  steady,  with  Sisal  at  9  I-2C.  for  7-16  and 
upward  and  15c.  for  deep-sea  line;  pure  ma- 
nilla,  I3^c.  for  7-16  and  upwards,and  12>%C- 
for  smaller  sizes. 

PETROLEUM. 

The  refiners  are  at  their  old  tricks  again, 
and  are  cutting  prices  right  and  left,  12X  to 
i2}4c.  being  now  the  idea  at  Petrolea,  with 
crude  |^c.  higher,  at  $1.13.  Only  a  small 
business  is  doing  here  and  prices  in  Ameri- 
can are  unchanged.  We  quote: — Canadian 
13c.  at  Petrolea,  14  to  14^0.  in  car  lots  at 
Montreal,  and  16c.  for  single  casks.  Ameri- 
can, 23c.  in  car  lots  and  23^  to  2Al/ic.  in 
smaller  quantities;  American  benzine,  23  to 
25c,  and  Canadian  11^  to  15c. 


TORONTO  MARKETS. 

TORONTO,  June  5,  1891. 

There  appears  to  be  a  more  hopeful  feel 
ing  existing  among  the  tride  in  consequence 
of  the  firmer  tone  exhibited  in  the  English 
market,  and  also  in  consequence  of  the 
marked  revival  in  the  demand  in  almost 
every  particular  department  of  this  branch 
of  trade.  The  rains  during  the  past  day  or 
two  have  undoubtedly  helped  business.  The 
illness  of  the  Premier,  with  its  probable  fatal 
teimination,  have  had  no  effect  on  the  situa- 
tion, as  it  is  generally  believed  that  it  will 
not  lead  to  any  political  complications. 
Prices  in  general  are  if  anything  firmer. 
This  is  more  apparent  in  such  articles  as 
copper  enters  into  the  manufacture  of.  Rope 


No.  1  Middlesboro  S21. 
No.  3  Middlesboro  $20. 
Cambroe  S20.75-21. 


has  declined  another  %  to  }4c,  and  is  un- 
settled at  the  reduced  price.  Nails  are 
nominally  unchanged.  Harvest  tools  are 
beginning  to  show  signs  of  increased  ac- 
tivity. 

METALS. 
Iron  and  Steel— The  pig  iron  market  is 
in  a  rather  unsettled  condition  this  week. 
Foreign  markets  are  all  firm,  but  here  values 
are  nominally  unchanged.  Cables  are 
irregular,  and  it  is  difficult  to  make  quota- 
tions on  English  brands.  Importers  look 
forward  to  receiving  a  good  many  orders 
this  month.  Bar  remains  quiet,  at  $2.05  to 
$2. 10  for  domestic.  Import  quotations  are 
as  follows  :— 
British — 

No.  1  Calder  $23. 

No.   3  Calder  $22. 

No.  lSum'rlee$23. 
American— 

Soft  Southern  $20.50-$21.50. 

Scotch  and  Norway  3i2.50-$23.50. 

Rockwood  $21-321  50, 

Gloss  S2'2-$23 

Woodward  *22-$23. 

Copper — There  is  a  much  better  feeling 
in  copper,  though  prices  quoted  are  some- 
what irregular,  owing  to  cutting  by  some 
Montreal  houses.  The  improved  demand 
has  had  the  effect  of  putting  prices  up  £2 
per  ton  in  the  English  market,  and  there  has 
also  been  an  enhancement  of  values  on  the 
American  side.  This  has  given  a  further 
impetus  to  sales,  as  it  is  believed  by  many 
that  this  is  simply  a  forerunner  of  a  further 
advance  in  value  of  this  article  at  no  very 
distant  date.  As  the  price  now  is  compara- 
tively low,  consumers  are  desirous  of  antici- 
pating their  wants  for  the  year.  On  spot 
there  is  nothing  reported  to  be  offering  un- 
der 14c,  although  round  lots  of  Canadian 
copper  might  be  purchased  for  a  shade  less. 

Tin — Cable  reports  show  sharp  advance 
in  this  article  of  about  £1  10  per  ton,  and 
the  American  market  has  responded  in  sym- 
pathy. The  demand  is  by  no  means  heavy, 
but  still  the  proportionate  advance  has  taken 
place  on  this  side,  and  sellers  are  firm  at 
23^  to  24c.  for  small  and  23c.  for  round  lots. 

Antimony — This  article  has  been  rapidly 
declining  for  the  past  month  in  consequence 
of  the  falling  off  in  the  European  demand. 
The  decline  has  been  more  marked  in  out- 
side brands.  In  favorite  makes  only  some 
slight  concessions  have  been  made,  but  the 
ruling  price  to-day  may  be  considered  i6j4 
to  i7Kc-  f°r  Cooksons  with  a  limited  de- 
mand and  light  stocks. 

Zinc  and  Spelter— The  Belgium  market 
is  still  very  firm  and  stocks  on  this  side  are 
confined  to  one  or  two  houses  who  are  not 
making  any  concessions.  Stocks  here  are 
light. 


TIN  PLATES 

The  market  remains  in  about  the  same  con- 
dition as  reported  a  week  ago.  The  fresh 
purchases  in  the  European  market  at  the  re- 
duced prices  have  not  yet  reached  Canada, 
and  the  result  is  that  holders  on  this  side 
whose  stocks  are  particularly  light  are 
not  by  any  means  anxious  to  unload  at 
anything  under  current  figures,  although 
there  is  a  disposition  to  run  off  what 
may  be  considered  unsa  eable  sizes  be- 
low regular  quotations.  T.  C.  14x20  can 
still  be  purchased  at  $5.50,  and  in  some  in- 
stances concessions  have  been  made  for  un- 
known brands.  The  market  is  comparative- 
ly bare  of  20x28. 

The  Ironmonger  of  May  23  says  of  the 
Liverpool  market  : — There  is  a  good  all- 
rounddemand  for  variety  of  plates  for  prompt 
delivery  here  or  for  sharp  shipment  in  Welsh 
seaports.  The  plates  most  in  request  are 
Bessemer  steel  coke  tins  and  terneplates. 
There  are  also  a  few  orders  for  S.M.  steel 
coke  tins,  but  not  many  for  charcoal  or  best 
charcoals.  Notwithstanding  this  brisk  de- 
mand prices  still  rule  low,  both  for  terne 
plates  and  tin  plates.  Bessemer  steel  coke 
tins  are  still  obtainable  at  15s.  Wales,  whilst 
there  are  sellers  of  certain  brands  at  that 
price  in  Liverpool.  Wastersare  13s. to  133.3d. 
and  13s.  6d.;  S.M.  steel  coke  tins  16s.  to  16s. 
3d. and  16s.  6d.  to  16s.  9d.and  17s.  I.C.;char- 
coal  tinplates,  17s.  6d.  to  18s.  and  18s.  6d.  to 
19s.  I.C. ;  best  charcoal  tins,  19s.  6d.  and  20s. 
to  2 is.  and  22s.  to  22s.  6d.  I.  C.j  terne  plates, 
28s.  6d.  to  29s.  and  29s.  6d.  to  30s.  and  31s. 
to  325.  6d.;  wasters,  26s.  and  26s.  6d.  to  27s. 
and  27s.  6d.  to  28s. 

Canada  Plates— Are  commencing  to 
occupy  the  attention  of  the  trade  as  the  sea- 
son advances,  and  agents  for  English  houses 
have  booked  orders  at  figures  considerably 
higher  than  a  year  ago.  This  will  necessi- 
tate, of  course,  higher  figures  being  obtained 
from  consumers  throughout  the  country,  who 
are  now  buying  freely  for  import  at  $3.10  to 
$3.20  delivered.  As  this  article  is  not  gener- 
ally sought  after  by  manufacturers  of  sheets 
in  the  British  market,  there  is  some  possi- 
bility of  those  manufacturers  who  have  al- 
ready booked  being  filled  up,  which  will 
necessitate  application  to  those  who  are  now 
holding  out  for  advanced  prices,  and  buyers 
will  be  forced  to  meet  them. 

NAILS. 

Jobbers  here  are  run  almost  bare  of  stock, 
and  the  factories  are  so  filled  with  orders 
that  they  are  refusing  to  book  any  more. 
They  are  unable  to  fill  the  orders  already 
booked;  in  fact  a  number  of  orders  that  were 
placed  about  the  middle  of  May  have  not  yet 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 


ll 


MARKETS—  Continued. 

been  attended  to  by  them,  and  uumerous 
complaints  are  being  made  by  retailers  to 
jobbers  for  not  having  their  orders  sent  for- 
ward. Quotations  are  nominal.  Most  job- 
bers have  withdrawn  them,  and  will  quote 
only  by  wire. 

ROPE   AND  TWINE. 

The  fierce  competition  in  the  American 
market  continues  and  Canadian  manufac- 
turers are  dropping  their  prices  from  time  to 
time  to  meet  the  declines  on  the  American 
side.  There  has  been  another  decline  this 
week,  Manilla  is  now  12)4  to  13^.  and 
Sisal  <)l/2  to  ioj£c.  per  lb.  Binder  twine  is 
steady  and  unchanged. 

1UILDING    HARDWARE. 

No  change  has  been  reported  in  this  mar- 
ket this  week.     Both  building  hardware  and 
tools  remain  quiet  and  unchanged. 
GLASS. 

The  demand  for  glass  continues  good. 
The  prices  are  steady.  There  are  some  large 
stocks  now  in,  all  bought  before  the  dead 
lock  at  the  seat  of  production  in  Germany. 
This  fact  and  the  fact  of  the  largeness  of  the 
stocks  insure  this  market  against  the  pro- 
bability of  any  rise. 

PAINTS,  OILS,  ETC 

The  prices  of  white  lead  are  firm  here  but 
easier  in  the  dry  article  in  England.  The 
English  position  is  due  in  part  to  the  low 
prices  quoted  by  United  States  crushers  and 
corroders  to  the  Canadian  trade.  There  is  a 
fair  trade  in  white  lead  here,  though  the 
brunt  of  the  spring  demand  is  spent.  Pre- 
pared paints  are  moving  more  freely,  the 
mail  orders  being  large  and  numerous  the 
past  few  days.  In  dry  and  oil  colors  and 
varnishes  thereisa  fair  demand,  coach  colors 
being  reported  to  be  going  out  freely.  There 
is  no  change  in  linseed  or  castor  oil.  Tur- 
pentine is  now  plentiful  and  the  price  firm  at 
59  to6ic. 

HARVEST  TOOLS. 

Demand  for  all  kinds  of  harvest  tools  has 
been  very  fair  this  week.  The  market  shows 
no  change  in  values. 

OLD  MATERIAL. 

There  is  nothing  new  in  the  old  ma- 
terial market,  except  a  slight  improve- 
ment in  the  demand,  which,  notwithstanding, 
is  still  low.  Prices  for  No.  I  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
11c;  heavy  scrap  copper  11%  to  12c;  old 
copper  bottoms,  Zl/i  to  9c;  light  scrap  brass 


6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brassgtogKc.;  scrap  lead  il/z  to  2^c; 
scrap  zinc,  2  to  2'^c;  scrap  rubber,  z%  to 
3c.  ;  country  mixed  rags,  90c.  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 
PETROLEUM. 

A  quiet  trade  without  any  change  in  prices 
has  been  transacted. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.36  per  bl.  Oil  Springs  crude  $1.38 
per  bl.  Crude  remains  about  the  same  as 
last  week,  there  being  very  little  doing.  This 
is  about  the  dullest  time  of  the  year  in  the  oil 
business,  with  the  exception  ot  the  drilling 
part  of  it,  which  is  very  active.  No  new 
strikes  have  occurred  during  the  past  week 
worthy  of  note,  and  very  few  transactions  on 
change  are  recorded.  Refined  is  unchanged 
and  may  be  quoted  at  10c.  in  bulk  and  13c. 
in  barrel  f.o.b.  here.  Terms  :  60  days,  or  2 
per  cent,  off  for  cash. 

HIDES,  ETC. 

Hides — Have  not  moved.  No.  1  green 
brings  5  to  5  I-2C,  with  the  latter  price  ex- 
ceptional.    Cured  bring  6^c. 

Sheepskins — Usually  range  from  $1.25 
to  $1.50.  There  are  a  few  which  do  not 
come  up  to  the  standard  for  the  lower  price. 

Wool — Continues  to  obtain  little  atten- 
tion at  18  to  19c. 

COAL. 
Prices  ofanthraciteadvanced  15c.  per  gross 
ton  this  week. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.15  $4.60  S4.30 

"      Net 3.71  4.11  3.84 

Egg  Gross 4.25  4.70  4.40 

"     Net 3.80  4.20              .       3.93 

Stove  Gross 4.25  4.70  4.44 

"     Net 3.80  4.20  3  93 

Chestnut,  Gross...  4.25  4.70  4.40 

Net 3.80  4.20  3.93 

RAW  FURS. 

The  following  prices  continue  steady,  and 
a  considerable  quantity  of  stock  comes  in: — 
Beaver,  per  lb.,  $4.50  to  $5;  bear,  per  skin, 
$10  to  $25;  cub,  per  skin,  $5  to  $12  ; 
fisher  $3.50  to  $5  ;  fox,  red,  81  to  $1  50;  fox, 
cross,$2  to  $5;  lynx,  $1.50  to  $2.50;  martin, 
75  to  90c;  mink,  dark,  75c.  to  $1.50,  Musk- 
rat,  fall,  12c.  ;  spring  rat,  21c;  winter,  15c.  ; 
otter,  $8  to  $13  ;  racoon,  25  to  80c:  skunk, 
25  to  $1.75. 


AMERICAN  METAL  MARKETS. 

NEW  YORK,  June  5,  1891. 
Iron  and  Steel — In  this  market  about 
46,000  tons  of  steel  rails  have  been  sold  lat- 
terly at  $30.75  per  ton  at  tide-water,  or  on 
that  basis  There  are  still  some  very  fair 
orders  under  treaty  that  will  likely  be  closed 
this  week  or  next.  Manufacturers  are  kept 
fairly  busy  on  single  turn,  and  express  con- 
fidence in  having  sufficient  work  to  keep  their 
mills  in  operation  through  the  summer.  On 
other  forms  of  steel  the  mills  are  fairly  well 
employed  also,  and,  while  competition  is 
freer  in  billets,  slabs,  rods,  etc.,  than  in  rails, 
prices  for  the  respective  goods  hold  quite 
steady.  Structural  material  is  not  faring  as 
well  as  might  be  desired,  and  there  is  room 
for  decided  improvement  in  the  sale  of  mer- 
chant iron,  such  as  bars,  sheets,  etc.  How- 
ever, the  output  is  kept  within  bounds  that 
check  excessive  pressure  to  sell,  and  values 
hold  their  own  remarkably  well  considering 
the  quiet  condition  of  trade. 

Crude  materials  are  selling  fairly  well  in  a 
quiet  way,  but  not  with  sufficient  freedom  to 
bring  about  any  hardening  of  values.  High 
grade  foundry  pig  iron  is  still  kept  closely 
sold  up,  and  therefore  brings  full  previous 
rates.  No.  2  foundry  is  in  very  fair  position 
also,  but  there  seems  to  be  an  abundance  of 
the  lower  grades,  and  prices  for  the  same  are 
comparatively  low  in  this  and  other  markets. 
Current  prices  are  $17  to  $18  for  No.  1  foun- 
dry, $15.50  to  $16.50  for  No.  2  foundry,  and 
$14  to  $15  for  No.  3  or  gray  forge  at  tide- 
water, according  to  brand.  Bessemer  pig 
continues  to  find  very  fair  sale,  but  prices 
are  somewhat  irregular,  varying  between 
$15.50  and  $16.50  at  furnacefor  good  quality. 
Foreign  spiegeleisen  is  in  very  limited  de- 
mand, and  prices  are  still  nominal,  with  the 
range  of  $28.50  to  $29.50  quoted  for  20  per 
cent.  Eighty  per  cent,  ferro-manganese  re- 
mains at  $64  to  $65,  with  little  doing.  Old 
iron.raiU  are  valued  at  about  $21.50  to  $22, 
and  No.  1  wrought  scrap  at  $20  to  $20.50 
f.o.b.  cars. 

Tin. — The  pig  tin  market  has  been  quite 
strong,  and,  while  speculation  has  shown  no 
particularanimation,  the  surface  appearances 
are  that  the  "bull"  interest  have  a  firm  grip 
on  the  available  supply  that  enables  them  to 
practically  move  prices  as  best  suits  their 
particular  interest.  The  visible  supply  has 
been  cut  down  about  440  tons  during  the 
past  month.  Spot  stock  is  estimated  at  1,900 
tons,  and  the  quantity  afloat  for  this  country 
at  2,015  tons,  against  2.200  tons  and  2.450 
tons,  respectively.   Straits   shipments  during 
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MARKETS—  Continued. 

May  were  1,875  tons  t0  Great  Britian  and 
America  and  375  tons  to  tbe  Continent, 
against  a  total  of  1,700  tons  in  April.  In  this 
market  sales  have  been  made  to  the  extent 
of  about  100  tons  at  20%'c.  for  prompt  and 
July  delivery,  and  20.70c.  for  August.  Those 
figures  seemed  to  fairly  reflect  market  value 
at  the  close.  In  the  London  market  there 
has  been  a  rise  of  about  ,£1  5s.  to  £1  10s. 
since  Friday  last. 

Copper. — The  copper  market  is  showing 
some  signs  of  animation,  and,  while  nothing 
in  the  way  of  extensive  purchases  comes  to 
notice,  there  is  sufficient  movement  to  im- 
part a  rather  better  tone.  Several  hundred 
thousand  pounds  of  Lake  Superior  ingot  have 
been  purchased  at  13c.  which  price  is  appa- 
rently the  strictly  inside  price  for  that  class 
of  metal.  Arizona  is  now  held  at^^c.  up- 
ward, and  casting  copper  at  11X  to  u34c- 
as  to  brand. 

Lead. — Several  hundred  tons  of  pig  lead 
have  been  sold  at  4.45c.  for  prompt  and  near 
future  delivery.  The  purchases  Were  chiefly 
for  speculative  account,  but  consumers  have 
manifested  some'  interest,  and  the  firmness 
of  the  market  seems  to  rest  on  solid  founda- 
tion. 

Spelter — Remains  quite  firm  at  $4.90  to 
$4.95  for  prime  Western,  according  to  brand 
and  delivery.  There  is  nothing  more  than  a 
routine  movement,  however,  and  the  demand 
is  slow. 

Tin  Plate — Is  very  firm  at  the  advance 
quoted  last  week.  In  fact,  there  has  been  a 
further  rise  in  prices  of  some  varieties.  The 
demand  is  not  as  brisk  as  it  was  three  or 
four  days  ago,  yet  very  fair.  The  bulk  of  sup- 
ply here  and  to  arrive  this  month  is  well  un- 
der control.  We  quote  range  of  prices  as  fol- 
lows:— Charcoal,  }4  cross  assortment,  Melyn 
grade,  $6.30  to  $6.35  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 9c  to$  5.95  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.40  to  $7.50;  M.  F.,  20x28, 

$14.75  ;   Worcester,    14x20,   $5.50  to 

Worcester,  20x28,  $11.00;  Dean  grade,  14x20, 
$5.15   to    ....;  Dean  grade,  20x28,   $10.25 

to ;  D.  R.  D.  grade,   14x20,  $4.85  to 

. . . ;  D.  R.  D,  grade,  20x28,  $9.80  to  $9.85; 
I.  C.  Coke — Penlan  grade  (iron),  $5.30  to 
$5-35;  J-  B-  grade,  14x20,  $5.45  to  $5  50;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.35  to 
$5.40  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.50;  I.  C.  Bessemer  steel, squares,  $5.7510 
$5.80  basis;  I.  C.  Siemens  steel,  squares, 
$5.90  to  $6.00. 


NOTES  TAKEN  ON  THE  ROAD. 

Mr.  J.  Cockburn,  Kingston,  has  had  a  very 
busy  spring  in  his  line.  He  manufactures  tinn- 
ed iron  milk  cans,  and  cheese  factory  fittings 
Mr.  Cockburn  is  one  of  the  oldest  business 
men  in  Kingston,  and  has  a  wide  reputation 
for  honest  substantial  work,  and  liberal 
principals  in  business  as  well  as  in  private 
life. 

Trade  marks  are  considered  as  indispens- 
ible  a  feature  in  the  manufacturing  of  goods 
now  as  in  olden  times,  but  I  believe  the  arti- 
cle doubly  marked  when  a  dealer  stamps 
his  own  name  or  the  firm  name  upon  the 
goods  he  sells  as  a  guarantee  of  their  genu- 
ine good  qualities.  This  is  done  on  many 
articles  by  Messrs.  McNachtan  &  Co.,  Co- 
bourg,  Ont.    For  instance,  they  have  certain 


lines  of  cutlery  stamped  McNachtan  &  Co., 
and  their  reputation  stands  or  falls  by  the 
articles  worth  as  represented.  It  is  safe  to 
say  that  of  all  the  manufactured  articles  on 
the  market  to-day  90  per  cent,  of  them  that 
are  sold  are  bought  on  the  recommendation 
of  the  dealer  or  agent,  and  not  on  the  know- 
ledge or  reputation  of  any  trade  marks 
known  to  the  purchaser.  A  person  may  be 
familiar  with  the  name  or  caricature  of  a 
trade  mark,  but  in  nine  cases  out  often  the 
salesman  can  influence  the  buyer,  and  more 
particularly  is  that  the  case  if  the  dealer 
brands  the  goods  sold  with  his  own  name. 
Fifty  years  ago  two  or  three  wholesale  hard- 
ware merchants  did  the  business  of  Canada. 
Every  dealer  and  most  consumers  knew 
them,  as  there  were  no  others,  but  to-day 
they  are  swallowed  up  as  it  were,  or  are  sur- 
rounded with  fortifications  of  hardware  busi- 
nesses, many  of  them  doing  larger  trade  than 
the  old  houses  ever  did.  And  so  with  trade 
marks,  with  but  few  exceptions.  The  new 
brand  coupled  with  the  name  of  the  local 
merchant  and  the  modern  art  of  selling 
goods,  overcomes  any  preference  or  senti- 
ment on  the  score  of  "  Old  reliable." 

Mr.  John  Hayden,  hardware  merchant, 
Cobourg,  Ont,  thinks  the  outlook  for  trade 
this  fall  is  favorable.  The  trade  is  not  badly 
cut  up  in  Cobourg,  and  just  now  there  are 
indications  of  a  boom  for  that  town,  as  it  is 
an  established  fact  that  connections  with 
the  C.  P.  R.  will  be  had  within  the  next  year 
and  a  half.  Besides,  the  mining  districts 
are  again  booming,  with  prospects  of  large 
developments  in  the  near  future. 

Peterborough  is  noted  for  its  fine  hardware 
stores,  and  that  of  Adam  Hall  is  second  to 
none  in  Ontario.  Mr.  Hall's  business  com- 
prises all  branches  of  the  stove  and  tin  trade, 
contract  work,  etc.,  etc.  He  also  manu- 
facturers a  wrought  iron  stove  used  largely 
in  the  mining  and  lumbering  districts.  Mr. 
Hall  has  a  large  trade  in  milk  cans  and 
dairy  supplies,   cheese  factory  supplies,  etc. 

Mr.  R.  R.  Goulding,  Stratford,  thought 
there  had  been  a  "  falling  off'  in  trade  in 
Stratford  the  past  year  or  two,  and  could  not 
account  for  it,  as  the  town  lay  in  a  good  farm- 
ing section.  However,  the  prospects  are 
good  for  crops  this  year,  and  he  looks  for- 
ward to  a  good  year's  trade.  His  business, 
the  hardware  trade,  is  not  over  done  in 
Stratford,  his  store  and  that  of  Jeffrey  Bros, 
being  the  principal  ones. 

I  have  been  rather  "talked  to"  lately  by 
Hamilton  hardware  merchants  on  account 
of  an  article  which  appeared  in  Hardware 
a  short  time  ago,  re  nails,  and  I  am  greatly 
surprised  that  such  houses  as  Wood,  Val- 
lance  &  Co.  and  Adam  Hope  &  Co.  should 
feel  so  "  cut  up"  about  any  information  the 
journal  deems  it  proper  to  furnish  the  retail 
trade.  It  gives  me  great  satisfaction  to 
have  this  proof  of  the  journal's  usefulness 
brought  out.  Mr.  Vallance  said  the  article 
in  question  did  not  "hurt"  them,  but  caused 


a  great  deal  of  trouble  and  annoyance.  Mr. 
Hope  said  the  article  had  caused  them  loss. 
Well,  the  loss  should  teach  them  a  lesson, 
as  well  as  the  importance  that  strictly  trade 
journals  are  to  the  business  man.  The  days 
of  stage  coaches  and  saddle  bags  are  past, 
and  if  the  traveler  doesn't  "get  there"  with 
"bottom"  prices  he  will  lose  his  customer,  if 
he  doesn't  lose  his  "job."  "Specialties  "  are 
a  feature  in  the  wholesale  trade  now.  They 
make  an  entering  wedge  for  large  orders, and 
a  good  advertisement  in  a  strictly  trade  jour- 
nal is  a  specialty  and  the  best  wedge  I 
know  of. 


JUNIOR  PARTNERSHIPS. 

A  western  merchant,  a  member  of  one  of 
the  large  houses  in  Chicago,  gave  a  hearty 
"  good  luck  to  you,  my  boy"  to  one  of  a  group 
of  much  younger  men  with  whom  he  had 
just  parted  at  the  Fifth  Avenue  Hotel.  "  I 
felt  just  as  happy  as  he  when,  twenty  years 
ago,  I  was  made  junior  member  of  a  firm  in 
Broadway.  But  I've  had  experience;  he 
hasn't.  Like  him  I  had  been  a  traveler  for 
the  house  and,  having  been  very  successful 
for  three  years,  was  in  receipt  of  a  fair  salary, 
and,  better  still,  of  a  large  commission  on 
sales.  I  suppose  the  firm  thought  I  was 
making  to  much  money.  At  all  events,  I  was 
taken  into  the  firm,  with  my  salary  continued 
but  my  commission  striken  off.  In  place  of 
these  I  was  given  an  interest  in  the  concern 
— a  very  small  one. 

"At  tbe  beginning  of  the  year  I  was  very 
proud  because  my  name  was  on  the  glass 
door  in  gold  letters.  But  I  wasn't  so  proud 
at  the  end  of  the  year.  My  share  of  the  profits 
didn't  amount  to  anything  like  my  commis- 
sions of  the  year  before,  though  I  had  worked 
harder  and  lived  less  liberally.  The  result 
was  the  same  at  the  end  of  the  second  year, 
and  then  I  quit  and  went  back  on  the  road. 
I  tell  you,  young  man,  junior  partnerships  in 
a  big  firm  may  gratify  a  man's  ambition  and 
make  a  fellow  feel  a  bit  prouder  than  when 
he  is  only  a  common  traveler,  but  they  don't 
always  fill  his  pockets  so  satisfactorily. 

"My  young  friend  may  find  that  out  at 
the  end  of  a  year  or  two,  unless  he  de- 
velops an  exceptional  business  capacity  be- 
yond that  necessary  to  make  a  successful 
salesman.  But  it  is  satisfying  to  see  one's 
name  on  a  glass  door  in  gilt  letters." — N.  Y. 
Times. 


The  continued  decline  in  rope  is  most  an- 
noying, especially  to  travelers.  One  of  them 
writes  his  house: — "For  goodness  sake,  don't 
make  any  more  changes  in  rope.  I  have 
worn  a  hole  nearly  through  my  book  with 
rubbing  out  eld  to  put  in  the  new  prices." 

BUSINESS  CHANCE. 

STOVE  AND  TIN  BUSINESS,  WITH  GOOD 
opening  for  hardware  in  connection  with  it, 
in  village  of  about  1,200;  four  churches,  good 
Public  School,  gristmill,  sawmill,  cheese  factory, 
and  large  woolen  mill ;  most  central  store  in 
town ;  large  brick  building,  plate  glass  front ; 
country  trade  from  25  to  30  miles ;  good  live  busi- 
ness ;  a  good  chance;  ill  health  sole  reason  for 
selling.  Apply  to  Box  5  Lanark,  or  P.  O.  Box  237, 
Perth.  24 
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THE 


NORTHUMBERLAND  PAPER  I  EGG  CASE  CO, 


Manufacturers  of 

The  Red  Cross  Brand 

/e  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and  Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


&  l  m 


M 


ENJAMIN  &  COM 


IMPORTERS    AND    DEALERS     IN 


BEITISH 


CONTINENTAL 


;. 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN    PLATES,    ETC. 


S,  29  anil  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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H.  H.  Bradfield  and  Daniel  McMahon, 
hardware  merchants,  Winchester,  Ont., 
have  dissolved. 

The  traders  of  Cornwall,  Ont.,  have  secur- 
ed the  passage  of  an  early  closing  by-law  by 
their  town  council. 

The  roller  mill  of  the  Messrs.  Brown,  Car- 
leton  Place,  is  shut  down  for  extensive 
changes  and  repairs. 

Application  for  incorporation  by  letters 
patent  is  made  by  the  Emery  Wheel  Com- 
pany (limited),  of  Prescott,  Ont. 

J.  S.  Greenhill's  hardware  store  in  Leam- 
ington was  burglarised  the  other  night,  and 
about  $25  worth  of  goods  taken. 

Mr.  Cunningham  of  the  Chown  &  Cun- 
ningham Manufacturing  Co.,  Kingston,  is 
now  in  Manitoba  in  quest  of  health. 

Charles  Wright,  hardware  merchant, 
Strathroy,  was  married  a  few  days  ago  to 
Miss  Eva  Burrows,  Ottisville,  Mich. 

Mr.  Chas.  Thompson  has  opened  out  a  fine 
stock  of  hardware,  etc.,  in  No.  2,  Porritt's 
block,  Lindsay,  Ont.     We  wish  him  success. 

The  London,  Ont.,  Board  of  Trade  has  re- 
solved to  co-operate  with  the  Cornwall  Board 
of  Trade  in  the  matter  of  transient  traders' 
licenses. 

Mr.  Joseph  E.  Westcott,  of  London,  has 
accepted  a  position  with  the  firm  of  Messrs. 
Van  Tuyl  &  Fairbank,  hardware  merchants, 
Petrolea. 

A  Buffalo  manufacturer  of  tin  goods  is 
about  to  establish  works  at  Fort  Erie,  Ont., 
owing  to  the  cheapness  of  Canadian  natural 
gas  for  fuel  and  light. 

The  merchants  of  Moosejaw,  N.  W.  T, 
have  decided  to  close  their  shops  every  even- 
ing except  Saturday  at  7  o'clock  and  Wed- 
nesday afternoon  at  2  o'clock. 

The  clerks  of  Vancouver,B.C.,have  ceased 
to  press  their  request  for  a  half  holiday  on 
Wednesday,  as  they  are  content  with  the 
shorter  hours  they  have  secured. 

Joseph  Lea,  St.  Thomas,  has  been  award- 
ed the  contract  for  an  iron  fence  for  the  resi- 
dences of  Geo.  Gooderham  and  Geo.  T. 
Blackstock,  of  Toronto,  amounting  to  nearly 
$3,000. 

The  merchants  of  Liverpool,  N.  S.,  have 
agreed  to  close  on  Mondays,  Wednesdays 
and  Fridays  at  7  p.  m.  until  the  first  of  Sep- 
tember. 

The  merchants  of  Milton,  Ont.,  now  close 
their  places  of  business  at  6  o'clock  on  Tues- 
days and  Fridays,  and  at  8  o'clock  on  other 
evenings  except  Saturdays. 

E.  J.  McGuire,  C.  H.  McKee  and  J.  J. 
Woodman  have  dissolved  the  firm  they  con- 
stituted as  stove  manufacturers  in  Westport, 


Ont.  The  business  will  be  continued  by  the 
latter  two  of  the  above  named  former  part 
ners  under  the  style  The  Westport  Stove 
Company. 

A  petition  has  been  unanimously  signed 
by  Regina  merchants  to  have  every  Wednes- 
day afternoon  in  June,  July  and  August  pro- 
claimed a  civic  half  holiday. 

An  attempt  was  made  the  other  evening 
to  burglarize  Living  &  Co's.  hardware  store, 
Bank  street,  Kingston.  Before  the  burglars 
could  effect  an  entrance,  however  they  were 
frightened  away  by  a  neighbor. 

Jenck  &  Co.,  Sherbrooke,  Que.,  manu- 
facturers of  portable  engines  and  other 
machinery  have  written  the  Kingston  city 
council  asking  for  information  respecting  the 
city  with  a  view  to  locating  works  there. 

Creditors  of  William  Wakefield,  who  car- 
ried on  business  under  the  style  of  The  Do- 
minion Stained  Glass  Company,  are  advised 
that  their  claims  have  to  be  sent  in  not  later 
than  the  25th  inst.,  to  the  Toronto  General 
Trusts  Company. 

Mr.  John  W.  Coy  has  left  the  employment 
of  R.  H.  Smith  &  Co.,  St.  Catharines,  Ont., 
with  whom  he  was  manager  for  some  time. 
He  returns  to  Cleveland  to  resume  his  posi- 
tion there  with  the  firm  Upson,  Walton  & 
Co.,  wholesale  dealers  in  hardware  special- 
ties. 

W.  S.  Duggan,  merchant,  Oil  Springs,  is 
the  possessor  of  a  curiosity  in  the  form  of  a 
couple  of  pieces  of  aerolite.  A  short  time 
ago  a  stone  weighing  several  tons  fell  on  a 
farm  about  three  miles  from  that  place  and 
nearly  buried  itself.  Last  week  Mr.  Duggan 
secured  a  couple  of  pieces  by  digging  down 
about  20  feet. 

Messrs.  W.  C.  Isley,  of  New  York;  John 
Argall,  of  Three  Rivers;  Wm.  Robinson,  A. 
Geo.  Cunningham  and  V.  E.  Mitchell,  of 
Montreal,  will  ask  incorporation  under  the 
name  of  the  "St.  Maurice  Metallic  Paint 
Company,"  with  a  capital  stock  of  $1,500. 
The  principal  place  of  business  will  be  in 
Montreal. 

The  Brooks  Manufacturing  Company  of 
Peterborough  are  now  making  extensive  ad- 
ditions to  their  buildings  for  the  accommoda- 
tion of  a  new  industry,  the  manufacture  of 
porcelain,  electrical  appliances,  and  hard- 
ware trimmings,  a  line  of  goods  not  made  in 
Canada.  Mr.  C.  H.  Kimble,  late  of  New 
Jersey,  will  have  the  management. 

Mr.  Harrison,  armourer  at  the  Royal  Mili- 
tary College,  Kingston,  Ont.,  is  of  an  inven- 
tive turn  of  mind,  and  his  ability  in  this  direc- 
tion has  at  last  been  rewarded.  He  has  sold 
the  half  right  in  a  patent  nut  lock  for  rail- 
roads for  $20,000  to  Mr.  Drummond, 
Montreal,  and  parties  in  England.  Mr. 
Harrison  has  been  working  on  the  lock  for 
five  years,  and  has  at  last  got  it  perfected. 

What  might  have  been  a  disastrous  fire 
occurred  at  Montgomery,  Wood  &  Co.'s 
warerooms,  dealers    in    engineers'  supplies, 


etc.,  Toronto,  125  Bay  street  a  few  mornings 
ago.  A  quantity  of  oil  and  other  inflammable 
materials  was  stored  in  the  building,  and  the 
firemen  experienced  considerable  difficulty 
in  keeping  the  flames  from  these.  The  dam- 
age amounted  to  about  $1,000,  which  is  fully 
covered  by  insurance.     Cause  unknown. 

As  a  result  of  Premier  Mercier's  visit  to 
Belgum  it  is  announced  that  the  Societe 
Metallurgic  de  Ghent  will  erect  smelting 
works  at  Ste.  Hyacinthe  to  employ  six  hun- 
dred hands,  the  iron  to  be  smelted  to  be 
taken  from  the  mines  in  the  St.  Maurice 
district.  St.  Hyacinthe  gives  a  bond  of 
sixty  two  thousand,  payable  in  five  years,  and 
a  large  tract  of  land  for  the  purpose  of  build- 
ingthe  works.  It  is  expected  Mercier  will  re- 
ceive a  decoration  from  King  Leopold. 

On  Friday  evening  the  employes  of  the 
firm  of  Messrs.  James  Thomson  &  Co., 
wholesale  saddlery  hardware  dealers,  Mon- 
treal, waited  on  Mr.  Charles  M.  Thompson, 
the  business  manager  of  the  firm,  and  pre- 
sented him  with  an  address  and  a  dinner 
service,  on  the  eve  of  his  marriage.  The 
presentation  was  made  by  the  foremen,  Mr. 
Routhier  and  Mr.  Petterson,  two  of  the  old- 
est employes,  each  having  spent  about  35 
years  in  the  firm.  Mr.  Thompson  having 
replied  to  the  address,  three  cheers  were 
given  for  the  future  benedict,  and  the  party 
separated.  Mr.  Thompson  was  married,  on 
Tuesday,  to  Miss  Moore,  of  Tanmere,  Bir- 
kenhead, Eng. 

One  of  the  varnish  tanks  in  Messrs.  R.  C. 
Tamieson  &  Co.'s  varnish  factory  on  St. 
Thomas  street,  Montreal,  overflowed  on 
Friday  afternoon,  about  4  o'clock,  badly 
burning  one  of  the  employes  named  Henkell 
and  setting  fire  to  the  building.  Henkell 
immediately  ran  out,  closing  the  door  behind 
him  and  forgetting  that  a  fellow  employe 
named  Morgan  was  still  in  the  building. 
Before  Morgan  could  get  out  he  was  horribly 
burned  about  the  hands  and  face.  HenkelPs 
injuries  were  confined  tohis  hands  and  arms. 
Both  were  removed  to  the  General  Hospital, 
where  they  were  reported  that  evening  as  do- 
ing well.  The  firemen  were  summoned  and 
succeeded,  after  twenty  minutes'  work,  in 
extinguishing  the  blaze.  About  $1,500  dam- 
age was  dene. 

A  large  meeting  was  held  in  Port  Dal- 
housie,  Ont.,  on  the  28th  ult.,  regarding  the 
revival  of  the  rubber  factory  started  some 
years  ago,  but  which  after  a  short  time 
closed  down.  The  masonry,  worth  $60,000, 
and  the  fine  water  power  were  held  on  a 
mortgage  by  Capt.  S.  Neelon,  who,  since  the 
failure  of  the  old  company,  has  now  revived 
it  with  apparent  success.  The  new  syndicate 
to  operate  the  works  will  comprise  Capt.  S. 
Neelon,  of  St.  Catharines,  and  Messrs.  T. 
Mcllroy,  J.  McPherson  Taylor,  M.  Mathe- 
son  and  Pearson,  of  Torcnto,  who  will  in- 
crease the  capital  to  $200,000  and  start  up 
the  works  at  once.  They  want  exemption 
from  taxation  for  10  years  and  a  share  of  a 
bonus  voted  by  the  village  to  the  old  com- 
pany. A  by-law  will  be  submitted,  the  new 
company  to  employ  50  hands.  They  will 
likely  get  what  they  warn. 
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THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  ol 
every  description.  Prices  furnished  on  appiica 
tion.    All  work  guaranteed. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if  hands  are 
chilled,  or  with  gloves  on  and 
without  looking  for  nicks  in 
blades. 

No  more  breaking  or  bending 
of  finger  nails.  Opens  by  simply 
pushing  a  button.  Every  blade 
warranted  hand  forged  from  the 
very  finest   Sheffield  silver  steel. 


We  manufacture  High  Grade 
Knives  only. 


Send  for  Prices. 


[tie  Automatic  Knife  Co.  of  Ontario,  Ltd, 


GANANOQUE. 


THE  CASHIER 


Is  the  cheapest  and  best 
Cash  Register  ever  offered 
for  Storekeepers'  use.  Price, 
$45.00.  It  gives  about  the 
same  results  as  the  high- 
priced  machines,  detects  dis- 
honesty and  carelessness, 
and  is  adapted  to  any  busi- 
ness. Send  for  Circular  or 
call  and  examine  at  24  Front 
St.  West,  Toronto. 

CEO.  F.  BOSTWICK. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect   combus- 
tion—No dirt  Pocket. 

Hence   no  bodies   of  insects    to    fry   and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR   PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


Send  for  Catalogue. 


SHIPWAY  MFC  CO, 


70-76  Victoria  St., 

Toronto. 
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SALES   MADE   OR   PENDING. 

Jas.  M.  Thompson,  general  merchant, 
Bathurst,  N.  B.,  is  selling  off. 

G    F.  Fair  &    Co.,    general    merchants, 
Moncton,    N.  B.,  are  selling  off  their    dry 
goods  stock. 
PARTNERSHIPS    FORMED     AND    DISSOLVED. 

Sperling  &  Hawkes,  general  merchants, 
Balgonie,  Man.,  have  dissolved,  J.  B.  Hawkes 
continuing. 

REMOVALS  AND  DEATHS. 

James  Cameron,  hardware  and  stove  deal- 
er, Beaverton,  Ont.,  is  dead. 

Alex.  Spears,  hardware  dealer,  Uxbndge, 
Ont,  is  going  out  of  business. 

Robt.  Adams,  general  merchant,  Bathurst, 
N.B.,  is  removing  to  New  Glasgow. 

Green  Bros.,  general  merchants,  Illecille- 
waet,  B.C.,  has  moved  to  Ainsworth. 

Jacob  Oldham,  of  the  firm  Henry  &  Old- 
ham, general  merchants,  Beamsville,  Ont., 
is  dead. 

FIRES. 

F.  A.  Reaume,  general  merchant,  McGre- 
gor, Ont.,  is  burnt  out.     Partially  insured. 

The  Ontario  Bolt  Co.,  Montreal,  had  their 
stock  partially  damaged  by  fire.  Insurance 
$10,000. 

Delorme  Bros.,  hardware  dealers,  Mon- 
treal, had  their  stock  injured  by  fire  and 
water.     Insurance  $1,500. 

H.  T.  Read  &   Co.,  dealers  in  hardware 
and  paints,   New  Westminster,  B.  C,  have 
been  burnt  out.     Loss  $4,000. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

J.  Julien,  general  merchant,  Pont  Rouge, 
Que.,  has  assigned. 

Wm.  Duffy,  file-maker,  Cote  St.  Paul, 
Que.,  has  assigned. 

Wm.  Heather,  tineware  dealer,  Guelph, 
Ont.,  has  assigned. 

Mrs.  H.  McCullough,  general  merchant, 
Bathurst,  N.  B.,  has  assigned. 

N.  &  T.  Whitelaw,  plumbers,  Toronto, 
have  assigned  to  Campbell  &  May,  Toronto. 

H.  A.  Bedard,  Quebec,  has  been  appoint- 
ed curator  in  the  estate  of  J.  E.  Dion,  gen- 
eral merchant,  Robertson's  Station,  Que. 

TRADE  SALES. 

The  bankrupt  stock  of  Craig,  of  Petrolea, 
valued  at  $2,888,  was  sold  to  Mara,  of  Gait, 
at  56^  cents  by  W.  Y.  Brunton. 

The  bankrupt  stock  of  McBean  Bros.,  was 
disposed  ot  on  28th  ult.,  at  London,  Ont.,  by 
Auctioneer  Brunton.  D.  H.  Tennant  bought 
the  groceries  at  66c.  on  the  dollar,  and  W. 
Horner  the  liquors  at  85c.  on  the  dollar. 


ADVERTISING  MACHINERY. 

The  advertising  of  machinery  is  an  art. 
To  do  it  well  and  place  it  where  it  does  the 
most  good  is  one  of  the  sciences  of  modern 
success.  Both  conditions  are  available. 
Art  has  made  the  one  a  possibility,  and 
printers'  ink  makes  the  other  a  success. 
Hence  the  value  of  an  illustration,  and,  for 
the  same  reasons,  the  importance  of  a  trade 
journal.  The  average  newspaper,  however 
invaluable  in  its  own  line  of  service,  is  de- 
signed for  the  general  public,  but  not  for 
special  trades.  It  has  to  cover  too  wide  a 
ground  to  make  a  specialty  of  machinery. 
On  the  other  hand,  the  trade  journal  is  de- 
signed for  special  purposes,  and  is  accepted 
as  an  authoritative  medium  of  information 
in  the  department  it  represents. 

Some  of  our  leading  manufacturers  recog- 
nizing the  value  of  this  specific  science,  use 
it  for  all  it  is  worth,  and  succeed  in  running 
a  prosperous  business  without  the  auxiliary 
aid  of  a  representative  or  a  drummer.  Ad- 
vertisers of  this  class  are  not  intermittent  or 
spasmodic  in  their  use  of  printer's  ink.  Men 
do  not  use  flash-lights  for  reading  purposes 
or  depend  on  pyrotechnics  for  lamp  oil  or  gas 
light.  The  occasional  advertisement  seldom 
pays  for  itself.  Repetition  is  the  secret  of 
success.  The  old  idea  was  an  occasional 
distribution  of  illustrated  cards,  most  of 
which,  with  their  gorgeous  daubs  of  color, 
went  into  some  family  stove.  At  one  time  a 
novelty,  it  is  no  longer  so.  It  has  been 
appropriated  sc  extravagantly  to  insignificant 
and  deceptive  purposes  that  it  mostly  figures 
in  a  child's  scrap:book,  and  is  seldom  found 
on  a  business  desk.  Mature  experience  has 
decided  on  the  steel  engraving  or  the  wood- 
cut, a  photogravure  or  a  copper-plate.  Mod- 
ern skill  in  these  lines  has  left  nothing  to  be 
desired,  and  the  most  intricate  mechanism 
can  be  accurately  and  distinctly  reproduced. 
The  modern  trade  journal  is  a  pertinent  il- 
lustration of  this,  and  we  add  to  the  pictorial 
representation  a  terse  and  lucid  description, 
stripped  of  all  unnecessary  verbiage  and  ex- 
pressed in  terms  understandable  to  the  simp- 
lest mind  ;  we  have  the  art  of  advertising 
complete.  Of  course,  a  conspicuous  adver- 
tisement commands  immediate  attention, 
and  in  this  matter,  as  in  other  things,  it  is  a 
fact  that  to  be  penny-wise  is  to  be  pound- 
foolish. 

The  use  of  reading  notices  as  supplemen- 
tary aids  is  also  of  special  value.  If  wisely 
placed  and  the  literature  innocent  of  extrav- 
agance, it  does  effective  work.  In  the  pre- 
sent rush  of  competition  it  is  of  more  impor- 
tance than  ever  that  judgment  and  common 
sence  should  guide  the  advertiser  in  placing 
his  advertisement.  He  has  the  opportunity, 
if  not  lacking  in  gumption  and  enterprise. 
Illustrations  of  the  best  kind  are  available, 
and  literary  skill  is  equally  in  command,  and 
the  use  of  the  trade  journal  as  a  medium  is 
so  plainly  manifest  that  no  man  desirous  of 
success  can  dispense  with  its  service. — Age 
of  Steel. 


Ainni  I  ft  Is  a  solid  handsome  cake  of 
V  A  Ul  I  ;  I  SCOURING  SOAP 

UHI  ULIU  Which  has  noequal  forall clean- 
ing purposes  except  the  laundry.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  ana  off  the  pots  and  pars. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  orgold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 

PETROLIA,    -    ONTARIO. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McG-ill  Street, 

Yards : 
McOill,  Wellington,  Grey  Nun  and  Youville  ets 

MONTREAL. 

T.  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade  Mark 


■®o 


Refrigerators 


Brantford,  Ont. 

%  Send  for 

Catalogue. 


HARDWARE. 
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SAW  YOUR 

ADVERTISEMENT 


IN   THE 


HARDWAR 

IIIIIIIIIIIMIIII 


When  writing  to  our  advertiser    please  inclose 
the  above. 


JP_    DOTY    8c    S03SI, 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 

P.  DOTY  &  SON 
Oakville,  Ontario. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


■  ONTO 


m*mm  & 


IlIRNS  StTHOMAS 

°*o*-ro,c^ 


O  A  TT7"C!   CIRCULAR,  Shingle,  Re  sawing, 
Oil  W  ©       Drag,  Gang,  Cross-cut,  etc. 


rORBES'  NEW  + 
T    PATENT  SKATE. 

The    Most    Beautiful,   Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  in  Skating  Countries. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nul 

No  Loose  Parts. 
Requires  No  Previous 

Fitting. 
Always  Ready  for 

Putting  Right  On. 


Top  View,  Heel  Lever  (dotted)  Open 


Greater  Possibilities  in  Speed  and 

Points  than  any  Skate  ever  produced. 

Only    First-Class  Goods    Manufactured.      Nc   ^econd 
Quality. 


THE  FORBES  MAN  FG  CO.,  Ltd. 

Sole  Makers, 

17,  I9&  21  Bedford  Row,  Halifax,  N.S. 


Gardner  Steel  Sash  Ribbon  and  Pulleys 

as  shewn  above  is  not  a  spring.      It  is  a  simple 
balance,  a  perfect  balance  for  any  window. 

It  is  specially  indicated  in  heavy  windows  for 
strength,  ease,  durability  and  appearance  and 
surpasses  any  other  system  for  light  or  ordinary 
windows  on  the  same  grounds. 

It  is  largely  endorsed  by  Architects  and  Build- 
ers. Price  is  only  slightly  in  advance  of  best 
cord. 

Samples,  Price  Lists  and  all  information  from 
Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


Toronto  File  Co.'s  Works, 

99  NIAGARA  ST. 

BERTRAM  &  Co.,    -    Proprietors. 


MANUFACTURERS  OF 

HIGH  GLASS  FILES  AND  RASPS, 

Guaranteed  equal,  if  not  superior,  to  those  imported  from  England 
and  the  United  States.  Using  only  special  steel,  all  files  stamped 
Toronto  File  Co.  are  warranted  to  give  satisfaction. 

PROMPT  ATTENTION  will  be  given  to  letter  orders,  and 
SPECIAL  DISCOUNT  from  list  price  on  application. 

ADDRESS, 

BERTRAM  &  CO., 

76  Wellington  St.  W., 

TORONTO. 
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IMITATION  IS  THE  SINCEREST  FORM 
OF  FLATTERY" 
that  the    P,EM    FREEZER     is   recognized  as  the   Best  is 

PROVEN  BY  THE  WAY  OUR  COMPETITORS  ARE  IMITATING  ITS  GOOD  QUALI- 
TIES, AND  USE  IT  AS  A  STANDARD  OF  COMPARISON  WHEN  TRYING  TO  SELl 
THEIR  OWN  GOODS.       WE   LEAD— OTHERS   FCLLOW. 


WE  CLAIM  FOR  THE  GEM  FREEZER  NOTHING  THAT  CANNOT  BR 
FULLY  PROVEN.  WE  ONLY  CLAIM  A  DOUBLE  ACTION  BECAUSE  IT  IS 
IMPOSSIBLE  TO  GET    MORE    THAN    TWO    MOTIONS    FROM    ANY  SYSTEM    OF 

GEARING  IN  USE  IN  ANY  FREEZER  AT  THE   PRESENT  TIME. 
DO  NOT  BE  IMPOSED  UPON  BY  THOSE  WHO  MAY  TRY  TO  SELL  YOU  OTHER 
FREEZERS    BY    TELLING    YOU    THAT  THEY   ARE     "  JU6T  AS  GOOD  "     OR 

"  JU8T  THE  SAME  A8  THE  GEM." 
INSIST  ON  HAVING  THE    "  GEM,*»  AND  IF  YOU    CANNOT    GET  IT  FROM 
YOUR   REGULAR    JOBBER,  WRITE  TO  US  AND   WE    WILL    TELL    YOU    WHERE 
YOU  CAN  GET  IT,   OR  QUOTE  YOU  PRICES  AND  DISCCUNTS. 


Double  Action. 
W  iite  Cedar  pail. 
Gca.ing  Completely 

Covered 
Sglf-Adjusting  Scraper. 
Cans  Full  Size. 
Use  Smallest 
Possible  Quantity 

of  Ice. 

Well  Advertised. 

Thoroughly  Wrapped 

for  protection  in 

Shipping. 


manufactured  by 
AMERICAN   MACHINE  CO., 
lehigh  ave.  a.  american  st., 
Philadelphia.        "m- 


JOHN  H.  GRAHAM  A  CO., 

MANUFACTURERS'   AGENTS' 

I  .8  CHAMBERS  STREET, 

NEW  YORK. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE       r^i    «.  «       GRANTED 


MARK. 


** 


1764. 


W.  G.  A.  Lambe  &  Co, 


Late  Williamson  &  Lambe. 


-s 


54  &  56  Wellington  St.,  East. 
TORONTO. 


It's  not  50  bad  to<ga  9°  *$  over  W*l4gira-.   I  to  ^T" 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  -23,   24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

IX,  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12^x17        5  00     .... 

D.X 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  CO    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade — 

I  C.  20  X  28,  112  sheets   . .     8  75     9  00 

I.X.  Terne  Tin  10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

"        14x60,  "  \   6}c,    7C 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    7J 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  92  05  2  10 
Refined      "  "  ••     2  45    2  55 

HorseShoe  "  ••     2  50    2  55 

Rand  "  ..     2  50     2  65 

Hoop  "  '  ..     2  65    2  80 

Swedish         "  "  -.4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery 3  °°,  •*  25 

Best  Cast  Steel,  per  lb 0  13J  0  14 

Russian  Sheet        "       0  10i  0  12 

Tank  Plates 2  00    2  25 

Boiler  Riveta <  •*«    5  00 


Boiler  Tubes. 

2-inch    lOJc 

-inch 15 

Boiler  Plate. 

Jinch $2  45 

5-16"     2  35 

8     "     and  thicker 2  25 


Sheet  Iron. 


1  to  20  gauge 
22  to  24      " 
26 


2f ,  3 

3,    3J 

3i,3J 

Canada  Plates. 
Blaina J  bright  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  62S  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       

28      "  "        .... 

Gordon  Crown — 

16  to  24  gauge,  per  lb  — 

26  gauge,  "         


5i,  6 
5},  61 

5i,  6 
5$,  61 
5f,6i 


Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 
Proof  Coil,  3-16  inch,  per  lb 7 


1 

5-16 

% 

7-16 

Vi 


71 
61 
6 

■     5? 
51 

t  4} 
3  60 
3  50 
5  90 
2  70 


Trace,  per  doz.  pairs    93  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.  "        0  14    0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  I  in  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  loss. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        ..  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned,  per  lb —    0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30     "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05J  0  06 

Domestic    "      0  05j  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06i  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03J  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note. — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb $0  16J  0  17* 

Other  makes"     0  16    0  16J 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5f  .. 

No.  1  Do "  0    51 

No.  2  Do "  0     4| 

No.  3  Do "  0    41 

Prepared  Paints. 
(In  1,  i  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  09 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  0  14 

Colors,  Dry- 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08J 

Burnt  Umber      "      ...  0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  59  0  61 

Castor  Oil. 

Best,  perlb 0  10J    Oil 

Glue  (in  bbls) 

Common,  broken    0  10    0'.1 

Frenchmedal  0  12    0  13 

Cabinetmakers  0  17    0  18 

White 0  16    017 


HARDWARE 


lb 


JUAKDWAKJi. 

Ammunition — Cartridges. 
Kim  Fire  Pistol,  dia.40  to  -15  p.c.  Auier 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Kiin  Fire  Military,  net  list.  Auier. 
Central  Fire  1'istol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Auier.  net  list.      B.B.  Caps,  discount 

45  p.c.    Anier. 

Wads. 

e   's,  per  1,000 $0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers. 
Gilinour's,  discount  50, 50 and  10 
Hollow  Steam's  per  doz....  13  00  aO  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 

Sewing  per  gross  0  65  1  59 

Pegging,  "  ....  0  65  1  25 

Brad,  "  ....  0  85  1  60 

"  handled  ....  3  60  7  30 

Saddlers'.  "  ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 

Brass!  60  to  66J. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting:. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior— Jennings,    discount  60  per 

cent. 
Jennings'    Imitation,    list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot    1  35  1  85 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  pel 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring:  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 

Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 

Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 

Vegetable,  per    doz 112    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  pe? 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.50pc.  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01$ 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  „ 


Churns. 
Boss  or  Daisy,  dis.  50  and  10  to  60  p.c 
from  factory  60  and  10  per  cent 

O  lamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60     4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.(  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33|  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc. 
Horse    Rasps,    Kearney    &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  |  tt-h- 

50  p,c.  Can.  \  Mellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33$  p.c. 

Fluting  Machines. 

Each  0  60    200 

Forks. 

Hay, Manure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per       Per      Per 

up  to  26       50  ft.       100  ft.     50  ft.   100  ft. 
inches      1.40-1.45  2  15 

26  to  40  in  1.50-1.55  2.35 

41  to  50  3.40-3.50  5.45 

51  to  60  3.70-3  80  6  25 

61  to  70  4.00-4.10  7.20 

71  to  80  7  go 

81  to  85  8.75 

86  to  90  10.95 

91  to  95  1375 

96  to  100  16  25 

101  to  105  2200 


I'ilkinyton. 
Ordinary 

1st  break  $3  65 

2nd      "      3  9o 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  40 

6th       "      5  90 

7th        "       6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd      "       540 

4th       "      5  90 

5th      "      6  50 

6th       "       6  90 

7th       "      7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  66 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe       per  doz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "  3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets. 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pej 

cent. 

Planter's  per  doz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50    110 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    113 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


Red  Cap,  Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 
ZBO"WTVC^ICsr\  ZE^ZEZCsT^IEID^"  &d  00., 

LonsriDonsr,  ozcstt. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  40,  5,  45  per 
cent. 

Horse  Nails. 
Canadian,  dis.  50  and  10  to  60  and  5 
per  cent. 

Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list. 
Copper,                       "       ..    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys, 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  1  90    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory     "  125    3  75 

Lignum  Vitae,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent        20       25 
Canadian,  37$  to  40  per  cent. 

Dixon's,      each  160    2  00 

Woodruff's    "      1  10    1  70 

Hale's,  "      1  05    1  50 

Hume,  "     13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and    upwards, 

per  keg  base,  price 2  30 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 
Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon      3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety       "    0  18    0  18 

Canada  W.W.         "    0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

Carpenter 2  25    8  60 

Picks 
per  doz  6  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.    Canadian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     —    100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Bail. 
Barn  Door,     per  foot —         3         3J 
Sliding  Door,         "       ....  3i        3J 

Bakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  perc. 

Rivet  Sets. 
Canadian,  dis.  30, 35 perc, 

Rope 
Sisal,       per  lb  9$  10$  i   smaller  than 
Manilla,      "     12$  13§/7-16,  $c,  extra. 

Cotton,  "      22       25 

Russia  Deep  Sea,  per  lb..        13$     16 

Jute    "    ...       08       08$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ^is  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30D.C 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.  45, 50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

tfausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each.. ..     1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent, 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      K.  H.      "      72$       "  " 

"      F.  H.  Brass  75         "  " 

■'     R.  H.      "      70 
Diamond  Point    wood   screw  nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37$  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
jEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 


Sheaves 
Sliding  Door,  per  set    ... 

77 

1  40 

Shot. 

Canadian,  dis  7$  per  cent 

Shovels  and  Spades 

Canadian,  dis.  37$  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz 

"  -        tinned,      " 
Tin  Rim, 

"            black,       " 

1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

Snaps. 

Harness,  German,  p.  gro. 

Acme, 

Lock,  Andrew's 

2  00    5  50 

3  00    5  00 

4  50  11  50 

Soap 

"         J  and  $  gross  boxes  per 

3  25 

12  00 

Soldering  Irons 

Per  lb 

0  28 

0  30 

5  00 
2  35 


12  00 
30  '66 


Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180 

Iron,  American  1  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50 

Dessert  "     "         21  00 

Table       "    "         30  00 

Dessert  Forks....         "         24  00 

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  ais.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$     4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.  dis.  25  per 
cent. 

Stone. 


Washita,  per  lb 0  15 

50 

Hindostan,  per  lb 

"           Slips,  per  lb 

0  06 

9 

Labrador,    per  lb 

0  13 

"         Axe,    "      

0  15 

Turkey              "       

0  50 

1  50 

0  10 

5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  lor  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.bluedortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  0  90    2  85 

steel, each.    0  80    8  00 

Thermometers. 
Tin  ease  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 

Stamped,  dis.  Assnlist,70,  and  12$  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &N.,  or  P.S.&W.,  discount  62$ 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"         cotton,  per  lb     .    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute       "      ..." 

"         Blue  ribbon   6  14 

Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ... .  0  12  0  13 

Pipe,  each  550  900 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per doz 400    8  50 

Well  Wheels. 
Anier.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  eopper  7i 
p.o.  dis.  a 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line.galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04$  0  04} 

Ditto  Glidden  2  point  0  04}  0  04} 

Galv.  Stei  1,  plain  twist  . .    0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04$  0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft        00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis. 321  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

_   "        .S^perdoz 5  80    7  50 

G.  &  K.  s  Pipe    "      g  00 

Burrell's    "     each "   -340 

Pocket,  per  doz i'25  '2  00 
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riNciNNATi  bell  Foundry  Go 


SUCCESSORS  IN  BIYMYER  BELLS  TO  THE 

"BIYMYER  MANUFACTURING  CO 

-    CATALOGUE  WITH  2200  TESTIMONIALS. 


>ELLS.CHURCh\SCHOOL.FIREALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 


SHOULD   SKND    2^C.    FOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN 


lEI^IRID^W^AJRDE. 


British  Plate  Glass 


FROM   STOCK  OB  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son 


76  KING  ST.  W„  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 

16  &    18  DeBresoles  St., 
MONTREAL. 


-TRADE  MARK  FOR 


*K>UOW   WARE. 


MANUFACTURERS  OP  THE 

FINEST    GiTT^nilTY 


TRADE  MARK  FOR 

®W=ROGEBS/fr 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 

The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,   P.Q. 


IULL0CH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng„ 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 


IM.B. 


-Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes 
men,  all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


ENGRAVING 

I     •    FOR   AtL   . 

I!  Illustrative: 

AND 

Advertising 

r PURPOSES 


J.L.JONES, 
WOOD  ENGRAVER, 

8/2>IO&l2,KINGSTEAST, 

TORONTO.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
ST.  LAWRENCE  FOUNDRY  CO,, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE 


o  you  own  a  Horse  worth  $251  ? 

If  so,  send  for  descriptive  circular  of  Kasper's  Oat 
Cleaner.  

Manufactured  by  H.  R.  IVES  &  CO.,    -    MONTREAL,  P.  Q. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,    Etc.,   Etc. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y- 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


M-/\RK 


KINK  PROOF  HOSE. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


Only  makers  of  Wive  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  cli.msy  device  to  prevent  coming; 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  PION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to  be  pure   Lake   Copper  of  the  highest  conductivity.     Carefully    drawn   to 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.      Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUGES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  timed  if  required. 
Prices  guaranteed  lower  than  can  be  imported.      Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  CO'Y. 


V 


.  JUNE  13,    91 


2.00  a  Year. 

1  O  Cents  a  Copy 


IP  BUSHED 
frr-^EEKLYll 

V9 


H A  RDW&R  f 


iffE    ORGAN   OF 

WROUGHT 

CAST, 
i»     STAMPED 

HEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


AND 


BU^TI^G 


General 


HARDWARE 


Corner  King  and  Victoria  Sts. 


,  LIMITED, 


Merchants. 


TORONTO. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents   and    Manufactu  ers 
of  the 

Forsyth  (Boston 
Belting  Co'y) 

Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

0—0—0 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00   A   YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.   Francois  Xavier  Street. 


Vol.  3. 


TORONTO,  JUNE    13,   1891 


No.  24 


J.  B.  McLean^ 

President. 


Hugh  C.  McLean, 

Sec.-Treas. 


THE  J.  1.  McLEU  PUBLISHING  COMPANY, 

(LIMITED.) 

Printers  and    Publishers. 
HEAD  OFFICE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :    I  I  6  St.  Francois  Xavier  St. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :  Room  106,  Times  Building, 

Roy  V.  Somerville,   Manager. 


POCKET  KNIFE  FAKIRS. 

The  fakirs  have  laid  their  unholy  hands  on 
the  pocket  cutlery  trade.  Everywhere  more 
or  less  of  the  demand  is  switched  from  its 
connection  with  the  hardware  stores  of  the 
country  and  turned  into  the  market  places, 
the  fairs,  the  squares  and  street  corners, 
where  the  voice  of  the  fakir  waxes  husky  in 
the  vending  of  pocket  knives.  And  the  mis- 
chief of  it  is,  he  manages  to  sell  them  too.  He 
offers  the  most  worthless  wares,  stock  that  no 
self  respecting  hardware  man  would  expose 
for  sale.  The  knives  are  very  showy,  the 
price  is  seductive,  and  the  fakir  is  a  great 
liar.  He  says  the  goods  are  of  the  first  water, 
that  they  come  from  the  same  source  as  the 
best  stock  sold  by  hardwaremen,  that  in  fact 
they  were  carried  as  samples  by  the  travel- 
lers of  the  leading  importers.  All  this  goes 
down  with  the  crowd,  who  are  far  less  fasti- 
dious in  their  dealings  with  the  fakir  than 
they  are  with  the  legitimate  trader.  They 
pay  50c.  for  knives  alleged  to  be  worth  75  or 
80c,  but  which  are  in  reality  dear  at  15c. 
Good  knives  it  would  not  pay  the  fakir  to 
handle.  He  would  have  to  ask  prices  that 
would  sound  commonplace,  as  they  are 
quoted  at  every  hardware  counter,  and  such 
goods  lack  the  one  great  requisite  for  fakir 
business;  there  is  no  humbug  about  them. 

The  fakirs  place  a  very  large  number  of 
knives  in  the  country.  The  knives  are  in- 
ferior, but  they  displace  good  ones,  and  so 
drive  trade  away  from  the  hardware  store. 
It  is  remarkable  that  the  brazen  audacity  of 


the  fakir  will  disarm  the  criticism  of  intend- 
ing buyers  more  than  the  respectable  meth- 
ods of  the  shopkeeper  will  ensure  confidence, 
though  the  shopkeeper  is  tied  to  one  seat  of 
trade  and  is  always  on  hand  when  fault  has 
to  be  found  with  anything  he  has  sold,  and 
to  answer  for  it.  The  customer  is  usually  a 
very  sage  fellow  when  he  comes  to  buy  a 
knife  at  a  store.  He  will  judge  its  temper, 
and  dim  the  polish  on  it  by  the  unerring  test 
of  his  breath.  He  will  try  if  he  can  turn  its 
edge  on  his  horny  palm.  He  will  weaken 
its  spring,  pry  the  blade  sideways  in  its  haft, 
and  finally  offer  about  the  cost  value  of  the 
knife.  But  when  the  fakir  gets  hold  of  him 
he  is  like  dough  in  the  hands  of  the  baker. 
He  will  be  shown  a  knife  that  glitters  like  a 
gem  and  that  will  scarcely  cut  putty.  This 
knife  he  will  buy  because  he  is  no  judge  of 
cutlery  and  because  he  is  credulous.  It  is 
a  pot-metal  implement,  but  he  has  been  per- 
suaded to  believe  it  is  Damascus  steel. 

Hardware  men  everywhere  ought  to  do 
their  best  to  destroy  confidence  in  these 
parasites.  The  goods  cannot  be  too  much 
disparaged.  The  fakirs  swarm  the  towns 
throughout  the  country  and  are  ruining  the 
trade  in  cutlery.  They  have  no  license,  they 
pay  no  tax.  As  they  are  not  the  makers  of 
the  wares  they  sell,  they  cannot  claim  im- 
munity from  local  taxation,  and  thus  they 
come  under  the  power  of  municipalities  and 
may  be  taxed  as  transient  traders.  The 
hardware  dealers  of  the  country  ought  to  use 
their  influence  in  all  towns  to  have  these 
gentry  carry  weight  in  the  competition  they 
have  entered  upon.  Such  men  are  not  mer- 
chants, they  are  not  pedlars,  they  are  not 
vendors  of  their  own  manufactures.  Their 
business  is  therefore  carried  on  with  no  be- 
nefit to  the  community  in  the  way  of  public 
revenue,  and  with  injury  to  it  in  the  robbery 
of  people  who  are  simple  enough  to  deal  with 
fakirs.  They  do  a  privateering  business  which 
can  be  put  a  stop  to  only  by  the  action  of  the 
town  and  village  councils. 


SCOTCH  VS.  AMERICAN  PIG. 

Every  now  and  then  this  question  crops 
up  and  at  the  present  time  the  chances  of 
competing  with  cheap  American  pig  in  the 
West  are  engaging  consideration.  Import- 
ers in  Montreal  claim  the  Scotch  ironmasters 
are  disposed  to  make  a  fight  for  some  of  this 
trade.  It  is  quite  natural  that  they  should, 
but  if  the  competition  is  to  be  keen,  it  would 
seem  as  though  some  change  in  present 
conditions  were  necessary.  Briefly,  if  the 
bid  is  to  be  a  strong  one,  concessions  will 
have  to  be  a  consideration,  for  at  present 
the  planes  of  value  vary  sufficiently  to  be  a 
consideration  with  the  average  buyer.  It 
may  go  off  sufficiently,  but  it  has  not  yet 
done  so,  and  indications  are  wanting.  Of 
course  the  usual  quantity  of  Scotch  pig  will 
find  its  way  westward,  a  certain  quantity  of 
it  always  has  to  be  bought  for  certain 
purposes;  probably  the  quantity  may  in- 
crease this  season,  for  stocks  generally 
are  very  low,  but  when  it  is  a  question  of 
competition  in  a  regular  way  with  cheap 
American  pig,  the  subject  has  to  be  con- 
sidered from  a  different  standpoint — that  is, 
what  buyers  are  willing  to  pay.  In  fact,  the 
matter  is  problematical,  for  although  the 
American  market  is  steady,  it  is  not  moving 
with  sufficient  freedom  to  warrant  any  ma- 
terial hardening  in  values,  and  if  the  pre- 
sent American  plane  is  to  be  the  criterion, 
it  will  mean  something  with  cheap  buyers. 
This  rule,  of  course,  only  applies  to  the 
western  country,  for  the  freight  charges  are 
too  serious  a  consideration  when  it  comes  to 
placing  American  iron  in  the  east.  Briefly, 
the  position  is  just  as  it  always  has  been, 
and,  as  we  have  pointed  out  previously,  the 
market  for  Scotch  pig  is  steady  enough 
when  following  the  usual  lines.  A  fair  busi- 
ness is  doing  in  the  west,  but  the  cost  of 
production  at  home  precludes  the  idea  of 
much   lower  yalues,    as   they   are   in  many 
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cases  below  it  now, according  to  some  recent 
reports  from  Great  Britain.  Stocks  in  Mon- 
treal are  very  light,  while  the  quantity  afloat 
for  Canada  is  exceptionally  small  lor  the 
present  season  of  the  year.  This  does  not 
point  to  much  alteration  in  values,  at  least  in 
the  immediate  future. 


A  STRONG  COPPER  MARKET. 

Copper  has  within  the  past  few  weeks  be- 
come a  strong  feature  of  the  metal  market 
and  prices  have  a  decidedly  upward  tend- 
ency. In  fact  they  are  already  higher  in 
Montreal  and  it  is  doubtful  if  there  is  really 
any  more  13c.  copper  to  be  had  on  that  mar- 
ket, reports  of  low  offers  to  the  contrary 
nevertheless.  In  fact  it  is  almost  a  certainty 
and  prices  are  now  quoted  13^  to  15c.  as  it 
would  cost  within  a  fraction  of  the  inside 
figure  to  lay  any  fresh  supplies  down  there 
from  New  York  where  copper  is  marked  at 
ii^c,  which  would  mean  I3XC-  net  Mont- 
real, including  freight  and  customs  dues,  but 
making  no  other  allowances  whatever.  In 
addition  to  this,  present  supplies  in  Montreal 
are  very  well  concentrated,  in  fact  three  lead- 
ing firms  have  no  supply  to  speak  of  at  all, 
while  the  other  firm  who  are  supplied  have 
it  is  understood  closed  a  contract  with  one 
of  the  big  railway  co  npanies  at  a  figure 
very  near  to  the  one  we  mention  for 
their  year's  supply  of  copper,  which  should 
mean  over  100  tons,  although  the  exact 
quantity  is  not  known.  If  this  is  a  fact,  and 
there  is  no  reason  to  doubt  it,  the  article  is 
not  plentiful  in  Montreal,  and  prices  are  cor- 
respondingly firm.  In  fact,  the  only  trans- 
action that  we  can  speak  of  with  certainty,  a 
lot  of  1,200  pounds,  was  closed  at  a  figure 
over  13c.  Therefore  the  range  we  mention 
above  is  a  perfectly  safe  one. 

In  this  connection  it  may  perhaps  be  in- 
teresting to  mention  that  the  American  mar- 
ket, which  is  naturally  the  ruling  one,  has 
exhibited  a  firmer  feeling  recently.  Accord- 
ing to  the  New  York  Commercial  Bulletin 
of  Saturday  last  considerable  sales  of  Lake 
Superior  copper  for  export  have  been  made, 
in  brief,  26,000,000  pounds,  by  the  Calumet 
and  Hecla  and  the  Townsend  companies. 
Referring  to  these  the  Bulletin  says  :  "This 
movement,  along  with  the  late  heavy  sales  of 
furnace  material  and  the  suspension  of  oper- 
ations at  the  Anaconda  works,  will  account 
for  the  turn  for  the  better  in  the  market  that 
has  taken  place  recently.  It  is  reported, 
however,  that  American  consumers  are  buy- 
ing with  rather  more  freedom,  paying  13c. 
for  Lake  Superior  product  for  prompt  and 
13XC.  for  future  delivery.  Arizona  ingot  is 
sparingly  offered  and  held  firmly  at  I2^c. 
upward,  while  full  rates  obtained  in  Europe 
for  matte  have  caused  smelters  to  raise  their 
prices  to  11^  to  12c.  for  casting  brands. 
Some  authorities  venture  the  opinion  that 
prices  will  rule  higher  during  the  next  sixty 
days  on  the  strength  of  home  demand  alone," 


EARLY  CLOSING. 

The  early  closing  movement  seems  to  gain 
ground  slowly.  Here  and  there  from  all 
parts  of  the  country  come  reports  of  agree- 
ments formed  or  of  by-laws  passed  to  sup- 
port the  closing  of  stores  at  a  uniform  hour. 
In  some  cases  the  by-law  is  carried  barely 
by  the  required  plurality  of  petitioners,  in 
other  cases  the  traders  are  unanimous,  and 
in  yet  other  cases  the  opponents  of  the  by- 
law are  more  than  one-fourth  of  the  total 
number  of  local  traders,  so  that  their  oppo- 
sition hinders  the  adoption  of  it.  There  is 
talk  of  appeal  in  some  of  the  cases  where 
the  council  has  granted  the  petition  of  the 
traders,  so  strong  is  the  unwillingness  of 
some  traders  to  close  early.  But  there  are 
more  early-closing  towns  and  villages  this 
year  than  there  were  a  year  ago.  Last  year 
there  seemed  to  be  a  reaction  from  the 
movement  which  brought  about  the  passing 
of  the  Early  Closing  Act  by  the  Ontario 
Legislature.  There  seems  to  be  a  revival 
from  the  indifference  that  was  so  general  a 
year  ago,  and  yet  there  is  plenty  of  room  for 
the  extension  of  the  movement. 

In  most  of  the  instances  where  early  clos- 
ing has  been  made  a  matter  of  voluntary 
compact  or  made  compulsory  by  a  local  by- 
law, it  is  significant  that  not  the  employers 
but  the  employes  have  initiated  movement  in 
its-  behalf.  The  employees  in  many  cases 
have  done  more,  they  have  been  the  negoti- 
ators of  the  terms  that  have  finally  been 
adopted  as  the  basis  of  a  by-law  or  an  agree- 
ment, and  by  their  diplomacy  have  recon- 
ciled elements  that  could  possibly  not  have 
been  harmonized  if  left  to  the  principals 
themselves.  The  latter  may  be  as  little 
averse  as  the  clerks  to  the  idea  of  early  clos- 
ing, but  for  some  reason  that  is  not  obvious 
there  is  very  often  a  reluctance  to  be  the  first 
to  call  a  truce.  Clerks  are  therefore  useful 
as  mediators.  Where  no  by-law  exists  but 
where  there  is  an  early  closing  agreemeet, 
clerks  are  also  something  of  a  safeguard 
of  early  closing.  The  contract  made  be- 
tween traders  is  also  virtually  a  contract 
made  with  the  clerks,  and  any  dealer  who  is 
disposed  to  play  fast  and  loose  with  his 
pledged  and  signed  word  not  to  keep  open 
beyond  a  specified  hour,  is  more  or  less  re- 
strained from  doing  so  by  his  employees, 
who  are  wronged  as  much  as  are  competi- 
tors by  a  breach  of  the  contract.  Now  and 
then  the  clerks  show  themselves  able  tacti- 
cians in  the  struggle  between  early  and  late 
closing  shop-keepers.  The  clerks  of  Van- 
couver determined  by  a  signal  stroke  of  po- 
licy to  enlist  public  opinion  in  their  cause. 
They  gave  a  free  concert,  captivated  their 
hearers  and  captured  their  support  for  early- 
closing,  the  people  being  persuaded  that  so 
much  talent  ought  not  to  be  entombed  in  a 
shop  beyond  the  hours  of  daylight. 

Agreements  among  the  traders  of  any 
particular  place  to  do  any  given  thing, 
whether  it  be  to  close  uniformly  at  a  speci- 


fied hour,  to  exclude  certain  persons  from 
the  benefits  of  credit  or  to  uphold  prices, 
very  seldom  hang  together  without  some 
such  binding  influence  as  the  interest  of  the 
clerks  or  the  assimilating  agency  of  organi- 
zation. Organization  is  the  best  thing  after 
all.  Any  set  of  traders  who  are  formed  into 
an  association  can  carry  out  an  early-closing 
agreement  or  an  agreement  not  to  cut  prices 
disastrously,  much  more  effectually  as  a  de- 
tail of  their  association  than  they  can  if  they 
are  isolated  from  one  another  in  all  relations 
but  the  undertaking  to  maintain  that  single 
agreement.  There  is  an  esprit  de  corps 
born  of  organization,  that  is  of  immense  ser- 
vice to  any  movement  which  is  astir  in  the 
trade,  and  it  is  the  lack  of  this  which  is  the 
usual  cause  of  special  agreements  failing. 
A  score  of  traders  may  agree  to  close  at  a 
particular  hour,  but  if  there  is  no  other  bond 
of  union  among  them  such  an  agreement 
will  be  unlikely  to  confer  coherence  upon 
them.  The  ties  of  association  though  light 
as  air  are  in  some  cases  strong  as  iron. 


ESTABLISHING  A  CREDIT. 

The  dealer  just  embarking  in  business, 
says  an  exchange,  who  expects  to  obtain 
credit  from  the  jobber,  must  first  establish  a 
credit  for  himself.  There  are  many  who  fail 
to  realize  the  importance  and  necessity  of 
this  practical  step.  The  jobber  must  not  be 
expected  to  know  the  financial  standing  of 
the  great  army  of  dealers  with  whom  he  does 
business,  except  in  but  one  way,  and  that  is 
after  they  have  established  a  credit  to  his 
satisfaction.  The  goods  are  the  jobbers',  re- 
present so  much  of  his  money,  and  it  is  pure- 
ly a  fair  business  proposition  that  he  first  as- 
certain the  probability  of  getting  his  money 
back  before  letting  the  goods  go  out  of  the 
house.  There  are  very  few  dealers  in  the 
country  that  the  mercantile  agencies  do  not 
quote,  but  these  quotations  are  not  always 
wholly  fair  to  the  dealer,  and  the  jobber  is 
disposed  to  give  him  a  chance  to  establish  a 
credit  in  some  other  way,  if  he  is  able  to  do 
so.  No  dealer,  with  any  knowledge  of  busi- 
ness rules  or  principles,  could  expect  to  pur- 
chase goods  on  credit  without  first  convincing 
the  jobber  that  he  would  be  likely  to  pay  for 
the  goods.  The  experienced  dealer  is  always 
glad  to  furnish  such  information  for  the  be- 
nefit and  guidance  of  the  parties  from  whom 
he  expects  to  buy  goods.  Recently  a  St. 
Louis  jobber  received  an  order  from  a 
dealer  who  had  just  embarked  in  busi- 
ness, who  desired  to  purchase  on  cre- 
dit. The  jobber  wrote  him,  suggesting 
that  he  establish  some  basis  for  credit,  and 
give  references  for  confirmation  of  the  same, 
at  the  pleasure  of  the  jobber.  This  parti- 
cular dealer  considered  the  jobber's  interro- 
gations as  impertinent,  and  so  wrote  him, 
canceling  the  order  for  the  goods.  The 
dealer  was  clearly  wrong.  Perhaps  without 
his  knowledge,  his  rating  was  known  to  the 
jobber  and  was  not  gilt-edged.  When  asked 
to  establish  a  credit  with  references,  the 
dealer  was  simply  given  an  opportunity  to 
better  his  rating,  despite  the  unfavorable 
showing  in  the  mercantile  reports. 


HARDWARE. 


DO  NOT  PROMISE  TOO  MUCH. 

The  dealer  who,  in  order  to  gain  new  and 
retain  old  customers,  resorts  to  the  question- 
able method  of  misleading  or  making  false 
statements   to   inquiries   with  reference    to 
goods,  will  inevitably  be  the  loser  in  the  end. 
If  the  customer  desires  a  certain  article  that 
is  not  to  be  found  on  the  shelves  of  the  dealer, 
it  is  far  better  that  he  should  frankly  say  that 
he  has  not  got  it  in  stock,  than  to  offer  some 
other  article,  claiming  it  to  be  the  one  want- 
ed, when  he  knows  it  is  not.     It  is  perfectly 
proper  for  a  dealer,  when  asked  for  an  arti- 
cle of  a  certain  make,  which  he  may  not  have, 
to   proffer  the   same  goods  of  some   other 
manufacture,  and  suggest  that  the  customer 
give  it  a  trial.     He  may  even  go  so  far  as  to 
recommend  it  as  better  than  the  make  of  the 
goods  asked  for,  but  under  no  circumstances, 
where  deceit  is  possible,   should  he  permit 
temptation  to  lead  him  into  an  indulgence  of 
it.     The   customer  does  not   always  recog- 
nize the  fact  that  the  buyer  may  be  merely  a 
messenger  from  the  would-be  purchaser,  and 
only  knows  that  an  article  made  by  a  certain 
manufacturer  or  company  is  desired.     Even 
where  the  goods  are  promptly  returned  the 
customer  is  naturally  irritated  at  the  loss  of 
time,  far  more  than  if  he  had  failed  to  find 
what  he  wanted  in  any  shape  whatever.     It 
is  also  a  serious  mistake  for  a  dealer  to  pro- 
mise to  furnish  goods  that  he  may  not  have 
in  stock,  by  a    certain    date,    when    he   is 
morally  certain  that  it  will  take  him  longer 
than  the  time  specified  to  get  the  goods  into 
his  store.     The  dealer  should  do  all  in  his 
power  to  gratify  the  wishes  of  his  customers, 
but  he  should  be  very  careful  not  to  promise 
too  much. 


THE   COMPOSITION  OF  BRONZE. 

This  composition  varied  so  much  then  (in 
ancient  times),  and  varies  so  much  in  differ- 
ent processes  in    different    countries   at  the 
present  time,  that  it  is  simply  impossible  to 
define  exactly  the  meaning    of   the     word 
bronze,  since   it  is    copper  alloyed  with  any 
one  or  several  of  many  other  metals.     Thus 
the  ancient   Greek   and    Roman   alloys  con- 
sisted chiefly  of  copper,    with  zinc,  tin,  lead, 
or  silver,  the  per  centage  of  copper  varying 
from  70  to  95.     A  proportion  of  about  two 
parts  copper  to   one    part    tin    produced  the 
well-known  speculum  metal;  3  copper  to  1 
tin  gives  a  bell  metal;  5  copper  to  1  tin  pro- 
duces the  tam-tam  or  Chinese  gong;   8  cop- 
per to  1  tin  is  a  bronze  adapted  for  machin- 
ery bearings;   while   16  copper  to  1  tin  is  a 
soft  metal  which    can  be   rolled  and  drawn. 
The  dead-black   patina    of  some   Japanese 
and  Chinese  bronze  (we  may  here  mention 
that  the  former  are   in    some   cases  wonder- 
fully accurate  in  the   refinement  of  detail)  is 
due  to  the  presence  of  lead.     In  Europe  the 
composition  of  the   bronze  used  for  statuary 
and  art  pieces  is  from  33  to  43  kilograms  of 
copper,  7  to  16  kilograms  of  zinc,  and  in  some 
cases  250  to  500  grams  of  tin.    The  principal 
Works  in  this  country  are  cast  with  about  90 
per  cent,  of  copper  to   about  10  per  cent,  of 
tin.     It  is  presumed  that  the   famous  shield 
of  Achilles    described    by    Homer    was   a 
bronze.     Although  not  sure    of  that,    we  do 
know  that  the  composition  there  given  could 
produce  a  metal   admirably   adapted  to  the 
purpose. — Iron  Age. 


OUR  LONDON  LETTER. 

London,  June  2,  1891. 
Since  the  despatch  of  my  last  letter  the 
official  statistics  relating  to  the  trade  be- 
tween the  United  Kingdom  and  Canada  in 
1890,  have  been  published  at  the  instance  of 
the  government.  Although  the  total  imports 
from  the  Dominion  amounted  to  about  $60,- 
100,000,  against  $58,929,000  in  1889  and 
$50,306,000  in  1886,  testifying  to  the  in- 
creased trade  of  the  Dominion  with  the  mo- 
ther country,  yet  the  small  amount  of  $36,- 
335  's  given  as  being  the  value  of  Canadian 
manufactures  of  iron  and  steel  received  into 
this  country  last  year,  and  this  amount  shows 
a  continuous  decline  for  the  past  three  years, 
being  only  a  little  more  than  half  what  it 
was  in  1888.  On  the  other  hand,  British 
exports  of  goods  to  the  Dominion  were  as 
follows :  - 

1889.  1890. 

Hardware  and  cutlery, 

unenumerated $486,091        $428,350 

Machinery    and    mill 

work 503.035         481,275 

It  will  be  observed  that  there  was  a  de- 
crease for  1890  under  both  items.     If  the 
comparison  relating  to  hardware  and  cutlery 
is  extended   to    1886,   it  will  be  seen   that 
the  decrease  has  been  continuous  and  rapid, 
the    exports    from     the    United    Kingdom 
amounting  to   $609,000.     Again   taking  the 
same  comparison,  the  exports   of  machinery 
and  millwork  appear  to  be   increasing,   al- 
though showing  a  temporary  falling  off,  they 
amounted  in    1886  to  $316,000.     Canada  is 
therefore  taking    less    from    Sheffield    and 
Birmingham  in  the  way  of  cutlery  and  hard- 
ware and  more  from  exporters  of  machinery 
and  millwork.  The  tendency  of  general  trade 
appears  tobe  that  Canadian  merchandise  and 
produce  is  gaining  a  firmer  hold  in  theEng- 
lish    markets;    while    the    products    of  the 
United    Kingdom  are    gradually  declining 
in  favor  in  the  Dominion,  the  total  value  of 
the  exports  having  decreased  during  the  last 
five  years  from  $37,734,500  to  $34,135,000. 
"BIACK  SHEEP"  IN  THE  SHEFFIELD  TRADE. 
The  Merchandise    Marks'  Act  has  by  no 
means   stopped  all  the  dishonest    practices 
carried   on   not    only  by  foreigners,   but   by 
English  manufacturers.     It  has  been  known 
for  some  time,  but  has  not   become  publicly 
stated,  that  at  least  one  firm  in  England  does 
a  good    business  with  a  Solingen  (German) 
house  in  making  a  line  of  cutlery  goods  and 
stamping  the  German  name  as  makers  of  the 
goods.     These  are  then  despatched   to  the 
Solingen  buyers  who    would   mix  their  own 
goods  with  those  of  the  English  firm  ;  the 
German  product  would  be  very  inferior  and 
stamped  as  English  make.     The  two  would 
be  placed  before  a  customer  in  some  neutral 
market,  with  the  result  that  he  would  be  dis- 
gusted with  the  so  called  English  article  and 
pleased  with  the  German  goods  which  would 
really  be  made  in  England.     There  is  a  lot 
of  this  sort  of  thing  going  on  at  the  present 


time,  and  plenty  of  unscrupulous  firms  are 
willing  to  lend  themselves  towards  discredit- 
ing their  country's  trade. 

The  Merchandise  Marks  Act  is  also  a 
dead  lettei,  if  it  ever  was  applied  in  Central 
America.  But  there  American  houses  are 
also  victimized  as  well  as  English  exporters. 
The  Germans  flood  the  towns  with  cheap 
imitations  of  the  best  Sheffield  and  Hart- 
ford goods;  these  are  sent  out  without  ever 
coming  under  the  eye  of  an  English  Customs 
Inspector  and  without  touching  at  a  British 
port. 

A  GOOD   LINE  IN   IRON   BUILDINGS. 

Wholesale  houses  making  the  production 
of  iron  buildings  a  specialty,  may  be  able  to 
secure  some  good  orders  in  this  direction. 
It  is  proposed  to  build  a  large  number  of 
iron  sheds  at  Pnok,  Batavia,  for  storing 
grain,  etc,  at  a  cost  of  about  $400,000. 
A   STUMP  JUMPING   PLOUGH. 

Agricultural  implement  makers  are  just 
now  interested  in  a  new  style  of  plough  in- 
tended for  the  Australian  market.  As  there 
is  a  splendid  opening  for  the  right  sort  of 
plough  in  the  colonies,  I  give  the  following 
description  of  the  invention  :  It  is  intended 
for  use  on  land  full  of  stumps  or  "snags." 
The  sections  of  the  beams,  with  the  tines 
connected,  work  in  a  similar  way  to  the 
plough  on  joints,  which  allows  the  tines  to 
be  free.  When  an  obstacle  comes  in  the 
way  of  the  tine  it  rises  to  a  vertical  position, 
allowing  the  stump  or  whatever  the  obstacle 
may  be  to  pass  under  without  hurting  the 
plough,  and  at  once  enters  the  ground  again. 
This  implement  is  carried  on  three  wheels. 
The  axles  are  made  fast  to  the  boss  of  the 
wheel,  so  that  the  axle  revolves  in  patent 
boxes,  chilled  and  capped,  carrying  plenty  of 
oil,  and  also  keeping  out  the  dust  and  dirt. 


A  BANKRUPT  LAW  NEEDED  IN 
NEW  BRUNSWICK. 

The  St.  John,  N.  B.,  Board  of  Trade  last 
week  the  pressing  need  of  a  good  bank- 
rupt law  was  discussed.  Bills  of  saie  and 
judgments  can  be  held  back  in  New  Bruns- 
wick, great  costs  had  to  be  incurred  to  force 
the  collection  of  a  debt,  dishonest  traders 
could  and  did  assign  to  friends  when  pressed 
for  payment.  Instances  were  given  of  men 
who  bought  goods  from  several  wholesalers 
at  once,  and  before  pay  day,  transferred  them 
to  some  friend  and  laughed  at  their  creditors. 
Goods  were  known  tobe  assigned  in  original 
packages.  At  the  next  meeting  of  the  Board 
the  Solicitor  General  and  the  resident  mem- 
bers of  the  local  legislature  are  invited  to  be 
present  to  hear  the  opinions  of  the  Board  as 
to  the  need  for  such  a  law. 


ANSWERS  TO  CORRESPONDENTS. 

J.  H.  Collingwood:  Can  you  inform  me 
where  Oakum  is  made,  with  the  following 
initials,  G.  S.  O.  Co.  Answer — John  Leckie, 
Toronto. 


HARDWARE. 


THE  CREDIT  SYSTEM. 

Credit  versus  cash  has  been  the  theme  of 
endless  discussions,  nevertheless  the  subject 
appears  to  be  an  inexhaustible  one.  The  fol- 
lowing paper  on  the  credit  system  appears 
in  the  American  Storekeeper  for  May,  and  is 
from  the  pen  of  Mr.  Hervey  S.  Dale  : 

Let  us  look  into  the  history  of  the  credit 
system  for  a  few  moments. 

The  oldest  record  of  credit  we  find  in  the 
history  of  China.  Banks  of  deposit  and  dis- 
count existed  there  2800  B.  C,  and  as  the 
existence  of  banks  denotes  a  high  state  of 
developement  of  commerce  and  of  confi- 
dence, we  may  reason  that  credit,  in  that  de- 
liberate and  slowly  progressive  country,  was 
ages  in  maturing  before  it  culminated  in  the 
establishment  of  banks.  In  800  B.  C.  we 
find  interest  laws  enacted  for  the  production 
of  borrowers,  and  500  B.  C.  the  Chinese  gov- 
ernment issued  paper  money.  We  find  in 
the  earliest  history  of  Egvpt  and  India  credit 
transactions  recorded.  We  read  of  the 
Hebrew  women,  1500  B.  C,  going  out  into 
the  wilderness  glittering  with  jewelry  and 
trinkets  borrowed  from  their  Egyptianneigh- 
bors;  nor  is  this  mentioned  as  a  novel  occur- 
rence. 

History  gives  us  no  actual  statement  as  to 
when  and  where  the  first  actual  credit  tran- 
saction took  place.  That  this  occured  at  an 
early  period,  when  man  was  in  a  semi-civil- 
ized state,  and  incapable  of  reducing  tradi- 
tions and  events  to  writing,  we  may  readily 
take  for  granted.  The  most  ancient  writers 
ead  us  to  conclude,  by  inference  at  least, 
that  credit  was  not  only  contemporaneous 
with  them,  but  even  more  ancient  than  they. 
In  Athens  and  other  commercial  centres  of 
Greece,  the  credit  system  was  not  unknown. 
The  rights  of  capitalists  was  strictly  guarded, 
though  they  ■  were  heavily  taxed.  Money 
was  obtainable  and  money  lenders  were 
numerous,  but  interest  was  high.  Indorsing 
for  one  another  seems  to  have  been  custo- 
mary then  as  in  modern  times,  for  we  find 
laws  pertaining  to  the  liability  of  the  in- 
dorsee 

In  Rome  the  credit  system  flourished. 
There  were  many  rich  people,  composed 
mainly  of  nobles,  who  never  turned  a  deaf 
ear  to  the  poor  applicant.  In  the  Europe  of 
the  Middle  Ages,  we  find  the  first  banks 
established  by  the  rich  trading  centres  of 
Genoa,  Venice,  Hamburg  and  Bremen. 
From  the  time  of  the  establishment  of  these, 
we  may  date  the  growth  of  commerce  and 
credit.  As  banks  cannot  flourish  in  commu- 
nities where  confidence  does  not  exist,  we 
must  assume  that  the  conditions  in  Europe 
had  undergone  a  change  for  the  better. 

Holland,  in  the  seventeenth  century,  had 
better  credit  than  France  or  England,  and 
up  to  the  reign  of,  Queen  Anne,  she  continued 
to  be  the  first  commercial  nation.  Af'er  that 
England  was  in  the  ascendency,  and  has 
maintained  it  ever  since;  and  its  credit,  at 


home  and  abroad,  from  that  time  to  this, 
has  always  been  the  wonder  and  amzement 
of  other  nations. 

We  are  shown  that  a  high  state  of  credit 
marks  a  corresponding  degree  of  civilization. 
Savages  and  the  ruder  tribes  of  uncivilized 
countries  hardly  know  what  credit  means, 
and  have  no  word  even  expressive  of  its 
meaning.  Only  where  probity  and  owner- 
ship of  property  exists,  and  where  rightful 
possession  is  defined  by  a  higher  law  than 
that  of  the  individual  standard,  can  credit 
flourish.  In  the  matter  of  property  and 
ownership  the  savage  is  like  a  child  ;  every- 
thing within  his  reach  he  appropriates,  and 
neither  scruples  nor  asks  questions.  Of 
what  we  term  honor  the  savage  has  none, 
and  truth  he  is  a  stranger  to — with  strangers 
particularly. 

In  all  civilized  communities  we  find  credit, 
but  its  use  is  found  to  vary  according  to  the 
intelligence  and  education  of  the  people. 
Credit  is  given  liberally  by  the  Chinese,  we 
are  told.  They  are  thrifty  in  their  ways,  and 
understand  the  accumulating  properties  of 
little  grains  of  sand  better  than  any  other 
people.  No  bankrupt  laws  exist  in  China, 
but  debtors  are  liable  to  corporal  punish- 
ment. Not  paying  one's  debts  is  a  disgrace, 
and  the  debtor  is  practically  "  drummed  out " 
of  business.  The  whole  nation  "settles  up" 
at  New  Year's  day,  which  comes  usually  in 
February.  It  is  said  that  China  never  had 
a  panic,  and  that  in  times  of  failure  of  crops 
and  famine,  the  government  furnishes  liberal 
aid  to  the  sufferers,  although  recent  events 
do  not  corroborate  this  statement. 

Credit  has  an  aptitude  for  good  and  evil  ; 
it  can  be  benign  or  malignant  in  turn,  but  its 
existence  is  a  sure  mark  of  progress  in  the 
social  scale.  How  it  slowly  ripened,  bearing 
fruit  in  the  shape  of  bonds,  stocks,  bank  and 
government  notes,  loans  and  mercantile  cre- 
dits would  be  difficult  to  trace.  We  ex- 
change our  earnings  for  the  flimsy  bits  of 
paper  with  a  trust  that  is  most  wonderful, 
and  the  wonder  is  that  credulity  does  not 
oftener  outstrip  performance.  But  this  mo- 
dern credit  is  the  creation  of  our  own  confi- 
dence, withal,  and  in  the  course  of  its  devel- 
opment has  struck  deep  roots  in  the  very 
heart  of  the  State. 

Now  let  us  glance  at  the  credit  system  in 
its  relation  to  commerce.  Some  one  has  aptly 
said  :  "  Commerce  is  the  offspring  and  at 
the  same  time  the  support  of  civilization." 
Wherever  we  find  the  one  we  always  find  the 
other.  Commerce  came  with  the  growth  of 
civilization,  the  latter  being  the  cause,  and 
the  former  the  natural  result.  This  we  must 
accept  as  a  fact,  although  to-day  we  might 
almost  be  inclined  to  believe  that  commerce 
was  the  cause,  and  civilization  the  effect. 

But  commerce  does  not  stand  as  the  agent 
or  representative  of  civilization  in  doing  this 
grand  work  of  civilizing  and  educating. 
While  she  performs  this  work,  and  does  it 
well,  it  is  foreign  to  her  real  purpose  and 
apart  from  her  real  mission.  The  purpose 
of  commerce  is  not  of  a  philanthropic  nature; 
it  has  no  such  motive.  Self  interest  and  the 
hope  of  personal  aggrandizement  are  its  in- 
centives, and  these  furnish  the  motive  power 
for  its  penetrating  and  aggressive  tenden- 
cies. 

Thus  we  see  that  civilization  and  com- 
merce are  so  closely  allied  that  it  is  difficult 
to  deternvne    which    one    leads    or  follows 


When  we  consider  the  relationship  of  com- 
merce and  credit,  we  find  the  line  of  demar- 
cation even  more  indistinct.  They  are  of 
simultaneous  growth,  and  the  existence  of 
one  always  implies  and  is  indispensable  to 
the  other. 

It  might  be  argued  that  commerce  could 
exist  without  credit.  Possible  on  a  very 
limited  scale.  Every  commercial  or  mercan- 
tile transaction  is  based  on  credit  at  some 
point.  Your  confidence  causes  you  to  rely 
on  the  statements  made,  and  you  credit 
these  statements.  You  may  buy  a  barrel  of 
St.  Louis  flour  and  pay  cash  for  it,  but  there 
is  a  credit  implied  nevertheless.  What 
makes  you  pay  the  cash  for  the  flour  before 
you  have  actually  examined  the  contents  of 
the  barrel,  weighed  it  on  your  scales,  and 
satisfied  yourself  from  other  sources  that  the 
flour  was  made  in  St.  Louis,  and  not  in  Min- 
neapolis, as  claimed  ?  You  see,  even  in 
your  cash  transactions,  credit  is  given.  In 
the  above  case  the  buyer  gives  all  the  credit 
and  takes  all  the  chances,  whereas,  in  the 
ordinary  credit  transactions,  the  flour  being 
sold  on  time,  both  buyer  and  seller  give 
credit.  They  have  mutual  confidence  in 
each  other  that  each  will  do  as  he  agrees. 
Here  then  we  have  the  synonym  for  credit  : 
mutual  confidence. 

The  marvellous  progress  and  development 
of  this  country  is  the  wonder  of  the  world, 
and  our  own  amazement  finds  no  limit ;  but 
as  the  great  factor  in  helping  to  bring  about 
this  condition,  our  credit  system,  extending 
as  it  does  to  every  nook  and  corner  of  this 
great  continent  and  beyond  it,  is  no  less 
worthy  of  remark,  and  commands  the  ad- 
miration of  those  capable  of  a  just  concep- 
tion of  its  importance. 

Credit  flourishes  in  proportion  as  people 
have  confidence  in  each  other.  What  creates 
it  with  us  here  in  this  country,  is,  that  greater 
opportunity  is  afforded  for  making  money, 
and  this,  joined  with  our  natural  ability  as 
traders  and  aptitude  of  improving  opportuni- 
ties, is  what  gives  faith  and  mutual  confi- 
dence in  each  other. 

We  are  recognized  the  world  over  as  a 
nation  of  traders.  To  deserve  this  enconium 
and  to  build  up  this  reputation  for  ourselves, 
has  settled  us  in  the  conviction  that  we  pos- 
sess superior  advantages,  as  well  as  talents, 
in  our  methods  of  money  making.  These 
are  the  elements  that  contribute  to  the  de- 
velopment of  our  credit  system,  and  capital, 
consisting  either  of  money  or  goods,  feels 
not  only  safe  in  the  return  of  the  principal, 
but  has  assurance  also  of  interest  or  profit. 
This  furnishes  the  fundamental  principles  on 
which  credit  is  established. 

All  our  large  enterprises,  our  large  corpo- 
rations, and  undertakings  of  both  a  private 
and  public  character,  are  due  to,  and  have 
been  possible  only  through,  the  medium  ol 
our  credit  system.  The  capital  to  operate 
and  further  these  enterprises  is  contributed 
in  a  large  measure,  by  many,  although  a  few 
large  capitalists  generally  take  the  lead.  But 
both  small  and  large  investors  have  confi- 
dence and  are  willing  and  eager  to  trust  their 
accumulations  to  the  management  of  others, 
in  the  expectations  of  fair  returns.  To  this 
confidence,  to  this  facility  for  obtaining  cre- 
dit, it  is  due  that  companies  can  be  founded 
for  the  purposes  most  useful  and  beneficial. 
It  is  not  the  individual  ownership  of  money, 
but  credit,  that  bridges  the  morass,  spans  the 
land  with  iron  rails  and  the  sea  with  copper 
wires,  and  is  building,  spinning,  making  and 
gathering  all  that  can  be  built,  spun,  made 
or  gathered. 

Restore  goods  to  their  proper  places  as  soon, 
after  using  as  possible. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 

37    Front    Street   West,      -      - 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


John  Mclntyre,  late  of  Kingston,  is  now 
head  moulder  of  the  Westport  stove  works. 

Brown's  hardware  store,  Portage  la  Prarie, 
Man.,  narrowly  escaped  destruction  by  fire  a 
few  days  ago. 

Mr.  Robert  Brick,  of  Dundas,  has  been 
appointed  mechanical  superintendent  of  the 
Kingston  Knitting  Mill. 

Mr.  Alex.  M.  Rowan,  hardware  merchant, 
St.  John,  N.  B.,  got  married  on  the  4th  inst., 
to  Miss  Nellie  E.  Baxter. 

Peacock  &  Co.,  Sarnia,  have  taken  the 
contract  of  putting  one-half  mile  of  iron  pipe 
drain  through  Lake  View  Cemetary. 

Mr.  Peter  Bertram,  proprietor  of  the  Dun- 
das Axe  Factory,  has  been  awarded  a  gold 
medal  tor  his  exhibit  at  the  Jamaica  exhibi- 
tion. 

Alex.  Dackus,  managerof  the  Ottawa  junk 
store,  was  committed  to  the  assizes  on  Tues- 
day, June  2,  on  a  charge  of  stealing  an  iron 
boiler  from  J.  Watters,  of  Hull. 

The  tender  of  E.  W.  Chard  was  accepted 
by  the  Public  School  Board  of  Toronto,  for 
the  tinsmith's  work  in  the  Givens  street 
school,  which  is  to  be  enlarged. 

The  boiling  over  of  a  lot  of  varnish  in  one 
of  the  buildings  of  the  Maritime  Lead  and 
Saw  Works,  St.  John,  N.  B.  came  near  caus- 
ing a  very  destructive  fire  last  week. 

At  a  meeting  of  the  Town  Council  of 
Lindsay  last  week,  the  chairman  of  the  town 
property  committee  was  instructed  to  com- 
municate with  manufacturers  with  a  view  to 
the  purchase  of  new  scales  for  the  market. 

The  St.  John  Bolt  and  Nut  Company,  St. 
John,  N.  B.,  on  the  4th  mst.,  elected  the  fol- 
lowing directors   for  the   year  :     James  E. 


White,  C.  A.  Stockton,  W.  J.  Parks,  Alex. 
Rankine,  and  J.  E.  E.  Dickson.  Officers 
will  be  chosen  to-day. 

Messrs.  Rice  Lewis  &  Son  are  putting  a 
glass  front  in  that  wall  of  their  store  which 
flanks  the  newly-extended  Victoria  St. 

Mr.  J.  G.  Edwards,  hardware  merchant, 
Lindsay,  Ont.,  was  married  on  the  3d,  inst., 
to  Miss  Wimifred  Dunsford,  daughter  of  the 
late  Mr.  James  Dunsford  ex.  M.  P. 

Strachan's  hardware  store  at  the  corner 
of  Bridge  and  Queens  street  Ottawa,  was 
broken  into  Friday  night  and  a  large  number 
of  knives,  revolvers  and  razors  stolen. 

A.  Jeffery  &  Sons  got  the  contract  for 
Meneilly  bells  for  the  public  schools  in  To- 
ronto on  which  bells  are  to  be  placed.  The 
bells  are  to  weigh  125  lbs.,  and  to  be  put  in 
at  $45  each. 

The  town  of  Levis,  Que.,  has  granted  Mr. 
Herbert  Paradis,  manufacturers,  an  exemp- 
tion from  taxation  for  twenty  years  on  con- 
dition that  he  will  constantly  employ  thirty- 
five  hands  in  his  factory. 

A.  T.  Wood,  head  of  the  well-known  firm 
of  Wood,  Vallance  &  Co.,  Hamilton,  has  re- 
turned home  after  a  year's  absence  on  the 
continent.  Mr.  Wood  says  he  is  wonder- 
fully improved  in  health,  and  certainly  looks 
younger  and  more  sprightly  than  when  he 
left. 

The  Iron  Moulders'  Union  have  decided 
to  go  back  to  work  for  the  E.  &  C.  Gurney 
Co.  now  and  fill  up  all  vacancies,  having  been 
out  for  nearly  16  months  on  strike.  It  is  to 
be  hoped  that  the  Gurney  Co.  will  take  back 
some  of  the  old  men,  who  are  good  citizens 
and  steady  workmen. 

The  Price  List  of  Messrs.  Ferguson,  Alex- 
ander &  Co.  is  invaluable  as  a  connecting 
link  between  members  of  the  retail  trade  and 
that  firm.  It  is  replete  with  such  information 
about  paints,  oils,  varnishes,  etc.,  as  will 
enable  the  trader  not  only  exactly  to  specify 
a  particular  thing,  but  also  to  suggest  to  him 


what  is  the  particular  thing  he  should  get.  It 
is  more  than  a  bold  enumeration,  as  it  de- 
fines or  describes  the  less  common  articles 
named  and  indicates  their  purpose.  It  is  a 
handsomely  bound,  clearly  printed  manual, 
with  a  very  convenient  arrangement  of  and 
reference  to  its  contents. 

Messrs.  Ferguson,  Alexander  &  Co.,  Mon- 
treal, have  issued  a  very  neat  booklet  that  is 
quite  a  study  in  special  advertising  effect. 
The  matter  and  manner  of  it  are  both  well 
calculated  to  catch  the  attention  and  make 
an  impression  concerning  the  merits  of  that 
firm's  lead,  colors,  varnish,  etc. 


THE  TRAVELLERS'  ASSOCIATION. 

The  Commercial  Travellers' Association  of 
Canada  held  its  half-yearly  meeting  in  the 
Public  Library  building  on  Saturday  evening. 
Mr.  John  Burns,  the  president,  occupied  the 
chair.  The  secretary,  Mr.  James  Sargeant, 
presented  a  report  showing  the  membership 
to  be  3,000  and  the  balance  on  hand  $190,- 
000.  The  most  important  feature  of  the  even- 
ing was  the  presentation  to  ex-President  A. 
A.  Allen,  of  a  life  size  portrait  of  himself  and 
a  gold  watch  and  chain.  The  portrait  is 
one  of  J.  W.  L.  Forster's  happiest  efforts, 
and  the  watch  was  manufactured  spe- 
cially by  P.  W.  Ellis  &  Co.  The  president 
made  the  presentation  in  a  felicitous  speech, 
and  he  was  followed  by  Messrs.  Fred. 
Birks  past  president  of  the  Montreal  Tra- 
vellers' Association,  and  these  past  presi- 
dents of  the  C.  T.  A.  of  Canada:  Warring 
Kennedy,  James  Patterson,  James  C.  Black, 
who  all  made  a  few  suitable  remarks. 
Messrs.  William  McCabe,  H.  Symons,  W. 
G.  Reid,  of  Hamilton  ;  C.  C.  Van  Norman, 
E.  Fielding,  and  J.  J.  Alworth  were  also 
speakers.  Mr.  Allen,  who  has  been  a  mem- 
ber of  the  association  for  1 1  years,  thanked 
the  doners  briefly.  The  business  of  the 
meeting  concluded  with  a  resolution  to  send 
a  telegram  of  condolence  to  Lady  Macdon- 
ald,  expressive  of  the  profound  sympathy  of 
the  Association  with  her  in  the  death  of  Sir 
John  Macdonald. 
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NEW  GOODS. 

THE  MODEL  LAWN  SWEEPER. 
In  structure  the  Model  Lawn  Sweeper  is  a 
revoluble  brush  suspended  in  a  pivoted 
frame  behind  the  axle,  and  parallel  with  it. 
By  means  of  a  yielding  spring  the  brush  is 
pressed  against  the  ground  until  a  resistance, 
such  as  tall  grass,  or  an  uneven  surface  is 
met,  when  the  brush  is  forced  up  until  such 
resistance  is  passed,  when  it  assumes  its 
normal  position.  The  brush  sweeps  back- 
ward, or  revolves  in  a  direction  opposite  to 
the  drive  wheel.  Behind  the  brush,  and  par- 
allel with  it,  a  tin  steel  shoe  drags  its  lower 
edge  along  the  ground  as  a  hoe  would  be 
drawn  by  the  handle.  The  litter  is  swept 
over  this  shoe  into  the  basket.  When  the 
machine  is  used  to  gather  leaves  out  of  tall 
grass  a  special  shoe  is  furnished,  having  long 


leeth  or  fingers  that  will  run  in  between  the 
blades  of  grass  and  get  the  leaves.  The 
special  rake  shoe  costs  one  dollar  extra,  and 
can  be  substituted  for  the  regular  shoe  in  a 
few  seconds.  The  basket  or  hopper  will  hold 
a  wheelbarrow  load  of  litter.  When  filled  it 
is  detached  and  emptied.  The  machine  is 
provided  with  a  packer  to  keep  it  from  clog- 
ging when  the  grass  is  wet  and  heavy.  It 
also  enables  the  operater  to  pack  more  grass 
and  leaves  into  the  basket  than  it  would 
otherwise  hold.  It  is  manufactured  by  the 
Thompson  Sweeper  and  Machine  Co.,  Elk- 
hart, Indiana.  They  purpose  applying  for  a 
patent  in  Canada  and  starting  a  branch  of 
their  business  in  this  country. 


POINTS  FOR  CLERKS. 

A  book  recently  published  entitled  "Look- 
ing Forward  for  Young  Men,"  contains  a 
chapter  on  "The  Young  Man  and  his  Am- 
bitions," from  which  we  quote  : 

"That  old  council  to  the  young  to 'aim 
high,'  has  the  merit  of  practical  wisdom  in  it. 
There  is  as  much  in  aiming  as  there  is  in 
shooting.  Indeed,  aiming  is  the  chiefly  im- 
portant thing.  The  hitting  quality  is  in  the 
aiming.  Whoever  shoots  without  aiming 
may  hit  somewhere,  yet  is  liable  to  hit  no- 
where. Haphazard  shooting  is  uncertain 
and  dangerous.  Nobody  can  fortel  its  mis- 
chief. It  is  much  so  in  life.  Haphazard 
living,  though  common,  is  seldom  successful, 
save  in  the  very  commonest  ways.  Men 
who  live  in  a  haphazard  way  trust  to  luck  for 
good  results.  And  men  who  purposely 
trust  to  luck  are  gamblers.  They  vol- 
untarily take  the  chance  of  success  or  fail- 
ure. Chance  is  a  gambler's  method.  It 
is  the  fool's  opportunity,  for  there  is 
no  wisdom  in  it  ;  and  it  is  the  knave's 
opportunity,  for  there  is  no  virtue  in  it. 
There  is  no  principle,  or  smartness, 
either  in  luck  or  chance.  There  is  nothing 
manly  in  a  bright  man's  putting  his  power 
on  a  level  with  the  ignoramus  as  he  does 
when  he  enters  upon  a  game  of  chance. 
Luck,  chance,  lottery,  gambling,  all  classes 
in  one  moral  order,  which  men  of  good  am- 
bitions do  well  to  play  shy  of.  The  only 
good  luck  is  in  good  ambition,  good  sense, 
and  good  endeavour.  The  lucky  fisherman 
is  the  man  who  fishes  skilfully.  The  lucky 
mechanic  is  the  one  who  does  good  work 
and  sticks  to  it.  The  lucky  business  man 
is  the  one  who  understands  his  business  and 
pushes  it.  The  lucky  professional  man  is  the 
one  who  is  master  of  his  profession.  The 
lucky  man  all  round  is  the  one  who  does 
everything  well.  This  is  the  luck  in  which 
true  men  put  their  trust.  It  seldom  fails  to 
become  a  rich  reward.  What  multitudes  of 
young  men  in  all  the  callings  have  trusted 
their  all  to  the  luck  of  good  sense  and  good 
work  and  have  been  enriched  with  the  prizes 
of  noble  lives  and  good  fortunes. 

"  One  of  the  ways  to  have  good  luck  is  to 
have  good  aims.  It  is  almost  certain  that 
every  young  man  has  something  in  his  mind 
to  live  for,  something  which  his  ambition 
covets,  which  awakens  his  best  endeavors 
for  attainment.  Between  the  highest  and 
lowest  of  these  ambitions  there  is  a  wide 
range,  that  makes  all  the  difference  we  see 
in  men.  It  is  men's  ambition  that  make  or 
unmake  them.  If  a  man  has  an  ambition  to 
be  a  clown,  it  is  difficult  to  make  anything 
else  of  him.  If  one  has  an  ambition  to  see 
the  world,  he  will  travel,  if  he  has  to  do  it  on 
foot  and  alone.  If  one  has  an  ambition  to 
study,  it  will  be  almost  sure  to  shape  his  life. 
An  ambition  for  business  will  show  it- 
self in  that  way.  An  ambition  for  me- 
chanics will  seek  some  trade  and  build  a 
life  on  it.     An  ambition  for  the  ministry  will 


find  the  way  into  the  pulpit.  A  political  am- 
bition will  affiliate  with  politicians  and  be  in- 
terested in  their  affairs.  A  fourteen-year-old 
boy  had  an  ambition  to  be  a  physician,  and 
because  he  could  not  have  his  way  at  home 
he  ran  away  to  California,  worked  on  a  ranch, 
and  borrowed  books  of  the  nearest  physician 
and  studied  by  himself.  He  became  a  noted 
physician.  Nearly  all  marked  men  had  an 
early  ambition  for  the  line  of  lite  in  which 
they  became  noted.  An  early  ambition  is 
usually  the  finger  that  points  the  way  the 
boy  should  take.  If  there  be  no  ambition  for 
any  particular  line  of  business,  there  almost 
always  is  for  the  style  of  man  one  wants  to 
be." 


ADVICE  FOR  YOUNG  SALESMEN. 

In  regarding  the  present  position  of  men 
who  have  been  successful  in  their  business 
or  profession,  we  sometimes  lose  sight  of  the 
endeavor  which  has  been  put  forth  by  them, 
and  look  only  at  the  result.  A  well  known 
business  man  who  has  risen  to  his  present 
position  as  head  of  one  of  the  leading  houses 
in  the  country  from  the  humble  one  of  office 
boy  gives  his  own  experience,  which  is  full 
of  interest  and  valuable  suggestion. 

"  I  was  office  boy  and  I  had  to  work  ; 
there  was  no  such  thing  as  'getting  on 
easy.'  I  worked  on,  putting  the  very  best  of 
myself  into  my  work.  I  didn't  get  much 
encouragement  from  my  fellow  -  workers, 
especially  those  who  were  in  advance  of  me, 
but  from  the  very  first  I  had  the  regard  of 
my  employer,  and  that  was  worth  having  and 
well  worth  working  for.  I  don't  like  talking 
about  myself,  but  I  will  tell  you  some  things, 
in  a  general  way,  that  I  have  learned  that 
may  be  of  value  to  the  young  men  and 
boys  who  are  soon  going  to  work. 

"  The  young  man  who  subordinates  him- 
self to  the  trade  he  adopts,  who  really  be- 
lieves in  the  words  'business  before  pleasure,' 
and  whose  habits  of  economy  result  in  not 
only  living  within  his  income,  but,  by  reason- 
able sacrifices,  laying  up  something  each 
and  every  year,  will  soon  find  that  the  second 
hundred  dollars  is  much  more  easily  saved 
than  was  the  first,  and  following  that  the 
second  thousand  easier  than  the  first.  Young 
men  often  err  by  accepting  treats  and  favors, 
which  they  neither  intend  nor  can  afford  to 
reciprocate.  My  father  used  to  wind  up  his 
letters  to  me  with  these  words  :  '  Remem- 
ber, my  son,  the  three  things  to  be  careful 
of — health,  reputation,  money,  and  in  that 
order.'  If  young  men  in  school,  in  college, 
in  their  trade  apprenticeships,  would,  when 
in  doubt  over  any  matter,  study  these  three 
things  in  deciding  a  point  or  policy,  they 
would  find  them  chart  and  compass  by  which 
to  steer  to  the  best  results.  The  boys  in  the 
stoie  whose  watches  are  always  on  time  at 
the  dinner  or  closing  hour  are  the  ones  who 
will  not  advance  in  the  business.  While 
those  who  are  asking  lor  more  to  do,  instead 
of  making  apologies    for  work    not  finished, 
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Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention   Hardware. 

The  Colman  Hamilton  Co,,  Ltd. 

Livingston's  Building, 
Teleponone  1998.  34  Yonge  Street. 

Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

BESS**4-  TORONTO,  ONT. 

Edward  Still. 

CARMINETTE 

IS  THE  REGISTERED  NAME  OF  THE 

GREAT  ENGLISH  GOLOR 


MADE   BY 


Mander  Bros.,  London 

Represented  solely  in  Canada  by 

WALTER  H.  COTTINCHAM  &  GO, 

66  St.  Peter  St.  MONTREAL, 


Patent  Automatic  Knife 


Nothing  better  made. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  Cfl.:  Ltd. 

68  Esplanade  St.  West,  Toronto. 


BELL  TELEPHONE  8072. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed. 

P.O.  BOX  768- 


J.  &  C.  HODGSON, 

MONTREAL. 
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MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  TRE  MARKET. 


WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 

flS"Our  name  Is  stamped  on  every  pipe.m  74   York   St.,   Toronto. 


Easily  opened  if  hands  are 
chilled,  or  with  gloves  on  and 
without  looking  for  nicks  in 
blades. 

No  more  breaking  or  bending 
of  finger  nails.  Opens  by  simply 
pushing  a  button.  Every  blade 
warranted  hand  forged  from  the 
very  finest  Sheffield  silver  steel. 


MILLER  BROS.  &  TOMS, 

SUCCESSORS  TO 

(Miller  Bros.  &  Mitchell) 

ESTABLISHED    1869. 

110  to  122  King  St.,  Montreal,  Que. 

-MANUFACTURERS  OF 

Hand,  Steam, 

Hydraulic  and 

ELECTBIC 
for  Passenger    and    Freight   Service. 

22  years  experience.    Send  for  Catalogue. 
MENTION  THIS  PAPER. 


SAFETY  ELEVATORS, 


We  manufacture  High  Grade 
Knives  only. 


Send  for  Prices. 


[lie  Automatic  Knife  Co,  of  Ontario,  Ltd., 

GANANOQUE. 


TORONTO  OFFICE:  74  YORK  ST. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  ^itJ^r&SZ^ 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.     Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 
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HARDWARE. 


are  those  who  find  room  at  the  top  of  the 
ladder,  and  do  not  complain  of  the  crowd  at 
the  foot. 

"  May  I  give  you  my  list  of  what  I  call 
golden  maxims  ?  They  were  given  to  me  by 
my  father  and  employer,  and  I  have  trea- 
sured them  as  watch  words.  In  the  first 
place  I  put  my  father's.'  'Be  careful  of 
health,  reputation  and  money.'  To  gain 
these,  heed  the  following:  Keep  good  com- 
pany or  none.  Never  be  idle.  If  your 
hands  cannot  be  usefully  employed,  attend 
to  the  cultivation  of  your  mind.  Always 
speak  the  truth.  Make  few  promises.  Live 
up  to  your  engagements.  Keep  your  secrets, 
if  you  have  any.  When  you  speak  to  a  per- 
son look  him  in  the  face.  Good  company 
and  good  conversation  are  the  very  servi- 
tudes of  virtue.  Good  character  is  above 
all  things  else.  Your  character  cannot  be 
essentially  injured  except  by  your  own  acts. 
If  any  one  speaks  evil  of  you,  let  your  life 
be  such  that  no  one  will  believe  him.  Drink 
no  kind  of  intoxicating  liquors.  Ever  live, 
misfortunes  excepted,  within  your  income- 
When  you  retire  to  bed,  think  over 
what  you  have  been  doing  during  the 
day.  Make  no  haste  to  be  rich,  if  you 
would  prosper.  Small  and  speedy  gains 
give  competency  with  tranquility  of  mind. 
Never  play  at  any  game  of  chance.  Avoid 
temptation  through  fear  you  may  not  with- 
stand it.  Earn  money  before  you  spend  it. 
Never  run  in  debt  unless  you  see  a  way  to 
get  out  of  it  again.  Never  borrow  if  you  can 
possibly  avoid  it.  Do  not  marry  until  you 
are  able  to  support  a  wife.  Never  speak  evil 
of  any  one.  Be  just  before  you  are  generous. 
Keep  yourself  innocent,  if  you  would  be 
happy.  Save  when  you  are  young  to  spend 
when  you  are  old.  To  these  I  would  add, 
for  young  men  who  may  care  enough  about 
the  maxims  to  preserve  them,  read  them  over 
carefully  once  a  week. 

"  Now,  all  these  did  not  come  to  me  at 
once,  but  they  were  the  constant  teaching  of 
the  two  men  to  whom  I  owe  much  of  my  suc- 
cess— my  father  and  my  employer.  Young 
men  are  often  called  upon  to  make  slight 
sacrifices  for  theirbusiness.  In  order  to  make 
these  complete  and  worthy,  no  one  should 
know  that  they  are  sacrifices.  I  have  had 
theatre  tickets  in  my  pocket,  and  wanted  to  go 
more  than  I  could  tell ;  then  my  employer  would 
say:  'Can  you  comeback  for  a  whilethiseven- 
mg?  There  are  some  foreign  orders  to  be  sent, 
and  I  would  like  them  to  be  attended  to  at 
once.'  The  tickets  would  burn  in  my  pockets 
and  there  would  come  a  little  feeling  of  dis- 
appointment, but  I  never  let  it  get  into  my 
face  or  into  my  voice.  '  Of  course,  I  can 
come,  sir!'  And  back  I  came  as  soon  as  my 
supper  was  over,  the  work  was  done  and  I 
had  lost  my  pleasure,  Dut  I  had  gained  a  step 
in  my  business  life.  This  has  happened 
more  than  once,  but  never  did  I  betray  my 
own  disappointment  or  show  the  least  un- 
willingness to  do  the  work  that  was  laid  out 
for  me  to  do.     I  don't  find  many  boys  now  a- 


days  who  are  willing  to  make  even  that 
sacrifice  for  their  business  advancement, 
and  that  is  what  I  meant  when 
I  said  in  the  beginning  that  young  men 
are  not  willing  to  pay  the  price  of  suc- 
cess. I  can  tell  them  one  thing  from  my  pre- 
sent standpoint,  and  that  is,  that  the  gain  to 
one's  character,  as  well  as  to  one's  material 
prosperity,  is  well  worth  the  price  paid. 
One  sees  it  afterward,  if  not  in  the  begin- 
ning. One  makes  one's  own  future,  luck  or 
chance  has  nothing  to  do  with  it.  Do  you 
suppose  that  if  I  had  been  any  less  willing, 
or  showed  any  less  earnestness  in  endeavor, 
that  I  should  be  in  the  position  toward  the 
business  that  I  am  in  to-day?  Certainly 
not.  I  have  not  had  extraordinary  good 
luck,  neither  did  fortune  specially  favor  me. 
I've  worked  for  what  I  have,  and  I've 
worked  to  keep  it,  as  well  as  to. get  it. 
There's  no  secret  to  success.  I've  told  you 
how  mine  came,  and,  as  far  as  my  obser- 
vation goes,  it  seems  to  me  that  every 
man's  comes  in  the  same  way. — Ex. 


PROFIT-SHARING  SYSTEM. 

Though  yet  in  its  infancy  the  profit-shar- 
ing system  is  making  rapid  strides,  and  be- 
coming more  and  more  popular  with  all 
classes  of  people.  Not  only  has  the  system 
been  shown  to  be  a  success  from  a  financial 
standpoint,  but  it  will  undoubtedly  do  away 
with  a  great  deal  of  the  causes  leading  to 
industrial  troubles,  and  prevent  frequently 
recurring  strikes  and  differences  between 
employer  and  employe.  It  is  a  noticeable 
fact  that  the  bulk  of  the  new  stock  issued  by 
these  companies  and  firms,  recognized  as 
corporations,  thus  adopting  the  profit-sharing 
system,  is  taken  largely  by  their  employes. 

These  new  securities  are  already  looked 
upon  in  the  East  as  possessing  marked  ad- 
vantages over  what  are  commonly  known  as 
industrial  stocks,  such  as  sugar  refineries, 
American  cotton  oil,  etc.,  which  have  been 
put  upon  the  stock  exchange  as  speculative 
stocks.  The  New  York  Evening  Post  says 
there  is  nothing  in  common  between  the  high 
speculative  "  industrials "  and  the  new 
cumulative  preferred  stock  of  carefully 
selected,  long  established  and  success- 
fully managed  enterprises,  with  plently  of 
tangible  assets  behind  them,  and  safely 
guarded  against  the  imposition  of  any  mort- 
gages and  which  can  be  regarded  as  good 
security  as  the  most  gilt-edged,  yielding  more 
than  2  per  cent.  The  relationship  between 
capital  and  labor  has  always  been  a  problem 
that  has  puzzled  the  wisest  minds  of  the  civi- 
lized world.  Great  strikes  have  been  shown 
to  be  invariably  more  disastrous  to  labor 
than  to  capital.  No  good  has  ever  come 
out  of  any  strike  Therefore,  strikes  are 
clearly  not  the  solution  of  the  problem.  It 
looks  as  though  profit-sharing  may  accom- 
plish what  strikes  have  failed  to  do. — Stoves 
and  Hardware  Reporter. 


UNBUSINESS-LIKE  METHODS. 

The  recent  failure  of  S.  J.  Martin,  hard- 
ware merchant  and  gents'  furnishing  store, 
is  one  instance  of  the  impossibility,  even  in 
Victoria,  of  carrying  on  trade  in  an  unbusi- 
nesslike manner.  The  insolvent  is  the  son 
of  a  highly  respected  physician  in  Ontario, 
and  had  been  connected  with  a  hardware 
business  established  with  his  father's  capital 
in  Sault  Ste.  Marie.  Coming  to  Victoria, 
only  a  few  months  ago,  he  first  opened  in  the 
gents'  furnishing  line  on  Johnson  street,  and 
later  on  began  in  the  hardware  business  on 
Douglas  street.  He  commenced  with  what 
in  his  own  way  was  no  doubt  regarded  by 
him  as  a  smart  kind  of  advertising.  He  sold 
goods — doubtless  with  the  object  of  drawing 
customers  from  the  old  legitimately  con- 
ducted establishments — at  extremely  low 
prices,  less,  in  fact,  than  cost,  which  policy 
having  been  once  begun,  he  found  it  neces- 
sary to  continue,  otherwise  no  one  would  buy. 
It  is  almost  needless  to  say  that  he  did  a  big 
trade,  but  on  every  article  he  sold  there 
was  a  certain  sum  of  money  to  be 
placed  on  the  wrong  side  of  the  ac- 
count. This  was  his  policy  in  both 
branches  of  his  trade.  He  appears  to  have 
soon  exhausted  all  his  ready  capital;  but  his 
creditors,  not  understanding  his  methods, 
continued  to  supply  his  orders.  The  outgo 
was,  however,  more  than  equal  to  his  in- 
come, and  he  became  what  might  be  almost 
termed  chronically  hard-up.  All  the  cash  he 
received  went  out  as  fast  as,  if  not  faster, 
than  it  came  in,  and  to  obtain  money  he 
made  even  greater  sacrifices  of  his  wares. 
Finally,  a  fire  supervened  on  Johnson  street, 
which  carried  with  it  complete  destruction. 
His  damaged  shirts,  collars,  and  that  kind 
of  things,  were  sold  at  an  alarming  sacrifice, 
and  then  came  the  day  of  reckoning  with 
persistent  creditors,  who  compelled  him  to 
close  up  both  businesses,  the  result  being 
that,  on  his  affairs  being  looked  into,  it  was 
found  tha.  in  less  than  six  months  he  had 
incurred  liabilities  of  $12,000,  with  assets  of 
only  $6,000.  It  has  been  said  by  many 
that  a  man  whose  business  can  show  fifty 
cents  on  the  dollar  ought  not  to  succumb; 
but  in  this  case  the  circumstances  were  such 
that  it  would  have  been  to  perpetrate  a 
wrong  on  legitimate  traders  to  have  propped 
him  up  any  longer.  Commercially  speaking 
he  has  been  a  failure,  at  least  so  far  as  this 
province  is  concerned,  he  cannot  obtain  any 
more  credit,  and  therefore  he  will  be  kept 
out  in  the  cold,  and  may  never  be  seen  again 
in  independent  business  life.  No  doubt  Mr. 
Martin  had  his  misfortunes,  but  it  cannot  be 
said  otherwise  than  that  he  was  grossly  to 
blame.  Men  who  cannot,  or  will  not,  live 
up  to  commercial  principles,  have  no  right 
to  remain  in  trade.  They  are  a  menace  to 
those  who  conduct  their  affairs  properly,  a 
source  of  loss  to  their  creditors,  and  a  posi- 
tive incubus  on  society.  Mr.  Martin,  it  may 
be  remarked,  carried  no  insurance  on  his 
stock,  so  that  those  to  whom  he  was  indebt- 
ed had  not  even  that  protection — a  course  of 
policy  on  his  part  which  cannot  be  too  highly 
reprehended. — B.  C.  Commercial  Journal. 


HARDWARE 
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THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN  MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot —         ,£93  07s.  6d. 

Future —  93  05s.  od. 

Copper,  B.E.S. — 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Coke: 
Pig  Iron — Scotch  \ 

Warrants.       J 
N0.3  Middlesboro',  40s.  4}4d. 


59  10s.  od. 
12  17s.  6d. 
23  10s.  od. 
54  00s.  od. 
i       1 6s.  od. 

48s.  6d. 


cable  quota- 
Last  week. 
I.93     2s.  6d. 
93  12s.  6d. 
59  10s.  od. 
12  15s.  od. 
23  02s.  6d. 
5 1  00s.  od. 
16s.  od. 

54s.  ood. 
40s.  6d. 


MONTREAL  MARKETS. 

Montreal,  June  ri  1891. 
The  week  has  shown  little  change,  and  the 
movement,  generally  speaking,  has  not 
shown  any  increase,  while  values  are  main- 
tained on  the  whole.  Iron  has  been  quiet, 
but  some  interesting  features  are  noted  re- 
garding metals  in  the  appended  reviews. 
Chemicals  show  no  change  noi  do  oils,  but 
there  has  been  some  cutting  in  glass,  which 
has  created  an  unsettled  feeling,  while  in 
contra  distinction  to  this,  the  market  on  the 
other  side  has  an  advancing  tendency. 

PIG  IKON. 

There  has  been  little  news  in  this  market 
during  the  week,  in  fact,  we  know  of  no  sales 
of  importance,  while  prices  remain  unchang- 
ed, and  we  do  not  think  anything  better  than 
$21.50  could  be  done  in  Summerlee  or  equal 
btands,  with  something  additional  for  store 
lots.  The  warrant  market  has  been  fluctua- 
ting recently  and  is  at  present  much  easier 
than  it  was  a  week  ago,  so  that  probably 
business  may  improve  shortly.  Tenders 
have  been  put  in  for  supplying  a  leading  rail- 
road corporation,  but  we  cannot  learn 
whether  the  contract  has  been  closed  yet  or 
not. 

TBRiVE  PLATES. 

There  is  some  business  to  note  in  terne 
plates  on  a  basis  of  $8.25  to  $8.50  for  orion 
crown.  Stocks  here  are  somewhat  reduced, 
and  there  is  only  one  holder  here  who  has 
any  quantity  of  stock,  so  that  steady  prices 
are  looked  for. 

CANADA   PLATES. 

There  is  a  fair  movement  of  Canada  plates 
in  fair  sized  lots  at  $3,  which  is  a  very  fair 
figure  considering  the  present  limited  supply 


in  first  hands.  In  fact  a  bet  was  offered  the 
other  day  that  it  could  not  much  exceed  500 
boxes.  There  are  some  promised  for  three 
weeks  ahead,  but  it  is  doubtful  if  they  will  be 
here  before  30th  June.  In  small  quantities 
we  quote  $3.10  to  $3.25. 

TIN  PLATES. 
There  are  enquirers  for  coke,  but  the  price 
offered  is  too  low,  and  $4.65  is  the  very  best 
figure  that  could  be  had.  There  are  practi- 
cally no  supplies  of  the  article  on  spot,  so 
that  it  is  hardly  proper  to  give  a  regular 
quotation.  The  quantity  afloat  also  is  very 
light,  and  it  is  all  sold  in  advance.  Char- 
coals is  scarce  and  firm  at  $5  to  $6. 

LAST  STEAMER  FOR  NEW  YORK, 

The  late  steamer  with  plates  for  New  York 
sails  on  the  nth,  and  has  to  get  to  New 
York  before  the  30th  of  June,  as  after  that 
date  the  McKinley  tariff  on  plates  comes  in 
force.  Perhaps,  therefore,  makers  will  now 
be  able  to  pay  more  attention  to  Canadian 
orders. 

COPPER. 

The  copper  market  is  firm  and  prices  have 
to  be  advanced  13^  to  15c.  as  the  condi- 
tions make  it  a  very  fair  range.  In  fact  we 
know  of  an  actual  transaction  to  which  we 
have  already  referred  1,200  lbs.  at  this  figure 
and  it  was  a  lot  which  the  buyer  had  to  sell. 
There  is  no  stock  here  to  speak  of  except  what 
is  in  one  hand  and  he  has  lately  closed  a 
contract  for  a  years  supply  as  we  have  noted 
already  with  a  leading  railway  company  at  a 
full  figure.  The  quantity  is  not  known  but 
it  should  be  100  tens  or  over.  Anyhow  it 
would  be  unwise  to  accept  a  much  lower  fig- 
ure, while,  we  know  positively  that  an  order 
at  I3XC-  f°r  6  tons  could  not  be  filled. 
PIG  TIN. 

There  is  not  much  doing  in  pig  tin  here, 
but  some  business  has  been  noted  since  our 
last  at  22^8  for  fair  sized  lots,  and  we  quote 
22^s  to  Z2]/Zz.  Abroad  the  market  shows  an 
upward  tendency,  the  cable  quoting  ^94  on 
the  5th,  ,£94  5s.  on  the  8th  and  ,£94  2s.  6d. 
on  the  9th.  These  quotations  are  from  3s. 
to  4s.  higher  than  they  were  some  time  ago. 
PIG  LEAD. 

The  easier  feeling  in  pig  lead  abroad  has 
led  to  more  stir  on  importation  account  dur- 
ing the  week  and  we  have  some  fair  sized 
transactions  to  note  at  $2.20  spot  cash  in 
round  lots  of  50  to  200  tons.  The  supply  here 
is  comparatively  small,  although  trade  has 
been  dull,  but  buyers  took  the  chance  of  the 
recession  in  prices  on  the  other  side.  The 
market  there  seems  to  have  adopted  a  firmer 
tendency  within  the  past  few  days.  On  the 
5th  the  quotation  was  ,£12  5s.  on  the  8th 
^12  12s.  6d.  and  on  the  9th  ^12  15s.  an 
advance  of  5s. 


NAILS. 

There  is  nothing  to  say  about  nails  except 
to  state  that  the  position  is  still  a  more  or 
less  ambigous  one.  However  conservative 
makers  will  not  now  do  business  under  $2.15 
to  $2.40. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3. 1 5 

9  dy  to  60  dy         "         3.45 

8  dy  to  60  dy         "         3.70 

7  dy  to  60  dy         "         4.00 

6  dy  to  60  dy         "         4,30 

5  dy  to  60  dy         "         4.30 

4  dy  to  60  dy         "  4.60 

3  dy  to  60  dy         "  5.50 

3  dy  fine,  6.60 

GLASS. 
The  glass  market  is  somewhat  unsettled, 
and  has  ':>een  so  recently,  owing  to  competi- 
tion between  sellers,  which  has  resulted  in 
some  sharp  cutting,  and  we  understand  that 
as  low  as  $1.35  has  been  accepted.  Anyhow 
business  will  be  done  readily  on  a  $1.40  basis, 
although  we  quote  $1.40  to  $1.50  as  a  job- 
bing range.  In  contrast  to  to  the  condition 
of  affairs  on  this  market,  advices  from  abroad 
quote  a  much  flimer  tone,  the  market  there 
having  an  advancing  tendency. 
CHEMICALS. 
There  is  no  change  in  this  market,  but  a 
fair,  quiet  business  has  been  doing  at  steady 
prices.  All  heavy  lines,  such  as  bleaching 
powder,  sal  soda,  caustic,  soda  ash,  etc.,  are 
unchanged. 

OILS. 

There  is  little  doing  in  oils  at  the  moment 
and  we  have  no  change  to  note.  Newfound- 
land cod  is  steady  at  40c,  while  seal  oil  is 
quiet  at  47^  to  50c,  and  a  lot  on  the  wharf 
was  offered  for  sale  to  different  parties  with- 
out a  taker. 

LEADS. 

Leads  are  steady  and  unchanged.  We 
quote  : — Choice,  $6.00;  No.  1,  $5.50®  $0.00; 
No.  2,  $4.50  ;  No.  3,  $4.25  ;  dry  white, 
6c;  do.  red,  4>£c. 

NAVAL  STORES. 

There  is  a  good  steady  demand  for  all  lines 
of  ship  chandelery.  Turpentine  is  in  fair  en- 
quiry. We  quote  : — Turpentine,  59  to6oc.  ; 
rosins,  $2  to  $4.25, as  to  brand  ;  Coal  tar,  $4  to 
$4.25;  cotton  waste  5  i-2c.  for  colored,  and  7c 
to  ioc.  for  white  ;  oakum,  5  i-2c.  to  7  i-2c; 
and  cotton  oakum,  ioc.  to  12  1-2C  Cordage 
is  steady,  with  Sisal  at  9  1-2C  for  7-16  and 
upward  and  15c.  for  deep-sea  line;  pure  ma- 
nilla,  13XC  for  7-16  and  upwards,and  I3^c. 
for  smaller  sizes. 

CEMENT   AND  FIRE  BRICK. 

The  cement  market  does  not  show  any 
particular  change  and  prices  are  steady  with 
some  business  at  2.35  to  2.75  as  to  brand. 
Firebritks  are  weak  at  17.50  to  24. 
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TORONTO  MARKETS. 

Toronto,  June  u,  1891. 

The  recent  showers,  which  appear  to  have 
been  general  throughout  the  Dominion,  have 
revived  the  hope  among  business  men  that 
we  will  still  have  much  better  than  average 
crops  this  year.  As  was  noted  some  time 
ago,  the  outlook  on  the  first  of  last  month 
was  as  bright,  if  not  brighter  than  we  have 
ever  had,  for  abundant  crops.  Two  or  three 
weeks  of  unusually  dry  weather  made  the 
outlook  rather  doubtful.  Last  week,  and 
again  on  several  days  of  this  week,  the  rain- 
fall was  just  sufficient  to  put  everything,  hay, 
grain  and  roots,  in  a  most  favorable  condi 
tion.  There  has  been  a  rather  more  buoy- 
ant feeling  in  trade  the  past  few  days,  though 
payments  are  scarcely  up  to  the  mark.  This 
is  generally  attributed  to  theliber.il payments 
made  by  the  farmers  to  the  loan  and  to  the 
agricultural  implement  companies,  both  of 
which  say  that  never  before  were  accounts 
so  well  met.  It  must  also  be  remembered 
that  the  action  of  the  Dominion  Grocers' 
Guild  in  bringing  business  down  to  what  is 
practically  a  cash  basis,  has  forced  farmers 
and  countiy  dealers  to  pay  their  wholesale 
grocery  accounts  promptly.  In  consequence 
most  other  trades  are  complaining  of  the 
difficulty  they  have  in  securing  prompt  re- 
mittances. In  general  hardware  the  volume 
of  trade  will  be  up  to  that  of  a  year  ago, 
although  the  early  months  fell  behind.  All 
prices  remain  extremely  firm.  Most  Cana- 
dian manu  acturers  are  busy,and  it  is  almost 
impossible  to  get  prompt  deliveries,  espe- 
cially in  nails. 

METALS. 

Iron  and  Steel — The  movement  in  pig 
iron  has  been  quiet  during  this  week  and 
prices  are  nominally  unchanged  small  lots  of 
American  foundry  irons  have  been  sold  to 
western  buyers  and  a  few  import  orders  for 
Scotch  biands  have  been  placed.  Spot 
stocks  of  Scotch  and  English  iron  are  light 
and  holders  are  clinging  to  them  with  more 
fiith  in  their  values  than  they  did  a  couple  of 
weeks  ago.   Import  quotations  are  as  follows: 

British — 

No.  1  Calder  $23. 

No.  3  Calder  S22. 

No.  lSum'rlee$23. 
American — 

Soft  Southern  |20.50-$21.50. 

Scotch  and  Norway  S22.50-$23.50. 

Rockwood  |21-$21  50, 

Gloss  S22-S23 

Woodward  S22-S23. 

Bar  iron  is  nominally  unchanged,  but  job- 
bers appear  to  have  been  cutting  prices. 
Generally  $2.05  to  $2.10  is  the  going   price 


No.  1  Middlesboro  S21. 
No.  3  Middlesboro  §20. 
Carnbroe  $20.75-21. 


for  domestic,  but  sales  were  made  yesterday 
by  a  Hamilton  firm  at  $2  to  be  shipped  from 
the  mill. 

There  is  a  much  more  active  demand  from 
the  boiler  makers  for  plates,  rivets,  tubes, 
etc.,  which  are  moving  at  steady  prices.  Spot 
stocks  are  light,  and  in  fact  some  dealers 
have  found  a  difficulty  in  promptly  filling 
orders. 

Copper — Foreign  markets  weakened  a 
little  from  the  extreme  prices  noted  last 
week,  but  have  recovered,  and  latest  private 
advices  are  firm.  Local  markets  have  been 
firm  and  %c.  advance  is  asked,  I4%c.  being 
the  inside  figure  quoted  here  for  ordinary 
buyers'  lots.  Demand  has  been  fairly  active 
mainly  for  futuie  requirements. 

Tin — A  good  healthy  tone  is  the  feature 
of  the  market  for  ingot  tin.  There  does  not 
appear  to  have  been  any  large  transactions 
during  the  week,  but  several  fair  sized  lots 
changed  hands  at  23c.  as  the  inside  figure. 

Lead — The  market  has  been  quiet  though 
not  active.  Stocks  here  are  very  light,  and 
the  advances  reported  by  cable  have  stiffened 
the  views  of  sellers.  Domestic  pig  is  quoted 
at  3^  to  4c.  and  imported  at  4  to  4%c. 

Zinc  and  Spelter — Are  without  altera- 
tion. This  article  has  remained  remarkably 
steady  for  some  time. 

Antimony — Is  still  easy  but  no  sales  have 
transpired  at  anything  less  than  the  figures 
noted  last  week,  \6}4  to  I7}4c.  for  Cooksons 
and  15  1-2  to  16  I-2C.  for  other  biands. 

Solder — Is  quiet  and  unchanged. 
TIN  PLATES 

Stocks  are  still  very  light  and  good  prices 
are  being  obtained  for  prompt  delivery.  The 
article  is  not  attracting  much  attention  on 
spot,  but  a  good  deal  of  interest  is  being 
taken  in  the  foreign  situation.  The  increase 
of  duty  from  1  to  2  1-5C.  per  lb.  in  the  States 
goes  into  effect  July  1,  it  is  thought  that  they 
have  a  six  months  supply  if  not  more  on 
hand  there  now  for  the  importations  so  far 
have  exceeded  the  entire  imports  of  1890.  In 
South  Wales  the  Manufacturers  Association 
have  decided  to  shut  down  for  a  month  in 
order  to  reduce  if  possible  the  unusally  large 
stock  on  hand — 1,500,000  boxes.  The  effect 
of  this  is  to  keep  back  orders  a;  buyers  hope 
to  see  lower  prices. 

CANADA    PLATES 

There  is  an  increasing  demand  for  these. 
Prices  for  prompt  delivery  are  firm  at  $3.20 
to  $325  per  box,  but  for  futures  10  to  20c. 
per  box  less  is  quoted.  It  is  not  expected 
that  any  fresh  stock  will  be  out  here  before 
August. 

GALVANIZED  IRON 

Building  operations,  as  a  rule,  effect  this 
article  more  than  anything  else,  and  in  con- 


sequence the  demand  is  not  equal  to  that  of 
last  year.  The  supply  and  demand  here  does 
not  effect  manufacturers  prices  which  are 
firm  in  sympathy  with  the  increased  price  of 
spelter. 

NAILS. 

The  situation  in  this  article  remains  un- 
changed excepting  that  in  this  article  there 
is  not  any  disposition  on  the  part  of  mer- 
chants and  manufacturers  to  book  orders  at 
present  figures,  for  notwithstanding  that  they 
are  fixed  it  is  almost  impossible  to  secure 
prompt  delivery  at  them.  It  may  therefore 
be  considered  that  to-day's  prices  are  a  fal- 
lacy, and  only  higher  figures  will  meet  the 
immediate  wants  of  those  whose  stocks  are 
depleted.  The  quotations  are  the  same  as 
a  week  ago,  namely,  $2.30  to  $2.35  tor  3-inch. 

Horse  nails  are  easier,  the  discount  now 
running  to  60  and  10  per  cent. 

ROPE   AND  TWINE. 

No  change   has  taken  place   in  this  mar- 
ket since  the  decline  noted  a  week  ago. 
BUILDING    HARDWARE. 
The  demand  is   generally  dull  and  prices 
are  without  change. 

HARVEST  TOOLS. 
The  movement  in    harvesting    and  other 
seasonable  tools  is  growing  more   active  but 
otherwise  the  market  is  without  feature. 
BARB  WIRE. 
The  market  is  fairly  active   and  prices  are 
easy  at  4)4  to  4j^c.  for  four  point. 
LOADED  SHELLS. 
The  Associated  Manufactures  of  the  States 
have  reduced  prices  about  10  per  cent,  to  40 
and  10  and  5  per  cent,  off  on  orders  for  less 
that  50,000  owing  to   the  cutting  by  outside 
manufacturers. 

GLASS. 

The  glass  market  is  in  an  average  state  of 
activity.  The  feeling  that  stocks  had  to  be 
bought  promptly  or  there  would  be  none  to 
be  had  has  passed  away  since  supplies  have 
come  in.  Prices  are  steady  at  quotations  of 
a  week  ago. 

PAINTS,  OILS,  ETC. 

White  lead  is  in  light  request  compared 
with  its  position  of  a  week  ago,  when  the 
sharpest  demand  of  the  year  was  at  work.  It 
is  still  selling  well  for  the  season.  Pure  pre- 
pared paints  are  in  increasing  demand,  as 
dealers  are  getting  increased  confidence  in 
them.  Colors  in  oil  are  quiet  and  un- 
changed. Of  dry  colors  Cookson's  Venetian 
red  is  down  to  $1.90,  and  chrome  yellow 
quotes  as  low  as  9c.  There  is  some  unsteadi- 
ness in  outside  markets  for  linseed  oil,  but 
local  quotations  remain  64c.  for  raw  and 
67c.  for  boiled.     The  market   has  been  bare 


ENAMELLED  WARE 

CAST  IRON  AND  PRESSED. 

We  have  made  an  immense  purchase  of  these  goods  and  now  offer 
them  at  prices  that  will  close  them  out  quickly. 

GOODS  AND  PRICES  CANNOT  BE  REPEATED. 

It  will  pay  to  defer  buying  till  you  see  our  samples  and  get  quotations. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 
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MARKETS—  Continued. 

of  cod  oil  for  some   time.     There  have  been 
some  arrivals  this   week,  which  offer  at  48c. 
Turpentine  is  easier  at  58  to  60c. 
THE  BRITISH  LINSEED  OIL  MARKET, 

(From  Tulloch  &  Co.) 

London,  May  29,  1891. — Since  our  last 
advices,  values  have  somewhat  relapsed, 
the  market  closing  at  1%  to  3d  per  cwt. 
decline  on  last  quotations.  Whilst  most 
operators  hold  that  this  drop  must  prove 
only  temporary,  and  is  the  result  of  an 
absence  of  buying  on  the  part  of  the  trade 
for  the  last  few  days,  it  is  possible  that  the 
heavier  supplies  of  linseed  likely  to  come  on 
this  market  in  the  near  future  have  tended 
to  make  second-hand  holders  less  firm  in 
their  ideas  than  a  few  days  ago.  According 
to  statistics  it  would  appear  that  Provincial 
and  Continental  trade  are  still  underbought, 
and  to  a  certain  extent  the  firmness  on  the 
part  of  holders  has  been  on  the  idea  that  the 
trade  must  before  long  come  in  and  buy. 
The  present  position  certainly  justifies  the 
opinion  that  with  any  support  from  the  trade 
prices  should  not  only  recover  themselves, 
but  show  a  further  advance,  but  the  outside 
elements  of  cost  affecting  the  price  of  oil  are 
so  fickle  in  character  that  it  would  be  dan- 
gerous to  express  any  decided  opinion  as  to 
the  course  of  the  market. 

To-day's   quotations  for  the  best   brands 

are  as  follows  :  May  22s.  6d.  to  22s.  7j4d  ; 

May  and  June,  about  do. ;  June  and  July,  22s. 

7}4d-  to  22s.  9d. ;  Aug.  and  Sept.  22s.  10  i-2d. 

OLD  MATERIAL. 

Stocks  continue  to  be  much  more  easily 
got  hold  of  than  disposed  of.  Buyers  are 
getting  more  than  they  have  present  sale 
for,  and  the  demand  from  them  is  not  at  all 
animated  Until  the  foundries  begin  more 
lively  operations  there  is  not  likely  to  be  any 
greater  eagerness  for  trade  on  the  part  of 
dealers,  and  prices  are  apt  to  be  weak.  The 
only  change  this  week  is  in  scrap  rubber, 
which  quotes  at  2  1  2  to  2^c,  or  a  quarter 
of  a  cent  lower  than  it  did  a  week  ago.  The 
prices  are  as  follows  :  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9/^  to 
tic;  heavy  scrap  copper  u^  to  I2c;  old 
copper  bottoms,  8j4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass9to9>^c ;  scrap  lead  2}4  to  2^c; 
scrap  zinc,  2  to  2'Ac;  scrap  rubber,  1%  to 
2^c  ;  country  mixed  rags,  90c  to  $1.10  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 


PETROLEUM. 

Nothing  has  happened  to  change  the  state 
of  the  market  here,  which  is  steady,  under 
the  operation  of  a  seasonable  demand. 
Prices  are  fairly  firm. 

The  Petrolea  Advertiser  reports  :  Petro- 
lia  crude,  $1.37  X  per  barrel  ;  Oil  Springs 
crude,  $i.38X  Per  barrel.  The  market  is 
quiet,  but  firm.  No  transactions  of  any  ac- 
count have  taken  place.  No  new  develop- 
ments by  the  drill  arc  reported,  although 
several  good  strikes  are  anticipated.  From 
the  shipments  of  last  month  it  will  be  seen 
that  the  output  of  ofl  from  this  town  in  not 
by  any  means  on  the  decline,  but,  on  the 
contrary,  keeps  fully  as  large  as  any  previ- 
ous year.  Refined  remains  unchanged,  and 
may  be  quoted  at  10c  in  bulk  or  13c  in  bar- 
rel f.  o.  b.  here. 

HIDES,  ETC. 

Hides — Are  steady  at  5  to  5^c  for  No.  1 
green,  with  the  lower  price  the  prevailing 
one.     Cured  gooffat6j^c 

Skins — Are  $1.25  to  $1.50  for  good  sheep, 
and  6  to  8c  per  lb.  for  calf. 

Wool — Is  dull  at  18  to  19c 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 
Grate  Gross $4.15  $4.60  $4.30 

"      Net 3.71  4.11  3.84 

Egg  Gross 4.25  4.70  4.40 

"     Net 3.80  4.20  3.93 

Stove  Gross 4.25  4.70  4.44 

"     Net 3.80  4.20  3  93 

Chestnut  Gross...     4.25  4.70  4.40 

Net 3.80  4.20  3.93 


AMERICAN  METAL    MARKETS 

NEW  YORK,  June  12,  1819. 
IRON  and  Steel — Reports  at  hand  from 
Pittsburg  note  a  freer  movement  of  Bessemer 
pig  iron  at  former  prices,  and  Philadelphia 
reports  indicate  that  there  is  considerable 
business  in  some  lines  of  finished  iron  on  the 
tapis  at  that  point.  Neither  centre,  however, 
furnishes  evidence  of  any  decided  change  in 
the  condition  of  the  market  for  either  finished 
productions  or  crude  materials.  In  the  New 
York  market  there  has  been  no  movement  of 
any  significance.  Mill  agents  have  secured 
some  new  orders  for  their  specialties,  and 
furnace  agents  have  booked  orders  for  fair 
quantities  of  crude  material.  In  no  case  has 
the    business    consummated    been    of  more 


than  routine  character,  and,  while  the  spas- 
modic movement  at  other  centres  than  New 
York  have  excited  a  certain  degree  of  inter- 
est, evidence  is  wanting  of  radical  change 
that  would  afford  much  encouragement  to 
either  buyers  or  sellers  who  may  be  on  the 
alert  for  new  advantage. 

Pig  iron  suitable  for  foundry  use  has  been 
selling  to  a  fair  extent  in  moderate  quanti- 
ties, and  the  deliveries  seem  still  to  be  of 
sufficient  volume  to  prevent  any  burdensome 
accumulation  of  supplies.  To  all  accounts, 
those  producers  who  turn  out  an  inferior  ar- 
ticle are  piling  some  iron  on  furnace  banks, 
but  the  favorite  brands  are  closely  sold  up, 
and  competition  is  kept  within  temperate 
limits,  and  prices  hold  quite  steady  Stand- 
ard No.  1  foundry  brings  $12  to  $18,  and 
No.  2  about  $16  to  $16.50.  Inferior  brands 
move  at  about  50c.  less.  Mill  grades,  No.  3 
or  grey  forge,  sell  at  $14  to  $15,  according  to 
brand.  Quite  liberal  quantities  of  prime 
Bessemer  pig  iron  have  been  sold  at  about 
$16  in  Pittsburg  recently,  and  a  round  lot  of 
low  grade  is  said  to  have  been  placed  at  $14 
at  Eastern  Pennsylvania  furnace,  but  the 
accuracy  of  the  latter  report  is  questioned. 
Spiegeleisen  finds  slow  sale,  as  most  consum- 
ers ha^e  a  considerable  supply;  prices  for  20 
per  cent,  (foreign)  are  nominally  $28  to  $19. 
Ferro-manganese  is  in  about  the  same  posi- 
tion, with  $64  to  $65  quoted   for  80  per  cent. 

The  local  movement  in  old  iron  is  very 
slow,  and,  while  supplies  are  moderate  and 
the  offering  reserved,  the  little  business  that 
goes  through  is  at  low  prices.  Tee  rails,  iron, 
have  been  sold  at  $21  f.  o.  b.  cars  recently, 
and  steel  at  $17.  No.  1  wrought  scrap  sold 
at  $  20  f.  o.  b.  cars,  which  price  is  full  value 
at  the  present  time. 

New  orders  for  steel  rails  have  been  few 
in  number,  and  for  small  quantities,  but 
manufacturers  are  firm  in  their  ideas  on 
value,  and  refuse  to  make  any  concession  on 
$30  at  mill  or  $30.75  tide-water  delivery  for 
heavy  sections.  Steel  billets  and  slabs  have 
had  fairly  free  sale  at  $25.50  to  26.00  in 
Pittsburg,  and  $27.50  to  28.00  at  Eastern 
Pennsylvania  mills. 

Tin — Very  little  change  has  taken  place 
in  the  pig  tin  market  during  the  past  few 
days.  Speculation  is  momentarily  tame,and 
the  buying  for  trade  and  consumptive  ac- 
count is  on  a  moderate  scale.  Despite  the 
inaction,  prices  have  good  support,  however, 
in  both  this  and  the  London  market  Specu- 
lative dealings  since  Friday  include  one  in- 
volving 10  tons  per  month  for  July  to  De- 
cember, inclusive,  at  20.70c;  10  tons  for 
June  delivery  at  21c,  and  10  tons  for  August 


THOS.  DAVIDSON  &  CO., 

"V^^TIEIR,    COOLEES, 

FLY    TEAPS, 

BIBD    CAQES. 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MA  RKETS—  Continued. 

at  2034'c.  Spot  stock  is  valued  at  21c.  for 
lots  of  10  tons,  and  21^  to  2 i^c.  for  smaller 
quantities. 

Copper — The  copper  market  is  in  some- 
what uncertain  shape.  Despite  the  consider- 
able movement  latterly  on  export  account, 
there  seems  to  be  a  liberal  supply  for  home 
consumers  to  draw  upon,  and  the  firmness 
displayed  by  the  principal  holders  is  partially 
offset  by  anxiety  to  sell  in  other  quarters. 
Lake  Superior  product  has  been  sold  to  the 
extent  of  about  100,000  lbs.  at  12J6  to  13c., 
and  at  the  latter  price  more  can  be  had.  The 
controlling  interest  in  Arizona  ingot  quote 
123/c,  but  I2j£c,  probably  12XC,  would 
buy  some  parcels.  Casting  copper  is  the 
firmest  thing  on  the  list,  at  n^c.  for  ordin- 
ary brands. 

Lead — During  the  past  few  days  about 
700  to  800  tons  of  pig  lead  have  been  sold  at 
4^c.  here,  in  round  lots,  and  a  moderate 
quantity  at  4.55c.  for  single  carloads.  Late 
purchases  appear  to  have  supplied  consum- 
ers' wants  in  a  great  measure,  however,  and, 
with  no  competition  from  speculators,  4.45c. 
is  named  by  consumers  as  their  limit  for  the 
present 

Spelter — Spelter  is  taken  only  as  im- 
mediate wants  necessitate,  but  there  is 
enough  stock  going  out  to  keep  supplies  in 
very  good  shape  and  hold  prices  quite  firm. 
Prime  Western  is  quoted  at  4.95c.  for  prompt 
shipment. 

Tin  Plates— In  the  tin  plate  market 
there  has  been  no  important  movement. 
Stocks  are  liberal  and  well  under  control, 
but  the  assortment  is  poor.  Prices  stand 
as  last  quoted,  and  are  generally  firm. 
Prices  for  stock  on  the  spot  are  :  — 
Charcoal,  }4  cross  assortment,  Melyn 
grade,  $6.30  to  $6.35  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 9c  to$5-95;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.40  to  $7.50;  M.  F.,  20x28, 

$14.75;   "Worcester,    14x20,   $5.5010 

Worcester,  20x28,  $1 1.00;  Dean  grade,  14x20, 
$5.15    to    ....;  Dean  grade,   20x28,    $10.25 

to ;  D.  R.  D.  grade,   14x20,  $4.85   to 

. .  . ;  D.  R.  D,  grade,  20x28,  $9.80  to  $9.85; 
I.  C.  Coke — Penlan  grade  (iron),  $5.30  to 
$5.35;  J.  B.  grade,  14x20,  $5.45  to  $5  50;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.35  to 
$5.40  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.50;  I.  C.  Bessemer  steel, squares,  $5.75  to 
$5.80  basis ;  I.  C.  Siemens  steel,  squares, 
$5.90  to  $6.00. 


but  is  also  the  main  source  of  supply  for 
our  own  makers  of  wire  netting  and  other 
workers-up  of  the  material.  On  the  tace  of 
it  this  state  of  things  is  both  surprising  and 
discreditable  to  British  wire  manufacturers, 
and  the  more  one  knows  of  the  subject,  or 
the  further  one  inquires,  the  more  extraor- 
dinary it  is  proven  to  be.  Generally  speak- 
ing, British  manufacturers  cannot  be  accused 
with  truth  of  apathy  and  want  of  enterprise, 
yet  in  this  particular  industry  both  these 
charges  appear  to  lie  against  our  manufac- 
turers. Dealing  with,  the  German  and 
American  wire-makers,  it  seems  to  be  a  posi- 
tive fact  that  they  have  achieved  their  suc- 
cesses chiefly  by  using  plant  and  processes 
which  have  been  invented  by  Englishmen, 
but  declined  by  English  makers.  This  is 
more  particularly  the  case  in  relation  to  con- 
tinuous-rod mills  and  wire-drawing  blocks, 
the  production  of  cast  steel  wire,  and  the 
means  for  producing  all  varieties  of  gauges 
of  wire  from  different  materials  in  the  same 
establishment.  The  Germans  have  invented 
nothing,  but  they  have  adopted  everything 
likely  to  prove  useful  and  successful,  and  by 
dint  of  care  in  packing,  studying  the  exact 
wants  of  the  colonial  markets,  and  the  dis- 
play of  much  energy,  they  have  managed 
to  out-distance  their  British  competitors. 
The  broad  result  is  highly  creditable  to  the 
Germans  and  Americans,  but  it  is  not  a  re- 
sult which  can  be  contemplated  with  the 
smallest  degree  of  satisfaction  by  those  who, 
like  ourselves,  believe  in,  and  desire  to  see, 
British  manufacturers  exercising  their  un- 
doubted ability  to  hold  their  own  in  all 
branches  of  the  metallurgical  industries. 
Our  present  position  in  this  trade  is  one 
which  calls  for  an  early  and  strenuous  effort 
at  improvement.  So  far  as  we  are  aware, 
the  largest  of  our  works  employs  under 
1,000  hands,  whereas  one  German  concern 
employs  over  3,000,  and  two  American 
works  between  2,000  and  3,000  each.  The 
United  States  firms  supply  their  own  market 
chiefly,  but  it  is  almost  humiliating  to  know 
that  the  German  works  are  very  largely  em- 
ployed in  supplying  wire  for  use  in  Eng- 
land and  the  British  colonies.  Some  of 
our  wire-netting  firms  obtain  all  their 
annealed  wire  from  Germany,  partly  be- 
cause it  is  cheaper  than  English  wire  and 


partly  because  it  is  alleged  that  no  Eng- 
lish firm  can  or  will  promptly  supply  lots 
of,  say,  300  to  500  tons.  All  these  facts  show 
that  we  have  lost  a  great  deal  of  ground  in 
the  wire  trade,  and  they  ought  to  demon- 
strate to  :hose  chiefly  concerned,  namely  our 
home  producers,  the  urgent  necessity  for 
vigorous  efforts  to  regain  the  business.  We 
are  well  aware  that  there  are  many  difficul- 
ties to  be  overcome  before  success  can  be 
achieved.  There  are  heavy  railway  rates,, 
the  obstinacy  of  the  workmen,  the  prefer- 
ences of  buyers,  and  other  points  to  be  con- 
sidered, but  none  of  these  is  insuperable. 
First  and  foremost  we  want  all  obsolete 
plant  and  processes  totally  abolished,  and 
modern  mills,  etc.,  setting  up  instead.  This. 
means  something  like  a  revolution  in  the 
trade,  but  if  it  is  not  carried  out,  the  only  al- 
ternative is  the  gradual  dying  out  of  the  in- 
dustry in  all  its  ordinary  branches,  and  the 
virtual  loss  of  our  export  trade  in  wire 
for  colonial  and  South  American  use.. 
All  the  other  difficulties  can  be  surmount- 
ed by  the  exercise  of  the  pluck  and  deter- 
mination which  have  made  this  country  what 
it  is.  For  the  quality  of  our  wire,  for  ac- 
curacy of  gauge,  and  for  all  the  finer  sorts, 
we  have  never  lost  our  reputation,  and  our 
wire  of  all  kinds  is  to-day  by  far  the  best 
made  anywhere,  but  these  things  are  not 
sufficient.  Buyers  will,  and  to  some  extent 
must,  also  consider  the  question  of  price* 
and  in  common  wire  we  are  decidedly  be- 
hind hand  in  that  respect.  If  we  are  true  to 
ourselves  and  to  our  national  reputation  we 
can  remove  this  reproach,  and  in  due  course 
recover  our  supremacy  in  all  branches  of  the 
trade.  It  may  not  be  an  easy  task  now  that 
we  have  let  our  rivals  get  so  far  ahead,  but 
it  can  be  done,  and  we  earnestly  hope  to 
witness  our  vindication  at  no  very  distant 
period. — The  Ironmonger. 

Some  days  ago  the  Kingston  city  council 
refused  to  grant  a  bonus  to  the  Chown  & 
Cunningham  Stove  Company.  On  Friday 
Mr.  Chown  went  to  Belleville,  and  that  city 
offered  him  the  old  Hart  &  Smith  Manufact- 
uring Company  works  free,  with  plant  and 
patterns.  $2,000  in  cash,  and  exemption  for 
10  years  A  meeting  of  the  Company  will 
be  held,  and  the  offer  may  be  accepted. 


THE  BRITISH  WIRE  TRADE. 

In  his  useful  new  work  on  the  wire  trade 
(published  at  37  Bedford  street,  Strand,  Lon- 
don), Mr.  J.  Bucknall  Smith  raises  questions 
of  very  high  importance  to  the  wire  manu- 
facturers of  Great  Britain.  These  questions 
are  by  no  means  new  to  the  readers  of  The 
Ironmonger,  but  they  will  bear  a  little  further 
discussion,  especially  as  our  manufacturers, 
for  the  most  part,  appear  to  be  quite  content 
that  the  German  and  American  houses 
should  take  the  lead  in  this  industry.  So 
far  as  the  United  States  are  concerned,  we 
suffer  little  or  nothing  in  the  way  of  external 
competition,  but  such  firms  as  Roebling  & 
Son  and  Washburn  &  Moen  are  already 
supplying  their  home  market,  and  the  time- 
may  not  be  distant  when  they  will  enter  into 
strong  competition  for  the  Australian,  New 
Zealand,  and  South  American  markets.  It 
is  the  German  makers  whose  rivalry  is  most 
severely  felt  by  our  manufacturers,  and  it  is 
German  wire  which  has  not  only  largely 
ousted  us  from  the  great  markets  afford- 
ed   by    certain      of     our     own      colonies, 


The  John  Bull  Steel  Plate  Range. 

The  Latest  and  Best 


No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,   Broilers,  Reservoirs. 


FOB  SALE  B?  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 
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NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

Afe  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND   MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 
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METALS,    TIN    PLATES,    ETC. 


28, 28  and  30  FRONT  STREET  WEST, 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL, 


14 


HARDWARE 


WHAT 
TO  SAY   IN   AN   ADVERTISEMENT. 

The  advertiser— I  am  referring  to  the 
general  advertisers  in  the  majority  of  local 
papers — fails  to  change  his  advertisement  be- 
cause he  procrastinates.  It  seems  to  be  one 
of  those  business  chores  that  can  be  post- 
poned. He  decides  to  write  a  change  of 
matter  as  soon  as  he  reaches  his  desk.  That 
gocd  resolution  lasts  until  his  morning's  mail 
gains  his  attention.  Postpones  the  job  until 
after  dinner.  In  the  afternoon  business  callers 
drop  in,  claim  attention,  and  the  day  slips  by. 
Next  day  is  a  repetition  of  the  one  before. 
If  he  had  plenty  of  time  in  which  to  write 
advertisement  copy,  the  chances  are  that  he 
wouldn't  advertise.  Pushing  for  and  get- 
ting his  share  of  trade  make  him  a  busy  man. 

Carelessness  is  another  factor.  No  trades- 
man will  buy  a  bill  of  goods  to  the  amount 
of  $ioo,  place  the  goods  on  his  shelves  and 
make  no  further  effort  to  sell  them.  But 
this  is  practically  what  many  an  advertiser 
will  do  with  a  $100  space  in  his  local  paper; 
contract  for  the  advertisement  and  let  it  run 
week  after  week  without  change  of  matter. 

An  almost  daily  inquiry  is,  "  What  shall  I 
say  in  my  space  ? "  or  "  What's  the  best  thing 
to  say  in  my  advertisement  ?"  I  invariably 
reply  that  the  very  best,  the  most  sensible, 
the  proper  thing  to  put  in  the  advertisement 
is  exactly  what  is  said  over  the  counter  to  the 
customer. 

And  why  ?  A  business  man  who  is  sell- 
ing goods  puts  his  best  foot  foremost  when  he 
has  his  customer  before  him.  It  is  his  op- 
portunity. He  has  the  buyer's  attention.  The 
seller  must— if  ever— make  his  opportunity 
tell.  If  the  buyer  proves  to  be  a  non-buyer 
this  time,  he  may  ever  afterward  remain  a 
non-buyer.  The  seller  will  say  the  best  things 
he  can  call  to  mind  about  his  wares  or  of  the 
article  under  inspection.  He  may  explain 
its  process  of  manufacture,  its  finish,  its 
strength,  or  other  points  well  to  be  mention- 
ed. All  these  may  help  the  customer  to  de- 
cide and  the  merchant  to  effect  his  sale.  But 
the  plague  of  it  all  seems  to  be  that  while  he 
can  talk  fluently,  sensibly  and  convincingly 
with,  so  to  speak,  his  foot  on  his  native  heath, 
the  moment  he  puts  pen  to  paper  to  write  his 
advertisement  copy  his  facts  and  reasons 
seem  to  him  poor,  weak  and  out  of  place  in 
print,  and  he  falls  back  on  the  stereotype 
phrases  of  "  Large  Stock,  "  Big  Bargains," 
etc. 

Just  there  is  where  he  makes  his  mistake. 
The  facts  he  mentioned,  the  points  he  urged, 
the  particular  virtues  held  in  commendation 
are  the  claims  he  should  bring  to  the  atten- 
tion of  so  wide  a  field  of  readers — and  buy- 
ers— as  the  paper  will  supply. 

Then  there  is  the  fear  of  saying  or  doing 
something  that  may  be  considered  "infra 
dig."  "Our  firm  doesn't  do  that  style  of 
advertising,"  "  We  mustn't  compromise  the 
dignity  of  the  firm,"  "It  has  too  much  the 
appearance   of  so-and-so's    advertisement," 


etc.  Just  so  long  as  the  advertiser  is  afraid 
to  cut  adrift  from  the  old  strings,  just  so 
long  will  his  advertisement  remain  prosy, 
dull  and  unattractive. 

Often  an  advertiser  remarks  that  he  could 
sail  right  in  and  write  easily  and  freely  if  he 
could  only  get  a  text — something  to  start  out 
with  for  a  catch  word  or  heading.  Very 
well.  It  isn't  everyone  that  has  the  knack  ot 
bringing  to  mind  a  taking  phrase.  Look 
one  up.  The  best  place  to  look  is  right  in 
the  middle  of  some  bright  article  in  the  best 
newspaper  you  can  lay  your  hands  on.  It  is 
surprising  how  easy  it  is  to  cull  out  a  good 
heading  after  you  have  picked  up  the  idea 
of  how  to  do  it.  Run  your  eye  down  the 
column.  Presently  a  group  of  words  will 
strike  the  eye,  and  one  can  almost  intuitively 
supply  the  matter  to  follow  and  the  applica- 
tion of  it  to  the  business  on  hand.  A  few 
minutes'  search  will  supply  a  dozen  texts 
which  allow  of  any  amount  of  latitude  if  the 
writer  can  only  grasp  the  opportunities  af- 
forded. 

In  writing  advertisements  as  far  as  possi- 
ble use  everyday  phraseology.  Don't  be- 
lieve that  you're  compelled  to  write  pure 
English — though  the  best  English  is  none 
too  good.  Drop  the  "  attention  of  readers 
is  called  to  our  stock,  "  &c.  The  attention 
of  buyers  is  what  you  need,  and  you'll  have 
their  attention  the  moment  you  succeed  in 
convincing  them  that  you  will  give,  and  con- 
tinue to  give,  a  bigger  dollar's  worth  of  a 
better  article  than  your  competitors.  Don't 
try  to  be  too  familiar,  if  you're  at  all  known 
in  the  community,  and  if  you're  a  success  as 
a  business  man  you're  bound  to  be  well 
known,  but  talk  in  your  advertisement  just 
as  you  talk  to  your  customer  face  to  face. 
As  far  as  writing  advertisements  goes,  it  will 
come  a  great  deal  easier  than  trying  to 
pound  your  ideas  and  thoughts  into  a  shape 
that  you  are  not  familiar  with. — F.  H. 
Dobbing,  in  Rowell's   Advertisers'    Manual. 


A  MODEL  EMPLOYER. 

I  know  a  business  man,  not  farther  from 
the  Custom  House  than  one  could  sling  a 
cat  by  the  tail,  who  is  what  I  call  a  model 
employer.  His  business  is  such  as  to  require 
the  taking  of  stock  every  month.  This  neces- 
sitates the  employees  working  a  part  of  one 
Sunday  in  the  month.  What  does  the  em- 
ployer do  ?  How  does  he  repay  his  em 
ployees,  and  show  his  gratitude  for  their 
faithfulness  ?  He  not  only  pays  them,  but 
he  has  them  go  to  one  of  the  leading  hotels 
and  have  a  good  dinner  at  his  expense. 
Sometimes  this  man's  employees  have  to  re- 
main a  few  minutes,  a  half  hour  or  an  hour 
over  time,  at  night,  in  order  to  get  work 
done.  This  merchant  shows  his  apprecia- 
tion by  having  an  account  of  all  this  over 
time  kept,  and  his  employees  are  paid  for  it. 
Are  his  employees  better  employees  for  the 
treatment  ?  Yes,  I  think  they  are,  for  more 
than  one  of  them  has  said  to  me  :  "  There 
isn't  a  thing  in  the  world  I  wouldn't  do  for 
him," — his  employer.  They  love  and  repect 
him. — Ex. 


SOUND  BUSINESS  MAXIMS. 

The  following  pertinent  paragraphs  are 
gleaned  from  The  Office  : 

When,  after  years  of  industry,  a  valuable 
credit  is  obtained,  remember  that  one  false 
step  may  dissolve  it  in  a  moment. 

When  arranging  goods  on  a  line,  shelf  or 
counter,  place  the  smaller  ones  toward  the 
door,  as  it  is  more  natural  to  the  eye  of  a 
customer. 

When  a  draft  is  presented  for  a  bill  which 
is  due,  do  not  refuse  to  honor  it  on  account 
of  pique. 

When  you  ask  a  person  for  his  candid  ad- 
vice, do  not  preface  your  inquiry  with  an  ex- 
pression which  conveys  your  own  opinion. 

When  you  are  told  that  "  a  rolling  stone 
gathers  no  moss"  also  remember  that  "  a 
setting  hen  gathers  no  fat."  Don't  be  entire- 
ly guided  by  old  saws. 

When  you  are  particularly  successful  in 
your  own  line,  do  not  consider  that  as  a  con- 
sequence you  are  fitted  to  succeed  in  all 
lines.  Remember  that  a  great  king  once 
made  a  conspicuous  failure  as  a  cook. 

When  you  seek  a  medium  for  advertising, 
remember  that  the  character  of  the  journal 
often  colors  the  value  of  the  advertisement. 

When  you  choose  a  business  location,  em- 
bark in  the  the  vicinity  of  your  competitors; 
the  "  droppings"  of  old  concerns  have  often 
been  the  stepping  stones  of  their  successors. 

When  a  customer  appreciates  that  you  un- 
derstand your  business,  and  consult  his  in- 
terest as  well  as  your  own,  you  have  gained 
bis  confidence. 

When  you  are  making  a  transaction  re- 
member that  it  is  the  commission  on  the 
buyers  ignorance  which  swells  the  profits  of 
the  seller. 

When  you  are  told  that  "  honesty  is  the  best 
policy"  believe  it,  but  avoid  practising 
honesty  simply  because  it  is  policy.  Real  in- 
tegrity needs  no  incentive. 

When  you  engage  an  employe  for  a  fixed 
time,  as  a  year,  his  mind  being  thereby 
settled,  his  services  become  more  reliable. 

When  you  believe  others,  beware;  but 
when  you  rely  on  yourself,  be  honest  for  it 
is  a  very  mean  man  who  will  cheat  himself. 

When  a  paid  service  is  rendered,  a 
pleasant  "  thank  you"  is  always  to  your  own 
interest. 

When  you  allow  business  to  unduly  worry 
your  mind,  it  is  a  sure  indication  that  your 
adventure  "  is  a  size  to  large." 

When  you  have  the  ability  and  tact  to 
cause  your  customer  to  be  pleased  with  your 
goods,  your  clerks  and  yourself,  you  can 
justly  consider  yourself  a  skillful  manager. 

When  you  are  buying  goods  remember 
that  politeness  is  then  as  much  to  your  per- 
sonal interest  as  when  you  are  selling. 

When  a  bill  of  goods  is  received  with  "al- 
lowance for  freight,"  deduct  the  cash  dis- 
count from  the  face  of  the  bill. 

When  prices  are  inflated  and  speculation 
rife,  prepare  for  a  financial  panic. 

When  you  are  making  a  transaction  with 
a  person  of  a  suspicious  nature,  avoid  com- 
mending too  highly  the  article  he  prefers. 

When  your  goods  consist  mostlyof  staples, 
prices  and  measures  are  most  important;  if 
of  luxuries,  style  and  exclusiveness. 
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THE  TORONTO  SILVER  PLATE  CO. 


^H^ 


Manufacture  the  Highest  Grades  of  ELECTRO-PLATED  WARES,  and  guarantee  all 
goods  of  their  manufacture  having  their  NAME  and  TRADE  MARKS. 


A  fieou  Discovery  in  Precious  flQetals 
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Tipped  Pattern. 
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POONS,  FORKS,  LADLES,  Etc.,    made  of  this  new  metal    are  superior    to  Sterling  Silver  in  point  of 
non-tarnishing,  and  equal  to  Solid  Silver  for  durability,  and  at  one-fifth  the  cost. 

FOR    HOTELS,     RESTAURANTS     AND     FAMILY     USE,    Silver     Metal    Table    Ware    is 
without  a  parallel. 

AS  THERE  IS  NO  PLATE  TO  WEAR  OFF,  any  silver  powder,  polish,  chalk  or  electroine  can  be 
used  to  clean  them.     The  more  they  are  cleaned  the  whiter  and  more  beautiful  they  become. 

DO  NOT  CONFOUND  SILVER  METAL  with  the  varieties  of  Nickel  Silver  imposed  on  the  market, 
We  claim  for  them  no  relation.  This  wonderful  discovery  is  controlled  by  us,  and  we  sell  no  metal  except  made  into 
Spoons,  Forks,  Etc.     All  genuine  goods  bear  our  trade  mark  : — 


TORONTO  SILVER  PLATE  CO.{ 


SILVER 

METAL. 


LIST  PRICES  AND  DISCOUNT  QUOTED  ON  APPLICATION. 


E.  G.  GOODERHAM,  Manager. 


J.  C.  COPP,  Sec.-Treas. 
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SALES   MADE   OR   PENDING. 

The  Empire  Oil  Company,  Toronto,  has 
sold  out  to  McColl  Bros.  &  Co. 

The  general  stock  in  the  estate  of  Munro 
&  Bros.,  Parkhill,  Ont.,  has  been  sold. 

The  tinsmith  and  hardware  stock  in  the 
estate  of  Chishlom  Bros.,  Oakville,  Ont.,  is 
advertised  for  sale  by  auction  on  16th  inst. 

PARTNERSHIPS    FORMED     AND    DISSOLVED. 

Collins  Bros.,  general  merchants,  Mar- 
garee,  N.S.,  have  dissolved. 

R.  Spence.  &  Co.,  under  which  style  F. 
Ostler  and  C.  P.  Moore  carried  on  the 
business  of  file-cutting  in  Hamilton,  have 
dissolved,  C.  P.  Moore  continuing  under  un- 
changed style. 

FIRES. 

R.  D.  Beals,  general  merchant,  Nictaux 
Falls,  N.S.,  is  burnt  out. 

Nixon  Bros.,  general  merchants,  Nictaux 
Falls,  N.S.,  are  burnt  out. 

The  stock  of  R.  E.  Boyd  &  Co.,  brush 
manufacturers,  Montreal,  was  damaged  by 
fire  and  water. 

REMOVALS  AND  DEATHS. 
T.  F.  Sinclair,   Port   Haney,  B.C.,  general 
merchant,  has  been   succeeded   by  the  Port 
Haney  Brick,  Tile  and  Terra  Cotta  Co.  (Ltd.) 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

T.  O'Hare,  grocer,  Montreal,  has  as- 
signed. 

S.  J.  Martin,  hardware  dealer,  Victoria, 
B.  C,  has  assigned. 

H.  E.  Oakes,  general  merchant,  Wey- 
mouth, N.S.,  has  assigned. 

H.  Chene,.  general  merchant,  Cheneville, 
Que.,  has  been  asked  to  assign. 

H.  B.  Lafleur,  general  merchant,  St.  Adele, 
Que.,  has  been  asked  to  assign. 

John  O'Leary,  plumber,  Toronto,  has 
assigned  to  Thos.  Carlisle,  Toronto. 

Snively  &  Crites,  general  merchants,  Oil 
Springs,  Ont.,  have  assigned  to  C.  B.  Arm- 
strong, London. 

D.  A.  &  Wm.  S.  McDonel,  the  Canada 
Patent  Brush  Co.,  Windsor  Ont.,  are  offer- 
ing to  compromise. 


APRIL  CUSTOMS  DECISIONS. 

The  following  are  customs  decisions  for 
the  month  of  April  : — 

Brass  tubing,  cased,  30  p.c. 

Buckles,  clasps,  loops,  etc.,  for  suspenders, 

35  P-c 

Canada  wax,  20  p.c. 

Enamelled  iron  name  plates,  35  p.c. 

Iron  drums  containing  caustic  soda, 
20  p.c. 

Jewsharps,  35  p.c. 

Knives  for  machines  when  imported  sep- 
arately from  the  machine,  35  p.c. 

Sulphate  of  potash,  20  p.c. 

Tar  soap  ("Grandpa's  Wonder"),  10c.  lb. 
and  10  p.c. 

Velocipedes  and  tricycles,  30  p.c. 


HOW   ONE   CONTRACT  WAS  WON. 

"  I  have  just  left  the  head  of  a  big  Front 
street  firm,"  said  an  advertising  solicitor 
who  is  one  of  the  brightest  members  of  the 
hustling  fraternity  to  which  he  belongs,  "  and 
I  have  a  fair  sized  contract  bearing  the  firm's 
signature  tucked  in  my  inside  pocket.  How 
do  you  suppose  I  got  it  ?  The  old  gentleman 
undertook  to  spike  my  guns  before  I  had  my 
batteries  fairly  opened  on  him  by  agreeing  to 
everything  1  said  in  favor  of  advertising,  and 
enthusiastically  attributed  to  it  much  more 
than  I  would  dare  to  claim  for  it.  He  then 
went  on  to  inform  me  that  his  firm  had  no 
occasion  whatever  for  advertising,  as  it  was 
well  known  from  having  advertised  exten- 
sively in  its  earlier  days. 

"'So,'  said  I,  'you  think  that  the  adver- 
tising which  you  did  in  the  early  days  of 
your  business  is  sufficient  to  carry  you 
through  now?' 

"  '  Undoubetdly  I  do,'  he  replied. 

"'Well,'  said  I,  'will  you  kindly  tell  me 
the  name  of  the  candidate  for  Vice-President, 
on  the  Republican  ticket  election  before  last?' 

"  He  was  stuck.  He  hesitated,  stammered 
a  little,  and  finally  replied:  '  Well,  no  I  can't.' 

"  '  Now,  said  I,  '  do  you  know  of  any  man 
who  was  better  advertised  at  that  time  ? ' 

"  It  fetched  him." — Phila.  Inquirer. 


ALUMINUM  AS  IT  IS. 

A  number  of  interesting  points  were 
brought  out  in  the  discussion  which  followed 
the  paper  on  "  Electricity  in  the  Production 
of  Aluminum,"  recently  read  by  S.  A.  Brown 
before  the  American  Institute  of  Electrical 
Engineers:  Attention  was  called  to  the  mista- 
ken idea  that  all  the  good  propertiesof  alumi- 
num alloys  were  attributable  to  aluminum  it- 
self. In  this  connection  the  most  common 
mistake  has  been  in  the  belief  that  aluminum 
itselt  had  the  tensile  strength  of  aluminum 
bronze.  Exaggerations  are  also  indulged  in 
relation  to  the  chemical  properties  of  the 
metal.  A  freedom  from  oxidization  has  been 
claimed  as  one  of  its  qualifications.  Alumi- 
num, it  was  pointed  out,  although  not  par- 
ticularly liable  to  corrosion,  if  it  is  subjected 
to  salt  or  alkaline  water,  or  even  ordinary 
moist  air,  will  tarnish  and  oxidize  rap;dly. 
Salt  water  has  an  injurious  effect  upon  it. 
Aluminum  is  attacked  by  acids  and  may  be 
dissolved  by  alkalies.  With  reference  to  its 
electrical  property,  aluminum  has  about 
twice  the  conductivity  of  copper  of  equal 
weight,  and  has  about  half  that  of  copper 
for  equal  volume.  The  above  and  many 
other  interesting  facts  relative  to  aluminum 
were  touched  upon  in  the  discussion  of  Mr. 
Brown's  paper.  The  enthusiast  who  looks 
for  a  great  future  for  the  metal  will  find  his 
belief  to  be  tempered  somewhat  after  a  care- 
ful perusal  of  the  paper  and  discussion. — 
Western  Electrician. 


THE   AMERICAN   STOVE. 

The  manufacture  of  the  American  stove  is 
an  industry  of  enormous  proportions.  It  is 
not  only  considerable  in  its  output,  but  in 
construction  and  design  it  has  reached  a 
point  in  service  and  elegance  without  an 
equal  in  contemporary  times.  Modern  in- 
genuity has  made  it  available  in  every  con- 
ceivable location  and  use,  and  it  is  in  a 
general  sense  a  triumph  no  less  in  art  than 
in  utility.  It  has  reached  the  acme  point  by 
degrees.  The  primitive  man  crouched  over 
his  burning  sticks  and  toasted  his  quail  on 
the  end  of  a  skewer.  The  open  hearth  evo- 
lutionized  with  the  architecture  of  the  stone 
and  clay  domicile.  Greece  and  Rome  made 
use  of  a  metal  basin,  in  which  the  social 
charcoal  consumed  itself,  with  no  need  of  a 
chimney  and  no  effort  at  making  a  blaze  or 
a  noise.  This  classical  institution  is  still 
known  as  abrasier.  The  Romans  improved  on 
the  metallic  pot  and  designed  a  hypocaust. 
This  was  placed  in  a  cellar  and  the  heat 
found  its  way  upwards  through  crevices  left 
in  the  floors.  An  ingenious  citizen  suggested 
a  flue  for  transmitting  the  heat  and  convey- 
ing the  greatful  caloric  to  various  parts  of  the 
house.  This  was  really  the  inception  of  the 
modern  furnace. 

Chimneys  came  in  vogue  in  the  fourteenth 
century.  The  fire  place  was  then  in  its 
golden  age;  it  had  considerable  elbow  room, 
and  could  accommodate  a  family  on  either 
side  while  a  whole  ox  was  being  roasted  in 
the  center.  Our  colonial  open  fire  places  are 
but  minimizedduphcates  of  thefeudal  hearth. 
The  metal  stove  is  credited  to  the  old  Ger- 
mans, who  placed  the  solar  apparatus  on  the 
outside  of  the  house  with  one  end  projecting 
in  the  room,  the  fireman  at  the  business  end 
being  exposed  to  the  weather.  The  modern 
furnace,  as  before  said,  was  originated  in  the 
Roman  hypocaust,  a  Mr.  Street,  of  London, 
about  a  century  ago  constructing  a  furnace 
on  the  basis  of  the  classic  pattern.  It  is  now 
an  institution,  and  largely  used  in  cities, 
public  buildings,  etc.,  and  is  as  near  the  point 
of  perfection  in  the  equable  distribution  of 
heat  as  science  and  ingenuity  can  place  it. 

The  stove,  however,  is  still  the  monarch. 
It  is  portable  and  cheap  ;  it  is  in  varieties  to 
suit  all  tastes,  and  prices  for  all  pockets.  As 
a  large  percentage  of  our  population  is  no- 
madic, in  the  sense  of  moving  from  house  to 
house,  the  family  stove  is  necessarily  a  part 
of  the  migratory  belongings,  and  will  pro- 
bably continue  to  be  so  in  a  general  sense, 
till  some  new  system  of  heating  dispenses 
with  the  domestic  anthracite.  It  may  be 
said  of  the  American  stove  that  its  equal  has 
not  yet  been  reached  by  any  foreign  product. 
It  controls  the  heat  generated,  reducing 
combustion  almost  to  the  point  of  suspen- 
sion ;  it  is  an  auxiliary  in  ventilation,  and 
can  produce  a  maximum  of  heat  at  a  mini- 
mum of  trouble.  There  is,  perhaps,  no 
article  in  common  use  in  which  the  iron- 
worker has  so  thoroughly  mastered  the  pos- 
sibilities of  iron  as  in  the  American  stove.— 
Age  of  Steel. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
27  Front  St.  e.  Toronto. 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


the  A.  G.  PEUCHEN  CO., 

ARE   NOW   MAKING 

100  Toirsrs 

OF 

Pure  Paris  Green 


F.  E.  DIXON    &,   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


ALSO  MAKING 


.  of  PAINT  OIL. 


See   our   New   Catalogue   containing    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 


THE  A.  G.   PEUCHEN   CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


C3   A  TTTCJ    CIRCULAR,  Shingle,  Re  sawing;' 
O^X  W  JO       Drag,  Gang,  Cr 


)ross-cut,  etc. 


THE  HIGHEST  POSSIBLE  QUALITY 

OF 

Razors,  Scissors 

AND 

Pocket  Cutlery 

— — ARE 

H.    BOKER    &,    CO'S. 
(tree)  brand  goods. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and   Comparison    Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office   and    Works    14    Bay  Street. 


LANTERN 


-S 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 


PETROLIA,    -    ONTARIO. 


Gardner  Steel  Sash  Ribbon  and  Pulleys 

as  shewn  above   s  not  a  spring.      It  is  a  simple 
balance,  a  perfect  balance  for  any  window. 

It  is  specially  indicated  in  heavy  windows  for 
strength,  ease,  durability  and  appearance  and 
surpasses  any  other  system  for  light  or  ordinary 
windows  on  the  same  grounds. 

It  is  largely  endorsed  by  Architects  and  Build- 
ers. Price  is  only  slightly  in  advance  of  best 
cord. 

Samples,  Price  Lists  and  all  information  from 
Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


SPOONSJORKS  ETC-STAMPED 


ARE  GENUINE.,R0GERS"G00DS. 
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BUSINESS  CHANCES. 


FOR  SALE-SMALL  TIN  AND  HARDWARE 
business,  in  village  with  good  surrounding 
country.    Apply  Box  36,  Brockton,  Toronto.        24 

WANTED— TO  PURCHASE  AN  INTEREST 
in  Hardware  business.  Understand  it 
thoroughly;  could  take  charge  of  office;  all  com- 
munications confidential.      Box   108,    Brantford, 


Ont. 


25 


STOVE  AND  TIN  BUSINESS,  WITH  GOOD 
opening  lor  hardware  in  connection  with  it, 
in  village  of  about  1,200;  four  churches,  good 
Public  School,  gristmill,  sawmill,  cheese  factory, 
and  large  woolen  mill;  most  central  store  in 
town;  large  brick  building,  plate  glass  front; 
country  trade  from  25  to  30  miles ;  good  live  busi- 
ness •  a  good  chance;  ill  health  sole  reason  for 
selling.  Apply  to  Box  5  Lanark,  or  P.  O.  Box  237, 
Perth.  2i 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  dodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE       k"W,j    «.#      GRANTED 


MARK. 
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W.  G.  A.  Lambe  &  Go. 


Late  Williamson  &  Lambe. 


-STO 


54  &  56  Wellington  St.,  East. 
TORONTO. 


StopThi^f 

"in1 


Sheparp  Harpwak&C?,  Buffalo.  NY 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uarnb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  50  $6  75 

IX  "  7  75    8  00 

I.X.X.,       "  9  00    9  25 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  G  50    6  75 

I.X.X.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  124x17        5  00     .... 

D.X 600     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  CO    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6|c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7J    74 

28        "     74    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  05  2  10 
Kenned      "  "  •  •     2  4a    2  55 

Horse  Shoe  "  -.2  50    2  55 

Rnnd  "  "  ..2  50     2  6) 

Hoop  "  '  ..     2G5    2  80 

Swedish         "  «'  ..     4  00    4  25 

Sloigh  Shoo  Steel 2  50    2  75 

Tire'steel    3  00    3  25 

Machinery 3  °2,  3  25 

Best  Cast  Steel,  per  lb 0  13J  0  14 

Russian  Sheet       "       0  104  0  12 

Tank  Plates 2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    lOic 

-inch 15 

Boiler  Plate. 
iinch ' $2  45 

5-16"     235 

$     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2J,  3 

22  to  24      "      2|,  3 

26  "      3,    n 

28  "      3},Si 

Canada  Plates. 

Blaina i  bright  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  624  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5\,  5J 

26  gauge,  "        5j,  6 

28      "  "        5f,6i 

Gordon  Crown — 

16  to  21  gauge,  per  lb  54,6 

26  gauge,  "         5|,  6J 

28      "  "  5f,6J 

Note — Cheaper  grades  about    J  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 
i 
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Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  14*  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  i  to  J  in  .SO  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60 $0  1      0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils— 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  054 

Zinc  Sheet. 

5  cwt  casks 0  064  0  06J 

Part  casks 0  06§  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03f  0  0-1 

Bar,  1  pound 0  05    0  051 

Sheets,  24  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
longths  lists  at  7$c. 

Solder. 

Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 


Antimony. 

Cookson's,  per  lb SO  164  0  174 

Other  makes  "     0  16    0  16§ 

White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J  .. 

No.  1  Do "  0    5  J 

No.  2  Do "  0    4} 

No.  3  Do "  0     41 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05; 

Chrome  Yellow    "     0  09_ 

Golden  Ochre    0  06  j 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"       (J.F.L.S.)  "  "       1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      2  00 

English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "      0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       l  40 

Pure  Orange  Shellac  "       2  20 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  69  0  61 

Castor  Oil. 

Best,  per  lb 0  10J    Oil 

Glne  (in  bbls) 

Common,  broken    0  10    0'.: 

French  medal   0  12    0  15 

Cabinetmakers  0  17    0  18 

White 0  16    017 
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HAUDWAKE. 
Ammunition — Cartridges. 
Kim  Fire  Pistol,  dis. 40  to  45  p.o.  Amor 
Rim  Fire  Cartridges,  Dom.  50 and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 
Amer.  net  list.      B.B.  Caps,  discount 
45  p.c.    Amer. 

Wad$. 
e   's,  per  1,000 80  25  81  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Qilmour's,  discount  50,50 and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "  each   5  50  6  50 

Post  Hole, Vaughan's,  each.     1  35  1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  0  65  1  59 

Pegging,  "  ....     0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers',  "  ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 600  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells—  Hand. 

Brass.   60  to  663. 
Nickel  50  and  10  to  60  p.o. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       ■■  J  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  371,  40  percent. 

Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior —Jennings,    discount  60  per 

cent. 
Jennings'   Imitation,   list   45,   47$    per 

cent.  . 

Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  471  to  50  percent. 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlel. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    1  25  1  75 

Mascot   1  35  1  85 

Erminie  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers' 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  671  per  cent. 

Vegetable,  per   doz i  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..     3  75    4  50 

Card. 

Horse,  per  doz 0  70    0  95 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "         ....30  00    33  00 
Cartridges— See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Fortland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross   0  90  1  10 

White,  lump,  peril. 0  01J  0  Olj 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  oo 


Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33 J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz 4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc.  to  271  p.c. 

Horse    Rasps,   Kearney   &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

HorseRasps.dis.  45 p.c.  Amer  I  tj,,,,..,, 

50  p,c.  Can.  f  MeIlers 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay.Ma.nure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
United  Inches— Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

up  to  26        50  ft.        100  ft.     50  ft.   100  ft. 
inches      1.40-1.45  2.15 

26  to  40  in  1.50-1.55  2.35 

41  to  50  3.-10-3.50  5.45 

51  to  60  .170-3  80  6  25 

61  to  70  4.00-4.10  7.20 

71  to  80  7.80 

81  to  85  8  75 

86  to  90  10  95 

91  to  95  13,75 

96  to  100  16  25 

101  to  105  22.00 


PukingUm, 

Ordinary 

1st  break  ■ 83  65 

2nd       "      3  9o 

3rd       "      4  60 

4th       "      4  95 

5th       " 5  40 

6th       "      5  90 

7th       "      6  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      470 

3rd      "      5  40 

4th       "      590 

5th      "      6  50 

6th      "      6  90 

7th       "      7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"     0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers— Nail. 

Maydole's   net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  121  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37  j 

Handles. 

Axe        per  doz 100    3  50 

Store  door    "     l  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  371,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  4J  0  05 

Screw  and  Strap,  per  lb  . .     0  03J  0  041 
Per  doz.  sets. 

Screw,  Eureka  l  13    180 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  per  doz  4  00    6  0C 

Hooks —  Cast  Iron 

Bird  Cage,    per  doz  0  50    1  10 

Clothes  Line,     "  0  27    0  63 

Harness,  "  0  72    0  88 

Hat  and  Coat,  por  gross..     100    3  00 

Chandelier,  per  doz    0  50    l  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples.    Can 

dis.  17J,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


Red  Cap, 


KZI2STIDS. 

Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

LOnsriDOisr,  oistt. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Anier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 
Canadian,  dis.  50  and  10  to  60  and  10 
per  cent. 

Horse  Shoes. 

Per  keg 3  60    3  75 

Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7J  per  cent.  dis.  off 

new  list.  „     _ 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  . .  2  75  6  2S 
Bronze,  Gem,  "  ....  6  00  9  00 
Lava  "        ....    8  7ol0  00 

Shutter,  porcelain,  F.  & 

L    screw,  per  gross SI  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  J  187    3  85 

Kl"g'  Xss'  "  4  00    III 

AllglaTs  "  120    130 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwm,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        60    6  00 
Scandinavian,  '  1  ou    2  4U 

Eagle,  dis.  per  cent,  15  to  17J  per  cent, 

Mallets. 
Tinsmiths',  per  doz    125    150 

Carp't'rs',  hickory  125    i  to 

Lignum  Vitse,  "  3  85    5  00 

Caulking,  each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        23        25 
Canadian,  37J  to  40  per  cent. 

Dixon's,      each 160    2  00 

Woodruff's    "      110    J™ 

ito1b'b  "       1  05    1  50 

flume!'  "      13  00  16  00 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut.  3   in.   and   upwards, 

ner  keg  base,  price <=  w 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

eon      3  38    4  0° 

Diamond  12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     •     -••.    ff 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz       

Zinc  and  Tin,  dis.  50,  50  and  10 

Copper,  per  doz 125    3  50 

Brass,  15°    3  oO 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00  4  25 

Carpenter 2  25  3  60 

Picks 

perdoz  600  900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.    Canadian,   American  dis.    45 
to  50  per  cent.  American. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12J  to  15  per  cent. 
Bailey'sVictor.dis.  12£  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 1  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    100 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs     250    2  75 

Rail. 
Barn  Door,     per  foot....         3         3J 
Sliding  Door,         "        ...  H       •>* 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45'per  cent. 

Burrs,  Iron,  30,  33i  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 

Rope 
Sisal,       per  lb  9J  10*  i   smaller  than 
Manilla,       "      12*  13}/ 7-16,  £c.  extra. 

Cotton,  "      22        25 

Russia  Deep  Sea,  per  lb..        13J      16 

Jute    "     -        08        08J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  'is  37£  to  40  per  cent 
Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

ii  MP.         '  1  15    1  20 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&A.,sand,  30  n.c 

Emery,  per   quire 55        90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37£,  40  per 
cent. 

Kempsbell's  dis.    40,   62J  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

r)ausar?e  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 105    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    350 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77£  per  cent.  dis. 
"      R.  H.      "      72£        " 
"      F.  H.  Brass  75 
•'     R.  H.      "      70        "  " 

Diamond  Point   wood   screw  nails, 
bright,  dis.  77£  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  37J  to  40  p.  c 

Shears. 
B.  &  W.,  i  a  panned,  dis.  75  per  cent. 
B.  &W.  N.P,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7£  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37J  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    1  gross  boxes 3  25 

•'         J  and  J  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  ...   180 

Iron,  American  1  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50 

21  00 
30  00 
24  00 
27  00 
36  00 


5  00 
2  35 


12  00 
'3606 


Dessert 
Table       "     ... 
Dessert  Forks. 
Medium     " 
Table  "      . 

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52£  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4J      i% 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

..     0  15 


Washita,  per  lb 

Hindostan,  per  lb 

"  Slips,   per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  

Water-of-Ayr    "      

Scythe,  per  gross 3  50 


50 

0  06 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  30  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued ortinned,  dis.  I2jpc 
Upholsterers"  dis.  42£  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  ....    0  90    285 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12£  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cent 
Game.H.  &N.,  orP.S.&W., discount  62j 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12J  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       "."." 

"         Blue  ribbon   0  14 

"         Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  perdoz 4  00  6  00 

Bench,  parallel,  each 2  00  4  5CJ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each  550  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Perdoz 4  00    8  5C 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7J  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c.  per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  copper  7J 
p.c.  dis. 

Market,  tinned  per  lb  0  04J  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06J  0  06J 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04J  0  04J 

Ditto  Gliddeu  2  point  0  0U  0  04} 

Galv.  Ste.  1,  plain  twist  . .     0  01$  0  04| 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04J  0  04j 

Staples  0  04j 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft        00    2  25 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60/  60  &10p.o. 
Coe's  Gen'ne,  dis.32J  p.  c. 
Diamond,  dis.  33£,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  no 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each :3  40 

Pocket,  per  doz 1  25    2  00 
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HARDWARE 


CINCINNATI  BELLpOUNDRY  GO 


W7     SUCCESSORS  IN'BLTXYIR'BaLS  TO  THE 

BLYMYER  MANUFACTURING  CO 

-    CATALOGUE  WITH  2200  TESTIMONIALS. 


ELLS  CHURCH. SCHOOL  FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


tB 


TRAVELLERS 

SHOULD  SEND   25C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN 

IHI^IRID'W^^IRIEL 


British  Plate  Glass 


FKOM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 

16  &   18  DeBresoles  St., 
MONTREAL. 


TR»Of  MARK  FOR 


HOllOW    WAR£. 


MANUFACTURERS  OF  THE 

FINEST    QTT-AJIIT-Z- 


TRAOE  MARK  FOR 

^WSROGEES.^r 

KNIVES,FORKS,SPOON8. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 

The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Hills  Go. 


'Members  of  the  White  Lead  Association  of  Canada. 


1 

Montreal,  P.Q. 


Women  Who  Know  a  Good  Thing 

When  they  see  it  all  say  that 
the  "TARBOX'*  SELF-WRING- 
ING  MOP  is  indispensable  to 
every  well-regulatedhousehold, 
LIGHT,  HANDY,  DURABLE 
Wrung  at  arm's  length  without 
wetting  the  hands,  thus  avoid- 
ing CHAPPED,  or  Sore  hands. 
No  stooping  or  straining  of  the 
back.      Sold  everywhere.     Ask 
your  dealer   for 
it  and   take  no 
other.  The  name 
of    "TARBOX" 
cast  on  every 
mop. 

Dealers  will 
consult  their  in- 
terests by  ad- 
dressingusif 
they  are  not 
carrying  a  stock 
of  tn e  above 
mop. 

t\^:rbo:x:  zbiros., 

73  Adelaide  Street  West,  Toronto 

Sole   Manufacturers 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


Specially  designed  and  adapted  for  Brakes 
men,  all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 


W.  H.  STOREY  &  SON 


"ENGRAVING 

•    FOR    AIL   •    I 
ILLUSTRATIVE.] 

AND         •    ' 

Advertising  ; 


J.  L  JONES, 
WOOD  ENGRAVER, 

872,I0&I2,KINGSTEAST, 
T0R0NT0.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pus 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published   i» 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  of 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


ACTON,  ONT. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE 


Do  you  own  a  Horse  worth  $251  ? 

If  so,  send  for  descriptive  circular  of  Kasper's  Oat 
Cleaner.  

Manufactured  by  H.  R.  IVES  &  CO.,    -    MONTREAL,  P.  Q. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 

MONTREAL. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.-and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Guita  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


KINK  PROOF  HOSE. 


GuTTAPERCHA'RUBBER  rPO- 

°r  TORONTO 


'iZMMsBSMSlz 


ImL: 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  cli.msy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  HON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to   be  pure    Lake   Copper  of  the  highest  conductivity.      Carefully    drawn   to 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.     Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUCES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  timed  if  required. 
Prices  guaranteed  lower  than  can  be  imported.      Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  CO'Y.  Toronto  and  Montreal. 
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HARDWARE 


Corner  King  and  Victoria  Sts. 


Merchants. 


TORONTO. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


A 


Sole    Agents    aud    Manufacturers 
of  the 


*    #A*   * 


Forsyth  (Boston 

'^^^tfy^  Belting  Co'y) 

Patent  Seamless 
Rubber  Belting 


*  *T*  * 


V 


For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

0—0—0 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewets' and  Fire  Hose;  Rubber  Valves.  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.  J.  McGILL,    Man. 

WESTERN    BRANCH: 

Corner   Yonge   and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These    SINKS   are   pressed  from   SINGLE    SHEETS    OF      ' 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HASDWil^E 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 


PUBLISHED   WEEKLY-SUBSCRIPTION    $2.00   A   TEAK. 


TORONTO    OFFICE:  6  Wellington  Street  West. 


MONTREAL    OFFICE:    115  St.  Francois  Xavier  Streei 
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HUGH  C.   McLEAN, 

Sec.-Treas. 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :      I  I  6  St.  Francois  Xavier  St. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somervllle,   Manager. 


CUTTING   ON  GLASS. 

This  is  a  somewhat  sore  subject  with  some 
of  the  trade  in  Montreal  just  at  present.  One 
has  only  got  to  say  "  How  is  glass  ?"  to  con- 
jure up  a  scowl  that  would  wither  up  a 
lemon.  And  what  is  the  cause  of  all  this  ? 
Simply  the  old  complaint  of  a  broken  agree- 
ment. It  has  been  customary  to  make  these 
agreements,  and  the  proverbial  pie  crust  was 
not  frailer  than  the  promises  entered  into. 
Briefly  the  first  agreement  provided  that 
glass  should  be  sold  at  $1.50  to  $1.60.  There 
was  no  particular  cause  of  umbrage  while 
the  market  was  working  on  this  basis  although 
it  is  claimed  that  even  then  concession 
was  allowed.  Then,  in  the  natural  course  of 
events,  there  was  some  easing  off  in  value, 
necessitating  a  modification  in  the  prices. 
The  trade  assembled  together  and  decided 
that  they  would  sell  glass  at  $1.45  to  $1.55, 
a  reduction  of  5c.  This  was  all  right  as  far 
as  it  went,  and  matters  progressed  without 
anything  particular  to  mention  for  some 
time.  Then  all  of  a  sudden  there  was 
trouble  in  the  camp.  Some  one  was  cutting 
and  there  was  a  general  kick  all  round. 
Enquiries  were  instituted  and  resulted  in  the 
discovery  that  cuts  equal  to  20c.  on  the 
agreement  had  been  made,  and  the  enter- 
prising dealer  in  question,  working  on  the 
ground  floor  so  to  speak,  had  scooped 
in  quite  a  nice  little  slice  of  busi- 
ness ahead  of  his  unsuspecting  confreres. 
This  discovery  did  not  induce  language  ex- 


actly suitable  to  a  Sunday  school,  but  the 
latter  had  to  grin  and  bear  it,  the  only  re- 
medy at  their  disposal  being  a  reduction  in 
price  all  round  and  a  resolve  that  agreements 
were  all  very  well  but  that  they  did  not  fulfil 
all  requirements.  The  moral  to  be  adduced 
from  this  is  simple — Don't  enter  into  any 
agreement  unless  there  is  something  more 
binding  than  a  simple  promise  to  fall  back 
upon.  At  present  the  "other  ones"  are 
praying  that  someone  may  have  overreached 
himself,  as  glass  is  firmer  at  primary  markets, 
and  it  is  their  fervent  wish  that  it  may  con- 
tinue so,  as  stocks  in  first  hands  are  not 
heavy. 

ABOUT  TIN  PLATES. 

In  our  last  issues  reference  was  made  to 
the  fact  that  the  last  steamer  for  New  York 
with  tin  plates  had  sailed  on  the  nth.  This 
is  an  important  announcement  as  affecting 
the  future  of  the  article,  for  it  means  that 
after  the  1st  of  July  no  tin  plates  can  be  im- 
ported into  the  United  States,  except  at  the 
advanced  duty,  which  is  tantamount  to  pro- 
hibition. It  is  natural  therefore  to  expect 
that  most  attention  will  be  paid  to  the  Cana- 
dian demand  after  this  date,  and  with  this 
important  outlet  shut  off,  a  material  modifi- 
cation in  price  is  expected  by  some.  The 
makers  themselves  fully  realize  this,  for  they 
are  endeavouring  to  discount  it  by  curtailing 
the  production,  as  the  announcement  was 
made  early  in  the  spring  that  there  would  be 
a  general  lockout  during  the  summer  of  sev- 
eral weeks'  duration.  Whether  this  will  have 
the  desired  effect  remains  for  the  future  to 
decide,  but  it  naturally  will  have  some  in- 
fluence on  values.  The  general  impression, 
however,  is  that  there  will  be  no  immediate 
change  in  values  in  Canada,  as  supplies  now 
on  the  way  here  were  purchased  upon  the  old 
basis.  Afterwards  there  may  be  some  modi- 
fication, and  possibly  there  will  be,  but  that 
is  rather  to  far  ahead  too  bediscussedat  pre- 
sent. 


SPECIAL  RAILWAY  RATES. 

Nobody  knows  better  than  the  traders  of 
the  country  themselves  how  important  it  is 
that  they  should  be  personally  on  the  mar- 
ket upon  as  many  as  possible  of  the  occa- 
sions when  they  want  to  buy  or  sell.  There 
is  very  often  more  economy  in  the  greater 
expense  of  a  visit  than  there  is  in  sending  an 
order  by  letter.  Better  bargains  can  be  ne- 
gotiated, a  more  close  approximation  to  the 
satisfying  of  special  wants  can  be  made,  and 
much  can  be  learned  about  current  stock 
and  methods  of  business  that  is  of  great 
value  to  the  provincial  dealer.  This  latter 
benefit  cannot  be  over-estimated,  though  the 
traders  who  know  the  market  only  at  a  dis- 
tance cannot  appreciate  it  fully.  The  advan- 
tage consists  not  simply  in  being  able  to 
make  a  tour  of  the  wholesale  houses  and  to 
find  out  where  the  shallows  and  the  depths 
of  supply  in  the  various  lines  are,  but  also  in 
the  opportunities  it  gives  to  study  the  latest 
shop-keeping  ideas  at  the  windows  and  the 
countersof  the  best  city  retailers.  Theoutside 
retailer  aims  to  perfect  his  own  methods  as 
much  as  possible,  and  to  do  this  he  should 
have  models  founded  on  other  ideals  than  his 
own. 

In  the  season  and  the  commutation  trip 
tickets  of  the  Grand  Trunk  Railway,  most 
of  the  trade  have  a  means  of  getting  to  their 
respective  wholesale  centres  at  rates  very 
much  below  ordinary  passenger  fares.  The 
commutation  trip  tickets  are  issued  only  for 
passages  between  points  that  are  separated 
by  a  distance  over  which  the  ordinary  single 
fare  would  be  not  more  than  $2.60.  Thetickets 
are  good  for  three  months,  and  are  of  three 
classes:  for  iotnps,for  26  trips  orfor52tnps. 
The  advantage  of  their  use  may  be  instanced 
by  an  example:  Any  man  who  lives  so  far 
away  from  the  particular  city  he  trades  with 
that  a  single  fare  to  that  city  is  $1,  would  in 
ordinary  circumstances  be  able  to  get  a  re- 


HARDWARE, 


turn  ticket  for  $1.70.  If  he  took  five  round 
trips  in  three  months,  buying  a  return  ticket 
every  time,  he  would  pay  $8.50.  Now  a 
commutation  ticket  securing  him  ten  single 
trips  or  five  round  trips  would  be  issued  for 
$6.75,  wh-ch  is  $1.75  less  than  the  same 
number  of  trips  would  cost  if  paid  for  in  five 
separate  return  tickets.  A  26-trip  commuta- 
tion ticket  could  be  bought  over  the  same 
supposed  route  for  $13,  whereas  13  separate 
return  tickets  made  in  the  same  three  months 
would  cost  $22. 10,  as  the  price  of  each  return 
ticket  would  be  $1.70  on  a  round  trip  for 
which  the  single  fare  is  $1. 

The  fact  that  these  tickets  are  issued  for 
limited  distances,  covering  as  they  do  only 
so  much  line  as  it  would  cost  $2.60  to  make 
one  single  fare  trip  upon,  is  probably  owing 
to  the  desire  of  the  railway  to  be  even-hand- 
ed in  its  treatment  of  the  different  commer- 
cial and  other  centres  along  its  course.  It  is 
no  doubt  felt  that  when  a  business  man  is 
more  than  that  maximum  distance  away  lrom 
a  given  city  he  must  then  be  within  that 
maximum  distance  of  some  other  city.  Yet 
there  is  little  likelihood  that  any  city 
would  have  more  advantage  than  it  in- 
trinsically has,  if  the  distance  were  in- 
definitely extended.  If  the  aim  is  to  avoid 
undue  discrimination  in  favor  of  any  leading 
centres,  there  may  be  danger  of  its  discrim- 
inating in  favor  of  points  with  which  these 
leading  centres  are  connected.  If  the  traders 
in  a  small  town  80  miles  away  from  a  large 
wholesale  distributing  point  can  go  and  come 
on  commutation  trip  rates,  they  have  a  very 
great  advantage  over  the  traders  of  a  town 
10  miles  farther  away  from  that  distributing 
point.  The  latter  would  have  to  pay  regular 
rates,  and  the  comparative  effect  upon  the 
general  trade  of  their  town  would  be  akin  to 
that  of  a  freight  discrimination  against  them 
and  in  favor  of  their  neighbors.  The  ten 
miles'  greater  distance  is  a  sufficient  disad- 
vantage without  the  additional  one  of  heavier 
passenger  rates  for  going  and  coming.  The 
Grand  Trunk  Railway  would  do  much  more 
good  than  harm  if  it  would  issue  commuta- 
tion trip  tickets  for  any  distance. 


CATALOGUES  ,  BOOKS,    ETC., 
RECEIVED. 

"Machined"  Car  Wheels  is  the  title  of 
a  very  recherche  little  brochure  issued  by  the 
Montreal  Car  Wheel  Company.  Montreal. 
The  key  note  to  the  contents  is  struck  at  the 
very  outset  in  the  questions,  "  Can  a  perfect 
car  wheel  be  made  ?  If  so,  what  must  be  its 
distinctive  features  ?"  The  treatment  of  the 
subject  indicated  in  these  questions  fills  28 
pages  of  clearly  written  matter,  printed  in 
ample  type  on  beautiful  paper,  and  adequate- 
ly illustrated.  The  little  book  is  bound  in 
white  grained  paper   with   rough  edges,  on 


the  outer  covering  of  which  the  title  is  print- 
ed in  blue  letters  in  a  space  surrounded  by  a 
margin  stamped  in  gold  colored  ink. 

The  Toronto  Radiator  Manufacturing  Co. 
has  issued  a  very  dainty  catalogue  of  its 
many  varied  lines  of  radiators.  Its  exterior 
in  the  style  made  familiar  by  the  holiday  art 
booklets,  its  paperette  cover  being  in  bronze, 
handsomely  stamped,  and  bearing  the  im- 
print of  the  Toronto  Radiator  M'fg  Co.,  in 
silver  letters.  Its  artistic  appearance  is  en- 
hanced by  the  blue  cord  which  holds  the 
sheets  in  their  place  in  the  cover.  The  paper, 
printing  and  impressions  of  the  cuts  are 
faultless,  the  black  and  red  ink  and  the  vari- 
ous display  resources  producing  a  very  pleas- 
ing effect.  The  matter  of  the  Catalogue  is 
very  conveniently  arranged,  price-lists  and 
dimensions  are  given  in  tables,  the  radiators 
are  illustrated,  directions  for  decorating  are 
given,  a  large  volume  of  references  are  sub- 
mitted, and  a  lengthy  chapter  of  information 
closes  the  book. 


the  rods  draw  out  of  their  beds,  though  in 
certain  instances  the  beams  finally  failed  by 
horizontal  shearing  through  the  concrete 
along  the  line  of  the  rods. 


WOULD 
NOT  LIKE  TO  BE  WITHOUT  IT. 

Bonnett  &  Bowyer,  stoves  and  tinware 
merchants,  Listowel,  write,  June  10th: — "We 
have  this  day  paid  our  renewal  subscription 
of  $2  for  Hardware  for  another  year,  and 
must  say  we  like  the  paper  very  much.  We 
would  not  be  without  it.  Every  tinsmith 
and  stove  dealer  should  read  it." 


CONCRETE  AND  IRON  BEAMS. 

An  account  of  some  recent  tests  of  floor 
beams  constructed  of  cement  and  iron  is 
given  in  Engineering,  of  London.  The  beams 
experimented  on  were  constructed  of  Port- 
land cement  mixed  with  coke,  with  a  num- 
ber of  round  iron  rods  imbedded  in  the 
cement  so  as  to  assist  the  beam  in  taking  the 
tensile  stresses  arising  on  loading.  These 
beams  are  more  especially  intended  for  floor 
joists,  but  the  inventor  always  proposes  to 
use  them  as  railway  sleepers.  In  order  to 
allow  of  the  floor  planks  being  nailed  to  the 
joists,  a  tongue  of  soft  concrete,  consisting 
of  one  part  cement  to  four  of  fine  coke 
breeze,  is  inserted  to  take  the  nails,  which 
can  be  driven  into  it  as  easily  as  into  wood, 
and  have  considerable  holding  power.  The 
mass  of  the  beam  is  composed  of  equal  parts 
of  Portland  cement  and  breeze.  In  the  speci- 
mens tested  at  the  age  of  21  days  the  breeze 
had  been  passed  through  a  X-'ncn  mesh, 
whilst  for  the  seven-day  beam  the  mesh  was 
^-inch.  The  experiments  proved  conclu- 
sively that  the  insertion  of  the  iron  rods, 
which  were  round  and  smooth,  just  as  re- 
ceived from  the  rolls,  considerably  increased 
the  strength  of  the  cement  beams.  The 
average  breaking  load  of  the  two  concrete 
and  iron  beams  tested  was  about  2,500 
pounds,  whilst  an  exactly  similar  beam,  save 
that  the  iron  rods  were  omitted,  broke  off 
short  like  a  carrot  under  a  load  of  but  431 
pounds.  The  adhesion  of  the  concrete  to 
the  iron  seemed  very  good,  as  in  no  case  did 


RICH  AND  POOR  DEBTORS. 

Some  men  are  too  rich  to  be  good  pay. 
They  buy  liberally  and  they  are  able  to  pay 
and  credit  must  not  be  refused  because  their 
trade  is  to  be  desired.  Butto  get  the  money ! 
Go  to  leading  merchants  of  your  town  and 
ask  which  represents  the  largest  amount  of 
credits  on  their  books,  the  rich  or  the  poor, 
and  they  will  tell  you  the  former.  The  poor, 
man  is  dunned.  If  his  bill  runs  beyond  the 
customary  limit,  the  collector  is  after  him, 
while  the  bill  of  his  opulent  neighbor  goes, 
if  it  goes  at  all,  through  the  mails  as  a  very, 
very  gentle  reminder.  Many  a  merchant 
will  say,  "  If  I  could  make  my  collections 
from  my  customers  who  are  good,  I  would 
not  care  for  the  doubtful  credits,"  and  so  "to 
him  that  hath  it  shall  be  given,  etc."  The 
poor  man  pays  for  the  favors  to  the  rich 
man,  in  this  regard.  The  store  needs  money, 
and  the  first  accounts  to  be  dunned  are  the 
ones  where  the  pay  will  be  forthcoming,  and, 
strange  to  say,  that  is  from  the  great  mass 
of  men  who  are  living  close  to  the  border  of 
want,  who  are  expected  and  required  to  pay 
cash,  or,  what  amounts  to  the  same,  on  very 
short  credit.  The  poor  man  with  his  cash  in 
hand  pays  the  penalty  of  his  rich  neighbor's 
habit  of  running  bills  and  neglecting  to  take 
care  of  them  in  due  time. 

In  one  sense,  the  store  keeper  (we  refer  to 
the  large  store)  does  not  know  his  best  cus- 
tomers. People  who  pay  cash  have  no 
status,  no  rating  in  the  city  establishment. 
We  have  a  case  in  mind  of  a  gentleman 
ordering  a  carpet  at  a  place  where  he  had 
been  a  cash  customer  for  five  years  The 
carpet  came  in  due  time  to  the  house  marked 
C.  O.  D.  The  gentleman  repaired  in  hot 
haste  to  the  store  and  demanded  why  he 
thus  had  been  treated — he,  an  old  customer, 
and  as  good  pay  as  any  that  ever  entered 
the  place.  "  Is  your  name  on  our  books  ?" 
inquired  the  manager.  "  No,  sir,"  was  the 
answer  ;  "  is  it  necessary  in  order  for  me  to 
run  a  small  bill  with  you  that  I  must  be  al- 
ready in  debt  to  you,  or  be  in  the  habit  of 
using  my  credit?"  It  certainly  was  curious, 
and  yet  the  manager  had  a  good  reason  for 
his  action.  The  cash  payer  does  not  become 
known.  His  cash  speaks  for  him,  and  the 
individual  has  no  identity  there  until  he  gets 
on  the  books.  How  to  get  the  rich  to  pay 
is  often  a  serious  question.  We  had  a  large 
bill  against  a  jeweler.  He  had  no  money, 
but  plenty  of  accounts.  "  I  will  turn  over 
some  of  them  as  security."  "  Very  well,'  we 
say,  and  he  goes  to  work  picking  them  out 
for  us.  "But  why  not  this  one?"  we  ask. 
"  Oh,  that  would  not  do,  he  is  one  of  my  best 
customers,  and  it  would  drive  him  away  to 
dun  him."  "  I  know  it,  but  it  is  good,"  and 
so  we  take  the  accounts  against  the  respect- 
able poor,  and  unmercifully  we  press  down 
upon  them  until  we  get  our  money,  and  the 
rich  man,  neglectful  of  his  neighbor's  rights, 
and  his  own  duty,  is  safe  behind  the  barriers 
of  his  money  bags.  It  will  be  ever  thus. — 
The  Collector 


HARDWARE. 


THE  KNIVES   THAT  FAKIRS  SELL. 

To  the  Editor  Hardware  : 

Your  article  in  last  week's  Hardware 
about  the  pocket  knife  fakirs  was  brought 
up  just  in  time,  and  I  hope  the  retail  mer- 
chants throughout  Canada  will  make  some 
effort  to  prevent  the  fakirs  from  infringing 
on  their  rights  without  having  to  pay  a  just 
and  proper  tax.  Having  seen  a  good  deal 
in  the  manufacture  of  cutlery,  I  should  like 
to  make  a  few  additions  regarding  the  cut- 
lery sold  by  the  fakir.  The  blades — which, 
of  course,  are  the  main  part  of  a  knife — of 
these  goods  are  generally  stamped  out  cold 
from  a  common  quality  of  sheet  steel,  and 
the  whole  work  on  them  is  done  by  fakirs 
(cheap  labor),  that  is  to  say  by  men  who  are 
unfit  to  do  good  work  and  cannot  get  em- 
ployment with  a  good  maker.  This  is  to  be 
said  of  the  hardeners — who  do  this  work  by 
the  shovelful — the  finishers,  grinders  and 
every  person  working  at  these  articles. 

The  scissors  and  shear  business  is  just  as 
bad  as  that  of  the  knives.  Here  cast-iron 
goods  are  made  and  in  most  cases  sold  for 
steel,  which  difference,  of  course,  is  very 
difficult  to  detect  on  a  finished  article. 

There  are  in  the  cutlery  districts  of  Eng- 
land and  Germany  any  amount  of  little  fak- 
irs making  this  class  of  trash,  to  the  great 
disgust  of  the  honest  maker  as  well  as  the 
district  at  large.  It  would  be  a  blessing  to 
the  cutlery  business  if  the  fakirs'  work  could 
be  stopped,  or  if  the  men  could  be  forced  to 
strike  their  own  names  in  full  on  every  article 
they  make.  This  measure  would  soon  put 
them  out  of  the  field;  it  is  only  by  continually 
changing  stamps  or  names  that  the  fakirs 
manage  to  get  new  orders,  excepting  for 
the  supply  merchants  trading  with  the 
natives  of  so-called  utterly  uncivilized  coun- 
tries. 

Coming  back  to  your  article,  I  am  very 
sorry  to  have  to  report  that  the  fakir's  goods 
have  found  and  still  find  their  way  into  hard- 
ware stores.  There  are  many  of  the  smaller 
retail,  as  weli  as  the  wholesale  houses,  which 
do  quite  an  extensive  business  in  these 
goods  with  no  credit  whatever  to  them.  The 
so-called  "auction  goods,"  as  well  as  most  of 
the  "carded"  cutlery  are  not  above  the 
quality  of  the  fakir's  articles,  and  honest 
hardware  dealers  should  keep  clear  of  this 
trash,  but  save  a  few  lines  to  be  used  for 
comparing  in  order  to  sell  the  better  goods. 
A  great  many  people  imagine  that  in  buying 
goods  of  the  high  quality  produced  by  well- 
known  manufacturers  they  have  to  pay  for 
the  name.  This  expression  is  very  often 
used  by  salesmen  in  offering  goods,  though 
it  is  utterly  wrong.  It  is  a  well  known  fact 
to  all  first-class  hardware  men  and  especial- 
ly to  the  buyers  of  our  largest  wholesale  hou- 
ses, with  one  or  two  exceptions,  that  they  do 
not  pay  for  the  name.  Manufacturers  who 
have  a  reputation  for  the  excellence  of  their 
wares  have  established  this  in  all  cases  by 
their  thorough  care,  and  attention  to  the 
making  of  their  goods.  Of  course  every 
little  attention  adds  to  the  cost,  and  the  bet- 
ter or  more  skilled  the  workingmen  are,  the 
higher  are  their  wages,  which  naturally  in- 
creases the  cost  as  well  as  the  value  of  the 


goods.  Makers  of  high  reputation  always 
sell  their  goods  closer  than  cheaper  makers 
could  afford  to  do,  provided  there  is  free  op- 
position and  no  maker  has  a  monopoly. 

In  the  hardware,  and  especially  in  the  cut- 
lery trade  there  are  a  great  many  fictitious 
names,  which  are  in  some  cases  placed  or 
stamped  on  fair  goods  with  the  intention  of 
getting  a  better  profit  on  them  ;  however, 
the  false  names  are  used  mostly  in  opposition 
to  better  goods.  It  is  therefore  to  the  inte- 
rest of  all  hardware  dealers  to  make  it  a 
point  in  buying  goods, on  the  quality  of  which 
they  have  to  rely,  to  order  only  such  wares 
as  will  bear  the  name  of  a  maker  known  to 
them  as  manufacturing  proper  value.  This 
would  cover  the  cheaper  maker  as  well  as 
the  highest  grade  manufacturer. 

There  are  proportionally  as  many  common 
goods  used  in  the  Dominion  as  good  ones, 
and  there  is  no  doubt  room  for  both,  as  in 
most  cases  both  lines  represent  the  proper 
value,  though  the  best  will  always  be  found 
the  cheapest  in  the  end. 

However,  if  every  buyer  makes  it  a  point 
to  buy  such  goods  only,  which  bear  the  pro- 
per name  of  a  maker,  he  will  help  the  trade 
in  general  greatly  towards  establishing  stan- 
dard qualities. 

Fictitious  names  are  always  injurious  to 
business,  and  every  just  thinking  man  ought 
to  consider  it  his  duty  to  fight  against  them 
and  help  to  protect  the  honest  maker.  It  is 
chiefly  in  the  interest  of  every  hard  ware  dealer 
to  have  in  stock  goods  with  names  of  proper 
makers  as  they  never  change  very  much  in 
value. 

Only  the  imitation  and  false  names,  are 
constantly  changing  or  lowering  in  prices, 
this  being  generally  equal  to  a  lowering  of 
the  value,  which  of  course  every  merchant 
likes  to  avoid.  Tricks  cannot  be  played 
easily  with  goods  of  a  known  maker,  but 
fictitious  names  areonly  got  up  to  play  tricks 
on  the  honest  opposition  as  well  as  the  un- 
wary buyer.  The  latter  will  find  that  he  can 
only  build  up  a  good  reputation  by  selling 
goods  bearing  the  names  of  makers  known 
to  him  as  satisfactory.  He  may  have  to  pay 
sometimes  a  few  per  cent,  more  on  such 
goods,  though  this  is  not  generally  the  case. 

D.  Retlaw. 

Toronto,  June  15. 


A  COPPER-NICKEL  ALLOY  PLANT 
FOR  CLEVELAND. 

We  are  in   receipt  of  the  following  com- 
munication of  general  interest  : 
To  the  editor  of  the  Iron  Trade  Review  : 

If  it  is  sufficiently  interesting,  you  might 
announce  that  this  company  has  purchased 
about  thirteen  acres  of  land,  on  the  Vallev 
Railway,  near  Brooklyn  Station,  on  which  it 
will  immediately  erect  a  copper-nickel  alloy 
plant.     Yours  truly, 

The   Canadian  Copper  Co., 

By  H.  P.  Mcintosh,  Sec'y-Treas. 

Cleveland,  O.,  June  2nd,  1891. 

We  understand,  in  addition  to  the  above, 
that  work  ha»  already  commenced  on  the 
new  plant,  which  will  consist  of  three  or  four 
buildings.  The  works  are  expected  to  be  in 
active  operation  by  the  first  of  August.  The 
fuel  will  consist  of  coal,  coke  and  manufac- 
tured gas.  We  congratulate  the  company 
upon  its  wise  choice  of  a  location,  and  the 
citizens  of  Cleveland  upon  the  addition  of  a 
new  and  important  industry.— Iron  Trade 
Review. 


WHY  SOME  MEN  FAIL. 

The  question  was  recently  propounded  by 
a  magazine  editor  to  two  of  our  conspicuously 
successful  Americans  :  "  What  are  the 
causes  of  poverty  ?"  One  replied:  "  ignorance 
and  incapacity."  The  other  said  that  the 
prevalent  cause  is  "  the  number  of  young 
men  who  are  wanting  in  decision  and  fixity 
of  purpose.  If  they  get  into  a  good  place  at 
the  start  they  should  stick  to  it,  knowing  that 
by  perseverance,  industry  and  ability  they 
win  promotion  in  due  course  as  vacancies 
occur.  But  they  see  or  hear  of  some  one 
making  a  fortune  in  Wall  street,  or  in  ranch- 
ing, or  in  mining,  and  away  they  go  to  try 
their  luck.  When  they  lose,  as  they  do 
ninety-nine  cases  out  of  a  hundred,  that  is 
the  end  of  them;  they  can  never  settle  down 
to  ordinary  ways  of  livingafter  that,  andtheir 
descent  is  rapid."  This  reason  hits  the  nail 
square  on  the  head.  Go  where  we  will  we 
will  find  men  who  commenced  life  under 
the  most  favorable  circumstances,  but  who 
are  such  complete  financial  wrecks  that 
there  is  but  little  hope  for  their  reforma- 
tion. They  may  be  honest  and  temperate; 
they  may  even  possess  natural  ability  of  a 
high  order,  but  lacking  in  steadiness  of  pur- 
pose, they  will  never  succeed.  Had  they  suf- 
ficient will  force  to  stick  to  one  thing,  no 
matter  how  disagreeable  it  might  be  at  first, 
were  they  content  to  advance  slowly,  they 
would  have  no  reason  now  to  talk  of  the 
"  luck"  of  those  who  have  pushed  forward 
into  the  front  ranks.  Another  cause  of  pov- 
erty is  a  lack  of  self-confidence.  Many  men 
seem  to  have  no  faith  in  themselves,  conse- 
quently no  assertiveness,  no  independence, 
no  pluck  and  no  push.  They  are  afraid  to 
stand  up  and  speak  for  themselves,  preferring 
to  lean  on  others.  They  are  afraid  to  make 
an  investment,  because  of  the  possibility  of 
failure;  they  are  afraid  to  tell  what  they  can 
do,  as  they  might  make  an  error  in  doing  it; 
they  are  cowards  in  everv  sense  of  the  word. 
This  is  often  the  result  of  early  training.  A 
boy,  naturally  timid,  is  kept  in  the  back- 
ground so  persistently  and  his  mistakes  are 
so  severely  criticised  that  he  grows  up  into 
an  entirely  useless  man.  Push  and  fixity  of 
purpose  will  always  bring  a  measure  of  suc- 
cess.— Ex. 


A  PRETTY  WINDOW  ORNAMENT. 

Get  a  piece  of  sponge — the  coarse,  cheap 
kind  is  the  best — and,  after  wetting  it  thor- 
oughly with  warm  water,  squeeze  it  gently 
so  as  to  wring  out  most  of  the  water,  but  not 
all.  Have  ready  some  seeds  of  rice,  oats, 
millet,  barley,  grass  and  red  clover,  and  push 
them  into  the  holes  of  the  damp  sponge. 
Now  hang  it  up  in  a  window  where  it  will 
get  the  sun  during  part  of  the  day,  taking 
care  to  sprinkle  it  with  a  little  water  every 
day  for  a  week,  so  that  it  may  be  kept  slight- 
ly moist.  Soon  the  little  spear-like  leaves 
will  begin  to  shoot  from  every  part  of  the 
sponge,  and  as  they  increase  in  length,  a 
beautiful  green  fringe  will  be  seen  falling 
down  over  this  rustic  basket  and  covering  it 
on  every  side.  It  will  remain  green  and  re- 
freshing to  the  eye  for  a  long  time.  If  care- 
fully tended  and  sprinkled  the  clover  will 
bloom. — London  Bakers'  Times. 


HARDWARE. 


A  TALK    WITH   BRAZIL'S  RUBBER 
KING. 

Senor  Joao  C.  Goncalves  Vianna,  the 
Baron  de  Gondoriz,  who  is  visiting  New 
York,  is  a  figure  of  more  than  ordinary  inter- 
est just  now  in  both  hemispheres,  enjoying 
as  he  does  the  position  of  "rubber  king"  of 
the  world.  The  unusually  high  price  of  crude 
rubber,  which  has  been  reflected  in  the  prices 
of  many  manufactures  of  rubber,  is  attributed 
on  all  hands  to  the  speculative  successes  of 
Senor  Vianna,  who  may  be  said  to  have  cor- 
nered the  market  in  Para  rubber,  which  is 
the  finest  grade  produced  in  the  world.  Some 
ten  years  ago  Para  rubber,  which  has  often 
sold  as  low  as  50  cents  a  pound,  suddenly 
went  up  to  $1.25,  the  result,  as  was  claimed, 
of  Vianna's  manipulation  of  the  market.  Now 
that  be  again  contfols  the  situation,  naturally 
rubber  manufacturers  and  dealers  in  rubber 
goods  await  with  interest  the  outcome  of  the 
rubber  market,  to  see  whether  or  not  this 
bold  speculator  will  again  be  able  to  force 
the  price  to  the  former  high  figure.  Senor 
Vianna  is  a  native  of  Portugal,  the  king  of 
which  country  conferred  the  title  he  wears. 
For  many  years  past  he  has  played  an  active 
part  in  the  rubber  trade  at  Para,  the  chief 
shipping  port  for  the  rubber  gathered  in  the 
great  Amazon  valley. 

"  My  visit  to  the  United  States  is  on  busi- 
ness," said  Senor  Vianna  to  a  representative 
of  Hare  ware,  "though  I  get  all  the  plea- 
sure I  can  from  my  travel.  My  princi- 
pal business  is  connected  with  India  rubber, 
of  which  our  companies  hold  more  than 
3000  tons,  now  valued  at  very  nearly  $6,000,- 
000.  We  have  been  buying  rubber  for  sev- 
eral months  because  we  believe  it  to  be 
cheap,  and  we  think  it  is  cheap  now.  Para 
rubber  is  indispensible  in  a  great  many 
branches  of  manufacture,  and  for  several 
years  past  the  production  has  but  slightly 
exceeded  the  demand,  although  the  demand 
has  been  largely  modified  by  recent  mild 
winters.  All  the  while  new  uses  for  rubber 
have  been  growing  up,  and  it  follows  that 
when  we  have  another  rigorous  season,  all 
articles  of  rubber  clothing  will  be  in  great 
demand,  and  the  production  for  the  time  be- 
ing will  not  meet  the  full  requirement.  It  is 
hardly  possible,  in  the  near  future  at  least,  to 
make  any  improvement  in  the  present 
methods  of  rubber-gathering,  which  must 
remain  in  the  hands  ot  natives,  since  Ameri- 
can and  European  laborers  cannot  long 
stand  the  climate  of  the  Amazon.  The  risks 
in  the  business  under  the  present  system  of 
labor  down  there  are  so  great  that  a  large 
profit  has  to  be  charged  in  every  stage  from 
the  time  the  rubber  leaves  the  forrest  as  an 
insurance  against  loss.  Labor  there  is  uncer 
tain  and  heavy  advances  of  provisions  and 
money  have  to  be  made  to  irresponsible  peo- 
ple. The  risks  are  increased  by  the  severity 
of  the  climate.  Rubber  is  an  aricle  subject  to 
violent  fluctuations  and  the  manufacturer 
must  have  a  very  large  capital  to  remain 


long  in  the  business.  Manufacturers  will  hold 
off  and  not  buy  until  the  price  of  raw  ma- 
terial reaches  a  low  figure,  and  then  they  will 
replenish  their  stocks  and  make  a  high  market 
for  the  less  favored  or  smaller  manufacturer, 
compelling  him  to  accept  lower  profits  or  a 
loss.  It  is  our  object  to  try  to  keep  a  steady 
market  the  year  round,  and  free  it  from  the 
violent  fluctuations  which  have  injured  the 
business  in  the  past.  The  present  price  of 
rubber,  95  cents  for  fine  Para,  is  not  high. 
It  will  probably  go  higher  without  manipu- 
lation of  the  market.  We  expect  light  re- 
ceipts from  this  time  on,  and  as  the  stocks  in 
manufacturers,  hands  are  not  large,  the  price 
can  hardly  be  kept  down.  Our  two  com- 
panies have  a  working  capital  of  nearly  $20, 
ooo,coo,  which  we  think  is  ample  to  insure 
the  carrying  out  of  our  plans,  which  are,  in 
our  view  of  the  case,  conservative.  There 
has  been  some  talk  about  our  establishing 
a  large  New  York  house  for  the  sale  of  rub- 
ber, and  if  we  do  this  we  shall  also  establish 
a  branch  in  Europe,  but  no  determination 
has  yet  been  reached.  This  is  my  fifth  visit 
to  New  York  City." 

"  What  is  the  prospect  of  Manaos  becom- 
ing a  rival  of  Para  as  a  rubber  market  ? "  the 
Baron  was  asked. 

"  I  do  not  think  it  will  ever  outgrow  Para' 
It  is  a  thousand  miles  up  the  Amazon  River, 
and  plans  are  now  being  made  for  a  tele- 
graph line  to  Manaos,  but  I  do  not  think 
that  this  will  greatly  increase  the  impor- 
tance of  that  point.  I  have  never  visited 
Manaos,  although  much  of  our  rubber  comes 
down  the  river  by  it." — N.  Y.  Hardware. 


STOPPAGE  OF  WELSH  TIN-PLATE 
MILLS. 

The  Iron  and  Steel  Trades  Journal  has 
the  following  reference  to  the  agreement  of 
the  Welsh  tin-plate  makers  to  limit  their  out- 
put : 

The  tin-plate  trade  manufacturers  have  de- 
cided to  take  a  month's  holiday  in  July,  for 
it  is  definitely  decided  that  nearly  400  mills 
will  be  idle  during  the  whole  of  the  month. 
A  meeting  of  the  trade  was  held  at  Swansea 
this  week,  when  the  proposal  to  close  the 
works  was  formally  adopted  by  a  large  ma- 
jority of  the  trade.  The  makers  who  have 
declined  to  join  the  combination  will  not 
have  a  very  busy  time,  for  it  is  a  foregone 
conclusion  that  there  will  be  no  American 
business  in  the  market.  The  alleged  reason 
for  the  closing  of  the  mills  is  to  allow  the 
accumulated  stocks  to  be  worked  down. 
These  stocks  will  presumably  be  in  America, 
and  just  when  it  seems  desirable  to  cultivate 
the  trade  in  other  countries  it  seems  rather 
a  bad  policy  to  attempt  to  shut  up  all  the 
works.  The  Scotch  iron  smelters  for  other 
reasous  adopted  this  policy,  and  forced  their 
customers  to  go  elsewhere  for  supplies. 
Many  of  them,  having  made  a  change,  will 
never  renew  their  Scotch  connections. 
Without    any    combination     most    of    the 


tin-plate  mills  must  have  been  stopped 
in  July,  not  to  work  off  stocks,  but  to  prevent 
their  accumulation.  The  men  employed  in 
the  mills  are  not  overjoyed  at  the  prospect 
of  a  month's  idleness.  A  representative  of 
the  men  says  :  "  The  decision  of  the  masters 
has  come  upon  the  men  as  a  terrible  sur- 
prise, inasmuch  as  the  result  of  the  masters' 
meeting  shows  plainly  that  the  real  cause  is 
not  the  reduction  of  stocks,  but  the  mainten- 
ance of  the  present  high  prices.  The  produc- 
tion of  tin-plates  during  the  last  seven 
months  has  been  about  7,000,000  boxes,  tak- 
ing into  account  the  various  general  holidays 
and  stoppages.  This  means  an  average  of 
1,000,000  per  month.  The  masters  now  say 
that  the  stocks  have  accumulated  to  about 
1,000,000  boxes,  but  to  get  this  the  men 
must  have  been  driving  very  unreasonably 
above  the  average  of  thirty-six  boxes  per 
shift  allowed  by  the  rules  of  the  men's  union, 
which  is  undoubtedly  adhered  to  throughout 
the  trade.  To  attain  the  present  alleged 
stock  during  the  course  of  the  past  seven 
months  the  men  must  have  been  working  at 
the  rate  of  forty-one  boxes,  which  every 
master  must  know  is  impossible  to  be  turned 
out  as  an  average  throughout  the 
whole  trade ;  and  even  if  all  the  plant 
at  the  existing  works  were  of  the  most 
modern  type,  it  is  very  well  known  that 
one-eighth  of  these  works  could  not  really 
turn  out  an  average  of  400  boxes  per  week. 
The  real  object  of  this  project  is,  according 
to  the  masters,  the  reduction  of  stocks  ;  but 
the  men  must  have  been  working  forty-one 
and  forty-two  boxes  per  shift  before  they 
would  be  able  to  turn  out  8,000,000,  so  as  to 
leave  a  balance  of  plates  in  stock  to  the  ex- 
tent of  1,000,000."  A  workman's  scheme  for 
limiting  the  output  is  "that  operations 
should  cease  every  Saturday  and  Monday 
in  all  the  works  in  the  trade  for  two  months 
after  the  end  of  June.  If  this  were  adopted 
it  would  mean  a  reduction  of  about  500,000 
boxes,  which  is  half  the  amount  of  the  pre- 
sent supposed  stock.  Knowing,  as  the 
masters  do,  that  they  require  nearly  the 
whole  of  the  500,000  boxes  for  the  sake  of 
transit,  etc.,  their  object  in  reducing  the 
stock,  if  it  is  a  real  one,  could  be  obtained 
by  that  method,  one  which  would  not  entail 
so  much  hardship  on  the  workmen  as  a  suc- 
cessive four  weeks'  stoppage  would  do." 
When  the  mills  start  up  again  in  August  it 
will  be  interesting  to  note  the  selling  prices 
of  plates.  Cokes  now  quoted  at  17s.  6d.  are 
said  to  have  been  offered  at  12s.  6d.,  deliv- 
ered in  August.  The  question  of  prices  lests 
with  the  makers.  If  they  can  agree  among, 
themselves  there  is  no  reason  why  the  prices 
current  after  the  tariff  should  not  be  fully 
equal  to  those  now  ruling. 


The  Alliance  Manufacturing  Company 
have  moved  from  Bay  St.  to  16  Sheppard 
St.  Toronto.  The  need  of  greater  room  de- 
mandedby  an  increasing  trade  is  the  gratify- 
ing cause  of  the  change. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <S 

WHOLESALE    HARDWARE, 


37    Front    Street   West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


The  merchants  of  Hawkesbury,  Ont.,  have 
agreed  to  close  at  8  p.m.  every  evening  of 
the  summer. 

Mr.  Thos.  S.  Hobbs,  of  the  Hobbs  Hard- 
ware Company,  London,  Ont.,  purposes 
leaving  on  a  trip  to  Great  Biitain  about  the 
8th  of  next  month. 

The  cleiks  of  the  various  business  places 
in  Port  Hope  are  making  an  effort  to  secure 
a  half  holiday  every  Wednesday  afternoon 
during  July  and  August. 

The  stock  of  the  estate  of  W.  J.  Flynn  & 
Co.,  tinware,  Toronto,  was  sold  at  36c.  on  the 
dollar.  The  book  debts  were  sold  to  J. 
Meadows  at  13c.  on  the  dollar. 

C.  W.  Wellington  is  putting  a  new  engine 
into  his  sugar  works  at  Grimsby.  Notwith- 
standing the  dry  weather  the  sorghum  cane 
planted  this  year  is  coming  on  nicely. 

Mr.  J.  W.  Evans,  son  ofj.  D.  Evans,  Esq., 
manager  of  the  Canadian  Copper  Company 
has  gone  to  Cleveland,  Ohio,  to  work  on 
some  plans  for  the  new  refining  plant  the  C. 
C.  Co.  are  erecting  at  that  place. 

Within  a  very  few  months  two  important 
additions  will  be  made  to  St.  John's  N.  B. 
industrial  establishments.  G.  E.  Fair- 
weather  is  preparing  the  plans  for  Waring, 
White  &  Co.'s  new  foundry  at  the  Charlotte 
street  extension.  It  will  be  a  large  building. 
Plans  are  also  being  prepared  for  James 
Pender  &  Co.'s  new  nail  factory  at  the  same 
place. 

Contracts  for  the  supply  of  over  15,000 
casks  of  Portland  cement  have  been  placed 
with  W.  McNally  &  Co.,  Montreal.  The 
cement  is  to  be  employed  in  the  concrete 
work  for  the  large  street  paving  contracts 
which  have  been  recently  given   out  by  the 


corporation  of  Montreal,  and  which  include 
asphalt,  wood  and  stone  wearing  surfaces, 
with  a  concrete  base  in  each  kind  of  work. 

Messrs.  Skinner  &  Co.,  wholesale  crock- 
ery dealers,  of  Hamilton,  Ont.,  recognizing 
the  advantages  Vancouver  offers  as  a  ship- 
ping point,  have  resolved  to  locate  a  branch 
there.  Mr.  Fred  Buscombe  will  have  charge 
of  it. 

A  man  walked  into  a  store  in  Smith's 
Falls  the  other  day,  shook  hands  with  the  pro- 
prietor and  enquired  after  his  health.  The 
merchant  did  not  know  him,  but  he  soon 
made  himself  remembered,  and  then  gave 
the  astonished  tradesman  five  dollars  which 
he  had  borrowed  from  him  29  years  ago. 

A  firm  at  Worcester,  Mass.,  have  been 
experimenting  for  years  with  steel  wire,  en- 
deavoring to  toughen  it  so  that  it  will  stand 
a  tension  equal  to  copper  wire.  They  now 
claim  to  have  succeeded,  and  to  be  able  to 
make  a  steel  wire  quite  equal  to  copper  wire, 
and  at  much  less  cost. 

Robert  William  King,  of  the  village  ot 
Georgetown,  and  Haritz  Boas,  of  St.  Hya- 
cinthe,  Que.,  have  registered  as  partners  for 
the  purpose  of  carrying  on  business  in  Mon- 
treal as  engineers  and  machinists,  under  the 
name  of  R.  M.  King  &  Co.,  the  capital  stock 
being  $30,000. 

A  very  destructive  fire  occurred  at  2 
o'clock  on  Friday  last,  resulting  in  the  total 
destruction  of  the  buildings  of  the  Westport 
Stove  Company  and  the  tinshop  of  John 
McGuire.  The  loss  to  the  stove  company 
is  $6,000  ;  insured  lor  $1,500.  Mr.  McGuire's 
tin  shop  and  contents,  $2,000  ;  insured  for 
$500. 

The  question  of  taking  steps  to  secure  a 
better  practical  commercial  education  in  our 
schools  and  colleges  was  discussed  by  theMon- 
treal  Chambre  de  Commerce  on  Friday  last, 
and  the  following  committee  was  appointed 
to  consider  and  report  upon  the  subject  : 
Messrs.  D.  Parizeau,  L.  E.  Morin,  sr.,;  L.  E. 


Morin,  jr. ;  L.  I.  Boivin  and  J.  Haynes.  It 
was  announced  that  the  committee  on  insol- 
vency was  hard  at  work,  and  that  the  com- 
mittee having  charge  of  the  question  of  con- 
sidering the  advisableness  of  organizing  a 
summer  excursion  for  the  members  would 
soon  hand  in  their  report,  which,  it  is  undei- 
stood,  will  favor  the  project. 

J.  R.  Brown,  Toronto,  inspector  of  fact- 
ories, was  in  Kingston  the  other  day.  In 
company  with  Commissioner  Gordon  and 
Dr.  Fee,  he  visited  every  factory  employing 
over  six  hands.  Several  infringements  ot 
the  act  were  discovered,  and  will  be  at  once 
corrected.  In  two  cases,  children  under  the 
required  age  were  found  at  work. 

The  miserable  wretch  who  damaged  the 
plate  glass  fronts  of  stores  in  St.  Catharines, 
Ont.,  a  year  ago,  appears  to  be  at  work 
again.  The  merchants  have  made  up  $300 
which  will  be  the  reward  of  any  one  giving 
information  that  will  lead  to  the  conviction 
of  the  scoundrel.  Several  dealers  had  their 
windows  scored  by  the  diamond. 

Mr.  J.  Hose,  hardware  dealer,  Portage  la 
Prairie,  Man.,  has  been  filling  the  interven- 
ing space  betweem  his  store  and  the  one  ad- 
joining with  concrete,  so-called.  The  idea 
was  to  secure  isolation  in  case  of  fire.  The 
mixture  proved  too  weighty  forthe  sustaining 
walls,  and  on  Sunday  afternoon  last  crashed 
into  the  store  of  Mr.  Hose,  doing  consider- 
able damage. 

The  Toronto  Hardware  announces  that 
it  has  established  a  permanent  office  in  New 
York  City  under  the  management  of  Mr. 
Roy  V.  Somerville,  late  president  of  the 
Canadian  Press  Association.  We  are  pleased 
to  see  that  the  business  of  our  namesake  on 
the  American  side  has  grown  to  be  lmpoi- 
tant  enough  to  justify  such  a  step. — N.  Y. 
Hardware. 


HARDWARE. 


NEW  GOODS. 

THE    CROWN    PADLOCK. 

Van  Wagoner  &  Williams  Co.,  82  Beek- 
man  St.,  New  York,  are  introducing  their 
No  5  Crown  Pad  Lock  as  illustrated  here- 
with. This  lock  is  made  of  real  bronze  metal 


with  brass  spring,  tumblers,  etc.,  two  flat 
steel  keys  accompany  each  lock.  The  manu- 
facturers claim  that  the  lock  cannot  be  pick- 
ed and  that  it  will  not  rust.  It  is  compact 
and  graceful  in  appearance,  great  care  being 
taken  in  its  construction  resulting  in  a  neat 
durable  lock. 


THE  NEW  VICTOR   WAGON  JACK. 
The  illustrations   hardly   need   any  com- 
ment   to   describe   the   Victor    wagon-jack, 
which  is  an  all-iron  implement.       It  is  very 
simple  in  construction  and  therefore  not  lia- 


ble to  get  out  of  order  in  any  respect.  It  is 
neat  in  appearance,  very  light,  weighing  only 
8  lbs.,  and  its  lifting  capacity  is  great.  Only 
one  size  is  needed  for  any  vehicle.  It  is 
manufactured  by  the  E.  Covert  Mfg.  Co., 
Farmer  Village,  N.  Y. 


and  stove,  a  view  of  which  is  shown  in  the 
accompanying  cut.  As  indicated  in  the  en- 
graving, the  device  is  in  position  for  heating 
or  cooking.  It  is  constructed  with  an  inside 
sliding,  illuminating  gas-burner,  provided 
with  a  projecting  side  handle  for  sliding  it 
up  or  down.  The  lower  portion  of  the  burner 
is  connected  to  a  flexible  tube  which  passes 


out  through  a  hole  in  the  base,  which  can  be 
connected  with  any  gas  fixture  or  other 
source  of  supply.  The  gas  passes  through 
the  tube  and  up  through  the  burner  and 
mixes  with  about  90  per  cent,  of  air,  which 
enters  through  the  two  vertical  slots.  Hold 
the  match  about  three  inches  above  the  tube 
till  the  gas  lights;  then  place  whatever  you 
want  to  heat  or  cook  on  the  globe-holder, 
and  if  a  room  is  wanted  to  be  heated,  place 
a  heating  drum  on  the  globe-holder.  It  will 
heat  a  sad  or  soldering  iron  in  a  few  minutes, 
and  will  boil  the  coffee  in  the  morning,  and 
can  be  put  to  almost  any  use. 


rich's   combined   portable  gas  stand 
and  stove. 
Edwin  S.  Rich,  of  No.  2,289  Second  Av- 
enue, New  York  city,  U.S.,  has  placed  upon 
the  market  a  combined  portable  gas  stand 


SHEETS  OR  PLATES? 

A  curious  perversity  exists  among  those 
who  use  plates  and  sheets.  A  boiler  maker 
almost  invariably  calls  his  plates  sheets, 
while  those  who  handle  thin  sheets  cut  in 
very  small  sizes  call  them  plates.  The  cus- 
tom of  calling  a  plate  sheet  is  of  very  long 
standing  in  the  boiler  making  trade,  but  ap- 
pears to  be  only  a  shop  term,  as  the  boiler 
makers  invariably  call  a  plate  by  its  proper 
name  when  sending  an  order  to  the  manu- 
facturer. The  habit  of  calling  a  sheet  a  plate 
obtains  particularly  among  those  who  make 
tin  plate.  The  sheets  used  in  making  tin 
plate  are  mainly  from  28  to  30  gauge  and  are 
clearly  thin  sheets,  yet  by  trade  they  are 
called  "black  plates."  They  are  rolled  in  a 
sheet  mill  and  by  a  sheet  roller,  but  are  not 
known  as  sheets  by  those  who  handle  them. 
The  finished  product  is  not  really  tin  plate 
but  tinned  sheets.  This  mixing  of  technical 
nomenclature  can  hardly  be  reformed,  but 
will  probably  endure  permanently  as  an  ex- 
ample of  the  perversity  of  human  nature 
which  leads  us  to  prefer  the  opposite  of  what 
we  have.—  Iron  Age. 


RULES   AND    INSTRUCTIONS   OF 

THE  ROBERTS  HARDWARE 

COMPANY. 

Rule  i.  Keep  your  eyes  on  the  front  door. 
Customers  should  be  waited  on  promptly 
and  pleasantly. 

2.  Wait  on  children  as  politely  as  you  do 
on  grown  people.  They  are  our  future  cus- 
tomers. 

3.  Salesmen,  when  disengaged,  will  take 
position  near  the  front  door,  instead  of  the 
back.  Customers  do  not  come  in  at  the 
rear. 

4.  Don't  stand  outside  the  front  door  when 
at  leisure.  It  is  an  excellent  notice  to  com- 
petitors and  customers  that  trade  is  dull. 

5.  Salesmen  are  paid  for  waiting  on  cus- 
tomers, and  are  not  expected  to  turn  them 
over  to  the  boys,  or  new  men  who  are  learn- 
ing the  business,  while  they  busy  themselves 
arranging  or  putting  away  goods. 

6.  Don't  take  a  customer  away  from  an- 
other salesman  until  he  is  through  with  him. 

7.  Don't  turn  a  customer  over  to  another 
clerk,  if  possible  to  avoid  it,  except  for  the 
dinner  hour. 

8.  Go  for  business  in  every  direction  ;  in 
the  store  or  out  of  it ;  wherever  you  see  a 
chance  to  make  a  sale,  work  for  it  with  all 
your  might.     Rustle  ! 

9.  Salesmen  will  sell  at  marked  prices. 
Do  not  go  to  office  for  a  cut  price.  It  al- 
ways makes  trouble. 

10.  At  retail  the  dozen  price  is  to  be  al- 
lowed only  when  the  customer  takes  a  half 
dozen  of  each  kind,  or  more.  Less  than 
half  dozen,  in  all  cases,  to  be  at  price  for 
each. 

11.  Sorting  up  a  line  of  goods  allowed  to 
make  the  quantity,  the  highest  dozen  price 
of  the  lot  to  be  charged,  when  a  half  dozen 
or  more  are  bought. 

12.  Clerks  of  other  dealers  are  to  be 
charged  regular  tetail  prices.  If  the  houses 
they  work  for  buy  the  goods  for  them  it  is  a 
different  matter. 

13.  Don't  send  a  customer  up  stairs  or 
down  by  himself. 

14.  Salesmen  will  avoid  the  responsibility 
of  trusting  customers  whose  credit  is  un- 
known to  them  by  referring  all  such  cases  to 
the  manager.  Extending  credit  without 
authority  makes  the  salesmen  responsible 
for  the  amount. 

15.  In  opening  a  new  account  get  the 
business  and  post-office  address  of  the  cus- 
tomer correctly. 

16.  Never  show  a  price  list  to  a  customer; 
it  confuses  him,  and  he  thinks  he  is  paying 
more  than  he  should  when  he  sees  the  three 
columns  of  prices. 

17.  Salesmen  are  expected  to  sell  the 
goods  we  have,  not  the  goods  we  have  not. 

18.  Salesmen  are  responsible  for  their  mis- 
takes and  any  expense  attending  their  cor- 
rection. 

19.  Always  charge  goods  first  in  the  day 
books.  Make  out  the  bill  from  the  charge 
in  the  book.     Make  this  an  invariable  rule. 


HARDWARE. 


Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention  Hardware. 

The  Colman  Hamilton  Co,,  Ltd. 

Livingston's  Building, 
Teleponone  1998.  34  Yonge  Street. 


Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   ___^... 

Etfaatf-0-*  TORONTO,  ONT. 

Edward  Still. 


') 


CARMINETTE 

IS  THE  REGISTERED  NAME  OF  THE 

GREAT  ENGLISH  COLOR 


MADE   BY 


Mander  Bros.,  London 

Represented  solely  in  Canada  by 

WALTER  H.  COTTINCHAM  &  CO, 

66  St.  Peter  St.   MONTREAL. 


Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

.•Send  for  Prices. 


[tie  Automatic  Knife  Co,  of  Ontario,  Ltd., 


CANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 

Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 

Mill 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  o1 
every  description.  Prices  furnished  on  applica 
tion.    All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 

J.  &  c, 


P.O.  BOX  768- 


HODGSON, 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


jtSTOur  name  Is  stamped  on  every  pipe.lSil 


BEST  PIPE  IN  TOE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


•THE- 


77 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H.  D,  SIMMONS, 


AGENT. 


STEEL    ^TIKIE    OZHZ^IZlST- 

BROWN'S    PATENT. 


Cut  showing;  full   size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of   hard    drawn    steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz. ,0000,  000,  00,0,  1  and  2.  Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


8 


HARDWARE. 


20.  If  you  have  a  charge  to  make,  enter  it 
before  waiting  on  another  customer;  your 
memory  is  apt  to  be  defective,  and  the  sale 
forgotten  before  it  is  entered. 

31.  All  cash  bills  over  $5  enter  in  your 
sales  book. 

22.  Make  your  charges  accurate  in  detail 
or  description  by  number,  size,  etc.  By  so 
doing  it  facilitates  correction  in  case  of  dis- 
pute with  the  customer. 

23.  Close  your  entry  books  after  making 
entry.  Valuable  information  may  be  stolen 
by  competitors. 

24.  Clerks  receiving  change  from  the  desk 
will  count  the  same  and  see  if  correct  before 
handing  it  to  the  customer.  Always  hand 
the  cash  mem.  with  the  money  to  the  cash- 
ier. 

25.  If  you  know  of  an  improvement  of  any 
kind,  suggest  it  at  once  to  the  manager;  it 
will  be  impartially  considered. 

26.  Keep  retail  stock  full  and  complete  on 
the  shelves,  so  as  to  avoid  detaining  cus- 
tomer. Notify  each  man  in  charge  of  a 
division,  when  you  find  anything  short  in  it. 

27.  Always  put  the  stock  in  order  when 
through  waiting  on  customers. 

28.  Always  wipe  off  cutlery  with  chamois 
before  putting  away. 

29.  Each  clerk  is  expected  to  see  that  his 
department  is  kept  clean  and  in  perfect 
order. 

30.  In  arranging  goods,  put  the  smallest 
to  the  front;  when  the  same  size,  cheapest  to 
the  front. 

31.  Use  the  early  part  of  the  day  and  the 
last  hour  before  closing,  in  sorting  and 
straighteniug   up. 

32.  Prices  are  not  to  be  cut.  Report 
every  cut  price  by  other  firms  to  the  mana- 
ger after  the  customer  is  gone,  unless  he  is 
a  well  known  and  regular  customer,  in 
which  case  report  at  once. 

33.  Do  not  smoke  during  business  hours, 
in  or  about  the  store. 

34.  Employees  are  requested  to  wear  their 
coats  in  the  store.  It  is  not  pleasant  for  a 
lady  to  have  a  gentleman  waiting  on  her  in 
his  shirt  sleeves,  or  with  his  hat  on. 

35.  Employees  are  expected  to  be  on  hand 
promptly  at  the  hour  of  opening. 

36.  Do  not  leave  the  store  by  the  rear 
door. 

37.  Employes  will  remain  until  the  hour  of 
closing,  unless  excused  by  the  manager, 

38.  The  company  will  ask  of  you  as  little 
work  after  regular  hours  as  possible.  When 
demanded  by  the  neccessities  of  business,  a 
willing  and  hearty  response  will  be  apprecia- 
ted. 

39.  If  an  employee  desires  to  buy  anything 
from  stock,  he  must  buy  it  of  the  manager; 
in  no  case  to  take  anything  without  doing 
so. 

40.  In  purchasing  forindividual  usearound 
town,  under  no  circumstances  to  use  the 
name  of  the  company  as  a  means  to  buy 
cheaper. 


41.  Employees  pay  for  whatever  they 
damage;  they  are  placed  on  their  honor  to 
report  and  pay  for  it. 

42.  Goods  and  tools  (new  or  old)  must  net 
be  lent;  it  kills  the  sale  for  them.  Refer  all 
borrowers  to  the  manager.  Who  goes  into 
a  clothing  store  to  borrow  a  shirt,  or  to  a 
grocer  to  borrow  sugar  ? 

43.  Never  use  new  tools. 

44.  When  through  using  the  store  tools 
put  them  back  in  the  place  they  belong. 

45.  Employees  using  bicycles  will  keep 
them  in  the  celler  or  in  the  back  yard;  they 
must  not  be  left  where  they  will  cause  in- 
convenience. 

46.  Conversation  with  the  bookkeeper,  or 
the  cashier,  except  on  business,  interfers  ma- 
terially with  the  work.     Do  not  forget  this. 

47.  Clerks,  when  on  jury  duty,  have  the 
privilege  of  turning  in  their  fees,  or  having 
the  time  absent  deducted  from  their  wages. 
Drawing  a  salary  for  their  services,  the  com- 
pany is  entitled  to  their  time  or  its  equivalent. 

48.  Any  goods  sent  out  to  be  repaired 
must  be  entered  in  the  book  kept  for  that 
purpose,  and  when  returned  reported  at  the 
desk  and  the  charge  canceled. 

49.  Watch  the  ends  of  stock,  make  as  few 
as  possible,  and  always  work  them  off  first, 
to  keep  the  stock  clean. 

50.  Keep  mum  about  your  business.  Al- 
ways have  a  good  word  to  say  for  it,  and 
never  say  it  is  dull.  Keep  your  eyes  and 
ears  open  about  your  competitors. 

51.  One  hour  is  allowed  employees  for 
meals. 

IT  WILL  PAY  YOU  TO  LEARN  THE  FOLLOWING 
BY  HEART. 

Towards  customers  be  more  than  reason- 
ably obliging;  be  invariably  polite  and  atten- 
tive, whether  they  be  courteous  or  exacting, 
without  any  regard  to  theirlooksor  condition; 
unless,  indeed,  you  be  more  obliging  and 
serviceable  to  the  humble  and  ignorant. 

The  more  self-forgetting  you  are,  and  the 
more  acceptable  you  are  to  whomsoever 
your  customer  may  be,  the  better  you  are  as 
a  salesman.  It  is  your  highest  duty  to  be 
acceptable  to  all. 

Cultivate  the  habit  of  doing  everything 
rapidly;  do  thoroughly  what  you  undertake, 
and  do  not  undertake  more  than  you  can  do 
well. 

Serve  buyers  in  their  turn.  If  you  can 
serve  two  at  once  very  well,  but  do  not  let 
the  first  one  wait  for  the  second. 

In  your  first  minute  wi.h  a  customer  you 
give  him  an  impression,  not  of  yourself,  but 
of  the  house,  which  is  likely  to  determine, 
not  whether  he  buys  of  you  but  whether  he 
becomes  a  buyer  of  the  house  or  a  talker 
against. 

If  you  are  indifferent,  he  will  detect  it  be- 
fore you  sell  him,  and  his  impression  is  made 
before  you  have  uttered  a  word.  At  the  out- 
set you  have  to  guess  what  grade  of  goods 
he  wants,  high  priced  or  low  priced.  If  you 
do  not  guess  correctly,  be  quick  to  discover 
your  error,  and  right  yourself  instantly  ;  it  is 


impertinent  to  insist  upon  showing  goods 
not  wanted.  It  is  delicately  polite  to  get 
what  is  wanted  adroitly  on  the  slightest 
hint. 

Do  not  try  to  change  a  buyer's  choice,  ex- 
cept to  this  extent  :  Always  use  your  know- 
ledge of  goods  to  his  advantage,  if  he  wavers 
or  indicates  a  desire  for  your  advice.  The 
worst  blunder  that  you  can  make  is  to  indi- 
cate in  a  supercilious  manner  that  we  keep 
better  goods  than  he  asks  for. 

Show  goods  freely  to  all  customers  ;  be  as 
serviceable  as  you  can  to  all,  whether  buyers 
or  not. 

Sell  nothing  on  an  understanding  ;  make 
no  promises  that  you  have  any  doubt  as  to 
fulfilment  of,  and  having  made  a  promise,  do 
more  than  your  share  toward  its  fulfilment, 
and  see  that  the  next  after  you  does  his 
share,  if  you  can. 

Never  run  down  your  competitors  to  cus- 
tomers. By  so  doing  you  advertise  them. 
It  won't  pay  you  to  get  trade  in  that  way 
Competitors  can  talk  back. 

To  sum  up  and  put  this  whole  matter  in  a 
few  words  :  Attend  strictly  to  business  when 
on  duty  ;  be  invariably  polite  and  obliging 
to  every  one,  not  only  for  the  benefit  of  the 
company,  but  for  your  own  good.  Remem- 
ber that  civility,  while  it  may  be  one  of  the 
scarcest  articles  in  the  market,  is  also  one  of 
the  cheapest,  and  the  net  profit  on  it  to  you, 
in  the  end,  will  be  greater — not  only  from  a 
social  and  moral  point  of  view,  but  in  dollars 
and  cents — than  on  anything  else  you  may 
have  to  offer  a  customer. — Iron  Age. 


RUBBER  CULTIVATION. 

The  India  Rubber  World  says  that  "a 
recent  number  of  the  Trinidad  Council  Paper 
contains  some  valuable  records  of  the  results 
obtained  in  the  experiments  at  the  botanical 
garden  at  Port  of  Spain,  among  which  the 
following  statements  are  worthy  of  note : 
The  Castilloa  elastica,  the  great  rubber  tree 
of  Central  America,  and  of  the  northwestern 
parts  of  South  America,  is  in  great  demand 
for  cultivation  in  Trinidad.  They  have  been 
found  to  thrive  well  and  have  produced  seed 
in  fairly  large  quantities.  They  are  regarded 
as  especially  well  suited  to  cultivation,  and 
as  they  yield  rubber  rather  freely  all  the  year 
round  they  are  considered  an  extremely 
valuable  rubber-producing  plant.  It  has, 
however,  proved  inexpedient  to  plant  the 
Castilloa  in  the  open.  Those  exposed  to  the 
sun  in  the  dry  season  become  stunted,  while 
those  growing  under  shade  are  in  a  flourish- 
ing state,  and  this  feature  of  their  growth  is 
also  maintained  in  the  various  positions  in 
which  it  has  been  recently  planted,  both  in 
Trinidad  and  Tobago.  The  East  India  rub- 
ber, Ficus  elastica,  is  also  grown  in  Trinidad, 
and  proves  a  much  more  hardy  tree  than  the 
Castilloa.  It  attains  a  large  size  in  the  open 
and  can  be  readily  propagated  from  cuttings. 
The  rubber  it  produces  is  said  to  be  of  a 
good  quality." 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


Pure  Prepared  Paints, 

THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN  MARKETS. 

The  cable  advices  this  week  are  all  strong. 
In  some  metals  a  sharp  advance  has  been 
recorded.  Copper,  especially,  is  strong,  and 
a  private  cable  this  evening  said  the  market 
had  advanced  £2,  though  the  public  advices 
are  only  2s.  higher  than  a  week  ago.  The 
market  is  still  about  £sH  lower  than  a  year 
ago,  while  Scotch  warrants  are  lower  the  pig 
iron  market  has  improved;  No.  3  Middles- 
boro  has  advanced  over  is.  In  tin  plates 
prices  dropped,  Wednesday,  2s.  to  14s.,  the 
same  figure  as  was  quoted  a  year  ago.  Tin 
is  5s.  higher.  Lead  unchanged.  Spelter 
has  advanced  5s.,  while  antimony  is  un- 
changed. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week. 
Tin — Spot —        ,£93  12s.  6d. 

Future —  93  05s.  od. 

Copper,  B.E.S. —     60  00s.  od. 
Lead,  S.E.  12  17s.  6d. 

Spelter,  23  1 5s.  od. 

Antimony,  54  00s.  od. 

Tin  Plates — Cokes       14s.  od. 
Pig  Iron — Scotch)        ,„         . 

Warrants.        }      4?s.  9d. 
N0.3  Middlesboro',     41s.  9d. 


Last  week. 

^93  07s.  6d. 

93  05s.  od. 

59  10s.  od. 

12   17s.  6d. 

23  1  os.  od. 

54  00s.  od. 

16s.  od. 

48s.  6d. 

40s.  4^d. 


MONTREAL  MARKETS. 

Montreal,  June  18  1891. 
The  week  has  shown  no  particular  change 
in  the  market  for  heavy  material  and  busi- 
ness has  been  rather  quiet.  This  is  not  due 
to  lack  of  enquiry,  for  buyers  show  a  disposi- 
tion to  negotiate,  but  is  owing  to  light  stock 
supplies  in  all  lines  being  worked  down  to  a 
very  low  basis,  this  being  especially  the  case 
with  iron  and  some  other  lines  of' metals. 
Values  generally  show  no  change,  for  holders 
are  steady  and  what  fresh  supplies  are  com- 
ing forward  in  the  near  future  are  not  upon 
such  a  basis  as  to  permit  of  any  material 
modification  in  price.  In  fact  the  only 
markedly  unsettled  articles  are  glass  and 
nails.  The  latter  have  been  so  for  so  long 
that  it  is  now  considered  their  customary 
state,  while  in  the  case  of  the  former  it  is 
due  to  some  such  work  on  the  part  of  one 
leading  operator  who  has  pretty  well  demor- 


alized his  confreres.  Aside  from  this  changes 
are  small,  unimportant,  and  the  position  in 
brief  may  be  called  unchanged. 

PIG  IRON. 

There  has  been  nothing  important  to  note 
during  the  week,  and  we  have  heard  of  but 
little  business.  In  fact  there  is  little  or  no 
stock  here,  although  enquiries  are  frequent. 
There  is  no  Carnbroe  here  except  one  lot  on 
the  wharf  for  whi:h  $20  is  asked,  while  the 
supply  of  Summerlee  is  limited  also  and  $22 
ex  yard  and  $21  ex  wharf,  represent  holders 
ideas  on  it.  Some  100  tons  of  Eglinton  are 
offering,  but  the  best  price  on  it  is  $20  ex 
wharf  which  isconsidered altogether  too  high. 
Briefly  the  position  is  unchanged,  there  be- 
ing a  fair  enquiry  to  note,  while  stocks  here 
are  small,  and  the  supplies  coming  forward 
limited. 

IRON  CONTRACTS 

It  is  understood  that  a  hitch  has  occurred 
in  the  negotations  re  supply  the  Grand  Trunk 
with  iron,  owing  to  the  action  of  a  tardy 
tenderer  and  that  new  tenders  will  be  called 
for. 

TIN  AND  TERNE  PLATES. 

Both  these  articles  remain  in  statu  quo, 
with  the  market  almost  bare  of  stock,  and  as 
a  consequence  business  limited.  Values  re- 
main firm  and  we  have  no  change  to  note. 
For  forward  delivery  some  startling  figures 
on  tin  plate  have  been  given  to  be  laid  down 
not  later  than  the  15th  July.  No  one  puts 
stock  in  the  price  however,  although  it  is 
admitted  that  figures  will  ease  off  later,  or, 
in  fact,  brokers  are  talking  of  $3.60  cokes  in 
August,  but  they  are  steady  at  $4.65  now, 
and  cannot  be  had  under  that.  Canada 
plates  remain  on  the  same  basis  as  formerly. 
COPPER  AND  LEAD. 

There  is  no  abatement  to  the  firmness 
noted  in  copper  last  week,  and  now  the  out- 
side figures  is  13^0  for  spot  business,  which 
is  a  %c.  higher  than  a  week  ago.  Lead  con- 
tinues stiff  on  the  other  side,  but  there  is  no 
change  locally  and  business  is  rather  quiet, 
NAILS. 

There  is  little  to  say  regarding  nails,  ex- 
cept that  the  makers  are  working  on  the  1.15 
and  2.20  basis  business,  being  rather  on  the 
quiet  side.  In  fact  during  the  heat  of  the 
war  of  cuts  it  is  natural  that  buyers  provided 
themselves  well  ahead.  Steel  wire  nails  are 
lower  all  round. 


STEEL  W 
10  dy  to  60  dy  per 
9  dy  to  60  dy 
8  dy  to  60  dy 
7  dy  to  60  dy 
6  dy  to  60  dy 
5  dy  to  60  dy 
4  dy  to  60  dy 
3  dy  m  60  dy 
3  dy  fine, 


RE   NAILS. 

keg 


$3.05 

•  3-35 

•  3-6o 

•  3-90 

•  4,2o 
.  4.20 

•  4-5° 

•  5-4o 
.  6.50 


CHEMICALS. 

Business  in  chemicals  are  rather  quiet  just 
now,  this  being  the  interim  season,  and  we 
have  little  that  is  new  to  note,  and  under  the 
union  values  are  steady,  and  what  business 
there  is  doing  is  upon  an  unchanged  business. 

OILS. 

There  is  little  change  in  oils  to  note,  prices 
ruling  unchanged.  Some  business  in  round 
lots  of  seal  ex-wharf  has  been  done  at  44 % 
to  4S'Ac.,  while  we  quote  47^  to  50c.  in  a 
jobbing  way.  Linseed  is  unchanged,  with  a 
quiet  business;  64c.  for  raw  and  66c.  for 
boiled  in  large  lots,  smaller  quantities 
higher. 

LEADS. 

There  is  little  change  in  leads,  with  only  a 
quiet  business  to  note  in  mixed  paints.  We 
quote  : — Choice,  $6.00;  No.  1,  $5.50®  $0.00; 
No.  2,  $4.50  ;  No.  3,  $4.25  ;  dry  white, 
6c;  do.  red,  4j^c. 

GLASS. 

The  glass  market  remains  about  the  same 
as  noted  last  week,  and  although  cutting  is 
denied,  it  is  unlikely  that  an  orderfora  round 
quantity  would  be  refused.  In  fact  an  order 
is  certain  to  be  booked,  although  some  talk 
may  ensue.  At  any  rate  there  has  been 
business  in  round  lots  ex-wharf  at  $1.35,  and 
we  quote  $1.40  to  $1.50  as  a  basis. 

There  is  a  fair  demand  for  all  lines,  and 
turpentine  somewhat  easier  and  we  quote  it 
at  a  decline  of  ic.  from  that  of  a  week 
ago.  We  quote  : — Turpentine,  58  to  59c.  ; 
rosins,  $2  to  $4.25, as  to  brand  ;  coal  tar,  $4  to 
$4.25;  cotton  waste  5  i-2c.  for  colored,  and  7c. 
to  ioc.  for  white  ;  oakum,  5  i-2c.  to  7  i-2c; 
and  cotton  oakum,  ioc.  to  12  i-2c.  Cordage 
is  steady,  with  Sisal  at  9  i-2c.  for  7-16  and 
upward  and  15c.  for  deep-sea  line;  pure  ma- 
nilla,  I3^c.  for  7-16  and  upwards,and  13XC 
for  smaller  sizes. 

CEMENT   AND  EIRE  BRICK. 

The  market  for  cement  is  somewhat  easier, 
the  week  arrivals  of  6,000  casks,  London  and 
Belgian  brands  having  relieved  the  shortage 
of  supplies  on  spot.  There  is  however  a  very 
large  quantity  contracted  for  on  public  works 
and  this  will  absorb  a  good  share  of  the  ar- 
rivals during  the  next  two  or  three  months. 
Foreign  advices  show  a  weak  tendency  on 
the  part  of  makers  who  are  loaded  up  with 
stock  and  are  anxious  to  unload,  but  the  mar- 
ket here  remains  firm  at  $2.25  to  $2.45  for 
Belgian  and  $2.40  to  $2.60  for  English. 
Stocks  of  Fire  bricks  are  heavy  with  a  very 
light  demand  at  $18  to  $24. 

PETROLEUM. 

The  war  between  refiners  is  still  a  feature 
of  the  market,  while  there  has  been  the  first 
change  in  American  during  a  year  under 
active  competition.  Business  in  car  lots  has 
been  done   at    2oJ^c.    2  per  cent,  for  cash 
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HARDWARE. 


and  we  quote  it  as  a  price,  10  brl.  lots  2i#c. 
5  brl.  lots  21  >£c.  and  single  brl  lots  22c.  on 
the  same  basis. 

TORONTO    MARKETS. 

TORONTO,  June  19,  1891. 

This  market  remains  particularly  steady 
The  outlook  is  much  brighter  than  a  week 
ago  owing  to  the  continued  general  showers 
not  only  here  but  in  other  parts  of  Canada. 
All  grain  and  root  crops  are  looking  par- 
ticularly well.  This  is  especially  so  in  Mani- 
toba and  the  North  West  Territories,  where 
not  only  is  the  acreage  much  larger  than 
ever  before,  but  an  abundant  crop  is  pro- 
mised. For  our  live  stock  and  our  dairy 
produce  we  are  getting  good  prices  in  Can- 
ada, and  even  should  the  grain  crop  be  a 
partial  failure  the  loss  will  be  more  than 
made  up  for  by  the  increased  proceeds  from 
our  live  stock  and  their  products.  Pay- 
ments in  Ontario  cannot  be  regarded  as 
particularly  satisfactory,  but  dealers  are 
looking  forward  to  an  improvement.  In  the 
east  there  are  no  complaints  on  this  score, 
and  in  Manitoba  an  improvement  is  reported. 

Prices  show  no  important  actual  changes. 
A  sharp  advance  in  horse  nails  is  expected, 
and  quotations  have  been  temporarily  with- 
drawn. Cut  nails  are  firmer.  In  tacks  and 
brads  sales  are  being  made  at  lower  prices; 
most  of  the  trade  are  now  meeting  the  cut 
made  by  a  western  firm.  All  metals  are 
firm  with  most  kinds  advancing.  Most  of 
the  quotations  are  lower  than  a  year  ago. 
METALS. 

Iron  and  Steel — The  demand  from  the 
foundries  this  week  has  been  very  light,  and 
they  all  complain  of  dullness  in  their  par- 
ticular branches.  The  only  sales  reported 
have  been  in  small  lots  of  Scotch,  American 
and  Canadian  pig  at  the  quotations  given 
below.  Importers  have  been  quoting  Scotch 
and  English  for  future  delivery,  and  some 
figuring  has  been  done  on  large  lots  of  well- 
known  brands.  Among  the  week's  transac- 
tions were  small  lots  of  Nova  Scotia  to 
western  foundries  at  $22  for  No.  1,  $21.50  for 
No.  2,  and  $21  for  No.  3. 
British — 


No.  1  Calder  $23. 
No.  3  Calder  $22. 
No.  lSum'rlee$23. 


No.  1  Middlesboro  S21. 
No.  3  Middlesboro  S20. 
Cambroe  §20.75-21. 


American — 
Soft  Southern  S20.50-S21.50. 
Scotch  and  Norway  822.50-$23.50. 
Roekwood  $21-$21  50, 
Gloss  $22-$23 
Woodward  $22-823. 

Canadian- 
No.  1  Siemens  $22. 
"     2         "  $21.50. 

"3         "  821. 


Bar  iron  is  unchanged,  at  $2.05  to  $2.10. 
Demand  is  light.  Nova  Scotia  bar  has  been 
placed  at  the  same  figures  for  ordinary  and 
10  to  15c.  more  for  refined. 

Copper — Is  exceptionally  firm.  Private 
cables  report  an  advance  of  £2  per  ton  to- 
day, making  the  cost  of  sheets  £67  in  Lon- 
don. The  local  market  has  been  fairly  active 
at  firm  prices.  Ingots  are  held  at  14K  to 
15c,  and  sheets  at  18  to  20c.  for  untinned. 

Tin— Ingot  tin  is  firm,  but  there  is  no 
special  activity  in  the  market.  There  ap- 
pears to  be  nothing  offering  here  in  a  small 
way  under  23^.,  though  for  large  lots  this 
quotation  would  be  shaded. 

Lead — Remains  unaltered,  though  the 
demand  is  fairly  good.  Prices  continue  low 
in  the  States,  which  has  a  tendency  to 
weaken  the  London  market.  On  spot  stocks 
are  light.     Domestic  offers  at  3^c. 

Zinc  and  Spelter— Very  little  if  any- 
thing doing,  and  prices  here  are  unchanged, 
though  cables  on  spelter  are  higher. 

Antimony — Continues  very  sluggish,  and 
our  quotations  would  be  readily  shaded  for 
round  lots.  Cookson's  is  held  at  i6j^c.  and 
other  makes  at  i^y2  to  16c. 

Solder — This  article  is  governed  by  the 
price  of  tin  and  lead,  but  the  demand  has 
been  simply  nominal.  Consumers  as  a  rule 
are  producing  their  own.  Established  brands 
are  steady  at  17  to  19c. 

TIN  PLATES. 

The  market  is  unchanged  with  feeling  a 
shade  easier.  No  new  shipments  have  been 
received  yet  and  merchants  are  running  on 
stocks  in  hand.  In  a  number  of  instances 
X  are  being  substituted  for  IC  at  a  slight  ad- 
vance in  price.  Owing  to  the  desire  of  manu- 
facturers to  hold  back  for  the  arrival  of 
cheaper  grades,  business  in  goods  into  which 
these  grades  enter  is  just  a  little  backward, 
and  it  is  anticipated  that  there  will  be  an 
unusually  active  time  among  the  various 
manufacturers  during  August  and  Septem- 
ber. 

CANADA    PLATES. 

The  season  is  scarcely  sufficiently  ad- 
vanced to  direct  much  attention  to  this 
article;  still  orders  are  being  booked  to  a 
moderate  degree  for  future  delivery.  For 
special  purposes  the  demand  is  light  for 
prompt  delivery,  but  what  is  going  out  from 
stocks  in  the  hands  of  merchants  no  conces 
sions  are  being  made  in  prices.  Indications 
point  to  the  fact  that  any  who  anticipate 
lower  prices  for  autumn  deliveries  will  be 
disappointed,  and  furthermore  makers' 
brands  this  year  will  be  particularly  limited. 
Spot  goods  are  quoted  at  $3.20  and  futures 
at  $3  to  $3.10. 


GALVANIZED  IKON 

Demand  has  been  more  active   and  sales 
are  being  made  at  our  figures. 
NAILS, 

Makers  of  cut  nails  have  advanced  the 
quotations  5c.  but  there  is  no  change  in  job- 
bing prices.     Demand  is  generally  dull. 

It  is  rumored  that  manufacturers  of  horse 
nails  have  come  to  an  understanding  and  a 
sharp  advance  in  prices  may  be  announced 
at  any  moment.  In  the  meantime  quotations 
have  been  withdrawn. 

TACKS  AND  BRADS. 

The  cutting  in  this  article  is  now  quitegen- 
eral,  reduced  quotations  made  by  a  London 
house  having  been  met.  While  jobbers  can 
afford  to  give  35  per  cent,  of  the  regular  dis- 
counts without  losing  money,  complaints  are 
made  that  some  of  them  are  doing  more. 
BUILDERS'  HARDWARE. 

The  week  has  developed  no  change. 
Firm  prices  are  quoted  in  all  lines.  Demand 
generally  is  fair  and  somewhat  more  active 
than  a  week  ago. 

HARVESTING   GOODS    AND   AGRICUL- 
TURAL IMPLEMENTS. 

Demand  for  all  seasonable  goods  is  active 
and  prices  generally  are  steadily  maintained. 

CUTLERY. 

This  market  has  been  thoroughly  can- 
vassed for  import  orders  by  representatives 
of  German  and  British  firms — more  thor- 
oughly than  ever  before,  as  goods  that  hith- 
erto have  gone  to  the  States  will  if  possible 
be  marketted  here.  The  varieties  shown 
and  the  qualities  show  a  greater  range  than 
ever  before.  While  some  very  fine  grades 
have  been  ordered,  it  is  to  be  regretted  that 
there  will  be  increased  importations  of  the 
cheap  grades. 

LAMP  AND  LAMP  GOODS. 

More  interest  is  being  taken  in  this  de- 
partment and  a  number  of  import  orders 
have  been  placed  by  retail  dealers  recently. 
GLASS. 

The  trade  in  glass  is  growing  less  active, 
the  period  known  as  "between  seasons" 
having  been  reached.  There  has  also  been 
some  increase  in  the  quantity  of  stock,  the 
latest  shipments  expected  for  the  season's 
trade  having  come  in  this  week.  The 
tendency  of  prices  is  therefore  easier,  and 
in  some  sizes  they  are  already  lower.  In  the 
week's  Prices  Current  they  are  quoted  on  a 
net  cash  basis  throughout.  Heretofore,  only 
the  Star  brand  has  been  so  quoted,  the 
Double  Diamond  being  quoted  subject  to  a 
discount  of  10  per  cent.  off.  For  uniform- 
ity's sake  all  are  now  quoted  net. 


PRESERVING  KETTLES. 


We  have  these  in  CAST  IRON  ENAMELLED,        IRON  CLAD, 

AGATE  WARE,  and  RETINNED. 


In  view  of  the  small  fruit  crop  last  year  and  the  good  promise  for  this, we 
would  urge  customers  who  propose  ordering  from  us  to  do  so  early  and  save 
delay  when  most  needed.  If  you  have  not  had  sample  order  of  our  Enamel- 
led Iron  and  Iron  Clad  Ware  YOU  ARE  LOOSING  MONEY. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


HARDWARE 
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MARKETS—  Continued. 

PAINTS,  OILS,  ETC 

White  lead  is  lower  on  this  market,  the 
price  not  having  dropped  but  rather  hav- 
ing gradually  settled  down  %c.  below  the 
position  it  held  last  week.  Pure  Associa- 
tion guaranteed,  in  25  lb.  irons,  is  $%c-  a°d 
No.  1,  No.  2,  No.  3  are  respectively  5,  4)4 
and  4c.  Diminished  consumption, a  lower  mar- 
ketfordrvinEnglandandthecontinued  influx 
of  United  States  lead  have  been  bearing  upon 
Canadian  prices  for  some  time.  In  prepared 
paints  the  market  has  nothing  to  note  but 
a  subsiding  demand.  Of  colors  in  oil,  stand- 
ard chrome  yellow  is  firm  at  lie.  though 
there  are  inferior  grades  to  be  had  at  as  low 
as  yc.  Dry  colors  are  steady  and  unchang- 
ed. Paris  green  is  moving  rather  more 
actively  at  16  to  17c.  in  bulk  and  I7>^c.  in 
pound  packages.  The  rain  has  awakened  the 
demand  from  sources  which  have  not  been 
booked  in  advance,  a  brood  of  potato  bugs  be- 
ing expected  afterwet  weather.  In  varnishes 
pure  orangeshellacisdown  to$2.  Linseed  oil 
is  steady  and  unchanged  at  64c.  for  raw  and 
67c.  for  boiled.  Turpentine  is  easier  though 
fairly  active  at  58  to  59c.  Castor  oil  is  down 
to  9^  to  ioj^c  per  case  of  four  tins.  Like 
white  lead  its  decline  has  been  gradual. 
French  medal  glue  quotes  a  cent  lower,  or 
1 1  to  12c. 

Cooksons  no  longer  quote  their  Venetian 
red  on  this  side  of  the  Atlantic,  the  scarcity 
of  the  mineral  determining  them  to  limit 
their  output  to  supplying  the  British  and  the 
European  markets  only. 

THE  BRITISH  LINSEED  OIL  MARKET, 

(From  Tulloch  &  Co.) 

London,  June  3,  1891. — Since  our  last, 
market  has  continued  quiet,  one  or  two 
cheap  sales  having  been  made  at  close  of 
last  week,  in  preference  to  carrying  over. 
With  the  turn  of  the  month  a  better  feeling 
has  prevailed,  more  buying"  has  taken 
place,  both  for  home  trade  and  export 
— and  for  Continental  account  22s  6d.  per 
cwt.  has  been  paid.  Crushers  are  firm, 
anticipating  very  little  outlet  for  cake,  dur- 
ing the  next  few  weeks.  It  is  generally  held 
that  themarket  is  atalowlevelatpresent, and 
that  any  support  from  home  buyers  will  bring 
about  an  improvement  in  prices,  especially 
for  July,  and  August  delivery. 

To-day's  prices  are  approximately  :  June 
22s.  6d. ;  June  and  July,  22s.  6d.;  August  and 
September,  22s.  9d.,  f.  o.  b.  export  steamer 
in  good  strong  barrels. 

OLD  MATERIAL. 

The  position  continues  to  be  that  the  sup- 
ply is  in  excess  of  the  demand,  and  stocks 
tend  to  accumulate  in    the  hands  of  dealers. 


Hence,  prices  continue  to  give  way  here  and 
there,  and  in  no  line  are  they  otherwise  than 
week.  Scrap  copper  is  lower,  quoting  now 
at  g}4  to  10 '4c,  and  country  mixed  rags 
bring  $1  per  hundred  pounds,  which  is  10c. 
less  than  the  price  of  a  week  ago.  The 
prices  are  as  follows  :  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  gl4  to 
ioj^c. ;  heavy  scrap  copper  11  }4  to  12c.  ;  old 
copper  bottoms,  %]/2  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass9t09>£c;  scrap  lead  2l/z  to  2^c; 
scrap  zinc,  2  to  2lAc;  scrap  rubber,  2*4.  to 
2j£c.  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PETROLEUM. 

The  present  is  about  the  dullest  season  for 
the  petroleum  market.  Trade  is  light  and 
prices  are  unchanged. 

The  Petrolia  Advertiser  reports  Petrolia 
crude  $I.37X  per  bbl.  ;  Oil  Springs  crude 
$i.38X  per  bbl.  The  price  of  both  crude 
and  refined  are  the  same  as  reported  last 
week. 

HIDES,  ETC. 

Hides — Are  t,c.  for  No.  1  green.  Receipts 
are  ordinary.  There  are  more  calves'  skins 
than  full-grown  beeves'.  Good  buff  are  6  to 
6Xc,  but  only  very  choice  bring  the  latter 
figure.  A  200  lot  sold  the  other  day  at  6Xc, 
but  they  were  extra  stock.  There  are  no 
steers'  of  any  account  offering,  owing  to  the 
shipping  largely  of  that  class  of  cattle  to 
England.  The  outside  market  for  all  hides 
is  somewhat  weaker. 

Skins — The  sheepskins  now  coming  in 
are  almost  entirely  lambs'  and  pelts,  the 
former  of  which  are  20c  and  the  latter  25c 
In  calfskins  there  is  no  change,  the  range 
remaining  6  to  8c  Receipts  are  now  at 
about  their  largest  volume. 

WOOL — Coarse  brings    18c  and  fine  20c 
The  wool  market  in  the  States  is  duller,  and 
the  additional  2c.  duty  further  reduces  the 
chance  of  selling  on  that  market  just  now. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.Bves's  F.O.Bves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 
Grate  Gross $4.15  $4.60  $4.30 

"      Net 3.71  4.11  3.84 

Egg  Gross 4.25  4.70  4.40 

"     Net 3.80  4.20  3.93 

Stove  Gross 4.25  4.70  4.44 

"     Net 3.80  4.20  3  93 

Chestnut  Gross...    4.25  4.70  4.40 

Net 3.80  4.20  3.93 


AMERICAN  METAL   MARKETS. 


NEW  YORK,  June  18,  1819. 
From  no  quarter  has  any  information 
came  to  the  surface  reflecting  improvement 
in  the  demand  for  finished  iron  or  steel,  and 
the  movement  in  crude  materials,  to  all  ac- 
counts, differs  very  little  from  what  has  been 
going  on  for  some  time  past.  In  short,  the 
various  branches  of  the  iron  trade  remain  in 
a  quiet,  uninteresting  condition,  and  the  sur- 
roundings are  bare  of  indication  of  any  radi- 
cal change  in  the  immediate  future.  Supplies 
all  along  the  line  are  doubtless  fully  ample 
for  the  demand,  and,  in  some  instances,  ex- 
cessive. Still  there  is  no  particular  pressure 
to  sell,  except  perhaps  in  the  instance  of  low 
grade  foundry  pig,  the  supply  of  which  is 
rather  heavier. 

Foundry  pig  iron  is  taken  in  about  the 
usual  quantities,  and,  while  inferior  brands 
may  be  more  or  less  freely  offered  at  variable 
prices,  the  market  for  popular  brands  of 
high  grade  product  is  firm.  Standard  No.  1 
foundry  brings  $17  to  18.  and  No.  2  about 
$16.00'  to  16.50.  Inferior  brands  move  at 
about  50c  less.  Mill  grades,  No.  3,  or  gray 
forge,  sell  at  $14  to  15.  according  to  brand. 
Bessemer  pig  iron  steady  at  $16  to  16.50. 
Spiegeleisen  finds  slow  sale,  and  prices  are 
nominal,  with  20  per  cent  (foreign)  $28  to 
29.  Ferro-manganese  remains  quiet,  with 
$64  to  65  quoted  for  80  per  cent. 

Old  material  remains  dull,  and  the  occa- 
sional trades  that  do  take  place  are  chiefly 
at  say  $21  for  iron  tee  rails,  $17  for  steel 
rails  and  $20  for  No.  1  wrought  scrap,  all 
f.  o.  b.  cars  at  shipping  point. 

In  the  steel  trade  there  has  been  no  im- 
portant movement.  Rails  are  apparently 
wanted  in  moderate  quantities  only.  Billets, 
slabs,  rods,  etc.,  find  fair  sale,  chiefly  at 
prices  that  have  ruled  for  some  time  past. 
Rails  are  still  quoted  at  $30  f.o.b.  mill  and 
$30.75  for  tidewater  delivery. 

Tin — London  prices  for  pig  tin  have  aver- 
aged somewhat  higher  during  the  past  three 
days,  but  the  tendency  of  the  metal  has  been 
in  the  other  direction  in  the  local  market, 
and  the  movement  slow  on  both  speculative 
and  home  account.  Ten-ton  lots  were  of- 
fered at  2o3^c  net  cash  for  prompt  delivery, 
while  20.65c  bid  for  June  delivery  and  20.60c. 
for  July.  There  were  sellers  of  August  ;tt 
20.65  c. 

Copper.— In  copper  there  has  been  little 
movement  the  past  few  days,  and  the  general 
situation  is  practically  the  same  as  was  out- 
lined last  week,   with  demand  tame.     Lake 


THOS.  DAVIDSON  h  CO., 

■^TJLTEB    COOLEES, 

IFXTST    TEAPS, 

BIED    CAOES. 

Full  Line  of  Pressed  and  Japanned  Ware, 


1 1  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MARKETS—  Continued. 

Superior  ingot  is  quoted  at  \2}i  to  13c.  Ari- 
zona at  12%  to  I2^c,  and  casting  copper  at 
uj^  to  n^c.  for  good  brands. 

Lead. — The  market  for  pig  lead  has  re- 
mained very  quiet,  and,  while  not  quotably 
lower,  prices  are  still  more  or  less  in  buyers' 
favor.  Carload  lots  might  bring  4.45c,  but 
for  larger  quantities  4.40c  is  full  value. 

Spelter. — A  few  carloads  of  choice  Wes- 
tern spelter  have  been  sold  at  5c.  delivered, 
but  ordinary  "  prime  "  brands  are  offered  at 
4.95c.  laid  down  here,  and  find  slow  sale. 
The  general  demand  is  slow. 

Tin  Plate — Finds  slow  sale  at  the  mo- 
ment. There  is  very  little  demand,  and 
holders  offer  with  more  or  less  reserve  pend- 
ing the  initial  outcome  of  the  increased  duty 
that  goes  into  effect  in  two  weeks.  Spot  prices 
are: — Charcoal,  yi  cross  assortment,  Melyn 
grade,  $6.30  to  $6.35  ;  for  each  additional  X 
add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 9c  to  $5.95;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.40  to  $7.50;  M.  F.,  20x28, 

$14.75;   Worcester,  14x20,  $5.62^  to 

Worcester,  20x28,  $11.37%  ;  Dean  grade, 
14x20,   $5.15  ;     Dean  grade,    20x28,  $10.30 

to ;  D.  R.  D.   grade,    14x20,  $4.85   to 

. . . ;  D.  R.  D,  grade,  20x28,  $9.85  to  $9.90; 
1.  C.  Coke — Penlan  grade  (iron),  $5.30  to 
$5.35;  J.  B.  grade,  14x20,  $5.45  to  $5  50;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.35  to 
$5.40  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.50;  I.  C.  Bessemer  steel, squares,  $5.75  to 
$5.80  basis;  I.  C.  Siemens  steel,  squares, 
$5.90  to  $6.00. 

SAVE  EXPENSE  IN  PAINTING  UPON 
EXTERIOR   SURFACES. 

We  always  expect  greater  service  than  we 
receive  from  it  because  our  system  of  ex- 
terior painting  is  a  failure.  It  involves  an 
actual  loss  each  time  of  painting,  of  more 
than  two  hundred  per  cent.,  which  in  the 
aggregate  for  the  entire  country  amounts  to 
a  positive  loss  of  many  millions  of  dollars  by 
painting  three  times  where  once  only  is 
necessary. 

This  statement  may  appear  exaggerated, 
nevertheless  it  is  easily  proven,  as  we  shall 
show. 

Such  waste  has  been  going  on  many  years, 
and  not  unnoticed  by  property  holders,  but 
has  been  endured  for  the  reason  that  no  one 
has  appeared  who  could  solve  this  mystery. 
A  discovery  has  been  made  and  verified  that 
by  a  very  small  extra  expense  paint  can  be 
made  to  last  three  times  as  long  as  it  has 
hitherto. 

Experiments  have  been  made  with  the 
various  pigments,  cils  and  vehicles  employed 
for  painting  purposes,  to  ascertain  which  is 
the  most  durable  ;  also  the  best  method  of 
applying  it. 

The  most  intricate  problem  becomes  plain 
and  simple  when  understood,  but  without 
some  knowledge  of  chemistry  to  enable  us  to 
see  the  various  relations  of  cause  and  effect 
upon  each  other  by  these  things,  we  cannot 
accomplish  much.  Object  lessons  are  also 
helpful  in  our  study,  as  in  this  case  it  is  so 
proved. 

The  exterior  wall  of  a  brick  house  in  pro- 
cess of  preparation  to  receive  a  coat  of  what 
is  termed  mastic  finish  attracted  our  atten 


tion.  It  was  being  covered  with  repeated 
coats  of  quick  drying  linseed  oil  until  it  be- 
came glossy,  when  the  composition  prepared 
with  oil  was  spread  with  a  towel  as  plaster 
upon  the  surface. 

It  furnished  the  idea  desired  at  once  ;  this 
is  the  thing  necessary  to  be  done  :  Before 
painting  prepare  the  surface  by  filling  the 
pores  or  grain  of  the  wood  with  quick  oxidiz- 
ing linseed  oil  for  the  support  of  the  paint. 
Accordingly  the  experiment  was  made  on  a 
large  scale  and  for  a  long  period  of  ten  years 
in  the  following  order  :  The  oxide  of  zinc 
was  selected  partly  for  its  having  been  re- 
jected for  outside  work  by  painters  generally, 
on  account  of  its  cracking  and  peeling  off, 
and  partly  for  its  being  the  oxide  of  a  hard 
metal. 

The  best  Calcutta  raw  linseed  oil  prepared 
with  chemicals  without  heat  to  cause  it  to 
oxidize  quickly  and  thus  preserve  its  natural 
elasticity  like  oil  when  it  begins  to  fatten  was 
employed  to  coat  the  bare  wood  twice  before 
painting,  and  when  dry  the  same  oil  was  used 
to  mix  the  zinc,  two  coats  of  which  was  ap- 
plied upon  a  large  house  so  as  to  prepare  a 
fair  opportunity  for  a  test  to  all  points  of  the 
compass  during  a  period  of  ten  years. 

At  the  expiration  of  the  tenth  year  on  the 
side  exposed  to  the  south,  the  paint  was 
somewhat  bleached,  but  remained  firm  with- 
out signs  of  perishing,  on  the  north  side  it 
had  the  appearance  of  withstanding  another 
ten  years  test. 

This  oil  possesses  all  the  qualities  of  very 
old  oil  without  the  expense  of  storage  and 
accumulation  of  interest  for  several  years. 
A  single  coat  of  it  over  old  paint  is  more 
durable  than  a  coat  of  the  process  lead  paint. 
Judging  from  these  experiments,  it  is  very 
evident  that  we  employ  too  little  oil  in  paint- 
ing on  exteriors,  and  this  is  the  true  method 
of  applying  it  for  great  durability. 

The  manufacturers  of  liquid  mixed  paints 
can  now  take  advantage  of  this  information 
and  relieve  their  customers  of  an  extraordin- 
ary expense  from  the  scaling  of  their  paints. 
— Asahel  Wheeler,  in  Oil,  Paint  and  Drug 
Reporter. 


Mr.  Wm.  McMaster  of  the  Montreal  Roll- 
ing Mills  was  in  Toronto  this  week  on  his 
way  to  Cleveland. 

Mr.  John  Leys  has  been  elected  a  director 
of  the  Bank  of  Toronto.  Mr.  A.  B.  Lee  re- 
presents the  hardware  interests  on  the  Bank 
of  Hamilton  board. 

Mr.  James  Peck  of  Peck,  Benny  &  Co., 
Montreal,  has  been  west  on  a  holiday,  and 
was  in  Toronto  this  week.  He  was  accom- 
panied by  Mrs.  Peck. 

There  was  an  attempted  sale  of  water 
meters  in  New  York  City  the  other  day, 
relics  of  the  Tweed  regime  There  were 
9,700  of  the  meters  bought  when  new  by  the 
city,  from  Jose  F.  Nevarro,  at  a  contract 
price  of  $70  apiece.  The  auctioneer  knocked 
the  lot  down  at  $4  apiece,  but  the  purchaser 
explained  that  he   wanted  only  fifty  of  them. 


The  remaining  9,650  were  then  offered  for 
sale,  and  were  bid  off  at  $3.60  apiece,  so  the 
auctioneer  presumed;  but  the  purchaser  in- 
sisted that  he  had  bought  only  one  at  the 
figure  named,  and  his  claim  was  finally  al- 
lowed. Several  small  lots  were  then  sold, 
and  as  nobody  wanted  the  rest,  the  auctioneer 
declared  the  sale  closed,  and  said  that  an- 
other attempt  would  be  made  another  time 
to  get  rid  of  the  9,489  meters  which  re- 
mained. 

Mr.  John  Leys,  Vice-President  of  Rice 
Lewis  &  Sons,  and  Mrs.  Leys,  leave  to-day 
for  a  few  months'  holiday  in  Europe.  If  any- 
one deserves  a  trip  of  this  sort  he  certainly 
does,  for  he  has  attended  closely  to  his  com- 
mercial and  financial  engagements  without 
rest  for  many  years  past. 

The  employes  of  H.  S.  Howland,  Sons  & 
Co  wholesale  hardware  dealers,  Toronto, 
on  Wednesday  presented  Mr.  A  E.  Black- 
wood with  a  beautiful  gold  locket,  with  raised 
monogram  and  suitable  inscription.  Mr. 
Blackwood  is  leaving  to  take  a  position  with 
H.  W.  Petrie,  of  Front  street  west. 

A  very  important  occurrence  has  happened 
this  week  in  the  Chicago  Plate  trade.  The 
well-known  house  of  W.  S.  Mallory  &  Co. 
have  transferred  their  business  to  Joseph  T. 
Ryerson  &  Son.  The  terms  of  the  sale  have 
not  been  made  public.  W.  S.  Mallory  will 
engage  in  another  line  of  trade.  The  em- 
ployees will  enter  the  service  of  Messrs. 
Ryerson  &  Son,  who  will  continue  to  use  the 
Mallory  warehouse,  which  is  needed  to  meet 
the  requirements  of  this  business,  which  has 
been  rapidly  growing  in  recent  years.  Their 
acquisition  of  the  business  of  Messrs. 
Mallory  &  Co.  puts  them  far  in  the  lead 
among  Western  Plate  houses.  The  transfer 
took  effect  immediately  upon  the  signing  of 
the  documents. — Iron  Age. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 


ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can, 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hocbelaga. 
Molson'sBank. 


Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq   de  St.  Hyacinthe. 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.  B'k  of  Yarmouth 
Com'l  B'k  of  Windsor 


NEW   BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 

Commercial  Bank  of  Manitoba. 

BRITISH   COLUMBIA. 

Bank  of  British  Columbia 
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NORTHUMBERLAND  PAPER  *  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

/e  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Case: 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


M,  &  L  SAM 


Lj  U 


FNJAMIN  &  COM 


D 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL      I 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN    PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies    Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL. 
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CANADA'S  NICKEL  WEALTH. 


In  a  recent  news  paper  article  on  alu- 
minium, the  writer  mentioned  that 
nickei  rather  than  aluminium  was  the 
coming  metal,  because  the  alloy  of  nickel 
with  iron  was  proved  a  success  both 
in  boiler  plates  and  in  armor  for  iron- 
clads, increasing  the  tensile  strength  of 
iron  and  its  resistance  to  impack,  which 
latter  is  ot  vital  importance  in  view  of 
the  increased  efficiency  of  modern  ord- 
nance. Within  a  few  days  one  has 
noticed  in  the  newspapers  accounts  of 
official  trials  with  the  various  styles  of 
armor  plates,  and  the  superiority  of 
ferro-nickel  plates  has  been  again  and 
again  demonstrated. 

The  next  inquiry  is  naturally  in  re- 
gard to  the  source  of  supply  of  nickel  and 
the  price  ot  the  metal  itself,  and  the  al- 
loys from  which  the  plates  are  made. 
The  subject  has  special  interest  tor  Chi- 
cago parties,  because  Chicago  is  nearer 
to  the  nickel  mines  than  any  great 
city  .in  this  country,  and  a  number  of 
its  citizens  are  already  actively  at  work, 
and  others  about  to  enter  into  this 
branch    oi    mining    and    industry. 

The  writer  has  been  aware  of  the 
importance  of  this  business  from  the 
start,  on/y  a  tew  years  ago,  and  has  late- 
ly visited  the  mines  at  Sudbury,  Ont., 
from  which  the  bulk  of  the  world's  sup- 
ply ot  metal  is  obtained. 

Statistics  as  to  the  production  ot  nickel 
arc  scarcely  attainable,  but  the  world's 
supply  a  tew  years  ago  may  be  set  at  no 
more  than  1,000  tons  yearly.  The  uses 
ot  which  in  the  alloy  known  as  German 
silver,  in  salts  for  nickel  plating,  and 
for  subsidiary  coins   are  well   known. 

The  nickel  ot  commerce  is  about  98  1-2 
per  cent  pure,  and  is  sold  at  $1  per 
pound,  or  75c  per  pound  in  a  large  way, 
and  it  is  thus  an  expensive  metal  val- 
ued at  about  five  times  as  much  as  cop- 
per, which  is  rated  as  a   fine  costly  metal. 

It  is  stated  that  ferro-nickel  plates  con- 
tain 3  to  5  per  cent  of  nickel,  and  if  the 
armor  plate  of  an  iron  clad  weighed 
5,000  tons,  tor  instance,  some  200  tons 
ot  nickel  would  be  necessary  to  furnish 
the   armor   ot   a   single   war   ship. 

The  supply  ot  nickel  is  largely  derived 
from  nickeliferous.  Magnetic  pyrites  in 
Norway,  from  the  mines  and  smelters 
at  Rorass  and  Ringericke,  and  other  pla- 
ces in  that  country,  and  to  a  small  de- 
gree from  French  and  Italian  mines  of 
the  same  mineral,  and  also  to  a  consid- 
erable extent  from  a  nickel  silicate,  Gar- 
nierite  found  only  in  New  Zealand,  and 
further  from  an  arsenic  nickel  and  cobalt 
product  called  Spelss,  which  collects  a- 
bove  the  matte  in  Saxon  and  other  lead 
smelters,  also  from  certain  ores  in  this 
country.  The  quantity  of  the  arsenic 
nicke.  products,  whether  derived  from 
lead  furnaces  of  also  from  arsenic  nickel 
cobalt  minerals,  Speiss  cobalt  Chloantite 
Nickeline  and  other  minerals  than  pyri- 
hotite  is  not  very  considerable,  and  the 
separation  ot  nickel  from  these  combina- 
tions with  arsenic  is  arduous  and  expen- 
sive. Another  nickel  mineral  of  impor- 
tance is  Millerite,  which  occur  in  some 
quantity  at  the  Gap  Mine  at  Pennsylva- 
nia, which  latter  was  the  source  of  the 
supply  ot  nickel  in  the  establishments  in 
Pennsylvania  and  New  Jersey;  but  to-day 
the  bulk  ot  the  nickel  used  there  as  else- 
where is  derived  from  Sudbury,  and  no- 
where else  are  deposits  so  enormous  in 
extent  known. 

Information  as  to  the  product  of  nickel 
at  Sudbury  is  difficult  to  obtain,  but  may 
be  set  down  from  a  calculation  of  the 
product  ot  the  smelters  in  operation,  and 
the  percentage  of  nickel  in  the  matte 
produced,  at  about  3,000  tons  of  nickel 
yearly,  or  about  three  times  as  much  as 
the  world  s  supply  and  demand  a  few 
years   ago. 

The  question  at  once  suggests  itself  that 
perhaps  the  business  is  already  overdone, 
and  that  the  price  of  nickel  will  sink  to 
such  an  extent  as  to  limit  operators  to 
a  moderate  production  by  which  the 
stronger  companies  and  the  better  mines 
alone  would  earn  money  and  the  others 
go   to   the   wall. 

Ii  there  were  no  positive  reason  to  ex- 
pect a  greatly  increased  demand  for  nick- 
el, such  a  consideration  might  have  some 
weight,  and  one  would  expect  the  price 
to  become  lower  in  proportion  to  the 
production,  allowing  always  for  a  nat- 
ural increase  in  the  demand.  In  the  par- 
ticular case  ot  nickel,  however,  it  has 
been  thought  that  the  demand  would  so 
increase  that  the  price  would  rise  in 
spte  ot  all  efforts  to  enlarge  the  supply, 
and  this  is  the  feeling  of  those  advoca- 
ting the  adoption  ot  metal  armor  plates, 
and  ot  the  miners  as  well. 

Further,  the  present  low  price  of  nickel 
has  already  diminished  the  product  of 
New    Zealand    mines,    and    it    is    safe    to 


expect  that  the  Sudbury  mine  can  easily 
compete  with  any  others  so  tar  as  known 
at   the   present   time. 

It  is  true  that  the  Copper  Cliff  mine 
has  stopped  operations  because  there  is 
a  large  accumulation  of  nickel  matte 
(some  7,000  tons  )  on  hand,  but  this  matte 
contains  very  much  copper  and  beyond 
the  limit  ot  copper  in  the  sale  product, 
and  the  delay  is  merely  for  the  completion 
ot  refining  works  to  deliver  a  merchant- 
able  article. 

The  Copper  Cliff  mine  was  the  first  in 
operation  and  -was  worked  as  a  copper 
mine,  and  only  after  a  depth  of  200  feet 
had  been  attained  was  nickel  noticed  by 
the  Welsh  smelters,  as  a  considerable  ele- 
ment in  the  matte  there.  At  the  present 
depth,  700  feet,  the  ore  is  more  nickelif- 
erous, and  the  experiences  at  this  and 
other  mines  at  Sudbury  is  the  reverse  of 
those  both  in  Italy  and  Norway,  viz:  that 
at  Sudbury  the  copper  gives  way  to  the 
more  valuable  element  nickel  in  the  ore, 
•while  in  Italy  and  Norway  and  elsewhere 
the  ore  above  contained  nickel  and  no 
copper,  but  became  copper-rich  with  the 
depth.  For  many  purposes  copper  is  not 
objectionable  to  a  certain  extent  aa 
nickel  copper  alloys  are  largely  articles 
ot  commerce. 

The  Canadian  Copper  Co.,  owned  by  the 
Standard  Oil  Co's  stockholders  and  nota- 
bly by  one  oi  them,  Dr.  Ritchie  of  Cleve- 
land, Ohio,  were  the  first  in  the  field  op- 
erating the  Copper  Cliff  mine,  and  after- 
wards the  Stobie,  the  Evans  and  other 
mines  in  the  neighborhood  of  Sudbury. 
This  company  acquired  so  many  mines 
and  so  much  mineral  lands  (said  to  be 
100,000  acres)  that  the  Canadian  gov- 
ernment withdrew  mineral  lands  in  that 
district  from  sale,  fearing  a  monopoly 
oi  the   business. 

The  Dominion  Mineral  Company,  of 
Montreal,  owned  by  the  officials  of'  the 
Canadian  Pacific  railroad  to  a  consider- 
able extent,  are  also  large  operators,  and 
own  the  Blezard  mine,  in  Blezard  town- 
ship, adjoining  Sudbury  on  the  North. 
The  Blezard  mine  is  reported  the  best 
mine  in  the  district,  and  is  in  full  opera- 
tion with  every  appliance  for  mining  and 
smelting.  They  are  said  to  produce  nick- 
el matte  with  about  30  per  cent,  nickel 
and  22  per  cent,  copper,  as  average  fig- 
ures, and  ship  200  tons  of  nickel  matte 
monthly  to  Pennsylvania,  in  addition  to 
the  rest  which  is  mainly  sent  to  Swansea, 
Wales,  where  indeed  most  of  the  Sudbury 
products  are  shipped.  The  Dominion  Co. 
also  own  and  operate  the  Worthington 
mine,  which  produced  some  remarkably 
high  grade  ore  containing  30  to  40  per 
cent,  nickel.  This  ore  to  the  eye  is  Mill- 
erite, the  sulphide  of  nickel,  and  has  the 
characteristic  brass,  yellow  color,  but  is 
not  ot  course  the  mineral,  but  an  ore 
containing  millerite.  This  high  grade 
ore  in  that  mine  which  is  said  to  occur 
in  small  seams  a  few  inches  in  width, 
is  carefully  set  aside  and  packed  in  old 
kerosene  barrels,  and  has  a  value  of 
about   $500   per.   barrel. 

From  no  source  could  I  obtain  an  idea 
ot  the  price  obtained  for  the  nickel  matte, 
but  allowing  for  considerable  variations 
in  price  and  in  quality,  I  thought  that 
about  $10  a  unit  would  be  a  fair  esti- 
mate; thus  for  20  per  cent  nickel  in  the 
matte,  $200  a  ton,  and  for  copper. $1  a 
unit,  say  40  per  cent  copper,  $40  per 
ton,  this  representing,  for  instance,  the 
product  ot  the  Copper  Cliff  smelter;  but 
my  ideas  on  this  point  are  doubtless  erro- 
neous, and  all  I  can  say  is  that  my  infor- 
mants were  not  posted  on  this  vital 
point. 

The  third  large  concern,  and  indeed 
the  only  other  one  with  a  smelter,  and 
therefore  the  only  other  operating  con- 
cern, is  the  Vivian  company  of  Swansea, 
Wales  who  have  also  works  in  Rorass, 
in  Norway,  and  are  the  owners  in  Eng- 
land ot  the  celebrated  Mahnes  Process 
oi  Bessemerizing  copper  and  nickel  mat- 
te and  thereby  separating  and  slagging 
oft  the  iron  impurity,  and  concentrating 
the  copper  and  nickel  to  a  point  at 
which  it  passes  to  the  wet  process  for 
the  separation  of  the  copper  from  the 
nickel  and  the  production  ot  metallic 
nickel. 

The  Vivian  company  is  the  largest  con- 
cern in  the  copper  and  nickel  industry 
abroad,  and  from  this  it  is  to  be  expect- 
ed the  business  ot  nickel  refining  will  be 
prosecuted  both  at  Sudbury  and,  it  is 
said,  in  Nova  Scotia  in  the  neighborhood 
ot  the  coal  seams  .  They  have  perfect 
knowledge  ot  the  business  and  are  quietly 
making  every  preparation  tor  an  exten- 
sive business,  not  only  in  mining,  smelt- 
ing and  concentrating  at  Sudbury,  but 
also  refining  and  producing  various  com- 
mercial  nickel    products. 

The  Sudbury  district  proper  is  a  most 
forbidding  looking  countrv.  showing 
everywhere  bare  rocks  of  Diorite,  as 
rounded  protuberances  rising  50  to  100 
feet  above  the  general  level,  and  between  'jt'j 


these  little  hills  and  ridges,  the  ground 
is  mainly  a  swamp,  there  being  no  out- 
let for  the  water.  The  ground  is  boul- 
der-gravel and  clay.  The  country  has 
been  ravaged  by  great  forest  fires  and 
ali  the  timber  stands  dead  and  blackened, 
and  as  no  new  trees  have  sprung  up  on 
the  barren  ground  the  aspect  is  desolate 
enough.  Sudbury  lies  north  of  Lake  Hu- 
ron, 150  miles  east  of  Sault  Ste,  Marie, 
Michigan. 

To  the  prospector,  however,  these  ex- 
posed rocks  are  welcome  and  ore  depos- 
its  were   easily    discovered. 

Wherever  exposed  to  the  atmosphere 
the  Pyrites  is  quickly  decomposed,  form- 
ing iron  and  nickel  vitriols  by  oxidation 
ot  the  iron,  nickel  and  sulphur,  which  vit- 
riols are  soon  washed  away  leaving 
stains  ot  iron  oxide  in  seams  and  bands 
plainly  to  be  seen.  Where  massive  depos- 
its are  found  this  iron  hat,  or  gossan,  as 
the  Cornish  miner  terms  it,  is  a  verit- 
able cap  ot  Limonite;  at  other  spots  a 
rich  Ferruginous  soil  is  a  sure  indicaton 
and  indeed  such  indications  are  plentiful 
over  a  large  extent  of  country,  but 
mainly  within  the  territory  bounded  by 
the  main  and  branch  lines  of  the  Cana- 
dian Pacific  Railroad,  even  to  30  miles 
distant  from  Sudbury,  to  the  west  and 
northwest. 

These  prospects  are  largely  in  the  hands 
oi  the  prospectors  who  open  the  deposits 
up  to  more  or  less  extent,  and  they  are 
then  offered  to  capitalists  on  options  for 
a  few  months,  whereby,  on  condition  of 
the  expenditure  for  development,  the  cap- 
talist  has  the  right  to  take  the  nroperty 
at  a  stated  price.  The  risk  is  thus  but 
a  small   one. 

The  main  elements  are  quantity  and 
quality  ot  the  ore  and  the  accessibility  to 
the   railroad. 

A  low  grade  ore  contains  1  to  2  per 
cent  ot  nickel.  A  good  ore  2  1-2  to  3 
per  cent.and  anything  above  3  1-2  per 
cent  may  be  termed  rich  ore.  I  doubt 
it  there  be  any  considerable  quantity  of 
ore  above  4  per  cent  nickel,  excepting 
possibly  in  the  Worthington  mine.  As 
to  quantity,  the  Stobie  mine  of  the  Cana- 
dian Copper  Company  has  the  largest 
showing,  an  almost  solid  mass  of  ore, 
certainly  100  feet  in  width  and  of  un- 
known depth,  almost  solid  because  there 
are  both  rounded  boulders  and  also  mass- 
es ot  rock,  termed  by  miners  horses,  in 
the  deposit.  The  cost  of  breaking  out 
the  ore  in  the  pit  is  about  10  cents  per 
ton,  and  the  total  cost  crushed  and  de- 
livered on  cars  to  send  to  the  smelter 
at  the  Copper  Cliff  mine  can  scarcely  ex- 
ceed 50  cents  per  ton,  while  the  ore  car- 
rying about  22  per  cent  nickel,  may  be 
called  worth  $20  per  ton,  less  smelting 
charges,  which  are  very  small.  This 
solid  ore  containing  only  iron,  nickel, 
copper  and  sulphur,  requires  silica  for 
fluxing  and  this  is  furnished  by  the 
gangue  or  rock  in  the  mixed  ores  of  oth- 
er mines,  which  latter  are  also  of  higher 
grade.  In  the  Stobie  the  ore  is  a  depos- 
it or  lense  ot  pyrites  of  great  and  un- 
known dimensions.  In  the  Copper  Cliff 
the  ore  is  said  to  be  in  smaller  lenses  con- 
nected by  very  thin  stringers.  Other 
mines  which  I  saw  seemed  to  contain  the 
ore  both  in  seams  and  also  in  lumps  mix- 
ed up  in  the  body  of  the  rock  and  en- 
tirely irregular,  while  the  rocks  all  about 
contained  ore  in  scarcely  paying  quanti- 
ty. In  a  number  ot  these  .atter  the  ore 
■will  be  more  considerable  at  a  greater 
depth,  and  to  judge  of  this  probability, 
the  working  properties  were  ciosely  in- 
spected for  surface  indications,  and* par- 
ticularly in  the  upper  portions  of  the 
workings.  In  two  instances  there  were 
strong  appearances  of  veins  and  these 
in  the  neighborhood  of  tilted  stratified 
rocks.  It  is  hardly  practicable  in  that 
country  to  work  mines  without  railroad 
facilities,  and  such  have  been  furnished 
to  the  Stobie,  Blezard  and  others.  The 
mining  companies  do  the  grading  and 
furnish  the  ties,  and  the  railroad  compa- 
nies lay  the  iron  on  condition  of  an  agree- 
ment to  give  all  the  freighting  business 
to  the  Canadian   Pacific  railroad. 

My  stay  in  the  country  was  a  short 
one,  and  this  article  is  but  a  general 
review  sufficiently  accurate  for  the  pur- 
pose ot  informing  the  public  ot  this  dis- 
trict which  merits  consideration,  and 
have  no  hesiitation  in  saying  that  I  be- 
lieve there  is  a  field  for  the  employment 
ot  capital  at  a  considerable  profit.  I  am 
not  at  liberty  to  mention  names  and 
properties  ot  Chicago  parties  interested 
in  the  district,  but  there  are  quite  a 
number   ot  both. 

I  do  wish,  however,  to  state  that  the 
character  ot  the  labor  is  deserving  of 
all  praise,  and  that  1  have  not  seen  else- 
where more  work  performed  by  miners 
in   other   camps. 

Yours   respectfully, 

JOHN    C.    JACKSON, 
103  and  105  Metropolitan  Bldg.,  Chicago. 
(In    Chicago    Journal    of   Commerce  ) 
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THE  SAFETY    OF   OIL-LAMPS. 

The  fatal  accident  to  Lord  Romilly  and 
his  servants  has  had  the  effect  of  directing 
public  attention  to  the  subject  of  the  safety  of 
lamps.  Under  the  circumstances  this  is  a 
perfectly  natural  result,  and  it  is  one  upon 
which  those  who  are  engaged  in  the  manu- 
facture or  sale  of  lamps  may  congratulate 
themselves.  The  question  in  this  form  is  by 
no  means  a  new  one,  but  the  apathy  of  the 
public  is  so  great  that  nothing  short  of  a  real 
calamity  suffices  to  arouse  people  to  a  sense 
of  the  dangers  by  which  they  are  daily  sur- 
rounded. In  the  caseofa  memberof the  British 
peerage  one  might  suppose  that  the  lamps  in 
use  would  be  of  the  best  description,  and  that 
they  would  be  handled  in  a  careful  and  pro- 
per manner.  In  this  particular  instance  the 
evidence  given  at  the  inquest  shows  that  the 
former  of  these  two  governing  conditions 
was  pretty  well  complied  with,  albeit  we  are 
not  told  who  was  the  maker  of  the  lamp  the 
upsetting  of  which  caused  the  disaster.  But 
it  appears  to  have  been  shown  that,  although 
the  lamp  had  a  metal  reservoir  and  a  duplex 
burner,  it  was  not  constructed  on  what  are 
accepted  as  being  safety  principles.  No 
doubt  it  was  a  good  ordinary  lamp,  but  it  had 
no  wick-tube,  and  it  is  possible  that  the  bay- 
onet catch  was  a  source  of  weakness  to  it  im- 
mediately it  was  overturned.  The  oil  escaped 
from  the  reservoir  and  took  fire,  with  the 
consequence  already  so  well  known  to  all 
readers  of  the  newspapers.  In  some  quarters 
this  serious  accident  is  being  used  as  a  strong 
argument  against  the  use  of  oil  lamps  for 
illuminating  purposes,  and  that  despite  the 
fact  that  there  is  no  evidence  whatever  that 
the  lamp  had  been  properly  used  by  the  de- 
ceased nobleman  or  his  servants.  No  lamp 
is  made,  or  can  be  made,  which  will 
be  capable  of  withstanding  the  treat- 
ment which  may  be  applied  to  it ; 
but  it  can  be  asserted  with  every  confidence 
that  there  are  plenty  of  lamps  in  use  which 
are  quite  safe  with  ordinary  care.  That  is 
true  of  the  lamps  of  a'l  the  best  makers,  and 
is  more  particularly  true  as  regards  isolated 
cases.  On  the  other  hand,  there  are  tens  of 
thousands  of  lamps,  most  of  them  of  the 
cheap  and  nasty  sort,  in  use  and  on  sale  all 
over  the  country,  which  are  liable  at  any 
moment  to  cause  more  or  less  serious  acci- 
dents. These  common  lamps  are  bought 
and  used  because  they  are  cheap,  but,  in 
view  of  the  great  improvements  made  in  re- 
cent years  in  the  construction  of  low-priced 
English  lamps,  it  is  an  open  question  whether 
the  safety  of  the  public  should  not  be  studied 
by  prohibiting  the  sale  of  lamps  unless  they 
are  constructed  in  accordance  with  the  lead- 
ing principles  of  safety.  We  are  aware  that 
there  might  be  difficulties  in  the  way  of  de- 
termining what  should  or  should  not  be  held 
to  constitute  safe  construction,  out  we  are 
reasonably  sure  that  there  would  be  a 
general  agreement  amongst  the  lamp 
manufacturerers  on  many  points  —  such 
as  the  abolition  of  glass  or  porcelain 
reservoirs    and     the     provision     of    metal 


wick-tubes.  Any  attempt  to  be  too  specific, 
however,  would  be  resented  by  the  trade,  and 
would  be  open  to  the  suspicion  that  it  was 
sought  to  favor  one  or  two  makers  at  the 
expense  of  all  the  rest.  Even  that  difficulty 
could  be  got  over  if  the  Legislature  thought 
fit  to  be  quite  specific  as  a  condition  prece- 
dent to  prohibiting  the  sale  of  improperly- 
made  lamps  ;  but  as  matters  now  stand  it 
would  be  wiser,  and  in  every  way  better, 
to  reach  the  desired  end  in  a  more  gen- 
eral manner.  It  is  very  probable,  and,  we 
think,  desirable,  that  something  should  be 
done  by  Parliament  to  protect  the  public 
from  the  dangers  which  their  weakness  for 
cheap  lamps  forces  upon  them.  It  was 
stated  at  the  inquest  upon  Lord  Romilly 
that  nearly  too  deaths  per  annum  are  caused 
by    the    explosion    of   unsafe    lamps,    and 


the  deputy  clerk  to  the  London  County 
Council  stated  that  he  believed  the 
deaths  from  upsetting  were  twice  as  many  as 
those  from  explosion.  Accepting  this  esti- 
mate, the  total  deaths  would  be  300  per  an- 
num, which  must  be  admitted  to  be  a  very 
serious  record.  Even,  however,  if  the  deaths 
only  number  100  or  150  per  annum,  they  are 
far  too  many  to  De  over-looked,  especially 
when  it  is  remembered  that  almost,  or  quite, 
the  whole  of  them  might  be  prevented. 
There  will  be  always  a  certain  amount  of  risk 
in  the  use  of  oil,  of  course,  and  people  of  the 
rougher  sort  cannot  be  made  careful  by  Act 
of  Parliament,  but  they  can  be  protected  to 
a  certain  extent,  and  it  is  fairly  certain  that 
at  no  distant  date  the  House  of  Commons 
will  be  asked  to  give  that  protection. — Iron- 
monger. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    110    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


The  John  Bull  Steel  Plate  Range. 

The  Latest  and  Best 


No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,   Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  By  ALL  TIE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 
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SALES   MADE  OR   PENDING. 
Kennedy  &  Hopper,  general   merchants, 
Rapid  City,  Man.,  have  sold  out  to  Hopper, 
Bros. 

The  stock  in  the  estate  of  N.  &  F.  White- 
law,  plumbers,  Toronto,  is  advertised  for  sale 
by  tender. 

PARTNERSHIPS    FORMED     AND    DISSOLVED. 
Chipman  Bros.,  wholesale  hardware  deal- 
ers, Halifax,  have  dissolved. 

Blackburn  &  Dickson,  general  merchants, 
Dunmore,  Man.,  have  dissolved,  A.  R.  Dick- 
son continuing. 

A.  Imbleau,  hardware  dealer,  Montreal, 
has  admitted  Dame  Ulric  Boudreau  special 
partner,  with  $3,000,  under  the  style  A. 
Imbleau  &  Co. 

FIRES. 
The  Westport  Stove  Co.  is  burnt  out.  Par- 
tially insured. 

John  McDonald,  trader  Acadieville,  N.B., 
is  burnt  out.     Insured. 

John  McGuire,  tinsmith,  Westport,  Ont., 
is  burnt  out.     Partially  insured. 

REMOVALS  AND   DEATHS. 
Pierre   Chaboyer,   general  merchant,   St. 
Laurent,  Man.,  is  dead. 

James  Frier,  general  merchant,  Shediac, 
N.  B.,  has  closed  his  business. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 
Jos.  E.  St.  Amour,  roofer,   Montreal,   has 
assigned. 

R.  D.  Beales,  general  merchant,  Nictaux, 
N.  S.,  has  assigned. 

J.  M.  Carroll,  general  merchant,  Rogers 
Pass,  B.  C,  has  assigned. 

Thos.  A.  Mosher,  general  merchant,  Avon- 
dale,  N.  S.  has  assigned. 

James  Miller,  general  merchant,  East  An- 
gus, Que.,  has  assigned. 

Robt.  Cox,  general  merchant,  Kingsport, 
N.  S.,  is  offering  to  compromise. 

James  Brown,  general  merchant,  Weld- 
ford,lN.  B.,  is  offering  to  compromise. 

L.  A.  Mongenaise,  general  merchant,  Ri- 
gaud,  Que.,  has  obtained  an  extension. 

T.  S.  Kennedy,  general  merchant,  Kintail, 
Ont.,  has  assigned  to  C.  B.  Armstrong,  Lon- 
don. 

A.  L.  McKechnie,  general  merchant, 
Mount  Forest,  Ont.,  has  assigned  to  Henry 
Barber  &  Co.,  Toronto. 

McLaughlin  &  Reynolds,  general  mer- 
chants, Manitowaning,  Ont.,  have  assigned 
to  D.  Blackley,  Hamilton. 

Montgomery,  Woods  &  Co.,  dealers  in 
mill  and  engineers'  supplies,  Toronto,  have 
assigned  to  Campbell  &  May,  Toronto. 


A  NEW  METAL  FOR  BULLETS. 

The  intensity  of  the  competition  between 
civilized  nations  in  the  application  of  the 
latest  discoveries  and  inventions  to  their 
equipment  for  war,  is  again  illustrated  by 
the  current  interest  taken  in  German  mili- 
tary circles  in  the  new  Wolfram  rifle  bullet. 
Lead  has  been  used  so  long  that  few  people 
outside  the  military  establishments  in  any 
country  have  ever  considered  the  possibility 
of  its  displacement  bv  a  harder  metal.  Wol- 
fram ore  is  a  tungstate  of  iron  and  mangan- 
ese, which  in  its  metal  from  is  nearly  as  hard 
as  steel  and  very  brittle.  Fifty  per  cent, 
heavier  than  the  old  leaden  ball  of  the  same 
size,  the  Wolfram  projectile  does  the  same 
work  at  a  distance  of  1,200  meters  that  the 
present  model  88  bullet  does  at  800  meters. 
It  is  said  to  penetrate  a  steel  plate  8  milli- 
meters thick  at  a  distance  of  600  meters, 
while  the  leaden  bullet  penetrates  an  iron 
plate  but  7  millimeters  thick  at  a  distance 
of  300  meters.  Among  the  advantages  of 
the  new  projectile  is  that  which  allows  a 
much  lighter  rifle  and  therefore  a  greater 
store  of  ammunition  for  each  soldier.  Con- 
siderable doubt  is  expressed  that  sufficient 
quantities  of  the  new  metal  could  be  mined 
for  the  needs  of  the  whole  German  army  in 
time  of  war,  but  the  mine-owners  claim  to 
be  able  to  provide  all  that  the  Government 
could  use.  Should  the  Wolfram  bullet 
prove  wholly  successful  in  the  tests  given  to 
it,  its  adoption  and  use  in  war  would  add 
another  interesting  and  quite  unknown 
factor  to  the  character  of  the  next  great 
European  struggle. — Iron  Industry  Gazette. 


IT  WAS  NOT  HE  THAT   WORRIED. 

"Now,  sir,"  cried  Mr.  Bagwig  ferociously, 
"  attend  to  me  !  Were  you  not  in  difficulties 
a  few  months  ago  ?" 

"No." 

"  Now  sir  !  Attend  to  my  question.  I  ask 
you  again,  and  pray  be  careful  in  answering, 
for  you  are  on  your  oath,  I  need  hardly  re- 
mind you.  Were  y°u  not  in  difficulties  some 
months  ago  ?" 

"  No;  not  that  I  know  of." 

"  Sir,  do  you  pretend  to  tell  this  court  that 
you  did  not  make  a  composition  with  your 
creditors  a  few  months  ago  ?" 

A  bright  smile  of  intelligence  spread  over 
the  ingenuous  face  of  the  witness,  as  he  an- 
swered : 

"Ob  !  ah  1  That's  what  you  mean,  is  it? 
But,  you  see,  it  was  my  creditors  who  were 
in   difficulties,  and    not   me." — The    Green 


In  demolishing  the  rear  of  the  stone  build- 
ing on  Berford  street,  to  rebuild  Messrs. 
Sadleir  Bros'  new  store,  in  Wiarton,  Ont., 
the  other  day,  a  bottle  was  discovered, 
which,  on  opening  contained  the  following 
memoranda  : — 

"Wiarton,  1st  June,  1878. 

"This  Building  was  erected  by  Bryce  Bur- 
gess Miller,  Government  Land  Agent.  Wi- 
arton has  about  600  people  and  has  been 
about  1 1  years  settled.  Member  for  the 
House  of  Commons,  John  Gillies.  For  the 
Assembly,  Donald  Sinclair." 


SECRET  OF  BUSINESS  SUCCESS. 

Commercial  agencies  tell  us  that  of  100 
men  who  engage  in  business,  from  80  to  90 
sooner  or  later  fail,  generally  sooner.  It 
would  be  an  interesting  study  to  get  at  the 
true  inwardness  of  the  individual  causes 
of  these  breakdowns.  Doubtless  some  of 
them  are  originated  by  lack  of  capital  at 
the  start,  and  others  by  reckless  credit, 
but  it  is  a  certainty  that  many  who  suc- 
ceed in  building  up  a  good  business  and  in 
making  money  for  a  time  finally  collapse 
through  lack  of  adapting  themselves  to  their 
surroundings.  They  get  into  a  rut  and  re- 
fuse to  move  out  of  it — in  fact,  they  will  not 
believe  that  they  are  ;n  it — till  finally  their 
trade  dwindles,  they  are  forced  to  give  longer 
and  longer  credits,  to  accept  more  and  more 
doubtful  accounts,  and  at  last  finally  to  con- 
fess inability  to  sustain  the  unequal  combat. 
All  this  has  happened  to  old-established 
business  houses  in  the  country,  while  younger 
places  have  prospered. 

One  of  the  best  means  that  a  commercial 
establishment  can  adopt  to  keep  itself  in  the 
vanguard  is  to  force  itse'f  and  its  products 
constantly  before  the  consuming  public  by 
the  agency  of  newspaper  advertising.  There 
is  a  disposition  on  the  part  of  some  firms  to 
minimize  the  importance  of  this  precaution — 
to  trust  entirely  to  the  work  of  intermediaries. 
Thus  manv  principles  of  business  and  manu- 
facturing concerns  come  to  be  virtually  un- 
known, and  their  agent  is  actually  the  great 
lever  power  that  moves  dealers  to  purchase. 
There  is  a  serious  disadvantage  in  this,  be- 
cause the  accomplished  intermediary  may 
at  any  moment  resolve  to  sell  his  services  to 
another,  or  to  start  in  the  same  line  for  him- 
self, with  the  result  that  he  takes  a  large 
share  of  the  business  acquired  by  his  per- 
sonal industry  with  him. 

Merchants  and  manufacturers  are  con- 
stantly looking  for  means  to  combat  this 
tendency.  The  man  who  carefully  looks  after 
his  business,  keeps  serviceable  goods,  and  is 
content  with  reasonable  profit,  has  but  to 
keep  his  good  name  and  his  good  goods  be- 
fore the  public,  through  the  agency  of  news- 
paper advertising,  and  he  will  have  little  to 
fear  from  changes,  whether  in  his  own  staff 
or  in  the  altering  circumstances  of  his  com- 
petitors in  business. 

The  most  successful  business  men  to-day 
are  the  most  persistent  advertisers. — London 
Advertiser. 

BUSINESS  CHANCES. 


Wanted— to  purchase  an  interest 
in  Hardware  business.  Understand  it 
thoroughly;  could  take  charge  of  office;  all  com- 
munications confidential.  Box  108,  Biantford, 
Ont.  25 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c 


PETROLIA,    -    ONTARIO. 


HARDWARE. 
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SYSTEM  BEGETS  HABIT. 

There  are  very  few  dealers  who  will  deny 
that  system  in  the  conducting  of  a  store  is 
an  indispensable  requisite  Many  of  them, 
however,  misapprehend  the  real  meaning  of 
the  word  habit,  and  resent  any  suggestion 
that  they  are  possessed  of  the  latter,  be  it 
good  or  bad.  Now  the  fact  of  the  matter  is 
that  habit  is  simply  the  outgrowth  of  system. 
Good  habits  are  good  and  bad  habits  are 
bad.  There  is  no  middle  ground.  In  fact, 
there  can  be  no  system  where  there  are  bad 
habits.  The  merchant  who  puts  off  until  to- 
morrow what  can  be  done  to-day  possesses 
a  decidedly  bad  habit.  If  he  has  any  system 
at  all  in  the  conducting  of  his  business,  it  is 
not  perfect  by  any  means.  There  are  very 
few  people  who  correctly  understand  the 
definition  of  the  word  system.  Without  re- 
ferring to  Webster  or  Worcester,  a  practical 
definition  can  be  given,  which,  if  followed  to 
the  letter,  will  guarantee  perfect  system. 
That  definition  is  "  never  try  to  do  more 
than  one  thing  at  a  time."  After  exercising 
system  in  the  arrangement  of  goods  the  next 
use  of  it  should  beappliedto  a  systematic  me- 
thod of  keepingthem  in  order,and  a  system  of 
selling.  There  are  merchants  who  make 
the  mistake  of  railing  at  a  clerk  because  he 
has  failed  in  some  trivial  duty,  whereas  the 
merchant  himself  has  clogged  the  wheels  of 
his  business  by  failing  to  clear  up  his  own 
desk.      He  may  be  ever  so  systematic   in 


every  other  way,  but  if  he  lacks  in  this  one 
particular  his  system  is  shattered.  Again, 
system  must  be  adhered  to  in  the  selling  of 
goods.  There  is  nothing  that  will  so  soon 
offend  a  customer  as  to  be  left  even  an  in- 
stant for  a  newcomer,  no  matter  how  press- 
ing the  time  of  the  latter  may  be.  "  First 
come,  first  served,"  is  a  recognized  rule  the 
world  over,  and  the  dealer  cannot  afford  to 
ignore  or  break  it.  Volumes  have  been 
written  about  the  systematic  arrangement  of 
stores  and  various  lines  of  goods,  but  very 
little  reference  has  been  made  to  the  system- 
atic conducting  of  the  business  itself.  After 
the  goods  have  been  arranged  there  is  con- 
stantly room  for  improvement,  and  the  suc- 
cessful merchant  eagerly  grasps  at  every 
hint  thrown  out  that  is  liable  to  aid  him  in 
the  systematic  and  profitable  conducting  of 
his  business. — Ex. 


SAW  YOUR 

ADVERTISEMENT 

IN   THE 

HARDWARE. 
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When  writing  to  our  advertiser     please  inclose 
the  above. 


tisit? 


The  Gardner  Steel  Ribbon  Sash  Balance 
consists  of  a  malleable  galvanized  steel 
ribbon  running  over  a  pulley,  expressly  made 
for  it,  and  attached  to  sash  and  weights  as 
cord  or  chain  are. 

It  works  very  easily,  noiselessly  with  little 
or  no  friction,  consequently  can  hardly  wear 
out,  and  lying  close  to  frame,  it  can  be 
painted  same  as  woodwork,  presenting  a 
very  neat  appearance. 

Ribbon  is  made  in  various  sizes  as  to 
thickness  and  width,  so  that  it  will  balance 
10  lbs.  or  1,000  lbs.  with  admirable  working 
satisfaction. 

Those  who  have  seen  and  are  using  it  en- 
dorse our  claim,  that  it  surpasses  any  sys- 
tem in  the  market  for  hanging  sash,  elevator 
doors,  etc. 


Sample,  Price  Lists  and  all  information, 

JOHN  HARGREAVES,  Mgr. 

Gardner  Sash  Balance  Co., 

No.  8  Yonge  St.  Arcade,  Torontov 


SP00NS,F0RKS  ETC-STAMPEO 


are:  genuine  rogers"goods. 


F 


ORBES'  NEW  + 
PATENT  SKATE. 


The    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

ETery  Principle  Entirely  New. 

Fnlly  Patented  in  Skating  Countries. 

FASTENS  FIRMLY  ON  ANY  B08T  WORN. 

No  Key.    No  Screws  or  Nuts. 

No  Loose  Parts. 
Requires  No  Previous 

Fitting. 
Always  Ready  for 

Putting  Right  On. 


Top  View,  Heel  Lever  (dotted)  Open. 

Greater  Possibilities  in  Speed  and 

Points  than  any  Skate  ever  produced. 

Only   First-Class  Goods  Manufactured.      No  Second 
Quality. 


THE  FORBES  MAN'F'G  CO.,  Ltd. 

Sole  Makers, 

17, 194.21  Bedford  Row,  Halifax,  N.S. 


F.  E.  DIXON    <5o   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Beltinc 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


^onto; 


«  iNfc 
BURNS  &THOMAS 


Q  A  TT7Q   CIRCULAR,  Shingle,  Re 
OA  W  O       Drag,  Gang,  Cross-cut, 


,  Re  sawing' 
etc. 


<&> 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS, 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER^ 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co. 

Offices,  50  &  52  McGill  Street, 

Yards : 
MoGill, Wellington,  Gray  Nun  and  Yourille  eta 

MONTREAL. 
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HARDWARE. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

SECURITY 


LOOK  FOR  IT, 

WAIT  FOR  IT, 

IT  WILL  PAY  YOU. 

The  "  Eclectic  Security"  Tubular  Lantern. 

Combining  as  it  does  all  the  latest  im- 
provements without  any  of  the  discovered 
defects  of  Lanterns  hitherto  on  the  mar- 
ket. The  following  are  a  few  of  its  most 
important  points,  viz. : — 
Burner  connected  with    oil  Cup  by  a 

screw. 
Inch  wick.    Hinged  Cap  to  Burner. 
Seamless  bottom  to  oil  cup,  which  con- 
tains an  imperial  pint. 
Convenient    and  cool    method  for  re- 
moving Globe  to  clean  and  light. 
Inspection    and    Compabison  '  Invited. 

Manufactured  solely  by 

THE  ALLIANCE    MANUFACTURING  CO'Y 

OF   TORONTO,  (Limited.) 

Office  and   Works   14   Bay  Street. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


LANTERN 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE       kTi    «.  g       GRANTED 


W.  G.  A.  Larabe  &  Co. 

Late  Williamson  &  Lambe. 

-STORAGE- 

54  &  56  Wellington  St.,  East. 
TORONTO. 


MARK. 


** 


1764. 


Shep&rd  Hardware  Ca 
gvrfALO  n.y 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  $6  50 

IX  "  7  50    7  75 

I.X.X.,        "  8  75    9  00 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I.XX.,        "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12}  X  17        5  00     .... 

D.X 6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  CO    5  25 

B.V.  Grade,   I.C.,  usual 

sizes   4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sbeets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
^ookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        '•     7}    7i 

28        "     7|    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  82  05  2  10 
Refined      "  "  ••     2  45    2  55 

Horse  Shoe  "  ■  •    2  50    2  55 

Rnnd                                                    ••  2  50     2  65 

Hoop               "            '             ..  2  65    2  80 

Swedish         "           "             ••  4  00    4  25 

Sleigh  Shoe  Steel 2  50     >.  1  o 

TireSteel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "       0  10}  0  12 

Tank  Plates  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch 15 

Boiler  Plate. 
iiuch $2  45 

5-16"     2  35 

§     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge   2},  3 

22  to  24      "      2f,  3 

26  "      3,    31 

28  "      3i,3J 

Canada  Plates. 

Blaina }  bright  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  62}  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5},  5} 

26  gauge,  "        5},  6 

28      "  "        5|,61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5},  6 

26  gauge,  "  5} ,  6} 

28      "  "  5|,61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7      7} 


5-16 

% 

7-16 

y» 
% 


5 
41 

4.', 


5| 
5$ 

.  4} 
3  60 
3  50 
5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  cbaiu,  iron,  single,  per 

doz  yards 0  13 

Jack  cbain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "         0  14}  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  Jin  .$0  25  80  28 
"  round  &  square 

1  to  2  in 0  23    0  96 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Unturned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        ..  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dh  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "  •      0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  zl    0  25 
"  "        27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05|  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06J  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb.... $0  161  °  17} 

Other  makes  "     0  16    0  16} 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

I  fin  oil,  25  lb.  irons,  per  lb 5}     . 

No.  1  Do "  0    5 

No.  2  Do "  0    41 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  },  1  and  1  gallon  tins.) 

Pure,    per  gallon 81  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Oehre(J.C.)in  bbls,per  cwt  1  40 
"      (J.F.L.S.) "  "      1  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "  "      1  90 

English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "       0  05 

do      pure  0  07 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  09 

"       Greens"       0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  per  lb 0  09}    0  10} 

Cod  Oil. 

Cod  Oil,  per  gal.   0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0'J 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0  17 


HARDWARE 
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HARDWARE. 

Ammunition — Cartridge}. 
Kiui  Fire  Pistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 

Wads. 
Eley's,  per  1,000 80  25  81  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50, 50  and  10 
Hollow  Steam's  perdoz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.     1  35    1  60 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  «  65    1  59 

Pegging,  "  ....    0  65  1  25 

Brad,  "  ....     0  85  160 

"  handled  ....    3  60  7  30 

Saddlers',  "  ■•••     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  — ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 600  12  00 

Axle  Grease. 

Pergrosa   6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Han  i. 

Brass,  60  to  66§. 

Nickel  50  and  10  to  60  p.c. 

Door. 
Gongs,  Sargant's  ....... ...    5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  po. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz   3  35    4  75 

Moulders'    "      •  ■  •   J  M  10  00. 

Blacksmiths'   discount   35,40  pe   cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 

Bench  Stops. 

Perdoz 5  00    6  00 

Bits— -Auffer. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,   47J   per 

cent.  ,     ,  ... 

Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47J  to  50  percent. 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,         per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  pet 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "      6  00 

»    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  perdoz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges— See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.  50pc.  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross 0  90  1  10 

White,  lump,  per  lb 0  01J  0  01J 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 
from  factory  60  and  10  per  cent 

„  Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list, 25pc.  to  27J  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
Horsefiasps, dis.45 p.c.  Amer  1H  n 

50  p,c.  Can.  ) 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 
Shepare's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size          Per         Per  Per      Per 

United         50  ft.     100  ft.  50  ft.  100  ft. 
inches. 

16  to  25           1.45          2.80  2.15 

26  to  40           1.55          3.00  2.45 

41  to  50                           3.40  5  30 

57  to  60                           3.70  5.80 

61  to  70                           3.95  6.30 

71  to  80                              4.40  7.40 

81  to  85                            5.30  8.40 

86  to  90                            6.00  10.00 

91  to  95  11.50 

96  to  100  13.65 


Pilkington. 
Ordinary 
1st  break  83  65 


2nd 
3rd 
4th 
5th 
6th 
7th 


3  9o 

4  60 

4  95 

5  40 

5  90 

6  50 


Picture  Glass. 


Pilkiugton's  ordinary. 

1st  break  4  30 


2nd 
3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Glue  Pots. 


Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        perdoz 100    3  50 

Store  door    "    100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37J,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"     Shepard's  Noiseless,  dis.  80  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04J 
Per  doz.  sets. 

Screw,  Eureka  113    180 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  perdoz  4  00    5  00 

Hooks — Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,    "        0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    100    3  00 

Chandelier,  per  doz    0  50    113 

Wrought  Iron. 
Wrought   Hooks   and    Staples,    Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


ALL     ZKZIHSTIDS. 

Red  Cap,  Crown  Brand, 


Blue  Ribbon. 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

BO"Vsr^n^^isr3  iKZEiisnsriEicry-  &  oo, 

LonsriDonsr,  oustt. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    Prices  withdrawn. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  °°    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list.  „    .    .  ,, 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 1  *>«    4  to 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 
dis,  50  p.c.  ,„    ,95 

Bronze,  Berlin,  per  doz  . .    2  75    A  .» 
Bronze,  Gem,        ;•        .... 
Lava  "        ••••    8  75  1U  uu 

Shutter,  porcelain   F.  &  „„ 

L   screw,  per  gross »i  w    *  «u 

Ladles. 

Melting,  per  doz 1  ™    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  "    f  gg 

All  gla^8  "  1  20    1  30 

Lines. 

Fish,   per  gross 1  f    2  50 

Chalk,         "  l90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    l  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  '         }m    *  40 

Eagle,  dis.  per  cent,  15  to  17*  per  cent, 

Mallets. 
Tinsmiths',  per  doz    125    150 

Carp't'rs',  hickory  125    3(0 

Lignum  Vit»,  \f    \  °° 

Caulking,  each 16°    2  °° 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent. 

Home,  each „■ 

Mincing  Knives. 
American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 
Cut,  3   in.   and   upwards, 

tier  kee  base,  price „  J  3V 

Brads  &Moulding Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
■Square,  round  and  octa-    ^    ^  ^ 

..Dfamond.::::::.::::.'.'.'.'.'.'  12  00 15  00 

Oil. 
.  Canada  Penned  Oil  (Toronto)15$    16 

Carbon  Safety       '     0  18    0  18 

.  Canada  W.W.  0  20 

American  W.W.    " •■■•    0  25 

g.  E    Seal per  gal    0  63    0  65 

Oilers. 
iMcClary's  Galvan.  Iron 

Oil   Can,    with    Pump,  ^  ^ 

iztcini  Tii'"diB.'60,-66  and  10 

.Copper, per.doz...........    1»    J -0 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

"       Carpenter 2  25    3  60 

Picks 
perdoz  6°0    00° 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  o. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  por  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     10° 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs  250    2  75 

Rail. 

,Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "      ....  H       3} 

Bakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Bolter's,  perdoz    7  50  1100 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  »  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 

Rope 
Sisal,       per  lb  91  10$  i   smaller  than 
Manilla,      "     12j  13§/ 7-16,  $c.  extra. 

Cotton,  " 22 

Russia  Deep  Sea,  per  lb . .        13$ 

Jute    "     ■••        °8 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -lis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85 

"  N    P.         '  1  15 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A., sand,  30  p.c 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,    62$  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$ 

Sausage  Stuffers. 

Each 100 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


25 
16 


0  90 

1  20 


3  00 


3  00 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 

Wood,  F.  H.  Iron,  77$  per  cent.  dis. 

"      K.  H.      "      72$       "  " 

"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 

Diamond   Point   wood   screw  nails, 

bright,  dis.  77$  and  20  per  cent. 
Bench,  wood,  per  doz —     3  25    4  00 
Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  30  to  35  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mina,,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

•'         i  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

Dessert  "     "         21  00 

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$     4} 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.  dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron.blued  or  tinned,  dis.  I2$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails, dis.  25p.c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each  ....    0  90    2  85 

steel,  each  .     0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cent 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62$ 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        ,     00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb     .     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       .... 

"         Blue  ribbon   o  14 

"         Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  perdoz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each  5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer. .perdoz.  8,10  &  12 in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c.  per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  eopper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 
"Lock  Barb,"  4  point 0  04$  0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Stei  1,  plain  twist  ..    0  04$  0  04} 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04$  0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.100  sq  f t    1  90    2  00 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard, dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis.32}  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..     2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


/Cincinnati  bellFoundry  Go 


SUCCESSORS  IN  BIYMYER  BCUS  TO  THE 

BLYMYER  MANUFACTURING  CO 

,  CATALOGUE  WITH  2200  TESTIMONIALS. 


IEUS.CHURCH.SCHOOL.FIRE  ALARM 


Ho  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD  SEND   25C.   FOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY   PUBLISHED   IN 

iHi^;R,:D~V\r-^:R,:E]. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS    OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 

16  &   18  DeBresoles  St., 

MAMTDCAI  TRADE  MARK  FOR 

MONTREAL.  gioflttis.* 


TkAOE   M«RK  FOR 


•HOLLO-*    WARE- 


MANUFACTURERS  OF  THE 

FINEST    QTJALITT 


KNIVES,FORKS,SPOON8. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 

The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


) 

Montreal,  P.Q. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Poftland  Cement,  Building  Materials, 

Pig  kon  and  Metals. 


MITTENS. 

Best  and  Cheapest  in  the  Market. 


N. 


— Correspondence  invited  from  Canadian 
firm*  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Specially  designed  and  adapted  for  Brakes 
men,  all  classes  of  Railroad  Work,  Lum- 
bering, Teamsters  and  Farm  Work;  made 
in  Saranac,  Buck,  and  our  "Yellow  Napa 
Tan  Horse" — the  strongest  material  made. 

Dealers  will  consult  their  best  interests  by 
waiting  for  our  Travellers. 

W.  H.  STOREY  &  SON, 

ACTON,  ONT. 


ENGRAVING 

.     •   FOR   ALL   • 

Illustrative; 

!    •        AND .      • 

Advertising 

,  purposes 


J.  L  JONES, 

WOOD  ENGRAVED, 

8y2,IO&l2,KINGSTEAST 
TORONTO.CANADA- 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  of 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-CTRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 

selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 

MONTREAL. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.-and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  k  Rubber  Mfg.  Co. 


OF    TORONTO. 


M/\RK 


KINK  PROOF  HOSE. 


GUTTA  PERCHA'RUBBER  rPO» 

or  TORONTO 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  he  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE' 
SEC  IION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  I 

Copper  guaranteed  to   be  pure    Lake   Copper  of  the  highest  conductivity.      Carefully    drawn    to- 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.     Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUGES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  tinned  if  required. 
Prices  guaranteed  lower  than  can  be  imported.      Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  CO'Y.  Toronto  and  Montreal 


JUNE  27,    91 


Year. 
O  Cents  a  Copy 


TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST 
TORONTO   ONTARIO. 


HARDWARE. 


CUire  J^ails, 


Cut  flails, 


Glass 


BUILDERS'  HARDWARE. 


ice: 


32  King  St.  East, 


LIMITED. 


TORONTO 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 


of 


A 


MONTREAL. 

Capital  $2,000,000, 


Sole    Agents    and    Manufacturers 
of  the 


*    *A*    * 


Forsyth  (Boston 

*^K--5^^  Belting  Co'y) 


*  *T*  * 


v 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

O-O-O 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'  and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.  J.  McGILL,    Man. 
WESTERN    BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 
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EARLY  CLOSING  IN  THE  CITY. 

The  cause  of  early  closing  finds  an  argu- 
ment for  its  extension  in  the  example  of  sev- 
eral leading  hardware  retailers  in  this  city, 
who  close  regularly  at  six  p.m.  on  every 
trading  day  but  Saturday,  when  they  close 
at  2  p.m.  Not  all  the  trade  have  got  into 
line  yet,  but  there  is  strong  probability  that 
many  more  will  adopt  the  same  closing  hour 
before  the  summer  gets  much  farther  on. 
In  a  city  like  Toronto,  where  healthful  and 
pleasant  pastime  can  be  so  easily  and 
cheaply  procured,  it  seems  like  martyrdom 
to  the  cause  of  business  to  give  all  one's 
waking  hours  to  the  service  of  trade.  And 
trade  is  not  benefited  so  much  by  incessant 
labor  as  by  a  regulated  alternation  of  work 
and  recreation.  The  rest  and  the  unbending 
of  a  man's  mind  from  its  business  strain  do  a 
great  deal  to  keep  him  a  live  trader.  He  needs 
to  touch  his  kind  occasionally  upon  some 
other  than  their  business  side.  Trade  has 
asperities  that  need  softening,  and  oppor- 
tunities are  lacking  if  a  man  shuts  himself  in 
his  shop  till  9  and  io  o'clock  at  night. 

The  hardware  trade  has  little  excuse  for 
keeping  late  hours.  The  dealers  in  that  de- 
partment of  trade  are  fewer  than  the  dealers 
in  groceries  and  some  other  lines,  so  that 
the  difficulty  of  quenching  competition  out- 
side of  limited  hours  is  not  nearly  so  great 
as  in  those  other  trades.  The  stores  ot 
hardware  men  are  seldom  very  close  to  one 
another,  for  which  reason  there   is  less  risk 


of  losing  trade  because  some  other  man  is 
open  to  catch  it  when  you  are  closed.  In 
many  towns  the  grocers,  who  usually  com- 
pete at  about  the  closest  quarters,  can  suc- 
cessfully keep  an  early-closing  agreement  or 
an  agreement  to  take  a  weekly  afternoon.  Yet 
in  addition  to  the  short-arm  range  of  their 
competition,  they  trade  in  lines  on  account 
of  which  there  is  much  stronger  reason  that 
they  should  keep  open  late  than  there  is  for 
any  part  of  hardware  stock.  Also,  the  de- 
mand for  groceries  is  more  imperative  than 
that  for  hardware.  It  can  not  be  put  off  so 
conveniently.  Then  why  cannot  hardware 
men  be  unanimous  in  the  adoption  of  an 
early  closing  hour  and  a  weekly  half  holiday? 
They  sacrifice  very  much  less  than  grocers, 
who  handle  a  great  amount  of  perishable 
stock  at  this  season,  and  yet  make  a  success 
in  many  places  of  early  hours  and  a  half 
holiday. 

The  Toronto  retailers  who  are  taking  the 
limited  hours  independently  of  whatever 
course  may  be  pursued  by  their  competitors 
are  doing  the  right  thing.  This  waiting  to 
see  what  others  will  do  is  weak  and  sure  to 
end  in  failure. 


MONTREAL'S  WATER  PIPES. 

The  yearly  supplies  of  iron  material  for 
the  Water  Works  department  ot  Montreal, 
and  the  negotiations  in  connection  therewith 
are  attracting  considerable  attention  from 
the  iron  trade  there.  To  understand  the 
situation  thoroughly,  it  may  be  mentioned 
that  the  "  Canada  Pipe  Co. "  is  usually 
among  the  tenderers.  Now,  the  other  firms 
contend  that  a  leading  alderman  is  inter- 
seted  in  this  company  and  that  is  taken  ad- 
vantage of.  This,  of  course,  is  only  a  rumor, 
but  it  has  believers.  At  any  rate,  last  week, 
the  water  committee  assembled  to  decide 
who  should  supply  them  with  400  tons  of 
special  castings,  and  several  tenders  were 


received.  The  "  Canada  Pipe  Co's  "  offer 
was  the  lowest,  viz.,  $42.25  per  ton,  and  they 
naturally  got  thi  contract.  This  is  the  in- 
cident which  has  riled  other  firms  in  no  small 
degree,  for  they  claim  that  this  figure  is  cut 
down  ridiculously  low.  One  of  them  said 
he  would  make  it  hot  for  the  alderman  in 
question  when  the  contract  for  ordinary 
water  pipes  came  up  this  week.  He  claimed 
that  the  pipe  company  could  not  supply  both 
the  special  castings  and  water  pipes  without 
the  actual  assistance  of  the  alderman's  foun- 
dry, and  that  if  the  pipe  company  got  this 
second  contract  he  would  make  it  interest- 
ing for  the  alderman.  In  fact  he  swore 
"  revenge  of  the  deepest  dye,"  threatening  to 
use  the  city  ordinance  prohibiting  aldermen 
from  being  interested  in  any  contract  as  a 
a  weapon  of  offence.  However,  his  vows 
will  not  need  to  be  fulfilled.  The  department 
have  awarded  the  contracts,  but  the  Canada 
Pipe  Company,  although  among  the  ten- 
derers, did  not  get  the  water  pipe  contract. 
The  quantity  of  pipe  called  for  is  2,475  tons, 
the  tenderers  being  :  Drummond,  McCall  & 
Co.,  $33.40,  delivered  at  the  wharf  or  on  the 
cars  ;  otherwise,  $33.15  ;  H.  C.  McLaren  & 
Co.,  $32.50 ;  W.  G.  Withers,  $34  ;  Turnbull 
&  Co.,  $39.72  ;  and  Canada  Pipe  Co.,  $35 
per  ton.  The  lowest  tenderer  being  H.  C. 
McLaren  &  Co.  at  $32.50  per  ton,  they  were 
awarded  the  contract. 


GRAND  TRUNK  IRON  CONTRACT. 

The  negotiations  and  closing  of  this  con- 
tract for  supplying  the  works  in  Montreal 
and  elsewhere  is  naturally  one  of  the  lead- 
ing events  of  the  season  in  the  iron  trade  at 
Montreal,  involving  as  it  does  a  very  large 
supply  of  crude  material.  Some  weeks  ago 
it  was  understood  that  negotiations  had 
been  entered  into,  and  that  all  the  tenders 
were  in  and  would  be  awarded.  During  the 
past  week,  however,  it  was  learned  that  a 
tardy    tenderer     had     upset     all     calcula- 


HARDWARE 


tions  by  sending  in  a  tender  which  was 
very  much  lower  than  any  of  the  others. 
Consequently  the  company,  believing  that 
there  might  be  something  in  it  for  them,  de- 
cided to  call  for  new  tenders  all  around. 
This  has  caused  some  dissatisfaction,  the 
reason  for  which  is  hardtofind.  The  company 
were  not  compelled  to  accept  any  tender, 
and  although  it  may  seem  hard  to  the  firms 
who  put  in  the  first  offers,  the  company  might 
have  accepted  the  low  tender  referred  to, 
whereas  they  are  giving  everybody  another 
chance,  which  seems  fair  all  round. 


THE  INSOLVENT  ESTATES  BILL. 

The  reference  made  by  the  manager  of  the 
Bank  of  Montreal,  in  his  last  annual  address, 
to  the  crying  need  of  reform  in  the  present 
methods  of  dealing  with  insolvent  estates, 
has  been  followed  by  equally  strong  deliver- 
ances upon  the  same  subject  from  other 
financial  and  commercial  quarters.  The 
attention  which  is  thus  recalled  to  one  of  the 
worst  of  chronic  trade  evils  may  give  im- 
pulse to  a  renewed  investigation  of  it  which 
it  is  hoped  will  end  in  its  eradication.  What 
is  wanting  is  some  constant  principle  to 
equalize  the  conditions  upon  which  men  are 
re-instated  in  or  removed  from  trade.  At 
present  "Chaos  umpire  sits"  over  the  assem- 
blage of  creditors'  meetings  that  are  held  in 
a  year,  and  decisions  utterly  at  variance  with 
each  other  are  educed  from  data  in  which  is 
the  closest  resemblance.  Here  one  board  of 
creditors  restores  a  man  to  his  position  be- 
cause he  pays  40c.  in  the  dollar ;  there  an- 
other board  decrees  that  a  trader's  assets 
shall  be  sold  by  the  auctioneer,  though  the 
trader  offers  to  redeem  them  by  paying  50c. 
in  the  dollar  of  his  indebtedness.  And  it 
may  be,  too,  that  the  latter  is  the  better  of 
the  two  to  survive  in  trade. 

The  verdict  of  a  majority  of  the  creditors 
is  a  matter  which  depends  more  upon  who 
are  the  creditors  than  it  does  upon  what  is 
the  position  of  the  insolvent.  That  ought 
not  to  be  the  case  in  any  legal  or  quasi-legal 
decision.  If  A  fails  owing  ten  creditors  in 
all,  it  should  make  no  difference  who  the  ten 
creditors  are,  he  should  have  a  discharge  or 
he  should  not  have  a  discharge,  according  to 
the  intrinsic  merits  of  his  case.  Practically, 
however,  as  things  are  to-day,  while  A  would 
be  ruled  out  of  business  by  ten  given  men, 
he  would  be  ruled  in  if  the  board  or  a  ma- 
jority of  the  board  were  made  up  of  other 
men,  all  the  remaining  circumstances  being 
unchanged.  It  is  this  difficulty  of  getting  at 
uniformity  in  the  decisions  that  is  the  bane'of 
the  insolvency  law  of  to-day.  The  case  ought 
to  possess  all  the  determining  conditions 
in  itself,  so  that  an  examination  of  it  before 
any  board  would  issue  in  the  same  result. 
Leaving  so  much  to  the  discretion  of  the 
creditors  is  altogether  too  lax. 

The  good  of  trade  is  what  must  be  consid- 
ered in  weighing  an  insolvent's  offer  for  a 
discharge.     Hitherto  the  individual  interests 


of  creditors  have  been  deemed  a  sufficient 
guarantee  that  the  good  of  trade  generally 
will  be  safe-guarded  by  leaving  the  whole 
matter  to  their  joint  deliberation  and  action. 
But  experience  contradicts  this.  Time  and 
again  creditors  have  shown  themselves  re- 
creant to  the  cause  of  sound  trade,  by  prop- 
ping up  some  of  the  most  rotten  material 
where  the  very  best  only  wanted  a  fair 
chance.  There  has  been  undoubtedly  more 
capital  kept  out  of  the  retail  trade  of  the 
country  by  the  policy  that  has  upheld  price- 
cutters  than  there  has  been  by  the  fear  of 
mere  numbers  in  competition.  The  profes- 
sional price-cutter,  like  the  wrestler  of  Hel- 
lenic fable,  is  always  stronger  after  a  fall. 
He  needs  something  to  lay  him  out  which  is 
not  swayed  by  expectations  of  future  trade 
with  him. 

A  man's  solvent  neighbors  in  the  same 
trade  would  often  prove  a  more  just  tribunal 
than  his  creditors  before  which  to  try  his  fit- 
ness to  continue  in  business.  If  he  has 
been  a  fair  competitor  they  will  vote  for  his 
keeping  on,  for  fear  that  his  place  may  be 
taken  by  a  worse.  If  he  has  generally  kept 
their  prices  down  close  to  cost  they  will  not 
put  a  straw  in  the  way  of  his  going.  The 
opinion  of  a  man's  local  competitors  ought 
certainly  to  be  consulted  by  creditors  who 
have  his  affairs  before  them.  It  would  very 
often  make  a  material  difference  in  the  de- 
cisions reached,  that  is, — if  the  desire  to  do 
what  is  right  were  always  the  supreme  con- 
sideration with  creditors. 

Different  boards  of  trade  in  Canada,  not- 
ably that  of  Montreal  and  that  of  St.  John, 
N  B.,  are  casting  about  for  something  to 
take  the  place  of  the  present  modes  of  treat- 
ing the  cases  of  insolvents.  Their  aim  has 
a  wide  range,  and  includes  the  discovery  of 
the  best  means  of  disposing  of  bankrupt 
stocks  that  come  upon  the  market,  as  well  as 
the  most  equitable  basis  on  which  to  accept 
or  reject  offers  for  restoration  to  a  business 
footing.  Collective  opinion  everywhere  ought 
to  apply  itself  to  this  subject.  Business 
men's  associations  of  all  kinds  ought  to  do 
what  they  can  to  contribute  to  the  solution 
of  it.  The  best  working  basis  is  a  collection 
of  the  local  facts  that  illustrate  the  arbitrary 
and  unequal  effects  of  the  current  usage. 
Where  trade  associations  gather  all  the  ex- 
amples in  their  district  of  wrong  done  either 
to  the  insolvent  or  the  trade,  they  have  a 
starting-point  for  the  orderly  development  of 
their  ideas  as  to  the  best  remedy  to  be  ap- 
plied. 


ART  IN  HARDWARE. 

Artistic  hardware  was  an  almost  un- 
known term  a  few  years  since,  but  now  im- 
plies much  more  than  is  generally  under- 
stood by  a  trade  term,  and,  in  fact,  has  great 
significance  with  the  manufacturer  of  the 
present  day.  The  evolution  in  this  line  has 
been  wonderfully  rapid  within  the  last  ten 
years,  and,  in  fact,  has  become  a  revolution 
in  that  time.  Greater  advancement  has  been 
made  of  late  years  than  at  any  time  since  the 
apparent   death  of  art  as   applied  to  Hard- 


ware. The  exquisite  work  of  the  Ancients  is 
more  nearly  approached  to-day  than  ever 
before,  and  progress  in  this  line  is  practically 
but  commencing. 

As  a  necessity,  the  production  of  goods 
has  also  undergone  a  complete  change,  and 
were  but  a  short  time  since  the  manufacturer 
had  a  few  stock  patterns  of  a  stiff  Gothic  de- 
sign and  really  no  variety,  those  of  the  pre- 
sent day  have  an  almost  endless  line  from 
which  the  most  fastidious  may  select.  Plain- 
ness of  surface  and  outline  has  taken  the 
place  of  the  old  ornamental  designs,  and  the 
colonial  school  for  general  trimmings  is  the 
one  most  adhered  to,  while  for  the  special 
lines  of  architecture  the  Italian  and  French 
Renaissance,  Byzantine  and  Romanesque 
schools  have  their  share. 

Manufacturers  have  found  it  necessary  to 
gage  skilled  artists  for  their  modeling  and 
chasing  rooms.  Most  of  the  finer  trimmings 
are  produced  from  special  designs,  made  or 
approved  by  the  architects,  and  their  de- 
velopment in  the  hands  of  the  modeler, 
molder  and  chaser,  is  work  requiring  skill 
and  a  thorough  knowledge  of  detail. 

In  a  case  where  a  casting  is  to  be  made 
from  a  renaissance  design,  as  much  care  is 
required  as  in  producing  a  fine  piece  of 
jewelry,  and  the  work  of  the  chaser  in  finish- 
ing a  casting  of  this  sort  is  exceedingly  deli- 
cate, and  much  of  the  effectiveness  of  the 
piece  lies  in  his  hands.  In  finishes  of  cast- 
ings for  house  trimmings  there  is  almost 
endless  variety,  including  gold  and  silver 
plate,  brass,  bronze  and  copper,  in  many 
different  effects,  although  for  general  uses 
brass  and  bronze  are  most  in  demand,  in 
plain  and  antique  finish,  while  dead  black  on 
iron,  for  outside  purposes,  is  rapidly  becom- 
ing very  popular.  As  to  iron,  an  effective- 
ness not  attainable  in  the  bronzes  is  pro- 
duced, both  in  wrought  and  cast,  and  the 
wrought  grilles  of  the  present  time  are  mar- 
vels of  beauty  and  grace,  combined  with  an 
inherent  strength  which  alone  can  be  found 
in  this  metal.  There  seems  to  be  scarcely 
any  limit  to  the  field  opening  before  the 
hammer  and  the  anvil,  and  as  education  in 
art  advances,  in  the  same  ratio  does  the  de- 
gree of  excellence  in  the  production  of  this 
line  move  forward. 

Cast-iron  trimmings,  too,  are  almost  en- 
tirely new.  It  was  but  a  short  time  since 
when  iron  was  used  only  where  strength  and 
solidity  were  required,  now  the  most  delicate 
designs  are  produced  in  this  metal  as  well  as 
in  the  bronzes.  The  general  hardware  trade 
are  more  or  less  interested  in  the  use  of 
aluminum  as  applied  to  their  especial  line, 
and  two  or  three  concerns  have  made  cast- 
ings of  it,  but  the  cost  of  the  metal  itself,  and 
difficulties  found  in  finishing,  make  it  thus 
far  not  at  all  a  success.  Even  though  cost 
of  the  metal  might  in  time  be  reduced  the 
probability  of  its  ever  taking  the  place  of 
bronze  in  art  hardware  is  questioned,  on 
account  of  the  cost  of  preparing  it  for  the 
market. 


HARDWARE. 


BANKERS     DISCUSS    MERCANTILE 
SUBJECTS. 

In  his  annual  address  Mr.  Geo.  Hague, 
manager  of  the  Merchants'  Bank,  made  some 
interesting  references  which  we  reproduce, 
on  long  credits,  combination  movements,  in- 
solvent legislation  and  speculating  on  future 
prospects. 

The  subject  of  long  creditsgiven  by  whole- 
sale houses  to  retailers,  and  by  retailers  to 
farmers,  has  been  so  often  dwelt  upon,  and 
with  so  little  result,  that  one  gets  wearied  of 
talking  about  it.  Numbers  of  our  failures 
can  be  traced  to  it,  and  a  good  proportion  of 
our  bank  losses.  During  the  American  war 
mercantile  credit  was  annihilated,  and  all 
goods  were  sold  for  cash.  Since  peace  was 
restored  credit  has  been  resumed  on  a  mod- 
erate scale.  Where  Canadian  merchants 
give  four  and  six  months,  and  even  renew 
beyond  that,  and  date  goods  ahead  to  begin 
with,  the  same  class  of  merchants  in  the 
States  sell  at  thirty  and  sixty  days,  and  look 
askance  upon  a  customer  who  wants  a  day 
longer.  There  is  some  solid  comfort,  and 
assurance  of  growing  prosperity,  in  a  system 
of  business  like  this.  One  could  almost  wish 
that  something  m'ght  happen  in  Canada 
which  would  compel  all  dealings  to  be  for 
cash,  and  bring  about  a  rational  method  of 
trading.  There  is  nothing  more  mischievous 
in  our  system  of  credit  than  the  fact  that  it 
leads  to  such  heavy  accounts  being  carried 
against  retailers  in  the  books  of  merchants. 
The  greater  part  of  these  are  twice  or  three 
times  as  large  as  they  ought  to  be.  I  am 
well  aware  that  the  evil  is  intensified  by  the 
credits  that  English  houses  give.  This  is 
an  evil,  however,  which  will  cure  itself  in 
time.  Our  manufacturing  industries  are 
largely  infected  by  the  same  evil;  especially 
that  of  agricultural  implements.  There  is 
one  striking  exception — viz.,  the  flour  milling 
trade,  which  is  practically  carried  on  on  a 
cash  basis,  botn  in  buying  and  selling.  In 
some  other  manufactures  even  raw  materials 
are  bought  on  four  and  six  months'  credit,  a 
very  great  abuse,  which  has  lead  to  heavy 
losses.  Raw  materials  ought  to  be  paid  for 
in  cash. 

There  is  a  certain  movement  going  on 
amongst  manufacturers  in  the  way  of  amal- 
gamation with  a  view  to  diminishing  compe- 
tition. This  movement  is  good  if  kept  with- 
in reasonable  bounds,  though  we  want  no 
great  monopolies  created  in  Canada  like 
those  which  have  troubled  our  neighbors  in 
the  United  States.  Competition  had,  in- 
deed, run  riot  in  many  quarters,  and  it  was 
time  for  a  check  to  be  put  upon  it. 

Legitimate  competition  is  the  life  of  trade. 
When  carried  beyond  that  it  is  its  bane. 
Bankers  have  it  in  their  power  to  do  some- 
thing to  remedy  many  of  the  things  now 
complained  of.  Long  credit  manifests  itself 
in  long  bills  offered  for  discount,  unreason- 
able amounts  offered  on  the  names  of  weak 
traders,  and  borrowing  from  banks  by  im- 
porters without  security  at  all.  These  things 
are  within  the  power  of  bankers  to  remedy. 

I  entirely  concur  in  what  has  been  said 
about  the  desirableness  of  an  Act  for  the 
equitable  distribution  of   insolvent    estates. 


But  I  must  confess  to  jealousy  of  any  Act 
which  gives  a  debtor  a  discharge  by  a  mere 
majority  of  his  creditors.  A  Dominion  Act 
to  provide  for  equitable  distribution  would 
undoubtedly  be  a  great  public  oenefit.  The 
subject  is  surrounded  with  difficulties.  The 
experience  ot  half  a  century  in  England, 
the  United  States  and  Canada  shows  that  it 
passes  the  wit  of  man  todevisean  Insolvency 
Act  giving  a  discharge  which  has  not  been 
so  abused  that  men  were  glad  to  repeal  it. 
It  may  be  worth  while  to  make  an  endeavor 
in  the  direction  above  referred  to,  and  the 
foundation  has  already  been  laid  in  the  labors 
of  a  committee  of  the  House  of  Commons, 
which  sat  some  years  ago. 

Those  who  have  paid  attention  to  former 
utterances  of  mine  on  these  occasions  will 
have  found  little  of  prophesying  or  forecast- 
ing about  them.  On  the  contrary,  some  years 
ago  I  gave  expression  to  some  serious  warn- 
ings on  this  subject.  I  will  take  the  liberty 
of  repeating  what  I  said  then,  and  it  is  just 
as  pertinent  now  : 

"  The  habit  of  looking  out  for  the  future 
and  basing  commercial  ventures  upon  it  is 
a  bad  one.  It  has  deceived  many  to  their 
ruin.  Forecasts  of  the  future  in  nine  cases 
out  of  ten  are  falsified  by  the  event.  Whether 
it  is  the  condition  of  the  coming  harvest,  or 
the  future  of  grain  or  cotton,  or  the  supposed 
exigencies  of  foreign  markets,  the  man  who 
ventures  on  commercial  operations  upon  such 
forecasts,  in  the  majority  of  cases  will  be  dis- 
appointed. If  he  risks  his  own  money  in  the 
venture  and  loses  it,  he  does  no  harm  to  any- 
one but  himself,  but  if  he  carries  on  the  ven- 
ture or.  borrowed  money,  he  runs  the  risk  of 
losing  the  money  of  his  banker  or  his  credi- 
tors. This  he  has  no  right  to  do,  for  as  he 
did  not  mean  them  to  share  the  profits  of  his 
venture  they  ought  not  to  be  called  on  to 
share  the  loss." 

I  said  further  :  "  If  persons  in  business 
will  keep  themselves  wide  awake  as  to  the 
present,  they  need  not  trouble  themselves 
about  the  future.  A  person  can  always  tell 
whether  the  demand  for  his  goods  is  brisk 
or  dull,  whether  it  is  continuous  or  fitful,  and 
can  guide  himself  accordingly.  Laying  up 
large  stocks  of  goods,  or  increasing  manu- 
factured pioducts  in  view  of  a  possible  de- 
mand some  months  ahead,  is  not  sound  trad- 
ing but  speculating.  In  former  times  of  long 
winters  and  slow  voyages  risks  had  to  be 
taken  which  are  not  necessary  now.  The 
cable,  the  telegraph,  the  railway,  the  ocean 
steamer,  have  done  away  with  the  neces- 
sity of  risking  anything  on  an  unknown 
future,  I  repeat  then  it  is  not  well  to  be 
always  forecasting.  It  is  as  foolish  as  it 
is  dangerous.  Market  prophets  are  as  un- 
reliable as  weather  prophets." 

Such  were  the  conclusions  of  more  than 
twenty  years'  experience  in  the  year  1886.  I 
can  hardly  do  better  than  repeat  them  in 
1891. 

Mr.  B.  E.  Walker,  manager  of  the  Cana- 
dian Bank  of  Commerce,  in  his  address  at 
the  annual  meeting  of  that  corporation,  spoke 
as  follows  upon  the  part  economical  living 
should  play  in  years  of  short  crops  and  scant 
profits  : 

Turning  to  Canada,  and  especially  Ontario, 
if  we  were  to  repeat  the  opinion  of  farmers 
and  business  men,  we  would  have  to  report 
another  unsatisfactory  harvest,  and  another 
year  of  trade  in  which  the  profits  were  quite 
too  small  and  the  bad  debts  excessive. 
There  is,  unfortunately,  no  doubt  that  the 
bad  debts  arising  from  the  failure  of  shop 
keepers  and  wholesale  merchants  have  been 
excessive,  but  do  we   not  commit   a  grave 


error  in  repeatedly  deploring  the  condi- 
tion of  trade  and  faiming,  and  waiting 
for  years  of  plenty,  and  the  leturn  of 
old-fashioned  profits  ?  While  we  wait  do  we 
apply  the  remedies  of  economy  in  expendi- 
ture and  rigid  scrutiny  in  granting  credits  ? 
Is  it  not  better  to  conclude  that  the  present 
is  the  normal  condition  of  things,  that  the 
harvests  are  not  likely  to  improve  on  the 
average,  and  profits  not  likely  to  be  larger? 
If  we  faced  this  condition  to-day  we  would 
simply  live  within  the  conditions  and  so 
prosper.  I  do  not  address  this  advice  to 
those  prudent  people  who  always  live  within 
safe  limits,  or  to  many  who  are  making  quite 
as  large  profits  as  they  could  wish.  I  offer 
the  advice  to  those  who  argue  that  the  poor 
harvests  and  lean  profits  are  reasons  which 
alone  justify  shrinkage  in  their  balance 
sheets.  We  can  all  prosper  even  though 
the  harvests  are  no  better  than  those  of  the 
last  three  or  four  years,  if  mercantile  business 
is  not  so  persistently  overdone,  long  credit 
and  credit  without  adequate  security  so  per- 
sistently given,  and  expenses  maintained  on 
a  level  no  longer  warranted  by  the  condition 
of  things.  I  am  sure  that  if  the  superfluous 
shopkeepers  and  shopkeepers'  assistants 
could  be  turned  into  farmers,  there  would  be 
nothing  whatever  the  matter  with  Ontario, 
providing,  of  course,  they  became  industrious 
and  intelligent  farmers.  Every  year  the 
pressure  of  competition  is  greater,  more 
people  wish  to  obtain  a  share  of  the  profits 
of  the  community  in  some  other  manner  than 
by  wages,  and  consequently  success  is  more 
difficult.  But  under  the  severest  conditions 
those  succeed  who  exercise  the  most  intelli- 
gence, industry,  economy  and  command  of 
capital,  and  with  these  qualifications,  as 
much  can  be  done  by  farmers  and  business 
men  here  as  anywhere. 

During  the  past  year  the  Ontario  farmers 
paid  their  implement  notes  and  interest  and 
mortgage  instalments  quite  as  promptly  as 
in  former  years,  in  many  districts  much 
better  than  for  many  seasons.  They  bought 
less  at  the  stores  and  there  are  many  indi- 
cations that  they  find  it  necessary  to  econo- 
mize and  are  economizing,  but  a  few  years 
of  economy  throughout  the  province, in  town 
and  country,  would  be  almost  equal  to  an 
extra  crop.  The  output  of  cheese  was  the 
largest  in  the  history  of  this  great  industry, 
the  export  for  the  year  ending  31st  March 
being  108,1 50,000  pounds,  valued  at  $9,700,- 
000,  a  gain  of  nearly  half  a  million  dollars 
on  the  previous  year.  The  export  from  the 
United  States  during  this  period  fell  off  to  a 
greater  extent  than  the  gain  made  by  Canada. 
We  have  already  suffered  from  want  of  rain 
to  such  an  extent  that  it  is  hardly  possible 
for  us  to  maintain  as  high  figures  this  season. 
The  trade  in  both  distillery  and  grass-fed 
cattle  has  been  very  satisfactory,  and  winter- 
fed  cattle  are  now  being  shipped  in  fine 
condition.  Regarding  eggs,  whether  we 
eventually,  as  I  think  we  will,  establish  a 
satisfactory  market  in  England  or  not,  down 
to  date  no  one  has  suffered  by  the  McKinley 
bill  but  the  consumer  of  eggs  in  the  Eastern 
States.  Our  trade  in  low  priced  horses  has 
suffered,  but  with  the  probable  early  con- 
version of  horse  cars  to  electricity  in  view, 
our  farmers  must  in  any  event  endeavor  to 
raise  high  class  animals  hereafter.  For 
these  the  demand  is  as  great  as  ever.  When 
.ve  come  to  wheat  and  barley  the  record  is 
not  so  encouraging.  That  we  can  grow 
barley  fine  enough  and  of  such  varieties  as 
will  command  a  market  either  in  the  United 
States  or  in  Great  Britain,  there  is  no  doubt, 
but  in  reaching  the  high  standard  there  may 
be  years  of  disappointment  and  loss. 


HARDWARE. 


LOADED  SHOT  SHELLS. 

The  Dominion  Cartridge  Co.,  are  putting 
loaded  shot  shells  on  the  market,  and  orders 
are  now  being  booked  for  full  delivery. 
Hitherto  this  market  has  been  supplied  with 
American  made  shells,  some  of  which  were 
very  good, but  the  majority  were  unsatisfactory 
owing  to  the  unevenness  ot  the  powder  with 
which  they  were  filled.  A  good  many  country 
dealers  filled  their  own,but  most  of  these  were 
just  as  bad  because  it  is  next  to  impossible 
to  load  quantities  by  hand  as  accurately  as 
can  be  done  by  machinery.  Sportsmen  who 
only  require  enough  for  personal  use  can 
spare  the  time  and  care  necessary  for  careful 
weighing  and  filling.  Those  made  by  the 
Dominion  Cartridge  Co.  are  known  as  the 
"  Trap  "  loaded  paper  shot  shells  They  are 
in  two  grades.  "Traps  "which  are  loaded 
with  Hamilton  Powder  Co's.  trap  powder 
one  cardboard  and  two  black  edge  wads  over 
the  powder  ;  one  card  board  over  the  shot. 
Dominion,  loaded  with  ducking  powder,  two 
cardboard  and  two  pink  edge  or  best  thick 
felt  wads  over  powder.  They  are  packed 
twenty-five  in  a  box,  five  hundred  in  a  case 
In  ordering  specify  load  by  number.  The 
discount  to  the  retail  trade  is  25  per  cent. 
The  list  is  crowded  out  this  week. 


BOOKS,     CATALOGUES,     ETC., 
RECEIVED. 

The  Illustrated  Catalogue  of  the  Toronto 
Drop  Forge  Co.,  Limited,  is  a  concise  and 
lucid  arrangement  of  matter  that  the  trader 
has  every-day  need  for.  The  first  opening 
contains  tables  of  the  weights  of  a  lineal 
foot  of  round  and  square  iron  of  the  different 
sizes,  and  of  the  weight  of  the  lineal  foot  of 
the  various  sizes  of  flat  bar  iron,  as  well  as 
of  other  necessary  information,  as  the 
number  of  United  States  standard  threads 
to  the  inch,  etc.  Cuts  of  axle  clips  with 
classification  and  prices  subjoined  make  up 
the  next  department  of  the  book.  Body  loop 
ends,  sleigh  knee  braces,  thil  ends,  and  pole 
eyes,  Newton  couplings,  threshing  machine 
teeth,  cutter  clips,  etc.,  are  important  objects 
of  description  and  illustration.  But  the  most 
interesting  feature  of  the  catalogue  is  its  fine 
display  of  the  designs  of  the  company's  iron 
fences.  These  are  artistic,  and  suggestive 
of  both  strength  and  grace.  The  trade 
throughout  the  country  ought  to  be  fur- 
nished with  this  handy  and  useful  catalogue. 


a  monopoly  of  the  manufacture  of  the  arti- 
cles produced  by  the  factory.  It  is  further 
stated  that  the  negotiations  are  being  car- 
ried on  by  the  German  Minister  in  China,  and 
that  he  has  paid  for  the  concession  in  the 
shape  of  diplomatic  complaisance,  the  pre- 
cise nature  of  which  may  appear  later  on. 
At  present  it  is  said  not  to  be  unconnected 
with  certain  advantages  obtained  by  the  Chi- 
nese in  the  discussions  preceding  the  recent 
imperial  audience  to  the  foreign  representa- 
tives in  Pekin. — Iron  and  Steel  Trades  Jour- 
nal, London. 


THE    KRUPPS  TO    ERECT    A    GUN 
FOUNDRY    IN    CHINA. 

It  is  reported  that  Messrs.  Krupp  are  ne- 
gotiating an  important  contract  with  the  Chi- 
nese Viceroy,  Li  Hung  Chang,  for  the  con- 
struction and  fitting  of  a  factoty  for  cannon 
and  small  arms  at  Tientsin.  The  locus  of 
the  factory  is  to  be  near  the  Kaiping  coal 
fields,  and  Krupps  are  to  undertake  the  es- 
tablishment of  the  factory  and  the  working 
of  it  for  a  certain  number  of  years,  after 
which  it  will  become  the  property  of  the  Chi- 
nese Government,  Krupps  meantime  to  have 


A  VALUABLE  ACCOMPLISHMENT. 

Salesmen  frequently  complain  about  the 
meager  compensation  received  for  long 
hours  of  arduous  duty.  In  some  instances 
their  complaints  are  well  founded,  but  the 
salesman  who  can  demonstrate  to  his  em- 
ployer that  he  is  worth  more  money  than  he 
may  be  receiving  at  the  time,  is  certain  to 
advance,  and  eventually,  receive  remunera- 
tion for  his  services  commensurate  with  his 
ability.  One  of  the  most  valuable  accom- 
plishments that  a  salesman  can  acquire  is  to 
study  the  wants  of  customers  and  be  ready 
to  render  them  assistance  in  selecting  goods. 
A  clerk  who  simply  hands  out  what  the  pur- 
chaser asks  for,  though  he  may  be  ever  so 
courteous  and  accommodating,  is  not  so  valu- 
able to  his  employer  as  he  would  be  were  he 
able  to  tell  the  customer  all  about  the  goods. 
There  are  hundreds  of  salesmen  who,  when 
asked  about  certain  points  in  an  article  in 
stock,  are  at  a  loss  to  respond.  They  know 
that  a  stove  is  a  stove  and  that  their  par- 
ticular stove  is  the  best,  but  they  are  not 
able  to  convince  the  customer  why  such  is 
the  case.  No  matter  what  line  of  business  a 
salesman  may  be  engaged  in,  he  should  apply 
himself  closely  to  the  acquirement  of  the 
accomplishment  of  knowing  and  being  able 
to  describe  the  good  points  in  the  article 
which  he  is  there  to  sell.  There  are  many 
men  who  assert  that  certain  employes  are 
advanced  in  position  and  salary  through 
favoritism,  or  personal  liking  on  the  part  of 
the  employer.  This  is  the  truth  in  but  few 
cases.  Investigation  will  demonstrate  that 
the  salesman  who  goes  to  the  front  and  earns 
more  money  than  his  fellow  clerk,  has  ac- 
complishments which  the  poorly  paid  em- 
ploye does  not  possess,  and  has  not  the 
ambition,  and  in  some  instances,  the  ability 
to  acquire.  Selling  goods  is  much  the  same 
as  doing  work  that  calls  for  skilled  labor. 
A  mechanic  serves  from  three  to  five  years 
of  an  apprenticeship  before  he  is  able  to  earn 
ourneymen's  wages,  while  the  majority  of 
clerks  imagine  that  they  can  step  behind  a 
counter  and  sell  goods  about  which  they 
know  absolutely  nothing,  without  taking  the 
trouble  to  acquire  a  knowledge  of  the  busi- 
ness in  which  they  propose  to  engage.  This 
accomplishment  can  not  be  acquired  in  a 
day,  a  month  or  a  year,  but  by  constant  and 
close  application  the  intelligent  salesman 
can  eventually  make  himself  so  valuable  that 
his  employer  will  recognize  and  reward  his 
laudable  efforts. — Stoves  and  Hardware  Re- 
porter. 


SIDEWALK  OBSTRUCTIONS. 

Chicago  hardware  merchants,  says  the 
Iron  Age,  are  affected  in  several  conspicuous 
instances  Dy  a  recent  order  of  the  city 
authorities  demanding  the  removal  of  side- 
walk obstructions.  The  order  was  primarily 
occasioned  by  the  encroachments  on  crowd- 
ed thoroughfares  of  the  retail  tradesmen, 
who  are  inclined  to  exhibit  their  entire  stock 
in  front  of  their  stores  or  else  to  make  their 
signs  conspicuous  even  if  they  obstruct  travel 
on  the  sidewalks.  But  orders  regulating 
these  abuses  are  general  in  their  character, 
and  therefore  affect  wholesale  merchants  in 
less  traveled  streets,  who  cannot  avoid  the 
use  of  sidewalks  to  some  extent  during  busi- 
ness hours.  The  house  of  Hibbard,  Spencer, 
Bartlett  &  Co.  would  suffer  considerable  in- 
convenience, for  instance,  if  no  part  of  the 
sidewalk  could  be  used  for  the  deposit  of 
packages  awaiting  drayage  to  the  railroad 
depots.  The  firm  some  time  since  erected 
a  substantial  awning  to  protect  the  goods  on 
the  sidewalk  from  rain,  in  consequence  of 
which  they  can  ship  goods  uninterrupted  by 
the  weather  and  without  fear  of  damage.  It 
is  therefore  a  convenience  to  their  custom- 
ers, as  well  as  to  themselves, and,  as  it  stands 
on  a  street  having  very  little  travel,  it  would 
seem  to  be  a  fit  subject  for  exemption  from 
the  operations  of  a  general  rule.  It  seems 
reasonable  that  regulations  of  this  character 
should  be  construed  in  the  best  interests  of 
the  city.  Sidewalks  should  certainly  be  kept 
clear  at  all  time  on  leading  thoroughfares, 
but  wholesale  merchants  should  be  permit- 
ted some  latitude  in  their  part  of  the  city,  as 
on  their  prosperity  much  of  the  city's  growth 
and  financial  strength  may  depend.  To 
cramp  their  facilities  certainly  means  the 
crippling  of  their  prosperity.  The  report  of 
a  committeeof  Chicago  merchants,  who  were 
called  upon  for  consultation  by  the  city 
authorities,  contains  the  following  practical 
regulations  of  street  obstructions  which  they 
recommend  : — 

1.  That  permanent  structures  should  be 
removed  from  the  sidewalks,  except  where 
such  removals  would  cause  serious  injury  to 
business  interests. 

2.  That  the  sidewalks  should  not  be  used 
for  storage  purposes  except  as  allowed  by  the 
ordinances. 

3.  That  they  should  not  be  used  for 
samples  or  goods  exposed  for  sale. 

4.  That  while  they  may  be  used  for  receiv- 
ing goods,  the  goods  should  not  remain  upon 
the  sidewalks  beyond  a  limited  time  fixed  by 
the  public  authorities. 

5.  That  while  shipping  may  be  done 
across  sidewalks,  there  should  be  a  limit  of 
time  during  which  an  obstruction  can  be  con- 
tinuously placed  across  them. 

6.  That  the  sidewalks  should  not  be  used 
as  a  shipping  floor — that  is,  that  goods  to  be 
shipped  should  not  remam  on  the  sidewalk 
contrary  to  the  ordinances. 

7.  That  the  goods  on  the  sidewalk  at  any 
time  should  not  prevent  a  reasonable  pas- 
sage-way for  the  passer-by. 

8.  That  as  no  necessities  of  business  re- 
quire signs  upon  the  sidewalks  or  projecting 
signs  from  buildings,  these  excrescences 
ought  to  be  lopped  off. 

9.  That  so-called  "  business  buggies'" 
should  not  be  allowed  to  stand  on  the  streets' 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 


37    Front    Street   West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


A  carload  of  scrap  iron  was  shipped  at 
Lucan  on  Saturday  for  London. 

The  last  carload  of  the  plant  of  the  Bar- 
-I  num  wire  and  iron  works  has  been  shipped 
to  Toronto. 

Mr.  Wm.  McMaster,  of  the  Montreal 
Rolling  Mills,  spent  a  couple  of  days  here  on 
his  way  home  from  Cleveland. 

R.  McKechnie  is  going  to  build  core  ovens, 
4  cupolas  and  engine  bed  at  his  foundry  in 
East  Hamilton. 

Circulars  have  been  sent  to  each  of  the 
business  men  of  Westminster,  B.  C.  asking, 
their  opinion  on  the  matter  of  a  Saturday 
closing  agreement. 

An  Early  Closing  Association  exists  in 
Winnipeg.  Its  half  yearly  meeting  was  held 
on  the  17th  inst.,  when  officers  were  nom- 
inated for  a  new  term. 

Thomas  Gaston,  an  employe  in  Greening's 
wire  works,  Hamilton,  has  been  awarded  a 
pension  bv  the  United  States  government 
for  service  during  the  civil  war. 

Secretary  Hill  has  received  a  letter  from 
Kingston,  Jamaica,  stating  that  a  full  exhibit 
of  the  products  of  the  island  will  be  forward- 
ed in  time  for  the  Industrial  Exhibition  at 
Toronto. 

James.  B.  McMullen,  treasurer  of  the 
Ontario  wire  fencing  company,  Picton,  and 
■  Mrs.  Sylvia  Patterson  were  united  in  mar- 
riage on  Thursday  at  the  residence  of  the 
Rev.  Dr.  Griffith. 

The  manager  of  the  St.  Lawrence  Starch 
Company  denies  that  any  but  the  ratified 
terms  of  the  recent  starch  agreement  have 
been  acceded  by  his  firm.  The  report  that 
concessions  on  ten-box  lots  were  made,  ap- 
pears to  have  arisen  from    the  fact  that  sev- 


eral retail  dealers  had  combined  to  make  up 
an  order  for  a  50-box  lot,  so  that  an  indivi 
dual  partner  in  the  purchase,  whose  share 
would  be  ten  boxes,  would  seem  to  have  ob- 
tained a  special  discount. 

The  American  Metal  Market,  New  York, 
has  recovered  from  the  recent  disastrous 
fire,  and  last  issue  appears  in  an  entire  new 
dress. 

Mr.  G.  B.  Ball,  representing  the  Dominion 
Cartridge  Co.,  Montreal,  was  here  this  week. 
He  is  introducing  more  particularly  the  new 
Trap  loaded  shot  shells. 

The  Chambre  de  Commerce  of  Montreal 
has  discussed  approvingly  Dr.  Sproule's  bill 
to  place  commercial  and  detective  agencies 
under- the  immediate  control  of  the  govern- 
ment, and  force  them  to  deposit  in  the  hands 
of  the  government  a  guarantee  for  damages 
that  might  te  incurred  by  reason  of  false  in- 
formation. 

C.  T-  William's  warehouse,  Hamilton,  was 
burned  on  Tuesday.  Between  30  and  40 
barrels  of  machine  and  coal  oil,  and  a  quan- 
tity of  varnish  were  in  the  cellar,  which s 
caused  the  fire  to  burn  very  fiercely.  The 
value  of  the  stock  was  between  three  and 
four  thousand  dollars  on  which  the  insurance 
was    $1,160. 

Mr.  McKay,  M.  P.,  and  Mr.  Ryckman, 
M.  P.,  together  with  a  member  of  the  firm, 
waited  upon  Hon.  Mackenzie  Bowell  in  the 
interests  of  J.  J.  Taylor  &  Co.,  safe  manu- 
facturers. The  company  wish  certain  kinds 
of  steel  used  exclusively  in  the  manufacture 
of  burgular  proof  safes  and  vaults  admitted 
free  of  duty.  The  amount  used  is  not  suffi- 
cient to  warrant  the  expenditure  required 
upon  a  plant  for  manufacture.  The  minister 
ofCustomes  promised  to  bring  the  matter 
before  his  colleagues. 

A  woman  asked  the  cashier  of  a  Toronto 
retail  store  to  change  an  American  $2.50 
gold  piece  the  other  day.  As  the  clerk  was 
making  change  she   put   down   another  gold 


piece  somewhat  larger  than  the  first  and  said 
it  was  an  English  sovereign.  The  clerk  was 
rather  doubtful,  but  after  comparing  the 
sizes  of  the  two  coins  came  to  the  conclusion 
that  it  must  be.  He  has  since  learned  to  his 
sorrow,  that  he  paid  out  $4.86  for  a  gold 
half  sovereign,  valued  $2.43. 

At  a  meeting  of  the  Hamilton  Trades  and 
Labor  Council  the  other  night  a  resolution  was 
adopted  endorsing  the  early-closing  movemet 
among  business  men,  and  instructing  the 
delegates  to  bring  before  the  various  unions 
the  advisability  of  making  all  purchases  be- 
fore the  hours  for  closing,  and  from  store- 
keepers who  take  part  in  the  movement.  It 
was  decided  also  to  request  the  local  trade 
Associations  to  furnish  a  list  of  those 
dealers  who  have  refused  to  join  the  others 
in  closing  their  stores,  so  that  they  may  be 
avoided. 

Dr.  Sproule  has  given  notice  in  the  House 
of  Commons  of  a  bill  entitled  "an  act  to 
regulate  private  detective,  financial  and  com- 
mercial agencies  and  corporations."  The 
objects  of  the  measure  are  to  bring  all  private 
detective  agencies  underthe  immediate  super- 
vision of  the  Government,  to  compel  all  per- 
sons carrying  on  commercial  and  financial 
agencies  to  submit  their  books  at  stated  in- 
tervals to  Government  inspection  in  order 
that  the  public  may  understand  the  basis 
upon  which  mercantile  ratings  are  made,and 
to  provide  that  all  such  mercantile  agencies 
shall  make  a  money  deposit  with  the  Govern- 
ment to  insure  that  any  person  who  suffers 
injury  by  reason  of  their  reports  shall  have 
means  of  redress.  As  the  law  now  stands,  it 
is  contended,  traders  and  others  have  not 
proper  recourse  against  such  mercantile 
agencies. 


HARDWARE. 


NEW  GOODS. 

THE  GEM    VEGETABLE    MASHER. 

The  Gem  Vegetable 
Masher  is  manufactured 
by  The  Chieftain  Compa- 
ny, Canton,  Ohio.  It  is 
made  of  the  best  mallea- 
ble iron,  heavily  tinned. 
The  handle  is  of  hardwood 
and  neatly  japanned.  It 
is  an  article  for  which 
there  ought  to  be  a  good 
demand.  It  is  used  for 
turnips,  potatoes,  apples, 
etc. 


"SATISFACTION"  OIL  CAN 

Every  housekeeper  who  has  the  care  of 
kerosene  lamps  is  prepared  to  appreciate 
the  advantages  of  a  can  which  will  not  drip, 
which  can  be  easily  worked  and  will  not 
readily  get  out  of  order.  These  particulars 
have  been  kept  in  mind  in  the  manufacture 
of  the  Satisfaction  Oil  Can,  of  which  a  cut  is 
given  on  this  page.  This  can  is  designed 
for  family  use,  and  the  following  reasons  in 
its  behalf  are  urged  by  the  manufacturs  :  No 
lifting  or  tilting  of  the  can,  or  persistent 
pumping,  is  required  to  operate  it;  there  are 
no  valves  or  packing,  no  stop  cock,  spigot, 
or  screw  plug  to  get  out  of  order,  or  wear 
out  ;  the  oil  in  the  can  remains  as  free  from 
dirt  as  when  put  in  ;  in  various  other  cans 
the  dust  and  dirt  which  accumulates  on  the 


top  is  liable  to  be  washed  down  into  the  can; 
the  flow  of  oil  is  continuous  without  constant 
motion  on  the  part  of  the  operator  ;  it  is  also 
steady,  with  nosplashing,  sputtering,  or  splat- 
tering ;  the  flow  of  oil  can  be  instantaneously 
shut  off,  thus  being  absolutely  controlled  ; 
as  there  is  no  dripping  from  the  nozzle  when 
the  flow  is  shut  off,  the  lamp  may  be  removed 
without  soiling  the  hands  or  clothing;  the 
nozzle,  which  portion  of  the  can  is  liable  to 
injury,  is  in  this  can  detachable,  and  can  be 
readily  removed  when  necessary;  being 
made  entirely  of  the  best  galvanized  iron 
and  metallic  fittings,  it  is  practically  inde- 
structible. A  responsible  party  is  wanted  to 
handle  the  can  in  Canadian  territory.  Ad- 
dress The  Michigan  Can  Manufacturing  Co., 
Grand  Rapids,  Mich. 


THE  PITTSBURG   MOP  WRINGER 

This  article  is  manufactured  by  The  Pitts- 
burg Mop-Wringer  Co.,  203-205  Wood  St., 
Pittsburg,  Pa.  It  is  a  bucket  and  wringei  com- 
bined, in  construction  a  galvanized  steel 
bucket  with  swinging  arms,  hard  wood  rolls 
chemically  treated,  and  other  parts  of  mall- 
eable iron  or  steel.     Cold  or  boiling  water, 


with  soda  or  concentrated  lye,  can  be  used 
without  injury.  The  mop  is  wrung  with  foot 
power.  Wringer  cannot  be  upset.  All  the 
objectionable  features  of  a  wood  bucket  are 
avoided.  It  will  not  fall  to  pieces  by  ex- 
pansion or  contraction.  Not  being  of  wood, 
the  most  filthy  and  repulsive  matter  wrung 
from  the  mop  will  not  cause  the  wringer  to 
become  odorous. 


THE    DAISY    STOVE    TRUCK. 

This  is  manufactured  by  The  Tucker  & 
Dorsey  Manufacturing  Co.,  Indianapolis,  Ind. 
It  is  of  wrought-iron  and  adjustable.  The 
structure  of  the  Truck  is  exceedingly  simple. 
It  is  not  clumsy  under  the  stove.     Only  one 


EDDY'S  CARDBOARD  MILL. 

The  machinery  in  Mr.  E.  B.  Eddy's  new 
cardboard  manufacturing  establishment  was 
started  on  Saturday  last,  and  the  manufac- 
turing of  cardboard  commenced  on  Monday. 
In  a  couple  of  days  the  building  will  be  en- 
larged. The  main  portion  was  formerly  used 
by  Mr.  Eddy  for  the  manufacturing  of  sashes, 
doors,  etc.,  and  now  it  is  the  intention  of  the 
firm  to  take  in  the  cardboard  establishment 
by  the  addition  of  the  blacksmith  establish- 
ment adjoining.  Already  men  are  engaged 
tearing  down  the  partition  separating  the 
two  departments. 

The  cardboard  is  made  entirely  from 
spruce  pulp  which  is  put  through  rollers  of 
different  sizes  till  it  assumes  a  certain  thick- 
ness. It  is  then  run  through  drying  rollers 
and  turned  out  in  the  form  of  white  card- 
board that  can  be  used  for  multifarious  pur- 
poses. 

When  the  factory  is  in  full  operation  the 
machinery  will  run  night  and  day  winter  and 
summer.  It  is  expected  that  three  tons  of 
cardboard  will  be  turned  out  every  twenty- 
four  hours.  This  will  necessitate  the  em- 
ployment of  about  forty  or  fifty  hands  the 
year  round. 

An  important  feature  in  the  commence- 
ment of  this  industry  will  be  the  abolition  of 
the  wooden  boxes  that  the  matches  have 
been  packed  in  since  Mr.  Eddy  started  the 
manufacturing  of  matches.  The  boxes  will 
be  of  a  new  design  and  will  be  made  out  of 


size  is  necessary  for  all  stoves.  It  is  mounted 
on  Marlin's  patent  double-wheel  casters.  No 
stove  is  so  cumbersome,  unwieldy  or  eccen- 
tric in  shape  as  not  to  be  capable  of  easy 
handling  on  the  Truck. 


The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  s  iccessfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 


the  firm's  own  cardboard.  The  design  is  a 
neat  one,  and  the  box  will  be  an  ornament 
to  any  shelf  that  it  is  put  on.  They  have 
already  secured  their  own  electroplates  for 
the  stamping  of  the  boxes.  They  will  likely 
take  half  of  their  own  made  cardboard  for 
these  boxes  and  the  other  half  will  be  for 
sale. 

An  interesting  portion  of  the  machinery  is 
an  electric  guage  which  is  placed  over  one  of 
the  rollers  and  causes  a  bell  to  ring  when  the 
cardboard  has  reached  the  desired  thickness. 


HARDWARE, 


Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention   Hardware. 

The  Colman  Hamilton  Co,,  Ltd, 

Livingston's  Building, 
Teleponone  i'j;>8.  34  Yonge  Street. 

Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

™PF* A  TORONTO,  ONT. 

Edward  Still. 

Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

56   St.  Peter  St.   MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd, 


TELEPHONE   2  164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  fittings,  etc, 

Send  for  Prices.     . 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Priees  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

■jm>i;uin»^,|u1^imiMIHIII PI'  w*-ma», 1 1.||-||> mnm^^  |\/|   ^^   |\J  ~|j       R   £_  /\  L_  , 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Leneth  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


£3TOur  name  is  stamped  on  every  pipe.ISS 


BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


-THE- 
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HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H,  D.  SIMMONS, 


AGENT.    Wm 


TEMPERED  STEEL  WIRE  TRACE  CHAINS. 


Made  of  Brown's  Patent 
Steel  Wire   Chain. 


GANANOQUE. 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.     Send  for  Illustrated  Chain  Catalogue. 


The  B.  GREENING  WIRE  CO.,  Ltd. 


Hamilton,  Canada. 
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HARDWARE. 


SPECULATION  IN  IRON  WARRANTS 
VS.  LEGITIMATE  TRADE. 

The  promoters  of  the  Pig  Iron  Warrants 
Bill  could  not  have  or  desire  more  con- 
clusive testimony  to  the  value  of  and  neces- 
sity for  their  measure  than  the  state  of  the 
warrant  market  during  the  last  two  months. 
It  has  been  made  the  sport  incontrovertibly 
of  gamblers,  pure  and  simple,  who  have  not 
a  fraction  of  real  interest  in  the  trade  itself, 
and  legitimate  business  has  practically  been 
suspended,  for  it  could  not  be  expected  that 
regular  buyers  would  operate  when  such  a 
wild,  uncertain  condition  of  affairs  prevailed. 
In  the  face  of  this  it  is  difficult  to  believe  that 
there  should  be  any  opposition  to  a  genuine 
attempt  to  restrict  or  regulate  what,  it  must 
be  conceded,  is  an  unmitigated  evil,  and  has 
worked  incalculable  injury  to  the  industry  at 
large.  The  true  interests  of  the  trade  would 
be  infinitely  better  promoted  if,  by  legisla- 
tion or  any  other  means,  such  organizations 
as  the  London  and  Glasgow  iron  "  rings  " 
were  abolished,  for  it  is  nothing  short  of  a 
grave  scandal  that  the  regulation  of  prices 
should  be  taken  altogether  out  of  the  hands 
of  the  producer  and  consumer,  who  have  a 
vital  interest  in  them,  and  given  to  people 
who  have  nothing  at  all  to  do  w;th  the  pro- 
duction, distribution,  or  the  consumption  of 
the  iron.  The  ordinary  supply  of  and  de- 
mand for  iron  have  little  to  do  with  the  de- 
termination of  the  value  of  pig  iron  when  the 
gambling  fraternity  step  in.  The  speculation 
has  undoubetedly  intensified  the  depression 
which  was  in  progress  when  it  set  in  so 
fiercely,  and  the  legitimate  traders  who  have 
reaped  any  good  out  of  the  business  of 
the  last  two  months  have  been  few  indeed. 
The  paralysis  of  legitimate  trade  has  told 
very  keenly  upon  many  branches  of  the  iron 
and  steel  industries  besides  the  pig  iron  de- 
partment, and  we  hear  of  works  being  closed 
in  many  parts  of  the  country  through  lack  of 
orders. 

Any  improvement  in  the  iron  trade  must 
naturally  begin  with  the  finished  depart- 
ments, and  extend  to  the  pig  iron  branch  ; 
it  is  out  of  the  question  that  it  should  com- 
mence with  the  raw  material.  But  the  arti- 
ficiality of  the  course  of  the  market  during 
the  last  two  months  will  be  recognized  when 
we  state  that  pig  iron  warrant  prices  have 
gone  up  20  per  cent,  or  more,  when  the  legi- 
timate demand  for  and  consumption  of  pig 
iron  were  actually  declining,  and  when  busi- 
ness in  the  finished  iron  and  steel  trades  was 
falling  off.  The  present  situation  has  been 
brought  about  in  this  wise.  When  the 
Scotch  blast  furnacemen's  strike,  which 
lasted  from  October  to  March,  was  ended 
by  the  men  abandoning  their  claim  for  extra 
pay  for  Sunday  work  and  accepting  20  per 
cent,  reduction  of  wages,  the  Scotch  pig  iron 
makers  began  to  blow  in  their  furnaces. 
Naturally  the  Glasgow  "bears"  inferred 
that  an  increased  production  of  pig  iron 
coming  with  a  decreased  consumption  of  it 


would  lead  to  lower  prices,  and  they  com- 
menced to  sell  very  heavily,  at  the  current 
rates,  warrants  which  they  had  not  got,  and 
which  they  put  off  buying  while  they  forced 
prices  down.  They  made  a  detei  mined  on- 
slaught upon  these,  and  without  doubt  de- 
pressed the  quotations  for  warrants  much 
more  than  the  actual  state  of  the  trade  really 
justified.  They  neglected  buying  to  cover 
their  sales  until  there  appeared  no  chance  of 
running  down  the  value  of  warrants  any  fur- 
ther. But  here  they  were  finely  caught,  for 
when  the  time  came  for  them  to  deliver  the 
iron  they  had  sold,  and  when  it  was  abso- 
lutely necessary  that  they  should  buy  without 
more  delay,  they  found  they  could  not  get 
the  iron  they  needed. 

When  they  were  recklessly  selling,  the 
London  "  bulls,"  who  are  reputed  to  be  very 
wealthy  individuals,  bought  up  large  quanti- 
ties of  Scotch  warrants,  and  when  the  Scotch 
"bears"  were  compelled  to  buy  they  had  to 
pay  pretty  nearly  whatever  price  the  London 
operators  chose  to  ask,  for  these  later  were 
undoubtedly  the  masters  of  the  situation. 
They  have  made  the  "bears"  smart  more 
severely  than  they  have  for  years  past.  Very 
heavy  losses  among  them  have  been  the 
consequence;  in  fact,  it  is  contended  that  by 
the  late  deals  the  Glasgow  people  have 
dropped  over  a  quarter  of  a  million  sterling, 
and  some  failures  among  the  speculators 
have  followed,  with  others  in  prospect.  The 
establishment  of  the  London  iron  market 
has  thus  proved  even  more  detrimental  to 
the  operations  of  the  Glasgow  "bears"  than 
the  latter  ever  expected  it  would;  it  has  pre- 
vented them  having  it  all  their  own  way  in 
the  matter  of  regulating  prices,  as  they  had 
been  accustomed  to  have.  These  London 
operators  appear  to  have  got  the  measures 
of  the  Scotch  "  bears,"  and  know  just  how 
much  they  can  be  "squeezed;"  they  there- 
fore do  not  force  up  prices  as  high  as  they 
might,  because  if  they  did,  the  "bulls" 
might  themselves  be  losers,  for  while  they 
might  get  the  heavy  differences  out  of  a  few 
of  the  sounder  "bears,"  they  would  drive  the 
weaker  fraternity  into  the  bankruptcy  courts, 
and  secure  nothing  from  them,  for  debts  of 
this  kind  are  not  recoverable  at  law.  The 
"bears"  had  their  innings  till  the  first  week 
in  April,  the  6th  being  the  day  of  the  mini- 
mum prices,  when  Scotch  pig  iron  warrants 
were  down  at  42s.  2^d.,  hematite  at  46s. 
7d.,  and  Middlesbrough  at  37s.  7%&-  Then 
it  was  that  the  "  bulls"  found  that  their  op- 
portunity had  come,  and  since  that  day  they 
have  sold  Scotch  warrants  at  54s.  3d.  cash, 
hematite  at  53s.  9d.,  and  Middlesbrough  at 
42s.  9d.  -advances  of  12s.  o>^d.,  7s.  2d.,  and 
5s.  ij^d.  respectively. 

Meanwhile,  what  influence  is  all  this 
gambling  having  upon  legitimate  trade  ? 
That  it  is  the  reverse  of  beneficial,  except  to 
a  few,  there  is  not  the  least  reason  to  doubt. 
It  has  raised  the  price  of  pig  iron  to  con- 
sumers, who  have  not  been  able  to  get  any 
more  for   their  finished   goods,  and  the  in- 


creasing unprofitableness  of  the  trade  has 
led  to  the  stoppage  of  several  important 
works.  This  gambling  in  warrants  has  so 
disorganized  business  in  other  departments 
than  that  of  pig  iron  that  consumers  have 
been  afraid  to  operate,  even  when  low  and 
what  should  be  tempting  prices  were  quoted. 
If  it  were  in  the  pig  iron  trade  alone  that 
the  business  was  disorganized  there  would 
not  be  so  much  to  condemn;  but  when  all 
other  departments  of  the  iron  and  steel  in- 
dustries feel  the  evil  effects,  it  is  time  that 
some  steps  should  he  taken  to  put  a  check 
upon  such  illegitimate  transactions  as  are 
common  upon  the  warrant  market. — Colliery 
Guardian  (London). 


A  VALUABLE    ACCOMPLISHMENT. 

Salesmen  frequently  complain  about  the 
the  meager  compensation  received  for  long 
hours  of  arduous  duty.  In  some  instances 
their  complaints  are  well  founded,  but  the 
salesman  who  can  demonstrate  to  his  em- 
ployer that  he  is  worth  more  money  than  he 
may  be  receiving  at  the  time,  is  certain  to 
advance,  and,  eventually,  receive  remunera- 
tion for  his  services  commensurate  with  his 
ability.  One  of  the  most  valuable  accom- 
plishments that  a  salesman  can  acquire  is  to 
study  the  wants  of  customers  and  be  ready 
to  render  them  assistance  in  selecting  goods. 
A  clerk  who  simply  hands  out  what  the  pur- 
chaser asks  for,  though  he  may  be  ever  so 
courteous  and  accommodating,  is  not  so 
valuable  to  his  employer  as  he  would  be  were 
he  able  to  tell  the  customer  all  about  the 
goods.  There  are  hundreds  of  salesmen 
who,  when  asked  about  certain  points  in  an 
article  in  stock,  are  at  a  loss  to  respond. 
They  know  that  a  stove  is  a  stove  and  that 
their  particular  stove  is  the  best,  but  they 
are  not  able  to  convince  the  customer  why 
such  is  the  case.  No  matter  what  line  of 
business  a  salesman  may  be  engaged  in,  he 
should  apply  himself  closely  to  the  acquire- 
ment of  the  accomplishment  of  knowing  and 
being  able  to  describe  the  good  points  in  the 
article  which  he  is  there  to  sell.  There  are 
many  men  who  assert  that  certain  employes 
are  advanced  in  position  and  salary  through 
favoritism,  or  personal  liking  on  the  part  of 
the.  employer.  This  is  the  truth  in  but  very 
few  cases.  Investigation  will  demonstrate 
that  the  salesman  who  goes  to  the  front  and 
earns  more  money  than  his  fellow  clerk,  Has 
accomplishments  which  the  poorly  paid  em- 
ploye does  not  possess,  and  has  not  the  am- 
bition, and  in  some  instances,  the  ability  to 
acquire.  Selling  goods  is  much  the  same  as 
doing  work  that  calls-  for  skilled  labor.  A 
mechanic  serves  from  three  to  five  years  of 
an  apprenticeship  before  he  is  able  to  earn 
journeymen's  wages,  while  the  majority  of 
clerks  imagine  that  they  can  step  behind  a 
counter  and  sell  goods  about  which  they 
know  absolutely  nothing,  without  taking  the 
trouble  to  acquire  a  knowledge  of  the  busi- 
ness in  which  they  propose  to  engage.  This 
accomplishment  can  not  be  acquired  in  a  day, 
a  month  or  a  year,  but  by  conslant  and  close 
application  the  intelligent  salesman  can 
eventually  make  hinuelf  so  valuable  that  his 
employer  will  recognize  and  reward  his  laud- 
able efforts. — Ex. 
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THE   BEST  IN  THE  MARKET. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


Cables  this  week  are  generally  easier  as 
co  npared  with  a  week  ago.  Scotch  war- 
rants in  Glasgow  are  down  yd.,  but  there 
has  been  another  advance  of  3d.  in  Mid- 
dlesboro.  Tin  is  £1  2s.  lower  for  spot  and 
£1  5s.  on  future.  Copper  and  lead  steady. 
Spelter  has  dropped  2s.  6d.  and  antimony 
£2.  Tin  platei  are  weak  and  there  has 
been  a  further  decline  in  prices  of  3d.  to 
13s.  9d.  for  Cokes. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:—    • 

This  week.  Last  week. 

Tin — Spot —        ,£92  10s.  6d.  ,£93  12s.  6d. 

Future —            92  00s.  od.  93  05s.  od. 

Copper,  B.E.S. —    60  00s.  od.  60  00s.  od. 

Lead,  S.E.                12  17s.  6d.  12  17s.  6d. 

Spelter,                     23  12s.  6d.  23  15s.  od. 

Antimony,                52  00s.  od.  54  00s.  od. 

Tin  Plates — Cokes       13s.  9d.  14s.  od. 

Pie  Iron — Scotch!                  ,  , 

Warrants.        j      4?s.  2d.  47s.  9d. 

N0.3  Middlesboro',      42s.  od.  41s.  9d. 


MONTREAL  MARKETS. 

Montreal,  June  25,  1891. 
The  market  for  most  lines  of  heavy  ma- 
terials is  rather  quieter,  but  is  just  in  that 
position  where  any  good  move  would  have 
effect  on  values,  for  stocks  generally  are  run 
down  to  a  very  low  ebb.  However,  just  at 
present,  the  demand  is  quiet,  consequently 
we  have  little  to  note. 

PIG  IRON. 

This  market  has  been  rather  quiet  during 
the  week,  and  the  position  is  essentially  un- 
changed. Buyers  are  not  urgent,  while 
prices  on  the  other  hand  remain  fairly 
steady.  Briefly,  business  has  been  small 
during  the  past  week,  and  importers  do  not 
seem  to  be  anxious  about  stocks,  for  they 
have  run  down  very  low  and  the  quantity 
near  at  hand  and  arriving  is  small.  The 
only  business  there  has  been  to  note  during 
the  week  has  been  some  small  sales  of  No. 
1  Summerlee  and  equal  brands  at  $21,  while 
Eglinton  has  been  moved  at  $19  to  $19.50, 
a  decline  of  50c.  from  last  week's  figure. 
Other  brands  furnish  no  features,  there  being 


no  sales  to  note  of  Carnbroe,  but  we  quote 
the  price  of  it  lower  also  in  proportion,  with 
Eglinton  at  $19.50.  At  primary  markets 
there  has  not  been  any  material  change, 
business  ruling  quiet.  There  has  been  a 
certain  fluctuation  in  the  speculative  branch, 
but  nothing  pronounced. 

BAKIRON. 

There  is  not  great  business  to  note,  but 
prices  have  an  easier  tendency  and  now  no 
difficulty  is  had  in  finding  sellers  at  $2.00  in 
modeiate  quantities  and  we  quote  it  as  a 
basis  accordingly.  Hoops  and  bands  natur- 
ally are  in  sympathy  and  business  has  been 
done  in  them  at  $2.40,  a  reduction  of  10c. 
which  we  quote  as  the  basis. 
SCRAP  IRON. 

Material  of  this  description  is  scarce  and 
hard  toget,  and  pricesaccordingly  are  steady. 
Best  wrought  iron  scrap  is  steady  at  our  pre- 
vious quotation  viz.,  $18  to  $18.50.  Cast 
scrap  is  steady  and  there  have  been  transac- 
tions on  a  basis  between  $13  to  $15,  while 
good  machinery  scrap  has  brought  as  high 
as  $17,  in  fact  the  market  may  be  called  firm, 
for  ordinay  stove  scrap  has  brought  $14. 
IRON  PIPE. 

There  is  little  change  to  note  about  this 
article,  and  the  matter  of  discounts  are  as 
much  a  question  between  buyer  and  seller 
as  formerly.  Some  high  class  pipe  has  been 
sold  pretty  high  recently  and  we  quote  dis- 
counts 62'A  to  65c.  off.  The  waterworks 
contract  involving  3,000  tons  of  pipe  has  been 
awarded  this  week,  the  price  being  $32.75. 

COPPER. 

There  is  nothing  particular  doing  in  cop- 
per, but  iis  firm  position  is  maintained  and 
business  is  doing  right  along  in  ordinary 
jobbing  lots  at  13X  and  we  quote  13^  to 
15c.  as  a  range. 

TIN  PLATES. 

The  position  of  tin  plate  is  unchanged  and 
stocks  have  been  worked  down  so  that  the 
market  is  almost  bare.  In  fact  there  is  prac- 
tically no  coke  here  and  $2.65  is  the  best 
figure  for  perfect  coke,  while  $4.25  is  the  idea 
for  wasters.  The  same  remarks  apply  to 
charcoal  for  they  are  almost  exhausted  also, 
and  $5.25  is  the  best  price  on  them. 

TERSE   PLATES 

Stocks  of  this  article  are  lower  than  per- 
haps they  have  ever  been  before,  and  the 
supply  in  first  hands  has  all  run  out  so  that 
prices  are  purely  nominal.  It  is  said  that 
some  is  at  hand  afloat,  but  no  one  knows 
what  the  quality  is,  in  fact  they  are  litterally 
as  well  as  metaphorically  "  at  sea."  We 
cannot  quote  any  price  therefore. 


CANADA  PLATES 
There  have  been  some  round  lots  of  Cana- 
da plates  moved  during  the  week  at  $2.40 
ex  ship,  and  $3  ex  store,  which  materially 
reduces  the  stock  at  hand.  In  fact  the  dealer 
who  controlled  the  bulk  of  the  supply  some 
time  ago  is  pretty  well  cleared  up  of  old 
stock.  He  has  some  near  at  hand,  and  it  is 
just  in  the  nick  of  time,  but  the  quantity  is 
not  large. 

TIN  AND  IEAD. 

There  is  no  change  in  tin,  while  advices 
from  primary  markets  continue  firm.  Busi- 
ness is  doing  here  right  along  at  22 j£  to  23c. 
Lead  is  firm  at  $3.60,  the  supply  at  hand 
being  light. 

NAILS. 

This  market  remains  about  the  same,  and 
it  is  safe  to  say  now  that  no  new  business 
could  be  done  under  $2.15.  There  is  no 
doubt  that  makers  are  at  present  working  on 
orders  that  could  be  handled  under  that 
figure,  but  we  quote  $2.15  to  $2.20  as  a 
range. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $305 

3-35 


9  dy  to  60  dy 
8  dy  to  60  dy 
7  dy  to  60  dy 
6  dy  to  60  dy 
5  dy  to  60  dy 
4  dy  to  60  dy 
3  dy  to  60  dy 
3  dy  fine, 

CHEMICALS. 


3.60 
3-90 
4,20 
4.20 
4.50 
5.40 
6.50 


There  is  no  change  in  chemicals  and  only 
a  quiet  business  doing.  Bicarb  of  soda  is 
firmer  at  $2.35  to  $2.50.  Sulphur  roll  scarce 
at  $2.25.  Cutch  has  advanced  to  %l/2  to 
9^c,  and  gomber  is  firm,  which  are  about 
the  only  new  features  to  mention. 

OILS. 

The  oil  market  is  without  particular  fea- 
ture. Cod  oil  is  steady,  while  there  is  some 
business  doing  in  seal  at  47  %c.  in  round  lots. 
A  new  feature  has  been  some  cutting  in  lin- 
seed, and  prices  are  lower  at  62c.  for  raw 
and  64c.  for  boiled. 

GLASS. 

The  glass  market  remains  about  as  it  was 
a  week  ago — that  is,  there  is  a  fair  business 
passing,  while  stocks  are  light  and  arrivals 
not  heavy.  Business  ex-wharf  has  been 
done  in  round  lots  at  $1.35  and  in  a  regular 
way  at  $1.40  to  $1.50. 

LEADS. 

The  market  is  quiet  and  unchanged.  We 
quote  : — Choice,  $6.00;  No.  1,  $5.50®  $0.00; 
No.  2,  $4.50  ;  No.  3,  $3.25  ;  dry  white, 
6c;  do.  red,  4^c. 
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MONTREAL  MARKETS— Continued. 

NAVAL  STORKS. 

There  is  a  good  trade  doing  at  steady 
prices.  We  quote  : — Turpentine,  581059c.  ; 
rosins,  $2  to  $4.25, as  to  brand  ;  coal  tar,  $4  to 
$4.25;  cotton  waste  5  i-2c.  for  colored,  and  7c. 
to  10c.  for  white  ;  oakum,  5  I-2C.  to  7  I-2C.; 
and  cotton  oakum,  10c.  to  12  i-2c.  Cordage 
is  steady,  with  Sisal  at  9  i-2c.  for  7-16  and 
upward  and  15c.  for  deep-sea  line;  pure  ma- 
nilla,  i3Xc-  f°r  7"ID  and  upwards, and  \},%c. 
for  smaller  sizes. 

CEMENT   AND  FIRE  BRICK. 

The  cement  market  continuesfairly  steady, 
and  there  has  been  business  in  English 
brands  at  $2.60  to  $2.70  and  $2.30  to  $2.50 
for  Belgian,  which  are  fair  representative 
ranges  in  either  case.  Stocks  of  fire  brick 
are  heavy,  with  demand  light,  and  we  quote 
$18  to  $24  per  thousand,  but  they  would  be 
shaded  for  a  round  order. 


TORONTO  MARKETS. 

TORONTO,  June  26,  1891. 

The  improvement  noted  in  trade  condi- 
tions a  week  ago  is  more  evident  this  week, 
and  a  good  healthy  feeling  prevails  in  almost 
every  department  of  the  hardware  metal  and 
manufacturing  trades.  The  rain  has  done 
much  more  good  in  this  province  than  far- 
mers were  at  first  inclined  to  admit,  for  they 
are  generally  chronic  pessimists.  The  hay 
crop  will  be  light,  but  if  present  indications 
continue  we  will  have  a  full  average  grain 
and  root  crop,  while  in  the  North-West  there 
is  promise  of  a  much  greater  yield  than  ever 
before.  Probable  changes  in  the  customs 
tariff,  which  in  some  circles  unsettled  busi- 
ness are  now  settled,  and  as  was  generally 
expected  no  alteration  of  any  kind  has  taken 
place.     Payments  show  some  improvement. 

Values  in  metals  are  generally  firm.  Pig 
iron  has  been  more  active.  In  general  hard- 
ware there  have  been  no  changes  during  the 
week.  The  horse  nail  market  is  still  un- 
settled. 

METALS. 

Iron  and  Steel. — Pig  iron  has  been 
much  more  active,  and  several  fair  sized 
contracts  have  been  made  for  importation. 
About  500  tons  Carnbroe  sold  at  foundries 
west  of  Toronto  at  equal  to  $20.75  fo.b.  cars 
Toronto.  Summerlee  sold  also  to  western 
foundries  at  equal  $22.75  f.o.b.  cars,  Toronto, 
for  about  300  tons.  It  is  understood  that 
the  Nova  Scotia  people  have  sold  consider- 
able quantities  of  No.  1  Siemens  during  the 
past  few  weeks  in  the  west  on  the  basis  of 
$22  delivered    in    Toronto    and   Hamilton. 


The  opinion  among  importers  is  that  the 
market  in  Britain  is  not  likely  to  go  any 
lower,  and  to  meet  the  competition  with 
American  pig  in  western  Ontario  they  are 
actually  making  concessions  of  2s.  6d.  to  3s. 
per  ton  below  the  prices  in  the  English  and 
Scotch  markets.  A  fair  business  has  been 
done  in  American  at  former  prices  for  im- 
mediate delivery  Advicss  from  the  leading 
centres  to  that  side  show  an  easier  feeling 
and  more  inclination  to  make  contracts  for 
future  delivery  than  a  week  ago. 

British — 

No.  1  Calder  $23.  No.  1  Middlesboro  $21. 

No.  3  Calder  822.  No.  3  Middlesboro  $20. 

No.  lSum'rlee$23.  Carnbroe  S20.75-21. 

American — 

Soft  Southern  $20. 50-$ 21. 50. 

Scotch  and  Norway  $22.50-$23.50. 

Rockwood  $21-$21  50, 

Gloss  $22-$23 

Woodward  $22-$23. 
Canadian- 
No.  1  Siemens  $22. 
"     2         "  $21.50. 

"     3         "  $21. 

Bar  iron  is  quiet,  but  the  same  unsettled 
conditions  continue.  Domestic  is  moving 
generally  at  $2.05  and  a  few  small  lots  of 
Nova  Scotia  bar  have  sold  out  of  store. 

Copper — Remains  firm,  but  the  demand 
here  is  light.  Prices  rule  at  14  1-2  to  15c. 
for  ingots  and  18  to  20c.  for  sheets  in  small 
lots. 

Tin — Cables  are  lower,  but  spot  market 
is  firm  and  without  change  at  23  I-2C  in 
small  lots. 

Lead — A  much  better  feeling  exists  in 
lead.  Stocks  continue  light.  Sales  of 
one  or  two  round  lots  in  Montreal  on  local 
account  are  reported  at  advanced  prices. 
Domestic  is  quoted  here  at  3^  to  4c. 

Zinc  and  Spelter  —  Demand  is  light 
and  prices  are  steady  and  unchanged. 

Antimony — A  further  weakness  ii  appar- 
ant  in  this  market.  Cables  are  £2  lower, 
and  although  no  business  is  reported  at  low- 
er figures,  they  would  readily  be  accepted. 
Cookson's  is  nominal  at  16  to  16  i-2c,  and 
other  makes  at  15  to  15  i-2c. 

Solder. — Demand  dull,  but  pricss  are 
steady  at  17  to  19c. 

TIN   PLATES. 

Cables  show  a  further  decline  in  London, 
but  dealers  here  anticipate  a  steady  market 
as  the  proposed  shutting  down  of  the  mills 
is  likely  to  take  place  in  July.  They  consi- 
der that  the  light  stocks  on  this  market  and 
due  to  arrive  will  be  good  value  at  present 
quotations.  Most  dealers  throughout  the 
country  report  that  their  stocks  are  practi- 
cally exhausted. 


CANADA   PLATES. 

Spot  prices  are  a  shade  easier  and  some 
cutting  is  reported  in  goods  to  arrive.  Out 
of  stock  importers  are  getting  $3.15  to  $3.20 
for  Blania  and  $3.20  to  $3.25  for  Abercarne. 
To  arrive  $3  is  generally  found  to  be  the  in- 
side price,  though  a  western  buyer  reports 
the  purchase  of  a  hundred  boxes  at  $2.90  lor 
a  good  brand.  The  order  was  offered  to  one 
firm,  which  would  not  accept  it. 

GALVANIZED  IRON 

Is  steady,  with    a    somewhat  lighter  de- 
mand than  usual  at   this  season  of  the  year. 
NAILS, 

Cut  nails  are  steady  with  a  fair  demand. 
Mills  are  apparently  not  anxious  sellers. 
Local  jobbers  are  getting  $2.20  net  cash 
here. 

Horse  nails  are  in  the  same  shape. as  a 
week  ago.  Dealers  are  selling  small  lots  at 
old  prices,  but  they  do  not  quote  large  quan- 
tities, as  manufacturers  refuse  to  sell  except- 
ing at  open  figures.  It  was  reported  that 
the  various  manufacturers  have  arrived  at  a 
basis  of  agreement  for  uniform  selling  prices, 
but  they  have  not  yet  been  announced  to  the 
trade. 

BUILDERS'  HARDWARE. 

The  prices  are  generally  steady  and  un- 
changed. A  fair  business  is  reported  in  all 
seasonable  lines. 

HARVESTING  GOODS  AND  IMPLEMENTS. 

Business  is  now  pretty  much  of  a  sorting- 
up  character.  Prices  are  unchanged.  A  good 
season's  business  has  been  done. 

lamps  and  lamp  goods. 

American  travellers  are  and  have  been 
here  showing  samples  of  new  designs  and 
styles,  and  orders  are  being  placed  for  the 
coming  fall  and  winter's  trade. 

GLASS. 

The  effect  of  the  spring  glass  shipments  is 
felt  now  more  than  at  any  time  since  arriv- 
als began  to  come  in.  The  supply  is  good, 
quotations  are  unchanged,  and  prices  are 
steady.  A  quiet  trade  will  be  done  until  fall 
glass  begins  to  arrive  at  the  end  of  August. 

PAINTS,  OILS,  ETC 

Of  the  staples  in  the  paint  trade,  turpen- 
tine is  steady  now,  having  probably  reached 
the  bottom  price,  for  the  season,  58  to 
59c.  It  is  more  set  tied  than  usual  at 
this  time  of  year,  when  it  generally  fluc- 
tuates considerably.  Linseed  oil  is  in 
good  demand  and  exceedingly  firm  at 
64c.  for  raw  and  67c.  for  boiled.  White 
lead  is  quiet  at  5  I-2C,  that  point  being  sup- 
posed to  be  the  lowest  that  will  be  reached 
during  the  summer.  Castor  oil  is  lower  in 
cases,  having  got  down  to  Q%  t0  9%c-     The 


PRESERVING  KETTLES. 

We  have  these  in  CAST  IRON  ENAMELLED,        IRON  CLAD, 

AGATE  WARE,  and  RETINNED. 


In  view  of  the  small  fruit  crop  last  year  and  the  good  promise  for  this, we 
would  urge  customers  who  propose  ordering  from  us  to  do  so  early  and  save 
delay  when  most  needed.  If  you  have  not  had  sample  order  of  our  Enamel- 
led Iron  and  Iron  Clad  Ware  YOU  ARE  LOSING  MONEY. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


HARDWARE 
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MA  RKETS—  Continued. 

downward  movement  has  progressed  as  sup- 
plies.of  new  crop  stock  reached  this  market 
from  Calcutta.  The  season's  importion  has 
told  to  its  fullest  effect  on  the  market,  and 
prices  will  be  likely  to  be  stationary  for  some 
time.  Dry  chrome  yellow  in  8-lb.  tins  is 
I2C.  There  is  a  fair  movement  in  varnishes. 
Cookson's  Venetian  red  quotes  a  point 
lower,  at  $1.80  to  $1.90. 

old  material. 
The  market  shows  no  sign  of  a  turn  in 
favor  of  sellers,  who  continue  to  weaken  it 
by  adding  to  the  accumulations  in  dealers' 
hands.  The  foundries  afford  no  more  relief 
than  ever,  their  operations  being  still  limited 
by  dull  times.  Scrap  iron  is  almost  lifeless, 
heavy  and  machinery  scrap  scarcely  mov- 
ing out  of  second  hands  at  all.  Heavy 
scrap  copper  has  gone  a  cent  from  its  lowest 
and  almost  2c.  from  its  highest  point,  quot- 
ing at  10K  to  io^c  Heavy  scrap  brass  has 
made  a  break  of  j£c,  quoting  at  %%  to  9c. 
Scrap  rubber  is  lower,  being  now  2%  to  i%c. 
Prices  are  as  follows  :  No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c.  ;  No.  1  wrought  scrap  65  to  70c;  No.  2, 
including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9^  to 
ioj^c;  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  %%  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass8K  to9c;  scrap  lead  2%.  to  2^c; 
scrap  zinc,  2  to  2'^c;  scrap  rubber,  2%  to 
2/^c  ;  country  mixed  rags,  90c.  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PETROLEUM. 
Prices  are  unchanged  at  quotations  of  last 
week,  there  is  a  marked  shrinkage  in  the 
demand,  the  part  of  the  year  when  the  day 
light  is  longest  having  been  reached. 

The  Petrolia  Advertiser  reports;  Petrolia 
crude  $1.36^  per  bbl  Oil  Springs  crude 
%\.yj%  per  bbl.  The  market  this  week  has 
been  very  quiet,  not  many  transactions  have 
occurred.  This  has  chiefly  been  caused  by 
the  stagnation  of  trade  in  the  oil  business 
which  usually  takes  place  at  this  season  of 
the  year.  In  addition  to  this,  the  death  of 
our  lamented  Premier  has  cast  a  gloom  over 
business  circles  from  one  end  of  the  country 
to  the  other.  Refined  oil  continues  to  be 
quoted  at  9%.  to  10  cents  for  oil  in  bulk,  and 
13  cents  for  oil  in  barrels,  f.  o.  b.  here, 
terms  60  days  or  two  per  cent  off  for  cash. 
HIDES,  ETC. 
Hides — Have  undergone  no  change.  No. 
1  green  butchers,  are  5c  The  price  of  cured 
is6to6Xc,  tne  latter  price  being  paid  on 
Tuesday  for  a  car  of  select  buffs. 


Skins — Lambskins  are  30c,  and  pelts  20c 
There  are  no  old  skins  coming  in.  There  is 
a  free  arrival  of  pelts  and  lambskins  how- 
ever.    Calfskins  are  plentiful  at  6  to  8c 

Wool — Fleeces  are  coming  in  liberally 
at  18  to  19c,  and  those  prices  are  weak. 
There  is  no  inquiry  from  the  States,  the 
Liverpool  market  is  dull,  and  the  present 
season  is  one  of  the  flattest  dealers  have  ex- 
perienced. Pulled  is  worth  22^  to  23c  tor 
super.  Extra  short  lambs'  wool  is  worth 
slightly  more.  A  considerable  quantity  of 
inferior  pulled  is  on  its  way  here  from  Liver- 
pool. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.  Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.15  $4.60  $4.30 

"      Net 3.71  4.11  3.84 

Egg  Gross 4.25  4.70  4.40 

"     Net 3.80  4.20  3.93 

Stove  Gross 4.25  4.70  4.44 

"     Net 3.80  4.20  3  93 

Chestnut  Gross...    4.25  4.70  4.40 

Net 3.80  4.20  3.93 

AMERICAN  METAL   MARKETS. 

NEW  YORK,  June  25,  1891. 

There  is  no  distinctively  new  feature  in 
any  branch  of  the  market  for  iron  and  steel 
productions.  Orders  for  rails,  track  material 
and  other  heavy  forms  of  finished  goods  are 
coming  in  slowly  and  the  call  for  lighter  pro- 
ducts of  the  mills  is  hardly  up  to  the  sum- 
mer average.  It  would  appear,  however, 
that  the  mills  are  kept  fairly  busy  and  values 
hold  remarkably  steady  for  a  dull  period, 
and  the  movement  of  crude  materials,  while 
not  anywise  brisk,  seems  to  be  large  enough 
to  prevent  excessive  pressure  of  stock  for 
sale.  In  short,  signs  of  weakness  are  visi- 
ble only  in  the  inferior  class  of  material,  and 
even  there,  sellers  grant  no  greater  conces- 
sions than  have  been  made  previously  this 
month. 

Some  few  Northern  as  well  as  Southern 
brands  of  No.  1  foundry  pig  iron  are  quoted 
at  $16  50  and  a  shade  under  that,  but  the 
iron  is  "No.  1"  in  name  only  and  goes  a 
begging,  while  reputable  brands  really  bring 
$17.50  to  $18.  At  the  latter  price  the  Thomas 
Company  have  sold  about  1,000  tons  this 
week,  and,  with  nine  furnaces  in  blast,  they 
are  accumulating  no  surplus.  No.  2  foundry 
sells  at  $15.50  to  $16.50,  chiefly  at  $16  to 
$16.50.      Forge  remains    at    $14    to  $14.50, 


with  little  doing  here.  Bessemer  pig  iron 
firm  at  $16  to  $16.50  at  furnace  for  good 
quality,  but  selling  less  freely.  Spiegeleisen 
remains  quiet,  and  prices  are  nominal,  with 
20  per  cent,  (foreign)  quoted  at  $28  to  $29. 
Ferromanganese  remains  dull  at  $64  to  $65 
quoted  for  80  per  cent.  In  old  material  the 
dealings  are  on  a  small  scale.  Iron  tee  rails 
are  quoted  at  $20.50  to  $21,  steel  at  $17,  and 
No.  1  wrought  scrap  at  $20  to  $21.50,  f.o.b. 
cars  at  shipping  port. 

No  orders  of  any  magnitude  for  steel  rails 
have  been  placed  latterly,  and  inquiries  at 
present  are  not  only  few  in  number,  but 
chiefly  for  small  lots.  Manufacturers  adhere 
steadfastly  to  the  old  prices,  however,  quoting 
$30  f.  o.  b.  mill  and  $30.75  tidewater  delivery. 

Tin — The  movement  of  prices  of  pig  tin 
has  been  within  narrow  bounds.  Operations 
on  speculative  account,  while  of  slightly 
larger  volume,  reflect  no  broader  interest  in 
the  market,  and  purchases  for  distribution 
and  consumption  are  still  moderate.  Prices 
are  a  shade  lower  than  they  were  three  days 
ago,  20.65c.  being  outside  for  ten-ton  lots  for 
prompt  delivery.  July  sold  to  the  extent  of 
30  tons  at  20.70c.  and  is  now  offered  at  that 
price.  Of  August  delivery  20  tons  changed 
hands  at  20.60c 

Copper — The  copper  market  has  under- 
gone no  change.  Considerable  quantities  of 
the  metal,  in  one  form  and  another,  are 
moving  from  this  quarter  to  foreign  markets 
on  old  contracts,  but  the  home  trade  demand 
is  listless  and  without  signs  of  improving 
immediately.  Lake  Superior  ingot  is  quoted 
at  13c  ,  Arizona  at  i2^c,  and  casting  brands 
at  11  3-4  to  12. 

Lead — In  pig  lead  the  movement  has 
been  slow  and  no  signs  of  any  change  in  the 
attitude  of  buying  was  visible.  Single  car- 
loads have  been  sold  at  4.40c,  but  that  price 
was  bid  yesterday  on  'Change  for  prompt 
and  5.45c  for  June  delivery. 

Spelter— Several  carloads  of  fine  West- 
ern spelter  have  been  sold  at  5c  for  prompt 
and  early  shipment.  That  price  is,  for  the 
moment,  a  strictly  inside  one,  5.05  to  5.10c 
being  generally  asked. 

Tin  Plates — Business  in  tin  plate  is  al- 
most at  a  standstill.  Buyers  are  holding  off 
awaiting  movement  on  the  part  of  owners  of 
the  considerable  stock  that  has  latterly  been 
consigned  to  this  market  on  foreign  account. 
Spot  prices:  Charcoal,  %  cross  assortment, 
Melyn grade, $6. 3oto$6.35;foreach  additional 
X  add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5-9c  to$5-95;  for 
each  additional  X   add  $1.     Charcoal  terne 


THOS.  DAVIDSON  &  CO., 

"WATEE    COOLEES, 

FLY    TEAPS, 

Full  Line  of  Pressed  and  Japanned  Ware. 


11  Front  St.  W.,  Toronto. 
474  St.  Paul  St.,  Montreal. 
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MARKETS—  Continued. 

— M.  F.,  14x20,  $7-37/4  to  $0.00;  M.F.,  20x28, 

$15.25;   Worcester,  14x20,   $5-75    to 

Worcester,  20x28,  $11.50;  Dean  grade, 
14x20,  $5  to  $5.15;  Dean  grade,  20x28,  $10.00 
to  $10.25  ;  D-  R  D-  grade>  14x20,  $4.85  to 
. . . ;  D.  R.  D,  grade,  20x28,  $9.85  to  $9.90; 
I.  C.  Coke— Penlan  grade  (iron),  $5.30  to 
$5-35;  J-  B.  grade,  14x20,  $5.45  to  $5  50;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.35  to 
$5.40  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.50;  I.  C.  Bessemer  steel, squares,  $5.75  to 
$5.80  basis ;  I.  C.  Siemens  steel,  squares, 
$5.90  to  $6.00. 

TOUGHNING  STEEL  PLATES. 

The  important  question  of  obtaining  steel 
of  the  utmost   toughness  with  ordinary  pro- 
cesses and  material  is  one  which  has  en- 
gaged a  good  deal  of  attention  lately.     M. 
Walrand,   a    continental    metallurgist   well 
known  for  his  installations  of  Bessemer  and 
basic  plant  in    France  and  Germany,  has 
just  suggested   a  method  of  obtaining  this 
end,  which  was  the  merit  of  simplicity  and 
cheapness.     Following  upon  the  lines  of  M. 
Osmond,he  attaches  the  greatest  importance 
to  the  changes  produced  in  the  micro-struc- 
tureof  steel  in  the  processes  of  hardening  and 
tempering.    He  has  carried  out  an  extensive 
series  ofexpenments  with  Bessemersteel,and 
as  the  result  of  his  experiences  recommends 
steel   makers  to  subject  to  the  process  of 
tempering  all  steel  which  is  not  afterwards 
to  be  worked  hot    M.  Walrand  in  his  experi- 
ments took  a  test-bar  of  good  steel,  contain- 
ing 45  per  cent,  of  carbon,  and  dipped  it  at 
a  high  temperature  into  a  bath  of  cold  water. 
It  was  then  re-heated  red  hot,  and  cooled 
again  and   tempered.      The   effect    of  this 
treatment  was,  according  to  Mr.  Walrand, 
to  enormously    increase    the   hardness    and 
elasticity  of  the  steel.     It  was  broken  under 
the  test  hammer  with  the  utmost  difficulty, 
and    the    fracture    showed    a    silky   grain. 
Broadly  stated,  the  result  was  to  give  a  steel 
which  combined   hardness  of  surface   with 
what  may  be  described  as  excessive  tough- 
ness.    It  is  suggested  that  the  continuance 
of  the  experiments  which  M.  Walrand  com- 
menced in  this  direction  at   Creusot  has  re- 
sulted in   giving   to   the   all-steel   plate   its 
peculiar  properties,  and  the  unusual  strength 
of  the  Vickers  locomotive  tires  is  attributed 
to  the  adoption  of  the  same  treatment.     At 
the  Koenigshutte  Works,  in  Germany,  the 
management  were  able  thus  to  employ  ordi- 
nary Bessemer  steel  with  excellent  results 
for  railway  axles,  instead  of  having  to  de- 
pend upon  special  qualities  of  metal  obtained 
from  Essen  or  Bochum.     As  to  the  causes 
which   give   these    properties   to   the   steel, 
the  most   important  seems   to  be   found  in 
the  considerable  extensibility  which  is  im- 
parted to  the  metal   at  the   locality  of  the 
shock.      A  sudden  shock,   according  to  M. 
Walrand,   is   best   resisted   by  a   metal   in 
which  elongation  is  produced  at  the  point  of 
rupture  more  than  in  other  portions.     What 
French    metallurgists   call   la  striction,    in 


fact,  is  held  to  play  a  more  important  part 
in  the  resistance  to  sudden  shock  than  elon- 
gation properly  so-called.  The  elongation 
obtained  in  one  of  M.  Walrand's  tests  was 
12  per  cent,  measured  upon  100  mm.  and  35 
per  cent,  upon  fifty — a  difference  which 
clearly  illustrates  the  main  point  of  his  argu- 
ment. As  the  main  element  in  the  durabil- 
ity of  steel  is  its  capacity  to  resist  sudden 
shocks,  it  is  evident  that  the  results  claimed 
to  be  obtained  by  this  tempering  process 
have  a  considerable  bearing  upon  practical 
steel  making.  M.  Walrand  has  tested  his 
theory  upon  armour  plates,  tires,  axles,  and 
a  variety  of  steel  axles  which  are  called  upon 
to  possess  extreme  durability,  and  he  ex- 
presses the  opinion  that  the  general  employ- 
ment of  the  tempering  process  in  steel  mak- 
ing would  give  valuable  results  in  a  great 
number  of  cases. — American  Manufacturer. 


ALUMINIUM  AND  THE  PESSIMIST. 

There  are  commercial   iconoclasts  as  well 
as  industrial  "  fakirs."     Almost  every  reader 
of  the  trade  press  or  the  daily  newspapers  is 
familiar  with  the  class  which  come  under  the 
latter  designation.     Included  in  it  are   the 
flying  machine  "  builders,"  the  foundation  of 
whose  promises  is  as   unsubstantial   as  the 
motive  power  which  they  woo.     The  stock- 
in-trade  of  most  of  these  enthusiasts  consists 
of  wind  and  "  cheek,"   the  latter  of  a  solidity 
like  unto  which  nothing  unpetrified  exists  in 
this   mundane    sphere.     The    necromancer 
with  his  fifteen  cents  a  pound  pure  aluminum, 
aluminium,  or  ilium,  whichever  the  philologi- 
cally  inclined  reader  prefers.also  comes  home 
to  roost  in  this  category;  the  number  of  his 
co-laborers  in  the  same  doubtful  field  of  en- 
deavor, but  in  other  paths,  is  beyond   com- 
putation. The  iconoclasts  are  perhaps  a  little 
more  respectable.     They  prefer  the  "  knock- 
ing-down"    to     the     building-up     process. 
They    were   doubtless     born    with     a    na- 
tural inclination  to  the  profession  in  which 
the  auctioneer  exercises  his  talents  and  ex- 
pands his  lungs.   Whenever  anything  "bobs 
up "  in  the  industrial  sphere  which  looks  a 
little  "  off"  or  different  from  the  old  accepted 
ways — many  of  them,  alas,  moss-covered — 
these   muscular   pessimists    promptly   slam 
down  their  hammer  upon  it  and  cry  "  sold  !" 
It  matters  not  whether  the  new  thing  be  good, 
bad  or  indifferent,  its  newness  condemns  it. 
A  tin-plate  infant  of  native  birth  or  an  easy 
shaving  razor  with  a  patent  back,  a  political 
party  with  hayseed  in  its  hair,  or  an  actress 
who  makes   a    first    appearance  upon   any 
stage — your  true  iconoclast  treats  them  all 
alike  and  takes   comfort  rather  than  offense 
from  the  public  howl  which   his  vandal-like 
performance  evokes    from   easy-going    cre- 
dulity.    But    why    this  outburst  ?    asks  the 
reader.     To  be  candid,  we  have  just  had  an 
interview  with  one  of  these  doubters,  whose 
theme  was  the  new  metal,  aluminium,  and 
he  has  smashed  so  many  of  our  cherished 
theories  in    regard  to   its  qualities  and  the 


part  it  is  to  play  in  the  industrial  arts 
in  the  near  future,  that  we  have  grown  both 
garrulous  and  skeptical  ourselves.  Accord- 
ing to  the  belief  of  this  iconoclastic  expert, 
aluminium  is  a  frightfully  over-rated  metal, 
possessing  more  vices  than  virtues  and 
wholly  unworthy  of  the  poetical  yarns  which 
non-practical,  editorial  metallurgists  have 
spun  around  it.  Instead  of  being  as  hard  as 
steel  it  does  not  approach  the  latter  in  com- 
pactness, and  the  purer  it  is  the  softer  it  is 
also,  says  this  dream  disturber.  "  It  is  the 
dirtiest  metal  under  the  sun  to  work,"  he 
further  declares ;  "like  a  painted  belle,  its 
beauty  is  only  upon  the  surface."  "Galva- 
nized iron  is  far  superior  to  it  for  roofing 
purposes;"  "you  can't  solder  it;"  these  and 
a  hundred  more  slings  and  arrows  did  he 
fiVe  from  a  too  ready  vocabulary,  until,  tak- 
ing refuge  in  flight,  we  returned  to  our  sanc- 
tum to  meditate  over  the  instability  of  a  too 
duickly  acquired  fame,  and  to  wonder 
whether  the  adage  anent  the  bad  name  and 
the  cur  would  come  true  in  the  instance  of 
the  metal  with  half  a  dozen  ways  of  writing 
its  name. — American  Artisan. 


Messrs.  T.  J.  Welch,  J.  H.  Dow  and  H 
H.  Jones,  of  Portland,  Me,  who  represent 
the  Maine  and  White  Mountain  N  H., 
Commercial  Travelers'  associations,  visited 
Montreal  last  week  for  the  purpose  of  mak- 
ing final  arrangements  for  the  coming  visit 
on  Tuesday  June  30th,  when  the  members 
of  the  above  associations  will  arrive  in  Mon- 
treal, 120  strong,  accompanied  by  their  wives 
sisters,  etc.  They  will  also  bring  Chandler's 
famous  band,  of  Portland,  Me,  who  will  gi^e 
a  grand  concert  in  Dominion  square  on 
Dominion  Day,  the  party  staying  over 
until  Tuly  2.  They  will  be  received  by  the 
Dominion  Commercial  Travelers' Association. 
The  coming  visitors  will  be  received  by 
Mayor  McShane  at  the  City  hall  on  the  after- 
noon of  their  arrival,  and  a  trip  down  the 
rapids  will  likely  be  arranged  for  some  time 
during  their  stay. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Every  line  of  goods  embodies  a  history  and  a 
cience  worth  years  of  study  to  understand. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

Credit  is  often  too  cheap  and  overbubing  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

If  you  want  books,  it  is  rarely  wise  to  pay 
double  price  for  them  to  a  travelling  book-seller. 

"  One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
—Josh  Billings. 

"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters  ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man."— Emebson. 

You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 
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THE 


NORTHUMBERLAND  PAPER  *  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

Ye  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


L  BENJ 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL      | 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN     PLATES,    ETC. 


21, 28  and  3D  FRIT  STREET  WEST, 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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A  NEW  PROCESS 
IN  THE  MANUFACTURE  OF  IRON. 

Several  gentlemen  connected  with  iron- 
works in  Leeds  and  other  places,  assembled 
at  Mr.  W.  Johnson's  Crown  Point  Foundiy, 
Leeds,  on  Thursday  week,  to  witness  experi- 
ments with  a  new  aluminium  flux  called 
Stephanite,  from  the  name  of  its  inventor, 
the  late  Mr.  Stephen,  of  Birmingham.  A 
limited  company  has  been  formed  for  the 
purpose  of  working  the  British  and  conti- 
nental patent.  The  promoters  point  out 
that  the  addition  of  metallic  aluminium  to 
iron  and  steel  in  a  molten  state  greatly  im- 
proves their  quality,  but  the  high  cost  of  the 
metal,  the  impossibility  of  using  it  in  a  blast 
furnace,  owing  to  its  easy  volatilization  and 
the  great  difficulty  of  obtaining  a  perfectly 
uniform  alloy  with  the  iron  or  steel  in  cruci- 
bles, had  so  far  limited  its  use,  and  stood  in 
the  way  of  generalizing  its  employment  in 
the  iron  industries.  These  difficulties,  the 
promoters  say,  promise  to  be  overcome  by 
the  patent  flux,  composed  of  alumina  and 
emery,  which  they  are  now  introducing.  It 
contains  about  70  per  cent,  of  alumina.  In 
its  natural  state  this  flux  is  not  volatilisable, 
like  the  refined  commercial  aluminium,  but 
in  a  blast  cupola,  or  reverberating  furnace, 
it  gives  off  its  metallic  gases  or  vapors,  which 
unite  with  the  fusible  iron,  for  which  they 
have  great  affinity,  and  which  acts  as  a  con- 
densing agent,  whilst  all  impurities  go  to  the 
liquid  slag  and  are  drawn  off  in  the  usual 
manner.  Metal  manufactured  by  means  of 
this  flux,  it  is  claimed,  will  work  equally  well 
under  the  hammer  with  the  most  malleable 
wrought  iron,  and  will  harden  up  to  the 
;  hardest  steel.  It  is  also  stated  that  the  metal 
will  work  over  and  over  again,  becoming 
hard  or  soft  at  the  will  of  the  operator;  and 
•.tests  have  proved  that  in  its  soft  state  it  will 
rstand  a  tensile  strain  of  38.3  tons  on  the 
square  inch,  and  when  hardened  48.3  tons 
per  square  inch.  Another  point  upon  which 
stress  is  laid  is  that  the  use  of  the  flux 
causes  the  iron  to  flow  in  a  much  more  liquid 
state,  and  to  remain  in  that  condition  a  con- 
siderable time  longer  than  by  the  ordinary 
process,  thus  preventing  blowholes  and 
faulty  castings.  By  means  of  this  invention, 
the  promoters  affirm,  iron  founders  will  be 
able  to  make  their  own  steel  castings,  inde- 
pendent of  steel  works,  by  simply  smelting 
scrap  steel  in  their  own  crucibles.  The  ex- 
periments were  conducted  by  Mr.  Augustus 
Figge,  C.E.,  London,  who  represents  the 
patent  owners.  The  cupola  was  charged  in 
the  ordinary  way  with  common  pig  iron  and 
coke,  and  then  the  flux,  which  is  in  the  form 
of  briquettes,  was  added.  In  due  course  the 
molten  metal  was  run  off",  and  several  cast- 
ings were  made.  Some  of  these  were  imme- 
diately chilled  and  examined  by  the  experts 
present,  who  considered  the  experiments  had 
been  successful.  It  may  be  added  that  about 
80  lbs.  of  the  flux  should  be  used  for  every 
ton  of  metal.— Iron  Trade  Circular. 


THE  HOT-WATER  SYSTEM  OF 
HEATING. 

Operating  a  hot-water  heating  apparatus 
in  any  dwelling,  says  an  exchange,  is  an 
assurance  of  safety.  The  whole  apparatus 
is  open  to  the  atmosphere  through  the  ex- 
pansion tank  and  there  is  no  pressure  on  the 
system  other  than  the  weight  of  water  in  the 
pipes. 

The  system  is  very  simple  and  acts  en- 
tirely by  gravitation.  When  it  is  filled  with 
water,  and  the  fite  lighted,  the  heat  acts 
upon  the  water  and  circulation  commences 
immediately,  the  colder  or  heavier  water  at 
once  displacing  the  warmer  water  or  that 
nearest  the  fire.  This  change  of  water  con- 
tinues until  it  is  raised  to  boiling  point,  or 
2120  F.,  and  after  this  point  is  reached,  it  is 
impossible  for  any  force  of  fire  to  give  fur- 
ther results.  Attention  to  the  fire  is  neces- 
sary only  once  in  eight  or  twelve  hours,  ac- 
cording to  the  size  of  heater. 

No  trouble  will  be  occasioned  in  starting 
the  apparatus  by  reason  of  the  presence  of 
air  in  the  system,  as,  being  full  of  water,  air 
cannot  have  collected  in  the  pipes  during 
the  time  the  apparatus  has  not  been  at  work. 
In  a  hot-water  system  air  cannot  possibly  be 
admitted  unless  the  water  in  the  apparatus 
has  been  run  off;  even  then,  with  proper  at- 
tention when  refilled,  the  air  is  entirely  ex- 
pelled by  the  incoming  water. 

There  is  no  such  thing  as  overheating  in 
a  low-pressure  hot-water  apparatus  ;  it  is 
impossible  to  heat  water  (except  under  pres- 
sure) above  212  °  F.,  the  boiling  point,  and, 
as  it  requires  over  500  °  F.  to  ignite  the 
most  combustible  building  material,  any 
possibility  of  fire  is  entirely  out  of  the  ques- 
tion. 

In  a  hot-water  heater,  should  the  fire  at 
any  time  be  allowed  to  die  out,  it  will  take 
the  apparatus  eight  times  longer  to  cool  than 
a  steam-heating  apparatus  ;  this  heat-reten- 
tive property  which  water  possesses  also  re- 
duces attention  to  the  fire  to  the  minimum 
and  thereby  overcomes  the  serious  objection 
so  frequent  with  steam-heating  plants.  This 
is  a  most  important  feature  where  a  perma- 
nence of  temperature  is  desired, especially  in 
hot-houses,conservatories,etc.  The  consump- 
tion of  fuel  by  a  hot-water  heater  in  compari- 
son with  a  steam  boiler  is  a  point  that  should 
be  considered. 

Water  varies  in  temperature  from  320  to 
212°  F.,  and  when  this  latter  degree  is  reach- 
ed the  application  of  heat  cannot  raise  the 
temperature  higher,  but  simply  converts  the 
water  into  steam.  This  process  of  convert- 
ing water  into  steam  is  an  expensive  one.  A 
pound  of  the  best  steam-producing  coal  will, 
in  a  good  form  of  boiler,  evaporate  about  ten 
pounds,  or  one  and  one-quarter  gallons  of 
water  into  steam,  while  the  same  pound  of 
coal  will  raise  the  temperature  of  over  six 
times  as  much  water  from  400  to  200".  In 
evaporating  water  into  steam,  the  cohesion 
of  the  water  has  to  be  overcome  by  separat- 


ing the  molecules,  and  thus  a  large  excess  of 
heat  has  to  be  supplied  to  convert  these 
molecules  into  steam.  It  is  for  these  reasons 
that  so  much  fuel  is  required  to  convert 
water  into  steam  and  the  expense  of  heating 
by  steam  so  much  greater  than  by  hot  water. 

Steam  flows  only  to  its  limit  of  confine- 
ment, where,  cooling  by  the  action  of  the 
cold  air  in  contact  with  the  heating  surfaces, 
it  continually  condenses  and  lowers  the 
temperature  of  these  surfaces.  With  a  hot- 
water  apparatus,  a  steady,  low  fire  can  be 
maintained  and,  the  pipes  being  full  of  hot 
water  constantly  on  the  move  (never  stag- 
nant, as  in  the  case  of  steam),  a  more  uni- 
form circulation  of  air  can  be  secured. 

A  first  class  hot-water  heater  connected 
with  flow  and  return  pipes  of  sufficient  capa- 
city to  insure  a  perfect  circulation,  with 
ample  boiler  and  radiating  surfaces  and  with 
the  aid  of  a  good  flue,  will  insure  one  of  the 
best  systems  of  heating  known. 


AMERICAN  TIN  PLATES. 

The  movement  in  the  United  States  which 
has  for  its  object  the  production  of  tin  plates 
in  that  country  has  not  made  much  progress 
as  yet,  but  it  is  being  pushed,  and  is  worthy 
of  being  carefully  watched  by  the  manufact- 
urers of  South  Wales  and  Monmouthshire. 
One  of  its  leading  features,  up  to  the  present, 
is  the  evident  intention  of  its  promoters  to 
proceed  in  many  respects  on  entirely  novel 
lines.  The  shrewd  Americans  who  are  try- 
ing to  guide  the  new  industry  into  channels 
favorable  to  themselves  evidently  believe 
that  it  will  help  them  a  good  deal  over  the 
rough  road  they  have  to  travel  if  they  can 
make  a  plausible  case  against  the  existing 
methods  of  packing,  marking  and  distin- 
guishing the  Welsh  plates.  They  know  that 
recent  changes  in  the  methods  of  manu- 
facture will  help  them  in  this  campaign,  and 
by  dint  of  talk  about  American  ways  and 
American  wants  they  hope  to  secure  a  good 
deal  of  helpful  leverage.  In  these  circum- 
stances it  is  not  surprising  to  find  that  it  is 
being  argued  that  the  terms  "  charcoal "  and 
"coke"  are  misleading  and  should  be  aban- 
doned; that  the  number  of  plates  per  box 
should  be  100  and  200  instead  of  112 
and  225;  that  I  C  and  X  marks  mean  noth- 
ing definite;  that  plates  should  be  sold 
by  weight  and  not  by  count;  that  there 
should  be  a  different  system  of  grading; 
that  for  roofing  purposes  larger  plates  or 
sheets  should  be  supplied;  and  so  on  as  duly 
and  very  fully  set  forth  in  the  Metal  Worker, 
New  York,  of  May  23.  The  same  paper 
contains  numerous  letters  from  importers, 
roofers,  tinplate-workers,  and  others  on  the 
subject.  Some  of  them  favour  the  changes, 
while  more  object  on  ground  that  the  present 
system  is  well  understood,  and,  particulary, 
because  different  sizes  would  render  useless 
many  of  the  tools  now  in  use  throughout 
the  United  States.  These  letters  are  worth 
a  perusal — indeed,  if  our  tinplate-makers 
are  wise  they  will  exercise  considerable 
vigilance  relative  to  the  whole  matter,  and, 
if  they  can  move  ahead  in  any  of  the  respects 
indicated,  they  should  do  so,  in  order  to 
forestall  their  coming  rivals  on  the  other 
side  of  the  Atlantic— The  Ironmonger. 
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INS  AND  OUTS  OF  THE  FURNACE 
TRADE. 

Manufacturers  and  dealers  in  heating  fur- 
naces can  tell  something  about  human  nature 
when  in  the  mood.  It  is  often  as  hot  in 
winter  as  it  is  in  summer  with  them.  This 
state  of  affairs  ought  not  to  exist,  and  would 
not  if  manufacturers  and  dealers  would  work 
together,  and  fix  the  responsibility  where  it 
usually  belongs,  with  the  owner  of  the  house 
who  buys  a  furnace.  The  trouble  has  been, 
heretofore,  that  the  dealer,  in  ordering  a  fur- 
nace for  a  customer,  would  not  always  care- 
fully consider  the  size  of  the  building  to  be 
heated,  and  then  when  cold  weather  set  in, 
and  the  house  was  noc  warmed,  the  furnace 
would  be  condemned.  The  dealer,  to  save 
his  credit,  would  send  to  the  manufacturer 
to  see  what  the  trouble  was.  On  investi- 
gating the  matter,  the  manufacturer  discovers 
at  once  that  the  furnace  ordered  by  the 
dealer  was  too  small  to  heat  the  house  com- 
fortably. But  no  explanation  will  satisfy  the 
purchaser,  who  is  told  that  the  furnace  must 
come  out  and  a  larger  one  go  in.  The  dealer, 
in  making  the  sale,  had  asked  his  customer 
the  amount  of  money  he  was  willing  to  put 
in  a  furnace,  then  turning  to  the  catalogue 
of  the  manufacturer,  had  selected  one  of  that 
price,  and  ordered,  without  examining  the 
house  and  satisfying  himself  that  a  furnace 
for  the  amount  agreed  upon  was  the  proper 
size.  Of  course,  the  purchaser  is  compelled 
to  pay  an  additional  sum,  which  he  does 
under  protest,  feeling  somehow  he  has  been 
imposed  upon,  the  manufacturer  loses  his 
time,  and,  though  the  larger  furnace  does  the 
work  satisfactorily,  the  owner  of  the  house 
will  never  appreciate  it  or  take  the  same  in- 
terest that  he  would  if  the  first  one  had 
worked  properly.  The  dealer  also  loses  his 
prestige  with  the  manufacturer,  for  in  order 
to  keep  on  good  terms  with  his  customer,  he 
will  adroitly  lay  the  entire  blame  on  the  fur- 
nace— and  the  responsibility  finally  rests 
with  the  manufacturer.  All  sensible  people 
must  admit  that  this  is  hardly  fair.  A  dealer 
who  wants  to  make  a  success  in  handling 
furnaces  must  study  the  question  thoroughly, 
and  get  all  the  information  possible  about 
how  furnaces  are  made,  their  heating  capa- 
city and  regulation.  Then  he  can  sell  heat- 
ing furnaces  and  the  manufacturer  will  sus- 
tain him. 

Many  people  who  order  heating  furnaces 
for  their  dwellings  do  noc  consider  that  they 
have  any  responsibility  in  the  matter.  The 
majority  of  them,  at  least,  who  buy  a  fur- 
nace, seem  to  think  it  should  take  care  of 
itself.  When  they  purchase  a  horse  they 
don't  expect  that  horse  to  feed  and  groom 
itself  and  clean  out  the  stable,  but  a  furnace 
that  is  not  able  to  feed  and  clean  itself,  they 
have  no  use  for.  The  manufacturer,  or  the 
dealer  who  sold  the  furnace,  may  have  faith- 
fully impressed  on  the  customer  that  the 
furnace  would  need  their  personal  attention 
at  certain  times,  and  explained  the  use  of  the 


check  drafts,  dampers,  cold  air  ducts,  how 
much  fuel  to- use,  how  to  build  the  fire,  and 
the  necessity  of  cleaning  out  the  ashes  daily, 
all  these  and  more,  which  the  customer 
seemed  to  understand  fully.  But  the  first 
cold  snap  that  comes,  a  message  is  sent  to 
the  dealer  to  come  up  and  see  what  is  the 
matter  with  that  furnace.  It  don't  give  out 
any  heat,  or  the  house  is  full  of  gas.  The 
dealer  calls  as  soon  as  possible,  and  sure 
enough  finds  the  house  cold  as  a  barn.  Going 
down  to  where  the  furnace  is  located,  he 
finds  plenty  of  fire, but  the  drafts  and  damp- 
ers closed,  and  the  cold  air  duct  closed  and 
covered  with  a  piece  of  old  carpet.  Calling 
the  attention  of  his  customer  to  these  things 
again,  he  corrects  the  evil  and  soon  has  the 
house  warm  and  comfortable.  Before  he  gets 
back  to  his  place  of  business  there  are  calls 
from  others,  and  all  day  long  it  is  the  same 
old  story,  and  from  people  who  ought  to 
know  that  the  furnace  will  not  take  care  of 
itself,  and  that  the  dealer  did  not  agree  tc 
do  this  work  for  them. 

These  complaints  are  annoying,  but  with 
a  proper  knowledge  of  the  requirements  by 
all  concerned  they  can  be  obviated.  If  the 
furnace  is  selected  of  a  size  proportionate  to 
the  service  expected  of  it,  and  the  purchaser 
pays  attention  to  the  instructions  for  running 
it,  after  it  is  properly  set  up,  little  or  no 
trouble  will  be  experienced. — Stoves  and 
Hardware  Reporter. 


working  it  for  a  couple  of  years  operations 
were  suspended.  The  ore,  however,  was 
found  to  contain  lead  in  large  quantities. 
Since  that  time  and  until  a  few  days  ago  no 
work  has  been  done  at  the  mine,  but  the 
company  has  now  leased  the  property  to  a 
wealthy  syndicate  of  practical  men  in  To- 
ronto, who  are  also  interested  in  mineral  ope- 
rations in  the  Sudbury  disfict,  for  two  years 
with  the  privilege  of  purchasing.  The  water 
is  being  removed  from  the  shafts,  and  as 
soon  as  that  is  done  the  syndicate  will  be 
ready  to  prosecute  the  work  vigorously,  an 
experienced  miner  from  the  lead  mines  of 
Colorado  having  been  brought  here  to  take 
charge  of  the  work. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 


-STORA 


LlL 


Work  has  begun  in  opening  a  lead  mine 
in  Galway  township,  Peterboro'  county, 
owned  by  the  Galway  Mining  Company. 
Twenty-three  years  ago  the  company,  of 
which  Col.  H.  C.  Rogers  is  president,  and 
Mr.  John  Burnham,  M.  P.,  is  secretary, 
opened  this  mine  for  silver  and  sank  two 
shafts.  The  ore  at  first  yielded  $20  to  the 
ton,  but  the    richness    decreased,    and  after 


(BOND  and  FREE) 

Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

•      184  Front  St.  East, 

TORONTO 


The  John  Bull  Steel  Plate  Range. 

The  Latest  and  Best 


No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  IT  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 
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SALES   MADE   OR   PENDING. 

The  stock  of  I.  Charbonneau,  general 
merchant,  St.  Therese  de  Blainville  Que.,  is 
sold. 

•  Jas,  Ellard  &  Co.,  general  merchants, 
New  Westminister,  B.  C,  advertise  their 
business  for  sale. 

The  general  stock  in  the  estate  of  Daniel 
Lohr,  general  merchant,  Phillipsburg  West, 
Ont.,  is  advertised  for  sale  by  auction  on  the 
ioth  July. 

The  general  stock  in  the  estate  of  Snively 
&  Crites,  Oil  Springs,  Ont.,  valued  at  $3,209 
was  sold  to  A.  Wilson,  Petroha,  at  72j^c.  in 
the  dollar. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

W.  H.  Hall  &  Co.,  general  merchants, 
Manitoba,  Man.,  have  dissolved. 

FIRES. 

Wm.  Garrett's  foundry,  Tweed,  Ont.,  is 
burnt. 

The  general  store  and  stock  of  the  Cassel- 
man  Lumber  Co.,  Casselman,  Ont.,  was 
partially  destroyed  along  with  that  com- 
pany's mill  in  a  recent  fire.  A  part  of  the 
value  was  covered  by  insurance. 

DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

J.  S.  Wilson,  general  merchant,  Agnes, 
Que,  has  assigned. 

A.  T.  Duval  &  Co.,  hardware  dealers, 
Montreal,  have  assigned. 

E.  W.  Tobin,  general  merchant,  Bromp- 
ton  Falls,  Que.,  has  assigned. 

Demand  of  assignment  has  been  made 
upon  A.  Gravel,  trader,  Montreal. 

M.  Skelly.  general  merchant,  Rawdon, 
Que.,  has  assigned. 

Zoel  Descoteau,  general  merchant,  Ripon, 
Que.,  has  assigned. 

J.  H.  Scott,  Gait,  Ont.,  has  sold  out  his 
Gait  Axle  Works  to  the  Gananoque  Spring 
and  Axle  Co. 


THE  DUTIES  ON  SAMPLES. 

The  following  committee  report  on  duties 
on  samples  was   presented   at  the  last  meet- 
ing of  the  Halifax  board  of  trade  : 
To  the  president  Halifax  board  of  trade. 

With  reference  to  the  communication  from 
the  Quebec  board  of  trade,  respecting  the 
imposition  of  customs  duties  on  samples  of 
merchandise,  your  committee  beg  to  report 
that  samples  reach  consignees  in  two  ways; 
in  the  one  instance,  at  the  request  of  the 
consignees,  for  their  convenience  in  sample 
rooms  and  for  use  of  travellers  on  the  road; 
in  the  other,  at  the  sole  risk  of  manufactur- 
ers or  merchants  abroad,  who  endeavor  to 
obtain  orders  by  a  voluntary  transmission  of 
the  samples  of  their  products. 

Your  committee  is  of  opinion  that  any 
movement  in  the  direction  of  levying  duties 
on  sample  cuttings  or  on  halves  orportions  of 
complete  articles    or   on    complete   articles 


which  have  been  mutilated  for  the  express 
purpose  of  avoiding  letter  postage  rates  and 
customs  duties  would  not  only  be  vexatious 
to  the  importing  trade  of  the  Dominion,  but 
would  entail  expenses  in  the  customs  depart- 
ment entirely  out  of  proportion  to  the  amount 
of  duty  collected  ;  and  further,  your  com- 
mittee holds  that  pattern  books,  portfolios 
and  ornamental  mountings  surrounding  or 
enclosing  sample  cuttings  or  pattern  cards 
and  ornamental  mountings  to  which  cuttings 
were  attached  in  the  country  from  whence 
imported,  should  not  be  subject  to  customs 
duties  because  they  could  not  be  so  arranged 
here,  and  are  of  no  actual  value  to  consignees, 
but  are  merely  used  by  importers  for  the 
purpose  of  fostering  trade  upon  which  large 
duties  are  levied 

Your  committee  is  of  opinion  that  the  levy- 
ing of  duty  on  any  article  of  merchandise, 
sample  or  otherwise,  upon  which  the  amount 
of  duty  would  be  less  than  twenty-five  cents, 
involves  trouble  and  annoyance  to  consig- 
nees without  any  material  benefit  to  the  re- 
venue, as  it  not  unfrequently  happens  that  a 
broker  has  to  be  engaged,  whose  charge 
would  necessarily  handicap  the  article  to 
such  an  extent  that  the  consignee  might  pre- 
fer to  abandon  it,  thus  hampering  trade  and 
frustrating  any  efforts  of  a  foreign  manufac- 
turer to  introduce  samples  voluntarily,  as 
previously  referred  to. 

Respectfully  submitted, 

A.  Martin  Payne, 
Wm.  D.  Cameron, 
John  Murphy. 

Halifax,  N.  S.,  15th  June,  1891. 


GOOD  ADVICE. 


Never  touch  an  electric  wire  that  has  fallen 
down  across  your  way  while  standing  on  the 
ground,  as  your  body  will  become  a  con- 
ductor for  the  electric  fluid  to  the  earth,  un- 
less you  have  rubber  boots  upon  your  feet. 
Linemen  are  sometimes  seen  pulling  these 
wires  about,  but  they  have  insulated  rubber 
boots  upon  their  feet  or  gloves  of  like  mater- 
ial upon  their  hands,  and  some  people,  sup- 
posing these  coverings  to  be  only  for  pro- 
tection against  the  wet  weather,  have  fool- 
ishly grasped  the  wires  and  received  severe 
shocks  in  consequence.  Don't  employ  a 
carpenter  or  ordinary  laborer,  nor  do  you 
yourself  attempt,  to  fix  anyelectric  apparatus 
of  any  power  about  your  property,  whether 
the  power  is  turned  on  or  not.  Electric  wires 
should  be  handled  one  at  a  time.  If  it  is 
necessary  to  take  hold  of  two  wires  at  the 
same  time,  don't  do  it.  In  handling  or  draw- 
ing any  wire  laying  over  any  of  the  ordinary 
street  wires,  especially  such  as  convey  cur- 
rents for  electric  lighting,  use  a  dry  hand 
line  for  the  purpose,  or  grasp  the  wire  with 
the  insulated  pinchers.  An  ordinary  wire 
clothes  line  may  become  the  conductor  of  a 
deadly  current. 

In  a  dynamo  room  touch  not,  taste  not, 
handle  not.  The  most  inoffensive-looking 
dishpan  may  strike  you  like  a  mailed  hand. 


Nothing  is  safe  to  you  here,  unless  you  know 
everything.  Let  workingmen  remember 
that  when  the  company  has  strong  wires  on 
the  cross  bars  of  poles  so  closely  together 
that  a  man  cannot  move  easily  between  them, 
it  is  better  for  him  to  come  down  and  resign. 
Never  close  a  circuit  without  giving  notice 
to  all  concerned.  A  telegraph  notice  re- 
ceived in  the  back  of  the  neck  generally  ar- 
rives too  late  to  do  any  good.  On  no  con- 
dition let  two  wires  touch  your  body  at  the 
same  time.  Don't  think  that  any  wire  is  not 
dangerous.  There  is  a  difference  between  a 
gun  with  a  cap  on  it  and  one  without  that 
can  be  detected  with  the  naked  eye,  but  a 
loaded  wire — who  knoweth  it  ?  Trimmers 
employed  to  attend  to  lights  in  crowded 
public  thoroughfares  should  be  sure  that  the 
current  is  turned  off  before  they  touch  the 
lamp,  as  the  stepladders  are  often  very  high, 
and  the  public  objects  to  being  hit  on  the 
head  by  a  gyrating  galvanized  lamp  trim- 
mer.— Ex. 


THE  DRUMMER'S  DREAM. 

A  little  room  in  little  hotel 

In  a  little  country  town, 
On  a  little  bed  with  a  musty  smell 

A  man  was  lying  down. 

A  great  big  man,  with  a  great  big  snore — 
For  he  lay  on  his  back  you  see — 

And  a  peaceful  look  on  his  face  he  wore, 
For  sound  asleep  was  he. 

I  n  his  dreams  what  marvelous  trips  he  made, 

What  tremendous  bills  he  sold  ; 
And  nobody  failed  and  everyone  paid, 

And  his  orders  were  as  good  as  gold. 
He  smiled  and  smothered  a  scornful  laugh 

When  his  fellow  drummers  blowed, 
For  he  knew  no  other  had  sold  the  half 

Of  what  his  order  book  showed. 

He  got  this  letter  from  home  one  day ; 

"  Dear  Sir — We've  no  fitter  term 
To  use  in  your  case  than  simply  to  say, 

Henceforth  you  are  one  of  the  firm." 

And  a  glorious  change  this  made  in  his  life, 
He  now  from  the  road  withdrew, 

And,  really,  soon  got  to  know  his  wife, 
His  son  and  his  daughter,  too. 

And  then  moved  from  his  obscure  flat 

To  the  house  on  the  avenue, 
Lived  swell,  was  happy,got  healthyandfat, 

Respected  and  wealthy,  too. 

But  with  a  thump — bang — whang — thump 
— bang !  again 
The  landlord  stood  at  the  door  ; 
"It's  puty  nigh  time  forthat  6:10  train!" 
And  the  drummer's  dream  was  o'er. 
— American  Commercial  Traveler. 

BUSINESS  CHANCES. 


Wanted— to  purchase  an  interest 
in  Hardware  business.  Understand  it 
thoroughly;  could  take  charge  of  office:  all  com- 
munications confidential.  Box  108,  Brantford, 
Out.  25 


HARDWARE. 
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PRACTICAL  ECONOMY. 

In  the  narrower  sonse  ot  the  word, 
economy  is  ordinarily  used  to  signify 
caxerulness  In  saving.  There  may  be  econ- 
omy ot  money,  of  time,  and  of  physical, 
01  intellectual  and  of  spiritual  strength. 
And  there  may  be  economy  which  does 
not  consist  in  saving,  but  in  expending. 
Take  the  matter  of  clothes.  A  young 
man  who  counts  his  dollars  closely,  and 
does  not  look  beyond  the  moment,  will 
purchase  that  kind  of  clothing  which 
costs  the  fewest  dollars.  That  this  sav 
inn  is  not  always  economy  in  the  end 
wih  appear  to  another  young-  man  who 
reasons  to  the  conclusion  that  of  two 
suits  he  would  better  purchase  that  which 
costs  him  one-third  more  it  it  will  last 
him  twice  as  long.  Then  there  is  another 
consideration,  very  much  depends  upon 
the  impression  a  man  makes  when  he 
goes  to  seek  a  place.  The  employer  will 
take  in  his  general  appearance  and  man- 
ner. It  it  be  clean  and  neat,  equally  re- 
moved Irom  slovenness  and  dudism,  the 
employer  will  reason  that  this  will  have 
a  good  effect  upon  his  customers,  and  he 
will  consequently  rate  the  young  man 
higher.  lie  may  even  do  this  to  the  ex- 
tent ot  increasing  his  salary  so  much  that 
in  one  month  he  may  be  able  to  pay 
lor  his  suit  ot  clothes  by  this  difference. 

While  there  is  no  waste  of  money  in 
paving  a  good  price  for  a  good  thing 
that  is  actually  needed  the  temptations 
are  abundant  to  wasteful  expenditure. 
The  young  man  must  be  perpetually  ask- 
ing himselt  can  I  do  without  this  and 
accomplish  my  work  as  well  ?  He  must 
form  a  habit  of  asking  himself  this  ques- 
tion. He  will  be  assisted  therein  by  com- 
puting the  uses  to  which  he  might  have 
applied  the  money,  the  time  or  the 
strength  unnecessarily  spent.  One  cent 
a  day  for  some  needless  indulgence  which 
strengthens  neither  his  body,  nor  his  spir- 
it, nor  in  any  way  promotes  his  business, 
will  amount  to  300  cents  in  the  course 
01  a  year.  Let  him  remember  that  he 
must  have  an  investment  somewhere  of 
fifty  l-"> 0J  dollars  bearing  6  per  cent,  in- 
terest to  meet  that  expenditure.  Where 
is  that  $50  bond  ?  If  he  has  not  got  it, 
what  right  has  he  to  make  that  indul- 
gence ?  Let  him  apply  that  method  of 
calculation  to  every  unnecessary  ride,  or 
unnecessary    expenditure.      Take    for    in- 


stance the  cigarette.  If  he  spends  a  nick- 
ei  a  day  in  that  indulgence  he  will  find 
that  it  will  cost  him  415  a  year,  and 
with  that  money  he  can  buy  an  ordinary 
rough  business  suit.  But  let  him  remem- 
ber that  $15  a  year  means  the  exist- 
ence ot  an  investment  of  $300  at  5  per 
cent.  Now,  no  boy  and  no  man  in  busi- 
ness has  a  right  to  spend  30  cents  a 
week  on  an  absolutely  unnecessary  in- 
dulgence who  has  not  that  $300  invest- 
ed  at  5    per  cent. 

And  ot  this  particular  indulgence  let 
the  young  man  consider  the  effect  upon 
his  character  and  upon  his  reputation, 
it'pon  his  character  the  injury  has  the  ef- 
iect  ot  making  him  more  and  more  self- 
dndulgent  and  with  that  always  goes  the 
sinew  o,  success.  His  associates  perceive 
it,  and  confidence  in  him  is  proportion- 
ately diminished.  There  is  many  a  busi- 
ness man  who  would  not  give  a  position 
in  his  house  to  any  youth  that  smoked 
cigarettes,  because  that  business  man 
knows  that  never  did  the  slightest  good 
come  to  any  human  being  from  any  cig- 
arette that  was  ever  smoked,  and  that 
there  was  never  one  that  did  not  injure 
the  nerve  ot  the  smoker.  Some  other 
form  ot  smoking  may  or  may  not  be  in- 
jurious, but  the  cigarette  has  been  set- 
tled to  be  invariably  detrimental.  There 
is  no  liquor  nor  any  other  drugs,  except 
those  used  in  the  making  ot  cigarettes, 
the  stench  ot  which  is  so  absolutely  dis- 
gusting. Now  the  employer  says,  "If  this 
boy  cannot  abstain  from  that,  I  cannot 
let  him  go  among  my  customers  with  his 
offensive  scent."  I  have  taken  the  cigar- 
ette as  the  cheapest  of  all  the  indulgences, 
the  easiest  and  most  insiduous.  I  would 
have  you  settle  as  one  principle  that 
whatever  is  unnecessary  is  probably  in- 
jurious. Now  mark  '  I  do  not  say  "ne- 
cessarily,' but  "probably."  You  must  re- 
member that  all  your  calculations  and 
plans  in  business  will  be  regulated  by  the 
doctrine  ot  probabilities.  Apply  the  same 
calculations  to  time.  Now,  as  all  things 
ed  by  time,  is  it  not  wonderful  that  men 
are  embraced  in  life,  and  life  i.s  measur- 
who  are  scrupulous,  and  even  stingy,  in 
other  things  are  so  prodigal  of  time  ?  I 
wish  you  would  look  into  the  table  below 
and  study  it.  Suppose  you  cut  it  out 
and  pasts  it  in  your  hat  : 

Do  yourself  the  kindnes  to  make  a  study 
oi  habit.  One  of  the  most  wonderful  pe- 
culiarities   ot     your     constitution   is    the 


power  ot  habit.  It  does  not  exist  in 
machines.  It  involves  two  things,  the 
inclination  to  repeat  an  action  which  has 
been  once  repeated  and  increased  ease 
in  performing  the  action.  A  man  may  do 
a  thing  once  he  will  receive  only  the  full 
force  ot  the  effect  of  that  action,  but 
just  so  sure  as  he  performs  it  the  second 
time  he  will  receive  not  only  the  effect 
ot  'the  action  itself,  but  also  an  inclina- 
tion to  perform  it  the  third  time,  and 
with  each  repetition  of  the  action  there 
is  an  increased  propenlty  to  repeat  it. 
It  it  be  a  difficult  thing  to  do,  it  becomes 
less  difficult  with  every  performance.  If 
it  be  a  easy  thing  to  do,  it  becomes  more 
easy.  You  perceive  that  this  was  placed 
in  our  organism  originally  tor  a  most 
beneficient  purpose,  and  that  its  action  is 
very  good.  But  in  this,  as  in  everything 
else,  nothing  is  so  bad  as  a  blessing  per- 
verted. It  gives  strength  to  evil  as 
it  does  to  good.  Habit  intensifies  evil 
as  it  intensifies  good.  Therefore,  watch 
your  habits. 

Examine  those  you  have  now.  Take 
a  piece  ot  paper  and  write  down  a  list 
of  ah  the  habits  which  you  think  you  now 
have,  but  which  really  have  you,  habits 
ot  sleeping,  eating,  dresing,  talking,  en- 
tertaining company,  going  out,  buying 
and  selling,  etc.  Put  G  or  B  or  I  oppo- 
site each  one  ot  them.  Make  this  clas- 
fication  conscientiously.  Lay  the  "Good" 
and  "Indifferent'  aside  for  the  present, 
but  set  yourself  reolutely  to  break  up 
every  "Bad"  habit  if  it  kills  you.  You 
had  better  be  killed  now  than  later  when 
the  habit  which  you  think  you  cannot 
break  shall  have  made  you  more  injurious. 
But  in  the  conflict  resolutely  strive  with 
ali  your  power  to  kill  the  bad  habit. 
Remember  that  it  can  never  be  tamed, 
and  remember  that  acts  repeated  form 
habits,  and  habits  make  character,  and 
character  fixes  destiny.— Rev.  Dr.  Charles 
F.  Deems, 
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ARE  GENUINE.  ROGERS"G0ODS. 


ARTIST'S 

BRUSHES 

HOGS   HAIR, 

CAMEL  HAIR, 

BLACK  SABLE   HAIR, 

RED  SABLE   HAIR, 

INDIAN  SABLE  HAIR, 

BEAR  HAIR, 

BADGER  HAIR. 


We  manufacture  and  carry  in  Stock  a 
larger  assortment  than  any  other  House  in 
Canada. 

Quality  and  prices  guaranteed  right. 

CHAS.  BQECKH  &  SONS, 

80  York  St.,  TORONTO. 


Write   for   illustrated    Price   List. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


SCONTO^ 


f-   £** 


BURNS  &TH0MAS 


H.  Boker  &  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


MARK. 


Q  A  TaTQ   CIRCULAR,  Shingle,  Re  sawing. 
Oxl  W  O       Drag,  Gang,  Cross-cut,  etc. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNIally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
MeGill,  Wellington,  Grey  Nun  and  Youville  Bts 

MONTREAL. 
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The  Gardner  Steel  Ribbon  Sash  Balance 
consists  of  a  malleable  galvanized  steel 
ribbon  running  over  a  pulley,  expressly  made 
for  it,  and  attached  to  sash  and  weights  as 
cord  or  chain  are. 

It  works  very  easily,  noiselessly  with  little 
or  no  friction,  consequently  can  hardly  wear 
out,  and  lying  close  to  frame,  it  can  be 
painted  same  as  woodwork,  presenting  a 
very  neat  appearance. 

Ribbon  is  made  in  various  sizes  as  to 
thickness  and  width,  so  that  it  will  balance 
10  lbs.  or  1,000  lbs.  with  admirable  working 
satisfaction. 

Those  who  have  seen  and  are  using  it  en- 
dorse our  claim,  that  it  surpasses  any  sys- 
tem in  the  market  for  hanging  sash,  elevator 
doors,  etc. 


Sample,  Price  Lists  and  all  information, 

JOHN  HARGREAVES,  Mgr. 

Gardner  Sash  Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 
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BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


New  n\Mhod  of  making  Ice  Cream. 

■>•  ?^w  • WHEEL  DA5HEK.  ■  CEDAR  TUB    ^^   '* 
Freezes  much  the  quickest  and  easiest, also 

maKes  most  Ice  C/ear<\. 

SHERflRD  rWRDW/lRE  CO.    pUFFAU).  K.Y. 


COHRE^T    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Umb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,   24 

Strip   "     ■••■  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  p*>rbo?„ 

I  C,  usual  sizes $6  25  *6  50 

IX  "  7  50    7  75 

I.xix.,       "  8  75    9  00 

Raven  &  P.D.  Grades— 

I  C.  usual  sizes 5  50    5  75 

IX  •'  6  50    6  75 

LX.X.,        "  7  50     7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  121x17         5  00     .... 

D.X.,  6  00     .... 

D.X.X.        "  .....    7  00 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Ookt  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    o  uu 

%        I  C,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

sizes   4  85    5  00 

Note—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Terne. 
Dean  or  J.G.  Grade — 

I  C  20  X  28,  112  sheets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 

Cookley  Grade—  Per  lb. 

I  X  X.,  14x56,  50  sheet  bxs  ) 

«        14x60,  £   6Jc,     7c 

14x65,  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    74 

28    "  n  8 

Iron  and  Steel. 

Common  Iron,  per  100  lb   . .  $2  05    2  10 
Refined      "  "  ••     2  45    2  55 

Horse  Shoe  ;;  »  ..    |  50   |  65 

Hnon  "  '  ..     2  65     2  80 

Swe&sh         "       ,    "  ••     J  00    4  25 

Mac^nerV 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13*  0  1! 

Russian  Sheet        "       <>  10J  0  U 

TankPlates 2  00    2  25 

BoilerRivets 4  50    5  00 


Boiler  Tubes. 

2-inch    lOJc 

-inch  15 

Boiler  Plate.  . 

Jinch $2  45 

5-16  "     2  35 

§     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2f ,  3 

22  to  24      "      2J,  3 

26  "      3,   31 

28  "      3£,3J 

Canada  Plates. 

Blaina i  bright  3  15    3  20 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  62i  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5J\  6 

28      "  "        5},  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5i,  6 

26  gauge,  "  5§,  61 

28      "  "  5|,61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7      71 

"       5}    61 


5-16 

% 

7-16 

% 

% 


1  5j 
51 

:  4J 
3  60 
3  50 
5  90 

2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "         0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  i  to  J  iu  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun  "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  2Sl    0  25 
"  "        27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  054 

Zinc  Sheet. 

5  cwt  casks 0  06J  0  06j 

Part  casks 0  06|  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03J  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2£  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb 80  16J  0  17* 

Other  makes"    0  16    0  16J 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5j   .. 

No.  1  Do "  0    5 

No.  2  Do "  0     44 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  i  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre 0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.)  "  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "        0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  perlb 0  091    0  09J 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    0  11 

Frenchmedal   0  11    0  18 

Cabinetmakers  0  17    0  18 

White 0  16    0  17 
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IIAKDWAKK. 

A  in  in  unit  ion — Cartridges. 

Kim  Firo  Pistol,  dis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Him  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Anier. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "Trap"    and 

"  Dominion  "  grade,  25  p.o. 
Shot. 
Canadian,  dis.  ?'■,  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount 50, 50 and  10 

Hollow  Steam's  per  doz...  13  00  20  00 

Adjustable   "  each   5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Excolsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  C  65  1  59 

Pegging,  "  ....     0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers',  "         ,. . . .     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  ,  „.     Q  nfl 

"    Sewing,         "  ....f7  *    8  00 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Hand. 
Brass.   60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Cauadian,  dis  45  and  50  pc. 
Form. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting:. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Hits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Kellers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  pel 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  pe1' 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "         ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "  dis.  50pc.  J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross   0  90  110 

White,  lump,  per  ll> 0  01J  0  01J 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 
from  factory  60  and  io  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c. 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33^  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz ...    1  30    2  25 

Star,         "        2  80    3  90 

Feuns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's, dis.  Can.  list, 25pc.  to  27J  p.c. 

Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

Horse  Rasps,  dis.  45  p.c.  Amer  I  tiqiiq,.c 

50p,c.  Can.  I  neHels 

Horse  Rasps,  Spencer's,  dis    Can.  list 

33i  p.c 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc,dis.40  p.^. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c 
Shepare's  Queen  City,  dis.  15  p  c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United          50  ft.      100  ft.  50  ft.   100  ft. 
inches. 

16  to  25            1.15           2.80  2.15 

26  to  40            1.55           3.00  2.45 

41  to  50                             3.40  5  30 

57  to  60                             3.70  5.80 

61  to  70                             3.95  6.30 

71  to  80                              4.40  7.40 

81  to  85                              5.30  8.40 

86  to  90                              6.00  10.00 

91  to  95  11.50 

96  to  100  13.65 


PUkington. 
Ordinary 

1st  break  «3  65 

2nd       "      3  9o 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  40 

6th       "      5  90 

7th       "       6  50 

Picture  Glass. 

Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd      "       5  40 

4th       "      5  90 

5th      "      6  50 

6th       "      6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  perdoz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  ois. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    o  37j 

Handles. 

Axe        perdoz 100    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       pergross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B. ,  discount  30  per  cent,  to  35  p.  c. 

Saw, 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37J,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  80  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  4f  0  05 

Screw  and  Strap,  per  lb  . .     0  03$  0  04J 
Per  doz.  sets. 

Screw,  Eureka  113    180 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pel 

cent. 

Planter's  perdoz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    1  10 

Clothes  Line,     "  0  27    0  63 

Harness,  "  0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 

dis.  17J,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


Red  Cap, 


zKunsriDS- 

Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

BO"v^T3vi:^.isr3  iKiiEiisnsriEiry  &  oo., 

LOztsnDOiisr,  ozlstt- 


20 


HAHUWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  por  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    Prices  withdrawn. 
Horse  Shoes. 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  74  per  cent.  dis.  off 

new  list.  , 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 1  »>o    4'° 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz     .     2  78    A  23 
Bronze,  Gem,         »        ....    6  00^00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross »l  30    4  uu 

Ladles. 

Melting,  per  doz 1  <°    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  faO 
Galvanized,  f<  \-li  oq 

Anglais"3  "  120    130 

Lines. 
F^pergross  .........     1  05    2  50 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  iSErwm,  per  doz    2  90     l  ou 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paauock. 
English  and  Am.  per  doz        50    6  00 

ffi^fsViparWt>15tol71Jper2Ce^ 
Mallets. 

Tinsmiths',  per  doz     1  25    1  50 

Carp't'rs',  hickory  120    6  <? 

Lignum  Vitse  3  85    5  00 

Caulking.each 1  60    i  w 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37J  to  40  per  cent. 

Home,  each ■•••. 

Mincing  Knives. 
American,  per  doz 42    iM 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cert 

Nails. 
Cut.  3   in.   and    upwards, 

ner  keg  base,  price  ......     .  •  •  •     *  m 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  qq 

D&nd::::::::::::::::::i2ooi5oo 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     »«  °" 

Canada  W.W.               °W 

American  W.W.    " .•••  0  2o 

S.  R    Seal per  gal    0  63  0  65 

Oilers. 
McOlary'sGalvan.  Iron 

Oil   Can,    with    Pump,  ^ 

Zinc"' and  Tin.  dis    50,  50  and  10. 
Copper,  per.doz.......  1  «    -  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

"        Carpenter 2  25    3  60 

Picks 
perdoz  600    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R,   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey'sVictor,  dis.  124  to  15per  cent_ 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37A,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  por  doz 55    100 

Axle  *^ 

Screw 27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher   Spout,  60  to  65  p.c.     • 
Punches.  • 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     —     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2/5 

Rail. 

Barn  Door,      per  foot 3  34 

Sliding  Door,  "       ....  3*        3:j 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Kazor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,   30,  33i  per  c. 

Kivet  Sets. 
Canadian,  dis.  30,  35  per  c. 

Rope 
Sisal,       per  lb  9J  lOi  i   smaller  than 
Manilla,      "     124  13}/ 7-16 ,  Jc.  extra. 

Cotton,  "      ...        22        25 

Russia  Deep  Sea,  per  lb..        134      16 

Jute    "     ■••        «8       08* 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ^is  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A., sand,  30  p.c 

Emery,  per   quire 55       90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

Sausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  pel    cent. 
Hack,  complete,  each. .. .     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams.  Tape  Lines. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent.  English,  ass  skin  per  doz.  $2  75  $5  50 

Scrapers.  English  Pat.  Leather  .. ..    5  50    9  75 

Box     per  doz  2  10    4  50  Chesterman's,      each  ....    0  90    2  85 

Foot         "           40    3  50  "               steel, each.    0  80    8  00 


Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  perdoz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77J  per  cent.  dis. 
"       U.S..       "       724        " 
"      F.  H.  Brass  75 
■'      R.  H.      "      70         "  " 

Diamond   Point    wood    screw   nails, 
bright,  dis.  77J  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  30  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent 
B.  &  W   N.P  ,dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
<Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37J  per  cent 

Sieves. 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    \  gross   boxes 3  25 

•'         {  and  4  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,   English 180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50  12  00 

Dessert  "     "         21  00  

Table       "     "          30  00  30  00 

Dessert  Forks....         "         24  00  

Medium      "       ....  "  27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  perdoz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  Per  cent 

Staples. 
Pence,  galvanized,  per  lb  44      ii 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "       0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut, Carpet.gimp, blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron, blued  ortinned,  dis.  424pc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 


Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174,  20  per  cent 
Game,  H.&N.,  or  P.S.&W.,  discount  624 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    S'  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 


Butter,  per  doz 


Triers. 


6  25    9  00 


Twines. 


Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.c 


Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb     .     0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"  iute        "       

Blue  ribbon    0  14 

"         Red  cap 0  12 

"         Grown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00  4  5CJ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each   5  50  9  00 

Saw,  perdoz .  6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 

Amer., per  doz.  8,10  &  12  in.    3  38    600 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  74  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c. per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  74 
p.c.  dis. 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  O64  0  O64 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0044004} 

Ditto  Glidden  2  point  0  041  0  04} 

Galv.  Stei  1,  plain  twist  . .    0  044  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  O44  0  04} 

Staples  0  044 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft     1  90    2  00 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis. 321  p.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .     2  110    s  00 

S.,  per  doz 5  80    7  50 

G.  &  K.'s  Pipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Cincinnati  bellFoundry  Co 


RiiSV     SUCCESSORS  IN  BLYMYER'BELLS  TO  THE 

E!?al   BLYMYER  MANUFACTURING  CO 

™  ^™  '  -    CATALOGUE  WITH  2200  TESTIMONIALS 


IELLS.CHURCH.oCHOOL.FIRE  ALARM 


No  Duty  on  Church  Bells.     Please  mention  this 
paper 


TRAVELLERS 

SHOULD   SEND    2IJC.    FOR 


a 


DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN 

:ei^:r,:dav-^:r,:e]. 

How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
wheu  required. 

MANUFACTURERS    OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SAW  YOUR 


ADVERTISEMENT! 


IN   THE 


HARDWAR 


illllllll 


When  writing  to  our  advertiser     please  inclose 
the  above. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRAOE  MARK  FOR 


HOLLO*    WARE- 


16  &   18  DeBresoles  St., 

MONTREAL.  ™>e  mark  for 


MANUFACTURERS  OF  THE 

FIITEST    QTJ\A_T_IT_T-y 


KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best   in  the  Market. 


Manufactured  by 

iMembers  of  the  White  Lead  Association  of  Canada. 


Montreal  Rolling  Mills  Co. 


Montreal,   P.Q. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters, 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


A  TRIAL  IS  ALL  THAT  IS  NECESSARY  TO 
SHOW  THE  SUPERIORITY  OF 

Canadian  Cartridges 

SHOT  SHELLS-("TRAP") 
PRIMERS  B  B  CAPS, 
Etc.,   Etc.,   Etc. 


The  manufacturers  respectfully  ask  any  dealers  or  sportsmen 
not  using  these  goods  to  try  them,  and  let  them  speak  for  them- 
selves. 

Their  Reliability,  Strength  and  Accuracy  are  Fully  Guaranteed. 


FOR  SALE  BY  THE  TRADE  GENERALLY. 


Wholesale  only  by  the  Manufacturers, 
DOMINION  CARTRIDGE  CO.,  LTD., 


MONTREAL. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.^and  Treas.  CHAS.  N.  CANDEE,  Sec*y_ 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


KINK  PROOF  HOSE. 


GUTTA  PERCHA'RUBBER  rPO 

.     °F  TORONTO. 

43YOWGE 


Biia 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  I'lON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to   be  pure    Lake    Copper  of  the  highest  conductivity.      Carefully    drawn    to 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.      Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUGES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  tinned  if  required. 
Prices  guaranteed  lower  than  can  be  imported.      Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  CO'Y.  Toronto  and  Montreal 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


Machinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and   Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

HlCEIiEWlS&SOrl 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 
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Sole    Agents    and    Manufacturers 
of  the 
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Forsyth  (Boston 
*^^--5^^  Belting  Co'y) 
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Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

O— O— O 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers'  and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.  McGILL,    Man. 

WESTERN    15RANCH  : 

Corner   Yonge   and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 
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THE  TRADE  IN  LAWN  GOODS. 

The  demand  for  lawn  hose  this  year  has 
been  extraordinarily  large.  Wholesale  hard- 
ware houses  are  unable  to  meet  it,  and  are 
behindhand  for  thousands  of  feet.  They 
have  to  wait  on  the  manufacturers  who  will 
be  some  time  overtaking  the  orders  that 
have  come  down  like  an  avalanche  upon 
them  the  past  few  weeks.  The  trade  of  for- 
mer years  has  been  no  standard  to  go  by 
this  year  in  stocking  up,  and  because  the 
manufacturers  took  the  general  average  of 
past  summers  for  their  guide,  their  anticipa- 
tion of  the  season's  demand  has  fallen  far 
short  of  the  actual  measure.  There  appear 
to  be  two  causes  for  the  exceptional  run  on 
hose.  One  is  that  more  grass  is  grown 
about  people's  houses  than  in  other  years. 
The  number  who  cherish  the  'bit  of  green' 
at  their  doors  is  evidently  much  larger  than 
it  was  a  year  ago,  and  that  as  a  social  symp- 
tom, independently  of  its  bearing  on  trade, 
is  a  good  thing.  The  second  reason  for  the 
activity  in  the  hose  trade  is  that  we  have  had 
rather  a  dry  May  and  June.  The  fields 
have  lacked  ram,  and  the  hay  shows  the 
want  of  it,  so  that  the  difficulty  of  keeping 
the  lawn  in  a  state  of  emerald  verdure  has 
been  great.  Water  has  tc  be  applied  un- 
sparingly, and  the  hose  trade  has  benefited. 

The  trade  in  lawn  mowers  began  this  year 
two  weeks  earlier  than  usual,  and  began 
strong.  It  has  been  fairly  good  since  the 
opening,   but  at  no  season  is   there    much 


done  after  the  grass  has  had  time  to  grow 
once  as  high  as  the  knife  on  the  cylinder. 
Then  or  before  everybody  buys,  and  sub- 
sequent croppmgs  are  provided  for.  But  the 
call  for  lawn  mowers  was  this  year  a  parti- 
cularly good  one  for  the  trade.and  our  manu- 
facturers have  had  reason  to  be  satisfied  with 
the  results. 

Sprinklers  and  nozzles  have  shared  with 
hose  in  the  big  demand  of  the  season,  while 
lawn  tools  generally  have  gone  well.  Shears, 
of  which  there  have  been  many  descriptions 
on  the  market,  to  be  used  kneeling  or  to  be 
standing,  to  cut  vertically  along  trenched 
borders  or  to  cut  transversely  along  the  sur- 
face, have  had  a  good  sale.  But  the  rubber 
men  have  had  the  hardest  run.  They  are 
working  over  hours  and  are  still  far  in  arrears 
with  supplies. 


THE  MONTREAL  WATER  PIPE 
CONTRACT. 

This  subject  is  still  a  live  topic  with  the 
trade  in  Montreal,  from  the  fact  that  a  new 
development  has  arisen  whereby  they  are 
as  excited  as  ever.  As  we  stated  in  our  last 
issue  there  were  five  tenders,  H.  C.  McLaren 
&  Co.  being  the  lowest  and  successful  one. 
They  are  a  firm  of  brokers  doing  a  large 
business  every  year,  and  of  course  secure 
their  supplies  from  other  parties,  which  how- 
ever, the  Water  committee  has  nothing  to 
do  with,  or  don't  care  about,  as  they  are 
fully  protected  by  their  specification.  But 
the  cream  of  the  joke  lies  in  the  fact  that 
despite  all  the^kicking  indulged  in, the  works 
of  the  aldermen  to  whom  we  referred  in  our 
last,  will  get  a  share  of  the  pipes.  Of  course 
McLaren  &  Co.  are  not  aldermen,  and  can 
purchase  their  pipes  from  whom  they  please 
and  this  is  just  what  they  are  going  to  do,  so 
that  in  spite  of  all,  the  trade  are  left  on  the 
outside  of  the  circle  so  to  speak.  In 
fact  taken  on  the  whole,  the  water  works  con- 


tract is  a  nice  subject  all  round.  There  ap- 
pears to  have  been  a  great  deal  of  anxiety  to 
secure  the  work,  for  when  the  award  was 
made  known  one  of  the  unsuccessful  tende- 
rers approached  the  successful  firm  and  of- 
fered them  inducements  to  withdraw.  This 
they  did  not  see  fit  to  do,  and  the  outcome 
of  the  whole  affair  is  one  with  which  the  citi- 
zens have  no  room  to  feel  dissatisfied.  They 
simply  are  getting  their  pipes  cheaper  than 
they  otherwise  would  have  done.  The  firm 
of  brokers  already  referred  to  tendered  in 
good  faith,  and  with  sealed  tenders  there 
was  no  underhand  work  resorted  to,  or  at 
least  so  it  is  claimed. 


STOCKS  OF  SHEET  MATERIAL. 

Perhaps  never  before  has  the  supply  of 
sheet  material,  tin,  terne,  and  Canada  plates 
run  down  so  low  in  first  hands  at  Montreal 
as  it  is  at  present.  In  fact  it  is  no  exaggera- 
tion to  state  that  stocks  of  coke  and  charcoal 
tin  are  almost  nil,  while  terne  plates  are,  as 
an  actual  fact,  exhausted  at  the  moment,  and 
Canada  plates  are  reduced  to  a  pretty  low 
limit.  Added  to  this  is  the  fact  that  fresh 
supplies  near  at  hand  are  inconsiderable,  so 
that  the  prospect  is  for  a  supply  in  small 
compass  for  some  time  to  come.  Owing  to 
this  condition  of  affairs  it  is  impossible 
almost  to  quote  terne  plates  on  a  spot  basis, 
for  nothing  is  definitely  known  of  the  quan- 
tity near  at  hand,  while  in  the  case  of  tin 
plate  figures  are  likely  to  remain  firm.  The 
great  quantity  of  supplies  to  arrive,  and  they, 
as  we  have  said,  are  inconsiderable,  are 
covered  by  orders — and  more  than  covered, 
for  that  matter. 

The  course  of  events  which  led  up  to 
this  position  was  foreshadowed  in  Hard- 
ware a  long  time  ago,  when  early  in  the 
spring  the  prediction  was  made,  that  if  the 
demand  was  of  the  most  ordinary  sort  there 
would  be  a  market  pretty  bare  of  sheet  ma- 
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terial  some  time  in  the  summer.  Makers  in 
Great  Britain  were  up  to  their  eyes  in  work 
on  American  account  in  anticipation  of  the 
McKinley  duty,  while  on  the  other  hand, 
buyers  on  this  side  pursued  a  holding  off 
policy  until  it  was  too  late.  The  conse- 
quence of  this  was,  that  the  makers  could 
not  attend  fully  to  their  Canadian  demand, 
and  supplies  as  they  come  forward  were 
quickly  absorbed,  and  it  does  not  seem  as 
though  the  market  would  be  much  better 
supplied  in  the  immediate  future,  not  until 
well  on  in  August  at  least,  for  the  works  in 
England  aie  shut  down. 

In  this  connection  too,  it  may  be  interest- 
ing to  mention  that  the  trade  in  the  United 
States  are  very  skeptical  about  those  "home 
makers"  being  able  to  supply  the  enormous 
American  demand  for  tin  plate,  in  fact,  it  is 
certainly  evident  that  the  Welsh  makers 
will  not  give  it  up  without  a  desperate  fight. 


PARIS  GREEN  AND  HELLEBORE. 

Retailers  throughout  the  country  who  are 
not  druggists  are  liable  to  forget  that  the 
trade  in  hellebore  and  Paris  green  is  regu- 
lated by  law.  These  articles  are  poisons, 
and  commerce  in  them  is  subject  to  the  re- 
strictions that  druggists  must  not  over-step. 
Hellebore  is  permitted  to  be  sold  by  no  one 
but  druggists.  The  demand  for  it  becomes 
active  at  this  season,  and  nothing  is  more 
natural  than  that  owners  of  gardens  should 
repair  to  general  merchants,  grocers,  and 
hardwaremen  for  supplies.  But  these  tra- 
ders can  not  legally  make  sale  of  hellebore. 
The  penalty  for  selling  it  is  a  fine  of  from 
$20  to  $50.  It  must  be  left  severely  alone. 
If  it  is  not,  some  druggist  within  reach  will 
be  likely  to  hear  of  any  transgression  of  the 
law  and  bring  the  offender  to  book,  for  the 
druggist  naturally  wants  all  the  trade  a  pa- 
ternal law  gives  him  the  monopoly  of. 

Paris  green  may  be  sold  by  any  trader, 
but  neglect  of  the  conditions  imposed  by 
law  is  too  costly  to  be  found  guilty  of. 
Storekeepers  are  sometimes  so  careless  as 
to  sell  Paris  green  as  they  do  tea,  nails,  etc., 
merely  tying  up  the  required  weight  and  re- 
ceiving the  pay  or  charging  the  item.  Every 
instance  of  doing  business  that  way  is  pun- 
ishable by  a  fine  of  twenty  to  fifty  dollars. 
The  trader  must  keep  a  register,  a  book  in 
which  every  sale  is  entered,  with  the  follow- 
ing particulars  under  marked  headings:  The 
date,  the  quantity  bought,  the  purpose  for 
which  it  is  bought,  the  signature  of  the  pur- 
chaser, the  initials  of  the  salesman.  Every 
parcel  sold  must  be  marked  "  Poison."  If 
this  care  is  taken  in  the  case  of  every  sale, 
the  trade  in  Paris  green  will  be  a  perfectly 
safe  one. 

Detectives  are  on  the  lookout  here  and 
there  to  catch  transgressors  of  either  the  law 
relating  to  the  sale  of  hellebore  or  of  that 
relating  to  Paris  green.  The  College  of 
Pharmacy  which  aims  at  the  protection  of 
the  drug  trade,  may  be  trusted  to  prosecute 


directly  or  through  its  agents  every  offender. 
Local  druggists  are  not  apt  to  give  informa- 
tion, even  when  requested,  to  their  neighbors 
in  other  trades.  They  prefer  to  see  the 
latter  blunder  into  a  conviction  of  Dreach  of 
the  law,  be  mulcted  for  a  fine  that  will  ab- 
sorb the  season's  profits  on  the  trade,  and 
thus  be  driven  in  disgust  from  having  any- 
thing more  to  do  with  it.  Wholesalers  in 
this  city  know  something  about  the  "spotter" 
as  a  visitor,  some  of  them  having  paid  liber- 
ally for  his  unceremonious  calls.  He  is 
usually  an  unobtrusive  person,  not  desirous 
of  causing  you  any  unnecessary  trouble  in 
serving  him,  and  exceedingly  liable  to  get 
away  before  you  have  got  through  the  for- 
malities of  the  transaction.  The  whiskey 
detective  is  not  more  confidential  and  guile- 
less in  manner. 

While  upon  the  subject  of  Paris  green  it 
may  be  said  that  the  lowest  priced  is  usually 
the  dearest  for  the  trader  to  have  anything 
to  do  with.  The  quantity  of  spurious  stuff 
that  is  sold  is  very  large.  The  pure  can  be 
distinguished  from  all  varieties  of  adulterated 
by  spreading  it  out  on  a  sheet  of  paper.  It 
will  be  found  free  from  any  white  or  gritty 
substance.  There  is  little  trouble  in  detect 
ing  the  presence  of  land-plaster  or  other 
alien  elements.  The  pure  Paris  green  is  the 
cheaper  in  about  this  proportion  :  that  it 
takes  about  half  the  quantity  at  a  difference 
of  about  a  quarter  the  value  in  favor  of  the 
buyer.  Not  being  diluted  with  land  plaster, 
etc.,  every  grain  paid  for  becomes  deadly 
food  for  the  bug. 


THE  BAG  TRADE. 

For  quite  a  number  of  years  past,  the  im- 
mense trade  in  jute  bags  from  Calcutta  has 
been  handled  entirely  from  San  Francisco, 
that  being  the  nearest  point  to  Calcutta  from 
which  there  were  regular  shipping  facilities. 
However,  since  the  inauguration  of  the  Can- 
adian Pacific  fast  line  between  here  and  the 
Orient,  all  this  is  changed,  and  by  a  practi- 
cal experiment  it  has  been  proven  that  the 
business  can  to  a  large  extent  be  done  from 
here.  There  are  now  en  route  on  the  Em- 
press of  Japan  no  less  than  100,000  jute 
bags  imported  direct  from  Calcutta  by 
Steeves,  Burpee  &  Co.,  who  with  commend- 
able enterprise  have  taken  the  initiative  in 
this  matter.  They  have  bought  their  sup- 
ply direct  and  are  now  selling  throughout 
the  country.  At  no  very  distant  day  the 
trade  in  these  bags  will  be  a  most  important 
one,  for  from  Vancouver  the  whole  of  the 
Northwest  and  Manitoba  supply  can  be 
handled.  The  shipment  now  on  the  way  for 
Steeves,  Burpee  &  Co.  is  the  first  one  to  this 
point,  and  it  is  to  be  hoped  it  will  be  fol- 
lowed by  others.  In  order  to  store  this 
large  quantity  in  bond,  the  firm  above  men- 
tioned are  now  having  built  a  bonded  ware- 
house on  their  own  premises,  so  that  the  ex- 
pense of  outside  storage  may  be  saved. — 
Vancouver  World. 


THE  PROBLEM  OF  BUSINESS. 

To  sell  one's  product  is  the  hill  of  diffi- 
culty which  confronts  every  man. 

It  matters  not  what  that  product  may  be 
With  the  manufacturer  it  is  the  article  he 
makes — furniture,  pianos,  china,  lamps,  and 
bric-a-brac  ;  boats,  machinery,  personal  ap- 
parel, food  products,  soaps,  cosmetics  and  a 
thousand-and-one  other  things  of  necessity, 
luxury  and  pleasure  ;  with  the  merchant  it 
is  goods,  wares  and  merchandise  ;  with  the 
lawyer  and  doctor  it  is  advice  ;  with  the 
schoolmaster  experience  and  knowledge  on 
tap,  as  it  were,  and  with  the  editor,  clergy- 
man and  author  it  is  ability,  perceptions, 
ideas,  brains  ;  while  with  the  artisan  it  is  the 
art  of  knowing  how,  and  with  the  laborer, 
labor.  These  are  their  products  cr  stock  in 
trade,  and  h  e  is  simply  a  struggle  to  sell  the 
same — to  exchange  for  salaries  and  profits, 
to  convert  into  solid  cash. 

To  let  the  people  know  what  you  have  to 
sell  is  advertising.  Every  man  is  advertis- 
ing when  he  solicits  trade  or  seeks  a  position. 
He  offers  you  what  he  has — his  products  or 
his  goods — and  urges  you  to  buy. 

The  secret  of  successful  advertising  is  to 
so  favorably  impress  the  customer  that  he 
will  come  to  you.  If  you  were  alone  in  the 
field  this  would  not  be  so  difficult  ;  your 
wares  would  advertise  themselves  in  a  mea- 
sure. But  you  have  thousands  of  wily  com- 
petitors. Your  products — what  you  have  to 
sell — may  be  superior  to  the  stock  in  trade 
of  many  of  your  rivals  ;  but  they  have  ad- 
vertised, and  they  and  theirs  have  the  repu- 
tation, and  thev  prosper  while  you  languish. 

Moreover,  an  article  of  high  reputation 
commands  a  greater  price.  So,  also,  the 
lawyer,  artisan,  editor,  or  doctor  who  has 
a  reputation  for  distinguished  ability  in  his 
profession,  commands  a  higher  price  tor  his 
services.  Reputation  is  simply  the  good 
opinion  which  comes  from  advertising.  The 
more  advertising  the  greater  the  reputation, 
and  the  more  the  reputation  the  greater  the 
demand. 

Reputation  to  the  lawyer  or  doctor  comes 
slowly;  it  is  a  growth  of  years.  Why?  The 
narrow  custom  of  the  profession  forbids  the 
open  use  of  the  paid  columns  of  the  news- 
paper, and  they  rely  on  other  methods.  That 
which  they  take  a  quarter  of  a  century  to  ac- 
complish— to  obtain  notoriety,  a  reputation 
— a  baking  powder  manufacturer  will  secure 
by  the  liberal  use  of  printers'  ink  in  a  short 
twelve  months. 

The  presumption  is  that  there  is  always 
merit;  there  must  be,  for  the  people  are  not 
fools.  But  there  are  a  thousand  articles  of 
great  merit  without  reputation,  and  they 
only  need  to  be  brought  before  the  public  to 
be  in  general  demand. — Ex. 


The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

Credit  is  often  too  cheap  andoverbubing  far  too 
common.  Dou't  be  guilty  of  the  one,  and  don't 
aliuse  the  other. 
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THE  COMMERCIAL  VALUE  OF 
A  SMILE. 

The  title  of  this  article  may  suggest— but 
it  has  no  reference  to — the  "liquid  smile," 
which  too  often  is  the  prelude  to  commercial 
transactions.  What  is  meant  is  the  value  of  a 
cordial  manner  and  friendly  smiling  greeting 
when  extended  by  the  salesman  towards  his 
customers.  So  important  a  factor  is  it,  that 
were  I  in  doubt  about  the  selection  of  a  clerk, 
I  should  unhesitatingly  give  the  preference 
to  him  of  the  ready  smile  and  happy  count- 
enance, even  in  the  absence  of  other  qualities 
of  perhaps  a  deeper  origin.  Everybody 
likes  sunshine,  and  when  nature  smiles  we 
all  feel  a  thrill  of  pleasure,  and  a  sense  of 
newer  life;  so  when  we  grasp  the  extended 
hand  and  look  into  the  smiling  face  of  a 
fellow-creature  we  involuntarily  relax  the 
features  and  respond  to  the  friendly  greeting. 
How  many  times  do  we  go  considerably  out 
of  our  way  to  trade  with  a  proprietor  or  clerk 
whose  pleasant  manner  has  left  an  impres- 
sion upon  our  feelings.  How  often  do  we 
reserve  ourordersfor  the.smiling  "Drummer," 
and  are  "  completely  stocked  "  for  his  oppo- 
site competitor. 

But  a  smiling  face  to  be  of  permanent 
value  must  have  its  source  beneath  the  sur- 
face; it  must  be  spontaneous  and  the  spokes- 
man for  the  heart.  A  smile  which  is  not  en- 
gendered by  genial  good  feeling  and  friendly 
intent  is,  however  well  feigned,  soon  detected 
and  its  user  dealt  with,  with  more  than  usual 
caution.  If  you  are  unable  to  smile  honestly 
and  sincerely,  don't  try  ;  rely  upon  your  other 
abilities  to  effect  a  sale.  There  are  some 
people  who  could  honestly  earn  a  respectable 
salary,  by  simply  standing  near  the  entrance 
to  a  store  and  greeting  the  customers  as  they 
entered. 

It  is  so  much  easier  to  suit  a  customer  if 
we  first  secure  his  good  will  and  confidence, 
that  the  value  of  a  friendly  smile  is  to  be 
found  extended  over  many  years,  and  is  a 
magnet  which  draws  even  against  the  pow- 
erful opposition  of  prices  and  variety.  Per- 
haps this  is  best  evidenced  by  the  willing- 
ness with  which  the  public  will  shut  their 
eyes  to  the  minor  defects  of  an  article  when 
presented  by  a  salesman  who  smiles  as  he 
deplores  its  defects  and  extols  its  merits. 
Personal  magnetism  itself  depends  for  its 
very  existenceupona  smiling  face  and  cordial 
manner,  and  the  possessor  of  such  a  counten- 
ance will  rise  above  his  fellow  clerks  and  be- 
come indispensable  to  his  employer  in  spite 
of  the  fact  that  he  may  not  be  as  well  posted 
in  the  details  of  the  business. 

But  the  smile  to  be  of  commercial  value 
must  be  backed  by  tact  and  judgement.  It 
must  be  a  smile  which  has  a  "think"  be- 
hind it,  and  while  its  owner  is  looking  out 
for  the  interest  of  his  customer  he  must  not 
forget  the  welfare  of  his  employer  or  his 
business.  Suppose  two  young  men  start  out 
in  life  with  equal  business  training  and 
years.      Say  that   John    Morose   has   more 


capital  than  his  companion,  Frank  Cordial, 
and  that  they  both  open  stores  in  the  same 
city;  John  having  the  larger  capital  will  be 
able  to  keep  the  greater  variety,  while  Frank 
will  be  restricted  to  closer  lines.  Customers 
are  attracted  by  John's  display  of  goods  and 
naturally  visit  his  store  first.  They  like  his 
goods,  his  prices  and  his  arrangements,  but 
his  manner  is  chilling  and  distant,  and  while 
they  feel  that  he  is  honest  and  capable  they 
never  become  well  acquainted  or  feel  at 
ease. 

Frank,  his  companion,  comes  in  for  a 
share  of  his  trade,  and  when  John's  custom- 
ers casually  walk  into  his  store  he  greets 
them  friendly  and  smiles  when  he  is  unable 
to  supply  their  wants  from  his  meagre  stock. 
He  gets  them  interested  is  his  venture  and 
enlists  their  sympathy  for  his  success.  He 
learns  and  remembers  their  names,  and  the 
faces  of  their  children;  he  talks  about  the 
subjects  which  most  interest  them,  and 
shows  a  friendly  feeling  for  their  welfare  and 
comfort.  Customers  have  a  way  of  coming 
in  and  talking  over  their  affairs  with  Frank, 
and  if  the  goods  they  want  are  not  in  stock 
will  wait  for  him  to  get  them,  although  they 
know  that  John  has  them  on  hand  and  they 
could  secure  them  there  at  once.  People 
when  they  pass  Frank's  store  have  a  habit  of 
looking  in  to  catch  his  friendly  nod  and 
smile,  and  his  trade  grows  steadily  and 
surely. 

John,  on  the  other  hand,  finds  that  his  first 
customers,  although  suited  in  quality  and 
price,  rarely  return  and  seem  anxious  to  get 
outside  as  quickly  as  possible  into  the  sun- 
light. He  fails  to  see  the  fault — so  hard  it 
is  to  see  ourselves  as  others  see  us — and  in- 
creases his  stock  and  reduces  his  prices,  but 
in  spite  of  capital  and  good  business  train- 
ing, he  is  unable  to  hold  his  customers.  His 
imitative  clerks  become  like  himself,  and 
even  his  surroundings  and  store  fixtures  take 
on  a  sombre  hue  in  keeping  with  their  owner. 
The  promising  start  turns  out  a  failure — or 
what  is  perhaps  worse,  a  mere  drag  of  wor- 
rying existence — and  John  Morose  joins  the 
many  who  deem  life  itself  a  failure. 

Now,  if,  when  this  imaginary  John  first 
commenced  to  battle  with  life,  some  expe- 
rienced friend  had  deeply  impressed  upon 
his  mind  the  great  value  of  a  smiling  face  as 
a  factor  of  business  success,  he  might  easily 
have  made  a  marked  career  and  enjoyed 
life,  rather  than  endured  existence.  Or  if, 
from  natural  constitution,  he  found  it  diffi- 
cult or  impossible  to  be  cordial,  he  might 
have  realized  its  great  importance  and  se- 
cured the  services  of  clerks  who  had  these 
traits  in  a  large  degree  and  kept  himself  in 
the  background.  There  are  few  establish- 
ments but  depend  for  their  prosperity  upon 
the  cordial  manner  of  some  employee,  who 
holds  the  trade  by  his  smile  and  friendly 
bearing  towards  his  patrons. 

Right  here,  it  would  seem,  is  provided  a 
chance  for  any  young  man  of  average  ability 
and  common  sense,  to  render  himself  indis- 
pensable tohis  employer  and  a  possiblyfuture 
partner  by  the  exercise  and  cultivation  of  a 
cordial   manner  and   sincere  smile. — Ex. 


BOOKS,  CATALOGUES,  ETC. 

The  Laws  of  Business,  by  C.  A.  Flem- 
ing. Owen  Sound  :  Printed  at  the  Northern 
Business  College  Steam  Press.  This  book 
is  intended  for  the  use  of  commercial  stud- 
ents, but  will  be  found  of  great  service  to 
those  whose  business  education  is  going  on 
in  the  shop,  where  contact  with  the  concrete 
problems  of  business  will  teach  the  value  of 
a  work  of  this  particular  kind.  Not  only  the 
law  but  the  very  parlance  of  business  needs 
to  be  better  known,  as  too  few  know  what  is 
meant  even  by  the  terms  that  denote  process- 
es, transactions,  documents,  etc.,  that  the 
complex  machinery  of  commerce  has  called 
into  being.  The  matter  of  the  book  is  very 
directly  and  lucidly  presented.  Its  form  is 
a  credit  to  the  press  from  which  it  issued.  It 
sells  at  $i.s;o. 

Linsley's  Wire  Cloth  and  Netting  Price 
Book  ought  to  be  in  the  hands  of  every 
hardware  salesman.  It  is  a  great  economizer 
of  time  and  as  well  an  unerring  authority  on 
prices  and  the  amounts  to  which  sales  of 
wire  cloth  or  netting  come  to.  The  time 
lost  and  the  perplexities  encountered  in  the 
solution  of  problems  to  find  what  a  sale  of 
such  wire  goods  comes  to  are  a  vexation  in 
the  salesroom,  and  a  man  might  gather  for- 
mulas until  he  was  gray-headed  before  he 
could  construct  a  ready-reckoner  so  conven- 
ient as  the  Price  Book.  That  manual  is  in- 
deed a  study  in  condensation  and  clearness. 
All  the  varieties,  widths,  lengths,  areas, 
prices,  etc.,  are  combined  in  distinct,  sepa- 
rate results,  so  that  a  salesman  can  get  his 
eye  on  what  he  wants  at  a  single  glance. 
The  book  sells  for  25c.  It  is  published  by 
F.  J.  Linsley,  New  Haven,  Conn. 


PATRONS  OF  INDUSTRY. 

The  local  newspapers  of  Michigan  teem 
with  announcements  similar  to  the  follow- 
ing :— 

"Morseville  Lodge  P.  of  I.  disbanded 
Saturday  night,  and  sold  everything  belong- 
ing to  the  order. 

*        *        *        * 

"The  Patrons  of  Industry  in  this  town  are 
very  nearly  broke  up.  At  a  recent  meeting 
a  committee  was  appointed  to  settle  with  the 
finance  keeper,  and  they  found  $3  m  cash  on 
hand,  which  was  paid  out  for  some  neces- 
saries, which  leaves  the  finance  keeper  very 
short." 

The  Michigan  Tradesman  says  it  is  as- 
sured by  an  authority  which  it  deems 
thoroughly  reliable,  that  less  than  one-tenth 
of  the  organizations  inaugurated  under  the 
auspices  of  the  P.  of  I.  are  now  in  existence, 
and  that  only  one  lodge  in  thirty-five  is  now 
paying  per  capita  dues  to  the  State  organiza- 
tion. The  approaching  extinction  of  the 
order  suggests  the  lament  of  the  poet : 

If  so  soon  I  am  done  for, 

What  was  I  begun  for? 

—Ex. 


HARDWARE. 


THE  AMERICAN  IRON  TRADE  FROM 
AN  ENGLISH  STANDPOINT. 

The  Colliery  Guardian,  London,  after 
painting  the  decided  curtailment  of  pig  iron 
production  in  the  United  States,  gives  this 
interesting  study  of  the  situation  on  this  side 
of  the  ocean  :  These  causes  of  this  great 
curtailment  of  production  are  not  far  to  seek. 
In  the  first  place,  as  we  have  more  than  once 
taken  occasion  to  show,  the  American  iron 
trade  during  the  last  three  years  has  been  in 
an  unnatural  condition.  The  productive 
capacity  of  American  metallurgical  industry 
has  been  very  greatly  increased,  while,  at 
the  same  time,  the  agriculture  of  the  Ameri- 
can Union-  -which,  so  far  as  the  Western 
States  are  concerned,  is  the  main  support  of 
the  railroad  interest,  and,  by  consequence, 
also  of  the  American  rail  mills — has  been  in 
a  weak  and  languishing  condition.  Until 
within  the  last  few  months  the  prices  of 
wheat  and  maize  had  sunk  to  a  level  which 
left  Western  American  farmers  no  return 
upon  their  skill  and  labor;  and  it  was,  ac- 
cordingly, not  difficult  to  see  that  a  check 
must  sooner  or  later  be  given  to  the  work  of 
Western  American  railroad  establishment. 
Nothwithstanding  this,  American  industrials 
were  all  the  while  increasing  their  means  of 
production,  the  inevitable  results  being  that 
the  iron  markets  became  glutted.  Another 
cause  of  the  great  curtailment  in  production 
which  we  now  witness  in  the  American  iron 
trade  was  the  comparative  weakness  obser- 
vable in  the  metallurgical  centers  of  Great 
Britain  and  Western  Europe,  principally  in 
consequence  of  financial  troubles  in  the 
Argentine  Republic.  The  Argentine  author- 
ities have,  until  within  the  last  few  months, 
been  proceeding  with  great  activity— in  fact, 
with  too  much  activity — in  the  establishment 
of  new  railways  and  other  public  works;  and 
the  result  for  the  time,  was  a  heavy  demand 
for  railway  material  from  Argentina.  So  long 
as  the  credit  of  the  Argentine  Government 
could  be  maintained,  all  went  well;  but  for 
the  last  six  months  Argentine  credit  has  been 
going  from  bad  to  worse,  until  there  has  now 
been  an  almost  complete  collapse.  The  ef- 
fect of  this  upon  the  European  iron  trade  has 
been  severe  and  immediate,  and  American 
metallurgy  has  suffered  in  sympathy. 

The  very  check  which  this  production  of 
iron  has  experienced  in  the  United  states  is, 
however,  calculated  to  bring  about  a  salu- 
tary change  in  the  general  position  of  the 
American  metallurg;cal  industry.  Ironmast- 
ers are  beginning  to  starve  the  markets  by 
curtailing  their  production,  this  is  calculated 
to  steady  and  strengthen  business.  In  the 
second  place,  there  has,  during  the  last  few 
months,  been  a  decided  improvement  in 
American  agncultural  affairs.  The  hard 
winter  of  1890-91  had  the  effect  of  injuring 
the  wheat  crops  in  France,  Spain  and  other 
parts  of  Europe.  Available  stocks  of  wheat 
have  also  been  run  down  to  a  very  low  point 
in  the  United  States,  and  the  result  is  that 


an  improvement  of  10s.  per  quarter,  or 
thereabouts,  has  been  already  established  in 
the  price  of  wheat,  with  some  prospect  of  a 
still  further  rise.  This  improvement  in 
prices  has  taken  place  in  spite  of  the  fact 
that  the  American  growing  crops  present 
thus  far  a  highly  encouraging  appearance. 
If  the  anticipations  now  entertained  with 
respect  to  the  harvest  are  substantially  rea- 
lized, American  farmers  will  be  in  the  happy 
position  of  selling  abundant  crops  at  con- 
siderably better  prices,  and  this  will  ulti- 
mately improve  the  demand  for  iron  in  the 
Western  States.  It  is  difficult  at  present  to 
indulge  in  any  hopeful  prophecies  with  re- 
gard to  the  course  of  affairs  in  the  Argen- 
tine Republic.  The  outlook  is  as  bad  as  it 
can  well  be,  and  the  utmost  which  can  be 
said  is  that  any  change  which  may  take 
place  is  likely  to  be  a  change  for  the  better. 
American  ironmasters  must,  then,  we  think, 
be  contented  to  find  their  principal  elements 
of  hope  in  reduced  production  and  improved 
agricultural  prospects. 


BRANDS  LOSING  THEIR  PRESTIGE. 

The  time  is  not  far  distant  when  a  brand 
was  a  term  to  conjure  with.  It  sold  pig  iron, 
bar  iron,  tool  steel,  boiler  plate,  sheet  iron 
and  so  on  all  through  the  list.  It  was  a  val- 
uable piece  of  property,  one  of  the  most 
precious  assets,  in  fact,  of  a  long-established 
house,  and  was  regarded  with  all  the  vene- 
ration that  attaches  to  a  charm  among  the 
ignorant  worshippers  of  blind  luck.  A 
brand  that  had  been  known  in  the  trade  for 
ten  years  had  an  appreciable  value;  one 
known  for  25  years  was  a  banner  of  glory  to 
the  house  owning  it;  but  one  familiar  to  the 
lips  of  men  for  50  years  or  more  was  a  veri- 
table gold  mine,  as  it  was  worth  an  army  of 
salesmen  in  both  maintaining  and  extending 
trade.  It  might  have  been  merely  an  X,  or 
the  outline  of  a  fish,  or  a  quaint  group  of 
letters  like  Q  K  Z,  but  if  it  had  been  known 
to  the  entire  trade  to  mean  a  perfectly  reli- 
able brand  of  bar  iron  or  tin  plate  or  tool 
steel,  there  was  a  staunch  band  of  custom- 
ers who  would  have  the  goods  bearing  that 
stamp  and  none  other,  and  eloquence  was 
more  than  wasted  in  trying  to  induce  them 
to  experiment  with  brands  to  them  unknown. 

Even  to  this  day  there  is  a  sort  of  glamour 
surrounding  a  well-known  brand  or  trade- 
mark whose  reputation  has  been  sustained 
for  a  long  series  of  years  by  a  product  of 
uniformly  high  quality.  The  trade  thus  se- 
cured by  a  house  may  in  some  cases  cover 
quite  a  respectable  percentage  of  its  entire 
volume  of  business.  Its  brand  may  hence 
possess  sufficient  value  to  keep  it  prominently 
in  the  foreground,  and  not  let  the  public  for- 
get its  existence.  There  is  a  conservative 
element  which  will  presistently  cling  to  re- 
sults of  past  experience,  refusing  to  make 
experiments  or  to  hazard  a  trial  of  new  ma- 
terial. But  with  the  great  number  of  con- 
sumers in  the  United  States  a  brand  or  a 


maker's  name  is  no  longer  of  vital  impor- 
tance. This  is  well  illustrated  by  a  story 
told  of  a  prominent  mechanical  engineer 
whose  opinion  was  asked  of  a  brand  of  steel 
in  extensive  use  his  answer  was  that  he 
had  had  no  occasion  to  give  attention 
to  the  subject  for  ten  years,  and  he  knew 
nothing  about  steel  at  the  present  time. 
It  is  very  likely  that  if  he  had  been  asked 
such  a  question  in  1880  he  would  have  been 
found  possessed  of  very  strong  opinions 
with  regard  to  the  superior  qualities  of  a 
very  few  brands.  Improvements  in  steel 
making  in  recent  years  have  evidently  been 
so  widespread  that  quality  is  no  longer  a 
monopoly  to  be  claimed  by  a  limited  number 
of  steel  producers.  The  same  is  true  of  other 
metal  products.  There  are  very  few  con- 
sumers of  pig  iron  who  will  now  pay  a  pre- 
mium of  25  cents  per  ton  to  secure  a  special 
brand,  but,  on  the  contrary,  almost  the  entire 
trade  will  readily  take  in  an  unknown  iron 
if  offered  them  at  a  slight  reduction  on  cur- 
rent rates  and  they  are  given  some  idea  as 
to  its  probable  character.  Foundry  practice 
has  very  generally  abandoned  its  old  posi- 
tion of  dependence  on  special  brands,  and  a 
new  dispensation  has  been  established 
among  foundrymen,  who  secure  good  results 
by  methods  which  have  been  brought  into 
use  within  the  past  decade. 

The  growth  of  the  business  of  this  country 
has  been  too  rapid  to  be  bound  by  ancient 
traditions.  The  consumption  of  iron  and 
steel  has  increased  too  much  for  the  main- 
tenance of  supremacy  by  special  brands.  And 
hand  in  hand  with  the  increased  consumption 
there  has  been  an  improvement  in  the  selec- 
tion of  raw  materials  and  their  manipulation 
in  manufacturing  processes  which  has  brought 
about  a  general  advance  in  the  quality  of  the 
product  turned  out.  Consumers  still  specify 
to  a  considerable  extent  special  brands  of 
iron  or  steel  to  be  used  in  work  made  for 
them,  but  this  practice  is  giving  way  to 
mechanical  or  chemical  tests  as  the  number 
of  high-grade  brands  inreases  in  every  line. 
The  name  of  a  maker  is  to-day  of  less  con- 
sequence than  the  tact  that  the  material  fur- 
nished is  up  to  a  recognized  standard  of  ex- 
cellence, as  determined  by  exhaustive  tests 
or  authenticated  records.  But  above  all  as 
a  growing  influence  determining  the  attitude 
of  buyers  in  these  latter  days  is  the  question 
of  comparative  cost.  Quality  being  equal 
the  brand  offered  at  the  lowest  price  is  the 
most  popular. — Iron  Age. 


CANADA'S  IRON  INDUSTRIES. 

The  production  of  pig  iron  in  Canada  last 
year  amounted  to  only  21,772  tons,  valued 
at  $331,000.  Reducing  all  the  iron  and  steel 
used  to  the  basis  of  pig,  the  country  con- 
sumes about  400,000  tons  of  pig  iron  a  year. 
All  told,  the  value  of  the  mineral  products  of 
the  Dominion,  in  1890,  was  $19,000,000 
The  production  of  iron  ore  was  76,500  tons. 
Iron  is  found  in  considerable  quantities  in 
all  the  Provinces,  and  the  supply  is  practi- 
cally inexhaustible.  The  iron  of  Nova  Scotia 
is  particularly  fine,  and  brings  in  the  market 
nearly  double  the  price  of  English  iron. — 
Iron  Trade  Review. 


HARDWARE. 


.  S.  HOWLAND,  Sons  & 

WHOLESALE   HARDWARE, 


37    Front    Street   West. 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


Branchton  will  have  a  factory  for  the 
manufacture  of  wire  fencing. 

A  city  traveller  is  going  about  with  his 
left  eye  in  a  sling.     He  was  playing  baseball. 

Rushton  Bros,  are  building  a  seventy-five 
horse-power  boiler  for  the  St.  Thomas  Gas 
Co. 

The  Toronto  Commercial  Travellers'  Asso- 
ciation has  fixed  on  the  22nd  inst.  as  the 
day  for  its  excursion  to  the  Falls. 

Winchester  has  adopted  the  early  closing 
by-law.  Every  business  place  closes  at  eight 
o'clock  on  all  evenings  except  Saturday. 

A  lamp  exploded  in  Harry  Collins  hard- 
ware store,  10  Adelaide  street  west,  Toronto 
on  Friday  afiernoon,  and  did  slight  damage. 

The  merchants  of  Lachute,  Que.,  have 
agreed  to  close  their  places  of  business  every 
night  punctually  at  eight  o'clock,  Saturday 
and  Tuesday  nights  excepted. 

R.  B.  Watson,  of  Rock  Lake,  Man.  ,has  in- 
vented a  new  style  of  barb  wire  for  fencing. 
He  was  in  Winnipeg  last  week  making 
arrangements  to  have  it  patented. 

The  clergy  ot  New  Westminster,  B.  C, 
are  giving  their  support  to  the  cause  of  early 
closing,  some  of  them  having  delivered  lec- 
tures in  favor  of  it  in  their  churches. 

The  other  morning  the  employes  of  Chown 
&  Cunningham's  stove  foundry  commenced 
working  full  time  under  the  new  manager, 
Mr.  Warrington,  an  experienced  business 
man  of  Montreal. 

The  employes  of  H.  S.  Howland,  Sons  & 
Co.  on  Monday  presented  a  gold  locket  to 
Mr.  H.  Green,  an  employe  of  the  firm.  The 
locket  is  a  handsome  one,  having  on  the 
front  a  raised  ,monogram  of  the  initials  ot 


Mr.  Green.  The  presentation  was  made  by 
Mr.  Saunders  at  noon.  Mr.  Gieen  has  held 
his  present  position  for  six  years  and  is  now 
going  east  totravel  forthefirm  ofMcLaughlin 
&  Moore. 

A.  Godfrey  &  Co.,  Vancouver,  B.  C,  offer 
for  sale  their  hardware  business,  which  has 
been  established  for  3%  years.  The  value 
of  the  stock  is  placed  at  $25,000.  Stock, 
fixtures,  lease,  good  will,  etc.,  are  for  sale. 

The  Friday  half-holiday  movement  is 
marching  on.  Only  four  dry  goods  houses 
have  yet  to  be  heard  fiom  to  make  the  con- 
sent universal  throughout  the  trade  in  the 
city  of  St.  John,  N.B. 

The  Ridgetown  merchants  are  agitating 
an  early  closing  movement  for  three  nights 
in  the  week — say  Monday,  Wednesday  and 
Friday  evenings — and  to  keep  open  as  usual 
on  the  evenings  of  Tuesday,  Thursday  and 
Saturday. 

Messrs.  William  Thomson  &  Co.  St.  John, 
N.  B.,  have  received  advices  stating  that 
the  steamer  Lord  Lansdowne,  1816  tons 
register,  sailed  from  Barrow  on  the  20th 
with  2,000  tons  of  steel  rails  for  the  I.  C.  R. 
This  is  the  second  consignment  to  the  I.  C.  R. 

Four  Frenchmen  charged  with  selling  the 
secret  of  melinite,  the  new  French  explosive, 
to  the  Armstrong  Gun  Manufacturing  Co., 
have  been  sentenced  to  four  years  imprison- 
ment each,  and  to  pay  fines  respectively  of 
$600,  $400,  $200  and  $40.  They  were  also 
deprived  of  their  civil  rights  for  a  number  of 
years. 

J.  D.  Barnett,  superintendent  of  the  loco- 
motive repair  shops,  Stratford,  has  just  re- 
turned from  Cape  May,  N.  J.,  where  he  at- 
tended the  annual  convention  of  the  Amer- 
ican Railway  Master  Mechanics'  Associa- 
tion. Mr.  Barnett  was  for  two  terms  elect- 
ed president  of  this  association,  and  is  the 
only  Canadian  upon  whom  that  honor  was 
ever  conferred.  He  says  that  the  display  of 
new  devices  and  improvements  of  various 
kinds  was  very  fine,  and  that  there  were 
nearly  1,500  persons  in  all  in  attendance. 


STOCK  TAKING. 

At  the  close  of  the  year  1890,  we  urged  upon 
our  readers  the  importance  of  stock-taking 
and  cited  as  instances  of  the  hazard  run  by 
some  merchants  in  neglecting  this  important 
feature  of  their  business  and  experiences  of 
certain  merchants  in  the  Northwest.  At 
that  time  we  said  that  stock  should  be  inven- 
toried at  least  once  a  year,  and  suggest  it 
would  be  better  to  invoice  twice  a  year.  The 
date  is  near  at  hand  for  this  semi-anual 
undertaking,  and  we  again  urge  upon  our 
readers  the  importance  of  giving  due  weight 
to  this  feature  of  mercantile  business. 

Stock  day  should  be  the  uppermost 
thought  in  the  minds  of  retailers  as  the 
months  of  June  and  December  near  their 
close.  The  undertaking  is  laborious,  but  its 
results  are  so  beneficial  in  two  directions  that 
no  retail  merchant  looses  his  time  and  labor 
who  makes  a  semi-annual  inventory.  These 
are,  first,  to  get  perfect  knowledge  ol  the 
goods  in  hand  and  accurate  information 
therefrom  as  to  what  and  how  to  buy;  and 
second,  the  disclosure  it  makes  as  to  the 
merchant's  business. 

The  Chicago  Dry  Goods  Bulletin  very 
justly  observes  that  "  it  is  better  to  be  sure 
of  one  dollar  on  the  present  stock  than  to 
endeavour  to  make  two  by  buying  newgoods ; 
that  the  profit  that  remains  locked  up  in 
stock  at  the  end  of  the  season  will  show  a 
fearful  shrinkage  when  it  is  finally  converted 
if  it  ever  is,  into  dollars  and  cents." 

If  their  is  a  prime  factor  of  success  in  retail 
business,  (that  is,  one  that  more  than  any 
other  insures  success),  we  would  unhesita- 
tingly say  it  is  regular  and  systematic  stock- 
taking.— Hardware  Trade. 
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HARDWARE. 


NEW    GOODS. 

THE  HOLDFAST  HAMMOCK  TIE. 

This  article  is  made  by  the  Tie  Co.,  Sid- 
ney, N.  Y.  It  has  a  double  rope  all  the  way. 
It  can  be  adjusted  close  up  to  tree  or  post. 


running,  just  as  noiseless  and  dustless,  and 
just  as  self-adjusting  to  every  kind  of  carpet 
as,  everybody  knows,  every  Bissell  Sweeper 
is.  It  covers  twice  the  surface  and  does  al- 
most twice  the  sweeping  of  a  common  house 
sweeper  in  the  same  time,  and  with  the  same 


It  will  not  slip  on  either  a  wet  or  dry  rope. 
Can  be  put  up  or  taken  down  quicker  than 
other  articles  that  are  safe.  Does  not  wear 
or  cut  the  rope.  Cannot  be  put  up  wrong 
and  hold  the  weight  of  hammock.  Price 
per  gross,  $20. 


effort  and  with  the  same  convenience.  It  is 
the  only  economical  sweeper  for  large  sur- 
faces, and  a  very  desirable  sweeper  for  any 
use. 


BISSELL'S  NEW  HALL  SWEAPER. 

The  Bissell  Carpet  Sweeper  Co.,  of  Grand 
Rapids,  Mich.,  have,  after  some  five  years  of 
experimenting,  placed  on  the  market  a 
sweeper  specially  adapted  for  large  surfaces, 
or  even  for  bare  floors.     The  great  difficulty 


THE  ELECTRIC  EXPANSIVE  ROTARY 
CAN  OPENER. 

The  accompanying  cut  illustrates  the  Elec- 
tric Expansive  Rotary  Can  Opener,  which  is 
being  put  on  the  market  by  the  Alford  & 
Berkile  Co.,  179  Chambers  St.,  New  York. 
The  handle  is  of  malleable  -iron,  tin  plated, 
the  adjustable  screw,  which  also  forms  the 
point  that  is  thrust  through  the  can,  is  of 


in  producing  such  a  sweeper  was  to  retain 
the  same  delicate  adjustment  which  charac- 
terizes their  smaller  machines,  and  the  same 
ease  and  convenience  in  operation.  The 
Hall  Sweeper  so  successfully  accomplishes 
this  that  its  use  is  not  being  confined  to 
hotels  and  halls, but  it  is  being  applied  large- 
ly to  ordinary  house  uses.  The  first  month 
the  Bissell    Co.  had   this   sweeper  on    the 


steel.  With  this  opener  a  circular  hole  can 
be  cut  in  top  of  a  can  from  1  1-2  to  7  inches 
in  diameter. 

THE  STIMULUS  OF  DEBT. 

If  a  young  man  has  a  good  head  on  him 
it  is  not  only  safe,  but  advisable,  to  assume 
financial  obligation  where  a  way  can  be  seen 
through   it   by    preservance   and   economy, 


market,  it  formed  one  tenth  of  their  sales, 
which  is  a  fact  without  precedent  in  the 
sweeper  line. 

The  Bissell  Co.  describes  the  sweeper  as 
follows  :  Bissell's  New  Hall  Sweeper  is  twice 
the  length  of  an  ordinary  sweeper,  and  of 
twice  the  strength;  but   it  is  just  as  easy 


says  the  New  York  Tribune.  A  fool  can  do 
nothing  either  in  debt  or  out.  Debt  is  a 
stimulus  to  exertion.  The  hammer  of  the 
mechanic  who  has  purchased  his  house  on 
part  credit  is  heard  to  resound  earlier  in  the 
morning  and  later  in  the  evening.  He  ex- 
pends  less   money    on    frivolities,   because 


"  that  mortgage  must  be  met."  The  mer- 
chant in  debt  takes  better  care  of  his  stock 
in  trade,  buyes  closer,  and  is  more  agree- 
able to  customers.  The  fanner  goes  to  town 
less;  makes  fewer  purchases  not  absolutely 
needed.  Debt  is  a  wonderful  stimulus  to 
thrift.  There  are  few  farmers  who  did  not 
go  in  debt  for  their  farms.  It  enabled  them 
to  secure  a  home  at  once,  and  instilled  into 
them  good  habits  to  pay  for  it.  It  is  wise 
for  a  young  couple  without  means  to  pur- 
chase a  modest  home  and  then  go  to  work 
and  pay  for  it.  They  will  thus  acquire  habits 
of  economy.  Most  capable  business  men 
have  at  some  time  in  their  lives  been  serious- 
ly in  debt.  Nine-tenths  of  the  business  in 
the  country  has  been  built  by  judiciously 
borrowing  capital  to  do  it  with. 


SOMETHING  BIG  IN  RUBBER. 

The  biggest  "  biscuit "  of  rubbei  ever  seen 
in  North  America  is  on  exhibition  in  a  store 
in  New  York.  It  came  from  the  upper 
Amazon,  weighs  a  trifle  over  a  thousand 
pounds  and  cost  its  owners  $1010.  Around 
its  largest  circumference  it  measures  ten 
feet,  being  composed  of  successive  layers 
that  form  a  practically  solid  mass  throughout. 
There  is  enough  rubber  in  the  lump  to  make 
5,000,000  "  election  "  bands,  or,  if  made  into 
a  single  string,  there  is  enough  to  make  a  line 
which  would  reach  150  miles. 

Although  the  biscuit  is  now  perfectly  black 
it  was  pure  white,  like  the  juice  of  the  milk 
weed,  when  taken  from  the  tree.  The  na- 
tive who  made  the  lump  first  drove  two 
crotched  stakes  in  the  ground  at  a  distance 
of  ten  feet  apart,  and  in  the  crotches  he 
rested  a  smooth  pole.  Then  he  built  a  fire 
midway  between  the  posts  in  such  a  posi- 
tion as  to  concentrate  the  heat  at  the  center 
of  the  cross  piece.  The  rubber  in  its  fluid 
consistency,  was  poured  on  the  hottest  sur- 
face of  the  stringer,  and  as  it  felt  the  warmth 
of  the  fire  it  congealed.  By  turning  the  pole 
slowly  around,  the  layer  of  rubber  took  its 
present  shape,  which  is  that  of  a  big,  over- 
grown biscuit. 

It  is  slow  work  turning  the  stick  and  con- 
gealing the  rubber,  and  a  whole  day  is  con- 
sumed in  making  a  single  layer.  It  took 
forty  days  to  complete  the  biscuit  in  question, 
for  besides  hardening  it,  it  had  to  be  cured 
and  smoked  by  processes  very  similar  to 
those  used  in  curing  and  smoking  hams. 
The  Amazon  natives  use  a  peculiar  bark  to 
effect  the  curing  process,  which  is  burned  in 
the  fire,  and  which  imparts  certain  properties 
that  prepare  the  rubber  for  preservation. 
The  rubber  which  is  here  described  smells 
so  much  like  the  ordinary  sugar  cured  ham 
that  one  could  not  tell  the  difference  if  blind- 
folded. In  this  respect  the  rubber  from  the 
Amazon  possesses  a  distinct  superiority  over 
that  from  Africa.  In  the  latter  country  the 
natives  seem  to  know  nothing  whatever  about' 
the  curing  and  smoking  process,  and  the  re- 
sult is  that  their  rubber  has  an  indescribably 
vile  odor. 

In  preparing  this  big  lump  for  commercial 
use,  it  will  be  first  put  into  the  grinder  or 
mill,  where  it  will  undergo  a  treatment  very 
like  that  of  mastication.  This  makes  it  pli- 
able.. It  will  then  be  put  into  a  calendar, 
where  it  will  be  flattened  and  drawn  out  into 
the  required  size  and  shape,  after  which  it 
will  be  cut  up  into  the  shapes  used  in  com- 
merce.— Des  Moines  Trade  Journal. 


HARDWARE, 


Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention  Hardware. 

The  Colman  Hamilton  Co.,  Ltd. 

Livingston's  Building, 
Tfifimiiom-  i!)!)s.  s^  Yonge  Street. 

Established  1864. 


GLARK80N  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

*2-fiBtf-aA-   TORONTO,  ONT. 

Edward  Still. 

Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  GOTTINGHAM  &  GO, 

56  St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd. 


I   i-iU'l 


GANANOQUE. 


TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made  from   imported    Scotch    strip    only.      Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


itSTOur  name  is  stamped  on  every  pipe.tsa 


BEST  PIPE  IN  THE  MARKET, 

H.  D    SIMMONS, 

74  York  St.,  Toronto. 


-THE- 


y> 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

^  MONTREAL. 


TORONTO  OFFICE— 74  YORK  ST. 
H.  D.  SIMMONS, 


AGENT,   m 


STEEL    "WTZRIE    OHZ^IILSr 

BROWN'S    PATENT. 


Cut  showing-  full   size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  oooo,  ooo,  oo,o,  i  and  2.  Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


THE  TIN  PLATE  SITUATION. 

During  the  year  1889  a  total  of  about 
5,650,000  boxes  of  tin  plate  were  shipped 
from  Great  Britain  to  the  United  States,  and 
in  the  following  year  5,300,000  boxes  were 
sent  to  this  country.  It  is  generally  admitted 
that  the  supply  on  hand  here  December  31, 
1890,  was  comparatively  small.  It  is,  there- 
fore, a  reasonable  deduction  from  the  data 
submitted  that  the  average  consumption  of 
tin  plate  in  the  United  States  during  the  two 
years  quoted  was  more,  rather  than  less, 
than  5,000,000  boxes  per  annum.  Shipments 
to  this  country  from  January  1  to  May  30, 
i89i,amounted  to  about  3,475,000 boxes.  Du- 
ring the  first  half  of  June  about  450,000  boxes 
were  sent,  which  completes  shipments  that 
can  reach  here  before  July  1st.  This  move- 
ment is  far  above  the  average  for  the  corres- 
ponding period  of  previous  years,  exceeding 
that  of  1890  by  1,617,000  boxes,  and  that  of 
1889  by  809,000  boxes.  In  these  differences 
is  reflected  the  extent  to  which  supplies  have 
been  hurried  forward  so  as  to  reach  Ameri- 
can ports  before  the  increased  tariff  under 
the  McKinley  Act  goes  into  effect. 

At  first  sight  the  figures  doubtless  look 
imposing  and  cause  many  in  the  trade  to 
arrive  at  the  conclusion  that  the  immediate 
effect  of  the  increased  duty,  as  far  as  it  bears 
upon  values  on  this  side  of  the  Atlantic,  has 
been  discounted  in  the  higher  range  of  prices 
established  within  the  past  six  months.  On 
this  point,  however,  there  is  room  for  discus- 
sion ;  but  the  deeper  the  matter  is  looked 
into  the  stronger  appear  to  be  the  facts  in 
support  of  the  impression  that  importations, 
large  as  they  have  been  thus  far  this  year, 
are  not  of  sufficient  volume  to  offset  the  in- 
creased consumption  and  higher  rate  of  duty 
in  regulating  home  market  values.  Last 
year  the  canning  of  fruit  and  several  lines  of 
vegetables  was  considerably  below  the  aver- 
age, owing  to  crop  failures  in  certain  sections 
of  the  country.  The  outlet  for  cans  was  cut 
down  more  or  less,  and,  naturally,  the  de- 
mand for  tin  plate.  Doubtless  as  much 
plate  was  used  for  kerosene  packing  last 
year  as  in  1889,  and  that  the  quantity  con- 
sumed by  packers  of  beef  and  meats  gener- 
ally was  far  in  excess  of  the  average  of  pre- 
vious years  is  a  matter  of  record. 

In  the  latter  lines  the  quantity  of  plates 
used  thus  far  this  year  is  considerable  in  ex- 
cess of  that  of  1890  Official  data  show  that 
the  export  movement  of  canned  goods  has 
increased,  and  there  is  reliable  authority  to 
warrant  the  statement  that  the  home  con- 
sumption has  been  much  larger  also.  This 
may  be  an  unimportant  factor  in  itself,  but 
when  considered  in  connection  with  the 
favorable  prospects  for  large  crops  of  fruits 
this  year,  the  heavy  work  done  by  canneries 
thus  far  in  some  varieties  of  the  same  and  in 
various  vegetables,  the  increase  is  by  no 
means  insignificant.  In  point  of  fact,  the 
outlook  is  so  favorable  for  heavy  consump- 
tion of  plates  jn  the  canning  of  food  products 


alone  that  the  large  importation  is  neutral- 
ized in  a  great  measure,  and  lower  prices  in 
the  near  future  are  dependent  almost  wholly 
upon  the  extent  to  which  American  plates 
may  come  upon  the  market  and  the  reduc- 
tion in  cost  at  the  British  sources  of  supply. 
Up  to  the  present  time  American  plates  cut 
no  figure.  Should  the  production  of  plate 
in  this  country  gain  the  rapid  strides  that 
the  manufacture  of  other  steel  and  iron  has 
in  recent  >ears,  the  foreign  markets  need 
not  be  so  much  depended  upon  in  the  fu- 
ture. 

With  the  adoption  of  modern  appliances 
and  improvements,  the  record  of  the  steel 
rail  industry  may  be  repeated,  or  even  ex- 
celled. It  is  patent,  however,  that  the  for- 
eign sources  of  supply  will  have  to  be  relied 
upon  for  some  time  to  come.  Out  of,  say, 
5,000,000  boxes  of  tin  plate  consumed  annu- 
ally in  this  country,  about  1,750,000  boxes 
go  into  the  manufacture  of  packages  for 
goods  that  are  sold  in  foreign  markets,  upon 
which  a  rebate  of  90  per  cent,  of  the  original 
duty  is  paid  by  the  Government  to  the  pack- 
ers of  the  goods.  There  thus  remains  about 
3,250,000  boxes,  which  represents  approxi- 
mately the  amount  that  American  manufac- 
tures can  reasonably  calculate  upon  having 
a  chance  to  compete  for,  and  it  will  doubt- 
less be  some  time  before  they  get  into  posi- 
tion to  turn  out  that  quantity. 

The  official  figures  for  the  quantities  of 
tin  plate  reexported  under  the  drawback 
clause  are,  unfortunately  not  available  for 
any  period  later  than  the  fiscal  year  ending 
June  30,  1890,  but  they  are  accessible  for 
previous  years.  Leaving  out  of  account  the 
quantities  of  tin  plate  in  warehouse,  which 
do  not  vary  much,  the  imports  of  tin  plate 
and  the  re-exports  under  the  drawback  sys- 
tem were  as  follows  during  the  fiscal  years 
1889  and  1890: — 

IMPORTS  AND   RE-EXPORTS  OF   TIN   PLATE. 
1889.  1890. 

Pounds.  Pounds. 

Imports 735,789,988         680,060,925 

Re-exports 166,087,740         150,112,007 


Apparent     home 

consumption.  .569,702,248  529,948,918 
It  will  be  observed  that  not  less  than  22 
per  cent,  of  the  total  imports  of  tin  plate 
were  not  retained  in  the  United  States.  We 
may  state  that  of  the  entire  amounts  of  draw- 
back paid  by  the  Government  dnring  the 
past  few  years  the  sums  for  tin  plate  reached 
nearly  one-half.  In  1888  the  amount  was 
$974,444.33,  out  of  a  total  of  $2,889,356.60; 
in  1889  it  was  $1,494,790.10,  out  of  $2,906,- 
473.94,  and  in  1890  $1,351,008.07,  out  of  a 
total  of  $2,771,224.99.  In  dealing  with  the 
quantities  of  tin  plate  which  they  will  be 
called  upon  to  produce  in  the  early  future, 
American  manufacturers  must,  therefore,  al- 
ways make  allowance  for  the  large  percent- 
age of  imports,  approaching  nearly  one-quar- 
ter of  the  whole,  which  their  foreign  rivals 
are  bound  to  retain  foi  many  years  to  come. 
British  makers  have,  since  the  period  of 
heavy  buying  of  plates  for  American  account 
prompted  by  the  passage  of  the  McKinley 
Tariff  bill,  reaped  enormous  profits  and 
worked  their  mills  to  the  utmost  capacity. 
Having  supplied  this   exceptional  demand  a 


curtailment  of  production  has  taken  place, 
and  surplus  supplies  at  factories  and  shipping 
ports  are  now  considerably  below  the  aver- 
age amount.  It  is  estimated  that  less  than 
100,000  boxes  remain  at  British  shipping 
ports  at  the  present  time.  Prices  have  been 
reduced,  on  the  average,  about  is.  6d.  (say 
y]l/2  cents)  per  box  from  the  highest  prices 
touched  in  the  foreign  markets. 

This  reduction,  however,  does  not  equalize 
the  higher  rate  of  duty  as  regards  cost  to 
lay  down  supplies  in  the  American  market 
on  and  after  July  1.  As  a  matter  of  fact, 
plates  would  have  to  be  purchased  in  the 
foreign  market  at  less  than  the  lowest  prices 
on  record  to  admit  of  importations  here  after 
this  month  at  prices  now  current.  At  the 
very  bottom  figure  ever  accepted  in  the 
British  markets,  the  cost,  plus  the  new  duty, 
would  be  $5.40  per  box  for  Penlan  grade 
coke  plates  delivered  in  this  country;  that  of 
J.  B.  grade  cokes  would  be  $5.53;  ordinary 
Bessemer  steel,  coke  finish,  about  the  same 
as  Penlan  grade  and  Siemens  steel  $5.59. 
Charcoal  plates  would  cost,  on  the  same 
basis,  about  present  selling  prices,  and  terne 
plates  20  cents  to  45  cents  per  box  more.  It 
will  thus  be  seen  that  present  prices  in  this 
market  will,  on  July  I,  have  been  relatively 
lower  than  any  ever  reached  in  the  foreign 
sources  of  supply.  The  new  duty  adds  $1.30 
per  box  to  the  cost  of  importing  IC  and 
$1.64  to  IX,  14x20;  $2.60  to  IC  and  $3.28  for 
IX,  20x28,  and  a  corresponding  advance  on 
other  sizes. — Iron  Age. 


HARDWARE  AS  A  NERVOUS 
CURATIVE. 

Now  that  the  musical  click  of  the  reaper 
is  heard  in  the  land,  and  the  commissariat 
call  of  the  patient  and  enduring  mule  is 
heard  at  intervals  while  he  pulls  along  the 
weed-destroying  corn  plow,  it  is  timely  that 
music  as  a  curative  factor  should  be  con- 
sidered with  reference  to  an  entirely  new  and 
ingenious  theory  propounded  by  our  esteemed 
contemporary  the  London  Lancet.  It  seems 
that  the  tonal  art  not  only  soothes  the  savage 
breast  in  the  diluted  form  of  opera,  but  can 
be  introduced  into  the  unfamiliar  field  of 
theraputics  as  a  most  effective  aid  in  regula- 
ting the  nervous  system. 

Music  in  general  is  to  be  used  as  a  tonic, 
according  to  this  new  theory,  strengthening 
the  nerves  and  awakening  the  jaded  brain. 
Fancy  the  strokes  of  the  blacksmith's  ham- 
mar  upon  his  anvil  "refreshing  the  vascular- 
ity of  every  organ,"  as  we  are  told  is  a 
possibility.  It  is  possible,  for  instance,  for 
John  L.  Sullivan,  in  his  play,  wherein  he 
pounds  the  anvil,  to  refresh  this  vascularity, 
and  the  choice  music  of  a  boiler  shop,  with 
external  applications  of  boiler  iron  to  the  ear, 
is  sure  to  prove  a  remedy  for  insanity.  In- 
deed, it  may  yet  become  popular,  according 
to  the  opinion  of  our  professional  contem- 
porary, for  physicians  to  prescribe  doses  of 
harmony  us  they  now  order  capsules  ;  as, 
for  instance,  for  irritability,  one  feline  chorus 
taken  at  night,  for  sciatic  rheumatism,  the 
anvil  chorus  played  by  amateurs,  and  to  on. 
The  theory  is  most  ingenious.  History  es- 
tablishes that  in  all  ages,  mania  has  been 
directly  attributed  to  a  malific  combination 
of  student  and  untuned  piano,  or  upstairs 
boarder  and  cracked  fiddle,  and  if  like  really 
cures  like,  there  doesn't  appear  to  be  any 
reason  why  a  converse  effect  should  not 
result  from  a  well-played  anvil  symphony. 
At  all  events,  lymph  makers  can  not  hold  a 
monopoly  of  inodern  medical  theories ;  heavy 
hardware,  towit,  anvils,  sledges  and  boiler 
iron,are  bound  to  come  to  the  front  as  curative 
factors.— Stove  and  Hardware  Reporter. 
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EUROPEAN    MARKETS. 

This  week's  iron  cables  are  steady  at  i  to 
\yid.  decline  as  compared  with  a  week  ago. 
Spot  tin  is  still  lower,  showing  a  drop  of  13s., 
but  future  is  steady.  Copper  is  firm  at  10s. 
advance.  Lead  is  2s.  6d.  down  while  spel- 
ter shows  2s.  6d.  advance.  Another  £2  drop 
is  noted  in  antimony,  and  another  3d.  in  tin 
plates.  Cokes  are  now  cabled  at  13s.  6d. 
against  14s.  same  date  last  year. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.  Last  week. 

Tin — Spot —        ,£91  17s.  6d.  .£92  10s.  6d. 

Future —            92  00s.  od.  92  00s.  od. 

Copper,  B.E.S. —    60  10s.  od.  60  00s.  od. 

Lead,  S.E.                12  15s.  od.  12  17s.  6d. 

Spelter,                      2315s.  od.  23   12s.  6d. 

Antimony,                50  00s.  od.  52  00s.  od. 

Tin  Plates — Cokes  13s.  6d.  13s.  9d. 
Pig  Iron — Scotch)        _         , 

Warrants.        j     47s.   id.  47s.  2d 

No.  3  Middlesboro',    41s.  7%d.  42s.  od. 


MONTREAL  MARKETS. 

Montreal,  July  3,  1891. 
With  two  holidays  taken  out  of  the  week 
the  opportunity  for  business  has  been  restrict- 
ed, in  fact  the  week  has  been  a  rather  quiet 
one,  but  it  is  just  the  season  when  there  is 
somewhat  of  a  lull  in  the  movement  out  of 
first-hands,  so  that  the  condition  is  natural 
enough,  for  reports  ex  distributive  business 
indicate  a  steady  healthy  sort  of  movement. 
The  tone  of  prices  generally  has  been  steady, 
and  we  have  no  change  to  note  in  any  parti- 
cular line  from  the  position  we  noted  a  week 
ago.  In  iron  the  market  has  been  quiet, 
some  small  lines  of  pig  moving  ex  store  on  a 
fairly  steady  basis.  While  in  sheet  material 
the  same  bare  market  that  we  noted  last  week 
is  still  a  prominent  feature,  and  the  supplies 
that  have  arrived  since  have  been  inconside- 
rable. In  fact  none  except  such  as  are  under 
orders  have  been  received.  As  a  conse- 
quence tin  and  terne  plate,  Canada  plates, 
etc.,  are  steady  to  firm. 

PIG  IRON. 

There  has  been  only  a  small  quiet  trade  in 
pig  during;  the  week  with  no  special  transac- 
tions to  mention.     Prime  brands  of  pig  are 


steady  ex  store  at  about  $21  to  21.50,  with 
small  lots  a  shade  weak,  and  lower  brands 
such  as  Carnbroe,  etc.,  accessable  at  $19  to 
$19.50.  The  same  applies  to  other  brands. 
BAR  IRON. 
There  has  been  only  an  ordinary  sort  of 
business  to  note  in  a  jobbing  way,  with  little 
doing  from  first-hands.  The  basis  for  round 
lots  is  $2,  with  a  proportionate  advance  when 
smaller  quantities  are  under  negotiation. 
Hoops  and  brands  have  the  same  easy  ten- 
dency as  bar,  and  we  quote  $2.40,  last  week's 
figure. 

NAILS. 

There  is  little  to  say  about  the  market, 
but  some  new  business  in  a  jobbing  way  is 
reponed  at  $2.15  to  2.20,  but  orders  are  still 
under  way  on  the  old  basis.  They,  however, 
represent  negotiation  done  pretty  far  back. 

STEEL   WIRE   NAILS. 

to  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         4.20 

4  dy  to  60  dy         "  4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

TIN  PLATES. 
There  has  been  little  stocks  come  to  hand 
since  our  last,  and  stocks  are  in  the  same 
small  compass  as  we  noted  a  week  ago. 
Cokes  are  scarce  and  firm  in  consequence 
at  $2.65  for  best,  and  $2.45  for  wasters.  Char- 
coal, little  to  be  had,  at  $5.25. 

TERNE  PLATES 
With  little  or  no  stock  here  as  we  noted  a 
week  ago,  values  are  nominal,  and  we  cannot 
quote  any  price  out  of  first  hands.     Supplies 
near  at  hand, are  inconsiderable,  in  fact  noth- 
ing is  definitely  known  regarding  quantity. 
CANADA    PLATES 
There  has  been  some  business  to  note  in 
this  line,  and  supplies  in  first  hands  are  still 
more   reduced,   while    the  fresh    supplies  at 
hand  are  not   large,  and  mainly  controlled 
by  one  dealer.     We  quote  $2.40  ex  ship  and 
$3  ex  store. 

COPPER. 
There  is   nothing  to   note  regarding  this 
article,  the  feeling   being   firm    as  heretofore 
and  we  quote,  13^  to  15c.  as  a  range. 
CHEMICALS. 
The  chemical  market  is  unchanged  gener- 
ally and  business  quiet.    Cutch  is  firm  at  the 
recent  advance,8>^  to  g}4c.  and  sulphur  roll 
no  more  plentiful  than    1  st  week   at  $2.25. 
Heavy  chemicals  are  all  steady. 

OILS. 

There  is  no  special  feature  in  the  oil  mar- 
ket to  note.  Cod  remains  steady,  while  seal 
has  been  moved  out  of  first   hands  at  47}4c. 


jobbing  out  at  a  slight  advance  on  this.   Lin- 
seed remains  unsettled  as  we  noted  last  week 
at  62c.  for  raw  and  64c.  tor  boiled. 
GLASS. 

There  is  no  change  in  glass  and  we  quote 
$1.35  for  lots  in  a  round   way  with   $1.40  to 
$1.50  for  smaller  quantities. 
LEADS. 

The  market  is  the  same.  We  quote  : — 
Choice,  $6.00;  No.  1,  $5.50  @  $0.00;  No.  2, 
$4.50  ;    No.  3,  $3.25  ;dry  white,  6c;  do.  red! 

NAVAL  STORES. 

There  is  a  fair  demand  for  most  all  kinds 
of  naval  stores  and  prices  generally  are  steady. 
We  quote  :— Turpentine,  58  to  59c;  rosin, 
$2  to  $4.25,  as  to  brand;  coal  tar,  $4  to  $4.25; 
cotton  waste,  $%€.  for  colored,  and  7  to  io> . 
for  white;  oakum,  5%  to  7/£c.;  and  cotton 
oakum,  10  to  I2)4c.  Cordage  is  steady,  with 
Sisal  at  9  l4c  for  7-16  and  upwards,  and  15c. 
for  deep-sea  line.  Pure  manilla,  i$%c.  for 
7-16  and  upwards,  and  13XC  for  smaller 
sizes. 

CEMENT,  ETC. 

There  is  little  change  to  remark  in  the 
cement  market,  and  stocks  arriving  are  being 
steadily  absorbed  on  account  of  old  orders. 
Prices  remain  steady  at  $2.25  to  $2.45  for 
Belgian  and  $2.40  to  $2.50  for  best  English 
brands.  Firebricks  are  dull  with  little  or  no 
demand,  and  prices  weak— $18  to  $24  per 
1,000  being  the  nominal  quotation. 
PETROLEUM. 

The  demand  for  Petroleum  in  a  regular 
way  is  noteworthy  small  just  now,  and  there 
is  little  to  note  in  consequence.  We  quote  : 
—Canadian  12%  to  i2j£c.  at  Petrolea,  14  to 
14,^0.  in  car  lots  at  Montreal,  and  16c.  for 
single  casks.  American,  2oc^.  in  car  lots 
and  2iJ<c.  in  10  brl.  lots,  2i^c.  in  5  brl.  lots 
and  22c.  for  single  brl.  2  per  cent,  off  for 
cash  ;  American  benzine,  23  to  25c,  and  Ca- 
nadian 11^  to  15c. 


TORONTO  MARKETS. 

TORONTO,  July  3,  1891. 

Since  our  last  review  of  markets  a  good 
general  trade  has  been  done.  In  the  city, 
business  which  has  been  rather  unsatisfac- 
tory all  year,  has  been  in  a  better  condition 
and  has  been  giadually  improving  the  past 
two  weeks.  Payments  are  generally  fairly 
good.  The  market  is  without  special  fea- 
ture. Prices  on  nearly  all  goods  are  firm 
and  in  many  lines  there  is  an  improved  ten- 
dency. 

METALS. 

Iron  and  Steel— The  movement  in  pig 
has  been  fair,  values  are  unchanged  and  the 
market   is  without   any   special   feature   this 
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HARDWARE. 


No.  1  Middlesboro  821. 
No.  3  Middlesboro  $20. 
Carnbroe  820.75-21. 


MA  RKETS—  Continued. 

week.  A  few  import  orders  for  Scotrh  have 
been  booked  at  or  about  our  quotations.  In 
a  small  way  a  number  of  sales  of  American 
to  the  foundries  have  been  reported  at  un- 
changed prices,  though  buyers  are  holding 
back  for  easier  figures.  A  sale  of  ioo  tons 
Siemen's  is  reported  on  private  terms. 

British- 
No.  1  Calder  $23. 
No.   3  Calder  822. 
No.  lSum'rlee$23. 

American — 

Soft  Southern  S20.50-$21.50. 
Scotch  and  Norway  8^2.50-823.50. 
Rockwood  821-821  50, 
Gloss  S22-S23 
Woodward  822-823. 

Canadian- 
No.  1  Siemens  $22. 
"     2         "  $21.50. 

"3        "         821. 

Bar  Iron—  Is  more  active  and  prices  are 
fairly  steady. 

In  structural  iron  no  special  features  have 
been  reported. 

The  Bulletin  of  the  American  Iron  & 
Steel  Association  contains  the  following  in 
this  week's  issue:  "The  exports  of  iron 
and  steel  from  Great  Britain  to  all  countries 
during  the  first  five  months  of  the  present 
year  aggregated  1,303,313  gross  tons, 
as  compared  with  1,672,968  tons  in  the 
the  same  period  of  last  year,  a  decrease  of 
369,6155  tons,  the  falling  off  being  very 
heavy  in  railroad  iron  of  all  sorts.  The 
aggregate  exports  of  iron  and  steel  from 
Great  Britain  to  the  United  States,  however, 
for  the  five  months  under  review  show  a  con- 
siderable increase,  the  exports  for  the  first 
five  months  of  1891  aggregating  233,910  tons, 
as  compared  with  176,874  tons  in  the  first 
five  months  of  1890,  the  increase  being  wholly 
in  tin  plates,  of  which  we  have  imported 
199,686  tons  this  year,  against  108,234  tons 
last  year.  In  pig-iron  the  exports  from 
Great  Britain  to  this  country  show  a  decrease 
of  28,976  tons." 

Copper — The  advance  in  England  has 
been  felt  here  to  the  extent  of  hardening 
prices,  though  no  quotable  advance  has 
occured.  Sellers  are  firm  at  14^  to  15c.  for 
ingots  and  at  18  to  20c.  for  sheets. 

Tin— Is  firm  locally  at  quotations,  but  the 
demand  has  been  light  and  prices  remain  at 
23  to  23>£c.  inside  figures  being  for  large 
lots. 

LEAD — This  market  is  almost  bare  of 
stock  and  holders  say  that  nothing  can  be 
bought  under  3^c.  here  for  domestic  and 
4c.  for  imported. 

Zinc  and  Spelter — Continue  without 
feature.  Demand  is  light  and  prices  are 
fairly  steady. 


Antimony — Weaker  with  little  or  no  de- 
mand. Prices  are  nominally  unchanged  at 
16  to  \bVzc.  for  Cookson's  and  15  to  i$}4c. 
for  other  brands. 

Tin  Plates — No  new  feature  to  note  in 
the  market.  The  most  desirable  brands  and 
sizes  continue  scarce  and  are  likely  to  be 
until  late  in  August.  For  late  fall  deliveries 
prices  are  a  shade  easier    than  a  week  ago. 

Terne  Plates— Are  very  scarce.  Mont- 
real buyers  have  endeavored  unsuccessfully 
to  get  a  few  lots  from  here.  The  stock  here 
is  very  light  and  buyers  are  firm  at  $8.75  to 
$9- 

Canada  Plates— Are  unchanged.  Spot 
demand  is  not  large  and  prices  are  steady 
at  $3.15  to  $3.25  according  to  brand  is 
quoted.  To  arrive  $2.90  to  $3.10  seems  to 
be  the  wide  range. 

Galvanized  Iron — Nochange  is  report- 
ed and  demand  is  fair. 

CUTLERY. 

There  is  only  the  usual  seasonable  busi- 
ness doing  among  jobbers,  but  the  offerings 
of  goods  to  arrive  are  more  numerous  and 
in  greater  variety  of  style  and  quality  than 
ever  before.  For  well-known  brands  the 
usual  orders  are  being  or  have  been  placed, 
but  unknown  makers  coming  on  the  market 
for  the  first  time,  find  it  hard  to  make  sales 
unless  the  concessions  they  make  are  suffici- 
ent to  induce  jobbers  to  advertise  and  intro- 
duce the  goods.  Many  British  and  German 
makers  who  have  hitherto  done  a  good  busi- 
ness with  the  States  are  now  looking  for  a 
market  here. 

NAILS, 

The  nail  market  remains  in  the  same  con- 
dition as  last  week,  with  purchases  smaller, 
which  will  allow  manufacturers  to  catch  up 
back  orders. 

TWINE. 

Orders  are  nearly  all  delivered.  From 
present  outlook  when  season  opens  there 
will  be  a  general  rush,  which  will  effect 
prompt  delivery.  A  great  many  of  the  deal- 
ers holding  off  or  have  purchased  in  smaller 
quantity  then  last  year.  Prices  unchanged. 
PAINTS,  OILS,  ETC. 

Last  week's  prices  hold  throughout  the 
list  for  this  week.  Trade  has  been  satisfac- 
tory. Though  not  large  it  compares  favor- 
ably with  the  average  activity  in  the  opening 
of  July,  which  is  usually  the  beginning  of  a 
very  dull  season  that  lasts  two  months.  The 
trade  has  found  the  past  June  one  of  the 
best  in  their  experience,  and  that  month  is 
usually  a  good  one  for  the  paint  and  oil  men. 


Turpentine  is  firmer  at  58  and  59  than  it 
was  a  week  ago,  supplies  here  being  for  the 
moment  somewhat  limited  again.  The 
price  will  hardly  have  time  for  any  upward 
movement  as  fresh  arrivals  are  about  due. 
White  lead  is  steady  at  5  i-2c.  Linseed  oil 
is  moving  quietly  at  67  to  68c,  the  former 
for  raw  the  latter  for  boiled.  Prepared 
paints  are  dull.  Dry  and  oil  colors  are 
nominal. 

GLASS. 

A  very  good  demand  is  kept  up  for  glass 
and  prices  are  unaltered  from  last  week's 
quotations.  Stocks  are  pretty  full  and  low- 
er prices  are  expected  to  be  reached  before 
fall  glass  is  received. 

OLD  MATERIAL. 

The  holiday  made  this  a  short  week,  and 
the  volume  of  business  done  shrank  accord- 
ingly. Aside  from  this  cause  there  was  a 
marked  falling  off  from  the  rate  of  activity 
that  has  for  weeks  been  kept  up  by  the  sup- 
ply. All  lines  have  within  the  past  six  weeks 
been  affected  by  the  stagnation  at  the  outlet 
of  the  trade.  This  week  No.  1  wrought 
scrap  goes  down  to  62^  and  6yj4c.  Other 
prices  continue  as  reported  last  week. 
We  quote  as  follows: — No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c;  No.  1  wrought  scrap  62^  to  6j]-ic. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9^  to 
io^c. ;  heavy  scrap  copper  ioj£  to  10 J^c. ;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  %%  to 9c;  scrap  lead  2>£  to  i%c; 
scrap  zinc,  2  to  2l4c.;  scrap  rubber,  2%  to 
2j£c  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

PETROLEUM. 

Not  much  can  be  said  of  the  petroleum 
trade  that  might  not  be  said  in  any  mid- 
summer week,  when  long  daylight  makes 
trade  dull.  It  is  dull  now  but  prices  are 
steady. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.36^  per  bbl,  Oil  Springs  crude 
$1.37  per  bbl.  The  above  prices  now  rule, 
and  will,  in  all  probability,  continue  to  rule 
during  the  next  few  weeks,  unless  some  large 
strikes  are  secured.  During  the  heated  term 
the  oil  business  generally  remains  quiet,  it 
being  the  dull  season  of  the  trade,  but  the 
drill  will  continue  all  the  same,  and  new 
developments  that  will  increase  the  produc- 
tion made.  Refined  is  I2j^  to  13  cents  in 
car  lots,  with  a  strong  upward  tendency 
being  noticeable  as  the  season  advances. 
A  very  large  and  active  business  is  being 
anticipated  this  fall,  by  all  engaged  in  it. 


PRESERVING  KETTLES. 

We  have  these  in  CAST  IRON  ENAMELLED,        IRON  CLAD, 

AGATE  WARE,  and  RETINNED. 


In  view  of  the  small  fruit  crop  last  year  and  the  good  promise  for  this,we 
would  urge  customers  who  propose  ordering  from  us  to  do  so  early  and  save 
delay  when  most  needed.  If  you  have  not  had  sample  order  of  our  Enamel- 
led Iron  and  Iron  Clad  Ware  YOU  ARE  LOSING  MONEY. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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MARKETS—  Continued. 

HIDES,  ETC. 

Hides— Are  steady  at  5c.  for  No.  1  green, 
and  6  %c.  for  buffs. 

Skins — Pelts  and   lambskins  are  20  ard 
30c.  respectively.     Calfskins  are  6  to  8c. 

Wool — Is    very    dull    at   18    to    19c.  for 
fleeces. 

COAL. 
The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 

GrateGross $4.15  $4.60  $4.30 

"      Net 3.71  4.11  3.84 

Egg  Gross 4.25  4.70  4.40 

•'     Net 3.80  4.20  3.93 

Stove  Gross 4.25  4.70  4.44 

"     Net 3.80  4.20  3  93 

Chestnut  Gross...    4.25  4.70  4.40 

Net 3.80  4.20  3.93 


AMERICAN   METAL   MARKETS. 

NEW  YORK,  July  3,  1891. 

There  is  no  visible  change  in  the  situation 
in  the  iron  and  steel  trades.  Buyers  opera- 
tions all  along  the  line  are  conducted  in  very 
mm  h  the  same  manner  that  they  have  been 
for  some  time  past,  and  new  enquiries  are 
not  of  a  character  that  would  indicate  greater 
or  more  urgent  wants  in  any  quarter.  Sellers' 
movements,  too  seem  to  be  governed  by  a 
cautious  policy,  and,  while  the  lengthy 
period  of  comparative  inaction  is  the  reverse 
of  gratifying,  there  are  no  signs  of  anything 
in  the  nature  of  a  stampede  or  radical  move- 
ment in  values.  The  adverse  conditions  ex- 
isting are,  for  that  matter,  combatted  against 
with  remarkable  success  by  sellers  in  most 
department,  and  the  surface  indications  are 
that  accumulations  of  supplies  at  mills  and 
furnaces  must  increase  considerably  more 
than  they  have  during  the  past  three  months 
to  cause  alarm.  The  fact  remains,  however 
that  producers  are  in  need  of  a  broader  out- 
let, and,  whether  financial  influences  may 
have  a  more  pronounced  influence  in  the 
immediate  future,  it  is  obvious  that  good 
management  on  the  part  of  producers  and 
their  representatives  is  neccessary  to  hold 
the  market  in  present  shapeunless  consump- 
tion improves  considerably. 

Some  sellers  of  foundry  pig  iron  who 
handle  an  article  that  does  not  stand  well 
in  the  esteem  of  consumers  quote  compara- 
tively low  prices  and  appear  to  have  more 
supply  than  they  can  find  outlet  for.  This 
fact  has  a  certain  degree  of  influence  with 
consumers  who  are  looking  for  lower  figures, 
but  it  does  not  appear  that  the  sale  of  re- 


liable iron  is  affected  a  great  deal.  For  that 
matter,  first  class  brands  are  moving  off 
steadily  at  old  prices,  while  deliveries  of  the 
same,  in  a  few  instances,  are  rather  backward. 
The  recognized  standard  Lehigh  makes 
bring  $18  for  No.  1  and  $16.50  for  No.  2. 
There  is  some  Pennsylvania  iron  that  may 
be  had  at  50c.  to  Ji'less,  and  Southern  at 
about  the  same  figures.  Bessemer  pig  of 
prime  qua'ity  brings  $16.00  to  16.50  at  fur- 
nace, and  is  selling  fairly.  Spiegeleisen  re- 
mains quiet,  and  prices  are  nominal,  with 
20  per  cent  (foreign)  quoted  at  $28  to  29. 
Ferro-manganese  is  dull  at  $64  to  65  quoted 
for  80  per  cent.  For  old  material  the  de- 
mand continues  slow.  Iron  tee  rails  are 
quoted  at  $20.50  to  21,  steel  at  $17  and  No.i 
wrough  scrap  at  20  to  20.50  f.  o.  b.  cars  at 
shipping  port. 

Local  sales  agents  report  that  small  orders 
for  steel  rails  representing  a  fair  aggregate 
amount  are  being  picked  up,  but  there  are 
no  large  orders  on  the  market  and  the  com- 
bine of  manufacturers  seems  to  be  about  the 
only  thing  that  prevents  prices  from  falling 
As  matters  stand,  $30  f.  o.  b.  mill  and  $30.75 
at  tide  water,  are  the  rates  adheared  to.  In 
billets  and  rods  there  is  a  fair  business, 
chiefly  at  prices  that  have  ruled  for  some 
little  time  past. 

Tin  Pig  tin  prices  are  again  lower  in  the 
London  market,  and  business  is  sluggish  at 
the  decline.  Purchases  for  consumption  have 
improved  to  some  extent,  but  dealers  have 
bought  sparingly  and  50  tons  will  probably 
cover  the  speculative  dealings  during  the 
past  three  days.  Sales  were  made  of  10-ton 
lots  at  2oXc  net  cash  for  July  and  20.35c  for 
August  delivery.  The  spot  prices  were  about 
2oXc.  net  cash  for  round  lots  and  20^  to 
■zo%q.  regulate  for  jobbing  quantities. 

Copper — Copper  is  unchanged.  Con- 
sumers are  picking  up  small  lots  of  Lake 
Superior  ingot  at  12.90  to  13c,  but  buy  little, 
if  anything,  over  and  above  what  may  be 
needed  to  tide  over  immediate  wants.  From 
other  quarters  there  is  very  little  demand. 
Arizona  is  quoted  at  $i2)4c  and  common 
casting  copper  at  12c,  but  the  firmness  in 
those  varieties  is  due  almost  wholly  to  ship- 
ments of  matte  to  Europe  on  old  contracts. 
Local  demand  is  light. 

Lead — Pig  lead  has  been  selling  in  single 
carload  lots  only,  and  slowly  at  that,  but 
holders  stand  out  firmly  at  4.45  to  4  1-2C. 
The  production  it  is  claimed,  is  not  excessive 
and  holders  appear  content  to  quietly  await 
consumers'  wants 

Spelter — Spelter  is  offered  very  sparingly, 
and,  while  the  demand  still  runs  light,  the 
current  output  is  so   well   disposed  of  that 


smelters  are  very  confident.  For  prime 
Western  5.10c.  is  named  as  strictly  inside 
price;  5.15  to  520c.  is  generally  asked. 

Tin  Plates — Tin  plate  prices  stand 
practically  as  they  were  a  week  ago.  The 
owners  of  the  extraordinary  large  supplies 
here  manifest  no  uneasiness,  but  buyers  ap- 
pear inclined  to  a  contest  and  business  there- 
fore is  almost  at  a  standstill. 


BRASS   MAKING. 

The  business  of  brass  making  requires  in- 
telligence and  scientific  acumen.  The  pro- 
cess of  manufacture  is  not  the  least  uninter- 
esting, and  may  be  briefly  described  :  After 
weighing  out  the  proportions  of  metals,  they 
are  melted  in  crucibles,  holding  anywhere 
from  20  pounds  up,  in  a  furnace.  The  metal 
is  then  poured  into  cast-iron  molds,  made 
strong,  and  thus  the  brass  ingots  are  formed, 
varying  in  size,  and  aie  from  3  to  14  inches 
wide,  from  1  to  5  feet  long,  and  from  1  to  4 
inches  thick.  The  ingots  are  trimmed  by 
cutting  off  with  a  huge  pair  of  shears  weigh- 
ing several  tons  the  rough  portions  formed 
in  casting  by  the  mouth  of  the  mold,  then 
passed  to  the  rolls,  which  are  of  chilled  iron, 
20  inches  or  more  in  diameter  and  3  feet  or 
over  long,  and  are  reduced  by  degrees  to  the 
required  thickness.  It  can  be  reduced  only 
a  little  in  thickness  at  each  rolling.  After 
passing  through  the  roll  once  it  becomes  hard 
and  brittle,  and  before  it  can  be  further  re- 
duced it  must  be  annealed.  The  annealing 
is  done  in  furnaces  called  mufflers,  which  are 
shaped  like  ovens,  from  5x30  feet  upward  in 
width  and  length.  Each  time,  after  anneal- 
ing, the  metal  has  to  be  cleared  of  the  smoke 
and  oxide,  and  this  is  done  by  immersing  it 
for  a  time  in  a  bath  of  sulphuric  acid.  The 
temper  of  the  brass  depends  mainly  on  the 
manner  of  rolling;  the  color,  ductility  and 
other  properties  depend  upon  the  proportions 
of  the  ingredients.  Lead,  tin  and  antimony 
are  sometimes  added  in  small  quantities  to 
produce  brassof  a  quality  suited  to  a  peculiar 
work. — Age  of  Steel. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stov^boards. 

THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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HARDWARE. 


MR.  RITCHIE  AND  THE  COPPER 
COMPANY. 

The  following  statement  concerning  the 
rumor  of  Mr.  S.  T.  Ritchie's  being  no  longer 
connected  with  the  Canadian  Copper  Com- 
pany, made  by  him  to  a  reporter,  has  been 
published  : — Early  in  March  last  the  secre- 
tary of  the  company  attempted  to  make  a 
contract  with  the  representatives  of  the  late 
French  copper  syndicate,  and  with  other 
parties,  by  the  terms  of  which  the  whole 
nickel  product  of  the  Canadian  Copper 
Company  for  a  long  term  of  years  was  to  be 
shipped  out  of  the  country  to  these  parties 
in  the  form  of  mattee,  the  crudest  form  of 
material,  aside  from  the  ore,  which  it  is 
possible  for  the  company  to  produce  I 
understood  thoroughly  well  that  if  such  a 
policy  were  attempted  to  be  carried  out 
the  Dominion  Government  might  at  once 
impose  such  an  export  duty  upon  this  raw 
material  as  would  bankrupt  the  company, 
and  the  worst  of  it  is  that  such  action  on  the 
part  of  our  company  would  have  justified 
the  Government  in  imposing  such  an  export 
duty.  Knowing  this,  I  at  once  served  notice 
upon  the  New  York  parties  that  no  such  con- 
tracts would  be  carried  out.  In  return  for 
this  a  circular,  signed  by  the  secretary  of  the 
company,  Mr.  Mcintosh,  and  authorized  by 
the  president,  Judge  Burke,  of  Cleveland, 
was  scattered  broadcast,  in  which  it  was 
stated  that  I  had  no  stock  in  the  company» 
and  had  no  interest  in  it.  That  circular  was 
a  tissue  of  falsehoods,  of  the  most  shameless 
and  glaring  character  from  beginning  to  end, 
and  if  made  under  oath  in  the  state 
of  Ohio,  would  by  the  criminal  laws 
of  that  state,  have  rendered  the  parties 
making  them  liable  to  a  cool  place  in  the 
penitentiary.  There  is  not  nickel  enough  in 
Canada  to  induce  the  parties  to  that  letter  to 
swear  to  the  statements  contained  in  it  be- 
fore any  court  in  our  state.  I  have  from  the 
first  been  in  favor  of,  and  have  everywhere 
advocated,  the  policy  of  having  this  mineral, 
of  which  Canada  has  almost  the  monopoly, 
manufactured  into  its  highest  marketable 
form  in  Canada,  and  have  asked  and  still 
ask  the  friendly  aid  of  both  your  Dominion 
and  provincial  Governments  to  enable  me  to 
bring  this  about.  In  this  I  have  been  op- 
posed by  some  of  those  associated  with 
me  by  every  means  known  to  treach- 
ery, falesehood  and  disreputable  con- 
duct. I  only  make  this  statement  to  the 
public  on  account  of  the  daily,  I  might 
almost  say  hourly,  importuning  which  I  had 
aDOut  the  circular  referred  to.  It  would  not 
be  stating  the  case  fairly,  however,  to  say 
that  all  the  members  of  the  Canadian  Cop- 
per Company  have  thus  opposed  what  is  a 
matter  of  so  great  material  interest  to  Cana- 
da. Senator  Payne,  of  Cleveland,  who  is  a 
large  owner  of  nickel  lands  in  Canada,  has, 
up  to  the  present  tin.e,  been  an  honora- 
ble exception,  and  I  trust  will  remain 
so.     Canada  has  many  millions  of  dollars  at 


stake  in  the  settlement  of  this  question, 
either  upon  the  lines  of  the  policy  advocated 
by  myself  or  upon  those  advocated  by  the 
men  who  are  opposed  to  me.  I  think  I  shall 
need  no  certificate  of  character  to  prove  that 
everywhere,  upon  all  occasions,  both  in  your 
country  and  in  my  own,  I  have  been  the  un- 
ceasing advocate  of  such  measures  as  would 
best  tend  to  develop  Canada's  material  pros- 
perity. I  intend  to  remain  so  and  to  let  the 
country  judge  between  its  friends  and  its 
enemies  " 


THE  DETECTIVE  BILL  CONDEMNED 

The  council  of  the  Board  of  Trade  held  a 
special  meeting  on  Friday,  at  which  Messrs. 
James  Ince  and  Charles  A.  J.  Farquhar  were 
elected  members.  The  rest  of  the  time  of 
the  meeting  was  taken  up  with  the  discussion 
of  this  resolution  which  was  finally  carried  : 

Moved  by  Mr.  Brock,  seconded  by  Mr. 
Ince  :  That  this  board,  having  had  under 
consideration  a  bill  entitled  "An  Act  to  re- 
gulate private-detective,  financial  and  com- 
mercial agencies  and  corporations,"  beg  to 
submit  that  clauses  2,  3,  4,  and  6,  if  they  be- 
came law,  would  be  detrimental  to  commercial 
interests  and  seriously  affect  business. 
Reputable  agencies  such  as  described 
are  a  benefit  to  the  development  of  trade, 
and  drawing,  as  they  do,  their  chief  financial 
support  from  the  mercantile  community,  we 
submit  that  they  should  not  be  interfered 
with  as  this  bill  devises." 

Clause  2  provides  that  private  detectives 
and  persons  engaged  in  obtaining  and  furn- 
ishing information  as  to  the  financial,  moral 
or  social  standing  of  people  shall  take  out  a 
license. 

Clause  3  provides  that  the  books  of  pri- 
vate detectives  shall  be  open  for  the  inspec- 
tion of  all  whose  names  are  recorded  therein. 

Clause  4  makes  it  unlawful  to  record  the 
name  of  a  business  man  in  such  books 
without  his  consent.  This  is  an  especially 
ridiculous  provision.  It  practically  means 
that  a  prospective  employer  would  have  to 
first  obtain  the  assent  of  the  person  wishing 
employment  before  he  could  enquire  privately 
as  to  his  character  and  social  standing. 

Clause  6  makes  it  incumbent  on  all  pri- 
vate detectives  to  keep  a  stated  sum  of 
money  on  deposit  in  the  hands  of  the  Min- 
ister of  Finance,  in  order  that  all  judge- 
ments which  may  be  obtained  against  said 
detectives  may  be  properly  satisfied. 


Mr.  Gillespie,  a  well-known  commercial 
traveller,  was  married  on  the  24th  ult.  at 
Winnipeg  to  Miss  Scoble,  daughter  of  Col. 
Scoble. 

W.  G.  Colville  of  Port  Hope,  representing 
Globe  File  Co.,  and  the  celebrated  Copper- 
ine  Babbitt,  "  Spooner's"  made  Hardware 
a  call  this  week. 

The  S.S.  Montevidian  on  its  way  from 
Liverpool  to  Montreal,  caught  fire  and  nar- 
rowly escaped  destruction.    She  had  12  tons 


of  Curtis's  &  Harvey's  sporting  powder  for 
Rice  Lewis  &  Sons,  Toronto.  The  powder 
however  arrived  safely  and  is  in  their  maga- 
zine near  Toronto. 

The  London  plumbers  want  a  nine-hour 
day  and  25  cents  per  hour.  President 
Spence,  Toronto  Union,  attended  the  jour- 
neymen's meeting  Tuesday  night  and  pro- 
mised them  the  assistance  of  the  united  as- 
sociation in  securing  their  demands.  The 
union  numbers  14  members  and  there  are 
four  employing  plumbers  in  the  city. 

A.  C.  Leslie  &  Co.,  Montreal  and  Toronto, 
whoseadvertisement  appears  forthe  firsttirne 
in  Hardware  this  week,  are  agents  for  sev- 
eral cutlery  firms,  chief  of  which  are  Joseph 
Rodgers  &  Co.,  and  E.  M.  Dickenson  both 
of  Sheffield.  Mr.  Leslie  himself  has  charge 
of  the  head  office  and  his  son  looks  after  the 
western  business  with  his  head  quarters  at 
18  Front  St.  west. 

Nothing  angers  a  man  or  woman  more 
than  the  promise  to  have  goods  delivered 
to  them  at  a  certain  time  and  no  goods  ap- 
pear. Every  merchant  should  by  all  means 
see  that  goods  are  delivered  when  prom- 
ised. Many  are  so  anxious  to  trade 
that  they  will  promise  a  customer  any- 
thing when  they  know  at  the  time 
they  cannot  fulfill  it.  This  scheme  may 
work  once  or  twice,  but  it  does  not  pay  to 
continue  it.  We  recognize  the  fact  that 
many  patrons  are  unreasonable  in  their  de- 
mands, but  a  merchant  should  learn  to  say 
no  in  a  way  that  will  not  offend. — Commer- 
cial Tribune,  Denver. 


Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

A  leather  duster  disperses  but  does  not  remove 
the  dust  from  the  store. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 


ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  of  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molson'sBank. 


Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq  deSt.  Hyacinthe. 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.B'kof  Yarmouth 
Com'l  B'k  of  Windsor 


NEW   BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 
Commercial  Bank  of  Manitoba. 

BRITISH    COLUMBIA. 
Bank  of  British  Columbia 
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NORTHUMBERLAND  PAPER  I  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

Ve  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and  Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


&  COMPANY' 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL      I 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  3D  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Our  stock  of  Harvest  Tools  and  Spades  and  Shovels  is  now  complete.  Shall  be  pleased  to  receive 
orders  for  shipment  promptly  or  immediate  future,  as  we  are  desirous  of  our  customers  escaping 
inconvenience  of  delay  in  middle  of  the  season. 

Write  for  prices  on  Churns,  Ice  Cream  Freezers.  "Lawn  King"  Lawn  Mowers,  Garden  Hose,  and 
Barrows,  Ladies   Garden  Tools,  Shears,  etc.,  etc. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL 
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FACTS    ABOUT   HOT -WATER 
HEATING. 

We  extract  the  following  from  the  Heating 
Engineer,  of  New  York: — 

"In  the  design  of  a  hot-water  heating  sys- 
tem, the  first  question  considered  by  the  fitter 
is:  the  quantity,  location,  and  distribution  of 
the  radiating  surface.  Having  arrived  at  a 
conclusion,  by  theoretical  considerations,  or 
possibly  by  previous  experience  in  the  same 
line,  the  next  point  for  determination  is  the 
style  and  size  of  the  boiler  to  be  emyloyed. 
It  is  not  our  purpose  to  consider  the  latter  of 
these  determinants,  there  being  on  the  mar- 
ket to-day  many  styles  of  boilers,  each  pos- 
sessing peculiar  attributes  of  its  own,  and 
for  all  of  which  many  good  points  are 
claimed. 

Passing,  therefore,  to  the  second  topic — 
that  of  size — we  meet  at  once,  upon  consult- 
ing the  circulars  of  the  various  manufactur- 
ers, a  remarkable  variation  in  sizes  specified 
for  given  areas  of  radiating  surface.  For  ex- 
ample, one  circular  gives  for  the  number  of 
square  feet  of  radiating  surface  supplied  by 
one  square  foot  of  boiler-heating  surface, 
22.8;  another  runs  as  low  as  seventy-five, 
and  many  can  be  found  giving  ten  square 
feet  of  radiating  surface  per  square  foot  of 
boiler-heating  surface.  The  reason  for  such 
a  wide  variation  in  proportions,  which,  when 
we  remember  that  the  sought-after  result — 
viz.,  the  heating  of  a  fixed  maximum  number 
of  degrees — is  constant,  has  been  attributed 
to  difference  in  detail,  in  material,  and  in 
proportions  of  the  boiler.  When,  however, 
it  is  remembered  that  many  of  the  hot-water 
boiler  manufacturers  are  interested  in  some 
one  of  the  many  forms  of  hot-water  radiat- 
ors, a  further  factor  contributing  to  the  varia- 


tion above  spoken  of  can  be  discovered.  We 
allude  to  the  amount  of  water  contained  in 
the  heating  system. 

Without  attempting  to  enter  into  the  vexed 
question  of  the  exact  cause  of  the  circulation 
in  a  hot  water  system,  about  which  Tredgold, 
Bramah,  Hood,  Mills,  and  Baldwin  have 
presented  able  arguments  in  support  of  their 
own  theories,  we  will  simply  accept  the  fact 
that  there  is  a  motion,  and  that  motion  is 
occasioned  in  some  way  by  the  application 
of  heat  to  some  part,  preferably  the  lowest, 
of  the  apparatus,  thus  causing  a  disturbance 
of  the  hydrostatic  equilibrium,  resulting  in  a 
flow. 

One  point  here  :  It  is  a  recognized  fact 
that  a  clean,  sharp  fire,  consuming  about 
four-tenths  of  a  pound  of  coal  per  square  foot 
of  heating  surface  per  hour,  results  in  a 
maximum  economy  of  fuel.  Dr.  Chas.  E. 
Emery,  in  his  very  able  report  on  the  Cen- 
tennial Boiler  Trials,  was  the  first  to  demon- 
strate such  a  fact.  And  from  the  same  trials 
there  follows  as  a  corollary  to  this  statement, 
that  two  boilers  of  radically  different  types, 
but  of  good  design,  burning  the  same  coal  at 
the  above  rate,  the  potential  and  economic 
merits  will  be  found  equal.  This  applies  to 
our  subject  in  this  way  :  When  we  have  a 
minimum  amount  of  water  in  circulation  in 
our  system  we  can  employ  a  minimum  size 
of  the  boiler,  thus  insuring  a  neat  approach 
to  our  figure  above  given.  Again,  Baldwin, 
in  his  work  on  "  Hot  Water  Heating  and 
Fitting,"  states  very  clearly,  concisely,  and 
accurately  (page  210)  :  "Anything  that 
quickens  the  circulation  through  or  within 
a  boiler  or  over  its  fire  surfaces  will 
increase  its  capacity  per  unit  of  surface.'' 
Hence,  where  a  minimum  amount  of  water 
is  in  circulation  the  difference  in  temperature 


between  the  flow  and  return  will  be  greater; 
hence  the  velocity  of  flow,  and  consequently 
the  circulation,  will  be  quickened,  and  we 
can  use  a  smaller  boiler  than  we  could  were 
our  quantity  of  water  greater  and  our  circula- 
tion more  sluggish.  It  may  be  argued  here 
that  when  we  increase  our  velocity  we  in- 
crease our  friction;  true,  as  far  as  such  a  gen- 
eral statement  of  fact  goes,  and  if  the  veloc- 
ity was  as  great  as  is  frequently  found  in  city 
water  mains,  an  increase  in  rate  of  flow 
might  be  a  serious  consideration.  But  Box 
has  shown  ("  Practical  Treatise  on  Heat,'' 
page  200)  that  with  a  two-inch  hot-water 
heating  pipe  one  hundred  feet  long,  exposed 
to  air  at  sixty  degrees,  the  water  leaving  the 
boiler  at  two  hundred  and  ten,  returning  at 
two  hundred,  the  velocity  in  feet  per  second 
is  less  than  four-tenths,  and  for  greater  dif- 
ferences in  temperature  between  the  flow 
and  return  and  for  larger-sized  pipe  the  veloc- 
ity is  much  smaller.  We  may,  therefore,  dis- 
pense with  the  idea  that  with  an  increased 
velocity  the  loss  of  heat  by  friction  is  sensibly 
increased. 

Again,  with  the  minimumquantityof  water 
in  the  system,  and  consequently  a  more  rapid 
circulation,  it  follows  that  the  building  will 
be  more  quickly  warmed  or  cooled  than 
when  a  greater  quantity  of  water  is  employ- 
ed. In  other  words,  one  of  the  great  points 
claimed  as  a  superiority  of  hot  water  over 
steam,  viz.,  susceptibility  to  automatic  gov- 
ernment by  change  in  outside  conditions  of 
temperature,  is  most  apparent  when  we  have 
a  minimum  amount  of  water  in  circulation 
per  square  foot  of  radiating  surface. 


No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 


Send  for  Catalogue.         SHIPWAY    MFC    CO., 


70-76  Victoria  St., 

Toronto, 
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ELECTRICAL  WELDING. 

The  following  article  is  condensed  some- 
what from  a  paper  read  recently  by  Mr.  C. 
Perrine,  D.Sc,  of  the  John  A.  Roebing  Son's 
Wire  Company,  of  Trenton,  N.J.,  before  the 
American  Institute  of  Electrical  Engineers, 
New  York,  and  shows  the  remarkable  devel- 
opment of  a  very  new  process. 

The  Roebling  company  were  the  first  to 
make  perfect  joints  in  telegraph  and  ocean 
cable  wire  by  welding. 

In  ocean  cables,  which  are  made  up  in 
bundles  of  great  and  exact  length,  it  was  cus- 
tomary before  the  introduction  of  the  new 
process,  carefully  to  scarf  and  fit  the  joint, 
which  was  then  brazed  with  silver  solder. 
This  joint  possessed  the  disadvantage  of  be- 
ing slow  and  difficult  of  production.  But  by 
the  new  machines,  three  boys  on  three  ma- 
chines were  able  to  make  over  38,000  welds 
in  seven  months. 

At  New  Haven  a  company  is  engaged  in 
uniting  Norway  iron  to  Swedish  steel  in 
shapes  required  for  carriage  irons  and  fifth 
wheels.  The  bur  is  removed  by  a  drop  ham- 
mer at  the  same  heat  at  which  the  weld  is 
made.  The  soft  crescent  steel  tires  of  the 
bicycles  made  by  one  New  England  firm  are 
welded  and  afterward  formed  by  dies  at  the 
same  heat.  At  Trenton  the  new  process  is 
being  employed  to  make  a  weld  in  a  wire 
rope  to  avoid  the  tedious  operation  of  spli- 
cing. At  Hopedale,  Mass.,  spinning  rings 
two  and  one-half  inches  in  diameter  are  be- 
ing formed  from  a  piece  of  bar  iron,  and, 
after  the  bur  has  been  reduced  by  a  series  of 
dies,  are  finished  by  a  rapid  method. 

Steel  axles  are  being  welded  by  electricity 
at  South  Bend,  Ind.  After  the  weld  is  made 
it  is  removed  to  a  drop  hammer,  making 
about  three  hundred  blows  a  minute,  and 
then,  at  the  same  heat,  the  axle  is  set  ready 
for  the  market. 

The  welding  of  steel  rails  is  meeting  with 
great  success  at  Johnstown,  Pa.  The  electro 
welding  machines  are  responsible  for  two 
new  kinds  of  wagon  wheels.  In  the  first, 
made  at  Quincy,  111.,  the  hub  is  cast  of  malle- 
able iron  with  spokes  about  three  inches 
long. 

To  these  are  welded,  by  one  machine, 
wrought-iron  spokes,  and  by  another  ma- 
chine these  spokes  are  upset  into  the  rim, 
which  is  itself  welded  into  a  tire,  the  product 
being  a  wheel  the  spokes  of  which  are  less 
liable  to  rattle  loose  at  the  hub.  In  the 
second,  made  at  LaPorte,  Ind.,  the  hub  is 
composed  of  two  drop  forgings  of  low  grade 
steel  grooved  to  receive  the  spokes  ;  one-half 
is  placed  on  the  base  of  the  welder  and  the 
spokes  are  laid  in  their  grooves  ;  then  the 
other  half  of  the  hub  is  put  on  and  the  clamp 
brought  down.  The  current  is  then  applied 
and  the  whole,  spoke  and  hub,  welded 
solidly. 

At.  Cleveland,  O.,  a  typographic  company 
is  electrically  welding  brass  to  steel,  and  at 
Indianapolis  the  hardest  steel  of  band  saws 
is  being  successfully  welded,  the  process  be- 
ing ingeniously  used  to  replace  broken  teeth 
in  finished  saws.     Formerly,  when  one  or 


two  teeth  came  out  of  a  saw,  it  was  necessary 
to  cut  the  saw  down  to  a  smaller  size.  At 
present  a  new  tooth  can  be  fitted  in  and 
electrically  welded  in  place,  a  drop  of  oil  at 
the  weld  restoring  the  temper  to  a  service- 
able point. 

In  the  new  wire-wound  guns  one  of  the 
most  important  specifications  for  the  wire 
was  that  it  should  be  readily  jointed  by  the 
electric-welding  process,  and  in  the  new 
Crozier  gun  now  constructing,  the  wire  will 
be  wound  in  one  continuous  piece  under  a 
constant  and  heavy  strain.  This  wire  is  one- 
tenth  inch  square,  with  180,000  pounds  break- 
ing strength  and  100,000  pounds  elastic  limit, 
tinned  as  lightly  as  possible.  The  gun  is  to 
be  made  by  winding  the  wire  over  a  steel 
tube  and  shrinking  a  ring  over  the  whole, 
for  the  purpose  of  longitudinal  strength;  the 


welding  process  is  simply  the  same  as  that 
described  for  round  wire,  and  is  reported  as 
having  given  satisfactory  results. 

For  the  Charleston  Navy  Yard  there  is 
about  completed  a  machine  for  welding  ship 
chains  up  to  two-inch  diameter  links.  These 
links  are  formed  in  halves  and  fitted  roughly 
to  each  other,  the  welds  being  made  in  both 
sides  at  once  by  the  same  heat,  which  can  be 
regulated  to  force  either  side  at  the  will  of 
the  operator.  When  completed  both  welds 
are  forged  immediately  in  a  die  by  the  same 
hammer.  By  this  method  only  the  points  to 
be  welded  are  heated,  and  as  these  are  im- 
mediately forged  one  could  expect  from  the 
process  a  nearer  approach  to  the  strength  of 
rolled  metal  than  where  there  the  whole  link 
is  heated  in  the  ordinary  fire  to  a  welding 
temperature. — Journal  of  Commerce. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    110    Smell— Perfect   combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry   and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,   Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BI  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C,  Gurney  Co.,  Ltd.,  Toronto. 
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SALES   MADE  OR   PENDING. 

Limoces  &  Co.,  general  store,  High  River, 
sold  out  from  July  ist. 

D.  Locharty,  general  store,  St.  Joachim, 
succeeded  by  David  Sora. 

Felix  Plante,  (estate  of)  general  store, 
Moose  Jaw,  advertised  for  tenders  for  stock. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Scarfe  &  Co.,  manufacturers  varnish, 
Brantford,  dissolved,  Mrs.  S.  E.  Scarfe  con- 
tinues. 

FIRES. 

C.  J.  Williams,    Canadian  Oil  Co.,  Hamil- 
ton, store  burnt,  partially  insured. 
REMOVALS  AND   DEATHS. 

James  Smith,  general  store,  Bathurst,  de- 
ceased. 

Peter  Paint,  general  store,  Port  Hawkes- 
bury,  deceased. 
DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

R.  J.  Irwin,  general  store,  Shelburne,  as- 
signed. 

N.  Miller,  &  Bro.,  general  store,  Cornwall, 
assigned. 

Henry  Gardner,  general  store,  Halifax 
South,  assigned. 

David  Courchene,  general  store,  L'Avenir, 
demand  of  assignment. 

A.  G.  Hepworth,  general  store,  St.  Lau- 
rent, assigned  in  trust. 

A.  L.  McKechnie,  general  store,  Mount 
Forest,  offering  to  compromise. 


THE  TEN-AND-ONE-HALF-INCH 
ARMOR  PLATE  TRIAL. 

A  decisive  test  of  armor  plates  is  about 
to  be  made  at  the  new  Indian  Head  proving 
grounds.  The  plates  are  to  be  of  a  thickness 
of  io>^  in.  and  of  the  usual  8x6  ft.  face. 
Carnegie,  Phipps  &  Co.,  of  Pittsburgh,  are 
to  furnish  them.  At  this  trial  there  will  be 
representatives  of  the  all  steel  type  of  plate; 
the  steel  and  nickel  plate  of  ordinary  make 
and  treatment;  the  all-steel  plate  treated 
after  the  Harvey  process;  also  the  nickel 
plate  treated  after  the  Harvey  process.  It 
is  expected  that  the  Harvey  treatment  will 
this  time  be  applied  at  the  Washington  Ord- 
nance Yard. 

The  essential  conditions  of  the  Harvey 
treatment  are  that  the  plates  shall  be  so  en- 
closed as  to  assure  an  absence  of  oxygen,  a 
controlled  presence  of  carbon,  and  an  espe- 
cially high  and  controlled  temperature,  such 
temperature  being  increased  or  decreased 
according  to  the  degree  of  haidness  required 
when  tempered.  The  higher  the  degree  of 
temperature  to  which  the  plate  is  originally 
subjected  the  higher  will  be  the  temper  pos- 


sible to  give  the  metal  after  treatment.  The 
plate  to  be  treated  is  carefully  bedded  in  a 
finely  powdered  carbonaceous  material,  pre- 
ferably hardwood  charcoal,  the  charcoal  or 
carbonaceous  material  being  enclosed  to  pre- 
vent it  being  consumed.  Different  portions 
or  layers  of  the  plate  are  subjected  to  differ- 
ent temperatures  so  as  to  vary  the  nature  of 
the  several  portions  or  layers,  giving  them 
different  tempering  capacities,  yet  leaving 
the  whole  clean  and  free  from  scale  or  blis- 
ters. 

The  heating  process  is  conducted  slowly, 
to  permit  the  interior  portions  to  be  thor- 
oughly and  evenly  heated  to  the  required 
temperature.  After  an  assured  and  thorough 
heating  is  accomplished  the  plate  is  allowed 
to  cool,  care  being  taken  that  the  heated  por- 
tions shall  be  exposed  to  the  air  as  little  as 
possible,  to  prevent  any  oxidizing  of  the  face. 

The  thicker  the  plates  the  longer  time  is 
necesssary  for  the  heating.  The  color  of  the 
material  after  cooling  defines  its  capacity 
for  tempering.  Thus,  if  raised  to  a  temper- 
ature of  3,ooo9  Fahr.  and  allowed  to  cool  to 
a  temperature  of  from  200  n  to  300°  before 
bein^,  removed  from  the  charcoal  bed,  the 
material  will  be  found  to  be  quite  soft,  will 
show  a  clean,  smooth  surface  of  a  gray  color, 
and  will  be  found  capable  of  taking  the 
highest  possible  temper.  Lower  degrees 
of  temperature  will  give  different  correspond- 
ing colors,  and  different  colors  will  give  diffe- 
rent tempers.  Thus,  for  instance,  a  lower 
temperature  will  give  a  gold  tint;  material  of 
gold  tint  will  take  a  temper  almost  as 
high  as  will  the  gray  tint;  a  still  lower  tem- 
perature will  give,  when  cooled  a  pale  blue 
tint,  which  will  be  found  to  take  a  reduced 
temper;  a  temperature  as  low  as  1,500°  Fahr, 
will  give,  when  cooled,  a  dark  purple  tint, 
and  a  moderately  low  temper  will  be  the  re- 
sult. 

This  next  plate  trial  will  settle  in  a  great 
measure  the  nature  and  mixture  of  the 
armour  plates  for  the  new  ships.  It  will  be 
a  similar  trial  to  that  of  last  September  at 
the  Annapolis  proving  grounds,  except  that 
no  foreign-made  materials  will  be  used. 
American-make  projectiles  of  the  Carpenter 
steel  patern  fired  from  American  6  and  8-in. 
guns  are  to  be  used. 

The  aim  and  object  of  all  these  recent 
tests  has  been  to  ascertain  the  best  possible 
combinations  and  conditions  for  attack  and 
defense. 

In  the  preperation  of  the  plates  for  the 
coming  trial,  the  best  of  care  and  ability  will 
be  exerted,  and  they  being  all  constructed 
by  the  same  company,  there  can  be  but  little 
doubt  as  to  the  value  of  the  final  results. — 
[Railroad  Gazette. 


There  is  quite  a  flow  of  gas  from  a  hole 
near  Port  Haney,  B.  C,  sunk  by  the  Cana- 
dian Pacific  Railway  Company  in  prospect- 
ing for  coal.  Some  experts  are  of  the  opinion 
that  natural  gas  in  large  quantities  would  be 
found  by  deep  boring. 


BUSINESS  CHANCES. 


WANTED— TO  PURCHASE  AN  INTEREST 
in  Hardware  business.  Understand  it 
thoroughly;  could  take  charge  of  office;  all  com- 
munications confidential.  Box  108,  Brantford, 
Ont.  25 


CUTLERY — Good  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers   want   quality.        Buy 

"  Jessops  "  Standard  make. 

A.  C.  LESLIE  &  CO., 


445  St.  Paul  St, 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 

M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffins  Oils 

and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware  Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


BROKERS 

— and — 

COMMISSION  MERCHANTS 


IN  CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 
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COOKING  BY  MACHINERY. 

An  ingenious  little  European  device  for 
cooking  eggs  is  made  in  the  shape  of  a  box 
which  contains  a  tin  drum  hermetically 
sealed  and  filled  with  a  fluid  that  does  not 
change.  The  drum,  hung  upon  its  axis,  de- 
scribes a  semi-circle  to  the  right.  The  balls 
that  belong  to  the  mechanism  are  placed  in 
corresponding  openings,  and  from  these  are 
passed  into  a  cup-shaped  cavity  on  the  outer 
surface  of  the  drum.  The  fluid  contained  in 
the  latter  prevents  the  drum  from  turning 
too  rapidly,  and  it  flows  very  slowly  from  one 
to  the  other  of  the  various  peculiarly  con- 
nected chambers. 

By  throwing  the  ball  intfj  the  deeper  or 
shallower  of  the  cups  the  time  of  the  rotation 
is  regulated.  When  these  cavities  reach  the 
bottom  the  ball  drops  out  on  a  bell  under- 
neath. After  the  signal  has  been  given  the 
ball  rolls  back  to  its  original  cup,  and  the 
mechanism  adjusts  itself  anew.  When  the 
machine  is  to  be  used  again  the  lever  shown 
on  the  outside  of  the  box  is  turned  for  a  mo- 
ment to  the  left. 

Both  hard  and  sott  boiled  eggs  can  be 
cooked  by  this  ingenious  regulator.  It  is 
very  easily  manipulated.  As  soon  as  the 
eggs  have  been  put  into  the  boiling  water, 
one  of  the  little  balls,  which  come  with  every 
machine,  is  thrown  into  one  of  the  openings 
on  top.  The  openings  are  marked  "soft" 
or  "hard.''  The  eggs  will  have  boiled  the 
proper  length  of  time  when  the  bell  gives  the 
signal. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 


SAPOLIO 


Is   a 


of 


solid    handsome    cake 
SCOURING  SOAP 

Which  has  noequal  forall clean- 
ing purposes  except  the  laundrv.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  ana  off  the  pots  and  paDS. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


For  our  Fifth    Edition 


HOW 


TO  SELECT, 
LAY  and   PAINT 


A   TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


SP00NS.F?D"S  ETC-STAMPED 


ARE  GENUINEROGERS'GOODS. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


ARTIST'S 

BRUSHES 

HOGS  HAIR, 

CAMEL  HAIR, 

BLACK  SABLE   HAIR, 

RED  SABLE  HAIR, 

INDIAN  SABLE  HAIR, 

BEAR  HAIR, 

BADGER  HAIR. 


We  manufacture  and  carry  in  Stock  a 
larger  assortment  than  any  other  House  in 
Canada. 

Quality  and  prices  guaranteed  right. 

CHAS.  BDECKH  &  SONS, 

80  York  St.,  TORONTO. 


Write  for   illustrated   Price   List. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS  OF 

UNION  TANNED 

STAR  RIVET 

Leather  Beltinc 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


^ONTO, 


BURNS  &THOMAS 


Q!  A  TaTQ   CIRCULAR,  Shingle,  Re-sawing- 
Oil  W  O       Drag,  Gang,  Crols- 


-cut,  etc. 


<#v 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 
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The  Gardner  Steel  Ribbon  Sash  Balance 
consists  of  a  malleable  galvanized  steel 
ribbon  running  over  a  pulley,  expressly  made 
for  it,  and  attached  to  sash  and  weights  as 
cord  or  chain  are. 

It  works  very  easily,  noiselessly  with  little 
or  no  friction,  consequently  can  hardly  wear 
out,  and  lying  close  to  frame,  it  can  be 
painted  same  as  woodwork,  presenting  a 
very  neat  appearance. 

Ribbon  is  made  in  various  sizes  as  to 
thickness  and  width,  so  that  it  will  balance 
10  lbs.  or  1,000  lbs.  with  admirable  working 
satisfaction. 

Those  who  have  seen  and  are  using  it  en- 
dorse our  claim,  that  it  surpasses  any  sys- 
tem in  the  market  for  hanging  sash,  elevator 
doors,  etc. 


Sample,  Price  Lists  and  all  information, 

JOHN  HARGREAVES,  Mgr. 

Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTI8 " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ..  M       •—      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  "Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No.  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


THEBESTPR96F0FA 
WELLBALAHCEDMIND 
1STHE  PURCHASE  9FA 


1KH1IN  FREEZER 

ShepardHardware^ 

BUFFALW- 


CUHHETiT    ^WA^KET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "      ...  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  $6  50 

IX  "  7  50     7  75 

I.X.X.,       "  8  75    9  00 

Raven  &  P.D.  Grades— 

i.C,  usual  sizes 5  50    5  75 

IX  "  6  50    6  75 

I'XX  "  7  50    7  75 

I.XXX.,     "  8  50    8  75 

D.C.,  12*  X  17         5  00     .... 

D.X.,  6  00     .... 

D.X.X.        "  7  00 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

BV.  Grade,  I.e.,  usual 

sizes  4  85    5  00 

Note.—  Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X  X.,  14x56,  50  sheet  bxs  ) 

14x60,  >  6|c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7j    li 

28        "     7|    8 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb   . .  32  05    2  10 

Kenned      "               "            ..  2  45    2  55 

Horse  Shoe  "                         •  •  2  50    2  55 

Rand                "                            ..  2  50     2  65 

Hoon                "             '              .:  2  65     2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Boat  Cast  Steel,  per  lb 0  13*  0  14 

Russian  Sheet        "       0  10}  0  12 

Tank  Plates  2  00    2  25 

WoilerKivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10}c 

-inch ....16 

Boiler  Plate. 

}inch $2  45 

5-16  "     2  35 

§     "    and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2|,  3 

22  to  24      "      2f,  3 

26  "      3,    31 

28  " 3J,3} 

Canada  Plates. 

Blaina }  bright  3  15    3  20 

Abercarne  3  20    3  25 

Iron  Pipe. 
Wrought  60  to  62*  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5},  6 

28     "  "       5$,  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5J,  6 

26  gauge,  "         5§,  6} 

28      "  "         5$,  61 

Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Ciain. 

Proof  Coil,  3-16  inch,  per  lb 7      71 

i        "  "       5J    61 

'■  5-16  "  "      5      6 

%      "  "       41    5j 

7-16  "  "       4i     51 

y,    "       "    4  4} 

"  %       "  "      3  60 

"  &       "  "       3  50 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    1  65    2  70 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.  "        0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  i  to  Jin  .80  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb    0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  16}  0  17} 

Other  makes  "    0  16    0  16* 


White  Lead. 

Pure,  Assoc,   guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J    .. 

No.  1  Do "  0     5 

No.  2  Do "  0     4} 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon 91  05  $1  10 

2nd  qualities    "     0  85     0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     .  0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C)inbbls,per  cwtl  40 
"      (J.F.L.S.) "  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  per  lb 0  091    0  09* 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    017 
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Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Ritle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  25  p.c. 
/Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 »0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 
each 4  50 

Augers. 
Gilmour's,  discount  50,50  and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.  1  35  1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                  "          ....  0  65  1  25 

Brad,                       "          ....  0  85  1  60 

"  handled                      ....  3  60  7  30 

Saddlers'.              "          ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hani. 
Brass.  60  to  66}. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Home. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       1  50  10  00 

Blacksmiths'   discount   35,40  pe   cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— buffer. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,   47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent 
Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 

Vegetable,  per   doz 1  12    2  35 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..    3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges— See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  >  to  50  and  5 
Plate       "         dis.  50pc  5     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  110 

White,  lump,  per  lb 0  01i  0  01$ 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Euterprize,  No.0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    100 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33|  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        ..     2  80    3  90 

Fenns  Corkstops,  No  2 Ip.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's, dis.  Can.  list, 25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c  Amer  I  jjellers 

50  p,c.  Can.  f 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33 J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c 
Shepare's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size          Per         Per  Per      Per 

United          50  ft.      100  ft.  50  ft.   100  ft. 
inches. 

16  to  25            1.45           2.80  2.15 

26  to  40           1.55          3.00  2.45 

41  to  50                             3.40  5  30 

57  to  60                           3.70  5.80 

61  to  70                           3.95  6.30 

71  to  80                              4.40  7.40 

81  to  85                            5.30  8.40 

86  to  90                            6.00  10.00 

91  to  95  11.50 

96  to  100  13.65 


I'ilkinyton. 
Ordinary 
1st  break  $3  65 


2nd 
3rd 
4th 
5th 
6th 
7th 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      .' 4  71' 

3rd       "       5  40 

4th       "      5  90 

5th       "      6  50 

6th      "      6  90 

7th       "      7  7C 

Glue  I'. its. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz   4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  clis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets. 

Screw,  Eureka  113    180 

Gate,  Clark's 1'  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  perdoz  4  00    5  00 

Hooks —  Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hatwand  Coat,  per  gross..     100    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrough  t  Iron. 
Wrought    Hooks   and    Staples,   Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


ALL     ZBZIUSriDS- 

Red  Cap,  Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

BOAViivc^iisr,  lE^iEiisrisriED-^  &  co., 


LOisriDonsr,  ohstt. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Bng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list.  „    „  ,. 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..     2  75    i  20 
Bronze,  Gem,         "        ....    6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross »1  30    4  00 

Ladles. 

Melting,  per  doz 1™    4  50 

l.finoii  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  2  75    2  90 

"       plass  4  00    4  00 

All  glass,  "  12°    I30 

Lines. 

Fish,    per  gross 1  05    2  50 

Chalk,         "  l  90    7  40 

Locks — Door. 
Canadian,  dis.  per  cent..     ....        50 

aussell&Erwm,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Pacuock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  '  1  oo    ^  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cem 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs'.  hickory      "  1  |5    3  75 

Lignum  Vita,  3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent       20       25 
Canadian,  37J  to  40  per  cent. 

Home,  each ••••.• 

Mincing  Knives. 
American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Mails. 
Cut,  3   in.   and   upwards, 

cer  kee  base,  price <s  a" 

Brads  &Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-  ^  ^ 

Diamond.'.'.'.':.'.'.'.'.'.'.'.'.'.'.'.'.'  12  00  15  00 

Oil. 
Canada  Befined  Oil  (Toronto)l5$    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.         "     0  20 

American  W.W.    "     ......     ....    0  25 

S.  R    Seal Pe*  8al    °  63    °  65 

Oilers. 
McClary's  Galvan.  Iron 

Oil   Can,    with    Pump, 

ner  doz     19  50 

Zinc  and  Tin,  dis.  50,  50  and  10 
Copper,  P«,doz.. .........    125    3  50 

Malleable,  dis.  25  per  ot. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    425 

"       Carpenter 2  25    3  00 

Picks 
perdoz 600    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.     American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  B   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12J  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian    Cistern     & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs 250    2  75 

Rail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,         "        ...         H       3} 

Bakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  '<  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c. 

Kope 
Sisal,       per  lb  91  10$  i   smaller  than 
Manilla,      "     12$  13}/ 7-16,  $c.  extra.. 

Cotton,  " 22       25 

Russia  Deep  Sea,  per  lb..        13$     16 

Jute "    -       °8       08s 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ^it  37J  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&A.,sand,  30p.c 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

Mausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent. 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      K.  H.      "      72J       " 
"      F.  H.  Brass  75 

•l       "R    H         "        70  "  " 

Diamond   Point    wood    screw  nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  30  to  35  p.  c 

Shears. 
B.  &  W.,  ia  panned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent, 
mna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...       77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves. 
Wood  Rim,  black,  p.  doz    1  15    1  35 

"  tinned. 

Tin  Rim 


black, 


2  30    2  45 
1  80    2  25 


5  00 
2  35 


12  00 
30  00 


Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

i  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80 

Iron,  American  135 

Spoons  and  Forks. 

TeaSpoons pergross    7  50 

Dessert  "     "         '21  00 

Table       "     "         30  00 

Dessert  Forks....         "         24  00 

Medium     "      ....         "         27  00  

Table         "      ...        "        36  00 

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$     4f 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


15        50 

0  06 

9 

..     0  13 

..     0  15 

..     0  50 

..     1  50 

..     0  10 

50    5  00 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

"  steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.&N.,  or  P.S.&W.,  discount  ti2$ 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb    ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       \\\     ).""" 

"         Blue  ribbon    b  14 

"         Redcap o  12 

"         Grown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  perdoz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each  5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12 in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c. per  100  lbs.  net  added  for  freights, 
f.o.b.  Loudon  14c.  added. 

Tinned,  net  list :  brass  and  copper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

ClothesLine,galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04$  0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Steel,  plain  twist  . .    0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04$  0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  2b  p.c. 
Painted  Screen,  p.  100  sq  ft    1  90    2  00 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard, dis.  60,  60&10p.c. 
Coe's  Gen'ne,  dis.32$ p.  c> 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

"  S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


'RADE  M»RK  FOR 


■HOLlOW    WARE. 


16  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    GiTJ^.XiIT-y 


TRADE  MARK  FOR 

®W*R0CEBS,^r 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 


And  Sole  Manufacturers  of  the  Celebrated 
WIVI.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 
Members  of  the  White  Lead  Association  of  Canada. 


Montreal  Rolling  Mills  Co,, 


Montreal,  P.Q. 


TRAVELLERS 

SHOULD  SEND   25C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

ec^:r,:d"w^.:r,:e]_ 

§l!lllllinilllllHl!III»|||||||IHII||imillin!lllllMl,,l| 
SAW  YOUR 

1  advertisement! 

=  B 

IN  THE 

HARDWARE.    1 


When  writing  to  our  advertiser    please  inclose 
"the  above. 


jINCINNATlBELLFOUNDRYftO 


^i«Sl  ,xS,U.C£Ej^£RS  IN"BLYMYER"BELLS  TO  THE 

M  BLYMYER  MANUFACTURING  CO 

liV  CATALOGUE  WITH ?j>00 TCSTIM™"  S  W 

No  Duty  on  Church  Bells.    Please  mention  this 
paper 


FORBES'  NEW  * 
PATENT  SKATE. 

The    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  in  Skating  Countries. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nuts. 

No  Loose  Parts. 
Requires  No  Previous 

Pitting. 
Always  Ready  for 

Putting  Right  On. 


Top  View,  heel  Lever  (dotted)  Open 

Greater  Possibilities  in  Speed  and     i 

Points  than  any  Skate  ever  produced. 

Only   First-Class  Goods   Manufactured.      No  Second 
Quality. 


THE  FORBES  MAN'FG  CO.,  Ltd. 

Sole  Makbrs, 

17, 194. 21  Bedford  Row,  Halifax,  N.S. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  EngM 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 

IM  a  B.—  Correspondence  invited  from  Canadian 
flrnig  interested  in  any  of  the  above 
lines 


eow 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on   hand. 


HARDWARE. 


Deyore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  irr 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.    R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


DEALERS  SHOULD  STOCK  UP  WITH 

DOMINION 

Ammunition 


-AND- 


" TRAP " 

Shot  Shells. 


THEY  ARE  NOW    IN    GREAT    DEMAND    BECAUSE   OF 
THEIR   SUPERIORITY. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres/and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


KINK  PROOF  HOSE. 


GUTTA  PERCrlAsRUBBfiR  M-0> 

°r  TORONTO 


.OW1C1- 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming- 
loose  from  the  hose.  Ours  may  he  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  I'lON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,       -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to   be  pure    Lake   Copper  of  the  highest  conductivity.     Carefully    drawn   to 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.     Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUGES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  tinned  if  required. 
Prices  guaranteed  lower  than  can  be  imported.      Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  CO'Y.  Toronto  and  Montreal. 
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ilflt    ORGAN   OF 

WROUGHT 

CAST, 
►     STAMPED 
SHEET  &  SPUN 
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TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


Machinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and   Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

$ICEIiEWlS&SOri 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000, 

Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

o— o  -o o—o—o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 
WESTERN   BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HA^DWA^E 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED   "WEEKLY— SUBSCRIPTION   $2.00   A   TEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.  Francois  Xavier  Street 
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No.  28 


J.  B.  McLEAN, 

President. 


HUGH  C.   McLEAN. 

Sec.-Treas. 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :      I  I  6  St.  Francois  Xavier  St. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  106,  Times  Building, 

Roy  V.  Somerville,    Manager. 


THE  DAY  OF  SMALL  THINGS. 

The  liberal  and  large  spirit  of  trade  in 
great  centres  and  large  establishments,  is 
apt  to  leave  the  impression  upon  the  mind  of 
the  superficial  observer  that  there  is  an  im- 
mense unnecessary  waste  going  on  all  the 
time.  That  appears  to  be  the  case.  No 
account  seems  tc  be  taken  of  little  things, 
and  the  refuse  heap  is  supposed  to  be  a 
costly  pile  by  the  end  of  the  year.  This  is 
as  the  fact  seems,  not  as  it  is,  for  there  is  a 
very  careful  collection  made  of  the  odds  and 
ends  that  are  accounted  waste  in  a  large 
business  house.  Small  dealers  are  not 
usually  so  careful,  though  to  them  the 
extravagance  of  doing  business  on  a 
large  scale  seems  greatest.  The  bits  of 
string,  the  scraps  of  paper,  the  fragments 
of  old  packing  cases,  and  the  numberless 
remains  or  ruins  of  damaged  stock,  do  not 
go  to  the  pile  of  debris  that  is  to  be  carried 
and  deposited  out  of  sight  at  cleaning  up 
time.  They  are  not  swept  up.  They  are 
very  carefully  gathered  up,  assorted,  and 
made  into  neat  looking  collections  whose 
value  will  tell  in  a  few  weeks.  In  all  the  big 
stores  of  the  cities  there  is  a  boy  employed 
solely  to  gather  bits  of  string,  paper,  etc., 
whose  duties  warrant  his  employment  at  a 
fair  rate  of  pay,  quite  as  much  as  a  boy 
would  earn  in  any  other  capacity.  If  this  is 
true  of  large  stores  it  is  no  less  true  of  small 
ones.  If  a  boy  can  make  his  pay  and  some- 
thing for  his  employer,  by  saving  such  scraps 


from  the  refuse  pile  in  a  large  store,  it  surely 
will  pay  storekeepers  of  all  degrees  to  prac- 
tise the  same  economy. 

The  lavish  ways  of  some  merchants,  their 
sovereign  disdain  for  the  bits  of  paper  and 
string  that  fall  on  the  floor,  etc.,  are  not 
typical  of  the  time,  and  the  maxim  that 
"money  saved  is  money  gained"  is  held  to 
even  more  firmly  than  in  the  more  primitive 
days  of  trade  when  that  maxim  was  coined. 
The  greater  stir  and  bustle  of  business 
create  a  cloud  of  dust  through  which  the 
observer  cannot  always  penetrate  into  the 
details,  but  those  details  are  on  principle 
what  would  be  considered  quite  petty  by 
those  not  well  grounded  in  commercial 
economy.  Certain  frugal  and  careful  habits 
of  this  description  may  be  designated  as 
"small"  by  people  who  have  not  the  rudi- 
ments of  a  business  training,  but  they  are 
the  means  whereby  the  leakages  are  soldered 
up,  and  whereby  the  solvency  of  the  trade  is 
maintained  in  the  face  of  the  severe  compe- 
tition that  meets  him  everywhere. 


BRITISH   FIRMS    MUST  WAKE   UP. 

A  most  senousgroundof  complaintagainst 
English  and  Scotch  firms  in  the  metal  and 
hardware  trades  is  their  slow  delivery  of 
goods.  Strange  to  say  the  loss  of  orders  and 
their  frequent  cancellation  after  they  have 
been  given  seem  to  have  been  a  useless 
warning.  On  the  other  hand  Canadian  and 
United  States  firms  are  usually  prompt  in 
filling  all  orders.  Jobbers,  manufacturers  and 
contractors,  who  have  work  to  complete  at 
stated  times  will  not  allow  the  same  firm  to 
cause  a  disappointment  of  this  sort  a  second 
time.  In  fact  they  distrust  the  entire 
British  trade  and  would  rather  place 
orders  with  local  or  United  States  firms  at 
higher  prices  than  risk  the  delays  which 
have  frequently  occurred  in  the  past  few 
years    in   the    shipment    of    British   goods. 


Only  the  other  day  ten  cars  of  wire  goods 
were  thrown  back  upon  the  hands  of  the 
shipper  and  the  order  given  to  a  Canadian 
firm  instead.  These  goods  were  promised 
in  May  and  did  not  arrive  until  six  weeks 
after  they  were  due.  British  shippers  lose 
more  than  at  first  appears.  Until  a  couple 
of  years  ago  a  Canadian  firm  purchased  all 
the  structural  iron  of  a  particular  kind  in 
England.  The  English  firm  disappointed 
them  at  a  most  important  juncture.  They 
tried  the  States  and  had  their  order  promptly 
filled.  Since  then  all  their  orders  have  gone 
to  the  States. 


STOCKS  OF  PIG  IRON. 

From  time  to  time  Hardware  has  re- 
ferred to  the  fact  of  restricted  importations 
of  Scotch  pig  during  the  present  season,  and 
no  one  is  more  ready  to  admit  or  able  to 
speak  with  better  authority  on  this  subject 
than  the  steamship  companies.  They  all 
agree  that  freight  has  been  very  scarce  to 
Montreal  this  season,  and  the  restricted  im- 
portations of  pig  iron  has  been  one  of  the 
leading  factors  in  this  respect.  When  the 
statement  is  made  that  only  6oo  tons  of  pig 
were  turned  over  on  the  wharves  the  week 
before  last,  and  very  little  last  week,  every- 
one will  recognize  the  truth  of  our  con- 
tention. We  have  also  at  hand  figures 
of  shipments  from  Scotland  to  the  13th 
of  June  which  fully  bear  out  the  above. 
The  shipments  from  Scotland  from  the 
1st  January  to  the  13th  June,  1891,  were 
110,230  tons  against  210,810  tons  for  thecoi- 
responding  period  in  1890,  or  a  decrease  of 
100,580  tons.  Of  course  all  this  decrease  is 
not  on  Canadian  account,  but  we  have  our 
proportion  of  it.  It  is  natural  therefore  that 
stocks  of  Scotch  pig  in  Canada  should  be 
small  and  they  certainly  are  so.  Against 
this  it  may  be  argued  that  more  English  iron 
is  being  exported  from  Great  Britain.     This 


HARDWARE, 


is  quite  true,  but  the  increase  in  this  respect 
is  not  by  any  means  proportionate  to  the  de- 
crease in  Scotch.  The  exports  of  Middles- 
boro  and  Cumberland  iron  from  the  ist  of 
January  to  13th  June,  1891,  were  623,464 
tons  against  593,270  tons  iu  1890  or  an  in- 
crease of  30,194  tons.  The  effect  of  large  im- 
ports of  cheap  American  iron  into  the  west, 
and  the  desire  to  compete  with  it,  accounts 
no  doubt  for  the  increase  in  so  far  as  Eng- 
lish iron  is  concerned,  its  relative  cheapness 
being  an  inducement.  In  the  meantime  the 
demand  for  Scotch  is  quiet  and  no  one  feels 
the  effect  of  the  small  supplies. 


SUDBURY  TO  THE   FRONT. 

Last  week  240  cars  laden  with  nickel  left 
Sudbury  for  the  United  States,  $1,500,000 
were  paid  for  it,  and  the  Canadian  Pacific 
railway  received  more  than  $25,000  for 
freight.  What  does  this  mean  ?  It  means 
that  this  is  only  the  beginning  of  the  for- 
warding of  the  mountains  of  wealth  that  lie 
hidden  in  that  treasure  field.  Canada  con- 
tains the  nickel  mines  of  the  world,  and  she 
is  bound  to  reap  the  benefit  when  her  vast 
resources,  that  have  so  long  been  hidden,  are 
brought  to  the  surface  and  developed. 


AMERICAN  TIN  PLATE. 

The  McKinley  Bill  is  now  law  as  regards 
the  further  importation  of  tin  plate  into  the 
United  States  and  the  question  is  apt,  can 
the  new  infant    industry  supply  the  entire 
home  demand.     There  has  been  consider- 
able controversy  in  regard  to  this  in  Ameri- 
can journals,  the  consensus  of  opinion  being 
in  the  negative.     In  fact  they  pretty  near  all 
agree  that  the  new  industry  is  really  yet  an 
infant,  and  a  very  small  one  at  that.     There 
is  no  occasion  for  surprise  because  such  is 
the  case  ;  in  fact  it  would  be  on  the  other 
hand    a    very   great    surprise    if    the    new 
"  American  Tin  Plate  Manufacturers  Asso- 
ciation  of    the   United   States "   were   able 
within    a   year   to   create  a  plant    sufficient 
to  supply  the  enormous  American  demand 
for  the  aiticle.     Possibly  some  day — some 
very   future    day  —  the    new    industry    will 
have     assumed     such     proportions     as     to 
meet     all     requirements     but     this     result 
will  require  more  time    than    some  of  the 
sanguine  patriots  on  the  other  side  of  the  line 
49,  allot.    The  annual  American  importation 
of  tin  plate  from    Wales    amounts    to  fully 
300,000  tons,  and  the  industry  in  the  United 
States  to  become  such  must,  as  all  intelligent 
people  will  agree,  be  of  slow  growth.      The 
makers  in  Wales  are  certain  not  to  give  up 
this  enormous  trade  without  making  a  hard 
fight  of  it  by  reductions   in   wages,  cheapen- 
ing of  raw  material,  lower  freights,  and  a 
smaller    margin.      They    are    firmly   estab- 
lished,  have   an    enormous   capital    in   the 
business,  and  a  duty  of  lyi  per  cent,  will  not 
stop  them  with  these  and  other  incentives  to 
spur  them    on.       In    fact    if  the   American 
manufacturers  throw  down  the  gage  of  battle 
it  will  mean  a   long  hard  fight,    probably  of 
many  years  duration.     Then  too  there  is  the- 
element  of  uncertanty  of  some  possible  modi- 
fication or   repeal    in  the  present  American 
tariff  regulations.  In  fact  no  reasonable  per- 
son can  claim  that    the  American   tin   plate 
factories  are  capable  of,  or  are  supplying  the 
American    demand   for  tin  plate  at  the  pre- 
sent time,  unless   some  one  who  has  a  very 
strong  interest  in    making  such    a  biassed 
statement. 


THE  SMALLEST  STEAM  ENGINE. 

It  is  said  that  Thomas  Ticknor,  of  Park- 
hill,  Ont.,  has  succeeded,  after  five  years  of 
experimenting  and  labor,  in  completing  one 
of  the  most  unique  and  ingenious  mechani- 
cal contrivances  ever  seen.  It  is  a  perfect 
model  of  a  steam  engine,  complete  in  every 
detail,  and  works  with  the  accuracy  and 
ease  of  a  Corliss.  The  dimensions  and 
capacity  of  the  little  engine  are  as  follows  : 
Diameter  of  cylinder,  1-48  of  an  inch  ;  stroke, 
1-32  of  an  inch  ;  weight,  X  °fa  g'ain  :  bore 
of  cylinder,  .3125  of  an  inch  ;  revolution, 
.1760  per  minute  ;  horse-power,  .12490  part 
of  horse  power. 

The  little  thing  is  so  small  that  it  can 
easily  be  covered  with  the  shell  of  a  22- 
calibre  cartridge,  being  two-thirds  smaller 
than  the  famous  Waterbury  engine  that 
attracted  so  much  attention  at  the  last  Cen- 
tennial. Mr.  Ticknor  used  to  charge  a  fee 
for  seeing  the  little  engine  in  perfect  running 
order,  and  performing  in  minaturethe  same 
work  as  the  most  massive  engines  constructed, 
but  he  has  now  added  it  to  the  many  in- 
teresting sights  in  his  shop  in  that   town. 


ROUND  MEN  IN  SQUARE  HOLES. 

"  Mr.  Brown,  I  sez,  I've  more  brains  than 
enough,  I  sez,  and  I've  no  need  to  work  for 
nothink,  I  sez."  Such  was  a  remark  we 
chanced  to  overhear,  while  a  garrulous 
female,  who  chose  as  her  rostrum  the  pave- 
ment immediately  in  front  of  our  office  door, 
was  dilating  on  her  social  and  economic 
grievances  to  a  bosom  friend.  The  conver- 
sation was  carried  on  in  so  high  a  key  and 
loud  a  tone,  that  it  was  impossible  not  to 
learn  something  of  the  speakers  who,  we 
gathered,  followed  the  respectable  profes- 
sion of  the  wash-tub.  This,  however,  by  the 
way;  the  rem  rk,  quoted  above,  arrested  our 
attention.  Its  modesty  is  not  less  remark- 
able than  its  shrewd  grasp  and  appreciation 
of  a  great  economic  principle.  We  could 
not  help  feeling  envious  that  providence 
should  have  endowed  a  laundry  woman — 
our  own  laundress,  for  aught  we  know — with 
a  superfluity  of  brain  tissue,  but  the  spark  of 
jealousy  was   speedily  extinguished    by  the 


rising  tide  of  gratitude,  for  we  felt  that  a  new 
text  had  been  given  to  us,  a  new  song  placed 
in  our  mouth. 

The  man  who  works  for  nothing  is  a  fool 
— downright,  unvarnished     fool,    the  Peter 
Simple  of  commercial  life.     And   the    man 
who  works  for  less  than  the  market  value  of 
his  labor  is  also  a  fool,  only    in  a  lesser  de- 
gree.    And  the  question  arises,   how  many 
men,  possessed  of  brains  enough  to  earn  a 
livelihood  in  certain    pursuits,    are    simply 
working  for  nothing  as  a  business  for  which 
they  have  no  apitude  ?  A  list  of  storekeepers 
would  include  a  good  round   number  of  men 
who  do  not  understand  the  first  principles  of 
retail  trading,  and   are  losing  money  hand- 
over-fist.   Thesemen  are  working  fornothing, 
and  less  than  nothing — they  are  working  a 
an  absolute  loss  ;  spending  their  substance 
and  the  substance  of  others  on  that  which 
is  not  bread.     They  are  not  devoid  of  a  cer- 
tain amount  of  business  ability,  but  they  are 
not  capable  of  making  successful  storekeep- 
ers.    They  do  not  possess  the  necessary  cap- 
acity for  detail,  the  requisite  knowledge  of 
the  requirements  of  their   particular  district, 
the   power  of  buying  judiciously  and    well; 
they  lose  touch  of  the  market,  and  in  a  hun- 
dred different  ways  display   their  inaptitude 
for  the  business  they  are  embarked  in.     Far 
better  for  such  men  and  for  the  trade  in  gen- 
eral, that  they  put  up  the   shutters  without 
needless    delay,    and    seek    pastures    new. 
Reckless  traders  undermine  the  foundations 
of  commercial  stability,   and    cutting  prices, 
giving    extended   credit,  and    subsequently 
and  finally  going  insolvent,  do   an  infinitude 
of  harm  to  their  local   competitors,  who,  by 
an  exercise  of  thorough  business   principle 
are  making  headway.     It  is  a  pity  the  trade 
does  not  possess  the  power  to  compel  such  a 
dangerous,  because  ignorant,  competitor  to 
retire  fro  a  the  field,  and  it  is  a   satisfaction 
to  know  that  the  wholesale  houses  exercise 
considerable  caution  when  supplying  unprac- 
tical men  with  credit.     The  evil  still  exists, 
however,  but  may  be  a  few  may   realize  the 
simple  fact  that  working  at   a  loss  is  worse 
than   working    for  nothing,  and    turn  their 
abilities   in  other  directions.      The  learned 
professions  have  safeguarded  their  interests, 
and  the  interests   of  the  public,  by  insisting 
upon  all  candidates  passing   a  severe  exam- 
ination before   admission,  and    it  would    be 
well  if  the  great   distributing  houses    could 
constitute  themselves  into  an  informal  tribu- 
nal as  to  the  aptitude  for  the  trade  possessed 
by  a    would-be    customer.     At  present    his 
financial  status  is  the  only  point    taken  into 
consideration,  but,  although   the    suggestion 
may   at  first    sight    appear   to    be    slightly 
quixotic,  a   fuller  inquiry    will    have   to'  be 
adopted,  if  the  best  interests  of  the  trade  are 
to  be  conserved  and   the  stability  of  estab- 
lished houses  protected. — The   Storekeeper, 
New  South  Wales. 


Rivalry,  open,  fair,  good  natured  and  enterpris- 
ing, is  the  life  of  business. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done. 


HARDWARE. 


HAMILTON  BOARD  OF  TRADE. 

The  annual  meeting  of  the  Hamilton  Board 
of  Trade  was  largely  attended.  The  new 
mode  of  electing  the  members  of  the  council 
and  board  of  arbitration  by  ballot  was  tried 
and  found  satisfactory.  President  John  Knox 
read  the  annual  report  of  the  council,  which 
showed  mercantile  interests  and  trade  gene- 
rally to  be  in  a  satisfactory  state  and  crop 
prospects  good. 

A  clause  stating  that  the  board  had  grave 
doubts  of  the  T.  H.  and  B.  Co.  having  any 
connection  with  the  Vanderbilt  system  excit- 
ed a  warm  discussion  and  the  president 
finally  agreed  to  strike  it  out. 

The  report  of  Secretary  C.  B.  Smith 
showed  that  the  present  membership  is  299. 
The  financial  statement  showed  receipts, 
$1,398.77  ;  disbursements,  $1,335.96  ;  bal- 
ance, $62.81. 

A  motion  to  elect  Aid.  Carscallen  solicitor 
for  the  T,  H,  and  B.,  a  member  of  the 
board,  excited  considerable  opposition,  and 
Mr.  MacPherson  called  for  a  ballot.  As  a 
member  needs  to  be  elected  by  a  two-thirds 
vote  this  resulted  in  the  defeat  ofc  Aid.  Cars- 
callen by  yeas  33,  nays  20. 

The  president  was  authorized  to  name  a 
committee  to  arrange  for  raising  a  fund  to 
erect  a  monument  to  the  memory  of  Sir  John 
McDonald  in  this  city. 

The  following  officers  were  elected:  G.  E. 
Bristol,  president;  R.  K.  Hope,  vice-presi- 
dent; C.  R.  Smith,  secretary-treasurer. 
Board  of  arbitration — Three  years,  B.  E. 
Charlton,  R.  A.  Lucas,  W.  H.  Gillard,  S.  C. 
Balfour;  two  years,  C  Fearman,  J.  Turnbull, 
R.  Thompson,  John  Cnlder;  one  year,  R.  S. 
Steel,  J.  W.  Bickle,  J.  B.  Fairgrieve,  S.  A. 
Greening. 

Council — Three  years,  John  Knox,  F.  C. 
Bruce,  A,  Turner,  W.  H.  Gillard,  J.  J.  Mason, 
T.  H.  Macpherson,  George  Roach,  Senator 
Sanford;  two  years,  S.  C.  Balfour,  A  Gart- 
shore,  J.  M.  Lottridge,  J.  H.  Tilden,  H.  N. 
Kittson,  D.  McLellan,  A.  Wilson;  one  year, 
A.  T.  Wood,  J.  B.  Fairgrieve,  W.  Hendrie, 
M.  Legatt,  G.  E.  Tuckett,  W.  A.  Robinson 
and  J.  J.  Stuart. 


ANXIOUS  FOR  CANADIAN  TRADE. 

As  showing  the  extreme  desire  of  certain 
American  manufacturers  to  cultivate  trade 
with  Canada,  it  is  worthy  of  note  that  the 
American  Sewer  Pipe  Company  have  adopted 
a  rate  of  65  per  cent,  discount  off  price  list, 
applicable  to  Canadian  importations  from 
the  United  States.  A  New  York  firm  of 
publishers  of  etchings  and  engravings,  are 
also  allowing  a  discount  of  50  per  cent,  to 
Canadian  purchasers,  and  only  33^  per 
cent,  for  home  consumption.  A  Chicago 
firm,  which  manufactures  windmills,  says  in 
its  circular  :  "  We  could  send  you  a  separate 
invoice  for  the  customs  authorities,  with  the 
actual  value  of  the  mill — that  is,  the  cost  to 
us — so  that  you  would  only  pay  duty  on  that, 
instead  of  on  our  selling  price  ;  this  would 


save  you  something."  Another  firm  manu- 
facturing dress  cutting  machines,  in  Chi- 
cago, says  :  '"  We  have  reduced  our  rates  in 
Canada  on  account  of  the  duty,  the  prices 
written  in  ink,  on  price  list,  are  for  Canada 
only."  It  will  be  remembered  that  before 
the  introduction  of  the  National  Policy  Can- 
ada was  made  the  slaughter  market  for 
American  surplus  stocks.  That,  there  is 
is  every  reason  to  believe,  must  in  many 
particulars  continue  to  be  guarded  against, 
for  there  are  many  industries  which  it  has 
taken  years  to  establish  which  must  go  down 
if  the  Americans  get  possession  of  our  trade. 
• — B.C.  Trade  Journal. 


A  COMMON  MISTAKE. 

There  are  some  men  who  seem  to  think 
that  successful  advertising  consists  simply  in 
getting  a  great  number  of  replies.  Accord- 
ingly they  word  their  advertisements  with 
this  one  object  in  view.  The  word  "Free" 
is  displayed  in  heavy  gothic  type,  and  the 
advertiser  seeks  to  give  the  impression  that 
all  he  wants  is  a  few  addresses  to  which  to 
send  his  "beautiful  sample  assortment"  or 
"valuable  premium"  without  charge. 

There  is  no  doubt  that  this  sort  of  adver- 
tising does  produce  results — results  in  the 
form  of  a  large  number  of  postal  card  appli- 
cations, mostly  ill  spelled,  and  evidently 
coming  from  an  ignorant  class  of  people, 
with  little  money  to  spend.  Anything  offered 
free  attracts  them,  just  as  molasses  draws 
flies.  They  are  naturally  more  eager  to  get 
something  for  nothing  than  the  class  of  peo- 
ple who  are  in  comfortable  circumstances. 
The  advertiser  who  finds  the  applications 
and  inquiries  pouring  in  upon  him,  and  who 
sees  his  mail  daily  growing  in  proportions, 
may  think  that  he  is  doing  good  advertising. 
He  may  not  even  find  out  his  mistake  until 
the  end  of  the  year,  when  he  comes  to  bal- 
ance his  books. 

The  mistake  is  not  an  uncommon  one,  as 
an  inspection  of  the  current  newspapers  and 
magazines  will  show,  The  reason  is  that 
so  many  advertisers  fail  to  consider  what  is 
the  prime  object  of  all  newspaper  advertis- 
ing. It  is  to  bring  the  seller  in  communica- 
tion with  possible  buyers.  People  who  are 
not  likely  to  become  buyers  are  worse  than 
useless.  Even  with  some  articles  of  univer- 
sal consumption  it  is  better  not  to  make  too 
much  of  a  feature  of  free  offers.  Rather 
write  your  advertisement  so  as  to  attract 
buyers.  The  commonest  method  of  attain- 
ing this  object  is  to  display  most  conspic- 
uously the  name  of  the  article  offered  for 
sale.  Thus  the  word  "  furniture,"  if  given 
the  greatest  prominence,  will  immediately 
interest  the  person  who  is  looking  for  a 
folding  bed  or  a  writing  desk.  The  man 
who  lives  in  a  hall  bedroom,  and  who  doesn't 
want  any  furniture,  will  pass  the  advertise- 
ment with  a  mere  glance.  On  the  other 
hand,  if  tne  advertisement  offered  a  hand- 
some match  safe  to  any  person  who  would 
send  a  two  cent  stamp,  with  his  address,  the 
hall  bedroom  man,  and  a  great  many  others 
like  him,  would  send  in  applications. 

Word  your  announcements  so  that  they 
will  reach  the  people  who  are  likely  to 
become  customers. — Rowell's  Advertiser's 
Manual. 


RICH  AND  POOR  DEBTORS. 

Some  men  are  too  rich  to  be  good  pay. 
They  buy  liberally  and  they  are  able  to  pay 
and  credit  must  not  be  refused,  because  their 
trade  is  to  be  desired.  But  to  get  the  money! 
Go  to  leading  merchants  of  your  town  and 
ask  which  represents  the  largest  amount  of 
credits  on  their  books,  the  rich  or  the  poor, 
and  they  will  tell  you  the  former.  The  poor 
man  is  dunned.  If  his  bill  runs  beyond  the 
customary  limit  the  collector  is  after  him, 
while  the  bill  of  his  opulent  neighbor  goes, 
if  it  goes  at  all,  through  the  mails,  as 
a  very,  very  gentle  reminder.  Many  a 
merchant  will  say,  "  If  I  could  make  my 
collections  from  my  customers  who  are  good, 
I  would  not  care  for  the  doubful  credits,  " 
and  so  "  to  him  that  hath  it  shall  be  given,  " 
etc.  The  poor  man  pays  for  the  favors  to 
the  rich  man,  in  this  regard.  The  store 
needs  money,  and  the  first  accounts  to  be 
dunned  are  the  ones  where  the  pay  will 
be  forthcoming,  and,  strange  to  say,  that  is 
from  the  great  mass  of  men  who  are  living 
close  to  the  border  of  want,  who  are  expected 
and  required  to  pay  cash,  or,  what  amounts 
to  the  same  thing,  on  very  short  credit. 
The  poor  man,  with  his  cash  in  hand,  pays 
the  penalty  of  his  rich  neighbor's  habit  of 
running  bills  and  neglecting  to  take  care  of 
them  in  due  time. 

In  one  sense  the  store  keeper  (we  refer  to 
the  large  store)  does  not  know  his  best  cus- 
tomers. People  who  pay  cash  have  no 
status,  no  rating  in  the  city  establishment. 
We  have  a  case  in  mind  of  a  gentleman 
ordering  a  carpet  at  a  place  where  he  had 
been  a  cash  customer  for  five  years.  The 
carpet  came  in  due  time  to  the  house 
marked  C.O.D.  The  gentleman  repaired  in 
hot  haste  to  the  store  and  demanded  why 
he  had  been  thus  treated — he,  an  old 
customer,  and  as  good  pay  as  any  that 
ever  entered  the  place.  "  Is  your  name  on 
our  books?"  inquired  the  manager.  "No, 
sir,"  was  the  answer;  "is  it  necessary  in 
order  for  me  to  run  a  small  bill  with  you  that 
I  must  already  be  in  debt  to  you  or  be  in  the 
habit  of  using  my  credit  ?  "  It  certainly  was 
curious,  and  yet  the  manager  had  a  good 
reason  for  his  action.  The  cash  customer 
does  not  become  known.  His  cash  speaks 
for  him  and  the  individual  has  no  identity 
there  until  he  gets  on  the  books.  How 
to  get  the  rich  to  pay  is  often  a  serious 
question.  We  had  a  large  bill  against  a 
jeweller.  He  had  no  money  but  plenty  of 
accounts.  "  I  will  turn  over  some  of  them 
as  security."  "  Very  well,"  we  say,  and  he 
goes  to  work  picking  them  out  for  us.  "But 
whv  not  this  one? "  we  ask.  "  Oh,  that 
would  not  do,  he  iVone  of  my  best  customers 
and  it  would  drive  him  away  to  dun  him." 
"  I  know  it,  but  it  is  good,"  and  so  we  take 
the  accounts  against  the  respectable  poor 
and  unmercifully  we  press  down  upon  them 
until  we  get  our  money,  and  the  rich  map, 
neglectful  of  his  neighbor's  rights  and  his 
own  duty,  is  safe  behind  his  money  bags.  It 
will  be  ever  thus.— The  Collector. 


HARDWARE. 


Ferguson  Bros.,  hardware  merchants, 
Napanee,  offer  their  business  for  sale. 

The  contract  for  the  erection  of  the  new 
building  of  the  Calgary  Hardware  company 
has  been  let  to   Frank  Dick. 

An  order  for  50  new  flat  cars  has  been 
received  at  the  M.  C.  R.  shops  at  St.  Thomas 
and  are  now  in  course  of  construction. 

The  Ontario  Tack  Company,  Hamilton, 
have  taken  out  a  permit  to  build  a  factory 
*    on  Queen  street,  between  Barton  and  York 
streets. 

Messrs.  Hardman  &  Co.,  Vancouver,  B.  C, 
are  about  to  add  a  new  department  to  their 
factory.  They  will  make  all  kinds  and  sizes 
of  water  filters. 

The  attempt  to  start  a  smelting  and  min- 
ing company  in  Nelson,  B.  C,  has  failed. 
The  amounts  subscribed  towards  the  under- 
taking are  being  refunded. 

The  British  Columbia  Iron  Works  are 
now  prepared  to  give  estimates  and  prices 
for,  and  erect  hydraulic,  power  and  other 
hoists  and  elevators  for  passengers  and 
freight. 

Recently  the  Grand  Trunk  authorities  dis- 
covered that  there  was  a  leakage  in  a  large 
oil  tank  in  the  Stuart  street  yard,  Hamilton. 
It  is  estimated  that  2,500  barrels  of  oil  have 
been  wasted,  the  oil  floating  into  the  bay. 

Following  the  example  of  the  law  makers 
and  law  breakers  at  Ottawa,  the  employes  of 
Harris,  Son  and  Company  and  Waterous 
~  Engine  Works  Company  in  Brantford,  took 
no  holiday  on  Dominion  Day  in  consequence 
of  the  pressure  of  work. 

Unlucky  burglars  went  to  the  risk  and 
trouble  of  entering  the  hardware  store  of  E. 
Kilmer,  at  Durham,  the  other  night  and 
cracked  the  safe  all  for  the  small  sum  of  $4. 
They  took  a  revolver  and  two  glaziers' 
diamonds.  The  safe  is  badly  wrecked,  and 
Mr.  Kilmer's  loss  is  about  $125. 

The  Carman  Standard  says  Mr.  William 
Johnston  will  soon  occupy  his  new  hardware 
store  on  Villard  avenue.  The  block  tin  sign 
over  his  door,  which  he  made  in  his  own 
establishment,  is  not  only  a  credit  to  his 
skill,  but  to  his  good  taste  as  well. 

The  well-known  hardware  firm  of  James 
Cowan  &  Co.,  London,  has  been  dissolved, 
A.  K.  Melbourne  being  the  retiring  partner. 
Mr.  Melbourne  will  take  a  trip  to  the  old 
country  for  the  benefit  of  his  health,  and  will 
engage  in  business  again  on  his  return. 

Commercial  travelling  by  bicycle   is   the 

latest.     A   young   gentleman   rides  a  high- 

"V  v/heel  roadster  and  carries  a  sample  case,  a 

rubber  coat  and  other  small  articles.     He  is 

traveling  for  a  Toronto  house  and  his  route 


lies  from  Toronto,  taking  in  all  the  towns 
and  villages  to  Sarnia.  The  bicycle  is  find- 
ing new  fields  of  usefulness  every  day. 

Mr.  Thomas  Shea,  an  employe  in  the  axe 
factory,  St.  Catharines,  had  three  of  his 
fingers  badly  smashed  in  a  machine  at 
which  he  was  working. 

A  Godfrey  &  Co.  Vancouver  B.  C.  are  ad- 
vertising the  good  will  etc.  of  a  good  hard- 
ware business  in  that  city.  The  stock  is 
nominally  worth  $25,000. 

Mr.   Peleg  Howland  of  H.  S.   Howland 
Sons  &  Co.,  was   married  to   Miss  Smith  of 
"Cheboygan,  Mich.,  last  week  and  is  away  on 
a  few  weeks  trip  on  the  upper  lakes. 

Mr.  W.  R.  Hobbs,  of  the  Hobbs  Hard- 
ware Company,  has  leased  the  residence 
known  as  Erie  Bank,  at  Port  Stanley  from 
John  Price,  and  his  family  has  taken  possess- 
ion for  the  summer  months. 

Bourque  arrested  recently  in  Montreal  on 
suspicion  of  breaking  into  Strachan's  hard- 
ware store  on  Queen  st.  Ottawa  sometime 
ago,  and  stealing  a  quantity  of  hardware, 
pleaded  guilty  before  Magistrate  O'Gara  and 
was  sentenced  to  three  years  imprisonment 
in  Kingston  penitentiary. 

-  Col.  Hutton,  of  Montreal,  is  in  the  west  this 
week  with  Mr.  H.  Steele,  of  the  firm  of 
Steel,  Peech  &  Tozer,  Ltd.,  Sheffield,  Eng- 
land. This  is  Mr.  Steel's  first  visit  to  Cana- 
da, and  he  is  very  much  pleased  with  the 
country.  He  is  here  in  connection  with 
his  business,  which  is  the  manufacture  of 
spring  axles  and  other  steels. 

At  a  full  meeting  of  the  council  of  the  Bran- 
don Board  of  Trade  the  question  of  inducing 
wholesale  houses  to  locate  in  Brandon  was 
fully  discussed  and  it  was  decided  to  take 
some  steps  to  induce  wholesalers  to  locate 
in  the  city.  The  question  of  instituting  an 
annual  industrial  exhibition  in  Brandon  was 
also  discussed.  Steps  will  be  taken  with  a 
view  to  establishing  such  an  exhibition  next 
year. 

The  employes  of  Chown  &  Cunningham, 
stove  founders,  Kingston,  commenced  work- 
ing full  time  under  a  new  regime.  Mr. 
Warmington,  an  experienced  business  man 
of  Montreal,  who  for  many  years  was  inter- 
ested in  a  stamp  factory,  has  been  given  the 
management  of  the  works,  succeeding  H. 
Cunningham.  The  foundry  will  undoubted- 
ly be  run  successfully  if  the  markets  will 
warrant  the  trade. 

The  long  established  and  well  known  firm 
of  Reid,  Currie,  Vancouver,  B.  C,  has  been 
succeeded  by  the  Reid  &  Currie  Iron  Works 
Company,  Limited,  with  a  capital  of  $100,- 
000  in  1,000  shares  of  $100  each,  the  charter 
to  exist  50  years.  The  leading  members  of 
the  Company  whose  names  are  attached  to 
the  application  for  the  charter  are  Messrs. 
John  Reid,  William  Currie,  H.  H.  Newing- 
ton,  D.  S.  Hennessy,  H.  J.  A.  Burnett,  Louis 
P.  Eckstein.  The  Company  have  purchased 
a  site  for  a  new  foundry   from   Mr.   D.  Mc- 


Gillvray  on  the  eastern  point  of  Lulu  Island 
at  the  west  end  of  the  bridges,  joining  the 
property  owned  by  the  Canadian  Pacific 
Lumber  Company,  where  they  will  at  once 
commence  the  construction  of  the  foundry. 
The  Company  will  use  the  old  premises  for 
show  room  and  finishing  shops. 

Port  Colborne  is  beginning  to  reap  the 
benefit  of  her  natural  gas  wells,  and  will  in  a 
short  time  have  a  glass  factory  started.  The 
projectors  are  Mr.  Miller,  of  Buffalo,  and  Mr. 
Gatchell,  of  Lancaster,  N.  Y.,  both  piactical 
men  and  capitalists.  The  site  chosen  for 
the  works  is  near  the  big  elevator  on  the 
east  side  of  the  harbor,  where  it  is  likely  the 
new  company  will  purchase  the  Morning  star 
well,  which  can  be  got  for'  $5,000. 

Mr.  Hebler  is  a  commissioner  appointed 
by  the  Hon.  John  P.  Robson,  premier  of 
British  Columbia,  to  enquire  into  the  rea- 
sons why  Eastern  Canada  does  not  do  a 
larger  business  with  the  Pacific  coast  pro- 
vince. He  has  visited  a  number  of  the  large 
wholesale  houses  in  Montreal,  Toronto  and 
Winnipeg  and  ascertained  that  they  all  find 
the  freight  rates  two  high.  At  present  most  of 
the  trade  of  British  Colnmbia  is  done  with 
San  Francisco  and  Portland,  the  British 
Columbia  merchants  would  prefer  doing  this 
trade  with  Canadian  houses. 


STOP  THIS  CUTTING. 

Cutting  the  prices  of  staple  goods  seems 
to  be  becoming  more  serious  than  ever 
among  city  as  well  as  out  of  town  retailers. 
Competition  is  so  keen  that  many  are  sell- 
ing goods  at  an  actual  loss  in  order  to  do 
business.  Probably  the  system  of  canvassing 
for  orders  is  responsible  for  the  small  profits 
now  frequently  realized  as  compared  with  the 
good  old  days  when  a  nice  round  profit  was 
shown  on  everything  sold.  Some  advocate 
the  formation  of  an  association  compossd  of 
retail  dealers  who  will  agree  to  withdraw 
canvassers  altogether,  and  then  adopt  uni- 
form selling  prices  which  will  show  a  reason- 
able profit.  This  scheme  we  do  not  think 
practicable.  An  association  would  benefit 
the  trade  in  that  members  would  come 
to  know  each  other  better,  and  many 
little  grievances  that  now  exist  would 
be  righted.  Very  few  associations,  however, 
have  been  successful  in  wholly  preventing 
price-cutting.  It  is  only  where  severe  pun- 
ishment in  the  wav,  perhaps,  of  a  fine,  are 
agreements  not  to  sell  below  uniform  prices, 
successful.  Hitherto  dealers  have  been  get- 
ting a  fair  profit  in  wire  and  horse  nails,  but 
lately  they  have  reduced  their  selling  prices 
to  the  same  basis  of  profit  as  cut  nails.  This 
is  most  unfortunate  as  the  trade  in  wire  nails 
is  steadily  increasing  and  should  be  a 
source  of  income  instead  of  being  used  as 
a  leader  to  sell  other  goods  on  which  perhaps 
there  is  barely  enough  profit  to  pay  handling 
prices. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 


HARDWARE. 


H.  S.  HO WLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 


37    Front    Street   West. 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


POINTS  TO  REMEMBER. 

If  you  would  write  the  kind  of  advertise- 
ments which  are  read  be  brief  and  concise. 
Try  to  see  how  little  you  can  write  rather 
than  how  much.  But  make  the  advertise- 
ment readable.  I  do  not  believe  that  discon- 
nected sentences  are  readable.  A  great 
many  advertis  ments  are  constructed  on  this 
model  :— 


BLANK'S    PIANOS. 

FOR     YEARS    THE     STANDARD. 

Romarkable  for    delicacy    of    touch 
and  tone. 

Used    and   indorsed  by    the    leading 

composers  and  musical  experts 

abroad  and  at  home. 


I  believe  in  arranging  such  statements  in 
smooth,  grammatical  sentences.  People  are 
not  used  to  the  omission  of  verbs  and  con- 
junctions in  their  reading  matter.  Make  it 
read  straight  ahead  as  though  it  had  been 
prepared  for  the  literary  columns  of  a  mag- 
azine, and  see  how  much  more  attractive  it 
will  be  to  the  eye  as  well  as  to  the  under- 
standing. 

Be  original,  but  don't  strain  after  origin- 
ality. Don't  confound  eccentricity  with 
genius.  Long  haired  individuals,  with  no 
end  of  peculiarities,  are  sometimes  tolerated 
on  account  of  other  merits,  but  eccentricity 
in  itself  does  not  constitute  a  desirable  stock 
in  trade.  You  had  better  leave  the  Powers 
style  and  other  strongly  individualized  styles 
of  advertising  severely  alone,  as  imitators 
generally  get  all  of  the  faults,  with  few  of  the 
virtues,  of  those  they  imitate.     Be  natural. 

Don't  exaggerate.  It  doesn't  pay  in  the 
long  run.  Because  a  great  many  advertisers 
exaggerate  ought  to  be  a  good  reason  in 
itself  why  you  should  not  follow  in  their 
footsteps.  If  you  can  once  get  the  public  to 
believe  that  you  are  more  careful  in  your 
statements  and  more  honorable  in  your 
dealings  than  your  competitors  a  great  deal 
has  been  accomplished.     A  lady  remarked 


to  me  once,  as  she  was  looking  over  the  dry 
goods  announcements  in  the  newspapers  : 
"I  never  read  so-and-so's  advertisements 
any  more."  She  had  been  attracted  to  their 
store  several  times  by  lying  advertisements 
and  was  naturally  indignant  at  being  de- 
ceived. Thereafter  she  was  deaf  to  anything 
they  might  say.  The  man  who  wrote  those 
advertisements  no  doubt  thought  he  was 
doing  a  big  thing  for  his  house  in  represent- 
ing the  goods  at  so  much  beyond  their  actual 
value.  But  it  would  have  been  better  if  he 
had  never  written  anything.  Advertising 
will  not  sell  an  article  that  does  not  possess 
real  merit.  All  that  has  been  claimed  for 
advertising  is  that  it  will  bring  buyer  and 
seller  together.  To  efiect  a  sale  the  seller 
must  have  something  that  suits  the  buyers. 
— Exchange. 

A  PECULIARITY  OF  COMPETITION. 

Competition  is  one  of  the  elements  in 
trade  that  is  recognized  as  a  governing 
power.  Besides  contributing  these  qualities 
that  tend  to  make  trade  equitable  to  the 
dealer  and  consumer,  it  urges  the  inventor 
and  manufacturer  to  strive  to  excel  and  thus 
lend  a  wheel  to  progress.  But  competition 
with  all  its  advantages  does  not  exist  with- 
out a  peculiarity  that  is  well  worth  consider- 
ation. It  develops  one  quality  in  human 
nature  that  is  brought  out  by  few  other  con- 
ditions under  which  business  men  labor  and 
is  one  that  is  seldom  acknowledged.  It  is 
an  apprehension  of  the  superiority  of  a  rival 
in  business,  or,  to  be  plain,  jealousy. 
There  are  few  merchants  who  have  not 
experienced  it  at  one  time  during  their 
business  career  and  suffered  from  the  follies 
which  attended  it.  Jealousy  in  business, 
however,  is  more  peculiar  to  young  men 
whose  confidence  in  their  own  abilities  blinds 
their  discretion.  They  are  apt  to  find,  after 
a  short  experience  in  business,  that  compe- 
tition stands  more  in  the  way  of  their  suc- 
cess than  anything  else,  and  that  it  is  a  little 
more  than  they  had  calculated  upon.     The 


location  may  be  admirable  and  the  profits 
fair,  but  a  dealer  in  the  same  neighborhood 
is  found  to  be  very  popular  with  consumers, 
and  it  is  difficult  to  attract  their  attention. 
The  new  merchant  soon  finds  that  his  shrewd 
rival  is  the  only  man  he  does  not  have  a 
kindly  feeling  for  in  the  neighborhood,  and 
under  the  sting  of  disappointment  he  some- 
times finds  that  he  is  giving  expression  to 
his  feelings  in  the  presence  of  customers,  or 
endeavoring  to  depreciate  the  value  of  his 
rival's  goods  by  criticising  them. 

The  exhibition  of  such  a  disposition  not 
only  falls  short  of  accomplising  the  object 
which  prompts  it,  but  it  is  in  exceedingly 
bad  taste  and  a  cowardly  measure  to  adopt. 
Nc  one  is  so  quick  to  recognize  a  weak  point 
as  a  prospective  customer  and  nothing  causes 
him  to  lose  confidence  so  quickly  as  to  hear 
one  merchant  run  down  the  goods  of  another, 
or  to  indulge  in  personalities. 

The  most  successful  business  men  of  all 
times  have  been  those  who  stood  by  principle 
and  allowed  their  actions  to  be  governed  by 
honest  and  open  competition.  In  doing  this  it 
is  not  necessary  to  allow  competitive  dealers 
to  take  advantage  by  unscrupulous  methods. 
A  merchant  who  died  the  other  day,  leaving 
millions  as  a  testimony  of  his  sagacity  in 
business,  used  to  say  :  "  If  a  man  slaps  you 
on  one  cheek,  don't  turn  the  other  for  him  to 
slap,  but  knock  him  down  immediately." 
These  men  who  indulge  in  abusing  their 
competitors  do  not  need  any  knocking  down. 
They  knock  themselves  down  in  the  eyes  of 
fair  minded  people. 

Men  who  make  great  merchants  take  ad- 
vantage of  the  better  influences  of  competi- 
tion and  strive  to  increase  their  trade  by 
maintaining  business  principles  and  liberal 
ideas.  These  so  penetrate  every  department 
of  their  establishment  that  the  patrons  can- 
not fail  to  become  impressed  with  them.— 
Chicago  Grocer. 


HARDWARE, 


NEW    GOODS. 

THE  FAVORITE  APPLE  PARER. 

The  accompanying  cut  shows  the  Favorite 
with  push  off.  The  Favorite  is  especially 
adapted  for  family  use.  It  is  strong  in  all 
its  parts,  weighing  2^  pounds,  and  is  guar- 


sizes,  "  No.  1  "  and  "  No.  2.  "  The  capacity 
of  No.  1  can  best  be  illustrated  by  saying 
that  a  bushel  basket  can  be  more  than  filled 
with  four  scoops  full  of  potatoes,  and  size  No. 
2  is  much  larger.  The  following  points  of 
excellence  are  claimed  :  Lightness  —  the 
"  scoop  casting  "  of  No.  1  weighing  only  four 


anteed  to  do  good  work.  It  is  properly  a 
corner  machine,  but  it  can  be  used  on  the 
side  of  the  table  by  inclining  the  machine 
to  the  left,  so  that  the  handle  will  turn  free 
of  the  table.  The  double  clamp  insures  a 
firm  hold  on  the  table.  It  is  manufactured 
by  L.  A.  Sayre,  Newark,  N.  J. 


LITTLE   GIANT    POTATO    AND  CORN 
SCOOP 

This  article  is  made  by  the  Malleable  Iron 
Co.,  Walkerville,  Ont.  It  is  made  in  one 
piece  and  of  malleable  iron.     There  are  two 


pounds,  and  of  No.  2,  five  pounds  ;  Strength 
— Being  made  of  malleable  iron  and  cast  in 
one  piece,  they  are  very  strong.  Shape — It 
loads  closer  to  the  hand,  thereby  putting  the 
load  where  it  can  be  lifted  with  the  least 
amount  of  strength.  There  being  no  sharp 
edges  they  never  bruise  or  scratch  potatoes 
or  apples  in  handling.  The  front  edge  being 
smooth  and  reasonably  sharp,  farmers  use 
them  to  pick  up  their  potatoes  and  corn  in 
the  field,  which  could  not  be  done  with  the 
wire  scoop,  because  weeds  and  vines  would 
catch  on  their  corrugated  edges. 


our  walks  about  the  city  we  often  enter 
the  different  stores  on  our  route  for  the 
purpose  of  noting  the  facilities  for  doing 
business  the  display  and  quality  of 
goods  in  stock,  and  the  manners  of  the 
proprietors  and  their  assistants.  We  dis- 
like to  pick  flaws  in  the  retail  trade,  but 
in  the  interests  of  the  retailers  themselves 
we  must  say  that  in  general  we  find  more  t» 
criticise  in  the  manners  of  storekeepers  and 
clerks,  than  in  any  other  of  the  points  men- 
tioned above,  and  have  no  doubt  that  what 
is  true  of  the  trade  hereabouts  holds  good  in 
many  other  localities.  We  find  enterprising 
dealers  strenuous  in  their  efforts  to  extend 
their  trade  by  every  channel  open  to  them, 
and  we  also  find  that  trade  hampered  and 
new  patrons  repulsed  by  the  absence  of  so 
small  an  essential  as  common  politeness. 
Now,  affability  and  pleasant  manners  do  not 
by  any  means  imply  servility,  and  there  can 
be  no  excuse  for  the  dealer  or  clerk  who 
fails  to  display  them  in  the  interests  of  the 
business.  Politeness  is  one  of  the  few 
weapons  that  the  small  dealer  has  at  his 
command  to  meet  the  competition  of  larger 
dealers  who  buy  more  cheaply,  as  the  larger 
the  business  the  greater  the  number  of 
assistants  required,  and  the  less  chance  of 
the  customers  being  treated  with  deference, 
clerks  being  as  a  rule  more  wanting  in  this 
respect  than  the  proprietors  of  stores.  That 
this  advantage  is  not  fully  utilised  by  the 
average  retailer  is  our  firm  belief,  hence 
these  few  remarks. — Merchants'  Review. 


POLITENESS  A  NECESSITY. 

Pleasant  manners  are  of  most  inestimable 
value  to  business  men,  and  especially  to 
those  who  are  brought  into  direct  contact 
with  all  classes  of  the  public.  In  the  retail 
line  many  a  business  has  suffered  materially, 
while  others  have  been  entirely  ruined  by 
the  inability  of  the  proprietor  to  show  a 
pleasant  face  continually  while  being  sub- 
jected^ a  badgering  by  half  a  dozen  whim- 
sical and'shallow  brained  women.  "  A  man 
may  smile,  and  smile  and  be  a  villan  still," 
says  the  immortal  William.  Hence,  a  court- 
eous disposition  and  affable  manners  are  no 
criterion  of  a  persons  character,  and  the 
public  may  stand  more  chance  of  being 
cheated  by  the  polite  dealer  than  by  he  of 
morose  and  surley  temper.  But  nine  out  of 
ten  people,  particularly  if  they  belong  to  thfiL 
fair  sex,  actually  would  prefer,  if  they  had  av 
choice,  to  be  cheated  by  a  pleasant-mannered 
man  rather  than  patronise  a  grumpy  individ- 
ual of  the,   most   undoubted   integrity.     In 


THE  DOMINION  CARTRIDGE 
LIST. 

12  GUAGE. 


COS 


Weight  of 

Weight  of 

Price 

No. 

Powder. 
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Shot. 
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Drams. 
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Standard    loads    marked    *     always   in    stock. 
Others  loaded  to  order  promptly. 


HARDWARE. 


Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  In  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention   Hardware. 

The  Caiman  Hamilton  Co.,  Ltd. 

Livingston's  Building, 
Telephone  19  9  8.  34  Yonge  Street. 

Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 
N.  J.  Phil.ips. 
Edward  Still. 


TORONTO,  ONT. 


Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

56   St.  Peter  St.   MONTREAL, 


Patent  Automatic  Knife 

Nothing  better  made. 

jRTJSu                          Easily    opened     if 

fiwd    Si                      hands    are    chilled,     or 

raSgffi^M                     with    gloves    on    and 

©■fjtifl                     without    looking    for 

nicks  in  blades. 

|\jfs                                No  more  breaking  or 

fraKJMnSJ|                   bending   of  finger  nails. 

K/^^slJ           A$\  Openj  DV  simply  push- 

Es\                      vSmi  'n'-r  a  button.     Every 

3KB)     ^8H/    blade    warranted    hand 

1MM  y|§§§§f      forged     Irom     the    very 

llHK^illlF         '""'est    Sheffield    silver 

Bsfek  j^SlllH 

steel. 

mmm 

We  manufacture  High 

Grade  Knives  only. 

Send  for  Prices 


Flie  Automatic  Knife  Co.  of  Ontario,  Ltd, 

GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Priees  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 

-- -^ ...  ._  MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


£3TOur  name  is  stamped  on  every  pipe.tESi 


BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


-THE- 
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HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS,  k  TOMS 

MONTREAL. 


TORONTO  OFFICE— 74  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  *HJ  ^1i£tent 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains.  Halter  Chains,  &c.     Send  for  Illustrated  Cham  Catalogue. 

The  B,  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 


HARDWARE. 


WATER  RATES  AND  SANITARY 
REQUIREMENTS. 

Among  the  reports  presented  at  the  an- 
nual convention  of  the  New  England  Water 
Works  Association,  which  excited  interest 
and  discussion,  was  that  presented  by  the 
committee  en  "  Classification  of  Water 
Rates,"  of  which  J.  C.  Whitney,  of  West 
Newton,  Mass.,  was  chairman. 

The  investigations  carried  on  during  the 
year  were  in  the  direction  of  ascertaining 
what  was  the  relative  consumption  of  water 
through  different  faucets  or  fixtures  in  the 
ordinary  house.  The  average  house  in  a 
New  England  town  was  selected,  and  the 
water  passing  through  the  faucets  and  fix- 
tures was  measured  by  meters.  West  New- 
ton, Fall  River,  and  Worcester  were  the 
towns  in  which  observations  were  made. 

Work  of  this  character  by  water-works 
officials  is  creditable  and  should  be  appreci- 
ated, and  in  this  case  was  by  the  association 
which  voted  to  have  the  experiments  con- 
tinued and  their  scope  widened.  Though 
the  main  object  of  the  water  works  managers 
in  considering  this  matter  was  to  so  adjust 
the  rate  as  to  get  the  most  revenue  from  the 
fixture  that  consumed  the  most  water,  yet 
that  alone  should  not  be  with  them  the  only 
consideration.  A  public  water  supply  is  a 
public  benefit,  a  sanitary  necessity,  and  a 
protection  against  fire.  In  the  deiire  to  re- 
str  ct  waste,  it  is  of  the  utmost  importance 
that  the  domestic  use  of  water  be  not  dis- 
couraged. In  other  words,  rates  should  be 
so  adjusted  as  to  encourage  use  and  provide 
a  penalty  for  those  who  waste.  This  should 
be  kept  in  view  in  making  rates,  whether  by 
metar  or  by  fixture. 

It  appeared  from  the  investigations  that  of 
the  water-  closets  subjected  to  test  some  were 
provided  with  self-closing  supply  cocks. 
Such  an  arrangement  to  restrict  use  of  water 
should  not  only  have  been  tested  buts  its  use 
should  be  condemed  and  prohibited  on  sani- 
tary grounds.  A  water  works  manager 
should  be  an  authority  in  his  community  as 
to  what  the  sanitary  requirements  of  a  water- 
closet  are,  in  the  matter  of  flushing,  and  ob- 
viously the  dribble  obtained  from  a  self-clos- 
ing faucet  that  must  be  held  open,  produces 
no  flushing  effect,  and  simply  makes  the 
closet  and  its  trap  a  filth  retainer.  If  it  is  de- 
sired to  encourage  the  use  of  water-closets 
that  can  be  adequately  flushed  and  restrict 
the  use  of  those  likely  to  be  wasteful,  the, 
rates  adopted  by  the  Water  Department  of 
New  York  are  suggestive  as  being  in  the 
right  direction.  These  are  published  and 
the  different  types  ofcisterns  are  described  in 
a  book  entitled  "  Water  Waste  Prevention,-' 


a  reprint  from  these  columns,  and  the  ar- 
rangements there  described  are  not  patented 
or  patentable,  since  the  features  are  those 
prescribed  in  leading  English  cities,  where  a 
two  gallon  flush  must  be  obtainable. 

In  the  American  cities  the  matter  of  even 
two  and  one-half  or  three  gallons  at  a  flush 
is  not  so  important  as  that "  the  apparatus 
should  be  so  constructed  that  it  does  not 
constantly  leak  during  the  hours  when  not 
in  use.  It  is  suggested,  therefore,  to  the 
committee  that,  in  their  further  experiments, 
they  select  closets  flushed  from  cisterns  in 
which  at  least  two  gallons  at  flush  may  be  ob- 
tained, and  in  which  the  overflows  are  arrang- 
ed to  discharge  outside  the  closet,  as  well  as 
in  the  usual  manner  of  permitting  overflow 
down  the  air  pipe  and  through  the  flush  pipe 
into  the  bowl.  The  experiments  of  the  Boston 
Water  Board,  some  years  since,  conclusively 
showed  the  wastefulness  of  the  spring  valve- 
hopper  closets  and  the  direct  supply  valves. 
The  self-closing  cock  supply,  we  repeat,  is 
so  inadequate  as  to  be  an  unsanitary  meas- 
ure, and  should  be  prohibited  and  not  con- 
sidered any  more  than  a  privy.  The  cistern 
supply — the  only  one  to  be  tolerated — is 
wasteful  only  when  leakage  at  the  ball  cock 
occurs,  and  this  is  usually  due  to  an  obstruc- 
tion lodged  under  the  seat  of  the  tank  valve 
or  the  valve  seat  of  the  ball  cock.  If  the 
overflow  were  an  exposed  one,  the  presence 
of  a  leak  would  be  at  once  detected  and  the 
obstruction — its  cause — could  be  promptly 
removed. 

If  the  committee  will  extend  their  investi- 
gations in  the  direction  indicated,  they  can 
recommend  rates  that  will  encourage  the  use 
of  properly  constructed  water-closets  meeting 
every  sanitary  requirement,  and  yet  econo- 
mical in  the  use  of  water.  The  essential 
features  of  these  are  public  property  and  can 
be  supplied  by  any  manufacturer.  Fixture 
rates  should  encourage  sound  construction 
and  not  offer  premiums  for  flimsy  and  im- 
properly planned  work. — Engineering  Re- 
cord. 


PLANS  FOR  PLUMBING. 

A  proper  set  of  drawings  for  the  plumbing 
of  a  house  (says  Dr.  John  S.  Billings  in 
Popular  Science  Monthly),  upon  which  bids 
are  to  be  made  and  the  responsibility  for 
plan  and  workmanship  is  to  rest,  and  which 
is  to  be  preserved  as  a  guide  for  future  work 
in  changes  and  repairs,  should  be  almost  as 
minute  in  details  as  the  working  drawings 
for  stairways  or  carved  work.  These  plans 
and  sections  should  show  every  pipe,  fixture, 
joint,  stop  cock  and  trap  in  their  relation  to 
walls,  timbers,  floors,  gas  and  steam  pipes 
and  ventilating  flues,  and  give  their  dimen- 
sions. From  these  plans  and  specifications 
a  competent  plumber  should  be  able,  not 
only  to  make  out  a  list  of  every  length  and 
size  of  pipe,  trap,  hanger  and  fitting  that  he 
will  need,  but  to  do  a  considerable  part  of 
the  work  in  his  shop  and  deliver  it  ready  to 
put  in  place.  It  must  be  admitted  that  such 
plans  and  specifications  are  rarely  prepared, 


and  that  when  they  are  furnished  they  are 
rarely  made  in  the  office  of  the  architect.  I 
do  not  think,  however,  that  this  fact  is  due 
so  much  to  the  inability  of  architects  to  make 
such  drawings  and  specifications,  as  to  the 
fact  that  they  are  unwilling  to  take  the  time 
and  trouble  to  prepare  them  unless  they  are 
specifically  demanded  by  their  clients  ; 
thinking  that  any  good  plumber  will  be  able 
to  settle  all  the  details  of  the  work  if  the 
general  scheme  is  only  indicated,  and  that 
detailed  working  drawings  are  an  unneces- 
sary expense. 


It  is  stated  that  copper  piping  when  hot 
has  an  injurious  effect  upon  any  india-rubber 
tubing  with  which  it  may  come  in   contact. 

The  comparative  rates  of  expansion  of 
copper  and  iron  are  :  copper  3,  iron  2  ;  while 
the  heat-conducting  power  is  in  the  ratio  of 
copper  6,  iron  I. 

Steam  pipes  are  now  made  of  ramie  fibre, 
and  the  material  is  pressed  so  closely  to- 
gether by  means  of  hydraulic  machinery 
that  it  has  a  tensile  strength  two  and  one- 
half  time  that  of  steel. 

Cork  covering  for  steam  pipes  has  proved 
very  successful  in  England,  and  in  some 
cases  it  has  been  found  to  make  a  difference 
of  100  degrees  to  124  degrees  from  the  tem- 
perature of  uncovered  pipes. 

WHY  SOME  MEN  FAIL. 

The  question  was  recently  propounded  by 
a  magazine  editor  to  two  of  our  conspicu- 
ously successful  Americans  :  "What  are  the 
causes  of  poverty  ?"  One  replied  :  "  Ignor- 
ance and  incapacity."  The  other  said  that 
the  prevalent  cause  is  "the  number  of  young 
men  who  are  wanting  in  decision  and  fixity 
of  purpose.  If  they  get  into  a  good  place  at 
the  start  they  should  stick  to  it,  knowing  that 
by  perseverance,  industry  and  ability  they  win 
promotion  in  due  course  as  vacancies  occur. 
But  they  see  or  hear  of  some  one  making  a 
fortune  in  Wall  street,  or  in  ranching,  or  in 
mining,  and  away  they  go  to  try  their  luck. 
When  they  lose,  as  they  do  ninety-nine  cases 
out  of  a  hundred,  that  is  the  end  of  them; 
they  can  never  settle  down  to  ordinary  ways 
of  living  afterthat,  and  their  descent  is  rapid." 
This  reason  hits  the  nail  square  on  the  head. 
Go  where  we  will  we  will  find  men  who  com- 
menced life  under  the  most  favorable  circum- 
stances, but  who  are  such  complete  financial 
wrecks  that  there  is  but  little  hope  for  their 
reformation.  They  may  be  honest  and  tem- 
perate; they  may  even  possess  natural  abil- 
ity of  a  high  order,  but  lacking  in  steadi- 
ness of  purpose,  they  will  never  succeed. 
Had  they  sufficient  will  force  to  stick  to  one 
thing,  no  matter  how  disagreeable  it  may  De 
at  first,  were  they  content  to  advance  slowly, 
they  would  have  no  reason  now  to  complain 
of  the  "  luck  "  of  those  who  have  pushed  for- 
ward into  the  front  ranks.  Another  cause 
of  poverty  is  a  lack  of  self-confidence.  Many 
men  seem  to  have  no  faith  in  themselves, 
consequently  no  assertiveness,  no  indepen- 
dence, no  pluck  and  no  push.  They  are 
afraid  to  stand  up  and  speak  for  thenselves, 
preferring  to  lean  on  others.  They  are 
afraid  to  make  an  investment,  because  of  the 
possibility  of  failure  ;  they  ate  afraid  to  tell 
what  they  can  do,  as  they  might  make  an 
error  in  doing  it.  They  are  cowards  in  every 
sense  of  the  word.  This  is  often  the  result  of 
early  training,  A  boy,  naturally  timid,  is 
kept  in  the  back  ground  so  presistently  and 
his  mistakes  are  so  severely  criticised  that 
he  grows  up  into  an  entirely  useless  man. 
Push  and  fixity  of  purpose  will  always  bring 
a  measure  of  success. — Ex. 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

OTTZB^ZlST    STOVE    PIPE    ^t^zrhstisih:- 

In  Enameled  Patented  Tins.    3  doz.  in. case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


G-OXjID    XjIQTTIID    BEOlsTZE 

In  bottles,  finest  quality,  will  not  tarnish. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

This  week's  cables  show  very  little  change 
in  metals  as  compared  with  a  week  ago.  Pig 
iron  is  slightly  easier.  Tin  is  7s.  6d.  lower. 
Tin  plates  are  unchanged. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.         Last  week. 
Tin — Spot|—         ^qi  10s.  od.     ^,91   17s.  6d. 
Future —  91  12s.  6d.        92  00s.  od. 

Copper,  B.E.S. —    60  10s.  od.        60  10s.  od. 
Lead,  S.E.  12  i5s.od.        12  15s.  od. 

Spelter,  2315s.  od.        23  15s.  od. 

Antimony,  50  00s.  od.         50  00s.  od. 

Tin  Plates — Cokes      13s.  6d.  13s.  6d. 

Pig  Iron — Scotch)       .„      „j  ,„       j 

Warrants.        J"    47S'  °d-  47s'  ld- 

N0.3  Middlesboro',    41s.  4Kd.       41s.  7>£d' 


MONTREAL  MARKETS. 

Montreal,  July  10  1891. 
There  has  been  but  little  change  in  the 
market  for  heavy  material  as  regards  the 
ruling  features  since  our  last  report.  Pig 
iron  has  had  a  quiet  movement  with  values 
fairly  steady,  while  stocks  continue  smail. 
In  tin  plate  there  is  still  a  bare  market  to  be 
noted,  in  fact  it  is  doubtful  if  there  is  a  box 
of  perfect  cokes  in  first  hands  at  the  moment, 
and  although  their  are  some  coming  forward 
the  supply  near  enough  at  hand  to  be  con- 
sidered is  inconsiderable  and  can  hardly  be 
counted  on.  Chemicals  etc.  show  no  change. 

PIG  IKON. 

There  has  been  very  little  doing  in  pig  iron 
and  we  hear  of  few  transactions  of  import- 
ance, but  for  all  that  there  is  a  quiet  sort  of 
business  doing  in  Scotch  iron  on  the  basis 
of  $21  for  Summerleeand  equal  brands,  and 
and  $19.50  for  lower  grades.  Among  the 
more  important  transactions  were  some  100 
ton  lots  of  Summerlee  on  Western  account, 
and  100  tons  of  Eglinton  at  $19,  which  is  the 
very  best  figure  at  which  it  could  be  moved. 
For  another  lot  $18.75  was  offered  and  re- 
fused, while  Carnbroe  is  firm  at  $19.25  to 
$19.50.  Stocks  here  have  not  been  increased 
and  are  still  of  limited  dimensions,  while  the 
quantity  near  at  hand  is  not  very  consider- 
able. 

BAR  IRON. 

There  is  no  change  in  bar  iron  and  prices 
remain  unchanged  at  $2  for  ordinary  and 
S2.25  for  best  refined  on  which  basis  there  is 


no  difficulty  at  all  in  finding  sellers.  Hoops 
and  bands  remain  the  same  $2.40,  and  sheet 
iron  are  as  before. 

SCRAP  IRON. 

For  old  materal  of  this  description  there  is 
a  moderate  call  with  values  the  same  as  pre- 
viously reported.  Wrought  iron  scrap  rules 
at  $18  to  $18,50,  and  cast  iron  at  $13  to  $15. 

COPPER. 

Cable  advices  quote  a  somewhat  easier 
feeling  on  copper,  but  there  is  no  change  to 
note  here  while  the  supply  has  not  been 
increased  materially.  Some  sales  by  the 
largest  holder  have  been  made  recently  but 
the  figure  was  kept  private.  However  our 
quotation  13^  to  15c.  is  a  fair  one. 

TIN  PLATES. 

The  position  of  tin  plate  is  unaltered  and 
the  small  stocks  on  spot  have  not  been  re- 
plenished since  our  last  report ;  in  fact  there 
are  no  perfect  cokes  at  all  here  in  first  hands 
and  we  omit  quotations  in  consequence. 
The  supplies  near  at  hand  are  not  consider- 
able either  and  cannot  be  counted  on  to  any 
extent,  in  fact  there  is  no  quantity  likely  to 
be  here  for  some  time.  There  are  some 
wasters  to  be  had  at  $4  which  is  slightly 
easier.  Charcoal  are  firm  and  unchanged 
at  $5.  Advices  from  abroad  do  not  give  any- 
thing very  special.  Makers  do  not  seem 
anxious  about  offering  and  some  are  closed 
up.  Latest  f.o.b.  quotations  at  Welsh  ports 
are  14s.  9d.  for  ordinary  grades  charcoal  and 
13s.  6d.  for  cokes. 

TERNE  PLATES 

The  position  of  this  article  is  purely 
nominal  in  the  absence  of  stock  on  spot,  and 
we  cannot  quote  it.  There  is  some  ordering 
ahead  being  done,  and  we  noted  one  for  a 
lot  of  1,000  boxes  to-day.  Recent  f.  o.  b. 
quotations  in  Wales  were  26s.  6d.  to  27s. 

CANADA  PLATES 

There  is  some  business  to  note  in  these  in 
a  jobbing  way,  and  we  quote  $3  to  $3.10  as 
a  range.  Advices  from  the  other  side  do  not 
speak  of  anything  special,  and  we  have  no 
quotations  to  give. 

TIN  AND  LEAD. 

There  is  no  change  in  tin,  and  advices 
from  primary  markets  are  of  the  same  tenor. 
We  quote  22^  to  23c.  Lead  is  unchanged 
at  $3.60. 

NAILS. 

There  is  no  change  in  the  nail  market  and 
business  is  rather  quiet.  We  quote  the  old 
basis,  $2.15  to  $2.20,  but  it  is  claimed  that 
better  than  this  can  be  had. 


STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy  "  3.35 

8  dy  to  60  dy  "  3.60 

7  dy  to  60  dy  "  3.90 

6  dy  to  60  dy  "  4,20 

5  dy  to  60  dy  "  4.20 

4  dy  to  60  dy  "  4.50 

3  dy  to  60  dy  "  5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 

In  lines  of  general  hardware  a  fair  sorting 
up  trade  has  been  done  and  some  of  the 
houses  are  still  fairly  busy  in  pushing  for- 
ward orders.  In  seasonable  goods  trade  is 
of  the  usual  sort,  screens,  freezers,  ice  tools 
etc.,  have  an  ordinary  movement.  Fishing 
tackle  is  attracting  attention  now  that  the 
vacation  is  in  with  a  fair  trade  to  note. 
Heavy  hardware  is  dull  with  little  doing  in 
locks  hinges  etc.,  while  the  range  of  values 
are  unchanged.  Plumbing  gqods  are  fairly 
active  at  steady  prices.  There  is  no  change 
in  screws  worthy  of  mention. 

BARB  WIRE. 

Bard  wire  is  steady  and  makers  are  fairly 
we  1  supplied  with  orders,  and  4  3-4  can  be 
considered  a  reasonable  figure. 
CHEMICALS. 

A  quiet  sort  of  business  is  doing  in  chemi- 
cals with  no  change  in  prices  to  note  and 
nothing  doing  in  large  lots.  All  lines  of 
heavy  goods  are  steady,  Bleaching  powder 
at  $2  to  $2.25  and  Bicarb  soda  at  $2.35  to 
$2.50.  Sal  soda  is  unchanged  and  caustic 
has  been  moved  at  $2.50.  Sulphur  roll  con- 
tinues scarce  and  firm  at  $2.50  to  $2.75,  while 
Gambier  is  somewhat  easier  and  has  been 
sold  on  a  basis  of  6  to  7c.  since  our  last. 
Cutch  is  unchanged  and  the  same  is  to  be 
said  of  white  and  brown  sugar  of  lead. 
Bicarb  of  potash  and  bicarb  of  soda  present 
no  particular  features. 

OILS. 

The  market  has  been  without  change  dur- 
ing the  week,  and  there  has  been  a  steady 
business  doing  but  in  a  small  way.  Cod  oil 
rules  at  40c.  with  little  call,  and  seal  has 
changed  hand  at  47  %c-  in  wholesale  lots. 
Linseed  is  unsettled  at  62  to  64c.  for  raw  and 
64  to  66c.  for  boiled. 

LEADS. 

There  is  no  change  in  leads,  but  we  alter 
our  quotations  somewhat,  for  although  sup- 
plies could  possibly  be  had  lower  owing  to 
some  rivalry  that  exists  between  two  firms 
buying  in  a  regular  way  could  hardly  be 
done  inside  of  the  figures  we  quote,  which 
areas  follows:  Choice,  6  to  6>£c;  No.  1, 
$5.50;  No.  2,  $5;  No.  3,  $4.50;  dry  white,, 
6c;  red  ditto,  4>£c. 
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MONTREAL  Markets  Continued. 

GLASS. 

There  is  nothing  new  to  report  about  glass, 
remarks  of  a  week  ago  being  applicable  to- 
day. We  quote  $1.40  to  $1.50  in  a  regular 
way,  and  possibly  this  would  be  shaded  on 
for  a  round  lot. 

NAVAL  STORES. 

There  is  a  fair  demand  for  naval  stores 
and  business  is  quite  up  to  the  average. 
We  quote  :— Turpentine,  58  to  59c;  rosin, 
$2  to  $4.25,  as  to  brand;  coal  tar,  $4  to  $4.2 5; 
cotton  waste,  $}4c.  for  colored,  and  7  to  10c. 
for  white;  oakum,  S'A  t0  7>£c-;  and  cotton 
oakum,  10  to  I2j£c.  Cordage  is  steady,  with 
Sisal  at  9 '^c.  for  7-16  and  upwards,  and  15c. 
for  deep-sea  line.  Pure  manilla,  I3^c.  for 
7-16  and  upwards,  and  I3XC-  for  smaller 
sizes. 

CORDAGE,  BINDER  TWINE,  ETC. 

A  universal  trust  may  now  be  considered 

an  accomplished  fact  as  far  as  the  cordage 

companies  on  the  continent  are  concerned 

and  prices  may  be  expected  to  be  regulated 

accordingly.     There   is   a  good  demand  for 

binder  twine  and  the  ordinary  quantity  is 

being  moved  to  the  North- West.    Prices  are 

shady  ruling   from  9  to    14c.   according  to 

brand. 

CEMENT,  ETC. 

There  is  but  slight  change  in  cement  and 
stocks  continue  light,  while  supplies  as  they 
arrive  are  being  rapidly  absorbed.  Prices 
remain  $2.25  to  $2.45  for  Belgian  and  $2.40 
to  $2.60  for  English  brands,  but  some  round 
lots  have  changed  hands  at  a  slight  shading 
upon  this  basis.  Firebricks  are  dull  with 
little  or  no  demand  and  prices  weak,  $18  to 
$24  per  1,000  being  a  nominal  quotation. 
PETROLEUM. 

This  is  the  dull  season  for  petroleum,  with 
the  movement  restricted  to  actual  wants,  con- 
sequently there  is  little  to  note.  We  quote  : 
—Canadian  12X  to  i2>£c.  at  Petrolea,  14  to 
14/zC.  in  car  lots  at  Montreal,  and  16c.  for 
single  casks.  American,  20|<c.  in  car  lots 
and  21XC.  in  10  brl.  lots,  2iJ4c.  in  5  brl.  lots 
and  22c.  for  single  brl.  2  per  cent,  off  for 
cash  ;  American  benzine,  23  to  25c,  and  Ca- 
nadian 1 1  l/z  to  15c. 

TORONTO  MARKETS. 

Toronto,  July  10,  1891. 
Although  trade  is  not  what  might  be 
termed  unsatisfactory  yet  it  cannot  be  re- 
garded as  bucyant  as  at  this  particular 
period  of  last  year.  There  appears  to  be  a 
lack  of  'spring'  to  it  and  there  is  a  disposi- 
tion on  the  part  of  merchants  to  exercise 
caution  and  still  greater  despotion  on  the 
part  of  solid  retail  buyers  to  adopt  the  same 


course.  In  any  special  orders  it  must  be 
admitted  that  competition  is  so  keen  that 
dealers  and  manufacturers  agents  are  pre- 
pared to  work  on  infinitesmal  profits.  When 
any  feeling  enters  into  some  of  these  trans- 
actions it  is  not  any  unusual  thing  for  them 
to  take  orders  at  cost.  English  markets  are 
firm  in  almost  every  line  and  manufacturers 
are  fully  convinced,  and  which  is  confirmed 
by  the  merchants,  that  any  slight  spurts 
would  have  a  marked  effect  in  prices,  there- 
fore purchasing  stocks  at  to-day's  figures 
cannot  be  regarded  as  an  unsound  policy. 
That  payments  might  be  better  is  the 
general  impression. 

METALS. 

Iron  and  Steel— Pig  iron  has  been 
rather  quieter  this  week,  there  being  an  ap- 
parent lull  in  the  demand.  Prices  are 
nominally  unchanged. 


No.  1  Middlesboro  S21. 
No.  3  Middlesboro  $20. 
Cambroe  $20.75-21. 


British- 
No.  1  Calder   $23. 
No.  3  Calder  $22. 
No.  lSum'rlee$23. 

American— 

Soft  Southern  $20.50-$21.50. 
Scotch  and  Norway  $ffl.50-$23.50. 
Bockwood  $21-821  50, 
Gloss  $22-$23 
Woodward  $22-$23. 

Canadian- 
No.  1  Siemens  $22. 
"     2         "  $21.50. 

"3         "  $21. 

Bar  has  been  fairly  active  at  $2.05  for 
ordinary  lots  of  domestic.  Agricultural  im- 
plement manufacturers  are  looking  about  for 
next  season's  supply,  but  no  one  is  inclined 
to  book  ahead  for  any  length  of  time. 

In  manufactured  iron  and  steel  there  has 
been  a  fair  movement  at  steady  prices. 
Lower  prices  on  malleable  goods  are  ex- 
pected in  time,  as  it  is  believed  that  the  syn- 
dicate of  implement  manufacturers  will  place 
all  their  orders  with  one  firm,  and  others  will 
meet  the  prices  by  reducing  theirs. 

Copper — Is  firm  at  quotations  with  £67 
cabled  as  the  price  for  sheets.  On  spot 
dealers  are  getting  14X  to  15c.  for  ingots 
and  18  to  20c.  for  sheets. 

Tin — Quotations  for  ingot  tin  remains  un- 
altered at  23  to  23  i-2c.  though  the  feeling  is 
easier.     Demand  only  moderate. 

Lead — Inactive  with  prices  ruling  about 
the  same,  but  on  the  easy  side.  Small  lots 
are  going  at  3^c.  for  domestic  and  4c.  for 
imported. 

Zinc  and  Spelter — Are  without  change 
demand  rather  more  active. 

Antimony— Very  little  demand  and  the 
market  continues  weak  at  i-2c.  decline. 
Cookson's  can  be  bought  at  15  1-2  to  16  and 
other  brands  at  14  1-2  to  15c. 


Tin  Plates — There  is  no  special  dis- 
tinctive feature  excepting  that  the  purchases 
of  low  priced  futures  are  not  yet  receiving 
supplies  and  consumers  have  to  work  on  old 
stocks  which  are  very  meagre.  In  the  20x28 
brights  and  also  ternes  the  market  is  com- 
pletely bare.  For  August  deliveries  at  50  to 
75c.  below  present  quotations  is  being 
quoted. 

Terne  Plates — None  to  be  had  the 
market  being  practically  bare.  Prices  are 
nominal  at  $8.75  to  $9. 

Canada  Plates — No  sales  of  prompt  de- 
liveries. Figures  quoted  are  however  ruling 
prices  for  immediate  shipment.  For  forward 
10  to  15c.  per  box  better  can  be  done,  or 
$3.15  to  $3.25  for  spot  and  $3  to  $3.10  for 
futures. 

Horse  Nails  —  Owing  to  unexpected 
difficulties  the  expected  advance  has  not  yet 
taken  place.  Prices  have  therefore  remained 
unchanged  at  60  and  5  off. 

Cut  Nails. — Unchanged  from  last  week 
with  purchases  if  anything  smaller.  Jobbers 
are  quoting  $2.20  net  cash. 

Twine. — Orders  have  come  in  more  freely 
this  week  than  last.  The  action  of  the 
Government  in  not  removing  the  duty  will 
no  doubt  make  the  market  firmer.  Prices 
unchanged. 

Building  Hardware.  —  There  is  no 
change  to  note  in  any  department  of  build- 
ing hardware.  Demand  is  generally  light 
on  all  lines. 

Harvesting  Tools— Are  in  active  de- 
mand for  immediate  shipment  by  express. 
PAINTS,  OILS,  ETC. 

The  list  of  prices  are  identical  throughout 
with  last  week's  quotations.  There  is  no  ex- 
citement in  any  line,  nearly  everything  being 
in  a  position  to  receive  the  attention  of  a 
merely  sorting-up  trade.  Until  the  fall  trade 
begins  things  will  remain  thus.  Linseed  oil 
is  steady  at  67c.  for  raw  and  68c.  for  boiled. 
Turpentine  has  not  moved  from  58  and  59 
the  firm  tone  having  been  slightly  modified 
by  further  receipts.  White  lead  is  quiet  at 
5J£c.  There  is  very  little  trade  in  prepared 
paints.  Dry  and  colors  in  oil  are  going  out 
comparatively  freely  in  response  to  a  de- 
mand from  carriage  shops,  etc. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(From  Tulloch  &  Co.) 

London,  June  17,  1891. — Our  last  was 
dated  the  3rd,  since  when  the  market  has  re- 
mained quiet,  but  steady  at  recent  lower 
prices.  The  heavy  arrivals  of  linseed  during 
the  last  few  days  have  met  fair  demand,  mar- 
ket being,  if  anything,  steadier.     Supplies  of 


Agate  CUare,  Iron  Clad  dlare  and 
Cast  Enamelled  WaPe. 


At  Discounts  never  before  offered  to  the  Trade. 


GET  OUR  PRICES--Agate  is  cheap  but  Ironclad  is  cheaper. 

The  large   fruit   crop   and   cheap   sugar  will   make   a  large   demand  for 
Preserving   Kettles.      The  ladies   always   want   them   in   a  hurry. 

Order  now. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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MARKETS—  Continued. 

seed  are  now  reduced,  viz.  :  Quantity  afloat 
from  Bombay  and  Continent  to  U.  K.  and 
Continent,  is  as  follows  : 

1 89 1.  1890.  1889. 

Qrs.  69,132  67,800         120,821. 

Crushers  are  turning  out  little  oil,  having 
very  little  demand  for  cake,  most  of  them 
quoting  fully  7s.  6d.  to  10s.  per  ton  above 
quoted  market  value.  Provincial  oil  con- 
tinues to  offer  cheap,  and  this  has  had  the 
effect  of  holding  the  market  down.  It.  is  a 
matter  of  surprise  to  all  concerned,  that  in 
view  of  the  excellent  statistical  position,  pri- 
ces do  not  improve,  and  it  is  evident  that  in 
some  quarters  there  has  been  a  tendency  to 
"bear  "  the  market.  As  a  matter  of  interest, 
and  as  effecting  the  demand  for  cake,  we 
have  to  advise  shipments  of  hay  from  Cana- 
da to  this  market.  It  certainly  has  so  far 
proved  a  far  from  fortunate  season  for  the 
crushers,  as  succeeding  tendencies  of  the  oil 
market  to  advance,  have  been  knocked  on 
the  head  by  fluctuations  in  the  market,  the 
result  of  speculative  operations.  To-day's 
prices  are  approximately  :  June,  22s.  3d.  to  * 
22s.  6d.  ;  June  and  July,  22s.  4^d  to  22s. 
6d.  ;  Aug.  and  Sept.,  22s.  4'Ad.  to  22s.  6d. 
per.  cwt.  f.  o.  b.  export  steamer  in  strong  bar- 
rels. 

LONDON,  June  24,  1891. — The  market  re- 
mains steady  but  quiet.  Seed,  after  a  slight 
advance  remains  quiet,  but  the  recent  ad- 
vance in  Eastern  exchanges,  if  maintained, 
should  have  an  effect  in  stimulating  piices. 
The  home  trade  hesitate  to  pay  the  advance 
asked  by  London  crushers,  ar.d  the  conse- 
quent absence  of  buying  is  having  the  effect 
of  making  some  of  the  outside  crushers  re- 
duce prices  for  prompt  shipment.  Relatively 
speaking,  basing  one's  calculation  on  present 
cost  of  seed,  etc.,  oil  is  cheaper  than  for  some 
time  past,  and  it  is  because  such  a  very  bare 
maryin  is  left  in  the  crushers  hands,  that  the 
leading  crushers  are  practically  not  sellers, 
asking  prices  10s.  per  ton  over  lesser  known 
brands.     To  day's  prices  are  as  follows  : 

June,  first  brands,  22s.  6d.  to  22s.  7}4d.  ; 
ordinary  brands,  22s.  ij^d.  June  and  July, 
first  brands,  22s.  7 'Ad.  to  22s.  9d.  ;  ordinary 
brands,  22s.  3d.  Aug.  and  Sept.,  first  brands, 
22s.  9d.  ;  ordinary  brands,  22s.  3d.  to  22s. 
4/4d.  price  cwt.  f.  o.  b.  in  barrels. 

GLASS. 

There  appears  to  be  always  a  very  good 
trade  in  glass,  though  now  there  is  a  very 
considerable  ebb  from  that  done  some  time 
ago,  when  building  operations  led  to  a 
general  ordering  of  stock  on  the  part  of  re- 
tailers. Prices  are  expected  to  be  easier  be- 
fore fall  glass  comes  in. 


OLD  MATERIAL,. 

Trade  is  now  duller  than  ever.  It  can 
scarcely  get  much  worse  unless  it  stops 
altogether.  The  following  prices  hold, 
but  not  very  firmly:— No.  1  heavy  scrap, 
65  to  70c.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c;  No.  1  wrought  scrap  62 >£  to  67>£c;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  g}4  to 
io)4c. ;  heavy  scrap  copper  10^  to  lo^c ;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8)4  to9c;  scrap  lead  2)4  to  2^c; 
scrap  zinc,  2  to  2  ^c. ;  scrap  rubber,  2%  to 
2%z.  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

PETROLEUM. 

Canadian  continues  at  16c.  There  is  a 
very  quiet  time  in  petroleum  and  its  products 
now.  All  prices  remain  as  they  were  last 
week. 

Petrolia  crude  1.35K  per  bbl.  Oil  Springs 
crude  $1.35  per  bbl.  The  condition  of  the 
crude  oil  market  remains  unchanged,  every 
driller  having  contracts  away  ahead,  but  the 
market  will  stand  the  extra  production  even 
if  a  "ghost  "or  two  do  make  their  appear- 
ance. The  stock,  of  crude,  although  very 
moderate  is  ample  for  the  requirements 
of  the  trade  taking  into  consideration  the 
prospective  summer's  production.  If  we  are 
let  alone  and  not  influenced  by  outside  con- 
siderations, the  figures  for  crude  this  fall  may 
fairly  be  put  at  $1.50  anyway.  But — and 
here  this  "  but  "  is  not  to  be  lightly  disre- 
garded we  have  not  our  own  market  in  our 
own  Canada.  We  have  reference  to  the 
bringing  into  Canada  crude  for  fuel  purposes. 
A  drop  of  50  cents  a  barrel  on  crude  means 
a  loss  of  $200,000  during  the  year  to  the  crude 
producing  trade  and  the  concurrent 
shrinkage  of  profits,  say  $50,000  to  the 
refining  branch  of  the  business,  for, 
with  low  priced  crude  their  must  be  re- 
duced profits  on  refined  as  has  always 
been  the  case.  The  retailer,  too,  can 
make  more  profits  when  refined  is  15  to  18 
cents  than  when  it  is  10  or  12  cents  per  gal- 
lon, so  that  the  crude  producer,  the  refiner 
and  the  retail  merchant  are  equally  interest- 
ed in  the  maintenance  of  values  up  to  fair 
and  equitable  standard,  which  we  at  present 
possess  with  regard  to  crude.  The  only 
action  that  the  oil  trade  can  take  to  disturb 
present  values  and  lessen  legitimate  profits 
is  to  set  the  drill  recklessly  to  work  and  add 
to  the  at  present  small  stock  an  unnecessarily 
large  one.  Of  course  this  view  of  the  present 
situation  is  entirely  aside  from  the  question 
of  the  threatened  American  "slaughter  mar- 
ket" in  the  (we  trust)  far  future.  Both  the 
price  of    crude  and  refined    are  about  the 


same  as  last  week.  The  above  figures  is 
the  price  to-day,  yesterday  there  were  no 
transactions  on  'change. 

HIDES,  ETC. 

Hides— Green  are  still  5c,  but  cured  have 
gone  down  a  quarter,  a  car  selling  on  Mon- 
day at  6c 

Skins — Pelts  are  25c,  lamb  skins  35c, 
and  calf  skins  5  to  7c,  the  latter  having 
dropped  a  cent. 

Wool — Is  as  dull  as  ever  at  18  to  19c 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.25            $4.70  81.40 

"      Net 3.81               4.21  3.90 

Egg  Gross 4.35               4.80  4.50 

"     Net 3.90               4.30  4.03 

Stove  Gross 4.35               4.80  4.51 

"     Net 3.90                4.30  4.03 

Chestnut  Gross...     4.35               4.80  4.50 

Net 3.90               4.30  4.03 


AMERICAN  METAL  MARKETS. 

NEW  YORK,  July  9,  1891 

Local  reports  and  advices  at  hand  from 
other  centres  indicate  that  the  situation  in 
the  various  branches  of  the  iron  and  steel 
trades  at  the  present  time  is  very  much  the 
same  as  it  was  a  month  ago.  Orders  for 
finished  productions  do  not  come  forward 
with  greater  freedom,  nor  are  the  inquiries 
for  larger  lots.  In  short,  it  would  appear 
that  a  very  conservative  policy  still  governs 
buyers'  operations  all  along  the  line.  Not 
only  in  the  heavy  productions  of  the  mills 
is  this  the  case.  Iron  pipe  and  tubing  are 
purchased  sparingly,  and  it  is  the  exception 
that  interest  in  agricultural  implements  and 
general  hardware  is  not  remarkably  tame 
even  for  this  season  of  the  year.  As  natural 
under  such  conditions  the  movement  in 
crude  material  continues  sluggish.  Despite 
this  unenviable  experience,  however,  values 
aie  fairly  well  supported,  and  it  is  only  in 
the  instance  or  speculative  holdings  or  brands 
that  are  under  the  ban  on  point  of  quality 
that  any  concession  is  made  by  holders. 
The  accumulation  of  supplies  at  furnaces 
and  mills  is  represented  as  being  compara- 
tively insignificant. 

Current  sales  of  foundry  pig  iron  are 
chiefly  at  $17.50  to  $18  for  No.  1,  and  $1 5.50 
to  $16.50  for  No.  2.  The  former  is  in  excep- 
tionally good  position,  favorite  brands  being 
well  sold  up  and  difficult  to  secure  for 
prompt  delivery,  while  the  offering  of  others 
is  not  particularly  heavy.  There  is  an  abund- 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.   DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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ance  of  No.  2,  however,  with  some  inferior 
brands  at  as  low  as  $1 5.00.  Mill  grades  are 
slow  in  this  market  and  quoted  at  $14  to 
$14.50.  Bessemer  pig  of  good  quality  is  still 
bringing  $16  to  $16.50  at  furnace,  and  meets 
with  fair  sale.  Small  parcels  of  spiegeleisen, 
20  per  cent,  have  been  sold  at  $27.50  to 
$28.50  ex  ships,  according  to  brand,  and  50c. 
more  f.o.b.  cars  at  Hoboken.  Ferro  man- 
ganese moves  off  in  small  quantities  at  $64 
to  $65,  In  old  material  there  is  little  doing, 
and  values  apparently  have  undergone  no 
change.  Iron  tee  rails  are  quoted  at  $20.50 
to  $21,  steel  at  $17  and  No.  1  wrought  scrap 
at  $20  to  $20.50,  f.o.b.  cars  at  shipping  port. 

Tin. — Under  the  weight  of  £1  per  ton 
decline  in  prices  in  London,  the  local  market 
for  pig  tin  has  softened.  Purchases  could 
be  made  at  Xc-  Per  lb-  below  the  figures 
that  ruled  three  or  iour  days  ago.  On  the 
decline  there  has  been  little  speculative 
movement,  and  purchases  for  consumption 
at  present  are  hardly  up  to  the  average 
volume.  The  spot  prices  at  the  close  were 
20.30  to  20.35c  net  cash  for  round  lots,  20  I-2C 
regular  for  jobbing  quantities. 

Copper — Is  wholly  unchanged.  Home 
consumers  are  buying  only  as  imperative 
wants  necessitate,  and  the  requirements  do 
not  appear  to  be  remarkably  large.  The 
export  movement  of  furnace  material  pre- 
vents any  considerable  output  of  low  grade 
ingot.  There  is  little,  if  any,  Arizona  offer- 
ing in  fact,  and  12c  upwards  is  asked  for 
casting  brands.  Lake  ingot,  on  the  other 
hand,  is  plentiful  at   I2j^  to  13c. 

Lead — During  the  past  few  days  about 
400  tons  of  pig  lead  have  been  sold  at  4.45 
to  4^c->  but  the  demand  is  rather  slow  at 
the  present  time  and  values  are  somewhat 
irregular.  Spot  parcels,  for  example,  were 
offered  at  4.45c,  while  on  lots  tor  shipment 
4^c.  New  York  delivery,  was  named  as  in- 
side rate. 

Spelter — Western  brands  of  good  quality 
spelter  may  be  secured  at  5.10c.  on  the 
spot,  possibly  at  a  shade  less,  but  future 
shipments  are  held  at  relatively  better 
prices,  and  a  quicker  demand  would  pro- 
bably stiffen  the  market  considerably. 

Tin — The  situation  in  the  tin  plate  trade 
is  unchanged.  The  large  stocks  on  hand 
are  held  confidently  for  better  prices,  but 
the  demand  is  slow  and  buyers  do  not 
abandon  hope  of  a  break  taking  place  in  the 
next  sixty  days. 


HARDENING  CAST  STEEL. 

The  Swiss  method  for  hardening  cast  steel 
is  said  to  be  the  most  simple  and  effective  in 
the  world.  Tempering  edge  tools  by  dipping 
them  in  oil  while  hot  has  been  known  and 
utilized  for  some  time,  but  the  Swiss  method 
consists  in  mixing  four  parts  of  pulverized 
rosin,  two  parts  of  train  oil,  in  a  suitable  ves- 
sel, and  this  mixture  being  then  stirred  in 
one  part  of  hot  tallow.  Into  this  mixture  the 
article  to  be  hardened  is  plunged  at  a  low 
read  heat,  and  left  there  until  thoroughly 
cooled.  Without  cleaning  off,  the  piece  is 
again  put  into  the  fire  and  tempered  accord- 
ing to  the  usual  practice.  The  secret  of  this 
process  lies  probably  in  the  fact  of  having 
the  mixture  hot.  An  examination  of  steel, 
hardened  by  this  process  shows  that  the 
hardening  is  deeper,  and  more  uniformly 
distributed,  the  steel  being  less  brittle,  and 
having  superior  and  more  durable  cutting 
qualities,  than  is  the  case  by  the  use  of  any 
other  means. 


IRON  FOUNDERS'  ASSOCIATION. 

An  emergency  meeting  of  the  Canadian 
Iron  Founders'  Association  has  been  in  pro- 
gress in  Hamilton  for  the  past  few  days,  and 
it  is  said  that  the  stove  combine  and  the  as- 
sociation itself  is  threatened  with  dissolution. 
The  E.  &  C.  Gurney  Company  have  come 
to  the  conclusion  that  faith  is  being  broken, 
and  gave  notice  that  they  will  withdraw.  A 
foundryman  said  that  if  the  combine  breaks, 
prices  will  drop  15  or  20  per  cent,  and  three 
or  four  of  the  smaller  foundries  will  go 
under. 


ZINC  AND  IRON  IN  ARCHITECTURE. 

An  interesting  fact  is  noted  in  connection 
with  much  of  the  architectural  work  ot  the 
day,  namely,  the  increasing  use  of  zinc  and 
sheet  and  plate  iron  and  steel  for  ornamen- 
tation, largely  taking  the  place  of  plaster  and 
wood  for  cornices,  window  dressings,  mansard 
and  other  roofs,  dormers  and  finishings,  these 
latter  being  fixed  upon  brackets  to  the  walls 
or  otherwise  secured  to  the  structure.  In 
Australia,  notably  in  Sidney,  sine  has  for  some 
time  past  been  employed  for  ornamental  ceil- 
ings, one  of  this  kind,  on  a  somewhat  large 
scale,  having  not  long  since  been  used  in  the 
construction  cf  a  hotel  dining  hall  in  Sidney, 
and  which,  for  richness  of  ornamentation 
and  beauty  of  design,  is  said  to  be  unrivalled, 
the  ceiling,  as  described,  being  divided  into 
fifteen  deep  and  rich  panels.  The  chief  ad- 
vantages alleged  of  a  zinc  ceiling  are  that  it 
can  be  soon  fixed  without  dirt,  and  is  a  com- 
paratively light  material,  peculiarly  adapted 
to  internal  employment ;  the  metal  can  be 
moulded  into  panels  or  coffers,  and  applied 
in  large  pieces,  and  the  material  decorated 
or  gilded,  and  moulded  zinc  cornices  can  be 
fixed  "in  situ." 


financial  resources  disaster  is  almost  sure  to 
follow  his  venture.  Not  only  must  he  have 
sufficient  means  for  the  ordinary,  everyday 
requirements  of  trade,  but  he  must  possess 
or  control  enough  reserve  capital  to  tide 
over  the  emergencies  that  are  sure  to  arise 
in  the  experience  of  every  business  man. 
The  saying  that  "  it  is  the  unexpected  that  al- 
ways happens"  is  most  applicable  to  mercan- 
tile affairs  and  disaster  is  sure  to  overtake 
the  merchant  who  is  not  prepared  to  cope 
with  such  events  and  to  weather  the  finan- 
cial gales.  It  is  far  better  for  a  man  to  re- 
main an  employe  for  an  indefinite  period 
rather,  than  for  the  often  empty  satis- 
faction of  being  his  own  master,  to 
take  upon  his  shoulders  the  cares  and 
vexations  which  always  result  from  the  at- 
tempt to  do  business  upon  an  inadequate 
amount  of  capital.  Young  men  who  con- 
template making  such  a  venture  should  care- 
4 fully  weigh  the  attendant  risks,  and  they 
should  do  well  to  take  no  chance  unless  the 
means  at  their  command  are  such  as  to 
safely  warrant  them  in  "  paddling  their  own 
canoe. — Ex. 


DOING  BUSINESS  ON  INSUFFICIENT 
CAPITAL. 

It  is  without  doubt  the  hope  of  every  am- 
bitious clerk  or  salesman  to  embark  at  some 
future  day  in  business,  either  as  a  partner  in 
the  house  by  which  he  is  employed  or  on 
his  own  account.  This  is  a  most  lauda- 
ble desire  and  one  that  deserves  every 
encouragement.  There  is,  however,  one 
factor  most  essential  to  success  in  estab- 
lishing a  store  which  aspirants  for  mer- 
cantile honors  should  keep  steadilj  in  mind, 
and  that  is  the  importance  of  providing  either 
by  personal  savings  or  by  the  assistance  of 
friends  sufficient  capital  to  carry  on  the  busi- 
ness without  embarrassment.  It  will  not  do  to 
take  any  chances  in  this  particular.  While  in- 
competence is  a  fruitful  source  of  mercantile 
failures,  statistics  of  these  diasters  show  that 
inadequate  capital  for  the  business  under- 
taken is  the  cause  of  a  majority  of  these  oc- 
currences. Character,  experience  and  ability 
are  indispensable  to  success  in  trade,  but 
without    the   merchant    has  the    necessary 


A  syndicate  composed  of  outside  parties 
is  endeavoring  to  buy  all  the  stock  of  the 
Sarnia  Gas  Company  at  par,  and  claims  that 
it  will  then  stock  the  company  at  $100,000; 
or  it  will  lease  the  company's  plant  fortwenty 
years,  and  guarantee  8  per  cent  on  the  stock. 
The  syndicate  figures  on  introduciug  electric 
light. 

W.  R.  Dunn,  who  for  some  time  past  has 
conducted  a  hardware  business  at  Mission 
City,  B.C.,  has  sold  out  his  stock  in  trade  to 
Thos.  Kearney,  formerly  with  Cunningham 
&  Co.,  of  New  Westminster.  The  announce- 
ment is  made  that  Mr.  Kearney  will  carry 
on  the  business  and  will  greatly  increase  the 
stock,  so  as  to  keep  always  on  hand  plenty 
of  material  for  the  use  of  residents  of  that 
growing  city. 

Mr.  Munroe,  who  built  the  new  bridge  at 
Rideau,  has  secured  the  contract  for  the 
erection  of  the  new  stone  and  iron  railway 
bridge  about  to  be  erected  over  the  Mada- 
waska  river  at  Arnprior.  This  will  be  a  very 
extensive  work,  as  may  be  judged  by  the 
fact  that  the  cost  will  be  in  the  neighborhood 
of  $100,000.  Besides  the  abutments  this 
bridge  will  be  supported  upon  two  centre 
pieces  of  stone  and  concrete,  the  work  of 
building  which  will  in  itself  be  considerable, 
the  water  in  the  river  at  the  point  being  from 
16  to  20  feet  feet  deep. 

A  discovery  of  ore,  supposed  to  be  silver, 
was  made  about  twenty-five  miles  north  of 
Bndgewater  N.  B.,  in  June  of  last  year. 
Nothing  was  said  of  it  at  the  time  but  it  now 
turns  out  to  be  a  superior  quality  of  tin.  Of 
the  asssys  made  all  proved  to  be  tin  of  a  high 
grade.  To  settle  the  question  a  mining  ex- 
pert had  one  ton  of  the  ore  taken  out  and 
sent  to  Cornwall  England.  It  was  there 
treated  in  a  mill  and  the  results  show  a  value 
of  $20  per  ton.  As  there  are  millions  of  tons 
of  ore  and  one  of  the  best  water  powers 
available  the  property  is  looked  upon  as  one 
of  exceptionally  fine  prospects. 
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TrfE 


NORTHUMBERLAND  PAPER? EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

Ne.  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and   Plain 


We  aiso  manufacture  Egg  Case  Fillers  and  Complete  Egg  Case? 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


M.&L 


EL  BENJAMIN  &  C 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

^WBITE    FOE    GiTTOT^^TIOlsrS- 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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HOW   TO    DRAW   NAILS   OR 
SPIKES. 

When,  says  World's  Progress,  a  nail 
or    spike  has    been  driven    into  a  live 
tree   or   into  timber,   after   a  year   or 
more  the  fibres  of  the  wood  will  have 
contracted  so  tightly  about  the  metal 
that  it  will  be  exceedingly  difficult  to 
withdraw  the  iron.     But  strike  a  nail 
or  spike  a  sharp  blow  with  a  hammer 
and  drive  it  in  a  trifle,  serves  to  break 
the  wood  fibres  around  the  metal,  and 
a  nail  can  be  withdrawn  with  only  a 
little  force.    Iron  gate  hinges  are  fre- 
quently   driven    into    a     living    tree: 
When  one  is  not  in  possession  of  a  large 
and  strong  claw  bar,  bore  a  hole  close 
to  the  hinge,  on  the  under  side,  and  the 
hinge  can  be  easily  crowded  down  into 
the   hole   and   withdrawn.       When     a 
large  nail  has  been  driven  head  and  all 
beyond  the  surface  of  the  timber,  bore 
a    hole  close  to  the  nail,  and  with  a 
nail  set  crowd  the  nail  into  the    hole. 
When    nails    have    become  rusty  they 
will  usually  break  in  two,  leaving    a 
portion  of  the  iron  in  the  timber.    But 
strike  a   rusty  nail  a   sharp  blow,  and 
one  can  sometimes  withdraw  it    with 
his   fingers.     In   tearing   down   an   old 
building,  if  it  is  desirable  to    take    off 
the  boards  or  casings  without  splitting 
them,  place  a  nail  set  on  the  head  of 
each  nail,   and  with  a  hammer  start 
it  inward  about  an  eighth  of  an   inch. 
One  blow  will  break  the  whole    nail, 
so  that  the  most  of  the  nails  will  come 
out  when  the  boards  are  driven  off. 


TIN-PLATE  NOMENCLATURE. 

Pertinent  to  the  very  interesting  dis- 
cussion which  has  been  running 
through  the  columns  of  the  Iron  Age 
in  relation  to  the  nomenclature  of  Am- 
erican tin  plate,  I  -wish  to  suggest  that 
the  present  would  be  a  good  time  to 
utterly  do  away  with  the  whole  set 
of  abominable  systems,  or  rather  un- 
systems,  -which  we  have  imported  from 
Wales,  and  to  start  out  afresh  upon 
an  American  plan  founded  on  common 
sense. 

In  regard  to  the  number  of  shoots  in 
a  box  :  100  or  some  multiple  of  it,  pre- 
ferably the  former,  seems  to  be  the  only 
sensible  quantity  for  convenience  of  cal- 
culations. 

In  regard  to  length  and  width  of 
sheets  :  There  seems  to  be  a  necessity 
in  order  to  avoid  waste,  for  a  great 
many  sizes,  and  these  should  undoubt- 
edly he  texpressed  as  at  present,  in 
whole  numbers  of  inches,  avoiding 
fractions,  the  first  width  perhaps  and 
the  length  (this  being  the  conventional 
order),  as  10x10  inches,  10x14  inches, 
11x13  inches,  or  any  other  measure- 
ment which  the  makers  found  the  mar- 
ket required.  There  might  very  pro- 
bably prove  to  bo  a  demand  for  widths 
of  any  whole  number  of  inches  from  <'. 
to  24  inclusive  and  for  lengths  of  any 
whole  Dumber  of  inches  from  10  to  40 
inclusive— -that  is,  for  tin-plate  pack- 
ed in  boxes. 

It  seems  likely,  however,  that  after 
a,  while  the  ingenuity  "f  our  American 
manufacturers  and  tool-makers  will 
develop  a  system  for  making  it  in  long 
rolls,  just  as  sheet  brass  is  made,  by 
continuous  processes  of  rolling,  pick- 
ling, coating-,  cleaning,  &c.  The  value 
of  such  rolls  of  metal  would  not  only 
be  great  for  roofing  purposes,  but 
more  especially  for  operations  to  lie 
performed  in  presses.  Sheet  metal  in 
this  shape  can  be  fed  automatically 
through  a  presss  from  one  reel  to  an- 


other, thus  not  only  saving  consider- 
able stock  that  is  now  wasted  at  the 
ends  of  the  sheets,  but  dispensing  with 
a  good  deal  of  the  time  of  an  operator, 
who  can  attend  to  several  machines  at 
once  ;  and,  furthermore,  allowing  the 
machine  to  be  run  nrach  faster  than 
is  possible  by  hand  feeding. 

In  regard  to  thickness  :  The  abomi- 
nable and  wholly  ridiculous  humbug  of 
wire  guages  should,  of  course,  be  dis- 
pensed with,  as  their  numbers  do  not 
mean  anything,  are  placed  in  reversed 
order  from  the  quantities  measured, 
and  have  no  uniformity  or  co-relation 
among  the  different  types  of  guage. 
More  absurd  even  than  the  use  of  these 
guages  in  our  present  christening  ol 
"taggers"  to  denote  a  thickness  of 
anywhere  from  0.004  inch  to  0.008 
inch,  averaging,  perhaps,  0.006  inch  ; 
of  "IC"  to  denote  from  0.010  inch  to 
0.014  inch,  averaging  about  0.012  in. 
of  "IX"  to  denote  from  0.013  inch  to 
0.017,  averaging  about  0.015  inch  , 
of  "IXX"  to  denote  from  0.015  inch 
to  0.019  inch,  averaging  about  0.017 
inch,  &c.  None  of  these  terms  have 
any  definite  value,  and  such  values  as 
they  have  overlap  each  other  in  many 
cases,  as  has  just  been  instanced.  Neith- 
er are  there  any  guages  in  existence 
wherewith  to  measure  sheets  designat- 
ed by  these  mysterious  symbols. 

Still  more  foolish  yet  would  it  be  to 
designate  thickness  by  the  weight  per 
any  unit  of  surface  area,  as  so  many 
pounds  per  square  foot ;  for  the  compu- 
tations neceessary  in  solving  such  puz- 
zles are  entirely  too  troublesome,  and 
do  not  give  any  definite  idea  of  the 
thickness,  without  long  practice. 

Why  the  plain,  common  sense  meth- 
od of  stating  the  thickness  in  thous- 
andths of  an  inch  should  not  be  fol- 
lowed 'it  is  difficult  to  imagine,  except 
by  a  proper  conception  of  the  intense 
stupidity  and  conservatism  embodied 
in  the  old-time  methods.  Micrometers 
for  measuring  in  this  way  are  now 
plentiful,  cheap  and  easily  managed  ; 
and,  moreover,  guages  similar  in  ap- 
pearance to  ordinary  wire  guages  can 
easily  be  manufactured,  which  will  be 
numbered  in  accordance  with  microm- 
eter measurements  ;  that  is,  each  notch 
can  be  numbered  by  the  number  of 
thousandths  of  an  inch  which  it  repre- 
sents. To  clearly  individualize  such  a 
future  guage,  I  will  suggest  that  it 
be  made  of  an  elliptical  contour— this 
being,  I  believe,  a  new  shape  for  such 
tcols,  and  one  that  will  distinguish  it 
at  a  glance  from  the  old  guages,  which 
are  usually  made  either  round  or  ob- 
long. 

In  the  accompanying  sketch  is 
shown,  to  a  scale  of  real  size,  a  special 
micrometer  of  my  own  design— which, 
by  the  way,  is  not  patented,  and  is 
hereby  freely  offered  for  public  use.  It 
is  intended  to  ha>ve  a  deeper  throat, 
T,  than  usual,  so  that  it  Avill  measure 
as  much  as  2  inches  from  the  edge  of 
the  sheet,  and  thereby  avoid  the  thin 
places  apt  to  occur  near  the  margin  ; 
and  it  is  small  enough  to  go  into  one's 
waistcoat  pocket.  It1  may  for  ordi- 
nary tin  plate  of  all  thickness,  bo  grad- 
uated to  have  a  range  from  0.001  inch 
ito  0.025  inch,  inclusive,  all  coming 
within  one  turn  of  the  screw  S  and. 
therefore,  being  much  easier  to  read 
and  understand  than  are  the  ordinary 
micrometer  guages.  A  special  feature 
of  this  instrument  is  the  prism-shaped 
reading  pointer,  P,  up  and  down  in 
front  of  which,  and  nearly  touching  it, 
tin-  periphery  of  the  screw  bead  trav 
els.  Tf  desired,  the  screw  can  he  of 
coarser  pitch,  so  as  to  coyer   various 


thicknesses  of  sheet  brass,  copper, 
zinc,  &c,  and  yet  never  make  more 
than  one  revolution,  thus  retaining  the 
easy  reading  qualities  mentioned,  al- 
though crowding  the  figures  cioser  to- 
gether upon  the  screw  head- -that  is, 
unless  such  head  is  made  larger.  This 
tool  is  supplied  with  the  usual  locked 
adjusting  screw  A,  and  with  the  lock- 
ing screw  L,  by  which  the  main  screw 
S  is  secured  in  cases  where  it  is  desir- 
able to  test  a  number  of  sheets  which 
are  required  to  be  of  a  fixed  thickness. 
This  machine  can  be  very  cheaply  man- 
ufactured in  quantities,  and  is  just  as 
useful  for  measuring  small  wire  as  for 
sheet  metals.  It  is  earnestly  to  be 
hoped  that  our  future  common  sense 
will  induce  us  to  use  some  measuring 
system  of  this  kind,  not  only  for  the 
purposes  mentioned,  but  for  thread, 
paper,  pasteboard,  leather,  glass  and 
other  substances  whose  thickness  is 
now  designated  by  the  most  rounda- 
bout and  ridiculous  methods. 

In  regard  to  thickness  of  coating  : 
I  have  not  quite  made  up  my  mind  as 
to  the  best  unit  of  measurement.  At 
present  writing,  however,  it  seems  to 
me  that  if  the  proportion  or  ratio  of 
the  total  thickness  of  the  tin  or  other 
coating  to  the  iron  or  other  plate  was 
mentioned  it  would  give  a  good  idea 
of  its  composition.  Thus  if  the  total 
thickness  was  made  up  of  nine-tenths 
iron  and  one-tenth  tin  the  "richness" 
of  the  article,  so  to  speak,  would  be 
expressed  by  the  traction  one-tenth. 

In  regard  to  the  quality  of  "the  iron 
or  steel,  and  also  the  material  and 
quality  of  the  coating  :  I  have  not  set- 
tled in  my  mind  upon  an  absolutely 
perfect  system.  Possibly,  however, 
it  would  be  a  good  scheme  to  desig- 
nate the  material  of  the  original  sheet 
by  S  for  steel,  I  for  iron,  C  for  cop- 
per, &c,  followed  by  a  number  for  its 
quality,  as  1  for  best,  2  for  second 
best,  &c,  these  being  printed  in  small 
figures,  like  exponents,  after  the  let- 
ters and  higher  up.  The  coating  may 
be  known  in  the  same  way,  as  T  for 
tin,  L  for  lead,  Z  for  zinc,  and  combi- 
nations of  these  letters  for  a  mixture 
of  metals,  as  T  L,  when  tin  and  lead 
were  used  together,  &c.  the  coating 
letters  always  to  follow  after  the 
others.  Thus  galvanized  iron,  so-call- 
ed, which  is  coated  with  zinc,  could 
come  under  the  same  general  system 
as  tin  plate,  as  could  copper  coated 
with  tin,  iron  or  brass  -with  nickel,  &c. 
We  would  then  have  a  universal  sys- 
tem which  would  in  most  respects  bo 
not  only  scientific  in  its  principle,  but 
suggestive  and  easily  remembered,  on 
account  of  the  initial  letters  used: 
while  at  the  same  time  it  would  be  so 
elastic  as  to  permit  its  application  to 
various  conditions  of  the  problem.  The 
unscientific  point  about  ;fc  would  be  in 
grading  the  quality  of  the  iron  or  oth- 
er plates  as  first,  second,  &c,  because 
intermediate  qualities  might  after- 
ward be  made  by  the  same  or  other 
makers.  I  think,  however,  that  it 
would  do  for  a  beginning,  as  the 
"quality  exponent"  might  ho  omitted 
modified  or  have  a.  substitute  (either 
a  number,  letter  or  other  sign)  at  any 
future  time  without  affecting  the  oth- 
er symbols  in  the  least  . 

According  to  this  general  plan  some 
certain  size  and  quality  of  tin  plate 
might  bo  expressed  thus:  1 4  x  20  x 
.012  1-12S'T.  These  symbols  evident- 
ly moan  a  sheet  ol  1  I  \  20  I  ('  steel 
tin  plate  coated  with  pure  tin  to  about 
one-twelfth  of  the  total  thickness  of 
the  steel,  or  about  1-2,000  inch  of  tin 
on  each,  side,    The  symbols,   10  x   1  I 
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x  .ol5  1-20  I"  TL,  would  mean  10  x 
14  IX  tin  plate,  made  from  second- 
quality  sheet  iron,  coated  with  a  mix- 
ture of  tin  and  lead  to  a  less  thickness 
than  in  the  former  case.  The  symbols, 
24  x  9<;  x  .035  IZ,  would  mean  gal- 
vanized sheet  iron  24  inches  wide  by 
8  feet  long-,  No.  20  Birmingham  guage, 
the  I  and  Z,  of  course,  standing  for 
the  iron  and  zinc  respectively,  but  the 
quality  of  the  iron  and  the  thickness 
of  coating  being  omitted;  although 
they  might,  of  course,  have  been  in- 
Inserted  in  their  proper  places,  exact- 
ly as  before,  if  anybody  cared  to  know 
the  kind  of  iron  or  thickness  of  zinc 
The  symbols,  Gxl200  x  .010  C, 
would  mean  a  roll  of  first-class  sheet 
copper  6  inches  wide,  100  feet  long, 
and  of  a  thickness  measured  by  a.  No. 
2(1  15.  &  S.  wire  guage.  In  this  case 
there  is  no  coating  and,  therefore,  the 
symbols  for  this  material  and  its 
thickness  are  omitted.  In  the  case  of 
alloys  as  when  a  coating  is  made  of 
tin  nad  lead  mixed,  the  proportionate 
amount  of  each  metal  could,  when  nec- 
essary, be  expressed  by  using  a  "sub- 
number"  after  each  letter,  thus  :  T1L2 
—the  meaning  here  being  that  its  pro- 
portion is  one  of  tin  to  two  of  lead. 
Such  refinement  of  expression  could, 
however,  in  many  cases  be  omitted. 

It  would  be  more  systematic,  in  the 
examples  previously  given,  to  put  the 
length  first  and  then  the  width,  thus 
making  a  logical  and  gradual  decrease 
from  the  largest  dimension,  the  length, 
to  tin  smallest  measurement  of  all,  the 
thickness.  This,  however,  would  make 
ordinary  tin  plate  read  "20x14"  in- 
stead of  "14x20,"  which,  perhaps,  the 
dealers  could  not  get  used  to.  The 
other  regular  order  that  here  occurs  to 
one,  to  put  the  thiekness»(which  is  the 
smallest  dimension)  first,  is  objection- 
able, on  account  of  a  decimal  fraction 
not  being  a  good  thing  to  commence 
a  sentence  with.  Instead  of  putting 
the  letter  x  between  the  different  di- 
mensions it  might  be  better  to  put  sim- 
ply hyphens,  and  to  put  them  also  be- 
tween the  other  symbols.  Carrying 
out  this  idea,  and  also  the  one  above 
mentioned  of  stating  the  length  first, 
a  sheet  of  IC  coke  tin  plate  might  very 
likely  be  expressed  thus  :  14-10-.012- 
1-12-I2-T. 

It  will  be  seen  by  the  above  examples 
that  some  system  of  this  kind  can    be 
made  very  elastic,  for  various  kinds  of 
materials,  and  for  various  amounts  of 
information    concerning    them  ;      and, 
furthermore,  that  such  information  can 
be   definitely  and   uniformly  expressed 
in  a   very  much  shorter  way    than    by 
the    old    methods — and    that    without 
any  Welsh  spelling  of  long  words  hav- 
ing no  (lefin;te  value.     To  recapitulate: 
The    three    dimensions    of   the    piece    of 
material  to  be  described  are  in  all  cases 
stated  in  inches  and  thousandths  there- 
of.    The   thickness   of   the   coating,     if 
there  be  any,   is  stated   as   a   ratjo  of 
the  whole  thickness.     The  material  of 
the  plate  is  stated  by  the  initial  of  the 
name  of  the  metal  of  which  it  is  made. 
Its  Quality  is  stated  by  its  grade  num- 
ber, written  exponent  fashion,   in  such 
cases  as  an  arrangement  can  be  made 
for  grading  it.     The  metal  or    metals 
of  which  the  coating  is  composed    are 
also  stated,  as  in  the  case  of  the  plate, 
by  initial  letters  (following  the    plate 
initials)   and   the   relative   proportions 
thereof   by   attached    sub-numbers. 

I  do  not  offer  the  above  as  a  perfected 
system,  for  a  committee  of  experts  ,'if 
they  had  systematic  minds)  might 
very  likely  much  further  improve    the 


details,  while  using  the  same  general 
principle,  which  obviously  is  a  correct 
one.-^Oberlin   Smith,    in    lion    A.ge. 


A  WORD  TO  YOUNG  SALESMEN. 

There  is  apt  to  be  too  little  atten- 
tion paid  to  the  knowledge  and  quali- 
fications necessary  to  become  a  good 
and  popular  salesman,  especially  is 
this  so  among  young  men.  The  most 
important  thing  upon  entering  a  re- 
tail store  is  to  become  acquainted  with 
the  customers.  Almost  all  people  have 
their  peculiarities,  and  the  salesman 
must  become  thoroughly  familiar  with 
each.  Respect  must  be  paid  to  their 
likes  and  dislikes,  their  whims  must  be 
humored  ;  uninteresting  recitals  relat- 
ing to  unsatisfactory  goods  that  they 
purchased  some  time  before,  or  about 
something  that  was  bought  at  "the 
other  store,"  and  proved  the  best  they 
ever  had,  must  be  listened  to  with  in- 
terest. 

The  knowledge  of  goods  and    prices, 
both  the  selling  and  cost,  must  not  be 
left    to    be  absorbed   in    the    regular 
course  of  business  experience,   but  es- 
pecial  study  and   continued  searching 
should  be  persisted  in  until  all  the  de" 
tails  are  mastered.    While  the    Hard- 
ware   business    can    never    be    wholly 
learned,  because  something  new  is  con- 
tinually being  put   upon   the   market, 
there  is  a  possibility  of  learning  every- 
thing connected  with  your   business  up 
to  date  ;  and  then  to  keep  up  with  the 
times.     New  lines  of  goods  are  contin- 
ually being  introduced  into  the    Hard- 
ware business,  prominent  among  which 
are   Bicycles   and  Electric   goods   may- 
be mentioned.     There  is  no  reason  why 
the  young  salesman  should  not  be  the 
authority  in  the  store  on  these  or  any 
other  new  goods.    You  will  be  surpris- 
ed at  the  amount  of  knowledge  to  be 
gained  on  any  subject  by  devoting  an 
hour  or  even  a  half  hour  a  day  to  it. 
You   will  soon  be  better  informed   on 
the  subject  under  consideration    than 
the  majority  of  people  are.    It  is  not 
enough  to  be  well  informed  about    the 
goods  carried  in  the  storr,  but    jt    is 
desirable  to  know  of  other  makes   of 
the  same  kind,  which  is  the  best,  and 
what  particular  advantages  one  make 
has  over  the  others.    Very  few  proprie- 
tors object   to  their  clerks  examining 
the  invoices  of  goods  purchased,  or  to 
their    making    use    of   catalogues    and 
price-lists. 

Promptness  in  getting  to  business 
In  the  morning,  as  well  as  in  getting 
back  from  meals,  will  not  only  place 
you  high  in  the  esteem  of  the  firm,  but 
also  educate  one  to  promptness  all 
through  life.  Balls,  pic-nics  and  runn- 
ing around  nights  with  the  boys  unfits 
one  for  the  next  day's  work,  besides 
taking  the  mind  from  business.  When 
not  waiting  on  customers  do  not  cul- 
tivate the  habit  of  lounging  about  the 
front  door,  or  sitting  on  the  counter, 
but  straighten  up  stock  and  keep  the 
store  in  good  shape.  While  not  being 
forward,  always  accept  any  responsi- 
bility that  comes  in  your  way,  and  you 
will  soon  find  that  others  will  be'  in- 
trusted to  your  care 
'  Don't  forget  ;  you  are  not  paid  to  do 
that,  but  by  attending  promptly  to  the 
duties  assigned  you  will  be  regarded  as 
one  on  whom  reliance  can  be  placed. 
Be  pleasant  and  obliging,  both  to  cus- 
tomers and  to  those  with  whom  you 
work,  if  you  desire  to  be  popular  and 
successful.  These  are  but  a  few  of  the 
suggestions  which  might  be  made  in 
the  line  of  attaining  high-water  mark  : 


but  they  are  not  beyond  the  reach  of 
any  young  man  starting  out,  to  make 
a  place  for  himself  in  this  busy  world. 
—A.  F.  G.,  in  Iron  Age 


the  A.  C.  PEUCHEN  CO, 

ARE   NOW    MAKING 

ioo  tozsts 


—  OF- 


Pure  Paris  Green 


ALSO   MAKING 


300  bbls.  of  PUT  OIL 

See     our    New    Catalogue    containg    32 
pages  of  all  articles  in  the  Paint  Trade. 


VARNISH  A  SPECIALTY. 

THE  A.  G.  PEUCHEN  CO.,  Ltd., 

Manufacturers  Paints  and  Varnishes, 
TORONTO. 


For  our  Fifth    Edition 

UflU/   TO  SELECT, 
nUlf    LAY  and   PAINT 

A   TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW   YORK. 


CHICAGO. 
KANSAS  CITY. 


IP.    ZDOTTT    &     SOUSJ, 

Successors  to 
W.  B.  Chisholm 

Manufacturers  of 
1,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

p.  doty  &  SON 

Oakville,  Ontario. 


SPOONS.FORKS  ETC-STAMPED 
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SALES   MADE   OR    PENDING. 

W.  R.  Dunn,  general  merchant,  Matsqui, 
B.  C,  has  sold  out  to  Thomas  Kearney. 

The  stock  in  the  estate  of  A.  L.  MeKech- 
nie,  general  merchant,  Mount  Forest,  Ont., 
is  advertised  for  sale  by  auction  on  the  14th 
inst. 

PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Young,  Bickle  &  Co.,  general  merchants, 
Nanaimo,  B.C.,  have  dissolved,  James  Young 
succeeding. 

The  Le  Roi  Mining  &  Smelting  Co., 
Trail,  B.  C,  has  been  incorporated  with 
capital  stock  of  $2,500,000. 

James  Cowan  &  Co.,  wholesale  and  retail 
dealers  in  sheet  and  carriage  hardware, 
London,  Ont.,  have  dissolved,  Jas.  Cowan 
and  David  J.  Cowan  continuing  under  un- 
changed style. 

REMOVALS  AND   DEATHS. 

Lovekin  Hilton,  general  merchant,  Barton, 
N.S.,  is  dead. 

F.  C.   Kirkham,   general   merchant,  West 
Hill,  Ont.,   has   been   succeeded   by   A.  T. 
Elliott. 
DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

David  Courchene,  general  merchant, 
L'Avenir,  Que.,  has  assigned. 

Demand  of  assignment  has  been  made  of 
Perras  Feinglass,  trader,  Montreal. 

Roberge  &  Frere,  general  merchants, 
Black  Lake,  Que.,  have  compromised. 

Chas.  I.  Keith  &  Co.,  general  merchants, 
Butternut  Ridge,  N.  B.,  have  assigned. 

Mrs.  R.  Sullivan,  general  merchant, 
Coteau  Landing,  Que.,  is  offering  to  com- 
promise. 


BRITISH  WASTE  PAPER. 

.  The  waste  paper  branch  of  the  business  at 
Her  Majesty's  stationer  office  is  a  very  im- 
portant one,  says  the  London  Daily  News. 
It  is  situated  in  Earl  Street,  Westminster,  a 
few  minutes  walk  from  the  main  establish- 
ment. In  the  good  old  days  waste  paper 
went  as  the  "  perks  "  of  Government  officers. 
The  more  they  sold  the  fatter  they  grew,  and 
the  sturdier,  we  may  be  sure,  they  stood  up 
for  Queen  and  Constitution,  and  everything 
that  was  staid  and  respectable  and  conserva- 
tive. The  best  of  it  was  that  it  often  hap- 
pened that  the  very  men  who  grew  fat  on 
waste  paper  had  the  ordering  of  the  stock, 
and  the  more  they  ordered  the  greater  were 
the  "perks"  of  course.  It  was  a  delightful 
arrangement,  but  it  was  too  good  to  be  per- 
manent, and  in  1852  it  was  ordered  that  all 
waote  and  unserviceable  papers,  pens,  old 
directories  and  other  publications,  and  old 
and   useless  and  worn  out  stores  of  every 


kind  should  be  returned  to  the  Stationery 
Office,  and  latterly,  therefore,  there  has  been 
one  stream  of  new  stationery  from  Westmin- 
ster to  all  the  Government  offices  in  the 
kingdom,  and  a  return  current  of  used-up 
material.  It  pours  in  in  huge  van-loads  to 
the  establishment  in  Earl  Street,  where  pre- 
mises, formerly  in  the  occupation  of  a  marble 
mason,  have  been  converted  into  a  busy 
scene  of  industry  in  unpacking,  sorting, 
cutting  up,  repacking,  and  despatching  to  the 
paper  mills,  that  may  be  witnessed  all  the 
year  round.  Till  some  little  time  ago  paper- 
makers  contracted  for  the  waste  paper  here, 
and  entered  into  a  bond  to  destroy  it  forth 
with.  This  proved  to  be  unsatisfactory,  and 
there  seemed  to  be  no  sufficient  security 
against  the  leaking  out  of  information  that 
ought  to  be  private  and  confidential.  For 
some  time  public  waste  paper  was  sent  to 
one  or  two  of  the  prisons  in  London,  to  be 
torn  up  and  sorted  by  the  prisoners.  This  was 
not  very  successful  either,  and  five  years  ago 
the  Earl  Street  premises  were  taken,  and 
everything  now  goes  there.  Vans  run  into 
the  yard  with  their  paper  and  books  stuffed 
into  gunny  bags,  which  are  hauled  up  on  to 
a  top  floor  and  turned  out  upon  tables,  the 
tops  of  which  consist  mainly  of  iron  gratings. 
Young  women  stand  at  these  tables  and  sort 
out  the  paper  into  ten  classes.  Much  of  the 
stuff  is  very  dusty,  and  the  table  tops  are 
grated,  so  that  as  the  paper  is  tossed  about 
the  dust  may  fall  down  below.  Once  a  fort- 
night the  screen  round  underneath  the  table 
is  removed  and  accumulated  dust  cleared  out 
The  sorted  papers  are  thrown  into  different 
hoppers,  and  are  shot  down  to  the  floor  be- 
low, where  there  is  a  tremendous  guillotine 
cutting-machine,  driven  by  a  gas  engine. 
All  sorts  of  secrets  and  confidential  com- 
munications are  here  chopped  up  so  far  as  to 
render  them  unintelligible,  and  then  they 
are  packed  up  for  dispatch  to  the  mills,  when 
purchasers  come  forward  with  satisfactory 
offers.  Much  of  the  waste  is  removed  back 
into  gunny  bags,  which  are  suspended  from 
hooks  in  the  ceiling,  and  may  be  rammed 
full  w;th  a  sort  of  Herculean  club  which  some 
of  the  damsels  enjoy  for  the  purpose;  but 
most  of  them  apparently  prefer  to  get  into 
the  bags  and  dance  up  to  the  top  as  their 
companions  keep  feeding  in  the  waste. 


Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

A  peather  duster  disperses  but  does  not  remove 
the  dust  from  the  store. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 

BUSINESS  CHANCES. 


WANTED— TO  PURCHASE  AN  INTEREST 
in  Hardware  business.  Understand  it 
thoroughly;  could  take  charge  of  office;  all  com- 
munications confidential.  Box  108,  Brantford, 
Ont.  25 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


BROKERS 

AND 

COMMISSION  MERCHANTS 


IN  CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  gfiye  references. 

Address,  J.  B.,  care  this  paper. 


nwfje  'dc'aJ  in,  DryQe'eds 
Should  "subscribe  fcr 


|i-'':3'.t; 


2 


It  will  l;i'cp_>ou  informed 
on  all  important  questions 

j  ©J  Hie  day  affecting  tr\e 
Dry  Creeds  and 

„■  allied   trades. 


frfE*DRY*EDrios'REvTrw,  Toronto. 

s-~THE  J.B.MCLEAN  C°(LT°)  PUBLISH ERS.-g^,,.,. 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
27  Front  St.  E.  Toronto. 
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CUTLERY — Good  knives,  good  value.     See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &  CO., 


445  St.  Paul  St., 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  IT  ALL  TIE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him-  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


ARTIST'S 

BUSIES 

HOGS  HAIR, 

CAMEL  HAIR, 

BLACK  SABLE   HAIR, 

RED  SABLE  HAIR, 

INDIAN  SABLE  HAIR, 

BEAR  HAIR, 

BADGER  HAIR. 

We  manufacture  and  carry  in  Stock  a 
larger  assortment  than  any  other  House  in 
Canada. 

Quality  and  prices  guaranteed  right. 

CHAS.  BDECKH  &  SONS, 

80  York  St,  TORONTO. 


Write  for   illustrated   Price    List. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 


70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


^P*o. 


^  £*■ 


BURNS  StTHOMAS 


^0MT0,O^" 


<- 


Q  A  TXrQ!   CIRCULAR,  Shingle,  Re-sawing 
Oxi.  W  O      Drag,  Gang,  Cross-cut,  etc. 


H.Boker&Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


MARK. 


(TREE  BRAND) 

FOR  SALE   BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ol  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGHll,  Wellington,  Grey  Nun  and  Youville  sta 

MONTREAL. 
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HARDWARE. 


t  is  it  ? 


The  Gardner  Steel  Ribbon  Sash  Balance 
consists  of  a  malleable  galvanized  steel 
ribbon  running  over  a  pulley,  expressly  made 
for  it,  and  attached  to  sash  and  weights  as 
cord  or  chain  are. 

It  works  very  easily,  noiselessly  with  little 
or  no  friction,  consequently  can  hardly  wear 
out,  and  lying  close  to  frame,  it  can  be 
painted  same  as  woodwork,  presenting  a 
very  neat  appearance. 

Ribbon  is  made  in  various  sizes  as  to 
thickness  and  width,  so  that  it  will  balance 
10  lbs.  or  1,000  lbs.  with  admirable  working 
satisfaction. 

Those  who  have  seen  and  are  using  it  en- 
dorse our  claim,  that  it  surpasses  any  sys- 
tem in  the  market  for  hanging  sash,  elevator 
doors,  etc. 


Sample,  Price  Lists  and  all  information, 

JOHN  HARGREAVES,  Mgr. 

Gardner  Sash   Balance  Co., 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  k  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


TRADE 
MARK. 


** 


GRANTED 

1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "Lightning"  Ice  Cream  Freezer 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uainb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "       ...  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  86  50 

IX  "  7  50    7  75 

l'.x!x.,        "  8  75    9  00 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  25    5  50 

IX  "  6  25    6  50 

IX  X  "  1  25     7  50 

I'.XXX.,      "  8  25     8  50 

D.C.,  12ixl7         4  75     .... 

D.X.,  5  75 

D.X.X.        "  .....     6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.e.,  usual 

sizes   4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — 'Feme. 
Dean  or  J.G.  Grade— 

I  C  20  X  28, 112  sheets   . .     8  75    9  00 

IX  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  1 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26         "     7|     73 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  $2  05    2  10 

Refined      "               "             ■  •  2  45    2  55 

HorseShoe"                          ■■  2  50    2  55 

Btoa                "            '               ••  2  50     2  6D 

Hoop               "                          ••  2  to    2  80 

Swedish          "            "              •■  4  00    4  25 

Sleigh  Shoe  Steel 2  oO    2  lo 

TireStoel    3  00    6  lo 

Machinery ■• 3  °»    f  25 

Best  Cast  Steel,  per  lb 0  IS*  0  14 

Russian  Sheet        "        0  10J  0  12 

Tank  Plates 2  00    2  25 

Roiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10£c 

-inch 15 

Boiler  Plate. 

J  inch "~i 82  45 

5-16  "     2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2J,  3 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      3i,3J 

Canada  Plates. 

Blaina i  bright  3  15    3  20 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  62J  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5} 

26  gauge,  "        5j,  6 

28      "  "        5f,  6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb   51,6 

26  gauge,  "  5},  61 

28      "  "  5},  61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

cHain. 

Proof  Coil,  3-16  inch,  per  lb 7 


1 

5-16 

% 

7-16 

Vt 

% 


5} 

5 

4} 


71 

6\ 

6 

5j 

51 

41     4} 

3  60 

3  50 

5  90 

2  70 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,!  to  J  in  .80  25  80  28 
"  rouad  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   80  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

"       50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30andup 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03}  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  2j  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note.— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb 80  154  0  16 

Other  makes  "    0  14J  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    4} 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  j  and  1  gallon  tins.) 

Pure,    pergallon 8105  8110 

2ndqualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "      2  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "      2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08§ 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre 0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  per  lb 0  091    0  091 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers   0  17    0  18 

White 0  16    017 
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HARDWARE. 

A  in  in  u  11  it  ion — Cartridges. 

Kim  Fire  Fistol,dis.40  to  45  p.c.  Amer 
Rini  Fire  Cartridges,  Dom.  50  and  10. 
Him  Fire  .Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Aruer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,   Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.     Amer. 
Loaded    Shot    Shells,      "  Trap  "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  714  p.c 

Wads. 
Eley's,  per  1,000 30  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount 50,50 and  10 

Hollow  Steam's  per  doz 13  00  20  00 

Adjustable  "          each   5  50  6  50 

Post  Hole.Vaughan's,  each.  1  35    1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                   "          ....  0  65  1  25 

Brad,                       "          ....  0  85  1  60 

"  handled                        ....  3  60  7  30 

Saddlers'.              "          ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Hath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hani, 
Brass.   60  to   66}. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargaut's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench.  Stops. 

Per  doz 5  00    6  00 

Kits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,   list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent 
Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "         1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00     r  75 

Barber's  Ratchet 10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 

Vegetable,  per   doz 112    2  35 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz .  • 1  00    1  50 

Bullards  "       6  50     .... 

Carpet  Sweepers. 

Bissell,    perdoz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cenaent. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross 0  90  110 

White,  lump,  per  lb 0  01i  0  01$ 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  arid  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   3o  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33$  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz 4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 

Horse    Rasps,   Kearney   &  Foote's  dis 

Am  list,  50  pc    50  p.c.  to  50  and  5  p.c 

HorseRasps,dis.45p.c  Amer  )  rr„iiQ„„ 

50p,c.  Can.  fillers 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay,  Ma.nure,  etc,  dis. 40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c 
Shepare's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United          50  ft.     100  ft.  50  ft.   100  ft. 
inches. 

16  to  25            1.45           2.80  2.15 

26to40            1.55           3.00  2.45 

41  to  50                           3.40  5  30 

57  to  60                             3.70  5.80 

61  to  70                             3.95  6.30 

71  to  80                              4.40  7.40 

81  to  85                            5.30  8  40 

86  to  90                              6.00  10.00 

91  to  95  n.50 

96  to  100  13.65 


I'ilkington. 
Ordinary 

1st  break  83  65 

2nd       "      3  9o 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  40 

6th       "      5  90 

7th       "       6  50 

Picture  Glass. 
Pilkiugton's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd      "       5  40 

4th       "      5  90 

5th       "      6  50 

6th       "      6  90 

7th       "      7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 100    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c, 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4J  0  05 

Screw  and  Strap,  per  lb  . .     0  03$  0  04$ 
Per  doz.  sets. 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  perdoz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,     "  0  27    0  63 

Harness,  "  0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    113 

Wrought  Iron. 
Wrought    Hooks   and    Staples.    Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


ALL     IKZIIISriDS- 

Red  Cap,  Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity,    Order  early. 

LOIN-IDOIN",    OZN"T_ 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Slioes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7*  per  cent.  dis.  off 
new  list.  .  .» 

Copper,                          "       ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock,  Am.  per  gross 1  60    4  to 

Knobs. 
Door,  ]apanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  _  , 

Bronze,  Berlin,  per  doz   ..     2  10    i  -*o 
Bronze,  Geni,         ■•         ....     6  00^9  00 

Shutter,   porcelain,  F.  & 

L   screw,  per  gross »1  30    *w 

Ladles. 

Melting,  per  doz 170    4  50 

Leinou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  „  1"    |  85 

Ki"g' liars'  "  400  4  50 

Allglafs  "  120  130 

Lines. 

Ei^pergross  .........  X  05  2  50 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Paaiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  uu    *  4U 

Eagle,  dis.  per  cent, .15  to  17*  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs-,  hickory  125    j^a 

Lignum  Vitae,  J  ?5    5  w 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37*  to  40  per  cent. 

Home,  each •■■•.• 

Mincing  Knives. 
American,  per  doz «    i  *»o 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 

Cut,  3   in.   and   upwards, 

ner  kee  base,  price „        V 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent.  ■  , 

Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  ^ 

D&nd:::::::::::::::^i*ooi5oo 

Oil. 
Canada  Refined  Oil  (Toronto)15*    16 

Carbon  Safety  0  18    0  1° 

Canada  W.W.  »f. 

American  W.W.    "     •     ■•■■    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
MeClary's  Galvan.  Iron 
Oil    Can,    with    Pump,  ^  ^ 

Z^rand-Tin,dis.'50V56  and  10 
Copper,  per^doz.. .........     1  g    J  » 

Ma'Ue'able,  dis.  25  per  ot. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    5  bO 

Picks 
perdoz 600    900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.     American  dis   45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  12*  to  15  per  cent. 
Bailey's  Victor,  dis.  12*  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37*,  40  p  c. 
Button's  Imitation,   per 

doz ...     7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle  22        33 

screw :::.: 27  100 

Awning 35    2  50 

Pumps. 
Rumsey    or    Canadian     Cistern      & 
Pitcher  Spout,  60  to  65  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs     250    2  75 

Rail. 
Barn  Door,     per  foot....  3         3* 

Sliding  Door,         "       ....  3i        ii 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 

Rope 
Sisal,       per  lb  9*  KU  i  smaller  than 
Manilla,      "     12*  13} / 7-16,  *c.  extra.. 

Cotton,  "      v...        22        25 

Russia  Deep  Sea,  per  lb..        13*      lb 

Jute    "     -        °8       081 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -lis  37*  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  rj.c 

Emery,  per   quire 55        90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37*,  40  per 
cent. 

Kempshell's  dis.    40,   62*  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

Hausarre  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    350 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77*  per  cent.  dis. 
"      R.  H.      "      72*       "  ' 

"      F.  H.  Brass  75 
•'     R.  H.      "      70        "  " 

Diamond   Point   wood   screw  nails, 
bright,  dis.  77*  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  (5 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,"  dis.  30  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7*  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37*  per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  2  30    2  45 

black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2 

Acme,  3 

Lock,  Andrew's  "  4 

Soap 

Sapolia    i  gross  boxes 

"         J  and  *  gross  boxes 
gross  net  cash 


00  5  50 
00  5  00 
50  11  50 


3  25 


per 


12  00 


28    0  30 


80 
35 

5  00 
2  35 

50 

00 
00 

12  00 
30  00 

Soldering  Irons. 
Perlb 0 

Wrought  Spikes. 
Discount,  15  to  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1 

Iron,  American  1 

Spoons  and  Forks. 

TeaSpoons per  gross    7 

Dessert  "    "         21 

Table       "     "         30 

Dessert  Forks....  "  24 
Medium  "  ....  "  27 
Table  "...         "         36 

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52*  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4*      4} 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.  dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "      0  15 

Turkey  "       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  iu  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  42*pc 
Upholsterers"  dis.  42*  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,     each....    0  90    2  85 

steel, each.    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz : 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17*,  20  per  cen 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  62* 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12*  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  perlb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         ..- 0  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

"         iute       "      ,.]     ".'"' 

"         Blue  ribbon   o  14 

"         Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50* 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each  5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer., per  doz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  7*  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  aopper  7* 
p.c.  dis. 

Market,  tinned  per  lb  0  04*  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06*0  06* 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04*0  04} 

Ditto  Glidden  2  point  0  04*  0  04} 

Galv.  Stetl,  plain  twist  ..    0  04*  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04*  0  04} 

Staples •. 0  04* 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's Gen'ne,  dis. 321  p.  c. 
Diamond,  dis.  33*,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

"         S.,perdoz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  We»t,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


THADE  MARK  FOB 


16  &   18  DeBresoles  St., 

MAMTDCAI  TRADE  MARK  FOR 

MONTREAL.  Hummus.* 


HOLLOW    WARE- 


MANUFACTURERS  OF  THE 


KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.    ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


it 


TRAVELLERS 

SHOULD  SEND   25C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


IH-A-TlTD^T-J^JEltt. 


ftililllllM 


SAW  YOUR 


ADVERTISEMENT 


IN   THE 


HARDWARE 


When  writing  to  our  advertiser    please  inclose 
the  above. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently    published   in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


-s 


E- 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN  CO.,  Ltd., 

184  Front  St.  East, 

TORONTO 


incinnatibellFoundryGo 


SUCCESSORS  IN  BLYMYER  BELLS  TO  THE 

BLYMYER  MANUFACTURING  CO 

-.CATALOGUE  WITH 2200 TESTIMONIALS. 


IELIS.CHURCH.SCHOCL.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


WDJDD  ENGRAVING 

PHQTQ  ENGRAVIMG 

ZJNC  ENGRAVING 

HALF  TONE    O 

WA X  ENGRAVS N G 

^-DESIGNING. ^ 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS   OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices^ 


DEALERS  SHOULD  STOCK  UP  WITH 

DOMINION 

Ammunition 


-AND- 


" TRAP  " 

Shot  Shells. 


THEY  ARE  NOW    IN    GREAT    DEMAND    BECAUSE    OF 
THEIR    SUPERIORITY. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.!and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg,  Co. 

OF    TORONTO. 


M>A,RK 


KINK  PROOF  HOSE. 


GUTTA  PERCHA'RUBBER  rFO 


°r  TORONTO 

43YONGE    : 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to   be  pure   Lake   Copper  of  the  highest  conductivity.     Carefully    drawn   to 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.     Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUCES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  tinned  if  required. 
Prices  guaranteed  lower  than  can  be  imported.     Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  GOT  Toronto  and  Montreal. 


JULY  18,    91 


2.00  a  Year. 

lO  Cents  a  Copy 


SHEET  & 

METAL 

TRADES. 

Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


JVLaehinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and   Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

HlCEIiEWlS&SOri 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 

Patent  Seamless 

Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

O— O— O O— 0— o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers' and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.  J.  McGILL,    Man. 

WESTERN   BRANCH: 

Corner    Yonge   and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HA^DWA^E 


ORGAN'  OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY-SUBSCRIPTION    $3.00   A   YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.  Francois  Xavier  Street. 
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TORONTO,  JULY    18,  1891 


No.  29 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THE  J.  H.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFICE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :      I  I  6  St.  FrancoisXavlerSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somerville,  Manager. 


FRAUDULENT  MARKING  OF  WHITE 
LEAD. 

Mr.  Costigan's  bill  in  restraint  of  fraudu- 
lent marking  provides  that  no  person  shall 
mark,  brand  or  label  any  dry  white  lead  or 
white  lead  in  oil  as  pure,  unless  in  the  case 
of  the  white  lead  the  material  is  basic  car- 
bonate of  lead,  prepared  only  by  corrosion 
of  metallic  lead,  or  in  the  case  of  white  lead 
in  oil  it  is  dry  white  lead  ground  in  puie 
linseed  oil,  in  the  proportion  of  90  to  92  per 
cent,  of  the  former  to  8  to  10  per  cent,  of 
the  latter.  This  measure,  proceeding  from 
the  Minister  of  Inland  Revenue  himself,  is 
about  certain  to  become  law.  The  protec- 
tion of  the  consumer,  the  interest  of  the 
trader,  and  justice  to  the  manufacturers  of 
pure  white  lead,  have  long  enough  demand- 
ed the  passing  of  such  an  act.  The  Asso- 
ciation did  what  it  could  to  establish  an 
equivalent  authority  for  that  of  the  law  to 
secure  purity  of  contents  where  the  epithet 
"  pure "  was  used  on  labels.  But  outside 
grinders  were  in  many  cases  competing 
against  the  members  of  the  Association 
with  adulterated  goods  marked  "  pure,"  on 
which  they  could  quote  prices  lower  than 
those  possible  to  manufacturers  whose  goods 
were  what  they  pretended  to  be.  It  embar- 
rassed and  demoralized  trade,  and  it  was 
time  that  makers  should  be  required  to 
prove  their  goods  up  to  the  standard  pro- 
fessed on  their  labels. 


THE  BREAK  IN  THE  STOVE 
COMBINE. 

The  Iron  Founders'  Association  is  still  in 
existence,  but  its  terms  and  prices  are  sus- 
pended. The  likelihood  is  that  no  attempt 
to  regulate  them  will  be  successful  during 
the  present  year.  It  does  not  follow  that  the 
Association  will  go  to  pieces.  The  main 
bond  of  union  has  given  way,  but  it  may  be 
restored.  In  1873  the  same  thing  happened. 
The  Association  crumbled  into  its  original 
atoms,  prices  were  slaughtered,  and  trade 
was  demoralized.  This  state  of  things 
pleaded  the  cause  of  the  Association  better 
than  its  own  existence  had  done,  and  in  1874  it 
was  reorganized.  This  fall  there  will  no 
doubt  be  a  chaotic  market.  Already  manu- 
facturers declare  it  to  be  their  intention  to 
protect  their  own  customers,  and  not  allow 
them  to  be  at  any  disadvantage  with  com- 
petitors selling  for  other  houses.  There  is 
no  Association  quoting  n6r  is  there  any  in- 
dividual quoting.  Everybody  is  preparing 
to  meet  prices.  Stoves  may  be  looked  for  to 
be  cheap.  The  manufacturers  do  not  bar- 
gain for  a  season  of  big  profits,  though  they 
do  look  forward  to  a  good  fall's  trade.  The  re- 
ports of  crops  have  made  a  sanguine  feeling 
very  general,  and  the  coming  season's  sales 
were  expected  to  be  the  best  for  years. 
Preparations  had  begun,  to  put  a  large  stock 
on  the  market.  It  may  turn  out  to  be  one 
of  the  best  years  so  far  as  the  demand  is 
concerned,  but  it  will  probably  be  one  of  the 
worst  for  profits. 

The  concessions  asked  for  by  the  Chown 
Cunningham  Company  and  which  the  As- 
sociation had  assented  to  in  part,  were  pro- 
bably not  the  only  cause  of  the  rupture. 
That  company  wanted  to  waive  the  freight 
rate  allowed  by  the  Association,  and  to  have 
the  privilege,  instead,  of  granting  a  special 
discount.  This  was  not  conceded  by  the 
Association,  but  certain  minor  privileges  for 


the  sale  of  stoves  in  the  company's  own  dis- 
trict were  allowed.  There  was  little  surren- 
dered in  this  matter. 

The  Association  was  somewhat  hampered 
by  external  competition,  which  had  come  to 
be  of  considerable  volume.  It  was  main- 
tained by  many,  rather  than  by  large  manu- 
facturers, whose  prices  usually  ran  from  5  to 
10  per  cent,  below  Association  quotations. 
Their  operations  may  have  led  to  some  cut- 
ting on  the  part  of  members,  by  way  of  self- 
defence  against  outsideis.  At  all  events  the 
Association  no  longer  rules  prices,  and  the 
present  suspension  of  that  part  of  its  func- 
tions may  be  permanent,  or  may  be  followed 
next  year  by  its  firmer  establishment. 


THE  GRAND  TRUNK  CONTRACTS. 

A  fortnight  or  so  ago  Hardware  made 
some  reference  to  these  contracts,  which  are 
among  the  most  important  transactions  in 
the  iron  trade  for  the  year.  It  will  be  re- 
membered that  some  of  the  trade  took  um- 
brage because  new  tenders  were  called  for 
to  suit  a  tardy  bidder.  Since  then  the  mat- 
ter has  been  kept  pretty  quiet,  but  the  facts 
have  gradually  leaked  out.  The  original 
quantity  was  somewhere  in  the  vicinity  of 
4,000  tons  of  iron,  and  although  the  exact 
figures  cannot  be  learned  some  approximate 
idea  of  it  has  been  gathered.  The  quantity 
of  ordinary  pig  taken  was  in  the  vicinity  of 
1,700  tons,  the  successful  tenderer  being  the 
Londonderry  Iron  Company,  the  figure  being 
close  to  $20.50  per  ton.  This  is  a  very  satis- 
factory price  to  the  tenderer  as  well  as  the 
tendered.  The  charcoal  iron  is  supplied  by 
American  people  in  Michigan,  and  the 
basis  is  not  known,  but  the  quantity 
is  supposed  to  be  something  like  2,500 
tons.  It  is  surmised  that  easy  access 
to  the  supplies  and  their  position  gave 
the  tenderers  in  this  case  a  distinct  advan- 
tage by  which   the   competitive  firms  were 


HARDWARE, 


handicapped.  The  quantity  of  bar  iron  is 
said  to  be  1,000  tons,  the  figure  being  under 
$1.90  per  ton,  several  cents  in  fact.  The 
award  in  this  case  has  given  a  Western 
rolling  mill  great  dissatisfaction,  for  they 
claim  a  sort  of  preferential  privilege  for  sup- 
plying the  company  owing  to  certain  circum- 
stances. The  railroad  authorities  evidently 
do  not  agree  with  them,  for  the  successful 
tenderer  is  the  Montreal  Rolling  Mills  Com- 
pany who  have  given  all  inside  prices,  if  the 
above  is  the  correct  one. 


AMERICAN    LEAD. 

Here  is  another  article  from  the  south  of 
the  line  that  is  coming  into  greater  use  in 
Canada.  There  was  a  time  when  nobody 
handled  anything  but  English.  Now  how- 
ever matters  are  radically  altered,  and  Ameri- 
can is  being  imported  largely  and  is  under- 
selling the  metal  that  comes  across  the 
water.  In  fact  it  not  only  is  cheaper  than 
English,  but  prices  in  Canada  at  present  for 
pig  lead  are  below  the  ruling  quotations  in 
New  York  by  50c.  at  least,  for  whereas  the 
quotation  in  New  York  runs  from  $4  40  to 
$4.45,  there  is  no  difficulty  in  buying  in 
Montreal  at  $3.60  to  $3.75  per  cwt.  This 
difference  in  price  can  only  be  explained  by 
the  statement  that  the  Yankees  are  disposing 
of  their  surplus  in  Canada  at  what  they 
can  make  for  it.  If  there  is  any  other 
cause  it  is  hard  to  find,  and  some  of  the 
brokers  in  New  York  don't  know  anything 
about  it.  In  fact  when  a  Montreal  confrere 
paid  them  a  visit  a  week  ago  lead  was  inci- 
dentally brought  up,  and  the  Montreal  man 
said  he  was  open  for  a  small  order.  When 
the  price  was  mentioned  as  above,  however, 
the  Montrealer  replied,  "  I  will  sell  you 
American  lead  in  Montreal  at  $3.75  as  an 
outside  figure,"  and  he  added,  "You  could 
have  knocked  them  down  with  a  feather." 
However,  although  it  is  somewhat  surprising 
that  American  lead  is  sold  at  a  reduction  in 
Canada,  it  is  easy  to  understand  how  it  un- 
dersells British  lead.  The  properties  of 
American  lead  and  the  circumstances  attend- 
ing its  production  differ  somewhat  from  the 
British  metal.  In  America  the  Galena  is 
not  worked  for  lead  alone,  but  for  silver  as 
well;  in  fact  the  latter  metal  largely  abounds 
and  its  production  is  the  primary  object,  lead 
being  a  secondary  consideration.  Naturally, 
therefore,  it  can  be  sold  for  less  money  as 
compared  with  the  British  metal  which  is 
reduced  from  the  ore  for  its  own  sake  alone. 
As  to  the  respective  qualities  of  the  two  it  is 
conceded  that  British  lead  has  the  prefer- 
ence, but  much  satisfaction  is  also  expressed 
regarding  the  properties  of  the  American 
article  as  well. 


THE  PATRONS  AND  NEWSPAPERS. 

The  Patrons  of  Industry  are  in  this 
country  favored  with  a  good  deal  of  gra- 
tuitous advertising.  Their  attempt  to  gain 
a  foothold  has  been  aided  by  the  advan- 
tage which  seeming  success  gives  to  a 
struggling  cause.  That  they  have  not 
succeeded  is  a  fact;  that  they  have  seemed 
to  succeed  partially  is  due  to  the  reports 
of  their  meetings,  circulation  of  their  pro- 
fessed principles,  laudation  of  their  aims 
and  personal  notice  of  their  leaders  and 
organizers.  All  these  oblique  indications 
of  progress  have  come  from  the  news  paper 
press,  whose  references  in  those  and  other 
connections  to  the  Patrons,  have  roused 
that  curiosity  which  advertisements  awaken 
in  anything  new  that  is  sought  to  be 
launched  upon  public  attention.  People 
who  never  heard  of  the  Patrons  are  made 
inquisitive  concerning  them  by  such  news 
items,  they  are  led  to  take  an  exaggerated 
estimate  of  the  Patrons'  numbers  and  influ- 
ence, and  soon  are  on  the  high  road  to  be- 
coming Patrons  themselves. 

It  is  possible  in  this  way  to  make  that  a 
success  which  intrinsically  has  not  the  ele- 
ments of  success  in  it.  If  reports  of  lodge 
meetings  contain  complimentary  references, 
if  an  enthusiastic  tone  pervades  accounts  of 
movements  to  organize,  the  aid  thus  given 
will  have  a  strong  effect  in  forwarding  the 
union  of  consumers  that  the  Patrons  aim  at. 
Lately  the  Patrons  have  been  hailed  by 
several  newspapers  in  terms  that  would 
leave  the  impression  on  readers  that  a  gen- 
eral emancipation  from  the  bondage  of 
trade  was  a  crying  necessity,  and  that  the 
Patrons  were  to  be  the  instrument  of  the 
people's  deliverance.  It  is  noticeable  that 
identically  the  same  matter  has  more  than 
once  appeared  in  different  papers  at  about 
the  same  time,  which  is  apt  to  cause  a 
suspicion  that  its  form  was  due  to  a  mem- 
ber of  the  society  and  not  to  any  of  the 
papers'  own  staff.  It  also  suggests  the  pos- 
sibility that  the  newsy  paragraphs  with 
headings  calculated  to  stimulate  strong  in- 
terest may  be  paid  for  as  advertising  matter. 

One  thing  is  clear  :  it  is  not  to  the  interest 
of  newspapers  that  the  Patrons  should  suc- 
ceed in  fastening  their  shackles  upon  the 
trade  of  this  country.  If  retailers  have  to 
forego  the  greater  portion  of  their  profits  be- 
cause the  Patrons  get  a  controlling  hand 
upon  the  trade  of  the  country,  the  retailers 
will  have  to  cut  down  the  expenses  of  doing 
business,  and  one  expense  that  will  be  un- 
necessary in  such  a  supposed  subjection  of 
the  trade  will  be  that  for  advertising.  When 
the  country  has  got  organized  into  lodges  of 
Patrons  of  Industry,  each  with  its  own  store- 
keeper bound  to  it,  where  will  there  be  need 
for  advertising,  every  group  of  consumers 
being  bound  to  deal  with  none  but  a  particu- 
lar dealer,  and  that  dealer  aware  that  all 
consumers  outside  of  his  group  are  arranged 
in  similar  systems  round  their  dealers  ?     No 


trader  will  be  able  to  dislocate  from  another 
trader's  custom  a  single  consumer,  and  he 
will  be  sure  of  what  he  has.  Then  why  ad- 
vertise ?  There  will  be  no  need  to  advertise, 
and  the  occupation  of  the  newspapers  now 
booming  the  Patrons  will  be  gone.  The  local 
traders  have  heretofore  given  these  papers 
strong  support.  It  is  difficult  to  see,  looking 
ahead  or  looking  backward,  any  reason  for 
the  remarkable  readiness  such  papers  have 
shown  to  make  themselves  the  auxiliaries 
virtually  to  co-erce  traders  to  surrender  the 
greater  portion  of  their  profits. 

We  have  an  outspoken  newspaper  here 
and  there,  and  the  Huntingdon  Gleaner  is 
one  of  them.  That  journal  has  not  feared 
to  risk  the  alienation  of  a  few  agricultural 
subscribers  by  speaking  the  truth.  It  opposes 
the  attempt  to  put  the  trade  of  the  country 
upon  an  arbitrary  and  irrational  basis,  and 
for  this  has  drawn  upon  itself  the  displea- 
sure of  the  Patrons.  It  does  a  public  service 
by  taking  the  attitude  it  takes.  The  news- 
paper press  generally  would  not  only  be 
working  in  its  own  interest  but  would  be 
benefiting  its  readers  if  it  would  leave  the 
Patrons  to  stand  or  fall  on  their  own  merits. 
To  give  them  a  factitious  importance  is  not 
called  for  by  the  duty  of  that  press  to  the 
public. 

Newspapers  have  little  to  gain  by  the  ad- 
vancement of  the  combine  principle  among 
either  consumers  or  distributors  and  manu- 
facturers. The  more  that  principle  informs 
departments  of  trade  or  bodies  of  consu- 
mers, the  deeper  is  buried  the  hatchet  of 
competition,  and  the  less  reason  have  pro- 
ducers and  others  in  the  same  line  to  vie 
with  one  another  in  the  advertising  ring. 
The  competition  which  is  least  fettered  is 
best  for  the  newspapers,  and  it  is  hard  to  re- 
concile with  an  apprehension  of  that  truth 
the  more  than  lukewarm  support  the  Patrons 
get  from  certain  papers  in  this  country. 

Despite  the  help  of  the  press  in  question 
the  cause  of  the  Patrons  languishes.  Lodges 
do  not  spring  into  existence  under  the  wand 
of  the  professional  organizer,  and  the  far- 
mers show  a  commendable  hard-headedness 
in  yielding  to  the  persuasions  of  the  emissa- 
ries of  the  society.  The  farmers  indeed 
have  their  own  reasons,  because  they  have 
their  own  experience,  to  counsel  them.  Theirs 
is  the  only  trade  in  the  country  which  has 
given  a  trial  to  the  plan  of  co-operative 
buying,  and  the  Grange  they  have  to  a  very 
large  extent  given  up  as  a  failure.  The 
Patrons  regard  all  producers  as  eligible  for 
membership  to  their  society,  and  would  put 
all  mechanics',  etc.,  on  the  same  footing  as 
farmers.  This  is  not  in  accord  with  the 
movements  towards  union  among  farmers, 
who  have  regarded  mechanics,  etc.,  as  very 
much  in  the  same  category  with  tradesmen. 
For  that  among  other  reasons  the  society  is 
not  apt  to  come  to  much  strength.  Reports 
from  the  United  States  show  it  to  be  a 
waning  movement  there. 


HARDWARE. 


HINTS  ON  BOOKKEEPING. 

The  success  of  every  merchant  depends 
largely  on  the  manner  in  which  his  books 
are  kept. 

A  man  may  be  a  good  buyer,  a  first- class 
salesman,  and  have  a  genial  manner  that 
will  attract  customers  to  his  shop,  yet  his 
business  may  not  prosper,  because  his  books 
are  not  kept  in  a  methodical  manner  and 
regularly  posted  up. 

Country  storekeepers  neglect  their  books 
more  than  any  other  class  of  merchants.  In 
the  larger  towns  and  cities  where  extensive 
businesses  are  done,  competent  bookkeepers 
are  usually  employed  who  devote  the  whole 
of  their  time  to  the  work,  and  in  such  estab- 
lishments the  bookkeeping  is  generally  well 
attended  to,  but  the  average  country  mer- 
chant who  has  to  do  his  own  bookkeeping 
or  trust  it  to  incompetent  clerks,  gets  his 
books  so  muddled  that  they  are  a  heavy  load 
on  his  mind  by  day  and  a  nightmare  at 
night. 

In  order  to  make  his  business  a  success 
the  proprietor  should  know  at  least  once 
every  month,  how  much  he  has  purchased, 
how  much  he  has  sold  for  cash,  how  much 
on  credit  and  how  much  he  has  collected 
from  his  accounts,  and  these  lacts  can  only 
be  ascertained  by  a  proper  system  of  book- 
keeping. 

It  is  not  at  all  necessary  that  the  system 
should  be  an  elaborate  one  in  which  a  great 
many  books  are  used,  but  it  is  necessary 
that  whoever  keeps  the  books  should  under- 
stand thoroughly  the  system  on  which  he  is 
working. 

It  is  always  better  in  business  to  be  prac- 
tical rather  than  theoretical,  therefore  any 
one  who  has  not  had  experience  in  a  good 
office  should  adopt  some  simple  system  that 
he  is  likely  to  be  able  to  master,  in  place  of 
trying  some  intricate  system  which  may  be 
very  nice  in  theory,  but  not  so  easily  carried 
out  in  practice. 

Some  very  pretty  theoretical  bookkeeping 
is  taught  in  our  high  schools  and  commercial 
colleges,  but  it  is  to  be  feared  that  a  large 
number  of  pupils  trained  at  these  institutions 
get  into  a  rut  which  they  cannot  get  out  of, 
and  can  see  nothing  good  in  any  variation 
from  the  system  they  have  been  taught. 

The  high  school  or  commercial  college 
may  possibly  lay  the  foundation,  but  common 
sense  must  raise  the  structure  on  that  foun- 
dation, and  any  one  who  in  business  sticks 
rigidly  to  the  formula  acquired  at  these  in- 
stitutions has  wasted  his  time  in  studying 
bookkeeping.  Different  businesses  require 
different  variations  in  the  details,  the  main 
thing  to  be  attained,  whether  the  books  are 
kept  by  double  or  single  entry,  being  the 
keeping  of  an  accurate  record  of  all  the 
transactions  connected  with  the  business,  so 
that  a  statement  can  be  made  up  from  the 
books  at  any  time  which  will  show  the  loss 
in  the  event  of  a  fire  occurring.  If  books  are 
kept  in  such  a  shape  that  a  statement  of  this 


kind  can  be  made  up  without  much  difficulty, 
there  is  nothing  radically  wrong  in  the  book- 
keeping. But  how  many  country  merchants 
are  there  who  keep  their  books  in  such 
order  ?  Very  few  indeed,  and  to  this  cause 
may  be  attributed  many  of  the  failures  in 
business,  because,  where  the  books  are  badly 
kept  and  irregularly  posted  up  it  is  impos- 
sible for  any  man  to  know  correctly  how  he 
stands. 

Accountants  who  have  had  opportunities 
of  examining  the  books  of  some  of  the  coun- 
try storekeepers  assert  that  there  are  cash 
books  which  have  come  under  their  notice 
that  contain  nothing  more  than  a  record  in 
pencil  of  the  daily  cash  receipts,  no  entries 
being  made  of  disbuisements  in  the  same 
book,  but  occasionally  a  memorandum  in 
pencil  in  the  margin  of  a  bill  book  showing 
that  a  note  has  been  paid  or  part  paid  and 
part  renewed.  How  any  man  could  ever 
hope  to  balance  his  cash  under  such  a  system 
is  more  than  the  accountant  can  tell,  and 
such  cases  are  not  isolated  but  numerous. 

Some  even  do  not  keep  a  record  of  their 
receipts  or  anything  that  has  the  appearance 
of  a  cash  book,  and  for  cash  book  and  ledger 
can  show  a  long  wire  with  a  hook  on  the  end 
and  a  knot  on  the  other  hanging  by  the  hook 
on  a  nail  on  the  wall,  on  which  is  filed  in- 
voices, bills  of  lading,  etc.,  dog-eared  and 
well  covered  with  dust  and  fly  spots.  How 
this  kind  of  bookkeepers  ever  got  into  busi- 
ness and  obtained  a  line  of  credit  is  a  mys- 
tery ! 

If  a  merchant  has  to  keep  his  own  books 
or  employ  a  clerk  to  do  so  who  is  not  an 
expert,  the  system  of  bookkeeping  should  be 
as  simple  as  is  consistent  with  efficiency. 
Whether  the  books  are  kept  on  the  double 
or  single  entry  principle  all  the  books  that 
are  really  necessary  for  an  ordinary  retail 
business  are  a  cash  book,  day  book,  ledger, 
and  bill  book,  except  where  the  business  is 
large  enough  to  warrant  the  employment  of 
several  clerks  and  the  use  of  counter  check 
books,  when  another  book  should  be  kept 
in  which  should  be  entered  every  night  in 
columns  headed  with  the  numbers  of  the  • 
different  salesmen  the  amount  of  each  sale 
for  cash  or  credit,  then  the  cash  columns 
when  added  up  should  balance  with  the 
cash  receipts  for  the  day. 

A  cash  book  badly  kept  and  irregularly 
posted  is  a  source  of  endless  trouble  to  any 
business  man.  An  accurate  result  should  be 
kept  in  the  cash  book  of  every  dollar  re- 
ceived and  paid  out.  The  daily  cash  sales 
should  be  entered  every  night  at  the  close 
of  the  day's  business  in  a  separate  column 
from  the  cash  received  from  other  sources, 
so  that  the  merchant  may  know,  by  adding  up 
the  cash  sales  column  every  week  or  every 
month,  how  his  business  compares  with  pre- 
vious weeks  or  months,  and  the  other  column 
will  show  how  his  accounts  are  being  paid, 
then  the  two  columns  added  together  can  be 
posted  in  one  sum  into  the  cash  account  in 
the  ledger.  The  plan  of  mixingthe  cash  sales, 


with  the  cash  received  on  account  and  from 
other  sources,  is  more  common  than  other- 
wise among  retail  merchants,  and  such  plan 
not  only  gives  a  man  an  erroneous  idea  of 
the  progress  of  his  business,  but  in  the  event 
of  a  fire  (which  is  liable  to  occur  to  any  one) 
it  necessitates  the  separating  of  all  the  items 
in  the  cash  book,  and  classifying  them  under 
their  proper  headings — in  fact  the  making  of 
a  new  cash  book — before  he  can  prove  to 
the  satisfaction  of  the  insurance  adjusters, 
the  amount  of  the  loss  sustained. 

When  a  bank  account  is  kept  it  is  a  com- 
mon custom  among  merchants  to  charge 
the  bank  with  each  deposit  and  credit  each 
cheque  given  for  money  withdrawn.  This  is 
unnecessary  work  and  makes  the  amount  of 
cash  handled  appear  very  much  larger  than 
it  really  is.  The  cash  in  the  bank  should  be 
treated  as  cash  on  hand,  for  it  is  simply  in 
the  bank  for  safe  keeping  and  the  bank  pass 
book,  which  may  be  verified  by  memoranda 
kept  in  the  margin  of  the  cheque  book, 
will  show  the  balance  in  the  bank  at  any 
time,  whereas  when  the  amounts  deposited 
in  the  bank  arecharged  to  the  bank  they 
appear  as  so  much  money  paid  out  of  the 
business  and  in  balancing  the  cash  book  the 
amount  in  the  bank  is  not  shown  as  so 
much  available  cash  on  hand.  All  monies 
paid  out  should  be  charged  at  once  in  the 
cash  book  to  the  accounts  on  which  they 
are  paid.  A  great  many  merchants  have 
the  habit  of  making  a  memo  on  a  slip  of  pa- 
per and  putting  it  in  the  till  to  save  time. 
This  habit  is  liable  to  lead  to  errors  for  these 
slips  are  sometimes  mislaid  or  lost  altoge- 
ther, and  no  time  is  saved  ;  if  the  cash  book 
is  kept  handy  the  entries  can  be  made  as 
quickly  in  it  as  on  slips  of  paper,  and  it  has 
at  some  time  to  be  made  in  the  cash  book,  so 
time  is  actually  wasted. 

All  the  entries  in  the  cash  book  should  be 
posted  regularly  into  the  ledger  every  week, 
or  at  the  latest  every  month.  The  old-fash- 
ioned custom  of  journalizing  everything  be- 
fore posting  into  the  ledger  is  more  orna- 
mental than  useful. 

[to  be  continued.] 


A  CHAPTER  ON  FISH-KNIVES. 

The  mention  offish-knives  by  "  G.  B.  K." 
in  the  last  Hardware  has  suggested  a  history. 
The  old  steel  fish-knife  was  a  six-inch  butcher 
knife  with  teeth  cut  on  the  inside  of  the  blade. 
As  usually  happens  a  peddler  in  going  his 
rounds  and  talking  with  various  persons 
caught  the  idea  of  placing  these  teeth  on  the 
oack.  He  did  not  rest  until  he  had  told  the 
Chatillons  of  the  idea,  and  they,  with  their 
habit  of  combining  their  own  ideas  with  all 
they  can  gather  from  everyone  else  whom 
they  can  reach  handily,  at  once  put  it  into 
practice.  The  consequence  is  that  the  knife 
has  now  been  made  for  the  past  five  years 
by  Foster  Brothers,  and  a  good-sized  trade 
has  been  fostered.  Of  course  they  put  out 
a  very  good  knife,  every  detail  in  it  being 
backed  up  by  the  reputation  of  the  two  firms 
concerned  in  handling  it. — N.  Y.  Hardware. 


HARDWARE. 


THE  ADVERTISEMENT   RANKS   AS 
NEWS. 

The  reputable  trade  press  has  done  more 
than  any  other  agency  to  lift  the  advertise- 
ment out  of  its  former  subordinate  position, 
and  place  it  on  a  level  with  the  news  para- 
graph, or  the  editorial  comment.  It  has 
always  been,  but  now  is  very  generally  re- 
cognized to  be,  co-ordinate  in  importance 
with  any  other  description  of  a  paper's  con- 
tents. Before  the  days  of  high  class  trade 
journals  the  portions  of  a  newspaper  given 
up  to  advertisements  were  more  or  less  po- 
pularly regarded  as  space  that  had  not  been 
reclaimed  by  the  pens  of  those  who  provided 
the  reading  matter.  It  was  deemed  of  sub- 
sidiary usefulness  or  interest.  But  the  trade 
paper  put  it  on  a  different  footing.  It  made 
advertising  a  department,  the  natural  accom- 
paniment of  that  reading  matter  which  is  of 
the  very  essence  of  a  trade  paper — the  mar- 
ket review.  The  market  review  deals  with 
prices  and  gives  the  ups  and  downs  of  the 
supply  and  demand,  the  sort  of  information 
that  is  primarily  the  object  of  trade  paper's 
existence.  The  advertising  department  is  a 
directory  to  show  what  constitutes  the  mar- 
ket, and  it  is  as  important  to  know  that  as 
to  know  the  functional  movements  of  the 
market.  The  trader  looks  as  often  to  see 
who  are  the  distributors  or  collectors  of  the 
merchandise  he  wishes  to  buy  or  sell  as  he 
does  to  find  out  what  the  ruling  price  is.  In 
tact  the  latter  class  of  knowledge  is  of  no 
service  to  him  without  the  former,  and  he 
naturally  seeks  the  one  where  he  finds  the 
other. 

Thus  the  trade  paper  has  redeemed  the 
advertising  columns  of  modern  newspapers 
from  the  class  in  which  they  long  lay. 
They  presented  to  the  trader  in  the  proper 
light  the  nature  of  advertisements  as  a  de- 
partment of  matter  secondary  in  importance 
to  none,  and  they  established  the  habit  of 
looking  for  interesting  matter  in  the  adver- 
tising columns.  The  advertisements  of  the 
trade  paper  are  read  not  incidentally,  but 
usually  with  a  curiosity  that  is  as  strong  and 
as  peculiar  as  is  the  curiosity  aroused  by  the 
reading  matter.  And  as  it  is  necessary  that 
the  reading  matter  should  be  fresh  and  per- 
tinent, it  is  equally  necessary  that  the  adver 
tising  matter  should  be  bright  and  pointed. 
The  space  given  to  each  advertiser  is  like  a 
plot  in  a  garden.  As  it  pleases  the  eye  to 
see  all  the  plots  looking  trim,  fresh  and  neat, 
so  it  is  an  agreeable  effect  to  the  reader  of 
the  trade  paper  to  see  the  advertisement 
brightly  varied  and  often  changed.  The 
plots  in  which  the  plants  of  every  brief  pe- 
riod of  transitory  vegetable  life  are  placed 
change  their  appearanc*  every  week  or  so, 
they  are  watered,  weeded  and  raked.  The 
process  of  cultivation  is  ceaseless.  It  ought 
to  be  so  with  a  paper's  advertising  depart- 
ment. Ench  advertiser  is  the  editor  of  his 
own  space,  and  it  ought  to  be  his  study  to 
change  and  refresh  it  as  often  as  possible. 


The  effect  of  such  care  on  the  part  of  all  ad- 
vertisers would  be  to  increase  still  more  the 
interest  that  is  taken  in  this  branch  ot  the 
journal,  as  with  so  many  interested  and  ca- 
pable persons  at  work  upon  it,  it  should  be 
the  best  edited  department  in  the  paper. 


INVITED  TO  TORONTO. 

The  executive  committee  of  the  United 
States  Association  of  Charcoal  Iron  Workers 
has  received  a  communicationfromthemayor 
and  council  of  the  city  of  Toronto,  Ontario, 
formally  inviting  the  Association  to  hold  its 
next  meeting  in  that  city.  It  is  suggested 
that  a  date  between  the  8th  and  19th  of  Sep- 
tember would  be  most  pleasing,  as  at  that 
time  the  Industrial  Exhibition  will  be  held. 

In  addition,  the  secretary  is  advised  that 
an  excursion  will  probably  be  made  to  the 
iron  ore  deposits  northeast  of  Toronto,  and 
that  an  invitation  will  be  extended  from  the 
city  of  Kingston.  If  a  sufficient  delegation 
should  participate,  a  visit  can  also  be  made  to 
some  of  the  Lake  Champlain  iron  mines  en 
route  home.  As  a  general  outline  of  the  pro- 
posed trip,  the  following  is  suggested  :  To 
assemble  at  Niagara  Falls ;  thence  to  Toronto, 
to  the  iron  ore  district,  to  Kingston  and  the 
Thousand  Islands,  returning  either  via  Lake 
Ontario  or  via  Lake  Champlain,  such  a  trip 
requiring  six  or  seven  days. 

Secretary  Birkinbine  requests  that  all  mem- 
bers advise  him  promptly  whether  they  ap- 
prove of  holding  the  said  meeting  at  such 
time  and  place,  and  if  so  whether  they  can 
probably  attend  same,  and  also  as  to  the 
number  of  ladies  accompanying.  It  is  desired 
that  this  information,  with  any  other  sugges- 
tions concerning  time  and  place  of  meeting 
members  may  wish  to  make,  be  forwarded  to 
the  secretary  at  once. — American  manufac- 
turer. 


MAKING  THE  STORE  ATTRACTIVE. 

Some  retail  Hardware  stores  are  making 
a  fine  display  of  flat  and  hollow  silver-ware, 
by  placing  these  articles  in  sidewalk  cabinet 
show-cases.  On  the  inside  are  shelves  made 
of  plate  glass,  and  with  a  handsome  case 
and  nice  ware  for  display,  a  striking  contrast 
is  presented  to  the  usual  lawnmowers,  hose- 
reels  and  horticultural  tools,  which  have 
generally  monopolized  these  sidewalk  fronts. 
Once  studied,  it  seems  not  difficult  to  make 
a  Hardware  store  as  attractive  as  a  drug- 
store, or  rival  the  elegant  appearances  of 
our  innumerable  dry  goods  stores. 

Window-dressing  is  an  art  which  the 
plumber  caught  some  time  ago.  The  marble 
sink,  with  its  silver-plated  fausets  and  some 
spelter,  arranged  in  the  shape  of  a  star  seems 
to  be  a  simple  affair,  but  it  is  attractive  to 
the  eye.  There  is  a  much  better  chance  for 
improvement  in  the  window-dressing  of  a 
hardware  store,  and  yet  very  few  dealers 
seem  to  know  how. — N.  Y.  Hardware. 


THE  WANT  OF  AN  INSOLVENT  ACT. 

A  strong  feeling  exists  throughout  the  en- 
tire mercantile  community  that  an  insolvent 
act  would  have  a  beneficial  effect  on  the  trade 
of  the  country.  Some  of  the  recent  decisions 
given  on  the  Ontario  Act  respecting  assign- 
ments havecaused  considerable  alarm  among 
the  wholesale  merchants,  some  of  the  sec- 
tions of  the  act  having  been  held  to  be  "ultra 
vires."  The  decision  given  recently  by  Judge 
Gait  on  section  9,  places  the  creditors  in  a 
very  awkward  position,  for  in  consequence  of 
this  decision,  should  a  creditor  get  an  execu- 
tion into  the  sheriff's  hands  before  an  as- 
signment is  made,  the  other  creditors  are 
powerless  to  take  the  estate  out  of  the  hands 
of  the  sheriff  and  place  it  in  the  hands  of  a 
man  of  their  own  choosing,  who  in  all  proba- 
bility is  better  fitted  to  wind  it  up.  The 
sheriff  goes  on  winding  up  the  estate  under 
the  Creditors'  Relief  Act,  and  the  creditors 
have  no  control  over  him  whatever  as  to  the 
manner  in  which  the  assets  shall  be  realized, 
and  they  receive  no  notification  other  than 
the  ordinary  sheriffs  notice,  which  a  number 
of  them  may  never  see  or  hear  of.  Therefore 
the  estate  may  be  distributed  among  only  a 
few  of  them,  whereas  an  assignee  is  bound 
to  notify  by  registered  letter  each  creditor 
whose  name  he  finds  in  the  insolvent's  books 
or  becomes  aware  of  in  any  other  way. 

An  assignment  made  under  ths  Ontario 
Act  or  an  act  of  any  of  the  Provinces,  makes 
no  provision  for  the  discharge  of  the  insol- 
vent, because  the  provincial  parliament  have 
no  power  to  pass  an  insolvent  act,  which  cin 
only  be  passed  by  the  Dominion  parliament. 
Consequently  many  deserving  men  who  have 
been  unfortunate,  cannot  get  their  discharge 
because  some  greedy  creditors  refuse  to  sign 
it. 

A  very  large  number  of  the  wholesale  mer- 
chants, retail  merchants  and  others  who 
clamored  for  the  repeal  of  the  Insolvent  Act 
in  1879,  would  be  very  glad  to  have  the  same 
act  in  force  to-day.  Such  strong  pressure 
was  brought  to  bear  on  members  of  parlia- 
ment, that  Sir  John  Macdonald  and  his  go- 
vernment were  powerless  to  stop  the  repeal 
of  the  act,  so  the  act  was  repealed  by  a  large 
majority.  Sir  John  voted  against  the  repeal 
and  expressed  his  opinion  that  those  who 
were  so  anxious  to  be  without  an  Insolvent 
Act  would  find  that  they  had  made  a  mis- 
take. The  Insolvent  Act  on  the  whole  was  a 
good  one,  and  the  principal  argument  used 
against  it  was  that  any  one  could  get  a  dis- 
charge. Certainly  any  one  could  get  a  dis- 
charge when  the  creditors  took  no  trouble  to 
stop  it.  They  had  the  power  to  do  so  if  they 
chose  to  exercise  it. 

The  Hon.  J.  J.  C.  Abbott,  the  present  lea- 
der of  the  government,  framed  the  Insolvent 
Act  and  thoroughly  understands  the  ques- 
tion, and  it  is  not  at  all  improbable,  if  our 
boards  of  trade  and  the  business  commu- 
nity take  the  matter  up  now  and  bring  it  be- 
fore the  government,  that  an  insolvent  act 
can  be  got  next  year. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 


37    Front    Street   West. 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


OUR  LONDON  LETTER. 

London,  July  4th,  1891. 

BRITISH  HARDWARE  AND  MACHINERY  ON 
EXHIBITION. 
The  great  gathering  of  the  year  among 
English  hardware  and  machinery  firms  takes 
place  on  the  occasion  of  the  annual  exhibi- 
tion of  the  Royal  Agricultural  Show.  All 
the  makers  of  agricultural  implements,  tools, 
etc.,  generally  attend,  while  several  of  the 
most  important  patents  in  the  way  of  machi- 
nery and  tools  have  been  exhibited  at  this 
show.  This  year,  however,  I  noticed  that 
for  one  reason  or  another  some  of  the  best 
known  makers  were  absent,  I  suppose  be- 
cause they  had  no  improvements  to  exhibit 
or  anything  that  was  necessary  to  place  be- 
fore buyers.  In  fact,  it  becomes  every  year 
more  difficult  to  add  any  real  improvement 
to  our  agricultural  machinery.  The  leading 
houses  are  beginning  to  recognize  this  fact, 
and  therefore  are  naturally  not  so  keen  to 
exhibit  as  formerly.  What  novelties  there 
were  were  among  tools,  and  these  were  un- 
important. Oil  engines  are  becoming  more 
and  more  useful,  and  several  good  engines 
are  now  on  the  market.  They  are  extremely 
useful  for  short  time  jobs,  where  it  would  not 
pay  to  spend  several  hours  in  getting  up 
steam. 

METAL  DOLL'S   HEADS. 

Going  the  rounds  of  the  exhibits  of  the  Ger- 
man Exhibition  now  being  held  in  London,  I 
was  struck  by  a  show  of  sheet  metal  doll's 
heads, made  by  Buschow  &  Beck,of  Reichen- 
bach, Silesia.  Specimens  of  these  manufactures 
are  displayed  right  from  the  strips  of  metal 
to  the  finished  head.  It  will  readily  be 
understood  that  porcelain  heads  are  easily 
damaged,  while  the  children's  fingers  are 
often  cut  by  the  sharp  edges  of  a  broken 
head.  Wax  heads  are  of  course  greatly  used, 
but  the  heat  of  a  fire  or  very  hot  climate  will 
damage  them  beyond  recognition.  These 
metal  heads  are  made  of  sheet  brass  in  two 


pieces,  stamped  out  by  very  finely  cut  steel 
dies  ;  these  pieces  are  then  fixed  together 
and  fitted  with  wigs.  In  some  cases,  the 
real  hair  is  replaced  by  embossing  the  for- 
mation of  the  hair,  a  very  good  representa- 
tion being  made.  I  may  add  that  this  is  an 
increasing  trade,  the  demand  for  metal  heads 
being  greater  every  year.  Perhaps  some  of 
your  readers  may  feel  inclined  to  make  an 
experiment  in  this  direction. 

GERMAN-MADE  SCISSORS. 
A  good  deal  is  said  about  German-made 
cutlery  in  the  trade  press  of  this  country,  and 
I  kept  a  sharp  look-out  for  any  lines  from 
Germany.  I  noticed  that  one  exhibitor  is 
showing  scissors,  the  blades  of  which  are  of 
a  peculiar  design,  so  made  that  they  will  cut 
along  their  whole  length.  The  advantage  is 
that  one  pair  of  these  scissors  equals  an 
ordinary  pair  an  inch  larger  as  to  the  length 
of  cut.  The  blades  are  long  and  the  edges 
curved  ;  the  holes  for  the  thumb  and  finger 
are  so  formed  that  they  prevent  the  infliction 
of  any  discomfort,  even  when  thick  material 
is  being  cut. 

BRITISH  EXPORTS  OF  TIN  PLATES. 
I  notice  an  article  entitled  "About  Tin 
Plates,"  in  Hardware  of  June  20,  page  1. 
The  statements  made  therein  as  to  the  stop- 
page of  the  export  trade  to  the  United  States 
after  June  30,  and  the  probable  effect  on  the 
English  trade,  are  quite  correct.  The  pro- 
posal to  close  all  tin  plate  works  in  South 
Wales  for  a  month  was  met  by  a  general 
outcry  from  the  workers  ;  while  the  employes 
were  by  no  means  unanimous  that  this  was 
the  wisest  course  to  pursue.  Makers 
here  are  hoping  that  United  States  buy- 
ers will  not  succeed  in  their  efforts  to 
produce  plates  at  anything  like  the  prices 
they  can  supply  them  at.  Your  readers  are 
of  course  aware  that  the  new  duty  will  not 
last  unless  United  States  makers  are  suc- 
cessful in  this  direction.  The  only  chance, 
then,  for  Welsh  manufacturers,  supposing 
this  to  be  the  case,  would,  be  for  them  to  cut 


down  the  cost  of  production  to  a  minimum 
by  means  of  labor  saving  and  other  machin- 
ery. The  great  point  for  Canadian  readers 
is  of  course  the  chance  ofobtaining  tin  plates 
cheaper  in  consequence  of  there  being  a  sur- 
plus stock  on  the  English  market.  One  can- 
not speak  with  any  degree  of  certainty,  but 
the  probabilities  point  that  way.  Merely  cur- 
tailing the  output  by  a  month's  cessation  of 
work  is  only  a  temporary  expedient  and  but  a 
poor  makeshift  to  meet  a  difficulty  !  The 
effect  will  not  be  felt  at  once  in  Canada,  but 
our  makers  are,  I  know  from  personal  know- 
ledge, anxious  to  extend  their  present  deal- 
ings with  the  Dominion,  even  at  lower  rates. 
I  have  been  at  some  trouble  to  obtain  accur- 
ate information  on  this  matter,  it  being  an 
important  subject,  and  append  herewith 
trustworthy  figures  showing  the  British  ex- 
port of  tin  plates  to  the  United  States, 
Canada,  and  the  total  value  to  all  countries. 

Tons.  $ 

Exports  to  U.  S.  A. 


(Atlantic) 
(Pacific) 
(Atlantic) 
(Pacific) 
Brit.  North  America 


1889. 
1889. 
1890. 
1890. 
1889. 
1890. 


311,690 
24,999 

307,453 
13,656 
15,384 
16,133 


21,613,500 
1,728,500 

22,875,000 
1,055,000 
1,070,500 
1,229,000 


Total  exports   from  United   Kingdom  to 
all  countries. 

Tons.  & 


1889. 
1890, 


430,650 
421,797 


30,150,000 
31,805,000 


It  will  be  observed  from  the  figures  given 
in  the  first  table  that  exports  to  Canada  are 
considerably  on  the  increase,  both  in  value 
and  quantity. 


Credit  is  often  too  cheap  and  overbubing  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 


HARDWARE. 


NEW    GOODS. 

THE  AMERICAN   KNIFE  SHARPENER. 

The  sharpener,  illustrated  below,  consists 
of  two  hardened  steel  disks  slightly  over-lap- 
ping and  fastened  to  a  japanned  base  by 
screws  passing  through  brass  washers  and 
the  disks,  and  holding  both  in  position.  The 
advantages  claimed  are  ease  of  adjustment, 
almost   unlimited   number    of    adjustments 


A  WORD  TO  GASOLENE  STOVE 
DEALERS. 

The  season  is  here  when  the  gasolene 
cooking  stove  comes  into  habitual  use. 
Thousands  of  housekeepers  throughout  the 
length  and  breadth  of  the  land  during  the 
coming  hct  summer  days  will  lift  up  their 
voices  and  call  it  blessed  ;  but  the  callow 
newspaper  reporter  will  not  fail  to  traduce 
it,  as  of  old.     This  is  the  time  of  the  year 


giving  it  long  life,  and  cheapness,  from  its 
simplicity.  When  the  cutter  becomes  dull 
by  loosening  the  screws  and  turning  the  cut- 
ters very  slightly  a  new  point  of  contact 
with  the  knife  is  obtained.  Also,  when  one 
side  has  become  dull  they  can  be  turned 
around  and  the  other  side  used. 


A.  Robb  &  Sons  Moncton,  N.  B.,  have 
secured  the  contract  for  one  of  their  new 
engines  and  the  Economic  boilers  for  the  new 
electric  light  station  at  Sackville,  also  the 
engine  and  boiler  for  the  electric  light  com- 
pany at  Sydney,  C.  B.  They  have  under 
construction  a  large  portable  mill  in  which 
is  combined  the  Monarch  boiler,  Hercules 
engine  and  the  Perfection  rotary  mill,  which 
is  proving  itself  to  be  the  only  first-class 
mill  combining  strength  with  the  production 
of  perfect  lumber. 


when  he  gets  in  his  business.  It  is  the 
period  when,  to  paraphrase  the  style  of  Josh 
Billings'  "almanax"  announcements,  the 
newspaper  reader  should  "look  out  for 
gasolene  stove  explosions  ;"  not  that  his  or 
her  expectations  will  be  gratified,  however, 
for  gasolene  explosions  only  explode  in  the 
far  and  deep  recesses  of  the  young  "journal- 
ist's" imagination  when  the  wad  in  his 
breeches'  pocket  is  becoming  of  a  wofully 
attenuated  character  and  his  linen  needs 
renewal.  But,  seriously,  the  hot  weather  is 
here  and  gasolene  stove  dealers  should  make 
the  most  of  it.  These  stoves  are  bound  to 
sell  at  this  season  if  the  dealer  will  only  use 
a  little  enterprise.  Not  only  can  they  be 
sold  to  regular  customers  who  are  not  pre- 


judiced against  them,  but  dealers  can  over- 
come the  scruples  of  thedoubtful  housekeeper, 
who  while  longing  for  relief  from  kitchen 
martyrdom,  yet  hesitates  to  purchase  a  gas- 
olene stove  on  account  of  the  imagined 
difficulty  and  risk  connected  with  its  operation. 
A  little  judicious  reason  and  explanation  will 
overcome  these  scruples.  Dealers  should 
give  careful  instructions  in  regard  to  the 
management  of  the  apparatus,  particularly 
in  the  case  of  new  purchasers  or  those  un- 
familiar with  the  operation  of  such  stoves. 
It  is  to  the  dealers'  interest  that  the  risk  of 
danger  be  reduced  to  the  minimum  apd  this 
can  only  be  brought  about  by  a  careful  ex- 
planation in  regard  to  the  few  points  neces- 
sary to  be  borne  in  mind  in  operating  a 
gasolene  stove.  Ignorance,  it  must  be  re- 
membered, will  blunder  into  danger,  however 
far  it  has  to  travel  to  get  there  ;  the  way  to 
circumvent  it  is  by  removing  it. 

As  an  aid  to  this  end  we  print  below  a 
few  useful  directions  in  regard  to  the  hand- 
ling of  gasolene  for  use  in  these  stoves,  which 
has  emanated  from  the  Standard  Oil  Co. 
While  the  hints  are  mainly  intended  for  the 
dealer  in  gasolene,  handlers  of  gasolene 
stoves  will  find  them  worth  noting  : 

Use  separate  lines,  pumps  and  fillers, 
never  the  same  for  oil  and  gasolene. 

Never  useoilbarrels  for  gasolene.  Use  new 
barrels  or  best  second-hand  gasolene  barrels, 
and  they  should  be  carefully  cleaned  out  be- 
fore being  used. 

Never  use  the  same  measure  or  funnel 
for  oil  and  gasolene. 

Gasolene  should  never  be  stored  in  a  cel- 
lar. It  should  be  kept  in  a  cool  place  where 
there  is  plenty  of  ventilation. 

Gasolene  stoves  should  be  thoroughly 
cleaned  out  every  spring,  before  using  them, 
and  as  olten  as  occasion  requires  thereafter. 

The  drip  cup  into  which  the  gasclene  is 
run  in  starting  the  fire  should  be  kept  clean, 
as  any  little  particles  of  grease  or  dirt  that 
may  drop  into  it  in  cooking  would  cause  the 
gasolene  to  smoke  unnecessarily  in  starting 
the  fire. 

Where  gasolene  is  sold  from  tank  wagons 
separate  tank  should  be  used  for  oil  and 
gasolene.  A  tank  that  is  simply  divided  into 
compartments  by  partitions  should  never  be 
used  for  oil  and  gasolene,  as  the  oil  is  sure 
to  work  through  into  the  gasolene  in  time 
and  cause  trouble.  The  jolting  and  twisting 
of  the  tank  in  driving  over  rough  roads  would 
be  very  apt  indeed  to  start  a  leak  in  the  par- 
titions. Where  a  tank  wagon  is  arranged 
with  tanks  for  oil  and  gasolene  the  oil  and 
gasolene  faucets  should  not  run  into  the  same 
box,  and  the  oil  and  gasolene  measures  and 
funnels  should  be  kept  entirely  separate,  for 
if  set  in  this  box,  in  the  swaying  of  the  wagon 
from  side  to  side  the  gasolene  measures 
would  strike  against  the  oil  faucets  and  be- 
come contaminated  with  oil ;  also  oil  would 
collect  on  the  bottoms  of  the  measures  from 
the  drippings  and  in  turning  out  the  gasolene 
would  run  down  to  the  mouth  of  the  measure 
and  off  into  the  gasolene. 

In  conclusion  :  It  is  an  axiom  in  the  gas- 
olene business  that  gasolene  must  under  no 
possible  circumstances  be  contaminated 
with  oil  in  any  way,  as  a  very  small  quantity 
of  oil  would  cause  an  endless  amount  of 
trouble. 


HARDWARE, 


Fire  Brick 
Fire  Clay 
Sewer  Pipe 

All  grades  of  Fire  Brick  kept  in  stock  for 
.ime  kilns,  furnace  linings,  smelting  furnaces, 
cupolas,  and  general  foundry  purposes. 
Write  for  prices  and  mention  Hardware. 

The  Colman  Hamilton  Co.,  Ltd, 

Livingston's  Building, 
Telephone  19  9  8.  34  Yonge  Street. 

Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E-£SBtf-aA-   TORONTO,  ONT. 

Edward  Still.  ' 

Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  GOTTINGHAM  &  GO, 

56  St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing^better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ng  a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co,  of  Ontario,  Ltd., 

GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Lk*4ftftM*i«4fct| 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


MONTREAL. 

MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made  from   Imported    Scotch    strip    only.      Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from  1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE:     H.  D 


£3TOur  name  Is  stamped  on  every  pipe.ISS 


BEST  PIPE  IN  THE  MARKET. 

SIMMONS, 

74  York  St.,  Toronto. 


-THE- 


7> 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE— 74  YORK  ST. 
H,  D.  SIMMONS, 


AGENT. 


STEEL    'VsrilRIE!    ODBLlAJIDSr. 

BROWN'S    PATENT. 


Cut  showing  full  size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  oooo,  ooo,  oo,o,  i  and  2.  Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton,Ont. 


HARDWARE. 


The  Winnipeg  Early  Closing  Association 
had  its  pic-nic  on  the  9th  inst. 

The  stores  of  Burlington  closed  at  6  p.m. 
on  the  9th,  and  will  do  so  every  Wednesday 
during  the  summer. 

Brass  founders  are  very  scarce  in  Quebec, 
and  several  of  the  foundries  are  rushing 
business  r.ignt  and  day. 

J.  E.  Fitzgerald  of  St.  John,  N.  B.,  has 
been  awarded  the  contract  to  supply  the 
heating  apparatus  for  St.  Bernard's  church, 
Moncton. 

Messrs.  Smith  Bros.  London,  have  received 
the  contract  to  put  in  the  steam-heating  ap- 
paratus in  T.  F.  Kingsmill's  mammoth  dry- 
goods  establishment. 

An  agitation  has  been  begun  in  favor  of 
closing  stores  in  New  Westminster,  B.  C, 
on  Saturday  afternoon.  The  ladies  are  being 
appealed  to  assist  the  movement. 

The  Hamilton  Brass  Manufacturing  Com- 
pany has  purchased  the  Canadian  right  for 
Hoyt's  patent  lawn  sprinkler  and  will  com- 
mence the  manufacture  of  them  at  once. 

The  Royal  Bridge  and  Iron  Company 
(Limited),  Montreal,  has  been  incorporated 
with  a  capital  stock  of  $30,000  to  manufac- 
ture steel,  iron  and  other  bridges,  and  all 
structures  of  iron  and  steel. 

Messrs.  E.  Broad  &  Sons,  the  manufactur- 
ers of  edge  tools,  etc.,  at  St.  Stephen,  N.  B., 
have  merged  their  business  into  that  of  a 
limited  liability  company,  without  change  of 
name,  with  a  capital  stock  of  $40,000. 

A  firm  of  stone-cutters  in  Berlin  has  intro- 
duced a  pneumatic  chisel.  The  workman 
holds  the  spring-like  apparatus  with  both 
hands,  and,  as  he  slides  it  over  the  surface 
of  the  stone  or  metal,  the  chisel,  making. 
10,000  or  12,000  revolutions  a  minute,  chips 
off  particles. 

The  Montreal  Metal  Works  (Limited), 
Montreal,  will  be  incorporated  with  a  capital 
stock  of  $50,000  to  manufacture  and  deal  in 
wires  rods,  cables  and  every  description  of 
apparatus  and  metals  used  in  connection 
with  the  business  of  telephone,  telegraph, 
electric  light,  electric  railway,  or  cable  com- 
panies. 

It  is  understood  that  the  Canadian  Pacific 
railway  has  given  a  contract  for  several 
thousand  tons  of  steel  rails,  but  the  terms 
are  private.  A  quantity  of  these  rails  came 
out  on  the  steamship  Texas  en  her  last  trip 
from  England  to  Montreal.  The  rails  will 
be  forwarded  to  Port  Arthur  by  the  Kingston 
&  Montreal  Forwarding  company,  the  rate 
being  $3  per  ton. 

The  Goldie  and  McCulloch  Company 
(Limited),  Gait  has  been  incorporated  with  a 
capital  stock  of  $700,000,  to  acquire  and  take 


over  the  business  carried  on  by  the  firm  of 
Goldie  and  McGulloch,  and  to  carry  on  any 
of  the  business  of  founders,  mechanical  en- 
gineers, machinists  and  electro-platers,  and 
whatever  may  be  incidental  or  collateral  to 
the  same. 

Mr.  Geo.  S.  Johnston,  73  Clarence  street, 
Ottawa,  is  enlarging  his  premises,  with  a 
view  of  greater  accommodation  for  immense 
new  stock  of  general  merchandise  in  dry 
goods,  groceries,  hardware,  etc. 

It  is  reported  that  the  entire  barb  wire  in- 
terests of  the  United  States  have  been 
merged  into  a  trust  to  be  known  as  the  Co- 
lumbia Patent  Company.  John  W.  Gates, 
of  St.  Louis,  it  is  said  is  to  be  chairman  of  the 
Executive  Committee,  and  will  have  charge 
of  the  output  of  all  the  wire  mills.  He  has 
left  for  Chicago,  where  he  will  conduct  the 
affairs  of  the  trust. 


WHAT  IS  THE  REASON  ? 

Let  any  one  walk  through  the  streets  of  his 
city  and  see  the  men  that  have  been  in  busi- 
ness for  years.  He  will  find  some  that  started 
with  only  a  limited  capital  and  have  advanc- 
ed from  year  to  year  until  they  have  gained 
a  good  competency.  He  will  find  others  are 
just  about  where  they  were  when  they  started 
years  ago.  They  have  managed  to  scrape 
out  a  living,  and  that  has  been  all. 

Now,  in  cases  like  the  two  above  men- 
tioned ones,  there  must  be  some  cause  or 
reason  why  the  one  has  advanced  and  the 
other  has  failed  or  remains  just  where  he 
was  when  he  started  in  business.  We  do 
not  believe  we  have  the  solution,  because 
many  causes  enter  into  the  business  life  of  a 
man.  We  do  not  believe  we  can  tell  the 
reason  why  many  do  not  succeed. 

Do  you  know  the  character  of  the  goods 
you  sell?  It's  not  a  nonsensical  question  by 
any  means.  Visit  the  merchants  stores  and 
convince  yourself.  Here  is  a  man  that  has 
goods  upon  his  shelves  that  have  become 
shop-worn.  He  can't  sell  them,  let  alone 
give  them  away.  Here  is  a  man  that  hasn't 
any.  Now,  there  is  a  difference  between 
these  two  buyers,  and  what  is  it  ? 

A  man  goes  to  his  tailor  and  finds  that  the 
clothes  he  has  been  buying  don't  wear  well. 
He  changes  tailors,  and  finds  that  his  clothes 
wear  much  longer  and  better.  Why  is  it  ? 
Was  the  first  man  a  good  judge  in  buying 
cloth,  or  was  the  second  one  a  good  judge  ? 

Then,  again,  do  you  know  what  it  costs 
you  to  do  business  ?  In  other  words,  what 
per  cent  of  your  profits  must  be  deducted  for 
expenses  ?  How  many  of  you  ever  sat  down 
and  figured  up  all  your  expenses,  taking  into 
account  breakage,  loss  by  waste,  as  well  as 
loss  by  over- weight  and  over-measure  ?  Do 
it  once  and  see  what  margin  you  have  left. 

The  successful  business  man  is  the  one 
that  has  a  sharp  lookout  to  purchase  the 
best  goods  in  the  cheapest  markets.  He 
knows  to  almost  a  dollar  what  it  costs  him 
to  sell  his  goods.  He  has  few,  if  any,  to  see 
through  bad  debts,  because  he  knows  who 
to  give  credit  to  and  who  to  refuse.  Nothing 
is  too  small  to  escape  his  attention.  If  he 
finds  a  clerk  has  a  customer  that  is  hard  to 
please,  and  is  taking  no  interest  in  selling 
the  customer  goods,  he  takes  that  customer 
in  hand  and  lands  him.  So  we  could  go  on 
and  enumerate.  G've  this  subject  a  little 
attention,  and  some  day  you  may  thank  us 
for  this  article,— Merchants'  Mail. 


HOW  THEY  SALTED  A  FRESH 
DRUMMER. 

Some  of  these  old  traveling  men  who  have 
been  on  the  road  so  long  that  they  look  lone- 
some when  they  are  not  carrying  a  gripsack, 
have  a  good  deal  of  fun  with  fresh  drummers 
who  aie  out  on  their  first  trip.  Lately  there 
were  several  of  these  missionaries  at  Delavan 
trying  to  convert  merchants  to  the  true  faith 
and  among  them  was  one  from  Chicago  who 
needed  salting  It  was  his  maiden  trip,  and 
he  was  like  a  new  book  agent  who  has 
learned  a  piece  to  speak  and  was  practising 
it  on  the  people.  He  was  so  new  that  if  you 
touched  him  you  would  be  liable  to  get  fresh 
paint  on  your  hands.  He  was  in  a  store  dis- 
coursing on  the  greatness  of  Chicago,  her 
enterprise  etc.,  and  finally  spoke  of  all  the 
charities  that  all  Chicago  people  were  noted 
for.  He  said  that  a  true  Chicagoan  would 
divide  his  money  and  clothes  with  those  in 
distress.  Charley  Mott,  a  Milwaukee  Elk, 
who  has  traveled  some,  heard  the  cheering 
words,  and  to  him  to  think  is  to  act.  The 
Chicago  young  man,  in  the  effort,  had  re- 
moved his  overcoat  on  account  of  the  heat, 
and  the  merchant  and  several  citizens,  in- 
cluding a  man  who  was  canvassing  for  cloth- 
ing for  the  Dokota  sufferers,  were  gazing  at 
the  young  man  in  admiration.  Charley  took 
the  Chicago  man's  overcoat,  with  its  fur 
collars  and  cuffs,  and  folded  it  up  and 
wrapped  it  in  a  paper,  tied  a  string  around 
it  unbeknown  to  its  owner,  took  a  pen  and 
wrote  on  the  package,  "  For  the  Dakota  suf- 
ferers," handed  it  to  the  man  who  was  col- 
lecting for  Dakota  and  went  out  to  another 
store.  The  Chicago  man  spoke  his  piece 
and  then  looked  for  his  overcoat,  which  was 
gone.  He  turned  pale  and  then  howled. 
Finally  the  coat  was  found  in  the  possession 
of  the  Dakota  collector  and  he  was  asked  to 
give  it  up,  but  he  would  not.  He  said  that 
a  chunky-built  man  that  looked  like  one  of 
these  fat  little  angels,  only  he  had  a  mous- 
tache, had  handed  him  the  package  and  he 
could'nt  give  it  up.  There  was  a  stirring 
time  until  Charley  Mott  could  be  found.  He 
was  discovered  and  charged  with  giving 
away  the  coat.  He  admitted  that  he  did, 
but  said  he  supposed,  from  the  remarks  of 
the  Chicago  man,  that  it  was  his  intentiDn 
to  give  the  coat  when  he  took  it  off,  and  he 
thought  it  would  save  time  to  wrap  it  up  at 
once.  He  said  talk  would  never  keep  any- 
body warm  in  Dakota.  What  they  wanted 
was  clothes. 

"  How  do  you  know,"  said  Charley,  "  but 
some  fellow  in  Dakota,  about  your  size,  is 
starving  for  an  overcoat." 

The  Chicago  man  said  he  couldn't  spare 
his  coat,  but  he  was  willing  to  do  something 
for  the  sufferers,  and  if  they  would  give  him 
back  his  fur  coat  he  would  give  five  dollars 
toward  the  sufferers,  and  they  compromised 
tor  that  amount,  though  Charley  said  that 
the  coat  ought  to  go  to  Dakota,  as  it  would 
look  well  on  some  farmer  out  in  a  blizard 
driving  oxen  to  water.  The  insulted  Chicago 
young  man  has  a  string  tied  to  his  coat  now 
when  he  takes  it  off.— Peck's  Sun. 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


OTTZB^ISr     STOVE     ZPI^IE     V^JRJSniSBL 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST    AND   BEST  IN  THE  MARKET. 


G-OLD    XjIQTJIID    ZBIROHSTZDI] 

In  bottles,  finest  quality,  will  not  tarnish. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot|—         .£91  10s.  od. 
Future —  91  12s.  6d. 

Copper,  B.E.S. —    6010s.  od. 
Lead,  S.E.  12  15s.  od. 

Spelter,  23  15s.  od. 

Antimony,  50  00s.  od. 

Tin  Plates — Cokes      13s.  6d. 


Pig  Iron — Scotch  \ 

Warrants.        J 

N0.3  Middlesboro', 


47s.  od. 
41s.  4>£d 


cable  quota- 
Last  week. 
^,91   17s.  6d. 
92  00s.  od. 
60  1  os.  od. 
12  15s.  od. 
23  15s.  od. 
5000s.  od. 
13s.  6d. 

47s.  id. 
41s.  T/2d. 


MONTREAL  MARKETS. 

Montreal,  July  17,  1891. 
The  market  for  heavy  material  has  been 
quiet  for  the  week  and  we  have  no  change 
to  note  except  a  somewhat  easier  tendency 
as  to  values  and  some  sharp  declines  have 
already  taken  place.  These,  however,  are 
restricted  to  tin  plate,  the  bare  condition  of 
the  market  having  created  an  artificial  range 
of  values,  which  are  now  with  supplies  arriv- 
ing assuming  a  more  normal  range.  Beyond 
this  there  is  nothing  particular  to  note. 
Reports  re  payments  are  generally  of  a  satis- 
factory kind. 

PIG  IRON. 

There  is  no  change  in  pig  iron  and  the 
business  since  our  last  report  has  been  so 
limited  that  previous  remarks  are  quite 
applicable.  Sterling  prices  are  6d.  lower 
on  Saturday's  quotations  on  most  all  brands 
but  there  is  no  change  to  note  locally  and 
there  has  not  been  a  single  sale  of  import- 
ance during  the  week.  Present  values  for 
Summerlee  and  equal  brands  may  be  placed 
at  $21  to  $21.50,  and  lower  grades,  Carnbroe, 
etc.,  $19  to  $19.50. 

BAR  IRON. 

There  is  no  change  in  bar,  with  nothing 
doing  to  speak  of  The  nominal  basis  is  $2, 
but  it  would  certainly  be  shaded  if  a  round 
quantity  of  material  was  under  considera- 
tion. Hoops  and  bands  are  unchanged  at 
$2.40. 

SCRAP  IRON. 

The  demand  for  old  material  is  somewhat 
quieter  in  sympathy  with  the  quiet  feeling 
that  is  generally  noticeable.  A  lot  of  500 
tons  was  offered  this  week,  but  the  bids  for 


it  were  altogether  too  low  for  sellers  orders. 
This  may  be  taken  as  a  fair  indication  of  the 
feeling.     We  quote  prices  somewhat  lower, 
therefore,  at  $17  for  wrought  scrap. 
TIN  PLATES. 

The  tin  plate  market  has  been  subjected 
to  some  considerable  alteration  as  regards 
ideas  of  value  but  otherwise  it  is  about  as 
before.  The  artificially  high  values  that 
have  been  ruling  of  late,  have  been  solely 
due  to  the  bare  condition  of  the  market,  and 
now  supplies  are  commencing  to  arrive  with 
greater  freedom,  so  that  views  have  to  be 
modified.  No  one  looks  for  a  much  lower 
range  than  the  prices  we  quote  this  week. 
Charcoals  are  now  offering  very  shortly  to 
arrive  at  $4.50  for  I.  C,  but  buyers  are  in- 
different while  cokes,  are  held  at  $3.75  to 
arrive.  A  small  quality  of  perfects  has 
arrived  since  our  last,  and  spot  prices  for  it 
are  on  the  basis  of  $4.  The  demand  for 
wasters  has  fallen  off  with  the  lower  range 
on  perfects. 

TERNE  PLATES 

This  article  remains  as  before,  that  is  there 
is  no  stock  actually  on  spot.  Ordering  ahead 
has  been  done  however  and  they  are  offer- 
ing to  arrive  at  $7.50  to  $7.75,  but  an  order 
for  a  round  lot  would  probably  be  looked  at 
a  figure  inside  of  these. 

CANADA  PLATES 

There    is    no  change   in   Canada    plates 
which   are  jobbing   out    at    $3.00,   but  this 
would  likely  be  shaded  on  tor  a  round  lot. 
COPPER,  LEAD  AND  TIN. 

There  is  no  change  in  copper  which  sells 
at  13%"  to  15c.  while  lead  is  steady  at  $3.60 
to  $3.75  per  cwt.  and  pig  tin  unchanged  22 >£ 
to  23c. 

IRON  PIPE. 

Discountson  iron  pipe  are  more  or  less 
nominal  as  usual  so  that  our  basis  has  to  be 
taken  with  an  allowance  so  to  speak.  How- 
ever a  good  sized  order  was  placed  this  week 
at  62 >£  per  cent. 

NAILS. 
The  nail  market  continues  about  the  same 
the  basis  being  ostensibly  $2. 15  to  $2.20  for 
business  in  a  regular  way.  It  is  claimed 
however  that  makers  would  shade  on  this 
for  a  good  round  order. 

STEEL  WIRE  NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy         "         3-35 

8  dy  to  60  dy         "         3-°° 

7  dy  to  60  dy        "         3-9° 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         4-20 

4  dy  to  60  dy        "         4-5° 

3  dy  to  60  dy        "         5.40 

3  dy  fine,                           . .  6.50 


GENERAL  HARDWARE. 

The  bourse  report  a  fair  movement  in 
general  hardware,  with  nothing  very  special 
to  mention.  Heavy  goods  such  as  locks, 
bolts,  etc.,  etc.,  are  quiet,  but  there  is  a  good 
movement  in  a  sorting  up  way  in  seasonable 
goods  of  the  usual  sort,  viz.  screens,  freezers, 
etc.  Fishing  takle  and  sporting  goods  are 
naturally  commanding  more  attention,  with 
the  exception  of  guns.  Plumbing  goods  are 
ruling  with  the  usual  demand  as  building 
operations  are  good  and  in  other  lines  we 
note  nothing  particular. 

BARB  WIRE. 

Barb  wire  is  steady,  and  there  have  been 
some  good  round  lots  moved  during  the 
week.  The  price  is  unchanged  at  4^c.  for 
ordinary  jobbing  trade. 

CHEMICALS. 

Business  in  chemicals  is  of  a  quiet  sort, 
and  there  is  no  particular  change  to  note. 
Heavy  lines  show  no  alteration.  Bleaching 
powder  steady  at  $2  to  $2.25,  and  caustic 
$2.50  to  $.280.  Bicarb  rules  at  $2.35  to  $2.50, 
and  cutch  is  unchanged. 

OILS. 

There  has  been  a  quiet  steady  sort  of 
business  in  oils  during  the  week  at  un- 
changed values.  Linseed  runs  from  62c.  to 
64c.  for  raw  and  64  to  66c.  for  boiled.  Cod 
oil  is  in  small  stock  at  40c.  and  s  eal  oil  is 
steady  at  47  }4  for  a  strictly  wholesale  basis. 
LEADS. 

The  lead  market  remains  about  the  same 
and  we  quote  prices  as  follows:  Choice  6  to 
6>£c.  No.  1  $5.50.  No.  2  $5.  No.  3  $4.50  dry 
white  6c.  red  do  4>^c. 

GLASS. 

This  article  has  a  steady  sale  in  a  jobbing 
way  on  the  old  basis  $1.40  to  $1.50  for  first 
and  second  brakes. 

NAVAL  STORES. 

Business  is  somewhat  quieter  than  it  was, 
and  the  demand  for  turpentine  has  fallen 
of,  but  prices  generally  are  steady.  We  quote 
as  follows  : — Turpentine,  58  to  59c;  rosin, 
$2  to  $4.25,  as  to  brand;  coal  tar,  $4  to  $4.25; 
cotton  waste,  $}4c.  for  colored,  and  7  to  10c. 
for  white;  oakum,  5^  to  7/4c;  and  cotton 
oakum,  10  to  I2%c.  Cordage  is  steady,  with 
Sisal  at  9  '4c  for  7-16  and  upwards,  and  15c. 
for  deep-sea  line.  Pure  manilla,  i3^c.  for 
7-16  and  upwards,  and  I4j£c.  for  smaller 
sizes. 

BINDER  TWINE. 

There  is  a  good  fair  demand  for  this  arti- 
cle on  Western  account,  while  local  business 
is  steady  also.     We  quote  9  to    14c.  accord 
ing  to  brand. 

CEMENT   AND  FIRE   BRICK. 

The  wet  weather  has  curtailed  contracting 
operations,  and  this  has  had  some  effect  on 
the  demand  for  cement.     The  only  sale  cf 
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HARDWARE. 


MONTREA  L  HA  RKETS—  Continued. 

importance  was  a  round  lot  of  1,200  casks  at 
$2.41*4  on  Western  account.  While  there 
is  no  absolute  weakening  in  orders  there  is 
a  tendency  to  accept  inside  quotations  for 
round  lots.  We  quote  English  $2.40  to 
$2.50,  Belgian  $2.30  to  $2.40,  and  German 
$2.80  to  $2.95.  Firebricks  are  in  poor  de- 
mand, and  $18  to  $24  per  1,000  as  a  nominal 

basis. 

PETROLEUM. 

The  demand  is  slow,  and  prices  on  Cana- 
dian are  somewhat  easier.  We  quote  : — 
Canadian  12X  to  I2^c  at  Petrolea,  14  to 
I4>£c.  in  car  lots  at  Montreal,  and  15c.  for 
single  casks.  American,  2oXc  in  car  lots 
and  2iXc  in  10  brl.  lots,  2i^c.  in  5  brl.  lots 
and  22c.  for  single  brl.  2  per  cent,  off  for 
cash  ;  American  benzine,  23  to  25c,  and  Ca- 
nadian ii>£  to  15c. 


TORONTO  MARKETS. 

TORONTO,  July  17,  1891. 
The  predominant  feature  in  the  metals  and 
hardware  market  is  steadiness.  Last  week's 
position  has  been  carried  almost  without 
change  into  this  week.  There  is  a  healthy 
ring  to  the  tone  of  trade.  Prices  are  fairly 
steady  for  spot  stock,  and  for  future  delivery 
they  decidedly  favor  buyers.  This  is  notably 
the  case  in  tin  plate.  In  metals  trade  is  not 
appreciably  more  active  than  it  was  a  week 
ago,  and  in  hardware  the  trade  in  lines 
peculiar  to  the  season  has  been  stimulated 
by  the  expectation  of  good  crops.  Hence, 
harvest  tools,  binding  twine,  etc.,  are  selling 

well. 

METALS. 

Iron  and  Steel — A  considerable  quan- 
tity of  Scotch  pig  has  been  placed,  this  being 
the  season  when  it  is  supposed  to  touch  the 
lowest  point.  A  Montreal  concern  has  closed 
contract  for  1,500  to  2,000  tons  within  a  week 
on  this    market    for   Toronto    and    western 
points,  on  a  basis  of  $22.75  f°r  Summerlee. 
Scotch  furnaces  are  making  a  concession  of 
75c.  on  Canadian  account  to  compete  with 
American  prices.     American  pig  has  been 
quiet  with  no  change  upon  last  week's  prices, 
soft   Southern  quoting  at   $20.50  to  $21.50. 
There  has  been  little  doing  locally  in  Cana- 
dian pig.     There  is  no  Siemens  on  the  mar- 
ket at  present. 
British- 
No.  1  Calder  $23.  No.  1  Middlesboro  $20.75 
No.  3  Calder  S22.  No.  3  Middlesboro  $19.75 
No.  lSum'rlee$22.75       Carnbroe  $20.50. 


American— 
Soft  Southern  $20.50-$21.50. 
Scotch  $22.50-823.50. 
Kockwood  $21 -$21  50, 
Gloss  S22-U23 
Woodward  $22-$23. 

Canadian- 
No.  1  Siemens  *22. 
"     2         "  $21.50. 

"     3         "  $21. 

Tenders  are  out  for  a  thousand  tons  of 
Scotch  pig  to  be  supplied  a  large  manufac- 
turing concern  here.  The  matter  will  be 
closed  up  by  Monday. 

Bar  iron  is  only  moderably  active.  The 
agricultural  implement  manufacturers  are 
expected  to  come  on  the  market  with  a  good 
demand,  as  crops  are  likely  to  be  good  and 
that  industry  is  now  on  a  good  footing. 

Manufactured  iron  and  steel  are  steady  and 
moving  quietly.  Prices  have  not  yet  made 
any  movement  in  the  downward  direction 
which  was  looked  for. 

Copper — Is  in  undiminished  firmness  at 
last  week's  quotations,  namely,  14^  to  15c. 
for  ingots,  and  18  to  20c.  for  sheets. 

Tin — Is  steady  at  23  to  23 Vzc.  for  ingot. 
A  quiet  trade  is  doing.  Round  lots  are 
shaded. 

Lead — Is  dull  at  3^  to  4c,  only  small 
lots  taken. 

Zinc  and  Spelter — Are  featureless. 

Antimony — Is  in  a  quiet  and  rather  weak 
state,  quoting  still  at  15^  to  16c.  for  Cook- 
son's  and  14^  to  15c.  for  other  brands. 

Tin  Plates — Some  makers  are  filled  up 
and  purchases  on  the  English  market  are 
confined  to  one  or  two  brands.  There  are 
very  few  plates  on  the  market.  Fresh  arri- 
vals are  not  expected  till  the  end  of  the 
month. 

Terne  Plates — Are  virtually  out  of  stock, 
though  $8.75  to  $9  is  still  nominally  quoted. 

Canada  Plates — Are  going  out  at  $3.10 
to  $3.15  for  futures  and  $3.15  to  $3.25  for 
spot. 

Galvanized  Sheet  Iron — The  demand 
has  been  very  active  for  building  purposes, 
but  prices  are  cut  very  fine. 

Horse  Nails— Are  unchanged  and  steady 
at  60  and  5  off. 

Twine — The  orders  taken  and  filled  in 
the  regular  season  continue  to  be  supple- 
mented by  the  present  demand.  Prices  are 
steady. 

Building  Hardware— Is  getting  a  fair 
amount  of  attention,  with  no  notable  feature 
in  any  line. 

Harvesting  Tools— Are  active  and  un- 
changed in  price. 


Cut  Nails— Are  still  quoted  by  jobbers 
at  $2.20.     Business  is  rather  slow. 

Cordage — Is  easier  at  the  following 
prices  :  For  7-16  inch  and  larger  manilla  is 
I2}4c,  sisal  9^c.  For  X>  5"l6,  )4  inch  13c. 
for  manilla  and  9^0  for  sisal.  For  3-16 
inch  I3XC-  f°r  manilla  and  io^jfc.  for  sisal. 
PAINTS,  OILS,  ETC. 

Things  are  rather  quiet  in  this  department 
of  trade,  the  hot  weather  and  the  flies  being 
both  unfavorable  to  housepainting.  Some 
little  business  is  doing  with  manufacturers. 
Travelers  are  off  the  road  and  will  not  take 
to  their  routes  again  before  the  first  of 
August.  White  lead  is  unchanged  at  5^c. 
A  general  feeling  of  satisfaction  with  Mr. 
Costigan's  bill  for  the  punishing  of  manufac- 
turers who  abuse  the  word  "pure"  on  labels 
pervades  the  trade.  Linseed  oil  is  steady  at 
64c.  for  raw  and  67c.  for  boiled.  Turpentine 
is  locally  unchanged,  and  has  shifted  the 
primary  market  only  ^c.  in  two  weeks.  It 
is  quite  usual  for  it  to  fluctuate  in  July. 
Prepared  paints,  dry  and  oil  colors  are  un- 
changed. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(From  Tulloch  &  Co.) 

Since  our  last  the  market  continues  steadier, 
but  small  change  in  values  having  occurred. 
Whilst  crushers  are  firm  and  inclined  to  ad- 
vance their  prices  for  autumn  delivery, 
buyers  continue  indifferent,  and  the  very 
small  amount  of  business  placed  on  the  mar- 
ket tends  to  make  the  position  nominally 
weaker. 

Unfortunately,  in  this  trade,  as  in  all  others, 
there  are  always  outside  suppliers  who  are 
ready  to  accept  business  at  cut  rates  in  com- 
petition against  others,  and  this  fact,  com- 
bined with  the  very  indifferent  feeling 
amongst  the  home  trade,  makes  it  impossible 
to  guage  even  the  immediate  prospects  of 
the  market. 

One  fact  which  we  think  accounts  for  the 
present  dulness  is  the  very  small  demand 
from  the  home-trade.  As  owing  to  the  con- 
tinued strike  in  the  building  trade,  very  little 
oil  is  being  used,  and  this  combined  with  less 
enquiry  from  foreign  markets,  makes  the 
crushers  hesitate  to  refuse  business  at  present 
prices.  Hometrade  buyers  estimate  that 
stocks  amongst  the  retail  trade  are  now  re- 
duced to  the  minimum,  and  that  even  on 
spot  business  must  revive,  and  the  position 
steady  itself. 

The  shipments  of  seed  afloat  from  India 
to  the  U.  K.  are  as  follows  :  1891,  Qrs.  8525. 
1890,  Qrs.  11,199.  To-day's  prices  are  as 
follows  :  First  Brands,  July  22s.  6d.  ;  July 
and  August  22s,  7}4d.  ;  Sept.  and  Oct.  22s 


Agate  CUare,  Iron  Clad  CHare  and 
Cast  Enamelled  Ware. 


At  Discounts  never  before  offered  to  the  Trade. 


GET  OUR  PRICES--Agate  is  cheap  but  Ironclad  is  cheaper. 

The  large   fruit   crop   and  cheap   sugar  will    make   a  large   demand  for 
Preserving   Kettles.      The  ladies   always   want   them   in   a  hurry. 

Order  now. 


The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 


HARDWARE 


11 


MA  RKETS—  Continued. 

9d.  Ordinary  Brands,  July  22s.  i>^d.  ;July 
and  Aug.  22s.  3d.;  Sept.  and  Oct.  22s.  3d.  to 
22s.  4^d. 

GLASS. 

Glass  is  in  very  fair  demand  at  prices 
quoted  a  week  ago.  The  sorting  up  orders 
in  glass  are  usually  pretty  good  at  all  times. 
They  form  the  basis  of  nearly  all  that  is  done 
now 

OLD  MATERIAL. 

There  is  no  improvement.  The  foundries 
are  overstocked.  Prices  are  unchanged  in 
all  but  No.  1  heavy  scrap  which  is  down  to 
65c.  and  67  JS^c  Prices  are  No.  1  heavy  scrap, 
65  to  bj%c.  per  100  lbs. ;  stovecast  scrap,42  to 
45c;  No.  1  wrought  scrap  62^  to  67j£c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  q%  to 
\o%c. ;  heavy  scrap  copper  \oyz  to  io^c. ;  old 
copper  bottoms,  8}4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  S}4  t09c;  scrap  lead  2%  to  2^c; 
scrap  zinc,  2  to  2  54c;  scrap  rubber,  T.%  to 
2%c.  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

HEAVY  CHEMICLES. 

Advices  from  England  say  that  the  United 
Alkali  Company  expect  to  make  a  still  fur- 
ther advance  on  prices. 

PETROLEUM. 

Prices  are  steady,  and  the  demand  is  easy. 
No  change  has  taken  place  in  any  of  the  fea- 
tures of  this  market. 

HIDES,  ETC. 

Hides — Continue  dull  at  5c  for  No.  1 
green  and  6Xc  for  buffs. 

Skins — Are  unchanged  at  25c  for  pelts, 
35c  for  lamb  skins  and  5  to  7c.  for  calf 
shins. 

Wool — Is  flatter  than  ever  at  18  to  19c 
for  fleeces. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.25  $4.70  $4.40 

"      Net 3.81  4.21  3.90 

Egg  Gross 4.35  4.80  4.50 

"     Net 3.90  4.30  4.03 

Stove  Gross 4.35  4.80  4.54 

"     Net 3.90  4.30  4.03 

Chestnut  Gross...  4.35  4.80  4.50 

Net 3.90  4.30  4.03 


AMERICAN  METAL  MARKETS. 

NEW  YORK,  July  16,  1891 
In  the  local  market  for  iron  and  steel  dull- 
ness is  still  the  most  conspicuous  feature. 
Orders  for  finished  material  for  railroad  and 
structural  uses  are  coming  forward  slowly. 
The  demand  for  the  lighter  productions  of 
the  mills  continues  rather  moderate,  and  in 
the  various  specialties  turned  out  by  foundry- 
men  and  hardware  manufacturers  the  move- 
ment is  slow.  As  natural  under  such  con- 
ditions, orders  for  crude  material  are  rather 
small,  and,  with  here  and  there  an  exception, 
do  not  come  up  to  the  July  average.  In 
some  lines  there  are  evidence  of  a  little  weak- 
ening, but,  upon  the  whole,  values  are  held 
remarkably  steady. 

A  telegram  from  Birmingham,  Ala.,  an- 
nounces that  the  De  Bardeleben  Coal  and 
Iron  Company  have  contracted  with  a  num- 
ber of  Northern  and  Western  consumers  for 
40,000  tons  of  the  company's  pig  iron  for 
delivery  during  the  balance  of  the  year.  No 
particulars  as  to  the  grades  of  iron  involved 
are  given,  but  $10  per  ton,  at  furnace,  is 
named  as  the  average  price.  This  is  equi- 
valent to  about  $14.25  Eastern  delivery,  and 
is  25c  per  ton  below  the  price  at  which  some 
speculative  parcels  of  No.  2  foundry  were 
sold  at  in  this  market  a  short  time  ago. 
Apart  from  the  above  none  but  strictly  rou- 
tine transactions  came  to  notice.  Prices  are 
somewhat  irregular,  being  steady  on  first- 
class  brands,  but  variable  on  others.  Stan- 
dard Northern  brands  of  foundry  pig  iron 
bring  $17.50  to  $18  for  No.  1  and  $16  to 
$16.50  for  No.  2,  and  best  Southern  brands 
are  dealt  out  in  moderate  quantities  at  about 
the  same  figures,  but  large  lots  of  the 
latter  are  difficult  to  move  at  5c  to  75c 
under  thos  prices,  and  inferior  brands  are  to 
be  had  as  low  as  $16  for  No.  1.  Bessemer  pig 
of  good  quality  is  steady  at  $16  to  16.50  at 
furnace,  and  selling  fairly.  Spiegeleisen,  20 
per  cent,  is  slow  at  $27.50  to  $28.50  ex  ship, 
according  to  brand.  Ferro  manganese  sells 
in  small  quantities  at  $64  to  $65.  In  old  ma- 
terial there  is  little  doing.  Iron  tee  rails  are 
quoted  at  $20.50  to  $21,  steel  at  $17  and  No. 
1  wrought  scrap  at  $20  to  20.50,  f.  o.  b.  cars 
at  shipping  port.  Of  old  rails  several  hun- 
dred tons  were  sold  at  the  price  above  quoted 
and  it  is  stated  that  a  well-known  Pennsyl- 
vania steel  manufacturing  concern  have  pur- 
chased 5,000  tons  or  more  during  the  past 
sixty  days. 

In  the  steel  rail  branch  business  is  almost 
at  a  standstill.  No  orders  of  any  magnitude 
have  been  closed  recently,  and  the  only  ones 
on  the  market  are  for  rather  small  quantities. 
Billets,  slabs  and  rods  are  selling  at  former 
prices,  but  in  moderate  quantities  only. 


Tin — Pig  tin  speculation  has  been  on  a 
moderate  scale,  and,  while  supported  to 
some  extent  to  facilitate  sales  to  the  out-of- 
town  trade,  prices  have  yielded  somewhat 
under  the  weight  of  lower  cables  from  Lon- 
don. At  the  latter  point  spot  tin  is  down  to 
^91  17s.  6d.  and  futures  have  eased  off  to 
£92  2s.  6d.  In  the  local  market  20  to  40c 
seems  to  be  full  value  for  10-ton  lots,  and 
20^  to  2o^{c.  is  about  all  that  ordinary 
jobbing  parcels  will  bring. 

COPPER — Is  in  very  limited  demand  at 
the  moment,  and  prices  are  nominal  in  a 
great  measure.  Lake  ingot  may  be  pur- 
chased at  I2^jc  without  difficulty,  but  offers 
of  I2^c.  were  refused.  There  is  little  if  any 
Arizona  on  sale,  The  report  has  circulation 
that  work  will  be  resumed  at  the  Anaconda 
mines  ere  long,  but  furnace  material  is  still 
so  scarce  that  12  to  \i)ic.  is  asked  for 
ordinary  casting  copper.  The  London  mar- 
ket was  cabled  firm  at  ^54  17s.  6d.  for  mer- 
chant bars  on  spot,  and  ^55  10s.  future. 

Pig  Lead — Has  been  sold  on  the  spot  to 
the  extent  of  several  hundred  tons  at  $4  40. 
Additional  lots  were  offered  at  the  same  price 
yesterday,  but  consumers  manifested  indif- 
ference despite  the  fact  that  smelters  are  not 
only  asking  theequivalent  of  4>4c.  for  futures, 
but  presenting  a  very  bold  front. 

Spelter — Moves  off  slowly.  A  car  load 
of  prime  Western  consigned  to  this  market 
was  closed  out  $5.05  on  dock,  and  that  price 
is  apparently  all  that  can  be  realized  now, 
although  sellers  generally  ask  $5.10  upward. 

Tin  Plates — is  still  in  very  uncertain 
shape.  Some  varieties  of  bright  charcoals 
and  ternes  are  rather  scarce  and  held  stiffly, 
but  there  appears  to  be  an  abundance  of  coke 
finish  plates,  and  some  few  parcels  have  been 
picked  up  at  prices  alleged  to  be  5  to  10c 
under  the  market.  Nominal  prices  are  as 
follows  :  Charcoal,  l/2  cross  assortment, 
Melyn  grade,  $6.50  to  $0.00  for  each  additional 
X  add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5. 9c  to$6.oo;  for 
each  additional  X-add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.50  to  $0.00;  M.F.,  20x28, 

$15.50;   Worcester,   14x20,   $5.75    to 

Worcester,  20x28,  $11.40  ;  Dean  grade, 
14x20,  $0  to  $5.25;  Dean  grade,  20x28,  $10.50 
to  $00.00  ;  D.  R.  D.  grade,  14x20,  $4.85  to 
. . . ;  D.  R.  D,  grade,  20x28,  $10.00  to  $0.00; 
I.  C.  Coke — Penlan  grade  (iron),  $5.25  to 
$0.00;  J.  B.  grade,  14x20,  $5.35  to  $5  40;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.25  to 
$5.30  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.45;  I.  C.  Bessemer  steel,  squares,  $5.7510 
$0.00  basis ;  I.  C.  Siemens  steel,  squares, 
$5.85  to  $6.00. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.    DAVIDSON    &   CO.    Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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HARDWARE. 


SPECIAL  TO  OUR  SUBSCRIBERS. 

We  would  ask  our  subscribers  to  take 
notice  that  VV.  J.  Weatherley  is  no  longer  in 
our  employ.  He,  therefore,  has  no  authority 
to  collect  or  transact  any  business  whatever 
for  this  journal. 


business  is  comparatively  slack,  time  may  be 
utilized  in  making  out  statements  of  accounts 
to  the  end  that  collections  may  be  facilitated 
a  little  later  on.  But  this  is  another  matter 
which  equally  with  stock-taking  calls  tor  the 
present  attention  of  country  storekeeper. — 
Ex. 


STOCKTAKING  AND  STOREKEEPING 

At  this  season,  the  usual  mid  year  stock- 
taking is  an  event  among  manufacturers, 
jobbers  and  to  some  extent  with  storekeep- 
ers also.  But  while  it  is  regarded  as  impera- 
tive among  those  of  larger  business  under- 
takings, country  storekeepers,  as  a  rule,  are 
not  inclined  to  deem  it  an  absolute  necessity, 
and  many  forego  the  opportunity  presented 
in  midsummer  stocktaking  to  ascertain  the 
precise  condition  of  their  affairs. 

It  is  an  anomaly  in  business  affairs  that 
the  larger  the  need  of  this,  the  less  regard 
is  had  to  what  may  be  called  the  little  things 
of  commercial  life.  Thus,  the  wholesaler  is 
very  particular  to  figure  up  the  half  cent  or 
even  lesser  fractions  in  his  purchases  and 
sales,  whereas  the  country  storekeeper,  in 
his  good  fellowship,  which  is  not  always 
business,  often  foregoes  a  small  charge  as 
too  trival  to  bother  about,  or  throws  off  the 
odd  nickel  that  may  represent  a  good  portion 
of  his  profits,  in  order  to  make  even  money, 
as  the  saying  goes. 

It  is  taking  care  of  the  nickels  or  dimes 
and  letting  the  dollars  take  care  of  them- 
selves that  has  made  the  wholesaler  what 
he  is!  In  his  extensive  dealings,  a  single 
cent  or  fraction  thereof  may  comprehend  his 
profit  per  pound,  per  hundred  or  otherwise. 
It  is  neccessary  also  for  him  to  keep  well 
within  his  own  knowledge  the  details  of  his 
business;  what  goods  or  brands  of  goods 
sell  best  and  what  are  slow  of  sale,  and  to 
enable  him  to  ascertain  this  as  well  as  other 
information  essential  to  the  proper  conduct 
of  business,  stocktaking  is  imperative  and  is 
resorted  to  at  least  twice  a  year,  in  July  and 
January,  usually  utilizing  the  first  week  in 
each  of  these  months.  Like  domestic  house- 
cleaning  which  is  also  undertaken  peri- 
odically, stocktaking  is  apt  to  reveal  much 
or  little  according  to  the  thoroughness  of 
the  undertaking.  It  would  not  do  to  say 
that  the  retailer  needs  to  take  account  of 
stock  more  than  does  the  wholesaler  for 
both  need  it  alike,  and  the  city  retailer  re- 
alizes the  necessity  as  much  as  the  manu- 
facturer or  jobber.  The  storekeeper  without 
a  periodical  account  of  stock,  is  like  the 
mariner  at  sea  without  a  compass,  his  bear- 
ings are  unknown  to  him,  and  when  the 
rocky  shore  on  which  are  strewn  many  finan- 
cial wrecks  is  near,  he  cannot  tell  in  the 
absence  of  the  reckonings  he  should  have  at 
hand.  His  over  confidence  in  himself  may 
induce  him  to  believe  that  he  is  sailing  a 
smooth  sea,  but  he  cannot  know  it  in  absence 
of  a  full  account  of  stock  which  takes  the 
place  of  chart  and  reckonings.  Aside  from 
this  the  convenience  of  having  exact  knowl- 
edge of  stock  on  hand  will  be  found  very 
great  when  the  storekeeper  comes  to  order 
fall  goods  a  fevv  weeks  hence. 

In  the  taking  of  stock  an  opportunity  is 
also  afforded  the  storekeeper  to  look  over 
his  individual  accounts,  for  by  this  time  his 
customers  have  accumulated  large  debts  to 
him,  and  the  present  is  a  good  time  to  col- 
lect. The  farmer  is  just  now  taking  care  of 
an  abundant  harvest  and  should  be  in  funds 
soon  to  meet  his  obligations  to  the  store- 
keeper who  has  obligingly  furnished  him 
supplies  on  credit  throughout  the  season.    If 


OWNED  BY  JOBBERS. 

About  a  year  ago  we  called  the  attention 
of  the  retail  trade  to  the  fact  that  a  good 
many  of  them  were  laboring  under  a  serious 
disadvantage  with  their  competitors  owing 
to  their  dependence  upon  thejobbing  trade 
for  support,  they  being,  indeed,  almost 
literally  slaves  of  the  jobbers.  This  state  of 
affairs,  which  still  exists,  is  not  the  fault  of 
the  wholesalers,  who  would  rather  have  their 
customers  stand  alone  and  meet  their  obli- 
gations promptly,  but  is  due  to  the  circum- 
stance that  many  retailers  begin  business 
with  insufficient  capital.  Lack  of  cash  is 
not  an  insuperable  obstacle  to  the  building 
up  of  a  successful  retail  business,  provided 
sufficient  energy  is  put  into  the  experiment, 
but  a  respectable  percentage  of  small  dealers 
in  this  country  do  not  seem  able  to  overcome 
it,  and  remain  for  years  upon  the  very  verge 
of  failure.  It  is  from  this  class  of  dealers 
that  come  the  complaint  of  the  unprofi- 
tableness of  business — a  complaint  that 
is  discovered  to  be  founded  upon  a  very 
unsubstantial  basis  when  one  has  an  oppor- 
tunity to  converse  with  a  retailer  possessing 
experience  and  ample  financial  resources, 
such  a  one,  for  instance,  as  a  trader  from  a 
thriving  interior  town  of  this  State  whom  we 
met  the  other  day,  and  who  said  in  answer 
to  a  question  :  "  Business  is  fair — no  'boom,' 
of  course  ;  but  the  traders  in  our  town  are 
making  money,  as  every  trader  should  who 
starts  right  and  uses  judgment.  Of  course 
a  retailer  must  know  how  to  buy  and  when  to 
buy,  and  he  must  have  the  necessary  capital 
to  enable  him  to  get  goods  at  bottom  prices, 
to  take  advantage  of  bargains,  &c.  If  a 
dealer  possessing  a  knowledge  of  his  busi- 
ness and  adequate  capital,  fails  to  make 
money,  it  must  be  because  he  neglects  his 
business.  I  know  of  retailers,  however," 
said  the  trader,  "  who  have  hard  work  to 
make  both  ends  meet,  becansetheyarealways 
in  debt;  having  started  in  debt  they  never 
have  been  able  to  catch  up  with  their  liabili- 
ties, and  are  practically  owned  by  some 
jobbing  house  with  whom  they  are  compelled 
to  trade,  but  who  some  day  will  be  forced  to 
close  them  out." 

The  exercise  of  self-denial,  economy  and 
industry  would  soon  enable  nine  out  of  ten 
of  the  retailers  who  are  thus  hovering  on  the 
brink  of  failure,  and  who  retain  the  nominal 
control  of  their  businesses  by  sufferance  of 
the  jobbers,  to  pay  off  their  debts  and  as- 
sume an  independent  attitude.  They  would 
then  be  able  to  accept  the  discounts  on 
certain  goods,  to  take  advantage  of  a  bar- 
gain whenever  the  opportunity  occurred,  to 
buy  at  rock  bottom  prices  in  every  case,  and, 
indeed,  to  make  money  in  numerous  ways, 
whereas  now  they  make  but  a  bare  living. — 
Merchants'  Review. 


AMERICAN  TIN  PLATES. 

It  seems  to  be  very  difficult  to  get  at  the 
real  facts  relating  to  the  manufacture  of  tin 
plates  in  the  United  States.  The  daily  new- 
spapers of  New  York  and  certain  other  cities 
are  publishing  fierce  controversial  articles 
on  the  subject,  and  the  American  public  may 
well  be  perplexed  as  to  the  condition  and 
prospects  of  their  infant  industry.  On  the 
one  hand  it  is  freely  asserted  that  tin  plates 
are  being  made  by  several  firms  or  compan- 
ies, while,  on  the  other  hand,  it  is  as  freely 
denied  that  tin  plates  are  being  manufactur- 
ed at  all  in  the  United  States.  Politics  are 
freely  imported  into  the  controversy,  the 
Democrats  seeking  to  throw  discredit  upon 
the  tariff  passed  by  the  Republicans  for  the 
purpose  of  "  domesticating"  the  industry, 
and  the  Republicans,  naturally  enough,  en- 
deavoring to  prove  the  great  results  they 
have  brought  about.  Someofthe  newspapers 
which  are  sceptical  as  to  the  production  of 
American  tin  plates  are  said  to  have  tried 
"  a  game  of  bluff'  upon  the  manufacturers, 
with  the  result  that  orders  for  specific  lots 
have  been  offered  and  not  accepted.  The 
makers  say  this  is  because  the  price  put  for- 
ward is  knowingly  made  less  than  the  figure 
at  which  the  plates  can  be  sold,  and  less  than 
imported  plates  of  the  same  quality  can  be 
quoted.  Whether  this  is  really  the  case  or 
not  cannot  very  well  be  ascertained  from  the 
many  columns  of  verbiage  with  which  the 
American  newspapers  are  filled,  but  so  far 
as  an  impartial  survey  ofthe  situation  is  pos- 
sible, our  inference  is  that  a  few  tin  plates — 
perhaps  some  hundreds  of  boxes  weekly — 
are  being  made  already  in  the  United  States. 
They  do  not  s^em  to  be  ofthe  best  quality, 
and  it  is  not  certain  that  the  black  sheets 
are  of  American  manufacture.  Still,  it  would 
not  be  true  to  assert  that  no  tin  plates  are 
being  made  there  now  that  the  new  tariff  is 
on  the  point  of  coming  into  operation.  As  to 
whether  the  industry  is,  or  is  not,  likely  to 
spread  rapidly,  there  is  really  no  reliable 
evidence  to  be  obtained  at  the  moment.  We 
gather  that  sundry  firms  are  going  into  the 
business  because  they  hope  for  still  higher 
duties  so  soon  as  they  can  show  the  Ameri- 
can public  that  the  trade  is  actually  in  ex- 
istence. This  hope  may  prove  fallacious  if 
the  Democrats  should  succeed  at  the  next 
election,  but  by  pushing  ahead  in  this  par- 
ticular line  of  business  the  Republicans  hope 
to  prove  the  "marvellous  success"  of  their 
tariff  legislation,  and  so  elect  the  next  Pre- 
sident. That,  however,  is  a  matter  of  the 
future.  What  has  to  be  noted  by  the  tin 
plate  manufacturers  of  South  Wales  and 
Monmouthshire  is  the  fact  that  a  beginning 
is  being  made  in  their  trade  in  the  United 
States.  Everything  must  have  a  commence- 
ment, and,  for  the  most  part,  beginnings  are 
attended  by  troubles  and  difficulties.  From 
such  troublesome  incidents  the  young  tin 
plate  industry  of  America  will  not  be  free. 
It  may,  indeed,  suffer  very  severely  from 
them,  but  the  prizes  to  be  won  by  those  who 
are  successful  are  valuable,  and  it  may  be 
taken  for  granted  that  American  "go"  and 
American  skill  will  not  be  beaten  without 
having  given  the  business  a  fair  and  extended 
trial.  Less  than  this  cannot  be  conceded 
even  by  the  keenest  opponent  of  Yankee 
methods  of  tariff  manipulation,  or  by  the 
best  friends  of  our  own  manufacturers. 
According  to  our  way  of  thinking,  the  only 
line  of  policy  of  the  South  Wales  makers  is 
so  to  improve  their  processes  and  products 
as  to  offer  American  consumers  the  best 
possible  plates  at  the  lowest  possible  prices. 
— Iron  Age. 
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NORTHUMBERLAND  PAPER  i  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 

Ve  Guarantee  our  Tarred  Paper  NOT  TO  STICK. 


BUILDING  PAPER 


Tarred  and  Plain 


We  also  manufacture  Egg  Case  Fillers  and  Complete  Egg  Cases 


For  Further  Information 
Apply  to 


THE  MILLS,  Campbellford,  Ont. 


J.  W.  PATERSON  &  BRO. 

TORONTO  AND  MONTREAL. 

Manufacturers  and  Importers,  Building  Paper,  Roofing  Material  Plaster,  Cement,  etc. 


Our  Improved  Corded  O.  K.  Building 
Paper  has  strong  linen  threads  inserted 
in  the  paper  as  shown  in  cut  which  pre- 
vents any  chance  of  its  tearing  when 
being  used.  No  other  Building  Paper 
has  this  improvement. 


BIflDEH  TWlfffi. 

The  only  reliable  low-priced  Binder  Twine  is  the  Common 

Sense  Brand,  cheap  and  easy  to  work,  follows  Manilla  on  all 
machines  in  good  order  without  change  of  adjustment.  Mildew,  Insect, 
Mowse  and  Gopher  proof. 


Sole  Wholesale  Agents  : 


&  L.  SAMUEL,  BENJAMIN  &  CO., 

26,  28  and  30  Front  St.  West,  Toronto. 
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THE    STOP-MONTH    IN    THE 
PLATE   TRADE. 


TIN- 


It  may  now  be  fairly  assumed  that  the 
scheme  of  stoppage  formulated  by  tinplate 
manufacturers  with  the  object  of  restoring 
the  equilibrium  of  the  trade  will  be  carried 
into  effect,  says  the  Western  Mail  of  Satur- 
day last.  The  efforts  made  to  induce  the 
masters  to  modify  the  scheme  by  a  joint 
determination  to  divide  the  period  of  stop- 
page into  two  parts  have  proved  unavailing, 
and  it  is  generally  felt  that  no  further  effort 
will  be  made  to  introduce  any  change  into 
the  scheme  which  the  masters  have  deemed 
it  expedient  to  adopt.  In  one  sense,  the 
agitation  has  not  been  unfruitful,  for,  though 
unsuccessful  in  inducing  employers  to  assent 
at  the  present  time  to  an  alteration  of  their 
proposals,  in  answer  to  the  deputation  of 
Llanelly  tradesmen  who  waited  upon  the 
manufacturers  of  that  town,  it  was  stated 
that,  if  at  the  end  of  the  first  fortnight  of  the 
stoppage  it  was  found  that  orders  were  com- 
ing in  at  such  prices  as  would  justify  masters 
to  re-open  their  works,  operations  would  be 
duly  resumed.  It  is  clearly  to  be  understood, 
however,  that  masters  refuse  to  work  for 
stock,  believing,  as  they  do,  that  such  a 
course  of  action  would  only  accentuate  the 
already  serious  crisis.  Whilst  some  may  be 
prepared  to  predict,  after  an  examination  of 
the  figures  indicating  the  amount  of  tinplates 
exported  for  American  consumption  during 
the  last  few  months,  that  there  are  no  hopes 
of  operations  being  resumed  until  the  expir- 
ation of  the  month  during  which  the  continu- 
ous four  weeks'  stoppage  will  take  place, 
others,  on  the  other  hand,  are  disposed  to 
treat  such  statements  as  mere  conjectures, 
which  are  as  likely  to  be  falsified  as  not. 
Meanwhile,  the  period  of  time  preceding 
the  imposition  of  the  higher  tariff— doubling 
that  already  existing— is  getting  beautifully 
less.  The  last  steamer — the  Servia — carry- 
ing tinplates  which  will  arrive  at  New  York 
before  the  ist  of  July,  left  Liverpool,  yester- 
day (Friday),  and  she  was  heavily  loaded 
with  plates,  manufacturers  having  within 
the  last  few  weeks  made  strenuous  efforts  to 
turn  out  as  large  a  make  as  possible  for  ex- 
portation for  American  consumption  at  the 
old  rate  of  tariff.  The  last  steamer  (the 
Volga),  from  Llanelly,  which  will  be  in  time 
to  catch  the  Servia  at  Liverpool,  left  the 
Llanelly  docks  on  Wednesday,  and  her  de- 
parture from  the  port,  possessing,  as  it  did, 
an  unique  interest,  was  watched  by  a  con- 
siderable number  of  people.  We  have 
already  given  publicity  to  various  steps 
taken  by  Messrs.  Morewood  and  Company, 
of  the  South  Wales  and  Cwmbwrla  Works, 
with  the  object  of  lessening  the  hardship 
following  in  the  train  of  the  stoppage  to  as 
low  a  minimum  as  possible,  and,  in  addition 
to  what  we  have  already  said,  we  have  now 
to  state  that  a  determination  has  been 
arrived  at  by  the  firm  to  engage  any  of  the 
men  who  make  application  to  work  during 


the  stop-month  as  laborers,  in  connection 
with  repairs  and  the  construction  of  a  new 
steel  mill  at  the  South  Wales  Works,  and  a 
new  reservoir  at  Cwmbwrla. 

ATTEMPTS  TO  RIG  THE  MARKET. 
"  One  Who  Knows"  (Morriston)  writes  to 
the  Western  Mail  on  Tuesday  :  "  I  notice 
in  your  Monday's  issue  that,  according  to  the 
report  of  one  of  your  representatives,  prices 
of  tinplates  are  now  6d.  per  box  higher  for 
August,  September,  and  October  delivery 
than  were  the  prices  quoted  a  fortnight  ago. 
It  may  be  that  quotations arehigher,  although 
I  am  inclined  to  doubt  it,  but  I  am  certain 
that  no  orders  are  obtainable  at  the  enhanced 
values.  There  are  no  inquiries  being  received 
for  immense  quantities  of  plates,  but  the 
prevailing  opinion  is  that  they  are  feelers 
only  and  put  forward  in  order  to  enable 
holders  of  stocks  in  America  to  determine 
the  point  at  which  they  will  fix  prices  for 
their  plates  immediately  the  increased  duty 
is  a  fait  accompli.  There  is  also  another 
section  of  buyers,  not  holding  stock  in 
America,  whose  object  it  is,  by  flooding 
makers  with  bogus  inquiries,  to  create  an 
impression  that  there  is  a  big  demand  for 
tinplates,  and  thus  lure  as  many  more  makers 
as  possible  to  join  the  ranks  of  the  few  whose 
intention  at  present  it  is  not  to  recognise  the 
stop  month.  If  this  object  is  attained,  prices 
will  decline  still  further,  to  the  detriment  of 
makers  and  to  the  benefit  only  of  this  section 
of  the  buyers.  To  nullify  this  action  of  the 
buyers,  makers  should  adhere  closely  to 
their  present  intention  of  closing  their  works 
for  one  month,  and  seek,  rather  than  curtail 
this  period,  to  extend  it  for  as  much  longer 
a  time  as  possible. " 


THE  APPRENTICE  SYSTEM. 

We  notice  that  a  writer  in  one  of  our  ex- 
changes makes  the  statement  that  "  the  busi- 
ness of  learning  a  trade  by  means  of  serving 
an  apprenticeship  has  passed  away,"  and 
adds  that  "  Young  America  cannot  stand  it 
to  be  bound  to  serve  his  time,  or  bound  to 
serve  any  given  time,  or  be  bound  in  any 
manner  to  learn  of  others  the  art  and  mys- 
tery of  the  trade  he  proposes  to  follow." 

This  seems  to  be  the  fact,  no  matter  how 
unsatisfactory  or  damaging  it  may  appear, 
and  we  are  sorry  to  be  obliged  to  admit  the 
truth  of  the  statement. 

There  is  no  question  but  what,  with  natu- 
ral adaptability,  the  youth  who  serves  an  ap- 
prenticeship with  a  man  who  has  the  object 
of  turning  out  good  workmen,  rather  than 
having  some  one  to  run  errands  and  wait 
upon  the  other  workmen,  will  become  a  good 
mechanic.  We  are  well  aware  of  the  fact, 
as  this  correspondent  further  remarks,  that 
in  many  cases  the  "  apprentices  are  not  pro- 
perly instructed,  but  are  made  simply  the 
dredges  of  the  older  workmen.  I  have  seen 
this  often  in  shops,  where  the  apprentice  for 
the  first  year  was  nothing  but  a  carrier  of 
water,  or  an  erran  boy  to  the  beer  shop  ;  and 


I  can  point  to  more  than  one  mechanic 
whom  I  believe  acquired  his  love  for  beer 
from  this  very  service  he  was  made  to  per- 
form for  the  older  workmen."  This  is  a  de- 
plorable fact,  and  one  that  does  not  reflect 
to  the  credit  of  any  employer. 

There  seems  to  be  an  idea  prevalent 
among  the  young  minds  of  to-day  that  it  is 
not  necessary  to  serve  any  apprenticship,  in 
order  to  become  proficient  at  any  particular 
trade,  and  the  evil  effects  of  this  mode  of 
thought  is  apparent  in  the  great  number  of 
"blacksmiths,"  of  pretentious  journeymen  of 
the  times. 

No  man,  no  matter  how  lavishly  nature 
has  showered  the  blessings  upon  him,  is  able 
to  grasp  all  the  principles  of  a  trade  or  pro- 
fession, neither  is  it  probable  that  he  is  so 
well  stocked  with  knowledge  that  he  may 
not  be  taught,  or  gain  some  information 
from  those  older  in  years  and  experience 
than  himself.  The  only  way  he  can  ever  ex- 
pect to  become  proficient  is  by  "  woiking  up" 
and  learning  from  others.  That  man  who, 
with  the  bravado  born  of  ignorance,  attempts 
to  place  himself  at  the  head  of  the  profession 
he  is  feigning  to  understand  and  expecting 
to  be  able  to  represent  by  sheer  "  bull-hea- 
dedness,"  will  one  day  be  found  out,  and 
then  he  may  expect  to  receive  the  discharge 
and  disdain  he  so  richly  merits. 

Modesty  is  a  becoming  virtue,  and  is  its 
own  reward.  The  young  man  who  has  mas- 
tered his  trade  by  perseverance  and  self-de- 
nial, at  the  expense  of  a  few  years  of  servi- 
tude as  an  apprentice,  will,  if  he  has  been 
"  faithful  over  a  few  things,"  be  made  "  ruler 
over  many." 

As  a  general  rule,  the  man  who  has  the 
least  particle  of  inherent  intelligence  and 
foresight  will  be  willing  to  acknowledge  that 
the  longer  he  lives,  the  more  he  finds  he 
doesn't  know,  and  the  man  who  is  so  self- 
willed  and  headstrong  as  to  think  that  he 
cannot  be  taught,  or  is  unwilling  to  be  told 
anything  (and  we  are  sorry  to  say  there  are 
too  many  such),  is[surely  too  good  and  intel- 
ligent to  inhabit  this  mundane  sphere,  where 
no  one  man  is  capable  of  possessing,  all  the 
knowlege  obtainable. 

The  best  workmen  and  most  thoroughly 
competent  mechanics  we  ever  saw  are  the 
most  modest  and  unassuming  of  men,  who 
have  learned  by  experience  that  they  do  not 
know  it  all,  and  it  is  the  man  who  does  as- 
sume this  that  is  least  likely  to  receive  any 
help  or  information  from  others.  It  is  a  plea- 
sure to  them  to  see  him  enjoying  his  igno- 
rance, and  they  are  in  no  hurry  to  forego 
this  pleasure,  when  well  aware  that  they 
would  not  receive  even  courteous  thanks  in 
return. 

It  pays  to  begin  at  the  bottom  and  "  work 
up  ;"  we  must  creep  before  we  walk,  for  in  the 
first  place  we  may  receive  a  fall  if  we  aim  too 
high,  and  if  we  disregard  the  latter  teaching 
we  are  apt  to  become  bow-legged,  knock- 
kneed  and  generally  deformed. 

Let  no  young  man  think  he  is  demeaning 
himself  by  becoming  an  apprentice,  but  let 
him  improve  his  opportunity,  and  the  time 
will  come  when  he  will  be  glad  to  say  that 
he  was  once  the  errand  boy  and  general  butt 
of  the  jokes  and  imputations  of  his  fellow- 
workmen,  and  knew  how  to  appreciate  the 
position.  It  will  help  him  to  use  more  discre- 
tion toward  others,  and  be  more  willing  to 
impart  the  knowledge  he  has  gained  to  others 
who  are  striving  to  acquire  a  knowledge  in 
the  same  direction.— Manufacturers'  Gazette. 
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THE    LADDER    OF    BUSINESS 
SUCCESS. 

There  has  been  a  deal  of  ink  spilled  on  what 
is  called  the  philosophy  of  success.  It  would 
seem  that  this  philosophy  of  going  up-stairs 
is  somewhat  mysterious,  and  that  in  busi- 
ness, as  in  machinery,  the  secrets  are  many 
and  the  range  of  patents  wide.  Advice, 
when  wise,  is  helpful,  but  when  inadvertent 
or  foolish  is  simply  wasted  gas  and  useless 
wind.  The  secrets  of  success  are,  after  all, 
as  simple  as  those  of  health  and  happiness. 
They  are  innocent  of  legerdemain  and  mys- 
tery. A  man  must  understand  his  business. 
He  may  be  honest  and  shrewd,  but  a  blind 
man  behind  a  horse  is  very  apt  to  make  a 
mistake  in  the  road  and  land  in  a  ditch  in- 
stead of  a  barn.  Ignorance,  however  much 
it  may  have  of  money,  is  in  all  cases  at  a 
disadvantage,  and  in  most  if  not  an  absolute 
failure,  yet  a  very  sickly  kind  of  success.  It 
is  sometimes  a  mystery  that  men  should 
build  up  a  successful  business  and  yet  make 
a  start  with  but  little  means,  and  with  less  or 
no  education,  while  others  with  a  pile  of 
shekels  and  a  head  full  of  brains  are  dumped 
ignominiously  into  the  backyard  of  failure 
and  insolvency.  The  secret  of  the  difference 
lies  in  one  understanding  his  business  and 
the  other  knowing  not  enough  about  it. 
There  may  be  other  reasons  that  are  opera- 
tive in  some  cases,  such  as  personal  habits 
of  extravagance  and  ignorance,  but  apart 
from  these  it  is  but  a  matter  of  common 
sense  that  no  man  is  safe  in  any  business  of 
which  he  knows  nothing. 

Attention  to  details  and  the  best  methods 
of  making  them  subservient  to  a  common 
end  cannot  be  expected  of  a  man  not  ac- 
quainted with  them.  Practical  attention  to 
little  things  is  to  success  what  atoms  are  to  a 
mountain  and  drops  of  water  to  the  sea. 
Carelessness  in  small  expenses  has  been  the 
rat  that  has  eaten  the  hole  in  many  a  ship 
that  has  sunk  outside  the  harbor.  The  pro- 
fits on  a  given  article  may  seem,  on  the  face 
of  an  invoice,  to  cover  all  costs,  but  an  un- 
stopped leakage  of  nickels  can  be  as  fata' 
to  profits  as  a  swarm  of  grasshoppers  to  a 
field  of  corn. 

A  personal  supervision  of  work  and  work- 
ers is  one  of  the  secrets  of  success.  No  mat- 
ter how  good  and  reliable  the  average  sub- 
ordinate may  be,  it  is  an  unfortunate  failing 
in  humm  nature  for  a  man  not  to  be  eager 
where  his  employer  is  indifferent. 

Honesty  in  work  is  indispensable  to  per- 
manent success.  Reputation  is  an  essential. 
Take  that  away  and  the  cocoanut  is  without 
milk  and  the  bivalve,  however  large  the 
shell,  is  innocent  of  the  oyster.  There  are, 
of  course,  accessories  to  a  business  reputa- 
tion. Advertising  is  one  of  these  vital  ad- 
juncts. In  this  age  it  is  indispensable.  It 
may  sometimes  be  careless  of  the  truth.  It 
may  be  wrongly  placed  and  miseiably 
abused,  but  it  is  still  a  fact  that  a  neglect  of 
this  important  means  of  success  is  an  invita- 
tion to  disaster.     There  are,  of  course,  many 


means  and  methods  in  modern  business  life 
to  place  its  merits  and  claims  before  the 
public,  and  they  are  all  more  or  less  helpful; 
but  the  old  rules  of  success  are  as  unalter- 
able as  the  multiplication  table.  The  man 
makes  the  business.  There  is  a  personality 
as  necessary  to  success  as  is  a  soul  in  a  body 


to  make  it  more  than  a  carcass  and  save  it 
from  being  a  corpse.  The  business  decalogue 
has  to  be  observed;  without  it  the  man  at 
the  bottom  of  the  stairs  will  probably  keep 
there,  and  even  if  he  makes  a  spurt  is  likely 
to  come  to  the  ground  again  with  a  broken 
nose. — Age  of  Steel. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps—Made  in  all 

sizes'  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect   combus- 
tion—No dirt  Pocket. 

Hence  no   bodies  of  insects    to    fry   and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


'Wj-j o  deal  ij\l    Groceries 

SHOULD    SUBSCRIBE     FOR 


Subscription  ^2    The  Canadian^ rqcerv 

-^^-O^THE  J.BMSLEAN  C2,(LT-»)  PUBLISHERS  . 
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SALES  MADE  OR  PENDING. 

W.  H.  Nesbitt,  general  merchant,  Roland, 
Man.,  has  sold  out  to  Hood  &  Hooper. 

The  stock  and  book  accounts  in  the  estate 
of  A.  G.  Hepworth,  general  merchant  and 
trader,  St.  Laurent,  Man.,  have  been  sold. 
REMOVALS  AND  DEATHS. 

Thomas  Watson,  general  merchant,  Blyth, 
Ont.,  is  dead. 

R.  J.  Marshall  &  Co.,  hardware  dealers, 
Hepworth,  Ont.,  have  been  succeeded  by 
John  W.  Seaman. 

DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

J.  W.  Langman,  general  merchant,  Por- 
tage la  Prairie,  Man.  has  assigned. 

T.  R.  Graver,  hardware  dealer,  Toronto, 
has  assigned  to  Henry  Barber  &  Co.,  To- 
ronto. 

J.  H.  Dean,  general  merchant,  Shedden, 
Ont.,  has  assigned  to  Dugald  Brown,  St. 
Thomas. 

The  Eagle  Sulky  Harrow  Co.  (Ltd.), 
manufacturers  of  harrows,  Brantford,  have 
compromised. 

L.  G.  Quick,  tinsmith  and  harness  maker, 
Bowmanville,  Ont.,  has  assigned  to  F.  C. 
Cubbitt-  Jtowmanville. 


TRADE  SALE. 

J.  F.  Cassidiy  &  Co.  solcX  on  Tuesday  the 
general  store  (stock  belonging  to  the  estate 
of  A.  J.  McKvechnie,  of  Mount  Forest,  to 
Hampton  &  to.  of  the  same  place,  at  70 
cents  on  the  dollar. 


HOW  70  SHARPEN  A  SCREWDRIVER 

The  screwdriver  is  found  not  only  in  the 
tool  chest  of  every  mechanic,  but  in  most 
houses,  and  in  not  a  few  offices.  It  ranks 
with  the  hammer,  the  saw  and  ax  in  general 
utility,  and  yet  very  few  persons  know  any- 

ling  about  how   it  should  be  sharpened  so 
i*s  to  do  its  work  most   efficiently;  that  is, 

'ith  the  least  expenditure  of  power  and  the 
^east  injury  to  the  heads  of  screws. 

In  driving  a  screw  into  the  wood,  the  force 
ased  to  press  the  screwdriver  against  the 
head  of  the  screw  tends  to  aid  the  latter  in 
penetrating  the  wood;  but  when  we  attempt 
to  extract  a  screw,  every  pound  of  pressure 
that  we  apply  tends  to  render  it  more  diffi- 
cult to  get  the  screw  out.  It,  therefore,  be- 
comes very  important  that  the  screwdriver 
should  be  so  formed  that  it  may  be  kept  in 
the  nick  of  the  screw  by  the  exertion  of  the 
very  least  degree  of  force,  for  if  it  has  any 
tendency  to  slip  out,  we  can  keep  it  in  place 


only  by  applying  pressure,  in  which  case  we 
run  great  risk  of  injuring  the  nick  and  rend- 
ering it  impossible  to  draw  the  screw, 

If  we  examine  a  screwdriver  in  the  condi- 
tion in  which  it  is  ordinarily  found,  we  shall 
find  that  it  presents  a  section  in  which  the 
sides  of  the  wedge,  in  which  all  screwdrivers 
terminate,  are  curves  with  the  convex  sides 
outward.  Now,  the  effect  of  thus  curving 
the  sides  of  this  wedge  is  to  render  it  greatly 
more  obtuse.  Moreover,  when  we  turn  the 
screwdriver,  the  tendency  to  slip  out  of  the 
nick  is  just  in  proportion  to  the  obtuseness 
or  bluntness  of  the  wedge,  and,  therefore) 
this  form  is  the  very  worst  that  can  be 
chosen.  In  the  hands  of  most  good  work- 
men, therefore,  we  find  that  the  screwdriver 
ends  in  a  wedge,  of  which  the  sides  are  per- 
fectly straight.  This  is  a  very  good  form, 
but  is  not  equal  to  a  form  in  which  the  sides 
of  the  wedge  are  curves,  but  with  the  con- 
cave sides  turned  outward.  In  this  way  we 
lessen  the  obtuseness  of  the  wedge  at  the 
extreme  point,  and  produce  a  turnscrew 
which  may  be  kept  in  the  nick  by  the  least 
possible  pressure  endwise.  To  grind  a 
screwdriver  into  this  form,  it  is  necessary  to 
use  a  very  small  grindstone,  and  many  of  the 
artificial  stones  found  in  market  answer  ad- 
mirably. Most  mechanics  would  find  it  to 
their  advantage  to  keep  one  of  these  small 
grindstones  for  the  purpose,  and  it  could  be 
run  in  the  lathe  with  very  little  trouble. — 
Technologist. 


No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done. 

Work  can  always  be  found  in  a  store  without 
double-million  microscope. 

BUSINESS  CHANCES. 


WANTED— TO  PURCHASE  AN  INTEREST 
in  Hardware  business.  Understand  it 
thoroughly;  could  take  charge  of  office;  all  com- 
munications confidential.  Box  108,  Brantford, 
Ont.  25 


BROKERS 

AND 

COMMISSION  MERCHANTS 


IN  CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


SPOONS.FORKSETC-STAMPED 


arc  genuine,.roge:rs  goods. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 

FORBES'  NEW  +~ 
PATENT  SKATE. 

The    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  in  Skating  Countries. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nuts. 

No  Loose  Parts. 
Requires  No  Previous 

Fitting. 
Always  Ready  for 

Putting  Right  On. 


Side  View,  Attached  t»  Boot. 


Top  View,  Heel  Lever  (dotted)  Open. 


Greater  Possibilities  in  Speed  and 

Points  than  any  Skate  ever  produced. 

Only   First-Class  Goods   Manufactured.      No  cecond 
Quality. 


THE  FORBES  MAN'F'G  CO.,  Ltd. 

Sole  Makers, 

17,  I9&2I  Bedford  Row,  Halifax,  N.S. 


[Wfj©  dc&l  in,  DryQeeds 


THE   DRY  GOODS  REVIEW,  fORONfoT 

C-~THE  J.B.MCLEAN  C°(17°J  PUBLISHERS. -g^}„. 


HARDWARE 


17 


CUTLERY — Good  knives,  good  value     See 
our  samples  and  prices. 

SPOONS--Our  "African"  Silver  retain  their 
eolor  and  are  cheap. 

STEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A.  C.   LESLIE  &  CO., 


445  St.  Paul  St  , 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BT  ALL  THE  LEADING  DEALERS, 


-MANUFACTURED   BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


ARTIST'S 

BRUSHES 

HOGS  HAIR, 

CAMEL  HAIR, 

BLACK  SABLE  HAIR, 

RED  SABLE  HAIR, 

INDIAN  SABLE  HAIR, 

BEAR  HAIR, 

BADGER  HAIR. 

We  manufacture  and  carry  in  Stock  a 
larger  assortment  than  any  other  House  in 
Canada. 

Quality  and  prices  guaranteed  right. 

CHAS.  BOECKH  &  SONS, 

8D  York  St.,  TORONTO. 


Write   for   illustrated   Price    List. 


F.  E.  DIXON   &,  CO., 

MANUFACTURERS  OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


BURNS  &THOMAS 


Q  A  TX7"Q  CIRCULAR,  Shingle,  Re  sawing 
Oil  W  O      Drag,  Gang,  Cross-cut,  etc. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


®o 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 
Yards: 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 
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The  Gardner  Steel  Sash  Ribbon 

AND  PULLEYS. 


Is  being  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTI8 " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  I  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE         t  M       ^w      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  he  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


&«  K«re  OLDfAAN!  ifvovj  warvt  to 
Tl  nt  ths.'llOHTNINO'TREElER  get  a 

(.  *"»  STOP-WATCH. 


SHEPARD  HABDWAEE  CO.,  Buffalo,  N.Y. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright, 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  $6  50 

IX  "  7  50    7  75 

I.X.X.,       "  8  75    9  00 

Raven  &  P.D.  Grades— 

I.C..  usual  sizes 5  25    5  50 

IX  "  6  25    6  50 

IXX  "  7  25    7  50 

I'.XXX.,     "  8  25    8  50 

D.C.,  121  X  17        4  75     .... 

D.X.,  5  75     .... 

D.X.X.        "  .....    675 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    5  00 

I  C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .    8  75    9  00 

IX.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

"        14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6f    7 

26        "     7J    7l 

28       "     7}    8 

Iron  and  Steel. 

Hftifi  Pries 

Common  Iron,  per  100  lb   . .  $2  05  2  10 

Refined      "               "             ••  2  45  2  £> 

Horse  Shoe  "                        ••  2  50  2  55 

Rand                "                           ..  2  50  2  65 

Hoop              "            '             ..  2  65  2  80 

Swedish         "          "            ..  4  00  4  25 

Sleigh  Shoe  Steel 2  50  2  75 

Tirn  steel        3  00  d  ao 

Machinery........: 3  00  J i  25 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet       "       0  101  0  12 

Tank  Plates 2  00  2  25 

RoilerRivetB 4  60  6  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch  15 

Boiler  Plate. 

Jinch $2  45 

5-16" 2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22to24      "      2},3 

26  "      3,    3J 

28  "      31.3J 

Canada  Plates. 

Blaina 1  bright  3  10    3  15 

Abercarne 3  20    3  25 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60to60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5} 

26  gauge,  "       54, 6 

28      "  "        5|,6i 

Gordon  Crown— 

16  to  24  gauge,  per  lb  5J,  6 

5},6i 


26  gauge, 


Note — Cheaper  grades  about 
per  lb  less. 

C*iain. 
Proof  Coil,  3-16  inch,  per  lb 7 


5},  61 
1  cent 


1 

5-16  ' 
% 
7-16 


71 

f     61 

6 

51 

51 

:    4f 

3  60 

3  50 

5  90 

2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  §  in.  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
"        35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

Prom  1  to  20  gauge 0  25    0  27 

Prom  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "     0  05|  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  061  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  it 
lengths  lists  at  71c. 

Solder. 
Half-and-half  (guar.;  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb 80  151  0  16 

Other  makes  "    0  141  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J    .. 

No.  1  Do "  0    5 

No.  2  Do "  0    4J 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1, 1  and  1  gallon  tins.)    ' 

Pure,    pergallon $105  8110 

2ndqualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "    0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green   0  09 

Chrome    "        .0  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "       2  75 

Venetian  Bed  (B.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "      2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do     pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre 0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "       1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  64 

Boiled        "      0  67 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  perlb 0  091    0  091 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    017 
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HARDWAUE. 

Ammunition — Cartridges. 

Kim  Fireristol,dis.40  to  45  p.c.  Amer 
Rim  Firo  Cartridges,  Dom.  50 and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Bine,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot   Shells,     "Trap"    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  «1  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and  Vice  combined 
each 4  50 

Augers. 
Gilmour'9,  discount  50,50 and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.     1  35    1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                   "          ....     0  65  1  25 

Brad,                        "          ....     0  85  1  60 

"  handled                      ....    3  60  7  30 

Saddlers'.              "         ....    0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  —  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells — Hani, 
Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  550    800 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'   discount  35,40  pe   cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  374, 40  per  cent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— -iujer. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,   47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47J  to  50  per  cent 

Expansive,. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,  per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross    2  25  5  20 
Blind  Rollers. 

Annex    per  doz.    125  175 

Mascot   "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per   doz.,  dis.  37J  per  cent. 

Henis,  No.  8        "      6  00 

"    No.  9        "      1  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers, 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.  50pc.  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   ....    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  110 

White,  lump,  per  lb 0  01J  0  Olj 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels— Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz ....    0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  i  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows— Stove  Pipe. 
Dis  20  to  33J  p.  c. 

Fftwc  f  ts 
Cork  Lined,  per  doz.   ...'...    0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's, dis.  Can.  list, 25pc  to  27J  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseRasps,  dis.  45  p.c.  Amer  I  tellers 

50  p,c.  Can.  ) 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33 J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,  dis. 40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fr"uit  Presses. 

Henis'    per  doz 4  00 

E  nterprise,  discount  lOp.  c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size          Per         Per  Per      Per 

United         50  ft.     100  ft.  50  ft.  100  ft. 
inches. 

16  to  25           1.45          2.80  2.15 

26to40           1.55          3.00  2.45 

41  to  50                           3.40  5  30 

57  to  60                           3.70  5.80 

61  to  70                           3.95  6.30 

71  to  80                              4.40  7.40 

81  to  85                            5.30  8.40 

86  to  90                            6.00  10.00 

91  to  95  11.50 

96  to  100  13.65 


1'ilkington. 
Ordinary 
1st  break  $3  65 


2nd 
3rd 

4  th 
5th 
6th 
7th 


Picture  Glass. 


3  90 

4  60 

4  95 

5  40 

5  90 

6  50 


Pilkington's  ordinary. 

1st  break 4  30 


2nd 
3rd 
4th 
5th 
6th 
7th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Glue  Pots. 


Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27*  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12J  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        per  doz 100    3  50 

Store  door    "    100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37J,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c, 
"    Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62J  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03J  0  04J 
Per  doz.  sets. 

Screw,  Eureka  113    180 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring   1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc,  discount  40  pej 

cent. 

Planter's  per  doz  4  00    5  00 

Hooks —  Cast  Iron 

BirdCage,    per  doz  0  50    1  10 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    1  00    3  00 

Chandelier,  per  doz   0  50    113 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 

dis.  17J,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


Red  Cap,  Crown  Brand, 


Blue  Ribbon, 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

zlozstzdoidt,  cnsrT. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  74  per  cent.  dis.  off 

new  list. 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 
Bronze,  Gem,         "        ....    6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,  porcelain,  P.  & 

L   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  190    7  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padu>ck. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent       20       25 
Canadian,  374  to  40  per  cent. 

Home,  each 

Mincing  Knives. 
American,  per  doz 42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cent 

Nails. 

Cut,  3   in.   and   upwards, 

per  keg  base,  price 2  30 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American 185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety       "    0  18    0  18 

Canada  W.W.         "     0  20 

American  W.W.    "    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,   with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  25  per  ot. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
per  doz  6  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.     American  dis   45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37 J 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey'sVictor.dis.  12J  to  15  per  cent, 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  o. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

624  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     —    100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         34 
Sliding  Door,         "      ....         H       3j 

"Dolr  t-i  a 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per c. 

Rope 

Per  lb. 
Sisal.    Manilla. 
7-16 in.  and  larger..     91  124 

K,  5-16,  %  in 9f  13 

3-16  in ICi  134 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..       13J     16 

Jute    "     -        08       08J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  374  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

>'  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30p.e 

Emery,  per  quire 55       90 

Sash  Cord. 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent. 
Canadian,  dis.  45,  50  p.  o. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

Hausaire  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      R.  H.      "      724       "  " 

"     F.  H.  Brass  75        "  " 

■•     R.  H.      "      70 
Diamond   Point    wood   screw   nails, 
bright,  dis.  774  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  30  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...       77    1  40 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  374  Per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,                            "  3  00    5  00 

Lock,  Andrew's           "  4  50  11  50 

Soap 

Sapolia    1  gross  boxes 3  25 

•'         I  and  4  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1 

Iron,  American  1 

Spoons  and  Forks. 
TeaSpoons per  gross    7 


80    5  00 
35    2  35 


50    12  00 

00  

00    30  00 

00 

00  

00 


Dessert  "    "  21 

Table      "     "  30 

Dessert  Forks....  "  24 

Medium     "      ....  "  27 

Table  "...  "  36 

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  44     41 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
oent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,   "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron.blued  or  tinned,  dis.  424pc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25 p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather 5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel, each.     0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 

cent,   to  70    and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174, 20  per  cen 
Game,  H.  & N. ,  or  P.S.& W. ,  discount  62 4 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute       " ""     """ 

Blue  ribbon   ...    614 

Redcap q  12 

Crown „,    oil 

"         Silver  Composite 0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each 2  00  4  501 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ... .  0  12  0  13 

Pipe,  each  550  900 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,l0&i2in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  74  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c.  per  100  lbs.  net  added  for  freights 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  eopper  74 
p.c.  dis.  a 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  O64  0  061 

Malm's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes Line.galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  O44  0  04} 

Ditto  Glidden  2  point  0  041  0  04} 

Galv.  Stetl,  plain  twist  ..    0  04*  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  044  0  04} 

Staples 0044 

Terms,  60 days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.c. 
Coe'sGen'ne,dis.321p.  c. 
Diamond,  dis.  33£,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

r*   "o   ^,S^.PerQOZ 5  80  7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each \\\  340 

Pocket,  perdoz i'25  2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W„  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  tor  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FI1TEST    GiTJ-A.XjIT"X" 


TRADE  MARK  FOR 

®W?.R0CEBS.^ 

KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 

The  best  in  the  Market. 
Manufactured  by     JJ^J^j  JJ^g   jjj^   (J^ 

•  Montreal,  P.Q. 

Members  of  the  White  Lead  Association  of  Canada. 


TRAVELLERS 

SHOULD  SEND  25C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


* 


IIIHIIIIIIIinillllllHIIIIIIIHIHIIIIWIIIIIIimilllll!IHIIIII| 
SAW  YOUR 


■  ADVERTISEMENT 


IN   THE 


HARDWARE.    ■ 


When  writing  to  our  advertiser    please  inclose 
the  above. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


Cincinnati  bellFoundry  Go 


[^     SUCCESSORS  IN  BLYMYER'BELIS  TO  THE 

1    BLYMYER  MANUFACTURING  CO 

kViV  CATALOGUE  WITH  2200  TESTIMONIALS 


*5ELLS.CHURCH.SCH00L.FIRE  ALARM 


No  Duty  on  Church  Bells.    Please  mention  this 
paper 


For  our  Fifth    Edition 

Un\i/   TO  SELECT, 
nUtf    LAY  and   PAINT 

A    TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil, 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 


M  R  — Correspondence  invited  from  Canadian 
firmi1  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  of 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE. 


Deyore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices, 


DEALERS  SHOULD  STOCK  UP  WITH 

DOMINION 

Ammunition 


-AND- 


u TRAp  » 

Shot  Shells. 


THEY  ARE  NOW    IN    GREAT    DEMAND    BECAUSE   OF 
THEIR   SUPERIORITY. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.«and  Treas.  CHAS.  N.  CANDEE,  Sec'y- 

The  Gutta  Percha  k  Rubber  Mfg.  Co, 


OF    TORONTO. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  riON  reported  during  1890. 

Belting-.  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER' MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,       -        -        TORONTO. 


Copper  Wire  !    Brass  Wire  ! 

Copper  guaranteed  to  be  pure   Lake   Copper  of  the  highest  conductivity.     Carefully   drawn   to 
decimal  gauges,  equal  in  quality  and  finish  to  anything  imported.     Also 

TINNED  COPPER  WIRE,  MERCHANTS'  COPPER  WIRE, 

ALL  GAUGES  BRASS  WIRE. 

Made  from  High  or  Low  Brass  for  Springs  and  other  purposes,  tinned  if  required. 
Prices  guaranteed  lower  than  can  be  imported.     Capacity  10  tons  per  day. 

DOMINION  WIRE  MANUFACTURING  GO'Y.  Toronto  and  Montreal. 
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TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


Machinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and   Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

HlCELtEWlSfiSO^ 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000, 


A 


Sole    Agents    and    Manufacturers 
of  the 


*    #A*    * 


Forsyth  (Boston 

**Q*=f!^^  Belting  Co'y) 


*  *T*  * 


y 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

O— O— O O— 0-0 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN   BRANCH : 

Corner   Yonge   and    Front  Sts.,    TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HA^DWAKE 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 

PUBLISHED    WBBKIiT— SUBSCRIPTION    #2.00    A    YEAP. 
TORONTO    OFFICE:   6  Wellington  Street  West.  MONTREAL    OFFICE:    115  St.   Francois  Xavier  Streei. 


Vol.  3. 


TORONTO,  JULY  25,   189  1 


No.   30 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THE  J.  I.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE    PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5St.  FrancoisXavierSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  106,  Times  Building, 

Roy  V.  Somerville,   Manager. 


EXPLOSIVES  IN  HARDWARE 
STOCKS. 

Dealers  ought  to  be  on  their  guard 
against  transgressing  the  law  which  pre- 
scribes how  much  of  imflammatfle  stock  shall 
be  stored  at  any  one  warehouse  within  the 
fire  limits.  Disregard  of  the  requirement 
that  a  certain  maximum  must  not  be  ex- 
ceeded, some  traders  are  in  danger  not 
only  of  destroying  their  own  stores  and 
stock  and  the  property  of  their  neighbors, 
but  also  of  causing  fatal  accidents.  Nor 
is  there  any  solace  for  their  feelings  in 
such  a  case,  as  they  forfeit  their  insurance 
and  render  themselves  further  liable  to  pay 
heavy  penalties  for  violating  a  strict  law. 
There  is  no  need  to  keep  an  excess  of  stock 
that  is  a  source  of  deadly  peril.  The  concep- 
tion of  business  that  leads  a  man  to  do  this 
is  astrange  one.  It  is  better  to  be  wanting  mo- 
mentarily in  the  quantity  necessary  tomakea 
few  sales  than  to  have  more  than  law  counte- 
nances the  keeping  of.  What  signifies  the  loss 
of  a  few  sales  in  comparison  with  the  total 
destruction  of  your  own  store  and  stock,  your 
neighbors  premises  and  probably  the  violent 
death  of  unsuspecting  persons  who  have  the 
misfortune  to  be  in  too  close  proximity? 
Gunpowder,  benzine,  turpentine,  coal  oil, 
etc.,  ought  to  be  kept  strictly  within  the 
quantity  allowed  by  the  local  by-law.  The 
Williams'  fire  in  Hamilton  a  few  weeks  ago 
teaches  its  own  lesson.  After  the  heavy  loss 
sustained  by  that  fire  with  no  compensation, 


the  unfortunate  merchant  was  pursued  by 
the  law  and  sentenced  to  pay  $io  fine  or  go 
to  jail  for  30  days,  the  lightest  penalty  the 
magistrate  felt  himself  at  liberty  to  inflict. 
Chief  Aitchison,  of  Hamilton,  has  had  the 
following  to  say  in  a  recent  interview  : 

"As  to  the  storage -of  coal  oil  and  ex- 
plosives, I  did  not  tell  the  committeee 
half  I  knew.  There  was  one  case  here 
where  300  barrels  of  coal  oil  were  stored 
in  a  certain  place,  and  after  the  man  had 
gone  out  of  business  I  asked  him  about 
it  one  day,  and  he  admitted  to  me  that 
it  was  so.  About  the  gunpowder  I  said 
was  on  Market  street,  that  was  dead  right. 
I  can  take  you  to  one  place  where  there  are 
600  pounds  of  powder,  another  place  with 
300,  and  another  with  200.  The  limit  is 
twenty-five  pounds.  I'll  tell  you  how  you 
can  come  pretty  near  to  determining  how 
much  gunpowder  a  dealer  has  on  hand. 
Ask  him  how  many  grades  he  keeps,  and 
allow  him  25  pounds  for  each  grade,  for  they 
can  not  buy  less  than  a  keg  of  each.  The 
most  of  them  have  cartridges  in  addition. 
As  I  told  the  aldermen,  I  had  one  man  put 
his  powder  on  the  top  story,  because  there  is 
less  danger  there  than  in  the  cellar. 

"  When  Roach  &  Insole's  place  was 
burned  some  years  ago,  I  knew  there  was 
powder  stored  there,  and  just  where  it  was, 
too.  The  fire  was  quite  close  to  it,  and  I 
took  two  of  my  men,  went  down  into 
the  cellar  and  carried  out  five  kegs 
through  the  flames.  They  were  not  all 
full,  but  they  had  been,  and  if  they  had  ex- 
ploded some  one  would  have  gone  up  with 
them. 

"  There  is  scarcely  a  drug  store  or  a 
plumber's  shop  of  any  size  in  the  city  in 
which  the  law  regarding  explosives  is  not 
violated  all  the  time.  As  to  dynamite,  a 
shott  time  ago  a  man  brought  sixty  pounds 
of  it  with  him  in  a  Pullman  car  to  the  Stuart 
street  station,  and  from  there  went  on  up  to 
London,  delivering  at  a  quarry  or  something 
of  the  kind  near  there.  Just  imagine  what 
would  have  happened  if  the  car  in  which 
that  was  hod  got  off  the  track." 


PRICES  ON  TIN  PLATES. 

Tin  plate  and  sheet  material  generally 
have  occupied  an  artificially  high  plane  of 
value  throughout  the  spring  and  summer. 
This  fact  may  be  attributed  to  causes  opera- 
tive several  months  ago,  the  principal  -  ne 
being  over  cautious  buying.  The  conse- 
quence is,that  buyers  generally  have  paid  con- 
siderably more  for  their  material  than  they 
would  otherwise  have  done  by  ordering  last 
fall.  None  of  them  would  do  so  however, 
the  universal  opinion  at  the  time  being  that 
the  market  would  have  to  settle  off.  In  cal- 
culating upon  this  they  entirely  ignored  the 
fact  of  small  stocks  in  first  hands  here,  and 
the  repeated  and  continuous  reports  from 
primary  markets  in  Wales  that  makers  had 
orders  enough  to  keep  them  going  six  months 
ahead.  No  !  they  knew  better  than  that  ! 
but  it  seems  they  didn't,  for  it  has  turned  out 
just  as  they  expected  it  would  not,  and  we 
have  had  a  firm,  closely  sold  up  market  on 
sheet  material  throughout  the  spring  and 
summer,  with  prices  artificially  higher  than 
they  would  otherwise  have  been  as  much  as 
$75  to  $100  higher  in  fact  than  the  range  of 
values  last  year,  the  figures  then  being  $3.80 
to  $4.50  on  cokes  and  $4.00  to  $4.25  on 
charcoals,  there  being  no  material  varia- 
tion from  this  idea.  This  season  on  the 
contrary,  cokes  have  run  up  as  high 
as  $4.75  and  charcoals  $5  to  $6.  Within  the 
past  fortnight,  however,  matters  are  radically 
altered  ;  supplies  negotiated  for  some  time 
agoarriving  with  more  freedom, anJ  thestrin- 
gencyof  the  market  has  been  relieved.  Values 
in  consequence  have  already  eased  off  to  a 
more  normal  position, and  now  cokes  are  quot- 
ed at  $3.75  to  $4  and  charcoal  $4.25  to  $4.50. 
Thisis  more  onaparwithlastyear's  values, but 
there  is  still  room  for  some  additional  shrink- 
age, although  it  is  not  expected  that  values 
will  go  much  lower.  Of  course  the  new 
American  tariff  regulations  will  have  some 
influence  on  the  importations  to  the  United 
States,  but  there  are  some  who  assert  that 
more  tin  plate  will  be  imported  to  that  country 
than  ardent  patriots  would  like.  In  fact  the 
American  tin  plate  industry  is  entirely  inade- 
quatetosupply  thedemand,  while  it  is  claimed 
as  a  positive  fact  that  tin  plate  can  be  laid 
down  from  Wales  in  the  United  States  at 
$%c.  duty  paid.  Now  tin  plate  makers 
across  the  line  cannot  get  their  block 
sheets  for  less  than  3>^c.  for  28  gauge,  so 
that  after  the  tinning,  etc.,  is  provided  lor 
it  will  be  seen  that  thev  will  have  hard 
work  to  undersell  the  Welsh  plates  if  they 
do  so  at  all. 


HARDWARE 


DISCOUNTS  ON  IRON  PIPE. 

This  matter  is  as  much  a  subject  of  con- 
jecture as  ever,  and  the  range  represented 
by  the  discounts  that  are  allowed  is  said  to 
be  a  very  wide  one.  Of  course  there  are 
makers  who  stoutly  assert  that  they  would 
not  think  of  giving  a  better  figure  trian 
62^  per  cent.,  but  there  is  no  doubt  that 
it  is  done,  the  methods  adopted  varying, 
but  the  result  attained  being  the  same. 
For  instance,  a  buyer  asks  for  a  discount 
and  instead  of  62  and  5  he  is  given  64 
per  cent.  The  difference  is  not  great,  it  is 
true,  but  still  it  is  a  difference  of  3c,  which 
on  a  round  quantity  of  pipe  means  a  nice 
little  saving.  In  fact  it  is  utterly  impos- 
sible to  give  any  particular  basis  as  a  dis- 
count, but  perhaps  62  >£  comes  as  near  the 
mark  as  any  that  we  can  give.  At  any 
rate  we  know  of  several  transactions  com- 
prising in  each  instance  several  hundred 
feet  which  were  handled  on  this  basis. 

In  connection  with  values  on  iron  pipe  it 
may  be  interesting  to  mention  that  an  ad- 
vance is  impending  in  the  United  States,  the 
association  there  which  practically  regulates 
the  range  of  values  having  intimated  as 
much  in  a  statement  which  they  issued  some 
time  ago.  If  the  proposed  advance  in  the 
standard  price  is  made  across  the  line  it  is 
very  likely  to  have  some  sympathetic  effect 
on  the  prices  of  English  pipe,  and  if  such  is 
the  case  it  will  react  on  values  in  Canada. 
At  any  rate  makers  are  watching  the  matter 
with  attention. 


CITY  TRAVELLERS'   EXCURSION 
AND  PIC-NIC. 

On  Wednesday  at  5  or  6  a.  m.,  at  "  the 
breezy  call  of  incense-breathing  morn,"  a 
large  number  of  people  rose  from  their  downy 
couches,  and  an  hour  or  so  afterwards  pour- 
ed forth  from  street  cars  and  carriages  upon 
the  wharf,  about  the  time  that  the  shrill 
clarion  of  a  certain  steamboat  was  confound- 
ing men's  senses  by  its  warning  note.  It  did 
not  escape  the  notice  of  these  early  risers 
that  the  sun  was  shining  brightly,  that  the 
sky  was  cloudless,  the  bosom  of  the  lake  un- 
ruffled and  the  weather  fresh — too  fresh 
perhaps  to  be  in  strict  keeping  with  the 
retirng  natures  of  the  observers,  but  not 
fresh  enough  to  jar  with  their  thermal 
susceptibilities.  The  day  was  a  glorious 
one,  as  well  it  might  be,  for  that  parti- 
cular day  had  been  bespoken,  had  been 
marked  out  in  the  calendar  weeks 
before,  by  the  Commercial  Travelers'  Asso- 
ciation of  this  city,  as  a  day  worthy  to  be  the 
date  of  their  first  excursion  and  picnic.  And 
it  entirely  adapted  itsell  to  the  greatness  of 
the  occasion.  In  the  dewy  shade  the  robin 
trilled  his  layin  sweetest  note,  and  the  flowers 
worn  by  the  ladies  and  gentlemen  made 
grateful  offerings  of  beauty  and  perfume  to  a 
day  of  pleasure.  All  things  seemed  to  chime 
in  with  the  spirits  of  the  pleasure-seekers. 
And  a  goodly  company  they  were.     Among 


them  could  be  seen  the  grizzled  locks  of  the 
veteran  who  had  borne  the  grip  through  storm 
and  tide  for  a  score  of  years,  alongside  of  the 
mantling  cheek  of  him  whose  first  order  was  in 
the  near  past,and  whose  second  was  probably 
in  the  distant  future.  All  the  varieties  of  type 
that  could  be  crowded  between  these  two 
ends  of  the  scale  got  on  the  boat,  and  all 
agreed  in  being  contributors  to  the  fund  of 
entertainment.  They  were  going  to  Niagara 
Falls  to  gaze  on  the  mighty  cataract,  and  to 
disport  them  as  gleefully  as  they  might  on 
the  romantic  banks  between  which  its  waters 
glide.  And  they  were  accompanied  by  their 
wives,  their  daughters  and  their  sweet- 
hearts, and  the  innumerable  host  of  kin- 
dred comprehended  under  the  general  name 
of  friends.  And  the  ladies  served  as  reflec- 
tors to  all  the  other  charming  features 
of  the  day,  themselves  the  most  charm- 
ing. The-  sun  shone  more  brightly  be- 
cause they  were  along,  the  birds  sang  more 
sweetly,  and  the  memory  of  the  day 
will  on  their  account  be  longer  cherished. 
Music,  too,  with  its  voluptuous  swell  gave 
the  soft  winds  a  voice.  Marcicano's  string 
band  was  there  and  it  played  long,  languish- 
ing strains  that  melted  the  hearts  and 
animated  the  heels  of  the  festive  company. 
There  was  joy  on  board.  The  evil  spirit  of 
sea-sickness  seemed  to  be  even  pleased,  and 
few  there  were  who  had  to  go  down  to  the 
side  of  the  ship  with  "  the  return  of  the 
swallows." 

Great  has  been  the  talk  for  the  last  ten 
days  as  to  the  result  of  the  base  ball  match 
— Travelers  vs.  Grocers.  Friends  of  both 
sides  became  so  interested  that  they  were 
even  willing  to  gamble  their  last  dollar 
Therefore,  when  the  Falls  were  reached  no 
time  was  lost  in  repairing  to  the  scene  of 
action.  Space  prevents  our  going  in  detail 
the  efforts  of  each  individual  player  to  make 
more  than  one  run.  The  Knights  of  the  grip 
were  evidently  "not  in  it"  as  the  score  stood 
11  to  1  in  favor  of  the  retail  grocers  and  one 
innings  to  spare.  The  travelers  now  claim 
that  half  their  team  were  not  present.  How- 
ever, that  is  no  excuse,  and  the  grocers  hold 
the  fort.  The  players  were  as  follows  : — 
Travelers—  Messrs.  Caldwell,  (he  made  the 
one  run  for  them),  Muldrew,  J.  Park,  Eck- 
hardt,  Fox,  Thompson,  Lucas,  W.  Park  and 
Dimmock  ;  Grocers — Messrs.  Saulter  Mulg- 
neen,  Stewart,  McCleary,  Forster,  Sykes, 
Gibs,  Campbell  and  W.  F.  Britton. 

In  the  evening  when  "calm  stillness  and 
the  night  become  the  touches  of  sweet  har- 
mony," Marcicano's  band  laid  itself  out  to 
transfix  with  admiration  and  render  spell- 
bound every  human  being  within  bearing 
who  would  not  dance.  So  when  they  got 
their  bowes  rosined  up  and  the  deck  was 
cleared  for  action  they  struck  in,  and  the 
crowd  walked  and  schottisched  and  polkaed, 
and  kept  things  going  by  the  hour,  and  when 
the  orchestra  got  tired  they  asked  tor  more. 
It  was  truly  a  goodly  sight.  But  this  was 
not  all,  in  the  cabin  a  grand  concert  was  in 
progress.     You  know  the   travellers  can  do 


anything.  They  sang  there  till  the  boat 
reached  her  dock.  Besides  a  number  of  se- 
lections from  the  Travelers  Glee  Club, 
under  the  leadership  of  Mr.  C.  Dimmock, 
songs  were  given  by  Messrs.  J.  Park, 
A.  H.  Lawson,  McCann,  C.  Lucas,  F. 
Morley,  C.  S.  Fairbairn,  Spencer,  C. 
A.  Caldwell,  Bradshaw,  F.  C.  Crean, 
Jas.  Owen,  A.  M.  Gorrie,  Henry  Wright, 
(Jock  McCraw)  C.  Rupert.  Mr.  Geo.  Taylor, 
grocer,  Spadina  avenue,  also  gave  an  excel- 
lent song. 

Now,  among  the  grocers  who  saw,  heard 
and  enjoyed  all  these  things  were  noticed 
the  following  :  Messrs.  Barron,  Gibson, 
Thackray,  Butcher,  Mara,  Sykes,  Mills 
Williamson,  Swan,  Milligan,  Johnston,  Saun- 
ders, R.  Donald, jr.,Webb,  Dewey.  Radcliffe, 
F.  Britton,  A.  Smith,  Anderson,  Roberts,  and 
McCulloch. 

Among  the  travelers  who  seemed  every- 
where at  the  same  time  we  saw  Messrs. 
Maxwell,  Piper,  Fairbairn,  Dimmock,  Gal- 
low,  Bradshaw,  Sloan,  Owen  andFurr.ival. 

The  whole  day  was  a  success  in  all  re- 
spects, and  the  committe  shares  with  Jupiter 
Pluvius  the  honor  of  making  it  a  success. 
Only  rain  could  have  made  a  failure  of  it  with 
so  competent  a  committee,  and  last  and  best 
it  was  a  financial  success. 


PRACTICAL  SUGGESTIONS  FOR 
THE  BUSINESS  MAN. 

It  is  a  good  plan  for  every  business  man 
to  use  printed  stationery  in  carrying  on  his 
correspondence,  no  matter  now  large  or  how 
small  may  be  his  trade  Most  merchants  do 
this,  but  now  and  then  a  letter  is  received 
having  nothing  but  the  chirography  of  the 
writer  to  indicate  his  name  and  place  of  busi- 
ness. When  name  and  address  are  written 
plainly,  which  is  done  in  the  great  majority 
of  cases,  they  can  of  course,  be  readily  de- 
ciphered without  the  supplementary  work  of 
the  printer,  but  the  fact  will  not  be  disputed 
that  the  writing  of  many  persons  cannot 
always  be  read  easily  by  those  unfamiliar 
with  it.  Where  words  in  the  body  of  a  letter 
are  ambiguous,  they  can  usually  be  de- 
ciphered without  great  difficulty  by  examin- 
ing them  in  relation  to  the  context,  but  such 
a  key  is  not  obtainable  in  an  attempt  to  read 
the  name.  A  printed  note  head  makes  the 
name  plain,  looks  business-like,  and  the  cost 
is  insignificant  in  proportion  to  the  benefit 
derived.  This  is  a  cheap  mode  of  advertis- 
ing that  dealers  should  not  neglect  to  im- 
prove. 

Enterprising  business  houses  make  it  a 
point  to  preserve  all  correspondence.  Let- 
ters written  are  copied  in  books  provided 
for  that  purpose,  while  communications  re- 
ceived are  filed  systematically  for  future  re- 
ference in  case  they  should  be  wanted.  The 
wisdom  and  necessity  of  this  policy  are  ex- 
emplified every  day.  The  memory  of  a  cor- 
respondent is  at  fault.  He  feels  sure  that 
the  terms  of  a  contract  have  not  been  com- 
plied with,  that  he  ordered  something  dif- 
ferent to  what  he  received.  A  reference  to 
his  letter  corrects  the  defect  in  his  memory 
and  convinces  him  of  his  error.  If  the  let- 
ter has  been  destroyed  it  may  be  impossible 
to  make  a  patron  believe  that  he  is  mis- 
taken, and  the  careless  business  man  may 
be  compelled  to  choose  between  the  un- 
pleasant alternative  of  losing  the  trade  of  a 
good  customer  or  yielding  to  an  unjust  de- 
mand. Few  letters  may  ever  be  required 
for  perusal  after  they  have  been  answered, 
but  when  a  man  does  want  an  old  letter,  he 
wants  it.  So  it  pays  to  give  close  and  exact 
attention  to  the  preserving  and  filing  corres- 
pondence.— Ex. 


HARDWARE. 


THE  MERCHANTS'  GREATEST 
NEED. 

There  never  was  a  time  that  could  com- 
pare with  the  present  in  the  amount  of 
gratuitous  and  frequently  worthless  advice 
tendered  merchants  for  their  guidance  in 
business.  Much  that  is  offered  is  of  such 
a  character  that  any  merchant  with  a  vein 
of  common  sense  in  his  make-up  would 
waste  his  time  in  devoting  it  to  the  reading 
of  such  articles. 

In  a  general  sense  advice  is  a  good  thing 
for  a  merchant  to  receive,  providing  he  has 
the  time  to  think  it  over  and  carefully  con- 
sider the  supposed  merits  of  the  argument. 
But  to  the  hustling,  energetic  merchant,  the 
one  who  is  busily  employed  with  working 
out  his  own  advice  through  the  practical 
workings  of  his  business,  there  is  no  neces- 
sity of  his-  wasting  valuable  time  in  con- 
sidering the  smaller  ethics  of  the  trade. 
Those  things  which  are  of  the  utmost  impor- 
tance in  one's  business,  gradually  unfold 
themselves  to  the  thinking  man  no  matter 
what  his  walk  in  life. 

There  is  one  thing,  however,  which  no 
amount  of  thought  nor  advice  can  do  for  a 
merchant,  and  that  is  bring  to  him  reliable 
information.  Reliable  information  is  the 
keynote  to  success  in  any  business.  It  al- 
ways has  been  and  always  will  be  so.  A 
merchant  may  be  the  peer  intellectually  of 
any  man;  may  be  bright  and  quick  to  take 
advantage  of  a  competitor  in  his  methods  of 
doing  business  and  yet  prove  a  dismal  fail- 
ure through  the  lack  of  reliable  information. 
He  may  be  prudent,  economical  and  appar- 
ently thrifty  yet  men  of  this  character  are 
just  as  prone  to  split  on  this  rock  as  those 
.of  any  other  class.  Reliable  information, 
backed  with  only  a  moderate  amount  of 
brains,  has  been  the  secret  of  many  a  rich 
man's  wealth,  and  how  much  more  valuable 
does  it  become  when  possessed  by  an  ener- 
getic and  persistent  business  man  who  has 
the  brains  to  carry  out  a  project  or  purchase 
merchandise  on  the  strength  of  the  latest  and 
most  accurate  information. 

The  world  is  full  of  wealthy  men,  and  it  is 
safe  to  say  that  originally  ninety  per  cent 
secured  the  basis  of  their  fortune  through  the 
possession  of  reliable  informaticn.  Oppor- 
tunity is  the  link  that  connects  with  this  es- 
sential element  and  if  taken  advantage  of 
leads  on  to  the  success  which  every  merchant 
strives  for.  To  keep  posted  on  all  the  diffe- 
erent  items  which  make  up  ones  stock  can 
never  come  through  the  process  of  thinking 
alone.  It  requires  the  facts  and  conditions 
which  must  be  gleaned  from  a  point  as  near 
the  source  of  supply  as  possible  and  it  must 
be  constant  and  accurate.  It  is  self  evident 
that  the  merchant  who  is  constantly  alert 
and  seeking  the  best  information  to  be  ob- 
tained regarding  the  product  or  products 
which  he  offers  for  sale  is  the  one  who  will 
have  more  to  his  credit  in  his  bank  account 
than  the  merchant  who  relies  on  the  every 
day  talk  he  receives  from  other  dealers  who 
sell  him  and  make  their  profits  out  of  him. 

The  larger  dealer  has  an  advantage  over 
the  smaller  dealer  in  obtaining  this  "reliable 
information"  by  reason  of  the  fact  that  he 
gets  closer  to  the  source  of  supply  and  even 
if  not  able  to  secure  his  product  direct,  yet 
becomes  familiar  with  all  the  necessary  facts 
which  enables  him  to  buy  much  closer  than 
he  otherwise  would.  The  only  means  that 
the  smaller  dealer  has  of  keeping  posted 
must  naturally  come  through  reliable  news- 


papers which  have  their  reporters  and  com- 
petent editors  and  correspondents  who  watch 
each  turn  of  the  markets,  the  condition  of 
growing  crops,  the  financial  ability  of  manu- 
facturers to  prevent  or  demoralize  a  market, 
etc.,  etc.  It  is  to  be  regretted  that  there  are 
not  more  journals  which  aim  to  give  mer- 
chants information,  but  there  are  a  limited 
number  of  good  trade  journals  one  of  which 
at  least  every  enterprising  dealer  should 
take  and  carefully  read.  Reliable  informa- 
tion is  what  is  most  needed  and  it  may  be 
had  at  a  trivial  cost.  The  possession  of  it 
was  never  so  necessary  as  in  this  day  of 
close  competition,  small  profits  and  brainy 
business  men. — Ex. 


THE  E.  B.  EDDY  BRANCH. 

Mr.  S.  A.  Weldon  is  installed  as  manager 
of  the  new  branch  of  the  E.  B.  Eddy  Com- 
pany that  has  been  opened  in  this  city.  He 
is  receiving  full  supplies  in  all  the  lines  made 
at  the  Hull  manufactory,  and  in  the  large 
premises  at  29  Front  St.  West,  he  will  have 
ample  warehouse  accommodation.  Already 
he  has  a  few  carloads  of  the  E.  B.  Eddy 
wares  in  stock,  and  is  in  a  position  to  do 
business  on  the  largest  scale.  Their  matches, 
woodenware,  indurated  wares,  washboards, 
manilla,  tissue  manilla,  toilet,  news  and  wrap- 
ping papers,  sulphite  fibre,  wood  board,  wood 
pulp, etc.,  will  havean emporium  here  not  less 
important  than  that  at  the  head  office.  Supplies 
can  be  forwarded  with  as  much  despatch 
and  satisfaction  to  customers  as  from  the 
head  centre  at  Hull.  Mr.  Weldon  will  be 
found  prompt  and  affable  and  altogether  the 
kind  of  man  that  business  men  like  to  meet. 
Mr.  Rowley  was  up  last  Friday  and  Satur- 
day, and  will  be  here  from  time  to  time  to 
see  how  the  branch  is  getting  along.  Their 
new  price  list,  which  we  publish  below,  will 
appear  in  substance  in  our  Prices  Current  of 
next  week : 
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TOO  MUCH  ATTENTION  TO 
DETAILS. 

In  conducting  a  retail  hardware  business 
successfully  it  is  obvious  that  details  must 
not  be  overlooked,  owing  to  the  circumstance 
that  the  business  is  largely  made  up  of  de- 
tails, yet  it  will  not  pay  a  dealer  to  give  too 
much  attention  to  them,  otherwise  he  may 
have  no  time  to  attend  to  more  important 
matters,  such  as  the  careful  buying  of  goods, 
laying  plans  for  extending  trade  through  ad- 
vertising, &c,  not  to  mention  the  most  es- 
sential of  all,  the  general  supervision  of  the 
business.  The  dealer  beginning  business 
on  a  small  capital  must  necessarily  give 
nearly  as  much  attention  to  the  little  things 
as  to  larger  matters,  simply  because  he  can- 
not afford  a  large  staff  of  clerks,  but  the  time 
may  come,  and  must  come  if  his  efforts  are 
rewarded  by  success,  when  it  will  be  the 
wisest  plan  to  add  to  the  number  of  clerks 
and  leave  many  details  entirely  to  them, 
while  the  proprietor  supervises  things  gen- 
erally. A  good  many  dealers  from  force  of 
habit  continue  to  fuss  with  minor  matters 
which  assistants  can  attend  to  as  well  if  not 
better,  long  after  their  business  has  reached 
a  stage  where  a  different  system  is  required. 
Others,  again,  either  because  they  do  not  pay 
their  clerks  sufficient  or  do  not  treat  them 
well,  or  have  not  given  sufficient  attention  to 
the  hiring  of  the  assistants,  find  it  difficult  to 
escape  an  annoying  degree  of  attention  to 
details,  from  the  fact  that  the  clerks  are 
ignorant,  stupid  or  careless,  and  incompe- 
tent to  perform  very  trivial  tasks  unless  con- 
stantly watched  and  instructed  by  the  em- 
ployer. Whatever  be  the  cause  of  the 
compulsory  employment  of  the  dealer  at 
tasks  which  could  be  as  well  performed  by 
those  whose  time  is  far  less  valuable,  the 
result  is  the  same — the  important,  the  abso- 
lutely essential  matters,  are  partly  neglected 
owing  to  the  physical  impossibility  of  doing 
two  or  three  things  at  once,  and  the  dealer 
never  has  a  moment  he  can  call  his  own,  save 
at  meals  or  when  the  s.ore  is  closed  and  he 
can  draw  a  sigh  of  thankfulness  and  relief. 

No  matter  how  much  money  a  retailer 
is  making,  no  matter  how  quickly  the  dollars 
may  be  pouring  in,  we  hold  that  he  has  not 
yet  mastered  his  business,  if  he  has  not  suc- 
ceeded in  establishing  a  system  by  which 
only  a  general  supervision  of  the  business  is 
required  from  him  while  petty  details  are 
left  to  the  clerks  who  are  hired  to  attend  to 
them. 

One  of  the  most  successful  retailers 
within  the  metropolitan  district  conducts  a 
very  large  business,  yielding  an  enormous 
revenue,  yet  never  "  turns  a  hair, "  as  the 
saying  is.  Serene  and  imperturbable,  yet 
keeping  a  grasp  upon  the  whole  business 
which  never  relaxes,  he  can  be  seen  at  nearly 
any  hour  of  the  buisness  day  in  one  of  his 
several  establishments,  never  interfering  with 
the  clerks  and  unknown  personally  to  many 
of  his  customers,  but  the  system  is  so  well 
arranged  that  the  machine  runs  smoothly 
whether  he  is  present  or  absen'.  Contrast 
thebusiness  methods  of  this  dealer  with  those 
of  many  other  retailers,  and  the  wisdom  of 
the  former  will  appear  at  a  glance.— Mer- 
chants, Review. 


HARDWARE. 


NEAT  PACKAGES. 

To  tie  up  a  neat  package  is  an  art,  and  re- 
quires taste  and  skill  to  do  it,  so  as  to  make 
it  nicely  proportioned  and  well  formed.  It 
is  a  source  of  great  annoyance  to  shoppers  to 
have  a  bundle  look  ragged,  with  corners  not 
turned  in,  string  on  one  end  with  a  tendency 
to  break  and  become  loosened,  thus  expos- 
ing its  contents.  This  has  happened  to  many, 
and  they  generally  bless,  in  a  quiet  way,  the 
store  or  shop  that  tied  the  bundle  up.  To  do 
up  a  bundle  properly  requires  simply  care, 
order,  and  practice.  Druggists  always  take 
time  to  do  up  their  packages,  and  hence  are 
proverbial  for  their  orderliness  and  neatness 
in  this  particular.  They  are  trained  to  the 
business.  Every  merchant  should  see  that 
the  packages  which  go  out  of  his  store  are 
done  up  carefully  and  properly,  and  if  he  is 
a  progressive  business  man  he  will  generally 
have  his  name  and  advertisement  of  his 
goods  on  the  paper  plainly  exposed  to  view. 
Some  merchants  show  great  taste  in  having 
a  special  mark  or  brand  on  their  package 
paper,  so  that  every  one  can  see  from  whom 
the  goods  were  bought.  It  should  be  the 
custom  of  every  enterprising  merchant  to 
have  his  name  on  every  package  that  goes 
out  of  his  store.  The  moment  anyone  sees 
these  packages  they  know  where  the  shop- 
pers made  their  purchases.  This  affords  a 
good  means  of  advertising,  provided  the 
packages  are  done  up  by  skillful  hands. — 
Exchange. 


MAKE  A  PROFIT. 


A  sharp  commercial  writer  recently  said 
this  very  pat  thing  :  "The  next  crime  short 
of  highway  robbery  is  monkeying  with  a 
business  without  making  any  profit."  Any- 
one of  sound  sense  will  agree  that,  if  not  a 
crime,  it  is  foolish  and  disastrous. 

There  are  many  things  involved  in  the 
conduct  of  a  business,  which  determine  its 
success  or  failure.  Knowledge  of  the  busi- 
ness, executive  ability,  the  employment  of 
competent,  help,  judicious  buying,  care  in 
giving  credits,  fidelity  in  collecting  accounts, 
skill  and  enterprise  in  pushing  trade — all 
these  and  other  factors,  besides  the  amount 
of  capital  put  in,  have  a  bearing  in  determin- 
ing whether  the  business  shall  prove  profit- 
able or  not. 

The  particular  point  I  have  in  mind  to 
speak  of  just  now,  and  one  on  which  profits 
largely  depend,  is  the  price  at  which  goods 
are  sold.  At  what  per  cent,  above  costs  are 
goods  sold  ?  In  figuring  cost  are  all  the 
items  counted  which  may  legitimately  be 
reckoned  in  ?  Having  fixed  a  selling  price 
which  is  a  reasonable  advance  upon  cost,  is 
this  price  strictly  and  impartially  adhered 
to  ?  These  are  questions  which  every  mer- 
chant should  consider  vital  to  his  success. 

There  should  be  no  occasion  to  speak  of 
the  nececsity  of  sticking  to  prices,  without 
deviation  under  any  circumstances,  but 
there  is.     The  business  world  knows,  and 


the  worst  of  it  is  there  are  customers  who 
know,  that  some  merchants  cut  prices. 
When  they  do  this  they  not  only  lose  the 
profit  to  which  they  are  entitled,  but  they 
injure  business — their  own  as  well  as  their 
neighbors'. 

When  a  customer  finds  out  that  he  can 
buy  goods  under  the  regular  price,  he  has 
the  merchant  at  a  disadvantage,  and  will  not 
hesitate  to  improve  his  opportunity.  Nor 
does  it  stop  with  him,  for  people  delight  in 
boasting  to  others  when  they  secure  a  cut  in 
prices.  Thus  the  merchant's  own  business 
is  demoralized  and  his  competitors,  with 
whom  he  ought  to  live  in  harmony,  are  justly 
incensed. 

A  merchant  is  just  as  much  entitled  to  get 
from  customers  in  the  money  received  for 
goods  a  legitimate  profit  as  to  get  the  cost 
of  the  goods.  The  merchant  cheats  himself 
who  sells  goods  without  profit.  It  would  be 
a  good  thing  for  some  merchants,  and  it 
would  not  hurt  any,  to  write  out  the  last  two 
sentences,  underscore  them  m  red,  and  stick 
them  up  in  their  counting  rooms,  where  they 
will  often  meet  the  eye. 

Experience  has  proved  that  more  goods 
can  be  sold  at  good  prices  firmly  maintained 
than  can  be  sold  under  the  price-cutting  po- 
licy. The  merchants  who  have  achieved 
fortune  and  success  are  those  who  have  made 
it  an  invariable  rule  to  make  a  fair  profit  on 
every  sale. 

A  man  who  charges  a  good  price  shows  he 
has  confidence  in  his  goods,  and  the  very 
fact  of  charging  a  uniform  price  impartially 
to  all  necessarily  begets  confidence  in  the 
customer  that  the  goods  are  right  and  desi- 
rable. When  a  merchant  runs  down  his 
own  goods  by  letting  down  the  price,  the 
customer  may  well  entertain  a  suspicion  as 
to  their  character,  and  if  he  is  after  first-class 
goods,  seeks  elsewhere. — Business  is  busi- 
ness.— Michigan  Tradesman. 


GO  IN  AND  WIN. 


In  New  York  city  alone  are  constantly 
40,000  persons  out  of  employment.  In  other 
cities  the  proportion  is  the  same  according 
to  population.  All  these  unfortunate  indivi- 
duals profess  their  anxiety  to  work,  to  toil 
for  almost  any  price,  that  they  may  keep  soul 
and  body  together.  The  sole  reason  why 
they  do  not  work,  they  would  have  it  believed, 
is  because  the  world  is  against  them  and  will 
not  suffer  them  to  earn  an  honest  living. 

Try  them.  Give  them  employment.  It 
will  be  found  that  not  one  sewing  woman  in 
five  can  even  run  a  decent  seam.  Not  one 
girl  in  ten  of  those  who  profess  to  do  house- 
work can  kindle  a  fire  properly.  Of  the  men, 
not  one  carpenter  in  four  can  be  trusted  to 
perform  a  simple  task  in  woodwork.  Not 
one  iron  worker  in  four  can  do  exactly  what 
he  professes  to  do.  In  large  printing  offices, 
it  is  with  great  difficulty  that  satisfactory 
proof  readers  are  secured.  Among  steno- 
graphers and  typewriters,  undoubtedly,  not 
one  in  twenty  knows  ihe  proper  construction 


of  the  English  language,  or  enough  of  cur- 
rent events  and  literature  to  make  a  tolerable 
business  letter  writer.  Probably  a  third  of 
them  are  shaky  in  their  spelling. 

This  is  why  three-fourths  of  the  unem- 
ployed in  America  are  out  of  work.  They 
are  out  of  work  because  they  have  not  gone 
in  with  all  their  might  to  prepare  themselves 
in  the  best  way  for  what  they  had  chosen. 
They  did  not  go  in  to  win.  If  one  who  has 
a  task  to  do  puts  all  his  soul  into  it,  and  re- 
solves that  he  will  do  it  as  well  as  it  can  be 
done  no  matter  how  simple  it  is,  that  person 
wfll  not  be  long  out  of  employment.  The 
world  has  its  soul  vexed  out  of  it  because  of 
slovenly  work.  Life  is  a  burden  to  those 
who  hire  employes,  because  of  things  half- 
done. 

All  depends  on  the  spirit  with  which  one 
starts  in  life.  The  winner  selects  his  future 
occupation  carefully.  He  is  bound  down  to 
no  particular  rut  of  success.  He  only  knows 
that  whatever  task  he  has  selected,  he  is 
going  to  accomplish  it  as  well  as  it  is  pos- 
sible to  do  it,  and  that  in  the  long  run  he  is 
going  tc  win.  He  may  be  out  of  employ- 
ment. He  may  be  forced  to  change  his  oc- 
cupation. But  he  still  knows  that  in  him  is 
good,  faithful  work  ;  that  there  is  a  field  for 
it  somewhere,  and  it  is  his  place  to  find  that 
field.  The  winner  is  he  who  never  lets  him- 
self run  down. — B.  C.  Commercial  Journal. 


GROWTH  OF  SISAL  IN  THE 
BAHAMAS. 

The  Bahamas  are  getting  up  quite  a 
"  boom  "  in  the  cultivation  of  sisal,  the  result 
of  transportation  of  some  plants  from  Yuca- 
tan. The  soil  of  the  Bahamas  consists  of  a 
white  coral  formation  with  a  temperature 
ranging  from  620  to  goQ.  The  sisal,  when 
grown  there,  is  whiter  than  the  Yucatan  sort 
and  parcels  lately  imported  here  bring 
higher  prices,  the  superiority  being  the  re- 
sult of  the  difference  between  a  coral  and  an 
earthly  soil.  Sisal  plants  do  not  reach  ma- 
turity until  three  years,  but  furnish  an  annual 
crop  until  the  twentieth  year.  The  produc- 
tion of  sisal  is  very  profitable.  On  land  not 
worth  more  than  $5  per  acre  a  crop  of  sisal 
worth  $20  to  $25  can  be  raised.  It  is  a  very 
hardy  plant,  of  the  Cactus  family,  and  its 
growth  in  Yucatan  has  built  up  a  very 
wealthy  family.  The  "trust,"  however,  dis- 
courages its  growth,  having  driven  the 
Guatemalans  entirely  out  of  the  ousiness, 
and  placed  the  purchase  of  the  Yucatan  crop 
into  the  hands  of  one  buyer.  As  a  result  of 
this  new  industry,  Nassau,  the  chief  city  of 
the  Bahamas,  is  growing  wonderfully.  As 
it  has  no  luxuries,  not  even  ga^,  there  is  a 
chance  for  the  enterprising  Yankee.  An 
electric  light  plant,  telephones,  street  cars, 
artificia'  'ce  works,  in  fact  almost  everything 
is  needed  but  churches.  Of  the  latter,  there 
are  more  for  the  population  (140,000)  than 
in  New  York  City. — The  Australasian  and 
S.  American. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


37    Front    Street   West. 


Toront 


o. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


The  hardware  stores  of  St.  John,  N.  B., 
keep  a  weekly  half-holiday. 

A  Dutton  paper  says  a  lawyer  in  St. 
Thomas  recently  charged  $63.06  for  collect- 
ing an  account  of  $28.65. 

About  10  p.  m.  on  Tuesday  fire  started  in 
rear  of  Bonathan's  tin  shop  Newcastle,  Ont., 
which  was  burned  to  the  ground. 

Mr.  Jos.  Potts,  tinsmith,  Belmont,  Ont. 
met  with  a  severe  accident  some  days  ago, 
from  which  he  is  recovering,  however. 

Mr.  Chas.  Santo,  of  the  Hobbs  Hardware 
Co  ,  London,  Ont.,  left  on  Monday  to  spend 
his  vacation  with  friends  at  Niagara-on-the- 
Lake. 

Mr.  Wm.  Puschinsky.  gunsmith,  Wiarton, 
made  a  mis-step  off  the  sidewalk  near  the 
Arlington  Hotel  on  Tuesday.  His  left  leg 
was  broken  below  the  knee. 

M*\  C.  J.  Williams,  Hamilton,  whose  store 
was  burnt  some  time  ago,  was  fined  $10  by 
the  police  magistrate  for  keeping  more  than 
five  barrels  of  coal  on  his  premises  within  the 
fire  limits. 

All  the  retail  and  wholesale  dry  goods, 
hat  and  hardware  stores  were  closed  on  Fri- 
day afternoon,  these  traders  having  agreed 
to  shut  down  every  Friday  afternoon  during 
the  summer. 

The  majority  of  the  business  firms  on 
Hastings  street,  Vancouver,  who  have  leased 
their  places  of  business,  have  been  notified 
that  after  August  1st  they  will  be  required  to 
pay  an  increased  rental. 

A  vote  of  the  qualified  electors  of  Peter- 
boro',  will  be  taken  on  Aug.  18,  on  a  by-law  to 
provide  land  and  buildings  for  the  Patterson 
&  Corbin  street  car  factory,  which  proposes 


going  there  from  St.  Catharines.  The  town 
owns  the  land  and  the  buildings  pre  estima- 
ted to  cost  $6,000. 

The  stock  ol  J.  M.  Williams  &  Co.,  Ham- 
ilton, who  assigned  recently,  was  sold  by 
auction  on  Tuesday.  The  prices  realized 
were  disappointing,  most  of  the  stock  sold 
being  purchased  by  foundrymen. 

J.  M.  Williams,  of  Hamilton,  who  failed 
there  lately,  is  negotiating  with  Wm.  Mowat, 
of  Stratford,  for  the  purchase  of  the  Dundas 
stove  foundry.  It  is  understood  Mr.  Wil- 
liams has  made  an  offer  for  the  property. 

The  following  companies  have  been  in- 
corporated: The  St  Catherines  and  Mer- 
ritton  Bridge  Company.  The  Anglo-Cana- 
dian Electric,  Storage  and  Supply  Company. 
The  Steam  Boiler  and  Plate  Glass  Insurance 
Company. 

Mr.  Alfred  E.  Barron,  formerly  with  the 
wholesale  hardwarehouse  Bowman,  Kennedy 
&  Co.,  London,  Ont.,  but  at  present  travell- 
ing for  the  Acme  White  Lead  and  Color 
Works,  Detroit,  Mich.,  is  visiting  in  London 
for  a  couple  of  weeks. 

Schenker  &  Rothaermael's  hardware  store, 
at  Milverton,  was  burglarized  on  Sunday 
night.  A  suspect  was  captured  at  Newton 
with  some  of  the  stolen  goods — razors  and 
jack-knives — in  his  possession,  and  he  was 
committed  to  Stratford  for  trial. 

The  new  steel  steamer  being  built  at  Pais- 
ley, Scotland,  tor  the  Dominion  Government 
service  in  British  Columbia  waters  will  be 
launched  next  week.  She  should  have  been 
finished  by  June  6th,  but  the  builders  say  the 
delay  has  been  caused  by  strikes. 

Edgar  Marvin,  United  States  vice-consul, 
and  senior  member  of  the  firm  of  Marvin  & 
Tilton,  hardware  merchants,  Victoria,  B.  C. 
died  on  the  15th  inst,  from  hemorrage  of  the 
liver.  The  flags  on  the  American  consulate, 
on  the  shipping  and  throughout  the  city  were 
half  mast.  Marvin  was  nearly  67  years  old. 
He  was  a  native  of  Syracuse,  N...  Y-,  and 


came  to  California  1858,  and  Victoria  in 
1862.  He  built  up  a  large  business  and  was 
one  of  the  best  known  and  respected  mer- 
chants in  the  province.  He  had  been  vice- 
consul  for  several  years 

The  American  Manufacturer  and  Iron 
World  has  now  adopted  a  form  and  material 
make-up  that  are  more  in  keeping  with  its 
undoubted  worth.  It  is  now  a  neat  compact 
volume,  the  result  of  greatly  increased  thick- 
ness at  the  expense  of  its  other  dimensions. 
The  paper  is  of  the  finest  quality,  the  type 
beautiful  and  the  whoie  composition  of  the 
journal  is  matter  for  legitimate  pride  on  the 
part  of  its  publishers. 

Workmen  are  now  engaged  preparing  the 
foundations  for  an  addition  to  the  Vancouver 
City  Foundry  and  Machine  Works,  Vancou- 
ver, B.  C.  This  new  building  will  be  situ- 
ated to  the  eastward  of  other  buildings  com- 
prised in  the  works,  and  will  be  141  feet  long 
by  40  feet  wide.  This  will  form  the  special 
department  for  boiler  making  for  which 
some  new  machinery  of  the  latest  type  has 
been  purchased  from  Bertram  &  Co.,  of 
Toronto.  Business  with  the  foundry  is  brisk, 
and  among  their  larger  contracts  now  being 
executed  is  one  for  machinery  for  the  Can- 
more  Coal  Mine. 

The  hardware  merchants  of  St.  John, 
N.B.,  have  decided  to  give  their  clerks  a 
half  holiday  on  Friday,  and  have  signed  the 
following  agreement :— We,  the  undersigned 
hardware  and  iron  merchants,  of  the  city  of 
St.  John,  do  hereby  agree  to  close  our  re- 
spective places  of  business  in  the  afternoon 
of  each  Friday  from  and  including  the  17th 
July  up  to  and  including  Friday,  4th  Sep- 
tember, provided  all  the  trade  agree  and 
sign  the  document.  VV.  H.  Thome  &  Co., 
S.  Hay  ward  &  Co.,  A.  M.  Rowan,  Cowan, 
Ellis  &  Co.,  T.  McAvity  &  Sons,  F.  A. 
Young,  F.  Beverly.  Ed.  A.  Everett,  Clarke, 
Kerr  &  Thome. 


HARDWARE, 


NEW    GOODS. 

ORANGE  SET  AND  FRUIT  KNIFE. 

A  cut  herewith  reproduced  exhibits  the 
orange  set  manufactured  by  the  Wm.  Rogers 
manufacturing  Company,  Hartford,  Conn. 
It  is  an  attractive  and  useful  specialty. 


THE    COPPER    TRADE   AND 
ENGINEERING. 

The  advance  in  the  price  of  copper  has 
not  been  very  marked  of  late,  but  there  has 
been  an  advance  and  the  cost  of  copper  is 
now  such  as  to  make  some  of  the  large  users 
consider  whether  any  further  rise  would  not 


The  same  company  make  a  fruit  knife 
that  has  a  good  sale  in  the  United  States 
market.     It  is  illustrated  below. 


cause  them  to  endeavor  to  use  other  mater- 
ials. It  may  be  remembered  that  about  the 
time  of  the  copper  corner  the  use  of  steel  in- 


FOLDING  WIRE  MATS. 

The  Lnited  States  Wire  Mat  Company, 
Decatur,  111.,  manufacture  folding  brass  and 
steel  wire  mats,  which  are  illustrated  below. 
They  are  a  desideratum  in  street  cars,  dwel- 
lings, public  buildings,  bars,  offices,  etc. 

This  mat  is  made  of  the  best  hard  drawn 
galvanized  steel  wire.  It  rolls  up  close  like 
a  carpet,  meets  every  demand  for  which  a 
mat  can  be  used  ;  is  elastic,  flexible  and 
cleanly,  and  as  durable  as  good  steel  can  be. 


stead  of  copper  was  experimentally  intro- 
duced for  locomotive  fire-box  purposes. 
After  the  collapse  of  the  corner,  copper  fell 
to  a  price  which  made  it  undesirable  to  ex- 
tend the  use  of  steel  in  the  manner  indicated; 
and  up  to  the  present  time  the  metal  has 
been  at  what  may  be  considered  a  moderate 
price,  tough  copper  being  now  about  ^58  or 
,£59  per  ton.  When  it  is  at  any  such  price, 
it  may  be  said  to  be  at  a  rate  that  is  remu- 
nerative to  the  producers  generally,  and  yet 
at  such  a  price  that   it  does  not  deter  con- 


It  is  so  woven  that  it  forms  a  good  scraping 
surface  in  any  position.  It  is  furnished  in 
any  length  desired,  and  almost  any  width. 
By  purchasing  in  lengths  of  one  hundred 
feet,  merchants  can  supply  their  customers 
with  any  length  desired,  as  it  can  be  sepa- 
rated by  simply  cutting  one  wire  in  two 
places. 

A  meeting  of  Ottawa  city  clerks  was  held 
on  Monday  evening  at  Labor  hall  to  discuss 
the  early  closing  movement.  The  clerks 
have  met  with  considerable  encouragement, 


sutners  from  its  use.  But  there  have  been 
some  rumours  of  a  syndicate  to  force  up 
prices,  and  should  any  attempt  be  made  to 
form  one,  it  would  recoil  on  the  copper  trade, 
for  it  would  lead  to  renewed  attempts  to  sub- 
stitute st?el  for  copper  in  some  branches  of 
industry.  It  is  to  be  hoped,  in  the  interests 
of  all  concerned,  that  the  metal  will  be  left 
to  the  market  influences  of  demand  and 
supply.  At  present  the  use  of  copper  is  in- 
creasing rapidly.  The  railway  companies, 
who  are  large   users,  have  still   activity  pr* 


their  lines,  and  the  traffic  receipts  on  ths 
whole  are  increasing,  and  with  greater  traffic 
larger  uses  of  metal  are  to  be  anticipated. 
In  electricity  the  use  of  copper  is  very  great- 
ly increasing,  and  sulphate  of  copper  for 
preservation  of  vines  and  other  natural  pro- 
ductions against  disease  is  more  employed 
every  day.  Some  of  the  Spanish  working 
copper  companies  have  paid  very  large  divi- 
dends for  the  past  year,  and  this  year  with 
an  average  price  so  far  slightly  above  that  of 
a  year  ago,  they  should  at  least  do  as  well. 
It  is  to  be  hoped,  then,  for  the  sake  of  both 
producers  and  consumers  of  copper,  that  the 
former  will  be  content  with  prices  that  are 
remunerative,  and  that  the  lesson  of  the 
corner  of  a  few  years  ago  will  not  be  forgot- 
ten.— Engineer. 


COUNTERFEITING  GOVERMENT 
STAMPS. 

English  steel  masters  and  engineers  can- 
not be  expected  to  be  very  sympathetic  to- 
ward their  German  comrades  in  the  serious 
trouble  which  has  befallen  Westphahan 
metallurgy.  False  marking  has  been  so  gen- 
eral a  sin  among  German  manufacturers,  and 
has  inflicted  so  much  evil  upon  our  own 
foreign  trade,  that  we  cannot  expect  to  re- 
pine very  greatly  because  the  dangers  of  the 
practice  may  be  brought  home  to  the  wrong- 
doers themselves.  Whether  the  present 
charges  are  true  or  not  is  an  open  question; 
the  mere  fact  that  have  been  made  must  in- 
jure German  industry;  and  it  will  not  suffer 
without  having  merited  punishment. 

Briefly  stated,  the  accusation  made  against 
the  director  of  the  works  is  that  he  and  his 
associates  have  systematically  supplied  de- 
fective rails  and  other  material  to  home  and 
foreign  governments  by  a  series  of  frauds 
and  forgeries  that  would  seem  impossible  in 
connection  with  such  a  concern.  It  is  assert- 
ed that  over  sixty  Government  stamps  have 
been  imitated  during  the  past  sixteen  years 
by  a  staff  specially  retained  for  that  nefari- 
ous service,  and  the  result  is  stated  to  have 
been  more  danger  to  the  traveling  public  in 
all  parts  of  the  world  than  one  can  contem- 
plate camly. 

The  accuser  indeed  professes  to  specify 
actual  accidents,  and  consequent  loss  of  life, 
that  have  arisen  from  these  practices.  With 
an  odd  perversion  of  patriotic  feeling,  it  is 
urged  on  behalf  of  the  producers  that  they 
have  exercised  their  "  knavish  tricks"  mainly 
upon  foreign  governments,  but  that  patrio- 
tism counts  for  little  in  the  manufacturer's 
policy  is  shown  in  the  fact  that  they  have  re- 
cently charged  £2  per  ton  more  for  steel 
rails  to  the  home  Government  than  to  foreign 
purchasers.  Moreover,  it  is  stated  that  the 
manufacturers  have  carried  out  systematic 
frauds  upon  the  State  in  the  matter  of  in- 
come tax  returns. 

It  is  to  be  hoped  that  the  revelations,  if 
substantiated,  will  produce  a  two-fold  benefit 
— first,  inducing  foreign  purchasers  to  con- 
sider that  good  quality  is  never  consistent 
with  ruinously  low  prices  and,  second,  in 
purifying  German  industry  of  methods  which 
have  produced  a  trade  development  which, 
after  all,  is  much  more  imposing  than  sub- 
stantial.—London  Engineering. 
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ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


Established  1864. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.  _-_,_.._._       -.._ 

r?:»rP/OA-  TORONTO,  ONT. 

Edward  Still.  ' 

Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

66   St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


flie  Automatic  Knife  Co.  of  Ontario,  Ltd., 

CANANOQUE, 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd, 

68  Esplanade  St.  West,   T   ronto. 

4: 


Manufacturers  of  Carriage  HARDWARE  ami 
Wrought  Iron  Fences,  etc.  .Drop  Forging  ol 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


*^ffiHHfljBpi#|W'*|,u  "*'" 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 


iSarOur  name  Is  stamped  on  every  pipe.fSS 


74  York  St.,  Toronto. 


THE- 


i? 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H.  D,  SIMMONS, 


AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  m*ltJ  &?rci£tM 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  DQ.inufaotuflO  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  (fee.     Send  for  Illustrated  Chain  Catalogue. 


The  B.  GREENING  WIRE  CO.,  Ltd. 


Hamilton,  Canada. 


HARDWARE. 


WORKMEN  AND  THEIR  TOOLS. 

"Bad  workmen,"  we  are  told,  "always 
find  fault  with  their  tools."  We  might  ex- 
tend the  significance  of  the  axiom  by  stating 
that  bad  workmen  make  bad  tools.  We  may 
satisfy  ourselves  as  to  its  truth  by  a  cursory 
inspection  of  the  kit  carried  by  a  poor  me- 
chanic. In  the  machine  shop  we  shall  find 
our  saying  conspicuously  exemplified.  A 
glance  at  the  condition  of  the  tools,  to  say 
nothing  of  the  surroundings,  will  tell  us 
whether  good  artisans  or  second-rate  work- 
men are  employed — whether  the  shop  turns 
out  good  or  indifferent  work. 

The  make  of  the  tools  has  little  to  do  with 
the  settlement  of  the  question.  The  finest 
machine  tools  ever  designed  may  be  ruined 
by  ill-usage,  and  in  fact,  as  a  general  rule, 
the  more  perfect  the  machine  the  more  sus- 
ceptible it  will  prove  to  gross  ill  treatment. 
Moreover,  a  shop  full  of  good  tools  ruined 
by  ill-usage  or  neglect  is  a  much  sorrier 
spectacla,  to  the  experienced  mechanic  par- 
ticularly, than  an  aggregation  of  second 
quality  implements  in  a  similar  condition, 
and  as  a  general  rule,  a  poor  tool  spoiled 
will  do  as  good  a  job  as  the  most  expensive 
machine  that  has  undergone  maltreatment. 

The  appearance  of  a  tool  will  betray  the 
hand  of  the  workman,  no  matter  how  badly 
worn.  Fair  hard  wear  is  altogether  different 
in  its  effects  from  willful  misuse  or  the 
neglect  that  is  born  of  ignorance.  A  man 
may  wear  a  tool  out,  and  it  will  still  have  an 
altogether  different  look  to  the  one  that  has 
been  deliberately  or  carelessly  ruined. 

It  :s  a  waste  of  good  money,  of  good  ma- 
terial and  of  the  designer's  abilities  to  place 
in  the  hands  of  an  ignorant  or  reckless 
workman  a  first-class  machine.  He  would 
accomplish  about  the  same  result  with  the 
cheapest  in  the  market,  and  feel  just  as  well 
satisfied.  A  competent  workman,  on  the 
other  hand,  will  show  his  appreciation  of  a 
superior  tool,  both  in  the  care  he  will  take 
of  it  and  the  work  he  will  make  it  accom- 
plish. You  would  not  find  a  good  man,  for 
instance,  risking  the  ruination  of  a  machine 
by  forcing  it  to  do  work  it  was  never  intended 
for,  because  the  tool  he  needed  was  tempor- 
arily unavailable,  nor  would  it  occur  to  him 
to  overload  or  strain  a  machine.  The  man 
who  uses  his  hammer  to  loosen  a  bolt  be- 
cause his  wrench  is  not  handy,  or  who  makes 
a  hammer  of  his  wrench  because  the  proper 
tool  is  not  in  its  place,  is  an  unprofitable 
servant,  and  will  eventually  prove  a  source 
of  loss  ;  and  the  man  who  will  spend  half  an 
hour  in  fixing  up  a  drill  or  cutter  to  suit  his 
work,  spoiling  it  for  all  future  use,  rather 
than  devote  a  few  minutes  to  a  search  for  the 
exact  article  he  requires,  will  never  earn  a 
"mill"  for  his  employer. 

It  does  not  pay  to  fit  up  a  shop  with  poor 
machinery  if  you  want  good  work,  nor  do 
you  want  to  put  bad  workmen  in  charge  of 
your  expensive  tools.  You  are  doing  things 
by  halves,  introducing  a  bull  into  your  china 


shop,  and  playing  with  fire  in  a  manner  that 
is  certain  to  result  in  burned  fingers.  Good 
machines  will  never  do  good  work  in  the 
hands  of  poor  mechanics,  and  although  a 
good  workman  will  often  do  wonders  with 
the  poorest  of  tool:,  the  combination  is  not 
economical,  and  is  usually  unsatisfactory  to 
employer  and  employed.  Good  tools  oper- 
ated by  competent  mechanics  last  longest, 
do  the  best  work,  produce  in  every  way  the 
most  satisfactory  results,  and  are  always 
cheapest  in  the  long  run. — Safety  Valve. 


A  NUISANCE  TO  TRAVELING 
SALESMEN. 

One  of  our  greatest  nuisances  of  the  pre- 
sent day,  and  one  to  which  traveling  men 
are  especially  subjected,  is  the  almost  uni- 
versal manner  in  which  tips  to  servants  are 
given  wherever  and  whenever  the  slightest 
service  has  been  rendered.  Originally  in- 
tended as  a  token  of  appreciation  of  some 
service  rendered  in  an  unusually  good  man- 
ner, or  close  attention  to  ones  wants,  it  has 
grown  to  such  proportions  that  it  is  now  ex- 
pected, and  generally  paid  wherever  service 
is  performed,  whether  particularly  well  done 
or  not. 

An  occasional  gratuity  for  good  services 
rendered  is  quite  correct.  It  is  in  its  univers- 
ality that  the  evil  lies,  and  for  this  state  of 
affairs  travelers  haye  themselves  to  thank. 
Promiscuous  tipping  on  any  and  all  occas- 
ions has  led  the  serving  class  to  expect  it, 
while  thoughtless  tips  out  of  all  proportions 
to  the  service  rendered  has  had  the  effect  of 
raising  the  amount  which  is  expected. 

While  this  might  not  be  noticed  as  an 
occasional  evil,  it  becomes  of  really  serious 
moment  to  the  man  of  limited  means  who  is 
compelled  to  be  on  the  road  a  greater  part 
of  the  year,  and  is  a  constant  hotel  patron, 
for  it  is  in  hotels  that  the  tipping  evil  reaches 
its  highest  perfection. 

Many  who  deplote  the  evil  and  would  it 
they  could  avoid  it,  say,  that  it  is  often  a 
choice  between  getting  little  attention,  and 
that  of  the  poorest,  or  giving  a  tip,  and  that 
in  the  end  they  find  it  better  for  their  com- 
fort and  peace  of  mind  to  give  in  gracefully 
and  give  the  expected  fee. 

Tipping  can  not  be  entirely  done  away 
with,  nor  would  it  be  advisable  if  it  could, 
for  a  small  gratuity  for  service  exceptionally 
well  performed  is  proper,  and  tends  to  in- 
crease the  efficiency  of  the  serving  class.  It 
is  in  the  extent  to  which  it  is  carried  and  the 
amount  paid  that  the  evil  lies,  and  this  can 
be  remedied  if  traveling  men  determine  that 
they  will  give  only  where  faithful  and  effici- 
ent services  warrant  it,  and  that  the  amount 
given  shall  be  strictly  in  proportion  to  the 
services  rendered.  On  the  Continent,  tipping 
is  regulated  by  established  custom  as  to  the 
amounts  paid  for  a  given  service,  and  no 
more  is  expected  or  given.  It  would  be  a 
good  thing  if  a  similar  system  were  instituted 
in  this  country.— Ex. 


MOLASSES  VERSUS  COAL  FOR 
FUEL. 

The  remarkable  proposal  is  made  by  the 
sugar  interest  of  New  Orleans  to  utilize  a 
surplus  of  molasses  by  burning  it  for  fuel  in- 
stead of  coal.  With  a  crop  of  550,000,000 
pounds  of  sugar,  there  will  be  700,000  bar- 
rels, 27,000,000  gallons,  or  300,000,000  pounds 
of  molasses,  which  the  planters  do  not  know 
how  to  get  rid  of.  It  is  added  that  the  out- 
put of  molasses  in  Louisiana  is  now  so  great 
that  there  is  no  market  for  the  lower  grades 
and  it  doesn't  pay  to  sell  it.  It  is  this 
emergency  that  brings  about  the  startling 
proposal  of  molasses  for  fuel  which  on  its 
face  would  seem  even  more  wasteful  than  the 
burning  of  their  corn  by  the  Western  farm- 
ers, against  which  there  arose  such  a  popular 
outcry  a  few  years  ago.  But  it  is  contended 
that  molasses  makes  really  much  cheaper 
fuel  than  either  corn  or  coal,  and  here  is  the 
comparison  with  the  respect  to  the  latter  : 
"  The  lowest  grades  of  vacuum  pan  molasses- 
contain  from  20  to  25  per  cent,  of  sugar,, 
which  cannot  be  extracted  by  existing  ma- 
chinery. Estimating  abanelof  such  molasses 
to  be  worth  net  50  cents  or  $1  a  barrel  to  hold 
550  pounds  of  molasses,  the  molasses  would 
be  worth  1  to  2  cents  a  gallon  and  from  1-11 
to  4-5  cents  a  pound.  Pittsburg  coal,  brought 
to  the  sugar  house  furnace,  has  for  about  ten 
years  cost  1-5  cent  per  pound." — Stoves  and 
Hardware  Reporter. 


HARDWARE   CLERKS  AND 
SALESMEN 

A  clerk  or  saleman  in  a  retail  hardware 
store,  to  be  of  value  to  the  merchant,  should 
be  thoroughly  posted  as  to  stock  ;  not  only 
as  to  what  variety,  whose  make,  etc.,  but 
also  as  to  approximate  quantity.  When  a 
new  device,  article  or  tool  is  bought,  it  should 
be  examined  and  its  merits  understood 
and  details  comprehended,  so  that  when 
offered  for  sale  he  can  tell  the  customer  all 
about  it.  A  salesman  who  merely  delivers, 
without  comment,  the  article  a  purchaser 
inquires  for  is  surely  not  as  valuable  as  one 
who  can  in  few  brief  words,  explain  all  of  its 
most  salient  points.  There  are,  unfortunately 
for  themselves  and  their  employers,  numbers 
of  clerks  who,  when  questioned  as  to  the 
merits  of,  or  certain  points  in  the  article  or 
device  in  question,  cannot  answer,  simply 
because  they  are  not  posted.  A  hardware 
clerk  requires  as  much  of  an  apprenticeship 
as  a  mechanic.  The  latter  becomes  a  jour- 
neyman only  after  four  or  five  years'  close 
application  to  the  specialty  he  is  learning, 
and  it  is  folly  on  the  part  of  a  neotype  in  a 
hardware  stoie  to  suppose  he  can  go  behind 
the  counter  and  sell  goods  from  the  start. 
He  cannot  do  it  with  success  or  profit  to 
himself  or  employer.  Indeed,  only  after 
several  years  of  careful  and  close  application 
can  a  young  man  make  himself  valuable  to 
the  merchant.  To  gain  this  end,  he  must 
study  the  requirements  of  customers  and  thus 
acquire  a  knowledge  of  their  wants,  and  be 
ready  with  intelligent  suggestions,  etc.  ;  but 
this  is  only  learned  after  several  years  ac- 
quaintance with  the  business. —  Industrial 
World. 


HARDWARE 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spotj — 
Future — 
Copper,  B.E.S. 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Cokes 
Pig  Iron — Scotch! 
Warrants.        J 
N0.3  Middlesboro',    40s.  3d. 


j/'ao  1  os.  od. 
91  00s.  od. 
58  00s.  od. 
12  ios.  od. 
23  17s.  6d. 
48  00s.  od. 
13s.  6d. 

47s.  od. 


cable  quota- 
Last  week. 
^,91   17s.  6d. 
92  00s.  od. 
60  1  os.  od. 
12  15s.  od. 
23  15s.  od. 
5000s.  od. 
13s.  6d. 

47s.  id 
41s.  7J^d- 


MONTREAL  MARKETS. 

Montreal,  July  24,  1891. 
There  is  no  change  in  the  general  features 
of  the  market  this  week,  business  being  quiet, 
but  values  on  the  whole  show  an  easier  tend- 
ency, particularly  in  some  lines  where  sup- 
plies have  been  increased  while  the  demand 
is  small.  This  applies  more  especially  to 
tin  plate  and  other  lines  of  sheet  material  of 
a  similar  kind,  the  great  scarcity  of  which 
for  some  time  past  forced  values  up  above 
their  normal  level.  On  the  whole  the  week 
has  been  quiet  as  regards  the  actual  move- 
ment of  business. 

PIG  IRON. 

There  has  been  absolutely  nothing  doing 
in  this  article  during  the  week  except  a 
small  jobbing  business.  Prices,  therefore,  are 
unchanged  from  those  of  a  week  ago.  Sum- 
merlee  and  equal  brands  range  from  $21  to 
$21.50,  and  lower  grades  $19  to  $19.50. 
BAR  IRON. 

There  is  no  change  in  bar  iron  which  fur- 
nishes an  ordinary  sort  of  jobbing  movement, 
the  bases  being  $2,  but  this  would  be  shaded 
on  in  the  case  of  a  round  lot.  Hoop  and 
bands  mcve  at  $2.40  and  swedes  are  some- 
what lower  at  $3.50. 

SCRAP  IRON. 

The  demand  for  old  material  is  small  like 
that  for  other  lines,  and  there  is  no  change 
to  note.  Prices  have  an  easy  tendency,  and 
a  good  order  would  probably  induce  conces- 
sion. We  quote  $17  for  wrought,  cast  pro- 
portionately less. 

TIN  PLATES. 

The  market  is  now  sufficiently  supplied  for 
the  demand  and  prices  have  fallen  off  still 
lower  than  they  were  a  week  ago.  The  ar- 
rivals since  our  last  comprise  a  good  round 
quantity  of  stock,  two-thirds  of  which  are  in 
the  hands  of  one  firm.  Cokes,  therefore,  are 
quoted  25c.  lower  at  $3.75,  and  charcoal  the 
same  at  $4.25. 

TERNE  PLATES 

The  scarcity  of  the  article  is  now  also  a 
thing  of  the  past,  quite  a  good  quantity  ar- 
riving during  the  week,  the  general  basis 
now  being  $7.50  for  what  business  there  is 
doing. 

CANADA  PLATES 

Recent  steamers  have  brought  out  a  good 
quantity  of  this  line,  one  boat  alone  having  a 
lot  of  5000  boxes.  With  a  quiet  demand, 
therefore.prices  are  10c.  lower  at  $2.90  to  $3 
for  ordinary  purposes  but  it  is  probable  that 
less  would  be  accepted  for  a  round  lot. 


IRON  PIPE. 

There  has  been  no  particular  business 
doing  in  iron  pipe,  while  various  quotations 
are  given,  but  it  appears  that  62 >£  per  cent, 
is  a  fair  basis  for  the  market. 

COPPER,  LEAD  AND  TIN. 

Other  metals  such  as  the  above  show  no 
change,  business  being  quiet.  Copper  re- 
mains at  13%" c.  to  15c.  while  Lead  is  still 
$3.60  to  $3.70  per  cwt  and  tin   is  as  before 

22^  to  23c. 

NAILS. 

The  nail  market  remains  about  as  before 
with  nothing  particular  to  say.  More  or  less 
irregularity  in  quotations  are  reported,  but 
$2.15  to  $2.20,  our  old  quotation,  seems  a 
fair  enough  basis. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy  3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy  4.20 

4  dy  to  60  dv         "         4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
Trade  is  rather  quieter  this  week  with  the 
different  jobbing  houses  and  there  are  no 
notable  features.  Locks  and  bolts  and  other 
heavy  lines  of  shelf  goods  are  quiet  and  un- 
changed, but  there  is  some  movement  in 
sporting  goods,  fishing  tackle,  etc.  There 
is  the  usual  sort  of  demand  for  plumbing 
goods  and  building  material  —  contracting 
operations  being  on  a  fair  scale. 
BARB  WIRE. 
Barb  wire  is  unchanged  and  some  fair 
sized  lots  have  been  moved  during  the  week 
— a  considerable  quantity  going  west  for 
railway  purposes.  The  jobbing  price  is  4X 
but  round  lots  are  different. 

CHEMICALS. 
It  is  now  the  interim  season  in  the  chemi- 
cals business,  and  importers  are  just  closing 
up  the  tail  of  the  early  season  movement, 
while  the  fall  movement  won't  have  its  in- 
ception until  the  latter  part  of  August. 
Values  generally  are  shady  for  what  little 
business  there  is  doing,  and  we  have  no 
change  to  note.  Bleaching  powder  remains 
at  $2  to  $2.25,  and  caustic  $2.50  to  $2.80,  in 
fact  there  is  no  change. 

OILS. 

There  is  nothing  very  particular  to  say 
about  oil  except  that  there  is  quite  a  call  for 
cod  on  English  account,  and  at  better  prices 
than  are  ruling  here,  which  has  led  to  some 
reduction  in  the  stock  here,  the  receipts  fall- 
ing. Locally  cod  rules  firmer,  40  to  45c.  for 
Newfoundland,  but  there  is  not  much  doing. 
Other  oils  show  no  change.  Seal  remains  at 
47K  t0  5oc)  tne  inside  for  round  lots,  and 
linseed  runs  from  62  to  64c  for  raw,  with  64 
to  66c.  for  boiled.  Castor  oil  is  quiet  at  9  to 
ioc,  and  cod  lower  at  95  to  $1.15  for  Nor- 
way. 

LEADS. 

Leads   are  quiet   and  unchanged  under  a 
moderate  jobbing  business.  We  quote  choice 
6to6^c;  No.   1    $5.50;    No.  2   $5;  No.    3, 
$4.50;  dry  white  6c;  red  ditto  4>^c 
GLASS. 

There  is  no  demand  tor  glass  except  in  a 
jobbing  way  and  prices  are  more  or  less 
nominal.  The  ordinary  idea  is  $1.40  to  $1.50, 
but  it  is  certain  that  this  would  be  cut  on  for 
a  round  lot. 

NAVAL  STORES. 

There  is  no  improvement  to  report  in  this 
market,  the  volume  of  trade  being  small. 
Turpentine  has  an  ordinary  sortof  movement 
at  the  old  price  and  other  lines  are  the  same. 


We  quote: — Turpentine,  58  to  59c;  rosin, 
$2  to  $4.25,  as  to  brand;  coal  tar,  $4  to  $4.25; 
cotton  waste,  5Xc  for  colored,  and  7  to  ioc. 
tor  white;  oakum,  5^  to  7,!4c;  and  cotton 
oakum,  10  to  i2}4c.  Cordage  is  steady,  with 
Sisal  at  9'^c  for  7-16  and  upwards,  and  15c 
for  deep-sea  line.  Pure  manilla,  i3^c  for 
7-16  and  upwards,  and  I4KC-  f°r  smaller 
sizes. 

BINDER  TWINE. 

A  fair  trade  is  doing  in  binder  twine,  which 
may  be  increased  later  on,  if  the  satisfactory 
reports  of  a  very  large  crop,  in  the  North- 
west, are  verified.  We  quote  9c  to  14c  ac- 
cording to  brand. 

CEMENT   AND  FIRE   BRICK. 

Since  our  last  report,  stocks  have  been 
considerably  increased  by  the  arrival  of  17,- 
000  casks,  while  the  regular  liners  are  report- 
ed to  show  a  considerable  quantity  on  their 
manifests.  The  demand  continues  slow,  and 
although  prices  are  nominally  the  same  they 
have  a  decidedly  easy  tendency  which  is 
quite  likely  to  result  in  some  reduction  in  the 
immediate  future,  perhaps,  before  the  close 
of  the  present  week.  We  quote  English  $2. 
40  to  $2.65,  and  Belgian  ioc  less,and  a  round 
lot  would  be  held  at  less.  Firebricks  are  a 
glut  on  the  market  with  no  present  outlet 
apparent.  We  quote  $17.50  to  $23,  as  to 
brand. 

PETROLEUM. 

There  is  no  special  call  either  for  Ameri- 
can or  Canadian  oil,  the  slow  trade  ruling 
that  is  customeryat  thisseason.  Wequote  : — 
Canadian  12X  to  i2j£c  at  Petrolea,  14  to 
\^%c.  in  car  lots  at  Montreal,  and  15c  for 
single  casks.  American,  2o^c  in  car  lots 
and  2iXc-  in  10  brl.  lots,  21/^c  in  5  brl.  lots 
and  22c  for  single  brl.  2  per  cent,  off  for 
cash  ;  American  benzine  23  to  25c,  and  Ca- 
nadian \\%  to  15c. 


TORONTO  MARKETS. 

Toronto,  July  24,  1891. 

METALS. 

Iron  and  Steel. — The  week's  trade  has 
been  uneventful,  and  in  all  descriptions 
rather  dull.  A  considerable  quantity  of  Scotch 
pig  destined  for  this  market  was  lost  in  the 
wreck  of  the  Circe.  There  has  been  no 
change  in  the  position  of  British.  The  sales 
of  the  week  comprise  a  lot  of  600  tons  of 
Middlesborough  and  50  tons  of  Summerlee. 
There  has  been  little  activity  in  either  Cana- 
dian or  United  States  pig,  and  prices  are 
stationary  in  all  but  No.  1  Siemens,  which  is 
up  to  $22.50. 

British- 
No.  1  Calder  $23.  No.  1  Middlesboro  320.75 
No.  3  Calder  $22.  No.  3  Middlesboro  $W.75 
No.  lSum'rlee $22.75       Carnbroe  $20.50. 

American — 
Soft  Southern  $20.5O-$21.50. 
Scotch  $22.50-$23.50. 
Rockwood  $21-$21  50, 
Gloss  322-$23 
Woodward  $22-$23. 

Canadian- 
No.  1  Siemens  $22.50. 
"     2         "  $21.50. 

"     3         "  $21. 

Bar  iron  is  not  materially  changed,  being 
in  only  moderate  request  at  steady  values. 
Ordinary  quotes  at  $2  to  $2.10,  refined  at 
$2.60  to  $2.65.  There  is  more  expectation 
than  immediate  activity,  and  if  the  crops 
turn  out  as  well  as  they  promise  there  ought 
to  be  a  brisk  demand  for  bar  from  all  ma- 
chine shops. 

Manufactured  iron  and  steel  are  quiet  but 
on  the  verge  of  greater  activity.  The  C.P.R. 
is  placing  orders  for  50  locomotives,  1,500 
box  cars  and  50  flat  cars  to  prepare  for  the 
moving  of  the  grain  to  market. 


10 


HARDWARE, 


MA  Ii  KETS—  Continued. 

Copper— Cable  advices  report  the  market 
somewhat  easier.  Prices  here  rule  the  s£.me 
as  last  week,  at  14  1-2  to  15c.  for  ingots  and 
18  to  20c.  for  sheets.  Canadian  figures  are 
governed  chiefly  by  United  States  quotations, 
which  are  steady  at  last  weeks  point. 

Tin— is  unaltered  at  23  to  23  i-2c.  for  in- 
gots.    The  inside  figure  is  for  round  lots. 

LEAD— There  is  no  change  in  the  condi- 
tion of  the  market  quotations  being  334  t0 
4c.     Large  round  lots  might  be  shaded. 

Zinc  and  Spelter— Cable  advices  report 
an  advance.  If  the  advance  is  maintained  in 
Europe  the  price  will  rule  higher  here. 
Blocks  are  6  to  6#c,  and  sheets  6  1-2  to  6^. 

Antimony — Is  exceptionally  dull.  Cook- 
son's  is  still  IS  1-2  to  16c,  and  other  brands 
a  cent  lower  than  these  prices. 

Tin  Plates — Recent  requirements  have 
been  met  by  arrivals  at  Montreal.  The 
general  impression  is  that  tin  plate  is  good 
value  at  present  figures  for  August  delivery. 
Notwithstanding  the  increased  duty  and 
heavy  stocks  in  the  United  States  there  is  a 
feeling  that  large  orders  are  likely  to  reach 
England  during  August.  There  are  no 
cokes.  I.  C.  charcoal  is  $4.75  to  $5,  I.  X. 
charcoal  $S75  to  $6,  I.  X.  X.  charcoal  $6.75 
to  $7,  D.  C.  charcoal  $4.50. 

Terne  Plates — Are  very  scarce.  They 
are  expected  to  be  more  plentiful  and  easier 
next  week.     They  now  quote  $8.50  to  $8.75. 

Canada  Plates— Are  a  shade  easier,  at 
$3  10  $3.10  for  futures  and  $3.10  to  $3.20  for 
spot  stock. 

Galvanized  Sheet  Iron.  —  English 
manufacturers  are  firm  because  of  the  stiff 
prices  of  iron  and  spelter.  Stocks  are  not 
heavy  and  good  prices  are  realized.  Quota- 
tions here  are   5%  to  6c.  for  28's,  and  5  to 

SHC-  f°r  26's- 

Building  Hardware — Is  fairly  aciive. 

Harvesting  Tools — Continue  to  be  in 
strong  demand,  preparations  being  made  for 
the  taking  off  of  a  large  crop. 

Cut  Nails. — There  is  no  new  feature  in 
the  market,  prices  remaining  at  the  price 
quoted  a  week  ago,  nameiy  $2.20. 

HORSE  Nails — Are  fairly  active  at  the 
list  price,  that  is,  50  and  10  off  to  60. 

Cordage — Purchases  have  been  small, 
and  the  prices  of  last  week  are  maintained. 
They  are  on  a  basis  of  \i]/zc.  for  manilla,  9c. 
for  sisal,  and  8^c.  for  New  Zealand. 

Binding  Twine.— Orders  are  now  com- 
ing in  by  telephone,  and  wire  and  twine 
is  wanted  with  all  possible  haste.  As  we 
said  two  weeks  ago  the  result  of  holding  off 
too  long  from  buying  will  make  it  impossible 


for  prompt  delivery.  Prices  are  being  cut  to 
pieces  by  retailers  in  various  parts  of  the 
Province,  some  being  reported  as  selling  at 
less  than  wholesalers  bought  at.  Prices  are 
unsettled. 

OILS,   PAINTS  AND   COLORS. 

Linseed  oil  has  gone  down  under  the  influ- 
ence of  a  demoralized  market  in  the  United 
State?.  That  market  is  flooded  with  oil 
crushed  from  seed  imported  from  South 
America  where  confusion  has  been  general 
in  nearly  all  lines  of  commerce  for  some  time. 
Local  jobbers  are  now  bringing  in  stock  from 
Detroit,  which  they  can  sell  at  62c.  for  raw, 
and  65c.  for  boiled.  Turpentine  is  unchang- 
ed at  58  to  59c,  stocks  are  full  and  trade 
quiet.  White  lead  is  steady  and  unchanged 
at  5'/£c.  In  oil  and  dry  colors  trade  is  sta- 
tionary. Castor  oil  is  easier  at  9  to  9Xc-> 
and  stocks  are  fairly  full.  Trade  in  all  lines 
is  quiet. 

GLASS. 

The  trade  in  glass  has  continued  better 
than  it  is  expected  ot  usually  found  to  be  at 
this  season.  A  very  good  sorting-up  trade 
has  kept  stocks  moving  out  since  the  close 
of  the  "spring"  business.  Stocks  are  badly 
broken  up,  and  prices  are  steady. 

OLD  MATERIAL. 

The  market  for  all  sorts  of  old  material  is 
yet  in  undiminished  dulness.  The  demand 
has  not  been  revived  by  any  increase  of  ac- 
tivity in  the  foundries,  and  the  supply  keeps 
up  wonderfully  well.  All  prices  are  on  last 
week's  basis.  They  are  No.  1  heavy  scrap, 
65  iobjyic.  per  100  lbs. ;  stove  cast  scrap,42  to 
45c;  No.  1  wrought  scrap  62^  to  67J^c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  ()%  to 
ioj^c;  heavy  scrap  copper  io>£  to  io^c;  old 
copper  bottoms,  8%  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8%  to  9c;  scrap  lead  2'A  to  2^c; 
scrap  zinc,  2  to  2 'Ac;  scrap  rubber,  2^  to 
2^c  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 
HEAVY  CHEMICALS. 

The  United  Alkali  Company  which  con- 
trols the  whole  chemical  trade  of  Britain, 
with  the  exception  of  one  concern,  has  with- 
drawn quotations  for  bleach.  This  will  affect 
the  paper-making  industry  chiefly,  if  not 
altogether. 

PETROLEUM. 

The  market  is  quiet  and  prices  stationery 
at  the  points  held  at  last  week. 

The  following  is  the  petrolia  Advertiser's 
weekly  oil  report  :  Petrolia  crude  $1.31  per 
bbl.,  Oil  Springs  crude  $1.31  per  bbl.  The 
above  figures  are  the  ruling  price  this  morn- 
ing, there  being  really  no  difference  between 


the  Oil  Springs  and  Petrolia  prices.  The 
business  on  'Change  is  very  dull,  there  being 
no  excitement  whatever,  and  very  few  trans- 
actions are  recorded.  The  drill  keeps  at  it 
all  over  the  territory,  and  many  new  wells 
are  being  struck,  which  only  continue  to  add 
to  the  ever  increasing  production.  As  we 
stated  last  week  a  hundred  acres  of  the  very 
best  oil  producing  territory  has  been  placed 
in  our  hands  for  disposal,  either  for  sale  out- 
right or  for  lease.  Owing  to  continued  ill- 
ness of  the  owner  this  step  has  been  taken,, 
and  will  be  disposed  of  on  easy  terms  to  the 
purchaser.  Refined  yesterday  sold  at  12)4 
to  13c,  and  may  be  regarded  as  the  market 
price  for  the  present. 

HIDES,  ETC. 

Hides — are  dull  and  unchanged  at  5)4c, 
for  weights  of  60  lbs.  and  above,  and  5c.  for 
lighter  weights.     Green  are  quiet  a  6c 

Skins — Pelts  are  up  to  30c,  and  lamb 
skins  are  40c  Calfskins  are  unchanged  at 
5  to  7c 

WOOL— Is  coming   in   very  freely  but  not 
going  out.     Prices  are  18  to  19c. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  vcs's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.25  .$4.70  31.40 

"      Net 3.79  4.19  3.92 

Egg  Gross 1.35  4.80  4.50 

"     Net 3.88  4.28  4.01 

Stove  Gross 4.35  4.80  4.50 

"     Net 3.88  428  4.01 

Chestnut  Gross...     4  35  4.80  4.50 

Net 3.88  4.28  4.01 


AMERICAN  METAL  MARKETS. 

NEW  YORK,  July  24,  1891 
In  the  iron  and  steel  trades  the  situation 
is  practically  unchanged.  Business  con 
tinues  slow  at  all  events,  and  there  are  no 
inquiries  that  afford  encouragement  to  hopes 
of  an  immediate  improvement.  Favorable 
crop  advices,  it  is  contended,  should  stimu- 
late necessary  railroad  repairs  and  exten- 
sions, in  which  considerable  quantities  of 
rails,  track  material,  etc.,  would  be  used,  and 
lead  to  a  better  demand  for  those  produc- 
tions. The  same  condition,  together  with  the 
scarcity  of  cars  last  season  when  crops  were 
short,  prompts  the  belief  that  purchases  of 
rolling  stock  are  an  absolute  necessity. 
The  condition  of  the  bond  market  is  a 
serious  drawback  with  many  companies, 
however,  and  even  those  that  are  fairly  well 
off  financially  seem  to  be  in  no  hurry  about 


We  were  never  in  better  position    to   supply,  and  customers   may 
rely  on  getting  every  advantage  of  the  market. 

7  NEW  LINES  OF  STOVES  THIS  SEASON. 

Something  new  in  nestable  pipes,  50  in  crate.   Cheapest  yet  quoted, 
It  will  pay  you  to  find  what  we  have   to   offer   before  giving 
any  orders. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 
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MA  RKETS—  Continued. 

discounting  the  future.  Thus  railroad 
patronage  continues  very  disappointing,  and 
that  fact  has  more  or  less  unfavorable  bear- 
ing in  several  branches  of  the  trade.  In  the 
manufacture  of  agricultural  implements  the 
consumption  of  iron  is  said  to  be  on  the  in- 
crease, but  evidence  is  wanting  of  improve- 
ment elsewhere,  and  the  reports  as  to  busi- 
ness in  the  general  line  of  mill  and  foundry 
productions  are  rather  unfavorable. 

The  brands  of  pig  iron  most  in  favor  with 
foundrymen  who  turn  out  a  first-class  casting 
are  selling  fairly,  and  the  output  of  th.U 
grade  of  material  is  closely  taken  up.  The 
Thomas  Company,  for  example,  find  it 
troublesome  to  deliver  in  full  on  orders,  al- 
though only  two  of  their  furnaces  are  out  of 
blast,  and  their  prices  are  held  firmly  at  $18 
for  No.  i  and  $16.50  for  No.  2.  There  is 
very  good  Northern  iron  at  50c.  per  ton  less, 
however,  that  does  not  sell  as  readily  as 
might  be  desired.  Southern  pig  is  quoted 
at  $16.50  to  $17.25  for  No.  1  and  50  to  75c. 
less  for  No.  2,  with  comparatively  little  busi- 
ness passing  in  this  section.  Bessemer  pig 
iron  is  still  quoted  at  $16  to  $16.50  at  furnace, 
but  the  demand  is  hardly  as  good  as  it  was 
early  in  the  month  and  the  tone  of  the  mar- 
ket is  easier.  Other  steel-making  material 
is  also  slow,  with  prices  barely  steady. 
Spiegeleisen,  20  per  cent,  is  still  quoted  at 
$27.50  to  $28. 50  ex  ship,  according  to  brand, 
and  ferro  manganese  at  $63.50  to  $64.  In 
old  material  the  movement  is  very  light. 
Iron  tee  rails  are  quoted  at  $20.50  to  $21, 
steel  at  $17  and  No.  1  wrought  scrap  at  $20 
to  $20.50,  f.o.b.  cars  at  shipping  port. 

Tin. — Lower  cables  from  London  have 
had  a  depressing  effect  upon  the  market  for 
pig  tin,  and  prices  are  lower  by  nearly  Xc- 
per  pound  than  they  were  during  the  latter 
portion  of  last  week.  Very  little  tin  has 
changed  hands  in  a  speculative  way  on  the 
decline,  and  purchases  for  consumption  are 
not  above  the  midsummer  period  average. 
Ten-ton  lots  were  offered  at  2oXc  for  de- 
livery this  month  and  next ;  small  parcels 
about  20^  to  20^c.  out  of  store.  London 
cables  quoted  down  to  ,£90  17s.  6d.  for 
prompt  and  ^91  7s.  6d.  for  future  delivery. 
On  the  Metal  Exchanges  there  were  trans- 
actions late  Tuesday  including  50  tons  for 
July,  35  tons  for  August  and  10  tons  for 
October  delivery,  all  at  20c.  and  50  tons  for 
July,  one  day's  notice,  at  2o^c. 

Copper.  —  The  outward  movement  of 
copper  to  Europe  on  old  orders  continues 
free,  but  new  business  for  export  account  is 
on  a  very  limited  scale,  and  the  heme  trade 
demand  is  moderate,  with  hardly  enough  of 
it    to  fairly  establish    market  values.     The 


nominal  prices  are  I2^c.  for  Lake  Superior 
ingot  and  12  to  12XC  for  common  casting 
brands.  London  prices  for  merchant  bars 
are  lower,  the  latest  cables  quoting  ,£53  for 
prompt  and  £53  10s.  for  future  delivery. 

Lead — In  pig  lead  the  transactions  have 
been  small  and  prices  stand  practically  the 
same  as  they  were  last  week,  say  4.40  to 
4.45c,  as  to  quantity  and  delivery. 

Spelter — Spelter  is  firmly  held  at  5.10c. 
upward  for  prime  Western,  with  offerings 
light.     The  demand  continues  very  tame. 

Tin  Plate — Tin  plate  is  selling  to  a  fair 
extent,  and,  while  no  radical  changes  are 
quoted,  prices  are  still  irregular.  We 
quote  :  Charcoal,  yi.  cross  assortment, 
Melyn  grade,  $6.50  to$o.oo;  for  each  additional 
X  add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $5.90  to  $6. 00;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,  $7.50  to   $0.00;  M.F.,  20x28, 

$15.50;    Worcester,    14x20,    $5.75    to   

Worcester,  20x28,  $11.40;  Dean  grade, 
14x20,  $0  to  $5.25;  Dean  grade,  20x28,  $10.50 
to  $00.00  ;  D.  R  D.  grade,  14x20,  $4 .85  to 
.  . . ;  D.  R.  D,  grade,  20x28,  $10.00  to  $0.00; 
I.  C.  Coke — Penlan  grade  (iron),  $5.20  to 
$5.25;  J.  B.  grade,  14x20,  $5.35  to  $5  40;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.25  to 
$5.30  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.40;  I.  C.  Bessemer  steel, squares,  $5.75  to 
$0.00  basis ;  I.  C.  Siemens  steel,  squares, 
$5.85  to  $6.00. 


GALVANIZING  SHEET  IRON. 

A  correspondent  of  the  London  Iron- 
monger describes  as  follows  a  new  process 
for  galvanizing  sheet  iron  introduced  by 
Davies  Bros.  &  Co.,  Limited,  Crown  Works, 
Wolverhampton  : 

The  black  sheets  when  they  leave  the 
rolling  mills  are  very  hard,  and  in  order  to 
soften  them  they  are  placed  in  annealing 
boxes,  each  box  containing  about  15  tons. 
Two  of  these  boxes  when  filled  are  placed  in 
a  furnace  specially  constructed  for  the  pur- 
pose, and  subjected  to  an  intense  heat  for  24 
hours,  after  which  the  boxes  are  drawn  out 
of  the  furnace  and  left  to  cool.  The  annealed 
or  new  softened  sheets  are  taken  out  of  the 
boxes  and  are  ready  for  pickling.  From 
these  pickling  vats  the  sheets  are  passed 
into  large  iron  tanks,  which  are  suyplied 
with  a  constant  stream  of  clean  water  run- 
ning through  them,  and  in  which  the  sheets 
are  thoroughly  washed.     The  sheets  being 


now  ready  for  galvanizing,  are  from  these 
water  tanks  passed  into  and  through  very  pow- 
erful chilled  rolls,  working  under  a  constant 
stream  of  water,  and  this  wet  rolling,  which 
is  an  important  part  of  the  patent  automatic 
process,  not  only  crushes,  but  washes  away 
all  impurities,  and  recreates  the  beautifully 
smooth  surface  which  the  pickling  had  de- 
stroyed. The  sheets  are  conveyed  immedi- 
ately and  automatically  into,  through  and 
out  of  the  bath  containing  the  molten  spelter 
without  being  handled  in  any  way,  and  the 
great  advantage  of  this  method  consists  in 
the  fact  that  every  sheet  is  passed  through 
and  withdrawn  from  the  molten  metal  at 
precisely  the  same  rate  of  speed,  which  is 
carefully  arranged  so  that  the  thickness  of 
the  coating  of  spelter  on  each  sheet  is  abso- 
lutely uniform  throughout.  The  result  is  a 
bright  and  well-spangled  sheet  of  the  high- 
est standard  of  quality. 

Davis  Brothers  &  Co.,  Limited,  claim  that 
the  cost  of  labor  is  reduced  (1)  by  the  sim- 
plicity of  the  machinery  and  its  automatic 
action;  (2)  by  dispensing  with  all  skilled 
labor,  one  boy  only  being  employed  to  feed 
the  machine,  the  sheets  following  each  other 
at  intervals  of  about  3  inches.  The  cost  of 
maintenance  is  reducedtoa  minimum,  owing 
to  the  absence  of  rolls  and  wheels  revolving 
in  the  molten  metal,  whereas  in  the  ordinary 
process  rolls,  wheels  and  gearing  are  of  ne- 
cessity immersed  in  the  bath  to  pass  the 
sheets  through,  and  are  rapidly  worn  away 
owing  to  the  corroding  effect  of  the  spelter 
on  the  iron,  while  two  of  these  automatic 
machines  will  produce  the  same  quantity  of 
sheets  as  three  ordinary  old-fashioned  roller 
baths.  In  the  ordinary  existingprocess  sheets 
are  taken  from  the  washing  tank  after  pick- 
ling, and  are  placed  at  the  side  of  the  gal- 
vanizing bath  in  batches  ready  for  dipping, 
which  is  done  by  experienced  and  expensive 
labor.  Owing  to  the  slowness  and  irregular- 
ity of  the  process,  may  of  the  sheets  become 
dry  in  parts,  and  the  surfaces  thus  exposed 
to  the  atmosphere  become  oxidized,  thus  pre- 
venting the  proper  adhesion  of  the  spelter  to 
the  iron  in  passing  through  the  bath.  As  the 
sheet  is  taken  out   of  the  bath  by  means  of 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

fHOS.    DAVIDSON    &   CO     Montreal  and  Toronto. 

(New  Catalogue  now  ready;) 
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tongs,  it  does  not  leave  the  metal  at  a  uni- 
form rate  of  speed,  and  when  the  end  of  the 
sheet  leaves  the  rolls  in  the  bath,  it  is  liable 
to  be  jerked  by  the  man  using  the  tongs. 
This  irregularity  in  the  withdrawal  of  the 
sheet  from  the  bath  causes  the  spelter  to  ad- 
here to  the  sheet  unevenly  and  in  patches, 
thus  causing  a  waste  of  spelter,  which  is  the 
more  valuable  metal.  Davis  Brothers  &  Co., 
Limited,  claim  that  these  disadvantages  are 
entirely  overcome  in  their  patent  automatic 
process. 

THE  TIN  PLATE  TRADE. 

During  the  present  week  the  tin  plate 
manufacturers  of  South  Wales  and  Mon- 
mouthshire have  put  into  force  the  arrange- 
ment made  some  time  ago  for  enforcing  a 
compulsory  and  almcst  universal  cessation 
of  production  during  the  month  of  July. 
Some  few  of  the  manufacturers  have  de- 
clined to  take  part  in  the  stoppage,  but  they 
are  only  exceptions  to  the  rule,  and  it  has  to 
be  recorded  that  the  tin  plate  makers  are 
almost  unanimously  of  opinion  that  they  are 
doing  their  best  for  their  trade  by  com- 
pletely dislocating  it  at  what  is  probably  the 
most  momentous  epoch  of  its  existence. 
The  stoppage  has  thrown  some  20,000  per- 
sons out  of  employment,  and  in  many  re- 
spects is  a  very  serious  matter,  not  only  for 
the  workpeople,  but  also  for  the  coalowners, 
steel  manufacturers,  and  other  traders  who 
are  intimately  connected  with  the  principal 
industry  of  the  southern  part  of  the  Prin- 
cipality. The  workpeople  have  protested, 
not  unnaturally,  against  the  enforced  stop- 
page. They  would  be  likely  to  make  this  pro- 
test under  si  nilar  circumstances,  whatever 
the  cause  of  the  stoppage  might  be;  yet,  under 
the  conditions  now  prevailing,  it  is  by  no 
means  certain  that  the  men  are  wrong  and 
the  mastersright.  It  is  doubtful  even  whether 
the  manufacturers  correctly  gauge  the  magni- 
tude of  the  struggle  upon  which  they  have 
entered.  So  far  as  we  are  enabled  to  ascer- 
tain, they  are  of  opinion  that  they  still  pos- 
sess a  complete  monopoly  of  the  trade  in 
tin  plates,  and  are  of  opinion  that  monopoly 
cannot  be  seriously  disturbed.  We  hope 
that  view  is  a  correct  one,  but  we  confess  to 
having  grave  doubts  lespecting  the  accuracy 
of  the  latter  part  of  the  hypothesis.  We  have 
pointed  out,  indeed,  on  more  than  one  oc- 
casion recently  that  the  American  manu- 
facturers mean  to  do  their  best  to  turn  out 
tin  plates,  and  that,  although  they  may  find 
their  initial  efforts  greatly  hampered  by  vari- 
ous difficulties,  they  will  succeed  sooner  or 
later.  Evidently  the  Welsh  and  Monmouth- 
shire makers  do  not  wholly  share  our  con- 
victions, or  they  would  be  more  diffident 
about  so  greatly  imperilling  their  business 
just  at  the  most  critical  moment  of  the 
American  attempts  at  successful  rivalry. 
They  have  voluntarily  raised  bad  feeling 
amongst  their  men,  and,  with  light  hearts, 
have  made  the  men  think   of  emigration  to 


the  United   States,  instead   of  doing  their 
utmost     to    keep     them     comfortably    em- 
ployed   at    home.      The    Americans    have 
duly      anticipated     the     state     of     things 
which  has  come  about,  and  it  is  stated  that 
their   agents    are    now    busily   engaged    in 
Wales  in  picking  up  good  workmen,  as  well 
as  in   exporting   machinery  and  appliances 
for   tin    plate  making.     Thus   it   is  obvious 
that  the  united  wisdom  of  the  Welsh  firms 
in   question    has    had    two    serious  effects 
already.     It   has   alienated  the  good  will  of 
the  workmen,  and  has  made  them  willing  to 
emigrate  to  the  United  States.     It  has  also 
prevented  a  fall  in  prices  at  a  juncture  when 
low  prices  are  of  particular  importance  to 
the   Welsh    manufacturers.     The    principal 
plea  for  the  course  which  has  been  adopted 
is  that  by  stopping  the  make  prices  will  be 
prevented  from  dropping  to  an  unprofitable 
level.     The  plea  is  peculiar  to  say  the  least, 
but  it  seems  to  be  much   more  satisfactory 
to  the  Welsh  makers   than  it  is  to   impar- 
tial observers  who  are  not  actually  in  the 
business.     To   them    the    plan    savours   of 
suicide.      It    appears    to   be    precisely   the 
one   course   which    should   not   have   been 
adopted,    especially    when     the    enormous 
turnover  of  the  past   few   months  (at  high 
rates  of  profit)  is  borne  in  mind.     One  would 
have  supposed  the  makers  had  done  so  well 
that  they  could  afford  to  fight  the  matter  out 
in  a   manner  almost   certain    to  give  them 
every  advantage.     They  have  the  key  of  the 
situation,  yet  they  are  so  shortsighted  and  so 
devoid  of  a   proper   comprehension  of  the 
forces   and   resources   of  their  enemy    that 
they  voluntarily   cede    their    best    position, 
and   give    the    Americans    the  tremendous 
advantage     of    reaching    discontented   and 
unemplo>ed  workmen  with  offers  of  higher 
wages    than  have  ever    been    heard    of  in 
the  trade.     It  is  safe   to   assert  that  in  no 
other  trade  would  anything  of  the  kind  have 
been  done. — The  Ironmonger,  4th  July. 


KEYS  AND  KEY  MECHANISM. 

Keys  used  to-day  are  so  unlike  those  of 
a  few  years  since  that  scarcely  a  similarity 
exists,  and  a  comparison  of  the  two  styles 
brings  out  features  of  interest.  The  old- 
fashioned  bit  key,  ponderous  and  curiously 
wrought,  such  as  was  in  use  in  the  days 
of  our  fathers  and  grandfathers,  is  now  so 
seldom  seen  as  to  be  something  of  a  curi- 
osity. The  security  of  the  old-style  lock  de- 
pended entirely  on  the  bitting  of  the  key  and 
the  lock  guards,  and  the  intricate  bit  work  of 
some  of  them  is  a  wonderful  specimen  of 
nicety  of  workmanship.  As  no  tumblers 
were  used,  the  lock  bolt  was  held  in  place 
by  a  spring,  and  provided  a  tool  could  be 
introduced  between  the  guards,  the  bolt 
could  be  easily  thrown  or  unlocked.  When 
the  bolt  was  thrown  not  much  difficulty  was 
found  in  unlocking  by  working  inside  of  the 
strike  or  nose  plate,  as  the  lock  case  and 
strike  did  not  come  so  closely  together  as  to 


prevent  it  ;  so  again  the  absence  of  locking 
tumblers,  as  used  to-day,  is  to  be  noted. 
These  defects  are  found  only  in  the  rim 
locks,  which  were  mostly  used.  With  the 
size  and  weight  of  the  old-fashioned  keys,  the 
carrying  of  a  large  bunch  of  them  as  was 
frequently  necessary,  was  a  matter  of  some 
inconvenience.  Surely,  a  radical  change 
would  have  been  needed  in  style  of  key  . 
chains,  also  in  the  size  of  key  or  hip  pocket ; 
but,  in  their  favor,  let  it  be  said  that  as  wea- 
pons of  defence  they  possessed  conspicuous 
merit.  Another  feature  in  the  old-time  lock 
was  the  impossibility  of  master  keying.  Each 
lock  had  a  key  of  its  own,  and  only  that  key 
would  operate  it,  while  our  present  locks  are 
each  one  different  when  desired,  while  they 
may  have  a  master  key  to  suit  any  number. 
The  principle  of  the  modern  key  and  its 
mechanism  is  the  same  throughout.  A  small 
flat  key  has  one  or  both  edges  bitted,  and 
fitted  into  a  plug  or  escutcheon,  'he  latter 
containing  the  key  mechanism.  At  the  same 
time  the  escutcheon  is  entirely  separate  from 
the  lock  itself,  so  that  the  escutcheon  may  be 
removed  from  the  lock  without  removing  the 
lock  from  the  door.  Then,  again,  if  for  any 
reason  a  new  key  is  desired,  it  is  not  neces- 
sary to  change  the  lock,  simply  detaching 
the  escutcheon  and  having  new  pins  or 
tumblers  substituted  for  the  old  ones.  In 
case  the  key  is  lost,  you  may  guard  against 
the  finder  using  the  same  by  having  the 
escuteheon  reset,  and  a  new  key  made. 

Probably  the  most  desirable  feature  of  the 
later  make  of  locks  is  the  fact  of  their  being 
so  easily  set  to  master  key.  By  master  key- 
ing is  meant  that  a  number  of  locks  in  a 
building,  while  they  may  all  be  different,  no 
two  keys  being  alike,  can  still  be  unlocked 
by  one  key  throughout,  this  key  being  called 
the  master  key.  With  the  new  pin  mechan- 
ism the  number  of  changes  run  into  the 
millions.  By  changes  is  meant  the  fact  that 
1,000,000  locks  may  be  made,  each  one  with 
a  different  key,  but  of  such  peculiar  con- 
struction that  a  particular  key  will  operate 
the  whole  million. 

In  case  less  security  is  required  in  a  lock 
the  old  bit  key  is  used,  but  in  a  modified 
form,  and  in  place  of  guards,  as  of  old, 
tumblers  are  substituted.  In  the  ordinary 
mortise  locks  three  tumblers  are  used  and 
the  bit  of  the  key  lifting  the  same  releases 
bolt,  which,  when  fully  thrown,  allows  the 
tumblers  to  drop  again  and  they  lock  the 
bolt  so  that  it  cannot  be  pushed  in  until 
the  tumbler  are  again  lifted.  The  prices 
of  ordinary  mortise  locks  vary  according  to 
the  number  of  tumblers  contained  and  the 
security  is  also  governed  by  this  fact.  With 
some  of  the  latest  improvements  we  have 
reached  a  degree  of  excellence  in  lock  and 
key  mechanism  that  almost  bids  defiance  to 
the  house  breaker,  and  novelties  are  being 
constantly  put  upon  the  market. — Iron  Age. 


Mr.  Rod  Weir,  the  pushing  member  of  the 
Winnipeg  Early  Closing  Association,  on  the 
eve  of  a  trip  to  England,  was  presented  with 
a  handsome  walking  cane.  The  members 
of  the  association  accompanied  the  presen- 
tation with  an  address  expressing  their  ap- 
preciation of  his  services. 

The  new  list  for  Old's  brand  of  Jones'  make 
in  spades  and  shovels  revives  the  prices  of 
last  year.     It  is  as  follows  for  polished  : 

Per  Doz. 
D.  Handle  Square  point, .  .No.  2.       $10  50 

Long  Handle, "2.         10  50 

D.   Handle  Round-point..   "2.         11  00 
Long  Handle         "  . .   "    2.         10  50 

D.  Handle  Spades,   "    2.         1 1  00 

Long  Handle  Spades,  . ..."    2.         1 1  00 
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CREATING  AN  AMERICAN  TIN 
PLATE  INDUSTRY. 

Tin  plate  as  a  subject  of  newspaper  dis- 
cussion has  more  than  vied  with  the  Fourth 
of  July  during  the  past  week  and  the  argu- 
ments pro  and  con  have  covered  over  almost 
every  possible  phrase  of  the  question,  from 
the  talk  of  a  shut  down  among  Welsh  manu- 
facturers, to  a  more  or  less  extensive  start- 
ing up  of  establishments  on  this  side  that 
hope  and  expect  to  create  an  American  tin 
plate    industry. 

To  begin  with,  the  sudden  stoppage  of  tin 
plate  manfacture  in  Wales,  as  has  been 
alleged,  now  turns  out  to  be  not  a  stoppage 
at  all,  but  merely  a  reduction  in  shipments 
which  have  been  extraordinarily  large  of 
late  in  order  to  take  advantage  of  the  lower 
duty  which  prevailed  up  to  July  ist,  and  was 
increased  on  that  date.  The  same  thing  it 
will  be  remembered  occured  when  the  pre- 
sent tariff  act  originally  went  into  effect, 
in  the  case  of  extensive  shipments  from 
Europe  of  cutlery,  guns  and  other  sporting 
goods.  These  exports  to  America  were 
hurried  in  order  that  they  might  arrive  in 
advance  of  the  revised  duties  on  such  wares 
going  into  effect ;  and  it  will  also  be  recalled 
that  providing  the  funds  to  meet  these 
extensive  purchases  abroad  caused  quite  a 
large  exportation  of  gold  from  this  country, 
which  experience  is  also  duplicated  in  the 
recent  heavy  purchases  of  foreign  tin  plate. 
Of  course  in  both  instances  the  extensive 
purchases  were  made  to  acquire  supplies, 
and  were  also  speculative  in  so  far  as  they 
comprehended  purchases  of  such  extraordin- 
arily large  quantities  of  goods  in  advance  of 
present  needs  and  demands.  Hence  it  is 
that  some  papers,  not  understanding  the 
phase  of  the  subject,  censure  American  im- 
porters for  placing  these  larger  orders 
abroad  and  in  the  same  breath  find  fault 
with  our  manufacturers  for  their  late  and 
extensive  purchases  of  American  pig  tin 
from  the  Temescal  tin  mines  in  California. 
This  is  partisanship  and  wholly  indefensible 
at  this  time,  since  the  question  has  now 
passed  beyond  the  domain  of  politics  and 
simply  involves  a  commercial  and  industrial 
solution  of  the  problem  whether  tin  plate 
can  be  profitably  manufactured  in  America 
under  the  more  favorable  circumstances 
presented  by  the  amended  tariff  act.  Those 
already  engaged  in  allied  manufactures,  and 
who  ought  to  know  best,  say  that  the  indus- 
try can  be  created  and  conducted  with  profit 
in  this  country. 

Hon.  F.  G.  Neidringhaus,  President  of  the 
St.  Louis  Stamping  Company,  and  who  is 
among  the  foremost  of  those  American  manu- 
facturers now  embarking  in  the  tin  plate 
industry,  a  few  days  ago  presented  some 
additional  arguments  in  that  behalf,  while 
discussing  with  a  St.  Louis  newspaper  man 
the  cabled  reports  from  Wales,  with  respect 
to  the  possible  action  of  the  manufacturers 
there,  rendered  necessary   by  the  changed 


situation  on  this  side.  Mr.  Neidringhaus 
said,  with  much  force,  that  many  silly  reports 
having  been  put  in  circulation,  tending  to 
cloud  the  subject,  by  representatives  on  this 
side  of  foreign  manufacturers,  pretended 
offers  for  large  quantities  of  American  made 
tin  had  been  published  when  the  challengers 
well  knew,  or  at  least  they  should  know,  that 
the  erection  of  complete  tin  plate  works  can- 
not certainly  be  accomplished  in  less  than  a 
year.  The  provision  of  the  administrative 
policy  which  made  the  production  of  Ameri- 
can tin  plate  a  possibility  only  went  into 
effect  within  the  week  ;  yet  the  English  oper- 
ators would  be  surprised  to  know  what  pre- 
parations have  been  made  in  this  country  to 
reap  the  harvest  that  is  ours  by  right. 

There  were  to  his  knowledge  twenty-two 
firms  now  getting  ready  in  the  United  States 
to  make  tin  and  terne,  or  roofing  plates.  The 
St.  Louis  Stamping  Company  was  possibly 
better  prepared  to  enter  the  business  than 
any  other  company  in  the  country,  from  the 
fact  they  already  have  complete  rolling  mills 
where  they  produce  the  iron  from  the  pig  up 
to  the  finished  sheet.  These  mills  being  ar- 
ranged for  fine  sheet  the  company  began  to 
turn  out  tin  plates  as  early  as  November, 
1890,  sufficient  to  keep  one  set  of  tinning 
pots  running.  There  had  been  delays  for 
which  his  company  was  in  no  ways  respon- 
sible, but,  nevertheless,  it  was  expected  to 
start  up  by  the  ist  of  August,  and  the  out- 
put from  the  opening  day  will  not  be  less 
than  600  boxes  daily,  of  tin  plate  and  lead 
plate,  known  as  roofing  tin. 

The  cable  dispatches,  continued  Mr. 
Neidringhaus,  say  that  the  Welsh  manufac- 
turers have  an  immense  capital  invested, 
and  that  they  intend  to  make  every  effort  in 
their  power  to  command  the  trade,  and  that 
they  will  do  this  by  reducing  the  wages  of 
the  men,  cheapening  the  cost  of  the  raw 
material,  lowering  the  payments  for  freight- 
age and  curtailing  their  profits  in  order  to 
be  able  to  pay  the  extra  duty  demanded  by 
the  new  American  tariff,  which  has  just  gone 
into  effect.  There  will  be  quite  a  struggle 
for  the  trade  between  the  English  and  Ameri- 
can manufacturers. 

Commenting  upon  the  question  of  prices 
and  profits  involved  in  tin  plate  making  in 
America,  Mr.  Neidringhaus  said:  "As  to  the 
price  of  the  plate  to  the  American  people 
and  the  profit  to  the  manufacturer,  I  will 
state  that  the  people  will  not  pay  any  more 
on  an  average  for  tin  plate  during  the  next 
twelve  years  than  in  the  past.  For  the  finer 
qualities,  especially  the  extra  quality  of  roof- 
ing plate,  they  will  pay  less,  and  then  leave 
the  American  manufacturer  a  reasonable 
profit.  "  In  concluding,  he  said  :  "  The 
American  demand  for  tin  plates  will  incur 
the  expenditure  of  about  $20,000,000  in  labor 
and  transportation  and  employ  20,000  or 
25,000  people.  As  our  mountains  and  hills 
are  teeming  with  ore  and  fuel,  it  is  for  the 
American  people  to  say  whether  or  not  they 
will  allow  these  treasures  to  lie  dormant  or 
raise  them  to  give  employment  and  add  to 
the  prosperity  of  their  people.  The  duty  now 
imposed  on  tin  plates  does  not  cover  the 
difference  between  the  American  and  English 
scale  of  wages,  but  the  American  manufact- 
urers will  make  up  the  deficiency  in  the 
nearness  and  abundance  of  ore  and  coal. — 
Stove  and  Hardware  Reporter. 


RIVET  BEARINGS. 

There  is,  probably,  no  matter  in  structural 
ironwork,  whether  for  boilers  or  buildings, 
that  is  more  obscure  than  the  value  of  rivet 
bearing ;  it  is  a  subject  upon  which  careful 
experiments  can  throw  but  little  light.  About 
the  time  the  Britannia  tubular  bridge  was 
built,  an  experiment  was  tried  to  prove 
whether  the  strength  of  a  riveted  joint  de- 
pended upon  the  resistance  of  a  rivet  to 
shearing  or  the  friction  of  the  plates  riveted 
together.  The  rivet  holes  were  made  oval, 
and  it  was  shown  that  the  strength  of  the 
joint  depended  upon  the  frictional  resistance 
of  the  plates  to  sliding  motion.  As  this  was 
not  disputed,  some  of  the  leading  theoretical 
writers  of  that  time  took  the  matter  up,  and 
published  formulae  based  upon  the  tensile 
effort  of  the  rivets  in  cooling.  One  author 
— Mr.  Latham— showed  this  to  be  24  tons 
per  sectional  square  inch  of  rivet  area.  At 
that  time  no  rivet  would  stand  more  than  21 
tons  ;  and  the  fact  is  that  the  metal  stretches 
as  soon  as  the  plates  are  drawn  together. 

This  question  is  complicated  with  another, 
and  that  is  the  compressive  resistance  of  the 
material  upon  which  the  rivets  bear.  When 
two  or  three  thicknesses  of  plate  are  riveted 
together,  this  has  been  found  to  be  as  much 
as  40  tons  per  square  inch  of  bearing  area  in 
Farnley  plates,  the  rivets  being  made  of 
Low  Moor  iron  ;  and  this  accounts  for  the 
endurance  of  iron  bridges,  which,  as  a  rule, 
have  a  very  insufficient  allowance  of  bearing 
area,  especially  in  the  web  connections  with 
the  flanges.  If,  for  instance,  we  have  a  rivet 
seven-eighths  of  an  inch  in  diameter  con- 
necting two  angle  irons  to  a  girder  web,  the 
ratio  of  shearing  area  on  the  web  is  as  600 
to  328,  and  the  fact  that  webs  under  such 
conditions  do  not  fail  is  explained  by  the  sup- 
port given  by  the  enclosing  angle  irons.  If 
the  bearing  surface  yields,  the  metal  behind 
it  must  bulge,  and  if  such  bulging  is  prevent- 
ed the  bearing  resistance  is  enhanced.  This 
supplementary  resistance  is  supplied  by  the 
tensile  strength  of  the  rivet  in  the  direction 
of  its  axis,  and  then  we  find  that  the  stresses 
upon  rivets  are  really  of  a  complicated  char- 
acter. 

There  is,  in  the  first  place,  a  possible  shear- 
ing stress  ;  in  the  second,  the  normal  stress 
due  to  contraction  in  cooling  ;  and  in  the 
third,  the  stress  upon  the  head  due  to  the 
bulging  effort.  This  last  acts  only  on  one 
side  of  the  rivet  head,  and  therefore  tends  to 
wring  it  off ;  hence  the  necessity  of  making 
rivets  of  material  as  nearly  homogeneous  as 
can  be  obtained  to  obviate  the  liability  to 
crack  in  any  direction. 

In  boiler  work  the  case  is  different,  as  the 
joints  are  usually  lap  joints,  and  therefore 
the  bulging  action  reffered  to  above  cannot 
be  restrained,  and  the  stress  on  the  rivets  is 
of  a  bending  character. — [Practical  Engineer 
London). 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 
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Manufacture  the  Highest  Grades  of  ELECTRO-PLATED  WARES,  and  guarantee  all 
goods  of  their  manufacture  having  their  NAME  and  TRADE  MARKS. 
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=:   SILVER    METAL   :« 


Tipped  Pattern, 


<s 


POONS,  FORKS,  LADLES,  Etc.,  made  of  this  new  metal  are  superior  to  Sterling  Silver  in  point  of  non- 
tarnishing,  and  equal  to  Solid  Silver  for  durability,  and  at  one-fifth  the  cost. 

FOR    HOTELS,  RESTAURANTS    AND    FAMILY    USE,    Silver   Metal   Table   Ware   is  without 
a  parallel. 

AS  THERE  IS  NO  PLATE  TO  WEAR  OFF,  any  silver  powder,  polish,  chalk  or  electroine  can  be 
used  to  clean  them.     The  moie  they  are  cleaned  the  whiter  and  more  beautiful  they  become. 

DO  NOT  CONFOUND  SILVER  METAL  with  the  varieties  of  Nickel  Silver  imposed  on  the  market. 
We  claim  for  them  no  relation.  This  wonderful  discovery  is  controlled  by  us,  and  we  sell  no  metal  except  made  into 
Spoons,  Forks,  Etc.     All  genuine  goods  bear  our  trade  mark  : — 


TORONTO  SILVER  PLATE  CO.{ 


SILVER 
METAL. 


LIST  PRICES  AND  DISCOUNT  QUOTED  ON  APPLICATION. 


E.  G.  GOODERHAM,  Manager. 


J.   C.   COPP,  Sec.-Treas. 
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SALES   MADE   OR   PENDING. 

Todd  &  Caster,  general  merchants,  Osha- 
wa,  Ont.,  have  sold  out  to  W.  Harkness. 

W.  J.  Sargent,  general  merchant,  Pen- 
dennis,  Man.,  has  sold  out  to  H.  E.  Donald. 

The  stock  in  the  estate  of  Falconer  &  Dur- 
ning,  Acadia  Mines,  N.  S.,  is  advertised  for 
sale. 

The  general  stock  in  the  estate  of  A.  L. 
McKechnie,  Mount  Forest,  Ont.,  has  been 
sold. 

The  general  store  business  of  Mrs.  J.  W. 
Gamsboy,  Huntingville,   Que.,  is  advertised 
(or   sale. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Skead  &  Graham,  hardware  dealers,  Win- 
nipeg, have  dissolved,  C.  W.  Graham  con- 
tinuing. 

REMOVALS  AND   DEATHS. 

Edward  S.  Farren,  tinsmith,  St.  John,  N. 
B.,  has  removed  to  St.  George. 

Godfrey  &  Co.,  hardware  dealers,  Van- 
couver, B.  C,  are  advertised  to  close  out. 

Mrs.   E.    O.    Taylor,   general    merchant, 
Burk's   Falls,    Ont.,   is   giving   up  business 
there  and  removing  to  Gore  Bay. 
DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

H.  C.  Phillips,  tinware  dealer  Lancaster, 
Ont.,  has  assigned. 

Wm.  Minto,  general  merchant,  Cardigan, 
P.  E.  I.,  has  assigned. 

Mr.  D.  A.  Blais,  general  merchant,  St. 
Moise,  N.  W.  T,  has  assigned. 

Jos.  H.  McKinnon,  general  merchant, 
Beaver  Cove,  N.  S.,  has  assigned. 

Bonhomme  &  Co.,  general  merchants,  St. 
Albert,  Ont.,  have  compromised. 

John  Mcintosh  &  Son.  boiler  makers,  etc., 
Montreal,  have  been  asked  to  assign. 

Doughty  Bros.,  general  merchants,  War- 
saw, Ont.,  have  called  a  meeting  of  their 
creditors. 

C.  A.  Harmon  &  Co.,  general  merchant 
and  lumber  dealer,  Peel,  N.  B.,  is  asking  an 
extension. 

S.  H.  Caswell,  general  merchant  and 
banker  Qu'  Appelle,  Assa.,  has  been  granted 
an  extension. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

Credit  is  often  too  cheap  and  overbubing  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 


SPOONS.FORKS  ETC-STAMPED 


•1847.  R?gers  iJRosAi.® 


°  AREGENUINE„ROGERS"G0ODS. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 

BROKERS 

AND 

COMMISSION  MERCHANTS 

IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


THE  DRY  GDDDS  REVIEW,  Toronto: 

g— THE  J.B.MCLEAN  C°(LT°)  PUBLISHERS.^g},. 


(eK£r\p^L  5T-^G^S£f'~^- 


llfhjo^DEAL   ij\i    Groceries 

SHOULD    SUBSCRIBE     FO 


SubSCriprian  §2     The  CANADIAMirRQCEF^TORONTa 

-^C^THE  J.BMSLEAN  C9,C--°)  PUBLISHERS 


Bond  or  Free 

Warehouse  Keceipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
Front  St.  e.  Toronto. 

COW 
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CUTLERY — Good  knives,  good  value      See 
our  samples  and  prices. 

SPOONS — Our  •'African"  Silver  retain  their 
color  and  are  cheap 

STEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A    C.   LESLIE  &  CO., 

445  St.  Paul  St  .  18  Front  St.  West, 


MONTREAL. 


TORONTO. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  By  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co,,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


FINK 

BRUSHES 


C.  H.  Pencil's  Writers  and 
Stripers,  Ox  Hair  Writers  and 
Stripers,  Black  Sable  Writers 
and  Stripers,  Red  Sable  Oil  and 
Water  Color  P>rushes. 

Fitch  and  Badger  hair  varnish. 

Hog's  Hair  Artists'  Brushes, 
etc.,  etc. 


F.  E.  DIXON    &,   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


All  our  lines  guaranteed  finest  quality  and 
prices  right. 

Illustrated  Price  List  sent  on  application. 


CHAS.  BOECKH  i  SONS, 

MANUFACTURERS, 

80  York  St.,  TORONTO. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting     Hand     Book, 
mailed  free  on  application. 


^ONTO, 


BURNS  &THOM/JS 

L      >0/Wop*v     i 


Q   A  "\T7"Q1   CIRCULAR,  Shingle,  Re  sawing 
OJTX  VV  O       Drag,  Gang,  Cross-cut,  etc. 


H.  Boker  &  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


MARK. 


(TREE  BRAND) 

FOR  SALE   BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

'&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTEK 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
Mctiill,  Wellington,  Grey  Nun  and  Youville  atu 

MONTREAL. 
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The  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


Is  being  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  k  Sons 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE         „  M       -w      GRANTED 


MARK. 


** 
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CURHEfJT    jviAf^ET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  23,   24 

Strip   "     ....  25,   27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  25  $6  50 

IX  "  7  50    7  75 

LXX.,        "  8  75    9  00 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  25    5  50 

IX  "  6  25    6  50 

I'XX  "  7  25    7  50 

I.XXX.,     "  8  25    8  50 

D.C.,  121x17         4  75     .... 

D.X.,  5  75     .... 

D.X.X.        "  .....    675 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B.V.   Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     8  75    9  00 

IX.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade-  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  [  6}c,    7c 

14x65.  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7J    7i 

28        "     'J    8 

Iron  and  Steel. 

Common  Iron,  per  100  lb    . .  $2  05  2  10 

Kenned      «              £            •■  2  45  2  55 

Horse  Sboe                            ■  •  2  50  2  55 

Rand                                             •■  2  50  2  65 

Hoop               "            '             ..  2  65  2  80 

Swedish         "           "             •■  4  00  4  25 

Sleigh  Shoe-Steel 2  50  275 

Tire  Steel    ™  \& 

Machinery ••• 3  00  3  25 

Best  Cast  Steel,  per  lb 0  13 J  0  14 

Russian  Sheet       "       0  10 J  0  12 

TankBlates  2  00  2  25 

Roiler  Rivets 4  60  5  00 


Boiler  Tubes. 

2-inch    10ic 

-inch •.    15 

Boiler  Plate. 

Jinch $2  45 

5*16"     235 

§     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2|,  3 

22  to  24      "      2|,  3 

26  "      3,    3J 

28  "      3i,3J 

Canada  Plates. 

Blaina £  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5£,  6 

28      "  "        5},  6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5A,  6 

26  gauge,  "         5|,  6J 

28      "  "  5|,61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

cHain. 

Proof  Coil,  3-16  inch,  per  lb 
i 


5-16 

% 

7-16 

% 


71 
6J 

11 
5i 

51 
4 

3  60 
3  50 
5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  Jin  .$0  25  SO  28 
"  round  &  square 

1  to  2  in 0  23    0  96 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   .....$0  18    0  19 
Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  061  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  151  0  16 

Other  makes  "    0  14J  0  15 


White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 5J  .. 

No.  1  Do "  0    5 

No.  2  Do "  0    4} 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    " 0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "      2  25 

Paris  Green,    per  lb 0  16    0  17 

Burnt  Sienna      "       0  08J, 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre 0  03 J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine1     "        0  901 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00- 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  62^ 

Boiled       "     0  65 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  58  0  59 

Castor  Oil. 

Best,  per  lb 0  09     0  091 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

Frenchmedal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 


HARDWARE 
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IIAKDWABE. 

Aiuiuunitlou — Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Doiu.  50  and  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Aiuer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Amer.  net  list,      li.li.  Caps,  discount 

4-">   p.C.     Amer. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  SI  00 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each   5  50  6  50 

Post  Hole,  Vaughan's,  each.     1  35  I  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  C  65  1  59 

Pegging,                   "          0  65  1  25 

Brad,                       "          ....     0  85  1  60 

"  handled                     ....    3  60  7  30 

Saddlers'.               "          ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tabs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Sand, 
Brass.  60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  374, 40 percent. 
Bench  Stops. 

Per  doz  5  00    6  00 

Bits — Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent 
Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,  per  doz  0  65    0  90 

Diamond,  Shell  "        1  00    1  60 

Nail   and  Spike,   per   gross     2  25     5  20 
Blind  Hollers. 

Annex     per  doz.     1  25    1  75 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis  ,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet  10  00  11  00 

Farmers" 2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz,,  dis.  37$  per  cent. 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60  and  10  to  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent, 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pe.  )  to  50  and  5 
Plate       "         dis.  50pc  $     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90  110 

White,  lump,  per  lb 0  01$  0  01$ 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  83  4  00 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 
from  factory  60  and  10  per  cent 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box : 3  00  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    1  60 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz.  : 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33^  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33$  p.  c. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Barton  Smith,  dis.  50  &  10  per  cent. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's, dis.  Can.  list, 25pc.  to   27$  p.c. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

HorseRasps,  dis.  45  p.c  Amer  I  ti0,1„„= 

50  p,c.  Can.  f  Meuers 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 

Fluting  Machines. 

Each  06O    200 

Forks. 

Hay, Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.e. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United          50  ft      100  ft.  50  ft.   100  ft. 
inches. 

16  to  25           1.45           2.80  2.15 

26  to  40           1.55           3.00  2.45 

41  to  50                            3.40  5  30 

57  to  60                              3.70  5.80 

61  to  70                            3.95  6.30 

71  to  80                              4.40  7.40 

81  to  85                            5.30  8.40 

86  to  90                            6.00  10.00 

91  to  95  11.50 

96  to  100  13.65 


Ordinary 
1st  break  .. 
2nd  "  ... 
3rd  "  ... 
4th  "  ... 
5th  "  ... 
6th  "  ... 
7th        "       ... 


l'ilkington. 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break  

2nd 
3rd 
4th 
5th 
6th 
7th 


$3  65 

3  Ho 

4  60 

4  95 

5  40 

5  90 

6  50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

4  65 


Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  (hz 1  00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  rj.c, 
"    Shepard's  Noiseless,  dis.  60  p.c" 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4f  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets. 

Screw,  Eureka  113    180 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring   1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 

cent. 

Planter's  per  doz  4  00    5  00 

Hooks —  Cast  Iron 

Bird  Cage,    per  doz  0  50    1  10 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    113 

Wrought  Iron, 
Wrought    Hooks   and    Staples.    Can 

dis.  17$,  20  p.c.  off  Canadian  list. 


Composite  Silver, 


ALL 

Red  Cap, 


Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 
ZBO^WTVC^IIsr,  ZE^EnsnSTEJID^-  &  00., 

LOZCsTDCXIsr,    OZESFT. 
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Wrought  Hooks  and  Staples,   Anier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  00    2  70 

Screw,  bright,  Eng..  dis.   45  to  50   per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Slioes, 

Per  keg 3  B0    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

Co'pTer1,^  "        ••     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
.Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 160    4  <o 

Knobs. 
Door,  ]apanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  . .    2  75    6  23 
Bronze,  Gem,         •'        ....  ^ 

Lava  "        •  •  •  •    8  7o  1U  uu 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross *l  au    4  uu 

Ladles. 

Melting,  per  doz 1™    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    560 
Galvanized,  „  \f    6  » 

Ki"g,£l°a°ss'  "  *°°    *50 

Allgla^38       t.        "  120    130 

Lines. 

Pish,    pergross 105    2  50 

Chalk,         "  l  90    7  4U 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    /  30 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent. 

Padtock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  '  1  °0    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  1  23    »  '£ 

Lignum  Vitae  3  85    5  00 

Caulking.each 16°    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent. 

Home,  each •••■.• 

Mincing  Knives. 
American,  per  doz 42    2  35 

Molasses  Gates. 

Stebbin's  Patent,  dis.  per  cent,  65  to 

70  per  cert 

Nails. 
Cut.  3   in.   and    upwards, 

oer  kee  base,  price '  "" 

Brads  &lioulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

eon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     °  18    °1° 

Canada  W.W.  "     0  20 

American  W.W.    "    .     ••■■    «^ 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McOlary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz ,    !•'  5U 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Bopper,per  doz 1  £5    3  50 

Brass  "       1  °°    3  30 

Malleable,  dis.  25  per  ct. 
Pails. 

ttalvauized,  per  doz 2  25    3  25 

Pencils. 

Wixon's,  per  gross 100  4  25 

Carpenter 2  25  3  00 

Picks 

,,«rdoz  6  00  9    00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey'sVictor.dis.  12$  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle  22       33 

Screw  «    100 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62$  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 1  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set <2 

hollow,  per  inch     1  oo 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs     2  50    2  75 

Rail. 
Barn  Door,     per  foot....  3         3$ 

Sliding  Door,         "       ....  3i        3} 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz   125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent;  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7  16  in.  and  larger..     9$  12$ 

l4,5-16,  %  in 9}  13 

3-i6in  ICi  13$ 

Cotton,  per  lb 22        25 

Russia  Deep  Sea,  per  lb..        13$      16 

Jute    "     ••■        08       08i 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -Ms  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Pai  or. 
B.&A.,sand,30p.c 

Emery,   per   quire 55        90 

Sash  Cord. 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  o. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

■Hausarje  Stuffers. 

Each  1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Dhston's,  per  ft.   35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 
Hack,  complete,  each.. ..     1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"       u.  H.      "      72$       " 
"      F.  H.  Brass  75 
■'      R.  H.      "       70         "  " 

Diamond   Point    wood    screw   nails, 

bright,  dis.  77$  and  20  per  cent. 
Bench,  wood,  per  doz —     3  25    4  00 
Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  30  to  35  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W,  N.  P.dis.  65  p.c. 
Seymour's  dis.  60  p.  cent, 
mna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

"  tinned,      "  1  35    1  60 

Tin  Rim,  '*  "  2  30    2  45 

•'  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock/Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

J  and  $  gross  boxes  per 
gross  net  cash 12  °° 

Soldering  Irons. 
Perlb 028    030 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00  

Squares. 

Iron,   per  doz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb"  4$      4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  perlb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    perlb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron,  blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails, dis.  25p.c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  ....    0  90    2  85 

"  steel,  each  .     0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assn  list, 70,  and  12$  per 
cent,   to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62  J 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"         cotton,  per  lb     .    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute       "      

"         Blue  ribbon   014 

"         Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight  allowed  to  any  station 
south  and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb 0  12  0  13 

Pipe,  each  5  50  9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  unneal- 
ed,  coppered,  coppeied  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c. per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"LockBarb,"4  point 0  04$  0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Stei  1,  plain  twist  . .    0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04$  0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  oil  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  23  p.c. 
Painted  Screen,  p.lOOsq  ft    1  90    2  00 

Wrenches. 
Agricultural,  65  to  70  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe's  Gen'ne,  dis.321  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

"         S.,perdoz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  8  Wellington  Street  West,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


16  &    18  DeBresoles  St., 
MONTREAL. 

MANUFACTUKERS  OP  THE 


TRADE  MARK  FOR 
KNIVES.FORKS.SPOONS. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS1  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,  P.Q. 


TRAVELLERS 

SHOULD   SEND  25C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


Piiiiiiihiiiiimiiiiiimiiiiiiiihiiiiiimiiimiiiiiimiii 

SAW  YOUR 

j  ADVERTISEMENT  I 

IN   THE 

HARDWARE.    | 

Biiiiiiiiiwiiiiiiinuiii 


When  writing  to  our  advertiser    please  inclose 
the  above. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


For  our  Fifth   Edition 

Un\A/   TO  SELECT, 
tlUff    LAY  and    PAINT 

A    TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


-STORA 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


HARDWARE. 


Deyore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


DEALERS  SHOULD  STOCK  UP  WITH 

DOMINION 

Ammunition 


-AND- 


" TRAP  " 

Shot  Shells. 


THEY  ARE  NOW    IN    GREAT    DEMAND    BECAUSE  .OF 
THEIR    SUPERIORITY. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


M^RK 


KINK  PROOF  HOSE. 


GUTTA  PERCHA'RUBBEP.  m& 

OF  TORONTO 


&SIF1: 


£MMaJ 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG,  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes.. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


AUG.    1,    '91 


2.00  a  Year. 

1  O  Cents  a  Copy 


TRADES. 

Address: 

"  HARDWARE," 

No.  6  WELLINGTON  STREET  WEST- 
TORONTO   ONTARIO. 


HARDWARE. 


JVtachinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and  Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

^ICEIiEWlS&SO^ 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


A 


Sole    Agents   and    Manufacturers 
of  the 


*    #A*   * 


Forsyth  (Boston 
*^^--5»^  Belting  Co'y) 


*  *▼*  * 


v 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 


-:  Superior  Quality  Rubber  Goods.  :- 

o— o— o o— o— o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers'  and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN   BRANCH : 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pres>ed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 
TORONTO    OFFICE:  6  Wellington  Street  West.  MONTREAL    OFFICE:    I  15  St.   Francois  Xavier  Streei. 


Vol.  3. 


TORONTO,  AUGUST   I,   189  1 


No.  31 


J.  B.  McLEAN, 

President. 


HUGH  C.   McLEAN, 

Sec.-Treas. 


THE  J,  B.  McLEAN  PUBLISHING  COMPANY, 

FINE   MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5  St.  FrancoisXavierSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  I  05,  Times  Building, 

Roy  V.  Somerville,   Manager. 


A  GLUT  OF  CEMENT. 

Heavy  arrivals  of  cement,  and  want  of 
storage  have  occasioned  a  regular  glut  in 
cement,  prices  being  from  10  to  15c.  lower 
than  they  were  a  fortnight  ago,  and  with  the 
slow  demand  at  present  experienced  they 
may  go  lower  yet.  Anyhow  actual  want  of 
storage  of  necessity  forces  a  sale,  and  the 
western  men  are  having  the  best  of  the  bar- 
gain in  negotiations  just  at  present.  A  fort- 
night ago  good  English  brands  were  in  light 
supply,  existing  contracts  absorbing  all  the 
arrivals  on  a  basis  of  $2.40  to  $2.60  ;  now 
matters  are  altogether  different.  Within 
the  past  fortnight  we  have  noted  heavy 
arrivals,  one  steamer  alone  bringing  out  15,- 
000  casks,  and  during  the  past  week  6,000 
casks  additional  have  been  received,  so  that 
in  the  aggregate  present  stocks  on  spot  may 
possibly  exceed  75,000  casks,  a  larger  quan- 
tity than  we  have  had  on  hand  at  any  stated 
period  for  some  time.  It  is  natural,  there- 
fore, that  there  should  be  a  drop  in  prices, 
and,  as  we  have  said,  from  10  to  15c.  is  the 
reduction,  best  English  brands  now  being 
quoted  at  $2.30  to  $2.45,  while  it  is  more 
than  likely  that  a  good  round  order  would 
lead  to  further  concession.  It  cannot  be  had 
however,  for  buyers  either  are  well  supplied 
or  are  disposed  to  stand  out  for  better  terms, 
having,  on  account  of  the  reasons  above  men- 


tioned— the  whip  hand  of  sellers.  Some 
hope  is  placed  on  the  large  contracts  that 
are  being  carried  out  in  Montreal,  but,  from 
what  can  be  learned,  the  contractors  have  a 
considerable  supply  ahead,  and  the  only  pre- 
sent hope  of  sellers  lies  with  Western  buyers. 
The  movement  on  this  account  so  far  has 
been  small,  for  beyond  the  ordinary  jobbing 
trade  no  large  lots  have  been  moving,  and 
the  outlook  on  the  whole  is  not  promising. 


ATTEMPTED  BOOM  IN  COD  OIL. 

A  good  demand  for  cod  oil  on  English 
account  has  furnished  some  brokers  in  Mon- 
treal with  a  handle  whereby  they  have  at- 
tempted to  work  up  a  boom  in  the  article. 
On  the  whole,  though,  it  does  not  seem  as  if 
their  efforts  had  met  with  the  success  desired, 
and  for  a  very  good  reason.  There  is  no 
doubt  that  there  is  an  improved  demand  on 
English  account  for  cod  stock,  but  the  move- 
ment so  far  in  this  direction  has  not  been 
sufficient  to  warrant  the  idea  of  a  boom. 
The  facts  simply  are  that  dealers  in  Mon- 
treal— who  are  in  the  habit  of  shipping  to 
the  English  market  —  have  been  filling 
some  of  their  orders  out  of  the  market 
on  spot,  instead  of  at  primary  points. 
Some  infer  from  this  that  the  supply  at 
sources  of  supply  is  light,  and  they  are  quite 
right,  but  it  is  not  so  light  as  to  warrant  all 
the  statements  which  the  industrious  brokers 
already  referred  to  have  been  circulating. 
It  is  quite  true  that  stocks  in  Montreal  are 
not  heavy,  but  leading  dealers  do  not  antici- 
pate any  exceptional  shortage  unless  some 
substantial  inducement  in  the  matter  of 
advances  is  made  to  draw  supplies  else- 
where. At  present  values  are  firm  at  42  to 
45c.  in  a  jobbing  way,  and  the  gentlemen 
who  go  "betwixt  and  between,"  mentioned 
above,  have  been  putting  through  some 
round  lots  on  the  basis  of  40c. 


LINSEED  OIL  IN  THE  WEST. 

The  present  position  of  linseed  oil  in  the 
West  affords  a  striking  contrast  to  the  situ- 
ation of  affairs  one  year  ago.  Then,  as  now, 
crushers  and  dealers  found  themselves  upon 
the  threshold  of  a  new  crop  year,  but  at  this 
point  the  parallel  ends.  The  commencement 
of  the  crop  year  of  1890-91  found  elevators 
practically  empty  of  seed,  tanks  tolerably 
well  drained  of  oil,  a  tolerably  brisk  inquiry 
and  the  output  virtually  under  tbe  control  of 
a  thoroughly  organized,  compact  combina- 
tion, possessing  both  the  ability  and  the  dis- 
position to  fix  and  maintain  prices  at  its  own 
figures.  Dealers  complained  that  oil  was  too 
high,  but  the  market  remained  "steady  at 
60  cents,"  and  the  crushers  continued  mas- 
ters of  the  situation. 

To-day,  the  face  of  the  picture  has  under- 
gone a  change.  With  warehouses  fuller  of 
seed  than  at  any  similar  period  within  the 
last  decade,  and  with  an  accumulation  of 
stocks  constantly  progressing,  demoraliza- 
tion has  ensued,  and  as  a  result,  consumers 
sit  in  the  saddle,  while  producers  draw  the 
load.  Advices  from  the  West  are  to  the 
effect  that  oil  is  nominally  quoted  at  about 
39  to  40c,  although  it  is  well  understood 
that  even  these  figures  will  be  shaded  to 
meet  the  views  of  prospective  purchasers, 
who  buy  in  a  sort  of  hand  to  mouth  sort  of 
way,  as  the  spirit  moves  them,  or  as  the 
needs  of  the  day  may  dictate.  In  other 
words,  the  market  is  practically  an  open 
one. 

Various  explanatory  theories  are  advanced 
by  way  of  accounting  for  a  change  so  abrupt 
and  so  pronounced.  It  is  suggested  that  it 
is  due  tc  the  decline  in  seed,  which  is  quoted 
in  Chicago  at  $1.05^  to  $1.06,  as  against 
$1.31  one  year  ago.  But  while  the  drop  in  the 
raw  material  has  been  nineteen  per  cent, 
the  manufactured  product  has  fallen  off 
thirty-five  per  cent.,  or  in  a  ratio  nearly  dou- 


HARDWARE 


ble.  Again,  the  fact  is  pointed  out  that  with 
thegrowth  of  the  oil-producing  industry  in  the 
West,  which  has  been  witnessed  this  year 
there  has  come  into  existence  a  faction  which 
controls  some  twen'y  per  cent,  of  the  en- 
tire Western  output,  and  which  is  inimical, 
in  sentiment  and  purpose,  to  the  combina- 
tion, which  formerly  held  the  market  in  the 
hollow  of  its  capacious  hand.  It  is  even 
said  that  this  spirit  of  rivalry  is  not  confined 
to  mere  commercial  competition  for  trade, 
but  that  behind  and  underlying  this  there  is 
an  element  of  personal  rancor.  It  is  pointed 
out  that  accusations  on  one  side  are  met  by 
countercharges  on  the  other,  and  that  crimi- 
nations are  followed  by  recriminations  in 
quick  succession. 

Yet  this  explanation  seems  to  be  more  or 
less  superficial.  A  recent  statute  of  Illinois 
imposes  severe  penalties  upon  parties  enter- 
ing into  any  agreement  to  establish  or  main- 
tain prices,  and  on  the  first  of  the  present 
month  all  such  pre-existing  arrangements 
necessarily  came  to  an  end,  as  being  illegal, 
and  consequently  void.  The  market  was 
thus  left  without  any  sustaining  prop,  and 
prices  have  fallen  through  the  natural  oper- 
ation of  the  laws  of  supply  and  demand,  just 
as  a  body  imperfectly  supported  in  mid-air 
drops  in  obedience  to  the  law  of  gravitation. 
Over-production  must  be  held  responsible 
for  a  condition  of  affairs  which  cannot  fail  to 
entail  heavy  losses  upon  r.  roducers,  while  it 
results  in  no  corresponding  advantage  to 
consumers. 

One  year  ago,  the  linseed  oil  mills  of  the 
West  proved  abundantly  adequate  to  meet 
all  the  wants  of  the  vast  section  dependent 
upon  them  for  its  supply.  In  fact,  a  consi- 
derable proportion  of  them  were  shut  down 
during  several  months  of  the  year,  for  the 
reason  that  it  was  found  impossible  to  ope- 
rate them  to  advantage,  even  with  oil  selling 
n  Chicago  at  6oc.  per  gallon.  That  the 
same  number  of  presses  could  have  met  the 
requirements  of  the  past  twelve  months  scar- 
cely admits  of  argument.  Yet  during  the 
period  many  have  been  added  to  the  list. 
Whether  the  policy  which  dictated  such  ad- 
dition was  well  or  ill-advised  does  not  mat- 
ter. It  may  or  may  not  be  that  there  was  a 
secret  disposition  in  some  quarter  to  inaugu- 
rate a  sort  of  guerrilla  warfare  in  prices 
which  might  result  in  one  party  hold- 
ing the  bag,  while  the  other  made  off 
with  its  contents.  That  is  neither  here 
nor  there.  The  practical,  tangible  result 
has  been  an  abnormal  increase  in  the  cutput, 
which  has  been  swelled  to  proportions  far 
beyond  the  requirements  of  the  consumptive 
trade.  The  attempt  to  find  an  outlet  for  the 
surplus  in  the  East  was  far  from  proving  a 
success,  and  the  Western  crushers  find 
themselves  in  a  position  where  they  must 
"sink  or  swim"  in  their  own  abundant  sup- 
ply of  oil.  It  is  by  no  means  apparent, 
however,  that  the  parties  most  vitally  inter- 
ested 'he  producers,  have  as  yet  fully 
awakci.^d   to   the   realities  of  their   position 


and  of  the  dangers  which  menace  them,  and 
present  probabilities  point  strongly  toward  a 
continuance  of  the  same  policy  of  over-pro- 
duction, which  can  scarcely  fail  to  result  in 
glutted  markets,  ruinous  competition  and 
general  disaster. — Oil,  Paint  and  Drug  Re- 
porter. 


CATALOGUES,  BOOKS,  ETC., 
RECEIVED. 

Our  Furnace  Book — Is  the  title  of 
Clare  Bros.  &  Co.'s  illustrated  catalogue  of 
furnaces,  registers,  etc.,  made  in  their 
manufactory  at  Preston,  Ont.  The  book 
contains  a  discussion  of  the  comparative 
merits  of  heating  by  hot  water,  steam  and 
hot  air,  and  places  great  store  on  ventilation 
as  an  advantage  peculiar  to  the  last  method. 
The  fine,  imposing — looking  furnaces  manu- 
factured by  the  Company  are  illustrated 
most  intelligibly  as  well  as  very  handsome- 
ly. Nothing  could  be  clearer  than  the  des- 
cription that  tHe  letter  press  and  the  cut 
impression  combine  to  give.  The  valuable 
information  of  how  to  set  up  a  furnace  to  get 
the  best  results  out  of  it,  the  information  that 
is  most  commonly  lacking  and  is  most 
necessary  in  order  that  justice  may  be  done 
to  the  hot  air  system,  is  given  in  a  set  of  sim- 
ple but  comprehensive  instructions  applicable 
to  each  particular  sort  of  furnace  made  by 
the  firm.  The  voluminous  testimonials  that 
make  up  the  latter  part  of  the  book  are  irre- 
fragable proof  of  the  real  worth  of  the  fur- 
naces made  at  Preston.  The  book  is  taste- 
fully got  up,  with  a  handsome  design  on  the 
first  half  of  the  scarlet  cover  and  a  picture 
of  the  firm's  premises  on  the  last. 


TO  REPAIR  TIN  ROOFS. 

"  Copper  Bottom  "  in  the  American  Arti- 
san writes  :  There  is  no  better  way  of  fasten- 
ing down  an  old  roof  than  by  the  use  of 
screws,  and  this  can  be  done  without  solder 
by  driving  a  prick  punch  through  the  tin, 
putting  some  thick  paint  over  the  hole,  then 
placing  a  washer  over  the  place,  and  putting 
in  the  screw.  It  is  to  be  understood  that  .he 
paint  is  to  be  covered  over  the  screw  and 
washer.  When  the  job  is  properly  done, 
there  is  no  water  smart,  or  wet  enough  to 
get  through. 

There  is  no  use  in  piling  solder  over  the 
head  or  a  nail  of  a  screw,  as  the  unequal  ex- 
pansion and  contraction  will  in  time  break  a 
hole  through  the  solder  and  cause  a  leak. 

Screws  or  nails  can  be  put  through  a  tin 
roof,  but  ii»  all  cases  there  should  be  a  tin 
cap  ovei  them  when  paint  is  not  used.  A 
mountain  of  solder  is  more  expensive,  and 
not  as  good.  When  the  old  seams  on  a  roof 
are  to  be  soldered,  it  is  half  the  battle  to 
have  a  good  sharp  scraper,  so  that  the  old 
tin  can  be  scraped  off  wide  enough  for  the 
solder,  but  do  not  leave  a  lot  of  scratches 
that  will  in  time  rust  through  and  cause  a 
leak  worse  than  the  tinner  was  called  upon 


to  repair.  In  some  shops  it  is  the  custom 
to  send  out  one  cf  the  "kids"  or  most  any 
one  who  can  tell  solder  from  lead,  in  place 
of  sending  out  the  best  man  there  is  in  the 
shop,  as  should  be  done  when  a  roof  is  to  be 
repaired. 

The  repairing  of  leaky  tin  roofs  with  strips 
of  cloth  and  paint  is  hardly  to  be  recom- 
mended from  a  tinshop  point  of  view,  though 
when  properly  done,  it  is  very  serviceable. 


HOW  AN  AXE  IS  MADE. 

The  first  step  in  the  operation  of  making  an 
axe  is  the  formation  of  the  axe  head  without 
the  blade.  The  glowing  flat  iron  bars  are 
withdrawn  from  the  furnace  and  are  taken 
to  a  powerful  and  somewhat  complicated 
machine,  which  performs  upon  them  four 
distinct  operations — shaping  the  metal  to 
form  the  upper  and  lower  part  of  the  axe, 
then  the  eye,  and  finally  doubling  the  piece 
over  so  that  the  whole  can  be  welded  to- 
gether. A  workman  stands  by,  seizing  the 
partially  fashioned  pieces  one  after  another 
with  a  pair  of  tongs,  and  hammering  the 
the  lower  edges  together.  Next  the  iron  is 
put  in  a  powerful  natural-gas  furnace  and 
heated  to  a  white  heat.  Taken  out,  it  goes 
under  a  tilt  hammer  and  is  welded  together 
in  a  second.  This  done,  one  blow  from  the 
"  drop"  and  the  poll  of  the  axe  is  completely 
and  firmly  welded. 

When  the  axe  leaves  the  drop,  there  is 
some  superfluous  metal  still  adhering  to  the 
edges  and  forming  what  is  technically  known 
as  a  "  fin."  To  get  rid  of  this  fin,  the  axe  is 
again  heated  in  a  furnace,  and  then  taken  in 
hand  by  a  sawyer,  who  trims  the  ends  and 
edges.  The  operator  has  a  glass  in  front  of 
him  to  protect  his  eyes  from  the  sparks  which 
fly  off  as  the  hot  metal  is  pressed  against  the 
rapidly  revolving  saw.  The  iron  part  of  the 
axe  is  now  complete. 

The  steel  for  the  blade,  after  being  heated, 
is  cut  by  machinery  and  shaped  with  a  die. 
It  is  then  ready  for  welding.  A  groove  is  cut 
in  the  edge  of  the  iron,  the  steel  for  the  blade 
inserted,  and  the  whole  firmly  welded  by 
machine  hammers.  Next  comes  the  opera- 
tion of  tempering.  The  steel  portion  of  the 
axe  is  heated  by  being  inserted  in  pots  of 
molten  lead,  the  blade  only  being  immersed. 
It  is  then  cooled  by  dipping  in  water,  and 
goes  to  the  hands  of  the  inspector.  An  axe 
is  subject  to  rigid  tests  before  it  is  pronounced 
perfect.  The  steel  must  be  of  the  required 
temper,  the  weight  of  all  axes  of  the  same 
size  must  be  uniform,  all  must  be  ground 
alike,  and  in  various  other  ways  conform  to 
an  established  standard.  The  inspector  who 
tests  the  quality  of  the  steel  does  so  by 
hammering  the  blade  and  striking  the  edge 
to  ascertain  whether  it  be  too  brittle  or  not. 
An  axe  that  breaks  during  the  test  is  thrown 
aside  to  be  made  over. 

Before  the  material  of  an  axe  is  in  the 
proper  shape,  it  has  been  heated  five  times, 
including  the  tempering  process,  and  the  axe 
when  completed,  has  passed  through  the 
hands  of  about  forty  work-men,  each  of  whom 
has  done  something  toward  perfecting  it. 
After  passing  inspection,  the  axes  go  to  the 
grinding  department,  and  from  that  to  the 
polishers,  who  finish  them  upon  emery 
wheels. — Manufacturer  *nd  Builder 
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A  HUGE  INDUSTRY. 

Most  people  who  have  been  to  the  Do- 
minion capital  have  taken   a   run  across  the 
river  to  the  lumber  town  of  Hull,  and  viewed 
from  the  outside  the   collection  of  huge  lum- 
ber and    other    mills    clustered  around    the 
grand  water  power,  which  nature  has  placed 
on  the  Ottawa  river  at  and  around  that  town. 
Only  a  small  number,  however,  have  gone 
beyond  the  outside  view,  and  only  the  small 
number  who  have  visited  and  inspected  the 
mills  and  factories  of  the  E.  B.  Eddy  Manu- 
facturing Company   have   any   idea  of  the 
triumph    of  enterprise,    indomitable  energy 
and  mechanical  skill  there  to  be  seen.     In 
fact  it  is  questionable  if  the  works  of  this 
company  do  not  furnish   the  greatest  monu- 
ment to    industrial    skill    and  enterprise    in 
Canada.      The  magnitude   of  these    works 
has  its   first    indication    in  the   appearance 
they  prpsent  from  the  outside.    They  stretch 
along  the  bank  of  the   river   taking  up  an 
area  of  165  acres  and  have  nearly  two  miles 
of  railway  track,  within  this  limit,  when  all 
switches  and  side-tracks  are  taken  into  con- 
sideration, while  the  buildings,  distributed 
over  and  containing  the  different  factories, 
are  all   built   of   solid    stone,    presenting   a 
massive  appearance,  very  unusual  in  connec- 
tion with  lumber  factory  structures. 

Sufficient  space  for  anything  like  an  ac 
curate  description  ot  all  the  different  branches 
of  manufacture  cannot  be  given  in  this  jour- 
nal at  present,  and  we  must  content  ourselves 
with  noting  some  points  about  the  best 
known  ones,  commencing  with  the  pioneer 
one,  started  in  on  a  very  small  scale  in  the 
year  1854  by  Mr.  E.  B.  Eddy  himself, 
namely, 

THE  MATCH  FACTORY. 

Few  of  those  who  carelessly  use  or  waste 
the  lucifer,  can  form  any  idea  of  the  ingenuity 
brought  to  bear  to  facilitate  and  cheapen 
their  manufacture.  First  the  blocks  of  pine 
are  cut  and  cross  cut,  until  each  block  re- 
sembles a  heckle  or  wool  carder.  Th°  next 
process  after  the  matches  are  cut  clear  of  the 
blocks  in  the  rolling  machine.  Beltconveyors 
carry  the  matches  along  to  a  small  hub  like 
wheel  around  which  they  are  wound  with  a 
girth  belt,  until  about  half  a  gross  of  boxes 
full  are  formed  in  wheel  shape,  when  the 
whole  is  removed  in  a  solid  shape,  and  a 
fresh  hub  attached  to  the  machine  and  the 
winding  process  proceeded  with.  The 
embryo  matches  are  on  this  hub  two  ordinary 
lucifers  in  length,  so  that  in  the  sulphur  dip, 
and  afterwards  in  the  phosphorous  dip,  both 
sides  of  the  wheel  of  splints  are  dipped,  and 
after  drying  and  taking  off  the  wheel  they 
are  taken  on  to  another  belt  conveyor,  lead- 
ing to  a  circular  cutter,  which  cuts  them  in 
equal  halves,  thus  leaving  the  ordinary  full 
fledged  lucifer.  It  is  worthy  of  note  that 
the  old  system  of  fire  meting  the  phosphorus 
dip  has  been  superceded  by  high  steam 
heating  in  the  troughs,  thus  avoiding  all 
danger  of  the  explosions  which  so  frequently 


occurred  in  match  factories  in  years  past. 
The  most  wonderful  piece  of  machinery  in 
the  whole  factory  is  the  match  box  cutter. 
The  band  of  tough  paper  from  which  those 
boxes  are  made  is  conveyed  by  an  ingenious 
piece  of  mechanism  off  the  roll,  into  the  cut- 
ter in  which  it  is  cut,  grooved  at  the  seams, 
printed  and  glued,  pressed  into  form,  and 
thrown  out  a  box  complete.  The  whole  pro- 
cess has  no  paralell  for  mechanical  complete- 
ness, except  it  be  that  mythical  machine  of 
the  minstrel  negro,  into  which  sucker  fish 
were  thrown,  and  by  placing  the  mouth  to  a 
tube  and  turning  a  crank  handle  the  cooked 
fish  went  down  your  throat,  and  the  bones 
out  into  the  back  yard.  When  it  is  learned 
that  the  machine  can  turn  out  280  boxes  in- 
side of  one  minute,  its  wondrous  mechanism 
can  be  in  some  degree  comprehended. 

The  next  process  is  the  boxing  of  the 
matches,  and  this  is  purely  handiwork  ac- 
complished by  girls,  whose  accuracy  of  grasp 
and  touch  is  truly  wonderful.  How  those 
nimble  hands  can  grasp  a  handful  of  mat- 
ches and  stuff  them  into  a  paper  sheath  un- 
counted, not  going  three  matches  over  or  un- 
der the  standard  100  in  one  box  in  a  gross, 
is  a  study  for  the  professional  palmist. 

Next  in  importance  to  the  match  factory, 
is  the  manufacture  of 

INDURATED  WARE 

as   the  wood  pulp   utensils  now  so  popular 
are  called.     The  pulp  used  in  the  manufac- 
ture is  almost  the  same  as  that  used  in  mak- 
ing pulp  for  paper,  and  we  need  not  there- 
fore describe  its  manufacture.     In  making 
indurated  ware  this  pulp  reduced  to  a  gruelly 
thickness  and   freed   from   lumps  of  every 
description  is  pressed  into  tubs,  pails,  dish 
pans  or  whatever  utensils   intended  to  be 
made,  and  under  a  hydraulic  pressure  of  r6o 
pounds  to  the  square  inch  it  is  moulded  and 
turned  out,  and  after  this  the  moulded  goods 
are  dried  and  taken  to  another  floor,  where 
by  different  kinds  of  machine  driven  saws 
they  are   trimmed,  then   put   upon  a  lathe 
they  are  polished.     After  this  it  is  taken  to 
the    indurating    vat    and    then    thoroughly 
dipped  in  a  solution  which,  as  Dundreary 
says,  "no  fellow  can  understand,"  seeing  the 
composition  of  the  solution  is  kept  a  secret. 
After  this  the  articles  are  dried  in  a  kiln 
heated    to    500  degrees   fahrenheit.     When 
dried    in    the   kiln,   another   dipping    takes 
place  in  a  solution  which   puts  on  the  glaze 
finish,  after  which   the  goods  are   ready  for 
market,  unless  in  pails,  tubs,  and  such  like 
where    handles    have    to    be    fastened  on. 
These  goods  are  then  strong  enough  to  allow 
any  man  of  more  than  average  weight  to 
jump  upon  them  without  their  being  injured, 
and  there  can  be  no  doubt,  but  they  must 
rapidly  replace   not  only  the  wooden    and 
crockery  ware,  but  also  a  large  proportion  of 
the  metallic  ware  utensils  now  in  use. 

Another  Branch  of  this  business  is  the 
manufacture  of  wooden  ware,  and  especially 
of  those  wire  hooped  goods,  which  do  not 
fall  to  pieces  or  become  leaky  it  left  for  a 


length  of  time  in  a  dry  and  empty  state.  The 
sawing,  turning,  hooping,  handling  and  so 
forth  of  these  goods  are  all  calculated  to 
awaken  interest  in  any  mind  with  a  leaning 
to  mechanical  affairs;  but  after  inspecting 
the  match  and  indurated  ware  factories  the 
manufacture  of  plain  wooden  ware  becomes 
tame,  we  will,  therefore,  dispense  with  a  de- 
tailed discription  of  its  process. 

The  sash  and  door  factory  and  the  manu- 
facture of  paper  pulp,  and  some  other  goods 
make  up  the  balance  of  the  industries  carried 
on  in  these  factories,  the  company  having 
giving  up  the  saw  mill  business  a  few  years 
ago  to  go  more  fully  into  general  manufac- 
ture of  goods  made  from  lumber  and  lumber- 
mill  refuse.  That  the  concern  is  a  gigantic 
one,  finds  another  proof  in  the  fact,  that  in 
connection  therewith  some  2,500  hands  are 
regularily  employed,  and  at  times  the  number 
reaches  nearly  3,000.  As  already  stated  it 
is  probably  the  greatest  monument  in  Canada 
to  mechanical  skill  and  enterprise. 

Like  most  gigantic  industrial  concerns  the 
E.  B.  Eddy  Company's  works  had  a  small 
beginning,  when  Mr.  Eddy  started  his  small 
match  factory  in  1854,  and  even  with  the 
pail  and  tub  factory  added  in  1856,  the  insti- 
tution was  Dut  a  modest  one.  After  going 
into  lumbering  and  sash  and  door  manufac- 
ture in  1858,  the  business  went  forward 
rapidly,  but  received  a  bad  set  back  in  1873- 
4  during  the  great  panic  and  crash,  from 
which  it  recovered  in  1877  and  again  went 
rapidly  forward  until  the  fall  of  1882,  when 
a  disastrous  fire  swept  away  over  two-thirds 
of  the  whole  institution.  It  was  after  this 
fire,  that  the  stone  buildings  were  erected 
so  as  to  avoid  a  similar  disaster  in  future. 
Since  then  the  company  have  had  another 
turn  of  prosperity  and  progress,  and  the 
factories  now  take  their  place  as  one  of  the 
largest  industrial  concerns  located  at  one 
point  in  the  Dominion.  Their  wonderful 
growth  and  development  are  due  almost  en- 
tirely to  the  energy,  enterprise  and  commer- 
cial courage  of  their  founder  and  president 
of  the  existing  company,  Mr.  E.  B.Eddy. 
— Winnipeg  Commercial. 

Readers  must  keep  in  mind  the  western 
branch  of  this  establishment,  whose  seat  is 
in  Toronto,  at  29  Front  street,  west.  Mr.  T. 
A.  Weldron — whose  first  initial,  by  the  way, 
was  misprinted  S  last  week— extends  a 
hearty  invitation  to  all  the  trade  to  call,  not 
necessarily  for  business,  but  to  walk  over  the 
premises  and  be  able  afterwards  to  locate 
his  wherabouts. 


The  Vancouver  Board  of  Trade  has  pub- 
lished in  pamphlet  form  its  annual  report  for 
the  year  ending  March,  1891.  It  is  a  very 
full  statement  of  progress  made  and  of  re- 
sources developed,  and  of  the  industrial  and 
physical  possibilities  of  the  province  ot 
British  Columbia.  It  is  an  excellent  com- 
pend  of  the  economical  and  material  growth 
of  the  province. 

Restore  goods  to   their  proper  places  as  soon 
alter  ueing  as  possible. 


HARDWARE 


MAKING  SUPERIOR  IRON  FROM  AN 
INFERIOR  QUALITY. 

A  number  of  gentlemen  connected  with 
the  manufacture  of  iron  and  steel,  and  in- 
cluding two  manufacturers  from  Australia, 
assembled  at  Messrs.  H.  Young  &  Co.'s  iron 
foundry,  Eccleston  street,  Pimlico,  last  week, 
to  witness  the  production  of  a  superior  from 
an  inferior  quality  of  iron  by  the  aid  of  a  new 
flux  which  has  been  named  Stephanite,  after 
its  inventor,  Mr.  Stephan.  The  point  in- 
volved is  the  addition  of  aluminium  to  iron. 
By  adding  aluminium  to  the  charge  of  iron 
in  the  cupola  in  the  ordinary  way  it  is  found 
that  the  blast  carries  it  away  and  that  the 
admixture  is  not  effected.  By  adding  it  to 
the  molten  charge  of  iron  in  the  ladle  stirrers 
have  to  be  employed,  and  this  does  not  affect 
a  uniform  admixture  of  the  aluminium  with 
the  iron,  and  a  homogenous  metal  does  not 
result ;  it  is  meiely  a  mechanical  compound. 
What  the  late  Mr.  Stephan  did  was  to  take 
certain  proportions  of  alumina,  emery  and 
lime,  to  incorporate  them  together,  and  to 
press  them  into  briquettes.  These  briquettes 
are  added  to  the  charge  of  iron  and  coke  in 
the  cupola  in  the  proportion  of  80  pounds  of 
Stephanite  flux  to  one  ton  of  iron.  The 
action  which  is  then  said  to  take  place  is 
that  the  high  temperature  of  the  furnace 
converts  the  alumina  into  metallic  aluminium 
gases,  which  are  absorbed  by  the  molten 
metal,  and  thus  form  a  chemical  compound 
as  contra  distinguished  from  a  merely  me- 
chanical one.  It  is  claimed  for  the  flux  that 
it  acts  as  a  clearing  agent  on  the  metal,  and 
separates  every  particle  of  it  from  the  slag  ; 
that  the  molten  metal  leaves  the  furnace  in 
a  highly  fluid  condition,  and  that  conse- 
quently better  castings  are  obtainable  and 
blow-holes  are  avoided.  At  the  demonstra- 
tion at  Messrs.  Young's  works  a  cupola  was 
charged  with  three  tons  of  very  poor  cast- 
iron  scrap,  with  the  prescribed  addition  of 
240  pounds  of  Stephanite.  The  whole  of 
Messrs.  Young's  large  foundry  was  placed  at 
the  disposal  of  the  Stephanite  Co.,  of  Bloom 
field  House,  London  Wall,  who  are  intro- 
ducing the  invention.  Messrs.  Young  (says 
the  Times),  having  previously  satisfied  them- 
selves of  the  bona-fide  and  practical  charac- 
ter of  the  invention,  resolved  on  having  the 
whole  of  their  castings  for  that  day  large 
and  small. — run  from  the  new  metal.  The 
castings  were  so  run,  and  the  great  fluidity 
of  the  metal  was  seen  from  its  behavior 
in  the  ladles,  into  which  it  was  run  from 
the  cupola.  When  sufficiently  set,  two 
castings  were  taken  from  their  moulds, 
and,  while  at  a  cherry-red  heat,  plunged 
into  cold  water.  This  was  a  crucial  test 
to  begin  with,  as  ordinary  cast  iron 
similarly  treated  would  either  have  flown 
to  pieces  at  once  or  as  soon  as  it 
received  a  blow.  Here  it  did  neither, 
for  after  being  quenched  one  of  the  castings 
was  broken  in  half,  and  showed  a  very  good 
steely  fracture.    The  file  was  applied  to  these 


castings,  but  failed  to  make  more  than  a 
mere  surface  impression  on  them  except  at 
one  point  of  one  of  them — the  end — which, 
in  common  with  ordinary  castings,  was  found 
to  be  somewhat  softer  than  the  centre  of  the 
piece.  One-half  of  the  castings  was  then 
heated  in  a  blacksmith's  forge  and  cooled  in 
the  air.  It  was  then  found  to  be  soft  and 
amendable  to  the  file.  The  same  piece  was 
then  reheated,  and  when  at  a  cherry-red  was 
plunged  again  into  cold  water.  After  cool- 
ing, on  again  being  tried  with  the  file,  it  was 
found  to  resist  it  most  successfully.  The 
opinion  of  those  present  qualified  to  give 
one  was  that  it  was  a  most  remarkable 
result,  and  that  the  invention  appeared  to 
be  one  capable  of  veiy  wide  application 
So  far  as  the  tuals  went,  they  demonstrated 
the  production  of  what  may  be  considered 
as  a  new  metal. — Glasgow  Engineer. 


BLUE  BLAZES. 


In  1833  my  father  introduced  the  boiling 
process  in  the  works  of  the  Valentines,  at 
Bellefont,  Pa.  The  fire  brick  required  was 
ordered  from  Scotland,  but  they  never  came, 
as  the  ship  was  lost  in  a  storm,  and  the  brick 
went  down  to  the  bottom  of  the  sea.  As  it 
required  about  nine  months  for  the  order  to 
go  over  and  the  brick  to  come  back,  father 
concluded  to  build  his  furnace  of  stone.  The 
roof  was  built  of  sandstone,  and  the  sides  of 
limestone,  and  the  working  chamber  was 
lined  and  fitted  with  forge  cinders. 

I  remember  very  well  the  day  when  the 
works  were  ready  to  start.  Mr.  Valentine 
had  invited  people  from  Philadelphia  and  all 
the  surrounding  country  to  witness  the  new 
departure  in  the  manufacture  of  iron,  and 
they  came  on  horseback,  in  carriages  and  in 
the  stage  coach.  I  thought  that  I  had  never 
seen  such  a  large  number  of  "  big  bugs  "  in 
my  life  before. 

When  the  heat  was  ready  father  said, 
"  Pull  up  the  door,  Jacob."  I  pulled  up  the 
door  and  father  pulled  out  a  big,  hot  ball  of 
iron  and  slung  it  under  the  hammer ;  and 
amid  the  smiling  glances  of  more  than  two 
hundred  men  and  women,  said,  "  Pull  the 
gate,  Isaac."  Up  the  gate  went,  and  down 
came  the  big  hammer  and  smashed  the  big 
ball  of  hot  iron  into  ten  thousand  pieces, 
scattering  it  among  the  crowd  of  ladies  and 
gentlemen,  whose  smiling  glances  were  in- 
stantly changed  to  expressions  of  fear  and 
disgust ;  and  although  Isaac  shut  the  gate 
at  once,  the  mighty  water-wheel  still  turned 
and  lifted  the  hammer,  and  down  it  came 
every  two  seconds,  untd  father  "gaged  it 
up."  Then  father  said,  "Sweep  it  off, 
Isaac,"  and  "  Pull  up  the  door,  Jacob,"  and 
I  cried,  "O,  father,  cook  it  more,  cook  it 
more  !"  for  I  thought  that  he  had  not  cooked 
the  iron  enough.  But  father  cooly  said, 
"  Don't  cry,  my  son,  I  will  cook  it  with  Blue 
Blazes."  And  up  went  the  door  and  out 
came  another  ball  of  iron,  which  he  left  on 
the  standing,  and  taking  the  ladle  he  poured 
about  a  quart  of  water  on  the  ball  when  lo 


a  big  Blue  Blaze  arose  from  it,  ascending 
five  or  six  feet  high.  Father  then  swung 
the  ball  under  the  hammer,  and  Isaac  pulled 
the  gate,  the  big  wheel  turned  and  the  ham- 
mer came  down  and  beat  on  the  iron  ;  but 
it  did  not  knock  it  into  dust  as  it  did  the  first. 
The  hammer  knocked  the  cinder  out  of  it, 
and  it  was  hammered  into  a  bloom.  And 
thus  all  the  remaining  balls  were  treated 
with  Blue  Blazes  and  all  worked  well. 

After  another  heat  was  charged  and  father 
was  resting,  I  asked  him  how  it  was  that 
pouring  water  on  the  iron  made  it  work 
better.  He  replied,  you  know,  my  son,  that 
our  fire-brick  were  sunk  in  the  bottom  of  the 
sea,  and  I  had  to  build  the  sides  of  my  fur- 
nace with  limestone,  and  the  limestone  dried 
the  iron.  Now,  when  the  iron  is  too  dry, 
Blue  Blazes  is  the  only  thing  that  will  make 
it  work  good."  I  then  asked  father  "  What 
is  Blue  Blazes?"  He  replied,  "I  don't  know 
what  it  is,  but  I  know  when  the  iron  is  dry 
and  won't  stick  together  under  the  hammer, 
that  Blue  Blazes  will  cure  it  and  make  it 
work  like  lead." 

I  asked  everybody  I  met,  "  Do  you  know 
what  Blue  Blazes  is  ?"  but  the  winter  passed 
and  the  summer  came,  and  nobody  could 
tell  me  what  Blue  Blazes  was.  But  one 
afternoon,  when  I  was  fishing  for  speckled 
trout,  with  a  fly,  on  Spring  Creek,  Judge 
Burnside  came  along  with  a  beautiful  young 
lady  on  his  arm  ;  and  as  he  neared  me  he 
said,  "  Let  me  fly  one  or  two  for  you,  my 
son  ; "  and  holding  the  rod  away  from  him, 
I  replied,  "  If  you  will  tell  me  what  is  Blue 
Blazes,  I  will,  Don't  you  remember,  when 
father  put  the  first  ball  under  the  hammer, 
that  it  was  knocked  into  flinders,  but  when 
he  made  the  Blue  Blazes  come  out  of  the 
others  they  hammered  like  lead?"  "O, 
yes,"  said  the  Judge,  "You  are  the  son  of 
Mr.  Reese.  Blue  Blazes — Blue  Blazes — 
well,  that  relates  to  chemistry,  and  I  don't 
know  anything  about  it  ;  but  I  am  going 
down  to  Philadelphia  next  week,  and  I  will 
bring  you  a  work  on  chemistry  which  will 
tell  you  all  about  Blue  Blazes.  I  handed 
the  rod  to  the  Judge  ;  and  while  he  was  fish- 
ing I  was  looking  at  the  beautiful  blue  eyes 
of  the  young  lady,  and  I  wondered  if  that 
book  the  Judge  was  going  to  bring  me  would 
tell  me  why  I  felt  better  while  I  was  looking 
at  them.  The  Judge  gave  me  my  rod,  and 
taking  the  blue-eyed  girl  on  his  arm,  he  left 
me  ;  but  true  to  his  promise,  in  a  few  weeks 
he  brought  me  the  Oxford  Edition  of  Chem- 
istry, which  I  found  to  be  a  big  book  full  of 
hard  words  auch  as  S1O2 — Fe203 — CO — 
CO2  and  such  like,  but  I  could  not  find  out 
anything  about  Blue  Blazes  in  it. 

After  studying  the  book  for  ten  years  I 
found  out  what  Blue  Blazes  was  :  that  by 
pouring  water  on  hot  iron,  the  water  is  de- 
composed, the  oxygen  uniting  with  the  iron 
making  a  new  cinder,  which  makes  the  iron 
slick  and  weld  ;  while  the  hydrogen  is 
evolved  as  Blue  Blazes  ;  but  I  have  never 
yet  found  a  book  that  properly  explains  why 
the  glance  of  a  blue-eyed  girl  would  make 
me  feel  so  good. 

And  now,  after  making  several  hundred 
thousand  dollars  in  chemistry  and  metal- 
lurgy, I  look  back  with  great  delight  to  the 
day  when  my  father  excited  my  interest  in 
Blue  Blazes,  and  the  meeting  of  fudge 
Burnside  and  the  blue-eyed  girl  on  Spring 
Creek,  and  see  how  little  things  tend  to  turn 
a  man's  energies  into  channels  of  usefulness 
and  profitable  life. — Jacob  Reese  in  Iron 
Trade  Review. 

Philadelphia,  July  8th,  1891. 


HARDWARE. 


H.  S.  HO  WLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 


37    Front    Street   West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted- 


Orders  Solicited. 


B.  R.  Hamilton,  hardware  dealer,  Neepa- 

wa,  B.  C,  is  building  a  handsome  brick  store. 

The  main  building  of  the  Napanee  glass 

works  is  being  torn  down  by  the  Rathbun 

Company. 

Kingston  business  men  are  talking  of  set- 
ting apart  one  week  in  every  summer  for  de- 
coration purposes. 

A  number  of  Aurora  merchants  have  de- 
cided to  close  their  stores  at  6  each  evening 
excepting  Saturday. 

The  Portland  cement  company  have  al- 
ready expended  about  $100,000  on  buildings 
and  plant  at  Marlbank. 

Mr.  Peter  Bertram,  proprietor  of  the  Dun- 
das  Axe  Factory,  has  recently  filled  an  order 
for  axes  to  go  to  Scotland. 

Messrs.  George  Waring  and  Oscar  White 
are  erecting  and  will  operate  an  iron  foundry 
and  nail  factory  at  St.  John,  N.B. 

The  Jenckes  Machine  Company,  Sher- 
brooke,  Que.,  are  manufacturing  $50,000 
worth  of  mining  machinery  for  parties  at 
Sudbury,  Ont. 

John  Inglis  &  Sons,  Toronto,  have  been 
awarded  the  contract  for  the  construction  of 
the  engines  and  boilers  for  the  new  electric 
light  works  at  New  Westminster,  B.C. 

The  merchants  of  Middlemiss  have  drawn 
up  and  signed  an  agreement  to  the  effect 
that  the  stores  will  be  closed  three  nights  a 
week,  viz.,  Monday,  Wednesday  and  Friday, 
at  8  o'clock  sharp. 

The  J.  M.  Williams  Stove  Company 
Hamilton,  intend  to  ask  the  Dundas  council 
what  inducements  will  be  offered  them  if 
they  come  to  Dundas.  Colhngwood  has 
offered  a  bonus  of  $8,000  and  Peterboro  a 


free  building  and  plant,  but  it  is  thought 
they  will  come  to  Dundas  if  they  can  secure 
a  loan  of  a  couple  of  thousand  dollars  on 
their  plant. 

The  employes  of  the  Greening  Wire 
Works  held  their  second  annual  picnic  at 
the  Falls  on  Saturday.  An  excellent  pro- 
gramme, of  races  and  athletic  sports  was 
presented  and  a  thoroughly  enjoyable  day 
was  spent  by  all. 

The  early  closing  movement  in  Aylmer  is 
about  given  up  already.  Most  of  the  mer- 
chants make  a  pretence  at  closing,  but  the 
key  is  often  left  in  the  door,  and  the  propri- 
etor may  be  seen  standing  a  few  feet  away, 
enjoying  the  pleasure  of  an  evening's  outing. 
— Aylmer  Express. 

Thomas  G.  Somerville,  general  merchant, 
of  Fitzroy,  made  an  assignment  on  Monday 
to  Messrs.  Mutchmor  &  Gordon.  The 
assets  are  about  $2,000  and  the  liabilities 
about  the  same  amount.  His  creditors  will 
meet  at  3  o'clock,  on  August  5th,  in  Messrs. 
Mutchmor  &  Gordon's  office. 

A  Windsor  telegram: — "  A  large  deposit 
of  copper  ore  has  been  found  on  the  farm  of 
Major  Wagstaff,  at  Chatham.  A  syndicate 
will  be  formed  and  the  copper  will  be  mined. 
Smelting  works  will  be  located  at  Ruthven, 
and  a  line  of  railway  connecting  the  mine 
and  the  smelting  works  built." 

Sylvester  Neelon,  of  St.  Catharines  ;  John 
Hawthorne  Taylor,  of  York  township ;  Thos. 
Mcllroy,  jr.,  of  Toronto;  Malcolm  McPher- 
son,  of  Toronto,  and  James  Pearson,  of 
Toronto,  are  seeking  incorporation  as  the 
Toronto  Rubber  Company  of  Canada, 
limited,  with  a  capital  of  $100,000. 

A  meeting  of  the  creditors  of  Mr.  St. 
Pierre,  insolvent  general  merchant,  of  Sars- 
field,  Ont.,  was  held  Saturday  m  Mr.  Lars- 
month's  office.  The  inspectors  are  Messrs. 
J.  M.  Garland,  John  McLean  and  W.  Les- 
perance  of  Montreal.  Mr.  Larmonth  was 
confirmed  as  assignee.     The  insolvent  made 


an  offer  of  about  25  cents  on  the  dollar  to 
his  creditors.  It  was  not  accepted  and  the 
assignee  was  instructed  to  sell  the  estate. 

Mr.  Mara,  M.P.,  has  been  strongly  urging 
upon  the  Ministers  of  Customs  and  Finance 
the  advisability  of  increasing  the  duty  on 
lead  in  the  interests  of  his  constituents,  who 
are  lead  mining  in  the  Kootenay  country, 
B.C.  The  United  States  duty  is  $30  per 
ton,  which  practically  prohibits  the  Canadian 
product  getting  into  the  States,  while  our 
duty  is  but  $8  per  ton. 

The  Montreal  Exposition  Company  has 
issued  its  circular  announcing  the  17th  to 
the  25th  of  September,  as  the  time  of  its 
next  Exhibition.  The  Company  proposes  to 
make  the  Exhibition  an  annual  event  in  the 
agricultural  and  industrial  life  of  the  Province 
of  Quebec.  Arrangements  have  been  made 
for  a  large  exhibit  in  all  lines. 

Mr.  Elias  H.  Lyons,  who  has  for  the  past 
thirteen  years  been  with  M.  &  L.  Samuel, 
Benjamin  &  Co.,  has  severed  his  connection 
with  that  firm.  Elias  is  about  to  open  the 
Chicago  branch  for  Lazarus  &  Hosenfeld, 
of  New  York  and  London,  England,  manu- 
facturers of  all  kinds  of  china,  glasses  and 
fancy  goods.  Hardware  wishes  him  every 
success,  as  he  has  made  himself  very  popular 
with  all  whom  he  came  in  contact  with. 

Messrs.  Ferguson,  Alexander  &  Co.,  of 
Montreal,  had  a  large  shipment  of  goods  on 
the  ill-fated  "  Ocean,"  which  went  ashore 
near  Dufferine's  Creek.  They  were  chiefly 
for  Hamilton  hardware  merchants.  Upon 
the  vessel  being  raised  and  the  cargo  dis- 
charged it  was  found  that  the  "  Elephant " 
goods  had  received  but  little,  if  any,  damage, 
thanks  to  sound  packages  and  the  paints, 
etc.,  were  delivered  to  the  several  con- 
signees. 


HARDWARE. 


IS  THE  SALESMAN  YOUR  FRIEND  ? 

What  wonder  if  it  occurs  to  the  retail 
dealer  that  it  is  a  good  thing  to  number  the 
traveling  salesmen  among  his  best  friends. 
Their  acquaintance  can  certainly  be  used  to 
good  advantage  by  careful,  thoughtful, shrewd 
traders.  We  do  not  mean  that  it  may  be 
taken  advantage  of,  or  that  friendliness  with 
a  salesman  may  be  the  cover  for  squeezing 
him  down  to  the  last  farthing  in  his  prices. 
That  would  be  unjust  to  the  salesman,  and, 
in  the  end,  to  the  disadvantage  of  the  trader. 
In  the  first  place,  have  you  his  confidence  ? 
Does  he  feel  when  he  enters  your  store  that 
he  is  not  going  to  be  browbeaten  or  treated 
as  if  he  were  an  intruder  ;  that  his  goods  are 
not  going  to  be  made  the  scapegoat  for  all 
the  offences  of  which  the  clerks  in  his  em- 
ployer's store  may  be  guilty  ;  that  he  is  not 
to  be  blamed  because  the  last  shipment  did 
not  arrive  until  fifteen  days  after  it  was  due? 
Such  things  are  calculated  to  take  all  the 
confidence  and  starch  out  of  a  man  in  about 
two  minutes.  Don't  you  think  if  you  greeted 
him  pleasantly  with  a  few  words  as  to  his 
health,  what  district  he  had  been  in  last, 
what  the  business  prospects  were  there  and 
asked  him  what  he  had  new  to  offer  he 
would  be  more  apt  to  give  you  closer  atten- 
tion and  perhaps  a  little  better  prices  than 
he  gave  a  few  moments  before  to  your  com- 
petitor who  treated  him  differently? 

We  do  not  forget  that  there  are  drummers 
and  drummers  ;  that  some  of  them  ought  to 
be  hoeing  potatoes  or  pounding  rocks.  The 
drummer  we  refer  to  is  the  man  who  knows 
his  business  ;  who  knows  how  and  when  to 
approach  a  merchant  ;  who  does  not  offer 
goods  that  are  not  what  the  merchant  wants; 
who  can  tell  when  his  customer  would  like 
to  have  a  good  story,  and  when  not  ;  who 
knows  enough  to  have  his  story  clean.  No 
man  has  any  great  respect  for  the  narrator 
of  nasty  stories,  although  he  may  laugh  at 
the  time,  and  the  traveler  who  desires  the 
esteem  and  good  will  of  the  best  merchants 
avoids  that  style  of  entertaining  them. 

The  drummer  we  refer  to  always  has  his 
samples  neat  and  clean.  He  can  generally 
give  you  a  price  the  moment  it  is  asked  for, 
and  is  not  afraid  to  tell  you  what  the  pros- 
pects are  on  a  certain  line  of  goods  even  if 
it  should  be  against  himself,  for  he  is  smart 
enough  to  know  that  it  does  not  pay  to  de- 
ceive a  customer. 

It  pays  to  treat  that  kind  of  a  drummer 
well.  If  there  is  a  bargian  in  his  sample 
case  he  is  apt  to  save  it  for  the  man  who 
does  so.  He  will  take  special  pains  to  see 
that  the  order  is  filled  promptly  and  exactly 
as  wanted.  He  will  not  put  in  a  case  or 
more  of  something  for  you  to  try  just  as  an 
"opener  for  that  item."  He  will  see  that 
your  goods  are  sent  by  the  cheapest  route 
and  do  many  little  favors  that  are  really 
worth  something. 

A  very  amusing  instance  was  told  us 
where  a  few  weeks  ago  a  salesman,  anxious 
to  please  the  customer  by  prompt  shipment, 


wrote  on  a  slip  of  paper  "  Ship 's  order 

quick.  He  is  the  biggest  kicker  '.n  the  State." 
This  he  pinned  to  the  order  and  it  was 
allowed  to  remain  there  for  the  benefit  of 
the  shipping  and  bill  clerks.  The  bill  clerk 
thought  it  a  good  idea  to  leave  it  for  the 
benefit  of  the  mail  clerk,  who  evidently  did 
not  think  anything  at  all  about  it,  for  he  sent 
the  bill  off  with  this  slip  pinned  to  it.  As  a 
result,   the   next   time    the   drummer  came 

around,    Mr. -wanted    to   know    what  he 

meant  by  such  remarks,  but  at  the  same 
time  it  pleased  him  so  well  that  he  gave  the 
drummer  another  order.  He  appreciated 
the  fact  that  his  interests  were  being  looked 
after. 

We  cla-m,  therefore,  that  it  pays  to  treat 
traveling  salesmen  with  some  consideration. 
As  a  rule  they  are  a  hardworking,  intelligent 
set  of  men,  who  labor  under  many  discour- 
agements, away  from  home  most  of  the  time, 
needing  a  cheerful  word  of  sympathy  and 
encouragement,  for  all  of  which  they  are 
willing  to  pay  the  very  heaviest  kind  of  in- 
terest in  a  solicitous  anxiety  for  the  best  in- 
terests of  those  who  favor  them  with  a  share 
of  their  orders. 

Of  course  it  is  impossible  to  give  an  order 
to  every  salesman  who  comes  along,  but  a 
kind  word,  a  pleasant  request  to  be  excused 
from  ordering  anything  that  day,  and  cheery 
good-by,  are  capital  which  is  bound  to  bring 
you  good  returns. — Ex. 


THE  MAN  MAKES  THE  BUSINESS. 

While  the  above  heading  is  true  to  the 
letter,  there  is  no  doubt  whatever  that 
other  contingencies  are  necessary  in  order 
to  make  or  build  up  a  successful  business. 
But  if  all  the  other  conditions  are  rolled 
into  one  they  have  not  so  much  real,  true 
influence  upon  the  success  or  failure  of  a 
business  as  the  individual  who  directs  it. 
No  matter  how  good  the  situation  of  the 
business  may  be,  how  much  capital  there 
is  at  the  disposal  of  the  individual,  or  how 
many  other  advantages  he  may  have, 
none  of  these  will  be  fully  taken  advan- 
tage of  if  the  man  who  is  directing  the 
affairs  is  not  able  to  fully  develop  them. 
How  many  men  have  succeeded  where 
others  have  failed  ?  We  have  known  more 
than  one  case  where  men  have  taken  hold  of 
a  business  that  has  been  considered  worth- 
less, yet  through  originality,  hard  work,  in- 
telligence and  well  directed  energy  built 
upon  the  ruins  an  admirable  and  lucrative 
trade.  It  is  positively  amazing  when  you 
come  to  consider  what  influence  the  head  of 
a  concern  has  upon  a  business.  It  is  not 
only  in  devising  and  scheming  how  it  shall 
be  carried  on,  not  only  in  directing  and  ex- 
ecuting the  ideas  which  are  formed,  but  in 
influencing  the  spirit  of  the  employes  and 
thus  getting  every  advantage  that  it  is  pos- 
sible to  obtain. 

It  is  not  the  minister  of  religion  who  is 
introduced  into  the  pulpit  with  the  greatest 
forms  or  under  the  most  advantageous  cir- 


cumstances who  has  the  greatest  influence 
for  good  or  who  has  the  capacity  to  draw 
about  him  the  largest  congregation.  The 
fact  is  that  history  has  proved  time  and  time 
again  that  it  is  the  one  who  has  the  least 
advantages  to  commence  with  who  generally 
blossoms  out  into  the  greatest  leader.  No 
matter  whether  we  take  this  country  or  the 
older  countries,  the  storv  is  the  same.  The 
Beechers,  the  Talmages,  the  Spurgeons,  the 
Luthers,  and  many  others  too  numerous  to 
mention  have  sprung  up  from  the  ranks, 
commencing  at  the  bottom  and  building  up 
fame. 

If  we  look  back  into  history  we  shall  also 
find  that  the  greatest  generals  have,  the 
same  as  the  greatest  preachers,  been  their 
own  architects.  In  it  possibly  more  neces- 
sary in  a  general  than  in  any  one  else  that 
his  individuality  should  be  of  a  character 
that  should  inspire  confidence  and  command 
respect.  It  is  the  individuality  of  the  general 
which  is  capable  of  seizing  the  opportunities 
and  turning  defeat  into  victory.  Self-reliance, 
careful  and  earnest  work,  courage  and  hon- 
esty are  absolutely  necessary. 

It  is  the  same  in  business  as  it  is  with 
the  pulpit  and  the  battlefield.  If  the  in- 
dividual is  not  indowed  with  the  capaci- 
ties necessary  for  pushing  and  conduct- 
ing a  business  profitably,  then  success  is 
very  doubtful  indeed.  In  every  case 
where  success  has  crowned  the  efforts  of 
business  men,  there  has  always  been  a 
capacity  to  make  every  opportunity  con- 
tribute to  the  success.  We  do  not  say 
that  it  is  impossible  for  successful  busi- 
ness men  to  err,  for  that  would  be  a 
stretch  of  the  imagination.  All  make 
mistakes,  but  the  more  successful  a  business 
man  is  the  fewer  of  these  mistakes  can  be 
credited  to  him.  Every  opportunity  that  is 
allowed  to  pass  by  is  a  grave  mistake,  tor 
there  is  no  telling  what  it  might  have  led  to. 
Small  things  often  lead  to  great  results.  Be 
careful,  therefore,  that  no  opportunity  shall 
pass  without  it  contributing  its  quota  to 
your  success.—  National  Grocer. 


CHARTERED     BANKS. 

The  following  is  a  list  of  the  banks  in 
Canada  acting  under  a  Dominion  Govern- 
ment Charter: 


ONTARIO. 


Bank  of  Toronto. 
Can.  Bank  ol  Com'erce. 
Dominion  Bank. 
Ontario  Bank. 
Standard  Bank. 


Imp'l  Bank  of  Canada. 
Traders'  do 

Bank  of  Hamilton. 
Bank  of  Ottawa. 
Western  Bank  of  Can. 


QUEBEC. 


Bank  of  Montreal. 
Bank  of  B.  N.  America. 
Banque  du  Peuple. 
Banque  Jacques  Cartier 
Banque  Ville  Marie. 
Banque  d'Hochelaga. 
Molson'sBank. 


Merchants  Bank  of  Can 
Banque  Nationale. 
Quebec  Bank. 
Union  Bank  of  Canada. 
Banque  de  St.  Jean. 
Banq  deSt.  Hyacinthe 
East.  Townships  Bank 


NOVA   SCOTIA. 


Bank  of  Nova  Scotia. 
Mer.  Bank  of  Halifax. 
People's  Bank      do 
Union  Bank  do 


Halifax  Banking  Co. 
Bank  of  Yarmouth. 
Exch.B'k  of  Yarmouth 
Com'l  B'k  of  Windsor 


NEW   BRUNSWICK. 

Bank  of  N.  Brunswick.    |    People's  Bank. 
St.  Stephen's  Bank. 

MANITOBA. 

Commercial  Bank  of  Manitoba, 

BRITISH    COLUMBIA. 

Bank  of  British  Columbia 


HARDWARE. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A   large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   _-_«.,.__       «..-^ 

E-Mrsr-aA-   TORONTO,  ONT. 

Edward  Still. 


'J 


Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  GO, 

56   St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co,  of  Ontario,  Ltd., 


CANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

GO  Esplanade  St.  West,  Turonto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

MONTREAL. 

MANUFACTURERS 


WROT  IRON  PIPE 

'  FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE:     H 

jtSTOur  name  Is  stamped  on  every  pipe. 131 


BEST  PIPE  IN  THE  MARKET. 

D     SIMMONS, 

74  York  St.,  Toronto. 


THE 


if 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H.  D.  SIMMONS, 


AGENT. 


STEEL    "WIEE    OIS^IIlNT- 

BROWN'S    PATENT. 


Cut  showing  full   size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  oooo,  ooo,  00,0,  1  and  2.   Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


THE  BICYCLE. 

The  first  rudimentary  bicycle  was  mounted 
by  Baron  von  Drais,  a  Frenchman  living  in 
Germany,  who,  early  in  the  century,  invented 
a  combination  of  two  wheels,  a  seat,  and 
handles,  which  he  called  a  "  celerifere,"  to 
aid  him  in  his  work  of  overseeing  large 
estates. 

The  old  cuts  of  this  odd  machine,  called 
after  the  inventor,  the  "  Draisine,"  show  it  to 
be  in  its  general  features  the  direct  forerun- 
ner of  the  hobbyhorse.  "  Draisines"  were 
introduced  into  England  in  1818,  and  a  year 
later  they  were  seen  in  America,  on  the 
streets  of  New  York. 

In  both  countries  they  met  with  great 
favor,  and  one  historian  related  that  in  New 
York  "people  rode  them  up  and  down  trie 
Bowery  and  in  the  parks,  a  favorite  place 
for  speed  being  the  down  grade  from  Cha- 
tham street  to  City  Hall  Park."  Clumsy 
machines  they  seem  to  our  eyes — two  heavy 
wheels  connected  by  a  cross-bar,  to  which 
was  attached  midway  the  cushioned  seat  of 
the  rider.  In  front  of  the  seat  was  a  raised 
cushion,  upon  which,  handles  in  hand,  the 
rider  rested  his  forearms  guiding  the  ma- 
chine. He  propelled  it  by  pushing  alter- 
nately with  his  feet  on  the  ground  until  the 
speed  was  sufficient  to  maintain  equilibrium, 
when  he  would  raise  his  feet  and,  in  the 
words  of  a  rider  today,  "coast. 

The  rage  for  these  "  Draisines "  and 
"pedestrian  curricles,"  or  "dandy-horses" 
and  "hobby-horses,"  as  the  latter  "im- 
proved" machines  were  called,  subsided 
rapidly  because  of  the  difficulty  of  making 
them  practically  useful,  and  because  of  the 
ridicule  always  excited  by  the  riders. 

This  curious  sport  of  riding  two  wheels, 
joined  and  running  in  the  same  perpendicu- 
lar plane,  therefore  languished  in  obscurity 
until,  after  a  lapse  of  mor2  than  forty  years, 
it  again  attracted  public  attention  in  a  new 
form.  It  was  in  1865  that  a  French  me- 
chanic, Pierre  Lallemant,  conceived  the 
notion  of  attaching  foot-cranks  to  the  front 
wheel  of  the  old-fashioned  hobby-horse.  He 
made  a  machine  embodying  this  idea, 
learned  to  ride  it,  and  exhibited  it  at  the 
Paris  exposition  in  1867.  The  credit  for  this 
invention  is  also  claimed  in  England  for 
Edward  Gilman,  but  be  the  honor  due  to 
Frenchman  or  Englishman,  here  at  all 
events,  was  the  immediate  predecessor  of 
the  bicycle.  It  immediately  became  popular 
in  both  England  and  America.  A  great 
many  improvements  and  changes  were 
necessary,  of  course,  before  the  crude  ma- 
chine of  Lallemant — the  "velocipede"  of 
thirty  years  ago — became  the  finished  bi- 
cycle of  to-day  ;  but  energetic  business  men 
in  England,  and  later  in  this  country,  saw 
its  possibilities,  and  began  the  manufacture 
of  the  machines.  Improvement  has  followed 
improvement  until  now  there  is  little  resem- 
blance left  to  the  old  velocipede,  or  bone- 
shaker," as  it  was  flippantly  called,  and  it  is 
difficult  to  imagine  in  what  way  a  modern 
bicycle  may  be  improved  —  . St.  Nicholas. 


THE  TIN  PLATE  TRADE. 

The  American  trade  journals  contain 
abundance  of  matter  relating  to  the  efforts 
which  are  being  made  to  establish  the  tin 
plate  trade  in  the  United  States.  These 
journals  ought  to  be  carefully  watched  by 
the  makers  of  South  Wales  and  Monmouth- 
shire ;  yet,  as  those  gentlemen  are  not  cer- 
tain to  peruse  the  publications  in  question, 
we  take  upon  ourselves  to  keep  them  posted 
up  in  what  is  being  done  and  proposed  on 
the  other  side  of  the  Atlantic.  One  of  the 
primary  objects  of  the  Americans  is  evident- 
ly to  create  a  specific  and  distinct  American 
system  of  nomenclature  and  marking  on 
their  tin  plates.  They  are  seeking  to  upset 
the  old  system,  not  only  because  of  its  clum- 
siness, intricacy  and  want  of  precision,  but 
also  because  they  desire  to  set  up  a  plan 
which  will  help  themselves  onward  and  dis- 
credit the  Welsh  methods  of  marking.  At 
present  no  definite  proposal  has  been  put 
forward  which  has  met  with  general  accept- 
ance, but  the  best  features  of  several  are  not 
unlikely  to  be  selected  and  made  up  into  a 
comprehensive  whole.  Especially  does  this 
seem  likely  to  be  the  case  with  the  proposal 
that  tin  plates  should  be  rolled  in  long 
lengths  of  various  widths  and  thicknesses. 
The  propoasl  of  Mr.  Oberlin  Smith  that 
thicknesses  should  be  denoted  in  thousandths 
of  an  inch  also  offers  advantages  which  the 
Americans  are  not  likely  to  overlook,  even 
if  the  same  practical  gentleman's  idea  of 
denoting  quality  by  letters  is  not  so  clearly 
understood  or  well  received.  Other  propos- 
als contemplate  the  boxing  of  plates  by  the 
hundred  instead  of  the  present  method,  and 
there  are  numerous  other  projects  which  are 
as  yet  "in  the  air,"  but  all  of  which  demon- 
strate the  ingenuity  of  our  Yankee  friends. 
As  thev  ripen  we  shall  doubtless  have  occa- 
sion to  write  of  them  again  later  on.  The 
Iron  age,  in  the  course  of  an  article  on  the 
tin  plate  situation,  shows  that  the  imports 
this  year  have  been  much  in  excess  of  those 
of  previous  years,  and  states  that  the  quan- 
tity of  plates  used  by  packers  of  canned 
goods  is  considerably  larger  than  in  1890. 
The  article  proceeds  as  follows  : — 

Out  of,  say,  5,000,000  boxes  of  tin  plate 
consumed  annually  in  this  country  about 
1,750,000  boxes  go  into  the  manufacture  of 
packages  for  goods  that  are  sold  in  foreign 
markets,  upon  which  a  rebate  of  90  per  cent, 
of  the  original  duty  is  paid  by  the  Govern- 
ment to  the  packers  of  the  goods.  There 
thus  remain  about  3,250,000  boxes,  which 
represents,  approximately,  the  amount  that 
American  manufacturers  can  reasonably  cal- 
culate upon  having  a  chance  to  compete  for, 
and  it  will  doubtless  be  some  time  before 
they  get  into  position  to  turn  out  that  quan- 
tity. The  official  figures  for  the  quantities 
of  tin  plate  re-exported  under  the  drawback 
clause  are,  unfortunately,  not  available  for 
any  period  later  than  the  fiscal  year  ending 
June  30,   1890,  but  they  are  accessible  for 


previous  years.  Leaving  out  of  account  the 
quantities  of  tin  plate  in  warehouse,  which 
do  not  vary  much,  the  imports  of  tin  plate 
and  the  re-exports  under  the  drawback  sys- 
tem were  as  follows  during  the  fiscal  years 
1889  and  1890  : 

IMPORTS   AND   RE-EXPORTS   OF   TIN   PLATE. 
1889.  1890. 

Lbs.  Lbs. 

Imports 735,789,988     680,060,925 

Re-exports 166,087,740     150,112,007 


Apparent    home 

consumption.   569,702,248     529,948,918 

It  will  be  observed  that  not  less  than  22 
per  cent  of  the  total  imports  of  tin  plate  were 
not  retained  in  the  United  States.  We  may 
state  that  of  the  entire  amounts  of  drawback 
paid  by  the  Government  during  the  past  few 
years  the  sums  for  tin  plate  reached  nearly 
one-half.  In  1888  the  amount  was  $974,- 
444.33,  out  of  a  total  of  $2,889,356.60  ;  in 
1889  it  was  $1,494,790.10,  out  of  $2,903,473.- 
94,  and  in  1890  $1,351,008.07,  out  of  a  total 
of  $2,771,224.99.  In  dealing  with  the  quan- 
tities of  tin  plate  which  they  will  be  called 
upon  to  produce  in  the  early  future  American 
manufacturers  must,  therefore,  always  make 
allowance  for  the  large  percentage  of  imports, 
approaching  nearly  one-quarter  of  the  whole, 
which  their  foreign  rivals  are  bound  to  retain 
for  many  years  to  come. 

As  to  the  prices  at  which  tin  plates  are 
being  sold  in  the  United  States,  it  will  be 
interesting  to  note  the  alterations,  if  any,  in 
either  direction,  which  are  cabled  to  us  from 
New  York  this  week  and  for  some  little  time 
to  come.  Last  week  no  changes  of  import- 
ance took  place.  If  that  state  of  things  con- 
tinues it  will  be  reasonable  to  infer  that  the 
stocks  of  plates  on  the  other  side  are  suffi- 
ciently heavy  to  prevent  prices  from  rising. 
—  The  Ironmonger. 

STEEL  GIRDERS  FOR  MINING 
PURPOSES. 

The  use  of  steel  girders  in  place  of  timber 
for  supporting  the  roofs  of  colliery  workings 
appears  to  be  growing  in  favor.  In  Stafford- 
shire, where  the  change  has  been  found  very 
profitable,  steel  girders  are  being  manufac- 
tured and  employed  extensively  for  this 
purpose.  At  one  large  colliery  alone  in  the 
Cannock  Chase  12,000  of  these  girders  have 
already  been  fixed,  and  they  are  being  adop- 
ted also  in  Derbyshire  and  South  Yorkshire. 
Of  course  the  steel  supports  are  themselves 
more  costly  than  timber.  They  are,  however, 
put  into  position  with  much  less  labor  and 
are  vastly  more  durable.  In  the  Staffordshire 
mines  the  timber  supports  will  not  last  more 
than  six  months  without  rotting,  but  it  is 
calculated  that  the  steel  girders  will  remain 
good  for  from  three  to  five  years.  In  cases 
of  settling  down  of  the  root,  when  the  timber 
support  breaks  and  becomes  useless,  the 
steel  girders  are  taken  out  and  reversed, 
being  merely  bent,  and  on  being  replaced 
they  become  stronger  because  of  their  arched 
form.  Some  of  them  have  been  experimen- 
tally used  for  two  years.  Similarly  steel  pit 
props  instead  of  wooden  ones  are  being  em- 
ployed. The  obvious  effect  of  this  substitu- 
tion isnot  only  economy  in  rniningoperations, 
but  also  a  new  demand  for  steel  manufactur- 
ers, although  it  will,  no  doubt,  lessen  con- 
siderably the  demand  for  timber  for  colliery 
purposes,  and  will  lesson,  to  some  extent, 
the  amount  of  labor  employed  in  coal  mines. 
— [Coal  and  Iron  Trades  Review,  London. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

OTTZB^TST     STOVE     PIPE     ^^KZLSTISIEL 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST  AND  BEST  IN  THE  MARKET. 


g-olid  XjIqtjiid  zbzrozlntzie 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


THE 


NORTHUMBERLAND  PAPER  ^  EGG  CASE  CO. 


Manufacturers  of 

The  Red  Cross  Brand 


BUILDING  PAPER 


Tarred  and   Plain 


Ve  Guarantee  our  Tarred  Paper  NOT  TO  STICK.  We  also  manufacture  Egg  Case  Fillers  AND  COMPLETE  EGG  CASES 

THE  MILLS,  Campbellford,  Ont. 


For  Further  Information 
Apply  to 


&  L  SAMUEL,  BENJAMIN  &  COM 

IMPORTERS     AND     DEALERS     IN 


D 


BRITISH 


CONTINENTAL 


i 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

"WIRITIE    FOE    dTTOT^L-TXCDJSrS. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot] —        ,£90  10s.  od. 
Fgture —  91  00s.  od. 

Copper,  B.E.S. —     58  00s.  od. 
Lead,  S.E.  12   10s.  od. 

Spelter,  23  17s.  6d. 

Antimony,  48  00s.  od. 

Tin  Plates — Cokes      13s.  6d. 
Pig  Iron-Scotch  \  od 

Warrants.        J      ™  ' 

N0.3  Middlesboro',    40s.  3d. 


cable  quota- 
Last  week. 
^,91   17s.  6d. 
92  00s.  od. 
60  1  os.  od. 
12  15s.  od. 
23  15s.  od. 
50  00s.  od. 
13s.  6d. 

47s.  id. 
41s.  7'Ad. 


MONTREAL  MARKETS. 

Montreal,  July  30,  1891. 

There  is  positively  no  change  to  note, 
business  remaining  dull  in  all  lines  while 
values  generally  are  more  01  less  nominal. 
In  fact  this  is  the  interim  season  and  nothing 
else  can  be  expected. 

PIG  IKON. 

A  featureless  week  describes  the  pig  iron 
branch  of  trade  for  there  has  been  absolute- 
ly nothing  doing  except  in  a  jobbing  way. 
Values  generally  are  the  same  with  an  easy 
tendency.  Summerlee  and  other  superior 
brands  are  unchanged  at  $21  to  $21.50  per 
ton,  while  lower  grades  run  from  $19  to 
$19.50. 

BAR  IRON. 

There  is  nothing  special  to  note  about  bar 
iron,   the  nominal  basis  being  $2.     Hoops 
and  bands,  etc.,  are  precisely  the  same. 
SCRAP  IRON. 

Old  material  is  unchanged  with  no  busi- 
ness to  mention.  Wrought  iron  sales  at  $17 
as  a  nominal  figure  with  cost  at  a  propor- 
tionate reduction. 

TIN   PLATES. 

With  sufficient  supplies  the  market  has 
maintained  its  easy  tendency,  and  values, 
although  nominally  the  same,  would,  no 
doubt  be  shaded  for  a  round  lot.  At  any 
rate  we  quote  coke  $3.60  to  $3.75,  and  char- 
coal $4.25,  on  whichbasis  business  in  a  small 
way  has  been  put  through. 


TERSE  PLATES 
There  is  no  change  in  values  in  the  ab- 
sence of  any  movement,    while  supplies  are 
sufficient.     We   quote    $7.50   as    a  nominal 
idea. 

CANADA  PLATES 

The  demand  for  this  article  is  quiet,  in 
sympathy  with  the  absence  of  business  in 
other  lines,  and  prices  in  consequence  show 
no  particular  change  in  the  absence  of  busi- 
ness. A  fair  range  is  $2.90  to  $3. 
IRON  PIPE. 

Eusiness  is  quiet,  the  nominal  idea  being 
62  %  off. 

COPPER,  LEAD  AND  TIN. 

In  other  lines  of  metals  there  is  no  change. 
Copper  remains  13^  to  15c,  lead  $3.60  to 
$3.70  per  cwt.,  and  tin  22>£  to  23c. 

NAILS. 

Makers  do  not  speak  of  any  particular 
activity,  while  quotations  may  be  placed  at 
the  old  range,  $2.15  to  $2.20,  although  it 
might  be  shaded  on. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $305 

9  dy  to  60  dy  3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         " 3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         4.20 

4  dy  to  60  dy         "         4.50 

3  dy  to  60  dy         "  5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
There  is  only  a  quiet  trade  doing,  with  no 
change  of  importance  to  note.     Hinges  are 
not  called  for  with  values  unchanged,  while 
locks  and    bolts  and   other   lines    of  heavy 
shelf  goods  are  the  same.     For  seasonable 
goods  of  a  sporting   character  business  is 
something  quieter  than  it  was. 
BARB  WIRE. 
There   is  no  change   in   this   article   the 
demand  being  of  an  ordinary  sort.     Jobbing 
business  is  doing  on  the  basis  of  4^c. 
.  CHEMICALS. 
There  is  only  a  quiet  jobbing  trade  doing 
in  chemicals  and  prices  generally  are  un- 
changed,   no    large    lots     moving.      Cable 
advices  state  that  the  union  have  advanced 
the  price  of  Bleaching  powder  $1  the  ton, 
but  no  change  in  spot  figures  is  announced 
yet  but  it  will  come  shortly. 
OILS. 
The  oil  market  is  the  same,  with  cod  oil 
the  only  active  feature.     This  is  due  to  some 
buying  on  English  account,  best  round  lots 
changing  hands  at   40c,  and  jobbing  42  to 
45c.     Other  descriptions  are  featurless.  Lin- 
seed quiet,  and  seal  steady. 


LEADS. 

Leads  are  without  particular  feature,  with 
only  a  jobbing  movement.  We  quote  : — 
Choice,  6  to  6j£c;  No.  1,  $5.50;  No.  2,  $5; 
No.  3,  $4  50;  dry  white,  6c;  red  ditto,  4j^c. 

GLASS. 

The  glass  market  is  unchanged.     Jobbing 
prices   range  from   $1.40  to   $1.50,  but  this 
would  be  cut  on  for  a  round  lot. 
NAVAL  STORES. 

The  business  in  naval  stores  continues 
small.  Trade  is  very  quiet.  Prices  are  as 
follows  : — Turpentine,  58  to  59c;  rosin, 
$2  to  $4.25,  as  to  brand;  coal  tar,  $4  to  $4.25; 
cotton  waste,  5/^c.  for  colored,  and  7  to  10c. 
tor  white;  oakum,  5^  to  7J4c;  and  cotton 
oakum,  10  to  \i%.q.  Cordage  is  steady,  with 
Sisal  at  9  '4c  for  7-16  and  upwards,  and  1 5c. 
for  deep-sea  line.  Pure  manilla,  \$lAc-  f°r 
7-16  and  upwards,  and  I4XC-  f°r  smaller 
sizes. 

BINDER  TWINE. 

In  anticipation  of  the  harvesting  there  is  a 
fair  business  in  binder  twine.  Values  are 
unchanged  at  the  old  range  9c.  to  14c.  ac- 
cording to  brand. 

CEMENT   AND  EIRE   BRICK. 

Since  our  last  there  have  been  further  ar- 
rivals of  cement  8000  casks  being  to  hand, 
and  the  market  has  an  easy  tendency.  Eng- 
lish is  quoted  lower  $2.30  to  $2.45  and  Bel- 
gian $2.25  to  $2.30  and  German  $265  to 
$290.  Fire  bricks  are  moving  slowly  $17  to 
$23  per  1000. 

PETROLEUM. 

Trade  is  quiet  with  dealers  only  supply- 
ing immediate  wants.  We  quote  : — Cana- 
dian 12X  to  i2j£c.  at  Petrolea,  14  to 
I4^c.  in  car  lots  at  Montreal,  and  15c.  for 
single  casks.  American,  2o^c.  in  car  lots 
and  2i^c.  in  10  brl.  lots,  2i^c.  in  5  brl.  lots 
and  22c.  for  single  brl.  2  per  cent,  off  for 
cash  ;  American  benzine  23  to  25c,  and  Ca- 
nadian 11  }4  to  15c. 


TORONTO    MARKETS. 

TORONTO,  July  31,  1891. 
The  week's  trade  has  been  a  comparatively 
light  one  in  metals,  but  up  to  the  average 
for  the  season,  which  is  always  a  dull  one  in 
the  metal  market.  In  manufactured  iron  and 
steel  there  has  probably  been  more  business 
done  than  usually  falls  to  the  lot  of  metal 
merchants  at  the  end  of  July.  General  hard- 
ware is  fairly  good.  Locally,  it  is  benefited 
by  busy  times  among  the  contractors  in  and 
about  the  city.  The  harvest  is  causing  a 
very  good  jobbing  trade  in  seasonable  farm 
tools. 


We  were  never  in  better  position    to   supply,  and   customers   may 
rely  on  getting  every  advantage  of  the  market. 

7  NEW  LINES  OF  STOVES  THIS  SEASON. 

Something  new  in  nestable  pipes,  50  in  crate.   Cheapest  yet  quoted. 
It  will  pay  you  to  find  what   we  have   to   offer   before  giving 
any  orders. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 
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MARKETS— Continued. 

Iron  and  Steel — Pig  iron  has  been  a 
small  factor  in  this  week's  business.  Very 
few  lots  have  been  placed,  and  those  that 
have  been  were  all  small-sized.  British, 
United  States  and  Canadian  stock  are  about 
equally  listless.  The  foundries  are  still 
working  greatly  below  their  capacity.  The 
prices  of  a  week  ago  have  been  unaffected 
since    quotation    and    re-appear   as  follows: 

British- 
No.  1  Calder  .•J23.  No.  1  Middlesboro  320.75 
No.  3  Caldor  822.  No.  3  Middlesboro  819.75 
No.  lSum'rlee $22.75  Cambroe  820.50. 

A. M  Kill  CAN  — 

Soft  Southern  |20.60-$81.50. 

Scotch  8  ."2. 50-823. 50. 
Rock  wood  $21-821  50, 

Gloss  $aa-$23 

Woodward  822-823. 
Canadian- 
No.  1  Siemens  $22.50. 

'■     2        "         $21.50. 

"     3         "  821. 

Bar  iron  tends  to  be  much  hrmer,  though 
quotations  are  unchanged  at  $2  to  $2.10  tor 
o/dinary,  refined  at  $2.60  to  $2.65.  The  in- 
quiries of  the  week  foreshadow  an  active 
business  before  Ion?. 

Manufactured  iron  and  steel  are  in  moder- 
ately good  demand.  There  will  be  more 
business  doing  shortly. 

COPPER — A  slight  decline  in  the  European 
m  irket  has  taken  place  since  last  report. 
Prices  here  are  uninfluenced,  however,  and 
continue  at  14X  to  ^Sc-  f°r  ingots  and  18  to 
20c.  for  sheets. 

Tin — Is  in  very  active  demand  with  no 
deviation  from  the  prices  current  a  week  ago, 
viz.,  23  to  23,^0,  with  the  inside  weak  for 
round  lots. 

Leae — Moves  at  a  moderate  pace.  Round 
lots  are  3?^c,  and  possibly  %c.  lower,  with 
ordinary  quantities  at  4c. 

Zinc  and  Spelter — Are  very  firm  and  in 
active  demand.  Firmness  abroad  makes 
prices  harder  here.  Blocks  are  6  to  6%c, 
and  sheets  b)/z  to  6^c. 

Antimony — Has  not  been  redeemed  by 
any  business  this  week  from  the  profound 
dulness  noted  a  week  ago.  Cookson's  is 
15/4  to  16c,  and  other  brands  a  cent  lower. 

Tin  Plates. — There  has  been  little  new 
stock  and  no  new  feature  imported  into  the 
situation  since  a  week  ago.  There  will  be  no 
actual  change  of  importance  before  Septem- 
ber or  October.  There  may  be  less  change 
ultimately  than  buyers  apprehend,  as  the 
works  close  down  when  the  output  is  dispro- 
portionately large,  and  thus  sustain  prices. 
The  market  is  still  bare  of  cokes.   I.  C.  char- 


coal is  $4.75  to  $5.  I.  X.  charcoal  $5.75  to  $6' 
I.  X.  X.  charcoal  $6.75  to  $7,  D.  C.  charcoal 
$4-5°- 

Terne  Plates. — There  were  none  here. 

Canada  Plates. — Orders  are  being  book- 
ed for  September  and  October  delivery  at 
prices  of  a  week  ago,  that  is,  at  $3  to  $3.10. 
Spot  stock  jobs  rule  at  $3.10  to  $3.20. 

Galvanized  Sheet  Iron — There  is  a 
very  large  demand,  which,  along  with  firm- 
ness in  England,  makes  prices  very  strong 
here  at  5  %  to  6c.  for  28's  and  5  to  53/c.  for 
26's. 

Building  Hardware — Trade  gets  live- 
lier as  the  season  opens  up.  Considerable 
activity  is  expected  to  characterize  trade  in 
the  fall,  as  building  operations  are  promising 
to  be  large. 

Harvesting  Tools — This  line  is  much 
quieter  this  week  than  it  was  last.  Stocks 
are  somewhat  broken  with  the  last  two  or 
three  weeks'  rush,  and  by  the  time  the  sea- 
son closes  a  good  average  business  will  have 
been  done.     No  change  in  prices. 

Cut  Nails — Makers  are  still  from  four  to 
six  weeks  behind  in  shipments,  very  few 
sales  being  made.  Prices  unchanged  at 
$2.20. 

Horse  Nails — The  makers  are  further 
off  than  ever  in  arrangement  of  prices. 
Stocks  are  fairly  well  assoited,  with  prices 
as  last  week,  that  is,  50  and  10  off  to  60. 

Cordage. — Prices  quote  steadily,  and 
business  proceeds  moderately  at  the  follow- 
ing base  prices  :  \2%c.  for  manilla,  9c.  for 
sisal,  8>£c.  for  New  Zealand. 

Binding  Twine. — The  season's  jobbing 
trade  is  done.  Manufacturers  are  dealing 
with  the  retailers  of  the  country,  and  Lnited 
States  houses  are  exporting  to  this  market. 
Prices  are  therefore  demoralized. 

OILS,   PAINTS  AND   COLORS. 

The  linseed  oil  market  continues  to  be 
affected  by  the  United  States  break  in 
prices,  and  another  dip  in  values  may  be 
expected.  Over-production  in  the  United 
States  is  said  to  be  the  cause  of  the  weak- 
ness. United  States  crushers  are  offering 
oil  here  at  lower  figures  than  those  of  native 
or  British  crushers.  They  are  working  hard 
to  do  a  Canadian  business,  and  are  tele- 
graphing in  all  directions  for  trade.  Their 
prices  have  fallen  fully  one-third  from  what 
they  were  a  year  ago.  As  some  United 
States  manufacturers  use  the  new  process,  a 
chemical  mode  of  extraction,  their  oil  is 
not  likely  to  sell  well,  it  being  defective  in 
drying  qualities.  Turpentine  is  also  lower. 
The  reason  appears  to  be  that  the  demand  is 
generally   suspended   at    this    season.     The 


prices  ruling  are  57  to  58c.  White  lead  is 
quiet.  There  is  no  trade  in  Paris  green,  the 
season  being  over. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(From  Tulloch  &  Co.) 

London,  July  15,  1891. — The  posi'ion 
continues  without  improvement,  and  sellers  of 
ordinary  brands  continue  to  meet  themaiket, 
whilst  amongst  supplies  of  the  leading  Lon- 
don makes,  there  is  a  slightly  steadier  feel- 
ing for  distant  delivery.  L'.nseed  continues 
in  good  supply  on  the  spot,  but  supplies 
afloat  show  decided  diminution  (vide  statis- 
tics) below.  Undoubtedly,  statistically,  the 
market  continues  to  favor  higher  prices,  and 
will,  but  it  is  becoming  more  and  more  evi- 
dent, that  unless  more  home  trade  demand 
crops  up  to  give  tone  to  position,  present 
low  rates  are  likely  to  continue.  Supplies  of 
linseed  afloat  from  Calcutta  and  Bombay  to 
U.  K.  last  week  were  as  under  : 

1 89 1.  1890.  1889. 

Qrs.     74,765-  103,301.  189,211. 

It  should  be  borne  in  mind,  that  the  good 
demand  for  linseed  cake,  owing  to  the  late- 
ness of  the  hay  crop,  is  undoubtedly  to  cease, 
and  it  has,  in  a  measure,  been  this  outlet  for 
cake  that  has  assisted  crushers  in  meeting 
buyers  in  price  of  oil. 

First  Brands — July,  225.  i^d.  July  &  Aug. 
22s.  3d.  to  22s.  n}4d.     Sept.  &  Oct.  22s.  6d. 

Ordinary  Brands. — July,  21s.  9d.  July  & 
Aug,  21s.  ioj^d.  to  22s.    Sept.  &  Oct.  22s.  3d. 

GLASS. 

There  is  a  considerable  quantity  of  glass 
in  the  market,  but  stocks  are  broken.  There 
is  a  shortage  of  sizes,  however,  which  ren- 
dered it  impossible  for  one  house  to  make 
up  an  assorted  car,  though  Montreal  and 
Hamilton  were  both  called  upon  for  help. 
Prices  are  unchanged. 

OLD  MATERIAL. 

Stock  is  plentiful,  but  it  stops  midway  in 
its  transfer  from  the  consumer  who  sells  it, to 
the  foundry  which  uses  it.  ■  Dealers  are  buy- 
ing at  the  following  unchanged,  though  gen- 
erally weak,  quotations  :  No.  1  heavy  scrap, 
65  to  6?}4c.  per  100  lbs. ;  stove  cast  scrap,42  to 
45c;  No.  1  wrought  scrap  62^  to  b"]%c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  <)%.  to 
io^c. ;  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  8}4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  Zyi  togc;  scrap  lead  il/z  to  2%c; 
scrap  zinc,  2  to  2}£c;  scrap  rubber,  2%  to 
iyic.  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

-IOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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MA  R  KETS—  Continued. 

PETROLEUM. 
Local   prices  quote  on   last  week's  basis. 
Business  is  considered  good  for  the  season, 
as  it  is  expected  to  be  its  quietest  in  mid- 
summer. 

The  Petroha  Advertiser  reports  :  Petrolia 
crude  $1.31  perbbl.,  Oil  Springs  crude  $1.31 
per  bbl.  There  is  nothing  of  importance  to 
report  this  week.  Business  is  quiet  on 
'Change.  Above  quotations  were  the  closing 
prices  yesterday.  Refined  is  unchanged  and 
may  be  quoted  at  12^  to  13c.  f.o.b.  here. 
HIDES,  ETC. 
Hides — Are  unchanged.  Under  60  lbs. 
green  are  5c.,  while  over  that  weight  bring 
S^c.     Cured  are  quiet  at  6c. 

Skins — Pelts  are  30c.  and  lambskins  40c. 
Calfskins  are  5  to  7c.  At  about  the  begin- 
ning of  next  week  the  prices  of  sheep  and 
lambskins  are  expected  to  go  up. 

WOOL — Continues  to  be  exceedingly  dull 
at  18  to  19c.  for  fleeces. 

COAL. 
The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.25  $4.70  $4.40 

"      Net 3.79  4.19  3.92 

Egg  Gross 4.35  4.80  4.50 

"     Net 3.88  4.28  4.01 

Stove  Gross 4.35  4.80  4.50 

"     Net 3.88  4  28  4.01 

Chestnut  Gross...    4.35  4.80  4.50 

Net •  3.88  4.28  4.01 


AMERICAN  METAL  MARKETS. 

NEW  YORK,  July  31, 1891. 

The  slight  improvement  in  the  demand 
for  rolling  stock  that  w^s  noticeable  last 
week  has  made  no  headway  since  that  time, 
nor  is  there  any  chance  for  the  better  in  the 
demand  for  rails  or  track  supplies.  Railroad 
patronage,  as  a  matter  of  fact,  continues  dis- 
appointing despite  the  favorable  prospects 
for  large  crops  and  heavy  tonnage.  Struc- 
tural material,  while  in  somewhat  better  de- 
mand now  than  during  the  early  portion  of 
the  month,  is  taken  in  no  really  extensive 
quantities,  and  orders  for  pipe,  bars,  sheets, 
etc.,  are  running  light.  In  the  various  minor 
articles  into  which  iron  and  steel  enter  prom- 
inently, trade  is  sluggish  also.  This  con- 
dition of  affairs  in  the  manufactured  iron 
and  steel  industries  keeps  the  movement  of 
crude  materials  within  narrow  bounds.  Pro- 
duction is  going  ahead  at  a  fairly  rapid  pace, 
and,  while  not  particularly  heavy,  the  ac- 
cumulation is  beginning  to  have  a  rather  un- 
favorable bearing  upon  values. 

Low  grade  foundry  pig  iron  and  varieties 
suitable  for  mill  work  only,  are  rather  weak 
at  the  prices  that  have  ruled  previously  this 
month,  and,  while  really  first  class  product 
suitable  for  the  best  castings  hold  its  own, 
the  cheaper  kinds  are  not  easily  placed  at 
what  would  appear  to  be  relatively  lower 
prices.  Standard  Pennsylvania  foundry  pig 
sell  at  prices  within  the  range  of  $17  to  18  for 
No.  1  and  $16  00  to  16  50  for  N0.2.  Southern 
brands  are  quoted  at  $16  25  to  17  25,  and 
$15  50  to  1625  respectively.  Bessemer  pig 
iron  is  slow  and  bareley  steady  at  $16  00  to 
16  50  at  furnace.  Other  steel  making  is  slow 
of  sale,  with  spiegcleisen  20  per  cent  quoted 
at  $27  50  to  28  50  ex  ship,  according  to 
brand,  and  ferro  manganese  at  $63  50  to 
64  00.  For  old  material  the  demand  has  not 
improved.  Iron  tee  rails  are  quoted  at  $20  50 
to  21  00,  steel  at  $17,  and  No.  1  wrought 
scrap  at  $20  00  to  20  50,  f.  o.  b.  cars  at 
shipping  port. 

The  market  for  steel  rails  is  wholly  un- 
changed. Manufacturers  are  securing  com- 
paratively few  orders,  and  only  small  ones, 


but  former  prices  are  adhered  to  by  the  com- 
bined establishments,  and  $30  at  mill  or 
$30  75  to  31  00,  tidewater  delivery,  may  yet 
be  quoted.  Prices  for  billets,  slabs,  rods, 
etc.,  are  fairly  well  maintained,  but  the 
business  passing  in  those  lines  is  of  moder- 
ate volume,  and  orders  are  cheifly  for  rather 
small  quantities. 

Tin — In  the  London  market  prices  for 
pig  tin  have  dropped  about  ,£1  per  ton,  and 
the  local  market  has  suffered  somewhat 
therefrom,  although  current  month  delivery 
is  kept  at  a  premium  over  August  and  later 
months.  For  spot  stock,  in  ten-ton  lots, 
20  i-2c.  is  now  full  value,  and  20  1-4  seemed 
to  be  top  for  August  and  September.  Spec- 
ulation has  been  light  at  the  decline,  and 
purchases  for  consumption  merely  routine  in 
character.  Last  London  cables  were  ^90 
17s  6d  for  spot  and  £91  5s  for  futures. 

Copper — On  the  Metal  Exchange  75,000 
pounds  of  Lake  Superior  ingot  copper  have 
been  sold  at  12.3010  12.40c.  Business  between 
producers  and  and  consumers  has  been  on  a 
very  moderate  scale,  and,  while  some  of  the 
mining  companies  offer  outright  at  12  i-2c, 
buyers  manifest  no  inclination  to  stock  up. 
For  that  matter  offers  at  12.35c.  Exchange 
terms,  found  no  takers.  The  best  bid  at 
present  is  12  1-4C.  and  that  is  for  small  par- 
cels only.  Casting  copper  cannot  be  quoted 
with  any  accuracy,  as  both  offerings  and  de- 
mands are  very  light.  In  the  London  mar- 
ket merchant  bars  have  weakened  off  to  £51 
17s  6d  for  spot  and  ^52  17s  6d  for  futures. 

Lead — The  pig  lead  market  has  been 
dull  and  irregular.  Single  carload  lots  for 
near  future  shipment  from  the  West  brought 
4.40c.  New  York  delivery,  but,  on  the  other 
hand,  spot  stock  went  at  4.32  1-2  to  4  37  1-2C 
while  as  low  as  4.30c.  was  reached  in  one  in- 
stance. Consumers  are  buying  in  a  hand-to- 
mouth  way  only. 

Spelter — Spelter  finds  very  slow  sale, 
owing  to  the  poor  condition  of  the  brass 
manufacturing  and  galvanizing  industeries. 
This  fact,  along  with  some  anxiety  on  the 
part  of  speculative  holders,  gives  the  market 
a  weakish  appearance.  Prices  range  be- 
tween 5  00  to  5, 10c.  as  to  brand. 

Tin  Plate — In  tin  plate  there  is  merely  a 
routine  sort  of  trade.  Spot  stock  that  may 
be  secured  at  a  round  fraction  under  present 
cost  of  importation  is  picked  up  quietly,  but 
dealings  otherwise  are  on  a  moderate  scale 
and  values  are    still  irregular. 

AN  INCREASING  DEMAND  FOR 
GRAPHITE. 

The  successful  experiments  which  have 
been  made  in  the  use  of  graphite  as  a  lining 
for  covering  vessels,  it  being  a  material 
specially  adapted  to  withstand  the  cutting 
action  of  the  acid  slag,  has  brought  about  a 
scarcity  in  the  supply  of  old  crucibles,  and 
bids  fair  to  open  a  new  market  for  burned 
graphite.  But  little  over  a  year  ago  old  cru- 
cibles could  be  had,  say,  at  a  dollar  per  ton, 
their  main  use  being  as  filling,  or  for  a  car- 
load of  cinders  one  could  obtain  a  carload 
of  this  then  waste  material.  One  concern  in 
Pittsburg  last  year  had  the  contract  for  all 
the  waste  crucibles  tro  .'1  three  of  the  leading 
crucible  steel  works  in  the  city  for  $1  per  ton. 
But  with  the  adoption  of  this  material  for 
fnrnace  and  converted  linings,  and  the  con- 
sequent increasing  demand  for  it,  the  price 
advanced  to  $3  per  ton,  and  has  since  gone 
even  to  $10  per  ton,  and  is  hardly  to  be  had 
in  any  quautity  at  that.  It  would  seem  that 
with  the  present  and  increasing  demand  for 
this  material,  and  the  source  of  present 
supply,  which  cannot  be  expected  to  increase 
sufficiently  to  keep  pace  with  it,  that  calcined 


graphite  suitable  for  the  uses  named  must 
soon  be  put  on  the  market.  The  supply  of 
raw  material  is  abundant  enough,  but  it  is 
the  calcined,  pulverized  form  that  steel 
makers  want. 

In  this  connection  the  following  concern- 
ing the  source  of  supply  for  the  world  and 
its  cost  may  be  of  interest.  The  present 
supply  for  use  in  making  crucibles  for  steel 
making  comes  from  the  island  of  Ceylon,  in 
the  south  of  Asia.  Elaborate  experiments 
have  been  made  with  the  plumbago  mined 
in  the  United  States,  in  the  hope  of  making 
crucibles  for  this  purpose  therefrom,  but  so 
far  with  but  indifferent  success,  or  at  the 
most  with  less  success  than  with  the  imported 
article.  Further,  on  account  of  the  cheap- 
ness of  labor  in  Ceylon,  the  work  of  mining 
and  assorting  being  done  almost  entirely  by 
women  and  children,  whose  wages  do  not 
exceed  four  cents  per  day,  the  imported 
article  is  cheapei  than  the  home  product. 

Within  the  last  year  the  price  of  plumbago 
delivered  in  New  York  has  advanced  nearly 
60  per  cent.,  due  principally  to  two  causes — 
the  quantity  mined  has  fallen  off,  and  the 
demand,  especially  outside  the  United  States, 
has  increased.  The  total  amount  of  plum- 
bago exported  from  Ceylon  for  the  year  end- 
ing June  1,  1890,  was  161,874  cwi-  For  the 
year  ending  June  1,1891,  it  was  148,043  cwtc, 
a  falling  off  of  over  8  per  cent.  At  one  time 
three-fourths  of  the  entire  product  of  the  is- 
land came  to  the  United  States,  but  at  pre- 
sent this  country  does  not  receive  one-half, 
and  the  proportion  that  it  does  receive  is  on 
the  decrease.     In  the  year  ending  June  i, 

1890,  68,726  cwt.  of  Ceylon  graphite  came  to 
America,  and   in  the   year  ending    Tuiie   1, 

1891,  only  35,936  cwt. 

Germany  is  becoming  a  large  factor  in  the 
trade  in  the  matter  of  consumption,  its  in- 
creased use  by  the  Krupp  works  being  re- 
sponsible for  this.  The  imports  of  Germany 
for  the  year  ending  June  1,  1889,  amounted 
to  only  3,094  cwt.  In  1890  it  was  14,315 
cwt.,  and  in  1891  about  11,000.  The  falling 
off  noted  from  1890  to  1891  was  about  pro- 
portionate to  that  in  the  output,  and  not  due 
to  any  lack  of  demand  on  the  part  of  that 
country.  During  the  fiscal  years  of  1890 
and  1891  the  imports  of  graphite  in  England 
amounted  to  61,949  cwt.  and  57,906  cwt. 
respectively. 

The  price  of  plumbago  varies  according  to 
its  quality.  It  is  divided  into  four  grades, 
viz ,  large  lump,  ordinary  lump,  chip  and 
dust.  The  present  ruling  figures  are  as 
follows  :  Lump  (ordinary),  $4.50  to  $5  per 
cwt.;  chip,  $3.60  to  $4  ;  dust,  $2.80  to  $3.50. 
There  is  a  very  great  scarcity  of  good  plum- 
bago in  the  market  to-day,  and  no  cargoes 
of  any  consequence  are  expected  in  this 
country  before  September  1st. 

The  quality  of  plumbago  depends  as  much 
upon  its  physical  structure  as  upon  its  chemi- 
cal analysis.  There  is  a  deposit  of  this 
mineral  near  Reading,  Pa.,  which  in  analysis 
is  practically  identical  with  the  best  Ceylon 
article,  yet  the  best  efforts  of  crucible  makers 
have  failed  to  produce  crucibles  therefrom 
equal  to  those  of  the  Ceylon  graphite. 

From  the  foregoing  it  would  appear  that 
if  graphite  is  to  be  used  to  any  extent  for 
furnace  linings  some  form  ol  it  which  can  be 
had  cheaper  than  old  crucibles,  or  even  the 
material  mixed  with  clay,  calcined  and  pul- 
verized, is  desirable.  With  the  raw  material 
selling,  say,  at  3c.  per  pound,  the  cost  of 
material  of  this  sort  is  not  likely  to  be  much 
less  than  that  of  new  crucibles,  for  the  ma- 
terial would  require  the  same  treatment,  less 
the  molding  into  the  form  of  crucibles,  which 
would  bring  it,  say,  to  4c.  per  pound,  or  $80 
per  ton. — American  Manufacturer. 
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FORBES'  NEW  + 
PATENT  SKATE. 

The    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  in  Skating  Countrieg. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nuts. 

No  Loose  Parts. 
Requires  No  Previous 

Fitting:. 
Always  Ready  for 

Putting  Right  On. 


.. 


ASK  FOR  and  see  that  yon  get 

Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Top  View,  Heel  Lever  (dotted)  Open 


Greater  Possibilities  In  Speed  and 

Points  than  any  Skate  ever  produced. 

Only    First-Class   Goods   Manufactured.      Nc   cecond 
Quality. 


THE  FORBES  MAN'F'G  CO.,  Ltd. 

Sole  Makers, 

17, 19  &  21  Bedford  Row,  Halifax,  N.S. 


Manufactured  by 


Montreal  Rolling  Mills  Co., 


Members  of  the  White  Lead  Association  of  Canada. 


Montreal,  P.Q. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect   combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


Send  for  Catalogue.        SH I PWAY    MFC    CO, 


70-76  Victoria  St., 

Toronto. 
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BUSINESS  TENACITY. 

The  temptation  to  abandon  one  vocation 
for  another  is  greatly  increased  by  the  false 
lights  in  which  you  see  other  people's  work, 
and  other  people's  circumstances.  Most  men 
prosper  to  their  neighbors,  who  see  only 
their  mode  of  life,  and  their  expenditures, 
knowing  nothing  of  their  toil  or  of  the  econ- 
omy which  they  find  it  necessary  to  practice 
in  private.  So,  too,  every  man's  work  seems 
easier  and  more  agreeable  than  our  own, 
simply  because  we  see  it  from  the  outside, 
knowing  nothing  of  the  drudgery  incident  to 
it,  the  difficulty  of  doing  it  or  the  poverty  of 
its  results  as  its  doer  knows  them.  Of  our 
own  work  we  tire  now  and  then,  and  when 
we  do  we  exaggerate  its  difficulty  and  dis- 
agreeable things  attending  it.  Its  results 
are  much  smaller  than  we  had  hoped,  per- 
haps, and  we  naturally  assume  that  they 
are  smaller  than  those  obtained  by  our 
neighbor.  We  draw  unjust  comparisons 
between  his  lot  or  his  work  and  our  own, 
knowing  our  own  perfectly  and  his  imper- 
fectly. Now  it  is  a  well  ascertained  fact 
that  the  profits  of  different  handicrafts  do 
not  materially  vary  from  one  standard,  and 
it  is  safe  to  say  that  there  is  no  great  differ- 
ence between  the  net  results  of  all  the  dif- 
ferent vocations  open  to  any  one  man.  In 
other  words,  every  man's  money  making 
power  is  limited  by  his  character,  his  intel- 
lectual capacity,  his  education  and  his  capi- 
tal. These  enable  him  to  follow  any  one  of 
certain  vocations,  and  his  earnings  will  be 
substantially  the  same  whether  he  adopt  one 
or  another  of  the  callings  thus  open  to  him. 
What  the  result  would  be  it  he  had  a  larger 
capital,  or  a  better  education,  or  greater  ca- 
pacity, and  so  were  fitted  for  some  business 
which  he  cannot  follow  at  all  as  he  is,  it  is 
not  worth  while  to  inquire.  Such  as  he  is, 
he  is  capable  of  making  a  certain  amount  of 
money,  and  he  could  hardly  increase  the 
amount  if  his  business  were  other  than  it  is. 
To  change,  therefore,  from  one  of  the  busi- 
nesses open  to  him  to  another  which  cannot 
pay  better,  it  is  useless  in  any  case,  and, 
when  the  change  is  from  a  calling  in  which 
the  man  is  an  expert  to  one  in  which  he  is  a 
mere  tryo,  it  is  mere  folly.  And  yet  changes 
of  this  kind  are  made  every  day  by  men  who 
seriously  hope  to  better  their  conditions  in 
this  way.  Now  and  then  one  does  benefit 
himself  by  such  a  change,  and  this  fact 
serves  to  tempt  others  all  the  more  strongly. 
But  cases  of  this  kind  are  rare  exceptions  to 
a  well-nigh  universal  rule,  and  when  they 
occur  at  all,  there  is  nearly  always  some 
factor  involved  which  is  not  common  to  all 
other  cases  at  all.  The  man  has  some  special 
fitness  for  the  new  undertaking,  or  was  in 
some  way  specially  unfitted  for  the  old  ;  or 
he  is  a  man  of  more  than  ordinary  versatility; 
or  he  has  entered  upon  his  new  calling  un- 
der peculiarly  favorable  auspices  ;  or,  as  is 
sometimes  the  case,  pure  accident  has  come 
to  his  assistance.  Whatever  the  cause  of  his 
success  may  be,  it  is  exceptional,  and  in  no 
way  affects  the  rule  that  it  is  always  danger- 
ous and  often  disastrous  to  change  from  one 
vocation  to  another.— B.  C.  Commercial 
Journal. 


SPECULATION  CLOSES  AN  IDEAL 
ALL  CASH  STORE. 

The  widely  prevalent  theory  or  belief  in 
storekeeping  circles  that  selling  for  cash  ex- 
clusively, must  always  result  in  success,  says 
an  exchange,  received  something  of  a  knock 
out  blow  the  other  day  in  St.  Louis,  in  the 
suspension  of  what  may  be  called  a  fairly 
ideal  cash  establishment  in  the  way  of  the 
retail  grocery  trade.  It  was  conducted  at 
least  under  an  ideal  system,  with  respect  to 
selling  exclusively  for  cash.  No  individual 
book  accounts  were  kept,  no  charge  of  any 
sort  made  against  the  customer;  the  expense 
of  booking  and  collecting  current  accounts 
was  wholly  done  away  with;  and  yet  the  sys- 
tem, perfect  in  theory,  proved  defective  in 
practice  The  plan  comprehended  the  retailing 
of  wares  at  but  a  trifle  above  jobbers'  prices, 
this  policy,  being  possible,  it  was  conducted 
through  the  C.  O.  D.  system,  for  the  cash 
was  always  collected  on  the  delivery  of  the 
goods.  Selling  upon  so  close  a  margin  the 
house  soon  secured  and  maintained  for  years 
a  very  large  trade;  one,  of  wholesale  propor- 
tions, indeed.  Ample  capital  was  necessary 
and  utilized,  and  was  believed  with  large 
profit  until  a  few  days  ago. 

It  is  now  shown  that  the  system  employed 
was  as  near  perfection  as  was  claimed  for  it, 
and  had  it  been  carried  out  in  practice  strict 
ly  on  the  theory  upon  which  it  was  based, 
must  have  succeeded.  But  after  all,  business 
is  comething  of  a  humdrum,  the  moie  so  if  a 
system  is  rigidly  followed,  and  there  is  con- 
stant temptation,  at  least  in  the  city  trade,  to 
travel  outside  of  the  lines  of  what  sometimes 
becomes  monotony. 

In  this  instance,  what  the  operators  on 
'Change  would  call  "  occasional  flyers"  were 
taken  in  the  way  of  before-hand  purchases 
of  large  lots  of  goods.  So  long  as  these  deals 
were  confined  to  staple  wares  in  steady  de- 
mand and  within  reasonable  proportions,  the 
effect  was  not  especially  detrimental  to  the 
current  business  of  the  house,  although  ex- 
tensive speculating  even  in  his  own  line  of 
goods,  can  rarely  be  entered  upon  by  the  re- 
tailer, without  injury  to  his  current  trade. 
The  purchase  of  carload  lots  of  goods  at  an 
opportune  time  may  prove  a  profitable  spe- 
culation, if  confined  to  wares  in  regular  and 
constant  demand  rather  than  fluctuating  in- 
quiry, but  even  then,  there  is  danger  of  be- 
coming habituated  to  speculation  to  the  ne- 
glect of  plain  every  day  trade  ;  and  the  de- 
velopment of  the  speculative  m^nia  in  the 
storekeeper  is  to  be  deplored. 

So  it  proved  in  this  instance.  Speculation 
was  itself  made  a  specialty  of  and  a  single 
article  having  place  in  the  general  stock 
necessarily  limited  on  account  of  its  char- 
acter, was  pushed  to  the  front,  or  "boomed" 
it  might  be  said,  at  the  expense  of  more 
staple  goods.  Now,  while  a  specialty  in  any 
trade  is  often  pushed  with  much  advantage, 
it  can  be  readily  overdone,  and  this  was  the 
result  here.     The  speculative  transactions  in 


this  single  article  in  demand  as  compared 
with  the  general  stock  in  a  pioportion  of  less 
than  one  to  fifteen,  ultimately  absorbed  the 
profits  of  the  more  staple  goods  in  stock  and 
drained  the  large  resources  of  the  store- 
keeper to  an  extent  compelling  him  to  sus- 
pend operations.  While  not  entirely  going 
outside  of  the  line  of  his  regular  business,  he 
was  forced  to  neglect  the  latter  or  to  use  it 
as  a  prop  for  the  speculative  article  that  was 
unable  to  stand  alone.  It  was  as  if  a  hard- 
ward  dealer,  conceiving  the  idea  of  a  possible 
extraordinary  demand  for  monkey-wrenches 
had  loaded  himself  up  with  a  sufficient  sup- 
ply for  three  or  four  seasons  at  once,  and  to 
work  off  the  excess  was  compelled  to  devote 
his  sole  attention  to  that  effort  to  the  exclu- 
sion of  furthering  the  sale  of  other  goods  in 
current  demand.  In  storekeeping  the  spec- 
ulative and  the  strictly  legitimate  cannot  go 
together  long,  one  must  ultimately  fail. 
Such  a  result  is  inevitable,  and  therein  lies 
the  moral  contained  in  the  foregoing  narra- 
tion of  the  failure  of  a  prosperous  business. 
The  country  storekeeper  is  fortunate  in  being 
subject  to  less  temptation  than  the  city 
dealer  to  speculate,  and  hence  is  more  likely 
to  give  exclusive  attention  to  the  current 
and  legitimate  demands  of  his  trade. 


GOOD  AS  NICKEL  STEEL. 

Last  week  another  armour  trial  was  con- 
cluded at  the  naval  ordinance  proving 
ground  at  Annaplis,  and  its  results  are  fully 
as  important  as  those  of  any  of  its  predeces- 
sors in  the  series  being  made  for  the  develop- 
ment of  American  armour  plates.  The  object 
of  this  last  test  was  to  show  what  could  be 
done  with  all  steel  plates'  containing  a  very 
low  proportion  of  carbon,  and  treated  by  the 
Harvey  process. 

In  the  last  previous  trial  it  had  been  found 
that  all  steel  plates  of  higher  carbon  treated 
by  this  process  had  a  tendency  to  crack  un- 
der the  impact  of  the  shots.  Two  plates 
were  ordered  from  Carnegie,  Phipps  &  Co., 
each  containing  but  one-quarter  of  one  per 
cent  of  carbon.  These  plates  were  tested  by 
the  Harvey  process  at  the  Washington 
Navy  Yard,  and  were  then  shipped  to  the 
proving  ground.  Like  the  last  plates  tested 
they  were  three  inches  in  thickness,  and 
were  attacked  with  a  six-pounder  Hotchkiss, 
firing  the  best  quality  of  forged  steel  projec- 
tiles at  1811  feet  initial  velocity,  giving  them 
striking  energy  enough  to  pierce  a  piece  of 
ordinary  steel  four  inches  thick. 

Fourteen  projectiles  were  fired  at  each  plate 
and  when  they  struck  its  hard  surface  every 
one  was  shattered  as  though  it  had  been 
cast  iron,  while  the  plates  were  practically 
uninjured  at  the  completion  of  the  test.  Not 
a  crack  of  any  kind  was  made,  and  the  pene- 
tration of  the  shots  was  insignificant,  only 
being  enough  to  scratch  the  surface  of  the 
plates. 

The  results  compared  very  favorably,  with 
the  nickel  steel  plates  treated  by  the  Har- 
vey process  and  tested  at  the  last  trial. 
It  is  now  the  opinion  of  the  Ordinance 
Bureau  that  nickel  may  not  be  necessary  to 
make  a  very  goad  armour  plate  when  the 
Harvey  process  of  treatment  is  used.— 
American  Manufacturer. 
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THE  TORONTO  SILVER  PLATE  CO. 


Manufacture  the  Highest  Grades  of  ELECTRO-PLATED  WARES,  and  guarantee  all 
goods  of  their  manufacture  having  their  NAME  and  TRADE  MARKS 


A  fiem  Discovery  in  Precious  fDetals 
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=:   SILVER    METAL   :- 


Tipped  Pattern. 
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POONS,  FORKS,  LADLES,  Etc.,  made  of  this  new  metal  are  superior  to  Sterling  Silver  in  point  of  non- 
tarnishing,  and  equal  to  Solid  Silver  for  durability,  and  at  one-fifth  the  cost. 

FOR    HOTELS,  RESTAURANTS    AND    FAMILY    USE,    Silver   Metal   Table   Ware   is  without 
a  parallel. 

AS  THERE  IS  NO  PLATE  TO  WEAR  OFF,  any  silver  powder,  polish,  chalk  or  electroine  can  be 
used  to  clean  them.     The  moie  they  are  cleaned  the  whiter  and  more  beautiful  they  become. 

DO  NOT  CONFOUND  SILVER  METAL  with  the  varieties  of  Nickel  Silver  imposed  on  the  market. 
We  claim  for  them  no  relation.  This  wonderful  discovery  is  controlled  by  us,  and  we  sell  no  metal  except  made  into 
Spoons,  Forks,  Etc.     All  genuine  goods  bear  our  trade  mark  : — 


TORONTO  SILVER  PLATE  CO.{ 


SILVER 
METAL. 


LIST  PRICES  AND  DISCOUNT  QUOTED  ON  APPLICATION. 


E.  G.  GOODERHAM,  Manager. 


J.   C.   COPP,  Sec.-Treas. 


VJft\. 
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SALES   MADE   OR   PENDING. 

Isabella  Lawlor   &   Sen's,   hardware  and 
grocery  stock,   Dartmouth,  N.  S.,   is  adver- 
tised for  sale. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

W.  &  J.  Kirkup,  hardware  dealers',  Van. 
couver,  B.  C,  have  dissolved  partnership. 

Reid  &  Curry,  machinery  manufacturers, 
New  Westminster,  B.C.,  are  incorporated  as 
the  Reid  &  Currie  Iron  Works  Co. 
REMOVALS  AND   DEATHS. 

J.  H.  Treleavan,  general  merchant,  Tara, 
Ont.,  is  dead. 

FIRES. 

R.  R.  Philp,  hardware  dealer,  Castleton, 
Ont.,  is  burnt  out. 

H.  P.  Gould,  general  merchant,  Castleton, 
Ont.,  is  burnt  out. 

Mrs.  W.  T.  Bonathan,  tinware  dealer, 
Newcastle,  Ont.,  is  burnt  out. 

E.  Morgan,  hardware,  produce  and  egg 
dealer,  Delhi,  Ont.,  is  burnt  out. 

DIFFICULTIES,ASSIGNMENTS,  COMPROMISES. 

Matthias  St.  Pierre,  general  merchant, 
Sursfield,  Ont.,  has  assigned. 

L.  Lanoix  &  Co.,  general  merchants,  St. 
Guillaume  d'  Upton,  Que.,  have  assigned 

M.  A.  Kemp,  tinware  dealer,  Colborne, 
Ont.,  has  assigned  to  Fred  W.  Casey,  Col- 
borne. 

Dougherty  Bros.,  general  merchants,  War- 
saw, Ont.,  have  assigned  to  Robert  Fair, 
Peterboro',  Ont. 


THE  TRADE  BUYER  AND  THE 
SELLER  COMPARED. 

Perhaps  in  no  department  of  trade  is  there 
unity  of  opinion  regarding  the  relative  merits 
and  worth  of  buyer  and  seller.  It  is  proba- 
ble that  there  will  always  be  differences  of 
opinion  on  that  point  and  strong  reasoning 
in  behalf  of  each. 

To  A.  T.  Stewart,  the  merchant  prince,  is 
credited  the  statement  that  a  salesman  was 
not  very  hard  to  find,  and  if  not  readily 
found,  one  could  easily  be  trained  up,  but  a 
buyer  is  a  product  of  nature,  that  is  to  say  a 
good  buyer.  Yet  even  this  experienced 
judgment  can  hardly  be  said  to  apply  in  all 
cases.  It  may  be  and  probably  is,  that  the 
buyer  is  of  supreme  importance  in  his  own 
department,  but  his  relations  to  the  pub- 
lic, even  to  the  trade,  are  limited.  The 
buyer  of  raw  material  for  the  manufac- 
turer is  not  generally  known  outside  of  a 
comparitively  small  circle  handling  raw  pro- 
ducts. Even  the  buyer  for  the  jobber,  or 
purchasing  agent  as  he  is  more  generally 
termed,  operates  within  a  comparatively 
small  circle  of  manufacturers  or  importers, 
although  his  dealings  are  of  immense  mag- 
nitude, larger  by  far  than  those  of  any  sales- 
man of  like  experience  and  standing.  He  is 
a  factor  in  the  market,  yet  in  a  limited  sense 


and  not  as  the  purchaser  who  is  himself  a 
seller  that  directs  and  deals  directly  with 
the  consumer.  Necessarily,  buyers  are  not 
so  numerous  as  salesmen  and  for  that  reason 
alone  are  not  so  well  known  through  all  the 
ramnifications  of  trade  and  commerce  down 
to  the  consumer. 

Yet  no  one  would  underrate  the  import- 
ance of  the  seller  to  the  trade  at  large  nor 
deny  that  the  successful  salesman  has  ac- 
quired an  art  as  of  great  value  to  himself 
and  his  employer  as  the  buyer  could  possibly 
attain.     To  the  student  of  human  nature  the 
salesman  is  a  greater  and  more  interesting 
study  than  the  buyer,  and  this  is  true  whether 
the  art  of  selling  is  represented  by  the  man 
behind  the   counter  in   the  store  or  by  the 
commercial  traveler  whose  life  is  spent  on 
the  road.      The    successful   salesman  must 
himself  be  a  student  of  human  nature  and  a 
close  observer  of  persons  especially,  the  bet- 
ter to  enable  him  to  deal  with  his  customer. 
Patience,  caution  and  determination  are  also 
elements  in  the  make  up  of  a  good  sales- 
man.     It  is   difficult   to   realize  the   tax  to 
which  these   characteristics   are   often  sub- 
jected,    especially    the    trait    of    patience. 
Customers  are  naturally  unsympathetic  and 
sometimes  imagine  it  a  special  privilege  to 
exact  for  themselves  more  than  ordinary  de- 
ference.    But   the   salesman   must   take  no 
umbrage — nor  could  a  buyer  under  like  cir- 
cumstances— that's  what  he  is  there  for,  to 
sell  if  he  can,  but  at  all  events  not  to  antagon- 
ize the  customer.     The   latter   is  especially 
true  in  retailing,  and  the  storekeeper  who  is 
largely  his  own  salesman,  assisted  it  may  be 
by  one  or  two  others,  finds  It  especially  in- 
cumbent on  him   to   restrain   himself,  as  so 
many  have  learned  by  unpleasant  experience. 
— Stove  and  Hardware  Reporter. 

Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 

BROKERS 

AND 

COMMISSION  MERCHANTS 

IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


f\  1  nm  in  Is  a  solid  handsome  cake  of 
•S  A  r  1 1  I  SCOURING  SOAP 

Wftl  ULIU  Which  has  noequal  forall clean- 
ing purposes  except  the  laundry.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  pans. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 

36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


TRAVELLERS 

SHOULD  SEND  2?C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY  PUBLISHED   IN 

:p_  doty  &   soin, 

Successors  to 
W.  B.  Chisholm 

Manufacturers  of 
i,  2,  3  Bushel 

Grain 

AND 

Root 

ASKFfS 

P.  DOTY  &  SON 
Oakville,  Ontario. 


Iv.pj.it,-;-. _x-fV~c)HL 
THE   DRY  GDDDS  REVIEW,   fbRONfoT" 

C~-THE  J  8  M'lEAN  C?(C°)  PUBLISHERS. -^jjm 
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CUTLERY — Qood  knives,  good  value.     See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers    want    quality.        Buy 

"Jessops"  Standard  make. 

A.   C.   LESLIE  &.  CO., 


445  St.  Paul  St  , 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 

and  Wax,  &c. 


PETROLIA,    -    ONTARIO. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  IT  ALL  TIE  LEADING  DEALERS, 


-ra*7'" 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


BUSIES 

FOR 

Painters'  and  Artists' 

Household, 

Toilet  and 

Stable  use. 


All  lines  guaranteed  first-class  workman- 
ship and  quality  as  represented. 

Illustrated  Price  List  sent  on  application- 


CHAS.  BOECKH I  SONS, 

MANUFACTURERS, 

OFFICES  AND  WAREROQMS :  BO  York  St. 

FACTORIES :   158  to  168  Adelaide  St.  W. 

TORONTO. 


F.  E.  DIXON    &.   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


lONTq 


'  «4 


BURNS  &THOMAS 

>        Knto^' 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe   Knives 

Are  the  best  in  the  World. 


Trade 


®o 


Mark. 


C3  A  TX7"C!   CIRCULAR,  Shingle.  Re  sawing 
Oil  W  O       Drag,  Gang.  Cr 


Jross-cut,  etc. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 
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The  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


Is  being  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTI8 " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- " 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


TRADE 

MARK. 


*% 


GRANTED 

1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


New  rc\ethod  of  makm.?  Ke  Crearr\. 

♦  >^w  • WHEEL  DAJHER  ■  CEDAJUUB    ~^'*a    * 
Freezes  much  the  quickest  and  easiest, also 

maKes  most  lee  Veatn. 

SHERflilD  MRDW/1R.E  CO.    JWFAljO.  K.V. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

barnb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "       ...  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M..L.9.  Per  box 

I.C.,  usual  sizes $6  25  «6  50 

IX  "  7  50     7  75 

I.X.X.,        "  8  75    9  00 

Eaven  &  P.D.  Grades— 

I.C.,   usual  sizes 5  25    5  50 

IX  "  6  25    6  50 

I XX  "  7  25    7  50 

I'.XXX.,     "  8  25    8  50 

D.C.,  12J  X  17         4  75     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B  V.   Grade,   I.C.,   usual 

sizes   4  85    5  00 

Mote.  —Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65.  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge -6}    7 

26        "     7|     7i 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  05  2  10 

Kenned      "                "             •■     2  45  2  55 

Horse  Shoe  "                          •  ■     2  50  2  55 

Rami                   "              "                 ..      2  50  2  60 

Hoop               "             '             ..     2  65  2  80 

Swedish         »           "             ■•     JOB  4  25 

Sleigh  Shoe  Steel 2  50  2  75 

'Tiro  Sr.Afil              3  00  6  vo 

Machinery.'...  •• »  ?0    3  25 

Best  Cast  Steel,  per  lb 0  13J  0  14 

Russian  Sheet        "       0  10}  0  12 

Tank  Plates  2  00    2  25 

Roiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch 15 

Boiler  Plate. 

linch $2  45 

5-16  " 2  35 

I      "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2|,  3 

22  to  24      "      2f,  3 

26  "      3,    3J 

28  "      3i,3J 

Canada  Plates. 

Blaina *  bright  3  10    3  15 

Abercarne  3  20    3  £> 

Iron  Pipe. 

Wrought  60  to  62J  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5},  6 

28      "  "        5f,6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5i,  6 

26  gauge,  "  5|,  61 

28      "  "  5},  61 

Note — Cheaper  grades   about    \  cent 

per  lb  less. 

C*»ain. 

Proof  Coil,  3-16  inch,  per  lb 7 


1 

5-16 

% 

7-16 

Vt 

% 


71 

61 
6 
51 
51 
4| 
3  60 
3  50 
5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "         0  1410  15 

Boll  or  Bar. 
Cut  lengths,  round,  J  to  J  in  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  2i 
Boiler  dc  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
"  "         27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05$  0  06 

Domestic     "      0  05J  0  05£ 

Zinc  Sheet. 

5  cwt  casks 0  0640  062 

Part  casks    0  06|  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  24,  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
diseount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
comnosition. 

Antimony. 

Cookson's,  per  lb $0  154  0  16 

Other  makes  "    0  14J  0  15 


White  Lead. 
Pure,  Assoc,   guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}   .. 

No.  1  Do "  0     5 

No.  2  Do "  0     4} 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"  Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.)"  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "        1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08$ 

Burnt  Umber      "       0  05 

do      pure   0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "       0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        150 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (iii  bbls). 

Raw,    per  gal 0  62 

Boiled        "      0  65 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  57  0  58 

Castor  Oil. 

Best,  perlb 0  09      0  0»1 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

Frenchmedal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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HARDWARE. 

A  nun  mi  it  ion—  Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p.c.  Amor 
Rim  Fire  Cartridges,  Dom.  50  uud  10. 
Kim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,     "  Trap  "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  *1  00 


0  'JO 

1  50 
5  20 


1  75 
1  85 
1  20 


Anvils. 

Per  lb 0  10 

Anvil  and   Vice   combined 
each 


Gimlet. 

Clark's,          per  doz  0  65 

Diamond,  Shell  "        100 

Nail  and  Spike,  per  gross  2  25 
Blind  Rollers. 

Annex    per  doz.  1  25 

Mascot   "  1  35 

Erminie  "  1  12 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  pel 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 


0  12} 
4  50 


7  50 


Augers. 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  perdoz 13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole,  Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 
Sewing  per  gross 

Pegging, 
Brad, 

"  handled 
Saddlers'. 


C  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  30 
1  60 


Awl  Hafts. 

per  gross  


Patent  Peg, 
"    Sewing 

Awl  and  Tool  Sets 


Millar's  Falls,  per  doz 2  80 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent 
Copper,   discount,  30 
vised  list. 


Bells— Hand. 
Brass,   60  to  66J. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Form. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37},  40  percent. 
Bench  Stops. 

Perdoz 5  00 

Bits— A'iger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47} 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47}  to  50  per  cent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Boring  Machines. 

Complete,  with  Augers,  ea.    4  40 
Braces. 

Barber's 6  00    i"  75 

Barber's  Ratchet 10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per   doz.,  dis.  37}  percent. 

Henis,  No.  8        "       6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  pe1' 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin   Bronzed,  dis.  70,  70  and   5  per 
cent, 
p.c.  dis.  off  Re-    Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 1  00 

Bullards  "      6  50 


7  25     8  00 


8  30 


1  00 


1  50 


Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  is  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  00    33  00 

Cartridges — .See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc  J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 


6  00 


Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1!  1  10 

Napanee  "  ]  1  10 

Chalk. 
Per    Carpenters'   Colored,    per 

gross   0  90  110 

White,  lump,  per  lb 0  01J  0  01} 

Red  o  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz ....    0  85  4  00 


Churns, 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  uo 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,      "         2  00    4  00 

linui    Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  20  to  33J  p.  c 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's.dis.  Can.  list, 25pc.  to   27}  p.c. 
Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c  Amer  l  tr  n 

50  p,c.  Can.  \  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33}  p.c 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay.Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
Box  Price. 

Double 
„.  _     Star.  Diamond 

Size  Per         Per        Per       Per 

United  50  ft       100  ft.      50  ft.   100  ft 

inches. 

16  to  25  1.45  2.80       2.15 

26  to  40  1.55  3.00       2  45 

41  to  50  3.40  5  30 

57  to  60  3.70  5  80 

61  to  70  4.00  6.30 

71to80  4  21  740 

81  to  85  4.50  8  40 

86  to  90  5.40  1000 

91  to  95  {,'£ 

96  to  100  13;ti% 


Pil/cutylon. 
Ordinary 

1st  break  .  93  65 

2nd      "      3  a0 

3rd       "       4  60 

4th       "      4  95 

5th       " 5  40 

6th       "      5  90 

7th        "      g  50 

Picture  Glass. 

Pilkington's  ordinary. 

1st  break 430 

2nd      "      ".","  4  70 

3rd       "       540 

4th       "      5  90 

5th       "       6  50 

6th       "       6  90 

7th       " 7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27}  p.c. 

Tack. 

Magnetic  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Peon. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 1  00    125 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p  c, 
"    Shepard's  Noiseless,  dis.  60  pc 
.    "  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  4|  0  05 

Screw  and  Strap,  per  lb  . .     0  03}  0  04} 
„  „       ,  Per  doz.  sets. 

Screw,  Eureka  113    1  80 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 
~  Per  doz.  pairs 

SP«ng    •• 1  50    3  50 

Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mortar,  etc.,  discount  40  pei 
cent.  r 

Planter's  perdoz  4  00    5  00 

Hooks—  Cast  Iron 

Bird  Cage,    perdoz  0  50    110 

Clothes  Line,    "         ....        0  27    0  63 
Harness  "  ...;;'     0  72    0  88 

H  at  and  Coat,  per  gross . .     1  00    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples.    Can 
dis.  17},  20  p.c  off  Canadian  list. 


Composite  Silver, 


ALL     IKIIEIISriDS- 

Red  Cap,  Crown  Brand, 


Blue  Ribbon. 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early 

zbo^t^zm^zjst,  ZKiiEnsriisriED^-  &  co 

lozlstzdount,  ountt. 
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Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   45  to  50   per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 

Horse  Shoes. 
Per  keg 3  60    3  75 

Star,  per  doz 3  00    3  25 

Kettles. 

Brass  spun,  per  lb  7$  per  cent.  dis.  off 
new  list. 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 

American,  50  and  10, 60. 
Keys. 

Lock,  Can,  dis  50  p.c. 

Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 

Door,  japanned,  and  N.P  ,  Can.  list 
dis,  50  p.c. 

Bronze,  Berlin,  per  doz   ..    2  75    3  25 

Bronze,  Gem,         *'         ....     6  00    9  00 

Lava  "         ....     8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross §1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 


Picture  Nails. 
Porcelain  Head,  p.  gross 
Brass  Head,  " 

Planes. 


1  65 
40 


3  00 
1  00 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 


5  60 

3  85 
2  90 

4  50 

1  30 

2  50 

7  40 


to 


Leinou  Squeezers. 

Porcelain  lined,  per  doz    2  20 
Galvanized,  1  87 

King,  wood,  2  75 

"       glass  4  00 

All  glass,  "  1  20 

Lines. 

Fish,    per  gross 105 

Chalk,  "  1  90 

Locks — Door. 

Canadian,  dis.  per  cent 

Russell  &  Erwin,  per  doz    2  90    7 

Cabinet. 
Eagle,  dis.  per  cent,   30  per  cent 
33J4  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25 

Carp't'rs',  hickory      "  125 

Lignum  Vitas,  "  3  85 

Caulking,  each 160 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent       20 
Canadian,  37$  to  40  per  cent. 

Home,  each 

Mincing  Knives. 

American,  per  doz 42 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and   upwards, 

per  keg  base,  price 2  30 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon           3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 


1  50 
3  75 
5  00 

2  00 


25 


2  35 


Wood,  bench,  Canadian  dis.  60  per 

cent.      American  dis    45  to   50  per 

cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 

^ercent^11  &   &  ^  C°-)35t°37*    Sargent's,  per  doz 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons. 


Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 


65    4  00 


Carbon  Safety 
Canada  W.W. 
American  W.W. 

S.  R    Seal 

O 

(i 

0  18 
063 

0  18 

ilers. 

gal 

0  20 
0  25 
0  65 

19  50 


McClary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 

.Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "        1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Pioks 
per  doz 6  00    9  00 


English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

62$  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 

Punches. 
Saddler's,     per  doz 100    185 


nails 


4  00 

5  75 


00 
50 

3 
31 


2  25 
2  75 

3$ 


Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set *72 

'         hollow,  per  inch     —     100 
Putty. 
Bladder,  per  100  lbs  . . . 

Tins,  lbs  

Rail. 
Barn  Door,     per  foot. 
Sliding  Door,  " 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per c. 
Rope 

Per  lb. 
Sisal.    Manilla. 
716  in.  and  larger..      9  12 

H,  5-16,  %  in 9$  12$ 

3-16  in 1C  13 

Cotton,  per  lb 22 

Russia  Deep  Sea,  per  lb..        13$ 

Jute    "    ...       08 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 
Mrs.   Potts,  per  set    0  85 

"  N    P.         '  1  15 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75 
Sand  and  Emery  Payer. 
B.&  A., sand,  30  n.c 

Emery,  per   quire 55 

Sash  Cord. 

Per  lb 22 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent.  _     , 

Kempshell's  dis.    40,    62$  per  cent.     iUv     y 
Canadian,  dis.  45,  50  p.  c. 

Sash  Weights. 
Sectional,  per  lb 2$ 

Sausage  Stuffers. 
Each l  00 

Saws. 
Hand,  Disston  s,  dis   10  p.  c. 
S.  &  D.,  dis.  35  to  40  aer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Pfir  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"       K.  H.      "      72$        "  " 

"      F.  H.  Brass  75         " 
•'      R.  H.       "       70 
Diamond   Point    wood    screw 
bright,  dis.  77$  and  20  per  cent 
Bench,  wood,  per  doz  —     3  25 
Bench  iron  per  doz 4  25 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P,dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis   7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 


Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 


2  00 

3  00 

4  50  11  50 


5  50 
5  00 


25 
16 
08$ 


0  90 

1  20 


5  00 


Soap 

Sapolia    1  gross  boxes 3  25 

"         i  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180 

Iron,  American  1  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50 

Dessert  "     "         21  00 

Table       "     "         30  00 

Dessert  Forks....  "  24  00 
Medium  "  ....  "  27  00 
Table  "...         "         36  00 


5  00 
2  35 


12  00 

36'  00 


90 


50 


3  00 


3  00 


Squares. 

Iron,   per  doz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$      4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  tier  lb 

"  Slips,   per  lb 

Labrador,    per  lb 

Axe,    "      


ansas 
Water-of-Ayr 
Scythe,  per  gross 3  50 


50 

0  06 

9 

0  13 

0  15 

0  50 

1  50 
0  10 
5  00 


Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 


The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.bluedortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .     0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 

P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12A  per 

cent,   to   70    and  25  p.c.    on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  62  J 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 475    900 

grade's  "        00  10  50 

b.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb  0  12$  0  20 

Wrapp  g.mottl'd.pr.  pack.    0  50    0  60 
.,  ,,  cotton,  per  lb   ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  '         0  27    0  35 

rsroom  "  own  ks 

Binding,  flax,  per  lb".'. '.'.'.;  °  55 

"        iute       "      

"         Blue  ribbon   ..!..]    014 

'  Redcap: '.'.'.    0  12 

Crown n  jj 

"  Silver  Composite  ......    0  09 

freight    allowed     to    any    station 

?°nS^V  ^   east   of  0wen   Sou"d   'n 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00  6  00 

Bench,  parallel,  each  ....  2  00  4  50$ 

Coach  each     6  00  7  00 

Peter  Wright's,  per  lb  ... .  0  12  0  13 

Pipe,  each  s  50  9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 

perdoz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

m    ■     •  Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont 
real,  f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights 
t.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  eopper  7* 
p.c.  dis.  3 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin  s  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes Line.galv., p.  100ft    0  25    0  55 

Fencing  Wire. 
Galv.    steel   barb  fencing 

"Lock  Barb,"  4  point 0  04$  0  04} 

Ditto  Glidden  2  point  0  04$  0  044 

Galv.  Stet  1,  plain  twist  . .    0  04 J  0  043 
Galvanized    Barb,   "Ly- 
man,"  2  to  4  points 0  04$  0  04J 

Staples  004$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard, dis.  60,  60&10p.c. 
Coe'sGeu'ne,  dis.  30  to  321  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

„    "    _,  ,  S-..Per  doz 5  80    7  50 

G.  &  K.  s  Pipe  g  ou 

Burrell's    "     each m\\     3  40 

Pocket,  perdoz j  25    200 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  (or  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Class  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SIMPSON,  HALL,  MILLER  &  CO., 


TRADE  M»OK  FOR 


HOLLOW    WARE- 


16  &   18  DeBresoles  St., 
MONTREAL. 

MANUFACTURERS  OF  THE 

FINEST    GiTJT^.LITTT 


fRADE  MARK  FOR 

©WSR0GERS.& 

KNIVES,FORKS,8POON8. 


ELECTRO-PLATED  WARE. 

And  Sole  Manufacturers  of  the  Celebrated 
WM.   ROGERS'  Knives,  Forks.  Spoons,  etc. 


A.  J.  WHIMBEY,  Manager. 


Itfrjo  deal  in"   Groceries 

SHOULD    SUBSCRIBE     FOR 


q  Send  for    Sample  copies        \k3W^Pn\s 

Subscription  $2    The  Canadian  Grocer 

-^MJ^-THE  J.B.MSLEAN  C5,(t'-»)  PUBLISHERS  . 


TORONTO 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  seat  on  receipt  of  25c. 


For  our  Fifth    Edition 
UfWkl  TO  select, 

nUff    LAY  and   PAINT 

A   TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil- 
Portland  Cement,  Building  Materials, 
Pig  Iron  and  Metals, 


N, 


—Correspondence  invited  from  Canadian 
firm?  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


HARDWARE 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


DEALERS  SHOULD  STOCK  UP  WITH 

DOMINION 

Ammunition 


-AND- 


" TRAP  " 

Shot  Shells. 


HEY  ARE  NOW    IN    GREAT    DEMAND    BECAUSE    OF 
THEIR    SUPERIORITY. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.:andTreas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


M>^rk 


KINK  PROOF  HOSE. 


GUTTA  PERCHA'RUBBER  MaC» 

or  TORONTO 


-3^**^1*^- 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coning 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  riON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds. ^Mack- 
intosh and  Rubber  Clothing.     Factories,  (Parkdale),  Toronto.' 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

OP    TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Galvanized, 


Spring, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


» 


,    0 


ii'S:^ 


AUG.    8,     91 


oft  V  AJ3  „ 


2.00  a  Year. 

1  O  Cents  a  Copy 


monom 


1 


BUSHED 


^N 


EEK 


LXJ 


•■m 


■SIS 


iisiisii 


HARD  WARE 


\PA/fif~S 


0/£rS 


tpflMfaWt 


yy-Mi 


IiIe  organ  of 

WROUGHT 

CAST, 
^     STAMPED 
SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


^Machinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and  Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

PICE  IiE  WIS  fiSOfi 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  SCHOLES,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 
Belting  Co'y) 

Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

()— 0— O 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America. 
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TIN  PLATE  MAKERS. 

For  the  manufacture  of  tin  plate  in  the 
United  States  skilled  labor  is  an  indispens- 
able requisite,  and  in  order  that  the  in- 
dustry shall  make  the  progress  its  sanguine 
promoters  expect  it  to  make,  it  will  be 
necessary  to  import  the  skill  and  not  await 
its  development  out  of  independent  experi- 
ence. To  attain  to  the  production  of  a  first- 
class  quality  of  plate  in  a  reasonable  time  it 
seems  absolutely  necessary  that  Welsh  tin 
plate  makers  be  brought  into  the  country. 
In  Wales  alone  has  the  secret  of  the  man- 
ufacture been  properly  learned,  and  Welsh- 
men are  the  only  ones  who  can  impart  it. 

Circumstances  seem  to  favor  the  transfer 
from  Wales  to  the  United  States  ot  a  part 
of  the  skilled  labor  whose  market  has  here- 
tofore been  confined  to  the  Principality. 
The  artisans  have  the  advantage  over  the 
capitalists.  If  they  move  they  carry  with 
them  the  seeds  of  an  industry  which  was  a 
manopoly  in  their  native  land.  If  they  stay 
they  hinder  more  probably  than  any  other 
agency  the  early  establishment  on  a  solid 
footing  of  a  tin  plate  industry  in  the  United 
States.  At  the  same  time  on  neither  side  of 
the  water  do  the  immediate  features  of  the 
situation  warrant  extraordinary  inducements 
in  the  form  of  wages.  The  cessation  of  the 
United  States  demand  since  the  extra  duty 
was  pul  on  has  been  followed  by  a  very  dull 
spell  at  the  Welsh  factories,  and  the  employ- 
ment of  full  staffs  or  the  maintenance  ol  full 


wages  is  not  the  step  that  corresponds  to  this 
condition.  On  the  other  hand,  the  industry 
being  in  its  experimental  stage  in  the  United 
States,  it  is  premature  for  wages  to  be  offered 
that  would  invite  an  exodus  of  workers  from 
Wales.  Nor  is  the  demand  at  the  moment 
so  strong  in  the  United  States  as  to  justify 
a  heavy  output  of  stock  even  if  the  industry 
there  were  in  a  position  to  make  it. 

The  tin  plate  workers  evidently  appreciate 
the  fact  that  they  have  the  upper  hand  in 
the  situation,  as  the  Tin  Plate  Workers' 
Union  has  made  it  a  condition  of  its  sup- 
port to  the  masters  that  the  latter  shall  con- 
tinue to  pay  full  wages.  They  threaten  to 
go  to  the  United  States  unless  full  wages  are 
accorded  them,  and  full  wages  the  present 
lull  at  the  manufactories  does  not  warrant. 
They  insist  on  the  masters  making  the  sole 
sacrifice  which  the  attempt  to  establish  the 
tin-plate  industry  in  the  United  States  en- 
tails, and  they  claim  that  the  masters  can 
afford  it  out  of  the  large  profits  they  have 
made. 

While  the  conditions  exist  to  expatriate  a 
portion  of  the  skilled  labor  from  Wales,  un- 
less the  masters  bow  to  the  necessity  of  the 
situation,  there  are  no  obstacles  from  the 
side  of  the  United  States  to  such  a  move- 
ment. Proposals  from  American  manufac- 
turers have  been  made  to  Welsh  workmen, 
whose  importance  as  an  auxiliary  to  the 
planting  of  the  industry  is  recognized.  Nor 
is  the  alien  contract  labor  act,  so  inflexible 
in  excluding  immigrants  who  have  been 
hired  abroad  to  work  at  other  occupa- 
tions, allowed  to  be  a  hindrance  to  the 
setting  up  of  a  tin  plate  industry  upon  a 
foundation  of  imported  skill.  The  superin- 
tendent of  immigration  in  the  United  States 
has  uttered  the  following  deliverance  which, 
as  the  American  artisan  says,  is  only  an 
opinion  and  not  a  decision,  upon  the  ques- 
tion : — 

The  law  plainly  intends  that  skilled  labor 
may  be  imported  into  the  United  States  to 
do  work  in   an   industry  not  yet  established, 


provided  skilled  workmen  in  that  industry 
cannot  be  found  among  our  own  people. 
The  discussion  in  connection  with  recent 
legislation  disclosed  the  fact  that  the  manu- 
facture of  tin  plate  is  not  an  established  in- 
dustry in  the  United  States,  and  that  we 
have  but  few  laborers  skilled  in  its  manufac- 
ture. Skilled  tin  plate  workers  may,  there- 
fore, be  imported  into  the  United  States  at 
this  time,  under  contracts  made  abroad  to 
follow  that  employment. 

The   Artisan  says  :  "  The  alien  contract 
labor  law  was  passed  at  the  behest  of  orga- 
nized labor  to  frustrate  any  attempt  which 
might  be   made   by  employers   to  bring  in 
foreigners  to  take  the  place  of  striking  union 
men.     In  the  last  session  of  Congress   this 
law  was  strengthened  by  additional  prohibi- 
tive clauses.     The  principal  features  ot  the 
law  as  amended   are   as  follows  : — It  is  un- 
lawful on  the   part  of  an  alien  to  enter  the 
United  States  under  any  contract  to  perform 
labor  or   service.     If  a  master  of  a  vessel 
shall  bring  any  such  alien  into  the  United 
States  he  shall,  beside  being  subject  to  fine 
and  imprisonment,  be    required  to    return 
the    alien    to     the     port    of    embarkment. 
It    shall    not   be    lawful     for     any    person 
or    corporation  to  encourage    any  alien  la- 
borer,   mechanic     or    artisan    to     emigrate 
from   any    foreign    country    to  the  United 
States  by  promise  of  employment,  through 
advertisement  or  otherwise.     Any  alien  thus 
encouraged  to  emigrate  shall   not   be  per- 
mitted to  remain  in  the  United  States.    The 
provisions  of  the  act  shall  not  apply  to  pro- 
fessional actors,  artists,  lecturers,  regularly 
ordained  ministers  of  the   Gospel,  learned 
professors   of  colleges   and    seminaries    or 
professional  singers.     It  will  be  noted  that 
this  gives  no  license  for  the  importation  of 
foreigners    for    the    ostensible   purpose    of 
starting  a  new  industry;  indeed,  when  under 
the  unamended  law  some  of  the  Pittsburgh 
glass   makers    brought    over    English    and 
German  glass  blowers  to  inaugurate  a  sys- 
tem of  glass  making  by  the  tank    process, 
upon   the  complaint  of  the  associated  labor 
unions  of  Pennsylvania  the    Treasury    De- 
partment officials  were  very  active  in  their 
efforts  to  discover  and  punish  the  offenders." 


HARDWARE, 


CANADIAN  PIG  IRON. 

The  production  of  domestic  pig  iron  should 
be  and  no  doubt  is,  an  interesting  subject  for 
all  who  are  interested  in  the  development  of 
our  natural  resources.  At  the  time  the 
Grand  Trunk  contracts  were  awarded  there 
was  some  controversy  as  to  the  capabilities 
of  cur  home  furnaces  for  supplying  pig  iron, 
bui  if  there  are  any  doubts  on  the  subject 
they  are  groundless.  There  are  now  already 
in  operation  in  Canada  three  different  esta- 
blishments, two  for  the  production  of  char- 
coal iron,  and  the  third  for  the  production 
of  coke  pig,  and  these  will,  shortly  be  in- 
creased by  another  whose  facilities  for  the 
production  of  coke  are  said  to  be  un- 
equalled. In  the  matter  of  charcoal  iron, 
the  leading  establishment  in  point  of  pro- 
duction is  that  at  Drummondville,  Que.  Its 
yearly  output  is  in  the  vicinity  of  4,500  tons. 
The  other  charcoal  furnace,  at  Rodnor,  is 
of  smaller  capacity,  but  its  capabilities  have 
been  improved  recently  by  the  erection  of  a 
larger  furnace  which  should  increase  its 
output  to  almost  the  same  quantity  as  the 
above.  The  difficulty  with  these  works, 
however,  is  the  scarcity  of  fuel,  but  the 
quality  of  the  iron  produced  at  both  is  un- 
surpassed, for  malleable  iron  work,  car 
wheels,  etc. 

The  coke  works  are  of  greater  capacity, 
and  they  should  be  susceptible  of  still  fur- 
ther development.  The  one  at  present  in 
operation  at  Londonderry,  N.  S.,  has  turned 
out  in  the  vicinity  of  25,oco  tons  per  annum, 
or  about  half  the  importation  of  Scotch  pig. 
It  is  anticipated,  however,  that  the  output 
will  be  laigely  increased  this  season.  Pre- 
viously the  company  endeavored  to  fill  the 
position  of  a  Jack  of  all  trades  ;  that  is 
they  devoted  their  attention  to  bar  iron,  etc., 
as  well  as  pig.  They  have  now  decided  to 
reform  this,  have  erected  a  much  larger 
"stack"  this  season  ;  will  drop  other  lines, 
and  devote  their  sole  intention  to  pig  iron, 
and  therefore  ought  to  produce  a  sufficient 
supply  and  not  insufficient  as  heretofore. 
They  now  tap  their  furnaces  four  times 
a  day,  drawing  twenty  tons  at  each  tap, 
or  eighty  tons  a  day.  The  new  stock, 
however,  it  is  claimed,  increases  their 
facilities  by  50  per  cent.,  so  that  their 
position  is  materially  altered.  As  regards 
the  quality  of  the  iron  it  is  fair  on  the 
whole,  but  the  draft  and  ore  vary  consider- 
ably, which  leads  to  irregularity. 

In  addition  to  these  works  enumerated 
above  a  furnace  is  in  course  of  erection  af 
New.  Glasgow,  N.S.,  of  equal  extent,  the 
location  of  which  affords  exceptional  facili- 
ties. Briefly  their  ore,  limestone,  and  coal 
are  all  procurable  at  one  place,  and  any  one 
who  knows  anything  about  the  production 
of  iron  will  recognize  the  advantages  in  this. 
It  will  be  seen  therefore  from  the  above 
facts  that  our  pig  iron  industry  is  assuming 
respectable  proportions  for  so  young  an  in- 
fant. 


CEMENT   AT    PRIMARY   MARKETS. 

Last  week  we  referred  to  a  glut  in  cement 
at  Montreal.  In  view  of  the  large  supplies 
at  that  point,  some  reference  to  the  condition 
of  the  market  in  Great  Britain  should  prove 
interesting.  According  to  recent  advices  a 
steadier  feeling  has  gradually  permeated  the 
market  inGreatBritain,especially  among  those 
makers  who  rely  more  for  the  outlet  of  their 
production  on  promiscous  business,  than  ex- 
tensive yearly  contracts.  Delivery  is  more 
freely  called  for  from  the  home  trade,  but  in 
connection  with  our  supply  in  Canada,  it  is 
worthy  of  note  that  the  lowe  ocean  freights 
have  recently  induced  a  larger  export  de- 
mand, encouraged  by  the  moderate  prices 
which  are  expected  to  continue.  Except  in 
one  or  two  cases  of  large  holders,  stocks  are 
considered  moderate,  and  suppliers  who  sell 
more  on  the  merit  of  quality  than  demand 
find  it  dificult,  it  is  said,  to  keep  their  output 
ahead  of  their  demand,  and  on  calhng  for  a 
slight  advance  in  pricefor  earlyfall  delivery. 
It  is  considered  a  healthy  sign,  therefore,  that 
in  spite  of  the  falling  off  of  support  in  the 
aggregate  that  these  conditions  prevail.  It 
is  interesting  to  note  also  that  statistics  of 
exports  to  date  are  an  argument  in  favor  of 
a  firmer  tendency.  From  January  to  the 
end  of  May,  1890,  the  exports  from  the 
United  Kingdom  were  280,435  tons,  while  in 
1890  the  figuies  for  the  same  period  are 
254,410  tons  or  a  decrease  of  26,025  tons- 
The  deductions  from  the  above  facts  as  re- 
lating to  our  own  position  are  that  a  steady 
market  is  anticipated  at  primary  sources  for 
foreign  cement  and  that  if  the  present  supply 
is  worked  off  prices  ought  to  steady  a  bit. 
At  any  rate  according  to  reliable  data  to 
hand  the  imports  of  British  cement  to  Can- 
ada, for  the  six  months  ending  June,  have 
only  increased  1,705,  the  figures  being  12,- 
564  for  1891,  against  10,859  l°r  1890. 


PRICES  UP  OR  DOWN. 

Shall  a  merchant  advance  or  reduce  prices 
on  goods  in  stock  as  their  market  value  may 
change  ?  This  is  an  interesting  question, 
particularly  for  the  merchants  in  the  smaller 
towns,  where  they  have  one  or  more  com- 
petitors. Jobbers  advance  or  reduce  prices 
on  goods  as  the  market  changes.  Jobbers 
and  manufacturers  as  a  class  are  successful 
in  business,  so  the  rule  would  appear  to  be 
a  good  one  for  retailers  to  follow.  But  to 
return  to  our  question  :  If,  for  instance,  I 
bought  a  line  of  goods  at  prices  that  were 
unusually  low,  and  by  the  time  they  were 
delivered  the  price  had  advanced  25  per 
cent.,  would  it  not  be  better  to  make  the 
selling  price  conform  to  present  cost,  or  to 
make  a  leader  of  the  goods  and  rush  them 
off,  ignoring  the  rise  in  the  market  ? 

If  the  goods  were  rushed  off  in  a  hurry  it 
would  no  doubt  attract  temporary  custom, 
but  when  the  supply  was  exhausted  the  same 
goods    could    not    be   placed  except  at  an 


advance.  As  long  as  the  goods  lasted  the 
low  prices  would  no  doubt  worry  my  com- 
petitor, but  my  object  is  to  build  up  my 
business,  not  to  break  down  his.  If,  on  the 
other  hand,  the  goods  in  question  had 
declined  after  mine  had  been  bought,  and 
my  competitor  had  bought  at  the  lower 
price,  I  should  have  had  to  lower  my  price 
to  meet  his.  The  fact  that  a  merchant 
often  has  to  follow  the  downward  tendency 
of  the  market  is  an  argument  in  favor  of  his 
taking  advantage  of  an  upward  tendency 
and  realizing  large  profits.  If  he  is  obliged 
to  drop  his  price  to  meet  competition  let  it 
be  done  quickly  and  to  all  customers  alike. 
Do  not  fear  your  competitors,  but  if  there  is 
money  to  be  lost  lose  it  in  a  week  rather 
than  in  ten  weeks.  Prompt  action  on  your 
part  will  show  that  you  intend  to  meet  any 
price  that  is  necessary  to  hold  your  trade, 
and  it  may  be  that  one  lesson  of  this  kind 
will  be  all  that  will  be  required.  I  should 
advise  a  close  and  continuous  scrutiny  of  the 
tendency  of  the  market  and  a  revision  of 
prices  of  goods  in  stock  to  conform  to  such 
changes. — A.  F.  G.  in  Iron  Age. 

THE  ART  OF  SELLING. 

To  the  student  of  human  nature  probably 
no  greater  field  to  study  odd  and  peculiar 
characters  presents  itself  than  in  several 
departments  of  a  large  retail  house.  A  few 
days  sp^nt  at  one  of  these  houses  will 
bring  one  in  contact  with  more  quaint  and 
curious  people  than  one  would  encounter 
in  a  long  journey.  The  machinery  of  a 
salesman's  life  does  not  revolve  as  smoothly 
as  one  would  suppose,  judging  by  a  super- 
ficial glance. 

It  is  generally  supposed  that  a  salesman's 
duties  consist  merely  in  showing  his  goods 
and  having  them  wrapped  up.  A  more 
mistaken  idea  could  not  be  imagined  ;  for, 
if  this  were  all,  selling  would  be  a  pastime. 
The  successful  salesman  must  be  a  close 
observer  to  enable  him  to  "size  up"  his 
customer  at  a  glance  and  know  how  to 
approach  him.  He  must  be  cool,  cautious, 
determined,  and  possess  an  almost  inex- 
haustible supply  of  patience. 

In  nearly  all  houses  there  is  a  rule  that  if 
a  salesman  fails  to  effect  a  sale  he  must 
transfer  his  customer  to  another  salesman. 
The  sales  made  by  these  transfers  are 
numerous,  proving  conclusively  one  or  two 
things — either  the  first  salesman,  through 
some  reason  or  other,  failed  to  make  the 
proper  impression,  or  the  customer  was  such 
a  peculiar  character  that  the  manner  and 
language,  combined  with  the  different  tac- 
tics of  the  second  salesman,  happened  to 
catch  his  fancy.  No  one  without  the  per- 
sonal experience  can  realize  the  tremendous 
strain  and  tax  to  which  a  salesman's  patience 
is  subjected.  He  must  be  prepared  to  meet 
all  sorts  of  statements  and  arguments  and 
be  able  to  disprove  them  promptly  and  in 
a  genial  manner.  Under  no  circumstances 
must  he  lose  his  temper  ;  if  he  does  he  is 
lost,  no  matter  how  much  time  and  labor  he 
has  spent  or  menial  worry  he  has  suffered. — 
Am.  Storekeeper. 
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WHAT  TO  DO  WHEN  BUSINESS  IS 
SLACK. 

It  occasionally  happens  in  retail  shops 
that,  from  some  cause  or  other,  there  comes 
a  dull  day  when  the  visits  of  customers,  like 
those  of  angels,  are  few  and  far  between  ; 
the  receipts  fall  very  much  below  the  aver- 
age, and  the  employer's  countenance  falls  in 
a  corresponding  degree  as  he  reflects  on  the 
stubborn  fact  that  his  expenditure  for  that 
day  is  just  the  same  as  for  the  day  on  which 
he  did  most  business.  It  may  be  that  it  is 
a  sort  of  holiday  not  fully  recognized  by  the 
trades-people  of  the  town,  or  mayhap  there 
has  been  some  public  ceremony  on,  or  again, 
it  may  be  a  bout  of  bad  weather  that  is 
answerable  for  the  absence  of  business. 

At  any  rate  it  is  not  this  temporary  loss  of 
trade  which  concerns  us  on  the  present  oc- 
casion, but  the  means  by  which  the  active 
assistant  may  keep  himself  occupied  during 
such  a  time.  No  industrious  ironmonger 
will  need  to  be  reminded  that  if  he  do  not 
employ  his  time  during  a  slack  hour  or  two 
at  some  little  job  or  other,  the  hands  of  the 
clock  move  with  wonderful  slowness  ;  and 
not  only  that,  but,  acccrding  to  the  writer's 
experience,  a  short  period  of  idleness  in  the 
forenoon  sometimes  enervates  a  man  for  the 
remainder  of  the  day.  How  often  do  we  hear 
an  assistant  exclaim  even  in  the  middle  of 
the  day,  "How  I  wish  it  were  six  o'clock  !' 
or  whatever  the  closing  hour  happens  to  be. 
This  can  be  avoided  by  forming  the  habit  in 
early  life,  of  diligence,  by  a  close  application 
to  our  respective  duties. 

I  propose  in  this  article  to  show  how  the 
assistant  can  profitably  fill  his  time  during 
these  intervals  of  dullness.  There  is  always 
something  to  be  done  about  the  shop,  no 
matter  how  perfectly  it  may  appear  to  be 
kept  ;  and  even  though  advantage  may  not 
be  taken  of  the  first  slack  time  which  occurs 
to  perform  those  duties,  yet  they  have  to  be 
done  eventually,  and  might  as  well  have 
been  started  whilst  you  were  standing  idle 
behind  the  counter.  At  such  a  time  the 
manager  or  leading  assistant  would  do  well 
to  take  the  initiative,  with  the  aid  of  those 
under  him,  by  essaying  some  necessary 
work  about  the  shop,  such  as  replenishing 
the  shelves  with  fresh  stock  to  take  the 
place  of  that  which  has  been  sold,  filling  any 
of  the  bins  which  are  empty  with  nails,  etc., 
seeing  that  there  is  an  ample  supply  of 
screws,  and  the  many  other  small  articles 
that  are  usually  kept  in  drawers  in  the  iron- 
monger's shop. 

It  is  rather  paradoxical  to  speak  of  the 
advantage  to  the  hardware  man  of  an  occa- 
sional dull  hour.  One  would  naturally 
think  that  no  employer  would  be  content 
with  an  enforced  slackness  of  business.  Yet 
if  it  were  possible  for  all  the  hands  in  a  shop 
to  be  perpetually  engaged  attending  to  cus- 
tomers from  morning  until  night,  the  result 
would  be  that  the  unfortunate  shopmen 
would  be  obliged  to  remain  in  after  hours  to 


tidy  up  the  shop,  and  parcel  up  all  the  goods 
which  had  been  opened  during  the  day,  and 
refill  all  the  shelves  with  stock  parcels  for 
the  morrow.  Hence,  it  will  be  apparent  to 
all  that  certain  things  must  be  done  in  the 
periods  of  leisure,  and  those  which  I  have 
mentioned  have  the  important  advantage  of 
not  occupying*  the  assistant's  time  to  the 
detriment  of  any  customers  who  may  enter 
the  shop  during  the  progress  of  the  work. 

As  comparatively  few  people  make  their 
purchases  in  the  forenoon,  the  following 
plan  is  adopted  in  many  establishments, 
and  with  very  good  results.  One  assistant 
is  told  off  to  attend  the  front  counter,  and 
the  rest  undertake  in  concert  some  work  of 
a  more  formidable  nature  than  the  prece- 
ding, as,  for  instance,  one  shelf  of  goods  is 
selected  at  a  time,  and  all  the  parcels  are 
removed  from  off  it  on  to  the  counter  ;  the 
shelf  is  thoroughly  dusted,  each  parcel  is 
examined  and,  where  necessary,  re-papered, 
and  where  there  are  two  "broken"  or  semi- 
eviscerated  parcels  the  contents  of  both  are 
put  together  and  made  into  one.  The  par- 
cels, thus  squared  up,  are  placed  back  on 
the  shelves,  and  look  better  for  the  cleaning 
they  have  received.  Another  work  of  a 
similar  character,  but  which  calls  for  the 
artistictasteof  the  ironmonger,  and  exercises 
his  skill  and  ingenuity  to  a  great  extent,  is 
the  displaying  of  goods  to  the  best  advan- 
tage, so  as  to  catch  the  eyes  of  customers, 
and  thereby  effect  a  speedy  sale.  In  the 
columns  of  Ironmongery  have  appeared  from 
time  to  time  several  methods  of  showing 
goods  which  deserve  to  be  studied  by  all 
who  are  conected  with  the  trade,  and,  if 
possible,  put  into  practice  during  these  spare 
moments.  It  is  usual  to  change  the  contents 
of  the  shop  window  once  a-week.  This  will 
probably  be  best  accomplished  on  each 
Monday  morning,  but  all  the  various  articles 
should  be  removed,  and  the  window  itself 
thoroughly  cleaned,  on  the  previous  Saturday, 
so  as  to  leave  everything  in  readiness  for  an 
early  start  on  Monday.  I  am  now  speaking 
of  early  closing  shops  ;  for  those  which  re- 
main open  to  a  late  hour  on  Saturday  even- 
ing other  arrangements  would  be  necessary. 

Then,  again,  in  most  shops  there  is  at 
least  one  glass  case  for  the  fancy  goods  and 
electro-plate,  and  this  must  get  a  periodical 
cleaning. 

It  is  not  always  expedient  that  the  assis- 
tant should  brighten  up  fenders,  fire-irons, 
and  the  like,  which  have  become  rusted,  for 
he  is  liable  to  be  called  away  to  serve  a  lady 
without  having  time  to  clean  his  hands  from 
the  grease  and  dirt  consequent  on  the  work 
he  was  engaged  at.  At  the  same  time,  he 
should  know  how  to  clean  bright  goods.  And 
I  think  it  important  that  apprentices  should 
be  put  toan  occasional  task  of  thisdescription. 
Then  there  are  various  parcels  to  be  faced 
and  kept  straight,  and  if  the  stock  is  kept  in 
wood  boxes  such  as  was  recently  described 
in  this  journal,  it  will  sometimes  occur  that 
the  outside  sample  may  have  to  be  taken  off. 


All  such  boxes  should  have  a  fresh  pattern 
screwed  on  at  the  earliest  possible  oppor- 
tunity. 

The  dull  hour  is  also  the  time  you  need  to 
provide  a  supply  of  rapping  paper  for  counter 
use,  to  fill  the  stationery  holder  and  ink- 
bottels,  to  settle  the  circulars  which  are 
sometin.es  fancifully  arranged  on  the  counter, 
and,  in  fact,  to  do  all  similar  little  jobs  about 
the  shop.   . 

To  the  assistant  who  may,  perchance,  be 
dismayed  by  this  programme  as  being  to  for- 
midable, in  addition  to  his  duty  of  serving 
customers,  I  will  just  mention  in  one  word 
the  means  by  which  all  these  labors  may  be 
easily  and  successfully  accomplished,  and 
that  is  by — method.  The  assistant,  by 
marking  out  his  work  and  alloting  a  certain 
portion  to  be  performed  in  his  leisure  time 
each  day,  will  find  it  become  a  second  nature 
to  him.  There  is  an  old  and  a  true  saying, 
"  Doing  nothing  is  doing  ill,"  and  happv 
and  contented  are  we  who,  seeing  the  neces- 
sity in  their  youthful  years  of  forming  in- 
dusterious  habits,  have,  in  consequence  be- 
come the  smart,  energetic  assistants  and 
managers  and  employers  of  the  present  day. 

"  An  idler  is  a  watch  that  wants  both  hands. 
As  useless  when  it  goes  as  when  it  stands." 
— Ironmongery. 

HARDWAREMEN  FIND  BICYCLES 
PAY. 

The  bicycle  business  among  the  retail 
dealers  in  New  York  city  this  year  has  been 
better  than  ever  before.  The  paving  of 
some  streets  with  asphalt  has  been  a  great 
incentive  to  "cycling,"  but  there  has  been  a 
growth  natural  in  its  way  which  seems  com- 
mon throughout  the  civilized  world.  Dealers 
have  an  income  in  three  different  ways. 
There  is  the  selling  of  the  wheels  outright. 
In  this  the  "safety,"  with  the  cushion  tire, 
takes  the  lead.  Very  few  of  the  large  wheels 
are  sold,  one  dealer  saying  that  he  could  not 
get  '"  safeties  "  fast  enough,  but  has  only  sold 
so  far  one  new  large  wheel.  Dealers  do 
considerable  trading  of  new  wheels  for  old. 
The  latter  are  repaired,  newly  painted  and 
an  honest  penny  turned  in  this  way.  The 
leasing  of  bicycles  by  the  hour  or  longer  is 
also  a  lucrative  business.  A  charge  of  50 
cents  per  hour,  25  cents  for  the  second  hour 
and  $2  for  a  day  is  readily  obtained.  For 
tricycles  and  tandems  a  larger  sum  is  ob- 
tained. Deposits  for  the  safe  return  of  the 
wheel,  varying  from  $2  to  $5  are  required. 
This  is  really  the  most  lucrative  part  of  the 
business.  Then  comes  the  repair  shop, 
which  is  a  source  of  profit.  The  selling  of 
bicycle  sundries  also  helps  toward  furnishing 
a  total  not  to  be  despised. 

These  dealers  are  very  enterprising,  foster- 
ing clubs  and  endeavoring  to  make  their 
commodious  stores  headquarters  for  expert 
riders,  club  gossip,  and  cycling  literature. 
All  information  seems  to  radiate  from  these 
places,  and  all  in  all,  a  high  order  of  enter- 
prise finds  its  home  in  many  of  these  stores 
which  the  hardwareman  who  intends  taking 
on  this  line  of  goods  would  do  well  to  visit. 
— N.  Y.  Hardware. 


HARDWARE, 


Mr.  Peter  White  is  opening  up  a  tin  shop 
in  Lanark,  Ont. 

A.  Monette  has  opened  a  new  tin  shop  at 
North  Bay,   Ont. 

S.  A.  Cawley's  large  hardware  store  Chilli- 
wack,  B.  C,  is  almost  completed. 

Mr.  I.  Linitime,  of  Springfield  Ont.,  has 
disposed  of  his  general  business  here  to  Mr. 
E.  Hemstreet,  of  Aylmer. 

Fire  the  other  morning,  at  Cookston,  Man., 
destroyed  the  premises  of  A.  Holmboe,  gen- 
eral merchandise,  loss  $22,000. 

George  Busselle,  in  Bond  Bros.'  hardware 
store,  Guelph,  had  his  left  wrist  broken  by 
being  thrown  from  a  delivery  wagon  in  turn- 
ing a  corner. 

Mr.  J.  W.  Anderson,  accountant  in  the  H. 
B.  Co.,  general  stores,  at  Winnipeg,  has  been 
promoted  to  the  position  of  chiel  accountant 
of  the  H.  B.  Co.,  at  Victoria,  B.  C. 

The  machinery  and  timbers  for  the  con- 
struction of  the  new  steel  bridge  at  Biitt's 
Rapids  have  arrived  at  Smith's  Falls.  The 
work  will  be  proceeded  with  at  once. 

M.  J.  Woodward  &  Co.,  oil  refiners,  have 
assigned.  Unsecured  liabilities  are  said  to 
be  over  $100,000,  while  the  assets  available 
for  creditors  are  comparatively  small. — 
London  Advertiser. 

The  Albion  Iron  Woiks  Company  have 
•  been  busily  engaged  getting  out  certain  sup- 
plies for  the  Vancouver  and  New  Westmins- 
ter Electric  Street  Railway  Company,  which 
they  have  almost  completed. 

The  New  Westminster  Fire  and  Light 
Committee  has  ordered  2,000  feet  of  Mal- 
tese Cross  hose  at  $1.10  per  foot,  and  also  a 
hose  wagon  at  $445  from  the  Gutta  Percha 
and  Rubber  Manufacturing  Company  of 
Toronto. 

The  Board  of  Trade,  of  Victoria,  B.  C, 
recommended  the  council  of  that  city  to 
assist  in  sending  an  exhibit  to  the  Toronto 
Industrial  Exhibition,  and  the  council  has 
concluded  to  act  upon  the  suggestion  by 
voting  a  liberal  grant  tor  the  getting  up  of 
an  exhibit. 

The  following  stove  dealers  of  St.  John 
N.  B.,  agree  to  close  their  places  of  business 
on  Friday  afternoons,  commencing  ]uly30th, 
up  to  and  including  Sept  4th,  Emerson  & 
Fisher,  P.  Campbell  &  Co.,  Sheraton  & 
Selfridge,  Coles,  Parsons  &  Sharp,  C.  B. 
Allan,  Harris  Allan  &  Son. 

Mr.  R.  Gondron,  of  Montreal,  is  in  the 
city,  a  guest  at  the  Manor  House.  He  is  a 
gentleman  of  means,  and  has  had  a  good 
deal  of  experience  in  manufacturing  enter- 
prises. The  object  of  his  visit  to  Vancouver 
is  to  see  what  can  be  done  in  the  way  of  ar- 
ranging for  the  establishment  here  of  an  ex- 


tensive bolt  factory  which  would  be  able  to 
turn  out  large  quantities  of  the  article  now 
used  in  this  Province.  Mr.  Gondron  saw 
some  of  the  leading  hardware  men,  and  may 
possibly  take  up  the  matter  with  the  Board 
of  Trade  on  Friday  evening. — Vancouver 
World,  23rd  July. 

The  Town  Council  of  Sherbrooke,  Que., 
and  the  Jenckes  Machine  Co.  have  come  to 
a  mutual  understanding  and  the  latter  have 
accepted  the  proposed  bonus  of  $215,000  cash 
with  one  or  two  minor  concessions.  A  by- 
law will  be  submitted  to  the  council  and 
ratepayers  in  due  course. 

Burglars  entered  the  hardware  store  of  C. 
A.  Baskerville  &  Co.,  on  Main  street,  Mon- 
treal, the  other  night,  and  carried  off  several 
small  articles  and  a  quantity  of  loose  change 
in  the  till.  There  is  no  trace  of  the  robbers, 
who  effected  entrance  to  the  store  by  means 
of  a  back  window,  from  which  several  panes 
of  glass  were  missing. 

Mr.  Stafford,  proprietor  of  the  Lancaster 
Machine  works  proposes  placing  on  the 
market  for  the  season,  a  new  straw  and  ensi- 
lage cutter.  Besides  having  all  the  good 
features  of  former  makes,  these  machines 
will  have  in  addition,  many  useful  improve- 
ments both  in  regard  to  the  working  and 
strength  of  the  machines. 

Mr.  Henry  Parsons,  brother  of  Mr.  J. 
Parsons,  tinsmith,  Markdale,  bought  a  free 
grant  claim  to  100  acres  of  land  near  Port 
Arthur  about  a  year  ago  for  $100,  and  after 
a  hard  struggle  succeeded  in  raising  addi- 
tional funds  to  pay  the  Government  its  $2 
per  acre  necessary  to  obtain  a  patent  as  a 
mining  location.  Since  then  a  rich  silver 
mine  has  been  discovered  on  the  farm  and 
Mr.  Parsons,  is  said  to  have  been  recently 
offered  $100,000  for  his  claim. 

The  property  in  Gananoque,  known  as  the 
Leeds  Foundry,  has  been  purchased  by  Mr. 
Geo.  Gillies.  The  property  adjoins  the  car- 
riage hardware  works  of  Mr.  Gillies,  and  will 
be  used  as  a  bolt  works,  an  industry  which 
he  has  recently  started,  and  which  has  been 
phenomenally  successful.  So  far  the  addi- 
tional room  has  been  much  needed  by  the 
rapid  growth  of  this  branch.  Mr.  Gillies  is 
one  of  Gananoque's  most  enterprising  citi- 
zens,and  while  this  sale,  might,  if  made  to  an 
outsider,  have  added  one  more  to  the  num- 
ber of  manufacturers  in  Canadas  "Sheffield," 
we  are  sure  no  outside  purchaser  would 
have  made  it  more  advantageous  to  the  place 
than  Mr.  Geo.  Gillies. 

For  some  time  past  D.  C.  O'Carr  has 
carried  on  a  tinsmith  business  on  the  corner 
of  Colborne  and  Charlotte  streets.  He  was 
apparently  doing  a  successful  business,  but 
such  it  seems  has  not  been  the  case.  On 
Monday  morning  last  he  got  out  about  3 
a.  m.,  driving  his  household  effects  to  Ham- 
ilton, where  he  shipped  them  to  parts  un- 
known. Mr.  A.  J.  Wilkes  is  the  largest 
creditor,  to  whom  he  owes  about  $400:  $250 
of  this  was  for  rent  and  the  rest  was  money 


advanced  to  assist  O'Carr.  He  also  owes  a 
number  of  other  debts  and  his  liabilities  will 
reach  between  $600  and  $800.  The  stoves 
which  were  in  the  shop  were  owned  by  a 
London  firm,  who  held  a  lien  on  them.— - 
[Brantford   Expositor. 

The  price  paid  by  the  English  syndicate 
which  bought  the  Anaconda  copper  mine 
was  ,£5,000,000  sterling.  The  mines  have  a 
capacity  of  1,500  daily,  and  when  in  full 
operation  furnish  employment  to  3,000  men. 
The  Famous  mine  was  bought  in  1881,  the 
price  paid  being  £30,000.  The  St.  Lawrence 
mine,  which  is  the  second  largest  of  the 
group,  was  purchased  later  for  something 
over  $62,000,  making  the  total  original  cost 
less  than  $100,000.  Since  the  purchase. 
$20,000,000  in  improvements  have  been 
placed  on  the  plant.  It  is  estimated  that 
during  the  last  ten  years  about  $13,000,000 
have  been  taken  out  of  the  mines.  It  is  un- 
derstood that  the  English  syndicate  will 
work  the  mines  to  their  fullest  extent. 

A  large  number  of  the  old  friends  of  Sam. 
Grigg,  the  late  proprietor  of  the  Grigg  House 
at  London,  gathered  in  the  lecture  room  of 
the  Young  mens  Christian  Association  the 
other  afternoon  to  hear  him  speak  to  com- 
mercial travelers.  He  gave  a  simple  un- 
varnished account  of  the  manner  in  which 
he  had  been  led  to  accept  Christianity  and 
and  give  up  his  position  of  hotel-keeper. 
"  From  whiskey  to  the  Word  of  God  "  might 
have  been  taken  as  his  text.  Mr.  J.  C.  Ma- 
dill,  the  vice-president  of  the  Travelers' 
Circle,  occupied  the  chair,  and  Miss  Grace 
Walton  Sang  a  solo  at  the  close  of  the  ad- 
dress. 

The  other  evening,  the  merchants  of  West 
Lome  held  a  meeting  over  McPherson  Bros, 
store,  and  organized  as  the  Commercial 
Union,  with  Dugald  McPherson,  President, 
F.  Mettam,  Secretary,  and  a  committee  of 
management,  consisting  of  the  Pres.,  Sec'y., 
and  W.  Colwell,  the  object  being  to  establish 
a  better  cash  system  of  doing  business,  more 
particularity,  for  the  benefit  of  the  cash  pay- 
ing customers,  in  order  to  give  them  the  full 
benefit  of  their  cash,  and  in  all  cases  to  give 
them  a  cash  discount, and  to  encourage  cash 
transactions,  to  regulate  trade,  and  establish 
a  good  market  for  all  kinds  of  produce  in 
West  Lome. 

Letters  patent  have  been  issued  by  the 
Dominion  Government  incorporating  Messrs. 
Chas.  T.  Sise,  Geo.  W.  Moss,  Hon.  J.  R. 
Thibaudeau,  F.  L.  Beique,  Q.  C,  John  Car- 
rol of  Montreal  ;  Chas  A.  Hamilton,  Henry 
D.  Stanley,  of  Bridgeport,  Conn.  ;  E.  F. 
Phillips,  of  Providence,  R.I.,  under  the  name 
of  "The  Montreal  Metal  Works,"  (Limited), 
with  a  capital  stock  of  $50,000.  The  prin- 
cipal objects  of  the  Company  are  to  manu- 
facture and  deal  in  every  description  of  appa- 
ratus and  metals,  and  the  appurtenances  of 
the  same  used  in  connection  with  the  busi- 
ness of  telegraph,  telephone,  electric  light, 
electric  railway  or  cable  companies,  and  also 
to  purchase  or  lease  electric  light,  telegraph, 
telephone  or  cable  plants,  works,  lines  orap- 
patus. 


HARDWARE. 


H.  S.  ROWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


37    Front    Street   West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


ALL  KINDS  OF  DEBTORS  AND  HOW 
TO  MEET  THEM. 

There  is  a  class  of  debtors  in  every  com- 
munity regarded  as  hopeless.  Some  of 
them,  strange  to  say,  are  in  business  and 
getting  credit,  and  yet  have  been  regarded 
as  hopeless  for  years.  They  manage  to 
continue  in  business  by  preying  upon  the 
inexperienced  or  careless  seller,  whose 
object  is  rather  to  make  a  sale  than  to  make 
a  collection.  There  is  a  form  of  advertising 
now  resorted  to  by  many  new  concerns 
which  consists  in  putting  out  goods  every- 
where, no  matter  what  the  credit,  for  the 
purpose  of  introducing  them,  and  with  the 
ultimate  object  of  diopping  unworthy  custo- 
mers when  the  goods  have  found  a  market. 
This  and  many  other  similar  reasons  may 
be  given  for  the  long  life  of  many  business 
houses  that  are  utterly  insolvent  and  un- 
worthy of  credit,  and  that  live  only  to  beat 
their  creditors  and  to  boast  of  it.  Claims 
received  by  lawyers  against  these  houses, 
extending  through  a  series  of  years,  tell  the 
story  of  the  fraud  of  which  such  houses  are 
guilty,  and  of  the  fearful  ignorance  or  care- 
lessness of  some  salesmen  or  credit  men. 
There  is  one  house  in  Detroit,  to-day,  doing 
an  apparently  thriving  business  on  a  leading 
thoroughfare,  which  seems  to  meet  with  no 
difficulty  whatever  in  getting  goods,  and  yet 
inquiry  of  almost  any  lawyer  in  the  city  will 
show  uncollectable  bills  all  the  way  from  a 
day  to  six  years  overdue. 

The  faithful  efforts  of  the  mercantile 
agencies,  instead  of  killing  this  business, 
seemingly  have  no  effect  upon  it,  for  what 
can  the  agency  do  when  men  will  fly  in  the 
face  of  unfavorable  reports  and  sell  their 
goods  notwithstanding.  The  most  inde- 
pendent man  on  earth  is  frequently  the  hope- 
less debtor.  His  very  hopelessness  is  his 
strength.  Lawyers  do  not  threaten,  because 
they  know  it  means  ridiculous  failure.  Col- 
lectors do  not  bore  them  because  they  know 


them  to  be  proof  against  duns.  The  sheriff 
does  not  bother  them,  because  previous 
efforts  have  proven  the  unsatisfactory  out- 
come of  levies. 

Thus,  so  long  as  he  can  get  goods — and 
there  appears  no  limit  to  his  ability  to  do  so 
— he  is  all  right.  Men  will  sell  this  sort  of 
a  tradesman,  and  then  blame  the  collector 
for  what  appears  to  be  lukewarm  effort  to 
collect.  The  failure  to  realize  is  charged  to 
the  lawyer's  or  the  agency's  incompetency, 
ins.ead  of  placing  the  burden  of  blame 
where  it  belongs,  that  is,  on  the  credit  man. 

The  way  to  meet  this  man  is  never  to  sell 
him — and  if  he  once  becomes  your  debtor 
do  not  hesitate  to  recognize  your  mistake 
and  blame  the  proper  person  for  it.  You 
can  close  this  man  up,  but  at  your  own 
expense  and  with  little  profit  to  yourself,  and 
for  this  reason  you  will  let  him  run  to  suck 
the  blood  of  other  victims.  A  sharp,  watch- 
ful attorney  may  some  day  see  a  chance  to 
slip  in  and  get  a  stray  dollar,  and  that  is 
your  only  hope.  The  best  way  to  meet  this 
class  of  debtors  is  to  keep  away  from  it. — 
The  Collector. 


TOO  SMART. 


The  red  flag  fluttered  over  the  door  of 
Gillam's  Emporium.  The  villagers  were 
crowding  the  sidewalk,  while  from  within 
came  the  sound  of  the  auctioneer's  nasal 
tones  and  the  rap  of  his  hammer.  Mr. 
Whiffin,  a  merchant  from  the  neighboring 
county  town,  stopped  in  a  group  of  men  out- 
side. 

"Ned  Gillam  sold  out  by  the  sheriff! 
What  does  that  mean  ?  I  should  have  said 
that  of  all  the  young  men  in  this  village  he 
was  the  one  who  would  make  his  way.  Has 
he  taken  to  drink?" 

"  Not  at  all,"  said  the  squire.  "  He's  sober 
enough." 

"Ned  understood  his  business,"  pursued 
Whiffin,  still  curious.  "He  was  a  salesman 
for  me  for  two  years,  you  know.  I  never 
had  a  more  polite  fellow  to  customers,  nor 
one  who  could  run  off  goods  faster.  I  never 
had  any  damaged  goods  left  on  his  counter. 
He  sold  them  at  full  price.  He  was  almost 
too  smart." 

"You  have  hit  the  nail  on  the  head, 
there!"  said  the  squire.  "Gillam  is  a 
pleasant,  polite  fellow,  but  tricky.     When  he 


opened  the  Emporium  we  all  went  there  to 
buy.  I  took  my  custom  from  old  David 
Longaker  at  the  corner,  thinking  that  we 
must  have  the  'fine  table  delicacies'  which 
Ned  promised. 

"  But  presently  I  discovered  that  whenever 
he  could  palm  off  inferior  goods  for  the  best 
he  did  so.  I  never  went  back  to  him. 
David's  goods  were  just  what  he  represented 
them  to  be.  He's  a  crusty  old  fellow,  but 
his  word  is  to  be  taken." 

"Our  experience  was  the  same,"  said  the 
doctor.  "  My  wife  and  daughters  wanted  to 
keep  up  with  the  fashion,  and  bought  their 
hats  and  gowns  which  Ned  declared  were 
the  style  in  New  York. 

"But  when  they  found  they  were  old 
auction  goods  which  he  had  bought  cheap 
and  sold  at  high  profit,  they  never  went  into 
his  store  again. 

"That  is  the  history  of  his  dealings  with 
most  of  the  villagers.  One  after  another 
dropped  away  until  he  had  nobody  left. 
Hence— the  red  flag  and  the  sheriff!"  wav- 
ing his  hand. 

"Well  !  well  !  I  always  thought  Ned  Gil- 
lam would  score  a  success  in  this  world  ! " 
said  Mr.  Whiffin,  as  he  climbed  into  his 
buggy  and  diove  toward  home.  "Such  a 
polite  fellow  and  so  agreeable  to  every- 
body ! "  he  muttered,  flicking  his  horse 
gently. 

Young  Gillam  himself,  as  he  watched  the 
auctioneer  and  the  buyers,  wondered  bitterly 
at  his  defeat.  He  had  started  with  but  little 
capital,  but  clear  of  debt.  Now  he  owed 
every  one,  and  the  assets  would  not  cover 
his  debts. 

"  I  tried  to  be  civil  and  pleasant,"  he  said. 
"  1  looked  sharply  after  my  own  interest.  I 
don't  know  where  my  mistake  was  !" 

But  every  villager  in  the  crowd  knew. 

The  secret  was  a  truth  as  old  as  the  fiist 
trade  which  was  made  between  the  children 
of  Adam  ;  it  repeats  itself  in  every  individual 
life  to-day  ;  and  most  readers  who  have  seen 
this  glimpse  of  village  history  can  tell  what 
it  is. — Youth's  Companion. 


SPOONS.FORKS  ETC-STAMPED 
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ARE  GENUINE,.R0GERS"G00DS. 


HARDWARE. 


NEW    GOODS. 

THEHANDYRATCHETSCR    WDRIVER 


tools.  The  stock  or  frame  is  made  with 
three  sets  of  shoulders  and  V  bearings,  made 
true  with  its  base,  and  adapted  with  the  set 


No.  1. 


Fig.  6  illustrates  its  use  for  boring  or  dril- 
ling at  any  given  angle  the  tool  is  readily 
and  accurately  attached  to  the  bit  or  drill  by 
the  V  bearing  and  set  screw. 

As  shown  here  the  base  of  the  level  as- 
sumes the  perpendicular  and  serves  (detach- 
ed from  the  bit)  as  a  plumb.  The  compact- 
ness of  the  Level  and  the  combination  of  uses 
to  which  it  may   be   applied  are  certain  to 


This  screw  driver  is  a  strong,  light,  neat, 
rapid,  convenient  implement.  It  is  reversi- 
ble, to  turn  right  or  left  (in  or  out)  by  a  sin- 
gle motion  of  the  finger  on  the  projecting 
pawl,  without  removing  the  blade  from  the 
screw  or  changing  the  position  of  the  hand 
on  the  tool.  The  blades  are  hand  forged 
from  special  steel,  and  are  carefully  temper- 
ed and  thoroughly  inspected.  TI12  ratchet, 
pawl,  and  all  of  the  working  parts  are  manu- 
factured from  steel.  All  of  the  parts  are  fine- 
ly proportioned, highly  finished,  and  combine 
the  greatest  possible  strength  and  durability. 


No.  2. 


Fig.  4. 

make  it  a  favorite  with  carpenters  and  all 
craftsmen  who  use  a  level.  The  tool  is  well 
made  and  carefully  finished,  either  in  highly 
polished  and  lacquered  brass  or  nickel  plate. 
In  the  former  style  of  finish  the  price  is  $9 
per  doz.,  in  the  latter  $12  per  doz.  It  is  ma- 
nufactured by  Tower  &  Lyon,  65  Chambers 
street,  New  York. 


This  cut  represents  (^  size)  the  Pocket 
size  No.  1,  which  is  especially  adapted  for 
electrical,  telephone,  store  service,  and  simi- 
lar work  where  a  convenient  pocket  screw- 
driver is  much  needed.  It  is  very  strong, 
light  and  neat.  They  are  manufactured  by 
Tower  &  Lyon,  95  Chambers  Street,  New 
York. 


THE  UNIQUE  POCKET  LEVEL. 

This  level  combines  a  level,  plumb,  Incli- 
nometor,  bevel  protractor,  etc.  The  Unique 
Level  weighs  three  ounces  and  is  packed  one 
in  a  paper  box,  size  2]^  inch  square  by  \yi 
inch  thick.  It  is  designed  for  use  as  an  in- 
dependent tool  or  in  connection  with  a  steel  or 
wood  rule,  straight  edge,  steel  square,  tri- 
square,or  bevel,  or  for  determining  the  boring 


Fig.  5. 


Fig.  3. 

the  angle  of  an  auger  bit  or  drill.  It  is  light, 
convenient  to  carry,accurate,and  either  inde- 
pendently,or  in  connection  with  a  steel  square 
or  straight  edge,  will  be  found  a  perfect  sub- 
stitute for  more  cumbersome  and  expensive 


screw,  for  attaching  it  to  a  straight  edge,  bit 
or  other  tool.  The  frame  also  carries  a  gra- 
duated rotary  disk  which  may  be  instantly 
adjusted  at  any  angle  from  the  horizontal  to 
ninety  degrees.  When  adjusted  at  ninety 
degrees,  the  base  edge  forms  a  right-angle 
with  the  level,  thus  giving  an  accurate  plumb. 
The  illustrations  show  a  few  of  the  uses  of 
this  tool,  and  many  others  will  occur  to  a 
practical  mechanic  or  a  careful  amateur. 

Fig.  4  shows  the  Level  applied  to  a  steel 
square,  tri-square,  straight  edge,  steel  or 
wood  rule  for  a  level,  or  to  find  the  plumb  by 
reversing  as  shown  on  the  bit  in  the  cut 
below. 

Fig.  5  shows  its  use  as  an  inclinometer  or 
bevel  the  graduated  rotary  disk  showing  ac- 
curately by  degrees  any  angle. 


Fig.  «. 


HARDWARE. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


Established  1864. 


CLARKSON  4  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   _---.._.-.       «..— 

waatf-aA-   TORONTO,  ONT. 

Edward  Still.  ' 


Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

56   St.  Peter  St.  MONTREAL,, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openj  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


[lie  Automatic  Knife  Co,  of  Ontario,  Ltd,, 


GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,    r    ronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 

J.  &  c. 


P.O.  BOX  768. 


HODGSON, 


MONTREAL. 

MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 


WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 

£S"Our  name  Is  stamped  on  every  pipe.-Si  74   York   St.,   Toronto. 


■THE- 


r> 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H.  D.  SIMMONS, 


AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  MalLSf  iST&E*" 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market     Wo  also  manufacture  a  mil 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  *c.     Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 


HARDWARE. 


STRUCTURAL  STEEL. 

The  introduction  of  steel  into  architecture 
is  one  of  the  modern  appropriations  of  an 
element  of  strength  that  in  economy  of  space 
and  durability  of  use  is  in  direct  coincidence 
with  the  progress  of  metallurgical  science. 
We,  as  a  nation,  are  amongst  the  youngest 
of  the  scions  of  history.  Our  ancestors  were 
amongst  the  best  products  of  modern  civili- 
zation, and  though,  for  a  time,  the  modest 
forms  of  architecture  had  the  sacredness 
and  dignity  of  home,  the  idea  of  scope, 
strength  and  beauty  was  in  the  instincts  of 
the  pioneer,  as  the  grace  and  majesty  of  the 
oak  is  in  the  husk  of  an  acorn.  As  a  nation 
we  are  rapidly  getting  away  from  the  pioneer 
and  preliminary  types  of  architecture,  and  as 
the  centers  of  business  are  being  definitely 
located  and  the  focus-points  of  future  com- 
merce and  greatness  are  being  established, 
we  are  adopting  what  is  stable  and  perma- 
nent in  our  public  edifices.  The  temporary 
and  frail  is  being  relegated  to  the  backwoods; 
and  in  conformity  with  this  historic  fact  we 
have  the  predestined  coincid'ence  of  appro- 
priate means,  improved  methods,  and  an  un- 
limited amount  of  subservient  material.  Iron 
is  becoming  the  rib  of  modern  civilization. 
On  the  basis  of  old  uses  our  iron  industries 
would  be  largely  superfluous.  With  its  ser- 
vice limited  to  the  old  formula,  99  per  cent, 
of  our  iron  industries  would  be  wiped  off  the 
slate  of  labor. 

We  are  rapidly  developing  the  uses  of  iron 
and  steel,  and  perhaps  in  no  direction  in  so 
pre-eminent  and  definite  a  manner  as  in  that 
branch  of  service  in  which  structural  steel  or 
iron  is  a  prominent  factor.  The  skill  of  the 
Vulcan  moves  with  the  science  of  building. 
Our  bridges  and  temples,  our  city  blocks  and 
our  congressional  halls  are  making  a  conti- 
nuous and  increasing  demand  on  the  product 
of  the  mine,  the  furnace  and  the  fcrge.  From 
ocean  to  ocean  iron  girdles  the  continent 
and  climbs  the  sky,  and  no  contribution  of 
Mother  Earth  to  the  needs  of  man,  next  to 
that  of  the  food  he  eats,  is  so  important  as 
the  iron  on  which  he  travels  and  under  which 
he  lives. 

We  might  cite  as  examples  such  cities  as 
New  York,  Chicago,  St.  Louis,  etc.  Many 
of  the  public  edifices  in  these  metropolitan 
cities  inclose  thousands  of  tons  of  iron  and 
steel  in  their  brick  and  granite  ribs.  We 
quote  the  following  from  a  contemporaiy  in 
regard  to  the  use  of  steel  in  the  architectural 
work  of  Chicago.     It  says  : 

"  This  Chicago  style  of  architecture,  as  the 
steel-skeletoned  business  blocks  may  be 
termed,  is  six  years  old.  The  Chicago  Opera 
House  was  the  first  fire-proof  building  in  the 
city  in  which  this  radical  departure  in  build- 
ing rules  was  made.  The  floor  beams  were 
those  first  used  of  steel.  The  columns  were 
of  cast  iron.  Then  followed  the  Rookery, 
Counselman,  Gaff  and  Board  of  Trade  Build- 
ngs,  all  with  steel  beams  and  cast  iron 
columns.     But  steel   is  gradually  replacing 


cast  iron  for  columns.  The  Rand-McNally 
building  was  the  first  in  which  steel  was  used 
exclusively.  But  the  Monadnock,  Pontiac, 
Caxton,  Kearsarge,  Northern  Hotel,  Masonic 
and  Temperance  Temples,  and  the  Fair 
Building  are  all  steel  structures.  The  steel 
used  besides  the  beams  and  columns  is  found 
in  the  frames  of  bay  windows,  roof  work,  sup- 
ports for  roofs — in  fact,  everything  that  as- 
sists in  holding  the  weight  of  the  building. 
The  foundations  also  are  of  steel." 

This  is  but  an  instance  of  what  is  being 
done  in  all  of  our  great  centers  of  industry, 
and  also  in  older  countries,  where  they  are 
not  behind  us  in  iron  if  in  liberty.  The  future 
of  structural  iron  and  steel  is  by  no  means 
unpromising,  and,  perhaps,  in  no  department 
more  sure  of  increasing  demand. — Age  of 
Steel. 


BRIBERY  IN  SELLING  PAINTS  AND 
VARNISHES. 

The  Oil,  Paint  and  Drug  Reporter  thus 
descants  upon  a  new  outgrowth  of  excessive 
competition  in  the  paint  and  varnish  trade 
of  the  United  States  :  A  disease  which  is  at 
once  insidious  and  malignant,  is  something 
about  which  the  public  welfare  demands 
plain  speaking,  and  no  false  delicacy  should 
prevent  the  defining  and  explaining  of  it, 
and,  if  possible,  a  suggestion  as  to  treat- 
ment. 

With  the  growth  of  the  paint  and  varnish 
trades  has  grown  an  abuse,  the  proportions 
of  which  are  already  large  enough  to  be 
alarming,  and  whose  present  vitality  is  indi- 
cative of  future  development.  It  has  been 
the  established  practice  of  large  users  of 
these  goods,  such  as  furniture  makers,  car- 
riage and  car  builders,  and  others,  to  leave 
the  purchase  of  paints  and  varnishes  in  the 
hands  of  the  foreman.  This  practice  was 
based  on  the  logical  premises  that  the  man 
who  was  responsible  for  the  work  should  be 
allowed  to  select  his  materials.  So  far,  so 
good  ;  but,  unfortunately,  the  character  of 
the  competition  was  such  that  the  foreman, 
in  the  nature  of  things,  could  not  long  re- 
main incorrupt.  A  drink,  to  close  a  bargain, 
is  a  practice  which  obtains  amongst  working 
people  the  world  over,  and  the  foreman  was 
made  to  travel,  rapidly,  and  perhaps  not  un- 
willingly, from  beer  at  the  corner  saloon  to 
wine  at  the  hotel.  Very  soon,  drinks  were 
found  to  be  not  sufficiently  material,  and  the 
giving  of  some  trifling  present  at  some  par- 
ticular season  was  added.  From  that,  it 
was  an  easy  step  to  giving  a  pour-boire  in 
the  shape  of  a  five  dollar  bill  every  time  an 
order  was  obtained.  As  mighty  oaks  from 
little  acorns  grow,  so  from  apparently  insig- 
nificant beginnings  has  grown  a  system 
which  it  is  certainly  worth  while  to  pause 
and  think  over. 

According  to  what  appears  to  be  good 
authority,  many  foremen  are  now  obtaining 
in  cash  about  twenty  per  cent,  of  the  amount 
of  all  the  varnish  used  in  their  respective 
shops,   and   possibly   an   approximate   per- 


centage of  the  amount  of  the  paints 
and  oils.  One  varnish  house  is  said  to 
give  a  certain  foreman  $600  a  year,  paid 
in  regular  monthly  sums,  without  regard  to 
the  amount  of  business  obtained. 

In  many  shops,  little  subsidy  means  little 
order,  and  no  subsidy  means  no  order — as 
many  a  disgruntled  salesman  can  testify. 
That  there  are  any  number  of  foremen  still 
inviolate  in  a  comparative  sense,  and  some 
of  them  so  in  a  positive  sense,  goes  without 
saying,  but  how  long,  it  may  well  be  acked, 
will  it  be  before  the  twenty  per  cent,  subsidy 
system  becomes  general? 

A  varnish  maker  relates  an  interesting 
experience  with  one  of  the  U.  S.  navy  yards, 
which  is  valuable  as  throwing  some  light  on 
the  way  workmen  regard  these  subsidy 
claims.  He  had  been  awarded  the  contract 
for  supplying  seven  hundred  dollars  woith 
of  varnish — his  bid  having  been  considerably 
lower  than  any  of  the  others — and,  after  he 
had  made  delivery  of  the  goods,  he  was 
called  upon  by  a  workman  from  the  navy 
yard,  who,  with  perfectly  unabashed  front, 
demanded,  on  behalf  of  himself  and  his  fel- 
lows, the  sum  of  one  hundred  dollars  in  con- 
sideration of  their  using  the  varnish  supplied. 
The  varnish  man,  who  had  already  cut  his 
profit  to  the  vanishing  point,  very  naturally 
declined,  whereupon  the  workman  departed 
in  anger.  A  day  or  two  after  the  navy  yard 
authorities  notified  him  to  remove  the  goods, 
as  they  had  been  condemned  in  the  shops  as 
of  inferior  quality.  The  varnish  man  pro- 
tested, and  demanded  that  a  new  trial  by 
competent  men  be  made.  Again  came  a 
letter  saying  that  a  second  trial  had  been 
made  with  precisely  similar  result — the  var- 
nish was  unfit  for  use,  and  must  be  removed. 
By  this  time  the  varnish  man  was  fighting 
mad,  and  he  proceeded  to  handle  the  navy 
yard  people,  from  the  executive  down  to  the 
foreman,  in  a  manner  which  conveyed  his 
sincere  intention  of  having  somebody's  scalp. 
His  goods  were  finally  accepted  and  paid 
for. 

If  there  is  any  reason  why  foremen  should 
exact  a  commission  it  certainly  does  not  ap- 
pear on  the  surface,  and  the  whole  paint  and 
varnish  business  is  unquestionably  debased 
by  the  practice. 

Where  it  has  been  possible,  the  manufac- 
turer has,  no  doubt,  made  the  purchasing 
house  pay  in  the  price  the  subsidy  exacted 
by  him,  but  in  the  nature  of  things  this  could 
not  continue.  With  competition  every  day 
more  keen,  the  buyer  is  gradually  paring  the 
seller  down  closer  and  closer  to  his  produc- 
tion price,  and  leaving  less  and  less  margin 
out  of  which  to  satisfy  the  itching  palm  of 
the  autocrat  of  the  shop. 

If  the  present  practice  is  allowed  to  con- 
tinue, the  time  will  come  when  the  manufac- 
turer will  be  compelled  to  choose  between 
the  two  alternatives  of  giving  up  his  legiti- 
mate profit  or  of  debasing  his  goods  suffi- 
ciently to  leave  him  a  living  margin.  There 
is  another  alternative  which  may  suggest 
itself  to  the  sturdy  American  character- — the 
exercise  of  which  may  possibly  be  painful  to 
the  feelings  of  the  foreman,  but  will  certainly 
be  salutary. 

The  question  is  :  Which  of  the  three  alter- 
natives will  the  manufacturer  take?  It  is  an 
important  question. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


CTTB^k-Isr     STOVE     PIPE     AT^IRlSriSIH:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


GtOTjJD    XjIQTJIZD    BEOI<rZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot  — 
Future — 
Copper,  B.E.S 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Cokes 
Pig  Iron — Scotch  ) 
Warrants.         / 
N0.3  Middlesboro',    40s.   ij^d. 


,£90  17s.  6d. 
91  1  os.  od. 
57  10s.  od. 
12  10s.  od. 
23  15s.  od. 
48  00s.  od. 
13s.  6d. 

47s.  od. 


cable  quota- 
Last  week. 
,£90  1  os.  od. 
91  00s.  od. 
58  00s.  od. 
12  10s.  od. 
23  17s.  6d. 
48  00s.  od. 
13s.  6d. 

47s.  od. 
40s.  3d. 


MONTREAL  MARKETS. 

Montreal,  Aug  7,  1891. 
The  week's  trade  in  all  lines  has  been  un- 
important, and  consequently  there  are  few 
features  to  refer  to.  Pig  iron  is  steady, 
sheet  material  quiet,  and  other  lines  are 
unchanged. 

PIG  IRON. 

The  pig  iron  market  is  quiet  and  business 
during  the  week  being  unimportant.  In  fact 
the  only  feature  of  the  week  is  the  compara- 
tive dearness  of  Eglinton  as  compared  with 
Carnbroe,  sales  of  it  being  reported  at  $19.50, 
while  Carnbroe  is  at  $19  to  $19.50.  Superior 
brands  are  unchanged  at  $21  to  $21.50. 
Cables  show  no  change  on  makers'  brands, 
but  ocean  freights  are  higher  as  the  fall 
season  approaches. 

BAR  IRON. 

Bar  iron  furnishes  nothing  special,  there 
being  a  quiet  jobbing  business  to  note  on 
the  basis  of  $2. 

SCRAP  IRON. 

There  is  very  little  business  doing  in  the 
old   material.     Wrought   iron   scrap   stands 
at  $17,  and  cost  a  few  figures  less. 
TIN    PLATES. 

There  is  little  that  is  new  to  say  about  tin 
plates,   business   moving   in   a  small  way  at 
$3.60  to  $3.75  for  cokes,  which  is  the  same  as 
last  week,  while  charcoal  sells  at  $4.75. 
TERNE   PLATES 

This  article  furnishes  no  special  features, 
the  movement  being  small  but  prices  are 
shady  at  $7.25. 

CANADA  PLATES 

There  is  little  doing  in  this  line  business 
being  small  while  prices  are  somewhat  lower 
at  $2.85  to  $2.90. 

NAILS. 

The  nail  market  remains  as  before  and 
business  generally  is  quiet.  A  nominal  basis 
is  the  old  range  of  $2.15  to  $2.20. 


STEEL    WIRE    NAILS. 

10  dy  to  60  dy  per  keg    $305 

9  dy  to  60  dy  "         3.35 

8  dy  to  60  dy  "         3.60 

7  dy  to  60  dy  " , .  3.90 

6  dy  to  60  dy  "         4,20 

5  dy  to  60  dy  "         4.20 

4  dy  to  60  dy  "          4.50 

3  dy  to  60  dy  "            5.40 

3  dy  fine,                            6.50 

GENERAL  HARDWARE. 

Various  lines  of  shelf  and  other  hardware 
share  in  the  quietness  that  generally  prevails 
now,  and  there  are  few  features  to  note. 
There  is  some  demand  for  sporting  special- 
ties in  an  occasional  way,  but  nothing 
special.  Heavy  lines,  such  as  locks,  hinges, 
etc.,  and  other  supplies,  are  quiet. 
BARB  WIRE. 

The  demand  for  barb  wire  is  fair  with  the 
movement  of  an  ordinary  character.  For 
business  in  a  small  way  from  jobbers  4%"c.  is 
the  idea. 

CHEMICALS. 

There  is  nothing  new  to  note  regarding 
chemicals,  for  trade  is  now  passing  through 
its  quiet  period,  the  wharves  being  all  clear. 
Consequently  there  is  little  doing  from  first 
hands  or  in  a  jobbing  way  either.  Prices 
remain  as  before  and  nothing  new  comes 
over  the  cable. 

OILS. 

It  has  been  a  rather  quiet  week  in  oils 
with  little  to  note  in  any  particular.  Cod 
oil  has  furnished  some  business  but  is  quieter 
now  ;  while  linseed,  seal  oil,  etc.,  present  no 
new  features. 

LEADS. 

Leads  furnish  a  quiet  jobbing  trade 
and  prices  are  unchanged.  We  quote  : — 
Choice,  6  to  6j£c;  No.  1,  $5.50;  No.  2,  $5; 
No.  3,  $4  50;  dry  white,  6c;  red  ditto,  4Xc. 

GLASS. 

There  is  only  a  quiet  business  doing  in 
glass  and  prices  are  more  or  less  nominal. 
From  $1.40  to  $1.50  is  quoted,  but  this  would 
be  cut  for  a  round  lot. 

NAVAL  STORES. 

There  is  only  a  small  trade  to  note  in 
naval  stores  and  prices  have  not  been 
subjected  to  any  change  except  turpen- 
tine, which  is  somewhat  easier.  We 
quote  :— Turpentine,  56  to  57c;  rosin, 
$2  to  $4.25,  as  to  brand;  coal  tar,  $4  to  $4.25; 
cotton  waste,  5>£c.  for  colored,  and  7  to  10c. 
for  white;  oakum,  5X  to  7j£c;  and  cotton 
oakum,  10  to  i2}4c.  Cordage  is  steady,  with 
Sisal  at  9'^c.  for  7-16  and  upwards,  and  15c. 


for  deep-sea  line.  Pure  manilla,  13XC.  for 
7-16  and  upwards,  and  I4^c  for  smaller 
sizes. 

BINDER  TWINE. 

There  is  a  fair  business  in  the  article  con- 
sequent upon  the  harvesting,  and  some 
good  orders  are  noted  from  Ontario  and  the 
west  generally.  Values  rule  the  same,  9  to 
14c.  according  to  brand. 

CEMENT,  ETC. 

The  market  maintains  its  easy  tendency, 
and  although  receipts  have  fallen  off  within 
the  week  the  supply  on  spot  is  still  consider- 
able. English  cement  is  quoted  at  $2.30  to 
$2.45,  Belgium  at  $2.25  to  $2.35,  and  Ger 
man  $2.65  to  $2.90.  Firebricks  move  slowly, 
the  small  lots  on  the  basis  of  $17  to  $23  per 
1,000  ex.  ship. 

PETROLEUM. 

The  movement  in  this  article  is  of  the 
average  character  for  the  season  :  business 
being  small,  while  values  have  an  easy 
tendency.  Prices  are  not  quotably  changed 
for  refined,  but  Canadian  crude  is  now 
quoted  at  $1,32^  per  brl.  at  Petrolea.  We 
quote  : — Canadian,  12XC.  to  \2%c.  at  Pe- 
trolea, 14c.  10  I4>£c.  in  car  lots  at  Montreal 
and  15c.  for  single  casks.  American,  2o^c. 
in  car  lots  and  2i^c.  in  10  brl.  lots,  2i)4c. 
in  5  brl.  lots  and  22c.  for  single  brl.  2  per 
cent,  off  for  cash;  American  benzine,  23c. 
to  25c.  and  Canadian   \\y2c.  to  15c. 


TORONTO  MARKETS. 

Toronto,  Aug  7,  1891. 
Trade  in  metals  has  been  a  fair  one  for  a 
midsummer  week.  Prices  have  been  steady. 
The  fall  prospects  have  not  yet  assumed  any 
distinctness  of  outline,  but  a  confident  feel- 
ing, based  upon  the  general  reports  of  the 
crops,  is  entertained.  The  hardware  trade 
of  the  week  calls  for  no  special  comment.  In 
that  line  of  trade  there  is  always  something 
selling;  it  has  so  many  resources  for  keeping 
trade  going  that  if  business  is  dull  in  one 
thing  it  is  usually  stirring  in  another. 

Iron  and  Steel— The  business  in  pig 
iron  has  been  quite  nominal.  A  few  small 
lots  have  changed  hands  but  owing  to  their 
fewness  and  their  smallness  they  might  be 
neglected  in  a  consideration  of  the  week's 
business.  There  are  some  inquiries,  but 
they  do  not  contemplate  the  movement  of 
stock  in  large  lots.  Ssme  single  cars  of 
Canadian  are  being  booked  for  future  de- 
livery. There  is  a  tendency  towards  stiffness. 


10 


HARDWARE. 


MARKETS—  Continued. 

Their  is  scarcely  any  casting   going  on  now 
in  the  founderies,  and  for  what  business  there 
is  doing  there  the  stocks  are  ample. 
British — 
No.  X  Calder  $23.  Xo.  1  Middlesboro  $20.75 

No.  3  Calder  $22.  No.  3  Middlesboro  $19.75 

No.  lSum'rlee $22.75       Carnbroe  S20.50. 
American — 

Soft  Southern  S20.50-821.50. 
Scotch  $*2.60-$28-50. 
Kockwood  J21-I21  50, 
Gloss  $22-¥23 
Woodward  $22-323. 
Canadian- 
No.  1  Siemens  §22.50. 
"     2         *'  $21.50. 

■'     3         "  ISA. 

The  firmer  tendency  noted  in  bar  iion  a 
week  ago  has  ended  in  greater  ease.  Ordin- 
ary now  quotes  at  $2.05  and  refined  at  $2.50. 
In  manufactured  iron  and  steel  there  is 
something  doing.  The  engine  and  boiler 
makers  are  busy.  A  ialling  off  in  British 
Columbia  trade  is  a  noticeable  feature.  The 
South  American  States  which  afford  a  mar- 
ket for  the  lumber  of  that  province  are  now 
agitated  and  dulness,  which  affects  the  bar 
iron  and  kindred  trades  here,  supervenes  in 
British  Columbia. 

Copper — is  a  shade  easier,  which  makes 
consumption  more  active.  Prices  are  14% 
to  15c.  for  ingots  and  18  to  20c.  for  sheets. 

Tin — The  New  York  market  is  firmer  for 
ingot  tin,  which  is  in  moderately  good  de- 
mand here  at  23  to  23,^0 

LEAD — Is  dull.  Round  lots  are  quoted  at 
3^c.  On  this  price  concessions  can  be  ob- 
tained.    Ordinary  lots  are  4c. 

Zinc  and  Spelter — Continue  firm  and 
active  at  6  to  b]ic.  for  blocks  and  6%  to 
6^c  for  sheets. 

Antimony — Is  very  quiet.  Cookson's 
quotes  at  15^  to  16c,  and  other  grades  at 
14^  to  15c. 

Tin  Plates — Are  arriving  more  freely. 
In  face  of  this  fact  it  is  safe  to  say  that  pur- 
chases could  be  made  under  quotations. 
This  applies  more  particularly  to  14  x  20 
plates.  In  large  sizes,  20  x  28  and  others, 
the  market  is  lightly  stocked.  Cokes  are 
commencing  to  arrive.  Quotations  are  : — I. 
C.  charcoal  is  $475  to  $5.,  I.  X.  charcoal 
$5.75  to  $6,  I.  X.  X.  charcoal  $6.75  to  $7,  D. 
C.  charcoal  $4.50. 

Terne  Plates — Have  arrived,  and  are 
selling  under  a  light  demand  at  $8.25  to 
58.50. 

Canada  Plates— The  demand  has  not 
sprung  up  yet,  but  stocks  in  both  Montreal 
and  Toronto  have  come  out  earlier  than  in 
former  years.      This    is    in    consequence  of 


difficulties  experienced  in  the  past  by  im- 
porters in  obtaining  prompt  deliveries  to 
meet  actual  requirements.  They  therefore 
piefer  to  submit  to  a  little  loss  of  interest, 
storage  and  insurance  in  order  to  have  stock 
when  they  want  it,  though  the  margin  of 
profit  scarcely  warrants  any  addition  to  the 
usual  expense  of  handling.  Prices  are  $3  to 
$3.10. 

Galvanized  Sheet  Iron — There  is  the 
usual  demand  of  the  season,  though  the  city 
consumption  has  been  somewhat  diminished 
on  account  of  building  operations  not  being 
up  to  expectations. 

Building  Hardware — Competition  for 
the  contract  to  fit  up  the  new  Parliament 
buildings  with  builders'  hardware,  wrought 
iron,  drill  work,  etc.,  is  going  on  just  now. 
The  commissioners  have  the  tenders  now 
under  consideration.  The  building  hardware 
trade  is  likely  to  be  a  large  one  this  fall. 

Harvesting  Tools— Are  pretty  well  out 
of  demand  now. 

Cut  Nails — Continue  to  quote  on  a 
special  basis  of  net  cash  $2.20.  The  normal 
basis  is  $2.35  in  four  months. 

Horse  Nails — Are  unchanged  at  50  and 
10  off  to  60  per  cent. 

Cordage — Steady  at  a  basis  of  i2j£c.  for 
manilla,  9c.  for  sisal  and  8>^c.  for  New  Zea- 
land. 

Binding  Twine — Has  not  changed  in 
any  respect  from  the  position  noted  a  week 
ago. 

Wire — Has  dropped  5  per  cent. 
OILS,   PAINTS  AND   COLORS. 

United  States  prices  on  linseed  oil  are 
being  met  by  native  crushers,  and  importa- 
tion is  thereby  checked.  So  far  it  has  not 
amounted  to  much.  Prices  are  unchanged 
at  62c.  for  raw  and  65c.  for  boiled.  Turpen- 
tine has  eased  off  to  56c,  but  since  the  de- 
cline outside  prices  have  taken  a  turn  and 
the  position  now  betokens  firmness  hence- 
forth. White  lead  is  unchanged  at  syic. 
All  other  lines  are  quiet.  The  paint  and  oil 
trade  for  July  has  been  a  better  one  than  has 
been  experienced  in  that  month  for  years. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(Tulloch  &  Co.,  London,  England,  Report.) 

The  market  continues  in  a  very  depressed 
condition,  and  in  the  absence  of  any  business, 
values  are  again  weaker.  Although  the 
leading  crushers  continue  to  ask  prices  above 
market  value,  holders  of  second-hand  parcels, 
bought  on  speculative  account,  continue  to 
meet  the  decline,  and  there  is  at  present  no 
signs  of  any  immediate  recovery  in  values. 


Linseed  continues  steady,  but  with  less  en- 
couragement for  crushing.  Spot  market  con- 
tinues slow.  Supplies  of  Linseed,  afloat,  from 
Bombay  and  Calcutta  to  U.  K.  and  Conti- 
nent are  as  follows  : 

1 89 1.  1890.  1889. 

Qrs.     80,577.         125,611         225,644. 

Present  values  to  buy  are  about  as  follows: 
First  Brands — July  22s.  ;  July  and  Aug.  22s. 
3d.  ;  Sept.  and  Oct.  22s.  3d.  Ordinary 
Brands — July,  2is.6d.  to  ns.yyid.  ;  July  and 
Aug.  21s.  9d.  to  22s.  ;  Sept.  and  Oct.  22s. 
GLASS. 

The  shortage  in  certain  sizes  with  the  im- 
possibility   of  recruiting   them    for  another 
month  makes  the  prices  firmer  in  the  lines 
most  in  request.    Quotations  are  unchanged. 
OLD  MATERIAL. 

The  market  is  unchanged.  The  following 
quotations  bear  repeating  :  No.  1  heavy  scrap, 
65  to67^c.per  100  lbs.;  stove  cast  scrap,42  to 
45c;  No.  1  wrought  scrap  62 >£  to  67^0.;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel',  20  to  30c;  new  scrap  copper,  9^  to 
io^c. ;  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  8j4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8%  to 9c. ;  scrap  lead  2%  to  2|^c. ; 
scrap  zinc,  2  to  ilAc.\  scrap  rubber,  1%  to 
lYzZ.  ;  country  mixed  rags,  90c. to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 

PETROLEUM. 

There  is  some  cutting  going  on  in  Cana- 
dian refined  which  is  shaded  from  16c.  to 
15c.  for  ten  barrel  lots.  Other  prices  hold  at 
former  quotations.     Business  is  very  quiet. 

The  Petrolia  Advertiser  reports  :  Petroha 
crude  $1.34^  per  bbl.  Oil  Springs  crude 
$1.34^  per  bbl.  Oil  has  taken  a  jump  in 
price  since  the  vote  on  the  Budget  was  taken, 
and  is  firm  at  the  above  quotations.  Refined 
remains  unchanged. 

HIDES,  ETC. 

Hides — Are  steady,  last  week's  quotations 
holding,  viz.,  5c.  for  weights  below  calls, 
and  8%.z.  for  others.  Cured  are  featureless 
at  6c. 

Skins — Pelts  are  up  to  40c,  and  lamb- 
skins to  50c. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 
Grate  Gross $4.25  $4.70  $4.40 

"      Net 3.79  4.19  3.92 

Egg  Gross 4.35  4.80  4.50 

"     Net 3.88  4.28  4.01 

Stove  Gross 4.35  4.80  4.50 

"    Net 3.88  4.28  4.01 

Chestnut  Gross...     4.35  4.80  4.50 

Net 3.88  4.28  4.01 


We  were  never  in  better  position    to   supply,  and   customers   may 
rely  on  getting  every  advantage  of  the  market. 

7  NEW  LINES  OF  STOVES  THIS  SEASON. 

Something  new  in  nestable  pipes,  50  in  crate.   Cheapest  yet  quoted, 

It  will  pay  you  to  find  what  we  have   to   offer   before  giving 
any  orders. 

We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


HARDWARE 
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AMERICAN   METAL    MARKETS. 

NEW  YORK,  Aug.  6,1891. 

Iron  and  steel,  in  one  form  or  other,  are 
passing  into  consumption  at  a  fair  rate,  but 
there  are  no  signs  of  greater  freedom  of 
action  on  the  part  of  buyers,  nor  do  the  sur- 
rounding influences  afford  a  great  deal  of 
encouragement.  The  idea  is  prevalent  that 
the  fall  season  will  witness  a  turn  for  the 
better  in  those  departments  in  which  railway 
and  other  structural  work  is  an  important 
factor,  but,  up  to  the  present  time  this  belief 
is  not  strengthened  by  actual  business  or 
new  inquiry.  To  the  contrary,  orders  come 
along  in  a  rather  aggravating  dilatory  man- 
ner, and  the  fair  business  doing  in  certain 
other  lines,  such  as  agricultural  implements 
and  various  small  productions  of  foundries, 
fails  to  compensate  for  the  stagnant  state  of 
affairs  in  the  market  for  the  heavy  forms  of 
finished  productions.  Values  are  held  re- 
markably steady  considering  the  trying  ex- 
perience of  two  or  three  months  of  positive 
dullness,  there  being  no  signs  of  weakness 
except  on  low  grade  pig  iron  and  some  (ew 
of  the  minor  varieties  of  manufactured 
goods. 

Some  few  of  the  most  popular  Pennsyl- 
vania brands  of  pig  iron  are  still  moved  out 
at  $18  for  No.  1  foundry  and  $16.50  for  No. 
2  do,  but  others  that  do  not  enjoy  as  envi- 
able reputation  are  slow  at  50c.  to  $1  per  ton 
less.  Good  Southern  brands  are  also  hold- 
ing their  own  fairly  well,  being  quoted  at 
prices  equivalent  to  $16.25  t0  $17.25  for  No. 
1,  $15.50  to  $16  for  No.  2  and  $15  to  $15.25 
for  No.  3.  Grey  forge  is  offered  with  some 
pressure,  however,  and  is  weak  at  $14  to 
$14.50,  according  to  brand.  On  Bessemer 
a  higher  price  than  $16  at  furnace  is  excep- 
tional at  the  moment,  and  sales  are  rather 
light.  Charcoal  iron  varies  between  $17.50 
to  $18,  Buffalo  delivery,  foi  Lake  Superior, 
and  $18  at  furnace  for  best  Southern.  Spie- 
geleisen,  20  per  cent.,  is  quoted  at  $27.50  to 
$28.50,  and  ferro  manganese,  80  per  cent.,  at 
$63.50  to  $64.50,  with  little  demand.  For 
old  material  the  demand  is  without  improve- 
ment. Iron  tee  rails  are  quoted  at  $20.50  to 
$21,  steel  at  $17,  and  No.  1  wrought  scrap 
at  $20  to  $20.50,  f.o.b.  cars  at  shipping  port. 

There  is  no  visible  improvement  in  the 
demand  for  steel  rails,  but  prices  are  held 
firmly  by  the  combination  at  $30.75  to  $31 
for  tidewater  delivery  and  $30  at  mill. 
Billets,  slabs  and  rods  are  barely  steady  at 
last  week's  prices,  and  meet  with  limited 
sale.  Some  few  lots  of  foreign  rods  are 
coming    in,    but    these    go    chiefly    on    for 


delivery  on  orders  placed  some  time  ago, 
and  have  little,  if  any,  effect  upon  the  mar- 
ket. 

Tin — On  pig  tin  there  has  been  a  further 
decline,  due  to  inactivity  on  the  part  of  buy- 
ers, and  probability  that  upward  of  2,500 
tons  will  arrive  here  and  in  London  before 
the  end  of  the  month.  Speculation  has  been 
spiritless  at  the  decline,  and  purchases  for 
consumption  are  still  on  a  very  moderate 
scale.  Ten  ton  lots  were  sold  at  $20.05  t0 
$20.10  net  cash,  and  at  20c.  with  seller's 
right  to  double.  Smaller  parcels  went  at 
2o'/i  to  2oXc.  regular,  out  of  store.  London 
cables  were  ^90  17s.  6d.  for  spot  and  ^91 
103.  for  futures. 

Copper — In  the  market  for  ingot  copper 
there  has  been  no  radical  change.  Home 
consumers  are  following  the  same  extremely 
cautious  policy  that  has  prevailed  for  some 
time  past,  and  export  movement  is  confined 
chiefly  to  consignments  and  deliveries  on  old 
orders.  Production  contmuesona  large  scale 
and  supplies  still  accumulate  despite  the 
suspension  of  work  latterly  at  the  Anaconda 
mines.  Lake  Superior  product  may  bequoted 
at  12  1-4  to  12  i-2c,  and  for  common  casting 
brands  11  3-4C  is  still  named.  Tuesday's 
London  cables  quoted  merchant  bars  at 
,£52  5s  for  spot  and  ^52  15s  for  futures. 

Lead — Pig  lead  is  not  offered  as  freely  as 
it  was  a  week  ago,  and,  while  the  demand 
continues  spiritless  prices  are  a  shade  firmer 
at  4.40  to  4.50c.  Spelter  is  still  quoted  at 
5.05  to  5.10c.  for  prime  Western,  with  sellers 
firm  but  only  a  moderate  business  passing. 

Tin  Plate — Tin  plate  is  without  further 
change  as  to  price,  and  the  market  for  the 
moment  rather  dull. 


TO  FOREIGN  BUYERS. 

The  fact  that  pig  lead  produced  in  the 
United  States  is  sold  in  Canada  at  $3.60  to 
$3.75  per  hundred-weight  has  recently  been 
the  subject  of  some  discussion  in  the  columns 
of  the  Toronto  trade  journal,  Hardware. 
The  price  of  the  same  kind  of  lead  in  the 
same  form  in  this  city  is  $4.40  per  100 
pounds. 

We  invite  the  attention  of  the  expounders 
of  McKinleyism  to  this  evidence  that  the  pro- 
tective producers  of  pig  lead  in  this  country 
sell  lead  in  Canada  at  a  price  lower  by  18  per 
cent,  than  the  price  which  the  people  of  the 
United  States  are  required  to  pay.     We  re- 


mind them,  as  we  have  reminded  them  be- 
fore with  respect  to  the  prices  of  other  pro- 
tected goods  when  sold  to  foreign  buyers, 
that  they  have  been  induced  by  designing 
and  dishonest  persons  to  declare  that  all 
such  assertions  concerning  prices  are  "  lies." 
"Infamous  and  outrageous  falsehoods,"  were 
the  words  used  by  Senator  Hiscock,  if  our 
memory  serves  us,  and  every  McKinley 
journal,  from  one  end  of  the  country  to  the 
other,  has  used  words  like  these  in  dealing 
with  the  same  subject. 

The  tariff  duty  on  pig  lead  is  $2  per  hun- 
dred pounds.  This  was  equivalent  to  77  per 
cent,  in  1890,  and  it  gave  the  protected  pro- 
ducers the  home  market.  Now  they  take 
from  the  buyer  in  the  home  market  $4.40  per 
hundred  pounds,  and  at  the  same  time  ask 
the  foreign  buyer  in  Canada  to  pay  only 
$3.60.  This  exported  lead  cannot  be  im- 
ported again  profitably,  for  the  duty  would 
raise  the  price  of  it  here  to  $5.60. 

We  understand  that  the  White  Lead 
Trust,  which  controls  96  per  cent,  of  the  in- 
dustry in  the  United  States,  sells  white  lead 
in  Canada  at  a  price  much  lower  than  the 
price  which  it  requires  buyers  at  home  to 
pay.  It  is  enabled  to  keep  up  the  price  at 
home  by  a  tariff  duty  of  $3  per  hundred 
pounds.  We  cannot  expect  that  our  high- 
tariff  friends  will  try  to  explain  these  things, 
for  even  when  we  have  copied  from 
their  own  columns  the  plainest  kind  of 
evidence  as  to  similar  transactions  they 
have  simply  repeated  their  original  assertion 
that  it  was  all  "  an  infamous  lie"  told  by 
"enemies  of  their  country's  industries."  The 
Chicago  Inter  Ocean  severely  denounced 
the  domestic  manufacturers  of  cartridges  for 
selling  their  goods  in  Canada  at  prices  about 
25  per  cent,  lower  than  the  prices  exacted 
at  home,  but  when  we  ventured  to  remind 
our  contemporary  in  Chicago  that  this  was 
not  strictly  in  accordance  with  the  sweeping 
assertions  it  had  been  making,  the  Inter 
Ocean  easily  forgot  all  it  had  said  about  car- 
tridges, and  in  a  short  time  it  was  playing 
the  same  old  tune  about  the  "lies"  of  the 
opponents  of  McKinleyism  concerning  re- 
reduced  prices  to  foreign  buyers. — N.  Y. 
Times. 
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Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 
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HARDWARE 


THE  TORTOISE  AND  THE  HARE. 

'Tis  an  old  story  which  has  been  often 
and  often  repeated,  says  an  exchange  that 
it  is  not  the  first  in  the  start  ot  the  race 
which  wins,  but  the  one  who  gets  bv  the 
winning  post  before  any  of  the  others. 
Every  one  of  our  readers,  no  doubt,  re- 
members the  nursery  legend  of  the  Hare 
and  the  Tortoise.  It  may  appear  somewhat 
foolish  on  the  face  of  it,  but,  nevertheless,  it 
is  having  pertinent  illustration  in  every  day 
life.  The  hare  is  no  doubt  the  fleetest  and 
would,  under  ordinary  circumstances,  out- 
strip the  tortoise,  but  the  tortoise  has  got  an 
indefatigable  power  for  hard  work  when  it 
starts  out  to  accomplish  a  certain  object,  but 
there  is  just  a  possibility  of  it  beating  the 
hare.  So  far  as  everyday  business  is  con- 
cerned we  can  recall  to  our  mind  many 
illustrations  of  the  fact  that  the  tortoise  in 
business  has  many  times  outstripped  the 
hare. 

It  is  not  where  you  start  in  life  by  which 
you  are  judged,  but  where  you  end.  Shake- 
speare says,  "  All's  well  that  ends  well,"  and 
there  is  no  better  illustration  to  be  found  of 
this  maxim  than  in  the  business  and  com- 
mercial world.  We  have  in  our  mind  two 
young  men  who  about  twelve  years  ago 
were  in  positions  very  wide  apart,  so  far  as 
remuneration  and  responsibility  is  con- 
cerned. One  of  them  was  earning  in  the 
neighborhood  of  $i,oooa  year,  and  the  other 
was  earning  somewhere  in  the  neighborhood 
of  $250,  or  about  one-fourth.  There  was 
very  little  difference  in  their  ages,  and  the 
young  man  who  was  earning  $1,000  a  year 
looked  down  upon  the  $250  cuss  with  a  cer- 
tain amount  of  contempt.  Time  passed  on 
and  about  three  years  ago  these  same  two 
individuals  happened  to  meet  in  our  pres- 
ence. The  gentleman  with  $1,000  a  year 
income  was  still  earning  $1,000  a  year  and 
no  more,  but  the  disparaged  individual,  who 
formerly  was  struggling  hard  for  his  $250, 
was  earning  $6,000  a  year.  "  All's  well  that 
ends  well,"  and  in  this  case  as  in  many 
others,  it  was  not  the  one  who  had  the  most 
advantages  and  opportunities  who  succeeded 
the  best.  If  anyone  had  been  told  that  the 
individual  who  was  then  earning  $2150  a 
year,  had  the  audacity  to  even  aspire  to 
$6,000  a  year,  let  alone  to  actually  accom- 
plish it,  or  to  absolutely  earn  it,  they  would 
have  been  considered  fit  subjects  for  a 
lunatic  asylum.  While  this  case  may  appear 
to  a  very  large  extent  a  romantic  one,  such 
things  are  accomplished,  or  are  in  process 
of  being  accomplished  every  day  in  the  year. 
As  an  illustration  of  how  easily  money  can 
be  lost  or  rather  wasted,  we  may  mention 
that  quite  recently  a  very  apt  illustration 
came  under  our  own  personal  notice.  A 
young  man  of  more  than  ordinary  intelli- 
gence entered  a  business.  It  was  new  to 
him.  He  had  very  little  experience  in  it  and 
less  cautiousless  than  he  had  knowledge  of 
the  trade  in   which  he  was  engaged.     He 


took  a  place  the  rent  of  which  would  frighten 
an  ordinary  business  man,  fitted  it  up  ela- 
borately and  expected  great  things,  but  was 
lamentably  surprised  when  he  found  that 
customers  did  not  walk  in  and  buy  his  waies 
with  a  rush.  The  expenses  were  still  con- 
tinuing but  the  customers  failed  to  realize. 
The  result  was  that  in  less  than  six  months 
he  had  sunk  a  round  six  thousand  dollars  in 
the  business  without  the  remotest  possibility 
of  ever  getting  it  back  again.  His  only 
assets  were  his  fixtures  and  these  put  up  by 
the  hammer  would  not  realize  sufficient  to 
pay  the  auctioneer.  He  attempted  to  be  a 
hare  in  the  race  for  business  but  he  was 
many  degrees  below  the  slowest  tortoise  ever 
born.  Young  men  commencing  business 
should  always  remember  the  story  of  the 
hare  and  the  tortoise.  It  would  be  service- 
able to  them  as  well  as  profitable.  "All's 
well  that  ends  well."  Never  mind  the  be- 
ginning but  take  good  care  of  the  finish  ; 
then  you  are  all  right. 

LIFE  BEHIND  THE  COUNTER. 

Life  behind  the  counter  is  a  deceptiv»one. 
Thousands  are  attracted  to  it  on  account  of 
its  apparent  ease.  The  fanner  comes  to 
town  these  hot  days  with  a  load  of  wood  or 
a  load  of  hay  and  after  tramping  about  for 
an  hour  or  two  he  disposes  of  it.  After  pay- 
ing the  horseshoer  for  the  setting  of  a  new 
shoe  to  replace  the  one  lost  off  coming  in, 
and  a  new  neckyoke  to  replace  the  one  he 
broke  trying  to  back  his  load  into  an  alley, 
he  starts  for  home.  As  he  jolts  along  over 
the  cobble  stones  astride  of  his  boom  pole, 
covered  with  dust,  and  the  muddy  sweat 
dropping  from  the  end  of  his  nose,  he  occa- 
sionally passes  a  store.  He  peeps  in  under 
the  heavy  awning  and  catches  a  glimpse  of 
the  smiling  face  of  the  trader  as  he  stands 
in  the  open  doorway,  in  his  nice  clean  white 
shirt  sleeves  with  a  pencil  over  his  right  ear 
and  surrounded  with  a  most  temptingly 
display  of  goods.  It  looks  so  cool,  cosy  and 
pleasant  that  it  reminds  the  farmer  of  an 
oasis  in  a  desert,  and  he  soliliquizes,  "  Now 
that  Jonts  had  only  $600  when  he  went  into 
business.  He  worked  Tom  Brown's  farm 
on  shares  and  didn't  know  any  more  about 
the  business  than  I  do.  My  little  farm  is 
worth  $3,000,  and  yet  I  am  compelled  to 
keep  my  nose  on  the  grindstone  from  morn- 
ing till  night  and  work  like  a  confounded 
slave  and  be  baked  in  the  sun,  smothered 
with  dirt  and  dust,  and  be  dubbed  a  dolt  and 
a  fool  by  every  young  upstart  in  town.  I  am 
subjected  to  all  this  simply  for  the  sake  of 
keeping  soul  and  body  together,  while  Jones, 
with  a  capital  of  only  $600,  can  li\e  like  a 
gentleman,  wear  fine  clothes,  smoke  cigars, 
go  to  the  theatre,  live  on  top  shelf  and  make 
money  beside."  And  so  the  farmer  goes 
home  with  a  flea  in  his  ear  and  resolves  to 
sell  his  little  farm  and  embark  in  the  mercan- 
tile business  and  join  the  great  army  of  men 
who  live  behind  the  counter.  In  my  travels 
I  come  across  many  a  man  who  had  thus 


been  lured  away  from  safe  moorings  and  had 
become  stranded  on  the  rock  of  merchandi- 
sing. We  say  life  behind  the  counter  is  a 
deceptive  one.  The  seeming  ease  that  ap- 
pears on  the  surface  is  a  fraud  and  a  delu- 
sion. No  man  who  chooses  a  life  behind  a 
counter,  for  the  sake  of  comfort  and  ease,, 
and  finds  it,  will  ever  succeed.  It  is  a  great 
mistake  (and  a  very  common  one,  too)  to- 
suppose  that  a  man  can  dress  up  and  sit 
down  in  an  easy  chair  behind  the  counter 
and  smoke  and  read  and  make  money. 
Thousands  have  made  this  mistake  to  their 
sorrow,  and  thousands  more  are  making  it 
to-day,  but  will  not  make  the  discovery  until 
it  is  too  late. 

When  men  learn  the  fact  that  a  life  behind 
the  counter  requires  a  careful  preparation 
and  that  certain  qualifications  are  absolutely 
necessary  to  insure  success,  then  will  fewer 
mistakes  be  made.  No  farmer  is  stupid 
enough  to  suppose  for  an  instant  that  he 
could  succeed  at  the  bench,  build  a  house  or 
make  a  watch  without  some  previous  train- 
ing, yet  large  numbers  of  them  are  just  fool- 
ish enough  to  suppose  that  no  special  quali- 
fications are  necessary  to  conduct  a  successful 
mercantile  business.  Did  you  ever  go  be- 
hind the  counter  and  look  under  ?  I  shall 
never  forget  the  first  time  I  went  behind  the- 
counter.  I  was  a  little  fellow  and  lived  on  a 
farm.  One  day  I  was  in  the  village  store 
and  the  merchant,  who  was  busy  at  the  rear 
end  of  the  store,  sent  me  behind  the  counter 
for  a  box  ot  old  nails  and  the  hatchet.  I  had 
always  held  a  very  exalted  opinion  of  the 
counter.  It  was  so  nicely  painted  and 
finished  and  I  had  seen  so  much  money  pass 
over  it  and  drop  with  a  "chink"  into  some 
mysterious  receptacle,  and  then  the  man  who 
stood  behind  the  counter  was  a  very  impor- 
tant personage  in  my  childish  estimation, 
and  my  highest  ambition  was  to  become  a 
great  man  just  ;ike  he  was  when  I  got  to  be 
a  man.  But  when  I  looked  unier  that  coun- 
ter and  saw  its  skeleton,  I  was  frightened. 
I  saw  its  rough  frame  work  braced  in  every 
direction  with  dusty  old  cob-webs.  I  saw  the 
ruined  remains  of  what  had  once  been  quite 
a  collection  of  useful  articles,  and  I  was 
afraid  to  explore  for  the  nail  box  for  fear  that 
I  might  discover  the  remains  of  some  human 
being. 

Since  that  eaily  event  in  my  lite  1  have 
passed  through  many  experiences,  some  of 
which  have  been  bitter  ones,  and  have 
learned  a  great  many  things.  To-day,  when 
I  look  under  the  counter,  I  see  in  my  imagi- 
nation the  dust-covered  bones  of  thousands 
of  farmers,  and  mechanics,  and  young  men 
with  money  but  nothing  else,  who  made  the 
fatal  mistake  already  referred  to,  and  were 
sacrificed  on  the  altar  of  ignorance  and  in- 
competency.—E.  A.  Owen  in  Michigan 
Trader. 


A  'eather  duster  disperses  butdoes  not  remov 
tbo  dust  from  the  store. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 
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THE  CONTRACT  SYSTEM. 

We  hardly  understand  why  a  number  of 
trade  journalists  are  frothing  at  the  mouth 
in  their  highly  wrought  indignation  regard- 
ing "contract  system."  We  will  admit,  at 
the  start,  the  contract  system  may  have  its 
faults,  but  did  it  ever  occur  to  these  editors 
that  a  manufacturer  has  the  right  of  having 
his  own  property  rights  recognized. 

Say  two  men  start  in  the  manufacturing 
of  plug  tobacco.  By  care,  attention,  good 
judgment,  push  and  advertising,  they  begin 
to  thrive.  Soon  their  tobacco  begins  to  be 
actively  called  for.  Why  ?  Because  the 
wholesaler  has  pushed  its  sale  ?  No  !  But 
because  of  the  two  men's  care,  attention, 
good  judgment,  push  and  advertising. 

Soon  these  two  men  find  that  people  are 
trying  to  make  capital  or  improve  their  own 
business  by  pushing  the  two  men's  plug — 
selling  at  cost — below  cost — and  then  making 
their  profit  up  on  other  goods.  Have  not 
these  two  men  the  right  to  protect  what  is 
their  own,  and  to  say  to  these  wholesalers, 
who,  by  selling  at  or  below  cost,  would 
deter  scores  of  others  from  selling  the 
tobacco.  "  Now,  to  protect  ourselves,  and 
in  justice  to  the  majority,  we  ask  you  to 
agree  to  sell  our  own  property  at  the  price 
we  shall  establish,  or  we  cannot  sell  you 
what  we  have  made  entirely  through  our 
own  care,  attention,  good  judgment,  push 
and  advertising  ?" 

Take  away  this  contract  system,  which 
compels  the  cutter  to  make  a  profit,  and 
protects  the  careful,  legitimate  wholesaler, 


and  in  less  than  five  years  the  largest  plug 
tobacco  manufacturers  in  the  United  States 
will  lose  50  per  cent,  of  the  business  they 
built  up  entirely  through  their  own  care, 
attention,  good  judgment,  push  and  adver- 
tising. 

We  have  followed  this  matter  for  many 
years,  and  we  know  the  manufacturer  is 
justified,  by  facts  and  figures,  to  protect 
himself  against  the  jobber  selling  at  cost. — 
Ex. 
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solid    handsome    cake 
SCOURING  SOAP 

Which  has  noequal  forall  clean- 
ing purposes  except  the  laundry-  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  ana  off  the  pots  and  pans. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to, 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 
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When  writing  to  our  advertiser     please  inclose 
the  above. 
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"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 
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THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


UN  &  COMPANY 
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METALS,    TIN     PLATES,    ETC. 


26,  28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

"WRITE    IFOIR    GiTJOT^TIOZLSrS. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAiMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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HARDWARE 


WHAT  THE  RUBBER  TIRE  HAS 
DONE. 

The  rubber  tire  first  made  the  bicycle  a 
possibility.  Before  it  was  invented  there  had 
been  two-wheeled  machines  somewheat  re- 
sembling in  general  construction  the  bycicle 
of  to-day,but  they  were  heavy,  clumsy  things 
little  better  than  toys.  The  steel-tired  ve- 
locipede was  only  a  slight  improvement  on 
the  old  hobby-horse  of  1840, which  latter  was 
propelled  by  the  rider  pushing  against  the 
pavement  with  his  feet. 

When,  however,  the  rubber  tire  came  out 
it  revolutionized  the  entire  trade.  The  man 
who  invented  it  made  a  large  fortune  in 
royalties.  Bicycles  became  the  rage. 
Throughout  the  country  the  boys  went  wild 
as  one  man  over  them.  Steel  spokes  were 
substituted  for  the  clumsy  wooden  ones, 
spring  saddles  and  frames  were  introduced, 
the  bearings  were  improved  and  the  bicycle 
began  to  compete  with  the  horse  in  point  of 
speed. 

But  the  solid  rubber  tire,  like  the  steel  tire 
of  the  old  velocipede,  outlived  its  usefulness. 
Notwithstanding  the  improvements  which 
had  been  made  in  the  frame  of  the  machine, 
the  tire  allowed  of  two  much  vibration  to 
satisfy  the  manufacturers.  The  coushion 
tire  made  its  appearance.  There  were  many 
varieties  of  this  tire,  but  they  generally  con- 
sisted of  a  thick  tire  with  a  hole  in  the 
middle.  Some  of  the  tires  have  five  or  six 
holes  running  through  them,  after  the  fashion 
of  an  electric  cable.  The  air  in  the  holes 
acts  as  a  cushion  and  reduces  considerabl) 
the  vibration  of  the  wheel  while  going  over  a 
rough  road.  Still  the  cushion  tire  is  not 
perfection,  although  the  best  makes  are  very 
durable. 

But  the  pneumatic  tire  is  nearer  to  perfec- 
tion than  anything  else  can  be.  It  gives  the 
easiest  motion  to  the  rider  and  jars  the  deli- 
cate parts  of  the  machine  less  than  any  other 
form  of  tire.  On  a  bicycle  with  a  pneumatic 
tire,  one  can  ride  over  the  roughest  cobble- 
stones with  the  same  smoothness  as  over  a 
billiard    table. 

The  pneumatic  tire  is  a  hollow  rubber  belt 
from  2  to  z*/2  inches  in  diameter.  It  is  in- 
flated with  air  by  a  special  process,  and  is 
attached  to  the  machine  in  a  different  manner 
from  the  ordinary  and  cushion  tires  The  air 
in  the  tire  acts  as  a  cushion  and  reduces  the 
vibration  to  a  minimum.  Besides,  the  action 
of  the   tire  helps  to  propel   the  wheel. 

The  main  objection  to  the  pneumatic  tire 
is  that  it  is  apt  to  burst  if  it  receives  a  severe 
shock.  The  mere  pressure  ol  the  weight  of  the 
machine  and  rider  does  not  break  it,  but  if 
the  cyclist  becomes  so  enthusiast  while 
riding  over  a  smooth  sidewalk  that  he  for- 
gets to  dismount  when  he  comes  to  a  cross- 
ing curb,  the  jar  is  pretty  apt  to  burst  the  tire. 

A  recent  invention,  however,  does  away 
with  this  difficulty  by  making  the  tire  extra 
thick  at  the  point  that  touches  the  ground, 
and  also  strengthening  it  still  more  by 
certain  mysterious,  patent-apphed-for  ar- 
rangements in  its  internal  economy. — New 
York  Sun. 


ARMOR-PLATE  TESTS. 

A  comparative  armor  test  to  ascertain  the 
relative  qualities  of  all-steel  plates  and 
nickel-steel  plates  for  use  in  arming  the  pro- 
tective decki  of  naval  vessels  has  been  had 
at  the  naval  ordnance  proving  ground  at  In- 
dian Head.  The  object  of  the  test  was  to 
obtain  data  to  be  used  in  determining 
whether  the  protective  deck  of  armored 
cruiser  No.  2,  the  New  York,  being  built  by 
Cramp  &  Sons,  should  be  made  of  ordinary 
tough  steel  plates  or  of  nickel  steel. 

Two  pairs  of  plates  were  tested.  Those  of 
all  steel  were  furnished  by  Cramp  &  Sons, 
and  were  each  1%  inches  thick  and  had 
80,000  pounds  tensile  strength.  The  nickel- 
steel  plates  were  from  Carnegie,  Phipps  & 
Co.,  of  Pittsburgh,  and  had  92,000  and  102,- 
000  pounds  tensile  strength.  Each  pair  of 
plates  was  bolted  to  substantial  live  oak  sup- 
ports, one  plate  being  placed  directly  on  top 
of  the  other.  This  gave  the  all-steel  target 
a  thickness  of  2%  inches  and  the  nickel  steel 
a  thickness  of  3  inches.  The  plates  were  in- 
clined at  an  angle  of  220  to  the  line  of  fire, 
that  being  the  angle  at  which  deflective 
decks  are  inclined.  The  gun  used  was  a  6- 
inch  breech  loading  rifle,  firing  cast-iron 
ogival-headed  projectiles  weighted  with  sand 
to  100  pounds.  Against  the  inclined  armor, 
where  the  shoulder  of  the  projectile  strikes, 
instead  of  the  point,  these  projectiles  would 
have  substantially  as  great  an  effect  as  an 
armor-piercing  projectile.  The  striking  velo- 
city was  fixed  at  1 51 5  feet  per  second,  that 
being  about  the  velocity  at  which  a  6-inch 
shell  fired  with  the  service  chaige  would 
strike  at  a  range  of  2,000  yards. 

At  the  short  range  on  the  proving  ground 
but  2j%  pounds  of  powder  were  required  to 
give  that  velocity.  On  the  first  day  of  the 
firing  the  all-steel  plates  were  tested.  The 
first  shot  was  fired  at  a  spot  26  inches  from 
the  right-hand  edge.  It  struck  the  mark 
square,  and  bent  the  plates  downward,  form- 
ing a  dish  or  depression  elliptical  in  form, 
with  its  apex  3  inches  below  the  normal  sur- 
face of  the  plates,  and  with  its  longest  axis 
in  the  direction  of  the  line  of  fire.  The  sur- 
face of  the  plate  in  this  depression  was 
smooth  and  covered  with  copper  from  the 
rotating  band  of  the  projectile.  There  were 
no  cracks  and  no  bolts  were  broken.  The 
projectile  broke  up,  as  did  all  the  others 
fired  during  the  trial,  and  the  fragments 
were  deflected  onward  through  a  backstop 
of  heavy  timbers,  placed  with  a  wrought-iron 
plate,  and  were  stopped  by  a  pile  of  sandbags 
built  up  behind  this. 

The  second  shot  struck  the  target  26 
inches  from  the  top  and  22  inches  from  the 
left  edge,  and  was  in  effect  an  exact  repeti- 
tion oi  the  first.  The  third  shot  was  aimed 
at  the  centre  of  the  plates,  but  an  almost  im- 
perceptible error  in  pointing  the  gun  was  so 
magnified  by  the  inclination  of  the  plates 
that  the  shot  was  too  high,  and  struck  just 
between  the  two  previous  ones.     This  made 


a  row  of  three  shots  directly  across  the  upper 
part  of  the  plate,  and  subjected  it  to  a  very 
severe  test.  The  two  previous  depressions 
were  connected  by  this  one,  which  bent  the 
plates  down  to  7  inches  below  the  normal, 
and  the  centre  bolt,  which  was  just  ahead  of 
the  point  of  impact,  was  driven  down  through 
its  hole.  Both  plates  were  cracked  from  the 
centre  of  their  upper  edge  through  the  bolt 
hole,  and  in  the  upper  plate  the  crack  ex- 
tended in  a  curve  to  the  rear  of  the  first 
point  of  impact, 

The  fourth  shot  struck  at  a  point  21  inches 
from  the  bottom  of  the  target  and  19  inches 
from  the  right  edge,  and  was  in  effect  a  repe- 
tition of  the  first  two  shots,  as  was  also  the 
fifth  and  last  shot,  which  struck  21  inches 
from  the  bottom  and  22  inches  from  the  left 
edge.  The  target  has  stood  the  trial  admir- 
ably, and,  though  cracked  by  the  third  shot, 
nothing  had  gone  through  it.  The  nickel 
plates  were  then  put  in  place  and  were  fired 
at.  The  first  shot  was  at  a  point  28  inches 
from  the  top  and  16  inches  from  the  right 
edge,  and  it  made  a  depression  but  1  4-10 
inches  below  the  normal  surface.  The 
ridges  formed  on  the  surface  of  the  plate  by 
the  mill  scale  were  slightly  smoothed  and 
were  polished  and  coated  with  copper  by  the 
force  of  the  blow,  but  no  other  effect  on  the 
target  was  visible.  The  second  shot  was  at 
a  point  36  inches  from  the  top  and  17  inches 
from  the  left  edge,  and  it  made  a  depression 
1  6-10  inches  deep.  The  third  struck  in  the 
exact  centre  of  the  plate,  and  was  in  effect 
an  exact  repetition  of  the  first.  The  fourth 
struck  22  inches  from  the  top  and  18  inches 
from  the  right  edge,  and  made  a  depression 
1  9-10  inches  below  the  normal,  as  did  also 
the  fifth,  which  struck  32  inches  from  the 
bottom  and  14  inches  from  the  left  edge. 
The  greater  apparent  depth  of  the  depres- 
sion caused  by  the  last  two  shots  was  due  to 
the  fact  that  the  plates  were  made  longer 
than  was  expected,  and  there  was  no  room 
under  the  target  structure  for  putting  nuts 
on  the  lower  bolts,  which  wero  merely  driven 
in,  and  allowed  the  bottom  edge  of  the  plates 
to  curl.  It  is  thought  that  the  normal  de- 
pression in  both  these  instances  was  about 
1  4-10  inches. 

The  wonderful  toughness  and  strength  of 
nickel  steel  was  again  demonstrated  by  this 
test,  and  making  allowance  for  the  extra 
thickness  of  the  nickel-steel  target,  it  showed 
decided  superiority  over  the  all  steel,  and  it 
is  highly  probable  that  the  result  will  be  that 
nickel  steel  will  be  extensively  used  for  pro- 
tective deck  plating.  One  point  of  interest 
in  connection  with  the  test  was  the  low  angle 
at  which  the  shells  were  deflected,  none  of 
them  rising  to  over  50  above  the  plane  of 
the  plate,  indicating  that  if  the  armor  were 
on  board  a  ship  the  fragments  would  prob- 
ably have  been  stopped  in  the  coal  bunkers. 
— Iron  Age. 


The  neglect  to  look  after  minute  details  in  the 
factory  .is  a  source  of  groat  loss  to  many  pro- 
ducers. 
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SOMETHING  FOR  NOTHING. 

A  leading  receiver  of  country  produce  who 
had  lost  the  patronage  of  a  leading  steam- 
ship company  which  he  had  held  for  several 
years  replied  when  asked  in  relation  thereto: 
"Some  one  else  wanted  to  furnish  something 
for  nothing.  I  get  nothing  for  doing  nothing, 
and,  therefore,  am  just  as  well  off.   Ain't  I  ?' 

Our  answer  was  yes.  What  is  yours  ?  If 
we  judge  by  the  record  and  results  we  find 
that  there  are  thousands,  yea,  tens  of  thou 
sands  answering  differently  ;  they  are  en- 
gaged in  furnishing  something  for  nothing. 
They  work  supplying  goods  fourteen  to 
eighteen  hours  per  day,  year  in  and  year 
out,  adding  nothing  to  their  capital  and 
many  trading  the  something  with  which  they 
started  business  for  nothing 

Another  class  distribute  popular  proprie- 
tary articles  for  nothing  ;  others  provisions 
or  staple  canned  goods.  Fortunately,  we 
now  and  then  meet  a  prosperous  retailer 
who  talks  in  this  way  :  "  I  get  10  per  cent, 
advance,  and  average  a  fair  profit  all 
around  ;  we  keep  such  an  extensive  line 
of  goods  that  this  is  much  easier  to  do  trian 
formerly."  The  one  in  mind  has  a  very  ex- 
tensive business  in  two  large  cities  and  is  a 
type  of  the  successful  trader  in  all  cities. 

The  men  who  have  made  their  mark  in  the 
retail  trade  are  not  those  who  have  aimed  at 
selling  goods  at  very  low  prices  ;  rather, 
those  whose  constant  study  has  been  high 
quality,  variety  and  a  complete  service. 
With  such  a  policy  one  can  win  against  all 
competitors,  irrespective  of  location  or  class 
of  customers  served. 

In  one  of  our  large  city  markets  is  a  man 
who  has  made  a  fortune  selling  butter  and 
cheese.  His  stand  is  crowded  from  morn 
till  night,  in  marked  contrast  to  other  nearby 
stands  where  customers  are  only  seen  occa- 
sionally. His  inflexible  rule  has  been  to  keep 
only  the  finest  grade  of  butter  cheese  and 
eggs.  The  result  has  been  a  reputation  for 
quality  that  is  in  itself  worth  a  competency. 

Another  of  our  most  successful  retailers, 
who  started  fifty-one  years  ago  with  $900, 
and  to-day  is  a  millionaire,  said,  when  asked 
for  the  secret  of  his  success:  "Only  one 
thing,  Always  reliable.  Everything  we  sell 
must  be  of  that  character;  there  must  be  no 
deviation. 

People  are  willing  to  pay  for  satisfactory 
service.  It  is  akin  to  paying  your  tailor,  or 
shoemaker  for  style  and  fit,  or  your  doctor 
for  his  skill  and  experience. 

Even  the  heathen  prefer  to  pay  for  the 
gospel  than  have  it  tree.  Father  Gavazzi, 
the  Italian  missionery,  said  the  free  distribu- 
tion of  Bibles  was  a  mistake,  because  the 
poor  argued  that  what  was  not  worth  paying 
for  was  not  worth  having,  and  so  they  lit 
their  pipes  with  the  tracts  and  Testaments 
that  cost  uothing,  treasuring  them,  however, 
when  they  were  obtained  at  some  cost,  no 
matter  how  slight. 

People  are  always  suspicious  of  the  mer- 
chant who  offers  something  for  nothing,  or 
next  door  to  nothing.     And  they  are  right. 


Customers  know  that  it  costs  somethingto  open 
a  store,  heat,  light,  superintendent  and  carry 
it  on,  and  that  they  are  expected  to  pay 
therefor,  in  addition  to  a  fair  price  for  the 
merchant's  time,  knowledge  and  service.  The 
moment  the  seller  announces  goods  at  cost 
he  challenges  suspicion.  Why  then  pursue 
the  wretched  policy  of  "giving  something 
for  nothing,  when  you  can  get  nothing  for 
doing  nothing. — Ex. 


ADVERTISING    IN 
JOURNALS. 


TRADE 


DISASTROUS  RESULTS  OF  OUTSIDE 
SPECULATIONS. 

The  recent  failure  of  several  large  mer- 
cantile firms  in  a  prominent  New  England 
city,  says  an  exchange,  some  of  which  had 
been  in  business  for  over  half  a  centu- 
ry, and  the  notable  instance  of  the  finan- 
cial embarrassment  of  the  leading  bank- 
ing house  in  Great  Britain,  leads  to  the 
inquiry  if  mercantile  and  financial  concerns, 
like  individuals,  especially  in  this  speculative 
era,  have  not  a  limit  set  to  their  existence, 
Certainly  the  disasters  we  have  noted  seem 
to  warrant  this  belief.  All  these  firms  under 
their  founders  and  their  immediate  succes- 
sors were  highly  prosperous,  but  the  conser- 
vative method  of  doing  business  which  char- 
acterized their  management  of  affairs  seems 
of  late  vears  to  have  been  changed  for  a 
policy  of  rash  and  hazardous  speculation 
which  brought  its  usual  results.  In  several 
recent  conspicuous  instances  where  large 
mercantile  firms  have  failed  it  has  been  due 
wholly  to  operations  outside  of  their  legiti- 
mate business,  to  which  cause,  aside  from 
that  of  insufficient  capital,  is  to  be  attributed, 
no  doubt,  the  greater  proportion  of  such 
casualties.  This  is  quite  as  true  of  the  small 
trader  who  becomes  bankrupt,  as  of  the 
merchant  whose  operations  involve  the  in- 
vestment of  millions.  The  man  who  has 
made  a  success  of  the  dry  goods  business, 
for  instance,  conceives  the  idea  that  this 
sphere  of  activity  is  too  narrow  for  his 
remarkable  abilities  and  that  he  has  only 
to  direct  his  attention  to  mines,  petroleum, 
or  stocks  in  order  to  increase  his  gains  a 
hundred  fold.  To  hide  a  light  of  such  enor- 
mous candle  power  under  a  dry  goods  coun- 
ter, he  thinks,  is  a  waste  of  time  and  energy, 
and  the  thought  that  Jay  Gould  once  sold 
mouse-traps,  and  that  Rockafeller  formerly 
dealt  out  oil  by  the  gallon  haunts  his  imagi- 
nation day  and  night.  The  placidity  and 
modest  gains  of  the  dry  goods  business  lose 
their  charms,  and  our  friend  goes  in  for  the 
fascinations  of  speculation  or  embarks  in  a 
line  of  business  which  he  does  not  under- 
stand and  for  which  he  has  no  natural  apti- 
tude. After  a  career,  the  duration  of  which 
is  limited  to  the  extent  of  the  capital  he  has 
accumulated  by  years  of  saving  and  self- 
denial,  he  joins  the  army  of  shorn  lambs  and 
ends  his  career,  perhaps,  in  an  insane 
asylum  ;  takes  to  drink  or  degenerates  into 
a  seedy  insolvent,  who  shuffles  around  town 
among  his  former  business  associates,  and 
bores  them  with  musty  anecdotes  which  they 
have  no  time  nor  inclination  10  hear.  This 
is  no  fancy  sketch,  but  its  truth  can,  we  are 
sure,  be  vouched  for  by  all  our  mercantile 
readers  of  any  experience.  Its  moral  is 
obvious. 


In  contrast  with  the  general  announce- 
ment of  seasonable  goods  and  bargains,  in 
the  dailies,  the  advertisements  in  trade  pub- 
lications are  recognized  as  of  more  vital  in- 
terest to  the  readers,  because  they  refer  to 
their  daily  work. 

One  expects  to  find  in  the  trade  publica- 
tions advertisements  of  leading  houses,  the 
announcement  of  new  machines,  appliances 
and  supplies.  A  knowledge  of  these  standard 
machines  and  supplies  is  of  importance  to 
every  business  man,  therefore  the  advertising 
pages  of  trade  publications  are  of  special 
importance  to  the  paper's  clientage. 

While  the  primary  object  of  advertising  is 
to  make  immediate  sales,  yet  in  many  lines 
of  manufacture  this  is  not  the  only  end  to 
be  gained.  The  standing  advertisement  in 
trade  publications  gives  a  familiarity  to  the 
production  of  the  advertiser,  which  will  un- 
doubtedly secure  business  at  some  time. 

"The  man  who  advertises  his  business 
once  or  twice  a  year,"  says  the  Western 
Stationer,  "naturally  concludes  that  it  does 
not  pay  him.  The  familiar  name  of  his  com- 
petitor, who  runs  a  display  advertisement 
the  year  round  in  half  a  dozen  journals,  be- 
comes insensibly  stamped  upon  the  mind  of 
the  trade,  and  the  volume  of  bubiness,  by  a 
certain  instinct,  drifts  to  him,  and  the  less 
enterprising  man  ceases  to  advertise  even 
semi-occasionally,  losing  the  small  patronage 
he  might  otherwise  command." 

"The  dealer  does  not  throw  aside  the 
trade  journal  unread.  He  may  not  order 
a  bill  of  goods  from  every  number  of  the 
journal  he  receives,  but  when  he  does  want 
to  stock  up,  it  is  to  the  trade  journal  he 
goes  for  information  as  to  who  and  what 
offers  him  the  best  inducements.  The  more 
humble  the  business  the  more  efforts  should 
be  made  to  sell  your  goods.  There  is  no 
firm  so  strong,  so  well  known,  that  it  can- 
not be  benefitted  by  judicious  advertising — 
advertising  in  a  class  journal  representing 
its  business." 

The  value  of  the  publication  also  depends 
largely  upon  the  degree  of  consideration 
which  it  receives.  The  attention  of  busi- 
ness concerns  is  especially  called  to  the 
advertising  pages  in  Hardware.  This 
journal  has  received  great  attention  from 
leading  concerns  in  all  parts  of  the  country. 
Advertising  rates  will  be  furnished  on  appli- 
cation. 


BROKERS 

AND 

COMMISSION  MERCHANTS 


IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 
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SALES   MADE   OR    PENDING. 

The  stock  in  the  estate  of  Wm.  White  & 
Co.,  Winnipeg,  has  been  sold. 

REMOVALS  AND   DEATHS. 

Chas.    Siefert,   general    merchant,   West- 
chester, N.  S.,  is  dead. 
DIFFICTJLTIES.ASSIGNMENTS,  COMPROMISES. 

Hyman  Levius,  general  merchant,  Water- 
ville,  Que.,  has  assigned. 

M.  J.  Woodward  &  Co.,  oil  refiners,  Pelro- 
lea,  Ont.,  have  assigned  to  John  Fraser. 

Miller  &  Co.,  warehouse  and  commission 
men  Toronto,  have  assigned  to  Henry  Bar- 
ber. 

Jules  Goudron,  wholesale  and  retail  hard- 
ware dealer,  Montreal,  has  assigned  to  Kent 
&  Turcotte. 

Thos.  G.  Somerville,  general  merchant, 
Fitzroy  Harbor,  Ont.,  has  assigned  to  J.  H. 
Gordon,  Ottawa. 


A  REVIEW  OF  THE  TIN  PLATE 
TRADE. 

It  is  possible — unless  the  history  of  the 
tariff  legislation  of  the  United  States  repeats 
itself — that  the  quantities  of  tin  plates  ex- 
ported from  this  country  during  the  first  six 
months  of  the  present  year  to  that  country 
will  never  be  surpassed,  at  any  rate  in  a 
comparative  sense.  It  has  been  the  endeavor 
of  the  British  manufacturers  that  as  much 
tin  plate  should  be  imported  into  the  States 
as  possible,  previous  to  the  operation  of  the 
prohibitive  duty  levied  under  the  McKinley 
Act.  There  is  not  much  likelihood  of  the 
recurrence  of  such  an  opportunity,  consider- 
ing the  fact  that  the  high  tariff  will  remain 
until  the  internal  demand  of  the  United 
States  is  satisfied  by  the  home  production. 
We  may,  therefore,  take  it  for  granted  that 
the  tin  plate  trade  of  the  United  Kingdom 
— at  any  rate,  so  far  as  the  United  States 
are  concerned—  has  reached  the  zenith  of  its 
power  in  the  first  half-year  of  189 1.  At  this 
special  time  a  retrospective  view  of  the  in- 
dustry may  not  be  uninteresting. 

The  origin  of  the  manufacture  of  tin  plates 
has  not  found  its  way  into  the  pages  of  writ- 
ten history.  The  only  traces  we  have  of  its 
birth  are  that  it  was  known  to  be  existent  in 
Germany  previous  to  the  beginning  of  the 
seventeenth  century.  Antiquity,  however, 
reveals  the  knowledge,  by  certain  discoveries, 
that  tinned  vessels  were  used  so  early  as  the 
days  of  Pliny  (23  A.D.).  The  tin,  most  of 
which  came  from  the  Cornish  mines,  was 
transported  by  the  Phoenicians  to  Southern 
Europe  aud  the  East,  where  it  was  utilized 
for  the  coating  of  iron  and  other  purposes. 


The  process  of  tinning  was,  however,  a  much 
more  tedious  affair  than  is  now  in  vogue,  and 
therefore  the  supply  was  slow  and  restricted. 
Up  to  the  first  half  of  the  seventeenth  cen- 
tury the  manufacture  of  this  ware  was  con- 
fined principally  to  Germany,  but  in  the 
reign  of  Louis  XIV.,  under  the  supervision 
of  the  great  Colbert,  though  it  struggled  on 
for  only  a  few  years. 

About  this  time  the  English  iron  trade> 
then  in  its  infancy,  was  suffering  from  the 
importations  from  Continental  countries. 
The  price  of  tin  had  greatly  fallen  to  nearly 
half  its  original  price,  and  the  miners  were 
in  great  distress.  It  was  in  the  midst  of  this 
depressed  state  that  the  process  of  tinplate 
manufacture  was  instituted  on  the  English 
soil,  South  Wales  being  the  district  chosen 
for  its  inception.  Through  the  dishonesty  of 
one,  who  had  been  granted  a  patent  for  its 
production,  and  who  was  totally  unable  to 
carry  out  the  work,  the  industry  languished 
and  failed,  and  not  again  until  1720  was  an 
indeavour  made  to  reorganize  the  works. 
From  this  time  onwards  we  find  that  great 
additions  and  improvements  were  made  in 
the  method  of  manufacture,  Two  of  the 
most  important  epochs  in  the  tinplate  indus- 
try are  the  introduction  of  Siemens  steel 
(1875  J  and  the  adaption  of  Bessemer  steel 
(1886.) 

An  evidence  of  the  great  growth  of  this  in- 
dustry, when  once  fairly  founded  in  England, 
is  shown  by  the  increase  in  the  number  of 
works  erected  for  the  purpose.  In  1750  there 
were  only  four  works  in  existence;  50  years 
later  nine  was  the  total  at  work.  In  1850 
there  were  thirty-  four;  in  i860,  forty;  in  1870, 
forty-nine;  and  in  1885  there  were  ninety-six. 
As  regards  the  production  (in  boxes)  of  tin 
plates  themselves,  the  following  figures  will 
show  the  amount  of  progress  that  had  been 
made  ^though,  unfortunately,  records  of  early 
out  puts  were  not  forthcoming(i  =  i,ooo): — 

Boxes. 

1870     3,460 

1875 2,952 

1877 4,050 

1879 4,250 

1880 6,000 

1882 5.944 

1887 7,463 

1889* 7,402 

1890* 7,181 

^Exports. 
This  table  shows  a  marked  and  griclual 
increase  in  the  quantities  of  tinplates  manu- 
factured in  the  United  Kingdom,  though 
some  of  these  figures  may  be  conjectural  as 
far  as  real   amounts  go,  no  definite  returns 


Bond  or  Free 

Warehouse  Receipts  Issued, 

Negotiable  anywhere 

R.    CARRIE, 
Front  St.  E.  Toronto. 

BOW 


being  made,  but  a  fairly  correct  idea  as  to 
the  growth  of  the  industry  may  be  gained 
from  the  exports,  which  have  been  as  under: 

Tons. 

1872 118,000 

1875 138,000 

1880 218,000 

1882 265,000 

1887 365,000 

1889 431,000 

1890 419,000 

whilst  for  the  first  half  of  1891  the  exporta- 
tions  have  reached  the  unprecedented  figure 
of  306,206  tons,  out  of  which  total  the  United 
States  have  been  the  recipients  of  263,225 
tons.  This,  as  an  average  for  the  year, 
which  is  an  improbable  one,  would  bring 
our  exports  of  tinplates  to  the  large  figure  of 
over  600,000  tons.  This  industry  is  one 
which  has  always  relied  for  existence  and 
development  chiefly  upon  the  requirements 
of  foreign  countries  amongst  which  the 
United  States  has  ever  been  the  greatest 
customer,  and  which  has  increased  from  the 
receipts  of  87,000  tons  in  1872  to  337,000 
tons  in  1889,  and  318,000  tons  in  1890. — 
Colliery  Guardian. 

"  One  man  ov  genius  in  97  thousand  i  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
—Josh  Billings. 
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CUTLERY — Good  knives,  good  value     See 
our  samples  and  prices. 

OrUONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

bTEEL Consumers    want   quality.        Buy 

"Jessops"  Standard  make. 

A.   C.   LESLIE  &  CO., 

445  St.  Paul  St.,  18  Front  St.  West, 

MONTREAL.  TORONTO. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffine  Oils 
and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOB  SALE  B?  ILL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


BRUSHES 

FOR 

Painters'  and  Artists' 


Household, 

Toilet  and 

Stable  use. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Beijing 

70  King  St.  East,  Toronto. 


All  lines  guaranteed   first-class   workman- 
ship and  quality  as  represented. 

Illustrated  Price  List  sent  on  application. 


CIS,  BOECKH  k  S 

MANUFACTURERS, 

OEEICES IND  WAREROOMS :  BO  York  St. 

FACTORIES :   158  to  169  Adelaide  St.  W. 

TORONTO. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


^NTO. 


BURNS  aJHOMAS 

^ONfO,0 


Q  A  "VaTQ   CIRCULAR,  Shingle.  Re  sawing 
Oil  VV  O       Drag,  Gang,  Cross-cut,  etc. 


H.Boker&Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 
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MARK. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youvil).-  hi* 

MONTREAL. 
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The  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


Is  being  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  M       -^—      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  •  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


THEBESTPR56F0FA 
WELLBALAHCEDMIflD 
1STHE  PURCHASE  9FA 

IKH1HM  FREEZER 

$hepardHardware^ 

BUFFAl^rW 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 

Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

IX  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C..  usual  sizes        a  25    5  50 

IX  "  6  25    6  50 

IXX  "  7  25    7  50 

I.XXX.,     "  8  25    8  50 

D.C.,  12J  X  17 4  75     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes    4  75    5  00 

I  C,  special  sizes 5  00    5  25 

B.V.   Grade,   I.C.,  usual 

sizes  *  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sbeets   . .     8  75    9  00 

I.X.  Terne  Tin 10  75  11  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7i    74 

28        "     7}     8 

Iron  and  Steel. 

\t  a  u  <  >  T^  r  i  0  G 

Common  Irou,  per  100  lb    . .  «2  05    2  10 
Refined      "  ,','  ■■     2  45    2  55 

Horse  Shoe  "  ••    2  50    2  55 

Rnnd  "  ••      2  50     2  60 

Horn)  "  '  ■  •     2  05     2  80 

Swedish         "  "  ..     4  00    4  25 

SS&::.: .„ soo  .« 

Best  east  Steel,  per  lb 0  134  0  14 

Russian  Sheet       "       0  l»i  0  12 

TankPlates 2  00    2  25 

Roiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    104c 

-inch 15 

Boiler  Plate. 

J  inch $2  45 

5-16"     2  35 

I     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2f,  3 

26  "      3,    3* 

28  "      3i,34 

Canada  Plates. 

Blaina 4  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  62J  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5J,  5} 

26  gauge,  "       54, 6 

28      "  "        5},61 

Gordon  Crown — 

16  to  24  gauge,  per  lb   54,6 

26  gauge,  "  5},  6J 

28      "  "  5$,6i 

Note — Cheaper  grades   about    J  cent 

per  lb  less. 

chain. 

Proof  Coil,  3-16  inch,  per  lb 7 


i 
5-16 
% 
7-16 

% 
% 
% 


n 

'■    6J 

6 

5| 

5i 

:     4} 

3  60 

3  50 

5  90 

2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  14J  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  4  to  J  in  .  $0  25  *0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  6  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,   and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,    2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb. .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  2± 
Boiler  <t>  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun  "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
"  "         27  to  30      "      ..  0  23    0  29 

"  "        30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  054 

Zinc  Sheet. 

5  cwt  casks 0  O64  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04i 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  24  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  74c. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  otber  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  151  0  16 

Other  makes  "    0  14$  0  15 


White  Lead. 

Pure,  Assoc,   guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 54   .. 

No.  1  Do.' "  0    5 

No.  2  Do "  0    44 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  i,  4  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green  .      0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       2  75 

Venetian  Red  (R.C.2)      "  1  50 

Ven.  Red,  Cookson's      "        1  80    1  90 
English    Oxides  "       8  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  O84 

Burnt  Umber      "       ...005 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

•  Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine      "        0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  62 

Boiled        "      0  65 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  56  0  57 

Castor  Oil. 

Best,  perlb 0  09      0  09J 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  1? 

Cabinetmakers   0  17    0  18- 

White 0  16    0    T 
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A  in  in  it  ni  I  ion — Cartridges. 

Rim  Fire  ristol,dis.40  to  45  p.C,  Amur 
Rim  Fire  Cartridges,  Dom.  50  and  10. 
Rim  Kire  Military,  net  list.  Ainer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Aiiut. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,   Military   and  Sporting, 

Amer.  net  list.       B.B.  Caps,  discount 

45  p.c.     Ainer. 
Loaded    Shot    Shells.     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  1%  p.c 

Wad*. 

Eley's,  per  1,000 $0  25  $1  00 

Anvils. 

Per  lb 0  10    0  121 

Anvil  and   Vice  combined 
each 4  50 

Augers. 
Gilmour's,  discount  50,50 and  10 

HollowStearn'sperdoz...  13  00  iiO  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.  135    160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                   "          0  65  1  25 

Brad,                         "           ....  0  85  1  60 

"  handled                        ....  3  60  7  30 

Saddlers'.                "           ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross (.  7  25    8  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  bnx 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 
Brass.   60  to  66§. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Cauadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Bouse. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  do*    3  35  4  75 

Moulders'     "       „V  .J  * 

Blacksmiths'    discount   35,40  pe  cent. 

Belting. 

No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  371, 40  percent. 
Bench  Stops. 

Per  doz 50°    60° 

Bits— A'iger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    471    per 
cent.  ..  .  .     .  ... 

Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  471  to  50  percent 
Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,           per  doz   0  65  0  90 

Diamond,  Shell  "        100  150 

Nail   and  Spike,  per   gross  2  25  5  20 
Blind   Rollers. 

Annex    per  doz.  125  175 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  and  5  pel 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis  ,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    <"  To 

Barber's  Ratchet 10  00  11  00 

Farmers'     2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  671  Per  cent. 
Reversible,  dis.,  65  to  671  per  cent. 
Vegetable,  per    doz.,  dis.  371  Per  cent. 

Henis,No.8        "       6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "       6  50     .... 

Carpet  Sweepers. 

Bis3ell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc  )  to  50  and  5 
Plate        "  dis.  50pc  J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01} 

Red  0  05  0  06 

Crayon,  per  gross 014  018 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.O 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  1  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    100 

English,      "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  331  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis   20  to  33§  p.  c 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc  to   27}  p.c. 

Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc    50  p.c.  to  50  and  5  p.c 

Horse  Rasps,  dis.  45  p.c.  Amer  I  w_n„_. 

50  p,c.  Can.  J  «euera 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

331  p.c 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— ifarfcinj/,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United         50  ft      100  ft.  50  ft.   100  ft. 
inches. 

16  to  25           1.45           2.80  2.15 

26  to  40           1.55          3.00  2.45 

41  to  50                            3.40  5  30 

57  to  60                            3.70  5.80 

61  to  70                              4.00  6.30 

71  to  80                               4  20  7.40 

81  to  85                              4.50  8.40 

86  to  90                              5.40  10.00 

91  to  95  11.50 

96  to  100  13.65 


1'ilkington. 
Ordinary 
1st  break  $3  «5 


2nd 
3rd 
4th 
5th 
6th 
7th 


Picture  Glass. 


Pilkington's  ordinary. 

1st  break  

2nd 
3rd 
4th 
5th 

7th 


3  90 

4  80 

4  95 

5  40 
5  90 
li  50 


4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Glue  Pots. 


Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  i.is. 
Can.  discount  25  to  27}  p.c. 

Tack. 

Magnetic  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  30  per  cent,  to  35  p.c. 

Hoe. 

C.&B.,  discount  30  per  cent,  to  35  p.  c. 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c, 
"    Shepard's  Noiseless,  dis.  60  p.c 
"     Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  4f  0  05 

Screw  and  Strap,  per  lb  . .    0  03}  0  04} 
Per  doz.  sets. 

Screw,  Eureka  113    180 

Gate,  Clark's 150    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pei 

cent. 

Planter  --doz 4  00    5  0.1 

Hooks — Cast  Iron 

BirdCage,    per  doz  0  50    110 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  per  doz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples.    Can 

dis.  17},  20  p.c.  off  Canadian  list. 


Composite  Silver, 


^-LL     ZKHIDTIDS- 

Red  Cap,  Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

LOJOSTZDOZLST,    OZTsTT. 
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Wrought  Hooks  and  Staples,   Arner- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis. 35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.   45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  00  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list. 
Copper,                           "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..    2  75    3  25 

Bronze,  Gem,         "        6  00    900 

Lava  "         ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross SI  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2 
Galvanized, 
King,  wood, 
"      glass 
All  glass, 

Lines. 

Fish,    per  gross 

Chalk,  "  

Locks — Door. 
Canadian,  dis.  per  cent.. 
Russell  &  Erwin,  per  doz 

Cabinet. 

Eagle,  dis.  percent,  30  per  cent,  to 
33M  per  cent. 

Padiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    125 

Carp't'rs',  hickory      "  1  25 

Lignum  Vitas,  "  3  85 

Caulking,  each 1  60 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent. 

Home,  each 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Nails. 
Cut,   3   in.   and    upwards, 


1  87 

2  75 
4  00 
1  20 

1  05 

1  90 


2  90 


5  60 

3  85 
2  90 

4  50 

1  30 

2  50 
7  40 

50 
7  50 


1  50 
3  75 
5  00 

2  00 


per  keg  base,  price 2  30 

Brads  &  Moulding  Nails,  7o  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond'..- 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McOlary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

perdoz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "        1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 


Galvanized,  per  doz 2  25 

Pencils. 

Dixon's,  per  gross 1  00 

"        Carpenter 2  25 


3  25 


4  25 
3  60 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45   to    50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.    dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35 

Pruning  Shears. 

Perdoz 4  00 

Pulleys. 

Hothouse,  per  doz 55 

Axle 22 

Screw  27 

Awning 35 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

62$  per  cent. 
Pitcher   Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "       ....  3i        3| 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz   125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 
Rope 

Per  lb. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

40    3  50 


2  00 


5  50 


1  00 


1  00 

2  50 


7-16  in.  and  larger 

H.5-16,  %  in 

3-16  in 

Cotton,  per  lb 

Russia  Deep  Sea,  per  lb.. 
Jute    "    ... 


Sisal. 

9 

9$ 
1C 


Manilla 

12 

12$ 

13 

22        25 


13$ 
08 


Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ''is  37$  to  40  per  cent 

Sad  Irons. 
Mrs.   Potts,  per  set    0  85 

N    P.         '  1  15 

Sad   Heaters. 
Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&A.,sand,30p.c 

Emery,   per   quire 55        90 

Sash  Cord 
Per  lb 22        50 

Sash  Locks 


0  90 

1  20 


Foot 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      K.H.       "      72$        " 
"      F.  H.  Brass  75        "  " 

•'      R.  H.      "      70 
Diamond    Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent 
B.  &  W.  N.P,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
/Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  37$  per  cent 

Sieves 
Wood  Rim,  black,  p.  doz 


Tin  Rim, 


tinned, 
black, 


1  15 

1  35 

2  30 
1  80 


Snaps. 
Harness,  German,  p.  gro. 
Acme, 
Lock,  Andrew's 


5  50 
5  00 
4  50  11  50 


2  00 

3  00 


Soap 

Sapolia    J  gross  boxes 3  25 

•'         i  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 


Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00 

Medium     "      ....         "         27  00 

Table  "       ...  "  36  00 


Triumph  and  Morris,  dis  37$,  40  per    Labrador,    perlb 


Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$      41 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and   Dies,  Amor.   dis.   25  per 
cent. 

Stone. 

Washita,  perlb 0  15 

Hindostan,  per  lb 

Slips,  per  lb 


3  00 


3  00 


Picks 


per  doz 


6  00     9  00 


cent. 

Kempshell's   dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 

Sash  Weights. 
Sectional,  per  lb 2$ 

*iausaf^B  Stuffers. 
Each l  00 

Saws. 
Hand,  Disston  s,  dis   10  p.  c. 
S.  «&  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40 p.c. 


Axe, 
Turkey 
Arkansas 
Water-of-Ayr 
Scythe,  per  gross 3  50 


50 
0  06 
9 
0  13 
0  15 

0  50 

1  50 
0  10 
5  00 


Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterinan's,      each  0  90    2  85 

"  steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent,   to  70    and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  62$ 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  perlb    ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       ".' 

Blue  ribbon   ....    614 

Redcap 012 

Crown 011 

"         Silver  Composite  ......    0  09 

Freight   allowed    to    any    station 

f*?™^.  ^n?  east  of  0wen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  perdoz 4  00  6  00 

Bench,  parallel,  each  ....  2  00  4  50$ 

Coach,  each 6  00  7  00 

Peter  Wright's,  per  lb  ... .  0  12  013 

Pipe.each  550  9  0o 

haw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10&12in.    3  38    6  00 

o,    •  Wire- 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  7$  p.c.  dis.  f.o.b.  Mont- 
real,  f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  copper  7* 
p.c.  dis.  r        * 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malm's   Wire  on    spools,  30  to  45  per 
cent   dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  04$  0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Ste<  1,  plain  twist  ..    0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04$  0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft    1  90    2  00 

Wrenches. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60&10p.c. 
Coe'sGen'ne.dis.  30  to  32Jp.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

^    o    T.  ,S^.Perdoz 5  80  7  50 

Or.  &  K.'s  Pipe     "      6  00 

Burrell's    "     each \[  3  40 

Pocket,  per  doz 125  2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
wishing  Co.  for  a  copy  of  B.  F,  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OH  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS    OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,  P.Q. 


It/rjO    DEAL    IN"     GROCERIES 
SHOULD    SUBSCRIBE     F  O  R 


I 


,    .       ''"""miiillW', 

wrpcV)  will 
l^eep  you  injormeet 
on  all    i  mportant 
questions  affee  tintf  tlie 
grocery  &  allied  trades. 
Its  rrjarket  Quotations 
are  Jull  $  reliable" 
which  alone 
are  worth  trje 
Subscription   price  . 
Send  for   Sample  copies 

'UbscripiiDn  $2    The  Canadian "ERDGErTTDRDNTa. 

~~n^C^-  THE  J.  B.MS  LEAN  C?  .(L'-0)  PUBLISHERS  . 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


For  our  Fifth   Edition 

Un\i/   TO  SELECT, 
nUff    LAY  and    PAINT 

A   TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


WDDD  engraving 

PHOTO  ENGRAVING 
ZINC  ENGRAVING 
.«    HALF  TONE 
%  WAX  ENGRAVING  , 
wf^^.jjESIGNING.^  I 

I   PflljICOEN  W°» |  I 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


DEALERS  SHOULD  STOCK  DP  WITH 

DOMINION 

Ammunition 


-AND- 


" TRAP " 

Shot  Shells. 


HEY  ARE  NOW    IN    GREAT    DEMAND    BECAUSE    OF 
THEIR    SUPERIORITY. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.;and  Treas.  CHAS.  N.  CANDEE,  Sec'y- 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require^ 
to  be  fastened  to  couplings,  or  by  other  cli.msy  device  to  prevent  coming; 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  HON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Bubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

OP   TORONTO. 
43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


AUG.  15,  '91 


2.00  a  Year. 

lO  Cents  a  Copy 


TRADES. 


^SsP 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WE! 
TORONTO   ONTARIO. 


HARDWARE. 


Machinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and   Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

HlCELiEWlS&SOfi 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 

Sole    Agents   and   Manufacturers 
of  the 

Forsyth  (Boston 

Belting  Co'y) 
Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

0—0—0 o—o—o 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis'and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN   BRANCH: 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANAGER. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HA^DWfl^E 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED 

AND     SPUN    METAL    TRADES. 


SHEET 


PUBLISHED   WEEKLY- SUBSCRIPTION   $2.00   A   YEAR. 


Vol.  3. 


TORONTO,  AUGUST   15,  1891 


No.  33 


J.  B.  McLEAN, 

President. 


HUGH  C.   McLEAN, 

Sec.-Treas. 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :      I  1 6  St.  Francois Xavier St. 

G.  Hector  Clemes,  Manager. 

rNEW  YORK  OFFICE  :     Room  106,  Times  Building, 

Roy  V.  Somerville,  Manager. 


SHOP    FRONTS   DURING    THE 
EXHIBITION. 

"Toronto's  Industrial  Exhibition  for  1891 
'will  soon  be  here,  with  its  galaxy  of  attrac- 
tions and  ks:throng  of  people.  Of  what  pro- 
portion of  the  latter  can  it  be  said  that  there 
is  method  in  their  sight-seeing?  Probably 
a  rather  small  one.  The  majority  see  much, 
:but  observe  little.  It, is  rather  big  an  under- 
taking for  anybody  to  give  every  exhibit  its 
•due  amount  of  attention  and  study  within  the 
time  and  amid  the  hurly-burly  of  the  Exhibi- 
tion. Each  visitor  is  supposed  to  have  a 
special  interest  in  certain  things,  and  it  is 
better  that  it  should  be  indulged  than  that  an 
attempt  should  be  made  to  comprehend  the 
whole  thing.  For  those  of  a  reflecting  turn 
of  mind  all  the  Exhibition  will  not  be  within 
the  Association's  grounds.  There  will  be 
spectacles  outside  of  the  grounds,  for  which 
now  and  then  the  observer  will  have  a 
stronger  affinity  than  for  sights  within  the 
Exhibition  walls.  For,  the  shops  of  the  city 
are  then  on  parade,  and  their  fronts  will  de- 
serve more  and  will  attract  more  than  a  pass- 
ing glance. 

The  object  lessons  in  window-dressing, 
display  and  neatness  of  effect  will  be  numer- 
ous and  instructive  to  him  who  has  eyes  to 
see.  The  hardware  stores  will  be  a  part  of 
the  Exhibition  that  visiting  hardware  deal- 
ers should  inspect.  They  will  be  at  their 
best,  and  the  effect  of  the  beautiful  appear- 
ance they  are  sure  to  have  ought  to  be  ana- 
lyzed by  every  principal  and  salesman 
who  represents  an  outside  hardware  stare. 


Why   are   these   stores  made  to  look  so  at- 
tractive ?     It  is  not  that  they  may  elicit  the 
admiration  of  other  hardware  men.     It  is  to 
make   business.     Extraordinary    pains    are 
taken,  great  expense  is  incurred,  taste  and 
inventiveness  are  taxed,  all  for  the  purpose 
of  producing  an  effect  that  will  arrest  the 
eye  of  people  who  are  eligible  or  disposed 
to  buy.     One  year  follows  another  into  the 
past,   and   yet  there  in  no  relaxing  of  the 
efforts  to  make  the  shops  attractive  for  the 
Exhibition.     On   the  contrary,  the  stimulus 
seems   to   increase.     This   appreciation,  by 
sharp,  experienced  and  economical  business 
men,  of  the  great  value  of  a  fine  appearance 
to  a  store,  is  one  of  the  best  evidences  that 
window-dressing  and  stock-displaying  pay. 
No  casual  passer-by,  no  matter  how  devoid 
of  taste   in   his   own   personal   get-up,  will 
elect  to  go  into  a  hardware  store  that  has 
an  ordinary  every-day  look  about  it,  while 
some  bright  vision  of  window-dressing  art 
beckons  to  him  from  the  other  side  of  the 
street.     And  if  hardware  stores  draw  more 
custom  by  their  array  during  the  exhibition 
in  Toronto,  they  will  do  so  at  any  time  and 
in  any  place.     All  times  and  places  do  not 
call  for  signal  efforts  to  make  the  shop  beau- 
tiful, but  there  is  no  time  nor  place  which 
exempt  a  dealer   from   the   duty    of  taking 
reasonable  pains  to  have  his  shop  attractive. 


BOG  IRON  ORE. 


This  ore  furnishes  the  raw  material  from 
which  our  Canadian  charcoal  iron  is  pro- 
duced. It  has  been  worked  in  Canada  from 
old  French  colonial  days,  when  the  Jesuits 
erected  a  furnace  in  the  district  back  of 
Three  Rivers,  Que.,  which  turned  out  a 
small  quantity  of  charcoal  iron  for  use  in 
the  colony.  The  ore  is  a  mixture  of  brown 
hematite  and  phosphate  of  iron  occurring  in 
marshy  districts  of  recent  formation,  there 
being  several  deposits  of  it  in  different 
sections  of  the  St.  Lawrence  valley,  the  best 
known  being  those  in  the  vicinity  of  Three 


Rivers,  Drummondville,  on  the  south  shore.; 
and  again  in  the  county  of  Vaudreuil,  from' 
which  district  recently  the  Drummondville 
works  have  been  drawing  the  major  portion 
of  their  supplies.  There  are  other  deposits, 
in  fact  bog  ore  may  be  said  to  exist  oil  over 
the  province  of  Quebec,  adjacent  to  the  St. 
Lawrence,  where  the  ground  is  low  and 
marshy,  as  anyone  who  cares  to  take  out  a 
mining  compass  and  watch  the  deflection  of 
its  needle  will  attest. 

The  present  production  from  this  ore  is  in 
the  vicinity  of  6",ooo  to  8,000  tons  at  the  very 
outside,  and  the  question  as  to  whether  it  is 
susceptible  to  much  further  development  is 
a  matter  of  controversy.  In  fact  there  are 
difficulties.  When  a  pocket  becomes  ex- 
hausted it  takes  nine  years  before  it  can  be 
worked  again,  and  this  means  a  constant 
hunting  around  for  ore,  which  is  difficult  in 
itself.  This  is  the  case  with  the  establish- 
ments at  Radnor  and  at  Drummonville.  At 
the  former  the  ore  in  the  marsh  is  practically 
worked  out  and  it  is  under  consideration  to 
drain  the  lake  adjacent  to  the  works,  as  it  is 
known  that  deposits  exist  in  its  bed.  The 
same  remarks  apply  to  Drummondville, 
where  the  firm  are  drawing  their  supplies, 
as  we  have  said,  from  Vaudreuil. 

Then,  in  addition  to  the  question  of  ore, 
there  is  the  matter  of  fuel,  for  charcoal  is 
not  an  elastic  commodity  as  to  its  future 
supply,  for  it  is  contracting.  On  the  whole, 
summing  it  up  carefully,  there  are  large 
sized  difficulties  which  make  it  unlikely 
that  the  production  ot  iron  from  this  ore 
will  ever  assume  extensive  proportions. 

"   TENDENCY  OF  IRON. 

It  is  just  the  lull  now  in  the  iron  trade 
previous  to  the  opening  of  negotiations  on 
account  of  fall  shipment,  and  so  far  there  is 
nothing  actually  to  note  in  this  connection 
as  affording  any  indication  of  fall  prospects. 
In  the  ordinary  course  ot  events  there  ought 
to  be  a  good  healthy  movement  in  Canada 
for  undeniable  reasons.  The  supplies 
throughout  the  country  are  small,  for  at  no 
period  during  the  summer  did  any  buyer 
operate  ahead  sufficiently  to  accumulate  any 


HARDWARE. 


considerable  stock,  while  the  lots  in  store  in 
Montreal  are  generally  admitted  to  be  less 
than  thep  were  last  year.  It  seems  natural 
to  suppose  therefore,  considering  the  other- 
wise favorable  conditions  of  the  country, 
that  buyers  will  be  wanting  some  iron  this 
fall,  while  another  reason  that  should  induce 
them  to  fill  their  wants  is  low  values. 

Right  in  this  connection,  though,  there  is 
a  possibility  that  buyers  will  be  inclined  to 
hold  off  in  the  expectation  of  better  terms, 
for  the  feeling  at  primary  markets  at  present 
is  dull  and  easy,  and  prices  on  Scotch  pig 
at  least  tend  in  buyers'  favor,  while  the 
same  remarks  apply  to  Cleveland  iron.  Pig 
iron  warrant  speculation,  too,  has  been  ex- 
ceedingly dull,  and  the  shipping  demand  for 
iron  is  restricted.  Such  conditions  do  not 
infer  that  any  firmness  is  anticipated  in  the 
immediate  future,  while  in  allied  lines  more 
marked  easiness  is  shown.  Hematites  still 
show  a  declining  tendency,  and  the  steel 
trade  generally  in  Great  Britain  is  in  a  de- 
pressed condition.  With  these  conditions 
in  view  it  does  not  seem  likely  that  we  will 
see  any  change  in  prices  of  an  upward 
nature,  but  rather  the  reverse. 

Statistically  the  position  is  favorable. 
Stocks  of  Scotch  pig  in  canals  and  Glas- 
gow stores  on  the  31st  of  July,  1891,  were 
504,952  tons,  against  507,656  tons  for  the 
previous  week,  and  687,570  tons  for  the  same 
week  in  1890.  This  is  a  decrease  of  182,618 
tons  for  the  present  year.  Stocks  of  Cleve- 
land iron  on  the  31st  were  154,005  tons, 
against  152,055  tons  for  the  previous  week, 
and  93,002  tons  for  the  same  week  in  1890, 
or  an  increase  of  61,003  *ons-  Stocks  of 
hematite  on  the  same  date  were  139,207  tons, 
against  138,207  for  the  previous  week,  and 
260,525  for  the  same  week  in  1890,  a  de- 
crease of  121,318  tons  for  the  present  year. 
The  shipments  show  a  much  restricted 
movement  this  year  as  compared  with  last. 
Of  Scotch  pig  and  shipments  from  Scotland 
from  the  1st  June  the  25th  July,  1891,  were 
146,999  tons,  against  273,378  tons  in  1890, 
or  a  decrease  of  126,379  tons  for  the  present 
year.  From  Middlesboro  the  figures  to  the 
end  of  July  493,737-tons,  against  443,632  in 
1890,  an  increase  of  50,105  tons  and  of  Cum- 
berland hematite  266,971  tons  against 
293,654  in  1890,  or  a  decrease  of  26,683  tor,s 
for  1891. 

CAPABLE  STORE  HELP. 

The  merchant  who  has  good  store  help 
ought  to  congratulate  himself,  for  in  that  he 
possesses  a  most  powerful  auxiliary  for  the 
doing  of  a  successful  business.  The  instan- 
ces are  numerous  enough  where  men  in  trade 
have  made  money  in  spite  of  their  own  busi- 
ness incapacity,  and  because  of  the  fidelity 
and  capability  of  employes.  There  are  a 
great  many  men  to-day  in  the  forefront  of 
commerce  who  laid  the  foundations  of  their 
eminence  in  the  conscientious  discharge  of 
their  duty  to  others  in  whose   service  they 


were.  We  know  of  stores  which  do  what 
may  truly  be  termed  a  clerk-made  business. 
There  is  no  denying  the  fact  that  the  part 
the  clerk  can  play  in  building  up  an  endur- 
ing trade  for  his  employer  is  a  very  large 
One.  It  is  according  to  the  extent  to  which 
a  clerk  is  instrumental  in  enlarging  or  con- 
firming the  scope  of  the  business  his  em- 
ployer does,  that  his  rating  as  a  good,  indif- 
ferent or  bad  shop  assistant  should  be.  By 
that  test  he  should  stand  or  fall. 

But  in  these  times  the  maximum  benefit  is 
rarely  got  out  of  clerk  service.  There  is  less 
to  assist  the  enthusiasm  and  loyalty  of  clerks 
n  their  employers'  interests,  to  develop  their 
business  powers  or  to  select  the  fittest  men 
for  the  calling.  Undoubtedly  there  is  to-day 
behind  the  counters  of  Canadian  stores  a 
large  number  of  shop  salesmen  who  are  the 
peers  of  the  very  best,  but  these  are  the  ex- 
ceptions. There  is  another  but  much  larger 
number  of  clerks  who  are  not  the  fully 
equipped  men  they  should  be,  and  not  by 
any  means  the  men  they  would  have  been 
were  they  employed  in  similar  positions 
some  years  ago  or  in  old  country  stores. 
There  is  too  little  in  life  behind  the  counter 
to  induce  the  best  raw  material  to  take  to  it 
on  a  very  large  scale  nowadays.  There  are 
young  men  now  engaged  as  street  car  drivers 
who  left  the  ranks  of  salesmen  to  accept  that 
position.  And  they  were  not  driven  out  bybetter 
men.  Their  places  were  taken  by  worse  men,if 
willingness  to  accept  lower  pay  be  taken  as 
an  acknowledgment  of  inferiority.  The  men 
who  left  the  stores  to  become  street  car 
drivers  did  so  because  they  could  make  more 
money  as  street  car  drivers.  They  are  good 
drivers  as  they  would  have  been  good  clerks. 

The  shop  salesman  is  becoming,  like 
many  another  of  the  best  adjuncts  of  sound 
business,  a  sacrifice  to  the  spirit  of  competi- 
tion by  which  trade  is  possessed.  Profits 
are  little  more  than  nominal,  adulterated 
and  inferior  goods  are  eagerly  taken  up, 
every  device  whereby  prices  can  be  let  down 
is  studied.  Business  is  increased,  the  labor 
of  the  shop  assistant  increases  in  direct  pro- 
portion, while  his  rate  of  pay  declines  from 
the  standard  of  sounder  times  accordingly. 
Small  pay  cannot  purchase  a  high  quality  of 
service.  Boys  and  girls  consequently  have 
to  be  taken  to  fill  places  that  men  experi- 
enced in  business  and  skilled  in  human 
nature  ought  to  occupy.  And  when  these 
boys  become  men,  when  they  ought  to  be 
ready  trained  shop  hands,  they  usually  be- 
take themselves  to  some  other  occupation 
where  their  service  will  find  better  pay. 
Manual  labor,  though  less,  attractive  is 
usually  more  remunerative,  and  several  take 
to  it  in  preference  to  salesmanship. 

The  clerk  is  not  only  underpaid,  but  he  is 
not  nowadays  trained  in  so  healthy  a  school 
as  he  was  years  ago.  His  calling  is  a  less 
dignified  one,  and  for  the  reason  that  the 
whole  bent  of  his  training  is  to  perfect  him 
in  the  one  art  of  persuading  customers  to 
believe  in  the  incomparable  cheapness  of  his 


prices.  He  has  to  make  prices  appear 
lower  than  those  of  others,  rather  than  to 
know  how  to  gain  a  customer's  confidence 
and  attach  trade  for  future  years.  This  does 
not  tend  to  bring  out  his  best  parts  as  a 
business  man  any  more  than  the  meagre 
pay  he  receives  tends  to  bring  the  best  men 
into  the  work.  The  solid,  personal  qualities 
and  business  practices  that  are  guarantees  of 
genuineness  and  fair-dealing  are  the  valuable 
elements  in  a  clerk,  and  the  ones  it  pays 
to  give  a  good  salary  to  keep.  Brains,  in- 
tegrity, experience,  tact  and  industry  have 
still  a  market,  even  if  the  salesroom  does 
not  afford  it,  and  to  that  market  the  best 
material  will  take  itself.  There  are  mer- 
chants who  pay  good  salaries,  and  their  wis- 
dom is  approved  by  its  results. 

The  retail  dealers  cry  out  against  the 
wholesale  dealers  that  the  latter  are  so 
hedging  themselves  round  that  retailers 
have  no  chance  to  make  their  way  into 
wholesale  circles.  The  clerks  have  at  least 
equal  reason  for  exclaiming  against  the 
retailers  that  the  latter  are  placing  all  the 
obstacles  they  can  in  the  way  of  the  clerks 
becoming  master-traders.  And  if  the  ranks 
of  the  master-traders  are  not  to  be  recruited 
from  the  ranks  of  the  clerks,  whence  are 
they  to  be  recruited  ?  Are  the  farms  and 
workshops  to  be  the  training  schools  of  the 
merchants  who  are  to  succeed  our  present 
storekeepers?  One  reason  why  trade  has 
got  into  its  present  unsatisfactory  state  is 
that  too  many  traders  have  not  had  the 
benefit  of  a  good  training  as  clerks.  Let 
the  clerks  be  well  paid  and  they  will  make 
ample  return.  They  can  easily  be  made  one 
of  the  strongest  mainstays  of  business.  It 
is  conceivable  that  clerks  should  organize 
upon  the  cardinal  principle  not  to  work  for 
price-cu.ting  employers.  It  would  be  a  good 
way  to  establish  a  fund  in  retailers'  profits 
for  the  adequate  payment  for  employees' 
services. 


CURIOSITIES  OF  IRON. 

Add  carbon  to  pure  iron  and  it  becomes 
steel.  Add  a  hydrocarbon  to  iron  and  steel 
itself  becomes  so  extensively  modified  that 
its  proporties  are  not  recognizable.  Thus 
steel  may  be  as  soft  as  pure  iron.  Add  hy- 
drogen, in  varying  quantity,  and  it  has  the 
quality  of  resilience,  as  in  the  watch  spring, 
or  in  the  quality  of  tenacity,  as  in  the  knife 
or  razor,  or  may  be  given  nearly  the  hard- 
ness of  a  diamond,  as  in  a  file.  With  steel 
at  a  low  temperature,  from  4050  to  450° 
Fahr.,  edge  tools  are  produced,  the  color  in 
the  yellow  shades  ;  from  500°  tc  525°  vari- 
ous sorts  of  springs  are  produced,  color 
blue  ;  while  by  heating  iron  to  whiteness 
and  plunging  it  into  water,  which  is  mainly 
composed  of  hydrogen,  files  are  produced  or 
forms  even  harder. — [Journal  of  Useful  In- 
ventions. 


If  you  want  books,  it   is  rarely  wise  to    pay 
double  price  for  them  to  a  travelling  book-seller 


HARDWARE. 


OUR  LONDON  LETTER. 

London,  July  30,  1891. 

FACTS  ABOUT  THE  TIN  PLATE  QUESTION. 
I  notice  that  the  tin  plate  question  is  re-, 
ceiving  much  attention  at  the  hands  of  your 
readers,  due  no  doubt  to  the  excellent 
articles  which  have  appeared  on  that  subject 
in  your  recent  issues.  Being  connected  with 
manufacturing  concerns  all  over  the  United 
Kingdom,  I  may  be  able  to  throw  some 
light  on  the  present  rivalry  of  the  United 
States.  In  the  first  place  our  exports  thence 
have  increased  as  follows  : — 

6  months  ended  June,  1890. 
1 39,027  tons.  ^2,088, 1 5  8. 

6  months  ended  June,  1891. 
263,225  tons.  ^4,368,088. 

The  act  came  into  force,  so  far  as  tin 
plates  were  concerned,  on  July  1st  last.  Up 
to  within  eight  or  nine  days  of  that  date  the 
heavy  shipments  continued.  Last  week,  the 
clearances  of  tin  plates  from  Swansea  fell  to 
640  tons,  the  lowest  on  record,  as  against 
4,000  tons  in  the  corresponding  week  of  1890. 
These  few  figures  show  in  a  practical  way 
the  real  effect  of  this  clause  on  Britain's  tin 
plate  industry.  But  the  question  of  ques- 
tions is,  "  What  is  the  future  of  the  trade 
likely  to  be  in  England?"  and,  "Will  the 
States  be  able  to  compete  favorably  with  the 
United  Kingdom?"  Any  one  who  under- 
stands the  question  will  answer,  at  once,  that 
it  will  be  a  long  time  before  America  can 
supply  all  its  own  wants  ;  but  it  cannot  be 
denied  that  it  is  prepared  to  enter  on  the 
struggle  to  control  British  supremacy.  It 
is  bound  to  contribute  a  proportion  of  tin 
plates  to  the  home  market  or  else  the  new 
duty  will  be  removed.  America  can  easily 
supply  the  capital ;  there  is  no  question  as 
to  plant ;  while  thousands  of  skilled  work- 
men can  be  obtained  from  our  works. 
If  the  States  have  the  will  to  begin  there 
is  no  reason  why  they  should  not  succeed. 
That  they  are  prepared  to  fight  this  ques- 
tion will  be  seen  from  the  following  facts, 
absolutely  impartial  and  disinterested.  The 
British  Consul  at  Chicago  advised  our  Gov- 
ernment, on  April  17th  last,  that  "tin  plate 
manufacturing  will  soon  be  fairly  started  in 
Chicago  as  one  of  its  many  industries  .  .  . 
and  within  three  or  four  years  plates  will  be 
made  greatly  cheaper  than  those  now  import- 
ed from  England  and  entirely  of  American 
material,  and  with  American  labor.  It  is 
confidently  believed  that  the  appliance  of 
new  processes  invented,  everything  being 
done  by  machinery,  will  lower  the  cost  of 
production  to  a  point  which  will  in  a  few 
years  remove  any  fear  of  competition,  and 
entirely  exclude  imported  plate.  Now,  that 
is  the  frank  opinion  of  an  eye  witness  who 
would,  if  possible,  have  made  out  a  bad  case 
against  United  States  makers  of  plates.  The 
tin  mines  in  the  Black  Hills  and  other  dis- 
tricts should  provide  at  least  a  proportion  of 
this  material.     Even  if  the  States  had  to  im- 


port all  the  tin  required  that  would  not  pre- 
sent an  insuperable  difficulty.  We  ourselves 
import  large  quantities  from  the  East  Indies 
and  Australia  ;  and  the  supply  from  the  Cor- 
nish mines  is  exported,  to  a  considerable  ex- 
tent, in  the  form  of  block  tin,  the  imported 
tin  being  thought  to  answer  the  purpose  bet- 
ter for  coating  tin  plates.  Intelligent  Ameri- 
cans say  :  "  If  Great  Britain  can  make  tin 
plates  with  imported  tin  we  can  certainly  do 
the  same."  The  United  States  Government 
is  undoubtedly  determined  to  assist  Ameri- 
can tin  plate  makers  to  the  fullest  extent,  and 
it  has  just  decided  that,  under  present  con- 
ditions, skilled  tin  plate  laborers  will  be  al- 
lowed to  enter  the  States  under  contract 
without  being  guilty  of  violating  the  Contract 
Labor  Law.  The  mere  stoppage,  for  one 
continuous  month,  of  44  out  of  about  99 
works,  and  a  further  stoppage  of  26  works 
for  a  similar  period,  but  spread  over  a  longer 
interval,  making  a  total  reduction  in  the  out- 
put of  about  800,000  boxes,  is  indeed  a  make- 
shift arrangement  to  keep  up  prices.  The 
question  of  keeping  up  prices  is  of  secondary 
importance  to  the  vital  point — namely,  How 
can  English  exporters  produce  at  a  cheaper 
rate  ?  British  tin  plate  makers  are  heaping 
blunder  upon  blunder.  Closing  their  works 
means  a  loss  to  the  25,000  workmen  of  ^130,- 
000,  who  of  course  bitterly  resent  this,  and  it 
is  more  than  likely  that  they  will  refuse  to 
go  in  again  at  the  old  rates  of  pay.  There 
exists  the  maximum  amount  of  ill-feeling 
between  the  wasters  and  the  men.  It  is  not 
a  question  of  keeping  of  prices,  but  of  keep- 
ing down  the  cost  ofproduction,andyetthese 
employers  are  doing  their  level  best  to  drive 
the  men  to  America,  or  else  cause  them  to 
strike  for  an  advance.  I  am  fully  aware  that 
U.  S.  capitalists  will  be  shy  of  risking  very 
much  money  in  the  industry,  until  the  per- 
manent retention  of  the  duty  (from  ic.  per  lb. 
to  2^c.)  is  assured.  Briefly,  if  America  goes 
into  this  trade  earnestly,  it  will  succeed — 
moderately,  but  steadily;  in  the  meantime 
English  makers  should  adopt  new  methods 
for  production  and  better  plant,  whereby 
production  may  be  increased  and  cost  re- 
duced. Juggling  with  prices  is  pure  insanity. 
GOODS  WANTED  IN  NEW  ORLEANS. 
I  learn  from  a  trustworthy  source  that 
there  is  a  good  opening  in  New  Orleans  for 
tinned  sheet  iron  household  utensils.  "  Agate" 
ware  is  in  much  demand,  also  sheet  and 
white  iron  goods,  tinned  and  plain,  varnish- 
ed, polished  and  painted  iron  utensils.  A 
reduction  of  about  40  per  cent,  is  allowed  by 
New  Orleans  merchants  to  customers  on  this 
ware,  which,  together  with  "granite"  ware 
has  practically  driven  enamelled  articles 
from  this  market.  A  2  per  cent,  discount  is 
allowed  for  cash  down  on  sales  effected,  or 
otherwise  payment  for  sales  at  two  months' 
date. 


WHY  CO-OPERATIVE  STORES  FAIL 
HERE. 

Distributive  co-operation  has  been, 
perhaps,  brought  before  the  public  most 
prominently  through  the  success  of  the 
so-called  co-operative  stores  in  England, 
says  B.  F.  Thurber  in  the  July  North 
American  Review,  but  such  stores,  strange 
to  say  in  this  country  have  not  been  a 
success,  although  other  forms  of  co- 
operation here  have  succeeded  admir- 
ably. The  reason,  however,  is  probably 
found  in  the  different  conditions.  In  Eng- 
land the  retail  trade  had  grown  into  a  system 
of  long  credits.  Many  landed  proprietors 
and  others  received  their  incomesonly  at  long 
ntervals,  and  this  led  retail  merchants  into 
the  habit  of  selling  a  large  portion  of  their 
trade  on  long  time,  which  inevitably  resulted 
in  considerable  losses  from  bad  debts;  so 
the  dealers  had  to  raise  their  margins  of 
profit  upon  all  their  customers  to  a  point 
which  would  still  leave  a  living.  This  was 
virtually  making  the  cash-paying  customer 
support  the  customer  who  did  not  pay  at  all; 
and  when  this  abuse  became  extended  the 
persons  with  fixed  incomes  who  paid  their 
debts  naturally  objected,  and  the  result  was 
the  formation  of  societies  for  co-operative 
distribution  on  an  economical  cash  basis. 


"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  !>e  told.  It  lies 
in  the  man." — Emerson. 


THE  MAN  BEHIND  THE  COUNTER. 

This  individual  has  it  in  his  power  to 
create  or  destroy  trade,  and  it  is  for  that 
reason  why  every  employer  should  exercise 
the  closest  scrutiny  as  to  the  character  of 
those  they  employ,  particularly  as  to  the 
temperament  and  disposition  of  employees. 
A  man  may  be  an  early  riser,  attentive  to 
business,  industrious  and  sober,  and  yet  a 
most  undesirable  salesman.  One  of  the  most 
important  matters  to  be  taken  into  consider- 
ation when  employing  a  salesman,  is  whether 
or  not  he  is  good  natured  and  oblig- 
ing. If  he  lacks  these  two  very  es- 
sential qualifications,  then  he  lacks  the 
principal  ingredients  that  go  to  make  up 
a  successful  salesman.  The  disobliging 
sour-faced  and  ill-natured  clerk  will  wreck 
any  business,  if  he  is  employed  long  enough; 
and  all  the  advertising  in  the  world  will  not 
help  matters.  If  there  is  one  thing  more 
than  another  that  irritates  and  annoys,  it  is 
to  be  waited  upon  by  an  ill-natured  clerk. 
One  such  experience  is  enough  for  the  aver- 
age person,  when  they  invariably  go  else- 
where for  supplies.  The  majority  of  persons 
will  never  say'  anything  or  make  any  com- 
plaint, but  they  transfer  their  patronage 
elsewhere  just  the  same.  This  is  usually 
a  very  effective  remedy,  and  a  satisfactory 
one.  This  is  forcibly  illustrated  with 
the  traveling  salesman,  who  will  always 
give  a  hotel  the  "go-by,"  if  not  "boy- 
cott" it,  and  all  on  account  of  a  surly, 
impertinent  specimen  of  humanity  behind 
the  hotel  desk  as  an  excuse  for  a  clerk.  It 
is  a  safe  plan  to  always  avoid  the  disobliging 
clerk,  to  the  extent  of  withdrawing  one's 
patronage  from  the  store  where  he  is  em- 
ployed. Anyone  who  would  knowingly  em- 
ploy or  retain  in  his  employ  one  of  those 
miserable  creatures,  is  not  deserving  of  suc- 
cess.— Grocers'  Monthly  Review. 


HARDWARE. 


A  DUTY  ON  TERNE    PLATES. 

The  custums  authorities  have  taken  im- 
porters of  tin  and  terne  plate  by  surprise,  by 
issuing  an  order  to  collectors  toimpose  a  duty 
ot  I2j£  per  cent,  upon  the  latter  description 
of  plates.  Everywhere  else  terne  plate  is  re- 
garded as  a  description  of  tin  plate  and  is 
admitted  upon  the  same  tarift  terms  always 
in  the  United  States.  But  our  customs 
authorities  maintain  that  terne  plate  cannot 
be  classified  as  tin  plate,  and,  like  the  latter 
come  in  duty— free.  Consequently  the  heavy 
duty  of  12^  per  cent,  is  imposed.  There  is 
the  strongest  disapproval  of  this  on  the  part 
of  the  trade,  who  feel  that  an  injustice  is  done 
them,  by  the  distinction  which  rests  on  no 
essential  difference  between  tin  plate  and 
terne  plate. 

MONTREAL  NOTES. 

Mr.  Macdonald,  of  the  late  firm  of  Mac- 
donald  &  DeCarle,  Brockville,  Ont.,  was  in 
town  for  a  few  days  visiting  the  principal 
hardware  houses  with  a  view  to  getting  "  on 
the  road." 

Late  advices  from  Mr.  Harry  Newman, 
of  the  firm  of  Crathern  &  Caverhill,  say 
that  he  is  still  touring  on  the  Continent,  but 
expects  to  return  thoroughly  rejuvenated  for 
the  fall  trade. 

Mr.  Andrew  A.  Brown,  Montreal,  mana- 
ger for  the  McClary  Mfg.  Co.,  is  at  present 
down  by  the  "  Sounding  Sea "  visiting  the 
principal  towns  in  the  Maritime  Provinces, 
combining  business  with  pleasure. 

Mr.  Robert  Munro,  of  the  firm  of  Fergus- 
son,  Alexander  &  Co.,  Montreal,  has  taken 
a  run  over  to  Glasgow,  Scotland,  leaving 
the  business  in  charge  of  Mr.  W.  H.  Evans. 
All  the  travelers  for  this  firm  are  taking  their 
annual  summer  vacation,  but  Messrs.  Fer- 
gusson,  Alexander  &  Co.  report  that  they 
are  not  losing  by  this  arrangement,  as  they 
are  experiencing  a  steady  and  gratuitous 
flow  of  letter  orders. 


THE  MAN  WITH  THE  BOYS. 

"Your  Uncle  Solomon"  in  the  Grocers' 
Monthly  Review,  offers  the  following  advice 
to  "  the  boys  "  :  Be  patient  and  industrious, 
and,  above  all  things,  do  not  become  pos- 
sessed with  the  idea  that  your  employer  can- 
not get  along  without  your  services.  This 
is  a  mistake,  and  oftimes  a  fatal  one,  that  is 
made  by  many  who  are  otherwise  good  sales- 
men. None  of  us  know  it  all,  and  there  are 
none  of  us  whose  services  are  so  valuable 
but  that  we  could  be  dispensed  with,  and 
upon  short  notice,  too.  Did  you  ever,  gen- 
tie  reader,  cast  a  pebble  into  the  placid 
waters  of  a  mill  stream  ?  If  so,  then  you 
may  have  noticed  that  the  pebble  at  once 
disappears  from  sight,  without  so  much  as 
disturbing  the  smooth  surface  of  the  water. 
A  circle  or  two  may  be  effected,  but  it  is  all 
over    almost   immediately.      Where's    your 


pebble  ?  It  is  at  the  bottom  of  the  stream, 
unnoticed  and  forgotten.  It  is  out  of  sight, 
out  of  mind  here.  And  so  it  will  be  with 
you  when  you  get  to  that  point  where  you 
imagine  you  are  a  bigger  man  than  the  boss, 
and  that  he  cannot  get  along  without  you. 
He  can  get  along  without  you,  and  with  a 
double  quick  motion.  So,  therefore,  it  be- 
hooves you  to  go  slowly  and  mind  your  p's 
and  q's. 

A  successful  salesman  must  necessarily 
know  a  good  deal,  but  he  does  not  want  to 
know  too  much.  Such  a  large  fund  of  know- 
ledge as  the  latter  usually  proves  fatal,  and 
the  disease  is  very  rapid  in  its  progress.  Con- 
cede that  your  employer,  if  only  for  the  sake 
of  making  things  pleasant,  knows  more  than 
you  do.  It  is  a  little  thing,  but  it  counts,  for 
it  is  apt  to  please  your  employer  and  inspire 
within  him  a  bit  of  confidence  in  your  dis- 
criminating sense  and  acumen. 

Next,  obey  orders,  especially  when  those 
orders  are  mandatory  and  allow  of  no  dis- 
cretion on  your  part.  Do  as  you  are  told  to 
do;  the  boss  is  guiding  the  canoe,  not  you. 
You  are  only  one  of  the  paddles,  not  even 
the  hull;  the  boat  will  float  and  get  along 
even  though  one  of  the  paddles  runs  foul  or 
gets  lost.    That's  you. 

The  next  thing  in  order  is — understand 
your  business  well  and  thoroughly,  and  talk 
business  during  working  hours  only.  Get 
plenty  of  sleep,  and  have  lots  of  fun,  but  let 
them  come  in  the  following  order  :  sleep, 
business  and  then  fun. 

Don't  get  drunk,  and  don't  abuse  your 
stomach  with  mean  liquor.  If  you  feel  that 
you  must  have  a  drink,  take  one,  but  let  it 
be  the  proper  stuff,  and  take  as  little  as  you 
can.  A  little  liquor  goes  a  long  way  with 
the  right  kind  of  a  salesman.  You  are  better 
off  without  it. 

Don't  treat  your  customers  with  the  view 
of  making  a  sale.  The  man  who  must  be 
treated  in  order  to  get  his  business  is  not 
worth  having  as  a  customer.  And  besides, 
you  are  ruining  your  stomach  and  destroying 
your  digestion,  which  is  a  pretty  poor  piece 
of  business  in  itself. 

Don't  swear.  You  will  find  that  a  good 
many  of  your  customers  or  contemplated 
customers  are  churchmen,  and  they  do  not 
take  kindly  to  oaths.  If  you  find  that  you 
must  swear,  then  wait  until  you  get  back  to 
the  hotel,  and  if  the  steak  is  bad,  you  are  at 
liberty  to  let  go  at  the  cook.  But  it  is  better 
not  to  swear  at  all.  It  is  just  so  much  steam 
wasted  in  a  bad  cause. 

Mind  the  expense  account.  The  boss 
foots  the  bills,  of  course,  and  it  is  awful 
clever  of  him  to  do  it,  and  never  say  much 
if  anything  about  it.  But  then,  maybe  the 
boss  is  thinking,  and  it  is  not  always  a  safe 
investment  to  bet  money  on  what  the  boss 
is  thinking  about.  You  are  liable  to  get 
fooled  some  day.  Better  keep  down  the  ex- 
pense account  so  that  you  will  always  have 
such  a  nice  boss.  The  boss  will  appreciate 
t. 


Never  run  down  your  competitor's  goods. 
That's  bad  business,  young  man,  and  it  is 
not  going  to  help  the  sale  of  your  own  mer- 
chandise. Praise  your  own  goods,  and  mind 
your  own  business.  Stick  a  pin  in  this,  and 
make  a  note  of  it 

Tell  the  truth,  and  tell  the  liars  to  go  to 
the  D .  But  then,  they'll  get  there  with- 
out your  telling  them. 

Don't  oil  your  hair,  and  keep  your  nails 
clean.     These  are  sure  signs  of  a  gentleman. 

Never  boast  of  how  wicked  you  have  been, 
for  you  might  have  a  relapse. 

Smoke  not  cigarettes,  if  you  would  be 
known  as  a  man  of  brains.  Young  men 
with  brains  don't  smoke  cigarettes. 

Don't  use  cologne.  This  is  bad  form,  and 
it  often  raises  a  bad  smell. 

You  should  not  get  yourself  up  too  pretty. 
Sorruebody  might  steal  you.  "  Neat,  but  not 
gaudy,"  as  the  monkey  said  when  he  painted 
his  tail  sky  blue.  Blue  may  be  a  good  color 
for  a  cravat,  but  it  would  hardly  do  to  decor- 
ate a  "  biled  shirt "  with.  Avoid  loud  colors, 
and  don't  eat  onions. 

Do  not  expectorate  on  the  floor  and  ex- 
pect your  host  to  wipe  it  up  and  call  you  a 
gentleman. 

If  you  should  be  so  unfortunate  as  to  have 
"  hocked "  your  jewelry  for  the  sake  of  a 
little  loan,  don't,  in  a  fit  of  absent-minded- 
ness, pull  out  one  of  these  tickets  in  place 
of  a  business  card.  Such  a  little  thing  as 
this  might  injure  the  standing  of  your  house, 
and  tend  to  bring  you  your  letter  of  recall. 

Don't  write  to  your  best  girl  on  the  firm's 
paper.     It's  apt  to  get  you  into  trouble. 

It  is  not  wise  to  spoon  with  too  many  girls 
in  the  same  town,  particularly  if  any  of  your 
customers  have  nice  daughters  who  like  at- 
tention.    Business  first,  boys. 

You  must  not  tackle  the  boss  too  often  for 
an  increase  of  salary.  He  might  get  weary, 
and  you  might  get  fired.  It  is  well  to  put  a 
high  valuation  on  your  services,  but  be  care- 
ful and  take  off  a  liberal  discount  when  you 
are  talking  with  the  old  man.  He  has  a 
little  idea  of  his  own  what  you  are  worth,  and 
you  do  not  want  to  outfigure  him  any  more 
than  you  can  help. 

Deal  in  facts,  but  when  dealing  in  figures 
of  the  imagination,  make  it  millions  ;  but 
sell  for  cash  all  you  can  just  the  same.  Cash 
is  always  an  available  asset.     Money  talks. 

Don't  quote  Scripture  at  the  same  time 
you  are  selling  a  man  a  bill  of  goods.  He 
may  not  like  it.  It  is  not  every  man  you 
meet  who  appreciates  your  good  intentions 
expressed  that  way.  Better  leave  the  Scrip- 
ture out  during  business  hours,  and  you  are 
likely  to  sell  more  goods.  You  can't  get  a 
good  profit  out  of  a  man  by  filling  him  up 
with  texts  from  the  Bible.  The  man  will 
get  on  to  you,  young  fellow,  and  he  will 
smite  thee  and  call  thee  Pharisee. 

Monkey  not  with  the  band  wagon.  In 
other  words,  avoid  ye  ballet  and  ye  concert 
hall,  for  they  are  a  delusion  and  a  snare. 
The  path  that  leads  their  way  turns  short  off 
from  the  road  that  leads  to  glory  and  re- 
nown. 

Lastly,  look  out  for  the  red-headed  girl 
and  the  locomotive.  There  is  danger  in 
both. 


HARDWARE. 


H.  S.  ROWLAND,  Sons  &  <£ 

WHOLESALE   HARDWARE, 


37    Front    Street   West, 


Toronto. 


Rixford's  Harvest  Tools. 

Jones'  Spades  and  Shovels. 

Snaths,  Hay  Rakes,  etc. 


Stock  Assorted. 


Orders  Solicited. 


STRAIGHTENING  TEMPERED 
STEEL. 

It  is  well  known  that  files  are  not  usually 
drawn  after  being  hardened,  and  that  the 
hardening  frequently  springs  them  out  of 
line.  But  notwithstanding  that  the  files  are 
made  as  hard  as  they  can  be  by  heat  and 
cold  water,  they  are  readily  straightened 
after  being  hardened.  This  operation  is  per- 
formed al  once,  as  soon  as  the  files  have 
been  dipped.  The  files  are  taken  from  the 
bath  of  melted  lead  and  chilled  while  red- 
hot  in  a  tank  of  running  water.  This  im- 
mersion for  the  instant  hardens  only  the 
surfaces,  while  the  interior  is  soft  and  pliant 
with  heat.  At  this  time  the  file  may  be 
straightened  by  bending  over  and  under  bars 
By  similar  means  crooks  in  steel  arbors, 
reamers  and  other  long  tools  may  be  re- 
moved, even  after  they  have  been  hardened 
and  tempered.  A  cast  steel  saw  arbor  had 
received  an  offset  or  crook  in  the  journal  at 
one  end  just  inside  the  shoulder.  The  crook 
was  at  the  worst  end,  that  next  the  saw,  and, 
although  scarcely  perceptible  to  the  eye, 
when  the  arbor  was  turned  on  its  centres,  it 
was  sufficient  when  the  arbor  was  in  the 
boxes  to  throw  the  periphery  of  a  2  ft.  saw 
considerably  out.  The  arbor  at  the  bearing 
part  was  very  gradually  heated,  not  enough 
to  change  color,  but  a  "black  heat.  "  A  V- 
shaped  block  was  placed  in  a  vice  bearing 
against  the  offset  side  of  the  journal,  and  the 
vice  screwed  up.  At  a  third  trial  the  arbor 
came  out  perfectly  true.  A  contemporary 
says  a  tempered  reamer  was  straightened  in 
the  same  way,  the  point  at  which  it  was 
crooked  being  heated  by  an  alcohol  lamp. 
The  heat  was  sufficient  to  allow  the  steel  to 
give,  but  not  enough  to  start  the  temper. 
Steel  that  has  a  blue  temper  only  may  be 
straightened  by  blows  with  a  peaned  hammer 
on  a  smooth  clean  anvil,  the  face  of  which 
should  be  warmed  enough  to  remove  the 
hill. — American  Manufacturer, 


CAST  IRON  BRICKS. 

Most  of  the  building  materials  now  in  use 
have  been  employed  with  greater  or  less 
skill  for  thousands  of  years.  Since  primitive 
man  discovered  the  adaptability  of  stone, 
wood  and  burned  brick  composed  of  clay 
and  sand  for  house  building,  no  equally  use- 
ful building  material  has  been  added  to  the 
list.  According  to  the  American  Furniture 
Cazette,  a  German  mechanic  has  recently 
patented  an  invention  which  has  certainly 
many  advantages  over  the  old  fashioned 
brick  of  clay,  though  the  use  may  not  prove 
it  to  be  in  all  respects  superior. 

Its  practical  design  and  ingenuity  are 
characteristic  of  the  modern  tendency  of  in- 
ventions. It  is  in  the  form  and  of  about  the 
size  of  the  ordinary  brick,  but  is  composed  of 
cast  iron  and  is  hollow. 

The  shell  is  so  thin  that  the  brick  weighs 
less  than  the  one  made  of  clay.  A  wall  is 
built  of  such  bricks  without  the  use  of  mor- 
tar, and  no  skilled  labor  is  required  in  laying 
them.  The  upper  and  lower  sides  of  the 
bricks  are  provided  with  grooves  and  pro- 
jecting ribs,  which  fit  into  each  other  easily 
and  perfectly,  and  form  a  great  wall  of 
strength. 

There  are  also  two  long  circular  openings 
in  the  upper  side  of  each  brick,  arranged  so 
as  to  receive  projections  on  the  lower  side 
of  the  brick  that  is  to  be  placed  above  it.  One 
of  these  projections  is  hook  shaped,  which 
insures  a  solid  hold.  A  wall  of  these  bricks 
is  very  quickly  put  together. 

After  the  wall  is  built  it  is  covered  with 
paint.  This  closes  all  the  cracks,  renders 
the  wall  air-tight  and  prevents  the  bricks 
from  rusting.  By  the  use  of  good  paint  the 
wall  c  n  be  made  highly  ornamental.  The 
bricks  are  very  durable,  and  a  building  made 
of  them  is,  perhaps,  as  nearly  fire-proof  as 
possible. 

A  wall  thus  constructed  can  be  taken  down 
or  re-built  as  readily  as  it  can  be  put  up. 
There  is  no  mortar  to  be  removed,  as  there 


is  when  clay  bricks  are  used.  A  house  with 
such  walls  is  cool  in  summer  and  warm  in 
winter,  for  the  large  air  spaces  prevent  the 
passage  of  heat. 

With  a  supply  of  such  bricks  a  man  can 
put  up  his  own  house,  and  be  entirely  inde- 
pendent of  brick  layers,  mortar  mixers  and 
hod  carriers.  If  he  does  not  like  his  house, 
he  can  take  it  down  and  build  another  with 
the  same  material,  which  is  always  as  good 
as  new. — Age  of  Steel. 


KEEPING    HARDWARE  STOCK 
FRESH. 

Your  hardware  stock  will  not  suffer  from 
changes  of  style  as  much  as  it  will  from  rust 
accumulating  on  it,  caused  by  frequent 
handling.  The  polished  blade  of  a  knife, 
chisel  or  plane  will  rust  immediately  if  not  at 
once  wiped  offdry.  The  rustic  from  the  back- 
woods, when  he  selects  a  razor  or  knife,  feels 
in  duty  bound  to  expend  all  his  lung  power 
in  blowing  his  breath  on  the  blade  to  find 
out  how  quickly  it  will  dry  off  or  vanish.  He 
has  a  sort  of  natural  philosophy  of  his  own 
which  enables  him  to  determine  the  quality 
of  the  steel  and  the  temper  of  the  tool  by  this 
process.  Be  very  careful  to  have  your  hard- 
ware in  the  driest  portion  of  your  store. 
Locate  it  so  that  it  will  get  the  least  heat  in 
winter  and  have  the  sunlight  in  summer. 
Keep  it  far  removed  from  the  salt  and  dairy 
atmosphere  of  your  butter  or  salt-fish  depart- 
ment. The  fancy  articles  which  you  keep  in 
this  line  for  show-case  display,  watch  very 
carefully.  Keep  a  flannel  cloth  where  it  can 
be  reached  handily,  and,  after  showing  a 
customer  a  knife  or  razor,  wipe  the  same  im- 
mediately perfectly  dry  before  putting  it  in 
its  case.  Never  display  rubber  goods  in  the 
same  case  with  cutlery.  They  will  cause 
rust  nearly  as  quickly  as  water.  I  refer  par- 
ticularly to  soft  rubber  goods  and  not  vul- 
canized goods,  such  as  combs,  pins,  and  the 
like. — "  Talks  of  a  Store  Crank,"  in  Ameri- 
can Ex. 


HARDWARE, 


A  TIN  PLATE  OBJECT  LESSON. 

It  has  been  repeatedly  said  that  upon  the 
issue  of  the  tin  plate  industry,  the  McKinley 
Tariff  Act  must  eventually  stand  or  fall.  A 
moderate  duty  having  failed  to  counter- 
balance the  advantages  secured  by  the  long- 
established  Welch  industry,  it  was  deter- 
mined by  the  Protectionist  party  in  the 
United  States  to  increase  it  by  no  less  than 
a  120  per  cent.  But  since  the  consumption 
was  almost  entirely  confined  to  the  British 
commodity,  the  operation  of  the  new  duty 
was  deferred  for  nine  months,  say  till  the 
first  of  the  present  month,  to  allow  of  both 
the  initiation  of  the  new  industry  at  home, 
and  the  accumulation  of  sufficient  stocks 
prior  to  the  duty  coming  into  force.  There- 
fore, during  the  first  half  of  the  year,  there 
has  been  an  abnormal  export  of  tin  plates 
from  here,  involving  exceptional  activity  in 
Wales. 

But  the  day  of  reverse  has  come.  So  long 
as  the  trade  remained  good,  and  even 
better  than  it  had  been  for  a  long  time,  both 
as  to  output  and  prices,  there  was  neither 
time  nor  inclination  to  protest.  It  was  a 
case  of  making  hay  while  the  sun  shines, 
and  no  complaints  were  heard.  But  suddenly, 
like  a  bolt  from  the  blue,  the  country  is 
startled  by  the  statement  that  from  20,000  to 
25,000  men  are  locked  out,  deprived  of  their 
living  for  a  month  at  least,  and  trusting  only 
to  the  chances  cf  the  trade  being  resumed 
for  full  employment  in  future.  The  men 
have  indeed  been  prepared  for  the  catastro- 
phe both  by  anticipation,  and  by  actual  legal 
notices,  and  therefore  for  one  month  the 
pinch  may  not  be  so  severe.  But  in  the 
uncertainty  as  to  the  future  lies  the  chief 
factor  of  the  situation.  It  is  well  understood 
that  the  legislation  of  the  United  States,  on 
this  head,  is  to  a  great  extent  tentative.  It 
is  even  provided  by  the  McKinley  Act  that, 
if  after  a  certain  trial  period,  it  be  found  that 
the  new  home  industry  is  incapable  of  pro- 
ducing the  major  part  of  the  internal  con- 
sumption, the  tariff  is  to  be  remitted — a  pro- 
viso which,  as  we  have  previously  pointed  out 
proves  more  than  anything  else  the  business- 
like fotesight  with  which  the  act  was  framed. 

The  problem  is,  therefore,  how  far  the 
United  States  can  produce  for  itself.  It  had 
been  freely  stated  and  believed  that  atmos- 
pheric conditions  in  America  interfered  with 
not  only  the  production  of  tin  plates,  but  ot 
iron  and  steel.  As  to  these  latter,  however, 
such  belief  has  been  entirely  falsified.  In 
iron  and  steel  the  United  States  has  not  only 
succeeded  beyond  the  wildest  hopes,  but  has 
taken  the  lead  which  the  United  Kingdom  has 
probably  lost  forever.  It  is  therefore,  at  least, 
probable  that  the  making  of  tin  plates  may  be 
equally  possible  ;  and  that  it  is  very  much  a 
question  of  skilled  labor  and  prices.  As  to 
the  former,  the  capitalists  of  the  United  States 
have  not  been  slow  in  their  offers  to  Welsh 
workmen.  Already  during  the  month's  lock- 
put  it  is  announced  that  some  sixty  of  the 


men  have  gone  for  a  trip  to  the  United 
States,  to  discover  for  themselves  what 
chance  of  permanent  employment  there  is, 
while  American  agents,  now  in  Wales,  are 
offering  wages  from  one  hundred  and  twen- 
ty-five to  one  hundred  and  fifty  per  cent, 
higher  than  have  recently  been  paid  in 
Wales.  What  the  future  has  in  score  can 
scarcely  be  gauged,  for  supposing  it  be 
established  that  the  manufacture  is  possible, 
there  remains  the  undetermined  factor  of 
prices.  In  any  case,  however,  and  at  the 
best,  it  is  pretty  certain  our  market  across 
the  Atlantic  is  only  likely  to  be  maintained 
by  some  improved  and  cheapened  method 
of  production,  in  addition  to  the  reduction 
of  wages  and  profits  on  this  side. — Fair 
Trade  (London)  July  3,  1891. 


BRIDGES.  --STEEL  V.  CAST  IRON. 

Railway  bridge  builders,  as  well  as  the 
travelling  public,  will  find  some  interesting 
and  instructive  matter  in  Sir  John  Fowler's 
report  to  the  directors  of  the  Brighton  Rail- 
way Company  on  the  condition  of  the  com- 
pany's numerous  iron  viaducts.  The  num- 
ber of  grave  disasters  which  have  lately  oc- 
curred at  home  and  abroad  from  the  failure 
of  iron  bridges  has  naturally  awakened  very 
general  misgivings  as  to  the  safety  of  a  large 
proportion  of  these  structures,  and  the  direc- 
tors of  the  Brighton  Company  are  entitled 
to  much  credit  for  the  promptitude  and  sa- 
gacity they  have  shown  in  meeting  the  exi- 
gency by  calling  into  council  the  eminent 
engineer  whose  report  is  now  before  us.  There 
is  no  reason  to  suppose  that  the  bridges  of 
the  Brighton  Company  are  any  worse  or  less 
cared  for  than  those  of  other  leading  railway 
companies,  but,  as  a  recent  lamentable  event 
has  shown,  they  are  by  no  means  infallible, 
and  we  are  not  greatly  surprised  to  learn 
from  Sir  John  Fowler's  report  that  out  of  171 
iron  bridges  on  the  company's  system  near- 
ly one  half  will  have  to  be  shortly  renewed. 
No  less  than  80  cast-iron  bridges,  he  declares 
ought  to  be  reconstructed  within  the  next 
three  years  at  latest,  and  20  of  these,  includ- 
ing the  long  Shoerham  viaduct,  should  be 
replaced  at  once.  That  is  certainly  a  rather 
"  large  order  "  for  a  single  railway  company 
of  such  limited  mileage  as  the  Brighton,  but 
even  the  shareholders  must  see  that  in  a  mat- 
ter of  this  kind  prompt  liberality  is  the  truest 
economy.  A  single  bad  accident  resul'.ing 
from  the  collapse  of  a  viaduct  may  cost  the 
company  in  money  alone  the  worth  of  twen- 
ty bridges,  whilst  the  injury  to  the  prestige 
and  popularity  of  a  railway  company  from 
any  failure  of  its  permanent  way  is  hardly  to 
be  estimated  in  money.  It  is  no  reproach  to 
the  company's  engineers  and  contractors 
that  so  many  of  their  old  bridges  have  been 
tried  and  found  wanting,  for  the  science  of 
iron-bridge  building  has  within  the  last  few 
years  undergone  something  like  a  revolution, 
and  the  best  and  strongest  of  cast-iron  struc- 
tures cannot  pretend  to  vie  in  elasticity  and 


durability  with  our  modern  steel  bridges.  It 
is  bridges  of  this  latter  type  that  Sir  John 
Fowler  recommends,  though  he  is  evidently 
not  opposed  to  the  use  of  wrought-iron  in 
certain  cases,  and  he  advocates  the  appoint- 
ment of  a  committee  of  experts  to  settle  the 
best  order  of  the  work.  It  is  a  relief  to  learn 
that  the  great  Victoria  Bridge,  which  spans 
the  Thames  at  Pimlico  is  not  among  the  con- 
demned structures.  On  the  contrary,  we  are 
assured  that  in  spite  of  the  vibration  which 
so  many  passengers  have  noticed,  this  gigan- 
tic structure — a  local  product,  we  believe — is 
perfectly  strong  and  sound,  and  may  be  ex- 
pected to  last  for  many  years  to  come.  On 
the  other  hand,  the  great  Shoreham  viaduct, 
though  safe  for  the  present,  is  in  such  a  con- 
dition that  Sir  John  Fowler  urges  the  imme- 
diate commencement  of  a  new  viaduct  along- 
side it,  to  be  connected  by  short  curves  with 
the  existing  line  when  completed.  There 
can  be  little  doubt  that  the  directors  who 
have  had  the  foresight  to  invite  Sir  John 
Fowler's  advice  on  this  important  ques- 
tion will  also  have  the  enterprise  to  follow  it, 
in  which  case  the  builders  of  steel  bridges 
are  likely  to  have  their  hands  pretty  full  for 
some  time  to  come.  But  the  Brighton  Com- 
pany, it  must  be  remembered,  is  only  one  of 
many  similar  undertakings  which  are  in  the 
same  predicament.  Sir  John  Fowler  is  our 
authority  for  saying  that  the  principal  consi- 
derations upon  which  his  advice  is  based, 
namely,  the  great  increase  in  the  weight  of 
modern  locomotives  and  the  superiority  of 
wrought-iron  and  steel  as  compared  with 
cast-iron,  where  high-speed  and  greater  vi- 
bratory action  have  to  be  provided  for,  "  af- 
fect the  vast  majority  of  railway  companies 
in  the  kingdom."  To  be  forewarned,  we  are 
told,  is  to  be  forearmed,  but  that  obviously 
depends  upon  the  spirit  in  which  the  warn- 
ing is  received.  Sir  John  Fowler's  report  is 
addressed  to  the  directors  of  the  Brighton 
Company,  but  his  warning  is  intended  for  all; 
and  if,  after  attention  has  thus  been  publicly 
called  by  so  eminent  an  expert  to  the  insecu- 
rity of  a  large  percentage  of  our  iron  bridges, 
any  railway  company  should  neglect  to  ex- 
amine and  repair  or  replace  its  old  cast-iron 
structures  by  the  light  of  more  modern  engi- 
neering science,  a  very  grave  responsibility 
will  assuredly  devolve  upon  it. — Birmingham 
Daily  Post. 

TOO  IMPORTANT. 

A  certain  dry  goods  clerk  was  in  the  habit 
of  saying  to  his  associates  that  the  concern 
would  find  it  pretty  hard  to  get  along  with- 
out him.  These  remarks  came  to  the  ears 
of  the  senior  partner,  and  he  called  the 
clerk  into  the  inner  office. 

"  Mr.  Jenkins,"  he  began,  "you  have  been 
very  efficient,  and  we  highly  appreciate 
your  services,  but  we  have  heard  it  said 
that  if  you  were  to  die,  the  business  could 
not  possibly  survive  the  loss.  This  has 
worried  us  a  good  deal,  for  you,  like  all 
the  rest  of  us,  are  liable  to  drop  off  sud- 
denly. 

"We  have  concluded,  therefore,  for  our 
peace  of  mind,  to  experiment  while  we  are 
both  in  good  health,  and  see  if  the  concern 
can  bear  up  under  your  loss.  You  will 
accordingly  consider  yourself  dead  for  one 
year,  and  we  will  try  to  get  on  without  you 
for  that  length  of  time." 
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Mr.  E.  L.  Body,  late  of  the  Hudson's  Bay 
Co.,  Vancouver,  B.C.,  is  starting  in  business 
with  his  brother  in  Brantford,  Ont. 

H.  C.  Hamelin,  having  decided  to  close 
his  general  store  at  Glen  Robertson,  is  now 
removing  the  stock  to  Vankleek  Hill. 

Mr.  Wm.  Peacock,  manufacturer  of  sport- 
ing goods,  Montreal,  has  received  a  silver 
medal  for  his  exhibit  at  the  Jamaica  exhibi- 
tion. 

Mr.  John  White,  general  merchant,  Oak 
Lake,  Man.,  bought  the  "Campbell  estate 
hardware  store,"  and  will  have  the  building 
moved  back  to  make  room  for  his  new  store. 
The  dimensions  of  the  new  building  will  be 
25  ft.  x  40. 

The  Beamer  Threshing  Machine  Com- 
pany of  Berlin,  limited,  has  been  incorpor- 
ated, with  a  capital  of  $30,000.  The  com- 
pany has  secured  H  toner's  old  factory  at 
the  east  end  of  Berlin,  and  will  commence 
operations  this  fall. 

H.  A.  Nelson  &  Sons  have  got  out  their 
new  catalogue.  It  covers  the  whole  exten- 
sive range  of  the  house's  manufactures  and 
wares.  It  is  finely  illustrated,  is  well  ar- 
ranged and  has  a  full  index  at  the  back. 
Every  member  of  the  trade  should  obtain  a 
copy. 

It  was  moved  at  a  recent  meeting  of  the 
St.  John,  N.  B.,  board  of  trade,  that  the 
president  of  the  board  be  requested  to  confer 
with  the  mayor  as  to  the  advisability  of 
changing  the  general  pay  day  to  Friday,with 
the  view  of  having  a  general  half  holiday  on 
Saturday  afternoons,during  summer  months. 
This  was  carried  unanimously. 

The  Worth  Plumbago  company,  which 
controls  a  large  tract  of  mineral  land  in  the 
vicinity  of  Donaldson's  lake,  Que.,  has  com- 
pleted a  large  four  storey  factory  for  the 
treatment  of  graphite.  The  ore  will  be  pre- 
pared for  the  making  of  crucibles  for  which 
there  is  at  the  present  time  a  good  demand, 
also  lubricating  purposes  ;  lead  pencils  and 
stove  polish  will  be  numbered  amongst  its 
products. 

George  Keeley,  a  Vankleek  Hill  black- 
smith, has  recently  taken  out  a  patent  for  an 
improved  automatic  car-coupler.  It  is  most 
ingenious  in  construction,  and  has  been  pro- 
nounced by  competent  judges  to  be  the  best 
of  the  kind  known.  The  object  of  course  is 
to  obviate  the  loss  of  life  and  limb  which 
takes  place  every  year  among  railroad  em- 
ployees engaged  in  the  hazardous  work  of 
coupling  cars  by  hand. 

The  Business  Review  of  New  Westmin- 
ster, B.C.,  draws  our  attention  to  a  very 
palpable  error  which  escaped  correction  in 
our  note  referring  to  the  newly  incorporated 


Reid  &  Currie  Iron  Works  Gompany,  limit- 
ed. The  seat  of  the  new  company's  manu- 
factory, as  was  that  of  the  firm  Reid  & 
Currie,  of  which  the  limited  company  ts  an 
expansion,  is  New  Westminster,  not  Vic- 
toria, as  was  wrongly  said  in  our  note. 

Mr.  John  Leitch,  one  of  Hamilton's  pio- 
neer manufacturers,  after  two  months  of  suf- 
fering, died  a  few  mornings  ago.  He  was  a 
successful  business  man,  and  his  life  is  in- 
seperably  associated  with  the  material  pro- 
gress of  the  city.  He  was  born  in  Leith, 
Scotland,  72  years  ago,  and  on  reaching  man- 
hood adopted  engineering  as  his  profession, 
being  engaged  in  the  Halbeath  colliery  as 
chief  engineer  for  several  years.  In  1858  he 
came  to  Canada  and  settled  in  Hamilton, 
entering  at  once  into  the  manufacture  of 
different  styles  of  elevators  and  iron  work. 
Advanced  age  caused  him  to  retire  a  few 
years  ago,  but  the  industry  has  continued  to 
thrive  under  the  style  of  Leitch  &  Turnbull. 

There  seems  to  be  practically  no  limita- 
tion to  the  uses  to  which  paper  can  be  and 
is  applied.  To  the  long  list  of  articles  in- 
tended for  personal  use  and  in  the  smaller 
details  of  construction  in  rolling  stock,  such 
as  wheels,  axles,  &c,  there  has  been  added 
a  more  extensive  application  of  paper  to  the 
needs  of  every  day  life  by  the  building  of  a 
hotel  constructed  of  this  material.  This  novel 
residence,  which  has  just  been  finished,  and 
is  situated  in  Hamburg,  has  been  made  en- 
tirely of  paper  boards,  which,  it  is  said,  are 
of  the  hardness  of  wood,  but  possess  an  ad- 
vantage over  the  latter  material  in  that  they 
are  fireproof,  this  desirable  end  being  effect- 
ed by  impregnation  with  certain  chemical 
solutions. 

A  wood-carving  machine  which  is  in 
reality  an  embossing  machine,  pressing  any 
desired  figure  or  form  of  wood  engraving  into 
a  plain  wood  surface,  has  passed  its  experi- 
mental stage  and  is  now  in  use  with  large 
and  practical  results.  This  machine  produces 
perfect  imitations  of  hand  carvings  of  all 
designs,  on  any  length,  width  and  thickness 
of  stock,  and  in  the  most  satisfactory 
manner.  The  apparatus  is  simple  in  con- 
struction, occupies  only  two  by  four  feet 
floor  space,  and  is  noiseless,  automatic  in 
action,  and  tree  from  dust  or  dirt.  It  will 
perfectly  finish  from  one  thousand  to  two 
thousand  linear  feet  in  ten  hours,  and  from 
one  thousand  to  two  thousand  pieces  of 
panelling  per  day. 

As  is  well  known,  whalebone  is  getting  to 
be  a  very  scarce  article  and  very  high  in 
price.  The  catch  of  whalebone,  by  our 
whaling  vessels,  for  the  year  1854  was  3,445,- 
200  pounds  ;  for  the  year  1870,  708,000 
pounds ;  for  the  year  1890,  only  309,710 
pounds.  The  average  price  of  whalebone  in 
the  raw  state  as  taken  from  the  whale,  for 
the  year  1854,  was  34c.  per  pound,  for  1880, 
$2  per  pound  ;  for  1890,  $4.22  per  pound. 
The  figures  show  that  the  supply  is  rapidly 
diminishing  while  the  price  is  continually 


increasing  and  the  entire  product  could  be 
consumed  many  times  over  for  any  one  of 
the  uses  for  which  it  seems  particularly 
adapted  and  from  its  high  price  it  is  evident 
that  some  substitute  must  be  used.  Whip 
manufacturers  are  feeling  the  scarcity  and 
high  price  of  the  material  more  than  any  one 
class  of  customers.  The  nearest  to  a  practi- 
cal substitute  yet  found  is  featherbone,  made 
from  the  large  enameled  quills  of  the  goose 
and  turkey.  Featherbone  is  very  durable 
and  elastic  and  is  now  being  used  largely  in 
the  manufacture  of  whips,  and,  though  much 
cheaper,  possesses  more  of  the  nature  of 
whalebone  than  any  material  yet  found. 

The  intended  autumnal  meeting  of  the 
American  association  of  charcoal  iron  manu- 
facturers at  Niagara  and  Toronto  early  in 
September  next  will  afford  an  opportunity 
for  discussing  estimates  and  considering  the 
prospects  for  the  erection  of  a  charcoal  fur- 
nace in  the  eastern  section  of  Ontario.  The 
members  will  extend  their  excursion  east- 
ward to  Kingston  and  thence  to  the  Chat- 
eauguay  iron  mines  and  forges  m  the  Ad- 
irondacks.  At  Kingston  they  will  be  enter- 
tained by  the  board  of  trade.  The  association 
aims  at  making  these  annual  reunions  pro- 
fitable rather  than  merely  pleasurable,  by 
interchanging  experiences  and  knowledge. 
Their  labors  have  resulted  in  the  improve- 
ment of  charcoal  furnace  constuction  and 
management  to  a  remarkable  degree.  This 
is  no  doubt  mainly  due  to  the  zeal  of  John 
Birkinbine,  secretary  of  the  association  and 
president  of  the  American  institute  of  mining 
engineers.  'The  visit  of  the  association  can 
scarcely  fail  to  give  birth  to  the  construction 
of  one  charcoal  iron  plant,  and  although  Mr. 
Birkinbine  has  put-himself  on  record  against 
the  erection  "  blast  furnaces  as  town  at- 
tractions," no  doubt  any  objections  on  that 
score  will  be  eliminated  from  discussion  at 
Kingston  and  Toronto,  and  the  superiority 
of  the  town  sites  to  those  in  the  vicinity  of 
wood  and  ore  will  be  proved  in  the  estimat- 
ed expenses  of  management. 

The  Star  speaking  of  the  starting  up  of 
the  smelter  at  Revelstoke  says  :  The  Kcote- 
nay  (B.C.)  Smelting  and  Trading  Syndicate's 
smelter  here  was  the  scene  of  considerable 
stir  this  week.  On  Monday  fires  were  started 
in  the  furnace,  and  for  two  days  following 
the  firing  continued.  Then  the  furnace  was 
closed  below,  it  being  heated  and  tons  of 
bar  iron  thrown  into  it,  and  soon  after  the 
ore,  charcoal,  coke,  limestone,  sand,  etc., 
were  shovelled  into  the  caldron  of  fire. 
Since  that  time  this  shovelling  process  has 
been  continued  day  and  night.  The  air 
from  the  bellows  helped  the  fierce  fire  and 
on  Thursday  the  first  bullion  was  drawn 
from  the  big  crucible.  The  "slag"  also 
followed  freely,  and  Dr.  Campbell  was 
ccvered  with  smiles,  soot  and  perspiration, 
when  he  told  a  Star  representative  with  evi- 
dent satisfaction  that  there  was  the  first  slag 
drawn  from  a  smelter  in  British  Columbia, 
an  evidence  that  all  was  going  well.  The 
ore  being  treated  carries  a  high  percentage 
of  zinc,  15  percent ,  more  than  can  be  safely 
counted  on  to  run.  Friday  was  looked  upon 
as  the  critical  time,  when  if  the  ores  were 
not  going  to  run  freely,  they  would  "  freeze  " 
and  the  fires  would  be  blown  out.  The  ore 
continued  to  run,  however,  and  up  to  Satur- 
day smoke  ascended  from  the  smelter  stack, 
and  nearly  a  dozen  men  were  kept  busy 
feeding  and  attending  to  the  furnace. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


GtOXjJD  liqtjiid  bboitze 

In  bottles,  finest  quality,  will  not  tarnish. 
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EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota 
tions,  with  comparisons:  — 

This  week. 


Tin — Spot  — 
Future — 
Copper,  B.E.S.- 
Lead,  S.E. 
Spelter, 
Antimony, 


^90  17  s.  6d. 
91  1  os.  od. 
57  10s.  od. 
12  1  os.  od. 
23  15s.  od. 
48  00s.  od. 


Tin  Plates — Cokes  13s.  6d. 
Pig  Iron— Scotch  1      _o       . 

Warrants.        /  47*.  od- 

No.  3  Middlesboro',  40s.  i^d. 


Last  week. 

^,90  10s.  od. 

91  00s.  od. 

58  00s.  od. 

12  10s.  od. 

23  17s.  6d. 

48  00s.  od. 

13s.  6d. 

47s.  od. 

40s.  3d. 


MONTREAL  MARKETS. 

Montreal,  Aug  14,  1891. 
The  month  of  August  is  usually  a  quiet 
month  in  the  iron  trade,  and  the  present  one 
is  no  exception,  and  speaking  generally 
there  is  no  business  of  special  importance  ex- 
cept in  an  odd  way,  while  it  is  yet  a  trifle 
early  to  talk  of  negotiations  on  account  of 
fall  shipment,  and  only  one  sale  of  impor- 
tance in  pig  iron  has  transpired  during  the 
week,  sheet  material  is  quiet  aside  from 
some  little  demand  for  tin  plate,  while  values 
generally  show  an  easy  tendency,  the  tone 
being  that  way. 

PIG  IKON. 

There  has  been  no  change  in  pig  for  the 
very  simple  reason  that  nothing  transpired 
to  cause  any.  With  one  single  exception 
which  was  a  case  governed  by  special  cir- 
cumstances, it  is  doubtful  it  even  a  five-ton 
lot  of  pig  changed  hands  during  the  week. 
The  exception  was  a  round  lot  of  Siemens 
iron,  terms  being  p.  t.,  but  it  is  thought  to 
have  been  close  to  $20. 50  Cable  advices 
show  no  change  in  warrants  which  have 
been  steady  for  a  week  and  values  here  are 
unchanged. 

BAR  AND  SCRAP. 

In  bar  iron  there  are  no  particular  fea- 
tures. There  is  always  a  small  jobbing 
business  doing,  the  nominal  basis  being  $2. 
Scrap  iron  and  old  material  generally  is  the 
same.     Wrought  easy  at  $17. 

TIN  PLATES. 

The  market  is  exactly  as  it  was  with  only 
a  moderate  movement  to  note.  A  few  fair 
sized  lots  of  coke  have  changed  hands  at 


$3-60,  one  100  box  lot  bring  $3.85  for  a 
superior  grade,  so  that  prices  are  steady. 
Charcoal  furnishes  a  few  jobbing  sales  on  a 
steady  basis  $4.25. 

TERNE  PLATES 

This  line  has  been  the  most  active  of  the 
week,  quite  a  demand  being  experienced. 
The  poorer  grades  are  selling  at  $7.25  and 
the  superior  at  $7.50,  but  several  100  box  lots 
were  placed  a  shade  under  both  prices. 
CANADA  PLATES 

This  article  has  a  weaker  tendency,  having 
been  done  at  $2.75,  which  is  a  drop  of  10c. 
from  last  week,  and  some  go  so  far  as  to  say 
that  this  would  be  cut  on.  Advices  from 
the  other  side  quote  lower  pnces. 

COPPER  AND  LEAD. 

Lead  is  weak  in  feeling  and  has  $3.50  to 
$3.75,  and  it  is  claimed  that  inside  figure 
has  been  accepted  for  a  one-half  ton  lot, 
which  is  very  low.  Copper  is  the  same, 
while  spelter  is  lower  at  $5.50  to  $6  per  100 
lbs. 

NAILS. 

There  is  little  to  say  in  regard  to  nails 
which  share  in  the  general  quietness.  The 
nominal  idea  is  on  the  basis  of  $2. 15. 

STEEL  WIRE  NAILS. 

10  dy  to  60  dy  per  keg  $3.05 

9  dy  to  60  dy  "         3.35 

8  dy  to  60  dy  "         3.60 

7  dy  to  60  dy  "         3.90 

6  dy  to  60  dy  "         4,20 

5  dy  to  60  dy  "         4.20 

4  dy  to  60  dy  "         4.50 

3  dy  to  60  dy  "         5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 

August  is  generally  the  quiet  month  of  the 
year  in  hardware  and  this  is  no  exception.  A 
few  sorting  up  orders  turn  up  at  intervals,  but 
matters  are  very  quiet  generally  and  in  no 
particular  line  is  there  any  special  feature  to 
mention. 

BARB  "WIRE. 

Barb  wire  moves  along  quietly  without  any 
change,  and  the  old  figure  4%c.  is  still  the 
working  basis. 

CHEMICALS. 

There  is  no  particular  business  in  chemi- 
cals and  nothing  is  doing  yet  in  the  way  of 
fall  shipment.  But  we  expect  to  have  some- 
thing to  record  in  this  connection  shortly. 
Prices  generally  under  the  control  of  the 
union  are  the  same  showing  no  variation, 
the  only  change  being  in  bleaching  powder 
which  has  been  advanced  and  is  now  quoted 
$2.25  to  $2.50. 

OILS. 

Business  in  oils  has  continued  quiet  with 
little  or  nothing  to  note.  Cod  is  unchanged 
40  to  45c,  and  the  same  can  be  said  of  seal 


at  47^  to  50c.     Linseed  is  quiet  and  other 
descriptions  are  the  same. 

LEADS. 

There  is  only  a  quiet  jobbing  trade  doing 
in  leads.  We  quote  choice  6  to  6^c,  No.  1 
$5.50,  No.  2  $5,  No.  3  $4.50,  dry  white  6c, 
red  ditto  4>£c. 

GLASS. 

This  article  furnishes  nothing  particular  in 
the  way  of  business.  The  nominal  basis  is 
unchanged  $1.40  to  $1.50. 

NAVAL  STORES. 

Trade  is  limited  with  the  market  generally 
uninteresting.  We  quote  :—  Turpentine,  56 
to  57c;  rosin,  $2  to  $4.25,  as  to  brand;  coal 
tar,  $4  to  $4.25;  cotton  waste,  $}4c.  for  color- 
ed, and  7  to  ioc.  for  white;  oakum,  5X  to 
7y2c;  and  cotton  oakum,  10  to  I2j£c.  Cord- 
age is  steady,  with  Sisal  at  9  '4c.  for  7-16  and 
upwards,  and  15c.  for  deep-sea  line.  Pure 
manilla,  13XC.  for  7-16  and  upwards,  and 
14XC  for  smaller  sizes. 

BINDER  TWINE. 

The  demand  for  the  article  is  good  on  the 
whole,  and  a  fair  business  is  doing  at  9  to 
14c.  according  to  brand  which  is  the  regular 
jobbing  basis. 

CEMENT, 

There  is  the  same  easy  tendency  to  note, 
and  although  some  stock  has  been  sent  for- 
ward supplies  here  still  press  upon  the  mar- 
ket. English  cement  is  quoted  at  $2.30  to 
$2.45,  Belgium  at  $2.25  to  $2.35,  and  German 
$2.65  to  $2.90.  Firebricks  move  slowly,  the 
small  lots  on  the  basis  of  $17  to  $23peri,ooo 
ex.  ship. 

PETROLEUM. 

There  is  asmall  average  movemen of  petro- 
leum,and  prices  are  not  quotably  changed.  We 
quote  :— Canadian,  12XC  to  i2j£c.  at  Pe- 
trolea,  14c.  to  14^0.  in  car  lots  at  Montreal 
and  15c.  for  single  casks.  American,  2o^c. 
in  car  lots  and  21  %c.  in  10  brl.  lots,  2iy2c. 
in  5  brl.  lots  and  22c.  for  single  brl.  2  per 
cent,  off  for  cash;  American  benzine,  23c. 
to  25c.  and  Canadian  nyic  to  15c. 

TORONTO  MARKETS. 

TORONTO,  August  14,  1891. 
This  week's  business  has  been  more  cir- 
cumscribed than  that  of  last  week.  In  metals 
the  movement  has  been  light,  as  it  usually  is 
in  August.  General  hardware  is  very  dull. 
In  no  line  is  there  any  activity.  Harvest 
tools,  binding  twine,  etc.,  are  no  longer  in 
request.  Building  contracts  have  not  got 
well  under  way,  and  there  is  no  industry 
lending  special  strength  to  the  demand  for 
hardware.   Continued  favorable  reports  from 
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II A  RKETS—  Continued. 

the  country  give  a  hopeful  hue  to  the  out- 
look, but  present  business  is  remarkably 
dull. 

Iron  and  Steel — The  pig  iron  market 
is  virtually  in  a  state  of  suspension.  There 
have  been  no  transactions  this  week.  Prices 
quote  yet  on  the  basis  indicated  below.  Un- 
til our  foundries  get  into  their  fall  activity 
there  is  nothing  unless  a  break  in  prices  to 
cause  any  great  revival. 
British— 

No  1  Calder  $23.  No.  1  Middlesboro  820.75 

No    3  Calder  $22.  No.  3  Middlesboro  $19.75 

No.lSum'rlee$22.75        Carnbroe  $20.50. 
American— 

Soft  Southern  $20.50-$21.50. 

Scotch  «22.50-$23.50. 

Boekwood  $21  -$21  50, 

Gloss  $22-$23 

Woodward  $22-$23. 
Canadian- 
No.  1  Siemens  $22.50. 
"     2        "         $21.50. 
"3        "         $21. 

Moderate  activity  characterizes  the  busi- 
ness in  bar  iron,  which  remains  unchanged 
at  $2.05  for  ordinary  and  $2.50  for  refined. 
The  prospects  are  growing  for  a  good  trade 
a  month  or  so  hence.  Manufactured  iron 
and  steel  are  also  in  fair  request,  but  im- 
provement will  be  a  probably  early  feature. 

Copper— Is  14 >£  to  15c.  for  ingots,  and 
18  to  20c.  for  sheets.  A  fair  demand  is 
heard  from. 

Tin— Lamb  and  flag  56  and  28  ft.  ingots 
23  to  24c.,straits  100  ft  ingots  is  23  to  23>£c, 
and  strip  2454  to  25c.  The  market  is  not 
particularly  active. 

Lead— Dulness  is  still  the  predominant 
feature.  Pig  in  round  lots  is  334/c,  with  4c. 
for  ordinary  jobbing  lots.  Bars  are  4^  to 
5c. 

Zinc  and  Spelter — There  is  a  fair 
amount  of  trade  doing,  probably  as  much  as 
in  any  department.  Zinc  sheets  are  b]/2  to 
6Xc,  and  blocks  6  to  t%c.  Zinc  spelter 
quotes  at  5XC-  f°r  domestic,  and  6c.  for  im- 
ported. A  fifteen  ton  lot  of  spelter  was  sold 
the  other  day  at  5c. 

Antimony — is  in  very  light  request. 
Cookson's  quotes  at  1 5  1-2  to  16c,  and  other 
discriptions  at  ic.  lower. 

Tin  Plates— Stock  is  becoming  plenti- 
ful with  the  demand  keeping  up  an  average 
circulation  for  the  time  of  the  year.  I.  C. 
Cokes  are  $4.50  to  $4.75,  I.  C.  Charcoal  is 
$4.75  to  $5.,  I.  X.  charcoal  $5.75  to  $6,  I.  X. 
X.  charcoal  $6.75  to  $7,  D.  C.  charcoal  $4.50. 

Terne  Plates — Those  in  stock  quote  yet 
at  $8.25  to  $8.50,  though  the  imposition  of  a 
12  1-2  per  cent,  duty,  which  a  customs  order 


has  caused,  may  raise  this  price.  The  trade 
looked  for  terne  plates  on  the  same  tariff 
terms  as  tin  plates,  that  is  free. 

Canada  Plates— There  is  still  some 
delay  on  the  part  of  the  demand.  This  year 
the  conditions  are  reversed.  The  supply 
has  preceded  the  appearance  of  the  demand, 
while  the  demand  is  usually  waiting  on  the 
supply.  Prices  continue  to  rule  at  $3  to 
$3.10. 

Galvanized  Sheet  Iron — Has  not  ac- 
quired any  new  feature.  Busier  times  among 
the  builders  are  needed  to  awaken  trade. 
Prices  are  :  for  16  to  24  gauge  5  to  S^c,  26 
gauge  5%  to  5^c,  28  gauge  $'A  to  6c. 

Builders'  Hardware — Goes  out  rather 
quietly.  Harvesting  operations  are  engag- 
ing attention  in  the  country  and  trade  is  too 
dull  in  the  cities  for  much  briskness  in 
building. 

Cut  Nails — Sell  well  still  under  the  easy 
prices  holding.     The  cash  basis  is  yet  $2.20. 

Horse  Nails—  Quote  now  at  60  to  60c. 
and  5  off. 

Cordage — Is  unchanged  at  I2j£c.  for 
manilla,  9c.  for  sisal  and  8>^c.  for  New  Zea- 
land, as  basal  prices. 

Binding  Twine— A  few  orders  are  being 
filled  at  unchanged  prices. 

Wire — Iron,  Nos.  1  to  16  now  quotes  at 
12)4  per  cent,  instead  of  7}4  per  cent  from 
the  list  price. 

OILS,   PAINTS  AND  COLORS. 

Linseed  oil  continues  to  rule  low.  The 
prices  holding  now  are  61c.  for  raw  and  64c. 
for  boiled.  Importation  from  the  United 
States  has  been  held  pretty  much  in  check 
by  quotations  of  native  manufacturers,  who 
are  determined  not  to  be  undersold  in  their 
own  market.  The  agents  of  English  houses 
are  also  making  concessions  to  hold  their 
own  against  United  States  crushers,  but  so 
far  are  3c.  higher  than  the  latter  for  stock 
laid  down  here.  The  Canadian  manufac- 
turers have  started  to  crush  this  year's  crop 
of  flax  seed,  and  new  oil  is  already  on  this 
market.  White  lead  is  steady  at  5>£c.  The 
English  prices  of  pig  lead  having  remained 
unchanged,  there  is  little  to  cause  fluctuation. 
Turpentine  is  stationary  at  56  to  57c. 

The  following  from  the  August  circular  of 
Andrews,  Bell  &  Co.,  Liverpool,  shows  the 
English  market  for  linseed  oil  to  be  also  de- 
pressed:— Demand  was  so  bad  all  July  that 
the  marketforlinseedoilkeptdropping  almost 
daily,  until  there  were  sellers  on  the  29th  at 
20s.  6d.  for  spot  and  20s.  3d.  for  September- 
December.  The  lowest  point  seems  to  have 
been  touched  then,  for  a  recovery  of  3d  to  6d 


has  since  taken  place,  more  especially  for 
forward  delivery.  We  do  not  think  the  low 
prices  were  due  to  anything  but  the  absence 
of  demand,  for  linseed  was  kept  well  up  and 
has  indeed  been  in  rather  short  supply, 
while  we  cannot  hear  of  any  stocks  of  oil  to 
speak  of  in  the  country. 

THE  BRITISH  LINSEED  OIL,  MARKET. 

(Tulloch  &  Co.,  London,  England,  Report.) 

London,  July  28,  1891. 

During  the  last  day  or  two  a  better  feeling 
has  developed,  and  the  concensus  of  opinion 
appears  to  be  that  we  are  now  at  bottom  pri- 
ces. Crushers  maintain  that  at  present  values 
they  are  losing  money,  and  accordingly  deal- 
ers to  quote  forward  at  present  rates,  antici- 
pating that  it  is  now  only  a  question  of  a 
short  time  before  the  Home  trade  must  again 
come  into  the  market  as  buyers. 

Whilst  there  is  no  reason  to  expect  any 
immediate  reaction  towards  better  prices, 
the  general  circumstances  usually  affecting 
the  price  of  oil  are  against  any  further  de- 
cline, and  although  the  position  cannot  be 
said  to  be  better,  there  is  certainly  at  the 
moment  a  more  hopeful  feeling  prevailing. 

Linseed  continues  steady,  and  owing  to 
the  small  arrivals  spot  supplies  are  smaller. 
The  following  statistics  ot  supplies  of  linseed 
afloat  from  Bombay  and  Calcutta  to  U.  K. 
and  Continent  are  interesting,  as  serving  to 
show  the  fluctuations  in  quantities  afloat, 
viz. : 

1 89 1.  1890.  1889. 

Qrs.  i37,52°-         134,829.        349,196. 

The  following  are  about  the  present  values 
to  buy  of  first  hand  parcels  : 

First  Brands.  Ordinary  Brands. 

July,       -     -       2 is.  9d.     2 is.  to  2 is.  3d. 

July  and  Aug.  22s.  21s.  6d.  to2is.9d. 

Sept.  to  Oct.    22s.  21s.  9d. 

GLASS. 

The  market  is  stocked  fairly  well  with  the 
staple  sizes.  Unusual  breaks  are  not  plenti- 
ful, and  a  large  number  of  orders  ask  for 
some  proportion'of  sizes  that  are  not  in  stock. 
In  glass  the  import  orders  are  not  entirely 
based  upon  what  the  retail  trade  contract  to 
take  by  future  delivery,  as  that  probably  does 
not  cover  more  than  half  of  what  is  sold  dur- 
ing the  year.  Sorting  up  orders  are  there- 
fore numerous,  and  are  particularly  so  just 
now.     Prices  are  unchanged. 

OLD  MATERIAL. 

This  is  a  very  dull  spell  in  the  market  for 
old  material.  Stock  is  plentiful  but  the  de- 
mand is  lifeless.  Prices  are :  No.  1  heavy  scrap, 
65  to  67>£c.per  100 lbs.;  stove  cast  scrap,42  to 


We  were  never  in  better  position   to  supply,  and  customers  may 
rely  on  getting  every  advantage  of  the  market. 

7  NEW  LINES  OF  STOVES  THIS  SEASON. 

Something  new  in  nestable  pipes,  50  in  crate.   Cheapest  yet  quoted. 

It  will  pay  you  to  find  what  we  have   to  offer  before  giving 
any  orders. 

We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 

The  McCiary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 
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MA  RKETS—  Continutd. 

45c;  No.  1  wrought  scrap  62 >£  to  6y%c.\  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9^  to 
\o%z. ;  heavy  scrap  copper  \oyz  to  io^c. ;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8]4  to9c;  scrap  lead  2%  to  2%"c; 
scrap  zinc,  2  to  2l4c;  scrap  rubber,  2%  to 
2^c  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
TETROLEUM. 

The  market  is  in  the  same  dull  condition 
that  it  was  in  a  week  ago.  Prices  are  un- 
changed, Canadian  continuing  week  at  15  to 
1 6c 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.34^  per  bbl.  ;  Oil  Springs  crude 
$1.34^  per  bbl.  The  oil  market  at  this  par- 
ticular season  of  the  year  is  very  quiet,  tran- 
sactions being  very  few.  Yesterday  there 
were  no  deals  whatever,  and  consequently 
no  change  in  the  price.  The  drill  continues 
active,  and  several  small  wells  have  been 
struck  since  our  last  report.  Not  until  the 
close  of  the  present  month  or  beginning  of 
next  may  we  look  for  any  material  change  in 
prices.  Refined  keeps  about  the  same,  and 
will  likely  do  so  until  next  month,  viz.:  12X 
to  12>£c 

HIDES,  ETC. 

Hides — are  5c  to  5^c  for  No.  1  green, 
the  latter  price  being  paid  for  steers.  Cured 
are  rather  dull  at  6c 

Skins — are  unchanged  at  40c  for  pelts 
and  50c  for  lambskins. 

Wool-  -is  dull  and  plentiful  at  18  to  19c 
COAL,. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 
Grate  Gross $4.25  $4.70  $4.40 

"      Net 3.79  4.19  3.92 

Egg  Gross 4.35  4.80  4.50 

"    Net 3.88  4.28  4.01 

Stove  Gross 4.35  4.80  4.50 

"    Net 3.88  4.28  4.01 

Chestnut  Gross...    4.35  4.80  4.50 

Net 3.88  4.28  4.01 


AMERICAN  METAL  MARKETS. 

NEW  YORK,  Aug.  13,1891. 
In  this  vicinity  no  change  is  visible  in  the 
movement  of  any  description  of  iron  or  steel, 
and  the  reports  received  from  other  centres 
indicate  that  quietude  is  the  prominent 
feature  nearly  all  along  the  line.  There  is 
nothing  in  the  character  of  current  demand 


that  would  afford  encouragement  to  expecta- 
tions of  an  early  turn  for  the  better.  Inquiries 
for  the  heavy  productions  of  mills  and  found- 
ries are  compartively  light,  at  all  events, 
while  there  seems  to  be  a  quite  general 
complaint  that  trade  in  nearly  all  of  the 
smaller  commodities  is  backward  for  the 
season.  Still  it  would  appear  that  values 
hold  quite  steady  and  evidence  is  wanting 
of  any  particular  pressure  to  make  sales. 
Northern  bands  of  pig  iron  are  still  quoted 
at  $17  to  18  for  No.  1,  16  00  to  16  50  for  No. 
2,  and  $14  50  to  1 5  co  for  No.  3  or  grey  forge. 
Southern  foundry  iron  remains  at  $16  25  to 
17  25  for  No.  1,  $15  50  to  16  00  for  No.  2 
and  $15  00  to  15  25  for  No.  3.  Grey  forge 
is  quoted  at  $14  00  to  14  50,  according  to 
brand.  On  Bessemer  $16  at  furnace  is  the 
general  price,  but  sales  are  light.  Charcoal 
iron  is  steady  at  $17  50  to  18  00,  Buffalo 
deliver)',  for  Lake  Superior,  and  $18  at  fur- 
nace for  best  Southern.  Spiegeleisen.  20  per 
cent,  is  quoted  at  $27  50  to  28  50,  and  ferro 
managanese,  80  per  cent,  at  $63  50  to  64  50, 
with  little  demand.  For  old  material  the 
demand  continues  very  slow.  Iron  tee  rails 
are  quoted  at  $20  50  to  21  00,  steel  at  $17 
and  No.  1  wrought  scrap  at  $20  00  to  20  50, 
f.  o.  b.  cars  at  shipping  port. 

Steel — Steel  rail  orders  are  still  almost 
wholly  for  small  lots  and  few  in  number,  but 
manufacturers  hold  prices  firmly  at  $30  f.  o. 
b.  mill  for  standard  sections.  Billets,  slabs 
and  rods  hold  their  own  and  a  fair  business 
in  structural  material  is  noted. 

Copper — There  has  been  a  rather  better 
local  demand  for  Lake  Superior  ingot  copper, 
and  that  fact,  along  with  a  disappearance  of 
cheap  outside  lots,  gives  the  market  rather 
better  tone.  Since  our  last  review  spot  lots 
have  been  placed  at  12c,  which  price  was 
subsequently  bid,  and  futures  at  12%  to  i2^c, 
the  entire  business  involving  several  hun- 
dred thousand  pounds.  Moderate  quantities 
of  casting  copper  were  sold  at  n^c  for 
near  future  delivery.  The  London  market 
was  cabled  weaker  at  £^2  2s  6d  for  spot  and 
^52  10s  for  future. 

Tin — Pig  tin  speculation  has  been  on  a 
very  moderate  scale,  and  prices  have  weak- 
ened slightly,  although  the  market  is  given  a 
certain  degree  of  support  bv  the  supposed 
largest  holders  of  stock  here  and  on  the  way. 
August  delivery  has  been  sold  at  19.90c  net 
cash  and  September  delivery,  with  sellers 
right  to  quadruple,  at  I9^c.  For  spot  stock 
20c  seemed  to  be  about  market  value  at  the 
close.  London  cables  note  a  rather  weaker 
market  there,  with  prices  down  to  £91  5s. 
for  spot,  and  ^91  10s.  for  futures. 


Lead — Pig  lead  has  been  rather  more 
freely  offered,  and  prices  are  a  shade  lower, 
with  but  little  movement  at  the  decline,  and 
the  demand  moderate.  For  the  present  4 /4c 
appears  to  be  full  value. 

Spelter — Is  offered  at  5  to  5.10c,  as  to 
brand,  for  prime  Western,  but  larger  lots 
than  single  car  lots  are  seldom  taken,  and 
the  general  demand  is  slow. 

Tin  Plate  —  On  tin  plate  there  has 
been  no  change.  A  fair  business  with 
the  smaller  class  of  buyers  is  passing, 
but  the  large  trade  appear  to  be  well 
supplied  and  manifest  little  interest.  We 
quote :  Charcoal,  j4  cross  assortment,  Melyn 
grade,  $6.40  to  $0.00  ;  for  each  additional 
X  add  $1.50.  I.  C.  charcoal,  1-2  cross  as- 
sortment, Allaway  grade,  $6.oc  to  $0.00  ;  for 
each  additional  X  add  $1.  Charcoal  terne 
— M.  F.,  14x20,57.50  to  $0.00;  M.F.,  20x28, 

$15.50;   Worcester,   14x20,   $5.75   to 

Worcester,  20x28,  $11.40  ;  Dean  grade, 
14x20,  $0  to  $5.25;  Dean  grade,  20x28,  $10.50 
to  $00.00  ;  D.  R  D.  grade,  14x20,  $4.85  to 
. . . ;  D.  R.  D,  grade,  20x28,  $10.00  to  $0.00; 
I.  C.  Coke — Penlan  grade  (iron),  $5.35  to 
$0.00;  J.  B.  grade,  14x20,  $5.40  to  $000;  I.C. 
Bessemer  steel,  14x20,  coke  finish,  $5.35  to 
$5.40  ;  I.  C.  Siemen's  steel,  coke  finish, 
$5.45  to  $5.50;  I.  C.  Bessemer  steel,  squares, 
$5.75  to  $0.00  basis;  I.  C.  Siemens  steel, 
squares,  $5.85  to  $6.00. 


THE  HARDWARE 
CLAUSE  IN  BUILDING  CONTRACTS. 

The  hardware  clause  in  specifications  is 
daily  becoming  one  of  more  and  more 
importance,  and,  as  a  necessity,  more  at- 
tention is  called  to  this  department  of 
building. 

As  the  contractor  is  being  held  more 
closely  to  detail,  the  fact  is  being  brought 
out  that  the  specifications  do  not  specify, 
and  from  this  fact  no  little  trouble  and 
expense  is  the  result.  The  most  common 
reading  of  a  specification  is  this  :  "As  the 
owner  or  architect  may  select,"  and  as  the 
architect  is  generally  too  busy  to  spare  time 
for  selection,  the  matter  is  left  with  owner, 
and  he  pleases  his  fancy  in  regard  to  metal 
and  design.  As  a  result,  the  hardware  is  of 
a  totally  different  style  of  architecture  or  de- 
sign from  the  building  itself.  Then,  again, 
it  is  a  known  fact  that  the  hardware  is  left 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 


THOS.    DAVIDSON    &   CO.    Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 


12 


HARDWARE 


until  the  job  is  nearly  completed,  and  then  a 
hurry,  rush  and  general  fault-finding  with 
the  manufacturer  at  the  delay. 

It  is  also  the  case,  in  most  buildings,  that 
an  expenditure  in  excess  of  the  amount  in- 
tended is  made  before  the  hardware  question 
is  raised,  and  then  the  desire  to  curtail  is  at 
hand,  and  again  the  result.  The  hardware 
is  cheapened,  and  deviations  made  from  the 
specifications,  because  the  other  departments 
have  exceeded  the  amount  intended,  and  the 
hardware  manufacturer  or  retailer  is  the 
sufferer.  No  chance  to  put  in  good  goods 
being  given,  the  result  is  just  what  may  be 
seen  on  many  of  the  finer  buildings  in  this 
city  to-day.  A  handsome  front,  in  a  beauti- 
ful wood,  richly  carved,  andgenerally  elegant, 
but  the  hardware — cheap,  mean  and  offen- 
sive looking,  and  in  all  probability  with  locks 
that  will  not  work  and  electrical  apparatus 
that  will  not  ring.  The  fact,  for  a  fact  it  is, 
may  be  overcome.  There  is  no  reason  why, 
as  soon  as  the  plans  and  details  are  worked 
out,  that  the  hardware  should  not  be  select- 
ed, and  a  fair  opportunity  given  the  hard- 
ware manufacturer  to  make  his  department 
equal  that  of  others.  Handsome  hardware 
will  do  more  to  give  an  elegant  finish  to  a 
building  than  any  other  one  thing,  and  still 
this  seems  to  be  constantly  overlooked. 
Then,  again,  more  attention  should  be  given 
in  specifying  hardware,  to  the  details  ;  in 
this  matter  much  delay  and  expense  might 
be  saved. 

A  selection  of  trimmings  suitable  to  the 
general  style  of  architecture  may  be  made  in 
a  short  time,  and  with  the  result  of  gener- 
ally artistic  effect,  in  place  of  an  offensive 
combination  of  metal  and  wood,  resulting 
from  the  fact  that  no  attention  has  been  paid 
to  design  or  style  of  trimmings  applied.  A 
little  more  time  and  expenditure  would 
materially  change  the  appearance  of  our 
buildings,  reflecting  credit  upon  all  concern- 
ed.— Lock  and  Bell. 


THE  BASIC  STEEL  PROCESS. 

During  the  interesting  discussion  of  the 
Master  Mechanics'  Convention  on  "  the 
critical  temperature  of  steel  and  iron,"  some 
of  the  speakers  referred  to  basic  steel  in  a 
way  which  gave  the  impression  that  by  that 
process  of  steel  making  the  product  acquired 
some  valuable  characteristics  not  possessed 
by  steel  made  by  the  common  process.  This 
is  a  mistake.  The  aim  of  those  who  make 
steel  by  the  basic  process  is  to  produce  from 
inferior  ores  a  metal  that  is  as  free  from  im- 
purities as  the  steel  made  by  the  acid  pro- 
cess from  irons  selected  for  their  purity.  In 
the  making  of  steel  by  the  ordinary  Bessemer 
process,  a  charge  of  molton  pig  iron  is  put  in 
a  pear-shaped  vessel  called  a  converter,  and 
through  this  mass  a  strong  hot  blast  of 
atmospheric  air  is  blown  which  burns  the 
extra  carbon  and  several  other  impurities 
out  of  the  pig  iron,  but  leaves  the  phosphorus 


and  sulphur.  As  the  commoner  kind  of 
iron  ores  contain  about  2  per  cent,  of  phos- 
phorus and  02  per  cent,  of  sulphur,  and  steel 
for  rail  making  must  not  have  more  than 
0.06  per  cent,  of  phosphorus  and  0.03  per 
cent  of  sulphur,  pig  iron  made  from  selected 
ore  has  to  be  used  for  the  ordinary  Bessemer 
process  of  steel  making.  In  this  country  it 
has  not  been  difficult  to  obtain  pig  iron  suf- 
ficiently free  from  phosphorus  and  sulphur 
for  steel  making  at  a  moderate  price,  but  in 
several  of  the  iron  districts  of  England  and 
Germany,  ores  suitable  for  steel  making  had 
to  be  brought  from  long  distances.  In  order 
to  make  use  of  the  inferior  ores,  a  Welsh 
and  a  Scotch  metallurgical  chemist  named 
Thomas  and  Gilchrist,  invented  a  method 
by  which  phosphorus  and  sulphur  can  be 
eliminated  from  the  charge  in  the  con- 
verter. The  ordinary  converter  is  lined 
with  ganister,  a  refractory  mixture,  con- 
sisting mostly  of  silica,  which  is  an  acid, 
like  phosphorus  and  sulphur,  and  has  no 
affinity  for  combining  with  them  at  high 
temperatures,  as  the  tendency  of  elemen- 
tary substances  is  for  acids  to  combine 
with  bases — the  unlikes  mixing  together 
to  form  new  compounds.  The  invention  of 
Thomas  and  Gilchrist  consisted  of  lining 
the  converter  with  a  basic  mixture,  princi- 
pally dolomite,  the  elements  of  which  are 
calcium  and  magnesium.  At  the  high  con- 
verter temperature,  the  phosphorus  and  sul- 
phur combine  with  the  calcium  and  magne- 
sium, leaving  a  metal  fairly  free  from  these 
objectionable  hardeners.  The  process  of 
steel  making  in  this  way  is  not  so  convenient 
as  that  by  the  so-called  acid  or  ganister 
lining  process,  for  the  converter  linings  are 
hard  to  keep  in  repair,  and  there  is  difficulty 
in  clearing  out  the  hard  and  tough  slag 
formed  by  the  chemical  combinations  that 
have  taken  place.  If  selected  ores  are  used 
to  produce  Bessemer  steel  by  the  acid  pro- 
cess that  has  a  certain  low  percentage  of 
phosphorus  and  sulphur,  there  will  be  no 
difference  in  the  quality  of  steel  made  by 
the  basic  process  that  contains  the  same 
percentage  of  the  impurities  named. 

A  modification  of  this  basic  system  has 
lately  been  applied  to  open-hearth  furnaces, 
a  lining  of  basic  material  being  used  on  the 
bed  of  the  furnace.  By  conducting  the  open- 
hearth  processes  upon  such  a  lining,  with  the 
addition  at  short  intervals  of  a  small  pro- 
portion of  lime  and  iron  ore  to  the  charge,  a 
highly  phosphoric  and  basic  slag  is  produced 
during  the  working,  which,  owing  to  the  ex- 
cess of  lime  present,  removes  the  silicon  com- 
pletely and  the  phosphorus  almost  entirely. 
If  the  process  is  carefully  conducted  the  pro- 
duct is  a  steel  with  very  little  phosphorus  in 
it.  The  best  open-hearth  steel  produced  by 
the  basic  process  is,  however,  no  better  nor 
less  free  from  phosphorus  and  sulphur  than 
the  Otis  or  Shoenberger  steel,  which  is  made 
by  the  acid  process  from  carefully  selected 
iron.— [National  Carand  Locomotive  Builder. 


COAL-DUST  EXPLOSION. 

A  German  contemporary  describes  a 
method  devised  by  M.  Meissner  for  the  pre- 
vention of  mines  explosions  due  to  coal-dust. 
The  method  consists  in  moistening  the  coal 
itself  before  being  hewn,  instead  cf  sprink- 
ling water  in  the  galleries.  Experiments 
were  first  made  in  the  Sarrebruck  mines,  and 
particularly  in  No.  3  and  No.  5  seams  of  the 
Camphausen  Pit,  and  No.  4  seam  in  the 
Kreuzgraben  Mine.  The  modus  operandi 
is  as  follows  :  At  the  end  of  the  day  a  num- 
ber of  holes,  about  40  inches  deep  and  10 
feet  apart  from  each  other,  are  drilled 
in  the  cutting.  A  water  nozzle  is  in- 
serted in  the  hole,  the  orifice  of  which 
is  hermetically  closed,  and  then  immedi- 
ately, or  several  hours  afterwards,  the  pres- 
sure is  applied.  The  water  injector  is  from 
30  inches  to  40  inches  long,  and  it  is  con- 
nected by  means  of  a  piece  of  india-rubber 
tubing  to  the  general  water  conduit  installed 
in  the  galleries.  The  pressure  of  water  is 
then  maintained  from  eight  to  twelve  hours, 
and  then  the  hewing  is  subsequently  com- 
menced, there  is  said  to  be  absolutely  no 
production  of  dust.  The  latter  is  saturated 
with  water  and  the  coal  is  moist.  Dur- 
ing the  day  the  atmosphere  maintains  its 
transparency,  and  no  sparking  is  notice- 
able in  the  lamps.  The  earthy  bed  of  the 
seam  becomes  softened,  and  this  facilitates 
the  holing  and  removal  of  the  coal  to  which 
the  dust  adheres.  In  view  of  these  favorable 
results  the  method  has  been  adopted  gradu- 
ally in  all  the  dusty  portions  of  the  above 
mines.  The  success  of  the  device  depends 
upon  the  degree  of  the  consistency  of  the 
coal,  the  amount  of  the  pressure,  and  the 
volume  of  water  used.  In  No.  3  seam  of 
the  Camphausen  Mine  a  pressure  of  from 
120  pounds  to  150  pounds  continued  for 
eight  hours  in  two  boreholes,  with  an  area 
of  19^  feet  of  cutting,  was  found  to  be 
sufficient  to  moisten  all  the  coal  hewn  in 
the  subsequent  shift.  The  water  penetrated 
5  feet  beyond  the  depth  of  the  borehole, 
and  it  was  distributed  over  a  larger  quantity 
of  coal  than  the  area  of  19%  feet.  With  a 
pressure  of  300  pounds  in  No.  4  seam  in  the 
Kreuzgarben  Mine,  maintained  for  16  hours, 
it  was  found  that  the  coal  was  moistened  13 
feet  above  the  last  boreholes.  The  coal 
has,  of  course,  to  be  won  quickly  after  the 
cessation  of  the  pressure,  so  that  the  bulk 
moistened  has  no  time  to  become  dry. — Col- 
liery Guardian. 


Goods  conveniently  located  save  time,  money 
and  temperin  showing. 

A  leather  duster  disperses  butdoes  not  remove 
tbe  dust  from  the  store. 

Credit  is  often  too  cheap  and  overbubing  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

"  One  man  ov  genius  in  97  thousand  4  hundred 
aud  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
—Josh  Billinqs. 
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Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


EXCELSIOR "  STIVE  PIPE  DUMPER, 


SAPOLIO 


Is 


of 


solid    handsome    cake 
SCOUBING  SOAP 

Which  has  noequal  forall  clean- 
ing purposes  except  the  laundry.  It  wiil  clean 
pamt,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  ana  off  the  pots  and  pans. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
86  Front  st,,  East,  Toronto,  Ont. 
Dominion  Agents. 
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SAW  YOUR 

(ADVERTISEMENT 

IN  THE 

HARDWARE. 


When  writing  to  our  advertiser    please  inclose 
the  above. 


Has  numerous  advantages  over  all  others. 
Nickel-plated  or  Japanned  "Always  Cool"  Ven- 
tilated Handles. 

Put  up  in  pasteboard  boxes  of  one  dozen,  and 
packed  in  wood  cases  of  one  gross. 
For  sale  by  all  principal  jobbers. 

SOLE  MAKERS  : 

SHEPARD  HARDWARE    CO  . 

Mammoth  Foundry,  Buffalo,  N.Y. 


TRAVELLERS 


SHOULD  SEND   25c.    FOR 


it 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


ZEI^ZRnD-W^^RIE. 


rORBES'  NEW  f 
r    PATENT  SKATE. 

the    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  In  Skating;  Countries. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nuts. 

No  Loose  Parts. 
Requires  No  Previous 

Fitting. 
Always  Beady  for 

Putting  Right  On. 


Top  View,  heel  Lever  (dotted)  Open 


Greater  Possibilities  in  Speed  and 

Points  than  any  Skate  ever  produced. 

Only   First-Class  Goods   Manufactured.      No'  Second 
Quality. 


THE  FORBES  MAN'F'G  CO.,  Ltl 

Sole  Makers, 

17,  ID&.21  Bedford  Row,  Halifax,  N.S. 
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IMPORTERS     AND     DEALERS     IN 


BBITISH 


CONTINENTAL 


HARDWARE 


AMEBICAN 


CANADIAN 


METALS,    TIN    PLATES,    ETC. 


a,  29  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

'WRITE    FOE    QUOTATIOnSTS. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,       -        LIVERPOOL. 
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DETAILS. 

To  most  men  details  are  irksome,  and  that 
is  probably  the  chief  cause  for  the  failure  ot 
the  many  and  the  success  of  the  few.  The 
mastery  of  any  subject,  profession  or  calling 
is  impossible  without  a  thorough  grasp  of 
details.  The  want  ot  a  shadow  may  spoil  a 
picture  otherwise  perfect  ;  failure  to  know  a 
road,  or  to  post  a  seDtinel  may  lose  a  battle  ; 
that  twice  one  are  two  must  be  learned  before 
difficult  mathematical  problems  can  be 
solved.  And  yet  how  we  rebel  against  the 
application  and  energy  demanded  in  the  ac- 
quisition of  rudiments  or  details  !  Now 
and  then  we  meet  a  man  who  is  called  a 
"  born  genius,"  and  yet  the  world's  history 
and  our  experience  teaches  that  the  so-called 
genius  is  master  by  dint  of  hard  work  and 
application.     For  instance,  Edison. 

Plain  as  is  the  fact,  conscious,  as  we  are  of 
its  truth,  we  are  painfully  conscious  of  an  in- 
ward rebellion  against  detail.  It  is  easier  to 
jump  at  a  conclusion  than  to  reach  it  by  rea- 
soning. We  aim  to  "  get  rich  in  a  hurry," 
rather  than  patiently  work,  save  and  acquire. 
And  all  the  time  there  is  before  us  the  prac- 
tical demonstration  that  the  leaders  in  all 
the  walks  of  life  have  won  their  honors  by 
dint  of  patient  toil,  slow  but  steady  growth. 
Successful  merchants  are  not  born  great,  but 
have  acquired  greatness  because  of  their 
mastery  of  the  little  things,  the  obnoxious, 
wearisome,  worrying,  incessant,  provoking 
details. 

Unfortunately  there  are  many  who  think 
they  can  become  merchants  without  previous 
training.  They  claim  that  "any  one  can 
sell  goods,"  utterly  oblivious  that  buying  as 
well  as  selling  is  an  art ;  that  experience  is 
a  school,  that  training  is  discipline,  that 
there  is  a  business  alphabet  to  be  acquired, 
failing  which  there  can  be  no  progress,  no 
success.  Such  soon  come  to  grief,  their 
numbers  swelling,  far  too  fast,  the  long  list 
of  bankrupts. 

There  is  another  class,  and  we  regret  their 
large  numbers  ;  those  who  have  had  their 
early  training  and  experience,  and  still 
neglect — details.  They  work,  and  work 
hard,  year  in  and  year  out,  and  never  forge 
ahead.  We  recall  those  who  have  been  in 
business  in  one  locality  for  ten,  twenty,  and 
even  forty  years,  and  are  no  better  off,  if  as 
well  conditioned,  as  when  they  started. 
They  have  ignored  details.  Year  after  year 
rolls  away  and  no  inventory  is  taken. 
Goods  are  bought  and  received  without  the 
thought  of  checking  them  off  by  the  invoice 
to  see  if  all  that  is  to  be  paid  for  has  come 
to  hand,  or  whether  the  count,  weight,  meas- 
ure or  gauge  is  correct.  They  are  utterly 
oblivious  of  what  margin  of  profit  they  are 
getting  ;  the  relation  of  the  expense  account 
to  gross  profits  ;  the  proportion  of  the  sale 
of  any  one  article  to  all  goods  in  stock. 
Railway  charges  and  classifications  are  not 
examined  to  see  if  freights  are  properly  ad- 
justed.   There  is  no  well  defined  system  of 


keeping  accounts.  The  stock  is  poorly 
arranged  and  no  means  adopted  to  check 
the  accumulation  of  old  stock  or  avoid  being 
overstocked.  There  are  leaks  innumerable, 
for  there  is  no  cneck  upon  the  cash,  nor 
upon  goods  sold  upon  credit  to  see  if  they 
are  properly  charged-;  the  clerks  are  unre 
strained,  and  there  is  pilfering  and  waste  at 
every  turn  and  all  the  time. 

The  only  remedy  for  these  ever  present 
evils  is  in  a  thorough  mastery  of  detail. 
That  it  is  possible  to  cover  every  feature  of 
a  business  by  a  thorough  system  has  been 
practically  demonstrated  over  and  over  again. 
Next  week  we  will  present  the  history  of  a 
large  general  store,  where  there  is  an  almost 
perfect  supervision  of  details  carried  so  far 
as  to  keep  an  account  with  each  of  nearly 
1,200  articles  kept  in  stock,  besides  analyzing 
the  class  of  customers  served.  Elsewhere 
in  this  number  we  reproduce  from  a  Western 
contemporary  an  article,  "  Make  a  Profit," 
which  is  in  thorough  harmony  with  our  oft- 
repeated  views  and  which  is  of  direct  interest 
in  connection  with  details. 

Unless  a  man  is  master  of  his  own  busi- 
ness the  business  will  master  him.  Ruin 
and  mortification  are  the  rewards  of  inatten- 
tion to  the  minutiae  of  life's  work. — Ex. 


PUSH  NEEDED  IN  BUSINESS. 

It  is  an  assured  fact  nowadays  that  if  you 
intend  to  make  money  you  must  take  hold 
of  something  ;  you  must  devote  your  work, 
your  time,  your  skill,  your  experience  and 
whatever  money  you  have  to  something. 
To  very  few  indeed  does  a  fortune  come  by 
merely  waiting  for  it.  And  these  fortunes 
themselves  are  the  results  of  previous  years 
of  labor. 

Caution  is  indeed  a  great  thing  in  invest- 
ment, but,  as  in  everything  else,  there  can 
be  too  much  of  it.  The  man  who  is  too 
cautious  in  his  business  policy  runs  a  greater 
risk  of  being  ruined  by  missing  golden 
opportunities  than  one  who  is  seemingly 
reckless  in  his  undertakings.  Conservatism 
of  the  genuine  sort  should  be  the  character- 
istic of  every  legitimate  business  man  ;  ag- 
gressiveness, however,  in  any  line  of  com- 
merce, enlarges  to  a  thousand  fold  the 
possibilities  of  success,  while  at  the  same 
time  permitting  of  the  employment  of  con- 
servative methods. 

Gambles  in  trade  or  in  any  other  sphere 
of  activity  generally  come  to  grief.  The 
genuine  business  man  is  a  speculator  ;  he  is 
no  gambler.  He  takes  risks,  but  they  are 
warranted  by  the  necessities  of  his  enter- 
prises. He,  also,  often  comes  to  grief,  but 
his  ruin  only  emphasizes  the  mistakes  that 
should  be  avoided  by  others. 

Any  man  whq  wishes  to  invest  has  lots  of 
good  chances.  But  we  must  act  ;  and  by 
rightly  acting  he  will  win  —  Journal  of 
Finance. 


A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


MARVELS  IN  METTALLURGY. 

The  fecundity  of  ideas  which  has  charac- 
terized the  present  century  has  been  nowhere 
more  strikingly  exemplified  than  in  the 
diverse  application  of  metallurgical  products 
to  the  domestic  needs  of  life.  And  now  the 
inganuity  of  modern  mechanism  has  been 
applied  to  the  reproduction  in  metallic  form 
ot  an  infinite  variety  of  articles  considered 
essential  to  the  completeness  of  a  lady's 
toilet.  The  gaudy  taste  of  the  denizens  of 
the  Orient,  which  exhibits  itself  in  the  osten- 
tatious display  of  bright  colors,  spangles  of 
rich  and  varied  design,  has  found  a  field  for 
its  fullest  gratification  in  the  possession  of 
the  metallic  marvels  of  personal  attire  now 
being  producedby  their  less  showy  brethren. 

The  collars  and  cuffs  of  women's  dresses 
are  now  trimmed  with  metallic  lace,  and  the 
sons  of  Vulcan  are  displacing  the  jeweler  in 
the  production  of  ornaments  for  the  neck, 
arm,  wrist  and  ankle.  Designs  by  the 
thousand  are  now  in  the  market  of  collars 
collarettes,  waistbands,  belts,  sashes,  braids, 
lace,  bonnet  frames,  crochet  work  and  em- 
broidery, all  deftly  woven  by  skillful  hands 
from  gold,  platinum,  silver,  steel,  german 
silver,  pewter,  lead  and  Berlin  iron. 

So  vast  has  been  the  improvement  in 
mechanical  science  that  the  metal  smith  can 
now  turn  out  fabrics  as  delicate  as  Brussels 
lace.  Indeed,  so  exquisitely  delicate  is  the 
process  that  seeds  not  exceeding  the  thick- 
ness of  silver  foil  can  be  produced  with  great 
facility.  The  lace  loom  and  the  knitting 
machine  are  now  modified  so  as  to  enable 
them  to  use  metallic  thread  as  a  substitute 
for  others,  and  the  wire  weaver  now  manipu- 
lates threads  of  metal  as  fine  as  silk,  and  in 
some  instances  it  is  rendered  almost  imper- 
ceptible to  the  human  eye. 

The  web  thus  formed  is  as  delicate  as  the 
gossamer  threads  of  which  the  poets  speak 
in  rapturous  and  entrancing  song.  By  the 
use  of  an  improved  form  of  what  is  known 
as  the  Jacquard  loom  colored  pictures  can 
be  woven  in  vari-tinted  colors,  and  where  the 
proper  kind  of  metal  is  used  these  new 
fangled  devices  of  artistic  taste  can  be  ren- 
dered almost  indestructible. 

By  a  new  process  the  article  to  be  repro- 
duced is  immersed  in  a  strong  bath  exposed 
to  the  action  of  heat,  electricity  and  power- 
ful reagents  ;  the  atoms  of  the  article  are 
then  abstracted  under  these  conditions  and 
replaced  by  those  of  any  metals  desired. 
Insects,  seeds,  shells,  blossoms,  leaves,  lace 
and  basket  work  may  be  thus  treated,  and 
language  is  altogether  inadequate  to  describe 
the  fidelity  with  which  the  tiniest  point  and 
line  are  copied  in  the  hardest  metal.  So 
marvelous  indeed  is  this  process  in  the  re- 
production of  those  things  submitted  to  it 
that  even  the  "fuzz"  of  the  geranium  leaf 
and  the  antennas  of  a  fly  are  duplicated  with 
remarkable  naturalness. 

These  wonderful  advances  in  the  field  of 
metallurgy,  evoked  by  the  growth  of  civiliza- 
tion, in  the  progress  of  aestheticism  and  the 
onward  march  of  metal  culture  and  the  con- 
sequent refinement  of  manners,  has  still  fur- 
ther stimulated  the  growth  of  invention,  and 
in  the  endeavor  to  cater  to  the  fanciful  tastes 
of  the  votaries  of  fashion  there  is  but  little 
doubt  that  a  standard  of  mechanical  delicacy 
and  perfection  will  be  attained  superseding 
all  the  wonderful  achievements  of  the  past 
quarter  of  a  century. — Age  of  Steel. 
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THE  MIDDLE-MAN  IN  TRADE. 

The  statement  will  not  be  disputed  that  in 
marketing  the  great  bulk  of  manufactured 
products  the  producer  to-day  deals  directly 
with  the  consumer.  Exceptions  will  be 
found  in  the  case  of  food  products  and 
articles  intended  for  personal  use,  or  for  do- 
mestic purposes,  but  even  here  the  producer 
is  brought  closer  to  the  consumer  than  was 
once  the  case,  as  sales  are  made  largely 
from  the  factory  to  the  retail  store.  The 
middle-man,  whether  he  be  a  jobber,  a 
a  broker  or  a  commission  merchant,  has 
been  overshadowed  and  shorn  of  his  impor- 
tance by  the  multiplication  of  factoiies  and 
their  distribution  over  a  much  wider  area. 
It  is  easy  and  perhaps  natural  to  deduce  the 
broad  inference  and  the  tendency  in  trade 
is  to  the  gradual  extinction  of  middle-men. 
This  idea  is  encouraged  to  a  great  extent  by 
the  huge  growth  of  direct  trading,  and  the 
apparent  confinement  of  the  middle-men 
within  certain  limits.  It  is  however,  encour- 
aged fully  as  much  by  one's  own  inborn  pre- 
ference or  prejudice,  which  leads  him  to  en- 
deavour to  buy  from  "  first  hands "  when- 
ever possible,  and  to  avoid  paying  a  profit  to 
any  others  who  are  merely  lii  the  line  of  dis- 
tribution. Even  the  middle-men  themselves 
always  seek  principles  when  they  desire  to 
make  purchases.  The  complete  extinction 
of  the  middle-man  is  the  dream  of  a  very 
large  class  of  people,  with  whom  "  the  wish 
is  father  to  the  thought. 

And  yet  with  the  apparently  steady  pro- 
gress toward  closer  relations  between  pro- 
ducer and  consumer,  it  is  unmistakable  that 
middle-men  occupy  a  position  of  perma- 
nence. Better  qualifications  are  of  course 
necessary  now  than  the  mere  possession  of 
capital  and  business  connections.  The  busi- 
ness man  who  to-day  ventures  to  stand  be- 
tween the  manufacturer  and  the  retailer  and 
extract  a  profit  from  what  trade  he  can  divert 
through  his  own  hands  needs  to  be  blessed 
with  a  keen  insight  into  methods  and  pro- 
cesses and  channels  of  trade,  as  well  as  the 
power  of  foresight  with  regard  to  the  opera- 
tion of  current  commercial  influences.  There 
are  men  in  the  iron  trade  to-day  who  are 
able  to  conduct  a  large  business  in  which 
they  derive  profit  from  merely  buying  and 
selling  and  are  neither  manufacturers  nor 
distributors.  It  is  sometimes  gratuitously 
assumed  by  those  who  buy  from  them  that 
such  middle-men  are  unnecessary  and  are 
in  fact  a  weight  on  legitimate  trade.  In  one 
sense  they  are  a  weight,  but  it  is  in  the 
sense  of  a  balance  weight,  in  which  case 
they  are  most  useful  to  sellers.  Take,  for 
instance,  the  dealers  in  old  railway  material, 
who  form  an  important  class  of  middle-men. 
When  the  mills  are  supplied  with  such  stock 
or  hesitate  to  take  in  more,  the  dealers  are 
very  useful  to  the  railroads,  and  will  often 
take  risks  of  an  unfavorable  turn  in  the 
market  that  a  consumer  would  by  no  means 
care   to  assume.     It  is  possible   that  this 


function  is  not  specially  agreeable  to  con- 
sumers, but  it  certainly  must  be  to  producers 
or  sellers,  who  also  have  a  right  to  be  con- 
sidered as  parties  to  a  transaction. 

Middle-men  make  themselves  of  value  in 
both  directions  — to  manufacturers  or  pro- 
ducers, as  well  as  to  retailers  or  consumers 
— and  they  will  never  become  extinct,  even 
if  all  manufacturers  combined  against  them 
to  avoid  paying  commissions  on  sales,  and 
if  all  consumers  endeavored  to  go  as  nearly 
as  they  could  to  "  first  hands."  The  bright 
wits  of  the  born  traders  who  take  up  the 
avocatipn  of  middle-men  will  find  openings 
for  themselves,  and  they  will  extract  profits 
in  spite  of  the  unfriendliness  of  one  side  or 
the  undisguised  hostility  of  the  other. — Iron 
Age. 


IRON  RAILWAY  BRIDGES. 

Many  of  the  iron  bridges  and  viaducts  of 
the  English  railroads  are  cast  iron.  The 
accidents  that  have  been  so  frequent  of  late 
from  the  failure  of  iron  bridges  have  caused 
the  managers  of  these  railroads  to  examine 
with  great  care  the  condition  of  these  struc- 
tures. The  report  of  the  examination  of  the 
Brighton  Railway  Company  made  by  Sir 
John  Fowler,  which  has  just  been  published 
is  exceedingly  interesting. 

This  company  has  171  iron  bridges  on  its 
line.  Sir  John  reports  that  no  less  than  80 
of  these  bridges,  which  are  cast  iron,  should 
be  replaced  in  the  next  three  years  and  20 
should  be  reconstructed  at  once.  Though 
not  opposed  to  wrought  iron  bridges  he 
seems  to  favor  steel  structures.  The  princi- 
pal considerations  upon  which  his  advice  is 
based  is  the  great  increase  in  the  weight  of 
modern  locomotives,  and  the  superiority  of 


wrought  iron  and  steel  as  compared  with 
cast  iron,  when  high  speed  and  greater 
vibration  have  to  be  provided  for. 

Fortunately  we  have  but  few  cast  iron  rail- 
way bridges  in  this  country.  When  cast 
iron  was  in  vogue  as  a  bridge  building 
material  in  England,  we  were  using  wood  in 
this  country,  and  when  these  wooden  bridges 
were  replaced  with  iron  it  was  wrought  iron 
or  steel  that  was  used,  so  that  here  cast  iron 
bridges  are  almost  unknown. 

But  the  considerations  that  led  Sir  John 
Fowler  to  his  conclusions  as  to  the  necessity 
of  replacing  these  cast  iron  structures  with 
steel  have  as  great  force  in  indicating  that 
many  of  our  wrought  iron  railroad  bridges 
should  be  replaced  by  heavier  structures,  if 
not  with  bridges  of  stone.  Our  locomotives, 
and  especially  our  passenger  and  freight 
cars  with  their  loads,  are  very  much  heavier 
than  the  English.  The  average  weight  and 
load  is  increasing.  The  effect  of  the  load 
and  its  hammer  upon  bridges  is  double  or 
triple  what  it  was  ten  years  ago.  Farsighted 
railroad  managers  in  this  country  have  long 
questioned  whether  in  renewals  of  bridges 
even  steel  should  be  used,  and  it  is  well 
known  that  the  Pennsylvania  railroad  has 
replaced,  and  is  replacing  some  of  its  iron 
bridges  with  stone. 

It  is  not,  however,  proven  that  steel  will 
not  answer  all  requirements  as  well  as  stone. 
All  steel  will  not,  but  a  properly  made  and 
treated  open-hearth  steel  makes  an  excellent 
bridge,  not  perhaps  one  that  will  give  as  long 
service  as  stone,  but  one  that  will  cost  much 
less. — American  Manufacturer. 


Every  line  of  goods  embodies  a  history  and  a 
oience  worth  years  of  study  to  understand. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies  of  insects    to    fry   and 
stink  unseen  and  unsuspected. 


Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth, 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
the  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 
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SALES   MADE   AND  PENDING. 

Harvey  &  Co.,  hardware  dealers,  Guelph, 
Ont.,  have  sold  out  to  Pnngle  &  Chinis. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Murphy  &  Todd.,  stove  and  tinware  deal- 
ers, Rapid  City,  Man.,  have  dissolved,  W. 
Murphy  continuing. 

Joseph  Kernagham  tinware  dealer,  Prince 
Albert  Sask.,  has  addmitted  W.  M.  Kernag- 
ham into  partnership. 

Robert  Orr,  general  merchant,  Wingham, 
'Ont.,  has  admitted  John  H.  Hiscocks  as 
partner,  under  the  style  Orr  &  Hiscocks. 

Rupert  Pratt  and  E.  S.  Collins,  have  re- 
gistered a  partnership  as  general  merchants, 
in  Wolfville,  N.S.,  under  the  style,  Pratt  & 
Collins. 

REMOVALS  AND   DEATHS. 

E.  J.  Keeping,  general  merchant,  Austin, 
Man.,  is  dead. 

Bonnell  Bros.,  general  merchants,  Walters 
Falls,  Ont.,  have  been  succeeded  by  F.  N. 
Kirkham. 

James  Ellard  &  Co.,  general  merchants, 
New  Westminister  B.  C,  have  sold  out  to 
J.  W.  Harvey. 

FIRES. 

Bowes  &  Bissonnette,  general  merchants 
Parham,  Ont.,  are  burnt  out.     Partially  in- 
sured. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

O.  Panze,  general  merchant,  L'Epiphanie, 
Que.,  has  assigned. 

N.  C.  Lemyre,  general  merchant,  Maskin- 
onge,  has  assigned. 

G.  Lepage  &  Co.,  hardware  dealers,  Mon- 
treal, have  assigned. 

Elie  Lachance,  general  merchant,  St. 
Praxede,  Que.,  has  assigned. 

Marshall  A.  Smith,  general  merchant, 
Summerfield,  N.  B.,  has  assigned. 

W.  A.  &  J.  W.  Sherwood,  general  mer- 
chants, Bristol,  N.  B.,  have  asssigned. 

Samuel  Russell,  general  merchant,  Miller- 
ton,  N.  B.,  is  offering  to  compromise. 

J.  C.  Lapointe,  general  merchant,  St. 
Jerome,  Que.,  is  offering  to  compromise. 

Thomas  Thomson,  general  merchant.  But- 
tonville,  Ont.,  has  called  a  meeting  of  his 
creditors. 

Wm.  D.  Taylor,  general  merchant,  Maple 
Valley,  Ont.,  has  assigned  to  T.  H.  Lamb, 
Hamilton. 

J.  R.  Mader  &  Co.,  general  merchants, 
Newmarket,  Ont.,  has  assigned  to  J.  D. 
Ivey,  Toronto. 

The  Barnum  Wire  &  Ir  n  Works  (Ltd.), 
Walkerville,  Ont.,  have  called  a  meeting  of 
their  creditors. 

A.  K.  Bishop  &  Co.,  tinware  and  stove 
dealers,  Owen  Sound,  Ont,  have  assigned 
to  Geo.  S.  Kilbourn,  Owen  Sound. 


THE  TIN  PLATE  TRADE. 

The  period  during  which  the  tin  plate 
works  in  South  Wales  and  Monmouthshire 
have  been  stopped  is  now  at  an  end,  and  the 
mills  are  being  restarted  throughout  the  dis- 
tricts in  question.  In  some  instances  work 
will  not  be  resumed  for  some  weeks  to  come, 
but  in  the  majority  of  cases  the  mills  will  be 
in  operation  next  week.  Whether  the  organ- 
ized month  of  inactivity  has  achieved  its 
purpose  is  a  question  which  can  be  best 
answered  by  those  actually  concerned,  but 
so  far  as  can  be  observed  by  impartial  out 
siders  its  effects  have  been  practically  color- 
less. The  stoppage  was  designed,  it  was 
stated  by  the  makers,  in  order  to  prevent  the 
prices  of  tin  plates  from  falling  below  the 
cost  of  production.  As  soon  as  the  works 
are  again  in  operation  it  will  be  seen  whether 
this  aim  has  or  has  not  been  accomplished. 
Up  to  now  the  variations  in  quotations  have 
not  been  other  than  normal,  either  here  or 
in  the  Lnited  States.  In  London  and  at 
Liverpool  the  leading  sorts  and  sizes  are  no- 
minally but  little  lower  than  they  were  a 
month  ago,  whilst  in  the  United  States  the 
quotations  are  but  fractionally  easier  than 
they  were  when  the  new  tariff  came  into 
force.  On  the  whole  this  state  of  things  is 
very  much  what  might  have  been  expected, 
under  all  the  circumstances.  Dealers  in 
America  are  fully  stocked  up,  and  importers 
there  are  alleged  to  have  on  hand  tin  plates 
equal  to  nearly  or  quite  a  year's  consump- 
tion. They  are,  consequently,  deeply  inte- 
rested in  the  maintenance  of  piices,  and  it 
may  be  taken  for  granted  that  there  will  be 
no  "slump"  in  quotations  if  it  can  possibly 
be  avoided.  Yet  it  is  obvious  that  an  awk- 
ward condition  of  affairs  may  be  brought 
about  before  long  if  the  Welsh  makers  and 
their  financial  supporters  deem  it  necessary 
to  recommence  production  on  a  large  scale. 
If  the  plates  are  made  they  will  have  to  be 
sold  without  much  delay,  and,  as  the  United 
States  market  is  the  largest  consumer,  efforts 
may  be  made  to  push  sales  there  through 
usual  or  unusual  channels  at  prices  which 
will  allow  for  the  McKinley  duty,  and  be 
below  the  figures  for  which  the  Amer- 
ican vendors  of  the  stocks  now  on  hand 
are  holding  out.  We  do  not  assert  that  this 
will  be  the  case,  simply  because  the  issue  is 
not  yet  raised,  but  we  think  it  :s  very  proba- 
ble. The  American  tin  plate  interests  are 
evidently  of  the  same  opinion,  and  in  fur- 
therance of  that  view  are  said  to  have  pro- 
cured the  abolition  of  the  drawback  hitherto 
allowed  upon  canned  goods,  etc.,  in  the  pro- 
duction of  which  infported  tin  plates  have 
been  used.  If  that  is  really  the  case  then 
the  Americans  have  done  a  clever  stroke  of 
business  for  their  infant  industry,  but  we 
take  leave  to  doubt  the  possibility  of  a 
Treasury  decision  on  the  point  overriding 
the  specific  provisions  of  the  legislative  en- 
actment. As  regards  American  progress 
generally  in  relation  to  their  tin  plate  indus- 


try, rrfcas  to  be  noted  that  they  are  making 
preparatiorfevin.an  active  manner  for  going 
on  with  the  production.  Amongst  other 
matters  they  are  alleged  to  have  procured 
the  setting  aside  of  the  dUusjAjpf  the  Con- 
tract Labor  Law  which  forbids  the  bringing 
into  the  country  of  workmen  usurer 
tracts  in  favor  of  skilled  tin  plate  workmef— 
thereby  hoping  to  get  over  one  of  their  most 
serious  difficulties,,  but  (as  is  now  alleged), 
thereby  giving  deep  offence  to  the  workmen's 
organizations  of  the  United  States.  Another 
difficulty  of  moment  which  the  American 
makers  will  find  hard  to  surmount  is  that  of 
private  brands.  We  on  this  side  know  what 
has  been  done,  and  is  done,  in  respect  of 
these  brands.  The  difficulty  is  even  more 
serious  in  the  Stales,  because  vendors  and 
importers  in  that  country  have  been  accus- 
tomed to  have  their  own  brands,  and  have 
built  up  their  business  with  them.  It  is  not 
likely,  therefore,  that  these  firms  will  quietly 
give  up  their  special  lines,  and  it  is  certain 
that  if  the  American  makers  (when  they  are 
able  to  do  the  business  on  a  commercial 
scale)  will  not  supply  the  plates  under  the 
private  brands,  the  owners  of  the  brands  will 
obtain  their  supplies  from  Wales  just  as  they 
have  done  hitherto.  As  the  developments 
proceed  on  the  other  side  of  the  Atlantic  we 
shall  doubtless  hear  of  many  other  points  of 
interest.  On  this  side,  also,  we  should  be 
pleased  to  learn  that  the  Welsh  manufactur- 
ers are  planning  to  meet  their  energetic 
rivals  of  the  near  future  in  an  equally  ener- 
getic and  progressive  manner. 


Send  for    Catalogue  and  Price 
IAst  to 


..   of  Set,    Cap    and   Special 
■  r.ws.  Studs,  Finislied  Nuts,  Ac. 
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CUTLERY — Good  knives,  good  value     See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL — -Consumers   want    quality.        Buy 
"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &.  CO., 

18  Front  St.  West, 

TORONTO. 


445  St.  Paul  St , 

MONTREAL. 


M.  J.  Woodward  &  Co., 
PRODUCERS  OF  CRUDE, 

Manufacturers  of 

Illuminating  Oils, 

Lubricating  Oils, 

Paraffins  Oils 
and  Wax,  &c. 

PETROLIA,    -    ONTARIO. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BI  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED   BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists,, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses; 
that  is  worth  dollars  to  him.  His  best  andj 
safest  policy,  therefore,  is  to  subscribe  for; 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


BRUSHES 

FOR- — 

Painters'  and  Artists' 


Household, 

Toilet  and 

Stable  use. 


All  lines  guaranteed  first-class  workman- 
ship and  quality  as  represented! 

Illustrated  Price  List  sent  on  application. 


CHftS.  BQECKH  k  SONS, 

MANUFACTURERS, 

OFFICES  AID  WAREROOMS :  DO  York  St. 

FACTORIES :   158  to  168  Adelaide  St.  W, 

TORONTO. 


F.  E.  DIXON   &,  CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Beltinc 


70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


BURNS  &THOMAS 


Q!  A  TX7"Q   CIRCULAR,  Shingle,  Re  sawing 
OA  W  O       Drag,  Gang,  Crois-cut,  etc. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives- 
Are  the  best  in  the  World. 


Trade 


&♦ 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co, 

Offices,  50  &  52  McGill  Street, 
Yards : 
McGill,Wellington,  Grey  Nun  and  Youville  sta 

MONTREAL. 
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The  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


Is  being  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTI8 " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  M      '<^v      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc,    Etc. 


Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  he  taken  of  old 
lists  or  catalogues. 

We  shall  he  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 


BROKERS 

AND 

COMMISSION  MERCHANTS 

IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


CURHEfiT    IVIARKET    QUOTATIONS. 


METALS. 

Tin. 

Li&mb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip  "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes 5  25    5  50 

IX,  "  6  25    6  50 

I.X.X.,       "  7  25    7  50 

I.XXX.,     "  8  25    8  50 

D.C.,12}xl7        4  75    .... 

D.X 5  75     .... 

DX.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
Bessemer  Steel — 

I.C.,  usual  sizes   4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sbeets  . .    8  50    8  75 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    70 

14x65.  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    7" 

28        "     7j    8 

Iron  and  Steel. 

TIq  00  Priofl 

Common  Iron,  per  100  lb   . .  $2  05  2  l0 

Refined      "              "            •  •  2  45  2  55 

Horse  Shoo  "          "             ..  2  50  2  55 

Band              "          "             ••  2  50  2  65 

Hoop              "            '             ..  2  65  2  80 

Swedish         "           "             ..  4  00  4  25 

Sleigh  Shoe  Steel 2  50  2  75 

TireSteel    3  00  3  25 

Machinery 3  00  3  25 

Best  Cast  Steel,  per  lb 0  13 J  0  14 

Russian  Sheet       "       0  10}  0  12 

Tank  Plates 2  00  2  25 

Roiler  Rivets 4  50  6  00 


Boiler  Tubes. 

2-inch    10}c 

-inch 15 

Boiler  Plate. 

J  inch $2  45 

5-16  "     2  35 

I     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2},  3 

22  to  24      "      2|,  3 

26  "      3,    3J 

28  "      31,3} 

Canada  Plates. 

Blaina }  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60 to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5J,  5| 

26  gauge,  "       5},  6 

28     "  "       5},6i 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5  J,  6 

26  gauge,  "         5|,  61 

28      "  "  5J,6i 

Note — Cheaper  grades  about    }  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7 


i 

5-16 

% 

7-16 

V, 


7i 
6i 
6 
5| 
51 
4} 
3  60 
3  50 
5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  Jin  .80  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  !sl    0  25 
"  "        27  to  30     "      ..  0  23    0  29 

"  "       30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05j  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06| 

Part  casks 0  06|  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03f  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Tipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

\  nl  i  mini  v. 

Cookson's,  per  lb $0  151  0  16 

Other  makes  "    0  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    4J 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  i,  }  and  1  gallon  tins.) 

Pure,    pergallon 81  05  $1  10 

2ndqualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "    0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black   0  09 

Green    0  09 

Chrome    " 0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"       (J.F.L.S.) "  "       2  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "        0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls). 

Raw,    per  gal 0  61 

Boiled        "      0  04 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  66  0  57 

Castor  Oil. 

Best.perlb 0  09     0  0»1 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dam.  50 and  10 
Kim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 80  25  $1  60 

Anvils. 

Per  lb 0  10    0  121 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount 50, 50 and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.     1  35  1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  59 

Pegging,                   "          ....     0  65  1  25 

Brad,                       "          ....     0  85  1  60 

"  handled                      ....    3  60  7  30 

Saddlers',              "          ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  — J 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  80 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Hand. 
Brass.  60  to  66}. 
Nickel  50  and  10  to  60  p.c. 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  371, 40 percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,   471   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  471  to  50  per  cent 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot   "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet  10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 

Light,  dis.  65  to  671  Per  cent. 
Reversible,  dis.,  65  to  671  per  cent. 
Vegetable,  per   doz.,  dis.  371  Per  cent. 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition , 
Castors. 
Bed,  new  list,  dis.  50pc  )  to  50  and  5 
Plate       "         dis.50pc.  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   ....    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01J  0  011 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns, per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  1  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  331  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  $1.00  to  $2.75  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's, dis.  Can.  list, 25pc.  to  271  P.c. 
Horse    Kasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc    50  p.c.  to  50  and  5  p.c 

Horse  Rasps,  dis.  45  p.c.  Amer  I  tt.,,„,  „ 

50p,c.  Can.  ( -t^11613 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

331  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Creana. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Fans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United         50  ft      100  ft.  50  ft.  100  ft. 
inches. 

16  to  25           1.45          2.80  2.15 

26to40           1.55          3.00  2.45 

41  to  50                           3.40  5  30 

57  to  60                           3.70  5.8O 

61  to  70                            4.00  6.30 

71  to  80                            4.20  7.40 

81  to  85                            4.50  8.40 

86  to  90                            5.40  10.00 

91  to  95  11.50 

96  to  100  13.65 


Ordinary 

Pilkington. 

....     83  65 

2nd      "      ... 

3  9o 

3rd       "      ... 

4  60 

4th      "      ... 

4  95 

5th       "      ... 

5  40 

6th       "      ... 

....       5  90 

7th       "      ... 

6  50 

Pilkington 

Picture  Glass. 
s  ordinary. 

4  30 

2nd      "      ... 

3rd      " 

4th       "      ... 

5th      "      ... 

6th       "      ... 

7th       "      ... 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  271  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  121  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        per  doz 100    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       pergross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c. 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  371,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  621  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  031  0  °*i 
Per  doz.  sets. 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring   1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc,  discount  40  pei 

cent. 

Planter  doz  4  00    5  00 

Hooks —  Cast  Iron 

BirdCage,    per  doz  0  50    1  10 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    100    3  00 

Chandelier,  per  doz    0  50    1  13 

Wrought  Iron. 
Wrought   Hooks   and    Staples,    Can 

dis.  35  to  371  per  cent. 


Composite  Silver, 


ALL 

Red  Cap, 


Crown  Brand, 


Blue  Ribbon. 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dU.35,40p.c 

Belt,  per  1,000 0  60    2  70 

I  Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nail*. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

IStar,  perdoz 3  00    3  25 

Kettles. 
IBrass  spun,  per  lb  71  per  cent.  dis.  off 
new  list.  „  ,„     ,  ,. 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 160    4  i5 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  . .  2  75  6  to 
Bronze  Gem,  "  ....  6  00  9  00 
Lava  "        ....    8  7o  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross »1  3U    4  uo 

Ladles. 
Melting,  per  doz 1  '0    4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz  2  20  5  60 
Galvanized,  ,'  *         °° 

King,  wood,  «  75    2  90 

"        <t1*h«  "  4  00    4  50 

Allglat  "  120    130 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,         "  1  90    7  4U 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,  to 
33H  per  cent. 

Padvock. 
English  and  Am.  per  doz       50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  125    3  <» 

Lignum  Vita.,  ?  60    2  W 

.Caulking, each 1  60    2  oo 

Mattocks. 

..Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
(Enterprise,  dis.  per  cent       20       25 
Canadian,  37 J  to  40  per  cent. 

iHome,  each •  •••; 

Mincing  Knives. 

American,  per  doz U    2  35 

Molasses  Gates. 
SteVbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut,  3  in.  and   upwards, 
per  keg  base,  price  ......     •  •  •  •    ^  <>u 

Brads  &Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  ^ 

Diamond:.::::.'::::.'.':.'.'.'.'  12  00 15  00 

Oil. 
Canada  Refined  Oil  (Toronto)151    16 

Carbon  Safety        "     °  1»    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     ,     ••■•    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,   with    Pump,  ^  ^ 

jZiPnc  Md  TinV'di8.'60."56  and  10 
-Copper, per^doz...........    1  *    3  50 

Malleable,  dis.  25  per  ct. 

Pails. 
Galvanized,  per  doz 2  25    3  25 

Pencils. 

Ui^n'B'&gern0te9r:::::::  2-25  *S 

Picks 
perdoz 6  00    9  00 


Picture  Nails. 
Pos>e«lain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  fcench,  Canadian  dis.  60  per 
cent.     American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  B  &  L.  Co.)35to37J 

per  cent. 
Miscellaneous,  dis.  121  to  15  per  cent. 
Bailey's  Victor,  dis.  12i  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.  dis 

371,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz —    135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

621  per  cent.  • 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'        hollow,  per  inch     —    100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Bail. 
Barn  Door,     per  foot —         3         3J 
Sliding  Door,         "      ....         3i       3} 

li  a,  k  p  s 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 

Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     9  12 

54,5-16,  %  in 9i  12* 

3-16in  1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb. .        131     16 

Jute    "    -       08       08J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  371  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&A.,sand,  30  p.  e 

Emery,  per  quire 55       90 

Sash  Cord 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  per 
cent. 

Kempshell's  dis.    40,   621  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

Sausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  oent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 

Wood,  F.  H.  Iron,  771  per  cent.  dis. 

"      K.  H.      "      721       "  " 

"      F.  H.  Brass  75        "  " 

•'     R.  H.      "      70        "  " 

Diamond   Point    wood   screw   nails, 

bright,  dis.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...       77    1  40 

Shot. 
Canadian,  dis  71  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  371  per  cent 

Sieves 
Wood  Rim,  black,  p.  doz    1  15    1  35 


Tin  Rim, 


tinned, 
black, 


1  35    1  60 

2  30    2  45 
1  80    2  25 


Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    \  gross  boxes 3  25 

i  and  1  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "....>.         "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521  percent 

Staples. 
Fence,  galvanized,  per  lb  41     41 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    " 0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.bluedortinned,  dis.  421pc 
Upholsterers"  dis.  42J  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

"  steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  V*r 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  171,20  per  cen 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  62} 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

"         iute       "      „'.*" 

Blue  ribbon   o 14 

"         Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed    to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  501 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz .,    4  00   8  50 

Well  Wheels. 
Amer., per  doz.  8,10  &  12  in.    3  38    6  00' 

Wire. 

Plain  iron  and  steel— Bright,  anneal-  - 
ed,  coppered,  coppeted  spring  and 
galvanized,  121  P-c.  dis.  f.o.b.  Mont- 
real, f.o.b    (Hamilton  and  Toronto). 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  aopper  71 
p.c.  dis. 

Market,  tinned  per  lb  0  0410  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  0610  061' 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55. 

Fencing  Wire. 

Galv.   steel  barb  fencing 
"LockBarb,"4point 0  041  °  °*f 

Ditto  Glidden  2  point  0  04*  0  04f 

Galv.  Stetl,  plain  twist  ..    0  041  0  04J 

Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  041  0  04J 

Staples  0  04$. 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00' 

Wrenches. 
Acme,  35  to  371  Per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne,  dis.  30  to  32ip.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  0t* 

"         S.,  per  doz 5  80    7  50' 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00> 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Hills  Co., 


Membort  of  the  White  Lead  Association  of  Canada. 


Montreal,  P.Q. 


ll/hjo  deal  in"   Groceries 

SHOULB    SUBSCRIBE     FOR 


> 


k 


.''■■"wim/M1! 

Wrpcr]  will 
r\eep  you  injormed.  "^fll 
or)  all    i  mportant 
questions  affec  tintf  tr^e 
grocery  &  allied  trades. 
Its  rnarket  quotations 
are  Jiill  $  reliable*" 
which  alone 
are  worth  tr|e 
p  Subscription   price  . 
Send  for   Sample  copies 

Subscription  $2    theCanaoian'Grqcer. 

C^THE  J.B.MSLEAN  C?  ,{UJ>)  PUBLISHERS  . 


TORONTO 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on   hand. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion   on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  ia 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


TULLOCH  k  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracecbnrch  St.,  London,  Eng.t 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil. 

Portland  Cement,  Building  Materials, 

Pig  lion  and  Metals, 


|^  a  JJ  m—  Correspondence  invited  from  Canadian 
firmc  interested  in  any  of  the  ahove 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


MARDWARP 


Deyore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 

AND 

"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y, 

The  Girth  Peicha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


MARK 


KINK  PROOF  HOSE. 


GUTTAPERCHA«RUBBERr1! 

<"-  TO.RONTO 

43YONGE    STREET 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require^ 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  cosningj 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  1'ION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 

Annealed, 

Oiled, 

Spring, 

Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE ! 


Write  for  Prices  to 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


STEEL  WIRE! 

FOR 

Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE ! 
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AUG.  22,    91 


2.00  a  Year. 

1  O  Cents  a  Copy 
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llPE    ORGAN   OF 

WROUGHT 
CAST, 

^     STAMPED 
HEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


JVtaehinists'  Tools 

Twist  Drills, 

Emery  Wheels, 

Taps  and   Dies, 

CHUCKS,  REAMERS,  &c,  &c. 

HlCEIiEWlSflSOfl 


LIMITED. 


General 


HARDWARE 

TORONTO. 


Merchants. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF     MONTREAL. 

Capital  $2,000,000. 


A 


Sole   Agents   and   Manufacturers 
of  the 


**A*   * 


Forsyth  (Boston 
«^K™*"k5^^  Belting  Co'y) 


#*mmm 


V 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada 

-:  Superior  Quality  Rubber  Goods.  :- 

0—0—0 0—0—0 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Breweis' and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head   Offices   and    Factory,    Montreal;    J.   J.   McGILL,    Man. 

WESTERN    BRANCH: 

Corner    Yonge    and    Front   Sts.,     TORONTO. 
J.    H.   WALKER,    MANACER. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


¥4 
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W 

hi 

1  'hi 
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W 
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These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 


PUBLISHED    WEEKLY— SUBSCRIPTION    #3.00    A    YEAR. 


Vol.   3. 


TORONTO,  AUGUST  22,   1891 


No.  34 


J.  B.  McLEAN, 

President. 


HUGH  C.   McLEAN, 

Sec.-Treas. 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5  St.  FrancolsXavlerSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somerville,  Manager. 


THE  DUTY  ON  TERNE  PLATE. 

The  customs  decision  which  ruled  that 
terne  plate  should  pay  a  duty  of  \2%  per 
cent.,  though  it  is  at  variance  with  usage 
both  in  this  country  and  the  United  States, 
is  evidently  in  keeping  with  the  policy  of  pro- 
tection which  is  followed  by  the  Government, 
and  the  course  of  economy  which  the  utter- 
ance of  the  Premier  upon  the  abolition  of 
the  sugar  duty  shows  the  Government  will 
follow,  to  offset  the  $1,500,000  of  estimated 
shortage  in  the  revenue  consequent  upon  the 
last  adjustment  of  the  tariff.  Sheet  iron,  ac- 
cording to  item  353  (departmental  number) 
of  the  customs  tariff,  is  taxed  I2j£  per  cent., 
no  doubt  in  the  interests  of  prospective 
manufacturers.  But  that  duty  has  failed 
to  make  the  manufacture  of  sheet  iron 
a  Canadian  industry.  Probably  a  some- 
what higher  duty  would  suffice  to  do  this  on 
a  more  or  less  limited  scale,  but  a  higher 
duty  would  scarcely  be  politic.  A  customs 
decision  that  would  enlarge  the  demand  for 
sheet  iron  of  native  manufacture,  or  confine 
the  bulk  of  the  demand  to  a  native  supply 
would  be  a  less  overt  way  of  extending  fur- 
ther protection  to  the  industry  that  is  sought 
to  be  brought  into  existence.  This  decision 
was  given  in  the  deliverance  of  the  Board  of 
Customs  last  week.  By  imposing  a  duty  of 
12X  percent,  on  terne  plate  the  Customs  De- 
partment puts  it  on  the  same  footing  as  sheet 
iron.  As  long  as  terne  plate  was  classed 
as  tin  plate  it  came  in  free.  Unlike  tin 
plate,  it  can  be  coated  in  this  country.     Any 


concern  which  might  be  contemplating  the 
manufacture  of  sheet  iron  would  consider 
these  facts.  It  would  find  encouragement  in 
the  12X  per  cent,  protection  provided  for 
the  manufacture  of  sheet  iron,  but  would 
probably  be  discouraged  by  the  extent  of 
the  demand  that  would  favor  the  outsider 
under  the  privilege  of  getting  terne  plate  in 
free.  For  terne  plate  is  sheet  iron  dipped 
in  a  mixture  of  lead  and  tin.  Every  square 
foot  of  it  that  would  come  in  would  be  in 
competition  with  sheet  iron  makers.  Fur- 
ther, the  coating  of  the  plate  is  another  part 
in  the  production  of  the  article  which  it 
would  be  the  policy  of  the  Government  to 
protect  in  this  country.  These  were  prob- 
ably the  leading  considerations  which  dis- 
posed the  board  to  rule  that  terne  plate 
ought  to  pay  a  duty  of  \2'/i  per  cent. 

It  is  easier  to  account  for  a  disposition  to 
put  on  a  stiff  duty  than  the  reasoning  where- 
by the  decision  given  is  educed  from  the 
tariff  clauses  relating  to  the  subject.  Sec- 
tion 857  (departmental  number)  says,  "Tin 
in  blocks,  pigs,  bars  and  sheets,  and  plates 
and  tin  foil"  free.  If  terne  plate,  which  is 
coated  with  a  mixture  of  tin  and  lead,  came 
under  this  clause  before,  why  should  it  not 
do  so  now  ?  Also  why  should  the  ruling  be 
so  sudden  a  matter  and  catch  importers  so 
sharply  ?  Houses  that  calculated  on  duty 
free  stock  have  contracted  to  supply  roofers — 
and  retailers  on  quotations  which  contem- 
plate no  duty.  Now  they  have  to  add  ene- 
eighth  to  cost.  There  is  no  need  of  this 
sort  of  annoyance. 


THE  STOVE  TRADE. 

The  stove  trade  is  now  like  a  vessel  with- 
out a  chart,  and  may  be  said  to  be  "  going  it 
bindly"  if  its  course  be  compared  with  that 
of  past  years.  The  policy  of  each  manu- 
facturer seems  not  to  be  to  extend  his  trade, 
but  to  hold  the  custom  he  has  already  at- 
tached. Consequently,  dealers  who  write 
for  prices  are  not  usually  answered  with 
quotations.     Catalogues  are   sent    attended 


by  the  statement  that  business  will  be  done 
on  the  most  favorable  basis.  This  wary 
policy  is  intended  to  prevent  that  competi- 
tion in  cutting  which  the  dealer  can  promote 
when  he  has  one  man's  prices  to  shove  in  the 
teeth  of  another.  The  gas  stove  trade  has 
been  a  much  larger  one  this  summer  than 
last.     One  house  sold  nearly  twice  as  many. 


CONCESSION   ON   CANADA  PLATE. 

Within  the  past  week  purchases  of  Canada 
plate  have  been  effected  at  a  considerable 
concession,  and  taking  the  position  of  sup- 
plies some  find  this  hard  to  account  for. 
They  admit  that  since  the  squeeze  of  the 
early  summer,  stocks  have  been  sufficiently 
replenished,  but  contend  there  is  no  reason 
for  any  cutting,  as  actual  wants  ought  to  in- 
duce a  healthy  sort  of  movement  when  the 
demand  on  fall  account  sets  in.  Their  con- 
tention may  be  quite  right  and  proper,  but 
the  firms  who  are  doing  the  business  at  the 
reduction,  it  must  be  allowed,  know  their 
own  business  best.  If  they  are  content  with 
smaller  profits — for  they  are  not  the  ones  to 
do  business  for  love  alone — no  one  can  com- 
plain, for  it  is  their  own  fault  if  they,  the 
complainants,  allow  any  trade  to  slip  through 
their  hands.  The  dealers  with  whom  they 
differ  are  quite  as  wide  awake  as  the  next 
ones,  and  they  no  doubt  are  calculating  on  the 
fact,  that  by  the  time  fresh  fall  supplies  are  to 
hand  lower  prices  may  be  a  probability.  The 
parties  who  look  for  any  change  in  an  up- 
ward direction  are  certainly  outside  the  facts. 
The  English  makers  have  been  closed  down 
it  is  true,  but  it  is  extremely  doubtful  if  this 
fact  can  have  any  effect  in  stiffening  prices 
by  regulating  production.  Indeed,  in  the 
material  course  of  events,  we  ought  to  have 
easier  prices.  With  the  large  supplies  of  tin 
plates  in  the  United  States  accumulated  in 
anticipation  of  the  increase  in  duty,  the  call 
on  English  makers  from  that  quarter  this 
fall  is  bound  to  be  restricted  if  not  altogether 
wanting  tor  a  time.  More  attention  will 
therefore  be  paid  to  other  markets  and 
Canada  is  one  of  these.  Anyhow  whatever 
is  the  outcome  the  fact  remains  that  Canada 
plate  can  be  bought  under  $2.75  even,  Mon- 
treal terms,  when  a  round  lot  is  under  con- 
sideration, and  buyers,  no  doubt,  with  that 
natural  human  tendency  will  know  just  who 
to  patronize. 


HARDWARE. 


LOWER  OFFERS  ON  PIG  IRON. 

The  approach  of  the  fall  season  brings 
with  it  the  usual  flood  of  circulars  with 
quotations  on  the  various  brands  of  pig  that 
enter  into  consumption  in  Canada.  In  con- 
nection with  our  remarks  last  week  re  the 
tendency  of  iron  values  one  of  these  that 
came  under  our  notice  is  apt.  This  circular 
quotes  both  the  superior  and  inferior  brands 
at  a  shading  on  our  quotations.  The  offer, 
however,  had  a  qualification  and  it  was  in 
this  that  the  difficulty  lay.  The  terms  were 
four  months  prompt.  Now  four  months' 
credit  is  the  regular  course  with  the  iron 
trade,  but  in  the  general  run  of  cases  four 
months  agreed  upon  ostensibly  mean  in 
reality  eight  months,  as  any  one  who  knows 
anything  about  the  iron  trade  will  admit. 
Therefore  the  tempting  offer  is  not  so  tempt- 
ing after  all  to  the  majority,  who  will  probably 
prefer  to  accept  stock  at  a  few  figures  more 
from  a  more  lenient  creditor  if  they  are 
compelled  to.  The  business  ethics  of  this 
is  another  matter,  but  we  may  perhaps  be 
permitted  to  say  that  it  would  be  better  for 
sound  trade  in  the  long  run,  if  sellers  held 
buyers  to  their  agreements,  in  which  case 
the  latter  would  be  more  careful  about  oper- 
ating where  they  had  no  reasonable  show 
for  fulfilling  them.  However,  as  the  practice 
is  in  vogue  it  may  be  passed  with  these 
remarks,  and  to  resume  our  mutton  it  is 
quite  possible  that  the  lower  quotations  to 
which  we  refer  will  be  general  by  the  time 
the  fall  movement  actually  commences.  We 
may  be  mistaken,  but  it  is  reasonable  to 
assume  that  this  circular  would  not  have 
been  sent  out  if  higher  prices  were  looked 
for. 


THE  SUBSTITUTE  QUESTION. 

In  an  address  read  before  the  convention 
of  the  National  Editorial  Association,  held 
recently  in  St.  Paul,  Minn.,  Mr.  A.  Frank 
Richardson  drew  the  attention  of  the  press 
and  the  public  to  the  large  business  in  sub- 
stitute goods  that  is  carried  on  by  druggists. 
These  traders  are  accused  of  using  their  in- 
fluence as  salesmen  to  foist  upon  purchasers 
unknown  or  inferior  preparations,  in  lieu  of 
goods  that  have  risen  through  their  own  ex- 
cellence and  the  enterprise  of  their  proprie- 
tors to  a  commanding  place  in  popular 
esteem.  The  demand  for  such  well-known 
goods  is  ready-made  and  is  an  extensive  one. 
Any  cheaper  substitute  for  one  of  them  is 
sure  to  put  money  in  the  pocket  of  him  who 
can  invent  it,  and  there  accordingly  plenty 
of  compounders  prepared  to  offer  an  equiva- 
lent for  the  articles  in  most  common  request. 
Even  if  there  were  any  originality  about 
those  so-called  equivalents,  it  is  certain  that 
very  few  of  them  would  ever  be  submitted 
for  sale,  were  it  not  for  the  existence  of  the 
articles  they  strive  to  displace.  When  a 
preparation  has  a  world-wide  or  national 
name  and  has  fully  explored  the  resources  of 


the  demand,  then  imitators  come  to  put 
their  wares  in  the  avenues  opened  up  by 
their  forerunner.  The  imitators,  having  a 
demand  created  beforehand,  require  no 
enterprise  to  put  their  stuff  on  the  market. 
They  must  not  claim  for  it  any  original 
merit  ;  otherwise  they  will  have  to  make 
good  their  claim.  All  they  do  is  to  say  the 
article  is  like  some  other  that  is  in  conspicu- 
ous demand.  They  do  not  presume  to  be  the 
originators  of  any  volume  of  demand,  they 
aim  to  steal  what  has  been  originated. 

This  evil  is  not  confined  to  the  drug  trade. 
There  are  counterfeiters  who  use  the  hard  ware 
trade  for  the  circulation  of  their  false  or  in- 
ferior wares.  Such  men  do  not  invent  any- 
thing that  begets  demand.  They  see  some 
proprietary  article  receiving  large  attention, 
they  wait  till  it  has  established  its  network 
of  capillaries  through  the  whole  consuming 
body,  and  then  they  make  something  that  is 
just  the  same  according  to  their  representa- 
tions. They  do  not  pretend  that  their  article 
has  any  individuality.  If  they  did  it  might 
probably  have  no  rival,  but  it  certainly  would 
have  no  prototype.  That  is  what  such  an  in- 
vention wants.  It  requires  to  start  under 
fraudulent  auspices,  and  as  it  would  De  a 
criminal  act  to  forge  the  brand  of  the  proto- 
type, the  thing  has  to  be  represented  as 
having  the  same  qualities  but  not  the  same 
name.  What  ment  and  extensive  advertis- 
ing have  done  for  the  reputable  article  is 
sought  to  be  turned  to  the  advantage  of  the 
spurious  article.  Liberal  advertising,  un- 
doubted worth  and  long  standing  have  made 
certain  brands  a  guarantee  of  sale  nearly 
anywhere.  There  are  many  lines  that 
would  not  have  been  if  the  great  success  of 
some  eminent  predecessor  had  not  called 
them  into  existence. 

The  trade  should  be  chary  about  lending 
itself  to  the  purposes  of  adventurous  imita- 
tors. The  men  who  have  the  faith  in  their 
specialty  to  launch  it  out  in  quest  of  a  de- 
mand which  had  never  been  offered  the  like 
before,  deserve  some  protection.  When 
their  specialty  becomes  a  staple  it  is  sure  to 
have  many  imitations  clinging  to  its  skirts 
which  should  be  brushed  off  before  being 
dragged  into  prominence.  Wherever  there 
is  any  attempt  to  float  an  article  upon  any- 
thing but  its  intrinsic  merits  or  the  enter- 
prise of  its  promoters,  the  trade  should 
refuse  to  be  a  party  to  it.  The  articles  that 
are  standard  now  in  their  respective  spheres 
did  not  get  into  their  prominence  by  virtue 
of  unscrupulous  attempts  to  seize  the  trade 
of  something  they  were  made  after.  Their 
individuality,  not  their  likeness  to  something 
else,  was  what  they  were  pushed  upon.  It 
is  always  a  suspicious  argument  to  say  that 
some  new  thing  is  like  some  old  one  in  its 
usefulness,  and  is  usually  a  fair  test  upon 
which  to  decide  the  trader  to  let  the  thing 
alone. 

It  is  not  always  desirable  that  the  trader 
should  be  neutral  between  the  claims  of  two 
articles  for  the  buyer's  favor.  The  trader 
has  the  consideration  of  relative  profit  to 
bias  him  one  way  or  the  other,  but  he  ought 
to  take  a  broad  view  of  that  aspect  of  the  mat- 
ter,and  compare  the  articles  not  by  units  but 
by  the  respective  volumes  sold  of  each  in  a 
year.  By  that  means  he  will  arrive  at  a  true 
verdict  as  to  which  is  the  more  profitable. 
Sometimes, too, the  trader  is  driven  to  prefer 
the  unworthier  of  two  articles  by  the  selfish- 
ness of  the  manufacturers  or  proprietors,  who 
cut  profits  down  too  low  on  the  retailer.  The 
natural  effect  of  this  works  against  the  pro- 
prietors' interests,  and  it  is  just  that  it  should. 


ALL'S   WELL    THAT  ENDS   WELL. 

John  Goodmurphy  of  Gore  Bay,  under- 
took to  make  a  dazzling  flank  movement 
on  his  creditors  a  few  days  ago.  John  ran 
a  general  store  at  the  above  named  place, 
and  for  two  years  had  been  carried  by  his 
compassionate  creditors.  He  had  a  lot  of 
lumber  he  was  waiting  for  an  opportunity  to 
dispose  of,  and  his  creditors  kindly  bided 
the  time  along  with  him.  But  a  short  time 
ago  a  buyer  turned  up,  John  expediticusly 
transferred  the  lumber  to  him  and  pocketed 
$3,300  for  it.  He  then  repaired  to  this  city, 
where  he  made  the  following  proposal  to 
the  house  that  was  his  leading  creditor  :  He 
would  deliver  up  the  $3,300  and  would  give 
his  own  notes  for  $1,500  more,  to  be  paid 
in  three  equal  instalments,  coming  due  in 
ten,  twenty  and  thirty  months.  This  was  to 
liquidate  a  total  indebtedness  of  $9,000, 
divided  among  several  creditors.  The  offer 
was  thus  equivalent  to  about  50c.  on  the 
dollar.  His  proposal  was  submitted  to  a 
meeting  of  the  creditors,  and  before  that 
meeting  he  held  to  his  position.  The  ad- 
vantage he  clearly  believed  to  be  on  his 
side,  but  he  was  unaware  that  a  detective 
was  shadowing  him  all  the  time.  He  had 
brazenly  acknowledged  that  the  $3,300  was 
in  his  pocket,  and  that  he  recognized  the 
legal  powerlessness  of  his  creditors  to  get  it 
out.  Besides  the  $3,300  of  cash,  he  had  the 
following  assets  :  Stock  $2,500,  real  estate 
$3,100,  book  debts  $600,  or  a  total  of  $9,500. 
The  answer  made  by  his  creditors  was  like 
unto  his  proposal  :  it  was  of  the  nature  of  a 
bluff.  He  was  told  that  he  had  to  de- 
liver over  the  cash.  That  they  would 
make  him  pay.  He  was  promised  that  he 
would  be  reasonably  dealt  with.  An  important 
advantage  in  the  hands  of  his  creditors  was 
a  power  of  attorney  possessed  by  one  of 
them,  which  had  been  conceded  two  years 
ago  when  Goodmurphy  needed  an  extension. 
This  put  it  in  the  power  of  that  creditor  to 
assign  all  Goodmurphy's  belongings,  and 
that  step  would  have  been  taken  if  the  debtor 
had  not  yielded  to  the  terms  of  the  creditors. 
These  were,  that  he  surrender  the  $3,300  and 
sign  three  notes  for  $833^  each,,  to  be  due 
at  the  intervals  named  in  his  proposal.  Thus 
$1000  more  was  got  one  of  him,  and  he  was 
let  go.  He  will  return  to  business,  though 
his  idea  was  to  depart  if  he  could  not  get  his 
offer  accepted. 

The  creditors  had  either  to  lose  a  little  or 
be  a  party  to  this  man's  resuming  business. 
It  is  a  pity  they  had  not  any  legal  means  of 
attaching  the  debtor's  money  when  he  is 
capable  of  making  so  shameless  an  avowal  of 
intention  to  defraud.  If  his  creditors  had 
rejected  his  overtures,  or  had  refused  to  treat 
with  him,  they  could  not  have  got  a  hold  of 
the  cash.  They  could  not  force  him  to  assign 
it,  and  they  felt  no  doubt  that  they  had  to  be 
content  with  the  best  they  could  do  and  get 
the  cash.  But  they  ought  not  to  assist  such 
a  man  back  into  business  with  a  capital  of 
$4,000,  which  was  all  their  due.  They  thus 
bestow  a  bonus  upon  a  man  who  openly  de- 
clared he  was  not  honest,  and  he  will  be  the 
opponent  of  honest  men.  His  brother-in- 
law,  Alexander  Hall,  from  the  same  place  got 
away  two  years  ago  with  a  lot  of  his  credit- 
ors' money. 


HARDWARE. 


THE  INCH   AND  THE  OUNCE. 

Apropos  to   the  discussion  of  a  system  of 
new  weights  and  measures,  some  few  points 
in  relation  to  the  derivation  of  the  old  stand- 
ards of  measurement  might   not   be   out  of 
place.  As  the  Jews  had  a  mystical  reverence 
for  seven,  the  ancient  Welsh  and  Celts  for 
three,  and  the  Greeks  a  perfect  philosophy 
constructed  out  of  the  harmonies  of  all  sorts 
of  numbers,  so  the  Romans  fell  back  upon  a 
scale   of — or,  more  properly,   upon  a  scale 
with—  a    base  of  six.      According,  as   they 
divided  the  pound  into  twelve  uncia;,  so  they 
also  divided  the  foot,  which    was  the  stand- 
ard of  lineal   measure,  into  twelve    sections, 
and  they  called   these  sections  ounciae,  too. 
But  how   did  they  get  the   inch  originally  ? 
Rather  ho*v  did  they  get  at  the  pound  ?  For 
that,  and  not  the  inch,  is  the  unit.     There 
seems  to  be  no   precise  information.     They 
would   divide  any  unit  into   twelfths,  and  a 
prevailing  notion   was  at  one  time  that  the 
linear  uncia  was  really  the  original,  and  was 
then   transferred  as  a  name   to    a  weight. 
This,  though  plausible,   is  hardly   the  case. 
Sometimes,  especially   in  old  books  written 
when  philology  was  not  what  it  is  now,  it  was 
the  fashion   to  derive  the  unciae  from    the 
same  word  in  the  Greek,  because  after  the 
revival  of  letters  in    Europe  the  admiration 
of  the  Greek  became  so  great  that  whenever 
similar  words    were  found  in    it  and    some 
other  language,  it  was  always   said  that  the 
other  language  borrowed    them    from    the 
Greek.     This  is  very  far  from   being  always 
so,  and  in  the  present   instance   the  very  re- 
verse appears  to  have  occurred.     The  ounce 
is  literally  the  1 2th,  and  thus  we  see  at  once  the 
sense  of  speaking  of  an  ounce  of  land  and  an 
inch  of  milk,  justasofan  inchofaman'swillor 
an  inch  of  interest  for  money  on    loan.     It 
was  always  the   12th  of  a  unit  ;  12th  of  an 
hour  ;  12th   of  a  jugerum,   that    half   acre 
which  the  two  oxen  ploughed  in  a  day  ;  12th 
of  a  sextarius,   or  equivalent  to  our   pint  ; 
12th   of  the  entire    hereditis  ;   12th    of    the 
principal  lent  or  hire,   when  it  was  money, 
as  usury,  that  is,  over  six  per  cent.     It  is 
accordingly  as  much  of  a  mistake  to  say  that 
the  primary  meaning  of  the  word  is  linear, 
which  is  to  say  that  it  comes  straight  from 
the  Greek  into  the  Latin,  and  thence  on  to 
us.     The  riddle  is  plain  enough   when  we 
get  to  the  true  origin  of  the  word — a  12th. 
Once,  indeed,  it  used  to  be  said  that  the  true 
origin   was  that  the   word  meant  a  thumb- 
breadth,   because   its   equivalent,  pollex,  in 
linear  measure,  was  often  used  in  its  place. 
But  this  is  not  the  case.     Some  of  the  old 
Latins    themselves,    moreover,    thought    it 
meant  literally  the  unit  ;  but  even  this  will 
not  hold  beside  the  proper  signification  of 
the    1 2th.     The    pound    weight    was    really 
never  divided  by  inches  or  ounces  ;  it  was 
divided   by   I2ths,   by  halves,  by  thirds,  by 
fourths,  and  by  sixths.     And  here,  again,  we 
see  what  a  convenient  base  a  system  of  I2ths 
is  for  division  compared  with  a  system  of 
ioths,  which  could  on'y  be  divided  in  two 
ways — by  two  and  five.     For  seven  ounces 


they  use  the  literal  seven-twelths ;  for 
eight  ounces  they  said  two  parts,  that  is, 
two-thirds  ;  for  nine,  wanting  a  fourth, 
which  with  us  reads  like  a  roundabout  way 
of  expressing  three-quarters  ;  for  ten,  want- 
ing a  sixth  ;  for  eleven,  a  12th.  It  will  thus 
be  seen  that  ounce  is  derived  from  the  Latin 
uncia,  which  is  put  for  unica,  that  is,  one 
part  of  any  whole  ;  and  hence  an  ounce — an 
inch  ;  which  are  different  forms  and  applica- 
tions of  the  same  word. — Ex. 


FARMERS'    SUPPLY     PURCHASING 
IDEA. 

It  is  not,  as  many  seem  to  suppose,  an 
entirely  new  scheme,  says  an  exchange,  the 
proposition  for  a  greater  degree  of  co-opera- 
tion among  farmers.  For  instance  it  is 
claimed  that  they  might  effect  a  large  saving 
by  purchasing  and  owning  agricultural  im- 
plements and  farm  machinery  in  common, 
and  the  advocates  of  this  plan,  among  which 
is  found  the  Chicago  Tribune,  urged  the 
present  opportunity  for  farmers  to  study  up 
the  benefits  of  co-operation  through  their 
granges  and  alliances  and  to  put  in  practice 
this  system  of  joint  ownership  of  farming 
tools. 

The  singular  feature  of  this  proposition  is 
that  it  should  be  hailed  as  in  any  sense  a 
new  one.  It  has  been  tried  among  farmers 
in  various  parts  of  the  West  several  times, 
and  nearly  always  with  ill  success.  There 
is  a  gentleman  in  St.  Louis,  still  engaged 
in  handling  farm  machinery,  who  supplied 
such  merchandize  to  a  number  of  farmers 
associated  together  in  the  purchase  and 
ownership  of  working  implements,  some 
years  ago,  and  the  experience  was  mutu- 
ally satisfactory.  Aside  from  the  trouble 
over  collecting  for  the  goods  which 
the  salemen  experienced  farmers  them- 
selves indulged  in  more  controversy  over 
the  use  of  the  implements  than  the 
ownership  and  keeping  up  of  a  joint  fence 
would  ordinarily  occasion.  If  Farmer  A 
wanted  the  mower,  Farmer  B  was  either  use- 
ing  it  or  it  was  down  in  the  farthest  corner 
of  Farmer  C's  lot,  ten  chances  to  one  it  being 
also  out  of  repair.  If  Farmer  C  wanted  the 
reaper  jointly  owned  between  them,  Farmer 
B  was  almost  certain  to  have  broken  a  cog 
wheel  in  it  while  using  it  the  day  before 
With  a  surpulus  of  owners,  there  was  a  de- 
ficit of  room  in  which  to  store  the  machinery 
when  not  in  use  and  it  soon  went  to  rack 
and  ruin.  But  not  until  the  families  of  the 
numerous  owners  had  shared  in  the  contro- 
versies arising  over  the  implements  and  the 
whole  neighborhood  was  torn  up  into  frac- 
tions. It  was  like  the  historical  case  of 
farmer  Horace  Greely  who  owned  a  prize 
bull,  but  had  accommodatingly  loaned  it  to 
a  neighbor,  who  had  permitted  it  to  dissap- 
pear  and  so  the  use  of  the  animal  Uncle 
Horace  never  could  have. 

Co-operation  is  one  thing  and  community 
is  another.  There  have  been  farmers,  as 
others,  who  lived  in  association  with  property 


common  to  all,  as,  for  instance,  the  Oneida 
community.  They  jointly  carried  on  agri- 
cultural pursuits,  and  with  more  than  ordin- 
ary success,  but  their  fellowship  was  some- 
thing entirely  different  from  the  mere  volun- 
tary association  of  farmers,  not  bound  by 
ties  of  consanguinity  or  religious  sect  or  craft. 
The  Shakers  form  an  agricultural  commu- 
nity, and  own  property  in  common,  and  they 
have  been  successful.  But  their  body  has  a 
stronger  tie  than  a  mere  economic  alliance 
of  farmers  to  endeavor  to  purchase  goods 
cheaply  by  purchasing  jointly.  So  it  may  be 
said  that  while  in  exceptional  instances  under 
strong  fraternal  ties  or  bonds,  a  community 
of  zealots  may  be  a  success,  co-operation  is 
a  far  different  matter,  so  far  as  the  farmer  is 
concerned,  and  may  prove  as  delusive  in  gen 
eral  practice,  if  attempted,  as  have  been  the 
few  instances  of  neighborhood  co-operation 
and  the  like  attempted  some  years  ago  under 
Grange  auspices.  Anyway  co-operation  is 
not  new,  neither  is  community.  But  they 
are  not  alike,  and  it  is  astonishing  that  the 
papers  now  discussing  the  question  should 
confound  the  two.  They  have  nothing  in 
common  unless  it  be  that  the  joint  owner- 
ship of  some  property  is  the  desire  or  theory 
of  one,  while  the  common  ownership  of  all 
property  is  the  essential  tenet  of  the  other. 


ADVERTISING  AS  AN  ART. 

Advertising,  as  an  art  that  is  passing 
through  its  several  stages  of  development, 
only  needs  to  be  undertaken  with  intelli- 
gence and  carried  on  with  courage  all  the 
way  through.  Beyond  this,  there  is  no  more 
mystery  about  it  than  there  is  about  many 
other  evolutions  of  our  marvellous  modern 
life. 

It  is.  true  that  some  people  regard  it  as 
they  do  a  lottery,  but  continued  experience 
soon  instructs  them  that  the  luck  is  always 
on  their  side.  When  it  is  found  profitable 
to  advertise  certain  lines  of  trade,  and  not 
a  few  callings  to  the  extent  of  fully  two- 
thirds  of  the  capital  invested,  the  case  is 
taken  out  of  the  court  of  discussion  and 
decided  to  be  settled  for  good  and  all. 

If  it  can  be  shown,  as  it  can  be,  over  and 
over  again,  that  intelligent  and  resolute  ad- 
vertising will  fully  warrant  such  an  outlay, 
then  it  must  be  allowed  that  advertising,  as 
one  of  the  life-giving  elements  of  business, 
has  gone  beyond  the  experimental  stage 
altogether. 

The  sole  and  only  secret  of  its  operation 
is  that  it  shall  be  continuous  and  systematic; 
and  by  system  we  mean  a  deliberate  and 
comprehensive  plan  of  operation  to  start 
with,  and  the  sagacious  selection  of  the  most 
effective  agencies  to  carry  it  out.  If  even 
haphazard  advertising  work  yields  such  sur- 
prising results  to  the  impulsine  experimenter, 
there  can  be  no  mistake  in  entering  upon  it 
after  becoming  familiar  with  its  reliable  rules 
and  understanding  its  unvariable  conditions. 

Once  having  mastered  these,  the  adver- 
tiser may  securely  conclude  that  his  coveted 
fortune  is  wholly  in  his  own  hands.  He  may 
safely  repose  in  the  strengthening  thought 
that  he  is  henceforth  the  master  of  the  situ- 
ation and  the  architect  of  his  future.  He 
has  but  to  maintain  his  supply  of  resources 
at  their  highest  standard,  and  steady  and 
unflinching  advertising  will  take  care  -of  the 
rest. — Weekly  Journalist,  Boston. 


HARDWARE. 


A  STUDY  IN  DETAILS. 

Little  did  we  expect  or  dream  to  find  on 
the  frontier  a  demonstration  of  the  theory 
often  advanced  and  advocated  in  the  Ameri- 
can Grocer,  that  it  was  practicable  and  of 
value  to  so  systematize  the  workings  of  a 
retail  store  as  to  bring  clearly  and  constantly 
to  view  all  of  the  details  of  the  business. 
We  feel  assured  that  our  grocers  will  be  glad 
of  an  account  of  the  workings  of  an  Arizona 
general  store  doing  a  trade  in  miscellaneous 
merchandize  of  $160,000  per  annum,  and  yet 
so  perfect  is  the  system  that  the  owners 
know  exactly  the  relation  which  every  article 
in  the  stock  bears  to  the  total  business.  The 
details  are  simple  and  cannot  be  considered 
as  adding  to  the  expenses  of  management, 
but  rather  as  contributing  to  increased  pro- 
fits and  perfection  of  service. 

First — There  is  a  very  thorough  system 
regarding  the  receipt  of  goods.  It  is  a  rule 
to  request  shippers  of  goods  to  note  on  in- 
voices, weights,  classification  and  rates  of 
freight.  Whether  this  is  done  or  not  every 
invoice  of  merchandise  when  received  is 
thoroughly  examined,  all  of  the  goods 
weighed,  the  date  of  their  receipt  noted  upon 
the  packages,  and  examination  made  as  to 
whether  the  classification  is  correct  and  the 
rate  of  freight  is  right  or  not.  It  has  been 
found  by  experience  that  errors  are  very 
numerous  in  this  direction  and  a  very  large 
saving  is  effected  by  this  thorough  inspec- 
tion of  goods  purchased  and  received. 
Every  article  in  stock  is  marked  so  that 
there  will  be  no  blunders  or  errors  in  the 
sale  of  goods.  There  is  also  a  system  of 
"Want"  books,  upon  which  the  clerks  are 
requested  to  note  goods  which  are  likely  to 
be  needed  within  a  short  time. 

At  this  distant  point,  Flagstaff,  Arizona, 
freights  are  so  high  that  the  cost  adds  an 
average  of  30  per  cent,  to  the  invoice  price 
of  the  goods,  and  yet  we  find  that  many 
articles,  particularly  those  purchased  on  the 
Pacific  coast,  are  retailed  quite  as  cheaply  as 
in  the  larger  cities  of  the  East. 

The  stock  is  varied  and  includes  all  the 
general  lines  of  groceries,  dry  goods,  boots 
and  shoes,  hardware,  crockery,  glassware, 
drugs,  Yankee  notions,  Indian  supplies,  such 
as  are  needed  by  the  traders  and  the  Indians 
direct. 

In  the  department  of  dry  goods  an  inter- 
esting feature  is  the  receipt  and  sale  of 
Bayeta  cloth,  brilliant  red  in  color,  manu- 
factured and  dyed  in  Spain,  and  which  is 
purchased  almost  exclusively  by  the  Indians, 
who  unravel  it  and  use  it  in  manufacturing 
blankets,  etc. 

We  find  in  the  line  of  food,  table  delicacies 
such  as  are  usually  found  only  in  first-class 
city  stores,  such  as  goods  put  up  by  Alexis 
Godillot,  Jr.,  Richardson  &  Robbins,  Gordon 
&  Dilworth,  and  other  first  class  preservers. 
We  were  quite  surprised  to  find,  for  instance, 


Philippe  &  Canaud's  sardines,  the  finest 
brands  of  olive  oil  and  the  cnoicer  imported 
delicacies.    ■ 

There  is  a  very  large  business  done  with 
the  Indians,  who  bring  in  their  blankets, 
baskets,  etc.,  and  exchange  for  supplies. 
This  gives  this  store  a  stock  of  Indian 
blankets  and  curios  for  which  a  ready  mar- 
ket is  found  in  Texas,  New  Mexico,  Califor- 
nia and  other  points.  Eastern  people  are 
not  apt  to  appreciate  the  value,  for  instance, 
of  Navajo  blankets,  which  run  in  price  from 
$2  or  $4  to  some  for  which  $125  have  been 
refused. 

Second — In  this  store  an  account  is  kept 
so  thoroughly  with  each  of  1,170  lines, 
which  represent  from  1,500  to  3,000  articles 
in  stock,  that  at  a  glance  the  sales  of  every 
article  for  each  day,  month  and  year,  whether 
it  be  of  axle  grease,  emery  paper,  barley, 
sugar,  flour,  or  any  other  article  in  infrequent 
or  constant  request.  Let  us  follow  the  plan 
as  it  covers  the  grocery  department,  and  we 
shall  have  an  illustration  of  how  every  other 
department  is  kept.  A  record  is  made  of 
every  sale,  whether  for  cash  or  credit,  this 
being  obligatory  in  any  retail  business,  espe- 
cially as  regards  a  record  of  every  credit 
sale.  In  this  Arieona  store  the  salesman 
uses  a  blank,  the  head  of  which  serves  for  a 
stub,  it  being  separated  from  the  main  part 
of  the  blank  by  a  perforation  ;  this  blank  is 
as  shown  : 

RIORDAN  MERCANTILE  CO. 

Salesman Date Amt 

Sold  to No 


RIORDAN  MERCANTILE   CO.      No 

Salesman Terms Date 

Sold  to Shipped  by 

The  blanks  of  each  day  are  used  for 
making  bills  for  each  purchaser  ;  which  bills 
are  copied  by  a  letter  press  in  a  large  in- 
voice or  copying  book.  These  blanks  are 
filed  while  the  posting  is  made  directly  to 
the  ledger  from  the  invoice  book.  The 
originals  are  preserved,  after  being  carefully 
checked.  These  blanks  are  then  passed  to 
a  young  woman,  who  goes  over  every  item 
and  posts  the  sales  of  each  article  on  sheets, 
each  sheet  representing  one  article.  These 
sheets  are  arranged  alphabetically  so  that 
familiarity  with  them  enables  the  clerk  to 
refer  to  the  account  of  every  article  with  dis- 
patch. On  the  reverse  side  of  the  sheet  the 
different  purchases  of  each  article  are  noted. 
Thus  we  have  on  one  sheet  a  complete  record 
which  shows  at  a  glance  the  daily  sales  of 
every  item,  and  also  the  sales  to  date  from 
the  beginning  of  each  month  and  from  the 
commencement  of  each  year.  The  total 
sales  of  each  article  for  the  month  is  posted 
to  a  miniature  ledger  or  sheet  on  which  is 
an  account  of  each  article,  each  sheet  afford- 
ing space  for  half  a  dozen  or  more  articles. 
At  the  top  of  each  account  is  noted  the  total 
sales  and  receipts  of  that  article  for  the  pre- 
ceding year  and  the  average  per  month,  and 


also  the  value  of  the  stock  on  hand  as  shown 
by  the  inventory  at  the  commencement  of 
the  year.  The  purchases  are  also  entered 
and  the  sales  for  each  month,  for  the  quar- 
ter and  year,  in  a  form  like  the  following  : 

Name  of  article. 

Sales  during  previous  year. 

Average  per  month. 

Amount  on  hand  at  inventory. 

Receipts. 
January. 

February. 

March. 

Total  receipts  first  quarter. 

April. 

May. 

June. 

Total  receipts  second  quarter. 

July. 

August. 

September. 

Total  receipts  third  quarter. 

October. 

November. 

December. 

Total  receipts  fourth  quarter. 

Total  of  inventory  receipts. 

Sales. 
January. 
February. 
March. 

Total  sales  first  quarter. 
April 
May. 
June. 
Total  sales  second  quarter. 

July- 
August. 

September. 

Total  sales  third  quarter. 

October. 

November. 

December. 

Total  sales  fourth  quarter. 

Total  sales  for  year. 

Balance  as  per  records. 

Balance  as  per  inventory. 

The  system  used  checks  itself,  for  the  to- 
tal of  the  blanks  must  agree  with  the  total 
of  the  invoice  book,  and  these  in  turn  with 
the  total  of  the  sales  of  each  article.  These 
tests  are  made  daily  or  weekly  and  any 
errors  promptly  noted  and  hunted  out. 

This  system  furnishes  a  complete  guide  in 
purchasing  goods  and  for  the  adjustment 
and  averaging  of  profits.  Before  adopted  it 
was  found  that  the  tendency  was  to  over- 
stock, there  being  on  hand  at  the  last  stock- 
taking, nearly  500  articles  valued  at  $6,000, 
and  for  which  there  was  a  very  small  de- 
mand, and  yet  it  was  necessary  to  keep  some 
ot  them  in  stock,  for  instance,  the  sale  of 
emery  paper  was  only  $2  or  $3  per  month, 
and  yet  it  had  to  be  kept ;  but  it  often  hap- 
pened that  purchases  were  made  of  too  large 
a  quantity  and  thus  a  supply  was  secured 
that  would  last  for  several  years,  when  there 
was  no  necessity  of  purchasing  beyond  the 
requirements  of  two  or  three  months.      It 
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will  readily  be  seen  that  this  system  affords 
a  complete  check  upon  any  such  transac- 
tions. The  aggregate  of  over-purchases 
makes  a  serious  expense  account  for  any 
store,  subjects  goods  to  deterioration,  and 
which  must  be  sold  at  a  sacrifice,  to  say 
nothing  of  the  extra  labor  which  an  over- 
stock involves. 

An  analysis  is  also  made  of  the  sales  or 
the  character  of  each  day's  business.  The 
owners  of  the  store  are  interested  in  a  large 
lumber  industry,  and  a  railway  and  thus  it 
happens  that  goods  are  bought  to  be  used 
in  these  enterprises,  as  well  as  for  the  use  of 
men  in  the  logging  camp.  A  statement  is 
prepared  each  day  showing  the  nature  of  the 
sales.  This  is  kept  upon  a  blank  %%  x  n 
inches,  ruled  in  fourteen  double  columns, 
bearing  these  headings:  Manufacturing 
Plant;  Working  Appliances  and  Depart- 
ments; Real  Estate  and  Buildings;  Lumber 
Expenses;  Income  Expenses;  Contingent  In- 
come; Contractors;  Employees,  all  of  which 
refer  to  the  Lumber  Company.  These  sub- 
divisions are  followed  by  a  column  headed: 
Total  A.  L.  &  T.  Co.,  wherein  the  total  pur- 
chases of  the  day  of  these  various  interests 
are  footed.  Then  comes  columns  headed 
Merchandise  Expenses;  Store  Employees 
Merchandise  Credits;  Merchandise  Debits 
Grand  Total.  Here  at  a  glance  the  man- 
ager of  the  store  can  tell  the  amount  of  sales 
each  day,  whether  to  men  in  the  logging 
camp,  or  their  contractors,  store  employees 
or  other  class  of  buyers. 

A  like  system  is  carried  on  in  large  hotels, 
by  railway  companies  and  other  corporations 
employing  many  men.  If  such  institutions 
can  master  details  and  do  it  in  a  thorough 
manner,  it  is  certain  a  retail  grocer,  dealing 
in  food  products  only,  can  keep  a  complete 
record  of  his  business.  How  many  keep  an 
account  with  the  goods  that  go  out  of  their 
store  ?  Are  the  various  articles  taken  for 
store  use  charged  to  store  expenses;  the 
brooms  used  for  sweeping,  the  oil  in  lighting, 


the  brushes  kept  for  dusting,  etc.?  If  there 
is  no  account  kept  with  all  these  items,  there 
can  be  no  thorough  knowledge  of  the  busi- 
ness. 

The  system  adopted  in  Arizona  does  not 
add  materially  to  the  expense  account.  In 
this  case  one  woman  occupies  about  one- 
half  of  her  time  in  this  special  work.  The 
system  makes  the  proprietor  master  of  de- 
tails, and  therefore  a  master  of  his  business. 
We  are  pleased  to  find  this  illustration  of  a 
theory  often  advocated,  and  which  we  have 
never  seen  in  practice  except  in  the  case  of  a 
large  Broadway  jewelry  store,  which  keeps 
an  account  with  every  item  in  the  stock.  We 
are  pleased  to  note  this  practical  demonstra- 
tion of  the  theory  advocated  and  especially 
as  it  relates  to  a  general  country  store,  which 
is  probably  the*  severest  test  to  which  it  could 
be  applied. 

With  such  examples  before  us,  is  there 
any  excuse  for  grocers  not  mastering  the  de- 
tails of  their  business  and  thus  guarding 
themselves  against  contingencies  which,  if 
not  provided  for,  are  sure  to  lead  to  bank- 
ruptcy ? — American  Grocer. 


BUYER   AND    SELLER. 

Perhaps  in  no  department  of  trade  is  there 
unity  of  ppinion,  says  the  Canadian  Trade 
Review,  regarding  the  relative  merits  and 
worth  of  the  commercial  buyer  and  seller. 
It  is  a  point  upon  which  it  is  probable  that 
there  will  always  be  differences  of  opinion. 
To  A.  T.  Stewart,  the  American  merchant 
prince,  is  credited  the  statement  that  a  sale- 
man  is  not  very  hard  to  find;  that,  if  not 
readily  found,  it  would  be  easy  to  train  one; 
but  that  a  buyer — that  is,  of  course,  a  good 
buyer — is,  like  the  poet,  born,  not  made. 
Yet  even  this  experienced  judgment  can 
hardly  be  said  to  apply  in  all  cases.  It  may 
be  that  the  buyer  is  of  supreme  importance 
in  his  own  department,  but  his  relations  to 
the  public  and  even  to  the  trade,  are  limited. 
We  agree  with  a  contemporary  in  its  state- 
ment that  the  buyer  of  raw  material  for  the 
manufacturer  is  not  generally  known  outside 


of  a  conip  iratively  small  circle  handling  faw 
products.  Even  the  buyer  for  the  jobber,  or 
purchasing  agent  as  he  is  more  generally 
termed,  operates  within  a  comparatively 
small  circle  of  manufacturers  or  importers, 
although  his  dealings  are  of  immense 
magnitude,  larger  by  far  than  those  of  any 
salesman  of  like  experience  and  standing. 
He  is  a  factor  in  the  market,  yet  in  a  limited 
sense  and  not  as  the  purchaser  who  is  him- 
self a  seller  that  directs  and  deals  directly 
with  the  consumer.  Necessarily,  buyers  are 
not  so  numerous  as  salesmen  and  for  that 
reason  alone  are  not  so  well  known  through 
all  the  ramifications  of  trade  and  commerce 
down  to  the  consumer.  Yet  no  one  would 
underrate  the  importance  of  the  seller  to  the 
trade  at  large  nor  deny  that  the  successful 
salesman  has  acquired  an  art  of  as  great 
value  to  himself  and  his  employer  as  the 
buyer  could  possibly  attain.  To  the  student 
of  human  nature  the  salesman  is  a  greater 
and  more  interesting  study  than  the  buyer, 
and  this  is  true  whether  the  art  of  selling  is 
represented  by  the  man  behind  the  counter, 
in  the  store,  or  by  the  commercial  traveler 
whose  life  is  spent  on  the  road.  The  suc- 
cessful saleman  must  himself  be  a  student  of 
human  nature  and  a  close  observer  of  per- 
sons especially,  the  better  to  enable  him  to 
deal  with  his  customer.  Patience,  caution, 
and  determination  are  also  elements  in  the 
make  up  of  a  good  salesman.  It  is  difficult 
to  realize  the  tax  to  which  these  character- 
istics are  often  subjected,  especially  the  trait 
of  patience.  Customers  are  naturally  un- 
sympathetic and  sometimes  imagine  it  a 
special  privilege  to  exact  for  themselves  more 
than  ordinary  deference.  But  the  salesman 
must  take  no  umbrage — nor  could  a  buyer 
under  like  circumstances — that's  what  he  is 
there  for,  to  sell  if  he  can,  but  at  all  events 
not  to  antagonize  the  customer.  The  latter 
is  especially  true  in  retailing,  and  the  store- 
keeper who  is  his  own  salesman,  finds  it  es- 
pecially incumbent  on  him  to  restrain  him- 
self, as  so  many  have  learned  by  unpleasant 
experience. 


HARDWARE 


NEW    GOODS. 

J.    R.    BAKER'S 
IMPROVED  EAVES-TROUGH  HANGtR. 

J.  R.  Baker  &  Son,  Kendallville,  Ind.,  are 
offering  the  trade  a  trough  hanger,  as  illus- 
trated herewith.  The  strap  that  goes  under 
the  trough  is  of  heavy  galvanized  iron, 
while  the  balance  of  the  hanger  is  strong 
hoop  iron.  The  point  is  made  that  while  it 
is  very  readily  attached  to  or  removed  from 


the  trough  it  is  impossible  for  it  to  work 
loose,  as  there  is  neither  solder  bolts  or  nuts 
used  either  in  the  construction  or  in  fasten- 
ing it  to  the  trough.  It  is  claimed  that  the 
eye  that  clasps  the  bead  is  so  constructed 
that  the  trough  is  not  damaged  in  the  least 
by  attaching  the  hanger. 

LITTLE  GEM    SPRAYING  PUMP. 

Field  Force  Pump  Company,  Lockport, 
N.  Y.,  are  introducing  a  spray  pump,  as 
illustrated  herewith.  The  pump  is  made 
entirely  of  brass — the  working  parts,  dis- 
charge and  connecting  tubes,  plunger,  rod 
and  air  chamber,  so  that  all  parts  (except 
the  rubber  hose  and  valve  packing)  that 
come  in  contact  with  the  liquid  are  of  brass, 
making  it  practical  for  using  any  of  the  in- 
secticides, emulsions,  arsenites,  fungicides  or 
ammoniacal  mixtures  now  in  common  use 
for  saving   fruit,    foliage   and   flowers   from 


Vermorel,  which  is  described  as  throwing  a 
fine  misty  spray,  using  only  a  small  amount 
of  liquid  to  cover  a  large  space  ;  and,  by  a 
brass  needle  point  operated  by  a  spring,  may 
be  condensed  to  spray  a  single  plant  with- 
out spraying  the  ground  between  the  plants, 
and  also  serves  to  clear  the  nozzle  of  any 
obstruction  that  might  lodge  in  the  aperture. 
It  has  2  feet  of  vulcanized  rubber  hose,  to 
which  is  attached  a  brass  handtube,  with 
the  solid-stream  nozzle  firmly  fastened,  to 
which  the  Vermorel  is  attached  or  detached 
by  a  screw  connection,  at  the  pleasure  of 
the  operator.  It  is  stated  that  the  large 
capacity  of  the  air  chamber  and  length  of 
cylinder,  together  with  the  power  of  the 
inflating  valve,  enables  it  to  throw  a  contin- 
uous steady  stream  50  feet,  or  a  steady  spray 
for  30  seconds  or  more  after  the  operator 
stops  pumping.  The  pump  is  referred  to  as 
being  neat  in  design,  very  compact,  strong 
and  durable,  nothing  liable  to  get  out  of  re- 
pair or  wear  out  that  could  not  be  replaced 
at  a  cost  of  a  few  cents.  The  entire  weight 
of  the  pump  complete  is  4  pounds.  When 
boxed  ready  for  shipment  7  pounds. 


and  plumbers'sshop,  it  is  invaluable.  It  burns 
gasoline,  and  will  carry  enough  in  the  tank 
for  a  day's  work,  is  clean  and  effective,  all 
danger  from  sparks  is  removed  and  the  cost 
of  running  it  is  very  small.  No  tinner  or 
plumber  should  be  without  it.  In  offering  it 
to  the  trade,  we  do  so  with  the  assurance, 
that  it  is  first-class  in  every  particular. 


WARD'S  PATENT   DOOR-OPENER. 

A  new  Door-Opener,  on  which  a  patent 
has  been  issued  to  Richard  J.  Ward,  Brook- 
lyn, N.  Y.,  is  herein  represented  in  an 
engraving.  In  putting  his  invention  into 
shape  Mr.  Ward  has  aimed  at  securing 
strength,  simplicity  in  construction  and  posi- 
tiveness  in  action.  There  are  no  screws  to 
work  loose.     The  pivots  are  milled  down  on 


PLUMBERS'    &.  TINNERS'    FURNACE. 

J.  R.  Baker  &  Son,  Kendallsville,  Ind., 
are  introducing  a  new  soldering  furnace  and 
plumbers'  pot,  as  illustrated  herewith.  The 
following  is  a  description  and  claims  and 
merits,  as  set  forth  by  the  manufacturers  : 

The  New  Reliable  Soldering  Furnace  and 
Plumbers'  Pot,  combines  more  valuable  fea- 
tures than  any  furnace  yet  put  out  to  the 
trade.  It  is  an  automatic  air  pressure  fur- 
nace, producing  a  powerful  flame  and  melt- 
ing a  pot  of  metal  in%  less  time  than  any 
other  furnace.  It  is  easily  lighted  and  quick- 
ly extinguished.  The  body,  except  the  bot- 
tom, is   one  piece   of  spun  steel,  making  it 


the  castings  of  the  nosing,  lever  and  arma- 
ture, which  three  pieces  are  the  only  moving 
parts.  The  part  of  the  lever  which  bears  on 
that  part  of  the  armature  marked  c  in  the 
cut  are  made  of  the  best  steel,  hardened  and 


destruction  by  insects  and  fungus.    If  is  sup- 
plied with  two  brass  nozzles,  one  for  a  round 

or  solid  steam ;  the,  other,  their  Cornbiqation. 


light,  strong  and  durable.  Leaks  are  impos- 
sible. It  will  stand  rougher  usage  than  any 
ether  furnace.  The  top  chamber  can  be  re- 
moved, enabling  one  to  vise  the  direct  flame 
for  heating  pipes,  burning  off  paint,  and  in 
this  condition  it  also  n^akes  a  light  portable 
pic-nic  and  camping  cooker.  For  use  in 
houses,  and,  o«i  metal  rQ°fs,  jn  fte  tinners,' 


tempered.  All  of  the  parts  go  together  on 
the  principle  of  a  clock  movement,  and  the 
construction  is  so  simple  that  the  parts  may 
be  taken  apart  or  put  together  with  the  help 
of  no  other  tool  than  a  screw-driver.  It  is 
stated  that  the  construction  of  this  device  is 
such  as  to  permit  of  its  being  manufactured 
at  a  low  cost.  It  is  guaranteed  to  the  extent 
that  a  door-opener  failing  to  work  satisfacto? 
ply  will  b§  replaced  free  of  charge, 


HARDWARE 


For  our  Fifth    Edition 

Un\l/   TO  SELECT, 
nUW    LAY  and    PAINT 

A   TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


Established  1864. 


CLARKSON  £  CROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   ___,_..__        _.._ 

Kp°S',fca-   TORONTO,  ONT. 

Edward  Still.  ' 
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THE  WORLD  OVER. 
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WALTER  H.  COTTINCHAM  &  CO, 

56   St.  Peter  St.   MONTREAL,, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co,  of  Ontario,  Ltd., 

pANANOQUE, 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 

Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO.,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  TRE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 

OTOur  name  is  stamped  on  every  pipe. ISA  74.   York   St.     Toronto. 


-THE- 


r> 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H.  D.  SIMMONS, 


AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  mitJ^rclSru 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    Wc  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.     Send  for  Illustrated  Cham  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 


HARDWARE. 


J.  W.  Marchbank,  of  the  Cornwall  Mfg. 
Co.,  has  gone  to  the  White  Mountains  for 
his  holidays. 

Mr.  Jas.  McCurdy,  Lanark,  Ont.,  has  sold 
his  tin-shop  and  tools  to  Mr.  Peter  White, 
who  intends  to  start  a  business  in  this  line 
at  once. 

The  St.  Catharines  Wheel  Works  resumed 
operations  last  Friday  morning,  after  being 
shut  down  a  week,  during  which  time  some 
necessary  repairs  were  made. 

The  difference  between  Mr.  Frost  and  his 
employes  at  the  Malleable  Works,  Smith's 
Falls,  Ont.,  has  been  satisfactorily  settled 
and  work  will  be  renewed  again  at  once. 

Large  quantities  of  barrels  daily  come  in 
by  trains  from  the  Napanee  Cement  Works, 
at  Napanee  Mills,  for  shipment  to  Prince 
Edward  county.  About  seven  thousand  are 
stored  in  the  dock  warehouse. 

The  contract  for  an  iron  bridge  over  the 
Speed,  at  the  Dundas  bridge,  has  been  ex- 
ecuted between  the  city  of  Guelph,  and  the 
G.  &  J.  Brown  Manufacturing  Company, 
Belleville.     The  cost  will  be  $2,000. 

Mr.  George  Hadrill,  the  secretary  of  the 
Montreal  Board  of  Trade,  was  married  in 
London,  England,  on  Tuesday,  August  11, 
to  Miss.  Emeline  Copeland,  second  daughter 
of  Mr.  Albert  E.  Copeland,  of  Belleford 
Chelmsford,  Eng. 

On  Monday  night  J.  H.  Taylor,  manager 
of  the  Kingston  foundry  company,  was  mar- 
ried to  Mrs.  Thompson  of  Renfrew.  They 
then  left  for  a  trip  to  Three  Rivers,  Que., 
Mrs.  Thompson  is  known  to  many  Kingston- 
ians  and  the  marrriage  will  be  an  occasion 
for  many  congratulations. 

Mr.  R.  McKechnie,  of  Dundas,  has  for 
the  past  two  months  been  actively  engaged 
in  connection  with  the  fitting  up  of  his  new 
manufactory,  east  of  Wentworth  street. 
The  molding  shop  is  completed,  core  ovens 
and  cupola  have  been  erected,  a  new  floor 
bed  laid  and  now  new  machinery  is  being 
put  in.  Goldie  &  McCullough,  of  Gait,  are 
making  a  new  80-horse  power  engine  and 
boiler  for  the  works.  This  will  be  completed 
by  Oct.  ist.  The  new  factory  will  be  known 
as  McKecknie's  Machine  Works,  and  will 
be  in  full  operation  it  is  hoped  before  the 
snow    flies. 

The  Commercial  Travelers'  Circle  of  the 
Hamilton  Y.M.C.A.  had  a  pleasant  outing 
on  Saturday,  at  Grimsby  Park.  While  some 
listened  to  a  lecture  from  Rev,  Mr.  Wills  on 
Evolution,  others  engaged  in  a  baseball 
match  between  the  Toronto  and  Hamilton 
travelers,  which  the  former  won  by  three 
runs.  At  5  o'clock  they  assembled  in  the 
Temple,  where  R,  M   Stuart  took  the  chair, 


and  a  programme  of  songs  and  five-minute 
addresses  was  entered  on.  The  songs  were 
furnished  by  J.  C.  Taylor,  W.  W.  Main  and 
Miss  Lowes,  and  the  addresses  by  J.  R.  Cox, 
H.  W.  Matthews,  G.  W.  Armstrong,  G.  A. 
Black,  G.  Coleman,  J.  R.  Webb,  Thomas 
Gain,  NoahPhelpsand  J.  Madill.  A  pleasant 
time  was  spent. 

The  recently  discovered  tin  mine,  some 
twenty-five  miles  north  of  Bridgewater,  N. 
B.,  promises  favorably.  The  leads  are  in  a 
granite  rock,  the  widest  being  about  eight 
feet;  and  there  are  besides  in  sight  several 
other  leads,  varying  from  one  to  three  feet  in 
width.  Several  casks  of  the  ore  were  sent 
to  England,  and  a  mill  test  obtained  in  one 
of  the  Cornwall  mills.  The  ore  yielded  five 
per  cent,  of  pure  metal,  sufficient  to  make 
the  mine  a  valuable  one.  Overtures  have 
already  been  made  to  Mr.  Nelson  for  bond- 
ing the  property,  and  the  English  brokers  to 
whom  power  of  attorney  has  been  sent,  speak 
of  $75,000  as  the  price  to  be  obtained  if  the 
property  on  further  investigation  justifies  the 
representation  made. 


THE  SHADOW  UPON  THE  WELSH 
HORIZON. 

Work  has  been  resumed  by  most  of  the 
Welsh  tin  plate  mills  which  closed  at  the 
end  of  June  according  to  agreement  among 
the  owners.  Stocks  will  soon  again  begin 
to  accumulate  and  it  is  reasonable  to  believe 
that  in  view  of  the  fact  that  the  quantity  of 
tin-plate  turned  out  from  our  own  works  is 
infinitesimally  small,  importers  will  at  no 
distant  date  be  drawing  as  of  old  from  the 
foreign  sources  of  supply.  Although  the 
mills  in  Wales  have  recommenced  work  and 
the  whirr  of  the  fly-wheel,  the  buzz  of  the 
steam-saw,  with  the  accompanying  spec- 
tacular display  of  "blazing  sparks"  which, 
in  the  language  of  Longfellow,  "fly  like  chaff 
from  a  threshing  floor,"  are  again  to  be 
heard  and  seen  amid  the  fastnesses  of  the 
Welsh  hills,  the  situation  is  one  of  anxiety 
and  disquietude  for  both  workmen  and 
employers.  The  spectre  of  American  com- 
petition has  arisen  and  the  shadows  which 
betoken  a  possible  crippling  of  an  industry 
that  the  Welsh  workmen  have  from  long 
association  come  to  regard  as  theirs  by  in- 
heritance, are  lying  heavily  just  now  over 
the  Cambrian  cottage  homes.  The  employ- 
ers have  been  slow  to  grasp  the  full  signi- 
ficance of  this  attempt  of  American  manu- 
facturers, assisted  by  protective  laws,  to 
wrest  from  them  commercial  supremacy 
in  this  particular  line  of  manufacture. 
They  seem  to  have  under-estimated  Ameri- 
can enterprise  and  to  have  lulled  to  rest  any 
anxieties  which  may  have  vexed  their  souls 
by  looking  backward  to  the  abortive  effort 
which  was  made  some  years  ago  to  develop 
the  industry  here.  They  have  not  hesitated 
to  follow  their  plans  in  regard  to  locking  out 
their  workmen  for  four  whole  weeks,  when 
the  conditions  of  the  American  market  seem- 
ed to  make  such  a  crucial  move  necessary. 
The  remonstrances  of  their  workmen,  to 
whose  faithful  labor  the  tin-plate  mill  owners 
are  indebted  for  their  long  control  of  the  in- 


dustry and  theirpresentprosperouscondition, 
were  ineffectual  to  secure  a  modification  of 
the  conditions  agreed  upon.  In  resentment 
of  this  indifference  to  what  they  considered! 
their  reasonable  claims  for  indulgence,  the: 
workmen,  through  the  executive  of  their 
union,  have  suggested  that  to  prevent  over- 
production work  shall  not  be  begun  here- 
after before  the  afternoon  of  the  second  day 
of  the  week.  This  suggestion  has  also  been 
disregarded.  It  would  seem,  however,  that 
for  the  present  at  least  there  would  be  little 
to  be  gained  by  complying  with  this  rule,  for 
the  supply  of  orders  just  now  is  by  no  means 
enough  to  go  around;  for  some  time  there- 
fore many  of  the  mills  will  not  be  working 
to  their  full  capacity,  and  some  of  them  per- 
haps for  lack  of  orders  will  be  altogether 
idle.  Nevertheless,  this  studied  indifference 
to  the  wishes  of  the  very  class  upon  whom 
they  must  depend  in  future  for  the  prosper- 
ity if  not  the  life  of  their  business,  in  the  face 
of  an  active  bid  for  the  labor  of  skilled  work- 
men in  this  country,  must  strike  an  onlooker 
as  a  procedure  of  questionable  prudence. 

The  employers  are  in  "a  tight  place"  and', 
it  is  not  surprising  that  they  should  become 
a  little  bit  "rattled,"  but  it  seems  very  much 
like  reckless  disregard  for  their  own  inter- 
ests to  humiliate  and  atagonize  at  this  time 
the  best  friends  of  their  trade  and  themselves 
— their  horny-fisted  workmen  upon  whose 
inherited  affection  for  the  rugged  "  hills " 
and  their  associations  the  "masters"  appear 
tc  be  presuming  to  a  degree  which  is  peri- 
lous. A  newspaper  scribe  of  very  clear  men- 
tal vision  has  recently  been  among  these 
hills  looking  into  the  present  status  of  affairs 
in  this  threatened  industry.  He  has  sup- 
plied to  his  paper  a  graphic  account  of  his 
impressions  and  a  very  faithful  estimate  of 
the  character  of  the  workmen  whom  he  in- 
terviewed. One  of  these  workmen  thus 
summarized  the  situation:  "We  have  all 
agreed  to  stand  by  the  masters  against 
America,  provided  there  is  no  serious  drop 
in  wages.  We  will  not  accept  that.  There 
is  no  Welshman  who  would  not  prefer  to 
have  the  tin  plate  industry  kept  in  Wales. 
But  rather  than  let  the  masters  lower  our 
wages  to  meet  the  McKinley  tariff  while 
they  kept  their  own  profits  up  to  the  former 
mark,  we  will  all  go  to  America,  and  I  will 
be  one  of  the  first  to  go."  This  question  of 
wages  is  one  that  racks  the  Welshman's  soul. 
Honest  and  faithful  as  the  noon-day,  he  will 
stand  by  his  employer  through  thick  and 
thin  so  long  as  he  believes  he  is  getting  fair 
play,  but  once  the  idea  takes  root  in  his 
mind  that  he  is  being  overreached  in  the 
matter  of  wages,  the  natural  obstinacy  of  the 
native  disposition  is  aroused  and  then  by 
comparison  the  mule  becomes  a  creature  of 
temper  little  less  than  angelic.  Already  the 
omens  are  portentous  for  labor  complications 
of  a  serious  character.  It  is  averred  that  in 
order  to  maintain  their  supremacy  the  Welsh 
employers  will  reduce  the  wages  of  all  classes 
of  labor  engaged  in  the  tin  plate  manufac- 
ture. An  attempt  to  do  this  in  the  case  of 
the  steel  workers  in  one  of  the  largest  works 
has  resulted  in  a  refusal  of  the  men  to  accept 
the  reduction,  which  ranged  from  10  to  30 
per  cent.  Other  branches  of  allied  labor 
have  taken  sides  with  the  steel  men,  and 
from  present  appearances  there  is  a  possi- 
bility that  the  disaffection  may  spread  and 
still  further  complicate  the  already  critical 
conditions  which  exist  in  the  industry. — 
American  Artizan. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

OTTZB-A-UST     STOVE     IPIIPIE     "V^A-ZRUNriSZHI- 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


Gr-OLID    IjIQTJIJD    IBZROZLnTZIE 


In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot —        ,£94105.  od. 
Future —  91  10s.  od. 

Copper,  B.E.S. —     57  to  60. 
Lead,  S.E.  12  7s.    6d. 

Spelter,  23  15s.  od. 

Antimony,  44  00s.  od. 

Tin  Plates — Cokes      13s.  3d.to 
Pig  Iron — Scotch  1      ,_„       . 
Warrants.        )     47b"  0cL 
N0.3  Middlesboro',    40s.  ij£d. 


cable  quota- 
Last  week. 
£90  17s.  6d. 
91   1  os.  od. 
57  1  os.  od. 
12  10s.  od. 
23  15s.  od. 
48  00s.  od. 
15s    13s.  6d. 

47s.  od. 
40s.  i^d. 


MONTREAL  MARKETS. 

Montreal,  Aug  21,  1891. 
There  has  been  nothing  doing  of  import- 
ance except  the  developments  arising  out  of 
the  imposition  of  the  duty  on  terne  plates. 
Whether  the  duty  is  equitable  or  not  is  a 
matter  of  controversy.  However,  the  wide- 
awake western  dealers  stole  a  march  on  our 
merchants  here.  They,  by  some  means  or 
other,  became  aware  of  the  fact  in  advance, 
and  kept  piling  in  orders  in  an  unaccount- 
able way  to  dealers  here,  who  never  smelt 
the  rat  until  a  round  quantity  had  been 
Booked.  Then  the>  found  cut  and  there 
was  music  in  the  air,  but  of  course  they  had 
to  grin  and  bear  it. 

PIG  IRON. 

The  pig  iron  market  is  unchanged  as  to 
values,  and  business  since  our  last  has  been 
of  a  restricted  character,  while  prices  are  as 
before.  Some  lots  ex  store  and  ex  wharf 
have  been  moved  in  a  small  way,  one  lot  of 
Summerlee  being  taken  from  the  wharf  at 
$21.  To  arrive,  the  indications  do  not  show 
much  desire  for  business.  So  far  only  300 
tons  in  the  aggregate  have  been  contracted 
for  made  up  of  lots  of  Carnbroe,  Summerlee 
and  Siemen,  the  basis  being  at  a  slight  con- 
cession upon  our  outside  figures,  so  that 
there  is  as  yet  no  reason  to  alter  our  range, 
which  may  be  allowed  to  stand.  Summerlee 
and  equal  brands  $21,  and  Eglinton,  Carn- 
broe, etc.,  $19  to  $19.50. 

BAR  AND  SCRAP. 

There  is  no  change  in  bar  iron  and  busi- 
ness since  our  last  has  been  inconsiderable, 
and  values  are  nominally  the  same  at  $2.00 
or  thereabouts.  Wrought  iron  scrap  rules 
at  $17  and  cost  proportionality  less. 


TIN  PLATES. 

This  line  shows  no  change   whatever  and 
there  has  been  practically  little  or  no  busi- 
ness to  note.     Cokes  rule  steady  at  $3.60  to 
$3.75  and  charcoal  $4.25  to  $4.50. 
TERNE   PLATES 

This  article  has  furnished  the  most  inter- 
esting features  of  the  >veek.  We  noted  in  our 
last  a  more  active  enquiry  on  the  part  of 
Western  buyers,  and  now  that  the  course  of 
this  is  known  sellers  here  are  ready  to  kick 
themselves.  The  dealers  in  Ontario  simply 
were  better  posted  than  dealers  down  here, 
they  knew  that  a  duty  was  to  be  imposed  on 
terne  plates  and  accordingly  booked  a  round 
quantity  here  before  the  Montreal  men  were 
up  to  their  tricks.  Then  there  was  some 
language  more  fotcible  than  polite,  but  they 
had  to  grin  and  bear  it.  In  consequence  of 
this  duty  prices  in  terne  have  been  ad- 
vanced to  $8.00  to  $8.25. 

CANADA  PLATES 

There  has  been  no  alteration  in  regard  to 
this  line  since  our  last,  but  an  order  would 
probably  result  in  concession,  if  there  was 
no  hope  in  getting  it  otherwise.  We  quote 
$2.75  to  2.85. 

COPPER  AND  LEAD. 

Lead  remains  about  the  same,  but  has  an 
eaby  tendency   at  $3.50  to   $3.75.     Copper 
rules  at  $5.50  to  $6  per  100  lbs. 
NAILS. 

There  is  no  change  in  nails,  and  makers 
as  well  as  jobbers,  report  business  quiet. 
The  nominal  figure  is  $2.15  to  $2.20. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $305 

9  dy  to  60  dy  3.35 

8  dy  to  60  dy        " 3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         4.20 

4  dy  to  60  dy        "         4.50 

3  dy  to  60  dy         "  5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
There   is  only  a  small  sorting  up    trade 
doing  in   lines  of  general  hardware,  but  all 
the  houses  anticipate  a  good  active  move- 
ment this  fall,  and  as  to  actual  features  this 
week  they  are  few  and  unimportant. 
BARB  WIRE. 
Barb  wire  shows  no  alteration  one  way  or 
the  other.     Business  is  of  a  quiet  sort,  and 
the  price  remains  at  the  same  figure,  4^c. 
CHEMICALS. 
It  is  still  a  quiet  market  with  chemicals  as 
buyers'    actual     wants    are     small    at    the 
moment,  and   there  is  as  yet  nothing  much 
to  note  on  account  of  fall  shipments,  and 
values  generally  are  the  same,  the  firmness 
in  bleaching   being  maintained.     As  to  the 


general  run  of  values  this  fall,  all  depends  on 
the  union.  If  that  organization  decides  that 
values  shall  go  up,  go  up  they  will  and  that 
is  all  that  can  be  said. 

OILS. 

Business  continues  quiet  in  oils  generally 
but  cod  oil  cohtinues  very  firm  and  the  in- 
side figure  on  it  is  now  42,^0  for  round 
lots,  ideas  for  jobbing  purposes  being  still 
45c.  or  thereabout.  Linseed  remains  as 
before  62  to  64c.  for  raw  and  2c.  more  for 
boiled  while  there  is  nothing  particular  to 
say  about  seal  oil.  In  a  large  way  it  is 
accessible  at  47/4c.  and  50c.  is  the  idea  for 
smaller  quantities.  Castor  oil  and  cod  liver 
remain  as  before. 

LEADS. 

A  small  quiet  trade  of  a  jobbing  character 

is  all  there  is  to  note  in  this  branch.     We 

quote  choice  6  to  6)4c,  No.  1  $5.50,  No.  2 

$5,  No.  3  $4.50,  dry  white  6c,  red  ditto  4^4c. 

GLASS. 

There  is  no  change  in  glass  while  there  is 
only  a  small  business  doing  on  the  old  basis 
$1.40  to  $1.50. 

NAVAL  STORES. 

A  better  feeling  is  apparent  in  this  line  of 
business,  but  so  far  little  actual  change  has 
occurred.  Turpentine  is  in  fair  demand  on 
a  steady  basis,  while  there  is  no  change  in 
other  lines.  We  quote  : —  Turpentine,  56 
to  57c;  rosin,  $2  to  $4.25,  as  to  brand;  coal 
tar,  $4  to  $4.25;  cotton  waste,  S/4C-  ,or  color- 
ed, and  7  to  ioc.  tor  white;  oakum,  $%  to 
7>£c;  and  cotton  oakum,  10  to  I2)4c.  Cord- 
age is  steady,  with  Sisal  at  9  '4c.  for  7-16  and 
upwards,  and  15c.  for  deep-sea  line.  Pure 
manilla,  i3^c.  for  7-16  and  upwards,  and 
14XC   for  smaller  sizes. 

BINDER  TWINE. 

The  demand  for  binder  twine  is  fair  and 
prices  remain  at  the  old  combination  basis, 
viz.,  9  to  14c.  according  to  brand. 

CEMENT  AND  EIRE  BRICK, 

There  has  been  some  improvement  in  the 
demand  for  cement,  but  the  supply  here  is 
still  large.  Arrivals  since  our  last  have  been 
large,  some  1 1,000  casks,  but  a  large  propor- 
tion is  for  the  Western  States.  Prices  rule 
about  the  same — English  $2.30  to  $2.45  ;  Bel- 
gian $2.35.  Firebricks  experience  a  some- 
what freer  enquiry,  but  values  still  rule'weak 
at  $17  to  $23,  ex  wharf,  and  this  would  be 
shaded  for  a  round  lot. 

PETROLEUM. 

There  is  no  change  in  this  market,  and  we 
have  few  features  to  note.  We  quote  as  fol- 
lows : — Canadian,  12XC  to  i2>£c.  at  Pe- 
trolea,  14c.  to  i4>£c.  in  car  lots  at  Montreal 
and  15c.  for  single  casks.  American,  20^ c. 
in  car  lots  and  2iXc-  >n  10  brl.  lots,  21  J$c. 
in  5  brl.  lots  and  22c.  for  single  brl.  2  per 
cent,  off  for  cash  ;  American  benzine,  23c. 
to  25c.  and  Canadian  n}4c.  to  15c. 
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HARDWARE. 


No.  1  Middlesboro  $20.75 
No.  3  Middlesboro  $19.75 
Carnbroe  $20.50. 


TORONTO  MARKETS. 

Toronto,  Aug  21,  1891. 

The  depth  of  August  dulness  has  settled 
upon  the  market  and  the  movement  of  trade 
is  scarcely  perceptible.  Important  transac- 
tions are  scarcely  ever  mentioned,  and  bids 
are  rare.  The  metal  market  is  exceptionally 
flat.  General  hardware  is  "  between  tides," 
and  evinces  activity  in  no  department.  The 
changes  in  prices  are  few  and  mostly  down- 
ward. The  outlook  for  the  trade  that  is  due 
in  another  month  is  as  hopeful  as  ever. 

Iron  and  Steel— A  few  small  sales  of  pig 
iron,  a  car  of  Canadian,  and  a  few  50-ton 
lots  of  Carnbroe,  have  been  sold  since  last 
report,  but  these  transactions  are  simply  the 
desultory  movements  of  a  market  that  is 
practically  closed  for  the  present.  There  is 
nothing  going  on  in  an  industrial  way  to 
keep  it  open,  and  speculation  is  not  attracted 
by  the  situation.     Prices  remain  as  follows  : 

British- 
No.  1  Calder  $23. 

•  No.  3  Calder  $22. 
No.  lSum'rlee$22.75 

American— 
Soft  Southern  $20. 50-$ 21. 50. 
Scotch  $22.50-$23.50. 
Rockwood  $21-$21  50, 
Gloss  $22-$23 
Woodward  $22-$23. 

Canadian- 
No.  1  Siemens  $22.50. 
"    2  "  $21.50. 

"3         "  $21. 

A  large  order  for  bar  iron  has  been  booked 
by  one  house  since  last  issue,  but  at  no  ad- 
vance or  concession  upon  prices  quoted  a 
week  ago,  viz.,  $2.05  for  ordinary  and  $2.50 
for  refined.  Manufactured  iron  and  steel 
present  no  livelier  aspect  than  that  which 
they  have  worn  throughout  the  month. 
Business  is  prospective  rather  than  actual. 

Copper — Is  not  conspicuous  either  for 
dulness  or  activity.  A  fair  output  is  called 
for  by  the  industries  for  which  it  furnishes 
raw  material.  The  price  is  14^  to  15c.  for 
ingots  and  18  to  20c.  tor  sheets. 

Tin — Is  rather  dull  but  unchanged  in  the 
quotations  of  a  week  ago,  that  is  at  23  to 
24c.  for  lamb  and  flag  56  ft.  ingots,  23  to 
2  3>^c.  for  Straits  100  ft.  in-gots,  and  24^ 
to  25c.  for  strips. 

Lead — Is  in  little  request  at  334'c.  for  pig 
in  round  lots,  and  4c.  for  ordinary  lots.  Bars 

ate  \%  t0  5C- 

Zinc  and  Spelter — Zinc  is  in  the  most 
active  demand  of  any  metal  on  this  market. 
It  is  moving  quite  freely  in  large  round  lots 
at  bYz  to  6^c.  for  sheets  and  6  to  6Xc  for 
blocks.  Zinc  spelter  is  quiet  at  5X0  for 
domestic  and  6c.  for  imported. 


Antimony — Is  not  more  active  and  is  a 
cent  lower.  Cookson's  quotes  at  \\Yz  to  15c, 
and  other  grades  13^  to  14c. 

Tin  Plates — Cokes  are  scarce.  Char- 
coals are  now  in  adequate  supply  but  are  not 
in  urgent  request.  The  business  in  tin  plates 
is  in  fact  quite  dull.  I.  C.  Cokes  are  lower, 
quoting  at  $4  to  $4.25.  I.  C.  charcoal  is 
$4.75  to  $5,  I.  X.  charcoal  $5.75  to  $6,  I.  X.  X. 
charcoal  $6.75  to  $7,  D.  C.  charcoal  $4.50. 

Terne  Plates— Are  unchanged  and  dull 
at  $8.25  to  $8.50.  The  market  has  not  got 
started  yet,  though  preparations  for  roofing 
operations  are  usually  begun  before  this  time 
by  dealers. 

Canada  Plates — Under  a  delayed  de- 
mand  rule  lower.  Quotations  are  now  $2.90 
to  $3,  or  ioc.  below  those  of  a  week  ago. 
Stocks  are  full  but  trade  is  backward. 

Galvanized  Sheet  Iron— Is  as  quiet 
as  most  other  lines.  Its  season  has  not 
come  yet  but  is  at  hand.  Prices  are  still 
S  to  5  Vzz.  for  16  to  24  gauge,  l%  to  5^c. 
for  26  gauge,  5K  to  6c.  for  28  gauge. 

Builders'  Hardware— Is  quite  dull. 
The  operations  that  maintain  trade  in  this 
department  are  inactive  yet. 

Cut  Nails— Still  quote  at  $2.20  net  cash 
in  car  lots  from  Montreal,  and  $2.30  at  four 
months  for  shipment  from  stock. 

Horse  Nails — Are  changed  lower,  stand- 
ing now  at  60  to  60  and  10  per  cent,  from 
list. 

Cordage — Is  steady  at  i2^c.  formanilla, 
9c.  for  sisal,  and  8^c.  for  New  Zealand  as 
basal  prices. 

Binding  Twine — A  few  lingering  orders 
are  being  filled  for  a  sorting  up  trade. 
Otherwise  this  line  has  had  its  season. 

Wire — Has  not  deviated  from  the  quota 
tion  of  $12/2  percent,  from  list  for  Nos.  1 
to  16. 

OILS,   PAINTS  AND   COLORS. 

Linseed  oil  has  dropped  two  cents  lower. 
Five  barrel  lots  of  raw  can  now  be  bought  at 
59c,  though  smaller  quantities  are  60c. 
Boiled  is  62  to  63c.  A  carload  of  United 
States  stock  is  on  the  way.  Turpentine  is 
also  a  cent  lower,  or  55  to  56c.  Castor  oil 
has  also  joined  the  downward  procession 
and  quotes  now  at  8X  to  90  The  last  two 
commodities  have  eased  simply  because  of 
the  dulness  of  trade.  All  colors  are  unchang- 
ed. 

GLASS. 

Stocks  are  not  only  broken  up  in  certain 
lines  but  they  are  now  quite  low  in  all  staple 
sizes.     The  prices  have  not  changed  how- 


ever. Fall  supplies  will  not  be  in  for  several 
weeks,  and  the  demand,  already  quite  strong, 
will  be  urgent  before  they  arrive. 
OLD  MATERIAL. 
Stocks  are  pretty  well  taken  up  in  the 
country  now,  but  there  is  quite  free  offering 
yet  in  the  city.  There  are  signs  of  improve- 
ment. Pricesareas  follows:  No.  1  heavy  scrap, 
65  to67^c.per  100  lbs. ;  stove  cast  scrap,42  to 
45c.;  No.  1  wrought  scrap  62^  to  67^c;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  914  to 
io}4c. ;  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8^  togc. ;  scrap  lead  2%  to  2^c; 
scrap  zinc,  2  to  2^c;  scrap  rubber,  2%  to 
2j£c.  ;  country  mixed  rags,  90c.  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 

PETROLEUM. 

This  market  remains  steady  at  prices  for 
sometime  current.  The  upward  movement 
in  the  United  States  market  has  so  far  been 
without  influence  here.  Business  is  but 
moderate. 

The  Petroha  Advertiser  reports  :  Petrolia 
crude  1.34  1-2  per  bbl.  Oil  Springs  crude 
$1.34  1-2  per  bbl.  No  change  has  taken  place 
since  our  last  issue  in  either  crude  or  refined, 
nor  do  we  expect  any  during  this  month. 
Oil  matters  are  more  quiet  than  dull,  and  in 
the  month  of  September  a  lively  business  is 
expected.  Very  few  transactions  in  crude 
have  taken  place  during  the  past  week,  but 
the  price  remains  firm  at  $1.34  1-2  to  $1.35. 
Refined  is  still  selling  at  12  1-2  cents  in  car 
lots,  f.  o.  b.  here,  at  sixty  days  or  two  per 
cent  off  for  cash. 

HIDES,  ETC. 

Hides— Are  steady  at  5  to  5J^c.  for  No. 
1  green.  Cured  are  6^c.  two  cars  having 
sold  at  that  price  since  our  last  report. 

Skins — Pelts  and  lambskins  are  now  suf- 
ficiently wooled  to  rank  as   sheepskins,  as 
which  they  are  now  classed  at  55c. 
Wool — Is  very  dull  at  18  to  19c. 

COAL. 
The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

P.O.B  ves's  F.O.B  ves's    Ou  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.25  $4.70  $4.40 

"      Net 3.79  4.19  3.92 

Egg  Gross 4.35  4.80  4.50 

"    Net 3.88  4.28  4.01 

Stove  Gross 4.35  4.80  4.50 

"    Net 3.88  4.28  4.»1 

Chestnut  Gross...    4.35  4.80  4.50 

Net 3.88  4.28  4.01 


We  were  never  in  better  position   to  supply,  and  customers   may 
rely  on  getting  every  advantage  of  the  market. 

7  NEW  LINES  OF  STOVES  THIS  SEASON. 

Something  new  in  nestable  pipes,  25  in  crate.  Cheapest  yet  quoted, 

It  will  pay  you  to  find  what  we  have  to  offer  before  giving 
any  orders, 

We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


HARDWARE 
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AMERICAN     METAL     MARKET. 

NEW  YORK,  Aug.  20, 1891. 

It  is  reported  that  work  has  been  sus- 
pended at  the  old  Scranton  rail  mill,  owing 
to  lack  of  orders,  and  also  that  operations  at 
the  Lackawanna  mill  will  be  deferred  for  a 
time  wnless  business  improves.  These  esta- 
blishments are  under  the  control  of  one 
company,  and,  as  the  plant  is  adapted  for 
rail  manufacture  only,  there  is  no  alternative 
but  to  shut  down  when  there  are  no  orders 
in  hand,  since  light  section  rails,  for  which 
the  outlet  is  limited,  are  the  only  ones  that 
can  be  rolled  with  any  safety  for  stock. 
Other  establishments  that  are  equipped  for 
turning  out  billets,  slabs,  rods,  plates,  etc., 
as  well  as  rails,  are  kept  fairly  busy  ;  but 
the  steel  trade  in  general  is  slow  and  were  it 
not  for  the  friendly  relations  existing  between 
manufacturers,  values  would  very  likely  be 
very  much  unsettled.  As  it  is,  prices  are 
kept  steady,  despite  the  quiet  condition  of 
trade,  and  affairs  are  in  fair  shape  lor  better 
results  should  the  demand  improve. 

The  stagnation  in  the  steel  trade  has  a 
rather  depressing  effect  upon  the  market  for 
crude  materials  used  therein,  but  sellers  of 
the  latter  goods  being  alive  to  the  situation, 
refrain  from  urging  business,  and  prices  are 
held  up  fairly  well.  Bessemer  pig  iron,  for 
example,  rarely  sells  at  less  than  $16  at 
furnace  for  good  brands.  Offers  of  speigel- 
eisen  rarely  go  below  $28,150  for  English  or 
$27.50  foi  German  20  per  cent.,  and  $63.50 
to  $64.50  stands  as  the  range  of  prices  for 
80  per  cent,  ferro-manganese.  Pig  iron  for 
foundry  use  seems  to  fairly  hold  its  own. 
The  high  grades,  in  fact,  are  very  steady, 
while  concessions  on  low  grade  are  confined 
chiefly  to  brands  that  are  not  thought  well 
of  by  consumers.  Mill  iron  sells  at  variable 
prices,  but  it  does  not  appear  any  shading 
of  the  lowest  prices  reached  last  week  has 
been  made.  Northern  brands  of  pig  iron 
are  quoted  at  $17  to  $18  for  No.  1,  $16  to 
$16.50  for  No.  2,  and  $14.50  to  $15  for  No.  3 
or  gray  forge.  Southern  foundry  iron  prices 
range  bet.veen  $16.25  to  $17.25  for  No.  1, 
$15.50  to  $16  for  No.  3,  and  $15  to  $15.25 
tor  No.  3.  Grey  forge  is  quoted  at  $14  to 
$14.50,  according  to  brand.  In  old  material 
the  dealings  are  still  very  moderate.  Iron 
tee  rails  are  quoted  at  $20.50  to  $21,  steel  at 
$17,  and  No.  1  wrought  scrap  at  $20  to 
$20.50,  f.o.b.  cars  at  shipping  port. 

Tin — A  rise  of  about  £  1  per  ton  in  Lon- 
don prices  has  served  to  stiffen  the  local  pig 
tin  market  despite  heavy  arrivals  here  and 
the  announcement  by  cable  of  larger  ship- 


ments from  the  Straits  during  the  first  half 
of  the  month.  The  latter  were  1,200  tons  to 
Great  Britain  and  America,  and  275  to  the 
Continent, against  a  total  of  1,000  tons  in  the 
first  half  of  July,  while  the  arrivals  here  since 
1st  instant  have  been  about  1,700  tons. 
Transactions  on  the  Metal  Exchange  during 
the  past  three  days  aggregate  about  100  tons, 
including  spot  delivery  at  20.10c,  August  at 
20.15c,  September  at  20.10  to  20.15c,  and 
October,  seller  double,  at  20c  At  the  close 
on  Tuesday  20.15c  net  cash  was  considered 
strictly  inside  price  for  10-ton  lots,  and 
smaller  quantities  were  quoted  at  20.30  to 
2o)4c.  regular.  Latest  London  quotations 
were  ,£92  2s.  6d.  for  both  spot  and  futures. 

Copper — There  has  been  little  movement 
in  Lake  Superior  copper.  The  Calumet  and 
Hecla  Company,  it  is  understood,  arranged 
some  little  time  ago  to  supply  the  leading 
consumers  on  terms  mutually  agreeable,  and 
current  demand  is  almost  exclusively  from 
the  smaller  trade.  Stock  is  not  urgently 
offered  from  any  quarter  at  present,  and  12^ 
to  12XC.  are  named  as  inside  figures  for  the 
time  being.  Small  parcels  of  casting  copper 
have  been  sold  at  12XC,  and  a  block  of 
about  1,000,000  pounds  is  said  to  have  been 
sold  at  a  shade  less  by  one  company.  In  the 
London  market  merchant  bars  have  sold  as 
high  as  £53  for  spot  and  ,£53  10s.  for  futures, 
but  latest  cables  noted  reaction  to  £$2  12s 
6d.  and  £53  respectively. 

Leads — The  situation  in  the  pig  lead 
market  is  practically  the  same  as  it  was  at 
the  close  of  last  week.  Orders  are  few  and 
bids  do  not  go  above  4.45c,  while  the  de- 
mand is  slow.  Sellers  offer  at  4Kc->  but 
somewhat  reservedly.  In  the  London  mar- 
ket prices  have  eased  off  to  ,£12  2s.  6d.  for 
soft  Spanish. 

Spelter — Is  moving  off  in  a  very  slow 
manner,  and  while  smelters  do  not  appear 
to  be  accumulating  any  considerable  surplus, 
there  is  evidently  an  ample  supply.  For 
prime  Western,  5.05  to  5.10c  is  quoted  ;  5c 
would  buy  inferior  brands. 

Tin  Plate — Prices  are  somewhat  irregu- 
lar. Coke  finish  plates  being  well  under 
control  are  firmly  held,  but  some  varieties  of 
ternes  are  selling  at  concessions,  and  bright 
charcoals  merely  hold  their  own.  Business 
has  been  slow  and  the  demand  is  spiritless. 

Mr.  E.  Samuel,  of  L.  &  M.  Samuel,  Ben- 
jamin &  Co.,  has  laid  aside  the  cares  of 
business  for  a  time  to  take  a  holiday  in  the 
east.  He  will  be  away  till  the  end  of  the 
month. 


THE  ART  OF  SELLING. 

To  the  student  of  human  nature  probably 
no  greater  field  to  study  odd  and  peculiar 
characters  presents  itself  than  in  several  de- 
partments of  a  large  retail  house.  A  few- 
days  spent  at  one  of  these  houses  will  bring 
one  in  contact  with  more  quaint  and  curious 
people  than  one  would  encounter  in  a  long 
journey.  The  machinery  of  a  salesman's 
life  does  not  revolve  as  smoothly  as  one 
would  suppose,  judging  by  a  superficial 
glance. 

It  is  generally  supposed  that  a  salasman's 
duties  consist  merely  in  showing  his  goods 
and  having  them  wrapped  up.  A  more  mis- 
taken idea  could  not  be  imagined  ;  for,  if  this 
were  all,  selling  would  be  a  pastime.  The 
successful  salesman  must  be  a  close  observer 
to  enable  him  to  "  size  up"  his  customer  at 
a  glance  and  know  how  to  approach  him. 
He  must  be  cool,  cautious,  determined  and 
possess  an  almost  inexhaustible  supply  of 
patience. 

In  nearly  all  houses  there  is  a  rule  that  if 
a  salesman  fails  to  effect  a  sale  he  must 
transfer  his  customer  to  another  salesman. 
The  sales  made  by  these  transfers  are  num- 
erous, proving  conclusively  one  or  two  things 
— either  the  first  salesman,  through  some 
reason  or  other,  failed  to  make  the  proper 
impression,  or  the  customer  was  such  a 
peculiar  character  that  the  manner  and 
language,  combined  with  the  different  tactics 
of  the  second  salesman,  happened  to  catch 
his  fancy.  No  one  without  the  personal  ex- 
perience can  realize  the  tremendous  strain 
and  tax  to  which  a  salesman's  patience  is 
subjected.  He  must  be  prepared  to  meet 
all  sorts  of  statements  and  arguments  and 
be  able  to  disprove  them  promptly  and  in  a 
genial  manner.  Under  no  circumstances 
must  he  lose  his  temper;  if  he  does  he  is  lost, 
no  matter  how  much  time  and  labor  he  has1 
spent  or  mental  worry  he  has  suffered. — Am. 
Storekeeper. 


Mr.  Thos.  Davidson,  senior  member  of  the 
firm  of  Thos.  Davidson  &  Co.,  Montreal,  is 
in  the  city,  a  few  days.  We  are  glad  to  see 
him  on  his  feet  again  and  taking  an  active 
part  in  business  after  the  long  spell  of  illness 
which  confined  him  to  his.  house.  Though 
probably  not  the  oldest  man  in  it,  Mr.  Da- 
vidson is  the  oldest  member  of  the  Commer- 
cial Travelers'  Association. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than   in- 
ferior enamelled  goods. 

Coal    Hods  are  not  wanted  yet  but  soon  will  be 
order  early.    Write  for  samples  of  our  new  "Elegant" 
stoveboards. 


THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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MONTREAL  NOTES. 

A  large  number  of  the  Montreal  travelers 
are  at  home  just  now.  At  the  last  lacrosse 
match  between  the  Torontos  and  Montreals 
there  was  probably  a  score  of  well-known 
rip-saw  and  jack-knife  men,  all  resplendent 
"  like  cutlery  samples  on  a  mounted  card." 

Mr.  Thomas  Peaker,  of  the  firm  of  Peaker 
&  Runians,  Brampton,  was  in  Montreal,  last 
week,  and  was  shown  over  the  city  by  Mr. 
Archie  Welsh,  the  representative  of  Messrs. 
Crathern  &  Caverhill,  west  of  Toronto.  Mr. 
Peaker  also  visited  the  manufactory  of 
Messrs.  Fergusson,  Alexander  &  Co.,  at  the 
Glasgow  Lead  and  Color  Works,  and  was 
interested  in  watching  the  various  processes 
of  color  making  and  white  lead  grinding. 


COMFORT 
FOR    THE    WELSH     TINPLATERS. 

In  May  of  1890  the  chairman  of  the  Ways 
and  Means  Committee  of  the  United  States 
Legislature  assured  a  delegation  represent- 
ing the  Canned  Goods  Packers'  Association 
that  before  the  new  tariff  would  operate  on 
tinplaters  in  July,  1891,  American  plate 
would  be  procurable  at  a  cheaper  rate  than 
the  foreign  article,  and  Mr.  Bayne,  a  mem- 
ber of  the  committee,  professed  himself  will- 
ing to  take  orders  for  a  future  delivery  on 
that  basis.  This  confidence  was  not  con- 
fined to  one  or  two  members  ;  it  was  shared 
by  the  great  majority  of  the  committee. 

Mr.  Payne,  of  New  York,  ventured  to  pre- 
dict that  within  thirty  days  of  the  passage  of 
the  Bill  forty  factories  on  the  basis  of  millions 
each  in  capitalization  would  be  undermining 
the  Welsh  industry,  and  Senator  Allison 
pledged  his  word  that  thirty  reputable  firms 
engaged  in  the  iron  industry  would  within 
thirty  days  put  up  tinning  stocks  and  manu- 
facture tin  plate. 

Hot  dispatches  were  then  being  received, 
notifying  the  discovery  of  tin  ore  in  the 
Pecos  region,  Texas,  Virginia,  New  Mexico, 
and  North  Carolina.  These  facts  were  em- 
bodied in  a  powerful  speech  addressed  by 
the  Hon.  T.  Bunting  to  the  Canned  Goods 
Packers'  Association  on  the  7th  of  May  last, 
and  are  reproduced  in  a  neat  little  booklet 
published  by  Messrs.  B.  Haram  &  Company, 
of  Liverpool. 

The  statements  made  by  the  chief  sup- 
porter of  McKinleyism  are  valuable  in  that 
they  indicate  the  nature  of  the  expectations 
formed  respecting  the  effect  of  the  tin  plate 
paragraph.  To  what  extent  have  these  ex- 
pectations been  realized  ?  Mr.  Bunting, 
speaking  exactly  a  year  after  the  famous 
interview  with  the  committee,  and  seven 
months  after  general  effect  had  been  given 
to  the  law,  stated  thit  no  attempt  had  been 
made  to  manufacture  tin  plates  which 
equalled  in  promise  that  of  the  Pennsylvania 
xoncern  in  1884.     Plates  had  not  up  to  May 


of  this  year  been  made  in  commercial  quan- 
tities, and  the  experiments  had  been  run  at 
slight  outlay,  and  nothing  more  had  been 
accomplished  than  had  been  accomplished 
many  times  before  in  the  States. 

Tin  plates  had  merely  been  produced 
without  regard  to  cost. 

Carrying  forward  the  date  to  July,  we  find 
four  works  actually  in  operation,  and  four 
more  are  reported  as  in  course  of  erection. 
Of  the  four  in  working  order  only  two  have 
plates  to  offer  to  the  public,  the  other  two 
consuming  what  they  make.  One  of  the 
former  two  in  the  first  three  months  of  its 
existence  made  altogether  1,000  boxes,  and 
the  lowest  price  at  which  these  tin  plates 
could  be  sould  was  seven  dollars,  or  29s.  2d. 
per  box.  The  other  works  had  up  to  July 
only  succeeded  in  making  X  ternes  of  about 
"  Lily  "  grade,  and  the  lowest  price  quoted 
for  these  was  seven  dollars  for  C  14  x  20.    • 

At  the  present  prices  and  providing  for 
the  payment  of  the  McKinley  duty,  Welsh 
plate  of  equal  quality  could  be  sold  in  the 
States  at  five  dollars  and  seventy-five  cents 
per  box,  or  23s.  n^d.  per  box. 

The  margin  of  5s.  2j£d.  is  substantial 
enough  to  warrant  the  conclusion  that,  in  the 
absence  of  some  drastic  change  in  the 
method  of  producing  American  tinplates  or 
of  some  unexpected  agency  largely  reducing 
the  cost  of  production,  no  serious  competi- 
tion to  Welsh  manufacturers  need  be  ap- 
prehended in  the  immediate  future,  unless, 
indeed,  High  Protection  takes  a  further  leap 
forward — which  is  very  improbable — and  the 
duty  is  fixed  at  four  cents  per  lb. 

How  ridiculously  out  of  pioportion  to  the 
American  demand  for  tin  plates  is  the 
American  provision  made  up  to  the  present 
time  to  supply  that  the  demand  cannot  be 
better  shown  than  by  the  export  returns. 
The  aggregate  quantity  of  tin  plates  annually 
produced  is  estimated  at  about  960,850  tons. 
English  home  consumption  accounts  for 
238,883  tons,  and  of  the  tin  plates  shipped 
abroad  327,399  tons  go  to  the  States  and  the 
remaining  194,578  tons  are  exported  to 
Russia,  Canada,  and  other  countries. 

Assuming  that  the  present  tariff  is  retain- 
ed, we  are  disinclined  to  believe— having  re- 
gard to  the  manifest  reluctance  of  American 
capitalists  to  invest  in  tinplate  works — that 
any  serious  effect  will  be  produced  on  the 
Welsh  industry,  at  all  events  for  some  years 
to  come. 

By  reason  of  the  recent  abnormally  large 
exports  to  the  States,  stocks  have  naturally 
accumulated  the  other  side  of  the  Atlantic, 
and  two  or  three  months'  time  will  be  re- 
quired, say  those  competent  to  judge,  to  re- 
store the  equilibrium  of  the  market. 

Messrs.  C.  Trench  and  Company,  metal 
brokers,  of  New  York,  probably  voice  intel- 
ligent opinion  in  the  States  when  they  write: 
"We  feel  confident  that  within  ten  weeks  or 
three  months  we  will  be  regularly  importing 


our  full  consumption  of  tin  plates,  just  as 
though  there  had  never  been  such  a  thing 
as  the  McKinley  Bill." 

The  question  whether  tin  ore  can  be  got 
in  payable  quantities  within  the  States  has 
an  important  bearing  on  the  prospects  of  an 
American  tin  plate  industry.  McKiniey's 
measure  provided  for  a  premium  being 
placed  on  research  by  imposing  a  duty  on 
imported  block  tin.  But  as  that  duty  does 
not  become  operative  until  July,  1893,  it 
follows  that  for  the  present  the  American 
manufacturer  of  tin  plate  is  not  debarred 
from  using  imported  block  tin.  Reports 
have  been  circulating  for  many  months  past 
of  alleged  discoveries  of  tin  ore.  But  hitherto 
these  have  lacked  confirmation.  The  latest 
intelligence  is  that  24  tons  of  block  tin  have 
been  produced  and  marketed  from  the 
Temescal  Mine,  in  California,  and  it  is 
added  that  the  managers  are  confident  that 
the  mine  will  soon  be  yielding  at  the  rate  of 
2,500  tons  per  annum.  If  the  statement  be 
true,  one  element  of  success  in  the  native 
production  of  tin  plate  has  been  secured. 

Experience,  however,  tends  to  create  in 
the  public  mind  a  wholesome  feeling  of 
scepticism  regarding  news  of  reputed  "finds" 
of  tin  ore  in  the  States.  Altogether  apart 
from  considerations  of  an  economic  nature, 
we  have  political  contingencies  to  count  with 
in  attempting  to  foresee  the  outcome  of  the 
attempt  made  to  create  an  American  tin- 
plate  industry.  The  McKinley  Bill  was 
passed  in  the  House  of  Representatives  by 
162  to  142 — a  strictly  party  vote,  two  Re- 
publicans only  being  among  the  minority. 
Less  than  six  months  after  the  vote  was 
taken  the  Fall  election  took  place  with  the 
tariff  as  the  main  issue,  with  the  result  that 
Major  McKinley  was  himself  defeated,  and 
his  party  suffered  so  severely  at  the  poll 
that  the  present  House  of  Representatives 
is  constituted  of  82  Republicans  (or  High 
Protectionists),  284  Democrats,  and  nine  re- 
presentatives of  the  Farmers'  Alliance,  who 
on  tariff  questions  will  vote  Democratic 
The  Senate  passed  the  Bill  by  33  votes  to 
27,  three  Republicans  voting  in  the  minority, 
This  very  narrow  majority  may  be  turned 
into  a  minority  at  the  next  election,  in  March, 
1892,  and  if  then  the  Senate,  like  the  House 
of  Representatives,  becomes  two-thirds 
Democratic,  the  party  opposed  toMcKinley's 
measure  can  override  the  veto  of  the  Presi- 
dent and  repeal  the  law. 

The  insecurity  of  the  latter  naturally  exerci- 
ses a  restraining  influence  on  possible  Ameri- 
can manufacturers  of  tin-plates.  They  rea- 
lise the  possibility,  not  only  of  the  repeal  of 
the  new  tariff  law,  but  of  further  Democratic 
success  actually  leading  to  the  reduction  of 
the  duty  even  below  the  figure  of  one  cent 
per  lb.  which  obtained  previously  to  the  en- 
forcement of  the  McKinley  measure. 

Viewing  the  whole  of  the  circumstances, 
we  are  disposed  to  bid  Welsh  manufacturers 
and  workmen  be  of  good  cheer.  By  hus- 
banding their  resources  and  opening  up  new 
markets,  they  can  withstand  the  loss  of  the 
United  States  trade  should  our  cousins,  in 
the  fulness  of  time,  gradually  learn  to  do 
without  the  Welsh  tin-plate. — Western  Mail. 
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SIMPLE   IRON  AND  STEEL  TESTS. 

Simple  tests  for  iron  and  steel  are  as  fol- 
lows :  If  a  fracture  of  iron  gives  long  silky 
fibres  of  a  leaden  hue,  the  fibres  cohering 
and  twisting  together  before  breaking,  it 
may  be  considered  a  tough  soft  iion.  A 
medium  even  grain  mixed  with  fibres  is  a 
good  sign.  A  short  blackish  fibre  indicates 
badly  refined  iron.  A  very  fine  grain  de- 
notes a  hard  steely  iron,  apt  to  be  cold-short 
and  hard  to  work  with  the  file.  Course 
grain  with  brilliant  crystallized  fracture  and 
yellow  or  brown  spots  denotes  a  brittle  iron 
cold-short,  working  easily  when  heated. 
This  iron  welds  easily.  Cracks  on  the  edges 
of  bars  are  a  sign  of  hot-short  iron.  Good 
iron  is  readily  heated  soft  under  the  hammer 
and  throws  out  but  few  sparks.  Nitric  acid 
will  produce  a  black  spot  on  steel  ;  the 
darker  the  spot  the  harder  the  steel.  Iron 
remains  bright  if  touched  with  nitsic  acid. 
Good  steel  in  its  soft  state  has  a  curved 
fracture  and  a  uniform  gray  lustre  ;  in  its 
hard  state  a  dull,  silvery  uniform  white. 
Cracks,  threads  or  sparkling  particles  denote 
bad  quality.  Good  steel  will  not  bear  a 
white  heat  without  falling  to  pieces,  and  it 
will  crumble  under  the  hammer  at  a  bright 
red  heat,  while  at  a  middling  heat  it  may  be 
drawn  out  under  the  hammer  to  a  fine  point" 
— Iron  Trade  Review. 


A  feather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


-STORA 


[JL 


(BOND  and  FREE) 

Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


TRAVELLERS 

SHOULD   SEND   2IJC.    FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED    IN 

hja.:r,:das7"ja_:r,:e_ 
BROKERS 

AND 

COMMISSION  MERCHANTS 

IN  CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


&  L,  SAMUEL  BENJ 
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IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26,  n  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.'  Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

'WRITE    FOE    GrUOT^TIOILSrS- 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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*'  WHOLESALE  AND  RETAIL"  ONCE 
MORE. 

This  subject,  like  the  poor,  is  almost  al- 
ways with  us.  For  a  short  time  we  hear 
nothing  of  it  in  public,  but  it  crops  up  every 
now  and  then  almost  as  regularly  as  the  calls 
of  the  tax-collector,  and  even  when  it  is 
a  source  of  worry  and  trouble  to  many  an 
industrious  tradesman.  It  is  not  a  nuisance 
which  is  confined  to  any  particular  part  of 
the  United  Kingdom,  but  is  of  general  oc- 
currence, with  a  tendency  to  increase  rather 
than  abate.  That  tendency  is  kept  in  check 
when  the  manufacturers  are  busy  and  have 
mere  orders  than  they  are  able  to  execute 
promptly,  but  directly  there  is  a  lull  the  evil 
crops  up  afresh,  and  ironmongers  find  them- 
selves and  their  businesses  interfered  with 
by  the  travelers  or  letter-quotations  of  some 
of  the  very  firms  whose  goods  they  are  in  the 
habit  of  keeping  in  stock.  It  needs  no  re- 
flection to  arrive  at  the  conclusion  that  manu- 
facturers cannot  in  common  fairness  expect 
to  do  business  with  the  public  and  with  the 
ironmongers  at  one  and  the  same  time  and 
at  the  same  prices.  The  ironmonger  may 
not  be  perfect  either  as  a  man  or  as  a  trades- 
man, but  he  is  entitled  to  proper  considera- 
tion, and  he  is  bound  to  live  by  his  business. 
In  not  a  few  instances  the  ironmonger  has 
done  a  good  deal  to  build  up  the  business  of 
manufacturers  who  afterwards  endeavour 
to  "  run  with  the  hare  and  hunt  with 
the  hounds ;"  so  that,  to  put  the  matter 
on  the  lowest  grounds,  the  ironmonger  is 
decidedly  entitled  to  fair  play,  even  if  the 
element  of  gratitude  is  wholly  lost  sight  of 
by  over-keen  manufacturers.  But  there  are 
many  arguments  of  greater  cogency  than 
this  in  favor  of  the  ironmongers-  -arguments 
which  are  so  obvious  to  all  men  of  experience 
in  the  trade  that  they  do  not  need  to  be  re- 
capitulated here.  Some  manufacturers,  how- 
ever, turn  a  deaf  ear  to  the  arguments  of  the 
ironmongers,  and  appear  to  have  arrived  at 
the  conclusion  that  they  can  afford  to  solicit 
orders,  or,  at  all  events,  accept  them,  from 
the  public,  at  the  same  time  as  they  aie 
seeking  business  from  ironmongers.  Under 
some  conditions  this  might  be  permissible, 
but  only  when  there  is  a  sufficient  margin  in 
prices  to  allow  for  the  time,  trouble,  and  ex- 
penses of  the  ironmonger.  When  that  con- 
dition is  not  observed  then  it  is  obvious 
that  the  ironmonger  is  subjected  to  a  form  of 
competition  which  is  in  every  sense  grossly 
unfair,  and  deserving  of  being  stronyly  con- 
tested by  the  members  of  the  trade.  It  is 
bad  enough  when  the  London  co-operative 
stores  are  supplied  on  terms  which  enable 
them  to  undersell  ironmongers,  but  it  is  in- 
finitely worse  when  the  manufacturers  them- 
selves take  orders  from  the  public  direct,  and 
worse  still  when  the  customer,  is  in  the  first 
instance,  sent  to  the  manufacturer,  for  the 
purpose  of  inspection  only  by  the  ironmonger. 
It  is  in  these  decided  forms  that  this  unfair 
competition  is  most  felt  and  must  gqmplained. 


of  by  members  of  the  trade.  Our  corres- 
pondence columns  show  how  the  thing  is 
done,  and  give  instances  of  the  loss  of  busi- 
ness which  has  resulted.  Fortunately,  the 
letters  we  have  received  also  show  that  it  is 
possible  to  apply  a  remedy.  Some  of  our 
correspondents  have  revived  the  idea  of  a 
National  Association  of  Ironmongers  for 
this  and  other  purposes,  but  the  idea  has 
been  ventilated  on  former  occasions,  and 
does  not  seem  to  have  been  received  with 
that  favor  which  would  have  been  manifested 
had  the  trade  in  general  believed  it  to  have 
been  effective.  But  if  that  idea  has  not 
"  caught  on  "  it  would  seem  to  be  practicable 
for  the  ironmongers  of  any  given  town  or 
district  to  retaliate  in  an  effective  manner 
against  any  offending  manufacturer.  An  in- 
stance in  point  is  cited  from  Wellington, 
Shropshire,  where  the  five  local  ironmongers 
have  protested  against  a  firm  which  is  held  to 
have  acted  unfairley  towards  thtm.  It  is  thus 
apparent  that  where  the  big  idea  fails  the  little 
may  prove  effectual.  It  suggests,  also,  the  one 
possibility  of  local  ironmongers  forgetting 
their  usual  and  not  unnatural  trade  rivalry, 
and  closing  up  their  ranks  before  a  common 
danger.  In  the  face  of  this  sort  of  action  it 
is  clear  that  a  manufacturer  who  has  not 
acted  properly  is  practically  closed  out  of  a 
town  and  neighborhood,  in  addition  to  which 
he  has  to  contend  with  the  active  opposition 
of  the  tradesmen  who  are  certain  to  be  con- 
sulted by  those  who  require  all  kinds  of 
ironmongery,-hardware,  machinery,  and  farm 
implements.  That  being  the  case,  it  is  pretty 
certain  that  all  sagacious  manufacturers  will 
weigh  up  the  whole  matter  with  care,  and 
will  think  twice  before  they  sacrifice  the  trade 
of  a  whole  locality  for  the  sake  of  one  or  two 
orders  from  the  public.  Many  other  con- 
siderations will  affect  the  calculation,  but 
this  one  will  prove  sufficient  for  the  majority 
of  those  who  hitherto  have  been  disposed  to 
build  too  much  upon  the  effects  of  local  jea- 
lousies amongst  ironmongers.  We  fancy  the 
Wellington  example  will  be  widely  imitated. 
— The  Ironmonger.     . 


MANUFACTURE  OF  NICKEL. 

A  recent  English  invention  has  for  its 
object  the  obtainment  of  pure  metallic  nickel 
from  its  oxide.  It  is  based  on  the  fact  that 
nickel,  when  exposed  under  certain  condi- 
tions to  the  action  of  carbonic  oxide,  forms 
with  it  a  gaseous  product  whose  formula  is 
Ni(CO),  from  which  the  nickel  can  be  sub- 
sequently separated.  As  this  action  takes 
place  in  presence  of  other  bodies  it  can  be 
applied  directly  to  the  extraction  of  nickel 
from  its  ores,  as  well  as  to  the  separation  of 
nickel  from  mixtures  or  substances  contain- 
ing it.  When  the  ores  contain  arsenic  and 
sulphur  they  have  to  be  first  submitted  to 
calcination  in  order  to  convert  the  nickel  into 
oxide  and  drive  off  the  sulphur  and  other 
volatile  products.  The  oxide  is  then  reduced 
to  metallic  nickel  and  yolatised  by  treatment 


with  carbonic  oxide.  When  the  ores  contain 
silicic  acid  and  other  substances  not  remo- 
vable by  calcination  the  nickel  is  converted 
into  nickel  speiss  or  nickel  matte,  as  is  well 
understood,  and  then  calcined,  as  before  de- 
scribed. The  oxide  is  first  reduced  to  sepa- 
rate it  from  impurities  or  foreign  matters  so 
that  the  nickel  may  be  present  in  a  metallic 
state,  by  treating  it  with  reducing  gases  at 
a  temperature  varying  between  3500  C.  and 
5000  C.  When  the  mixture  has  cooled  suffi- 
ciently it  is  subjected  to  a  stream  of  carbonic 
oxide  gas.  The  nickel  combines  with  the 
carbonic  oxide  and  passes  off  with  the  excess 
of  the  gas  employed,  and  the  mixture  of  the 
nickel  compound  is  passed  through  chambers 
in  which  it  is  heated  to  a  suitable  tempera- 
ture, when  the  nickel  separates  out.  Claim: 
The  improvement  in  the  manufacture  of 
nickel,  which  consists  in  the  extraction  of 
this  metal  from  substances  or  mixtures  con- 
taining it  (without  previous  removal  of 
mineral  or  other  foreign  matters)  by  calci- 
nation, reduction,  and  treatment  with  car- 
bonic oxide,  whereby  the  nickel  is  volatil- 
ized in  the  form  of  nickel-carbon-oxide  gas 
at  a  low  temperature,  and  subsequently  ob- 
taining the  nickel  from  this  compound  by 
the  application  of  heat. — American  Manu- 
facturer. 


STRAIGHTENING  FILES. 

It  is  well  known  that  files  are  not  usually 
drawn  after  being  hardened,  and  that  the 
hardening  frequently  springs  them  out  of 
line.  But  notwithstanding  that  the  files  are 
made  as  hard  as  they  can  be  by  heat  and 
cold  water,  they  are  readily  straightened 
after  being  hardened.  The  operation  is 
performed  at  once,  as  soon  as  the  files  have 
been  dipped.  The  files  are  taken  from  the 
bath  of  melted  lead  and  chilled  while  red 
hot  in  a  tank  of  running  water.  This  im- 
mersion for  the  instant  hardens  only  the  sur- 
face, while  the  interior  is  soft  and  pliant 
with  heat.  At  this  time  the  file  may  be 
straightened  by  bending  over  and  under 
bars.  By  similar  means  crooks  in  steel 
arbors,  reamers,  and  other  long  tools,  may 
be  removed  even  after  they  have  been  hard- 
ened and  tempered.  A  cast  steel  saw  arbor 
had  received  an  offset  or  crook  in  the  journal 
at  the  end  just  inside  the  shoulder.  The 
crook  was  at  the  worst  end,  that  next  the 
saw,  and  although  scarcely  perceptible  to 
the  eye  when  the  arbor  was  turned  on  its 
centres,  it  was  sufficient  when  the  arbor  was 
in  the  boxes  to  throw  the  periphery  of  a  two- 
foot  saw  considerably  out.  The  arbor  at  the 
bearing  part  was  very  gradually  heated,  not 
enough  to  change  color,  but  to  a  "  black 
heat."  A  V  shaped  block  was  placed  in  a 
block  bearing  against  the  offset  side  of  the 
journal,  and  the  vice  screwed  up.  At  a 
third  trial  the  arbor  came  out  perfectly  true. 
A  contemporary  says  a  tempered  reamer 
was  straightened  in  the  same  way,  the  point 
at  which  it  was  crooked  being  heated  by  an 
alcohol  lamp.  The  heat  was  sufficient  to 
allow  the  steel  to  give,  but  not  enough  to 
start  the  temper.  Steel  that  has  a  blue  tem- 
per only,  may  be  straightened  by  blows  with  a 
peaned  hammer  on  a  smooth  clean  anvil, 
the  face  of  which  should  be  warmed  enough 
to  remove  the  chill,-^-Ch;cago  Journal  of 
Commerce. 
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RECENT  CUSTOMS  DECISIONS. 

The  Board  of  Customs  have  rendered  the 
following  decisions  for  the  months  of  June 
and  July: — 

Buckles,  made  of  iron  wire,  lined  or  made 
of  wire  only,  when  not  especially  for  use  as 
saddler's  hardware,  30  per  cent. 

Buckles,  made  of  tin,  35  per  cent. 

Eylets,  made  of  brass,  tinned,  30  per  cent. 

Liquorice  pellets,  3  cents  per  lb. 

Rings,  made  of  iron  wire,  30  per  cent. 

Swords,  made  of  iron  or  steel,  30  per  cent. 

Terne  or  terne  plate,  being  sheet  iron 
coated  with  lead  or  a  mixture  of  lead  and  tin, 
12^  per  cent. 

Wood  pulp,  board,  25  per  cent. 

Wheeled  road-scrapers,  35  per  cent. 


ONE  KIND  OF  ADVERTISING  THAT 
PAID. 

The  famous  recipe  for  cooking  a  hare  be- 
ginning with  "  first  catch  your  hare  "  doubt- 
less contained  other  directions  equally  im- 
portant, but  in  the  lapse  ot  time  they  have 
been  forgotten,  one  by  one,  until  some  people 
suppose  this  to  be  the  whole  of  the  recipe. 
Likewise  there  are  people  who  seem  to  think 
that  the  only  thing  necessary  in  running  a 
hardware  store  is  to  "first  get  your  hard- 
ware. "  Advertising  the  goods  so  as  to 
compel  the  attention  of  the  buying  class  does 
not  enter  into  their  calculations. 

There  are  more  kinds  of  advertising  than 
of  cork-screws,  and  some  hardware  adver- 
tisements we  have  seen  were  more  worthless 
than  any  cork-screw  ever  made,  which  is 
saying  a  good  deal.  But  it  is  advertising 
which  will  compel  attention  that  is  needed 
to  make  business — something  which  will 
make  the  people  talk — which  will  excite  cu- 
riosity and  lead  them  to  come  to  the  adver- 
tiser's store.  It  is  no  easy  work  to  think  out 
an  original  form  of  advertising  for  every 
hardware  store  for  every  season  of  the  year. 
But  it  is  not  easy  work  to  make  money  at 
any  kind  of  business,  so  that  the  -tern  ot 
difficulty  is  not  a  good  excuse  for  not  keep- 
ing one's  store  well  advertised 

We  know  that  all  of  this  has  been  said 
before,  but  the  truth  cannot  be  preached  too 
often.  It  is  recalled  now  by  the  marked 
success  of  the  new  firm  of  Stewart,  Smith  & 
Bergen,  retail  hardwaremen  at  Fort  Plain, 
N.  Y.  Instead  of  the  ordinary  style  of 
hardware  advertisements  seen  in  the  coun- 
try newspapers  this  firm  announced  an 
"  Angler's  Contest,"  in  which  prizes  were 
offered  for  the  largest  fish  of  each  of  several 
varieties,  caught  in  their  section  of  the  State 
and  weighed  in  their  store,  a  fish  dinner  to 
be  served  to  the  winners  on  September  1. 
The  success  of  this  idea  has  been  wonderful. 
Its  novelty  has  led  to  its  publication  in  many 
newspapers  besides  those  in  which  Stewart, 
Smith  and  Bergen  advertised.  A  good  point 
by  the  way  was  the  offer  of  a  prize  for  the 
bjggest  fish  caught  by  a  newspaper  man, 


The  fame  of  the  little  advertisement  spread 
until  it  inspired  an  editorial  in  the  London 
Ironmonger.  The  firm  write  to  Hardware  : 
"This  little  advertising  venture  of  ours 
has  succeeded  far  beyond  our  expectations 
Every  fish  of  any  size  is  brought  in,  and  we 
take  pains  to  inform  the  village  papers.  It 
pleases  the  man  who  caught  it  and  naturally 
makes  him  a  customer,  or  at  least  brings 
him  into  the  store  more  frequently,  and  we 
get  a  notice  in  the  papers  which,  if  we  had 
to  pay  for  it,  would  cost  us  2$  or  50  cents 
each  time." — N.  Y.  Hardware. 


THE  UNFORTUNATE  CLERK. 

It  is  related  of  a  certain  French  comedian, 
says  the  Philadelphia  Times,  that  he  would 
rather  indulge  in  an  inoffensive  practical 
joke  than  keep  faith  with  his  manager.  Nu- 
merous instances  of  his  breach  of  the  one 
and  adherence  to  the  other  are  extant. 

An  incident  in  the  latter  line  that  he  con- 
fessed to  himself  was  that  on  a  certain  occa- 
sion he  entered  a  prominent  hardware  store 
when  nobody  was  in  attendance  but  a  young 
clerk.  This  individual  on  his  entrance  treat- 
ed him  with  that  distant  and  flippant  conde- 
ecension  which,  although  it  exists  there,  is, 
perhaps,  less  a  charactetistic  of  the  Parisian 
counter-jumper  than  his  kind  elsewhere. 

The  actor  took  in  the  youth's  mental  pro- 
portions at  a  glance  and  said  : 

"  I  would  like,  if  you  please,  a  nice  copy  of 
Hugo's  complete  works  ?" 
.    "  We  don't  sell  books  here.     This  ain't  no 
book  shop.     You're  in  a  hardware  store," 

"  Oh,  well,  I'm  not  very  particular,"  con- 
tinued the  player,  pretending  with  an  excel- 
lent imitation  of  nature  that  he  was  very  deaf. 
"  It  doesn't  matter  whether  bound  in  calf  or 
morocco." 

"But  this  is  no  book  store,"  shrieked  the 
attendant,  getting  red  in  the  face. 

"  Just  so,  just  so,"  went  on  the  comedian. 
"  Pack  it  up  in  your  nicest  shape.  But  I 
would  like  to  write  my  name  in  it." 

The  young  man  grasped  and  fell  back 
against  the  counter.  Then  with  a  voice  that 
made  the  very  nails  in  the  floor  rattle,  he 
yelled  : 

This — ain't — no — book — store  !  " 

"Oh,  very  well,  then  I'll  wait,  of  course, " 
and  the  actor  quietly  took  a  chair. 

The  clerk  choked  another  effort  to  either 
burst  a  blood  vessel  or  make  some  impres- 
sion on  the  other's  tympanum,  but  at  that 
moment  the  proprietor  entered. 

"  For  heaven,s  sake,  Mr.  Chysel, "  he  cried 
excitedly,  rushing  toward  him,  "hurry  up. 
There's  a  crazy  man  in  here  and  I  can't 
make  him  understand  me. " 

Mr.  Chysel  approached  the  comedian  and 
inquired  blandly  : 

"Can  I  do  anything  for  you,  sir?" 

"Certainly  you  can.  I  want  a  file — a  com- 
mon five  inch  file,  if  you  please.  You  have 
them  ? " 

"  Certainly. " 

The  side  look  of  withering  scorn  the  pro- 
prietor gave  the  clerk  was  such  that  for 
months  afterwards  he  dreamed  he  was  so 
small  that  deaf  customers  were  continually 
lifting  him  up  and  dropping  hirn  through 
the  eyes,  of  needles, 


WHAT  IS  STEEL. 

Steel  has  been  defined  as  any  kind  of  iron 
which  when  heated  to  redness  and  suddenly 
plunged  into  cold  water  becomes  hard  ;  and 
every  kind  of  malleable  or  flexible  iron  that 
can  be  hardened  by  that  process  is  steel. 
But  this  definition,  says  "  An  Occasional 
Contributor, "  in  the  Mechanical  News,  is 
not  applicable  to  the  steel  of  mild  quality 
now  made  for  many  mechanical  uses.  One 
of  the  requisites  for  this  mild  steel  is  that  it 
will  not  harden  after  being  heated  to  a  cherry 
red  and  plunged  into  water.  To  include  all 
the  kinds  of  steel  now  used  in  the  agricultu- 
ral and  mechanical  implements  the  better 
definition  of  steel  will  be  a  malleable  iron 
combined  with  a  percentage  of  carbon. 
Chemically  considered  steel  occupies  a  half- 
way position  between  wrought  and  cast  iron, 
wrought  iron  being  simply  iron  almost  free 
from  carbon,  while  steel  that  is  to  be  tem- 
pered contains  one  to  one  and  one-half  per 
cent  of  carbon. 

The  reason  why  this  very  slight  change  in 
the  chemical  construction  should  produce 
such  wonderful  results  in  the  properties  of 
iron  and  steel  is  as  yet  an  unsolved  mystery. 
We  know  that  a  bar  of  iron  converted  into 
steel  becomes  more  granular  or  open,  and 
while  it  loses  to  some  exrent  its  toughness, 
it  gains,  instead,  elasticity,  greater  strength 
and  closeness  of  fiber. 

Blister  steel  is  made  by  heating  bars  of 
iron  packed  in  charcoal  in  a  furnace  for  a 
period  of  from  six  to  ten  days.  When  the 
metal  is  withdrawn  the  bars  are  found  to  be 
of  crystallized  texture,  and  have  a  blistered 
surface  ;  hence  the  name.  Cast  steel  was 
formerly  made  of  blister  steel  broken  into 
fragments,  melted  in  crucibles  and  cast  into 
ingots  ;  but  the  modern  practice  is  to  charge 
the  crucibles  with  pieces  of  good  Swedish  or 
American  bar  iron,  adding  charcoal  and 
black  ovide  of  manganese.  The  heat  of  the 
furnace  soon  seals  the  lid  of  the  crucible, 
and  the  melting  iron  absorbs  carbon  from 
the  fumes  of  the  charcoal,  thus  shortening 
the  tedious  process  of  making  "  blister  "  bar. 
The  cast  steel  is  rolled  or  hammered  from 
the  ingot  to  any  desired  bar,  sheet  or  plate. 

The  chief  characteristic  of  steel  consists  in 
its  capability  of  being  hardened  and  temper- 
ed, and  when  exposed  to  heat  it  takes  on  in 
succession  the  following  colors: 

1  A  faint  yellow,  which  indicates  a  proper 
temper  tor  lancets  or  small  cutters  that  re- 
quire the  finest  edge,  with  but  little  strength 
of  metal. 

2.  A  pale  yellow  which  indicates  the  tem- 
per for  razors  and  surgical  instruments. 

3.  Full  yellow  for  pen  knives,  etc.,  with  in- 
creased toughness. 

4.  Brown  with  purple  spots,  that  being  for 
axes  and  carpenters'  tools. 

5.  Bright  blue,  for  swords  and  watch 
springs. 

6.  Full  blue,  for  fine  saws,  daggers,  etc. 

7.  Dark  Blue,  for  large  saws,  or  instru- 
ments that  may  be  sharpened  with  a  file. 
The  above  colors  are  based  on  steel  suitable 
for  the  requirements.  A  piece  ot  steel  suit- 
able for  razors,  lancets,  etc.,  would  not  take 
the  color  indicated  for  large  saws,  as  the 
quality  of  steel  is  but  little  above  the 
"  blister  "  quality.  The  finer  steel  is  the  less 
heat  it  will  temper  at,  requiring  a  lower  tem- 
per of  color.  Recently  there  have  been  some 
valuable  discoveries  in  tempering  welding 
and  restoring  steel,  both  from  burnt  or  a  low 
grade, 
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SALES   MADE   OR   PENDING. 

J.  M.  Roberts,  general  store,  Dungannon, 
has  sold  out  to  R.  B.  Holland. 

McQueen,  J.  A.  &  Co.,  general  store, 
Point  de  Bute,    advertise  closing  business. 

J.  A.  McQueen  &Co.,  general  store,  Point 
de  Bute,  is  advertising  closing  business. 

Halfpenny   &   Washburn,   general   store, 
North  Bay,  stock,  etc.,  advertised  to  be  sold 
by  auction  on  the  25th  inst. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

J.  Goodmurphy,  general  store,  Gore  Bay. 
is  offering  to  compromise. 

Douglas  &  Haines,  roofers,  Ottawa,  Joseph 
Douglas,  chattel  mortgage. 

John  Simons,  general  store,  Arthur,  has 
assigned  to  J.  A.  Browne,  Toronto. 

E.  S.  Piatt,  grocer,  flour  and  feed,  Camp- 
bellford,  has  assigned  to  Henry  Palmer, 
Campbellford. 


DON'T    DO    THINGS    BY    HALVES. 

The  most  successful  men  that  we  have 
seen  either  in  our  time  or  in  history  have 
been  those  who  have  not  done  things  by 
halves.  There  have  been  hundreds  of  men 
who  would  have  proved  themselves  success- 
ful beyond  question,  if  they  had  had  the 
capacity  to  put  their  entire  soul,  body  and 
energy  into  the  work  in  which  they  were 
engaged.  Truly  speaking  it  is  the  man  who 
does  not  do  things  by  halves  that  succeeds. 
He  succeeds  in  a  most  emphatic  manner,  or 
if  perchance  he  does  not  succeed  he  fails 
with  a  promptitude  that  would  put  an  astro- 
nomical calculation  into  disgrace.  There 
never  was  in  the  history  of  the  world  a  suc- 
cessful general  who  went  into  battle  with  a 
half-heartiness,  or  a  disposition  to  suspect 
defeat.  It  is  exactly  the  same  in  business 
as  in  war.  The  individual  who  enters  into 
any  undertaking  with  doubt,  cannot  possibly 
expect  to  succeed.  The  will  power  has  a 
great  deal  to  do  with  success  ;  so  also  has 
conviction.  There  have  been  many  argu- 
ments successfully  contended  simply  be- 
cause, one  of  the  contestants  has  really  be- 
lieved in  the  absolute  superiority  of  his  posi- 
tion and  the  views  he  had  undertaken  to 
defend.  Business  is  unquestionably  built  on 
the  same  lines,  and  the  business  man  who 
really  enters  into  the  competition  of  life  with 
a  determination  to  force  matters  is  bound  to 
succeed.  It  is  the  half-hearted,  unapprecia- 
tive  individual,  who  does  not  desire  to  de- 
fend his  judgment,  or  to  rely  upon  his  own 
conviction,  who  ultimately  fails. 
There  is  not  at  thepresent  timeasingle  gen- 
eral of  note  who  will  dispute  the  fact  that 
many  battles  have  been  won  simply  from  the 


inherent  conviction  of  their  superiority,  not 
only  physically,  but  also  from  a  strictly 
stragetical  standpoint.  We  might  almost 
say  that  faith  not  in  superstition,  but  fc.ith 
in  one's  own  ability  conquers  where  merit 
sometimes  fails. 

Napoleon  the  great,  and  he  is  justly 
designated,  is  the  authority  for  the  expres- 
sion, "  There  is  no  such  word  as  can't."  He 
did  not  believe  that  the  vocabulary  of  the 
world  contained  such  a  word.  And  the  Iron 
Duke,  who  was  his  only  real  competitor  and 
ultimate  conqueror,  was  unquestionably  of 
the  same  opinion.  Any  one  who  came  to 
him  with  the  apology  that  he  "  could 
not  do  what  was  set  him  to  do"  was  un- 
worthy of  the  profession  he  followed  and  the 
sooner  he  was  hanged  the  better.  It  is 
surprising  what  a  man  could  do  if  he  only 
has  the  capacity  not  to  "do  things  by  halves." 
Suppose  that  you  had  some  great  under- 
taking and  that  you  had  decided  to  go  into 
this  undertaking  with  the  object  ot  making 
money.  It  would  be  perfectly  ridiculous  if 
you  were  to  go  into  it  feeling  that  there  was 
a  great  possibility  that  you  would  not  suc- 
ceed. This  is  doing  things  by  halves,  and 
you  cannot  possibly  conduct  a  successful 
business  upon  these  lines. 

Energy  many  times  counts  for  more  than 
discretion.  How  many  men  in  battle  have 
succeeded  in  obtaining  recognition  and  ad- 
vancement not  because  they  had  displayed 
a  large  amount  of  discretion,  but  because 
they  have  displayed  an  utter  contempt  for 
conventionalities.  It  was  not  the  obser- 
vance of  cautiousness  or  hesitancy  that 
caused  Napoleon  to  make  Ney  a  Marshal 
of  the  French  army.  On  the  contrary,  it 
was  his  absolute  recklessness,  putting  it  in 
a  mild  form,  that  caused  his  promotion. 
Timidity  is  by  no  means  a  very  valuable 
friend.  It  may  be  of  value  amongst  a  lot 
of  men  who  do  not  aspire  more  than  the 
brain  of  mediocrity,  but  where  genius  is 
wanted  it  utterly  fails. 

Don't  do  things  by  halves.  Whether  it  is 
the  sweeping  of  your  store  or  the  purchase 
of  a  million  dollars'  worth  of  goods.  Don't 
do  things  by  halves,  whether  it  ig  the  col- 
lection of  outstanding  accounts  or  the  full 
attention  to  a  small  fad  that  a  customer  may 
desire  to  have  shown  to  him.  Don't  do 
things  by  halves,  whether  it  is  writing  a  let- 
ter to  a  disagreeable  customer  or  acknowl- 
edging the  receipt  fully  by  a  member  of  the 
firm  of  a  small  item  which  may  be  remitted; 
Don't  do  things  by  halves,  whether  the  en- 
gagement of  an  office  boy  at  $2  a  week  or  a 
salesman  at  $10,000  a  year.  Life  is  made 
up  of  those  who  regard  it  as  a  reality.    They 


are  those  who  unquestionably  get  the  most 
out  of  it.  Theydo  not  live  the  longest,  but  they 
"  get  there  just  the  same."  There  never  was 
nor  never  will  be  a  confirmed  success  of 
those  who  do  things  by  halves.  The  im- 
provements in  machinery  and  in  the  methods 
of  conducting  business  are  such  that  those 
who  refuse  to  come  into  the  chcle  will  re- 
alize that  it  is  the  patient,  energetic  individual 
who  insists  upon  everything  being  done  in  its 
completeness  who  will  succeed. 

We  commenced  by  saying,  "  Don't  do 
things  by  halves,"  and  we  are  absolutely 
convinced  that  those  who  follow  the  old  cau- 
tiousness of  the  past  will  get  miserably  left. 
Our  advice  to  the  young  and  to  the  old  is 
explicit  and  emphatic  :  "  Don't  do  things 
by  halves,"  particularly  with  regard  to  those 
who  cannot  pay  their  bills  when  they  are 
due.  In  short,  the  man  who  does  set 
out  in  this  life  to  do  things  by  halves 
and  to  thoroughly  succeed  will  find  himself 
unquestionably  "  in  the  soup."  We  would 
say  to  all  our  readers,  big  and  little,  of  great 
experience  and  small  ezpenence,  and  of 
every  other  decree  of  mercantile  pursuits. 
"  Don't  do  things  by  halves."  You  will 
then  be  much  happier  and  infinitely  more 
contented  with  this  world's  gifts. — Ex. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 
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CUTLERY — Good  knives,  good  value.    See 
our  samples  and  prices. 

oPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

oTEEL Consumers    want   quality.        Buy 

"Jessops"  Standard  make. 

A.   C.   LESLIE  &  CO., 


445  St.  Paul  St  , 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


Send  for    Catalogue  and  Price 
JAst  to 


Mfrs.   of  Set,    Cap    and    Special 
rem.  Studs,  Finished  Nuts,  &c. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  By  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  k  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


BRUSHES 

FOR 

Painters'  and  Artists' 

Household, 

Toilet  and 

Stable  use. 


All  lines  guaranteed  first-class  workman- 
ship and  quality  as  represented. 

Illustrated  Price  List  sent  on  application. 


CHAS.  BOECKH  k  SOUS, 

MANUFACTURERS, 

OFFICES  AND  WAREROOMS :  80  York  St. 

FACTORIES :   158  to  168  Adelaide  St.  W. 

TORONTO. 


F.  E.  DIXON    &.   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


*     ## 


BURNS  &THOMAS 

;   °*OAJTO,0* 


Q  A  TaTQ   CIRCULAR,  Shingle,  Re  sawing 
Vj±\.  W  O       Drag,  Gang,  Cross-cut,  etc. 


H.  Boker  &  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


f 


MARK. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 
Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ste 

MONTREAL. 
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HARDWARE. 


Tie  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


Is  heing  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VEGTI8 " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc.,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  •  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 

"  EXGELSIOR "  STOVE  PIPE  DUMPER. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE         „  M       <^_      GRANTED 


MARK. 


*& 


1764. 


Has  numerous  advantages  over  all  others. 
Nickel-plated  or  Japanned  "  Always  Cool "  Ven- 
tilated Handles. 

Put  up  in  pasteboard  boxes  of  one  dozen,  and 
packed  in  wood  cases  of  one  gross. 

For  sale  by  all  principal  jobbers. 

SOLE  MAKERS : 

SHEPARD  HARDWARE   CO  , 

Mammoth  Foundry,  Buffalo,  N.Y. 


CUKREflT  JVTAKKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "     ...  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

IX  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.  D.  Grades— 

I.C.,  usual  sizes       a  25    5  50 

IX  "  6  25    6  50 

I.XX.,        "  7  25    7  50 

I.XXX.,     "  8  25    8  50 

D.C.,12}xl7         4  75     .... 

D.X 5  75     .... 

D.X.X.        "  •    675 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
Bessemer  Steel— 

I.C.,  usual  sizes    4  75    5  00 

I.C.,  special  sizes 5  00    5  25 

BV.   Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .     8  50    8  75 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X  X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7f    7' 

28        "     7}    8 

Iron  and  Steel. 

Base  Price" 
Common  Iron,  per  100  lb  . .  $2  05  2  10 
Refined      "  "  ••     2  45    2  55 

HorseShoe  "0^9^ 

Rnnd  ..     2  50     2  65 

Hnon  "  '  ..     2  65     2  80 

Swedish         "  "  ..     4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery •••• f  «>    »  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "       0  10}  0  12 

Tauk  Plates  2  00    2  25 

Boiler  Rivets 4  60    5  00 


Boiler  Tubes. 

2-inch    10}c 

-inch 15 

Boiler  Plate. 

J  inch $2  45 

5-16"     2  35 

§      "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2|,  3 

22to24       "      :....2},3 

26  "      3,    3} 

28  "      3i,3} 

Canada  Plates. 

Blaina }  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 
Wrought  60  to  621  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  60  to  60  and  10  p.c. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "       5},  6 

28      "  "        5J.6J 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5},  6 

26  gauge,  "         —  5},  61 

28      "  "  5f.  61 

Note— Cheaper  grades  about    J  cent 
per  lb  less. 

CHain. 

Proof  Coil,  3-16  inch,  per  lb 7      71 

1        "  "       5}    61 

"  5-16  "  "       5      6 

%       "  "       4}    5J 

7-16"  "       41     51 

V>       "  "       41     4f 

"  %       "     ■         "       3  60 

X.       "  "       3  50 

Trace,  per  doz.  pairs    S3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 

Copper — Ingot. 

English  B.S.  "         0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  }  to  I  in  .  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  36 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  si    0  25 
"         27  to  30      "      ..  0  23    0  29 

"  "        30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06} 

Part  casks  . . ., 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  031  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali: 
ties  of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

A  11I  .iiiKin  y. 

Cookson's,  per  lb $0  15}  0  16 

Other  makes  "    0  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}   ..  • 

No.  1  Do "  0    5 

No.  2  Do "  0     4} 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  1,  }  and  1  gallon  tins.) 

Pure,    peigallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb  .*«. 0  05 

Chrome  Yellow    "    »««,« 0  11 

Golden  Ochre    .« 0  06 

French      " 0  05 

MarineBlack    ^,,....0  09 

"         Green    ^„ 0  09 

Chrome    "         0  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       2  75 

Venetian  Red  (R.C.2)      "  "     .  1  50 

Ven.  Red,  Cookson's      "        1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre 0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

1  00 

0  10 

0  90 

1  50 

1  40 

2  00 
1  50 

0  60 
0  63 


Extra 
Brown  Japan 

do      Turpentine 
No.  1  Carriage 
Gold  Size  Japan 
Pure  Orange  Shellac 
Hard  Oil  Finish 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  59 

Boiled        "       0  62 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  per  lb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 


HARDWARE 
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HARDWARE. 

Ammunition— Cartridges. 


Gimlet. 

per  doz   U  65    0  90 


Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Doni.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  '*    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7',  p.c. 

Wads. 
Eley's,  per  1,000 90  25  $1  60 

Anvils.  Boring  Machines. 

0    °  12*    Complete,  with  Augers,  ea.    4  40 


1  00 

2  25 

1  50 
5  20 

1  25 
1  85 
1  12 

1  75 
1  85 
1  20 

Clark's, 

Diamond,  Shell 
Nail   and  Spike,  per  gross 
Blind  Hollers. 

Annex    per  doz. 

Mascot   " 

Erminie  " 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 


\nvil  and 
each. 


Vice  combined 


7  50 


4  50 


Augers. 

Gilmour's,  discount 50, 50 and  10 
Hollow  Steam's  perdoz....  13  00  20  00 

Adjustable   "  each  5  50    6  50 

Post  Hole, Vaughan's,  each.     1  35    1  60 


Braces. 

Barber's 6  00    i  7a 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 


Excelsior, 
cent. 

Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers'. 


Awls. 

per  gross  . . 


Jennings',    discount  50  per    Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Can  a' u 0  85    3  20 

0  65    1  59  Broilers. 

0  65    1  25     Light,  dis.  65  to  67 }  per  cent. 

0  85    1  60      Reversible,  dis.,  65  to  67}  per  cent. 

3  60    7  30     Vegetable,  per   doz.,  dis.  37*  per  cent. 

0  45    160      Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass . 

Wrought  Brass  dis.  60  and  10   o  70  per 

cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 


Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hand. 
Brass,   60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  550    800 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37},  40  percent. 
Bench  Stops. 

Perdoz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47}    per 
cent. 


1  00 


1  50 


Sardine  Scissors,  per  doz. .     3  75    4  50 
Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

American,  per  doz 100 

Hullards  "       6  50 

Carpet  Sweepers. 

Bissell,    per  doz 

World  '  

Daisy,  "         

Star,  "  ..I 

Crown  Jewel,  per  doz 

Grand  Rapids,       "        30  00 


22  50 
21  75 
24  00 
18  00 
29  00 
33  00 


Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  >  to  50  and  5 
Plate       "         dis.  50pc.  )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  ! !  1  10 

Napanee  "  j  jq 

Chalk. 

Carpenters'  Colored,   per 
gross   0  90    1 


Jenning's  Gen,  net  list  to  5  p.  cent  dis.    White,  lump,  per  lb..'.'..'.'.'.'  0  01}  0  Oil 

Car.  Red ,.."  0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Clark's,  15  per  cent.  Canadian,  dis    35  per  cent 

Excelsior,  10  per  cent.  Tanged  Firmer  per  doz  0  85    4  00 


Gilmour's,  47}  to  50  percent 
Expansive. 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  4  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "         2  00    4  00 

Draw   Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33}  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis   $1.00  to  $2.75  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   170 

Petroleum,   per  doz   4  50    6  50 

Files. 

Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,    dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc.  to  27}  p.c. 
Horse    Rasps,    Kearney   &  Foote1s  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  tt  ,, 

50  p,c.  Can.  \  Helle« 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33}  p.c. 

Fluting  Machines. 

Each  ; 06O    200 

Forks. 

Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    1  65    2  40 

Glass. 

Window. 
Box  Price. 

Double 

otar.  Diamond 

Size           Per         Per  Per       Per 

United         50  ft      100  ft.  50  ft.   100  ft 
inches. 

16  to  25            1.45           2.80  2  15 

26  to  40            1.55           3.00  2  45 

41  to  50                            3.40  530 

57  to  60                            3.70  5  80 

61  to  70                              4.00  6  30 

71  to  80                            4.20  7  40 

81  to  85                              4.50  8  40 

86  to  90                              5.40  10oo 

91  to  95  Vsn 

96  to  100  mm 


Ordinary 
1st  break  . . 
2nd 
3rd 
4  th 
5th 
6th 
7th 


Pilkington. 


Picture  Glass. 

Pilkington's  ordinary. 

1st  break 

2nd      "      

3rd       "       

4th       "      '.. 

5th       "      • 

6th       "      ".'.' 

7th       "      


$3  65 

3  90 

4  60 

4  95 

5  40 

5  90 

(50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

Glue  Pots. 


Tinned,    each 
Enamelled  " 


0  30 
0  55 


0  90 

1  20 


4  65 


0  37} 


3  50 
1  80 


Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  27}  p.c. 

Tack. 

Magnetic,  per  doz  110    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Peon. 
English  and  Can.,  per  lb.      0  25 

Handles. 

Axe       perdoz 1  00 

Store  door    "     1  oo    x 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c. 

Saw. 

American,  per  doz 1  00    125 

Plane. 

American,  per  gross 3  15 

Hammer  and  Hatchet. 

American,  per  doz 0  50 

Cross  Cut  Saw. 

Canadian  per  pair 0  18 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  d.c 
"     Shepard's  Noiseless,  dis.  60  p.c 
'•    Buffalo,  dis  60  to  70  p.c 
Light  T  and  strap,  dis  62}  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03}  0  04} 
„  _       ,  Perdoz.  sets. 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's ■ 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 
_      .  Per  doz.  pairs 

opnrig        1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pei 
cent. 

Planter  doz  4  00 

Hooks—  Cast  Iron 

Birdcage,    perdoz  0  50 

Clothes  Line,    "         0  27 

Harness,  "         ''     0  72 

Hat  and  Coat,  per  gross..    1  00 

Chandelier,  perdoz    0  50 

Wrought  Iron. 

Wrought    Hooks   and    Staples,   Can 
dis.  35  to  37}  per  cent. 


3  75 


0  80 


0  25 


5  00 

110* 

0  63 

0  88 
3  00 

1  13 


Composite  Silver, 


Red  Cap,  Crown  Brand, 


Blue  Ribbon. 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early. 

:BO"WTyi:_A_:N-3  iKizEisnisnEiD^  &co 

zGOnsriDOiN",  oustt. 
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HAKDWAKE. 


Wrought  Hooks  and  Staples,   Arner- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7£  per  cent.  dis.  off 
new  list.  „    „  ,_ 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 1  60    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  _ 

Bronze,  Berlin,  per  doz  ..  2  75  3  2S 
Bronze  Gem,  "  ....  6  00  9  00 
Lava  "         ....     8  75  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross $1  30    4  oo 

Ladles. 

Melting,  per  doz X  70    *  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  u  »     3  85 

^'11^  »  III    4  50 

Aligns  "  120    130 

Lines. 

Fish,    per  gross 1  05    2  50 

Chalk,         "  l  90    7  40 

Locks— Boor. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz     2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33H  per  cent. 

Padtock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  °°    i  40 

Eagle,  dis.  per  cent,  15  to  17J  per  cem, 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  X  25    i  <» 

Lignum  Vita,  3  85    ^  00 

Caulking,  each X  60    2  oo 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  371  t°  40  Per  cent- 

Home,  each •  •••.- 

Mincing  Knives. 

American,  per  doz 42    I  &> 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut,  3   in.   and   upwards, 

ner  kee  base,  price „  ^    j 

Brads  &  Moulding  Nails,  7o  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^    ^ 

Diamond.'.'.'::.':::.'.'.'.'.'.'.'.'.'  12  00 15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safoty        "     0  18    0  18 

Canada  W.W.         "    0  20 

American  W.W.    " ■•••    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,    with    Pump,  ^  ^ 

zFno  ana''Tin,'dis.'50,'56  and  10. 
Copper, per  do*... ........    J  25   3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

^^•rarp^lr.::.:::    2  25    3  60 

Picks 
perdoz 600    900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  371 

per  cent. 
Miscellaneous,  dis.  121  to  15  per  cent. 
Bailey'sVictor,  dis.  121  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

371,  *0  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

621  Per  °ent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  f opt 3         31 

Sliding  Door,         'r   . . . .         3J       3| 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  331  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     9  12 

H,  5-16,  %  in 91  121 

3-16  in 10  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        131     16 

Jute    "    ...        08       081 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  371  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,  per  quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  per 
cent. 

Kempshell's  dis.    40,   621  pe*  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb 21    3  00 

riausaije  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        " 40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  771  per  cent.  dis. 
"      K.  H.      "      721       " 
"      F.  H.  Brass  75 
■«     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
Mina,,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...       77    1  40 

Shot. 
Canadian,  dis  71  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  371  per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "         2  30    2  45 

'«  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

•'         J  and  1  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium      "       ....  "  27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  41      4J 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron, blued  or  tinned,  dis.  42Jpc 
Upholsterers"  dis.  421  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

"  steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  171, 20  per  cen 
Game,  H.  &  N.,  or  P.S.&W.,  discount  621 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iut«       "       ......     .... 

Blue  ribbon   614 

"         Redcap 0  12 

Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each 2  00    4  501 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb  ... .    0  12    013 

Pipe,  each  550    900 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  no    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  12J  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  eopper  71 
p.c.  dis. 

Market,  tinned  per  lb  0  0410  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  0610  061 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  65 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  0410  04} 

Ditto  Glidden  2  point  0  011  0  04} 

Galv.  Stetl,  plain  twist  ..    0  04j  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  041  0  04} 

Staples  0  04} 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  371  Per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard, dis. 60,  60&10p.c. 
Coe'sGen'ne.dis.  30  to  32ip.  c. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 
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HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
WISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 


Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Hit  Stained  Glass  for  Every  Purpose, 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


'Members  of  the  White  Lead  Association  of  Canada. 


1 
Montreal,  P.Q. 


1l/rJO    DEAL     I  fJ     GROCERIES 
SHOULD    SUBSCRIBE     FO 


SubscripNDn  $2    The  Canadian  Grqcer\  torq 

-^o(^-THE  J.BMHEAN  C9,(L-°)  PUBLISHERS  .  -v 


NTD. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS   OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently    published   in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
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PROCESSES; 

WDDD  ENGRAVING 

PHQTQ  ENGRAVING 

ZINC  ENGRAVING 

HALF  T0NE 

WAX  ENGRAV'.NG 
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Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,    Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP  " 


-AND- 
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DOMINION  " 


BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Girth  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


TRADE     M_£,RK  hV|.:__ 

KINK  PROOF  HOSE. 


GUTTAPERCHA'RUBBER  rFC* 

°r  TORONTO 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require? 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  com-ingc 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE' 
SEC  riON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG,  CO. 

OP   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 

Annealed, 

Oiled, 

Spring, 
Galvanized, 

Tinned, 

Coppered, 

Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


Write  for  Prices  to 


Box  1  964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


STEEL  WIRE! 

FOR 

Telephone, 

Telegraph  and 

Electrical  purposes.. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms,. 

Also  WIRE  NAILS  and  WOOD- 
SCREWS. 

COPPER  WIRE  I 
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STAMPED 
MEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


VISITORS 

To  the  Industrial  Exhibition 

ARE   INVITED  TO  INSPECT  OUR  STOCK  OF 

FANCY  HARDWARE 

Piano  and  Banquet  Lamps, 

GRATES  and  Open  Fire  Places, 

Art  Tilings,  Mantels,  &c, 

HlCEIiEWlSfiSOri 

LIMITED. 

32  King  St.  East,  -  Corner  Victoria  St., 

TORONTO. 


It/H,©  deal  ifJ   Groceries 
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SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


Wrpcrj  will 
l^eepyou  injormeet 
on  all    important 
questions  affec  hrjgr  tfye 
grocery  &  allied  trades. 
Its  market  quotations 
Are  Jull  $  reliable* 
which  alone 
are  worth  the 
^^'Subscription   price  .^IpSg 
■Ct '  ■     Send  for  Sample  copies  *     nIIWt^iif^nx 

SubscripNDn  $2   TheCanadiaktGrocer; 
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TOBOHTO     ENt   CB 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 
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SCRAP  MATERIAL  AND  OLD  RAILS. 

In  a  recent  issue  the  Iron  Age  pointed  to 
the  fact  that  a  change  was  imminent  in  the 
conditions  ruling  in  connection  with  the 
consumption  of  old  rails,  and  that  scrap  iron 
would  be  affected  by  it.  There  are  still  a 
certain  number  of  mills  south  of  the  line 
adapted  to  the  consumption  of  old  rails,  and 
to  such  the  position  is  important.  Consider- 
able fluctuation  has  been  noted  in  the  sup- 
ply, but  the  volume  of  it  has  been  diminish- 
ing from  year  to  year;  therefore,  to  the  mills 
which  use  the  material  the  price  of  it  is  an 
important  matter.  Now,  as  old  rails  to  a 
certain  extent  govern  the  market  for  old 
material,  their  immediate  future  is  an  inter- 
esting subject.  Iron  Age's  argument  in  the 
connection  is  a  natural  and  acceptable  one. 
It  is  assumed  that  the  price  generally  de- 
clines in  the  spring,  when  the  railroad  com- 
panies are  repairing  tracks,  etc.,  but  that  the 
fall,  when  the  roads  are  too  busy  hauling 
freight,  etc.,  there  is  a  largely  curtailed  sup- 
ply. The  following  table  of  prices  certainly 
bears  this  out. 


Sept. 


Dec. 


Years. 

Lowest 

month. 

price. 

price. 

1887... 

August, 

$16.50 

$18.00 

$20.00 

1886... 

June, 

1 8.  so 

25.50 

24.50 

1887... 

June, 

22.50 

22.50 

21.00 

1888... 

June, 

18.00 

25.00 

22.50 

1889... 

May, 

19.50 

24.50 

26.25 

1 890 . . . 

May, 

22.50 

27.00 

23-5o 

Thisyear  prices  have  been  firmer  all  along, 
keeping  within  quite  a  narrow  range,  and  un- 
less the  experience  of  previous  years  is  re- 
versed, prices  should  stiffen.  At  any  rate  the 
movement  of  the  great  crop  that  is  in  every- 


one's mouth,  both  in  the  United  States  and 
Canada,  will  give  the  railroads  all  they  can 
do  this  fall,  and  the  chances  are  that  they 
will  content  themselves  with  as  little  repairs 
as  possible.  This  means  a  much  smaller 
supply,  and  the  mills  which  depend  on  this 
will  turn  their  attention  to  other  scrap.  In 
the  case  of  such  a  scarcety  prevailing,  buyers 
seem  warranted  in  supplying  themselves  with 
scrap  for  their  requirements. 


THE  FUTURE  OF 
CANADIAN  CHARCOAL  IRON. 

The  interest  which  is  taken  in  the  subject 
of  Canadian  charcoal  iron  led  a  representa- 
tive of  this  journal  to  seek  an  interview  with 
Mr.  Drummond,  of  The  Iron  Furnace  Com- 
pany, Radnor,  Que.,  when  that  gentleman 
was  in  the  city  a  few  days  ago.  Before  dis- 
cussing the  condition  and  prospects  of  the 
industry  in  Quebec,  Mr.  Drummond  referred 
to  and  good-humoredly  criticised  some  re- 
ports of  the  matter  that  have  already  been 
printed  in  Hardware,  and  ventured  the 
opinion  that  observations  made  on  the  spot 
would  materially  alter  some  of  the  conclu- 
sions, which  he  believed  had  been  reached 
through  want  of  accurate  or  intimate  infor- 
mation. The  substance  of  Mr.  Drummond's 
remarks  on  the  sources  and  availability  of 
the  ore,  fuel,  etc.,  is  as  follows  : 

Whether  bog  ore  is  or  is  not  of  recent 
formation  is  a  question  which  may  be  con- 
sidered to  be  yet  open.  Its  source  has 
hitherto  been  thought  to  be  the  Laurentian 
Mountains,  from  which  it  appears  to  have 
come  down  to  the  bogs,  marshes  and  lakes 
in  a  soluble  state.  This  is  probably  correct 
but  it  is  only  a  conjecture.  The  supply  of 
ore  is  always  growing.  The  length  of  time 
it  takes  to  develop  has  not  been  determined. 
The  ore  in  the  bogs  is  not  by  any  means 
worked  out.  Though  the  furnace  has  been 
working  1 50  years  in  Radnor  district,  yet  it 
has  never  drawn  its  ore  from  any  point  out- 
side of  a  radius  of  seven  miles  from  itself. 


Mr.  Drummond  claims  that  a  radius  of  75 
miles  of  rich  ore  lands  can  be  taken  in  his 
own  company's  territory. 

As  to  the  lake  ore  he  says  that  The  Can- 
ada Iron  Furnace  Company  has  carried  out 
a  scheme  whereby  it  can  be  and  is  now  got 
at.     A  drain  is  cut  into  the  bed  of  the  lake 
outlet,  which  has  lowered  the  lake  six  feet 
below  its  natural  level.     The  lake  naturally 
averages  a  depth  of  16  to  18  feet,  and  as  the 
dredge  can  be  worked   in  only   10  feet  of 
water  it  is  necessary  to  lower  the  lake  to  get 
within  reach  of  the  ore.     Great  quantities  of 
virgin  ore  have  been  brought  up,  and  this 
ore   experts    from    McGill   University  and 
other  places  have  pronounced  to  be  of  the 
finest  quality.     Estimates  show  the  lake  to 
contain  hundreds  of  thousands  of  tons,  which 
can  be  reached  easily  and  economically.     In 
addition  to  allowing  the  dredge  to  work,  the 
lowering  of  the  lake  uncovers  a  vast  lot  of 
ore  along  its  margin  which  can  be  gathered 
by  hand  labor.     The  C.  P.  R.  is  building  a 
special  switch  to  the  lake  to  meet  new  re- 
quirements.    Mr.  Drummond  considers  this 
lake  ore  not  only  the  most  cheaply  mined  in 
the  world,  being  dredged  up  easily,  but  it 
gives  a  quality  of  iron  in  actual  tests  in  car 
wheels,  etc.,  far  exceeding  the  best  United 
States  grades. 

He  says  his  company  has  in  the  past  two 
months  opened  up  very  rich  beds  on  the 
south  shore  of  the  River  St.  Lawrence,  and 
has  taken  therefiom  in  great  quantities  the 
purest  specimens  of  bog  'ore  yet  found. 
Moreover  his  company  is  not  confined  to 
lake  and  bog  ore  for  supplies.  On  the 
Upper  St.  Maurice  they  have  located  large 
deposits  of  magnetic  iron,  and  though  con- 
taining some  titanium,  there  are  samples 
found  quite  free  from  this  mineral.  Pro- 
specting is  going  on  under  the  direction  of 
the  company,  who  have  made  arrangements 
for  working  other  deposits  of  magnetic  and 
hematite  ores  of  high  quality  in  other  parts 
of  Quebec  and  adjoining  lands  in  Ontario, 


HARDWARE. 


which  they  can  lay  down  at  their  furnace  as 
cheaply  as  many  United  States  furnaces  can 
lay  down  Lake  Superior  and  other  ores. 

Of  the  charcoal  supply  he  says  the  re- 
sources are  enormous,  virtually  inexhaustible 
and  easily  available  to  his  company's  furn- 
ace. In  the  St.  Maurice  district,  along  the 
St.  Maurice  River  itself,  to  the  north,  and 
along  the  course  of  the  Bas  Laurentide  Rail- 
way to  the  south,  the  soft  woods  suitable  for 
making  the  best  charcoal  will  yield  a  supply 
for  ages.  The  wood  standing  in  that  region 
now  is  not  suitable  for  the  purposes  of  either 
the  lumberman  or  the  settler,  so  that  char- 
coal-making is  the  industry  that  must  afford 
a  market  for  it.  The  Company  can  control 
it  at  very  low  prices  and  employ  habitant 
labor  to  make  the  wood. 

The  new  furnace  now  being  completed 
at  Radnor  is  to  have  an  outputting  capacity 
of  25  to  40  tons  per  day.  Some  of  the  keen- 
est iron  and  charcoal  men  in  the  United 
States  have  been  led  by  the  economical  ad- 
vantages to  become  stockholders  in  the 
company,  to  which  a  large  amount  of  Eng- 
lish and  Scotch  capital  has  also  been 
attracted.  The  company  is  investing  $50,000 
to  improve  its  existing  works. 


ALL  IS  NOT  GOLD  THAT  GLITTERS. 

Counterfeiters,  like  thoroughgoing  burglars 
and  other  rogues  by  profession,  are  dishon- 
est from  principle.  Their  perversion  of 
certain  principles  makes  something  of  a 
science  of  their  calling.  They  therefore 
take  an  interest  in  it,  that  is  net  entirely 
derived  from  the  excitement  of  its  risks  or 
from  the  comfortable  exemption  from  hard 
work  it  affords.  One  of  the  principles  to 
which  counterfeiters  hold,  for  example,  is  a 
cynical  disbelief  in  business  honor.  They 
probably  consider  they  have  ample  warrant 
for  their  disbelief  in  this  species  of  virtue, 
but  the  difficulty  is,  that  not  all  human  beings 
in  like  positions  to  certain  others  in  con- 
templation, can  be  depended  on  to  act  as 
those  others  did.  The  fact  that  twenty 
respected  men  are  open  to  temptation  does 
not  afford  safe  premises  from  which  to  con- 
clude that  any  other  given  respected  man  will 
yield  to  equal  or  even  greater  temptation. 
The  sweeping  generalization  that-  all  men 
are  venal  is  what  is  unsound  in  the  position 
of  the  counterfeiter.  Only  when  it  is  con- 
sidered how  cardinal  an  assumption  this  is 
in  the  profession  of  the  counterfeiter,  can  it 
be  understood  why  the  most  sterling  men  in 
trade  are  approached  by  these  tempters. 
It  is  of  course  to  the  advantage  of  the 
counterfeiter  to  do  business  with  men  the 
reputation  of  whose  honesty  and  financial 
standing  is  unquestioned  in  the  commu- 
nity where  such  they  are  sought  to  be 
installed  as  "agents."  We  frequently  won- 
der why  the  blacklegs  and  very  needy  men 
of  a  district  are  not  the  ones  to  whom  over- 


tures are  made  for  buying  fraudulent  "green 
goods,"  but  the  reason  lies  in  the  two  con- 
siderations presented  above. 

One  of  the  principals  in  a  well-known 
grocery  house  in  this  city,  received  a  few 
days  ago  a  confidential  letter  from  one  of 
these  "green  goods"  men.  The  recipient 
of  the  communication  is  a  strictly  honorable 
man,  and  if  he  were  not,  his  means  put  him 
above  the  temptation  held  out  by  money- 
making  artists.  He  handed  the  stuff  over 
to  The  Grocer  as  a  curiosity.  The  letter 
is  a  prolix  affair.  It  abounds  in  aphorisms 
of  honesty  and  maxims  of  business  thrift 
that  would  do  credit  to  a  better  cause.  The 
moral  argument  in  favor  of  dealing  in 
"green  goods"  is  not  left  out.  The  plea 
that  Uncle  Sam  has  millions  of  the  people's 
money  lying  idle  and  unproductive  in  his 
Treasury  is  urged  in  extenuation,  and  the 
attempt  to  make  wrong  right  is  well  calcu- 
lated to  break  down  a  weak  man's  scruples. 
The  hustling  business  tone  of  the  letter,  the 
confidential,  even  affectionate  language  in 
which  it  is  couched,  and  the  safeguards 
it  represents  the  circulation  of  the  money 
to  be  surrounded  by,  make  it  a  dangerous 
document  in  the  hands  of  greedy  people. 
It  is  remarkable  how  unreservedly  and 
withal  safely,  these  counterfeit  men  threw 
themselves  on  the  mercy  of  those  they  would 
lure  into  their  unlawful  traffic.  There  is  a 
contemptuous  pity  too  commonly  allowed  to 
stand  between  these  men  and  their  exposure 
to  the  proper  authorities.  They  ought  to  be 
exposed.  Not  only  do  they  corrupt  people 
of  weak  principles,  but  they  make  perfectly 
sound  men  the  instruments  of  their  villainy, 
as  any  man  may  unwittingly  receive  at  third 
hand  and  circulate  the  spurious  stuff.  Every 
citizen  is  in  danger  of  losing  his  money  and 
of  being  imprisoned  for  handling  false  cur- 
rency, even  in  the  best  of  faith.  If  the 
worst  man  in  the  world  should  fail  to 
prove  the  source  and  manner  whereby  he 
got  such  money  to  be  lawful, so  far  as  he  was 
concerned,  he  is  liable  to  be  made  the  scape- 
goat of  the  counterfeiter  and  his  accomplices. 

The  particular  letter  to  which  reference 
was  made  in  a  preceding  paragraph  was  ac- 
companied by  what  was  represented  to  be  a 
clipping  from  a  newspaper.  The  clipping 
was,  from  evidence  on  the  face  of  it,  as 
fraudulent  as  the  money.  The  matter  alleged 
to  be  thus  clipped  is  in  the  form  of  a  news 
item,  explaining  how  a  certain  wealthy  man 
who  died  suddenly  had  got  his  wealth.  It 
was  as  the  circulator  of  false  money.  Then 
the  money  is  described  as  made  from  genu- 
ine plates  stolen  from  the  Treasury  by 
one  of  the  workmen,  and  it  is  represented 
that  expert  sworn  testimony  maintained  the 
stuff  was  as  good  as  if  the  notes  were  genu- 
ine. All  such  matter  is  humbug  intended  to 
delude  the  unwary.  The  alleged  clipping  is 
composed  by  a  type  setting  machine,  so  that 
but  one  person  is  a  party  to  that  portion  of 
the  fraud.  Nobody  should  hesitate  to  ex- 
pose these  fellows  at  once  to  the  U.  S.  Trea- 
sury Department. 


MONTREAL  CORRESPONDENCE. 

Montreal,  Aug.  26th,  1891. 

THAT  DUTY  ON   TERNE  PLATES. 

Hardware  remarks  re  the  terne  plate 
duty  are  pretty  generally  endorsed  by  Mon- 
treal traders,  but  there  are  some  who  claim 
that  one  point  escaped  our  observation 
which  has  a  bearing  on  the  subject  under 
consideration.  Terne  plates  enter  into  con- 
sumption principally  as  rooffing  material, 
and  in  this  respect  are  put  to  the  same  use 
as  Canada  plate.  It  is*  the  contention  that 
if  Canada  plates,  which  are  practically  sheet 
iron,  pay  a  duty  of  12^  per  cent.,  terne 
plates,  which  are  practically  the  same  thing, 
except  that  they  have  a  coating  of  lead  and 
tin,  should  pay  the  same  duty.  This  argu- 
ment rests  upon  the  fact  that  both  atticles 
are  used  for  exactly  the  same  purposes  ;  and 
that,  if  Canada  plate  is  taxed  because  it  is 
the  desire  of  the  Government,  that  the 
domestic  production  of  sheet  iron  is  to  be 
reduced  :  then  it  is  perfectly  right  and 
proper  that  terne  plate  should  be  treated  in 
the  same  way.  But  though  this  view  is  taken, 
the  dealers  in  question  perfectly  agree  with 
Hardware's  remarks  about  the  unfairness 
of  the  Government's  sudden  decision  in  the 
matter.  In  fact, in  addition  to  their  own  cal- 
culation for  the  fall  being  completely  thrown 
out,  they  have  every  reason  to  agree  with 
Hardware,  for  some  of  them,  as  already 
mentioned,  were  pretty  badly  salted  by  bet- 
ter informed  western  buyers.  The  case  of 
one  leading  Montreal  dealer  is  a  fair  illustra- 
tion of  the  circumstances  attending  several 
others.  He  was  entirely  at  a  loss  to  account 
for  the  sudden  demand  for  terne  plate,  and 
went  right  ahead  booking  orders  until  he  had 
piled  up  some  500  boxes  on  the  old  basis. 
When  he  learned  the  exact  reason  it  was  a 
case  ol  cabinet  conference  all  to  himself.  It 
is  certain  that  he  has  everyone's  sympathy. 
The  difference  between  a  range  of  $7.25  to 
$7.50,  as  it  was  under  the  old  arrangement, 
and  38  to  $8.25  under  the  new,  on  a  lot  of 
even  500  boxes  is  a  nice  little  sum  to  take  off 
the  right  side  of  the  ledger  at  a  coup. 


The  seven  o'clock  closing  movement  in 
St.  John,  N.  B.,  is  spreading.  The  grocers 
of  the  North  End  have  voted  in  favor 
of  it,  and  now  we  hear  of  a  like  move- 
ment among  the  grocers  of  the  West 
End.  As  all  say,  the  grocerymen  have 
been  working  too  long  hours.  It  onlv  re- 
quires a  little  energetic  pushing  among  the 
grocers  of  the  city  to  get  them  to  fall  in  line 
also. 

A  Londoner,  Mr.  Best,  has  invented  a  car 
axle  box  oil  lubricator  that  promises  to  re- 
volutionize the  present  expensive  system  on 
all  railroads.  It  will  fit  into  any  axle  box, 
and  can  be  manufactured  at  a  cost  of  25  cents 
each.  With  a  quart  of  oil  they  will  feed  the 
axle  sufficiently  to  run  a  distance  of  3,000 
miles,  where  now  the  oiling  process  has  to 
be  attended  to  every  100  miles. 


HARDWARE. 


DOOR  AND  WINDOW  HARDWARE. 

Suitable  and  appropriate  trimming  is 
something  that  is  too  often  slighted,  both 
by  owner  and  architect,  and  the  tendency  to 
cheapen  the  entire  contract  by  reducing  the 
cost  of  the  hardware  is  daily  evidenced  by 
the  appearance  of  some  of  our  buildings. 
As  a  rule,  the  hardware  is  a  neglected  mat- 
ter until  the  building  is  nearly  completed, 
and  then  as  an  offset  to  the  excess  in  expen- 
diture in  other  details,  the  hardware  allow- 
ance is  cut  down.  The  result  is  just  what 
you  might  expect.  A  handsome  house  or 
apartment  with  everything  of  an  elegant 
appearance,  the  floors  tiled,  the  walls  beauti- 
fully frescoed  and  the  woodwork  handsomely 
polished,  while  the  hardware  throughout  is 
of  the  cheapest  class,  not  fit  for  a  tenement. 
There  is  an  abundance  of  such  hardware  on 
the  market.  Take  in  the  first  place  a  front 
door,  which  is  at  all  times  before  the  eyes  of 
the  public.  If  trimmed  artistically  it  at  once 
makes  a  good  impression,  and  to  be  artistic 
does  not  necessarily  mean  at  the  same  time 
expensive,  for  a  good  lock  that  is  reliable 
can  be  had  at  a  very  reasonable  figure,  and 
a  plain  grille  will  pay  for  itself  in  effect. 
Ornamental  hinge  straps  will  also  add  won- 
derfully to  the  appearance  of  a  house,  while 
on  the  other  hand  a  cheap  lock  and  trim- 
ming will  cheapen  a  door,  no  matter  how 
handsome  it  may  be.  A  door  cheaply 
trimmed  makes  just  the  same  impression  as 
a  soiled  shirt  front  on  a  person,  both  are 
criterions  by  which  you  may  judge  uf  the 
rest  of  the  make  up. 

Locks  for  interior  doors  need  not  be  either 
elaborate  or  intricate,  but  they  should  be  in 
keeping  with  the  other  appointments  ;  if  an 
ornamental  design  is  too  costly  then  plain 
trimming  is  by  all  means  in  good  taste  and, 
like  black  clothes,  always  in  keeping.  When 
the  cheap  ornamental  designs  have  the  word 
cheap  woven  in  the  pattern,  the  owner 
makes  a  sad  mistake  when  using  such  goods; 
the  public  notice  and  are  influenced  by  such 
apparently  little  things.  Plain  bronze  hard- 
ware is  but  very  little  more  expensive  than 
the  cheap  trade  ornamental  goods,  and  its 
application  shows  vastly  better  taste.  Then, 
again,  the  utter  disregard  of  the  general 
architecture  of  the  building  in  applying 
trimmings,  also  of  wood  finishes,  is  a  very 
common  mistake.  The  effect  of  an  elegant- 
ly carved  door  of  a  Romanesque  style  trim- 
med with  Colonial  hardware  is  not  only  an 
example  of  bad  taste,  but  is  a  mistake  that 
means  a  money  loss,  as  a  tenant  may  not  be 
artistically  educated,  still  a  feeling  of  incon- 
sistency will  be  experienced,  for  no  person 
is  so  constructed  that  discord  will  not  affect 
to  a  more  or  less  degree. 

No  clause  in  the  contract  is  so  much 
neglected,  nor  none  of  more  importance, 
than  that  one  relating  to  hardware.  In  the 
matter  of  butts  there  are  many  varieties  from 
which  selections  may  be  made,  but  experi- 
ence and   judgment   should  be   brought  to 


bear  in  this  matter.  Bronzed  iron  butts  for 
the  purpose  of  hanging  the  door  do  the  work 
as  well  as  the  more  extensive  solid  bronze, 
but  they  will  not  remain  bronze  but  a  short 
time.  The  appearance  of  iron  on  a  hard- 
wood door,  where  the  lock  trim  is  bronze, 
certainly  is  not  pleasing.  Then,  again,  the 
mistake  of  cheapening  the  trimming  by  using 
a  light  butt  is  a  most  serious  one. 

Nothing  can  be  more  provoking  than  a 
door  that  drags  in  closing,  or  that  will  not 
close  at  all.  While  a  settling  of  the  building 
affects  this  matter  more  or  less,  it  is  more 
often  the  case  of  the  butt  being  too  light  or 
too  small,  so  that  the  weight  of  the  door 
causes  a  sag  that  the  butt  will  not  withstand. 
A  loose-joint  butt  is  a  little  less  expensive 
than  the  loose  pin,  but  is  not  so  durable  nor 
convenient,  as  in  a  loose  joint  is  only  one 
bearing,  and  consequently  more  tendency  to 
give  and  wear,  thereby  causing  the  same 
trouble  as  in  the  case  of  using  a  light  butt. 
The  loose  pin  has  three  bearings,  and  in  case 
of  a  necessity  to  remove  the  door  it  is  much 
easier  to  do  so.  A  conspicuous  fault  in  the 
present  cheap  trimming  of  flats  and  resi- 
dences is  the  fact  that  the  keys  are  inter- 
changeable, or,  in  other  words,  the  key  that 
opens  the  hall  door  is  more  than  likely  to 
operate  the  lock  on  the  pantry  door  or  linen 
closet  and  vice  versa.  This  may  be  over- 
come by  specifying  in  contract  that  the  locks 
have  two  or  more  tumblers  and  all  to  be  dif- 
ferent. 

Then,  again,  we  find  that  the  front-door 
lock  is  of  a  most  approved  make  and  very 
secure,  while  the  sash  fasts  throughout  the 
building  are  such  that  they  may  be  opened 
by  simply  inserting  a  pen  knife  between  the 
meeting  rails'  of  the  windows  and  slipping 
the  catch  to  one  side.  Good  fasts  should  be 
used  in  first-floor  window  fastenings,  as  in 
seven  cases  out  of  ten  the  sneak  thief  will 
select  a  window  rather  than  a  door  as  a 
means  of  entrance.  Although  we  do  not 
know  of  a  burglar-proof  fast  on  the  market, 
still  there  are  some  that  are  so  secure  as 
to  be  immovable  unless  glass  in  window  is 
broken  to  reach  them.  At  the  same  time  it 
is  very  desirable  to  have  a  fast  that  will  bind 
the  lower  and  top  sash  together,  thus  pre- 
venting a  draft  between  ;  also  the  annoy- 
ance of  window  rattling.  A  fast  that  simply 
secures  the  window  from  being  raised  is  not 
a  suitable  one.  Slight  attention  to  the  minor 
matters  and  better  satisfaction  will  be  the 
result. — W.  H.  B.  in  Iron  Age. 


CATALOGUES,   PRICE   LISTS,    ETC. 

The  Starr  Manufacturing  Compa- 
ny's Catalogue  presents  in  a  neat  and  suc- 
cinct form  all  the  information  that  traders 
will  be  likely  to  need  concerning  the  Acme 
and  other  skates  manufactured  by  the  Com- 
pany. The  skates  are  classified,  described 
and  clearly  illustrated,  each  page  bearing 
the  impression  of  a  cut.  The  prices  are 
subjoined.  This  issue  is  the  25th  edition  of 
the  Company's  catalogue.  The  simplicity 
and  brevity  of  the  information  given  makes 
it  invaluable  to  the  trader. 


BRIBERY  A  SELLING  EXPEDIENT. 

It  is  high  time  that,  in  the  interests  of 
the  ironmongery  trade  itself,  one  subject 
should  be  handled  without  gloves.  It  con- 
cerns the  London  trade  chiefly,  though  the 
blight  is  by  no  means  unknown  in  the  coun- 
try. We  refer  to  those  nefarious  arts  by 
which  some  factors  have  got  a  grip  of  steel 
upon  some  tradesmen.  It  is  not  necessary 
to  be  more  explicit  as  to  persons;  where  the 
shoe  pinches  the  pressure  will  be  felt,  but 
the  evil  is  widespread,  too  widespread,  un- 
happily, to  be  anything  less  than  a  plague- 
spot,  and  it  ought  to  be  cauterized  without 
mercy.  The  thing — to  put  it  plainly — may 
be  called  "tipping,"  and  it  is  bribery.  It 
comprehends  all  those  illegitimate  means 
whereby  the  retailer  is  seduced  into  parting 
with  his  liberty  to  buy  his  goods  direct  from 
the  manufacturer.  Now  it  must  be  clearly 
understood  that  herein  we  are  taking  no 
ground  whatever  against  the  factor  as  such, 
or  the  legitimate  sphere  of  his  business  ope- 
rations. Nor  do  we,except  incidentally,direct 
our  strictures  upon  an  abominable  practice 
at  those  factors  who  indulge  in  it.  It  cer- 
tainly is  not  honest,  a"nd  it  does  not  strike  us 
as  being  either  clever  or  smart,  but  let  those 
who,  are  guilty  of  the  practice  justify  it  as 
they  may  to  themselves;  we  are  not  now 
concerned  about  them.  We  are  concerned, 
however,  on  behalf  of  the  ironmongers  who 
thus  allow  themselves  to  be  cajoled  by  any 
form  of  bribery,  direct  or  indirect.  The 
injury  to  traders  as  trade  is  immedi- 
ate and  grave,  while  no  man  can  long 
keep  his  truest  self  -  respect  when  he 
finds  himslf  under  external  constraint 
to  serve  another's  interests  at  his  own 
cost  in  a  purely  business  transaction. 
This  system  of  bribery  takes  many  forms, 
depending  upon  the  skill  and  inventive  re- 
sources of  the  briber,  but  its  object  is  always 
the  same,  viz.,  to  keep  the  retailer  out  of  the 
hands  of  the  manufacturer,  from  whom,  nine 
times  out  of  ten,  he  could  get  better  terms. 
There  are  plenty  of  tradesmen  who  would 
not  look  at  a  manufacturer's  traveler  or 
agent,  but  will  buy  the  very  same  goods  at  a 
higher  price  of  the  factor  who  serves  them. 
Why  ?  Well,  it  certainly  is  not  due  to  pure 
philanthropy.  It  requires  something  besides 
mere  good  nature,  or  even  a  love  for  his 
species,  to  lead  a  man  to  act  thus  systemati- 
cally against  his  own  interests.  And  after 
all,  the  bribe,  whatever  shape  it  may  take,  is 
illusory;  eventually  it  has  to  be  paid  for  by 
the  tradesman  himself.  He  is  out  of  pocket 
on  the  whole  transaction,  and  it  cannot  be  a 
very  pleasant  reflection  that  he  has  not  only 
sold  his  independence,  but  paid  for  the  sacri- 
fice as  well.  The  ironmonger  has  difficulties 
enough  that  are  outside  of  himself  to  con- 
tend with;  he  has  some  others  that  are  due 
to  that  conservative  instinct  to  which  we 
have  often  referred,  and  he  can  hardly  afford 
to  create  more;  but  of  allself-inflicted wrongs 
surely  the  most  fatuous  is  where  the  trades- 
man debases  himself  to  a  state  of  servitude 
to  a  factor  for  some  paltry  bribe,  and  betrays 
his  stupid  and  ruinous  folly  every  time  he 
declines  to  treat  with  a  manufacturer  for 
goods  he  regularly  carries  in  stock.  It  may 
seem  incredible  to  the  majority,  but  there  is 
a  class  of  ironmongers  who  seem  to  think 
any  course  preferable  to  buying  in  the  cheap- 
est market. 


HARDWARE. 


H.  S.  HO WLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 

37     Front    Street    AATest,      -       - 
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GUNPOWDER.      "  American  Dead  Shot." 
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Joseph  Lee,  St.  Thomas,  has  shipped  one 
of  his  iron  fences  to  British  Columbia. 

The  monster  engine  being  built  by  the 
Kerr  Bros.,  St.  Thomas,  Ont.,  for  Hiram 
Walker  &  Sons,  of  Walkerville,  is  nearly 
completed.     Its  power  is  350  horse  power. 

Mr.  Best,  of  Oxford  street,  London,  Ont, 
has  invented  a  new  oil  box  for  car  axles 
which  will  fit  any  axle  box.  With  a  quart  of 
oil  it  will  feed  the  axle  enough  to  run  6,000 
miles. 

Kenny  Scobell,  late  of  E.  Chown's  hard- 
ware establishment,  Kingston,  Ont.,  left  for 
Minnesota  the  other  day,  where  he  has  ob- 
tained a  good  situation  as  book-keeper  with 
a  firm  doing  a  large  business. 

Thomas  Harrington,  of  Pittsburg,  Pa.,  has 
discovered  a  new  metal — a  combination  of 
nickel  steel  and  manganeze  bronze.  It  is 
impervious  to  acids,  indestructible  by  cor- 
rosion, and  can  be  wrought  into  spikes,  etc., 
either  hot  or  cold. 

Mr.  Arthur  W.  Ault,  deputy  reeve  of 
Osnawbrooke,  and  general  merchant  at 
Aultsville,  Ont.,  has  undertaken  matrimonial 
responsibilities.  On  the  18th  inst.,  he  was 
married  to  Miss  McPherson,  a  young  lady 
from  the  other  side  of  the  border. 

The  Wednesday  halt-holiday  among  the 
merchants  in  Harriston  has  been  broken 
after  a  first  trial.  That  particular  Wednes- 
day, farmers  came  along  as  usual, and  in  fact 
more  numerous  than  usual,  and  the  result 
was  a  lot  of  mad  farmers  and  sorry  mer- 
chants. 

The  proprietorship  of  the  British  Columbia 
Commerce  and  Maritime  Register,  publish- 
ed at  Vancouver,  has  changed  hands. 
Messrs.  J.  A.  Fulton  &  Co.  have  bought  out 


Messrs.  Pearne  &  Main,  and  in  the  first 
number  of  the  second  volume  they  make  a 
hopeful  beginning. 

Mr.  James  Lang,  of  the  Lang  Manufac- 
turing Company,  Montreal  was  walking  in 
their  factory  the  other  evening  when  he  fell 
across  a  joist.  He  was  badly  hurt  and  the 
General  Hospital  ambulance  took  him  to 
his  home  at  667  Lagauchetiere-street.  It 
was  found  that  his  injuries  were  principally 
internal. 

G.  Hector  Clemes,  representing  the  J.  B. 
McLean  Co.,  Limited,  is  in  town, on  business- 
for  his  firm.  The  company  have  made  a 
specialty  of  trade  journals  in  the  East,  and 
publish  in  Toronto  BOOKS  AND  NOTIONS, 
Hardware,  the  Dry  Goods  Review, and 
the  Canadian  Grocer,  all  reliable  author- 
ities.— B.  C.  Commercial  Journal. 

The  Montreal  C.P.R.  car  works  have  just 
turned  out  a  dozen  huge  locomotives,  two  of 
which  are  stationed  in  London.  They  were 
designed  by  Mechanical  Superintendent 
Preston,  father  of  Locomotive  Foreman,  R. 
Preston,  London,  and  are  giants  in  size  and 
said  to  be  unequalled  in  efficiency.  They 
have  cylinders  18x24  inches,  and  are  built 
on  the  ten-wheel  plan. 

John  Goldie,  senior  of  the  great  and 
world  renowned  iron  manufacturing  firm  of 
Goldie  &  McCuIloch,  Gait,  Ont.,  accompa- 
nied by  his  son  and  daughter  are  in  the  city, 
and  guests  at  the  hotel  Vancouver.  Mr. 
Goldie  like  his  partner  is  a  plain,  honest,  up- 
right, unpretentious  gentleman,  and  few 
looking  at  him  would  believe  that  he  is  the 
excellent  mechanic  that  he  is.  and  for  whose 
firm  frequently  as  many  as  600  skilled  me- 
chanics work  on  goods  in  their -line  which 
find  a  market  in  all  parts  of  the  globe. — Van- 
couver World. 

Mr.  J.  P.  Ryley,  late  of  the  firm  of  Ingle 
&  Ryley,  Lindsay,  Ont.,  has  purchased  the 
hardware  business  of  Mr.  R.  D.  Thexton, 
whose  other  interests  are  growing  to  such  an 


extent  as  to  demand  his  undivided  attention. 
Mr.  Ryley  is  an  old  hardware  man,  so  to 
speak,  and  through  his  wide  acquaintance 
in  the  district, and  sterling  business  qualities, 
is  sure  to  obtain  a  liberal  share  of  trade.  He 
opened  up  Thursday  with  a  large  stock  of 
new  goods. 

Messrs.  S.  A.  Cawley  &  Co.,  hardware 
and  implement  dealers,  of  Chilhwark,  B.C., 
have  just  completed  one  of  the  largest  and 
most  convenient  blocks  in  town.  The  build- 
ing covers  a  space  30x75  feet  and  is  two 
stories  high.  The  front  part  of  the  building 
will  be  occupied  as  a  hardware  store,  while  the 
rear  on  first  floor  will  be  used  for  storing 
heavy  machinery.  Farm  implements  of  a 
lighter  class,  such  as  plows,  harrows,  bug- 
gies, horse  hoes,  etc.,  will  be  stored  in  the 
second  flat.  The  hardware  store  will  be 
ready  for  occupancy  in  a  few  days,  when 
the  firm  expect  to  move  in. 

Activity  in  the  nickel  industry  has  of  late 
been  steadily  increasing  and  solid  progress 
is  being  made.  The  results  of  the  experi- 
ments by  the  United  States  government 
with  nickel  have  been  received  with  great 
interest  and  satisfaction  It  is  stated  that 
similar  experiments  are  being  quietly  made 
by  the  British  government,  and  that  in  con- 
sequence of  the  results,  which  are  not  yet 
publicly  known,  a  number  of  British  capi- 
talists, usually  well  posted  are  speculating 
heavily  in  nickel  lands.  A  strong  company 
has  been  formed  in  Chicago  to  operate  a 
property  some  miles  west  of  Sudbury  and 
another  company  of  leading  Canadian  in- 
vestors is  being  formed  to  develop  the  nickel 
deposits  of  the  townships  of  Craig  and  Mon- 
cnef.  The  new  machinery  of  the  Canada 
copper  company  is  now  in  operation,  and 
the  large  shipments  of  nickel  matter  have 
inspired  great  confidence  in  the  future  of  the 
district,  which  is  now  beyond  doubt.  Work 
on  properties  in  the  townships  of  Trill,  Fair- 
bank,  and  Creighton  .has  established  the 
occurrence  there  of  large  bodies  of  ore 
awaiting  development. 
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Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINGHAM  &  CO, 

56  St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd,, 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  C0.;  Ltd. 

68  Esplanade  St.  West,  Turonto.ft. ,  ' 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone-2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


GANANOQUE. 


J.  &  C.  HODGSON, 


MONTREAL. 

MANUFACTURERS 

T  IRON  PIPE 


FOR  STEAM,  GAS  AND  WATER. 

Made   from    Imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 

inclusive. 


BEST  PIPE  li  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS. 


gSTOur  name  Is  stamped  on  every  pipe. "Si 


74  York  St.,  Toronto. 


-THE- 


r> 


« 


f       HOT  WATER  BOILER 

STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

H  MONTREAL. 

TORONTO  OFFICE — 74  YORK  ST 
H.  D.  SIMMONS, 

AGENT. 


STEEL    WIEE    CHI^IlST 


BROWN'S    PATENT. 


Cut  showing-  full   size  of   No.  0. 

Strongest,  Cheapest  and   Best  Chain  in  the  Market.       Made    of    hard    drawn    steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  oooo,  ooo,  oo,o,  I  and  2.  Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE, 


MODELJTORES. 

SCHILLER   HOUSE-FURNISHING 
COMPANY. 

The  Schiller  House-Furnishing  Company, 
563  North  Clark  street,  Chicago,  have  a 
hardware  store  which  is  an  admirable  illus- 
tration of  effectiveness  in  economizing  space. 
The  storeroom  is  situated  in  a  building  17 
feet  6  inches  wide  in  the  clear,  but  a  hall  and 
stairway  narrow  the  front  to  only  14  feet. 
The  extreme  depth  of  the  building  is  70  feet 
from  the  front  of  the  show  window.  The 
ceiling  is  but  13  feet  high.  Within  this  space 
a  stock  of  goods  valued  at  $5,000  is  carried, 
but  is  so  arranged  that  it  does  not  seem  to 
be  crowded.  Ready  access  can  be  had  to 
all  parts  of  the  store.     Special  attention  is 


seen,  extends  along  two  sides  of  the  store 
and  across  the  center.  The  joists  of  the  gal- 
lery are  6]4  feet  from  the  floor,  and  being  6 
inches  deep  leave  6  feet  above  to  the  ceiling. 
It  is  supported  partly  by  the  walls  of  the 
building  and  partly  by  hangers  of  original 
design,  thus  described  :  Heavy  screw  hooks 
have  been  screwed  into  the  ceiling  joists, 
and  a  piece  of  ,^-inch  gas  pipe  attached 
thereto  by  chandelier  hooks  screwed  on  the 
end  of  the  pipe.  The  pipe  passes  through  the 
platform  of  the  gallery  and  has  a  gas-fitter's 
floor  flange  screwed  on  the  bottom,  so  that 
it  can  be  tightened  if  it  should  be  necessary. 
The  gallery  thus  built  is  perfectly  rigid  and 
seems  to  be  thoroughly  secure.  Access  to 
the  gallery  is  securred  by  a  step-ladder,  as 
shown  in  the  ground  plan,  Fig.  662.  The 
top  of  the  ladder  is  hinged  to  the  platform 


stoves.  The  next  show  case  is  a  long  one, 
used  for  cutlery  and  silverware,  having  the 
space  under  it  utilized  by  drawers  for  egg 
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Fig.  662. — Ground  Plan  of  Schiller  House-Furnishing  Co.'s  Store. 


paid  by  the  firm  to  the  house-furnishing 
trade,  but  at  the  same  time  a  full  line  of 
mechanics'  tools  and  builders'  hardware  is 
kept  in  stock.  The  arrangement  of  the  store 
will  be  better  understood  by  reference  to  the 
ground  plan,  as  given  in  Fig.  662.  The 
dotted  lines  on  this  plan  show  the  location 
of  a  gallery  or  staging  in  the  rear  of  the 
store. 

It  will  be  observed  that  a  gallery  crosses 
the  store  almost  midway.  The  part  in  front 
of  the  balcony  is  occupied  by  counters,  show 


of  the  gallery.  A  rope  passes  from  the  bot- 
tom of  the  ladder  through  a  pulley  in  the 
ceiling  across  to  another  pulley  at  the  side 
of  the  room,  where  a  weight  is  hung,  which 


Fig.  666. — End   of  Counter   Nearest 
the  Door. 


Fig.  663. — Cross  Section  of  Counter  Under 

Show  Case, 
cases  and  racks  for  the  display  of  goods. 
The  back  part  of  the  store  is  used  for  stoves, 
tinware  and  other  goods  occupying  consid- 
erable space  and  not  usually  kept  under 
glass  or  in   boxes.     The  gallery,  as   will  be 


Fig.  664. — Suspended 

acts  as  a  counter-balance  to  keep  the  ladder 
suspended  out  of  the  way  when  not  in  use. 

Passing  to  a  description  of  the  arrange- 
ment of  the  front  of  the  store,  it  may  be 
mentioned  first,  that  the  window  is  attract- 
ively dressed.  The  articles  in  it  are  the 
prettiest  and  most  showy  in  the  stock.  A 
square,  high  glass  case  contains  a  great 
variety  of  dog  collars  and  dog  whips.  The 
top  of  this  case  is  used  tor  displaying  granite 
ware  coffee  and  tea  pots.  Grouped  on  the 
floor  under  this  case  and  around  it  are  gas 


Rack  for  Dusters,  Etc. 

beaters,  pot  cleaners,  and  other  small  kitchen 
utensils,  while  below  the  top  drawers  in 
front  are  cases  with  sliding  glass  doors, 
through  which  are  seen  coffee  and  tea  pots, 
sad  irons,  cake  dishes,  etc.  Over  drawers 
are  arranged  in  the  rear.  A  cross  section  of 
case  is  'shown  in  Fig.  663.  Suspended  from 
the  ceiling  over  this  show  case  is  a  rack 
holding  feather  dusters,  brushes,  whisks  and 
similar  goods.  It  consists  of  cross  pieces  of 
light  wood,  hung  from  screw-eyes  in  the 
ceiling  by  wire  hooks.     Small  screw  books 


HARDWARE. 


are  fastened  in  the  cross  pieces,  the  whole 
arrangnment  being  shown  in  Fig.  664. 

Next  comes  a  counter  with  drawers  at  the 
top  and  nail  bins  below.  The  top  is  partly 
occupied  by  wrapping  paper  racks,  leaving 
sufficient   room  for  arranging   parcels   and 


meat  choppers,  apple  parers,  egg  beaters, 
etc. 

At  the  further  end  of  this  counter  there 
are  two  gas-pipe  uprights  placed  18^  inches 
apart.  These  uprights  are  formed  of  sec- 
tions of  gas   pipe    1    foot   long,  which   are 
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tying  up  goods.  The  space  above  this 
counter  is  utilized  for  an  ingeniously  ar- 
ranged rack  and  shelving.  The  frame-work 
of  this  rack  is  of  half-inch  gas  pipe.     Up- 


Fig.  665. — Front  and  End  View  of  Counter  With  Gas-Pipe  Rack. 

screwed  into  double  T  joints,  so  that  arms 
of  curved  gas  pipe  can  be  attached  as  shown 
in  Fig.  667. 

These  curved  arms  are  used  for  holding 
rolls  of  wire  cloth  in  the  summer,  Fig.  668, 
and  in  other  seasons  they  are  screwed 
around  so  as  to  lie  flat  and  then  form  sup- 
ports for  shelves,  which  are  made  of  inch 


Fig.  667. — Arms  of  Curved  Gas  Pipe. 

right  pieces  are  secured  at  the  ceiling  and 
on  the  counter  by  gasfitters'  floor  flanges. 
An  outline  of  the  whole  arrangement  is 
given  in  Fig.  665. 

The  arrangement  at  the  end  of  the  counter 
nearest  the  door  is  shown  in  Fig.  666.  Rolls 
of  wrapping   paper  are   seen,  while   above 


Fig.  660. 


-Ga?  Uprights,  as  used  in 
Winter. 


Fig.  668 — Gas- Pipe  Uprights. 

them  on  a  cross  bar  attached  to  the  gas-pipe 
supports  are  such  goods  as  are  fastened  by 
thumb-screws,  being  cherry  stoners,  vises, 


boards  3  feet  long  by  1 1  inches  wide,  having 
slots  sawed  in  the  ends,  so  that  they  can  be 
slipped  into  the  space  between  the  uprights. 
As  utilized  in  the  winter,  these  shelves  ap- 
pear as  shown  in  Fig.  669. 

A  long  shelf  above,  which  extends  the  full 
length  of  the  counter  and  is  supported  by 
the  gas-pipe  uprights,  is  used  for  sugar 
boxes  and  other  articles  of  tinware,  while 
bird  cages  are  suspended  from  hooks  on 
its  under  side.  A  cross  section  of  the 
counter  under  consideration  is  shown  in 
Fig.  670. 


Back  of  the  show  cases  and  counters  the 
goods  are  arranged  in  upright  glass  cases 
and  shelving  along  the  wall.  Fig.  671 
shows  the  arrangement  nearest  the  show 
window  of  the  store.  Drawers  and  bins 
are  built  below,  extending  18  inches  out 
from  the  wall  and  2  feet  9  inches  high- 
Above  them  is  a  ledge  of  6%  inches  wide, 
the  shelving  above  being  about  12  inches 
deep.  The  glass  case  shown  contains  saws, 
levels,  squares,  chisels  and  other  tools,  and 
wicker  knife  trays  and  baskets  are  on  the 
upper  shelves.  Boxes  coming  next  are 
made  of  %  inch  stuff,  nailed  with  wire 
nails,  and  fit  the  spaces  perfectly  between 
the  shelves.      Each  is    fitted    with   a  white 
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Fig.  670. — Cross  Section  of  the  Counter, 
knob  as  a  pull  and  a  sample  of  the  con- 
tents is  tacked  on  the  outside.  The  fronts 
of  these  boxes  are  painted  green.  They  con- 
tain all  kinds  of  small  wares,  such  as  hinges, 
hooks,  harness  rings,  padlocks,  door  latches, 
staples,  etc.  The  space  below  the  ledge  is 
used  for  storing  sad  irons,  hammers,  sand 
paper,  cordage,  rolling  pins,  etc. 

Following  three  sections  of  boxes  come 
open  shelves  for  holding  papered  goods, 
such  as  tacks,  thumb  latches,  key  blanks, 
screws,  etc.  Below  part  of  these  open 
shelves  is  a  bolt  rack  with  28  compartments, 


Fig.  672. — Portion  of  the  Gallery, 
each  about  7x8  inches  and  18  inches  deep. 
This  completes  one  side  of  the  store  from 
the  front  to  the  gallery. 

On  the  other  side  of  the  store  the  wall 
space  immediately  back  of  the  door  is  used 
for  hanging    dust    pans,    coal    shovels   and 


HARDWARE. 


other  articles  comparatively  flat.  Next 
comes  a  system  of  shelving  built  to 
suit  the  space.  The  surface  is  broken 
by  a  door  leading  to  the  basement. 
On  the  left  of  the  door  a  case  with  glass 
doors  is  supported  on  brackets  placed  about 
4  feet  from  the  floor.  The  case  contains 
fancy  goods,  such  as  brass  tea  kettles, 
nickeled  coffee  and  tea  pots,  &c.  Drawers 
for  table  cutlery  are  attached  to  the  bottom 
of  this  case.  The  space  below  is  utilized 
for  displaying  gas  stoves,  clothes  wringers, 
fire  sets,  &c. 

On  the  right  side  of  the  basement  door 
the  shelves  are  open  and  extend  to  the 
floor.  They  are  used  for  granite  and  other 
enameled  ware.  The  shelves  near  the  ceil- 
ing are  used  for  large  tinware  articles,  such 
as    sprinkling    pots,    oil    cans,    galvanized 


buck  saws  and  other  articles  which  can  be 
thus  displayed.  The  firm  exclusively  handle 
Garland  Stoves  and  Ranges  and  Clark's 
Jewel  Gas  Stoves. 

DO  YOUR  CLERKS  TATTLE? 

Not  only  should  merchants  be  careful  to 
keep  their  business  affairs  to  themselves  but 
they  should  strictly  charge  their  employes 
to  speak  to  no  one,  not  connected  with  the 
establishment,  about  the  business  plans  of 
the  firm,  or  the  condition  of  the  trade  of  the 
house,  if  not  .satisfactory.  A  great  amount 
of  harm  can  be  innocently  done  to  the  trade 
of  an  establishment  by  talkative  clerks. 
Competitors   are  naturally   anxious   to   get 


Fig.  671. — Glass  C 

buckets,    &c.      Coal    hods    are    suspended 
from  hooks  fastened  to  the  ceiling. 

Next  follows  shelving  for  saucepans,  spi- 
ders, pudding  dishes,  &c.  Shelving  for 
tinware  in  general  runs  along  on  this  side 
under  the  gallery.  A  line  of  heating  stoves 
stands  in  front,  but  enough  room  is  left 
between  to  permit  easy  access  to  every- 
thing. 

Across  the  store,  also  under  the  gallery, 
m  the  rear,  are  other  shelves  devoted  to  tin- 
ware, with  a  line  of  cook  stoves  in  front  of 
them. 

The  gallery  is  used  for  storing  bread  and 
flour  boxes,  portable  bathtubs,  stove 
boards  in  racks,  clothes  horses,  etc.  The 
gallery  also  permits  access  to  ubper  shelves 
holding  tinware  and  rack  for  stove  pipe, 
spades  and  shovels,  etc.  A  portion  of  the 
gallery  is  shown  in  Fig.  672. 

Every  possible  inch  of  space  thus  seems 
to  be  utilized.  Even  the  sides  of  the  in- 
closure  forming    the   office    are   hung   with 


ises  and  Shelving. 

something  of  an  insight  into  each  other's 
business  affairs,  and  there  is  no  easier  way 
to  obtain  such  knowledge  than  from  an  over 
communicative  employe.  Parties  under 
different  employers  can  drop  very  valuable 
information  in  the  course  of  a  conversation 
which,  when  repeated  to  the  several  pro- 
prietors may  be  made  use  of  in  such  a  way 
as  to  play  havoc  with  business  plans.  It  is 
liable  to  prove  far  more  injurious  for  em- 
ployes to  mention,  even  in  a  casual  way, 
defects  in  the  business,  than  for  competitors 
to  circulate  any  amount  of  unfavorable 
reports,  as  jn  the  latter  case  very  great 
allowances  are  usually  made,  which,  of 
course,  can  not  be  expected  in  the  former, 
Merchants  who  are  most  wise  make  sure 
that  their  business  affairs  and  plans  are  not 
generally  known. 


SIMPLIFIED  CUSTOMS  ROUTINE. 

The  receipt  by  importers  of  sample  par- 
cels through  express  has  for  a  long  time 
been  a  source  of  trouble  and  complaint  owing 
to  the  fact  that  before  they  could  get  these 
parcels  it  was  necessary  for  them  to  go 
through  all  the  formalities  that  are  required 
to  get  valuable  parcels  out  of  the  custom 
house.  Collector  Kilvert,  of  Hamilton,  has 
been  in  communication  with  the  department 
on  the  subject,  and  the  result  has  been  that 
a  new  regulation  will  be  put  into  force  as  an 
experiment,  and  if  it  works  well  it  will  re- 
main  permanent. 

Hereafter,  importers  receiving  by  express 
sample  parcels  of  little  value  can  get  them 
simply  by  going  to  the  customs  warehouse 
and  signing  their  names  in  a  book  kept 
there  for  the  purpose  of  showing  that  they 
have  received  the  parcels  consigned  to  them. 
This  si  Tiple  formula  will  be  observed  when 
the  sample  parcels  do  not  exceed  $10  in 
value  ;  all  which  are  valued  above  that  figure 
will  be  subject  to  the  ordinary  customs  re- 
gulation. 

Of  course  this  new  regulation  does  not 
affect  the  express  company's  regulations. 
Before  a  parcel  is  delivered  by  the  customs 
authorities  it  will  be  necessary  to  get  an  order 
for  it  from  the  express  company. 


AN  EASY  METHOD  OF  BECOMING 
RICH. 

Andrew  Jackson's  Tennessee  friend  who, 
according  to  "Old  Hickory's"  statement  to 
James  Buchanan,  "  made  a  large  fortune  by 
minding  his  own  business,"  offers  an  example 
of  a  method  of  successful  accumulation 
which  deserves  more  general  imitation.  It 
is  not  to  be  supposed,  of  course,  that  the 
Tennessee  capitalist  who  was  so  indifferent 
to  other  folk's  affairs  had  no  other  talents  ; 
he  was,  we  dare  say,  a  sharp,  shrewd  man 
of  business.  This  business,  we  are  justified 
in  believing,  grew  to  such  an  extent  as  to 
become  the  marvel  of  the  neighborhood  and 
even  attracted  the  attention  of  the  President 
of  the  United  States.  Few  men  of  business 
who  make  it  their  policy  to  push  their  own 
trade  and  let  their  neighbor's  affairs  alone 
can  expect  their  virtues  to  become  a  matter 
of  historical  record,  as  have  those  of  the 
reticent  Tennessean,  but  that  they  will  there- 
by in  a  majority  of  cases  ;  at  least,  attain 
prosperity,  there  can  be  little  question.  The 
chief  object,  no  doubt,  the  merchant  has  in 
view  who  devotes  much  of  his  time  to  prying 
into  the  affairs  of  his  competitors  in  trade,  is 
to  secure  points  to  be  used  to  the  supposed 
disadvantage  of  the  latter  with  customers 
and  friends.  We  have  known  of  such  whose 
satisfaction  in  finding  out  a  bit  of  scandal  to 
be  used  in  this  manner  was  greater  than 
that  felt  in  selling  a  good  bill  of  goods. 
Such  men  make  the  mistake  of  supposing 
that  throwing  mud  at  a  rival  builds  up  their 
own  business  at  his  expense,  when  in  fact, 
the  result  is  always  just  the  reverse.  The 
social  reformer  who  is  widely  traduced  soon 
becomes  famous  and  finds  abuse  the  best 
aid  to  success.  So  the  business  man  whose 
rivals  make  him  the  object  of  special  atten- 
tion and  unfavorable  comment  may  safely 
regard  this  not  only  as  a  confession  of  their 
failure,  but  as  a  tribute  to  the  abilities  of 
their  more  successful  competitor.  —  S.  F. 
Country  Merchant. 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

crcnB_A_:isr    stove    ifxipie!    Ar^jRjsrisEL 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 
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In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest  cable  quota- 
tions, with  comparisons:  — 

This  week.  Last  week. 

Tin — Spot —        ^94  ios.  od.  £90  17s.  6d. 

Future —            91  ios.  od.  91   ios.  od. 

Copper,  B.E.S. —     57  to  60.  57  ios.  od. 

Lead,  S.E.                12  7s.    6d.  12  ios.  od. 

Spelter,                     2315s.  od.  23  15s.  od. 

Antimony,               44  00s.  od.  48  00s.  od. 

Tin  Plates — Cokes      13s.  3d.to  15s    13s.  6d. 

Pig  Iron — Scotch  \      „„        ,  , 

Warrants.        )     47s"  od  ^s.  od. 
N0.3  Middlesboro',    40s.   i^d.      40s.   i^d. 

MONTREAL  MARKETS. 

Montreal,  Aug  28,  1891. 

The  market  for  heavy  materials  of  all  kinds 
has  been  quieter  than  it  has  been  at  any  time 
during  the  season.  In  fact  most  of  the  prin- 
cipals took  advantage  of  the  quiet  spell  to  be 
out  of  town,  and  there  was  quite  a  squad  of 
the  iron  men  and  other  lines,  paid  the  various 
seaside  resorts  a  visit  recently.  There  is 
not  the  slightest  change  in  any  particular. 
PIG  IRON. 

There  was  no  change  in  pig  since  our  last, 
and  the  market  continues  as  dull  as  ever. 
Cable  advices  quote  makers  prices  6d.  to  is. 
lower  than  they  were  a  week  ago,  but  values 
here  are  the  same.  Business  has  been  very 
small,  and  the  only  sales  we  have  noted  has 
been  some  lots  of  Summerlee  at  $21  to  21.50, 
and  Carnbroe  at  $19.50  for  a  small  lot,  but 
this  would  be  shaded  on  for  a  large  quantity, 
and  other  descriptions  turnish  no  features, 
and  prices  are  the  same. 

BAR  AND  SCRAP. 

Bar  iron  continues  identically  the  same, 
with  a  small  jobbing  business  at  $2  or  there- 
abouts. Scrap  shows  no  change  but  the  feel- 
ing is  steady,  and  the  supply  is  not  large.  In 
fact  it  is  not  unlikely  that  scrap  at  a  reason- 
able figure  is  a  good  purchase  now. 

TIN  PLATES. 

This  article  shows  a  somewhat  steadier 
tendency,  and  prices  are  maintained.  The 
supply  here  does  not  show  any  increase  of  a 
material  kind.  Cokes  sell  at  $3.60  to  $3.75, 
and  charcoal  $4.25  to  $4.50, 


TEKNE   PLATES 

Since  the  recent  devolpments  there  has 
been  no  change  in  connection  with  this  line. 
From  all  accounts  a  considerable  quantity 
was  booked  on  Western  account  at  the  lower 
figure.     We  quote  $8  to  $8.25. 

CANADA  PLATES 

The  demand  for  Canada  plates  is  not 
brisk,  and  the  feeling  continues  easy.  The 
working  idea,  in  a  small  way  is  $2.75,  but  it 
is  certain  that  this  would  be  shaded  on  for  a 
round  lot. 

COPPER  AND  LEAD. 

There  is  no  change  in  Lead,  which  rules 
at  $3.50  to  $3.75.  Copper  is  the  same  as  be- 
fore $5.50  to  $6. 

NAILS. 

The  nail  market  rules  as  before,  and  busi- 
ness is  small.  We  quote  the  old  idea  $2.15 
to  $2.20,  as  a  nominal  basis. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "    3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         ....    4.20 

4  dy  to  60  dy         "         4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
The  movement  in  this  connection   is  only 
of  a    small    sorting    up  character.     A  good 
active  movement  is  anticipated  in  fall,  how- 
ever, if  the  conditions  turn  out  as  anticipated. 
BARB  WIRE. 
Business  is  of  an  ordinary  sort  in  this  arti- 
cle, the  old  bases  being  maintained  at  4^ct 
CHEMICALS 
There  is  no  change  in  chemicals,  business 
ruling  small  at  the  moment.     The  fail  move- 
ment is  expected  in  the  course  of  a  week,  but 
no  change  in  prices  is  likely  in  the  way  of 
better   trade.      The   demand   now   controls 
the  market,  a  leading   importing    firm  bring 
their  agents  here  and  the  price  they  stipulate 
stands  in  every  instance. 

OILS. 

The  oil  market  is  the  same.  Cod  is  a  scarce 
article  and  47c.  is  the  idea  now  for  any  busi- 
ness there  is  doing.  Seal  remains  at  47}4c. 
and  linseed  is  unchanged. 

LEADS. 

There  is  no  alteration  in  leads     We  quote 
choice  6  to  6j£c,  No.  1  $5.50,  No.  2  $5,  No. 
3  $4.50,  dry  white  6c,  red  ditto  4,54c. 
GLASS. 

The  glass  market  is  precisely  the  same 
and  what  small  business  there  is  doing  is  on 
the  old  basis,  $1.40  to  $1.50. 


BINDER  TWINE. 

Demand  has  been  good  for  the  article,  but 
the  trust  price  is  not  changed,  and  we  quote 
the  old  range  9  to  14c.  according  to  brand. 
NAVAL  STORES. 

There  is  a  fair  business  doing  in  naval 
stqres,  and  the  prespects  are  much  better 
than  they  were.  Owing  to  competition  in 
the  States  the  price  of  manilla  rope  is  % 
lower,  and  turpentine  is  steady  under  a  fair 
demand.  We  quote  : —  Turpentine,  57  to 
58c;  rosin,  $2  to  $4.25,  as  to  brand;  coal 
tar,  $4  to  $4.25;  cotton  waste,  5Xc  for  color- 
ed, and  7  to  ioc.  for  white;  oakum,  5^  to 
7 /4c;  and  cotton  oakum,  10  to  I2j£c.  Cord- 
age is  steady,  with  Sisal  at  9  *4c  for  7-16  and 
upwards,  and  1 5c.  for  deep-sea  line.  Pure 
manilla,  13c.  for  7-16  and  upwards,  and  14c. 
for  smaller  sizes. 

PETROLEUM. 

The  demand  increases  with  the  advance  of 
the  season  but  there  is  nothing  special  to 
mention  yet.  Canadian,  i2Xctoi2^c.at  Pe- 
trolea,  14c.  to  14^-  in  car  lots  at  Montreal 
and  15c.  for  single  casks.  American,  2o^c. 
in  car  lots  and  2iXc  in  10  brl.  lots,  21^  c 
in  5  brl.  lots  and  22c.  for  single  brl.  2  per 
cent,  off  for  cash  ;  American  benzine,  23c. 
to  25c.  and  Canadian  nXc-  to  15c. 


TORONTO  MARKETS. 

Toronto,  Aug  28,  1891. 

Trade  moves  steadily  at  its  August  pace 
in  both  metals  and  general  hardware.  Heavy 
metals  have  had  a  week  similar  to  that  de- 
scribed in  last  report.  A  seasonable  demand 
keeps  up  for  spelter,  copper  and  tin.  Hard- 
ware is  going  through  the  season  when  the 
demand  may  be  termed  nonedescript,  being 
not  decidedly  of  one  season  or  another,  but 
being  varied  and  wanting  in  strength.  Prices 
have  remained  pretty  steady.  The  Exhibi- 
tion is  expected  to  open  the  sluices  of  the 
demand  and  set  money  flowing  again.. 

Iron  and  Steel— There  are  few  symp- 
toms of  recovering  animation  in  the  metal 
markst,  which  has  to  wait  usually  on  a 
realized  harvest  for  a  fresh  start.  The  stove- 
makers  will  not  buy  pig  iron  freely  until 
after  the  fall  fairs,  and  the  same  is  true  of 
the  foundry  demand,  which  depends  upon 
the  agricultural  implement  manufacturers, 
whose  agents  usually  report  after  the  fairs  as 
to  the  outlook  for  another  season's  trade. 
The  demand  that  keeps  the  foundries  going 
these  days  is  a  light  one  and  suffices  only  to 
keep  a  reduced  number  of  operatives  at 
work.  There  have  been  a  few  small  sales 
of  pig  iron,  and  an  inquiry  was  reported 
to-day  for   a   200-ton   lot,   but   as   there  is 
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HARDWARE. 


MARKETS-  Continued. 

nothing  exciting  in  the  situation  business 
may  be  expected  to  wait  on  actual  require- 
ments, speculative  buying  having  little  mo- 
tive in  the  present  circumstances  of  the  mar- 
ket. Prices  continue  as  quoted. 
British- 


No.  1  Middlesboro  $20.75 
No.  3  Middlesboro  $19.75 
Carnbroe  $20.50. 


No.  1  Calder  $23. 

No.  3  Calder  $22. 

No.  lSum'xlee  $22.75 
American — 

Soft  Southern  $20.50-«21.50. 

Scotch  $22.50-$23.50. 

Rockwood  $21-821  50, 

Gloss  $22-$23 

Woodward  $22-*23. 
Canadian- 
No.  1  Siemens  $22.50. 
"    2         "  $21.50. 

"    3         "  $21. 

An  advance  in  United  States  freights  is 
looked  for  early  in  September.  This  will 
probably  accelerate  business  in  importations 
before  that  date. 

Bar  iron  is  receiving  some  attention,  and 
will  probably  be  a  very  active  line  before  the 
season  is  far  on.  Ordinary  quotes  at  $2.05, 
and  refined  at  $2.10.  The  machine  shops 
are  not  busy  yet,  hence  the  manufactured 
iron  and  steel  trade  is  unchanged. 

Copper  —  Some  large  lots  for  building 
purposes  have  been  sold  this  week.  Busi- 
ness is  brisk  and  prices  are  steady  at  quota- 
tions given  a  week  ago,  namely,  14^  to  15c. 
for  ingots  and  18  to  20c.  for  sheets.  All 
orders  are  now  placed. 

Tin — Is  quite  active.  The  demand  is 
always  more  or  less  lively  throughout  the 
year,  but  it  is  better  now  than  it  is  usually 
found  in  late  August.  Prices  are  23  to  24c. 
for  lamb  and  flag  56ft  ingots,  23  to  23  l/2  for 
Straits  100  ft  ingots,  and  24  j£  to  25  for 
strips. 

Lead — Has  not  emerged  from  the  dul 
condition  in  which  it  has  lain  for  some  time. 
Pig  in  round  lots  is  easy  at  3%c  and  4c.  for 
ordinary  trade  lots.     Bars  are  4^  to  5c 

Zinc  and  Spelter— Are  in  large  request, 
the  number  of  transactions  involving  round 
lots  being  greater  than  for  some  time. 
Prices  remain  as  quoted  a  week  ago.  Zinc 
is  6'4  to  634'c.  for  sheets,  and  6  to  6%c.  for 
blocks.  Zinc  and  spelter  is  quiet  at  SXC- 
for  domestic  and  6c.  for  imported. 

Antimony — Is  neither  more  nor  less 
active  than  ever.  It  is  almost  lifeless  at 
14^  to  15c.  for  Cookson's,  and  13X  to  14c. 
for  other  grades 

Tin  Plates — Deliveries  for  September 
and  October  are  coming  in  now,  which 
means  cheaper  plates  on  the  market.  Con- 
sequently the  general  l^vel  of  prices  is  con- 
siderably   lower.      There    is    not    now    so 


general  an  opinion  that  prices  will  sink  much 
farther,  as  many  of  the  Welsh  works  are 
closed.  This  concentrates  business  and 
reduces  the  output.  I  C  coke  is  $4  to  $4.25, 
IC  charcoal  $4.50  to  $4.75,1  X  charcoal  $5.50 
to  $5.75,  I  X  X  charcoal  $6.50  to  $6.75,  D  C 
charcoal  $4. 50. 

Terne  Plates — The  duty  prevents  that 
drop  in  prices  which  was  looked  for.  Quo- 
tations are  steady  at  $8.25  to  $8.50.  There 
is  no  very  marked  activity  in  the  trade. 

Canada  Plates — Are  now  at  the  begin- 
ning of  their  season  and  are  the  object  of  a 
quite  smart  demand.  The  delivery  is  back- 
ward. For  immediate  business  the  price  is 
$2.90  to  $3.10,  and  for  future  $2.85  to  $3. 

Galvanized  Sheet  Iron— Is  receiving 
its  usual  fair  amount  of  attention,  being  a 
line  that  seldom  declines  from  moderate 
activity.  Prices  are  slightly  easier.  They 
are  :  for  16  to  24  gauge  4%  to  5Xc->  f°r  20 
gauge  5  to  SHC-  and  for  28  gauge  5^  to 
S^c. 

Builders'  Hardware— is  coming  into 
its  season  very  promisingly.  The  demand 
for  hinges,  nails,  etc.,  is  opening  up  very 
well.  A  good  fall  is  believed  to  be  ahead  of 
the  trade. 

Cut  Nails — Continue  to  quote  at  $2.20 
net  in  car  lots  from  Montreal  and  $2.30  at 
four  months,  shipment  from  stock. 

Horse  Nails — Are  firmer  at  60  to  60  and 
5  per  cent,  from  list. 

Cordage — Has  dropped  to  a  lower  quota- 
tion. The  basis  is  now  12X  to  i2)4c.  for 
manilla,  %}(  to  8^c.  for  sisal,  and  %%  to 
8>£c.  for  New  Zealand. 

Wire — Quotes  still  at  i2>£  percent,  from 
list  with  ioc.  additional  to  net  price  for 
freight. 

PAINTS,  OILS   ANT)  COLORS. 

Business  is  rather  better  than  it  was, 
though  there  is  still  room  as  well  as  time  for 
considerable  improvement.  The  season  is 
not  yet  sufficiently  advanced  for  any  marked 
improvement.  Linseed  oil  is  unchanged, 
though  probably  the  lowest  point  in  last 
week's  prices,  which  was  59  to  60c.  for  raw 
and  62  to  63c.  for  boiled,  might  not  be  prac- 
ticable now.  Turpentine  is  steady  at  55  to 
56c,  and  castor  oil  is  %%  to  9c.  White  lead 
is  steady  at  5^c.  All  other  lines  are  on  last 
week's  basis. 

GLASS. 

Stocks  continue  to  dwindle,  and  staples  of 
many  sizes  are  out.  The  demand  is  good, 
as  building  is  re-commencing.  Advices  from 
the  Belgian  market  report  the  discount  to  be 
very  much  less  than  that  of  a  year  ago,  which 
means  higher  prices  for  fall  shipments. 


OLD  MATERIAL. 

There  is  a  pause  in  the  movement  towards 
improvement  in  this  market  which  was  noted 
last  week.  Things  are  as  dull  as  ever  again. 
The  supply  is  large  and  the  demand  from 
the  foundries  almost  at  a  standstill.  Prices 
are  as  follows: — No.  1  heavy  scrap,  65  to 
blYzZ.  per  100  lbs.;  stove  cast  scrap,  42  to 
45c.;  No.  1  wrought  scrap  62 >£  to  67^0;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  gj4  to 
io^c. ;  heavy  scrap  copper  ioj^  to  io^c.  ;  old 
copper  bottoms,  %l/2  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8X  to9c;  scrap  lead  2>£  to  2^c; 
scrap  zinc,  2  to  2^c;  scrap  rubber,  2%  to 
2j^c.  ;  country  mixed  rags,  90c.  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PETROLEUM. 

Local  business  is  improving.  Prices,  how- 
ever are  stationary. 

The  Petroha  Advertiser  reports  :  Petrolia 
Crude  $1.34^  per  bbl.,  Oil  Springs  crude 
U-34H  per  bbl.  This  being  the  dullest 
season  of  the  year  for  the  refined  trade,  an 
excellent  opportunity  is  now  offered  to  the 
refining  interest  of  absorbing  surplus  stocks 
of  crude.  This  opportunity,  though,  does  not 
seem  to  be  readily  taken  advantage  of,  by 
the  majority  of  the  refiners,  as,  with  but  two 
exceptions  their  stocks  of  the  raw  material 
are  pretty  well  kept  up  by  the  individual 
stockholders  in  the  various  interests,  being 
large  producers.  They  claim  that  the  price 
of  crude  is  too  high  as  compared  with  that 
they  get  for  refined,  to  warrant  any  specu- 
lative market.  There  is  one  thing  certain 
that  the  producers  are  playing  right  into  the 
manufacturer's  hands  by  the  continual  run 
of  the  drill.  There  are  actually  being  finished 
over  one  hundred  new  wells  per  month 
throughout  this  oil  region.  As  quite  a  large 
refining  capacity  has  been  added  to  the  sev- 
eral refineries  since  last  fall's  trade,  it  is  ob- 
vious that  a  control  of  the  crude  stock,  will 
give  to  the  interest  holding  such  control,  a  large 
command  of  the  trade — a  leverage  by  the 
way  the  refiners  have  nearly  always  man- 
aged to  obtain,  and  can  easily  be  done  by 
the  producers  drilling  for  an  increased  pro- 
duction, causing  the  crude  market  to  be 
uncertain  and  speculative.  The  conjectural 
question,  which  must  as  the  fall  approaches, 
be  what  is  probably  the  actual  supply  of 
crude  in  Petrolia?  It  will  be  to  the  interest 
of  the  producer  to  endeayor  to  create  the 
impression  that  there  is  not  enough  "  to  go 
around,"  but  it  is  equally  to  the  advantage 
of  those  who  need  stocks  and  have  not  got 
them  that  there  should  be  a  suspicion  of 
existence  of  hoarded  stores,  which  may  be 
opportunely  thrown  upon  the  market  when 


We  were  never  in  better  position   to  supply,  and  customers   may 
rely  on  getting  every  advantage  of  the  market. 

7  NEW  LINES  OF  STOVES  THIS  SEASON. 

Something  new  in  nestable  pipes,  25  in  crate.   Cheapest  yet  quoted. 

It  will  pay  you  to  find  what  we  have   to  offer  before  giving 
any  orders, 

We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 
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MA  RKETS—  Continued. 

the  proper  time  comes,   to  demoralize  the 
market.     All   such   conjecture    may  be   set 
down  as  purely  speculative.     The  price  of 
crude  oil  on  to-day's  exchange  was  firm  at 
$i-34/z-     Refined  is  quoted  at  i2>£  to  13c. 
in  barrels,  and  oj^c.  in  tank  cars,  f.o.b.  here, 
less  two  per  cent  off  for  cash. 
HIDES,  ETC. 
Hides— Are  steady  at   5  to  5>£c  for  No. 
1  green,  and  6'/ic.  for  cured. 
WOOL — Does  not  improve  at  18  to  19c. 

COAL. 
The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.25  $4.70  $4.40 

"      Net 3.79  4.19  3.92 

Egg  Gross 4.35  4.80  4.50 

"     Net 3.88  4.28  4.01 

Stove  Gross 4.35  4.80  4.50 

"     Net 3.88  428  4.01 

Chestnut  Gross...    4.35  4.80  4.50 

Net 3.88  4.28  4.01 

AMERICAN  METAL  MARKET. 

NEW  YORK,  Aug.  27, 1891. 

Local  mill  and  furnace  agents  furnish  no 
points  that  are  suggestive  of  any  radical 
change  in  the  condition  of  the  iron  and  steel 
trades.  Advices  from  other  centres  indicate 
that  the  quiet  condition  of  affairs  here  merely 
reflects  the  general  experience  in  nearly  all 
branches  of  the  industry.  Exceptional  in- 
stances of  fair  orders  for  some  class  of  pro- 
ductions being  placed  come  to  notice,  but 
these  are  so  few  that  they  attract  little  more 
than  passing  attention,  and  afford  no  relief 
from  the  monotonous  quietude  that  has  pre- 
vailed for  several  months.  Here  and  there 
the  trying  inaction  has  the  effect  of  softening 
values  somewhat,  but,  taken  as  a  whole,  the 
market  stands  up  well  against  the  force  of 
adverse  conditions  and  the  absence  of  any 
serious  break  would  indicate  that  producers 
have  not  lost  all  laith  in  a  turn  for  the  better 
during  the  fall  season. 

(n  foundry  pig  iron  the  only  movement 
out  of  the  ordinary  routine  has  been  a  trans- 
action involving  about  500  tons  No.  2,  a 
Northern  brand,  at  about  $15.25  per  ton. 
The  block  was  a  second-hand  lot  and  sold 
on  strictly  net  cash  terms.  Beyond  this 
merely  the  routine  trade  has  taken  place, 
nearly  all  of  which  was  at  practically  the 
same  prices  that  have  ruled  since  the  begin- 
ning of  the  month.  Northern  brands  sell 
chiefly  at  prices  within  the  range  of  $17  to 
$18  for  No.  1  and  $16  to  $16.50  for  No.  2. 
The  extremes  on  Southern  brands  are  $16.25 


to  $17.25  for  No.  1,  $15.50  to  $16  for  No.  2 
and  $14.75  t0  $'5-25  for  No.  3.  Grey  forge 
is  weak  at  prices  equivalent  to  $14  to  $14.50 
here.  The  dulness  in  several  branches  of 
the  steel  trade  so  limits  the  outlet  for  Besse- 
mer pig  that  prices  are  rather  weak  at  $1 5.50 
to  $16  at  furnace,  and  those  for  other  steel- 
making  material  wholly  nominal.  Spiegel- 
eisen  is  valued  at  about  $27.50  to  $28.50  for 
20  per  cent,  and  ferro  manganese  80  per 
cent,  at  $63.50  to  $64.50.  Old  material  is 
very  slow  and  quoted  nominal  at  about 
$20.50  to  $21  for  iron  tee  rails,  $17  for  steel 
rails  and  $20  to  20.50  for  No.  1  wrought 
scrap  iron,  all  f.o.b.  cars  at  shipping  point. 

The  marking  up  of  spot  prices  in  London, 
carrying  the  same  to  12s  6d  over  futures,  has 
operated  to  check  the  downward  tendency 
of  values  in  the  local  market.  This  manipu- 
lation, in  turn,  appears  to  have  dwarfed 
speculative  movement  in  the  metal,  although 
facilitating  sales  to  the  out-of-town  trade  in 
some  degree.  The  speculative  dealings 
since  Friday  aggregate  less  than  100  tons, 
nearly  all  of  which  were  August  and  Sep- 
tember delivery  at  20.05c,  and  October  at 
20.10C  Cash  prices  for  10-ton  lots  at  the 
close  were  20.00  to  20.05c,  and  for  jobbing 
quantities  over  20%  to  2o#c  was  excep- 
tional. London  cables  were  ^91  17s  6d  for 
spot  and  ^91  5s  for  futures. 

Copper— On  the  Metal  Exchange  sales 
were  recorded  of  50,000  fts.  Lake  Superior 
ingot  copper  at  12.20c.  spot,  and  50,000  fts. 
for  September  delivery  at  the  same  price. 
Outside  dealings  have  been  on  a  moderate 
scale  and  the  demand  is  spiritless,  but  sell- 
ers make  pretension  of  greater  firmness  and 
generally  name  \2%c.  as  being  a  close  price. 
Casting  brands  are  quoted  at  1 1  %  to  nyic, 
but  sell  in  a  limited  way  or.ly.  The  London 
markets  has  remained  very  steady.  Latest 
quotations  by  cable  for  merchant  bars  were 
,£52  10s.  for  spot  and  ^53  future. 

Lead — Of  pig  lead  additional  500  tons 
have  been  taken  by  consumers  at  4.45  to 
4.47 }4c,  and  the  extent  of  the  business  done 
during  the  past  week  or  ten  days  gives  the 
market  a  decidedly  firm  tone.  At  present 
4>£c  is  evidently  a  close  price,  and  smelters 
offer  sparingly. 

Spelter — No  further  change  has  taken 
place  in  the  spelter  market.  Good  Western 
brands  are  quoted  at  4.95  to  5  with  some 
urgency  in  the  offering  from  certain  quarters, 
but  consumers  purchase  indifferently. 

Tin  Plate— Tin  plate  prices  are  firm 
nearly  all  along  the  line  under  the  influence 
of  the  better  business  noted  last  week,  and 
at  present  the  offering  is  reserved.  Demand 
is  running  very  fair. 


SELECTING  AND  TESTING   EMERY 
WHEELS. 

Every  maker  of  emery  wheels — and  their 
name  is  legion — claims  to  have  the  best  in 
the  market;  and  as  every  consumer  of  this 
class  of  goods  is  naturally  desirous  of  buy- 
ing the  best,  it  becomes  a  problem  some- 
what difficult  of  solution,  if  his  only  informa- 
tion as  to  comparative  merit  is  to  be  derived 
from  the  statementsof  thecompeting  parties. 
What  user  of  emery  wheels  is  not  familiar 
with  the  emery-wheels  salesman  !  And  what 
guide  is  there  to  enable  him  to  make  an  in- 
telligent selection  ?  He  is  using  a  certain 
make  of  wheel,  and,  so  far  as  he  can  judge, 
finds  it  satisfactory.  A  salesman  calls  and 
shows  his  samples,  claiming  superiority  to 
all  other  makes  on  certain  alleged  improve- 
ments in  material  or  process  of  manufac'.ure. 
If  he  cannot  secure  an  order  outright  he  of- 
fers to  put  in  a  wheel  on  trial,  and  generally 
in  competition  with  any  other  make  or  makes 
which  may  be  in  use  in  the  establishment. 
And,  as  the  only  way  to  decide  the  question 
is  apparently  the  one  offered,  the  salesman 
usually  secures  his  trial  order. 

But  as  there  are  many  qualities  in  a  wheel 
which  must  be  considered  in  the  selec- 
tion of  a  particular  make  in  such  an  ex- 
pensive class  of  goods,  this  test  becomes  a 
matter  of  considerable  time  and  careful 
watching,  in  order  to  obtain  facts  and  avoid 
being  misled  by  seemingly  good  or  bad  re- 
sults, which  may  ba,  in  reality,  entirely  fal- 
lacious. It  is  absolutely  essential  to  use  the 
different  wheels  under  exactl>  the  same  con- 
ditions if  accurate  information  is  desired, 
and  this,  in  the  ordinary  method  of  testing, 
by  using  the  wheels  independently  on  every- 
day work,  is  an  impossibility.  Many  an  ex- 
cellent wheel  has  been  discarded  in  favor  of 
one  greatly  its  inferior  by  reason  of  this  dif- 
ficulty, and  the  user  goesonhis  way  rejoicing 
in  the  belief  that  he  has  made  a  judicious 
selection,  frequently  never  finding  out  to  the 
contrary. 

In  consideration  of  the  importance  of  the 
subject,  a  few  suggestions  as  to  the  essential 
qualities  of  a  good  wheel  and  the  method  of 
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testing  and  selecting  a  suitable  make  may 
not  come  amiss  to  those  who  have  not  the 
necessary  information  to  guide  there- 
in order  to  suit  the  different  classes  of 
work,  wheels  are  made  of  many  different 
grades,  as  regards  kind  and  quality  of  the 
abrasive  material,  bond,  structural  condition, 
etc.  Each  maker  has  his  own  arbitrary  sys- 
tem of  classification  and  designation,  which 
conveys  no  information  to  the  purchaser 
which  would  enable  him  to  judge  of  their 
quality  or  adaptibility.  Some  manufacturers 
make  great  claims  to  superiority  from  the 
alleged  use  of  pure  corundum  instead  of 
emery  as  the  material  for  their  wheels.  And 
many  consumers,  misled  by  these  state- 
ments, are  firm  believers  in  the  superiority 
of  the  former.  It  is  a  self-evident  fact  that 
the  essential  quality  is  always  adaptability 
to  the  requirements  of  the  case.  As  corun- 
dum is  one  of  the  forms  of  sapphire,  and 
next  in  scale  of  hardness  to  the  diamond,  it 
is  argued  that  it  must  be  the  better  material, 
but  that  does  not  follow,  necessarily,  any 
more  than  it  would  in  a  steel  cutting  tool. 
A  chipping  chisel  made  full  hardness  would 
hardly  prove  serviceable  for  the  purpose, 
for  a  lathe  hand  tool  it  must  be  made  as 
hard  as  possible. 

For  some  kinds  of  grinding  corundum  is 
unquestionably  the  better  material,  while  for 
others  the  preference  should  be  given  to 
emery.  And  it  is  frequently  found  that  a 
judicious  mixture  of  the  two  will  give  the 
best  results.  The  grade  of  material — i.  e., 
its  physical  condition  of  comparative  coarse- 
ness, designated  by  numbers,  which  are  re- 
cognized commercially  as  a  standard — must 
be  that  best  suited  to  the  character  of  the 
work.  In  its  structural  condition  the  whole 
should  be  as  porous  and  open,  proportionate- 
ly to  the  grade  of  the  material,  as  will  enable 
it  to  retain  the  necessary  cohesion,  but  if 
carried  to  excess  this  feature  not  only  ren- 
ders the  wheel  friable  and  therefore  waste- 
ful, but  increases  the  liability  to  fracture 
from  centrifugal  force.  The  nature  of  the 
material  forming  the  bond  is  one  of  the  most 
important  considerations  to  the  manufacturer 
and  user  of  wheels,  and  to  the  latter,  pro- 
bably, the  one  feature  to  guide  him  in  mak- 
ing his  selection  of  such  as  are  worth  his 
while  to  test.  There  are  many  radically  dif- 
ferent substances  used,  such  as  India  rubber, 
shellac,  silicate  of  soda,  and  even  adhesives 
which  are  really  soluble  in  cold  water.  There 
is  another  class  of  wheels  in  which  the  bond 
is  made  by  incorporating  with  the  plastic 
mass  a  certain  percentage  of  ground  silicate 
which  possesses  the  requisite  degree  of 
toughness.  After  drying,  the  whole  is  ex- 
posed to  a  sufficiently  high  temperature  in 
the  furnace  to  effect  the  thorough  fusion  and 
absorption  of  the  silicate,  thus  securing  a 
strong  bond  and  open  structure,  and  the 
power  of  resisting  all  ordinary  solvents. 
Also,  the  bond  itself  has  an  abrasive  action 
on  the  work,  and  unlike  some  of  those  pre- 
viously named,  is  not  liable  to  gum  or  glaze 
from  the  heating  of  the  work  by  the  friction 
of  grinding.  The  wheel  is  termed  "vitrified," 
and  is  made  by  many  of  the  leading  manu- 
facturers. 

Many  attempts  have  been  made  to  guard 
against  the  dangerous  liability  of  wheels  to 
bursting  from  the  centrifugal  force  due  to 
the  high   periphery  speed   essential  to   the 


attainment  of  the  best  results.  Various 
mechanical  contrivances  have  been  tried, 
and  some  are  still  in  use,  for  this  purpose  ; 
but  it  is  safe  to  assert  that  the  best 
security  lies  in  the  character  of  the  bond 
giving  sufficient  tenacity  to  the  mass  of 
the  wheel  to  enable  it  to  safely  resist  the 
strains  due  to  its  speed  and  the  rough 
usage  it  may  receive  at  the  hands  of  careless 
workmen.  As  the  proper  speed  is  always 
plainly  marked  on  the  label  of  each  wheel,  it 
is  but  very  rarely  that  an  accident  happens 
except  from  careless  usage. 

In  ordering  wheels  for  the  purpose  of  com- 
parative tests  it  is  always  best  to  leave  the 
selection  of  grade  and  quality  to  the  manu- 
facturer, giving  him  as  exact  information  as 
possible  in  regard  to  character  of  the  work, 
whether  brass,  steel,  wrought  or  cast  iron, 
and  whether  hard  or  soft,  also  the  size  and 
weight  of  the  piece  and  the  maximum  and 
minimum  surfaces  in  contact  with  the  wheel. 
Of  course  the  quality  of  surface  required 
must  be  stated.  The  experience  of  the 
manufacturer  will  enable  him  to  judge  pretty 
accurately  as  to  which  grade  of  his  wheels 
will  give  most  satisfactory  results  ;  but  it 
may  occasionally  happen  that  he  will  prefer 
not  to  risk  the  result  on  the  performance  of 
one  grade  and  may  deliver  two  or  more  for 
the  test. 

As  before  mentioned,  the  usual  method  of 
testing  wheels  by  subjection  to  ordinary 
everyrday  use  is  barren  of  results,  so  far  as 
accurate  comparisons  are  concerned.  What 
is  desired  from  such  trials  is  to  ascertain 
which  make  of  wheel  is  the  most  efficient 
and  economical.  There  may  be  many  de- 
vices of  an  elaborate  and  expensive  nature 
which  would  give  accurate  information, 
but  these  are  so  rarely  available  that 
some  more  simple  method  is  needed.  The 
following  is  suggested  as  being  capable 
of  the  closest  results,  and  at  the  same 
time  inexpensive,  and  requiring  no  special 
skill  in  arranging  and  making  the  test. 
An  average-sized  wheel  should  be  selected 
— say  18  inches  diameter  by  %%  inches 
face.  Any  of  the  ordinary  makes  of 
grinding  machines  may  be  used.  Weigh 
the  wheel  accurately,  and  after  securing  it 
on  the  mandrel  or  spindle,  set  the  rest  as 
closely  to  the  wheel  as  will  allow  necessary 
clearance,  the  top  or  bearing  surface  being 
^6 -inch  below,  the  center  of  wheel.  Two  %■ 
inch  pins  should  be  driven  tightly  into  holes 
drilled  in  the  rest  on  a  line  with  each  edge 
of  the  wheel  face;  or,  if  preferred  as  a  mat- 
ter of  additional  security,  the  holes  may  be 
tapped  and  cap  screws  used  in  place  of  the 
pins,  being  made  to  pass  through  a  plate  or 
clap  of  about  ^  x2  inch  iron,  y/z  inches 
long.  The  screws  must  be  long  enough  to 
leave  a  space  of  13-16  inch  between  the 
clap  and  face  of  rest.  Back  of  the  rest,  about 
12  inches  distant,  rig  a  pair  of  2  x  4  inch 
wooden  uprights,  fastened  firmly  to  cleats 
nailed  to  the  floor,  and  having  diagonal  brac- 
ing front  and  back.  The  uprights  should  be 
4  inches  apart  and  held  securely  in  that  posi- 
tion by  being  nailed  to  a  block  placed  be- 
tween them  about  1  inch  below  top  of  rest. 
A  pair  of  wooden  sheaves  4  inches  diameter 
by  X"'ncn  face>  and  grooved  for  ^(-inch 
rope,  should  be  placed  to  run  on  a  7-16-inch 
bolt  passing  through  the  uprights  and  carry- 
ing a  piece  of  ,5^-inch  gas  pipe  to  serve  as  a 
friction  roller.  The  top  of  this  roller  should 
be  l/%  inch  above  face  of  rest.  The  sheaves 
should  have  a  common  J^-inch  plate  washer 
on  each  side,  and  have  no  more  end  play 
than  is  necessary  to  enable  them  to  revolve 
freely.  A  piece  of  ordinary  merchant  bar 
iron  Y  x  2K  inches  by  37  inches  long  is  to 
be  used  for  the  test   piece.     Drill   a  Y%  inch 


hole,  edgewise,  about  Yz  inch  from  the  end, 
and  weigh  the  bar.  Place  the  solid  end  un- 
der the  clamp  on  the  rest,  and  pass  a  piece 
of  X"'ncn  cotton  rope  through  hole  in  the 
outer  end.  Lead  the  ends  of  the  rope  over 
top  of  sheaves  and  fasten  equal  weights  on 
each  sufficient  to  give  a  little  more  than  the 
ordinary  hand  pressure  of  the  work  against 
the  face  of  the  wheel.  The  weights  should 
be  placed  high  enough  above  the  floor  to  al- 
low of  a  fall  of  25  inches. 

The  machine  may  then  be  started  and 
time  noted.  Observe  the  action  of  the 
wheel  closely  to  see  that  the  amount  of 
weight  is  correct,  and  that  it  is  cutting  at 
its  best ;  also  note  the  effect  as  to  heating  on 
the  test  piece.  Allow  the  grinding  to  con- 
tinue uninterruptedly  until  24  inches  of  the 
bar  have  been  removed,  and  note  the  time. 
Weigh  the  test  piece  and  wheel  and  subtract 
from  their  original  weights  to  ascertain  the 
amount  of  each  which  has  been  consumed 
during  the  test.  These  quantities,  together 
with  the  time  of  test,  are  what  are  required 
for  the  comparison. 

The  other  wheels  to  be  tried  should  be 
subjected  to  the  same  manipulations,  using 
test  pieces  of  same  character  and  from  the 
same  bar,  the  only  change  being  in  varying 
the  amount  of  weight  to  give  pressure  which 
will  enable  the  wheel  to  work  to  best  advan- 
tage. It  is  best  to  complete  the  record  by 
noting  these  weights  for  comparison.  After 
all  the  wheels  have  been  tested  it  becomes 
simply  a  matter  of  comparing  the  cutting 
properties  of  the  wheel  from  the  weight  of 
iron  consumed  and  the  time  required  for  its 
accomplishment.  The  relative  durability  of 
the  wheels  is  shown  by  comparing  the 
weights  consumed  in  proportion  to  weight  of 
iron.  Should  the  results  be  so  close  as  to 
warrant  any  uncertainty  in  deciding,  the 
operation  can  be  repeated  until  the  wheels 
have  been  worn  down  to  half,  or  less,  of  their 
original  weights,  and  if  the  results  are  still 
close,  there  will  be  very  little  choice  between 
the  wheels.  It  will  be  well  to  observe  dur- 
ing the  running  whether  the  wheels  show 
signs  of  glazing  to  any  serious  extent,  as 
this  is  an  important  point.  It  will  be  seen 
that  this  method  is  capable  of  any  modifica- 
tions necessary  to  ascertain  the  adaptability 
of  the  wheels  to  particular  kinds  of  work  or 
material,  although  the  results  of  above  tests 
will  indicate  the  relative  efficiency  and  dura- 
bility for  any  and  all  purposes. 

One  of  the  principal  aims  of  the  manu- 
facturer is  the  attainment  of  close  uniform- 
ity not  only  in  all  parts  of  the  same  wheel, 
but  one  wheel  with  another  of  the  same 
grade.  In  all  standard  makes  this  maybe 
regarded  as  sufficiently  reliable  to  warrant 
the  selection  of  the  make  showing  the  best 
results  from  the  test.  Of  course  the  question 
of  price  is  an  important  element  in  the  selec- 
tion, as  a  superiority  of  say  5  per  cent,  in 
durability,  if  at  an  additional  cost  of  5  per 
cent.,  shows  nonet  gain,  and,  if  there  is  a 
greater  difference  in  price,  the  less  durable 
wheel  will  be  the  cheaper.  The "  care  of 
wheels  in  use  is  a  point  well  worthy  of  the 
attention  of  foremen,  as  the  life  of  even  the 
best  makes  depends  to  a  great  extent  on  the 
care  which  they  receive.  As  soon  as  it 
shows  the  least  sign  of  running  out  of  true, 
the  wheel  should  be  turned  off,  using  either 
a  diamond  tool  or  theordinary  wheeldresser. 
The  least  disturbance  of  accurate  balance  at 
the  high  rotative  speed  causes  rapid  increase 
of  the  trouble,  and  not  only  affects  the  wheel, 
but  flats  the  journals  of  the  mandrel.  -Iron 
age.  

Goods  conveniently  locutod  save  time,  money 
and  temper  in  showing. 
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WHAT  ARE  GOOD  PRICES  ? 

Says  G.  B.  K.,  in  N.  Y.  Hardware  :  The 
following  letter  has  reached  me,  being  for- 
warded through  the  offices  of  Hardware  : 

To  "  G.  B.  K."  :  We  read  "  Jottings  of  a 
Retail  Dealer "  with  pleasure  and  profit. 
We  would  like  you  to  define  approximately 
in  per  cent,  these  terms  : 

Good  prices. 

Fair  Frices. 

Close  prices. 

We  presume  it  a  subject  of  general  inter- 
est especially  to  get  the  per  cent. 
Yours  respectfully, 

Retail  Hardware  Dealer. 

The  writer  of  this  request  is  rather  inde- 
finite. What  does  he  want  to  know  ?  The 
rates  of  percentage,  considered  "good," 
"fair"  or  "close,"  at  buying  or  at  selling  ? 
If  we  consider  them  at  buying  it  will  stand 
to  reason  that  terms  vary  with  the  quanti- 
ties we  buy,  the  place  where  we  buy  and  the 
kind  of  goods.  A  lot  of  nails  purchased  at 
the  mill  at  a  certain  figure  might  be  thought 
to  be  high-priced  at  the  ruling  prices  then 
and  there,  and  very  cheap  according  to 
prices  in  distant  localities.  It  is  therefore 
rather  useless  to  try  to  define  the  meaning 
of  the  above  terms  in  relation  to  buying,  but 
we  find  a  better  field  for  a  definite  answer 
when  we  take  their  relation  as  applied  to 
selling. 

If  a  retail  hardware  dealer  is  able  to  make 
from  25  to  35  per  cent,  on  his  outlay  then 


we  should  say  he  gets  good  prices  ;  if  he 
can  only  make  20  per  cent,  on  the  same,  I 
should  say  he  gets  a  fair  price,  but  if  in 
order  to  meet  competition  he  must  sell  at  a 
lower  rate  of  profit  than  thai,  say  at  only  10 
to  15  per  cent.,  I  would  say  that  he  sells  at 
very  close  prices. 

A  retail  dealer,  on  the  average,  must  make 
20  per  cent,  on  his  goods  or  he  had  better 
give  it  up.  There  are  of  course  exceptions 
to  the  rule,  but  they  must  be  exceptions,  and 
in  the  minority,  otherwise  it  looks  "blue" 
tor  the  dealer.  There  is  most  certainly  no 
reason  why  a  dealer  should  not  take  all  the 
profit  he  can  make  out  of  an  article,  if  the 
same  is  scarce  or  in  such  favor  with  his  cus- 
tomers, that  they  willingly  pay  a  good  price 
for  it.  It  would  be  foolish  indeed,  if  a  retail 
merchant  whose  customers  are  willingly 
paying  him  a  certain  price  for  an  article 
whose  consumption  cannot  be  artificially 
stimulated  (as  is  mostly  the  case  with  hard- 
ware) should  curtail  his  profit  merely  to  be 
acting  within  the  compass  of  a  business  rule. 
On  the  other  hand  if  the  article  is  of  such  a 
nature  as  to  demand  a  certain  amount  of 
work  to  be  handled  and  retailed,  then  you 
should  take  a  larger  percentage  of  profit 
than  when  goods  are  of  a  nature  that  retail- 
ing them  is  merely  an  act  of  delivering  them 
to  the  purchaser. 

Perishable  articles  must  bring  a  higher 
rate  of  profit  than  substantial  ones,  as  the 
risk  has  to  be  covered.  Small  articles  stand 
a  proportionately  larger  percentage  of  profit 


than  lesser  and  more  expensive  articles. 
There  are  such  things  as  doubling  your 
money  in  selling,  for  instance,  for  2  to  what 
cost  you  1  cent,  thereby  clearing  100  per 
cent.,  though  you  could  not  sell  it  at  a  larger 
rate  of  profit  if  you  wanted  to.  If  you,  by 
certain  lucky  coincidences,  were  to  buy  an 
article  under  its  regular  market  worth  it 
would  be  unwise  on  your  part  not  to  reap  the 
fruits  of  your  business  enterprise  and  instead 
of  getting  the  benefit  of  the  larger  profit  for 
yourself,  if  you  would  spoil  the  market  by 
cutting  the  prices,  when  you  by  holding 
them  up  might  clear  this  extra  profit. 

If  you  can  sell  an  article,  which  you  need 
not  keep  in  stock,  but  which  you  merely 
have  to  order  and  deliver,  with  a  profit  of  20 
per  cent.,  you  would  be  getting  a  good  price, 
while  a  profit  of  15  per  cent,  on  the  same 
would  yet  be  a  fair  percentage  of  gain,  but 
to  sell  it  at  10  per  cent,  would  mean  to  sell 
at  close  figures  from  the  standpoint  of  a  re- 
tail dealer.  But  circumstances  alter  cases, 
and  the  kind  reader  will  therefore  apply  his 
own  percentage  of  profits  to  be  taken  accord- 
ing to  the  merits  of  the  particular  cases. 

Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 
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&  a  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

WEITE    IFOIR    GiTTOT_A_TI03STS. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 


14 


HARDWARE 


AMERICAN  AND  FOREIGN 
STOREKEEPING  CONTRASTED. 

American  storekeepers  who  have  not  been 
abroad,  have  small  conception  of  the  advan- 
tages they  enjoy  in  this  country  over  those 
possessed  by  their  confreres  on  the  con- 
tinent, if  indeed  it  may  be  said  that  the 
foreign  storekeeper  enjoys  any  advantages 
or  conveniences  of  trade  at  all. 

To  begin  with  the  retailer  in  Europe  has 
almost  no  social  recognition  by  his  fellow 
men,  for  while  the  wholesaler  enjoys  a  cer- 
tain degree  of  popular  regard  such  as  is 
usually  shared  by  commoners,  the  small 
storekeeper,  especially  the  dealer  in  interior 
towns  and  villages,  is  considered  a  very 
commonplace  sort  or  a  person  indeed.  To 
the  English  storekeeper  this  is  more  or  less 
of  a  blow  for  he  craves  social  recognition, 
which  is  there  a  sort  of  a  standard  of  excel- 
lence, in  theory  at  least.  In  attendance  upon 
his  customers  behind  the  counter  he  is* most 
obsequious  in  his  manner,  but  with  all  his 
unbending  and  humility,  he  is  only  tolerated 
and  upon  his  own  premises,  for  the  gentry 
accord  him  not  even  a  nod  of  recognition  be- 
yond those  confines,  unless  it  be  a  patroniz- 
ing glance  or  something  of  the  sort  in  church 
or  at  some  public  meeting,  when  it  is  the 
"  custom  of  the  higher  orders"  to  be  more 
than  ordinarily  affable  to  the  lower. 

Of  course  no  self  respecting,  public  spirited 
American  would  tolerate  such  an  attempt  to 
remand  him  to  the  rear  socially.  In  word 
and  manner,  he  would  make  very  robust  as- 
sertion of  his  undoubted  right  to  take  his 
place  among  the  best  of  the  land.  He  would 
not  demean  himself  to  solicit  or  retain  the 
trade  of  any  patron  who  accorded  him  less 
than  a  reasonable  degree  of  social  recogni- 
tion. On  the  contrary,  he  would  speedily 
take  means  to  inform  the  latter  that  they 
were  placed  upon  a  plane  of  strict  equality, 
that  the  storekeeper  asked  no  more  and 
would  be  satisfied  with  no  less.  He  would 
find  it  impossible  to  conceive  of  a  man  be- 
hind the  counter  humbling  himself  after  the 
manner  of  an  English  shopman,  but  of  the 
two  he  would  be  the  more  courteous  and 
polite  to  those  who  understand  and  are  ca- 
pable of  appreciating  true  courtesy  and  po- 
liteness. 

As  regards  the  conveniences  of  trade,  an 
old  storekeeper  recently  returned  from 
a  tour  of  the  European  continent,  and 
a  very  observant  one,  says  that  dealers  in  this 
country  are  so  far  in  advance  ot  those  in 
Europe  that  the  latter  can  scarcely  form  an 
idea  of  the  trade  progress  with  which  they 
are  unacquainted.  Our  methods  are  new, 
theirs  were  discarded  here  more  than  a  cen- 
tury ago.  Whatever  they  have  that  is  all 
new  is  borrowed  or  imitated  from  American 
methods  and  wares.  But  in  many  places  on 
the  continent,  they  appear  to  retain  old 
methods  as  a  matter  of  choice.  In  the  hard- 
ware line,  for  instance,  you  ask  for  a  pack- 
ge  oi  tacks  and   the  shopkeeper  docs   not 


know  what  you  mean.  You  endeavor  to  ex- 
plain and  then  he  takes  a  loose  handiful  or 
two  of  tacks,  weighs  them  out  and  wraps 
them  up  in  a  sort  ot  an  old-fashioned  horn 
of  plenty,  hurriedly  made  out  of  paper,  such 
as  our  butchers  use,  and  which  is  also  still 
used  by  that  trade  over  there,  for  it  hasn't 
yet  learned  the  convenience  of  wooden  plat- 
ters. A  handsome  penknifewouldbe  wrapped 
in  the  same  sort  of  paper,  for  cartoons  or  con- 
venient little  packing  boxes  seem  to  be  un- 
known on  the  continent,  though  used  to* 
some  extent  in  London.  The  chances  are, 
however,  that  the  London  shopkeeper  would 
want  the  inevitable  tuppence  extra  for  the 
box,  it  the  purchaser  desired  to  carry  it  away. 
In  fact  it  would  appear  to  be  a  custom  there 
to  keep  case  goods  only  long  enough  in  their 
cases  to  show  them  and  in  the  event  that 
the  case  is  wanted  the  purchasers  must  pay 
a  round  sum  for  it  in  addition  to  the  price 
of  the  wares.  In  case  he  does  not  the  chances 
are  that  the  goods  will  be  wrapped  up  in 
last  week's  paper,  may  be  not  over  clean  at 
that.  The  convergences  of  systematic  de- 
partments are  so  wanting  in  some  ot  the 
bazaars  or  stores  in  larger  cities  as  leave  it 
simply  a  marvel  to  the  visitor  to  imagine 
how  they  get  along  at  all.  The  country  store 
is  simply  a  place  of  barter,  with  little  pre- 
tence to  any  sort  of  conveniences.  Thither 
the  gentry  usually  send  their  servants  to 
make  purchases,  rarely  appearing  in  person 
at  any  but  the  larger  stores  in  the  cities.  An 
American  storekeeper  could  scarcely  over- 
come all  the  obstacles  to  the  ordely  conduct 
of  business  to  be  found  upon  the  other  side, 
and  would  not  want  to. — Ex. 


POINTS    FOR   CLERKS. 

Perhaps  some  one  may  find  a  useful  hint 
in  the  suggestions  of  Professor  Wells  of 
Ohio.  "  Have  you  ever  stopped  to  calculate," 
he  says,  "  how  much  of  the  spot  of  the 
American  people  is  carried  on  by  proxy?  A 
thousand  men  and  boys  gather  in  God's 
sunshine,  surrounded  by  His  inspiring  air, 
with  the  blood  in  their  veins  and  the  muscles 
of  their  bodies  begging  for  a  rough-and- 
tumble  game  with  the  elements ;  these 
thousand  men  and  boys  troop  forth  some 
summer  day  for  sport.  What  is  the  sport  ? 
To  sit  on  crowded,  uncomfortable  boards, 
breathing  tobacco  smoke,  and  eating  pea- 
nuts, and  howling,  while  eighteen  men,  some 
score  of  yards  away,  are  doing  their  playing 
for  them  !  Twenty  thousand  people  to  watch 
a  game  of  base- ball  !  What  a  toughening 
must  have  come  to  those  20,000  set  of  mus- 
cles— through  the  eyes  !  How  the  blood 
must  have  been  invigorated,  and  the  brain 
cleared,  and  foul  air  driven  from  the  lungs — 
through  the  eyes  ! 

"  People  of  the  United  States  do  a  vast 
deal  of  playing  by  proxy.  After  a  great  game 
of  base  ball  what  large  editions  of  our  papers 
are  sold,  and  how  many  hundreds  of  dandies, 
with  cigarettes  held  in  their  nerveless  hands 
that  never  felt  a  base  ball  bat  in  their  flabby 


lives,  spend  their  nickels  to  see  whether  the 
Chicagoes  or  Cincinnatis  or  Clevelands  came 
out  ahead  !  Better  five  hours  with  bat  in 
hand,  or  speeding  around  the  diamond,  than 
a  lifetime  of  newspaper  reading  about  games 
played  by  others.  Better  a  day's  vigorous 
pull  at  the  oars  than  attendance  on  all  the 
regattas  that  ever  were.  Better  a  ten-mile 
walk  on  your  own  feet  than  the  witnessing 
of  all  the  O'Leary's  and  Westons  that  ever 
trod  the  sawdust  path.  Better  a  twenty  mile 
spin  on  your  own  bicyle  than  all  the  pro- 
grammes of  all  the  fancy  riders  on  this 
planet.  Better  a  thousand  fold  the  clumsiest 
activity  of  your  own  body  and  brain  than  the 
spectacle  of  the  most  proficient  amusement 
mongers  this  lazy  world  ever  paid  to  do  its 
playing  for  it. 

"  Why,  success  now-a-days  absolutely  de- 
mands a  healthy  body.  They  used  to  make 
out  of  the  sickly  son  a  preacher  or  a  college 
professor.  The  days  are  past  when  such  a 
disposition  was  possible.  The  demands 
made  now  on  men  and  women  of  all  callings 
are  so  strenuous  that  invalid  or  a  semi-inva- 
lid is  drawn  aside  from  the  race  almost  be- 
fore the  word  '  Go.'  And  health  is  impos- 
sible for  any  long  time  to  any  one  who  has 
not  an  abnormally  strong  constitution,  with- 
out some  active  and  cheerful  sport. 

"Success  demands,  too,  besides  health, 
push,  vivacity,  energy.  No  man  can  succeed 
in  the  most  humble  work  without  will  power. 
Other  ages  have  been  ages  ofgoldoriron 
or  bronze;  but  this  is  the  age  of  steam,  and 
not  merely  of  boiling  water,  but  of  what  Paul 
calls  'boiling  spirit;'  'feverent  in  spirit,'  our 
translation  reads.  Cold-blooded  men  and 
women  must  fall  to  the  rear.  Men  and 
women  of  ready  adaptability,  of  quick  and 
keen  preceptions,  of  vim  and  vigor — the  de- 
mand of  our  times  has  wrought  out  the 
needed  supply  of  these. 

Now  the  man  who  has  forgotten  how  to 
play  is  a  man  half-asleep.  He  is  in  a  semi-tor- 
pid condition.  Sport,  mirth,  recreation,  is 
absolutely  neccessary  to  maintain  an  alert 
brain,  a  wide-awake  set  of  powers. 

"  But  most  of  all,  success  in  these  times 
requires  a  cheery  and  serene  nature.  You 
think  that  a  queer  statement,  having  doubt- 
less in  your  mind  some  fussy,  worrying  rich 
man  of  your  acquaintance.  But  none  the 
less  the  statement  is  true,  and  I  repeat  it, 
that  the  men  in  any  honorable  calling  who 
achieve  a  permanent,  worthy  success,  are 
men  who  at  regular  and  frequent  intervals 
escape  from  the  tension,  the  fume,  the  toil  of 
their  business,  to  make  themselves,  over 
fresh  and  new  recreate  themselves,  that  is, 
with  hearty,  innocent  mirth.  At  a  time  when 
nervous  disorders  are  becoming  alarmingly 
prevalent,  and  sudden  deaths  of  overworked 
men  startingly  frequent,  material  for  the 
support  of  my  declaration  is  sure  to  be 
plentiful  within  the  circle  of  each  man's 
acquaintance;  and  I  have  no  doubt  that  your 
own  experience  and  observation  will  show 
you  that  when  other  things  are  equal,  it  is 
always  the  man  of  equanaimity,  of  peaceful 
serenity,  of  a  gay  and  mirthful  temper,  who 
bears  life's  stress  most  victoriously,  and  lasts 
the  longest  to  accomplish  the  most." 
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STYLE  IN  STORES. 

St.  Anthony  successfully  withstood  many 
temptations  of  the  devil,  says  an  exchange, 
but  the  smile  of  a  beautiful  woman  capti- 
vated him.  From  the  time  of  Adam,  the 
first  man,  to  that  of  Adam  Forepaugh,  the 
showman,  beauty  has  been  man's  greatest 
attraction.  Millions  of  dollars  are  annually 
spent  for  things  which  are  not  needed,  be- 
cause they  are  beautiful  and  because  of  the 
enjoyable  sense  of  possessing  that  which  is 
lovely. 

There  was  a  time  in  the  early  development 
of  this  country  when  our  forefathers  con- 
sidered it  sinful  to  have  anything  in  their 
homes  not  of  a  strictly  useful  character. 
Preachers  in  the  pulpit  denounced  the  vanity 
of  wearing  personal  ornaments.  Everything 
was  prim,  plain  and  unattractive  in  the  mat- 
ter of  dress,  and  home  decoration  was  an 
undiscovered  art.  Stores  were  gloomy 
places  with  narrow  barred  windows,  which 
admitted  but  little  light  and  less  ventilation, 
and  the  exact  quality  and  color  of  goods 
could  only  be  ascertained  by  carrying  them 
out  of  doors  and  examining  them  by  sun- 
light. Show  windows  had  not  been  invented. 
Goods  were  kept  on  unsightly  shelves  or 
packed  away  from  sight  in  secluded  drapers, 
and  the  housewife  in  making  her  selections 
had  but  little  variety  to  choose  from. 

Now  everything  is  changed.  In  nothing 
has  greater  progress  been  made  than  in  the 
art  of  general  storekeeping.  We  say  art, 
because  the  display  and  disposition  of  goods 
has  become  an  art  with  our  modern  store- 
keepers, an  art  that  is  capable  of  still  higher 
developement. 

A  walk  along  the  streets  where  the  prin- 
cipal retail  business  is  done  in  any  of  our 
leading  Western  towns  is  a  constant  series 
of  surprises  and  pleasures.  Goods  of  every 
conceivable  kind  and  character  from  almost 
every  part  of  the  inhabitable  globe  are  artis- 
tically displayed  behind  massive  plate-glass 
windows.  A  tour  of  inspection  of  our  lead- 
ing retail  establishments  in  Chicago  is  like  a 
visit  to  a  great  exposition,  where  the  pro- 
ducts and  skill  of  the  most  expert  workmen 
in  the  world  are  displayed.  Our  merchants 
have  learned  the  secret  of  successful  mer- 
chandising by  making  their  goods  appear 
beautiful  and  attractive. 

By  displaying  goods  with  appropriate  and 
tasteful  surroundings  they  gain  a  vast  amount 
of  custom  that  would  not  otherwise  come  to 
them.  People  in  carelessly  passing  along 
the  street  are  attracted  by  the  beautiful 
things  which  are  presented  to  their  gaze  and 
are  induced  often  to  purchase  things  they 
would  not  otherwise  have  thought  of  buying 
had  they  not  been  presented  to  their  atten- 
tion in  this  manner.  If  asked  our  candid 
opinion  in  the  matter  we  would  say  that  it 
pays  to  keep  a  stylish  store.  A  store  can  be 
made  to  appear  stylish  without  extravagant 
expenditure  ;  good  taste  in  the  arrangement 
and   display   of  goods ;    constant    care    of 


stock  ;  a  few  mirrors  and  other  adornments 
here  and  there  in  different  parts  of  the  store, 
skillfully  arranged,  give  a  greatly  enlarged 
appearance  to  the  place  and  reflect  many 
things  as  the  customer  passes  by  them  that 
would  not  otherwise  be  seen.  In  short,  there 
are  a  thousand  ways  in  which  a  storekeeper 
can  make  his  place  appear  stylish  and  attrac- 
tive, without  a  great  expenditure  of  money, 
if  he  will  bestow  more  care  and  thought  upon 
this  matter. 

The  exterior  of  the  store  should  be  kept 
neat  as  well  as  the  interior.  A  bright,  clean 
awning  gives  a  pleasant  effect.  Its  coolness 
is  inviting  to  the  passer-by.  It  protects  the 
goods  in  the  windows  and  those  which  are 
displayed  upon  the  sidewalk  in  Iront  of  the 
store.  The  storekeeper  should  not  allow  it 
to  become  soiled  or  discolored,  or  at  least 
should  not  allow  it  to  remain  there  in  a 
weather-beaten  and  filthy  condition.  It  can 
be  taken  down  and  washed  or  replaced  at 
little  expense  with  a  new  one.  The  iron 
frame-work  will  last  lor  many  years  if  pro- 
perly taken  care  of. 

We  believe  in  neat  storekeeping.  A  repu- 
tation for  neatness  has  made  the  fortune  of 
many  a  retailer,  and  those  engaged  in  the 
trade  cannot  remind  their  clerks  and  em- 
ployes of  this  matter  too  often.  We  are 
convinced  from  long  observation  that  style 
is  a  good  thing  in  trade,  though  many 
tradesmen  affect  to  despise  it.  Customers 
like  to  be  seen  and  to  have  it  known  that 
they  deal  in  the  most  stylish  place  in  town, 
and  they  invariably  experience  a  sense  of 
mortification,  if  they  are  possessed  of  that 
petty  pride  so  common  to  the  human  race,  if 
anyone  encounters  them  in  the  vicinity  of  a 
second-class  establishment. 


THE  COUNTRY  MERCHANT. 

As  matter  of  fact  the  task  with  which  the 
average  country  storekeeper  is  confronted  is 
quite  as  difficult  as  any  which  puzzles  his 
city  brother.  At  best  his  constituency  is 
limited,  and  it  is  hard  to  increase  it.  Trade 
there  is  not  naturally  of  a  floating  character. 
Everybody  has  a  preference  or  an  antipathy. 
Everybody  being  acquainted,  thinks  he  must 
be  given  credit.  It  is  hard  to  collect,  hard 
to  work  off  odds  and  ends,  hard  to  satisfy 
the  people  who  are  all  the  time  getting 
posted  on  city  stvles  and  bargain  day  prices. 
To  please  and  stimulate  one's  customers,  to 
get  new  ones,  to  keep  close  enough  to  popu- 
lar demand,  yet  to  avoid  accumulation  of 
unsalables,  to  turn  one's  capital  fast  enough 
to  make  it  earn  a  living  profit — these  are 
some  of  the  conundrums  the  successful  solu- 
tion of  which  mark  the  merchant  and  should 
enlist  for  him  the  admiring  appreciation  of 
the  mercantile  community  everywhere. — 
Commercial  Enquirer. 


The  village  of  Portland,  on  Rideau  Lake, 
was  the  scene  of  a  bad  fire  on  the  20th 
inst.  The  place  is  utterly  without  protec- 
tion, and  nothing  but  the  most  determined 
work  saved  the  whole  village  from  destruc- 
tion. The  flames  were  first  seen  at  1.30 
o'clock  in  the  rear  of  a  building  occupied 
by  Fred  C.  Heath,  general  merchant,  and 
the  G.  N.  W.  Telegraph  Co.  Before  all  the 
villagers  could  be  aroused,  the  flames  had 
got  under  such  headway  that  scarcely  any- 
thing was  saved  from  the  whole  building. 


HOW  AMERICAN  AXES  ARE  MADE. 

The  making  of  an  axe,  says  The  Age  of 
Steel,  of  St.  Louis,  is  a  matter  of  trained 
skill  and  complicated  manipulation.     Before 
it  passes  inspection   it   has  to  be  heated  no 
less  than  five  times  and  pass  through  the 
hands  of  about  forty  workmen, each  of  whom 
has  had  his  part  to  take  in  its  manufacture. 
The  process  from  an  iron  bar  to  a  polished 
blade  commences  with   the  hot   iron  being 
taken  from  the  furnace  to  a  machine  which 
shapes  the  metal  so  as  to  form  the  upper 
and  lower  part  of  the  axe,  then  the  eye,  and 
finally  doubles  the  piece  over  so  that  it  can 
be  welded  together.     It  is  then  placed  on  a 
forge  and  the  lower   edges   hammered   to- 
gether ;  then  heated  to  a  white  heat  and  put 
under  a  tilt  hammer  to  complete  the  weld- 
ing.    This  done  the  axe,  when  it  leaves  the 
"drop"  where   the  pole  of  the  axe  is  com- 
pleted, the  superfluous  material  adhering  to 
the    edge    is    removed   by    a   sawyer.     The 
steel  for  the  blade  is  cut  by  machinery  and 
shaped  with  a  die.     A  groove  is  then  cut  in 
the  edge  of  the  iron,  the  steel  for  the  blade 
inserted  and  the  whole  welded  by  machine 
hammers.     It  is  then  tempered  by  immers- 
ing the  steel  when  hot  in  a  pot  of  molten 
lead,  and  following  that  with  a  bath  of  cold 
water,  after  which  it  goes  to  the  inspector. 

The  test  is  rigid.  The  steel  must  be 
evenly  tempered,  the  weight  of  all  axes  of 
the  same  size  has  to  be  uniform,  and  the 
grinding  and  polishing  has  to  be  up  to  the 
recognized  standard.  The  axe  is  finally 
tested  by  hammering  the  blade  and  striking 
the  edge,  to  discover  any  possible  excess  of 
bnttleness.  The  slightest  flaw  reverts  the 
axe  to  the  shop,  where  it  is  remade.  It  is 
this  insistance  on  sound  material,  equable 
temper  and  good  mechanism  that  has  estab- 
lished the  reputation  of  the  American  axe. 

"Always  keep  up  a  good  front.  If  you 
are  down  in  the  world  never  show  it  by  your 
appearance  if  you  want  to  do  business.  It 
is  an  axiom  of  human  nature  that  people  pre- 
fer to  do  business  with  successful  people,  or 
those  who  have  the  appearance,  rather  than 
with  those  who  are  behind  hand."  .The  above 
remarks  are  from  a  manufacturer  who  has 
risen  from  poverty  to  affluence,  and  the>  are 
worth  keeping  in  one's  memory.  He  said — 
"  Not  many  years  ago  when  I  was  very  poor, 
not  one  of  my  customers  ever  knew  it.  I 
spent  more  money  on  them,  arjd  gene- 
rally gave  out  the  idea  of  my  success.  Had 
I  not  done  this,  but  appeared  poor  and 
shabby,  I  would  have  lost  my  trade.  There 
is  no  knowing  how  far  the  appearance  of 
prosperity  goes.  Magnificent  office,  a  busy 
place,  the  indication  of  wealth  all  impress  a 
man,  and  he  prefers  to  do  business  with  you 
if  you  have  the  semblance  of  success,  than 
with  a  seemingly  poorer  neighbor. — Irish 
Provision  Merchant. 


If  you   want   books,  it   is  rarely  wise  to    pay 
double  price  for  theru  to  a  travelling  book-seller. 
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PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Law  Bros.  &  Co.,  founders,  Ottawa,  have 
dissolved,  Edwin  Law  retiring,  business  be- 
ing continued  under  unchanged  style  by  re- 
maining partners. 

REMOVALS  AND   DEATHS. 

Wm.  Wrigley,  metal  dealer,  Toronto,  is 
dead. 

Wm.  Hoggan,generalmerchant, Nanaimo, 
B.  C.  is  closing  out  to  quit  business. 

Geo.  Offer,  general  merchant,  Wood's 
Land,  P.E.I.,  has  removed  to  Charlottetown. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 
A.  E.  Brasher,  general   merchant,    Luck- 
now,  Ont.,  has  assigned  to   D.  Henderson, 
Toronto. 

Mrs.  T.  David,  general  merchant,  St.  Vin- 
cent de  Paul,  Que.,  has  assigned. 

H.  Levius,  general  merchant,  Waterville 
Que.,  is  offering  to  compromise. 


BUNSBY  IN  BUSINESS. 

In  a  general  sense  that  wonderful  creation 
of  Charles  Dickens,  the  eccentric  character 
Captain  Jack  Bunsby,  has  been  called  im- 
mortal, in  that  he  seems  to  have  bequeathed 
his  oracular  eccentricities  to  a  large  number 
of  descendants  still  among  us. 

Bunsbyism  is  just  as  common  now  as  in 
the  days  when  the  master  writer  met  old 
Jack  among  the  docks  and  brought  him 
forth  to  the  gaze  of  a  world  of  admirers  who 
never  tire  of  his  quaint  prophecies  and  other 
oracular  observations  except  when  they  try 
to  think  out  what  the  old  man  meant,  and 
they  marvel  that  any  attention  was  ever  paid 
to  the  meaningless  phrases  of  the  super- 
stitious old  sailor.  Bunsby  is  a  landsman 
as  well  as  a  seafairing  man  now.  He  has 
enlarged  his  sphere  of  observations.  Just 
as  superstitious  reverence  for  prophesying 
has  increased  so  as  to  take  in  men  in  all 
departments  of  life.  Old  Jack  used  to  tell 
us  with  a  look  of  wisdom  that  would  shame 
an  owl,  that  if  so  be  was  to  occur,  it  would 
occur,  and  if  such  and  such  was  not  to  take 
place,  it  wouldn't  take  place,  and  we  mar- 
veled in  noting  how  thoroughly  he  seemed 
to  cover  the  subject  without  knowing  any- 
thing about  it.  His  oracular  manner  took 
us  all  captives.  His  long-stringed,  irrelavent 
and  disconnected  phrasings  were  easier  to 
assent  to  than  to  try  to  unravel.  We  be- 
lieved in  Bunsby.  He  was  voiced  in  his 
assumption  of  oracular  dignity,  and  in  fact 
in  everything  he  said  and  did.  Perhaps 
Shakspeare  had  known  one  of  the  same  sort 


of  Bunsby  in  his  time,  at  whose  command 
even  the  very  dogs  ceased  to  bark  when  he 
assumed  the  roll  of  Sir  Oracle. 

The  latter  day  Bunsbys  assume  to  be 
oracular  too.  "  Rain  in  places  "  says  one  of 
them  who  devoes  himself  to  weather  pro- 
phesying, and  as  there  always  is  rain  one 
place  or  other  on  every  day  of  the  year, 
Bunsby's  prediction  is  fulfilled  and  we  are 
expected  to  admire  his  accuracy  as  much  as 
old  Captain  Cuttle  admired  that  of  his  friend 
the  original  Bunsby  !  when  he  predicted 
that  if  it  didn't  storm  it  would  be  fair  weather. 

Great  is  Bunsby  !  When  the  iron  business 
was  suffering  from  an  oracel  some  years 
ago,  he  filled  the  breach.  'Twas  won- 
derful how  confidence  in  him  grew.  "  Pig 
iron  will  be  $16.50  or  less,"  he  would  say, 
"  unless  some  unlooked  for  circumstance 
makes  it  go  higher,"  and  he  caught  it  either 
way,  whether  it  went  higher  or  lower  or  stood 
still.  He  caught  it  goin'  or  comin',  he 
caught  it  whether  it  was  a  coon  or  a  deer. 
Great  was  Bunsby,  and  his  following  in- 
creased mightily  from  day  to  day.  He  took 
an  ocular  view  of  the  stove  trade  also.  If 
winter  was  seasonable,  stoves  would  sell 
rapidly;  and  if  it  wasn't,  they  wouldn't  and 
Bunsby  was  right  whichever  way  it  turned 
out.  And  the  believers  in  him  continued  to 
increase. 

Bunsby  told'  us  at  the  beginning  of  the 
season  that  pig  iron  would  go  up  unless  the 
weather  or  some  other  cause  reduced  the 
demand  for  it.  Well  it  didn't  go  up,  but 
Bunsby  was  right  again,  for  he  said  that  if 
it  didn't  go  up  it  would  go  down,  just  as 'the 
original  Jack  Bunsby  had  said  that  if  the 
ship  didn't  reach  port,  it  would  reach  the 
bottom  of  the  sea.  Fortunately,  it  escaped 
McGinty's  fate  and  safely  made  the  haven 
where  it  would  be. 

Now,  our  later  Bunsby  predicts  that  there 
will  be  "  a  great  rush  for  pig  iron  after 
awhile,"  probably  in  the  chilly  winds  of  Sep- 
tember ;  yet  not  exactly  that  either,  for  the 
winds  may  not  be  chilly  in  September,  he 
says,  and  are  certain  to  be  chillier  in  Octo- 
ber anyway,  when  the  "  winds  mellow  the 
late  fruit,  harden  the  corn  and  put  the  first 
fantastic  tracing  on  the  foliage."  So  it  may 
be  October  after  all,  if  not  September;  or 
September,  if  not  October,  accordingly — and 
here  is  the  business  Bunsby's  qualification— 
"  accordingly  as  the  cat  jumps."  So  if  it 
isn't  September  that  the  frantic  rush  for  the 
iron  takes  place,  it  may  be  October,  and  if 
it  is  neither  of  these  interesting  months,  it 
must  be  that  the  cat  didn't  jump  according- 
ly. Let  us  hope  that  he  or  she  will  jump 
accordingly,  which  phrase,  by  the  way,  is 
also  worthy  of  Captain  Cuttle's  old  friend. 
This  Bunsby  also  assumes  to  regulate  prices 
of  manufactured  products,  but  there  is  not 
time  at  the  moment  to  consider  in  detail  all 
his  "observations,"  which  like  those  of 
Dicken's  great  character,  must  find  their 
moral  in  the  application  of  them. 

Bunsbyism  may  not  increase.  Indeed,  it 
is  a  marvel  that  it  is  regarded  at  all — save 
in  a  ludicrous    light — by  men    of  thought  in 


this  enlightened  age.  Yet  we  deal  with 
facts.  It  is  here,  and  governs  more  than 
even  the  easily  swayed  would  care  to  admit. 
We  laugh  at  the  original  Bunsby — good  old 
soul  ! — as  we  remember  that  he  was  snatch- 
ed bald-headed  and  dragged  to  the  hyme- 
nial  alter  by  a  widow,  determined  to  change 
her  state,  but  old  Jack  was  as  good  as  any 
of  his  more  philosophic  descendents,  per- 
haps, and  better  and  brighter  than  the  most 
of  them. — Stoves  and  Hardware  Reporter. 


A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

Every  line  of  goods  embodies  a  history  and  a 
cience  worth  years  of  study  to  understand. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters  ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emebson. 


BROKERS 

AND 

COMMISSION  MERCHANTS 


IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


Vfje  dc&l  iqDryQeeds 
Should  "subscribe  for 


I  i :.-:-■■- 1 


It  will  kc i  p_you  irijorm  t 
on  all  important  questions 
©f  rhjC  day  affecting  tr)( 
Dry  Qoods  and 
allied   trades. 


THE   DRY  GDDDS  REVIEW,   fbRON"fc~ 

---THE  J.B.M'LEAN  Cg(l*°)  PUBLISHERS. ^Sj, 


SPOONS.FORKS  ETC-STAMPED 


•1847.  Roger's  Rr°s.Ai 


ARE  GENUINL„ROGEP.S"COClDi 


HARDWARE 


l? 


CUTLERY — (Jood  knivee,  good  value     See 
oar  sampled  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers   want    quality.        Buy 

"Jessops"  Standard  make. 

A.   C.   LESLIE  &  CO., 

445  St.  Paul  St.,  18  Front  St.  West, 

MONTREAL.  TORONTO. 


Send  for    Catalogue  and  Price 
IAst  to 


of  Set,    Cap    and   Special 
rews.  Studs,  Finished  Nuts,  Sec. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BY  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


FORBES'  NEW  ♦ 
PATENT  SKATE. 

The    Most    Beautiful,    Convenient 
and  Perfect  Skate  ever  invented. 

Every  Principle  Entirely  New. 

Fully  Patented  in  Skating  Countries. 

FASTENS  FIRMLY  ON  ANY  BOOT  WORN. 

No  Key.    No  Screws  or  Nuts. 

No  Loose  Parts. 
Requires  No  Previous 

Fitting;. 
Always  Ready  for 

Putting  Right  On. 


Top  View,  Heel  Lever  (dotted)  Open 


Greater  Possibilities  in  Speed  and 

Points  than  any  Skate  ever  produced. 

Only   First-Class  Goods   Manufactured.      No  Second 
Quality. 


THE  FORBES  MAN'F'G  CO.,  Ltd. 

Sole  Makers, 

17, 19 &  21  Bedford  Row,  Halifax,  N.S. 


F.    E.    DIXON     &,    CO., 

MANUFACTURERS  OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


BURNS  &THOMAS 

^OntO,0 


"<- 


Q  A  YaTQ   CIRCULAR,  Shingle,  Re  sawing 
OA  VV  O       Drag,  Gang,  Cross-cut,  etc. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe   Knives 

Are  the  best  in  the  World. 


Trade 


®o 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
Mc»ill,Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 
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The  Gardner  Steel  Sash  Ribbon 


AND   PULLEYS. 


Is  being  adopted  for  the  largest  and  best  build- 
ings now  being  erected  in  Toronto  because  it  sur- 
passes cord  or  chain. 

Samples  and  all  information  from 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

'   400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 

1764. 


TRADE 
MARK. 


** 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  he  taken  of  old 
lists  or  catalogues. 

We  shall  he  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 
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SHEPARD  HARDWARE  CO., 

Mammoth  Foundry,  Buffalo,  N.Y. 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

bamb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes §6  00  $6  25 

IX  "  7  25    7  50 

I.X.X.,        "  8  50"  8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes      4  50    4  75 

IX  "  5  50    5  75 

I.X.X.,        '■'  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  12Jxl7         4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
ossemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I  C.,  special  sizes 5  CO    5  25 

B  V.  Grade,  I.C.,  usual 

sizes   4  85    5  00 

jVb(e .—Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .     8  25    8  50 

I.X.  Terne  Tin 10  5Q  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X  X.,  14x56,  50  sheet  bxs  j 

14x00,  "  >  6Jc,     7c 

11x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6J    7 

2G        "     7J     7» 

28        "     7j(    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  06  2  10 
Refined      "  "  ••     2  45    2  55 

HorseShoe  "  ••     2  50    2  55 

fweTsh         :           ■•             ■■  4  00    4  2o 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    8  00    3  25 

Machinery •• 3  00    8  25 

Best  Cast  Steel,  per  lb 18J        4 

•lussian  Sheet        "       0  101<>12 

Tank  Plates 2  00    2  25 

Hoiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch 15 

Boiler  Plate. 

linch '. $2  45 

5-16  "     2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge   2|,  3 

22  to  24      "      2J,  3 

26  "      3,    3J 

28  "      3i,3J 

Canada  Plates. 

Blaina J  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 
Wrought  60  to  62i  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  60  to  60  and  10  p.c. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  51,  5| 

26  gauge,  "        5j,  6 

28      "  "        5|,  61 

Gordon  Crown — 

16  to  24  gauge,  per  lb  51,6 

S|,  61 

5J.61 

Note — Cheaper  grades  about    1  cent 
per  lb  less. 

l.hain. 

Proof  Coil,  3-16  inch,  per  lb 7      71 

1        "  "       5}     61 

"  5-1R  "  "       5      6 

%       "  "       4J    5| 

"  7-16  "  "       45     51 

%       "  "       41    4f 

%       "  "       3  60 

\       "  "       3  50 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....   1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 

Copper — Ingot. 

English  B.S.  "        0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,!  to  Jin  .SO  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


26  gauge, 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   SO  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        ..  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <t  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
"         27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05J  0  06 

Domestic     "      0  05J  0  051 

Zinc  Sheet. 

5  cwt  casks 0  061  0  06} 

Part  casks 0  06}  0  07 

Lead. 

■  Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03|  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note—  Cut  sheets  half  cent  per  lb  ex- 
tra. Tipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7!c. 

Solder. 
Half-and-half  (guar.)  per  lb  0  17  0  19 
Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
couuiosition. 

Antimony. 

Cookson's,  per  lb $0  151  0  16 

Other  raakeB  "     0  144  0  15 


■White  Head. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5j   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    41 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  1  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Star.Jard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     Oil 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "      2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  59    0  60 

Boiled        "      0  62    0  63 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  per  lb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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HARDWARE. 

A  in  in  mi  i  I  ion — Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  1%  p.c. 

Wads. 
Eley's,  per  1,000 $o  25  #1  Co 

Anvils. 

Per  lb 0  10 

Anvil  and   Vice  combined 
each 

Augers. 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  per  doz 13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole,  Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 
per  gross 


Gimlet. 

Clark's,          per  doz  0  65 

Diamond,  Shell  "        100 

Nail  and  Spike,  per  gross  2  25 
Blind  Rollers. 

Annex    per  doz.  125 

Mascot   "  l  35 

Erminie  "  1  12 


0  90 

1  50 
5  20 


Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  and  5  per 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent. 


Boring  Machines. 

0  12i 

3    Complete,  with  Augers,  ea.    4  40 

4  50 


7  50 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers', 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  30 
1  60 


8  00 


Awl  Hafts. 

Patent  Peg,  per  gross t  -  „. 

"    Sewing,  "  ....f7Z5 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 


Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67J  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per    doz,,  dis.  37J  per  cent. 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 

From  8  to  12  inch,  per  doz..    500    4    23 

Batts — Brass. 

Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 
cent 


Copper,   discount,  30    p.c.  dis.  off   Re-    Gen  Bronzed,  per  pair 0  40    0  65 

vised  list. 


Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..  3  75    4  50 

Card. 

Horse,  per  doz 0  60 

Carpet  Stretchers. 

Aftierican,  per  doz l  00 

Bullards  "      6  50 


1  00 


1  50 


5  00 


0  40 


Carpet  Sweepers. 

Bissell,    per  doz 

world       '      .'.;; 

Daisy,  " 

Star,  " ,     " " 

Crown  Jewel,  per  doz 

Grand  Rapids,       "        30  00 


22  50 
21  75 
24  00 
18  00 
29  00 
33  00 


Bells— Hani, 
Brass,.  60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Coio. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00 

House. 
American,  per  lb 0  35 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37J, 40 percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,   47*   per    Carpenters'  Colored,   per 

cent.  gross  0  QO 

Jenning'sGen,netlistto5p.centdis.    White,  lump,  perlb .'.'.' .'.'.'.'.'    o  01J  0  Oil 

Oar.  Red 0  05    0  06 

Gilmour's,  47J  to  50  percent  Crayon,  per  gross o  14    0  18 

Expansive  .  Chisels— Socket,  Framing  and  Firmer. 

„,,,,,  .  American, dis  70  per  cent. 

Clark's,  15  per  cent.  Canadian,  dis    35^  per  cent. 

Tanged  Firmer  per  doz ....     0  85    4  00 


Cartridges— See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate       "  dis.50pc.  5     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 
Thorold 
Queenston       " 
Napanee         " 

Chalk. 


2  70 
1  10 
1  10 
1  10 


1   10 


Excelsior,  10  percent. 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c 

Clamps, 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Knterprize,  No.0 135 

No. 2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  \  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     " 2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33 J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis   $1.03  to  $2.75  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 130     2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.  doz   ....     170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black   Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent 
Jowitt's,  dis.  Can.  list,  25pc.  to  27J  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseJRasps.dis.  45  p.c.  Amer  I  „  ,, 

50  p,o.  Can.  I  Hellws 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33£p.c. 

Fluting  Machines. 

Each 0  60    2  00 

Forks. 

Hay,  Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  no 

Enterprise,  discount  lOp. c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise  etc 
Stanley's,  dis.  50,  55 p.  c. 
Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    165    2  40 
Glass. 
Window. 
Box  Price. 
„,  Double 

«;„„  d     htar-  Diamond 

Size  Per         Per        Per       Per 

United  50  ft       100  ft.      50  ft.   100  ft 

inches.  ' 

16  to  25  1.45  2.80        2  15 

26to40  1,55  3.00       245 

"*°!t°  3.40  530 

"  3.70  5.80 

61  to  70  4.00  fi-jo 

71  to  80  4  20  740 

81  to  85  4.50  8  40 

86  *°  90  5.4O  1000 

91  to  95  i" ■  V" 

96  to  100  \lf5 


I'ilkington. 
Ordinary 
1st  break  $3  «5 

gnJ       i;      3  90 

3rd  4  60 

4th       "       4  95 

"h   ::  540 

6*h  5  90 

7th        "       ,50 

Picture  Glass. 

Pilkington's  ordinary. 

1st  break  4  ao 

2nd       "      ...."...."  4  70 

3fd        '       540 

4*£  5  90 

5*h  6  50 

6«>  6  90 

7*h  7  7C 

Glue  Pots. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers— Nail. 

Maydole's    net  list  to  5  per  cent.  ids. 
Can.  discount  25  to  27J  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37J 

Handles. 

Axe        perdoz 1  00    3  50 

Store  door    "    1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         325    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c. 

Saw. 

American,  per  doz 1  00    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37J,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p  c 
Shepard's  Noiseless,  dis.  60  p  c 
t  •  uj.  m        .  Buffal°.  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62£  to  65  per 

Heavy,  perlb 0  4$  0  05 

Screw  and  Strap,  per  lb  . .     0  03J  0  04} 

,  Perdoz.  sets 

?•  cr.ew.  Eureka  1  13    j  80 

Crate,  Clark  s 150    2  20 

Shepard's,  dis  50  to  60  p.c. 

„      .                                      Perdoz.  pairs 
Spring        j  so^  5„ 

Shepard's  Niagara    1  75    1  90 

Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  nei 

cent.  y 

Planter             doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50  110 

Clothes  Line,     "          .              0  27  0  63 

Harness               "          ..:"'     0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  perdoz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,   Can 
dis.  3o  to  37J  per  cent. 


Composite  Silver, 


Red  Cap, 


IKZIHSTIDS. 

Crown  Brand, 


Blue  Ribbon 


Lowest  market  prices  guaranteed.    Car  loads  or  less  quantity.    Order  early 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  °°    3  25 

Kettles. 
Brass  spun,  per  lb  7*  per  cent.  dis.  oft 
new  list.  . 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  . 

Bronze,  Berlin,  per  doz  . .  2  75  A  jo 
Bronze,  Gem,  "  ....  6  00  9  00 
Lava  "         ••••     8  73  10  00 

Shutter,  porcelain,  F.  & 

L   screw,  per  gross *1  30    «w 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  I8]    if 

All  glafs!8  "  1»1  ao 

Lines. 
F^pergross  .........    J  05    2  50 

Locks— floor. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90     (50 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,   to 

33%  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  uu    J  *u 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs'.  hickory  }  *?    3  (o 

Lignum  Vit*,  3  85       » 

Caulking,  each 1  60    2  ou 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent       20       25 
Canadian,  374  to  40  per  cent. 

Home,  each ••■•. 

Mincing  Knives. 

American,  per  doz «    «  °° 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut,  3   in.  and   upwards, 
per  keg  base,  price  ......     •  •  ■  •     ■«  »" 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....     185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-  ^  ^ 

DfamonQ'.:.'.'.'.'.'.'.'.'.'.'-''.'-'-'  12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     °  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    " ....    0  25 

S.  R    Seal per  gal    0  63    0  b5 

Oilers. 
McOlary's  Galvan.  Iron 
Oil    Can,    with    Pump, 

per  doz  19  50 

Zinc  and'Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  .     ••• •     l  50    J  o0 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter.......     2  25    3  60 

Picks 
pp.rdoz «00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.     American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey'sVictor,  dis.  12J  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22        33 

Screw 27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

624  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "■       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     —     100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3J 

Sliding  Door,         "       ....         H       3} 

Potg  S 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16 in.  and  larger..     81  121 

M,  5-16,  %  in 84  12J 

3-16  in 1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13J      16 

Jute    "     .-        08       08J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  "Us  374  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  8£    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&A.,sand,  30  p.c 

Emery,  per   quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.  •  40,   62J  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

Sausage  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   '..     2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 

Wood,  F.  H.  Iron,  77J  per  cent.  dis. 

'•      it.  H.      "      724       "  " 

"     F.  H.  Brass  75        "  " 

•'     R.  H.      "      70        "  " 

Diamond   Point    wood   screw  nails, 

bright,  dis.  774  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &W.,  japanned,  dis.  75  percent. 
B.  &W.  N.  P.dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
jEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  374  per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  ,  4  50  11  50 

Soap 

Sapolia    1  gross  boxes 

"         J  and  J  gross  boxes 
gross  net  cash 


3  25 


per. 


12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American 135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00 

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  


Squares. 

Iron,   per  doz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  P«r  cent 

Staples. 
Fence,  galvanized,  per  lb  44      43 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  424P° 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  92  75  $5  50 

English  Pat.  Leather 5  50    9  75 

Chesterman's,      each  0  90    2  85 

"  steel, each.    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  tilled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips' 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assn  list.70.  and  124  Per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "     -  "  " 

Transom  Lifters 
Pay  son's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62  J 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb  ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       '  . 

"         Blue  ribbon   0  14 

"         Redcap o  12 

"         Crown oil 

"         Silver  Composite 0  09 

Freight   allowed    to    any    station 
south    and  east  of  Owen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  350    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Arner.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel — Bright,  anneal- 
ed, coppered,  coppeied  spring  and- 
galvanized,  124  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  eopper  7J 
p.c.  dis. 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  064  0  06 4 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line,  galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 
"LockBarb,"4point....     0  O44  0  04} 

Ditto  Glidden  2  point  ....    0  041  0  04} 

Galv.  Stetl,  plain  twist  ..    0  04$  0  04J 

Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  O44  0  04| 

Staples  0  044 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.100  sq  ft    1  90    2  00 
Wrenches. 

Acme,  35  to  374  Pe*  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60 &  lOp.c. 
Coe'sGen'ne,  dis.  30  to  324  p.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

S.,perdoz 5  80    7  50 

G.  &K.'sPipe    "     > 6  00 

Burrell's    "     each 3  40 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  WM  Toronto. 


TRAVELLERS 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTtJBERS    OF 

Art  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SHOULD  SEND   25C.   FOR 


U 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED   IN 


iiiiiiiiiraiiimiiiiiiiiiHiiiiiiiiii'iiiiiiiiiHiiiiiiiiiiHiiiiiiiHiiiin 

SAW  YOUR 

ADVERTISEMENT| 

IN  THE 

HARDWARE.    1 

;!ll!l«llllllinil!llll!l.lllllll«lllllll 


When  writing  to  our  advertiser    please  inclose 
the  above. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


Montreal,  P.Q. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE   FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers, 

Toronto  and  Winnipeg. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 


|^|  UB— Correspondence  invited  from  Canadian 
firm?  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST,  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beam* 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  irr 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices.. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 


IS  BEST  MET  WITH  OUR 

" TRAP " 

AND 

"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  Sec'y_ 

The  Gutta  Percha  k  Rubber  Mfg.  Cd. 

OF    TORONTO. 


irmEEEsa 


MARK 


KINK  PROOF  HOSE. 


GUTTA  PERCrWRUBBrTR  N1 

°r  TORONTO 

43  YCU 


IMaia; 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require? 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming: 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  I  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE: 
SECTION  reported  during  1890. 

Belting-,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Telephone, 

Telegraph  and 

Electrical  purposes. 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Nails, 

Rivets 

Mattresses, 

Brooms,. 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  I 


SEPT.   5,    91 


-tfr  ftO'Loc^Ct; 


2.00  a  Year. 

I  O  Cents  a  Copy 


jfUBL15HED 

'^      "Illliiiifp' 

^Weekly  j 


U^sa 


E    ORGAN   OF 

WROUGHT 

CAST, 
^     STAMPED 

5HEET  &  SPUN 

METAL 

TRADES. 


^S^ 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


VISITORS 

To  the  Industrial  Exhibition 

ARE  INVITED  TO  INSPECT  OUR  STOCK  OF 

FANCY  HARDWARE 

Piano  and  Banquet  Lamps, 

GRATES  and  Open  Fire  Places, 

Art  Tilings,  Mantels,  &c, 

^ICEIiEWlS&SO^ 

LIMITED. 

32  King  St.  East,  -  Corner  Victoria  St., 

TORONTO. 


cWh|o  deal  i[J   Groceries 

SHOULD    SUBSCRIBE     FQ 


grocery  &  allied  trades. 
Its  njarket  quotations 
arc  Jiill  $  reliable" 
which  alone 
are  worth  tr|e 
ubscription   price  . 

8  Send  for   Sample  copies       \y  ^PPfNNS 

ubscription  §2    the  Canadian  "'Grocer 

THE  J. B. MS  LEAN  C°,(L-B)  PUBLISHERS. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


TQHONTo   cnc  eg 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


Hfl^DWilHE 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 


PUBLISHED   WEEKLY— SUBSCRIPTION    $2.00   A   YEAR. 


Vol.  3. 


TORONTO,  SEPTEMBER  5,   1891 


No.  36 


J.  B.  McLEAN, 

President. 


HUGH  O.    McLEAN, 

Sec.-Treas. 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFF<CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :      I  I  6  St.  FrancolsXavler8t. 

G.  Hector  Clemes,  Manager. 

NEW  YORK  OFFICE  :     Room  106,  Times  Building, 

Roy  V.  Somerville,   Manager. 


CHEAP  STOVES. 

The  stove  trade  is  a  satisfactory  one  so 
far,  in  all  respects  but  prices.  The  demand 
is  good  but  prices  are  variable,  and  are  the 
result  of  special  circumstances,  not  of  a  cal- 
culation based  on  cost,  in  every  case.  They 
are  nearly  always  too  low.  The  demand  is 
good,  not  simply  because  quotations  can  be 
easily  overcome  these  days,  but  because 
stoves  are  wanted,  and  they  might  just  as 
well  be  sold  at  a  fair  price  as  at  a  close  or 
losing  one.  There  will  evidently  bemore  money 
circulating  in  the  country  this  fall  ;  it  is  the 
perception  of  this  fact  that  leads  people  to  buy 
stoves.  They  havereasonablegrounds  for  be- 
lieving theycanpayforthem.  It isunfortunate 
that  stove-makers  and  stove-traders  are  not 
in  a  better  position  to  take  advantage  of  the 
improving  demand. 

It  would  seem  natural  if  one  part  of  the 
agreement  among  stove-makers  should  be 
abandoned,  and  that  the  essential  part,  that 
minor  matters  of  agreement  would  also  be 
given  up.  But  the  rule  that  freight  shall  be 
involved  in  the  quotations  is  retained  in  the 
practice  of  all  the  manufacturers,  who  have 
to  go  down  sometimes  below  the  cost  line  to 
make  a  sale  and  pay  the  freight  on  it.  Two 
or  three  stoves  sent  a  few  hundred  miles  need 
to  have  yielded  a  liberal  profit  to  enable  the 
manufacturer  to  ship  them  at  his  own  expense. 
It  was  expected  also  that  low  prices  would 
induce  more  cash  buying,  or  that  manufac- 
turers would  make  their  concessions  condi- 
tional upon  cash.  This  has  not  been  the 
case  though.     The  sales  are  made  upon  the 


same  time  as  when  uniformity  of  terms  ex- 
isted, unless  where  an  addition  to  the  time 
limit  has  been  thought  necessary  to  secure 
business. 

Each  manufactory  seems  determined  to 
lose  none  of  its  connections.  These  are  to 
be  kept  apparently  at  any  sacrifice.  Where 
business  is  broached  by  a  rival  the  customer 
is  to  be  retained  by  conceding  equal  or  supe- 
rior advantages.  This  is  in  the  case  of  houses 
with  large,  well-established  connections.  They 
are  for  the  most  simply  maintaining  a  de- 
fensive attitude.  This  prevents  complete 
demoralization.  If  prices  are  to  be  cut  it  is 
certainly  better  that  old  customers  should 
get  the  advantage  than  that  strangers  should. 
Then  if  things  ever  get  reorganized,  a  normal 
business  is  more  easily  done,  because  the 
old  custom  has  been  retained  through  thick 
and  thin.  What  may  hasten  recovery  is  the 
effect  that  the  present  merciless  competition 
is  having  upon  some  concerns  that  have  not 
the  "stay"  in  them  that  the  stronger  houses 
have.  Some  of  the  former  are  said  to  be 
wearying  of  the  pace. 


SOMETHING  ABOUT  PIG  TIN. 

The  demand  for  pig  tin  in  Montreal  is  not 
active,  despite  the  fact  that  more  enquiry  is 
noted  West,  while  the  indication  at  the  close 
of  the  week  in  New  York  pointed  to  some- 
what higher  prices.  This  disposition  was 
due  to  an  advance  in  London  quotations, 
which  carried  the  New  York  prices  for  the 
article  a  shade  higher,  and  served  to  stimu- 
late speculative  operations  in  the  same  de- 
gree, leaving  the  market  quite  firm  at  the 
close.  This  induced  speculative  trading  to 
the  extent  of  200  tons  in  the  aggregate, 
while  London  cables  quoted  £92  2s.  6d. 
for  spot  and  ^92  for  futures.  Since 
then  however  the  market  in  London  has 
gone  off,  both  for  spot  and  futures  ruling 
quiet  with  only  small  quantities  moving.  Re- 
cent cables  show  spot  lots  and  futures  on  the 
same  basis,   but  lower  than    the  quotations 


mentioned  above.  On  Monday  spot  lots 
opened  in  London  ^92,  and  futures  ^92  17s. 
6d.  but  the  close  showed  a  decline  from  this 
to  ,£91  10s.  for  both  spot  and  futures.  In 
Montreal  what  business  there  is  doing  is  of 
the  merest  jobbing  character  and  the  prices 
are  precisely  the  same  as  those  which  have 
been  ruling  for  over  a  mouth  past,  viz.,  22 y2 
to  23c,  nor  is  there  any  occasion  to  change 
them. 


THE  POSITION  OF  TIN  PLATE. 

This  article  occupies  a  peculiar  position  at 
the  moment,  and  as  we  noted  in  our  regular 
market    reports   last   week   values    have   a 
somewhat  firmer  tendency.     This  is  curious 
in  view  of  the  conditions  that  have  been 
ruling  at  primary  markets  already  referred  to 
in    Hardware  from   which    would   be  in- 
ferred  an   entirely  different  result.     To   be 
brief  the  change  is  almost  entirely  due  to 
the  great  scarcity  of  sizes  which  come  into 
most  active  request,  for  instance  20  x  28  and 
12  x   12,  which  may  be  said  to  be  actually 
out   of  stock.     Strange   to  say,  also,  cable 
advices  report  orders  on  American  account 
which   is   hard   to   understand    in   view    of 
the     large     supplies     taken     there    during 
the    early    summer,     and    the    high    duty 
that  has  to  be  paid.     A  reasonable  explana- 
tion is  that  the  makers  on  the  other  side  got 
rid  of  everything  they  could  at  the  time  of 
the  rush,  and  now  holders  on  this  side  of  the 
Atlantic  to  the  south  of  the  line  find  it  is 
made  up  of  irregular  sizes,  so  are  compelled 
to   order  anew  what   they  want.     Anyhow 
orders   are   reported   as   we   have    said   on 
American  account  as  well  as  from  the  con- 
tinent,   and    supplies    are    coming  forward 
very  slowly.     It  is  this  fact  that  is  having 
effect  on  the  Canadian  market.     Importers 
in  Montreal  report  a  fair  enquiry  but  the 
orders    generally    stipulate    for     the    sizes 
mentioned    and  they   are    not   to   be   had 
while    the    actual    supply   [at    that    centre 
is     small.       Then     the     stock     afloat     for 
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Canada  is  limited,  and  instead  of  the 
lots  comprising  thousands,  importers  claim 
that  there  are  only  hundreds.  The  steam 
ship  Dominion,  which  has  a  shipment  on 
board,  and  is  near  at  hand,  can  be  summed 
up  under  this  description.  As  a  result  values 
have,  a  steadier  tendency,  but  in  the  natural 
course  of  events  this  condition  of  affairs 
should  be  of  a  very  temporary  nature.  It  is 
worthy  of  note  in  this  connection,  that  an 
English  journal,  considered  to  be  an  authori- 
ty, admits  that  the  brokers  are  receiving 
orders,  and  consequently  feel  more  confident 
of  the  future,  but  it  qualifies  this  with  the 
statement  that  these  orders  will  be  insuffi- 
cient to  absorb  the  output  once  the  works 
are  in  full  blast.  In  the  meantime  prices  in 
Montreal  are  steady  at  $4.25  for  charcoal, 
and  $375  for  coke,  while  English  advices 
quote  an  advance  of  3d.  to  6d.  per.  box. 

MARKETING  THE  HARVEST. 

Now  that  the  country  is  blessed  with  an 
abundant  yield,  it  is  to  be  hoped  that  the  far- 
mers will  not  follow  any  obstructive  tactics, 
to  delay  that  circulation  whose  mainspring 
is  in  the  produce  stored  or  being  stored  in 
their  barns.  They  have  the  grain,  they  need 
the  money,  and  the  palms  of  their  creditors, 
the  country  merchants'  are  itching  to  handle 
some  of  it.  The  crop  has  done  its  part,  and 
now  the  farmers  ought  to  do  theirs.  The 
policy  of  hanging  back  to  wait  for  better  pri- 
ces they  have  tried  again  and  again,  though 
not  with  general  satisfaction,  and  they  may 
do  it  again.  Thus  they  may  put  brakes  on 
the  business  that  the  country  is  naturally 
prepared  for.  The  reaping  is  assured  but 
the  marketing  is  not. 

The  country  merchant  cannot  but  look  on 
with  exasperation  at  good  market  prices 
melting  away,  while  the  local  farmers  are 
idly  holding  on  for  an  advance.  On  the  verge 
of  the  McKinley  Act's  coming  into  force  last 
October  there  was  a  general  rush  of  barley 
to  the  border,  but  there  were  not  wanting 
farmers  who  missed  that  tide  of  the  market 
merely  through  waiting  for  it  to  rise  a  cent 
or  two  higher.  When  they  have  a  good 
thing  they  are  prone  to  wait  for  a  better. 
Like  the  Indian,  too  much,  with  them,  is 
enough.  There  are  times  when  holding  is 
warranted,  when  it  is  not  a  matter  of  pure 
chance,  but  the  prompting  of  clear  insight 
into  the  situation.  This,  however,  only  the 
few  possess,  and  it  is  more  like  the  gift  of 
divination  than  business  sagacity. 

After  the  country  merchant  has  carried  a 
dozen  or  more  farmers  all  year,  he  naturally 
becomes  impatient  with  the  complaisant  way 
those  customers  have  of  leaving  him  out  of 
the  question  when  the  time  for  selling  their 
grain  comes.  If  prices  do  not  suit  them,  and 
seldom  the  opening  prices  do,  they  will  wait 
with  the  utmost  calmness  until  prices  have 
to  suit.  The  country  store  continues  to  be 
their  commissariat,  and  the  merchant  may 
make  what  shifts  he  can  to  pay  old  debts  and 


buy  new  goods  without  their  money.  In- 
stead of  a  bright  spell  of  fall  trade  he  has  to 
lengthen  out  a  little  longer  his  experience  of 
''niggering  it  through." 

The  country  merchant  would  probably  be 
neither  better  nor  worse  off  than  he  is  to-day, 
if,  instead  of  selling  all  his  goods  at  a  price 
to  his  farmer-customer,  he  entered  into  a 
grub-stake  contract  with  the  latter,  agreeing 
to  clothe  and  feed  the  farmer  and  his  family 
for  half  the  farmer's  crop.  And  though 
luckless  prospectors  have  often  eaten  the 
settler  out  of  house  and  home  under  a  grub- 
stake contract,  yet  they  have  more  frequent- 
ly raised  him  to  affluence  than  the  farmers 
have  done  the  country  merchants.  Many  a 
rural  trader  has  gone  to  the  wall,  not  because 
his  assets  did  not  balance  his  liabilities,  but 
because  too  great  a  proportion  of  the  assets 
were  book-debts  against  farmers,  and  so  not 
immediately  or  not  completely  convertible 
into  money.  Farmers'  debts  are  a  sufficient 
mill-stone  round  the  trader's  neck  without 
the  addition  of  postponed  marketing  when 
the  market  is  good. 

If  everything  goes  well,  there  ought  to  be 
an  increase  in  business,  not  only  temporarily 
but  throughout  the  year.  This  fall  ought  to 
place  many  farmers  in  a  better  position.  It 
should  enable  mortgages  to  be  raised,  ma- 
chinery to  be  paid  for,  old  accounts  to  be 
settled,  etc.  If  it  does  there  will  be  less  to 
hamper  the  farmer  and  keep  down  his  living 
wants  to  a  low  point.  Thus  he  ought  to  be 
a  better  customer  throughout  the  year.  The 
fact  that  his  consumptive  capacity  has  been 
kept  within  narrower  bounds  by  harder  times 
in  the  past  ought  itself  to  beget  a  reaction  in 
favor  of  the  trader. 

Of  the  money  obtained  from  the  sale  of 
farm  products  in  the  fall,  the  country  mer- 
chant has  often  to  be  thankful  if  he  gets  only 
what  is  owing  him  on  account.  When  the 
farmers  have  plenty  of  money  they  do  not 
as  a  rule  bring  it  to  him.  They  go  to  the 
town  or  city  where  prices  are  cut  and  with 
their  ready  cash  they  get  bargains.  They 
have  little  use  for  their  creditor  when  cash 
abounds.  He  supplies  them  with  what  they 
need  when  they  have  no  money,  and  the 
close  urban  seller  supplies  them  when  they 
have.  The  country  merchant  should  there- 
fore have  good  interest  on  the  capital 
that  is  locked  up  in  the  farmhouses 
from  autumn  to  autumn.  His  prices  ought 
to  be  such  as  will  enable  him  to  recoup  him- 
self for  the  long  use  of  his  money  his  credit 
customers  have  had.  Thus  he  will  to  some 
extent  even  up  the  drawback  of  long  and 
large  credit  with  fair  prices.  There  is  no 
reason  why  he  should  lose  profit  as  well  as 
interest.  If  he  does  not  look  after  these  mat- 
ers and  tax  his  credit  customers  for  them,  he 
will  find  that  his  cash  customers,  who  supply 
the  mobile  capital  necessary  to  keep  business 
going  on,  are  really  carrying  the  credit  cus- 
tomers. 


into  trade  at  all,  they   are   unsuited  for  it. 
Others  conceive  that  their  duty  is  a  general 
supervision,  that  their  place  is  in  the  office, 
which  should  be  as  remote  from  the  shop  as 
possible,  or  that  they  cannot  afford  to  waste 
time  in  talk  that  is  not  immediately  produc- 
tive. All  this  Ignores  certain  traits  of  human 
nature  whereof  it  would  be  more  profitable 
to  take  note.     It  goes  without  saying  that 
the  tradesman  cannot  be  equally  attentive  to 
all  his  customers,  nor  do  all  look  for  his  per- 
sonal attention,  but  he  ought  as  far  as  pos- 
sible to  be  where  he  can  see  who  comes  into 
his  shop  and  discriminate  judiciously  as  to 
whom  he  ought  to  see  personally.     It  never 
derogates    from   any    man's   dignity    to   be 
courteous  and  affable,  and  a  gracious  word 
to  this  one,  an  inquiry  of  that  if  he  is  being 
served  with  what  he  wants,  are  ways  of  being 
affable  that  take  little  time  and  yet  impart  to 
the  customer  that  agreeable  sense  of  being 
welcome  and  a  person  of  some  importance. 
Even  time  spent  in  apparently  unproductive 
chat  with   a    customer   who  expects   to   be 
feated    with    extra     consideration    is    not 
wasted,  only  put  out  at  interest.     We  have 
to  deal  with  human  nature  as  it  is,  not  as  we 
should  like  i^to  be,  and  human  nature,  as  a 
rule,  likes  to  be  made  much  of.     Customers 
like  to  know  the  man  they  deal  with,  or  to 
think  that  they  know  him,  which  is  much  the 
same  thing,  and  where  the  tradesman  under- 
stands the  fine  art  of  being  social  without 
presumption,  attentive  without  obsequious- 
ness, cordial  without  impertinence,  he  will 
bind  his  customers  to  him  by  ties  which  few 
men  are  proof  against. 


THE    PROPRIETOR     "FORWARD." 

Says  Ironmongery  :  How  many  business 
men  fully  appreciate  the  fact  that  the  public, 
and  particularly  regular  customers,  do  not 
take  kindly  to  a  shop  where  the  proprietor  is 
seldom  or  never  seen,  or  if  seen,  keeps  aloof 
from  them?  It  is  a  fact,  however,  as  many 
a  tradesman  has  discovered  to  his  cost,  per- 
haps when  too  late  to  rectify  the  fault. 
Some  men  have  a  repugnance  to  serving 
customers  ;  they  ought  never  to  have  gone 


HINTS  FOR  SALESMEN. 

We  take  the  following  from  a  published 
set  of  rules  adopted  by  a  large  hardware  firm 
for  the  guidance  of  their  employes  : — 

Keep  your  eyes  on  the  front  door.  Custo- 
mers should  be  waited  on  promptly  and 
pleasantly. 

Wait  on  children  as  politely  as  you  do  on 
grown  people,  They  are  our  future  custo- 
mers. 

Salesmen,  when  disengaged,  will  take  po- 
sition near  the  front  door,  instead  of  the  back 
Customers  do  not  come  in  at  the  rear. 

Watch  the  ends  of  stock,  make  as  few  as 
possible,  and  always  work  them  off  first,  to 
keep  the  stock  clean. 

Keep  mum  about  our  business.  Always 
have  a  good  word  to  say  for  it,  and  never 
say  it  is  dull.  Keep  your  eyes  and  ears  open 
about  your  competitors 

In  arranging  goods,  put  the  smallest  to 
the  front;  when  the  same  size,  cheapest  to 
the  front. 

Use  the  early  part  of  the  day  and  the  last 
hour  before  closing,  in  sorting  and  straight- 
ening up. 

If  you  know  of  an  improvement  of  any 
kind,  suggest  it  at  once  to  the  manager;  it 
will  be  impartially  considered. 

Keep  retail  stock  full  and  complete  on 
the  shelves,  so  as  to  avoid  detaining  custo- 
mers. Notify  each  man  in  charge  of  a 
division,  when  you  find  anything  short  in  it. 

Always  put  the  stock  in  order  when  you 
have  finished   waiting  on  customers. 

Always  wipe  off  cutlery  with  chamios  be- 
fore putting  away. 

The  more  self- forgetting  you  are,  and  the 
more  exceptable  you  are  to  whomsoever  your 
customer  may  be,  the  better  you  are  as  a 
salesman.  It  is  your  highest  duty  to  be  ac- 
ceptable to  all. 
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HINTS  ON  BOOKKEEPING. 

ARTICLE  III. 

A  source  of  more  trouble  to  Retail  Mer- 
chants than  any  other  book  that  is  kept  in 
connection  with  their  business  is  the  day 
book.  Numerous  are  the  disputes  that  arise 
between  merchants  and  their  customers  over 
entries  contained  therein,  and  many  a  custo- 
mer is  lost  because  some  one  has  blundered 
in  the  making  up  of  these  entries.  What  is 
everybody's  business  is  nobody's  business, 
and  the  custom  that  prevails  so  generally 
of  allowing  every  one  in  the  store  to  make 
entries  in  the  dav  book  is  the  principal  cause 
of  so  many  of  these  unfortunate  disputes  ari- 
sing. The  clerk  who  makes  a  wrong  entry  in 
the  day  book  generally  sticks  to  it  that  he  is 
right  even  if  a  strong  suspicion  exists  in  his 
mind  that  he  may  be  wrong.  Being  afraid 
of  the  censure  of  his  employer,  he  rarely  ad- 
mits having  made  an  error  unless  the  error 
is  so  plain  that  there  can  be  no  doubt  about 
it.  The  benefit  of  the  doubt  is  seldom  given 
to  the  customer,  who  leaves  the  shop  feeling 
that  he  has  been  cheated  and  makes  up  his 
mind  to  deal  somewhere  else. 

Disputes  often  take  place  over  gocds  that 
have  been  returned  because  no  credit  entry 
has  been  made  in  the  day  book  of  the  re- 
turns. When  an  article  has  been  returned 
by  a  customer,  which  has  been  charged  to 
him,  credit  should  be  given  him  in  the  day 
book  for  the  amount,  even  if  an  exchange  has 
been  made  for  other  goods  of  the  same  value, 
in  which  case  the  goods  given  in  exchange 
should  be  charged,  for  many  customers  have 
a  distinct  recollection  of  returning  goods,  but 
no  recollection  of  receiving  an  equivalent  in 
value  in  other  goods,  and  if  no  record  is  kept 
of  the  transaction  it  is  impossible  to  prove 
the  exchange.  Every  day  book  should  have 
separate  columns  for  the  debit  and  credit  en- 
tries, and  the  debit  columns  containing  the 
amounts  of  goods  sold  on  credit  can  be  ad- 
ded up  and  entered  in  the  ledger  to  the  cre- 
dit of  merchandise  account,  then  the  credit 
columns  containing  the  amounts  of  pro- 
duce received  on  account  and  goods  re- 
turned, when  added  up  can  be  entered  to  the 
credit  ot  merchandise  account,  and  the  sums 
total  of  these  colums  will  balance  the  debit 
and  credit  entries  made  to  the  accounts  of 
the  different  customers.  By  this  means  the 
double  entry  system  is  carried  out  without 
any  more  work  than  the  single  entry. 

Mistakes  often  happen,  too,  by  cancelling 
a  day  book  entry  when  a  customer  pays  for 
a  bill  of  goods  within  a  few  days  after  get- 
ting it,  by  marking  "  paid  "  in  the  margin  of 
the  book  opposite  the  entry.  When  the  keep- 
ing of  the  day  book  is  everybody's  business 
an  entry  is  often  cancelled  in  this  way  after 
the  amount  has  been  posted  to  the  debit  of 
the  customer's  account  in  the  ledger,  so  that 
accounts  are  often  rendered  with  items  in- 
cluded which  have  been  paid  for,  causing 
customers  to  lose  faith  in  the  honesty  of  the 


merchant  they  are  dealing  with.  An  entry 
once  made  should  never  be  cancelled  or 
erased  if  books  are  to  be  kept  accurately. 

When  the  very  common  custom  originated 
of  crediting  cash  received  on  account  in  the 
day  book  we  do  not  know,  but  it  is  a  very 
bad  one,  for  if  no  entry  of  cash  received  on 
account  is  made  in  the  cash  book  it  of  course 
must  go  in  with  the  cash  sales,  thereby  show- 
ing an  erroneous  idea  of  the  business  done  on 
a  cash  basis,  and  if  it  is  entered  from  the  day 
book  in  to  the  cash  book  the  day  book  entry 
is  a  useless  one  and  only  leads  to  complica" 
tions  in  the  bookkeeping. 

Complications  too  frequently  arise  from  the 
manner  in  which  enteries  are  made  in  pro- 
duce dealings.  It  would  be  an  excellent 
plan  if  every  country  merchant  kept  a  pro- 
duce account  which  would  show  the  profit  or 
loss  made  on  all  the  produce  handled,  but 
an  account  would  need  more  careful  atten- 
tion than  the  majority  could  devote  to  it, 
therefore  the  next  best  thing  to  do  in  this 
matter  is  to  keep  a  correct  record  of  all  the 
produce  received  on  account  by  entering  the 
full  particulars  in  the  day  book  when  giving 
the  customer  credit  for  it,  When  a  customer 
brings  in  produce  and  trades  it  over  the 
counter  for  goods,  if  the  exact  amount 
of  the  produce  is  traded  out  their  is  no  neces- 
sity for  an  entry  when  a  produce  account  is 
not  kept,  but  if  the  goods  purchased 
amount  to  more  than  the  produce  or  vice 
versa  then  the  details  of  the  whole  transac- 
tion should  be  entered,  to  avoid  disputes 
when  an  account  is  rendered,  in  place  of  the 
usual  entry  "balance  on  trade.  " 

(to  be  continued.) 


AN  AIR  CASTLE  OF  GLASS. 

For  a  long  time  past  Mr.  F.  McMahon,  91 
Wood  street  east,  Hamilton,  has  been  busily 
engaged  in  making  and  collecting  glass  to 
build  what  he  calls  "An  Air  Castle  of  Glass." 
The  castle  is  5  feet  4  inches  in  height,  and 
is  triangular  in  shape.  At  the  sides  it  has 
little  glass  balls,  of  various  sizes  and  colors. 
It  is  also  ornamented  with  artificial  flowers, 
beads  and  little  plush  balls.  There  are 
twelve  pieces  of  glass  in  each  of  the  triangles. 
At  the  top  it  measures  12  inches  and  tapers 
down  to  half  an  inch.  At  the  bottom  of  all 
is  a  little  glass  bird,  resembling  a  swan. 
Most  of  the  10,088  different  pieces  of  vari- 
colored glass  of  which  it  is  constructed  came 
from  Germany  to  Philadelphia,  from  which 
place  they  were  sent  here.  It  has  taken  the 
proud  possessor  about  three  months  alto- 
gether to  make  it.  Mr.  McMahon  is  an 
employee  of  the  Hamilton  Glass  Works,  and 
has  every  reason  to  be  proud  of  possessing 
such  a  fine  piece  of  workmanship,  which 
must  have  cost  him  much  time  and  labor. 
It  is  his  intention  to  present  the  castle  to 
the  fancy  fair  to  be  held  in  the  Drill  Hall  in 
the  latter  part  of  September.  In  a  short 
time  it  will  be  placed  on  exhibition  in  one  of 
the  store  windows. 


SUCCESS 
DEPENDENT  ON   OPPORTUNITY. 

Do  we  ever  stop  to  realize  how  much  hu- 
man success  is  dependent  upon  opportunity  ? 
The  world  is  full  of  square  men  who  are  in- 
dustriously engaged  in  trying  to  fill  round 
holes,  and  the  men  occupying  the  square 
holes  are  in  like  manner  misfits.  How  many 
men  waste  the  energies  of  an  entire  life  in 
misdirected  efforts  simply  because  they  have 
never  found  a  fit  opportunity  for  the  develop- 
ment of  such  abilities  as  they  possess.  A 
man  who  possesses  decided  executive  capac- 
ity, is  competent  to  successfully  handle  great 
interests,  or  control  an  army  of  workers,  per- 
haps plods  away  for  years  in  some  subordi- 
nate, routine  position,  because  theopportunity 
has  never  come  for  him  to  display  his  mental 
calibre.  He  has  never  struck  the  right  line,  is 
probably  engaged  in  a  business  for  which 
he  is  wholly  unfitted,  and  in  which  he  will 
never  be  anything  but  a  failure.  Another, 
perhaps  through  a  merely  fortuitous  circum- 
stance, it  may  be  an  almost  accidental  con- 
nection with  a  man  prominent  in  some 
special  line,  is  placed  in  a  position  for  which 
he  happens  to  possess  marked  capabilities, 
although  as  yet  undeveloped.  He  does  not 
even  know  himself  that  he  possesses  any 
special  fitness  for  the  post.  But  with  oppor- 
tunity comes  development.  Manifesting 
continually  increasing  capacity  for  the  busi- 
ness, he  is  pushed  ahead,  the  scope  of  his 
authority  broadened,  and  he  becomes  in 
time  a  type  of  the  highly  successful  man. 

Placed  in  a  different  position,  one  for 
which  he  had  no  aptitude,  he  might  have 
run  on  in  the  same  dull  groove  gradually 
deteriorating  into  a  mere  machine,  doing 
his  work  perfunctorily  and  without  interest. 
But  when  he  has  found  his  special  work  he 
grows  mentally  with  every  day's  experience, 
and  finally  rises  to  the  extreme  height  of 
efficiency. 

It  is  too  often  the  case  that  the  unsuccess- 
ful men,  those  who  have  made  a  failure  of 
their  life's  work,  have  merely  lacked  the 
opportunity  to  develop  what  was  in  them, 
and  in  their  failures  are  rather  to  be  pitied 
than  blamed.  It  is  true  that  even  persistent 
plodding  will  sometimes  reach  the  goal  of 
success,  but  the  way  is  a  long  one,  and  the 
final  rewards  hardly  commensurate  with  the 
toil  involved. 

The  man  is  indeed  fortunate  to  whom  op- 
portunity comes  early  in  life,  and  who  has 
the  good  judgment  to  grasp  it  while  the  way 
is  clear.  It  is  said  of  some  men  that  they 
compel  opportunity  ;  but  for  one  who  suc- 
ceeds in  that  effort  there  are  many  who  fail. 
That  occupation  for  which  a  man  is  well 
adapted,  by  natural  temperament,  by  physi- 
cal and  mental  qualifications,  and  by  train- 
ing, is  the  one  to  which  he  ought  to  devote 
his  best  energies,  for  although  he  may 
achieve  a  measure  of  success  in  other  call- 
ings, it  will  never  be  so  complete  or  so  liberal 
in  its  material  rewards  as  that  for  which  he 
is  naturally  qualified.  Let  us  have  fewer 
square  pegs  in  round  holes. — Ex. 
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ABOUT  TIN  PLATE. 

When  a  bar  of  pure  tin  is  bent  near  the 
ear  a  peculiar  sound  is  emitted.  It  is  caused 
by  the  movement  of  the  crystals  upon  each 
other.  It  has  something  in  it  of  life  and 
pain,  and  has  been  given  a  term  in  every 
language  which  intimates  that  it  is  the  ex- 
pression of  injured  sensibility.  The  German 
has  it  " Zinneschrel,"  the  French,  "cry 
d'etain,"  the  English  term  it  "  the  tin  cry." 
Whatever  may  be  said  of  this  sound  literally 
may  just  at  this  time  be  figurately  applicable, 
for  the  McKinley  bill  hashandled  tin  andlo! 
every  hillside  resounds  the  echoes  of  its  cry. 

It  has  been  stated  in  a  former  paper  that 
the  methods  in  vogue  at  the  present  time  in 
the  manufacture  of  tin  plate  are  such  as  re- 
quire skill  in  a  high  degree,  and  when  a  de- 
scription of  the  process  is  given  it  will  read- 
ily be  perceived  that  this  skill  is  the  result 
of  practice  and  experience  in  repeatedly  per- 
forming the  same  operation.  This  skill  has 
no  rank  as  a  high  intellectual  quality;  it  pur- 
sues its  beaten  path,  and  possesses  no  ele- 
ment of  aggressive  enterprise,  norhas  it  any- 
thing in  common  with  it  that  will  link  the 
two  together  to  produce  great  improvements. 
Let  us  consider  if  its  place  cannot  be  supplied 
by  machinery. 

The  great  manufactories  of  America  have 
grown  from  the  union  of  enterprise  with 
mechanical  inventive  ingenuity — a  restless 
spirit  which  nothing  can  satisfy.  This  in- 
domitable and  aggressive  union  has  created, 
whenever  it  wanted  it,  the  very  order  and 
degree  of  skill  which  was  necessary  to  the 
success  of  its  undertakings.  It  did  this  when 
it  made  watches,  guns,  locomotives  and 
dynamos.  Whenever  it  required  a  high 
grade  and  peculiar  skill  it  has  always  had 
the  power  to  call  it  forth,  and  it  always  will. 
The  skilled  operators,  trained  to  work  with 
absolute  exactness,  to  work  as  close  as  any- 
one can  measure — these  are  the  product  of 
the  new  conditions  which  inventive  ingenu- 
ity has  found  the  enterprise  to  impose. 

When  the  details  ot  the  present  system  of 
manufacturing  tin  plate  by  manual  labor  are 
considered,  ideas  of  improvements  run  in 
troops,  tumbling  over  each  other  on  the  field 
of  future  operations.  If  some  of  them  have 
been  tried  already  and  discarded  as  in- 
feasible,  it  may  have  been  under  conditions 
which  are  not  now  existing.  With  present 
conditions  new  trials  might  result  in  success. 
In  England  the  fact  that  unsuccessful  trials 
have  been  made  is  remembered  against 
such  processes,  while  the  fact  that  condi- 
tions have  changed  is  not  recognized  ;  but 
in  the  tin  plate  manufacture  in  America  all 
is  now  new — it  is  an  infant  industry,  born  in 
a  great  light,  and  its  protectors  will  be  quick- 
sighted  and  fleet-footed  to  get  everything 
that  will  promote  its  success. 

The  tendency  of  an  art,  after  it  passes  from 
the  general  possession  of  mankind  into  the 
close  keeping  of  a  clique  or  guild,  is  to  halt 
and  stand  still  until  the  signal  to  advance 
comes   from   some  outward  source.      Even 


into  the  infinite  variety  of  the  human  mind 
stagnation  in  some  matters  surely  creeps. 
What  happened  to  costume  when  the  craft 
of  tailors  seized  it  ?  What  happens  even 
when  the  choice  of  fashion  is  free  to  all  ? 
Fashions  change,  but  fashion  itself  is  only 
the  exhibition  of  a  trait  of  humanity  which 
leads  it  to  run  in  a  rut.  The  habitations  of 
civilized  man  are  practically  alike,  and  the 
building  of  broken  junk  bottles  into  concrete 
outer  walls  indicates  less  grotesqueness  of 
humor  than  bald  poverty  of  design.  The 
whole  world  everywhere  dresses  alike;  men 
wear  coats,  vests  and  trousers.  Why  ?  Is 
it  because  these  forms  of  habiliments  are  the 
best  that  canbedevised  ?  Is  it  by  thecommon 
consent  and  agreement  of  mankind,  or  have 
weheedlessly  drifted  to  this  conventionalism  of 
apparel,  and  do  clothes  thus  come  by  chance  ? 
Who  gives  us  the  cut  of  our  cloth  ?  Not 
England's  nor  Monaco's  Prince;  no  Russian 
Czar  nor  German  Kaiser;  neither  Gladstone 
nor  Blaine,  nor  yet  Leo  or  Ingersoll — these 
are  not  the  imperative  princes  of  the  robes. 
Bigger  headed  men  than  any  of  these  it 
must  be  —  it  must  surely  be  —  to  whom  is 
assigned  the  province  of  providing  rational 
raiment  for  reasoning  man.  But  tacts  do 
not  bear  out  the  statement.  We  drop  into 
a  form,  fashion,  custom  or  conventionalism, 
and  blindly  follow  it  in  the  common  matters 
of  life ;  and  as  all  do  this,  so  also  will  any 
portion  which  is  set  apart  to  follow  any 
trade  get  on  the  iron  tramways,  which 
usage  lays  down  and  which  are  not  the 
most  direct  route,  but  are  rather  like  coun- 
try roads,  which  follow  the  original  cow- 
paths. 

This  is  the  case  with  the  tin  plate  industry. 
It  was  brought  from  Saxony  to  England  200 
years  ago.  It  is  said  to  have  been  introduced 
by  Edward  Yarranton,  who  brought  over 
expert  workmen  to  start  the  business  in 
1675.  They  taught  their  methods  to  their 
pupils,  and  it  has  been  taught  and  learned 
by  successive  generations  of  tradesmen  ever 
since,  and  is  still  carried  on  with  but  little 
improvement.  Like  all  business  in  the  old 
countries,  every  effort  has  been  exerted  to 
keep  the  intelligence  of  the  operators  at  as 
low  a  grade  as  possible.  This  has  been  the 
settled  policy  of  the  higher  classes.  This 
tin  business  has  been  an  especially  sore  spot 
on  the  body  of  mechanic  art ;  the  operators 
have  had  no  acquaintance  with  machinery. 
All  around  this  spot  is  health  and  growth, 
but  this  is  like  an  indolent  ulcer  :  its  old 
edges  have  got  to  be  ripped  open  and  new 
blood  circulated,  that  out  of  the  irritation 
may  come  healing  and  new  life.  We  will 
examine  the  present  methods  of  depositing 
the  tin  upon  the  iron,  leaving  the  preparation 
of  the  iron  plate  to  be  principally  considered 
at  another  time,  as  it  involves  questions 
which  the  astonishing  progress  of  our  steel 
manufactures  is  solving  with  eminent  satis- 
faction. 

In  considering  the  present  processes  of  tin 
plating  it  will  be  necessary  to  fix  the  mind 


with  wrapt  attention  upon  them,  or  the 
reader  may  heedlessly  skip  over  something 
which  might  possibly  suggest  some  remote 
idea  of  ingenious  contrivance.  The  fact  is, 
that  as  far  as  appears  upon  the  surface  the 
whole  business  is  in  such  a  crude  state  that 
it  is  wonderful,  and  exceeds  belief  how  it  can 
have  been  carried  on  so  long  and  bear  so 
little  evidence  of  improvement.  It  is  done 
just  as  any  traveling  tinker,  who  had  never 
seen  or  heard  of  how  it  is  done,  would  set 
about  to  do  it.  This  indicates  that  the  busi- 
ness has  never  reaped  any  of  the  fruits  of 
experience,  and  that  the  hand  of  genius  has 
never  been  laid  upon  it  to  raise  a  single 
operation  above  the  common  level.  It  shows 
more  than  this,  for  it  shows  that  for  some 
cause  the  aggregated  talent  which  from  time 
to  time  has  been  employed  upon  it,  and 
which  at  the  very  least  ought  to  exhibit  tne 
improvement  of  an  accumulation  of  trifles 
has  left  no  evidence  of  its  existence. 

Nowhere  is  there  to  be  found  a  more  be- 
sotted condition  of  affairs  than  the  slough 
into  which  has  fallen  this  business,  which 
has  been  fixed  for  two  centuries  in  the  bonds 
of  inflexible  trade  laws,  secrets,  constraint 
and  restriction.  The  description  given  in 
Knight's  Mechanical  Dictionary  of  the  pro- 
cess of  making  tin  plate  is  as  plain  as  can 
be  written.     It  is  as  follows  : — 

Scaling — The  plate  is  bent  so  as  to  enable 
it  to  stand  when  placed  on  edge,  and  it  is 
then  pickled  in  a  trough  containing  dilute 
hydrochloric  acid.  The  bent  plates  being 
laid  on  the  floor  in  a  row,  a  rod  is  placed 
under  them,  and  they  are  thus  lifted  and 
placed  in  a  furnace,  where  they  are  heated 
to  redness.  The  scale  then  drops  off.  After 
removal  and  cooling  the  plate  is  beaten 
smooth  on  a  cast  iron  anvil.  Cold  rolling 
between  hard  polished  rollers  confers 
smoothness  and  elasticity. 

Pickling — The  plates  are  immersed  in  a 
bath  of  acidulated  bran  water  (at  about  ioo° 
F.)  for  twelve  hours,  standing  half  the  time 
on  one  edge  and  half  on  the  opposite  one. 
They  are  then  transferred  to  a  bath  of  dilute 
sulphuric  acid  (ioo°  F.),  which  makes  them 
bright.  This  is  followed  by  a  bath  of  clean 
water  and  scouring  with  hemp  and  sand. 

Tinning — The  series  of  pots  in  which  the 
dipping  is  performed  is  placed  in  a  brick 
structure,  which  rises  above  the  floor  of  the 
factory  and  at  which  the  workmen  stand. 
This  structure  is  called  the  "stowe,"  and 
contains  the  furnace  which  heats  the  pots. 
These  cast  iron  pots  are  five  in  number,  and 
are  arranged  in  a  row — (1)  the  tin  pot,  (2) 
the  wash  pot,  (3)  grease  pot,  (4)  pan,  (5)  list 
pot. 

The  "tin  pot"  contains  about  500  pounds 
of  block  and  grain  tin,  on  which  floats  4 
inches  of  tallow  to  prevent  oxidation.  Along- 
side it  is  a  grease  pot.  The  "wash  pot"  is 
nearly  full  of  the  best  grain  tin  and  has  a 
partition  to  prevent  the  dross  from  gathering 
at  that  part  where  the  last  dip  is  given  to  the 
plates.     The  "grease  pot"  contains  lard  or 
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tallow,  free  from  salt.  The  "pan"  has  a 
grating  at  the  bottom  and  no  fire  under  it. 
The  "list  pot"  has  only  %  inch  of  tin  in  it. 

The  operation  is  as  follows  :  Three  hun- 
dred plates  previously  dipped  in  a  grease 
pot  are  placed  one  by  one  in  the  "  tin  pot" 
(No.  i)  in  a  vertical  position  and  left  for  an 
hour  or  two,  the  heat  being  as  great  as  pos- 
sible without  burning  the  grease.  They  are 
taken  out  by  tongs  and  placed  on  an  iron 
rack  to  drain. 

The  plates  are  then  placed  in  the  larger 
division  of  the  "wash  pot"  (No.  2),  which 
melts  off  the  superfluous  tin  acquired  in  No. 
1.  Being  taken  out  a  few  at  a  time  from 
No.  2  they  are  taken  up  singly  with  a  pair 
of  tongs,  swept  on  each  side  by  a  hemped 
brush,  to  make  the  layer  equable  and  remove 
drip  and  receive  a  final  dip  to  the  clean  side 
of  the  wash  pot,  by  which  the  marks  of  the 
brushes  are  erased. 

Each  plate,  after  its  final  dip  in  the  metal- 
lic bath,  is  plunged  in  the  "  grease  pot " 
(No.  3),  which  is  so  hot  as  to  remove  super- 
fluous metal,  allowing  it  to  drain  off  and 
collect  at  the  bottom  of  the  pot.  The  plates 
stand  singly  in  the  grease  pot,  being  separ- 
ated by  pins,  and  as  the  pots  hold  but  five,  a 
boy  is  continually  removing  the  one  which 
has  been  the  longest  in  the  grease. 

As  the  boy  takes  the  plates  from  the 
grease  pot  (No.  3)  he  places  them  on  edge 
in  the  cold  pan  (No.  4)  to  drain  off  the  grease 
and  get  cool. 

The  "list  pot"  (No.  5)  is  employed  for 
melting  off  the  list  or  selvage  of  tin  which 
has  accumulated  at  the  edge  of  each  plate 
as  it  has  stood  vertically  in  the  "  wash  pot  " 
and  "grease  pot"  (Nos.  2  and  3).  The 
"list"  being  thus  melted  is  detached  with  a 
smart  tap  with  a  stick. 

The  grease  is  cleaned  from  the  warm 
plates  by  rubbing  with  dry  bran.  The  plates 
are  then  boxed. 

„  From  the  above  description,  which  coin- 
cides in  most  particulars  with  all  which  are 
given  and  must  be  accepted  as  full  and  com- 


prehensive, it  appears  that  the  necessary 
stock  the  "  stowe"  with  its  pots  and  furnaces 
and  the  other  simple  appliances  and  supplies 
used  for  carrying  on  the  business  are  inex- 
pensive, and  that  it  can  be  carried  on  in  the 
small  way  with  as  much  profit  proportionate- 
ly as  on  a  larger  scale.  It  will  be  noticed 
that  machinery  plays  no  part  in  it  whatso- 
ever. There  are  some  modifications  of  the 
processes,  in  which  sperm  oil  is  substituted 
for  tallow  and  the  use  of  chloride  of  zinc  is 
judiciously  introduced,  and  may  quicken  the 
operation,  although  perhaps  the  introduction 
of  the  slight  amount  of  zinc  may  not  really 
promote  the  ultimate  union  of  the  tin  and 
iron,  which,  without  it,  form  an  alloy  at  the 
junction  of  the  metals,  upon  the  perfection 
of  which  much  of  the  value  of  the  plate  de- 
pends. Whan  the  molten  tin  comes  in  actual 
contact  with  clean  iron  it  dissolves  off  some 
of  the  iron.  The  object  to  be  honestly  sought 
is  to  secure  a  true  alloy  of  the  metal  tin  with 
the  metal  iron,  for  good  tin  plate  is  on  the 
outside  pure  tin,  and  where  that  leaves  off  an 
alloy  begins,  which  continues  until  it  is  half  tin 
and  half  iron,  and  this  again  continues  toles- 
sen  in  its  proportion  of  tin  until  it  merges  into 
the  iron.  It  is  because  the  molten  tin  actually 
dissolves  the  surface  of  the  iron  that  the  first 
tin  bath  soon  becomes  ferruginous,  or  partly 
iron.  The  sheets  are  dipped  into  successive 
baths  of  tin,  each  of  which  is  purer  than  the 
preceding,  and  as  the  tin  is  used  up  the  baths 
are  replenished  from  the  purer  baths,  and 
the  pure  tin  is  furnished  to  the  last  bath, 
which  gives  the  last  surface  to  the  plate,  be- 
cause the  purer  the  tin  is  on  the  surface  the 
less  liable  the  plate  is  to  oxidize.  The  baths 
containing  more  iron  in  solution  give  a  sur- 
face which  affords  but  little  protection  against 
rust.  One  need  not  view  the  old  tin  cans  of 
a  last  year's  picnic  to  prove  this;  he  can  get 
evidence  enough  on  this  year's  camp-meeting 
grounds.  In  fact,  varnish  is  a  better  pro- 
tector than  much  of  the  tin  coating,  for  paper 
buckets  outlast  tin  pails. 

The  best  field  of  operation  for  machinery 
is  where  the  first  conditions  which  affect  the 
work    can    be    made    practically    uniform. 


When  this  state  of  things  exists,  machinery 
can  be  substituted  for  hand  work,  because 
operations  can  be  repeated  in  an  exactly 
similar  manner,  and  when  the  mechanism 
is  once  so  adjusted  as  to  produce  the  de- 
sired result,  subsequent  operations  follow 
with  such  accuracy  as  to  produce  the  same 
effect  any  number  of  times. 

There  do  not  appear  to  be  any  insur- 
mountable difficulties  in  establishing  pri- 
mary uniformity  of  conditions  in  the  tin 
plate  business.  The  sheets  can  be  made  of 
uniform  sizes,  the  baths  kept  at  uniform 
temperature,  and  all  other  things  in  con- 
nection may  be  so  regulated  that  the  skilled 
labor  now  required  may,  with  much  ad- 
vantage, be  supplanted  by  machinery. 

It  may  even  be  conjectured  that  within  a 
few  years  the  plating,  instead  of  being  done 
on  separate  sheets  handled  with  tongs,  a 
piece  at  a  time,  will  be  done  on  a  long  roll 
of  sheet  metal,  which  will  be  conducted 
from  bath  to  bath  and  cleaned  as  it  is  drawn 
along,  the  operation  being  continuous  like 
making  paper  with  a  Foudrinier  machine. 
The  last  thing  done  may  be  to  cut  it  to 
the  proper  sized  sheets  and  pack  it  in  boxes. 
The  processes  being  unform,  there  will  be 
no  "wasters"  to  throw  out. — A.  B.  Spalding 
in  Age  of  Steel. 

The  employes  of  the  Consumers'  Cordage 
company  had  a  very  enjoyable  time  at  Sher- 
nngham  park  on  Saturday,  the  22nd  ult.,  the 
occasion  of  their  twelfth  annual  picnic.  The 
boat  left  St.  Gabriel  locks  shortly  after  8  a. 
m.,  and  upon  reaching  Shernngham  park 
the  programme  of  games  which  had  been 
drawn  up  was  commenced,  some  good  con- 
tests being  witnessed  in  the  several  events. 
Those  who  did  not  care  to  witness  the  games 
indulged  in  dancing,  for  supplying  music  for 
which  a  capital  band  had  been  engaged. 


Goods  conveniently  located  savi  time,  money 
and  temperin  showing. 


HARDWARE. 


NEW    GOODS. 

ADJUSTABLE  WINDOW  BALCONY. 

Skidmore's  Adjustable  Window  Balcony 
is  manufactured  by  the  Orr  &  Lockett  Hard- 
ware Co.,  184  and  186  Clark  st.  and  138 
Monroe  st.,  Chicago. 


heads  of  screws  that  are  put  into  the  window 
sill,  the  other  ends  being  so  bent  as  to  hook 
securely  over  the  horizontal  rod. 

In  connection  with  a  rope  it  is  also  an  ad- 
mirable fire  escape.  It  can  be  taken  to  the 
windward  side  of  the  building,  and  thus 
avoid  the  danger  and  risk  of  having  to  de- 
scend through  fire  and  smoke. 


HERCULES  COMBINATION  WRENCH 

Capitol  Mfg.  Company,  Chicago,  111.,  are 
putting  this  wrench  on  the  market,  an  illus- 
tration of  it  being  given  herewith.  The  spe- 
cial feature  of  the  wrench  is  the  reversible 
tool  steel  grip  jaw.  It  will  be  observed  that 
this  grip  jaw  has  two  surfaces,  so  that  if  one 


WHAT  ARE  THE  PROFITS   ON  TIN 
PLATE. 

It  would  be  very  interesting  to  know  just 
what  the  profits  of  the  Welsh  tin  plate 
makers  have  been  during  the  past  year.  An 
unprecedented  amount  of  tin  plate  has  been 
shipped  to  the  United  States  and  such  of  it 
at  least  has  been  sold  has  brought  more  than 
the  average  prevailing  price  for  the  past  six 
years.  A  leading  Pittsburg  importer,  early 
in  the  season,  asserted  in  a  newspaper  inter- 
view that  a  box  of  tin  plate  selling  here  at 
$5.70  afforded  a  profit  to  the  maker  of  not 
less  that  $1.50,  or  about  $24  per  ton.  Doubt- 
less the  question  of  profits  in  this  connection 
is  not  better  understood  by  any  class  than 
by  the  tin  platers  themselves,  who  have 
worked  in  the  mills  all  their  lives,  many  of 
them  being  descended  from  several  genera- 
tions of  practical  tin  platers.  It  is  incon- 
ceivable that  this  class,  particularly  in  these 
days  of  trades-unions,  should  not  have  a  fair 
idea  of  the  cost  of  every  process  of  tin  plate 
making,  including  the  cost  of  material. 
When,  therefore,  they  make  a  stand  with 
reference  to  prices  and  wages,  the  inference 
is  unavoidable  that  they  understand  some- 
thing about  the  subject.  The  tin  plate  works 
were  idle  during  the  month  of  July.  When 
the  question  of  re-opening  the  mills  came  up 
at  the  end  of  the  month  the  mill-owners  de- 
sired to  secure  labor  at  reduced  rates.  The 
only  terms,  however,  on  which  the  men  were 
willing  to  stand  by  the  masters,  against 
American  competition,  as  they  expressed  it, 
were  that  the  masters  should  "  sacrifice  a 
portion  of  their  profits  and  let  the  wages 
alone."     The   meaning  of   this   position    is 


It  consists  of  two  adjustable  brackets  like 
cut  above.  One  end  of  the  horizontal  arm 
is  bent  at  right  angles  and  entering  the  win- 
dow frame  through  a  brass  plate  reaches 
behind  the  masonry  or  iron  work  ;  thus  in- 
suring absolute  safety,  even  should  the 
wood-work  give  way.  The  lower  arm,  which 
serves  as  a  brace,  slides  along  the  horizontal 
arm  and  is  secured  by  a  set  screw  ;  it  is  ad- 
justable to  any  form  of  moulding  or  depth 
of  frame,  and  has  a  foot  that  rests  against 
the  wood-work  about  eight  inches  below  the 
the  hole  in  the  brass  plate  into  which  the 
horizontal  arm  hooks. 

The  brass  plate  is  used  for  the  purpose  of 
protecting  the  wood-work  from  wear.  The 
horizontal  rod  which  is  made  of  gas  pipe,  in 
order  to  combine  lightness  and  strength, 
connects  the  two  brackets,  passing  directly 
through  the  brass  sleeve  on  the  end  of  each, 
is  secured  at  any  desired  width  by  the  set 
screw  with  T  handle. 

The  platform  is  made  of  clear  pine  or 
white  wood,  12  inches  wide  and  3  feet  long, 
though  this  can  be  varied  when  necessary, 
and  is  supported  by  two  hinged  straps  of 
wrought  iron  ;  in  one  end  of  each  strap 
here  is  an  eye  or  hole  that  passes  over  the 


side  becomes  dull  it  can  be  easily  reversed 
and  used  on  the  other  side.  New  grip  jaws 
can  be  had  at  a  reasonable  price.  The  jaw 
is  referred  to  as  gripping  the  pipe  firmly 
without  lost  motion  and  releasing  its  hold 
without  crushing  the  pipe.  The  wrench  is, 
we  are  advised,  made  of  the  very  best  mate- 
rial and  in  sizes  from  5  to  15  inches. 


Benjamin  W.  Folger  and  Matthew  H. 
Folger  [bankers),  Frederick  Folger  (agent), 
and  Michael  Grady  (contractor),  all  of 
Kingston,  and  James  Hammond,  of  Fort 
William  (hotelkeeper),  havo  formed  as  the 
Matiwa  Iron  Company  (limited),  which,  with 
a  capital  of  $100,000,  has  been  incorporated 
by  the  Ontario  Government. 


that  the  tin  platers  believe  that  the  mill- 
owners  can  continue  paying  the  old  rate  of 
vages,  pay  the  increased  McKinley  duties 
and  sell  tin  plate  at  the  old  prices  at  a  profit. 
The  increase  of  duties  by  the  McKinley  Bill 
has  been  estimated  at  about  $8,000,000  on 
the  shipments  which  have  taken  place  dur- 
ing the  past  few  months.  If  the  tin  platers 
are  correct  this  means  that  $8,000,000  is  only 
a  portion  of  what  the  mill-owners  have 
charged  for  profits  on  their  shipments  to  the 
United  States. —  Hardware,  New  Xork. 


Every  line  of  goods  embodies  a  history  and  a 
oience  worth  years  of  study  to  understand. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 


HARDWARE. 


For  our  Fifth   Edition 

UflU/  TO  SELECT, 
nUlf    LAY  and   PAINT 

A   TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


Established  1864. 


CLARKSON  &  CROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   _.___,.„  . 

2-£SKtf-aA-   TORONTO,  ONT. 

Edward  Still. 


') 


Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

56  St.  Peter  St.   MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 

[lie  Automatic  Knife  Co.  of  Ontario,  Ltd., 

GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 
''   \  , J^. 0. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


^swfSlw^^flrfiJSl1,1'."'"'!' "'""■™^»n^WWs3» 


MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made  from   Imported    Scotch    strip    only.      Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


£®"Our  name  Is  stamped  on  every  pipe.lEJi 


BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


-THE- 


r> 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  4  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST. 
H.  D,  SIMMONS, 


AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  m^f  ^r^Stnt 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Haltor  Chains,  &c.     Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 


HARDWARE. 


John  L.  Dauphinee,  Lunenburg,  N.S., 
offers  his  store  and  tinware  business  for 
sale. 

Mr.  Thos.  Nichol,  merchant,  Richmond, 
Que.,  was  married  to  Mrs.  Maffat,  on  the 
19th  inst. 

The  death  is  announced  of  Mr.  Jas.  Hicks, 
the  oldest  merchant  in  Perth,  at  the  advanc- 
ed age  of  84  years. 

The  James  Smart  M'f  g  Company,  Brock- 
ville,  have  recently  shipped  several  hundred 
stoves  to  the  Pacific  coast. 

Mr.  Peter  White  has  opened  out  his  tin 
shop  in  what  is  known  as  Pook's  block, 
almost  opposite  the  town  ball  in  Lanark. 

The  tender  of  A.  M.  Bell  for  the  haidware 
stock  of  ChipmaD  Bros.,  Halifax,  at  57^ 
cents  on  the  dollar,  has  been  accepted. 

Last  week  3  cars  of  stoves  were  shipped 
from  Sackville,  N.  S.,  the  largest  amount 
ever  shipped  from  there  in  the  same  period. 

The  tender  of  the  Stacey  Co.,  with  Daisy 
boiler  and  Stafford  radiator  at  $1,690,  was 
recommended  for  heating  the  Amasa  Wood 
Hospital,  St.  Thomas. 

A  company  is  being  formed  in  Kingston 
which  will  establish  works  for  the  grinding  of 
mineral  for  paints  and  phosphates.  The 
capital  stock  will  be  $50,000. 

Messrs.  Ferres  &  Co.,hardware  merchants, 
Hamilton,  request  a  call  and  inspection  of  a 
model  snow  plough  they  have  which  is  de- 
signed for  clearing  snow  off  roads. 

The  other  night  burglars  entered  May- 
hew's  general  store,  Huntsville,  and  carried 
away  quite  a  number  of  articles,  besides 
$150  which  they  took  out  of  the  till. 

Derouchie  Bros.,  machinists  and  foundry 
men,  Cornwall,  Ont.,  are  building  a  large 
boiler  lor  Mr.  James  D.  Finlay,  who  will  use 
it  in  the  new  paper  mill,  at  East  Angus, Que. 

It  is  proposed  to  incorporate  the  E.  Broad 
&  Sons  Company  (limited),  with  a  capital  of 
$40,000,  for  the  purpose  of  manufacturing 
edge  tools.  The  incorporators  are  mainly 
Montreal  men. 

Mr.  W.  Gartshore,  of  McClary  &  Co., 
London,  with  his  family,  is  taking  a  carriage 
drive  through  Western  Ontario.  He  was  in 
the  city  to-day,  and  drove  this  afternoon  to 
Aylmer. — St.  Thomas  Journal. 

Mr.  E.  Paulin,  of  the  firm  of  Paulin  & 
Plummer,  hardware  merchants,  Sault  Ste. 
Marie,  has  bought  Mr.  Hemstreet's  interest 
in  the  Oriental  Flour  Company  and  Ideal 
Manufacturing  Co.,  St.  Thomas. 

In  the  fire  which  devastated  the  business 
portion  of  Omemee  on  Thursday  night  the 
27th  ult.,  Ivory's  general  store,  Tisdale's 
grocery  and  Mulligan's  store  were  destroyed. 


Mr.  Ivory  and  Mr.  Tisdale  had  just  laid  in 
a  lot  of  new  stock.  Twelve  business  houses 
went  down  in  the  general  ruin.  The  village 
was  at  the  mercy  of  the  fire,  as  the  only  pro- 
tection at  hand  was  entirely  inadequate. 

The  Regina  Board  of  Trade  has  made  ar- 
rangements to  send  a  car-load  of  exhibits  to 
the  fairs  at  Toronto,  London,  Ottawa,  and 
other  points.  Mr.  Jos.  Jackson,and  another 
to  be  yet  appointed,  will  have  charge  of  it. 

The  merchants  of  Seaforth  have  almost 
unanimously  signed  an  agreement  to  close 
their  business  places,  at  9  o'clock,  on  Satur- 
day nights,  and  nights  before  holidays, 
Christmas  Eve  and  New  Years  Eve,  ex- 
cepted. 

The  Vancouver  city  foundry  has  put  in  an 
elevator  in  the  ^Oppenheimer  Bros.'  ware- 
house, Vancouver,  B.  C.  The  six-horse 
power  water  motor  by  which  it  is  driven  was 
also  put  in  by  them.  The  elevator  is  giving 
excellent  satisfaction. 

The  two  boilers  for  the  power  house  of  the 
Electric  Light  and  Railway  Company  have 
arrived  at  Vancouver,  B.C.,  from  Montreal. 
They  were  made  by  the  firm  of  John  Mc- 
Dougal  &  Co.,  Caledonian  Iron  Works, 
Montreal. 

The  Hamilton  Powder  Company  have 
kindly  presented  to  the  Vancouver  Gun 
Club,  through  Mr.  Chas.  E.  Tisdall,  Van- 
couver, B.C.,  a  25  ft.  keg  of  their  new  trap 
shooting  powder,  which  will  be  awarded  as 
prizes  in  a  competition,  which  will  probably 
be  held  on  Saturday  week. 

The  machinery  for  the  new  steamer  now 
building  at  Lea^y  &  Kyle's  mill  Vancouver, 
B.  C,  has  arrived  from  the  Doty  Engine 
Co.'s  works  in  Toronto  and  will  shortly  be 
put  in.  The  new  steamer,  which  is  on  some- 
what the  same  lines  as  the  Premier,  will  be 
launched  in  about  a  fortnight. 

The  Tacoma  Smelting  Company  has  made 
a  contract  with  the  Glenn  Mining  Company 
of  Kamloops,  B.C.,  for  all  the  iron  ore  they 
will  require  during  the  next  year.  The 
company  also  expect  to  commence  arrange- 
ments in  a  few  days  to  furnish  another 
smelter  with  a  large  quantity  of  ore. 

The  ironworkers  of  Ottawa  called  a  meet- 
ing, on  Saturday  evening,  and  invited  the 
master  founders  and  machinists  to  talk  over 
the  nine  hours  a  day  question.  Of  the 
twelve  masters,  only  two  answered  the  invi- 
tation. Messrs.  A.  Perkins  and  Thomas 
Lawson.  The  meeting  was  then  turned  into 
a  private  gathering  of  the  men,  the  results 
of  which  those  present  decline  to  speak  of. 

The  Smelter  works  at  Vivianville  ran  a 
narrow  escape  the  other  day  of  being  con- 
sumed by  fire.  Something  went  amiss  with 
the  cupola,  the  charge  burst  and  falling 
amongst  water,  the  molten  metal  was  scat- 
tered over  the  place,  and  the  wood  work 
was  soon  ablaze.  The  whistle  was  at  once 
sounded  and  in  short  notice  a  "pail  brigade," 
was   doing   active   work   in   mastering    the 


flames,  which  they  did  before  any  serious 
damage  was  done.  It  seems  almost  incredi- 
ble that  in  such  large  works  with  so  valuable 
plant  and  the  chance  of  fire  at  any  moment, 
no  means  other  than  a  pail  brigade  exist  to 
overcome  it. 

The  Messrs.  Reid  &  Curne,  Iron  Founders, 
New  Westminster,  have  just  completed  the 
formation  of  a  Joint  Stock  Co.,  with  limited 
liabilities  and  $100,000  in  capital,  composed 
of  themselves  and  a  few  other  of  the  sound- 
est men,  financially,  in  Westminster.  It  is 
the  object  of  this  firm  to  extend  their  works, 
so  that  they  will  be  able  to  meet  the  increas- 
ing demands  of  their  trade. 

Mr.  Geo.  Meadows,  the  local  manager  of 
Thos.  Davidson  &  Co's.  Toronto  branch,  has 
been  offered  and  has  accepted  the  manager- 
ship of  the  new  tin  works  at  Mimico.  The 
proprietorship  of  that  industry  is  being 
merged  into  a  joint  stock  company.  Mr. 
Meadows  has  been  connected  with  Chown 
&  Cunningham's  business  for  twenty  years. 
He  is  a  thoroughly  experienced  and  capable 
man. 

M.  Robert  McFarlane  of  St.  John  P.  Q., 
has  invented  a  tubular  grate  which  has  been 
in  use  at  the  Print  Works  there  for  the  last 
seven  months,  giving  the  most  satisfactory 
results.  The  grate  consists  of  a  system  of 
iron  tubes  connected  at  the  ends,  through 
which  water  is  constantly  running.  The  ad- 
vantages are  that  fuel  is  saved,  a  cheaper 
grade  of  coal  being  burned,  the  grates  do 
not  bnrn  out,  no  clinkers  form  between  the 
bars  and  the  water  after  passing  along  the 
tubes  can  be  utilized  in  the  boiler  for  heat- 
ing purposes,  and  where  ever  hot  water  is 
required  The  grate  has  been  patented  in 
Canada,  July  24th, 1891, and  a  patent  applied 
for  in  the  United  States.  A  company  called 
the  Magog  Tubular  Grate  Co.  for  the  manu- 
facture and  sale  of  the  invention  has  been 
formed,  consisting  of  B.  Lockwood,  presi- 
dent; R.  Smith,  treasurer;  L.  Lapointe,  sec- 
retary, and  Robt   McFarlane,  manager. 

A  lawsuit  that  will  prove  of  the  greatest 
interest  to  business  men  is  about  to  be 
brought  before  the  courts  in  Quebec.  A 
merchant,  finding  himself  in  financial  diffi- 
culties, applied  to  a  certain  party  for  a  loan 
of  $1,000  and  gave  his  note  for  that  sum  and 
another  note  for  $4,000  at  three  months  as 
collateral  security.  The  lender  deducted 
$100  from  the  loan  for  commission  and 
interest  and  the  borrower  actually  received 
only  $900.  Later  on  he  failed  and  when  his 
estate  was  being  wound  up  the  two  notes, 
which  by  this  time  had  passed  into  the 
hands  of  a  third  party,  were  presented  for 
payment.  The  curators  refused  to  recognize 
the  $4,000  note  on  the  ground  that  no  con- 
sideration had  been  received  and  are  going 
to  test  the  matter  in  court.  The  lender's 
claim  is  that  he  took  this  note  in  order  to 
secure  himself  if  the  borrower  failed,  and 
that  the  proceeds  of  the  two  notes  will  not 
even  refund  him  the  amount  he  lent  in  cash. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


OTTZB^Isr    STOVE    pipe    ^t^zriltisih:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


GrOLID    XjIQTJIID    BEOITZB 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota- 
tions, with  comparisons:  — 

This  week. 


Tin — Spot  — 
Future — 
Copper,  B.E.S.- 
Lead,  S.E. 
Spelter, 
Antimony, 


,£94  i  os.  od. 
91  10s.  od. 
57  to  60. 
12  7s.  6d. 
23  15s.  od. 
44  00s.  od. 


Tin  Plates — Cokes  13s.  3d.to 
Pig  Iron — Scotch  I  , 

Warrants.        j  4/s.  od. 

N0.3  Middlesboro',  40s.  i^d. 


Last  week. 
^,90  17s.  6d. 

91   10s.  od. 

57  1  os.  od. 

12  1  os.  od. 

23  15  s.  od. 

48  00s.  od. 

15s    13s.  6d. 

47s.  od. 

40s.  i^d. 


MONTREAL  MARKETS. 

Montreal,  Sept.  4,  1891. 

Trade  in  all  lines  of  heavy  material  con- 
tinues quiet,  and  there  is  still  an  absence  of 
any  indications  regarding  the  fall  movement, 
or  what  it  will  be.  This  is  surprising  to 
dealers  here,  considering  the  satisfactory  re- 
ports that  are  received  on  every  hand  from 
this  country.  However,  when  it  does  com- 
mence it  will  probably  make  up  for  the  lull. 
PIG  IRON. 

Trade  is  extremely  quiet,  surprisingly  so 
in  fact  when  all  the  promising  conditions 
that  are  in  everyones  mouth  are  considered. 
Business  since  our  last  has  been  a  bagatelle, 
and  if  any  is  to  be  induced  concession  has 
been  made.  This  at  least  is  the  case  in  con- 
nection with  lower  grades  such  as  Eglinton 
and  Carnbroe,  the  inside  figure  $19  has  been 
accepted  for  both  descriptions,  and  for  small 
lots  at  that  it  is  claimed.  In  Summerlee  and 
other  similar  brands  the  prices  are  as  before, 
but  trade  is  almost  nil.  Advices  from  Great 
Britain  speak  of  a  moderate  demand,  while 
prices  have  a  weak  tendency.  Recent  cable 
quotations  have  been  as  follows  : — Coltness 
59s.  6d.,  Langloan  59s.,  Summerlee  57s.  6d., 
Gartsherrie,  57s.  6d.  f.  o.  b.  Glasgow,  No.  1 
Eglinton  49s.  6d.,  Glengarnock  57s.  6d. 
Dolmellington  50s.  all  at  Ardrossan. 

BAR  IRON. 

There  is  nothing  doing  in  bar  iron  and 
prices  remain  precisely  as  before  under  a 
quiet  jobbing  business.  About  $2  is  the 
nominal  basis,  but  this  would  be  cut  in  the 
case  of  a  round  order. 


TIN  PLATES. 

There  is  a  scarcity  of  the  sizes  in  most 
frequent  request,  while  the  actual  supply 
here  is  small  and  the  quantity  afloat  for  this 
port  limited.  This  has  imparted  a  some- 
what stiffer  feeling  to  the  maket,  and  busi- 
ness has  transpired  in  cokes  at  $4.25  and 
charcoal  $3.75,  but  offers  for  delivery  further 
ahead  are  on  a  lower  basis.  The  sizes  that 
are  asked  for  are  20x28  and  12x12,  and  they 
are  not  to  be  had. 

TERNE  PLATES 

There  is  only  a  small  business  doing  in 
terne  plates,  the  turn  of  a  week  or  so  ago 
having  apparently  filled  buyers  immediate 
wants  pretty  well.  Prices  remain  on  the  new 
basis  necessitated  by  the  duty,  viz.,  $8  to 
$8.25. 

CANADA  PLATES 

Remarki  re  Terne  plate  apply  to  this  arti- 
cle also,  for  despite  the  tact  that  building 
operations  are  considerable  there  does  not 
appear  to  be  much  call  for  rooffing  material. 
The  working  idea  is  $2.25,  and  some  small 
quantities  have  been  moved  on  this  basis, 
but  it  would  readily  be  shaded  if  a  round 
order  could  be  induced. 

COPPER,  LEAD,  ETC. 

There  is  little  change  in  the  position  of 
these  metals,  a  quiet  jobbing  movement 
being  all  there  is  to  note.  Lead  rules  at 
$3.50  to  $3.75,  and  copper  $5.50  to  $6.  Pig 
tin  is  quiet  here  despite  the  more  active 
feeling  in  the  west  ;  neither  does  the  recent 
speculative  activity  in  New  York  seem  to 
have  had  any  effect  on  the  feeling  here.  We 
quote  22  j£  to  23. 

SCRAP  IRON. 

The  demand  for  scrap  and  old  material 
generally  is  small,  the  general  quietness 
being  as  noticeable  in  this  connection  as 
anywhere   else.     We   quote  wrought   scrap 

$17- 

NAILS. 

The  makers  report  no  activity  to  speak  of 
and  the  market  can  be  called  dull  and  quiet. 
Prices  remain  on  the  same  nominal  basis, 
viz.,  $2.15  to  $2.20. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg  $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy        "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         4.20 

4  dy  to  60  dy        "         4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
All  the  houses  speak  of  dulness  and  ap- 
pear surprised  that  trade  is  so  slow  on  open- 
ing up.     They  anticipate  a  good  movement 


however  and  attribute  the  quietness  to  the 
work  on  the  large  harvest.  There  is  nothing 
special  to  note  in  any  particular. 
BARB  WIRE. 

There  has  been  a  quiet  sort  of  movement 
in  this  connection  with  no  change  in  price  to 
mention.  The  basis  for  business  is  the  old 
one  4^fc. 

CHEMICALS 

Chemicals  are  without  special  feature  with 
a  fair  demand  of  a  jobbing  character  for 
most  lines.  No  change  is  shown,  nor  any 
indication  of  any  except  in  sulphur,  which 
has  a  firmer  tendency,  but  there  is  no  altera- 
tion in  prices  established  here  yet. 
OILS. 

The  oil  market  remains  as  before  with  a 
quiet  trade  doing.  Cod  is  a  scarce  article 
with  47c.  the  idea  for  what  business  there  is 
doing.  Seal  remains  47)4c,  and  castor  oil 
and  linseed  are  unchanged. 
LEADS. 

The    lead    market    is    quiet.     We  quote 
choice  6  to  6^c,  No.  1   $5.50,  No.  2  $5,  No. 
3  $4-5°.  dry  white  6c.  red  ditto  4>£c. 
GLASS. 

There  is  a  quiet  trade  doing  in  glass  with 
nothing  special  to  mention.  The  jobbing 
idea  is  $1.40  to  $1.50,  but  this  would  be  cut 
for  a  round  lot. 

BINDER  TWINE. 

There    is    a  better   movement  of  binder 
twine,  especially  on  western  account.  Values- 
remain  as  before  9  to  14c.  as  to  brand. 
NAVAL  STORES. 

There  is  a  fair  demand  for  naval  stores,, 
such  as  rope,  coal  tar,  etc.,  but  turpentine  is 
quiet  and  moving  slowly,  while  prices  are 
ic.  lower.  We  quote  :— Turpentine,  57  to 
58c;  rosin,  $2  to  $4.25,  as  to  brand;  coal 
tar,  $4  to  $4.25;  cotton  waste,  sXc  for  color- 
ed, and  7  to  ioc.  for  white;  oakum,  5^  to 
7VzC.;  and  cotton  oakum,  10  to  12KC.  Cord- 
age is  steady,  with  Sisal  at  9  l4c  for  7-16  and 
upwards,  and  15c.  for  deep-sea  line.  Pure 
manilla,  13c.  for  7-16  and  upwards,  and  14c'. 
for  smaller  sizes. 

CEMENT, 

Business   in  cement  continues   urrusualfy' 
light  for  this  season  of  the  year.     Prices  rule- 
weak  as   supplies  are  heavy   and   no  round 
lots  moving  off.     English  brands  are  quoted! 
at  $2.25  to  $2.45  and  Belgian  $2.20  to  $2  30' 
and  even  these  prices  would  be  shaded  for 
round  lots.  Firebricks  are  in  better  demand 
in  moderate  sized  lots,  at  from  $17  to  $23.    ' 
PETROLEUM. 

Trade  in  refined  is  improving,  but  no  con- 
tracts are  being  made  as  is  usually  the  case 
at  this  season.    The  fact  is  Canadian  refiners 
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MONTREAL  Markets  Continued. 

show  a  disinclinaton  to  operate  ahead  at  pre- 
sent. We  quote  : — Canadian,  12  to  \2)ic  at 
Petrolea,  13^  to  14c.  in  car  lots  at  Montreal 
and  14^  to  15c.  for  single  casks.  American, 
2o^c.  in  car  lots  and  21  Xc  'n  IO  Dtl  lots, 
2iJ4c.'m  5brl.lotsand  22c.  for  single  brls.  2  per 
cent,  off  for  cash  ;  American  benzine,  23c. 
to  25c.  and  Canadian  nj^c.  to  15c. 


TORONTO  MARKETS. 

Toronto,  Sept.  4,  1891. 
Actual  trade,  while  not  moving  much 
faster  than  it  did  a  week  ago,  is  in  a  more 
satisfactory  condition.  Everything  is  ready 
for  a  good  fall  business  ;  the  stock  is  mostly 
here,  the  demand,  though  latent,  exists,  and 
money  is  likely  to  circulate  freely.  The  tone 
of  both  Canadian  and  British  markets  has  a 
clearer  ring  to  it  ;  prices  are  steadying.  A 
fortnight  more  of  such  weather  as  we  are 
having  will  have  a  wonderfully  beneficial 
effect. 

Iron  and  Steel — Pig  iron  has  not  yet 
shaken  off  its  midsummer  torpor.  Inquiry 
is  more  or  less  on  the  alert  though,  and  an 
oecasional  sale  is  reported.  The  lots  are 
small.  They  include  100  tons  of  Calder,  185 
tons  of  Carnbroe  and  50  tons  of  Summerlee. 
Some  business  is  expected  to  be  done  during 
the  exhibition,  when  manufacturers  will  be 
taking  the  measure  of  next  season's  stove 
and  agricultural  implement  trade.  The 
prices  are  steady  at  quotations  below  : 
Bbitish— 
No.  1  Calder  $23.  No.  1  Middlesboro  $20.75 

No.  3  Calder  $22.  No.  3  Middlesboro  819.75 

No.  lSum'rlee  $22.75       Carnbroe  $20.50. 
American — 
Soft  Southern  $20.50-$21.50. 
Scotch  $22.50-823.50. 
Rockwood  $21-821  50, 
Gloss  $22-$23 
Woodward  $22-823. 
Canadian- 
No.  1  Siemens  $22.50. 
"    2         "         $21.50. 
"3         "         821. 

Bar  and  manufactured  iron  and  steel  have 
not  materially  changed  their  situation  since 
a  week  ago.  There  is  some  demand  from 
manufacturers,  but  the  season  is  not  fairly 
open  yet  for  its  full  strength  to  be  exerted. 
Ordinary  bar  is  steady  at  $2.05  and  refined 
at  $2.50. 

Copper — Stove  making  is  what  gives  life 
to  the  market  at  this  time  of  year,  and  that 
industry  is  not  in  full  swing  yet.  There  is  a 
very  good  trade,  however,  going  on  in  both 
ingots  and  sheets,  the  former  at  14^  to  15c. 
the  latter  at  18  to  20c. 


Tin — Is  in  steady  request.  There  is  no 
change  either  in  the  rate  of  the  demand  or 
the  prices.  Lamb  and  flag  56  lb.  ingots  are 
23  to  24c,  Straits  100  lb.  ingots  are  23  to 
23XC,  and  strips  are  24 >£  to  25c. 

Lead — Is  in  undiminished  dulness.  Pig 
is  easy  at  3X  to  4c.     Bars  are  a%  to  5c. 

Zinc  and  Spelter — Zinc  is  in  unabated 
demand.  A  large  quantity  of  stock  is  sold 
every  week.  Zinc  sheets  are  6^  to  6%c, 
and  blocks  are  6  to  b%c.  Spelter  is°quiet  at 
5^c  for  domestic  and  6c.  for  imported. 

Antimony — Is  of  little  market  interest  at 
the  moment,  business  being  nearly  at  a 
standstill.  Cookson's  is  14^  to  15c,  other 
grades  a  cent  lower. 

Tin  Plates — Delivery  of  import  orders 
and  filling  sorting  up  orders  are  all  that  is 
going  on  now.  There  is  still  some  supine- 
ness  in  the  demand.  Prices  are  steady, 
Some  unexpected  activity  in  the  British 
market  having  a  bracing  effect  upon  values. 
They  are  I  C  coke  $4  to  $4.25,  I  C  char- 
coal $4.50  to  $4.75,  I  X  charcoal  $5.50  to 
$5.75,  I  X  X  charcoal  $6.50  to  $6.75,  D  C 
charcoal  $4.50. 

Terne  Plates — Are  moving  freely  from 
seller  to  buyer.  The  slight  check  to  business 
which  the  sudden  imposition  of  the  duty 
caused  has  ceased  to  be  felt,  and  those  who 
want  stock  are  taking  it.  Prices  are  $8.25 
to  $8.50. 

Canada  Plates — Are  rather  active.  Im- 
port orders  are  being  delivered  and  fall 
orders  are  being  filled.  Stove-pipe  making 
creates  the  demand.     Prices  are  $2.85  to  $3. 

Galvanized  Sheet  Iron-  -Is  receiving 
its  usual  year-round  share  of  attention,  but 
is  not  exciting  seasonable  interest  yet. 
Prices  are  :  16  to  24  gauge  4^  to  $Kc->  for 
26  gauge  5  to  sHc-i  and  f°r  2%  gauge  5^  to 

Builders'  Hardware— This  branch  of 
trade  is  getting  more  life  in  it.  More  inquiry 
than  actual  business  is  reported  yet,  but  sales 
are  being  made  as  well. 

Cut  Nails — Are  in  steady  demand  at 
$2.30  shipped  from  stock,  and  $2.20  in  car 
lots  from  Montreal. 

Horse  Naile — Are  featureless  at  60  to  60 
and  5  per  cent  from  list. 

Horse  Shoes — Are  easier  at  $3.50. 

Cordage — Is  steady  at  last  week's  basis 
of  quotations,  viz.,  12^  to  I2^c  for  manilla, 
%%  to  8j^c.  for  sisal  and  New  Zealand. 

Wire — Is  fairly  active  at  i2]4.  per  cent, 
from  list  with  10c.  additional  to  net  price  for 
freight. 


PAINTS,  OILS  ANT)  COLORS. 

Business  continues  at  the  rate  which  has 
been  steady  throughout  the  summer,  and 
which  shows  a  brisker  movement  than  that 
of  last  summer,  month  being  compared  with 
month.  Linseed  oil  is  steady  at  the  low 
prices  for  some  time  quoted,  viz.,  59  to  60c. 
for  raw  and  62  to  63c.  for  boiled.  Turpentine 
is  featureless  at  55  to  56c.  Castor  oil  is  8^ 
to  9c.  White  lead  is  unchanged  at  5>£c. 
GLASS. 

Stocks  are  low,  staple  sizes  are  in  demand 
and  prices  are  unchanged.  The  first  fall 
shipment  is  on  the  way  and  is  expected  next 
week.  The  price  will  not  be  affected  so  far 
as  can  be  foreseen  by  importations. 
OLD  MATERIAL. 

The  same  story  is  to  be  repeated  to  de- 
scribe the  old  material  market,  which  is  over 
supplied  and  lacking  an  outlet.  Fall  opera- 
tions at  the  foundries,  etc.,  are  expected  to 
furnish  the  latter  up  to  the  required  extent. 
Prices  are  as  follows  : — No.  1  heavy  scrap,  65 
to67>£c.  per  100 lbs.;  stove  cast  scrap,  42  to 
45c;  No.  1  wrought  scrap  62^  to  6y)4c;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
ioj£c  I  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  8X  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8}4  to9c;  scrap  lead  2%  to  2^c; 
scrap  zinc,  2  to  2j^c ;  scrap  rubber,  i]i  to 
2>£c  ;  country  mixed  rags,  90c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
PETROLEUM. 

This  week's  business  has  been  larger  than 
that  of  any  past  week  for  some  time.  The 
shrinking  daylight  is  flavoring  the  demand. 
Prices  are  steady  at  quotations. 

The  Petrolia  Advertiser  reports:  Petrolia 
crude  $1.35  per  bbl.  Oil  Springs  crude  $1.35 
per  bbl.  It  is  reported  on  good  authority 
that  a  combination  will  control  the  refined 
burning  oil  business  of  Canada  this  fall.  The 
manufacturers  and  dealers  who  have  been 
trying  to  crush  each  other  by  underselling 
without  lessening  competition,  have  con- 
cluded that  a  new  departure  must  be  taken 
this  year  if  any  profit  is  to  be  derived  from 
the  business,  and  certain  prominent  gentle- 
men in  the  refinery  business  are  said  to  be 
quietly  mapping  out  a  plan  for  future  co- 
operation ;  it  undoubtedly  will  be  in  the  na- 
ture of  a  syndicate,  and  it  is  on  the  cards  a 
proposal  will  be  made  to  pass  the  entire 
business  through  the  hands  of  one  selling 
agent.  The  main  purpose  of  course  is  to 
advance  prices  and  keep  them  at  a  profitable 
point.  The  trials  and  troubles  of  the  last 
syndicate  are  still  fresh  in  the  minds  of  the 
refiners,  and  some  are  inclined  to  think  that 
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MARKETS—  Continued. 

the  same  obstacles  to  success  encountered 
previously,  would  still  be  a  stumbling  block. 
There  are  not  many  active  refiners  and  we 
understand  that  they  favor  an  agreement  on 
prices,  if  a  penalty  clause  could  be  attached 
which  would  act  as  a  menance  to  violaters  of 
faith.  But  serious  doubts  are  entertained  as 
to  the  success  of  an  association  which  regu- 
lates the  out  put  from  each  refinery  and  re- 
stricts the  business  to  one  central  head.  This 
feature  proved  suicidal  in  the  last  under- 
taking on  account  of  broken  obligations,  but 
a  remedy  could  be  found  by  either  ignoring 
the  guilty  persons  or  having  a  severe  penalty 
for  future  offenses.  Every  association  for 
regulating  trade  has  its  trials  and  it  is  seldom 
that  we  hear  of  proving  unsuccessful  when 
surrounded  by  the  proper  safe-guards. 

Operations  in  the  drilling  line  still  go  on 
as  per  usual,  all  the  contractors  having  their 
hands'  full  fur  quite  a  while  to  come,  both 
here  and  in  Oil  springs.  The  producing 
situation  at  present  is  interesting,  pending 
the  movements  of  the  manufacturers,  which 
may  prove  to  be  an  important  factor  in  turn- 
ing the  idea  of  speculative  values  either  down 
or  up  in  the  immediate  future.  Waggon 
oil  tanks  keep  constantly  delivering  oil  at  the 
reciving  stations. 

HIDES,  ETC. 

Hides — Are  unchanged  at  5  to  5^c.  for 
green  No.  1  and  6'/ic.  for  cured,  a  car  of  the 
latter  having  changed  hands  last  week  at 
that  figure. 

Skins— Sheep  skins  have  advanced  to 
60c. 

Wool — Is  steady  and  plentiful  at  19c.  A 
lot  of  25,000  pounds  sold  at  this  figure  out- 
side, and  another  14,000  ft  lot  was  sold  a 
few  days  later. 

COAL,. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35            $4.80  $4.50 

"      Net 3.79               4.19  3.92 

Egg  Gross 4.45               4.90  4.60 

"    Net 3.88               4.28  4.01 

Stove  Gross 4.45              4.90  4.60 

"     Net 3.88                4.28  4.01 

Chestnut  ^Gross...     4.45               4.90  4.60 

Net 3.88               4.28  4.01 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Sep.  4  1891. 
Inquiries  that  have  been  on  the  market 
latterly  for  railroad  supplies  do  not  appear  to 
have  led  to  business  of  any  magnitude  as  yet, 
and  despite  the  upward  turn  in  prices  of  rail- 
road securities  and  the  favorable  prospects 
for  heavier  earnings  in  the  near  future,  the 
companies  are  cautious  in  the  matter  of 
placing  orders.  The  iron  and  steel  trades 
thus  lack  the  important  and  much  desired 
stimulus  of  railroad  patronage.  Finished 
productions  for  other  uses  are  being  ordered 
to  a  fair  extent,  but  progress  toward  radical 
improvement  is  slow,  and  it  is  in  exceptional 
instances  only,  that  the  situation  proves  to 
be  much  better  than  it  was  a  month  ago. 
Competition  is  still  remarkably  temperate, 
however  in  nearly  all  branches  of  the 
trade,  and  values  show  very  little  move- 
ment. Mauufacturers  keep  the  price  of 
steel  rails  firm  at  $30  f.  o.  b.  mill  for 
heavy  sections  Billets  and  slabs  are  rel- 
atively lower  at  $25  to  26,  and  wire  rods 
at  $34  to  35  at  mill,  according  to  location 
of  works,  but  finding  fairly  free  sale.  Struc- 
tural material  of  all  descriptions  is  steady  at 
old  rates.  Pig  iron  prices  stand  about  as 
quoted  for  some  time  past,  and,  drawing  the 
line  at  inferior  foundry  and  mill  grades,  the 
market  is  fairly  steady.  Northern  foundry  pig 
iron  is  quoted  at  $17  to  18  for  No.  1  and 
$16  00  to  16  50  for  No.  2.  Southern  brands 
range  between  $16.25  t0  17-25  for  No.  1.  $15 
50  to  16  for  No.  2,  and  $14.75  t0  x5-25  f°r  No. 
3.  Grey  forge  remains  at  $14  to  14.50.  Bes- 
semerpig  has  been  moving  rather  more  freely 
at  $15.50  to  $16  at  furnace.  Spiegeleisen  is 
dull  at  about  $27.50  to  28.50  for  20  per  cent., 
and  ferro  manganese,  80  per  cent,  at  $63.50 
to  64.50.  Old  material  is  very  quiet,  with 
sellers  at  $20.50  to  21  for  iron  tee  rails,  $16 
50  for  steel  rails,  and  $20  to  20.50  for  No.  1 
wrought  scrap  iron,  all  f.  o.  b.  cars  at  ship- 
ping point. 

Tin — Speculative  operations  in  pig  tin 
have  been  on  a  smaller  scale,  the  turnover 
during  the  past  three  days  amounting  to 
only  about  100  tons,  and  prices  have  aver- 
aged somewhat  lower  in  sympathy  with  a 
reacticn  in  London  Stocks  on  the  spot  have 
increased  about  600  tons  during  the  past 
thirty  days,  and  the  quantity  afloat  is  also 
larger  by  600  tons  than  it  was  a  month  ago, 
while  the  visible  supply  for  Europe  and 
America  shows  about  800  tons  increase. 
This  showing  and  the  perfunctory  manner  in 
which  purchases  are  made  by  consumers 
would  indicate  a  weak  position  ;  but  the 
leading  holders,  meeting  no  formidable  op- 


position, manage  to  manipulate  prices  to 
their  own  advantage.  On  the  spot  there 
were  sales  of  10-ton  lots  at  29c.  net  cash,  and 
September  delivery  went  at  the  same  price. 
Jobbing  parcels  have  had  fair  movement  at 
about  20 Y%  to  2oX-  Latest  London  cables 
quoted  £$\  5s.  for  spot  and  .£91  10c.  for 
futures. 

Copper  —  The  copper  market  has  re- 
mained quiet.  Outside  parcels  of  Lake 
Superior  ingot  offered  at  12XC.  move  off 
slowly,  and  inquiries  from  consumers  are 
tew,  but  the  leading  producers  still  make  a 
more  or  less  pretentious  exhibition  of  firm- 
ness, claiming  in  some  instances  that  current 
output  is  well  under  the  control  of  orders. 
Casting  copper  is  quoted  at  u^c.  upward, 
according  to  brand,  but  finds  rather  slow 
sale.  In  the  London  market  there  has  been 
a  reaction  on  merchant  bars  to  ^52  7s.  6d. 
for  prompt  and  ^53  for  future  delivery. 

Lead— Pig  lead  is  a  shade  higher  and 
apparently  firm  at  the  advance.  The  turn, 
however,  is  due  almost  wholly  to  reserved 
offering  by  smelters,  who  seem  still  to  be 
hopeful  of  a  lively  demand  during  the  next 
sixty  days.  Consumers  have  purchased 
sparingly.  Single  carloads  sold  at  4  47^  to 
4j£c,  but  at  the  close  4.52^0.  was  generally 
asked. 

Spelter— Western  spelter  has  been  sold 
at  4  90  to  4.95c.  according  to  brand.  This 
concession  led  to  a  very  fair  business  being 
effected,  but  during  the  past  few  days  smelt- 
ers have  shown  less  desire  to  sell,  and  at 
present  4.95c.  is  named  as  strictly  inside 
price. 

Tin  Plate — There  has  been  quite  a  good 
trade  in  tin  plate  between  local  dealers,  but 
purchases  by  consumers  are  still  on  a  mode- 
rate scale,  and  the  demand  from  that  quarter 
is  spiritless.  Values  are  quite  firm,  with  a 
moderate  advance  on  some  lines  of  coke 
finish  and  terne  plates. 


By  an  oversight  the  matter  under  the  head 
"  Model  Stores"  last  week  got  to  press  with- 
out the  acknowledgments  due  to  our  big 
friend,  the  Iron  Age.  We  owe  to  the  cour- 
tesy of  our  able  contemporary  both  the  cuts 
and  the  reprint  which  we  used  to  describe 
the  Schiller  House  Furnishing  Co.'s  store. 

W.  Kirkup  &  Co.,  tinware  and  stoves, 
Revelstoke,  British  Columbia,  have  dis- 
solved. W.  Kirkup  continues,  and  assumes 
all  liabilities.  J.  Kirkup  will  collect  all  out- 
standing accounts. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 


(New  Catalogue  now  ready.) 
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ENGLISH  VERSUS   AMERICAN  PIG 
IRON. 

The  Montreal  Trade  Bulletin  says  the 
fact  that  Scotch  pig  iron  has  been  driven  out 
of  the  Ontario  market  to  a  great  extent  by 
importations  from  the  United  States  is  no 
news  to  the  readers  of  the  Trade  Bulletin) 
but  it  will  be  interesting  news  to  them  when 
we  state  that  the  chances  point  to  the  pro- 
bability of  our  importers  being  able  to  oust 
the  American  product  from  Ontario  by 
bringing  in  the  common  grades  of  English 
iron,  which  compare  favorably  with  the 
quality  now  being  imported  from  the  other 
side  of  the  line.  The  recent  break  in  Scotch 
warrants  has  evidently  had  a  weakening 
effect  upon  Middlesbrough,  and  similar 
grades,  which  are  expected  to  go  still  lower, 
enabling  our  importers  to  undersell  Ameri- 
can pig  iron,  which  for  some  time  past  has 
obtained  almost  a  monopoly  of  the  Western 
trade.  —  Iron  and  Coal  Trades  Review, 
London. 


ON  STARTING  BUSINESS  AS  AN 
IRONMONGER. 

There  are  ironmongers  and  ironmongers. 
What  constitutes  the  difference?  There  are 
men  who  succeed  rapidly  against  heavy  dis- 
advantages, and  others  who  fail  although 
they  possess  many  advantages.  A  fair,  in- 
deed large,  percentage  succeed  only  partially, 
or  can  only  be  reckoned  as  iairly  successful; 
able  to  pay  their  way,  but  yet  unable  to  ac- 
cumulate a  competency.  Why  is  this  so? 
In  a  large  number  of  cases  it  is  owing  to  in- 
sufficient capital  to  meet  a  growing  business; 
but  in  a  larger  number  still,  it  is  owing  to 
the  lack  of  some  personal  qualification  which 
their  more  successful  neighbors  possess. 

It  is  manifest  that  to  be  truly  successful  in 
commencing  business  as  an  ironmonger 
good  health  is  a  necessity  few  could  by  any 
possibility  do  without.  The  constant  strain 
upon  both  mental  and  physical  powers  is  so 
great  that  it  would  be  a  grave  misfortune  to 
any  business  in  its  early  days  to  be  deprived 
of  the  working  head  by  a  failure  in  either 
respect.  The  strain  entailed  by  the  endless 
number  of  matters  to  be  thought  of  and 
thought  out  by  any  one  devoted  to  his  trade 
is  immensely  increased  by  being,  in  a  very 
large  degree,  concentrated  within  the  limit 
of  a  few  days.  It  is,  therefore,  essential  not 
only  that  the  mental  and  physical  powers 
should  be  in  good  order,  but  that  they  should 
be  capable  of  a  very  largely  increased  strain 
being  put  upon  them,  and  of  keeping  pace 
with  it.  To  this  must  be  added  a  keen  fore- 
sight, prompt  action  and  determination,  and 
the  power  to  grapple  with  new  and  con- 
stantly varying  circumstances  and  conditions. 

The  possession  of  a  robust  constitution  is 
an  invaluable  blessing  which  is  usually  inde- 
pendent of  human  exertion,  but  most  other 
personal  qualifications  are  such  as  every  man 
may  win  by  patient  efforts.  To  gain  them 
should  be  every  man's  object,  and  to  do  so 
at  as  early  a  period  in  life  as  possible.  Un- 
less the  powers  of  the  intellect  are  cultivated, 


there  can  be  no  real  ability  manifested.  To 
cultivate  fruit,  the  gardener  does  not  sit  still 
day  after  day  and  month  after  month  ;  and 
to  be  able  to  bring  all  the  powers  of  the 
mind  to  bear  on  business  matters,  it  is  neces- 
sary to  constantly  exercise  them  in  this 
direction.  The  constant  study  of  trade 
literature  is  a  most  important  item  ;  yet  how 
few  assistants  take  the  trouble  to  read  such, 
even  when  placed  within  their  reach  ;  fewer 
still  will  consider  it  essential  to  ultimate  suc- 
cess in  the  world  to  put  aside  a  portion 
regularly  of  their  income  to  purchase  such. 
An  intimate  knowledge  of  trade  catalogues 
and  their  contents  is  another  matter  often 
entirely  ignored  habitually  until  too  late, 
with  the  result  that  when  asked  for  any 
article  a  little  out  of  the  ordinary  daily  rou- 
tine, they  are  absolutely  lost  and  unable  to 
answer  the  simplest  question  thereon,  and  as 
to  knowing  of  whom  to  purchase  it,  that  is 
completely  beyond  their  ken. 

Why  should  an  assistant  constantly  look 
to  his  seniors  or  employers  to  help  him  out 
of  a  difficulty,  when,  by  a  slight  effort  of  his 
own,  he  can  get  out  himself  ?  or  better,  still, 
avoid  getting  in.  If  he  systematically  ne- 
glects to  seize  opportunities  when  an  assis- 
tant, can  he  reasonably  complain  that  he  is 
behind  the  times  as  a  master  himself?  If 
there  is  among  the  assistants  of  the  present 
day  any  one  failing  more  conspicuous  and 
common  than  any  other,  it  is  that  of  syste- 
matically sliding  out  of  respousibilities,  with 
the  result  that  when  the  time  arrives  for 
them  to  take  action  on  their  own  account, 
they  are  totally  unfitted  for  it.  It  is  not  suf- 
ficient to  know  how  to  achieve  certain  ends, 
it  is  essential  that  the  powers  required 
should  have  been  exercised  in  the  same 
direction,  so  that  when  neccessary  to  bring 
them  into  use,  they  shall  not  be  untried 
weapons.  Any  lad  fresh  from  school  may, 
after  ten  minutes'  observation,  know  how  to 
tie  up  a  7  lb.  parcel  of  cut  nails,  but  can  one 
out  of  twenty  junior  assistants  do  it  properly? 

It  is,  therefore,  necessary  that  every  effort 
should  be  made  to  not  only  know  how  the 
various  duties  of  an  assistant  should  be  per- 
formed, but  to  be  practically  able  to  carry 
them  out  ;  and  if  this  is  constantly  kept  in 
view  through  the  various  steps  upward  from 
that  of  apprentice  to  that  of  employer,  oc- 
casions when  a  man  is  completely  at  a  loss 
how  to  act  will  seldom  occur. 

Forethought,  prompt  action,  decision,  are 
all  characteristics  gained  and  strengthened 
by  the  same  means.  They  are  all  qualities 
which  cannot  be  taught,  but  they  may  be 
acquired  by  every  one  possessed  of  ordinary 
brain  power,  and  all  are  necessary  to  success 
in  business.  To  gain  them  needs  attention 
and  close  study  of  all  the  minutiae  of  the 
business  from  end  to  end,  and  this  attention 
and  study  combined  give  an  opportunity  to 
gain  an  even  more  important  possession — 
more  important,  inasmuch  as  it  largely 
covers  all  the  foregoing,  yet  goes  much 
further,  and  that  is,  experience.  Personal 
ability  does  not  necessarily  give  its  possesor 
the  power  to  perform  ;  experience  must  do 
so,  inasmuch  as  it  can  only  be  gained  by  re- 
peated performances. 

To  make  a  successful  ironmonger,  it  is, 
therefore,  essential  that  a  man  should  be 
complete  master  beforehand  of  the  business 
which  he  proposes  to  start  in.  To  attain 
this  mastery  will,  of  course,  take  different 
men  different  periods  of  time,  varying  very 
widely  in  accordance  with  the  powers  and 


opportunities  of  each,  and  of  the  nature  of 
the  proposed  new  venture.  Four  to  five 
years  is  the  accepted  term  throughout  the 
trade  for  apprenticeships  to  last.  If  then  it 
takes  this  time  for  a  youth  to  be  fitted  to  get 
out  of  "leading  strings,"  it  is  fair  to  assume 
that  ten  to  twelve  years'  (total)  experience  is 
not  too  much  for  a  man  to  have  before  start- 
ing for  himself.  How  best  to  gain  the 
necessary  experience,  is  a  point  each  must 
largely  settle  for  himself ;  it  is,  however,  an 
undoubted  advantage  to  have  had  a  longer 
rather  than  a  shorter  practical  acquaintance 
with  the  trade  before  launching  out,  and  to 
have  divided  that  time  up  between  several 
employers,  so  that  the  methods  adopted  by 
each  may  be  considered,  and  the  good  points 
of  every  system  adopted,  while  the  weak 
points  are  avoided.  No  single  ironmonger 
has  ever  yet  succeeded  in  mastering  the 
entire  trade.  It  is  tar  too  elaborate  for  any 
one  human  mind  to  compass,  hence  the  wis- 
dom of  sharing  with  several  employers  the 
early  years  of  business  life.  It  is  well,  too, 
that  a  wide  knowledge  of  things  in  general 
should  be  obtained.  Circumstances  alto- 
gether outside  the  range  of  ironmongery 
have  a  direct  bearing  upon  many  branches 
of  the  trade,  and  ignorance  on  such  matters 
is  in  these  days  unpardonable.  The  men 
who  have  succeeded  best  in  life  are  those 
who  have  seized  every  opportunity  of  gaining 
and  keeping  information,  and  applying  the 
knowledge  so  gained. 

All  these  qualifications  are  necessary  to 
make  a  really  successful  ironmonger,  yet 
without  energy  they  must  and  will  count  for 
nothing  in  the  establishment  of  a  new  busi- 
ness. If  a  man  accustoms  himself  from  the 
first  to  appearing  at  his  place  of  business  for 
the  day  in  the  middle  of  the  morning,  it  is  a 
moral  certainty  that  his  newly  established 
business  will  follow  him  and  be  later  still, 
and  in  like  manner,  if  he  gets  into  a  slovenly 
way  of  carrying  out  his  orders,  or  dressing 
his  windows,  or  making  out  his  accounts,  it 
follows  for  a  certainty  that  the  public  will 
not  only  find  it  out,  but  act  upon  the  know- 
ledge they  have  so  gained,  and  so  it  must  re- 
sult in  a  direct  return  upon  his  own  head. 
As  it  is  essential  that  punctually  and  prompt- 
ness should  form  a  leadiug  feature  in  a 
tradesman's  dealings  with  the  public,  so  it  is 
equally  necessary  that  to  keep  a  business 
well  in  hand,  everything  should — so  far  as  is 
reasonably  possible — be  reduced  to  system. 
Spasmodic  energy  is  only  a  little  less  evil 
than  no  energy  at  all  and  produces  an  end- 
less amount  of  heartburnings  and  regrets 
while  it  lasts,  to  be  renewed  with  each  re- 
turning seizure.  To  be  successful,  energy 
must  be  shown  continuously  and  at  even 
pressure,  kept  well  in  hand,  yet  used  to  its 
full  scope.  So  too,  order  and  method  must 
prevail  at  all  times,  or  the  whole  affair  be- 
comes, as  is  too  often  the  case,  an  over- 
whelming muddle  ending  in  failure,  total  and 
complete. 

It  behoves  every  assistant,  therefore,  who 
is  seriously  thinking  of  taking  upon  himself 
the  duties  and  responsibilities  of  an  employ- 
er to  consider  well  his  personal  character- 
istics and  abilities;  to  examine  himself,  and 
as  far  as  possible,  to  do  so  from  an  unbiassed 
point  of  view.  At  all  events  his  efforts  must 
be  honestly  brought  to  bear  upon  the  subject 
if  he  would  in  after  days  feel  any  true  self 
reliance  and  independence  combined  with 
fair  prospect  of  being  able  to  succeed.  If 
upon  such  examination  of  himself  he  cannot 
fairly  feel  he  possesses  these  necessary  quali- 
fications, it  is  foolishness,  pure  and  simple, 
to  make  an  attempt  which  must,  to  a  cer- 
tainty, prove  a  failure. — A  Master  Ironmon- 
ger in  Ironmongery. 
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THE  SITUATION  OF  FLAXSEED. 

The  present  condition  of  the  flaxseed 
market  at  the  chief  centre  of  distribution, 
Chicago,  affords  some  features  of  interest 
not  ordinarily  incident  to  the  season.  While 
the  weekly  fluctuations  reported  in  transac- 
tions on  the  floor  of  the  Board  of  Trade,  in 
that  city,  show  about  a  normal  range,  prices 
are  far  lower  than  for  the  same  period  of 
last  year.  During  the  six  days  reviewed  by 
our  Chicago  correspondent,  the  contract 
grade  of  flax  has  sold  at  figures  quoted 
from  $1.03  to  $1.07,  while  in  1890,  the  same 
week  witnessed  sales  at  between  $1.36^  to 
$1.39.  In  some  respects  the  conditions  a 
year  ago  resembled  them  now.  Then,  as 
now,  the  dealers  found  themselves  at  the 
beginning  of  a  new  crop  year,  with  the  fore- 
cast of  an  unusually  heavy  crop.  At  present, 
however,  the  Chicago  seed  elevators  are 
carrying  a  stock  considerably  in  excess  of 
that  carried  a  year  ago,  although  receipts 
of  new  flax  are  not  quite  up  to  last  year's 
figures. 

At  the  same  time,  the  most  reliable  ad- 
vices received  here,  not  only  from  Chicago 
but  also  from  the  flax  growing  districts  all 
through  the  north-west,  indicate  an  estimate 
of  the  yield  considerably  higher  than  last 
year's  prognostications,  which  fell  far  short 
of  the  actual  yield.  There  seems  no  reason 
to  anticipate  any  marked  falling  off  in  the 
crop  of  the  current  year,  as  compared  with 
that  of  the  year  just  closed.     High  prices 


have  resulted  in  an  increase  in  the  acreage 
sown,  and  the  plants  are  now  practically  out 
of  danger.  On  its  face,  this  would  seem  to 
indicate  a  very  considerable  surplus  in  the 
crops  of  the  entire  country,  and  in  the  ab- 
sence of  an  active  export  demand,  a  glut  of 
raw  material  might  bring  about  a  drop  in  oil 
to  phenomenally  low  figures.  Consequently, 
the  condition  of  foreign  crops  becomes  a 
question  of  deep  interest  to  the  linseed  oil 
interests.  With  England  clamoring  for 
American  seed,  we  should  see  firmer  hold- 
ings, higher  quotations,  and  a  general  up- 
ward tendency  in  both  oil  and  seed  markets. 

At  the  present  writing,  the  outlook  seems 
favorable  for  the  marketing  of  larger  quanti- 
ties of  American  seed  abroad  than  ever  be- 
fore. While  the  Espionage  exercised  by  the 
Russian  Government  prevents  the  obtaining 
of  absolutely  authentic  crop  reports  from 
that  country,  it  seems  reasonably  certain 
that  adverse  conditions  have  reduced  the 
yield  of  Russian  flax  to  a  minimum.  The 
reports  from  the  Argentine  Republic  are 
proverbially  unreliable,  yet  reasonably  trust- 
worthy information  indicates  at  least  a  par- 
tial failure  of  the  flax  crop  in  that  country. 
Neither  are  the  prospects  bright  for  the  East 
Indian  yield,  the  estimates  of  exportations 
from  Calcutta  and  other  ports  falling  below 
the  average  for  several  years  past. 

Such  being  the  condition  of  affairs  at  the 
sources  of  flax  growing,  the  conclusion  seems 
to  be  that  for  seed,  as  for  cereals,  Europe 
must  look  to  this  country   for  supplies.    A 


brisk  export  inquiry  has  already  begun  to 
manifest  itself  in  the  West,  and  it  is  not  be- 
yond the  bounds  of  possibility  that  the  sur- 
plus yield  of  this  country  will  find  an  outlet 
through  channels  which,  for  the  past  few 
years,  have  fallen  into  "  innocuous  desue- 
tude." 

It  is  too  early,  as  yet,  to  predict  the  pro- 
bable effects  of  such  a  contingency  upon  the 
oil  market.  At  the  same  time,  there  is  notice- 
able a  stiffening  of  backbone,  a  hardening  of 
values,  in  this  commodity.  Should  the  con- 
tending factions  in  the  West  arrive  at  some 
sort  of  a  compromise,  the  outlook  for  the 
coming  year  would  be  more  favorable  to 
higher  prices  than  for  several  weeks  past. — 
Oil,  Paint  and  Drug  Reporter. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters  ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emerson. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 
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28, 28  and  3D  FRONT  STREET  WEST, 
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Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

WEITE    FOE    QTJOT^TIOIISrS- 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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KEEPING    HARDWARE    STOCK 
FRESH. 

Your  hardware  stock  will  not  suffer  from 
changes  of  style  as  much  as  it  will  from  rust 
accumulating  on  it,  caused  by  frequent 
handling.  The  polished  blade  of  a  knife 
chisel  or  plane  will  rust  immediately  if  not 
at  once  wiped  off  dry.  The  rustic  from  the 
backwoods,  when  he  selects  a  razor  or  knife, 
feels  in  duty  bound  to  expend  all  his  lung 
power  in  blowing  his  breath  on  the  blade  to 
find  out  how  quickly  it  will  dry  off  or  vanish. 
He  has  a  sort  of  natural  philosophy  of  his 
own  which  enable  him  to  determine  the 
quality  of  the  steel  and  the  temper  of  the 
tool  by  this  process.  Be  very  careful  to 
have  your  hardware  in  the  driest  portion  of 
your  store.  Locate  it  so  that  it  will  get  the 
least  heat  in  winter  and  have  the  sunlight  in 
summer.  Keep  it  far  removed  from  the  salt 
and  dairy  atmosphere  of  your  butter  and 
salt-fish  department.  The  fancy  articles 
which  you  keep  in  this  line  for  show-case 
display,  watch  very  carefully.  Keep  a  flan- 
nel cloth  where  it  can  be  reached  handily, 
and  after  showing  a  customer  a  knife  or 
razor,  wipe  the  same  immediately  perfectly 
dry  before  putting  it  in  its  case.  Never  dis- 
play rubber  goods  in  the  same  case  as  cut- 
lery. They  will  cause  rust  nearly  as  quick- 
ly as  water.  I  refer  particularly  to  soft  rub- 
ber goods  and  not  vulcanized  goods,  such  as 
combs,  pins,  and  the  like. — Ex. 


LABOR  FIFTY  YEARS  AGO. 

How  much  the  condition  of  the  working 
people  of  this  country  has  improved  in  the 
last  half  century  is  difficult  of  realization, 
and  the  facts  regarding  the  earnings  and 
mode  of  hving  of  the  laboring  classes  are 
only  brought  home  to  us  of  this  generation 
through  the  reminiscences  of  some  toiler  of 
the  earlier  period. 

It  is  undoubtedly  true  that  in  most  cases 
improvements  in  machinery  or  in  processes 
have  reduced  the  ratio  of  total  labor  cost  to 
the  value  of  the  product,  and  this  movement 
has  been  universal  in  all  manufacturing 
countries.  While  we  started  fifty  years  ago 
with  wages  about  on  a  level  with  those  cur- 
rent in  Great  Britain  the  same  have  risen 
much  more  in  proportion  in  this  country, 
until  they  are  from  one  and  a  half  times  to 
more  than  twice  as  great  as  those  paid  on 
the  other  side.  Why,  to  go  no  further  back 
than  just  before  the  war,  a  journeyman  car- 
penter who  now  earns  $2.50  per  day  was 
satisfied  with  $1.50,  while  the  laborer  who 
now  receives  $1.75  to  $2  per  day  would  have 
been  well  compensated  at  $1.  No  one  pre- 
tends that  English  textile  mills  are  not  as 
perfectly  equipped  as  our  own,  while  on  the 
other  hand  many  of  the  operatives  in  our 
factories  are  emigrants  from  Lancashire  and 
Yorkshire.  Yet,  according  to  the  report  of 
the  British  Board  of  Trade,  the  operatives 
in  British  woolen  mills,  for  instance,  aver- 
aged $170.31   in  earnings  per  head  for  the 


year  1885,  while  the  Massachusetts  Bureau 
of  Statistics  of  Labor  returned  the  average 
earnings  of  woolen-mill  operatives  in  that 
State  for  the  same  year  as  $282   per  capita. 

A  most  interesting  basis  for  comparison  of 
the  condition  of  working  people  fifty  years 
ago  in  what  is  now  one  of  the  largest 
cities  of  the  State  is  furnished  by  a  letter  in 
the  Transcript  from  an  old  cotton-mill  sup- 
erintendent. The  hours  of  work  then  were 
from  5  a.  m.  to  7  or  7:30  p.  m.,  with  thirty 
minutes  allowed  for  breakfast  and  forty  min- 
utes for  dinner.  Women  to  a  greater  extent 
than  now  were  imployed;  children  of  tender 
years  were  numerous  in  the  mills.  The  pay 
of  the  ordinary  day  labor  was  75  cents,  and 
spinners  on  hand-mules  rarely  averaged  $1 
for  fourteen  hours  of  toil,  The  work  of  the 
weavers  was  exacting  and  tiresome  in  the  ex- 
treme, and  66%  cents  per  day  was  above  the 
average  pay. 

The  meat  common  to  the  table  of  the 
worker  of  that  day  was  pork.  Coffee,  tea, 
milk,  and  sugar  were  used  sparingly,  and 
molasses  was  almost  invariably  used  for 
sweetening.  Satinet  for  winter  wear  and 
nankeen  for  summer  use  were  the  garments 
of  men  and  boys  alike.  Cowhide  covered 
the  feet  of  boys  in  the  winter.  During  the 
other  months  they  went  barefoot.  Their 
wmter  garments  included  neither  under- 
shirts nor  overcoats ;  but  the  woolen  com- 
forters served  instead.  Calico  was  the  ordi- 
nary dress  for  women,  and  but  few  varied 
therefrom  even  on  Sunday. 

In  the  tenements  stoves  were  unknown, 
carpets  were  beyond  the  occupants'  means, 
and  the  walls  were  unadorned  with  paper  or 
pictures.  The  chairs  were  of  wood  only. 
The  feather  bed  was  usually  for  the  comfort 
of  the  parents,  and  the  younger  members 
slept  on  straw.  One  room  served  for  sitting- 
room,  dining-room  and  kitchen ;  and  the 
garret  was  rarely  separated  by  partition. 
The  rug  before  each  bed  was  of  braided 
woolen  rags.  These  operatives,  too,  it  must 
be  remembered,  were  native  American  men 
and  women  who  came  from  the  country 
towns. 

The  many  improvements  in  machinery 
have  now  rendered  the  labor  of  the  opera- 
tives less  wearisome,  and  these  improve- 
ments have  made  less  skill  necessary  for  the 
operating  of  such  machinery. 

The  compensation  of  wage-workers  shows 
a  marked  increase.  The  women  of  the 
weave-room  now  average  $8  per  week  of 
sixty  hours  and  the  men  $9  per  week,  while 
mule  spinners  average  from  $11  to  $12  per 
week.  The  wages  of  masons,  carpenters, 
painters  and  other  outdoor  laborers  have 
doubled  within  the  past  fifty  years,  and  their 
hours  of  labor  materially  lessened.  The 
assistance  rendered  the  wage  worker  from 
the  public  is  also  noticeable  in  the  establish- 
ment of  free  hospitals,  etc. 

The  operatives'  house,  with  its  modern 
conveniences,  unknown  to  the  manor  house 
of  the  first  half  of  century,  and  alike  produc- 


tive of  health  and  comfort,  though  of  much 
higher  rental,  demands  no  greater  percent- 
age of  his  earnings  than  did  that  of  an  earlier 
day.  In  all  else  the  cost  of  living  has  not 
materially  increased.  Manufactured  goods 
consumed  in  the  families  being  materially 
lower  in  price  whatever  difference  there  is  in 
the  sum  of  living  expenses  is  accounted  for 
by  the  improved  quality  of  goods  purchased. 
The  luxuries  of  a  few  years  ago  are  the 
necessities  of  to-day. — Commercial  Bulletin. 


GLAZING   COLORS. 

Glazing  is  a  term  which  has  probably  been 
borrowed  from  the  potter's  art  of  coating  the 
ware  with  a  transparent  vitreous  substance. 

The  house  painter  uses  the  word  glaze  in 
speaking  of  the  setting  of  window  panes,  and 
the  word  is  used  also  by  other  trades  when 
speaking  of  a  finish  that  adds  luster. 

Glassy,  transparent,  is  the  correct  mean- 
ing, therefore  glazing  colors  are  those  pos- 
sessing but  little  body  or  covering  power, 
and  which  are  employed  when  richness  and 
brillancy  are  desired. 

Body  colors  may  be  rendered  transparent 
or  partially  so  by  using  but  little  color  to  a 
large  proportion  of  vehicle;  but  such  glazing 
is  of  no  value  except  to  landscape  painters, 
and  not  much  to  them. 

There  is  no  difficulty  in  producing  a  per- 
fect glazing  coat,  when  the  painter  knows 
how  to  prepare  the  foundation  colors. 

The  self-taught  painter,  supposing  that  all 
colors  are  used  the  same,  may  worry  over 
his  carmine  or  yellow  lake  and  wonder  why 
they  will  not  cover,  and  he  may  give  up  in 
despair;  but  the  regular  vehicle  painter, 
knowing  what  is  demanded,  proceeds  with  a 
glaze  with  as  little  concern  as  he  would  for  a 
body  color. 

Any  body  color  which  is  to  be  used  as  the 
color  proper  should  be  fine,  clean  and  laid 
on  perfectly  smooth.  This  being  the  prac- 
tice in  good  shops,  glazing  is  merely  an  ex- 
tra work  of  laying  two  or  more  coats  of  trans- 
parent color. 

The  glaze  may  be  put  on  thin  and  but  one 
coat  given,  which  is  practised  when  it  is  de- 
sired to  impart  brilliancy  to  the  under  coat. 
Brilliant  vermilhon  is  produced  by  a  thin 
glaze  of  carmine  over  vermillion,  and  the 
same  method  may  be  adopted  with  the 
yellow  and  green  lakes. 

The  common  practice  is  to  prepare  the 
ground  color  so  that  it  will  closely  match 
the  tone  of  glazing  color  as  it  appears  when 
mixed  or  "  wet  up,"  for  every  color  is  slightly 
deeper  in  tone  when  wet  or  mixed  in  oil  or 
varnish;  but  the  glazing  colors  are  capable 
of  a  wider  application,  for  they  may  be 
painted  over  grounds  wholly  opposite  in 
color.  Thus  carmine  may  be  glazed  over 
lead  color,  black,  and  also  over  white,  yellow 
pale  green,  verdigris,  blue,  purple,  violet  and 
yellow  lake  ;  verdigris  and  ultramarine  blue 
may  be  glazed  over  about  the  same  range  of 
colors,  but  when  so  used  they  are  better 
adapted  to  narrow  spaces,  striping  ornamen- 
tal and  pictorial  work. — Manufacturer  and 
Builder. 
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READY  MIXED 
PAINTS    IN    HARDWARE    STORES. 

The  handling  of  ready  mixed  paints  has 
become'  one  of  the  most  important  branches 
of  the  retail  Hardware  business  says  one  of 
our  exchanges.  A  few  years  ago  the  retailer 
handled  them  very  gingerly,  if  at  all.  To 
undertake  to  push  their  sale,  was  to  incur 
the  opposition  of  every  painter  in  town. 
They  sold  them  when  called  for,  but  always 
recommended  the  regular  old-fashioned, 
ground  colors  and  oil,  which  required  mix- 
ing to  suit.  Many  of  the  goods  were  bad, 
and  gave  poor  satisfaction,  while  some  were 
passably  good  and  a  few  were  really  merito- 
rious. Calls  for  the  better  goods  increased, 
for  users  were  quick  to  see  their  general 
utility  and  advantage  over  the  old  goods,  and 
there  was  a  promise  of  emancipation  from 
thralldom  to  the  old  professional  house 
painters. 

Reputable  paint  manufacturers  saw  the 
way  the  tide  was  turning,  and  cutting  loose 
from  prejudice  and  the  natural  inclination  to 
cling  to  old  methods,  they  took  measures  to 
control  the  business  by  adopting  it  as  a  part 
of  the  regular  trade,  which  it  now  is.  They 
set  to  work  to  devise  the  best  means  of  mak- 
ing a  ready-mixed  paint  that  should  be  as 
standard  as  the  old  brands  of  ground  white 
lead.  Experts  in  colors  and  chemicals  were 
put  in  charge  of  the  mixing  room,  that  be- 
came veritable  laboratories.  The  properties 
of  colors  were  studied  scientifically.  Mixing 
became  an  art  or  profession.  The  blending 
of  the  three  primary  colors,  red,  blue  and 
yellow,  so  as  to  form  the  secondary  colors  in 
their  highest  perfection,  and  the  blending  of 
these  to  form  the  tertiary  colors,  is  indeed 
an  art.  Any  one  can  see  at  a  glance  that 
all  this  can  be  better  done  under  these  new 
and  improved  conditions  than  with  the  crude 
methods  of  the  old  paint  shops.  An  hour 
spent  in  one  of  the  large  manufactories  of 
mixed  paints,  would  convince  the  most 
skeptical  of  the  truth  of  this. 

To-day  the  trade  has  reached  an  enormous 
volume.  There  are  a  number  of  large  con- 
cerns, who,  in  addition  to  handling  immense 
lines  of  paints  and  oils,  are  also  prepared  to 
meet  the  large  and  growing  demand  for 
ready-mixed.  They  have  skilled  men  en- 
gaged in  the  work  of  mixing,  and  their 
knowledge  of  colors  enables  them  to  produce 
shades  and  effects  impossible  to  the  painter 
who  buys  his  lead  and  oil  and  colors  and 
does  his  mixing  at  his  shop,  or,  perhaps,  at 
the  work  to  be  painted.  The  regular  paint- 
ers have  made  a  valiant  fight  against  the 
ready-mixed,  as  did  the  regular  dealers  in 
regulation  goods.  But  both  have  practically 
abandoned  the  fight,  and  the  former  are 
using  the  goods  now  which  are  furnished 
by  the  latterr- -Many  of  the  fincshades  and 
effects  of  mixed  coloxs^can  only  be  pro- 
duced by  the  most  skillful  manipulation,  by 
experienced  hands,  and  by  repeated  tritu- 
ration   or    grinding    by    machinery,   which 


accounts  often  for  the  superior  brilliancy  of 
ready-mixed  colors  over  those  produced  by 
the  painter's  own  mixing. 

Cheapness  is  another  element  of  popular- 
ity of  ready-mixed  paints,  but  the  greatest 
cause  of  the  wonderful  success  of  the  busi- 
ness is  its  convenience.  To-day,  if  one  wants 
a  little  painting  done,  he  can  buy  a  can  of 
ready-mixed  colors  and  a  brush,  and,  if  any 
way  deft  of  hand,  can  do  the  job  himself, 
clean  his  brush,  put  the  cover  on  his  can, 
and  be  ready  for  the  next  job,  instead  of 
having  to  send  to  the  professional  painter 
and  wait  his  time  and  pay  his  price.  There 
is  much  more  painting  done  than  formerly 
in  country  localities  ;  out-buildings  and  farm 
implements  getting  attention  they  would  not 
under  the  old  system.  The  ordinary  farmer 
or  mechanic  can  keep  his  buildings  and 
door-yard  gates  and  fences,  and  his  wooden 
implements  all  nicely  painted  at  small  cost, 
and  do  all  the  work  himself. — N.  Y.  Hard- 


TWO  VIEWS  OF  MIDDLEMEN. 

A  few  week's  since  one  of  our  Eastern 
contemporaries  discussed  the  question  of 
middlemen  in  trade,  presenting  the  problem 
whether  they  could  be  profitably  dispensed 
with  by  manufacturers  and  if  that  course 
would  also  be  in  the  saving  and  interest  of 
the  retail  storekeepers.  No  conclusion  was 
reached  in  that  article  nor  did  there  seem  to 
be  a  desire  throughout  its  whole  length  to 
solve  the  problem  presented.  In  fact,  the 
question  of  intermediate  agents  between 
maker  and  seller  was  treated  much  as  the 
enigmas  in  the  puzzle  column  of  certain 
journals,  which,  having  presented  a  conun- 
drum, leave  its  solution  to  whoever  is  minded 
to  undertake  that  task. 

Singularly  enough  the  puzzle  presented  by 
the  New  York  trade  paper  in  question,  has 
since  been  taken  up  and  attempted  to  be 
solved  by  a  gathering  of  persons  styling 
themselves  the  Alliance  Commercial  Con- 
vention, and  assembled  at  Topeka,  Kan., 
last  week.  This  body,  which,  as  its  name 
implies,  was  chiefly  composed  of  farmers, 
fearlessly  grappled  with  the  question,  being 
fully  persuaded  that  it  had  a  sufficient  com- 
mercial knowledge  to  instantly  solve  the 
problem  that  has  perplexed  the  business 
world,  according  to  writers  sacred  and  secu- 
lar from  about  the  time  of  Joseph,  governor 
of  Egypt  in  the  time  of  his  father  Jacob,  and 
who  charged  that  certain  middlemen  were 
only  spies  come  to  see  the  nakedness  of  the 
land. 

After  first  determining  that  some  of  the 
Alliances  represented  in  the  convention  were 
so  managed  as  to  make  their  business  in- 
tegrity a  subject  of  strong  suspicion,  and  in- 
sisting that  the  crooked  ones  should  be  made 
straight  and  the  worthless  ones  rooted  out 
entirely,  the  body  resolved  that  out  of  the  re- 
mainder the  best  should  be  retained  as  com- 
mercial agents,  or,  rather,  as  members  of  the 
Consolidated  Commercial  Alliance.    A  brief 


outline  of  the  full  purpose  of  the  convention 
being  called  for,  it  was  succintly  stattd  to  be 
to  kill  the  middlemen,  and  reasons  numer- 
ous, diverse  and  of  varying  force  were  given 
why  the  work  of  slaughter  should  not  be  de- 
layed, commencement  being  suggested  at 
Kansas  Gity  in  order  that  farmers  might 
save  to  themselves  the  sums  of  money  that 
commission  merchants  now  exacted  lor  sell- 
ing the  stock  of  one  farmer  to  another.  Here- 
after, it  was  ordered,  buyer  and  seller  must 
come  together  personally. 

Thus  it  will  be  seen  that  the  farmers  have 
determined  that  however  it  may  be  with 
others,  for  themselves  they  want  no  middle- 
men. Yet  as  a  matter  of  fact  the  farmers  are 
almost  the  only  class  having  products  to  sell 
who  cannot  get  along  without  middlemen. 
The  manufacturer  may  be  his  own  jobber, 
and  in  some  lines  is.  He  may  buy  direct  and 
sell  direct,  but  that  privilege  is  not  open  to 
the  farmer,  who  of  himself  has  no  commer- 
cial connections  whatever.  Yet  the  manu- 
facturer who  is  constantly  in  the  market 
generally  finds  it  prudent  and  presumably 
profitable  also  to  retain  the  services  of  others 
to  sell  his  wares,  and  so  of  trade  at  large. 
The  middleman  is  a  part  ofthe  existing  com- 
mercial system  and  method  which  neither  of 
the  other  departments  of  commerce  cares  to 
dispense  with.  He  is  a  convenience  to  both 
maker  and  seller,  and  it  could  readily  be 
shown  that  so  far  from  being  an  expense 
to  those  he  serves  his  employment  by 
them  is  an  economic  policy.  Only  the 
inexperience  in  commercial  affairs  of  the 
farmers  permits  them  to  doubt  the  wis- 
dom and  economy  of  retaining  the  middle- 
men, and  as  we  have  said,  they  cannot  do 
without  them.  The  farmer  cannot  sell  his 
own  grain  in  Europe.  He  cannot  even  ar- 
range for  its  ocean  transportation.  He  can- 
not even  sell  it  on  the  domestic  exchange 
without  paying  a  commission  for  the  privi- 
lege, and  to  extemporize  methods  of  getting 
his  wheat  to  market  through  other  than  the 
regular  commercial  channels  would  cost  him 
far  more  than  the  services  of  the  most  ex- 
perienced middleman  would  amount  to. 

It  is  more  than  likely  that  if  he  essayed  to 
contrive  a  plan  of  his  own  to  deal  on  the 
wholesale  plan  he  might  encounter  the  ex- 
perience and  adversity  outlined  in  the  sub- 
joined account  of  fraud  recently  and  exten- 
sively practiced  upon  Michigan  farmers. 
In  that  case  it  related  that  a  bogus  firm 
styling  itself  the  Chicago  Dealers  Associa- 
tion imposed  upon  guilhble  farmers  after 
this  manner  :  An  agent  made  the  rounds 
and  sold  privileges  for  $5  each  to  buy  goods 
at  wholesale  prices,  securing  about  seventy- 
five  or  eighty  member.  Each  was  given  a 
catalogue  of  prices.  It  was  found  on  exam- 
ination, however,  that  the  so-called  whole- 
sale rates  were  about  10  per  cent,  higher 
than  the  regular  prices  in  the  retail  stores, 
and,  beside  this,  the  patrons  of  the  associa- 
tion must  pay  freight  and  buy  in  wholesale 
quantities.  This  is  like  the  experience  cf 
patrons  of  grange  stores  some  years  ago 
that  were  organized  to  do  away  with  middle- 
men. But  the  regular  middlemen  were  soon 
invited  to  return  and  heartily  welcomed  to 
their  old  places. — Stoves  and  Hardware  Re- 
porter. 
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SALES   MADE  OR   PENDING. 

The  stock  in  the  estate  of  Chipman  Bros., 
hardware  dealers,  Halifax,  is  offered  for 
sale. 

R.  Dunsmuir  &  Sons,  general  merchants, 
Wellington,   B.    C,    have    sold   out   to   E. 
Cook  &  Co. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Davis  &  Lowther,  general  merchants, 
Oxford,  N.S.,  have  dissolved,  Chas.  Lowther 
selling  out  to  T.  F.  Davis.  The  style  is  now 
Davis  Bros.  &  Co. 

FIRES. 

T.  Ivory  &  Sons,  general  merchants, 
Omemee,  Ont.,  are  burnt  out. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 
J.  Kuhn  &  Son,  general  merchants,  Bal- 
moral, Man.,  have  assigned. 

Margaret  F.  Slattery,  general  merchant, 
Louisburg,  N.  S.,  has  assigned. 

Arthur  W.  Emerson,  general  merchant, 
Bothwell,  Ont.,  has  assigned  to  John  Mercer. 


FILES  AND  HOW  THEY  ARE  MADE. 

The  file  trade  is  peculiar,  in  that  it  largely 
depends  upon  other  industries.  Although 
in  nearly  every  business  a  file  is  used,  and 
these  tools  are  always  in  demand,  when  it 
comes  to  such  trades  as  carriage-making, 
where  files  are  necessities,  the  busier  the 
carriage-maker  the  more  files  he  needs  and 
the  brisker  the  file  business.  Some  of  these 
factories  use  an  immense  number  of  files, 
safe  manufacturers  generally  buying  in 
quantities  of  from  twenty-five  to  fifty  dozen, 
and  I  have  in  mind  some  well-known  tflol 
works  where  twenty  to  thirty  boxes,  or  $1,000 
worth,  of  files  are  used  every  season.  This 
is  not  exceptional,  but  merely  gives  a  slight 
idea  of  how  many  files  are  in  use.  The  firm 
of  manufacturers  from  whom  we  buy  turns 
out  from  5,000  to  6,ooo  dozen  files  per  week. 
Formerly,  say  about  forty  years  ago,  all  the 
files  were  made  by  hand,  but  with  the  enor- 
mous demands  of  to-day  machines  are  a 
necessity.  By  hand  a  file-maker  can  turn 
out  about  two  dozen  14-inch  files  daily. 

This  is  far  less  than  machines  can  do,  and 
the  result  is  that  hand-made  files  are  twice 
as  dear  as  machine-made  ones,  which  com- 
pensates any  loss  of  fineness  and  durability 
in  the  machine-made  file,  because  if  the 
latter  were  to  wear  out  twice  as  fast  as  the 
former,  use  of  it  would  not  cost  any  more. 
The  fact  is  that  hand-made  files  do  last 
longer  than  the  others,  but  then  the  machine- 
made  files  are  cut  more  accurately.  Some 
hand-cut  files  are  still  used,  and  especially 
for  very  fine  work,  such  as  jewellers'  and 
dentists'  work,  and  these  instruments  are 
made  by  the  French  Swiss  girls  They  take 
pieces  of  good  quality  steel — all  files  must 
be  made  of  good  steel— and  with  chisels  and 
hammers    run   the    cuts   along   the    metal. 


The  reason  girls  do  this  work  is  because 
their  hands  are  lighter  and  more  accurate 
than  men's,  and  the  work  they  do  is  posi- 
tively beautiful.  Some  of  it  is  so  delicate 
that  you  could  run  your  hand  over  the  file 
and  not  perceive  any  roughness,  and  some- 
times a  piece  of  steel  no  thicker  than  a  sheet 
of  paper  is  cut  fcr  a  file  on  both  sides  of  it, 
cut  by  hand  with  hammer  and  chisel,  and 
unerringly,  as  you  may  know,  for  a  single 
miscut  might  spoil  the  whole  thing.  It  is 
not  easy  to  imagine  this,  and  one  would  also 
think  that  the  work  is  too  arduous  for  girls, 
but  it  is  not.  Almost  every  file-maker  I  ever 
saw  was  healthy,  and  I  never  knew  one  to 
wear  glasses,  though  plenty  of  them  are  old 
men. 

The  only  difficulty  in  file-making  is  the 
stooping  position  in  which  the  worker  must 
sit  all  day.  The  steel  he  works  is  not  as 
hard  as  the  file  on  the  market.  The  metal 
is  made  as  soft  as  possible  for  the  worker  in 
this  way  :  When  the  bar  of  steel  enters  the 
factory  it  is  forged  into  pieces  of  metal  the 
sizes  and  shapes  of  files.  Then  about  100  of 
these  .are  put  into  an  air- tight  furnace,  when 
they  are  heated  to  a  dark-red  heat,  which  is 
the  best  for  annealing.  Then  the  fire  is 
turned  off  and  the  files  are  left  to  cool,  a 
process  sometimes  lasting  two  or  three  days; 
in  fact,  the  more  slowly  the  cooling  is  done 
the  softer  the  metal.  When  the  files  are 
removed  from  there  they  are  taken  to  the 
various  machines  where  they  are  to  be  cut, 
and  years  back  this  was  the  stage  of  the 
process  when  they  were  given  over  to  the 
men  to  be  cut. 

The  men  always  cut  the  same  sizes  of 
files,  because  when  a  man  was  used  to  and 
expert  at  cutting  one  sort  of  file  he  could  not 
cut  any  other.  If  he  were  a  workman  in 
rough  files  and  tried  to  cut  a  fine  one,  he 
would  always  make  it  too  coarse,  even  while 
thinking  he  was  making  it  too  fine.  Each 
man  had  his  set  of  chisels,  which  were  of  one 
size,  and  with  which  he  did  his  cutting.  He 
first  made  one  stroke,  and  the  pressure  of 
the  chisel  against  the  part  of  the  metal  raised 
by  this  incision  gave  him  guidance  for  the 
next  stroke.  In  this  way  these  men  became 
so  expert  that  they  did  not  have  to  look 
when  they  were  cutting,  and  yet  thev  made 
no  mistakes. 

After  the  machine  has  cut  the  files  they  are 
reheated  for  tempering,  and  as  the  object  is 
to  harden  them  as  much  as  possible,  as  soon 
as  the  proper  heat  has  been  attained  the  files 
are  plunged  into  cold  brine.  If  an  even  heat 
is  not  kept  on  the  files  they  crack  and  are 
worthless,  and  this  is  what  makes  the  tem- 
pering process  the  most  difficult  and  trjing 
of  all,  for  sometimes  the  files  do  not  crack 
till  some  days  after  the  files  are  packed  away. 
The  effect  of  bad  tempering  is  always  a  crack 
in  the  file,  and  if  the  file  is  of  good  steel  the 
crack  is  lengthwise. 

No  matter  how  many  files  a  factory  turns 
out,  it  is  bound  to  testevery  file  for  soft  spots, 
which  is  done  in  this  way  :  A  piece  of  soft 
steel  is  run  along  each  side  of  the  file,  and 
if  there  is  a  soft  spot  it  will  not  file  the  steel, 
but  allow  it  to  slip  over.  A  skilled  man 
notices  this  immediately  and  the  file  is  cast 
aside.  If  these  files  were  allowed  to  go  to 
market  a  machinist  might  maim  his  hand  in 
filing  a  saw  or  something  of  that  sort.  These 
things  were  also  guarded  against  in  hand- 
made files,  which,  for  some  reason  or  other, 
used  to  average  about  sixteen  or  eighteen . 
inches  in  length,  while  machine-made  files 
average  about  fourteen  inches. 

Files  are  made  anywhere  from  two  to 
twenty  inches  in  length,  but  of  late  years  the 
work  of  the  large  files  has  been  superseded 


by  the  emery  wheel,  and  so  has  the  work  of 
gumming  saws,  i.e.,  sharpening  their  teeth. 
The  uses  of  the  various  files  are  pretty  well 
known,  and  I  suppose  machine  shops  and 
carriage  shops  use  more  files  than  any  other 
trades.  There  are  about  twenty  different 
sorts  of  files. — William  Lee,  in  St.  Louis 
Star-sayings. 


f\  a  ns\i  1  e\  Is  a  solid  handsome  cake  of 
VAUIl  SCOURING  SOAP 

OHr  ULIU  Which  has  no  equal  for  all  clean- 
ing purposes  except  the  laundry.  It  will  clean 
pmni,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  paps. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 


Dominion  Agents. 


36  Front  Bt.,  East,  Toronto,  Ont. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 

|M  D  —Correspondence  invited  from  Canadian 
firruK  interested  in  any  of  the  abov« 
lines 
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HARDWARE 


1? 


CUTLERY — Good  kuives,  good  value.    See 
out  samples  and  prices. 

SPOONS — Our  ''African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers   want   quality.       Buy 

"  Jessops  "  Standard  make. 

A.  C.   LESLIE  &  CO., 

445  St.  Paul  St.,  18  Front  St.  West, 


MONTREAL. 


TORONTO. 


Send  for    Catalogue  and  Price 
List  to 


\Mfrs.   of  Set,    Cap    and   Special 
;ws.  Studs,  Finished  Nuts,  &e. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOB  SALE  Bl  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


Hamilton  and  Toronto 

SEWER  PIPE  CO., 


LIMITED, 

MANUFACTURERS   OF 


Salt  Glazed 

Vitrified  Sewer  Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence    and    Mall 
Orders.     Mention  this  Journal. 


BROKERS 

AND 

COMMISSION  MERCHANTS 

IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


F.  E.  DIXON    &,   CO., 

MANUFACTURERS  OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 


70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


H.  Boker  &,  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


f 


MARK. 


Q  A  YXTQ   CIRCULAR,  Shingle,  Re  sawing, 
Oil  W  O       Prag,  Gang,  Cross-cut,  etc. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 


Yards : 


McGill, Wellington,  Grey  Nun  and  Youville  ate 

MONTREAL, 
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HARDWARE. 


The  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


See  the  working  samples  of  above  on  ex- 
hibition in  the  main  building  of  Toronto's 
Great  Fair. 

GARDNER  SASH  BALANCE  CO., 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  m      .-Mr      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


StopThi^ 


agoo^.  thing 


SHEPARD  HARDWARE  CO.,  BUFFALO,  N.Y 


CUI^E^T    JVTAHKET    QUOTATIONS. 


METALS. 

Tin. 

bamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip  "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,        "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes      4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "   '         8  25    8  50 

D.C.,  12}xl7        4  50     .... 

D.X., 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25o.  per  box. 

Coke  Plates — Bright. 
essemer  Steel — 

I.C.,  usual  sizes   4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I.C.  20  x  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 

Oookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

"        14x60,  "  }  6}c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    7J 

28        "     7j    8 

Iron  and  Steel. 

Common  Iron,  per  100  lb   ..  $2  05  2  10 

Refined      "               "             ..  2  45  2  55 

Horse  Shoe  "          "             . .  2  50  2  55 

Band               "           "             ..  2  50  2  65 

Hoop               "            '             ..  2  65  2  80 

Swedish         "           "             ..  4  00  4  25 

Sleigh  Shoe  Steel 2  50  2  75 

Tire  Steel    3  00  3  25 

Machinery 3  00  3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

•{ussian  Sheet        "       0  10)0  12 

Tank  Plates 2  00  2  25 

Roiler  Rivets 4  50  5  00 


Boiler  Tubes. 

2-inch    10}c 

-inch  15 

Boiler  Plate. 
}  inch $2  45 
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§     "     and  thicker  

Sheet  Iron, 

1  to  20  gauge  

22  to  24      "      

26  "      

28  "      


2  35 
2  25 


2f,  3 
3,    3} 
3i,3) 


Canada  Plates. 

Blaina )  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  to  62)  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head — 

16  to  24  gauge,  per  lb  5},  5| 

26  gauge,  "       5),  " 

28     "  "       5j, 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5},  6 

26  gauge,  "         5j,  6J 

28      "  "         5J,  61 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

CHain. 

Proof  Coil,  3-16  inch,  per  lb 7 

"       5f 


5-16 

% 

7-16 

y, 
% 


,6J 


71 
61 


'    5? 

5} 

.    43 

3  60 
3  50 
5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  }  to  Jin.  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  W 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

"  "       30and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05J  0  06 

Domestic    "      0  05}  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06} 

Part  casks 0  06|  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "      0  03J  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  2}  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Tipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other,  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  15}  0  16 

Other  makes"    0  14)0  15 


White  Lead. 
Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 5)  .. 

No.  1  Do -"  0    5 

No.  2  Do "  0    4} 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  },  }  and  1  gallon  tins.) 

Pure,    per  gallon 31  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     oil 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "        0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.) "  "      2  75 

Venetian  Red  (R.C.2)      "  "      1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08) 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre 0  03f 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "       1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "       1  50 

Gold  Size  Japan  "       1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  59    0  60 

Boiled       "      0  62    0  63 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  per  lb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Gtue  (in  bbls) 

Common,  broken   0  10    Oil 

French  medal  Oil    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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Ammunition —  Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Kifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting,- 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "  Trap  "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and  Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50  and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole,  Vaughan's,  each.     1  35  I  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  C  65  1  59 

Pegging,  "  ....     0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers'.  "  ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 1 7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hand. 
Brass,   60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

•'    Peterboro,  dis.  50  per  cent. 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37 J,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— -4ufler. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent. 
Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,         per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  125  175 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  pel 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet 10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Sli  elf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per   doz.,  dis.  37$  per  cent. 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      ...    6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.50pc.  )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  .--"....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,    per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01}  0  011 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  334  Per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
Dis  $1.00  to  $2.75  per  doz. 
Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p  doz  1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 

Horse    Rasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

HorseKasps,dis.45p.c.  Amer  I  Wq11„„ 

50  p,c.  Can.  f  MeUers 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  ete,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise,  discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis. 50,  55 p.c. 

Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United         50  ft      100  ft.  50  ft.  100  ft 
inches. 

16  to  25           1.45          2.80  2.15 

26  to  40           1.55          3.00  2.45 

41  to  50                           3.40  530 

57  to  60                           3.70  5  80 

61  to  70                            4.00  6  30 

71  to  80                              4.20  7  40 

81  to  85                            4.50  840 

86  to  90                            5.40  1000 

91  to  95  11  50 

96  to  100  13;65 


Ordinary 
1st  break  . . 
2nd  "  ... 
3rd  "  .... 
4th  "  .... 
5th  "  ... 
6th  "  ... 
7th       "      ... 


Pilkington. 


$6  65 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break 

2nd 
3rd 
4th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 

5  90 

50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

Glue  Pots. 

Tinned,    each   0  30 

Enamelled"     0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack.         » 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 100    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c. 

Saw. 

American,  per  doz 100    126 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per    • 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .     0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 
„     .  Per  doz.  pairs 

Spring   1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pel 
cent. 

Planter  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  perdoz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,   Can 
dis.  35  to  37$  per  cent. 


G-uns. 
Rifles 
Revolvers. 


Powder. 

Shot. 

Wadding. 


Axes. 
Saws. 
Cordage. 


Oils. 

Glass. 

Paints. 


At  lowest  market  prices. 


Large  stock  to  select  from. 


iBO"V\r:M:^:Dsr,  lEciEiLsriisnEiD-"^  &  co., 

LOITIDOIT,    03STT. 
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Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wirt. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  60    3  75 

Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7£  per  cent.  dis.  off 

new  list.  . 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock.  Am.  per  gross 160    4  70 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  ..  2  75  3  ■« 
Bronze,  Gem,  "  ■•••  6  00  9  00 
Lava  "        ■•••     8  7o  10  00 

Shutter,  porcelain   F.  & 

L   screw,  per  gross *l  30    4  uu 

Ladles. 

Melting,  per  doz 1  70    4  50 

Lemou  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  f    *™ 

^Ii™  "         to'   loo 

Allgla^93       t  ''  120    1  30 

Lines. 

Fish,    per  gross 1  °5    f  50 

Chalk,         "  19°    740 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  perdoz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33M  per  cent. 

Padlock. 
English  and  Am.  per  doz       50    6  00 
Sirarnl  in  avian.  1  00     2  40 

lag",, dfs !  percent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs',  hickory      '  1«    3  7o 

Lignum  Vitae,  3  85    5  00 

Caulking, each I60    iw 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent       20        25 
Canadian,  37J  to  40  per  cent. 

Home,  each ••••■ 

Mincing  Knives. 

Amenoan,  per  doz U    *  60 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and   upwards, 

ner  kee  base,  price „        j 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  oent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^ 

Digarnond.'.'.':::.'.'.':".'.'".''.  12  00  15  00 
Oil. 

Canada  Refined  Oil  (Toronto)15l    16 

Carbon  Safety        "     0  18    0  18 

Canada  WAV.         "     0  20 

American  W.W.    "     ;     ••■•    »  f 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz ,    !•'  ou 

Zinc  and  Tin,  dis.  50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass  1  50    3  oO 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

•'       Carpenter 2  25    3  60 

Pioks 
perdoz  600    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.     American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  374 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey's  Victor,  dis.  12J  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62 J  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 1  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     —    100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         34 
Sliding  Door,         "       ....  3i        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     8J  121 

H,  5-16,  %  in 84  12J 

3-16  in 1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        134     16 

Jute    "     ...        08       084 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  'tis  374  to  *°  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,  per   quire 55       90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morrig,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

Xausa^e  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,   perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      It.  H.      "      724       "  " 

"      F.  H.  Brass  75        "  " 

•'      R.  H.      "      70 
Diamond   Point   wood   screw  nails, 
bright,  dis.  774  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Slidinfe  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.  374  per  cent 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

"         J  and  4  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  per  cent 

Staples. 
Fence,  galvanized,  per  lb  44     4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  15       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "        0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,ginip,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued ortinned,  dis.  124pc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  ....    0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 

cent,  to  70    and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174, 20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  624 
to  60  and  10  p.c. 

Mouse,  per  doz 0  85    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute       "      ... ., 

"         Blue  ribbon   0  14 

"         Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed    to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer., per  doz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  124  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c.  per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  74 
p.c.  dis. 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  O64  0  O64 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 
"Lock  Barb,"  4  point ....     0  O44  0  04f 

Ditto  Glidden  2  point  0  Oil  0  04} 

Galv.  Ste<  1,  plain  twist  . .    0  044*  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  044  0  04} 

Staples OO44 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  20  p.c. 
Painted  Screen,  p.100  sq  f t    1  90    2  00 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne.dis.  30  to  32Jp.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      GOO 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


TRAVELLERS 


SHOULD  SEND   2$C.   FOR 


if 


DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


DOTY    &    SOIN, 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

I,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 


P.  DOTY  &  SON 
Oakville,  Ontario. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

lit  Stained  Glass  for  Every  Purpose. 


McCausland  &  Son 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SAW  YOUR 

ADVERTISEMENT 

IN   THE 

HARDWARE. 

IIIIIIIIIHIIIIIIIIMIIIIIIIIIIllllllMIIIIIIMIIIIIIIIJIIIIIIIMIIIilllS 


When  writing  to  our  advertiser    please  inclose 
the  above. 


-s 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best   in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co., 


.Members  of  the  White  Lead  Association  of  Canada. 


Montreal,   P.Q. 


Bond  or  Free 

Warehouse  Receipts  Issued. 

Negotiable  anywhere 

R.    CARRIE, 
Front  St.  E.  Toronto. 
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WDrJD  engraving 

PH0TQ  ENGRAVING 
ZJNC  ENGRAVING 

%   HALF  TONE 
^WAX  ENGRAVING 
^DESIGNING.**" 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on   hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  irn 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

"TRAP" 
"DOMINION" 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.^and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


M/\RK 


KINK  PROOF  HOSE. 


GUTTA  PERCHA'RUBBER  M--C° 

or  TORONTO 

4-3YONGE 


Only  makers  of  "Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories*(Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43     Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed. 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 
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2.00  a  Year. 

lO  Cents  a  Copy 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


VISITORS 

To  the  Industrial  Exhibition 

ARE  INVITED  TO  INSPECT  OUR  STOCK  OF 

FANCY  HARDWARE 

Piano  and  Banquet  Lamps, 

GRATES  and  Open  Fire  Places, 

Art  Tilings,  Mantels,  &c., 

HlGEIiEWlS&SOfi 

LIMITED. 

32  King  St.  East,  -  Corner  Victoria  St., 

TORONTO. 


*UfH,o  deal  i js/   Groceries 

SHOULD    SUBSCRIBE     FO 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 


PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 


Vol.  3. 


TORONTO,  SEPTEMBER    12,   1891 


No,  37 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THE  J.  B,  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :      I  I  6  St.  Francois  Xavier  St. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somerville,   Manager. 


THE  EXHIBITION. 

It  needs  but  continued  good  weather  to 
make  the  Industrial  Exhibition  now  in  pro- 
gress the  greatest  that  has  yet  been  held  in 
Toronto.  Every  year  of  course  is  marked 
by  spontaneity  on  the  part  of  exhibiters,  who 
are  moved  to  ask  for  space  long  before  the 
fall  yield  is  a  reality.  The  exhibition  is  there- 
fore always  a  full  one,  but  this  year  it  is  a 
richer  one,  in  natural  products  at  all  events, 
than  it  has  been  for  years.  A  bounteous  crop 
has  been  taken  safely  off,  and  the  pick  of 
field  and  stall  ought  to  make  a  fine  show  this 
year. 

Handiwork,  mechanical  skill  and  physical 
power  will  do  their  share,  with  better  heart 
this  year  than  they  have  for  a  long  time  past 
as  nothing  stimulates  the  industrial  forces  like 
material  wealth.  Useful  arts  that  are  the 
most  remotely  connected  with  natural  pro- 
duction, reflect  the  agricultural  prosperity  of 
the  year.  And  there  will  be  a  large  business 
done  on  the  grounds.  Industries  will  start 
when  the  Exhibition  is  closed,  markets  in 
this  and  that  commodity  will  open,  all  be- 
cause of  the  demand  whose  measure  will  be 
taken  for  another  year  by  observers,  who  are 
on  the  ground.  The  business  booked  on 
the  ground  will  undoubtedly  be  large  in 
many  lines.  Never,  possibly  before,  was  the 
Industrial  Exhibition  a  better  advertise, 
ment,  not  only  of  the  things  exhibited, 
but  of  the  general  state  of  the  country. 
The  press  cannot  have  too  much  to  say 
to  spread  the  fame  of  it  everywhere.  It  is 
such  accounts  that  bring   immigrants  to  the 


country.  Reports  of  the  exhibition  are  worth 
tons  of  Christmas  Number  and  Ice  Palace 
literature,  as  the  latter  tend  to  drive  people 
out  of  the  mind  to  come  to  Canada,  where 
eternal  frost  not  abundance,  seem  to  be  the 
ruling  condition.  This  year's  exhibition  is  a 
great  note  of  progress,  which  needs  to  be  re- 
peated as  often  as  possible  and  made  the 
most  of  to  repair  our  census  returns.  It  is 
not  merely  a  great  spectacular  effect.  It  is 
a  great  trading  occasion.  It  is  a  Fair. 
Men  from  other  countries  are  here  with  speci- 
men wares,  and  to  look  at  specimen  wares 
with  a  view  to  exchange  with  us.  Every 
trader  ought  to  give  himself  a  holiday  or  two 
and  spend  it  in  the  midst  of  the  great  throng 
of  sights  and  people.  When  in  the  city  old 
friends  or  new,  will,  we  hope,  find  time  for  a 
call  on  The  Grocer. 


AN  INANIMATE  IRON  MARKET. 

The  iron  market  continues  without  feature, 
and  although  there  is  slow  progress  in  the 
direction  of  the  turn  for  the  better,  the  in- 
crease in  actual  business  is  measurable,  and 
while  doubtless  affording  a  certain  degree 
of  encouragement  does  not  impart  that 
animation  to  the  market  which  should  char- 
acterize it  at  this  season  of  the  year.  This 
tardiness  is  trying  both  to  manufacturers 
and  importers,  who  have  been  expecting  a 
much  more  favorable  condition  of  affairs. 
However,  they  appear  w;lling  to  wait,  and 
consequently  there  is  no  change  in  prices  of 
a  general  nature.  Aside  from  a  demand  for 
immediate  requirements,  the  call  for  crude 
material  continues  limited,  for  foundrymen 
seem  disposed  to  order  only  what  they 
actually  want  at  the  moment.  It  is 
evident,  therefore,  considering  the  time 
of  the  year  that  buyers  generally  are 
holding  back  to  see  how  the  market  will 
shape  itself,  and  that  they  export  more  favor- 
able prices  or  the  order  sheets  would  not  be 
the  universal  grounds  for  complaint  that 
they  are  at  present.     Anyhow,  it  is  certain 


that  dealers  show  no  urgent  desire  to  pur- 
chase except  when  something  in  the  way 
of  a  bargain  may  come  their  way.  In  this 
connection  it  is  worthy  of  remark  that  the 
British  pig  iron  market  continues  inanimate 
with  a  very  small  business  and  no  change 
in  the  dull  situation  which  has  prevailed 
for  a  protracted  period  now.  Values,  too, 
are  much  lower,  the  speculative  market  be- 
ing to  a  certain  extent  a  reflection  of  the 
actual  conditions.  For  instance,  take  the 
London  warrant  market  at  the  end  of  August, 
when  there  is  usually  some  change.  Scotch 
pig  cash  was  3s.  lower;  Hematite  9s.  9d.  for 
cash,  and  7s.  9d.  for  the  month;  and  Cleve- 
land 7s.  9d.  for  cash. 

But  despite  this  cautious  feeling  that  actu- 
ates buyers,  there  is  no  great  accumulation 
of  stock  at  Montreal,  our  importing  centre, 
for  the  very  simple  reason  that  importers 
have  been  quite  as  cautious  as  consumers. 
This  spirit  is  plainly  shown  by  the  small 
business  so  far  noted  in  the  way  of  future 
delivery.  Therefore,  despite  the  dullness, 
the  position  is  sound  enough  in  this  respect. 


BRITISH  IRON  EXPORTS. 

The  returns  of  exports  of  iron,  etc.,  from 
Great  Britain  for  the  month  of  July  of  this 
year,  are  perhaps  as  forcible  an  illustration 
of  the  dulness  of  the  British  iron  markets 
as  could  be  found,  and  certainly  must  be  the 
reverse  of  comforting.  In  fact,  even  when 
the  seven  months'  totals  are  considered,  it  is 
found  that  1891  shows  smaller  quantities 
sent  abroad  in  almost  every  class  except  tin 
plates,  and  the  conditions  ruling  in  this  case 
were  of  a  special  nature.  In  July,  1890,  the 
iron  and  steel  exports  from  the  United 
Kingdom  were  394,724  tons  against  290,803 
tons  for  the  same  month  this  year,  a  falling 
off  of  103,931  tons  or  about  26  per  cent.  In 
value  they  fell  from  ,£2,945,404  in  July  of  last 
year  to  ^2,178,450  this  year,  a  decrease  of 
^766,954,  nearly  26  per  cent.  A  large  per- 
centage ot  this  decrease  can  of  course  be 
attributed  to  the  sharp  decline  in  the  exports 
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ot  tin  plates  for  the  month,  which  dropped 
from  40,608  tons  (,£670,853)  in  1890  to  10,079 
tons  (£259,519)  in  1891.  Of  course  the 
American  market  is  answerable  for  well 
known  causes  for  the  great  bulk  of  this  de- 
crease. After  tin  plates,  the  next  heaviest 
deficit  in  exports  was  in  shipments  of  pig 
iron,  the  most  serious  declines  being  in  the 
shipments  to  the  United  States,  Germany, 
and  Holland.  After  this  decrease  comes 
railway  material,  which  declined  in  quantity 
from  94,179  tons  in  1890  to  82,305  tons  in 
1891,  and  in  value  from  ^531,301  to  ,£461,- 
116.  For  instance  in  1890  the  Argentine 
Republic  took  19,42210ns  in  July,  and  only 
5,422  tons  during  the  same  month  this  year 
which  would  fully  account  for  the  loss,  but 
there  were  also  smaller  quantities  sent  to 
Chili,  the  East  Indies,  British  North  Ameri- 
ca, and  "  other  countries."  In  fact  the  re- 
turns, on  the  whole,  were  distinctly  discoura- 
ging as  reflecting  the  condition  of  the  iron 
market  in  Great  Britain  during  the  present 
summer. 


PRICE-CUTTING. 


Price-cutting  may  be  prompted  by  aggres- 
siveness or  by  self-defence.  When  the  latter 
is  the  motive  which  leads  to  it,  extenuating 
circumstances  may  be  allowed  to  moderate 
the  judgment  that  is  pronounced  on  the 
general  practice.  But  the  difficulty  is,  that 
what  is  an  effect  becomes  in  turn  a  cause, 
and  a  cut  which  begins  at  one  end  of  the 
street  will  run  to  the  other,  each  addition  to 
the  cutting  series  pleading  the  irresistible 
example  of  his  neighbor  as  his  justification. 
The  evil  cannot  be  isolated.  No  cordon 
can  be  drawn  around  the  infected  district. 
One  who  is  forced  to  price-cutting  as  a 
means  of  holding  his  own  has  to  do  it,  but 
he  ought  to  be  sure  first  that  he  is  forced. 
He  must  realize  that  he  is  helping  on  a 
general  pell-mell  in  local  business  by  the 
step  he  is  taking  to  meet  prices  initiated  by 
a  cutting  trader.  To  plunge  the  whole  trade 
of  a  town  into  a  state  of  demoralization  is 
what  no  clear-headed,  scrupulous,  substan- 
tial business  man  will  help  to  do  unless 
driven  by  necessity,  which  knows  no  law. 

The  man  who  is  provoked  to  a  contest  in 
price  cutting  is  usually  in  a  position  differ- 
ent from  that  of  the  trader  who  brings  on 
the  contest  in  this  respect :  that  the  former 
has  everything  to  lose,  the  latter  everything 
to  gain.  The  trader  who  begins  a  cut  usually 
does  so  because  he  lacks  customers,  and  re- 
sorts to  an  attack  upon  profits  as  a  means  of 
getting  customers.  His  neighbor  in  the  same 
trade  has  customers.  The  lowering  of  prices 
on  the  part  of  two  such  dealers  is  for  the  pur- 
pose ot  gaining  customers  on  the  one  hand 
and  that  of  saving  customers  on  the  other. 
With  the  one  there  is  no  risk,  with  the  other 
there  is  the  risk  of  losing  his  customers.  It 
is  this  consideration  which  leads  the  legiti- 
mate, stable  trader  to  take  a  hand  in  a  cut- 
ting game  that  is  inaugurated  by  his  neigh- 


bor. He  does  not  want  to  see  his  opponent 
get  that  which  the  opponent  really  needs  to 
make  competition  a  spirited  thing  between 
the  two,  namely,  custom.  The  custom  which 
years  of  square  dealing  has  attached  to  the 
one  store  must  not  be  let  shift  to  another 
which  makes  a  single  momentary  and  not 
over  scrupulous  effort  to  get  it.  Once  that 
custom  becomes  divided  then  the  advantage 
of  an  established  connection  is  lost,  and  the 
conditions  of  rivalry  are  equalized.  To  keep 
his  customers  a  trader  must  be  as  adventu- 
rous as  his  rival  who  lacks  customers. 

The  established  trader  is  in  a  better  posi- 
tion than  the  one  who  seeks  to  get  himself 
established.  The  lormer  can  choose  between 
losing  his  profits  or  losing  his  customers. 
One  is  likely  to  be  only  a  temporary  loss,  the 
other  a  more  or  less  permanent  one.  The 
customers  he  must  aim  to  retain.  They 
must  not  be  allowed  to  go.  As  long  as  they 
are  kept  there  is  business  being  done,  and 
the  more  there  are  of  them  the  greater  is  the 
quantity  by  which  the  small  margin  is  multi- 
plied. A  profit,  no  matter  how  large,  is  no 
good  without  customers.  There  is  no  such 
thing  as  profit  without  customers.  It  is 
plain,  therefore,  that  the  maintenance  of 
prices  in  the  face  of  close  competition  which 
narrows  the  margin  of  profit  is  an  impossi- 
bility. Fire  must  be  fought  with  fire.  The 
main  object  of  self-defence  in  such  a  struggle 
is  to  suppress  the  enemy  in  as  short  a  time 
as  possible.  This  can  be  done  only  by  cut- 
ting off  his  supplies,  by  diverting  all  the 
money  possible  from  his  store  into  yours. 

Dull  times  often  act  as  an  irritant  to 
traders'  price-cutting  propensities.  Such 
traders  may  have  their  share  of  the  business 
that  is  going,  but  they  want  more.  They 
send  round  a  boy  to  a  competitor  to  buy  a 
few  pounds  of  currants,  or  this  or  that,  the 
boy  doing  the  business  in  the  name  of  a 
consumer.  The  price  is  noted  and  immedi- 
ately a  compaign  is  started  with  this  par- 
ticular commodity  or  article  as  a  leader. 
This  is  expected  to  liven  up  trade.  Such  an 
expectation  is  illogical,  as  it  neglects  the 
consideration  that  the  other  man  will  lower 
his  prices  as  well,  and  hold  all  he  held  be- 
fore. It  is  like  the  case  of  the  old  man  who 
felt  that  the  steps  of  the  stairs  he  had  to 
climb  every  night  were  too  far  apart.  He 
accordingly  laid  a  piece  of  two-inch  plank 
on  each  of  them.  He  didn't  take  account 
of  the  fact,  that  although  each  lower 
step  was  brought  two  inches  closer  to  the 
one  above  it,  the  latter  was  brought  two 
inches  farther  away.  In  the  same  way,  the 
price  cutter  neglects  to  notice  that  though  he 
moves  a  cent  or  two  closer  to  the  custom  of 
his  rival,  the  latter  moves  it  a  cent  or  two 
further  out  of  harm's  way.  Price-cutting  is 
a  game,  and  two  can  play  at  it.  And  the  ele- 
ment cf  bluff  is  not  lacking  to  it.  The  man 
who  begins  it  is  usually  not  hard  to  outstay, 
if  his  antagonist  have  plenty  of  heart  in  him. 
The  price-cutter  wins  where  his  opponent's 
spirits  collapse  under  the  worry  of  the  con- 
tinuous onslaught  upon  prices.  The  price- 
cutter  goes  to  pieces  when  his  opponent 
cheerfully  follows  him  in  every  reduction. 


AN    ACT    IN    RESTRAINT   OF 
FRAUDULENT  MARKING. 

Her  Majesty,  by  and  with  the  advice  and 
consent  of  the  Senate  and  House  of  Com- 
mons of  Canada,  enacts  as  follows  : — 

1.  No  person  shall  mark,  brand  or  label 
anyarticle,  or  package  containing  any  article, 
mentioned  in  the  first  column  of  the  schedule 
to  this  Act,  with  the  word  "  pure,"  "  genu- 
ine," or  any  word  equivalent  thereto,  or  sell, 
or  offer,  or  expose  for  sale  any  such  article 
or  package  so  marked,  branded,  stamped  or 
labelled,  unless  such  article  or  the  contents 
of  such  package  are  pure  within  the  meaning 
of  the  second  column  of  the  said  schedule. 

2.  Every  person  who  violates  any  of  the 
provisions  of  section  one  of  this  Act  shall, 
for  every  violation,  be  liable  to  a  penalty  of 
one  hundred  dollars,  a  moiety  of  which 
penalty  shall  belong  to  the  prosecutor,  and 
the  other  moiety  whereof  shall  belong  to  the 
Crown  :  The  penalty  hereby  imposed  may 
be  recovered  and  enforced  in  the  manner 
provided  by  "The  Inland  Revenue  Act," 
with  respect  to  penalties  incurred  under  it, 
and  as  if  imposed  by  it. 

3.  The  Governor  in  Council  may  add  any 
articles  to  the  schedule  to  this  Act,  and  de- 
termine the  standard  of  purity  therefore,  and 
may  remove  any  articles  from  the  schedule  ; 
and  the  Order  in  Council  in  that  behalf  shall 
be  published  in  four  successive  issues  of  the 
Canada  Gazette,  after  which  it  shall  have 
like  effect  as  if  such  articles  had  been  inclu- 
ded in  the  said  original  schedule. 

2.  Any  Order  in  Council  made  under  the 
provisions  of  thissection  shall  have  effect  only 
until  the  end  of  the  next  succeeding  session 
of  Parliament. 

4.  The  Minister  of  Inland  Revenue  may 
order  any  officer  of  Inland  Revenue  or  of 
Customs  to  obtain  samples  of  any  of  the 
articles  mentioned  in  the  said  schedule,  but 
in  such  case  the  manner  of  obtaining  such 
samples  shall  be  that  prescribed  in  respect 
of  the  obtaining  of  samples  under  the  "Act 
respecting  the  adulteration  of  food,  drugs 
and  agricultural  fertilizers,"  and  the  provi- 
sions of  sections  six  to  thirteen  of  the  said 
Act,  both  inclusive,  shall,  so  far  as  they  are 
applicable  and  are  not  inconsistent  with  this 
Act,  be  held  to  have  force  and  effect  in  re- 
lation to  such  articles  as  though  such  articles 
were  articles  of  food  within  the  meaning  of 
the  said  Act. 

Dry  white  lead. . . .  Basic  carbonate  of  lead 
prepared  only  by  corrosion  of  metallic  lead. 

White    lead    in    oil Dry    white    lead 

ground  in  pure  linseed  oil  in  the  proportion 
of  90  to  92  per  cent,  of  the  former  to  8  to  10 
per  cent,  of  the  latter. 


The  Portage  la  Prairie  Early  Closing  As- 
sociation have  appointed  a  committee  con- 
sisting of  Messrs.  Manville,  Miller  and  Pur- 
vis to  wait  on  the  merchants  to  see  if  they 
will  agree  to  close  at  7.30  during  September 
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OUR  LONDON  LETTER. 

London,  Aug.  29,  1891. 

THE  TIN  PLATE  QUESTION. 
Shipments  of  tin  plates  are  increasing  to 
the  United  States.  Stocks  last  week  only 
amounted  to  47,264  boxes,  or  a  week's  clear- 
ance. A  large  number  of  the  Welch  makers 
are  confident  that  before  long  prices  will  be 
the  same  as  in  the  palmy  days  of  January- 
March  last.  They  talk  pretty  confidently 
about  the  inability  of  the  States  to  go  much 
longer  without  wanting  a  good  supply  ol 
plates  and  are  cocksure  that  American 
makers  cannot  nearly  supply  what  is  wanted. 
I  have  previously  pointed  out  that  anyone 
with  the  slightest  knowledge  of  this  trade  is 
aware  that  exportation  will  begin  again  on  a 
fairly  brisk  scale  directly  present  stocks  in 
the  States  show  signs  of  collapsing.  Our 
makers  have  been  reaping  a  golden  harvest 
this  year  and  can  well  afford  to  let  stocks 
decrease  knowing  full  well  that  they  only 
can  supply  what  is  wanted.  Some  idea  of 
what  has  been  done  during  the  nine  months 
preceding  the  duty  will  be  gained  when  I 
say  that  Welsh  makers  own  that  they  made 
enough  profit  during  that  time  to  recoup 
them  for  years  ot  bad  trade  ;  the  nine  months 
equalled  three  years'  good  trading.  Our  ex- 
ports of  tin  plates  in  the  periods  July,  1889  ; 
July  1890  and  1891  have  been  as  follows: — 

July,  1889.         July,  1890.         July,  1891. 
Tons.  Tons.  Tons. 

23,7i8  37,011  4,323 

£  £  £ 

328,419     534,666     64,702 

It  is  not  a  question  of  the  present  position 
of  the  trade,  but  of  the  future.  We  have 
reached  the  high-water  mark  of  prosperity 
and  can  never  hope  to  excel  it  so  far  as  the 
States  are  concerned.  In  the  future,  as  pre- 
viously pointed  out,  Welsh  exporters  must 
improve  *heir  system  ol  production  so  as  to 
be  able  to  cut  the  American  prices.  It  is 
almost  certain  that  wages  here  will  be  re- 
duced when  the  real  fight  begins  :  it  has  not 
nearly  begun  yet.  That  will  throw  all  the 
advantage  of  skilled  labor  on  the  American 
side,  who  have  already  offered,  by  a  Wash- 
ington decree,  to  admit  foreign  skilled  tin 
plate  operatives,  and  to  set  aside  the  Alien 
Contract  Labor  Law.  A  Welsh  maker  has 
already  decided  on  removing  to  the  States. 
Our  exports  of  tin  plates  to  British  North 
America  last  month  (July)  were  :— 

July,  1891.       July,  1890.       July,  1889. 
-£25,014  £23,492  £19,810 

Jan-July.        Jan.-July.        Jan.-July. 
.£135,829         £ii4,449         £~no,787 
This  increase    is  very  satisfactory.      Our 
makers  are  anxious  to  extend  this  trade  as 
much  as   possible.     The  article   in  Hard- 
ware, August  8,  page  1,  is  a  temperate  ex- 
position of  the  whole  subject. 
CEMENT. 
The  export  of  cement   from  England  to 
British  North  America  up  to  the  end  of  July 
has  been  : 

July,  1891.      July,  1890.      July,  1889. 

Tons.  Tons.  Tons. 

8,449  i,546  3,676 

£  £  £ 

16,309  3,152         7,180 

7  mos.,  1 89 1.     do.,  1890.       do.,  1889. 
Tons.  Tons.  Tons. 

21,013  12,405  11,813 

£  £  £ 

40,554    25,211    22,997 

So  far  as  regards  the  American  market 
all  cements  are  tested  as  to  their  fineness 
and  powers  of  resistance,  the  former  being 


defined  by  means  of  sifting  a  given  quantity 
in  a  sieve  containing  2,500  meshes  to  the 
square  inch.  The  residue  obtained  from  the 
cement  commanding  the  American  market 
— England,  Germany,  and  Belgium — varies 
from  4  to  9  per  cent.  Indeed,  some  ot  the 
German  brands  give  a  very  small  residue, 
but  those  above  9  per  cent,  are  most  in  favor. 
The  following  system  for  testing  strength  is 
adopted  :  Small  bricks  are  made,  and,  after 
exposure  to  the  effects  of  water  for  from  7  to 
28  days,  are  tested  in  an  appliance  made  for 
the  purpose.  The  brick  when  in  this  ap- 
paratus should  after  a  week's  immersion  re- 
sist a  pressure  of  at  least  350  to  450  fts.  per 
square  inch  ;  after  four  weeks,  from  750  to 
800  lbs.  Some  brands  resist  a  pressure  of 
from  600  to  1,200  fts.  per  square  inch.  The 
best  brands — the  Dykerhoff  and  white — 
command  about  $3.75  to  $3.25  per  barrel 
respectively.  The  usual  price  averages  from 
$2.80  to  $3.10  per  barrel,  or  380  fts.  net.  A 
new  brand  is  introduced  to  buyers  by  send- 
ing a  100-ft.  sample  barrel  to  a  good  com- 
mission agent  or  consumer. 

THE  BRITISH  IRON  AND  ALLIED  TRADE. 

Our  foreign  trade  in  metals  and  manufac- 
tured iron  wares  is,  unfortunately,  steadily 
decreasing,  being  less  in  July  by  £1,921,035 
than  in  July  1890,  while  machinery  mil' work 
diminished  by  £89,748.  It  is  quite  evident 
that  we  have  seen  the  best  of  the  recent 
prosperous  times.  Strikes  are  going  out  of 
fashion — a  sure  sign  of  coming  depression. 
Bolckow,  Vaughan  Co.,  Limited,  will  not  pay 
a  dividend  for  the  past  half  year,  but  will 
carry  forward  the  balance  of  the  profit  to  the 
end  of  the  financial  year.  Eddington  Co., 
iron  founders,  Glasgow,  have  just  stopped 
payment,  liabilities  $250,000. 

The  Rhymney  Iron  and  Steel  Works  em- 
ploying 2,000  men,  have  closed,  due  to  the 
low  prices  for  steel  bar,  £4  12s.  6d.  less  2% 
percent,  is  the  highest  that  can  be  got  and 
this  is  10s.  below  official  prices  and  entails 
great  loss  in  production. 

In  the  West  Cumberland  district  5,000 
men  are  out  of  work  in  the  iron  and  steel 
trades.  Out  of  247,038  skilled  workmen  be- 
long to  trade  unions,  8,095  are  unemployed, 
or  3.28  per  cent  against  2  86  per  cent  at  the 
end  of  June,  and  against  2.28  per  cent,  in 
June,  1890. 


tanks  to  be  particularly  liable  to  contaminate 
the  water."  Taken  together,  these  opinions 
and  views  appear  to  constitute  a  strong  in- 
dictment of  galvanized  tanks  for  the  storage 
of  water  intended  for  drinking  or  culinary 
purposes.  A  similar  objection  would  scarce- 
ly apply  to  galvanizen  buckets,  seeing  that 
the  water  does  not  usually  remain  in  tnem  a 
sufficient  time  to  render  it  liable  to  zinc  con- 
tamination. 


GALVANIZED  IRON  WATER  TANKS. 

The  London  Ironmonger  thus  comments 
upon  a  question  submitted  to  it  relative  to 
possible  contamination  of  drinking  water 
when  stored  in  galvanized  iron  tanks  : 

"  It  is  stated  that  the  French  Government, 
as  a  result  of  the  investigation  of  a  special 
committee  in  1866-68,  prohibited  the  use  of 
galvanized  iron  tanks  on  board  ships  of  war. 
Although  this  evidence,  coupled  with  theother 
statements,  appeared  to  be  fairly  conclusive, 
we  have  submitted  the  whole  question  to  a 
well-known  metallurgist,  who  replies  in  the 
following  terms  : — "I  believe  the  iron  is  only 
protected  at  the  expense  of  the  zinc,  which 
becomes  electrically  positive,  and  is  efficaci- 
ous only  so  long  as  any  zinc  remains.  But 
this  electrical  action  is  maintained  at  the 
expense  of  the  zinc,  which  slowly  oxidizes, 
and  is  removed  by  the  water.  Doubtless 
some  kinds  of  water  are  more  active  than 
others,  and  I  should  expect  any  acidulous 
waters,  01  waters  with  peaty  matter,  to  be 
most  active,  while  carbonated  or  aerated 
water  would  be  more  active  than  pure  water. 
Water  containing  common  salt  or  other 
chlorides  would  also  be  very  active  in  attack- 
ing the  zinc.  Since  ammonium-chloride  is 
used   in   galvanizing,  I   should  expect  new 


CANADA  AS  AN  IRON-MAKING 
COUNTRY. 

If  there  is  one  imperial  subject  more  than 
another  that  has  been  exciting  interest  dur- 
ing the  past  twelve  months,  it  is  the  oft- 
repeated  problem  :  What  is  to  become  of 
Canada  ?  The  position  and  prospects  of 
Canada,  and  its  relations  to  the  mother 
country,  have  hardly  been  deemed  satisfac- 
tory. The  mineral  interests  have  been  dis- 
satisfied because  they  are  snut  out  by  tariff 
duties  from  the  United  States,  which  is  their 
natural  market.  The  agricultural  interests 
are  dissatisfied  because  their  exports  to  the 
United  Kingdom,  instead  of  increasing,  have 
of  late  years  been  falling  off,  while  the  ex- 
ports to  the  Uuited  States  have  been  increas- 
ing. The  manufacturing  interest  have  been 
dissatisfied  because  while  industries,  and 
especially  the  iron  industries,  have  been  ad- 
vancing in  the  United  States  by  leaps  and 
bounds,  they  have  been  making  very  little 
headway  in  the  Dominion.  This  condition 
ot  things  has  led  the  Canadian  Government 
to  consider  what  measures  they  could  take 
with  advantage  in  order  to  allay  discontent 
and  show  a  better  record.  Reciprocity  with 
the  United  States  has  been  advocated  in 
some  quarters,  but  it  is  felt  that  this  might 
ultimately  mean  annexation,  and  for  such  an 
event  Canada  is  not  yet  prepared.  There  is, 
however,  an  alternative  and  middle  course, 
and  that  has  been  taken.  Canada  has  im- 
posed tariff  duties  on  imports  of  pig  iron 
and  other  manufactures,  and  has  offered  a 
bounty  for  their  production  at  home.  This 
is  now  apparently  producing  the  desired 
effect. 

The  staple  ultimate  foundation  of  all  ul- 
terior industeries  is  generally  admitted  to  be 
the  manufacture  of  iron,  and  yet  it  appears 
that  in  1889  the  total  quantity  of  iron  pro- 
duced in  the  Dominion  was  not  more  than 
58,783  tons,  while  the  total  quantity  of  iron 
ore  produced  was  not  more  than  84,000, 
which  would  probably  correspond  to  about 
40.000  tons  of  pig  iron.  This  record  would 
be  a  poor  one.  Even  if  Canada  were  a 
country  entirely  destitute  of  mineral  re- 
sources, but  so  far  from  such  being  the  case, 
it  is  well  known  that  Canada  has  mineral  re- 
sources, and  especially  resources  for  the 
manufacture  of  iron  and  steel,  of  a  very  su- 
perior order  indeed.  In  Ontario,  in  the 
North-west  territories,  in  Manitoba,  and  in 
Nova  Scotia,  Canada  has  resources  of  coal 
and  iron  that  are  hardly  to  be  excelled  in 
any  part  of  the  world.  This  is  more  par- 
ticularly   true  of  the    last-named   province 
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which  has  been  described  by  geologists  and 
by  political  economists  who  have  made  it  a 
subject  of  special  study  as  the  the  great  iron 
making  centre  of  the  future  on  the  American 
Continent.  As  the  claim  is  likely  to  be  con- 
tested by  some  of  the  Southern  States,  and 
especially  by  the  States  of  Alabama,  Virginia, 
and  Tennessee,  it  may  be  worth  while  in- 
quiring into  the  conditions  on  which  it  rests. 
The  iron  ores  of  Canada  have  been  the 
subject  of  many  independent  examinations 
and  reports.  In  1870,  Mr.  Edward  Hartley 
made  an  elaborate  report  on  the  coal  and 
iron  ores  of  Pictou  County,  Nova  Scotia,  as 
one  of  the  members  of  the  Geological  Survey, 
in  the  course  of  which  he  furnished  analyses 
of  the  coals  and  ores  found  in  the  different 
parts  of  the  province,  and  showed  that  there 
were  considerable  deposits  of  specular  iron, 
limonite,  or  brown  hematite,  spathose  ores, 
and  clay-iron-stone.  Four  years  later  Mr.  B. 
J.  Harrington,  chemist  and  mineralogist  to 
the  Geological  Survey,  reported  on  "  the  iron 
ores  of  Canada  and  their  development, "  in 
the  course  of  which  he  expressed  the  hope 
that  something  would  soon  be  done  towards 
developing  the  valuable  deposits  of  iron  ore 
in  Pictou  County,  which,  he  said,  "  are  abun- 
dant and  of  varied  character,  near  to  the 
Pictou  coalfield,  whence  coal  suitable  for  the 
manufacture  of  coke  would  be  obtained  from 
a  number  of  mines  in  active  operation. 
Limestone,  suitable  for  a  flux,  occurs  abun- 
dantly in  the  neighborhood  of  East  River, 
the  Provincial  Railway  passes  through  the 
coalfields,  and  within  a  few  miles  of  the  ore 
deposits,  and  the  harbour  of  Pictou  affords 
an  excellent  port  of  shipment  during  six 
months  of  the  year."  A  few  years  later  still, 
and  Sir  William  Dawson,  past  President  of 
the  British  Association,  read,  before  the 
American  Association  for  the  Advancement 
of  Science,  a  valuable  paper  on  the  "Geo- 
logical Relations  of  the  Iron  Ores  of  Nova 
Scotia,"  in  the  course  of  which  he  stated  that 
"  the  magnitude  and  variety  of  the  deposits, 
the  great  richness  of  the  ores,  their  proxim- 
ity to  the  Atlantic  and  to  great  deposits  of 
coal,  are  all  features  which  give  them  very 
great  economic  value,  and  must  eventually 
cause  them  to  take  no  small  part  in  contri- 
buting to  the  iron  supply  of  the  world."  Mr. 
E.  Gilpin,  the  inspector  of  mines  for  Nova 
Scotia,  in  a  paper  read  before  the  American 
Institute  of  Mining  Engineers  in  1885,  ex- 
presses much  the  same  view,  but  adds  that 
"  although  Pictou  County  appeared  to  be  in 
many  respects  well  adapted  for  iron  smelt- 
ing, no  attempt  had  been  made  to  begin 
work,"  Nova  Scotian  capital  being  more 
readily  turned  to  lumbering,  fishing  and 
shipping  ventures.  Many  other  experts  have 
pronounced  on  the  superiority  of  the  means 
possessed  by  Nova  Scotia  for  the  iron  indus- 
try, and  the  quality  of  these  means  was  well 
illustrated  at  the  Colonial  Exhibition  in  Lon- 
don some  years  ago,  when  Canada  appeared 
to  eclipse  any  other  part  of  the  British  Em- 
pire beyond  these  islands  in  the  extent  and 


variety  of  her  iron  ore  resources.  Singular^ 
ly,  however,  these  resources  remain  to  this 
day  practically  undeveloped,  and  the  Domin- 
ion makes  so  small  a  contribution  to  the  iron 
production  of  the  world  that  it  is  hardly  en- 
titled to  be  called  an  iron  making  country. 

The  Canadian  Government  appears  to  be 
determined  that  this  reproach  shall  be  got 
rid  of.  They  have  recently  increased  the 
duty  on  pig  iron,  and  have  offered  a  bounty 
to  capitalists  who  are  prepared  to  engage  in 
the  manufacture  of  that  metal  within  the  Do- 
minion. Not  only  so,  but  local  authorities 
have  offered  special  inducements  to  under- 
take this  industry  in  the  form  of  exemption 
from  taxes  for  a  term  of  years,  and  the  rail- 
way authorities  have  offered  excellent  terms 
of  transport.  It  would  be  rather  remakable 
if  under  these  circumstances  capital  were  not 
attracted  to  so  promising  a  field  of  opera- 
tions. Canada  has  apparently  made  up  its 
mind  that  it  will  in  future  supply  its  own  iron 
and  steel  to  a  large  extent.  On  the  first 
blush  this  would  appear  to  imply  that  the 
iron  trade  of  the  United  Kingdom,  which 
now  furnishes  the  greater  part  of  the  iron 
and  steel  consumed  in  Canada,  would  be 
ikely  to  suffer  by  the  change.  That  certain 
sections  of  the  trade  would  suffer  is,  indeed, 
probable  ;  but  it  is  not  at  all  certain  that  the 
ultimate  result  would  be  disadvantageous  to 
British  trade.  It  is  more  than  a  hundred 
years  since  the  iron  trade  obtained  a  hold  in 
the  United  States,  and  yet  until  quite  lately 
the  United  States  were  our  best  customers 
for  iron  and  steel.  Germany  is  the  third 
most  imporant  iron  producing  country  in  the 
world,  and  yet  Germany  takes  from  us  to- 
day, a  larger  quantity  of  iron  and  steel  than 
she  has  ever  done  before,  excepting  only  a 
very  short  interval.  Belgium  is  another  im- 
portant iron-producing  district,  but  Belgium 
also  receives  from  England  an  annual  export 
of  iron,  which  tends  to  increase  rather 
than  diminish.  It  is  the  same  with  Swe- 
den, which  is  another  ancient  and  im- 
important  iron  producing  district.  Canada 
is  probably  now  on  the  threshold  of  her 
career,  as  an  iron-making  and  iron-consum- 
ing country.  Should  it  happen  that  com- 
mercial reciprocity  is  established  between 
the  Dominion  and  the  United  States,  who 
would  be  able  to  send  into  the  latter  country 
large  quantities  of  iron  ore,  possibly  con- 
siderable quantities  of  coal,  and  most  cer- 
tainly some  supplies  of  pig  iron  ;  but  her 
future  would  be  mainly  dependent  upon  her 
own  needs,  which  are  certainly  to  greatly 
increase  year  by  year.  Although  the  area 
of  the  Dominion  is  larger  than  that  of  the 
United  States  (excluding  Alaska),  the  rail- 
way system  does  not  at  present  exceed  14,000 
miles,  being  only  a  twelfth  part  of  that  of  the 
United  States.  Singularly  enough,  the 
population  of  the  one  country  is  also  as 
nearly  as  possible  about  twelve  times  that  of 
the  other,  but  this  is  rather  a  coincidence 
than  the  result  of  the  working  of  any  law 
that  tends  to  fix  a  direct  relation  between 


mileage  and  population.  In  the  United 
States  the  railway  system  has  now  penetrated 
to  the  centre  of  every  locality  that  is  either 
settled  or  specially  fit  for  settlement.  Canada, 
on  the  other  hand,  with  an  area  thirty  times 
that  of  the  United  Kingdom,  has  about  5,000 
miles  less  railway  mileage.  When  popula- 
tion has  commenced  to  gravitate  more  regu- 
larly and  in  stronger  currents  towards  the 
Dominion,  as  it  seems  likely  to  do,  the  rail- 
way system  will,  no  doubt,  be  very  largely 
extended,  and  with  that  event  will  come  a 
large  development  of  local  industries  hitherto 
rather  stagnant. 

It  has  been  stated  again  and  again  that 
Canada  possesses  in  the  coal  and  iron  ores 
of  Pictou  County  the  means  of  producing 
iron  and  iteel  more  cheaply  than  it  can  be 
produced  on  any  other  part  of  the  American 
Continent.  There  is  nothing  unreasonable 
in  this  conclusion.  The  coal  and  the  ore 
are  found  in  Pictou  within  six  miles  of  each 
other,  both  being  of  excellent  quality,  and 
cheaply  and  inexpensively  mined.  In  refer- 
ence to  raw  material,  therefore,  no  locality 
could  be  more  favorably  placed.  But  there 
is,  besides,  comparatively  cheap  and  consid- 
erably more  efficient  labor  in  Nova  Scotia 
than  in  the  United  States  generally.  If  it 
be  true  that  the  cheapest  iron  in  the  United 
States  is  made  in  Alabama  then  should  it 
not  be  forgotten  that  in  that  State,  for  at 
least  six  months  in  the  year,  the  intensely 
hot  climate  is  inimical  to  continuous  labor, 
and  that  such  labor  as  is  available  is  largely 
that  of  negroes  and  convicts,  whereas  in 
Nova  Scotia  there  is  a  hardy  and  industrious 
population,  who  work  in  a  climate  that  is 
favorable  to  a  high  amount  of  exertion  all 
the  year  round.  Not  only  so,  but  in  Nova 
Scotia  the  range  of  wages  is  more  like 
that  paid  in  England,  as  are  the  condi- 
tions of  living  generally,  and  if  in  England 
the  iron  ores  and  the  fuel  were  found 
In  such  close  juxtaposition,  as  in  the 
county  of  Pictou,  the  result  would  not 
probably  be  very  uncertain.  What,  how- 
ever, appears  to  be  one  of  the  most  impor- 
tant elements  in  the  case  of  the  Nova 
Scotian  resources  is  the  proximity  of  both 
coal  and  iron,  and  consequently  of  the  seat 
of  manufacture,  to  the  excellent  Atlantic 
harbor  of  Pictou,  whence  shipments  can  be 
made  all  the  year  round.  This  is  an  almost, 
if  not  absolutely,  unique  circumstance  on  the 
American  Continent.  There  are,  it  is  true, 
other  works  close  to  the  Atlantic  seaboard  ; 
but  they  depend  mainly  on  foreign  supplies 
of  iron  ore.  The  Pennsylvania  Iron  Com- 
pany, for  example,  which  has  works  on 
Chesapeake  Bay,  receives  its  ores  from  Spain 
and  Cuba,  and  so  with  the  works  of  the 
Bethelehem  and  other  companies  in  the  same 
State.  In  the  Southern  States,  on  the  other 
hand,  where  great  industrial  progress  has 
recently  been  made,  the  ironworks  are  not 
remote  from  the  Atlantic,  but  from  the  Gulf 
ports  as  well,  although  the  latter  are  their 
natural  places  of  shipment.  In  Nova  Scotia, 
however,  the  geographical  conditions  admit 
of  the  iron  being  emptied  from  the  furnace 
yard  practically  into  the  ship's  hold,  and 
that  if  any  part  ot  the  Great  American  Con- 
tinent is  ever  to  become  a  centre  for  the 
manufacture  of  iron,  and  for  exporting  the 
iron  so  manufactured  to  other  lands,  this 
would  appear  to  be  the  locality  specially 
marked  out  by  nature  for  such  a  career. — 
Iron  and  Steel  Trades  Journal. 
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Mr.  J.  E.  Pedlow,  hardware  merchant 
Hagersville,  Ont.,  and  wife,  have  returned 
after  a  two  months  trip  to  Europe,  combining 
business  with  pleasure,  which  no  doubt  will 
prove  beneficial. 

Baker  &  Sherwood,  Centreville,  Ont.,  are 
converting  Balloch's  hotel  into  a  large  general 
grocery. 

Mr.  E.  H.  Switzer  has  returned  to  West 
Lome,  where  he  has  been  appointed  mana- 
ger of  a  general  store,  a  branch  of  Broderick 
&  Co.'s  St.  Thomas  business. 

A  mad  dog  made  its  way  into  the  Meriden 
Britannia  factory,  at  Hamilton,  on  Saturday, 
and  scarred  the  clerks  nearly  out  of  their 
wits  by  its  snapping  and  odd  antics.  Several 
bullets  were  fired  into  its  carcase,  and  a  rope 
was  put  around  its  neck  to  drag  it  away 
when  it  was  supposed  to  be  dead,  but  the 
dog  had  as  many  lives  apparently  as  the 
proverbial  cat,  for  though  filled  with  lead,  it 
chewed  the  rope  asunder  and  hustled  gaily 
up  the  street  in  search  of  fresh  fields  and 
pastures  green. 

Mr.  C.  E.  Pooley,  Q.C.,  and  D.  R.  Harris, 
of  Victoria,  B.C.,  have  gone  to  London,  Eng- 
land. It  is  understood  that  the  nature  of 
the  mission  relates  to  the  sale  of  the  Wel- 
lington collieries,  Vancouver  Island,  the 
property  of  the  Messrs.  Dunsmuir,  negotia- 
tions for  the  purchase  of  which  have  been 
on  the  tapis  for  some  weeks  back.  The 
property  is  a  valuable  one,  and  the  sale  the 
heaviest,  and  involving  a  larger  amount  of 
capital  than  any  which  has  yet  taken  place 
in  British  Columbia.  The  sum  to  be  paid 
for  the  property  will  be  up  in  the  mil- 
lions. The  Messrs.  Dunsmuir  will  continue 
to   operate  the   Union   mines  in   Comax — 


which  are  turning  out  an  excellant  quality  of 
coal — and  the  Esquimalt  and  Nanaimo 
Railway.  These  mines,  the  railway  and  the 
land  belt  are  estimated  to  be  worth  in  the 
neighborhood  of  fifteen  millions  of  dollart. 

Shortly  after  eight  o'clock  on  Friday  night 
the  iron  foundry  of  Day  &  Dubiois,  at  no 
Ann  street,  Montreal,  was  discovered  to  be 
on  fire.  The  building  was  a  new  brick  one 
which. has  only  been  in  use  a  couple  of 
months.  The  fire  started  in  the  moulding 
room  on  the  ground  floor,  and  rapidly  spread 
to  the  pattern  rooms  and  foundry.  Before 
the  fire  was  got  under  control  a  large  num- 
ber of  valuable  patterns  had  been  destroyed, 
and  the  building  was  badly  gutted.  The 
damage  is  estimated  at  $15,000. 

Between  one  and  four  o'clock  Sunday 
morning,  the  30th  ult.,  some  unknown  per- 
sons entered  the  stores  of  Messrs.  Hockin  & 
Pool,  and  D.  E.  MacDiarmid  &  Co.,  of  Dut- 
ton,  Ont.  They  first  entered  MacDiarmid's 
store  through  the  back  window  and  some  $3 
or  $4  were  taken.  The  safe  was  badly  used 
up,  but  they  failed  to  make  an  entrance. 
They  then  entered  Hockin's  store  through 
the  cellar  door  by  cutting  a  hole  through  and 
pulling  out  the  cross  bar.  They  obtained  $5 
from  Hockin's,  but  did  not  touch  the  safe. 
It  is  said  the  safe  contained  $700. 

The  business  of  McArthur,  Stevenson  & 
Mclver,  wholesale  general  merchants,  Kam- 
loops,  B.C.,  is  being  conducted  by  Mr.  J. 
Mclver,  who  has  been  appointed  receiver 
and  manager.  He  sends  out  the  following 
circular,  which  explains  the  position  in 
which  the  business  is  :  I  desire  to  inform 
you  that  in  an  action  taken  by  Catharine 
McArthur,  administratrix  of  the  estate  of 
James  McArthur,  deceased,  against  Mr.  C. 
E.  Stevenson  and  myself,  to  have  the  affairs 
of  the  late  firm  of  McArthur,  Stevenson  & 
Mclver  wound  up,  I  have  been  appointed 
by  an  order  of  a  Judge  of  the  Supreme  Court 
of  British  Columbia  as  receiver  and  mana 


ger.  The  business  of  the  late  firm  will  be 
continued  as  a  going  concern  under  the  old 
firm  name  so  long  as  is  consistent  with  the 
proper  winding  up  of  same,  with  power  to 
myself  to  make  such  purchases  of  staple 
goods  as  in  my  opinion  may  be  necessary 
to  carry  on  the  business.  The  creditors  will 
be  paid  proportionately  and  rateably  out  of 
funds  coming  into  my  hands,  and  at  such 
time  as  I  have  sufficient  funds  on  hand  to 
make  a  dividend.  You  will  oblige  by  fur- 
nishing me  with  a  complete  statement  of  the 
firm's  indebtedness  to  you  up  to  the  dafe 
hereof. 

Messrs.  Goldie  &  McCulloch,  of  Gait,  have 
just  completed  several  heavy  plants  of  ma- 
chinery in  Hamilton,  consisting  of  two  steel 
boilers,  115  h.  p.  each,  for  the  Hamilton 
Vinegar  Works  Comp  ny  ;  steel  boiler  of 
100  h.  p.  and  90  h.  p.  Wheelock  automatic 
cut-off  engine  for  R.  McKechnie's  new 
works  ;  steel  boiler  of  75  h.  p.  and  60  h.  p. 
Wheelock  engine  for  Ontario  Tack  Com- 
pany's new  factory,  and  steel  boiler  of  75 
h.p.  and  pair  twin  engines  for  the  Hamilton 
&  Barton  Incline  Railway  Company.  They 
have  also  supplied  Geo.  E.  Tuckett  with  50 
h.  p.  Wheelock  engine  and  boiler  of  75  h.  p. 
for  his  new  tobacco  factory. 

Albert  Hall,  Toronto,  an  Adelaide  street 
dealer  in  gas  burners,  is  in  trouole  with  the 
Customs  Department.  Hall  has  been  im- 
porting from  England,  and  it  is  alleged  that 
a  system  of  undervaluating  has  been  resorted 
to  with  the  aid  of  false  invoices.  The  offi- 
cers, becoming  aware  of  the  facts,  seized  a 
shipment  of  goods  valued  at  $200.  Mr. 
Hall,  however,  will  be  required  to  pay 
$494.30  on  invoices  which  were  previously 
passed.  The  customs  authorities  exonerate 
Hall  in  the  matter,  who,  it  appears,  was 
ignorant  of  any  wrong  doing. 


K53 

11    im.ltf     n.    ,„.„.,     i,j,„              ; 

•.  SILVER  PLATED  WARE   ' 

^a^k 

^aHg*3 

1^— STAMPED — >I 

1 

f                                    \ 
is.  thoroughly  reliable: 

HARDWARE. 


NEW    GOODS. 

THE  TELLER  KITCHEN  KNIFE. 

Herewith  we  give  an  illustration  of  a  new 
kitchen  knife,  manufactured  by  R.  K.  Teller, 
Unadilla,  N.  Y.    It  is  designed  for  chopping 


best  English  make,  with  aluminum  and  drop- 
forged  connections.  Steel  front  forks  with 
drawn  ends. 

The  wheels  are  30  inches,  both  front  and 
rear  ;  true  tangent  spokes,  40  spokes  in 
each  wheel  ;  hollow  steel  rims,  fitted  with 
^i-inch  hollow  or   cushion   tires  of  highest 


t 


J> 


potatoes  while  warming,  turning  griddle 
cakes,  eggs,  fish,  etc.,  removing  cookies  from 
tins,  and  many  other  uses. 

In  warming  potatoes  the  shape  of  the  knife 
is  such  that  the  work  can  be  done  much 
easier  and  in  less  time  than  with  the  point  of  a 
table  knife  commonly  used,  as  a  cutting 
edge  four  inches  long  is  brought  into  use. 

The  blade,  which  is  made  of  thin  sheet 
steel,  being  wide  and  flexible,  enables  one 
to  turn  griddle  cakes,  eggs,  fish,  etc.,  with- 
out breaking  them.  The  handle  is  hung  at 
right  angles  with  the  point  end  of  the  table, 
giving  it  the  shovel  form  for  turning  cakes. 


grades  of  rubber.  Ball  bearings  of  the  best 
quality  are  used  throughout  head,  wheels, 
pedals  and  crank  axles,  with  latest  improved 
adjustments.  Especial  attention  is  directed 
to  the  long  socket  ball  bearing  steering  head, 


which  the  balls  run,  are  the  finest  made — 
absolutely  perfect — reducing  the  friction  in 
every  bearing  to  the  minimum. 

The  sproket  wheel  is  made  of  forged  steel 
and  aluminum  accurately  milled,  and  fitted 
with  the  best  English  driving  chains  ;  rear 
adjustment.  The  cranks  are  drop-forgings  ; 
detachable  ;  5  to  6-inch  throw.  The  brake 
is  a  direct  plunger  to  front  wheel. 

These  machines  are  handsomely  finished 
with  black  enamel  and  nickel  plate.  The 
gearing  vanes  from  51  to  63  inches,  as  may 
be  directed.  These  machines  are  strictly 
high-grade  and  first-class  in  every  regard, 
and  though  a  new  line,  are  meeting  with 
great  favor  from  the  trade-  Illustrated  de- 
scriptive catalogues  will  be  mailed  free  upon 
application. 

THE  APPRENTICE'S  OPPORTUNITY. 

"Ten  years  ago,"  said  a  Tennessee  ma- 
chinist, "  I  had  a  little  machine  shop,  with 
four  journeymen,  and  'Sim'  for  an  apprentice. 


EMPIRE   CYCLES. 


The  Woodrough  &  Hanchett  Company, 
19  Lake  street,  Chicago,  are  putting  on  the 
market  a  new  line  of  their  bicycles.  These 
are  called  the  Empire  Cycles.  They  are 
made  for  ladies  and  gentlemen,  and  in  vari- 
ous sizes.  They  are  known  as  the  "  Duke  " 
and  the  "  Duchess."  The  accompanying  il- 
lustration shows  the  Duke,  or  gentleman's 
bicycle.  While  very  graceful  in  design,  the 
frame  also  embraces  the  most  approved 
scientific  constrnction,  with  a  view  to  the 
greatest  strength  and  durability.  Composi- 
tion ;  imported  seamless  steel  tubing  of  the 
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DUCHESS. 


which  combined  with  frame  lines  and  point 
of  ground  contact  of  the  wheel,  gives  such 
control  that  this  machine  can  be  easily  and 
safely  ridden  where  many  others  can  not. 
The  balls,  as  well  as  the  shells  or  cases  in 


DUKE. 


In  the  spring  rains  I  took  a  severe  cold,  and 
didn't  go  out  of  the  house  for  four  mcnths. 
I  worried  a  good  deal,  for  I  expeeted  my 
little  struggling  business  would  go  to  the 
wall  soon,  but  most  of  the  time  I  was  too 
sick  to  think  much  of  the  matter.  Finally, 
when  I  got  so  as  to  get  out,  I  wandered 
down  to  the  shop.  Instead  of  four  journey- 
men I  found  nine,  and  Sim  was  busy  in  the 
little  7x9  office  closing  a  contract  with  a  rich 
inventor  to  build  a  steam  road  wagon. 

"It  seemed,"  said  this  machinist,  "that 
during  my  sickness  Sim  had  been  in  consul- 
tation with  my  wife,  and  that  she  with  a 
woman's  intuition,  had  let  him  go  ahead 
about  as  he  pleased,  and  his  way — with  only 
his  three  years  experience — had  been  a 
better  way  than  mine.  He  always  had  money 
to  pay  off  Saturday  night,  and  there  was  a 
little  standing  to  my  credit. 

"  The  old  shop  had  a  brighter  look  than 
ever  before.  The  windows  were  clean,  and 
some  tons  of  old  junk  had  gone  to  my  neigh- 
bor's foundry  in  payment  for  good  castings. 
Sim  had  ordered  a  new  lathe,  fixed  up  the 
old  engine,  lined  up  the  line  shaft,  and  had 
the  floor  swept  out  and  the  walls  white- 
washed. 

"  Sim  and  I, "  concluded  the  narrator, 
"are  partners  now,  and  the  only  thing  I 
really  miss  is  the  little  old  shop  that  he  made 
look  homelike.  " — American  Machinist. 
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For  our  Fifth   Edition 


HOW 


TO  SELECT, 
LAY  and    PAINT 


A    TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


Established  1864. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   ___.*,._._       *»..._ 

N^?rPSFC  A    TORONTO,  ONT. 

Edward  Still.  ' 

Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  GO, 

56  St.  Peter  St.   MONTREAL, 

Patent  Automatic  Knife 

ng  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


Nothi 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 

[he  Automatic  Knife  Co.  of  Ontario,  Ltd., 

GANANOQUE. 


TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  efc. 

Send  for  Prices. 


1HE  TORONTO  DROP  FORGE  C0.;  Lb. 

68  Esplanade  St.  West,  Toronto. 

H 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072.  P.O.  BOX  768. 

J.  &  C.  HODGSON, 

MONTREAL. 
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MANUFACTURERS 


i  WROT  IRON  PIPE 


FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from  1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


ItSTOur  name  is  stamped  on  every  pipe.lEIl 


^        BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 
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HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE— 74  YORK  ST 
H,  D.  SIMMONS, 


AGENT. 


STEEL    WIEE    OZEaZ^IIlNT- 

BROWN'S    PATENT. 


Cut  showing  full  size  of  No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of  hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  oooo,  ooo,  oo,o,  i  and  2.  Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 


HARDWARE. 


FARMERS   VS.    MERCHANTS. 

•'  Observer"  writes  as  follows  in  last  week's 
Bruce  Telescope  :  I  may  premise  that  I  am 
not  a  merchant,  nor  are  any  of  my  relatives. 
I  have  not  one  cent  invested  directly  or  in- 
directly in  storekeeping;  myjudgment  is  not 
swayed  by  fear  of  any  personal  loss  or  hope 
of  personal  gain,  but  having  lived  more  than 
half  a  century  in  this  world,  having  travelled 
considerable,  read  much  and  mixed  with 
business  men  of  all  professions,  and  in  mer- 
cantile matters  my  relations  with  business 
men  have  enabled  me  to  look  behind  the 
screens,  and  I  must  confess  my  astonishment 
that  some  honest  farmers  do  not  use  their 
intelligence  but  allow  "  organizers"  to  dupe 
them  by  railing  at  what  they  call  the  mon- 
opoly and  oppression  of  the  merchants.  Take 
away  the  fat  living  from  those  organizers  of 
'  Patrons  of  Industry'  andthe  voices  of  those 
self  sacrificing  'benevolent  gentlemen'  will 
be  silent  about  those  'enormous  profits' 
'crushing  combines'  of  merchants  'grinding 
the  life  out  of  the  farmer  by  their  extortion ' 
and  one  hundred  and  one  et  ceteras  in  the 
adjective  line. 

Hunt's  Merchants'  Magazine — perhaps 
the  most  reliable  authority  upon  the  subject 
— published  a  few  years  ago  mercantile 
statistics  collected  for  the  preceding  50  years 
from  the  most  accurate  sources  in  America, 
which  showed  that  out  of  every  hundred 
persons  engaged  in  mercantile  pursuits, 
ninety  were  financially  ruined  ;  5  per  cent., 
that  is  5  out  of  each  hundred  made  a  mere 
living,  and  the  other  five  made  an  indepen- 
dent fortune.  And  later  than  this  that  'mer- 
cantile prince,  the  late  Senator  McDonald 
of  Toronto,  than  whom  a  better  authority 
could  not  be  cited  published  an  essay  in 
which  he  places  the  successful  merchants 
lower  than  the  above  calculation  2^  per 
cent.,  I  think. 

Let  any  of  our  intelligent  farmers  who 
have  lived  fifteen  or  twenty  years  in  this  sec- 
tion just  run  over  in  his  recollection  the  dif- 
ferent persons  who  during  that  time  have 
been  engaged  in  mercantile  life  in  Walkerton, 
and  they  are  many  in  number,  and  there  is 
not  a  single  one  now  in  mercantile  business 
here  who  was  in  that  business  twenty  years 
ago,  except  F.  Guggisberg,  and  ask  himself 
who  of  those  has  made  a  fortune  by  store 
keeping — and  the  echo  of  his  voice  will 
answer  "Who  ?" 

I  will  venture  to  extend  the  investigation 
during  the  same  period  to  any  town  or  vil- 
lage around  us,  and  the  result  will  be  that 
for  every  one  who  has  made  his  fortune  in  the 
business' more  than  ninety  have  failed. 

Then  dear  farmers— let  your  own  obser- 
vation and  common  sense  teach  you  rather 
than  listen  to  some  double-barreled  orators 
gasconading  the  country  enriching  them- 
selves by  duping  you  into  the  belief  that  rhe 
merchant  who  asks  more  than  12  or  14  per 
cent,  on  invoice  prices  on  anv  goods  is  rob- 
bing you. 

Robbery  indeed  !  Merchants  would  be 
glad  to  sell  at  less  than  10  per  cent,  profit  if 
there  were  not  enormous  losses  by  the  miser- 
able credit  system  or  losses  by  perishable 
goods,  or  losses  by  changing  fashions. 

A  merchant  in  this  town  the  other  day 
showed  me  an  article  of  lady's  dress  in  mil- 
linery which  cost  him  $3,  now  out  of  style, 


and  he  is  offering  it  for  25  cents,  and  he  has 
many  other  articles  upon  which  he  would  be 
glad  to  realize  "cost,"  yes,  one-half  of  cost  if 
he  only  could  find  customers. 

If  any  one  should  profess  to  sell  all  articles 
to  the  patrons  slightly  above  cost^then 
watch  and  wait  and — you  will  see. 

"  I  speak  as  to  wise  men.  Judge  ye  as  to 
what  I  say." 


COLLAPSE 
OF  THE  RUBBER  SYNDICATE. 

It  is  officially  annouced  that  John  C. 
Gonalve  Vianna,  alias  Baron  de  Gondoriz, 
the  head  of  the  Para  Rubber  Syndicate,  has 
failed,  and  consequently  the  large  amount  of 
crude  rubber  which  was  held  has  been  thrown 
upon  the  market.  The  Baron  was  manager 
of  the  syndicate,  which  had  its  headquarters 
at  Para,  with  branch  offices  in  London,  Paris 
and  New  York.  The  cause  of  the  failure 
was  that  the  syndicate,  with  a  capital  of 
$25,000,000  invested  in  rubber,  was  not 
able  to  borrow  more  money  to  buy  up  the 
new  crop  now  coming  into  Para  from  the 
forests  of  Brazil.  The  amount  of  rubber 
held  by  the  syndicate  is  estimated  to  have 
been  between  5,000,000  and  7,000,000 
pounds.  As  a  result  of  this  rubber  being 
offered  for  sale,  the  price  of  Para  has  fallen 
from  85  to  90  cents  a  pound  to  60  or  65 
cents,  the  latter  being  considered  lair  value 
for  it.  A  further  decline  in  price  is  not  un- 
looked  for.  Although  the  Baron  had  already 
made  repeated  failures  in  endeavoring  to 
corner  the  rubber  market,  he  was  able  to 
induce  foreign  capitalists  to  invest  in  the 
project  by  assuring  them  that  the  know- 
ledge he  had  gained  by  past  experience 
placed  success  in  this  venture  be>ond  a 
doubt.  While  the  syndicate  was  being 
formed  no  care  was  taken  to  keep  the  pro- 
posed corner  a  secret,  and  Gondoriz,  when 
in  this  countty,  made  the  assertion  that  he 
would  not  sell  a  pound  of  rubber  for  less 
than  a  dollar,  and  he  did  not,  as  none 
of  the  rubber  held  by  him  was  sold. 
Manufacturers,  profiting  by  past  experi- 
ence, quietly  supplied  their  wants  at  this 
time.  The  past  year  has  been  a  favor- 
able one  for  conservative  action  on  the 
part  of  manufacturers,  as  the  demand  for 
rubber  goods  has  fallen  somewhat  below  the 
average.  Rubber  has  been  purchased  from 
time  to  time  of  importers  outside  of  the  syn- 
dicate in  sufficient  quantities  for  manufactur- 
ing purposes.  No  high-priced  rubber  has 
been  used,  consequently  no  reduction  in  the 
price  of  rubber  goods  may  be  expected,  un- 
less the  price  on  the  crude  material  should 
fall  considerably  below  the  present  cost.  It 
may  be  of  interest  to  mention,  in  this  con- 
nection, that  the  world's  annual  crop  of  rub- 
ber is,  in  round  numbers,  60,000,000  pounds, 
of  which  40,000,000  pounds  are  used  in  this 
country.  The  crop  of  Para  rubber  is  about 
40,000,000  pounds,  two-thirds  of  which  is 
used  in  the  United  States.  Paras  are  used 
in  the  manufacture  of  rubber  shoes  and  the 
tops  of  rubber  boots,  being  silky  and  firm, 
while  Central  America  and  other  coarser 
rubbers  ate  suitable  for  other  manufactured 
goods.  The  market  price  of  Central  America 
rubber  is  from  41  to  45  cents  a  pound. — Iron 
Age. 


STORE  ATTRACTIONS. 

"  Did  you  ever  sit  down  seriously  and 
think  out  the  problem  why  it  was  that  your 
neighbor's  store  is  more  attractive  than  your 
own  ?"  asks  the  editor  of  a  live*  wide-awake 
Country  paper,  and  then  he  proceeds  to 
answer  the  question  by  saying  :  "  If  not,  we 
would  advise  a  self-examination  upon  this 
matter  at  the  earliest  convenience.  It  will 
do  no  harm,  either  to  yourself  or  your  busi- 
ness, if  you  do  not  solve  the  problem  Such 
little  personal  'thinks,'  as  the  sailor  put  it, 
would  no  doubt  lead  to  a  decided  improve- 
ment in  a  majority  of  cases. 

"That  one  store  is  more  attractive  than 
another,  exactly  as  one  show  is  more  attrac- 
tive than  another,  there  cannot  be  the  slight- 
est bit  of  doubt,  and  to  find  out  the  reason 
should  be  the  aim  of  all  competitors.  We 
have  often  heard  the  remark,  '  I  cannot  tell 
how  it  is  that  Mr.  So-and-So  does  such  a 
trade,  but  he  does  it  somehow  or  other.'  To 
use  a  common  parlance  of  the  theatrical 
business,  we  should  say  that  he  '  had  the 
best  show.'  It  may  be  that  he  keeps  the 
best  muslin,  or  it  may  be  that  his  calico  is 
better  than  any  one  else's,  or  it  may  be  that 
his  dress  goods  are  more  fashionable,  or  it 
may  be  the  clerks  are  more  accommodating 
and  civil,  or  a  dozen  and  one  things  beside  ; 
but  the  veal  fact  of  the  matter  is  that  he  has 
the  most  attractive  store,  or,  in  other  words, 
'  he  has  the  best  show.' 

"  Competition  often,  if  it  is  healthy,  results 
in  benefit  to  all  who  compete.  It  at  least 
makes  better  business  men  of  all  engaged  in 
the  competition.  Many  times  have  we  seen 
this  theory  proved  beyond  the  possibility  of 
successful  contradiction.  Trade  has  pecu- 
liar freaks  at  times,  like  many  things  beside, 
and  one  of  these  freaks  is  that  it  will  go  on 
the  lines  of  the  least  resistance  and  greatest 
attraction.  The  world  is  large  and  the  op- 
portunities many  for  those  who  will  not  close 
their  eyes." 

"  The  more  goods  you  can  show  the  more 
like  doing  a  prosperous  business  it  appears, 
and  your  stock  looks  large  and  complete, 
and  keeps  customers  from  going  elsewhere 
to  look  for  more  complete  stock. 

Take  a  few  front  shelves,  and  always 
keep  them  nicely  filled  and  straight  on 
the  shelves.  In  season  when  you  have  both 
bound  and  paper  covers,  it  makes  a  very  nice 
showing  to  arrange  them  alternately,  dark 
and  light." 

A  leading  mercantile  firm  says  :  "  We 
solicit  patronage  on  the  following  basis  : 

"  1st.  Because  we  are  workers. 

2nd.  Because  we  look  to  our  customer's 
interests  as  well  as  our  own  in  the  selecting 
and  packing  of  an  order,  and  in  every  way 
possible  we  make  his  interest  ours. 

3d.  Because  of  our  economy.  We  have 
reduced  the  percentage  of  cost  on  marketing 
goods  to  the  lowest  limit. 

4th.  Because  of  the  large  assortment  we 
offer.  Outside  of  staples,  an  attractive  as- 
sortment has  more  to  do  with  the  success  of 
a  store  than  even  prices  do. 

5th.  Because  we  pay  particular  attention 
to  mail  orders.  We  appreciate  the  trust  in 
our  ability  and  integrity  that  the  voluntary 
giving  of  an  order  shows." 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


CTJB^L.ISr     STOVE     IBUFE     V^ZRItsriSIH:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


Gr-OLID    XjIQTJIID    BBOlsTZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest 

cable  quota- 

tions,  with  comparisons:  — 

This  week. 

Last  week. 

Tin — Spot —        ,£94  1  os.  od. 

^,90  17s.  6d. 

Future —            91  10s.  od. 

91   1  os.  od. 

Copper,  B.E.S. —     57  to- 60. 

57  1  os.  od. 

Lead,  S.E.               12  7s.   6d. 

12  1  os.  od. 

Spelter,                     23  15s.  od. 

23  15s.  od. 

Antimony,               44  00s.  od. 

48  00s.  od. 

Tin  Plates — Cokes      13s.  3d. to  15s    13s.  6d. 

Pig  Iron — Scotch  1      ,_„       . 
Warrants.        j     47S"  od" 

47s.  od. 

N0.3  Middlesboro',    40s.   I'/zd. 

40s.  i}4d. 

MONTREAL  MARKETS. 

Montreal,  Sept.  10,  1891. 
There  has  been  no  change  in  relation  to 
the  market  for  heavy  materials  of  all  kinds, 
which  in  contradistinction  to  other  branches 
of  trade  does  not  show  any  particular  dispo- 
sition to  pick  up.  Buyers  generally,  more 
especially  in  iron,  seem  determined  to  ope- 
rate very  cautiously  both  on  crude  and  other 
material,  taking  only  for  immediate  require- 
ments, and  thus  restricts  business  in  a  sen- 
sible degree.  The  same  remarks  apply  to 
chemicals,  oils,  paints,  glass,  etc.,  all  of 
which  although  they  furnish  some  small  busi- 
ness, can  be  called  dull  and  unchanged. 

PIG  IRON. 

The  pig  iron  market  has  shown  no  im- 
provement since  our  last,  for  the  reason  that 
consumers  seem  determined  on  pursuing  a 
cautious  policy  at  present.  They  are  only 
taking  for  immediate  requirements,  and  the 
actual  movement  since  our  last  has  been  re- 
markably small.  A  few  sales  of  Summerlee 
transpired  at  $21  for  100  ton  lots,  while  in 
lower  grades  Carnbroe  has  been  moved  in  a 
small  way  at  $19  to  $19.50.  Nothing  has 
transpired  in  connection  with  the  English 
market  as  regards  makers  brands,  but  war- 
rants had  a  little  splurge  which  sent  them  up 
to  47s.  5d.,  but  they  almost  immediately  fell 
off  again  to  47s.  3d. 

BAR  IRON. 

There  is  no  change  in  bar  iron  in  the  way 
of  business,  orders  being  few.  In  fact  some 
dealers  have,  it  is  claimed,  resorted  to  cutting 
to  try  and  induce  business  and  there  is  talk 
of  lower  prices   than  $2  being  offered.     In 


fact  it  is  just  as  we  said  last  week,  $2  is  the 
nominal  figure,  but  it  would  be  cut  on  for  a 
round  lot. 

TIN  PLATES. 
This  article  furnishes  the  only  active  spot 
in  the  iron  and  metal  market  at  the  moment. 
As  we  said  last  week  there  was  a  fair  demand, 
and  what  supplies  are  coming  forward  are 
just  about  equal  to  the  demand.  Cokes  move 
at  $2.65  which  is  slightly  easier  than  last 
week,  while  charcoal  is  steady  at  $4.25. 
Advices  from  Wales  show  no  change  there. 
A  broker  tried  to  place  an  order  for  2000 
boxes  this  week  for  September  delivery,  and 
the  makers  would  not  promise  any  better 
than  November  shipment,  with  its  consequent 
disadvantages. 

TERNE   PLATES 
Nothing  special  has  transpired  in  this  line 
except  a  quiet  ordinary  sort  of  business.     In 
fact  no  sale  of  any  consequence  can  be  cited. 
Prices  remain  at  the  old  idea  $8  to  $8.25. 
CANADA  PLATES. 
The  demand  continues  imperceptible  in  a 
wholesale   way,    and  values   remain   in    an 
easy  way.     In  fact  to  induce  business  it  is 
claimed   that   the  nominal   figure   of  $2.25 
would  be  shaded. 

COPPER,  LEAD,  ETC. 
In  the  above  metals  there  have  been  not- 
able features  to  note.  Lead  moves  ilong 
quietly  in  a  very  small  way  at  $3.50  to  $3  75 
and  copper  $5.50  to  $6.  There  is  nothing 
doing  in  tin  here  the  price  remaining  22^  to 
23c.  On  outside  markets  though  there  ap- 
pears to  be  more  or  less  animation  displayed 
in  a  speculative  sense  and  it  has  exhibited 
some  fluctuation  at  New  York. 

SCRAP  IRON. 

There  is  nothing  to  say  about  scrap  iron, 
which    rules   quiet   on   the  basis  of  $17  for 
wrought,  with  some  sales  of  cast  at  $14.50. 
NAILS. 

Makers  do  not  report  any  change  and  job- 
bers don't  appear  to  be  doing  much.  The 
old  basis  of  $2.15  to  $2.20  nominally  applies 
still. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg  $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy        "         3.90 

6  dy  to  60  dy        "         4,20 

5  dy  to  60  dy        "         4.20 

4  dy  to  60  dy        "         4.50 

3  dy  to  60  dy         "  5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
There  is  no  improvement  to  note  in  the 
various  lines  which  go  under  this  heading, 
but  the  houses  still  show  a  hopeful  feeling, 


and  naturally  so,  as  it  ought  to  move  in 
sympathy  with  groceries,  etc.,  and  other 
lines  of  merchandize. 

BARB  WIRE. 
There  is  nothing  special  to  mention  in  re- 
gard to  this  article.  What  business  there  is 
doing  is  on  the  old  basis  of  4^c. 
CHEMICALS 
On  the  spot  market  there  has  been  no  ap- 
preciable change  in  heavy  chemicals,  either 
in  the  way  of  improvement  or  otherwise. 
English  advices  to  hand  state  that  soda  ash 
is  5s.  the  ton  higher,  but  there  is  no  change 
here.  Soda  crystal  is  about  the  only  line  to 
show  any  change,  locally,  and  is  quoted  at 
ioc.  advance,  but  there  has  been  no  business 
at  the  higher  figure.  Gambier  has  furnished 
some  business  at  b%.  to  7c,  while  there  is 
more  enquiry  for  blue  vitrol,  but  nothing  of 
importance  has  resulted. 
OILS. 
The  oil  market  continues  quiet  and  busi- 
ness generally  does  not  assume  any  larger 
dimensions.  Cod  oil  is  somewhat  firmer, 
but  is  not  quotably  changed  from  40c.  for  as 
a  wholesale  price.  Linseed  is  the  same,  and 
castor  oil  shows  a  little  stronger  feeling  in 
England,  but  there  is  no  change  in  spot 
prices,  g'A  to  ioc.  bring  the  idea.  Seal  oil 
is  looking  up  a  little,  prices  being  firm  at 
47  X  to  50c. 

LEADS. 
Leads  continue   quiet  with   no  change  to 
mention.    We  quote  :  Choice  6  to  6j^c,  No. 
1  $5.50,  No.  2,  $5,  No.  3,  $4.50,  dry  white  6c. 
red  ditto  4>£c. 

GLASS. 
There  is  a  quiet  business  in  glass,  but  only 
in  a  small  way.     The  jobbing  price  is  $1.40 
to  $1.50,  but  it  would  be  cut  on  for  a  large 
order. 

NAVAL  STORES. 
There  is  a  good  fair  business  doing  in 
naval  stores.  Turpentine,  which  has  been 
offish  lately,  shows  a  better  feeling,  although 
unchanged.  We  quote:— Turpentine,  56  to 
57c;  rosin,  $2  to  $4.25,  as  to  brand;  coal 
tar,  $4  to  $4.25;  cotton  waste,  5Xc.  for  color- 
ed, and  7  to  ioc.  for  white;  oakum,  $%  to 
7'Ac.;  and  cotton  oakum,  10  to  I2^c.  Cord- 
age is  steady,  with  Sisal  at  9'^c.  for  7-16  and 
upwards,  and  15c.  for  deep-sea  line.  Pure 
manilla,  13c.  for  7-16  and  upwards,  and  14c 
for  smaller  sizes. 

BINDER  TWINE. 
Binder  twine  has  been  moving  freely  in 
the  west,  and  this  hao  naturally  been  felt 
here,  some  fair  business  transpiring.  We 
quote  the  old  range,  9  to  14c.  according  to 
brand. 

CEMENT,  ETC. 
The  cement  business  has  been  dull  locally 
and  in  the  west  where  stocks  are  very  large 
and  the  market  very  weak.     In  fact  matters 
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MONTREAL  Market*  Continued. 

are  more  unfavorable  than  they  have  been 
for  a  long  time,  and  buyers  are  only  taking 
for  immediate  requirements.  All  arrivals 
now  going  into  store.  Some  6,600  casks 
were  received  here  this  week,  4,000  of  which 
went  through  to  Chicago.  We  quote  prices 
nominally  the  same.  English  $2.25  to  $2.45, 
and  Belgian  $2.20  to  $2.30.  There  is  a  good 
trade  doing  in  firebricks  on  the  basis  of  $17 
to  $23.50  per  1,000. 

PETROLEUM. 
Business  in  this  market  shows  the  steady 
improvement  natural  to  the  season.  Ameri- 
can is  unchanged  but  Canadian  refined  is 
firmer.  We  quote  -.—Canadian,  i2Xtoi2>4C. 
at  Petrolea,  14  to  \\x/ic.  in  car  lots  at  M°n" 
treal  and  14X  to  istfc.  for  single  casks. 
American,  2o^c.  in  car  lots,  21  %c.  in  iobrl. 
lots,  21  y2c.  in  5brl.  lots  22c.  for  single  brls.  2 
per  cent,  off  for  cash  ;  American  benzine, 
23  to  25c.  and  Canadian  1 1  }4c.  to  1 5c. 

TORONTO  MARKETS. 

Toronto,  Sept.  11,  1891. 

The  week's  trade  has  been  encouraging. 
Business  is  on  the  upward  slant.  Traders 
have  not  yet  arrived  at  the  time  to  which  for 
weeks  they  have  been  looking  ahead,  in  con- 
fidence that  things  will  take  a  satisfactory 
turn.  Metals  might  be  brisker  in  the  first 
fortnight  in  September  than  they  have  been, 
but  in  some  lines  of  them,  notably  in  bar 
iron  and  manufactured  iron  and  steel,  there 
is  nothing  to  complain  of.  Hardware  has 
been  rather  quiet,  the  chief  stir  being  due  to 
a  demand  that  slowly  gathers  head  for 
builders'  lines. 

Iron  and  Steel.— The  Exhibition  is  just 
getting  far  enough  underway  for  business  in 
pig  iron  to  take  a  beginning.  Representa- 
tives of  several  furnaces  are  on  the  ground, 
and  there  is  little  doubt  they  will  make  a 
good  manv  connections  between  buyers  and 
sellers.  The  business  of  the  week  transacted 
up  to  date  has  not  been  livelier  than  that  re- 
ported in  former  issues.  Only  a  few  small 
lots  have  been  sold.  Prices  are  steady  and 
unchanged.  They  quote  : 
British — 

No  1  Calder  $23.  No.  1  Middlesboro  S20.75 

No    3  Calder  822.  No.  3  Middlesboro  $19.75 

No.  lSum'rlee$22.75       Carnbroe  $20.50. 
American— 

Soft  Southern  $20.50-$21.50. 

Scotch  $22.50-$23.50. 

Rockwood  $21 -$21  50, 

Gloss  $22-$23 

Woodward  $22-$23. 


Canadian— 
No.  1  Siemens  $22.50. 
"2         "         $21.50. 
"    3         "  $21. 

In  bar  and  manufactured  iron  and  steel 
there  has  been  a  brighter  week's  trade.  The 
favorable  report  of  the  crops  of  the  North- 
West  have  awakened  considerable  activity 
among  boiler-makers,  agricultural  implement 
manufacturers,  etc.  Band  hoops  are  lower 
at  $2.50  to  $2.60. 

Copper — Is  rather  dull.  The  demand  for 
it  is  in  abeyance,  but  will  be  active  in  a  few 
weeks.  Sheets  are  18  to  20c,  ingots  I4j£ 
to  15c. 

Tin — Mines  at  the  easy  pace  it  always 
holds  when  there  is  no  special  demand.  At 
the  dullest  time  of  year  it  is  in  some  request. 
Prices  are  23  to  24c.  for  56-Ib.  ingots,  23  to 
23J^c.  for  Straits  ioo-lfe.  ingots,  and  24^  to 
25c.  for  strips. 

Lead — Is  dull  but  unchanged  at  3  to  4c. 
for  pig  and  4^  to  5c.  for  bars. 

Zinc  and  Spelter — Sheet  zinc  meets 
with  a  stronger  demand  than  any  other 
metal.  It  goes  out  at  b%  to  7c,  an  advance 
of  %c.  Blocks  are  6  to  6Xc  Spelter  is 
still  slow  of  sale  at  5XC-  f°r  domestic  and 
6c.  for  imported. 

Antimony — Is  scarcely  selling  at  all. 
Prices  are  unchanged  at  14^  to  15c.  for 
Cookson's,  and  13%  to  14c.  for  other  grades. 

Tin  Plates, — Stocks  are  low  here.  Cer- 
tain sizes  cannot  be  supplied.  The  demand 
is  fair.  Prices  are  steady  at  last  week's 
points.  They  are  :  I  C  coke  $4  to  $4.25,  I  C 
charcoal  $4.50  to  $4.75,  I  X  charcoal  $5.50 
to  $5.75,  I  X  X  charcoal  $6.50  to  $6.75,  D  C 
charcoal  $4.50. 

Terne  PLates — Are  in  reasonably  good 
demand.  No  new  feature  has  been  developed 
during  the  week.  The  price  rules  from  $8.21; 
to  $8.50. 

Canada  Plvtes — Continue  to  be  in  fairly 
good  demand  at  $2  85  to  $3. 

Galvanized  Sheet  Iron — Is  receiving 
its  average  amount  of  attention.  There  is 
room  for  improvement,  and  improvement  is 
expected  to  be  the  direction  which  further 
changes  will  take. 

Builders'  Hardware — Is  coming  into 
more  market  prominence.  A  fairly  good 
business  is  now  reported. 

CUT  Nails  —  Sell  freely  at  unaltered 
prices,  viz.,  $2.30  shipped  from  stock  and 
$2.20  in  car  lots  from  Montreal. 

HORSE  Shoes — Are  moving  at  a  normal 
rate  of  output  at  $3.50,  the  price  touched  last 
week. 


Horse  Nails — Present  no  feature  for 
comment,  and  go  oui  at  60  to  60  and  5  per 
cent,  off  list. 

Cordage — Last  week's  basis  holds  still. 
Manilla  quotes  from  12X  and  I2j^c,  sisal 
and  New  Zealand  from  %%  and  8>£c. 

Wire — Is  steady  at  \iy2  per  cent,  from 
list,  with  ioc.  additional  to  net  price  for 
freight. 

PAINTS,  OILS  AND  COLORS. 

White  lead  is  stiffer  in  England  but  un- 
changed in  the  United  States.  Prices  here 
are  stationary  at  S/^c.  There  is  a  moderate 
demand.  In  linseed  oil  the  market  has 
mended  slightly.  Raw  is  now  60  to  61c, 
and  boiled  63  to  64c.  The  improvement  is 
a  consequence  of  the  withdrawal  of  low  quo- 
tations by  United  States  firms,  who  have 
advanced  their  prices  3c.  All  other  lines 
are  unchanged  and  in  rather  light  demand. 

The  S.  P.  Shotter  Company,  a  Savannah 
exporting  house,  say  in  a  circular  dated  the 
3rd  inst. : 

Spirits  turpentine  has  been  rather  firmer 
during  the  past  week,  and  sales  have  been 
made  as  high  as  35c.  per  gallon  in  yard 
here.  The  demand  is  principally  for  export, 
and  domestic  consumers  appear  to  be  well 
supplied.  The  market  to-day  is  rather 
easier  at  34KC-  Stocks  are  large  and  re- 
ceipts quite  liberal.  Rosin  continues  in 
good  demand  and  firm  for  all  grades.  The 
lower  grades  are  scarce  and  wanted. 
PETROLEUM. 

Prices  are  firmer  but  not  changed  in  quota- 
tion.    A  better  business  is  being  transacted. 

The  Petrolia  Advertiser  reports:  Petrolia 
crude  $1.35  per  bbl.  Oil  Springs  crude  $1.35 
per  bbl.  The  market  in  both  crude  and  re- 
fined remain  about  the  same  as  last  week 
viz  :  $1.35  for  crude,  with  very  little  offering 
at  that  figure.  From  this  out  we  expect  to 
see  crude  gradually  ascend  to  at  least  a 
dollar  forty,  if  not  one-forty-five,  particularly 
if  no  large  spouters  are  struck  in  the  mean- 
time. The  production,  which  is  steadily  on 
the  increase,  is  we  are  happy  to  say,  not  of 
that  character  to  cause  uneasiness  as  to 
another  half-a-milhon  surplus  being  on  our 
hands. 

Refined  keeps  as  formerly,  9%  to  10  cents 
in  car  lots,  while  it  takes  i2>£  to  13  cents  to 
purchase  the  best  refined  article  in  barrels, 
f.  o.  b.  here,  less  two  per  cent,  off  for  cash. 
GLASS. 

Stocks  are  pretty  much  in  the  same  posi- 
tion as  before,  being  short  and  lacking  in 
certain  sizes.  A  small  shipment  was  re- 
ceived this  week,  but  it  affected  the  general 
position  very  slightly.  Prices  here  are  steady 


We  have  the  largest  variety  in  Canada. 

We  have  seven  new  lines  this  season, 

Our  stoves  have  been  favorably  known  for  40  years. 

Our  customers  may  rely  on  every  advantage  in  prices. 

A  new  nestable  pipe — 25  in  crate — cheap. 

57  varieties  of  Furnaces. 

We  can  supply  repairs  for  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 
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MA  RKETS—  Continued. 

at  quotations  that  have  been  running  for 
some  time,  but  there  has  been  a  considerable 
reduction  in  the  primary  market.  Local 
scarcity  prevents  buyers  here  from  reaping 
the  advantage  yet,  but  probably  before  the 
end  of  the  month,  when  fall  supplies  begin 
to  come  in  freely,  prices  will  ease. 
OLD  MATERIAL. 

Heavy  stove,  and  scrap  iron  are  selling 
slowly.  The  market  is  glutted  with  other 
than  metallic  varieties  of  old  material.  Prices 
have  not  changed  in  anything  but  rags, 
which  have  gone  down  ioc,  quoting  now  at 
80  to  90c.  We  quote: — No.  1  heavy  scrap,  65 
1067X0  per  100  lbs. ;  stove  cast  scrap,  42  to 
45c;  No.  1  wrought  scrap  62X  to  67,^0 ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
io)4c;  heavy  scrap  copper  io^  to  io|^c. ;  old 
copper  bottoms,  8%  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8%  togc. ;  scrap  lead  2]/2  to  2^c; 
scrap  zinc,  2  to  2j^c;  scrap  rubber,  2%  to 
2j£c.  ;  country  mixed  rags,  90c.  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 
HIDES,  ETC. 

Hides — Are  unchanged  at  5  to  5Kc  for 
No.  1  green  and  6j^c.  for  cured.  A  car  was 
sold  at  the  latter  price  on  Monday. 

Skins — Are  unchanged  at  60c.  for  sheep, 
and  5  to  7c:  for  calf. 

Wool — Varies   in    no   respect.     It  is   as 
plentiful  and  weak  as  ever.     Fleeces  are  ioc. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named.  In  the  past  week  there  has 
been  an  actual  advance  of  40c.  a  ton,  but 
circular  price  have  been  raised  only  ioc. 

F.O.B  ves's  F.O.B  ves's  On  ears  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  G-ross $4.35            $4.80  34.50 

"      Net 3.88               4.29  3.02 

Egg  Gross 4.45               4.90  4.60 

"    Net 3.97              4.38  4.11 

Stove  Gross 4.45              4.90  4.60 

"     Net 3.97                4.38  4.11 

Chestnut  Gross...    4.45              4.90  4.60 

Net 3.97               4.38  4.11 


EVERY  Reader  of  this  paper  is  a  buyer, 
Therefore  advertisers  should  see  that 
their  advertisements  do  not  grow 
stale.  Change  them  constantly,  intro- 
ducing new  goods  if  you  have  them ;  if 
not  let  us  know  what  you  have  in  season- 
able articles.    This  Is  what  buyers  want 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Sep.  9  1891. 
The  position  of  the  iron  and  metal  trades 
is  practically  the  same  as  last  week.  New 
orders  for  finished  productions  do  not  appear 
to  be  more  numerous  at  the  present  time 
than  they  were  a  week  ago,  nor  is  any  radical 
change  preceptiblein  the  movement  of  crude 
materials.  In  this  there  is  some  disappoint- 
ment, since  it  has  been  more  or  less  gener- 
ally expected  that  with  a  good  feeling  in 
financial  circles  preparations  would  by  this 
time  be  making  for  the  pushing  forward  of  a 
great  deal  of  structural  and  other  work  in 
which  considerable  quantities  of  iron  and 
steel  would  be  used.  Hope  in  a  turn  for  the 
better  as  the  season  advances  is  not  aban- 
doned, however,  and  there  is  very  little  pres- 
sure to  sell  in  any  department.  Prices  there- 
fore hold  quite  steady  nearly  all  along  the 
line. 

In  pig  iron  for  foundry  use  there  is  a 
very  fair  business  with  old  prices  ruling 
for  the  better  class  of  stock.  Mill  grades 
are  slow,  however,  and  barely  holding 
their  own.  Northern  foundry  pig  iron  is 
quoted  at  $17  to  $18  for  No.  1  and  $16.00 
to  16  50  for  No.  2.  Southern  at  $16.25  t0 
17.25  for  No.  1.  $15.50  to  16  for  No.  2,  and 
$14.75  t0  15.25  for  No.  3  according  to  brand. 
Grey  forge  remains  at  $14  to  14.50.  Besse- 
mer pig  is  steady  at  $16  at  furnace.  Spieg- 
eleisen  remains  dull  at  about  $27.50  to  28.50 
for  20  per  cent.,  and  ferro  manganese,  80  per 
cent,  at  $64.50.  Old  material  is  still  in  very 
limited  demand  ;  sellers  at  $20.50  to  21  for 
iron  tee  rails,  $16.50  for  steel  rails  and  $20 
to  $20.50  for  No.  i  wrought  scrap  iron,  all 
f.  o.  b.  cars  at  shipping  points. 

Prices  for  steel  rails  and  track  material 
have  undergone  no  change.  The  same  may 
be  said  of  structural  material,  and  the  move- 
ment in  prices  of  billets,  slabs  and  rods  is 
unimportant. 

Tin— Pig  tin  speculation  has  been  on  a 
limited  scale,  and  the  trade  demand  for  the 
article  shows  no  improvement.  The  bulk  of 
supply,  large  as  it  is,  appears  to  be  well  un- 
der control,  and  that  fact,  along  with  the 
protection  of  "puts"  and  firm  London  cables, 
serve  to  support  values.  Straits  tin  was 
quoted  at  20.10c  net  cash  in  ten-ton  lots  and 
20.20  to  2oXc  regular  ton  jobbing  quantities. 
London  cables  were  ,£91  17s.  6d.  for  spot 
and  ,£92  2s.  6d.  to  .£92  5s.  for  futures. 


Copper  —  Has  undergone  no  change. 
Neither  home  consumers  or  exporters  are 
buying  very  freely,  but  the  aggregate  move- 
ment keeps  supplies  well  under  control,  and 
sellers  remain  very  firm  in  their  views. 
Lake  Superior  ingot  is  quoted  at  12.35  to 
I2j^c.  and  casting  brands  at  1 1  ]4  to  iij^c, 
with  very  little  to  be  had  at  the  inside 
figures.  In  the  London  market  prices  for 
merchant  bars  have  advanced  to  ,£53  5s.  for 
spot  and  ,£53  15s.  for  futures. 

Lead— Pig  lead  has  remained  very  firm. 
Buyers  offer  <\%c.  for  round  lots,  but  in  vain, 
and  those  who  have  been  obliged  to  secure 
single  carloads  have  had  to  pay  4.52,^  to 
55c.  The  latter  seems  to  be  the  lowest 
figures  that  buyers  will  consider  at  the  mo- 
ment. 

Spelter— Is  fairly  firm,  with  $4.95  to  5c. 
quoted  for  prime  Western,  and  bids  of  $4.90 
refused.  The  demand  is  only  fair,  however, 
and  the  firmness  would  appear  to  be  due  to 
reserved  offering. 

Tin  Plate— The  tin  plate  market  is  with- 
out change.  Transactions  involving  large 
lots  are  quite  the  exception  at  present,  but 
small  orders  are  still  quite  numerous  and 
have  sufficient  to  keep  the  market  firm. 

ANSWERS  TO  CORRESPONDENTS. 

S.  M.  Co.— Try  Sanderson,  Pearcy  &  Co., 
Toronto,  for  rosin  in  lots. — Editor. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

A  feather  duster  disperses  butdoes  not  remove 
tbo  dust  from  the  store. 

Goods  conveniently  ;  ocatud  save  time,  money 
and  temper  in  showing. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done 

If  you  want  books,  it  is  rarely  wise  to  r>av 
double  price  for  them  to  a  travelling  book-seller. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
best  houses,  and  at  lowest  pricei. 

"One  man  ov  genius  in  97  thousand  4  hundred 
and  42 1  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business  " 
—Josh  Billings.  *»»<«•. 


AGATE  WARE 

Get  our  New  Price. 

.Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal    Hods  are  not  wanted  yet  but  soon  will  be 
order  early.    Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.   DAVIDSON   &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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NEAT  CLERKS. 

How   many  are   there  ?      If  we  were  to 
answer  this   question   we   should   say   that 
there   are   fewer    and   neater    clerks    than 
there   ought   to  be.     Indeed,  a    neat    tidy 
clerk  is  to  our  mind  an  exception,  even  in 
the  largest  and  best  regulated  stores  they 
have  their  shortcomings.     To  a  great  extent 
the  responsibility  of  this  condition  of  affairs 
lies    entirely    with    the    owner.     But    why 
should  there  not  be  many  more  of  them  ! 
It  would  make  the  store  much  brighter  and 
increase  the  confidence  of  the  customers  and 
help   matters   along  generally.     We    know 
very    well    that   the    average   clerk    has  a 
pretty   hard  time  of  it.     He  has   to  get  up 
early  in  the  morning  in  a  city  like  this,  and 
as  a  rule  is  in  the  store  between  5  and  6 
o'clock,  it  does  not  give  him  time  certainly 
to  prepare  his  toilet,  and  when  he  has  to 
work  until  7  o'clock  at  night  his  ambition 
is  perhaps  not  what  it  ought  to  be.     There 
are,  however,  hardware  stores  which  open  at 
reasonable  hours  and  close  early,  and  it  is 
in  these  where  the  reform  should  begin.  We 
know  of    one  store  which  employs    in   the 
neighborhood    of   fifty    clerks.     Of   course 
it  is  a  very  fine  store,  and  the  owner  made 
up  his  mind  that  the  clerks  should  always 
appear  neat  and  clean.     In  summer  time  he 
supplies  each  clerk  with  a  clean  white  shirt 
three  times  a  week  and  pays  for  the  washing 
of  their  white   aprons,    a   clean   one  being 
necessary  every  morning.     In  winter  time  a 
short  black  jacket  is  supplied,  and  we  must 
confess  that  the  store,  so  far  as  the  clerks 
are  concerned,  is   a    picture  of  cleanliness 
and  neatness.     The  first  thing  in  the  morn- 
ing the  clerks  look  like  a  company  of  soldiers 
on  dress  parade,  and  when  the  expense  and 
the  trouble  is  considered  it  is  a  very  trivial 
matter  when   the  result   is  taken  into  con- 
sideration. 

What  looks  worse  than  entering  a  neat 
store  and  seeing  the  clerks  with  dirty  shoes, 
dirty  aprons  and  dirty  shirts  and  faces  that 
have  not  been  either  shaved  or  washed  for  a 
week,  and  we  must  confess  that  we  have 
seen  some  stores  of  which  this  would  be  a 
fair  description  of  the  clerks  to  be  found  in 
them  ?  Possibly  some  excuse  might  be 
given  for  their  conduct  if  it  were  not  for  the 
fact  that  all  stores  should  keep,  soap,  and 
water  as  a  rule  is  by  no  means  an  expensive 
luxury.  Our  inquisitiveness  was  once 
aroused  by  a  clerk  in  a  small  store 
which  we  had  need  to  enter  very  often.  He 
very  seldom  had  an  apron  on  and  his  boots 
were  always  in  a  deplorable  condition. 
We  asked  him  if  he  used  blacking,  and  he 
said  yes,  and  in  reply  to  a  further  question 
of  which  was  the  best  there  came  over  his 
face  an  innocent  grin,  for  our  eyes  were 
directed  at  his  boots  when  we  asked  the 
question,  and  he  was  honest  enough  to  con- 
fess his  ignorance  upon  the  point  at  issue. 
Our  point  had  been  gained  and  we  advised 
him  to  use  a  little  blacking  as  it  might  im- 
prove the  wearing  capacity  of  his  shoes. 

A  little  attention  in  the  direction  of  neat- 
ness amongst  clerks  would  certainlyaddcon- 
siderable  attractiveness  to  the  stores.  We 
are  sure  that  the  results  would  amply  repay 
any  expense  or  extra  effort  necessary  in  the 
matter. 


APPRECIATE  YOUR  BUSINESSS. 

That  man  is  a  poor  specimen  of  enterprise 
who  runs  down  his  own  business  and  wishes 
he  had  never  gone  into  it.  We  heard  a 
mechanic  say  :  "  If  I  had  a  boy  he  should 
never  learn  my  trade  ;  if  is  the  poorest  way 
of  making  a  living  there  is,  and  anything 
else  is  better.  "  The  chances  are  that  he 
was  a  poor  workman  and  vented  his  spite 
by  cursing  his  employment.  The  day's  labor 
was  regarded  as  a  task,^and  the  hours  spent 
in  his  shop  as  so  many  robbers  of  his  liberty. 
The  same  is  true  of  a  merchant  who  de- 
spises his  honorable  calling.  Nothing  in  all 
secular  employment  has  furnished  nobler 
examples  of  intellectual  vigor,  honorable 
success  and  useful  life  than  the  vocation  of 
a  merchant,  and  any  man  should  be  proud 
to  be  in  it.  No  business  has  done  more  to 
create  the  civilization  of  the  age  and  oil  the 
wheels  of  the  world's  progress. 

King  Solomon,  the  wisest  man  of  ancient 
history,  was  a  merchant  on  the  reciprocity 
plan,  with  Hiram  King  of  Tyre,  who  thought 
he  could  make  a  good  bargain.  He  is  said 
to  have  cleared  about  $120,000,000  on  a  sin- 
gle investment,  but  his  family  expenses  were 
heavy  and  he  needed  large  profits.  He  im- 
ported timber  from  the  Tynans  ;  linen  yarn, 
horses  and  chariots  from  Egypt  ;  exported 
wheat,  barley,  wine  and  oil  ;  and  we  venture 
to  say  he  never  spoke  ill  of  his  business, 
king  that  he  was. 

What  class  of  men  have  given  more  for 
schools,  colleges,  hospitals  and  general 
charities  than  the  merchants  of  England 
and  America  ?•  The  pedigrees  of  kings  do 
not  furnish  their  equals.  Why,  then,  should 
anyone  in  such  good  company  have  a  con- 
tempt for  it  ?  What  would  the  country  be 
without  merchants  ?  In  fifty  years  the  world 
would  drift  back  into  barbarism. 

Brother  storekeepers,  put  a  high  value  on 
your  position.  Hold  up  its  honor,  its  integ- 
rity, its  business  principles.  The  commu- 
nity in  which  you  live  have  a  right  to  expect 
it  of  you,  and  take  a  pride  in  seeing  you 
meet  their  expectations. — Mixed  Stocks. 


THE  ANTIQUITY  OF  WIRE. 

It  is  not  generally  known  that  the  manu- 
facture of  those  metallic  filaments  or  shreds 
known  as  wire  is  one  of  considerable  anti- 
quity, and  has  been  traced  by  good  author- 
ities as  far  back  as  the  period  of  early  Egypt. 
A  specimen  of  wire  made  by  the  Ninevites 
some  800  years  B.  C.  is  exhibited  at  the 
South  Kensington  museum.  Homer  and 
Pliny  referred  to  similar  productions  in  their 
writings.  From  such  remote  eras  up  to  the 
fourteenth  century  wire  in  its  general  accep- 
tation was  produced  by  hammering  out  strips 
of  metal.  The  operation  of  wire  drawing  is 
mentioned  as  early  as  the  fourteenth  century, 
for  in  the  chronicles  of  Augsburg  and  Nurn- 
burg,  of  1 35 1  and  1360  respectively,  we  find 
reference  to  wire  drawers,  so  that  it  is  reason- 
able to  infer  that  the  draw  plate  was  known 


and  used  at  that  period.  Rudolf  of  Nurn- 
berg  erected  the  first  wire  drawing  mill 
shortly  after.  About  the  year  1 500  the  credit 
of  wire  drawing  was  ascribed  in  France  to 
Richard  Archal.  It  was  not  until  about  1565 
that  machine  drawn  wire  was  produced  in 
Great  Britian,  the  manufacture  being  intro- 
duced by  a  native  of  Saxony,  C.  Schultz,  and 
Caleb  Bell,  who  had  a  mill  driven  by  water 
power,  in  Greenfield  Valley,  Holywell, Queen 
ElizaDeth  being  supplied  with  toilet  pins 
from  that  mill.  Inferior  hand-drawn  wire 
had  been  and  was  being  made  in  the  neigh- 
borhood of  the  Forest  of  Dean  and  elsewhere, 
but  in  the  seventeenth  century  the  improved 
manufacture  was  carried  on  in  Yorkshire,  and 
latter  on  in  the  districts  of  Warrington  and 
Birmingham,  where  the  industry  is  still 
largely  located. — London  Iron  and  Coal 
Trade   Review. 


MAKING  SPECTACLE  LENSES. 

The  bit  of  glass  to  be  formed  into  a  lense 
is  fastened  by  means  of  pitch  to  a  small 
block  of  hard  rubber,  so  that  it  may  be  more 
readily  handled.     It    is    ground  by  being 
pressed  against  a  rapidly  revolving   metal 
tool,  whose  curvature  is  equal  and  opposite 
to  that  desired  in  the  lens.     This  is  known 
as  the  "rough  tool"  and  is  made  of  cast-iron. 
It  is  mounted  on  a  verticle  spindle,  and  is 
kept    moistened    with     emery    and    water. 
Several  grades  of  emery  are  used  in  succes- 
sion, changing  from  coarse  to  fine  as  the 
grinding  proceeds.     As  a  result  of  this  pro- 
cess the  glass  has  a  rough  surface  and  is  no 
longer  transparent.     It  is  now  transferred  to 
the  "fine  tool."    This  is  made  of  brass  and 
has  its  surface  as  true  as  possible.     It   is 
compared  from  time  to  time  with  a  standard 
curve,  in  order  to  insure  accuracy.     In  this 
second  grinding   the   abrading   material  is 
rouge  (carefully  calcined  sulphate  of  iron). 
Finally,    the    lense    is    polished    by   being 
pressed  against  a  piece  of  cloth  powdered 
with  rouge  and  fastened  to  the  rotating  tool. 
The  glass  is  now  loosened  from  its  block, 
turned  over,  and   the   reverse   side  of  the 
lense  ground.     When  this  has  been  accom- 
plished, the  lense  must  be  cut  down  to  the 
proper  shape  for  mounting  in  the  spectacle- 
frame.     It  is  placed  on  a  leather  cushion  and 
held  firmly  in  position  by  a  rubber-tipped 
arm,  while  a  diamond  glass-cutter  passing 
around  an  oval  guide  traces  a  similar  oval 
on  the  glass  below.     The  superfluous  glass 
outside  of  the  oval  is  removed  by  steel  pin- 
cers, the  rough  ed^es  are  ground  smooth  on 
Scotch   wheels  and  the  lense  is  ready  for 
mounting.    The  glasses  for  small  telescopes, 
microscopes,  burning-glasses  and  the  like, 
are    ground   in   the   same    fashion.      From 
Glass  in  Science,  by  Prof.  C.  H.  Henderson, 
in  the  Popular  Science  Monthly  for   Sep- 
tember. 

Credit  is  often  too  cheap  and  overbubing  far  "  o 
common.  Don't  be  guilty  of  the  one,  and  do  ' 
abuse  the  other. 
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"There  are  geniuses  in  trade,  as  well  as  in  war, 
bt  the  state,  or  letters ;  and  the  reason  why  this 
or  that  mail  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emerson. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
sw  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps.  "  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 

BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOI  PRESSED  NUTS. 


-S 


(BOND  and  FREE) 

Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


Here  it  is  again— FORBES'  NEW  PATENT, 

ACHIEVED  !        ACHIEVED !        ACHIEVED ! ! 


Write  for  Price  Lists,  Discounts,  Circulars. 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 


&  L,  SAMUEL  BENJAMIN  &  COM 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL      | 
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AMERICAN 


!   CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26,  a  and  30  FRONT  STREET  WEST, 


TORONTO.  OUT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

WRITE    FOE    QUOTATION'S. 


C-TvTr>TvT^HT      T4nTTQP  SAMUEL  SONS  &  BENJAMIN, 

tVlNljrJ^lOJ-1      rlUUOCv  no.  i  rumford  plahe.      _      li 


No.   1    RUMFORD  PLACE, 


LIVERPOOL. 
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ABSOLUTISM    IN   BUSINESS. 

There  is  a  growing  tendency  towards  what 
might  be  termed  mechanical  absolutism  in 
business  methods,  due  no  doubt  to  the  diffi- 
culties of  managing  large  mercantile  enter- 
prises properly  in  all  their  details.  The 
purchasing  public  becomes  painfully  aware 
of  this  fact  through  daily  contact  with  sales- 
men and  clerks  of  all  sorts.  While  we  do 
not  wish  to  enter  the  unlimited,  though  by 
no  means  unpopulated  or  unpopular  field  of 
the  social  analyst,  we  do  wish  to  point  out  a 
danger  to  the  best  interests  of  the  mer- 
chant, which  though  indefinitely  felt  by  the 
public,  is  apt  to  escape  notice  in  the  strenu- 
ous efforts  to  obtain  invariable  rules  for  test- 
ing the  honesty  and  efficiency  of  clerks.  As 
to  honesty,  it  is  sufficient  to  say  that  though 
the  honest  clerk  is  more  than  willing  that  a 
check  should  be  kept  on  his  transactions, 
the  devices  for  obviating  the  risks  employers 
must  take  in  this  direction  are  far  from  hav- 
ing a  desirable  effect  on  the  integrity  of  em- 
ployes as  a  class. 

Regarding  the  efficiency  or  worth  of  a 
clerk  the  method  of  judging  it  almost  entirely 
by  the  columns  of  the  salesbook  is  in  almost 
every  store  an  unjust  and,  therefore,  an  in- 
jurious one.  To  divide  the  bulk  of  necessary 
labor  and  the  stock  in  such  a  manner  as  to 
make  it  strictly  equitable  for  all  employes 
is  practically  impossible.  The  evils  of  par- 
tial adoption  of  some  very  good  methods 
and  the  lack  of  perfect  methods  can,  we 
think,  be  best  shown  by  a  few  illustrations. 

A  large  general  store  adopts  the  system  of 
sale-slips  and  cashier.  Each  clerk  has  a 
number  and  puts  the  amount  of  sale  on  the 
slips,  without  the  cost  of  the  goods,  under  his 
number  as  salesman  There  is  an  endless 
amount  of  work  to  be  performed  which  can- 
not be  made  to  show  on  the  salesbook. 
Clerk  i  shirks  all  such  work  and  put  his  en- 
ergies entirely  into  the  line  of  making  sales. 
Clerk  2  feels  the  responsibilities  of  his  posi- 
tion and  has  the  interests  of  the  firm  at  heart. 
One  morning  the  coal  oil  tank  is  empty  ; 
there  are  five  barrels  of  oil  to  be  brought  in 
and  emptied  into  the  tank.  Clerk  2  takes  it 
upon  himself  to  do  this  job,  which  work  tem- 
porarily unfits  him  to  act  as  salesman. 
Clerk  1  meanwhile  receives  the  coming  cus- 
tomers and  gets  their  respective  orders. 
The  person  who  buys  the  empty  oil  barrels 
comes  in  and  pays  Clerk  1  for  the  five.  Clerk 
2  has  worked  for  two  hours  without  getting 
a  sale  while  Clerk  1  has  been  raking  in  the 
cash  and  swelling  his  sales  amount. 

Again,  goods  are  to  be  sold  strictly  at  one 
price.  Clerk  1  wishes  to  make  a  good  show- 
ing. Clerk  2  wishes  to  be  conscientious. 
Clerk  1  offers  a  slight  cut  on  some  staple, 
induces  the  customer  to  buy  a  larger  amount 
and  gets  larger  sales,  while  clerk  2  finds  cus- 
tomers shunning  him  because  he  enforces 
the  one  price  rule. 

Clerk  1  makes  strenuous  efforts  to  sell 
staples,  which  while  they  amount  to  large 
sums  bear  little  or  no  profit,  while  clerk  2 


puts  in  his  work  in  selling  fancy  goods,  sells 
a  smaller  amount  but  makes  more  money  for 
the  firm. 

These  are  only  a  few  of  the  actual  occur- 
rences having  a  bearing  on  the  question  in 
hand.  Other  difficulties  are  the  attempts  on 
the  part  of  forward  clerks  to  take  more  orders 
than  they  can  fill  properly;  to  neglect  custo- 
mers known  to  buy  small  quantities  for  those 
known  to  buy  largely,  or  those  buying  nick- 
nacks  for  those  buying  staples. 

Of  course  all  of  these  differences  in  the 
character  and  methods  of  employes  are 
bound  to  create  more  or  less  friction  and 
ill-feeling,  some  of  which  must  react  on  the 
customer  to  the  detriment  of  the  firm.  The 
larger  and  more  complicated  the  busi- 
ness becomes  and  the  farther  removed  the 
heads  of  firms  are  from  the  purchasers  of 
goods,  the  more  these  difficulties  multiply 
and  the  more  unmanageable  they  become. 

It  is  on  these  lines  that  the  efforts  of  large 
firms  must  be  expended  and  it  is  also  on 
these  lines  that  the  smaller  dealers  must 
grasp  what  few  advantages  there  remains 
for  them  over  the  ever  growing  concentra- 
tion of  business. — Ex. 


AN  EASY    METHOD  OF  BECOMING 
RICH. 

Andrew  Jackson's  Tennessee  friend  who, 
according  to  "Old  Hickory's"  statement  to 
James  Buchanan,  "  made  a  large  fortune  by 
minding  his  own  business,"  offers  an  ex- 
ample of  a  method  of  successful  accumula- 
tion which  deserves  more  general  imitation. 
It  is  not  to  be  supposed,  of  course,  that  the 
Tennessee  capitalist  who  was  so  indifferent 
to  other  folk's  affairs  had  no  other  talents  ; 
he  was,  we  dare  say,  a  sharp,  shrewd  man 
of  business.  While  his  competitor  on  the 
other  corner  was  nosing  around  early  in  the 
morning  on  his  Paul  Pry  errand,  he  was 
employed  in  fixing  up  his  stock  or  posting 
his  books  before  getting  ready  for  business. 
This  business,  we  are  justified  in  believing, 
grew  to  such  an  extent  as  to  become  the 
marvel  of  the  neighborhood,  and  even  at- 
tracted the  attention  of  the  President  of  the 
United  States.  Few  men  of  business  who 
make  it  their  policy  to  push  their  own  trade 
and  let  their  neighbor's  affairs  alone  can  ex- 
pect their  virtues  to  become  a  matter  of  his- 
torical record,  as  have  those  of  the  Tennes- 
sean,  but  that  they  will  thereby  in  a  majority 
of  cases,  at  least,  attain  prosperity,  there  can 
be  little  question.  The  chief  object,  no 
doubt,  the  merchant  has  in  view  who  devotes 
much  of  h:s  time  to  prying  into  the  affairs  of 
his  competitors  in  trade,  is  to  secure  points 
to  be  used  to  the  supposed  disadvantage  of 
the  latter  with  customers  and  friends.  We 
have  known  of  such,  whose  satisfaction  in 
finding  out  a  bit  of  scandal  to  be  used  in 
this  manner  was  greater  than  that  felt  in 
selling  a  good  bill  of  goods.  Such  men 
make  the  mistake  of  supposing  that  throw- 
ing mud  at  a  rival  builds  up  their  own  busi- 


ness at  his  expense,  when,  in  fact,  the  result 
is  always  just  the  reverse.  The  social  re- 
former who  is  widely  traduced  suddenly  be- 
comes famous  and  finds  abuse  the  best  aid 
to  success.  So  the  business  man  whose 
rivals  make  him  the  object  of  special  atten- 
tion and  unfavorable  comment,  may  safely 
regard  this  not  only  as  a  confession  of  their 
failure,  but  as  a  tribute  to  the  abilities  of 
their  more  successful  competitors.— Grocer 
and  Country  Merchant. 


DISCOUNTS   AND   UNDERSELLING. 

After  long  and  careful  thought  we  do  not 
understand  how  men  are  to  be  helped  cut 
of  difficulties  into  which  they  have  deliber- 
ately thrown  themselves,  and  for  reasons 
that  still  exist,  and  will  continue  to  exist  for 
a  longer  period  than  we  can  define,  except 
by  an  entire  alteration  of  conduct.  The 
competition  of  business  men  has  been  widely 
lauded  as  the  producer  of  all  kinds  of  trade 
excellence,  economy,  and  civility  ;  but,  of 
course,  there  are  drawbacks  on  the  other 
side,  especially  when  the  contest  has 
been  keen,  the  capital  unequally  distri- 
buted, and  recklessness  has  entered  the 
arena.  Underselling  of  all  kinds  is  a 
product  of  Competition  and  it  is  only 
reasonable,  therefore,  to  argue,  that  if 
the  product  is  of  such  a  growing  char- 
acter that  it  has  at  length  run  away  with  all 
the  profits,  that  Combination  shouldbe  resort- 
ed to  as  the  antidote.  Traders  in  antagonism 
bring  out  each  other's  pluck,  endurance, 
energy,  skill,  ingenuity,  etc.,  the  consumers 
getting  side  benefits  in  the  shape  of  lower 
prices  and  greater  civility  ;  but  traders  in 
antagonism  know  no  mercy,  and  so  they 
kill  each  other,  the  weak  going  to  the  wall, 
and  the  stronger  living  only  as  before,  all 
the  resultant  profits  being  given  away  to  the 
almighty  public. 

Combination  alone,  faithful  and  true,  will 
hold  the  fort  safely. 

We  have  heard  very  much  lately  about  the 
evils  of  the  Discount  System,  and  all  kinds  of 
remedies  are  proposed,  many  of  which  seem 
to  us  unsuitable.  If  retailers  choose  to  give 
away  all  or  nearly  all  their  profits  to  purcha- 
sers of  their  goods,  whatever  these  goods  may 
be,  we  cannot  understand  what  it  has  to  do 
with  the  men  who  sell  to  the  retailers,  nor 
why  they  should  be  asked  or  presume  to  act 
as  judges  or  umpires  by  charging  higher 
prices  to  reduce  the  profits  of  retailers, 
and  compel  them  to  keep  up  their  prices 
to  the  public  (i.  e.,  filching  from  Feter  and 
Paul  may  be  the  gainer.)  Nor  do  we  know 
by  what  right  the  wholesale  house  or  manu- 
facturer, having  once  sold  his  goods,  is 
deemed  to  have  a  voice  in  deciding  what 
profit  shall  be  placed  on  them  by  the  re- 
tailer; nor  that  it  should  be  asked  that  the 
large  purchaser  be  charged  exactly  on  the 
same  scale  as  the  smaller  purchaser.  These 
are  each  in  contravention  of  sound  princi- 
ples; is,  in  fact,  doing  evil  that  good  mav 
come, — which  it  probably  never  will  in  such 
a  connection. 


HARDWARE. 
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ENTERPRISE. 

It  is  the  enterprising  business  man  who 
succeeds,  and  the  application  of  the  term  to 
a  merchant  is  about  as  high  a  compliment 
as  a  newspaper  man  can  pay  him,  hence  the 
common  use  of  the  word  in  newspaper  col- 
umns in  notices  of  local  business  men.  Yet, 
how  few  men  deserve  to  be  called  enterpris- 
ing. The  word  means  :  "  Bold  or  forward 
to  undertake  ;  resolute,  active,  or  prompt  to 
attempt."  We  question  whether  ten  per 
cent,  of  the  retail  tradesmen  of  even  this 
pushing,  active  nation  deserve  the  appella- 
tion, for  the  majority  are  too  much  inclined 
to  jog  along  in  well-marked  ruts,  never 
attempting  anything  novel,  but  waiting 
instead  for  some  enterprising  dealer  to 
make  a  trial  of  new  goods  or  new  busi- 
ness methods.  Enterprise  will  redeem 
many  shortcomings  and  mistakes  in  busi- 
ness. Even  if  loss  does  attend  the  intro- 
duction of  some  special  article  or  of  some 
new  way  of  attracting  public  attention, 
it  is  sure  to  be  more  than  balanced  by 
successes  with  other  articles  and  other 
methods.  Thit  enterprise  is  quite  a  rare 
quality  in  many  branches  of  the  retail  trade 
becomes  obvious  in  a  brief  glance  at  the 
advertising  pages  of  any  country  news- 
paper. It  would  seem,  as  a  writer  in  one  of 
the  magazines  for  this  month  observes,  that 
the  general  run  of  country  merchants  feel 
that  enterprise  in  advertising  is  a  violation 
of  modesty,  hence  when  they  do  contract 
for  space  in  their  local  journal,  it  is  not  uti- 
lized as  it  should  be,  their  announcements 
being  so  seldom  changed  that  oftentimes 
winter  goods  are  advertued  in  the  early 
part  of  the  summer,  and  vice  versa.  They 
are  apt  to  look  upon  the  shrewd  dealer  who 
does  properly  utilize  his  newspaper  space  as 
a  sensational,  theatric  sort  of  fellow  who 
violates  all  the  canons  of  good  taste,  but  the 
chances  are  ten  to  one  that  they  will  in  time 
follow  his  example  in  advertising  and  in 
other  respects.  But  in  the  meantime  the 
exceptional  dealer  catches  the  bulk  of  the 
trade,  even  if  his  business  methods  do  at 
times  savor  of  the  circus  and  the  peripatetic 
tooth-powder  and  quack  medicine  vendors. 
It  is  at  the  store  of  the  enterprising  dealer 
that  novelties  are  to  be  had  some  time  be- 
fore less  sagacious  rivals  gather  sufficient 
courage  to  put  them  in  stock,  and  the^e 
make  trade,  besides  paying  good  profits,  for 
when  certain  goods  are  only  to  be  got  at 
one  establishment  in  a  town  the  public  is 
forced  to  patronize  it,  and  the  proprietor  is 
enabled  to  obtain  any  price  in  reason. 

When  a,  dealer  continually  bewails  the 
dulness  of  trade,  he  may  be  set  down,  with- 
out much  chance  of  one's  going  astray,  as 
lacking  in  enterprise,  for  the  enterprising 
merchant  is  too  busily  employed  in  devising 
means  of  stimulating  trade,  and  in  carrying 
them  out,  to  find  time  for  complaints  on  that 
score.  When  all  has  been  accomplished 
that  can  be  in  the  direction   of  advertising, 


and  in  securing  tempting  novelties,  the  en- 
terprising dealer  directs  his  attention  to  the 
improvement  of  his  service,  to  the  renovation 
of  the  store  and  the  arrangement  of  goods. 
Or,  more  correctly  speaking,  we  should  say 
that  he  has  all  of  these  things  in  view  con- 
tinually, and  the  work  in  each  direction  is 
carried  on  at  the  same  time.  Necessarily 
his  time  is  too  much  occupied  for  complaints 
of  dull  times  to  be  heard  from  him.  To  put 
the  elements  of  business  success  in  brief,  the 
famous  saying  of  the  French  revolutionist, 
Danton,  may  be  paraphrased  :  Enterprise  ; 
enterprise  ;  always  enterprise. — Merchants' 
Review. 


DON'T  DEPEND  ON  LUCK. 

There  is  too  much  of  a  tendency  among 
people  to  ascribe  the  success  or  failure  in  lite 
to  the  caprice  or  partiality  of  fortune. 
Whether  one  succeeds  or  fails  an  explana- 
tion is  always  ready  that  the  condition  is 
due  to  luck.  Luck  to  such  people  seems 
everything,  and  a  man's  endeavors  to  im- 
prove amount  to  nothing  unless  the  wheel  of 
fortune  throws  in  his  path  that  which  by  no 
possibility  he  could  earn.  Observation  shows 
that  these  devotees  of  the  luck  system  make 
it  an  excuse  for  their  indolence  and  non-pro- 
gressiveness.  In  their  superficial  manner  of 
looking  at  events  they  have  neglected  those 
obvious  conditions  which  a  more  close  exam- 
ination would  have  revealed  as  the  true 
cause  of  any  person's  condition. 

Thus  two  young  men  may  start  in  life  with 
apparently  equal  abilities  and  prospects. 
One  will  succeed  in  amassing  a  competence, 
while  the  other  barely  manages,  as  the  say- 
ing is,  to  keep  soul  and  body  together.  If 
the  course  of  life  followed  by  these  two  men 
is  closely  studied,  the  result  to  which  each 
has  come  will  be  seen  to  be  due  to  the  effort, 
or  lack  of  effort,  shown  by  each,  and  there 
would  be  no  recourse  to  luck  to  explain  the 
difference  in  their  conditions.  It  will  pro- 
bably be  found  that  one  valued  present  ease 
and  pleasure  too  much  to  make  any  sacrifice 
for  the  future;  he  lived  only  for  the  good 
each  day  might  bring  him.  As  time  passed 
and  he  compared  his  condition  with  that  of 
the  other  man,  then  it  was  that  his  failure 
was  laid  to  luck,  and  the  success  of  the  other 
to  the  same  convenient  term. 

WThile  there  may  be  many  strange  events 
in  men's  lives,  which  seem  to  need  chance  as 
an  explanation,  it  will  generally  be  found 
that  each  individual  has  been  the  arbiter  of 
his  own  fortune.  It  is  a  failing  of  human 
nature  to  shift  responsibility  upon  others; 
and  from  the  time  of  the  man  who  said  the 
woman  did  it,  down  to  the  present,  the  same 
sort  of  excuse  is  rendered.  And  in  the  moral 
world  the  same  scapegoat  system  is  practiced, 
and  many  a  sin  is  laid  to  the  devil  by  those 
who  need  not  go  outside  of  themselves  for 
the  true  source;  they  desire  to  do  bad  deeds, 
but  did  not  care  to  shoulder  the  responsi- 
bility. No  doubt  thousands  of  people  pass 
through  life  dissatisfied  with  themselves  and 
blaming  fate  for  what  they  themselves  are 
responsible  for. — St.  Louis  Grocer. 


EXCESSIVE  COAL  OIL  STOCK. 

Before  the  Hamilton  police  magistrate  on 
the  ist  inst.,  Constable  Hunter  prosecuted 
Andrew  Watson,  who  has  a  shop  on  King 
William  street,  for  a  violation  of  the  fire  by- 
law in  having  more  than  sixty  barrels  of  oil 
on  his  premises.  The  constable  said  he 
found  two  barrels  of  benzine  ;  fifty-six  barrels 
of  coal  oil  were  stored  on  the  ground  and 
twenty-nine  barrels  were  above  them. 

Lawyer  Carscallen  asked  to  have  the  case 
adjourned  as  the  City  Council  had  passed  a 
resolution  recommending  that  the  markets, 
fire  and  police  committee  consider  the  ad- 
visability of  amending  the  by-law  allowing 
eighty-five  instead  of  sixty  barrels  to  be 
stored.  "  I  don't  know,"  said  he,  "  if  the 
committee  will  accept  the  suggestion.  The 
dealers  say  sixty  brarels  is  a  car  load." 

The  magistrate — I  will  fine  him  now,  be- 
cause if  an  accident  occurs  I  will  be  blamed 
for  not  enforcing  the  law. 

Lawyer  Carscallen — I  ask  you  not  to  do 
that  until  you  see  what  the  committee  will 
do. 

The  magistrate  fined  the  defendant  $20, 
which  will  not  be  enforced  if  the  committee 
amends  the  by-law. 


SAGE  ADVICE  TO  DEALERS. 

The  live  wide-awake  merchant  does  not 
buy  all  his  goods  from  traveling  salesmen, 
but  visits  the  large  jobbing  markets  at  least 
twice  a  year.  Wisely  these  western  mer- 
chants pursue  this  policy,  and  they  are 
already  beginning  to  pay  their  autumn  visit 
prior  to  fall  trade  in  larger  number,  perhaps, 
than  ever  before  to  the  Minneapolis  and  St. 
Paul  jobbing  houses.  It  is  useful  and  bene- 
ficial, both  to  the  retail  merchant  and  to  the 
jobber,  that  the  former  should  visit  the  house 
where  he  does  most  of  his  buying.  Personal 
intercourse  establishes  trade  relations  on  a 
firmer  and  more  intelligent  basis,  and  more 
consideration,  other  things  being  equal,  is 
likely  to  be  shown  from  each  to  each,  when 
personal  acquaintance  is  a  factor.  The 
chances  for  undue  exactions  and  unfortunate 
misunderstandings  are  largely  eliminated 
by  such  intercourse.  We  are  glad  to  note 
that  the  northwestern  merchants  are  recog- 
nizing the  truth  of  these  statements  and  that 
their  visits  each  year  are  becoming  so  much 
more  numerous.  There  is  another  factor 
which  ought  not  to  be  ignored  in  this  matter 
and  that  is  that  the  retail  merchant  buys  to 
better  advantage  (we  do  not  refer  so  much 
to  prices  as  to  some  other  features  of  buy- 
ing), when  he  buys  directly  in  the  house,  and 
it  is  a  duty  that  the  buyer  owes  not  only  to 
himself  but  to  those  who  give  him  credit 
that  he  should  buy  to  the  best  of  his  ability. 
—Ex. 


Every  line  of  goods  embodies  a  history  and  a 
cience  wortli  years  of  study  to  understand. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 
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HARDWARE. 


SALES   MADE  OR   PENDING. 

The  hardware  stock  in  the  estate  of  Chip- 
man  Bros.,  Halifax,  was  sold  to  A.  M.  Bell. 

J.  N.  Dauphinee,  tinware  dealer,  Lunen- 
burg, N.S.,  advertises  his  business  for  sale. 

G.  R.  Gilroy,  general  merchant,  Holstein, 
Ont.,  has  sold  out  to  J.  H.  Richards  &  Co., 

J.  Sinclair  &  Son's  crockery  and  glassware 
stock,  Toronto,  are  advertised  to  be  sold  on 
the  15th  inst. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Phillips  &  McKean,  brass-founders,  Que- 
bec, have  dissolved. 

Young  &  Hopkins,  general  merchants. 
Hartney,  Man.,   have  dissolved. 

Busche  &  Lajeunesse,  grocers  and  hard- 
ware  dealers,   Walkerville,  Ont.,  have  dis- 
solved, J.  E.  Lajeunesse  continuing. 
REMOVALS  AND   DEATHS. 

James  J.  Grieve,  senior  partner  in  the  firm 
Blaine,  Johnson  &  Co.,  general  store,  etc., 
St.  John's,  Nf  I'd  is  dead. 
FIRES. 

The  Newfoundland  Consolidated  Foundry 
Co.  (limited),   St.  Johns,  N.F.,  is  burnt  out. 
Insured. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

Louis  Giroux,  general  merchant,  Berthier, 
Que.,  has  assigned. 

Adolphe  Methot,  general  merchant,  St. 
Roch  des  Aulnais,  Que.,  has  assigned. 

Demand  of  assignment  has  been  made 
upon  P.  O.  Lariviere,  manufacturer  of  var- 
nish, Cote  St.  Louis,  Que. 


ORCHARD  BEACH  LETTER. 

Old  Orchard,  Maine,  U.  S.  A. 

September,  1891. 

Were  you  ever  at  the  seaside  in  Septem- 
ber ?  It  is  the  most  delightful  time  in  the 
whole  year  for  calmness  and  repose.  Of 
course,  the  vast  number  of  guests  have  de- 
parted, leaving  but  a  few  stragglers,  and  the 
fresh  ai  rivals  are  "  few  and  far  between,"  In 
September,  one  will  get  the  pick  of  the  choice 
rooms  at  a  moderate  rate  in  the  few  hostel- 
ries  which  are  still  open  at  this  season  of  the 
year.  Several  annoyances  are  missed  dur- 
ing "  mild  September."  No  large  invasions 
of  excursionists  from  the  manufacturing  dis- 
tricts, not  that  we  begrudge  the  poor  toilers 
a  day  at  the  seaside;  there  is  room  tor  all  on 
Old  Orchard's  incomparable  beach,  but 
crowds  bring  noise  and  clamour.  The  shout 
of  the  peanut  vendor  is  hushed.  The  solici- 
tations of  the  photograph  man  "  take  yer 
picture,  Sir  !  Ocean  back  ground,  mento  ev 
yer  visit"  are  heard  no  more.  The  merry- 
go-round  has  hied  off  to  pastures  new,  and 


the  Indian  medicine  fakir  who  has  been 
yelling  out  that  his  decoction  was  good  for 
"  every  ill  the  flesh  is  heir  to"  has,  to  mis- 
quote Longfellow,  "  packed  up  his  traps  like 
an  Arab  and  slowly  meandered  away." 

Where  all  this  gypsy-like  tribe  wander  to 
is  hard  to  tell.  The  writer  has  had  many 
a  chat  with  them  behind  the  scenes,  now 
that  the  season  is  over.  Some  follow  the 
various  fall  fairs.  Others,  if  they  have  a 
good  season,  take  a  rest,  but  the  large  ma- 
jority will  be  found  in  the  Florida  resorts 
during  the  winter  season. 

The  signs  over  the  restaurants  are  a  study 
in  themselves.  In  English  seaside  resorts 
you  will  notice,  posted  up  : 

HAM  &  EGGS  ! 

SANDWICHES  !  ! 

TEA  &  COFFEE  !  !  ! 

LEMONADE! 

GINGER  SNAPS! 

At  the  Yankee  resorts  the  signs  proclaim- 
ing the  good  things  are  briefer.  Thus,  on  a 
sign  board  at  Prout's  Neck  we  observed  as 
follows  : 

CLAMS. 

PIE. 

BEANS. 

POP.! 

Surely  here  is  a  range  that  would  suit  the 
most  delicate  palate.  The  savory  clam,  the 
inevitable  pie,  accompanied  by  the  high- 
toned  Bostonian  bean,  washed  down  by  all- 
filling  pop. 

Turning  from  the  thunderings  of  the  ever- 
moving  sea,  there  are  many  nice  excursions 
inland  where  the  pine-scented  air  of  Maine, 
aptly  called  the  Pine-Tree  State,  will  be 
found  equally  as  invigorating  as  the  breeze 
from  the  ocean.  Saco  Biddeford  and  Bidde- 
ford  Pool  are  interesting  places  to  visit  in 
the  neighborhood,  whilst  a  whole  day,  or 
even  a  couple  of  days,  can  be  profitably 
spent  in  Portland,  and  in  touching  at  the 
several  islands  in  Casco  Bay. 

Portland  is  a  beautiful,  well-ordered  city 
of  about  40,000  inhabitants,  clean  and  pret- 
tily situated.  Here  are  two  lead  and  color 
works,  several  jobbing  hardware  houses  and 
some  first-class  retail  builders'  hardware 
establishments.  The  house  furnishing  shops 
seem  to  pay  a  great  deal  of  attention  to  a 
fine  class  of  hollow-ware  and  kitchen  uten- 
sils generally,  making  a  good  window  dis- 
play of  these  articles  of  domestic  utility. 

A  combination  controls  the  sale  and  price 
of  white  lead  for  painting,  and  it  retails  tor 
about  two  dollars  per  100  more  than  in 
Canada.  The  best  grades  of  ready-mixed 
paint  sells  over  the  counter  at  $1.50  per 
gallon  wine  measure.  Competition  is  keen 
here  as  elsewhere,  but  the  Americans  will 
pay  a  fair  price  for  a  good  article. 

The  Grand  Trunk  Railway  has  contributed 
in  no  small  measure  to  the  building  up  of 
Portland.  The  citizens  appreciate  this,  and 
Canadians  receive  a  warm  welcome  at  all 
hands.  W.  H.  E. 


THE   FIRST  ALUMINUM   BOAT  ON 
THE   LAKE   OF  ZURICH. 

Our  beautiful  lake  will  now  be  celebrated 
the  world  over  as  the  birthplace  of  the  new- 
est invention  in  ship  building.  It  will  be 
remembered  that  the  first  naptha  launch 
was  launched  on  our  waters  ;  a  little  while 
since  the  first  electric  boat  likewise  made  its 
maiden  voyage  ;  and  now  a  third  achieve- 
ment has  eclipsed  the  others,  the  first  alu- 
minum boat  in  the  world  breasts  the  waves 
of  our  lake.  This  was  made  at  the  expense 
of  the  "Aluminum  Gesellschaft  Neuhausen," 
of  Escher,  Wyzz  &  Co.,  was  launched  only  a 
few  days  ago  and  has  already  been  sent  to 
the  Frankfort  Electric  Exhibition. 

Accepting  a  kindly  invitation  of  the  builder 
we  made  an  excursion  in  the  brand-new  boat, 
and  so  can  testify  to  its  qualities.  It  resem- 
bles in  appearance  and  size  the  small  naphtha 
launches,  of  which  it  has  also  the  shape  and 
the  motor ;  the  sole  change  in  the  latter 
being  an  arrangement,  by  which  the  flame 
can  be  kept  up  while  the  boat  is  at  rest. 
One  seeing  the  boat  in  motion  would  not 
have  the  slightest  thought  that  there  was 
anything  new  about  it  ;  only  on  near  ap- 
proach would  it  be  seen  that  the  boat  was 
not  painted  gray  but  was  made  of  a  white 
shining  metal.  Inside,  everything  has  this 
silver  white  color,  except  a  few  wooden 
articles.  The  seats,  the  gunwales,  the  hand 
rails,  even  the  "Kamin-tube"  is  made  of 
aluminum,  which  in  the  latter  case  is  pol- 
ished, looking  like  pure  silver. 

Not  only  these,  but  the  rudder,  the  tiller 
ropes,  even  the  machine  castings  are  made 
of  aluminum.  The  latter  alone  weighs  260 
lbs.,  while  the  whole  amount  of  aluminum 
used  is  550  to  600  lbs.  (Costing  about  $1.75 
per  lb.)  Adding  to  this  the  wooden  parts, 
the  copper  cylinder,  a  mass  of  tubing,  part 
copper  and  part  cast  iron,  the  iron  anchor, 
the  weight  of  the  whole  boat  is  about  970 
lbs.,  while  the  usual  naphtha  launch  of  wood 
and  iron  of  like  size  (2  H.  P. — holding  8-12 
persons)  weighs  at  least  1320 — 1760  pounds. 

Also,  this  boat  gets  over  10  Kilometers  an 
hour,  while  the  usual  naphtha  launch  scarce- 
ly makes  9.  This  speed  of  10  Kilometers  per 
hour  has  never  before  been  reached  by  a 
boat  of  like  size  and  with  a  like  motor,  and 
this  advantage  of  aluminum  will  naturally 
be  applicable  for  larger  boats  and  attract  the 
attention  of  ship  builders. 

But,  another  fact  will  also  recommend  the 
aluminum  boat,  i.  e.,  its  different  parts,  par- 
ticularly its  shell  (which  is  of  aluminum  plate 
of  1.5  m.  m.  thickness,  and  3  m.  m.  thick  un- 
der the  motor)  and  its  gunwales  will  not  rust, 
even  when  unprotected  by  any  coating.  Al- 
uminum does  not  rust.  It  keeps  its  color 
and  only  needs  to  have  the  dirt  and  grease 
rubbed  off  from  time  to  time. 

The  metal  is  obtained  from  alumina  by  the 
electric  current.  The  aluminum  Gesellschaft 
at  Neuhausen  is,  as  well  known,  the  first 
works  in  Europe  to  make  aluminum  by  elec- 
tricity. 

As  this  boat  dances  on  the  waves,  it  owes 
its  very  existence  to  water,  for  it  is  the  pro- 
duct of  the  tossing  waves  of  the  Rhine  made 
useful  by  the  skill  of  man.  We  can  be  for- 
given for  looking  with  satisfaction  on  this 
latest  product  of  Swiss  industry,  and  for  see- 
ing in  the  future  all  our  streams  and  cascades 
turned  in  this  way  to  a  useful  end. — Neue 
Zuricher  Zeitung. 
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CUTLERY--Good  knives,  good  value      See 
our  samples  and  prices. 

SPOONS — Our  -'African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &  CO., 

445  St.  Paul  St.,  18  Front  St.  West, 


MONTREAL. 


TORONTO. 


Send  for    Catalogue  and  Price 
IAst  to 


Mfrs.   of  Set,    Cap    and   Special 
"  rem.  Studs,  Finished  Nuts,  &c. 


The  John 


Plate  Range. 

The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BY  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS   OF 

Salt  Glazed 

Vitrified  Sewei   Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


F.  E.  DIXON   &,   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Beltinc 

70  King  St.  East,  Toronto. 


Special  attention  to    Correspondence   and   Mail 
Orders.     Mention  this  Journal. 


BROKERS 

AND 

COMMISSION  MERCHANTS 


IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


Q  A  "\X7"Q  CIRCULAR,  Shingle,  Re  sa 
K3X\.  VV  O      Drag,  Gang,  Cross-cut,  etc. 


sawing, 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 


Are  the  best  in  the  World. 


Trade 


«x> 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGHll.Wellington,  Grey  Nun  and  Youville  ets 

MONTREAL. 
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HARDWARE. 


The  Gardner  Steel  Sash  Ribbon 

AND   PULLEYS. 


See  the  working  samples  of  above  on  ex- 
nibition  in  the  main  building  of  Toronto's 
Great  Fair. 

GARDNER  SASH  BALANCE  CO., 

No.  8  Ycmge  St.  Arcade,  Toronto. 


"  VECTI8 " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


OAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE  t  M       -mmr      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc,    Etc. 

Manufacturers,  Wholesale  and  Eetail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogu-s,  price-lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  he  taken  of  old 
lists  or  catalogues, 

We  shall  be  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "Lightning"  Ioe  Cream  Freezer 


CURHEflT    JVTAHKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes        4  50    4  75 

IX  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  121x17         4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

jVo(e.  —Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 61    7 

26        "     7j    7i 

28        "     7}    8 

Iron  and  .Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  05    2  10 

Refined      "               "             ■•  2  45    2  55 

Horse  Shoe  "                        ..  2  50    2  55 

Band               "                          ..  2  50    2  65 

Hoop               "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  2a 

Machinery , 3  00    a 125 

Best  Cast  Steel,  per  lb 0  131  0  14 

'iussian  Sheet        "       0  10*  0  12 

Tank  Plates 2  00    2  25 

Roiler  Rivets 4  60    5  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch  15 

Boiler  Plate. 

\  inch $2  45 

5-16  "     2  35 

I     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2},  3 

22  to  24      "      2J,  3 

26  "      3,    31 

28  "      31,31 

Canada  Plates. 

Blaina i  bright  3  10    3  15 

Abercarne  3  20    3  25 

Iron  Pipe. 

Wrought  60  tc  62*  P-c-  dis- 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60 to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5J 

26  gauge,  "       5J,  5} 

28      "  "        51,5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "  51,51 

28      "  "  51,5| 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

chain. 

Proof  Coil,  3-16  inch,  per  lb 7 

1       'I  "       §} 


5-16 

% 

7-16 

y, 


« 


71 
61 

6 
53 

51 
;  H 
3  60 
3  50 
5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

y  ards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  J  in  .  SO  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  ul    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05}  0  051 

Zinc  Sheet. 

5cwt  casks 0  06f  0  06j 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  151  0  16 

Other  makes"    0  14j  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground. 

in  oil,  25  lb.  irons,  per  lb 51   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    41 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  1  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Sta»  Jard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     Oil 

Golden  Ochre    0  06 

French      "        ...005 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.D.S.) "  "      3  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      3  25 

American      "  "      2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  081 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  18 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "        0  90 

No.  1  Carriage  "        150 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  60    0  61 

Boiled        "       0  63    0  64 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  per  lb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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IIAKDWAKK. 

Ammunition—  Cartridges. 

Rim  Fire  Pistol, (lis. 40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50 and  10 
Kim  Fire  Military,  net  list.  Ainer. 
Central  Firo  Pistol  &  Bine,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Snot   Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  T/t  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  $1  00 

Anvils. 

I'er  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour'8,  discount 50, 50  and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "          each   5  50  6  50 

Post  Hole, Vaughan's,  each.  1-35    160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  C  65  1  59 

Pegging,                  "          ....  0  65  1  25 

Brad,                        "          ....  0  85  1  60 

"  handled                        ....  3  60  7  30 

Saddlers'.              "          ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross   6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hani. 
Brass.   60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  40  to  40  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz..   5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,   list   45,   47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47  J  to  50  per  cent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,           per  doz   0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  and  5  pel 

cent.  dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    1  75 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  percent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per   doz,,  dis.  37$  per  cent. 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Batts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 

World  '         

Daisy,  "         

Star,  "         

Crown  Jewel,  per  doz 

Grand  Rapids,       "        30  00    33  00 

Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "         dis.50pc   )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  l  io 

Napanee         "  l  io 

Chalk. 
Carpentecs'  Colored,   per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01i  0  01$ 

Red : 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


.  22  50 

.  21  75 

.  24  00 

.  18  00 

.  29  00 

Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Cofl'ee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,   perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   170 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 

Horse    Kasps,    Kearney   &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

Horse  .Rasps,  dis.  45  p.c.  Amer  I  W-n  „„„ 

50  p,c.  Can.  }  Mellers 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges— Marking,  Mortise,  etc. 
Stanley's,  dis.  50,  55 p.  c 

Wire  Gauges 
Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size          Per         Per  Per      Per 

United         50  ft      100  ft.  50  ft.  100  ft. 
inches. 

16  to  25           1.45          2.80  2.15 

26  to  40           1.55          3.00  2.45 

41  to  50                           3.40  5  30 

57  to  60                           3.70  5  80 

61  to  70                            4.00  6  30 

71  to  80                              4.20  7  40 

81  to  85                            4.50  8  40 

86  to  90                             5.40  10  00 

91  to  95  n.5o 

96  to  100  13.65 


Pitkington. 


Ordinary 
1st  break  .. 
2nd 
3rd 
4th 
5th 
6th 
7th 


93  65 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break 

2nd 
3rd 
4th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 

5  90 

50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

4  65 


Glue  Pots. 

Tinned,    each   0  30 

Enamelled"     0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 100    3  50 

Store  door    "     l  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel 

Firmer       per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c. 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"  Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  l  13    i  80 

Gate,  Clark's l  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Perdoz.  pairs 

Spring   i  50    3  50 

"    Shepard's  Niagara    1  75    l  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pe» 
cent. 

Planter  doz  4  00  5  00 

Hooks—  Cast  Iron 

Bird  Cage,    perdoz  0  50  110 

Clothes  Line,    "         0-27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     1  00  3  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks   and    Staples,   Can 
dis.  35  to  37$  per  cent. 


HEADQUAETEES 

for 

Breech  Loading  Shot  GrTLIlS,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "  Caribon  &  Co. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN.  KENNEDY  &  CO..  London,  Ont. 
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HARDWARE. 


vVrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  bO    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent.  ,, 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes. 

Per  keg 3  60    3  75 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7*  per  cent.  dis.  ofl 
new  list.  „  .„    .  ., 

Copper,  "        ..     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 1  bu    4  10 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  ..  2  75  3  -w 
Bronze,  Gem,  "  •■••  6  00  9  00 
Lava  "  •••■  8  75  10  00 
Shutter,  porcelain,  F.  &  ' 

L   screw,  per  gross »1  30    4  uu 

Ladles. 

Melting,  per  doz 170  4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz  2  20  o  60 

Galvanized,  \f  3»* 

Ki^X'                    "  4  00  4  50 

All  gla8^8                    "  1  20  1  30 

Lines. 

FUh^pergross  ........   ;  1  05  2  50 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33%  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  100    ^ 

Eagle,  dis.  per  cent,  15  to  17*  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  * 

Carp't'rs',  hickory  1  *>    |  '? 

Lignum  Vita  3  85    5  00 

Caulking,  each 1  60    *  w 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent       20       25 
Canadian,  37*  to  40  per  cent. 

Home,  each ••••• 

Mincing  Knives. 

Amenoan,  per  doz *2    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cect 

Nails. 
Cut,  3   in.   and   upwards, 

per  kee  base,  price „       j 

Brads  &Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to.  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-   ^    t  qq 

Diamond .' ." ' •' •' ' •' •' '  •' •' •' •'  ■'  •  •' •' •  12  °°  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15*    16 

Carbon  Safety       "     0  18    0  1° 

Canada  W.W.  "     0  20 

American  W.W.    " ....    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 

Oil   Can,    with    Pump, 

per  doz ,    19  50 

Zinc  and  Tin,  dis.  50,  50  and  10. 
Copper,  perdoz... ........     126    3  50 

Malleable,  dis.  25  per  ot. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

"^•KStt:::::::  5S  JS 

Pioks 
perdoz «<»    »00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

dis.  35. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  12*  to  15  per  cent. 
Bailey'sVictor,  dis.  12*  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37*,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62*  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 1  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3.       3* 
Sliding  Door,         "      ....  3*        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33*  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16 in.  and  larger..     8*  12* 

54,  5-16,  %  in 8|  12} 

3-16  in 1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13*     16 

Jute    "    ...        08       08* 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  'tis  37*  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,  per   quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  M orris,  dis  37*,  40  per 
cent. 

Kempshell's  dis.    40,   62*  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

Sausage  Stutters. 

Each 100    3  00 

Saws. 
Hand,  Disstons,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only 75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,   per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77*  per  cent.  dis. 
"      R.  H.      "      72*       "  " 

"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77*  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  "W.,  iapanned,  dis.  75  per  cent 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JStna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

SheaVes 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7*  per  cent. 

Shovels  and  Spades 
Canadian,  dis.   37*  per  cent,  to  49  p.c 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  2  00    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

"         *  and  *  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52*  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4*     4} 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  15 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  followinjg  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron.blued  ortinned,  dis.  42*pc 
Upholsterers"  dis.  42*  p.c 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails, dis.  25p.c 


0  06 

9 

..     0  13 

..     0  15 

..     0  50 

..     1  50 

..     0  10 

50    5  00 

Tape  Lines 
English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather 5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  dis  25  off 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.8.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newaouse,  dis.  17*.  20  per  cen 
Game,  H.  & N.,  or P.S.&W.,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "        2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12*  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb         0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       ...'.     """ 

"         Blue  ribbon   6' 14 

Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  braud. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50* 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw.perdoz 6  50  13  00 

Washer  Cutters. 
Per doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  12*  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  oopper  7* 
p.c.  dis. 

Market,  tinned  per  lb  0  04*0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06*0  06* 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  65 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04*  0  04} 

Ditto  Glidden  2  point  0  04*  0  04} 

Galv.  Steil,  plain  twist  ..    0  04*  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04*  0  04} 

Staples 0  04* 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.lOOsq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37*  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne,  dis.  30  to  32ip.  c. 
Diamond,  dis.  33*,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  00 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's   "     eaoh 340 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Oo.,  6  Wellington  Street  We»t,  Toronto. 


HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


TRAVELLERS 

SHOULD  SEND  25C.   FOR 

DRUM  TAPS" 


ii 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


British  Plate  Glass 


FROM  STOCK  OK  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTUREBS    OF 

Art  Stained  Glass  for  Every  Purpose, 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


SAW  YOUR 


ADVERTISEMENT! 


IN  THE 


HARDWAR 


S.i!ll!IIMII!!niiffill!lllll!l.;illl!l!M!!llll!8l 

When  writing  to  our  advertiser    please  inclose 
the  above. 


ASK  FOR  and  see  that  you  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


Members  of  the  White  Lead  Association  of  Canada. 


Montreal,  P.Q. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.     Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies  of  insects    to    fry   and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &1C0., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Torontoland  Winnipeg. 


TULLOCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil. 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 

|\|  „  B  m—  Correspondence  invited  from  Canadian 
firm?  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST,  LAWRENCE  FODNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 
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Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  irr 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 


-AND- 


U 


DOMINION  " 


BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDCE  CO,  LTD, 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  Sec> 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


;ag»aBi 


M/\RK 


KINK  PROOF  HOSE. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  an? 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  riON  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,       -       -       TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Broomsv 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  I 


.  SEPT.  19,  '91 


KKft 


FJ 


2.00  a  Year. 

lO  Cents  a  Copy 
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E    ORGAN   OF 

WROUGHT 
CAST 

11     STAMPED 
5HEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO  ONTARIO. 


HARDWARE. 


PUHlTAri  OW$E 


Write  for  Illustrated  Price  Lists  and  Discounts. 


LIMITED. 

General  HARDWARE       Merchants- 

32  King  St.  East,  -  TORONTO. 


ll/hjO    DEAL    1  [S/     QROeERIES" 


SHOULD    SUBSCRIBE 
if 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHE 

AND     SPUN    METAL    TRADES. 


PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 


Vcl.  3. 


TORONTO,  SEPTEMBER    19,   1891 


No.  38 


j.  B.  Mclean, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THE  J.  I.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFFiCE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5  St.  FrancolsXavierSt. 
G.  Hector  denies,  Manager. 

NEW  YORK  OFFICE  :     Room  106,  Times  Building, 
Roy  V.  Somerville,   Manager. 


MANY-SIDED  COMPETITION. 

The  term  "competition"  is  common  enough 
in  trade  parlance  to  be  understood.  Yet  its 
use  in  trade  has  tended  to  specialize  the 
meaning,  and  narrow  it  down  to  the  ex- 
pression of  but  one  form  of  competition. 
There  are  many  traders  to  whom  the  word 
suggests  no  other  effect  but  that  of  grading 
down  prices.  Competition  with  them  means 
a  strife  in  which  opposing  dealers  vie  with 
each  other  in  the  one  sole  matter  of  prices. 
That  is  a  wrong  idea  of  what  competition 
means,  and  that  narrow  acceptance  of  the 
word  is  probably  responsible  for  much  of  the 
evil  of  price-cutting.  If  traders  more  gener- 
ally recognized  that  they  could  compete  in 
many  other  ways  than  by  that  of  low  prices 
there  would  be  less  sacrifice  of  profit  to-day 
and  more  solvency  in  trade.  It  is  equally 
true  that  the  excesses  of  competition  would 
be  less  heard  of,  as  they  cannot  be  practised 
to  so  mischievous  a  degree  in  other  forms 
of  the  principle  as  in  that  of  price  warfare. 
The  benefits  of  it  are  also  more  obvious  in 
nearly  any  other  mode  of  manifestation. 

Take  the  competition,  for  example,  in 
which  one  neighbor  trader  undertakes  to 
cope  with  his  rival  as  a  stock  keeper,  or 
store  dresser.  Where  a  trader  goes  in  to 
cast  his  competitor's  attractions  into  the 
shade,  he  makes  use  of  a  means  in  which 
there  are  both  utility  and  beauty  as  resources 
of  attraction  to  customers.  He  will  thereby 
certainly  draw  some  trade.  And  the  tax 
upon  his  inventiveness  and  versatility  will  do 
him  good,  will  educate  him  as  a  shopkeeper, 


whereas  the  tax  upon  his  profits  in  a  price- 
competition  very  seldom  builds  him  up 
financially  or  morally.  It  tends  to  pull  him 
down  morally,  and  to  accustom  him  to  look 
with  complaisance  upon  the  idea  of  forcing  his 
ditorscretotake  50c.  or  thereabout  on  the  dol- 
lar. But  the  dealer  who  moves  steadily  upon 
his  opponent's  custom  along  the  line  of  com- 
petition in  store  attractiveness  is  pursuing 
a  course  that  is  healthy  in  all  its  effects. 
People  like  to  go  into  a  shop  beautified  by 
tasteful  arrangement,  freshened,  well  lighted 
and  attended  by  courteous  salesmen.  They 
like  the  pleasant  experience,  and  will  pay  a 
slight  tribute  in  the  way  of  an  addition  to 
prices  often  to  enjoy  it,  particularly  if  the 
opposing  dealer  keeps  a  very  disorderly 
looking  place. 

Pleasant  manners  are  another  respect 
wherein  traders  can  compete  with  each  other. 
The  public  are  not  always  after  material  re- 
turns for  their  money.  They  like  to  be  well 
treated,  they  value  considerateness  and 
courtsey.  The  store  keeper  ought,  if  not 
from  natural  disposition,  at  least  from  policy, 
aim  to  be  an  agreeable  man  to  meet,  and  to 
keep  agreeable  help  about  him.  He  will  be 
a  hard  rival  to  do  business  against  if  he  is 
such  a  man,  and  also  makes  a  study  of  the 
appearance  of  his  store. 

These  forms  of  competition  are  wholesome. 
They  benefit  not  only  the  man  who  practises 
them  but  all  the  trade  within  range  of  his 
influence.  An  instance  comes  to  mind  of 
a  trading  quarter  in  a  city  where  the  stores 
in  one  line  of  business  were  noted  for  the 
lack  of  taste  or  order  in  the  keeping  of  their 
stocks.  A  new  comer  opened  up  there  and 
made  a  specialty  of  tasteful,  often  varied  ar- 
rangement. In  a  few  years  the  effect  was  a 
complete  transformation  of  the  general  ap- 
pearance of  the  quarter.  Neatness  had  be- 
come epidemic,  for  it  was  found  to  pay. 
The  trim,  bright  well  kept  stores  that  are  to 
be  seen  to-day  are  the  very  antipodes  of 
those  that  were  there  before  the  new  comer 
came. 


ALUMINUM. 



At  the  recent  electoral  convention  in  Mon- 
treal there  were  showered  around  by  the 
hundred,  coins  about  the  size  of  a  silver  dol- 
lar, the  extreme  lightness  of  which  were  a 
surprise  to  everybody.  These  coins  were 
made  from  what  electricians  term  the  metal 
of  the  future,  Aluminum,  and  it  is  their  hope 
that  the  production  of  the  now  rare  metal 
will  be  so  cheapened  through  the  use  of 
their  own  particular  and  cherished  agency, 
electricity,  that  it  will  come  into  general 
use.  In  view  of  this,  therefore,  some  refer- 
ence to  the  past  production  of  the  metal 
may  be  apt.  Within  the  last  decade,  says 
the  United  Sates  census  office  bulletin,  elec- 
tro metallurgical  processes  for  obtaining 
Aluminum  have  become  the  favorite  subjects 
for  patents  with  inventors.  The  earlier  of 
these  was  the  Cowles  process,  established 
in  1885  which  is  at  present  confined  to  the 
production  of  Aluminum  Bronze.  The  pro- 
cess which  is  now  well  known  to  persons  in- 
terested in  metallurgy,  consists  in  passing 
the  current  from  a  powerful  dynamo  through 
a  mixture  of  aluminia  carbon,  and  pieces  of 
copper  contained  in  a  suitable  vessel  lined 
with  carbon,  through  the  ends  of  which 
vessel  the  large  terminals  of  the  dynamo  are 
inserted.  The  aluminum  is  reduced  by  this 
current,  in  the  ptesence  of  carbon  and  unite? 
with  the  molten  copper  to  form  an  alloy  rich 
in  aluminum.  This  alloy  is  afterwards  re- 
melted  and  enough  copper  added  to  it  to  re- 
duce the  aluminum  contents  to  the  propor- 
tions desired  for  the  aluminum  alloys  of  the 
desired  grades.  Besides  aluminum  bronze, 
ferro  aluminum  is  produced  by  exactly 
the  same  process,  except  that  iron  is  sub- 
stituted for  copper,  This  alloy  contain- 
ing from  five  to  ten  per  cent,  of  alu- 
minum is  used  as  a  vehicle  for  introducing 
aluminum  into  molten  iron  to  increase  its 
transile  strength  and  solidity.  The  extrac- 
tion of  aluminum  is  also  effected  by  dynomo 
electricity.     This  process,  which  is  now  in 


HARDWARE. 


active  operation  at  Pittsburgh,  consists  in 
forming  a  fused  bath  of  the  fluorides  of  alu- 
minum colcium  and  sodium  to  which  colcium 
chloride  is  subsequently  added,  in  a  suitable 
vessel  lined  with  carbon,  adding  alumina 
thereto,  and  then  seperating  the  aluninum  by 
the  current  from  the  dynomo  the  corbon  elec- 
trodes of  which  dip  into  the  bath,  the  process 
being  continuous  because  the  alumina  can 
be  renewed  as  it  becomes  exhausted.  The 
total  production  of  aluminum  in  the  United 
States,  in  1889,  including  that  contained  in 
alloys,  was  47,468  pounds,  with  a  total  value 
of  $97,335-  Its  cost  at  first  was  something 
like  $2  per  lb.,  but  it  is  said  that  this  has 
been  substantially  reduced  since  then,  50c. 
per  lb.  being  the  price  for  certain  extractions 
at  present. 


DEPRESSION  IN  CEMENT. 

Some  weeks  ago  reference  was  made  in 
these  columns  to  the  fact  that  there  were 
large  stocks  of  cement  in  Montreal,  while 
the  demand  was  of  such  a  kind  that  little 
improvement  might  be  looked  for.  Subse- 
quent developments,  despite  the  fact  that 
some  exporters  disputed  our  contentions, 
substantiate  them  pretty  well,  and  now,  we 
have  the  certainty  of  a  dull  market,  with 
large  stocks  a  ruling  factor,  and  dealers 
know  what  this  means.  In  fact  the  market 
is  an  extremely  weak  one,  and  the  condi- 
tions at  present  are  more  unfavorable  than 
they  have  been  for  a  long  period.  Stocks 
have  been  heavy  all  along,  as  we  have  said, 
but  recent  arrivals  have  accentuated  this,  for 
they  are  considerable,  and  are  all  going  into 
store.  Of  course  a  certain  quantity  is  al- 
ways carried  over,  to  meet  ordinary  wants, 
throughout  the  year,  but  in  the  present  in- 
stance it  is  held  to  be  more  than  sufficient. 
A  certain  quantity  will  be  required  for  cor- 
poration works  in  Montreal  this  fall,  but 
these  will  be  discontinued  in  the  course  of  a 
month  or  so  and  the  additional  supply  that 
the  contractors  will  take  is  not  expected  to 
be  great  as  they  have  supplied  themselves 
pretty  well  ahead.  In  this  case  there  is  only 
the  ordinary  demand  to  fall  back  on,  and  as 
building  operations  are  practically  discon- 
tinued during  the  cold  season  in  Eastern 
sections,  this  outlet  will  be  small.  There  is 
of  course,  the  Western  demand  to  be  satis- 
fied, but  a  considerable  quantity  of  stock 
has  come  this  way  this  season,  so  that  expec- 
tations are  for  a  dull  and  dragging  market 
in  Montreal  during  the  coming  fall  and 
winter.  At  present  values  are  nominally  un- 
changed in  the  absence  of  any  business  of 
consequence,  but  it  is  dollars  to  doughnuts 
that  substantial  shading  would  be  done  to 
secure  a  round  order. 


AT  THE  EXHIBITION. 

The  Exhibition  may  be  pronounced  a  suc- 
cess from  every  point  of  view.  It  was 
crowded  with  attractions  and  thronged  with 
spectators  every  day.  The  exhibits  were 
such  as  might  be  looked  for  in  a  yearly 
developing  institution  ;  they  illustrated  pro- 
gress not  only  in  an  industrial  way  but  also 
in  the  art  of  display.  Each  exhibitor  appa- 
rently vied  as  much  with  his  own  efforts  at 
past  fairs  as  with  those  of  his  fellow-exhibi- 
tors at  this.  So  many  students  of  effect 
could  not  fail  to  make  a  beautifully  diversi- 
fied spectacle.  Some  of  the  exhibits  have 
been  made  special  mention  of  below. 

Thos.  Davidson  &  Co.— The  tinware 
exhibit  of  Thos.  Davidson  &  Co.  in  the  main 
annex  is  one  which  attracts  the  attention  of 
both  the  merchant  and  consumer.  The 
goods  are  first  class  in  quality  and  finish, 
and  the  display  reflects  great  credit  on 
Messrs.  J.  R.  Webb  and  J.  L.  Marrow,  their 
travelers,  who  were  always  glad  to  answer 
the  hundreds  of  questions  asked  on  such 
occasions. 

Shurly  &  Dietrich — This  Gait  house 
made  a  pretty  showing  of  their  turnout  in 
the  main  building  just  to  the  left  of  the  en- 
trance to  the  art  gallery.  One  would  hardly 
know  how  it  is  possible  to  show  such  things 
as  saws  to  make  people  stand  as  people 
stood  for  ten  minutes  at  a  time  and  gazed  at 
circular,  bulk,  hand  and  all  kinds,  sizes  and 
shapes  which  the  firm  manufacture. 

Toronto  Silvep  Plate  Co. — This  firm 
showed  an  immense  case  of  their  plated 
goods  in  the  centre  of  the  main  building  on 
the  ground  floor,  and  had  some  striking 
pieces  of  goods  to  illustrate  what  can  be 
done  in  this  line  of  workmanship. 

E.  &  C.  GURNEY  Co. — In  their  pretty 
little  two  storey  building,  did  the  E.  &  C. 
Gurney  Co.  show  their  tasty  array  of  stoves, 
scales  and  locks.  On  the  floor  was  sten- 
cilled "John  Bull,"  in  a  hundred  different 
places.  This  is  the  name  of  their  famous 
stove.  Mr.  Geo.  Taylor,  a  very  popular 
young  man,  and  well  posted  in  the  business, 
did  honors  to  all  who  called,  paying  particu- 
lar attention  to  the  ladies  in  the  way  of  ex- 
plaining the  points  of  the  stove. 

C.  Wilson  &  Son— C.  Wilson  &  Son  had 
a  showing  of  scales,  trucks,  and  butchers' 
tools  in  the  annex  building. 

P.  D.  Dods  &  Co.— P.  D.  Dods  &  Co.. 
of  the  Island  City  Paint  Works,  Montreal, 
had  paints  of  all  colors  in  the  annex  building 
piled  about  six  feet  high  on  steps  so  as  to 
show  every  can. 

J.  F.  Pease  &  Co. — This  company  in  the 
annex  building  showed  their  patent  fine  pot 
for  furnace,  and  also  had  a  half  dozen  differ- 
ent kinds  of  furnaces  set  up  which  showed  to 
advantage. 

Rice  Lewis  &  Sons— Had  their  exhibit 
in  their  own  building,  next  to  the  press 
bureau.  They  always  have  something  at- 
tractive, and  a  neat  place  for  visitors. 


The  Stove  Building— The  McClary 
Mfg.  Co.;  Warden,  King&  Co.;  The  Toronto 
Radiator  Mfg.  Co.;  Bowes,  Jameson  &  Co.; 
all  had  a  big  display  of  stoves,  furnaces,  etc., 
of  every  description  and  of  the  latest  pat- 
tern. The  building  was  crowded  every  day, 
and  many  stoves  were  sold  by  each  com- 
pany. 

Spooner's  Copperine — At  the  west  end 
of  the  machinery  hall  the  best  babbit  manu- 
factured in  Canada,  copperine,  was  on  view. 
Machinery,  like  people,  have  to  be  kept  cool, 
and  Mr.  Spooner  is  always  ready  to  prove 
his  copperine  the  best  for  the  work. 

Simpson,  Hall,  Miller  &  Co. — With 
their  electro-plated  ware,  also  were  on  the 
ground  floor  of  main  building.  Their  knives, 
forks,  spoons  and  other  plated  ware  caused 
people  to  stop  and  look  at  these  fine  goods. 

The  Canadian  Rubber  Co. —  Had  a 
good  showing  of  their  goods  in  the  main 
building.  This  company  is  well  known 
throughout  the  country,  and  are  doing  a 
very  extensive  trade  in  rubber  belts,  hose, 
etc. 

The  Gutta  Percha  Rubber  &  Mfg. 
Co. — Had  on  exhibition  the  largest  belt 
manufactured  in  the  world,  viz.,  72  j£  inches 
wide,  10  ply,  25  lbs.  to  the  running  foot. 
They  also  manufacture  and  exhibited  lengths 
of  the  Maltese  Cross  brand  hose. 


IRON  CONSUMPTION. 

New  York  Tribune  :  It  was  a  British 
statistician  who  declared  that  the  consump- 
tion of  iron  was  the  best  test  of  the  civiliza- 
tion of  a  great  nation.  When  this  country 
began  protecting  its  industry  in  1861,  the 
British  consumption  of  iron  for  every  inhabi- 
tant was  nearly  three  times  the  consumption 
in  the  United  States,  namely,  172.91  pounds 
per  capita,  against  61.44  in  this  country. 
Now,  after  thirty  years  of  protection  here 
and  free  trade  in  Great  Britain,  the  con- 
sumption of  iron  in  the  United  States  is 
greater  than  in  Great  Britain  by  about  60 
pounds  for  every  inhabitant,  so  that  the  ex- 
cess of  consumption  in  this  country  over 
Great  Britain  is  now  about  as  much  as  the 
local  consumption  for  each  inhabitant  in  the 
United  States  thirty  years  ago  when  protec- 
tion began.  The  census  of  Great  Britain 
has  just  been  taken,  showing  a  slender  in- 
crease in  population  for  the  last  ten  years, 
but  the  increase  in  quantity  of  iron  consumed 
has  been  even  smaller.  During  the  last 
twenty  years  the  consumption  for  each  in- 
habitant in  Great  Britain  has  actually  de- 
clined 9.15  pounds,  while  the  consumption 
in  the  United  States  for  each  inhabitant  has 
more  than  doubled  ;  in  187 1  it  was  165.58 
pounds,  and  it  is  now  339.28  pounds. 

These  statements  are  based  upon  the  offi- 
cial reports  of  the  British  and  the  American 
iron  and  steel  associations  as  to  production, 
that  of  Great  Britain  last  year  being  7,875,- 
130  gross  tons,  and  that  of  the  United  States 
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9,202,703  gross  tons.  To  the  production 
the  decrease  of  stocks  in  Great  Britain  is 
added,  and  then  the  next  exports  of  pig  and 
manufactured  iron  according  to  British  offi- 
cial records  are  deduced.  But  in  this 
country,  because  the  more  accurate  statistics 
of  imports  are  not  prepared  for  the  calendar 
year,  the  accounts  have  been  made  up  for 
various  years  by  adding  to  the  domestic 
production  for  each  calendar  year  the  net 
imports  for  the  fiscal  year  ending  six  months 
later.  Thus  the  net  imports  during  the  fiscal 
year  which  has  just  ended  are  reckoned 
with  the  production  of  pig  iron  for  the 
calendar  year  1890.  Proper  account  is  also 
taken  of  the  increase  or  decrease  in  stocks 
on  hand  each  year.  This  mode  of  reckon- 
ing, usually  the  more  accurate,  happens  this 
year  to  make  the  consumption  about  4X 
pounds  per  capita  larger  than  it  would  have 
been  if  the  extraordinary  imports  of  tin 
plates  before  the  new  duty  went  into  eftect 
had  not  occurred.  But  with  the  correction 
on  that  account  the  American  consumption 
would  still  be  about  335  pounds  for  each 
inhabitant,  against  275  pounds  in  Great 
Britain. 

It  may  naturally  be  supposed  that  the 
great  difference  between  the  two  countries 
in  growth  of  consumption  of  iron  nas  been 
mainly  due  to  the  extraordinary  develop- 
ment of  the  railway  system  in  the  United 
States.  In  past  years  this  has  been  true  to 
a  large  extent,  as  a  considerable  proportion 
of  the  iron  used  in  this  country  was  required 
in  the  building  of  new  rail-roads.  But  during 
the  last  year  railroad  building  was  at  its 
lowest  ebb.  The  consumption  of  iron  in  that 
form  was  smaller  than  it  had  been  for  many 
years,  and  it  is  not  improbable  that  the  con- 
sumption for  all  railroad  uses  was  consider- 
ably smaller,  since  nearly  the  whole  railway 
system  has  now  been  relaid  with  steel  rails 
within  a  comparatively  short  time.  The 
really  wonderful  change  in  this  country  has 
been  the  enormous  increase  in  the  consump- 
tion of  iron  for  other  than  railway  purposes, 
and  it  is  this  increase  which  has  caused  the 
United  States  to  outstrip  Great  Britain  in 
this  particular. 

Great  Britain  sends  large  quantities  of  iron 
to  all  parts  of  the  world,  and  a  portion  of  it 
in  manufactured  forms,  it  is  true,  so  that 
from  the  manufacturing  point  of  view  the 
consumption  of  pig-iron  in  the  old  country  is 
considerably  greater  than  the  figures  above 
given  herein  indicate.  But  even  after  de- 
ducting only  the  pig-iron  export  from  Great 
Britain,  the  remainder  left  for  manufacturing 
use  in  that  country  last  year  was  nearly 
2,000,000  tons  less  than  the  quantity  con- 
sumed in  the  United  States  in  maufacture. 
But  the  true  test,  as  respects  the  prosperity 
and  welfare  of  the  people,  is  not  the  produc- 
tion for  shipment  to  other  countries,  but  the 
consumption  of  iron  and  steel  and  their  vari-  ' 
ous  products  in  maintaining  the  industries 
and  improving  the  dwellings  and  bridges  and 
the  roads  of  the  country. 


NOTES  TAKEN  ON  THE  ROAD. 

The  harvest  is  over,  the  crop  is  abundant, 
and  Messrs.  Sylvester  &  Doherty,  of  StoufT- 
ville,  stand  ready  to  reap  a  fair  share  of  the 
proceeds  of  its  sale,  by  keeping  on  hand  a 
fine,  well  assorted  stock  of  hardware,  stoves, 
tinware,  etc.  No  country  store  can  show  a 
better  assortment  than  is  displayed  in  their 
commodious  store.  They  carry  everything, 
from  the  finest  cutlery  to  the  heaviest  bar 
iron.  This  firm  express  themselves  as  satis 
fied  with  the  last  year's  trade,  and  look  for- 
ward to  a  large  increase  in  their  business, 
the  coming  year,as  a  result  of  the  fine  crops. 
The  Brooks  Manufacturing  Co.,  Peter- 
borough, will  have  their  extensive  porcelain 
works  in  operation  by  October  1st.  This  is 
the  only  industry  of  the  kind  established  in 
Canada,  and  it  is  for  the  good  of  the  coun- 
try that  so  reputable  a  concern  should  be 
the  one  to  start  it.  Mr.  Brooks,  as  manager 
of  the  Peterborough  lock  works,  has  large 
experience  in  the  manufacturing  business, 
and  is  well  qualified  to  judge  of  the  wants 
of  Canada  in  this  new  enterprise.  With 
plenty  of  means  and  an  enviable  reputation 
for  first-class  work  and  honest  dealing, 
Peterborough  citizens  are  proud  of  their 
success,  and  enjoy  the  encomiums  which  are 
justly  due  to  them. 

In  conversation  with  one  of  the  many  ad- 
vertising patrons  of  Hardware  some  days 
ago,  substantial  proofs  were  given  ofthebene- 
fits  they  derived  from  advertising  in  this  valu- 
able medium,  and  that  brought  to  mind  ano- 
ther recent  conversation  with  a  prominent 
manufacturer  of  Toronto.    Being   solicited 
for  an  advertisement    for  Hardware   the 
latter    remarked    that    his    firm  did  noad- 
vertising,   and  they   cared  nothing   for  the 
trade.     His  belief  was   that  if  goods  were 
made   such    as    the    people    wanted,    that 
was  all  the  advertising  they  required  ;  and 
when  the  writer  mildly  suggested  that  the 
trader  was  the  man  that  bought  the  goods, 
and  the  one  the  manufacturer  looked  to  for 
his  pay,  the  trader  was  surely  "  in  it "  in 
some   sense.     I    was   summarily    informed, 
however,  that  he  knew  quite  as  much  about  it 
as  I  did,  and  when  I  considered  to  the  party's 
long  business  career  and  phenomenal  suc- 
cess, I  had  to  admit  that  his  position  was  a 
strong  one  financially  and  conceitedly,  but  I 
consoled  myself  with  the  reflection  that  in 
these  days  when  a  man  thinks  he  is  a  little 
superior  to  all  others,  that  no  other  goods 
are  manufactured  equal  to  his,  that  others 
are  not  as  strictly  honest  in  the  manufactur- 
ing business  as  he  is,  that  the  tradesman 
is  no  factor  in  the  case  ;  I  am   inclined  to 
think  that  perhaps  it  is  just  as  well  for  him 
that  the  old  trade  mark  is  a  good  one,  and 
the  name  a  strong  one,  and  very  large  capi- 
tal behind  it,  and  it  is  just  as  well  that  he  is 
very  enthusiastic  on  the  point  of  his  own 
importance   in   the   matter.     The   firm  has 
unquestionably  a  wide  reputation  and  a  large 
trade,  but  the  competition  by  live  prosper- 


ous firms,  in  the  same  line,  can  be  counted 
by  the  dozen,  and  they,  too,  attribute  their 
success  to  good  goods  and  honest  dealing. 
At  the  same  time  they  do  advertising  and 
believe  in  it. 

I  hardly  know  how  to  work  the  subject  of 
binder  twine  in  as  a  note  taken  on  the  road. 
The  question  is  a  lengthy  one  and  deserves 
more  attention  than  I  have  time  or  space  to 
give  it.     So  I  will  simply  give  a  synopsis  of 
the  rumbling  sounds  from  the  distant  thun- 
der   against    that    powerful    combine,    The 
Consumers'  Cordage  Syndicate.     First,  the 
harvest  has  been   something  grand  in  this 
country.     The  early  prospects  could  not  but 
cement  the  different  elements  of  the  combine 
more  closely  together,  and  when  these  early 
prospects  were  realized  the  combine  was  in 
position    to   entirely   ignore   the  complaints 
from  country  jobbeis  that  the  scheming  and 
cutting  of  prices  was  beyond   doubt   being 
practised   by  some  of   the   large  wholesale 
houses.     When  what  would  seem  to  be  un- 
answerable   proofs   were    furnished   of   this 
fact,  the  syndicate  simply  burked  or  pigeon- 
holed the  matter  until  the  season  was  over, 
if  not  for  all  time  to  come.     There  have  un- 
doubtedly been  large  profits  from  the  sale  01 
binding  twine  this  year,  but  who  has  made? 
I  learn  from  one  house  that,  notwithstanding 
the  heavy  trade  consequent  upon  a  big  har- 
vest, their  sales  have  actually  been  less  than 
they  were  on  former  years.     They  attribute 
that  result  to  scheming  and  cutting  by  the 
larger  houses.     To  be  sure  their  profits  on 
what  they  did  sell  were  larger  than  formerly, 
but   they   have   undoubtedly  lost   trade   by 
their  firm  adherence   to   the   contract  that 
bound  them  under  a  cash  penalty  to  certain 
prices,  while  the  consumer  was  able  without 
trouble  to  get  all  the  twine  he  required  at 
the  same  price  that  the  country  jobber  paid 
for   it.     One  retail  merchant   informed  me 
that  he  had  sold  every  pound  of  twine  he 
handled  this  year  at  cost  and  that  he  had  to 
do  so  to  save  his  trade.     "  Why,"  said  he 
"  a  hotelkeeper  a   few  miles  out  here  has 
handled  several  car  loads  of  binder  twine  on 
which  he  got  a  commission,  and  the  different 
farmers  could  come  to  him  and  get   their 
twine  at  just  what  I  paid  for  it  by  the  car 
load."     These  facts  bring  to  light  the  rotten- 
ness  of    greedy   combines    outside    of   the 
sacred  few  as  it  were.     I  venture  to  judge 
from  the  assertions  of  retail  merchants  and 
country  wholesale  houses,  that  the  firm  of 
Wood,  Valloree  &  Co.,  Hamilton,  have  made 
more  clear  money  out  of  the  sale  of  binder 
twine  this  year  than  all  the  hardware  mer- 
chants between  Lake  Ontario  and  the  De- 
troit river  put  together. 


In  the  face  of  the  duty  on  binding  twine 
which  it  was  thought  would  prove  a  verit- 
able stone  wall  against  American  manufac- 
turers, the  latter  are  sending  into  Manitoba 
large  quantities  of  twine  to  bind  the  sheaves 
of  Manitoba  wheat,  and,  as  usual,  the  farmer 
is  paying  the  piper.  Eight  car  loads  of 
American  twine  arrived  in  Winnipeg  on 
Saturday  via  the  Northern  Pacific,  and  other 
shipments  equally  large  have  come  in  since 
harvesting  commenced. 
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The  car  shops  at  Perth  have  an  order  for 
720  box  cars  and  5  fifty-foot  horse  cars.  The 
men  are  working  overtime  and  turning  out 
five  cars  per  day. 

F.  X.  Savard's  general  store  at  St.  Feli- 
cien,  Lake  St.  John,  Que.,  wis  burned  to  the 
ground  the  other  evening. 

Yates'  tool  works  establishment  on  York 
street,  London,  has  started  up  again  alter  a 
brief  holiday.  A  large  number  of  men  are 
employed  the  year  round. 

Magee's  wooden  ware  works,  London,  Ont., 
were  damaged  by  fire  to  the  extent  of  $2,000, 
on  Thursday,  the  10th  inst. 

J.  A.  McQueen  offers  his  general  store  for 
sale,  together  with  his  dwelling  house,  as  he 
proposes  leaving  Point  du  Bute,  N.  B.,  by 
October   1st. 

Thos.  S.  Hobbs,  of  the  Hobbs  Hardware 
Company,  London,  returned  on  Saturday 
night  from  a  purchasing  trip  to  Europe. 
He  had  a  pleasant  voyage. 

The  merchants  at  Portage  la  Prairie  have 
agreed  to  close  their  places  of  business  at 
7. 30, until  Sept.  15th, and  from  that  date  until 
October  1st  the  store,  will  be  closed  at  8 
o'clock. 

At  a  meeting  of  the  Hamilton  fire  and  mar- 
ket committee,  held  in  Hamilton,  the  other 
night,  it  was  decided  to  allow  coal  oil  dealers 
to  store  eighty-five  barrels  instead  of  sixty 
barrels  as  before. 

The  merchants  of  Hull,  P.  Q.,  have  just 
taken  into  consideration  the  early  closing 
movement,  and  it  is  expected  that  all  stores 
will  close  from  henceforth  at  half-past  six 
every  night,  except  Saturday  night. 

Messrs.  R.  R.  and  J.  R.  McKechnie  have 
arrived  home  and  will  each  take  responsible 
positions  in  their  father's  machine  works  at 
Hamilton,  the  former  as  mechanical  en- 
gineer and  the  latter  as  secretary  and  finan- 
cial man  of  the  company. 

J.  P.  Macmillan,  0/  Hamilton,  formerly  a 
barrister  of  Orangeville,  and  once  Crown  at- 
torney for  the  county  of  Dufferin,  has  inven- 
ted a  new  military  stove  which  is  two  feet 
long,  one  foot  wide  and  one  foot  deep.  It 
has  pots,  pans  and  all  equipments. 

Mr.  John  Calder,  of  the  H.  B.  Co.,  who 
has  been  at  the  Vidette,  Qu'Appelle,  post  for 
the  past  nine  years,  and  has  proved  himself 
a  most  competent  and  painstaking  official, 
has  now  received  his  well-earned  promotion, 
being  called  to  a  position  in  the  N.  D.  offices 
at  Winnipeg. 

An  important  change  has  been  made  in 

the  management  of  Dun,   Wiman  &  Co.'s 

mercantile  agency  in  Montreal.     Mr.  W.  W. 

Johnson,  who  has  been  manager  for  many 

ears,  has  resigned,  and  is  succeeded  by  Mr. 


A.  C.  Matthews,  who  was  formerly  connect- 
ed with  the  Toronto  office,  and  has  been 
manager  of  the  Winnipeg  office. 

Mr.  Wm.  Germyn,  Dunsford,  Ont.,  has 
rented  his  farm  to  Mr.  George  Scholdice  for 
a  term,  and  will  now  be  able  to  give  his 
whole  attention  to  his  general  business  place 
in  the  village.  He  is  now  getting  in  his  stock 
of  fall  goods  direct  from  Montreal.  Call  and 
see  it,  whether  you  wish  to  buy  or  not. 

Harry  Martin  employed  at  H.  Bibby's 
hardware  establishment  King  street,  Kings- 
ton, left  for  England  .the  other  day  via  Que- 
bec, where  he  will  take  the  str.  "  Lake  Onta- 
rio." He  was  called  away  suddenly  by  a 
cable  message  informing  him  of  the  serious 
illness  of  an  aunt  at  Boutneway  in  the  South 
of  England. 

Some  glass  was  shipped  a  few  days  ago 
by  the  Hobbs  Hardware  Company,  London, 
to  Fort  William.  The  case  was  a  valuable 
one,  containing  three  large  lights  of  plate 
glass,  and  while  being  put  aboard  the 
steamer  United  Empire,  at  the  G.T.R.  dock, 
Sarnia,  it  fell  and  the  three  pieces  of  glass 
were  smashed  to  atoms. 

It  is  stated  on  good  authority  that  the  J. 
M.  Williams  Co.,  of  Hamilton,  on  Tuesday 
leased  the  stove  foundry  for  a  period  of  five 
years  with  the  privilege  of  buying  the  pro- 
perty at  the  end  of  that  time.  It  is  also 
stated  that  Mr.  James  Chegwin  has  secured 
the  contract  of  repairing  the  cupola  and 
building  a  new  iron  smoke  stack. 

The  E.  B.  Eddy  Co.  warns  its  agents  that 
orders  for  woodenware,  indurated  ware, 
matches,  etc.,  will  be  likely  to  be  delayed  by 
the  fall  grain  movement,  if  they  are  not 
booked  before  that  movement  begins  to  mo- 
nopolize the  freight  facilities  of  the  railroads. 
The  stocks  should  be  in  the  stores  when  the 
autumn  money  circulation  begins,  as  the 
trade  in  these  wares  will  undoubtedly  be  a 
very  large  one. 

Messrs.  Drury  and  McDonald,  represent- 
ing the  Imperial  oil  company  of  St.  John, 
Montreal  and  Petrolia,  was  in  Moncton  the 
other  day  to  ask  permission  of  the  council  to 
erect  an  oil  warehouse  on  the  Masters  marsh 
near  foot  of  Downing  street.  The  proposed 
site  is  on  the  river  bank  and  permission  was 
granted.  The  company  propose  erecting  a 
fire  proof  building  75x35,  and  intend  to  get 
to  work  at  once. 

In  response  to  the  invitation  for  tenders 
for  the  supply  of  a  quantity  of  hose  several 
samples  were  sent  into  the  fire,  water  and 
light  committee  of  the  Winnipeg  Council, 
when  it  was  decided  to  recommend  the 
acceptance  of  the  tender  of  A.  A.  Andrews, 
agent  for  the  Gutta  Percha  company,  of 
Toronto,  for  1,000  feet  of  the  Baker  fabric 
hose,  at  90  cents  per  foot,  with  4  per  cent  off, 
and  for  150  feet  of  Maltese  cross  chemical 
hose,  at  45  cents  per  foot. 

A  meeting  of  the  merchants  and  business 
men  of  Watford  was  held  a  few  evenings 
ago  for  the  purpose  of  organizing  a   local 


Board  of  Trade.  There  was  a  large  repre- 
sentation. The  chair  was  occupied  by  Frank 
Kenward,  and  Mr.  H.  Williams  acted  as 
secretary.  Organization  was  proceeded  with, 
and  the  following  officers  duly  elected  :  Pre- 
sident, F.  Kenward;  first  vice-president,  H. 
P.  Lawrence;  second  vice-president,  T.  B. 
Taylor;  secretary,  R.  Moody;  treasurer,  H. 
F.  Williams.  The  executive  committee  will 
be  appointed  at  the  next  meeting  of  the 
Board. 

With  pleasure  we  welcome  to  the  business 
fraternity  of  Cobourg,  a  young  man  who  is 
well  and  favorably  known  in  our  midst.  We 
refer  to  Mr.  A.  R.  Dundas,  who  has  pur- 
chased Mr.  George  D.  Vesper's  entire  busi- 
ness and  predict  for  him  great  success.  Mr. 
Vosper  has  built  up  a  large  business  during 
the  last  ten  years,  and  we  take  pleasure  in 
chronicling  the  fact  that  his  successor  is 
thoroughly  practical  and  efficient  in  all  the 
branches  of  the  trade.  Old  patrons  as  well 
as  new  ones  will  find  his  stock  of  stoves 
(parlor  and  box),  ranges  and  tinware  of  every 
description  second  to  none  in  town.  Plumb- 
ing, roofing,  eavetroughing  and  general  job- 
bing will  be  done  as  cheaply  as  the  cheapest. 
— Cobourg  world. 

Although  the  B.  C.  Iron  Works  have  only 
been  started  such  a  short  period,  they  have 
already  found  it  necessary  to  enlarge  their 
works  owing  to  the  large  amount  of  business. 
Their  moulding  shop  will  be  enlarged  to 
nearly  double  its  present  size,  by  extending 
it  out  to  about  twenty  feet  or  so  of  the  C.P.R. 
track.  Work  on  this  will  be  pushed  forward 
as  rapidly  as  possible,  as  they  have  several 
important  contracts  on  hand.  They  have 
received  within  the  last  few  days  a  large 
gear  moulding  machine  from  Nottingham, 
England.  This  machine  is  of  the  latest 
manufacture,  and  can  mould  anything  up  to 
14  feet  without  patterns.  The  Company  have 
several  important  jobs  on  hand. 


A  WORD  TO  THE  YOUNG  MEN. 

Too  many  young  men  at  the  present  time 
have  an  altogether  wrong  impression  of  life. 
Seeing  those  about  them  in  a  prosperous 
business,  employing  a  large  capital,  with  an 
immense  plant,  and  doing  business  on  a 
large  scale,  they  are  ambitious  to  do  the 
same.  They  do  not  stop  to  consider  that  it 
has  taken  years,  possibly  generations,  to  de- 
velop what  they  see.  They  only  see  it  as  it 
is,  and  believe  that  in  order  to  become  suc- 
cessful it  is  necessary  to  do  business  in  the 
same  way,  upon  the  same  extensive  scale. 

A  prominent  writer  says  that  the  great 
industrial  enterprises  of  the  world  have,  as 
it  were,  developed  unconsciously  to  those 
who  have  been  their  principal  manipu- 
lators. Many  of  them  have  commenced 
so  insignificantly  that  some  of  our  bright 
young  men  of  to-day  would  scorn  the  idea  of 
commencing  life  in  a  similar  manner.  It  is 
said  that  one  of  the  largest  sugar  refining 
institutions  of  the  world  was  commenced  by 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


37    Front    Street   West. 


0  9   • 


<k   • 


#»     *» 


f    *         • 


ft     «•         * 

ft  *  *    ft* 


€       *      * 


♦       • 


«    ft       ft 


DEAD  SHOT  F.G. 


GUNPOWDER.      "  American  Dead  Shot." 


Toronto. 
•   .  *  •    • » 

••  •  •••• 

•  ••  • 

V 
DEAD  SHOT   F.F.G. 

TRY   IT. 


a  single  kettle  virtually  over  a  kitchen  fire, 
andwe  know  positively  of  one  business  which 
was  capitalized  very  recently  for  a  couple  of 
million  dollars  that  was  started  in  a  small 
wash  kitchen,  when  the  stock  in  trade,  fix- 
tures, machinery  and  business  utensils  would 
not  have  brought  $20  under  the  hammer, 
and  the  man  who  started  it  lived  to  see  it 
placed  on  the  market  at  $2,000,000,  and  de- 
clared several  years  successful  dividends. 
We  know  of  another  business  enterprise, 
which  to-day  is  worth  at  least  $2,500,000, 
that  was  commenced  on  $100,  and  that  was 
borrowed. 

Constant  dropping  wears  away  the  stone. 
Constant  work,  intelligently  directed,  brings 
success.  It  is  idle  to  say  that  there  are  no 
opportunities  and  things  are  not  what  they 
used  to  be.  The  opportunities  of  to-day  are 
just  as  great  as  they  ever  were,  if  we  only 
have  the  ability  and  the  energy  to  take  ad- 
vantage of  them.  Mistakes  will  occur,  and 
bright  prospects  a^e  sometimes  blasted,  but 
the  fault  generally  lies  with  the  individual, 
and  not  with  the  circumstances  or  with  the 
opportunity.  We  have  heard  men  say  that 
they  have  tailed  to  do  certain  things  because 
circumstances  have  been  against  them.  Our 
reply  is  that  they  failed  because  they  did  not 
have  the  ability  to  make  the  most  of  their 
opportunities  and  guard  against  loss.  There 
are  many  palliating  circumstances,  we  must 
admit,  but  it  is  the  individual  who  has  the 
ability  to  get  up  and  get  who  brings  success. 
Many  men  fail ;  some  men  fail  often.  Yet 
all  of  these  ultimately  succeed,  simply  be- 
cause they  do  not  and  will  not  give  up. 
They  are  just  as  ready  and  eager  for  the  fray 
as  they  were  before  they  had  been  knocked 
down  twice.  Indeed,  the  partial  failure  has 
only  acted  as  an  incentive  for  increased 
effort. — Exchange 


Soap  and  water  are  cheap,  bat  soil  on    goods 
is  expensive. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 


MAKE  MEN  OF  YOUR  BOYS. 

Close  observation  extending  through 
many  years  has  clearly  demonstrated  to  the 
Criterion  that  the  best  way  to  make  useful, 
self-reliant  men  of  your  boys  is  to  teach 
them  and  oblige  them  to  work  a  portion  of 
each  day  at  some  helpful  occupation.  Show 
them  how  and  encourage  them  in  making 
things  useful  and  ornamental.  Take  time, 
and  if  need  be  expend  money  in  getting 
them  interested  in  the  construction  of 
things  requiring  manual  skill.  Take  them 
a  part  of  the  day  into  your  stores  and  show 
them  how  to  sell  goods  and  how  to  do  busi- 
ness. Some  time  you  may  feel  that  you 
have  accumulated  sufficient  of  this  world's 
goods  to  retire  from  trade.  You  do  not 
want  to  abandon  a  business  which  has 
required  the  best  years  of  your  life  to  build 
up.  You  naturally  expect  your  son  or  sons 
to  become  your  successor  or  successors. 
Are  you  training  them  in  youth  in  such  a 
way  that  you  feel  confident  that  they  will  be 
a  credit  and  honor  to  you  in  years  that  are 
to  come  ?  Are  you  schooling  them  in  the 
art  of  good  management  so  that  they  may 
live  frugally  and  conduct  the  business  as 
wisely  and  judiciously  as  you  have  done,  if 
at  some  future  time  they  assume  control  ? 

We  have  noticed  that  rich  storekeepers' 
sons  as  a  general  thing,  do  not  amount  to 
much.  Many  of  them  have  no  ambition  be- 
yond that  of  being  a  swell,  which  chiefly 
consists  in  scenting  and  bejewelling  one's 
self  and  wearing  gaudy  apparel.  Sometimes 
we  think  we  would  prefer  to  have  a  son  turn 
out  a  smart  rascal  than  an  inane,  addle-pated 
dude.  And  yet  how  many  rich  and  pros- 
perous merchants  are  afflicted  and  mortified 
by  sons  of  this  useless  character. 

We  have  a  plan  with  our  boys  which  seems 
to  be  working  admirably,  We  have  found 
them  a  pair  of  restless,  active  little  fellows, 
who  must  be  kept  occupied  in  order  to  keep 
them  out  of  mischief  and  away  from  influen- 


ces. We  do  not  permit  them  to  roam  about 
the  town  or  to  visit  or  to  associate  with  other 
boys  without  our  knowledge.  We  have  a 
fine  shop  fitted  up  for  them,  provided  with 
tools  and  material,  where  they  make  what- 
ever they  choose  for  playthings  or  home 
adornment.  They  saw  wood,  assist  in  keep- 
ing the  place  in  order,  do  the  marketing  and 
other  chores,  for  which  service  we  pay  them 
a  regular  salary.  In  this  way  they  obtain 
their  spending  money  ;  and  the  oldest  has 
already  accumulated  several  hundred  dollars, 
which  he  has  invested  in  building  associa- 
tion stock.  Up  to  the  present  time  our  plan 
has  worked  admirably.  The  boys  are  learn- 
ing the  value  and  cost  of  a  dollar,  and  are 
becoming  self-reliant  rather  than  depend 
upon  us  for  what  ever  they  want  or  need. 

We  want  to  make  men  of  our  boys  if  we 
can.  If  we  fail  we  will  not  in  the  hereafter 
have  occasion  to  reproach  ourselves  if  they 
turn  out  poorly. 

We  think  many  make  a  grave  mistake  in 
allowing  their  boys  unrestricted  freedom  and 
a  liberal  amount  of  money  to  squander.  It 
saps  the  energy  and  ambition  of  a  boy  to 
become  impressed  with  the  idea  that  he  is 
"  well  fixed,"  and  that  there  is  no  need  of 
any  particular  exertion  on  his  part  to  get  a 
start  in  the  world.  The  most  useless  people 
in  the  world  are  those  who  wait  for  "dead 
men's  shoes."  Better  for  a  man  and  a  mer- 
chant by  far  to  enjoy 'the  comforts  and  re- 
creations of  life  as  he  goes  along,  than  to 
scrimp  and  save  for  thankless  and  greedy 
heirs. — Grocers'  Criterion. 
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RULE  OF  THUMB. 

We  frequently  hear  of  the  "  Rule  of 
Thumb,"  and  invariably  hear  of  it  being 
derided  by  the  technical  press  and  by  en- 
gineers with  a  technical  education.  The 
"rule  of  thumb"  is  no  particular  and  is 
never  formulated  into  any  particular  set  of 
words,  but  is  a  sort  of  generalization  refer- 
ring to  a  manner  of  doing  things  without  any 
particular  reason  or  any  reason  that  anyone 
knows  anything  about.  Some  one  who 
wished  to  be  exceedingly  sarcastic  formu- 
lated a  rule  of  thumb,  which  has  been  going 
the  rounds  of  the  press  and  reads  as  follows  : 
"You  lift  up  a  foot  rule,  place  your  thumb  at 
zero  and  move  it  alon^  inch  by  inch,  until 
you  think  it  is  time  to  stop."  This  process 
of  determining  dimensions  is  actually  em- 
ployed by  many  persons,  and  although  it  is 
greatly  laughed  at,  it  generally  produces 
better  results  than  the  best  that  can  be  done 
by  the  persons  who  do  the  laughing.  It 
does  not  follow  that  we  would  recommend 
the  use  of  this  rule  of  thumb,  that  we 
wish  to  emphasize  the  fact  that  the 
persons  who  do  use  it  generall),  have 
an  amount  of  experience  in  regard  to 
dimensions  that  is  of  more  value  for  the  cir- 
cumstances than  anything  that  can  be  found 
among  the  so-called  rational  rules  of  the 
text-books.  The  man  who  determines  dimen- 
sions by  shoving  his  thumb  along  the  rule, 
is  usually  one  of  much  experience  with  actual 
things  and  their  relative  sizes,  and  on  the 
rule  he  sees  in  his  mind's  eye  the  actual 
thickness  or  length  that  he  is  after,  compares 
it  mentally  with  other  similar  things  which 
he  remembers  distinctly,  and  also  compares 
the  present  circumstances  with  the  previous 
circumstances.  Let  us  suppose  that  the 
question  involved  is  the  thickness  of  metal 
in  an  engine  cylinder  that  is  to  go  into  a 
particular  place  for  a  particular  job.  The 
superintendent,  who  is  controlling  the  de- 
signs, knows  the  exact  requirements  in  this 
particular  case  and  also  knows  where  some 
similar  requirements  met  or  partially  met  in 
some  previous  case.  As  he  shoves  his  thumb 
along  the  rule  he  compares  the  present  with 
the  past  and  comes  to  a  decision  in  a  man- 
ner not  at  all  understood  by  the  person  who 
laughs  at  it.  On  the  other  hand  our  super- 
cillious  scientific  fellow  without  the  experi- 
ence goes  to  some  complicated  formula  and 
determines  his  dimensions  from  that.  But 
where  did  this  formula  come  from  ?  In  the 
majority  of  cases  it  is  simply  a  generaliza- 
tion of  what  was  done  by  the  fellow  who 
"  shoved  his  thumb  along  the  rule."  The 
truth  of  the  matter  is,  that  shoving  the 
thumb  along  the  rule  to  determine  dimen- 
sions is  a  very  unsafe  way,  unless  the  per- 
son who  does  it  has  had  a  large  amount  of 
experience  with  what  he  is  doing  or  unless 
he  has  no  better  method  of  determinating 
just  what  he  wants,  which  is  often  the  case. 
The  so-called  rational  rules  are  very  unsafe 


in  special  cases,  and  are  safe  in  general  cases 
only  because  they  are  based  on  previous 
good  practice. 

In  most  cases  it  will  be  found  that  the 
rules  of  thumb  that  are  used  in  many  places 
are  based  on  really  scientific  principles  that 
have  been  lost  or  forgotten  in  the  following 
rule.  For  example,  the  common  saying, 
that  if  it  rains  the  first  Sunday  in  the  month, 
it  will  rain  every  Sunday  during  the  month 
is  ridiculous  on  the  face  of  it  to  the  person 
of  average  intelligence,  but  it  has  been  dis- 
covered that  it  has  actual  basis  in  scientific 
principles,  from  the  fact  that  it  has  been 
shown  that  rain  storms  in  many  parts  of  the 
country  have  a  seven-day  periodicity.  The 
old  saying  that  water  would  boil  quicker  in 
a  three-legged  pot  than  in  one  without  legs 
has  been  considerably  scoffed  at,  but  recent 
experiments  in  attempting  to  project  flame 
against  boiler  sheets,  has  shown  that  the 
heat  will  be  transmitted  from  the  fire  to  the 
water  much  more  rapidly  if  there  are  pro- 
jections on  the  outside  long  enough  for  the 
flame  to  come  in  contact  with. 

The  true  way  to  treat  rules  of  thumb  is 
not  to  use  them  if  they  can  be  intelligently 
avoided,  and  not  to  condemn  them  unless  it 
is  known  that  they  are  scietifically  wrong. — 
Chicago  Journal  of  Commerce. 


WELSH-TIN  PLATE   MAKER'S 
TACTICS. 

Following  is  an  extract  from  a  letter 
written  to  the  Philadelphia  "  Piess"  by  Mr. 
E.  J.  Gibson,  Liverpool,  England  :  The 
Welsh  tin-plate  manufacturers  think  they 
know  perfectly  what  they  are  about.  They 
do  not  expect  to  abandon  the  American 
market.  The  stopping  of  the  works  for  this 
month  was  a  part  of  their  plan.  The  way 
it  has  been  carried  out  shows  how  well  or- 
ganized is  the  Tin-Plaie  Makers'  Union. 
Mr.  D.  R.  Jenkins,  of  Llansamlet,  Wales, 
who  is  a  manufacturer  of  40  years'  experi- 
ence, is  my  authority  for  the  statement  that 
there  are  80  firms,  employing  32,000  men, 
women  and  children,  making  tin  and  terne 
plates  from  the  bar  iron  and  steel.  What  I 
quote  from  him  I  have  over  his  own  signa- 
ture. He  says  that  their  are  only  320  share- 
holders in  the  entire  80  firms.  The  London 
"Mining  Journal,"  which  is  equally  good 
authority,  says  that  "  the  active  control  of 
the  90  tin-plate  works  in  Wales  is  vested 
in  scarcely  more  than  50  individuals." 
This  will  give  some  idea  of  the  ease 
in  which  the  order  to  close  the  works  for 
a  month  was  carried  out,  and  it  will  also 
explain  how  easily  prices  are  manipulated. 
I  have  it  from  more  than  one  manufacturer 
that  they  still  expect  to'  reduce  the  price  so 
as  to  prevent  the  Americans  from  success- 
fully competing  with  them.  This  they  hope 
to  do  by  reducing  the  cost  of  production, 
which  is  to  be  done  by  reducing  wages  all 
along  the  line.    This  will  disclose  the  entire 


scheme,  which  is  to  make  the  English  work- 
men pay  the  increase  of  duty  in  the  United 
States,  in  order  that  the  manufacturers  can 
retain  their  profits  and  still  sell  tin-plate  in 
America  so  that  it  will  not  cost  the  Ameri- 
can consumer  any  more  under  the  new 
tariff  than  it  did  before.  It  is  hoped  in  this 
way  to  break  down  American  competition. 
Mr,  Jenkins,  the  manufacturer  whom  I  have 
already  quoted,  says  that  it  will  succeed.  He 
was  opposed  to  the  closing  of  the  mills  for 
a  month  as  an  unnecessary  hardship  to  the 
workmen,  and  it  was  in  the  heat  of  opposi- 
tion that  he  wrote  the  communication  pub- 
lished in  a  local  newspaper  from  which  I 
quote.  Tin-plates  have  been  selling  in 
Wales  this  spring  at  15s.  and  16s.  a  box.  Mr. 
Jenkins  says  that  they  have  in  former  years 
sold  as  low  as  12s.  ad.  per  box,  and  that 
there  was  no  loss  at  that  price.  At  15s.  he 
says  there  isnowaprofit  of  2s  6d.  per  box.  In 
the  last  six  months  6,576,084  boxes  were 
made,  according  to  Mr.  Jenkins,  at  a  profit 
of  .£882,010,  or  about  $4,410,000.  This  is  a 
pretty  good  sum  to  divide  in  profits  among 
so  few  men  in  six  months.  Mr.  Jenkins 
says  that,  to  his  personal  knowledge,  a 
works  near  Baglan  paid  50  per  cent,  divi- 
dends last  year,  and  one  at  Lougher  de- 
clared 43  percent,  dividends.  These  figures 
are  given  on  the  authority  of  this  manufac- 
turer to  show  the  room  there  is  for  a  reduc- 
tion in  prices  even  without  cutting  wages. 
A  box  of  tin  plate  should  weigh  112  pounds. 
But  as  a  matter  of  fact,  in  order  to  make 
them  appear  cheaper,  the  manufacturers 
have  been  putting  only  105  pounds  in  a  box. 
The  former  rate  ot  duty  was  1  cent  a  pound. 
The  new  rate  is  2.2  cents.  That  means  that 
the  English  manufacturer  must  sell  the  plates 
at  a  reduction  of  $1.26  a  box  to  hold  the 
American  market.  Mr.  Jenkins  says  that  they 
can  be  sold  at  12s.  ad.  a  box,  the  same  as  be- 
fore, without  any  reduction  in  the  present  cost 
of  production.  As  they  have  been  selling 
recently  at  16s.,  that  will  account  for  91  cents. 
The  "manufacturers  can  easily  get  the  other 
35  cents  out  of  their  workmen,  even  it  they 
do  not  take  the  whole  amount  out  of  them, 
by  reducing  the  cost  of  production,  as  is  their 
present  purpose.  One  thing  is  certain,  and 
that  is  that  the  English  manufacturers  do 
not  expect  the  American  consumers  to  pay 
the  increase  of  duty  on  tin-plate.  One  of 
them  expressed  great  satisfaction  over  the 
course  of  the  Amalgamated  Association  of 
Iron  and  Steel  Workers  in  Pittsburg  in  add- 
ing 15  per  cent,  to  the  scale  for  rolling  soft 
steel  sheets  used  in  making  tin-plates  in 
America.  This  addition  to  the  cost  of  manu- 
facture in  America  will  be  so  much  help  to 
the  manufacturers  here  in  preventing  the 
development  of  the  new  industry  on  the 
other  side. — Iron  Industry  Gazette. 


A  customer  secured  is  a  promise  of  greater  sal 
ary  in  time. 

Credit  is  often  too  cheap  and  overbuying  far  too 
common.  Don't  be  guilty  0'  the  one,  and  don't 
abuse  tb,e  other. 


HARDWARE 


For  our  Fifth    Edition 
UfWkl  TO  select, 

nUlf    LAY  and   PAINT 

A    TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 


Kstablished  1864. 


GLARK80N  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   _-_  —  .,__       ,»..-. 

M-£Btf-aA-   TORONTO,  ONT. 

Edward  Still. 
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Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

56  St.  Peter  St.   MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 

Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Operu  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


The  Automatic  Knife  Co.  of  Ontario,  Ltd,, 

GANANOQUE, 


TELEPHONE   2  164. 


H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


LkAA*ftli*M«Akt| 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 

MONTREAL. 


MANUFACTURERS 


WRQT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE  :     H 


43TOur  name  is  stamped  on  every  pipe.USS 


BEST  PIPE  IN  THE  MARKET. 

D     SIMMONS, 

74  York  St.,  Toronto. 


THE- 


77 


tf 


HOT  WATER  BOILER 

STANDS  AT  THE  HEAD. 


MILLER  BROS,  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST 
H.  D,  SIMMONS, 

AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  MleMf  JlTc8  Patent 


Steel  Wire   Chain. 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  full 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.    Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 
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HARDWARE. 


HOW  THE  MERCHANT  CAN  MAIN- 
TAIN HIS  CREDIT. 

If  he  has  any  claims  for  shortage  or  dam- 
age, let  him  send  them  on  the  day  the  goods 
are  checked. 

When  a  monthly  statement  is  rendered, 
check  it,  and  if  wrong  write  about  the  error 
at  once. 

When  he  writes,  let  him  remember  that 
civility  is  the  password  to  good  treatment, 
and  that  business  correspondence  is  an  art 
which,  when  properly  cultivated,  brings  large 
returns. 

If  he  cannot  remit  when  asked  to  he  should 
drop  a  line  stating  when  he  reasonably  ex- 
pects to  be  able  to  do  so. 

If  notified  that  after  a  lapse  of  time,  he 
will  be  drawn  upon,  immediate  attention 
should  be  given  to  the  matter,  first  to  see 
that  the  amount  and  terms  are  correct, 
and,  secondly,  that  his  bill  book  will  permit 
him  to  accept  the  draft.  If  not,  let  him 
write  exactly  what  he  wants.  Unless  there 
is  a  prior  understanding  to  the  contrary, 
let  it  be  his  ardent  ambition  never  to  dis- 
honer  a  draft. 

If  he  cannot  meet  a  draft  at  maturity,  he 
should  write  or  telegraph. 

And  above  all  things  he  should  make  it 
his  firm  purpose  never  to  "kick,"  when 
kicking  is  prompted  solely  by  a  captious 
spirit  or  when  he  is  sure  kicking  will  do  no 
good. 

To  these  suggestions  we  might  add  one 
more  thing,  and  that  is  in  ordering  from 
salesmen  or  by  mail,  to  order  deliberately 
and  with  such  intelligence  that  it  will  be 
unnecessary  to  cancel  any  order  ever  given 
for  the  worst  crank  in  business  is  the  can- 
cellation crank,  and  we  sometimes  speculate 
as  to  whether  it  would  not  be  wiser  for  a 
man  who  has  been  hasty  in  sending  an  order, 
or  has  made  a  mistake  in  it,  to  stand  the  cost 
and  charge  it  to  experience  rather  than  to 
class  himself  among  the  cranks  referred  to. 
— Exchange. 


COMMISSIONS  FOR  SUPPLYING 
HARDWARE. 

It  is  the  practice  in  many  parts  of  the 
country  for  all  the  hardware  of  a  building  to 
be  included  in  the  general  specification,  and 
to  be  supplied  and  put  on  by  the  party  who 
takes  the  contract  for  the  whole  building. 
As  we  have  already  shown,  this  method  is 
not  always  satisfactory,  as  it  involves  a 
minute  detailing  of  all  parts  of  the  hardware 
in  the  specification,  and  requires  a  very  full 
and  special  knowledge  of  hardware,  and 
much  laborious  work  on  the  part  of  the 
architect. 

Keeping  in  mind  the  best  interests  of  the 
architect  and  his  client,  and  also  desiring  to 
do  full  justice  to  the  builder,  we  have  strong- 
ly advocated  the  separation  of  the  locks  and 
ornamental  Hardware  from  thegeneral  speci- 
fication, and  advised  their  selection   by  the 


owner  and  his  architect,  only  providing  that 
the  hardware  shall  be  put  on  by  the  buildsr 
in  a  thoroughly  approved  manner. 

Of  course,  the  hardware  dealer,  knowing 
that  a  commission  is  to  be  paid  to  the  builder, 
simply  adds  the  amount  of  the  commission 
to  his  bill  for  the  hardware,  and  the  owner 
makes  it  as  an  indirect  payment,  and,  in  con- 
sidering the  cost  of  the  building,  places  that 
portion  of  the  expense  where  it  does  not 
really  belong,  hence  to  that  extent  the  prac- 
tice does  the  hardware  dealer  an  injustice. 

By  giving  the  builder  full  opportunity  to 
include  in  his  contract  the  cost  of  the  actual 
labor  involved  in  the  application  of  the 
hardware,  and  by  requiring  this  to  be  an  item 
in  the  original  estimate,  all  parties  are  fully 
protected,  the  record  of  the  transaction  ap- 
pears where  it  properly  belongs,  and  no  in- 
justice is  done  to  any  one. 

The  allowance  of  commissions  is  an  un- 
desirable practice  at  best,  and  should  be  en- 
couraged only  where  a  direct  charge  cannot 
be  determined,  and  in  this  case  there  is  no 
good  reason  for   its  adoption. — The  Trefoil. 


"STORE 


WHAT  MAY 
ATTRACTIONS  " 


IMPLY  ? 


To  the  question  "  what  may  store  attrac- 
tions imply  ?"  there  comes  a  list  of  answers 
from  a  multitude  of  shoppers  : 

"A  certain  artful  system  of  coaxing  to  buy 
without  being  conscious  ot  the  coaxing  !" 
says  one  clever  student  of  human  nature. 

"A  getting  there  first,  every  time!"  ex- 
claims a  bright  though  slangy  observer. 

"  The  greatest  variety  of  the  newest 
goods  !  "  says  another  decisively. 

"  The  best  arrangement  of  material  form- 
ing the  special  supply  of  each  establish- 
ment ! " 

"  The  most  systematic  management  !  " 

"  The  finest,  most  tasteful  presentation  of 
wares  !  " 

"  The  finest  building  with  the  greatest  con- 
veniences for  exhibition  of  goods  !  " 

"  Convenience  and  ease  in  procuring  one's 
desires  !" 

"  Shopping  without  friction  and  irritation 
of  nerves  ! " 

"  Each  department  kept  exclusively  by 
those  understanding  it  thoroughly  ! " 

"  Perfect  neatness  in  all  surroundings, 
employees  included  ! " 

"Promptitude  in  waiting  upon  custo- 
mers ! " 

"  Shopping  made  a  pleasure  through  gene- 
ral cheerfulness  of  atmosphere  and  manners 
of  employed  ! " 

"  Courteous  clerks,  having  an  innate  sense 
of  propriety,  and  a  good  deal  of  tict  I" 

"  The  largest  assortment  and  the  most  rea- 
sonable prices  ! " 

"  The  most  reliable  goods  and  the  knack 
of  springing  them  upon  the  market  \" 


COPPER. 

Good  merchantable  copper  has  fluctuated 
between  ^51  18s.  9d.  and  ^53  2s  6d.  for 
cash,  according  as  sellers  or  buyers  at  the 
time  preponderated,  the  highest  point  being 
reached  on  the  6th  ultimo  and  the  lowest  on 
the  12th,  the  closing  value  being  ^52  6s.  3d., 
with  £t,2  17s.  6d.  for  three  months'  prompt. 
Transactions  in  furnace  material  have  been 
very  limited.  A  material  reduction  in  the 
consumption  of  Argentiferous  copper  matte 
has  been  caused  by  the  almost  complete 
cessation  of  the  manufacture  of  sulphate  of 
copper,  pending  the  absorption  of  the  large 
stocks  resulting  from  the  over-production  of 
the  last  and  the  early  part  of  this  year. 
English  copper  is  slow  of  sale,  consumers  in 
Birmingham  and  on  the  Continent  being 
supplied  with  Lake  and  other  American 
copper,  for  which  very  low  prices  have  been 
accepted.  Any  material  advance  in  the 
United  States,  reducing  the  offerings  from 
thence,  would  therefore  be  quickly  responded 
to  here.  In  New  York  Lake  copper  fell  to 
12  cents  per  ft>.,  and  all  offering  at  this  price 
has  been  bought  up,  and  $12.20  is  now  the 
value.  Casting  brands  realised  11^  cents, 
or  within  ]i  cent  of  Lake.  American  con- 
sumers have  for  some  time  past  only  sup- 
plied their  immediate  requirements,  and 
consequently  hold  little  if  any  stock  ;  it  is 
therefore  expected  that  they  will  require 
large  quantities  during  the  autumn  months, 
leading  to  a  considerable  advance  in  price, 
as,  owing  to  the  large  shipments  to  Europe, 
and  continued  stoppage  of  the  Anaconda 
Mine  and  Works,  the  available  supplies  are 
much  reduced.  Imports  are  2,226  tons 
greater  and  deliveries  15,012  tons  less  to 
date  than  during  the  same  period  last  year. 
The  arrivals  in  England  from  Chile  during 
the  month  have  been  1,424,  and  the  deliv- 
eries 717  tons  fine,  and  from  other  countries 
5,313  and  4,993  tons  fine  respectively.  The 
arrivals  here  from  the  United  States  have 
been  623  tons  bars,  1,034  tons  ingots,  and 
2,402  tons  matte  (360  tons  Anaconda,  and 
1,199  tons  Boston-Montana),  equal  to  about 
2,946  tons  fine  copper,  and  in  France  859 
tons  fine.  No  Chile  charters  have  been  ad- 
vised for  the  past  month,  but  we  estimate 
them  at  1,500  tons.  Quotations  to-day  are  : 
Chile  bars  and  good  merchantable  copper, 
,£52  6s.  3d.  for  cash,  buyers,  and  ,£52  17s.  6d. 
for  three  months'  prompt,  sellers.  English 
best  selected  ingots,  ,£56  10s.  to  £$y,  and 
tough  cake  £54  tos.  to  ^55  10s.  per  ton. 
Ore  of  good  produce  10s.,  buyers.  Montana 
matte  10s.  4^  per  unit,  sellers,  according  to 
date  of  arrival. — James  Lewis  &  Son's  Re- 
port, September  1st. 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


OTTB^nST     STOVE     PIPE     "V^ZRILSriSB:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


GhOLJD    XjIQTJIID    BEOISTZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot —        ^94  i os.  od. 

Future —  91  10s.  od. 

-Copper,  B.E.S. —     57  to  60. 
Lead,  S.E.  12  7s.   6d. 

Spelter,  23  15s.  od. 

Antimony,  44  00s.  od. 

Tin  Plates — Cokes      13s.  3d.to 
Pig  Iron — Scotch  )       _,        , 

Warrants.        j     47s-  od' 
N0.3  Middlesboro',    40s.  I'/zd. 


cable  quota- 
Last  week. 

^,90  17s.  6d. 
91  1  os.  od. 
57  1  os.  od. 
12  1  os.  od. 
23  15  s.  od. 
48  00s.  od. 

15s    13s.  6d. 

47s.  od. 
40s.  i}4d. 


MONTREAL  MARKETS. 

Montreal,  Sept.  18,  1891. 
The  week  has  shown  no  lifting  of  the  dul- 
ness  noted  in  our  last,  and  business  gener- 
ally in  all  lines  of  heavy  material  continues 
quite  as  uninteresting  as  it  was.  Iron  is 
quiet  and  unchanged  with  buyers  operating 
in  the  most  cautious  way,  and  the  same  re- 
marks apply  in  every  essential  to  chemicals 
and  other  heavy  lines.  One  fact,  however, 
is  the  light  stocks  with  one  exception,  so 
that  there  is  no  weight  on  the  market.  The 
exception  is  cement,  which  is  pretty  sick  at 
the  present  moment,  with  a  poor  demand 
and  very  heavy  stocks  weighing  on  holders. 

PIG  IRON. 

Buyers  are  taking  matters  very  quietly, 
and  there  is  little  change  to  note  in  this  as 
in  other  lines  of  an  allied  nature.  Higher 
freights,  however,  are  likely  to  result  in 
somewhat  firmer  values  on  pig  as  on  other 
heavy  material,  and  rates  are  quoted  is.  to 
2s.  higher  by  the  steamship  companies. 
This  has  not  resulted  in  any  actual  change 
in  spot  quotations,  but  it  is  certain  that  busi- 
ness could  not  be  done  now  in  low  grade  pig 
on  the  level  of  a  week  or  so  ago.  For  in- 
stance $18  would  very  likely  have  been  ac- 
cepted for  Carnbroe,  but  $18.50  is  an  inside 
to-day,  and  $19  is  the  asking  price.  Higher 
goods,  such  as  Summerlee,  etc.,  are  un- 
changed. Cable  advices  do  not  reflect  any- 
thing particular,  but  brokers  there  are  evi- 


dently of  the  opinion  that  iron  is  low  enough. 
Warrants  have  been  somewhat  firmer  this 
week  at  47s.  8d.  as  compared  with  47s.  3d.  a 
week  ago. 

BAR  IRON. 
The  demand  for  bar  iron  remains  small 
and  unimportant,  so  that  there  are  no  new 
features  to  note.  About  $2  is  the  nominal 
basis,  but  if  business  could  be  induced  a 
reduction  would  no  doubt  be  made. 

TIN  PLATES. 

The  demand  noted  for  tin  plates  last  week 
has  subsided  to  a  certain  degree,  and  busi- 
ness is  quieter.  Cokes  move  steadily  at 
$3.65  and  charcoal  at  $4.25.  Foreign  ad- 
vices show  no  change,  and  with  the  higher 
freights  now  ruling  it  is  very  unlikely  that 
we  will  see  any  much  lower  prices  this  fall, 
if  we  do  at  all. 

TERNE   PJLATES 

There  is  an  ordinary  sort  of  business 
doing  in  tern  plates  at  steady  prices.  Lower 
goods  rule  at  $7.75,  and  orion  crown  at  $8.25. 
CANADA  PLATES. 

The  easiness  that  we  have  noted  recently 
has  passed  away  under  a  gradually  diminish- 
ing stock,  and  now  we  have  holders  in  a 
somewhat  firmer  temper.  Ordinary  jobbing 
might  still  be  done  at  $2.75,  but  if  it  came 
to  the  question  of  a  round  order  it  might 
scare  them  into  asking  higher  prices.  This 
scarcity,  however,  is  only  temporary. 

COPPER,  LEAD,  ETC. 

Copper  rates  unchanged  with  a  quiet 
trade  doing  at  steady  prices,  $5.50  to  $6. 
In  tin  there  is  nothing  particular  to  note, 
values  remaining  at  22  to  23c.  Lead  is  un- 
changed at  $3.50  to  $3  75. 

RUSSIAN  IRON  AND  ZINC. 

Both  these  articles  have  assumed  a  firmer 
tendency  since  our  last.  Zinc  sheets  which 
could  be  had  a  short  time  ago  at  $6.25  cannot 
be  moved  now  in  an  ordinary  way  under 
$6.50,  and  Russian  shetts  also  are  firmer. 
Now  ioj^  to  lie.  is  the  idea,  which  is  a  half 
cent  higher  than  ideas  previously  ruling. 
SCRAP   IRON. 

The  probability  of  a  firmer  marketon  scrap 
has  already  been  pointed  out  in  Hardware 
and  this  is  the  case  at  present.  For  wrought 
scrap  we  allow  our  quotation  of  $17  to  stand, 
but  it  is  known  that  there  are  holders  who 
think  it  worm  more  and  are  acting  accord- 
ingly, while  the  supply  of  it  is  not  large. 
NAILS. 

Makers  of  nails  and  pipe  generally  have 
been  busy  with  the  different  exhibitions  re- 
cently, and  there  is  nothing  particular  to  say. 
Nails  rule  on  the  old  nominal  basis,  $2.15  to 
$2.20. 


STEEL  WIRE  NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         " 4.20 

4  dy  to  60  dy         "         4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

GENERAL  HARDWARE. 
The  houses   still  speak  of  backward  busi- 
ness, consequently  there   is  little  or  nothing 
to  note. 

BARB  WIRE. 
Business    is  smaller  this  week,    but  the 
price  remains  as  before  4^c. 
CHEMICALS 
The  stiffness  in   England  is  maintained, 
but  buyers  on  this  side  do  not  show  any  in- 
clination to  operate  ahead  or  even  fill  up. 
The  market,  therefore,    remains  quiet  and 
uninteresting  as   far   as    actual   business  is 
concerned. 

OILS. 
The    oil    market    does    not    assume    any 
activity,  and  business  is  moving  only  in  a 
small  way.     Cod  oil  remains  firm.     Linseed 
is  unchanged,  while    seal    has  been    some- 
what more  active,  but  no  change  is  noted. 
LEADS. 
This  market  remains  as  before,  with  only 
a  quiet  business  doing.     We  quote:  Choice 
6  to  6^c,  No.    1    $5.50,    No.  2  $5,  No.    3 
$4.50,  dry  white  6c,  ditto  4^c 

GLASS. 

A  small  jobbing  movement  is  all  there  is 
to  be  noted  in  this  article  on  an  unchanged 
basis  $1.40  to  $1.50. 

NAVAL  STORES. 

Most  lines  of  ship  chandlery  furnish  a  fair 
jobbing  business,  while  turpentine  maintains 
the  better  feeling  noted  last  week.  We 
quote— Turpentine,  57  to  58c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  5Xc  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  S'4  to  7%c,  and  cotton 
oakum,  10  to  \-z%c.  Cordage  is  steady, 
with  Sisal  at  q'/zc.  for  7-16  and  upwards,  and 
iSc.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  EIRE  BRICK, 

The  market  does  not  show  any  improve- 
ment, buyers  only  taking  enough  to  meet 
immediate  wants,  while  there  is  practically 
•no demand  from  the  west.  Prices  are  quoted 
nominal  at  $2.25  to  $2.45  for  London  brands 
and  $2.20  to  $2.35  for  Belgian.  There  is  a 
good  demand  for  fire  bricks  at  $17.50  to 
$23.50  per  1,000. 
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MONTREAL  Markets  Continued. 

PETROLEUM. 
With  the  advance  of  the  season  the  de- 
mand improves  both  for  American  and 
Canadian  oil.  We  quote  : — Canadian,  12X 
toi2^c.  at  Petrolea,  14  to  14XC  in  car  lots 
at  Montreal  and  14^  to  15c.  for  single 
casks.  American,  2o^c.  in  car  lots,  21  #c. 
in  iobrl.  lots,  2ij£c.  in  5  brl.  lots  22c.  for 
single  brls.  2  per  cent,  off  for  cash  ;  American 
benzine,  23  to  25c,  and  Canadian  \\%c.  to 
15c  

TORONTO    MARKETS. 

TORONTO,  Sept.  18,  1891. 

The  transition  period  which  bridges  over 
the  interval  between  harvest  trade  and  fall 
trade  is  not  yet  over.  The  present  week  is 
one  of  smart  activity  for  the  moment,  but 
mostly  in  a  sorting  up  way  so  far  as  hard- 
ware is  concerned.  Ammunition  has  sold 
pretty  freely  since  the  month  opened.  The 
large  number  of  traders  in  the  city  give  an 
air  of  bustle  to  the  interior  of  the  wholesale 
houses  that  is  apt  to  leave  an  exaggerated 
impression  on  the  mind  of  the  observer  as 
to  the  extent  of  the  business  actually  done. 
Still,  there  is  a  good  deal  going  on.  One 
house  claims  to  have  done  easily  twice  as 
much  at  this  as  at  any  former  exhibition. 
All  the  travelers  are  in,  so  that  little  busi- 
ness comes  in  with  the  mails.  The  trade  in 
metals  is  not  particularly  animated  yet, 
everything  waiting  on  fall  operations  to 
make  a  start. 

Iron  and  Steel—  In  pig  iron  there  has 
not  been  the  pi  ogress  made  that  was  looked 
for  at  this  stage.  Hardening  of  prices  in 
English  and  Scotch  iion  has  acted  as  a 
check  upon  sellers,  who  have  been  unable 
to  count  upon  the  steadiness  of  the  marked 
long  enough  to  undertake  contracts  freely 
upon  the  prices  ruling  at  the  moment. 
In  Canadian  iron  there  is  little  trade  report- 
ed. The  following  sales  of  British  have  been 
effected  within  the  week  between  this  and 
last  issue  ;  25  tons  of  Summerlee  at  $22.68, 
20  tons  of  Summerlee  at  $22.75,  IS°  tons  of 
No.  1  Middlebrough  at  $20.50,  100  tons  of 
No.  1  Calder,  50  tons  of  Carnbroe. 

British— 
No.  1  Calder  $23.  No.  1  Middlesboro  $20.75 

No.  3  Calder  $22.  No.  3  Middlesboro  $19.75 

No.  lSum'rlee $22.75       Carnbroe  $20.50. 

American— 
Soft  Southern  $20.50-$21.50. 
Scotch  $22.50-323.50. 
Rockwood  $21-$21  50, 
Gloss  $22-$23 
Woodward  $22-$23. 

Canadian- 
No.  1  Siemens  $22.50. 
"    2         "         $21.50. 
"    3         "  $21. 


Barn  iron  and  manufactured  iron  and 
steeJ  are  in  better  demand,  as  works  are 
laying  in  stocks  now  for  early  manufacture. 
Prices  are  steady  at  $2.05  for  ordinary  bar, 
and  $2.50  for  refined. 

Copper — There  is  more  inquiry,  but  not 
much  improvement  in  actual  business. 
Sheets  are  steady  at  18  to  20,  ingots  at  14^ 
to  15c. 

Tin — Is  in  fair  request,  though  less  stock 
than  there  is  on  hand  would  suffice  for  the 
business  doing.  Prices  are  23  to  24c.  for 
56-Ib.  ingots,  23'to  23^.  for  Straits  100-lb. 
ingots,  and  24^  to  25c.  for  strips. 

Lead — There  is  a  somewhat  better  feel- 
ing in  the  lead  market.  The  immediate 
demand  has  improved,  and  the  prospect  for 
a  considerably  enlarged  trade  very  soon  are 
good.     Pig  is  3  to  4c,  and  bars  4%  to  5c. 

Zinc  and  Spelter — Sheet  zinc  is  now  a 
seasonable  metal,  and  is  getting  a  steady 
run  at  firm  prices.  It  is  b%  to  7c.  Blocks 
are  unchanged  at  6  to  6^c  Spelter  is  quiet 
at  S/ic-  t°r  domestic,  and  6c.  for  imported. 

Antimony — Is  easier  outside,  but  quota- 
tions here  remain  unchanged.  It  is  in  no 
better  demand  than  before.  Prices  are  14X 
to  15c.  for  Cookson's,  and  13^  to  14c.  for 
other  grades. 

Tin  Plates — The  scarcity  of  certain  sizes, 
notably  20x28,  is  felt  more  as  the  demand 
begins  to  liven  up.  Of  14x20  there  is  an 
adequate  stock.  Prices  are  steady  at  last  week's 
quotations.  They  are  :  I  C  coke  $4  to  $4.25,  I 
C  charcoal  $4.50  to  $4.75,  I  X  charcoal  $5.50 
to  $5.75,  I  X  X  charcoal  $6.50  to  $6.75,  D  C 
charcoal  $4.50. 

Terne  Plates— Are  more  active,  but 
still  in  rather  mild  demand.  Prices  have 
not  varied  from  $8.25  and  $8.50. 

Canada  Plates — Receive  a  good  deal  of 
attention  now  at  $2.85  to  $3. 

Galvanized  Sheet  Iron — Is  not  in  a 
specially  interesting  position  just  now.  The 
demand  is  always  going  on,  and  just  now  is 
moving  quietly. 

Builders'  Hardware— The  trade  has 
not  been  perceptibly  affected  by  the  addition 
of  another  week  to  the  season.  There  is  a 
fair  small  business  reported,  but  nothing  of 
the  briskness  that  must  soon  be  seasonable 
is  here  yet. 

Cut  Nails — Are  $2.30  from  stock,  and 
$2.20  in  car  lots  from  Montreal.  A  normal 
demand  keeps  up. 

Horse  Shoes— Are  steady  at  $3.50. 

Horse  Nails — Fill  their  usual  place  in 
the  trade  of  the  week,  and  otherwise  do  not 
call  for  comment. 


Cordage — Is  quiet  at  the  basis  already 
reported,  which  is  for  manilla  12X  to  i2j^c.,. 
for  sisal  and  New  Zealand  %%  to  8>£c. 

Wire — Is  moderately  active  at  12^  per 
cent,  from  list,  with  10c.  additional  for 
freight. 

PAINTS,  OILS  AND  COLORS. 

There  is  a  revival  of  interest  in  this  de- 
partment of  trade.  It  is  getting  to  be  the 
time  of  year  for  greater  activity,  and  the 
number  of  retailers  in  the  city  these  days 
tend  to  make  things  livelier  for  the  moment. 
In  white  lead  there  has  been  no  change.  It 
goes  out  still  in  ordinary  trade  lots  at  5^c. 
Linseed  oil  is  quiet  and  in  the  same  position, 
quoting  at  60  to  61c.  for  raw  and  63  to  64c. 
for  boiled.  There  is  no  United  States  stock 
now  arriving.  In  England  the  market  has 
advanced  2s.  6d.  but  here  prices  rule  low  to 
keep  the  stock  of  United  States  crushers 
out.  Turpentine  has  eased  again  in  the 
South,  but  quotations  are  not  yet  affected 
here.  In  colors,  there  is  nothing  in  the  way 
of  business  or  change  to  speak  of. 
PETROLEUM. 

The  trade  in  petroleum  pursues  a  very  un- 
varying course.  Though  the  demand  for  re- 
fined improves,  yet  no  attendant  change  is 
to  be  noted,  prices  continuing,  though  firmer, 
at  standing  quotations. 

The  Petrolia  Advertiser  reports:  Petrolia 
Crude  1.35  per  bbl.  Oil  Springs  crude  $1.35 
per  bbl.  So  far  as  activity  is  concerned,  the 
oil  market  continues  on  the  whole  "  Stale 
Flat  and  uninteresting."  Apart  from  a  hand 
to  mouth  sort  of  inquiry,  there  are  few  buy- 
ers. A  good  many  requests  come  in  from 
the  east  for  quotations  for  refined  oil  ;  but 
the  sending  of  prompt  replies  seems  hardly 
to  stimulate  business.  Perhaps  the  expla- 
nation is  to  be  found  in  the  fact  that  none  of 
the  refiners  are  particularly  anxious  to  sell 
at  present  market  figures,  and  it  is  barely 
possible  that  the  prices  telegraphed  have  not 
proved  attractive.  Of  course  with  their  state 
of  affairs  the  existing  stocks  of  crude  oil  are 
slightly  increasing.  No  one  however,  for  a 
moment,  anticipates  that  the  refined  oil 
market  will  weaken  in  consequence  of  ple- 
thora. It  would  be  exceedingly  interesting 
reading  if  each  manufacturer  would  candidly 
take  the  general  public  into  its  confidence 
as  to  their  supply  of  raw  material.  In  the 
absense  of  definite  information,  surmise  must 
take  the  place  of  certainty,  and  guesses 
must  snpplement  information.  We  think  we 
speak  "  by  the  card,"  although  we  do  not 
pretend  to  have  received  any  direct  informa- 
tion, when  we  reiterate  our  previous  state- 
ments that  there  is  no  large  surplus  ofeither 
refined  or  crude.     With  an  ordinary  market 


We   have  the  largest  variety  in  Canada. 

We  have  seven  new  lines  this  season, 

Our  stoves  have  been  favorably  known  for  40  years. 

Our  customers  may  rely  on  every  advantage  in  prices. 

A  new  nestable  pipe — 25  in  crate — cheap. 

57  varieties  of  Furnaces. 

We  can  supply  repairs  for  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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springing  up  which  is  bound  to  come  with 
the  fall  trade  and  as  the  days  get  shorter, 
manufacturers  will  find  themselves  taxed  to 
their  utmost  capacity  to  supply  the  wants  of 
their  customers.  The  Imperial  Oil  Company 
however  is  rushing  business  in  great  shape, 
their  business  connections  are  so  large  that 
it  keeps  their  refinery  running  almost  full 
capacity  all  the  year  round.  The  drillers  are 
kept  busy  but  small  wells  are  the  result  of 
most  of  the  later  ventures. 

THE  BRITISH  LINSEED  OIL  MARKET. 

(Tulloch  &  Co.,  London,  England,  Report.) 


London,  Sept.  2,  1891. 

Since  our  last,  the  market  has  continued 
in  a  very  dull  condition,  there  being  practi- 
cally no  enquiries  for  export,  but  a  moderate 
demand  for  the  home  trade. 

Crushers  claim  only  to  be  able  to  work  at 
present  values,  owing  to  the  return  the  good 
trade  in  oilcake  has  given  them.  With  the 
cessation  of  enquiries  for  the  latter,  crushers 
appear  face  to  face  with  either  stopping  their 
output  of  oil,  or  selling  under  cost  of  pro- 
duction. 

The  former  appears  to  be  then  probable 
course,  should  buyers  not  advance  their 
ideas,  and  were  any  ordinary  rules  of  argu- 
ment, applicable  to  the  oil  market,  it  would 
appear  as  if  the  present  position  is  bound  in 
the  course  of  a  short  time,  to  work  out  its 
own  remedy. 

Supplies  of  seed  in  crushers  hands  are 
small,  and  the  arrivals  are  heavy,  shipments 
go  freely  into  consumption,  cost  of  seed  is 
firm,  especially  for  forward  delivery,  and 
with  stocks  afloat  lighter,  we  think  the 
chances  of  a  steady  market  are  probable. 
To  some  small  extent  the  low  prices  on  Lon- 
don oil  have  been  due  to  the  cheap  rates  at 
which  Hall  and  other  country  crushers  were 
ready  to  sell.  Provincial  prices  are  now 
over  London  rates,  and  this  in  itself  should 
tend  to  bring  buyers  into  the  market,  but 
business  has  been  so  dislocated  during  the 
two  months  that  it  is  perhaps  dangerous  to 
hold  any  opinion  one  way  or  another,  as  to 
the  future  of  oil. 

The  following  are  about  the  present  values 
to  buy  : 

First  Brands — Sept.  20s.  7%d.  ;  Sept.  and 
Oct.  20s.  7>£d.  ;  Oct.  and  Dec.  20s.  9d. 

Ordinary  Brands — Sept.  20s.  6d.  ;  Sept. 
and  Oct.  20s.  6d.  ;  Oct.  and  Dec.  20s.  9d. 


GLASS. 

Receipts  of  new  glass  a  re  on  the  way,  and 
will  arrive  none  too  soon,  as  there  is  literal 
bareness  in  several  sizes  that  are  in  constant 
demand.  The  fall  prices  are  almost  certain 
to  be  lower,  as  the  primary  market  has 
opened  eas>.  Prices  at  present  are  steady 
at  quotations  in  Prices  Current. 

OLD  MATERIAL. 

The  market  for  old  material  has  acquired 
very  little  new  strength  from  the  week's  tran- 
sactions, which  have  been  as  usual  for  a  few 
months,  confined  to  business  between  small 
and  wholesale  collectors.  Manufacturers 
have  shown  no  furfher  interest  than  before 
in  the  market.  The  foundries  are  still  run- 
ning quietly,  and  with  a  reduced  force  of 
workmen.  The  only  alteration  in  price  is 
in  country  mixed  rags,  which  are  down  to  85c. 
lowest  price.  We  quote: — No.  1  heavy  scrap, 
65  to67Kcperioolbs. ;  stove  cast  scrap, 42to 
45c;  No.  1  wrought  scrap  62^  to  67 ^c;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  g'/i  to 
io}4c. ;  heavy  scrap  copper  ioj4  to  io^c. ;  old 
copper  bottoms,  8l/2  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8)4  togc. ;  scrap  lead  1%.  to  2^"c; 
scrap  zinc,  2  to  2lAc;  scrap  rubber,  2%  to 
2%z.  ;  country  mixed  rags,  85c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

HIDES,  ETC. 

Hides — Green  are  steady  at  5  to  5^c  for 
No.  1  green  below  and  up  to  6olbs.  respective- 
ly.    Cured  6>^c 

Skins — Sheepskins  advanced  to  65c  to- 
day.    Calfskins  are  5  to  7c 

Wool — Buyers  continue  to  pay  19c,  but 
say  they  would  rather  have  the  money  than 
the  wool. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.35  $4.80  $4.50 

"      Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Stove  Gross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut  Gross...  4.45  4.90  4.60 

Net 3.97  4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Sep.  17  1891. 

The  improvement  in  the  demand  for  steel 
rails  and  track  material  that  has  been  anx- 
iously awaited  since  the  turn  for  the  better 
in  the  stock  market,  and  relief  from  appre- 
hensions of  financial  stringency  has  failed  to 
materialize  up  to  the  present  time.  The 
Associated  Manufacturers',  it  is  shown  by 
official  record,  secured  orders  for  only  about 
35,000  tons  of  rails  during  the  month  of 
August,  and  purchases  of  track  material  were 
correspondingly  light.  Thus  far  this  month 
very  little  new  business  has  been  secured, 
and  the  demand  at  present  is  by  no  means 
encouraging.  A  conference  of  rail  manu- 
facturers is  to  be  held  this  week,  but  the 
matters  for  consideration  are  not  divulged. 
In  other  lines  of  steel  business  is  uneven, 
and,  where  dullness  does  not  exist  as  a  pro- 
minent feature,  low  prices  do.  Crude  ma- 
terials entering  into  the  manufacture  of  steel 
are  correspondingly  low,  and  with  some  few 
exceptions,  find  slow  sale.  In  most  lines  of 
manufactured  iron  business  seems  to  be  very 
fair,  however,  and  foundry  keep  quite  busy. 
Mill  grade  pig  iron,  it  is  worthy  of  note,  is 
selling  at  slightly  better  prices,  and  on 
foundry  grades  full  former  rates  are  main- 
tained. While  there  are  thus  some  en- 
couraging signs  in  the  present  situation,  it 
is  plain  that  the  lack  of  railroad  patronage 
is  quite  a  serious  drawback,  and  until  a  turn 
for  the  better  takes  place  in  that  line,  no 
general  improvement  can,  in  the  opinion  of 
close  observers,  be  calculated  upon  with  any 
confidence.  Some  fairly  large  contracts  for 
car  wheel  iron,  aggregating  about  5.000  tons, 
have  been  placed  latterly.  This  would  sug- 
gest that  car  and  locomotive  builders  have 
been  securing  more  orders  for  rolling  stock 
latterly,  and  encourage  the  hope  that  orders 
for  rails,  etc.,  will  be  forthcoming  ere  long. 

Southern  No.  3  pig  iron  (mill  grade)  has 
been  sold  at  50c  per  ton  advance  on  late  ex- 
treme lowest  prices,  and  the  market  for  that 
class  of  material  is  apparently  in  rather 
better  shape.  Several  of  the  prominent  fur- 
naces, it  is  stated,  are  turning  out  a  larger 
quota  of  foundry  grades,  and,  while  not  ad- 
versely affecting  the  marketfor  the  latter,  that 
fact  diminishes  the  pressure  to  sell  mill 
grades.  The  best  Southern  foundry  iron 
brings  $13  at  furnace  for  No.  1  and  $12  for 
No.  2,  which  is  equivalent  to  $17.26  and  $16. 
26  respectively,  for  tide  water  delivery.  Best 
Northern  brands  remain  at  $17.50  to  $18  for 
No.  1  and  $16  to  $16.50  for  No.  2,  but  some 
that  are  not  suitable   for   best  foundry   work 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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MARKETS—  Continued. 

may  be  secured  a  little  cheaper.  Bessemer 
pig  is  valued  at  $15.50  to  $16  at  furnace. 
Spiegeleisen  remains  at  about  $27.50  to  $28. 
50  for  20  per  cent.,  and  ferro  manganese,  80 
per  cent.,  at  $64.50.  Old  material  remains 
very  quiet  at  $20.50  to  $21  for  iron  tee  rails, 
$16.50  for  steel  rails  and  $20  to  $20.50  for 
No.  1  wrought  scrap  iron,  all  f.  o.  b.  cars  at 
shipping  point. 

Tin. — London  prices  for  pig  tin  have 
dropped  5s.  to  7s.  6d.,  but  scarcely  any 
change  has  taken  place  in  the  local  market, 
although  the  statistical  position  in  itself  is 
weaker  here  than  abroad.  On  the  Metal 
Exchange  there  have  been  sales  to  the  ex- 
tent of  75  tons  at  20c.  for  September  and 
October  and  20.05c.  for  November  delivery. 
The  trade  and  consumptive  movement  has 
been  only  fair  and  at  corresponding  prices. 
Straits  tin  at  the  close  was  quoted  at  20c  net 
cash  in  10-ton  lots  and  20.10  to  20.15c  regu- 
lar in  jobbing  quantities.  London  cables  were 
£91  for  spot  and  ^91  10s  for  futures. 

Copper  —  Copper  has  undergone  no 
change.  No  information  of  anything  in  the 
line  of  really  large  transactions  comes  to  the 
surface,  but  a  very  fair  business  seems  to  be 
working  through  quietly  and  prices  are  held 
very  steady.  Lake  ingot  sold  at  i2^c.  cash 
for  prompt  delivery  to  the  extant  of  at  least 
100,000  lbs.  That  price  was  bid  for  futures 
and  declined;  I2^c.  was  named  as  strictly 
inside  rate.  Casting  copper  remains  2X11% 
ton^c.  according  to  brand.  In  the  Lon- 
don market  prices  for  merchant  bars  have 
declined  to  ^52  12s.  6d.  for  spot  and  £53  5s. 
for  futures.     - 

Lead — Nearly  1,000  tons  of  pig  lead  have 
been  placed  at  4>£c„  which  price  seems  to 
be  a  strictly  inside  one  at  the  present  time. 
Bids  of  $4.47  i-2c.  were  refused.  Consu- 
mers are  not  buying  with  particular  freedom, 
but  their  purchases  seem  to  be  well  up  to  the 
average  for  the  season,  and  despite  some 
peculiar  methods  adopted  at  the  close  last 
week  to  establish  artificially  low  prices,  tem- 
porarily, the  market  retains  good  form. 

Spelter — Is  selling  in  a  routine  way  only 
at  the  moment,  but  the  business  passing  is 
/sufficient  to  hold  the  market  steady  at  4.95 
,to  5.00c  for  prime  Western. 

Tin  Plate — Has  been  selling  in  a  moder- 
ate way  only,  and  the  demand  at  present  is 
slow.  On  cokes  prices  are  still  somewhat 
unsettled,  but  for  other  varieties  the  market 
is  steady.         

IRON  MANUFACTURE  IN  CANADA. 

The  manufacture  Of  iron  in  Canada  up  to 
this  time  has  not  met  with  much  encourage- 
ment. This  has  been  due  to  various  causes, 
and  while  the  iron  industry  in  the  United 
States  has  been  making  almost  phenomenal 
progress,  the  production  of  the  metal  has 
just  about  held  its  own  in  Canada. 

But  there  are  indications  now  that  all  this 
is  to  be  changed.  Our  Canadian  cousins  are 
beginniug  to  recognize  the  fact  that  sufficient 
efforts  are  all  that  is  needed  to  put  tha 
country  on  the  list  of  prominent  iron-making 
nations.  Imports  of  iron  are  now  beginning 
to  decrease,  due  in  large  measure  to  the  fact, 
it  is  generally  believed,  that  the  tariff  duties 
laid  upon  pig  iron  and  other  manufactures 
are  having  the  effect  of  stimulating  produc- 
tion at  home. 

Again,  the  Canadian  captains  of  industry 
are  awaking  to  a  recognition  of  the  fact  that 


the  manufacture  of  iron  is  the  staple  and 
ultimate  foundation  of  all  ulterior  industries. 

And  yet  the  mineral  resources  of  Canada 
have  been  for  many  years  considered  extra- 
ordinary by  geologists  and  others  whose 
acquaintance  with  the  country  qualified 
them  to  speak  with  authority  on  the  subject. 
That  these  advantages  have  been  neglected 
can  easily  be  inferred  from  the  fact  that  in 
1889  the  total  quantity  of  iron  produced  in 
the  Dominion  aggregated  only  about  59,000 
tons  in  round  numbers,  while  the  iron  ore 
produced  reached  a  total  of  not  more  than 
84,000  tons,  which  is  equivalent  to  about 
40,000  tons  of  pig  iron.  This,  in  place  of  the 
fact  that  recent  explorations  in  Ontario  and 
in  the  Southwest  Territories,  in  Manitoba 
and  in  Nova  Scotia,  have  shown  that  Canada 
has  coal  and  iron  resources  that  can  hardly 
be  excelled  in  any  part  of  the  world.  Recent 
analyses  of  the  coals  and  ores  found  in  the 
different  provinces  showed  that  there  were 
considerable  deposits  of  specular  iron,  limo- 
nite  or  brown  hematite  and  clay  iron  stone. 
Limestone,  suitable  for  a  flux,  occurs  abund- 
antly in  the  neighborhood  of  East  River. 
The  Provincial  Railway  passes  through  the 
coal  fields  and  within  a  few  miles  of  the  ore 
deposits. 

In  accordance  with  the  new  spirit  being 
manifested  by  the  government  authorities, 
it  is  worthy  of  note  that  several  of  the  local 
governments  have  offered  a  bounty  to  capi- 
talists who  will  engage  in  the  manufacture 
of  iron  within  the  Dominion  and  have  pro- 
mised to  exempt  all  such  from  taxation  for  a 
term  of  years. 

All  this  goes  to  show  that  our  Canadian 
cousins  have  fully  made  up  their  minds  to 
lag  in  the  rear  no  longer,  and  are  determined 
henceforth  to  leave  nothing  undone  to  place 
that  country  in  a  position  in  keeping  with 
its  resources  among  the  great  iron-producing 
nations  of  the  world. — Age  of  Steel. 


THE  LESSON   OF  A  RECENT 
MERCIAL  FAILURE. 


COM- 


The  recent  suspension  of  a  prominent  re- 
tail house  in  this  city  is  ascribed  on  good 
authority  to  the  ambition  of  its  proprietor  to 
do  a  more  extensive  trade  than  the  means 
at  his  command  warranted.  Having  by  en- 
terprise and  hard  work  attained  success  in  a 
moderate  way  of  business,  like  many  other 
merchants  under  similar  circumstances,  it 
was  his  ambition  to  branch  out  in  a  bigger 
establishment  on  a  more  prominent  thorough- 
fare, where  rents  and  other  expenses  of  doing 
business  were  largely  increased,  without  a 
corresponding  gain  in  sales.  Financial 
embarrassment — the  usual  result— followed 
this  step,  which  it  is  probable  would  not 
have  occurred  had  a  more  conservative 
policy  been  followed.  The  merchant  who 
has  the  wisdom  to  let  well  enough  alone,  and 
to  restrict  his  business  to  safe  limits,  not 
only  makes  more  money  than  those  who 
possess  less   discretion,    but   what    is   even 


better,  preserves  his  dignity  and  peace  of 
mind.  The  position  of  the  trader  who  must 
give  the  best  part  of  his  time  to  "  shinning 
around"  to  provide  means  to  carry  on  a 
business  too  large  for  his  capital,  is  most 
unenviable.  The  attention  demanded  to 
the  details  of  even  a  small  business, 
if  success  is  to  be  attained  therein,  will 
absorb  the^  best  energies  of  its  pro- 
prietor. When  to  this  is  added  the  anxiety 
incident  to  insufficient  means,  prosperity  is 
next  to  impossible.  There  are  found  now 
and  then  merchants  of  such  rare  financial 
skill  that  they  are  able  to  overcome  even  so 
great  an  obstacle  to  success  as  lack  of  capi- 
tal, but  they  are  the  exception  rather  than 
the  rule.  Recent  statistics  of  mercantile 
failures  on  this  coast  show  that  40  per  cent, 
of  these  disasters  came  not  from  inexperi- 
ence in  trade,  but  from  insufficient  means. 
The  loss  to  creditors  by  failures  thus  caused 
is  by  no  means  the  worst  feature  of  this  ex- 
hibit. In  a  majority  of  such  instances  sol- 
vent merchants  are  obliged  to  meet  the  com- 
petition of  such  insolvents,  which  is  often  of 
the  most  risky  character. — Ex. 


No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wants  done. 

If  you  want  books,  it  is  rarely  wise  to  pay 
double  price  for  them  to  a  travelling  book-seller. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 

Every  line  of  goods  embodies  a  history  and  a 
cience  worth  years  of  study  to  understand. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

"  One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
—Josh  Billings. 

"  There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters  ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emebson. 
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AMERICAN  AGENTS   IN  WALES. 

There  can  be  no  doubt  that  it  will  be 
some  time  ere  the  tin  plate  trade  of  South 
Wales  will  assume  its  normal  condition. 
Prices  are  certainly  only  slowly  creeping  up, 
and  the  quotations  at  a  remunerative  figure 
are  by  no  means  great.  Whether  or  no  an- 
other period  of  idleness  will  be  necessary 
remains  to  be  seen,  but  it  is  to  be  hoped 
that,  should  it  be  so,  steps  will  be  taken  to 
render  so  long  a  continuous  stoppage  as  a 
month  unnecessary.  Meanwhile,  specula- 
tion is  rife  as  to  what  America  is  doing  with 
a  view  to  the  establishment  of  a  transatlantic 
tin  plate  trade,  many  different  opinions  being 
expressed  on  the  question.     One  of  our  cor- 


respondents had  it  as  coming  from  one  very 
closely  identified  with  the  tin  plate  trade 
that,  unless  two  or  three  competent  manu- 
facturers went  out,  accompanied  by  some 
800  capable  men,  the  tariff  would  be  bound 
to  be  repealed  in  1896,  on  account  of  the 
inability  of  the  Americans  to  make  the  pro- 
portion of  tin  plates  for  home  consumption 
stipulated  in  the  provisions  of  the  tariff. 
Rumors  have  from  time  to  time  been  made 
to  the  effect  that  American  agents  were  in 
Wales  with  the  object  of  engaging  tin  platers 
to  emigrate  to  the  States,  there  to  act  as  the 
pioneers  of  the  industry.  There  can  be  no 
doubt  that  there  are  at  the  present  moment 
such  agents  in  Wales.  A  gentleman  acting 
in  that  capacity  was  in  Llanelly  on  Monday, 


and  saw  several  tin  platers.  From  what  our 
correspondent  was  able  to  glean  from  those 
who  had  been  in  conversation  with  the 
American,  they  thought  that  he  was  the 
representative  of  the  St.  Louis  Tin-stamping 
Company.  A  feeling,  however,  exists  in  the 
district  that  the  effort  now  being  made  to 
induce  tin  platers  to  cross  the  water  is  due 
to  a  strike  in  America,  and  that  the  importa- 
tion of  Welsh  labor  is  sought  to  be  effected 
with  a  view  of  reducing  the  wage.  Our  cor- 
respondent heard  on  very  good  authority 
that  a  few  tin  platers  had  entered  into  con- 
tracts to  emigrate  to  the  States  a  few  months 
hence  to  start  new  tin  plate  industries,  and 
that  rollermen  had  been  promised  from  six 
to  eight  dollars  a  day.—  Ryland's  Iron  Trade 
Circular. 


PAINTEES'    BRUSHES. 


TRADE 


MARK. 


We    manufacture    the    BEST    BRUSHES  only,    and  guarantee    the 

Quality,    Weights,    and    Sizes    of    all    Brushes  bearing   our    name,    and 

the    above   Trade    Mark.         Samples    can    be  seen   and  full  particulars 

obtained  of  our  Agent,   Mr.    W.    H.     Jagger,  24    Front  Street,    West 

Toronto. HAMILTON   &  CO.,    96  Clerkenwell   Road,   London,'  England 
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IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


25, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  right. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

WEITE    FOE    QUOTATION'S. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFQRD  PLACE,        -        LIVERPOOL. 
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A    DEFENSE    OF    THE    IRON    CUT 
NAIL. 

The  iron  cut  nail  has  its  warm  advocates, 
in  spite  of  the  great  popularity  which  has 
been  reached  by  its  competitors,  the  steel 
cut  nail  and  the  wire  nail.  Some  points  in 
its  favor  were  given  recently  by  Mr.  James 
S.  Scranton,  of  New  York,  sole  agent  of  the 
Oxford  Iron  and  Nail  Co.,  in  conversation 
with  a  Hardware  reporter. 

"  The  making  of  iron  cut  nails,"  said  Mr. 
Scranton;  "is  a  very  old  business.  Before 
the  revolutionary  war  the  colonies  were  pro- 
hibited from  making  nails,  and  there  is  a 
story  of  a  manufacturer,  in  spite  of  the  law, 
building  a  mill  at  Boonton,  N.J.,  where  he 
carried  on  the  business.  A  government 
inspector  dropped  into  his  town  one  day  and 
matters  looked  a  little  blue,  but  the  Jersey- 
man  was  equal  to  the  occasion,  for  he  enter- 
tained the  emissiary  royally,  and  the  bibu- 
lants  were  so  plentiful  that  the  latter  forgot 
his  errand  and  left  without  discovering  the 
contraband  manufacturer.  After  the  war, 
mills  sprung  up  in  all  directions,  and  to-day 
we  have  agreat  industry.  Compared  with 
other  countries  we  make  a  superior  nail. 
The  German  nail  has  very  little  style  or 
finish.  Take  their  lath  nails,— they  are  too 
clumsy  and  rough  to  hold  in  the  mouth  as  is 
the  practice  of  lathors  when  at  work.  Dif- 
ferent from  theirs,  our  nail  has  a  smooth 
head  and  is  clean  cut.  The  English  make, 
to  a  large  extent,  the  hand  wrought  nails, 
and  have  adhered  to  this  style  for  many 
years,  which  is  a  surprise  to  us.  In  Sweden 
they  make  a  heavy  nail,  which  we  see  in  the 
fastenings  of  cases  of  goods  imported  from 
that  country.  In  Canada,  the  hardwaremen 
some  time  ago  bought  the  iron  and  had  it 
made  into  nails,  and  probably  do  so  yet. 
It  is  a  clumsy  production,  and  their  lathing 
nails  are  open  to  the  same  objection  as  has 
been  mentioned. 

"  In  later  years  in  this  country  the  steel- 
cut  and  the  wire  nail  have  come  to  the  front, 
and  great  claims  are  made  for  them — more 
than  we  are  willing  to  admit.  The  iron-cut 
nail  has  a  bulge  in  it,  which  first  separates 
the  fibres  of  the  wood  and  then  allows  them 
to  spring  back,  closing  tightly  onto  the  nail. 
This  gives  the  nail  great  holding  power. 
Mr.  J.  E.  Howard,  of  the  Watertown  (Mass.) 
Arsenal,  conducted  for  the  government  some 
very  important  tests  in  this  respect.  The 
cut  nails  were  driven  with  the  tapers  of  their 
sides  or  points  acting  lengthwise  the  grain  of 
the  wood.  The  advantage  of  cut  nails  was 
with  the  different  woods  in  the  following 
order  :  White  pine,  yellow  pine,  oak,  Cali- 
fornia laurel,  and  chestnut.  In  the  first 
named  wood,  he  reported  that  an  iron  cut 
nail  was  worth  2  1-10  of  the  wire,  and  with  a 
gradual  diminishing  advantage,  the  chestnut 
being  about  the  same  as  the  wire.  There 
was  also  a  great  advantage  in  our  4,  8  and 
10  penny  nails.     The  tests  were  made  by 


driving  the  nail  to  within  one-quarter  of  an 
inch  of  the  head  and  then  attaching  the 
weight. 

"I  should  have  stated,  which  is  apparent 
that  the  roughness  of  the  cut  nail  adds  to  the 
holding  power.  And  it  ought  also  to  be 
stated  that  the  square  or  parallel  grain  of  a 
cut  nail  has  a  greater  bearing  surface  than 
the  round  nail.  We  also  claim  that  their  are 
as  many  nails  to  the  pound  of  some  sizes  in 
the  cut  nail  as  in  the  other.  The  steel  cut 
nail  is  smooth,  and  is  lacking  in  adhesive 
power,  then  the  head  being  of  non-fibrous 
material  the  last  blow  generally  knocks  it  off 
— a  great  disadvantage. 

"  From  our  standpoint,"  concluded  Mr. 
Scr  nton,  "  We  look  upon  the  wire  nail  as 
good  for  finishing,  and  casing  work,  but  in 
rough,  heavy  outside  work  we  are  not  disposed 
to  yield  an  advantage,  but  claim  it.  There 
was  a  variety  of  other  information  obtained 
at  that  time,  but  it  is  too  voluminous  and 
scientific  for  me  to  do  justice  in  a  conversa- 
tion. It  is  claimed  that  the  wire  nail  is  dis- 
placing the  cut  nail,  and  New  England  is 
given  as  one  section  in  which  the  change  is 
going  on.  If  so  they  have  passed  by  my 
customers,  for  my  business  there  is  an  in- 
creasing one,  and  I  fail  to  see  any  large 
competition.  The  subject  is  a  large  and 
broad  one,  but  I  believe  that  the  nail  of  our 
sires  is  not  in  any  great  danger  from  any 
apparent  improvement  of  which  we  are 
aware  of  at  the  present  time. — N.  Y.  Hard- 
ware. 


LATER  DAY  IMPROVEMENTS 
PARCELS  AND  PACKING. 


IN 


Storekeepers  of  long  experience  cannot 
fail  to  be  impressed  with  the  existing  im- 
proved methods  in  doing  up  packages.  As 
a  matter  of  fact  the  improvement  is  extended 
to  the  whole  store,  in  the  way  of  shelving 
and  the  accessability  of  goods  placed  thereon. 
For  instead  of  having  to  hunt  all  over  the 
store  for  an  article  inquired  for  by  a  customer, 
the  dealer  very  readily  reaches  it. 

But  it  is  with  the  saving  in  bulk  in  the 
improved  methods  of  doing  up  packages 
both  in  the  wholesale  and  retail  stores,  that 
we  have  principally  to  do  at  the  moment. 
Formerly  a  deftness  of  the  taper  fingers  of 
the  druggist  were  much  admired,  as  he  pro- 
ceeded to  do  up  and  pass  over  the  counter 
a  package  not  only  neatly  wrapped,  but 
firmly  secured  as  well,  a  sightly  package, 
one  that  the  customer  could  conveniently 
carry  in  open  qiew  if  so  disposed  or  that 
could  be  slipped  into  the  coat  pocket.  In 
this  deftness  or  neatness  which  often  put 
upon  the  drug  clerk  the  charge  of  effeminary 
by  those  who  were  envious  of  him  and  of 
his  generally  good  looks,  the  young  apothe- 
cary was  supposed  to  enjoy  a  monopoly  in 
that  day  unless  it  might  be  that  the  still 
more  attractive  little  saleslady  who  put  up 
pins  and  neeedles  at  the  city  dry  goods 
store  could  be  called  his  rival.  But  the 
latter  hadn't  much  to  do,  except  as  an  illus- 


tration of  the  untruthfulness  of  the  old  adage 
that  a  woman  cannot  do  up  a  parcel  or 
sharpen  a  lead  pencil,  and  was  later  suc- 
ceeded by  her  even  daintier  successor  with 
plump  little  hands  who  put  on  gloves  to 
show  them  off  to  customers,  and  by  the 
young  lady  with  the  figure — and  seemed  to 
know  it — who  was  used  as  a  model  upon 
which  to  try  cloaks,  that  of  course  would 
look  well  on  her  lovely  form,  however  ill- 
fitting  they  might  chance  to  be  when  trans- 
ferred to  the  aged  customer,  with  scrawny 
shoulders  and  a  piece  of  backbone  sticking 
out  in  a  most  unpleasant  and  threatening 
manner,  to  say  nothing  of  wearing  a  face 
patterned  after  the  countenance  of  the 
Macbeth  witches. 

In  general,  however,  little  heed  was  paid 
to  the  appearance  of  packages  until  cartoons 
and  light  envelopes  or  boxes  came  to  be 
used.  In  one  of  these,  even  a  hoop  skirt 
could  be  carried  away  from  the  store  without 
betraying  the  knowledge  that  it  was  or  was 
not  a  "tilter"  of  the  latest  kind,  and  so  of 
other  feminine  appendages,  attachments  and 
beautifiers  more  or  less,  that  either  feed  the 
vanity  of  the  sex  or  else  have  some  use  very 
properly  concealed  from  the  rest  of  the 
world. 

In  the  larger  stores  packing  has  become 
an  art  almost,  and  even  among  these  setting 
up  little  pretentions  to  other  than  to  strict 
usefulness,  more  attention  is  paid  to  neatness 
in  the  same  direction.  The  hardware  trade 
affords  a  good  illustration  of  this,  except  in 
foreign  lands  where  the  missionaries  of 
aesthetic  culture  have  not  yet  appeared. 
There  they  still  do  up  knives  in  the  same 
kind  of  paper  that  the  butcher  wraps  around 
the  alleged  sirloin.  But  where  comfort,  con- 
venience and  civilization  are  studied  as  in 
this  broad  and  patriotic  land,  such  wares  are 
neatly  encased  and  almost  as  attractive  and 
ornamental  exteriorly  as  they  are  useful 
otherwise.  In  some  instances,  it  must  be 
admitted,  the  cost  of  cases  is  in  excess  of  the 
value  of  the  goods  encased,  as  when  plush, 
silk,  satin,  gold  and  filagree  work  are  brought 
into  requisition  to  render  the  outside  more 
attractive.  But  these  are  chiefly  gilt  goods 
designed  to  be  seen  rather  than  used. 

In  other  branches  of  the  trade  improve- 
ments in  packing  are  noticeable.  It  is  pos- 
sible now  to  buy  a  pound  of  nails  and  have 
them  so  wrapped  up  that  they  may  be  car- 
ried home  in  the  pocket  of  one's  coat  with- 
out tearing  the  lining,  and  hazzarding  the 
temper  of  the  queen  of  the  household  and 
her  curiosity  regarding  the  rent. 

As  to  stoves  the  most  remarkable  improve- 
ments have  taken  place  in  respect  to  pack- 
ing these  now  ornate  articles.  The  neatly 
boxed,  enveloped,  and  otherwise  assorted  and 
separated  parts  of  a  new  style  base  burner 
stove  including  the  micas — don't  forget  the 
micas — number  nearly  a  hundred  if  the  mem- 
ory of  our  own  experience  with  the  last  one 
be  not  misplaced. 

Touching  the  vehicle  trade,  the  beauty  of 
adornment  of  the  handsomest  vehicle  is 
sometimes  excelled  by  the  care  taken  in 
packing  it.  The  piano  boxed  buggy  is  as 
carefully  protected  as  the  new  bonnet  being 
returned  from  the  millinery  store  Aye, 
more  so,  for  in  some  cases  much  crushing 
improves  the  bonnet  whereas  in  the  case  of 
the  buggy  such  a  thing  is  ruinous.  But  persi- 
flage aside,  packing  is  a  good  thing  and 
should  be  done  well,  -Stove  and  Hardware 
Reporter. 
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A  SUBMARINE  BATTLE. 


Mr.  Whimmley — If  I  haven't   (gasp)  met 
Satan  himself  I'm  no  (gasp)  judge  ! 


Mr.  Whimmley — Now  for  a  real  solid  re- 
freshment. 


Biley  the  diver— (His  helmet  being  closed, 
it  is  impossible  to  know  what  he  is  saying.) 


Biley — You  come  snoopin'  round  here  any 
more  an  I'll  drownd  yer  ! — Judge. 


Mr.  Whimmley— M-bl-bl-b-b-Murder  ! 


MAINTAINING  APPEARANCES. 

There  is  a  fact  that  business  men  cannot 
afford  to  lose  sight  of,  and  that  is,  that  cheer- 
fulness pays.  With  good  health,  pleasant 
surroundings,  and  a  prosperous  business, 
cheerfulness  is  natural.  But  there  are  not 
many  men  so  fortunate  as  to  exist  under 
such  a  fevorable  combination  of  circum- 
stances 

The  part  of  a  complete  business  education 
consists  in  presenting  to  the  world  a  face 
that  has  the  appearance  of  reflecting  a  con- 
tented mind.  It  matters  not  how  unfortu- 
nate the  possessor  may  be,  or  how  compli- 
cated and  embarrassed  his  business  may  be- 
come, no  man  can  afford  to  appear  distressed. 
He  must  counterfeit  prosperity,  whether  he 
has  it  or  not. 

Business  is  essentially  selfish,  and  the  man 
who  would  deliberately  bankrupt  you  in  the 
course  of  business,  might  be  the  first  to  ex- 
tend you  aid  afterward  if  you  went  to  him  for 
charity.  The  poor,  the  dispirited,  and  the 
discouraged  are  not  attractive,  and  no  one 
buys  of  a  failing  merchant  because  of  his 
misfortune.  People  prefer  to  be  deceived 
rather  than  know  the  truth,  if  the  truth  is 
unpleasant. 

So  maintain  appearances  at  any  tost.  If 
business  is  dull,  don't  confess  it.  If  collec- 
tions are  slow,  don't  acknowledge  it.  If  your 


business  affairs  are  becoming  complicated, 
keep  it  to  yourself.  Don't  frighten  customers 
away  by  a  clouded  face.  If  you  must  frown, 
do  so  after  business  hours.  Cheerfulness, 
real  or  simulated,  is  worth  many  a  hundred 
dollars  to  a  business  man. — St.  Louis  Even- 
ing Reporter. 

MARKING  UP,  A  PROBLEM  FOR 
STORE-KEEPERS. 

One  of  the  hardest  problems  numerous  re- 
tailers have  to  contend  with,  says  J.  M. 
Batchelor  in  a  contemporary  is  when  the 
price  of  goods  they  may  have  on  hand  has 
risen  to  a  considerable  figure  in  excess  of 
that  paid  to  jobbers,  whether  such  rise  should 
be  at  once  taken  advantage  of  to  mark  up 
the  stock  ;  or  if  it  would  be  more  expedient 
to  sell  at  old  prices,  and  thus  cut  under  the 
figures  of  rivals,  who  not  having  a  stock  on 
hand  are  obliged  to  buy  at  higher  rates. 

Many  stores  have  taken  either  one  at- 
titude or  another  on  this  large  issue,  and  do 
not  care  to  hear  any  suggestions,  while 
others,  particularly  new  traders,  are  totally 
in  the  dark  regarding  what  course  is  the 
more  expedient  to  pursue. 

A  moment's  reflection  over  a  few  well 
known  facts  will  quickly  expose  the  advan- 
tages of  marking  up  goods  in  accordance 
with  the  change  in  the  market.  At  least  in- 
form every  customer  of  the  rise  in  values 
among  the  manufacturers  or  jobbers,  and 
then  if  it  be  decided  to  sell  at  old  figures, 
give  the  customers  positive  knowledge  of 
the  great  bargains  thus  offered,  and  treat 
such  sales  as  bargains,  and  do  not  class 
them  with  regular  transactions,  for  they  are 
not  regular  ;  instead  they  are  deductions 
from  actual  values. 

The  advantages  of  at  once  marking  up 
goods  on  hand,  under  such  circumstances 
are,  that  if  you  make  a  concession  in  values 
to  customers,  it  is  best  to  make  them  com- 
prehend the  fact  ;  and  if  you  sell  at  the 
newer  market  values,  they  in  a  spirit  of  fair- 
ness cannot  complain  when  they  are  told 
that  new  goods  cost  so  much  more. 

It  is  a  rule  when  the  jobbing  price  declines, 
to  at  once  mark  down  the  stocks  on  hand, 
to  prevent  being  undersold  by  rivals  who 
are  in  a  position  to  buy  fresh  stocks  ;  and  as 
an  offset  to  losses  from  such  a  source,  if 
there  are  profits  to  be  made  by  a  rise  in 
jobbing  values,  the  retailer  should  not  hesi- 
tate to  take  advantage  of  it. 

To  the  complaint  of  customers  who  may 
say  "  your  goods  only  cost  so  much,  there- 
fore it  is  unjust  to  put  up  prices  because  new 
goods  cost  more,"  the  answer  is  :  A  retailer 
is  a  man  between  the  manufacturer  and 
the  customer,  who,  by  making  a  specialty  of 
retail  distribution,  enables  the  manufacturer 
to  give  his  exclusive  attention  to  fabrication 
on  a  large  scale;  for  if  such  manufacturer 
was  obliged  to  retail  his  goods  he  could  not 
do  so  large  a  business,  and  thus  his  goods 
would  cost  more  to  make,  as  it  is  the  quan- 
tity that  permits  a  low  cost  ;  thus  the  retailer 
is  a  most  necessary  convenience  to  thepublic, 
in  the  distribution  of  products  made  on  a 
large  scale  at  localities  where  the  best  econ- 
omy is  permissable  ;  and  for  such  conveni- 
ence the  retailer  justifiably  asks  a  fair  com- 
pensation (or  service  rendered  at  market 
valuations,  be  they  high  or  low.  The  answer 
will  convince  the  customer  of  the  justice  of 
marking  up  goods  when  the  market  requires 
it, 
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SALES   MADE   OR   PENDING. 

G.  Vosper,  tinware  dealer,  Cobourg,  Ont., 
has  sold  out  to  A.  R.  Dundas. 

Bond  Bros.'  general  store  stock,  Sheffield, 
Ont.,  is  advertised  for  sale  on  the  23rd  inst. 

T.  A.  Masher's  general  store  stock,  Avon- 
dale,  N.S.,  is  advertised  for  sale  by  tender. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Leveillee  and  Farlier,  general  merchants, 
St.Agathe,  Man., have  dissolved,  E.  Leveillee 
continuing. 

Chalmers  &  Grand,  general  merchants, 
etc.,  Kintare,  Ont.,  advertise  to  dissolve  on 
the  13th  of  October. 

Black  &  Whitwam,  hardware  dealers, 
Hamilton,  Ont.,  have  dissolved,  and  are 
succeeded  by  Whitwam  &  Swanson. 

REMOVALS  AND   DEATHS. 

James  E.  Dickie,  of  the  firm  of  J.  E.  Dickie 
&  Sons, general  merchants,  Upper  Stewiacke, 
N.  S.,  is  dead. 

FIRES. 

The  Magee  Mfg.  Co.,  London,  Ont., 
manufacturers  of  horse  pokes,  timber  rules, 
etc.,  are  burnt  out.     Partially  insured. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

E.  Meredith,  general  merchant,  Quyon, 
Que.,  has  assigned. 

R.  F.  Black,  general  merchant,  Pugwash, 
N.  S.,  has  assigned. 

J.  E.  Trothier,  general  merchant,  Norman- 
din,  Que.,  has  assigned. 

David  Landriau,  general  merchant,  Plai- 
sance,  Que.,  has  assigned. 

Telesphore  Perrault,  general  merchant, 
St.  Sophie  de  Levard,  Que.,  has  assigned. 

Robert  Pedlow,  hardware  dealer,  Jarvis, 
Ont.,  has  assigned  to  Richard  Pailthorpe, 
Toronto. 

Benjamin  Caswell,  stove  and  furniture, 
dealer,  Toronto,  has  assigned  to  Thomas 
Tyler,  Toronto 

Scott  &  Partners,  general  merchants, 
Mount  Forest,  Ont.,  have  assigned  to  J.  B. 
Laing,  Toronto. 


THE  USE    OF   A   STORE  WINDOW. 

No  matter  how  little  or  much  you  spend 
on  newspaper  advertising,  never  omit  the 
valuable  and  inexpensive  method  of  drawing 
public  attention  by  the  display  of  goods  in 
your  store  window.  Hundreds  of  people 
pass  your  door  every  hour,  of  whom  a  large 
percentage  are  in  quest  of,  or  need  articles 
which  you  keep  in  stock,  and  if  your  window 
is  so  arranged  as  to  attract  attention,  very 
little  further  effort  is  necessary  to  effect  the 
sale. 

Some  years  ago,  among  a  certain  class  of 
so-called  "exclusive  tradesmen,"  it  was 
thought  the  proper  thing   to  have  dark  blue 


curtains  lowered  to  conceal  half  the  height 
of  the  windows,  which  were  entirely  empty 
save  for  a  gilt  sign  or  mirror  in  the  rear  ; 
but  the  traders  of  to-day  vie  with  each  other 
in  their  efforts  to  attract  attention  and  ad- 
miration from  the  passing  throng,  by  the 
display  in  their  windows  ;  indeed'to  such  an 
art  has  this  mode  of  advertising  become 
that  we  find  in  our  larger  cities  many  indi- 
viduals who  earn  large  incomes  by  their 
skillful  service  in  artistic  window  dressing, 
and  in  Chicago  there  has  been  published  for 
some  time  a  journal  which  treats  entirely  of 
this  subject.  It  is,  therefore,  not  the  inten- 
tion of  this  article  to  furnish  any  new  ideas 
upcn  the  subject,  but  rather  to  impress  upon 
the  mind  of  traders  the  importance  of  be- 
stowing great  care  upon  his  window  display. 

The  quickest  route  to  the  public  pocket 
is  via  the  eye,  and  it  is,  therefore,  to  the 
sense  of  color,  size,  and  pleasing  combina- 
tion, which  window  display  must  cater.  The 
first  thing  to  do  is  to  keep  the  glass  per- 
fectly clean  and  free  from  streaks  or  dust, 
and  the  woodwork  tastefully  painted  in  a 
subdued  color  which  will  harmonize  with  the 
surroundings  ;  nothing  repels  a  transient 
customer  more  than  an  unwashed  and  fly- 
specked  window,  and  the  brighter  the  lights 
within,  the  more  prominent  appears  the  dirt 
upon  the  surface  of  the  glass.  The  inside 
of  the  window  at  the  back  and  sides  should 
be  covered  with  cloth,  or  paint  which  will  re- 
flect the  light  without  color  upon  the  goods, 
and  not  detract  the  attention,  but  a  pleasing 
background  for  the  display  ;  plain  white, 
red,  yellow  are  too  glaring  and  offend  the 
eye,  while  wine,  olive,  old  gold  and  others, 
either  entire  or  in  combinations,  attract  the 
eye  and  add  to  the  appearance  of  the  goods. 

If  the  window  is  small  its  size  may  be  ap- 
parently enlarged  by  the  use  of  mirrors,  at 
the  sides  and  rear,  to  duplicate  by  reflection 
the  articles  displayed.  A  platform  of  steps 
made  in  movable  sections,  and  covered  with 
cloth,  is  essential  to  the  display  of  many 
small  articles  and  admit  of  easy  change  and 
arrangement  of  the  goods.  The  light  for 
the  window  should  be  reflected  from  the  out- 
side for  the  reason  that  gas  or  electric  jets 
in  a  window  detract  from  the  appearance  of 
the  goods  and  form  shadows,  besides  cover- 
ing the  glass  with  steam  which  turns  to  ice 
in  winter  ;  and  even  if  the  window  is  so  ven- 
tilated as  to  prevent  this,  the  heat  or  gas 
produced  is  often  injurious  to  the  goods. 

In  arranging  the  articles  in  the  window, 
the  effect  must  be  considered  from  the  out- 
side, which  can  only  be  ascertained  by  step- 
mg  out  occasionally  as  you  arrange  to  ob- 
serve how  the  goods  combine.  One  often 
sees  articles  appear  "left  handed"  and 
"  looking  backward  "  in  store  windows,  be- 
cause the  one  who  arranged  them  failed  to 
consider  them  from  an  outside  standpoint. 
Another  point  to  keep  in  mind  is  to  have 
some  of  the  goods  a  little  in  advance  of  the 
season  to  catch  the  eye  of  those  thrifty  indi- 
viduals who  "take  time  by  the  forelock"  and 


buy  for  future  needs  ;  and  to  turn  the  public 
attention  to  the  fact  that  you  are  well  pre- 
pared for  their  coming  wants.  Goods  which 
are  new  or  novel  should  find  a  place  in  the 
window,  not  only  to  force  their  sale,  but  to 
keep  the  public  interested  in  your  store  and 
merchandise.  If  you  are  advertising  any 
particular  article  in  the  newspaper,  have  a 
variety  of  the  goods  in  the  window  and  if 
the  value  was  stated,  attach  a  tag  "  as  adver- 
tised" with  the  price  to  the  article;  by 
this  means,  if  your  advertisement  has 
caught  the  eye  of  somebody  who  needs  the 
goods  the  display  reminds  him  of  it,  when 
he  passes  your  store,  and  may  prevent  a 
competitor  from  profiting  at  your  expense. 
It  is  a  good  plan,  regardless  of  your  other 
advertising,  to  have  many  of  the  articles 
tagged  with  the  price,  and  some  remark  as 
to  their  use,  if  of  a  novel  character.  Many 
people  admire  goods  in  store  windows,  but 
dislike  to  come  in  and  ask  the  price,  as  they 
do  not  expect  to  buy,  but  if  the  cost  was 
plainly  marked  so  that  "  he  who  runs  may 
read,"  they  would  remember  the  price  and 
buy  later,  and  perhaps  tell  somebody  else 
who  needed  the  goods.  To  make  "  some- 
body tell  somebody  else"  is  the  result  sought 
after  by  shrewd  traders  who  recognize  the 
value  of  such  personal  advertisement  of  their 
goods  and  prices. 

I  think  another  point  in  window  display 
is  to  take  different  lines  of  goods  one  after 
another,  according  to  the  season,  and  dis- 
play the  full  variety  of  each  line  separately 
rather  than  to  overcrowd  the  windows  in  the 
effort  to  squeeze  samples  of  the  whole  store 
in  at  all  times.  Thus  if  the  season  was  pro- 
per for  farming  tools  I  would  think  it  prefer- 
able to  make  a  solid  display  of  this  line  of 
goods,  showing  the  entire  variety  you  keep, 
and  leave  out  for  the  time  being  other  mer- 
chandise. The  store  windows  should  be 
changed  entirely  at  least  once  a  week,  and 
fresh  goods  of  a  different  arrangement  made, 
and  the  time  to  best  make  the  change  is 
early  in  the  morning  before  trade  starts  in;  a 
window  containing  a  small  boy  stretching 
himself  upon  a  ladder  in  the  endeavor  to 
wash  the  glass  and  surrounded  by  pails  of 
water,  loose  papers,  cloths,  empty  bottles, 
etc.,  is  not  an  edifying  sight  to  the  public  or 
conducive  to  trade,  and  should  be  performed 
either  before  or  after  business  hours,  when 
the  curtains  can  be  drawn,  and  thus  main- 
tain the  delusion  which  a  peep  behind  the 
scenery  often  dispels.  When  one  has  seen 
the  board  near  the  top  of  the  barrel  which 
gave  the  appearance  of  a  large  display  of 
fruit,  the  effect  loses  its  attraction,  and  an 
undressed  window  is  in  the  nature  of  an  im- 
modest insult  to  the  buying  public,  who  are 
not  supposed  to  know  that  a  window  is  ever 
devoid  of  goods  or  needs  cleaning. 

There  are  many  mechanical  devices  for 
attracting  attention  to  goods  displayed  in 
store  widows  such  as  an  electrical  "  tap  "  on 
the  glass  at  regular  intervals,  or  dancing 
figures  moved  by  clock-work,  etc. ;  but 
really  the  most  valuable  attraction  and  one 
of  profit  to  the  trader,  is  a  well-arranged 
stock  of  seasonable  goods,  with  reasonable 
prices  attached  to  them,  displayed  in  a  well- 
lighted  and  clean  window. — D.  T,  Mallet  in 
N.  Y.  Hardware, 
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CUTLER  Y — Good  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

oTEEL Consumers    want   quality.        Buy 

"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &  CO., 

445  St.  Paul  St  .  18  Front  St.  West, 

MONTREAL.  TORONTO. 


Send  for    Catalogue  and  Price 
lAst  to 


\Mfrs.   of  Set,    Cap    and   Special 
■ew8.  Studs,  Finished  Nuts,  &e. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOB  SALE  BI  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  k  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


Hamilton  and  Toronto 

8EWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS  OF 

Salt  Glazed 

Vitrified  Sewer  Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and   Mail 
Orders.     Mention  this  Journal. 


BROKERS 

AND 

COMMISSION  MERCHANTS 


IN   CANADA 

Open  to  receive  an  agency  for  a 
British  House  not  now  repre- 
sented here,  give  references. 

Address,  J.  B.,  care  this  paper. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


BURNS  &THOMAS 

-o  ^V 


Q  A  "VaTQ   CIRCULAR,  Shingle,  Re  sawing 
OA  W  O      Drag,  Gang,  Cross-cut,  etc. 


H.  Boker  &  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 


-AND- 


Pocket  Cutlery 


TRADE 


f 


MARK. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sit, 

MONTREAL. 
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HARDWARE. 


The  Gardner  Steel  Ribbon  Sash 

BALANCE    AND    PULLEYS. 


Mechanics  and  others  at  the  Fair  thoroughly 
inspected  The  Gardner  Steel  Sash  Ribbon,  en- 
dorsing our  claim  that  it  must  supersede  rope  or 
chain. 

JOHN  HARGREAVES, 

No.  8  Yonge  St.  Arcade,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


CAUTION. 


Joseph  Rodgers  k  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  M       -—«-      GRANTED 


MARK. 


** 


<764- 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc.,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  he  taken  of  old 
lists  or  catalogues. 

We  shall  he  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 


THEBE$TPR°6F0FA 
WELLBAliMCEDMIflD 
1STHE  PURCHASE  QFA 

WHTHIIKi  FREEZER 

ShepardHardware^ 

BUFFALMi-Y- 


CURHE^T    JVtAKKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  «6  25 

IX  "  7  25    7  50 

I.X.X.,        "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes      4  50    4  75 

IX  "  5  50    5  75 

IX  X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  12ixl7         4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B  V.   Grade,   I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  x  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    7i 

28        "     7}    8 

Iron  and  Steel. 

Common  Iron,  per  100  lb  . .  $2  05  2  10 

Kenned      "  *'  ■•     2  45  2  55 

Horse  Shoe  "  ..     2  50  2  55 

Rand  "  "  •  •     2  50  a  65 

hoop         "        '         •  age  *«> 

Swedish         "  "  ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tiro  Steel    8  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13J  0  14 

".ussiau  Sheet       "       0  10$  0  12 

Tank  Plates  2  00    2  25 

Boiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch   15 

Boiler  Plate.    . 

Jinch $2  45 

5-16  "     2  35 

|     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2},  3 

22  to  24      "      2f ,  3 

26  "      3,    3J 

28  "      31,3* 

Canada  Plates. 

Blaina i  bright  3  00    3  05 

Abercarne  3  10    3  15 

Iron  Pipe. 
Wrought  60  to  62J  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  60  to  60  and  10  p.c. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  5,    51 

26  gauge,  "       51,5} 

28      "  "        5J,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "  51,5* 

28      "  "  54,  5} 

Note — Cheaper  grades   about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7      71 

1        "  "       5J    6J 

"  5-16  "  "       5      6 

'    "  %       "  "       4|    5| 

7-16  "  "       44     51 

%       "  "       41    4} 

"  %       "  "       3  60 

"  %       "  "       3  50 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

coz  yards 0  20    110 

Copper — Ingot. 

English  B.S.  "         0  141  o  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  J  in.  80  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  flftenn 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
"        35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  &  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05j  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03}  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  24  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pip«T  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 
Half-and-half  (guar.)  per  lb    0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  154  0  16 

Other  makes  "     0  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5$   .. 

No.  1  Do "  0    o 

No.  2  Do "  0    4} 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "      0  85      0  90 

dolors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     ...Oil 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    o  09 

"  Green o  09 

Chrome    "         o  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.percwt  1  40 
"       (J.F.L.S.)"  ~     2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "        1  80    1  90 
English    Oxides  "       3  25 

American      "  "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "       0  12 

"        Greens  "       0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbla). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  60    0  61 

Boiled        "       0  63    0  64 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  08}    0  09 

Cod  OH. 

Cod  Oil,  per  gal.    0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal  0  11    012 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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HARDWARE. 

A  in  in  u  11  it  in ii — Cartridges. 

Kim  Fire  Pistol,  (lis. 40  to  45  p.c.  Aiiier 
Rim  Fire  Cartridges,  Uom.  50  and  10 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Kitie,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      R.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  81  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice   combined 
each 4  50 

Augers. 

Gilmour's,  discount 50, 50 and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "          each   ....  5  50  6  50 

Post  Hole,  Vaughan's,  each.  135    160 

Excelsior,    Jennings',    discount  50  per 

cent. 

A  wig. 

Sewing            per  gross  G  65  1  59 

Pegging,                  "          ....  0  65  1  25 

Brad,                         "           ....  0  85  1  60 

"  handled                       ....  3  60  7  30 

Saddlers',               "          ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells— Hand. 
Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  l  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  per  cent. 

dis. 
Tire,  dis.  50  and  10  per  cent  to  60  p.c. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet  10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz,,  dis.  37$  per  cent. 

Henis,  No.  8        "      6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz..     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  00    33  00 

Cartridges — See  Ammunition . 
Castors, 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.  50pc    J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement, 

Portland,  car  load  lots 2  70 

Thorold  ,'  l  10 

Queenston      "  i  io 

Napanee  "  i  io 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90    1  10 

White,  lump,  per  lb 0  01J  0  01$ 

Red o  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  0/, 


Churns. 
Boss  or  Daisy,  dis.  60  to  60  and  5  p.c, 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 130     2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.  doz   170 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseKasps,dis.45p.c  Amer)  ttq1,„ 

50  p,c.  Can.  \  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33$  p.c. 

Fluting  Machines. 

Each  0  60     2  00 

Forks. 

Hay,  Manure,  etc,  dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to 33,  each    165    2  40 

Glass. 

Window. 

Box  Price. 

Double 

_.  _     Star.  Diamond 

Size  Per         Per        Per       Per 

United  60  ft       100  ft.      50  ft.   100  ft 

inches. 

16 to  25  1.45  2.80        2  15 

26  to  40  1.55  3.00       2.45 

41  to  50  3.40  530 

57  to  60  3.70  5  80 

61  to  70  4.00  6  30 

71  to  80  4.20  7  40 

81  to  85  4.50  8  40 

86  to  90  5.40  1000 

91  to  95  u  50 

96  to  mo  13;65 


J'ilkington. 
Ordinary 

1st  break  $3  65 

2nd       "       3  Ho 

3rd       "       4  60 

4th       "       4  95 

5th        "       5  40 

6th        "       5  <io 

7th        "       50 

Picture  Glass. 
Pilkiugton's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd       "       5  40 

4th       "      5  90 

5th       "      6  50 

6th       "       6  90 

7th        "       7  7c 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail.  1 

Maydole's    net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 100    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 1  00    1  26 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"  Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per    , 

Heavy,  per  lb 0  4$  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Bprmg 1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pej 
cent. 

Planter  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50  110 

Clothes  Line,     "  0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks    and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HziE^:DQ-cr-A_:RT:E:R,s 


-FOR- 


Breech  Loading  Shot  Guns,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "   Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN.  KENNEDY  &  CO..  London,  Ont. 
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HAKDWAKL 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  50    3  60 

Ice  Picks. 

Star,  perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off. 

Conp7e"St-  "        -     0  40    0  45 

Enamelled  Can.  50  p.c 

American,  50  and  10, 60. 
Keys. 

Lock,  Can,  dis  50  p.c. 

Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 

Door,  japanned,  and  N.P  ,  Can.  list 
dis,  50  p.c.  . 

Bronze,  Berlin,  per  doz  ..    2  75    A  f-> 

Bronze,  Gem,         "        ■■••     <>  00    »  00 

Lava  "        ....     8  75  10  00 

Shutter,  porcelain,  F.  & 

Ii   screw,  per  gross »1  3U    4  uu 

Ladles. 

Melting,  per  doz 1™    4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20    5  60 

Galvanized,  |(  }f    |  »5 

CS«'S  "  *  00  4  IS 

Aligns  "  120  130 

Lines. 

Fi^pergross  .........  105  2  50 

Locks— .Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33}6  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
^pandinavian,  1  00     2  40 

EagU.dfs  percent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs',  hickory  1  •»    *  '? 

Lignum  Vitae  ?  60    2  00 

Caulking,  each l  60    2  oo 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent       20       25 
Canadian,  37J  to  40  per  cent. 

Home,  each ••••.• 

Mincing  Knives. 

American,  per  doz 42    i  ao 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cer>t 

Nails. 
Cut,  3   in.   and   upwards, 

oer  kee  base,  price „        j 

Brads  &Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

eon     3  38     4  uu 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety       "    "18    0  18 

Canada  W.W.         "     0  20 

American  W.W.    " ....    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
MeClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz ,   19  M 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brftss  **^ 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

"       Carpenter 2  25    3  60 

Picks 
perdoz 600    900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey'sVictor.dis.  12$  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62$  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,         "      ....  3J        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..     8J  12 J 

M,  5-16,  %  in Si  12} 

3-16  in 1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13$     16 

Jute    "     ...        08       08$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard'a,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.  e 

Emery,  per  quire 55       90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

idausaije  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz i  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis. 40  percent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      R.  H.      "      72$        "  " 

"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Minn,  dis.  75  @  to  75  an. I  10  percent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.   37$  per  cent,  to  49  p.c 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

"         {and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00 

Table  "      ...         "         36  00 

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$      4J 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

tinned,  dis.  45p.c. 
Swedes'irou, blued  or  tinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33$  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &N.,  or  P.S.&W.,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute        "       ......     ....     .'..'" 

Blue  ribbon   ...    6' 14 

Redcap 012 

Crown oil 

"         Silver  Composite  0  09 

Freight   allowed    to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50$ 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10&12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  12$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c.  per  100  lbs.  net  added  for  freights, 
i'.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Stetl,  plain  twist  ..    0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne,  dis.  30  to  321;  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  00 

S.,  per  doz 6  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 
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HARDWARE 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
XISHING  Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


TRAVELLERS 

SHOULD  SEND  2?C.   FOR 

DRUM  TAPS" 


it 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

ii.^:r,:d"w\a_:r,je:. 


SAPOLIO 


Is    a 


of 


solid    handsome    cake 
SCOURING  SOAP 

Which  has  nooqual  forall  clean- 
ing purposes  except  the  laundry-  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  andT  off  the  pots  and  paris. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  or  gold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOT  PRESSED  NUTS. 

PABIS,    OUSTT. 

Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUFACTURERS   OF 

Art  Stained  Glass  for  Every  Purpose. 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


SAW  YOUR 

ADVERTISEMENT 


IN   THE 


HARDWAR 


i  !llll! 


m 


When  writing  to  our  advertiser    please  inclose 
the  above. 


-s 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN    CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


ASK  FOR  and  see  that  yon  get 

"Tiger"  Brand  chemically  pure  White  Lead 


The  best  in  the  Market. 


Manufactured  by 


Montreal  Rolling  Mills  Co. 


M«mberi  of  th«  White  L«ad  Association  of  Canada. 


1 

Montreal,  P.Q. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion   on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c, 


ST.  LAWRENCE  FOUNDRY  CO,, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stoek  of  Iron  and   Steal    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  iir 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot-Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 


-AND- 


"  DOMINION  " 

BRANDS. 

ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Prei.Jand  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  k  Rubber  Mfg.  Co. 

OF    TORONTO. 


k'inkpr6of"hose. 


GUTTA  PERCHA'RUBBER  n! 

°F  TORONTO 

4-3YONGE    STREET 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  out  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  SL  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails,      " 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


■Kill 


j-V 


Or 


M^-? 


7 


k.  SEPT.  26,  '91 

2.00  a  Year. 

1  O  Cents  a  Copy 


f^ 


'dBLI5HED 


Ijffiy^^M  E  E  K  L  V^ 


JL 


i^75V75' 


IP 


<?/£s 


iBMiM 


i;  , 


E    ORGAN   OF 

WROUGHT 

CAST, 
^     STAMPED 

SHEET  &  SPUN 

METAL 

TRADES. 

Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


PUSHTU  UXRHB 


Write  for  Illustrated  Price  Lists  and  Discounts. 


LIMITED. 

General  HARDWARE       Merchants- 

32  King  St.  East,  -  TORONTO. 


r\iSt]o  deal  ij^J   Groceries 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


a^y^s^^^^^^ggfet:^— ,-  ^-^yt^f&t^g^a 


Su 


bscripNon  $2    The  Canadian  Grocer,  tohowto 

-~jl^O^THE  J.B.MSLEAN  C9,CLT-D)  PUBLISHERS  .  -*S^~ 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 


PUBLISHED    WEEKLY-SUBSCRIPTION    «a.OO    A    TEAK. 


Vcl.  3. 


TORONTO,  SEPTEMBER  26,   189  1 


No.   39 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THEJ.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5  St.  FrancoisXavierSt. 

G.  Hector  Clemes,  Manager. 

NEW  YORK  OFFICE  :     Room  106,  Times  Building, 
Roy  V.  Somervllle,   Manager. 


THE   GUN   TRADE. 

The  gun  trade  ougtht  to  be  perhaps  the  lead- 
ing specialty  with  hardwaremen  at  this  time 
of  year.  The  shooting  season  opened  at  the 
beginning  of  the  month,  and  travellers  had 
been  on  the  road  with  samples  weeks  before 
that.  The  amount  of  stock  they  placed  was 
about  equal  to  that  of  all  last  year's  business, 
including  both  the  oiders  from  samples  and 
the  sorting  up  orders.  The  latter  is  usually 
a  considerable  part  of  a  season's  trade,  and 
may  be  so  this  year.  Retailers  are  slow  to 
lay  in  stocks  of  guns  unless  they  see  their 
way  pretty  clearly  to  obtaining  sales  for 
them.  Consequently  they  rarely  order  from 
travellers  all  they  will  sell  in  a  season. 
Wholesalers  understand  this  and  generally 
carry  the  stocks.  If  they  trusted  to  advance 
orders,  as  wholesalers  in  many  other  lines 
do,  there  would  be  a  shortage  when  the  time 
arives  for  actual  trade  between  retailer  and 
consumer. 

It  is  a  satisfactory  thing  to  note  that  the 
trade  is  not  shrinking  into  smaller  propor- 
tions every  year.  The  tendencies  seemed 
to  point  to  such  an  effect.  In  the  first 
place  the  custom  of  spending  midsummer 
at  resorts  of  one  description  or  another  has 
been  on  the  steady  increase  in  the  past  few 
years.  When  holidays  are  taken  so  very 
generally  in  July  and  August,  it  would  seem 
that  there  would  be  less  time  given  to  shoot- 
ing in  the  fall.  The  fact  also  that  game  has 
to  be  sought  farther  away  now  than  a  few 
years  ago  seems  also  to  afford  a  cause  for  a 
decline  in  the  gun  trade.  But  to  offset  the 
effect  of  these  tendencies,  is,  first,  the 
growing  fondness  for    shooting  among    the 


country  people,  whose  only  time  of  year  for 
open  air  holidays  is  after  seeding.  Also, 
there  is  more  killing  ot  birds,  such  as 
sparrows,  on  account  of  their  destructive- 
ness  than  there  used  to  be.  The  keeping 
up  of  a  volunteer  service  will  likewise  act  as 
a  preservative  of  the  fondness  for  gunning 
among  the  young  men  of  the  country.  Those 
who  like  to  shoot  usually  make  out  to  get  a 
few  days  off  at  the  right  season,  even  if  they 
had  midsummer  holidays,  The  demand  this 
year  has  been  exceptionally  strong  from  the 
country  along  the  main  line  of  the  C.  P.  R. 
in  this  province,  where  new  settlers  have 
followed  the  opening  up  of  the  country. 

Shotguns  have  been  in  leading  request. 
There  is  little  demand  for  muzzle  loaders, 
and  only  very  cheap  ones  are  to  be  had, 
manufacturers  going  further  and  further 
every  year  out  of  the  business  of  producing 
them.  There  are  few  notable  changes  in 
guns  this  year.  One  that  is  important,  how- 
ever, is  the  appearance  of  moderate-priced 
pieces  of  the  Greener  action.  The  patent 
on  that  principle  has  run  out  and  manufac- 
turers are  furnishing  it  in  guns  to  retail  at 
$35.  Formerly,  the  lowest  wholesale  price 
was  $57.  A  rifle  that  takes  well  this  autumn 
is  the  Marlin,  a  ten-shot  repeater  of  40-60 
calibre. 

The  sale  of  ammunition  this  season  is 
something  of  an  index  whereby  to  judge  of 
the  extent  of  the  shooting  that  is  expected 
to  be  done.  The  form  in  which  ammuni- 
tion is  now  largely  sold — that  is,  in  loaded 
shells — is  a  promoter  of  trade  in  ammuni- 
tion of  itself.  There  are  more  shells  selling 
now  than  ever  before,  and  men  shoot  the 
more  because  of  the  less  trouble  there  now 
is  in  loading.  The  trade  in  shells  ought  to 
be  a  considerable  one  among  retail  hard- 
waremen. 

The  fine  open  weather  we  have  so  far  en- 
joyed since  the  month  began  is,  it  is  to  be 
hoped,  an  augury  of  a  splendid  fall.  There 
is  nothing  that  so  tempts  a  sportsman  as  a 
fine  autumn  day  in  the  woods.  The  more 
of  such  weather  there  is,  the  better  for  the 
trader,  who  ought  to  go  in  everv  season  to 
sell  a  few  fowling  pieces  and  rifles.  There 
is  a  big  margin  of  profit  in  them.  The  trade 
in  them  is  therefore  worth  cultivating.  It 
seems  to  be  a  growing  idea  among  consumers 
that  the  only  place  to  buy  guns  is  at  great 
centres  like  this  city.     They  have  been  al- 


lowed to  drift  into  that  view  by  increasing  in- 
attention to  the  trade  in  guns  among  hard- 
waremen. There  is  danger  that  the  gun 
trade  may  become  as  separate  as  the  jewelry 
trade  unless  hardwaremen  bestir  themselves. 

OCEAN  FREIGHTS  AND  IRON 
PRICES. 

The  usual  fall  stiffening  in  ocean  freight 
rates  from  British  ports  to  the  St.  Lawrence 
is  having  its  influence  on  the  iron  market, 
and  already  some  of  the  lower  grades  are 
giving  evidences  of  its  effect.  This  fact, 
taken  in  conjunction  with  a  somewhat  firmer 
tendency  on  several  ot  these  lower  grades  at 
primary  markets,  has  induced  a  firmer  feel- 
ing in  Montreal,  and  now  business  in  them 
could  not  be  done  on  as  low  a  basis  as  a 
fortnight  ago,  while  new  stock  could  not  be 
laid  down  at  that  point  from  the  other  side 
except  at  50  to  75c.  advance  on  previous 
prices.  This  is  easily  understood  from  the 
fact  that  freights  have  advanced  from  1  to  2 
per  cent,  the  ton,  so  that  Carnbroe  for 
instance,  which  could  have  been  moved  for 
a  round  lot  at  $18  a  fortnight  ago,  cannot 
now  be  thought  ot  except  at  $18.50,  which  is 
maintained  as  an  inside  price,  while  $19  is 
the  ordinary  asking  figure.  This  fiimness 
however  does  not  seem  to  have  brought 
buyers  out  of  their  shell,  for  they  obstinately 
maintain  the  hand  to  mouth  policy,  and  it  is 
not  at  all  improbable  that  a  substantial  stif- 
fening in  price  will  mean  a  check  to  the  de- 
mand. If  this  is  so,  it  is  worthy  of  note  that 
stocks  on  spot  are  extremely  light,  and  as 
importers  seem  to  be  actuated  by  as  great 
caution  as  buyers,  it  is  not  unlikely,  unless  a 
change  takes  place  shortly,  that  some  one 
will  be  complaining  of  a  short  supply  of  iron 
this  winter.  This  result  would  not  surprise 
any  one,  with  importers  quite  indisposed  to 
operate  ahead,  so  that  if  the  demand  is  shut 
off  to  any  extent  through  the  cause  mention- 
ed above,  the  consequences  may  be  exactly 
as  outlined,  for  it  is  an  undeniable  fact  that 
present  stocks  in  store  are  considerably 
less  than  they  usually  are  at  this  period.  The 
higher  grades  of  pig  do  not  seem  to  have 
been  affected  to  the  same  proportion  as  lower 
grades,  which  may  be  explained  by  the  fact 
that  they  have  not  receded  to  the  same 
point  for  value  on  Summerlee,  and  equal 
brands  have  been  maintained  on  a  fairly 
steady  basis,  viz.  :  $21   to  $21.50  during  the 


HARDWARE. 


VALUES  ON  CANADA  PLATE. 

Values  on  this  article  have  been  subjected 
to  considerable  variation  during  the  past  few 
weeks,  and  the  tone  of  the  market  has  been 
affected  to  a  like  extent.  A  few  weeks  ago, 
Hardware  made  known  the  fact  that  deal- 
ers in  Montreal  were  competing  somewhat 
actively  for  custom  on  the  article,  which  com- 
petition had  led  to  material  shading  and 
concessions.  The  continuation  of  this  policy 
for  a  period,  and  the  non-arrival  of  any  fresh 
supplies  while  it  was  being  done  led  up  to  a 
temporary  scarcity  cf  the  article,  and  during 
the  six  days  preceding  Tuesday  last  holders 
were  actuated  by  a  much  firmer  feeling.  In 
fact,  although  $2.75  would  have  been  ac- 
cepted for  a  jobbing  quantity,  it  is  quite  like- 
ly that  a  round  order  would  have  scared 
sellers  into  adding  a  cent  or  two.  This 
scarcity  and  firmness,  however,  proved 
only  temporary,  as  we  expected,  and  pre- 
dicted last  week,  and  the  arrival  of  some 
considerable  supplies  this  week  sees  holders 
again  in  an  accommodating  humor,  as  most 
people  expected.  However,  as  regards  the 
future  of  values  no  great  drop,  if  any,  is  an- 
ticipated, for  recent  arrivals  have  been  pur- 
chased on  such  a  basis  as  to  preclude  this, 
while  the  position  of  makers  on  the  other 
side,  what  with  strikes  and  other  things, 
tends  to  firmness  as  far  as  the  near  future  is 
concerned.  With  regard  to  demand  and 
supply  the  former  is  apt  to  rule  light,  as  the 
plates  are  principally  used  in  roofing,  which 
means  a  limited  call  during  the  winter  sea- 
son, while  it  is  natural  to  suppose  that  con- 
sumers supplied  themselves  pretty  freely  of 
late  at  the  reduced  prices  ;  in  fact,  the  infer- 
ence to  be  gathered  from  the  position  holders 
assumed  last  week  leads  to  that  belief. 


BOOKS,  CATALOGUES,  ETC. 

The  Forbes  Manufacturing  Com- 
pany, Limited,  Halifax,  N.S.,  issue  a  leaflet 
which  admirably  condenses  the  points  of 
excellence  and  the  directions  to  users  of 
their  well-known  New  Patent  Skate.  It 
ought  to  be  in  the  hands  of  iraders  because 
of  the  information  it  will  enable  them  to 
give  customers.  The  directions  are  ren- 
dered very  clear,  as  they  are  illustrated  by 
a  large  cut  boldly  outlining  and  marking  all 
the  points  to  which  reference  is  made  in  the 
letter-press,  while  the  latter  is  terse  and 
plain.  The  beauty  of  these  skates  is  what 
may  be  called  their  self-sufficiency.  They 
have  in  themselves  what  usually  it  takes  a 
pair  of  hands  and  a  pair  of  skates  to  muster 
between  them — that  is,  ready  and  exact 
correspondence  to  the  foot  of  the  wearer. 
They  are  automatic  in  about  the  fullest 
sense.  Hands  are  not  frozen  nor  time  lost 
in  putting  them  on.  Curvature  or  fracture 
of  the  blade  must  be  well-nigh  impossible 
with  such  a  structure.  There  are  no  attach- 
ments to  be  lost  and  no  pocket  complements 


necessary.  The  quality  of  the  steel  accords 
with  the  excellence  of  the  principle  on  which 
the  skates  are  made. 

The  Metallic  Roofing  Co.  of  Canada, 
Limited,  in  their  present  season's  Catalogue, 
illustrate  and  describe  very  fully  their  well- 
known  fire-proof  building  materials.  Their 
lathing,  slates,  shingles,  ceiling  plates,  metal- 
lic tiles,  etc.,  are  in  a  large  number  of  the 
finest  buildings  in  the  country.  Since  we 
reviewed  their  catalogue  of  1890  their  busi- 
ness has  received  wide  extension.  The 
ornamental  as  well  as  useful  functions  of 
their  steel  slates  are  telling  rapidly  in  their 
favor.  The  insurance  companies  strongly 
approve  them.  To  show  what  is  thought  of 
their  gcods  the  Company  print  a  partial  list 
of  customers  with  address  at  the  back  of  the 
book.  The  Catalogue  is  tastefully  printed 
in  colored  ink. 

The  Trenton  Stove,  Tin,  Lamp  and 
House  Furnishing  Depot,  which  is  the 
name  of  Messrs.  S.  B.  McClung  &  Co's. 
store  in  Trenton,  Ont.,  issues  a  Fall  Circular 
that  has  some  points  worthy  of  imitation  by 
other  members  of  the  trade.  The  circular 
shows  enterprise.  The  stove  page  bears  an 
illustration  of  a  handsome  base-burner.  Full 
particulars  of  stocks  are  given.  The  tinware, 
the  house  furnishing,  the  lamp,  the  jobbing 
and  the  furnace  departments  are  all  well  re- 
presented. 

The  Metalworker  Essays  on  House 
Heating.  Edited  by  A.  O.  Kittredge,  edi- 
tor the  Metal  Worker.  Price,  $2.50.  New 
York  :  David  Williams.  These  essays, 
which  now  for  the  first  time  appear  in 
book  form,  are  the  best  of  those  which  the 
Metal  Worker's  prize  competitions  in  house 
heating  called  into  existence  three  years 
a^o.  They  are  from  the  pens  of  the  most 
competent  specialists  in  the  United  States 
and  Canada.  They  include  not  only  the 
ess.iys  which  won  first  and  second  prizes 
under  the  different  systems  of  heating  dis- 
cussed, but  also  the  essays  of  competitors 
who  ranked  highest  among  the  unsuccessful 
aspirants.  The  common  subject  on  which 
they  treat  gives  unity  to  the  essays,  but  a 
combining  feature  of  even  more  importance 
to  the  reader  is  the  fact  that  the  given  house 
is  in  every  case  the  same.  This  lends  an 
interest  to  the  essays  that  must  make  their 
perusal  an  absorbing  occupation  to  the  man 
who  has  the  curiosity  to  know  what  consid- 
erations underlie  the  conclusions  of  expert 
practical  men  as  to  the  best  means  of  heat- 
ing the  same  house.  The  work  will  be  of 
the  utmost  value  to  everybody  who  is  inter- 
ested in  the  problem  of  how  to  heat  a  house. 
The  owner,  the  architect,  the  furnace  dealer, 
the  fitter — all  need  this  book.  The  work 
derives  added  value  from  the  way  it  is 
edited.  The  essays  relating  to  the  different 
systems  of  heating  are  grouped  together  in 
separate  departments.  They  are  well  ana- 
lyzed ;  each  sub-division  is  labelled,  and 
the  gist  of  each  paragraph  is  shown  in  the 


margin  in  bourgeois  type.  Cuts  and  letter- 
press supplement  each  other  easily  and 
accurately.  Mechanically,  the  book  is  a 
very  fine  production.  It  is  a  handsome 
library  volume  of  288  pages,  bound  in  brown 
cloth. 


WHAT  IS  THE  REASON  ? 

Let  any  one  walk  through  the  streets  of 
his  city  and  see  the  men  that  have  been  in 
business  for  years.  He  will  find  some  that 
started  with  only  a  limited  capital  and  have 
advanced  from  year  to  year  until  they  have 
gained  a  good  competency.  He  will  find 
others  are  just  about  where  they  were  when 
they  started  years  ago.  They  have  managed 
to  scrape  out  a  living,  and  that   has  been  all. 

Now,  in  cases  like  the  two  above  mention- 
ed ones,  there  must  be  some  cause  or  reason 
why  the  one  has  advanced  and  the  other  has 
failed  or  remains  just  where  he  was  when  he 
started  in  business.  We  do  not  believe  we 
have  the  solution,  because  many  causes  enter 
into  the  business  life  of  a  man  We  do  not 
believe  we  can  tell  the  reason  why  many  do 
not  succeed. 

Do  you  know  the  character  of  the  goods 
you  sell  ?  It's  not  a  nonsensical  question 
by  any  means.  Visit  the  merchants'  stores 
and  convince  yourself.  Here  is  a  man  that 
has  goods  upon  his  shelves  that  have  become 
shop  worn.  He  can't  sell  them,  let  alone 
give  them  away.  Here  is  a  man  that  hasn't 
any.  Now,  there  is  a  difference  between 
these  two  buyers,  and  what  is  it  ? 

A  man  goes  to  his  tailor  and  finds  that  the 
clothes  he  has  been  buying  don't  wear  well. 
He  changes  tailors,  and  finds  that  his  clothes 
wear  much  longer  and  better.  Why  is  it  ? 
Was  the  first  man  a  good  judge  in  buying 
cloth,  or  was  the  second  one  a  good  judge? 

Then  again,  do  you  know  what  it  costs 
you  to  do  business  ?  In  other  words,  what 
per  cent  of  your  profits  must  be  deducted 
for  expenses  ?  How  many  of  you  ever  sat 
down  and  figured  up  all  your  expenses,  tak- 
ing into  account  breakage,  loss  by  waste,  as 
well  as  loss  by  over- weight  and  over-measure? 
Do  it  once  and  see  what  margin  you  have 
left. 

The  successful  business  man  is  the  one 
that  has  a  sharp  lookout  to  purchase  the  best 
goods  in  the  cheapest  markets.  He  knows 
to  almost  a  dollar  what  it  costs  him  to  sell 
his  goods.  He  has  few,  if  any,  to  see  through 
bad  debts,  because  he  knows  who  to  give 
credit  to  and  who  to  refuse.  Nothing  is  too 
small  to  escape  his  attention.  If  he  finds  a 
clerk  has  a  customer  that  is  hard  to  please, 
and  is  taking  no  interest  in  selling  the  custo- 
mer goods,  he  takes  that  customer  in  hand 
and  lands  him.  So  we  could  go  on  and 
enumerate.  Give  this  subject  a  little  atten- 
tion and  some  day  you  may  thank  us  for  this 
article. — Merchants    Mail. 


The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 


HARDWARE. 


THE  PETTY  TYRANNY  OF  CASH. 

A  salesman  ought  to  have  a  liberal  know- 
ledge of  human   nature,  either  as  the  effect 
or  the  cause  of  his  being   a  salesman.     Not 
only  should  he  have  that  knowledge,    but  he 
ought  also  to  have  control  enough  over  the 
bent  of  his  own  idiosyncracies  to  be  able  to 
humoi  the  whims  of  people,  no  matter  how 
trying  they  are.     The  man  who  can  do  this 
without  too  much  waste  of  nervous  force  has 
learnt  the    most  important  lesson   taught  in 
the  salesroom.    He  requires  to  be  something 
of  a   philosopher  to  practise    it.     Egotism, 
above  all   things  must  be   effaced,  yet  in  a 
knowledge  of  his  own  nature   must  he  first 
look   for    the  secret  motives  that    underlie 
the     eccentricities      and      perversities     of 
customers.     To    know  how    to    work   with 
the   grain    of   a     possible    buyer    is    hard 
enough  usually,  but  actually  to  work  with  it 
is  many  times  harder.     The  grain  is  often 
very  wayward  and  frequently  doubles  on  the 
edge  that  would  cut  with  it,  and  what  can 
work  freely  in  direction  with  the  windings  of 
a  knot  ?     The  salesmen  whose  equanimity 
is  not  disturbed  by  contact  with  such  natures 
are  as   rare  as  saints.     The   constant  sup- 
pression of  one's  own  opinions  or  knowledge 
in  the  face  of  the  most  vulgar  ignorance  is 
hard  but    wholesome.      It    is    the   sort    of 
schooling  which    makes    the    perfect  sales- 
man.    The  malicious  desire  to  get  the  sales- 
man to  make    conflicting    statements,    the 
miserable  artifices  to  beat  down  prices,  the 
mean  attempts  at  bluff,  the  petty  criticisms, 
the  affected   indifference  as    to  buying,  all 
these  things  are  apt  to  inflame  a  man's  blood 
if  he  is  not  a  stoic  in  self-control.     We  have 
seen  a  man  whose  very  boot  toes  itched  to 
kick  his  tormentor,  stand  in  seeming  tran- 
quillity and  suffer  the  utmost  irritation  and 
yet  make   no   sale.     That  salesman  was  a 
well-disciplined  man,  though  naturally  a  hot- 
headed one. 

The  necessity  to  avoid  running  counter  to 
a  customer's  faults  and  of  flattering  his  vanity, 
is  a  necessity  that  Cash  imposes.  Those 
whose  trade  is  considerable  and  whose 
money  is  sure,  may  be  as  boorish  as 
they  please,  they  consider,  and  it  is  usually 
more  profitable  not  to  disabuse  their  minds 
of  this  error.  It  is  an  easier  matter,  hard 
though  it  be,  for  a  salesman  to  educate 
himself  to  passive  toleration  of  his  cus- 
tomers' aggravating  manners,  than  it  is 
for  him  to  educate  the  customers  to  better 
manners.  What  makes  customers  good  to 
the  salesmen  is  their  power  to  give  ready 
money  or  its  equivalent  for  goods.  Not  that 
the  salesman  ought  to  be  a  sordid  man,  but 
he  must  look  out  to  make  no  enemies  among 
eligible  customers.  But  the  credit  customer 
is  satisfied  with  more  brusque  treatment.  It 
is  well  to  remember,  however,  that  he  may 
have  cash  some  day,  and  then  he  may  re- 
member where  civility  was  unstinted. 


THE  FIRST   IRON   BRIDGE. 

At  the  present  day,  when  we  are  accus- 
tomed to  look  upon  iron  as  the  chief  con- 
structive material  with  which  engineers  and 
architects  all  over  the  world  deal,  the  first 
iron  bridge  that  was  ever  built  is  a  curious 
sight.  This  bridge,  the  arches  of  which  were 
made  of  iron,  was  called  "  I  ronbridge,"  and 
it  was  erected  in  1778.  It  spans  a  little  river 
in  the  county  ol  Salop,  on  the  railroad  line, 
from  Shrewsbury  to  Worcester,  in  England. 
At  the  present  day  the  structure  is  surround- 
ed by  a  thriving  little  village,  which  took  its 
name  from  the  bridge.  Several  foundries 
have  been  established  in  the  neighborhood. 
The  structure  was  a  timid  attempt  at  what 
has  since  developed  into  an  extensive  in- 
dustry. 

There  are  three  supports;  two  of  them  are 
very  small  and  cross  a  narrow  country  road, 
while  the  third  and  largest  one  spans  the 
bed  of  the  river.  It  is  about  ninety-six  feet 
long  and  weighs  378  tons.  The  braces  were 
cast  at  Coalbrookdale,  every  bar  being  com- 
posed of  two  segments.  Stephenson,  the 
great  civil  engineer,  wrote  as  follows  on  the 
construction  of  this  first  iron  bridge  :  "When 
we  bear  in  mind  that  the  manipulation  of  cast 
iron  was  at  the  time  of  its  erection  in  its  in- 
fancy, we  cannot  help  but  feel  convinced  that 
unblushing  audacity  alone  could  conceive  of 
such  an  enterprise,  and  the  intelligence  with 
which  the  details  were  outlined  and  executed 
is  equal  to  the  boldness  of  the  conception." 
The  bridge  is  constantly  used  and  is  in  ex- 
cellent condition,  a  fact  which  disproves  all 
the  ominous  clamorings  of  cranks  that  the 
pernicious  influences  of  rust  will  sooner  or 
later  bring  danger  to  the  iron  bridges  of  to- 
day.   

THE  TIN   PLATE   SUPPLY   IN  THE 
UNITED  STATES. 

The  question  of  the  supply  of  tin  plate  in 
this  country  has  puzzled  the  trade  consider- 
ably since  the  new  duty  went  into  effect  on 
July  1.  There  was  no  question  about  the 
heavy  importations  of  tin  plate  during  the 
months  of  May  and  June,  but  no  one  seemed 
to  think  there  was  more  than  two  months 
supply  on  hand  in  the  United  States  on  the 
first  day  of  July.  The  trade  has  required 
about  500,000  boxes  of  tin  plate  per  month, 
for  consumption,  during  the  last  two  years. 
Two  months'  supply  would  be  1,000,000 
boxes,  and  this  was  considered  a  safe  esti- 
mate. The  importations,  which  ceased 
almost  entirely  when  the  duty  went  into 
effect,  were  expected  to  commence  again 
about  September  1.  Some  small  sizes  used 
for  stamped  ware  were  imported  during  the 
month  of  August.  Threeor  four  invoices  of  tin 
plate,the  regular  size,amounting  to  1,700  bxs., 
were  received  in  Chicago  on  the  10th,  and 
are  probably  the  first  lot  since  July.  There 
is  reason  to  believe  that  large  quantities  of 
tin  plate  are  in  the  hands  of  private  parties 
who  purchased  for  speculation.     The  ques- 


tion that  concerns  interested  parties  most  is, 
how  large  a  stock  there  is  now  in  this  coun- 
try?     No    one   knows,    and    there    are  no 
means  of  finding  out.    The  Associated  Press 
has  recently  been  interviewing  the  trade  in 
England  on  the  effects  of  the  new  tariff  on 
the  tin  plate,  cutlery,   fine  fabrics  and  other 
industries  of  the  mother  country.     The  in- 
formation is  exparte,  and  the  statements  are 
from  leading  manufacturers  and  exporters, 
and  in  some  cases  are  carefully  guarded,  and 
evidently  worded  for  political  effect.     Some 
admit,  however,  that   there   is   a    complete 
stagnation  of  the  tin  plate  industry  at  present, 
but  all  are  hopeful  that  there  will  be  a  change 
in  the  law  after  the  next  general  election  in 
the  United  States.     One  of  the  largest  ex- 
porters at  Liverpool,   who  had  just  returned 
from  America  to  see   for  himself  what  the 
situation  was,   said  :  "  The   increased  duty 
has   caused   a   stagnation    in   the  tin  plate 
trade,  but  as  we  had  sufficient  foresight  to 
get  twelve  months  stock  landed  before  July 
1,  we  can  afford  to  wait  this  year  and  do  lit- 
tle or  nothing  else."   The  claim  made  by  this 
tin  plate  exporter  that  the  United  States  was 
loaded  with  a  twelve  months'  supply  of  tin 
plate  before  the  increased  duty  went  into  ef- 
fect, must  be  taken  with  an  extra  allowance 
of  salt.     Parties  on  this  side  who  are  in  a 
position   to    know   very    nearly    the    exact 
amount  of  stock  held  in  this  country,  and 
who  have  no  political  or  commercial  axes  to 
grind,    say  that  a  six  months'  supply  would 
be  an  outside  figure.     The  fact  that  importa- 
tions of  tin   plate   have  commenced   again, 
raises  the  question  whether  there  was  more 
than    three    months'    supply   on    hand  July 
1.     Our  English  cousins  understand   the  art 
of  talking  to  keep  up  their  courage.    The  re- 
presentatives of  other  large   exporting  firms 
expressed  similar  views.  One  of  them  added: 
"We  need  not  be  afraid  of  being  permanent- 
ly affected.     The  new  tariff  was   introduced 
by  McKinley  with  the  object  of  creating  and 
stimulating  an  industry  they  do   not  possess 
to  any  great  extent.     His  idea  was  that  by 
making  the  duty   what   it   is  now,  he  would 
enable  American  manufacturers   to  establish 
works  which  could  produce  tin  plate  and  so 
gradually  drive  the  British    importers  out  of 
the  market.     But  it  has  been  ascertained  by 
a  deputation  who  went  out  there  to  inquire 
that  they  cannot  possibly  do  this  unless  they 
put  on  such  prices  for   their  manufacture  as 
would  be   burdensome  to  their  customers." 
That  deputation  came  over  a  year  too  soon, 
and  they  have  jumped   at  conclusions    that 
will  satisfy  theirtin  plate  workers  for  the  time 
being,  and  that  was  really  the  object  of  their 
visit.  The  Welsh  tin  plate  industry  required 
time  to  get  under  way.     But  the  Americans 
are  in  the  habit  of  doing  in  twelve  months 
what  it  has  taken  our  cousins   over  there  as 
many  years  to  accomplish.    Yet  these  Welsh 
tin  plate  manufacturers  express  themselves 
as    confident  of  their  ability   to  hold  their 
own,no  matter  how  a  high  protective  tariff  is 
imposed.    This  remains  to  be  seen, but  while 
there  is  no  discount  on  the   staying  qualities 
of  the  Welshmen,  they  will   very  likely  find 
the  American  tin  plate  works  in  full  blast  all 
over  this  country  next  year  and   each  suc- 
ceeding year  thereafter,  when   they  visit  our 
shores. — Stoves  and  Hardware  Reporter. 
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R.  F.  Beamish  has  opened  a  general  store 
in  Pembroke,  Ont. 

Mr.  Campbell,  of  Lordes,  Ont.,  has  opened 
up  his  general  store. 

The  Perth  car  shops  have  an  order  for  720 
box  cars  and  five  fifty-foot  horse  cars. 

Mr.  S.  F.  Brown,  general  merchant  Ad- 
maston,  Ont.,  offers  his  store  and  dwelling 
house  for  sale. 

The  first  furnace  set  up  in  Saskatchewan 
Territory,  was  put  in  E.  J.  Cann's  residence, 
in  Prince  Albert.by  T.  J.  Agnew. 

The  Gardner  Sash  Balance  Co.  has  re- 
moved from  No.  8  Yonge  St.  Arcade,  to  168 
Simcoe  St.     Its  telephone   number  is  1550. 

A  four-horse  gas  engine  was  presented  by 
the  Locomotive  Works,  Kingston,  to  the 
John  Canuthers  Science  hall,  beside  Queen's 
University. 

Mr.  Wm.  Umpherson,  Poland,  Ont.,  has 
sold  his  general  store  to  Mr.  Paul,  and  has 
purchased  the  saw  mill  of  Mr.  Parks,  about 
two  miles  from  Poland. 

The  early  closing  movement  on  three 
nights  of  the  week,  during  the  summer,  has 
proved  such  a  success  in  Arnprior  that  an 
effort  will  be  made  to  continue  it  during  the 
year. 

Frost  &  Wood,  Smith's  Falls,  Ont.,  had  a 
car  load  of  machinery  at  Toronto  fair,  and 
have  since  shipped  other  car  loads  to  St. 
Johns,  N.  B.,  Winnipeg,  Man.,  Montreal, 
and  Ottawa. 

}.  M.  Williams  &  Co.,  Hamilton,  have 
resumed  business  as  usual,  having  arranged 
satisfactorily  the  unfortunate  financial  diffi- 
culties in  which  they  found  themselves 
involved  some  months  ago. 

There  is  a  movement  on  foot  in  Smith 
Falls,  to  ask  the  merchants  to  extend  the 
early  closing  into  the  winter  months.  It  is 
expected  that  very  little  persuasion  will  have 
to  be  used,  as  the  merchants  all  favor  the 
movement. 

Letters  patent  have  been  issued  incorpo- 
rating the  Massey  Harris  Company  (limited), 
with  a  capital  of  $5,000,000,  divided  into 
fifty  thousand  shares  of  $100  each.  This  is 
the  combination  formed  by  the  two  great 
firms  of  implement  manufacturers. 

The  William  Hamilton  Manufacturing 
Company,  of  Peterborough, Ont.,  have  rented 
the  warehouse  on  Water  street,  Vancouver, 
B.C.,  lately  occupied  by  Major  &  Eldridge, 
and  will  put  a  stock  of  their  well  knwn  ma- 
chinery therein.  It  will  be  managed  by  Mr. 
Robt.  Hamilton. 

The  main  building  of  the  Kingsley  boiler 
works,  St.  John,  N.B,  has  been  completed, 
and  work  is  begun.     The  main  shop  is  100  x 


40  feet,  and  an  addition  is  to  be  built  at  once- 
Already  the  company  have  contracts  for  the 
construction  of  several  boilers,  and  when 
they  get  running  full  blast  some  30  or  40  men 
will  be  employed  in  the  works. 

A  good-sized  robbery  was  committed  on 
the  premises  of  the  Ontario  'Cycle  Company, 
12  John  street  north,  Hamilton,  on  Tuesday 
night.  The  thief  or  thieves  broke  into  the 
rear  part,  which  is  used  as  a  repairing  shop, 
and  took  from  there  a  lot  of  tools  and  $20, 
a  silver  bracelet  and  a  pair  of  silver  earrings 
from  Mr.  and  Mrs.  Skinner's  living  apart- 
ments up  stairs. 

The  hardware  store  of  Risdon  Bros.,  St. 
Thomas,  Ont.,  was  burglarized  on  Friday 
night  and  a  quantity  of  razors,  knives  and 
other  articles  stolen.  A  jack-knife  evidently 
left  by  the  burglar  was  identified  by  one  of 
the  firm  as  belonging  to  a  man  whom  they 
had  employed  for  a  couple  of  days  and  who 
was  only  discharged  on  Friday. 

The  work  of  putting  down  the  foundation 
of  the  new  nail  works  for  Messrs.  Pender  & 
Co.  (Ltd.),  St.  John,  N.B.,  has  been  com- 
menced at  Charlotte  street  extension.  The 
Ttwo  buildings  will  cover  an  area  of  35,000 
feet  of  ground.  One  of  them  will  measure 
50  x  124  feet  and  the  other  50  x  155  feet. 
One  is  te  be  used  for  manufacturing  wire 
nails  in,  while  the  other  will  be  utilized  as  a 
horse  nail  factory  and  machine  shop. 

Mr.  R.  Wyatt,  hardware  merchant, Winne- 
peg,  is  at  present  employed  moving  into  new 
and  commodious  quarters.  His  new'store 
is  in  the  Mulholland  block,  332  main  street, 
just  five  doors  south  from  his  old  place  of 
business.  In  the  new  premises  Mr.  Wyatt 
will  have  ample  accommodation,  having 
three  flats  and  a  basement.  The  basement 
will  be  occupied  as  a  storeroom,  the  ground 
floor  and  first  flat  as  showrooms,  and  the 
upper  floor  as  a  workroom.  Mr.  Wyatt 
found  his  old  premises  entirely  too  small. 

The  E.  B.  Eddy  Co.  inform  us  that  there 
has  been  no  strike  at  their  mills  or  factories. 
The  trouble  was  that  some  rioters  from 
Ottawa  and  Hull  came  and  attacked  their 
men  and  the  officers  of  the  company,  in  the 
open  and  in  the  new  paper  mill  now  build- 
ing, and  compelled  the  workmen  to  desist 
from  work  twice  in  one  day  only.  No 
attempt  was  made  to  enter  any  of  the  com- 
pany's factories  ;  no  work  was  stopped  in 
any  of  them,  and  their  usual  facilities  for 
meeting  all  the  requirements  of  the  trade 
have  not  been  in  any  way  interfered  with. 

It  was  currently  reported  that  the  firm  of 
J.  Stewart  &  Co.,  foundrymen  Hamilton,  pro- 
posed to  move  to  Woodstock,  which  town  is 
holding  out  very  liberal  inducements  in  the 
shape  of  a  bonus,  etc.  A  reporter  saw  the 
senior  member  of  the  firm  the  other  morning 
and  he  said  :  "  The  firm  of  James  Stewart 
&  Co.  will  remain  in  Hamilton,  but  some  of 
the  members  talk  of  removing  to  Woodstock. 
That  town  is  very  anxious  to  have  a  stsve 
foundry  and  is    holding   out  large  induce- 


ments. Our  partnership  terminates  in  a 
short  time,  and  some  of  the  members  of  the 
firm  propose  removing  to  Woodstock,  pro- 
vided the  inducements  are  satisfactory.  But 
nothing  definite  has  yet  been  arranged." 

Bicycle  riders  are  watching  with  interest 
the  attempts  of  certain  ingenious  men  to 
manufacture  wheels  out  of  aluminum.  The 
wonderful  metal's  use  has  already  proved 
beneficial  when  it  is  alloyed  with  steel,  but 
thus  far  no  wheels  have  been  made  of  it 
wholly.  As  it  is  stronger  and  a  great  deal 
lighter  than  steel,  and  will  not  corrode,  its 
advantage  over  steel,  is  very  apparent.  A 
steel  racing  wheel  now  weighs  twenty-four 
pounds.  If  aluminum  proves  practicable,  a 
racing  wheel  can  be  made  that  will  weigh 
only  about  eight  or  nine  pounds. 

The  foundries  which  are  being  built  in  St. 
John,  N.B.,  for  Messrs.  Waring,  White  & 
Co.,  are  in  an  advanced  stage  of  construc- 
tion, and  the  work  of  moving  in  some  of  the 
machinery  has  already  begun.  The  build- 
ings consist  of  a  brick  machine  shop  82  feet 
9  in.  long  by  52  feet  8  in.  wide,  containing 
offices,  engine  rooms,  etc.,  a  foundry  70  feet 
long  and  50  feet  wide,  with  an  annex  10x40 
feet,  a  pattern  shop  30  x  40  feet,  and  a  shop 
for  storing  patterns  30x30  feet,  a  casting 
shop  20x30  feet  and  a  blacksmith  shop  20 
feet  square  ;  besides  other  out  buildings  and 
sheds,  including  a  residence  for  the  watch- 
man and  a  barn  for  the  horses. 


DON'T  DEPEND  ON  MEMORY. 

Doubtless  many  merchants,  says  an  ex- 
change, each  lose  hundreds  of  dollars  an- 
nually through  a  defective  memory.  A  fail- 
ure to  make  a  charge  at  once  for  goods  is 
of'.en  likely  to  result  in  loss  or  an  error,  and 
a  disputed  account  is  something  a  good 
merchant  invariably  endeavors  to  avoid. 

A  merchant  may  think  he  can  wait  upon 
two  or  three  customers  at  once,  charge  their 
accounts  and  keep  everything  straight,  but  it 
takes  a  wonderful  head  to  do  it. 

If  a  storekeeper  does  not  have  time  to  go 
to  his  desk  and  charge  up  the  goods  sold  to 
each  customer,  he  should  have  a  small  mem- 
orandum book  always  at  hand,  in  which  to 
briefly  make  a  note  of  the  things  purchased 
and  price  paid  for  them.  It  is  not  very  much 
trouble  for  him  to  do  this,  and  it  will  repay 
him  many  times  the  extra  labor  it  imposes 
on  him  before  the  end  of  the  year. 

Another  bad  policy  is  to  forget  to  deliver 
goods  at  specified  hour.  Often,  by  trust- 
ing to  his  memory,  the  merchant  or  clerk 
overlooks  the  matter,  and  the  customer  is 
put  to  great  annoyance  and  inconvenience 
because  the  goods  fail  to  materialize.  It 
taxes  the  patence  of  a  houskeeper  to  be 
compelled  to  send  twice  for  goods.  A  mer- 
chant or  clerk  should  never  promise  to  do 
anything  at  a  given  time  unless  he  knows 
very  well  he  can  perform  it,  and  when  he 
agrees  to  perform  any  office  of  the  character 
referred  to  he  should  not  allow  it,  under  any 
circumstances,  to  slip  from  his  memory. 
Therefore,  in  writing  out  an  order  which  is 
to  be  delivered,  make  a  memorandum  of  the 
time  of  delivering  and  have  the  goods  at 
their  destination  on  or  before  the  hour  when 
they  are  expected. 

Careful  attention  to  the  details  of  business 
like  those  enumerated  above  contribute  a 
great  deal  to  the  success  of  the  retail  store- 
keeper. A  neglect  of  these  is  often  one  of 
the  c;iuses  of  failure. 


HARDWARE. 


H.  S.  ROWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


37     Front    Street    WTest, 
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DEAD  SHOT  F.G 


GUNPOWDER.      "  American  Dead  Shot. 


yy 


Toronto. 
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U£AD  SHOT   F.F.G. 

TRY   IT. 


LEARNING 
IN    PRACTICAL    BUSINESS    LIFE. 

It  has  long  been  a  point  of  contention,  in 
various  lines  of  trade  and  commerce,  whether 
a  preparatory  course  of  instruction  in  the 
departments  of  commerce  and  industry,  is 
not  essential  or  at  least  advantageous  in  the 
conduct  of  those  advocations. 

In  another  form  it  might  be  put  thus  : 
Would  it  be  an  advantage,  or  is  it  essential 
to  young  men  purposing  to  enter  upon  a 
business  career,  to  serve  a  sort  of  an  old 
time  apprenticeship  under  a  good  preceptor 
as  apprenticeships  to  the  trades  proper  have 
long  been  exacted. 

As  to  the  advantage  of  such  earlier  or 
preliminary  knowledge  acquired  through 
actual  service  in  a  store  there  can  be  no 
doubt.  Without  in  the  least  disparaging 
the  ordinary  means  of  acquiring  knowledge 
through  the  schools  it  cannot  but  be  con- 
ceded that  practical  information  obtained 
behind  a  counter  as  supplementary  to  regular 
school  training  is  of  the  highest  possible 
benefit  in  after  life  to  those  afforded  such 
opportunities  of  acquiring  early  knowledge 
of  the  practical  details  of  buying  and  selling, 
but  it  is  not  essential.  Some  of  our  best 
business  men  have  been  those  who  early  in 
life  had  no  desire  or  intention  of  embarking 
in  a  mercantile  career.  Circumstances 
change  their  earlier  designs,  and  ideas  of  a 
pulpit  perhaps,  or  an  academic  course,  and 
they  give  way  to  the  stern  necessities  of 
going  to  work  at  once  to  earn  a  living. 
These  we  are  often  accustomed  to  refer  to 
in  their  after  life  as  self-made  men,  although 
they  can  hardly  be  fairly  classed  as  such  as 
distinguished  from  others  who  commence 
their  own  making  still  earlier,  and  without 
even  the  advantage  of  elementary  education. 
In  mechanical  work  too,  many  have  dis- 
tinguished themselves  who  were  originally 
destined   for  other  pursuits   entirely.      But 


this  is  only  an  illustration  of  how  circum- 
stances alter  a  man's  career  and  often  change 
his  destiny  for  the  better. 

On  the  other  hand  the  circumstances  have 
intervened  to  change  a  man's  original  in- 
tentions when  obviously  it  would  have  been 
better  to  have  allowed  him  to  carry  out  his 
own  designs.  However  that  may  be,  the 
general  advantage  of  education  and  special 
training  for  life's  career  is  apparent  in  all 
avocations,whether  professional,  commercial, 
or  industrial.  Theie  may  be  such  a  thing  as 
too  much  learning,  but  is  not  nearly  so  bad 
a  fault  as  too  little  learning,  nor  is  it  so  pre- 
valent. 

So,  to  sum  up,  all  forms  of  education  are 
an  advantage,  and  that  attained  behind  the 
counter,  in  the  store,  or  on  the  road  selling, 
or  in  the  counting  house  or  factory,  is  of  an 
especial,  practical  and  useful  character. — 
Stove  and  Hardware  Reporter. 

THE  LESSON   OF  A  RECENT   COM- 
MERCIAL FAILURE. 

The  recent  suspension  of  a  prominent  re- 
tail house  in  this  city  is  ascribed  on  good 
authority  to  the  ambition  of  its  proprietor  to 
do  a  more  extensive  trade  than  the  means 
at  his  command  warranted.  Having  by  en- 
terprise and  hard  work  attained  success  in  a 
moderate  way  of  business,  like  many  other 
merchants  under  similar  circumstances,  it 
was  his  ambition  to  branch  out  in  a  bigger 
establishment  on  a  more  prominent  thorough- 
fare, where  rents  and  other  expenses  of  doing 
business  were  largely  increased,  without  a 
corresponding  gain  in  sales.  Financial 
embarrassment — the  usual  result— followed 
this  step,  which  it  is  probable  would  not 
have  occurred  had  a  more  conservative 
policy  been  followed.  The  merchant  who 
has  the  wisdom  to  let  well  enough  alone,  and 
to  restrict  his  business  to  safe  limits,  not 
only  makes  more  money  than  those  who 
possess  less  discretion,  but  what  is  even 
better,  preserves  his  dignity  and  peace  of 


mind.  The  position  of  the  trader  who  must 
give  the  best  part  of  his  time  to  "shinning 
around"  to  provide  means  to  carry  on  a 
business  too  large  for  his  capital,  is  most 
unenviable.  The  attention  demanded  to 
the  details  of  even  a  small  business, 
if  success  is  to  be  attained  therein,  will 
absorb  the  best  energies  of  its  pro- 
prietor. When  to  this  is  added  the  anxiety 
incident  to  insufficient  means,  prosperity  is 
next  to  impossible.  There  are  found  now 
and  then  merchants  of  such  rare  financial 
skill  that  they  are  able  to  overcome  even  so 
great  an  obstacle  to  success  as  lack  of  capi- 
tal, but  they  are  the  exception  rather  than 
the  rule.  Recent  statistics  of  mercantile 
failures  on  this  coast  show  that  40  per  cent, 
of  these  disasters  came  not  from  inexperi- 
ence in  trade,  but  from  insufficient  means. 
The  loss  to  creditors  by  failures  thus  caused 
is  by  no  means  the  worst  feature  of  this  ex- 
hibit. In  a  majority  of  such  instances  sol- 
vent merchants  are  obliged  to  meet  the  com- 
petition of  such  insolvents,  which  is  often  of 
the  most  risky  character.— Ex. 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools  and  Tube  Expanders. 

Send   for   Catalogue    and   Price    Lists 


HARDWARE. 


POOR  PACKING. 

In  the  following  communication  the  atten- 
tion of  the  trade  is  called  to  the  lack  of  care 
and  taste  in  the  packing  of  goods,  a  matter 
in  which  our  readers  are  much  interested. 
It  goes  without  saying  that  the  inattention 
in  this  respect  which  characterizes  so  many 
goods  which  are  largely  sold,  is  much  to  the 
detriment  of  the  manufacturer  and  the  incon- 
venience of  the  merchant.  Notwithstanding 
the  fact  that  recently  much  more  care  has 
been  taken  in  the  putting  up  of  goods  than 
formerly,  many  manufacturers  having  adopt- 
ed desirable  methods  which  are  duly  appre- 
ciated by  the  trade,  there  is  still  room  for 
much  improvement  in  this  direction.  The 
question  which  is  thus  opened  in  the  com- 
munication which  we  print  below,  is  one 
deserving  of  general  discussion  : — 

"  In  going  through  the  stock  room  yester- 
day, I  ran  across  an  invoice  of  tile  teapot 
stands  that  attracted  my  attention,  because 
of  the  very  dilapidated  condition  of  the 
packages.  There  was  not  a  box  in  the  lot 
that  was  not  so  badly  broken  ^s  to  be  use- 
less, and  on  examination  I  found  some  of 
the  porcelain  tiles  in  pieces.  They  were 
packed  by  the  dozen,  in  boxes  made  of  thin 
pasteboard  that  would  hardly  have  furnish- 
ed protection  for  paper  flowers,  and  I  was 
struck  with  wonder  that  any  one  should 
pack  breakable  goods  in  this  manner. 

To  a  "  man  up  a  tree"  it  seems  that  there 
might  be  a  great  deal  of  improvement  in  the 
way  some  shelf  hardware  is  packed.  Thin 
pasteboard  boxes  may  look  very  well  when 
filled  at  the  factory  and  packed  in  cases 
made  to  fit  accurately  a  certain  number  of  a 
specified  size,  and  may  reach  the  jobber  in 
good  condition,  but  after  being  handled  over 
four  or  five  times  by  him,  repacked  in  cases 
with  a  miscellaneous  assortment  of  goods 
and  suffer  the  knocking  about  of  another 
freight  haul,  it  is  by  a  happy  chance  if  they 
reach  the  retailer's  hands  in  good  order  or 
with  any  of  their  first  freshness. 

It  is  of  importance  to  the  retailer  that 
packages  should  reach  him  in  good  shape. 
The  consumer  (whom  all,  from  the  manu- 
facturer to  the  clerk  behind  the  counter,  are 
trying  to  please)  is  much  more  favorably  im- 
pressed by  goods  that  come  from  neat  look- 
ing boxes  and  that  show  care  in  handling 
than  by  those  carelessly  wrapped  taken 
from  flimsy  or  broken  packages.  A  well 
made  box  with  an  attractive  label  and  (when 
practicable)  an  inner  wrapping  of  thin  paper 
will  do  more  to  convince  an  ordinary  pur- 
chaser of  the  good  quality  of  the  goods  than 
the  statements  of  the  salesman,  especially  if 
he  is  not  familiar  with  the  article. 

The  "  rooster"  aforesaid  does  not  contend 
that  the  favor  of  the  consumer  depends  en- 
tirely upon  the  box  or  that  a  neat  package 
can  sell  a  poor  article,  but  it  is  one  of  the 
features  of  the  business  tha'.  may  be  well 
considered.  Upon  the  favor  of  the  consumer 
as    voiced    by    the    retailer    depends    the 


patronage  of  the  jobber  and  the  manu- 
facturer's sales.  It  is  poor  economy  to 
sacrifice  the  appearance  of  the  goods  to  un- 
due reduction  of  the  expense  of  packing, 
though  margins  may  be  close  and  the  job- 
bing buyer  insistent  in  his  demands  for  that 
"  extra  two  and  a  half." — Iron  Age. 


NO  SUCH  THING  AS  LUCK. 

"You  young   people,"    said  a   successful 

banker,  "are  fond  of  talking  of  luck  and 

chance.  As  for  myself,   I  do  not  believe  in 
either. 

"Each  year  that  I  live  I  am  more  im- 
pressed with  the  order  and  meaning  which 
underlie  events — the  least  as  well  as  the 
greatest.  Under  this  inexorable  law  the 
smallest  incident  in  our  lives  works  for  our 
good,  if  we  try  to  do  right.  If  you  live  long 
enough  to  look  back,  and  are  observing  and 
thoughtful,  you  will  find  this  to  be  true. 

"There  was  a  certain  snow  storm,  for  ex- 
ample, which  for  twenty  years  I  regarded  as 
the  unluckiest  accident  of  my  life.  This  is 
a  true  story,  remember. 

"At  the  time  of  this  storm  I  was  a  young 
man  just  beginning  my  business  career  as  a 
clerk  in  the  employ  of  a  large  firm  of  cotton 
brokers,"  says  a  writer  in  the  Jamesbury 
Advance. 

"A  heavy  hail  storm  had  broken  down  the 
telegraph  poles  coming  into  the  place,  and 
I  was  bidden  to  take  a  despatch  to  the  near- 
est city  and  send  it  by  wire  to  New  York. 
The  success  of  a  large  venture  which  the 
firm  had  made  depended  on  it. 

"  I  set  out  in  a  sleigh  with  a  stout  pair  of 
horses  ;  but  the  fiercest  snow  storm  I  ever 
knew  set  in,  and  before  I  had  made  half  the 
distance  to  my  destination  the  drifts  were 
impassable. 

"  I  was  forced  to  turn  back.  As  I  plowed 
my  way  through  the  night  and  storm,  I 
heard  a  feeble  cry  for  help,  and  found 
buried  in  the  snow  by  the  roadside  a  woman 
and  her  child  nearly  frozen.  The  almshouse 
was  near  and  I  managed  to  reach  it  with 
them.  The  mother  died  that  night,  but  the 
child  lived  and  remained  in  the  almshouse. 

"  I  could  not  send  the  despatch.  In  con- 
sequence our  firm  lost  a  third  of  its  capital, 
and  in  the  financial  embarrassment  that  fol- 
lowed I  was  thrown  out  of  employment  and 
went  to  the  West. 

"For  years,  as  I  said,  I  regarded  that 
storm  as  a  cruel  accident. 

"  But  when  I  look  back  at  it  now  I  find 
that  the  loss  of  money  was  but  a  temporary 
matter,  which  affected  no  human  life  seri- 
ously. The  firm  recovered  from  the  shock 
in  a  year  or  two.  My  'ill  luck'  forced  me 
to  exert  myself  as  I  had  never  done  belore, 
and  new  avenues  of  success  opened  before 
me. 

"The  boy,  who  would  have  died  if  I  had 
not  been  driven  back  by  the  storm,  was  a 
thin,  nervous  little  fellow,  full  of  energy  and 
courage.  He  pushed  his  way  through  school 


and  college,  became  a  specialist  in  medicine, 
and  has  made  scientific  discoveries  which 
have  benefited  the  civilized  world. 

"We  grumble  against  fate  whenever  our 
plans  are  defeated  by  what  we  call  accident 
or  luck.  It  is  not  in  a  day,  perhaps,  nor  in 
a  year,  possibly  not  in  this  life,  that  we  shall 
see  the  whole  meaning  of  the  defeat.  But 
God  sees  it,  and  I  am  sure  means  the  defeat 
as  apart  of  our  education." — Exchange. 

No  doubt  "  ill  luck  "  is  the  poor  excuse  of 
many  who  do  not  succeed,  whereas  the  pro- 
per term  should  be  want  of  ability.  And 
yet  we  take  it  no  man  would  assert  that  luck 
or  good  fortune  does  not  enter  largely  into 
business  and  every  day  life. 

We  overheard  the  captain  of  a  Boston 
schooner  tell  a  little  story  the  other  day  to 
this  effect  :  "  I  have  been  sailing  up  and 
down  Boston  harbor  for  years,"  said  he  ; 
"  hardly  a  day  have  I  been  far  distant  from 
a  certain  point  on  which  a  schooner  went 
ashore  yesterday.  But  on  that  day  I  was 
obliged  to  sail  out  to  another  port,  and  when 
I  was  there  a  shooner  went  ashore.  A 
tramp  boat  came  along  and  helped  her  off 
and  got  $3,000  salvage.  I  sailed  by  ten 
minutes  later.  There  was  ill  luck  for  you." 

Can  any  one  gainsay  that  ?  A  man  dies 
and  a  clerk  steps  into  the  business.  Of 
course  he  must  have  ability  to  carry  it  on — 
but  another  clerk  may  have  just  as  much 
ability  and  work  for  a  man  who  lives  on  and 
on — he  has  no  chance  to  rise. 

Had  there  been  no  rebellion,  Grant  would 
have  died  unknown,  and  so  we  might  go  on 
giving  similar  cases. 

Mind  you,  we  have  no  sympathy  with 
those  who  are  continually  crying  about  ill 
luck,  nor  yet  for  those  that  wait,  Macawber 
like,  for  something  to  turn  up.  But  we  do 
claim  that  luck  and  chance  do  play  a  part  in 
the  world.  Opportunity  gives  some  men 
the  chance — let  the  men  be  equal  to  it.  To 
others  it  may  not  come,  and  they  have  no 
opportunity  to  know  whether  or  not  they 
would  be  equal  to  it. — New  England  Grocer. 


TULLDCH  &  CO., 

Manufacturers'  Agents 
and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Haval  and  Oilmans'  Stores,  Linseed  Oil. 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 


|U  R  — Correspondence  invited  from  Canadian 
firms  interested  in  any  of  the  above 
lines 


CONSIGNMENTS  OF  PRODUCE  SOLICITED. 
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TO  SELECT, 
LAY  and    PAINT 


A    TIN   ROOF 

SENT  FREE  OF  COST. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
KANSAS  CITY. 
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CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   ____  .,_,    . 

K-£«tf-aA-   TORONTO,  ONT. 
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Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  GOTTINGHAM  &  GO, 

56  St.  Peter  St.   MONTREAL, 

Patent  Automatic  Knife 


Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


[be  Automatic  Knife  Co.  of  Ontario,  Ltd,, 

GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.   West,   Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 

J.  &  c, 


P.O.  BOX  768. 


HODGSON, 


MONTREAL 

MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made  from   imported    Scotch    strip    only.      Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE 


£3TOur  name  is  stamped  on  every  pipe.1?!i 


BEST  PIPE  IN  THE  MARKET. 


H.  D     SIMMONS, 

74  York  St.,  Toronto. 


-THE- 
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\       HOT  WATER  BOILER 

STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE— 74  YORK  ST 
H,  D.  SIMMONS, 


AGENT. 


STEEL    "VsTIZRIE    CHC^L.HST 

BROWN'S    PATENT. 


Cut  showing  full   size  of   No.  0. 

Strongest,  Cheapest  and  Best  Chain  in  the  Market.       Made    of   hard    drawn   steel 
wire.     Actual  tests  show  three  times  the  strength  of  ordinary  welded  chain. 

We  are  now  making  six  sizes,  viz.,  oooo,  ooo,  oo,o,  i  and  2.  Send  for  samples  and  prices 

B.  GREENING  WIRE  CO.  Ltd.,  Hamilton, Ont. 
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HARDWARE. 


ACCURACY  IN  THE  EXECUTION  OF 
ORDERS. 

If  it  is  a  common  occurrence  for  mistakes 
to  be  made  by  a  certain  "house,"  try  to 
deal  with  another  which  is  free  from  this  de- 
fect. Consider  the  waste  of  time  involved 
in  checking  and  rectifying  these  errors. 
Besides,  how  often  it  happens  that  stock  is 
ill-assorted  from  such  mistake !  Pattern 
527,  }i  inch,  is  ordered  ;  pattern  827,  % 
inch,  comes  in.  What  is  not  wanted  comes; 
what  is  wanted  has  still  to  be  waited  for- 
All  this  time  the  ironmonger  risks  losing 
custom. 

Here  I  would  draw  attention  to  an  opinion 
I  hold  which,  I  dare  say,  will  not  meet  with 
general  acceptance  It  is  in  reference  to  the 
practice  of  "beating  down"  a  manufacturer 
in  his  quotations.  This  is  considered  by 
some  to  be  a  wise  and  profitable  course.  I 
think  it  is  neither  the  one  nor  the  other.  In 
negotiating  the  sale  or  purchase  of  a  house, 
or  a  horse,  ar  any  similar  property  which  is 
of  uncertain  value,  and  where  there  is  little 
likelihood  of  a  repetition  of  the  transaction, 
it  may  be  a  useful  means  of  purchasing 
cheaply  ;  but  where  there  are  likely  to  be  a 
series  of  transactions  I  deem  it  to  be  a  great 
mistake.  The  person  quoting  may  abate 
his  price  the  first  time.  Every  subsequent 
quotation  will  be  prepared  to  permit  of  abate- 
ment. Where,  then,  is  the  gain  ?  Consider 
an  alternative.  Ask  for  a  quotation,  let  the 
person  quoting  be  allowed  to  understand 
that  others  have  quoted  as  well,  that  the 
order  will  be  given  to  the  most  favorable, 
and  that  no  amendment  of  quotation  will  be 
permit1  ed.  What  will  he  do  under  such  cir- 
cumstances ?  If  he  wants  the  order  he  will 
name  the  lowest  price  he  can.  If  he  is  per- 
mitted to  amend  his  quotation  he  will  not  do 
so.  In  the  latter  case  he  will  reason  thus, 
"  I  will  quote  20s.  If  that  is  too  high  I  can 
easily  come  down."  The  bargaining  pro- 
ceeds, and  probably  is  concluded  at  a  higher 
rate  than  if  the  negotiation  had  been  con- 
ducted on  the  other  method. 

There  are  other  less  important  considera- 
tions, such  as  the  advantage  of  dealing  with 
a  manufacturer  who  does  not  also  deal  with 
the  rival  competitor  a  little  further  up  the 
street,  the  courtesy  and  consideration  (or  the 
wart  of  it)  shown  by  a  manufacturer,  and 
many  other  small  matters,  which  deserve  at- 
tention. Yet  it  is  possible  to  make  the  mis- 
take of  thinking  too  much  of  the  smaller 
points  to  the  exclusion  of  the  more  impor- 
tant. 

The  manufacturers  being  decided  upon, 
it  is  necessary  to  make  a  selection  of  the 
articles  to  be  put  into  stock.  No  one  should 
buy  any  article  for  stock  without  first  ascer- 
taining what  price  other  manufacturers  sell 
the  same  article  for.  Having  decided  that 
X.  Y.  Z.  &  Co.  offer  the  best  fish-kettles  for 
a  given  price,  this  information  should  be  duly 
registered  in  the  price-book.  Perhaps  it  may 
be  convenient  here  to  describe  a  price-book, 


what  it  should  contain,  and  how  it  should  be 
compiled.  There  are  price-lists  and  price- 
lists.  I  do  not  think  a  price-list  should  be 
relied  upon  very  much  for  furnishing  the  re- 
tail prices  at  the  time  of  serving  a  customer; 
it  is  infinitely  better  for  the  articles  to  have 
the  selling  prices  attached  to  them.  But  a 
price-list  should  be  more  especially  for  use 
in  buying,  and  this  purpose  should  be  kept 
well  in  view  during  its  compilation.  Every 
"  line"  of  goods  should  have  a  page  or  more 
allotted  to  it.  The  stock  patterns  and  the 
various  stock  sizes  of  each  pattern  should  be 
duly  registered  here,  together  with  the  ma- 
kers' pattern  number,list  price,discount,  rate 
of  delivery,  etc.  All  the  figures  should  be  in 
the  private  mark.  The  retail  price  in  plain 
figures  may  be  added.  I  find  it  convenient 
to  use  black-lead  pencil  marks  for  net  and 
retail  prices  likely  to  change,  but  the  more 
permanent  list  prices  should  be  written  in  ink. 
There  should  be  plenty  of  space  for  the 
addition  of  information  which  may  be  sub- 
sequently acquired.  A  price-list  is  of  little 
use  unless  kept  posted  up  to  date.  The  way 
to  effect  this  is  to  record  every  fresh  item  of 
information  gathered.  For  example,  suppose 
I  receive  to-day  a  quotation  more  favourable 
than  I  have  hitherto  had,  I  record  it  at  once 
under  its  proper  heading.  The  next  time  I 
am  buying  these  goods  I  consult  my  price- 
list,  and  there  I  find  exact  particulars  right 
up  to  date.  The  same  system  suits  also  the 
registration  of  patterns.  Suppose  I  am 
offered  by  A.  B.  C.  &  Co.  a  pattern  lock 
which  is  superior  to  the  one  I  am  buying 
from  D.  E.  F.  &  Co.  at  the  same  price.  My 
stock  is  full.  When  I  want  to  buy,  the  inci- 
dent, or  the  number,  or  some  other  neces- 
sary particular  will  be  forgotten  unless  I 
record  it.  I  therefore  enter  this  in  my  price- 
list,  and  thus  am  able  to  keep  my  stock  well 
up  to  date  in  value.  An  easy  way  of  com- 
piling a  price-list  is  to  regard  it  as  a  ledger; 
I  mean  adopt  a  ledger  as  a  model.  The 
headings,  instead  of  being  persons'  names, 
will  be  the  names  of  aiticles  ;  the  matter' 
instead  of  being  so  many  debits  and  credits, 
will  be  information  respecting  goods,  which 
will  be  posted  in  from  time  to  time  in  the 
same  way  as  a  ledger  is  posted.  To  begin 
a  price-list,  it  is  necessary  to  procure  a 
suitable  book.  One  about  12  inches  by  12 
inches  is  a  convenient  size;  the  paper  should 
be  good,  have  lines  ruled  horizontally  and 
vertically,  and  it  should  be  very  strongly 
bound.  I  would  then  go  through  it  and  allot 
the  space  required  for  the  various  goods. 
This  may  be  done  in  pencil  at  first,  to  permit 
of  easy  alteration  should  it  be  desirable. 
Then  I  should  write  in  the  pattern  numbers, 
sizes,  prices,  and  other  particulars  of  the 
goods, and  as  new  information  superseded  the 
old  so  alteration  should  be  made.  A  further 
use  is  to  have  the  particulars  of  such  articles 
or  sizes  as  are  not  kept  in  stock  ready,  so  as 
to  be  able  to  quote  at  once  when  called  upon. 
(Of  course  this  only  applies  to  such  articles 
as  are  likely   to   be  inquired    for.)     Under 


these  enteries  might  be  mentioned  the  time 
usually  required  for  the  execution  of  such  or- 
ders,andany  otheruseful  memoranda  such  as 
experience  may  suggest  as  being  likely  to  be 
of  service  to  apprentices  or  assistants  not  yet 
fully  experienced. 

The  price-list  also  forms  a  convenient 
place  for  the  registration  of  measurements, 
&c,  for  stock  goods  made  in  the  workshop, 
for  the  recording  of  instructions  to  workmen 
and  others  to  enable  them  to  take  measure- 
ments and  orders  correctly.  To  give  ex- 
amplies  to  explain  my  meaning  : — There 
should  be  a  plan  of  a  fireplace  drawn,  and 
on  it  should  be  indicated  the  parts  to  be 
measured  to  secure  a  properly-fitted  fender 
or  kerb.  The  same  applies  to  chandeliers  ; 
there  should  be  a  record  giving  the  height 
from  the  ground  that  a  chandelier  should 
hang,  the  greater  height  required  for  a  hall- 
lantern,  &c.  It  should  be  stated  also  how 
many  inches  of  a  cornice-pole  should  over- 
hang the  architrave  of  a  window,  and  a  lot 
of  other  directions  of  this  kind.  Information 
of  this  sort  prevents  many  mistakes,  and 
obviates  the  necessity  of  the  principal  "  see- 
ing to  everything.  "  Other  useful  informa- 
tion, such  as  the  weight  of  bar  iron  per  foot; 
the  number  of  sheets  of  corrugated  iron  to 
the  cwt.,  and  similar  trade  memoranda,  can 
conveniently  be  registered   in  the  price-list. 

It  is  also  well  to  enter  in  the  price-list 
such  rules  and  regulations  as  it  may  be  de- 
sirable to  enforce.  If  these  rules  and  regu- 
lations are  unrecorded  they  frequently  cause 
annoyance  to  all  concerned.  The  staff  is 
continually  changing  its  members.  The  old 
hands  who  know  and  obey  the  rules  leave 
one  by  one  ;  the  new  ones  who  take  their 
places  are,  perhaps,  not  informed  properly 
as  to  their  employer's  wishes.  Very  likely 
they  do  not  hear  of  a  regulation  until  it  has 
been  violated.  The  employer  is  vexed  and 
shows  it  ;  the  assistant  feels  badly  served  at 
being  censured  for  breaking  a  rule  of  whose 
existence  he  was,  until  then  unaware. — 
Manager  in  Ironmonger. 


The  268th  annual  cutlers'  feast  took  place 
at  Sheffield,  Eng.,  on  the  3rd  September. 
The  event  was  celebrated  with  more  than 
ordinary  magnificence.  It  was  a  great  day 
in  Sheffield.  The  bells  of  the  parish  church 
rang  me*Ty  peals  and  the  members  of  the 
cutlers'  company  assembled  at  11  o'clock, 
and  after  lunchon  marched  in  procession  to 
the  town  hall,  where  the  ceremony  of  install- 
ing the  master  cutler  and  officers  was  wit- 
nessed by  a  large  crowd,  including  many 
ladies.  The  banquet  in  the  evening  was  a 
grand  affair.  The  tables  glittered  with  sliver 
trophies,  the  products  of  Sheffield  artizans, 
and  flowers  were  never  seen  so  abundantly 
at  a  banquet  in  Sheffield.  The  guests  in- 
cluded the  Duke  of  Norfolk,  the  Earl  Codo- 
gan,  Sir  Edward  Watkin,  Lord  Edmond, 
the  Sheriff  of  London,  Sir  Henry  Watson 
and  many  other  distinguished  English  gen- 
tlemen. W.  H.  Thome  of  this  city  was  also 
among  the  guests. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


OTTZB^lsr     STOYE     DPIZPIE     "V^ZEHSTISIEa:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


G-OLJD  liqtjiid  bbonze 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot—         £qi  ios.  od. 
Future —  92  00s.  od. 

Copper,  B.E.S. —     56  ios.  od. 
Lead,  S.E.  12  7s.    6d. 

Spelter,  23  15s.  od. 

Antimony,  48  00s.  od. 

Tin  Plates — Cokes      13s.  3d. 


Pig  Iron — Scotch  1 

Warrants.        J 

N0.3  Middlesboro', 


47s.  6d. 
40s.  od. 


cable  quota- 
Last  week. 

,£94  ios.  od. 
91  ios.  od. 
57  to  60. 
12  7s.  6d. 
23  15s.  od. 
44  00s.  od. 
13s.  3d. 

47s.  od. 

40s.  i)4d. 


MONTREAL  MARKETS. 

Montreal,  Sept.  25,  1891. 

The  iron  market  does  not  show  any 
marked  improvement,  and  the  present  week 
has  been  if  anything  duller  than  the  two  pre- 
ceding ones.  In  fact,  importers  and  dealers 
generally  are  at  a  loss  to  understand  the 
dilateriousness  of  buyers  who  will  only  ope- 
rate in  a  hand  to  mouth  way.  What  is  said 
of  iron  applies  fully  to  other  lines  of  a  simi- 
lar kind. 

PIG  IRON. 

It  has  been  a  week  utterly  without  feature, 
the  tendency  noted  last  week  toward  higher 
values  on  low  grade  pig  being  the  only  no- 
table thing,  andasto  actual  business  their  has 
been  none  of  it,  and  matters  are  as  flat  as  a 
flounder,  and  nothing  has  transpired  to  make 
a  price  one  way  or  the  other,  and  our  values 
are  nominal  more  or  less  at  18.50  to  19  for 
low  grades,  and  $21  to  21.50  for  higher 
grades. 

TIN  PLATES. 

The  movement  in  tin  plates  has  subsided 
and  there  is  no  business   to  note. 

Cokes  rule  at  $365  and  charcoal  at  $4.25. 
TKKNE   PLATES 

Bnsiness  has  been  practically  nil  during 
the  week,  while  prices  are  unchanged. 
Lower  grades  rule  at  $7.75  and  superior 
grades  $8.25. 


CANADA  PLATES. 

The  scarcity  of  Canada  plate  continued 
until  within  a  few  days  ago,  but  now  some 
fresh  supplies  are  to  hand  ex  Mongolian,  and 
the  market  resumes  its  easy  tone.  There- 
fore we  quote  $2.70  to  $2.75. 

COPPER,  LEAD,  ETC. 

Copper  is  unchanged  with  nothing  doing 
at  $5.50  to  $6.  Lead  rules  steady  at  $3.5010 
$3.75,  and  tin  moves  in  a  very  small  way  at 
22  to  23c. 

RUSSIAN  AND  ZINC  SHEETS. 

The  firmer  tendency  in  both  these  articles 
is  maintained,  but  nothing  is  doing.  Russian 
sheets  rule  at  10X  to  nc.  and  zinc  $6.25  to 
$6.50. 

BAR  IRON. 

This  line  is  a  blank  as  far  as  business  is 
concerned  for  the  present  week,  and  the  no- 
minal figure  $2  may  be  reported. 
NAILS. 

Makers  report  no  particular  change  in 
business,  which  rules  dull,  and  prices  remain 
$2.15  to  $2.20,  etc. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg  $3.05 

9  dy  to  60  dy  "  3.35 

8  dy  to  60  dy  "  3.60 

7  dy  to  60  dy  "  390 

6  dy  to  60  dy  "  4,20 

5  dy  to  60  dy  "  4.20 

4  dy  to  60  dy  "  4.50 

3  dy  to  60  dy  "  5.40 

3  dy  fine,  6.50 

CHEMICALS 

There  is  nothing  new  to  say  regarding  the 
chemical  market,  while  business  is  of  the 
merest  hand  to  mouth  kind.  Prices  generally 
are  unchanged. 

OILS. 

There  is  no  activity  or  business  to  note  in 
oils  and  prices  remain  practically  the  same. 
Cod  oil  is  firm,  linseed  steady  and  seal  oil 
without  particular  feature. 

LEADS. 

Leads    are    quiet    and    unchanged,    viz.: 
Choice  6  to  6,4c.,  No.   1  $5.50,  No.  2  $5, 
No.  3  $4  50,  dry  white  6c,  red  ditto  4>^c. 
GLASS. 

This  article  furnishes  some  business  in 
an  odd  way,  while  prices  are  steady  at 
$1.40  to  $1.50. 

NAVAL  STORES. 

There  is  a  fair  business  doing  in  naval 
stores.  Manilla  rope  is  selling  below  quota- 
tions, but  prices  are  expected  to  stiffen. 
Turpentine  is  moving  freely,  while  stocks 
are  moderate  and  values  unchanged.  We 
quote — Turpentine,  57  to  58c  ;  rosin,  $2  to 
$4.25,   as   to  brand  ;  coal   tar,   $4  to  $4.25  ; 


cotton  waste,  5Xc  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  5  !4  to  7)4c,  and  cotton 
oakum,  10  to  i2'/4c  Cordage  is  steady, 
with  Sisal  at  9}4c.  for  7-16  and  upwards,  and 
iSc.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT,  ETC. 
The  cement  market  is  without  improve- 
ment with  demand  slow  and  stocks  heavy. 
In  addition  late  advices  indicate  a  very  weak 
feeling  on  the  part  of  makers.  Belgian  is 
offering  5c.  lower  at  $2.15  to  $2.30,  but  there 
is  no  change  for  London  brands  which  are 
quoted  nominal  at  $2.25  to  $2.45.  Firebricks 
are  in  good  demand  in  fair  sized  lots  at 
$17.50  to  $23  per  1,000. 

PETROLEUM. 

Dealers  in  refined  oil  report  a  brisk 
business.  We  quote  : —  Canadian,  12X 
to  i2>-2c.  at  Petrolea,  14  to  14XC  in  car 
lots  at  Montreal  and  15c.  for  single 
casks.  American,  20^c.  in  car  lots,  2iXc 
in  iobrl.  lots,  2ij£c  in  5  brl.  lots,  22c.  for 
single  brls.  2  per  cent,  off  for  cash  ;  American 
benzine,  23  to  25c.  and  Canadian  1 1  >£c.  to 
15c. 


TORONTO  MARKETS, 

Toronto,  Sept.  25,  1891. 

Trade  this  week  shows  rather  a  reaction 
from  than  a  continuance  of  the  mild  pitch  of 
activity  that  it  reached  during  the  last  week 
of  the  Exhibition.  There  is  a  backwardness 
about  the  season,  and  will  be  so  long  as  the 
farmers  keep  the  brake  on  the  wheels  of 
trade  that  holding  on  to  their  grain  causes. 
The  metal  market  shows  disappointing  de- 
velopment. All  the  conditions  for  a  good 
business,  except  alone  actual  buying  and 
selling,  appear  to  exist.  The  general  hard- 
ware trade  feels  no  special  impulse  from  the 
season.  There  is  some  movement  in  culina- 
ry ware,  but  the  warm  weather  makes  it  a 
slow  one. 

Iron  and  Steel.— The  increase  in  rail 
way  freights  in  the  United  States  and  the 
prospective  increase  in  ocean  fi eights  fail  to 
stimulate  appreciably  the  trade  in  pig  iron. 
The  sales  yet  made  are  small  and  compara- 
tively few.  The  bulk  of  the  business  done 
is  in  United  States  iron,  but  owing  to  the 
large  number  of  orders  for  it  that  were 
booked  in  spring  there  is  a  considerable  pro- 
portion  of  the   demand    rated  in    advance 
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HARDWARE. 


No.  1  Middlesboro  $20.75 
No.  3  Middlesboro  S20.25 
Cambroe  $20.50. 


MARKETS—  Continued. 

This  checks  present  business  on  the  part  of 
representatives  ol  British,  United  States  or 
Canadian  furnaces.  There  is  little  or  no  No. 
2  Siemens  offering. 

British— 

No.  1  Calder  $23. 

No.  3  Calder  $22. 

No.  lSum'rlee$23. 
American— 

Soft  Southern  $20.50-$21.50. 

Scotch  $22.50-$23.50. 

RO-;kwood$21-S21  50, 

Gloss  822-$23 

Woodward  $22-$23. 
Canadian- 
No.  1  Siemens  $22.50. 
11    2  "  $21.50. 

"    3         "  $21. 

Bar  and  manufactured  iron  and  steel  are 
coming  forward  more  rapidly  this  week,  as 
machinery  shops  are  beginning  to  get  down 
to  their  fall  work.  The  prices  are  steady  at 
$2.05  for  ordering  bar  and  $2.50  for  refined. 

Copper — Prices  have  advanced  %  to  VzC. 
higher  in  sympathy  with  London  and  New 
York  markets.  The  demand  is  of  wider 
scope  as  well.  Sheets  are  18X  to  2oXc, 
ingots  are  14^  to  \^Mz. 

Tin — The  ingot  market  is  steady.  Car- 
loads in  the  United  States  market  are  a 
shade  easier.  There  is  not  likely  to  be 
much,  if  any,  fluctuation  this  fall.  Prices 
are  23  to  24c.  for  56  lb.  ingots,  23  to  23^. 
for  Straits  100  lb.  ingots,  and  24  ]4  to  25c.  for 
strips. 

Lead — A  steady  demand  subsists  for  lead. 
Prices  are  no  higher,  but  they  are  of  firmer 
tone.  Pig  is  firm  at  3  to  4c,  and  bars  at 
AlA  to  5c 

Zinc  and  Spelter— Are  firmer  in  sym- 
pathy with  cable  reports  from  Belgium. 
There  is  now  a  very  active  demand  for  sheet 
zinc,  as  there  always  is  at  this  time  of  year. 
Sheets  are  6^  to  7c.  Spelter  is  5XC-  f°r 
domestic,  and  6c.  for  imported. 

Antimony — Is  £1  higher  in  England. 
The  prices  here  are  stationary  at  last  week's 
quotations,  i.e.,  at  14^  to  15c.  for  Cookson's, 
and  13^  to  14c.  for  other  grades.  There  is 
a  very  limited  sale  for  it  here. 

Tin  Plates — Out  sizes  continue  scarce. 
English  manufacturers  are  still  busy  and 
unable  to  give  prompt  deliveries.  This  con- 
dition sustains  prices.  They  are  :  I  C  coke, 
$4  to  $4.25  ;  I  C  charcoal,  $4  50  to  $4.75  ;  I 
X  charcoal,  $5.50  to  $5.75  ;  I  X  X  charcoal, 
$6.50  to  $6.75  ;  DC  charcoal,  $4.50. 

Terne  Plates— Still  feel  the  adverse  in- 
fluence of  the  Customs  Department's  decis- 
ion to  impose  a  duty.  This  step  has  plainly 
checked  trade  to  a  degree.  Prices  are  $8.25 
to  $8.50. 


Canada  Plates — Are  in  fairly  active  re- 
quest. But  for  the  very  warm  weather  there 
would  be  much  more  business  doing,  but  in 
so  hot  a  spell  tinners  do  not  actively  prose- 
cute the  business  of  stove  pipe  making,  which 
is  always  stimulated  by  cool  weather.  Prices 
are  $2.90  to  $3. 

Galvanized  Sheet  Iron — Is  in  moder- 
ate demand.  The  high  price  of  spelter  has 
prevented  English  manufacturers  from  mak- 
ing concessions. 

Builders'  Hardware  -The  demand  in- 
creases very  slowlyand  almost  imperceptibly. 
Trade  manifestly  waits  on  brisker  times  in 
the  markets  for  the  crops. 

Cut  Nails — Vary  in  no  particular.  The 
demand  is  continuous  and  quite  strong,  while 
the  price  is  steady  at  $2.30  out  of  stock  and 
$2.20  in  car  lots  from  Montreal. 

Horse  Shoes— Call  for  no  special  com- 
ment.    They  are  selling  at  $3. 50. 

Horse  Nails — Are  featureless  at  60  and 
10  off  the  list. 

Cordage — There  is  little  that  is  note- 
worthy in  this  week's  trade.  Manilla  is  steady 
at  a  basis  of  12X  to  i2j£c.  New  Zealand 
and  sisal  at  a  basis  of  8X  to  2>}4c. 

Wire — Is  in  seasonable  demand  at  12^ 
per  cent,  from  list,  with  10c.  additional  for 
freight. 

JPA1NTS,  OILS  AND  COLORS. 

Trade  is  rather  flat  since  the  close  of  the 
Exhibition,  and  the  travellers  have  got  on 
the  road  again.  The  business  of  the  month, 
s>o  far,  is  below  that  of  last  September.  Prices 
show  no  change  or  observable  tendency  one 
way  or  the  other.  Linseed  oil  is  in  limited 
sale  at  60  to  61c.  for  raw,  and  63  to  64c.  for 
boiled.  The  greater  proportion  of  the  trade 
in  it  is  now  kept  up  by  Canadian  supplies, 
the  prices  of  the  latter  still  ruling  low  to 
withstand  importation  from  the  United 
States,  which  has  been  at  a  standstill  since 
the  present  basis  was  reached.  Firmness 
in  English  prices,  on  the  other  hand,  tends 
to  keep  importation  from  that  quarter  also 
low.  White  lead  is  quiet,  and  somewhat 
weak  at  5^c.  Turpentine  has  eased  ^c.  in 
the  South,  but  the  price  here  remains  55  to 
56c. 

PETROLEUM. 

The  prices  do  not  vary  for  refined,  though 
trade  improves.  Local  business  has  been 
very  active  this  week. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  Si. 35  per  bbl.,  Oil  Springs  crude  $1.35 
per  bbl.  So  far  as  the  business  in  refined 
oil  is  concerned  this  week,  it  shows  a  much 
stronger  feeling  in  the  way  of  business  done, 
although  prices  have  not  advanced  any.     In 


fact,  Refined  oil  can  be  purchased  for  9c.  in 
bulk.  Now  there  cannot  be  any  money  in 
selling  refined  oil  at  that  price,  but  the  fact 
still  remains.  Of  course  a  number  of  new 
wells  are  being  finished  every  day,  both  here, 
in  Moor  township  and  Oil  Springs.  When 
we  hear  of  parties  bonding  or  purchasing 
land  and  contracting  for  from  two  to  three 
wells  to  as  high  as  twenty,  one  can  readily 
make  up  his  mind  that  crude  oil  is  not  liable 
to  go  up  into  the  fifties,  where  it  would  have 
been  long  before  this  if  the  drill  had  not  been 
so  persistently  worked.  It's  the  producers 
own  funeral,  and  of  course  they  must  abide 
by  the  consequences.  No  doubt  there  is  one 
great  point  that  is  being  thoroughly  demon- 
strated to  the  outside  public,  and  to  those  mem- 
bers of  parliament  who  are  so  desirous  of  ta- 
king the  duty  off  American  refined  oil  coming 
into  Canada,  and  that  is  we  have  thousands 
of  acres  of  valuable  oil  lands  all  through  the 
various  townships  sourrounding  us  which  are 
and  will  be  gradually  developed.  Such 
being  the  case  we  cannot  suffer  from  any  de- 
pletion in  the  raw  material  so  that  our  re- 
finers here  can  supply  this  great  Dominion 
of  ours  with  the  very  best  of  illuminating  oil, 
without  asking  any  aid  from  our  American 
friends.  The  Standard  Oil  Co.  would  indeed 
very  much  like  to  make  a  slaughter  market 
of  this  country  for  their  accumulaled  stocks 
of  Ohio  crude,  but  we  hope  and  trust  that 
"  the  powers  that  be  "  in  their  wisdom  will 
see  that  we  are  perfectly  able  to  take  care  o 
ourselves." 

GLASS. 

No  new  stock  as  yet  arrived,  but  stocks 
are  in  a  condition  ready  to  make  use  of  sup- 
plies as  soon  as  they  can  be  brought  forward. 
Prices  are  steady  at  quotations  in  Prices 
Current.  The  want  of  several  sizes  in  rather 
common  request  is  felt  as  a  serious  draw- 
back to  business. 

OLD  MATERIAL. 

The  market  grows  worse  instead  of  better. 
Trade  is  as  dull  as  it  well  can  be  without 
coming  to  a  standstill.  The  demand  of  the 
founderies  is  still  a  very  inconsiderable  ele- 
ment. Prices  have  not  varied  from  the 
quotations  which  were  given  a  week  ago. 
We  quote: — No.  1  heavy  scrap,  65  to  6j)£c. 
per  100  lbs.;  stove  cast  scrap,  42  to  45c; 
No.  1  wrought  scrap  62  x/z  to  67}4c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  g}4  to 
ioj^c. ;  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8)4  t09c;  scrap  lead  2)4  to  2^c; 
scrap  zinc,  2  to  iVzC.;  scrap  rubber,  2%  to 
2>^c.  ;  country  mixed  rags,  85c.  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 


We   have  the  largest  variety  in  Canada. 

We  have  seven  new  lines  this  season, 

Our  stoves  have  been  favorably  known  for  40  years. 

Our  customers  may  rely  on  every  advantage  in  prices. 

A  new  nestable  pipe — 25  in  crate — cheap. 

57  varieties  of  Furnaces. 

We  can  supply  repairs  for  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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MAJiKETS—Cvittinu-  >L 

HIDES,   ETC. 

Hides — There  is  no  change.  No.  i  green 
are  5c.  for  hides  of  less  than  60  lbs.  weight, 
and  SJ^c.  for  hides  of  not  less  than  that 
weight.  Cured  sell  at  6c,  a  car  having  been 
shipped  at  that  price  on  Monday. 

Sheepskins— Are  plentiful  at  65c.  Calf- 
skins are  quiet  at  5c.  for  No.  2,  and  7c.  for 
No.  1. 

Wool — Are  not  more  eager  than  they 
have  been  for  the  past  several  weeks  tc  take 
quantities  at  19c,  but  supplies  keep  on  ar- 
riving. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.35  $4.80  $4.50 

"      Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.80 

"    Net 3.97  4.38  4.11 

Stove  Gross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut  Gross...  4.45  4.90  4.60 

Net 3.97  4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Sept.  24,  1891. 

In  the  various  branches  of  the  market  for 
finished  iron  and  steel,  business  seems  to  be 
on  very  much  the  same  lines  that  operations 
have  been  conducted  since  the  beginning  of 
the  month.  Orders  for  heavy  productions, 
such  as  rails,  structural  material,  etc.,  come 
in  rather  slowly,  as  yet,  while  the  demand 
for  various  smaller  productions  of  mills  and 
foundries  continues  to  be  very  fair.  The 
latter  movement  serves  to  keep  the  market 
from  relapsing  into  a  condition  of  weakness, 
but  it  is  evident  that  the  lack  of  customary 
orders  for  the  heavy  productions  is  still  a 
drawback,  not  only  in  the  manufactured 
goods  trade,  but  improvement  in  the  market 
for  crude  material.  However,  manufactu- 
rers do  not  abandon  hope  of  a  turn  for  the 
better  ere  long,  and  it  is  only  in  remote 
instances  that  buyers  secure  any  special 
favors  in  the  way  of  modified  prices. 

Sales  of  foundry  pig  iron  in  this  market 
are  still  confined  chiefly   to  moderate-sized 


parcels,  but  the  aggregate  movement  is  well 
up  to  the  late  average,  and  sufficient  to  en- 
able sellers  to  keep  prices  steady.  Mill 
grades  are  also  holding  their  own  fairly  well, 
chiefly  under  the  influence  ot  orders  from 
other  than  Eastern  points  placed  direct  with 
producers.  The  range  of  prices  on  Northern 
brands  is  $17  to  $18  for  No.  1  foundry,  $16 
to  $16. 150  for  No.  2  and  $14.75  to  $15.00  for 
grey  forge,  tidewater  delivery.  Best  South- 
ern brands  remain  at  $17.25  for  No.  1.  $16.25 
for  No.  2,  and  $14.25  to  $1475  for  No.  3. 
Bessemer  pig  sells  at  $15  to  $16  at  furnace, 
according  to  location.  Spiegeleisen  is  quiet 
at  about  $27.50  to  $28. 50  for  20  per  cent,  and 
ferro  manganese,  80  per  cent,  at  $64.50.  Old 
material  is  in  moderate  demand  and  steady 
at  $20.50  to  $21.00  for  iron  tee  rails,  $16.50 
for  steel  rails  and  $20  for  No.  1  wrought 
scrap  iron  all  f.  o.  b.  cars  at    shipping  point. 

Steel  Rails — Orders  for  steel  rails  come 
in  slowly  and  are  invariably  small,  but  manu- 
facturers hold  their  prices  firmly  at  $30  f.  o. 
b.  mill  and  $30.75  for  tidewater  delivery. 
Billets,  slabs  and  rods  move  fairly  at  about 
former  prices. 

An  obscure  publication  alleged  to  be  de- 
voted to  the  metal  trade,  came  out  on  Satur- 
day with  a  sarcastic  allusion  to  the  accuracy 
of  reports  on  copper  recently  published  in 
reliable  journals,  and  also  contained  the 
misleading  statement  that  12X  to  I2^c. 
were  the  highest  price  for  Lake  Superior 
ingot.  Inquiry  in  reliable  quarters  reveals 
the  fact  that,  while  speculators  who  rarely 
handle  the  metal  made  rather  low  offers  of 
small  lots  last  week,  there  were  actual 
transactions,  as  noted  in  this  column,  at 
I2}ic.  The  quantity  placed  was  fully  300,- 
000  lbs.,  and  there  have  since  been  transac- 
tions involving  a  much  larger  quantity  for 
delivery  during  the  balance  of  the  year  at 
i2}4c.,  particulars  of  which  will  doubtless  be 
forthcoming  ere  long.  On  the  Metal  Ex- 
change a  transaction  involving  25,000  lbs.  at 
12.35c.  was  recorded,  but  this  "contract" 
trade,  as  may  be  judged  from  the  facts  above 
stated,  was  no  criterion  to  the  market  value 
of  the  a:tual  metal.  Dealings  in  the  cheaper 
varieties  of  copper  have  been  moderate,  but 
sellers'  prices  are  firmly  held  at  12c.  for 
Arizona  ingot  and  11^  to  n^c.  for  ordi- 
nary casting  brands.  London  prices  for 
merchant  bars  are  a  shade  lower,  the  latest 
cables  quoting  £52  5s.  for  prompt  and  ^53 
for  future  delivery. 

Tin — Pig  tin  prices  in  the  London  market 
have  declined  slightly  since  Friday,  and 
the  reported  transactions  there  have  been 


on  a  small  scale.  In  the  local  market  specu- 
lation is  tame,  but,  with  fairly  large  con- 
sumptive movement  and  good  control  of  the 
large  stock  on  hand,  holders  maintain  prices 
remarkably  well.  Ten-ton  lots  stand  at  20.05 
to  20. 10c.  net  cash,  for  delivery  this  month 
and  next,  and  jobbing  parcels  bring  20X  to 
2o>|c  regular.  Last  London  cables  were 
^91  5s  for  prompt  and  ,£91  15s  for  future 
delivery. 

Lead — The  pig  lead  market  has  remained 
very  firm.  No  remarkably  heavy  transac- 
tions are  to  go  on  record,  but  several  parcels 
of  50  to  100  tons  have  been  placed  at  4  %2%c< 
which  price  was  subsequently  bid  for  single 
carloads.  October  and  November  delivery. 
The  demand  is  holding  out  very  fair, 
although  purchases  by  consumers  since  the 
beginning  of  the  month  involve  a  total  of 
several  thousand  tons. 

Spelter— Of  ^spelter  fairly  large  sales 
have  been  made  during  the  past  few  days  at 
5.02  to  5.05c.  for  Western  brands,  and  their 
is  still  a  very  good  demand  for  both  prompt 
and  near  future  deliveries  At  thecloses.ioc. 
was  asked  for  best  brands. 

Tin  Plate — Tin  plate  has  had  very  limi- 
ted sale  the  past  few  days,  and  the  market  is 
entirely  devoid  of  new  feature. 


MODIFICATIONS  IN  STEEL  MAKING. 

The  employment  of  steel  produced  in  Sie- 
mens-Martin furnaces  is  at  present  very 
extensive,  particularly  for  shipbuilding  and 
engineering  purposes.  The  "mixture"  at 
present  most  largely  employed  in  the  Sie- 
mens-Martin furnace  is  pig  iron  together 
with  a  certain  quantity  of  "scrap"  iron  or 
steel.  It  is  stated  that  the  supply  of  this 
latter  ingredient  is  smaller  than  is  neces- 
sary to  meet  the  rapid  development  of  pro- 
duction, and  that  in  a  comparatively  short 
time  it  will  become  difficult  to  obtain 
"scrap"  of  the  necessary  quality  at  a  mod- 
erate cost.  Several  French  metallurgists 
have  therefore  been  lately  experimenting  in 
practice  with  the  "ore  process,"  in  which 
ironstone  is  substituted  for  scrap  along  with 
the  pig  iron  in  the  furnace.  The  result  of 
these  experiments  is  to  prove  that  important 
advances  in  the  efficiency  of  Siemens-Martin 
steel  can  be  obtained  with  such  a  charge, 
when   melted  in  a  furnace  with  a  neutral 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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lining.  The  steel  thus  produced  is  said 
to  possess  important  advantages  over  the 
metal  obtained  from  a  basic  lining.  This 
improvement  is  due  to  the  incorporation  of 
the  steel  with  the  chromium  in  the  lining, 
which  it  absorbs  to  the  extent  of  10  to  15 
per  cent.  The  steel  thus  produced  pos- 
sesses a  much  higher  degree  of  elasticity 
than  other  forms  of  the  metal  with  a  corres- 
ponding content  of  carbon,  and  can  be  sub- 
mitted successfully  to  much  severer  tests. 
It  is  asserted  in  France  that  the  result  of 
the  experiments  will  be  to  open  up  new 
fields  of  employment  to  steel  for  which  it 
has  hitherto  not  been  considered  sufficiently 
trustworthy. — Mechanical  World. 


SELF-IMPROVEMENT. 

Too  many  young  mechanics  are  too  fond 
of  literature  that  will  never  help  them  in 
their  occupation,  and  too  prone  to  dislike 
the  very  papers  and  books  which  will  help 
them  to  fit  themselves  for  the  better  paid 
positions.  It  is  probably  natural  that  the 
young  man  should  like  to  read  of  the 
imagined  woes  and  joys  of  the  aristocratic 
impossibles  who  serve  as  heroes  and  hero- 
ines of  the  slush  novels  of  the  day,  but  it  is 
a  bad  habit  in  every  way  to  devote  all  his 
spare  money  10  buying  and  all  his  spare  time 
to  reading  the  rot  and  drivel  that  fill  these 
novels.  The  young  man  who  feels  a  strong 
instinctive  dislike  for  mechanical  drawing, 
for  mathematical  formulas,  and  for  the  rudi- 
ments of  mechanical  education  may  be  sure 
that  he  is  not  "  in  it "  at  all,  so  far  as  ever 
becoming  a  successful  mechanic  is  con- 
cerned. If  he  hates  arithmetic,  algebra, 
trigonometry  and  other  cognate  studies,  he 
should  make  no  attempt  to  become  a  me- 
chanic. 

Why  ?  Simply  because  he  will  never  be 
a  good  and  successful  mechanic.  The  me- 
chanic is  a  man  whose  work  depends  mainly 
upon  form  and  outline,  and  accuracy  is  the 
one  thing  above  all  others  that  is  necessary 
to  him.  A  great  part  of  his  work  will  con- 
sist of  drawing.  Every  step  in  calculating 
horse-power,  strength  of  material  and  cost 
of  plant  will  call  for  a  knowledge  of  the 
very  things  that  are  so  generally  distasteful 
to  the  "  average  "  boy, — whatever  such  a 
boy  may  be. 

Edison  unable  to  read  might  still  be  a 
very  remarkable  man,  but  he  would  not  be 
the  Edison  of  the  age  and  race  to-day.  Many 
a  man,  now  hammering  away  in  the  lower 
ranks  of  mechanics,  might  be  on  a  par  with 
Edison  had  he  "learned  his  books"  when 
he  was  young. 

Books  are  practical,  not  theoretical,  as  ig- 
norant persons  say.  It  is  wonderful  to  see  the 
effect  of  a  scientific  or  mechanical  book  on  a 
boy  whose  tastes  and  talents  lie  in  line  with 
ihe  contents  of  the  book.  One  of  my  school- 
mates, who  was  considered  "  dull  "  in  ordi- 
nary  books,    had  the   "  knack    of    making 


things."  Wheels,  whistles,  toys,  small  ma- 
chines, anything  makable  by  a  boy  with  scan- 
ty tools,  could  be  made  by  him.  At  the  age 
of  twelve  years  he  got  hold  of  a  book  that 
explained  casting  and  other  mechanical  work. 
To  read  it  and  understand  it,  he  had  to  push 
his  mathematical  studies,  and  he  did  push 
them  in  a  way  that  astonished  his  teachers 
andisgusted  his 'bright'  fellow-students.  The 
"dull  fellow"  was  no  more.  A  book  had 
touched  him  in  the  proper  spot.  He  was 
awake,  aroused,  enthusiastic,  progressive. 
He  was  soon  able  to  read  everything  in  his 
highly  prized  mechanical  book,  and  one  day 
he  astonished  the  "  bright"  students  by  dis- 
playing to  them  some  of  the  things  he  had 
made.  One  was  an  apple  peeler  and  corer 
that  worked  successfully.  Another  was  a 
turbine  water-wheel  that  was  a  success. 
Another  was  a  complete  little  locomotive  and 
tender,  that  carried  its  own  track  and  laid  it 
down  as  fast  as  it  needed  it,  and  took  it  up 
behind  as  fast  as  it  was  used,  and  that  puffed 
and  whistled  quite  as  grandiloquently  as  the 
great  locomotives  on  the  near-by  railroad. 

That  book  was  the  key  to  a  new  world  to 
that  boy.  It  opened  the  door,  and  he  step- 
ped in.  It  told  him  how  to  work,  and  he 
worked.  Every  idea  it  gave  him  suggested 
to  him  a  score  of  other  ideas.  He  was  at 
home  in  the  new  world.  He  seemed  all  at 
once  to  have  left  the  rest  of  us  behind  for- 
ever. To-day  he  rests  on  his  oars,  the  pos- 
sessor of  a  fortune  that  is  in  reality  based 
upon  that  one  old  dog-eared  book,  which  he 
still  owns  and  which  still  occupies  the  post 
of  honor  in  his  fine  library. 

Mr.  Young  Mechanic,  now  is  the  time  to 
take  a  new  start.  If  you  feel  "  tough,"  don't 
give  up  to  the  inclination  to  seek  evil  com- 
pany. Go  to  the  nearest  library.  Bury  your- 
self in  books.  They  are  your  tools,  your 
friends,  your  benefactors. — Iron  Industry 
Gazette. 


IRON  AND  STEEL  FOR  TIN  PLATE. 

In  arguing  against  the  plan  to  establish 
the  manufacture  of  tin  plate  in  this  country, 
the  opposers  of  American  industry  make 
some  woeful  mistakes.  The  Philadelphia 
Record,  which  occupies  a  prominent  place 
among  American  journals,  and  has  been 
regarded  as  an  able  exponent  of  free  trade, 
in  a  recent  issue  made  an  assertion  which 
would  be  laughable,  did  it  not  show  such  a 
deplorable  ignorance  of  facts.  That  paper, 
in  its  issue  of  August  27th,  stated  that 
"up  to  the  present  time  there  has  been 
found  no  American  iron  or  steel  suit- 
able for  making'  tin  plate."  Such  an  as- 
sertion hardly  needs  a  denial.  It  is  a  well 
known  fact  that  for  years  past  the  majority  of 
the  sheet  mills  in  this  country  have  been  turn- 
ing out  just  such  iron.  We  do  not  refer  to 
the  common  grades  of  material  for  stove  pipe 
uses,  but  the  finer  qualities  of  sheet  iron. 
Pittsburg  alone  has  a  large  number  of  mills 


that  for  years  past  have  been  turning  out 
iron  and  steel  suitable  for  tin  plate  making. 
The  journal  quoted  is  surely  aware  of  the 
fact  that  a  large  amount  of  black  plate  for 
manufacture  into  stamp  goods  is  being  pro- 
duced in  American  mills.  These  plates 
after  being  shaped  are  tinned,  and  under  the 
law  count  as  tin  plate. 

Our  contemporary  in  continuing  the  argu- 
ment states  that  "to  establish  a  genuine 
tin  plate  mill  in  this  country  would  be  a  task 
involving  a  year's  time  in  the  construction 
of  buildings,  furnaces  and  machinery,  and 
an  expenditure  of  from  $150,000  to  $200,000." 
In  the  main  this  is  correct,  and  furnishes  the 
reason  why  Congress  has  allowed  six  years 
in  which  to  plant  the  industry  in  this  coun- 
try. Of  course  there  are  sheet  mills  to  which 
tin  plate  plants  are  being  added,  and  some 
of  which  are  already  producing  tin  plate. 
But  the  record  refers  to  tin  plate  mills  ot 
larger  capacity,  and  then  declares  that  "the 
dealers  in  tin  plate  are  ignorant  of  the 
existence  of  any  such  a  plant  in  this 
country,  nor  has  the  construction  of 
it  here  been  seriously  proposed."  Surely 
the  dealers  in  tin  plate  have  heard 
of  the  Niedringhaus  establishment  in  St. 
Louis,  where  works  already  in  course  of 
erection  will  have  a  capacity  of  600  boxes  per 
day.  Somers  Bros.,  of  Brooklyn,  and  Norton 
Bros.,  of  Chicago,  are  also  building  large 
works.  By  the  close  of  the  present  month  the 
Lewis  Sheet  and  tin  plate  company,  of 
Joliet,  111.,  will  in  all  probability  be  making 
1500  boxes  per  week.  Such  projects  as  these 
show  that  tin  plate  mill  building  in  the 
United  States  has  begun  in  earnest.  In- 
quiries as  to  the  cost  of  tin  plate  plants  are 
being  made  by  manufacturers  who  invest 
money  to  make  money,  and  not  for  "  poli- 
tical effect,"  as  our  Philadelphia  contempor- 
ary would  have  the  country  believe  — Ameri- 
can Manufacturer. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

A  feather  duster  disperses  but  does  not  remove 
tbe  dust  from  the  store. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

Every  line  of  goods  embodies  a  history  and  a 
oience  worth  years  of  study  to  understand. 

No  young  man  can  possibly  have  mistaken  hia 
calling  who  finds  in  it  whatthe  world  wants  done, 

If  you  want  books,  it  is  rarely  wise  to  pay 
double  price  for  them  to  a  travelling  book-seller. 

Credit  is  often  too  cheap  and  overbuying  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 

"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters  ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man. "— Emerson. 

You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 
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METHOD  FOR  BRAZING  BRASS  TO 
COPPER. 

The  following  is  given  by  an  exchange  as 
a  good  formula  for  brazing  brass  to  copper  : 
The  solder  which  unites  the  two  metals 
must  be  soft  brass,  which  will  melt  much 
easier  than  the  brass  which  is  to  be  joined 
to  the  copper,  otherwise  the  work  would 
melt  at  the  same  time  as  the  solder.  The 
edges  of  the  work  must  be  carefully  cleaned, 
and  then  the  parts  brought  together  in  their 
proper  place  and  secured  with  iron  wire. 
The  flux  to  be  used  is  borax,  rubbed  up  in 
water  until  it  is  like  a  thick  cream.  The 
solder,  which  may  be  in  the  form  of  beads, 
strips,  or  wire,  is  next  distributed  along  the 
joint.  The  amount  of  heat  and  the  method 
of  applying  it  depend  entirely  upon  the  size 
of  the  work  to  be  done.  If  the  work  is  small 
the  blow  pipe  is  far  the  most  convenient  and 
safest,  because  if  the  heat  is  too  great  there 
is  danger  that  the  brass  part  of  the  work 
will  be  melted.  The  heat  is  to  be  applied 
until  the  solder  melts.  As  soon  as  the  solder 
melts  or  "  flushes,  "  the  work  should  be 
struck,  so  as  to  jar  it  just  enough  to  make 
the  solder  flow  into  the  joint.  To  find  out 
whether  the  solder  is  soft  enough  for  the 
work,  a  piece  may  be  laid  upon  a  bit  of  brass 
of  the  same  kind  as  that  of  which  the  work 
is  made,  and  put  it  in  the  fire.  If  the  solder 
melts  considerabls  sooner  than  the  brass  it 
will  be  safe  to  use  it  for  the  work.  If,  on  the 
other  hand,  they  both  melt  about  the  same 
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time  a  softer  solder  will  be  needed.  The 
solder  can  be  obtained  at  any  of  the  stores 
where  small  tools  for  machinists  and  metal 
workers  are  kept.  Spelter  solder  may  also 
be  used  for  the  purpose. 

THE  EVILS  OF  ENDORSING. 

When  we  read  in  a  morning  paper  the 
other  day,  says  a  trade  contemporary, 
that  a  man  who  was  formerly  a  wealthy 
citizen  of  a  prominent  city  in  Indiana 
was  taken  to  the  poor-house  in  a  state 
of  great  destitution,  as  a  direct  result  of 
going  on  the  bonds  of  his  friends,  we  came 
to  the  conclusion  that  it  was  not  good  policy 
to  endorse  bonds.  The  friends  proved  false 
and  irresponsible  and  he  was  compelled  to 
pay  their  obligations,  and  the  result  was  that 
he  was  stripped  of  his  fortune  and  was  left  in 
his  old  age  a  burden  upon  the  town  in  which 
he  had  long  resided. 

Now  this  is  but  one  instance  of  thousands 
daily  occurring  in  this  country.  It  is  one  of 
the  most  difficult  things  in  the  world  for  a 
man  to  say  no  to  a  friend,  particularly  a 
political  friend,  who,  in  assuming  the  duties 
of  some  responsible  office  to  which  he  has 
been  elected,  is  required  to  give  bonds  foi 
his  integrity  and  good  behavior  while  in 
office.  It  is  hard  to  refuse  a  friend  who  is 
in  a  pinch  for  a  little  ready  money  when  one 
can  accommodate  him  in  such  a  simple  way 
as  by  writing  one's  name  across  the  back  of 
a  small  piece  of  paper.  Men  do  this  thought- 
lessly, often  impulsively,  and  so  make  them- 
selves responsible  for  large  amounts,  for 
which  they  do  not  receive  the  slightest  con- 
sideration. Hundreds  of  merchants  have 
been  ruined  by  endorsing  notes  and  bonds, 
or  becoming  security  in  some  way  for  other 
people.     One  who  indorses  a  note  or  bond 
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never  knows  exactly  how  he  is  coming  out. 
He  has  nothing  to  depend  on  but  the  pro- 
mises of  the  integrity  of  the  party  whom  he 
accommodates  ;  and  in  the  majority  of  cases 
where  bonds  are  forfeited  and  the  bondsmen 
are  called  upon  to  make  up  the  deficiency 
or  loss,  the  unfortunate  endorser  is  treated 
with  the  greatest  ingratitude  by  the  party 
whom  he  has  accommodated. 

Our  advice  to  merchants  is,  do  not  endorse. 
Do  not  put  your  name  as  security  on  any 
note  or  bond  without  some  security  to  pro- 
tect you  in  case  the  party  giving  the  bond 
should  fail  to  meet  his  requirements.  Do 
not  ask  other  people  to  go  on  your  bond  if 
by  any  possible  way  you  can  avoid  it. 
Avoid  borrowing  money  wherever  it  is  pos- 
sible, though  it  may  submit  you  to  some  in- 
convenience and  require  you  to  practice 
close  economy. 


O   A  "^T7"Ci   CIRCULAR,  Shingle,  Re.  sawing 
KJXX.  VV  O       Drae.  Gang.  Cross-cut.  etc. 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BBITISH 

CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


Now  is  the  time  to  purchase  your  supply  of  the  following.    Our  stock  is  complete  and  prices  i  ight. 

Lightning  Ice  Cream  Freezers  ;  Dish  Covers,  Round  and  Oval,  Blued  and  Tinned,  Granite  or  Agate; 
Enamelled  and  Brass  Preserving  Kettles  ;  Cherry  Stoners,  Apple  and  Peach  Parers  ;  Fruit  Presses  ; 
Ice  Picks  and  Tongs  ;  also  good  stock  of  "  Never  Break  "  Kettles  ;  Sauce  and  Fry  Pans. 

^WRITE    IFOIR,    G^TTOT^^TIOIsrS. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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THE  FARMER  VS.  THE  MERCHANT. 

The  Brandon  Mail  says  that  R.  E.  A. 
Leech,  near  that  place,  has  cut  600  acres  of 
No.  1  hard  wheat.  This  the  Mail  says  will 
give  him  about  30  bushels  to  the  acre  or 
18,000  bushels,  worth  75  cents  a  bushel,  or 
$13/300  for  the  crop,  which  ought  to  net  him 
$8,000  over  all  expenses,  and  adds  :  "  Show 
us  the  mercantile  man  who  is  making  as 
much  money  out  of  the  same  capital  in- 
vested." If  the  Mail's  calculation  as  to  profit 
is  correct,  we  can  say  that  there  are  few 
business  men  in  Manitoba  who  would  not 
swap  their  year's  profit  with  the  Brandon 
farmer,  and  then  come  out  away  head. 
Very  few  business  men,  take  the  province 
over,  will  be  able  to  show  anything  like  such 
a  return  for  their  year's  work,  even  including 
those  whose  investments  are  much  larger 
than  the  farmer.  Yet  we  have  farmers  de- 
serting their  farms  to  embark  in  hazardous 
business  enterprises — and,  we  may  add,  the 
majority  of  them  fail  in  a  short  time.  All 
lines  of  ordinary  store  business  are  over- 
crowded all  over  Manitoba.  There  is 
scarcely  a  town  or  village  in  the  country 
which  is  not  overdone.  The  number  of 
mercantile  institutions  of  one  kind  and  an- 
other in  Manitoba,  is  out  of  all  proportion 
to  the  total  population.  Under  these  con- 
ditions, the  farmer  who  starts  a  store  has 
small  prospects  of  success.  Even  trained 
and  competent  business  men  are  frequently 
forced  to  the  wall,  owing  to  the  great  pre- 
valence of  credit  business,  which  leads  to 
numerous  losses,  and  to  the  locking  up  of 
their  capital  in  book  accounts,  which  latter, 
in  the  case  of  an  emergency,  would  not  as  a 
rule  be  valued  at  over  ten  cents  on  the 
dollar. 

Those  who  leave  their  farms  to  enter  into 
business,  are  gtnerally  persons  who  have  ac- 
cumulated a  little  capital  from  thefarm.  They 
must  have  at  least  some  capital  to  go  into 
business  even  on  a  small  scale.  The  pos- 
session of  this  capital,  would  indicate  that 
they  have  been  successful  to  some  extent  on 
the  farm,  and  that  is  where  they  should  re- 
main in  probably  nearly  ninety-nine  cases 
out  of  a  hundred.  The  opinion,  however,  is 
prevalent  among  farmers,  that  business  men 
are  making  lots  of  money,  and  making  it 
easily.  They  think  how  much  easier  it 
would  be  to  dress  in  a  nice  tweed  suit  and 
look  after  a  store,  than  follow  a  plow,  in  a 
pair  of  top  boots  and  a  rough  suit.  But 
though  the  man  of  business  my  appear  to 
take  life  easily,  such  appearance  is  usually 
very  deceptive.  We  are  certain  that  the 
trials  and  cares  of  the  average  business  man, 
are  harder  than  those  which  the  farmer  has  to 
bear.  Afew  businessmen  may  be  in  a  position 
which  enables  them  to  take  life  easily,  justthe 
sameassome  farmers  are  able  to  do,  but  to  the 
great  majority,  carrying  on  business  is  any- 
thing but  pleasant  recreation  for  them.  We 
believe  that  the  position  of  the  intelligent 
larmer,  in  this   country,  is,  or   should  be  a 


more  desirable  one  than  that  which  the  aver- 
age business  man  fills,  and  his  chances  of 
success  are  far  more  certain.  The  same  in- 
telligence which  would  be  necessary  to  give 
any  reasonable  prospect  of  success  in  store 
trade,  should  be  certain  of  success  on  the 
farm.  The  farmer  is  independent,  and  can 
manage  his  farm  to  suit  himself.  His  neigh- 
bors success  or  failure  will  not  affect  him.  In 
business  it  is  different.  A  few  failures  in  a 
town  will  injure  other  merchants.  Store- 
keepers have  been  forced  into  failure  them- 
selves, through  the  demoralization  of  busi- 
ness by  the  failure  of  others  around  them. 
The  farmer  has  nothing  to  fear  from  the 
failure  of  others,  nothing  to  fear  from  the 
ruination  of  his  business  by  the  cutting  of 
prices  by  reckless  and  incompetent  competi- 
tors, neither  will  he  be  obliged  to  part  with 
his  substance  on  credit  because  all  his 
neighbors  do  it.  He  is  commercially  inde- 
pendent of  his  neighbors,  whereas  the  busi- 
ness man  is  ever  in  danger  of  being  swamped 
by  the  actions  of  others,  over  which  he  can 
have  no  control,  though  he  must  suffer  there- 
by.— Winnipeg  Commercial. 


MAKING  FILES  STRAIGHT. 

It  is  well  known  that  files  are  not  usually 
drawn  after  being  hardened,  and  that  the 
hardening  frequently  springs  them  out  of 
line.  But  notwithstanding  that  the  files  are 
made  as  hard  as  they  can  be  by  heat  and 
cold  water,  they  are  readily  straightened 
after  being  hardened.  The  operation  is  per- 
formed at  once,  as  soon  as  the  files  have 
been  dipped.  The  files  are  taken  from  the 
bath  of  melted  lead  and  chilled  while  red 
hot  in  a  tank  of  running  water.  This  im- 
mersion for  the  instant  hardens  only  the  sur- 
faces, while  the  interior  is  soft  and  pliant 
with  heat.  At  this  time  the  file  may  be 
straightened  by  bending  over  and  under 
bars.  By  similar  means  crooks  in  steel  ar- 
bors, reamers,  and  other  long  tools  may  be 
removed  even  after  they  have  been  hardened 
and  tempered.  A  cast  steel  saw  arbor  had 
received  an  offset  or  crook  in  the  journal  at 
one  end  just  inside  the  shoulder.  The  crook 
was  at  the  worst  end,  that  next  the  saw,and, 
although  scarcely  perceptible  to  the  eye 
when  the  arbor  was  turned  on  its  centres,  it 
was  sufficient  when  the  arbor  was  in  the 
boxes  to  throw  the  periphery  of  a  2-foot  saw 
considerably  out.  The  arbor  at  the  bearing 
part  was  very  gradually  heated,  not  enough 
to  change  color,  but  to  a  "  black  heat."  A 
V-shaped  block  was  placed  in  a  block  bear- 
ing against  the  offset  side  of  the  journal,  and 
the  vice  screwed  up.  At  a  third  trial  the 
arbor  came  out  perfectly  true.  A  contempo- 
rary says  a  tempered  reamer  was  straight- 
ened in  the  same  way,  the  point  at  which  it 
was  crooked  being  heated  by  an  alcohol 
lamp.  The  heat  was  sufficient  to  allow  the 
steel  to  give,  but  not  enough  to  start  the  tem- 
per. Steel  that  has  blue  temper  only  may  he 
straightened  by  blows  with  a  peaned  hammer 
on  a  smooth  clean  anvil,  the  face  of  which 
should  be  warmed  enough  to  remove  the 
chill. — Invention,  London. 


HOW  ALUMINUM  WENT  DOWN. 

An  English  exchange,  in  an  account  of 
the  fourth  annual  meeting  of  the  Aluminum 
Company,  Limited,  of  London,  gives  an 
interesting  showing  of  the  manner  in  which 
the  selling  price  of  the  new  metal  has  rece- 
ded during  the  last  four  years.  The  presi- 
ding officer  of  the  company  meritioned,stated 
that  when  the  organization  was  formed,  the 
price  of  aluminum  was  from  60s.  to  70s.  per 
pound.  Up  to  that  time,  for  a  great  many 
years,  no  improvements  had  been  made  in 
the  process  of  mauufacture  of  this  article. 
The  first  important  improvements  were 
those  which  this  company  was  formed  to 
work,  and  by  their  means  it  was  calculated 
that  the  selling  price  of  aluminum  might  be 
reduced  from  60s.  a  pound  to  about  20s., 
leaving,  at  the  same  time,  a  handsome  mar- 
gin of  profit,  and  securing  to  the  company 
a  monopoly  of  the  trade  in  aluminum.  The 
introduction,  not  long  afterwards,  of  electri- 
cal processes  for  the  preparation  of  metal, 
completely  upset  these  calculations,  and  the 
price  of  the  metal  rapidly  fell.  At  the  last 
meeting  of  this  company  it  stood  at  from 
6s.  to  8s.  a  pound,  which  was  actually 
lower  than  the  estimated  cost  of  production 
under  the  original  patents  which  this  com- 
pany owned,  but  the  officers  announced  that, 
in  consequence  of  improvements  in  their 
process,  and  especially  of  improvements  in 
the  manufacture  of  sodium,  they  believed 
they  were  in  a  position  to  meet  the  compe- 
tition which  was  pressing  upon  them,  and 
thus  to  retain  their  place  in  the  aluminum 
business.  But  since  that  time  the  price  of 
aluminum  had  fallen  as  low  as  2s.  a  pound, 
and,  even  with  their  improved  process,  the 
company  could  not  make  it  at  a  profit. 

The  company  mentioned  being  thus  shut 
out  of  the  manufacture  of  aluminum,  turned 
its  attention  to  increasing  the  direct  sales  of 
sodium  by  developing  or  inventing  new  uses 
in  which  it  could  be  profitably  employed. 
By  this  means  the  directors  hoped  to  avoid 
liquidation.  The  rapid  reduction  in  the 
price  of  aluminum,  as  shown  in  the  history 
of  the  company  mentioned,  is  a  remarkable 
illustration  of  the  fast  rate  in  which  improve- 
ments are  made  these  days,  and  it  may  be 
that  this  drop  will  yet  be  beaten  in  the 
development  of  aluminum  productions. — 
American  Manufacturer. 


In  a  recent  number  of  the  Quebec  Royal 
Gazette  notice  is  given  of  an  application  for 
the  incorporation  of  the  Montreal  Nut-lock 
and  manufacturing  company  (limited).  The 
object  of  the  company  will  be  to  make  nut- 
locks,  bolts,  rivets,  and  other  articles  from 
iron  and  steel.  The  place  of  business  will 
be  in  the  city  of  Montreal.  The  capital  stock 
will  be  one  hundred  thousand  dollars,  di- 
vided into  ten  thousand  shares  of  the  value 
of  ten  dollars  each.  The  names  and  address 
and  callings  of  each  of  the  applicants  are  : 
James  R.  Wilson,  metal  merchant;  Levi  H. 
Young,  bolt  manufacturer;  Albert  H.  H olden, 
dealer  in  railway  supplies;  E.  C.  Arnoldi, 
manufacturers'  agent;  Ira  Abbot,  bridge  en- 
gineer; F.  A.  Draper  railway  agent,  and  D. 
A.  McCaskill,  varnish  manufacturer,  all  of 
the  city  of  Montreal;  and  H.  W.  Leslie,  rail- 
way manager,  of  New  Glasgow,  who  shall 
also  be  the  first  directors  of  the  company. 
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FRAUDS  IN  MECHANICS. 

Never  in  the  history  of  the  world  has 
there  been  such  rapid  progress  in  any  art 
as  that  which  we  have  experienced  during 
the  last  ten  or  fifteen  years  in  the  develop- 
ment of  electrical  appliances.  In  fact  so 
rapid  has  been  the  progress  in  electrical 
matters  that  the  world  at  large  has  looked 
on  in  open  mouthed  wonder  until  the  simple 
word  electricity  became  one  to  conjure  with, 
and  no  statement,  provided  it  had  some 
electricity  mixed  with  it,  was  too  preposter- 
ous to  be  believed. 

Of  late,  however,  the  increasing  familiar- 
ity with  the  ordinary  electrical  appliances  is 
causing  this  feeling  to  wear  off  to  a  certain 
extent,  but  even  yet  there  are  plenty  of  peo- 
ple who  ought  to  know  better  who  are  ready 
to  believe  and  repeat  almost  any  statement 
no  matter  hew  absurd.  Perhaps  the  most 
senseless  statement,  from  the  standpoint  of 
our  present  knowledge  is  the  one  to  the  effect 
that  electricity  will  yet  supercede  steam  for 
all  business.  Perhaps  it  may  at  some  time, 
but  so  far  there  has  been  no  indication  as  to 
what  will  be  the  source  of  the  electricity  that 
shall  accomplish  this  resolution.  The  steam 
engine  builders  do  not  seem  to  be  remark- 
ably frightened  at  the  prospect,  as  up  to  the 
present  time  they  have  been  regularly  called 
on  to  furnish  all  the  electricity  that  the 
electricians  are  using  in  any  quantity.  The 
result  seems  to  be  the  more  ehctricity  the 
more  engines.  Capitalists  do  not  now,  as 
they  did  a  few  years  ago,  fall  over  each  other 
in  their  endeavorto  purchase  interests  in  any 
machine  that  had  some  electrical  appli- 
ance attached  to  it  somewhere. 

The  history  of  the  world  repeats  itself, 
however,  and  the  electrical  craze  ot  a  few 
years  ago  is  likely  to  be  followed  at  any  time 
by  a  similar  craze  on  some  other  class  of  in- 
ventions. A  mild  form  of  this  craze  we  have 
periodically,  over  the  cheap  production  of 
aluminum  and  its  supposed  destiny,  to  super- 
cede all  other  metals  in  the  arts.  The  fact 
is  that  cheaper  aluminum  would  be  of  vast 
importance  to  the  world,  but  from  the  very 
nature  of  things  its  importance  will  always 
be  very  much  less  than  iron. 

The  prepetual  motion,  rotary  engine  and 
car-coupler  crazes  we  have  with  us  all  of  the 
time  and  every-one  is  familiar   with  them. 

The  number  of  "  suckers"  that  are  caught 
of  worthless  schemes  of  this  kind  is  truly 
amazing. 

To  what  are  we  to  attribute  the  continu- 
ally successful  working  of  mechanical  fakes  ? 
Answering  our  own  question,  we  would  say 
that  it  is  simply  due  to  the  fact  that  a  man 
who  would  never  think  of  being  his  own 
doctor,  or  his  own  lawyer  does  not  hesitate 
an  instant  about  being  his  own  mechanical 
judge  about  a  thing  of  which  he  can  have 
absolutely  no  knowledge.  If  every  capitalist 
who  is  approached  for  the  purpose  of  hav- 
ing him  invest  in  some  new  mechanical  or 
electrical  device,  would  take  council  of  some 


competent  man,  there  would  be  a  less  num- 
ber of  frauds  and  failures  and  a  greater  op- 
portunity for  really  meritorious  improve- 
ments. In  general  it  may  be  said  that  the 
more  voluable  a  person  is  about  the  wonder- 
ful merits  of  some  supposed  improvement, 
the  more  likely  it  is  to  be  worthless.— Chica- 
go Journal  of  Commerce. 


THE  OMNIPRESENT  BELLOWS. 

"  It  seems  wonderful  to  me,"  said  a  St. 
Louis  bellows  manufacturer,  "that  popular 
ignorance  of  the  bellows  is  as  dense  and 
well  nigh  complete  as  it  is.  I  have  been 
amused,  and  in  a  measure  disgusted,  at  each 
recurring  Fair  and  Exposition  here  in  St. 
Louis  to  hear  people  ask  '  what  is  it  ?"  when 
they  descry  a  bellows.  It  is  a  reflection  on 
a  wind  instrument  which  circulates  more 
air,  if  less  music,  than  all  the  brass  bands 
and  accordions  in  the  world — a  great  deal 
more. 

"  For  the  bellows  is  used  to  raise  the  wind 
by  not  only  blacksmiths,  moulders  and  type 
setters — as  people  only  a  little  acquainted 
with  its  uses  suppose— but  by  miners,  brew- 
ers, distillers,  boiler  makers,  butchers,  stock 
men,  electric  light  manufacturers,  jewelers, 
steamboats,  city  high  schools,  technical  and 
scientific  schools,  etc.  Every  mining  pros- 
pector must  have  a  light  bellows  to  complete 
his  outfit,  so  as  to  be  able  to  sharpen  his 
tools.  He  will  start  a  fire  on  a  rock,  in  the 
ground,  or  anywhere  with  whatever  fuel 
comes  handy,  and  force  it  with  bellows  to 
get  up  the  proper  degree  of  heat  for  repair 
work.  Sometimes,  when  he  remains  at  one 
place  for  a  few  days,  he  will  make  a  small 
batch  of  charcoal  to  be  used  in  his  black- 
smithing  work. 

"  Butchers  use  a  small  bellows,  about  a 
12-inch,  for  distending  the  carcass  of  the 
animal,  so  as  to  facilitate  the  skinning  of  the 


same.  The  bellows  is  also  sometimes  em- 
ployed— dishonestly,  I  must  say — for  making 
flabby  cattle  and  calves  look  fat.  In  the 
case  of  cattle,  the  wind  is  injected  between 
the  skin  and  the  flesh,  by  puncturing  the 
former  with  a  small,  sharp-pointed,  hollow 
instrument  that  attaches  to  the  bellows. 
Cases  of  this  kind,  however,  are  very  rare 
now  among  the  stock  people.  The  sausage 
manufacturer  puffs  out  the  wet  wrappings 
for  his  goods  with  a  bellows,  in  order  that 
they  may  dry. 

"  For  high  schools  and  universities  we 
make  what  we  call  a  hydrostatic,  or  some 
kind  of  an  '  ic,'  bellows,  for  testing  the  pres- 
sure to  the  square  inch  of  either  air  or  water. 
Such  bellows  are  covered  with  rubber.  Last 
year  we  made  bellows  on  both  London  and 
Australian  orders  for  blowing  the  sand  out 
of  gold.  The  new  method  was  to  take  the 
place  of  the  ordinary  plan  of  separation  by 
water. 

"  But  the  funniest  order  we  have  had  in  a 
long  time  came  from  the  City  of  Mexico 
and  has  just  been  shipped.  It  seems  that 
down  there  they  run  the  street  cars  on  the 
sidewalks  or  close  to  them,  and  the  driver 
warns  the  people  off  the  track  with  a  horn. 
For  some  reason  the  use  of  a  gong  is  not 
tolerated  ;  so  the  driver  is  continually  blow- 
ing and  wearing  out  his  lungs.  This  state 
of  affairs  it  is  proposed  to  remedy  by  put- 
ting a  bellows  under  the  forward  end  of  the 
car,  convenient  for  working  with  the  foot. 
By  such  an  arrangement  the 'tooting1  will 
be  frequent  and  vociferous." — Age  of  Steel. 


The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

"  One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
— Josh  Billings. 


PAIITTEBS3  BBUSHES. 


TIR^A-IDIE 


We  manufacture  the  Best  BmsheS  only,  and  guarantee 
the  Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  name, 
and  the  above  Trade  Mark.  Samples  can  be  seen  and  full  particu- 
lars obtained  of  our  Agent,  Mr.  W.  H.  JAGGER,  24  Front  Street 
West,  Toronto. 


HAMILTON   &  CO., 


96  Clerkenwell  Road,   London,  England 
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SALES    MADE   OR   PENDING. 

Tatham  &  Co.,  hardware  dealers,  Listowel, 
Ont.,  have  sold  out  to  Robert  Moore. 

Oxford  Bros.,  general  merchants,  Glen- 
boro,  Man.,  have  sold  out  to  A.  Thompson 
and  J.  F.  Fumerton. 

The  general  store   stock  in  the  estate   ot 
James  H.  Hunter,   Durham,  Ont.,   is  adver- 
tised for  sale  by  tender. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Sessenwein   Bros.,  dealers  in  scrap  iron, 
etc.,  Montreal,  have  assigned. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

John  Mcintosh  &  Son,  boiler  makers, 
Montreal,  have  assigned. 

J.  F.  Commean,  general  merchant,  Petit 
Rocher,  N.  B.,  has  assigned. 

L.  W.  Gauvin,  general  merchant,  Notre 
Dame  de  Stanbridge,  Que.,  has  assigned. 

J.  B.  Allen  &  Co.,  hardware  dealers,  To- 
ronto, have  assigned  to  Campbell  &  May, 
Toronto. 

D.  M.  Smith,  general  merchant,  Beaver- 
ton,  Ont.,  has  assigned  to  Henry  Barber  & 
Co.,  Toronto. 

R.  Henderson,  dealer  in  agricultural  im- 
plements, Alhston,  Ont.,  has  assigned  to  C. 
S.  Scott,  Hamilton. 


TWO    RECENT    AMERICAN 
"  INVENTIONS." 

The  metallurgists  and  manufacturers  of  the 
United  States  evidently  believe  in  the  truth 
of  the  axiom,  "  Nothing  venture  nothing 
have,"  if  we  may  judge  by  a  couple  of  in- 
stances which  have  recently  come  under  our 
notice.  One  of  these  is  an  "  invention"  by 
the  Chicago  Axe  Company  of  cast-iron  axes, 
which  are  said  to  be  more  than  equal,  when 
they  are  finished,  to  crucible-steel  axes.  We 
are  not  by  any  means  disposed  to  concede 
this  claim,  but  in  order  that  we  Britishers 
may  know  "  how  it  is  done"  we  quote  the 
following  rather  vague  description  of  the 
process  from  a  New  York  journal : — "  The 
process  by  which  their  axes  and  hatchets 
are  made  is  largely  original  with  the  com- 
pany. They  cast  the  blanks  from  the  best 
quality  ot  Lake  Superior  charcoal  iron,  after 
which  they  are  annealed  in  a  specially-con- 
structed furnace,  which  requires  several 
days,  during  which  time  special  treatment  is 
given  by  the  addition  of  recarbonising  ma- 
terial, which  converts  the  iron  into  steel. 
The  process  of  annealing  is  carefully  watch- 
ed, and  tests  are  made  from  time  to  time  to 
determine  when  the  metal  is  in  proper  con- 
dition. After  the  blanks  are  taken  from  the 
furnace  they  are  placed  under  hammers,  and 


further  refined  by  forging.  The  company 
claim  that  in  this  way  they  secure  a  tool  of 
exactshape,  therebeing  noimperfect  eyes  and 
every  part  being  true  toguage,  while  there  is  no 
weld  to  open,  and  the  edge  can  be  ground  up 
as  far  as  the  tool  can  be  used.  The  process  has 
been  elaborately  formulated  on  scientific  con- 
ditions by  the  superintendent,  H.  F.  Meikle. 
The  blade  of  an  axe  or  hatchet  made  by  this 
process  shows  a  remarkably  fine  steel  frac- 
ture when  broken,  and  the  company  guaran- 
tee to  make  a  tool  that  will  outstand  any  test 
of  tools  made  of  crucible  steel.  They  are 
now  geting  up  patterns  for  a  new  axe,  to  be 
called  the  '  Monogram,'  which  they  intend 
to  give  a  crocus  finish,  as  fine  as  that  of  a 
razor-blade."  So  far  as  we  can  follow  this 
description,  we  take  it  to  al.ude  to  a  mal- 
leable-iron process,  in  which  their  is  nothing 
new,  except  the  startling  "  steel-making  re- 
sults which  are  claimed  to  be  attained 
by  it."  Our  axe  manufacturers  will  be 
amused  rather  than  amazed  by  the  cast- 
iron-which-becomes-steel  process  :  but,  as 
we  all  live  to  learn,  they  should  not  deride 
unless  they  think  we  are  told  all  about 
the  matter,  which  we  take  to  be  anything  but 
certain.  The  other  "invention"  ;s  a  new  weld- 
ing process,  discovered,  it  is  alleged,  by  Mr. 
J.H.Bevington,  of  Chicago.  A  vague  descrip- 
tion is  furnished  by  one  of  the  journals  of  that 
city,  and  we  regret  to  say  that  in  this  case 
also  the  details  given  are  insufficient  to  help 
one  to  a  proper  comprehension  of  the  merits 
of  the  process.  Mr.  Bevington  is  said  to 
have  laboured  hard  in  order  to  produce  a 
hair-curling  iron  with  a  tubular  handle  much 
larger  than  the  tubular  part  used  to  curl  the 
hair.  He  tried  brazing,  stamping,  drawing 
down  and  so  forth,  to  get  at  what  he  wanted, 
and  after  many  sleepless  nights  he  is  said  to 
have  evolved  the  idea  of  reducing  the  size 
of  the  tube  by  means  of  the  friction  of  a 
revolving  die  in  a  lathe.  This  notion  he 
tried  with  success,  as  per  the  following  ex- 
cerpt from  the  Chicago  Journal  : — "  He  at 
once  made  a  die,  the  mouth  of  which  was  a 
little  larger  than  the  tube  to  be  reduced, and 
then  graduated  it  to  the  size  to  which  the 
tube  had  to  be  reduced.  This  was  put  in  a 
lathe,  a  piece  of  tubing  was  put  in  the  tail- 
stock,  securely  fastened,  the  lathe  was  set  in 
motion,  and  slowly  he  turned  the  wheel  of 
the  tail-stock  until  the  tube  entered  the 
mouth  of  the  die.  All  of  us  who  have  in- 
vented can  judge  with  what  nervousness  he 
watched  the  result.  In  a  few  seconds  later 
he  saw  the  tube  heat,  and  still  screwing  up 
the  wheel  saw  the  tube  crowd  through 
the  die.  You  can  imagine  his  feelings 
when  the  lathe  was  stopped  and  the 
tube  was  withdrawn,  and  found  to  be 
exactly  what  he  wanted.  He  exam- 
ined the  tube  and  found,  although  so 
much  reduced,  the  gauge  or  thickness  of  the 
metal  was  not  disturbed,  and  the  reduced 
end  was  exactly  the  same  gauge  as  the 
original  tube.  Tube  after  tube  was  tried, 
and  with  the  same  result.     He  knew  then 


that  his  labor  and  perseverance  were  re- 
warded, and  the  reduction  of  tubing  by  this 
process  was  discovered.  He  at  once  applied 
for  letters  patent,  which  were  granted  Janu- 
ary 13,  1891,  No.  444,721.  He  then  tried  a 
piece  of  copper  wire  cable,  and  found  that 
it  could  be  welded  into  a  copper  bar  as 
dense  as  any  made.  His  next  step  was  to 
see  if  he  could  weld  the  end  of  a  tube  solid ; 
this  was  done  by  making  a  slightly  tapering 
die  with  a  solid  end  ;  this  proved  a  success. 
He  then  tried  making  solid,  differently- 
shaped  ends  on  tubes,  such  as  acorns,  balls, 
etc.,  and  found  no  trouble.  His  next  move 
was  to  make  seamless  tubing  out  of  strip  or 
sheet  brass  or  copper,  also  of  wire  wound 
spirally  and  straight.  These  also  were  suc- 
cesses, and  letters  patent  were  applied  for 
and  granted."  Further,  the  inventor  welded 
long  lengths  of  copper  telegraph  and  tele- 
phone wires,  iron  tubes,  aluminium,  and 
various  other  articles,  all  of  which  efforts  are 
said  to  have  been  rewarded  with  success. 
We  give  this  description  in  order  that  Mr. 
Bevington  may  have  all  the  credit  which 
belongs  to  him,  yet  we  should  not  be  greatly 
surprised  to  find  that  most  of  his  points  are 
not  novel  to  firms  in  the  Birmingham  district 
of  this  "effete  old  country." — Ironmonger. 

BROWN  &  CO., 

Manufacturers   of 

Square  and  Hexagon 
KOI  PRESSED  NUIS. 

PABIS,    OJSTT. 


SPOONSTORKS  ETC -STAMPED 


AREfGENUINE„ROGERS"  GOODS. 


HVv^jo  d<&!  irj  DryQeeds 
§h0u'dj)i/bscribe  for 


It  will  i^ttpyeu  injormt 
en  all  important  questions 
e|  H){  day  affecting  trie 
Dry  Creeds  and 
allied    trades. 


THE   DRY  GDDDS  REVIEW,  "TORoiTfr 

-THE  J.g.M'LEAN  C9[lT°)  PUBLISHE  B5.-^jj 
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CUTLERY — Good  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers   want   quality.        Buy 

"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &.  CO., 
445  St.  Paul  St  ,  18  Front  St.  West, 


MONTKEAL. 


TORONTO. 


Send  for    Catalogue  and  Price 
List  to 


of  Set,    Cap    and   Special 
8,  Studs,  Finished  NuU,  &e. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOB  SALE  Bl  ALL  IBE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


Hamilton  and  Toronto 

SEWER  PIPE  GO. 


LIMITED, 

MANUFACTURERS  OF 


Salt  Glazed 

Vitrified  Sewer    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and   Mail 
Orders.     Mention  this  Journal. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


Here  it  is  again— FORBES'  NEW  PATENT, 

ACHIEVED!        ACHIEVED!        ACHIEVED!! 


Write  for  Price  Lists,  Discounts,  Circulars. 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


<&> 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTEk 
Builders'  and  Contractors'  Supplies  of  every 
description. 


Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ete 

MONTREAL. 
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The  Gardner  Steel  Ribbon  Sash 

BALANCE    AND    PULLEYS. 


Mechanics  and  others  at  the  Fair  thoroughly 
inspected  The  Gardner  Steel  Sash  Ribbon,  en- 
dorsing our  claim  that  it  must  supersede  rope  or 


chain. 


JOHN  HARGREAVES, 

168  Simcoe  St,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  M       -m—      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  ■  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


New  ti\«W  0/  m&kirvs  Re  Cream. 

♦  ^w- WHEEL  DAJHER  ■  CEDAR.  TUB    ^,*/l     «" 
Freezes  much  t)\e  qulcKest  and  easiest,  also 

maKes  most  Ice  cream.. — — 

SHEBflfrD  MRflW/lRE  CO.    JWFAIP.  K.Y. 


CUR^E^T    UKA^KET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  *6  25 

I.X.,  "  7  25    7  50 

I.X.X.,        "  8  50    8  75 

Eaven  &  P.D.  Grades— 

I.C.,  usual  sizes 4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,12Jxl7        4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

sizes   4  85    5  00 

Note.—  Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  V  6Jc,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7J     7i 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  05    2  10 

Refined      "                              ..  2  45    2  55 

Horse  Shoe"          "             ..  2  50    2  55 

Band               "           "              •  •  2  50    2  65 

Hoop               "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  131  0  14 

Russian  Sheet        "       0  101  0  12 

Tank  Plates  2  00    2  25 

Roiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    101c 

-inch     15 

Boiler  Plate. 

J  inch $2  45 

5-16  "     2  35 

§     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2f,  3 

22  to  24      "      2},  3 

26  "      3,    3J 

28  "      31.3J 

Canada  Plates. 

Blaina 1  bright  3  00    3  05 

Abercarne  3  10    3  15 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5J 

26  gauge,  "       5J,  51 

28     "  "       54,  5| 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

.26gauge,  "         5J,  5* 

28      "  "         5J,  5j 

Note — Cheaper  grades  about    }  cent 

per  lb  less. 

C\ain. 

Proof  Coil,  3-16  inch,  per  lb 7 


1 

5-16 
% 
7-16 

y, 
% 


7i 

1  6i 
6 

51 
5{ 
4} 

3  60 
3  50 
5  90 

2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  Ito  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz.  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <&  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic     "      0  05J  0  051 

Zinc  Sheet. 

5cwtcasks 0  06f  0  06} 

Part  casks 0  06}  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04J 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  151  0  16 

Other  makes"    0  1410  15 


White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 51   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    41 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  i,  1  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Stan  lard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    " 0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    " 0  08 

French  Imperial  Green 0  14 

Colors,  Dry- 
Yellow  Ochre(J.C.)in  bbls.per  c  wt  1  40 
"      (J.F.L.S.) "  "      2  75 

Venetian  Red  (R.C.2)      "  "       150 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      8  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  081 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  60    0  61 

Boiled        "       0  63    0  64 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  per  lb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis.40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dom.  50 and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  iyt  p.c. 

Wads. 
Eley's,  per  1,000 *0  25  »1  60 

Anvils. 

Per  lb 0  10    0  12i 

Anvil  and   Vice  combined 
each 4  50 

Augers. 
Gilmour's,  discount  50, 50  and  10 

Hollow  Steam's  per  doz...  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  0  65  159 

Pegging,  "  ....     0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....     3  60  7  30 

Saddlers'.  "         ....    0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  J 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 8  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off  Re- 
vised list. 

Bells— Hani. 
Brass,  60  to  66}. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eaca 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 

Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,   list   45,    474    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  2.">  1  75 

Mascot   "  1  35  1  «5 

Erminie  "  1  lsi  l  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis,  65  and  10  to  70  per  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring-  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  75 

Barber's  Ratchet  10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  671  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz.,  dis.  37$  per  cent. 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "         18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc  )  to  50  and  5 
Plate       "         dis.50pc   )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  l  10 

QueenBton       "  l  io 

Napanee         "  l  io 

Chalk. 
Carpenters'  Colored,    per 

gross  0  90    1  10 

White,  lump,  per  lb 0  01J  0  01$ 

Red 0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis   35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  00 


Churns. 
Boss  or  Daisy,  dis.   60  to  60  and  5  p.c, 

Clamps. 

Judd's,  dis.  20  p.c. 

Steams,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c 

Coffee  Mills. 

Box 3  60  13  uo 

Side 3  60    4  00 

Enterprize,  No.O 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Graiu. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.03  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c  Amer  I  tt,.,, 

50  p,c.  Can.  /  Meuers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33 J  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc, dis.40  p.<„ 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

United         50  ft      100  ft.      50  ft.  100  ft. 
inches. 

16to25  1.45  2.80        2.15 

26to40  1.55  3.00        2.45 

41  to  50  3.40  5  30 

57  to  60  3.70  5  80 

61  to  70  4.00  6  30 

71  to  80  4.20  7  40 

81  to  85  4.50  8  40 

86  to  90  5.40  10.00 

91  to  95  ii5o 

96  to  100  i3.'65 


Ordinary. 
1st  break  .. . 
2nd  "  .... 
3rd  "  .... 
4th  "  .... 
5th  "  .... 
6th  "  .... 
7th       "      .... 


Pilkington. 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break 

2nd      "      

3rd       "       

4th       "      

5th       "      

6th       "      

7th       "      


83  65 

3  90 

4  60 

4  95 

5  40 

5  90 

50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

4  65 


Glue  Pots. 

Tinned,    each   0  30 

Enamelled"      0  55 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    o  37$ 

Handles. 

Axe        per  doz 1  00    3  50 

Store  door    "     l  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  d.c 
1  Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per 

Heavy,  per  lb 0  4J0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  l  13    180 

Gate,  Clark's l  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    i  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pei 
cent. 

Planter  doz  4  00  5  00 

Hooks — Cast  Iron 

Bird  Cage,    perdoz  0  50  110 

Clothes  Line,     "  ,_. .,     0  27  0  63 

Harness,  "  0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  perdoz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HEADQUAETEES 

for 

Breech  Loading  Shot  GrUIlS,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,  "  F.  F.  Sporting,  "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO..  London,  Ont. 


20 


HARDWAHE, 


0  40    0  45 


1  60     4  75 


2  75  3  25 
6  00  9  00 
8  75  10  00 

4  00 


1  87 

2  75 
4  00 
1  20 

1  05 
1  90 


5  60 

3  85 
2  90 

4  50 

1  30 

2  50 

7  40 


\Vrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  50    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list. 
Copper,                        " 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . . 
Bronze,  Gem,         " 
Lava  "         •••■ 

Shutter,  porcelain,  F.  & 

Ti   screw,  per  gross $1  30 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz  2 
Galvanized,  " 

King,  wood, 
"      glass 
All  glass, 

Lines. 

Fish,    per  gross 

Chalk,         •'  

Locks— Door. 
Canadian,  dis.  per  cent.. 
Russell  tic  Erwin,  per  doz 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent 
33%  per  cent. 

Pacuock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  '  1  uo    ■*  40 

Eagle,  dis.  per  cent,  15  to  17$  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  or 

Lignum  Vitai,  3  85 

Caulking,  each 1  bu 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  G  utter 
Enterprise,  dis.  per  cent 
Canadian,  37$  to  40  per  cent 

Home,  each 

Mincing  Knives. 

American,  per  doz 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut,  3   in.   and   upwards, 

per  kei 
Brads  & 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Sauare,  round  and  octa- 

e0n  3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 


1  85 
9  00  15  00 
72 
1  00 


2  90     7 


to 


2  00 
2  50 


20 


5  00 
2  00 


25 


42    2  35 


■  base,  price 2  30 

Moulding  Nails,  70  to  70  and 


Carbon  Safety 
Canada  W.W. 

American  W.W.    " 

S.  R    Seal per  gal 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 

Zinc  and  Tin,  dis. 

Copper,  per  doz 

Brass,  "       

Malleable,  dis.  25  per  ct 
Pails. 

Galvanized,  per  doz 

Pencils. 
Dixon's,  per  gross 
Car 


0  18 


0  63 


0  18 
0  20 
0  25 
0  65 


19  50 
50  and  10. 
. .     1  25    3  50 
. .     1  50    3  50 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey'sVictor,  dis.  12$  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62$  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100 

Conductors'        "       

Tinner's  solid,  per  set. . . 
'         hollow,  per  inch 
Putty. 

Bladder,  per  100  lbs 

Tins,  lbs  

Kail. 

Barn  Door,     per  foot 

Sliding  Door,         "       

Rakes. 
Cast  Steel  and  Malleable,  Canadian 
list  dis.  40  per  cent. 
Razors. 
Boker's,  per  doz 

Wade  &  Butcher's      " 

Razor  Strops. 

Currier's,  per  doz  125 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla. 
7-16  in.  and  larger..      S\ 

H,  5-16,  %  in 8| 

3-16  in 1C 

Cotton,  per  lb 

Russia  Deep  Sea,  per  lb 

Jute    "     . 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -lis  37$  to  40  per  cent 

Sad  Irons. 
Mrs.   Potts,  per  set    0  8£ 

N    P.         '  1  15 

Sad  Heaters. 
Dome,  Shepard's,  per  doz    4  75 
Sand  and  Emery  Paper. 
B.&  A., sand,  30  p.c 

Emery,  per   quire 55 

Sash  Cord 
Per  lb 22 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

KempshelPs  dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb 2$ 

■Sausaije  Stuffers. 
Each l  00 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

per  doz  2  10 

40 


4  50 
3  50 


3 
31 


7  50  11  00 
3  60  10  00 


3  60 


121 
12f 
13 

22 

13J 

08 


0  90 

1  20 


5  00 


90 


50 


3  00 


3  00 


saws, 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  3er  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55 
2  25    3  25    S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each. .. .     175    2  75 
frames  only  75 


penter. . . 
Picks 


1  00 

2  25 


4  25 
3  60 


doz  6  00    9  00 


Saw  Sets. 
Per  doz 1  05 

Scales. 
Canadian  List,  dis.  40  p.c. 


Box, 

Foot, 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      R.  H.      "      72$        " 
"      F.  H.  Brass  75 
•'      R.  H.      "      70         " 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis. 75  percent. 
B.  &W   N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  din    75  @  to  75  and  10  per  cent 
Heinish  lie  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.   37$  per  cent,  to  49  p.c 

Sieves 
Wood  Rim,  black,  p.  doz    1  15    1  35 


2  25 
2  75 

3J 

a:; 


Tin  Rim, 


tinned, 
black, 
Snaps. 


1  15 

1  35 

2  30 
1  80 


5  50 
5  00 
4  50  11  50 


1  65 
3  00 


Harness,  German,  p.  gro. 

Acme, 

Lock,  Andrew's  " 

Soap 

Sapolia    1  gross  boxes 3  25 

"         land  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks....         "         24  00  Plain  iron  and  steel— Bright  anneal- 

Medium     "      ....         "         27  00  ed,  coppered,  coppeied  spring  and 

Table          "      ...         "         36  00  galvanized,  12$  p.c.  dis.  f.o.b.  Mont- 

Smiarps  fn*1,  f-°-b    (Hamilton  and   Toronto) 

b1uares-  10c,  per  100  lbs.  net  added  for  freights 

Iron,  per  doz  165    2  90  f.o.b.  London  14c.  added. 

Steel,  dis.  75  p.c.  to  75  and  10  p.c.  Tinned,  net  list :  brass  and  copper  74 

Try  and  bevel,  dis.  50  to  52$  per  cent  p.c.  dis. 


Tape  Lines. 

English,  ass  skin  per  doz.  S2  75  85  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  ....    0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c. 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33$  p.  c. 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12A  per 

cent,   to  70    and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 

cotton,  per  lb   ..    0  18 

Mattress,  per  lb 0  33 

Staging         "         0  27 

Broom  "         0  30 

Binding,  flax,  per  lb  . 

iute 

Blue  ribbon 

Red  cap 

Crown 

"         Silver  Composite  ......    0  09 

Freight   allowed     to    any    station 

f0™,^  ^n?  east  of  0wen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 

Vises. 

Hand,  per  doz 4  00 

Bench,  parallel,  each  200 

Coach,  each 6  00 

Peter  Wright's,  per  lb  ... .  0  12 

Pipe,  each  5  50 

Saw,  per  doz 6  50 

Washer  Cutters. 

Per  doz 4  00 

Well  Wheels. 
Amer.,per  doz.  8,10  &  12  in. 
Wire. 


0  20 
0  45 
0  35 
0  55 


0  14 
0  12 
0  11 


6  00 
4  50$ 

7  00 
0  13 
9  00 

13  00 


8  5C 


3  38  6  00 


Staples. 
Fence,  galvanized,  per  lb  4$      4| 

Wrought  Iron,  dis.  75,  75  and  10  per 
cent. 


Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  06$  0  06$ 

Malin's   Wire  on    spools,  30  to  45  per 

cent  dis. 


Stocks  and  Dies,  Amer.   dis.  25  per   Clothes  Lin'e.galv., p.  100ft    0  25    0  55 
cent. 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04$ 

Ditto  Glidden  2  point  0  04$  0  04$ 

Galv.  Stetl,  plain  twist  ..     0  04$  0  041 
Galvanized    Barb,  "Ly- 
man," 2  to  4points 0  04$ 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 


Stone. 

Washita,  per  lb 

Hindostan,  per  lb 

"            Slips,  per 

Labrador,    per  lb 

"         Axe,    "      

lb 

0 

25 

50 
0  06 
9 
0  13 
0  15 
0  50 

1  50 

Water-of-Ayr    "      

0  10 

3  50 

5  00 

9  00 


Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,ginip,blued,  dis.35p.c 

tinned,  dis.  45p.c. 
Swedes'iron, blued  ortiuned,  dis.  i2$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

a  1  <'ii t  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails, dis.  25 p.  c 


Ordinary,  discount  25  p.c. 

Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  to  70  and  5  p.c 
Standard,  dis.  60,  60&10p.u. 
Coe'sGen'ne.dis.  30  to  321  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00 

S.,  per  doz 5  80 

G.  &  K.'s  Pipe    "      

Burrell's    "     each 

Pocket,  per  doz 1  25 


3  00 
7  50 

t;  1111 

3  40 

00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  HARK  FOB 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES.FORKS.SPOONS. 


VHOLLOW    WARE* 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, Manager 


a 


TRAVELLERS 

SHOULD  SEND   25C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY   PUBLISHED   IN 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

flilllt»lllllllll!l!liilllll!H!lll!!llliaMIIMIIIIIIIIII®3llllllirailllll 
j  SAW  YOUR  j 

■ADVERTISEMENT! 


IN   THE 


1    HARDWARE 

■llllllMI!IIIIIIHlllll!lllli!l!!lll!l!»!lllllll«l!l!!lll!ll!IIIIIH!l 


When  writing  to  our  advertiser    please  inclose 
the  above. 


THE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes   110    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 


MANUFACTURERS    OF 


Art  Stained  Glass  tor  Every  Purpose, 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 
"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 
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THE   TRADE   IN   REFRIGERATORS. 

A  cool  summer  is  as  adverse  to  the  trade 
in  refrigerators  as  is  a  warm  winter  to  the 
trade  in  heaters  or  in  coal.  The  past  sum- 
mer has  been  an  unusually  cool  one,  and 
refrigerator  sales  have  consequently  been 
fewer  than  they  were  counted  upon  being. 
The  quality  or  cheapness  of  the  goods  or 
the  persuasiveness  of  the  salesman  count 
for  little  unless  the  weather  is  on  their  side. 
It  is  the  usual  practice  of  people  whose 
means  are  limited — and  that  includes  the 
great  majority  of  consumers — to  put  off  the 
buying  of  a  refrigerator  till  the  heat  makes 
the  need  of  one  a  necessity  for  keeping 
stores  on  hand.  They  do  not  buy  or  order 
ahead,  as  they  do  in  other  articles. 
The  immediate  necessity  is  waited  for 
by  the  consumer,  but  cannot  be  by 
the  dealer,  who  must  have  stock  when 
the  season  for  prospective  business  is 
on.  This  year  the  stocks  were  on  hand  but 
the  weather  did  not  rise  to  the  occasion,  and 
sales  were  consequently  hard  to  make.  Of 
course  the  weather  was  not  so  remarkably  or 
so  steadily  cool  as  to  kill  the  trade  com- 
pletely. A  few  very  hot  days  did  enough 
damage  to  such  perishable  articles  as  fresh 
meat,  eggs,  butter,  fruit,  etc.,  as  to  cause 
mere  or  less  buying,  and  these  hot  days  were 
hailed  by  the  dealer  who  had  refrigerators 
in  stock.  The  hot  weather  of  last  month 
would  have  benefited  refrigerator  men  if  it 
had  fallen  a  month  earlier.  But  though  the 
days  in  June,  July  and  August  were  much 


below  the  average  summer  temperature,  their 
coolness  was  not  so  great  a  drawback  to 
trade  as  was  that  of  the  nights.  There 
have  been  very  few  hot  nights  this  year. 
Few  people  ever  slept  through  the  nights  of 
a  summer  in  this  climate  with  so  much 
comfort  as  they  did  this  summer.  In  day 
time  the  destructive  effects  of  hot  weather 
can  be  withstood  to  some  extent  by  keeping 
water  running,  and  by  making  use  of  shade 
and  the  circulation  of  the  air.  But  at  night 
the  closeness  of  a  really  hot  summer  cannot 
be  coped  with  by  any  weapon  save  ice,  and 
to  use  ice  economically  and  effectually  a  re- 
frigerator is  necessary. 

Another  cause  that  has  operated  against 
the  trade  in  refrigerators  is  the  fewness  of 
flies  this  summer.  That  cause  is  probably 
an  accompaniment  of  cooler  weather,  or 
probably  could  have  existed  independently 
of  the  coolness.  The  sale  of  fly-poison  and 
insect  powder  is  reported  by  the  druggists 
to  have  been  a  light  one  this  year.  The  use 
of  wire  screen  windows  and  doors  in  cellars 
has  also  been  more  general  this  year,  which 
permits  of  the  introduction  of  drafts  without 
increasing  the  danger  of  cats,  etc.,  getting 
in.  This  has  served  to  fortify  the  household 
viands  against  destruction  by  flies  or  close- 
ness, and  has  been  one  more  agency  against 
refrigerators.  But  if  a  really  hot  summer 
had  come,  refrigerators  would  have  had  to  be 
bought. 


THE  SITUATION  OF  LINSEED  OIL. 

The  market  for  linseed  oil  was  supposed 
to  have  touched  its  lowest  point  when  it 
reached  the  prices  quoted  last  week.  It  has 
gone  a  cent  or  two  lower,  however.  The 
depressing  influence  is  not  exactly  the  same 
as  was  operative  in  the  earlier  part  of  the 
season,  namely,  low  prices  in  the  United 
States.  The  cause  of  the  latest  weakness  is 
over-production  here  and  in  England.  The 
reason  for  this  over-production  must  be 
sought  in  the  scarcity  of  cattle  food  here  and 
in  the  old  country.  The  shortage  in  our 
hay  crop  is  being  to  some  extent  offset  by 
a  very  large  increase  in  the  amount  of  lin- 
seed oil-cake  now  produced.  This  makes 
excellent  food  for  cattle.  In  this  country  we 
do  not  consume  all  the  cake  that  is  made, 
but  export  a  large  quantity  to  England. 
The    cake   is   the   solid  mass  of  the   seed 


from  which  the  greater  part  of  the  oil 
is  crushed.  Linseed  oil,  therefore,  is  an 
incidental  product  in  the  manufacture  of 
the  cake.  A  good  demand  exists  for  all 
the  cake  that  is  produced,  while  but  a  mod- 
erate demand  exists  for  the  oil.  Hence  a 
surplus  production  of  oil  is  probable.  The 
previous  reduction  in  oil  prices  which  the 
example  of  United  States  crushers  forced  on 
our  manufacturers  is  therefore  aggravated. 
The  action  of  the  United  States  crushers 
was  merely  a  bit  of  strategy  to  get  a  hold  of 
the  new  crop  of  seed  at  easy  prices.  The  Trust 
had  control  of  about  all  the  old  crop,  and  was 
compact  enough  to  lower  the  prices  of  oil 
crushed  from  it  in  order  to  bear  the  prices 
of  the  new  seed.  When  their  prices  got 
down  to  a  certain  point  Canadian  prices  had 
to  drop  in  self-defence.  The  action  of  the 
Trust  in  this  matter  is  similar  to  that  of  the 
sugar  combine  in  the  United  States,  which 
makes  a  cut  in  the  price  of  refined  sugar 
whenever  it  wants  to  buy  raw  sugar. 


AMERICAN   PIG   IN   EASTERN 
CANADA. 

Cheap  American  pig  iron  is  an  undoubted 
factor  as  a  source  of  supply  in  Western 
Canada,  but  it  remains  to  be  demonstrated 
yet  whether  it  can  successfully  compete  with 
low  grade  English  iron  in  the  eastern  section 
convenient  to  point  of  debarkation  from 
ocean  steamers.  This  result  is  apparently 
as  Jar  off  as  ever,  and  it  is  doubtful,  consider- 
ing the  disadvantages  to  be  overcome,  that 
it  will  ever  become  a  serious  factor  in  the 
connection  mentioned.  This  was  illustrated 
pretty  plainly  within  the  past  tew  weeks, 
when  attempts  were  made  to  place  some 
cheap  lots  of  American  pig  on  the  Montreal 
market  that  proved  unsuccessful.  For  it 
was  found  that  although  the  stuff  could 
be  laid  down  in  Toronto  and  the  west 
at  a  figure  which  permitted  effectual 
competition  with  British,  the  reverse  was 
the  case  when  it  came  to  a  question 
of  selling  further  east.  The  fact  is, 
the  increased  freight  called  for  by  the  ad- 
ditional trip  from  the  west  to  Montreal  is  too 
serious  a  disadvantage  to  permit  of  the  re- 
sult wished  for  by  the  sellers  in  question, 
and  it  seems  unlikely  unless  they  can  effect 
some  pecular  and  particuliar  arrangement 
with  the  railroad  companies,  that  they  will 
ever    attain  their    object.     Induced  by  the 
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prospect  of  higher  values  on  the  lower  grades 
of  English  iron,  the  attempt  was  made  with- 
out result,  and  it  will  take  a  very  substantial 
and  unlikely  advance  in  the  British  iron  be- 
fore it  will  cost  more  to  lay  it  down  in 
Montreal  than  American  stock  of  the 
same  class.  In  fact  such  an  event 
is  extremely  unlikely,  and  with  allow- 
ances for  the  increased  cost,  advance  in 
ocean  freight,  etc.,  low  grade  British  iron  is 
likely  to  remain  the  chief  source  of  supply 
for  Eastern  buyers  who  fill  their  wants  from 
this  description  of  material.  It  is  worthy  of 
note  also  that  higher  values  are  anticipated 
across  the  line  as  soon  as  the  long-looked- 
for  improvement  in  steel  rails  and  track 
material  occurs.  Then,  too,  all  the  bargains 
that  have  been  knocking  about  the  Ameri- 
can market  are  said  to  be  pretty  well  weeded 
out,  and  any  business  from  now  out  will 
have  to  go  forward  on  the  basis  of  regular 
market  quotations. 


FURTHER    DECLINE    IN    BRITISH 
IRON   EXPORTS. 

A  distinctly  unfavorable  showing  was 
made  by  the  statistics  of  British  iron  and 
steel  exports  for  July,  and  the  returns  for 
August  do  not  show  any  improvement.  The 
total  exports  of  British  iron  and  steel  in 
August  aggregate  272,209  tons,  which  is  a 
decline  of  21  per  cent,  from  August  a  year 
ago,  while  the  decrease  in  value  is  ,£1,834,- 
692,  or  nearly  30  per  cent.  This  larger  rela- 
tive decline  in  value  can  be  accounted  for 
by  the  falling  off  in  the  higher  priced  exports, 
notably  tin  plates.  The  total  shipments  of 
these  to  all  countries  during  the  month 
under  consideration  were  I4,'574  tons, against 
35>393  tons  for  the  same  month  last  year, 
the  figures  re  shipments  to  the  United 
States  being  especially  marked.  In  August, 
1890,  the  United  States  took  25,579  tons  of 
tin  plate,  while  in  August  this  year  their  im- 
ports from  Britain  were  only  5,629  tons, 
or  only  about  one-filth  of  those  for 
the  same  month  in  1890.  But  it  is 
not  only  in  tin  plates  that  the  exports 
to  the  United  States  show  a  falling 
off,  for  the  imports  to  that  country  of  all 
kinds  of  British  iron  and  steel  are  less  than 
one  third  of  those  for  the  same  month  in  the 
pravious  year.  It  is  worthy  of  note  also,  that 
the  various  tin  plate  works  recommenced 
operations  in  August,  after  the  lockout  dur- 
ing July.  Yet  as  shown  by  the  figures  re- 
ferred to  above,  the  result  is  not  evident  on 
the  shipments  for  the  month.  It  remains  to 
be  ceen  whether  the  good  harvest,  the  ex- 
pectation of  which  has  imparted  impetus  to 
trade  in  general,  will  lead  to  an  improve- 
ment in  the  iron  trade  between  Great  Britain 
and  the  Great  Republic. 

British  exports  to  all  countries  for  eight 
months  naturally  owing  to  the  heavy  exports 
of  tin  plates  until  the  first  of  July,  show  a 
greater  disparity  in  quantity  than  in  value. 
The  falling  of  in  actual  tons  is  nearly  20  per 
cent,  compared  with  1890,  while  in  values 
the  decline  is  only  11  per  cent. 


TWO  LEGAL  POINTS  AS   TO  BOOK 
DEBTS. 

Two  judicial  utterances  that  have  an  im- 
portant bearing  for  retail  traders  have  re- 
cently been  made,  the  one  by  Judge  Muir 
at  Guelph,  the  other  by  Tudge  Rose.  Ac- 
cording to  the  first,  a  debt  contracted  by  a 
wife  who  has  been  forbidden  by  her  husband 
to  pledge  his  credit,  cannot  be  collected 
from  the  husband  if  he  can  furnish  satisfac- 
tory evidence  that  he  had  so  forbidden  her. 
The  other  deliverance  is,  that  it  is  no  libel  to 
advertise  debts  for  sale,  if  the  debtor  has  per- 
sisted in  his  neglect  or  refusal  to  pay  a 
long-standing  account. 

Traders  who  do  a  credit  business  will 
learn  with  some  uneasiness  that  it  is  so  pre- 
carious to  open  an  account  to  a  married 
woman  without  the  formal  sanction  of  her 
husband.  Heretofore  it  was  thought  to  be 
necessary  and  sufficient  for  a  husband  to 
serve  the  trader  with,  or  to  advertise,  a  no- 
tice of  his  intention  not  to  be  responsible 
for  debts  undertaken  by  his  wife.  But  ac- 
cording to  Judge  Muir's  view  of  the  matter, 
it  is  not  necessary  for  the  trader  to  be  ad- 
vised by  the  husband.  It  seems  that,  in  the 
eye  of  the  law,  a  man  must  be  presumed 
irresponsible  unless  he  formally  undertakes 
or  acknowledges  responsibility.  If  a  wife 
cannot,  without  obtaining  first  her  husband's 
consent,  put  him  in  for  a  bill  of  goods  that 
he  as  well  as  she  will  make  use  of,  then 
there  is  a  legal  loop  hole  by  which  husband 
and  wife,  if  they  are  unprincipled,  with  the 
assistance  of  some  third  party  as  a  wit- 
ness, may  swindle  the  merchant  out  of 
payment  of  his  account.  It  is  an  easy  mat- 
ter for  an  unscrupulous  man  to  warn  his 
wife  solemnly  in  the  presence  of  some  re- 
spectable third  person  that  she  is  not  to 
buy  anything  on  credit.  In  such  a  case  she 
will  probably  buy  to  the  full  limits  of  her 
husband's  credit,  and  practically  with  his 
consent.  When,  however,  such  a  man  is 
served  with  the  account,  he  will  make  a 
theatrical  display  of  prostrating  astonish- 
ment. He  will  be  unable  to  understand  it, 
as  it  has  been  an  invariable  rule  of  his  to  do 
no  business  but  on  a  strictly  cash  basis. 
He  will  learn  with  horror  that  the  goods 
were  ordered  by  his  wife,  and  will  recall  the 
fact  that  he  forbade  her  to  contract  debts. 
An  action  may  or  may  not  be  begun,  accord- 
ing as  the  trader  is  or  is  not  satisfied  of  its 
futility,  the  nature  of  the  evidence  forthcom- 
ing swaying  him  to  one  course  or  the  other. 
Such  a  probability  of  knavery  is  not  at  all 
far-fetched.  It  will  appear  to  be  a  reason- 
ably likely  and  frequent  outcome  of  a  wide- 
spread apprehension  that  the  law  on  the 
matter  is  as  it  is  quoted  by  Judge  Muir. 
There  is  not  a  legal  loop-hole  open  which 
has  not  been  used  again  and  again  by  debt- 
ors who  would  seem  to  be  above  taking  ad- 
vantage of  such  means  of  escaping  the  pay- 
ment of  their  debts,  or  the  punishment  of 
their  repudiation  of    them  from  any   other 


standpoint.  The  number  of  civil  servants 
who  are  not  above  taking  advantage  of  the 
defect  in  the  law  which  makes  their  salaries 
non-garnishable,  the  number  of  wage-earn- 
ers who  carefully  keep  from  allowing  the 
attachable  amount  of  their  pay  to  remain 
in  employers'  hands,  the  number  of  fathers 
who  get  out  of  paying  their  sons'  debts,  etc., 
are  already  too  numerous.  The  law  has 
many  defects,  and  human  honesty  is  too 
rarely  found  to  be  above  the  temptation  of 
making  the  most  of  them.  To  add  to  the 
number  of  them  will  simply  be  to  extend  the 
practice  of  fraud. 

There  is  cne  effect  of  this  legal  ruling  that 
may  be  healthy.  It  may  bring  within  mod- 
erate bounds  the  number  of  accounts  that 
are  on  the  storekeeper's  books.  If  it  is  the 
means  of  making  some  accounts  worthless 
it  is  likelv  also  to  be  a  means  of  making 
fewer  accounts.  The  trader  will  see  the 
wisdom  of  making  the  husband  assume  re- 
sponsibility before  the  debt  gets  large,  while 
wives  will  probably  be  less  prone  to  buy  on 
credit.  It  is  possible  that  there  may  exist 
very  many  instances  of  accounts  opened  by 
wives  contrary  to  the  orders  of  their  hus- 
bands, but  which  have  been  paid  simply 
because  the  husband  did  not  suppose  such 
prohibition  released  him  from  responsibility. 
Now,  however,  it  is  likely  to  be  different. 
Where  the  husband  in  good  faith  forbids 
his  wife  to  contract  debts  he  will  be  likely 
to  repudiate  them  as  readily  as  the  man  who 
imposes  such  a  prohibition  in  a  scheming 
way.  There  are  many  men  who  are  made 
debtors  by  their  wives,  the  men  them- 
selves being  genuine  in  their  aversion  to  such 
financial  entanglements.  Such  men,  afraid 
of  scandal  if  they  gave  formal  notice  to  the 
traders  concerned,  have  been  forced  by 
their  wives  into  debt.  Now  no  scandal  is 
necessary.  Only  the  wife  needs  to  be  told  in 
the  presence  of  a  discreet  witness  that  the 
husband  will  not  be  responsible,  and  the 
husband  can  not  be  made  responsible.  This 
makes  his  position  much  less  embarrassing, 
and  he  can  repudiate  a  debt  without  diffi- 
culty. These  considerations  ought  to  take 
hold  of  the  mind  of  the  trader,  and  the 
result  will  be  fewer  and  safer  accounts.  In 
that  way  the  knowledge  of  this  view  of  the 
law  will  be  good.  That  it  is  the  law,  how- 
ever, is  not  a  matter  of  decision,  but  one  of 
incidental  statement  in  a  summing  up  by  the 
judge. 

The  other  law  point  referred  to  did  em- 
erge in  a  decision  which  settled  an  action 
undertaken  against  an  agency  that  had  post- 
ed an  account  for  sale.  It  is  a  relief  to  know 
that  it  is  not  libellous  to  publish  a  debt  for 
sale,  after  every  other  method  of  getting 
money  out  of  it  has  been  exhausted.  It  would 
truly  be  an  anomaly  if  a  debtor  could  evade 
with  impunity  the  payment  of  an  account 
justly  due  to  another  man,  and  then  recover 
damages  from  that  other  man  because  the 
latter  had  tried  to  turn  the  account  into 
money  by  putting  it  on  the  market.  The 
trader  will  learn  with  satisfaction  that  re- 
course may  be  had  to  posting  accounts  for 
sale  when  every  other  means  of  collecting 
them  has  failed.  It  is  in  his  power  to  ex- 
pose the  man  whc  has  not  redeemed  his 
credit.  The  knowledge  of  that  fact  may 
mend  the  honesty  of  some  dignified  dead- 
beats  who  cannot  be  got  at  by  any  other 
mode  of  attack.  It  makes  them  wince  to 
publish  their  names  as  debtors  They  usu- 
ally terrorize  the  trader  from  resorting  to 
such  a  course  by  their  threats  of  vengeance 
of  the  law,  but  such  threats  are  impotent. 
Law  is  not  violated  though  dignity  may  be 
touched. 


HARDWARE. 


THE  FACTS  IN  MARKET  REPORTS. 

Market  report  is  useful  only  to  the  extent 
to  which  it  is  trustworthy.  If  it  is  not  trust 
worthy  itis  worse  than  useless  :  it  is  injurious. 
To  be  reliable,  it  must  be  based  on  full  infor- 
mation.and  expressed  in  an  independent  me- 
dium. It  is  a  dispassionate  presentation  of 
facts.  It  is  neutral  between  buyer  and  sel- 
ler, as  a  true  mirror  ought  to  be  between 
the  sight  and  the  object  reflected.  As  the 
mirror  should  introduce  no  commentary  soft- 
ness or  harshness  to  modify  the  thing 
sought  to  be  beheld,  so  the  report  should 
aim  at  strict  identity  between  the  fact  and 
the  professed  utterance  of  the  fact.  In  one 
sense  the  report  should  not  be  a  market  in- 
fluence. That  is,  it  should  not  weigh  a  grain 
on  the  side  either  of  cheapness  or  dear- 
ness  :  it  should  be  neither  a  bull  nor  a  bear. 
In  another  sense  it  ought  to  be  a  market 
influence,  and  the  degree  to  which  it  is  one 
in  that  sense  is  the  test  of  its  value :  it 
ought  to  promote  business,  and  therein  be 
one  of  the  chief  auxiliaries  of  advertising  as 
a  market  influence. 

There  are  market  reports  and  there  are 
market  reports  so-called.  The  latter  usually 
exemplify  one  or  all  of  the  following  faults  ; 
They  are  prepared  in  haste  ;  the  information 
is  obtained  from  questionable  sources  ;  the 
reporter  does  not  realize  the  importance  of 
his  position  as  an  arbiter  between  buyer  and 
seller  ;  he  is  lacking  in  industry  ;  or,  he  is 
wanting  in  the  judgment  to  put  two  and  two 
together  properly  ;  consequently,  trifles  are 
made  matters  of  moment,  exceptions  are 
put  forward  as  the  rule,  the  eccentric  is 
taken  for  the  normal  ;  the  report  may  be 
biassed  by  fear,  favor,  animus,  or  affection, 
of  which  a  particular  person  or  interest  may 
be  the  object.  The  fault  that  is  most  com 
monly  at  the  bottom  of  inaccuracy  is  lazi- 
ness. Sense  of  duty  is  better  than  any 
amount  of  brilliancy,  almost  everywhere,  and 
it  is  out  of  oil  comparison  better  in  the  mar- 
ket reporter. 

The  market  is  frequently  disturbed  by  ef- 
fects of  combination  or  competition,  which 
may  bring  about  an  abnormal  condition  for 
the  time  being.  It  is  not  the  business  of  the 
market  report  to  aggravate  that  condition. 
If  the  market  is  going  to  pieces,  it  is  an  easy 
matter  for  the  report  to  do  a  little  of  the 
shading  and  postpone  indefinitely  the  resto- 
ration of  profitable  prices.  In  thesame  way, 
the  market  report  may  furnish  inflating  ma- 
terial for  those  whose  designs  are  to  put  and 
maintain  prices  at  unreasonably  high  points. 
Such  are  not  functions  of  a  report.  They 
are  mischievous  interferences  and  are  usually 
soon  found  out  to  be  so. 

There  are  reports  which  may  be  denom- 
inated as  neither  good  nor  bad.  What  pre- 
vents them  from  being  bad  is  the  fact  that 
nobody  reads  them.  Their  baneful  essence 
thus  gets  no  chance  of  escaping,  and  no  harm 
is  done.  They  are  regarded  as  so  much 
inconsequential  babble,   which  nobody  can 


oirect,  and  all  agree  to  let  it  flow  on.  If  the 
matter  of  such  reports  were  taken  seriously 
it  would  undoubtedly  do  some  harm  for  a 
time,  but  would  ultimately  have  to  lapse  into 
the  neglected  state  it  is  in. 

The  fact  that  nonsense  appears  day  after 
day,  week  afterweek,  is  evidence  that  nobody 
reads  it.  If  people  who  are  concerned  did 
read  it,  there  is  no  doubt  that  healthy  criti- 
cism would  be  brought  to  bear  upon  it,  un- 
less, as  indeed  is  the  case,  the  stuff  looks 
too  hopelessly  beyond  redemption  by  criti- 
cism. There  are  more  travesties  of  market 
reports  than  there  are  market  reports. 

The  methods  of  the  conscientious  com- 
mercial reporter  are  the  same  as  those  of  the 
man  of  science.  He  will  not,  any  more 
than  the  latter,  jump  at  conclusions,  or  allow 
surmises  to  be  the  steps  by  which  he  moves 
towards  the  truth.  Some  men  apparently 
cannot  resist  the  fascination  there  is  in  a 
plausible  conjecture,and  have  a  certain  facili- 
ty in  getting  up  ingenious  theories.  Their 
usefulness  is  not  in  market  work,  where 
everything  must  be  verified.  The  tendency 
to  generalize  from  a  single  fact  is  nearly  as 
common,  where  the  activity  to  get  about  and 
learn  all  the  facts  is  wanting.  Patience,  in- 
dustry and  careful  observation  are  the  qua- 
lities most  essential.  The  disposition  to  make 
the  wish  father  to  the  thought  or  to  the  state- 
ment of  the  thought  must  be  crushed  out. 
Credulity  must  be  controlled.  Truth  must 
be  got  out  of  the  very  bottom  of  the  well. 
Then  the  state  of  the  market,  unmixed  with 
the  feelings  or  guesses,  and  uncolored  by  the 
fancy  of  the  writer,  as  well  as  free  from  the 
taint  of  particular  interests,  will  be  the  re- 
sult. 

The  ideal  market  report  is  no  doubt  more 
approximately  realized  by  the  reputable  jour- 
nals  of  special  trades   than   by   any   other 
branch  of  the  press.     Reports  of  the  market 
are  the  fundamental  specialty  of  such  papers. 
The  matter  of  them  is  intended  for  traders, 
not  for  consumers,  and  on  that  account  in- 
formation is  more  freely  given  by  the  leading 
distributors  to   the  special  trade  press  than 
to  general  newspapers.     Further,    the  trade 
press,  circulating  among  a   particular  body 
of  traders,  has  nothing  to  gain  by  working 
upon  the  prejudices  of  the  general  public,  to 
excite  them  against  any  action  on  the  part 
of  the  government  in  the  matter  of  duty,  on 
the  part  of  the  wholesalers  in  the  matter  of 
time  or  profits,  on  the  part  of  the  retailers  in 
the  matter  of  refusing  to  sell  this  or  that  arti- 
cle of  merchandise.     The  paper  circulates 
only  in  the  sphere  of  trade,  and  is  not  near- 
ly so  likely  to    allow  extraneous  considera- 
tions to  give  obliqueness  to  its  sketch  of  the 
market. 

"The  truth,  the  whole  truth  and  nothing 
but  the  truth,"  is  the  formula  that  states  most 
exactly  what  should  be  rendered  by  every 
market  report.  Where  that  test  is  satisfied 
business  is  benefited,  though  occasionally 
individuals  are  not  interested  in  seeing  so 
frank  a  face  put  upon  commercial  news.     No 


sound  interest,  however,  is  hurt  by  it,  and 
the  truthful  market  report  has  done  as  much 
good  to  commerce  as  the  truthful  parliamen- 
tary or  court  report  has  done  to  public  ser- 
vice or  to  justice.  No  good  end  is  served  by 
keepiiig  or  raising  clouds  between  buyer  and 
seller.  It  is  a  very  short-sighted  policy  that 
depends  upon  obscuring  the  real  aspect  of 
things.  This  touches  the  sources  of  the  in- 
formation rather  than  the  medium  of  its  dif- 
usion.  Those  in  a  commercial  position  to 
know  the  facts  should  not  consider  that  the 
suppression  or  the  contradiction  of  them  is 
going  to  prop  up  anything  that  ought  not  to 
be  propped  up.  Market  reports  will  be  pub- 
lished any  way.  The  truth  will  come  forth 
where  pains  are  taken  to  get  at  it,  and  they 
will  be  taken  by  such  a  paper  as  Hard- 
ware, which  makes  a  specialty  of  accuracy. 
Where  quotations,  reports  and  views  of  the 
situation  which  emerge  from  a  thorough  can- 
vass of  those  who  have  to  do  with  the  whole- 
sale distribution  of  the  wares  concerned  ire 
presented  to  readers  every  week  a  well  in- 
formed trade  is  the  result.  The  hardware 
trade  is  the  best  informed   one  in   Canada, 

and     The     Hardware    circulates     freely 
throughout    it. 


METALLIC   PERMANENT  WAY. 

From   tho    elaborate    report  on    metallic 
versus   wooden    ties,    compiled   by   Mr.    G. 
Russell  Tratman  ;  the  concensus  of  opinion 
seems  to  be  that  some  type  of  steel  tie  will 
eventually  be  adopted  as  the  standard  on  all 
railways  where  really  good  wood  for  ties  is 
expensive,  and  more  especially  in  countries 
where  it  is  considered  necessary  to  preserve 
the  forests  from  destruction.     So  many  dif- 
ferent patterns  have  been  designed,  each  of 
which  is  declared  by  the  inventor  to  be  su- 
perior to  all  other,  that  it  is  impossible  even 
to  guess  what  shape  the  tie  of  the  future 
will  be.     At  present  some  form  of  trough  is 
generally  preferred,  as  ties  so  constructed 
give  more  stability  than  any  other  form  of 
equal  weight.  This  is  a  very  important  point 
as  many  railway  managers  will  not  even  try 
metal  ties  if  the  first  cost  is  too  high.     On 
this  point  Mr.  Tratman  says  :  ';  In  general 
it  may  be  stated  that  steel  ties  should  be 
adopted  as  the  standard  for  first  class  track 
on  lines  with  heavy  traffic  ;  that  ties  should 
be  introduced  as  an  advancement  in  railway 
engineering,  and  as  a  step  toward  practical 
economy.     From  the  results  of  several  years' 
experience  in  foreign  countries,  it  cannot  be 
doubted   that   it    is   entirely   practicable' to 
successfully  introduce  metal  track  into  the 
United    States.      American    ingenuity  and  ' 
skill  will  probably  produce  ties  of  equal  or 
greater  efficiency  than  those  in  use  in  other 
countries.  "   In  many  cases  tbe  money  saved 
by  purchasing  a  cheap  metal  tie,  is  in  the 
end  money   wasted,   but   railway  managers 
are  unwilling  to  pay  a  high  price  for  such 
material   until   they    have   some   means   of 
ascertaining  how  long  it  will  last.— Exchange. 


HARDWARE, 


THE  SURVIVAL   OF  THE  FITTEST. 

The  thorough  going  upholders  of  unadul- 
terated competition  are  fond  of  the  above 
phrase.  They  disapprove  of  the  interfer- 
ence of  any  agency  to  prevent  business  dis- 
aster that  must  clearly  follow  excessive 
competition.  The  fittest,  according  to  their 
view,  will  survive,  the  weakest  will  go  to  the 
wall.  The  adherents  of  such  a  view  think 
they  are  arguing  when  they  fall  back  on  this 
phrase.  They  take  it  for  granted  that  it  ex- 
presses the  principle  on  which  human  affairs 
are  ordered.  They  forget  that  it  is  but  one 
of  the  formulas  of  what  is  merely  a  theory, 
and  that  a  theory  which  has  been  put  by 
biologists  to  account  for  how  life  has  attained 
to  its  present  phase,  and  not  as  an  ethical 
principle.  Accepted  in  the  application  which 
is  under  consideration  it  means  that  morality 
is  weakening  not  strengthening  as  a  social 
force.  That  of  course  is  not  true.  Nor  is  the 
use  of  the  phrase  admirable  from  any  stand- 
point. If  a  man  believes  in  what  it  enun- 
ciates he  must  be  a  fatalist.  He  holds  that 
those  who  survive  are  the  fittest.  The  fact 
that  '.hey  survive  is  the  reason  that  they  are 
the  fittest.  The  means  by  which  they  sur- 
vive, the  accidents  which  prevented  their 
effacement,  are  of  no  moment  to  him  as  ma- 
terials whereon  to  form  a  judgment  of  a 
man's  essential  fitness.  A  believer  in  such 
a  theory  can  shut  his  eyes  and  say  that 
moral,  physical  and  intellectual  efforts  are 
worthless,  if  he  finds  them  predominating 
on  the  side  that  goes  to  the  wall. 

Civilization  is  nothing  but  the  triumph  of 
man's  moral  sense  over  man's  brute  force. 
Before  the  moral  sense  became  the  chief 
bond  of  social  unity,  there  is  no  doubt  the 
fittest  to  survive  in  such  rough  times  were 
the  ones  who  did.  But  civilized  society  has 
come  into  existence  just  in  defence  of  the 
weakest  and  in  restraint  of  the  strongest. 
Consequently,  those  who  survive  in  trade  or 
any  other  field  of  activity  may  be,  as  com- 
pared with  those  who  go  down,  the  weaker 
in  the  strife.  A  phrase  that  is  a  better 
comment  upon  the  outcome  of  business  com- 
petition is  "  The  race  is  not  always  to  the 
swift."  There  is  more  truth  in  that  than  in 
"The  fittest  survive." 

If  the  traders  wage  a  campaign  against 
each  other  in  price  cutting,  the  man  with  the 
larger  capital  may  survive.  But  that  does 
not  prove  him  the  fitter  of  the  two.  Capital 
is  an  accident,  not  an  essential,  and  it  would 
probably  be  in  circulation  if  the  particular 
man  who  is  supposed  to  have  had  it  in  this 
case  were  dead.  It  represents  a  certain 
amount  of  power  in  itself  which  must  not 
be  taken  into  the  account  of  a  man's  essen- 
tial fitness.  Also,  in  a  business  rivalry  be- 
tween two  men  the  abler  may  be  handi- 
capped by  a  large  family.  And  he  may  go 
under.  The  fitter  in  such  a  case  does  not 
survive.  The  test  of  fitness  must  be  a 
man's  power  and  will  to  benefit  the  cause  he 
is   connected   with.      The  extent  to    which 


a  man  can  satisfy  that  test  is  not  to  be  meas- 
ured by  the  degree  of  his  success  in  a 
business  competition.  His  unscrupulousness 
or  special  advantage  sometimes  does  more 
than  his  fitness.  The  same  principle  has 
been  exploded  in  other  forms  of  expression 
and  other  special  applications.  It  was  in- 
volved in  the  ordeal  by  combat  of  the  Middle 
Ages,  the  man  who  killed  his  antagonist 
being  held  to  be  the  one  who  was  morally  as 
well  as  physically  entitled  to  live.  Many  a 
man  who  had  the  best  end  of  the  difference 
went  down  before  a  more  skilled,  more  col- 
lected or  more  powerful  adversary,  and  the 
ordeal  passed  out  of  social  usage  because  it 
proved  to  be  no  test  of  the  sort  of  fitness 
it  had  been  adopted  to  bring  out.  In  the 
same  way  the  Malthusian  doctrine  regarded 
that  portion  of  the  population  which  emerged 
from  the  struggle  for  existence  as  the  one 
which  was  the  fitter  to  exist.  It  would  op- 
pose any  interference  by  philanthropists, 
economists  or  mutual  effort  to  check  the 
effects  of  starvation,  unhealthy  environment, 
etc.,  but  let  the  struggle  go  on  in  civiliza- 
tion as  it  had  gone  on  in  the  most  primitive 
barbarism.  So  it  is  with  those  who  plead 
for  untrammeled  freedom  of  competition  ; 
they  condemn  associations  because  these 
would  temper  its  excesses  with  moderation, 
and  so  would  prevent  the  alleged  effect  of 
selecting  the  fit  from  the  unfit  by  a  destruc- 
tive and  far  from  unerring  process  of  discri- 
mination. 

In  competition,  as  in  any  other  social 
relation  between  men,  morality  ought  to  sub- 
sist. A  healthy  trade  sense,  as>  exacting  at 
least  as  public  opinion,  should  be  establish- 
ed, and  then  competition  will  be  moderated. 
To  say  that  a  half-witted  man,  who  has 
money  enough  to  outstay  a  poorer  but  able 
rival,  shows  himself  thereby  to  be  a  fitter  man 
than  his  rival  is  nonsense.  A  knave  who  dupes 
the  public,  fleeces  his  creditors  and  impover- 
ishes his  rival  is  surely  not  a  "fit"  man  to 
stay  in  business.  There  ought  to  be  a  few 
more  conditions  than-mere  survival  involved 
in  the  test  of  fitness.  A  good  name  from 
creditors  and  customers  ought  to  go  along 
with  the  accident  of  self-preservation  ;  but  a 
good  name  from  creditors  and  customers 
to  a  man  who  had  been  forced  to  the  wall  in 
the  modern  circumstances  of  competition 
would  be  worth  just  as  much.  There  is  no 
lack  of  eulogy  fcr  the  soldiers  who  come  off 
alive  from  a  hard-won  victory,  while  probably 
the  men  who  fell  did  the  most  of  the  fight- 
ing. In  the  same  way  the  general  progress 
of  trade  in  any  place  or  department  of  com- 
merce may  be  as  much  owing  to  men  who 
have  had  to  succumb  to  sharp  competition 
as  to  men  who  have  not. 

There  is  a  good  deal  of  the  cant  of  the 
evolution  theory  talked  these  days.  Several 
catchy  phrases  were  coined  by  the  discover- 
ers of  and  investigators  into  that  theory,  and 
these  phrases  are  very  glibly  quoted  as  if 
they  were  the  very  touchstone  of  social,  poli- 
tical and  religious  truth.     This  "  survival  of 


the  fittest "  is  such  a  phrase.  The  fittest  to 
evade  the  just  consequences  of  their  own 
rascality  are  not  a  desirable  fittest,  and  if 
unregulated  competition  favors  such  more 
than  it  does  square  men,  it  surely  is  in  need 
of  modifying.  Of  those  who  have  outlived 
some  sharp  spells  of  competition,  a  very 
great  proportion  undoubtedly  have  thereby 
shown  themselves  to  be  of  the  right  metal  for 
business,  but  it  is  equally  true  that  others 
have  come  successfully  through  hard  passes 
by  virtue  of  trickery  rather  than  business 
ability.  To  check  the  excesses  of  competi- 
tion, to  put  an  end  to  the  pirate  trading  in 
stocks  bought  back  at  a  pittance  in  the  dol- 
lar by  the  man  who  had  run  for  the  fall,  to 
obtain  a  fair  profit  on  goods  sold,  to  limit 
credit,  to  consolidate  the  influence  of  the 
trade  for  better  collection  laws,  etc.,  are 
legitimate  objects  to  be  sought  by  conjoint 
effort.  It  is  gratifying  to  see  that  this  is 
more  clearly  recognized  every  day,  and  that 
as  a  consequence  there  are  getting  to  be 
more  associations.  They  cannot  be  too 
numerous.  Competition  has  its  laws.  Trade 
needs  some  authority  to  lay  them  down,  and 
that  trade  is  gradually  evolving  as  it  brings 
associations  more  numerously  into  existence. 


THE  STATE'S  BUSINESS  INTERESTS 

It  is  now  tolerably  certain  that  the  pre- 
liminary meeting  for  the  purpose  of  increas- 
ing the  effectiveness  of  the  various  commer- 
cial organizations  of  the  state,  the  formation 
of  a  central  association,  will  be  held  in  Ro- 
chester some  time  next  month.  The  name 
of  the  central  organization  will  be  the  New 
York  State  Board  of  Trade,  but  beyond  that 
no  definite  arrangements  have  been  made 
nor  rules  formulated.  While  the  New  York 
Board  of  Trade  and  Transportation  is  the 
prime  mover  in  the  scheme,  it  does  not  de- 
sire to  be  in  the  slightest  degree  dictatorial 
in  the  matter,  and  any  suggestions  that  have 
emenated  from  the  board  are  simply  sug- 
gestions that  may  be  adopted  or  rejected, 
according  to  the  pleasure  of  the  conference. 
The  suggestions  that  have  been  made  con- 
template the  simplest  and  most  economical 
plan  of  organization,  but  one  that  will  be  effec- 
tive in  securing  prompt  co-operation  and 
action  among  the  various  State  bodies  on 
questions  of  common  interest.  The  form  of 
organization  suggested  follows  closely  that 
of  the  National  Board  of  Trade  and  it  is 
well  illustrated  by  the  following  extract  from 
the  Constitution  of  the  Massachusetts  State 
Board  of  Trade  Viz.:  "Article  u  Sec.  I. 
Every  local  board  of  trade  or  other  body  or- 
ganized in  this  State  for  general  commercial 
and  not  for  special  or  private  purposes,  may 
be  admitted  to  membership  in  this  associa- 
tion on  the  approval  of  two-thirds  of  the 
bodies  represented  at  any  meeting  of  the 
association,  and  shall  be  accorded  the  follow- 
ing representation  :  Each  association  having 
fifty  members  or  less  shall  be  entitled  to  one 
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delegate  ;  over  fifty  members,  two  delegates, 
and  for  each  additional  fifty  members,  one 
additional  delegate." 

It  is  not  considered  feasible  to  hold  tne 
initial  meeting  of  the  Board  in  New  York 
city,  as  that  is  too  far  away  from  the  west- 
ern cities.  Several  of  the  more  interior  towns 
have  sent  invitations  to  have  th;  organization 
meeting  held  there,  and  as  the  Rochester 
ChamDer  of  Commerce's  invitation  was  first 
received,  it  is  probable  that  it  will  be  accept- 
ed. Many  of  the  commercial  organizations 
do  not  hold  meetings  during  the  summer 
months,  including  September,  and  the  ques- 
tion of  their  co-operation  in  the  movement 
will  be  acted  upon  at  the  first  meeting  in 
October.  So  far,  twenty  organizations  have 
agreed  to  appoint  delegates  to  attend  the 
first  meeting.  These  include,  in  addition  to 
the  New  York  Board  of  Trade  and  Trans- 
portation, the  Buffalo  Merchants'  Exchange; 
Chamber  of  Commerce,  Albany  ;  The  Board 
of  Trade,  Elmira  ;  Business  Men's  Associa- 
tion and  Exchange,  Syracuse  ;  Rochester 
Chamber  of  Commerce,  Rochester  ;  Olean 
Board  of  Trade  ;  Board  of  Trade,  Corning; 
Italian  Chamber  of  Commerce,  New  York  ; 
Board  of  Trade,  Mount  Vernon  ;  Business 
Men's  Association,  Niagara  Falls;  Retail 
Grocers'  Union,  New  York;  Crockery  Board 
of  Trade,  New  York  ;  Board  of  Trade,  Hud- 
son ;  Coal  Dealers'  Board  of  Trade,  Albany; 
United  Retail  Grocers' Association,  Brooklyn; 
Trunkman's  Association,  New  York,  and  the 
Jewelers'  Board  of  Trade,  New  York.  The 
promoters  of  the  movement  earnestly  hope 
that  every  Chamber  of  Commerce,  Board 
of  Trade,  Exchange,  Merchants'  and  Manu- 
facturers' association,  &c,  &o,  receiving 
this  request  will  be  represented  at  the  con- 
vention, it  being  understood  that  attendance 
at  the  convention,  shall  not  bind  any  organ- 
ization to  become  a  member  unless  the  plan 
adopted  shall  be  approved  by  such  organ- 
ization. There  are  on  record  in  New  York 
Sfate  137  commercial  organizations  that  are 


eligible  for  membership  in  the  proposed 
State  Board.  It  is  conservatively  estimated 
that  they  represent  an  aggregate  of  thirty 
thousand  merchants,  bankers  and  manufac- 
turers, and  should  they  be  banded  success- 
fully together  it  is  believed  that  a  pressure 
can  be  brought  to  bear  on  legislation  affect- 
ing business  interests  that  will  secure  such 
safety  for  capital  from  legislative  attack  that 
could  not  otherwise   be  secured. 

As  a  matter  of  fact,  the  excitement  that 
existed  in  commercial,  financial  and  manu- 
facturing circles  during  the  last  session  of 
the  State  Legislature  on  account  of  the 
threatened  passage  of  the  Liston,  Listing,  In- 
terest and  other  bills,  is  responsible  for  the 
present  movement  in  the  direction  of  estab- 
lishing a  central  business  organization.  It 
was  found  to  be  a  most  difficult  matter  to 
bring  the  various  commercial  associations 
into  line  in  order  to  make  a  combined  and 
effective  protest  against  the  measures.  The 
matter  was  referred  to  the  Committee  on 
Legislation  of  the  New  York  Board  of  Trade, 
who  informally  communicated  with  a  number 
of  State  oiganizations,  and  finding  the  senti- 
ment in  every  case  favorable,  it  was  deter- 
mined to  recommend  the  establishment  of  a 
State  Board. 


LIMITED  PRICES. 


In  hardware  as  in  other  trades  manufactu- 
rers have  found  it  necessary  to  establish  pri- 
ces at  which  their  goods  shall  be  sold  by 
jobbers  to  the  retail  trade,  and,  in  some  in- 
stances, the  same  principle  has  been  carried 
further,  and  the  prices  at  which  the  retailers 
shall  sell  to  the  consumers  have  been  stipu- 
lated. In  other  words,  manufacturers  would 
not  permit  distributers  to  cut  prices  on  their 
goods  below  a  given  margin  of  profit. 

It  is  a  well-known  axiom,  that  all  move- 
ment "  follows  the  line  of  least  resistance," 
which  is  only  another  way  of  saying  that 
whenever  a  difficulty  is  met,  it  will  be  avoid- 


ed, if  possible.  This  principle  has  an  im- 
portant bearing  on  the  question  of  limited 
prices,  which  manufacturers  would  do  well 
to  consider.  The  forces  of  competition  in  the 
distribution  of  products  were  never  so  active 
as  at  present.  Steam  and  electricity  have 
so  abridged  time  and  space  that  these  forces 
play  upon  each  other  constantly,  and  compe- 
tition acts  to  extremes  never  before  dreamed 
of. 

The  system  of  limited  prices  is  an  attempt 
to  moderate  unreasonable  competition,  and 
they  have  successfully  done  so  in  many  dif- 
ferent lines  of  manufactured  products.  Dis- 
tributers are  willing  to  work  on  narrow  mar- 
gins of  profit,  but  when  it  comes  to  distribut- 
ing at  a  loss,  they  atcnceturn  their  thoughts 
to  becoming  manufacturers  themselves,  or 
what  is  similar  in  character,  pushing  brands 
which  they  control,  in  order  that  they  may 
make  a  living  profit.  This  is  not  onlynatural, 
but  it  is  right;  the  laborer  is  worthy  of  his 
hire. 

It  costs  wholesale  distributers,  upon  an 
average,  not  less  than  five  cents,  and  retail 
distributers  ten  cents  on  every  dollar's  worth 
ot  goods  they  sell.  There  ought  to  be  a 
margin  of  profit  above  this  to  cover  the  risks 
of  doing  business  and  acquiring  a  moderate 
competency  as  a  safeguard  against  sickness 
and  old  age. 

If  manufacturers  do  not  wish  to  intensify 
the  forces  which  work  against  the  introduc- 
tion of  their  brands,  they  will  co-operate  with 
the  distributers  of  their  goods  to  insure  the 
latter  a  living.  Manufacturers,  distributers 
and  consumers  all  are  alike  entitled  to  be 
considered  in  the  regulation  of  society,  al- 
though at  times  legislators  and  others  appar- 
ently lose  sight  of  this  and  act  as  if  there 
was  only  one  interest  to  be  considered,  and 
that  the  one  which  is  the  most  apparent  to 
them  at  the  time.  It  is  well  to  look  on  all 
sides  of  a  question. — N.  Y.  Hardware. 
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REVERIES  OF  A  FLAT  IRON. 

I  was  approached  lately  by  a  young  man 
who  said  he  was  a  journalist  and  who  wanted 
to  learn  something  about  me.  I  infer  that 
the  word  approach  is  the  right  one  to  use 
here,  for  the  young  man  himself  told  me 
that  he  had  been  approached  by  the  head 
man  or  supreme  intellect  of  his  paper,  who 
had  sent  him  out  to  find  out  something 
about  American  tin  plate,  a  thing  that  is 
being  much  talked  about  at  the  present 
time,  chiefly  is  the  young  man  cunfided  in 
me,  because  there  is  no  such  thing  yet. 

When  I  asked  the  young  man  wh>  he 
came  to  me,  an  humble  flat  iron,  when  he 
was  sent  to  find  out  about  something  else, 
he  said  that  was  the  way  they  had  in  his 
business.  For  instance,  if  one  of  these  young 
men  was  sent  out  to  see  a  man  from  New 
York,  and  he  didn't  find  one,  he  would  take 
a  man  from  Boston,  just  the  same,  and  ask 
him  about  beans,  whereas  if  he  had  met  the 
New  York  man,  he  would  have  asked  him 
about  a  tannery  they  have  there,  which  they 
say  is  about  as  old  as  Simon's  at  Jaffa,  near 
Jerusalem,  and  smelis  just  as  awfully. 

The  young  man  was  very  polite  to  me,  and 
wanted  to  know  how  old  I  was  and  all  about 
my  family  and  trade  connections.  I  did  not 
disdain  to  enlarge  a  little  on  my  own  impor- 
tance, for  he  told  me  that  everybody  did 
that  nowadays,  and  it  would  be  expected  of 
me.  As  to  my  age,  I  told  him  I  had  only 
my  mothers  word  for  that,  as  she  was  long 
since  dead,  but  their  was  a  tradition  in  the 
family  that  we  were  anyway  before  the  flood, 
and  possibly  a  great  deal  earlier.  Whether 
we  originated  with  old  Tubal  Cain,  the  first 
smith  on  record,  no  one  seems  to  know  but 
as  we  we  were  first  beaten  out  by  hand  on 
an  anvil,  or  something  like  it,  it  may  be  that 
old  Tubal  Cain  pounded  us  out  "  by  the  fierce 
red  light  of  his  furnace  bright,  as  the  strokes 
of  his  hammer  rung."  This  much  was  certain  : 
our  branch  of  the  family  was  the  oldest,  and 
we  are  still  called  flat  irons,  whereas  some  of 
our  lineal  decendants  are  called  sad  iron  and 
other  modern  names  which  betoken  that  we 
haven't  prospered  as  much  as  some  other 
products,  may  be  because  we  were  never  in  a 
trust. 

The  young  man  seemed  very  much  inter- 
ested in  what  I  was  saying,  but  begged  off 
for  a  moment  to  talk  with  a  man  who  seem- 
ed to  be  delivering  beer  at  a  neighboring 
joint,  and  I  have  never  seen  him  since. 
They  told  me  at  his  office,  when  I  sought 
him  out  there,  that  he  is  a  very  fresh  young 
man  and  had  been  discharged  since,  because 
it  was  found  necessary  to  salt  him  so  often  ; 
and  this  salting  process  had  the  baneful 
effect  of  rendering  him  perpetually  thirsty 
during  business  hours.  It  was  likely,  some 
of  his  late  associates  said,  that  he  had  ex- 
pected me  to  "  produce  "  before  getting  along 
so  far  in  the  interview,  and  when  I  asked 
what  "  produce  "  meant  in  that  connection, 
they  took  me  to  a  sample  room  in  the  vicin- 


age and  generously  allowed  me  to  pay  a 
little  bill  for  them  all.  As  I  went  out  I  heard 
the  barkeeper  laugh  and  say  in  an  under- 
tone :  "  Wonder  where  the  boys  struck  the 
old  angel  this  time." 

Had  the  interviewer  waited,  I  was  purpos- 
ing to  prove  the  antiquity  of  our  family  and 
its  interesting  character  by  historical  evi- 
dence covering  the  years  from  the  deluge 
down  to  the  present.  There  was  the  evi- 
dence of  Holy  Writ  that  wealthy  men  of  that 
day  wore  much  fine  linen,  and  of  course  the 
iron  was  necessary  to  smooth  it  into  condi- 
tion. References  are  made  to  Assyrian  peo- 
ple whose  garments  must  have  cost  millions; 
and  think  how  many  flat  irons,  fluting  "irons 
and  such  must  have  been  used  in  doing  up 
the  skirts  of  the  Queen  of  Sheba  prior  to  her 
visit  to  King  Solomon,  who  was  also  very 
dainty  in  respect  to  his  linen  and  may  have 
kept  a  thousand  ironers  constantly  at  work. 
With  him  the  cooking,  washing  and  ironing 
of  the  household  must  have  gone  on  regard- 
less of  expense,  as  in  the  mansion  of  that 
opulent  person  of  whom  it  is  written  that  he 
wore  purple  and  fine  linen,  and  had  all  the 
meals  per  day  that  he  could  conveniently 
dispose  of. 

Those  were  glorious  days  for  the  Iron 
family.  Our  lots  were  cast  in  pleasant 
places.  We  lived  mostly  in  palaces,  and 
there  were  so  many  of  us  that  each  one  had 
very  liitle  to  do.  I  remember  that  some  of 
us  used  to  say  that  our  Sunday  out  came  as 
often  as  three  or  four  times  a  week. 

But  since  then  times  are  changed,  and  we 
are  knocked  about  in  gloomy  corners  of  the 
stores.  Bogus  Irons,  pretty  to  look  at,  but 
no  good  for  real  service,  have  taken  the 
place  of  many  of  us,  aud  altogether  our  lot  is 
now  as  unhappy  as  it  was  eventful  and  inter- 
esting in  the  earliest  period  of  our  career. 
Our  genesis  was  grand,  but  what  our  exodus 
from  this  life  is  likely  to  be  we  care  not  to 
contemplate. — Stoves  and  Hardware  Re- 
porter. 


SCULPTURE  IN   RELIEF. 

All  work  come  under  the  denomination  of 
"  relievo"  that  have  the  figures  or  objects  at- 
tached to  a  background.  However  slight 
this  connection  may  be,  says  a  foreign  ex- 
change, the  mere  fact  of  touching  the  back- 
ground establishes  the  sculpture  as  belonging 
to  this  class  of  art.  The  groups  in  the 
metopes  of  the  Parthenon  are,  as  nearly  as 
possible,  entire  statues.  Portions  of  them 
are,  in  many  instances,  quite  free  and  de- 
tached, but  still  in  some  parts  they  touch 
and  are  united  with  the  ground,  and  thus,  as 
a  whole,  they  constitute  legitimate  relievi. 
The  groups  in  the  frieze  of  the  same  build- 
ing, on  the  contrary,  lie  or  are  attached  so 
closely  to  the  ground  that  none  of  the  parts 
exhibited  project  so  far  as  to  be  entirely 
free  from  contact.  Modern  art  phrase- 
ology has  supplied  distinctive  terms  to 
express  the  varieties    and    modifications  of 


relievo  ;  and  we  receive  from  the  Italian 
nomenclature  alto,  for  extremely  high  or  pro- 
jecting work,  basso  relievo  for  the  treatment 
referred  to  in  the  frieze  of  the  Parthenon, 
and  mezzo  tor  the  class  of  relievo  which  is 
between  the  two.  There  are,  however,  some 
peculiar  modes  of  treating  basso-relievo 
which  require  to  be  noticed.  In  works  of 
this  class,  in  Egyptian  sculpture,  are  some 
that  have  the  representation  sunk  below  the 
plane  or  face  of  the  material.  The  object  is 
modeled  or  carved  not  on  but  in  the  ground, 
almost  as  a  relieved  intaglio,  there  being  no 
background  ;  but  the  face  or  ground  is  left 
up  in  its  original  state.  Thus  no  portion  of 
the  carved,  or  what  would  be  called  the 
relieved  work,  projects  beyond  the  original 
surface  to  break  the  architectural  profile.  It 
is  a  mode  of  treatment  that  has  its  recom- 
mendations, and  it  might  be  introduced  with 
great  advantage  under  particular  circumstan- 
ces in  interior  decoration.  There  is  another 
mode  of  execution,  belonging  also  to  the 
class  of  basso-relievo,  which  might  be  ad- 
vantageously adopted  where  the  light  is  in- 
sufficient for  giving  effect  to  prominent 
parts,  or  where  it  falls  at  a  very  obtuse 
angle  upon  the  work.  This  is  found  chiefly 
in  the  compositions  of  Donatello.  The  re- 
lief is  as  low  as  in  the  Egyptian  work  before 
alluded  to,  but  instead  of  the  edges  being 
rounded  till  the  outline  is  softened  to  the 
ground,  as  in  the  case  with  the  Egyptian 
execution,  the  outline  is  rather  sharply  de- 
fined against  the  background,  this  back- 
ground being  lowered,  though  very  sightly, 
as  in  other  works  in  relievo.  From  the 
extreme  flatness  of  the  execution  this  style 
of  design  is  called  by  the  Italian  writers  on 
art  stracciato,  which  means  smashed  down 
or  flattened.  In  these  works  the  inner  parts 
are  little  more  th4n  drawn,  being  incised 
or  cut  in  sharply,  with  no  projection  even 
on  the  parts  most  prominent  in  nature. — 
Iron  Age. 

AS  TO  THE  BASTARD  FILE. 

The  article  discussing  the  probable  origin 
of  "bastard"  as  a  term  in  file  nomenclature 
was  copied  by  our  contemporary  and  name- 
sake of  New  York  and  elicited  the  following 
reply  to  that  paper  : 

To  the  Editor  of  Hardware  :  Concerning 
the  derivation  of  "  Bastard  "  as  applied  to  a 
certain  class  of  files,  discussed  in  your  issue 
of  September  10,  I  think  I  can  solve  the 
problem  more  correctly. 

Among  English  hand-cutters,  the  original 
cuts  of  files  were  : 

Rough,  middle  or  second  cut,  smooth,  and 
super,  or  dead  smooth. 

As  art  progressed,  and  the  use  of  files  was 
applied  to  everything  in  metal,  from  cast 
iron  to  wrought  silver  and  gold,  it  was  found 
that  the  rough  cut  was  too  coarse  for  some 
castings  of  steel  and  wrought  iron,  while  the 
middle  or  second  cut  was  too  fine  for  this 
class  of  work  ;  so  a  new  cut  suited  was  intro- 
duced and  known  to  makers  of  files  as  a  cut 
different  from  anything  on  the  established 
list,  and  therefore  called  by  them  illegitimate 
and  soon  after  was  shortened  into  the  term 
"  bastard. "  This  is  all  there  is  to  it. 
Yours  respectfully, 

James  D.  Foot. 

New  York,  September  10,  1891. 
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USE  THE 

STAR  *  VENTILATOR 
Fop  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres.  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  •  VENTILATOR. 

MERCHANT  &  CO., 

PHILADELPHIA.  CHICAGO. 

NEW  YORK.  LONDON. 

KANSAS  CITY. 


Established  1864. 


GLARK80N  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   ____.._-        _..._ 

W-5KSr-aA-   TORONTO,  ONT. 

Edward  Still.  ' 

Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  COTTINCHAM  &  CO, 

56  St.  Peter  St.   MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send   for  Prices. 


The  Automatic  Knife  Co,  of  Ontario,  Ltd,, 

GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West.  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 

MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made  from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.D    SIMMONS. 


itSTOur  name  is  stamped  on  every  pipe. "St 


74  York  St.,  Toronto. 


-THE 


v 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST 
H.  D,  SIMMONS, 

AGENT. 


TEMPERED  STEEL  WIRE  TRACE  CHAINS.  Ma^tw^s1,J,,ate", 


LIGHTEST,  STRONGEST  and  BEST  trace  chain  on  the  market.    We  also  manufacture  a  tul 
line  of  Cow  Ties,  Dog  Chains,  Halter  Chains,  &c.     Send  for  Illustrated  Chain  Catalogue. 

The  B.  GREENING  WIRE  CO.,  Ltd., 

Hamilton,  Canada. 


HARDWARE. 


Mr.  J.  T.  Forbes  has  the  contract  for  the 
new  Imperial  Oil  Co.  warehouse.  At  Monc- 
ton,  N.  B.  The  cost  of  the  building  will  be 
$1200. 

The  Pillow  &  Hersey  Manufacturing  Co., 
Montreal,  have  secured  the  services  of 
Edward  Grant,  late  foreman  of  Rolling  Mills 
of  the  Nova  Scotia  Steel  &  Forge  Co.,  New 
Glasgow,  N.  S. 

Mr.  Douglas  McArthur,  for  many  years 
with  Rice,  Lewis  &  Son,  has  closed  his  con- 
nection with  that  house  to  open  an  office  in 
this  city,  forC.  B.  Wright  &  Sons,  manufac- 
turers of  cement,  etc.,  Hull,  P.  Q.,  who  are 
opening  an  agency  here. 

A  despatch  from  Peterborough  says: — 
Patterson  &  Corbin,  the  car  manufacturers 
of  St.  Catharines,  have  written  that  they 
have  decided  to  stay  where  theyare,  although 
the  ratepayers  of  Peterborough  have  voted 
them  assistance  amounting  to  $6,000.  The 
town  is  likely  to  lose  nothing,  however,  as  a 
syndicate  of  local  capitalists  is  being  organ- 
ized to  establish  a  car  works  there  in  Patter- 
son &  Corbin's  place. 

The  Windsor  Water  Commissioners  re- 
cently opened  the  tenders  for  the  new  pump 
for  the  water-works,  which  were  as  follows  : 
Kerr  Bros.,  Walkerville,  $9,990;  Inghs  & 
Sons,  Toronto,  $9,850;  Worthington,  New 
York,  $12,250  ;  Blake,  New  York,  $14,185; 
Knowles,  A.  $13,835,  B.  $13,795.  The  Com- 
missioners, after  due  consideration,  awarded 
the  tender  to  Kerr  Bros.,  feeling  that  it  was 
a  home  institution  and  that  many  of  its  em- 
ployes live  in  the  town. 

The  Nanaimo  Free  Press.  The  first  nitro- 
glycerine ever  manufactured  in  British  Co- 
lumbia was  made  at  the  Hamilton  Powder 
Works,  at  Northfield,  on  Wednesday  morn- 
ing. It  is  in  the  nature  of  an  oil,  which  is 
afterwards  mixed  with  an  absorbent  and  then 
into  sticks.  The  works  are  now  ready  for  the 
manufacture  of  all  grades  of  high  explosives. 
The  works,  under  the  energetic  and  practi- 
cal supervision  of  Mr.  Young,  the  resident 
manager,  are  making  great  progress,  and 
becoming  quite  an  industry  in  the  vicinity  of 
Nanaimo.  The  B.  C.  markets  will,  in  future, 
be  entirely  supplied  by  these  works. 

Mr.  William  Westhead,  the  engineer  at 
the  McClary  Manufacturing  Company's 
establishment,  London,  in  starting  up  the 
engine  Friday  morning,  met  with  a  bad  acci- 
dent while  in  the  act  of  turning  the  large  fly- 
wheel to  bring  the  engine  over  the  centre. 
There  was  too  much  steam  on  at  the  time, 
and  the  cylinder  allowing  the  engine  to  go 
at  faster  speed  than  he  intended  it  should, 
the  result  was  that  it  carried  him  over  the 
wheel,  throwing  him  violently  to  the  ground. 
When  picked  up  he  was  quite  unconscious, 


and  it  was  found  that  several  ribs  were 
broken,  the  top  of  his  thumb  cut  and  an  ugly 
gash  on  the  forehead  sustained,  besides 
being  badly  bruised  in  general.  He  is  doing 
as  well  as  possible. 

A  very  handsome  and  handy  little  recep- 
tacle for  postage  stamps  can  be  had  on  ap- 
plication to  Rice  Lewis  &  Son.  It  is  in  the 
form  of  a  booklet  of  about  1%  by  2  inches, 
whose  pages  are  made  for  a  material  to  which 
the  gum  of  the  stamps  will  not  adhere. 

A  first  class,  thoroughly  posted,  competent 
retail  salesman,  with  special  experience  in 
the  cutlery,  fancy  hardware,  and  house-fur- 
nishing departments  of  the  trade,  is  wanted, 
and  will  be  selected  from  applicants  of  this 
description  who  address,  with  particulars,  C. 
J.,  Hardware  office,  No.  6  Wellington  St. 
W.,  Toronto 


HAMILTON  &  CO. 

We  have  great  pleasure  in  drawing  our 
readers'  attention  to  this  week's  advertise- 
ment of  the  eminent  English  firm,  Messrs. 
Hamilton  &  Co.,   whose  great  brush  manu- 


mend  our  readers  to  give  them  a  trial 
through  their  Toronto  agent,  Mr.  W.  H. 
Jagger,  24  Front  street  west.  Thev  are  at 
present  making  a  specialty  in  painters' 
brushes. 

The  trade  of  this  old  house  in  other  parts 
of  the  Empire  is  a  huge  one.  In  Australia 
and  in  New  Zealand  their  brushes  and  paint- 
ers' tools  have  had,  and  have,  enormous  sale. 
The  motto  on  their  trade  mark,  'Semper  Idem,' 
is  that  of  a  concern  that  is  conservative  of 
all  that  is  best  in  the  characteristics  of  their 
wares.  The  honors  they  received  at  various 
times  from  the  great  exhibitions  of  the  world 
are  credentials  such  as  few  manufacturers 
in  any  line  can  show.  In  1862,  their  brushes 
were  awarded  the  gold  medal  at  London  ;  in 
1880,  the  silver  medal  at  Melbourne  ;  and, 
in  1882,  the  gold  medal  at  New  Zealand. 
They  have  a  reputation  in  this  country 
which  scarcely  needs  further  confirmation 
to  assure  all  traders  and  workmen  concerned 
of  the  superior  value  of  the  brushes. 

The  following  extract  from  the  introduc- 
tion of  Hamilton  &  Co's.  Catalogue  ought  to 
be  given  due  consideration  :  "  Painters  re- 


HAMILTON  & 

factory  at  96  Clerkenwell  Road,  London,  our 
readers  have  often  heard  of.  Our  repre- 
sentative in  London  met  with  a  very  kind 
reception  there,  and  was  shown  over  the 
whole  of  the  immense  establishment.  With 
the  exception  of  the  bristles,  which  are  im- 
ported from  Russia,  the  whole  of  the  busi- 
ness is  done  on  the  premises,  and  the  system 
in  every  particular  is  really  wonderful.  The 
head  of  the  firm  boasts,  with  a  good  deal 
of  pride,  that  he  has  worked  in  every  de- 
partment and  practically  understands  every 
detail  of  the  business;  he  has  also  invented 
several  of  the  patent  machines,  which 
help  to  bring  their  manufacture  of  brushes 
as  closely  as  possible  to  perfection.  The 
firm  has  been  established  close  on  to  a  cen- 
tury, a,nd  we  can    with    confidence  recom- 


CO'S  WORKS. 

quire  to  be  cautious  in  purchasing  their 
brushes — more  so  now  than  at  any  previous 
time.  The  scarcity  of  good  bristles  and 
their  correspondingly  high  price  causes  some 
manufacturers  to  reduce  the  cost  of  their 
brushes  by  mixing  other  materials  with  the 
bristles.  Painters  derive  no  advantage  from 
using  such  brushes,  however  low-priced  they 
may  be,  as  they  will  not  work  properly,  and 
the  loss  in  labor  and  material  far  out-weighs 
the  difference  between  the  prices  of  good 
and  inferior  brushes.  As  it  is  most  difficult 
for  painters  to  estimate  the  value  of  brushes 
before  using  them,  we  recommend  them  to 
buy  only  those  which  are  stamped  with  the 
maker's  name." 

The  accompanying  cut  shows  the  firm's 
works  at  Clerkenwell  Road,  London,  Eng- 
land. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

OTTB^IISr     STOVE     ZPIZPIE     V^ZRIDsTISIH:- 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST    AND   BEST  IN  THE  MARKET. 


GtOXjJD    LIQTTIID    BB03STZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,    a  &  20  pearl  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota 
tions,  with  comparisons:  — 

This  week. 
Tin — Spot —         ,£91105.  od. 


92  00s.  od. 

56  10s.  od. 

12  7s.   6d. 

23  15s.  od. 

48  00s.  od. 

13s.  3d. 

Pig  Iron — Scotch  1      Amta    ,A 

Warrants.        ]     47s"  6d' 

No. 3  Middlesboro',    40s.  9d. 


Future — 
Copper,  B.E.S. 
Lead,  S.E. 
Spelter, 
Antimony,  4 

Tin  Plates — Cokes 


Last  week. 

,£94  10s.  od. 

91   1  os.  od. 

57  to  60. 

12     7s.  6d. 

23  15  s.  od. 

44  00s.  od. 

13s-  3d. 

47s.  od. 

40s.  ij^d. 


MONTREAL  MARKETS. 

Montreal,  Oct.  2,  1891. 

The  dealers  in  iron  and  various  other  lines 
of  heavy  material  are  patiently  awaiting  the 
improvement  in  business  which  the  crop 
promises  lead  them  to  expect,  but  they  are 
beginning  to  become  impatient  that  it  does 
not  put  in  an  appearance,  as  it  certainly  has 
not  this  week.  As  a  consequence  there  is 
little  to  note  ;  the  only  special  features  being 
somewhat  firmer  values  in  two  lines  of  pig 
iron,  while  there  is  some  probability  of  a 
scarcity  of  tin  plates  this  fall.  In  other  lines 
nothing  particular  is  to  mention,  and  values 
generally  are  exactly  as  they  were. 

PIG  IRON. 

The  market  does  not  show  any  improve- 
ment in  this  particular  line  of  a  material 
kind,  but  there  has  been  more  disposition 
towards  business.  Stocks  here  are  light, 
and  in  some  brands  it  is  expected  that  there 
will  be  a  decided  scarcity  this  fall.  In  fact, 
Summerlee  and  Eglinton  are  higher  owing 
to  this  than  they  were  a  week  ago,  and  now 
$22  is  asked  for  the  former  and  $20  for  the 
latter.     In  other  brands  there  is  no  change 


in  values  to  note.  Some  business  has  trans- 
pired in  100  ton  lots  of  Carnbroe,  which  is 
the  only  kind  moving  at  $18.75  t0  $1900. 

TIN  PLATES. 

Tin  plates  show  no  change,  but  supplies 
are  worked  down  pretty  low,  while  it  is  said 
that  there  is  some  difficulty  apprehended 
about  procuring  fresh  supplies  from  the 
other  side.  Values  rule  firm  therefore,  at 
$3.65  for  cokes  and  $425  for  charcoal. 

TERSE   PLATES 

Business  in  terne  plates  remain  about  the 
same  and  there  is  no  change  to  note.  Lower 
goods  remain  at  $7.75  and  superior  $8.25. 
CANADA    PLATES. 

The  demand  for  Canada  plates  has  been 
fair,  and  the  lots  ex  Mongolian,  reference  to 
which  was  made  last  week,  have  been  pretty 
well  distributed,  so  that  prices  rule  steady. 
We  quote  $2.70  to  $2.75. 

COPPER,  LEAD,  ETC. 

These  articles  remain  as  before.  Lead  is 
steady  at  $3.50  to  $3.75,  copper  $5.50  to  $6, 
and  tin  22  to  23c. 

RUSSIAN  AND  ZINC  SHEETS. 

Both  these  lines  remain  steady  at  last 
week's  figures.  Russian  sheets  are  un- 
changed at  io)4  to  lie.  per  lb.,  and  zinc 
$6  to  $6.50  per  cwt. 

BAR  IRON. 

The  demand  for  this  is  small  with  nothing 
particular  to  refer  to  as  condusive  of  change. 
We  quote  $2.00  as  a  nominal  basis. 

NAILS. 

Former  remarks  re  nails  may  be  repeated 
values,  ruling  nominal  at  $2.15  to  $7.20. 

STEEL   WIRE  NAILS. 

10  dy  to  60  dy  per  keg  $305 

9  dy  to  60  dy        "         3.35 

8  dy  to  60  dy         "         3  00 

7  dy  to  60  dy         "  3'90 

6  dy  to  60  dy         "         ^  2o 

5  dy  to  60  dy  4'2Q 

4  dy  to  60  dy         "         4  50 

3  dy  to  60  dy         "         540 

3  dy  fine,  6.50 

CHEMICALS 
Chemicals   are  without  change,    business 
ruling  quiet  and  everyone   complaining  that 
the  fall  movement  is  extremely  slow  in  com- 
mencing.    Values  are  the  same. 

OILS. 

The  oil  market  does  not  show  any  altera- 
tion in  the  direction  of  activity,  and  all  de- 
scriptions of  stock  are  steady  and  unchanged 
as  regards  values. 


LEADS. 

The  lead  market  is  a  featureless  one.  We 
quote  choice  6  to  6,54c,  No.  1  $5.50,  No. 
2  $5,  No.  3  $4  50,  dry   white  6c,   red   ditto 

GLASS. 

There  is  no  change  in  glass  which  meets 
witha  quiet  jobbing  demand  at  $1.40  to  $1.50 
for  first  and  second  breaks  respectively. 
NAVAL  STORES. 
Ship  chandlers  supplies  have  a  fair  move- 
ment, on  the  whole, business  being  up  to  the 
average.  Turpentine  is  steady  and  quiet  and 
there  is  no  other  change.  We  quote  as  fol- 
lows : — Turpentine,  57  to  58c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  SXC-  f°r  colored,  and  7  to  10c 
for  white;  oakum,  $14  to  7^c,  and  cotton 
oakum,  10  to  i2}4c.  Cordage  is  steady, 
with  Sisal  at  9>£c  for  7-16  and  upwards,  and 
15c  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c  for  smaller 
sizes. 

CEMENT  AND  EIRE  BRICK, 
There  is  a  very  slow  demand  for  cement, 
and  the  market  does  not  show  any  improve- 
ment, while  the  speculation  movement  which 
usually  brightens  up  matters  about  this  time 
is  absent.  Prices  are.nominally  unchanged, 
at  $2.15  to  $2.45,  according  to  brand.  Fire- 
bricks are  in  fair  demand  in  moderate  sized 
lots,  at  $17.50  to  $23.50  per  1,000. 
PETROLEUM. 
A  good  business  is  doing  in  both  Ameri- 
can and  Canadian  refined,  while  values  are 
on  American,  but  Canadian  is  lower,  prob- 
ably due  to  a  revival  of  the  cutthroat  compe- 
tition of  last  fall.  We  quote: — Canadian,  12c. 
at  Petrolea,  i3#"c.  in  car  lots  at  Mon- 
treal, and  15c  for  single  casks.  Ameri- 
can, 2o^c.  in  car  lots,  2i^c  in  iobrl.  lots, 
2i>£c  in  5  brl.  lots,  and  22c  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23  to   25c   and  Canadian  iij^c  to  :5c. 


TORONTO  MARKETS. 

Toronto,  Oct.  1,  1891. 
Except  in  the  matter  of  time  there  is 
scarcely  a  point  of  difference  between  the 
trade  of  this  week  and  that  of  last  week. 
Hardware  is  rather  quiet.  Stocks  are  not 
being  replenished  to  any  considerable  extent. 
Gaps  caused  by  an  exhaustion  of  the  supply 
on  hand  of  this  or  that  line  are  not  numer- 
ous in  retail  trade,  so  that  the  sorting-up 
business  in  a  season  like  this  is  inconsider- 
able. Some  descriptions  of  metals  are  more 
active.     This  is  especially  true  of  bar  iron, 
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HARDWARE. 


No.  1  Middlesboro  $20.75 
No.  3  Middlesboro  ?20.25 
Carnbroe  $20.50. 


JiA  H  KKTS—  Continiud. 

•copper  and  lead.  Money  is  rather  scarce 
just  yet  for  any  very  great  improvement  in 
trade. 

Iron  and  Steel —In  pig  iron  there  is 
scarcely  anything  doing.  Notwithstanding 
that  sales  were  made  in  spring,  there  is  room 
for  more  to  be  made  now.  The  foundries 
are  far  from  being  fully  supplied  for  the  sea- 
son's work,  but  they  do  not  seem  anxious  to 
take  advantage  of  the  present  favorable 
position  of  the  market  for  buyers.  They  are 
not  working  yet  to  their  full  capacity,  as  they 
-complain  that  manufacturers'  orders  are  not 
coming  in.  Prices  of  pig  are  steady  at  un- 
changed quotations. 

British- 
No.  1  Calder  $23. 
No.  3  Calder  $22. 
No.  lSum'rlee$2:i 

AMERICAN— 

Sort  Southern  $20.50-$21.50. 
«*  Scotch  $22.50-$23.50. 
«0  kwood  $21-$21  50, 
Gloss  $22-$23 
Woodward  $22-$23. 
/Canadian- 
No.  1  Siemens  $22.50. 
"    2         "         $21.50. 
-»    3         "         $21. 

"Bar  iron  shows  pronounced  improve- 
ment. Merchant  bar  has  sold  freely  in  large 
lots  this  week.  Manufacturers  appear  ready 
to  take  advantage  of  low  prices  in  this  ma- 
t  rial.  The  price  is  $2.05  for  common,  and 
$2.50  for  refined.  The  former  figure  would 
be  shaded  for  very  large  lots.  Manufactured 
ir  m  generally  is  quite  active. 

Copper— A  fair  inquiry  for  both  ingots 
and  sheets  have  been  current  this  week.  In 
sheets  there  is  the  greater  actual  business 
•doing.  Prices  are  i8#  to  2o#c.  for  sheets, 
.and  14^  to  l$Xc-  f°r  ingots. 

Tin — Trade  is  but  moderately  acti.e. 
There  has  been  no  change  in  quotations, 
vhich  are  23  to  24c.  for  56  lb.  ingots,  23  to 
23  i-2c.  lor  Straits  100  lb.  ingots,  and  24  1-2 
Jto  25c.  for  strips. 

Lead. — A  considerable  quantity  of  lead 
has  been  sold.  The  price  is  3^  for  trade 
lots,  and  3>6c  for  round  lots.  A  sale  of  15 
tons  was  made  at  $3  60.,  but  this  price  is 
conceded  only  in  such  lots. 

Zinc  and  Spelter — The  firmness  noted 
last  week  is  as  decided  this  week,  and  prices 
are  unchanged.  Sheets  are  in  strong  de- 
mand at  6%  to  7c.  Spelter  is  s'/c.  for  do- 
mestic and  6c.  for  imported. 

Antimony — is  getting  into  a  better  state. 
There  is  some  movement  of  stock  now  though 
it  is  on  a    limited  scale.     Tins,    however,  is 


more  than  could  be  said  a  week  ago.  Cook- 
son's  is  14 >£  to  1 5c,  other  grades  are  13  1-2 
to  14c. 

Tin  Plates — The  demand  is  reasonably 
good  in  a  sorting  upway.  Stocks  are  as  de- 
ficient as  ever  in  out  sizes.  Deliveries  are 
still  slow.  Prices  are  :  I  C  coke,  $4  to  $4.25; 
I  C  charcoal,  $4.50  to  $4.75;  IX  charcoal, 
$5.50  to  $5.75;  I  XX  charcoal, $6. 50  to  $6.75; 
D  C  charcoal,  $4  50. 

Terne  Plates — A  fair  movement  is  re- 
ported. A  much  more  spirited  trade  would 
no  doubt  be  experienced  if  building  opera- 
tions had  not  to  wait  on  the  marketing  of 
the  grain.     Prices  are  $8.25  to  $8.50. 

Canada  Plates— Nearly  all  orders  are 
delivered.  A  liberal  demand  for  supple- 
menting stocks  is  reported  at  $2.90  to  $3. 

Galvanized  Sheet  Iron — Is  receiving 
quite  a  large  amount  of  attention.  Case  lots 
ol  28-gauge  go  at  $5  to  sXc->  and  26-gauge 
is  Xc-  less- 

Builders'  Hardware  —  This  depart- 
ment lacks  life.  For  the  time  of  year  and 
the  favorable  building  weather  the  lethargy 
of  the  demand  is  inexplicable  on  any  other 
theory  than  that  of  scarcity  of  money. 

Cut  Nails — Always  sell  freely,  and  just 
now  quite  as  freely  as  at  any  other  time. 
Prices  are  $2.20  in  car  lots  from  Montreal, 
and  $2.30  out  of  stock. 

Horse  Shoes— Quote  as  low  as  $3.45, 
though  $3.50  is  the  basis  of  prevailing  busi- 
ness. 

Horse  Nails— Are  steady  at  60  to  60 
and  10  per  cent,  off  list  according  to  brand. 

Cordage — Sells  rather  moderately  on  the 
basis  of  quotations  given  last  week,  viz., 
12X  to  I2^c.  for  Manilla,  %%  to  8>£c.  for 
New  Zealand  and  sisal. 

Wire — Is  steady  and  unchanged  at  I2^c. 
from  list  price,  with  10c.  additional  for 
freight. 

Wrought  Iron  Pipe — Is  62^  per  cent, 
discount  from  the  list  prices,  which  are  per 
foot :  6c.  for  X-inch,  7c.  for  ^-inch,  8>£c. 
for  J^-inch,  12c.  for  %Mnch,  17c.  for  i-inch, 
24c.  for  \)i  inch,  30c.  for  ij£-inch,  43c.  for 
2-inch.  In  the  two  sizes  before  the  last,  the 
price  has  changed  to  present  quotations,  and 
this  does  not  seem  to  be  commonly  under- 
stood by  the  trade. 

PAINTS,  OILS  AND  COLORS. 

Trade  does  not  show  any  marked  improve- 
ment. It  is  reported  dull  by  all  wholesalers 
and  money  is  scarce.  Prices  are  generally 
steady,  the  only  exception  being  linseed  oil, 
which  has  declined  a  point  farther.  It  now 
quotes  at   59  to  61c.  for   raw  and  62  to  64c. 


The  cause  of  this  further  decline  in  the 
increased  production  is  due  to  a  larger  de- 
mand for  linseed  oil  cake,  which  is  in  widen- 
ed request  because  of  the  scarcity  of  fodder 
in  England  and  the  short  crop  of  hay  here. 
The  cake  is  exported.  White  lead  is  selling 
slowly  at  5>iC.  for  ordinary  lots.  For  very 
large  lots  this  price  might  be  shaded.  Tur- 
pentine is  steady  at  55  to  56c.  Stocks  on  spot 
are  not  large.  All  colors  are  steady  at  quota- 
tions in  Prices  Current,  none  of  which  call  for 
change. 

Petroleum. — Prices  are  steady,  but  with- 
out change  on  last  week's  quotations.  The 
trade  is  growing  larger  every  day. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.35^  per  bbl,  Oil  Springs  crude 
$1.35^  per  bbl.  The  price  of  crude  still 
continues  to  be  dubbed  $1.35,  but  that  is 
merely  nominal,  as  the  very  few  transactions 
that  take  place  on  Change  at  that  figure 
clearly  indicate.  It  is  every  day  getting 
firmer  and  firmer,  and  only  the  few  opera- 
tors that  appear  on  Change,  is  the  reason  of 
its  remaining  at  that  figure.  By  the  1st  of 
October  we  fully  expect  the  price  to  reach 
$1.40.  Refined  still  remains  at  9  cents  in 
bulk  or  12  cents  in  barrels.  We  don't  ex- 
pect these  figures  to  last,  as  they  are  both 
too  low,  and  are  only  the  result  of  some 
cutting  on  the  part  of  one  or  two  refiners 
who  are  trying  to  make  it  uncomfortably 
warm  for  those  who  are  not  overburdened 
with  crude. 

GLASS. 

The  stocks  on  spot  have  not  yet  been  in- 
creased by  fall  supplies,  though  these  are 
now  nearly  due  and  will  be  apt  to  bring  down 
quotations  somewhat.  Trade  is  fairly  good, 
and  would  be  better  if  all  sizes  were  availa- 
ble. 

OLD  MATERIAL. 

This  market  still  lacks  a  manufacturers' 
demand.  Hence  business  is  dull.  Prices, 
however,  are  unchanged  in  any  respect. 
We  quote: — No.  1  heavy  scrap,  65  to  6y)4c. 
per  100  lbs.;  stove  cast  scrap,  42  to  45c; 
No.  1  wrought  scrap  62%  to  67^c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  q%  to 
ioj^c;  heavy  scrap  copper  \o]4  to  io^c;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8>£  to9c;  scrap  lead  2l/z  to  2^c; 
scrap  zinc,  2  to  2  J^c ;  scrap  rubber,  2%  to 
2]4c.  ;  country  mixed  rags,  85c.  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 
HIDES,  ETC. 

Hides— No.  1  green  are  5c  for  cows'  and 
5^c  f°r  steers'.  Buffs  are  6c.  in  carloads. 
Hides  are  somewhat  dull. 


We   have  the  largest  variety  in  Canada. 

We  have  seven  new  lines  this  season. 

Our  stoves  have  been  favorably  known  for  40  years. 

Our  customers  may  rely  on  every  advantage  in  prices. 

A  new  nestable  pipe — 25  in  crate — cheap. 

57  varieties  of  Furnaces. 

We  can  supply  repairs  for  Crown  Jewel  Base  Burner. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG 
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MARKETS—  Continued. 

Skins — Are  steady  and  firmer  as  the  wool 
grows'  at  65  to  70c.  Calfskins  are  5c.  lor  No. 
2  and  7c.  for  No.  1. 

Wool — The  demand  is  indifferent.  Wool 
comes  in  freely  at  18  to  19c.  for  fleeces. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  P.O.B  ves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.35  $4.80  $4.50 

"     Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.60 

"     Not 3.97  4.38  4.11 

Stove  Gross 4.45  4.90  4.60 

"    Net 3.97  4.38  4.11 

Chestnut  Gross...  4.45  4.90  4.60 

Net 3.97  4.38  4.11 


AMERICAN  METAL  MARKET. 

NEW  YORK,  Oct.  i,  1891. 
After  a  series  of  deliberations,  the  manu- 
facturers ot  steel  rails  have  arrived  at  a  satis- 
factory conclusion  in  the  matter  of  allotments 
of  output  for  the  coming  year.  Beside  that, 
the  finishing  touches  in  making  a  complete 
combine  were  put  through  in  bringing  the 
Sparrow  Point  annex  of  the  Pennsylvania 
Steel  Co.  into  the  Association.  It  would 
thus  appear  that  the  manufacturers  are  prac- 
tically a  unit  in  the  matter  of  governing 
production  and  regulating  prices  in  the 
near  future.  Buyers  are  still  pursuing  a 
very  conservative  course,  however,  indica- 
ting that  few  rails  beyond  those  already 
purchased  will  be  laid  this  year,  and 
that  no  anxiety  is  manifested  regarding 
supplies  for  the  coming  year,  despite 
the  manufacturers'  combination.  During 
the  past  week  a  number  of  small  orders  have 
been  placed  at  prices  on  the  basis  of  $30  f. 
o.  b.  at  mill  for  heavy  sections,  the  aggregate 
of  which  is  about  6,000  tons  ;  but  the  new 
business  does  not  fill  the  gap  causedby  deliv- 
eries made  on  old  orders.  In  short,  the  steel 
rail  capacity  is  lightly  employed  at  present. 
Those  manufacturers  whose  plant  permits 
them  to  turn  on  other  forms  of  steel  are 
doing  fairley  well,  as  far  as  volume  of  busi- 


ness is  concerned,  but  the  output  is  heavy 
euough  to  keep  prices  for  billets,  rods,  plates, 
&c ,  comparatively  low.  Crude  materials 
employed  in  steel  manufacture  are  taken  to 
merely  a  fair  extent,  and  barely  hold  their 
own  in  price.  Bessemer  pig  iron  sells  at  15  to 
16  at  furnace;  foreign  spiegleisen,  20  per 
cent,  remains  at  $27.50  to  28  and  80  percent 
ferro-manganese  at  $64.50  laid  down  here. 

Mills  engaged  in  the  rolling  of  bar  and 
sheet  iron,  etc.,  appear  to  be  well  employed, 
and  in  general  foundry  work  there  is  to  all 
accounts  quite  as  much  doing  as  usual  at 
this  season  of  the  year.  The  consumption  of 
foundry  and  mill  grades  of  pig  iron,  it  is  also 
worthy  of  note,  continues  on  a  fairly  large 
scale  that  checks  any  considerable  accumu- 
lation of  supplies  and  holds  values  steady  all 
along  the  line.  Northern  brands  bring 
$17.50  to  $18  for  No.  1,  $16  to  $16.50  for  No. 
2,  and  $14.75  f°r  No.  3,  tidewater  delivery. 
The  more  popular  southern  brands  are  dealt 
out  in  small  lots  at  about  the  same  figures. 
Orders  for  round  lots  would  be  taken  at  $13 
for  No.  1,  $12  for  No.  2,  and  $11  for  No.  3 
at  furnace  (freight  to  New  York,  $4.26  per 
ton),  and  inferior  brands  are  to  be  had  at 
50c.  to  $1  less.  Of  one  brand  about  4,000 
tons  foundry  grade  have  been  placed. 

Old  material  is  in  fair  request,  but  the  in- 
quiries are  chiefly  for  small  parcels.  Iron  tee 
rails  bring  about  $21.50,  and  steel  $16.50  f. 
o.  b.  cars  at  shipping  point.  Of  No.  1 
wrought  scrap,  several  hundred  tons  have 
been  sold  at  $19  on  lighter. 

No  further  important  dealings  in  copper 
have  taken  place,  but  there  is  considerable 
business  under  way,  the  most  conspicuous  of 
which  is  in  wire  bars  for  electrical  purposes, 
and  pig  for  export  account.  The  offering  is 
more  or  less  reserved,  and  such  as  would  in- 
dicate a  very  hopeful  feeling  on  the  part  of 
producers.  In  point  of  fact,  the  market 
shows  a  remarkably  firm  tone  despite  cable 
advices  of  a  fall  of  about  15s.  per  ton  in  mer- 
chant bars  in  the  London  market.  Lake 
Superior  ingot  brings  I2^c,  and  for  wire 
bars  I3^c.  is  named  as  being  a  very  close 
rate.  Arizona  ingot  stands  at  12c.  with  the 
offering  light,  and  casting  copper  at  11^  to 
1 1  %c  ,  as  to  brand.  London  prices  for  mer- 
chant bars  were  ,£51  12s.  6d.  spot  and  ^52 
5s.  future. 

Tin. —Speculation  in  pig  tin  has  been 
almost  at  a  standstill.  The  "  bull  "  element 
although  carrying  a  heavy  burthen,  derive 
more  or  less  satisfaction  from  the  sustaining 
influence  of  outstanding  "puts,"  and  feed  the 
consuming  and  jobbing  outlet  at  stiff  prices. 


The  "bears"  do  very  little  beyond  look  for  the 
break  that,  in  their  opinion,  must  come 
sooner  or  later  under  the  weight  of  heavy 
holdings.  For  ten  ton  lots  on  the  spot  or  for 
October  delivery  20.10c  seemed  to  be  the  in- 
side price.  December  delivery  was  sold  at 
$20,150.  The  jobbing  movement  has  been 
chiefly  at  20.35  to  20.45c.  as  to  quantity  and 
delivery. 

Lead — Pig  lead  has  been  rather  quiet,  but 
the  market  retains  a  firm  undertone  in  the 
absence  of  freer  offering.  Single  car  loads 
went  in  a  speculative  way  at  a]4.  to  4.52^0. 
for  November  and  December  delivery,  but 
for  large  lots  4.55c.  was  generally  asked. 

Spelter  —  Recent  extensive  purchases 
appear  to  have  satisfied  consumers'  immed- 
iate wants,  and  the  market  is  momentarily 
rather  dull.  The  offering  is  rather  light, 
however,  with  5.05  to  5.10c.  asked  for  prime 
Western,  and  5c.  apparently  strictly  inside 
rate  for  inferior  brands  for  shipment. 

Tin — Tin  plate  has  remained  very  quiet. 
Large  consumers  and  dealers  are  extremely 
conservative,  and  the  smaller  trade  buy  only 
as  immediate  wants  necessitate. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Bestore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Goods  conveniently  1  oca to  1  savo  time,  money 
and  temper  in  showing. 

A  feather  duster  disperses  but  does  not  remove 
tb«  dust  from  the  store. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

Every  line  of  goods  embodies  a  history  and  a 
cience  worth  years  of  study  to  understand. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done. 

If  you  want  books,  it  is  rarely  wise  to  pay 
double  price  for  them  to  a  travelling  book-seller. 

Credit  is  often  too  cheap  and  overbuying  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  saccessfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 

"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters;  and  the  reason  whytliia 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emerson. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 


THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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H.  R.  IVES  &  CO. 

About  H.  R.  Ives  &  Co.'s  exhibit  at  the 
Montreal  Exhibition  is  thus  spoken  of  by 
the  Trade  Bulletin  :  The  well-known  sign  of 
the  buffalo's  head  presides  over  a  very  large 
and  varied  assortment  of  hardware  from  the 
foundry  and  workshops  of  Messrs.  H.  R. 
Ives  &  Co.  The  Buffalo  water  heater  stands 
first  in  the  list  of  household  requisites,  and 
its  low  height  attracts  immediate  attention  ; 
the  vertical  diaphragms  cause  an  extremely 
rapid  circulation  and  save  fuel,  while  the  few 
joints  and  easily  removed  grate  are  addi- 
tional points  of  value  ;  it  is  claimed  to  be  the 
"  most  rapid  and  powerful  heater  on  the 
market."  A  large  space  is  occupied  by  a 
very  fine  assortment  of  all  varieties  of  cook 
and  hall  stoves,  at  prices  suited  to  every 
class  of  customers.  Iron  bedsteads  of  neat 
and  substantial  patterns  are  shown  in  great 
number.  The  "Alaska"  goods,  of  which 
this  firm  are  sole  makers  in  Canada,  appeal 
to  those  who  want  comfort  and  good  wearing 
qualities.  The  shelf  hardware  part  of  the 
exhibit  would  require  a  catalogue  even  to 
name  the  different  kinds. 


COUPONS  INSTEAD  OF  THE 
LEDGER. 

A  Hardware  dealer  across  the  Atlantic 
makes  known  a  system  of  using  coupons 
which  he  says  he  substitutes  for  a  ledger. 
His  explanation  of  the  plan  adopted  is  not 
quite  so  succinct  as  it  might  be,  but  he 
claims  various  advantages  for  it,  and  alleges 
that  it  works  out  successfully  in  actual  prac- 
tice. He  says  : — "  Have  a  number  of  books 
printed  with  your  name  and  address,  and 
have  the  leaves  perforated  and  a  certain 
amount  represented  on  each  leaf.  The  total 
amount  as  represented  by  the  book  can  be 
varied  according  to  the  demands  of  the  trade. 
Thus,  one  may  have  $10,  $25,  and  $50  books. 
Let  the  amounts  be  arranged  in  such  a  man- 
ner as  to  be  able  to  make  the  correct  change, 
and  every  time  a  purchase  is  made  have  the 
customer  tear  the  required  amount  out  of 
his  book  and  hand  you  the  coupons  in 
payment  for  his  purchase."  It  is  not  so 
stated,  but  it  may  be  assumed  that  the 
customer  pays  in  advance  for  the  book  of 
coupons,  in  which  event  it  is  obvious  that 
each  coupon  is  exactly  the  same  as  a  cheque 
of  the  Cheque  Bank  in  England — that  is  to 
say,  it  is  worth  exactly  the  sum  printed  upon 
it.  But  we  are  left  in  doubt  as  to  whether 
this  payment  in  advance  is  really  made,  ow- 
ing to  the  further  statement  that  "  additional 
security  may  be  had  by  having  a  note  signed 
by  the  customer  at  the  time  when  the  book 
is  given  out."  The  advocate  of  the  system 
explains  this  in  the  following  terms  : — "  I 
would  also  say  in  connection  with  the  cou- 
pon system  that  it  would  be  a  great  benefit 
to  the  dealer  if  he  could  prevail  upon  his 
customers  to  sign  a  note  at  the  time  the 
customer   receives   the   book.     Each    book 


ought  to  have  a  note  for  its  respective 
amount,  together  with  legal  interest,  at- 
tached to  it,  and  on  receipt  of  the 
book  the  customer  must  be  persuaded  to  sign 
that  note.  This  closes  the  account  at  the 
time  it  is  being  opened,  and  the  dealer  can 
number  the  notes  and  file  them  in  some  safe 
place.  The  advantage  of  this  system  is  ap- 
parent. A  note  duly  signed  and  drawing 
interest  is  much  better  security  for  a  debt 
than  an  open  account.  It  is  optional  to  the 
dealer  whether  to  enforce  the  collection  of 
interest  or  not.  In  fact,  I  think  it  would  be 
best  to  wave  the  same  in  the  case  of  regular 
prompt-paying  customers,  but  in  the  event 
of  some  delinquent  customer  permitting  his 
account  to  run  four  or  six  months,  the  dealer 
could  enforce  the  payment  of  principal  and 
interest  much  easier  by  having  such  a  claim 
in  the  shape  of  a  note.  It  is  understood  that 
should  the  customer  at  any  time  wish  to 
make  a  settlement,  he  should  only  pay  for 
the  actual  amount  of  tickets  that  he  has 
made  use  of.  Another  advantage  of  this 
system  is  the  compact  shape  in  which  you 
have  the  accounts.  By  examining  your  notes 
from  time  to  time  you  can  easily  tell  how 
many  outstanding  accounts  you  have,  and 
at  the  same  time  you  are  not  liable  to  over- 
look anybody  who  ought  to  be  asked  to 
settle."  Viewed  from  a  broad  standpoint, 
we  must  confess  to  having  serious  doubts  as 
to  the  success  of  any  experiment  on  these 
lines  in  this  country.  We  can  see  certain 
advantages  to  the  shopkeeper  in  his  having 
no  open  accounts  in  his  ledger, but  we  should 
suppose  that  a  number  of  unpaid  coupons 
would  be  quite  as  much  trouble,  in  addition 
to  which  it  is  certain  that  no  British  cus- 
tomer would  have  "  a  note "  for  goods 
received  hanging  over  his  head.  If  a  man 
cannot  pay  a  debt  he  may  give  a  bill,  if  the 
vendor  is  willing  to  accept  it,  and  that  is  a 
by  no  means  unusual  course  of  procedure; 
but  to  have  the  coupons  and  the  "  note" 
would  be  a  little  to  much  for  the  equanimity 
of  the  average  member  of  the  British  public. 
It  may  be,  of  course,  that  we  do  not  properly 
comprehend  the  "true  inwardness"  of  the 
proposals  of  our  American  brother.  In  that 
case  we  must  rest  content  with  this  reference 
of  the  whole  matter  to  our  readers. — The 
Ironmonger. 

COPPER  STATISTICS. 

The  Statistics  of  Henry  R.  Merton  &  Co., 
of  London,  as  published  in  Engineering  and 
Mining  Journal  show:  "  the  stocks  of  copper 
in  England  and  France  and  afloat  on  July  31, 
amounted  to  57,782  tons,  showing  an  in- 
crease of  457  tons  during  July.  The  de- 
crease in  stocks  since  December  31,  1890, 
upon  which  date  the  amount  was  65,366  tons, 
has  been,  however,  very  steady  but  one  other 
month,  March  having  shown  an  increase. 
The  shipments  of  copper  from  Chili  do  not 
show  an  important  decrease,  notwithstand- 
ing the  difficulties  in  that  country,  charters 
having  been  i,4Co  tons  in  July,  1891,  against 
2,4cotons  in  Ju)y,|i89o,and  1,700  tons  in  July 
1889.  Theimports from  North  America  in  July 
were  larger  than  for  any  month  during  the  past 


three  years,  having  been  3,983  tons,  and  the 
total  since  January  1,22,515  tons.  The  most 
unsatisfactory  feature  in  this  report  is  the 
statement  of  deliveries  in  England  and 
France,  which  amounted  to  but  8,618  tons, 
against  11,959  tons  'n  June,  and  were 
smaller  than  during  any  month  of  the  cur- 
rent year.  This  falling  off  in  demand  is 
probably  due,  however,  to  temporary  causes 
only,  among  the  most  important  of  which  is 
undoubtedly  the  general  business  depression 
abroad,  and  in  view  of  the  small  stocks  and 
the  decrease  in  production  which  has  taken 
place  this  year  through  the  idleness  of  the 
Anaconda,  offers  no  cause  for  alarm  con- 
cerning the  copper  market.  The  indications 
still  are,  in  fact,  that  the  statistical  position 
of  copper  is  strong,  and  will  become  still 
stronger  before  the  close  of  the  year." 


The  Paul  Boyton  Plaster  and  Cement 
Company,  of  Kingston,  will  go  into  liquida- 
tion. 

Mr.  A.  Monette  has  the  contract  of  putting 
a  tin  root  on  the  new  post  office  at  Pembroke, 
Ont. 

Messrs.  Richardson  &  Co.  have  the  con- 
tract of  putting  a  tin  roof  on  the  Cormack 
Block,  Pembroke,  Ont. 

Kernaghan  Bros.,  hardware  and  tin  seal- 
ers, Winnipeg,  are  moving  into  more  com- 
modious premises  on  River  street. 

The  manager  of  the  Chown  &  Cunning- 
ham stove  foundry,  told  the  Kingston  city 
council  on  Monday  night,  that  unless  the 
company  get  exemption  they  would  leave  the 
city. 

Fred  Martin  was  sentenced  to  the  Central 
Prison  for  eighteen  months,  having  pleaded 
guilty  to  the  charge  of  larceny  from  Risdin's 
hardware  store,  St.  Thomas.  Fred  McDon- 
ald was  sent  for  trial  on  the  charge  of  hav- 
ing in  his  possession  some  of  the  stolen 
property. 

Mr.  Ritchie,  president  of  the  C.  O.  R.  R., 
has  made  a  proposition  to  the  town  council 
of  Trenton,  Ont.,  to  establish  there  electri- 
cal separators  for  the  treatment  of  iron  ores 
at  an  expenditure  of  $200,000,  and  asks  the 
town  for  a  bonus  of  $75,000.  This  industry, 
it  is  estimated,  will  give  employment  to  one 
thousand  men  in  Trenton,  and  two  thousand 
in  the  mines  at  Coe  Hill  and  other  points 
north.  The  proposal  is  favorably  received. 
Work  will  be  commenced  as  soon  as  the 
bonus  is  granted. 

The  firewardens  of  Halifax  conferred  with 
the  oilmen  the  other  night  in  reference  to 
maturing  a  plan  for  warehousing  oil  so  as  to 
avoid  danger  to  life  and  property  in  case  of 
fire.  The  oil  men  failed  to  see  the  need  for  a 
warehouse,  but  when  it  was  shown  that  one 
would  have  to  be  built,  expressed  the  opinion 
that  each  should  either  put  up  his  own  or 
that  the  city  should  own  and  manage  it.  It 
was  estimated  that  a  suitable  warehouse 
capable  of  receiving  10,000  barrels  of  oil 
could  be  erected  for  $10,000  at  the  outside, 
and,  including  interest  would  cost  less  than 
$800  per  annum,  which  would  add  exceed- 
ingly little  to  the  cost  of  the  oil.  A  resolu- 
tion was  adopted  to  advertise  for  offers  for  a 
site.  The  council  is  also  to  be  asked  to  per- 
mit the  landing  of  oil  till  such  time  as  the 
warehouse  is  erected  under  the  supervision 
of  the  chairman  and  mayor. 


HARDWARE, 
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PAINTEES'    IBIRTTSIHIIES- 


TRADE 


MARK. 


We  manufacture  the  BEST  BRUSHES  only,  and  guarantee  the 
Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  name,  and 
the  above  Trade  Mark.  Samples  can  be  seen  and  full  particulars 
obtained  of  our  Agent,    Mr.    W.    H.    J  agger,     24    Front  Street,    West, 

Toronto.  HAMILTON   &  CO.,    96  Clerkenwell   Road,    London,   England. 


THE  OUTLOOK  FOR  IRON. 

The  Iron  Age  says: — A  discussion  of  the 
situation  with  many  thoughtful  and  experi- 
enced members  of  the  iron  trade  leads  to  the 
conviction  that  a  notable  rise  in  the  prices  in 
the  leading  lines  in  iron  and  steel  must  be 
expected.  The  only  question  upon  which 
there  is  serious  disagreement  is  on  the  point 
when  the  markets  will  advance,  and  to  what 
extent  the  upward  movement  will  go  before 
the  impelling  force  is  exhausted.  On  the 
general  issue  of  the  probability  of  better 
prices,  the  concensus  of  opinion  points  to  the 
exceptionably  favorable  prospects  which  our 
enormous  crops,  coupled  with  a  very  active 
demand  for  them,  insure  for  us.  It  is  argued 
that  the  enormous  sums  of  money  which 
must  flow  into  the  hands  ot  our  farmers  can- 
not help  having  a  stimulating  influence  upon 
all  kinds  of  business.  There  will  be  a  good 
deal  of  displacement  of  investment  funds, 
with  the  activity  in  new  enterprises  which 
that  begets,  an  activity  which  is  sme  to  tell 
on  the  machinery  and  allied  trades.  The 
enormous  tonnage  which  the  large  crops  put 
upon  the  lines  of  transportation  piomises  to 
render  their  managers  more  peaceful,  and  to 
put  them  in  a  position  when  requisition  of 
division  engineers  need  pigeon-holing  no 
longer.  We  expect  to  see  house-building 
operations  stimulated  all  over  the  country, 
and  all  those  share  in  greater  activity  who 
furnish  supplies  of  all  kinds. 

That  the  great  iron,  steel,  hardware  and 
machinery  industries  will  find  the  demands 
upon  them  multiply,  there  can  be  no  doubt 
whatever.  Indeed,  so  general  has  been  this 
expectation  that  a  good  deal  of  disappoint- 
ment has  been  felt  because  the  high  hopes 
formed  have  not  been  realized.  So  far  as 
the  iron  trade  is  concerned,  we  are  inclined 
to  believe  that  the  chief  reason  for  the  weak- 
ness repeatedly  displayed  lies  in  the  condi- 
tion of  the  steel  rail  trade.  But  it  does  not 
by  any  means  follow  that  because  the  out- 
look for  the  rail  trade  is  gloomy  for  the  next 
few  months,  there  will  not  be  very  liberal 
buying  later  on. 

Some  facts  should  be  thoroughly  consid- 
ered by  all  those  engaged  in  the  iron  and 
allied  trades.     Although  the  rail  mills  have 


consumers  of  pig  iron  at  only  the  rate  of 
about  125,000  to  150,000  tons  a  month,  the 
stocks  of  pig  iron  have  not  increased  much 
in  the  face  of  a  production  approaching  the 
largest  ever  made  in  this  country.  Yet 
active  work  at  the  rail  mills  would  easily 
call  for  50,000  to  75,000  tons  more  per  month. 
Such  a  quantity  added  to  the  demands  for 
iron  from  other  quarters,  as  the  result  of 
general  business  activity,  would  simply  strain 
our  furnace  capacity  to  the  utmost. 

We  are  inclined  to  the  belief,  therefore, 
that  prices  will  not  show  much  variation 
until  the  market  for  rails  gets  into  better 
shape.  A  consideration  of  the  condition  of 
affairs  in  the  rail  trade  would  point  to  the 
conclusion  that  a  notable  rise  in  prices  can- 
not well  be  expected  during  the  balance  of 
this  year,  but  the  anticipation  of  require- 
ments for  1892  may  lead  to  the  beginning  of 
a  boom  before  this  year  is  closed. 


MALLEABLE  IRON. 

Malleable  iron  castings  are  made  in  dry 
or  green  sand  molds  that  do  not  differ  ma- 
terially from  ordinary  cast  iron  moulding. 
The  iron  is  poured  very  hot  and  the  product 
is  a  shiny,  gray,  highly  brittle  casting,  these 
characteristics  being  principally  due  to  the 
selection  of  pig  iron.  The  castings  are  then 
taken  and  put  into  square  boxes  where  they 
are  embedded  in  oxide  of  iron,  mostly  in  the 
form  of  iron  scale  purchased  from  rolling 
mills.  The  boxes  are  put  into  furnaces  and 
gradually  raised  to  a  high  temperature,  the 
limit  being  only  short  of  the  melting  tem- 
perature of  the  iron  under  treatment.  The 
higher  the  temperature  maintained,  the 
better  the  product.  The  boxes  are  kept  in 
the  furnace  seven  or  eight  days  and  then 
allowed  to  tool  slowly.  As  soon  as  the  cast- 
ings can  be  handled  they  are  ready  for 
cleaning. 

There  is  considerable  difference  of  opinion 
among  metallurgists  as  to  the  rationale  of 
the  process.  The  prevailing  opinion  is  that 
the  decarbonizing  material,  when  kept  at  a 
high  temperature,  removes  from  the  part  of 
the  iron  penetrated  the  carbon,  sulphur, 
silicon  and  manganese  by  a  process  of 
oxidation.      An  eminent  chemist,  howerer, 


who  has  given  the  subject  profound  study 
attributes  the  change  in  the  physical  pro- 
perties of  the  castings  after  treatment  to  the 
separation  of  amorphons  graphite  within  the 
metal,  without  which  separation  he  holds 
that  the  castings  will  remain  brittle  when 
the  amount  of  carbon  is  decreased  to  the 
usual  extent.  Be  this  as  it  may  the  practice 
of  cementation  with  oxide  of  iron  on  the 
proper  castings  produces  a  very  tough  cast- 
ing that  is  filling  a  highly  important  place  in 
American  industries. — Americau  Manufac- 
turer. 


TRAVELLING 
SALESMEN  INDISPENSABLE. 

"  I  don't  know  how  the  business  world 
could  get  along  without  salesmen,"  said  the 
manager  of  an  extensive  St.  Louis  manufac- 
turing establishment.  "  Years  ago,  in  the 
days  of  stage  coaches,  one  seldom  met  a 
'knight  of  the  grip.'  Business  then  was' 
carried  on  by  different  methods;  each  house 
nad  its  patrons  and  kept  them  year  in  and 
year  out;  margins  were  large  and  competi- 
tion weak.  Communication  and  transporta- 
tion were  slow.  Now,  however,  a  change 
has  come  over  the  scene;  competition  is 
sharp;  the  motto  of  the  times  is  '  quick  sales 
and  small  profits';  facilities  for  communica- 
tion and  rapid  transit  are  so  perfect  that  the 
business  man  of  to-day  is  in  touch  with  every 
part  of  the  world.  The  situation  becomes 
more  like  a  battle  field.  Every  customer 
that  is  won  must  be  fought  for,  and  without 
a  well-marshaled  force  of  good  salesmen 
there  would  be  little  chance  for  suc- 
cess. And  aside  from  this  direct  necessity 
of  salesmen,  these  'angels  of  commerce' 
play  an  important  role  in  another  way  ;  they 
diffuse  wealth,  and  in  a  way  which  makes 
them  indispensable  to  a  country.  It  is  not 
so  much  the  hundreds  of  thousands  of  dol- 
lars they  spend  as  the  regularity  with  which 
they  distribute  it  throughout  the  country. 
Railroads  and  hotels  regard  them  among 
their  best  patrons.  If  all  the  salesmen  in 
this  country  were  drawn  up  in  line  they 
would  make  an  august  showing,  and  if  all  the 
money  they  annually  distribute  were  col- 
lected in  one  golden  heap,  there  would  be 
enough  to  go  into  the  banking  business  with, 
— millions  of  capital.  Travelling  salesmen 
are  a  big  factor  in  our  country." — Age  of 
Steel, 
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HARDWARE 


A  HARDWARE   BOY. 

My  experience  in  the  Hardware  business 
began  as  a  clerk  in  a  retail  store  when  16 
years  of  age.  I  was  first  assigned  the  duties 
of  keeping  the  floor  clear  of  nails  as  they 
were  scattered  in  weighing,  keeping  the 
desks  supplied  with  fresh  pens  and  ink  and 
winding  the  clock.  The  store  was  a  large 
one,  giving  employment  to  eight  persons  be- 
sides the  bookkeeper.  Two  of  the  younger 
clerks  and  myself  were  expected  to  be  at  the 
store  at  6  o'clock  each  morning  to  take  down 
the  wooden  shutters,  put  out  the  show  goods 
and  sweep  the  store,  after  which  we  went  to 
breakfast.  My  room  at  a  boarding  house 
was  as  good  as  I  could  afford,  comfortable 
in  summer,  but  in  the  winter  the  snow  drift- 
ed under  the  window  sash  and  water  would 
freeze  in  the  pitcher,  as  there  was  no  way  of 
heating  the  room.  I  soon  began  selling  nails, 
strap  hinges,  and  gradually  became  familiar 
with  the  stock.  I  have  always  been  thank- 
ful that  we  did  not  keep  stoves,  for  if  we  had 
I  am  sure  I  should  have  become  entirely  dis- 
gusted wiih  the  business.  We  did,  however, 
carry  a  complete  stock  of  iron,  wood  work 
and  carriage  goods.  After  I  had  been  in  the 
business  about  a  month  I  was  turned  over 
one  day  to  a  German  wheelnght,  who  manu- 
factured vehicles  to  be  initiated  into  the 
mysteries  of  Carriage  Hardware.  I  after- 
ward learned  that  this  customer  lived  about 
10  miles  from  the  store,  and  made  semi- 
monthly trips  to  buy  stock.  This  he  had 
been  doing  for  years,  so  he  knew  what  he 
wanted  and  where  to  find  it.  The  Mail- 
ables and  Wrought-Iron  parts  that  go  to 
make  up  the  ironing  of  a  carriage  represent- 
ed more  pieces  then  than  they  do  uow,  and 
were  not  so  nicely  finished.  I  was  unfamiliar 
not  only  with  the  names  of  the  various  parts 
but  also  where  they  could  be  found.  I  under- 
took the  job  of  waiting  upon  the  customer 
with  good  grace,  and  was  put  through  a 
course  of  sprouts  that  I  never  forgot.  But 
this  gratuitous  education  gave  me  a  better 
insight  into  carriage  goods  in  a  few  hours 
than  I  would  have  gained  in  months  in  the 
regular  course  of  business. 

As  I  was  a  fair  penman  I  was  found  to 
be  useful  as  an  assistant  to  the  bookkeeper 
in  checking  up  the  posting,  and  before  long 
helped  in  copying  the  day's  sales  from  the 
blotter  to  the  day  book.  This  office  work 
gave  me  an  opportunity  of  becoming  some- 
what familiar  with  the  financial  part  of  the 
business.  Each  evening  we  closed  at  eight 
o'clock,  and  after  supper  was  the  time  for 
cleaning  up  the  counters  and  ledges  and 
straightening  up  the  shelves.  As  most  of 
the  goods  were  in  paper  tied  with  string  it 
was  no  easy  undertaking  for  a  greenhorn  to 
make  a  presentable  looking  package.  It 
was  particularly  hard  to  do  up  a  package 
of  half  a  gross  of  small  buckles,  as  each 
buckle  was  as  slippery  as  rice.  Iron  handled 
nail  gimlets  and  tanged  chisels  or  gouges 
were  among  the  things  I  abominated.     The 


paper  would  become  torn  with  frequent 
doing  and  undoing,  or  in  a  hurry  some  one 
would  pull  a  tool  through  the  paper  instead 
of  undoing  the  package,  and  the  points 
would  stick  out  in  spite  of  tbe  best  efforts. 
Locks,  both  rim  and  mortise,  were  a  mystery 
that  the  younger  clerks  were  not  allowed  to 
solve.  In  fact,  one  man  in  the  store  had 
charge  of  the  locks,  as  the  intricacies  of 
right  and  left  hand  locks  were  too  great  to 
be  understood  by  every  one.  The  right  and 
left  hand  business  also  extended  to  butts. 
One  day  a  farmer  wanted  a  pair  of  loose- 
joint  butts  tor  a  kitchen  door.  When  asked 
whether  he  wanted  right  or  left  hand  butts, 
he  squared  himself  around  to  a  desired  posi- 
tion, and  after  a  waving  of  hands,  he  an- 
nounced that  the  door  would  open  toward 
the  pig  pen  Fortunately  for  the  present 
generation,  right  and  left  hand  goods  are 
little  used. 

An  Armstrong  elevator,  run  by  boy  or 
man  power,  was  used  to  hoist  goods  from 
the  basement  to  the  second  story.  A  car- 
load of  sawed  wagon  felloes,  to  go  up  to  the 
second  story,  would  give  enough  exercise  to 
satisfy  us  for  some  days.  The  elevator  was 
also  used  to  bring  the  Steel-Goods  rack  and 
Seed  rack  down  from  the  second  story  every 
spring  and  to  take  them  back  again  in  the 
fall.  A  large  business  was  done  in  seeds, 
both  garden  and  grass  seeds.  I  had  been 
filling  an  order  for  timothy  seed  when  a  cus- 
tomer said  he  wanted  a  half  bushel.  I  in- 
quired, "A  half  bushel  of  what  ? "  "  Why,  a 
half  bushel  measure,"  replied  the  man.  Our 
opinions  of  each  other's  stupidity  were  doubt- 
less reciprocated. 

About  this  time  I  was  very  much  impress- 
ed with  a  call  received  from  an  uncle,  who 
was  in  the  hardware  business  in  another 
part  of  the  country.  In  an  interesting  con- 
versation I  was  told  what  a  noble  and  edify- 
ing business  it  was,  and  that  a  person  who 
thoroughly  understood  the  hardware  busi- 
ness had  as  well  a  developed  mind  as  would 
result  from  a  college  course.  From  subse- 
quent experience  I  believe  him  to  have  been 
correct  in  making  the  assertion.  He  also 
told  me  that  one  should  so  familiarize  him- 
self with  the  location  of  stock  that  he  could 
go  into  the  store  in  total  darkness  and  get 
any  article  a  customer  wanted.  The  desira- 
bil'ty  of  this  attainment  took  such  posses- 
sion of  my  mind  that,  after  a  suitable  period 
of  apprenticeship,  I  undertook  to  exercise 
my  bump  of  location,  simply  for  my  own 
satisfaction.  I  went  far  enough  in  the  dark 
to  knock  over  a  wheelbarrow  which  some 
one  had  unintentionally  left  in  the  aisle,  and 
in  attempting  to  extricate  my  legs  from  the 
handles  of  the  barrow  I  landed  in  a  promis- 
cuous heap  upon  a  pile  of  harrow  teeth.  My 
bump  of  location  was  sufficiently  developed 
to  know  just  where  the  harrow  teeth  were, 
though  a  paper  of  leathered  carpet  tacks 
had  been  the  object  of  my  search. 

At  tbe  suggestion  of  my  uncle,  I  was  led 
to  study  catalogues  at  odd  moments,  and  to 


thus  gain  a  better  idea  of  the  goods  carried 
in  stock,  as  well  as  to  learn  of  goods  which 
could  be  obtained  on  special  orders.  This 
knowledge  gave  more  satisfactory  results 
than  finding  things  in  the  dark.  It  was  a 
rule  that  if  an  article  was  called  for  which 
was  not  in  stock,  to  try  and  get  the  customer 
to  wait  until  we  could  make  a  special  order 
for  it.  I  found  my  knowledge  of  the  contents 
of  the  various  catalogues  enabled  me  to  take 
orders  for  goods  with  credit  to  myself  and  to 
the  satisfaction  of  the  customer.  The  two 
years  spent  in  the  employ  of  this  firm  were 
not  years  of  unalloyed  joy,  and  had  it  not 
been  for  the  pride  I  took  in  sticking  to 
what  I  had  undertaken  I  should  have  given 
up.  The  cause  of  this  discontent  was  not 
so  much  the  hard,  dirty  work  connected  with 
the  position  of  the  last  boy  as  it  was  some 
disagreeable  features  about  the  management 
of  the  business.  But  however  uncongenial 
the  surroundings,  the  knowledge  acquired 
with  this  firm  laid  a  foundation  for  further 
advancement  in  the  same  line  of  business. 

It  is  not  my  intention  to  detail  the  suc- 
cessive steps  leading  to  a  position  in  a 
wholesale  house,  then  upon  the  road  as  a 
travelling  salesman,  and  finally  to  the  pro- 
prietorship of  a  store.  But  I  do  wart  to  give 
a  word  of  encouragement  to  the  hardware 
boy  who  is  now  where  I  was  then,  having 
hard  work  and  discouragements  to  contend 
with.  You  will  succeed  if  you  are  made  of 
the  right  kind  of  metal,  and  if  you  improve 
every  opportunity  to  make  yourself  entire 
master  of  your  position.  Remember,  you 
will  not  always  have  the  dirty  work  to  do, 
nor  always  have  to  work  for  small  wages. 
The  qualifications  that  go  to  make  up  a  suc- 
cessful hardware  boy's  life  are  far  from  few  ; 
but,  in  a  general  way,  are  much  the  same  as 
make  any  life  successful.  The  following 
maxims  might  be  mentioned  as  well  worth 
keeping  in  view  :  Do  not  destroy  trade,  but 
create  it  by  an  affable  manner.  Obey 
orders.  Keep  clean.  Always  be  in  a  con- 
dition to  do  business.  Praise  your  own 
goods,  but  do  not  run  down  those  of  your 
neighbor.  Keep  stock  in  good  condition. 
Don't  imagine  the  firm  cannof  get  along 
without  you.  Be  prompt,  and  don't  forget 
that  there  are  smarter  people  than  you. 
Never  be  satisfied  with  the  knowledge  that 
you  can  absorb,  but  make  an  effort  to  learn 
something  from  everything  you  do,  whether 
it  is  sweeping  out  the  store  or  selling  a  bill 
of  goods.  Accustome  yourself  to  do  things 
quickly,  not  hurriedly,  and  learn  to  be  handy 
with  your  hands.  Be  a  thorough  and  con- 
scientious worker,  so  that  your  employer 
may  know  that  whatever  is  given  you  to  do 
will  be  done  in  the  best  possible  manner. 
From  an  employer's  standpoint  it  is  easily 
seen  how  important  a  matter  this  is.  He 
cannot  devote  his  time  to  details  nor  take 
the  time  to  do  what  others  can  do  for  him  ; 
it  must  be  done  by  others,  and  correctly 
done.  Engagements  should  not  be  made 
that  are  likely  to  conflict  with  business. 
You  should  willingly  give  up  any  anticipated 
pleasure  it  your  presence  is  required,  even  if 
it  is  after  business  hours.  You  will  accom- 
plish more  and  last  longer  if  your  work  is 
confined  to  six  days  a  week.— "The  Boy," 
in  Iron  Age. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO, 


LIMITED, 

MANUFACTURERS   OF 


Salt  Glazed 

Vitrified  Sewer  Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and    Mall 
Orders.     Mention  this  Journal. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 

STAR  RIVET 

Leather  Belting 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


H.  Boker  &  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 


-AND- 


Pocket  Cutlery 


TRADE 


* 


MARK. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


&  L,  SAW! 


D 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN     PLATES,    ETC. 


n,  n  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  can  now  supply  the  following:  American  and  Canadian  Meat  Cutters,  Enterprise  and  other 
makes,  also  Sausage  Stuffers  and  Lard  Presses.  Cow  Ties,  American  and  English.  Halter  Chains. 
German  and  American  Rope  Halters.  Hand  and  Machine-Made  Web  and  Leather  Halters  in  good 
variety.      Gross-cut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No-   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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PRODUCTION  OF  BARYTES. 

Cenus  Bulletin  No.  75  is  by  D.  W.  Parker, 
and  deals  with  the  production  of  barytes  in 
the  United  States.  Barytes,  or  natural 
barium  sulphate,  is  a  well-known  mineral, 
and  liberally  distributed,  but  it  is  only  re- 
cently that  it  has  become  of  any  commercial 
importance.  Barium  sulphate  has  been  pre- 
pared artificially  for  a  number  of  years,  and 
is  used  to  a  considerable  extent  in  the  place 
of  white  lead,  which  it  resembles  closely.  Im- 
provements in  machinery  and  in  the  process 
of  treating  natural  barytes  have  overcome 
many  of  the  objections  which  formerly  ex- 
isted to  its  utilization,  and  considerable  at- 
tention is  now  being  given  to  the  localities 
in  the  United  States  where  it  is  found.  The 
mineral,  in  order  to  be  available  for  the  uses 
to  which  it  is  put,  must  be  fairly  free  from 
quartz  grains,  the  stain  of  iron  rust  or  other 
impurities.  If  the  barytes  is  stained  to  any 
extent  it  is  practically  valueless,  as  a  good 
white  color  is  essential  to  its  usefulness. 
Quartz  grains  or  other  hard  substances  with 
which  it  is  apt  to  be  associated  injure  the 
machinery  in  grinding.  The  purest  barytes 
so  far  produced  in  this  country  comes  from 
Missouri,  though  a  very  fair  grade  is  now  be- 
ing mined  in  considerable  quantities  in  Vir- 
gina. 

The  returns  from  all  producers  of  crude 
barytes  show  a  product  in  the  United  States 
for  1889,  of  21,460  short  tons,  valued  at  $106- 
313,  against  20,000  short  tons  in  1888,  valued 
approximately,  at  $110,000. 

The  consumption  of  barytes  seems  to  be 
steadily  increasing.  It  is  used  quite  ex- 
tensively in  the  arts,  finding  its  greatest 
service  as  an  adulteration  in  the  manufacture 
of  paint.  Its  great  weight,  its  likeness  in 
many  respects  to  white  lead,  and  the  fact 
that  it  can  be  used  in  place  of  that  commodity 
enable  manufacturers  to  replace  the  costlier 
article  with  a  substitute  much  to  their  own 
advantage.  It  is  claimed  by  some  that  a 
mixture  composed  of  one-third  barytes,  one- 
third  zince  white,  and  one-third  white  lead 
makes  a  better  paint  than  the  pure  white 
lead.  This  is  piobably  true  for  some  special 
purposes.  Barytes  is  remarkable  for  its 
weight,  having  a  specific  gravity  of  about 
4.5,  or  about  the  same  as  iron  ore.  It  can 
therefore  be  used  with  white  lead  without 
any  appreciable  loss  of  weight  in  the  mixture. 

Besides  the  localities  from  which  the  sup- 
ply has  been  thus  far  derived,  there  are  de- 
posits in  South  Carolina  which  are  now 
being  investigated  with  prospects  of  develop- 
ment at  an  early  date.  The  mineral  is  found 
along  the  line  of  the  Charleston,  Cincinnati 
and  Chicago  railroad,  in  the  building  of 
which  a  considerable  vein  was  exposed,  but 
occurs  in  largest  quantities  in  the  vicinity  of 
King's  Creek,  where  a  side  track  can  be  run 
in  and  the  material  loaded  on  cars.  Lack 
of  transportation  was  one  of  the  drawbacks 
to  its  development  in  the  past,  but  this  diffi- 
culty has  been  removed  by  the  railroad 
builders.  Diffused  through  the  barytes  is  a 
small  percentage  of  quartz  grains,  which 
make  it  necessary  to  use  other  grinding  ma- 
chinery than  the  buhr  mills  ordinarily  used 
for  that  purpose.  It  is  expected  that  mills 
for  this  purpose  will  be  put  up  in  the  vicinity 
of  the  mines,  thereby  insuring  a  more  profit- 
able business  than  can  be  obtained  by  send- 
ing the  barytes  elsewhere  to  be  ground  and 
floated.— American  Manufacturer. 


SAPOLIO 


Is 


of 


solid    handsome    cake 
SCOURING  SOAP 

Which  has  noequal  forall  clean- 
ing purposes  except  the  laundry.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  pans. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  orgold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


-STORA 
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(BOND  and  FREE) 


Warehouse  Receipts  Issued, 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


TAPER    TOOTH 


TB^SSAWCOTOROWTOL 


CUTLERY — Good  knives,  good  value.     See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &  CO., 

445  St.  Paul  St  ,  18  Front  St.  West, 


MONTREAL. 


TORONTO. 


Send  for    Catalogue  and  Price 
IAst  to 


\Mfrs.   of  Set,    Cap    and   Special 
'  rews.  Studs,  Finished  Nuts,  &c. 


Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

P.  DOTY  &  SON 
Oakville,  Ontario. 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools,  and  Tube  Expanders. 

Send  for   Catalogue    and   Price    Lists 

BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOT  PRESSED  NUTS. 

PABIS,    OIN~T_ 


SPOONS,  FORKS  ETC-STAMPED  ' 


l847B°GERS^R°S.Al* 


ARE  GENUINE„RO,GERS"GJDODS. 
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SALES   MADE   OR   PENDING. 

A.  L.  Johnson,  general  merchant,  Cart- 
wright,  Man.,  has  sold  out  to  I.  M.  Menary. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Burns  &  McEwan,  general  merchants, 
Sudbury,  Ont ,  have  dissolved. 

REMOVALS    AND    DEATHS. 

Robert  Moore,  hardware  dealer,  Ridge- 
town,  Ont.,  is  removing  to  Listowel. 

Lud  Wurzburg,  commission  dealer,  Hali- 
fax, is  succeeded  by  J.  Noble  Crane. 

Oliver  C.  Cummings,  of  Wm.  Cummings 
&  Son,  general  merchants,  Truro,  N.S.,  is 
dead. 

Thomas  D.  Markhill,  of  Markill  &  Scott, 
general  merchants,  Dominion  City,  Man.,  is 
dead. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

Joseph  Massey,  founder,  Granby,  Que., 
has  assigned. 

G.  A.  Dugal  &  Co.,  general  merchant, 
Masson,  Que.,  has  assigned. 

A.  Weedge,  general  merchant  and  harness 
maker,  Vienna,  Ont.,  has  assigned. 

Narcisse  Gelinas,  general  merchant,  Three 
Rivers,  Que.,  is  offering  to  compromise. 

C.  J.  Brownridge,  general  merchant,  An- 
ten  Mills,  Ont.,  has  assigned  to  B.  W.  Wood, 
Toronto. 

Jos.  Read  &  Co.,  grindstone  manufac- 
turers, St.  John,  N.B.,  are  offering  to  com- 
promise. 

LOCKS  AND  KEYS. 

No  one  who  has  had  the  handling  of  locks 
and  keys  for  thirty  years,  as  I  have,  can  fail 
to  have  been  impressed  with  the  remarkable 
changes  which  the  last  decade  has  brought 
about  in  the  style,  character  and  value  of 
those  articles.  If,  in  the  course  of  this  paper, 
I  enter  the  region  of  criticism,  as  most  prob- 
ably I  shall  do,  let  it  be  understood,  onceand 
for  all,  that  I  impute  no  blame  whatever  to 
the  producers  of  locks  and  keys.  They 
make  what  sells;  and,  if  they  struck  out 
boldly  and  made  only  what  in  their  opinion 
ought  to  sell,  because  of  honesty  of  work 
and  excellence  of  design,  they  would  soon, 
like  Othello,  "find  their  occupation  gone." 
Nor  would  it  be  fair  toblame  the  ironmonger 
for  the  like  reason.  The  blame,  whatever  it 
be,  attaches  to  the  consumer,  and  to  him 
alone,  or,  in  other  words,  the  general  public. 

I  remember,  some  twentyyears  ago,  being 
astonished  by  the  offer  of  a  brass-bushed 
rim  lock  of  the  well-known  "No.  40"  pattern, 
by  an  enterprising  factor  at  8s.  per  dozen, 
without  furniture.     I  thought  this  a  marvel 


of  cheapness,  and  bought  a  gross  or  two  on 
the  spot.  1  can  now  buy  the  same  article, 
to  all  appearance,  at  5s.  6d.  per  dozen;  and 
there  is  a  story  going  the  round  of  one  old 
Derbyshire  town  that  a  parcel  had  been  se- 
cured at  5s.  3d.  per  dozen.  Now  how  is  this 
reduction  brought  about?  Are  the  makers' 
profits  and  the  workmen's  wages  less  than 
they  were  ?  By  no  means.  The  enormous 
reduction  in  the  price  of  each  individual 
dozen  of  locks  is  made  out  in  the  readier 
means,  and  the  tremendous  increase  in  the 
>rate,  of  manufacture.  No  longer  are  the 
wards  in  the  keys  cut  in  by  hand  labor.  The 
keys  are  cast,  with  wards  entire,  out  of  soft 
Scotch  pig  iron,  and  are  reproduced  in  ex- 
act counterpart  bv  the  million.  Of  course, 
by  this  means,  what  little  security  the 
old  lock  possessed  is  entirely  gone,  but 
what  does  this  matter  in  an  age  when  low- 
ness  of  price  is  with  so  many  people  the 
chief  and  indeed  the  only  consideration? 
The  latch  and  locking  bolt  are  no  longer 
forged  out  of  tough  wrought  iron,  whether 
by  steam  or  on  an  old-fashioned  anvil,  but 
are  of  common  cast  iron.  Such  iron  is,  of 
course,  liable  to  break  like  a  carrot  should 
the  door  be  banged  by  a  gust  of  wind,  but 
what  does  that  matter  if  the  prime  cost  is 
low,  and  the  jerry  builder  can  only  get  the 
architect's  certificate  that  the  work  is  com- 
pleted? 

As  an  ironmonger  who  must  "go  with  the 
times,"  I  am  bound,  like  my  neighbors,  to 
keep  these  locks,  but  I  never  press  them  for 
sale.  I  would  rather  sell  at  double  the 
price,  a  plain,  unbushed  rim  lock,  with 
wrought  bolts  and  a  wrought  key,  and  a 
good  honest  staple,  for  I  know  that  this  will 
wear  out  a  dozen  of  the  others,  and  be  in  the 
long  run  an  infinitely  cheaper  article  to  all 
concerned. 

I  always  had  misgivings  about  plate  locks 
of  the  sorts  known  as  "  Fine,"  "  Best  Fine," 
and  "  Banbury."  What  reason  is  there  for 
artisans  at  Wolverhampton,  Coven,  and  in 
Lancashire  are  always  under  a  cloud,  and 
that  the  manufacturers  are  driven  to  the  use 
of  the  cheapest  material  alike  in  iron  and 
wood  in  order  to  meet  the  market  ?  I  know 
that  such  locks  are  mostly  used  for  barns 
and  coal-house  doors,  where  nothing  of  an 
aesthetic  design  is  absolutely  needed,  but  the 
difference  of  a  copper  or  two  in  the  price  of 
a  lock  would  be  compensated  for  by  the  ex- 
tra quality  which  the  modest  advance  would 
ensure.  Why  should  the  keys  put  to  these 
locks  be  so  large  and  clumsy  ?  Our 
grammar  schoolmaster,  who  likes  a  lounge 
in  my  shop  when  no  customers  are 
about,  told  me  the  other  day  that  one 
of  these  keys  reminded  him  of  a  key 
mentioned  by  Homer  in  the  "Odyssey" 
as  "  Super  humalem,"  or  large  enough  to  be 
"  borne  on  the  shoulder."  I  know  that  some 
of  my  farmer  friends  like  a  fairly  big  key  for 
their  barn  and  stable  doors,  and  they  fre- 
quently tie  a  piece  of  horn  or  wood  to  the 
key  bow,  but  this  is  where  the  keys  pass  fre- 


quently from  hand  to  hand  and  sometimes 
lie  about.  For  ordinary  purposes  these  keys 
are  surely  too  large  and  cumbersome.  There 
are  two  stock  locks,  the  patents  for  which 
having  long  since  expired  it  is  not  invidious 
to  mention,  locks  which  it  is  always  a  plea- 
sure for  an  ironmonger  to  handle  and  for  a 
householder  to  use.  One  is  Steel's  copper- 
front  stock  lock,  which  is  adapted  for  right 
or  left  hand  equally,  and  the  other  is  Sand- 
er's lever  stock,  which  is  specially  made  for 
wine  cellars  and  such  like  purposes.  Both 
are  encased  in  good  old  English  oak,  and 
the  internal  fittings  are  such  that  they  work 
well  and  wear  well. 

The  transformation  in  lever  locks — whether 
rim,  dead,  mortice,  or  pad  —has  been  very 
remarkable  duilng  the  last  ten  years.  The 
old  ironmonger  down  in  Surrey,  with  whom 
I  served  my  apprenticeship,  and  who  took 
an  honent  pride  in  all  the  details  of  his  busi- 
ness, was  at  considerable  pains  to  explain  to 
me  the  mysteries  of  levers  and  detectors. 
Taking  to  pieces  one  of  Chubb'e  six  lever 
night  latches,  he  showed  me  how  the  key 
raised  each  lever  irrtgularly  up  to  a  certain 
point,  at  which  they  presented  a  perfectly 
level  front,  which  the  key  glided  past,  noise- 
lessly, to  lock  or  unlock  the  latch  as  the  case 
may  be,  I  am  now  compelled  by  the  exi- 
gencies of  trade  to  sell  lever,  locks  which 
have  every  appearance  of  excellence,  but 
which  are  truly  and  literally  shams.  All  the 
levers  rise  and  fall  together,  the  irregularity 
which  gives  the  security  being  entirely  ab- 
sent. One  lever  is  as  good  as  six,  and  six 
are  no  better  than  one.  It  is  vain  to  expound 
this  to  most  buyers.  They  either  will  not  or 
cannot  understand  it.  They  must  have  a 
lever  lock  at  a  price  which  is  impossible  for 
an  honest  article,  and  so  they  take  a  sham. 
The  price  pleases  them,  and  as  to  the  qual- 
ity they  take  the  risk. 

Japanned-case  mortice  locks  have  come  to 
the  front  very  much  of  late.  I  see  no  reason 
tc  object  to  them.  The  elaborate  polishing 
of  the  cases  of  locks,  which  have  to  be  buried 
in  the  door  frame,  seems  to  me  waste  both 
of  energy  and  money.  A  polish  on  such  locks 
induces  rust  and  premature  decay,  and  yet 
to  this  hour  there  is  a  prejudice  against  ja- 
panned mortice  locks,  because  of  the  assump- 
tion that  they  are — as  once  was  the  rule — of 
inferior  quality. 

While  on  the  subject  of  mortice  locks,  I 
cannot  help  expressing  my  wonder  that  some 
enterprising  manufacturer  has  not  found  out  a 
way  to  produce  rebated  locks  for  French 
casements  and  the  like  at  a  less  exorbitant 
"  extra  "  than  is  now  demanded  for  a  rebated 
fore-end.  It  would  much  assist  this  reform 
if  door-makers  would  have  one  or  two  regu- 
lation sizes  of  rebates,  so  that  the  front  piece 
of  the  locks  might  be  cast  or  shaped  by  ma- 
chinery, instead  of  being  trained,  as  now, 
entirely  by  a  laborious  manual  process. 

I  must  not  conclude  these  notes  without 
acknowledging  the  improvement  made  in 
recent  years  in  the  style  and  quality  of  the 
ordinary  brass  door-knobs  and  spindles. 
The  old-fashioned  small  screw,  in  the  neck 
of  the  knob,  which  was  a  torment  to  every- 
body, is  entirely  abolished,  and  the  "slotted" 
or  the  "drilled-through  spindle"  are  now 
usually  supplied  even  with  the  commonest 
locks,  while  the  neck  of  the  knob  is  stronger 
and  more  substantial,  although,  strange  to 
say,  the  price  is  without  any  appreciable 
advance  on  that  of  the  old  and  imperfect 
article. — Ironmongery. 
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The  Gardner  Steel  Ribbon  Sash 

BALANCE    AND    PULLEYS. 


Mechanics  and  oth«rs  at  the  Fair  thoroughly 
inspected  The  Gardner  Steel  Sash  Ribbon,  en- 
dorsing our  claim  that  it  must  supersede  rope  or 
chain. 

JOHN  HARGREAVES, 

168  Simcoe  St.,  Toronto. 


"  VECTIS  " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee   of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  k  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  m       -^m-      GRANTED 


MARK. 


*% 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  he  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 


Tfc  Why  s^]pH«\jr\Jft  n^r  trl^K'" 


CUHHEfiT    JVTAR^ET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

8trip   "     ••■•  25,    27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  «6  25 

IX  "  7  25    7  50 

I.XX.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C..  usual  sizes      4  50    4  75 

TV  "  5  50    5  75 

TX  X  "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,12ixl7        4  50     .... 

D.X 5  75     .... 

D.X.X.        "  .....    675 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel— 

I.C.,  usual  sizes   4  OO    4  xo 

I  C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.—  Bound  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C  20  X  28,  112  sheets   . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  1 

14x60,  "  >   6}c,    7c 

14x65.  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7i    74 

28        "     7J    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  *2  05    2  10 

Keflned      "  ."  "  Hn    1^ 

HorseShoe  "  •■  2  50    2  55 

,.. 1  "  "  ..  2  50    2  65 

Horn,  "  '  ..  2  65    2  80 

Swedish  "  "  ..  4  00    4  25 

!$&  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery • •• f  °"    f  f 

Best  Cast  Steel,  per  lb 0  13i  0  14 

•iussian  Sheet       "       0  lOj  0  12 

TaukPlates 2  00    2  25 

Roiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    lOJc 

-inch  15 

Boiler  Plate. 

linch »2  45 

5-16"     2  35 

§     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,    3J 

28  "      3i,3J 

Canada  Plates. 

Blaina 4  bright  3  00    3  05 

Abercarne  3  10    3  15 

Iron  Pipe. 
Wrought  60  to  62$  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  60  to  60  and  10  p.c. 

Galvanized  Iron. 
Queen's  Head — 

16  to  24  gauge,  per  lb  5,    b\ 

26  gauge,  "       5J,  5j 

28     "  "       54,5$ 

Gordon  Crown— 

16  to  24  gauge,  per  lb  5,51 

26  gauge,  "         51,  54 

28      "  "         54,5} 

Note— Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 7      71 

1        "  "       5}    61 

"  5-16  "  "       5      6 

"  %      "  "       4}    5} 

7-16  "  "       4*     5j 

H      "  "       4    *i 

%       "  "       3  60 

%       "  "       3  50 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    110 

Copper — Ingot. 

English  B.S.  "         0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  4  to  Jin.  $0  25  «0  28 
"  round  &  square 

1  to  2  in 0  23    0  96 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  2U 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
"        27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05J  0  05$ 

Zinc  Sheet. 

5  cwt  casks 0  06J  0  06} 

Part  casks 0  06f  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2J  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7$c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  15J  0  16 

Other  makes  "    0  14}  0  15 


White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J   .. 

No.  1  Do "  0    5 

No.  2  Do "  0     44 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  J,  I  and  1  gallon  tins.) 

Pure,    pergallon 31  05' $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     .0  11 

Golden  Ochre 0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       090 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  60    0  61 

Boiled        "       0  63    0  64 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best.perlb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 


HARDWARE 


lb 


HARDWARE. 

A  in  in  11  n It  ion — Cartridges. 

Kiln  Fire  ristol.dis.40  to  45p.c.  Amer 
Rim  Fire  Cartridges,  bom.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  T/%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  *1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice   combined 
each 4  50 

Augers. 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  ....     5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross 0  65  1  59 

Pegging,                   "           ....     0  65  1  25 

Brad,                        "          ....     0  85  1  60 

"  handled                      ....    3  60  7  30 

Saddlers',               "          ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 
Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excel6ior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47 J  to  50  percent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     per  doz.  1  25  175 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pel  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers'     2  00     2  75 

Millar's  Falls  ...: 15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per   doz,,  dis.  37$  per  cent. 

Henis,  No.  8        "      6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     

Carpet  Sweepers. 

Bissell,   per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doe 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "  dis.  50pc   )     par  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90    1  10 

White,  lump,  per  lb 0  01 J  0  011 

Red 0  05    0  06 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  % 


Churns. 
Daisy,  dis.  60  to  60  and  5  p.c. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p. c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  UU 

Coil,    perdoz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33 J  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
81.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.  doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  <fe  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer)  Hellers 

50  p,c.  Can.  J 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33$  p.c. 

Fluting  Machines. 

Each  0  60     2  00 

Forks. 

Hay, Manure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

E  nterprise,  discount  lOp.  c. 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  60,  55  p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per          Per  Per       Per 

United         50  ft      100  ft.  50  ft.  100  ft. 
inches. 

16to25           1.45           2.80  2.15 

26to40           1.55          3.00  2.45 

41  to  50                            3.<0  5  30 

57  to  60                              3.70  5.8O 

61  to  70                              4.00  6.30 

71  to  80                               4.20  7.40 

81  to  85                              4.50  8.40 

86  to  90                              5.40  10.00 

91  to  95  n.5o 

96  to  100  13.65 


Pilkington. 
Ordinary 

1st  break  J8  65 

2nd       "       3  9o 

3rd       "       4  60 

4th       "       4  95 

5th        " 5  40 

6th       "      5  90 

7th        "      50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      470 

3rd       "       5  40 

4th       "      590 

5th       "      6  50 

6th       "      6  90 

7th        "       7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe       perdoz 100    3  50 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to 60  and  10  p.c 
"  Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per    . 

Heavy,  per  lb 0  4J  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pe> 
cent. 

Planter  doz... 4  00  5  00 

Hooks—  Cast  Iron 

Birdcage,    perdoz  0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness,  "  0  72  0  88 

Hat  and  Coat,  per  gross . .     1  00  3  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks    and    Staples,    Can 
dis.  35  to  37$  per  cent. 


ECIE  JkJD  QTT^IRTIE  IRS 


-FOR- 


Shot  GhlllS,  fine  grades  such  as  Greener, 
Lefever  Richards,  &c. 


Breech  Loadin 

Clabrough,  Smit 
Powder,  "  F.  F.  Sporting, "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO..  London,  Ont. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
HatandCoat,dis.35,40p.c 

Belt,  per  1,000 °  60„ 2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent.  ,, 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 

Horse  Shoes. 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

Co'pTer1^  "         •     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 160    4  to 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  _.    ,  9k 

Bronze,  Berlin,  per  doz  ..     2  75    3 
Bronze,  Gem,         «        ....    g  00  ^  00 

Shutter,  porcelain,  F.  &  Q0 

Ij   screw,  per  gross »1  »>  4  w 

Ladles. 

Melting,  per  doz 1  70  4  50 

Lemon  Squeezers 

Porcelain  lined,  per  doz    i  20  5  60 

Galvanized,                            £    ,  .,  „0 

^S'                    "            4  00  4  50 

Allgla^      Ti       "  120    130 

LlneS'  1  05    2  50 

Fish     per  gross 105    2  50 

Chalk,  

Locks— Door. 
Canadian,  dis.  per  cent..     ....        0" 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet 
Eagle,  dis.  per  cent,  30  per  cent,   to 

33*  per  cent.  ^^ 
English  and  Am.  per  doz        50    6  00 

Scandinavian,  ,71  „«,  lent 

EagLe,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs'.  hickory  1  ■»    ?  '£ 

Lignum  Vita,  3  85    5  00 

Caulking,  each lw 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  374  to  40  per  cent. 

Home,  each ••■  ••■••     

Mincing  Knives. 

American,  per  doz *•>    '  30 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and   upwards, 

ner  keg  base,  price  ••■•••     ■•■•    *  a" 
Brads  &  Moulding  Nails,  7u  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-   g  ^    ^  qq 

Dfamona:::::.'.'.'.'.':.'.'.'.'.'.'-'  12001500 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     0  18  0  18 

Canada  W.W.               0  20 

American  W.W.    " ••••  0  25 

S.  R    Seal per  gal    0  63  0  65 

Oilers. 
MeClary's  Galvan.  Iron 

Oil   Can,    with    Pump,  ^ 

ZiC"ana'Tin,'dis:''50V56  and  10 
Copper,  perdoz........---    1  |5    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  2o    3  60 

Picks 
perdoz 6  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey'sVictor,  dis.  12$  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62$  per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs   250    2  75 

Rail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,         "       ....  3i       3} 

li  i  kps 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla 
716  in.  and  larger..     81  12J 

H,  5-16,  %  in 8J  12} 

3-16  in 1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13$      16 

Jute    ".    -.        08       08$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,   per   quire 55        90 

Sash  Cord 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempsbell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

Sausage  Stuflfers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Dis3ton's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      it.  H.      "      72$       "  " 

"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned.'dis.  75  per  cent, 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  7$  per  cent. 

Shovels  and  Spades 
Canadian,  dis.   37$  per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "         2  30    2  45 

"  black,       "         1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 


Soap 


Sapolia    J  gross  boxes 

•'         J  and  $  gross  boxes 
gross  net  cash 


3  25 


per 


12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "       ....  "  27  00 

Table  "      ...         "         36  00  

Squares. 

Iron,  perdoz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$     4|' 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes' iron,blued  or  tinned,  dis.  12$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
"■runk  and  Clout  Nails, 

atent  Brads,  dis.  40  p.c 
Finishing  Nails,  dis.  35  p 


Trunk  and  Clout  Nails,    "     40  p.c 
40  p.c. 
__j.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33$  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N.,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "      '  2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

l'ute        "       ""'.' 

"         Blue  ribbon   o  14 

"         Redcap 0  12 

Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50$ 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Was'her  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  12$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c. per  100  lbs.  net  added  forfreights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  oopper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  04} 

Ditto  Glidden  2  point   0  04$  0  04} 

Galv.  Steil,  plain  twist  ..    0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04} 

Staples '. 0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne,  dis.  30  to  32$  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  8treet  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE   MARK   FOR 


16  and  18  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,FORK8,SPOON8. 


HOLLOW   WARE. 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j.  whimt^,  Manager. 
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TRAVELLERS 

SHOULD  SEND   25C.   FOR 

DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED  IN 

:h:_a_:r:id"w\Al_:r:e. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W„  Toronto. 


m 


SAW  YOUR 


■ADVERTISEMENT 


in  the 


HARDWARE.    1 

l:!]IIINII^ill[||IKllll!il!lill!llllll^lilll!li[ffl!illll!lli!llllllliail!!il!lfflg 

When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BY  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED   BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 

British  Plate  Glass 


FROM  STOCK  OR  TO  IMPORT. 


Estimates  for  all  sizes  delivered  anywhere  in 
Canada.  Experienced  glaziers  sent  to  set  same 
when  required. 

MANUPACTUBERS   OF 

Art  Stained  Glass  for  [very  Purpose. 
McCausland  &  Son, 

76  KING  ST.  W.,  TORONTO. 

Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices^ 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

"TRAP" 


-AND- 


U 


DOMINION 


99 


BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co, 


OF    TORONTO. 


MARK 


KINK  PROOF  HOSE 


GUTTA  PERCHA»RUBBER  M-Q 

or  TORONTO 


-**r*»*ai<x-- 


llalJl- 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require- 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  comings 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  anjr 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh ana  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG,  CO. 

OF   TORONTO. 

43    Yonge    St.,       -       -       TORONTO. 


IRON   WIRE.  ! 

Bright, 

Annealed, 

Oiled, 

Spring, 
Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


Write  for  Prices  to 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


OCT.  lO,    91 

li:,         2.00  a  Year. 

1  O  Cents  a  Copy 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO    ONTARIO. 


HARDWARE. 


—   To  the  Trade.   — 
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Blacksmiths  and 

«■     Carriage  Makers' 

Anvils,     Vises. 
Stocks  and  Dies,  Screw  Plates, &c. 

Bolts,  Bar  Iron,  S.S.Steel. 


RICE  LEWIS  &  SON, 


LIMITED. 


TULLOCH  &  CO'Y, 

Manufacturers'  Agents  and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng„ 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil- 
Portland  Cement,  Building  Materials, 
Pig  Iron  and  Metals. 

M  D  —Correspondence  invited  from  Canadian 
firing  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 

eow 

TAPER    TOOTH. 
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THIN, 


EXTRA  REFINED  I 


SILVER  STEEL 
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BELONGS    TO- 


The  Chown  and  Cunningham  Go'y 


OF 


IKZIIsTG-STOILSr,    OISTT. 


THOS.  DAVIDSON  &  CO., 


Western  Agents. 
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SO-CALLED  "PURE"  WHITE  LEAD. 

The  trade  ought  to  keep  in  mind  the  pur- 
port of  the  legislation  passed  at  last  session 
of  parliament,  prescribing  the  composition 
of  white  lead  that  is  entitled  to  be  branded 
"  pure."  That  term,  it  must  be  remembered, 
has  now  to  be  used  advisedly.  The  penalty 
for  using  it  upon  dry  white  lead  that  is  more 
or  less  than  basic  carbonate  of  lead  prepared 
only  by  corrosion  of  metallic  lead  is  $ioo  ; 
the  same  penalty  is  imposed  for  labelling 
white  lead  in  oil  as  "pure"  or  "genuine," 
if  the  mixture  is  other  than  90  or  92  per 
cent,  of  lead  to  10  or  8  per  cent,  of  oil.  As 
a  resort  for  price  cutters,  the  use  of  the 
epithet  "pure"  or  "genuine"  on  packages 
of  impure  lead  is  now  a  more  costly  one  than 
it  was  a  year  ago.  Last  year  the  cause  of 
unadulterated  lead  was  upheld  by  the  Asso- 
ciation, whose  members  agreed  to  put  no 
stock  on  the  market  below  the  standard 
referred  to  above.  The  honor  of  the  manu- 
facturers was  sound  as  far  as  it  was  pledged, 
but  makers  not  in  the  association  were  free, 
if  they  chose  to  descend  to  such  a  practice, 
to  represent  as  pure  that  which  was  adul- 
terated. The  punishment  for  a  breach  of 
the  Act  passed  last  August  is  not  only  for 
the  manufacture  but  also  for  the  sale  of  such 
fraudulent  stock.  Dealers  ought  therefore 
to  beware  lest  they  get  into  trouble  with 
spurious  white  lead.  Large  quantities  of  im- 
pure stock  are  said  to  have  been  sold  some 
weeks  ago.  There  is  just  a  possibility  that 
innocent  traders  may  be  made  the  scape- 
goat of  fraudulent  manufacturers.     It  ought 


to  be  kept  in  mind  that  adulterated  lead  was 
made  to  sell  at  lower  prices  than  makers  of 
pure  lead   could    afford  to  bell  at.      When 
any  quotation  rules  very  low  as  compared 
with  the   normal   market  price,  the   trader 
has  a   right  in   his  own   defence  to  satisfy 
himself  that  the  lead  is  pure  before  he  buys 
much  of  it.     It  is  not  always  safe  to  depend 
upon  a  sample,  either.     When  the  law  is  so 
strict  in  the  matter  it  is  but  prudent  for  the 
trader  to  be  very  exact.     He  ought  to  be  on 
the  lookout  for  the  best  quotations  obtain- 
able,  but    he    ought    to    be    assured    that 
he  is  not  exposing  himself  to  the  danger  of 
a  prosecution  and  the   liability  to  pay  a  fine 
of  $100.     The   law  will   be  enforced.     Cus- 
tomers may  now  have  recourse  to  it  to  pun- 
ish a  trader  who    has    sold  them  worthless 
lead.     The  trader  dare  not  bring  a  man  into 
court  to  force  payment  of  account  from  him, 
if  any  item  in  that  account  can  be  shown  to 
correspond  with  a  sale   of  white  lead  falsely 
branded  "  pure."     The  debtor  could  retaliate 
with  a   vengeance.     If  the    account  be  not 
much  over  $100,  it  is  safer  to  let  it  go  than 
to  be  put  in  for  $100  and  costs  for  violating 
the  act  relating   to   false   marks.     The  con- 
sumer in  past  times  had  no  redress.  He  was 
merely  a  victim  of  cheapness.     Nowadays, 
if  there  are  to  be  any  victims,  the  trader  will 
most  probably   be   prominent  among  them. 
The  consumer  might  be  dissatisfied  with  the 
worthlessness  of  the  had  he  had   used,  but 
before  this  Act  was  passed  he  simply  had  to 
grin  and  bear  it.  Now  he  can  bite  as  well  as 
grin,  if  the  stuff  does  not  stay  on.     Honest 
manufacturers  had  no  redress  either  against 
adulterators,  but  now  they   have  and   they 
are   to  be    blamed  if    they  do  not   take   it 
against  men  who  have  systematically  resort- 
ed to  the  debasement   of  the   commodity  to 
cut  prices.  Not  only  is  there  the  inducement 
of  retaliation  to  lead  the  consumer  and  the 
upright   manufacturer  to   seek  the    punish- 
ment of  dealers  in   illegally  branded   white 
lead,  but  also  there  is  the  inducement  of  half 


the  fine  to  lead  other  people  to  be  detectives 
or  informants.  The  law  will  will  evidently  be 
carried  out.  The  Act  was  quoted  some  weeks 
ago  in  Hardware. 

The  following  circular  has  recently  been 
issued  by  the  White  Lead  Association  : 

"  The  members  of  the  White  Lead  Asso- 
ciation of  Canada  consider  it  to  be  in  the 
public  interest  to  publish  a  copy  of  the  "Act 
in  restraint  of  fraudulent  marking"  as  passed 
by  the  Dominion  Parliament  and  assented  to 
by  the  Deputy  Governor  General  on  28th 
August  1891,  and  which  since  that  date  has 
been  law.  The  Association  looks  upon  this 
act  as  a  fit  crowning  to  all  their  efforts  for 
the  past  three  years  to  furnish  consumers 
with  a  pure  and  unadulterated  lead.  The 
standard  of  quality  as  fixed  by  the  Asso- 
ciation has  been  accepted  by  the  Govern- 
ment and  is  therefore  in  strict  confor- 
formity  with  the  act.  It  is  of  the  utmost  im- 
portance that  dealers  be  assured  that  they  are 
not  unwittingly  violating  this  Act,  and  the 
only  effective  protection  is  to  buy  such  lead 
as  bears  the  label  of  the  Association.  The 
members  of  the  Association  in  addition  to 
the  penalty  prescribed  under  this  Act  are 
also  bound  toward  the  Association  in  a 
heavy  forfeit,  secured  by  a  deposit  in  the 
hands  of  the  secretary,  should  any  lead 
ground  by  them  be  found  to  be  adulterated. 
A.  J.  Somerville,  president  ;  John  Hyde, 
secretary.  " 

The  members  of  the  Association  are : 
Ontario  Lead  and  Barb  Wire  Co  ;  the  A.  G. 
Peuchen  Co.,  Limited  ;  Toronto  Lead  and 
Color  Co  ;  Sanderson  Pearcy  &  Co,  all  of 
Toronto  ;  Baylis  Manufacturing  Co  ;  Fer- 
gusson,  Alexander  &  Co  ;  Montreal  Rolling 
Mills  Co  ;  McArthur,  Corneille  &  Co.  and 
A.  Ramsay  &  Son,  all  of  Montreal. 

There  is  undoubtedly  lead  on  the  market 
which  violates  the  Act  in  Restraint  of  Fraud- 
ulent Marking.  There  are  also  detectives 
on  the  lookout  to  "spot"  the  holders  of 
such  stock.  This  Act  opens  up  another  op- 
portunity for  men  of  that  calling  to  make  a 
little  money  in  dull  times,  for  half  the  fine 
goes  to  the  informant.  Dealers  who  possess 
stock  that  they  have  reason  to  believe  falsely 
branded,  should  send  a  package  to  the  Pre- 
sident or  the  Secretary  of  the  Association  to 
have  it  tested. 


HARDWARE, 


TIN  PLATES  OVERSOLD. 

Rumor  has  it  among  the  iron  and  metal 
brokers  in  Montreal  that  there  has  been 
some  over-selling  of  tin  plates  recently  by 
British  makers  to  several  importers  at  that 
city.  It  is  said,  also,  that  the  latter  gentle- 
men are  the  very  ones  who  will  force  de- 
livery, so  that  the  English  seller  in  such  a 
case  cannot  be  in  a  pleasant  position.  The 
conditions,  too,  prevailing  at  the  moment 
make  this  more  obvious.  It  was  expected 
that  the  enormous  shipments  to  the  United 
States  last  summer  would  prove  ample  for 
all  requirements,  and  the  expectation  during 
the  summer  was  that  we  should  have  cheap 
plates  this  fall.  But  the  enormous  demand 
for  tin  for  fruit  canning  purposes  south  of  the 
line  has  made  a  big  mark  in  the  heavy 
stocks  there,  while  in  Canada  also  the  can- 
ners  will  want  quite  a  lot  of  tin.  Buyers 
on  this  side,  therefore,  will  be  sure 
to  force  delivery  of  purchases,  and  if 
some  of  the  Welsh  makers  are  really  over- 
sold to  the  extent  of  10,000  boxes,  for  Sep- 
tember shipment  to  Montreal,  they  will  have 
every  reason  to  regret  that  they  neglected 
their  Canadian  orders.  The  plates  will  have 
to  come  here  after  the  close  of  navigation, 
and  it  is  safe  to  predict  that  the  extra  freight 
will  not  come  out  of  the  pocket  of  the  Cana- 
dian buyer.  Some  makers  are  said  to  be 
two  months  behind  with  their  orders,  which 
means  that  the  tin  will  have  to  pay  winter 
freights — tantamount  to  6d.  per  box  out  of 
the  pockets  of  the  shippers.  Present  stocks 
of  tin  plate  are  small  in  Montreal,  and  some 
buyers  are  beginning  to  get  anxious  about 
their  supplies.  Owing  to  this,  therefore, 
there  is  more  doing  for  future  delivery,  and 
some  round  sales  are  noted  in  this  connec- 
tion, two  transactions,  each  for  3,000  odd 
boxes,  coming  under  our  notice  recently. 


FIRMER  TENDENCY  OF  PIG  IRON. 

Scotch  pig  iron  has  shown  a  somewhat 
firmer  tendency  of  late,  while  some  brands 
of  it  are  held  very  firm.  This  applies  more 
particularly  to  Summerlee  lor  the  higher 
brands,  and  Eglinton  for  the  lower  grades. 
The  scarcity  of  these  two  for  prompt  ship- 
ment is  the  cause  of  the  stiffness,  and  with 
light  stocks  here  it  seems  unlikely  that  there 
will  be  any  cheaper  prices  on  them  this  fall, 
as  no  great  quantity  can  it  is  said  be  had 
before  the  close  of  navigation.  Therefore, 
if  any  is  bought  here  after  that  it  means  a 
material  increase  in  cost  owing  to  higher 
freights.  Advices  state  that  there  is  none  of 
either  of  these  brands  in  yard  in  Scotland, 
while  the  make  is  bought  ahead  for  some 
time  to  come,  so  that  makers  are  fully  oc- 
cupied and  will  not  make  contracts.  In  fact 
there  can  be  no  donbt  now  that  iron  shows  a 
stiffer  tendency  on  the  other  side,  so  that  the 
factors  which  everyoneexpected  would  induce 
lower  values  some  time  ago  have  been  proved 
non-operative.     In    this    case   these  buyers 


can  hardly  benefit  themselves  by  holding  off, 
and  it  will  be  in  order  to  expect  some  im- 
provement in  business  very  shortly.  These 
conditions  have  put  holders  in  Montreal  in 
a  more  independent  humor,  and,  as  we  have 
pointed  out  previously,  stocks  at  that  centre 
are  light,  so  that  they  have  some  reason  for 
being  so.  Anyhow  they  will  not  listen  to 
any  talk  of  concession,  and  Summerlee,  which 
is  a  leading  brand,  is  held  firm  at  $22,  while 
the  great  bulk  of  present  small  stock  is  res- 
tricted to  very  few  hands. 

THE  FAIRS. 

Taken  all  in  all,  this  autumn's  fairs  ought 
to  be  the  best  ever  held  in  one  season  in  this 
country.  And,  judged  by  the  reports  that 
come  from  the  various  points  at  which  they 
are  held,  they  appear  to  be  the  best  the  coun- 
try has  ever  had.  The  reasons  why  they 
ought  to  be  lie  in  the  conditions  by  which 
they  are  favored.  In  the  first  place,  there 
never  was  larger  scope  for  a  selection  of 
exhibits,  and  probably  there  never  was  so 
high  a  general  level  of  excellence  in  the 
natural  products  of  the  country.  Abundance 
and  superiority  offer  exceptional  resources 
for  the  stocking  of  stalls  and  halls  at  the 
fair.  Also  manual  and  mechanical  accom- 
plishment is  making  progress,  and  must 
have  more  trophies  to  show  now  than  it  ever 
had.  However  men  may  differ  about  the 
economy  of  the  present  trade  policy  of  the 
country,  they  must  agree  in  crediting  to  vt  a 
very  great  development  in  the  skill  of  many 
classes  of  artisans.  Our  own  manufactured 
products  are  an  improved  feature  every  year 
at  the  fairs  held  throughout  the  country. 

But  the  condition  that  brings  crowds  out 
to  look  at  the  fine  exhibits  is  the  glorious 
weather  that  has  ruled  steadily  since  the 
opening  of  September.  Fine,  bright  sunny 
days,  with  an  average  temperature  that 
would  seem  more  seasonable  in  July,  have 
been  very  plentiful,  and  hardly  a  board  of 
directors  could  be  unfortunate  in  their  choice 
of  a  fair  day  this  year.  Perhaps  no  one  now 
alive  ever  saw  the  trees  so  fresh-looking  on 
the  first  of  October.  There  was  nothing  to 
prevent  their  looking  fresh.  They  had  little 
wear  and  tear  in  the  way  of  storms  or  frost 
to  bleach  or  strip  off  their  leaves.  There 
was  enough  moisture  in  the  form  of  heavy 
dews  to  keep  their  foliage  refreshed.  We 
are  having  a  grand  autumn,  we  have  had  a 
full  harvest,  and  our  fairs  are  a  great  suc- 
cess as  a  consequence. 

It  is  desirable  that  they  should  be  a  suc- 
cess in  the  two  respects  of  attractive  exhibits 
and  large  crowds,  that  they  may  be  a  suc- 
cess as  promoters  of  business.  The  fall  fairs 
are  looked  to  to  give  a  start  to  the  mass  of 
farm  produce  held  in  first  hands.  They  are 
meeting  places  between  representatives  of 
supply  and  demand.  They  were  inst'tuted 
for  a  market  purpose,  and  directly  or  indir- 
ectly they  serve  the  purpose  contemplated 
in  their  origin.  If  they  do  not  incite  to  many 
transactions  between  buyer  and  seller  on  the 


spot,  they  at  all  events  advertise  what  is  on 
the  market.  Also,  among  the  number  of 
strangers  who  visit  them  or  who  read  good 
reports  of  them,  the  fairs  are  an  influence  to 
attract  populationandcapital  to  the  country. 
They  are  an  economic  influence,  and  the 
best  weather  is  not  too  good  for  them. 


NOTES  TAKEN  ON  THE  ROAD. 

y  W.  J.  Bennett,  Gananoque,  says  his  trade 
in  paints  this  season  has  been  very  heavy. 

E.  H.  Ellis,  Gananoque,  has  done  a  very 
large  business  in  tin  work,  roofing,  etc.,  this 
summer,  owing  to  the  large  building  opera- 
tions going  on  in  that  town.  He  does  not 
look  for  any  cessation  before  snow  flies. 

Mr.  G.  A.  Richards  is  one  of  Guelph's 
prosperous  hardware  merchants.  Speaking 
of  the  trade  in  binder  twine,  he  says  it  has 
been  very  unsatisfactory,  and  he  does  not 
think  the  retail  trade  have  made  any  money 
handling  it  this  year.  He  knows  he  has 
not,  but  his  trade  in  hardware  has  been 
good. 

The  Guelph  Carriage  Top  Co.  have  re- 
duced their  working  force  about  one-half 
this  month,  it  being  their  dull  season.  By 
the  first  of  January  they  will  be  in  full  swing 
again.  Their  North-west  trade  has  been 
heavy  this  year,  and  like  all  manufacturers 
who  have  sent  goods  there,  they  look  for 
such  a  general  "cleaning  up  "  of  paper  this 
fall  as  will  make  prospects  bright  for  the 
coming  year. 

G.  M.  Bond  &  Co.,  Guelph,  are  no  doubt 
one  of  the  largest  and  wealthiest  hardware 
concerns  outside  of  our  large  cities.  In  con- 
versation with  Mr.  G.  M.  Bond  a  few  days 
^ago,  he  expressed  himself  entirely  at  vari- 
ance with  the  Globe  and  Mail  on  the  blue 
ruin  cry  for  Canada.  He  thinks  the  trade 
question  will  be  solved  by  the  present  ad- 
ministration, and  that  an  era  of  prosperity 
for  Canada  has  come  to  stay. 

Hume  &  Co.,  Gait,  are  well  pleased  with 
Hardware.  Mr.  Hume  is  a  great  reader, 
and  never  neglects  to  take  any  publication 
that  he  can  receive  benefit  from,  but  as  he 
puts  it,  he  must  be  the  judge  after  a  trial.  It 
is  such  men,  grown  gray  in  business,that  put 
to  shame  many  young  men  nowadays,  who 
say  they  do  not  have  time  to  read.  The 
latter  class  of  men  not  only  lose  the  oppor- 
tunity for  learning  but  they  economise  the 
truth  when  they  say  that  they  have  not  the 
time  to  improve  themselves. 

The  McKinno.i  Dash  Co.,  Buffalo  and  St. 
Catharines,  will  add  hardware  specialties  to 
their  St.  Catharines  branch  at  the  beginning 
x  of  the  new  year.  They  have  made  large  ad- 
ditions to  their  works  there,  and  with  the 
splendid  power  priviledges  they  have  they 
are  bound  to  succeed  in  anything  they  un- 
dertake. 


Credit  is  often  too  cheap  and  overbuying  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 


HARDWARE. 


a 


FALL  ACCOUNTS. 

In  this  month  the  country  merchant  usu- 
ally makes  out  the  accounts  of  his  credit  cus- 
tomers. When  the  debtors  are  numerous  and 
the  accounts  lengthened  out  by  a  great  many 
small  items,  the  task  is  no  easv  one.  Where 
the  trader  is  short-handed  and  has  to  make 
up  his  books  by  the  light  of  the  lamp,  the  dif- 
ficulty of  getting  all  the  statements  made 
out  is  sometimes  very  great.  Stock-taking 
is  not  a  more  dreaded  process.  The  making 
out  of  accounts  is  itself  a  species  of  stock- 
taking :  the  list  of  accounts  rendered  being 
an  inventory  of  the  whereabouts  and  the 
various  amounts  of  the  portion  of  the  tra- 
der's capital  that  is  held  on  a  credit-tenure 
by  his  customers.  There  ought  to  be  some 
satisfaction  in  the  drudgery  this  year.  The 
statements  will  be  more  likely  to  be  followed 
by  early  and  full  payments  than  those  of 
many  past  years.  Taken  from  one  end  of 
Canada  to  the  other,  the  crops  are  probably 
as  good  as  were  ever  raised  in  the  country. 
The  basis  of  sufficient  means,  therefore,  to 
pay  the  accounts  of  the  country  merchants 
is  not  wanting,  though  the  conversion  of  pro- 
ducts into  money  may  not  be  generally  ne- 
gotiated as  soon  as  desirable. 

A  good  big  sheaf  of  country  store  accounts 
is  undoubtedly  valuable   property  this  year, 
and  in  a  farming  section  ought  to  represent 
ioo  cents  on  the  dollar.     But  there  are  other 
claims  on  the  crop.     A  large  amount  has  to 
go  for  interest  on  mortgages,  to  pay  for  build- 
ings, farm  implements,  etc.  There  are  many 
other  creditors  besides  the  country  merchant 
waiting  for  the  first  movement  of  the  grain 
crop,  in  order  to  change  notes  or  accounts 
against  farmers  into  cash.     The  merchant 
ought  to  be  in  ahead  of  everybody  else.    He 
should  not  be  put  off  until  the   whole  crop 
has  been  marketed  and  the  proceeds  trans- 
ferred to  the  hands  of  implement  men,  note- 
shavers,  etc.     Accounts   ought  therefore  to 
be  made  out  and  delivered,  with  the  modest 
request  that  payment  shall  be  made  in  a  few 
days      It  will  not  do  to  wait  till  the  farmer 
asks  for  his   account.     Some  traders   have 
rather  a  slipshod  habit  of  letting  their  books 
go  to  seed,  as  it  were,  simply  charging  for 
what  is  bought  for  future  payment,  and  cre- 
diting what  is  given  on  account,  never  hav- 
ing clear  ideas  as  to  how  this  or  that  custo- 
mer stands.  Of  course  they  lose  money.  The 
rule  of  making  out  statements   of  all,  even 
the  most  petty,  accounts  on  the  books,  ought 
to  be  rigidly  followed   at  this  time  of  year. 
When  the  customer  gets  his  bill  he  should 
also  be  led  to  realize  that  prompt   payment 
is  the  thing  expected  and   desired.     Scores 
of  people  receive  their  accounts  without  tak- 
ing to   themselves  the    hint  that    they  are 
wanted  to  come  down  with  the   ready  cash 
for  the  balance   due.     They  frequently  feel 
that  the   trader   would  not  insult  them  by 
sending  them  a  dun,  but  as  he   has  a  rule  of 
making  out  accounts  at  this  time  of  year,  he 
simply  hands  them  theirs  in  a  formals  ort  of 


way.  Then  the  matter  is  let  go.  The  trader 
can  get  credit,  and  can  afford  to  give  some. 
They  are  good  for  the  amount  any  time,  and 
it's  all  right.  There  are  plenty  of  people  who 
could  pay  their  accounts  almost  at  sight, 
who  are  an  unreasonably  long  time  paying 
them,  simply  because  they  have  this  easy 
way  of  looking  at  their  indebtedness.  It 
might  awaken  some  conscience  in  them  if 
they  knew  how  exact  the  grocer's  creditors 
are.  The  suggestion  of  early  payment  ought 
to  be  the  postscript  in  every  account. 

A  class  of  account  more  difficult  to  collect 
than  the  farmers'  is  that  of  the  workmen, 
mechanics  and  small  tradesmen  of  the  ham- 
lets and  villages  in  which  country  stores 
stand.  Many  of  these  are  supposed  to  have 
something  due  them  from  the  farmers  at 
this  time  of  year,  and  so  ou^ht  to  be  served 
with  statements  now.  Their  accounts  are 
supposed  to  De  kept  within  narrower  limits 
than  the  farmers',as  their  means  of  livelihood 
are  generally  taken  up  concurrently  with 
consumption,  so  that  there  is  less  to  look  for 
from  them  in  the  fall.  Such  accounts  ought 
at  no  time  to  represent  any  great  amount  of 
money. 

To  some  customers  the  merchant  hands 
his  statement  of  indebtedness  with  almost  as 
much  fear  and  trembling  as  the  tailor  experi- 
ences when  he  comes  to  try  the  finished  coat 
on  his  most  mulish  customer.  The  trader 
knows  beforehand  that  the  debtor  or  the 
debtor's  wife  will  vehemently  declare  there 
are  things  in  that  bill  which  were  never  re- 
ceived, or  which,  received,  were  paid  for  at 
the  time.  There  are  no  means'  of  proving 
the  truth  of  the  statement  of  account  save  by 
the  merchant's  books,  and  the  books,  the 
protesting  debtor  will  affirm,  have  been 
stuffed  with  entries  here  and  there  that  there 
was  no  corresponding  business  for.  And  let 
one  protesting  debtor  whisper  his  suspicions 
to  some  other  debtor,  and  there  will  soon  be 
other  protesters.  This  is  one  of  the  vexa- 
tions of  the  credit  system.  The  merchant 
carries  the  farmer  all  year,  gets  no  thanks  at 
the  time,  and  gets  abuse  very  often  when  the 
account  comes  to  be  settled.  Pass-books  or 
coupons  ought  to  be  used  in  every  store 
where  a  credit  trade  is  done.  They  keep  the 
debtor  reminded  as  to  how  fast  his  account 
is  growing,  and  they  furnish  a  check  not 
only  upon  the  entries  in  the  merchant's 
books,  but  also  on  the  reckless  declarations 
that  this  or  that  particular  item  is  wrong. 


GOODS  ON  "APPRO." 

In  view  of  the  extent  to  which  this  prac- 
tice is  carried  on  in  some  branches  of  the 
trade  it  is  probable  that  the  system  and  its 
practical  results  ought  to  be  more  fully  con- 
sidered than  they  have  been  hitherto.  The 
plan  is  not  one  which  is  generally  adopted 
in  all  departments  of  the  ironmongery  busi- 
ness, fortunately,  but  it  is  extensively  prac- 
tised in  certain  branches,  and  it  is  pretty 
generally  held  that  it  carries  with  it  more 
or  less  mischievous  consequences.  The 
system  seems  to  be  generally  favored  in  the 


jewellery  and  some  other  industries,  and  it 
is  probable  that,  so  far  as  ironmongers  are 
concerned,  the  custom  has  been  most  largely 
observed  in  connection  with  a  branch,  which 
may  be  deemed  a  near  connection  of  jewel- 
lery.     In  other  branches    of    business,    we 
are  aware,  the  same  plan  is  in  use,  but  for 
the  most  part  it  may  be  said  to  affect  only 
such  departments    as  are   of  some  bulk  in 
relation  to    a    good    ironmongery   business. 
Those  who  favor  the  idea,  and  some  even 
who  have  adopted  it,   hold  that  the  system 
is  one  which  offers   many  advantages  to  the 
retailer.      They    urge    that    it   enables   the 
man  whose  capital  is  small  to  make  a  brave 
show  of  goods.     It  fills  his  window  for  him 
with  more  or  less  attractive  goods,  and  as 
the  articles  thus  advertise  themselves,  the 
idea  is  that  it  leads  to   much  more  business 
than  could  be  obtained  in  any  other  way  by 
the  same  trader.     For  the  manufacturer  the 
advantages  claimed  are  that  by  this  method 
of    procedure    he    virtually    obtains    show- 
rooms in  various   parts  of  the  country,  the 
rent,  rates,  and  taxes  of  such  show-rooms 
being   paid    by    the    shopkeeper    and    not 
by     the     manufacturer,      in     addition     to 
which    the     shopkeeper     takes     the     risks 
of    fire,    damage,    and   deterioration    upon 
his    own     shoulders.       According     to    this 
presentment  of  the  case,  which  does  not  pre- 
tend to  be  other   than   brief  and  cursory,  it 
would  appear  to  follow  that  in  return  for  pe- 
culiar terms  of  credit,  and  the  privilege  of 
showing  a  large  amount  of  stock  which  does 
not  belong  to   him,    the  ironmonger   incurs 
some  rather  serious  liabilities  and  runs  some 
awkward  risks.     Whether  he  is  warranted  in 
taking  these  burdens  upon  his  shoulders  we 
do  not  profess  to  be  able  to  say.  Quite  apart 
from  the  system  adopted  by  any  particular 
firm  or  firms   (it  being,    we  hope,   quite  un- 
necessary to  observe  that  we  do  not  in  any 
sense  allude  to  isolated  or  private  transac- 
tions, but  to  the  "appro"  system  as  a  whole) 
we  are  disposed  to  think  that  there  are  grave 
objections  to  the  practice,  not  only  by  those 
who  have  adopted  it,  but  also  on  the  part  of 
those  who  are  outside  of,  but  affected  by,  it. 
As  a   mere  phrase,    "sale  or  return"  may 
sound  well.     In  a  few  instances,  which  will 
readily  suggest    themselves  to  most  of  our 
readers,  it  may  be  just  and  even    necessary; 
but  when  applied    to  what    should  be  plain 
every-day   transactions,  it  appears  to  us  to 
be  out  of  place,  and    likely  to  lead   to  mis- 
chief, or  even  to  disaster.     As  we  have  seen 
lately  in  the  Cardiff  safe  case,  it  may  lead  to 
serious  complications,    and,   as  in  that  in- 
stance, to  an  expensive  lawsuit.     It  must  be 
awkward    for  the    manufacturer,    who    can 
hardly  tell  at  any  time  what  his  property  is 
and  in  what  condition    it  may  be;    whilst  to 
the  retailer,  it  is  easy  to  conceive,  it  may  at 
any  moment  become  a  burden  too  heavy  to 
be  borne.  Perhaps  some  of  our  readers  may 
have  views  on  the  subject  which  they  would 
like  to  express  through  our  columns.     If  so, 
we  shall  be  glad  to    hear  from  them. — The 
Ironmonger. 


HARDWARE. 


THE  PATRONS'  OPPOSITION  TO 
COMBINES. 

In  the  following  letter  which  appeared  in 
the  Empire  last  week  Mr.  F.  E.  Tobias, 
Hamilton,  gives  utterance  to  a  few  truths 
that  cannot  be  too  widely  scattered  among 
consumers  and  traders: — 

Sir,— Under  the  heading  of  "London 
News,"  dated  23rd  inst.,  there  appeared  in 
your  columns  recently  a  brief  account  of  a 
meeting  of  the  grand  court  of  the  Patrons  of 
Industry  of  Ontario.  I  would  beg  space  for 
this  letter  in  connection  with  this  institution. 

In  the  first  place  I  would  draw  attention  to 
the  remark  of  President  Kennedy,  who  stat- 
ed that  the  farmers  of  Manitoba  "  were  very 
anxious  for  organization  against  monopolies 
and  combines."  Ye  gods !  I  wonder  whe- 
ther the  majority  of  your  readers  are  aware 
that  this  organization  is  one  of  the  wickedest 
combines  that  exist  ?  Their  very  title  is  a 
satire,  for  the  only  industries  they  would 
patronise  are  their  own  Their  mode  of  pro- 
cedure at  present  is  to  get  some  fool  to  sign 
a  one-sided  agreement  to  supply  them  goods 
at  12  per  cent,  advance  on  invoice  cost,  and 
they  only  agree  to  trade  with  him  on  this 
understanding,  whilst  they  are  not  bound  at 
all.  Now,  in  the  first  place,  and  on  the  face 
of  it,  it  is  absurd  and  unbusinesslike.  For 
what  man  can  invest  his  capital,  pay  freight, 
rent,  taxes,  insurance,  allow  for  shrinkages, 
breakages,  and  make  other  necessary  allow- 
ances, and  get  a  living  at  12  per  cent? 

Would  these  "highly  intelligent"  individu- 
als like  to  sell  their  produce  on  the  same 
basis  ?  If  it  cost  them  75  cents  a  bushel  to 
raise  wheat,  would  they  like  to  sell  it  at  say 
84c.  ?  Why,  they  would  rise  in  rebellion  ! 
If  it  cost  them  8  cents  to  produce  one  pound 
of  butter,  how  would  they  like  to  accept  9 
cents  a  pound  for  it  ?  The  trouble  is  that 
very  few  of  them  know  what  12  per  cent,  ad- 
vance means.  Some  of  them  do,  but  the 
majority  do  not. 

Why,  sir,  the  farmers  belonging  to  this 
monstrously  unjust  society  in  the  county  of 
Monck  have  openly  declared  that  they  would 
crush  out  the  merchants  of  Dunnville  !  And 
in  Haldimand  one  of  them  the  other  day 
said  they  were  going  to  "  do  away  with  the 
commercial  traveller  and  his  top  buggy  and 
make  them  work  as  they  (the  farmers)  did." 
As  a  traveller,  let  me  tell  that  man  that  we 
work  every  bit  as  hard  as  they  do,  and  put 
in  from  three  to  six  hours  a  day  more  than 
they.  So  short-sighted  are  these  "anti- 
combine"  patrons  that  they  cannot  see  that 
by  endeavoring  to  kill  off  e\ eryone's  business 
but  their  own,  they  will,  if  successful  (which 
is  doubtful),  kill  themselves  ;  for,  if  everyone 
is  to  be  a  producer,  who  will  consume  the 
surplus  produced,  and,  if  no  surplus  be  pro- 
duced, how  can  a  community  thrive? 

The  fact  is  the  farmer  has  been  spoiled 
and  petted  by  the  merchant  until  the  former 
has  become  "  too  big  for  his  boots,"  and  the 
latter  is  perfectly  frightened  to  take  a  firm 


stand  when  necessity  should  compel  him  to 
do  so.  Too  much  and  too  long  credit  have 
been  the  leading  factors  in  this,  and  new 
countries  opening  up  in  the  west  have  had  a 
tendency  to  reduce  prices  in  older  settled 
parts.  Had  the  men  in  the  latter  parts 
managed  their  affairs  to  suit  the  times,  all 
might  have  been  well ;  but  instead  of  cur- 
tailing expenditure,  they  went  on  and  on, 
buying  superfluous  machinery,  etc.,  till  they 
got  head  over  heels  in  debt,  and  when,  now, 
they  recognize  the  necessity  of  economy, 
they  expect  the  merchant  who  has  trusted 
them,  and  fed  and  clothed  them,  to  do  the 
economizing  for  them.  Gratitude  they  do 
not  recognize,  but  they  will  turn  and  sting 
the  hand  that  helped  them  !  Truly  has  it 
been  said  that  "  Man's  inhumanity  to  man 
makes  countless  thousands  mourn."  Whilst 
there  are  many  good,  honest  and  capable 
farmers,  there  are  many  more  who  are  the 
opposite,  and  they  are  to  be  found  most  pro- 
minently in  such  associations  as  the  P.  O.  I. 
Not  capable  of  managing  their  own  affairs 
successfully,  they  attempt  to  regulate  the 
affairs  of  others. 

To  the  merchants  I  would  say,  stand  firm; 
do  not  be  bullied  or  "bluffed"  into  any  such 
undertaking  as  they  expect  of  you,  and  the 
natural  end  of  this  association  will  come  as 
surely  as  the  end  of  the  Grangers  came  in 
disaster  and  death  to  the  institution.  Apolo- 
gising for  the  length  of  this  communication, 
I  remain  yours,  etc., 

F.  E.  Tobias. 


SURPLUS  STOCKS  OF  TIN  PLATE. 

There  have  been  so  many  conflicting  re- 
ports as  to  the  amount  of  tin  plate  in  stock 
in  the  United  States,  that  one  of  the  largest 
handlers  of  the  article  in  the  West,  the  Ex- 
celsior Manufacturing  Company,  St.  Louis, 
instructed  their  New  York  brokers  to  make 
a  searching  inquiry,  and  advise  them  of  the 
actual  condition  of  the  tin  plate  supply,  as 
near  as  could  be  ascertained.  This  inquiry 
was  made  September  10th,  last,  and  the  reply 
came  within  a  week.  One  of  the  leading  tin 
plate  and  metal  brokerage  firms  of  New 
York  wrote  as  follows  : 

"  Of  course  the  entire  future  of  the  tin 
plate  market  hinges  on  what  the  surplus 
stocks  are  here,  and  ever  since  July  1st,  when 
the  new  tariff  went  into  effect,  we  have 
covered  this  point.  There  is  nothing  to  add 
since  our  circular  of  July  14th,  a  copy  of 
which  we  herewith  transmit  you.  The  figures 
contained  therein  are  not  a  matter  of  opinion, 
but  are  actual  facts,  the  same  as  the  con- 
sumption of  the  country  is  an  actual  fact. 
We  think  that  the  stock  of  charcoal  ternes 
is  larger,  in  proportion,  than  any  other  kind 
of  tin  plate.  Our  impression  is  that  the 
stocks  of  charcoal  ternes  may  be  sufficient 
to  carry  us  for  three  months,  but  certainly 
for  no  longer,  and  if  we  had  an  average 
trade  we  could  supply  but  two  months' 
stock.     It    would    be    interesting    to   know 


who  it  is  reports  that  there  is  a  year's  stock 
in  the  country.  We  presume  it  is  the  daily 
newspapers,  for  it  certainly  cannot  be  any- 
one in  the  trade  who  knows  anything  about 
the  matter." 

The  circular  above  referred  to  states  that 
the  amount  of  surplus  stock  imported  from 
England,  coming  in  under  the  old  duty, 
extending  from  January  1st  to  June  24,  1891, 
amounted  to  4,210,172  boxes.  Shipments 
from  January  1st  to  July  1st,  1890,  were  2,- 
233,514  boxes.  Shipments  from  January  1st 
to  July  1st,  1891,  were  3,010,064  boxes.  From 
this  statement  it  will  be  seen  that  shipments 
this  year  showed  an  increase  of  1,976,658 
boxes  over  1890,  and  an  increase  of  1,200,- 
000  boxes  over  1889,  but  this  is  a  misleading 
statement,  as  in  1890  our  imports  were 
smaller  in  first  six  months  and  made  up  with 
a  larger  amount  of  imports  in  the  last  six, 
while  in  1889  they  were  very  large  in  the  first 
six  months,  and  averaged  up  very  small  the 
last  six  months.  Therefore,  the  only  fair 
comparison  is  to  take  the  average  for  each 
of  these  years.  That  average,  the  circular 
continues,  is  as  follows  :  Average  shipments 
for  1890  were  440,940  boxes  per  month,  and 
the  average  for  1889  were  470,680  boxes  per 
month.  Our  average  shipments  for  1891 
were  701,528  boxes  per  month,  or  320,848 
boxes  per  month  in  excess  of  1889,  and  260,- 
588  boxes  per  month  in  excess  of  1890.  In 
other  words,  385,088  average  total  excess 
imports  over  1889,  and  1,563,528  average 
total  excess  imports  over  1890,  for  the  six 
months.  Taking  the  consumption  of  this 
country  for  the  present  year  as  being  the 
same  as  1889  and  1890,  it  shows  that  our 
surplus  imports  are  equal  to  three  months' 
consumption.  "  We  have  gone  through  this 
point  fully, "  the  circular  proceeds,  "  for  the 
reason  that  there  is  a  widespread  opinion 
that  there  is  an  enormous  surplus  stock  of 
tin  plate  in  this  country,  while  the  surplus 
stock  is  apparently  equal  to  three  months' 
consumption.  It  is,  in  reality,  decidedly  less, 
as  it  consists  of  all  kinds  of  stock,  the  ac- 
cumulation of  years  in  England,  which  has 
been  transferred  to  America  to  be  carried 
here  in  stock  as  long  as  it  has  been  accumu- 
lating in  England.  The  stock  contains  a 
large  proportion  of  sizes  and  grades  for  which 
there  is  a  limited  demand,  and  we  feel  con- 
fident we  are  safe  in  estimating  that  fully 
one  quarter  of  our  surplus  stock  consists  of 
these  kind  of  plates,  which  are,  for  the  pre- 
sent, useless,  for  the  want  of  a  general  de- 
mand. Also,  in  our  opinion,  a  scarcity  exists 
in  a  great  many  leading  sizes  and  grades 
that  are  also  used  in  large  quantities  by  con- 
sumers, and  this  will  be  fully  demonstrated 
in  the  near  future.  We  predict  that  there 
will  be  an  immediate  and  gradual  importa- 
tion of  tin  plate  in  spite  of  the  McKinely 
duty,  and  it  would  be  scarcely  rational  to 
expect  American  manufacturers  to  supply 
the  demand  in  the  very  infancy  of  the  new 
industry. " 

These  are  facts  that  should  set  at  rest  wild 
scatements  as  to  the  condition  of  the  tin 
plate  supply  in  the  United  States.  The 
figures  are  based  upon  inquiries  made  by  one 
of  the  best  posted  brokerage  firms  in  the 
country,  and  can  be  safely  relied  upon  as 
giving  a  nearly  accurate  statement  of  the 
surplus  visible  supply  of  tin  plate,  that  can 
be  depended  upon. — Stove  and  Hardware 
Reporter. 


HARDWARE. 
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DEAD  SHOT  F.G. 


GUNPOWDER.      "  American  Dead  Shot." 


Toronto. 
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DEAD  SHOT  F.F.G. 

TRY   IT. 


STEEL  VS.  IRON. 

It  is  the  general  impression  in  trade  circles 
that  the  quality  of  the  manufactured  iron 
now  made  is  improving.  Consumers  are 
more  exacting  in  their  requirements,  the 
practice  of  testing  has  grown  quite  general, 
and  greater  intelligence  now  prevails  among 
all  classes  of  manufacturers.  More  atten- 
tion is  paid  to  the  scientific  features  of  the 
business.  Chemical  formulas  are  no  longer 
regarded  with  contempt.  Raw  materials  are 
purchased  with  some  discrimination,  the 
effects  of  different  fuels  are  carefully  noted, 
and  rule-of-thumb  has  toagreat  extent  given 
way  to  the  application  of  exact  knowledge. 
The  gradual  disappearance  of  old  iron  rails 
from  rolling  mill  stock  piles  is  also  a  matter 
of  no  small  consideration  in  this  question. 
As  long  as  they  were  plentiful  and  cheap 
there  was  a  constant  temptation  to  use  them, 
as  their  conversion  into  other  forms  of  iron 
was  so  easy  and  comparatively  so  inexpen- 
sive. The  passing  away  of  the  old  rail  era 
together  with  'he  growth  of  scientific  know- 
ledge relative  to  iron  making,  could  not  fail 
to  effect  a  marked  improvement. 

This  improvement  has  been  especially  no- 
ticeable in  the  manufacture  of  bar  iron  in  the 
West.  For  example,  common  bar  iron  of 
western  make  is  no  longer  the  despised  ar- 
ticle that  it  was  but  a  few  years  since.  At 
that  time  a  storm  of  indignation  was  evoked 
when  the  charge  was  made  that  a  Chicago 
fire-escape  manufacturer  was  using  common 
bar  iron  in  building  structures  upon  whose 
strength  many  lives  might  depend.  The 
common  bar  iron  now  made  easily  meets  the 
requirements  of  agricultural  implement 
manufacturers  and  has  further  been  known 
to  endure  the  exacting  tests  of  the  most  rigid 
railroad  inspectors. 

Notwithstanding  this  array  of  argument, 
apparently  proving  that  the  quality  of  the 
iron  now  made  is  better  than  ever,  it  is  the 
opinion  of  experts  that  the  limit  of  improve- 


ment has  been  reached,  unless  consumers 
are  willing  to  pay  greatly  enhanced  prices. 
Further  improvement  in  quality  is  to  be 
gained  by  reworking,  thus  making  the  pro- 
duct more  homogeneus,  but  decidedly  more 
expensive.  In  this  event,  however,  the  con- 
sumer naturally  turns  to  steel,  which  will 
meet  his  requirements  at  a  less  price.  The 
quality  of  steel  is  said  to  be  steadily  improv- 
ing, and,  unlike  iron,  it  has  a  free  field  which 
it  will  enjoy  until  some  other  metal  or  alloy 
is  found  possessing  greater  merits  and  is 
available  at  a  reasonable  price.  The  im- 
provement in  the  quality  of  the  steel  made 
in  the  past  five  years  is  very  remarkable. 
No  longer  are  complaints  made  of  the  mys- 
terious cracking  of  steel  plates,  but  steam 
boilers  are  now  almost  universally  made  ot 
steel,  and  iron  ships  have  completely  given 
way  to  steel  ones.  The  manufacture  of  re- 
liable steel  plates  is  no  longer  confined  to 
one  or  two  works  in  this  country,  in  which 
the  process  almost  seemed  to  be  a  trade 
secret,  but  there  are  upward  of  a  dozen  of 
them,  all  ready  tu  meet  the  most  severe 
specifications,  which  would  be  impossible  of 
execution  in  iron  except  at  very  much  higher 
cost. 

In  other  branches  of  the  steel  trade  the 
number  of  manufacturers  is  constantly  in- 
creasing and  the  excellence  of  their  product 
is  a  matter  of  wide  comment.  Who  can 
make  good  thin  steel  sheets  ?  was  once  a 
live  question,  but  it  has  now  almost  changed 
into,  whocannotmake  good  thin  steel  sheets? 
In  heavy  forgings  iron  and  steel  have  for 
some  time  been  struggling  for  the  mastery, 
and  each  has  its  advocates.  The  iron  manu- 
facturers say  that  thev  find  the  quality  of  the 
scrap  now  in  the  market  so  irregular  that 
they  can  no  longer  depend  upon  it  and  they 
will  only  guarantee  their  work  when  made 
from  reworked  muck  bar,  which  is  neces- 
sarily expensive,  and  the  result  is  that  they 
are  themselves  turning  to  the  use  of  steel. 
In  fact,  the  inference  seems  to  be  unavoid- 
able that  steel  is  making  greater  headway 
than  ever  in  all  branvhes  of  trade  in  which 
reliability  and  excellence  of  quality  are 
sought, — lion  Age, 


A  FUGITIVE  FROM  HIS  CREDITORS 

A  prominent  wholesale  iron  and  steel  mer- 
chant, Mr.  Jean  Le  Tourneux,  of  259  St. 
Paul  street,  Montreal,  is  missing,  and  some 
of  his  creditors  are  looking  for  him.  He  has 
been  missing  for  nearly  a  fortnight,  but  the 
fact  was  not  known  until  the  1st  inst.  Then 
it  was  discovered  that  he  had  left  the  city, 
leaving  his  wife  and  three  children  behind. 
The  discovery  was  brought  about  by  a  note 
of  his,  endorsed  by  a  member  of  the  firm  of 
Le  Tourneux,  Fils  &  Co.,  going  to  protest. 
It  is  supposed  that  Le  Tourneux  has  gone 
to  Louisiana,  and  it  is  also  thought  that  he 
may  go  over  to  France.  Le  Tourneux  left 
here  for  France  some  twelve  years  ago  and 
returned  in  1886.  He  started  in  business  by 
purchasing  the  bankrupt  stock  of  F.  X. 
Gougeon  from  his  father,  who  is  at  the  head 
of  the  firm  of  Le  Tourneux,  Fils  &  Co., 
(limited)  at  100  cents  on  the  dollar.  Le 
Tourneux  had  very  little  money  when  he 
started,  and  his  business  losses  are  said  to 
have  amounted  to  $20,000  in  the  last  five 
years.  His  father  has  guaranteed  the  full 
amount  of  his  line  of  discount  in  the  Banque 
du  Peuple,  which  amounts  to  $20,000,  but  it 
is  understood  that  this  paper  is  perfectly 
good.  Liabilities,  direct  and  indirect,  are  in 
the  neighborhood  of  $so,ooo,  while  the  assets 
will  not  amount  to  over  half  that  amount. 
Le  Tourneux,  Fils  &  Co.  are  direct  creditors 
to  the  extent  of  $7,000.  Two  years  ago  it 
was  decided  that  Le  Tourneux  should  liqui- 
date his  business,  but  this  was  not  acted 
upon.  The  creditors  are  now  taking  stock. 
Judge  De  Lonmier  has  called  a  meeting  of 
the  creditors  for  the  10  inst.,  in  compliance 
with  the  petition  of  C.  H.  Le  Tourneux  & 
Co. 


HARDWARE. 


BANNERMAN'S  PATENT  PHENYLE. 

We  have  examined  Bannerman's  Patent 
Phenyle  and  feel  satisfied  that  it  has  great 
merits.  It  is  a  well-known  fact  to  the  public 
that  an  article  of  this  kind  is  greatly  needed. 
It  is  a  saving  to  everyone  to  prevent  disease 
if  possible,  and  by  the  use  of  this  disinfectant 
much  trouble  and  money  may  be  saved. 
Every  household  would  be  benefited  by  its 
use,  and  more  especially  all  public  places. 
Although  great  care  may  be  used,  we  know 
that  many  of  them  are  rank,  bad  and  unsafe. 
This  article  comes  well  recommended  by  all 
the  best  people  of  Chicago  and  by  many 
cities  in  the  South,  where  it  has  done  good 
service,  and  it  bears  testimonials  from  their 
various  boards  of  health.  It  is  not  only  a 
disinfectant,  but  it  is  a  germicide  and  deo- 
dorizer. Mr.  Alonzo  W.  Spooner,  of  Port 
Hope,  is  the  sole  proprietor  and  manufac- 
turer for  Canada,  and  we  wish  hiin  every 
success.  This  article  will  be  handled  by  the 
hardware  and  general  stores,  same  as  Paris 
green,  etc. 


CASH   AS   AN   AVAILABLE  ASSET. 

Promises    to    pay    are    sometimes   good. 
Cash  in  hand  is  always  reliable.     Book  ac- 
counts, no  matter  how  good  they  may  be, 
will  not  pay  a  bill  or  take  up  a  note  when  it 
falls    due.       Having    too     many    accounts 
"good  as  wheat"  has  ruined  many  a  man, 
for  the   simple    reason   that    he   could   not 
realize  on  them  at  the  time  when  he  needed 
money  the  most.     It  would  seem  impossible 
to  do  business  without  credit ;  but  all  busi- 
ness need   not    necessarily  be    done   on   a 
credit  basis.    Keep  a  supply  of  ready  money 
always  on  hand,  no  matter  what  the  tempta- 
tion may   be  otherwise.     This  is   an  abso- 
lutely safe  rule  for  all  business  men.     Occa- 
sions may  arise,  and  often  do  arise,  when 
cash,  and   cash  only,   will   do   the  talking. 
During  a  stringency  in    the  money  market, 
and  in  times  of  panic,  it  is  the  man  who  has 
the  cash    who   is   master  of  the   situation. 
Instances    are    known    where    millionaires, 
many  times  over,  could  not  raise  money  on 
the  giltest  of  gilt  edge  securities.    The  great 
firm  of  Baring  Bros.,   one  of  the  oldest  and 
wealthiest  banking    firms  in   the  world,  got 
into  trouble   because    they   had    too   many 
"securities"  and  not  enough  cash.     And  so 
it  is   likely   to   happen   with  every  business 
man,  if  he  neglects  this  all-important  matter 
of  readv  money.  Any  man  may  be  a  shrewd 
investor  and  money  maker,  and  yet  a  spend- 
thrift, not  in  the  sense  that  he  throws  his 
money  away,  but  for  the  reason  that  he  has 
it    all    "invested"    when    his   cash  drawer 
should  be   full  of  coin.     It  is   a  bad,   and, 
oftentimes,  a  ruinous  system  of  doing  busi- 
ness, to  have  one's  entire  capital  tied  up  in 
stocks  and  bonds,  or  merchandise  and  book 
accounts.     Never  fail  to  keep  a  good  cash 
balance  in  one  or  more  banks,  when  misfor- 
tune is  much  less  likely  to  overtake  you, — 
Ex, 


PAINT  TRADE  PROSPECTS. 

Paint  is  probably  the  only  actual  neces- 
sity of  modern  civilization  that  is  classed 
among  luxuries,  and  fortunate  it  is  for  the 
manufacturers  and  distributors  of  this  very 
necessary  product  that  every  one  does  not 
look  upon  it  as  something  that  can  be  dis- 
pensed with  until  conditions  and  circum- 
stances make  its  use  easy.  The  conditions 
upon  which  the  use  of  paint  is  too  often  pre- 
dicated, is  an  abundance  of  money  among 
house  owners,  and  time  in  which  to  apply 
the  color.  It  does  not  seem  to  occur  to 
these  people  that  it  is  quite  as  necessary  to 
protect  their  property  with  a  good  coat  of 
paint  as  to  shield  their  own  persons  from  the 
attacks  of  the  elements,  the  majority  of  them 
apparently  believing  that  the  only  use  of 
paint  is  to  make  the  buildings  to  which  it  is 
applied  bright  and  attractive. 

Hence  the  paint  trade  is  one  of  the  first  to 
feel  the  effects  of  a  stringency  in  the  money 
market,  and  one  of  the  last  to  recover  from 
the  effects  of  such  a  contingency.  However, 
there  are  better  times  in  store  for  the  paint 
and  color  manufacturers.  The  conditions 
were  never  more  favorable  for  a  large  con- 
sumption of  paint.  The  farmer,  who  has 
been  putting  off  the  painting  of  his  barn  or 
homestead  from  year  to  year,  because  he 
thought  it  could  wait  until  he  got  better  re- 
turns from  his  crops,  is  now  beginning  to 
consider  the  advisability  of  calling  in  the 
local  painter.  The  farmer  has  had  such 
harvests  as  he  has  not  known  in  years,  and 
he  is  going  to  have  lots  of  money  as  soon  as 
his  crops  are  harvested.  Not  a  little  of  this 
wealth  will  go  to  the  painter.  But  it  is  not 
alone  in  his  direct  use  of  paint  that  the 
farmer  will  benefit  the  paint  trade.  He  will 
have  money  to  spend  in  other  directions, 
which  will  enable  others  to  patronize  the 
paint  dealer,  and  thus  it  will  go  through  the 
various  ramifications  of  trade.  The  paint 
manufacturer  will  have  his  share  of  the 
general  prosperity. 

His  part  of  it  may  not,  and  probably  will 
not,  come  this  year,  but  if  precedent  counts 
for  anything,  next  spring  there  should,  and 
undoubtedly  will,  be  an  era  of  prosperity  in 
the  paint  trade  such  as  has  not  been  experi- 
enced in  many  years.  At  present  paint  and 
color  manufacturers  are  suffering  from  over- 
production at  home  and  increased  competi- 
tion from  abroad.  The  revised  tariff  has  not 
been  as  beneficial  to  color  makers  as  it  has 
been  to  some  other  lines  of  trade,  and  the 
narrow  margins  upon  which  the  manufact- 
urers now  have  to  work  in  many  instances, 
makes  the  paint  trade,  under  the  existing 
dull  conditions,  anything  but  profitable  or 
satisfactory.  Therefore  every  one  is  looking 
hopefully  forward  to  the  spring  of  1892, 
when,  if  all  signs  do  not  fail,  they  should  do 
such  a  business  as  will  go  a  long  way  toward 
balancing  the  several  successive  bad  seasons 
the  trade  has  been  called  upon  to  face,— Oil, 
Paint  and  Drug  Reporter, 


A  WELDLESS  STEEL  CHAIN. 

A  few  days  ago   we  published   an  account 
of  an   experimental  demonstration    at    the 
works  of  the   Patent  Weldless   Steel  Chain 
Company  of  the  manufacture  of  the  special- 
ity for  which  the  company  has  been  formed. 
On  that  occasion  the  process,  which  consists 
of  punching   the  chain   out  of  a  steel  bar 
rolled  in   the  shape  of  a  rectangular  cross, 
was  successfully  demonstrated  up  to  the  last 
operation,  that  of  separating   the  links  from 
each  other  at  the  bosses.     The  method  then 
adopted  for  this  was  torsion,  and  the  chains 
operated  upon   broke.     The  inventor  of  the 
process  had  now  adopted  another  method, 
which  was  demonstrated  yesterday  with  per- 
fect success.  The  rigid  chain  is  run  between 
a  press  which   is  V  shaped  top  and  bottom. 
The  links  while  rigid  are  at  right  angles  each 
to  the  other,  the  press  comes  down  between 
them  in   the   angle  and   squeezes  them  to- 
gether.    Fitting  into    the  angle  the  whole 
force  of  the  pressure  is  thus  concentrated  on 
the  neck  of  metal  which  connects  the  links. 
The  first  pressure  all  but  effects   the  separa- 
tion, and  when  the  links  are  repassed  through 
the  press  and  forced  back  to  their  original 
position,  the   separation  is     completed,  the 
fracture  being  as  clean  as  if  it  had  been  cut 
with  a  punch.     Not  only  is  this  new  method 
a  reliable  one,  but   is  more  speedy,  and  it 
does  away   with  all  danger  of  flawing  the 
links,  a  danger  that  was  more  than  a  possi- 
bility with  the  superseded  process.     Having 
thus  obtained  his  chain  the  inventor  of  the 
process  has  devised  a  very  fine  method  for 
finishing  it.     Without  going  into  details,  it 
may  be  stated  that  by   pressure  each  link  is 
moulded  so  that  the  chain  is  turned  out  as  a 
solid  stud  link  one,  and  the  bosses  are  thick- 
ened considerably  to  make  the  life  of  the 
chain  longer.     The  advantages  of  a  chain  ot 
this  description  need   not  be   dilated  upon; 
those   who  use  chains   will  perceive   them. 
There  is,  first,  the  weldless  link  of  steel,  then 
the  solid  stud — an  integral  part  of  the  link — 
also  the  thickened    wearing  parts   and  the 
perfect  shape,  every  link  being  fashioned  to 
gauge.     The  officials  claim   that  a  half-inch 
chain  made  in  this  way  has  a   higher  break- 
ing strain  than  an  open  link  inch  cable,  and 
weight  for  weight,   a  weldless  steel  cable  is 
something  above  30  per  cent,  stronger  than 
the  best  stud  link  welded  cable.     The  prac 
ticability    of  M.    Rougier's    patent    having 
been    thus  successfully  demonstrated    with 
the  experimental   machinery  at   the  works, 
the    company    now     will    proceed    to    lay 
down  extensiva    plant    so   as    to  put    their 
chains  on  the  market  as  soon  as  possible. 
The  inventor  has  already  all  his  plans  com- 
pleted, and  the  whole  of  the  processes  through 
which  the  steel  bars  go  will   be  automatic, 
with    two    exceptions,    these  being    that  in 
which  the  links    are  separated  and  that  by 
which   superfluous    metal    is    removed.     In 
each  of  these  the  presses  will  be  fed  by  hand. 
Inthe  Birminghamdistrict,  which  is  so  largely 
engaged  in  the    manufacture    of  chains,  the 
operations  of  the    company    will  be  looked 
forward  to  with  a  commensurate  degree  of 
interest. — Birmingham  Gazette, 


HARDWARE. 


USE  THE 

STAR  *  VENTILATOR 
For  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  •  VENTILATOR. 

MERCHANT  &  CO., 

PHILADELPHIA.  CHICAGO. 

NEW  YORK.  LONDON. 

KANSAS  CITY. 


Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 

NO.  26  WELLINGTON  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 

N.  J.  Phil.ips. 
Edward  Still. 


Do  You  Sell  Paint  ? 

If  you  do,  you  should  have  in  stock, 

CARMINETTE. 

A  color  nenowned 

THE  WORLD  OVER. 

Only  agents  for  this  country, 

WALTER  H.  GOTTINGHAM  &  GO, 

56  St.  Peter  St.   MONTREAL. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


flie  Automatic  Knife  Co.  of  Ontario,  Ltd,, 

GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 


TIE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 

MONTREAL. 


MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  TOE  MARKET. 

WESTERN  REPRESENTATIVE :     H.  D    SIMMONS, 


*2T Our  name  Is  stamped  on  every  pipe.fa 


74  York  St.,  Toronto. 


-THE- 


7? 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


CO^V    TIES 


OPEN   RING,  CLOSED  RING,  AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  you  have  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  luiU-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


The  Patrons  of  Industry  have  opened  out 
three  supply  stores  at  Dunnville. 

Steel  water  pipes  will  be  used  in  Paris  in 
making  an  extension  of  the  present  system. 

The  Gilmour  Company  will  establish  car 
works  in  connection  with  their  business  in 
Trenton. 

Mr.  J.  H.  Randall  is  opening  out  a  new 
stove  andtinware  store  in  N0.27,  King  street, 
near  the  market,  St.  Catherines. 

Another  by-law  providing  for  the  storage 
of  coal  oil  within  the  city  limits  has  been 
passed  and  made  law  in  Hamilton. 

The  members  of  the  Hamilton  branch  of 
the  Commercial  Travellers'  Association  will 
meet  shortly  to  arrange  for  the  annual  ball. 

Mr.  Thomas  Drake,  formerly  a  member  of 
the  firm  Ramsay,  Drake  &  Dods,  paint  and 
oil  merchants,  Montreal  died  at  St.  Cathar- 
ines on  the  29th  ult.  in  his  52d  year. 

Plans  have  been  prepared  for  a  new  ware- 
house on  Wellington  street,  London,  for  the 
McClarey  Manufacturing  Company,  to  be 
62  by  100  feet  and  four  storeys  high. 

M.  Harvey  O'Loane,  of  H.  M.  Green's 
hardware  store,  Ridgetown,  Ont.,  has  secured 
a  lucrative  position  with  a  wholesale  hard- 
ware firm  in  London,  Ont. 

Mr.  David  Edgar,  foreman  of  the  Kings- 
ton foundry,  was  the  victim  of  a  painful  acci- 
dent the  other  day.  A  piece  of  red  hot  iron 
fell  from  the  cupola  and  struck  him  on  the 
left  eye. 

The  St.  Catharines  council  has  passed  a 
bylaw  granting  exemption  from  taxation  for 
ten  years  to  Patterson  &  Corbin,  who  agree 
to  pay  not  less  than  $8,000  annually  for  wages 
during  that  period. 

Woodstock  will  vote  on  a  bonus  of  25,000 
to  Stewart  Bros.,  who  propose  to  establish  a 
stove  manufacturing  industry  there.  The 
probable  annual  expenditure  of  the  firm  will 
be  from  $40,000  to  $50,000. 

Brown,  Smellie  &  Co.,  general  merchants, 
Russell,  Man.,  have  decided  to  enlarge  their 
premises,  their  business  having  increased  to 
such  proportions  ;  their  present  accomoda- 
tion is  no  longer  sufficient. 

It  is  said  that  T.  L.  Snook,  Kingston,  will 
appeal  against  the  decision  given  by  Judge 
Rose  in  the  case  of  Green  vs.  the  Canadian 
collecting  agency.  The  appeal  will  be  heard 
in  the  court  of  Queen's  bench. 

The  Oriental  Traders'  Company  of  Van- 
couver, will  shortly  open  a  warehouse  in 
Toronto,  where  they  alieady  have  an  agent, 
which  will  be  the  distributing  point  for  their 
trade  in  the  eastern  provinces.  They  also 
contemplate  establishing  a  branch  warehouse 
in   Victoria   which  is  deemed  necessary  to 


secure  the  advantages  of  shipping  by  the 
Upton  Steamship  Line  to  and  from  the 
Orient. 

Mr.  A.  A.  Dion,  for  some  time  superinten- 
dent of  the  I.  C.  R.  electric  works,  Moncton, 
N.  B.,  has  accepted  the  position  of  manager 
for  the  electrical  firm  Ahearn  &  Soper, 
Ottawa,  and  secretary  of  the  Ottawa  street 
railway. 

A  New  York  paper  published  photographic 
fac-similes  of  receipted  bills  for  arms  shipped 
by  prominent  firms  in  this  city  to  Balmaceda 
and  the  Congressionalists.  The  firms  named 
were  apparently  willing  to  deal  with  either 
party  alike,  if  there  was  profit  in  the  busi- 
ness. 

Mr.  C.  Killer,  who  was  formerly  engaged  in 
the  hardware  business  at  Emerson  has  gone 
to  Winnipeg  to  carry  on  business  as  repre- 
i  sentative  of  M  &  L.  Samuel,  Benjamin  & 
Co.,  hardware  and  metalmerchants, Toronto. 
His  headquarters  will  beat  room  1  Mclntyre 
block. 

H.  Bedington,  of  Toronto,  representing 
the  Commercial  Travellers'  Association  of 
Canada,  met  representatives  of  the  North- 
west association  in  Winnipeg,  on  Monday 
evening,  and  submitted  a  scheme  for  the 
affiliation  of  the  two  associations,  one  advan- 
tage of  which  to  the  Northwest  men  would 
be  that  they  will  get  three  times  more  in- 
surance than  as  a  separate  body.  After  the 
Toronto  delegate  withdrew  a  private  meet- 
ing was  held,  and  after  a  full  discussion  the 
representatives  decided  to  recommend  the 
acceptance  of  the  offer  at  a  general  meeting 
to  be  held  shortly. 

Letters  patent  have  been  issued,  Incorpor- 
ating William  Christopher  lisle,  of  the  city 
of  New  York,  manufacturer ;  John  Argall,  of 
Three  Rivers,  mining  engineer  ;  William 
Robinson,  gentleman  ;  Arthur  George  Cun- 
ningham, gentleman,  and  Victor  Elvelyn 
Mitchell,  accountant,  of  Montreal,  for  the 
purposes  of  manufacturing  and  dealing  in 
paints  and  colors,  dealing  in  minerals  gene- 
rally and  of  doing  all  such  matters  and 
things  as  may  become  necessary  and  inci- 
dental to  the  attainment  of  the  foregoing 
purposes,  by  the  name  of  "  St.  Maurice  Me- 
tallic Paint  company  "  with  a  capital  stock 
of  $15,000. 

Mr.  Flynn,  master  mechanic,  St.  Thomas, 
has  received  orders  to  build  two  mogul  en- 
gines such  as  are  now  used  on  the  fast  ex- 
press of  the  M.  C.  R.  at  the  locomotive  shops 
here.  The  boilers,  however,  will  be  from 
the  Schenectady  Works,  where  the  moguls 
now  in  use  were  built.  One  of  them  has  al- 
ready arrived.  Five  similar'engines  are  now 
being  built  at  the  companys  works  in  Jack- 
son, Mich.,  and  it  is  intended  to  make  the 
mogul  the  standard  passenger  engine. 
Those  to  be  built  here  will  have  ten  wheels 
and  outside  equalized  driver  brakes  operated 
by  air.  The  drive  wheels  will  be  68  inches 
in  diameter,  the  weight  of  engines  on  the 
drivers  94,000  pounds  and  the  total  weight 


between  180.000  and  200,000  pounds.  The 
building  of  these  engines  will  lead  to  an  in- 
crease of  men  in  the  locomotive  department 
here. 

The  Baker  Gun  &  Forging  Co.,  of  Batavia, 
N.  Y  ,  have  orders  for  their  new  Baker  Gun, 
dated  as  far  back  as  March  last,  that  they 
have  been  unable  to  fill.  Mr.  Mylcrane,  the 
secretary  of  the  company,  says  they  are 
about  to  enlarge  their  premises,  and  that  they 
hope  then  to  push  things  in  Canada  as  well 
as  fill  their  United  States  orders. 

On  Saturday,  September  26th,  the  remains 
of  an  old  lifelong  resident  of  the  township  of 
Adolphustown,  universally  respected,  were 
laid  at  rest.  John  Joseph  Watson  has  been 
a  well-known  character  in  the  Midland  dis- 
trict for  half  a  century.  He  was  born  near 
the  site  of  his  late  residence — which  is  a 
beautiful  edifice  on  the  north  shore  of  the 
Bay  of  Quinte,  with  a  commanding  view  in 
all  directions — in  the  year  1816,  and  was 
consequently  at  the  time  of  his  decease  in 
his  76th  year.  Among  his  classmates  at  the 
school  house  near  by  was  Sir  John  A.  Mac- 
donald.  The  deceased  was  a  successful 
business  man,  and  accumulated  considerable 
of  a  fortune.  He  carried  on  a  mercantile 
business  and  farming  combined.  His  broad 
intelligence  and  genial  manner  led  him  into 
municipal  matters,  and  for  a  number  of  years 
he  represented  the  township  in  the  county 
council.     He  was  warden  of  the  county. 


LOCAL  SMELTERS   HAVE    NOT 
CREATED  A  MARKET. 

The  miners  of  West  Kootenay  are  awake 
to  the  fact  that  the  mere  establishment  of 
local  smelters  does  not  create  a  market  for 
lead  ores,  and  they  are  looking  around  for  a 
means  that  will.  They  are  of  opinion  that 
until  the  Dominion  government  increases  the 
present  duty  on  pig,  bar  and  sheet  lead  from 
$8  to  $12  a  ton  to  a  uniform  duty  of  $30  a 
tor,  the  local  smelter  owners  will  be  unable 
to  either  run  their  plants  continuously  or  at  a 
profit,  and  unless  another  market  than 
Canada  is  opened,  the  output  of  their  mines 
will  be  restricted  to  just  enough  to  supply 
the  home  demand,  which  is  not  large.  The 
market  hoped  for  is  the  United  States;  but 
until  the  Canadian  duty  is  as  high  as  that 
levied  by  the  UnitedStates,thelatter  country 
is  not  likely  to  tavor  any  reciprocal  arrange- 
ment. The  Canadian  Government,  if  it 
would  see  the  mining  industry  of  this  pro- 
vince flourish,  should  raise  the  present  duty 
on  lead  so  as  to  make  it  equal  to  that  levied 
by  the  United  States,  then  its  commission- 
ers to  the  Washington  conference  would  be 
in  a  position  to  talk  reciprocity  on  an  equal 
footing.  Petitions  embodying  these  views 
hove  been  numerously  signed  by  the  miners 
and  mine  owners  of  the  various  camps  in  the 
district  and  forwarded  to  Premier  Abbott, 
with  a  request  that  he  present  them  to  the 
governor  general  for  consideration, — Hot 
Springs  News, 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

OTTIB^IN"     STOTE     DPIZPIE     AT^ZRJlSTISH:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


GrOLID    LIQTJI3D    ZBIROZLSTZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota- 
tions, with  comparisons:  — 


Tin — Spot  — 

Future — 
Copper,  B.E.S 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Cokes 
Pig  Iron — Scotch 

Warrants. 


This  week. 

^91  17s.  6d. 
92  10s.  od. 
56  00s.  od. 
12  7s.  6d. 
23  15s.  od. 
41  00s.  od. 
13s.  3d. 


J     47s.   id. 
N0.3  Middlesboro',    40s.  4>£d. 


Last  week. 
,£91  1  os.  od. 
92  00s.  od. 
56  10s.  od. 
12  7s.  6d. 
23  15s.  od. 
48  oos.  od. 
13s.  3d. 

47s.  6d. 

40s.  9d. 


MONTREAL  MARKETS. 

Montreal,  Oct.  9,  1891. 
The  market  for  heavy  material  has  not 
shown  any  particular  improvement  as  (ar  as 
iron  is  concerned,  but  chemicals,  naval 
stores,  oils,  etc.,  are  somewhat  more  active 
than  a  week  ago.  Values,  generally,  are 
steady  enough,  and  it  does  not  seem  as 
though  buyers  would  benefit  themselves  by 
holding  off  much  longer. 

PIG  IRON. 

There  is  no  change  in  pig,  and  business 
seems  as  far  away  as  ever.  Stocks  here, 
howevei,  are  light,  and  in  spite  of  the  back- 
wardness of  buyers  values,  generally,  are 
fairly  well  maintained.  Last  week  reference 
was  made  to  firmness  on  two  brands.  This 
stiffness  of  Eglinton  and  Summerlee  is  not 
altered,  and  business  has  transpired  in  the 
former  at  $22,  while  the  supply  of  it  is  very 
light.  The  same  can  be  said  of  Eglinton 
for  which  the  ruling  price  is  $20,  and  it  is 
doubtful  if  this  would  be  cut.  Other  brands 
show  no  change.  Carnbroe  remains  at  $19.50, 
and  brands  of  the  same  grade  as  Summer- 
lee are  quoted  at  $21.50. 

BAR  IRON. 

There  is  nothing  particular  to  say  in  re- 
gard to  this,  but  it  is  claimed  that  the  big 
Eastern  Corporation  are  now  prepared  to 
make  matters  interesting  for  their  Western 
competitors,  even  in  their  own  field,  in  which 
connection  there  may  be  some  interesting 
development  shortly.     At  present  the  nomi- 


nal basis  is  $2.00  lor  the  small  jobbing  trade 
doing,  but  it  is  not  unlikely  that  this  would 
be  cut  on  for  a  round  order. 

TIN  PLATES. 
Tin    plates   are  unchanged  from  a   week 
ago,  and  values  are  steady  for  the  time  being 
owing  to  small  supplies  here.     In  fact  some 
peflple  seem  to  doubt  the  likelihood  of  much 
easier  prices  this  fall  for  the  very  good  rea- 
son that  makers  on  the  other  side  are  behind 
with  their  orders  at  present.  We  quote  cokes 
steady  $3.65,  and  charcoal  $4.25. 
TERNE   PLATES 
The  demand  for  terne  plate  is  small,  and 
consequently  there  is  but  little  to  note  in  the 
absence   of   business.     Values    remain   un- 
changed at  $7.75  to  $8.25. 

CANADA    PLATES. 
There  is  nothing  to  say  of  these  that  would 
be  new,  and  matters  remain  practically  as 
they  were  at  the  time  of  our  last   report. 
Some  small  business  is  doing  in  a  jobbing 
way  at  unchanged  prices,  viz  ,  $2.70  to  $2  75. 
COPPER  AND  LEAD. 
There  is  no  change  in  either  copper  lead 
or  tin  while  business  has  been  unimportant. 
We  quote  copper  $5.50  to  $6,  lead  $3.50  to 
$3.25  per  cwt.  and  tin  22  to  23c. 

RUSSIAN  AND  ZINC  SHEETS. 
The  steadiness  in  both  these  lines  is  fully 
maintained  and  we  have  no  change  in  prices 
to  mention  from  those  of  last  week.  Zinc 
has  been  moved  in  a  small  way  at  $6.50,  and 
we  quote  $6  to  $6. 50,  while  Russian  sheets  are 
firm  at  10  1-2  to  lie. 

NAILS. 
The  nail  market  continues  uninteresting 
and  makers  do  not  report  anything  particu- 
lar but  of  course  orders  of  necessity  are  com- 
ing in,  but  are  not  satisfactory  to  all.  We 
report  the  old  nominal  basis  of  $2. 1 5  to  $2.20. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy  "         3.35 

8  dy  to  60  dy  "         3.60 

7  dy  to  60  dy  "         3.90 

6  dy  to  60  dy  "         4,20 

5  dy  to  60  dy  "         4.20 

4  dy  to  60  dy  "         4.50 

3  dy  to  60  dy  "           5.40 

3  dy  fine,                           6.50 

CHEMICALS 

In  most  lines  of  heavy  chemicals  a  firm 
feeling  prevails,  although  there  is  no  change 
in  actual  spot  prices.  Caustic  is  the  only 
exception,  as  buyers  are  influenced  by  the 
declaration  that  the  Leblanc  Union  intend 
reducing  the  price  10s.  per  ton  at  the  end  of 
the  year.  A  fair  volume  of  business  is  doing 
in  other  lines,  while  dyestuffs  remain  as 
before. 


OILS. 

Cod  oil  is  somewhat  firmer  under  a  better 
call,  Halifax  being  quoted  at  35c.  and  New- 
foundland 38c.     Linseed  is  more  active  also, 
and  some  round  lots  of  raw  are  said  to  have 
changed  hands  within   the  week  at  a  slight 
concession.     We  quote  the  old  prices,  how- 
ever, 60  to  63c.  for  raw  and  64  to  65c.  for 
boiled.     Other  descriptions  are  unchanged. 
PAINTS. 
There  is   a   steady   jobbing   demand   for 
paints,  which    are    somewhat    more  active. 
Prices,  however,  remain  easy  owing  to  com- 
petition between  dealers.  We  quote:  Choice 
6to6i-2c,  No.    1   $5.50,   No.   2   $5,   No.  3 
$4.50,  dry  white  6c,  red  ditto  4  i-2c. 
GLASS. 
Glass    is   steady    and    unchanged,    $1.40 
being  about  the  idea. 

NAVAL  STORES. 
Ship  chandlers  report  a  good  fair  trade 
passing,  with  prospects  good  for  a  satisfac- 
tory fall  business.  Turpentine  is  in  light 
supply,  and  the  market  rules  firm  in  spite  of 
the  slow  demand.  We  quote  as  fol- 
lows :— Turpentine,  57  to  58c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  5Xc  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  5  \&  to  7Xc,  and  cotton 
oakum,  10  to  I2>£c.  Cordage  is  steady, 
with  Sisal  at  9^c.  for  7-16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT,  ETC. 
The  demand  from  the  West  continues 
light,  but  there  has  been  a  fair  business  do- 
ing on  local  account  with  the  continued  fine 
weather  we  have  been  having.  Quotations 
are  nominally  unchanged;  $2.15  to  $2.45  per 
cask. 

Firebricks  are  in  fair  demand,  at  $17.50 
to  $23  50  per  thousand. 

PETROLEUM. 

There  is  a  good  demand  for  refined,  but 
no  contracts  of  importance  have  yet 
been  noted.  We  quote: — Canadian,  12c. 
at  Petrolea,  13^0.  in  car  lots  at  Mon- 
treal, and  15c.  for  single  casks.  Ameri- 
can, 2o^c.  in  car  lots,  2i#c.  in  iobrl.  lots, 
2iJ^c.  in  5  brl.  lots,  and  22c.  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23  to   25c.   and  Canadian  nj£c.  to  15c. 


TORONTO  MARKETS. 

Toronto,  Oct.  9,  1891. 
Though  the  first  week  of  October  is  past, 
trade  has  taken  no  very  marked  turn  from 
the  quiet  course  it  ran  in  September.  Busi- 
ness moves  upward  week  by  week,  but  the 
ascent  is  a  very  gentle  one.  More  metals 
have  been  sold  this  week  than  for  some  time, 
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MARKETS—  Canlimud. 

but  still  sales  are  short  of  the  ideas  that 
seemed  to  be  warranted  by  the  autumn  pros- 
pects. Firmer  prices,  with  unmistakable 
tendencies  towards  advance,  have  failed  to 
excite  the  demand  and  produce  one  week's 
rush  either  in  the  metal  or  hardware  mar- 
ket. The  trade  in  hardware  sundries  is 
moderate.  A  little  more  buying  of  winter 
lines,  as  skates,  coal  hods,  shovels,  tongs, 
etc.,  is  reported.  The  main  check  to  trade 
has  not  yet  been  removed;  it  is  the  back- 
wardness of  farmers  to  sell. 

Iron  and  Steel— The  demand  for  pig 
iron  has  yet  but  little  force.  Buyers  continue 
to  hang  back,  though  a  very  large  volume  of 
the  season's  needs  is  yet  unfilled.  Mean- 
while prices  stiffen  and  in  some  British 
brands,  notably  Summerlee  and  Eglinton 
are  virtually  unobtainable.  The  Summerlee 
company  is  oversold,  and  will  not  supply  any 
more  stock  till  the  close  of  navigation. 
Freight  contracts  are  exhausting,  so  that 
purchases  in  brands  now  available  have 
every  prospect  of  being  at  an  advance.  In 
Canadian  iron  little  activity  is  reported,  and 
compared  with  the  business  done  in  Scotch 
irons,  the  trade  in  United  States  brands  of 
pig  is  but  moderate.  Among  the  sales  of 
the  week  are  to  be  reported  175  tons  of  No. 
1  Carnbroe,  200  tons  of  No.  1  Calder,  50 
tens  of  No.  1  Summerlee.  Prices  are  firm  at 
quotations  : 

British — 

No.  1  Calder  $23. 

No.  3  Calder  $22. 

No.lSum'rlee$23. 
American — 

Soft  Southern  $20.50-* 21. 50. 

Scotch  $^2.50-823.50. 

L  O  :kwood  $21-821  50, 

Gloss  $22-$23 

Woodward  $22-823. 
Canadian- 
No.  1  Siemens  $22.50. 
"    2         "         $21.50. 
'■    3         "         821. 

Bar  iron  is  selling  well.  The  low  prices 
quoted  for  some  weeks  show  signs  of  move- 
ment upward,  and  it  is  certain  that  the  pre- 
sent is  a  very  favorable  ti.ne  for  merchants 
and  manufacturers  to  do  what  they  are 
doing,  that  is,  placing  orders.  An  advance 
may  be  looked  for  at  any  moment,  though 
$2.05  is  still  quoted  for  lots  sold  from  stock, 
with  this  quotation  shaded  for  very  large 
quantities.  In  manufactured  iron  and  steel 
generally  the  trade  is  satisfactory. 

Copper—  The  English  market  has  not 
exhibited  the  same  buoyancy  for  some  time 
since  our  last  report,  and  has  now  taken  a 
fall  of  £2  per  ton.  That  has  not  much  effect 
here,  however,  as  the  stock  handled  is 
chiefly  of  United   States   manufacture,  par- 


Xo.  1  Middlesboro  820.75 
No.  3  Middlesboro  ?20.25 
Carnbroe  820.50. 


ticularly  in  ingots,  upon  which,  being  pro- 
ducts of  Canadian  ore,  some  advantage  in 
the  way  of  duty  is  gained.  Prices  here  are 
%c.  lower  this  week,  ingots  quoting  at  14^ 
to  15c,  and  sheets  at  18  to  20c. 

Tin— There  are  full  stocks  of  pig  tin  on 
the  spot,  and  prices  here  compare  favorably 
with  those  of  Montreal  or  New  York.  No 
concessions  are  obtainable  on  small  lots,  but 
inquiries  for  carloads  or  bigger  lots  would 
elicit  a  shade  lower  quotation  than  those 
current— viz.,  23  to  24c.  for  56-lb.  ingots,  23 
to  23j£c.  for  Straits  100-lb.  ingots,  and  24^ 
to  25c.  for  strips. 

Lead — The  lead  market  has  a  firmer  tone 
in  consequence  of  higher  freights  from 
Europe  than  ruled  earlier  in  the  season.  The 
demand  is  but  limited,  with  ample  stocks. 
Prices  are  3%  to  334"c. 

Zinc  and  Spelter — The  comparatively 
high  prices  of  last  weekretain  their  firmness. 
Stocks  are  not  large,  but  they  are  sufficient. 
Sheets  are  b%  to  7c;  spelter  is  $%c.  for  do- 
mestic, and  6c.  for  imported. 

Antimony — Cables  report  an  advance  of 
£4  per  ton.  Higher  prices  are  looked  for, 
but  the  point  quotations  reached  in  summer 
is  not  expected  to  be  got  up  to  this  fall. 
Cookson's  is  14^  to  15c.,  and  other  brands 
are  13^  to  14c. 

Tin  Plates — Makers  are  busy  in  Eng- 
land. Stocks  are  rapidly  diminishing  in  the 
United  States,  and  native  manufacturers  are 
not  in  a  position  to  meet  the  home  demand. 
Hence  imports  into  the  United  States  are 
almost  on  a  par  with  those  of  all  other  years 
except  last  year  and  the  early  part  of  the 
present  year.  Prices  are  firmer  at  quota- 
tions, which  pay  the  usual  percentage  upon 
present  English  figures.  Local  stocks  are 
light  owing  to  lack  of  promptness  in  de- 
livery. Prices  are  :  I  C  coke,  $4  to  $4.25  ; 
I  C  charcoal,  $4.50  to  $4.75  ;  I  X  charcoal, 
$5.50  to  $5.75;  I  X  X  charcoal,  $6.50  to 
$6.75  ;  DC  charcoal,  $4.50. 

Terne  Plates — The  demand  for  the 
better  grades  is  fairly  active.  Quotations 
are  $8.25  to  $8.50. 

Canada  Plates — Deliveries  continue  to 
be  made  of  sales  effected  early  in  the  season. 
Prices  are  steady,  and  there  is  no  room  for 
further  concessions.  They  run  at  $2.90 
to  $3. 

Galvanized  Sheet  Iron — Consumption 
at  the  moment  is  large.  Stocks  are  adequate, 
however,  The  prices  of  English  manufac- 
turers are  exceptionally  firm,  owing  to  the 
high  values  of  spelter  used  in  galvanizing. 
Case  lots  of  28  gauge  are  5  to  $%c.  and  26 
gauge  are  %c.  less. 


Builders'  Hardware — Is  in  consider- 
able request  though  not  nearly  up  to  expec- 
tations that  are  now  due  to  be  realized. 

Cut  Nails — Apparently  never  lapse  from 
a  rather  high  rate  of  activity.  They  are 
selling  as  freely  as  usual  at  $2.30  from  stock 
and  $2.20  in  car  lots  from  Montreal. 

Horse  Shoes — Are  somewhat  firmer  at 
$3  50.  The  open  weather  rather  checks  the 
demand  in  the  country,  which  is  always  in- 
creased by  very  cold  weather. 

Horse  Nails — Are  unchanged  at  60  to 
60c.  and  10  per  cent,  from  list. 

Cordage — Business  is  a  shade  better  at 
the  prices  of  a  week  ago;  that  is,  on  a  basis 
of  12X  to  i2j^c.  for  Manilla,  &X  to  8  i-2c. 
for  New  Zealand  and  Sisal. 

Wire — Is  in  verygood  demand  for  bright, 
annealed  and  galvanized  fence,  at  12  1-2  per 
cent,  from  list  price,  shipped  from  Montreal, 
with  ioc.  additional  per  cwt.  for  freight  from 
Hamilton  01  Toronto.  The  following  higher 
prices  are  quoted  for  coiled  chain: — X"incn> 
5^  to  5  i-2c;  ^-inch,  4%  t0  4^c;  1-2-inch, 
4  1-5  to  4  1-3C.  ;  #-inch,  3  1-4  to  3^c.  ; 
34 -inch,  3  1-5  to  3  1-3C. 

Wrought  Iron  Pipe— Is  selling  freely, 
but  without  change  from  the  discount  of 
62  1-2  per  cent,  from  the  list  prices  quoted 
a  week  ago. 

PAINTS,  OILS  AND  COLORS. 

More  business  is  reported.  The  remaining 
fall  trade  is  looked  forward  to  with  leason- 
ably  hopeful  but  not  over  sauguine  expecta- 
tions. Prices  rule  low  in  all  lines,  so  that 
though  trade  may  be  large  profits  are  cer- 
tain to  be  small.  In  white  lead  it  is  under- 
stood that  there  is  stockon  the  market  which 
violates  the  Act  in  Restraint  of  Fraudulent 
marking.  The  price  of  white  lead  is  5'/4c, 
but  there  is  a  possibility  of  shading  this 
quotation  for  very  large  orders.  Linseed  oil 
is  quiet  at  60  to  61c.  for  raw  and  63  to  64c. 
for  boiled.  Spirits  of  turpentine  is  still  low 
at  55  to  56c. 

PETROLEUM. 

The  local  market  offers  little  to  make  any 
special  reference  to.  The  trade  is  fairly  good, 
the  time  of  year  being  on  when  refined  is 
coming  into  its  strongest  period  of  demand. 
Prices  show  no  tendency  either  upward  or 
downward,  the  firmness  noted  a  few  weeks 
ago  not  having  held  out  nor  ended  in  any 
advance.  Canadian  refined  is  steady  at  1 5 
to  1 6c. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.35^  per  bbl,  Oil  Springs  Crude 
$1.35^  per  bbl.,  $1.35^  is  the  price  which 
ruled  on  Thursday  on  Change,  and  at  which 
figure   several   hundred   barrels   exchanged 


We  have  the  largest  variety  of  Stoves  in  Canada,   and  have  been 

building  up  their  good  reputation  for  40  years. 
We  have  57  varieties  of  Coal  and  Wood  Furnaces. 
We  have  something  new  in  nestable  pipes— 25  in  crate. 
We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 


It  will  pay  you  to  handle  our  goods. 


The  McClary  Manufacturing  Co. 
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MARKETS—  Continued. 

hands.  The  past  week  has  not  been  a  par- 
ticularly stirring  one  so  far  as  anything  in 
relation  to  the  oil  business  is  concerned. 
The  market  has  been  quiet  but  firm,  with  an 
upward  tendency,  while  the  territory  shows 
up  very  little  that  can  excite  much  interest. 
The  North  West  and  the  Township  of 
Moore  gradually  giving  up  their  claim  to 
phenomenal,  and  will  soon  be  known  as  a 
matter  of  history.  The  new  strikes  which 
were  brought  in  during  the  week  have  all 
been  of  very  small  calibre,  but  which  in  the 
aggregate  may  tend  to  keep  up  the  produc- 
tion, and  prove  to  all  would-be  skeptics  that 
the  precious  fluid  is  still  here  for  the  simple 
pumping.  Refined  still  keeps  at  12  cents  in 
barrels  and  nine  cents  in  bulk,  at  which 
prices  a  large  quantity  is  now  being  sent  out. 

GLASS. 

Prices  have  declined  to  the  quotations 
which  appear  in  the  Prices  Current  depart- 
ment of  this  issue,  the  first  break  star  quot- 
ing at  $1.35.  The  decline  is  in  advance  of 
new  supplies,  which  are  expected  to  arrive 
any  time  now,  and  is  in  s>mpathy  with  bet- 
ter discounts  from  Belgium.  Stocks  on 
spot  are  low  and  many  sizes  are  wanting, 
which  circumstance  would  seem  to  give  local 
and  temporary  firmness  to  prices.  The  lower 
quotations  are  made,  however,  for  orders 
booked  now  for  shipment  when  stock  is  re- 
ceived.    A  very  good  demand  exists. 

OLD  MATERIAL. 

The  sluggishness  which  has  characterized 
this  branch  of  tradefor  months  is  but  slightly 
moderated  yet.  A  manufacturers'  demand 
is  wanted  and  prices  are  weak.  Scrap 
rubber  has  declined  a  %q.  We  quote  as  fol- 
lows :— No.  1  heavy  scrap,  65  to  byyic.  per 
100  lbs.;  stove  cast  scrap,  42  to  45c; 
No.  1  wrought  scrap  62*4  to  67>^c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9,^  to 
ioj^c;  heavy  scrap  copper  io^to  \o%c;  old 
copper  bottoms,  8}4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8}4  to9c. ;  scrap  lead  2)4  to  2%"c; 
scrap  zinc,  2  to  2  5^c. ;  scrap  rubber,  2%  to 
2l/zQ..  ;  country  mixed  rags,  85c.  to  $1.00  per 
too  lbs.;  clean  dry  bones,  60c.  per  100  lbs. 

HIDES,  ETC. 

Hides— Green  are  steady  at  5  to  5^c, 
but  cured  are  down  to  5^c. 

Skins— Sheep  are  firm  at  70c.  and  calf  at 
5  to  7c 
Wool — Is  listless  at  18  to  19c. 


COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gross $4.35  $4.80  $4.50 

"      Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.60 

"    Net 3.97  4.38  4.11 

Stove  Gross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut  Gross...  4.45  4.90  4.60 

Net 3.97  4.M  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Oct.  8,  1891. 
The  varieties  of  pig  iron  employed  in  gen- 
eral foundry  work  are  selling  to  a  very  fair 
extent,  and  the  cheaper  sorts  used  chiefly  in 
the  manufacture  of  bars,  sheets  and  kindred 
productions  are  fairing  relatively  as  well.  As 
neither  class  of  consumers  are  buying  to  any 
great  extent  in  excess  of  imperative  wants, 
it  is  a  reasonable  deduction  that  trade  in  the 
several  lines  of  manufactured  goods  is  still 
of  very  fair  volume.  Manufacturers  reports 
as  to  the  movement  of  their  productions  are 
of  a  tenor  indicating  that  the  reflection  from 
the  trade  in  crude  material  harmonizes  with 
the  facts,  so  that  altogether  the  situation 
would  appear  to  be  much  the  same  as  it  has 
been  for  some  time  past.  In  the  heavy  pro- 
ductions of  the  steel  mills,  such  as  billets, 
slabs,  rods,  plates,  rails  and  structural  ma- 
terial there  is  doubtless  room  for  improve- 
ment, and  the  indications  are  that  such  will 
continue  to  be  the  case  until  orders  for  rails 
begin  to  come  with  some  freedom  and  afford 
employment  for  machinery  that  is  at  pre- 
sent only  partly  engaged.  Agents  note  the 
appearance  of  more  inquiries  for  rails,  how- 
ever, and  appear  confident  of  considerable 
business  being  put  through  before  the  close 
of  the  month  at  old  prices.  For  billets, 
rods,  plates,  etc.,  prices  are,  however,  still 
rather  weak. 

Standard  Northern  brands  of  foundry  pig 
iron  hold  their  own  at  $17.50  to  $18  for  No. 
1  and  $16  to  $16,150  for  No.  2,  but  those  fig- 
ures are  shaded  more  or  less  on  iron  of  in- 
ferior or  doubtful  quality  that  is  suitable  only 
for  common  castings  or  ordinary  mill  work. 
The  same  is  to  be  remarked  of  Southern 
brands,  the  best  of  which  bring  $13  for  No. 
1  and  $12  for  No.  2,  at  furnace,  while  the  in- 
ferior ones  are  salable  only  at  50c.  to  $1  less. 
Mill  grades  sell  at  prices  on  the  basis  of 
$14  to  $15.00  delivered,  according  to  brand 


Transactions  in  Bessemer  pig  are  chiefly  at 
$15  to  $15.50  at  furnace,  but  at  those  figures 
the  market  is  barely  steady.  Scotch  pig  sells 
in  small  lots  at  about  $22.27  for  Coltness, 
$22  for  Summerlee  and  $20  for  Eglinton  and 
Carnbroe.  Foreign  spiegeleisen  is  valued  at 
about  $23.50  to  $24  for  10  to  12  per  cent,  and 
$27.50 to  $28.50  for  20  percent.  Moderate 
sales  of  80  per  cent,  ferro  manganese,  at 
about   $64  were  noted. 

COPPER. — In  one  quarter  it  was  reported 
that  several  million  pounds  of  Lake  Superior 
copper  have  been  sold  for  delivery  from  the 
latter  part  of  this  month  to  early  in  Decem- 
ber at  12.40  to  ii^c.  Those  figures  are 
above  what  were  given  elsewhere,  and  it  is 
believed  that  the  prices  had  a  string  attach- 
ed, so  to  speak,  since  a  very  fair  quantity 
went  at  as  low  as  2.35c.  Consumers  are 
buying  cautiously,  and  the  export  outlet  is 
narrow,  foreign  markets,  to  all  accounts, 
being  more  or  less  depressed  by  the  an- 
nouncement that  work  will  be  resumed  at 
the  Anaconda  mines  this  week.  Arizona 
ingot  is  quoted  at  12c,  and  common  casting 
copper  at  \\)4  to  ii^c,  but  there  are  no 
buyers  for  round  lots  at  those  prices.  In  the 
London  market  prices  for  merchant  bars 
have  dropped  to  ^50  7s.  6d.  for  prompt,  and 
/51  for  future  deliveries. 

Tin — The  speculation  in  pig  tin  has  been 
on  a  limited  scale,  and  the  movement  on 
trade  and  consumptive  accounts  seems  still 
to  be  of  strictly  routine  character.  Still  the 
principal  holders  succeed  in  sustainingvalues 
remarkably  well  in  the  face  of  the  slowness 
of  distribution.  The  report  had  circulation 
that  certain  of  the  "bull"  interest  are  "long" 
on  copper  in  London  and  some  observers 
consequently  look  for  realizations  on  tin  to 
make  up  the  loss  apparent  in  the  deal  in  the 
former  metal.  Thus  far,  however,  holdings 
of  tin  are  not  seriously  disturbed.  Net  cash 
prices  for  10-ton  lots  were  about  20. 10  to 
20.15c.  Jobbing  parcels  bring  about  the 
usual  advance. 

There  has  been  little  movement  in  pig  lead 
during  the  past  few  days,  but  smelters  offer 
with  reserve  and  hold  firmly  at  $4.52^  to 
$4. 5  5c.  for  carload  lots.  Spelter  is  also  offer- 
ed sparingly  and  held  with  some  showing  of 
firmness  at  $5. 10  for  prime  Western,  but  finds 
slow  sale. 

In  the  pig  tin  market  there  has  been  r.o 
radical  change.  Assortments  of  bright  char- 
coals and  ternes  are  broken,  and  prices  in 
those  lines  are  up  to  the  cost  in  the  Euro- 
pean market.  Ordinary  cokes  are  still  cheap- 
er here  than  abroad,  but  find  limited  sale. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

;(New  Catalogue  now  ready.) 
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KEYS  AND  KEY  MECHANISM. 

An  article  on  this  subject  in  the  Iron  Age 
gives,  from  an  American  point  of  view,  an 
account  of  the  almost  revolutionary  changes 
which  have  within  the  last  decade  been  ex- 
perienced in  keys  and  key  mechanism  in  the 
lock-making  districts  of  the  United  States. 
The  history  of  the  changes  which  have  been 
brought  about  in  American  keys  is  related 
in  an  interesting  style.  We  are  told  how  by 
steady,  if  not  rapid  strides,  "the  old-fash- 
ioned bit-key,  ponderous  and  curiously 
wrought,"  is  now  something  of  a  curiosity, 
and  fit  only  for  a  museum,  and  it  is  suggest- 
ed that  the  flat  steel  key,  now  almost  uni- 
versal in  the  United  States,  is  among  the 
evidences  of  the  higher  civilization  of  the 
nineteenth  century,  We  are  gravely  told 
that  among  the  objections  to  the  old  warded 
key  is  the  dead  weight  needlessly  imposed 
upon  the  housekeeper  in  the  need  of  huge 
key-rings  or  chains,  and  the  necessity  for  ca- 
pacious "key"  or  "hip"  pockets  in  which  to 
carry  the  bunch,  which  objections  might  have 
force  in  cases — which  we  think  are  some- 
what exceptional — where  the  housekeeper 
has  to  carry  the  room-door  keys  about  with 
her.  In  the  case  of  cupboard,  box,  side- 
board, and  such-like  keys,  the  smallness  and 
neatness  of  these  articles  are  by  no  means  a 
monoplyof  the  United  States  manufacturers. 
But  the  writer  in  Iron  Age,  in  his  anxiety  to 
deprecate  warded  locks  of  all  sorts  and  de- 
scriptions, goes  rather  out  of  his  way  to  make 
assertions  which  it  would  be  impossible  to 
improve.  For  example,  he  says,  "  another 
feature  of  the  old-time  (i  e.,  the  warded)  lock 
was  the  impossibility  of  master  keying.  Each 
lock  had  a  key  of  its  own,  and  only  that  key 
would  operate  it,  while  our  present  locks  are 
each  one  different  when  desired,  while  they 
have  a  master-key  to  pass  any  number."  It 
would  appear  from  this  that  suits  of  warded 
tocks,  each  lock  to  differ,  and  a  master-key 
to  pass  the  lot,  are  next  door  to  an  impossi- 
bility. That  the  very  opposite  is  the  case 
all  who  know  anything  about  English  locks 
will  at  once  agree.  There  are  scores  and 
hundreds  of  public  institutions  and  other 
large  buildings  in  England  and  the  colonies 
where  the  doors  are  fitted  with  locks  in  num- 
ber ranging  from  100  to  500,  or  even  more  all 
warded  and  all  different,  with  one  master-key 
to  open  and  double  lock  every  one.  When 
in  addition  to  the  ward,  or  "bridge"  as  it  is 
technically  called,  a  lever  is  added,  the 
combination  is  almost  indefinitely  multi- 
plied. In  further  depreciation  of  "  warded'' 
locks,  the  writer  points  out  that,  in  the  ab- 
sence of  levers,  "  the  lock-bolt  was  held  in 
place  by  a  spring,  and  provided  a  tool  could 
be  introduced  between  the  guards  the  bolt 
could  be  easily  thrown  or  unlocked."  Very 
much,  in  this  connection,  hangs  upon  the 
word  "provided."  The  writer  appears  to 
base  all  his  arguments  on  the  assumption 
that  "  warded  "  locks  are  of  the  commonest 
description.     There  are  four  descriptions  of 


"  wards,"  or  "  bridges,"  known  to  English 
lock-makers,  namely,  the  "common,"  the 
"fine,"  the  "round,"  and  the  "solid"  ward, 
each  affording  different  degrees  of  security, 
not  only  to  the  false  key  but  also  to  the 
picker.  The  contention  that  the  best  ward 
is  in  point  of  security  unequal  to  levers  de- 
pends very  much  upon  what  is  meant  by  the 
latter  term.  Large  numbers  of  so-called 
lever-locks  made  in  America  are  little  better 
than  shams.  The  essence  of  security  in  a 
lever-lock  is  that  all  the  levers,  be  they  few 
or  many,  shall  rise  with  the  key  at  different 
elevations  until  they  reach  a  certain  point, 
when  they  all  present  a  perfectly  smooth 
appearance  to  the  nose  of  the  key,  and  thus 
enable  the  bolt  to  be  thrown.  It  was  the 
idea  of  an  ingenious  Yankee  to  make 
each  lever  to  rise  together,  so  that  one  lever 
practically  affords  as  much  security  as  five 
or  six.  This  "  notion"  has  unfortunately 
been  adopted  by  certain  English  lock-mak- 
ers, and  buyers  of  lever-locks  are  not  a  little 
perplexed  at  times  to  distinguished  between 
the  sham  and  the  genuine  article.  As  to  the 
size  of  warded  keys,  of  which  the  Iron  Age 
complains,  the  best  answer  of  the  English 
lock-maker  is  that  his  customers,  both  at 
home  andin  the  colonies,  prefer  a  fairly  large 
substantial  key  to  the  light,  thin,  and  flimsy 
American  article.  Not  very  long  ago  a 
South  Staffordshire  firm  of  lock-makers  tried 
the  experiment  of  putting  a  smaller  size  key 
to  a  consignment  of  rim  locks  for  Australia, 
and  the  goods  were  returned  in  consequence. 
Having  said  thus  much  in  criticism  of  the 
article  in  our  contemporary,  we  are  bound 
to  add  that  we  cordially  agree  with  the  writer 
in  the  praise  bestowed  upon  the  compara- 
tively new  key  mechanism  introduced  into 
American  locks,  by  means  of  the  escutcheon 
and  pin,  of  which  the  well-known  "  Yale" 
lock  is  perhaps  the  most  conspicuous  ex- 
ample. The  escutcheon,  which  is  detachable 
at  pleasure  from  the  lock,  really  contains  all 


the  security  of  the  working  parts,  and  it  is 
claimed  that  as  many  as  a  million  changes 
can  be  made  in  as  many  locks,  and  yet  one 
master-key  will  open  the  lot.  This  is  really 
an  ingenious  invention,  for  which  our  Trans- 
atlantic rivals  are  deserving  of  all  credit. 
The  only  drawback  to  it  is  that  the  cost 
places  it  beyond  the  reach  of  the  million, 
even  supposing  that  every  lock-buyer  de- 
sired such  superabundant  security  for  the 
lares  and  penates  of  his  household.  The 
sum  and  substance  of  the  article  in  the  Iron 
Age  amounts  to  this — lever-locks  with  small 
keys  are  better  adapted  to  the  world's  re- 
quirements than  warded  locks  with  large 
keys.  The  size  of  the  key  is  a  matter  of 
taste  and  convenience,  as  to  which  every 
manufacturer  will  naturally  consult  the 
wishes  of  his  customers.  In  regard  to  the 
other  point  raised,  we  can  only  reiterate  our 
opinion  that  while  in  the  abstract  lever- 
locks,  genuine  and  honest,  offer  greater  se- 
curity than  warded  locks,  "sham"  levers  are 
practically  of  far  less  value  than  honest  wards. 
— The  Ironmonger. 
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Jas.  Robertson  &  Co's 

FALL   SPECIALTIES. 


Stove   Boards, 
Coal   Hods, 
Stove   Pipes, 
Elbows, 


Stove  Shovels, 

Lanterns, 

Copper  Tea  Kettles, 

Dampers,  Etc.,  Etc. 


Get  our  prices  before  buying  elsewhere 


265  TO  281  KING  ST.,  W,  TORONTO. 
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THE   WASTE   OF  TIN  SHOPS,  ETC. 

Tinware  manufacturers  used  to  have  con- 
siderable difficulty  in  disposing  of  the  great 
heaps  of  scraps  and  trimmings  that  used  to 
accumulate  about  the  factories,  and  the  fav- 
orite method  of  getting  rid  of  them  was  by 
dumping  them  into  the  large  ponds  in  and 
around  the  city.  This  was  the  popular  way 
for  many  years,  and  there  are  few  contrac- 
tors in  the  city  who  have  not  at  sometime  or 
other  indulged  in  a  great  deal  of  profanity  in 
consequence,  when  the  excavation  for  new 
buildings  was  begun  in  the  territory  filled  up 
in  this  manner.  And,  as  the  writer  has  often 
witnessed  the  stubborn  resistance  offered  to 
the  pick  and  shovel  by  this  sheet  iron  and 
tin  scrap  in  the  work  of  excavation,  he  can 
testify  that  it  required  an  almost  angelic 
temper  to  avoid  anger  and  impatience  on 
such  occasions.  In  this  way,  too,  it  was  that 
the  old  metal  frames  of  the  street  lamps  were 
done  away  with.  But  now  all  this  is  chang- 
ed. Various  ways  have  been  discovered  in 
which  this  old  scrap  can  be  utilized  to  great 
advantage,  and  with  much  profit  to  those 
who  formerly  threw  it  away.  The  yards  of  a 
leading  foundryman  and  manufacturer  in  the 
southern  end  of  the  city  are  piled  high  with 
this  sort  of  material — street  lamp  frames  by 
the  thousand,  and  cuttings  from  the  great 
tinware  works  by  the  car  load.  Four  stout 
men  are  kept  constantly  busy  "  forking"  this 
scrap  into  a  furnace,  where  a  few  minutes 
suffices  to  reduce  it  to  a  molten  state.  The 
resulting  metal  is  utilized  for  several  pur- 
poses, chief  among  which  maybe  mentioned 
the  manufacture  of  a  very  superior  grade  of 
sash  weights. — Age  of  Steel. 
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Full  square  and  common  Carriage  Bolts. 

Machine  Bolts.     Tire  Bolts. 

SPRING,  FANCY  SHAFT  AND  WHIFFLETREE  BOLTS. 

BOLT  ENDS,  COACH  SCREWS,  SQUARE  AND  HEXIGON  NUTS.    CARRIAGE 

FORCINGS  OF  ALL  KINDS. 


SEND  FOR  PRICES. 


GEO.  GILLIES,  Gananoque,  Ont. 


Ifjr^O    DEAL    If^J     GROCERIES 
SHOULD    SUBSCRIBE     FOR 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


questions  atf ec tin,g  tiie 
grocery  &  allied  trades 
Its  rrjarket  quotation 
are  Jull  *  reliable*- 
which  alone 
are  worth  trje 
ubscripMon    price  . 
Send  for   Sample  copies       ^m*       <, 

Subscription  $2    The  Canadian  Grocer. 

I  — va-C^-THC  J.  B.  MSLEAN  C°  ,{?*)  PUBLISHERS  . 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OK 
STEEL  without  seams  or  joints,  rounrled  at  the  sides  and  cornets 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 
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THE  MAN  WHO  SLEEPS  IN  TRADE. 

Many  years  ago  we  remember  having  a 
talk  over  methods  of  doing  business  with  an 
old-time  merchant.  We  remember  that  he 
saidto  us  practically:  "  No  man  should  go  to 
sleep  over  his  business,  and  by  that  I  mean 
that  he  should  be  alert  and  watchful  over 
everv  sale  or  purchase,  always  being  certain 
that  the  man  he  deals  with  is  ready  to  catch 
him  napping." 

Further,  he  said,  in  the  course  of  many 
long  talks  (for  he  was  much  given  to  telling 
his  experience  of  the  days  when  he  "  was  on 
the  road")  that  many  close  buyers  were 
"  close"  only  on  certain  goods  and  at  certain 
times;  and  most  men  got  off  their  guard 
quite  frequently,  and  that  his  harvest  came 
at  such  times  as  this. 

In  other  words  he  made  good  profitable 
sales  when  his  customers,  as  he  put  it,  had 
"  gone  to  sleep." 

No  doubt  many  of  our  readers  can  recall 
occasions  when  they,  too,  have  "gone  to 
sleep,"  and  .when  they  have  accepted  prices 
and  goods,  and  have  neither  studied  their 
own  requirements  nor  made  a  study  of  the 
goods  or  the  markets.  How  many  men  can 
truly  say  that  they  really  rely  on  their  own 
judgments  as  to  the  market  ?  And  how 
many  really  have  no  judgment  at  all  in  the 
matter,  and  have  never  tried  to  have  any, 
and  have  been  and  are  content  to  let  others 
do  their  thinking  for  them  ?  Very,  very 
many,  we  fear,  could  attest  to  the  truth  of 
this  statement  if  they  would,  and  are  now 
sailing  along  with  the  hand  of  another  at  the 
helm  of  their  business.  There  are  hundreds 
of  men  in  this  city  and  other  large  centers, 
who  are  fattening  on  the  lack  of  knowledge 
pfthe  men  tc  whom  they  supply  goods. 

These  latter  are  the  men  who,  by  their 
lack  of  business  knowledge,  are  keeping 
themselvec-  from  a  financial  competency,  be- 
cause what  they  should  gain  by  close  buy- 
ing is  daily  going  into  the  coffers  of  those 
who  have  had  the  energy  and  ambition  to 
master  their  business  thoroughly.  These 
are  of  those  who  make  possible  great  fortunes 
amassed  in  the  jobbing  trade,  but  who,  for 
themselves,  can  barely  scrape  out  of  their 
toil  and  risk  a  bare  existence. 

If  you  have  been  asleep,  wake  up  !  Study 
your  business  and  that  of  all  the  rest  of  the 
world,  and  be  independent  of  the  judgment 
of  any  one.  When  a  man  can  say  to  him- 
self, "  I  have  saved  to-day  five  per  cent,  on 
my  purchases  alone"  over  the  prices  that  he 
has  been  wont  to  accept  as  all  right  and  pro- 
per, the  day  has  then  come  when  he  can  be- 
gin to  own  his  business. 

For  the  minute  that  the  purchaser  shows 
to  the  practiced  seller  that  he  has  waked  up 
to  the  necessities  of  the  occasion  the  time 
has  then  come  when  he  will  command  the 
respect  of  that  man,  and  will  always  get  the 
best  price  that  the  goods  can  be  sold  at. 

A  regular  daily  study  of  the  market  and  a 
study  of  wants  and  needs  will  always  supply 
material  to  ward  offsleep.— Ex. 


MATERIALS  IN  STRUCTURES. 

The  great  variety  of  metals  that  are  now 
in  use  for  making  machinery,  structures  and 
that  miscellaneous  lot  of  articles  that  go  to 
make  up  what  is  known  as  the  iron  indus- 
tries, gives  the  designer  ample  opportunity 
to  select  that  which  is  best  for  a  given  pur- 
pose. That  the  selections  made  are  not  al- 
ways the  best  is  quite  well  known.  Errors 
of  this  kind  are  sometimes  due  to  ignorance 
as  to  what  the  requirements  are,  and  some- 
times to  ignorance  as  to  what  materials  best 
fulfil  certain  definate  requirements.  As  to 
the  first  of  these  causes  of  error  in  judge- 
ment no  specific  instructions  can  be  given  in 
a  written  article  that  will  assist  the  designer, 
except  the  very  general  and  obvious  one  that 
he  should  give  very  careful  attention  to  find- 
ing out  exactly  what  the  requirements  are  in 
each  particular  case  as  it  arises.  It  is  there- 
fore in  regard  to  the  latter  of  these  causes  of 
error  that  this  article  deals  exclusively. 

In  discussing  this  matter,  however,  only 
the  more  general  principles  will  be  touched 
upon,  leaving  to  the  individual  the  task  of 
solving  the  more  minute  details.  It  should 
be  remembered  that  the  more  obvious  re- 
quirements are  not  always  the  most  import- 
ant ones  and  a  careful  study  of  all  of  the  re- 
quirements sometimes  leads  to  a  reversal  of 
the  decision  that  would  be  naturally  arrived 
at  by  an  application  of  the  general  principles 
here  laid  down.  For  example,  a  shaft  may 
be  made  of  wrought  iron,  wrought  steel,  cast 
iron  or  cast  steel,  as  circumstances  dictate, 
but  this  does  not  invalidate  the  principle 
that  wrought  iron  is  in  general  the  best  ma- 
terial for  shafting. 

Cast  iron,  being  the  most  common  ma- 
terial, naturally  require  the  first  attention. 
Its  greatest  strength  is  resistance  to  crush- 
ing, hence  it  is  applicable  for  columns.  Its 
strength  as  a  girder  is  greater  than  that  of 
wrought  iron,  but  its  comparatively  brittle 
character  makes  its  inapplicable  for  this 
purpose,  where  it  would  be  subject  to  jarring, 
as  in  bridges  or  girders  for  buildings.  Its 
most  important  element,  however,  is  pro- 
bably its  stiffness,  in  which  it  is  not  exceeded 
by  any  other  material  except  expensive 
grades  of  steel.  It  is  therefore  used  in  ma- 
chine frames  in  all  possible  forms,  where  its 
strength  may  be  so  great  that  jars  and 
shocks  will  have  no  effect  whatever  upon  it. 
In  general  it  may  be  said  that  cast  iron 
should  be  used  wherever  its  strength  can  be 
made  so  far  in  excess  of  any  strain  that  can 
be  put  upon  it,  that  there  is  no  necessity  of 
applying  calculation  to  determine  the 
strength.  The  only  exception  to  this  is  its 
use  in  columns  supporting  a  perfectly  dead 
load,  as  in  the  columns  of  tall  buildings. 
The  columns  of  a  bridge  or  an  elevated  rail- 
way should  be  wrought  iron  or  steel  If  it 
is  desirable  to  make  structures  of  this  kind 
stiffer  than  they  can  be  made  with  wrought 
iron,  it  will  be  found  better  and  cheaper  to 


use  stone  than  iron  for  the  columns,  because 
of  the  immense  mass  of  material  required  to 
absorb  the  shocks. 

Wrought  iron  is  strongest  under  tension, 
next  strongest  as  a  girder  and  weakest  under 
compression.  Its  extreme  between  strong- 
est and  weakest  is  not  nearly  so  great  as  in 
cast  iron,  consequently  it  may  be  used  in 
any  position,  but  its  compression  strength 
and  stiffness  are  so  much  less  than  cast  iron, 
that  it  is  not  used  in  these  forms  except  for 
special  reasons.  It  bends  but  does  not  break 
easily  and  it  is  not  affected  by  any  shock 
that  does  not  bend  or  batter  it.  It  is  there- 
fore an  excellent  material  for  anything  that 
is  subject  to  continual  vibrations  as  bridges, 
shafting  and  boiler  plates.  Wrought  steel  is 
of  so  many  different  grades  that  it  is  almost 
impossible  to  keep  track  of  them,  but  in 
general  it  may  be  said  to  have  the  same 
chara  ;teristics  as  wrought  iron,  slightly  ex- 
aggerated, and  is  therefore  valuable  in  the 
same  kinds  of  places.  Its  use  is  recommend- 
ed in  place  of  wrought  iron  when  increased 
strength  is  required  without  increased  size. 
As  boiler  plates  its  advantange  over  wrought 
iron  is  not  so  great  as  in  other  places,  be- 
cause those  giades  that  have  the  greatest 
tensile  strength  also  have  a  tendency  to  har- 
den by  successive  contacts  with  heat  and 
water.  Cast  steel,  apart  from  those  grades 
used  as  cutting  tools,  has  the  same 
characteristics  as  cast  iron,  but  is 
stronger  in  every  way.  Its  use  is  es- 
pecially valuable  in  the  place  of  cast  iron, 
where  strength  and  lightness  are  both  re- 
quired in  the  same  article.  Malleable  iron 
is  a  cast  iron  that  has  had  its  outer  surface 
changed  so  as  to  have  qualities  similar  to 
wrought  iron.  Its  strength  does  not  differ 
materially  from  that  of  the  cast  iron,  from 
which  it  was  made,  but  it  does  not  have  the 
same  brittleness.  For  example,  a  piece  of 
cast  iron  bearing  a  load  would  be  easily 
broken  by  a  hammer  blow  that  would  not 
effect  a  similar  piece  of  malleable  iron  simi- 
larly loaded.  A  blow  that  would  break  the 
loaded  piece  of  malleable  iron  would  not 
effect  the  same  piece  if  it  were  wrought  iron 
while  a  load  that  would  bend  a  piece  of 
wrought  iron  used  as  a  girder  would  be 
easily  borne  by  a  cast  iron  girder.  A  cast 
iron  girder  having  only  a  load  that  would 
easily  be  borne  by  a  similar  wrought  iron 
girder,  would  be  broken  by  a  blow  that 
would  not  effect  the  wrought  iron.  Cast 
steel  is  not  only  stronger  than  cast  iron,  but 
it  is  susceptable  to  shock,  but  a  blow  that 
would  break  a  piece  of  cast  steel  would  not 
effect,  or  at  most  batter,  a  similar  piece  of 
wrought  iron  or  wrought  steel. 

Returning  to  the  subject  of  shafts,  ordi- 
nary shafting  that  runs  rapidly  is  subject  to 
continued  vibration,  succeeding  shocks  and 
jars,  and  a  ever  varying  amount  of  strain, 
in  other  words  it  is  subject  to  what  is  called 
a  "live  load."  Wrought  iron  or  wrought 
steel  is  therefore  the  best  material  for  it. 
In  certain  kinds  of  heavy  or  slow  tunuing 
machinery,  where  great  weight  and  strength 
are  the  principal  requirements,  a  large  cast 
iron  shaft  may  not  only  be  cheaper  but 
better  than  a  wrought  shaft.  If  it  is  not 
convenient  to  put  in  a  sufficiently  large  cast 
iron  shaft  to  meet  all  the  requirements  of 
stiffness  and  strength  a  cast  steel  shaft  may 
be  substituted.  If  we  suppose  that  a  small 
amount  of  power  is  to  be  transmitted  from 
one  arm  to  another  through  a  rock  shaft 
that  must  be  so  rigid  as  not  to  yield  any 
amount  that  it  is  possible  to  measure  or 
detect  in  any  way,  then  a  cast  steel  shaft  is 
the  best. — Chicago  Journal  of  Commerce, 
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Hamilton  and  Toronto 

SEWER  PIPE  CO, 

LIMITED, 
MANUFACTURERS  OK 

Salt  Glazed 

Vitrified  Sewer  Pipe. 
Flue  Lining,  &c.s  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and    Mai 
Orders.     Mention  this  Journal. 


F.  E.  DIXON    So   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Belting 


70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts. 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


<8>o 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  ate 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  can  now  supply  the  following:  American  and  Canadian  Meat  Cutters,  Enterprise  and  other 
makes,  also  Sausage  Stuffers  and  Lard  Presses.  Cow  Ties,  American  and  English.  Halter  Chains. 
German  and  American  Rope  Halters.  Hand  and  Machine-Made  Web  and  Leather  Halters  in  good 
variety.      Gross-cut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SALES   MADE   OR   PENDING. 

Herbert  Eastlake,  general  merchant,  Rid- 
ley, Ont.,  has  sold  out. 

A.  G.  Harner,  general  merchant,  Victoria, 
B.C.,  has  advertised  to  sell  out. 

The  stock  of  A.  McRae  &  Co.,  general 
merchants,  Glencoe,  Ont.,  is  advertised  to 
be  sold  by  auction  on  the  13th  inst. 

The  general  stock  of  Aaron  Weedge,  of 
Vienna,  Ont.,  amounting  to  $1,033.47,  was 
sold  to  Mr.  Brasher,  of  the  same  place,  for 
63c.  on  the  dollar. 

PARTNERSHIPS     FORMED    AND    DISSOLVED" 

Belanger  Bros.,  dealers  in  electrical  and 
novelty  supplies,    Montreal,  have  dissolved. 

Pauhn  &  Plummer,  dealers  in  hardware, 
stoves,  etc.,  Sault  Ste.  Marie,  Ont.,  are  suc- 
ceeded by  Hemstreet  &  Phimmer. 

REMOVALS    AND    DEATHS. 

F.  G.  Davison,  general  merchant,  Saska- 
toon,   Sask.,   has    removed    to    Edmonton, 
Alberta. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES 

Hogarth  Bros.,  general  merchants,  Matta- 
wa,  Ont,  have  assigned. 

F.X.  Bertrand,  general  merchant,  Lachute 
Mills,  Ont.,  has  assigned. 

Benjamin  McLeod,  general  merchant, 
Weldford,  N.B.,  has  assigned. 

John  White,  general  merchant,  Heath- 
cote,  Ont.,  is  offering  to  compromise. 

Moore  &  Wood,  manufacturers  of  tinners' 
tools,  Hamilton,  are  offering  to  compromise. 

Wm.  Campbell,  general  merchant,  Elora, 
Ont.,  has  assigned  to  Henry  Barber  &  Co., 
Toronto. 


HINTS  TO  BUYERS  OF  RIFLES. 

While  it  is  often  quite  difficult  to  decide 
just  which  shotgun  to  buy,  the  purchaser  has 
not  the  many  perplexing  items  of  calibre, 
trajectory,  length  of  barrel,  kind  of  sights, 
and  the  advantage  of  a  repeater  over  a  single 
shot,  or  vice  versa,  which  confront  the  rifle- 
man, and  it  may  well  be  a  little  mixing,  so 
many  crude  notions  exist  regarding  these 
points.  That  American  manufacturers  ap- 
preciate this  is  evident  from  the  fact  that 
they  will  furnish  both  reasonable  and  un- 
reasonable length  of  barrel,  also  all  weights, 
so  that,  odd  as  it  may  sound  in  these  days,  a 
twenty-two  calibre  with  thirty-six  inch  bar- 
rel is  sometimes  ordered,  and  received. 

Starting  with  22  calibre,  the  Floberts,  of 
which  several  styles  are  imported,  are  in  re- 
gular demand,  owing  to  their  low  price; 
these  do  not  last  long,  however,  and,  the 
parts  being  soft,  the  cost  of  repairs  makes 
them  more  expensive  in  the  end  than  Ameri- 
can machine-made  rifles. 

In  American  cheap  grades,  22  calibre,  the 
Merwin,  Hulbert  &  Co.'s  "  Junior"  rifle  takes 
the  lead,  being  an  accurate,  neatly  modeled, 


reliable  one,  with  detachable  barrel;  this  or 
the  Quackenbush  "  Safety"  rifle,  also  de- 
tachable barrel,  is  worth  double  the  price  of 
the  best  Flobert  imported.  The  better  qual- 
ity single-shot  22  calibres  include  the  Win- 
chester, Ballard,  Remington,  Wesson  and 
Stevens;  these  are  the  best  known,  and  I 
have  named  Winchester  first  because  of 
these  two  points  :  it  not  only  has  the  station- 
ary barrel  in  common  with  the  Ballard  and 
Remington,  but  even  in  22  calibre  the  frame 
is  wrought,  and  the  breech  block  is  the  same 
as  in  the  famous  "  Old  Reliable"  Sharps,  the 
superior  of  which  would  be  hard  to  find. 
Truly  marvelous  scores  have  been  published 
by  the  manufacturers  or  agents  of  all  of  the 
above  makes,  and  any  one  of  them  would 
satisfy  the  rifleman  who  wishes  to  become  a 
"  dead  shot." 

I  am  not  much  taken  with  a  22  calibre  re- 
peating rifle,  preferring  a  single  shot  in  this 
size,  but  the  Colt  "Lightning,"  new  model 
1890  Winchester  and  model  1891  Marlin 
repeaters  are  popular,  there  being  a  demand 
for  any  arms  turned  out  by  these  makers. 
The  necessity  for  rapid  firing,  however,  is 
greater  in  the  larger  calibres. 

The  lovers  of  the  small  bore  now  have  also 
the  new  twenty-five  calibre  Stevens  and 
Winchester  single  shots  ;  the  twenty-five 
calibre  cartridge  is  made  both  rim  and  cen- 
tral fire  and  is  well  proportioned,  giving  sur- 
prising results  at  ranges  from  one  hundred 
to  two  hundred  yards,  the  trajectory  being 
much  flatter  than  that  of  the  twenty-two. 
The  twenty-five  rim-fire  ammunition  is  quite 
expensive,  but  with  the  central-fire  one  can 
reload  the  shells  with  a  set  of  reloading 
tools  which  the  factory  can  furnish,  and  re- 
duce the  cost  of  ammunition.  The  twenty- 
five  calibre  will  become  very  popular,  as  it  is 
no  plaything,  but  a  rifle  suitable  for  any 
game  smaller  than  a  deer,  and  the  " happy- 
medium"  between  twenty-two  and  thirty-two. 

The  most  satisfactory  length  barrel  for  22 
R.  F.  is  twenty-four  inch;  22  C.  F.  and  25 
R.  F.  twenty-six  inch,  and  25-20  C.  F. 
twenty-eight  inch. 

In  calibres  from  32  to  40  inclusive,  the 
choice  between  a  single  shot  and  a  repeater 
must  rest  principally  on  the  use  to  which  the 
rifle  is  put.  For  target  rifles  the  single  shot 
is  the  favorite,  as  one  can  use  patched  bul- 
lets, and  can  load  the  shell  with  light  or 
heavy  charge,  as  preferred,  altering  the 
length  of  the  cartridge,  too,  if  desired,  which 
will  then  work  all  right,  but  would  not  feed 
properly  in  the  magazine  of  a  repeater. 

A  curious  fact  is  that  the  standard  length 
of  barrel  in  a  single  shot  frequently  differs 
from  that  of  a  repeater  of  the  same  calibre; 
this  is  partly  to  keep  the  balance  in  the  right 
place,  and  the  twist  can  be  regulated  so  that 
the  powder  will  all  burn  before  the  bullet 
leaves  the  muzzle  in  either  length. 

Some  of  the  calibres  which  give  the  great- 
est satisfaction,  in  single  shot  rifles,  are  32- 
4°.  38"55,  38-56,  40-60,  40-6;  and  40-82.  The 
trajectory  is  flatter  than  in  the  32-20,  38-40 
and  40-40  cartridges.  The  32-40,  38-56  and 
40-82  are  the  most  powerful  cartridges  of 
their  respective  calibres,  excepting  the  38 
and  40  express,  and  the  38-56,  for  instance, 
is  a  more  deadly  cartridge  for  deer  than  the 
44-40,  being  longer  range,  and  the   low  tra- 


jectory obviates  the  necessity  of  changing 
the  elevation  of  the  rear  sight  to  the  extent 
required  with  the  44-40. 

A  thirty-inch  barrel,  in  a  single  shot,  will 
give  the  best  results  with  any  of  the  above- 
mentioned  cartridges.  The  weight  should 
be  from  eight  and  one-half  to  ten  pounds. 

Nearly  all  the  best  makes  of  single  shots 
are  now  furnished  in  the  above  calibres,  also 
in  32-20,  38-40  and  44-40  for  medium  range. 

Those  who  desire  a  rapid  shooting  arm 
have  plenty  to  choose  from  in  the  Winches- 
ter, Marlin  and  Colt  Lightning  repeaters.  It 
is  hardly  necessary  to  say  that  the  Win- 
chester is  very  popular,  and  this  company 
offers  three  models — 1873,  1876,  and  1886. 
The  first  two  are  of  similar  action,  varying  as 
to  calibre,  the  1873  using  the  lighter  32,38 
and  44  cartridges,  and  the  1876  using  40,  45 
and  50  (express).  The  model  1886  has  the 
strongest  action  and  is  a  very  substantial 
arm,  adapted  to  the  larger  calibres,  includ- 
ing 38-56,  40-65,  40-82,  45-70,  45-90,  and 
50-1 10  (express).  This  model  has  deserved 
its  success  and  is  a  desirable  rifle  for  long 
range. 

The  Marlin,  as  now  furnished  (model  1 889), 
is  a  lighter  arm  than  the  Winchester  '7^ 
model,  using  32-20,  38-40  and  44-40  cart- 
ridges. The  empty  shell  is  ejected  from  the 
side  of  the  frame,  this  arm  having  a  solid 
top  to  the  action  ;  the  system  of  ejecting  is 
an  improvement,  and  riflemen  preferring 
light  guns  can  depend  on  getting  a  reliable 
arm  in  the  new  Marlin. 

The  Colt  "Lightning"  is  made  both  light 
and  heavy,  according  to  the  calibre,  and  has 
the  now  very  popular  left-hand  sliding  fore- 
end  action,  allowing  of  greater  rapidity  than 
any  other  system;  a  Colt  rifle  is  always  first- 
class,  but  the  price  is  higher  than  that  of 
either  the  Winchester  or  Marlin,  while  the 
range  and  accuracy  are  the  same. 

The  standard  length  barrel  of  the'73  Win- 
chester and  Marlin  is  twenty-four  inch;  the 
light  calibre  Colt  twenty-six  inch,  the  '86 
Winchester  twenty-six  inch,  and  the  heavy 
Colt  twenty-eight  inch. 

A  word  about  sights.  For  fine  target 
work  a  vernier  or  a  peep  rear  sight  and  a 
globe  front  sight  are  the  acknowledged  es- 
sentials, and,  as  those  who  can  purchase  but 
one  gun  often  desire  an  arm  which  is  both  a 
hunting  and  a  target  rifle,  the  peep  rear 
sight,  on  tang  and  Beach  combination  globe 
and  open  front  sight  will  fill  the  bill.  The 
globe  and  peep  fold  down,  leaving  the  re- 
gular open  sights  for  hunting  use. 

The  Lyman  sights  are  very  popular;  the 
rear  tang  sight  has  two  apertures,  a  small 
hole  for  the  peep,  and  a  larger  one  for  the 
open  sight.  When  using  the  Lyman  sit»ht 
the  rear  barrel  sight  should  be  taken  off. 
The  front  sight  is  tipped  with  a  fine  ivory 
bead,  or,  in  the  cheaper  style,  with  a  coarser 
piece  of  ivory. 

For  the  very  finest  target  shooting  a  wind 
gauge  sight  is  desirable;  this  can  be  either  a 
front  sight,  or  the  new  Lyman  wind  gauge 
rear  tang  sight. 

The  Stevens  and  Wesson  pocket  rifles  are 
very  accurate;  these  are  much  in  demand  on 
account  of  their  portability,  the  stock  being 
a  skeleton  and  detachable.  Very  excellent 
work  can  be  done  with  the  pocket  rifles, 
which  are  burnished  with  combined  peep 
and  globe,  and  open  sights. 

A  poor  rifle,  which  is  neither  accurate  nor 
likely  to  last  any  length  of  time,  is  worse 
than  none,  but  a  rifle  turned  out  by  any  of 
the  American  makers  named  in  this  letter 
will  give  satisfaction. — "  Toots"  in  Amateur 
Sportsman, 
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Mr.  A.  Barlow,  of  the  geological  survey, 
has  returned  from  the  Sudbury  nickel  dis- 
trict, where,  among  other  works  during  the 
summer,  he  finished  a  map  of  the  nickel 
region,  the  first  prepared  by  the  Dominion 
Government.  The  map  is  intended  as  a 
guide  to  prospectors  and  others.  The  nickel 
bearing  rocks,  the  points  where  nickel  is 
known  to  exist  and  where  indications  have 
been  found  will  be  marked.  Mr.  Barlow 
says  that  while  he  was  there  a  new  mine 
known  as  the  Travers  was  opened  in  the 
township  of  Drury,  north  of  Worthington 
Siding, on  the  C.P.R.,  and  about  100  men  are 
now  employed.  Before  he  came  away  one 
roast  was  ready  for  firing.  This  mine  is 
owned  by  the  Chicago  Nickel  Company. 
An  English  syndicate  is  talking  of  opening 
a  mine  in  the  township  of  Sevack,  further 
north.  Between  600  and  800  men  are  em- 
ployed in  the  various  branches  of  the  nickel 
industry  in  the  Sudbury  district. 


CUTLERY — Good  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African  "  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers   want   quality.        Buy 

"Jessops"  Standard  make. 

A.  C.  LESLIE  &  CO., 


445  St.  Paul  St  , 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


Send  for    Catalogue  and  Price 
List  to 


\Mfrs.  of  Set,    Cap    and   Special 
<-ews.  Studs,  Finished  Nuts,  &c. 


SET  C        CUTS  J4T0%IN 


A.    B.   JARDINE  &  CO., 

HeBpeler,  Ont. , 

Blacksmiths'  Tools,  and  Tube  Expanders. 

Send   for    Catalogue    and   Price    Lists 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOT  PRESSED  NUTS. 

Te^TfilS,    OUSTT. 


SPO0NS,FORKS  ETC-STAMPED 

•l847.R9GERSRRQS.Al.fr 

ARE  GENUINE„ROGERS"GO0DS. 


Here  it  is  again— FORBES'  NEW  PATENT, 

ACHIEVED!        ACHIEVED!        ACHIEVED!! 


Write  for  Price  Lists,  Discounts,  Circulars. 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 


JF-^IZtSTTEIRS'  BRUSHES, 


TRADE 


We  manufacture  the  Best  Brushes  only,  and  guarantee 
the  Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  name 
and  the  above  Trade  Mark.  Samples  can  be  seen  and  full  particu- 
lars obtained  of  our  Agent,  Mr.  W.  H.  J  AGGER,  24  Front  Street 
West,  Toronto. 

HAMILTON   &  CO., 

^ 96  Clerkenwell   Road,   London,   England 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    110    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR   PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnirjeg. 
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HARDWARE. 


The  Gardner  Steel  Ribbon  Sash 

BALANCE    AND    PULLEYS. 


Mechanics  and  others  at  the  Fair  thoroughly 
inspected  The  Gardner  Steel  Sash  Ribbon,  en- 
dorsing our  claim  that  it  must  supersede  rope  or 
chain. 

JOHN  HARGREAVES, 

1  68  Simcoe  St.,  Toronto. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE  ,  M       ^w      GRANTED 


MARK. 


*& 


<764- 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Sit  K«i*  OLDMAN!  ifvou  wa>r\t  to 
TI/AE  tha.HQHmiNG'FREEZERgtffc 

1  *~*  STOP-WATCH. 


SHEPARD  HARDWARE  CO.,  Buffalo,  N.Y. 


CURRENT    JVtAHKET    QUOTATIONS. 


METALS. 

Tin. 

Uamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes 86  00  $6  25 

I.X.,  "  7  25    7  50 

'/       I.X.X.,        "  8  50    8  75 

,  Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

I.X.    V    "  5  50    5  75 

IXX..V   "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  12}xl7        4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel— 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

jfote. — Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Term. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets   . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65.  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7i    74 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  $2  05    2  10 

Kenned      "                            ■  •  g  46    2  55 

Horse  Shoe  "                          ..  2  50    2  55 

Band               "           "              ..  2  50    2  65 

Hoop               "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

••usaian  Sheet        "        0  10}.0  12 

Tank  Plates 2  00    2  25 

Hoiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    10}c 

-inch  ' 15 

Boiler  Plate. 

J  inch $2  45 

5-16"     2  35 

I     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2},  3 

22  to  24      "      2f ,  3 

26  "      3,    3J 

28  "      3J.3} 

Canada  Plates. 

Blaina J  bright  3  00    3  05 

Abercarne  3  10    3  15 

Iron  Pipe. 

Wrought  60  to  62*  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5i 

26  gauge,  "       5J,  5j 

28      "  "        5J,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5J 

26  gauge,  "  5J,  5} 

28      «'  "  5*,  5} 

Note — Cheaper  grades  about    J  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb. 


5-16 

% 

7-16 

y, 


n 

6j 

6 

4J 
3  60 
3  50 

5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

coz  yards 0  20 

Copper— Ingot. 

English  B.S.  "         0  14*0  15 

Bolt  or  Bar. 
Cut  lengths,  round,}  tog  in.  $0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  de  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Boll  &  Sheet,  14  to  26  gauge.  0  isl    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05i  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  06| 

Part  casks 0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04J 

Domestic  "      0  03f  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2}  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Tipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  15*  0  16 

Other  makes  "     0  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 5}   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    4* 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  J,  }  and  1  gallon  tins.) 

Pure,    pergallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Bed,  per  lb 0  05 

Chrome  Yellow    "     oil 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 014 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"  "      (J.F.L.S.) "  "       2  75 

Venetian  Bed  (E.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  40    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "       1  00 

Brown  Japan  "        0  70  . 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Baw,    per  gal 0  60    0  61 

Boiled        "       0  63    0  64 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

Frenchmedal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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HARDWARE. 

Ammunition — Cartridge!. 

Kim  Fire  Pistol,  dis. 40  to  45  p.c.  Airier 
Rim  Fire  Cartridges,  bom.  50  and  10 
Kim  Fire  Military,  net  list.  Airier. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  CapB,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap  "    and 

•'  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  1%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice   combined 
each 4  50 

Augers. 

Gilmour's,  discount  50, 50 and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole,  Vaughan's,  each.     1  35  1  60 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  C  65  1  59 

Pegging,  "         ....    0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers'.  "  ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  — ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 
Brass,   60  to  66j$. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 

Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits — Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  per  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring-  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  T5 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls   15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz,,  dis.  37$  per  cent. 

Hems,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis  65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "      ...     6  50     

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        30  00    33  00 

Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc  )  to  50  and  5 
Plate       "  dis.50pc   J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  110 

Napanee         "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01$ 

Red 0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns. 
Daisy,  dis.   60  to  60  and  5  p.c, 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,   per  doz 0  88    1  60 

English,      "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  FallB,  per  doz 16  00  51  5(1 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30     2  25 

Star,  "         2  80    3  90 

FennsCorkstops,  No  2p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc  50  p.c.  to  50  and  5  p.c 
HorseRasps.dis.  45p.c.  Amer  I  TjQn„ 

50p,c.  Can.  I*1*311618 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33£p.c 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  10p„c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per       Per 

United          50  ft       100  ft.  50  ft.   100  ft. 
inches. 

16  to  25           1.35           2.60  2.00 

26  to  40            1.50           2.90  2.25 

41  to  50                            3.00  500 

57  to  60                              3.W)  5^50 

61  to  70                            3.90  6.00 

71  to  80                              4.40  6.75 

81  to  85                            5.10  7.50 

86  to  90                              5.80  8.50 

91  to  95  9.50 

96  to  100  10.50 


Pilkinglon. 
Ordinary 

1st  break  $3  65 

2nd      "      3  9o 

3rd       "       4  60 

4th       "       4  95 

5th        "       5  40 

6th       "      5  90 

7th       "      50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break 4  30 

2nd      "      4  70 

3rd       "       5  40 

4th       "      5  90 

5th       "      6  50 

6th       "      6  90 

7th        ' 7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  (lis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 

English  and  Can.,  per  lb.  0  25    0  37  j 

Handles. 

Axe        per  doz 00    3  50 

Store  door   "    1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  80 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per    • 

Heavy,  per  lb 0  4$  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  ]  13    1  80 

Gate,  Clark's 1  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

&P«ng    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pej 
cent. 

Planter  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50  110 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     100  8  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HEADQTJAETEES 
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Shot  GrTlIlS,  fine  grades  such  as  Greener, 
Lefever  Richards,  &c. 


Breech  Loadin 

Clabrough,  Smit 
Powder,  "  F.  F.  Sporting,  "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont. 
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Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    50  and  10  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  74  per  cent.  dis.  off 

new  list. 
Copper,                          "       ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .     2  75    3  25 
Bronze,  Gem,         "         ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

T,   screw,  per  gross $1  30    4  00 

Ladles. 
Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood,  "  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  1  20    1  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,  "  1  »0    '  40 

Locks — Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33>6  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  174  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  1  25    3  75 

Lignum  Vitas,  "  3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  374  to  40  per  cent. 

Home,  each 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Nails. 

Cut,  3   in.   and    upwards, 

per  keg  base,  price 2  30 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

,  per  gross 
Square,  round  and  octa- 
gon              3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  "     0  20 

American  W.W.    "     0^5 

S.  R    Seal per  gal    0  63    0  6o 

Oilers. 
McClary'sGalvan.  Iron 
On    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10 

Copper,  per  doz 125    3  50 

Brass,  "        150    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
perdoz 0  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis   45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey's  Victor,  dis.  124  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  o. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning..... 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

624  per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         34 
Sliding  Door,         "      ....         3J       3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  perc. 

Rivet  Sets. 
Canadian,  dis.  30,  35  perc. 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..     8J  12 J 

54,5-16,  %  in 8J  12} 

3-16  in  1C  13 

Cotton,  per  lb 22        25 

Russia  Deep  Sea,  per  lb..        134      16 

Jute    "     ...        08       O84 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  'Us  374  t0  40  Per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&A.,sand,  30  p.c 

Emery,  per   quire 55        90 

Sash  Cord 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,    624  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 24    3  00 

tiausai?e  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40 p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      R.  H.      "      724       "  " 

"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  774  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mtna,,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  74  per  cent. 

Shovels  and  Spades 
Canadian,  dis.   374  Per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "         2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

1  and  4  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50  12  00 

Dessert  "     "         21  00 

Table        "     "          30  00  30  00 

Dessert  Porks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  percent 

Staples. 
Fence,  galvanized,  per  lb  44     4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  25 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron.blued  or  tinned,  dis.  424pc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' Tacks  &  Nails,  dis.  25p.c 


25        50 

0  06 

9 

..     0  13 

..     0  15 

..     0  50 

..     1  50 

..     0  10 

50    5  00 

Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assn  list, 70,  and  124  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174, 20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..     0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  35 

Broom  ■'         0  30    0  55 

Binding,  flax,  per  lb 

"         iute       "      

"         Blue  ribbon   614 

Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  perdoz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  124  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  oopper  74 
p.c.  dis. 

Market,  tinned  per  lb  0  04  J  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  064  0  O64 

Malin's  Wire  on    spools,  36  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  044  0  04} 

Galv.  Stetl,  plain  twist  . .    0  044  0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04} 

Staples  OO44 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  374  Per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne,  dis.  30  to  321  p.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    8  00 

"  S., perdoz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 1  25    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TfWOE  MARK  FOR 


1 6  and  1 8  DeBresoIes  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

$W?.ROGEES.;fr 

KNIVES.FORKS.SPOONS. 


H04.LOW    WARE- 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j  whimbey.  Manager 


a 


TRAVELLERS 

SHOULD  SEND   2$C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

ZEI^IRID^r-^IRIEL 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 
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SAW  YOUR 


ADVERTISEMENT! 


in  the 


HARDWAR 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOB  SALE  By  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto, 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


PLATE 
GLASS, 

ALL  SIZES  IN  STOCK. 


MANUFACTURERS   OF 


STAINED  GLASS  FOB  EVERY  PURPOSE. 


McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS   OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

l  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  irr 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.    IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices* 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP  " 
"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.rand  Treas.  CHAS.  N.  CANDEE,  Sec'jr. 

The  Girth  Peicha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


■     trade:    r-T£\Ft^      _■»•■■.**.*»■- 

KINK  PROOF  HOSE. 


GtlTTAPERCHA'RUBBER  M^O 

°r  TO.RONTO 


Only  makers  of  Wive  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  cli.msy  device  to  prevent  coming 
loose  from  the  hoie.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  I  ION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

OF    TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON  WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and   Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


■' 
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2.00  a  Year. 

lO  Cents  a  Copy 
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ilPE    ORGAN   OF 

WROUGHT 
,  CAST, 
*     STAMPED 
SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE/' 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


~   To  the  Trade.   — 

Blacksmiths  and 

Carriage  Makers' 

Anvils,     Vises. 
Stocks  and  Dies,  Screw  Plates, &c. 

Bolts,  Bar  Iron,  S.S. Steel. 


RICE  LEWIS  &  SON, 


LIMITED. 


THIS  SPACE 


-BELONGS    TO- 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


The  Chown  and 


Cunningham  Co'y, 


OF 


ZKHHSTGhSTOUSr,    OUSTT. 


Thos.  Davidson  &  Co., 


Western  Agents. 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $3.00    A    YEAR. 


Vol.   3. 


TORONTO,  OCTOBER    17,  1891 


No.  42 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THE  J,  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  6St.  FrancoisXavlerSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  106,  Times  Building, 

Roy  V.  Somerville,   Manager. 


HARDWARE    LUMBERING 
SUPPLIES. 

There  are  few  hardware  retailers  near  the 
lumber  regions  of  the  country  allowed  to 
forget  that  now  is  the  time  to  contract  for 
supplies  of  axes,  cross-cut  saws,  bolts,  chains, 
cant-hooks,  etc.  The  travellers  of  the  vari- 
ous wholesale  houses  are  offering  urgent  re- 
minders just  now,  and  the  trade  are  reported 
to  be  responding  with  liberal  and  numerous 
orders.  Lumbering  operations  are  expected 
to  be  on  a  much  larger  scale  than  they  were 
a  year  ago,  as  the  removal  of  the  export  duty 
on  logs  has  revived  the  demand  from  the 
United  States.  The  weather  has  of  course 
to  be  propitious  to  the  industry.  Plenty  of 
snow  and  low  enough  temperature  to  make 
a  good  bottom  for  sleighs  are  wanted  in 
their  season,  but  the  trader  cannot  wait  till 
they  come.  He  must  have  his  lumber  sup- 
plies on  hand  before  that  time.  If  he 
does  not,  those  who  need  them  will  not 
wait.  Their  orders  are  large  very  often, 
and  they  may  go  directly  to  the  wholesaler. 
If  the  wholesale  house  has  done  no  business 
in  this  line  with  the  retailers  resident  in  the 
lumberman's  neighborhood,  there  is  a  strong 
probability  that  it  will  sell  to  him.  The  re- 
tailer must  be  on  the  alert.  The  business 
does  not  always  come  to  him  when  the 
orders  are  large.  It  very  frequently  has  to 
De  energetically  pursued.  All  things  wait 
or  him  who  goes  after  them. 


THE  PRICES  OF  CUT  NAILS. 

Cut  nails  are  being  cut  with  a  vengeance 
these  days.      The  conflict  among  manufac- 
turers  in  the   cause  of  cheapness   goes  on 
with  unabated  zeal,  and  prices  have  gone  a 
point  further  down  the  scale.      To-day  they 
are  quoted  at  $2.20  out  of  stock  at  Toronto, 
with  5  per  cent,  off  for  net  cash.     That  price 
has  been  quoted  for  some  time,  but  has  here- 
tofore been  available  to  the  buyer  who  took 
a  carload  from  the  factory.     Out  of  stock 
the  price  was  10c.  higher.      To  parody  into 
respectability  a  rather    disreputable  saw,  it 
may  be  said  that  when  manufacturers  fall 
out   consumers   get  their   own.      The    low 
prices  current  ought  to  make  business  good 
by  inviting  increased  demand.      It  is  never 
prudent    for    retailers    to    buy  beyond  the 
estimated  capacity  of  the  custom  they  usually 
have,  but  if  they  can  expand  that  custom  by 
getting  builders,  contractors  and  other  con- 
sumers of   nails  to  place  orders  now,    they 
ought  to  be  able  to  provide  a  good  demand 
in  advance.     Prices  have  taken  this  drop  in 
all   probability    because    the    demand    has 
fallen  off,  since  most  of  the  nail  stocks  have 
already   been    contracted .  for    by  retailers. 
But  a  sortmg-up  trade  of  greater  proportions 
than  usual  may  be  the   outcome  of  this  de- 
cline, particularly    if    retailers  think  it  worth 
their  while  to  do  a  little  casual  drumming 
for  it. 


COKE  TIN  HIGHER. 

Hardware  announced  last  week  that 
there  had  been  some  considerable  oversell- 
ing of  tin  plates  on  Montreal  account,  and 
during  the  current  one  they  have  furnished 
the  chief  feature  of  the  market  at  the  same 
centre.  Owing  to  actual  scarcity,  coke  tin 
advanced  10c.  a  box  to  $2,715,  on  which  basis 
all  business  for  prompt  shipment  has  to  be 
done,  and  the  stock  is  so  well  worked  off  that 
it  is  stated  that  if  an  order  for  200  boxes 
were  received  in  Montreal  today  it  could  not 


be  filled.  Next  week  some  additional  sup- 
plies are  expected,  but  they  are  not  con- 
siderable, and  if  the  rapid  absorption  of  the 
arrivals  during  the  week  under  review  is  any 
criterion,  they  will  be  taken  quite  as  quickly. 
Business  to  arrive  has  been  done  at  $2.65, 
but  no  orders  for  immediate  shipment  would 
be  accepted  on  this  basis.  With  the  in- 
creasing demand  from  canners  therefore, 
there  is  a  strong  probability  that  those  Eng- 
lish makers  who  oversold  will  have  to  make 
their  shipments  after  the  close  of  navigation 
and  stand  the  loss  of  freight.  No  matter 
what  is  done  in  relation  to  these  sales,  it 
seems  likely  that  we  will  see  values  on  tin 
plate  firmly  maintained  this  fall. 

WILL  IRON  PRICES  ADVANCE  ? 

Reference  was  made  last  week  to  the 
firmer  tendency  of  iron,  and  the  course  of 
events  since  then  is  such  as  to  strongly  con- 
firm the  impression.  In  fact  it  is  undoubted 
that  buyers  of  pig  iron  so  far  as  the  section 
tnbutory  to  Montreal  is  concerned,  will  have 
to  pay  higher  prices  for  their  supplies,  even 
if  the  most  ordinary  sort  of  demand  is  ex- 
perienced. The  reasons  for  this  are  obvious. 
In  the  first  place  stocks  on  spot  are  small, 
while  the  quantity  ordered  ahead  is  not  con- 
siderable, as  importers  have  been  quite  as 
cautious  as  consumers.  It  is  true  that  they 
have  shown  more  anxiety  lately,  but  it  now 
appears  as  though  they  will  be  unable  to  se- 
cure any  additional  supplies  before  the 
navigation  season  on  the  St.  Lawrence 
closes.  This  is  certainly  the  case  so  far 
as  Summerlee  iron  is  concerned,  as  shown 
by  a  recent  occurrence.  An  importer  cabled 
an  order  for  200  tons  of  the  brand, 
and  shortly  after  repeated  this,  receiving 
in  reply  the  answer  that  his  second  order 
could  not  be  filled.  Of  course  this  state  of 
affairs  does  not  apply  to  other  grades,  but  it 
has  to  be  remembered  that  the  half  of 
October  is  now  over,  and  that  there  will  be 
very  few  vessels  sailing  for  the  Si.  Lawrence 


HARDWARE. 


after  this,  so  that  the  chances  for  any  ma- 
terial increase  in  supplies  before  the  close  of 
navigation  are  very  small.  Importers  will 
therefore  prefer  to  await  events  after  that,  for 
they  are  not  inclined  to  bring  in  any  iron  on 
speculation  after  the  close.  It  is  argued 
therefore  by  many  that,  although  our 
present  supplies  are  adequate  to  meet 
an  ordinary  sort  of  demand,  if  such 
a  call  occurs  as  the  conditions  seem  to 
warrant,  good  crops,  more  money,  etc.,  that 
there  is  a  big  chance  of  a  shortage  before  the 
spring,  and  a  sharp  advance  in  values  in 
consequence.  Prices,  of  course,  are  expected 
to  advance  anyway  within  a  week  or  two, 
but  if  matters  turn  out  as  outlined  above,  tne 
stiffness  will  be  accentuated.  For  all  the 
buyers  and  consumers  generally  don't  appear 
at  all  anxious  and  are  stubbornly  refusing  to 
speculate,  taking  only  what  they  actually 
want.  There  is,  of  course,  always  the  pro- 
viso of  American  competition.  It  costs  a 
good  deal  to  take  it  east,  but  if  prices  at 
Montreal  advance  sufficiently  on  British, 
wide  awake  American  dealers  will  be  sure 
not  to  neglect  their  opportunity. 


give  them,  they  want  no  shabby  looking  fel- 
lowwares  in  their  environment.  What  has 
passed  its  season  has  forfeited  its  profit,  and 
ought  to  be  sold  if  from  no  other  motive 
than  to  brighten  up  the  store  for  the  benefit 
of  the  new  goods. 


CLEARANCE  PRICES. 

Traders  ought  to  make  a  big  push  to  get 
rid  of  all  lines  that  are  likely  to  be  cast  in 
the  shade  by  seasonable  holiday  stock.  To 
be  able  to  lay  in  fresh  stocks  of  all  the  new 
Christmas  goods,  the  retailer  must  bestir 
himself  to  unload  everything  that  will  look 
rusty  or  be  out  of  demand  by  that  time.  It 
will  not  do  to  keep  a  thing  beyond  the  period 
of  its  salableness.  Rather  than  lose  all  on 
it,  lose  enough  to  make  it  sell.  That  is  not 
price-cutting.  It  is  marking  down  the  price 
as  the  article  depreciates  in  market  value. 
Such  stock  has  to  be  treated  like  damaged 
ware  to  make  a  clearance  of  it  while  it  is 
wanted,  and  in  time  to  leave  a  bare  place 
for  what  is  seasonable. 

There  are  various  articles  kept  in  stock 
that  become  lumber  if  the  price  never  will 
eases  ;  they  will  fill  space  and  consume 
interest,  while  the  goods  in  current  de- 
mand would  be  causing  a  turn  in  the 
amount  invested  in  them  every  few  days, 
yielding  a  fair  profit  every  time  they  move. 
Table  ware  is  often  kept  till  it  has  eaten  up 
the  margin  in  interest,  and  then  sold  at  the 
sacrifice  of  more  than  the  margin.  Articles 
that  suffer  for  want  of  use  cannot  be  kept 
long  and  sold  at  full  prices.  It  is  attention 
to  these  matters  that  makes  the  difference 
often  between  a  progressive  and  a  backward 
grocer.  The  former  begins  to  make  his 
clearances  in  time.  He  has  foresight  and 
keenness.  Another  will  not  recognize  in 
time  whither  he  is  drifting,  and  will 
be  caught  often  with  a  big  collection 
ot  unsold  and  unsalable  goods,  which 
no  body  would  count  as  an  asset.  There  is 
something  due  to  new  goods.  They  want 
all  the  advantage  that  trim  surroundings  can 


ODD  MOMENTS. 


Various  questions  have  been  discussed 
during  the  past  few  months,  says  a  contem- 
porary and  communications  on  the  different 
subjects  have  been  presented  by  readers  in 
various  parts  of  the  country.  Whether  a  man 
can  be  a  storekeeper  and  a  Christian;  what 
constitutes  good  and  bad  storekeeping;  how 
would  you  spend  a  yearly  income  of  a  million 
dollars,  are  some  of  the  subjects  which  have 
engaged  the  attention  of  the  public,  and  now 
the  question  how  to  spend  winter  evenings 
seems  to  be  the  one  under  consideration. 

To  many  of  our  readers  daylight  and 
leisure  rarely  come  together,  and  there  are 
not  many  evenings  when  they  have  much 
choice  as  to  occupation.  However,  we  can 
safely  say,  with  a  recent  writer,  that  much 
more  can  be  made  of  the  odd  moments  if 
they  are  wisely  seized  on 

"  Take  it  in  the  single  matter  of  reading; 
in  these  days  of  pocket  editions  and  the 
popularization  of  good  literature,  practically 
anybody  can,  between  the  hours  of  uprising 
and  sleep,  get  a  precious  impulse  from  a  five 
minutes'  perusal  of  some  masterpiece  of 
fiction,  essay,  poetry,  or  philosophy.  There 
are  always  spare  fractions  of  an  hour,  before 
or  after  meal-time,  in  the  journey  to  and 
from  our  place  of  business,  or  during  the 
many  brief  waiting-whiles  of  daily  existence, 
when  man  is  betwixt  and  between  as  to 
actual  work;  and  these  interludes  of  quiet 
and  inactivity,  rightly  appreciated,  can  be 
made  to  yield  rich  harvestings  of  comfort, 
instruction  and  inspiration, — of  education  in 
the  deepest  and  most  catholic  sense.  The 
world  fairly  teems  with  examples  of  those 
who  have  gained  their  power  and  their  suc- 
cess in  this  way. 

"  Many  so-called  self-made  men  who  have 
earned  an  education  by  snatching  these  odd 
moments  from  the  very  maw  of  Time,  in 
order  to  read  the  prized  volume,  say  that 
they  relished  and  got  good  from  it  fifty  times 
more  because  they  came  by  it  so.  They  have 
consumed  the  books  that  made  them  inform- 
ed, between  the  stints  of  work,  perchance 
while  the  right  hand  swung  the  blacksmith's 
hammer,  or  the  eye  glanced  from  the  printed 
page  to  the  machine  whose  movements  it 
superintended.  Of  course,  the  knowledge 
thus  acquired  was  scrappy  and  unregulated 
when  compared  with  that  received  from  the 
college  curriculum:  but  it  was  sternly  master- 
ed, what  there  was  of  it,  and  the  choice  lay 
between  that  and  nothing  at  all.  Hence,  to 
such  seekers  after  light,  odd  moments  are 
golden  beacons  and  good  friends,  to  stead 
them  when  naught  else  can." 


A  SHELL  OF  TINNED  STEEL 
INSERTED    IN  AN   IRON    KETTLE. 

An  English  inventor  has  patented  a  pro- 
cess for  lining  hollowware  in  a  superior  man- 
ner without  increasing  the  cost  of  manufac- 
ture. This  invention  consists  in  substituting 
a  steel  tinned  lining,  either  spun  or  cast,  in 
the  iron  pan,  instead  of  the  ordinary  process 
of  tinning  or  enameling.  It  is  claimed  for 
the  new  method  that  it  effectually  prevents 
the  appearance  of  any  sand  or  pin-holes,  or 
roughness,  so  that  the  interior  of  the  sauce 
pan  will  present  a  smoother  and  brighter 
appearance  than  can  be  secured  under 
previous  methods  of  manufacture.  The  costly 
process  of  burning  and  annealing  can  be  dis- 
pensed with  in  operating  this  process.  It  is 
intended  to  apply  the  process  to  lining 
articles  with  brass  or  copper  instead  of 
tinned  steel,  thereby  producing  what  is  to 
all  practical  purposes  a  copper  or  brass  pan 
at  the  same  price  as  an  ordinary  tinned  one. 
— Iron  Trade  Review. 


HOW  BAD  DEBTS  ARE  MADE. 

People  often  wonder  how  it  is  that  a  retail 
trader  gets  so  many  bad  debts  among  his  ac- 
counts. To  the  dealer  who  has  had  the  "ex- 
perience," while  the  deadbeats  have  the 
"  money,"  the  operation  is  a  very  simple 
one. 

The  whole  trouble  arises  from  the  slow- 
ness of  the  dealer  to  say  "no"  when  more 
credit  is  wanted.  The  merchant  grants  a 
little  more  credit  in  order,  as  he  thinks,  to 
keep  his  customers  in  good  nature  and  so 
secure  the  old  balance.  But  it  is  just  here 
he  makes  a  fatal  mistake.  It  a  customer 
cannot  pay  one  week's  or  one  month's  bill, 
certainly  the  lapse  of  time  will  not  help  mat- 
ters, but  the  account  will  get  so  large  that 
the  customer  will  find  it  cheaper  to  "move 
than  to  pay  rent,"  as  the  expression  goes, 
and  he  jumps  his  account  and  goes  to  look 
for  some  other  victim. 

This  is  the  history  of  three-fourths  of  all 
the  cases  of  bad  debts;  and  if  the  merchant 
had  said  "no"  when  the  first  bill  was  in 
arrears,  his  loss  would  have  been  small  com- 
pared with  what  it  finally  was.  And  further, 
a  firm  refusal  to  extend  credit  would  often 
have  the  effect  of  making  the  customer  pay 
up,  hoping  for  another  chance  to  "get  in"  to 
the  grocer.  Then  is  the  time  to  give  the 
dead-beater  the  grand  bounce  and  be  rid  of 
him. 

Bear  in  mind,  and  act  upon  the  knowledge, 
that  if  a  man  cannot  pay  one  week's  bill,  he 
certainly  cannot  pay  a  two  weeks'  bill. — Ex. 


The  Chicago  Stamping  Company  paid 
duty,  this  week,  on  157  boxes  of  imported  tin- 
plate.  Imports  have  been  resumed  and  it  is 
expected  that  when  the  figures  are  published 
showinp  the  aggregate  for  the  past  month 
or  two  thatfthe  facts  will  go  far  to  show  that 
little  progress  has  been  made  as  yet  by  the 
domestic  manufacturers  towards  supplying 
the  home  demand. — American  Artisan. 
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THE    LONDON    SYNDICATE   AND 
THE  IRON  RING. 

A  correspondent  sends  us  the  following  : 
Seldom  has  the  conduct  of  a  person  making 
an  investment  and  paying  for  it  been  more 
criticised  and  discussed  than  that  of  the  pre- 
sent holders  of  Scotch  iron  warrants  ;  there 
is  hardly  a  newspaper  which  has  not  criti- 
cised their  conduct  at  some  time  or  other, 
and  the  trade  journals  return  to  the  charge 
week  after  week.  Curiously  enough,  nothing 
is  ever  said  in  their  favor,  but  either  they  are 
accused  of  having  permanently  injured  the 
iron  trade  or  they  are  committing  incredible 
follies  in  throwing  away  money  for  holding 
property  which  they  will  eventually  only  be 
able  to  realise  at  a  disastrous  loss.  The 
holders  of  the  warrants  themselves  never 
seem  to  have  uttered  a  word  on  the  subject 
of  their  view  on  the  matter,  but  it  must  be 
obvious  to  all  that  there  must  be  another 
side  of  the  question  unless  we  assume  the 
holders  to  be  a  set  of  arrant  fools.  It  would 
never  be  supposed  (if  one  judged  by  the 
ordinary  conversation  of  the  Glasgow  broker) 
that  the  real  reason  why  Scotch  warrants  are 
now  held  off  the  market  is  to  be  found  in  the 
action  of  the  Glasgow  brokers  themselves.  In 
the  spring  of  the  present  year  it  was  well 
known  tc  the  Glasgow  brokers  that  iron  was 
being  very  heavily  bought  for  London  ac- 
count, the  warrants  however  were  not  taken 
up  by  the  purchasers,  but  were  lent  to  the 
Glasgow  market — still,  the  "  bears  "  went  on 
selling,  daily  putting  the  price  down,  and,  in 
self  defence,  the  purchasers  continued  to 
buy;  iron  was  forced  down  absolutely  by  the 
sheer  selling  of  the  "bears,"  to  42s.,  and  it 
was  the  daily  common  conversation  of  the 
Glasgow  ring  that  if  the  price  could  only  be 
put  low  enough,  the  hands  of  the  buyers 
would  be  forced,  and  they  would  have  to  re- 
alise. So  incredibly  short-sighted  were  the 
Glasgow  "bears"  that  in  their  eagerness  to 
carry  out  their  own  schemes,  they  actually 
sold  to  the  London  holders  an  immense 
number  more  warrants  than  there  were  in 
existence.  Still  they  went  on  selling,  and 
still  they  continued  to  report  that  it  would 
only  require  a  few  days  more  to  break  the 
strength  of  the  London  buying.  Under  these 
circumstances  it  is  easy  to  talk,  but  it  is  diffi- 
cult to  see  in  what  manner  the  London  own- 
ers could  act  other  than  by  paying  for  and 
taking  up  the  warrants  that  they  had  bought. 
The  only  way  by  which  the  Glasgow  brokers 
could  force  prices  down  was  by  borrowing  war- 
rants and  daily  selling  them  for  cash  over  and 
over  again.  The  result  is  known,  the  hold 
ers  paid  for  and  took  up  their  warrants,  and 
the  Glasgow  broker  had  to  pay  them  an  un- 
ascertained sum  of  money  in  respect  of  the 
iron  (which  was  variously  estimated  at  from 
230,000  to  1,000,000  tons)  which  they  had 
sold  to  the  holders  over  and  over  above  what 
was  within  their  possibility  to  deliver.  From 
that  day  to  this  they  have  not  been  allowed 
to  deal  in   Scotch,  because   it  is  well-known 


that  if  they  had  had  any  warrants  with  which 
to  manipulate,  so  incredible  is  their  persist- 
ency that  they  would  again  open  fresh 
"bears,"  and  put  themselves  again  in  the 
same  position  as  they  did  before.  The 
Economist  of  5th  September  suggests  that 
it  would  be  easy  to  produce  store  iron  at 
47s.,  that  it  would  pay  well  to  do  so,  that  the 
makers  will  soon  direct  their  attention  to 
doing  this,  and  that  then  the  syndicate  will 
find  themselves  in  a  serious  predicament. 
Considering  that  the  prospect  of  the  makers 
is  better  than  it  has  been  for  months  past, 
there  is  not  the  least  chance  of  their  lending 
themselves  to  any  such  proceeding.  As  a 
matter  of  fact,  this  remark  of  the  Economist  is 
an  echo  of  what  has  been  frequently  said  by 
Glasgow  brokers  for  months  past.  In  this 
case,  however,  the  wish  is  father  to  the 
thought,  as  it  is  a  well-known  fact  that,  in  the 
first  place,  it  would  not  pay  makers  to  pro- 
duce and  to  store  iron  and  sell  the  warrants 
at  47s.;  and,  secondly,  that  if  they  could  do 
so,  they  would  be  very  disinclined  to  do  it, 
as  they,  of  all  people,  are  the  least  inclined 
to  embarrass  the  position  of  the  London 
holders.  They  have  been  fully  convinced  of 
the  excellent  services  which  have  been  done 
them  by  the  maintenance  of  a  steady  price 
for  iron  in  the  dull  times  and  by  the  lesson 
which  has  been  taught  to  the  Glasgow 
"bears."  As  a  matter  of  fact,  the  only  iron 
which  has  gone  into  store  during  the  past 
few  months  was  not  put  in  by  makers  at  all, 
but  was  put  in  by  Glasgow  merchants  with 
a  view  to  influencing  the  stock  figures,  and 
at  an  actual  loss  of  money  to  those  who  put 
the  iron  into  store.  The  Economist  of  12th 
September  takes  up  its  parable  again.  "The 
absorption,"  they  say,  "of  a  large  proportion 
of  pig  iron  into  a  few  hands  cannot  be  other- 
wise than  injurious  to  the  best  interests  of 
the  trade."  This  is  the  sort  of  rubbish  that 
has  been  written  for  months  past.  It 
can  only,  by  any  possibility,  have  in- 
jured the  business  of  speculative  brokers, 
that  iron  should  be  kept  at  a  steady 
price  cannot  injure  the  legitimate  trade,  un- 
less that  price  is  so  high  a  one  as  to  prevent 
business.  The  mere  fact  47s.  makers  cannot 
afford  to  store  iron  is  sufficient  to  prove  that 
this  price  is  not  too  high  a  one  at  which  to 
keep  the  warrant  market.  The  Economist 
goes  on  to  say  "  there  are  no  indications  of 
any  improvement  in  the  general  condition 
of  the  iron  and  steel  trade."  This  is  obvi- 
ously in  direct  contradiction  to  the  actual 
state  of  the  case  ;  as  a  matter  of  fact,  the 
reopening  of  Messrs.  Bolckow,  Vaughan's 
Eston  Steelworks  (giving  employment  to 
3,000  hands),  alone  is  sufficient  to  mark  an 
improvement  in  the  steel  trade.  The  consi- 
derable number  of  large  steamers  that  have 
been  placed  in  the  Clyde  and  on  the  East 
Coast  also  mark  a  further  improvement,  and 
a  gradual  re-establishing  of  credit,  and  the 
recommencement  of  enterprises  in  all  parts 
of  the  world  is  bound,  ere  long,  to  have  its 
effect  on  the  iron  trade  to  a  very  marked 
extent. — Industrial  Trades  Journal. 


CAMELS'  HAIR  BELTING. 

One  of  the  latest  things  in  the  way  of  a 
belt  in  this  country,  though  it  is  more  fa- 
miliar in  England,  is  belting  made  of  camels' 
hair.  The  first  thought  of  the  machanic  who 
has  had  experience  in  buying  a  camels'  hair 
shawl  for  his  wife,  and  paying  five  or  six 
hundred  dollars  for  it,  is  that  camels'  hair  is 
altogether  too  expensive  a  material  for  belts; 
but  we  are  informed  that  this  depends  upon 
what  particular  kind  of  hair  is  selected,  and 
that  some  kinds  of  camels'  hair,  that  is,  hair 
that  comes  from  certain  parts  of  the  body,  is 
not  so  expensive  as  to  prohibit  its  use  for 
this  purpose.  Among  the  advantages ciaimed 
for  the  belts  are,  they  are  absolutely  uniform 
in  strength  and  elasticity  at  either  surface 
or  at  either  edge,  so  that  they  run  true  and 
smoothly  ;  have  only  one  joint  in  them, 
which  can  be  made  as  good  and  smooth  as 
any  other  part  of  the  belt;  it  is  stronger  than 
leather  belting,  and  more  durable  ;  its  ad- 
hesion is  better,  and  it  is  adapted  to  use  in 
exposed  places  where  it  is  liable  to  become 
wet.  At  present  the  only  manufacturers  of 
this  belting  in  this  country  are  the  Rossen- 
dale  Belting  Company,  Euclid  avenue,  New- 
ark, N.  J. — American  Machinist. 


THE  ANTIQUITY  OF  WIRE. 

It  is  not  generally  known  that  the  manu- 
facture of  those  metallic  fiilaments  or  shreds 
known  as  wire  is  one  of  considerable  autiqui- 
ty,  and  has  been  traced  by  good  authorities 
as  far  back  as  the  period  of  early  Egypt.  A 
specimen  of  wire  made  by  the  Ninevites 
some  800  years  B.  C.  is  exhibited  at  the 
South  Kensington  Museum.  Homer  and 
Pliny  referred  to  similar  productions  in  their 
writings.  From  such  remote  eras  up  to  the 
fourteenth  century  wire  in  its  general  accep- 
tance was  produced  by  hammering  out  strips 
of  metal.  The  operation  of  wire  drawing  is 
mentioned  as  early  as  the  fourteenth  centu- 
ry, for  in  the  chronicles  of  Augsburg  and 
Nurnburg,  of  135 1  and  1360  respectively,  we 
find  reference  to  wire  drawers,  so  that  it  is 
reasonable  to  infer  that  the  draw  plate  was 
known  and  used  at  that  period.  Rudolf,  of 
Nurnberg,  erected  the  first  wire  drawing 
mill  shortly  after.  About  the  year  1500  the 
credit  of  wire  drawing  was  ascribed  in  France 
to  Richard  Archal.  It  was  not  until  about 
1 565  that  machine  drawn  wire  was  produced 
in  Great  Britain,  the  manufacture  being  in- 
troduced by  a  native  of  Saxony,  C.  Schultz, 
and  Caleb  Bell,  who  had  a  mill  driven  by 
water  power,  in  Greenfield  Valley,  Holywell, 
Queen  Elizabeth  being  supplied  with  toilet 
pins  from  that  mill.  Inferior  hand-drawn 
wire  had  been  and  was  being  made  in  the 
neighberhood  of  the  Forest  of  Dean  and 
elsewhere,  but  in  the  seventeenth  century 
the  improved  manufacture  was  carried  on  in 
Yorkshire,  and  later  on  in  the  districts  of 
Warrington  and  Birmingham,  where  the  in- 
dustry is  still  largely  located. — London  Iron 
and  Coal  Trade  Review. 


HARDWARE 


DELAY  IN  EXECUTING  ORDERS. 

The  delay  which  frequently  occurs  in  the 
execution  of  orders  is  a  matter  of  much  im- 
portance to  many  of  our  renders,  hence  it  is 
not  at  all  surprising  to  find  that  the  question 
is  being  discussed  by  our  contributors  and 
correspondents.  It  is  a  theme  which  will 
bear  further  comment,  inasmuch  as  there  is 
no  doubt  that  such  delays  frequently  lead  to 
a  considerable  loss  of  business,  as  well  as  to 
the  profound  vexation  of  the  buyer  and  his 
customers.  Especially  is  this  the  case  in 
respect  of  export  goods,  as  to  which  a  cor- 
respondent, writing  from  Antwerp,  has  ex- 
pressed himself  with  force,  as  well  as  with 
the  feeling  which  results  from  actual  experi- 
ence. Retailers  at  home  and  importers 
abroad  are  astonished  by  the  great  delays 
which  often  occur,  some  of  them  evidently 
being  under  the  impression  that  much 
greater  promptitude  might  be,  and  ought  to 
be,  shown  by  the  manufacturers.  On  the 
contrary,  more  disputes  are  caused  and 
more  bad  blood  engendered  in  this  way  than 
can  well  be  imagined — hence  we  cannot 
avoid  expressing  the  opinion  that  manufac- 
turers, in  their  own  interests,  should  exercise 
every  care  in  filling  orders  as  promptly  as 
possible.  From  their  point  of  view,  no  doubt, 
there  are  many  excuses  to  be  made,  but  it  is 
quite  probable  that,  in  many  instances,  the 
goods  could  be  despatched  more  promptly 
than  they  are,  as  a  rule.  It  is  quite  con- 
ceivable that  where  the  order  involves  the 
changing  of  rolls  or  the  making  of  special 
patterns  there  may  be  delay,  but  in  a  vast 
number  of  other  instances  there  seems  to  be 
no  adequate  excuse  to  offer.  If  delays  of 
weeks,  or  even  months,  took  place  only  when 
trade  is  brisk  and  manufacturers  are  known 
to  be  crowded  with  work,  the  matter  could  be 
understood,  but  the  delays  appear  to  be  so 
chronicthattheytakeplace  almost  at  all  times, 
and  in  pretty  nearly  every  branch  of  trade. 
The  iron  or  hardware  trades  are  not  worse, 
probably,  than  the  other  manufacturing  indus- 
tries. This  is  patent  to  everybody  who  has 
had  any  occasion  to  have  an  article  produced 
to  order  or  of  an  unusual  pattern.  No  mat- 
ter how  small  or  insignificant  the  article  may 
be,  if  it  has  to  be  made,  a  considerable 
amount  of  delay  is  sure  to  be  involved.  On 
the  face  of  it  one  can  scarcely  comprehend 
why  that  should  be  the  case.  It  is  only  in 
relation  to  very  large  or  very  complex  articles 
that  the  manufacturing  processes  occupy  a 
great  deal  of  time,  yet  even  very  simple 
articles  are  often  six  weeks  to  two  months 
before  they  are  delivered  to  order.  Labor  is 
obstinate,  we  know,  and  trade  union  rules 
are  awkward  matters  with  which  to  deal  ; 
still,  it  might  be  supposed  that  the  majority 
of  manufacturers  could  give  delivery  in  a 
week  or  thereabouts  if  they  really  made  up 
their  minds  to  do  so.  It  is  to  be  feared  that 
many  manufacturers  look  upon  orders  for 
special  goods,  even  if  they  are  for  very  ordi- 
nary lines,  with   dislike.      They  appear  to 


lose  sight  of  the  fact  that  these  requests 
form  a  part  only  of  the  transactions  with 
their  customer,  who  is  entitled  to  every  con- 
sideration at  the  hands  of  the  producer.  The 
buyer  should  be  obliged,  in  fact,  just  as  the 
ironmonger  or  importer  tries  to  suit  his  cus- 
tomer, and  every  effort  should  be  made  to 
execute  orders  at  the  earliest  possible  mo- 
ment. In  the  case  of  foreign  importers  there 
is  an  even  greater  obligation  on  the  part  of 
the  manufacturer,  seeing  that  if  British  goods 
are  so  long  delayed  our  German  and  Belgian 
rivals  seem  to  have  the  knack  of  much  more 
speedily  meeting  the  wants  of  buyers. — The 
Ironmonger. 


IRON  FOR  TELEPHONE  WIRE. 

If  the  reported  project  of  Mr.  Gorham  Gray 
for  a  telephone  cable  between  America  and 
England  shall  prove  to  be  feasible  and  prac- 
ticable it  will  certainly  mark  a  new  and  im- 
portant step  in  the  use  of  both  the  telephone 
and  telegraph.  Mr.  Gray's  plan  is  to  make 
use  of  an  iron  wire  conductor  of  peculiar 
shape  in  place  of  a  copper  cable,  and  he 
claims  that  iron  is  as  good  as  copper  for  this 
purpose.  This  idea  is  directly  at  variance 
with  the  best  electrical  practice  of  to-day,  the 
tendency  everywhere  being  toward  the  use 
of  more  copper  in  the  form  of  heavier  con- 
ductors and  the  use  of  a  metallic  circuit  of 
two  copper  wires  for  long  distance  telephone 
service.  Copper  is  also,  being  used  to  a 
greater  extent  in  telegraph  lines.  Should 
Mr.  Gray  be  able  to  carry  out  his  plan,  there 
would,  of  course,  be  an  immense  saving  in 
the  cost  of  constructing  the  line,  owing  to  the 
greater  relative  cheapness  of  iron  wire  and 
its  higher  tensile  strength. —  Philadelphia 
Record. 

KEEPING  HARDWARE  STOCKS 
FRESH. 

Your  hardware  stock  will  not  suffer  from 
changes  of  style  as  much  as  it  will  from  rust 
accumulating  on  it,  caused  by  frequent  hand- 
ling. The  polished  blade  of  a  knife,  chisel 
or  plane,  will  rust  immediately,  if  not  at  once 
wiped  off  dry.  The  rustic  from  the  back- 
woods, when  he  selects  a  razor  or  knife,  feels 
in  duty  bound  to  expend  all  his  lung  power 
in  blowing  his  breath  on  the  blade  to  find 
out  how  quickly  it  will  dry  off  or  vanish.  He 
has  a  sort  of  natural  philosophy  of  his  own 
which  enables  him  to  determine  the  quality 
of  the  steel  and  the  temper  of  the  tool  by 
this  process.  Be  very  careful  to  have  your 
hardware  in  the  dryest  portion  of  your  store. 
Locate  it  so  that  it  will  get  the  least  heat  in 
winter  and  have  the  sunlight  in  summer. 
Keep  it  far  removed  from  the  salt  and  dairy 
atmosphere  of  your  butter  and  salt-fish  de- 
partment. Thefancyarticles  which  youkeepin 
this  line  for  show  case  display,  watch  very 
carefully.  Keep  a  flannel  cloth  where  it  can  be 
reached  handily.and  aftershowingacustomer 
a  knife  or  razor,  wipe  the  same  immediately 
perfectly  d*y  before  putting  it  in  its  case. 
Never  display  rubber  goods  in  the  same  case 
as  cutlery.  They  will  cause  rust  nearly  as 
quickly  as  water.  I  refer  particularly  to  soft 
rubber  goods  and  not  vulcanized  goods,  such 
as  combs,  pins,  and  the  like. — Ex. 


CAN  SPECULATION  BE  CHECKED  ? 

No  better  evidence  that  there  is  a  general 
expectation  in  trade  circles  of  rising  mar- 
kets and  widespread  activity  could  well  be 
furnished  than  the  appearance  of  warnings 
against  the  fostering  of  a  speculative  spirit. 
It  is  well  worth,  under  the  circumstances,  to 
inquire  whether  it  is  profitable  to  take  active 
measures  to  oppose  a  speculative  tendency. 
We  feel  convinced  that  the  majority  in  the  iron 
metal  and  hardware  trades  are  conservative. 
We  know  that  past  experience  has  taught 
that,  in  the  long  run,  the  evil  after  effects  of 
a  wildly  speculative  fever  largely  counter- 
balance temporary  advantages.  We  know 
that  a  boom  usually  lets  in  a  good  deal  of 
foreign  material.  In  other  words,  it  drives 
work  abroad  which  could  have  been  kept  at 
home  had  not  the  demand  been  artificially 
exaggerated  by  the  operations  of  outsiders. 
A  boom  may  be  defined  as  a  scare  of  buyers, 
created  by  speculators.  During  such  a 
period  only  a  few  are  great  gainers,  a  far 
larger  number  of  manufacturers  and  traders 
profit  more  than  they  otherwise  do,  while  the 
great  majority  look  back  upon  such  a  period 
with  mortification  and  regret. 

Yet  it  is  difficult  to  see  how  a  rise  can  be 
prevented  when  circumstances  warrant  the 
movement.  Speculators  cannot  be  kept  out 
of  any  business.  They  are  buyers  when 
others  are  still  in  doubt,  and  are  only  too 
glad  to  sell  their  goods.  The  more  venture- 
some in  the  trade  are  the  first  to  follow  the 
lead  thus  taken,  purchasing  raw  materials 
liberally,  while  they  hold  back  on  a  part  of 
their  product.  The  craze  spreads  until  all 
are  involved  in  it,  and  the  great  majority 
have  reached  the  conclusion  that  a  passing 
fever  is  to  be  the  normal  condition  for  a  long 
period  to  come.  It  is  then  that  he  becomes 
a  public  enemy  who  dares  to  utter  sentiments 
which  a  short  time  before  would  have  re- 
ceived general  applause. 

However  numerous  those  may  be  who  are 
determined  to  oppose  a  rapid  rise,  there  will 
always  be  a  small  but  powerful  minority  who 
initiate  the  movement,  and  give  it  sufficient 
impetus  to  win  over  converts  rapidly.  We 
question  whether  there  are  many  who  have, 
witnessed  former  booms,  who  have  not  back 
of  all  their  protestations  the  desire  to  take 
an  earlier  hand  in  buying,  and  be  quicker  at 
selling  than  they  were  before.  We  believe 
that  this  feeling  is  far  more  general,  and 
would  prove  a  more  potent  factor  for  action 
than  the  desire  to  preserve  the  trade  gene- 
rally from  any  future  dangers  and  complica- 
tions by  abstinence  from  or  resistance  to  a 
rising  market. 

So  far  as  we  can  learn  there  are  none  in 
the  trade  now  who  look  forward  to  advances 
in  price  at  all  comparable  with  the  famous 
boom  period  of  1879-1880.  The  word 
"boom"  is  so  intimately  associated  in  the 
minds  of  many  with  that  extraordinary  turn- 
that  it  is  possibly  misleading  and  unwise 
to  use  it  now  in  connection  with  the  improve- 
ment looked  forward  to.  The  term  has, 
however,  become  identified  with  any  upward 
tendency  in  trade,  and  has  entered  general 
usage  in  that  sense. — Iron  Age. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <S 

WHOLESALE    HARDWARE, 


37     Front    Street    West, 


DEAD  SHOT  F.G. 


Toronto, 


•  ♦ 


GUNPOWDER.      "  American  Dead  Shot." 


•  *    •  *  *.* 

DEAD  SHOT  F.F.G. 

TRY   IT. 


SCISSORS  HINTS. 

One  needs  many  pairs  of  scissors,  and 
true  economy  consists  in  having  a  pair  for 
each  sort  of  work.  The  cutting  of  paper  is 
very  trying  to  sharpened  steel,  and  a  pair 
might  be  kept  for  that  purpose.  Long 
slender  shears  are  handy  for  general  use  ; 
buttonhole  scissors  could  find  a  place  in 
every  basket  ;  a  pair  of  scissors  for  trim 
ming  lamps  in  the  kitchen  is  necessary  where 
there  is  no  gas  ;  grape  scissors  for  the  table 
are  not  altogether  new  ;  scissors  to  cut  flow- 
ers in  the  country  are  a  convenience.  Few 
people  carry  pocket  scissors  of  the  folding 
sort.  Those  that  do  never  part  with  them. 
Convenient  for  manicure  use,  to  cut  a  clip- 
ping from  a  paper  at  a  moment's  notice,  a 
string,  etc.,  they  answer  almost  every  pur- 
pose of  the  pocket  knife,  and  are  much  more 
convenient  to  handle.  Give  a  person  ac- 
customed to  their  use  a  knife  and  the  pocket 
scissors,  and  he  will  part  with  the  former 
first  No  cutting  blade  should  be  put  in  the 
fire,  as  it  will  then  lose  its  temper,  which  is 
denoted  by  its  turning  blue.  Such  a  knife 
or  blade  will  never  keep  its  edge. — N.  Y. 
Hardware. 


NICKELIZED  STEEL   FOR  SHIPS. 

Writing  from  Halifax,  Nova  Scotia,  to 
the  London  Economist,  Mr.  Peter  Imrie 
predicts  that  Canada  will  eventually  control 
the  shipbuilding  'ndustry.  It  is  now  prac- 
tically proved,  he  argues,  that  steel  mixed 
with  from  three  to  five  per  cent,  of  nickel  is 
double  the  strength  of  ordinary  steel,  and 
that  it  does  not  corrode  or  take  on  barnacles, 
so  that  ships  constructed  of  it  will  never  re- 
quire scraping.  Moreover,  as  ships  of  nic- 
kelated  steel  may  safely  be  built  much 
lighter  than  ordinary  steel  ships,  their  engine 
power  and  consumption  of  coal  may  be 
safely  reduced  without  diminution  of  speed. 
In  short,  nickelated  steel  seems  bound  to 
supercede  ordinary  steel,  and  probably  also 


all  other  materials  in  present  use  in  ship 
construction.  Nickel  has  thus  become  a 
necessity,  and  the  nation  which  is  in  a  posi- 
tion to  produce  this  material  must  neces- 
sarily control  the  shipbuilding  trade.  And, 
for  the  present,  at  least,  there  is  no  known 
supply  of  nickel  worth  mentioning  outside 
that  of  Canada.  Canada  possesses  nickeli- 
ferious  pyrites  without  limit.  The  entire 
bleak  region  extending  from  Lake  Superior 
to  Labrador  is  rich  in  it.  Experts  declare 
that  the  Dominion  can  supply  a  million  tons 
of  pure  metal  annually,  if  necessary,  for  an 
indefinite  period.  All  the  other  sources  of 
supply  known  in  the  world  just  now  would 
not  suffice  to  keep  even  a  single  first-class 
shipbuilding  concern  on  the  Clyde  in  full 
work. — American  Manufacturer. 

THE  SWELLING  OF  STEEL. 

It  is  well  known  that  steel  or  iron  will 
swell  more  or  less  when  heated,  but  it  is  not 
so  well  known  that  this  property  can  be 
made  use  of  to  good  advantage  at  times. 
The  crank  pin  of  an  engine  had  been  turned 
a  trifle  too  small,  so  that  the  fit  could  not  be 
depended  on  if  put  in  in  the  usual  way.  The 
crank  pin  was  small,  so  the  loss  would  not 
have  been  great  if  it  had  been  thrown  away, 
but  they  were  in  a  hurry  for  the  engine  and 
the  time  that  would  be  lost  was  of  more  con- 
sequence than  the  price  of  a  new  crank  pin, 
but  it  was  thought  that  they  could  save  it  by 
utilizing  the  swelling  property  of  the  steel. 
The  crank  pin  was  heated  a  trifle  and  the 
surface  covered  with  soap  to  prevent  scaling, 
after  which  it  was  heated  a  little  more,  but 
not  enough  to  redden  it  or  raise  a  scale. 
After  soaking  at  this  heat  for  awhile  it  was 
cooled  off  and  found  to  have  swelled  nearly 
enough  to  make  a  good  driving  fit.  Another 
heating  was  given  it.  It  was  then  found  to 
have  swelled  all  that  was  required  and  a 
little  more  than  was  necessary.  The  pin 
was  then  put  into  the  lathe  and  the  surface 


polished.  The  crank  was  heated  and  ex- 
panded by  the  heat  of  a  gasoline  blow-pipe 
and  the  pin  pushed  into  place  ;  then  both 
crank  and  pin  were  cooled  down,  and  the 
job  was  found  to  be  as  good  as  though  a  new 
pin  had  been  fitted.  The  job  lasted  for  over 
two  years  and  how  much  longer  is  not 
known.— Stationary  Engineer. 


SOLDERING  IRON   WITH    NICKEL. 

Herr  Fleitmann's  experiments  in  soldering 
iron  with  nickel  have  yielded  some  import- 
ant results  with  regard  to  the  volatility  and 
atomic  penetration  of  the  former  metal,  says 
Iron.  The  adhesion  of  the  two  metals  was 
so  intense  that  it  became  impossible  to  sep- 
arate them  by  mechanical  action,  and  chemi- 
cal analysis  proved  a  perfect  assimilation, 
although  the  soldering  had  been  effected  at 
a  temperature  of  from  500  deg.  to  600  deg. 
below  the  fusing  point.  Other  tests  estab- 
lished the  volatility  of  iron  when  heated  to 
cherry  redness.  Two  plates  of  iron  and 
nickel,  superposed,  were  submitted  to  the 
same  degree  of  heat;  the  iron  passed  into 
the  nickel  to  a  notable  extent  without  solder- 
ing or  adhesion  of  the  surfaces  resulting. 
On  the  whole  surface  of  the  sheet  of  nickel 
an  alloy  with  the  iron  was  formed,  which,  in 
the  case  of  one  millimetre  sheets,  pene'rated 
to  .05  of  their  thickness,  and  contained  on 
the  average  24  per  cent,  of  that  metal,  the 
proportion  being  naturally  stronger  on  the 
surface.  An  important  fact  is  that  the  pass- 
age of  the  iron  to  the  nickel  is  not  reciprocal. 
While  the  combination  disclosed  itself  on 
the  surface  of  the  nickel  plate  by  the  argen- 
tiferous lustre  of  an  alloy  of  iron  with  .50 
per  cent,  of  nickel,  the  iron  plate  remained 
intact, and  preserved  the  sombre  appearance 
which  it  had  received  from  the  scaling. 


Every  line  of  goods  embodies  a  history  and  a 
oience  worth  years  of  study  to  understand. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done. 


HARDWARE. 


KEEP  YOUR  PROMISES. 

It  may  appear  somewhat  strange  to  take 
the  above  headline  as  a  text  for  an  article 
addressed  to  men  of  business,  or  more  cor- 
rectly, perhaps,  men  engaged  in  conducting 
business  for  themselves.  But  there  is, 
nevertheless,  abundance  of  room  for  such  an 
article.  There  are  many  men  who  do  not 
seriously  consider  the  promises  they  make, 
previous  to  making  them.  If  they  did  they 
would  not  make  them  at  all.  There  could 
possibly  be  no  better  recommendation  for  a 
business  than  as  Skakespeare  put  it : 

"  He  was  ever  precise  iu  promise-keeping." 

When  it  becomes  known  in  business 
circles  that  a  man's  word  is  just  as  good  as 
his  bond,  the  world  trusts  him,  and  would 
sooner  take  his  word  than  many  other  peo- 
ple's bond.  Confidence  in  one  another  is 
certainly  the  very  life  and  soul  of  sound 
business,  and  when  once  confidence  is  seri- 
ously shaken,  it  takes  an  immense  amount 
of  struggling  to  get  it  back  again.  Some 
men  are  very  easy  in  their  promises,  and 
very  slack  in  their  fulfilment.  All  our  readers 
know  well  that  if  they  have  a  promise  from 
a  customer  that  an  overdue  bill  shall  be  paid 
on  a  certain  date,  they  know  well  that  it  is  a 
disappointment  to  them  if  it  is  not  fulfilled, 
and  at  the  same  time,  they  never  look  upon 
that  customer  with  the  same  degree  of  con- 
fidence that  they  did  previously.  They  are 
always  reminded  of  the  broken  promise  when 
dealing  with  them.  It  is  exactly  the  same 
when  dealing  with  some  one  else,  and  when 
you  are  placed  in  the  position  of  your  cus- 
tomer, and  make  a  promise  and  do  not  fulfil 
it.  It  is  a  great  deal  better  to  make  no  pro- 
mises, and  to  face  the  music,  as  it  were,  by 
saying  that  you  cannot  do  it,  or  that  you 
would  rather  not  than  to  make  a  rash  pro- 
mise, and  knowing  that  there  is  some  doubt 
as  to  fulfilling  it. 

It  has  been  said  that  there  is  "honor 
among  thieves."  If,  therefore,  there  is  honor 
to  be  found  among  lawbreakers,  there  is 
much  more  reason  that  honor  should  be  the 
standard  of  business.  In  your  dealings  with 
drummers  the  one  who  makes  loose  promises 
is  often  the  one  to  be  guarded  against.  His 
only  object  is  to  effect  a  sale,  and  he  will  do 
this  at  the  expense  ot  truth  and  at  the  ex- 
pense of  his  own  honor,  sometimes.  The 
large  volume  of  business  that  is  transacted 
every  day  upon  our  exchanges  by  the  simple 
word  of  mouth,  without  any  written  contract 
whatever,  is  an  example  to  all  other  business 
men.  We  are  used  to  calling  these  men 
speculators,  and  names  that  are  hardly  justi- 
fiable, yet  when  we  look  upon  their  record 
and  the  large  volume  of  business  transacted 
by  them  without  any  written  contract  what- 
ever, it  is  quite  evident  that  they  are  men 
who  fulfil  their  promises. 

We  once  knew  a  peculiar  and  interesting 
gentleman,  who  laid  it  down  as  the  first  prin- 
ciple in  his  business,  never  to  give  a  note 
promising  to  pay,  and  if  he  was  asked  for  the 


payment  of  any  sum  of  money,  would  never 
promise  it  unless  he  was  absolutely  certain 
that  he  would  be  able  to  fulfil  it.  He  would 
sooner  risk  the  ill-will  of  the  person  he  was 
trading  with,  by  not  making  a  promise  than 
by  making  one,  that  there  was  the  least 
doubt  of  being  fulfilled.  No  doubt,  this 
gentleman  experienced  some  difficulty  at 
times,  but,  in  the  end,  he  came  out  ahead. 
One  day  he  made  an  appointment  with  a 
gentleman  who  was  about  to  make  a  long 
journey,  and  the  hour  named  left  very  little 
time  for  him  to  catch  the  train.  As  the 
hand  of  the  clock  pointed  to  the  hour  of  the 
appointment,  the  traveller  became  quite 
anxious,  when  a  friend  stepped  up  and  told 
him  of  the  appointment  he  had  made,  the 
reply  was  unique,  the  gentleman  saying,  that 
if  so  and  so  promised  to  be  there  at  a  stated 
hour,  you  can  depend  upon  its  fulfilment,  as 
he  never  made  a  promise  thai  he  did  not 
perform  it  is  needless  to  add  that  the  ap  - 
pointment  was  kept,  and  the  traveller  was 
happy. 

The  old  adge  that  "  Promises"  are  like  pie- 
crusts made  to  be  broken  "  is  not  applicable 
to  busines  men.  Therefore  be  careful  of 
making  promises. — Ex. 


ADVICE  TO  YOUNG  MEN. 

If  there  is  any  doubt  as  to  what  study  or 
studies  should  be  followed  with  a  view  to 
self-culture,  we  can  remove  it  by  a  simple 
rule  given  in  three  words,  namely  :  Study 
your  business.  By  this,  the  daily  bread  is  to 
be  earned,  and  it  is  highly  probable  that  the 
knowledge  of  the  trade  engaged  in  exceeds 
the  information  on  all  subjects  outside  of  it. 
Many  young  men,  however,  are  continually 
attempting  too  much,  and  fret  and  worry 
because  they  cannot  swallow  whole  volumes 
of  literature  and  science  in  a  few  months  ; 
they  are  apt  to  slight  their  daily  occupations 
as  an  unavoidable  means  of  maintenance, 
and  concentrate  their  efforts  upon  something 
quite  foreign  to  their  trade.  Some  men 
have  mistaken  their  calling,  and  are  wasting 
time,  so  far  as  self-improvement  goes. 
Eight  or  ten  hours  are  spent  in  what  must 
become  to  them  the  merest  drudgery  ;  and, 
as  they  take  no  interest  in  their  work,  the 
task  of  engaging  in  it  from  day  to  day  be- 
comes doubly  irksome.  Now,  start  fair  and 
honestly.  Think  the  matter  well  over  before 
adopting  any  line  of  business,  and  weigh 
well  your  abilities  and  resources.  Put 
down  in  one  column  all  the  reasons, 
advantages  and  means  for  a  certain 
line  of  business,  and  in  another  all 
the  reasons  why  such  a  daily  occupation 
should  not  be  engaged  in;  sum  them  up  and 
act  according  to  the  result.  Is  mechanism 
the  choice,  and  a  carpenter's,  pattern  maker's 
or  machinist's  trade  the  very  one  in  which 
your  best  talent  will  have  a  chance  for  a  full 
development  ?  In  short,  is  there  a  strong 
interest  in,  a  thorough  liking  for,  the  busi- 
ness ?     If  so,  it  is  the  proper  one  to  follow, 


and,  with  steady,  persevering,  energetic  ap- 
plication, success  is  certain  to  come  in  due 
season.  Be,  therefore,  careful  and  honest  in 
the  selection  of  a  business  to  which  a  whole 
life  is  to  be  devoted.  Be  sure  you  are  right, 
then  go  ahead,  is  advice  which  becomes  ap- 
propriate in  the  start  of  a  business  life. 
Every  day  we  see  and  meet  men  who  have 
mistaken  their  calling — clergymen  who  ought 
to  have  been  farmers,  lawyers  who  ought  to 
have  been  ministers,  tradesmen  who  would 
have  adorned  the  professions,  and  professional 
experts  who  would  have  been  excellent  store- 
keepers and  "drummers  ;"  engineers,  nom- 
inally, would  have  made  good  watchmen, 
and  machinists  who  would  fill  any  other  po- 
sition well  except  the  superintendence  of  a 
machine  shop.  Hence,  there  is  apathy  in 
congregations;  agriculture  is  deprived  of  in- 
telligent laborers  ;  corruption  exists  in  the 
courts,  and  in  the  trades  blunders,  failures 
and  accidents  follow  each  other  in  quick  suc- 
cession. Hence,  again,  there  is  a  compara- 
tively wasted  life,  little  or  nothing  has  been 
accomplished  ;  whereas,  in  the  appropriate 
sphere  of  labor,  ease,  security,  success,  honor 
and  happiness  would  have  been  attained. — 
American  Engineer. 


A  TERRIBLE  SENSATION. 

"At  last  we  are  alone  !" 

It  was  the  man  who  spoke. 

The  woman  trembled  and  lifted  her  eyes 
to  his  face. 

They  were   beautiful  eyes,  but  they  were 
tremulous  eyes;  eyes  which   look  out  from  a' 
heart  which  is  irresolute,  fearful. 

He  stamped  with  his  heavy  foot  upon  the 
floor  of  the  room. 

The  echoes  brought  back  in  their  invisible 
arms  the  sound,  and  let  it  ripple  out  again 
until  it  struck  the  walls  once  more,  and  fell 
into  the  vast  void  of  silence. 

A  bat,  disturbed  by  the  unusual  activity, 
darted  from  a  corner  and  blindly  dashed  in 
eccentric  convolutions  about  the  dusty 
building. 

Great  ropes  of  cobwebs  hung  down  from 
the  ceiling,  and  across  thecorner  of  the  room 
dead  flies  swung  lightly  in  the  hammocks 
the  spiders  had  fastened  there. 

The  dust  rose  in  listless  clouds  from  the 
shock  of  the  heavy  footfall  and  sunk  again, 
overcome  by  its  own  inertia. 

Even  the  air  was  resting. 

The  spirit  of  desolation  seemed  to  per- 
vade the  place. 

The  woman  looked  furtively  around  upon 
her  dim  surroundings  and  shivered. 

The  man  laughed  harshly. 

"  Alone,  I  said,"  he  growled. 

"  Yes,"  she  murmured. 

A  faint  light  struggled  in  through  the 
great  windows  in  front,  thick  with  dust. 

"  Where  are  we  ?"  she  whispered  and 
shivered  as  the  bat  dashed  into  her  hair. 

"  Listen,"  he  replied  hoarsely,  "  we  are  in 
a  store  which  does  not  advertise." — Detroit 
Free  Press. 


HARDWARE, 


USE  THE 

STAR  *  VENTILATOR 
Fop  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres,  Residences  ;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upou  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR   '  VENTILATOR. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW   YORK. 


KANSAS  CITY. 


CHICAGO. 
LONDON. 


Established  1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A 
W.  H.Cross,  F.  C.  A. 
N.  J.  Phil.ips. 
Edward  Still. 


MANDER  BROS., 

Varnishes 

Are  acknowledged  by  the  leading  Painters 
and  Coach  Builders  to  be  the  best.  If  you 
deal  in  paints  and  varnishes  you  should  not 
be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINCHAM  &  CO, 

Sole  Agents  for  Canada, 

56   St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Open.;  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


Flie  Automatic  Knife  Co.  of  Ontario,  Ltd,, 


GANANOQUE. 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—  REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 

n 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


MONTREAL. 

MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


All  Sizes  from   1-4  in.  to  2  in. 
inclusive. 


WESTERN  REPRESENTATIVE  : 

t£T Our  name  is  stamped  on  every  pipe.TSS 


BEST  PIPE  IN  THE  MARKET. 

H.  D     SIMMONS, 

74  York  St.,  Toronto. 


-THE- 


77 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS,  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


00"W    TIES. 


OPEN   RING,  CLOSED  RING,  AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout- 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  liglit  ngss 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a.  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  airy  other  make  on  the  market. 

If  you  have  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  half-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


Orders  from  the  North  West  for  sheets 
for  siding  and  reaping  grain  elevators  have 
been  quite  large  this  week. 

Geo.  Shillington,  groceries  and  hardware, 
Carberry,  Man.,  has  purchased  the  hardware 
stock  of  R.  Black,  of  the  same  place. 

Mr.  Beck,  of  Kincardine,  has  purchased 
the  Pirn  stock  of  tinware  at  Sault  Ste  Marie, 
Ont.,  and  will  conduct  the  business  in  future. 

A  runaway  going  west  on  King  street  the 
other  morning  crashed  into  the  rig  of  Mr. 
Vincent,  tin  merchant,  of  Dorchester  Ont., 
throwing  him  out.  He  sustained  several 
severe  bruises. 

Mr.  W.  A.  Niall,  who  has  filled  the  posi- 
tion of  head  clerk  for  Mr.  G.  McLean,  hard- 
ware merchant,  London,  for  the  past  three 
years,  left  for  Cincinnati  Saturday  afternoon, 
where  he  has  secured  a  good  position. 

Mr.  W.  J.  Swanson  has  entered  into  part- 
nership with  C.  A.  Whitham,  of  the  late  firm 
of  Black  &  Whitham,  hardware  merchants, 
Hamilton,  and  the  new  firm  resumes  the  old 
business  with  a  fresh  grip  and  prospects  of 
increased  success. 

It  is  reported  that  the  Consumers'  Cordage 
Company,  which  has  the  monopoly  of  the 
cordage  and  twine  business  in  Canada,  has 
just  reorganized  its  management,  and  steps 
are  being  taken  to  increase  the  capital  stock 
from  $1,000,000  to  $3,000,000. 

Mr.  Robert  Turnbull,  of  the  firm  of  Goldie 
&  McCulloch,  Gait,  arrived  at  Vancouver, 
on  Wednesday,  to  superintend  the  setting 
up  of  the  Wheelock  engine  manufactured 
by  his  firm  for  the  Vancouver  Electric  Street 
Railway  and  Lighting  Co's.  works. 

Chown  &  Cunningham,  stove  manufac- 
turers, Kingston,  have  applied  to  the  City 
Council  for  exemption  from  taxation  for  the 
term  often  yea^s.  In  a  few  weeks  the  vote 
will  be  taken.  They  claim  that  other  manu- 
factures of  the  same  kind  in  other  cities  are 
exempt  from  taxation. 

The  firm  of  Robb  &  Sons,  founders,  St. 
John,  N.B,  is  to  be  turned  into  the  Robb 
1  Engineering  Company,  capital  quarter  of  a 
million  in  hundred  dollar  shares.  The  manu- 
facture of  all  electrical  appliances  will  be 
aided  to  their  business. 

A  new  mineral  resembling  asphalt  has 
been  discovered  in  Texas,  which  is  claimed 
to  be  the  most  perfect  insulator  known  for 
electric  purposes.  It  is  unaffected  by  water, 
alkalies  or  acids,  and  the  supply  seems  to  be 
almost  inexhaustible.  The  diminished  sup- 
ply of  gutta  percha  renders  the  discovery  of 
this  material  all  the  more  valuable. 

The  town  of  Ainsworth,  British  Columbia, 
is  fast  being  depopulated  by  the  news  of  a 
phenomenally  rich  silver  strike.  Five  well- 
known  and  reputable  miners  have  arrived 
there  with  samples  of  ore  from  Slocum,  18 
miles  west  of  Kaslo,  on  Kootenai  Lake.  They 
say  there  is  a  large  body  of  solid  ore,  from 
sixteen  to  twenty-five  feet  in  width  and  a 
mile  long.  One  assayed  from  100  to  300 
ounces  in  silver  and  68.80 per  cent,  of  lead. 

Walter  H.  Cottingham  &  Co.,  Montreal, 
find  very  extensive  sale  all  over  Canada  for 
MandePs  outside  varnish.  It  is  a  perfectly 
durable,  elastic  varnish,  and  has  met  the  re- 
quirements of  the  practical  house  painters 
from  ocean  to  ocean  so  perfectly  that  the  firm 
find  it  difficult  to  keep  sufficient  of  it  in  stock 


to  meet  the  demands.  The  best  work  finished 
in  Montreal  for  the  past  two  years  it  has  been 
employed  upon,  and  has  filled  the  require- 
ments so  perfectly  that  the  satisfaction  to 
buyer  and  seller  has  been  complete. 

The  Mayor  of  Hamilton  is  in  receipt  of  a 
letter  from  Belgium,  via  Ottawa,  stating  that 
a  Belgian  firm  of  pipe  founders  is  anxious  to 
extend  its  business  into  and  throughout 
Canada,  and  asking  information  as  to  the 
amount  of  pipe  used  for  waterworks  purposes 
and  where  procured. 


WORKING  FOR  TRADE. 

There  are  those  who  believe  that  a  mer- 
chant's work  should  go  no  further  than  to 
offer  a  stock  of  merchandise  for  sale  in  an  at- 
tractive store.  Like  many  professional  men 
and  stock  brokers  they  regard  it  undignified 
and  contrary  to  the  ethics  of  their  calling  to 
solicit  business. 

The  merchant  who  is  content  to  await 
trade  and  who  puts  forth  no  effort  to  in- 
crease business  by  solicitation  or  otherwise, 
confesses  by  his  action  that  he  is  deficient 
in  push  and  enterprise. 

If  it  requires  the  calling  upon  people  at 
their  houses  and  the  maintainence  of  a 
stable  to  win  additional  business  do  not  de- 
bate over  the  expense,  but  render  the  required 
service. 

It  is  well  to  remember  that  people  are 
always  willing  to  pay  for  goods  according  to 
the  character  and  cost  of  the  service  required 
in  their  distribution.  That  is  why  one  store 
averages  25  per  cent,  gross  and  12  per  cent, 
net  profit  and  another  in  a  different  neigh 
borhood  in  the  same  place  16  per  cent,  gross 
and  8  per  cent.  net. 

It  is  legitimate  and  requisite  to  push  for 
business  in  every  honorable  way.  Appeal  to 
the  eye,  and  ear,  the  taste  of  people.  Do 
not  deceive  yourself  with  the  notion  that  be- 
cause you  are  located  in  a  small  place  you 
cannot  expand  your  business.  It  doesn't 
matter  if  yours  is  the  only  store  in  a  village 
of  fifty  houses  and  no  other  store  within  miles 
trade  can  be  developed.  Teach  people  to 
use  goods  which  are  new  to  them  ;  tempt 
them  with  delicacies,  and  if  you  cannot  do 
any  better,  work  on  their  feelings  as  do  the 
the  patent  medicine  men.  Get  trade  and 
and  keep  getting  trade.  The  means  and 
methods  are  without  limit,  because  new 
measures  can  be  adopted  even  if  they  must 
be  invented.  We  prefer  such  as  are  free 
from  clap-trap — those  that  are  like  a  flash  in 
the  pan.  Avoid  anything  which  offends 
public  opinion  ;  which  caters  to  nastiness  ; 
which  sounds  like  buncombe.  One  can 
blow  his  own  horn  without  calling  into  ques- 
tion his  sanity.  To  those  who  work  and 
push,  new  ways  will  suggest  themselves  as 
one  result  of  their  continued  effort  and  ex- 
perience. It  pays  to  be  alive  and  vigorous, 
even  if  it  is  in  the  line  of  storekeeping. — 
Ex. 

COPPER  PRODUCTION  OF  THE 
UNITED  STATES. 

The  United  States  now  leads  the  world  in 
the  production  of  copper,  by  far  outstripping 
any  other  copper  producing  country.  Ari- 
zona and  Montana  have,  during  the  past  de- 
cade, become  important  copper  producing 
States,  the  latter  ranking  next  to  Michigan 
in  this  industry.  Most  of  the  metal  produced 
is  obtained  direct  from  ores  carrying  for  the 
most  part  only  copper.  It  is  also  found 
in  paying  quantities  in  ores  comprised 
chiefly  of  gold,  silver  and  lead.  There  is 
difficulty  in  tracing  these  quantities  to  their 
origin,  for  the  reason  that  the  ores  are  pur- 


chased by  lead  and  copper  smelters  in  the 
open  market.  Frequently  the  copper  in  the 
first  ore  is  not  in  sufficient  quantities  to  be 
marketable.  In  the  matter  of  lead  smelters 
and  refiners  it  appears  in  a  concentrated 
form  and  becomes  quite  a  factor.  Figures 
from  the  census  bulletin,  compiled  by 
Charles  Kirchoff  in  the  Engineering  and 
Mining  Journal,  show  the  copper  pro- 
duction of  the  principal  States  during  the 
year  1889  to  be  as  follows :  Michigan, 
2)443.733  short  tons;  Montana,  698,837;  Ari- 
zona, 155,586  ;  New  Mexico,  34,586,  making 
a  total  of  3,332,742  short  tons. 

Only  after  an  extended  experience  have 
the  Lake  Superior  copper  mining  companies 
been  able  to  solve  the  difficult  problems,upon 
the  solution  of  which  depended  the  success- 
ful operation  of  their  mines.  Unlike  other 
copper  regions,  the  metal  occurs  in  the  na- 
tive state,  so  that  experience  in  older  min- 
ing regions  could  not  be  brought  into  ser- 
vice. By  means  of  powerful  drills  and  heavy 
crushing  machinery,  large  quantities  of  rock 
are  handled  and  copper  profitably  extracted 
from  very  low  grade  rock.  These  mines  now 
rank  with  the  very  best  in  this  country. 

Although  the  district  certainly  possesses 
great  advantages,  it  is  also  hampered  by 
drawbacks.  The  copper  is  found  in  the  rock 
in  the  native  state.  It  only  needs  to  be 
crushed  and  washed  to  separate  the  metal. 
A  yield  of  87,455,675  pounds  of  ingot  was 
obtained  from  1 1 7,804,926  pounds  of  mineral, 
the  average  percentage  of  copper  being 
74.24.  In  the  majority  of  cases  the 
amount  of  copper  in  the  rock  is  small. 
Of  the  total  amount  of  tonnage  hoist- 
ed, the  average  yield  of  ingot  is  only 
about  2  per  cent.  This  necessitates  the 
handling  of  an  enormous  tonnage  to  pro- 
duce a  medium  amount  of  copper.  It  also 
necessitates  extensive  work  underground, 
and  a  heavy  investment  in  equipping  plants 
with  power  drills,  hoisting,  crushing  and 
washing  machinery.  The  latter  requiring 
a  great  quantity  of  water,  stamping  mills  are 
located  where  it  can  most  readily  be  ob- 
tained, and  where  the  large  quantites  of 
sand  can  easily  be  gotten  rid  of  ;  and  the 
transportation  of  the  rock  from  the  mine  to 
the  mill  adds  additional  expense. 

All  this  compels  these  copper  mining  com- 
panies to  persue  a  conservative  policy,  and 
takes  from  them  their  power  to  adjust  them- 
selves to  any  rapid  fluctuations  that  may 
occur  in  the  demand  and  supply,  They  are 
unable  to  respond  immediately  to  calls  for  a 
heavier  production,  because  of  the  expendi- 
ture involved  in  the  preperations  tor  an  ex- 
tension of  operations,  and  the  neccessary 
time  required  for  the  execution  of  plans, 
an  adjustment  to  the  conditions  of  an 
overstocked  market  is  quite  as  diffi- 
cult. The  minimum  cost  of  handling 
the  large  quantities  of  rock  is  based 
upon  running  the  entire  equipment  and  force 
full  time.  Any  falling  off  in  the  demand 
places  the  mining  companies  under  uniue 
operating  expenses.  In  case  of  a  total  sus- 
pension of  operations,  two  alternatives  pre- 
sent themselves — the  company  must  either 
provide  for  a  steady  outlay  for  the  mainten- 
ance of  mine  and  plant,  or  upon  resuming 
operations  pay  a  larger  aggregate  sum  as  a 
penaltv  for  neglect.  In  view  of  all  this,  the 
conservative  course  usually  pursued  by  the 
Lake  Superior  copper  companies  seems 
justifiable. 

In  the  Arizona  mines,  the  richness  of  the 
ores  constitute  their  principal  advantage. 
The  yield  in  1889  was  a  fraction  over  10  per 
cent'.,  and,  being  almost  exclusively  oxidized 
ores,  are  easily  reduced  to  block  copper. — 
Age  of  Steel. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

ottzb^ust    stove    pipe    ^^zrzlstisih:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST    AND   BEST  IN  THE  MARKET. 


G-OL3D    LIQTJIID    ZBIROHSTZIE 


In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  is  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota- 
tions, with  comparisons:  — 


Last  week. 
Igi  17s.  6d. 
92  10s.  od. 
56  00s.  od. 
12  7s.    6d. 
23  15s.  od. 
41  00s.  od. 
13s.  3d. 
Pig  Iron — Scotch  )        _         , 
Warrants.        j     <*7s.   'd. 

N0.3  Middlesboro',    40s.  4>£d. 


Tin — Spot  — 
Future — 
Copper,  B.E.S 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Cokes 


This  week. 

^,91  17s.  6d. 
92  12s.  6d. 
55  00s.  od. 
12  5s.  od. 
23  12s.  6d. 
45  00s.  od. 
13s.  3d. 

47s.  od. 

40s.  ij^d. 


MONTREAL  MARKETS. 


Montreal,  Oct.  16,  1891. 

There  is  no  material  change  in  any  line 
since  cur  last,  and  although  business  is  of 
greater  magnitude  in  iron  than  it  was,  the 
change  is  still  small  and  disappointing.  The 
fact  is  buyers  will  not  speculate  at  all,  even 
although  there  is  the  probability  of  higher 
prices,  and  business  is  therefore  solely  for 
immediate  wants.  This,  however,  although 
not  all  that  is  wished  for  induces  a  good  fair 
volume  of  business.  Values,  generally,  rule 
firm,  the  feature  of  the  week  being  a  scarcity 
of  tin  plates. 

PIG  IRON. 

The  demand  for  pig  iron,  although  some- 
what better  than  previously,  does  not  show 
that  volume  of  business  that  the  trade  ex- 
pected. Since  our  last  there  has  been  no 
change  of  importance,  while  values  have 
ruled  firm  with  a  decidedly  stronger  tenden- 
cy from  causes  which  are  dwelt  upon  else- 
where. There  is  no  Coltness  here  to  speak 
of,  and  prices  on  it  are  more  or  less  nominal. 
Sales  of  Langloan  have  transpired  at  $21, 
and  Gartshore  can  be  quoted  at  the  same 
figure,  although  we  can  cite  no  purchasers 
in  it.  Eglinton  is  firm  at  $19.50  to  $20,  and 
Carnbroe  shows  an  upward  tendency  at  $19 
to  $19.10.  On  the  whole  the  market  is 
quiet,  but  prices  are  bound  to  advance  in 
the  natural  course  of  events  shortly,  yet 
buyers  do  not  show  any  disposition  towards 
business. 


BAR  IRON. 

Matters  continue  qu'.et  in  bar  iron,  but  it 
is  said  that  development,  may  arise  conse- 
quent upon  the  differences  between  eastern 
and  western  corporations,  which  will  prove 
interesting  to  buyers,  at  present  $2  is  the 
nominal  figure  from  jobbers  brands,  but 
round  lots  from  makers  have  been  moved  at 
considerably  less. 

TIN   PLATES. 

There  has  been  a  firm  market  for  tin  plate 
since  our  last,  all  supplies  arriving  being 
pretty  well  absorbed.  In  fact  prices  are  10c. 
higher  at  $2.75  for  cokes  for  the  season,  for 
prompt  delivery,  although  $2.65  is  quoted 
for  supplies  to  arrive  next  week,  but  very 
little  is  to  be  had  at  that,  at  present  it  is 
certain  that  if  an  order  for  200  boxes  were 
had  it  could  hardly  be  filled. 

TERNE   PLATES 

The  demand  for  this  article  continues 
small,  exceptionally  so  in  fact,  and  supplies 
therefore  are  somewhat  heavy.  There  is  no 
change  in  prices,  however,  which  rule  steady 
at  $8.25  for  upper  and  $7.75  for  lower  grades. 

CANADA    PLATES. 

Canada  plates  are  dull  and  unchanged, 
and  round  lots  could  be  moved  at  5  to  15c. 
less  than  quotations.  The  supply  compara- 
tively is  small,  but  amply  sufficient  for  the 
demand,  while  some  good  shipments  have 
yet  to  arrive  which  should  have  been  here 
earlier  in  the  season. 

COPPER,  LEAD  AND  TIN. 

There  is  no  change  in  copper  or  lead 
locally.  The  former  article  has  declined 
sharply  on  outside  markets,  but  there  is  little 
or  no  stock  to  be  had  here  and  prices  are  the 
same.  Lead  is  the  same  way.  Ingot  tin  is 
absolutely  out  of  stock  here,  aud  it  is  doubt- 
ful if  500  lbs.  could  be  had  for  immediate 
delivery.  As  a  result  prices  are  stiff  and 
higher  at  23c. 

GALVANIZED  AND  ZINC  SHEETS. 

There  is  no  change  in  galvanized  sheets, 
which  rule  steady  at  5  to  7c.  per  lb.  Zinc 
sheets  are  scarce  and  higher,  and  now  $6.50 
is  the  regular  asking  price,  an  advance  of 
50c. 

NAILS 

This  article  is  without  particular  feature, 
and  nothing  has  arisen  since  our  last.  The 
nominal  asking  figure  $2.15,  but  this  it  is 
claimed  would  be  cut  on. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy  "  3.35 

8  dy  to  60  dy  "  3.60 

7  dy  to  60  dy  "  3.90 

6  dy  to  60  dy  "  4,20 

5  dy  to  60  dy  "  4.20 

4  dy  to  60  dy  "  4.50 

3  dy  to  60  dy  " 5.40 

3  dy  fine,  6.50 


CHEMICALS 

The  market  for  heavy  chemicals  shows  no 
change  of  movement,  and  prices  generally 
are  as  reported  previously.  Bleaching  pow- 
der moves  at  $2.25  to  $2.50,  while  caustic  is 
dull  at  $2.50.  In  other  lines  a  fair  business 
is  doing. 

OILS. 

There  is  little  actual  change  in  oils  which 
rule  about  the  same.  Cod  oil  is  fairly  active 
at  35c.  for  Halifax,  and  38c.  for  Newfound- 
land, while  Linseed  rules  at  about  60  to  63c. 
for  raw,  and  64  to  6i;c.  for  boiled.  Little  is 
doing  in  seal  oil  and  no  change  is  reported 
while  cod  liver  is  unchanged,  but  firm. 
LEADS. 

A  steady  jobbing  demand  is  experienced, 
but  there  is  no  change  to  mention  from  the 
market  of  a  week  ago.  We  quote: — Choice, 
6  to  6  i-2c;  No.  1,  $5.50;  No.  2,  $5;  No.  3, 
$4.50;  dry  white,  6c;  red  do  ,  A,%c. 

GLASS. 

There  is  a  good  steady  jobbing  movement 
in  this  article  on  the  former  basis  of  $1.40  or 
thereabouts. 

NAVAL  STORES. 

The  prospects  continue  encouraging  on 
the  whole,  but  chandlers  complain  that  they 
are  not  getting  the  orders  thev  anticipated. 
Turpentine  is  in  fair  demand  at  unchanged 
values,  and  the  same  can  be  said  of 
other  lines.  We  quote  as  follows  : — 
Turpentine,  57  to  58c  ;  rosin,  $2'  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  $%c.  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  5  Vz  to  7%c,  and  cotton 
oakum,  10  to  12^ c.  Cordage  is  steady, 
with  Sisal  at  9>£c.  for  7- 16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  EIRE  BRICK, 

There  has  been  a  fair  jobbing  business  in 
cement  during  the  week  but  stocks  are  still 
much  in  excess  of  requirements.  Belgian 
cement  is  offered  at  $2.15  to  $2.25  ;  New- 
castle 15c  and  London  20c.  per  cask.  Fire 
bricks  continue  to  move  off  in  fair  sized  lots 
at  firmer  prices,  $17.50  to  23.50  per  1,000 
being  inside  figures  for  round  lots  ;  jobbing 
lots  being  held  at  $1  to  $1.50  per  1,000  ad- 
vance ex-wharf. 

PETROLEUM. 

A  good  business  has  been  done  both 
in  Canadian  and  American  refined  stockr 
while  prices  are  unchanged  as  far  as  spot 
business  goes.  We  quote: —Canadian,  12c, 
at  Petrolea,  13^0  in  car  lots  at  Mon- 
treal, and  15c.  for  single  casks.  Ameri- 
can, 2o^c.  in  car  lots,  2iXc.  in  iobrl.  lots, 
21  y2c.  in  5  brl.  lots,  and  22c.  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23  to   25c.  and  Canadian  u>£c.  to  15c. 
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TORONTO  MARKETS. 

Toronto,  Oct.  16,  1891. 

The  tone  of  business  continues  good  and 
its  volume  is  increasing.  The  betterment, 
though  general,  is  unequal.  In  some  lines 
trade  approaches  briskness,  in  others  it  is 
not  as  good  as  it  ought  at  this  season  to  be, 
and  probably  no  better  than  it  would  be  if 
this  were  a  year  of  ordinary  expectations. 
But  a  good  year  trade  usually  slackens  up 
until  movement  begins  in  the  substantial 
basis  of  it.  Metals  are  fairly  active  and  firm 
in  price.  Of  general  hardware  the  same 
may  be  said.  Seasonable  wares  for  which 
travellers  are  now  after  orders  are  receiving 
a  good  deal  of  attention.  Sleighbells,  skates 
and  lumberers'  supplies,  as  axes,  cross-cut 
saws,  etc.,  are  in  quite  strong  request.  In 
cut  nails  prices  have  dropped  another  point 
lower. 

Iron  and  Steel — Pig  iron  is  quiet.  The 
close  of  navigation  approaches,  but  the  apa- 
thy in  the  demand  is  as  deep  as  ever.  The 
Calder  Company  advise  agents  that  they  are 
oversold.  Most  other  British  brands  are 
sold  up  to  the  full  carrying  capacity  avail- 
able for  the  remaining  part  of  the  season. 
Hence  business  in  English  and  Scotch  iron 
is  likely  to  be  dull  for  three  or  four  weeks.  A 
revival  is  then  expected,  when  higher  prices 
will  be  the  consequence  of  the  greater  over- 
land shipment.  At  present  prices  are  un- 
changed. In  United  States  iron  there  is 
more  activity  than  in  British.  There  is  little 
doing  in  Canadian.     Quotations  are: — 

British- 
No.  1  Calder  $23. 
No.  3  Calder  822. 
No.  lSum'rlee$23. 

American — 

Soft  Southern  $20.50-*21.50. 
Scotch  $22.50-823.50. 
Rockwood  $21 -$21  50, 
Gloss  822-#23 
Woodward  $22-$23. 

Canadian- 
No.  1  Siemens  $22.50. 
"    2  "  $21.50. 

"3         "  $21. 

Manufactured  iron  is  in  steady  request. 
Easy  prices  have  stimulated  trade.  They 
continue  low,  but  are  firmer  than  they  were, 
the  seeming  certainty  of  an  advance  being 
all  but  demonstrated  by  the  advance  itself. 
Merchants'  bar  quotes  at  $2.05  from  stock, 
with  less  disposition  on  the  part  of  whole- 
salers to  concede  anything  on  round  lots.  A 
good  movement  of  steel  comes  in  now  for 
notice.  Sleigh-shoe  steel  is  especially  active 
at  $2.60  to  $2.75  ;  even  a  10  cent,  lower  quo- 
tation might  be  ventured  for  a  large  order. 


No.  1  Middlesboro  $20.75 
No.  3  Middlesboro  $20.25 
Carnbroe  $20.50. 


There  is  more  doing  in  all  the  industries 
which  maintain  a  demand  for  manufactured 
iron  and  steel. 

Copper — There  has  been  no  change  in 
the  London  market  since  the  9th  inst.,  when 
cable  advices  reported  a  firm  opening  and  a 
continued  improvement  for  that  day.  The 
market  there  has  been  in  statu  quo  ever 
since.  Here,  a  degree  of  listlessness  marked 
the  business  of  the  week.  Quotations  have 
not  been  affected,  the  quotations  for  ingots 
being  14^4  to  15c,  and  for  sheets  18  to  20c. 

Tin — Last  week's  report  might  be  left  un- 
amended to  be  applicable  to  the  business  of 
this  week,  so  far  as  the  Toronto  market  is 
concerned.  In  England  the  price  of  pig  has 
advanced  about  ,£1  per  ton.  Local  prices 
are  23  to  24c.  for  56-lb.  ingots,  23  to  23^0 
for  Straits  100-lb.  ingots,  and  24X  to  25c.  for 
strips. 

Lead— Prices  favor  buyers — that  is,  are 
susceptible  to  shading.  They  are  3  15-8  to 
3l^c.    There  is  no  activity. 

Zinc  and  Spelter — No  tendency  to 
lower  prices  is  yet  indicated.  Firmness,  in 
fact,  is  the  main  feature  of  the  situation.  A 
steady  demand  supplies  continued  strength 
to  the  market.  Sheets  are  6%  to  7c,  do- 
mestic spelter  is  5  1-4C,  imported  spelter  6c. 

Antimony — A  still  further  advance  of  ^1 
is  cabled  from  London.  Stocks  on  the  spot 
go  out  slowly  at  prices  quoted  a  week  ago — 
that  is  at  14  1-2  to  15c.  for  Cookson's  and 
13  1-2  to  14c.  for  other  brands. 

Tin  Plates — The  demand  in  Canada 
seems  to  be  much  greater  at  the  moment 
than  what  it  averages  in  the  corresponding 
part  of  the  season  in  other  years.  This  is 
owing  to  the  small  stocks  kept  during  the 
summer  and  the  difficulty  of  obtaining 
prompt  delivery  from  makers.  Prices  are 
unaltered  at :  I  C  coke,  $4  to  $4.25  ;  I  C 
charcoal,  $4.50  to  $4.75  ;  I  X  charcoal,  $5.50 
to  $5.75  ;  I  X  X  charcoal,  $6.50  to  $6.75  ;  D 
C  charcoal,  $4.50. 

Terne  Plates — Are  receiving  more  in- 
quiry. Still  the  demand  for  this  grade  in 
the  west  is  confined  to  limited  quantities, 
though  for  higher  grades  consumption  is  on 
the  inciease.     Prices  are  $8.25  to  $8.50. 

Canada  Plates. — Not  being  an  article 
that  English  manufacturers  care  to  take  in 
hand,  except  when  the  market  is  very  dull 
for  coke  tin,  Canada  plates  have  been  very 
firm  during  the  whole  season,  and  as  one  or 
two  lots  upon  the  English  market  have  re- 
cently been  purchased  a  shade  under  the 
ruling  figure,  prices  on  this  are  if  anything 
higher.  There  is  also  little  prospect  of  any 
concessions  later.  This  fact  may  not  interest 


consumers  to  any  extent  as  their  wants  were 
supplied  early  in  the  season.  But  those 
dealers  who  have  laid  in  a  short  supply 
must  make  up  their  minds  to  pay  a  higher 
figure  through  the  current  and  the  following 
month.     Prices  are  now  $2.90  to  $3. 

Galvanized  Sheet  Iron— The  demand 
continues  at  the  rate  noted  in  last  report. 
Prices  are  as  stiff  as  ever  at  5  to  sX^-  for 
case  lots  of  28  guage  and  %c.  less  for  26 
guage. 

Builders'  Hardware  —  A  fair  move- 
ment of  this  description  of  stock  is  reported. 

Cut  Nails — Have  shrunk  10c.  farther  in 
quotations  for  shipment  from  stock.  They 
are  selling  at  $2.20  in  trade  lots,  with  5  per 
cent,  off  for  cash. 

Horse  Shoes — Are  steady  and  in  easier 
demand  at  $3.50.  Ploughing  operations 
cause  some  decline  in  the  demand. 

Horse  Nails — Are  unchanged  at  60  to 
60  and  10  per  cent  off  list  prices. 

Cordage— Has  declined  %c.  The  fol- 
lowing is  now  the  basis  :  For  Manilla  12  to 
\2%z. ;  for  New  Zealand  and  Sisal  8  to  8Xc. 

Wire — Is  fairly  active,  with  no  change  in 
prices. 

PAINTS,  OILS  AND  COLORS. 

With  the  exception  of  easier  prices  for  lin- 
seed oil,  no  change  is  to  be  noted.  Business 
is  rather  slow-moving.  White  lead  is  quiet 
at  5  i-2c.  for  ordinary  trade  lots.  Turpen- 
tine is  selling  at  55  to  56c.  Linseed  oil  is 
cabled  to-day  7s.  6d.  higher  in  England,  but 
no  advices  of  advance  are  received  from 
United  States  centres.  The  price  has  been 
down  to  58  and  59c.  for  raw,  and  61  to  62c. 
for  boiled  during  the  past  few  days.  A  con- 
cession of  2c.  would  be  made  on  these  prices 
for  net  cash  in  30  days,  the  quotations  given 
being  always  for  four  months.  Even  if  some 
recovery  should  take  place  in  United  States 
prices,  it  is  believed  that  it  would  be  but  tem- 
porary. All  paints  and  colors  are  dull. 
PETROLEUM. 

The  market  is  not  in  any  specially  inter- 
esting stage  so  as  to  influence  business  one 
way  or  the  other.  The  present  requirements 
of  consumers  impart  all  the  activity  there  is 
in  the  trade.  Prices  are  unchanged,  Cana- 
dian refined  being  15  to  16c. 

The  Petrolia  Advertiser  reports:  Petrolia 
crude  1.35X  Per  bbl.,  Oil  Springs  crude 
$1.35 X  per  bbl.  Crude  remains  about  the 
same  as  last  week,  nothing  having  transpired 
to  make  any  material  change.  The  drill 
keeps  at  it  night  and  day,  but  no  heavy 
gushers  are  brought  to  light.  In  the  aggre- 
gate the  production  is  increasing,  but  not  to 


We  have  the  largest  variety  of  Stoves  in  Canada,   and  have  been 

building  up  their  good  reputation  for  40  years. 
We  have  57  varieties  of  Coal  and  Wood  Furnaces. 
We  have  something  new  in  nestable  pipes — 25  in  crate. 
We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 


It  will  pay  you  to  handle  our  goods. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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MA  RKBT8—  Continued. 

the  extent  to  cause  any  alarm  on  the  part  of 
the  producers  or  to  affect  the  price.  On  the 
other  hand  the  stocks  are  decreasing  fast, 
and  by  the  end  of  the  present  month  every 
shadow  of  a  surplus  will  have  vanished — 
whether  ever  lo  appear  again  is  a  question 
to  be  demonstrated  by  the  inevitable  future. 
Refined  remains  still  at  12^  cents  in  barrels 
or  9  to  g}4  cents  in  bulk.  At  these  figures 
there  is  any  amount  going  out,  and,  not- 
withstanding these  prices  a  very  good  article 
is  being  make. 

GLASS. 
The  arrival  of  new  stock  is  apparently  de- 
layed. No  invoices  even  have  yet  been  re- 
ceived. It  is  now  thought  that  fall  stock 
will  not  be  here  till  the  first  of  November. 
Meanwhile  quotations  to  arrive  are  on  the 
basis  of  last  week,  that  is  $1.30  for  first 
break,  and  so  on  through  the  series.  Ship- 
ments from  stock  are  made  at  $1.40  by 
wholesale  hardware  houses.  The  want  of 
glass  is  very  strongly  felt. 

OLD  MATERIAL,. 

The  improvement  in  the  demand  is  obser- 
vable. Trade  is  at  a  standstill,  stock  accu- 
mulating on  the  hands  of  dealers,  owing  to 
the  absence  of  demand  on  the  part  of  foun- 
ders. The  list  of  prices  is  unchanged  as  fol- 
lows :— No.  1  heavy  scrap,  65  to  6j}4c.  per 
too  lbs.;  stove  cast  scrap,  42  to  45c; 
No.  1  wrought  scrap  62)4  to  bj%z.\  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;  new  scrap  copper,  9%  to 
■  10 Xc ;  heavy  scrap  copper  10^  to  io^c. ;  old 
copper  bottoms,  8}4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8^  to9c ;  scrap  lead  2%  to  2^c. ; 
scrap  zinc,  2  to  2'/£c;  scrap  rubber,  ?.%  to 
2^c.  ;  country  mixed  rags,  85c.  to  $1.00  per 
100  lbs.:  clean  dry  bones,  60c.  per  100  lbs. 
COAL,. 
The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named.  The  fine  weather  makes  the 
demand  less  acute  this  week  than  it  was  last 
week,  so  that  the  difficulty  of  getting  cars, 
owing  to  the  grain  movement,  is  not  so  seri- 
ously felt.  Freights  will  advance  at  about 
the  beginning  of  November. 

P.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35            $4.80  $4.50 

"      Net 3.88               4.29  3.02 

Egg  Gross 4.45               4.90  4.80 

"     Net 3.97                4.38  4.11 

StoveGross 4.45               4.90  4.60 

"    Net 3.97              4  38  4.11 

Chestnut  Gross...    4.45              4.90  4.60 

"        Net 3.97               4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Oct.  15,  1891. 

Regarding  business  in  the  heavy  forms  of 
iron  and  steel  no  facts  cume  to  the  surface 
indicative  of  any  radical  change,  and  in  the 
manufacture  of  the  numerous  smaller  pro- 
ductions of  the  mills  and  various  commodi- 
ties turned  out  by  foundrymen,  hardware 
manufacturers,  etc.,  trade  differs  but  little  at 
present  from  that  which  has  been  going  on 
for  some  time  past.  At  all  events,  such  are 
the  inferences  from  reports  sent  in  by  sales- 
men and  the  information  imparted  by  manu- 
facturers engaged  in  the  several  lines. 

Of  the  several  more  prominent  branches, 
the  steel  rail  trade  remains  the  quietest  of 
any.  Some  few  inquiries  are  on  the  market, 
but  these  involve  small  lots  chiefly,  and  are 
in  a  manner  indicating  that  buyers  have  not 
abandoned  hope  of  securing  concessions 
from  manufacturers.  The  latter  hold  out 
stubbornly,  however,  quoting  $30  f.  o.  b.  mill 
as  bottom  rate  for  standard  sections  in  either 
large  or  small  lots.  Billets,  slabs,  plates, 
rods,  etc.,  are  selling  at  relatively  lower 
prices  at  the  chief  centres  of  production,  but 
not  with  any  remarkable  freedom. 

In  the  pig  iron  branch  about  the  only  new 
feature  is  some  speculative  inquiry  for  Besse- 
mer pig,  which  up  to  the  present  time  does 
not  appear  to  have  culminated  in  business. 
Consumers'  purchases  of  both  foundry  and 
mill  grades  are  spiritless  and  of  barely  aver- 
age volume,  but  chiefly  at  old  prices.  Stan- 
dard Northern  foundry  pig  iron  is  quoted  at 
$17.50  to  18.00  for  No.  1  and  $16.00  to  16.50 
for  No.  2,  and  inferior  brands  at  50c.  and  $1 
less.  The  best  Southern  brands  remain  at 
$13  for  No.  1  and  $12  for  No.  2  at  furnace. 
Mill  grades  sell  at  $14  to  15  delivered,  ac- 
cording to  brand.  Bessemer  pig  is  steady 
at  $15.00  to  15.50  at  furnace.  Scotch  pig  is 
jobbing  at  about  $22.75  f°r  Coltness,  $22  for 
Summerlee  and  $20  for  Eglinton  and  Carn- 
broe.  Foreign  spiegeleisen  is  quoted  at 
$23.50  to  24.00  for  10  to  12  per  cent,  and 
$27.50  to  28.00  for  20  per  cent,  and  80  per 
cent,  ferro-manganese  at  about  $64.50  de- 
livered here,  with  little  new  business  pass- 
ing. 

Of  old  iron  rails  about  300  tons  were  sold 
at  $22  f.o.b.  cars  at  Jersey  City,  which  price 
is  the  lowest  that  sellers  will  name  at  the 
moment.  No.  1  wrought  scrap  iron  sold  at 
$19.50  f.o.b.  cars,  to  the  extent  of  about 
200  tons. 

Copper — The  market  for  copper  is  some- 
what steadier,  now  that  uncertainty  again 
surrounds  the  opening    of    the    Anaconda 


mines.  Speculative  holders  pause  about  forc- 
ing sales,  pending  developments,  and  pro- 
ducers offer  with  more  or  less  reserve.  Manu- 
facturers have  purchased  a  fair  quantity  of 
Lake  Superior  ingot  at  i2^c.  for  November 
and  December  delivery,  which  price  fairly 
represents  market  value  at  the  present  time. 
Casting  brands  are  quoted  at  u>^c.,  with 
sales  moderate.  London  prices  for  mer- 
chant bars  have  advanced  to  £$0  7s.  6d.  for 
prompt  and  ^51  for  future  delivery,  with 
quite  heavy  sales  of  the  latter  at  the  rise. 

Tin — Pig  tin  prices  have  also  averaged  a 
shade  higher,  following  closely  the  pendula- 
tions  of  London  values  despite  very  indiffer- 
ent sgeculative  interest  here  and  merely 
routine  purchases  by  dealers  and  consumers. 
Spot  stock  sold  yesterday  at  20.10c.  net  cash 
and  at  as  low  as  20.15c.  regular  to  the  out-of- 
town  trade  in  ten-ton  lots,  while  2o>(c.  was 
accepted  for  small  parcels.  Latest  London 
prices  were  £g\  15s.  to  ^91  17s.  6d.  for  spot 
and  ^92  10s.  to  ^92  12s.  6d.  for  futures. 

Lead— Pig  lead  has  declined  somewhat 
owing  to  very  limited  demand  and  rather 
freer  offering  by  smelters.  At  this  writing 
there  are  sellers  at  4.45c.  while  bids  of  over 
4.40c.  are  few  and  far  between. 

Spelter.— Spelter  sold  to  a  moderate 
extent  at  5.05c.  which  price  apparently  re- 
presents full  value  for  prime  Western  in  car- 
load lots.  The  demand  at  present  is  slow 
and  hesitant. 

Tin  Plate.— Tin  plate  orders  from  out- 
of-town  come  forward  very  slowly  as  yet, 
and  the  local  demand  is  without  sign  of  im- 
provement. Prices  are  slightly  irregular,  as 
usual  on  a  dull  market,  yet  show  no  quot- 
able change. 


Mr.  H.  Douglas,  of  Hastings,  Ont.,  has 
gone  to  Campbellford  to  continue  in  the 
hardware  business,  Mr  Douglas  and  Mr. 
Tait  having  bought  out  the  large  establish- 
ment of  Chas.  Gillespie.  We  understand 
they  intend  running  the  business  in  this 
village  as  usual. 

Among  the  sufferers  in  the  great  fire  which 
destroyed  so  much  property  in  Halifax,  last 
week  were  :  Shalford  Bros.,  oil  dealers,  in 
whose  premises  a  fearful  explosion  was  pre- 
vented by  rolling  the  barrels  into  the  water. 
The  American  Metal  Co's.  office  was  burnt, 
as  was  also  the  stock  of  carriages,  bicy- 
cles, etc.  of  J.  B.  Neilly  &  Co. 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 

THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  ready.) 
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THE  MANUFACTURE  OF  OLIVE  OIL. 

The  gathering  of  the  olive  is  as  far  as 
possible  done  by  hand,  and  the  greatest  care 
must  be  taken  to  pick  only  the  dead-ripe 
olives,  and  to  avoid  breaking  the  bearing 
twigs  which  will  produce  the  next  year's 
crop.  Coarse  sheets  are  sometimes  spread 
under  the  trees,  and  the  fruit  gently  shaken 
off,  so  that  only  the  perfectly  light  portion 
falls.  It  is  then  looked  over,  cleared  of  ac- 
cidental admixture  and  inferior  berries,  and 
taken  to  the  mills  as  soon  as  possible.  The 
peasants  often  pretend  that  keeping  the  fruit 
till  it  ferments  facilitates  pressing  and  gives 
a  larger  yield.  This  is,  however,  an  excuse 
for  delay,  and  any  supposed  advantage  is 
more  than  counterbalanced  by  a  deteriora- 
tion of  quality.  The  simplest  and  most  pri- 
mitive mill  was  one  in  which  one  or  two 
large  mill-stones  travelled  edgewise  over  a 
bed  of  hard  stone.  Oxen  or  horses  attached 
to  a  strong  radial  axis  furnished  the  power. 
In  this  way  the  fruit  was  reduced,  stones  and 
all,  to  a  slimy  paste.  But  more  perfect 
and  complete  machinery  of  modern  design 
had  superseded  the  old  picturesque  oil 
mill,  which,  as  far  as  France  is  con- 
cerned, is  now  only  to  be  found  %in  remote 
villages.  Besides,  changes  in  the  arrange- 
ments of  the  industry  have  tended  to  do 
away  with  the  old  cumbrous  mill.  It  is  now 
very  unusual  for  a  farmer  or  olive  grower  to 
press  his  own  crops.  In  all  centres  of  olive 
culture  there  are  sure  to  be  one  or  more  pro- 
fessional oil  pressers,  who  have  embarked 
considerable  capital  in  the  requisite  plant. 
Of  these  there  are  two  classes.  First,  there 
are  those  who  simply  crush  and  press  for  the 
farmer  who  brings  his  crop  to  them,  and  who 
are  paid  in  kind  by  retaining  a  percentage  of 
the  produce  as  agreed  upon.  Then  there 
are  others  who  may  be  called  merchant 
crushers.  These  buy  up  olives  from  the 
growers  and  dealers,  manufacture  the  oil, 
and  sell  it  themselves. 

Several  large  firms  in  Marseilles  possess 
branch  mills  in  different  centers  of  olive  cul- 
ture and  in  Algeria  and  Tunis,  working  upon 
the  large  scale,  and  their  produce  is  as  well 
known  by  its  trade  as  are  special  wines.  The 
system  of  the  lower  grade  of  oil  crushers  is 
obviously  liable  to  abuses  which  are  difficult 
to  suppress,  and  the  peasant  frequently 
finds,  when  his  oil  is  returned  to  him, 
it  is  very  far  below  the  calculation  he  had 
made  of  the  probable  yield  of  his  crop.  The 
crushed  fru't  is  distributed  into  short,  squat 
sacks,  made  of  esparto  and  horse- hair,  hold- 
ing about  15  lbs.  each.  The  mouths  of  these 
scourtins,  as  they  are  called,  are  indrawn,  as 
if  half  closed.  Consequently  when  10  or  12 
of  them  are  piled  one  above  the  other 
on  the  bed  plate  of  the  press  the  bottom 
of  one  bag  rests  on  the  mouth  of  the 
next  below  and  perfectly  closes  it.  When 
the  pile  is  set  true  the  press  is  workeH  very 
slowly  and  gradually.  The  oil  oozes  from 
all  sides  of  the  scourtins,  and   trickles  from 


the  delivery  groove  of  the  bed  plate  into  a 
receiver.  This  first  pressing  is  huile  vierge, 
virgin  oil,  and  has  a  delicate  greenish  color, 
and  a  peculiar  nutty  flavor.  Cleanliness  in 
the  crushing  mill  and  press  is  an  essential. 
Everything  about  the  oil  must  be  scrupulous- 
ly clean,  so  that  no  color  or  stale  and  rancid 
flavor  be  communicated  to  it.  When  the  oil 
ceases  to  flow,  the  bags  are  taken  out,  and 
their  hard,  apparently  dry  contents  broken 
up.  The  mass  is  mixed  with  boiling  water 
and  steamed.  A  second  time  it  is  pressed, 
precisely  as  before,  and  the  mixture  of  oil 
and  water  that  comes  away  is  allowed  to 
stand  till  the  oil  has  cleared  and  risen  to  the 
top.  It  is  then  syphoned  off  as  second 
quality  oil.  The  marc,  or  residue,  is  either 
sold  as  oil  cake  for  stock  feeding  or  manure, 
or  is  treated  by  quite  another  class  of  manu- 
facturers, who  get  from  it  a  third  quality  of 
oil,  suitable  only  for  soap  making,  by  treat- 
ing it  with  chemicals,  chiefly  bisulphide  of 
carbon.  The  processes  up  to  this  point 
do  not  admit  of  any  variety,  but  the 
skill  of  different  firms  is  supposed  to 
be  shown  in  clarifying  and  refining.  The 
product  of  the  presses  is  kept  in  immense 
tanks  or  in  jars,  till  a  sediment  has  deposited 
itself,  when  the  clear  oil  is  separated  and 
filtered  through  specially  prepared  papers, 
through  cotton  or  other  ways,  fancied  to  be 
trade  secrets.  It  will  be  clear,  then,  that 
olive  growing  and  oil  pressing  are  two  dis- 
tinct trades,  and  that  they  are  best  kept  sep- 
arate. Unless  a  grower  had  a  large  capital 
at  command  to  work  a  mill,  and  kept  a  staff 
of  skilled  hands,  he  would  never  be  able  to 
attend  to  the  digging,  pruning,  and  fertilizing 
of  his  olive  trees,  more  particularly  as  this 
has  to  be  done  just  at  the  same  time  of  the 
year  as  the  all  important  first  pressing.  The 
grower  has  plenty  to  do,  if  he  attends  to  his 
work  properly.  Left  to  itself  the  olive  tree 
certainly  produces  some  fruit,  but  one  well 
cultivated  repays  its  owner  ten-fold.  An 
outlay  of  about  ,£10  per  acre  is  considered  a 
sound  investment.  A  full  grown  Pendoulier 
well  cared  for  will  give  about  30  gallon 
measures  of  olives  for  its  crop;  the  Cayon 
under  similar  circumstances  may  give  an 
average  of  7  or  8  gallons.  The  output  of  oil 
is  about  14  per  cent,  for  the  two  pressings. 
— Textile  Mercury. 


IRASCIBLE   STOREKEEPERS. 

It  is  a  fact  that  some  men  cannot  help 
being  fretful  and  cross.  They  are  born  so, 
and  they  carry  these  unamiable  qualities  from 
the  cradle  to  the  grave.  We  feel  sorry  for 
such  people,  says  a  contemporary,  for  we 
regard  their  failings  as  incurable  diseases. 

Men  who  are  constitutionally  of  an  irascible 
temper  ought  not  to  engage  in  the  storekeep- 
ing  business  ;  for  in  that  field  they  are  likely 
to  encounter  so  many  crosses  and  tribula- 
tions that  they  are  sure  to  fret  themselves  to 
death  in  a  few  years,  not  to  speak  of  the 
worry  they  occasion  other  people. 

Irascibility  is  one  of  the  worst  faults  a  re- 
tail storekeeper  could  possibly  have,  as  it 
drives  away  trade,  makes  enemies,  and  while 


he  may  be  at  heart  a  very  good  fellow,  his 
manner  conveys  the  general  impression  to  his 
customers  that  ne  is  about  as  near  a  savage 
as  it  is  possible  for  a  white  man  to  be. 

A  man,  to  become  a  successful  storekeeper, 
must  be  patient  and  self-possessed  at  all 
times.  He  cannot  afford  to  fly  in  a  passion 
at  every  trifling  annoyance  which  he  encoun- 
ters. The  children  of  a  town  hate  an  iras- 
cible merchant,  and  will  give  him  the  go-by 
whenever  they  can,  or  else  in  a  spirit  of  ma- 
licious mischief  constantly  devise  schemes 
for  fretting  and  annoying  him.  They  will 
yell  at  him  derisively  when  he  goes  down 
the  street,  slam  his  doors  and  perhaps  break 
his  windows  and  do  other  things  which  tend 
to  keep  him  in  a  state  of  continuous  mental 
disturbance. 

We  pity  a  man  of  this  kind.  We  believe 
it  is  a  mistake  for  him  to  attempt  to  continue 
in  business.  He  had  better  sell  out  his  store 
and  stock  and  remove  to  some  secluded  and 
quiet  locality  where  he  will  not  be  brought 
into  constant  friction  with  other  people. 

Irascibility  grows  upon  a  man  when  it 
once  gets  a  good  hold  upon  him.  As  he  gets 
to  be  older  he  becomes  a  chronic  grumbler. 
He  opposes  every  movement  of  a  public 
spirited  character  in  the  town  in  which  he 
resides.  He  is  a  disturbing  factor  in  church 
and  politics.  Nothing  in  the  world  seems 
to  move  in  accordance  with  his  opinions. 
He  is  really  deserving  of  sympathy,  but  he 
never  gets  it.  His  fellow  townsmen  learn 
to  dislike  him,  and  as  the  gray  hairs  whiten 
his  crown,  he  is  derisively  called  "  Old 
Snarly. "     Even  his  age  is  not  respected. 

It  seems  to  us  as  we  contemplate  the 
career  of  such  a  man,  that  his  existence  is 
not  worth  the  trouble  which  it  costs  him. 


Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Goods  conveniently  locate.*  sav<*  time,  money 
and  temper  in  showing. 

A  feather  duster  disperses  but  does  not  remove 
tb  e  dust  from  the  store. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

Credit  is  often  too  cheap  and  overbuying  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 

"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emerson. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 

The  trader  who  pays  his  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 

"One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
— Josh  Billings. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper. 


HARDWARE. 
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CHRISTMAS  AND  TABLE-WARE. 

As  the  Christmas  season  approaches,  those 
hardware  dealers  who  carry  a  stock  of  sil- 
ver and  flat-waie  are  becoming  solicitous  as 
to  what  is  needed.  All  hardware  stores, 
however,  do  not  keep  flat-ware,  but  it  cer- 
tainly is  not  out  of  line  with  other  merchan- 
dise usually  kept  by  the  trade.  The  village 
customer  often  delays  her  purchases  until 
she  can  go  to  the  city,  when  the  nearby 
store,  which  is  not  handicapped  by  heavy 
rents,  could  fill  the  bill  better,  and  certainly 
more  cheaply  if  the  proprietor  would  take  a 
little  pains. 

A  nice  showcase,  filled  with  ware  of  this 
sort,  also  gives  an  air  of  elegance  to  any 
store,  and  would  in  turn  add  largely  to  the 
general  trade  in  other  articles. 

Of  course,  in  the  article  itself,  solid  silver 
takes  the  lead.  It  is  sold  by  weight,  and  to 
that  value  is  added  the  cost  of  making.  The 
designs,  unless  specially  elaborate,  add  very 
little  to  the  cost.  The  choice  is  in  the  oxi- 
dized, for  in  them  the  background  does  not 
loose  its  lustre,  which  it  is  impossible  to  re- 
gain in  ordinary  methods  of  cleaning.  A 
dozen  tea  spoons  will  average  six  and  a  half 
ounces,  Troy,  and  sell  at  retail  for  about  $12, 
and  25  per  cent,  more  for  the  heavier,  finer 
sort.  A  fair  price  for  increased  weight  is 
about  $1.50  per  ounce.  Forks,  spoons,  and 
knives  of  good  weight,  give  an  air  of  respecta- 
bility to  the  dining  room,  still  this  could  be 
carried  to  a  point  where  clumsiness  would 
be  the  result.  Dessert  spoons  would  weigh 
at  a  minimum  ten  ounces,  and  table  spoons 
eighteen.  These  are  sold  by  the  pair,  and 
$3  to  $5  respectively  is  a  proper  price. 
Butter  knives  and  sugar  shells,  weigh  and 
are  rated  the  same  as  dessert  spoons,  the 
sugar  shell  being  perhaps  a  trifle  less  ex- 
pensive. Forks  weigh  about  twenty  ounces, 
retailing  for  $23  f°r  dessert  and  $38  for 
dinner.  Soup  ladles,  oyster  ladles,  and  the 
innumerable  list  that  silver  men  are  con- 
stantly extending  styling  them  "novelties," 
cannot  be  discussed  here  without  bodily 
plagiarizing  a  whole  catalogue. 

So  much  for  silver.  It  is  handsome,  sub- 
stantia], durable  but  very  costly.  People 
who  afford  it  generally  have  servants,  and 
with  them  come  the  perplexity  of  a  house- 
keeper, the  brain  worrying  disappearances. 
The  humble  plated  spoon  is  a  boon  to  every- 
one. It  will  last  a  decade,  and  it  does  not 
turn  up  in  the  corner  pawn  shop,  with  a 
police  court  episode.  Plated  ware  has  a 
foundat'on  of  albata,  which  is  a  mixture  of 
nickle  zinc  and  copper.  In  this  compound 
there  are  20  parts  nickel.  The  grades  are 
"  Extra,"  "  Double,"  "  Triple"  and  "  Quad- 
ruple," the  first  being  popular  in  price.  The 
stamp  on  these  goods  is  "A  1,"  signifying 
albata  of  the  first  quality.  Another  number 
2,  means  two  ounces  of  silver  in  the  plate  to 
the  gross.  The  figure  3  would  mean  three 
ounces  and  so  on.  Tea  spoons  take  two 
ounces,  dessert  three,  and  forks  four.     Again 


the  term  "Extra"  is  another  base  to  start 
from.  "  Double "  has  twice  the  silver  of 
"Extra":  "Triple"  three  times,  etc.  A 
"  Quadruple  "  table  spoon,  or  a  fork  would 
be  stamped  with  the  figure  16,  showing  that 
that  there  were  sixteen  ounces  of  silver  used 
in  plating  a  gross. 

All  plated  knives  are  on  steel,  and  blade 
and  handle,  if  both  are  plated,  are  on  one 
piece.  These  knives  lack  the  fine  edge. 
Celluloid  is  now  used  for  handles,  at  double 
the  expense.  Ivory  was  formerly  used, 
which  a  careless  housekeeper  would  ruin  in 
a  short  time.  Ivory  is  becoming  scarce,  and 
it  is  rapidly  going  out  of  use  for  this  purpose. 
Other  handles  are  used,  even  pearl,  and  in 
carvers,  which  are  not  plated,  a  variety  of 
material  is  in  vogue. 

Tea  services  are  generally  of  quadruple 
plate,  or  are  stamped  so,  the  foundation 
being  of  tin,  copper,  antimony  and  lead,  a 
compound  susceptible  of  great  polish  and 
ease  in  working.  Those  on  copper,  nickel 
and  zinc,  or  German  silver,  cost  twice  as 
much. 

Solid  silver  services  are  for  the  Rocke- 
fellers, the  Vanderbilts,  and  the  ambitious 
with  lesser  purses. 

The  cost  of  engraving  varies.  As  a  guide 
we  give  a  list  of  prices  from  the  catalogue  of 
a  well-known  maker  : 

INITIALS  ON  SPOONS  AND  FORKS. 

Script.  Per  Doz. 

Teas,  One  Letter $0.38 

Teas,  Two  Letters 62 

Teas,  Three  Letters 75 

Dessert  and  Table,  One  Letter 50 

Dessert  and  Table,  Two  Letters 75 

Dessert  and  Table,  Three  Letters. ...      1.00 
Plain  Old  English.  Per  Doz. 

One  Letter $1.00 

Two  Letters I-7S 

Three  Letters 2.50 

Shaded  Old  English. 

One  Letter 1.25 

Two  Letters 2.25 

•  Three  Letters 32S 


NAMES   ON   SPOONS   AND   FORKS. 

Script  :  Per  Letter,  2  cts.  ;  Plain  Old 
English  :  Capitals,  per  Letter,  8  cts.  ;  Small 
Letters,  4  cts. 

ODD  ARTICLES. 

Script  Initials  :  Per  Letter,  3  cents  ;  but 
no  job  charged  under  10  cents. 

Script  Names  :  Capitals,  3  cents  ;  Small, 
2  cents. 

Old  English  Initials  ;  One  Letter,  10  cents; 
Two  Letters,  18  cents  ;  Three  Letters,  25 
cents. 

Old  English  Names  :  Capitals,  8  cents  ; 
Small,  4  cents. 

SILVER   OR   PLATED   WARE. 

Shaded  Old  English  :  Per  Letter,  15  cents 
and  upwards,  according  to  size. 

Script :  One  Letter,   10  cents  ;  Two  Let- 
ters, 18  cents  ;  Three  Letters,  25  cents. 
MONOGRAMS— PRICES  ACCORDING  TO  SIZE. 
— N.  Y.  Hardware. 


The  first  instalment  of  nickel  steel  plate 
made  in  this  country  for  actual  use  was  de- 
livered last  week  at  Cramps'  shipyard, 
Philadelphia.  It  is  three-inch  protective 
deck  plate  for  one  of  the  triple-screw  cruis- 
ers.— American  Manufacturer. 

Tom  Dexter,  representing  Howland,  Sons 
&  Co.,  wholesale  hardware  merchants,  of 
Toronto,  started  east  on  his  way  home,  finish-  y 
ing  up  a  very  successful  three  months' 
journey  in  Manitoba,  the  Territories,  and 
British  Columbia. — Winnipeg  Commercial. 

An  Automatic  Lubricator  for  Saws  has 
been  patented  in  Canada  by  Mr.  R.  J. 
Edwards,  of  Gelena,  111.,  on  the  14th  May, 
1891,  (No.  36,604).  This  device  consists 
essentially  of  pads  so  constructed  as  to  grip 
the  saw  blade,  and  carried  on  a  reciprocating 
bar  attached  to  the  frame.  A  lubricant  is 
applied  to  the  pads  and  the  blade  passing 
through  takes  of  a  small  quantity  at  every 
stroke,  thus  making  sawing  an  easy  matter. 
Less  set  is  required  on  the  saw,  and  it  re- 
quires setting  less  frequently  and  does  not 
gum  up. 


Jas.  Robertson  &  Co's 

FALL   SPECIALTIES. 


Stove   Boards, 
Coal   Hods, 
Stove   Pipes, 
Elbows, 


Stove  Shovels, 

Lanterns, 

Copper  Tea  Kettles, 

Dampers,  Etc.,  Etc. 


Get  our  prices  before  buying  elsewhere. 


265  TO  281  KINC  ST,  W,  TORONTO. 
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FILL  ORDERS  CORRECTLY. 

If  there  is  one  thing  above  all  others  that 
will  cause  a  dealer  to  lose  his  customers,  it 
is  his  carelessness  in  filling  orders,  and  in 
the  delivery  of  goods.  This  applies  to  all 
classes  of  business  men,  who  supply  the 
wants  of  the  consumer.  A  customer  may 
give  an  order  for  half  a  dozen  or  more  arti- 
cles, in  the  filling  of  which  one  small  item 
may  be  overlooked.  In  the  majority  of  cases, 
this  slight  oversight  will  cause  more  trouble 
than  if  all  the  other  articles  had  been  omitted 
and  the  one  small  item  sent  forward.  The 
checking  system  is  almost  a  certain  preven- 
tive of  these  costly  mistakes.  That  system 
should  be  strictly  adhered  to  by  all  sellers, 
who  should  make  it  an  ironclad  rule  that  no 
goods  be  sent  out  of  the  house  without  hav- 
ing been  checked  off  after  the  order  is  filled. 
Some  merchants  depend  entirely  too  much 
on  their  memory,  but  the  safest  plan,  after 
all,  is  to  put  orders  on  the  book  when  they 
are  taken.  The  dealer  should  never  be  with- 
out a  memorandum  book  or  tab,  upon  which 
to  note  the  articles  purchased  by  a  customer. 
Details  of  this  sort  are  too  important  to  be 
overlooked,  and  carelessness  is  a  dangerous 
habit  to  form. — Stoves  and  Hard  ware  Re- 
porter. 

CASH  BUSINESS. 

A  correspondent  in  Iron  Age  writes: — 
Having  noticed  in  your  last  issue  an  invita- 
tion to  give  experience  in  regard  to  business 
done  on  a  cash  basis,  I  gladly  respond  as  a 
retail  dealer  in  hardware,  stoves  and  tinware, 
having  had  16  years'  practice  in  the  above- 
named  branches.  During  that  time  I  have 
watched  very  carefully  that  part  of  the  busi- 
ness which  bears  close  inspection — namely, 
the  cash — from  the  fact  that  cash  is  a  very 
necessary  article  in  business. 

There  are  several  reasons  why  a  cash  sys- 
tem should  be  preferred  to  any  other.  A 
man  who  buys  and  sells  for  cash  is  one  who 
gets  a  full  amount  of  sleep  and  feels  rested 
in  the  morning,  because  he  owes  no  one  and 
no  one  owes  him.  Again,  he  is  saved  the 
trouble  of  pondering  over  his  books  after 
others  have  closed  up  their  stores,  and  won- 
dering who  he  had  best  tackle  next  morning 
for  money  so  as  to  be  able  to  meet  the  draft 
which  has  already  arrived  in  the  city  and  will 
be  presented  by  the  banker  the  following  day. 
So  it  is  easy  to  realize  that  the  man  who  does 
a  cash  business  is  relieved  from  all  this 
anxiety  and  he  has  more  time  to  do  his  work 
and  see  to  his  business.  Again,  a  man  who 
does  a  cash  business  has  few  enemies  and 
never  offends  any  one  asking  them  for  money 
that  should  have  been  paid  when  they  sold 
their  wool  or  hay  or  wheat,  and,  besides,  you 
have  the  money  to  pay  for  what  you  buy; 
therefore  you  can  buy  cheaper  and  you  will 
not  be  apt  to  buy  what  you  do  not  need,  be- 
cause you  expect  to  pay  for  it  when  it  arrives. 
The  cash  business  means  a  great   deal.     It 


means  you  must  pay  cash  for  all  you  buy 
and  ask  the  cash  for  all  you  sell,  and  when 
night  comes  you  know  just  how  you  stand  and 
you  know  in  what  position  your  customers 
stand  in  relation  to  you.  They  are  not  aihamed 
to  come  into  your  store  and  look  you  in  the 
face,  because  they  do  not  owe  you  anything. 
On  the  other  hand,  if  you  do  a  credit  busi- 
ness you  would  not  know  just  how  you  stood 
nor  where  your  customers  were  to  be  found, 
because  you  would  seldom  see  them.  They 
owe  you  money  and  are  careful  that  you  do 
not  get  a  chance  to  see  them.  If  you  do  a 
cash  business  one  year  you  will  find  it  be- 
comes an  easy  matter  to  continue  it.  After 
people  are  convinced  that  you  mean  to  do  a 
cash  business  they  will  come  prepared  and 
eventually  like  the  system. 


APPRECIATE  YOUR  BUSINESS. 

That  man  is  a  poor  specimen  of  enter- 
prise who  runs  down  his  own  business  and 
wishes  he  had  never  gone  into  it.  We 
heard  a  mechanic  say  :  "  If  I  had  a  boy  he 
should  never  learn  my  trade  ;  it  is  the  poor- 
est way  of  making  a  living  there  is,  and  any- 
thing else  is  better."  The  chances  are  that 
he  was  a  poor  workman  and  vented  his  spite 
by  cursing  his  employment.  The  day's  la- 
bor was  regarded  as  a  task,  and  the  hours 
spent  in  his  shop  as  so  many  robbers  of  his 
liberty. 

The  same  is  true  of  a  merchant  who 
despises  his  honorable  calling.  Nothing  in 
all  secular  employment  has  furnished  nobler 
examples  of.  intellectual  vigor,  honorable 
success  and  useful  life  than  the  vocation  of 
a  merchant  and  any  man  should  be  proud  to 
be  in  it.  No  business  has  done  more  to 
create  the  civilization  of  the  age  and  oil  the 
wheels  of  the  world's  progress. 

King  Solomon,  the  wisest  man  of  ancient 
history,  was  a  merchant  on  the  reciprocity 
plan,  with  Hiram,  King  of  Tyre,  who  thought 
he  could  make  a  good  bargain.  He  is  said 
to  have  cleared  about  $120,000,000  on  a 
single  investment,  but  his  family  expenses 
were  heavy  and  he  needed  large  profits.  He 
imported  timber  from  the  Tyrians,  linen 
yarn,  horses  and  chariots  from  Egypt;  ex- 
ported wheat,  barley,  wine  and  oil;  and  we 
venture  to  say  be  never  spoke  ill  of  his  busi- 
ness, king  that  he  was. 

What  class  of  men  have  given  more  for 
schools,  colleges,  hospitals  and  general 
charities  than  the  merchants  of  England 
and  America  ?  The  pedigrees  of  kings  do 
not  furnish  their  equals.  Why  then,  should 
anyone  in  such  good  company  have  a  con- 
tempt for  it  ?  What  would  the  country  be 
without  merchants.  In  fifty  years  the  world 
would  drift  back  into  barbarism. 

Brother  storekeepers,  put  a  high  value  on 
your  position.  Hold  up  its  honor,  its  in- 
tegrity, its  business  principles.  The  com- 
munity in  which  you  live  have  a  right  to  ex- 
pect it  of  you,  and  take  a  pride  in  seeing  you 
meet  their  expectations. — Ex. 


ORIGIN  OF  THE   SHOT  TOWER. 

How  many  know  that  we  owe  the  shot 
tower  to  a  nightmare,  induced,  it  may  be,  by 
generous  potations  at  an  ale  house  ?  Such 
is  the  story,  however,  which  seems  well  auth- 
enticated. Watts,  after  an  evening  of  jolli- 
fication, returned  home  to  troubled  sleep,  in 
which  he  dreamed  that  he  and  his  compan- 
ions were  driven  to  seek  a  place  of  shelter 
by  a  shower  of  shot;  but  what  particularly 
attracted  his  attention  was  the  perfect  ro- 
tundity and  beautiful  polish  of  the  lead 
globules  that  rained  upon  him  from  the  sky. 
To  make  shot  like  that  had  been  his  waking 
dream  for  many  a  day,  but  it  was  hopeless 
by  the  processes  then  in  vogue,  or  by  any 
modification  of  them  apparently,  for  at  that 
time  shot  was  made  by  cutting  cubes  from 
sheet  lead  and  wearing  them  to  a  speroidal 
form  by  friction  in  a  revolving  barrel.  When 
Watts  awoke,  the  dream  was  not  forgotten, 
and  he  continued  to  ask  himself,  as  if  it  had 
been  real.  How  did  that  shot  come  down 
from  the  sky  in  such  perfect  form  ?  And  then 
followed  the  query,  What  would  be  the  ef- 
fect of  dropping  molten  lead  through  the  at- 
mosphere ?  So  active  a  mind  could  not  ask 
such  a  question  without  getting  it  answered, 
and  he  carried  a  ladle  of  molten  lead  up  into 
the  steeple  of  St.  Mary,  Redcliffe,  and  pour- 
ed it  slowly  out  into  the  moat  below.  His 
question  was  answered  when  he  descended 
and  gathered  up  the  little  lead  pellets  and 
the  first  shot  tower  speedily  followed  that  ex- 
periment. 


NOT  LUCK  BUT  WORK. 

"Twenty  clerks  in  a  store,  twenty  hands 
in  a  printing  office,  twenty  apprentices  in  a 
shipyard,  twenty  young  men  in  a  town,  all 
want  to  get  on  in  the  world,  and  expect  to 
do  so,"  says  an  old  merchant. 

"One  of  the  clerks  will  become  partner, 
and  make  a  fortune  ;  one  of  the  compositors 
will  own  1  newspaper,  and  become  an  influ- 
ential citizen  ;  one  of  the  apprentices  will 
become  a  master  builder  ;  one  of  the  villagers 
will  get  a  handsome  farm,  and  live  like  a 
patriarch— but  wh  ich  one  is  the  lucky  indi- 
vidual ?  Lucky  !  There  is  no  luck  about 
it.  The  thing  is  almost  as  certain  as  the 
rule  of  three.  The  young  fellow  who  will 
distance  his  competitors  is  he  who  masters 
his  business,  who  preserves  his  integrity, 
who  lives  cleanly  and  purely,  who  devotes 
his  leisure  to  the  acquisition  of  knowledge  ; 
who  gains  friends  by  deserving  them,  and 
who  saves  his  spare  money.  There  are 
some  ways  to  fortune  shorter  than  this  dusty 
old  highway,  but  the  staunch  men  of  the 
community,  the  men  who  achieve  something 
really  worth  having — good  fortune,  good 
name  and  serene  old  age — all  go  in  this 
road." 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Soap  and  water  are  cheap,  but  soil  on    goods 
is  expensive. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS  OF 

Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and    Mail 
Orders.     Mention  this  Journal. 


F.  E.  DIXON    &,   CO., 

MANUFACTURERS   OF 

UNION  TANNED 
STAR  RIVET 

Leather  Beltinc 

70  King  St.  East,  Toronto. 


Send  for  Price  List  and  Discounts 

Dixon's    Leather    Belting    Hand     Book, 
mailed  free  on  application. 


H.  Boker  &  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


f 


MARK. 


(Tfi.EE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  ete 

MONTREAL. 


It  is  -well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only- 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  ha-ndling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


&  L,  SAMUEL,  BENJ 


&C0M 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


li  28  and  30  FRONT  STREET  WEST, 


We  can  now  supply  the  following:  American  and  Canadian  Meat  Cutters,  Enterprise  and  other 
makes,  also  Sausage  Stuffers  and  Lard  Presses.  Cow  Ties,  American  and  English.  Halter  Chains. 
German  and  American  Rope  Halters.  Hand  and  Machine-Made  Web  and  Leather  Halters  in  good 
variety.      Gross-cut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL 
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SALES   MADE  OR   PENDING. 

Allen  Stairs,  general  store,  Southampton, 
N.S.,  sold  out. 

The  Ontario  File  Company  advertises 
stock,  plant,  etc.,  to  be  sold  on  20th  inst. 

The  stock  in  the  estate  of  J.  B.  Allen  & 
Co.,  hardware  dealers,  Toronto,  has  been 
sold. 

The  Hudson's  Bay  Co.'s  general  store, 
Foit  Elhce,  Man.,  has  sold  out  to  T.  V. 
Wheeler. 

PARTNERSHIPS     FORMED    AND    DISSOLVED. 

Kelly  Bros.,  general  store,  Acton,  retiring 
from  business. 

Jas.  Veale,  crockery,  Toronto,  retiring 
from  business. 

Moran  &  Bent,  general  store,  Amherst, 
N.S.,  dissolved. 

Herres  &  Co.,  general  store,  St.  Agatha, 
Ont.,  succeeded  by  Hasenrlug  &  Co. 

John  Hennessy,  general  store,  Joggins, 
N.S.,  succeeded  by  Hennessy  &  Molancon. 

Howard  &  MacDonald,  general  commis- 
sion, Brandon,  dissolved,  F.  Howard  con- 
tinuing. 

FIRES. 

I.  M.  Chase  &  Co.,    match  manufacturers, 
Halifax,  partially  burnt  out,  no  insurance. 
DIFFICULTIES,  ASSIGNMENTS, COMPROMISES 

John  B.  Smith,  general  store,  Fort  Mc- 
Leod,  is  in  liquidation. 

Jas.  Dorais,  general  merchant,  St.  Chrys- 
ostome,  Que.,  has  assigned. 

G.  H.  Gass  &  Co.,  general  merchants, 
Spring  Hill,  U.S.,  have  assigned. 

The  creditors  of  L.  R.  Baker,  general  mer- 
chant, Beauharnois,  Que.,  have  been  called 
together. 

Jas.  Taylor,  tinware  and  crockery  dealer, 
Toronto,  has  assigned  to  D.  M.  Robertson, 
Toronto. 

Susan  Vance,  general  merchant,  Hep- 
worth,  Ont.,  has  assigned  to  J.  J.  Jermyn, 
Wiarton. 

David  L.  Holtzman,  general  merchant, 
Morriston,  Ont.,  has  assigned  to  H.  J.  Holtz- 
man, Drayton. 

A.  &  C.  H.  Denton,  hardware  dealers, 
Tilsonburg,  Ont.,  have  assigned  to  A.  H. 
Hope,  Hamilton. 

Demand  of  assignment  has  been  made 
upon  G.  R.  Fabre  &  Fils,  wholesale  saddlery 
hardware,  Montreal. 


If  you  want  books,  it  is  rarely  wise  to  pay 
double  price  for  them  to  a  travelling  book-seller 

One  thing  in  particular  should  be  impressed 
upon  clerks— the  necessity  of  careful  attention  to 
small  customers. 


AN  IDEAL  CLERK. 

We  do  not  often  incline  to  print,  we  are 
too  modest  ;  the  dew  and  shade  of  morning 
light  suits  better  our  complexion  than  does 
the  glare  of  noonday  ;  but  when  great  ne- 
cessities are  thrust  upon  us,  what  would  you 
do? 

The  necessity  in  this  case  that  so  beguiles 
us  to  lay  ourselves  at  the  mercy  of  the  devil 
— printers  devil  of  course — and  the  public  is 
a  demand  upon  us  for  a  synopsis  of  an  ideal 
clerk,  labeled  "  A  Nineteenth  Century  Im- 
possibility." 

Handsome,  of  course,  because  his  custo- 
mers are  chiefly  ladies  with  great  eyes  of  un- 
earthly sweetness  ;  patience  than  which  Job's 
was  an  invalid  frazlin  ;  elasticity  of  move- 
ment that  would  put  the  flea  to  shame  ;  ora- 
tory of  such  unctious  flavor  as  would  reduce 
a  Shylock  to  distribute  sheckles,  and  taste, 
quotha,  such  as  the  richest  of  the  orient 
could  not  satisfy  ;  meek,  too,  as  Moses 
(when  the  bullrushes  past  him)  ;  your  foot 
upon  his  prostrate  neck,  in  seeming  ;  a  scho- 
lar and  a  gentleman,  forsooth  ;  so  blind  to 
circumstance  of  birth  or  paltry  greed  ;  as 
honest  as  the  daily  sun  and  thrice  as  search- 
ing— Cash  ! — New  Orleans  Trade  Index. 

TAPER    TOOTH. 


fHE  TORONTO 
THIN 


EXTRAREFINED 


4f* 

SILVER  STEEL 


^CsKtdront" 


ont- 


CL 


Wi 


WGJJD  ENGRAVING 

PHQTq  ENGRAVING 

ZJNE  ENGRAVING 

HALF  TBNE 

WAX  ENGRAVING 

RESIGNING  n 


CUTLERY — flood  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

oTEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A.  C.  LESLIE  &  CO., 

445  St.  Paul  St.,  18  Front  St.  West, 

MONTREAL.  TORONTO. 


Send  for    Catalogue  and  Price 
List  to 


\Mfrs.   of  Set,    Cap    and   Special 
revx.  Studs,  Finished  Nuts,  &c. 


SET  G    .CUTS  ;4T0%IN 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools,  and  Tube  Expanders. 

Send  for   Catalogue    and   Price    Lists 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOT  PRESSED  NUTS, 

PABIS,    OUSTT. 


ilggg^rai 


nWfje'dcaJ  iqDryQeeds| 
Should  Subscribe  fo; 


,  It  will  k({p^ou  injormc 
en  All  important  questions 
e|  the  day  *.([< cling  lt\t 
Dry  Qoods  and 
jv"S     allied   trades. 


THE   DRY  GOODS  REVIEW,  tobonT' 

a— THE  J.I.M'lEtW  C8(IT°)  PUBLISHt  RS.-g^j. 


HARDWARE, 


17 


PAHTTEES'    BETJSHES. 


TRADE 


MARK. 


We    manufacture    the    BEST    BRUSHES  only,    and  guarantee    the 

Quality,    Weights,    and    Sizes    of    all    Brushes  bearing   our    name,    and 

the    above   Trade    Mark.         Samples    can    be  seen   and  full   particulars 

obtained  of  our  Agent,    Mr.    W.    H.    J  agger,  24    Front  Street,    West, 

Toronto.  HAMILTON   &  CO.,    96  Clerkenwell   Road,    London,   England. 


-S 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 


B 
O 

L 
T 
S 


F 

O 

R 

G 

I 

N 

G 


wi.-flF*11  Sq5airte  *nn  C1?'£m:?n  9.arria.gt.  Bolts>  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  and 

sss^ssr/D^oB^iEsi!' Coacb  Serews-  Sq"a^an"  «ef?°ncNu*s-  Carriage  ^ftf'sg 

• GEO.  GILLIES,  Gananoque,  Ont. 


If  you  want  any  kind 


of 


■  PRINTING  - 

go  or  send  to  the 

MAIL  JOB  PRINTING  CO., 

Toronto. 
We  do  the  best  work 
quick,  and  at  low  prices. 


TELEPHONE    647. 


W.  A.  SHEPARD, 

Manager. 


It/hjo  deal  ijsl   Groceries 

SHOULD    SUBSCRIBE     FOR^ 


=»-.^n 


^ 


P 


m 


Su 


wfpcl]  will 
l^eepyou  informed 
on  all    important 
questions  a£fec  fcin,gr  tl^e 
grocery  &  allied  trades. 
Its  rnarket  quotations 
are  Jull  $  reliable* 
which  alone 
are  worth  th,e 
inscription   price  . 

Send  for   Sample  copies 
bSCripfiDn  $2     The  CANADIAYlGRQDER^TORt 

e^THE  J.B  MELEAN  C9,(ltl»)  PUBLISHERS .  ^J)^~- 
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HARDWARE. 


The  Gardner  Steel  Ribbon  Sash 

BALANCE    AND    PULLEYS. 


Mechanics  and  others  at  the  Fair  thoroughly 
inspected  The  Gardner  Steel  Sash  Ribbon,  en- 
dorsing our  claim  that  it  must  supersede  rope  or 
chain. 

JOHN  HARGREAVES, 

1  68  Simcoe  St.,  Toronto. 


"  VEGTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


CAUTION. 


Joseph  Rodgers  &  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        «,  *       ^_      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


StopThKJj 


SHEPARD  HARDWARE  CO.,   BUFFALO    N.Y 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  23,   24 

Strip   "     ....  25,    27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        '"  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,121xl7        4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
eesemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.e.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Ter7»e. 
Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  \   6}c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6|    7 

26        "     7§    7i 

28        "     7}    8 

Iron  and  Steel. 

Common  Iron,  per  100  lb    . .  $2  05  2  10 

Refined      "               "             ..  2  45  2  55 

Horse  Shoe  "          "             •  •  2  50  2  55 

Band               "           "              ■  •  2  50  2  65 

Hoop               "            '             ..  2  65  2  80 

Swedish         "           "             ..  4  00  4  25 

Sleigh  Shoe  Steel 2  50  2  75 

Tire  Steel    3  00  3  25 

Machinery 3  00  3  25 

Best  Cast  Steel,  per  lb 0  131  0  14 

-iussian  Sheet        "       0  10J  0  12 

Tank  Plates  2  00  2  25 

Hoiler  Rivets 4  50  5  00 


Boiler  Tubes. 

2-inch 10Jc 

-inch  , 15 

Boiler  Plate. 

i  inch $2  45 

5-16  "     2  35 

§     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2i,  3 

26  "      3,    3} 

28  "      3i,3i 

Canada  Plates. 

Blaina 1  bright  2  90    3  00 

Abercarne  3  00    3  10 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  60  to  60  and  10  p.c. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5} 

26  gauge,  "       5J,  51 

28     "  "       5J,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5} 

26  gauge,  "  51,51 

28      "  "  5J,  5| 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 


5-16 

% 

7-16 

Vi 

% 

a 


t64 

;    5 

I 

3i 
3  1-5 

5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  J  in  .  $0  25  $0  28 
"    .      round  &  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note— Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  23    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       ..  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <&  T.  K,  Pitts. 

Plain  Tinned,  per  lb ...    0  25 

Spun         "  "  0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    '.>  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  :sl    0  25 
"        27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05}  0  051 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  06J 

Part  casks 0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "      0  03|  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  21  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  154  0  16 

Other  makes  " 0  14*  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    4J 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  },  1  and  1  gallon  tins.) 

Pure,    pergallon $1  05  Jl  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Stan  ]ard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.) "  "2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08j 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"        Greens  "      0  12 

Golden  Ochre  0  03f 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  58    0  59 

Boiled        "      0  61    0  62 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  08}    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

Frenchmedal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0    7 
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IIAKDWABE. 

A  mm  unit  ion — Cartridges. 

Kim  Fire  ristol,dis.40  to  45  p.c.  Amur 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Rim  Fire  Military,  net  list.  Ainer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot   Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Sfiot. 
Canadian,  dis.  ly,  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  $1  K0 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice   combined 
each 4  50 

Augers. 

Gilmour's,  discounc50,50and  10 

Hollow  Steam's  per  doz...  13  00  20  00 

Adjustable  "          each   ....     5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Excelsior,    Jennings',    discount  50  per 

cent. 

.   Awls. 

Sewing            per  gross  C  65  1  59 

Pegging,                   "          ....     0  65  1  25 

Brad,                        "          ...     0  85  1  60 

"  handled                       ....    3  60  7  30 

Saddlers'.               "          ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,         "  — ) 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 
Brass,  60  to  665. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting:. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent, 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 

Carriage,  dis, 65  and  10  to  70  per  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers'     2  00     2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz,,  dis.  37$  per  cent. 

Henis,  No.  8        "      6  00 

"     No.  9         "      7  00 

QueenCity 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 


Bullards 


6  50 


Carpet  Sweepers. 

per  doz 


22  50 
21  75 
24  00 
18  00 
29  00 


Bissell 
World 

Daisy,  "        

Star, 

Crown  Jewel,  per  doz 
Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition  ■ 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "  dis.50pc   J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  —     1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01}  0  01$ 

Red 0  05  0  06 

Crayon,  p6r  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns 
Daisy,  dis.  60  to  60  and  5  p.c. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    100 

English,      "  2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc.  to   27$  p.c. 

Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

HorseRasps,dis.45p.c  Amer  I  „„,,„.„ 

50p,c.  Can.  I*16111318 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 

Hay,  Manure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 400 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c: 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per          Per  Per       Per 

United         50  ft      100  ft.  50  ft.   100  ft. 
inches. 

16  to  25            1.40           2.70  2.00 

26to40            1.50           2.90  2.25 

41  to  50                            3.30  5,00 

57  to  60                            3.60  5.50 

61  to  70                            3.90  6.00 

71  to  80                              4.40  6.75 

81  to  85                            5.10  7.50 

86  to  90                            5.80  8.50 

91  to  95  9.50 

96  to  100  10.50 


Pilkinglon. 
Ordinary 

1st  break  $3  05 

2nd      "      3  9o 

3rd       "      4  60 

4th       "      4  95 

5th        "       5  40 

6th       "       5  90 

7th        "       50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      470 

3rd       "       5  40 

4th       "      5  90 

5th       "      6  50 

6th       "      .: 6  90 

7th        '        7  70 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — JVail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 00    3  50 

Store  door    "     100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per    H 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's 1  50    2  20 

"      Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pel 
cent. 

Planter  doz  4  00  5  00 

Hooks—  Cast  Iron 

Bird  Cage,    per  doz  0  50  1  10 

Clothes  Line,    "         0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..    100  3  00 

Chandelier,  per  doz    0  50  113 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HEADQTJAETEES 


-FOR- 


Breech  Loading  Shot  Guns,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "   Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Auier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  45    3  60 

Ice  Picks. 

Star.perdoz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7J  per  cent.  dis.  off 
new  list.  , 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  . 

Bronze,  Berlin,  per  doz  . .     2  75    6  20 
Bronze,  Gem,         "  •••     |;  °°    n  nn 

Lava  "         ....     8  75  10  00 

Stutter,  porcelain,  F.  & 

T.   screw,  per  gross *1  30    4  uu 

Ladles. 

Melting,  per  dos 1  "'°    *  5U 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  J  °<    ;»  ~ 

King,  wood,  2  75    m 

"        <rlas9  4  00     4  00 

All  gla^3  "  1  20    1  30 

Lines. 

Fish,    per  gross 1  05    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....       50 

Russell  &Erwin,  per  doz    2  90    i  ou 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,  to 
33H  per  cent. 

Padtock. 
English  and  Am.  per  doz        50    6  (JO 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs'.  hickory       *•  125    6  io 

Lignum  Vita,  *    ^ 

Caulking, each I60    z  °o 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent       20       25 
Canadian,  37J  to  40  per  cent. 

Home,  each ti'V""     

Mincing  Knives. 

American,  per  doz 42    *  »D 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and   upwards,  ^  ^ 

BrPaedsS&\lboauldmgONaiis,'70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    g  ^    ^  ^ 

Diamond .'..'• •.•.'.'.'.'.'.'.■'.'.'.'.'.'  12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     °  "    0  18 

Canada  W.W.         "     0  20 

American W.W.    "    ■     ■•••    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,   with    Pump,  ^  ^ 

zffc*  «d  TiiVdiB.'M.M  and  10 

&e*'per*°^\\:::::::  i52o5  gg 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 1  00    4  25 

Carpenter 2  25    3  60 

Picks 
perdoz «00    900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  371  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12J  to  15  per  cent. 
Bailey's  Victor,  dis.  12J  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

371,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    100 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

621  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         31 
Sliding  Door,         "       ....  3J        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per c, 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..      8  12 

H,  5-16,  %  in 8J  121 

3-16  in 1C  13 

Cotton,  per  lb 22        25 

Russia  Deep  Sea,  per  lb. .        13J      16 

Jute    "     ■■•        08       081 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -iis  371  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&A.,sand,  30n.c 

Emery,   per   quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  per 
cent. 

Kempshell's  dis.    40,   621  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

tiausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  aer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each....     1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  oo 

Screws. 
Wood,  F.  H.  Iron,  771  per  cent.  dis. 
"      R.H.      "      721       " 
"      F.  H.  Brass  75 
'      R.  H.      "       70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  771  and  20  per  cent. 

Bencli,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent, 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
JEtna.,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shot. 
Canadian,  dis  71  per  cent. 

Shovels  and  Spades 
Canadian,  dis.   371  per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,                              "  3  00    5  00 

Lock,  Andrew's           "  4  50  11  50 

Soap 

Sapolia    i  gross  boxes 3  25 

"         J  and  1  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  ...   180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons pergross    7  50    12  00 

Dessert  "    "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,   per  doz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  41     45 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0 

Hindostan,  per  lb 

"  Slips,  per  lb 

Labrador,    per  lb 

"         Axe,    "      

Turkey  "       

Arkansas  "      

Water-of-Ayr    "      

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'  iron.blued  or  tinned,  dis.  421pc 
Upholsterers"  dis.  421  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacks  &  Nails, dis.  25p.c 
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Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather 5  50    9  75 

Chesterman's,      each   0  90    2  85 

steel,  each  .    o  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assn  list, 70,  and  121  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17J,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         , .     2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb    ,.     0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

jute        "       „[_" 

Blue  ribbon   6' 14 

Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed    to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  501 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10&12in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  121  P.c-  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  forfreights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  eopper  71 
p.c.  dis. 

Market,  tinned  per  lb  0  0410  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  0610  061 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  041  0  04} 

Galv.  Stetl,  plain  twist  . .    0  04}  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4points 0  04} 

Staples  0  041 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOO  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  371  P©r  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard, dis.  60,  60&10p.c. 
Coe'sGen'ne,  dis.  30  to  321  p.  c. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  00 

S.,  perdoz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  8treet  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


16  and  18  DeBresoles  St.,  Montreal. 


MANUFACTURERS  OF  THE 


REGISTERED 
TRADE  MARK  FOR 

®W?.R0GEBS/& 

KNIVES,  FORKS, SPOONS. 


HOLLOW    WARE- 


Finest  Quality  Electro- Plated  Ware. 

JFACTURERS  OF  THE  CELEBRATED 

WM.    ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, Ma„ager. 


AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 


If 


TRAVELLERS 

SHOULD   SEND   25C.    FOR 

DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED    IN 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


!iaillll!!Lll!ll!illlMIII| 
SAW  YOUR 

ADVERTISEMENT! 

1 

IN   THE 

HARDWARE.    | 

iillllll[ll;lllll!IIHIIIii!ll«l 


When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,   Broilers,  Reservoirs. 


FOB  SALE  BY  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  G.  Gurney  Co.,  Ltd.,  Toronto, 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


PLATE 
GLASS, 

ALL  SIZES  IN  STOCK. 


MANUFACTURERS   OF 


STAINED  GLASS  FOR  EVERY  PURPOSE. 


McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS   OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices- 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 
"DOMINION" 

BRANDS. 

ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDCE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  See'y 

The  Girth  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


nr^ra 


M/\RK 


KINK  PROOF  HOSE. 


GUTTAPERCHA'RUBBERrT 

■or  TORONTO 

43YONGE    : 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  requir» 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coraing 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE' 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.     Mack 
intosh  and  Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

OP   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms,. 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE! 


OCT.    24,    91 


2.00  a  Year. 

lO  Cents  a  Copy 


TRADES. 


£sa? 


Address: 

"HARDWARE,5' 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


FINK 


CUTLiEPY 


SEE  OUR  NEW  PATTERNS. 


CAB 


PEN 

POCKET 

TABLE 


ES. 


RICE  LEWIS  &  SON, 


LIMITED. 


General  Hardware  Merchants. 


THIS  SPACE 


BELONGS    TO- 


The  Chown  and 


Cunningham  Co'y> 


OF 


KiiisrGhSTonsr.  oztstt. 


Thos.  Davidson  &  Co., 

Western  Agents. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness   of  the  material  (STEEL)  BREAK-. 
AGE   IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,    FREIGHT  CHARGES   are  less    than    HALF   THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 


PUBLISHED    WEEKLY— SUBSCRIPTION    $3.00    A    YEAR. 


Vol.  3. 


TORONTO,  OCTOBER  24,   1891 


No.  43 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas 


THE  J.  8.  McLEAN  PUBLISHING  COMPANY. 

FINE   MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  6  St.  FrancoisXavierSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somerville,   Manager. 


BUILDERS'  HARDWARE. 

The  demand  for  builders'  hardware  is  com- 
paratively light  this  fall.  Building  opera- 
tions have  not  gone  forward  as  certain  favor- 
ing conditions  would  warrant  traders  to  ex- 
pect. These  conditions  are,  faultless  weather 
and  the  realization  of  a  full  harvest.  In 
former  autumns  there  has  been  much  more 
building  done  when  the  weather  was  almost 
inclement  and  the  crops  were  nothing  to 
boast  of.  Notwithstanding  the  strength  of 
the  favorable  circumstances,  they  are  over- 
weighed  by  adverse  circumstances,  the  prin- 
cipal of  which  is  no  doubt  the  laggard  mar- 
keting of  the  grain  by  the  farmers.  This  is 
in  fact  the  clog  on  the  wheel  of  trade  gener- 
ally, and  that  in  builders'  hardware  is  not 
more  exempt  from  its  effect  than  is  any  other 
line.  So  backward  has  this  cause  put  all 
trade  in  hardware  goods,  that  now  there  is 
little  expectation  among  jobbers  that  much 
benefit  will  be  felt  from  the  fall  crops  before 
next  spring. 

There  are  reasons,  as  well,  peculiar  to  the 
building  industry,  why  it  should  be  dull  this 
autumn  as  compared  with  its  activity  in  re- 
cent past  seasons.  In  the  first  place  it  rare- 
ly is  fitful  in  the  country  unless  when  times 
are  specially  good.  It  keeps  up  an  average 
rather  low  level  in  agricultural  regions  ind 
places  where  there  s  no  booming  principle 
effervescent  to  cause  speculative  building. 
Even  when  there  are  causes  of  inflation  at 
work  in  the  real  estate  market,  active  build- 
ng    operations    do    not    as    a    consequence 


follow.  This  city  affords  an  example  in  the 
headlong  rush  toward  building  that  was 
made  two  and  three  years  ago  that  it  is  a 
risky  thing  to  advance  money  upon  the 
strength  of  real  estate  enthusiasm.  The  man 
who  wants  to  build  now  can  borrow  the 
money  to  do  it  only  on  the  most  approved 
security.  A  while  ago  a  small  equity  in  a  lot 
would  suffice  to  obtain  a  loan  whereby  to  build, 
the  glittering  prospects  of  a  big  increase  in 
value  tempting  loan  companies  to  make  ad- 
vances nearly  as  much  as  the  borrower's 
paid  up  claim  in  the  property.  All  this  is 
now  at  an  end,  and  building  languishes 
where  the  would-be  builder  has  not  the 
visible  security  for  the  value  of  the  house  he 
would  put  up.  With  the  decline  of  specula- 
tive building  has  decreased  the  demand  in 
many  centres  of  former  real  estate  activity 
for  builders'  hardware.  This  autumn  it  is 
not  responding  to  the  physical  and  ma- 
terial conditions  as  it  did  two  years  ago. 


STOVE  PRICES. 


Fine  weather  delays  business  among  the 
stove  men.     The  sluggishness  of  money  cir- 
culation   works    towards    the    same   effect. 
There  is  somt  complaint  that  the  volume  of 
business  is  disappointingly  small,  being  much 
behind  that  of  a  year  ago.     A  good  sharp 
spell  of  weather  is  what  is    wanted  to  make 
the    travellers    hustle    and    cause  outward 
movement  from  pretty  full  warehouses.    The 
general  dulness  has  aggravated  the  effects  of 
the  break  of  last  summer  in  the  combine.  In 
the  best  of  circumstances  prices  could  not 
but  be  rather  erratic  after  the  old  association 
went  to  pieces,    but   the    situation    was  ren- 
dered tenfold  more  trying  on    prices  by  the 
mild  weather  and   the    delayed  fall  move- 
ment.      The     terms     of     the     association 
when    it   existed   conceded  twenty-five  per 
cent,     off     the     list      price,     with     fieight 
allowed.       The        first       modification      of 
this  when  competition  became  unrestricted 
was  a  concession  of  5   per  cent,  off  the  list 
net  price,  then   10  per  cent,  was  given,  and 
now  the  terms  rather  commonly  obtainable 
are  25  per  cent,  off  the  list,  and  15  per  cent, 
additional  off  the  list  net  price,  with  freight 
allowed.     A  regular  auctioneer  business  is 
being  transacted.     This  manufacturer  may 
offer  5  per  cent,   off  the  net  list,   a  second 


may  go  the  length  of  10  per  cent.,  and  a 
third  will  bag  the  order  if  one  or  both  of  the 
others  do  not  emulate  his  liberality,  by  con- 
ceding 15  per  cent.  The  dealer  of  course 
helps  on  the  shading.  Where  he  has 
one  house's  prices  he  has  a  base  of  opera- 
tions from  which  to  get  at  the  very  lowest 
of  another.  But  there  are  manufacturers 
who  resolutely  refuse  to  name  prices  until 
actual  necessity  requires  that  they  should. 
Their  answer  to  inquiries  for  quotations 
continues  to  be  that  they  will  send  a  repre- 
sentative if  the  volume  of  the  order  warrants 
it,  or  that  they  are  open  to  a  fair  offer.  The 
policy  pursued  by  the  largest  concerns  is 
defensive  rather  than  offensive;  it  is  to  hold 
on  to  old  customers  rather  than  to  seek  the 
customers  of  other  houses. 


TRADE  IN    CUT    NAILS   BETWEEN 
MANUFACTURER  AND  RETAILER. 

The  eagerness    of    manufacturers   to  sell 
cut  nails  is  indicated  not  only  in  the  lowness 
of  prices,    but   in    the    practice   that   some 
makers  have  resorted  to,  of  overlooking  the 
wholesaler    and   selling   to    the   retailer   at 
prices  little  if  anything    higher  than   those 
quoted  to  wholesalers.     This  is   reported  to 
be    rather    common.       It    certainly    is    an 
unfair  method   of    doing    business.      From 
the   wholesaler's    standpoint    it    is    as   ob- 
jectionable   as    from    the    retailer's    stand- 
point is  the  practice  of  wholesalers  of  sell- 
ing to  consumers.     The    wholesaler  is  en- 
titled to  justice  in  the  one  case  as  much  as 
the  retailer  is  in  the  other.     But  the  heaviest 
consequences  of  such  a  mode  of  doing  busi- 
ness fall  ultimately  upon  the  general   retail 
trade.  The  concession  of  wholesale  terms  to 
retailers  involves  of  course  the  condition  that 
the  retailers  shall  take  round  lots,  and  but  a 
small  proportion  of  the  retail  trade  has  the 
need  or  the  spare  money  to  buy  in  this  way. 
Hence  the  majority  of  retailers  have  to  pay 
much   more  for  their  nails   than   these  pre- 
ferred few,  who  accordingly  will  attract  trade 
from  the  former.     This  introduction  of  great 
inequality  in  the  terms  upon  which  any  two 
classes  of  the  trade  can  buy  is  mischievous, 
and  is  to  be  reprehended.      The  trade  exi- 
gencies of  which  such  a  practice  is  the  out- 
come must  be  very  urgent.      There  must  be 
considerable  over-production  of  cut  nails,  as 
no  doubt  wire  nails  are   making   increased 
progress  in  displacing  them. 


HARDWARE. 


CAPITAL  IN  IRON  MINING. 

A  United  States  census  bulletin  recently 
made  public,  gives  some  interesting  statis- 
tics concerning  the  increase  in  the  produc- 
tion of  iron  ore  south  of  the  line,  the  figures 
showing  that  production  has  more  than 
doubled  during  the  last  decade.  The  total 
output  in  1880  was  7,120,362  tons  against 
14,518,041  tons  in  1889.  Values  in  1880 
stood  at  $23,156,957,  and  in  1889  at  $33i35V 
978,  or  in  other  words,  there  was  an  increase 
of  103,89  per  cent,  in  production,  but  only 
44.03  per  cent  in  value,  showing  that  values 
have  had  a  decreasing  tendency  since  1880. 
Twenty- three  States  prod  uced  iron  ore  in  1 880, 
and  all  were  producers  except  two,  Vermont 
and  Indiana.in  the  last  census  year.  The  larg- 
est producer  was  Michigan,  in  1889  some 
5,856,196  long  tons  being  mined  of  a  value 
of  $15,850,521  at  the  mines,  or  about  40.34 
per  cent,  of  the  total  production,  and  47.38 
per  cent,  of  the  total  value. 

Another  interesting  fact  is  the  regular  de- 
crease in  the  number  of  operators  since  the 
tenth  census.  In  1880  there  were  805  min- 
ing establishments  reported,  besides  a  lar^e 
number  of  irregular  producers.  In  1889 
these  had  fallen  off  to  685,  of  which  592  were 
producers  in  the  year  1880.  This  decrease 
is  accounted  for  by  the  fact  that  iron  mining 
has  assumed  such  proportions  and  require- 
ments as  to  ccmmand  enormous  capital  and 
the  most  intelligent  management.  Besides 
this  the  growing  demand  for  ores  rich  in 
iron  has  caused  the  abandonment  or  sus- 
pension of  operations  at  numerous  mines 
which  produced  ores  carrying  small  per- 
centages of  iron  or  high  percentages  of  phos- 
phorus, sulphur,  etc. 

The  industry  gave  employment  directly  in 
1889  to  38,227  persons,  an  increase  of  6,559 
persons  or  20.71  per  cent,  as  compared  with 
1880,  and  the  amount  paid  in  wages  to 
miners  and  contractors  was  $15,458,1 18,  or 
an  average  earning  capacity  per  capita  of 
$409.95  per  annum. 


ROOFING  MATERIAL  DULL. 

The  iron  market,  generally  has  been  dull 
at  Montreal  during  the  present  fall,  surpri- 
singly so,  in  fact,  but  most  surprising  of  all 
is  the  dullness  of  all  kinds  of  roofing  material. 
The  fall  season,  generally  sees  some  opera- 
tions in  this  kind  of  material  for  repairs,  etc., 
previous  to  the  winter  season,  but  this  year 
it  is  conspicuous  by  its  absence.  There  are 
only  three  reasons  apparent  for  this  ;  first, 
that  people  are  not  repairing  this  year  ; 
second,  that  they  are  too  busy  with  their 
harvesting  to  do  so  ;  or  that  they  have  suffi- 
cient supplies  in  the  country  to  meet  the  de- 
mand for  it.  Terne  plate  is  an  article  that 
enters  largely  into  consumption  for  this  pur- 
pose, and  it  is  certainly  conspicuously  dull 
at  present.  Its  principal  outlet  is  in  the 
country  for  urban  requirements  for  rool- 
fing  purposes  are  supplied  largely  from 
galvanized     sheets,     etc.      Therefore    with 


terne  plate  as  dull  as  it  is,  it  can  only  be 
assumed  that  there  is  less  roofing  work  go- 
ing on  in  the  country  than  there  was  last 
season.  If  there  was  any  there  would  cer- 
tainly have  been  a  move  ere  this  both  in 
terne  plate  and  Canada  plate,  which  is  also 
taken  on  this  account,  but  both  these  lines 
are  dull  as  ditchwater,  while  they  are  the 
only  ones  of  which  stocks  are  considered  to 
be  ample  for  future  requirements  between 
now  and  next  spring.  The  reverse  is  the 
case  with  everything  else,  so  the  argument  is 
natural  that  they  must  have  been  pretty  dull 
or  arrivals  have  not  been  as  heavy  as  those 
of  last  fall.  At  present  there  is  no  change 
in  price  to  note,  but  if  trading  could  be  in- 
duced it  is  certain  that  holders  would  submit 
to  considerable  concession  in  either  of  the 
articles  to  do  business. 


SELLING  TO    CONSUMERS. 

There  are  some  wholesale  dealers  who 
adhere  strictly  both  to  the  letter  and  the 
spirit  of  the  rule  to  sell  only  to  retailers. 
There  are  others  who  consider  that  the  prin- 
ciple ot  this  rule  is  upheld,  so  long  as  the 
only  exceptions  from  it  are  in  favor  of  em- 
ployes, very  intimate  friends,  and  peo- 
ple they  have  other  than  business  con- 
nections with.  There  probably  could  not 
be  much  said  against  that  view  of  the  mat- 
ter, it  the  exceptions  admitted  were  few.  A 
wholesaler,  like  any  other  man,  ought  to 
have  some  latitude  of  discretion  in  the  man- 
agement of  his  own  business.  But  the  ex- 
clusion of  everybody  except  retailers  from 
its  list  of  customers  is  a  creditable  thing  to 
any  house  which  enforces  it,  and  we  learn 
that  one  firm  has  decided  to  make  this  an 
inflexible  and  invariable  practice.  It  is 
purely  a  recognition  of  the  rights  of  the  re- 
tailer and  a  desire  to  avoid  any  seeming  vio- 
lation of  those  rights  which  has  led  the 
house  in  question  to  adopt  this  rule.  So 
thoroughly  is  the  principle  carried  out  that 
members  of  the  firm  even  have  to  buy 
their  supplies  from  retailers.  Thus  there 
is  no  ground  for  suspicion  that  faith  is 
broken  with  the  trade.  Such  a  method 
is  the  only  one  to  put  a  stop  to  busi- 
ness between  wholesalers  and  consumers. 
The  fact  that  it  has  been  adopted  in  the  case 
referred  to  transpired  in  conversation  in  the 
most  casual  way.  The  firm  to  whom  honor 
for  the  departure  is  due  desire  that  their 
name  shall  not  be  connected  with  it,  for  fear 
that  a  bid  for  cheap  popularity  may  seem  to 
be  the  motive  which  led  to  it. 

It  is  right  to  say  something  from  the  point 
of  view  of  the  employes.  The  travellers, 
the  office  men,  the  warehouse  men,  no 
doubt  have  been  taught  by  usage  to 
look  upon  their  standing  as  privileged  cus- 
tomers' of  the  firm  as  part  of  their  remun- 
eration. It  pieces  out  the  stipulated  salary 
very  considerably  to  add  to  it  the  discount 
of  retailers'  profits  on  the  goods  they  con- 
sume in  a  year.  To  take  that  suddenly  off 
is   to  reduce   salaries  in   effect.      It  means 


twice  the  retailers  profits  to  them,  for 
instead  of  having  those  profits  on  a  year's 
bill  added  to  their  stated  salaries,  they  areto 
have  them  taken  off.  A  time-established  cus- 
tom like  that  of  regarding  employes  as  re- 
tailers ought  not  to  be  revoked  without  com- 
pensation to  the  employes  in  the  form  of 
increased  pay. 
There  are  wholesale  houses  in  the  trade  which 
are  engaged  in  other  commercial  or  industrial 
activities  as  well.  Employes  or  associates  in 
these  other  relations,  as  well  as  wholesalers 
in  other  departments  of  trade,  are  apt  to  ex- 
pect favors  that  will  make  them  independent 
of  the  retailer.  An  instance  of  a  house  that 
finds  such  claims  as  these  embarrassing  on 
account  of  a  good  reciprocal  spirit  on  the 
other  side,  has  also  come  under  our  notice. 
This  house  sends  for  some  retailers 
who  deals  with  it  and  is  near  the  would-be 
preferred  customer,  and  asks  this  retailer  to 
deliver  the  goods  as  ordered,  and  take  the 
margin.  The  retailer  sends  his  delivery 
wagon  to  the  warehouse,  brings  the  goods  to 
the  man  who  ordered  them  and  gets  his 
profit  the  same  as  if  he  made  the  sale.  Here 
the  wholesale  house  gives  a  profit  it  does  not 
get  itself.  It  charges  the  customer  the 
wholesale  price  and  charges  itself  the  retail 
price.  The  same  house  has  been  known  to 
make  the  sale  as  ordered,  deliver  at  its  own 
expense,  and  forward  the  margin  of  profit  to 
one  of  its  customers  who  locally  would  be 
entitled  to  the  order. 

This  is  scrupulous  dealing.  Is  it  appre- 
ciated always  ?  A  generous  man  cannot  fail 
to  be  grateful  for  such  treatment,  but  all  men 
are  not  generous.  It  is  a  fact  to  which  many 
retailers  can  certify,  that  very  often  whole- 
sale traders  fill  orders  they  receive  from 
large  concerns  in  a  town,  forward  the 
goods  and  send  a  check  to  the  local 
retailer  who  is  on  their  books  as  a  cus- 
tomer, the  check  representing  the  difference 
between  the  aggregate  retail  and  wholesale 
prices  of  the  goods  involved  in  the  transac- 
tion In  too  many  instances  these  checks 
are  not  even  acknowledged.  An  extreme 
case  of  thanklessness  is  reported:  Abigcon- 
mer  sent  an  order  for  a  quantity  of  goods  to 
a  Montreal  wholesale  house  ;  the  house  at 
once  forwarded  the  order  to  the  only  trader 
in  that  line  in  the  town  whence  the  order 
came,  and  wrote  to  the  prospective  buyer 
informing  him  that  he  could  deal  as 
cheaply  with  the  resident  retailer  and  advis- 
ing him  to  do  so.  That  was  the  end  of  the 
matter  for  some  time,  no  further  communi- 
cation being  heard  from  either  consumer  or 
retailer.  But  one  of  the  firm  happened 
to  stay  in  that  town  some  weeks  after- 
wards. He  then  learned  that  the  reader 
had  made  the  sale,  but  that  the  retailer 
had  placed  the  order  with  another  wholesale 
house,  one  in  opposition  to  that  which  had 
furnished  him  the  order  and  bespoken  the 
sale  for  him.  Of  course  such  a  man  as 
that  must  be  an  exceptional  one,  and 
it  would  be  a  pity  that  his  indescribable 
meanness  should  endanger  the  principle  of 
selling  only  to  retailers 
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MESSRS.  JOSEPH  RODGERS  &  SONS 
(LIMITED),  SHEFFIELD. 

During  the  last  fifty  years  ma  ny  wondrous 
revolutions  have  been  wrought  y  science  in 
connection  with  themanufacturin'gindustries 
of  this  country.  There  is  probably  not  a 
branch  of  art  or  manufacture  but  is  due  to,  or 
has  been  materially  benefited  by,scientific  dis- 
covery. Scienceandtrade  are,  indeed,  interde- 
pendent, and  without  their  mutual  co-opera- 
tion our  manufacturing  greatness  could  never 
have  been  attained  ;  for  it  is  the  aid  of  sci- 
ence and  its  manifold  applications  which 
have  enabled    us    to  utilise    our   abundant 


ago,  even  as  to-day,  the  art  for  which  Shef- 
field was  renowned  was  the  production  of 
knives.  Her  citizens  may  well  be  proud  of 
the  fact  that  no  other  town  m  the  United 
Kingdom— nay,  no  other  country  in  the 
world— has  ever  rivalled  Sheffield  in  the  ex- 
cellence of  its  first  product  and  its  last — the 
manufactuie  of  cutlery. 

While  thus  able  to  trace  back  her  staple 
industry  to  days  when    the  total  population 
of  this  country  was  no   larger  than  is  that  of 
London  at   the  present  time,    to  days  when 
printing  had  not  yet  been  invented,  when — 
Man  knew  no  means  to  hold  the  flitting  race 
Of  Art's  coy  forms,  that  courted  his  embrace, 
His  only  hope  in  memory's  stinted  power, 
The  oral  record— changing  every  hour  ; 


of  national  industry.  From  among  those 
who  were  mainly  instrumental  in  bringing 
about  this  salutary  result  stands  out  pre-em- 
inently the  firm  of  Joseph  Rodgers  &  Sons 
(Limited),  whose  business  was  established 
about  two  centuries  ago,  and  who  may,  there- 
fore, be  rightly  ranked  among  the  pioneers 
of  the  cutlery  trade. 

The  earliest  existing  record  of  the  business 
shows  that  in  the  year  1730  Messrs.  Maurice 
and  Joseph  Rogers,  who  then  constituted  the 
firm,  removed  from  Hollis  Croft  to  Sycamore 
street,  and  with  the  increase  of  the  business 
constant  additions  were  made  to  the  premi- 
ses until    the    firm's  buildings    now  form  a 
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stores  of  coal  and  iron  ore,  and  turn  them 
to  account  in  a  variety  of  mechanical,  physi- 
cal and  chemical  processes.  This  truth  is 
strikingly  illustrated  in  connection  with  the 
trades  of  Sheffield.  Herself  of  high  antiquity, 
this  town  has  from  an  early  period  been  cele- 
brated for  her  manufactures.  In  days  when 
archery  was  the  method  of  warfare,  it  was 
here  that  the  iron  heads  of  arrows  were 
largely  manufactured,  and  Chaucer,  the  fa- 
ther of  English  poetry,  mentions  that  one  of 
the  Canterbury  Pilgrims,  the  Miller  of 
Trumpington,  wore  a  Sheffield  knife,— a 
singular  illustration   this   that  five  centuries 


itjis  nevertheless  a  fact  that  for  more  than 
three  centuries  but  little  progress  was  made 
in  the  manufacture  of  cutlery.  It  was  a 
period  during  which  even  the  most  skilful 
artisans  groped  their  way  in  the  dark,  the 
importance  of  science  being  wedded  to  in- 
dustry not  having  as  yet  been  recognised. 
With  the  approach  of  the  eighteenth  cen- 
tury, however,  a  fresh  stimulus  was  given  to 
the  trade.  About  this  period  the  inhabitants 
began  to  display  their  ingenuity  and  ability 
in  making  considerable  improvements  in 
their  manufactures,  and  thus  helped  to  build 
up  what  is  to-day  one  of  our  great  branches 


huge  block,  extending  from  Norfolk  street  to 
Sycamore  street,and  from  Flat  street  to  Milk 
street.  It  will  thus  be  seen  that  for  a  period 
of  well  nigh  one  hundred  and  sixty  years  the, 
business  has  been  carried  on  in  the  same  lo- 
cality—a  circumstance  which  has  probably, 
but  few  parallels  in  commercial  history. 
Large  as  is  the  factory  figured  below,  it  does 
not  by  any  means  represent  the  whole  of  the 
works,  for  the  firm  have  branch  establish- 
ments in  adjoining  thoroughfares,  where  dis- 
tinct processes  are  carried  on.  It  will  give 
some  idea  of  the  extent  of  the  business  done 
when  we  mention  that  nearly  2,000  persons 


HARDWARE. 


find  employment  here,  and  'hat  the  weekly 
output  of  manufactured  goods  is  equal  to 
6o,ooo  table  knives  and  forks,  3,000  carving 
knives  and  forks,  18,000  spring  knives,  some 
15,000  razors,  and  an  equal  number  of  scis- 
sors !  These  astounding  figures,  which  re- 
present an  annual  production  of  millions, 
may  well  prompt  one  to  ask  :  Where  all 
these  articles  of  cutlery  can  possibly  find  a 
sale  ?  This  question  is,  however,  answered 
by  the  simple  fact  that  Messrs.  Rodgers  & 
Sons'  specialties  in  cutlery  find  a  market  in 
every  quarter  of  the  habitable  globe.  Their 
trade  mark,  as  here  shown,  is  everywhere  re- 
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JOSEPH  ROGERS  AND  SONS, 

Cutlers  to  her  Majesty. 


cognised  as  a  guarantee  of  high  quality  and 
sterling  worth.  In  the  shops,  on  the  Pans 
boulevards,  no  less  than  in  the  bazaars  of 
the  East,  Cutlery  impressed  as  above,  with  a 
Star  and  Maltese   Cross,  together  with  the 


name  of  the  firm,  is  in  special  demand,  and 
is  deservedly  held  in  as  high  estimation  as 
were  erewhile  the  blades  of  Toledo  and  Da- 
mascus. 

World-wide  as  is  their  reputation,  Messrs. 
Rodgers  have  not  attained  to  their  present 
pre-eminence  by  any  adventitious  means. 
At  their  works  a  scientific  knowledge  regu- 
lates the  whole  of  the  manufacturing  pro- 
cesses, while  none  but  the  best  materials  are 
employed,  the  utmost  pains  being,  moreover, 
taken  to  insure  the  most  skilful  workman- 
ship and  finish.  For  table  cutlery  the  best 
shear  steel  is  used,  prepared  from  the  finest 
Swedish  bar  iron  ;  and  for  razors  and 
spring-knife  cutlery  the  best  refined  crucible 
cast  steel  is  employed.  It  is  a  distinguish- 
ing characteristic  of  this  firm  that  the  steel 
used  is  uniformly  of  the  best  quality,  and  in 
this  respect  there  is  no  distinction  between 
the  moderately-priced  article  and  the  most 
expensive  one,  the  difference  in  price  being 
accounted  for  by  the  more  costly  nature  of 
the  materials  used  for  handles,  the  more 
elaborate  enrichment  and  the  superior  finish 
which  characterise  the  higher-priced  article. 

Having  regard  to  the  intricate  nature  ot 
the  manufacturing  operations,  and  to  the 
fact  that  an  ordinary  three-bladed  pocket- 
knife  passes  through  more  than  one  hundred 


distinct  processes  before  it  reaches  the  hands 
of  the  purchaser,  we  cannot,  within  the  limits 
of  this  article,  give  a  description  of  the  vari- 
ous stages  of  manipulation.  Indeed,  success 
depends  so  largely  upon  the  technical  profi- 
ciency of  the  workman,  upon  his  deftness  of 
finger,  his  knowledge,  experience,  and  skill, 
that  a  mere  verbal  explanation  of  the  various 
modi  operandi  would  fail  to  give  the  reader 
an  adequate  idea  of  the  difficulties  of  the 
work.  Suffice  it  to  say  that,  from  the  mo- 
ment when  the  bar  of  steel  is  drawn  from  the 
furnace,  to  the  time  when  the  knife  or  razor 
receives  its  final  polish,  science,  guided  by 
the  highest  order  of  craftmanship,  presides 
over  the  almost  countless  changes  of  form, 
quality  and  temper  which  that  bar  under- 
goes. The  raw  material  is,  of  course,  of  the 
utmost  importance  in  connection  with  the 
manufacture  of  cutlery,  and,  to  insure  a  uni- 
form standard  of  excellence,  all  the  steel 
used  is  made  at  the  firm's  works  ;  while  the 
quality  of  the  workmanship  is  guaranteed  by 
the  fact  that  none  but  the  most  expert  arti- 
sans are  employed — men  who  are  perfect 
masters  of  the  trade. 

Equally  great  pains  are  taken  to  insure 
the  artistic  excellence  of  the  articles,  and 
suitable  ornamentation  of  a  more  or  less 
elaborate  character  is  applied  to  the  handles, 


ENTRANCE  TO  SHOW  ROOMS. 


FIRST  SHOW  ROOM. 


HARDWARE. 


H.  S.  HOWLAND,  Sons  &  <£ 

WHOLESALE    HARDWARE, 


37     Front    Street    West, 


Toronto. 


0  9   • 


#•     * 


9   •         ♦ 


0> 


DEAD  SHOT  F.G. 


GUNPOWDER. 


"  American  Dead  Shot." 


•  *% 


•  •%«  • 

••  •  »•  «  * 
♦  ••  • 

V 
DEAD  SHOT   F.F.G. 

TRY   IT. 


while  the  blades  themselve?  are  enriched 
with  etchings  or  other  methods  of  ornamen- 
tation. Great  scope  for  delicate  embellish- 
ment is  afforded  by  the  handles  or  hafts  of 
of  the  various  knives.  Among  the  materials 
used  for  this  purpose  are  pearl,  ivory,  tortoise- 
shell,  stag,  buck,  buffalo  and  other  horns, 
foreign  woods,  xylonite,  ebonite,  etc.  The 
last  named  material  was  introduced  for  the 
purpose  by  Messrs.  Rodgers  themselves. 
While  of  lighter  weight  than  other  substances 
used  for  handles,  ebonite  has  the  additional 
advantage  of  always  retaining  its  brilliant 
polish  and  jet  like  appearance.  The  vari- 
ous materials  above  specified  are  all  bought 
by  the  firm  first  hand  and  in  large  quanti- 
ties; care  being  taken  that  all  are  selected 
and  thebest  of  theirkind.  In  this  department, 
as  elsewhere  throughout  the  whole  of  the 
works.the  most  improved  machinery  and  ap- 
pliances are  brought  into  requisition.  But  these 
are,  after  all,  a  minor  consideration,  for,  in  the 
manufacture  of  Cutlery,  the  perfection  of 
workmanship  is  only  attainable  bv  the  aid  of 
the  hand,  the  only  instrument  which  is 
capable  of  executing  whatever  man's  ingen- 
uity suggests.  The  beating  oui  of  the  blades, 
the  hardening  or  tempering  of  the  steel,  the 
handling  of  the  knives  by  the  grinders,  and 
the  fitting  together  of  the  various  parts,  all 
require  much  patient  care  and  thought,  and 
necessitate  on  the  part  of  the  operatives  a 
well-trained  judgment  and  exceptional  dex 
terity  of  manipulation. 

Interesting  as  are  the  manufacturing  pro- 
cesses, they  will,  however,  prove  of  less  at- 
traction to  the  visitor  than  the  show  rooms; 
the  extent,  loftiness,  and  handsome  appear- 
ance of  which  may  be  judged  of  to  some  ex- 
tent by  the  illustrations  of  their  interiors 
given  on  this  and  the  preceding  page. 
Messrs.  Rodgers  &  Sons,  it  is  worth  recall- 
ing, were  the  first  firm  in  the  cutlery  trade 
to  open  such  a  department,  and  when  this 
was  done,  now  more  than  sixty  years  ago,  it 
was  regarded  by  competing  firms  as  an  un- 


called-for innovation.  However,  the  exam- 
ple thus  set  has  been  since  universally  fol- 
lowed, and  this  is  but  one  of  many  illustra- 
tions which  might  be  adduced  of  the  man- 
ner in  which  the  firm  under  notice  have  been 
always  in  the  van  so  far  as  the  introduction 
of  improvements  has  been  concerned.  These 


show  rooms  are  filled  with  some  of  the 
choicest  productions  of  the  cutler's  art. 
Here  may  still  be  seen  the  "  Norfolk  Knife." 
which  excited  much  astonishment  and  elicit- 
ed universal  admiration  at  the  Exhibition  of 
1851.  It  contains  seventy-five  blades,  on 
which  are  given  etchings  of  Her  Majesty  the 
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Queen,  the  Prince  Consort,  views  of  Wind- 
sor Castle  and  other  royal  residences,  and  a 
variety  of  different  subjects.  The  handle  is 
formed  of  carved  pearl,  representing  a  boar 
hunt  on  one  sid<;  and  a  stag  hunt  on  the 
other.  A  still  greater  curiosity  is  a  knife 
containing  as  many  blades  and  other  instru- 
ments as  there  are  years  in  the  Christian 
era.  Many  other  exquisite  examples  of 
craftsmanship  there  are,  representative  of 
the  various  branches  of  the  business,  and, 
as  the  visitor  wanders  from  room  to  room  he 
is  at  a  loss  which  article  to  admire  most, 
there  being  such  a  wealth  of  charming  works 
in  steel  as  well  as  electro-plated  ware,  which 
latter  branch  of  manufacture  is  also  carried 
on  by  Messrs.  Rodgers  &  Sons  with  marked 
success.  Fitted  up  in  elegant  style,  these 
show-rooms  have  proved  a  centre  of  attrac- 
tion to  many  royal  and  other  distinguished 
visitors,  including  the  Prince  and  Princess 
of  Wales,  the  late  lamented  Prince  Leopold, 
and,  still  more  recently,  Prince  Albert  Vic- 
tor. For  well  nigh  a  century  Messrs.  Rodg- 
ers's  goods  have  been  patronized  by  the 
Royal  Family  of  this  country,  and  as  long 
ago  as  the  year  1821,  the  firm  were  appoint- 
ed cutlers  to  the  Court,  while,  as  recently  as 
1884,  this  special  appointment  was  renewed 
to  them.  Meanwhile  they  had  received  a 
similar  distinction  from  the  King  of  Sweden. 

Prize  medals  have  also  been  conferred 
upon  them  for  their  manufactures  at  every 
exhibition  at  which  these  have  been  shown, 
and  the  fame  of  the  firm  has  been  thus  spread 
abroad  throughout  the  whole  world.  It  may 
be  confidently  averred  that  for  variety,  ex- 
cellence of  quality,  tastefulness  of  design, 
superiority  of  workmanship,  and  beauty  of 
finish,  the  cutlery  of  Messrs.  Rodgers  &  Sons 
stands  unrivalled.  It  is  a  well-known  prac- 
tice for  Sheffield  manufacturers  to  stamp 
their  productions  with  the  names  of  the  re- 
tail dealers  for  whom  they  are  intended. 
This  custom  has  brought  with  it  much  de- 
terioration of  the  quality  of  goods.  The  firm 
under  notice,  alive  to  this  evil,  supply  no 
article — be  it  table-knife,  fork,  razor,  pen- 
knife, etc. — which  is  not  impressed  with  their 
own  name  and  trade-mark,  as  reproduced. 
It  is  thus  that  their  name  has  come  to  be 
universally  regarded  as  a  voucher  of  the 
highest  excellence.  Unprincipled  persons 
have,  however,  not  been  wanting  who  have 
taken -advantage  of  their  high  repute  and 
have  sought  to  palm  off  as  that  of  the  firm, 
inferior  cutlery,  being  a  colorable  imitation 
of  Messrs.  Rodgers'  trade-mark — a  species, 
of  imposition  :igainst  which  customers  can- 
not be  too  much  on  their  guard. 

The  management  of  the  business  is  now 
in  the  hands  of  two  brothers  Maurice  George 
and  John  Rodgers,  being  the  fifth  generation 
of  the  elder  branch  of  the  Rodgers  family, 
all  of  whom  have  been  chiefs  of  the  firm 
during  their  life.  The  former  manages  the 
home  and  the  latter  the  foreign  trade.  Both 
have  been  in  the  business  for  about  20  years 


and  thoroughly  understand  the  manufacture 
of  cutlery. 

The  firm  is  represented  in  this  country  by 
James  Hutton  &  Co.,  28  Wellington  street 
east,  Toronto,  and  at  17  St.  Helen  street, 
Montreal.  At  both  places  a  complete  set  of 
patterns  is  kept.  Those  who  have  not  had 
the  good  fortune  to  have  been  in  Sheffield 
will  find  a  visit  to  the  Canadian  offices  a 
very  interesting  one. 


THE  ROYAL  DAUBER. 

The  accompanying  cut  shows  "  The 
Royal  Dauber"  which  is  manufactured  in 
Troy,  N.  Y.,  by  Messrs.  Peabody  and  Parks, 
and  is  on  sale  in  Canada  by  Messrs.  Chas. 
Bceckh  &  Sons,  Toronto.  The  dauber  is  an 
entirely  new  thing  in  blacking  brushes,consis- 
ting  solely  of  tinned  malleable  iron  and  pure 


bristles.  It  also  has  a  scraper  for  removing 
mud  from  the  crevices  of  the  shoes,  and  is 
indestructible,  because  the  only  materials 
used  in  its  manufacture  are  tin  coated  iron 
and  bristles,  fastened  to  the  handle  and  held 
in  one  solid  mass  by  compression  in  a  grip 
of  iron,  and  fastened  with  an  iron  rivet. 
Merchants  should  see  this  dauber.  It  is 
said  to  be  a  dandy. 


A  REVOLUTION  IN  SASH  LOCKS. 

Among  builders  and  architects  there  has 
been  felt  for  a  comsiderable  time,  the  great 
necessity  of  a  thoroughly  good  and  simple 
sash  lock,  and  the  Automatic  Sash  Lock 
Co.,  Toronto,  have  at  last  succeeded  in  per- 
fecting a  lock,  with  which,  in  simplicity, 
durability  and  safety,  none  can  compare. 
Numerous  unsuccessful  attempts  have  been 
male  to  manufacture  a    lock  which    would 


overcome  the  necessity  of  a  house  parade 
every  night,  to  see  that  windows  were  locked, 
but  this  Company  have  succeeded  in  mak- 
ing a  lock  that  renders  it  an  impossibility 
for  windows  to  be  closed  and  not  locked.  It 
also  draws  the  sash  tightly  together,  and 
prevents  the  most  shaky  windows  from  rat- 
tling. This  lock  may  be  obtained  from  all 
the  jobbing  houses,  or  from  the  Company's 
sole  agents,  Messrs.  Craig,  MacArthur  & 
Co-,  Scott  and  Front  Sts.,  Toronto, 


NOTES  TAKEN  ON  THE  ROAD. 

Mr.  D.  Cinnamon,  Oshawa,  finds  it  neces- 
sary to  still  further  enlarge  his  store  by  40 
feet  in  depth,  principally  on  account  of  his 
increased  trade  in  stoves,  wihich  has  been 
very  large  the  past  month.  He  will  here- 
after keep  a  full  stock  in  samples  of  the  best 
lines.  He  has  sold  20  stoves  in  the  last  ten 
days. 

Mr.  Chas.  Britton,  of  the  firm  of  Cowan  & 
Britton,  Gananoque,  is  on  a  trip  through 
western  Ontario,  visiting  the  trade.  This  is 
what  every  manufacturer  in  the  country 
should  do  at  least  once  a  year.  More  can 
be  learned  about  the  "  temper  "  of  the  trade 
by  one  visit  than  can  bv  correspondence  or 
travellers'  reports  in  a  year. 

E.  A.  Cole,  Carlton  Place,  is  well  pleased 
with  Hardware,  and  says  he  often  points 
out  articles  on  business  in  it  to  his  boys,  and 
expects  them  to  profit  by  it.  He  could  see 
in  their  actions  and  habits  about  the  store 
that  the  knowledge  thus  gained  was  bearing 
fruit,  and  he  appreciated  the  journal  on  that 
account  as  much  as  any  other. 

Mr.  A.  Allen,  Smith's  Falls,  when  speak- 
ing of  trade  in  general  and  business  in  par- 
ticular, remarked  that  the  hardware  men  in 
that  town  were  not  in  business  for  spite,  but 
for  profit  and  a  living,  and  if  there  was  any 
difference  in  prices  between  them  they  soon 
came  to  an  amicable  understanding.  Thev 
all  hustled  for  trade,  but  it  was  done  in  a 
business  way  and  on  business  principles. 

Messrs  Chatfield  &  Neelon,  St.  Catharines, 
are  successors  to  the  old  established  firm  of 
Burrows  &  Chatfield.  Mr.  Neelon  says  their 
trade  has  been  good  all  summer.  St.  Catha- 
rines has  been  reported  dull  for  months,  but 
the  plumbing  gasfitting  and  tinwork  which 
this  firm  have  had  to  do  have  kept  them  out 
of  the  dull  swim  entirely.  This  firm  has  had 
a  large  sale  of  stoves  the  past  year,  among 
which  the  Sultana  Heater  takes  the  lead. 
In  ranges  they  have  just  taken  in  the  John 
Bull  and  contemplate  a  large  sale  the  com- 
ing season. 

The  tin  work,  plumbing  and  heating  of 
Rideau  Chambers,  owned  by  Dr.  McCallum, 
also  the  new  J.  M.  Clark  block  and  the  pri- 
vate residence  of  A.  H.  Weagants,  are  in  the 
hands  of  Mr.  R.  Hawkins,  Smith's  Falls,  all 
of  which  he  will  have  completed  before 
winter  sets  in.  Mr.  Hawkins  was  the  suc- 
cessful tender  for  this  work,  in  competition 
against  several  others,  and  his  success  in 
these  large  contracts  will  establish  his  repu- 
tation for  ability  and  workmanship  and  put 
him  on  an  enviable  footing  with  all  competi- 
tors in  that  line  in  his  vicinity.  Furnace 
heating  is  one  branch  of  his  business  that 
he  pays  particular  attention  to. 

A  customer  securml  10  a  promise  of  greater  sal- 
ary in  time. 

Every  line  of  goods  embodies  a  history  and  a 
cience  worth  years  of  study  to  understand. 

No  young  man  can  possibly  have  mistaken  his 
calling  who  finds  in  it  what  the  world  wants  done 


HARDWARE 


USE  THE  — 

STAR  *  VENTILATOR 
For  the  VENTILATION  of 

Churohes,   Public  Buildings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  *  VENTILATOR. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


KANSAS  CITY. 


CHICAGO. 
LONDON. 


Established  1864. 


GLARK80N  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 
N.  J.  Phil.ips. 
Edward  Still. 


MANDER  BROS., 

Varnishes 

Are  acknowledged  by  the  leading  Painters 
and  Coach  Builders  to  be  the  best.  If  you 
deal  in  paints  and  varnishes  you  should  not 
be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINCHAM  &  GO, 

Sole  Agents  for  Canada, 

56   St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

.Send  for  Prices. 


[lie  Automatic  Knife  Co.  of  Ontario,  Ltd,, 


TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

I         68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


BELL  TELEPHONE  8072. 


P.O.  BOX  768. 


J.  &  C.  HODGSON, 


MONTREAL. 

MANUFACTURERS 


WROT  IRON  PIPE 

FOR  STEAM,  GAS  AND  WATER. 

Made   from    imported    Scotch    strip    only.       Every 
Length  tested  before  leaving  our  Mill. 


Ali  ^izes  from   1-4  in.  to  2  in. 
inclusive. 


BEST  PIPE  IN  THE  MARKET. 

WESTERN  REPRESENTATIVE :     H.D    SIMMONS. 


OTOur  name  Is  stamped  on  every  plpe.fsi 


GANANOQUE. 


74  York  St.,  Toronto. 


■THE- 


if 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD 


MILLER  BROS.  &  TOMS 


TORONTO  OFFICE — 74-  YORK  ST 
H.  D,  SIMMONS, 


AGENT. 


COW     TIES. 


OPEN  RING,  CLOSED  RING,  AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  you  have  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  half-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE 


OUR  LONDON  LETTER. 

London,  Sept.  30th,  1891. 

THE  EXPORT  OF  TIN  PLATES. 
At  the  moment  of  writing,  Welsh  tin  plate 
makers  are  receiving  larger  orders  for  plates 
from  America  than  they  have  been  accus- 
tomed to  lately,  but  still  the  shipments  are 
insignificant  in  comparison  with  the  normal 
volume  of  exports.  I  have  on  several  occa- 
sions stated  that  United  States  buyers  must 
necessarily  be  dependent  upon  Wales  for 
plates  for  some  time  to  come,  and  that  in- 
quiries must  also  necessarily  come  in  directly 
stocks  begin  to  weaken.  This  is  the  case 
now.  Shipments  to  the  States  for  the 
months  of  June,  July,  and  August  have  been 
as  follows: 

1891.  1890. 

Tons.  £.  Tons.         £. 

June,      63,539     1,031,450      30,793     448,443 

July,         4,323  64,702      37,on     534,666 

August,    5,629  79,902      25,515       79,902 

A  considerable  effect  on  the  future  of  the 
trade  has  been  caused  by  the  announcement 
lately  that  R.  C.  Jenkins  and  William  Wil- 
liams, Welsh  tin  plate  makers,  have  decided 
to  remove  their  works  to  the  States.  An 
announcement  has  also  been  made  to  the 
same  effect  respecting  Leyston  &  Sons.  It 
is  evident  that  these  makers  think  that  the 
new  duty  will  last.  Should  the  next  election 
in  the  States  result  favorably  for  the  Repub- 
licans there  will  very  probably  be  a  large 
flight  of  Welsh  tin  plate  makers  to  America. 
Both  private  and  official  advices  agree  when 
writing  me  on  this  subject  that  United  States 
makers  are  making  steady,  although  slow, 
progress  in  tin  plate  manufacture,  and  that 
they  will  easily  produce  the  minimum  quan- 
tity required  by  the  tin  plate  clause  of  the 
McKinley  Act.  As  I  have  repeatedly  stated, 
our  makers  must  face  the  inevitable  and  pre- 
pare for  a  stern  fight  in  which  the  greatest 
mechanical  skill  will  prevail — it  is  simply  a 
war  of  prices.  Our  exports  during  the 
months  of  June,  July  and  August,  1891,  to 
British  North  America  have  been  as  under  : 
Tons.  £ 

June 75°  12.195 

July 1,712  25,014 

August 1,500  22,012 

GENERAL   EXPORTS   OF    METALS. 

Our  export  trade  with  British  North  Am- 
erica during  the  months  of  June,  July  and 
August  last  have  been  as  tabulated  beneath. 
The  figures  as  given  show  the  direction  of 
business  better  than  the  ordinary  official 
method  : — 

1 891.  1890. 

Hardware  and  Cutlery — 

Tons.        £  Tons.         £ 

June 9,4M  8,420 

July 8,725  ....       7,075 

August 7,338  ••••       6,821 

Pig  Iron — 

Tune 3,183   8,280     5,512  12,679 

July  3,567   9,720     6,189  16,522 

August....  4,609  12,273    10,6^4  28,942 


Bar,  Angle,  etc. — 

June 870       6,658  1,115       8,317 

July 415       2,839  ',°73       8,402 

August...      381       2,808  1,187      9,067 

Railioad  Iron  — 

June 15,361     75,463         '3,598     75,930 

July 16,485     82,272         20,053   107,784 

Aug 13,638     65,192         27,997   H5,427 

Hoops,  Sheets,  and  Boiler  and  Armor 
Plates,  including  Galvanized  Sheets — 

June 1,686     11,381  1,060     11,663 

July 2,198     21,384  1,528     15,009 

Aug 2,482     25,014  2,741     26,106 

Tin  Plates  have  already  been  given. 

Cast  and  Wrought  Iron  and  all  other 
manufactures — 

June 937     11,071  943  io,535 

July 806     10,564  654  11,081 

Aug 588       8,561  970  10,767 

Steel  (Unwrought)—- 

June 2,169     17,823'  946  9,606 

July 1,688     14,852  2,143  19.695 

Aug 1,438     12,421  1,272  11,964 

Lead,  Pig  Steel,  Etc. — 

June 886     11,521  370  4,895 

July 354      4,645  3"  4,352 

Aug  210      2,914  587  7,909 

Tin  (Unwrought) — 

June 900       4,312  215  1,056 

July 329       i,566  723  3,573 

Aug 736      3,505  292  1,441 

Steam  Engines- 
June  614            824 

July 647             170 

Aug 1,207             1,242 

Other  descriptions- 
June 8,874             5,145 

July 7,158            8,050 

Aug 5,071            7,960 

BANKRUPTCIES   IN    ENGLAND. 

Our  bankrupt  returns  have  just  been 
issued   and  I  give   the   following   condensed 

facts: 

No.  of  Estimated 

Cases.  Liabilities.  Assets,  loss  to  creditors 

£  £  £ 

1888  8,321    11,914,429  4,659,502  8,753,428 

1889  7,«57     11,102,240  4,708,881  7,933,001 

1890  7,108     10,493,222  4,575,234  7,388,019 

Decrease  749  609,018      133,647  544,985 

It  appears  from  the  above-named  figures 
that  commercial  disasters  are  decreasing  in 
the  United  Kingdon,  but  manv  people  here 
assert  that  the  official  figures  are  untrust- 
worthy, and  that  matters  are  really  not  so 
easy  as  the  official  returns  make  out.  A 
large  trade  is  done  in  London  and  other  big 
towns  on  the  "  payment  by  instalments  "  sys- 
tem. This  method  is  condemned  by  our 
Bankruptcy  Department,  which  says  that 
this  system  is  most  prejudicial  to  the 
public.  Furniture  and  all  domestic  uten- 
sils, hardware,  etc.  are  all  to  be  had  this 
way.  This,  it  is  officially  held,  encour- 
ages improvident  marriages  and  reck- 
less trading.  People  laugh  at  the  Bills  of 
Sale  Act.     A   debtor  sells   his   goods   and 


hires  them  back.  A  man  gets  behind  hand 
in  his  payments,  after  paying  three-quarters 
of  the  instalments,  and  the  unscrupulous 
hirer-out  seizes  the  goods.  This  system  is 
reckoned  to  be  unprofitable  to  traders,  as 
dealers  are  ruined  by  the  number  of  bad 
debts  contracted.  To  prevent  fraud,  our 
Bankruptcy  Department  thinks  that  every- 
thing in  the  debtor's  possession  at  date  of 
receiving  order  ought  to  belong  to  his  cred- 
itors, unless  entrusted  to  him  for  sale  in  the 
capacity  of  agent.  Bad  bookkeeping  is  an- 
other source  of  endless  trouble  to  the  Bank- 
ruptcy Department,  in  fact,  it  is  proposed  to 
make  it  a  criminal  offence  for  a  man  guilty 
of  not  keeping  a  proper  set  of  books.  The 
occasional  articles  in  Hardware  "  Hints  on 
Bookkeeping"  are  especially  valuable  and 
well  worth  careful  attention.  Many  mer- 
chants go  "wrong"  simply  through  bad 
bookkeeping. 

GERMANY   STILL    LEADS    THE     FALSE 
MARKING    TRADE. 

Retailers  should  keep  a  careful  eye  on 
anything  that  has  a  German  look  about  i'., 
and  which  is  offered  as  real  "  Sheffield " 
make.  Our  Merchandise  Marks  Act  has 
checked  this  practice  as  much  as  possible. 
Germany  is  still  by  far  the  worst  offender 
against  our  Act.  Last  year  1,684,  or  nearly 
half  the  parcels  detained  for  improper 
marking,  were  from  Germany,  France,  Bel- 
gium, and  the  United  States,  all  sinigainst 
law,  but  only  slightly.  Germans  now  ship 
the  Solingen  cutlery,  marked  "Sheffield" 
make,  direct  to  foreign  ports. 

For  soma  days  past  promenaders  have 
been  attracted  by  yellow  posters  on  the 
boardings  around  town  announcing  accounts 
for  sale  by  the  Canadian  Commercial  agency, 
on  December  16.  This  in  itself  is  not  what 
attracts  the  curious  ;  it  is  the  list  of  names 
under  the  heading.  There  can  be  seen  a  list 
of  thirty-two  names  of  persons,  more  or 
less  prominent,  who  are  alleged  to  owe 
amounts  from  $2  to  $50  to  grocers,  tailors, 
shoemakers  and  jewelers.  The  name  is 
given,  where  the  person  is  employed,  his 
private  address  and  the  class  of  goods  he  is 
said  to  owe  for  as  well  as  the  amount.  But 
the  name  of  the  firm  to  which  the  money  is 
said  to  be  owing  is  not  given.  At  the  bot- 
tom of  the  bill  is  an  offer  of  a  reward  of  $10 
for  the  names  of  persons  defacing  or  des- 
troying the  bills.  On  another  part  it  says 
that  these  accounts  will  be  sold  by  public 
auction  en  the  date  mentioned,  unless  previ- 
ously settled.  These  bills  are  posted  in  all 
parts  of  the  city,  but  the  largest  number  are 
on  the  boards  at  the  corner  of  Ontario  and 
St.  Lawrence  streets,  where  they  attracted  a 
great  deal  of  attention  yesterday. — Montreal 
Gazette. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


CTJB^^nsr    stove    zphpie    "v^^rhstisih:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


G-OXjID    XjIQTTIID    ZBZROITSrZTi] 

In  bottles,  finest  quality,  will  not  tarnish. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota- 
tions, with  comparisons:  — 


Tin — Spot  — 
Future — 
Copper,  B.E.S 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Cokes 


Last  week. 
,{,91  I7s.6d. 
92  1  os.  od. 
56  00s.  od. 
12  7s.  6d. 
23  15s.  od. 
41  00s.  od. 
13s.  3d. 


id. 


Pig  Iron— Scotch  ) 

Warrants.        J      47Sl 
N0.3  Middlesboro',    40s.  4)4& 


This  week. 
^,91  17s.  6d. 
92  12s.  6d. 
55  00s.  od. 
12  5s.  od. 
23  12s.  6d. 
45  00s.  od. 
13s.  3d. 

47s.  od. 
40s.  i)4d. 


MONTREAL  MARKETS. 

Montreal  Oct.  23,  1891. 

The  iron  market  generally  in  all  its 
^branches  shows  its  dulnesss,  considering  the 
season  and  the  conditions  which  should  in- 
duce buyers  to  operate,  in  anticipation  of 
future  requirements.  But  they  can't  be  in- 
duced to  take  anything  over  what  they  ab- 
solutely want,  even  when  a  regular  first  class 
bargain  is  offered  them,  and  yet  everyone  is 
prepared  to  admit  that  stocks  of  all  descrip- 
tions, with  very  few  exceptions  are  small, and 
in  this  event  it  is  not  unreasonable  to  expect 
that  with  supplies  in  small  compass,  a  move- 
ment later  on  will  cause  somewhat  of  a 
squeeze  in  prices,  in  fact  some  dealers  ex- 
press their  firm  conviction  that  their  will  be 
something  or  other  of  the  kind  in  the  spring. 
Pig  iron  in  stock  here  is  small,  and  the  same 
can  oe  said  of  the  supply  of  sheet  iron,  tin 
plate  etc.  in  first  hands,  which  is  not  con- 
sidered sufficient  to  meet  ordinary  wants  be- 
tween now  and  next  spring.  It  is  not  surpri- 
sing therefore  that  despite  indifferent  buyers 
values  all  round  are  firm,  and  this  is  certainly 
the  case  of  the  moment. 

PIG  IRON. 

The  week  has  been  exceptionally  quiet  in 
,pig  iron  and  there  has  been  little  or  no  busi- 
ness done,  unless  it  be  a  small  sale  here  and 


there.  Prices  all  round  rule  firm,  and  we 
have  no  alteration  to  make  of  any  kind. 
Summerlee  and  equal  brands  are  firm  in 
tone,  and  the  outside  figure,  $22,  is  generally 
stipulated  for  except  in  the  case  of  a  good 
round  lot.  Eglinton  is  firm  at  $20,  while 
other  brands  are  unchanged. 

BAR  IRON. 

There  is  nothing  particular  doing  in  do- 
mestic bar  iron  aside  from  the  ordinary,  and 
values  continue  more  or  less  nominal  at  $2. 

SHEET  IRON. 

Advices  from  Great  Britain  state  that 
block  sheets  are  very  firm  at  £7  15s.  for 
common  grades.  Supplies  on  hand  are  very 
small,  and  makers  are  determined  to  keep 
up  the  price.  Locally  quotations  are  as 
they  were,  but  the  supply  is  small  and  prices 
will  naturally  rule  steady.  We  quote  $2.40 
to  $2.60  per  100  lbs. 

TIN   PLATES. 

The  market  for  this  article  is  as  firm  as 
ever,  but  there  has  been  little  new  business 
from  first  hands  since  our  last.  The  fact  is 
arrivals  have  been  small,  and  they  were 
generally  covered  by  orders  booked  ahead. 
Values  are  firm,  at  $3.75  for  coke  and  $4.25 
to  $4.50  for  charcoal.  It  is  expected  that 
supplies  will  be  in  very  narrow  compass 
throughout  the  winter. 

TERNE   PLATES 

This  line  experiences  a  very  dull  trade. 
The  principal  outlet  is  roofing  requirements 
in  the  country  and  this  seems  conspicuous 
by  its  absence  this  year.  The  result  is  a 
dull  market  for  terne  plate  at  $7.75  to  $8  25 
according  to  grade. 

CANADA   PLATES. 

Remarks  about  terne  plate  apply  to  Can- 
ada plate  as  well,  for  it  comes  into  use  prin- 
cipally for  the  same  purpose.  The  week 
shows  no  change  as  compared  with  last  and 
we  quote  $2.70  to  $2.80. 

COPPER,  LEAD  AND  TIN. 

Copper  and  lead  are  steady  and  unchang- 
ed with  a  fair  business  doing.  The  scarcity 
of  ingot  tin,  noted  last  week,  continues,  and 
stocks  have  not  been  replenished  since  our 
last.  In  fact  a  lot  of  500  tons  could  easily 
be  placed,  if  it  was  only  on  the  market.  We 
quote   22^  to  23c. 

GALVANIZED  AND  ZINC  SHEETS. 

There  is  no  change  in  either  of  these  arti- 
cles. Galvanized  sheets  have  moved  quietly 
in  a  small  way  at  5  to  7c,  and  zinc  sheets  are 
stiff  at  $6.50  per  100  lbs. 

NAILS 

This  market  continues  a  hard  one  to  re- 
port. Makers  are  said  to  be  cutting  matters 
pretty  close  again,  but  it  is  impossible  to  se- 
cure any  reliable  information  on  the  subject. 
Prices  therefore  are  more  or  less  nominal. 


STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy  "  3.35 

8  dy  to  60  dy  "  3.60 

7  dy  to  60  dy  "  3.90 

6  dy  to  60  dy  "  4,20 

5  dy  to  60  dy  "  ....    4.20 

4  dy  to  60  dy  "  4.50 

3  dy  to  60  dy  "  5.40 

3  dy  fine,  6.50 

CHEMICALS 

There  is  the  ordinary  activity  in  chemicals 
normal  to  the  season  while  stocks  here  are 
lighter  than  they  were  at  the  same  period 
last  fall.  Heavy  chemicals  generally  are 
steady,  but  advices  from  primary  markets 
indicate  that  caustic  is  likely  to  be  5s.  per 
ton  lower  after  the  1st  of  January  1892. 
Sulpher  is  very  scarce  and  has  a  higher  ten- 
dency. 

OILS. 

Oils  furnish  a  fair  jobbing  trade,  but  there 
is  no  change  of  importance,  while  stocks 
generally  are  in  moderate  compass.  In 
wholesale  lots  seal  sells  at  42j£c.,  but  to  job 
out  47Kc  has  to  be  paid.  Cod  oil  is  not  ac- 
tive, and  Norwegian  stock  gets  the  prefer- 
ence over  Newfoundland. 

LEADS. 

Leads  are  quiet,  with  only  a  fair  jobbing 
trade  doing,  no  round  lots  moving.  We 
quote: — Choice,  6  to  6  i-2c;  No.  1,55.50, 
No.  2,  $5;  No.  3,  54.50;  dry  white,  6c;  red 
do;  4Xc. 

GLASS. 

The  demand  for  glass  is  small  and  holders 
would  certainly  concede  a  substantial  frac- 
tion to  secure  business.  We  quote  $1.35  to 
$1.40  for  first  and  second  breaks. 

NAVAL  STORES. 

Business  in  naval  stores  is  fairly  satisfac- 
tory but  trade  does  not  come  up  to  the  ex- 
pectations of  all.  Turpentine  although 
not  quotably  changed  has  a  somewhat 
easier  tendency.  We  quote  as  follows  : — 
Turpentine,  57  to  58c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  $%c.  for  colored,  and  7  to  10c. 
for  white;  oakum,  5'^  to  7%c,  and  cotton 
oakum,  10  to  I2j^c.  Cordage  is  steady, 
with  Sisal  at  9>^c.  for  7-16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK, 

The  cement  market  is  more  active,  some 
transactions  of  round  quantities  have  trans- 
pired both  on  local  and  western  account  since 
ourlast.  Advices  from  theother  side  indicate 
a  weaker  tendency,  and  makers  would  no 
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HARDWARE. 


MONTREAL  MARKETS— Continued. 

doubt  concede  6d.  to  do  business.  There  is 
a  good  business  doing  in  fire  bricks  at  $17 
to  $18.50  per  1,000. 

PETROLEUM. 

There  is  a  good  active  demand  both  for 
Canadian  and  American  refined  stock  at 
steady  prices.  We  quote: — Canadian,  12c. 
at  Petrolea,  I3|^c.  in  car  lots  at  Mon- 
treal, and  15c.  for  single  casks.  Ameri- 
can, 2o^c.  in  car  lots,  21  Xc  m  iobrl.  lots, 
2i^c.  in  5  brl.  lots,  and  22c.  for  single  brls., 
2  per  cent,  off  for  cash ;  American  benzine, 
23  to   25c.  and  Canadian  \\%c.  to  15c. 


ed  States  pig  business  continues  at  a 
very  unhurried  pace.  Last  week's  prices  re- 
cur.    They  are: 


British- 
No.  1  Calder  $23. 


No.  1  Middlesboro  $20.75 
No.  3  Middlesboro  420.25 
Carnbroe  $20.50. 


TORONTO   MARKETS. 

Toronto,  Oct.  23,  1891. 

Improvement  in  the  weather  from  the 
commercial  point-of-view  these  days  is  to- 
wards greater  coldness.  If  it  would  sud- 
denly freeze  up  it  would  be  considered  to 
have  done  the  very  best  thing.  It  would 
cut  short  the  seemingly  interminable  fall- 
ploughing  of  the  farmers  and  lead  them  to 
think  of  teaming  their  grain  to  market. 
They  have  already  put  it  off  so  long  that 
many  of  the  trade  predict  that  the  good 
times  which  must  follow  large  crops  will  not 
come  to  hardware  men  until  the  spring. 
That,  it  is  to  hoped,  is  an  extreme  view.  At 
present  the  hardware  trade  is  not  duller  than 
it  ordinarily  is  before  cold  weather  sets  in. 
It  is  only  unsatisfactory  by  comparison 
with  its  prospects,  which  were  certainly 
very  rosy  about  the  beginning  of  September. 
The  goods  now  being  pushed  by  the  travel- 
lers are  Christmas  lines  and  general  winter 
wares.  For  fancy  hardware  the  demand  is 
but  moderate.  There  is  a  fairly  good  trade 
in  hollow  ware.  Seasonable  heavy  hardware 
has  the  same  normal  sale  as  it  had  a  week 
ago.  Metals  have  made  little  movement 
either  in  rate  of  sale  or  quotation.  Copper, 
tin,  lead,  spelter  and  galvanized  iron  are 
clearly  in  increased  demand.  Buyers  ought 
to  take  advantage  of  the  interval  between 
now  and  the  2nd  of  November,  after  which 
freights  go  up. 

Iron  and  Steel— The  present  is  rather  a 
gap  in  the  continuity  of  business  in  British 
pig  iron,  orders  being  held  back  now  in  most 
brands  because  of  the  inability  to  get  deliv- 
eries before  the  close  of  navigation.  The 
prospect  of  having  to  give  higher  prices  as  a 
consequence  of  increased  freight  seems  to 
have  no  exciting  effect  upon  the  demand, 
which  has  been  singularly  apathetic 
throughout    the    whole    season.     In    Unit- 


No.  3  Calder  $22. 

No.  lSum'rlee$23. 
American — 

Soft  Southern  820.50-^21.50. 

Scotch  $22.50-823.50. 

Rockwood  $21 -$21  50, 

Gloss  $22-$23 

Woodward  $22-823. 
Canadian- 
No.  1  Siemens  .$22.50. 
"    2  "  $21.50. 

"    3         "  $21. 

For  manufactured  iron  the  better  demand 
noted  a  week  ago  is  kept  up.  Bar  is  in 
steady  request  at  unchanged,  but  equally 
firm  prices.  Ordinary  western  bar  is  $2.05 
from  stock,  with  $2.50  paid  for  refined. 
There  is  some  Siemens  bar  held  here  at 
prices  ranging  from  $2.10  to  $2.15.  Steel  is 
in  stronger  request.  Business  from  agricul- 
tural implement  makers  is  coming  in  more 
freely,  threshers,  spikes,  etc.,  affording  a 
basis  for  a  very  good  demand.  The  usual 
winter  industries  are  beginning  to  make 
calls  upon  stocks  of  both  iron  and  steel. 

Copper — Has  declined  in  both  England 
and  the  United  States,  but  stocks  here  are 
held  at  last  week's  prices.  In  England  the 
drop  is  but  £1  per  ton.  Weakness  in  Lake 
Superior  ingots  is  due  to  talk  of  resuming 
work  on  the  Anaconda  mine  and  the  liquida- 
tion of  old  French  interest  properties.  The 
trade  this  week  is  locally  good.  Prices  con- 
tinue to  be  14J4  to  15c.  for  ingots,  and  18  to 
20C.  for  sheets. 

Tin — Is  active  and  unchanged.  Prices 
are  rather  steady  in  England.  The  market 
in  the  United  States  shows  signs  of  specula- 
tive buying.  Here  prices  remain  at  23  to 
24c.  for  561b.  ingots,  23  to  23 %c.  for  straits 
100  lb  ingots,  and  24^  to  25c.  for  strips. 

Lead — Is  in  good  demand.  Prices  are 
steady  at  3K  to  3^c.  In  New  York  prices 
went  down  about  Xc.  last  week. 

Zinc  and  Spelter — The  tendency  of 
prices  is,  if  not  upwards,  at  all  events  to- 
wards greater  firmness.  The  trade  keeps 
up  in  spelter  at  5X  to  6c  for  domestic  and 
imported  respectively,  while  sheets  are  6^ 
to  7c. 

Antimony — Advanced  another  pound  in 
England  since  last  report.  The  price  on 
the  spot  has  not  taken  any  change  and  the 
state  of  the  demand  is  little  better  than  it 
was.  Cookson's  quotes  at  14^  to  15c, 
other  brands  at  13^  to  14c. 

Tin  Plates  —  Activity  in  the  demand 
from  the  United  States,  though  unlooked 
for  at  this  season,  is  nevertheless  a  consider- 


able factor  in  the  market,  and  causes  con- 
tinued delay  in  the  deliveries,  which,  how- 
ever, are  coming  forward  a  little  better  than 
they  did  last  week.  The  scarcity  of  cokes 
have  been  a  matter  of  complaint  still,  and 
was  felt  to  some  extent  by  manufacturers  of 
canners'  packages.  This  week's  receipts 
has  reduced  the  strain  of  the  demand  some- 
what and  none  too  early.  There  are  no 
change  in  prices  which  repeat  as  follows : 
I  C  coke,  $4  to  $4.25  ;  I  C  charcoal,  $4.50 
to  $4.7$;  IX  charcoal  $5.50  to  $5.75;  I  XX 
charcoal,  $6.50  to  $6.75;  D  C  charcoal,  $4.50. 

Terne  Plates— A  backward  demand  is 
to  be  reported.  The  stock  has  been  ample 
since  the  opening  of  the  season,  but  there 
seems  to  be  a  waning  demand,  which, 
probably  the  increased  use  of  galvenized 
sheet  iron  may  help  to  explain.  Prices  are 
$8.25  to  $8.  so. 

Canada  Plates — There  is  room  for  in- 
creased business  in  these  plates.  The  open 
weather  which  has  been  unfavorable  to  the 
stove  trade,  has  similarly  affected  that  in 
stove-pipes,  which  are  the  main  application 
of  Canada  plates.  Prices  are  unchanged  at 
$2.90  to  $3.00,  but  the  advance  m  freight 
may  cause  a  marking  up. 

Galvanized  Sheet  Iron— The  record 
of  an  active  demand  is  still  due  this  class  of 
metal,  which  is  now  in  quite  strong  request 
at  5  to  5Xc  for  case  lots  of  28  gauge  and 
AH  to  5c.  for  26  ^auge. 

Builders'  Hardware — Is  going  out  at 
an  ordinary  rate  of  movement,  but  is  neither 
more  nor  less  active  than  it  was  a  week  ago. 

Cut  Nails — Are  selling  steadily  at  $2.20, 
with  5  percent,  off  for  cash. 

Horse  Shoes— Are  slightly  easier  and  in 
subdued  demand  at  $3.40  to  $3.50. 

Horse  Nails— Are  steady  at  60  to  60- 
and  10  off  the  list. 

Cordage— The  decline  of  last  week  has 
not  been  amended  this  week.  Trade  is  fairly 
good,  at  12  to  12  1 -4c.  as  the  basis  for  manilla 
and  8  to  8  1-4C  for  New  Zealand  and  Sisal. 

Wire — Prices  here  are  unchanged,  though 
weakness  and  easier  quotations  are  general 
in  the  United  States,  while  in  England  there 
has  been  an  advance. 

PAINTS,  OILS  AND  COLORS. 

No  new  life  has  yet  been  imparted  to  the 
oil,  paint  and  color  market.  The  demand  as 
it  usually  is  at  this  time  of  year,  is  dull.  The 
week  has  developed  no  changes.  Linseed 
oil  is  weak  at  58  to  l^c.  for  raw  and  61  to 
62c.  for  boiled.  Turpentine  is  unchanged  at 
55  to  56c.  White  lead  is  in  reduced  request 
and  weak  at  $%c.      Colors  are  unchanged 


We  have  the  largest  variety  of  Stoves  in  Canada,  and  have  been 

building  up  their  good  reputation  for  40  years. 
We  have  57  varieties  of  Coal  and  Wood  Furnaces. 
We  have  something  new  in  nestable  pipes — 25  in  crate. 
We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 


It  will  pay  you  to  handle  our  goods. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG.  J 
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MA  RKETS—  Continued. 

and  in  low  demand.  Collections  are  re- 
ported to  be  particularly  hard  to  make  in 
this  department. 

PETROLEUM. 
Prices  hold  at  the  points  at  which  they 
have  been  marked  for  months,  Canadian  re- 
fined being:  quoted  at  15  to  16c.     A  good  lo- 
cal demand  exists. 

The  Petrolia  Advertiser  reports  ;  Petrolia 
crude  $1.35  per  bbl.  Oil  Springs  crude  $1.35 
per  bbl.  The  crude  oil  market  has  been 
very  quiet  for  the  past  week  in  consequence 
of  the  low  price  of  refined  which  has  been 
ruling.  The  competition  between  local  re- 
finers has  been  so  keen  lately  that  refined  oil 
which  should  bring  from  13  to  14  cents  a 
gallon  has  been  sold  as  low  as  12  cents,  and 
we  have  even  heard  of  offers  having  been 
made  as  low  as  r  r  tf  cents.  In  consequence 
of  this  state  of  affairs  refiners  have  been 
holding  off  from  purchasing  crude  until  they 
have  now  nearly  used  up  their  last  barrel  of 
stock  on  hand,  and  some  of  them  will  either 
have  to  shut  down  or  pay  a  dollar  thirty-five 
for  more  crude  at  which  price  they  will  make 
a  handsome  loss  in  the  manufacture  of  re- 
fined oil  to  be  sold  at  the  present  rates  The 
crude  oil  market  is  very  firm,  and  although 
we  are  pumping  more  crude  than  ever  we 
were  before,  yet  the  demand  for  refined  oil 
has  so  increased  that  it  takes  all  the  crude 
oil  which  is  pumped  here  daily  to  supply  the 
needs  of  refiners  for  our  own  Canadian  mar- 
ket. 

GLASS. 

Receipts  are  expected  next  week.  The 
backwardness  of  fall  supplies  is  said  to  be 
due  to  United  States  buyers  obtaining  deli- 
very of  later  orders  than  those  from  Cana- 
dian importers  by  paying  higher  prices.  The 
Belgian  market  has  advanced  since  ship- 
ments now  afloat  were  made.  Future  deli- 
very quotations  will  be  about  10  per  cent, 
higher.  The  stock  now  en  route  is  expected 
to  be  broken  more  than  such  freight  usually 
is,  as  it  has  had  a  very  stormy  passage. 
There  is  no  change  in  prices. 

OLD  MATERIAL. 

The  state  of  trade  remains  unchanged  as 
also  do  quotations,  which  do  not  gain  strength 
with  continued  dulness  on  the  part  of  the 
manufacturers'  demand.  The  foundries  are 
expected  to  come  on  the  market  and  take  off 
the  accumulation  now  in  store.  The  prices 
are  : — No.  1  heavy  scrap,  65  to  6jj4c.  per 
100  lbs.;  stove  cast  scrap,  42  to  45c; 
No.  1  wrought  scrap  62,%  to  6j}4c. ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c;   new  scrap  copper,  9%  to 


xoyic;  heavy  scrap  copper  io^to  io^c;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8}4  togc;  scrap  lead  2^  to  2^c; 
scrap  zinc,  2  to  2 'Ac;  scrap  rubber,  2%  to 
2j£c.  ;  country  mixed  rags,  85c  to  $1.00  per 
100  lbs.;  clean  dry  bones,  60c  per  100  lbs. 

HIDES,  ETC. 

Hides — Are  weaker.  Green  may  be  ex- 
pected soon  to  take  a  drop  of  from  %  to  %c, 
as  cured  have  shown  no  tendency  towards 
recovery.  Green  are  quoted  at  5c  for  cows 
and  ^yzc.  for  steers.  A  car  of  selected  buff 
was  sold  on  Tuesday  at  5Kc->  and  common 
grades  went  in  round  lots  for  a  shade  less. 

Skins — Are  unchanged,  at  75c  for  sheep 
and  5  to  7c  for  calf.  The  supply  is  fairly 
large. 

Wool — Is  very  dull  ;  sellers  find  diffi- 
culty in  getting  more  than  18c  Receipts 
are  large.  Dealers  do  not  encourage  sellers, 
as  they  have  no  expectations  of  any  early  im- 
provement in  the  situation  of  the  market. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

P.O.B  vea's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35            $4.80  $4.50 

"      Net 3.88               4.29  3.02 

Egg  Gross 4.45               4.90  4.60 

"     Net 3.97                4.38  4.11 

StoveGross 4.45               4.90  4.60 

"     Net 3.97                4.38  4.11 

Chestnut  Gross...     4.45               4.90  4.60 

"        Net 3.97                4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Oct.  23,  1891. 
The  anxiously  awaited  improvement  in 
in  the  demand  for  rails,  track  supplies, 
rolling  stock  and  material  for  bridge  building 
fails  to  materialize,  and  the  general  iron  and 
steel  trade  still  lacks  a  much  needed  stimu- 
lus that  would  likely  be  imparted  by  better 
railroad  patronage.  Hence,  while  most  con- 
sumers are  taking  quite  the  average  quantity 
of  various  finished  productions,  and  thereby 
doing  a  great  deal  in  the  direction  of  im- 
proving the  condition  of  the  trade  it  would 
appear  that  slack  railroad  patronage  is  still 
more  or  less  of  a  drawback  to  progress. 
There  is  more  or  less  negotiation  on  rails  and 
track  supplies,  also  for  rolling  stock,  but  de- 
liveries during  the  balance  of  this  year  are 
rarely  involved,  and  should  the  business 
under  way  be  put  through,  it  is  unlikely  that 
any  pronounced  influence  would  be  exerted 


until  well  along  towards  the  holidays.  For 
the  present,  however,  it  is  to  be  remarked 
that  a  generally  confident  feeling  prevails.  In 
no  quarter  does  there  appear  to  be  the  least 
apprehension  of  any  adverse  turn  ;  in  some 
the  belief  is  harbored  that  improvement  is 
likely  to  be  experienced  ere  long  in  those 
departments  that  are  at  present  weakest. 

About  the  only  new  feature  in  the  local 
market  for  pig  iron  is  the  reported  purchase 
of  about  10,000  tons  of  Bessemer  pig  iron  on 
speculation  by  a  local  firm  prominently 
identified  with  the  metal  trade.  The  lot  is 
said  to  have  been  secured  at  $14.75  at  fur- 
nace. Apart  from  this,  business  has  been  of 
routine  character,  but  sales  agents  remark 
that  orders  are  coming  along  in  about  the 
usual  manner,  with  some  involving  supplies 
for  delivery  up  to  March  1,  1892.  These 
transactions  and  purchases  for  prompt  de- 
livery were  chiefly  at  former  prices,  showing 
altogether  a  fairly  firm  market.  Standard 
Northern  foundry  pig  iron  is  quoted  at  $17  50 
to  $18  for  No.  1  and  $16  to  $16.50  for  No. 
2,  and  inferior  brands  at  50c  to  $1  less! 
Southern  brands  remain  at  $12  to  $13  for 
No.  1  and  $11  to  $12  for  No.  2  at  furnace 
Mill  grades  at  $14  to  $15  delivered,  accord- 
ing to  brand.  Bessemer  pig  about  $15  to 
$1 5. 50  at  furnace.  Scotch  pig  remains  quiet 
at  $22.75  for  Coltness,  $22  for  Summerlee 
and  $2oforEglinton  and  Carnbroe.  Foreign 
spiegeleisen  is  quoted  at  $23.50  to  $24  for 
10  to  12  per  cent.,  and  $27.50  to  $28  for  20 
per  cent.,  and  80  per  cent,  ferro  manganese 
at  about  $64.50  delivered  here. 

For  old  iron  tee  rails  there  are  numerous 
buyers  at  $21  f.  o.  b.  cars  and  some  at  $21.50, 
while  $22  would  probably  be  paidforspecially 
desirable  lots  for  forward  delivery,  There 
are  some  foreign  rails  in  transit  by  sail  vessel 
due  here  about  the  end  of  the  year,  but  the 
owners  are  holding  at  $23.  Old  steel  are 
difficult  to  move  at  $16.50.  One  buyer 
secured  a  line  of  100  tons  or  more  of  No.  1 
wronght  scrap  iron  from  a  wearied  holder  at 
$18  per  ton,  but  other  parcels  have  since 
been  sold  at  $19  to  $19.50,  and  the  latter 
figures  are  doubtless  nearest  to  present  mar- 
ket value. 

Copper.— The  copper  market  remains  in 
uncertain  shape,  with  an  undercurrent  of 
weakness  still  perceptible  and  consumers 
disinclined  to  buy  except  as  immediate 
necessity  requires.  At  12.15c  there  is  ap- 
parently more  Lake  ingot  on  sale  than  outlet 
for  can  be  found.  About  50,000  lbs  were 
placed  at  12.10c  and  the  appearances  were 
that  bids  of  the  price  for  additional  lots 
would  not  go  a  begging.     On  the  Metal  Ex- 


AGATE  WARE 

Get  our  New  Price. 

Seconds  in  Agate  Ware  are  now  cheaper  than  in- 
ferior enamelled  goods. 

Coal  Hods  are  not  wanted  yet  but  soon  will  be, 
order  early.  Write  for  samples  of  our  new  "Elegant" 
stoveboards. 


THOS.    DAVIDSON    &   CO.,  Montreal  and  Toronto. 

(New  Catalogue  now  read)'.) 
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MARKETS—  Continued. 

change  25,000  lbs  were  sold  at  12c.  In  the 
London  market  there  have'been  heavy  selling 
of  merchant  bars,  under  the  weight  of  which 
pi  ices  dropped  17s.  6d.  The  latest  cables 
were  slighly  better  quoting  /40.  for  spot  and 
£49.  15s.  for  future. 

Tin — In  pig  tin  there  has  been  very  little 
movement  of  speculative  character,  and  the 
leading  operators  seem  to  be  devoting  their 
attention  chiefly  to  sustaining  the  market 
against  holders  of  "puts"  by  selling  to  the 
out-of-town  trade  at  local  net  cash  prices. 
London  prices  have  eased  off  about  7s.  6d. 
to  ^91  5s.  for  prompt  and  £92  for  future  de- 
liveries. Local  market  quotations  are  20.10c. 
net  cash  for  round  lots  and  20.20  to  20.30c. 
regular  for  jobbing  quantities. 

Lead — Pig  lead  has  been  very  quiet,  al- 
though freely  offered  at  4.30c,  and  as  mat- 
ters look  at  present  buyers  for  round  lots  at 
4  %c.  are  by  no  means  numerous.  Prime 
Western  spelter  has  been  sold  at  4.95  5c, 
and  the  market  for  the  metal  is  dull  at  the 
decline. 

Tin  Plate — Tin  plate  is  moving  off  slow- 
ly. The  only  buying  of  futures  is  by  export 
packers  of  canned  goods  and  oil.  Prices  re- 
main without  important  change. 


BOLTS. 

By  "  bolts  "  is  meant  bolts,  studs  and  ma- 
chine screws  of  all  kinds  and  of  all  sizes  from 
the  microcopic  screw  that  enters  into  the 
construction  of  a  watch  to  the  largest  bolt 
on  which  a  screw  thread  is  used.  Although 
all  kinds  of  bolts  are  meant  by  the  heading, 
obviously  but  a  few  will  be  touched  upon  in 
this   article. 

Although  the  term  "bolt"  is  general  and 
refers  to  all  kinds  of  screw  threaded  bodies 
that  tie  two  other  bodies  together,  in  com- 
mon machine-shop  parlance  it  generally 
refers  only  to  that  kind  of  bolt  that  |passes 
through  both  bodies  and  is  held  by  a  nut 
without  being  screwed  into  either,  and  is" 
some  times  called  a  "through  bolt."  Where 
such  a  kind  of  bolt  can  be  used  it  is  gener- 
ally better  than  a  cap  screw,  a  stud,  or  any 
other  kind,  because  in  case  of  breakage  it 
can  be  easily  removed  and  another  substi- 
tuted. It  is  also  cheaper,  because  a  nut  can 
be  made  cheaper  than  a  thread  can  be  tapp- 
ed into  one  of  the  bodies.  A  through  bolt 
should  generally  if  not  always,  be  loose  in 
the  hole  through  which  it  goes.  Its  use- 
fullness  is  therefore  as  a  tie  and  not  as  a 
guide.  If  the  two  parts  to  be  held  together 
are  to  be  held  permanently  in  an  absolutely 
fixed  position,  loose  through  bolts  and  dowel 
pins  are  probably  the  best  arrangements. 
By  this  combination  of  bolt  and  dowel  pin 
the  pads  are  held  to  their  exact  position  by 
the  dowel  pins  irrespective  of  the  tension 
put  upon  the  bolt  and  this  bolt  holds  the 
pieces  firmly  together  irrespective  of  whether 
the  dowel  pins  are  loose  or  tight. 

The  strength  of  a  bolt,  or  any  screw 
threaded  piece  for  that  matter,  is  measured 
by  the  diameter  at  the  root  of  the  thread. 
A  one-inch  bolt  theretofore,  does  not  have 
the  strength  of  a  one-inch  bar  of  iron  but 
only  about  three-quarters  of  it.     The  figur- 


ing of  the  strength  of  a  bolt,  however,  is 
a  very  uncertain  quantity  because  it  is 
never  known  how  much  initial  tension  has 
been  put  upon  it  by  screwing  up  the  nut. 
The  only  safe  criterion  is  to  be  sure  that  the 
bolt  is  strong  enough.  The  same  uncer- 
tainty as  to  what  the  initial  tension  on  a  bolt 
is,  makes  it  in  advisable  to  make  any  bolt, 
to  which  the  ordinary  monkey-wrench  is  to 
be  applied,  smaller  than  y%  inch  in  diameter. 
No  doubt  wrenches  are  and  may  be  used  on 
much  smaller  bolts  but  they  should  be 
special  wrenches  and  not  the  ordinary 
monkey-wrench.  As  the  threaded  portion  of 
a  bolt  is  the  weakest  part,  it  follows  that 
is  the  place  where  they  break  when  pulled 
apart  by  tension.  As  the  threaded  part 
below  the  nut  is  usually  very  short,  it  some- 
times happens  that  great  strains  of  a  very 
short  movement  causes  them  to  part  when 
they  might  not  do  so  if  the  thread  were 
longer.  The  ordinary  track  bolt  is  a  case 
of  this  kind.  The  weight  of  a  train  passing 
over  the  rail  spreads  it  and  stretches  the 
bolt.  Although  this  stretch  is  a  very  small 
amount  it  is  all  accumulated  in  the  short 
length  of  bolt  between  the  nut  and  the  end 
of  the  thread.  If  the  thread  were  made  the 
whole  length  of  the  bolt  the  stretch  would 
be  distributed  over  a  length  great  enough 
to  absorb  it  without  breaking.  A  better  plan 
yet  is  to  turn  the  boalt  down  to  the  diameter 
of  the  root  of  the  thread  between  the  end 
of  the  thread  and  the  head  of  a  bolt.  A 
cap  screw  is  a  bolt  that  screws  into  one 
of  the  pieces  to  be  bolted  together:  Al- 
though very  convenient  and  very  largely 
used  they  should  not  be  used  where  a 
through  bolt  can  be  used  equally  well  and 
are  not  generally  as  good  as  a  stud 
where  a  bolt  can  not  be  used.  A 
stud  is  a  fixture  in  the  place  where  it  is 
used  and  may  serve  also  as  a  dowel  pin  when 
extreme  accuracy  in  the  setting  is  not  re- 
quired. The  best  form  of  stud,  though  a 
rather  inconvenient  one  to  make,  is  one  that 
has  one  end  one-eighth  of  an  inch  larger 
than  the  other,  and  the  larger  end  screwed 
into  its  fixed  position.  The  advantage  of 
this  form  of  stud  is  that,  in  case  of  a  break- 
age, the  break  occurs  in  the  outer  screw 
threaded  past  and  not  within  the  place 
where  it  is  set.  It  is  therefore  easy  to  re- 
move. The  typical  places  for  studs  is  for 
the  cylinder  heads  and  steam  chest  covers  of 
engines  and  for  the  caps  of  large  pillow 
blocks.  The  latter,  however,  are  sometimes 
arranged  to  use  through  bolts,  and  where 
this  can  be  done  it  is  an  advantage. 

Small  screws,  that  is  screws  onf -half  inch 
in  diameter  and  smaller,  should  be  used  as 
cap  screws  and  not  as  through  bolts,  and 
should  be  put  in  with  a  screw-driver  and  not 
with  a  wrench.  This  kind  of  screw  is  called 
a  philister-head,  a  button-head  or  a  counter- 
sunk-head screw,  according  to  the  shape  of 
the  head.  The  kind  to  be  used  is  a  matter 
to  be  decided  according  to  the  individual 
circumstances  of  each    case  and  is  not  one 


subject  to  a  general  statement.  Perhaps  it 
may  not  be  out  of  the  way  to  say  that  the 
countersunk  head  screw  should  not  be  used 
unless  it  is  desirable  to  get  the  head  below 
the  surface,  and  even  then  it  is  sometimes 
better  to  countersunk  for  a  philister  head 
screw. 

Nuts  are  of  wrought  iron,  have  a  height 
equal  to  the  diameter  of  the  bolt  and  a  width 
between  flat  faces  equal  to  one  and  one-half 
times  the  bolt  diameter  plus  one-eigth  inch. 
The  argument  in  favor  of  a  steel  nut  is  with- 
out any  merit  as  a  wrought  iron  nut  of  this 
size  is  much  stronger  than  the  bolt,  even 
when  the  latter  is  of  steel.  Of  course  if  the 
nut  must  be  thinner  the  case  may  be  differ- 
ent. Where  the  head  of  a  bolt  or  a  nut  comes 
against  rough  metal  a  washer  should  Le  used. 
A  good  standard  diameter  of  washer  is  twice 
the  bolt  diameter  plus  one-quarter  inch. 

Where  a  flauge  is  thrown  out  for  the  re- 
ception of  a  bolt,  the  thickness  of  the  flauge 
should  not  be  less  than  the  diameter  of  the 
bolt  and  is  much  better  if  it  is  from  25  per 
cent,  to  50  per  cent,  greater.  The  width  of 
a  flauge  should  be  great  enough  to  bring  the 
centre  of  the  bolt  not  less  than  the  full 
diameter  of  the  bolt  from  the  edge. — Chi- 
cago Journal  of  Commerce. 


A  NEW  TRICYCLE. 

The  cycling  world,  says  a  city  contem- 
porary, has  been  increased  by  a  novel  inven- 
tion in  the  shape  of  a  tricycle  which  is  pro- 
pelled by  the  arms  and  not  by  the  feet,  and 
the  action  employed  is  exactly  like  that  re- 
quired for  rowing  a  boat.  The  machine  is 
fitted  with  a  sliding  seat,  which  minimises 
the  exertion  necessary  for  driving  the  ma- 
chine at  a  high  rate  of  speed.  The  feet  are 
used  for  steering  purposes,  and  the  new  in- 
vention is  adapted  for  ladies  or  gentlemen, 
and  especially  for  invalids.  A  peculiar  fea- 
ture is  that  the  vehicle  is  without  chains, 
cog-wheels  or  cranks,  and  it  is  propelled  by 
means  of  a  central  pull  on  a  single  cord 
from  the  front  by  means  of  a  cross  handle, 
attached  to  which  is  a  leather  strap.  The 
mechanism  employed  is  extremely  simple, 
but  cleverly  arranged.  The  inventor-  is  Mr. 
S.  Kemp,  18  Holbeck  Road,  Kennington 
Church,  S.W.,  who  some  years  ago  experi- 
mented successfully  in  an  improved  means 
of  deep  sea  travelling. — Invention,  London. 


It  is  a  mystery  to  members  of  the  local 
wholesale  trade  how  Frank  S.  Taggart  is 
able  to  sell  shot  on  about  the  same  teuns  as 
the  manufacturer  does  to  the  wholesaler. 
The  fact  that  he  is  not  on  the  list  makes  this 
rather  a  puzzling  question,  but  it  is  evident 
that  some  one  on  the  list  supplies  him  with 
stock  if  he  does  not  get  it  from  the  manufac- 
turers. 

A  traveler  in  the  West  end  sa>s  the  sad- 
dest thing  he  saw  was  the  old-fashioned  rail 
fence  in  Pennsylvania,  Ohio,  Eastern  In- 
diana and  Southern  Michigan.  How  cruel 
of  fate  not  to  permit  the  wire  fence  to  be  in- 
vented 200  years  before  it  was.  In  labor 
and  timber  enormous  sums  have  been  wasted 
in  the  building  of  the  old  "  worm  "  fences. — 
Iron  Age. 
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HOW  TO  TAKE  CARE  OF  A  GUN 
BARREL. 

To  brown  the  barrels  of  a  shot  gun  or 
rifle,  obtain  spirits  of  nitre,  I  oz.;  tincture  of 
steel,  %  dr.;  sublimate  of  mercury,  %.  dr. ; 
bluestone,  ]/z  dr.;  soft  or  rain  water,  l/z  pint. 
The  unmedicated  tincture  of  iron  will  do  if 
tincture  of  steel  cannot  be  had;  use  rain 
water,  melted  ice  or  snow,  if  it  can  be  pro- 
cured; mix,  and  let  it  stand  a  week  or  more 
before  using;  age  improves  it,  unless  it  is  al- 
lowed to  freeze;  freezing  spoils  it. 

The  barrels  should  be  polished  clean  and 
bright  by  rubbing  them  with  oil  and  emery. 
They  may  afterwards  be  polished  with  No. 
1 20,  as  the  finer  the  finish  or  smoother  the 
surface  the  nicer  the  barrels  will  look  after 
being  browned.  The  corners  alongside  of 
the  rib  of  a  double  gun  may  be  polished  out 
with  the  end  of  a  soft  pine  stick  moistened 
with  oil  and  emery  powder.  After  the  bar- 
rels are  polished  they  should  be  wiped  as 
clean  as  possible  with  dry  cotton  cloths  and 
corked  at  both  muzzle  and  breech. 

To  remove  lead  from  the  barrel  of  a  shot- 
gun take  a  small  piece  of  common  window 
glass,  pound  it  fine,  then  grind  it  to  a  dust 
by  a  continued  circular  motion  of  a  pestle  ; 
sift  this  through  a  piece  of  book  muslin  ; 
prepare  a  rod  with  tow,  roll  it  well  in  the 
sifted  glass  dust,  and  run  it  carefully  through 
the  barrel  of  the  gun.  Then  add  some  vase- 
line, and,  if  neccessary,  again  roll  in  the  dust. 

After  a  few  strokes  of  the  rod,  wipe  out 
the  barrels  with  a  square  of  clean  flannel, 
and  the  barrel  will  be  found  to  be  as  clean 
and  bright  as  silver  and  without  a  scratch, 
the  sifting  process  having  kept  out  all  parti- 
cles large  enough  to  produce  a  scratch.  The 
above  method  will  also  remove  rust.  Lead 
is  more  apt  to  collect  in  long-barreled  guns 
than  in  short  ones. 

Another  method  is  to  plug  the  breech  end 
and  fill  the  barrel  with  paraffin  oil;  let  it 
stand  through  the  night  and  wipe  out  in  the 
morning  with  an  ordinary  cleaning  rod,  tow 
or  flannel  capped,  when  the  leading  will  all 
come  out  at  the  first  rub. 


The  Winnipeg  Board  of  Trade  has  passed 
the  following  resolution:  "That  this  board 
while  disclaiming  any  right  to  interfere  with 
the  matter  of  the  amalgamation  of  the  North- 
west Commercial  Travellers'  Association  with 
the  Commercial  Travellers'  Association  of 
Canada,  desires  to  express  its  opinion  that  no 
action  should  be  taken  which  would  tend  to 
weaken  the  unity  of  Northwestern  trade, 
which  the  mercantile  elementof  this  province 
has  sacrificed  so  much  to  build  up  and  ce- 
ment, and  in  which  sacrifice  the  Northwest 
Commercial  Travellers 'Association  has  borne 
its  share. 


"There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man."— Emerson. 


Here  it  is  again— FORBES1  NEW  PATENT, 

ACHIEVED  !        ACHIEVED !        ACHIEVED ! ! 


Write  for  Price  Lists,  Discounts,  Circulars. 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 


Jas.  Robertson  &  Co's 

FALL   SPECIALTIES. 


Stove   Boards, 
Coal    Hods, 
Stove   Pipes, 
Elbows, 


Stove   Shovels, 

Lanterns, 

Copper  Tea  Kettles, 

Dampers,  Etc.,  Etc. 


Get  our  prices  before  buying  elsewhere. 


265  TO  281  KINC  ST.,  W,  TORONTO. 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    IIO    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE   FOR   PRICES. 


The  Pittsburgh  Mammoth, 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 
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Mr.  John  Sturrock,  general  merchant  for 
twenty  years  at  Laggan,  Ont.,  died  on  the 
14th  inst. 

Mr.  H.  McGee,  until  recently  of  the  Lon- 
don Machine  Tool  Co.,  left  Tuesday  for 
Chicago,  where  he  has  secured  a  good  posi- 
tion. 

Mr.  John  Leys,  vice-president  of  Rice, 
Lewis  &  Son,  Limited,  has  returned  from 
the  old  country  very  much  improved  in 
health. 

Mr.  Spencer  has  sold  out  to  a  brother  in- 
law of  Mr.  Christie,  who  has  replaced  Mr. 
Richardson,  the  pioneer  hardware  store  of 
Wawanesa,  Man. 

Elliott  Bros.,  Kingston,  Ont.,  have  secured 
the  contract  to  do  the  ornamental  work  in 
connection  with  the  new  block  about  to  be 
erected  by  Mr.  Offord. 

Burglars  entered  the  store  of  G.  Jardine, 
Newington,  Ont,  the  other  night  and  suc- 
ceeded in  getting  away  with  about  one  hun- 
dred dollars  worth  of  goods. 

Carscallen,  Cahill  &  Ross,  acting  for  the 
St.  Louis  Stamping  Works, securedjudgment 
on  Saturday  morning  against  J.  M.  Williams 
&  Co.,  Hamilton,  for  $712.69. 

The  value  of  the  cutlery  exports  from 
Sheffield  to  the  United  States  during  the  last 
quarter  was  ,£29,874,  against  exports  valued 
at  ^74,970  for  the  same  quarter  1890. 

The  cement  mill,  warehouses,  copper  shop 
and  other  buildings  of  the  Lawerence 
Cement  Company,at  Brimewater,  were  totally 
destroyed  by  fire,  on  Friday  night.  Loss 
$300,000  ;  insurance,  $10,000. 

Mr.  Jacob  Samuel,  of  Samuel,  Sons  & 
Benjamin,  wholesale  hardware  and  metal 
merchants,  Liverpool,  England,  is  expected 
to  arrive  in  a  day  or  two  to  visit  the  Toronto 
house,  M.  &  L.  Samuel,  Benjamin  &  Co. 

Mr.  Patrick  O'Connor  of  Pembroke  has 
sold  his  nickel  mine,  situated  in  the  Sudbury 
district,  to  a  Chicago  firm,  for  the  handsome 
sum  of  $20,000.  Mr.  O'Connor  has  other 
mines  in  the  district  which  he  is  selling  to 
American  firms. 

Thomas  Flannigan's  general  store  in  Chat- 
ham was  entered  by  burglars  the  other 
night,  who  stole  a  quantity  of  prints  and 
some  bottled  goods.  The  clerk  had  cautious- 
ly hidden  the  receipts  of  the  day,  leaving 
nothing  in  the  cash  drawer. 

Mr.  Macfarlane,  who  is  factor  of  the  Hud- 
son Bay  Company  at  Cedar  Lake,  near 
Grand  Rapids,  in  Saskatchewan,  and  a 
member  of  the  firm  of  King  &  Macfarlane, 
which  has  been  granted  the  privilege  of  first 
choice  of  a  mining  location  on  which  to 
work  the  deposits  of  amber  found  not  long 
ago  in  that  vicinity,  had  an  interview  one  day 


last  week  with  the  Minister  of  the  Interior. 
After  the  selection  which  has  been  made  by 
this  firm  is  announced,  all  others  who  choose 
to  try  their  fortune  as  amber  miners  are  free 
to  go  in. 

The  McClary  Manufacturing  Company, 
London,  have  been  awarded  the  contract 
for  heating  the  cars  of  the  Toronto  Street 
Railway  Company.  They  will  put  in  a  hun- 
dred stoves  in  the  next  ten  or  twelve  days. 
The  heating  of  street  cars  is  expected  to  be 
adopted  in  several  other  cities. 

E.  G.  Edwards  of  the  Dyffryn  Steel  and 
Tin  Plate  Works,  Swansea,  Wales,  son  of 
Daniel  Edwards,  one  of  the  largest  tinplate 
makers  in  the  world,  is  making  a  tour  of  the 
United  States.  Daniel  Edwards  is  the 
patentee  of  tinning  apparatus  for  coating  tin 
and  terne  plate,  for  which  he  has  appointed 
F.  R.  Phillips,  Philadelphia,  sole  agent. 

The  anticipated  demand  for  railway  mate- 
terial  for  the  Prussian  State  railways  in  the 
next  twelve  months  is  so  extensive  that  man- 
ufacturers have  been  asked  to  deliver  within 
that  period  as  much  material  as  they  origi- 
nally agreed  to  supply  in  two  years.  Large 
contracts  for  locomotives  and  rolling  stock 
will  shortly  be  entered  into. 

One  of  the  executive  of  the  Ottawa  Clerks' 
Union  says  that  the  agitation  has  been  some- 
what retarded  by  the  strike  at  the  Chaudiere 
in  which  part  of  the  city  they  have  been 
canvassing  for  subscriptions  to  the  early 
closing  list.  The  clcks  have  now  the  signa- 
tures of  the  necessary  three-fourths  of  the 
merchants  in  each  line  except  furniture,  in 
which  two  are  holding  back. 

At  the  Aylmer  Division  Court  Friday 
Price  and  McMurtry,  of  Hamilton  sued  D. 
F.  Moore,  secretary  of  the  Patrons  of  Indus- 
try, for  an  account  of  $70  for  binder  twine. 
The  twine  was  to  be  delivered  to  Adam  Alli- 
son, who  was  C.  P.  R.  agent  at  Belmont,  but 
who  has  since  skipped,  and  who  collected 
money  from  the  farmers  which  he  did  not  re- 
mit to  the  plaintiffs.  Judgment  for  plaintiff 
with  costs  was  entered. 

On  the  night  of  the  14th  inst.,  the  large 
establishment  of  Messrs.  Skinner  &  Co., 
manufacturers  of  hames,  scythes,  snaths,  etc., 
Gananoque,  Ont.,  was  entirely  consumed  to- 
gether with  a  large  stock  of  raw  material  and 
manufactured  goods.  As  far  as  can  be 
learned  the  insurance  upon  the  building, 
machinery  and  stock,  is  about  $15,000.  At 
one  time  it  was  feared  that  the  Gananoque 
spring  and  axle  company's  works  would  be 
burned.  The  utmost  sympathy  is  felt  by  all 
classes  for  S.  C.  Skinner,  an  old  resident  and 
much  respected  in  business  there  for  over 
thirty-five  years.  The  cause  of  the  fire  is  not 
known  ;  loss  about  $60,600. 

Complaints  are  made  in  the  Staffordshire 
iron  trade  of  the  high  prices  which  are  being 
demanded  by  the  spelter  syndicate.  The 
"  ring "  was  formed  five  years  ago,  and  in 
consequence  of  production  being  fn  very 
limited  hands,  largely  in  Belgium,  it  has 
been  found  possible  to  control  the  market 
absolutely.  Prices  have  been  run  up  from 
;£i6  and  £18,  at  which  they  formerly  stood 
to  ,£24  ios.,  and  a  few  months  ago  the  price 
was  ^26.  The  Staffotdshire  galvanizers 
declared  on  the  25th  inst.,  "That  the  ring 
wants  breaking  up." 


ABOUT  THE   STEWART  FOUNDRY. 

It  is  being  said  that  the  by-law  passed  by 
the  people  of  Woodstock  to  bring  about  the 
removal  of  the  Stewart  foundry  from  Hamil- 
ton to  Woodstock,  is  so  clearly  a  violation  of 
the  Municipal  Act  that  it  cannot  be  sustain- 
ed. The  act  distinctly  says  :  "  No  bonus 
shall  be  granted  by  a  municipality  to  secure 
the  removal  thereto  of  an  industry  already 
established  elsewhere  in  the  province,"  yet 
the  deal  between  the  Stewart  Company  and 
the  Woodstock  corporation  practically  a- 
mounts  to  this.  It  is  true  that  the  firm 
points  out  that  at  the  end  of  this  year  the 
existing  partnership  will  be  dissolved  and 
the  business  here  closed,  a  new  firm  being 
formed  to  resume  in  Woodstock,  but  this  is 
held  by  many  prominent  lawyers  in  the  city 
to  be  so  apparent  an  evasion  of  the  terms  of 
the  act  that  it  will  never  be  sanctioned  by 
the  Legislature,  provided,  of  course,  the  at- 
tention of  that  body  is  officially  directed  to 
the  matter. 

It  might  be  worth  while  for  the  City 
Council  to  take  steps,  if  it  may,  with  a  view 
of  determining  the  legality  of  the  proceed- 
ing. The  removal  of  the  Stewart  industry 
would  be  a  serious  loss  to  Hamilton.  The 
company  employs  on  an  average  of  100  men, 
who  rent  houses  in  Hamilton  and  spend  the 
money  they  earn  in  Hamilton  shops.  In 
this  way  it  is  kept  in  general  circulation  and 
does  us  all  good.  If  we  cin  retain  the  in- 
dustry it  is  to  our  own  interests  to  do  it,  and 
if  the  little  arrangement  with  the  Woodstock 
people  is  proved  to  be  illegal,  the  company 
might  find  it  advantageous  to  remain  in 
Hamilton  and  not  close  up  its  business  here 
as  is  contemplated.— Hamilton  Herald. 


MALAY   TIN. 


The  American  tariff  law,  by  placing  a  duty 
on  tin  plate,  is  said  by  the  United  States 
Consul  at  Singapore,  in  a  recent  report,  to 
have  had  a  beneficial  effect  on  tin  mining  in 
the  Malay  Peninsula,  by  increasing  the 
American  demand  for  pig  tin.  Formerly 
this  was  shipped  to  Great  Britain,  where  it 
was  manufactured  into  tin  plate,  and  sent  to 
the  United  States  in  this  form,  but  now  the 
pig  tin  goes  direct  to  America.  Half  the  tin 
of  the  world  is  exported  from  the  Malay 
Peninsula,  where  mining  is  carried  on  mainly 
inPerakStateandalmost  entirelyby  Chinese. 
The  mining  is  that  of  flood  tin,  not  rock,  and 
the  metal  is  taken  from  the  lowlands  near 
tne  mountains,  where  it  is  found  in  packets, 
10  ft.  to  20  ft.  or  more  below  the  surface,  in 
appearance  like  coarse  black  sand,  with  here 
and  there  a  mixture  of  tin  and  small  par- 
ticles of  gold  dust.  To  obtain  the  metal  in- 
volves a  great  upheaval  of  the  soil,  pumping 
water  from  the  pits,  washing  the  tin  and 
finally  smelting  it.  In  most  places  the  ma- 
chinery employed  is  of  the  most  primitive 
and  simple,  yet  ingenious  description.  The 
ore  is  smelted  into  slabs  of  irregular  shape 
at  the  mines,  and  is  then  sent  to  Penang 
and  Singapore  to  be  purified  and  re-smelted 
into  slabs  or  blocks  for  the  market.  The 
ore  is  found  in  Larut  in  Perak,  in  large 
quantities  in  a  stratum  of  whitish  clay,  which 
is  washed  in  long,  open  troughs,  water  pass- 
ing through  it  and  carringy  off  the  soil,  leav- 
ing the  ore  lodged  against  cleats  nailed  on 
the  bottom  of  the  trough. — Iron  and  Steel 
Trades  Journal. 


HARDWARE 


15 


Hamilton  and  Toronto 

SEWER  PIPE  CO., 


LIMITED, 

MANUFACTURERS   OK 


Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  .  HAMILTON,  CANADA 


Specia1  attention  to    Correspondence   and    Mail 
Orders.     Mention  this  Journal. 


The  Art  Metropole 

131  YONGE  STREET, 

TORONTO. 


The  Cheapest  House  in  the 
Trade  for  Tube  Colors,  Brushes, 
Canvas  and  all  Artists'  Materials. 


SEND  FOR  CATALOGUE. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe   Knives 

Are  the  best  in  the  World. 


Trade 


<Sx> 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

.Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  BtB 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only- 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


M,  &  L,  SAMUEL,  BENJ 


&  COMPANY 


IMPORTERS     AND     DEALERS     T*J 


BRITISH 


CONTINENTAL      \ 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


S,  a  and  30  FRONT  STREET  WEST, 


We  can  now  supply  the  following:     American  and    Canadian  Meat  Cutters,  Enterprise    and    other 
makes,    also    Sausage    Stuffers  and  Lard    Presses.    Cow  Ties,  American  and  English. 
Halter  Chains,  German  and  American. 

Rope    Halters,  Hand    and    Machine-Made. 

Web  and    Leather    Halters  in  good  variety. 
Gross-cut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 

WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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SALES    MADE   OR    PENDING. 

The  stock  of  E.  J.  Keeping,  general  mer- 
chant, Austin,  Man.,  has  been  sold. 

I.  Lawlor  &  Son,  dealers  in  hardware  and 
groceries,  Dartmouth,  N.  S.,  have  sold  out. 

The  stock  of  Hagarth  Bros.,  general  mer- 
chants, Mattawa,  Ont.,  is  advertised  for  sale 
by  tender. 

The  tinware  and  stove  stock  of  A.  K.  Bis- 
hop &  Co.,  Owen  Sound,  Ont.,  is  advertised 
to  be  sold  by  auction  on  the  27th  inst. 

REMOVALS    AND    DEATHS. 

Robert  West,  general  merchant,  Bridge- 
water,  N.  S.,  is  dead. 

FIRES. 

The  saw  mill  and  a  stock  of  lumber  be- 
longing to  Geo.  Moffat  &  Co.,  general  mer- 
chants andlumber  makers,  Dalhousie,  N.  B., 
is  burnt. 

DIFFICULTIES,  ASSIGNMENTS.  COMPROMISES. 

C.  M.  Marshall,  general  merchant,  Clar- 
ence, N.  S.,  has  assigned. 

N.  Gelinas,  general  merchant,  Three 
Rivers,  Que.,  has  assigned. 

James  D.  Munro,  stove  and  tinware  deal- 
er, Westville,  N.  S.,  has  assigned. 

B.  Woods,  general  merchant,  Hillsburg, 
Ont.,  has  assigned  to  Duncan  A.  Ferguson. 

Elzear  Doucet,  general  merchant,  Granby, 
Que.,  has  assigned  to  C.  Desmarteau,  Mon- 
treal. 

Bradley  Bros.,  hardware  dealers,  South 
Woodslee,  Ont.,  have  assigned  to  John  Bow- 
man. 

G»*o,  TreHord,  stove  and  tinware  dealer, 
Arthur,  Ont.,  has  assigned  to  Robt.  Jenkins, 
Toronto. 

Jewell  &  Duff,  general  merchants,  Pem- 
broke, Ont.,  havr  assigned  to  Henery  Barber 
&  Co.,  Toronto. 

John  Leslie  &  Co.,  general  merchants, 
Beaverton,  Ont.,  has  assigned  to  Joel  Hall- 
worth,  jr.,  Toronto.- 


THE  PATRONS  OF  INDUSTRY  AND 
CASH  TRADE. 

A  correspondent,  whose  name  we  have 
just  added  to  our  subscription  list,  writes  : 
"  How  are  you  on  the  Patrons  of  Industry  ? 
What  do  you  think  of  them  ?  They  are  try- 
ing to  organize  in  this  county  (Grey),  but  I 
do  not  think  they  will  succeed  very  well,  as 
other  kindred  societies,  the  Grangers, 
Farmers'  Clubs,  etc.,  have  not  succeeded. 
You  cannot  get  a  farmer  to  work  for  nothing 
and  board  himself.  I  believe  in  getting  a 
cash  system  established,  but  I  think  giving 
discounts  off  regular  prices  for  cash  pur- 
chases is  the  best  plan." 

There  is  no  ambiguity  in  the  attitude  of 
Hardware  upon  the  first  que-tion.  The 
Patrons  of  Industry  have  received  some  at- 


tention in  these  columns  before  now,  as  we 
have  watched  and  commented  upon  their 
progress  from  the  moment  of  the  founding 
of  their  first  lodges.  They  are  an  exotic  in- 
stitution, and  until  about  half  a  year  ago 
were  a  branch  of  the  parent  body  in  the 
United  States.  They  are  an  economic 
symptom  of  hard  times.  The  association  was 
incubated  in  a  period  of  agricultural  depres- 
sion in  the  United  States.  In  that  country 
the  Farmers'  Alliance  has  since  cast  it  into 
the  shade.  Both  associations  are  identified 
with  chimerical  and  impracticable  theories  of 
government,  finance  and  trade.  They  have 
discovered  nothing  ;  the  views  they  hold 
have  been  enthusiastically  supported  before, 
and  nearly  all  of  them  have  been  consigned 
by  practical  men  to  the  limbo  of  exploded 
ideas.  In  what  respect  is  the  business  of 
the  trader  at  any  point  less  essential  than 
that  of  the  primary  distributor,  that  is.  than 
that  of  the  producer  ?  Why,  therefore,  should 
the  trader  be  combined  against  more  than 
the  producer,  to  whom  the  Patrons  wish  to 
cut  a  shorter  road  through  the  profits  of  the 
traders  ?  Can  not  prices  in  the  case  of 
traders,  as  well  as  in  that  of  producers,  be 
left  to  the  play  of  supply  and  demand,  or  to 
the  division  which  cuts  up  the  supply  and 
causes  competition  ?  Ultimately  they  will 
be,  despite  the  guarantees  the  Patrons  secure 
in  the  form  of  discount  treaties  with  store- 
keepers. Time  and  again,  financiers,  cor- 
porations, states,  have  tried  to  fix  the  value 
of  a  currency  they  issued  by  putting  it  on  a 
land  basis,  and  in  spite  of  their  efforts 
the  value  of  this  money  depreciated  in 
every  case  and  brought  ruin  on  all  who 
handled  it.  The  Patrons  will  succeed 
no  better  in  fixing  an  arbitrary  limit  to 
their  traders'  profits.  If  the  Patrons  be- 
come numerous  enough  to  get  control  of  the 
stores  of  the  country  (which  they  never  will), 
they  would  simply  have  to  be  admitted  as 


an  expense  item  for  which  discount  would 
have  to  be  made  by  wholesalers  in  their 
prices  to  retailers  ;  the  discount  would  be 
made  up  for  by  previous  addition.  No  such 
agreement  as  the  Patrons  impose  on  the 
trader  can  ever  be  carried  out  slavishly  ;  it 
will  be  evaded  or  it  will  be  the  end  of  the 
unhappy  trader  who  undertakes  it.  If  the 
Patrons  would  contract  to  furnish  a  constant 
definite  market  force,  agreeing  to  take  300 
barrels  of  sugar,  and  a  specified  quantity  of 
other  goods  every  year,  then  there  would  be 
a  covenant  in  which  each  party  is  responsible 
to  the  other,  and  the  thing  might  be  a  success. 
But  the  trader  has  nothing  but  the  vague 
promise  of  customers,  in  whose  behalf  he 
may  overstock  himself,  in  whose  service  he 
may  have  all  his  merchandise  burnt  up,  on 
whose  account  he  may  become  ineligible  as 
a  credit  customer  in  the  wholesale  market, 
and  between  whose  spells  of  intermittent 
buying  he  may  go  to  the  wall.  The  Patrons 
may  decree,  but  they  will  not  effect,  the 
change  whereby  the  trader  will  sink  from  the 
position  of  an  independent  business  man  to 
that  of  a  hireling. 

We  agree  with  our  correspondent  that 
discount  for  cash  usually  induces  more  trade 
than  the  rule  to  sell  for  cash  does.  Where 
discounts  are  given,  the  trade  of  a  man  who 
may  be  perfectly  good  but  lacks  ready 
money  is  not  driven  away.  That  plan 
secures  both  the  cash  and  credit  trade. 
Along  with  selection  of  customers  who  are 
considered  worthy  of  credit,  the  discount 
plan  must  be  the  most  satisfactory.  It  is 
better  for  a  trader  to  refuse  credit  to  those 
who  are  undeserving  of  it  than  to  refuse 
credit  to  everybody,  at  the  same  time  hold- 
ing out  the  inducement  of  discount  for  all 
persons  to  buy  for  cash. 


Soap  and  water  are  cheap,  bat  soil  on    goods 
is  expensive. 


PAI]STT1]BSJ  "RBUSIIES. 


TBADE 


We  manufacture  the  Best  Bmsh.eS  only,  and  guarantee 
the  Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  narru- 
and  the  above  Trade  Mark.  Samples  can  be  seen  and  full  particu- 
lars obtained  of  our  Agent,  Mr.  W.  H.  JAGGER,  24  Front  Street 
West,  Toronto. 


HAMILTON    &  CO.. 


96  Clerkenwell  Road,   London,  England 
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PLEASE   MENTION  THIS  PAPER  WHEN   WRITING   US. 


TAPER    TOOTH. 


1    THIN 

EXTRA  REFINED 
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TULLOGH  &  CO'Y, 

Manufacturers'  Agents  and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil- 
Portland  Cement,  Building  Materials, 
Pig  Iron  and  Metals. 

IU  R  —Correspondence  invited  from  Canadian 
firm-  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools  and  Tube  Expanders. 

Send  for   Catalogue   and  Price    Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 
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„,L  J^i11  s1£a,re  an£  °,om,mon  9,arriag?,  Bolts>  Machine  Bolts,  Tire  Bolts.  Spring,  Fancy  Shaft  and 
Whiffletree  Bolts  Bolt  Ends,  Coach  Screws,  Square  and  Hexigon  Nuts.  Carriage  Forging  of  all 
kinds      Shi.N  D  rUK  Jrxtluil.0.  i-»  r/-v      /-*  ■  i    ■    trn      r^  _  r^. 

GEO.  GILLIES,  Gananoque,  Ont. 


Idhjo  deal   ifJ   Groceries 

SHOULD    SUBSCRIBE      FOR 


.       ..  '"""'W////l'C" 

Wrpcr)  will 
Keep  you.  injormed 
on  all    i  important 
questions  a||ec  tintf  t\\e 
grocery  &  allied  trades. 
Its  rn&rket  Quotations 
are  full  $  reliable" 
which  alone 
are  worth  trje 
^Subscription^ price  . 

8  Send  for   Sample  copies 

UbSCri'priDn  $2     The  CaNADIA^RDCE^ 

-^<^THE  JB.MSLEAN  C°,(L'-°)  PUBLISHERS . 


TORONTO 


Toronto    sue,  ct 
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HARDWARE. 


CUXLERY--Qood  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers    want    quality.        Buy 

"  Jessops  "  Standard  make. 

A.   C.   LESLIE  &  CO., 

445  St.  Paul  St.,  18  Front  St.  West, 


MONTREAL. 


TORONTO. 


■Send  for    Catalogue  and  Price 
Jj'ust  to 


Mfrs.  of  Set,    Cav    and   Special 
'em.  Studs,  Finished  Nuts,  &c. 


BROWN  &  CO., 

Manufacturers   of 

Squaie  and  Hexagon 
HOI  PRESSED  HUTS. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


CAUTION. 


Joseph  Rodgers  k  Sons 


(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  M       <^v      GRANTED 


MARK. 


** 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  •  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


v\rctKT>«f 


Shepard's  "Lightning"  Ice  Cream  Freezer 


CURRENT    JVTARKET    QUOTATIONS 


METALS. 

Tin. 

bamb  and  Flag— 

56  and  28  lb  ingots,  per  lb     .23,    24 

Strip  "       ...  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.9.  Per  box 

I.C.,  usual  sizes $6  00  »6  25 

IX  "  7  25    7  50 

i.X.TL.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I  C.  usual  sizes       4  50    4  75 

IX  "  5  50    5  75 

I'XX  "  6  50    6  75 

I'.XXX.,     "  8  25    8  50 

D.C.,12ixl7         4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Hole. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

l.C,  special  sizes 5  00    5  25 

BV.  Grade,  l.C,  usual 

sizes 4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates— Terne. 
Dean  or  J.G.  Grade— 

I  C  20  X  28, 112  sheets   . .     8  25    8  50 

IX  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X  X.,  14x56,  50  sheet  bxs  1 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7J     74 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  82  05  2  10 
Kenned      "  ,','  •■    2  45    2  55 

HorseShoe  ..     2  50    2  55 

Ra«  A  ,  ,        2    50        2    DO 

Boon  "  '  ..  2  65  2  80 
Swedish  "  "  ..  4  00  4  25 
ileign  Shoe  Steel 2  50    2  75 

sasSSt::-:::::::::.:  2S  SS 


Boiler  Tubes. 

2-inch    104c 

-inch  15 

Boiler  Plate. 

iinch $2  45 

5-16  "     2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge   2|,  3 

22  to  24      " 2},  3 

26  "      3,    3J 

28  "      3i,  3J 

Canada  Plates. 

Blaina 4  bright  2  90    3  00 

Abercarne  3  00    3  10 

Iron  Pipe. 
Wrought  60  to  62J  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  624  per  cent. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5J 

26  gauge,  "       5J,  5A 

28      "  "        54,  5| 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5J 

26  gauge,  "  5J,  5* 

28      "  "  54, 5| 

Note — Cheaper  grades  about    \  cent 
per  lb  less. 

cHain. 

Proof  Coil,  3-16  inch,  per  lb 6      64 

i        "  "       51    54 

"  5-16  "  "       4}    5 

%       "  "       4|    4J 

7-16  "  "       4J    4t 

%       "  "       4       4j 

%       "  "       3J 

%.       "  "       3  1-5 

Trace,  per  doz.  pairs    $3  60    5  90 

German  coil,  per  100  ft    ....  1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

c"oz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.  "         0  14J  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  4  to  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  ail    0  25 
27  to  30      "      ..  0  23    0  29 

30and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05f  0  06 

Domestic    "      0  05J  0  054 

Zinc  Sheet. 

5  cwt  casks 0  06$  0  06} 

Part  casks 0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04J 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  24  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  74c' 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  15$  0  16 

Other  makes  "     0  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J   .. 

No.  1  Do "  0    5 

No.  2  Do "  0    44 

No.  3  Do "  0     4 

Prepared  Paints. 
.(In  \,  4  and  1  gallon  tins.) 

Pure,    per  gallon 81  05  $1  10 

2ud  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     .  .  0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14| 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.) "  "      2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      " 0  O84 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        150. 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  58    0  5* 

Boiled        "      0  61    0  62 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  08j    0  09 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  1* 

French  medal  0  11    0  1 

Cabinetmakers  0  17    0  1 

White 0  16    0 
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HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to45p.c.  Amer 
Rim  Fire  Cartridges,  Dom.50aud  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Aim/  r 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  .Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7M  p.c. 

Wads. 
Eler'8,  per  1,000 *0  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount50,50and  10 

Hollow  Steam's  per  doz...  13  00  20  00 

Adjustable  "         each  5  50  6  50 

Post  Hole, Vaughan's,  each.  1  35    1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  0  65  1  5y 

Pegging,                   "          ....  0  65  1  25 

Brad,                        "          ....  0  85  1  60 

"  handled                       ....  3  60  7  30 

Saddlers'.              "          ....  0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    8  00 

"    Sewing,  "  I 

Awl  and  Tool  Sets. 

Millar's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  Re- 
vised list. 

Bells—  Hand. 
Brass.  60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

(iougs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 

Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'   discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37 J,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,   list   45,    47$   per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail   and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     per  doz.  125  175 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pel  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis., 45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    J  T5 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls 15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per   doz.,  dis.  37$  per  cent. 

Henis,  No.  8        "       6  00 

"    No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc   )  to  50  and  5 
Plate       "         dis.50pc   )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross      ...     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'  Colored,   per 

gross  0  90  1  10 

White,  lump,  per  lb 0  01J  0  01? 

Red 0  05  0  06" 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Ftrmrr. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns 
Daisy,  dis.  60  to  60  and  5  p.c. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    160 

English,     " 2  00    4  00 

lira*  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $-2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,         "        2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 

Canadian,    dis.,  Amer.  list  60  per  cent. 

Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 

Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

HorseRasps,dis.45p.c  Amer  I  tr-ii„.0 

50  p,c.  Can.  I  tteuers 

Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay,  Manure,  etc,dis.40  p..,. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

btar.  Diamond 

Size           Per         Per  Per       Per 

United          50  ft      100  ft.  50  ft.   100  ft. 
inches. 

16  to  25            1.40           2.70  2.00 

26to40            1.50           2.90  2.25 

n  to  50                             3.30  500 

57  to  60                             3.60  5'.50 

61  to  70                             3.90  6.00 

71  to  80                              4.40  6.75 

81  to  85                            5.10  7.50 

86  to  90                            5.80  8.50 

91  to  95  9.50 

96  to  100  10.50 


Ordinary 
1st  break  .. 
2nd 
3rd 
4th 
5th 
6th 
7th 


Pilkington. 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break  

2nd 
3rd 
4th 
5th 
6th 
7th 


Glue  Pots. 


Tinned,    each 
Enamelled  " 


0  30 
0  55 


93  65 

3  90 

4  60 

4  95 

5  40 

5  90 

50 

4  30 

4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 

0  90 

1  20 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — iVaiV. 

Maydole's    net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 00    3  50 

Store  door    "     l  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per    ,' 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  ]  13    l  80 

Gate,  Clark's l  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    150    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pel 

cent. 

Planter  doz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..    100    3  00 

Chandelier,  per  doz    0  50    113 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 

dis.  35  to  37$  per  cent. 


HEADQTJAETEBS 


-FOR- 


SllOt  GrllllS,  fine  grades  such  as  Greener, 
Lefever  Richards,  &c. 


Breech  Loadin 

Clabrough,  Smit 
Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "   Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont. 
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HARDWAKt. 


Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list.  „    „    ,,  , , 
Copper,                          "        ..     0  40    0  45 
Enamelled  Can.  50  p.e 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 1  t>0    4  is 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis   50  Xi  c 
Bronze,  Berlin,  per  doz  . .     2  75    3  25 
Bronze   Gem,         "         ■  ■■.     6  00    9  00 
Lava  "         ....    8  7o  10  00 

Shutter,   porcelain,  F.  & 

Tj   screw,  per  gross $1  au    4  oo 

Ladles. 

Melting,  per  doz 1  H>    4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20    5  60 

Galvanized,  '  }  *>    i  ™ 

King,  wood,  2  "    2  90 

"        ir\a.w  4  00    4  50 

All  Rials*  "  1  20    1  30 

Lines. 

Fish,    per  gross 1  »»    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        SO 

aussell&Erwm,  per  doz    2  90     <  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33H  per  cent. 

Padiock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  ,,,  . 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  1  25    a  io 

Lignum  Vita,  3  85    5  00 

Caulking,  each 1  60    2  oo 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Cutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37J  to  40  per  cent. 

Home,  each ••■■• 

Mincing  Knives. 

American,  per  doz 42    2  ao 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and   upwards, 

per  kee  base,  price „•„        j 

Brads  &Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  ^ 

Dumond .'.:.' ::.'..' :..'.' .'.'.'.'.'  12  00 15  00 

Oil. 

Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.         "     0  20 

American  W.W.    " ■••.    0  25 

S.  R    Seal per  gal    0  63    0  b5 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,    with    Pump, 

per  doz    

Zfnc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    A  50 

Brass,  1  50    6  D° 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Uixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
per  doz 00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey'sVictor,  dis.  12$  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62$  per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set <jj 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,         "       ....  H       3} 

K&k6ii 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz   125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c. 

Rivet  Sets. 
Canadian,  dis.  30,  35  per c. 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..      8  12 

M,  5-16,  %  in 8$  12$ 

3-16in 1C  13 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13$      16 

Jute    "     .»        08       08$ 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ''is  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  8£    0  90 

N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paver. 
B.&A.,sand,  30  p.c 

Emery,  per  quire 55       90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2$    3  00 

riausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  V.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"       K.H.      "      72$        " 
"      F.  H.  Brass  75         "  " 

•'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent. 
B.  &W,  N.  P  .dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Ef  na,  dis.  75  «4  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 

Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 

Canadian,  dis.   37$  per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz  1  15  1  35 

tinned,      "  1  35  1  60 

Tin  Rim,  "  "  2  30  2  45 

"  black,        "  1  80  2  25 

Snaps. 

Harness,  German,  p.  gro.     1  65    5  50 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    \  gross  boxes 3  25 

•'         $  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    030 

Wrought  Spikes. 

Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  ...... 

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$     ii 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       °  50 

Arkansas  "      1  50 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.blued  ortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Taons  &  Nails,  dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 
cent,   to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  b2 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb    ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute        " ".'.'. 

Blue  ribbon   0  14 

"         Redcap o  12 

Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50$ 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 012    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 

Amer.,perdoz.  8,10  &  12  in.     3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  i.nneul- 
ed,  coppered,  coppeied  spring  and 
galvanized,  12$  p.c.  dis.  t.o.  b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  forfreights, 
1.0. b.  Louden  14c.  added. 

Tinned,  net  list :  brass  and  eopper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel   barb  fencing 

"Lock Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Stet  1,  plain  twist   ..     0  04$  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60&10p.c. 
Coe'sGen'ne,  dis.  30  to  32Jp.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  per  doz 125    200 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MAPK  FOR 


16  and  18  DeBresoles  St.,  Montreal. 


MANUFACTURERS   OF  THE 


REGISTERED 
TRADE  MARK  FOR 

®W?.R0fiEBS.^ 

KNIVES,FORKS,SPOON8. 


HOLLO*    WARE. 


Finest  Quality  Electro-Plated  Ware. 

7FACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey,  Manage 


AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 


it 


TRAVELLERS 

SHOULD   SEND   25C.    FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED    IN 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


SAW  YOUR 

J  ADVERTISEMENT  I 

J  IN  the 

HARDWARE.    1 

illli!lllll«llllllllffillllllll!lllllllllllffilllllH!lllllllli:illllllHllliWl 

When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  IT  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co,,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


PLATE 
GLASS, 

ALL  SIZES  IN  STOCK. 


MANUFACTURERS   OF 


STAINED  GLASS  FOB  EVERY  PURPOSE. 
McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 

Telephone    1112. 

TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a. 
Hardware    Traveller   recently    published   in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

"  TRAP  " 
"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.*and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  k  Rubber  Mfg.  Co. 

OF    TORONTO. 


rvi/^RK 


KINK  PROOF  HOSE 


GUTTA PERCHA'RUBBER.  m  f> 

of  TORONTO 

«YONGE 


IBM  3- 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require, 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  corning 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
§£52rd  Unparalled!  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF    TORONTO. 

43     Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring 


Galvanized, 

Tinned, 

Coppered. 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR 


Box  1964,  Montreal,  or 

27  Front  St.  E..  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails. 

Rivets 

Mattresses, 

Brooms,. 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  * 
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CAST 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


FINK 


CUTLERY 

SEE  OUR  NEW  PATTERNS. 

CARVERS' 


PEN 

POCKET 

TABLE 


ES. 


RICE  LEWIS  &  SON 


LIMITED. 


General  Hardware  Merchants. 


TORONTO 


Favorite  Stoves  and  Ranges 

Are  made  by  skilled  labor  from  the  best 
grades  of  materials. 

They  have  Special  Features, 

Stove  dealers  will  find  it  profitable  to  select 
lines  that  have  features  of  merit.  That  are 
not  duplicated  in  their  competitor's  stock. 

Do  you  want  Exclusive  Sale  ? 

We  will  be  pleased  to  arrange  same  in  your 
vicinity.  Drop  us  a  card  for  Catalogue  and 
Price  List. 

THE  GHOWN  &  GUNNiNGHAN  CO'Y 

LIMITED, 

Kzi^ra-STOisr,  oztstt. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


WESTERN   AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1    Front  St.  W  ,  Toronto. 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 
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OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 
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PLATE  AND  WINDOW  GLASS. 

Plate  glass  is  now  cheaper  than  it  ever  be- 
fore was  in  England.  Prices  took  a  drop  re- 
cently of  2>2>Yi  Per  cent.  Overproduction 
appears  to  have  been  the  cause,  as  some 
manufacturers  were  forced  to  close  down. 
Prices  here  rule  easy  as  a  consequence.  The 
break  in  the  local  combine  during  the  sum- 
mer brought  about  lower  prices  as  well,  so 
that  the  retail  trade  have  the  full  advantage 
•.of  the  give  in  England.  Here  the  list  is 
still  the  basis  of  prices,  with  25  to  ^2>lA  Per 
cent,  off,  according  to  specifications.  In 
sharp  spells  of  competition  orders  have  been 
taken  on  a  still  broader  margin  to  the  buyer. 
Those  importers  who  have  bought  stock 
have  not  been  careful  to  proportion  their 
orders  abroad  to  the  scope  of  this  season's 
business,  as  they  see  a  wide  range  en  the 
price  scale  that  is  apt  to  be  covered  before 
spring. 

The  deliveries  of  window  glass  this  fall 
have  been  very  backward  and  are  yet  awaited 
with  impatience.  The  delay  is  likely  to 
cause  loss  in  the  way  of  damage  to  stock  as 
well  as  loss  through  the  want  of  stock  for 
current  business,  for  the  glass  was  shipped 
in  the  roughest  weather  and  is  apt  to  be 
pretty  badly  broken  up  before  it  reaches 
importers'  hands.  The  reason  for  the  late- 
ness is  placed  to  the  credit  of  Belgian  glass- 
men's  readiness  to  preler  later  business  at 
higher  prices,  to  the  business  for  which 
future  delivery  is  contracted.  Nearly  every 
year  there  is  complaint  that  glass  which 
ought  to  be  forwaided    to  early  buyers  in 


this  country,  is  shipped  to  United  States 
importers,  who  offer  the  attraction  of  higher 
prices.  This  is  equivalent  to  cancelling  the 
orders  placed  in  the  summer.  The  rule  will 
not  work  both  ways  in  the  practice  of  the 
Belgian  shippers  :  they  never  consent  to  a 
customer  recalling  an  order  on  the  plea  that 
prices  are  lower  when  shipment  is  due.  The 
heavy  duty  placed  on  glass  by  the  United 
States  tariff  in  the  interests  of  the  native 
manufacturers  has  not  yet  sufficed  to  make 
that  country  independent  of  the  product  of 
outside  works. 


A  NICE  THING  IN  COPPER. 

The  copper  market  continues  dull  and  it 
is  hard  to  name  a  reliable  quotation,  for  the 
reason,  that  one  leading  Montreal  firm 
practically  controls  the  Canadian  market  at 
the  moment,  and  in  the  case  of  competition 
is  in  a  position  to  undersell  a  competitor. 
The  matter  is  worked  in  this  way  :  The 
firm  in  question  has  the  agency  for  handling 
the  copper  mined  at  a  leading  Canadian 
mine.  Under  a  special  order  in  council 
the  ore  so  produced  is  smelted  in  New 
Jersey  and  comes  back  to  Canada  as 
Canadian  ore  foreign — smelted  at  5  per 
cent,  ad  valorem  duty,  or  half  as  much  as 
foreign  copper  has  to  pay — viz.,  10  per  cent. 
It  is  easy  to  understand  therefore  that  the 
parties  handling  the  copper  having  this  ad- 
vantage are  on  the  ground  floor  against 
other  competitors.  In  addition  to  this  they 
at  present  hold  the  great  bulk,  if  not  all,  of 
the  copper  in  first  hands,  and  when  it  is  a 
question  of  cutting  to  secure  an  order  it  is 
done.  This  at  least  is  the  general  impres- 
sion with  the  trade,  and  for  that  reason  quo- 
tations on  copper  in  Montreal  are  hard  to 
fix.  At  the  present  time  it  is  claimed  that 
the  firm  referred  to  has  supplied  practically 
all  the  Canadian  demand  for  copper  during 
the  year,  which  should  be  close  unto  500 
tons. 


A  NASTY  MEAN  TRICK. 

Previously  in  connection  with  several  sub- 
jects, Hardware  has  referred  to  the  ques- 
tion of  trade  agreements,  and  had  occasion 
at  the  same  time  to  call  attention  to  the  case 
with  which  one  or  the  other  contracting  par- 
ties got  around  them.     The  most  recent  ease 
of  this  kind  has   arisen  in  connection  with 
black  sheets.     This   fall  all   the  big  Mon- 
treal importers   met    in    solemn    conclave 
and  decided  that  the  more  common  sizes, 
that   is   up  to   No.    20,    would  not  be  sold 
under  $2.60.      Things    went    as  merry    as 
the  proverbial  marriage  bell  until  the  first 
profitable  occasion  arose,  offering  an  induce- 
ment to  break  the  agreement.     This  was  in 
the  shape  of  a  requisition  from  one  of  the 
big  railway  corporations  that  makes  Mon- 
treal its   headquarters  for  quotations  on   a 
supply  of  block  sheets.     All    the   big  guns 
except  one,  it  is  understood,  stood  honorably 
by  the  agreement,  but  there  was  one  back- 
slider, and  of  course  the  railroad  company 
did  not  chide  him  for  it.     No  !  but  when  the 
facts  came  out  there  was  the  usual  row,  blue 
fire,  etc.     Each  of  the  big  firms  enquired 
about    that   order,    and    each    and   all   got 
the    reply    that    so     and    so    had    got    it. 
Then  there  was  some  quiet  hunting  around 
to     find     out     the     basis,     and     when     it 
came  out,   the  telephone  wires   leading  in- 
to the  offending  establishment  literally  hum- 
med with  the  messages  that  they  transmit- 
ted.    At  first,  denial  was  the  order,  and  then 
when  it  did  not  work,  the  innocence  dodge 
of  "not   knowing   how   it   happened"   was 
tried,  while  at   the  same  time   the   solemn 
promise  was  given  that  it  "would  not  occur 
again."      This  was  all  very  well,  but  it  did 
not  satisfy  all  of  the  gentlemen   who  had 
been  euchred  out  of  a  good  order,  and  it  is 
possible  that  something  further  of  an  inter- 
esting nature  may  occur.     At  any  rate  one 
leading  importer  is  said  to  have  openly  de- 
clared that   he  would   undersell   so-and-so, 
no  matter  what  it  cost,  after  the  mean  trick 
that  the  latter  had  played. 


HARDWARE. 


CANADA  PLATES. 

The  demand  for  Canada  plate  has  this 
season  been  unusually  large,  both  in  this 
market  and  in  that  of  the  United  States. 
The  manufacture  of  stove  pipe  is  the  indus- 
try which  gives  the  main  support  to  trade  in 
Canada  plate,  but  there  are  other  applica- 
tions of  this  material  which  afford  a  basis 
for  a  good  deal  of  business  in  it.  Trunk- 
makers  and  the  manufacturers  of  certain 
descriptions  of  packing  cases  call  for  a  con- 
siderable amount  of  stock  in  a  year.  The 
stove-pipe  trade  goes  hand-in-hand  with  the 
trade  in  stoves,  and  there  have  been  prepa- 
rations made  for  a  big  fall  business  in 
stoves.  This  has  given  more  than  wonted 
activity  to  the  demand  for  Canada  plate. 
Some  of  the  largest  sales  ever  made  on  this 
market  have  been  made  this  week.  A  lot 
of  1,000  boxes  was  taken  by  a  manufacturer 
who  will  turn  it  all  to  uses  other  than  stove- 
pipe making.  This  shows  a  developing 
market  for  this  class  of  plate. 

There  has  been  very  general  dissatisfac- 
tion this  fall  with  ^he  Blania  plate  received. 
Hitherto  this  has  been  in  strong  request 
here.  But  the  quality  of  the  stock  that  has 
come  in  during  the  present  season  is  far 
below  the  standard  of  that  received  in  for- 
mer years.  The  samples  have  in  the  ma- 
jority of  cases  determined  importers  to  can- 
cel orders,  and  among  those  who  accepted 
shipments  there  has  been  an  unusual  experi- 
ence of  returned  stock  from  dealers.  The 
stock  has  been  very  brittle,  and  almost  en- 
tirely lacking  in  bright  plates.  This  is  un- 
fortunate for  the  manufacturers,  as  it  has 
cost  them  an  exceptionally  good  season's 
trade.  Other  brands  have  had  a  strong  run, 
and  have  maintained  the  standard  of  quality 
which  has  always  been  credited  to  them. 

THE  TRADE  OUTLOOK. 

Slow  but  apparently  sure,  is  the  progress 
of  trade  towards  that  state  of  activity  which 
everybody  has  looked  forward  to  for  the  past 
two  months.  Traders  who  have  a  ledger 
full  of  accounts  due  them  cannot  but  be  im- 
patient, while  the  wheat  lies  stored  in  the 
granaries  of  the  farmers.  But  our  farmers 
are  waiting  for  the  price  to  go  up,  while  the 
tremendous  exports  from  the  United  States 
to  Europe  are  bringing  the  prices  down. 
The  receipts  abroad  are  very  considerably 
in  excess  of  present  requirements,  so  that 
the  English  and  Continental  markets  are 
accordingly  dull.  The  great  rush  of  deliv- 
eries was  made  upon  the  strength  of  rumors 
that  the  crops  of  Russia,  Germany  and 
France  would  be  very  short.  While  the 
shortage  may  be  no  less  than  estimated,  it 
is  certain  that  it  has  not  been  given  time  to 
tell  on  prices  the  way  it  was  expected  to 
tell  on  them.  The  German  crop  is  stated 
in  an  official  report  to  be  18  per  cent, 
below  the  average  of  the  past  few 
years.  The  estimated  deficit  in  France, 
based  on  government  statistics,  also  show  a 


big  deficit  in  the  yield.  Russia  has  up  to  the 
present  been  a  perplexing  factor  in  the  situa- 
tion, the  large  receipts  from  that  country 
helping  to  bear  the  European  market  and  to 
upset  calculations.  The  recent  interference 
of  the  Russian  government  to  prohibit  ex- 
ports of  corn,  oats  and  wheat  has  had  a  re- 
assuring effect,  and  restored  confidence  has 
been  reflected  in  Liverpool  quotations.  The 
returns  showing  shortage  in  the  German 
wheat  crop  are  followed  by  reports  that  rye 
flour  mixed  with  cornmeal  will  be  the  raw 
material  of  the  bread  used  in  the  army. 
While  this  shows  the  wheat  crop  to  be  short, 
it  also  betokens  a  falling  off  in  the  consump- 
tion of  wheat  flour.  High  prices  or  pros- 
pective high  prices  have  often  the  effect  of 
bringing  forward  a  substitute  that  will  affect 
the  market. 

Easy  prices  may  be  temporary,  and  the 
weight  of  opinion  is  on  that  side  of  the  ques- 
tion. The  United  States  crop,  like  our  own, 
has  been  very  large.  First,  that  fact,  next 
the  tempting  prospects  which  a  big  upward 
movement  in  prices  about  the  first  of  Sep- 
tember conjured  up,  and  lastly  the  repeated 
rumors  of  European  scarcity  led  to  a  sud- 
den exportation  movement  from  the  United 
States,  at  a  time  when  all  the  vigor  there  is 
in  the  European  crops  was  being  exerted. 
The  pressure  of  hard  times  was  forcing  the 
farmers  of  England,  France,  Germany,  Rus- 
sia and  the  other  wheat  growing  countries 
over  the  sea  to  market  their  grain.  At  this 
unseasonable  moment  the  United  States 
fairly  inundated  the  storehouses  of  Europe 
with  supplies,  sending  forward  more  than 
twice  the  quantity  of  wheat  it  had  shipped 
by  this  time  last  year.  This  could  not  fail 
to  have  a  depressing  effect  upon  prices  even 
in  a  year  of  greater  scarcity:  Buyers  have 
got  a  lot  of  wheat  at  easier  puces  as  a  con- 
sequence of  this  precipitate  movement. 

It  is  to  be  hoped  that  the  waiting  game 
being  played  by  the  majority  of  our  farmers 
will  be  the  best  one.  They  may  not  be  wait- 
ing so  much  on  account  of  reasonable  ex- 
pectations as  on  account  of  habit.  It  is 
their  usual  custom  to  be  backward  in  sell- 
ing, and  they  as  often  lose  as  gain  by  it.  At 
present  their  course  seems  to  have  the  sanc- 
tion of  common  sense.  Of  course,  there  is 
still  an  immense  amount  of  wheat  yet  to 
ship  from  the  United  States,  and  that  will 
affect  the  future  market  as  the  portion 
already  exported  has  affected  the  current 
market.  But  the  crop  grown  in  European 
countries  will  not  be  so  much  in  the  way, 
and  the  home  supply  being  reduced,  the 
home  demand  will  be  calculable  in  advances 
if  the  supply  be  not  generously  forced  from 
this  side  as  it  has  been  for  some  time.  The 
market  may  be  turned  to  the  advantage  of 
the  sellers  on  this  continent  if  they  hold  judi- 
ciously, in  the  same  way  as  it  was  turned  to 
the  advantage  of  buyers  in  Europe  because 
growers  did  not  hold  judiciously. 

Though  prices  are  almost  certain  to  be 
good,  even  in  the  dim  light  of  the  present 
situation,  there  is  no  doubt  that  if  they  were 


not,  there  ought  to  be  a  lot  of  money  moving 
this  fall  and  winter,  as  the  farmer  has  more 
bushels  to  sell  than  ever  he  had,  and  even 
with  low  prices  he  is  not  likely  to  get  less 
per  bushel  than  he  sold  for  last  year.  Better 
times  are  at  hand.  If  the  farmer  ever  were  well 
deserving  of  trust  he  ought  to  be  now.  Coun- 
try traders  ought  to  realize  this,  if  they  can 
afford  to  let  him  get  a  little  more  on  account, 
tor  there  are  ten  chances  to  one  that  if  he 
waits  to  buy  until  after  he  gets  his  fall 
money,  he  will  go  to  some  town  or  city  deal- 
er with  the  money  and  leave  his  old  friend 
the  country  merchant  just  so  much  the  less 
money.  The  sales  of  wheat  so  far  have 
mostly  been  made  under  pressure  to  realize. 
A  comparison  between  the  condition  of  the 
farmer  in  this  country,  and  that  of  the  farmer 
in  the  United  States  is  suggested  by  the  com- 
parison of  the  quantities  of  wheat  that  has 
moved  from  first  hands  already.  It  would 
seem  to  favor  the  conclusion  that  the  United 
States  agricultural  population  is  in  more 
straitened  circumstances  than  the  Canadian, 
otherwise  they  would  have  held  on  longer  to 
their  wheat.  Mortgages  are  numerous 
enough  here,  and  interest  as  well  as  rent  is 
heavy  enough,  but  it  seems  these  have  not 
forced  the  farmer  to  sell  to  any  large  extent 
while  prices  are  low. 


AN  EFFECT  OF  THE  BREAK  IN 
STOVES. 

A  prominent  firm  of  stove-makers  reports 
the  amount  of  office  work  to  be  very  greatly 
increased  since  the  break  in  the  combina- 
tion. This  is  a  consequence  of  the  break 
and  is  the  experience  of  all  manufacturers. 
The  last  as  well  as  the  first  word  about  quo- 
tations used  to  be  said  in  price  lists,  but 
since  the  break  concessions  have  been  the 
order  of  the  day  ;  hence  the  mails  have  been 
kept  busy  bringing  in  inquiries  all  with  a 
bearish  purpose.  Individuals  have  now  to 
be  dealt  with,  whereas  in  the  past  the  whole 
trade  could  be  reached  and  all  questions 
answered  with  a  catalogue.  This  shows  one 
of  the  advantages  of  combination,  whatever 
may  be  said  as  to  its  faults.  It  expedites 
business  and  saves  postage,  as  well  as 
makes  a  lighter  office  staff  do  as  much  busi- 
ness as  a  heavier  one  when  competition  is 
unchecked. 

COLLECTION   LAWS   AND  CREDIT. 

Our  collection  laws  are  imperfect.  Where 
they  are  most  needed  they  are  of  least  ser- 
vice. In  this  province  the  class  of  debtors 
most  refractory  from  the  collector's  stand- 
point have  really  been  made  so  by  the  law. 
Of  course  this  class  of  debtors,  in  the  very 
nature  of  their  character  and  their  circum- 
stances, would  be  hard  to  recover  a  debt 
from,  but  law,  in  undertaking  to  make  them 
responsible  has  really  made  them  more 
dangerous  to  the  trader.  If  there  were  no 
garnishee  law  for  the  trader  to  have  recourse 
to,  all  the  chances  would  be  against  this 
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class  of  customers  obtaining  credit.  They 
would  be  thrown  on  their  own  merits,  which 
means  that  they  would  not  be  accepted  as 
credit  customers.  The  easy  problem  of 
keeping  their  earnings  out  of  the  way  of 
garnishee  they  are  almost  forced  to  solve  by 
their  necessities.  Very  few  of  them  can 
afford  to  lie  out  of  their  wages  long  enough 
for  the  balance  in  the  hands  of  employers  to 
amount  to  the  minimum  garnishable  by  a 
creditor.  And  where  they  could  afford  to  do 
so,  they  are  usually  wily  enough  in  know- 
ledge of  the  law  and  dishcnest  enough  to  get 
the  money  out  of  harm's  way.  Thus  the 
trader  is  tempted  by  the  seeming  security  of 
the  law  to  trust  people  whom  he  would  not 
otherwise  trust.  The  law  fails  to  make  them 
eligible  debtors  in  the  majority  of  cases,  and 
the  trader  loses  what  is  owing  to  him.  An 
order  from  the  court  is  as  often  impotent  as 
not  with  this  class  of  people,  whose  move- 
ments cannot  be  watched  and  checked  by 
the  only  man  concerned  in  keeping  them 
in  sight. 

There  ought  to  be  some  means  of  making 
dead  beats  responsible  to  their  creditors. 
The  law  needs  amending  in  this  respect. 
When  imprisonment  was  a  penalty  for  in- 
debtedness, there  was  a  good  deal  of  hard- 
ship in  the  carrying  out  of  the  law,  that 
made  it  most  desirable  for  this  mode  of  pun- 
ishing debtors  to  be  abolished.  From  the 
standpoint  of  sympathy  with  the  unfortunate 
but  worthy  debtor,  it  is  well  off  our  statute 
books,  where  and  from  that  point  of  view  it 
must  belookeduponasadisgracetothe  times 
to  which  it  was  continued.  But  unless  the 
laws  to  which  a  man  may  have  recourse  for 
the  recovery  of  money  from  worthless  debtors 
can  be  made  more  effective  for  that  purpose, 
it  would  be  better  that  all  of  them  should 
follow  that  for  the  imprisonment  of  debtors 
and  be  blotted  out  from  among  our  enact- 
ments. If  they  were,  there  would  be  a  re- 
markable curtailment  of  credit,  and  business 
would  be  on  a  much  sounder  basis.  Credit 
would  have  a  basis  only  in  property,  and 
would  be  the  stronger  for  the  removal  from 
under  it  of  the  collecting  laws  that  have  been 
devised  for  getting  money  of  people  who 
have  no  stake  of  any  sort  in  the  community. 


WHAT  IS  TIN  PLATE  ? 

The  tariff  discussion  in  Ohio  has  brought 
out  some  remarkaDle  statements  as  to  what 
is  tin  plate  and  what  is  terne  plate. 

Governor  Campbell  had  an  analysis  made 
by  a  chemist  in  Columbus  of  certain  tin  plate 
produced  in  Oh>o.  The  chemist  reported 
that  it  was  composed  of  a  certain  percentage 
of  tin,  a  certain  percentage  of  lead  and  a 
large  percentage  of  iron.  Instantly  there 
was  a  cry  all  over  the  state.  This  is  not  tin 
plate  because  it  contains  iron  instead  of  steel, 
and  tin  plate  is  steel  sheets  coated.  When  it 
was  brought  to  the  attention  of  these  sapient 
tin  plate  experts  that  an  analysis  of  steel,even, 
would  show  a  very  large  per  cent  of  iron,  our 


Columbus  chemist  was  again  appealed  to, 
and  replied  that  he  could  not  state  whether 
the  sheets  used  in  the  manufacture  of  the 
tin  plates  sent  him  were  steel  or  iron,  as  he 
could  not  determine  the  amount  of  carbon, 
which  would  have  shown  whether  it  was 
steel  or  iron,  which  rather  indicated  that  our 
Columbus  friend  was  a  back  number,  as  no 
chemist  in  the  United  States,  to-day,  would 
pretend  to  tell  whether  a  piece  of  metal 
handed  him  was  steel  or  iron  by  ascertain- 
ing the  amount  of  carbon  in  it,  as  every  one 
actually  acquainted  with  steel  knows  that 
there  are  a  great  many  steels  which  contain 
less  carbon  than  a  great  many  wrought 
irons,  and  vice  versa,  there  are  wrought  irons 
that  contain  more  carbon  than  certain  steels. 
But  what  are  tin  and  terne  plates  and 
what  is  steel  ?  As  the  question  grows  out  of 
the  provisions  of  the  tariff,  it  would  seem  to 
be  the  most  natural  thing  to  turn  to  the  tariff 
law  to  see  if  the  tariff  itself  does  not  decide 
this.  It  does  do  it  very  effectually.  Para- 
graph 145  °f  'he  McKinley  tariff  act  states  in 
unmistakable  terms  what  tin  and  terne  plate 
are.     It  reads  : 

Sheets  or  plates  of  iron  or  steel,  or  taggers' 
iron  or  steel,  coated  with  tin  or  lead,  or  with 
a  mixture  of  which  these  metals  or  either  of 
them  is  a  component  part,  by  the  dipping  or 
any  other  process,  and  commercially  known 
as  tin  plates,  terne  plates  and  taggers'  tin, 
one  cent  per  pound  until  July  first  eighteen 
and    ninety-one. 

It  thus  appears  that  even  an  iron  sheet 
coated  with  tin  or  lead,  or  with  a  mixture  of 
which  these  metals  or  either  of  them  is  a 
component  part,  is  a  tin  plate  or  a  terne 
plate.  The  presence  of  lead  determines 
whether  it  is  tin  or  terne  ;  in  fact,  the  claim 
that  tin  plate  is  steel  plate  coated  with  tin 
is  absurd.  The  best  tin  plates  made  in  the 
world  to-day,  tin  plates  commanding  the 
highest  price,  are  made  from  iron,  and  for 
many  years  they  were  made  from  nothing 
but  iron.  Tin  plates,  then,  are  sheets  or 
plates  of  iron  or  steel  coated  with  tin,  and 
terne  plates  are  sheets  or  plates  of  iron  or 
steel  coated  with  a  mixture  of  tin  and  lead. 

But  what  is  steel  ?  This  is  a  question  that 
has  been  asked  a  great  many  times  and  in  a 
great  many  ways.  The  American  Institute 
of  Mining  Engineers  discussed  it,  the  ques- 
tion sometimes  taking  the  form,  "  What  is 
steel  !  "  and  at  other  times,  "Steel  is  what  ?" 
The  matter  has  been  brought  before  the 
United  States  courts  for  discussion  in  con- 
nection with  the  tariff  law,  but  when  the  law 
of  1883  was  passed  it  contained  a  definition 
as  to  what  steel  was  in  the  view  of  the  tariff 
law.  This  provision  is  repeated  in  the 
McKinley  act,  and  reads  : 

All  metal  produued  from  iron  or  its  ores, 
which  is  cast  and  malleable,  of  whatever  de- 
scription or  form,  without  regard  to  the  per- 
centage of  carbon  contained  therein,  whether 
produced  by  concentration  or  converted  cast, 
or  made  from  iron  or  its  ores,  by  the  cruci- 
ble, Bessemer,  Clapp-Griffiths,  pneumatic, 
Thomas-Gilchrist,  basic,  Siemens-Martin,  or 
open-hearth  process,  or  by  the  equivalent  of 


either,  or  by  a  combination  of  two  or  more  of 
the  processes,  or  their  equivalents,  or  by  any 
fusion  or  other  process  which  produces  from 
iron  or  its  ores  a  metal  either  granular  or 
fibrous  in  structure,  which  is  cast  and  malle- 
able, excepting  what  is  known  as  malleable 
iron  castings,  shall  be  classed  and  denom- 
inated as  steel. 

It  thus  appears  that  in  the  view  of  the 
McKinley  act  it  makes  no  difference  what 
the  percentage  of  carbon  contained  in  a 
metal  may  be,  that  does  not  determine 
whether  it  is  steel  or  iron,  but,  broadly 
speaking,  steel  is  a  metal  made  from  iron  or 
its  ores  by  a  fusion  process,  and  which  is 
cast  and  malleable.  This  excludes  pig  iron, 
which  is  cast  but  not  malleable,  and  excludes 
wrought  iron  which  is  malleable  but  not 
cast,  so  that  our  Columbus  chemist,  even  if 
he  could  have  analyzed  the  amount  of  car- 
bon in  the  plate  sent  him,  could  not,  in  view 
of  the  McKinley  tariff  act,  which  was  the 
thing  under  discussion,  have  determined 
whether  the  metal  was  steel  or  iron. — Ameri- 
can Manufacturer. 


ROADS,    GOOD   HOUSES   AND 
WHEELS. 

Hardwaremen  are  interested  in  good 
roads.  The  better  the  road,  the  better  the 
grade  of  houses  on  them.  You  don't  often 
reach  that  piece  of  architectural  beauty  over 
a  poor  or  impassable  road,  and  if  a  road  is 
put  in  excellent  shape  and  kept  so,  somehow 
the  hovel  disappears.  Good  roads  and  good 
houses  go  hand-in-hand. 

An  aspirant  to  the  Legislature  in  Penn- 
sylvania advocated  good  roads  to  the  far- 
mers in  his  neighborhood,  and  they  defeated 
his  nomination.  He  now  consoles  himself 
with  the  reflection  that  he  made  a  narrow 
escape  when  some  one  else  was  selected  to 
represent  so  penny-wise  a  community. 

Talking  of  roads  naturally  brings  up  the 
bicycle  question.  Bicycle  men  predict  that 
next  year  will  be  a  great  one  in  their  line. 
Pneumatic  and  cushion  tires  will  be  all  the 
go.  A  new  pneumatic,  it  is  whispered,  will 
be  brought  out  by  the  Pope  people  on  differ- 
ent lines  from  anything  now  before  the  pub- 
lic. There  are  many  English  machines  be- 
ing put  upon  the  market,  but  somehow  the 
British  manufacturer  does  not  "catch  on" 
upon  this  side  of  the  ocean.  The  placing 
of  sewing  machines,  typewriters,  bicycles, 
and  a  few  other  articles  on  the  American 
market  has  been  done  in  a  peculiar  manner, 
which  is  not  readily  understood.  It  seems 
to  have  been  the  only  way.  The  underlying 
principle  is  to  find  men  with  some  means,  a 
great  deal  of  energy,  and  high  courage. 
There  seems  to  be  in  such  an  organization- 
manufacturer,  salesmen,  agents,  etc. — a  per- 
vading spirit  which  fairly  makes  things  hum. 
Everyone  talks  good  roads,  clubs  are  organ- 
ized, gossip  is  circulated,  the  last  safely  criti- 
cised, and  so  on.  Young  men  are  responsive 
to  everything  having  in  it  an  element  of 
sport,  and  like  to  get  into  a  swim  in  which 
there  is  so  much  interest.— N.  Y.  Hardware. 
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NEW    GOODS. 

NEW  SYSTEM  OF  GALVANIZING 
CORRUGATED  SHEETS. 

(From  Our  London  Correspondent.) 
A  few  weeks  ago  mention  was  made  in 
these  pages  to  a  new  system  of  galvanizing 
sheet  iron,  perfected  by  Messrs.  Davies 
Brothers  &  Co.  (Ltd.),  of  Crown  Works, 
Wolverhampton,  England.  I  am  now  able, 
through  the  courtesy  of  the  firm,  to  send  you 
an  illustration  of  this  process,  together  with 
a  few  explanatory  remarks.  This  patent 
deserves  attention  because  it  effects  three 
things  :  i.  Less  cost  of  production  ;  2.  In- 
creases the  quality  of  the  material ;  and,  3. 
Facilitates  production.  Briefly  explained 
the  new  process  is  as  follows  :  The  block 
sheets  when  they  leave  the  rolling  mills  are 
very  hard  and  are  placed,  for  the  purpose  of 
softening  them,  in  annealing  boxes,  each  of 


a  bright  and  well-spangled  sheet  of  the  high- 
est standard  quality.  Only  one  boy  is  want- 
ed to  feed  the  machine,  the  sheets  following 
each  other  at  intervals  of  three  inches.  There 
are  no  rolls  and  wheels  revolving  in  the 
molten  metal,  and  two  of  these  automatic 
machines  will  produce  the  same  quantity  of 
sheets  as  three  ordinary  old-fashioned  roller 
baths.  Practically  speaking,  the  new  process 
has  every  advantage  which  mechanical  skill 
can  bestow.  It  is  only  another  instance  of 
the  superiority  of  machinery  over  hand  labor 
in  many  branches  of  industry. 


THE   MAGIC   OSCILLATING  CURRY 
COMB. 

This  is  a  new  departure  in  the  way  of  a 
curry  comb,  being  arranged  to  be  held  by 
thumb  and  little  finger  (which  is  the  natural 
way  any  curry  comb  is  held.)  The  handle 
is  rendered  unnecessary  by  the  comb  being 


rock  or  oscillate  upon  the  rivet,  thus  passing 
over  the  uneven  places  without  pain  or  inju- 
ry to  the  horse. 

The  blades  are  spring  steel,  japanned 
brown,  and  the  malleable  casting  forming 
the  back  is  japanned  black,  making  a  nice 
combination  and  attractive  finish.  They  are 
made  by  The  Chieftain  Company,  Canton, 
Ohio. 


JOINTS  FOR  CAST-IRON  PIPES. 

The  ordinary  method  in  this  country  for 
putting  cast-iron  water  or  waste  pipes 
together  is  by  a  lead-calked  joint.  This 
answers  very  well  when  the  pipes  lie  quiet 
by  in  the  ground.  But  pipes  do  not  lie 
quietly  in  all  cases.  And  in  houses  where 
hot  and  cold  water  is  alternately  passing 
through  the  pipes,  expansion  and  contrac- 
tion come  into  play,  and  the  result  to  the 
joints  is  anything  but  satisfactory.  If  a 
steam  drip  enters  one  of  these  pipes,  the  lead 


which  contains  upwards  of  15  tons.  Two  of 
these  boxes  when  filled  are  placed  in  a  fur- 
nace specially  constructed,  and  subjected  to 
a  great  heat  for  24  hours.  The  boxes  are 
then  withdrawn  and  left  to  cool.  The  soft- 
ened sheets  are  raken  from  the  boxes  and 
are  ready  for  "  pickling."  This  latter  pro- 
cess consists  of  the  material  being  placed  in 
large  stone  vats  which  contaia  a  strong 
solution  of  acid.  The  sheets  are  then  passed 
into  large  iron  tanks  having  a  stream  of 
clear  water  constantly  running  through  them. 
After  being  well  washed  the  sheets  are  ready 
for  galvanizing  and  are  passed  into  and 
through  very  powerlul  "  chilled "  rolls, 
kept  wet  by  a  stream  of  water.  This 
rolling  is  an  important  point  of  the 
new  patent,  as  it  not  only  crushes 
but  washes  away  any  impurity  and  re- 
creates the  beautifully  smooth  surface 
which  the  "  pickling  "  had  destroyed.  By  an 
automatic  process  the  sheets  are  conveyed 
immediately  into,  through  and  out  of  the 
bath  containing  the  molten  spelter  without 
being  handled  at  all.  It  will  be  seen  and 
understood  by  experts  that  a  great  advantage 
of  the  system  is  that  every  sheet  is  passed 
through  and  withdrawn  from  the  molten 
metal  at  exactly  the  samerateof  speed.  This 
speed  is  regulated  so  that  the  thickness  of 
the  coating  of  spelter  on  each  sheet  is  quite 
uniform  throughout.     This  system  produces 


a  self  cleaner  and  not  requiring  the  "  knock- 
ing" of  common  combs.)  The  blades  are 
circular  and  made  of  tempered  spring  steel, 
thereby  insuring  strength  and  avoiding  the 
breakage  and  bending  of  teeth  so  common  in 


the  ordinary  comb.  It  also  makes  it  pliable 
in  addition  to  the  oscillating  motion  of  the 
blades. 

The  circular  blades  are  pivoted  to  the  back 
by  means  of  a  rivet,  on  which  they  are 
strung  ;  and  notches  in  the  back  hold  the 
blades  or  circles  in  place,  yet  permit  them  to 


ring  forming  the  packing  of  the  joint  will 
work  out  upon  the  pipe  within  a  few  months. 

Pipes  under  ground  are  liable  to  distur- 
bance from  a  variety  of  causes.  Leakage 
usually  results  from  any  movement  of  the 
pipe.  With  water  pipes  these  leakages  are 
annoying  and  costly.  If  a  cast-iron  pipe 
happens  to  be  carrying  gas  instead  of  water, 
the  leakage  becomes  at  once  costly  and 
dangerous. 

The  lead-calked  joint  is  costly,  and  at  the 
same  time  difficult  to  make  well  in  confined 
locations.  In  plumbing  work  it  is  no  un- 
common thing  to  find  a  joint  leaking  under 
a  test,  and  so  situated  as  to  make  proper 
calking  almost  impossible.  Unless  the  pipes 
are  very  heavy  and  the  castings  perfect,  there 
is  danger  that  the  hubs  will  be  split  in  mak- 
ing the  joint.  It  is  a  well-known  fact  that 
a  joint  calked  with  a  heavy  hammer,  no 
matter  how  lightly  used,  is  very  liable  to 
split  the  hub. 

What  is  wanted  is  some  method  by  which 
iron  pipes  may  be  securely  joined  so  as  to 
resist  both  air  and  water  pressure,  and  at 
the  same  time  resist  all  action  of  steam  or 
hot  water.  It  should  be  easily  made  and,  if 
possible,  as  cheap  as  lead,  taking  into  con- 
sideration the  time  and  labor  required  for 
making  the  lead  joint.  It  ought  to  be 
capable  of  being  applied  in  confined  situa- 
tions. In  this  respect  it  muft  be  superior  to 
lead. 

The  man  who  will  accomplish  this  task 
will  produce  one  of  the  most  valuable  and 
money-making  inventions  of  this  century  of 
great  inventions. — W.  E.  Partridge  in  Me- 
chanical News. 
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HOW  TO  CONDUCT 
AN  IRONMONGERY  BUSINESS. 

Nearly  everything  that  is  done  in  a  shop  is 
intended  to  lead  up  to  one  grand  result — 
viz.,  the  sale  of  goods.  The  buying,  the 
stockkeeping,  the  window-dressing,  and  all 
other  work  simply  are  means  to  this  end. 
And  the  importance  of  this  is  fully  recog- 
nised by  every  shopkeeper.  He  is  anxious 
to  be  a  good  salesman  himself,  and  he  is 
careful  to  have  none  about  him  as  assistants 
unless  they,  too,  are  good  salesmen.  Now, 
I  have  met  many  men  who  aspired  to  be 
salesmen,  and  they  cared  so  much  for  this 
accomplishment  that  thev  cared  for  nothing 
else.  They  seemed  to  think  that  if  a  man 
could  '.alk  glibly  to  a  customer  and  effect  a 
sale  by  virtue  of  this  fluency,  that  stockkeep- 
ing, execution  of  orders,  bookkeeping,  man- 
agement, and  the  ordinary  work  of  the  shop 
were  no  consequence — that  all  these  things 
were  quite  subordinate,  and  might  be  left  to 
take  care  of  themselves,  provided  the  more 
showy  work  of  the  salesman  were  properly 
attended  to.  There  never  was  a  greater  mis- 
take. Such  a  view  overlooks  entirely  the 
fact  that  good  buying  is  good  salesmanship, 
that  good  stockkeeping  is  good  salesmanship, 
that  good  counter-clearing  even  is  good 
salesmanship,  because  all  these  qualities  are 
material  helps  to  the  salesman  when  he  is 
actually  engaged  with  a  customer.  It  is  alto- 
gether too  limited  a  view  to  imagine  that  a 
man  is  selling  goods  only  when  his  customer 
is  with  him  in  the  shop.  True,  this  is  the 
time  when  the  most  important  finishing 
touch  is  put  on  ;  but  during  the  whole  of  the 
time  he  is  working  in  the  shop  he  is  prac- 
tically selling  goods — that  is,  he  is  doing 
certain  necessary  preparatory  work,  which, 
if  neglected,  will  cause  him  much  difficulty 
when  a  customer  comes.  Therefore,  in  this 
paper  on  salesmanship  I  shall  take  the  larger 
view,  and  the  scope  of  my  inquiry,  being 
thus  widened,  will  perhaps  cause  me  to  say 


comparatively  little  with  regard  to  the  treat- 
ment of  a  customer  at  the  time  of  his  mak- 
ing a  purchase.  And,  indeed,  it  must  be  so 
in  any  case,  because  a  score  of  volumes 
would  not  suffice  to  deal  with  such  a  large, 
varied,  and  intricate  subject.  I  shall,  there- 
fore, confine  my  remarks  respecting  the 
salesman's  treatment  of  his  customer  to  a 
few  cautions,  which  my  own  early  failures 
and  the  failures  of  others  make  me  think  are 
desirable. 

Nothing  that  I  shall  say  will  be  of  any 
use  to  a  "  Cheap  Jack,"  or  to  a  shopkeeper 
who  does  business  on  similar  lines — I  mean, 
those  who  rarely  see  a  customer  a  second 
time.  I  know  nothing  cf  such  a  kind  of 
business,  and  do  not  want  to.  But  I  take  it 
that  most  ironmongers  are  not  of  this  class ; 
that  they  have,  or  wish  to  have,  regular  cus- 
tomers who  make  it  a  practice  to  deal 
chiefly  at  one  shop  for  their  requirements. 
I  conceive  these  to  be  the  best  kind  of 
customers  a  tradesman  can  have.  If  I  am 
right,  it  follows  that  it  will  be  useful  to  con- 
sider in  what  way  such  customers  may  first 
be  made  and  afterwards  retained.  What- 
ever may  be  the  cause  of  a  customer  enter- 
ing one's  shop  for  the  first  time — it  may 
be  due  to  accident,  advertisement,  or  a  va- 
riety of  causes — it  is  certain  that  he  will  not 
continue  to  deal  there  unless  he  has  ac- 
quired confidence  in  the  tradesman  and  his 
assistants.  If  the  first  transaction  has  in 
any  way  made  him  feel  doubtful  in  this  re- 
spect, he  will  be  sure  to  try  elsewhere  for 
his  next  purchase.  None  of  us  have  any- 
thing to  do  with  persons  in  whom  we  feel 
no  confidence— that  is,  if  it  is  possible  to 
avoid  them  at  all.  Now,  this  confidence 
rests  on  a  dual  basis.  Before  we  can  feel 
confidence  in  a  person  (I  am  speaking  now 
in  a  business  sense  only)  we  have  to  feel 
assured  of  his  integrity  and  h>s  ability.  We 
can  have  no  confidence  in  a  man  whose 
honesty  of  purpose  we  do  not  trust  even  tf 
we  think  him    to    have    a   thorough  know- 


ledge of  his  business.  Neither  can  we 
have  much  confidence  in  one  who,  while 
perfectly  straightforward,  is  not  master 
of  his  business.  In  the  one  case  we 
distrust  the  integrity,  in  the  other  the  ability. 
Confidence,  therefore,  in  any  person  rests 
upon  a  belief  that  he  possesses  these  two 
qualities.  Now,  a  customer  whose  acquain- 
tance with  a  salesman  is  of  very  brief  exist- 
ence, has  not  much  ground  to  enable  him  to 
decide  whether  the  latter  is  an  able  and 
straightforward  person  or  not.  Therefore  he 
will  narrowly  watch  every  little  indication 
which  he  thinks  likely  to  afford  him  evidence 
on  these  points.  Here  it  is  that  so  many 
salesmen  fail.  Generally,  they  are  able  and 
straightforward  in  their  conduct,  but  a  little 
carelessness  with  regard  to  trifling  details 
sometimes  leads  a  customer  to  receive  a 
false  impression.  Hence  it  is  that  a  sale  is 
lost  when  no  apparent  reason  can  be  as 
signed,  and  when  it  is  felt  that  the  excuse 
tendered  by  the  customer  is  altogether  in- 
sufficient. I  will  therefore,  endeavour  t<> 
make  a  few  suggestions  with  regard  to  the 
methods  to  be  employed  in  handling  a  custo- 
mer. I  am  able  to  class  my  remarks  under 
the  two  heads  alluded  to  above,  and  wil. 
take  first  "  ability,"  because  it  seems  to  me 
that  the  public  are  first  drawn  to  a  salesman 
when  they  feel  that  he  is  able  to  serve  them 
well.  Making  customers  depends  upon  that 
quality  ;  retaining  them  depends  upon  the 
other — viz.,  integrity. 

Before  a  salesman  can  attempt  to  sell  an 
article  it  is  imperative  that  he  should  under- 
stand it.  When  this  is  not  the  case  he  has 
rather  a  bad  time  of  it  with  his  customer. 
The  latter  probably  asks  some  question 
which  the  salesman  cannot  answer :  the 
salesman  makes  the  best  reply  he  can,  either 
by  guessing  at  what  he  thinks  is  likely  to 
serve  his  purpose  or  by  evading  the  point 
altogether.  And  the  customer  will  invari- 
ably see  through  this  attempt,  and  will  form 
his   own  conclusions  as   to   the  salesman's 
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ability.  I  would  counsel  every  salesman  to 
make  a  systematic  study  of  the  goods  in  his 
department,  so  that  he  may  be  armed  with 
information  at  every  point,  and  so  present 
an  invulnerable  armour  of  knowledge  to  the 
questions  customers  are  likely  to  ask.  What- 
ever goods  there  may  be  in  stock  which  are 
imperfectly  understood  by  him  he  should 
make  it  his  business  to  enquire  respecting 
them.  Generally  speaking,  there  is  someone 
in  a  shop  who  can  furnish  the  desired  infor- 
mation, and,  if  properly  asked,  will  do  so.  I 
know  there  are  a  tew  who  will  not — who  feel 
with  regard  to  their  knowledge  as  they 
might  with  their  property;  that  it  is  theirs 
absolutely,  and  that  they  will  not  part  with 
it.  I  am  persuaded,  however,  that  these 
men  are  the  exception.  If  a  senior  assist- 
ant or  manager  will  not  instruct  a  junior  it 
is  nearly  certain  that  his  employer  will,  be- 
cause it  is  his  interest  as  well  as  his  pleasure 
to  do  so.  No  employer  can  be  well  served 
unless  his  assistants  are  well  up  to  their  du- 
ties, and  junior  assistants  may  take  comfort 
from  this  fact,  and  ask  for  instruction  and 
information.  But  in  doing  so  care  must  be 
taken  to  ask  at  a  suitable  time  and  in  proper 
manner.  If  these  conditions  are  observed  it 
is  nearly  certain  that  the  information  will  be 
willingly  afforded. 

Another  useful  means  of  gaining  know- 
ledge respecting  goods  is  by  a  systematic 
and  careful  perusal  of  the  catalogues  issued 
by  manufacturers.  A  book  should  be  taken 
and  read  from  cover  to  cover,  and  notes 
made  of  anything  that  is  not  clearly  under- 
stood. If  there  is  no  one  in  the  shop  who 
can  enlighten  the  inquirer  on  the  points  he 
is  doubtful  about,  he  should  wait  until  a  tra- 
veller comes  from  that  particular  house,  and 
then  ascertain  from  him.  Reading  should 
be  done  after  business  hours  at  home.  It  is 
not  to  be  expected  that  an  employer  will 
give  time  for  the  purpose,  because  generally 
every  day  brings  its  own  work,  which  must 
be  attended  to,  and  therefore  there  is  no  op- 
portunity ;  moreover,  if  he  did,  there  are 
those  who  would  only  use  this  as  an  oppor- 
tunity for  skulking  some  other  less  agreeable 
work.  To  stand  and  idly  turn  over  the  pages 
of  a  catalogue  would  suit  some  I  have  known 
all  through  the  day  and  every  day  of  the 
week.  Therefore,  as  this  privilege  may  be 
abused,  the  industrious  must  labor  under  the 
same  disability  as  the  slothful,  and  should 
use  private  time  for  this  purpose  ;  and,  pro- 
perly speaking,  it  should  be  so,  because  it  is 
chiefly  for  the  salesman's  own  benefit  that 
this  course  is  recommended.  Some  time 
ago  I  advised  a  lad  to  take  this  course,  and 
he  received  the  proposal  gratefully  until  I 
said  he  could  take  the  books  home 
in  the  evening.  He  said  he  should  not 
do  that.  He  quite  seemed  to  think 
that  he  was  learning  his  trade  for  his 
employers's  benefit,  not  for  his  own  ;  yet  he 
was  a  tolerably  intelligent  lad.  If  that  idea 
becomes  rooted  in  his  mind  he  will  probably 
become  ope  of    those    assistants    who.  not 


being  worth  more  than  30s.  a  week,  can- 
not get  more,  and  who,  in  consequence,  feel 
themselves  very  poorly  paid  and  badly  served 
generally. 

The  foundation  of  good  salesmanship  is  a 
thorough  and  accurate  knowledge  of  one's 
trade.  It  is  as  useless  to  expect  to  become 
a  good  salesman  without  first  carefully  study- 
ing the  business  as  it  would  be  for  a  builder 
to  think  of  building  a  house  without  first 
laying  a  sufficiently  good  foundation  to  carry 
it-  The  public  will  judge  a  salesman's 
knowledge  of  his  trade  by  such  indications  of 
it  as  he  may  afford  them.  "  Straws  show 
which  way  the  wind  blows,"  and  little  actions 
show  character.  I  remember  a  plumber  once 
saying  to  me,  "  That  was  a  first-class  brick- 
layer who  set  that  range.  "  "  Was  he  "  I  an- 
swered. "  What  makes  you  think  so  ? "  "  Oh 
I  could  tell,"  said  he,  "by  the  way  he 
went  about  his  work.  I  don't  know  any- 
thing about  range-setting  myself,  it  is  true  ; 
but  I  saw  that,  when  he  put  a  brick  in  its 
place,  that  where  he  put  it  was  its  place,  and 
that  it  was  intended  to  stop  there  :  there  was 
none  of  that  hesitation  with  him  that  you 
see  with  some  men,  dreading  to  fix  the  work 
properly  for  fear  it  would  have  to  be  altered 
again-"  So  the  public  judge  a  salesman  ; 
therefore  attention  is  necessary  to  minute 
and  apparently  trival  details. 

The  salesman  should  be  careful  in  his 
dress  and  peisonal  appearance.  What  lady 
is  likely  to  be  favorably  impressed  by  a  man 
whose  beard  is  ot  two  or  three  days'  growth, 
whose  finger-nails  are  very  dirty,  and  whose 
linen  is  badly  soiled  ?  I  have  frequently 
seen  the  shop  assistants  wearing  a  coat  lit- 
erally "piebald"  with  greese  spots,  torn  in 
several  places,  and  short  of  buttons.  Who 
would  regard  the  opinion  of  a  man  thus  at- 
tired with  respect  to  the  excellence  of  the 
design  of  a  grate  or  a  chandelier?  I  know 
it  will  be  said,  "Oh,  yes;  but  see  what  a 
dirty  trade  ours  is!"  I  know  it  is;  but  there 
is  a  great  difference  between  "clean  dirt" — 
i.e.,  such  as  may  easily  be  gathered  during 
the  day — and  the  slovenliness  I  ha\e  been 
describing.  The  other  extreme  is  equally 
prejudicial  to  a  salesman's  influence — I 
mean  foppishness.  Of  the  two  I  think  this 
fault  is  the  worst  The  former  may  be,  to 
some  extent,  more  of  a  misfortune  than  a 
fault;  the  latter  shows  weakness  of  mind. 
Polonius,  when  advising  Hamlet  to  be  care- 
ful in  his  dress,  assigns  the  reason  for  it — 
"For  the  apparel  oft  proclaims  the  man." 
This  truth  should  be  recognized  and  acted 
upon.  It  is  a  sound  rule  that  for  a  man  to 
be  dressed  in  perfectly  good  taste  his  attire 
should  be  suitable  for  the  occasion  on  which 
it  is  worn.  Hence  a  gentleman  dresses  him- 
self in  a  different  costume  for  a  shooting- 
party  than  he  does  for  a  bail.  It  follows 
that  a  salesman  should  dress  himself  for  the 
shop  in  the  style  which  is  customary  among 
business  men.  It  is  only  when  he  does  this 
that  he  is  dressed  in  good  taste.  Any  of- 
fence against  this  rule  is  certain  to  be  ob- 
served, and  to  tell  against  the  salesman's  in- 
fluence over  his  customer. — A  Manager  in 
The  Ironmonger. 


WELL  WORDED   APPROVAL. 

Otterville,  Oct.  20,  1 89 1. 
The  J.  B.  McLean,  Publishing  Co. 

Dear  Sirs, — Please  find  enclosed  pay- 
ment in  full  tor  CANADIAN  GROCER  and  for 
Hardware  for  one  year  from  Feb.  1st  1891 
to  Feb.  1st,  1892.  I  am  well  pleased  with 
both  papers,  and  I  consider  them  the  best 
published  in  your  city.  I  find  your  market 
quotations  very  reliable,  your  weekly  review 
of  the  same  is  very  instructive,  and  the  poin- 
ters you  give  on  trade,  store  management, 
human  nature,  etc.,  are  indeed  useful  for 
merchants  that  are  young  in  the  business, 
and  the  old  traders  can  glean  some  know- 
ledge as  well.  Hoping  there  is  a  bright 
future  in  store  for  you. 

Yours  truly, 

Chas.  Burkholder. 

P.S.— What  will  you  furnish  The  Grocer, 
Hardware,  and  Dry  Goods  Review  at 
for  one  year  ?  Please  send  me  a  specimen 
copy  of  The  Dry  Goods  Review,  and 
oblige. 

AMERICA  AND  BRITISH  IRON  ORE. 

That  it  is  an  ill  wind  which  blows  nobody 
any  good  is  fully  shown  in  the  present  ex- 
perience of  raisers  of  hematite  ore  in  the 
North-west  of  England.  Recently  several 
cargoes  of  hematite  iron  ore  have  been  sold 
to  American  smelters,  and,  while  a  large 
tonnage  has  already  been  delivered,  several 
large  parcels  have  yet  to  be  sent  across  the 
Atlantic.  Inquiries  into  the  causes  which 
lead  to  the  erratic  trading  of  American 
smelters  with  raisers  of  iron  ore  in  this 
country  reveal  the  fact  that  it  occasionally 
happens  prices  of  ore  and  freights  combined 
make  hematite  ore  a  marketable  article  in 
America.  At  present  the  freights  for  -grain 
shipments  from  America  to  this  country  are 
very  high,  owing  to  the  necessity  of  getting 
a  greater  supply  of  grain  from  that  country 
than  usual.  Shipping  in  consequence  is 
attracted  to  this  trade,  and  there  are  plenty 
of  cargoes  to  be  obtained  at  good  freights, 
but  the  return  voyage  does  not  offer  any 
special  temptations  from  shippers  on 
this  side,  inasmuch  as  most  of  the 
manufactured  goods  we  produced  are 
handicapped  in  America  by  the  pro- 
hibifive  tariffs,  but  iron  ore  is  charged  a  duty 
of  75c.  per  ton  only  ;  and,  as  shippers  are 
glad  to  carry  metal  across  the  Atlantic  at 
cheap  prices,  a  demand  has  set  in,  and  the 
smelters  of  iron  in  the  States  whose  woiks  are 
on  the  seaboard  are  in  a  position  to  use 
British  hematite  with  advantage  in  competi- 
tion with  American  ores,  which  have  to  be 
carried  such  a  long  distance  from  the  inland. 
On  several  occasions  a  large  demand  for 
British  hematite  has  been  experienced  from 
the  United  States,  and  the  means  are  now 
shown  how  this  is  brought  about.  From  a 
British  mine-owner's  point  ot  view,  therefore, 
dear  grain  cannot  always  be  considered  an 
unmixed  evil.  It  is  to  be  hoped  that  the 
American  demand  for  hematite  will  be  such 
as  to  put  new  life  into  the  native  iron  ore 
trade  at  a  time  when  depression  is  showing 
itself  on  almost  e\er>  side --The  Irrm, 
monger. 
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USE  THE  — 

STAR  *  VENTILATOR 
For  the  VENTILATION  of 

Churches,   Puhlic  Buildings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  *  VENTILATOR. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
LONDON. 


KANSAS  CITY. 


Established  1864. 


GLARKSON  &  CROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.  _  —  ,,  —  .._-        ~.._ 

LHfeRaA'   TORONTO,  ONT. 

Edward  Still.  ' 

MANDER  BROS., 

Varnishes 

Are  acknowledged  by  the  leading  Painters 
and  Coach  Builders  to  be  the  best.  If  you 
deal  in  paints  and  varnishes  you  should  not 
be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINCHAM  &  CO, 

Sole  Agents  for  Canada, 

36   St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


e  Automatic  Knife  Co,  of  Ontario,  Ltd., 


GANANOQUE. 


Send  for    Catalogue  and  Price 
List  to 


_    of  Set,    Cap    and   Special 
>ewra.  Studs,  Finished  Nuts,  &c. 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
DOT  PRESSED  NUIS. 


PARIS,    OUSTT. 


ROBERTSON'S  STANDARD  DROSS  DOT  SAWS. 

"THE  INVINCIBLE." 


All  our  saws  are  made  from  Extra  Refined  Silver  Steel,  and  are  warranted  to  give  per- 
fect satisfaction.  Owing  to  the  large  demand  for  our  "  Invincible,"  we  would  ask  the  trade 
to  order  early,  so  as  to  enable  us  to  give  prompt  shipments. 

MANUFACTURED     BY 

JAMES   ROBERTSON    &   CO., 

TORONTO. 


-THE 


v> 


HOT  WATER  EOILER 

STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


CO^vNT    TIES. 


OPEN   RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  are  mad«  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout- 
There  is  no  other  chain  on  the  market  that  will  compare  witli  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  art  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market.  

If  yon  have  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  half-do*,  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont, 
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There  is  a  great  deal  of  demoralization  in 
the  New  York  lock  trade  but  prices  here  are 
unaffected. 

Puritan  ware  is  in  very  strong  request, 
repeat  orders  being  a  common  feature  of  the 
trade  done. 

Mr.  Ed.  Guilbault,  hardware  merchant 
and  Miss  Georgine  Mager  were  married  at 
St.  Boniface  Man.,  on  the  21st.  inst. 

More  than  one  and  one-half  million  pounds 
of  steel  and  iron  will  enter  into  the  construc- 
tion of  the  mines  and  mining  building  of  the 
World's  Fair. 

The  first  of  the  Government  cruisers,  for 
which  the  Poisons  have  the  contract,  it  is 
expected  will  be  ready  to  launch  from  Owen 
Sound  in  a  few  days. 

A  gentleman  has  been  visiting  Peterbor- 
ough in  the  interest  of  a  wealthy  American 
syndicate  who  wish  to  establish  a  large  edge 
tool  factory  in  Canada. 

It  was  stated  that  James  Stewart  &  Co., 
were  leaving  Hamilton  because  of  the  tyranny 
of  the  local  Iron  Moulders'  Union.  This 
has  been  emphatically  denied  by  that  body. 

On  Tuesday  and  Wednesday  meetings  of 
the  white  lead  grinders  of  Canada  were  held 
at  Montreal  and  Toronto,  the  objects  being 
for  the  furtheranace  of  theinterests  of  the  in- 
dustry. 

Mr.  Harry  H,  Bradfield.  of  the  firm  Brad- 
field  Bros.  &  Co.,  Morrisburgh,  Ont,  was 
married  on  the  21st.  inst.  to  Miss  Gertrude 
Moyers,  daughter  of  Mr.  Chas.  Moyers, 
solicitor,  of  that  town. 

The  Magee  Manufacturing  Company,  of 
London,  whose  building  was  recently  burn- 
ed, will  get  a  $1,000  bonus  from  the  Council 
to  assist  in  rebuilding,  providing  the  city  so- 
licitor decides  such  a  grant  is  legal. 

Thos.  Davidson  &  Co.  are  making  a  spe- 
cialty of  the  Never  Break  hollowware  manu- 
factured by  the  Bronson  Co.,  Cleveland,  O. 
The  demand  is  reported  to  be  very  strong. 
This  ware  is  made  by  hydraulic  and  steam 
pressure. 

A  $10,000  model  of  a  stamp  mill  for  reduc- 
ing copper,  now  the  property  of  the  State 
Museum  of  Michigan,  will  be  shown  at  the 
World's  Fair.  This  model  was  made  and 
presented  by  the  Calumet  and  Hecla  Cop- 
per Company. 

The  G.  H.  Grims  Manufacturing  Co.  of 
Rutland,  Vt.,  will  locate  at  Sherbrooke,  Que. 
This  firm  are  manufacturers  of  all  kinds  of 
tinware,  sap  evaporators,  etc.  The  company 
have  a  capital  of  $50,000  and  expect  to  em- 
ploy a  number  of  men. 

The  Yarker  patent  wheel  factory  Kingston 
is  doing  a  large  business  this  year,  and  em- 
ploying a  large  number  of  hands.     A  »opd 


deal  of  their  best  hickory  for  spokes  is  being 
imported  from  Kentucky.  The  Canadian 
supply  is  about  exhausted. 

The  Phoenix  foundry  at  Picton  is  so  full  of 
orders  that  the  hands  have  to  work  nights  to 
keep  up  with  the  demand.  Picton  is  grow- 
ing and  busy. 

A  rich  deposit  of  fire  clay  was  discovered 
the  other  day  near  Toronto,  across  the  Don. 
Fire  clay  has  not  so  far  been  discovered  in 
Canada,  nor  to  any  extent  in  America.  An 
analysis  shows  the  clay  to  be  equal  to  the 
best  Stourbridge  clay. 

Mr.  A.H.  Symonds,  manufacturers'  agent, 
representing  here  James  Hutton  &  Co.,  Mon- 
treal, who  control  the  sale  of  Rodgers'  cutle- 
ry in  this  country,  leaves  to-morrow  for  Mon- 
treal, to  return  a  Benedict.  Hardware 
wishes  him  much  joy. 

The  steamship  Palatine,  which  arrived  in 
port  at  Montreal  last  Saturday,,  with  a  cargo 
of  steel  rails  and  iron  scrap,  had  a  very  rough 
voyage,  terrible  weather  being  encountered 
and  the  cargo  breaking  loose  the  vesse 
narrowly  escaped  shipwreck.  The  captain 
declares  he  will  carry  no  more  iron. 

The  railway  from  the  new  iron  mine  in 
Belmont  township,  to  connect  with  the  Cen- 
tral Ontario  railway,  is  being  pushed  forward 
and  it  is  expected  that  the  grading  will  be 
done  this  fall.  The  gold  mine  in  the  same 
vicinity  is  being  developed  and  30  men  are 
employed  at  it.  Rich  returns  have  been  ob- 
tained from  the  samples  tested. 

It  is  stated  that  the  German  Government 
has  recently  placed  an  order  in  the  hands  of 
agents  in  the  United  States  for  a  large  quan- 
tity of  pure  aluminum,  to  be  used  in  articles 
pertaining  to  the  accouterments  and  field 
uses  of  the  German  army.  This  order  calls 
for  some  85  tons  of  the  metal. 

As  a  rule  simple  methods  are  the  best. 
An  exchange  suggests  that  once  a  stove  has 
been  blackened,  it  can  be  kept  bright  es- 
pecially when  in  the  storeroom,  for  a  long 
time,  by  simply  rubbing  it  over,  once  a  day, 
with  paper.  The  gloss  thus  secured,  or, 
rather,  maintained,  is  said  to  be  more  pre- 
ferable than  constant  re-blacking. 

The  cut  in  shot  noted  a  week  ago  is  re- 
ceiving little  attention  from  the  wholesale 
trade,  who  look  upon  it  as  an  attempt  of  an 
outsider  to  break  the  combine  because  he 
cannot  get  on  the  list.  It  is  said  that  he 
buys  on  the  same  terms  as  a  retailer,  that  is 
at  jVz  per  cent,  discount,  and  gives  17  1-2 
per  cent,  discount  in  order  to  force,  if  possi- 
ble, a  break  in  combine  prices. 

A  number  of  gentlemen  in  New  Bruns- 
wick and  Nova  Scotia  have  decided  to  form 
a  company  to  build  a  charcoal  iron  blast  fur- 
nace on  Grant  farm  about  twelve  miles  from 
New  Clasgow.  A  very  large  deposit  of 
high  grade  iron  ore,  with  belts  of  limestone 
running  through  it  has  already  been  opened 
up,  and  large  forests  of  splendid  hardwood 
in   the   vicinity   have    been    secured,    from 


which  the  charcoal  will  be  made.  Applica- 
tion is  to  be  made  at  once  to  the  government 
for  letters  patent.  Earnest  A.  Sjostedt,  a 
man  of  much  experience  in  this  business  is 
to  be  the  manager  of  the  company. 

One  of  the  latest  novelties  in  the  electrical 
line  is  a  bicycle  bell,  operated  by  electricity 
stored  in  a  dry  battery,  so  small  as  to  readily 
fit  into  the  bag.  Another  ingenious  device 
is  a  coach  horn,  similarly  worked.  The  ad- 
vantage this  machine  possesses  when  used 
as  a  time  bell  in  a  factory,  etc.,  is  that  its 
music  cannot  be  transmitted  by  telephone, 
as  all  other  sounds  can. 

The  new  steam  heating  system  for  railway 
cars  is  being  adopted  by  the  Canadian  Pa- 
cific railway.  The  Boston  trains  are  fitted 
in  this  way,  and  passengers  as  well  as  the 
railway  men  speak  highly  of  them.  In  a 
very  short  time  the  company's  entire  system 
will  be  fitted  in  the  same  way.  The  Cana- 
dian Pacific  is  prompt  to  adopt  everything 
that  offers  to  promote  the  comfort  of  their 
passengers. 

Two  new  manufacturing  industries  are 
about  to  be  started  in  Windsor.  The  Wind- 
sor Cleat  Company  is  a  company  recently 
formed  to  manufacture  electric  wire  cleats. 
John  Gray,  of  the  Enterprise  Works,  is  the 
manager,  and  the  works  will  be  at  his  shops 
on  Sandwich  street.  The  W.  F.  Palimeter 
Company,  an  American  firm,  have  rented 
part  of  the  Enterprise  Engine  Works  on 
Sandwich  street.  They  started  to  do  all 
their  Canadian  work  at  Gait,  but  the  rail- 
way facilities  not  being  as  good  as  at  Wind- 
sor they  have  removed  there.  They  manu- 
facture saw  swagels. 

On  Saturday  morning  the  stipendiary  ma- 
gistrate of  Charlottetown  P.  E.  I.,  says  the 
Examiner,  issued  a  summons  to  a  leading 
wholesale  merchant,  calling  on  him  to  show 
the  cause  why  he  has  not  made  the  return  to 
the  city  clerk  of  the  quantity  of  kerosene  he 
has  stored  in  the  city,  as  imperatively  re- 
quired by  the  city  by-law.  The  summons  is 
for  the  purpose  of  compelling  a  return  by 
everyone  having  kerosene  on  his  premises  : 
this  the  fire  department  must  know  to  guard 
against  being  overtaken  by  the  same  fate  as 
was  witnessed  in  Halifax  a  couple  of  weeks 
ago. 

Work  on  the  oil  storehouse  which  was 
being  erected  near  the  C.P.R.  station  in 
Peterborough,  Ont.,  has  been  stopped.  The 
complaints  of  residents  in  the  vicini'y  caused 
the  law  to  be  ferretted  out,  and  an  order-in- 
council  passed  in  1889  has  been  found  which 
makes  it  illegal  to  store  oil  within  100  yards 
of  any  other  building.  The  company  claim 
that  there  was  another  order-in-council 
passed  rescinding  the  one  nentioned.  If 
the  enactments  of  the  order-in-council  of 
1889  are  good  and  are  enforced,  it  is  said  it 
will  affect  several  places  now  used  for  the 
storage  of  more  than  two  barrels  of  petro- 
leum. 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

CTJB^.nsr    STOVE    ZPIZPHI]    "v^zrhstisih:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


GtOXjJD    LIQTJID    BEOITZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest 

cable  quota- 

tions,  with  comparisons:  — 

Last  week. 

This  week. 

Tin — Spot —        ^,9 1  17s.  6d. 

^.90     ss.  od. 

Future —            9212s.  6d. 

91  00s.  od. 

Copper,  B.E.S. —     55  00s.  od. 

52  10s.  od. 

Lead,  S.E.               12  5s.   od. 

12     2s.  od. 

Spelter,                     23  12s.  6d. 

23  15s.  od. 

Antimony,               45  00s.  od. 

47  to  50. 

Tin  Plates — Cokes      13s.  3d. 

13s.  3d. 

Pig  Iron — Scotch  1      ,_„       , 
Warrants.        }     47s"  od 

47s.  od. 

N0.3  Middlesboro',      40s.  i}4d 

39s.  od. 

MONTREAL  MARKETS. 


Montreal,  Oct.  30,  1891. 

The  iron  market  has  not  shown  tne  slight- 
est system  of  improvement  since  our  last  re- 
port, and  consequently  last  week's  remarks 
still  apply  as  describing  the  position  of  af- 
fairs. A  small  business  has  transpired  in 
pig  iron  on  a  steady  basis,  there  has  been 
some  movement  of  plate  material,  while 
values  as  a  general  rule  are  firm  for  the  rea- 
son that  stocks  are  small.  In  general  hard- 
ware the  houses  report  some  symptoms  of 
picking  up,  but  there  is  nothing  special  to 
mention  in  connection  with  it  yet.  Railway 
freights  advance  on  the  2nd  November,  but 
the  fact  does  not  appear  to  have  given  any 
momentum  to  trade. 

PIG  IRON. 

The  week  has  developed  nothing  in  this 
line  and  business  is  no  better  than  it  was. 
Buyers  are  not  operating  except  for  imme- 
diate wants,  and  the  advance  in  freights  on 
the  2nd  of  November  has  not  brought  out 
any  increase  in  orders.  The  only  sales  of 
pig  that  we  hear  of  were  a  100-ton  lot  of 
Eglinton  at  $20  and  a  100-ton  lot  of  Carn- 
broe  at  $19,  which  may  be  taken  as  fafr 
quotation  for  these  qualities.  Summerlee 
and  equal  brands  rule  at  $21  to  $22. 

BAR  IRON. 

There  is  nothing  special  to  say  about  bar 
iron  which  rules  nominally  at  $1.85  from 
makers  and  $2.  in  an  ordinary  way. 


SHEET  IRON. 

Remarks  about  sheet  iron  made  last  week 
apply    to-day,    and    stocks    continue    small. 
Prices  rule    firmer   at    $2.60    up  to  No.  20. 
For  higher  numbers  proportionate  advances 
are  made.     No.  26  $2.70  ;  No.  28  $2.80. 
TIN    PLATES. 
Tin   plaates    are   quiet    with    little   doing. 
Cokes  rule   at   $3.65    to  $3.75  according  to 
grade  and  quantity  and  charcoal  moves  in  a 
small  way  at    $4.25   some    exceptional  lots 
moving  at  $4.  but  the  latter  cannot  be  taken 
in  any  sense  as  a  criterion  of  valve. 
TERNE  PLATES 
Terne   plate    has   little   or  no   sale   in   a 
wholesale  way  and  we  quote  $7.75  to  $8.25 
according  to  grade. 

CANADA  PLATES. 
There  is  no  change  in  Canada  plate  which 
furnishes  a  small  business  at  $27,  prices  being 
somewhat  shaded  on   those  of  a  week  ago. 
We  now  quote  $2.65  to  $2.75  as  a  range. 
COPPER,  LEAD,  ETC. 
Copper  is  dull   and  nominal.     Tin  is  un- 
changed with  values  firm,  and  the  same  can 
be  said  of  galvanized  and  zinc  sheets. 
NAILS 
There   is    nothing  to    say  about  the  nail 
market,    the   nominal  idea   still  being  $2  to 
2. 1 5,  bu'  makers  are  said  to  be  moving  goods 
forjess. 

STEEL  WIRE  NAILS. 

10  dy  to  60  dy  per  keg  $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         4.20 

4  dy  to  60  dy         "         4.50 

3  dy  to  60  dy         " 5.40 

3  dy  fine,  6.50 

CHEMICALS. 
There  is  a  fair  volume  of  business  passing 
in  heavy  chemicals  with  prices  generally 
steady.  Sulphur  is  insmall  supply  and  cor- 
respondingly firm,  and  the  same  can  be  said 
of  sal  soda,  which  is  now  quoted  at  95c  to 
$1,  but  it  is  doubtful  if  any  quantity  could 
be  moved  at  the  inside  figure.  Caustic  is  not 
changed,  but  the  tendency  on  primary  mar- 
kets continues  easier  as  already  noted  last 
week. 

OILS. 
There  is  only  a  quiet  business  doing  in 
oils  for  actual  requirements,  so  that  the  mar- 
ket is  an  interesting  one.  Linseed  rules 
easy  at  the  decline  noted  in  our  last— 60  to 
64c.  for  raw  and  boiled.  Cod  liver  oil  is  dull ; 
offerings  mostly  Newfoundland,  which  is  not 
wanted. 

GLASS. 
There    is  no    change  in    glass,  which  is 
quiet  under  a  moderate   jobbing    demand. 
We  quote  $1.35  to  $1.40  for  first  and  second 
breaks. 


LEADS. 

Leads  rule  quiet  and  unchanged.  We 
quote: — Choice,  6  to  6  12c;  No.  1,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 

do.,    4  I-2C 

NAVAL  STORES. 

Trade  in  naval  stores  is  duller  than  a  week 
ago,  but  there  is  still  a  fair  movement  in  pro- 
gress at  unchanged  prices.  Turpentine  is 
slow  and  lower..  We  quote  as  follows  : — 
Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  SXC-  f°r  colored,  and  7  to  10c. 
for  white;  oakum,  5^  to  7}4c,  and  cotton 
oakum,  10  to  I2j£c.  Cordage  is  steady, 
with  Sisal  at  9^c.  for  7-16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK, 
In  consequence  of  the  advance  in  freights, 
which  goes  into  effect  on  Nov  2nd,  Western 
buyers  have  been  doing  a  little  more  in  ce- 
ment which  has  quickened  up  the  market 
somewhat.  This  will  bring  down  supplies 
to  a  more  reasonable  basis,  and  prices  are 
firm  at  the  following  :  London  brands,  $2.40 
to  2.50  ;  Newcastle,  $2,35  to  $2.45  ;  and  Bel- 
gian, $2.25  to  $2.35.  Firebricks  are  moving 
off  freely  in  good  sized  lots,  and  business  in 
this  line  is  quite  brisk.  Quotations  rule  from 
$17.50  to  23.50  per  1,000,  according  to  brand 
and  quantity. 

PETROLEUM. 
The  demand  for  both  American  and  Can- 
adian oil  continue  very  brisk  business  being 
of  larger  volume  of  any  thing  than  last  year. 
Prices  rule  as  formerly  quoted.  Canadian, 
12c.  at  Petrolea,  13^0  in  car  lots  at  Mon- 
treal, and  15c.  for  single  casks.  Ameri- 
can, 2o^c.  in  car  lots,  21  %c.  in  iobrl.  lots, 
2i>£c.  in  5  brl.  lots,  and  22c.  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23  to  25c.  and  Canadian  u^c  to  15c. 
Crude  is  quoted  at  $1.35^  per  brl.  at  Petro- 
lea. 


TORONTO  MARKETS. 

Toronto,  Oct.  30,  189L 
The  feeling  that  a  good  trade  must  be  la- 
tent in  the  material  conditions  existent  this 
tall  was  never  dispelled,  though  dullness  was 
prolonged  into  the  period  when  improvement 
was  looked  for  on  all  hands.  This  week, 
however,  hopes  have  been  raised  several  de- 
grees higher  among  the  wholesale  trade,  as 
business  took  a  sharp  upward  turn  that  gave 
general  satisfaction.  In  hardware,  increased 
demand  for  winter  lines  has  been  exqeriened 
in  every  quarter.  Wrought  iron  fancy  goods 
have  sold  freely;  the  hollowaretradehas  widen- 
ed; tinware  isactive;  lanterns,  which  come  into 
active  request  as  winter  approaches,  are  now 
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HARDWARE. 


MARKETS—  Continued. 


selling  well;  cow  ties,  rope,  chain  and  many 
similar  lines  are  going  out  every  day.  Col- 
lections are  reported  to  have  improved.  In 
iron  and  metals  considerable  improvement 
is  also  observable.  Prices  have  been  for  the 
most  part  stationary. 

Iron  and  Steel — Crude  iron  is  more 
active.  The  foundries  have  got  into  active 
operation  and  a  revival  in  the  demand  is 
quite  widespread.  Stock  i?  not  so  easily  ob- 
tainable, however,  as  when  there  was  more 
indifference  on  the  part  of  the  demand. 
British  freight  contracts  are  for  the  most  part 
exhausted,  and  stiffer  prices  have  super- 
vened. Summerlee  is  very  scarce.  Some 
300  tons  have  been  sold  at  an  advance  of  50 
to  85c.  per  ton.  On  account  of  the  higher 
price  to  which  United  States  pig  is  raised  by 
shipment  toMontreal,  British  brandsoutsellit 
in  that  market.  Hence  shipments  of  Scotch 
and  English  pig  intended  for  Toronto,  fre- 
quently find  a  buyer  on  the  Montreal  mar- 
ket, where  the  demand  for  British  is  strong. 
Here  the  situation  is  the  other  way.  United 
States  pig,  bought  early  in  the  season,  comes 
in  quite  steadily  and  supplies  the  main  part 
of  the  raw  material  now  consumed  quite 
actively  in  our  foundries.  From  these  a 
much  brighter  report  is  obtained.  They  are 
shipping  stoves  and  other  cast  stock  all  over 
Canada,  and  are  working  up  to  their  full  ca- 
pacity in  the  majority  of  cases.  A  small  lot 
of  Siemens  iron  has  been  sold  this  week. 
Prices  are  : 

Bbitish — 
No  1  Calder  $23.  No.  1  Middlesboro  $20.75 

No    3  Calder  822.  No.  3  Middlesboro  *20.25 

No.  1  Sum'rlee$23  to 23.50  Carnbroe  $20.50. 

American — 
Soft  Southern  $20.50-$21.50. 
Scotch  $22.50-$23.50. 
Boikwood$21-$2150, 
Gloss  $22-$23 
Woodward  $22-$23. 
Canadian- 
No.  1  Siemens  |22.50. 
"    2         "         $21.50. 
"    3         "         821. 

Some  orders  for  British  bar  have  been 
placed  within  the  week,but  too  late  for  agents 
to  guarantee  summer  freight.  Canadian  bar 
shows  signs  ol  a  decline  from  the  active  de- 
mand that  has  been  maintained  for  weeks, 
but  the  price  is  $2.05  from  stock  for  western, 
$2.10  to  $2.15  for  Nova  Scotia,  and  $2.50  for 
refined.  A  lot  of  horse  shoe  iron  is  on  its 
way  from  England. 

Copper— Weakness  in  the  copper  market 
is  still  reported  from  English  and  United 
States  centres,  but  here  there  is  no  change. 
There  has  been  a  large  amount  sold.  Con- 
sumption has  increased  very  greatly  since 


the  work  on  the  Parliament  buildings  was 
put  in,  which  involved  the  use  of  30  tons  of 
sheet.  There  were  two  sales  made  this  week 
of  18  tons.  Ingots  are  quiet.  They  are 
14)4  to  15c,  while  sheets  are  18  to  20c. 

Tin— Manufacturers  of  tin  goods  are  now 
buying  a  good  deal  of  pig  for  solder.  A  large 
lot  wa  sold  on  Monday  on  Montreal  ac- 
count. Prices  are  23  to  24c.  for  56  lb.  ingots, 

23  to  23 yzc.  for  Straits   100  lb.  ingots,  and 

24  1-2  to  25c.  for  strips. 

Lead — Is  quite  active,  but  shows  no  ten- 
dency either  upwards  or  downwards  from 
1%  and  3^c. 

Zinc  and  Spelter — The  call  for  sheets 
is  now  at  its  height.  Eavetroughs,  stove 
rests,  etc.,  are  being  got  ready  for  the  winter 
and  are  accelerating  the  demand  at  6  3-4  to 
7c.  Blocks  are  5  %"c.  for  domestic  and  6c. 
for  imported. 

Antimony — Has  made  no  further  change 
either  in  England  or  here.  In  Montreal  a 
sale  was  made  by  Toronto  importers  at  a 
price  equal  to  that  ruling  here  for  Cookson's 
in  large  quantities— viz.,  i4J^c.  Smaller 
quantities  are  15c.  Other  brands  are  13  1-2 
to  14c. 

Tin  Plates — The  situation  has  develop- 
ed little  from  lastweek's  phase.  Deliv- 
eries are  still  unsatisfactory  as  the  United 
States  demand  is  reported  to  be  kept 
up.  Cokes  are,  on  account  of  their  scarc- 
ity, nearer  than  they  ever  were  before 
to  the  value  of  charcoals.  Prices  con- 
tinue to  be  :  I  C  coke,  $4  to  $4.25  ;  I  C 
charcoal,  $4.50  to  $4.75  ;  I  X  charcoal,  $5.50 
to  $5.75  ;  I  X  X  charcoal,  $6.50  to  $6.75  ;  D 
C  charcoal,  $4.50. 

Terne  Plates — Dulness  has  been  a  stea- 
dy feature  in  this  department  since  the  ad- 
dition of  the  duty.  That  has  checked  the 
demand  and  turned  it  to  the  benefit  of  other 
roofing  material.     The  price  is  $8  2S  to  8.150. 

Canada  Plates— Are  slow  in  coming 
forward,  and  the  demand  outruns  the  sup- 
ply, a  very  marked  revival  in  buying  inter- 
est being  one  of  the  features  of  the  week. 
Prices  are  $2.90  to  $3. 

Galvanized  Sheet  Iron  — No  change 
in  price  has  taken  place,  but  the  signs  favor 
an  advance.  A  steady  movement  from  im- 
porters' to  traders'  hands  is  kept  up  at  firm 
prices,  which  quote  at  5  to  5^c.  for  case  lots 
of  28  gauge  and  a%  to  5c.  for  26  guage. 

Builders'  Hardware — Is  but  fairly  ac- 
tive. The  extent  of  the  stock  carried  would 
warrant  a  larger  business.  Locks,  though 
now  badly  cut  in  New  York,  are  steady  here. 

Cut  Nails — Are  listless  at  $2.20  out  of 
stock,  and  5  per  cent,  off  for  cash. 


Horse  Shoes — A  fair  demand  is  to  be 
reported,  with  no  change  from  $3.40  to 
$3.50. 

Horse  Nails — Are  steady  at  60  to  60c. 
and  10  per  cent,  from  list. 

Cordage— A  revival  in  the  demand  is 
always  due  as  winter  approaches,  when  stock 
for  ties,  etc.,  is  in  request.  That  is  the  case 
now,  and  an  advance  of  i-2c.  has  taken 
place,  bringing  quotations  to  12 1-2  to  12  3-40 
for  the  basis  of  Manilla  and  8  1-2  to  8  3-4C. 
for  that  of  New  Zealand  and  Sisal. 

Wire — A  steady  demand  continues. 
Prices  are  unchanged. 

PAINTS,  OILS  ANT)  COLORS. 

This  trade  is  now  entering  upon  the  dullest 
part  of  the  year.  Stirring  activity  will  not 
be  seasonable  again  till  spring.  Paints  are 
dull  and  unchanged  in  price.  White  lead  is 
in  light  demand  and  unchanged  5>£c.  Lin- 
seed oil  is  easier  at  57c.  for  raw,  and  60c. 
for  boiled.  Turpentine  is  dull  and  selling 
slowly  at  55  to  56c.  The  meetings  of  the 
white  lead  grinders  of  the  country  on  Tues- 
dny  and  Wednesday  is  not  reported  to  have 
resulted  in  any  definite  action. 
PETBOLETJM. 

A  tranquil  business,  with  no  tendency 
towards  movement  one  way  or  the  other  in 
prices,  is  reported.  The  volume  of  the  busi- 
ness now  doing  growes  steadily  with  the  ad- 
vance of  the  season. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude$i.34>£  per  bbl.  Oil  Springs  crude$i.35 
per  bbl.  In  consequence  of  several  new 
wells  having  been  struck  in  Sarnia  and 
Moore  Townships  the  price  of  Petrolia  Crude 
has  weakened  this  week  half  a  cent  a  barrel, 
which  was  chiefly  caused  by  the  striking  of 
a  well  in  the  township  of  Sarnia  by  Messrs. 
R.  &  J.  Jackson  of  this  town.  This  territory 
is  very  spotted,  and  the  first  well  these  gen- 
tlemen put  down  upon  the  Jackson  farm 
turned  out  to  be  a  dry  hole,  but  they  have 
struck  a  good  deposit  in  their  second  well, 
as  after  striking  the  oil-bearing  rock  at  a 
depth  of  460  feet  the  fluid  rose  in  the  hole 
250  feet  and  a  considerable  supply  of  oil  and 
gas  manifested  itself,  and  the  well  started  off 
pumping  at  the  rate  of  50  barrels  a  day. 
The  drillers  have  removed  the  rig  from  it  to 
another  location  and  the  proprietors  are  put- 
ting on  a  rig  of  their  own  to  pump  the  oil 
with,  which  is  at  present  shut  down  while 
the  change  is  being  made. 

The  production  of  Oil  Springs  is  falling 
off  in  consequence  of  a  cessation  of  drilling 
there,  most  of  the  drillers  having  removed 
their  tools  to  Petrolia.  On  this  account,  the 
demand  of  Oil  Springs  oil  is  continued  as 


We  have  the  largest  variety  of  Stoves  in  Canada,  and  have  been 

building  up  their  good  reputation  for  40  years. 
We  have  57  varieties  of  Coal  and  Wood  Furnaces. 
We  have  something  new  in  nestable  pipes — 25  in  crate. 
We  can  supply  repairs  for  the  Crown  Jewel  Base  Burner. 


It  will  pay  you  to  handle  our  goods. 


The  McClary  Manufacturing  Co. 
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MA  RKETS—  Continued. 

before,  and  we  have  not,  therefore,  noticed 
any  particular  change  in  the  price  of  that 
commodity. 

We  quote  refined  oil  at  ii^-  to  12  cents. 
Some  of  the  refiners,  we  hear,  are  trying  to 
sell  their  oil  at  even  lower  figures  than  these, 
but  we  haven't  got  on  to  any  particular  sales 
yet,  as  soon  as  we  do,  however,  we  will  let 
our  readers  have  the  full  benefit  of  it. 
GLASS. 

The  demand  is  increasing  but  supplies 
though  close  at  hand  are  not  in  the  ware- 
houses yet.  The  only  hindrance  to  a  good 
business  is  the  want  of  stock,  which  is  expect- 
ed to  be  delivered  the  first  of  next  week., 
Prices  are  unchanged  at  quotations. 
OLD  MATERIAL. 

Some  relaxation  of  the  stringency  so  long 
ruling  in  this  market  is  now  felt  and  a  de- 
mand for  scrap  iron  is  coming  to  the  front. 
The  foundries  are  becoming  quite  busy,  and 
this  makes  a  good  deal  of  difference  to 
buyers,  as  they  have  had  a  trying  spell 
of  holding.  There  are  some  changes, 
which  appear  in  the  following  qotations  : 
— No.  1  heavy  scrap,  65  to  70c.  per 
100  lbs.;  stove  cast  scrap,  40  to  45c; 
No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
lie;  heavy  scrap  copper  ioyi  to  io^c.  ;  old 
copper  bottoms,  8>£  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  Zl/Z  tooc;  scrap  lead  2%z.\  scrap 
zinc,  ilA  to  3c;  scrap  rubber,  2%  to  2^c.  ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 

HIDES,  ETC. 

Hides — Prices  are  still  tottering  but  not 
yet  down.  The  controversy  between  the 
#c.  and  the  %c.  views  as  to  reduction  has 
not  ended,  and  prices  continue  to  yield  sell- 
ers the  advantage  of  what  may  be  clipped 
off,  as  the  market  is  no  stronger  than  ever. 
The  price  of  green  is  5c.  for  cows,  with  5J^c. 
doubtful  for  steers,  or  weights  not  under  60 
lbs.      Buffs,  choice,    in    carloads,   move   at 

Skins  —  Sheepskins  are  quiet  and  un- 
changed. The  number  bought  since  the 
price  got  to  its  present  quotation  does  not 
show  the  increase  expected  in  receipts. 
They  are  75c.     Calfskins  are  5  to  7c. 

Wool — The  dulness  is  apparantly  chro- 
nic. Stock  has  been  held  long  for  higher 
prices,  but  18c.  is  still  weak. 


COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

P.O.B  ves's  F.O.B  yes's    On  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 

Grate  Gro3s $4.35  $4.80  $4.50 

"      Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.60 

"    Net 3.97  4.S8  4.11 

StoveGross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut  Gross...    4.45  4.90  4.60 

"        Net 3.97  4.38  4.11 


AMERICAN  METAL  MARKET. 

NEW  YORK,  Oct.  29,  1891. 

An  Eastern  manufacturer  has  secured  an 
order  for  20,000  tons  of  steel  rails  and  a 
Western  concern  is  understood  to  have 
booked  one  for  30,000  tons.  Besides  these 
a  number  of  small  orders  have  been  placed, 
and  the  record  of  transactions  for  the  month 
shows  a  decided  turn  for  the  better  in  this 
branch  of  the  steel  trade.  The  rails  en- 
gaged are  chiefly  tor  next  year's  delivery,  but 
afford  winter  work  for  the  mills,  and,  should 
other  business  under  treaty  be  closed,  the 
various  establishments  are  likely  to  be  kept 
running  single  turn  at  least.  It  is  a  note- 
worthy fact  that  some  few  of  the  railroad 
companies  have  already  ordered  more  rails 
than  they  laid  this  year,  and  that  several  of 
the  pending  trades  are  larger  also.  This  is 
looked  upon  as  encouraging  to  the  belief 
that  re-layjng  will  be  greater  in  1892  than  it 
was  during  the  current  year.  In  other  words, 
that  betterments  which  have  been  deferred 
will  be  taken  in  hand  before  long,  not  only 
as  far  as  rails  are  concerned,  but  in  increas- 
ing rolling  stock.  Hence  a  better  feeling  in 
the  industries  that  depend  largely  upon  rail- 
road patronage.  Regarding  business  in 
other  heavy  foims  of  steel  nothing  really 
new  comes  to  the  surface,  and  the  general 
report  as  to  the  condition  of  the  minor  lines 
of  manufacture  is  very  similar  to  that  which 
has  been  made  for  some  time  past. 

In  crude  materials  there  is  a  very  fair  gen- 
eral trade.  Some  orders  for  Bessemer  pig 
iron  and  othei  material  employed  in  steel 
manufacture  are  being  placed  for  delivery  up 
to  the  close  of  the  first  quarter  of  next  year, 
but  orders  for  other  varieties  seldom  cover 
wants  further  ahead  than  the  close  of  the 
present  year.  Deliveries  are  of  considerable 
volume  at  present,  and  serve  to  keep  compe- 
tition within  bounds  that  prevents  any  seri- 
ous disturbance  in  values.     Standard  North- 


ern foundry  pig  iron  is  quoted  at  $17,150  to  $18 
for  No.  1  and  $16  to  $16.50  for  No.  2  and  in- 
ferior brands  at  50c.  to  $1  less.  Southern 
brands  remain  at  $12  to  $13  for  No.i  and  $11 
to  $12  for  No.  2  at  furnace.  Mill  grades  at 
$14  to  $15  delivered,  according  to  brand. 
Bessemer  pig  steady  at  $15  to  $15.50  at  fur- 
nace. Scotch  pig  quiet  at  $22.75  for  Colt- 
ness.  $22  for  Summerlee  and  $20  for  Eglin- 
ton  and  Carnbroe.  Foreign  spiet;eleisen 
quoted  at  $23  to  $24  for  10  to  12  per  cent, 
and  $27.50  to  $28  for  20  per  cent  and  80  per 
cent  ferromanganese  at  about  $63.50  to  $64.- 
50  delivered  here. 

Old  iron  rails  find  limited  sale  and  $22 
to  $22.50  for  tees  is  still  quoted.  Steel  are 
dull  at  $16.50.  No.  I  wrought  remains  at  $19 
to  $19.50.  Of  steel  crop  ends  there  have 
been  some  sales  at  $20.50  to  $21  tidewater 
delivery. 

Copper — There  has  been  no  decided 
change  in  the  condition  of  the  market  for 
ingot  copper.  The  offering  is  less  urgent  at 
the  present  time  than  it  was  a  week  ago,  and 
outside  parcels  at  sacrifice  prices  appear  to 
be  shelved,  momentarily  at  least.  With 
holders  of  Lake  Superior  ingot  u^c.  is  the 
popular  quotation  just  now,  but  the  chances 
are  that  bids  of  \i%c.  would  not  go  a  beg- 
ging. In  the  London  market  prices  for 
merchant  bars  have  ruled  irregular,  moving 
up  to  £47  10s.  for  prompt  and  ^48  5s.  for 
future  delivery,  subsequently  reacting  to  ^47 
and  ^47  15s.  respectively. 

Tin — Pig  tin  speculation  has  been  almost 
at  a  standstill,  and  the  movement  into  the 
channels  of  distribution  and  consumption 
has  improved  very  little,  if  at  all.  Despite 
these  facts  and  slightly  lower  quotations 
from  London,  values  have  held  remarkably 
steady.  Spot  prices  at  the  close  were  20.05c. 
net  cash  for  10-ton  lots  and  20.15  t0  20.20c. 
regular  for  smaller  quantities.  Latest  Lon- 
don quotations  were  ^90  10s.  for  prompt  and 
,£91  5s.  for  future  deliveries. 

Lead — In  pig  lead  prices  there  has  been 
a  further  decline,  and  the  market  remains  in 
a  dull  and  depressed  condition.  Some  few 
parcels  of  50  tons  or  thereabout  were  taken 
at  $4.20,  but  additional  quantities  appear  to 
be  difficult  to  move  at  that  price. 

Spelter— Is  taken  hold  of  by  consumers 
in  a  very  different  manner  and  the  market 
still  shows  rather  weak  undertone,  although 
$4.95  seems  to  be  the  bottom  price  thus  far 
on  prime  Western  brands. 

Tin  Plate — Is  without  striking  change 
in  any  particular.  The  business  passing  is 
very  similar  in  character  and  volume  to  what 
has  been  going  on  for  several  weeks  and  at 
practically  the  same  rates. 


DECORATED  TIN  GOODS. 

We  are  now  working  on  several  new  lines  of  above. 
See  samples  from  time  to  time  at  our  warehouse,  1  1 
Front  St.  West. 

New  this  week— Decorated  Round  Waiters. 


Thos.  Davidson  &  Co. 
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WHEN  TO  STOP  ADVERTISING. 

An  English  trade  journal  once  requested 
a  number  of  its  largest  advertisers  to  give 
their  opinion  concerning  the  best  time  to 
stop  advertising,  and  the  following  replies 
were  received  :  "  When  you  have  convinced 
everybody  whose  life  will  touch  yours  that 
you  have  better  goods  and  lower  prices  than 
they  can  ever  get  anywhere  else."  "  When 
you  perceive  it  to  be  the  rule  that  men  who 
never  advertise  are  outstripping  their  neigh- 
bors in  the  same  line  of  business."  "When 
men  stop  making  fortunes  right  in  your  very 
sight  solely  through  the  discreet  use  of  this 
mighty  agent."  "  When  you  can  forget  the 
words  of  the  shrewdest  and  most  successful 
business  men  concerning  the  main  cause  of 
their  prosperty."  "  When  every  man  has  be- 
come so  thoroughly  a  creature  in  habit  that 
he  will  certainly  buy  this  year  where  he 
bought  last  year."  "When  younger  and 
fresher  houses  in  your  line  cease  starting  up 
and  using  the  newspapers  in  telling  the  peo- 
ple how  much  better  they  can  do  tor  them 
than  you  can."  "  When  you  would  rather 
have  your  own  way  and  fail,  then  take  advice 
and  win."  "When  nobody  else  thinks 'it 
pays  to  advertise.'" 

STRAIGHTENING  TEMPERED  STEEL 

It  is  well  known  that  files  are  not  usually 
drawn  after  being  hardened,  and  that  the 
hardening  frequently  springs  them  out  of 
line.  But  notwithstanding  that  the  files  are 
made  as  hard  as  they  can  be  by  heat  and 
cold  water,  they  are  readily  straightened 
after  being  hardened.  This  operation  is  per- 
formed at  once,  as  soon  as  the  files  have 
been  dipped.  The  files  are  taken  from  the 
bath  of  melted  lead,  and  chilled  while  red 
hot  in  a  tank  of  running  water.  This  im- 
mersion for  the  instant  hardens  only  the  sur- 
faces, while  the  interior  is  soft  and  pliant 
with  heat.  At  this  time  the  file  may  be 
straightened  by  bending  over  and  under 
bars.  By  similar  means  crooks  in  steel  ar- 
bors, reamers  and  other  long  tools  may  be 
removed,  even  after  they  have  been  hard- 
ened and  tempered.  A  cast,  steel  saw 
arbor  had  received  an  offset  or  crook 
in  the  journal  at  one  end  just  in- 
side the  shoulder.  The  crook  was  at  the 
worst  end,  that  next  the  saw,  and,  although 
scarcely  perceptible  to  the  eye,  when  the 
arbor  was  turned  on  its  centres,  it  was  suffi- 
cient when  the  arbor  was  in  the  boxes  to 
throw  the  periphery  of  a  2  ft.  saw  consider- 
ably out.  The  arbor  at  the  bearing  part  was 
very  gradually  heated,  not  enough  to  change 
color,  but  a  "black  heat."  A  V-shaped 
block  was  placed  in  a  vice  bearing  against 
the  offset  side  of  the  journal,  and  the  vice 
screwed  up.  At  a  third  trial  the  arbor  came 
out  perfectly  true.  A  contemporary  says  a 
tempered  reamer  was  straightened  in  the 
same  way,  the  point  at  which  it  was  crooked 
being  heated  by  an  alcohol  lamp.  The  heat 
was  sufficient  to  allow  the  steel  to  give,  but 
not  sufficient  to  start  the  temper.  Steel  that 
has  a  blue  temper  only  may  be  straightened 
by  blows  with  a  peaned  hammer  on  a 
smooth  clean  anvil,  the  face  of  which  should 
be  warmed  enough  to  remove  the  chill. — 
Invention.     London. 


THE  SUPPLY  AND  THE  DEMAND  IN 
WESTERN  PIG. 

Western  manufacturers  of  pig  iron  are 
encountering  a  new  development  in  the  trade. 
For  some  considerable  time  there  has  been 
steady  progress  in  the  direction  of  improv- 
ing the  quality  of  foundry  pig  iron  Fur- 
nacemen  became  impressed  with  the  belief 
that  by  making  a  uniform  product  of  high 
grade  they  could  secure  a  better  price  than 
for  the  ordinary  run  of  foundry  irons.  At- 
tention has  thus  been  given  to  the  careful 
selection  of  ores,  so  that  an  iron  might  be 
produced  of  a  soft  and  yet  strong  character 
specially  adapted  to  thin  or  difficult  castings, 
taking  the  place  of  irons  of  high  reputation 
produced  in  distant  localities  and  heretofore 
commanding  special  prices.  Chemists  have 
been  engaged  to  keep  close  watch  of  the 
product  and  to  take  instant  measures  to 
correct  irregularities  developed.  Butachange 
has  also  been  made  by  the  large  consumers. 
They,  too,  have  engaged  chemists  to  assist 
in  the  operation  of  their  foundries.  It  is  the 
business  of  these  latter  experts  to  formulate 
foundry  mixtures  which  will  produce  the 
kind  of  castings  desired.  Curiously  enough, 
they  instruct  the  purchasing  department  to 
buy  the  cheapest  brands  of  pig  iron  in  the 
market,  relying  upon  their  scientific  know- 
ledge to  work  them  up  satisfactorily.  A 
small  quantity  of  special  pig  iron  may  be 
needed,  but  the  chances  are  that  an  equally 
cheap  iron  of  a  different  character  will  be 
found  by  the  expert  to  fill  the  bill.  Thus 
does  the  progress  of  science  vex  the  furnace- 
man  and  causes  his  brightest  dreams  to  fade. 
— Iron  Age. 


Bishop  &  Co.'s  hardware  stock,  Owen 
Sound,  was  sold  at  Suckling's  auction  rooms 
on  Wednesday,  to  Whitham  &  Swanton  of 
Hamilton,  at  55  cents  on  the  dollar. 

A  valuable  discovery  of  red  hemitite  iron 
ore  is  reported  from  Annapolis  county,  N.B. 
Large  quantities  of  Annapolis  valley  gra- 
vensteins  are  being  shipped  to  Boston  via 
Yarmouth. 

After  boilers  are  properly  arranged  and 
set  up,  the  next  important  point  to  be  con- 
sidered is  the  arrangement  of  the  main 
steam  pipes  and  their  connections,  for  unless 
these  are  properly  designed  and  put  up, 
much  trouble  is  apt  to  come.  The  points  to 
be  considered,  but  which  are  very  often  ne- 
glected, are  to  provide  for  the  effects  of 
expansion  and  also  to  make  allowance  for 
any  settling  of  the  boilers  which  may,  and 
generally  does,  occur  after  they  have  been 
run  a  short  time. 

R.  G.  Hay,  who  has  been  carrying  on  a 
galvanized  iron  and  tinware  establishment 
at  228  Sparks  street,  Ottawa,  for  some  time 
past,  has  quietly  deserted  his  premises, 
leaving  his  stock  behind.  The  conclusion 
arrived  at  by  his  landlord  and  creditors  is 
that  he  has  skipped  the  city.  The  only 
word  he  left  behind  was  on  a  postal  card 


which  was  found  jammed  in  the  keyhole  in 
the  door  of  his  shop.  It  was  addressed  to 
his  landlord,  Dr.  Cousens,  and  read  as  fol- 
lows :  "  Dear  doctor,  I  hope  you  will  find 
enough  in  the  shop  to  pay  the  rent."  Dr. 
Cousens  was  surprised  at  finding  the  card, 
and  was  made  much  more  so  on  learning 
that  Hay  had  written  his  creditors  telling 
them  that  the  doctor  would  make  everything 
all  right  with  them.  The  doctor  appointed 
Mr.  Mutchmor,  of  the  firm  of  Mutchmor  & 
Gordon,  as  his  bailiff,  and  a  seizure  was 
made  to-day  on  the  stock  for  the  rent. 

A  question  that  has  aroused  some  interest 
in  Manitoba  is  that  looking  to  the  develop- 
ment of  the  iron  deposits  west  of  Fort  Wil- 
liam and  the  establishment  of  smelters  in 
the  vicinity  of  that  town.  It  is  known  that 
there  is  some  movement  in  that  direction, 
and  that  the  C.  P.  R.  authorities  are  co- 
operating in  the  enterprise.  Negotiations 
are  in  progress  with  European  cepitalists  for 
the  opening  up  of  the  mines  and  utilization 
of  the  ore,  Messrs.  Fresez  and  Macquet,  two 
Belgian  experts,  have  been  inspecting  the 
district  for  the  past  two  or  three  weeks,  and 
arrived  in  the  city  yesterday,  proceeding  to 
the  Pacific  province  a  few  hours  after,  In  a 
general  conversation  it  was  inferred  that  the 
gentlemen  were  very  well  satisfied  with  their 
investigation,  and  that  their  report  will  be 
favorable.  They  stated  that  the  surface 
showing  of  the  ore  was  exceptionally  good 
and  the  quality  of  the  highest— Winnipeg 
Tribune. 

The  ordinary  globe  valve,  according  to 
Stationary  Engineer,  offers  50  per  cent,  more 
obstruction  in  a  steam  or  water  pipe  than 
does  an  elbow.  The  loss  by  friction  of  an 
elbow  is  equal  to  that  lost  by  the  friction  of 
140  feet  of  straight  pipe  of  the  same  size. 
Another  objectionable  feature  about  a  globe 
valve  is  that  it  does  not  give  a  straight  open- 
ing, but,  on  the  contrary,  is  similar  to  two 
elbows  placed  very  close  together.  In  return 
pipes,  if  a  globe  valve  is  placed  with  the 
steam  pointing  straight  up  or  straight  down, 
it  will  form  a  trap  maintaining  one-half  of 
the  depth  of  the  pipe  full  of  water  ;  but  this 
can  be  avoided  to  a  great  extent  by  placing 
the  globe  valve  so  that  the  stem  projects  at 
an  angle  of  45  degrees,  either  up  or  down 
from  the  vertical. 

William  Gibson,  M.P.,  who  has  had  the 
contract  of  the  portals  and  retaining  walls  of 
the  tunnel  on  both  sides  of  the  St.  Clair  river, 
has  completed  his  contract,  and  the  substan- 
tial manner  in  which  the  work  was  done 
proved  satisfactory  to  Chief  Engineer  Hobson. 
On  the  Canada  side  the  retaining  walls  are 
2,071  feet  long  on  each  side  of  the  track  ;  on 
the  United  States  side  1,800  feet  long  on 
each  side  of  the  track.  These  walls  vary  in 
thickness  from  three  feet  at  the  upper  end  to 
16  feet  at  the  portals  on  the  north  side  of  the 
approaches.  In  addition  to  the  walls,  groins 
or  counterforts  were  built  every  16  feet,  also 
intermediate  cross  walls  at  the  same  distance 
to  resist  compression  towards  the  portals. 
The  road  bed  might  be  said  to  be  almost  a 
mass  of  stonework. 
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We  manufacture  the  BEST  BRUSHES  only,  and  guarantee  the 
Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  name,  and 
the  above  Trade  Mark.  Samples  can  be  seen  and  full  particulars 
obtained  of  our  Agent,   Mr.    W.    H.    Jagger,     24    Front  Street,    West, 

Toronto.  HAMILTON    &  CO.,    96  Clerkenwell   Road,    London,   England. 


COPPER. 

There  has  been  a  want  of  vitality  in  the 
market  for  copper  during  the  past  month,  in 
the  absence  of  any  special  feature  to  influ- 
ence it  in  one  direction  or  the  other.  Pur- 
chases for  consumption  have  been  on  a  very 
small  scale,  previous  sales  of  Lake  Superior 
and  other  American  copper  having  supplied 
the  immediate  needs  of  consumers.  During 
the  last  fortnight,  however,  arrivals  from  the 
United  States  have  been  greatly  reduced, 
and  should  this  diminution  of  shipments 
from  that  source  continue,  the  demand  for 
other  kinds  of  copper  will  doubtless  im- 
prove. Good  merchantable  copper  advanced 
from  £52  7s.  6d  for  cash  on  the  ist  ult.  to 
^53  6s.  3d.  on  the  8th,  fell  to  £$2  15s.  on 
the  nth,  and  rose  again  to  £53  on  the  14th. 
A  decline  followed  to  ^,52  5s.  on  the  17th, 
and  an  advance  to  ,£52  12s.  6d  on  the  21st. 
After  further  fluctuations  between  £^2  5s. 
and  ,£52  10s.,  a  rapid  fall  set  in  on  the  28th, 
a  good  deal  of  bar  copper  being  offered  for 
sale  from  Chili,  and  £51  was  accepted  on 
Thursday,  though  at  the  close  there  are  buy- 
ers at  ^51  2s.  6d.  per  ton.  Sales  of  furnace 
material  have  been  on  a  moderate  scale,  and 
smeliers  musi  hold  but  small  stocks,  as  they 
have  purchased  but  little  for  some  time  past. 
Ot  the  11,000  tons  of  Anaconda  Argen- 
ulerous  matte  sold  in  May  last  5,790 
ions  are  siill  undelivered  to  the  purchasers. 
This  mine  has  now  been  closed  for  six 
moths  (representing  a  reduced  production  of 
15,000  tons  of  copper),  and  it  seems  proba- 
ble that  it  will  remain  closed  lor  some 
months  longer.  English  best-selected  in- 
gots and  tough  cakes  have  sold  at  compara- 
tively lew  rates.  For  India  a  good  business 
has  been  done  in  sheets.  In  New  York  the 
larger  lake  companies  are  holding  for  12% 
cents  per  lb.,  though  some  of  the  smaller 
dealers  have  accepted  down  to  \2%  cents, 
the  closing  quotation  being  i2'40  cents. 
American  mauufacturers  are  buying  only  for 
their  immediate  requirements,  and  with  re- 
duced stocks  any  active  increase  in  the  de- 
mand would  lead  to  higher  prices.  A  revival 
in  the  electrical  industry  is  soon  expected, 
with  the   prosperity  consequent  on  the  large 


imports  of  gold  in  payment  of  the  enormous 
crops  of  grain  and  the  purchase  of  railway 
stocks  and  shares  on  European  account.  It 
is  estimated  that  the  stock  of  copper  will  be 
reduced  at  the  end  of  the  year  to  about  one- 
half  what  it  was  on  the  ist  of  January.  Ex- 
ception has  been  taken  by  the  agents 
of  the  companies  to  the  remarks  in  our 
report  of  the  17th  August  with  regard  to 
the  irregulra  quality  of  some  of  the  Lake 
Superior  copper.  We  are  informed  by 
large  American  consumers  that  the  quality 
of  this  copper  is  both  regular  and  re- 
liable, and  that  the  Tamarack  and  Osceola 
brands  are  equal  to  the  best  brands  of  Lake. 
We  are,  therefore,  glad  to  record  their  ex- 
perience in  contradiction  of  our  previous  ad- 
vices. Imports  are  2,013  tons  greater,  and 
deliveries  15,744  tons  less  to  date  than  dur- 
ing the  same  period  last  year.  The  arrivals 
in  England  from  Chili  during  the  month  have 
been  1,165,  and  the  deliveries  836  tons  fine, 
and  other  countries  4,760  and  4,939  tons  fine 
respectively.  The  arrivals  here  from  the 
United  States  have  been  304  tons  bars,  275 
tons  ingots,  and  1,437  tons  matte  (Montana), 
and  10  tons  ore,  equal  to  nbout  1,355  tons 
fine  copper  ;  and  in  France  1,691  tons  fine. 
2,078  tons  of  Chili  bars  have  been  transferred 
from  France  to  England,  and  700  tons  more 
are  in  course  of  shipment.  The  Chili  char- 
ters for  the  first  half  of  the  month  are  ad- 
vised as  2,000  tons  ?  for  the  second  half  they 
are  not  yet  received,  Quotations  on  Thurs- 
day :  Chili  bars  and  good  merchantable 
copper  £51  2s.  6d.  for  cash  and  ,£51  15s.  for 
three  months  prompt,  buyers  ;  English  best 
selected  ingots  £55  to  ,£55  10s.,  and  tough 
cake  ^54  to  ^54  10s.  per  ton;  ore  of  good 
produce  9s.  9d.  to  10s.;  Montana  matte  10s. 
per  unit,  sellers. — From  James  Lewis  and 
Son's  Monthly  Reports. 

One  of  the  largest  bicycle  factories  in 
America  has  written  to  Chief  Smith,  of  the 
transportation  department  of  the  Chicago 
World's  Fair  that  it  will  exhibit  at  the  Fair 
"bicycles  and  tricycles  of  every  style  of  the 
trade,  showing  the  rise  and  progress  of  the 
art  of  making  'wheels,'  from  the  first  'bone- 
shaker built  in  this  country  up  to  the  highly 
finished  'safety'  of  the  present  day." 
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NOTES  TAKEN  ON  THE  ROAD. 

Messrs.  Graves  Bros.,  Ottawa,  are  located 
in  the  heart  of  the  city  and  do  a  large  tiade 
in  stoves  and  general  hardware  building 
material,  etc.,  etc.  Their  store  will  compare 
favorably  with  the  best  in  Montreal  or  To- 
ronto. They  carry  very  heavy  stock,  and 
that  of  the  best  class. 

J.  Workman  &  Co.,  Ottawa,  have  two 
large  stores  located  in  central  parts  of  the 
city,  and  are  doing  well.  Mr.  Workman 
thinks  there  is  too  much  trading  going  on 
by  the  larger  wholesale  houses  to  small 
dealers,  builders  and  contractors,  to  be 
healthy  for  the  small  jobber,  unless  they 
have  a  first-class  retail  trade  to  sustain 
them. 

The  town  of  Smith's  Falls  is  steadily  grow- 
ing. Year  after  year  shows  steady  improve- 
ments in  the  streets,  and  modern  appliances 
for  the  health,  comfort  and  pleasure  of  its 
citizens.  Several  fine  large  brick  and  stone 
buildings  have  gone  up  on  the  main  street 
the  past  year.  The  block  in  which  is  located 
the  grocery  business  of  Mr.  J.  Murray  has 
been  raised  an  additional  storey,  making  as 
fine  a  block  as  is  in  town. 


than  the  general  public  thinks.  The  gas 
companies  are  not  making  one-half  as  much 
tar  to-day  as  they  were  five  years  ago.  This 
applies  to  all  sections  where  electricity  has 
been  introduced,  and  gives  an  ever  increas- 
ing demand  from  other  quarters.  The  re- 
sult is  that  coal  tar  is  destined  to  become  a 
more  costly  article  than  at  present. — Stoves 
and  Hardware  Reporter. 


WHY  COAL  TAR  IS  SCARCE. 

Coal  tar  is  such  a  useful  article  in  various 
ways,  that  a  shortage  in  the  production  is 
naturally  good  cause  for  anxiety.  A  year  or  so 
ago  a  number  of  big  houses  in  the  tar  trade, 
controlling  the  production  of  coal  tar  in  New 
York,  Phiadelphia,  Boston,  Chicago,  Balti- 
more, Pittsburg  and  other  large  cities,  formed 
a  trust,  with  a  view  to  elevate  prices.  They 
succeeded,  and,  for  a  time,  kept  them  up  at 
their  own  figures.  The  trust  was  broken  by 
a  New  York  firm  taking  advantage  of  the  law 
which  put  tar  upon  the  free  list,  and  imported 
enough  coal  tar  and  pitch  from  England  to 
break  the  combination's  market  to  flinders. 
The  English  coal  tar  is  said  to  be  inferior 
in  quality,  but  it  served  to  help  the  consumer 
to  escape  the  prices  put  upon  him  by  the 
combination.  In  fact,  it  is  claimed  that  as  a 
result  of  the  wholesale  importations  of  the 
manufacturers  into  which  tar  entered  largely, 
such  as  roofing  paper,  which  is  the  most  im- 
portant, were  for  many  months  so  low  that 
profits  were  actually  wiped  out.  For  a  time 
roofing  paper  sold  for  55  off  price  list,  a 
runious  reduction.  The  combination  has  not 
been  idle,  however,  and  it  is  stated  on  good 
authority  that  another  trust  will  be  perfected 
and  in  operation  by  January  I,  1892,  that 
will  absolutely  control  the  coal  tar  market. 
Prices  are  slowly  recovering,  but  it  is  not 
wholly  attributed  to  the  fact  that  this  combi- 
nation is  being  formed.  A  feature  of  the 
trade  to  take  into  consideration  is  that  their 
has  been  a  steady  falling  off  in  the  produc- 
tion of  tar  at  the  gas  houses.  The  manu- 
facture of  gas  in  this  country  is  nothing  like 
as  great  as  it  was  ten  years  ago.  Electricity 
has  cut  down   the   field  for  gas  more  largely 


IMPROVEMENTS   IN  CATALOGUES. 

In  looking  over  a  number  of  catalogues 
which   have   been  sent   to   us    recently  by 
manufacturers   in   various   branches   of  the 
trade  we  have  been  struck  with  the  great 
improvement  which  has  taken  place  in  re- 
spect of  those  productions.     We  cannot  very 
well  mention  names  or  describe  minutely  the 
contents  of  the  catalogues  now  particularly 
in  question,  lest  we  should  be  charged  with 
partiality,  otherwise  we  should  be  pleased  to 
go  into  details  as  fully  as  the  merits  of  the 
books  undoubtedly  deserve.     We  are  com- 
pelled, therefore,  to  be  more  general  in  our 
references  than  we   should  like  to  be,  and 
must   content   ourselves    with   observations 
which  may  be  taken  to  have  reference  to  the 
best  of  modern  catalogues  as  compared  with 
their  forerunners.      The  contrast   is   really 
surprising,  as  well  as  pleasing.  In  the  "good 
old  times  "  of  long  ago  almost  anything  was 
thought  good  enough  for  a  catalogue.  Paper, 
printing,  and  binding  were  all  poor  alike, 
whilst  illustrations  were  either  totally  absent 
or  so  badly  done  as  to  convey  most  inade- 
quate ideas  of  the  articles  supposed  to  be  so 
represented.      In   addition   to   these   short- 
comings, the  particulars  given  weregenerally 
so  meagre  and  unsatisfactory  as  to  be  almost 
of  no   assistance   to    the  retailer  or  other 
reader  of  the  book.  Briefly,  the  old-fashioned 
catalogue  of  the  average  manufacturer  was 
a  very  sorry  production.     It  was  starved  in 
every  respect  in  deference  to  false  ideas  of 
economy,and  as  a  necessary  result  Uscircula- 
tion  was  attended  with  no  great  gain  of  busi- 
ness.    In  the  course  of  time,  and  thanks  to 
the  more  progressive   ideas   which  now  ob- 
tain  amongst  manufacturers,   all    this   has 
been  altered,  and  we  have  arrived  at  a  period 
when    many    catalogues    are    really   works 
of  art.     To   say  that   we  have  reached  the 
stage  of  perfection  would  not  be  true,  but  it 
is  safe  to    assert    that   such  catalogues   as 
those  more  particularly  under  notice  are  in- 
telligently planned,   handsomely    executed, 
and  certain  to   bring   business  to   the  firms 
whose  property  they  are.     Fifty   years  ago, 
or  even  less,   such  ornate   catalogues  could 
not  have  been    produced,   no    matter  how 
clever  or  enterprising  a  manufacturer  might 
have  been  at  that  time.     The  printers  could 
not  have  done   the   work  properly,  and  it  is 
pretty  long  odds  against  any  competent  art- 
ist being  then   forthcoming   to  get  out  the 
drawings.     Nowadays   such    difficulties   no 
longer  exist,  and  a   manufacturer  is  able  to 
show  almost,  or  quite,  exact  representations 


of  his  goods  if  he   is   disposed  to  incur  the 
expense  of  so  doing.     Competent  artists  are 
at  his  command,  and  by  the  resources  of  the 
color-printer  it  is  possible   to  render  a  cata- 
logue of  even  the  most  ordinary  manufac- 
tured goods  a  veritable  work  of  art.     The 
gain   thus  secured    is    almost   incalculable, 
seeing  that    whole  classes  of  manufactures 
depend  for  their  special    or  distinctive  fea- 
tures upon  color  and  decoration.      Letter- 
press, however  cleverly  written,  cannot  des- 
cribe them  fully  and  efficiently,  and  printing 
from  blocks  in    black  ink  does  not  do  them 
justice.      By    means     of     colors    the    art- 
icle  can    be    exactly    reproduced,    and    in 
some  of  the   catalogues   now  before  us  this 
has   been    done    with    unqualified   success. 
The  difference  to  the  manufacturer  as  re- 
gards  results   must   be   immense   and   far- 
reaching.     A  retailer,  merchant,  exporter,  or 
importer  is  enabled  to  see  what  is  virtually 
the  article  itself,  and,  if  the  printed  particu- 
lars meet  his  views,  he  is  saved  an  infinity  of 
trouble,  and  is  enabled  to  make  up  his  mind 
for  or  against  without  delay.     This  of  itself 
is  a  very  marked  advantage  even  to  a  buyer 
at  home,  and  it  goes  without  saying  that  it 
must  be  much  more  advantageous  to  foreign 
buyers.    From  an  art  point  of  view,  therefore, 
we  are  bound  to  conclude  that  many  cata- 
logues of  the  present  day  are  up  to  a  very 
high  standard.     In  some  other  respects  we 
are  not  sure  that  they  are  equally  meritori- 
ous.    In  some  of  them  the  letterpress  is  not 
soexphcitasit  should  bf,  and  in  an  even  larger 
proportion  there  is  an  inadequate  amount  of  at- 
tention paid  to  manyofthosedetails  which  are 
of  the  utmost  importance,particularly  to  mer- 
chants, exporters,  importers,  and  foreign  or 
colonial  retailers.     The  details  to  which  we 
refer  are  those  relating  to  dimensions,  pack- 
ing,   weight,    cost    of    carriage    to   various 
leading  ports,  terms   of  payment,  c.i.f.  rates 
to  the  principal  ports  of  the   world,  or  f.o.b. 
rates  at  British  ports.     Such  details  are  not 
applicable  in  many  instances,  of  course,  but 
in  many  other  cases  thev  apply,  and  their 
presence  or    absence    in  a    catalogue   may 
mean  all  that  is  needful  to  enable  a  buyer  to 
place,  or  refrain  from  placing,  his  order  with 
the  firm   which  has    sent  out  the  catalogue. 
Again,  it  seems  to  us    that  many  firms  who 
have  been  at  a  great  deal  of  trouble  and  ex- 
pense in  producing  a   catalogue  come  to  a 
dead  halt  directly  the  book  is  out,  instead  of 
incurring  the  further  and  very  necessary  ex- 
pense of  letting  their  particular   world  know 
what    they   have    accomplished.      Such     a 
course  is  obviously  a  mistake.     These  are 
not  the  days    when    lights    can   be  hidden 
under  bushels.     Publicity  has  come  to  be  a 
very  essential  part  of  business,  and  to  be  too 
retiring  on  the  subject  of  one's  own  achieve- 
ments is  to  lose  a  high  percentage  of  the  ad- 
vantage which  might  be  gained  by  a  more 
assertive  method  of  procedure. — The  Iron- 
monger. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO, 

LIMITED, 

MANUFACTURERS   OK 

Salt  Glazed 

Vitrified  Sewer  Pipe. 
Flue  Lining,  &c,  &c. 
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(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


M,  &  L  SAMUEL  BENJ 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN" 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


S,  28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  can  now  supply  the  following:    American  and    Canadian  Meat  Cutters,  Enterprise    and    other 
makes,   also    Sausage    Stuffers  and  Lard    Presses.    Cow  Ties,  American  and  English. 
Halter  Chains,  German  and  American. 

Rope    Halters,  Hand    and    Machine-Made. 

Web  and    Leather    Halters  in  good  variety. 
Crosscut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 

WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


PNGLISH    MOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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HARDWARE. 


SALES   MADE   OR   PENDING. 

Carphin  Bros.,  general  merchants,  Sinta- 
luta,  Man.,  have  sold  out  to  C.  J.  Dutton. 

W.  F.  Reed,  general  merchant,  Berwick, 
N.  S.  has  sold  out  to  James  M.  Patterson. 

R.  Muir  &  Co.,  machinery  manufacturers, 
Winnipeg,  have  sold  out  to  Stewart  and 
Harper. 

The  stock  of  tinware,  crockery,  etc.,  in 
the  estate  of  Joseph  Taylor,  Toronto  has 
been  sold. 

Edward  A.  Kastner,  general  merchant, 
Mitchell,  Ont.,  advertises  that  he  is  closing 
out  his  business. 

PARTNERSHIPS     FORMED    AND    DISSOLVED. 

Godfrey  &  Co.,  hardware  merchants,  Van- 
couver, B.  C  ,  have  dissolved,  T.  B.  Godfrey, 
succeeding. 

Brooks  &  McLean,  manufacturers  of 
bicycles,  Toronto,  have  dissolved,  J.  F. 
McLean  continuing. 

H.  C.  Russell  &  Co.,  dealers  in  iron,  etc., 
have  dissolved,  A.  C.  Walker  retiring,  H.  C. 
Russell  continuing  under  unchanged  style. 
REMOVALS  AND   DEATHS. 

Geo.  Arnold,  general  merchant,  Bell's 
Corners,  Ont.,  is  dead. 

John  Baird,  general  merchant,  St.  Johns, 
Newfoundland,  is  dead. 
FIRES. 

F.  H.  Dowding,  tinware  and  hardware 
dealer,  Jarvis,  Ont.,  has  been  burnt  out. 

Mr.  H.  Sinclair,  general  merchant,  Bath- 
urst,  N.B.,  is  burnt  out.     Insured. 

The  factory  of  the  Dodge  &  Bliss  Box  Co., 
Waubaushene,  Ont.,  is  burnt.  Partially  in- 
sured. 

On  the  morning  of  the  21st  inst.,  Laing  & 
Meharry's  block  in  Port  Perry,  Ont.,  was  de- 
stroyed by  fin .  It  contained  three  stores, 
two  of  which  were  occupied  by  the  owners, 
Laing  &  Meharry,  who  cariied  on  a  hard- 
ware business  in  one  of  them.  An  explosion 
of  gunpowder  aided  the  destructive  work  of 
the  fire  by  wrecking  the  building.  The  loss 
to  Laing  &  Meharry  was  $8,coo  on  the  build- 
ing, and  $1,000  on  the  stock.  Against  this 
was  an  insurance  of  $6,6co  on  the  building 
and  $9,500  on  stock. 

DIFFICULTIES,  ASSIGNMENTS.  COMPROMISES. 

J.  B.  Fortier,  general  merchant,  St.  Claire, 
Que.,  has  assigned. 

The  Toronto  Mill  Stock  &  Metal  Co., 
Toronto,  has  assigned. 

Joseph  Gague,  general  merchant,  Rimou- 
ski,  Que.,  has  assigned. 

W.  H.  Larne,  general  merchant,  Murray  " 
Bay,  Que.,  has  assigned. 

Joseph  Smith,  general  merchant,  Cedar 
Hill,  Que.,  has  assigned. 


Francois  Caron,  general  merchant,  St. 
Irenee,  Que.,  has  assigned. 

D.  P.  Burke,  general  merchant,  Joggins, 
N.  S.,  is  offering  to  compromise. 

James  H.  Cummisky,  general  merchant, 
Hickey's  Wharf,  P.  E.  I.,  is  offering  to  com- 
promise. 

Nelson  Simmons,  general  merchant, 
Webbwood,  Ont.,  has  assigned  to  James 
Lynch,  Sudbury. 

Yeo  &  Smith,  hardware  house  furnishings 
and  galvanized  iron  works,  Toronto,  are  of- 
fering to  compromise. 


STEEL  VS.  IRON. 


It  is  the  general  impression  in  trade  cir- 
cles that  the  quality  of  the  manufactured 
iron  now  made  is  improving.  Consumers  are 
more  exacting  in  their  requirements,  the 
practice  of  testing  has  grown  quite  general, 
and  greater  intelligence  now  prevails  among 
all  classes  of  manufacturers.  More  attention 
is  paid  to  the  scientific  portion  of  the  busi- 
ness. Chemical  formulas  are  no  longer  re- 
garded with  contempt,  Raw  materials  are 
purchased  with  some  discrimination,  the 
effects  of  different  fuels  are  carefully  noted, 
and  rule-of-thumb  has  to  a  great  extent  given 
way  to  the  application  of  exact  knowledge. 
The  gradual  disappearance  of  old  iron  rails 
from  rolling  mill  stock  piles  is  also  a  matter 
of  no  small  consideration  in  this  question. 
As  long  as  they  were  plentiful  and  cheap 
there  was  a  constant  temptation  to  use 
them,  as  their  conversion  into  other  forms 
of  iron  was  so  easy  and  comparatively  so  in- 
expensive. The  passing  away  of  the  old 
rail  era,  together  with  the  growth  of  scien- 
tific knowledge  relative  to  iron  making, 
could  not  fail  to  effect  a  marked  improve- 
ment. 

This  improvement  has  been  especially 
noticeable  in  the  manufacture  of  bar  iron  in 
the  West.  For  example,  common  bar  iron 
of  Western  make  is  no  longer  the  despised 
article  that  it  was  but  a  few  years  since.  At 
that  time  a  storm  of  indignation  was  evoked 
when  the  charge  was  made  that  a  Chicago 
fire  escape  manufacturer  was  using  common 
bar  iron  in  building  structures  upon  whose 
strength  many  lives  might  depend.  The 
common  bar  iron  now  made  easily  meets 
the  requirements  of  agricultural  implement 
manufacturers,  and  has  further  been  known 
to  endure  the  exacting  tests  of  the  most 
rigid  railroad  inspectors. 

Notwithstanding  this  array  of  argument, 
apparantly  proving  that  the  quality  of  the 
iron  now  made  is  better  than  ever,  it  is  the 
opinion  of  experts  that  the  limit  of  improve- 
ment has  been  reached,  unless  consumers 
are  willing  to  pay  greatly  enhanced  prices. 
Further  improvement  in  quality  is  to  be 
gained  by  reworking,  thus  making  the  pro- 
duct more  homo-genuous,  but  decidedly 
more  expensive.  In  this  event,  however,  the 
consumer  naturally  turns  to  steel,  which  will 
meet  his  requirements  at  a  less  price.      The 


quality  of  steel  is  shown  to  be  steadily  im- 
proving, and,  unlike  iron,  it  has  a  free  field 
which  it  will  enjoy  until  some  other  metal  or 
alloy  is  found  possessing  greater  merits  and 
is  available  at  a  reasonable  price.  The  im- 
provement in  the  quality  of  the  steel  made 
in  the  past  five  vears  is  very  remarkable. 
No  longer  are  complaints  made  of  the  mys- 
terious cracking  of  steel  plates,  but  steam 
boilers  are  now  almost  universally  made  of 
steel  and  iron,  sh;ps  have  completely  given 
way  to  steel  ones.  The  manufacture  of  re- 
liable steel  plates  is  no  longer  confined  to 
one  or  two  works  in  this  country,  in  which 
the  process  almost  seemed  to  be  a  trade 
secret,  but  there  are  upwards  of  a  dozen  of 
them,  all  ready  to  meet  the  most  severe 
specifications,  which  would  be  impossible  of 
execution  in  iron  except  at  very  much  higher 
cost. 

In  other  branches  of  the  steel  trade  the 
number  of  manufacturers  is  constantly  in- 
creasing and  the  excellence  of  their  product 
is  a  matter  of  wide  comment.  Who  can 
make  good  thin  steel  sheets  ?  was  once  a  live 
question,  but  it  has  now  almost  changed 
into,  who  cannot  make  good  thin  steel 
sheets?  In  heavy  forgings  iron  and  steel 
have  for  some  time  been  struggling  for  the 
mastery,  and  each  has  its  advocates.  The 
iron  manufacturers  say  that  they  find  the 
quality  of  the  scrap  now  in  the  market  is  so 
irregular  that  they  can  no  longer  depend 
upon  it  and  they  will  only  guarantee  their 
work  when  made  from  reworked  muck  bar, 
which  is  necessarily  expensive,  and  the  re- 
sult is  that  they  are  themselves  turning  to 
the  use  of  steel.  In  fact,  the  inference  seems 
to  be  unavoidable  that  steel  is  making 
greater  headway  than  ever  in  all  branches 
of  trade  in  which  reliability  and  excellence 
of  quality  are  sought. — Iron  and  Steel 
Trades  Journal. 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 
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PLEASE  MENTION  THIS  PAPER  WHEN   WRITING  US. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 

TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

—REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

TAPER    TOOTH. 
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SET  C       CUTS  !4to%in 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools,  and  Tube  Expanders. 

Send  for   Catalogue   and  Price    Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 
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Full  square  and  common  Carriage   Bolts,  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  aud 
Whiffletree  Bolts.     Bolt  Ends,  Coach  Screws,  Square  and   Hexigon  Nuts.     Carriage  Foreine  of  all 

kinds,   send  for  pbices.  GEO    GILL1ESj  Gananoque,  Ont. 


*U/rjO    DEAL    I JVJ     GROCERIES 


SHOULD    SUBSCRIBE 


oubscripNDn  $2    The  Canadian /Grdcery 
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HARDWARE. 


CUTLERY — Q-ood  knives,  good  value.    See 
our  samples  and  prices. 

SPOONS — Our  "African"  Silver  retain  their 
color  and  are  cheap. 

STEEL — -Consumers    want   quality.        Buy 
"Jessops"  Standard  make. 

A.  C  LESLIE  &.  CO., 


445  St.  Paul  St ., 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 
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Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


SPOONS.FORKSETC-STAMPED 


ARE  GENUINE„R0GERS"G00DS. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS 


McRAE  &  Co., 
Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


TRADE 
MARK. 


*% 


GRANTED 
1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


It's  not  So  bad  to 


CURRENT    JVTA^KET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip   *'     ....  25,   27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes S6  00  $6  25 

I.X.,  "  1  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes        4  50    4  75 

IX  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  121  X  17         4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

BV.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates—  Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets   . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6Jc,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    74 

28        "     7}    8 

I  i-oii  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  32  05  2  10 
Refined      "  . .     2  45    2  55 

HorseShoe  "  ..2  50    2  55 

Band  "  ..     2  50    2  65 

Hoop  "  '  ..     2  65    2  80 

Swedish         "  "  ..     4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    J  uo    3  25 

Machinery  3  00^  3  U 

Best  Cast  Steel,  per  lb 0  131  0  14 

•Russian  Sheet        "       0  10j  0  12 

Tank  Plates 2  00    2  25 

Boiler  Rivets *  50    5  00 


Boiler  Tubes. 

2-inch    101c 

-inch .' 15 

Boiler  Plate. 

J  inch $2  45 

5-16  "     2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      3},  3J 

Canada  Plates. 

Blaina 1  bright  2  90    3  00 

Abercame  3  00    3  10 

Iron  Pipe. 
Wrought  60  to  62*  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  621  per  cent. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5J 

26  gauge,  "       5J,  5J 

28     "  "       5J,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "         51,  5J 

28      "  "  54, 5f 

Note — Cheaper  grades  about    1  cent 
per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6      6i 

1        "  "       5J    51 

"  5-16  "  "       4J    5 

%    "       "    a  a 

7-16  "  "       4J     4* 

V4       "  "       i      4J 

%       "  "      31 

X       "  "       3  1-5 

Trace,  per  doz.  pairs    S3  60    5  90 

German  coil,  per  100  ft    1  65    2  70 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.  "        0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  J  in.  SO  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  SO  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "        . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <fi  T.  K,  Pitts. 

Plain  Tinned,  per  lb ...     0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  051 

Zinc  Sheet. 

5cwtcasks 0  06J  0  06$ 

Part  casks 0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03|  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  21  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note—  Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb SO  151  0  16 

Other  makes  "    0  14j  0  15 


White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 51  .. 

No.  1  Do "  0    5 

No.  2  Do "  0    41 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  J  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  SI  10 

2nd  qualities    "      0  85      0  90 

Colors  In  Oil. 
(25  lb  tins,  Star.  Jard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

*'         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40. 
"      (J.F.L.S.) "  "      2  75 

Venetian  Red  (R.C.2)      "  1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      8  25 

American      "  "      2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70, 

do      Turpentine     "       0  90 

No.  1  Carriage  "        150 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,perlb 0  09      0  10 

Cod  OH. 

Cod  Oil,  per  gal.     0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

Frenchmedal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16    0  07 


HARDWARE 


is* 


HARDWARE. 

Ammunition — Cartridges. 

Kiin  Fire  Pistol, dis. 40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Doru.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  "  grade,  10  p.o. 
Shot. 
Canadian,  dis.  7V4  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  *1  60 


Anvils. 

Per  lb 0  10    °  124   Complete,  with  Augers,  ea 

Anvil  and   Vice   combined 
each 4  50 


Gimlet. 

Clark's,          per  doz  0  65 

Diamond,  Shell  "        100 

Nail  and  Spike,  per  gross  2  25 
Blind  Rollers. 

Annex per  doz.  1  25 

Mascot   "  1  35 

Erminie  "  1  12 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11 

Bolts. 

Carriage,  dis,  65  and  10  to  70  pel  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 
Boring  Machines. 

4  40 


0  90 

1  50 
5  20 

1  75 
1  85 
1  20 


0  15 


7  50 


Augers. 

Gilmour's,  discounc50,50and  10 
Hollow  Steam's  perdoz....  13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 
cent. 

Awls. 


3  40 
3  20 


Sewing 

Pegging, 

Brad, 

"  handled 
Saddlers'. 


per  gross 


0  65 
0  65 
0  85 
3  60 
0  45 


1  59 
1  25 
1  60 
7  30 
1  60 


Awl  Hafts. 

per  gross  


Patent  Peg; 
"    Sewing, 

Awl  and  Tool  Sets 


7  25     8  00 


8  30 


Millar's  Falls,  per  doz 2  80 

Axes. 

Per  bi.x 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hand. 
Brass,  60  to  66$. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00 

House. 
American,  per  lb 0  35 

Bellows. 

Hand,  per  doz    3  35 

Moulders'     "       7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40 percent. 
Bench  Stops. 

Perdoz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 


Braces. 

Barber's 6  °°    '  "5 

Barber's  Ratchet 10  00  11  00 

Farmers'   2  00     2  75 

Millar's  Falls  ...    15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50 

Berlin  Bronze  Cana'n 0  85 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz,,  dis.  37$  per  cent. 

Henis,  No.  8        "       6  00 

"     No.9         "      1  00 

QueenCity 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Batts — Brass. 
Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 


Can  Openers. 


Acme,  per  gross 

Sardine  Scissors,  per  doz . 


9  00  10  00 
3  75    4  50 


5  00 


0  40 


4  75 


Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  perdoz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition . 

Castors. 
Bed,  new   list,  dis.  50pc  )  to  50  and  5 
Plate        "  dis.50pc    >     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   . . 

Cement. 
Portland,  car  load  lots  . . 
Thorold  ,' 

Queenston      " 
Napanee  " 

Excelsior,  discount  60  per  cent.  Chalk. 

Jennings'    Imitation,    list   45,    47$  per    Carpenters'  Colored,    per 

cent  gross  0  90    110 

Jenning's  Gen,  net  list  to  5  p.  cent  dis.    White,  lump,  per  lb 0  01J  0  01$ 

Car  Red 005    006 

,.-,.„"             j.  Crayon,  per  gross 014    018 

Gilmour's,  47*  to  50  per  cent  Chills-Socket,  Framing  and  Firmer. 

Expansive.  American, dis  70  per  cent. 

Clark's,  15  per  cent.  Canadian,  dis    35  per  cent. 

Excelsior,  10  per  cent.  Tanged  Firmer  per  doz 0  85    4  00 


8  50  11  25 

....     2  70 
....     1  10 
....     1  10 
....     1  10 

Churns 
Daisy,  dis.  60  to  60  and  5  p.c. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

"  No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  J  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    1  60 

English,     "      2  00    4  00 

l>raw  Knives. 

American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33*  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Canadian,  dis.,  Amer.  list  60  per  cent. 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
Horse  Hasps,  dis.  45 p.c.  Amer  I  Heners 

50  p,c.  Can.  ) 
Horse  Rasps,  Spencer's,  dis.  Can.  list 
33$  p.c. 

Fluting  Machines. 

Each  0  60     2  00 

Forks. 
Hay.Ma.nure,  etc,  dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 
Box  Price. 

Double 

Star.  Diamond 

Size           Per         Per  Per      Per 

United          50  ft       100  ft.  50  ft.   100  ft. 
inches. 

16  to  25            1.40           2.70  2.00 

26to40           1.50           2.90  2.25 

41  to  50                            3.30  5;00 

57  to  60                              3.60  5.50 

61  to  70                              3.90  6.00 

71  to  80                               4.40  6.75 

81  to  85                            5.10  7.50 

86  to  90                            5.80  8.50 

91  to  95  9.50 

96  to  100  10.50 


Pilkington. 
Ordinary 

1st  break  $8  65 

2nd      "      3  9o 

3rd       "      4  60 

4th      "      4  95 

5th        "       5  40 

6th       "       5  90 

7th        "       50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  70 

3rd      "       5  40 

4th       "       5  90 

5th       "       6  50 

6th       "       6  90 

7th       ' 7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        perdoz 00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 1  00    1  2ft 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per    J] 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  1  13    1  80 

Gate,  Clark's l  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Perdoz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  pei 
cent. 

Planter  doz  4  00    5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz  0  50    1  10 

Clothes  Line,     "  0  27     0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  perdoz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks  and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HIIE  J^JD  QTJ  AETB  US 

FOR 

Shot  GrUIlS,  fine  grades  such  as  Greener, 
Lefever  Richards,  &c. 


Breech.  Loadin 

Clabrough,  Smit 
Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Arner- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,  dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.   45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes. 

Per  keg 3  45    3  60 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  per  lb  7$  per  cent.  dis.  off 

new  list. 
Copper,                           "        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz   . .    2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "         ....     8  75  10  00 

Shutter,   porcelain,  F.  & 

f     screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  ;;  1»1    3  8o 

King,  wood,  2  ™    \  »" 

glass  4  00     4  50 

All  glass,  "  1  20    l  30 

Lines. 

Fish,    per  gross 105    2  50 

Chalk,  "  1  90    '  40 

Locks — Door. 
Canadian,  dis.  per  cent..     ....        60 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,   to 
33%  per  cent. 

Padiock . 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

.Eagle,  dis.  per  cent,  15  to  17$  per  cem 

Mallets. 
Tinsmiths',  per  doz    125    150 

Carp't'rs',  hickory      "  125    6  la 

Lignum  Vita.,  "  3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  Gutter 
Enterprise,  dis.  per  cent        20        25 
Canadian,  37$  to  40  per  cent. 

Home,  each ••••.• 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut,   3    in.   and    upwards, 

per  keg  base,  price 2  20 

Brads  &  Moulding  Nails,  7u  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 

ion         3  38    400 

Diamond  12  00  It  00 

Oil. 
Canada  Refined  Oil  (Toronto)  151    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.  '     °2? 

American  W.W.    "     0  to 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

perdoz ••  ,    1?  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass  "        150    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Peucils. 

Dixon's,  per  gross 1  00    4  25 

"        Carpenter 2  25    3  60 

Picks 
per  doz ° 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.    dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Perdoz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

62$  per  cent. 
Pitcher   Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3$ 

Sliding  Door,  "       ....  3i        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  perdoz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent,  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c 
Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..      8$  12$ 

54,5-16,  %  in 9  13 

3-16  in  1C  13$ 

Cotton,  per  lb 22        25 

Russia  Deep  Sea,  per  lb..        13$      16 

Jute    "     ...        08        08J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  4in  37$  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

»  N     P.  '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A., sand,  30  n.c 

Emery,   per   quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's   dis.    40,    62$  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb 2$    3  00 

>iausaf?e  Stutters. 

Eac  h 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis   10  p.  c. 
S.  &  D.,  dis.  35  to  40  aer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.    dis.   30  to  35  per   sent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz l  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      it.  H.      "      72$        " 
"      F.  H.  Brass  75         "  " 

•'      R.  H.       "       70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mins>,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 

Canadian,  dis.   37$  per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 
tinned,      "  1  35    1  60 

2  45 


Tin  Rim, 


black, 


1  80    2  25 


Snaps. 


Harness,  German,  p.  gro.    1 
Acme,  3 

Lock,  Andrew's  4 

Soap 

Sapolia    J  gross  boxes 

"         J  and  $  gross  boxes 
gross  net  cash 


65  5  50 
00  5  00 
50  11  50 


3  25 


per 


12  W 


Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 

Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1 

Iron,  American  1 


5  00 
2  35 


12  00 
'  30  00 


Spoons  and  Forks. 

TeaSpoons pergross    7  50 

Dessert  "     "         21  00 

Table       "     "         30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,   perdoz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$      4| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks   and   Dies,  Amer.    dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,   per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton     15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut, Carpet.gimp, blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'irou, blued  ortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' TaoKs&  Nails, dis.  25 p.c 


Tape  Lines. 
English,  ass  skin  perdoz.  $2  75  $5  50 

English  Rat.  Leather  5  50    9  75 

Chesterinan's,      each  ....    0  90    2  85 
steel,  each  .     0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33$  p.  c. 

Ties. 

Cow,  perdoz 125     2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12$  per 

cent,   to   70    and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N. ,  orP.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute        "       ""." 

Blue  ribbon   o  14 

"         Redcap o  12 

"         Crown oil 

"  Silver  Composite  0  09 

Freight    allowed     to    any    station 
south    and   east   of  Owen   Sound   in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50$ 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Rerdoz 4  00    8  5C 

Well  Wheels. 
Amer., per  doz.  8,10  &  12  in.     3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  12$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  copper  7$ 
p.c.  dis. 

Market,  tinnedper  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  06$  0  06$ 

Malin's   Wire  on    spools,  30  to  45  per 
cent   dis. 

Clothes  Line, galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.    steel   barb  fencing 

"Lock Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Stetl,  plain  twist  ..     0  04$  0  04} 
Galvanized    Barb,   "Ly- 
man," 2  to  4points 0  04} 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft    1  90    2  do 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60 &  lOp.c. 
Coe'sGen'ne,  dis.  30  to  32Jp.  c. 
Diamond,  dis.  33^,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

S., perdoz 5  80    750 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


16  and  18  DeBresoles  St.,  Montreal. 


HOLLOW   WARE. 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc. 


REGISTERED 
TR&DE  MARK  FOR 

KNIVES,FORKS,SPOON8. 


A.  J.  Whimbey,   Manager. 


If 


TRAVELLERS 

SHOULD  SEND  2?C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F,  dimming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


SAW  YOUR 

ADVERTISEMENT 


IN  THE 


HARDWARE. 

llllll!!l;ll!l![|l!MI!lll!HI!lll!!ri!IIIIIH!l!!i!l^ 


When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  By  ALL  TIE  LEADING  DEALERS. 


-t3FlT™ 


-MANUFACTURED    BY 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


PLATE 
GLASS, 

ALL  SIZES  IN  STOCK. 


MANUFACTURERS   OF 


STAINED  GLASS  FOR  EVERY  PURPOSE. 


McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone    1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware    Traveller   recently   published   in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS   OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


HARDWARE. 


Deyore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  in- 
to heat  the  handle.     Write  for  prices. 

Manufactured  only  by   H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 


-AND- 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.'and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


MARK 


KINK  PROOF  HOSE. 


"  DOMINION 

BRANDS. 


9* 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


GUTTA  PERCHA*RUBBER  M-O* 

or  TORONTO 

4-3  YON  G  EI   r 


I1H1T 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require* 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coining 
loose  from  the  hose.  Ours  may  he  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.-    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG,  CO. 

OF   TORONTO. 

43    Yonge    St.,       -        -       TORONTO. 


IRON  WIRE.  ! 

Bright, 

Annealed, 

Oiled, 

Spring, 
Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE ! 


Write  for  Prices  to 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E..  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


NOV.    7,     01 


2.00  a  Year. 

1  O  Cents  a  Copy 


f    TRADES. 

Address: 

"HARDWARE,  ' 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


FINK 


CUTLERY 

SEE  OUR  NEW  PATTERNS. 


PEN 

POCKET 

TABLE 


ES. 


RICE  LEWIS  &  SON, 


LIMITED. 

General  Hardware  Merchants. 


Favorite  Stoves  and  Ranges 


Are  made  by  skilled  labor  from   the   best 
grades  of  materials. 


They  have  Special  Features. 


Stove  dealers  will  find  it  profitable  to  select 
lines  that  have  features  of  merit.  That  are 
not  duplicated  in  their  competitor's  stock. 

Do  you  want  Exclusive  Sale  ? 

We  will  be  pleased  to  arrange  same  in  your 
vicinity.  Drop  us  a  card  for  Catalogue  and 
Price  List. 

THE  GHOWN  &  GUNNINGHAN  GO'Y 

LIMITED, 

ZKHHSTO-STOHSr,    OlsTT. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


WESTERN  AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1   Front  St.  W  ,  Toronto. 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 


PUBLISHED    WEEKLY- SUBSCRIPTION    $3.00    A     YEAR. 


Vol.    3. 


TORONTO,   NOVEMBER  7,   1891 


No.  45 


J.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas 


THE  J,  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  6  St.  Francois Xavler  St. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somerville,   Manager. 


PROMPT  ATTENTION. 

A  very  radical  fault,  an  insidious  cause  of 
debility  in  trade,  is  the  habit  of  neglecting 
customers.  The  only  convenience  a  sales- 
man should  study  is  that  of  the  people  who 
have  inquiries  to  make  or  orders  to  place. 
That  principle  is  pretty  generally  appre- 
hended by  shopkeepers,  but  not  always  ob- 
served by  subordinates,  nor,  for  that  matter, 
by  principals.  The  salesman,  par  excellence, 
is  a  self-sacrificing  man.  The  soldier  at  his 
post  is  not  more  steadfast  to  his  duty  and 
on  guard  against  the  temptations  of  his 
own  personal  comfort  than  the  sales- 
man. Hunger,  weariness,  indisposition, 
mental  worry  have  secondary  claims  upon 
the  indulgence  of  the  subject  of  them. 
He  is  expected  to  be  bright,  active,  prompt 
and  patient  with  the  man  who  shows  any 
incipient  buying  talent.  The  buying  dispo- 
sition is  so  very  sensitive  that  it  will  shrink 
up  and  expire,  if  the  salesman  withholds  any 
of  the  geniality  of  his  sunny  nature  from  the 
customer,  in  order  to  minister  for  a  moment 
to  his  own  self-indulgence.  The  customer, 
though  otherwise  probably  a  thick-skinned, 
obtuse  man,  has  the  most  delicate  feelings 
as  a  buyer,  and  he  is  hurt,  if  through  bodily 
ailment  or  other  cause  the  salesman  does 
not  keep  up  a  display  of  constant  solicitude 
for  him. 

Seriously,  there  is  at   least  respectful  and 

prompt  attention   due   to  people  who  come 

to    buy.       If    they    do     not     get    it    they 

are     right     in     feeling     that     their     trade 

s  not  valued    and  act  as  people  with  self- 


respect    ought     to    act    if    they    withdraw 
their  custom.     A  few  days  ago  a  retail  hard- 
wareman  went  to  a  wholesale  house  in  this 
city  with  the  intention  of  placing  an  order 
of  more  or  less  magnitude.      He  dropped  in 
at  a  very  few  minutes  before  noon.     He  was 
referred  to  a  certain  salesman,  who,  with  an 
air  of  a  man  who  had  to  catch  a  train  or  die, 
referred  him  to  another,  stating  that  he  was 
going  to  luncheon.      The  second  with  equal 
despatch  and  also  apparently  dogged  by  an 
irresistible  appetite,  passed  on  the  word  to  a 
third,  plunging  into  his  coat  at  the  same  time 
and  betaking  himself  to  the  nearest  lunch 
counter.  The  third  couldn't  talk,that  is  to  say, 
he  hadn't  the  time,  but  would  be  at  the  cus- 
tomer's   service     any     moment    after    one 
o'clock,  in  fact  the  whole  staff  would  over- 
whelm him  with  attention  after  the  stroke  of 
one.      The  customer   concluded   that    high 
noon  was  no  time   to  call  there,  and  went 
elsewhere.     He  found  salesmen  who  waited 
upon  him  courteously  and  patiently.     Their 
politeness  in  fact  had  an  expanding  effect 
upon  his  purpose,  and  he  bought  more  than 
he  set  out  to  buy. 

The  latter  salesmen  only  did  their  duty. 
They  stifled  the  pangs  of  hunger  because 
business  bade  them  do  it,  and  they  had 
their  reward.  They  also  won  a  customer 
whose  future  trade  will  go  to  their  house,  if 
he  continues  to  be  used  as  well  as  he  was  at 
the  outset.  On  the  other  hand,  the  strict 
dietary  rule,  which  requires  a  man  to  eat 
exactly  according  to  a  given  time-table,  is 
apt  to  cause  loss  of  trade,  as  it  did  in  the 
first  case  mentioned.  The  call  of  duty  ought 
to  prevail  over  the  call  of  the  dinner-bell. 


WINTER  FREIGHTS. 

This  is  an  interesting,  intact  a  remarkably 
interesting,  subject  with  all  merchants  in 
Montreal  who  handle  any  goods  that  come 
under  the  head  of  "heavy  material."  The 
reason  is  patent,  it  touches  their  pocket ;  so 
much  so  that  it    was  thought  advisable  to 


h.ive  a  deputation  wait  on  the  traffic  man- 
agers of  the  two  railroads ;  but,  true  to  their 
proverbial  policy  of  letting  everyone  else 
have  the  trouble,  the  merchants  did  not  turn 
out  as  they  should,  and  only  two  solitary  in- 
dividuals knocked  at  the  doors  of  the  traffic 
magnates'  offices.  It  certainly  was  not  a 
large  or  imposing  delegation — and  the  two 
delegates  swear  they  will  never  turn  out 
again  for  their  confreres — but  for  all  that  it 
had  a  certain  effect.  When  the  advance  was 
first  advised  it  was  to  be  75  per  cent.,  or  in 
other  words  heavy  goods — such  as  pig  iron,, 
chemicals,  cement,  oils,  etc. — were  to  pay, 
instead  oi  12c.  the  100  lbs.,  20c.  Since  the 
first  intimation,  however,  the  rate  has  been 
cut  down  to  18c,  or  an  advance  of  50  per 
cent.,  but  even  this  is  considered  too  much 
by  the  trade,  and  they  claim  that  business 
is  seriously  interfered  with.  It  is  certain, 
though,  that  they  will  have  to  grin  and 
bear  it. 

Another  cause  of  complaint  is  the  brief 
notice.  The  railway  companies  issued  their 
notifications  on  the  21st  of  October,  and  the 
advance  came  into  effect  on  the  2nd  of  No- 
vember. This  was  only  nine  days,  and  the 
result  of  it  all  is  that  some  one  will  be  minus 
their  profits  on  some  of  their  sales  to  arrive 
ex  wharf.  All  heavy  goods  are  sold  very 
close  as  a  rule,  and  transportation  charges 
are  a  serious  factor.  Therefore  with  ships 
arriving  for  a  week  or  so  yet  dealers  com- 
plain that  they  have  not  been  treated  fairly. 
They  contend  that  the  railway  companies 
should  wait  until  the  close  of  navigation  be- 
fore advancing  rates,  and  instance  the  year 
1889,  when  the  advance  did  not  go  into 
effect  until  November  18th,  or  two  weeks 
later.  It  certainly  does  look  like  an  attempt 
to  squeeze  a  little  more  money  out  of  the 
public,  but  railways  are  not  run  for  the  pub- 
lic, it  seems,  but  to  make  money  for  their 
shareholders,  if  they  can,  and  according  to 
all  accounts  they  have  pretty  close  figuring 
to  do  this  even. 


HARDWARE, 


IT  DID  NOT  WORK. 

There  is  a  nice  little  story  going  the  rounds 
of  the  trade  in  Montreal  about  a  copper 
transaction,  or  rather  an  attempt  to  buy 
some  copper.  Hardware,  las*,  week,  refer- 
red to  the  fact  that  the  supply  at  that  centre, 
in  fact  the  bulk  of  the  stock  in  first  hands 
was  controlled  by  one  firm,  who,  owing  to 
the  advantages  they  possessed,  were  able  to 
pretty  well  outsell  anyone  else  Well  then  ! 
a  large  Western  buyer  paid  Montreal  a  visit 
last  week.  He  wanted  some  copper  and 
asked  for  a  price.  One  was  named,  a  pretty 
low  one  it  seems,  and  nothing  more  was 
thought  about  it  until  later  in  the  day.  Then 
various  consumers  throughout  the  city  com- 
menced telephoning  the  firm  in  question  for 
prices  on  copper.  They  smelt  a  rat,  and 
sure  enough  it  was  just  as  they  expected. 
The  Westerner  got  their  price  and  it 
evidently  afforded  him  a  margin  for  a 
"dicker,"  and  he  tried  to  do  a  little  here  for 
himself,  out  it  did  not  work.  His  order 
came  to  hand  duly  this  week  for  a  round 
quantity,  but  it  was  not  filled.  Oh,  no  !  the 
reply  was  that  the  firm  in  question  was  not 
doing  business  in  this  style.  But  the  boys 
had  a  nice  little  laugh  over  the  matter  just 
the  same.  However,  joking  aside,  copper  is 
easy  as  noted  last  week,  and  it  is  a  strong 
possibility  that  a  good  order  would  lead  to  a 
cut. 

INSOLVENCY. 

"Continual  dropping  wears  away  the 
stone,"  The  moral  in  this  prompts  us  to  re- 
turn to  the  old  subject  of  the  Canadian  in- 
solvency laws.  Of  course,  the  name  is  a 
misnomer,  for  we  have  no  such  thing  as 
"  Canadian  Insolvency  Laws,"  but  insol- 
vency matters  are  in  a  "mix  and  muddle" 
state,  so  discreditable  to  the  Dominion  and 
its  Government,  and  so  productive  of  dis- 
trust in  the  minds  of  foreign  merchants,  that 
no  excuse  is  necessary  for  bringing  the  mat- 
ter before  our  readers  again  and  again,  un- 
til, by  our  very  importunity,  a  solution  is 
reached.  Recent  business  troubles  among  us 
have  drawn  special  attention  to  the  matter 
in  England,  and  trade  journals  there  are  very 
outspoken  indeed,  and  we  fear  very  much 
that  the  impression  is  general  that  Canadian 
laws  favor  Canadian  creditors  at  the  expense 
of  foreign  creditors.  We  desire  for  the  sake 
of  Canadian  credit  in  England  to  state  em- 
phatically that  this  is  not  the  case.  The 
laws  make  no  distinction  betweed  "  Home" 
and  "Foreign"  creditors,  but  the  foreign 
creditors  have  of  course  the  disadvantages 
attaching  to  non-residence  and  long  dating 
The  Canadian  creditor,  on  the  spot  is  natur- 
ally able  to  detect  signs  of  weakness,  and 
shorter  dating  sometimes  brings  him  out 
safe  and  sound,  while  foreign  firms,  giving 
longer  dating,  suffer.  Apart  from  these  con- 
siderations, which  will  work  their  own  cure, 
all  creditors  stand  alike,  and  we  press  this 


strongly  because  of  our  views  published  in 
England,  which  are,  we  believe,  entirely 
erroneous.  None  the  less,  we  still  have  to 
face  the  fact  that  the  state  of  the  law  in  Ca- 
nada is  bad,  and  the  question  forces  itself 
into  greater  prominence  every  day.  In  what 
direction  shall  these  laws  be  amended  ?  This 
question  is  not  easy  to  answer,  but  that  is  no 
reason  why  it  should  be  shirked.  At  the 
very  outset  of  the  consideration  of  the  matter 
we  are  met  by  the  difficulty  that  opinions 
are  as  numerous  and  as  various  as  the  par- 
ties by  whom  they  are  expressed.  Merchants, 
bankers,  accountants — all  admit  the  evil,  but 
scarcely  any  two  agree  as  to  the  remedy. 
There  is,  however  a  unanimous  desire  that 
there  should  be  an  assimilation  of  laws,  and, 
as  far  as  possible,  a  uniformity  of  proceedure 
throughout  the  Dominion.  It  is  well  known 
that  a  Toronto  lawyer,  no  matter  how  great 
his  ability  or  how  large  his  experience  in 
winding  up  insolvent  estates  in  Ontario,  may 
come  to  Montreal  and  be  utterly  at  sea — 
helpless  as  a  child — if  he  attempts  to  handle 
a  Montreal  estate  ;  and  while  no  doubt  Mon- 
treal lawyers  are  well  able  to  discharge  all 
duties  devolving  upon  them,  it  seems  on  the 
face  of  it  absurd  that  a  lawyer  in  one  Pro- 
vince should  be  as  ignorant  as  a  layman  in 
another.  Of  course,  it  is  useless  to  point 
out  diseases  without  at  least  suggesting  re- 
medies, and  with  a  view  to  an  ultimate  cure 
we  may  point  out  the  chief  evils  to  be  re- 
moved. We  have  already  denied  the  truth 
of  statements  to  the  effect  that  foreign  credi- 
tors are  discriminated  against,  but  it  cannot 
be  disputed  that  undue  preferences  can  be 
and  are  constantly  being  given  to  one  credi- 
tor at  the  expense  of  all  the  rest.  What  busi- 
ness man  has  not  suffered  severe  loss  from  a 
chattel  mortgage  in  Ontario,  or  a  bill  of  sale 
in  the  Lower  Provinces  ?  What  Ontario 
lawyer  is  there  who  cannot  devise  for  his 
client  a  lien  still  more  dangerous  than  a  chat- 
tel mortgage,  because  its  registration  is  not 
necessary  ?  What  have  we  seen  recently  of 
open  accounts  transferred  even  to  banks  ? 
And  if  banks  take  security,  will  not  every 
merchant  try  to  shield  himself  at  the  ex- 
pense of  his  less  lucky  fellow  creditors  ? 
Being  in  a  position,  then,  to  judge  of  the  ef- 
fects of  preferences  of  the  kinds  mentioned, 
we  urge  with  all  possible  emphasis,  that  we 
should  have  immediately  such  a  uniformity 
of  law  as  will  render  everything  that  is  un- 
just in  these  matters  impossible.  We  believe 
that  the  Province  of  Quebec  may  properly 
claim  that  her  laws  in  commercial  matters 
are,  in  many  respects,  nearer  to  what  is  fair 
and  square  all  round  than  those  of  any  other 
province.  Chattel  mortages,  bill*  of  sale  and 
assignments  of  accounts  are  here  illegal  and 
liable  to  speedy  detection  and  punishment. 
The  laws  governing  thedistrubition  of  assets, 
too  (though  perhaps  savoring  of  red  tape), 
seem  so  framed  that  a  speedy  and  equitable 
distribution  is  certain  if  the  curator  is  com- 
petent and  the  inspectors  painstakings.  If 
these   statements  are  correct,  Quebec  laws 


may  be  taken  as  a  foundation  and  the  laws 
of  provinces  brought  into  harmony.  We 
leave  the  matter  for  the  present,  but  shall  be 
glad  to  open  our  columns  to  any  suggestions 
that  may  tend  to  bring  about  a  better  state 
of  affairs. — The  Shareholder, 


CAN  THIS  BE  SO  ? 

The  man  of  nerves  and  the  dyspeptic  may 
take  heart.  That  accentuated  accumulation 
of  terrors  incarnate,  the  over-praised  abomi- 
nation of  the  nineteenth  century  known  as 
the  telephone,  is  soon  to  be  superseded  by 
an  invention  which  will  work — at  least  this 
is  the  announcement  made  in  the  form  of  a 
very  plausible  story  told  in  the  daily  press. 
This  information  will  doubtless  bring  a  piti- 
ful smile  of  incredulity  to  the  face  of  the  hag- 
gard and  prematurely  broken  office  man  who 
has  lost  any  hope  he  may  ever  have  che- 
rished in  regard  to  the  enjoyment  of  a  future 
state  of  bliss,  in  consequence  of  long-con- 
tinued and  profane  association  with  the  Bell 
instrument  of  unutterable  fortune  in  the 
private  cupboard  of  his  sanctum.  Never- 
theless, the  hope  may  be  indulged  for  a 
moment  even  though  it  prov;  delusive  as  to 
fulfillment  and  the  future  be  but  a  repetition 
of  the  past — a  hopeless  and  agonizingattempt 
to  extract  horse  sense  from  the  confused  and 
chaotic  jar  and  jangle  of  nineteen  million 
sounds  not  found  elsewhere  outside  of  the 
unpublished  vocabulary  of  the  African  chim- 
panzee, and  perpetual  warfare  with  the  gum- 
chewing  queen,  whose  rule  at  the  "Central' 
is  better  typified  by  comparison  with  a  crow- 
bar than  a  "  rod  of  iron. " 

According  to  the  chronicles  a  western  man, 
a  miner  named  James  A.  Christy,  seventy- 
one  years  of  age,  has  invented  a  telephone 
which  is  as  far  in  advance  of  the  existing 
apologies  for  speech  transmission  as  they 
are  of  ordinary  lung  power — very  much  fur- 
ther, indeed,  than  that.  It  is  said  that  the 
inventor  of  this  wonderful  instrument  h:is 
been  studying  the  subject  of  sound  for  six- 
teen years  and  for  three  years  past  he  has 
"been  developing  the  idea  of  a  telephone." 
The  work  is  said  to  have  been  successfully 
accomplished  and  an  instrument  evolved 
which  is  destined  to  "displace  all  now  in  ex- 
istence." Speed  the  day !  The  coming  boon 
is  described  as  being  "so  perfect  that  the 
faintest  whisper  or  slightest  rustle  of  the 
wind  can  be  transmitted  thousands  of  miles 
without  the  loss  of  the  least  vibration.''  But 
this  by  no  means  exhausts  the  claims  put 
forward  for  this  new  thing  in  electrical  sci- 
ence. Distance  is  nothing  to  it;  induction 
does  not  affect  it,  and  the  small  part  played 
by  expense  is  indicated  by  the  inventor's 
breezy  intimation  that  "the  customer  using 
the  telephone  would  simply  drop  a  nickel  in 
a  box  a  foot  square  attached  to  the  wall, 
make  his  own  connection  with  the  person  or 
office  he  desired  to  teach  and  talk  until  he 
was  tired."  O,  happy  consummation  of  long- 
cherished  desires!  Speedy  be  thy  transla- 
tion from  the  realm  of  hoped  for  to  that  of 
reality. — American  Artisan, 


HARDWARE, 


THE  ANACONDA  COPPER  MINES. 

The  Anaconda  Mining  Company's  mines 
and  smelters,  at  Anaconda,  Mont.,  were  re- 
opened for  business  last  Thursday.  Some 
fifteen  days  previous  Marcus  Daily,  general 
manager  of  the  Anaconda  mines,  announced 
that  the  mines  at  Butte,  and  smelters  at  An- 
aconda, would  resume  work  within  ten  days. 
This  had  some  effect  on  the  copper  market 
but  not  sufficient  to  establish  prices,  which 
have  been  indefinite  now  for  quite  a  pro- 
longed period.  After  the  announcement  of 
Mr.  Daily  had  been  made  public,  a  rumor 
was  circulated  that  orders  to  resmme  work 
had  been  countermanded,  on  account  of  no 
settlement  having  been  arrived  at  with  the 
railroads,  in  the  matter  of  freight  rates.  This 
is  what  originally  caused  the  shutdown  of 
the  Anaconda  mines.  It  was  through  the 
circulation  of  the  latter  report  that  the 
copper  market  again  became  unsettled,  but 
now  that  the  difficulties  between  the  big  mine 
and  the  railroad  companies  have  been  ad- 
justed, their  is  every  reason  to  presume  that 
copper  will  again  become  an  article  the  price 
of  which  will  be  ascertainable.  The  Ana- 
conda mines  and  smelters  have  been  idle 
for  seven  months. — Stoves  and  Hardware 
Reporter. 


MINERAL  LUBRICATING  OILS. 

Regarding  the  qualities  that  a  good  min- 
eral lubricating  oil  should  possess,  The  Engi- 
neer says  :  First,  with  regard  to  the  specific 
gravity.     An  idea   was  once  prevalent  that 
the  specific  gravity  of  an  oil  had  a  definite 
relation  to  its  viscosity.      This  is,  of  course, 
quite  erroneous,  for  though  there  is  generally 
some  rough  concordance  between  the  spe- 
cific gravities  and  viscosities  of  oils  of  very 
similar  origin  in  direction,  if  not  in  magni- 
tude, no  such  similarity  can   be  detected  in 
the  case  of  oils  from  different  sources.    Con- 
sequently no  great  importance  can  be  at- 
tached to  it.     Next  with    regard  to  purity. 
Except  in  such  cases  where  it  is  intended 
for  some  especial  reason  to  use  a  mixed  oil 
containing    both    mineral    and   animal,  or 
vegetable  oil,  it  is  obvious  that  nothing  but 
hydrocarbons   of  mineral    origin  should   be 
tolerated.     Again,  it  is  essential  that  the  oil, 
if  it  is   refined,   should   have  been   properly 
refined.      In  the  contrary  case  it  will  be  lia- 
ble to  contain  tarry  matter,  or  acid — gener- 
ally sulphuric  acid — or  alkali,  the  two   last 
substances  being  used  in  the  process  of  re- 
fining, and  being  left  in  if  the  oil  be  imper- 
fectly washed.     Further,  it  is  important  that 
the  oil  should  have  a  flashing  point  well  above 
the  maximum  temperature  it  is   likely  to  at- 
tain in  its  proposed  use,  both  on  the  ground 
of  economy  and  safety;  this   is  easily  fulfill- 
ed even  in  the  case  of  cylinder  oils.  Another 
property  that  is  desirable  the  oil  should  po- 
sess  is  that  of  not  solidifying  when  subjected 
to   cold  ;  this   is,   of  course,  chiefly   of  im- 
portance in  exposed  situations;  an  oil  suit- 


able for  such  use  remains  fluid,  though  be- 
coming gelatinous,  many  degrees  below 
freezing  point.  Finally — and  it  is  to  be  re- 
marked that  the  condition  is  a  most  impor- 
tant one — the  viscosity  must  be  suited  to 
the  work  the  oil  has  to  do.  It  is  generally 
admitted  that  a  shaft  revolving  in  an  ideal 
bearing  should  be  oil-borne  throughout  its 
motion  ;  to  approach  this  state  of  things  it  is 
necessary  that  the  viscosity  of  the  lubricant 
be  sufficiently  great  to  prevent  disruption  of 
its  film  under  the  maximum  load  normally 
carried  Anything  higher  than  this  is  mis- 
chievous, for  it  means  continual  waste  of 
power.  It  must  be  remembered  that  as  the 
viscosity  of  a  mineral  oil  diminishes  rapidly 
with  rise  of  temperature,  it  must  be  deter- 
mined at  the  temperature  which  it  is  ex- 
pected the  bearing  will  attain  while  running 
under  ordinary  conditions  ;  besides  this  it 
should  be  taken  at  a  lower  temperature — 60" 
Fah.  is  commonly  used  as  a  standard — and 
also,  preferably,  at  a  higher  one,  so  as  to 
ascertain  at  what  rate  the  viscosity  changes. 
As  an  example  of  the  differences  that  may  be 
thus  recognized,  may  be  quoted  the  case  of 
two  oils  of  nearly  the  same  viscosity  at  6o° 
Fah.  which  came  under  our  observation,  of 
which  the  first  had  the  ratio  of  its  viscosity 
at  6o°  Fah.  to  that  at  i2oQ  Fah.,  as  1  : 0.16, 
while  that  of  the  other  was  as  1  :  o.  1 1,  a  very 
considerable  variation. 

Hitherto  reference  has  been  made  only  to 
unmixed  mineral  oils,  but  their  is   another 
class  particularly   adapted   for  use  at  high 
temperatures,   or   where   very   heavy   loads 
have  to  be  carried,  viz.,  mixed  oils.     Such 
mixed  oils  fall  naturally  into  two  divisions  ;  in 
the  first  the  requisite  effect  has  been  attained 
by  the  addition  of  an  animal  or  vegitable  oil, 
while  in  the  second  the  use  of  "  oil  pulp"  has 
been  resorted  to.     "  Oil  pulp  "  generally  con- 
sists of  aluminum  oleate,  and  when  dissolv- 
ed in  a  mineral  oil  raises  its  viscosity  greatly 
but  its  presence  cannot  be  considered  legeti- 
mate  unless  the  oil  be  sold  as  a  special  mix- 
ture.    In  place  of  the  aluminum  salt  of  a 
fatty  acid,  the  sodium  salt  may  be  substi- 
tuted, in  which  case,  of  course,  the  substance 
added  is  nothing  more  nor  less  than  ordinary 
soap  such  a  compound  gives  good  results  for 
cylinder  use,  and   is    greatly   preferable  to 
many  of  the  "  cylinder  oils  "  that  are  often 
employed,  of  which  the  chief  qualifications 
are  their  black  color  and  tarry  consistency, 
it  being  erroneously  thought  that  because  a 
good  cylinder  oil  is  of  high  viscosity  and  is 
often  dark  colored,  the  converse  must  neces- 
sarily be  true,  and  that  oils  possessing  these 
properties   will   be    excellent   cylinder   oils. 
Where  the  use  of  mineral  oil  replaces  that  of 
tallow,   there  is  an  absence  of  the  corrosion 
of  the  cylinder  consequent  on  the  saponifica- 
tion of  the  fat  by  high-pressure  steam,  with 
the  production  of  free  fatty  acids,  which  are 
often  present  in  such  quantities  as  to  form 
masses  of  iron  soap  weighing  many  pounds. 
Cases  have  occured  where  the  use  of  a  min- 
eral oil  having  been  substituted  for  that  of 


tallow,  and  this  iron  soap  having  been  conse- 
quently dissolved  out  and  for  the  first  time 
brought  to  light,  the  new  lubricant  has  been 
straightway  condemned  as  the  cause  of  the 
phenomenon  ! — American  Manufacturer. 

INCREASING   USES   OF   SEAMLESS 
STEEL  TUBES. 

Few  of  the  newer  industries  which  have 
sprung  up  in  the  busy  hardware  district  of 
which  Birmingham   is    the  centre  have — to 
use    an    American     term — more    distinctly 
"  caught  on  "  than  the  manufacture  of  seam- 
less steel  tubes.     The  rapidity  and  success 
which  have  attended  the  production  of  this 
comparatively    new    article    of  manufacture 
were  due  primarily  to    the  requirements  of 
the  cycle   trade.     In   a   first-class   cycle  of 
whatever  description  a  combination  of  great 
strength  and  extreme    lightness  is  a  prime, 
necessity,  and  for  such  a  purpose  the  ordin- 
ary Iapwelded  steel  tube  of  w  hatever  quality, 
was,  in  comparison  with  the  seamless  tube, 
quite  "  out  of  the  running.  "     This  use  of  the 
seamless  tube,  however,  important  as  it  is  to 
cyclists  and  cycle  makers,  is  of  little  moment 
when  compared  to  its  adaption  to  hydraulic 
machinery,  tubular  boilers,    and  other  pur- 
poses which  affect  not  merely  theconvenience 
and  comfort  of  individuals,  but  the  safety  and 
security  of  human  lives  from  those  terrible 
disasters  which  too  often  result  from  the  break- 
down of  defective  tubes  under  the  strain  of 
enormous  pressure.     Now,  granted  that  the 
quality  of  the  steel.be  good,  a  seamless  tube 
made  of  that  metal  ought  to  possess  Titanic 
powers  of  endurance  under  hydraulic  or  any 
similar  strain.     It  has  indeed,  within  the  last 
few  months,  been  undoubtedly  proved  that  a 
%  inch  tube,  with  a  core  of  )A,  inch,  can  be 
drawn  in  steel,  on  the  seemless  principle,  ca- 
pable  of  withstanding  a  pressure  of  1,000 
pounds  to  the  square  inch.     The  makers  of 
boilers  have  not  been  slow  to  recognzie  the 
superiority  of  these  seemless  steel  tubes  over 
copper  tubing.     The  "  life  "  of  the  steel  tube 
is  quite  as  long,  the  cost  is  considerably  less, 
and  under  all  circumstances  it  is  more  re- 
liable than  the  copper  tubing  hitherto  in  use. 
The  production  of  tubes   of  seamless  steel 
has  already  become  an  important  branch  of 
Birmingham  industry,  and  another  establish- 
ment of  large  dimensions  and  fitted  with  the 
newest  and  most  approved  machinery  will 
very   soon    be  added   to    those   already   in 
operation.     There  can  be  no  doubt  that  for 
this  industry  there  is  a  great  future.     When 
efficiency  and  economy  can  be  combined  in 
any  article,  with  greater  security  for  human 
life  and  limb,  its  success  is  assured.     Com- 
mercial economy  and  humanitarianism  are 
powerful    forces    in    themselves,    but   when 
united  they  are,  or  ought  to  be  irresistible. — 
[Colliery  Guardian  London. 


A  customer  secured  Is  a  promise  of  greater  sal- 
ary  in  time. 

"One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  ju-t 
about  the  right  proportion  for  actual  business  ' 
—JOSH  Bili.ixgs. 
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OUR  LONDON  LETTER. 

London,  Oct.  24th,  1891. 

THE  CONDITIONS  OF   ENGLISH   TRADE. 

The  trade  statistics  for  the  month  ended 
30th  September  last,  continue  to  show  a  con- 
traction in  British  trade  and  are  decidedly 
unfavorable.  The  imports,  contrasted  with 
September,  1890,  have  fallen  in  value  by 
nearly  4  per  cent.  (^1,362,387)  ;  exports 
have  fallen  by  9^  per  cent.,  or  ,£1,971,134. 
The  general  drift  of  our  position  can  be 
ascertained  better  by  the  nine  months'  com- 
parison— January,  September,  1890,  1891. 
Imports,  9  months  ended  30th  September, 
1890,  £306,625,138  ;  9  months  ended  30th 
September,  1891,  £311,878,181  ;  increase  on 

1890,  £5.2'J3.°43- 

The  above-mentioned  increase  has  been 
made  up  principally  by  good-stuffs  (,£4,997,- 
000  increase),  and  raw  materials  for  textile 
manufactures  (£2,369,529  increase.) 

Exports,  9  months  ended  30th  September, 
1890,  £197,459,587  ;  9  months  ended  30th 
September,  1891,  £187,475,396  ;  decrease  on 

1890,  £9,984,191- 

The  principal  decrease  has  been  in  yarns 
and  textile  fabrics  (£4,825,000),  and  metals 
(.£3»296,43°-) 

OUR   METAL  TRADES. 

The  principal  feature  in  our  import  trade 
last  month  was  the  increased  purchase  of 
tin,  in  blocks,  to  the  value  of  £97,000  ;  and 
a  decrease  in  the  receipts  of  unwrought  and 
part  wrought  copper,  £71,292,  and  iron 
ore   by   £61,412;    total    decrease,    £83,988. 

Exports  :  —  We  shipped  less  of  iron, 
wrought  and  unwrought,  by  £402,640 ; 
and  copper,  by  £105,556 ;  the  increases 
in  other  departments  were  nominal  ; 
total  decrease  on  September,  1890,  of 
£537,652.  We  sold  fewer  steam  engines  by 
£99,195,  and  "other  descriptions"  by  £102,- 
454,  making  a  decrease  in  this  direction  of 
£201,649.  Our  exports  of  cutlery  and  hard- 
ware during  the  past  nine  months,  compared 
with  the  same  period  in  1890  and  1889, 
were: — 

1 89 1.  1890.  1889. 

,£1,881,280.  £2,073,914.  £2,205,970. 

Shipments  to  the  United  States  during  the 
above  given  periods  were  : — £174,789, 
-£329,529,  and  £301,260,  respectively.  No- 
where have  we  suffered  more  than  in  Argen- 
tina, our  exports  of  hardware  and  cutlery 
having  fallen  from  ,£119,142  during  the  first 
9  months  of  1889  to  £62,059  in  '890,  and 
^25,469  during  the  last  9  months.  We  are 
doing  rather  less  with  Germany  and  France, 
Spain  and  Canaries,  Foreign  West  Indies, 
Chili  (decrease  from  £40,155  in  the  9  months 
of  1889  to  £33,100  in  1890,  to  £12,091  in 
1891).  South  Africa  is  also  failing  us;  last 
year  by  this  timeoursales  had  totalled  £138,- 
662,  against  £99,060  this  year.  We  are  do- 
ing little  with  Australia,  British  North  Am- 
erica (£77,070  this  year,  against  ,£72,735 
last;,  Brazil,  Belgiam,  and  Russia.     But  the 


loss  in  the  States  and  Argentina  has  played 
ducks  and  drakes  with  our  trade.  The  fol- 
lowing table  which  I  have  drawn  up,  show- 
ing our  exports  to  British  North  America 
and  the  United  States,  may  be  useful  : — 

9  ms, '89.  9  ms,  '90.  9  ms, '91 
B.N.Amer  . .  £  91,264  £  86,299  £  58,5°3 
U.  States...     330,768      476,638       154,373 

Bar,  Angle,  Bolt  and  Rod  Iron — 
B.'N.  Amer. .       40,920        49,850        32,713 
U.  States  . . .       27,334        26,372         23,240 

Railroad  Iron — 
B.N.Amer..     428,384      491,945       400,969 
U.  States  .. .       64,666         51,803         21,120 

Iron  Wire  and  Steel  and  Manufacturers — 
U.  States  .. .       64,963        83,318         54,001 
B.  N.  Amer. 
(not  specified)     

Hoops,  Sheets,  Armor  Plates,  etc. — 
B.N.Amer..     129,890       115,065       115,236 
U.  States  . . .     193,160       162,026        42,758 

Tin  Plates — 
B.N.Amer..     147,407       161,653       190,155 
U.  States  . . .  3,557,398    3,412,148    4,672,212 

Cast  and  Wrought  Iron  and  Manufac- 
tures— 

B.N.Amer..  93,081  83,177  92,665 
U.  States  .. .       40,930        49,651         40,062 

Steel  (Unwrought) — 
B.N.Amer..     107,592        97,706       117,171 
U.  States  .. .     254,962       235,709      213,646 

Pig  Lead,  etc. 
B.N.Amer..       39,371         43,'33        40,603 
U.  States  .. .         1,061         17,745        11,088 

Tin  (Unwrought) — 
B.N.Amer..       24,082         18,084        24,619 
U.  States  . . .       17,424         16,987         14,873 

Machinery  (Steam  Engines) — 
B.N.Amer..        13,468  7,009         16,769 

U.  States...       33,136        37,57o        48,592 

Other  Descriptures— 
B.N.  Bmer..       52,360        63,531         59,005 
U.  States  .. .     642,239      514,985      712,752 

Hardware  and  Cutlery — 
B.N.Amer..       86,515         72,735         77,070 
U.  States  . . .     301,210      329,529       174,789 

The  above  table  shows  at  a  glance  the 
operation  of  the  McKinley  tariff,  and  the 
state  of  trade  between  this  country  and  its 
possessions  in  North  America.  Of  course, 
exports  in  1890  were  abnormally  high  in 
view  of  the  coming  tariff  in  America. 

COMPARATIVE   PRICES   OF   MINERALS. 

Oct.  3, '90.      Oct.  2,  '91. 

Iron —  Per  ton.  Per  ton. 

Scotch  pig £256^  ,£272 

Cleveland  bars....        600  576 

Steel  rails 563  400 

Copper — 
Chili  bars 60  8  9  51   76 

Tin- 
Straits 102  50  91    13  9 

Lead — 
English  pig 14  10  o  12  8  9 

Coals — 
Best  Wallsend,Lon- 

don 196  ...  19  0 


PRODUCTION   OF    PIG  IRON  IN  GT.  BRITAIN. 

Jan.  -June,  '90.     July-Dec'90.     Jan.-June,'9i. 
Tons.  Tons.  Tons. 

4,168,464 3,706,666 3,812,787 

Stocks  in  Dec,  '90,  1,367,248  tons  ;  at  the 
end  of  June  last,  1,295,572,  =  over  5  per 
cent.  It  is  generally  thought  that  this  de- 
crease in  stocks  is  the  most  cheerful  thing 
about  the  trade. 
VISIT  TO  A   LONDON   HARDWARE  STORE. 

It  will  doubtless  interest  the  numerous 
readers  of  Hardware  if  I  give  an  account 
of  my  visit  to  one  of  the  largest  hardware 
stores  in  London.  This  is  the  civil  service 
stores,  situated  in  Queen  Victoria  street,  not 
10  minutes  walk  from  the  Bank  of  England 
and  the  Stock  Exchange.  The  store  has 
also  a  branch  in  the  Strand.  It  is  a  fine 
imposing  building  of  some  seven  or  eight 
stories  high,  crammed  full  of  goods.  I  will 
give  you  some  facts  as  to  prices.  Among 
the  goods  shown  me  were  a  lot  of  baths — 
from  a  6  foot  to  a  small  hand  utensil.  A 
steel  bath  on  fancy  cast  feet,  with  \]i  inch 
brass  plug  and  union,  japanned,  sieuva  or 
other  marble  inside  and  green  marble  out- 
side, was  rated  at  £4  9s.  for  5  feet ;  £4  10s. 
6d.,  5  feet  3  inches  ;  and  £4  13s.  for  5  feet 
6  inches.  A  semi-Roman  steel  bath,  fitted 
with  brass,  hot  or  cold  water,  japanned  green 
marble  outside  and  enamelled  sieuva  inside, 
fetches  £7  16s.,  5  feet  6  in.;  £7  us.  6d.,  5 
feet.  A  beaded  sponging  bath,  japanned 
oak  and  white,  costs  12s.,  32  inches  ;  16s. 
6d.,  39  inches.  A  japanned  iron  washstand, 
with  earthenware  top,  for  a  corner,  is  valued 
at  £1  12s.  6d.  Among  their  wrought  iron 
enamelled  ware  (all  white,  blue  lines),  I  no- 
ticed some  deep  washboard  basins  costing 
3s.  3d.  for  16  inches  ;  drinking  cups,  one- 
half  pint,  7d.;  one  pint,  8j£d.  Samples  and 
covers  (blue  outside,  white  inside),  lipped, 
4  inches,  6>^d.  ;  5  inches,  9d.  ;  6  inches, 
iod.  Stewpans  and  covers,  deep,  were 
priced  at  7^d.  for  4  inch  dimensions  ;  b% 
inches,  is.  id.  The  enamelled  goods  are 
not  warranted.  Fish-kettles  range  from 
13s.  8d.  to  20s.  6d.  ;  galvanized  iron  tubs, 
size  14,  is.  5d.  ;  16,  is.  iod.  ;  20,  2s.  6d.  up 
to  5s.  4d.  ;  galvanized  pails  from  is.  6d.  to 
is.  iod.  Good  wrought-iron  kettles  range 
from  4s.  8d.  for  6  pints  to  7s.  6d.  for  14 
pints.  Copper  kettles,  barrel  handles,  6s. 
6d.,  2  pints  ;  8s.  9d.,  6  pints.  This  store 
has  a  capital  selection  of  kitchen  utensils, 
woodware,  bicycle  fittings,  Britannia  metal 
goods,  gas  fittings,  carpenters'  tools,  house- 
hold iron  mongery.  Sanitary  goods  are  all 
the  rage  just  now,  so  they  have  in  stock  a 
"sanitary"  dust  bin,  made  of  strong  galvan- 
ized iron,  with  lid,  12x12  and  12  inches 
deep,  cost  5s.  6d.  ;  17x17  inches  by  22 
inches  deep,  10s.  9d.  Then  garden  tools 
are  also  very  good  and  well  assorted.  Edg- 
ing shears  of  best  steel  and  very  light,  9 
inches,  5s.  9d  ;  10  inches,  6s.  6d.  ;  fitted 
with  wheel,  7s.  and  8s.  Pruning  knives  run 
at  is.  9d.  to  2s.  4d.  and  upwards  ;  barrows 
of  galvanized  iron,  23  x  19,  32s.  6d.  ;  31  x  28, 
25s.  9d.  The  principal  makers  of  mowers 
have  also  their  goods  on  view  and  for  sale 
here  and  a  brisk  trade  is  done.  The  store 
is  run  on  the  co-operative  principle  ;  pays  a 
good  dividend  ;  its  shares  are  at  a  high 
premium,  and  has  thousands  of  members. 
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Toronto. 


GUNPOWDER.      "  American  Dead  Shot 
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PROFIT  IN  QUICK  PAYMENTS. 

The  question  "Are  quick  payments  pro- 
fitable ?"  can  only  be  answered  in  one  way. 
They  certainly  are,  both  to  the  buyer  and  to 
the  seller.  For  the  buyer  a  saving  of  interest, 
at  a  high  rate  easy  to  be  calculated,  and  for 
the  seller  a  prompt  settlement  of  the  account. 
This  cancels  the  risk,  besides  giving  him 
ready  money  to  use  in  his  business.  The 
interesting  part  ot  the  question  is,  however, 
not  whether  such  payments  are  profitable, 
but  why  we  do  not  find  more  firms  taking 
advantage  of  them.  This  opens  up  nearly 
the  whole  of  the  very  large  subject  of  gene- 
ral credits,  if  not  of  the  conduct  of  business. 
At  the  present  time,  I  will  undertake  to  dis- 
cuss only  that  part  of  the  subject  which  con- 
cerns the  reason  why  discounts  are  not  more 
often  taken,  rather  than  what  is  to  be  gained 
by  so  doing. 

This,  as  hinted  above,  carries  with  it  the 
discussion  of  methods  of  business.  Lack  of 
capital  is,  perhaps,  more  often  assigned  as  a 
reason  for  inability  to  discount  one's  pur- 
chases thin  anything  else,  and  this,  to  the 
man  whc  sees  no  way  of  increasing  his 
capital,  appears  an  insuperable  difficulty. 
Those  persons,  however,  who  have  had  the 
pleasure  of  seeing  a  large  business  grow 
under  their  hands  from  very  small  begin- 
nings, have  learned  that  there  are  other 
ways  to  practically  increase  capital  without 
actually  having  ready  cash  put  in  from  out- 
side sources.  This  is,  perhaps,  the  portion 
of  the  subject  which  will  prove,  if  not  the 
most  interesting,  certainly  the  most  valuable 
to  the  ordinary  retail  merchant.  Good  col- 
lecting— the  calling  in  of  funds  which  have 
for  a  long  time  been  locked  up  in  outstand- 
ing accounts,  perhaps  some  of  them  being 
due  from  what  the  merchant  is  in  the  habit 
of  considering  the  best  class  of  trade,  and 
which  he  fears  to  make  much  of  an  effort 
to  collect  from,  owing  to  the  danger  of  in- 
curring ill-will  and  perhaps  losing  patronage 


— good  collecting,  I  repeat,  is  essential.  He 
should  remember  that  there  is  no  money 
made  on  the  sale  until  the  account  is  paid, 
and  that  over  it  stands  an  interest  charge 
which  slowly  but  surely  eats  up  the  profit. 
Often  in  this  best  class  of  accounts  are 
found  those  which  for  one  reason  or  another 
drop  into  the  lower  class,  and  a  fair  pro- 
portion of  them  are  never  paid  at  all.  The 
nearer  the  seller  who  has  not  an  unlimited 
cash  capital  can  arrange  to  do  a  strictly 
cash  business  himself,  the  more  possible  it 
will  be  for  him  to  do  his  buying  for  cash. 

Another  method  of  increasing  the  ready 
capital  at  one's  command  is  by  turning  old 
stock  into  cash.  There  are  few  stores,  if 
any,  in  which  goods  do  not  accumulate  which 
are  not  easy  to  sell.  Changes  of  styles, 
broken  assortment,  to  say  nothing  of  actual 
mistakes  in  buying,  all  contribute  to  this 
end.  A  certain  amount  of  stock  must  neces- 
sarily be  carried,  but  no  matter  how  care- 
fully this  part  of  the  business  is  looked  after, 
there  areaccumulated  goods  which  originally 
cost  money,  but  which  it  is  hard  to  again 
turn  into  it.  Every  dollar  of  such  stock  that 
is  sold  furnishes  the  merchant  with  a  dollar 
with  which  to  buy  goods  which  can  be  turned 
in  a  short  time,  thus  giving  him  the  cash 
with  which  to  discount  new  purchases.  An- 
other cell  in  which  is  locked  up  many  a  good 
dollar  is  that  of  too  large  a  stock.  In  these 
days  when  most  of  the  business  is  done  by 
travelling  salesmen,  who  are  selected  in  the 
main  simply  for  their  ability  to  sell  the  most 
goods,  it  is  not  always  easy  to  confine  one's 
purchases  within  the  limit  originally  dictated 
by  the  best  judgment.  Added  to  this  is  the 
demand  which  every  storekeeper  has  often 
had  from  people  coming  in  every  day  and 
asking  for  an  article  which  he  has  not  on  his 
shelves.  It  is  easy  at  such  times  to  think 
that  if  the  wished-for  article  were  only  in  his 
store  an  easy  sale  and  sure  profit  might  have 
been  made.  Everyone  of  our  most  success- 
ful business  men  have,  however,  learned  that 


there  are  some  sales  which  it  is  more  profit- 
able to  lose  than  to  make,  very  largely  be- 
cause the  profit  on  an  occasional  transaction 
is  more  than  compensated  for  by  the  interest 
on  the  stock  of  goods  which  he  would  be 
compelled  to  carry,  and  from  which  he  would 
sell  only  at  rare  intervals. 

These  are  only  a  few  of  the  many  methods 
of  increasing  an  active  capital  which  will 
suggest  themselves  to  the  mind  of  a  man 
who  gives  the  matter  careful  thought.  The 
reward  which  comes  to  the  merchant  who 
conducts  his  business  on  a  cash  basis  is  so 
ample  that  it  should  stimulate  an  intelligent 
effort  on  the  part  of  those  who  have  hereto- 
fore thought  it  impossible  to  accomplish. — 
Ex. 


A  GERMAN    THEORY   OF    STOVES. 

One  Von  Clausen,  known  in  Germany  as 
an  engineer  of  some  repute,  has  experiment- 
ed much  with  stoves,  and  has  arrived  at 
some  conclusions  of  an  unique  character. 
Having,  as  he  says,  found  that  much  free 
oxygen  escapes  with  the  unburned  fuel  from 
chimneys,  he  concludes,  contrary  to  the  or- 
dinary theory  held  in  this  matter,  that  less 
draught  and  higher  temperature  are  needed 
in  order  to  obtain  perfect  combustion,  and 
these  he  secures  in  a  stove  3  feet  high  by  1 
foot  in  diameter,  lined  with  fire  brick  ;  only 
the  lower  portion  of  the  coal  burns,  a  very 
small  current  of  air  being  admitted  to  this, 
and  passes  upward  sufficiently  hot  to  cause 
its  remaining  oxygen  to  unite  with  the  car- 
bon monoxide  gas  in  the  upper  portion  of 
the  coal.  The  products  escaping  into  the 
chimney  under  this  arrangement  are  repre- 
sented as  being  colorless  and  quite  cool,  and 
if  the  results  are  correctly  reported,  less  than 
three  per  cent,  of  the  possible  heat  is  lost, 
instead  of  the  80  or  90  per  cent,  ordinarily 
wasted. — N.  Y.  Hardware. 
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NEW    GOODS. 

"SAMSON"  HOLD-BACK  HINGE. 

"Samson"  is  the  name  of  a  new  spring 
hinge,  being  put  on  the  market  by  the  Shep- 
ard  Hardware  Co.,  Buffalo,  N.  Y.  The  firm 
is  represented  in  this  country  by  Mr.  H.  D. 
Simmons,  74  York  St. 

The  features  of  the  Hinge,  which  is  here- 
with illustrated,  are  : 

Gauge  lugs  or  markers  cast  on  the  under 
side  of  one  of  the  leaves,  hold  the  hinges 
exactly  in  line  while  being  screwed  in  posi- 


to  turn  a  screw  in  or  out,  or  from  right  to 
left,  by  simply  touching;  the  pawl  lightly  with 
the  finger,  without  changing  the  position  of 
the  tool  in  the  hand,  or  removing  the  blade 
from  the  screw. 

The  ratchet,  pawl,  and  all  of  the  working 
parts  are  manufactured  from  steel. 

The  blades  are  hand  forged  from  special 
steel  made  expressly  for  this  use,  and  are  all 
carefully  tempered  and  thoroughly  inspected. 

All  of  the  parts  are  finely  proportioned, 
nicely  finished,  and  combine  the  greatest 
possible  strength  and  durability,  with  ele- 
gance of  style,  making  it  a  most  desirable 
tool. 


tion.  "Toe"  piece  or  hook  on  end  of  pro- 
jecting spring  stud  keeps  spring  coil  from 
slipping  off.  Simple — three  pieces  only,  two 
leaves  and  one  spring.  Both  castings  and 
spring  extra  heavy  and  strong.  Attractive 
in  pattern  and  finish. 


" HANDY " 
RATCHET   SCREW   DRIVER. 

This  screw  driver  is  manufactured  at  The 
Augusta  Machine  Works,  Augusta,  Me.  It 
is  made  in  five  sizes  for  the  tool-box,  and  one 
for  the  pocket.  The  latter  is  especially 
adapted  for  Electrical,  Telephone,  Store  Ser- 
vice, and  similar  work  where  a  convenient 


COPPER  PRODUCTION   IN  THE 
UNITED  STATES. 

The  United  States  now  leads  the  world  in 
the  production  of  copper,  by  far  outstripping 
any  other  copper  producing  country.  Ari- 
zona and  Montana  have,  during  the  past 
week,  become  important  copper  producing 
States,  the  latter  ranking  next  to  Michigan 
in  this  industry.  Most  of  the  metal  pro- 
duced is  obtained  direct  from  ores  carrying 
for  the  most  part  only  copper.  It  is  also 
found  in  paying  quantities  in  ores  comprised 
chiefly  of  gold,  silver  and  lead.  There  is 
difficulty  in  tracing  these  quantities  to  their 


pocket  screw  driver  is  much  needed.  It  is 
very  strong,  light  and  neat.  Rapidity,  ease, 
and  convenience  of  operation  are  objects 
secured  in   this  implement.     It  will  operate 


origin,  for  the  reason  that  the  ores  are  pur- 
chased by  lead  and  copper  smelters  in  the 
open  market.  Frequently  the  ~opper  in  the 
first  ore  is  not  in  sufficient  quantities  to  be 


marketable.  In  the  matter  of  lead  smelters 
and  refiners  it  appears  in  a  concentrated 
form  and  becomes  quite  a  factor.  Figures 
from  the  census  bulletin,  compiled  by  Charles 
Kirchoff  in  the  Engineering  and  Mining 
Journal,  show  the  copper  production  of  the 
principal  States  during  the  year  1889  to  be 
as  follows  :  Michigan,  2,443,733  short  tons  ; 
Montana,  698,837;  Arizona,  155,586;  New 
Mexico,  34,586,  making  a  total  of  3,332,742 
short  tons. 

Only  after  an  extended  experience  have 
the  Lake  Superior  copper  mining  companies 
been  able  to  solve  the  difficult  problems, 
upon  the  solution  of  which  depended  the 
successful  operation  of  their  mines.  Unlike 
other  copper  regions,  the  metal  occurs  in  the 
native  state,  so  that  experience  in  older  min- 
ing regions  could  not  be  brought  into  ser- 
vice. By  means  of  powerful  drills  and 
heavy  crushing  machinery,  large  quantities 
of  rock  are  handled  and  copper  profitably 
extracted  from  very  low  grade  rock.  These 
mines  now  rank  with  the  very  best  in  this 
country. 

Although  the  district  certainly  possesses 
great  advantages,  it  is  also  hampered  by 
drawbacks.  The  copper  is  found  in  the 
rock  in  the  native  state.  It  only  needs  to  be 
crushed  and  washed  to  separate  the  metal. 
A  yield  of  87,455,675  lbs.  of  ingot  was  ob- 
tained from  117,804,926  lbs.  of  mineral,  the 
average  percentage  of  copper  being  74*24. 
In  the  majority  of  cases  the  amount  of 
copper  in  the  rock  is  small.  Of  the  total 
amount  of  tonnage  hoisted,  the  average  yield 
of  ingot  is  only  about  two  per  cent.  This 
necessitates  the  handling  of  an  enormous 
tonnage  to  produce  a  medium  amount  of 
copper.  It  also  necessitates  extensive  work 
underground,  and  a  heavy  investment  in 
equipping  plants  with  power  drills,  hoisting, 
crushing  and  washing  machinery.  The 
latter  requiring  a  great  quantity  of  water, 
stamping  mills  are  located  where  it  can 
most  readily  be  obtained,  and  where  the 
large  quantities  of  sand  can  easily  be  gotten 
rid  of  ;  and  the  transportation  of  the  rock 
from  the  mine  to  the  mill  adds  additional 
expence. 

All  this  compels  these  copper  mining  com- 
panies to  pursue  a  conservative  policy,  and 
takes  from  them  their  power  to  adjust  them- 
selves to  any  rapid  fluctuations  that  may 
occur  in  the  demand  and  supply.  They  are 
unable  to  respond  immediately  to  calls  for 
a  heavier  production,  because  of  the  expen- 
diture involved  in  the  preparations  for  an 
extension  of  operations,  and  the  necessary 
time  required  for  the  execution  of  plans.  An 
adjustment  to  the  conditions  of  an  over- 
stocked market  is  quite  as  difficult.  The 
minimum  cost  of  handling  the  large  quanti- 
ties of  rock  is  based  upon  running  the  entire 
equipment  and  force  full  time.  Any  falling 
off  in  the  demand  places  the  mining  com- 
panies under  undue  operating  expenses.  In 
case  of  a  total  suspension  of  operations,  two 
alternatives  present  themselves — the  com- 
pany must  either  provide  for  a  steady  out- 
lay for  the  maintenance  of  mine  and  plant, 
or  upon  resuming  operations  pay  a  larger 
aggregate  sum  as  a  penalty  for  neglect.  In 
view  of  all  this,  the  conservative  course  usu- 
ally pursued  by  the  Lake  Superior  copper 
companies  seems  justifiable. — The  Age  of 
Steel  ("St.  Louis). 


HARDWARE. 


USE  THE 

STAR  *  VENTILATOR 
Fop  the  VENTILATION  or 

Churches,   Public  Buirdings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showine  detail  and  uses  of  the 
STAR  *  VENTILATOR. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


KANSAS  CITY. 


CHICAGO. 
LONDON. 


Send  for    Catalogue  and  Price 
JAst  to 


Established  1864. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A.   —  _,»  —  .,— ■**       All_ 

MSBSr-aA-   TORONTO,  ONT. 

Edward  Still. 


') 


MANDER  BROS., 

Varnishes 

Are  acknowledged  by  the  leading  Painters 
and  Coach  Builders  to  be  the  best.  If  you 
deal  in  paints  and  varnishes  you  should  not 
be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINCHAM  &  GO, 

Sole  Agents  for  Canada, 

56   St.  Peter  St.  MONTREAL,, 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 

The  Automatic  Knife  Co.  oi  Ontario,  Ltd., 

GANANOQUE. 


,.   of  Set,    Cap    and    Special 
rews.  Studs,  Finished  Nuts,  <tc. 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
WOT  PRESSED  NUTS. 

PABIS,    03STT. 


ROBERTSON'S  STANDARD  CROSS  GUT  SAWS. 

"THE  INVINCIBLE." 


WMmmmm^M 


All  our  saws  are  made  from  Extra  Refined  Silver  Steel,  and  are  warranted  to  give  per- 
fect satisfaction.  Owing  to  the  large  demand  for  our  "  Invincible,"  we  would  ask  the  trade 
to  order  early,  so  as  to  enable  us  to  give  prompt  shipments. 

MANUFACTURED     BY 

JAMES   ROBERTSON    &   CO., 

TORONTO. 


■THE- 


i? 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS,  ft  TOMS 

MONTREAL. 


TORONTO  OFFICE— 74  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


OO^T    TIES. 


OPEN   RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength  lightness 
and  handsome  appearance.     We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 

strength  to  a  size  larger  of  any  other  make  on  the  market.  

If  you  have  not  vet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  lialf-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


The  hardware  store  of  Mr.  S.  L.  McKay, 
Kingsville,  Ont.,  was  burned  on  Sunday 
night. 

The  James  Smart  manufacturing  Co., 
Brockville,  shipped  a  carload  of  stoves  to  the 
North  West  last  week. 

IThe  Walkerville malleable  iron  works  have 
contracted  with  the  Edison  Company  for  an 
incandescent  lighting  plant. 

Wm.  Craig,  traveller  for  a  wholesale  hard- 
jware  firm  in  Manitoba,  is  the  guest  of  his 
'brother,  Thomas  Craig,  of  Brockville. 

Mr.  H.  P.  Finlay  has  bought  the  general 
stock  of  Mr.  George  Sutherland,  Fingal, 
Ont.,  amounting  to  about  $7,000  at  a  rate  on 
the  dollar. 

Mr.  E.  C.  Jones,  Moncton,  N.  B.  will 
shortly  open  a  new  business.  He  will  con- 
fine his  attention  to  glass,  crockery  ware  and 
fancy  goods. 

Stratford  &  Taylor's  store,  Vernon,  B.  C, 
was  burglarized  the  other  night.  About 
$150  in  cash,  cheques  and  bills  was  stolen. 
The  thieves  escaped. 

Mr.  James  Magee  is  undecided  whether 
!  he  will  retain  his  woodenware  establishment 
in  London  or  not.  His  son  is  in  Montreal 
consulting  with  eastern  shareholders. 

Mr.  H.  Horseman,  for  many  years  agent 
for  the  Massey  Company,  of  Toronto,  has 
been  appointed  general  agent  for  Western 
Ontario  for  Messrs.  Frost  &  Wood,  Smith's 
Falls,  Ont. 

The  Brantford  Cordage  Company  has 
changed  hands,  having  been  purchased  by 
the  Consumers'  Cordage  Company,  of  Mon- 
treal. The  price  paid  is  understood  to  have 
been  $150,000. 

It  is  reported  that  the  McClary  Mfg.  Co., 
have  purchased  the  Cousins  House,  corner 
York  and  Wellington  streets  London.  The 
Company  will  by  this  accession  own  more 
than  one-half  of  the  block. 

On  Monday,  November  9,  the  ratepayers 
of  Smith's  Falls  are  asked  to  vote  $6,000  for 
the  erection  of  a  new  market  building.  The 
by-law  is  being  strongly  opposed  by  some  of 
the  town's  largest  ratepayers. 

The  James  Stewart  Manufacturing  Com- 
pany is  calling  for  tenders  for  the  erection 
of  a  factory  in  Woodstock.  Plans  and 
specifications  may  be  seen  at  the  office  of 
James  Stewart  &  Co.,  Hamilton. 

Some  time  ago  J.  H.  Anderson,  of  Ham- 
ilton, while  prospecting  for  iron  ore  on  the 
mountain,  came  across  a  bed  of  mineral  sand 
containing  properties  which  render  it  invalu- 
able in  the  manufacture  of  mineral  paint. 
A  company  has  been  formed  to  turn  the 
discovery  to  practical  purposes,  the  share- 


holders being  E.  A.  Colquhoun,  James  G. 
Allan,  F.  Fitzgerald,  A.  Gartshore  and  J.  H. 
Anderson,  the  capital  stock  being  placed  at 
$25,000.  The  company  will  manufacture 
mineral  paint  and  supply  moulding  sand. 

Messrs.  Isaac  Anderson,  J.  C.  Anderson, 
C.  E.  Smith,  W.  C.  Matthews  and  E.  Lee 
Barr,  of  Toronto,  are  applying  for  letters 
patent  of  incorporation  as  "  The  Anderson 
Trading  Company,"  with  a  capital  stock  of 
$12,000. 

An  important  announcement  for  theNorth- 

/  west  is  the  application  of  Mr.  H.  W.  McNeil, 

I  of  Anthracite,  N.  W.  T.,  and  several  other 

gentlemen  for  incorporation  as  a  company 

to  mine  and  to  erect  smelting  furnaces  in 

the  mineral  districts  of  the  Rockies. 

Messrs.  P.  A.  Peterson,  C.  R.  Hosmer, 
Robert  Benny  and  Thomas  Watson,  of 
Montreal ;  H.  C.  Hammond,  of  Toronto; 
and  John  McFee,  of  Belleville,  seek  incor- 
poration as  the  Cresent  Gold  Mining  Com- 
pany of  Marmora,  the  capital  to  be  $100,000. 

An  important  announcement  for  the  North- 
west is  the  application  of  Mr.  H.  W.  Mc- 
Neil, of  Anthracite,  N.W.T.,  and  several 
other  gentlemen,  for  incorporation  as  a  com- 
pany to  mine  and  to  erect  smelting  furnaces 
in  the  mineral  districts  of  the  Rockies. 

Mr.  M.  Goodsall,  who  has  recently  arrived 
1  in  Vancouver  from  Montreal,  is  now  building 
1  a  store  on  Westminster  avenue  opposite  the 
j  market  hall,  and  will  go  into  the  hardware 

■  business.     The  Ftore  will  De  60  feet  long  and 

■  25  feet  wide,   and  as   there  is  not  another 
'  hardware  store    in    the     neighborhood,    he 

should  do  well. 

Capt.  J.  B.  Fairgrieve  will  build  a  $60,000 
steel  steamship  in  Hamilton  this  winter  to 
run  between  Montreal  and  Lake  Superior 
points,  the  steel  being  manufactured  by  the 
Hamilton  Bridge  and  Tool  Company.  She 
is  to  be  180  feet  long  and  of  1,200  tons 
burden. 

The  merchants  of  Port  Stanley,  Ont.,  with 
the  exception  of  one,  have  decided  to  close 
their  places  of  business  at  8  o'clock  each 
evening  of  the  week,  Saturday  excepted,  to 
come  into  effect  on  November  1st.  They 
signed  an  agreement  to  the  above  effect, 
and  any  one  violating  it  will  be  fined  ten 
dollars. 

While  Percy  Acres,  a  clerk  in  J.  W.  Bow- 
man &  Co.'s  gunshop  on  King  street,  Ham- 
ilton, was  showing  a  gun  to  a  customer,  last 
Friday  afternoon,  the  weapon  went  off  and 
put  a  charge  of  duck  shot  through  a  $90 
plate  glass  window.  The  piece  of  glass 
struck  Edward  Stewart,  who  was  passing, 
and  cut  him  about  the  head  and  side.  Acres 
didn't  know  the  gun  was  loaded. 

Howard  Hughes'  hardware  store  on  East 
Talbot  street  St.  Thomas,  Ont.,  was  dis- 
covered on  fire  about  3  o'clock  on  the  morn- 
ing of  the  29th  inst.  and  before  the  firemen 
succeeded  in  extinguishing  the  blaze,  about 
$700  damage  had  been  done  to  the  stock 


mostly  by  water,  and  $200  damage  to  the 
store  ;  both  losses  covered  by  insurance. 
Origin    unknown. 

Manager  Littlehales,  of  the  Hamilton 
Gaslight  Company,  has  returned  from  the 
annual  meeting  of  the  gas  men  of  the  con- 
tinent at  New  York.  While  there  Mr. 
Littlehales'  new  invention  of  making  gas  was 
enthusiastically  spoken  of.  He  has  applied 
for  patent  rights  in  Canada,  England  and 
the  Sutes.  He  has  also  arranged  for  a  test 
of  the  new  process.  The  new  invention  is 
expected  to  revolutionize  the  process  of  gas, 
as  it  extracts  every  ounce  of  gas  from  the 
coal.  Should  all  turn  out  as  Mr.  Littlehales 
is  confident  it  will,  he  will  become  a  million- 
aire within  a  short  period.  The  gas  com- 
panies all  over  the  States  are  anxious  to 
secure  the  right  to  use  the  new  process. 

Mr.  John  Bertram,  proprietor  of  the  Cana- 
dian Tool  Works,  Dundas,  Ont.,  is  in  the 
j  city  on  the  way  east  from  a  trip  through 
i  Manitoba,  the  North-west  and  British  Col- 
;  umbia.  Mr.  Bertram  does  a  large  business 
in  this  country,  having  fitted  up  several  of 
the  best  railway  and  machine  shops  in  Mani- 
toba and  British  Columbia.  He  employs  one 
hundred  and  fifty  men  in  his  Dundas  works. 
His  late  trip  through  this  country  has  opened 
his  eyes  to  its  great  extent  and  incalculable 
possibilities.  He  says  the  people  of  the  east 
cannot  appreciate  the  advantages  and  re- 
sources of  the  Northwest, and  he  believes  the 
government  should  expend  two  or  three 
million  dollars  in  promoting  emigration. 
Mr.  Bertram  is  staying  at  the  Leland. — 
Winnipeg  Free  Press. 

The  executive  of  the  Montreal  Board  of 
Trade  at  its  weekly  meeting  on  Tuesday 
awarded  tenders  for  the  new  Board  of  Trade 
building,  the  requisite  amount  having  been 
;  subscribed.  Messrs.  Ford  and  Casey,  rep- 
resenting a  syndicate  of  Montrealers,  are  the 
people  responsible,  their  tender  being  for 
$354,000,  and  includes  all  the  work  of  erec- 
tion. The  sub-contractors  in  connection 
with  this  syndicate  are  :  H.  Hutchinson, 
masonry;  A.  Cowan,  brick  work;  Garth  & 
Co.,  plumbing  and  heating;  R.  Reid,  marble 
work  ;  G.  W.  Reid  roofing  :  Castle  &  Son, 
decorating  ;  W.  J  Cook,  plastering,  and  the 
Edison  Electrrc  Light  Company,  lighting. 
The  contract  embraces  the  cost  of  demolish- 
ing the  old  buildings  of  the  Cuivellier  estate 
occupying  the  site,  which  is  commercially, 
in  fact  the  exact  heart  of  the  wholesale  sec- 
tion of  the  city.  The  building  when  erected 
will  have  entrances  on  three  streets — St 
Sacrament,  St.  Peter  and  St.  Nicholas.  A 
better  sitecould  not  be  selected,  as  itishandy 
to  the  post-office,  telegraph  offices,  customs 
house  and  various  banking  establishments. 

:p.    ooreidi, 

Accountant,  Auditor,   Etc. 

EXPERT  AUDITING.    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTING 
A  SPECIALTY. 

Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.  Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  13!)  Yonge  St..  TORONTO. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

CmB^DST     STOVE     ZPIZPIE     V^ZRIIsriSE:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


G-OXjJD   XjIQTJIID   zbzrozdstzie: 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  pearl  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota 
tions,  with  comparisons:  — 

This  week. 

Tin — Spot—         ^,94  oos.  od. 


Future —  92  12s.  6d. 

Copper, B.E.S. —     51  to  54 
Lead,  S.E.  12  5s.   od. 

Spelter,  23  12s.  6d. 

Antimony,  47  to  50. 

Tin  Plates — Cokes      13s.  3d. 
Pig  Iron — Scotch  1        „        , 

Warrants.        }     47s.  od. 

N0.3  Middlesboro',      40s.  ij£d 


Last  week. 
i,9o  5s.  od. 
91  00s.  od. 
52  10s.  od. 
12  2s.  od. 
23  15s.  od. 
47  to  50. 
13s.  3d. 

47s.  od. 
39s.  od. 


MONTREAL  MARKETS. 

Montreal  Nov.  6,  1891. 

For  the  last  few  days  of  the  previous 
week,  there  was  a  noticeable  activity  in  rush- 
ing forward  goods  in  anticipation  of  the 
advance  in  freight  rates,  which  went  into 
effect  on  Monday.  Since  that  date  trade 
has  fallen  off  largely,  and  we  have  to  report 
one  of  the  dullest  weeks  as  far  as  business  is 
concerned  since  then.  There  is  nothing 
doing  in  pig  iron,  or  in  fact  any  other  line, 
of  sufficient  importance  to  have  any  bearing 
on  prices,  which  can  be  called  steady.  This 
is  due  simply  to  the  small  supplies  and  with 
the  exception  of  tin  plates,  cokes  being 
slightly  easier  there  is  no  change  to  note. 
PIG  IRON. 

The  advance  on  freights  on  Monday 
checked  whatever  desire  there  was  for  busi- 
ness in  pig  iron  and  we  have  a  very  quiet 
week  to  report.  In  fact  beyond  a  few  car 
lots  of  Carnbroe  at  $19  there  has  been  no 
business  at  all.  Stocks  here  of  all  kinds  are 
very  light  and  if  any  decent  business  is  done 
at  all  during  the  winter  there  ought  to  be  a 
shortage  before  the  spring.  This  may  send 
prices  up  a  trifle. 

BAR  IRON. 

Bar  iron  furnishes  little  that  is  interesting. 
There  is  nothing  doing  in  imported  bar  and 
domestic  is  nominally  quoted  at  $2  although 


it  is  generally  admitted  that  the  mills  have 
been  doing  business  at  a  considerable  shad- 
ing on  this. 

SHEET  IRON. 

There  is  no  nothing  new  about  sheet  iron 
to  report.     Values  continue   steady  at  $2.60 
for  the   more  common  sizes  up  to  No.  20  ; 
No.  26,  to  28,  $2.70  to  $2.80. 
TIN   PLATES. 

The  demand   for  tin  plates  is  now  over, 
canners  having  all  the  stock  they  want,  and 
prices  on  cokes  are  easy  at  $3.60  to  $3.75  ; 
charcoal  unchanged  at  $4.25  to  $4.50. 
TERNE   PLATES 

There  is  no  call  for  terne  plate,  but  prices 
are  unchanged. 

CANADA  PLATES 

Business  in  Canada  plates  is  unimportant, 
and  prices  rule  easy  at  the  decline  noted 
last  week,  viz  :  $2.65  to  $2,715. 

COPPER,  LEAD  AND  TIN. 
Copper  is  dull  and  easy,  and  although  our 
quotations  are  unchanged  at  13^  to  15,  it  is 
likely  that  the  figure  would  be  cut  on  in  the 
case  of  a  round  order.     The  same  can  be 
said  of  tin   which   rules  easy  at  22  to  23c. 
While  lead  is  the  same  at  $3.50  to  $3.75. 
GALVANIZED  AND  ZINC:  SHEETS. 
Galvanized  sheets  are  quiet  under  a  small 
demand,  with  prices  as  before  5  to  7c.  per  lb., 
and  zinc    sheets  unchanged  at  $6.50  per  100 
lbs. 

NAILS 
The  advance  of  freight  rates  on  Monday 
induced  some  little  activity  during  the  latter 
portion  of  last  week,  from  makers  hands,  but 
figures  are  hard  to  get  at  as  ever.  It  is 
pretty  evident  however,  that  although  $2  to 
$2.15  is  still  quoted  as  a  nominal  basis,  it 
does  not  by  any  means  represent  prices  paid 
for  a  good  deal  of  the  supplies. 

CHEMICALS. 

The  market  has  been  a  fairly  active  one 
for  heavy  chemicals  and  the  general  ten- 
dency of  values  is  steady.  Business,  how- 
ever, is  somewhat  slower  than  the  last  few 
days  of  last  week  in  consequence  of  the  im- 
position of  winter  freights  which  went  into 
effect  on  Monday  last.  In  heavy  lines  sal 
soda  is  in  demand  some  round  lots  having 
changed  hands  at  95c.  and  as  most  of  the 
shipments  on  the  way  are  sold  to  arrive  the 
price  will  be  higher.  In  fact  for  ordinary 
jobbing  business  we  now  quote  $1  to  $1.10. 
Bleaching  powder  is  scarce  and  firmly  held 
at  2Xc.  for  wholesale  lots.  There  is  v-ry 
little  sulphur  offering  and  extreme  prices  are 
asked  and  obtained.  Caustic  soda  is  un- 
changed. Sulphate  of  Copper  is  firmer  on 
the  other  side  according  to  cable  advices 
and  Gambier  has  advanced  %c.  per  lb.  at 
primery  markets. 


OILS. 

The  oil  market  was  active  for  the  latter 
portion  of  last  week,  but  the  imposition  of 
water  freight  on  Monday  last  has  checked 
business  since  then.  Cod  oil  is  quiet,  and 
seal  oil  is  the  same  way  with  no  change  in 
either.  Linseed  oil  rates  at  60  to  62c.  for 
raw,  and  62  to  64c.  for  boiled,  with  some 
business  on  this  basis.  Cod  liver  and  castor 
oil  continue  quiet  without  any  important  de- 
velopments. 

LEADS. 

There  is  no  change  in  leads,  which  meet  a 
fair  jobbing  demand  at  former  quotations. 
We  quote:  Choice,  6  to  6  i-2c;  No.  1,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 

do.,    4  I-2C. 

GLASS. 

There  is  a  fair  demand  for  glass  in  a  job- 
bing way  on  the  old  basis  of  $1.35  to  $1.40    - 
NAVAL  STORES. 

There  is  only  a  quiet  demand  for  turpen- 
tine, but  stocks  here  are  small  and  the  mar- 
ket holds  steady  at  former  prices.  In 
ship  chandlery  generally  business  is 
quiet  The  quotations  are  as  follows  : — 
Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  i%c.  for  colored,  and  7  to  10c. 
for  white;  oakum,  5^  to  7%c,  and  cotton 
oakum,  10  to  I2^c.  Cordage  is  steady, 
with  Sisal  at  9j£c.  for  7- 16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK, 

The  demand  for  cement  continued  until 
Monday  last,  when  the  advance  in  freights 
had  effect  on  it  as  on  other  heavy  lines. 
There  is  no  change  in  prices,  which  if  any- 
thing are  firmer  on  the  account,  at  $2.30  to 
$2.50,  according  to  quality.  Firebricks  are 
being  moved  off  in  good  sized  lots  and  prices 
have  a  decidedly  firmer  tendency  at  $18  to 
$23.50. 

PETROLEUM. 

There  is  a  brisk  demand  for  both  Cana- 
dian and  American  oil.  The  price  of  Ameri- 
can has  been  reduced  owing,  it  is  said,  to 
competition  of  a  high  grade  Canadian  oil, 
which  is  meeting  with  considerable  favor. 
There  is  no  change  in  the  price  of  Canadian 
on  spot,  but  cutting  is  said  to  be  going  on  at 
a  great  rate  in  Quebec.  Crude  is  quoted  at 
$1.34^  at  Petroleo.  We  quote  :  Canadian 
12c.  at  Petrolea,  13^0.  in  car  lots  at  Mon- 
treal, and  15c.  for  single  casks.  Ameri- 
can, igftc.  in  car  lots,  2o}4c  in  iobrl.  lots, 
2o^c.in  sbrl.  lots,  and  2iXc.  for  single  brls., 
2  per  cent,  off"  for  cash  ;  American  benzine, 
23  to  25c.  and  Canadian  nj£c.  to  15c. 
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HARDWARE. 


TORONTO   MARKETS. 

Toronto,  Nov.  6,  1891. 
All  fall  orders  for  hardware  are  now  either 
filled  or  in  course  of  delivery.  A  good  sort- 
ing up  trade  continues  to  be  done,  room  be- 
ing left  for  such  after-business  by  the  cauti- 
ous policy  of  the  retailers  in  placing  their 
advance  orders  while  prospects  were  in  a 
very  embryotic  state.  Importers  also  bar- 
gained for  shortage  of  supplies  in  retail 
hands  if  these  supplies  should  be  limited  to 
what  was  contracted  for  for  future  delivery, 
and  provision  was  made  for  a  good  sorting 
up  trade,  which  is  now  being  realized.  The 
hardware  trade,  though  quite  active,  would 
be  materially  improved  by  a  freeze-up  or  a 
snowfall,  which  not  only  would  bring  certain 
lines  in  stock  into  request,  but  would  start 
the  movement  in  currency  that  has  been  so 
long  delayed.  In  iron  and  metals  a  quiet 
week  has  very  generally  been  the  rule  among 
dealers. 

Iron    and    Steel — The    movement  of 
British  pig  iron  is  usually  arrested  by  the  ad- 
vance in  cost  of  transit  that  is  due  on  the  close 
of  St.Lawrence  navigation.  As  a  consequence 
of  freights  being  no  longer  obtainable  for  de- 
livery by  the  last  boats  nothing  is  coming  in 
just  now,  and  little  interest  appears  to  be 
evinced  by  the  foundrymen.     They  are  cer- 
tainly not  very   liberally   stocked,   and  the 
general   impression  is  that   many  will  buy 
Scotch  iron  after  New  Year's.     We  hear  of 
big  founders  who  will  be  on  the  market  in 
January,  though  heretofore  they  have  always 
bought   in  the  fall  sufficient  stock  to  carry 
them  over  the  winter.     British  iron  can  be 
brought   in   via   New    York    at   reasonable 
figures.     As  to  United  States  pig,  business 
has  not  been  particularly  lively.     The  opera- 
tions in  the  founderies,  though  reported  brisk 
is  evidently  maintained  by  supplies  of  raw 
material  bought  some  time  ago,  but  plainly 
now  making  way  for  early  drafts  from  the 
furnaces.     Prices  continue  at  the  following 
quotations; 
British- 
No.  1  Calder  $23.  No.  1  Middlesboro  $20.75 
No.  3  Calder  $22.  No.  3  Middlesboro  $20.25 
No.  1  Sum'rlee$23  to 23.50  Cambroe  $20.50. 
American— 
Soft  Southern  $20.50-$21.50. 
Scotch  $22.50-$23.50. 
Bockwood  $21 -$21  50, 
Gloss  $22-$23 
Woodward  $22-$23. 
Canadian- 
No.  1  Siemens  $22.50. 
"    2         "          $21.50. 
"3         "          $21. 

The  Charlotte  Iron  Work  will  start  up 
their  furnace  in  December,  when  they  will  be 
prepared   to     stock   the    market.      Messrs. 


Drummond  &  McCall,  represented  in  this 
city  by  Mr.  A.  H.  Colquhoun,  are  their 
agents  in  Canada. 

The  Canada  Iron  Furnace  Co.,  at  Radnar, 
Que.,  will  be  in  full  blast  in  five  weeks,  turn- 
ing out  their  well  known  C.  F.  J.  charcoal 
iron. 

Bar  iron  is  in  moderately  good  demand, 
and  though  not  so  active  as  it  was  a  fortnight 
ago,  is  still  satisfactory,  on  account  of  the 
volume  of  the  business  done  during  the  ear- 
lier part  of  the  season.  The  price  is  $2.05 
for  ordinary  and  $2.50  for  refined. 

Copper — The  demand  for  copper  has  fal- 
len off  very  perceptibly  from  last  week's  ac- 
tivity, and  quietness  prevails.  The  price  is 
down  in  England,  and  easy,  though  with  no 
change  in  quotation  here.  It  is  14^  to  15c. 
in  ingots,  and  18  to  20c.  in  sheets. 

Tin — Pig  tin  always  sells.  A  decline 
from  last  week's  business  is  to  be  noted. 
Prices  are  maintained  at  23  to  24c.  for  56  lb. 
ingots,  23  to  23  '/&c  for  straits  roo  lb.  ingots, 
and  24  'A  to  25c.  for  strips. 

Lead — The  price  is  3%  to  3%c,  with 
weakness  a  moie  pronounced  feature  at  the 
moment.     Moderate  buying  continues. 

Zinc  and  Spelter — In  England  block 
zinc  is  higher,  though  sheets  are  nominal. 
The  stiff  prices  have  put  English  spelter  out 
of  this  market,  and  the  United  States  mar- 
ket is  looked  to  for  supplies.  Prices  are  un- 
changed at  5/£c.  for  domestic  and  6c.  for 
imported.     Sheets  are  6^  to  7c. 

Antimony — Is  very  firm  and  on  the  ad- 
vance abroad.  Business  is  quiet  here  at 
former  prices,  that  is  14X  to  15c.  for  Cook- 
son's  and  i3>s  to  14c.  for  other  brands. 

Tin  PLATES — Deliveries  are  now  satis- 
factory. Charcoal  plates  are  in  ample  sup- 
ply, and  cokes  are  more  plentiful.  Impor- 
ters are  thus  enabled  to  forward  stock  con- 
tracts for  fall  supply.  Business  otherwise  is 
very  limited.  Prices  continue  to  be  :  I  C 
coke,  $4  to  $4.25  ;  I  C  charcoal,  $4.50  to 
$4.75;  I  X  charcoal,  $5.50  to  $5.75;  I  XX 
charcoal,  $6.50  to  $6.75;  D  C  charcoal,  $4.50. 

Terne  Plates— Are  very  dull,  the  trade 
in  these  having  received  a  blow  from  which 
it  shows  no  sign  of  recovery  when  the  duty 
was  put  on.  The  price  has  undergone  no 
change  from  $8.25  to  $8.50. 

Canada  Plates — Fuller  supplies  have 
come  to  hand,  so  that  delayed  delivery  no 
longer  acts  as  a  check  to  trade,  but  evidently 
some  other  cause  does,  as  business  is  ex- 
ceedingly backward.  Prices  are  $2.90  and  $3. 

Galvanized  Sh^et  Iron — No  advance 
has  yet  taken  place,  though  the  firm  position 
of  a  week  ago  warrants  the  expectation  of 


one,  and  prices  are  strong  still.  A  satisfac- 
tory rate  of  demand  has  run  through  the 
week.  Prices  are  firm  at  5  to  5#"c.  for  case 
lots  of  28  gauge  and  4^  to  ?c.  for  26  gauge. 

Builders'  Hardware  — Notwithstand- 
ing dulness  in  the  building  trade  this  class 
of  material  has  been  in  pretty  fair  request. 
Prices  are  generally  easy  and  encouraging 
to  buying. 

Horse  Shoes— The  call  for  shoes  is  now 
particularly  strong.  Manufacturers  cannot 
get  stock  on  the  market  fast  enough,  the  ap- 
prehension of  sudden  freezing-up  having  a 
very  quickening  effect  upon  the  demand. 
Prices  are  $3.40  to  $3.50. 

Horse  Nails— Are  in  strong  demand,  at 
60  to  60  and  10  per  cent  from  the  list. 

Cordage — The  trade  is  quiet,  as  shipping 
is  now  over.  The  advance  noted  last  week 
is  due  to  the  fact  that  differences  have  been 
fixed  up  in  the  National  Cordage  Association 
in  the  United  States,  which  has  an  intimate 
connection  with  the  Consumers'  Cordage 
Company  of  this  country,  who  have  ad- 
vanced their  prices  in  the  wake  of  a  similar 
movement  across  the  line.  A  sign  of  the 
connection  between  the  two  concerns  is  the 
recent  refusal  of  the  National  Cordage  Com- 
pany to  quote  prices  to  an  inquirer  from  this 
city. 

Wire — Is  rather  inactive.  No  change 
from  list  quotations  is  to  be  noted. 

PAINTS,  OILS  AND  COLORS. 

Trade  has  dwindled  into  the  small  volume 
into  which  it  always  shrinks  upon  the  ap- 
proach of  cold  weather.  Its  activity  has  in 
fact  been  carried  farther  into  late  autumn 
this  year  than  it  commonly  13.  But  now 
everything  is  quiet.  The  quotations  made 
last  week  are  in  all  respects  good  for  this, 
viz.,  5>£c.  for  white  lead,  57  to  58c.  for  raw, 
and  60  to  61c.  for  boiled  linseed  oil,  55  to  56c. 
for  turpentine.  All  paints,  except  those  in 
use  by  manufacturers,  are  quiet.  The  de- 
mand from  the  agricultural  implement  men 
and  from  carriage  makers  is  what  is  looked 
to  now  to  give  a  little  animation  to  the  paint 
market. 

PETROLEUM. 

A  steady  movement  of  stock  at  old  prices 
constitutes  the  main  force  of  the  trade  that 
is  going  on.  The  volume  of  business  is  up 
to  that  which  is  average  in  the  fall  trade 
usually,  but  otherwise  does  not  call  for  com- 
ment. 

The  Petrolia  Advertisers  report  :  Petrolia 
crude  $i-34X  per  bbl.  Oil  Springs  crude 
$1.35  per  bbl.     The  market  js  very  quiet  and 


This  cut  shows  our  Steel  Dome  Low  Radiator 
Furnace  which  is  winning  the  highest  praise  from 
users. 

It  will  pay  to  investigate  its  merits. 

We  would  ask  our  friends  to  anticipate  their 
stove  wants  as  much  as  possible  as  we  are  running 
short  of  many  lines. 

The  McClary  Manufacturing  Co. 

LONDON.  TORONTO.  MONTREAL.  WINNIPEG. 
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MARKETS—  Continued. 

very  firm,  with  exceedingly  few  transactions 
taking  place  that  is  worthy  of  note. 

There  have  been  several  new  developments 
in  the  producing  line  the  past  week,  par- 
ticularly we  might  mention  that  mother 
earth  being  induced  by  the  sights  and 
oleageneous  wishes  of  the  fair  ladies  of 
Petrolia  has  smiled  on  them  so  far  as  to  give 
the  "Ladies  Syndicate"  a  gusher  in  the 
Township  of  Moore.  Mr.  T.  Sanson  we  are 
sorry  to  say  has  met  with  a  severe  loss  in 
the  same  locality  by  the  burning  down  of  his 
rig,  it  was  a  complete  clean  out,  and  to 
make  the  matter  more  agravanng  the  Titch- 
borne  boys  within  a  few  feet  had  just  com- 
pleted the  well  for  Mr.  S.  F.  Griffiths.  Mr. 
James  Loughead,  Jackson  Bros,  and  a  dozen 
others  are  finishing  wells  and  adding  to  our 
production  every  week,  but  with  few  excep- 
tions the  well  in  the  North  West  do  not 
continue  spouters  very  long,  the  enormous 
pressure  of  gas  peculiar  to  this  territory 
has  a  trick  of  deceiving  many  an  excited 
would  be  oil  king,  as  soon  as  the  oil  bearing 
rock  is  reached  all  the  oil  in  the  immediate 
vicinity  of  a  new  hole  is  rushed  to  the  same 
by  the  gas  pressure  and  unless  supported  by 
good  oil  bearing  rock  the  production  soon 
falls  down.  Refiners  appeare  to  have 
settled  down  to  the  belief  that  prices  for 
crude  oil  all  along  the  line  have  been  run  up 
to  the  highest  point  that  existing  conditions 
justify,  and  that  their  is  nothing  to  lose  by 
following  a  conservative  course  for  the  pre- 
sent. The  big  fight  in  refined  oil  still  con- 
tinues and  fractions  and  freights  are  brought 
into  play  like  blackthorns  at  a  Donnybrook 
fair.  The  Imperial  Oil  Co'y  and  the  Pre- 
mier Oil  Co'y  are  the  two  principal  contest- 
tants  for  supremacy  on  the  market.  A  party 
informed  us  yesterday  that  refined  oil  could 
purchased  in  London  in  bulk  for  u  7-16  f.  o. 
b.  there.  This  is  a  fair  sample  of  the  frac- 
tion line  of  business.  The  small  fry  have  to 
stand  by  and  look  on  and  in  doing  so  its  our 
humble  opinion  that  their  profits  will  show 
up  larger  at  the  end  of  the  season. 
GLASS. 

Newglass  has  been  arriving  since  theweek 
opened.  The  order-file  of  most  importers 
was  a  large  one,  not  only  for  stock  bargained 
for  in  advance  but  for  sorting  up  supplies. 
Hence  shipments  are  being  distributed  as 
fast  as  they  come  to  hand.  Prices  have  ad- 
vanced in  Belgium  and  are  now  very  stiff. 
The  basis  here  is  yet  $1.40  but  subsequent 
purchases  made  by  importers  are  expected 
to  be  at  prices  to  high  too  continue  at  present 
quotations. 


OLD  MATERIAL. 

Stock  of  this  description  is  not  readily 
convertible  into  money,  and  exchanges  be- 
tween buyer  and  seller  are  at  prices  that  do 
not  encourage  free  offering,  while  dealers 
would  be  satisfied  if  offerings  would  cease 
altogether  for  awhile.  Last  week's  prices 
run  on  into  this  week.  They  are  as  follows: 
— No.  1  heavy  scrap,  65  to  70c.  per 
100  lbs.;  stove  cast  scrap,  40  to  45c; 
No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
uc;  heavy  scrap  copper  10^  to  io^c  ;  old 
copper  bottoms,  8'/£  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8^  toox.;  scrap  lead  2>£c;  scrap 
zinc,  2^  to  3c;  scrap  rubber,  2%  to  2^c  ; 
country  mixed  rags,  80  to  85c  per  100  lbs.; 
clean  dry  bones,  50  to  60c  per  100  lbs. 
HIDES,  ETC. 

Hides — Green  have  taken  the  drop  that 
seemed  inevitable  more  than  a  fortnight  ago. 
The  range  is  4^c.  for  weights  under  60  lbs., 
and  5XC-  f°r  heavier  hides.  The  Chicago 
market  has  weakened  a  quarter  since  the 
decline  here,  and  this  is  almost  certain  to 
inaugurate  another  drop  here.  Cured  are 
unsteady  at  5^  to  sHc- 

Skins— With  the  first  of  the  month  5c 
more  was  added  to  the  price  of  sheepskins, 
bringing  them  to  80c  Calfskins  are  rather 
scarce  at  5  to  7c 

Wool — Is  perhaps  imperceptibly  im- 
proved, as  some  offerings  have  been  taken 
at  19c  Buyers  are  not  eager  for  business 
at  1 8c  for  average  quality. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

P.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35             $4.80  $4.50 

"      Net 3.88              4.29  3.02 

Egg  Gross 4.45               4.90  4.60 

"     Net 3.97                4.38  4.11 

StoveGross 4.45              4.90  4.60 

'■    Net 3.97              4.38  4.11 

Chestnut  Gross...    4.45              4.90  4.60 

"        Net 3.97               4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Nov.  5,  1891. 

In  the  several  branches  of  the  iron  and 
allied  trades  there  is  enough  business  going 
on  to  keep  matters  in  very  fair  shape,  but 
evidence  is  wanting  of  sufficient  increase  in 
orders  here  or  at  other  centers  to  relieve  the 


market  from  the  rather  monotonous  position 
in  which  it  has  been  for  many  weeks.  While 
there  is  thus  room  for  considerable  improve- 
ment, a  hopeful  feeling  obtains,  since  busi- 
ness now  in  sight  almost  guarantees  that  af- 
fairs will  not  change  for  the  worse  during 
the  balance  of  the  year,  while  a  little  more 
animation  in  some  departments  would  be  apt 
to  give  the  general  market  more  tone.  The 
West,  to  all  accounts,  is  in  relatively  better 
shape  than  the  East,  and  it  seems  likely  to 
lead  any  movement  in  the  direction  of  de- 
cided change  for  the  better. 

On  prices  there  are  no  changes  to  record 
in  this  market.  Standard  Northern  foundry 
pig  iron  remains  at  $17.50  to  $18  tor  No.  1 
and  $16  to  $16.50  for  N0.2  and  infenorbrands 
go  at  the  usual  difference  less.  Southern 
brands  are  still  quoted  at  $12  to  $13  for  No.  1 
and  $11  to  $12  for  No.  2  at  furnace.  Mill 
grades  at  $14  to  $15  delivered,  according  <o 
brand.  Bessemer  pig  barely  steady  at  $15 
to  $15.50  at  furnace.  Scotch  pig  quiet  at 
$22.75  f°r  Coltness,  $22  for  Summerlee  and 
$20  for  Eglinton  and  Carnbroe.  Foreign 
spiegeleisen  quoted  at  $23  to  $24  for  10  to  12 
per  cent  and  $27.50  to  $28  for  20  per  cent 
and  80  per  cent  ferro-manganese  at  about 
$63.50  to  $64.50  delivered  here.  Old  iron 
rails  are  in  limited  demand,  but  steady  at 
$22  to  $22.50  for  tees.  Steel  are  dull  at 
$16.50.  No.  1  wrought  remains  at  $19  to 
$19.50,  with  little  doing. 

The  association  price  for  steel  rails  re- 
mains at  $30  f.o.b.  mill,  and  quotations  on 
billets,  slabs,  rods,  etc.,  are  about  the  same 
as  given  last  week. 

Copper — The  copper  market  is  some- 
what unsettled  and  business  in  the  metal  is 
momentarily  on  a  mederate  scale.  Large 
blocks  of  Lake  Superior  ingot,  it  is  said 
would  be  taken  at  u^c,  but  fair-sized  par- 
cels are  offered  at  ii^c  again,  without  find- 
ing buyers  except  in  a  limited  wa>.  The 
London  market  has  undergone  very  little 
change.  Latest  quotations  by  cable  were 
.£46  5s.  for  spot  and  £47  for  futures. 

Tin — An  advance  of  10  shillings  in  Lon- 
don has  stiffened  prices  for  pig  tin  a  trifle  in 
this  market,  but  the  undertone  seems  yet  to 
be  rather  weak,  and  purchases  tor  both 
speculative  and  trade  account  have  been  on 
a  limited  scale.  For  November  delivery 
there  were  sales  at  19.80c  net  cash  on  Satur- 
day, but  on  Monday  19.90c  was  lowest  for 
10-ton  lots  and  20.10  to  20.20c  was  asked 
for  jobbing  quantities.  Latest  London  quo- 
tations were  £89  15s.  for  prompt  and  ^90 
1  os.  for  future  deliveries. 


DECORATED  TIN  GOODS. 

We  are  now  working  on  several  new  lines  of  above. 
See  samples  from  time  to  time  at  our  warehouse,  1  1 
Front  St.  West. 


New  this  week— Decorated  Round  Waiters. 


Thos.  Davidson  $  Co. 
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MA  BKETS—  Continued. 


Lead— Pis  lead  has  undergone  a  further 
decline,  this  time  selling  down  to  $4,100.  At 
that  price  buyers  were  as  indifferent  as  they 
have  been  at  previous  declines,  and  the 
market  is  possibly  dull  as  well  as  weak. 

Spelter — Spelter  has  moved  in  the  same 
direction,  without  leading  to  the  slightest 
improvement  in  sales,  and  $4^  to  $4.90.  is 
now  fu'l  value  for  Western  brands. 

Tin  Plate — Tin  plate  finds  limited  sale 
as  yet,  and  there  is  no  inquiry  for  round  lots 
except  from  canners  of  export  goods.  Values 
have  undergone  no  change. 

IS  THE  APPRENTICESHIP  IDEA 
WORTH  PRESERVING. 

We  rind  in  an  English  representative  hard- 
ware journal,  says  the  American  Artisan, 
some  interesting  remarks  upon  the  subject 
of  apprenticeship  from  which  we  gather 
that,  as  with  ourselves,  the  old  system  of 
binding  a  youth  for  a  long  term  of  years  in 
order  that  he  may  become  a  duly  qualified 
workman  or  tradesman  is  less  practiced  in 
England  at  the  present  time  than  it  was  in 
former  years.  Our  contemporary  is  not 
willing  to  admit  this  is  the  case  in  the  hard- 
ware trade,  although  acknowledging  that  the 
term  ot  service  of  apprentices  has  been  ma- 
terially shortened  even  in  that  line  of  busi- 
ness. Our  English  contemporary  refers  to 
the  "good  old  times;"  when  it  was  consid- 
ered essential  that  a  youth  having  "finished 
school"  should  look  about  for  some  genial 
occupation,  and  having  found  it  should  be 
duly  bound  by  attaching  his  signature  to  a 
formidable  parchment,  for  a  term  of  seven 
years  to  his  employer.  This  term  has  now 
been  shortened  to  five  years,  and  in  some 
cases  to  three  years,  a  fact  which  induces  the 
English  journal  to  express  the  belief  that 
"no  youth  can  possibly  learn  the  multifari- 
ous intricacies  of  the  ironmongery  trade  in 
three  years — indeed,"  it  regretfully  adds, 
"  there  are  many,  unfortunately,  who  come 
to  the  end  of  the  full  seven  years  without 
having  a  more  than  sadly  imperfect  know- 
ledge of  the  trade." 

The  English  people  are  intensely  conser- 
vative in  their  views  and  are  in  the  habit  of 
sticking  to  their  old  customs  and  traditions 
with  as  much  tenacity  as  an  ivy  plant  does 
to  a  church  ruin  ;  it  is  not  to  be  wondered, 
therefore,  that  the  shadow  of  the  passing  of 
the  apprenticeship  system,  a  practice  handed 
down  from  a  time  beyond  which  the  memory 
of  man  goeth  not,  should  awaken  comment. 
While  we  may  be  inclined  to  indulge  in 
occasional  pleasantry  at  the  old-fashioned 
ways  of  our  cousins  over  the  water, 
there  is  no  denying  the  fact  that  a  system 
which  assures  to  a  boy  a  thorough  training 
under  wholesome  influences  during  the  year 
when  he  is  not  susceptible  to  good  or  evil 
ascendencies,  is  one  which  it  would  be 
almost  a  rational  misfortune  to  see  swept 
away.  It  is  an  acknowledged  fact  the 
world  over  that  men  who  have  faithfully 
served   out    their     terms   of   apprenticeship 


under  the  English  system  are  almost  with- 
out exception  competent  workers,  whether 
as  handicraftsmen  or  as  tradesmen.  Hav- 
ing learned  thoroughly  a  certain  trade  they 
are  content  to  devote  their  lives  to  it,  and  so 
the  knowledge  acquired  during  the  long 
t2rm  of  apprenticeship  serves  as  a  founda- 
tion, we  may  say,  upon  which  their  industrial 
lives  arebuilt.  Asthetradepaperupon  whose 
reference  to  the  subject  these  remarks  are 
based  truly  says,  while  deploring  the  possible 
abandonment  of  the  system  of  bindingyouths 
to  an  employer  by  means  of  indentures  of 
apprenticeship  ;  "  In  the  absence  of  the 
apprenticeship  agreement  there  would  cer- 
tainly be  constant  changes  on  the  part  of  the 
young  men,  who  would  become  'jacks-of-all 
trades  and  masters  of  none. '"  Do  not  these 
remarks  apply  very  closely  to  our  own  con- 
dition ?  Apprenticeships  are  almost  un- 
known among  us  in  a  majority  of  the  trades. 
Among  the  manual  industies  as  distinguished 
from  the  retailing  trades  the  workmen's 
unions  regulate  the  apprenticeship  question. 
In  some  of  the  manufacturing  branches  they 
have  "regulated"  it  with  such  nicety  that 
an  American  boy  has  no  possible  chance  to 
become  an  apprentice  even  if  he  so  desires. 
In  the  stove  moulding  industry,  for  instance, 
it  is  computed  that  under  the  rules  of  the 
union  as  at  present  in  force  it  will  not  be  a 
great  many  years  before  the  genus  stove- 
molder  becomes  extinct. 

In  our  system  of  storekeeping,  too,  the  ap- 
prenticeis  almost  altogetherunknown.  When 
help  is  needed  in  a  hardware  store,  a  card 
placed  in  the  window  or  a  want  advertise- 
ment in  the  daily  paper  generally  brings  it. 
The  ides  of  seven  years  being  required  to 
learn  "themultifarious  intricacies  of  the  iron- 
mongery trade"  is  one  which  would  be  likely 
to  furnish  a  good  deal  of  humor  to  the  aver- 
age American  young  man  who  has  his  own 
way  to  make  in  the  world,  and  who,  in  many 
instances,  before  reaching  maturity  thinks  he 
has  absorbed  all  the  knowledge  necessary  to 
successfully  "run"  different  kinds  of  business 
enterprises.  It  is  true  the  knowledge  he  has 
gained  is  neither  deep  nor  lasting — or  at 
least  it  only  lasts  until  the  desire  or  the  ne- 
cessity for  another  change  of  occupation 
comes  about. 

It  is  to  be  feared  that  valuable  as  the  ap- 
prenticeship system  is,  very  few  of  our  young 
men  in  the  present  day  would  care  to  bind 
themselves  for  seven  years  to  learn  the  mys- 
teries of  any  trade.  In  the  argot  of  the  day 
"  life  is  too  short "  to  permit  what  is  perhaps 
erroneously  considered  a  sacrifice  of  such  a 
long  term  at  small  wages.  In  our  country, 
too,  the  opportunities  are  so  great,  and  our 
manner  of  life  so  changeable  and  feverish, 
that  a  practice  which  would  appear  to  be  an 
advantageous  one  in  less  goahead  countries 
might  be  simply  an  abuse  of  opportunities 
here.  We  doubt  very  much,  nevertheless, 
whether  the  abridgment  by  the  labor  unions 
of  our  youths'  opportunities  for  learning  use- 
ful trades,  or  the  neglect  of  such  opportuni- 


ties on  their  own  part,  is  fraught  with  bene- 
ficial results  to  the  country  or  compensating 
advantages  to  themselves. — Sanitary  News. 


Another  meeting  of  the  white  lead  manu- 
facturers of  Canada  was  held  in  Montreal 
on  Tuesday  and  Wednesday.  Toronto 
grinders  were  represented.  They  met  for 
the  purpose  of  arriving  at  some  arrange- 
ment whereby  the  present  unsatisfactory 
condition  of  the  trade  might  be  amended. 
The  unanimity  of  the  meeting  as  to  the 
meagre  returns  from  the  white  lead  business 
done  during  the  last  three  or  four  years, 
would  tend  to  show  that  more  profitable 
prices  will  hereafter  have  the  support  of  the 
manufacturers. 

The  note  struck  by  the  Deseronto  Tribune 
in  fhe  following  paragraph  will  find  respon- 
sive chords  in  the  experience  of  the  majority 
of  general  merchants  and  grocers  just  now. 
It  says: — Business  men  in  town  complain  of 
the  great  difficulty  which  they  experience  in 
collecting  debts,  both  large  and  small.  They 
are  too  frequently  only  paid  in  promises. 
They  say  there  is  a  lamentable  want  of  honor 
in  keeping  a  promise  to  fulfil  obligations.  "I 
will  pay  you  next  week  sure,"  has  become  a 
stale  story  on  which  no  reliance  is  placed. 
There  are  silly  people  who  get  angry  when 
in  the  ordinary  course  ot  business  they  are 
presented  with  a  statement  of  their  accounts. 
They  flare  up  and  threaten  to  take  away 
their  custom.  The  town  has  more  than  its 
share  of  dead-beats.  The  machinery  of  the 
law  is  slow  and  unsatisfactory  in  collecting 
lawful  debts  as  far  as  Deseronto  is  con- 
cerned. The  limits  of  forbearance  are  about 
reached. 

A  gentleman  with  a  hardware  jobbing 
house,  who  was  on  the  car,  gave  his  first  ex- , 
perience  in  the  hardware  business.  He  said: 
"  When  I  was  a  boy  and  first  entered  the 
business  the  men  in  the  house  had  a  habit  of 
sending  green  newcomers  out  on  impossible 
errands.  I  was  given  a  written  order  with 
instructions  to  go  to  Shapleigh's  and  other 
houses  and  see  if  they  had  the  goods.  I 
rushed  off  as  hard  as  I  could.  The  first  man 
I  tackled  looked  at  the  order,  smiled,  and 
said  they  were  out  of  stock.  Off  I  went  to 
another  house.  Same  result,  except  that  in 
this  case  I  was  greeted  with  a  broad  grin.  I 
grew  suspicious.  When  the  order  was  hand- 
ed back  to  me  I  read  it  carefully.  What  do 
you  think  that  it  was?  'One  half-dozen 
four-inch  post  holes  ;  quarter  dozen  brass- 
bushed  key-holes.'  Then  I  tumbled.  I 
was  red  hot,  but  determined  to  get 
even.  I  went  to  Henry  Niensted's,  sat  down 
for  about  two  hours,  and  then  rushed  back 
to  the  house,  ostentatiously  running  through 
the  main  office  as  though  I  was  hustling. 
'  Hold  on  there,  Frank  !     Where  have  you 

been  all   the  afternoon  ?'    asked    Mr.  . 

'  Been  out  all  over  the  city  after  some  goods,' 
I  replied,  holding  the  order  out.  He  looked 
at  it,  and  then  the  storm  broke.  The  men 
who  played  the  trick  were  called  down,  and 
it  was  the  last  time  they  ever  sent  a  boy  out 
to  buy  post  holes  for  the  Simmons  Hard- 
ware Company." — Ex. 
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DO  YOU  SELL  COOKERS   ?  ? 


of 


f\  a  nm    Irt   fs    a    solid    handsome    cake 
SAP II  I  SCOURING  SOAP 

UHI  UL.IU  Which  has  noequal  forall clean- 
ing purposes  except  the  laundry.  It  will  clean 
paint,  make  oil  cloths  bright  and  give  the  floors, 
tables  and  shelves  a  new  appearance.  It  will  take 
the  grease  off  the  dishes,  and  off  the  pots  and  pans. 
It  scours  the  knives,  the  wash  basin,  bath  tub, 
even  the  greasy  kitchen  sink.  It  brightens  all 
metals  except  silver  orgold.  If  you  have  not  sold 
it  yet,  send  your  order  at  once  to 

EMIL  POLIWKA  &  Co. 
36  Front  St.,  East,  Toronto,  Ont. 
Dominion  Agents. 


Tulloch  &  Co'y 

Manufacturers'  Agents  and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil. 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals, 

N  •  B  .—Correspondence  invited  from  Canadian 
firnif  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


DOTY    6c    SOIN, 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 

Grain 


AND 


Root 

Baskets 


p.  doty  &  SON 

Oakville,  Ontario. 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

past  six  months.    This   means  a  demand  for  them 

Ask  your  Jobber  for  them. 
Sole  Makers :  THE  EUSTIS  MFC.  CO.,  49  St.,  Bayonne,  NJ. 


■HE  PITTSBURGH    LAMP. 

The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers 

Toronto  and  Winnipeg. 


PAIjNTTEBS7  BBUSEEiS. 


TBADE 


We  manufacture  the  Best  Brushes  only,  and  guarantee 
the  Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  namr-, 
and  the  above  Trade  Mark.  Samples  can  be  seen  and  full  particu- 
lars obtained  of  our  Agent,  Mr.  W.  H.  JAGGER,  24  Front  Street 
West,  Toronto. 

HAMILTON    &  CO., 

96  Clerkenwell  Road,  London,  England 
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ROOFS  AND  ROOFING   MATERIAL. 

The  foundation  of  a  building,  says  the 
Chatanooga  Tradesman,  is  conceded  to  be 
the  most  important  part  of  it.  If  the  found- 
ation is  wrong  it  is  all  wrong,  as  a  rule,  and 
it  is  hard  to  correct  a  defect  in  it  without 
first  removing  the  building.  Conceded  that 
a  good  foundation  is  the  first  great  requisite 
of  a  good  building,  surely  the  next  important 
thing  is  the  roof. 

It  is  a  popular  impression  that  the  lighter 
the  roof  the  better,  and,  as  a  consequence  of 
this  impression,  many  roofs  that  are  entirely 
too  light  are  in  use.  It  is  a  question  if  the 
popularity  of  light  roofs  is  not  a  fallacy  that 
has  come  into  existence  as  an  adjunct,  and 
a  necessary  one,  too,  of  light  walls  and  poor 
foundations.  If  the  foundations  are  sub- 
stantial enough  to  support  a  solid  set  of 
walls,  and  the  walls  are  built  that  way,  why 
should  there  be  a  demand  for  a  light  roof? 

The  roof  is  always  the  first  thing  to  go  in 
a  wind-storm,  and  it  is  the  paint  that  first 
succumbs  to  the  action  of  the  weather  and 
the  elements.  Of  late  years  iron  and  tin 
have  become  the  most  popular,  because  a 
roof  of  these  materials  may  be  light  and  at 
the  same  time  substantial  and  strong.  They 
also  have  the  advantage  of  longevity  if 
properly  cared  for. 

I  was  passing  a  large  factory  in  Ohio  not 
long  ago  and  saw  something  that  led  me  to 
believe  that  the  new  theories  about  roofs 
are  to  a  great  degree  wrong.  Workmen 
were  tearing  the  roof  off  of  this  factory,  and 
I  stopped  to  see  the  process  and  ask  a  few 
questions.  In  reply  to  queries  I  found  that 
the  roof  that  was  being  removed  was  the  old- 
fashioned  pitch  and  gravel  kind  ;  that  it  was 
put  on  in  1852  and  had  never  leaked  a  drop. 
I  asked  why  it  was  being  removed  and  was 
told  that  the  owner  of  the  factory  had  decided 
that  the  roof  was  antiquated  and  that  he 
would  put  on  an  iron  roof,  though  the  old 
one  had  never  leaked  and  had  not  cost  on 
an  average  more  than  a  dollar  a  year  to 
keep  in  repair.  I  thought  the  man  was 
making  a  mistake,  but  as  it  was  none  of  my 
affair  I  said  nothing  to  him  about  it.  I 
made  a  pretext  to  get  on  to  the  roof  to  see 
how  it  had  been  put  on.  I  found  it  one  of 
the  most  substantial  I  had  ever  seen,  and  I 
decided  at  once  that  no  tin  or  iron  roof 
would  ever  give  such  service.  In  the  first 
place  the  sheeting  was  ploughed  and  grooved 
boards,  and  on  them  had  been  laid  a  layer 
of  felt,  coated  with  diluted  tar  on  both  sides. 
On  top  of  this  a  thick  coat  of  fine  pitch  had 
been  spread,  and  over  it  had  been  sprinkled 
fine,  sharp  gravel.  The  gravel  had  been 
put  on  while  the  pitch  was  fresh,  and  so 
thick  that  the  tar  did  not  show  through  any- 
where, making  a  roof  as  neurly  fire-proof  as 
anything  but  slate,  and  one  that  was  as  im- 
pervious to  water  as  a  duck's  back.  The 
simplicity  of  the  roof  made  it  very  easy  to 
repair   in  case  by    any  accident    it  should 


show  a  break.  All  that  was  necessary  was 
to  pour  on  a  gallon  of  tar  and  a  peck  of 
sifted  gravel. 

It  seemed  to  me  like  iconoclasm  to  tear  off 
a  roof  that  had  done  good  service  for  nearly 
forty  years  merely  to  satisfy  a  whim  of  fash- 
ion, and  I've  no  doubt  the  owner  of  the  fac- 
tory will  regret  this  decision  to  remove  it  be- 
fore he's  had  more  than  a  few  year's  experi- 
ence with  his  new  metal  roof. 

This  roof  was  well  suited  to  the  factory 
and  the  locality  and  was  a  good  one,  but  it 
must  not  be  inferred  that  it  is  the  best  for  all 
places.  Where  there  is  an  intense  heat 
under  the  roof  and  where  the  climate  is  such 
that  for  a  part  of  the  year  the  sun  will  make 
the  tar  run  badly,  a  tar  and  gravel  roof  will 
not  serve  as  well  as  iron  or  tin.  For  factory 
purposes,  a  good  heavy  quality  of  corrugated 
sheet  iron,  well  painted,  is  probably  the 
most  serviceable  of  any  except  slate,  which 
is  the  only  everlasting  roof  known.  But  the 
weight  of  slate  is  against  it  for  use  on  build- 
ings where  the  roof  has  a  large  span.  The 
iron  roof  seems  to  have  come  to  stay,  and  it 
is  the  only  kind  that  is  accepted  lately.  The 
question  then  comes  as  to  the  best  method 
of  preserving  this  kind  of  a  roof.  It  must  be 
painted,  but  the  word  "paint"  means  so  much 
and  so  little  that  the  question  has  grown  to 
be,  what  shall  it  be  painted  with  ?  At  one 
time  a  paint  made  out  of  white  lead,  oil  and 
drier  was  considered  the  best,  but  white  lead 
is  too  expensive,  and  many  assert  that  for 
roof  paint  it  does  not  make  as  good  an  art- 
icle as  some  other  things. 

Iron  paint,  that  is,  pulverized  iron  oxide 
mixed  with  oil  and  drier,  is  supposed  to 
make  a  good  paint  for  roofs,  but  it  has  not 
the  body  of  lead  of  some  others.  The  great 
object  to  be  attained  in  making  a  paint  for 
metal  roofs  is  to  get  something  that  has 
toughness  and  will  not  crack  when  the  iron 
buckles  and  bends  and  expands  and  con- 
tracts, and  which  is  not  in  a  great  degree 
susceptible  to  heat. 

A  paint  for  which  all  these  qualities  are 
claimed,  and  with  some  show  of  justness,  has 
been  made  recently  of  tar,  india  rubber  and 
glue,  mixed  in  different  proportions  by  differ- 
makers.  These  ingredients  are  boiled  to- 
gether and  the  paint  is  usually  applied  hot. 
I  have  seen  paints  made  in  this  way  applied 
to  tin  and  so  closely  amalgamated  with  the 
surface  of  the  metal  that  the  paint  could  not 
be  broken  by  either  binding  the  tin  or  by 
stretching  it.  I  have  seen  it  used  on  stacks 
that  were  very  hot  all  the  time,  and  it  seemed 
to  last  about  as  well  there  as  on  a  plain  roof. 

On  factory  roofs,  the  matter  of  painting  is 
one  that  presents  itself  so  frequently  that  it 
becomes  a  part  of  the  regular  expense  of 
maintaining  the  plant,  just  like  insurance  and 
taxes.  Some  factory  owners  think  they  find 
it  economical  to  paint  the  roofs  every  year 
and  very  few  think  of  letting  a  roof  go  longer 
than  three  years  without  painting. 

On  the  whole,  where  it  is  possible,  a  roof 
that  requires  no  care  after  it  is  put  on  is  the 
cheapest  and  best,  even  though  the  founda- 
tions and  walls  have  to  be  built  a  little 
stronger  than  they  otherwise  would  to  sup- 
port! 


THE  HISTORY  OF  HORSESHOES. 

In  the  sculpturings  of  the  ancients 
there  is  no  evidence  of  the  horses  being 
shod  with  metal  shoes.  Among  those 
found  in  the  ruins  of  Persepolis,  on 
Trojan's  pillar,  there  are  no  horseshoes, 
while  the  shoes  of  the  soldiers  and  the 
nails  in  the  tires  on  the  wheels  of  the 
carriages  are  imitated  with  the  utmost 
minuteness.  There  is  in  the  Mattel 
Palace  of  Rome  a  basso-relievo  in  honor 
of  one  of  the  hunting  matches  of  Gal- 
lienus.  One  of  the  horses  has  on  one  of 
his  feet  what  seems  to  be  an  iron  shoe, 
which  led  Fabretti  to  declare  that  the  use  of 
the  iron  shoe  is  of  the  same  antiquity  as  the 
basso-relievo.  This  was  a  natural  supposi- 
tion, but  Winkelman  renders  the  inference 
doubtful  by  declaring  that  the  piece  of  sculp- 
ture was  repaiied  by  a  modern  artist  who 
added  the  shodded  foot.  A  piece  of  iron 
was  found  in  1653  in  the  tomb  of  Childeric, 
who  died  in  481,  supposed  to  have  been  part 
of  a  horseshoe,  but  it  has  never  been  proven 
that  it  was. 

John  Beckman,  whose  researches  into  the 
antiquity  of  the  horsehoe  were  voluminous, 
arrived  at  the  conclusion  that  the  iron  shoe, 
very  much  of  the  kind  and  shape  now  in  use, 
dates  back  to  the  ninth-century.  He  insists 
that  the  old  Latin  authors  do  not  definitely 
say  that  horses  were  shod  with  metal  shoes. 
The  most  probable  allusion  to  r^etal  shoes 
is  found  in  the  description  of  the  Trojan 
horse  by  Tryphlodorus,  but  that  is  not  proof 
that  the  shoe  was  used  at  the  time  of  the 
Trojan  war,  and  may  but  be  entitled  to  the 
same  antiquity  as  the  period  when  the  poet 
wrote  about  it. 

In  his  researches  Mr.  Beckman  followed 
up  the  Greek  word  selinaia,  which  signifies 
a  metal  horseshoe,  and  was  justified  in 
placing  its  first  use  in  the  ninth  century, 
which  is  substantiated  by  the  fact  that  it  is 
mentioned  by  the  Italian,  English  and 
French  writers  of  that  century.  When  Boni- 
face, Marquis  of  Tuscany,  one  of  the  richest 
princes  of  the  time,  went  to  meet  Beatrix, 
his  bride,  in  1038,  the  horses  were  shod  with 
solid  silver.  The  nails  were  also  of  solid 
silver,  and  when  any  of  them  were  dropped 
they  belonged  to  those  who  found  them. 
The  practice  of  shoeing  horses  with  iron 
shoes  was  introduced  into  England  by  Wil- 
liam the  Conqueror.  He  it  was  who  gave 
the  city  of  Northampton  to  a  noble  in  con- 
sideration of  his  paying  a  stated  sum  yearly 
for  the  shoeing  of  horses,  and  instituted  the 
office  of  general  inspector  of  farriers. — 
Philadelphia  Ledger. 


Soap  and  water  are  cheap,  but  soil  on  gooUs 
is  expensive. 

Every  line  of  goods  embodies  a  history  and  a 
oieuce  worth  years  of  study  to  understand. 

No  young  man  oan  possibly  have  mistaken  his 
calling  who  finds  in  it  whatthe  world  wantsdone 

The  trader  who  pays  hit  way  must  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 


LIMITED, 

MANUFACTURERS   OK 


Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Specia!  attention  to    Correspondence   and    Mall 
Orders.     Mention  this  Journal. 


The  Art  Metropole 

131  YONCE  STREET, 

TORONTO. 


The  Cheapest  House  in  the 
Trade  for  Tube  Colors,  Brushes, 
Canvas  and  all  Artists'  Materials. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


SEND  FOR  CATALOGUE. 


<8*> 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


L,  BENJAMIN  &  COM 


D 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMEBICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


S,  21  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  can  now  supply  the  following:    American  and   Canadian  Meat  Cutters,  Enterprise    and    other 
makes,    also    Sausage    Stuffers  and  Lard    Presses.    Cow  Ties,  American  and  English. 
Halter  Chains,  German  and  American. 

Rope    Halters,  Hand    and    Machine-Made. 

Web  and    Leather    Halters  in  good  variety. 
Gross-cut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL 
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SALES   MADE   OR   PENDING. 

Tho  stove  and  tinware  stock  of  George 
Trelford,  Arthur,  Ont.,  is  sold. 

The  stock  of  B  Woods,  general  merchant, 
Hillsburg  Ont.,  has  been  sold. 

The  tinware  stock  in  the  estate  of  A.  K. 
Bishop  &  Co.,  Owen  Sound,  Ont.,  is  sold. 

J.  B.  Wylie,    general  merchant,  Almonte, 

The  estate  of  J.  W.  Bourque,  general  mer- 
chant, Amherst,  N.S.,    is  advertised  for  sale 
by  tender. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Randall  &  Glass,  general  merchants,  Bay- 
field, N.  S.,  have  dissolved. 

Boright  &  Soule,  general  merchants, 
Cowansville,  Que.,  have  dissolved. 

Holtby  Bros.,  plumbers  and  gas  fitters, 
Toronto  Junction,  Ont.,  have  dissolved. 

Hinck  &  Ulrich,  general  merchants, 
Longenburg,  N.  W.  T.,  have  dissolved,  Paul 
Ulrich  continuing. 

REMOVALS  AND   DEATHS. 

J.  F.  Pearce,  general  merchant,  Uxbridge 
Ont.,  is  dead. 

FIRES. 

Ramsay  &  Clingham,  general  merchants, 
Virden,  Man.,  are  burnt  out. 

Wilcox  &  Co.,  general  merchants,  Virden, 
Man.,  are  partially  burnt  out. 

H.  E.  Hughes,  tinware  dealer,  St.  Thomas, 
Ont.,  is  partially  burnt  out.     Insured. 

Frame  &  Miller,  hardware  and  lumber 
merchants,  Virden,  Man.,  are  burnt  out. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 
Wm.  G.  Coombs,    manufacturers'   agent, 
Halifax,  has  assigned. 

S.  L.  Tingley,  general  merchant,  Aspy 
Bay,  N.S.,  has  assigned. 

Wm.  Proudfoot,  general  merchant,  Hope- 
well, Ont.,  has  assigned. 

The  Toronto  Mill  Stock  and  Metal  Co.,  is 
offering  to  compromise. 

Derby  &  Co.,  general  merchants,  St. 
Charles,  Que  have  assigned. 

Mrs  Laurina  Stevens,  general  merchant, 
Wallace  N.  S.,  has  assigned. 

Nathaniel  McNair,  general  merchant,  Bel 
River  Crossing  N.  B.  has  assigned 

Joubert  &  Le  Pailleur,  grocers  and  hard- 
ware dealers,  Montreal,  have  assigned. 

Edward  Young,  general  merchant,  Bur- 
lington, N.S.,  is  offering  to  compromise. 

James  H.  Cummisky,  general  merchant, 
Hickey's  Wharf,  P.  E.  I.,  have  assigned. 

Magor  Bros.  &  Co.,  shipping  and  com- 
mission merchants,  Montreal,  have  sus- 
pended. 

Albert  B.  Ormsby,  proprietor  of  galvanized 
iron  works,  Toronto,  has  assigned  to  W.  C. 
Reawan,  Toronto. 

D.  E.  McDiarmid  &  Co.,  general  mer- 
chants, Dutton,  Ont.,  have  assigned  to  Jos. 
Bonnick,  Toronto. 


SOME  REFLEXIVE  QUESTIONS. 

Does  the  condition  of  the  public  highways 
effect  your  trade,  and  in  what  way  ? 

Byadopting  which  principle,  cash  orcredit, 
will  a  merchant  do  the  most  business  and 
find  himself  better  off  at  the  end  of  the 
year? 

If  you  have  been  an  advertiser,  what  sys- 
tem has  proved  the  most  profitable? 

Do  you  find  cheap  or  high  railroad  fares 
the  greatest  advantage  to  your  business  ? 

Does  cutting  prices  in  competition  bring 
you  a  desirable  trade  or,  is  their  anything 
gained  by  it  in  the  end  ? 

Are  you  bothered  with  loungers  about  your 
store  ;  and  if  so,  what  means  do  you  take  to 
break  it  up  ? 

Do  lady  clerks  aid  in  bringing  cert. tin  cus- 
tomers that  you  would  otherwise  lose  ? 

Do  you  find  it  difficult  to  secure  efficient 
help  in  the  way  of  clerks  ?  What  do  you 
think  constitutes  good  help  ? 

Do  you  visit  the  wholesalers  and  jobbers 
often  ;  or,  can  you  do  as  well  by  patronizing 
drummers  and  agents  ? 

Do  you  find  much  information  in  trade 
journals  and  do  you  subscribe  for  many. — 
Country  Merchants  and  Storekeepers' Guide. 


THE  ANTIQUITY  OF  WIRE. 

It  is  not  generally  known  that  the  manu- 
facture of  those  metallic  filaments  or  shreds 
known  as  wire  is  one  of  considerable  an- 
tiquity, and  has  been  traced  by  good  autho- 
rities as  far  back  as  the  period  of  early 
Egypt.  A  specimen  of  wire  made  by  the 
Ninevites  some  800  >ears  B.  C.  is  exhibited 
at  the  South  Kensington  Museum.  Homer 
and  Pliny  referred  to  similar  productions  in 
their  writings.  From  such  remote  eras  up 
to  the  fourteenth  century  wire  in  its  general 
acceptance  was  produced  by  hammering  out 
strips  of  metal.  The  operation  of  wire- 
drawing is  mentioned  as  early  as  the  four- 
teenth century,  for  in  the  chronicles  of  Augs- 
burg and  Nurnburg,  of  135 1  and  1360  re- 
spectively, we  find  reference  to  wire  drawers, 
so  that  it  is  reasonable  to  infer  that  the  draw 
plate  was  known  and  used  at  that  period. 
Rudolf  of  Nurnberg   erected  the  first  wire 


drawing  mill  shortly  after.  About  the  year 
1 500  the  credit  of  wire  drawing  was  ascribed 
in  France  to  Richard  Archal.  It  was  not 
until  about  1565  that  machine-drawn  wire 
was  produced  in  Great  Britain,  the  manufac- 
ture being  introduced  by  a  native  of  Saxony, 
C.  Schultz,  and  Caleb  Bell,  who  had  a  mill 
driven  by  water  power,  in  Greenfield  Valley, 
Holywell,  Queen  Elizabeth  being  supplied 
with  toilet  pins  from  that  mill.  Inferior 
hand-drawn  wire  had  been  and  was  being 
made  in  the  neighborhood  of  the  Forest  of 
Dean  and  elsewhere,  but  in  the  seventeenth 
century  the  improved  manufacture  was  car- 
ried on  in  Yorkshire,  and  later  on  in  the  dis- 
tricts of  Warrington  and  Birmingham,  where 
the  industry  is  still  largely  located. — London 
Iron  and  Coal  Trade  Review. 


The  early-closing  business  seems  to  be 
gradually  playing  out.  This  seems  too  bad, 
as  winter  is  about  setting  in,  when  the  vol- 
ume of  business  done  after  seven  in  the 
evening  is  not  likely  to  pay  for  the  extra  gas 
consumed,  while  at  the  same  time  inducing 
people  to  form  the  bad  habit  of  deferring 
purchases  (which  could  as  readily  be  made 
in  the  daytime)  until  after  tea.  The  by-law 
may  have  some  harsh  features,  but,  on  the 
whole,  it  is  a  good  thing  for  the  clerks  and 
storekeepers,  and  a  conference  of  all  inter- 
ested would  perhaps  lead  to  the  suggestion 
of  amendments  beneficial  to  all. — Port  Hope 
Times. 
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Wfje'd^aJ  iqDryQeeds 

Should  "subscribe  foi 


It  will  kf  cp_you  injermc 
en  all  important  questions 
©/  til'  day  A.[[t<:ting  th.e 
Dry  Qoeds  and 
allied   trades. 


THE  DRY  GOODS  REVIEW,  toront 

C--THE  J. B WLEAN  C°ClT°)  PUBLISHE  R5.-^, 


Here  it  is  again— FORBES'  NEW  PATENT, 

ACHIEVED  !        ACHIEVED !        ACHIEVED ! ! 


Write  for  Price  Lists,  Discounts,  Circulars, 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 
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Manufacturers  of 


FILES  -^USTID   EASPS. 


.B2  l-o 


c*o 


Superior  quality  fully  guaranteed.     **=*    J=S"  ■— .        Sf 


■<t      0*3 


PLEASE   MENTION  THIS  PAPER  WHEN  WRITING   US. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 

TAPER    TOOTH. 


n^SSSRgjn 


^ 


/SILVER  STEEL 


A.    B.   JAfiDINE  &  CO., 

Hespeler,  Ont. , 

Blacksmiths'  Tools  and  Tube  Expanders. 

Send  for   Catalogue    and  Price    Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 


B 
O 
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S 
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S 


,„■_  J"u11  sqSa,r.e  aUo  0,?I£mSn  9,arriagf,  B°Hs,  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  and 
Whiffletree  Bolts      Bolt  Ends,  Coach  Screws,  Square  and   Hexigon  Nuts.     Carriage  Forging  of  all 

kinds    send  for  prices.  GEO.  GILLIES,  Gananoque,  Ont. 


<WrJO    DEAL    I  JVf     GROCERIES 
SHOULD    SUBSCRIBE     FOR 

if 


SSend  for   Sample  copies        \ PK^Pv^\aJP';': 
ubscripMon  $2    TheCanaoian^rocepttoronto 
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CUTLERY — Good  knives,  good  value.    See 

our  samples  and  prices. 
SPOONS — Our  "African  "  Silver  retain  their 

color  and  are  choap. 

STEEL Consumers    want   quality.        Buy 

"  Jessops  "  Standard  make. 

A.  C.  LESLIE  &  CO., 


445  St.  Paul  St., 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


HARDWARE. 


"  VECTIS " 


PORTLAND    CEMENT.. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 


Joseph  Rodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


TRADE 

MARK. 


*%< 


GRANTED 
1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


5hef>ard  Hardware  Ca 
Buffalo  NY 


CURRENT    MARKET    QUOTATIONS. 


METALS. 

Tin. 

tiamb  and  Flag— 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip  "     ....  25,   27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,      "  8  25    8  50 

D.C.,  121x17        4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel— 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note. — Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Tame. 
Dean  or  J.G.  Grade— 

I  C.  20  X  28,  112  sheets   . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  \   6Jc,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26         "     71     7* 

28        "     7|     8 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  *u  05    2  10 

Refined      "  "             "             ..  2  45    2  55 

Horse  Shoe  "                        ..  2  50    2  55 

Band              "           "             ..  2  50    2  65 

Hoop                "             '              ..  2  65     2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13*  0  14 

Russian  Sheet        "       0  10J  0  12 

Tank  Plates 2  00    2  25 

Boiler  Rivets 4  60    5  00 


Boiler  Tubes. 

2-inch    lOJc 

-inch ' 15 

Boiler  Plate. 

1  inch .T «2  45 

5-16  "     2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2J,  3 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      3J,3i 

Canada  Plates. 

Blaina J  bright  2  90    3  00 

Abercarne  3  00    3  10 

Iron  Pipe. 

Wrought  60  to  62J  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  621,  per  cent. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,    51 

26  gauge,  "       51,51 

28      "  "        5J,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "         —  51,  54 

28      "  "  5i,  5| 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb H 


1 

5-16 
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7-16 

% 
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41 
4 
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Trace,  per  doz.  pairs    $3  SO 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

coz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.  "         0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "  0  H9 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  2l    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05J  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  06} 

Part  casks 0  06|  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03J  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2 J  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra, ripe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7Jc. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb 90  154  0  16 

Other  makes  "    0  14J  0  15 


White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J   .. 

No.  1  Do "  0    o 

No.  2  Do "  0    41 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  1,  £  and  1  gallon  tins.) 

Pure,    per  gallon 81  05  91  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Stan  Jard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre 0  06 

French      "        0  05 

Marine  Black   0  09 

"         Green    0  09 

Chrome    "         0  08 

French  Imperial  Green  0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.)"  "       2  75 

Venetian  Red  fR.O.2)      "  1  50 

Ven.  Red,  Cookson's      "        1  80    1  90 
English    Oxides  "       S  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08  J 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        140 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       150 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  56  0  56 

Castor  Oil. 

Best,  perlb 0  09      0  10 

Cod  Oil. 

Cod  Oil,  per  gal.    0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

Frenchmedal   0  11    0  12 

Cabinetmakers   0  17    0  18 

White 0  16    0  07 
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HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol,  dis. 40  to  45  p. c.  Anier 
Rim  Fire  Cartridges,  Dora.  50  and  10 
Kim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  IB  per 

cent.,  Araer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Araer. 
Loaded    Shot   Shells,     "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  "'/«  p.c. 

Wads. 
Eley's,  per  1,000 to  25  $1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers, 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  perdoz 13  00  20  00 

Adjustable  "          each   5  50  6  50 

Post  Hole, Vaughan's,  each.     135  160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross  Z  65  1  59 

Pegging,                   "          ....     0  65  1  25 

Brad,                       "          0  85  1  60 

"  handled                        3  60  7  30 

Saddlers'.               "          0  45  1  60 

Awl  Hafts. 

Patent  Peg,   per  gross I  -  -,.     „  .  „ 

"     Sewing,  "  . . . .  f  '  *°    8  w 

Awl  and  Tool  Sets. 

Millai's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Per  gross    6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hand. 
Brass,   60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacu 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'    "      7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40 percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pei  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  .Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    i  "b 

Barber's  Ratchet  10  00  11  00 

Farmers'     2  00     2  75 

Millar's  Falls   15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
bight,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz.,  dis.  37$  per  cent. 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..     500     4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Op«ners. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "       6  50 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "  24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,        "         ....30  00    33  00 
Cartridges — See  Ammunition . 
Castors. 
Bed,   new   list,  dis.  50pc   )  to  50  and  5 
Plate        "  dis.50pc    J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross      ...     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01$  0  01$ 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns 
Daisy,  dis.   From  factory  60  and  5  p.c. 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coflee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p. c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    per  doz 0  88    160 

English,      "  2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30     0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    fi  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black   Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  arjd  10  to   60  p.c, 

Amer.  list. 
Jowitt's,  dis.  Can.  list, 25pc.  to   27$  p.c. 
Horse    Rasps,    Kearney    &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  TT„nQ 

50p,c.  Can.  I  -t1611618 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay,  Manure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

United  50  ft       100  ft.      50  ft.    100  ft. 

inches. 

16  to  25  1.40  2.70        2.00 

26  to  40  1.50  2.90        2.25 

41  to  50  3.30  5,00 

57  to  60  3.60  550 

61  to  70  3.90  6  00 

71  to  80  4.40  r  75 

81  to  85  5.10  7.60 

86  to  90  5.80  8.50 

91  to  95  9.50 

96  to  100  10.50 


Pilkington. 
Ordinary 

1st  break  96  65 

2nd      "      3  9o 

3rd       "       4  60 

4th       "       4  95 

5th        "       5  40 

6th        "       5  90 

7th        "      50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      470 

3rd       "       5  40 

4th       "      5  90 

5th       "      6  50 

6th       "      6  90 

7th       '        7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25     4  65 

Hammers — If  ail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 1  00    1  26 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
'    Shepard's  Noiseless,  dis.  60  p.c 
"     Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62$  to  65  per    I 

Heavy,  per  lb 0  4j  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  1  13    1  so 

Gate,  Clark's 150    2  20 

Shepard's,  dis  50  to  60  p.c. 
„     .  Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pej 
cent. 

Planter             doz  4  00  5  00 

Hooks —  Cast  Iron 

Birdcage,    per  doz  0  50  110 

Clothes  Line,     "          0  27  0  63 

Harness,              "          0  72  0  88 

Hat  and  Coat,  per  grogs..     100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37$  per  cent. 
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-FOR- 


Breech  Loading  Shot  G-UIIS,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting, "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont. 
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HARDWAKE 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
HatandCoat,dis.S5,40p.c 

Belt,  per  1,000 A  60    2 

Screw,  bright,  Eng.,  dis.  45  to  50   per 
cent.  „ 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes. 

Per  keg 3  *5    3  60 

Ice  Picks. 

Star.perdoz »  °°    3  25 

Kettles. 
Brass  spun,  per  lb  7J  per  cent.  dis.  off 

Conp7e"St'  "        ••     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10,60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock.  Am.  per  gross 160    4  o 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  ■        _.    „  „= 

Bronze,  Berlin,  per  doz   ..    2  75    d  -so 
Bronze,  Gem,         *        ....    6  00^9  00 

Shutter,   porcelain,  F.  & 
T    screw,  per  gross »1  30    4  ou 

Ladles. 

Melting,  per  doz 1  ™  4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20  o  60 

Galvanized,  .  -  <.„ 

Ki^'Il°a°sdS'  "  4  00  4  50 

Lines. 

Fish,    per  gross 105        W 

Cbalk,  "  x  au        4t 

Locks— £oor. 
Canadian,  dis.  percent..     ....        -?o 

Russell  &Erwm,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33}4  per  cent. 

Pacuock. 
English  and  Am.  per  doz        50    b  00 

Serfs' percent,  15  to  17J  per  cem 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp'frs\  hickory  125    a  < o 

Lignum  Vitae  »  85    5  00 

Caulking.each I60    2  °o 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  G  utter 
Enterprise,  dis.  171  to  20  p.c.  dis. 
Canadian,  371  to  40  per  cent. 

Home,  each  .. ..  —  •••  •.■•••     

Mincing  Knives. 

American,  per  doz U    -s  ->o 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  05  to 
70  per  cert 

Nails. 
Cut.   3   in.   and    upwards, 
BrCsWoufdraails;70to-70and 

10  per  cent.  . 

Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    185    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  ^ 

Upamond.'.'".".".".'-"'."."'-'--"--   12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15i    16 

Carbon  Safety        ''     0  18    0  18 

Canada  W.W.  0  £0 

American  W.W.    "     ......     ■  ■„.-    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary's  Galvan.  Iron 
Oil   Can,   with    Pump,  ^  ^ 

Zinc  and'Tin."di'B.'50.'56  and  10 
Oopper.perdoz..........    J  «j   •  50 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  pur  doz 2  25    9  25 

Pencils. 

^^JSJBfc:::::::  .5  .3 

Picks 
er  doz 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to    50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  371  Per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  371 

per  cent. 
Miscellaneous,  dis.  121  to  15  per  cent. 
Bailey'sVictor,  dis.  121  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.    dis 

371,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

621  Per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs   2  50    2  75 

Rail. 
Barn  Door,     per  foot....  3  31 

Sliding  Door,  "        ...  3i        3f 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz   1  25    3  60 

Rivets  and  Burrs.  ■ 
Copper  Rivets,  dis.  45  per  cent;  dis 
Irori  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  331  per  c 
Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16 in.  and  larger..     81  121 

H,  5-16,  %  in 9  13 

3-16in  1C  131    e 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        131      16 

Jute    "     -        08       081 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  'tis  371  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per   set    0  85    0  90 

»  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Paper. 
B.&  A., sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per  quire 55       90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  per 
cent. 

Kempshell's  dis.    40,    621  Per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

riausage  Stutters. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis   10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 
Hack,  complete,  each. .. .     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165     9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams.  Tape  Lines. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent  English,  ass  skin  per  doz.  $2  75  $5  50 

Scrapers.  English  Pat.  Leather  .. ..    5  50    9  75 

Box,    per  doz  2  10    4  50  Chesterman's,      each 

Foot,        "  40    3  50  "  steel, each. 


0  90 
0  80 


2  85 
8  00 


Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  771  per  cent.  dis. 
"       K.H.       "       721 
"      F.  H.  Brass  75 
•'      R.  H.      "       70         "  ' 

Diamond   Point    wood    screw   nails, 
bright,  dis.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P  ,dis.  65  p.c. 
Seymour's  dis.  60  p.  cent. 
iEtna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 

Canadian,  dis.   371  per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz  1  15  1  35 

tinned,      "  1  35  1  60 

Tin  Rim,  "  "  2  30  2  45 

"  black,        "  1  80  2  25 

Snaps. 

Harness,  German,  p.  gro.     1  65    5  50 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

•'         1  and  1  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes. 

Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00...... 

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,   per  doz   1  65    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521  per  cent 

Staples. 
Fence,  galvanized,  per  lb  41     43. 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       -60 

Hindostan,  per  lb o  06 

Slips,   per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "       0  15 

Turkey  "       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

■  The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.421pc 
Upholsterers"  dis.  421  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Taons  &  Nails, dis.  25p.  c 


Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  Per 
cent,   to  70    and   25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 
Traps. 

Game,  Newhouse,  dis.  171,20  per  cen 
Game,  H.&N.,  orP.S.&W., discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00     4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's  "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"    .    cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging  "  0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       

"         Blue  ribbon    0  14 

"         Redcap 0  12 

"         Crown 0  11 

"  Silver  Composite  0  09 

Freight    allowed     to    any    station 
south    and  east  of  Owen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50J 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 

Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12in.     3  38    6  00 

Wire. 

Plain  iron  and  steel — Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  121  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c.  per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  71 
p.c.  dis. 

Market,  tinned  per  lb  0  0410  08 

Tinned  Broom,  from  19  to 

22  gauge,  per  lb 0  0610  061 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

ClothesLine,galv.,p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 
"LockBarb,"4point 0  043 

Ditto  Glidden  2  point  ....     0  041  0  04} 

Galv.  Ste.  1,  plain  twist  . .    0  041  °  °4| 

Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  043 

Staples  0  041 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.100  sq  f t    1  90    2  00 
Wrenches. 

Acme,  35  to  37J  per  cent. 

Agricultural,  70  to  70  and  5  p.c,. 

Standard,  dis.  60,  60  &  lOp.  c. 

Coe's  Gen'ne,  dis.  30  to  32i  p.  c. 

Diamond,  dis.  331,  35  p.  c. 

Tower's  Engineer,  each    ..     if  00    3  00 
S.,perdoz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


HOLLOW    WARE- 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro-Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES.FORKS.SPOON8. 


A.  J.  Whimbey,   Manager. 
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TRAVELLERS 

SHOULD  SEND  25C.   FOR 

DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED    IN 

:hlAl_:r,:pw.a_:r,:el 

Hardwares,  Please  stock 
Spooner's  Phenyle  Disinfectant 
Deodorizer  and  Germicide  Pow- 
der (Bannerman's  Patent). 

The  most  effective  known  to  Modern 
Science.  Prevents  disease  and  "  Sweetens 
things  generally "  urgently  needed  in  epi- 
demic localities.  Send  for  information, 
everyone  can  afford  it.  (Brother-in-law  to 
Copperine),  good  seller  winter  and  summer. 
Nicely  put  up. 

ALONZO  W.  SPOONER, 

Maker  for  Dominion. 

Port  Hope,  Ont. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


SAW  YOUR 

ADVERTISEMENT! 

IN  the 

HARDWARE,    f 

IIIMIIIIIWIIIIIIIIIIIIIIIIIIMIIilllffii 


When  writing  to  our  advertiser    please  incloa 
the  above. 


The  John  By  I  !eel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  By  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


PLATE 
GLASS, 

ALL  SIZES  IN  STOCK. 


MANUFACTURERS   OF 


STAINED  GLASS  FOB  EVERY  PURPOSE. 

McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS   OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE 


Devore's  Non-Heating  Wire  Handle  Stoye  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 

AND 

"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD. 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


iHKrncf 


MARK 


KINK  PROOF  HOSE. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coining 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  anv 
Hose  up  to  3  inch  diameter.  ' 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured 
o49?5iLUni'ara'lled  '     Sold  under  guarantee  and  NOT  ONE  DEFECTIVE: 
»EC  I  ION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.    Factories,  (Parkdale),  Toroi  to. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OP   TORONTO. 

43    Yonge    St.,       -       -       TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E..  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

for 

Nails, 

Rivets 

Mattresses, 

Brooms,. 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 
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RICE  LEWIS  &  SON, 


LIMITED. 


General  Hardware  Merchants. 
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Favorite  Stoves  and  Ranges 

Are  made  by  skilled  labor  from  the  best 
grades  of  materials. 

They  have  Special  Features. 

Stove  dealers  will  find  it  profitable  to  select 
lines  that  have  features  of  merit.  That  are 
not  duplicated  in  their  competitor's  stock. 

Do  you  want  Exclusive  Sale  ? 

We  will  be  pleased  to  arrange  same  in  your 
vicinity.  Drop  us  a  card  for  Catalogue  and 
Price  List. 

THE  CHOWN  &  GUNNINQHAN  COY 

LIMITED, 

IKZHsTG-STOlsr,    OUSTT. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


WESTERN  AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1   Front  St.  W  ,  Toronto. 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 
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WINTER  FREIGHTS. 

A  considerable  falling  off  of  business  in 
heavy  hardware,  metals,  etc.,  always  follows 
the  inception  of  the  higher  freights  that 
railway  companies  levy  on  winter  traffic. 
Wholesalers  aim  to  forward  to  their  various 
destinations,  before  the  summer  rates  are 
over,  all  the  goods  contracted  for  fall  de- 
livery, and  retailers  are  no  less  anxious  to 
get  their  stock  before  the  railways  add  an- 
other increment  to  its  cost.  Also,  rather 
than  pay  the  winter  rates  and  order  when 
wanted,  wholesalers  prefer  to  buy,  and  get 
in  stock  before  the  first  of  November,  heavy 
wares  that  may  not  be  in  request  for  three 
months.  The  extra  freight  is  a  considera- 
tion in  heavy  shipments,  and  the  saving  of 
it  is  not  consumed  by  interest  even  if  the 
goods  had  to  be  carried  a  much  longer 
period.  The  saving  is  still  greater  when 
the  goods  have  been  brought  in  by  water, 
as  the  lake  freights  are  lower  even  than 
summer  railway  freights.  All  shippers  and 
receivers  study  to  have  the  minimum  amount 
of  traffic  handled  either  inward  or  outward 
after  the  first  of  November. 

It  seems,  therefore,  like  doubtful  economy 
on  the  part  of  the  railways  to  advance  their 
freights  so  sharply,  on  lines  of  heavy  merch- 
andise at  least.  For  such  a  course,  though 
it  causes  inconvenience  to  large  collectors 
and  distributors,  brings  less  money  to  the 
railway  than  if  no  change  were  made.  The 
stock  on  which  the  change  is  most  seriously 
felt  is  hurried  forward  while  summer  rates 
hold,  and  all  that  can  be  brought  in  by  navi- 


gation is  so  brought  in.  The  change  is  very 
beneficial  to  the  boats.  The  bulk  of  the 
stock  that  is  moved  simply  to  avoid  winter 
rates  need  not  be  handled  until  the  boats 
have  stopped  running,  and  would  not  be  if 
the  inconvenience  and  expense  of  carrying 
were  offset  by  moderate  freight  rates  in  winter. 
What  makes  more  urgent  the  desirability  of 
escaping  the  extra  railway  tax  for  winter  is 
the  fact  that  prices  have  been  enhanced  by 
higher  ocean  freights. 

In  winter  no  doubt  the  running  expenses 
of  the  roads  are  higher  than  in  summer. 
But  they  usually  have  a  big  carrying  trade 
to  look  after  in  the  movement  of  gram  from 
the  interior.  Inward  transit  is  of  course  a 
smaller  matter  in  winter,  but  high  freights 
tend  to  make  it  smaller  in  the  way  indicated 
above.  Where  trains  have  to  return  light  as 
a  rule  they  might  as  well  be  making  summer 
rates.  While  there  does  not  seem  to  be 
much  money  for  the  railways  in  the  advance 
so  far  as  heavy  merchandise  is  concerned, 
there  is  great  inconvenience  to  business  men 
in  it.  The  precipitation  of  shipments  long 
before  they  are  wanted,  and  the  locking  up 
of  capital  in  stock  that  is  carried  to  be  sold 
on  credit  are  a  couple  of  the  drawbacks  to 
large  distributors.  But  that  same  carrying 
of  stock  is  a  source  of  loss  to  the  railway 
companies  as  well,  who  might  have  had 
summer  freight  rates  on  it  if  such  had  been 
obtainable  all  the  year  round.  The  higher 
freights  have  ehecked  traffic  in  the  case  of 
Manitoba  wheat,  which  has  gone  down  4c. 
as  a  consequence  of  the  railways'  advance 
on  carriage  rates,  and  therefore  is  not  being 
sent  forward  nearly  so  freely. 


HAND  TO  MOUTH  BUYING. 

There  is  no  doubt  that  the  cautious  policy, 
which  is  growing  into  a  habit  among  retail- 
ers, of  buying  more  under  the  pressure  of 
immediately  felt  wants  than  of  future  expec- 
tations, is  slowly  altering  the  conditions  of 
trade.  The  experience  of  the  past  few  years 
has  not  watrentad  retailers  in  laying  in  full 
stocks  on  the  strength  of  faith  in  a  future 
seasonable  demand.  Money  has  been 
scarce,  and  the  climate  even  does  not  seem 
reliable  any  more.     Stocks  have  been  con- 


tracted for  ahead  of  the  time  for  selling 
them  and  a  large  part  of  the  goods 
thus  bought  have  had  again  and  again  to 
be  carried  over.  The  outcome  of  this 
is  a  steaily  increasing  reluctance  to  place 
orders  much  in  advance  of  the  time 
for  selling  the  goods,  and  there  is  more  sort- 
ing-up  buying  than  there  used  to  be.  Manu- 
facturers have  not  all  got  into  step  with  this 
change,  and  many  of  them  limit  their  output 
closely  to  the  volume  of  stock  called  for  by 
advance  orders.  Consequently  repeat  orders 
very  often  cannot  be  filled.  Several  winter 
lines  get  into  this  condition.  If  a  certain 
number  of  snow-shovels  are  called  for  by 
obbers'  orders,  representing  the  sum  of  the 
retail  contracts  booked,  all  those  shovels  will 
be  forthcoming  when  the  snow  is  on,  but  it 
is  unlikely  that  there  will  be  any  more,  while 
there  is  a  possibility  that  the  reserved 
demand  for  thein  will  become  active 
just  when  the  snow  is  here,  and 
show  a  capacity  able  to  absorb  half  as  much 
more  stock  as  has  been  manufactured.  The 
stock  is  not  to  be  had,  simply  because  the 
retailers  have  declined  the  risk  of  carrying 
it.  That  is,  since  the  retailers  will  not  accept 
the  hazard,  it  is  not  undertaken  at  all,  the 
manufacturers  being  more  timid  than  the 
retailers.  The  manufacturers  ought  at 
least  to  share  with  the  retailers  in  the  risk  of 
having  a  surplus  output  on  the  market.  As 
it  is  they  run  the  risk  of  missing  a  large  part 
of  the  demand  if  they  have  not  sufficient 
stock. 

A  cause  which  is  also  a  potent  one  in  this 
change  is  the  increase  in  the  means  ot 
transit  that  has  been  made  in  recent  years, 
upon  which  retailers,  in  almost  any  portion 
of  the  country — with  the  exception  of  Mani- 
toulin  island  and  a  few  other  points  commer- 
cially inaccessible  in  winter — can  depend  to 
have  goods  delivered  when  they  need  them 
for  current  business.  This  has  disposed  a 
very  large  number  of  traders  to  put  off  the 
day  of  buying,  and  therefore  is  another  factor 
among  the  causes  which  are  at  work  in 
shifting  the  risk  more  from  retailers'  to 
manufacturers'  shoulders.  In  remoter  re- 
gions, where  winter  delivery  is  well-nigh  if 
not  altogether  impossible,  of  course  the 
stock  has  to  be  bought  ahead  of  require- 
ments, and  the  chances  of  having  an  excess 
remain  among  the  possibilities  that  the  re- 
tailer alone  will  have  to  meet  or  provide  for 
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PRIVATE  DRAFTS 
ON    STORE    REVENUE   OR   STOCK. 

"Wholesale"  writes  :  At  meetings  of  credi- 
tors of  insolvent  traders  in  Toronto  for  some 
years  past,  the  writer  has  asked  the  insol- 
vent to  show  a  statement  of  his  own  draw- 
ings from  the  store  for  his  family  use.  In  no 
case  has  the  insolvent  been  able  to  produce 
such  an  account.  The  answer  has  been,  "  we 
never  keep  an  account  of  own  drawings  for 
lamily  use."  What  is  Hardware's  opinion 
upon  this  subject  ?  Should  there  not  be 
some  steps  taken  to  compel  store  keepers, 
who  buy  on  credit  to  show  where  the  goods 
have  gone  when  they  become  insolvent  ? 

The  answer  to  this  question  should  be 
found  in  the  trader's  books.  As  a  consumer, 
drawing  supplies  from  his  store,  he  should 
put  himself  on  the  same  footing  as  his  cre- 
dit customers  hold  in  his  boc  k-keeping,  that 
is,  everything  that  moves  from  his  store  to 
his  household  ought  to  be  charged,  in  the 
same  way  as  if  the  goods  went  unpaid  for  to 
any  other  household.  So  far  as  the  store  is 
concerned,  the  transfer  Irom  a  man's  stock 
to  his  house  or  pocket  is  a  sale,  not  a  gift.  It  is 
thesame  with  everything  disposed  of  in  a  gra- 
tuitous way,  as  charitable  offerings,  etc.  The 
Household  account  should  be  very  strictly 
kept.  As  with  goods,  so  with  money.  Every 
cent  taken  from  the  store  revenue  for  personal 
or  household  expenditure  should  be  credited 
to  Cash,  with  some  term  in  the  entry  to  show 
unmistakably  that  such  item  is  not  for  the 
running  of  the  business.  The  object  to  be 
aimed  at  is  a  distinct  separation  of  house- 
hold and  store  finances.  Confusion  between 
the  two  is  to  be  avoided,  in  the  interests,  not 
of  the  household,  but  of  the  business. 

The  question  is  one  to  which  creditors  are 
entitled  to  a  clear  answer  from  every  insol- 
vent. They  have  a  right  to  know  whether 
the  household  has  been  an  unnecessarily 
heavy  drain  upon  the  business.  If  an 
answer  could  be  got  at  in  every  instance  of 
failure,  an  important  relation  between  the 
trader's  domestic  and  commercial  economy 
might  be  discovered.  Very  rarely  can  a 
trader  say  to  what  extent  his  family  has 
made  drafts  upon  his  stock  and  business  ; 
hence,  there  is  no  cause  of  failure  so  indefi- 
nite in  the  statistics  of  commercial  failure  as 
this  one.  It  may  be  a  very  considerable  or 
a  very  minor  cause;  there  is  no  basis  upon 
which  to  found  an  estimate  of  the  extent  of 
its  effect,  for  the  reason  that  bookkeeping 
seldom  takes  cognizance  of  it.  If  the  ques- 
tion could  always  be  answered,  therefore, 
not  only  would  individual  cases  of  reply  be 
satisfactory  to  creditors,  but  the  collection  of 
replies  v<ould  furnish  useful  data  as  to  what 
percentage  of  profits  could  be  honestly  spar- 
ed lor  household  outlay.  The  indulgence  of 
expensive  habits  has  no  more  right  to  be 
covered  up  than  the  making  away  with 
fraudulent  intent  of  any  part  of  the  assets 
upon  which  a  man's  proprietary  rights  have 
morally  and  perhaps  legally  lapsed. 

Nobody  can  say  what  proportion  of  the 
Canadian  trade  keeps  strict  account  of  the 
stock  and  proceeds  of  the   store  that  go  out 


through  the  channel  of  household  consump- 
tion. There  may  be  many  traders  who  fol- 
low the  practice.  One  thing  is  certain  :  all 
that  do  so  maintain  their  solvency,for  among 
those  who  so  far  have  failed,  none  have  been 
able  to  point  to  such  accounts.  That  fact 
alone  may  throw  a  good  deal  of  light  upon 
the  cause  of  insolvency  in  all  these  cases,  as 
if  a  sharp  eye  had  been  kept  upon  private 
expenses  there  might  have  been  sufficient 
curtailment  of  outlay  to  have  prevented  fail- 
ure. The  grocer's  stock  is  a  sort  of  maga- 
zine of  supplies.  The  family  can  draw 
upon  it  for  a  great  part  of  the  living 
necessaries,  and  are  apt  to  draw  just 
as  hard  in  dull  times  as  in  brisk  times. 
If  the  stock  were  hardware,  or  a  similar  line, 
it  would  not  suffer  the  same  inroads  and 
family  expenses  would  be  likely  to  be  kept 
down,  at  least  in  dull  times.  But  nothing 
tends  more  to  ingraft  frugal  habits  than  the 
practice  of  book-keeping  in  household  econ- 
omy. Bookkeeping  would  not  only  show  a  re- 
cord of  expenses  butalsowouldcheckextrava- 
gance.  Anything  that  enables  a  man  to  see  a 
department  of  expense  growing  unreasonably 
fast  isof  itself  a  means  to  correct  that  ill  speed. 
It  is  what  we  are  blind  to  that  does  the  most 
mischief,  and  no  trader  should  keep  himself 
blind  to  the  movement  from  stock  or  till  to 
personal  or  family  luxury.  To  remain  blind 
is  like  shunning  to  take  stock. 

To  prevent  his  identity  as  a  buyer  from  his 
own  stock  merging  into  his  identity  as  the 
seller  of  that  stock,  a  trader  must  keep  per- 
sonal accounts  distinct  from  the  accounts  of 
his  business,  and  must  see  that  both  are  con- 
scientiously looked  after.  It  is  simply  living 
in  a  fool's  paradise  to  wear  fine  raiment  and 
fare  sumptuously  every  day  without  any 
clear  idea  about  the  cost  of  such  indulgence, 
or  any  assurance  that  it  is  not  eating  the 
vitals  out  of  the  business  that  is  expected  to 
be  kept  going  If  a  costly  mode  of  living 
can  be  afforded,  a  man  should  not  be  afraid 
to  see  the  daily,  weekly  or  monthly  figures 
which  show  what  the  rate  of  consumption  is. 
If  his  income  warrants  it  he  can  keep  up  the 
standard  of  living,  if  his  income  from  the 
business  does  not  warrant  it,  he  can  lower 
the  standard.  Personal  accounts  in  such  a 
case  are  a  sort  of  warning  barometer. 


SUGGESTED  IMPROVEMENT  IN  TIN 
PLATE  MAKING. 

The  English  correspondent  of  one  of  our 
trade  contemporaries,  says  the  American 
Artisan,  calls  attention  to  an  important 
paper  which  was  read  at  the  last  meeting 
of  the  Iron  and  Steel  Institute  by  Sir  Henry 
Bessemer,  in  which  that  eminent  metallur- 
gist considered  the  feasibility  of  manufac- 
turing continuous  sheets  of  iron  and  steel 
direct  from  the  fluid  metal.  This  process,  if 
it  could  be  successfully  adopted,  would  in- 
volve a  great  saving  of  labor  and  materially 
simplify  the  industry  of  tin  plate  manufac- 
ture.    Sir  Henry  has  experimented   in  this 


direction  for  many  years,  but   the   process 
has  not  yet  been  perfected,  nor,  indeed,  are 
the  prospects  very  encouraging  for  an  im- 
mediate realization  of  the  idea.     The  fact 
that  the  Welsh  tin  plate  manufacturers  are 
adopting  every  possible  plan  to  reduce  the 
cost  of  tin  plate   manufacture   in   order  to 
better  hold  the  American  market  under  the 
new  conditions,  has  induced  the  correspon- 
dent to  outline  this  suggested  simplication 
of  processes,  although  unable  to  report  much 
advancement  in  the  direction  of  its  success- 
ful accomplishment.    He  says  :  "  In  the  first 
place,  the  matter  is  at   present  in  only  an 
experimental  stage.     The  idea  is  not  abso- 
lutely   new.      Alike   in    America,    in    Ger- 
many   and    in    Russia    metallurgists    have 
at    various    times    given    both    theroetical 
and     practical     attention     to     the     same 
subject.        But     so     far     nothing     of    the 
sort    is    done    upon    a    commercial    scale. 
Henry  Bessemer  first  approached  the  sub- 
ject some   thirty  years  ago,  and  it  appears 
that  other  duties  have  prevented  for  many 
years  such  attention  on  his  part  as  would  be 
necessary  to   perfect  the  process.     He  has, 
however,  once  more  taken  it  up,  and  he  sug- 
gests, as  the  result  of  more  mature  experi- 
ence, improvements  which  would  be  most 
valuable   if   further  investigation  is   deter- 
mined upon.      The  matter  being  in  so  rudi- 
mentary a  form,  my  American  readers  need 
not   be   alarmed  at    the    prospect   of  their 
Welsh   competitors   deriving   much  benefit 
from  it  for  a  considerable  time.     An  analog- 
ous instance  was  mentioned  by  the  author 
when  he  pointed  to  the  rolling  of  continuous 
bands  of  paper  up  to  a  mile  in  length  from 
a  mass  of  pulp,  and  a  still  better  example  of 
the  same  principle  was  given  when  in  the 
course   of  the  discussion  attention  was  di- 
rected to  the  manner  in  which  sheet  glass  is 
rolled  direct  from  fluid  glass.     The  idea  is — 
if  with  paper  and  glass,  why  not  with  met- 
als ?" 

While  there  are  very  many  difficulties  to 
be  overcome  before  it  can  be  hoped  that 
black  plates  can  be  rolled  direct  from  the 
fluid  metal,  the  triumphs  of  the  eminent 
metallurgist  in  the  field  wherein  his  investi- 
gations are  now  being  pursued  forbid  that 
the  idea  be  regarded  as  one  impossible  of 
realization  some  time  in  the  future. 

The  present  processes  of  tin  plate  manu- 
facture comprehend  in  the  preliminary  steps 
the  rolling  of  iron  or  steel  sheets,  which 
afterward  go  through  many  stages  of  manip- 
ulation before  they  are  finally  passed  by  the 
assorters  and  boxed  for  the  market.  The 
steel  from  which  plates  are  rolled  before  the 
tin  coating  is  applied,  according  to  present 
practice,  is  in  the  form  of  ingots  which  have 
been  shaped  in  the  pits  into  which  the  liquid 
metal  was  originally  run  off  from  the  con- 
verters. These  steel  ingots  have  to  go 
through  the  furnace  in  a  process  technically 
known  as  "reheating"  before  they  pass  to 
the  tongs  of  the  roller,  who  rolls  them  into 
plates  of  the  gauge  required  for  the  specia 
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brand  of  plate  upon  which  the  works  are 
engaged.  It  will  beat  once  apparent  that  if 
the  liquid  steel  could  by  some  method  at 
present  undiscovered  be  run  direct  from  the 
retort  to  a  specially  contrived  rolling  ap- 
paratus and  there  rolled,  the  saving  of  the 
other  processes  would  be  a  material  gain  to 
the  mill-owner.  Sir  Henry  Bessemer  seems 
to  have  made  some  steps  toward  the  prac- 
tical working  out  of  this  intricate  problem. 
The  writer,  from  whose  letter  we  have 
quoted,  repeats  Sir  Henry's  descrip- 
tion of  the  rolling  contrivance  which 
he  has  designed  for  the  purpose  indicated, 
which  consists  "  in  its  rudimentary  form  of, 
first,  an  iron  tank  covering  the  upper  part  of 
the  furnace.  This  tank  can  be  used  both 
for  melting  the  metal  and  for  retaining  it  in 
a  fluid  state  during  the  rolling  operation.  A 
shaft  crosses  the  tank  and  carries  the  hollow 
segment  of  a  cylinder.  By  means  of  a  screw 
and  worm  wheel  a  slow  rotation  is  given  to 
the  shaft,  thus  slowly  and  regularly  immers- 
ing the  segment.  The  action  of  the  shaft 
displaces  and  raises  the  level  of  the  metal 
in  the  tank  and  causes  it  to  flow  between 
rolls,  where  the  metal  is  chilled  and  is  con- 
verted into  a  sheet  from  which  it  descends 
on  a  curved  guide-plate.  The  rolls  are  kept 
cool  by  a  constant  current  of  water  passing 
through  them. " 

Improvements  in  this  apparatus  are  con- 
templated. While  the  practical  adoption  of 
the  liquid  steel  rolling  idea  and  its  applica- 
tion in  tinplate  manufacture  may  be  a  long 
way  in  the  future,  the  subject  is  one  of  much 
interest,  involving  as  it  does  the  lessening  of 
the  cost  of  production.  This  field  of  experi- 
ment is  one  wherein  our  own  manufacturers 
may  direct  their  attention  with  advantage. 
Successful  solution  of  the  problems  surround- 
ing the  "direct"  rolling  process  will  bring 
as  much  fame  to  the  inventor  as  that  enjoyed 
by  the  eminent  discoverers  of  the  steel-mak- 
ing process,  a  discovery  in  which  American 
genius  was  by  no  means  out  of  the  race. 


THE  REWARD  OF  ORIGINALITY. 

The  young  man  who  never  attempts  to 
rise  above  the  position  in  life  in  which  he 
may  find  himself  at  an  age  when  his  ambi- 
tion begins  to  soar,  will  never  reap  the  re- 
ward for  originality.  In  nearly  every  walk 
of  life  the  man  or  woman  who  provides 
something  new  for  the  world,  is  the  one 
who  makes  fame  and  fortune.  The  one 
whose  mind  is  quick  to  note  the  need  of  a 
certain  article  and  supply  it,  is  the  one  who 
will  become  greatest  and  richest  among  his 
fellowmen.  One  man  must  lead  while  others 
must  follow.  This  year  one  mar.  may  invent 
an  article  that  is  so  simple  his  neighbor 
wonders  why  he  did  not  think  of  it  himself, 
and  next  year  a  thousand  others  may  fail 
in  a  like  attempt,  simply  because  the  de- 
vices they  produce  lack  originality.  The  law 
of  supply  and  demand  governs.  It  is  when 
the  supply  becomes  apparent  and  the  article 


grows  desirable,  creating  a  demand  far  in 
excess  of  the  supply,  that  the  fame  and 
fortune  men  crave  for  and  labor  to  gain 
comes.  Had  it  not  been  for  originality  the 
world,  to-day,  would  be  where  it  was  a  cen- 
tury ago.  It  is  the  man  who  sees  what  is 
lacking,  and  supplies  that  lack,  who  is  re- 
warded by  a  thankful  people,  glad  to  avail 
themselves  of  the  benefits  derived  from  his 
original  innovation.  In  the  majority  of 
cases,  the  man  with  original  ideas  will  win 
where  his  imitators  will  fail. — Stoves  and 
Hardware  Reporter. 

SUPERIORITY  OF  NICKEL  STEEL. 

A  series  of  comparative  experiments  with 
all-steel  plates  and  nickel-steel  plates  all  of 
American  manufacture,  were  recently  made 
at  the  Indian  Head  proving  ground.  The 
plates  tested  were  of  the  description  intend- 
ed to  be  used  for  the  deck  armour  of  the  ar- 
moured cruiser  New  York,  and  were  placed 
at  such  an  angle  of  inclination  as  they  would 
be  when  placed  in  position  on  the  deflected 
decks  of  that  cruiser.  The  all-steel  plates 
were  supplied  by  Messrs.  Cramp  &  Sons, 
Philadelphia,  were  each  \%  in.  thick,  and 
had  a  tensile  strength  of  80,000  lbs.  The 
nickel  steel  plates  were  from  Messrs.  Car- 
negie, Phipps  &  Company,  Pittsburg,  had  a 
thickness  of  i]4  in.,  and  a  tensile  strength 
of  92,000  lb.  and  102,000  lb.  respectively. 
Each  pair  of  plates  was  bolted  to  substan- 
tial live  oak  supports,  one  plate  being  placed 
on  the  top  of  the  other.  This  gave  the  all- 
steel  target  a  thickness  of  2%  in.,  and  the 
nickel-steel  of  3  in.  The  gun  used  was  a 
6-in.  breech-loading  rifle,  firing  cast-iron 
projectiles,  weighted  with  sand  to  100  lb. 
The  charge  was  27^  lb.  of  powder,  giving  a 
striking  velocity  at  the  short  range  of  the 
proving  ground  of  1,515  ft.  per  second,  that 
being  about  the  velocity  at  which  a  6-inch 
shell  fired  with  a  service  charge,  would 
strike  at  a  range  of  2,000  yards.  Five  shots 
were  fired  at  each  target,  one  shot  in  each 
corner,  and  one  in  the  centre,  as  in  the  tests 
of  the  foreign  armour  plates  in  September 
last  year.  The  all-steel  plates  were  cracked, 
and  there  were  depressions,  but  there  was 
no  penetration,  the  target  standing  the  trial 
well,  and  all  the  projectiles  being  broken  up. 
The  nickel  steel  plates  were  fired  at  in  the 
same  way,  and  behaved  even  better  retaining 
their  superiority  over  the  all-steel  plates. 
Although  these  tests  apparently  amply  show- 
ed the  superiority  of  nickel  steel  as  a  shot 
resistant,  the  United  States  Ordanance 
Bureau  wished  to  ascertain  its  deflective 
properties,  as  upon  this  quality  depends  the 
efficiency  of  the  sloping  steel  protective 
decks,  which  are  intended  to  cause  a  shot  to 
glance  off  from  the  vital  parts  of  a  vessel. 
Consequently  fresh  trialswere  made  on  Sep- 
tember 12th,  at  Annapolis.  Two  armour- 
plates  were  set  up,  one  being  all-steel  and 
the  other  nickel  steel.  Each  target  was 
made  of  two  \l/z  in.  plates,  placed  one  on 
the  top  of  another,  a  total  thickness  of  3  in. 


— about  the  average  thickness  ol  a  protec- 
tive deck — and  they  were  placed  almost 
horizontally,  presenting  the  small  angle  of  2 
deg.  to  the  line  of  a  fire  of  a  6  in.  rifled  gun, 
which  was  fired  with  a  100  lb.  armour  pierc- 
ing projectile  once  at  each  target.  The  re- 
sult was  a  further  demonstration  of  the  su- 
periority of  nickel  steel  over  all-steel  plates 
as  a  deflector.  The  steel  target  was  per- 
forated, the  projectile,  which  was  broken, 
passingthrough  both  the  top  and  bottom  plate 
through  2  ft.  of  oak  and  8  ft.  of  earth  com- 
posing the  backing,  and  completely  wrecking 
the  substructure  supporting  the  target.  The 
nickel  steel  target  received  a  blow  heavier  by 
300  tons  than  had  fallen  upon  the  other  tar- 
get the  projectile  fired  at  it  having  a  velocity 
of  1,873  ft-  Per  second,  against  1,780  ft.  for 
the  other  shot.  The  projectile  glanced  off 
the  target  without  rupturing  either  plate,  but 
was  itself  smashed  to  pieces.  Its  effect  was 
a  small  crack  5  in.  long  in  one  plate,  and  an 
indention  between  3  in.  and  5   in.  deep. 


ENGLISH  HEMATITES 
FOR   AMERICAN    STEEL    MAKERS. 

Owing  to  the  increasingly  high  freights  for 
grain,  caused  by  the  heavy  shipments  from 
the  United  States  to  England,  a  great  deal 
of  ocean  tonnage  has  recently  been  attracted 
to  that  branch  of  the  carrying  trade.  The 
consequence  is,  that  there  is  a  very  large 
amount  of  light  tonnage  coming  this  way; 
hence,  vessel  men  are  quite  willing  to  load 
up  with  any  coarse  material  that  will  serve 
as  ballast,  upon  which  they  charge  an  ex- 
ceedingly low  rate.  This  has  led,  as  on  pre- 
vious occasions  when  similar  conditions 
have  prevailed,  to  the  shipment  of  several 
cargoes  of  English  hematite  ore,  the  pur- 
chasers being  some  of  the  large  American 
steel  makers  on  the  Atlantic  seaboard.  Thus 
in  spite  of  the  present  tariff  of  75  cents  per 
ton,  just  so  much  of  American  ore  is  dis- 
placed by  the  English  article.  Attention  is 
called  to  this  fact,  not  necessarily  to  draw 
the  conclusion  that  the  present  duty  should 
be  raised — which  would  scarcely  be  wise  in 
order  to  meet  temporary  conditions — but  to 
show  that  in  demanding  75  cents  as  the 
minimum  duty  on  this  material,  the  iron  ore 
producers  were  simply  asking  what  was 
right,  without  going  to  extremes.  Had  they 
been  disposed  to  assume  a  selfish  position 
and  seek  to  entirely  prohibit  foreign  importa- 
tions of  iron  ore,  they  could  have  insisted 
that  the  duty  be  placed  at  some  such  figure 
as  $1.50;  they  chose  to  be  placed  at  an  occa- 
sional disadvantage,  such  as  now  prevails, 
rather  than  be  open  to  the  charge  of  making 
excessive  and  unreasonable  demands. — Iron 
Trade  Review. 


Letters  patent  have  been  issued  incorpor- 
ating the  Montreal  and  Kootenay  Mining 
Company,  with  $20,000  capital,  and  the  To- 
ronto Rubber  Company,  with  a  capital  of 
$100,000. 


HARDWARE, 


MODERN  LOCKS. 

The  advance  in  lock  manufacture  has  been 
by  stage*,  it  may  be  said,  each  look  having 
a  certain  advantage  over  the  preceeding  one, 
and  the  production  of  each  stage  varying  in 
a  considerable  degree  from  the  other.  Size, 
form  and  mechanism  have  each  in  turn  been 
subjected  to  alterations  until  the  lock  of  to- 
day is  very  unlike  that  of  a  few  years  ago. 
The  oldest  lock  of  which  we  have  any  de- 
tailed information  was  used  on  a  gate  lead- 
ing to  a  tomb  in  an  unknown  Egyptian  city. 
This  lock  was  made  of  wood  and  was  about 
12x8  inches  and  2  inches  thick;  the  key 
was  a  straight  stick,  having  the  bit  mortised 
in  it,  and  the  sides  of  the  bit  were  cut  to  fit 
what  is  now  known  as  the  lock  guards.  In- 
side the  case  two  wooden  pins  were  arrang- 
ed to  drop  in  holes  in  the  bolt  at  the  point 
of  mt,  and  also  when  the  bolt  was  thrown; 
the  pins  were  lifted  by  the  key  and  fell  in 
place  when  the  key  was  withdrawn,  acting 
as  the  modern  tumblers  do.  The  security 
of  this  device  rested  practically  in  (he  key 
bitting  and  lock  guards.  For  want  of  an 
older  lock  on  which  to  build  up  the  modern 
manufacture,  we  will  take  this  one,  which  is 
estimated  to  be  over  4,000  years  old. 

Until  within  a  few  years  the  lock  in  gen- 
eral use  was  the  same  as  this  one,  the  im- 
provements being  simply  the  substitution  of 
metal  parts  in  place  of  wood  and  the  greater 
intricacy  of  the  bitting,  the  general  principles 
being  the  same.  In  size  the  old  wooden 
lock  and  that  of  its  successor  remained  for 
years  alike.  One  can  to  this  day  see  on 
some  of  our  older  buildings  rim  locks  of  the 
above  size,  with  keys  from  6  to  8  inches  in 
length  and  weighing  in  the  neighborhood  of 
X  pound. 

At  the  Museum  of  Art  in  New  York  may 
be  found  locks  and  keys  of  ancient  date 
even  larger  than  the  ones  mentioned,  and 
in  fact  there  are  in  existence  to-day  keys 
that  are  nearly  a  foot  long,  and  weighing 
over  a  pound.  It  seemed  to  be  the  rule  in 
olden  times  to  build  the  lock  in  accord- 
ance with  the  size  of  the  building,  and  it  is 
a  problem  how  the  ancient  caretaker  man- 
aged to  transport  these  ponderous  pieces  of 
mechanism  from  place  ro  place.  Following 
the  old  style  guarded  bit  key  lock  came  the 
lever  or  tumbler  lock,  in  which  the  bit  key 
is  also  used,  but  the  security  is  transferred 
from  the  guards  to  a  series  of  tumblers, 
that  retain  the  bolt  in  place  both  when  at 
rest  or  thrown.  Following  the  lever  or  tum- 
bler lock  comes  the  escutcheon  lock,  in 
which  the  security  is  almost  entirely 
without  the  lock  and  confined  to  the 
escutcheon  and  escutcheon  plug.  The 
key  in  the  modern  escutcheon  lock  does 
not,  strange  as  it  may  seem  to  the  lay- 
man, enter  the  lock  at  all,  but  oper- 
ates on  a  set  of  pins  entirely  without  the 
lock  case.     Before  speaking   on   the   merits 


of  the  three  different  kinds  of  locks,  it  may 
be  well  to  explain  what  is  meant  by  the  dif- 
ferent technical  terms,  "Guarded,"  "Lever'1 
and  "Escutcheon    Locks."     The  older  style, 
or  guarded  lock,  means  a  lock  which  has  no 
tumblers  or  levers;  the  key  is  cut  on  the  bit, 
each  side  having  one  or  more  notches,  known 
as  bittings;  these  bittings    allow  the  key  to 
enter  and  operate  in  the  lock;  the  guards  in 
the  lock  may  be  termed  obstructions,  which 
the  key  bittings  pass.     The  lever  lock  has  a 
dead  bolt  arranged   with   a  set  of  levers  or 
tumblers;  these  tumblers  are  pivoted  at  one 
end  and  are  cut  out   inside;   in  this  opening 
a  projection  irom  the   dead  bolt  works  back 
and  forth ;  the  projection  on  the  bolt  is  en- 
gaged, both  when   locked  or  unlocked,  by  a 
series  of  projecting  tongues  on  the  tumblers. 
These  tongues  are  of    unequal   length,  and 
thus  the  notches    seen    in  common  keys — 
some  deep,  others  shallow — raise  the  tum- 
blers so  that  all  the  tongues   are  even;    the 
bolt  is  then  operated  and  the  tumblers  fall 
again,  thus  securing  the  bolt.  The  escutcheon 
lock  is  a  term  applied  to  a  lock  having  a  flat 
key  and  having    the  mechanism  almost  en- 
tirely without  the  case.     The  escutcheon  and 
plug   contain    the    mechanism,  which  is  ar- 
ranged as  follows: — The  escutcheon  is  about 
1 1/%  inches  in  diameter,    near   one  edge  of 
which  a  hole  about  >£    inch    in  diameter  is 
bored;  into  this  the  key  plug  is  fitted.     The 
plug  is  sawed  lengthwise  to  admit  the  key; 
a   series  of    small    holes    are   then   drilled 
through  the  outer  shell  and  extend  into  the 
plug,  into    which    holes    small    pins,    about 
3-32  inch  diameter,  are  dropped  and  allowed 
to  extend  through  the    shell  into  the  plug, 
thus  holding  the   plug  immovable.      When 
these    pins — which   are   in    two    parts — are 
lifted  by  the  key  so  that  the  meeting  points 
between  the  pins    are    on   a    line  with  the 
meeting  point    between   the   plug    and    es- 
cutcheon shell,   the    plug   may    be    turned. 
The  plug   is  connected    with  a  cam  which 
engages  or  operates  on  the  bolt.     Thus  the 
same  key  that  operates   a  lock  on  a  jewel 
case  may  be  used  on  the  lock  on  the  largest 
door,  as  far  as  size  is  concerned.     The  old 
style  guarded  lock  has  become  nearly  obso- 
lete, the  newer  forms  having  superseded  it 
on  account  of  size,  insecurity  and  impossi- 
bility of  master  keying.     The  later  produc- 
tions in  this  particular  style  of  lock  are  still 
much  used  for  the  cheaper  grades  of  build- 
ing, and  the  possibility  of  master  keying  has 
been    effected    by    modifying    the    bitting, 
necessarily    with    a    sacrifice    of    a    certain 
amount  of  security.    The  difficulty  of  master 
keying  one  of  the  old  style  locks  will  be  ob- 
vious, when    two  of  the  old-time   keys  are 
held  side  by  side  and  the  task  of  making  a 
third  key  to  master  both  is  considered.    The 
degree  of  security  in  a  guarded  lock  is,  gen- 
erally speaking,  very  slight,  and  a  "button 
hook"  will  answer  in  most  cases  as  well  as 
a  key  in  opening  it.    This  of  course  does  not 
apply  to  all  guarded  locks,  but  it  does  apply 
to  the  majority.     Why  ?     Because  this  lock 


is  generally  specified,  when  a  cheap  lock  is 
to  be  used,  and  it  follows  that  the  mechanism 
of  a  cheap  lock  is  of  the  plainest  kind. 

The  lever  lock  is,  generally  speaking, 
much  superior  to  the  guarded  lock,  and  is 
the  one  most  used  throughout  the  building 
trade.  The  average  lever  lock,  or  more  pro- 
perly speaking,  tumbler  lock,  has  three  or 
more  tumblers,  and  when  this  number  is 
used,  it  will  at  once  be  seen  how  difficult  an 
operation  the  picking  of  one  would  be.  To 
pick  one,  the  tumblers  as  explained  in  the 
foregoing,  it  must  be  held  in  such  a  position 
that  each  lever  tongue  is  even  with  the  other, 
and  to  do  this  is  a  feat  that  even  the  expert 
locksmiths  do  not  care  to  undertake,  especi- 
ally in  the  case  of  a  four  or  five  tumbler  luck. 
Lever  locks  are  made  with  two  and  even 
one  tumbler,  in  which  cases  the  security  is 
much  lessened  ;  but  even  then  the  compari- 
son between  the  lever  lock  and  guarded  lock 
is  in  favor  of  the  lever,  from  the  fact  that  the 
lever  lock,  in  its  plainest  and  simplest  form, 
has  guards  as  well  as  levers.  As  to  the 
comparitive  price  of  the  two  styles,  it  may 
be  said  that  while  the  lever  lock  is  slightly 
more  expensive  than  the  guarded  lock,  it  is 
not  certainly  cheaper  in  the  end. 

The  third  and  most  finished  production  in 
the  lock  line  is  the  escutcheon  lock,  which  is 
daily  coming  more  into  use,  and  notwith- 
standing the  expense  of  this  form  of  lock,  a 
glance  at  the  average  bunch  of  keys  will  show 
conclusively  that  the  flat  key  escutcheon 
lock  is  more  generally  favored  than  any 
other  variety.  This  style  of  lock  has  gained 
itsjust  supremacy  from  the  facts  that  they 
are  the  highest  in  security,  least  likely  to 
need  repair,  most  easily  repaired,  and  that 
the  key  is  so  small  as  to  be  easily  carried, 
even  in  numbers.  It  may  be  said  that  the 
"masses"  cannot  afford  to  purchase  such 
high  grade  locks,  but  this  is  a  poor  argu- 
ment. The  word  lock  is  synonymous  with 
security,  and  to  have  the  highest  degree  of 
security  is  the  point  desired.  If  a  man  of 
moderate  means  has  need  for  a  lock  at  all, 
then  the  need  for  a  good  lock  is  apparent, 
as  a  loss  to  him  would  mean  more  in  pro- 
portion than  to  a  more  prosperous  person. 
Then  again,  the  escutcheon  lock  in  its  cheap- 
est form — which  form  is  just  as  intricate  as 
the  most  expensive — is  not  so  far  beyond  the 
reach  of  even  the  humblest.  An  escutcheon 
lock  may  be  had  at  the  moderate  sum  of  $1, 
and  this  lock  has  just  the  same  security  as 
one  which  might  cost  $10;  and  this  is  an- 
other fact  that  makes  the  escutcheon  lock 
superior  to  the  other  styles. 

The  key  mechan-sm  is  just  the  same 
throughout,  from  the  cheapest  to  the  most 
expensive,  while  in  the  lever  and  guarded 
locks  the  expense  is  regulated  by  the  num- 
ber of  tumblers  or  the  amount  of  bitting. 
The  contractor  and  builder  is  gradually 
arriving  at  the  conclusion  that  it  pays  in  the 
end  to  apply  good  fastenings,  as  the  tenant 
is  influenced  to-day,  more  or  less,  by  the 
style  and  make  of  the  Hardware  and  locks 
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An  instance  my  be  cited:  A  elegant  flat  in 
Brooklyn,  N.  Y.,  was  recently  opened  to  the 
public.  A  prospective  tenant,  while  inspect- 
ing the  building,  found  fault  with  the  locks, 
and  proved  their  worthlessness  by  picking 
one  of  them,  at  the  same  time  insisting  that 
the  hall  doors  be  provided  with  fiat  key  locks; 
the  result  was  that  each  hall  door  lock 
throughout  the  building  was  taken  off  and  flat 
key  or  escutcheon  locks  put  on.  The  expense 
in  doing  this  is  obvious.  This  is  another  in- 
stance of  reduction  in  cost  by  cutting  the 
hardware  provision  and  paying  double  in  the 
end.  The  locks  in  this  case  were  guarded 
locks,  and  the  key  of  same  was  cut  and  bitted 
until  it  had  the  appearance  of  being  the  open 
sesame  to  a  lock  of  the  highest  security.  No 
greater  deception  is  practiced  in  lock  manu- 
facture than  in  the  case  of  guarded  locks  and 
keys,  and  it  may  be  said  at  this  point  :  Do 
not  purchase  a  lock  on  appearances.  "  Do 
not  buy  a  pig  in  a  bag."  It  may  safely  be 
said  that  75  per  cent,  of  the  locks  on  the 
market  look  externally,  but  to  get  full  value 
for  one's  money  it  is  well  to  examine  the 
internal  parts,  even  if  one  is  not  an  expert. 

Our  largest  manufacturers  advise,  and  in 
fact  offer,  the  purchaser  the  opportunity  of 
examining  the  mechanism  of  the  locks  and 
explain  the  workings.  It  is  well  to  beware 
ot  the  cheap  lock  maker,  who,  like  the  shoddy 
clothing  merchant,  speaks  only  of  the  gen- 
eral appearance. — W.  W.  B.  in  Iron  Age. 

HOW  ORDERS  ARE  FILLED. 

The  following  account  of  the  process 
through  which  an  order  goes  between  the 
time  when  it  is  taken  by  the  travelling  sales- 
man and  the  receipt  of  the  goods  in  the  re- 
tailer's store,  for  which  we  are  indebted  to  a 
corespondent  in  Ohio,  will  be  of  tnterest  : 

Not  many  merchants  think  of  the  various 
hands  the  hardware  order,  which  they  have 
just  given  the  gentlemanly  agent,  passes 
through  before  the  goods  are  unloaded  at 
their  door.  After  taking  the  order,  the 
agent,  if  he  is  an  enterprising  fellow,  imme- 
diately writes  it  up  and  deposits  in  the  post 


office  at  the  earliest  possible  moment. 
Sometimes  we  fear  the  order  is  forgotten  in 
the  absorbing  interest  of  a  game  of  billiards 
at  the  hotel  or  the  afternoon  ball  game, 
should  there  happen  to  be  one  ;  however, 
supposing  that  the  order  has  been  posted 
within  a  reasonable  time,  there  still  remains 
an  interval  of  from  three  hours  to  three  or 
more  days,  according  to  distance  and  expe- 
dition of  the  mails,  before  it  reaches  the 
office  of  the  jobber. 

.  By  this  time  it  has  gained  the  company  of 
a  great  many  others  wanted  in  as  short  a 
time  as  it.  These  are  all  opened,  read  and 
"  O.  K.'d  "  by  the  man  who  looks  after  the 
credits,  and  then  pass  into  the  operating  de- 
partment. If  it  should  be  in  a  particular 
hurry  it  will  be  stamped  with  a  prominent 
"  Rush,"  and  if  large  is  divided  into  parts 
of  two  or  three  sheets  each.  Now  the 
"  hustler,"  that  crude  specimen  of  an  embryo 
hardwareman,  takes  the  order  in  hand,  and, 
trundling  his  box  truck  before  him,  is  "  hust- 
ling" with  various  degrees  of  activity,  ac- 
cording to  the  "  nature  of  the  brute,"  from 
shelf  to  shelf  in  various  parts  of  the  house, 
going  from  floor  to  floor  in  succession. 

It  may  require  from  two  hours  to  a  day  to 
complete  this  stage  of  the  work,  according 
to  the  ability  of  the  "hustler"  and  the  class 
of  the  articles,  The  order  is  now  laid  out 
upon  the  floor  of  the  packing  room,  and  the 
sheets  are  turned  over  to  the  "  short "  man, 
who  goes  around  through  the  house  looking 
for  the  goods  that  have  been  reported  out 
and  putting  >n  anything  that  have  been  re- 
ceived in  the  intervai,  after  it  has  been  turn- 
ed in.  He  is  the  man  to  blame  for  any  sub- 
stituting that  may  be  done.  In  the  best 
regulated  houses  it  is  impossible  to  keep  the 
stock  full,  and  on  four-fifths  of  the  orders 
there  are  always  some  goods  that  are  not  in 
stock. 

As  the  jobbers  are  anxious  to  fill  the  or- 
deis  complete,  they  are  compelled  to  go  to 
their  neighbors  and  buy  these  goods.    There 


is  a  city  buyer  for  this  purpose,  and  as  he 
has  to  buy  the  "shorts"  on  a  great  number 
of  orders  daily,  it  can  readily  be  understood 
how  this  will  require  some  time;  besides,a  great 
many  merchants  will  order  goods  entirely  out 
of  the  hardware  line,  and  ask  to  have  them 
gotten  "  as  an  accomodation."  Anyone  who 
has  not  been  a  city  buyer  can  scarcely  ap- 
preciate the  variety  and  extent  of  these 
spec'al  requests  ;  for  instance,  he  frequently 
has  to  buy  such  articles  as  bags  of  coffee 
bolts  of  calico,  needles,  barrels  of  salt,  sugar, 
watches,  and  so  on  ad  infinitum.  This  is  a 
bad  habit  that  some  customers  have  gotten 
into,  and  it  consumes  a  wonderful  amount  of 
time. 

After  the  bought  goods  are  in  the  house 
and  in  the  order,  it  is  then  checked  off  and 
ready  for  the  packer's  hands.  After  being 
put  in  shipping  condition,  it  is  trucked  to  the 
shipping  room,  a  bill  of  lading  made  out,  and 
it  is  hauled  to  the  depot,  there,  perhaps,  to 
lie  for  a  day  or  two,  according  to  the  tender 
mercies  of  the  railroad  company.  Of  the 
delays  and  blunders  of  the  transportation 
companies  we  will  not  speak  here.  Suffice 
it  to  say  the  jobbers  are  blamed  for  much  of 
the  carelessness  and  mistakes  for  which  they 
are  not  in  any  way  responsible.  The  order 
sheets  then  pass  into  the  hands  of  the  bill 
clerk,  and  the  bill  is  usually  sent  the  same 
day.  As  the  mails  are  so  much  more  reli- 
able and  expeditious  than  the  freights,  there 
is  very  little  cause  for  complaint  as  to  time 
this  department,  and  the  merchant  has  his 
bill  sometime  before  receipt  of  the  goods. 

It  has  been  our  object  to  explain  as  fully 
as  possible  the  different  processes  necessary 
to  the  complete  filling  of  an  order,  and  we 
should  like  to  call  attention  to  the  fact  that 
the  jobbers  are  as  anxious  to  give  prompt 
and  careful  service  as  are  their  customers  to 
receive  it.  Occasionally  an  order  is  over- 
looked and  fails  to  pass  through  the  regular 
routine,  but  such  instances  are  very  few.  If 
an  order  does  not  come  within  a  reasonable 
time,  a  courteous  letter  written  to  the  firm 
will  be  sure  to  accomplish  more  than  a 
stormy  cne.  Courtesy  and  politeness  pay, 
even  in  the  hardware  business. — Correspon- 
dent in  Iron  Age. 


HARDWARE. 


DO  YOU  DO  ALL  FOR  YOUR 
BUSINESS  ? 

Some  men  who  have  been  in  business  for 
a  very  long  time  get  into  a  certain  groove 
and  they  never  try  or  make  an  effort  to  get 
out  ot  it.  These  are  generally  those  of  a 
class  who  believe  that  their  business  is  not 
only  satisfactory,  but  that  it  cannot  be  very 
much  improved  upon.  There  is,  however, 
another  class  who  are  to  some  extent  in  the 
same  condition,  or  rather  frame  ot  mind,  but 
they  belong  to  the  ne'er-do-weels.  Both  of 
the  above  would  under  ordinary  circum- 
stances resent  any  advice  given  to  them,  and 
at  the  same  time  consider  it  a  gross  piece  of 
interference  with  their  own  private  affairs, 
but  in  doing  so  they  unquestionably  stand  in 
their  own  light  and  must  be  conceded  to  be 
their  own  worst  enemy.  Egotism  and  im- 
potence have  many  things  in  common,  and 
our  observation  has  led  us  to  regard  both  as 
an  enemy  to  success. 

It  is  the  bright   man  who  is   willing  and 
able  at  all  times  to   take   advantage  of  any 
suggestion  that  may  be  made  to  him,  who  by 
tar  nowadays  stands  the  best  chance  of  suc- 
cess.    It  is  very  unfortunate  for  people  to  get 
an  idea  into  their  heads    that  their  business 
is  perfect  and  that  it  cannot  well  be  improved 
upon.     We    have    seen    many    a   business 
man  which  if  it  was  pushed  to  its  legitimate 
ends  would  really  have  extraordinary  scope, 
but  it  has  been    dwarfed  by   neglect  as  well 
as  by  the  idea  that  it  could   not  well  be  im- 
proved.    Some  men,  when  their  business  is 
not  just  what    they   would    desire,  sit  down 
and  mope  over  it,    and,  Micawber-like,  wait 
to  see  what  will    turn    up.     This   is  all  very 
well  as  far  as  it  goes,  but  it  is  not  the  way  to 
get  out  of  a  hole   or   to    make   the    most  of 
your  business.     It  is  the  man  who  is  capable 
of  spitting  on  his  hands   in    the  hour  of  ad- 
versity and  makes  a  resolution  to  do  certain 
things  who  will  ultimately  succeed.  It  is  idle 
to  suppose   that  a    business  cannot   be  im- 
proved.    Indeed,  it  would  be  impossible  to 
find  a  business    in    any  part    of    the    world 
which  could  not  by  improved   management 
be  bettered  in  some  way  or  other.     It  is  as- 
tonishing when  you  really  view  the  situation 
to  find  how  many  there   are  in  business  who 
are  perfectly  satisfied  with  their  lot,  and  who 
do  not,  year  in  and  year  out,  make  any  strenu- 
ous efforts  to  bring  about  any  desirable  im- 
provement.    It  may  appear  strange  to  many 
of  our  readers  that  a  man  who  owns  a  busi- 
ness  should  not  show  any  disposition  to  im- 
prove it.     But  we  could  point  to    scores  of 
stores  in  this  city,    and    for    that    matter  to 
many  in  other  parts    of  the  country,   where 
improvement  is  never  thought  of  and  where 
the  same  old  jog-trot  methods  of  doing  busi- 
ness have  been  in  existence  for  a  quarter  of 
a  century.     They  believe  that  their  business 
has  reached  its   perfection,  while  they  are  in 
some  cases  hardly  able  to  meet  their  expendi- 
tures.    Yet  if  these  same  men  were  to  do  all 
for  their  business  that  their    business  and 


their  abilities  could  command,  it  would  make 
a  very  different  showing  and  would  tell  a 
very  different  story  indeed. 

Have  you  done  all  for  your  business  that 
you  possibly  can  ?  Have  you  seriously 
thought  how  it  can  be  improved  upon  ?  The 
misfortune  is  that  the  bulk  of  the  merchants 
do  not  seriously  think  in  this  line.  They  set 
out  tor  themselves  with  a  certain  goal  to 
reach,  and  when  they  have  got  there  their 
ambition  ceases.  We  have  seen  in  many 
cases  where  the  father  has  left  a  business  to 
the  son  and  the  son  has  never  made  the 
least  effort  to  improve  upon  what  has  been 
left  to  him.  He  has  simply  gone  along  in 
the  old  rut  and  been  perfectly  satisfied  with 
a  kind  of  mechanical  conduct  of  the  business. 
There  is  something  about  this  method  of 
transacting  business  that  appears  to  be  very 
attractive  to  the  average  merchant.  He  says 
the  same  thing,  does  the  same  thing,  in  the 
same  way  from  the  beginning  to  the  end. 
There  is  no  sparkling  genius  that  brings 
itself  out,  but  everything  is  allowed  to  go  on 
just  the  same  "  as  the  old  man  left  it. "  This 
is  unquestionably  a  gigantic  mistake.  In- 
deed, it  may  be  said  m  some  cases  to  be 
nothing  short  of  a  criminal  neglect. 

We  must  repeat  the  query  which  heads 
this  article— Do  you  do  all  for  your  business? 
Is  there  not  some  little  detail  which  you 
neglect?  Or  is  there  not  something  that  a 
little  attention  to  would  certainly  develop 
the  business  in  more  ways  than  one?  The 
fact  is  that  even  the  very  best  merchant  who 
believes  in  his  innermost  soul  that  he  does 
not  neglect  any.  portion  of  his  business  really 
has  his  weak  points.  It  is  well  for  those 
who  know  that  they  have  weak  points  and 
can  guard  against  them.  If  your  business 
is  worth  doing  at  all,  it  is  unquestionably 
worth  doing  well,  and  it  is  just  as  easy,  nay 
in  the  long  run  far  better,  to  do  it  well  than 
to  do  it  badly.  There  is  much  more  satis- 
faction in  it,  there  is  less  trouble,  there  is 
greater  profit,  and  there  is  infinitely  more 
comfort. — Ex. 


wonder  is  that  such  immense  deposits  should 
have  remained  undisturbed  throughout  the 
present  busy  century.  Enterprising  men 
have,  however,  got  to  work  at  last  and  be- 
sides purchasing  the  forges  above  mentioned, 
with  ore  rights  of  over  50,000  acres,  they 
have  secured  the  Lac  a  la  Turtu,  which  is 
recognized  as  the  largest  known  lake  deposit 
ore  in  the  world.  In  fact,  at  no  time  in  the 
history  of  the  Three  Rivers  iron  reigon  has 
ore  been  drawn  from  a  greater  radius  than 
seven  miles,  but  to-day  75  miles  is  the  radius 
worked  by  the  company's  employes,  and 
they  are  now  at  work  draining  the  lake 
whereby  large  quantities  of  the  virgin  ore 
will  be  taken.  As  soon  as  the  furnaces  go 
into  blast  a  daily  capacity  of  40  tons  of  iron 
will  be  attained,  and  for  the  first  time  in  the 
history  of  the  country  Canada  will  produce 
a  very  high  quality  ot  charcoal  iron  that  can 
successfully  compete  with  the  Lake  Superior 
districts. 

In  discussing  this  matter  to-day  with  the 
correspondent,  a  gentleman  well  versed  in  the 
question  remarked  that  when  one  considered 
that  seven-eights  of  the  cost  of  iron  is  com- 
prised in  labor,  the  great  advantage  of  sup- 
porting home  industries  is  at  once  visible, 
and  when  we  realize  that  the  Dominion  offers 
an  immediate  market  for  45,000  tons,  the 
future  of  this  particular  enterprise  seems 
pretty  well  assured.  The  furnaces  in  ques- 
tion will  give  employment  to  wood  cutters, 
iron  makers,  brick  makers  and  teamsters  to 
the  number  of  600  men.  The  Canada  Iron 
Furnace  Company  is  connected  with  the 
Montreal  Car  Wheel  Company,  ct  Lachine, 
and  the  St.  Thomas  Car  Wheel  Company, 
of  St.  Thomas,  Ont. 


NATIVE  PIG  IRON. 

The  Montreal  correspondent  of  the  Em- 
pire writes  as  follows  :  There  are  not  many 
people  in  this  province,  and  a  less  number 
outside,  who  are  at  all  aware  that  a  few 
weeks  will  witness  a  most  vigorous  revival 
of  the  iron  industry  on  the  north  shore  of 
the  St.  Lawrence,  where  the  old  Radnor 
forges,  located  12  miles  north  of  Three 
Rivers  on  the  Piles  branch  of  the  Canadian 
Pacific,  have  been  purchased  by  the  Canada 
Iron  Furnace  Company,  and  that  before  the 
end  of  the  year  this  enterprising  concern  will 
place  upon  the  market  a  quality  of  charcoal 
pig  iron  which  according  to  experts,  will  be 
superior  to  the  best  of  the  famous  Salsbury 
iron  of  the  United  States.  When  it  is  known 
that  300  men  were  employed  in  this  industry 
and  that  superior  iron  was  manufactured  and 
money  made  under  the  French  regime;,  the. 


The  new  warehouse  ot  the  Imperial  Oil 
Co.,  Moncton,  N.  B.,  is  iron  cased  with 
double  cornice  of  iron  and  zinc.  There  is 
no  appearance  of  wood  on  the  outside  and 
the  ventilating  apparatus  is  first-class.  The 
warehouse  is  being  banked  up  to  the  level 
of  the  floor  with  ashes  and  otherwise  ren- 
dered as  safe  as  possible.  The  company 
have  some  500  or  600  barrels  of  oil  stored, 
employing  considerable  labor  in  barreling 
the  oil  from  the  tanks  which  come  in  by  rail 
from  the  upper  provinces. 


IP .     COREIDI, 

Accountant,  Auditor,   Etc. 

EXPERT  AUDITING.    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTING 
A  SPECIALTY. 

Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.  Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  139  Yonge  St.,  TORONTO. 


HARDWARE, 


USE  THE 

STAR  *  VENTILATOR 
Fop  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
print sketch  showing  detail  and  uses  ot  the 
STAR  *  VENTILATOR. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


THI-AGO. 
LONDON. 


KANSAS  CITY. 


Send  for    Catalogue  and  Price 
List  to 


Established  1864. 


CLARKSON  £  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 

E.R.C.CIarkson.F.C.A.   .___  atmim**       A.._ 

LhpK'&a'   TORONTO,  ONT. 

Edward  Still.  ' 

MANDER  BROS., 

Varnishes 

Are  acknowledged  by  the  leading  Painters 
and  Coach  Builders  to  be  the  best.  If  you 
deal  in  paints  and  varnishes  you  should  not 
be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINGHAM  &  GO, 

Sole  Agents  for  Canada, 

56   St.  Peter  St.  MONTREAL, 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

.Send  for  Prices. 


The  Automatic  Knife  Co.  oi  Ontario,  Ltd,, 

GANANOQUE. 


\Mfrs.   of  Set,    Cap    and   Special 
rewe.  Studs,  Finished  Nuts,  &c. 


BROWN  &  CO., 

Manufacturers    of 

Spare  and  Hexagon 
HOT  PRESSED  NUTS. 


ROBERTSON'S  STANDARD  CROSS  CUT  SAWS. 

"THE  INVINCIBLE." 


U"lUM 


All  our  saws  are  made  from  Extra  Refined  Silver  Steel,  and  are  warranted  to  give  per- 
fect satisfaction.  Owing  to  the  large  demand  for  our  "  Invincible,"  we  would  ask  the  trade 
to  order  early,  so  as  to  enable  us  to  give  prompt  shipments. 

MANUFACTURED     BY 

JAMES   ROBERTSON    &   CO., 

TOEOITTO. 


-THE- 


r> 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74-  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


OO^W"    TIES. 


OPEN   RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  you  have  not  yet  tried  THESE  COW  TIES  SEND  FOB  SAMPLE  half-doz.  and  dlsrounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


X 


A  second  wire  factory  will  be  established 
in  Winnipeg. 

A  cargo  of  copper  recently  taken  from  the 
mines  on  the  south  shore  of  Lake  Superior, 
was  valued  at  $610,000. 

The  Walkerville  malleable  iron  works 
have  contracted  with  the  Edison  Company 
for  an  incandescent  lighting  plant. 

Mr.  T.  B.  Lee,  of  Rice  Lewis  &  Son,  re- 
turned on  Wednesday  from  New  York, 
where  he  had  been  for  the  previous  ten 
days. 

The  C.  P.  R.  constructed  a  switch  to  the 
new  Stewart  factory  in  Woodstock  in  two 
days.  Their  contract  was  to  complete  it  in 
ten  days. 

Mr.  G.  Hector  Clemes,  representing  Hard- 
ware, ot  Toronto,  Can.,  has  been  upon  a 
business  and  social  visit  to  New  York. — 
Hardware,  N.  Y. 

Mr.  H.  Walter  Dorken,  of  the  firm  of  E. 
Henser  &  Co.,  Montreal,  agents  for  John 
Wilson's  cutlery  and  H  Boker&  Co.,  was  in 
the  city  last  week. 

Mr.  Richard  Grey,  salesman  in  Hemstreet's 
hardware  store,  Sault  St.  Marie,  Ont.,  is 
suffering  from  a  bruised  finger.  He  had  it 
jammed  by  a  heavy  piece  of  iron. 

An  effort  is  being  made  to  establish  smelt- 
ing works  in  Calgary.  The  discovery  there 
of  natural  gas,  it  is  believed,  will  result  in 
Calgary  becoming  a  smelting  centre. 

Cozens  &  Bell,  Sault  St.  Marie,  have  made 
another  large  sale  of  mining  machinery  to 
Captain  1  ravers,  of  Chicago,  to  be  used  in 
the  Worthington  Siding  nickel  mines. 

Eight  hundred  kegs  of  gunpowder  from  the 
Hamilton  Powder  Company's  works  were 
brought  over  from  Vancouver,  B.C.,  the 
other  day  from  Nanaimo  on  the  Cutch. 

The  men  employed  in  the  M.  C.  R.  car 
shops,  St.  Thomas,  commenced  on  Monday 
working  nine  hours,  quitting  at  five  p.  m.,  as 
is  the  usual  custom  during  the  winter  months. 
A  mountain  of  mica,  of  excellent  quality, 
has  been  discovered  by  Julius  V.  Fleming, 
of  Kamloops,  on  Canoe  river.  Specimens 
ot  the  discovery  have  been  exhibited  on  the 
Sound. 

Upwards  of  one  million  rounds  of  ball 
ammunition  of  Canadian  manufacture  have 
been  shipped,  from  the  military  stores  in 
Quebec,  to  various  points  in  the  Dominion 
during  the  past  few  days. 

The  site  for  the  James  Stewart  Manufac- 
turing Co.'s  building  at  Woodstock  has  been 
chosen — viz.,  the  land  known  as  the  old  race 
course  property,  west  of  the  C.  P.  R.  track 
and  between  the  Frog  Factory  property  and 
the  C.  P.  R.  station.    The  land  taken  will 


have  a  frontage  of  400  feet  on  Tecumseh 
street,  so  that  the  m^in  factory  will  face  this 
street  and  the  railway.  Almost  four  acres 
have  been  taken.  Work  will  be  begun  on 
the  new  buildings  at  once. 

Mr.  Robert  Hobson,  son  of  the  chief  en- 
gineer of  the  Grand  Trunk,  was  married  on 
Saturday  to  Miss  Mary  Andrewina  Wood, 
daughter  of  Mr.  A.  T.  Wood,  wholesale 
hardware  merchant  of  Hamilton. 

The  firm  of  Hamber,  Thynne  &  Henshaw, 
metal  brokers,  of  Vancouver  and  Nelson, 
has  dissolved  partnership.  Messrs.  Thynne 
&  Henshaw  will  continue  the  business  at 
Vancouver  and  Mr.  Hamber  at  Nelson. 

A  meeting  of  gentlemen  interested  in  the 
manufacture  of  barbed  wire,  was  held  one 
night  last  week,  in  room  2,  of  the  Windsor 
Hotel,  Montreal.  There  were  two  delegates 
from  Toronto.     The  business  was  private. 

Burglars  forced  an  entrance  into  the  post 
office,  Howden  &  Cameron's,  and  Dodds 
Bros'.,  stores  at  Stratford  on  Friday  night  of 
last  week.  The  tools  used  were  taken  from 
a  tool  chest  at  the  foundry.  Nothing  of 
value  was   taken. 

A  fire  broke  out  in  Virden,  Manitoba,  on 
Thursday  morning,  28th  Oct.,  causing  a  loss 
of  about  $50,000.  Frame  &  Miller,  Hardware 
merchants  are  about  the  heaviest  losers  by 
the  conflagration,  their  stock  and  building 
being  entirely  destroyed.  Loss  $17,000, 
partly  insured. 

A.  O.  Kittredge,  Editor  The  Metal  Work- 
er, New  York,  writes:  "I  beg  to  thank  you 
cordially  for  your  very  flattering  notice  of 
The  Metal  Worker  Essays  on  House  Heat- 
ing. It  may  interest  you  to  know  that  the 
demand  for  this  work  has  been  very  large 
and  we  are  already  arranging  for  a  new  edi- 
tion. To  this  we  expect  to  make  some  very 
important  additions." 

The  arrest  and  conviction  of  Archibald 
Chisholm,  manager  of  the  Winnipeg  Barb 
Wire  Works,  for  a  scandalous  crime,  will  in 
nowise  affect  the  continuance  of  this  industry. 
The  Winnipeg  Wire  Works  has  been  a  very 
prosperous  industry  for  some  years,  and  the 
stockholders,  who  are  men  of  abundant 
capital  and  business  energy,  will  continue 
the  business  without  interruption.  While 
Chisholm  will  languish  in  prison,  the  industry 
with  which  he  was  latelv  connected,  will,  it 
is  expected,  be  mere  prosperous  than  ever. 
The  stockholders  have  recently  arranged  to 
begin  the  manufacture  of  new  lines,  and  the 
industry  will  be  continued  on  a  larger  scale 
than  heretofore. — Winnipeg  Commercial. 

A  NEW  CRISIS  IN  COPPER. 

Writing  the  other  day  on  the  copper  mar- 
ket, we  pointed  out  that  the  limited  supplies 
it  has  at  present  to  digest  are  proving  too 
much  for  it.  For  the  first  fortnight  of  Octo- 
ber the  arrivals  in  England  and  France  were 
only  5,226  tons,  or  at  the  rate  of  little  more 
than  one  hundred  and  twenty  thousand 
tons  per  annum.  This  is  only  one-half  the 
normal  consumption  of  the  world,  and  vet 
the  deliveries  for  the  same  period  fell  short 
of  it  by  about  one-fourth.  They  amounted 
to  only  3,943  tons,  against  5,226  tons  im- 
ported. The  year's  imports  up  to  the  middle 
of  October  have  been  practically  stationary, 


showing  an  increase  of  less  than  two  thou- 
sand tons,  while  the  deliveries  have  fallen  off 
by  nearly  twenty  thousand  tons. 

Had  we  felt  inclined  to  be  bilious  over 
copper,  we  might  have  proceeded  to  show 
that  this  disappointing  result  had  been  re- 
alized under  circumstances  very  favorable  to 
producers. 

Since  the  beginning  of  the  year  the  sup- 
ply from  Chili  has  been  cut  down  one-half 
by  the  civil  war,  since  last  April  the  greatest 
copper  mine  in  the  world,  the  Anaconda,  has 
been  practically  shut  down. 

These  two  sources  might  easily  have  put 
on  the  market  from  two  thousand  five  hun- 
dred tons  to  three  thousand  tons  per  month 
additional.  Between  the  first  of  January  and 
the  middle  of  October  the  imports  from 
Chili  into  Europe  were  seven  thousand  tons 
less  than  in  the  corresponding  period  of  last 
year.  Had  the  Anaconda  been  in  full  opera- 
tion it  could  have  added  fifty  per  cent,  to  its 
last  year's  production,  which  exceeded  thirty 
thousand  tons.  The  deeper  it  is  opened  up 
the  more  imposing  become  its  powers  of 
production.  The  output  of  the  mine  might 
be  doubled  if  it  had  smelters  and  refineries 
large  enough  to  treat  the  ore.  In  these  re- 
spects great  progress  has  been  made  within 
the  past  two  years,  and  when,  owing  to  a 
dispute  with  the  local  railway  which  handles 
its  freight  Mr.  Haggin  closed  the  mine 
a  second  smelting  plant  of  enormous  size, 
was  nearly  ready  to  start  work.  We  under- 
stand that  it  is  now  actually  completed,  and 
when  the  Anaconda  resumes  work,  it  will 
be  with  a  greater  capacity  than  it  has  ever 
had  before.  So  much  the  more  serious  for 
the  copper  market  are  the  rumours  which 
have  been  current  for  several  days  past  that 
the  great  Montana  mine  is  about  to  be  re- 
opened. If  it  is,  the  days  of  .£50  copper  are 
numbered  for  awhile  at  least. 

There  can  no  longer  be  a  doubt  that  the 
copper  market  is  entering  upon  a  new  crisis. 
It  has  been  drifting  in  that  direction  for 
some  time,  and  there  are  now  symptoms  of 
its  entering  an  acute  stage.  Several  dis- 
tinct causes  are  working  together  for  a  fall 
In  the  first  place  the  market  itself  has  got 
into  an  unsatisfactory  position,  the  supply 
having  once  more  over-shot  the  demand. 
In  the  second  place,  it  has  become  depend- 
ent to  a  dangerous  extent  on  the  Paris 
Bourse,  and  is  inextricably  mixed  up  with 
French  gambling  of  the  wildest  kind.  Yes- 
terday, as  on  preceding  days,  Rio  Tintos 
were  one  of  the  weakest  stocks  in  Paris,  and 
if,  as  seems  probable,  the  present  semi- 
panic  should  go  farther,  there  is  no  say- 
ing what  frightened  bulls  of  Rio  Tintos 
may  do  next.  They  may  even  repeat 
their  celebrated  skedaddle  at  the  breaking 
up  of  the  copper  ring  when  Rio  Tintos  were 
sold  from  27  down  to  10.  In  the  third  place, 
if  this  Anaconda  rumor  should  prove  true — 
and  it  is  bound  to  become  true  sooner  or 
later,  for  even  millionaires  must  ttre  by-and- 
bye  of  keeping  so  huge  a  property  in  a  state 
of  costly  idleness — then  the  question  will  be 
not  if  copper  is  to  fall  farther,  but  how  far 
the  fall  is|likely  to  go. — Financial  Times. 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

OTXZB^UST     STOVE     PIPE     ^.A-IRlsriSIH:- 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


G-OLID    LIQTTIID    ZBIROHSTZIE 


In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 

The  following  are  the  latest   cable  quota- 
tions, with  comparisons:  — 

Last  week. 
Tin — Spot—  ^,94  oos.  od. 


Future — 
Copper,  B.E.S. — 
Lead,  S.E. 
Spelter, 
Antimony, 
Tin  Plates — Cokes 


Pig  Iron — Scotch  \ 

Warrants.        J 

N0.3  Middlesboro', 


92  12s.  6d. 
51  to  54 
12  5s.    od. 
23  12s.  6d. 
47  to  50. 
13s.  3d. 


47s.  od. 
40s.  ij^d 


This  week. 
/,94  os.  od. 
92  12s.  od. 
51  to  54 
12  5s.  od 
23  12s.  6d. 
50.  00s.  od. 
13s.  3d. 

47s.  od. 

40s.  i^d. 


MONTREAL  MARKETS. 

Montreal  Nov.  13,  1891. 

The  advance  in  freights  has  effectually 
killed  all  business  for  the  time  being  in 
heavy  material,  and  in  no  line  is  there  any- 
thing to  note.  The  conditions  are  un- 
changed. Iron  stocks  are  small  and  holders 
show  no  anxiety  to  concede  anything  to 
secure  business.  Advices  from  Great  Britain 
indicate  a  firmer  tendency,  and  although 
makers  brands  have  not  advanced,  pig  iron 
warrants  have  moved  up  sixpence,  recover- 
ing from  a  decline.  Other  lines  are  un- 
changed, except  tin  and  copper,  which  show 
an  easier  tendency.  Chemicals  are  quiet 
on  spot,  and  the  prices  are  steady  with  the 
one  exception  of  caustic  soda,  on  which  the 
Union  have  announced  a  determination  of 
reducing  the  price  after  January  1st. 
PIG  IRON. 

It  has  been  an  extremely  quiet  week  and 
we  have  no  sales  of  anything  at  all  to  note. 
The  high  freights  have  effectually  checked 
any  desire  for  business  at  the  moment,  but 
as  supplies  in  consumers  hands  work  off, 
some  demand  is  expected.  Quotations  are 
not  changed  in  any  particular.  Eglington 
could  be  moved  at  $20,  Carnbroe  $19,  and 
Summerlee  and  equal  brands  $21  to  $22. 


BAR  IRON. 

There  is  no  news  at  all  about  bar  iron, 
which  rules  nominally  $1.85  from  makers 
and  $2  in  the  ordinary  way. 

SHEET  IRON,  ETC. 

Sheets,  hoops  and  bands,  and  other  simi- 
lar lines  have  furnished  no  business.  For 
sheet  iron  up  to  No.  20  $2.60  is  asked;  for 
the  higher  numbers  proportionate  increases 
have  to  be  given. 

TIN    PLATES. 

The  demand  from  canners  having  subsid- 
ed there  is  no  call  for  tin  plate.  Cokes  rule 
easy  at  $3.60  to  $3.7$,  and  charcoal  $4.25  to 
$4.50. 

TERNE   PLATES 

Terne  plate  has  little  or  no  sale  in  a  whole- 
sale way,  and  we  quote  $7.75  to  $8.25,  ac- 
cording to  grade. 

CANADA  PLATES 

Business  in  Canada  plate  is  unimportant 

and  prices  are    unchanged,    from    $2.65  to 

$2.75. 

COPPER,  LEAD,  ETC. 

Copper  is  dull  and  nominal.-  Tin  is  un- 
changed, and  the  same  can  be  said  of  gal- 
vanized and  zinc  sheets. 

NAILS 

There  is  nothing  to  say  about  the  nail  mar- 
ket, the  nominal  idea  still  being  $2  to  $2. 15, 
but  makers  are  moving  goods  for  less. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg  $3-°5 

9  dy  to  60  dy         "         3.3S 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         4,20 

5  dy  to  60  dy         "         ....    4.20 

4  dy  to  60  dy         "         4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

CHEMICALS. 
There  is  no  business  doing  in  chemicals. 
Advices  from  England  indicate  a  firmer  ten- 
dency and  several  lines  have  advanced, 
Soda  ash  48  per  cent,  and  quoted  4s.  per  ton 
higher,  Madder  and  Tameric  are  also  scarce 
in  advancing,  Caustic  soda  is  easier  and  70 
per  cent  will  be  reduced  7s.  6d.  per  ton  after 
January  1st. 

OILS. 
There  is  little  or  no  business  doing  in  oils 
except  in  a  small   way  for  actual  require- 
ments.  Linseed  is  easy  at  60  to  64c.  for  un- 
boiled, and  the  others  are  unchanged. 
GLASS. 
There  is  no  change  in  glass  which  is  quiet 
and  we  quote  $1.35  to  $1.40  for  first  and 
second  grades. 

LEADS. 
Leads  rule    quiet    and   unchanged.     We 
quote:  Choice,  6  to   6   1-20;   No.    1,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 

do.,    4  I-2C. 


NAVAL  STORES. 

The  trade  in  naval  stores  is  dull  and  there 
is  no  change  of  importance.  Quotations  are: 
Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  $%c.  for  colored,  and  7  to  10c. 
for  white;  oakum,  5'^  to  7)4c,  and  cotton 
oakum,  10  to  I2>£c.  Cordage  is  steady, 
with  Sisal  at  9/4c.  for  7-16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  EIRE  BRICK, 

There  is  nothing  new  in  cement,  and  busi- 
ness has  fallen  off  under  the  advance  in 
freights.  Prices  are  firm  at  the  following: — 
London  brands,  $2.40  to  $2.50;  Newcastle, 
$2.35  to  $2.45;  and  Belgian,  $2.25  to  $2.35. 
Firebricks  are  moving  off  freely  in  good- 
sized  lots,  and  business  in  this  line  is  quite 
brisk.  Quotations  rule  from  $17.5010  $23.50 
per  1,000,  according   to  brand  and  quantity. 

PETROLEUM. 

Both  American  and  Canadian  are  quieter 
and  there  there  is  nothing  of  importance  to 
note.  Prices  rule  as  formerly  quoted.  Cana- 
dian 12c.  at  Petrolea,  I3^c.  in  car  lots  at 
Montreal,  and  15c.  for  single  casks.  Ameri- 
can, 20^c.  in  car  lots,  21  %c.  in  iobrl.  lots, 
2i^c.in  5  brl.  lots,  and  22c.  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23  to  25c.  and  Canadian  l\%c.  to  15c. 
Crude  is  quoted  at  $i-3SH  Per  brl.  at  Petro- 
lea. 


TORONTO  MARKETS. 

Toronto,  Nov.  13,  1891. 
There  have  been  no  brilliant  achievements 
in  the  way  of  sales  to  break  the  monotonous 
routine  that  has  coursed  through  the  past 
several  weeks.  The  trade  is  a  steady,  plod- 
ing  one,  and  though  its  lack  of  vim  makes  it 
unsatisfactory  on  account  of  the  great  expec- 
tations entertained,  there  is  no  denying  that 
solid  headway  is  being  made.  A  very  good 
volume  of  stock  has  been  transferred  from 
wholesale  to  retail  hands  this  season.  More 
would  have  found  outlet  in  the  retail  demand 
but  for  the  difficulty  of  making  collections  in 
the  country.  Some  country  traders  say  that 
they  are  yet  lying  out  of  their  money  for 
the  twine  which  bound  the  sheaves  whose 
threshed  product  still  lies  in  the  grana- 
ries. Though  twine  was  sold  on  the  ex- 
pectation of  payment  on  the  first  of  Oc- 
tober,  there    are    more  merchants  yet  un- 
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MA  RKETS—  Continued. 

paid  than  there  are  paid.  Travellers  say 
that  sleigh  bells  are  not  selling  well,  dealers 
desiring  to  see  some  snow  before  placing 
orders.  Snow-shovels  and  other  lines  de- 
pending on  a  snowfall  are  also  rather 
neglected.  Jobbers  complain  that  manu- 
facturers of  such  lines  are  too  much  in  the 
habit  of  fitting  their  output  to  the  demand 
that  is  booked  in  advance,  so  that  sorting  up 
orders,  which  will  form  the  bulk  of  the  trade 
this  year,  are  not  likely  to  be  all  filled.  Guns 
and  ammunition  are  receiving  rather  more 
than  the  usual  degree  of  fall  attention,  the 
open  weather  and  the  cheapness  of  st'ock 
combining  to  make  this  demand  more  ac- 
tive. For  cutlery  and  fancy  hardware,  or- 
ders are  quire  free  against  the  Christmas 
demand.  Heavy  hardware  is  quiet,  the  bulk 
of  the  business  having  been  done  before  the 
beginning  of  the  month  to  catch  the  benefit 
of  summer  railway  freights. 

In  metals  little  can  be  said  that  did  not 
equally  suit  last  week.  Manufacturers  so  far 
have  maintained  a  considerable  reserve  in 
pi  icing  orders*  There  has  been  some  dis- 
appointment with  the  propress  made  by  the 
season's  business.  The  sanguine  expecta- 
tions of  six  weeks  ago  have  in  fact  been  dis- 
counted not  only  here  but  also  in  the  United 
States. 

Iron  and  Steel — Sales  of  a  few  small 
parcels  of  British  and  United  States  p;g 
have  been  made,  but  not  enough  has  been 
done  to  lift  the  spell  of  dulness  that  has  been 
hanging  over  the  market  for  some  time. 
Prices  have,  however,  been  maintained. 
The  foundries  are  not  all  working  full -handed 
yet,  and  the  manufacture  of  certain  descrip- 
tions of  pipe  has  not  been  begun  at  all  by 
several  of  them.  Buying,  it  is  felt,  is  only 
put  off,  it  cannot  be  evaded  when  the  pur- 
chasing power  becomes  more  widely  distri- 
buted Some  industries  are  quite  active 
even  now.  The  stove  makers  are  moderately 
busy,  in  several  of  the  machine  shops  a  rather 
lively  state  of  activity  prevails.  The  prices 
are  : 

British- 
No.  1  Calder  $23.  No.  1  Middlesboro  S20.75 
No.  3  Calder  $22.  No.  3  Middlesboro  ■r20.23 

No.  lSum'rlee 823  to  23.50  Carnbroe  $20.50. 

American — 

Soft  Southern  $20.50-#21.50. 
Scotch  $22.50-$23.50. 
Rockwood  J21-I21  50, 
Gloss  $22-S23 
Woodward  S22-S23. 

Canadian- 
No.  1  Siemens  §22.50. 
"    2  "  $21.50. 

"    3         "  $21. 


An  easier  outward  movement  of  bar  iron 
is  reported,  the  raising  of  the  railway  freights 
having  been  anticipated  by  a  smart  run  of 
orders  that  is  now  followed  by  a  quiet  spell. 
The  Ontario  Rolling  Mill  Co.,  Hamilton,  ad- 
vise the  trade  of  an  advance  of  ioc.  a  hun- 
dred, which  took  effect  on  Monday.  The 
price  is  therefore  generally  advanced  to  $2.15 
here  for  ordinary  and  $2.60  for  refined. 
Siemens'  bar  is  steady  at  $2.1"..  'Steel  for 
the  various  winter  purposes  had  been  sold 
to  quite  a  large  extent  before  the  first  of  the 
month  to  machinery  men,  skate  makers, 
runner-shoe  manufacturers,  etc. 

Copper — Scarcely  any  sales  during  the 
week  have  been  made.  The  business  is  very 
much  below  the  mark.  Whatever  the  buy- 
ing capacity  may  be,  it  clearly  is  latent  now, 
though  prices,  in  sympathy  with  outside 
markets,  are  easy.  Quotations  are  14^  to 
15c.  for  ingots  and  18  to  20c.  for  sheets. 

Tin — Prices  advanced  slightly  in  New 
York  since  the  last  report,  and  the  chances 
in  favor  of  further  advance  are  probably  on 
the  heavy  side  against  the  opposite  ones. 
Here  the  trade  is  very  good.  For  56  lb.  in- 
gots prices  are  23  to  24c,  23  to  23^0.  for  100- 
lb.   Straits  ingots  and  24^  to  25c.  for  strips. 

Lead — The  demand  from  the  shot  manu- 
facturers is  the  main  bulwark  of  the  local 
market.  A  fairly  good  trade  is  the  result. 
In  outside  markets  the  price  has  been  mov- 
ing downward  steadily  for  some  time,  but 
though  quotations  here  are  easier  they  are 
still  numerically  expressed  by  2H  to  3XC- 
The  latter  quotation  is  weaker. 

Zinc  and  Spelter — The  perennially 
steady  demand  for  spelter  makes  this  line 
vary  little  in  the  volume  of  trade  done  from 
week  to  week  during  any  period  in  which 
there  are  no  price  disturbances.  Just  now 
the  price  remains  at  5XC>  f°r  domestic  and 
6c.  for  imported.     Sheet  zinc  is  6^  to  7c. 

Antimony — No  marked  improvement  in 
the  demand  is  to  be  noted  on  this  market, 
but  in  England  prices  are  pressing  forward 
and  hardening  week  by  week.  Local  prices 
are  14  1-2  to  15c.  for  Cookson's  and  13  1-2 
to  14c.  for  other  brands. 

Tin  Plates — The  demand  from  the  can- 
ners  has  pretty  well  run  its  course,  and  or- 
ders from  tinware  establishments  have  been 
filled  up  to  the  estimated  capacity  of  these 
manufactories  for  some  time  to  come.  Dul- 
ness succeeds.  No  change  in  prices  has 
taken  place.  The  quotations  are  : — I  C 
coke,  $4  to  $4.25  ;  I  C  charcoal,  $4.50  to 
$4.75;  I  X  charcoal,  $5.50  to  $5.75;  I  XX 
charcoal,  $6.50  to  $6.75;  D  C  charcoal,  $4.50. 

Terne  Plates — These  seem  to  be  oust- 
ed to  a  large  extent  from  the  demand  for 
roofing  purposes  by  sheet   iron,  the  price  of 


the  former  since  the  addition  of  the  duty 
putting  them  virtually  out  of  the  market  for 
the  season.  They  are  quoted  at  $8.25  to 
$8.50. 

Canada  Plates  —  Little  improvement 
has  been  r^ade  on  last  week's  situation, 
which  was  one  of  considerable  dulness.  No 
change  is  to  be  made  in  the  prices,  $2.90  and 
$3- 

Galvanized  Sheet  Iron— Prices  are 
firm  but  not  so  strong  as  they  were.  Though 
the  demand  has  lapsed  somewhat  it  is  still 
capable  of  moving  quite  a  body  of  stock 
every  week.  Case  lots  of  28  guage  are  5  to 
"Xc,  and  /*,%  to  5c.  fjr  26  guage. 

Builders'  Hardware— The  bulk  of  the 
houses  in  course  of  building  this  fall  are  be- 
ing completed,  so  that  the  demand  for  build- 
ers' hardware  is  very  good  at  the  moment. 

Horse  Shoes — Stocks  are  incomplete, 
and  orders  for  replenishment  are  not  readily 
met  by  supplies,  while  the  blacksmiths'  de- 
mand is  very  heavy.  Prices  remain  at  $3.40 
to  $3.50. 

Horse  Nails — Are  plentiful  but  active, 
with  no  change  in  the  form  of  the  quotation, 
which  is  60  to  60  and  10  per  cent,  off  the 
list. 

Cordage — The  quotations  remain  on  a 
basis  of  I2"^c.  for  Manilla  and  8>^c.  for 
Sisal  and  New  Zealand.  Thare  is  some  ex- 
pectation of  a  further  advance. 

Wire — The  trade  is  over  for  the  year. 
PAINTS,  OILS  AND  COLORS. 

A  very  slender  stock  would  suffice  to  meet 
the  wants  of  all  the  buyers  who  repair  to  the 
market  at  this  season  of  the  year.  Outside 
painting  is  so  precarious  now  that  it  is  re- 
garded as  impossible  and  so  not  attempted, 
while  machines,  implements  and  vehicles 
now  being  manufactured  will  be  painted  with 
stock  mostly  contracted  for  before  this. 
White  lead  is  dull  at  5  1-2C,  linseed  oil  is  as 
easy  as  ever  at  57  to  58c.  for  raw  and  60  to 
61c.  for  boiled,  and  turpentine  is  a  shade 
firmer  at  55  to  56c.  For  the  latter  jobbers 
aim  to  get  the  outside  price  now. 
PETROLEUM. 

Shipping  is  quite  active,  but  with  the  in- 
creased volume  of  business  there  has  been 
no  increase  or  other  modification  in  price, 
the  quotations  noted  for  weeks  holding  good 
still. 

The  Petrolia  Advertiser  reports:  Petroha 
Crude  $1.24  per  bl.,  Oil  Springs  Crude  $1.35. 
We  quote  crude  oil  this  week  at  one  dollar 
and  thirty-four  cents;  but  within  the  last  two 
days  a  weaker  feeling  has  manifested  itself 
in  consequence  of  the  refiners  having  con- 


This  cut  shows  our  Steel  Dome  Low  Radiator 
Furnace  which  is  winning  the  highest  praise  from 
users. 

It  will  pay  to  investigate  its  merits. 

We  would  ask  our  friends  to  anticipate  their 
stove  wants  as  much  as  possible  as  we  are  running 
short  of  many  lines. 


The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 
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MARKETS—  Continued. 

eluded  to  work  off  their  present  stock  on 
hand  before  loading  up  with  more  crude. 
The  demand  for  refined  oil  still  continues  at 
ny&c,  f.o.b.  here  for  car  lots,  which  is  ex- 
ceedingly low  for  the  magnificent  brands 
that  are  now  being  turned  out  by  our  refiners. 

GLASS. 

Glass  is  selling  briskly.  The  new  stock 
is  arriving  in  almost  daily  instalments  now. 
Prices  are  expected  to  harden  about  the  first 
of  next  month,  so  that  the  present  is  rather 
favorable  to  buyers.  In  Belgium  undoubted 
stiffness  prevails,  the  strong  United  States 
demand  having  imparted  vigor  to  the  posi- 
tion of  makers  abroad. 

OLD  MATERIAL. 

The  trade  in  this  is  not  very  brisk,  but  the 
stock  keeps  coming  in  and  moving  out 
although  slowly.  Prices  are  not  liable  to 
sudden  fluctuations.  Scrap  lead  is  down  to 
2c.  The  prices  of  other  ciasse?,  with  some 
additions  to  last  weeks  list  are  as  follows  : — 
— No.  i  heavy  scrap,  65  to  70c.  per 
100  lbs.;  stove  cast  scrap,  40  to  45c; 
No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
11c;  heavy  scrap  copper  10^  to  io^c.  ;  old 
copper  bottoms,  8}4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c.;  heavy  red 
scrap  brass  8K  to 9c.  ;  scrap  lead  2c.  ;  scrap 
zinc,  2'/i  to  2^c;  scrap  rubber,  2^  to  2^c. ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 
plough  shares,  60  to  65c.  ;  burnt  cast  scrap, 
15  to  23c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  15c. 

HIDES,  ETC. 

Hides — Have  weakened  down  another 
quarter,  quoting  at  4'Ac  for  No.  1  green 
cows'  and  5c.  for  No.  1  green  steers'.  Cars 
of  buffs  are  dull  at  S,XC- 

Skins — Sheepskins  are  taken  readily  at 
80c.  Fair  supplies  come  forward.  Calf- 
skins are  quiet  at  6  to  7c. 
COAL. 
The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    Oil  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross *4.35  $4.80  $4.50 

'•       Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

StoveGross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut  Gross...    4.45  4.90  4.60 

"        Net 3.97  4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Nov.  12,  1891. 

The  most  important  item  of  news  in  the 
iron  trade  is  the  announcement  that  the 
Pennsylvania  Railroad  Company  has  placed 
orders  for  abcut  70,000  tons  of  steel  rails, 
also  for  necessary  track  supplies  and  a  con- 
siderable amount  of  rolling  stock.  Particu- 
lars were  not  forthcoming,  but  it  is  assert- 
ed that  the  order  was  placed  with  con- 
cerns located  on  the  line  of  the  road,  that 
the  Carnagie  establishment  was  given  20,000 
tons  and  that  the  makers'  association  prices 
were  not  shaded.  It  has  been  the  rule  that 
the  Pennsylvania  Company's  order  has 
served  as  a  signal  for  action  on  the  part  of 
other  intending  buyers,  but  thus  far  it  does 
not  appear  that  the  rule  has  been  followed, 
although  there  is  considerable  business  in 
treaty  that  may  soon  be  put  through  now 
that  the  recognized  leading  buyer  has  made 
a  move.  Other  branches  of  the  market  for 
heavy  steel  productions  are  bare  of  new 
feature.  Business  throughout  is  of  merely 
routine  character,  and,  with  production  still 
on  a  large  scale  and  the  mill  capacity  capable 
of  taking  care  of  decidedly  more  business 
than  is  coming  up,  prices  for  billets,  slabs, 
rods,  plates,  etc.,  continue  rather  weak.  In 
the  lighter  forms  of  manufactured  steel  and 
iron  dealings  are  still  of  routine  character 
and  chiefly  at  old  prices. 

In  crude  material  there  is  nothing  doing 
that  contrasts  a  great  deal  with  what  has 
been  going  on  for  some  time  past,  and  the 
market  is  devoid  of  really  new  feature.  Fur- 
nace agents  claim  that  old  prices  are  ob- 
tained for  popular  brands  of  foundry  and 
mill  pig  iron,  but  some  buyers  assert  that  the 
rates  generally  quoted  are  strictly  "nominal" 
in  the  instance  of  more  brands  than  one. 
The  range  quoted  on  standard  brands  of 
foundry  iron  is  $17  to  $18  at  tidewater  for 
No.  1  foundry,  $16  to  $16.50  for  No.  2  foun- 
dry, and  $15  to  $15.50  for  grey  forge,  but  in- 
ferior brands  could  probably  be  secured  at 
50c.  under  the  inside  figures  named.  Besse- 
mer pig  has  been  selling  at  $14.50  to  $15.50, 
at  furnaces,  as   to   brand.     Foreign  spiegel- 


eisen  quoted  at  $23  to  $24  for  10  to  12  per 
cent.,  and  $27.50  to  $28  for  20  per  cent.,  and 
80  per  cent,  ferro  manganese  at  about  $62  to 
$63  delivered  here.  Scotch  pig  is  slow  at 
about  $22.50  for  Coltness,  $22  for  Summer- 
lee  and  $20  for  Eglinton  and  Carnbroe.  Old 
iron  tee  rails  are  quoted  at  about  $22  on 
cars,  and  No.  1  wrought  scrap  iron  at  $19  to 
$19.50,  with  demand  moderate. 

Copper. — There  are  no  traces  of  improve- 
ment in  the  demand  for  ingot  copper  for 
home  consumption,  and  the  export  move- 
ment, except  on  old  contracts,  is  slow,  owing 
doubtless  to  the  semi-demoralized  condition 
of  the  foreign  market,  The  leading  produc- 
ers make  more  or  less  effort  in  the  direction 
of  resisting  adverse  influences,  but  the  tide 
is  against  it,  for  the  moment  at  least,  and, 
while  1 1  >£c.  and  upward  is  asked  for  Lake 
Superior  product,  small  parcels  have  been 
offered  from  second  hand  at  x/%  to  Xc-  less, 
as  to  delivery.  On  casting  brands  \o%  to 
1  ic.  are  evidently  full  prices.  In  the  London 
market  prices  for  merchant  bars  have  been 
down  to  as  low  as  ^44  10s.  spot  and  ^45  5s. 
future,  but  latest  cables  showed  10s  reaction 
at  the  close. 

Tin — Prices  for  pig  tin  have  varied  some- 
what in  this  market,  responding  slightly  to 
the  London  pendulations,  but  speculation 
has  been  enlivened  in  a  very  moderate  de- 
gree only,  and  trade  purchases  are  still  of 
strictly  routine  character.  In  short,  the 
market  remains  positively  flat,  not  only  here, 
but  in  London,  the  result  chiefly  of  the 
peculiar  work  of  the  speculative  manipula- 
tors. Net  cash  price  for  ten-ton  lots  at  the 
amount  is  about  19.80  to  19.85c,  and  ordi- 
nary jobbing  parcels  are  quoted  at  20  to 
iol/%z,  regular  terms.  The  London  quota- 
tions were  ^90  2s.  6d.  for  prompt  and  ^91 
for  future  deliveries. 

Lead — In  pig  lead  there  have  been  trans- 
actions involving  about  200  tons.  The  trad- 
ing was  chiefly  at  $4.10,  but  as  low  as  $4.05 
was  touched  in  an  exceptional  instance. 
The  offering  is  free  at  the  present  time,  the 
demand  slow  and  the  market  weak  in  tone. 

Shelter — Spelter  is  finding  slow  sale. 
Buyers  purchase  very  indefinitely,  simply 
because  the  requirements  are  small  and  the 
situation  the  reverse  of  encouraging.  For 
prime  Western  $4.85  is  full  value  at  the  mo- 
ment. 

Tin  Plate — Tin,  plate  is  being  purchased 
in  a  very  indifferent  manner,  and,  while  the 
assortment  is  broken,  there  seems  to  be  quite 
enough  stock  to  go  around  at  former  prices. 
Future  deliveries  receive  only  moderate  at- 
tention, although  offered  rather  more  cheaply. 


Enquiries   solicited   for   the  manufacture   of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 


Sheet  Metal  Goods. 

Thos.  Davidson  k  Co. 


Montreal,  Que. 
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THE  IRON   AND   STEEL  INDUSTRY 
IN  CHINA. 

Mention  has  been  made  in  several  of  the 
home  and  colonial  papers  of  the  movement 
now  on  foot  to  introduce  into  the  Chinese 
empire  the  most  approved  appliances  for  the 
prodution  of  iron  and  steel.  At  the  present 
moment  two  large  blast  furnaces  of  the 
Cleveland  type,  capable  of  producing  ioo 
tons  of  pig-iron  daily,  with  all  the  necessary 
appliances,  are  in  course  of  construction  on 
the  slope  of  the  Hamyang  Hills,  opposite 
the  native  city  of  Hankow.  But  this  is  not 
all,  for  a  complete  Bessemer  plant  is  now  on 
the  way,  including  two  five-ton  converters, 
with  cupolas,  cranes,  blowing-engines  etc., 
and  added  to  this  there  is  the  entire  machie- 
nery  for  a  large  rail-mill,  as  well  as  a  plate  and 
bar  mill,  with  some  twenty  puddling  furna- 
ces. A  foreign  technical  staff  has  been  se- 
cured, and  in  the  course  of  a  few  months  the 
production  of  steel-rails,  soft  steel  for  ship- 
plates,  special  metal  for  small  arms,  as  well 
as  plates  and  bars,  will  have  become  an  es- 
tablished fact,  and  will  prove  one  more  in- 
stance of  the  slow  but  sure  progress  of  the 
intelligent  Mongolian  to  bring  to  bear  the 
latest  scientific  improvements  in  the  varied 
industries  of  that  immense  empire.  The 
works  will  cover  some  twenty  acres  of  land, 
and  the  designs  and  execution  of  all  the 
works  forming  this  vast  undertaking  have 
been  carried  out  by  the  Tees  Side  Iron  and 
Engine  Works  Company,  Limited,  of  Mid- 
dlesbrough.— Ryland's  Iron  Trade  Circular. 


THE    FURNISHING   IRONMONGERY 
TRADE. 

The  allegation  that  the  furnishing  branch 
of  the  ironmongery  trade  is  suffering  more 
or  less  severely  from  the  competition  of 
drapers,  house-furnishers,  cabinet-makers, 
and  other  tradesmen  merits  closer  attention 
than  it  h.is  received  as  yet  on  the  part  of 
s,uch  members  of  the  trade  as  are  chiefly 
engaged  in  that  branch.  The  assertions  of 
those  who  hold  that  furnishing  ironmongery 
is  gradually  being  diverted  to  the  drapers 
and  other  outsiders  may  or  may  not  be  cor- 
rect, looked  at  from  a  broad  point  of  view, 
but  we  are  inclined  to  accept  the  statement 
that  to  some  extent  certain  articles  which 
come  within  the  category  of  furnishing  iron- 
mongery are  being  sold  with  increasing 
freedom  and  on  a  growing  scale  by  trades- 
men other  than  ironmongers.  Amongst 
these  articles  iron  and  brass  bedsteads  are 
cited  as  being  goods  the  sale  of  which  has 
very  largely  passed  into  the  hands  of  the 
drapers  and  house-furnishers,  and,  therefore, 
out  of  the  hands  of  ironmongers.  It  is  not  to 
be  denied  that  this  transfer  has  taken  place 
in  many  towns  on  a  large  scale,  with  the  re- 
sult that  there  are  now  several  good  centres  of 
population  where  the  ironmongers  decline  to 
stock  bedsteads  at  all.  The  rule  is  by  no 
means  one  of  general  application— indeed, 


it  would  be    possible   to   cite    a    number  of 
large  towns  where   the   ironmongers   stock 
and  sell  more  bedsteads  than  all  the  other 
tradesmen   of  these    places    put    together. 
But  it  should  be  noted  that  in  all  the  places 
where  the   ironmongers   have   retained  the 
bedstead  business  they  have  done  so  by  dint 
of  their  taking  a    wide  and  comprehensive 
view  of  the  situation.     They  have  seen  very 
plainly  that  the  only  reason  why  the  drapers 
or  furnishers  have  obtained  a  share  of  the 
bedstead    trade    has    been    because    those 
tradesmen  have  also  sold  the  whole  of  the 
articles  necessary  to  fit  up  the  bed,  conse- 
quently they  themselves  have  gone  into  the 
sale  of  mattresses,  palliasses,  quilts,  and  the 
like.     Having  embarked  iji  these  branches, 
the  ironmongers  who  have  had  the  courage 
of  their  convictions  have  fully  retained  the 
bedstead  business,  and  are  in  no  fear  of  be- 
ingdistanced  in  competitionofthatkind.  The 
same  remedy  is  open  to  other  ironmongers  ; 
butit  is  obvious  that  all  movementsofthekind 
must  be  gone  into  intelligently  and  with  pru- 
dence.    Some  ironmongers  have  not  found  it 
necessary  to  carry  stocks  of  mattresses  and 
other  bedding,   but   simply  sell  these  from 
the  price-lists  which  are  readily  obtainable 
by  any  member  of  the  trade.      As  with  bed- 
steads so  it  is,  or  should  be,  in   relation  to 
most  other  sorts  of  furnishing  ironmongery. 
The    drapers,    etc.,   sell    the    ironmongery 
goods  simply  and  solely  because  they  stock 
and  sell  the  other  articles  which  go  with  the 
ironmongery  articles.     It   seems,  therelore, 
that  the  most  effective    remedy  for  the  iron- 
monger to  adopt  is  for  him  to  turn  the  ta- 
bles upon  his  competitors  by  embarking  in 
branches  which  they  have  hitherto  monopo- 
lized.     To  do  so  is,  no  doubt,  a  reversal  of 
the  process  of  specialisation  which  has  been 
in  force  for  so  long  a  period  in  this  country; 
but  when   difficulties   of    a   serious    nature 
arise,   they  have  to   be   overcome    without 
much  regard  for  what  has  been  done  in  for- 
mer times,  and  with    no  undue   regard    for 
what  may  be  termed  commercial  sentimen- 
tality.     There  is  no  reason  whatever  why 
the  draper  should  poach  upon  the  preserves 
of     the     ironmonger,     and      ye.t     be    free 
from    retaliation.       The  draper  did    it,   no 
doubt,     because     he     saw     the    opportu- 
nity of   making  money  thereby.      In  some 
instances  necessity  drove  the  draper  to  run 
ironmongery  goods  alongside  his  other  fur- 
nishing items,  in  order  that  he  might  effect 
the  sale  of  both.     Inasmuch  as  "  necessity 
knows  no  law,"  no  doubt   the  draper  was 
justified  in  making  the  departure  ;  but  as  the 
rule  applies  equally  to  the  ironmonger  retali- 
ating  in  exactly   the   same   manner.     Self- 
preservation  is  the  first  law  of  nature,  and  no 
furnishing    ironmonger   with   spirit    will    be 
content   to   sit  down  and  see  his  business 
filched  from  him  by  his  poaching  local  rivals. 
The  ironmonger,  as  a  rule,  is  not  an  aggres- 
sive tradesman,  but  if  he  is  compelled  by 
the  force   of  circumstances  to  retaliate  he 
should  be  at  some  pains   to  make  his   re- 


tort effective.  There  seems  to  be  no  better 
course  open  to  furnishing  ironmongers  who 
are  threatened  in  the  way  we  have  indi- 
cated, and  we  are  glad  to  notice  that  in  sev- 
eral towns  members  of  our  trade  are  going 
into  the  furnishing  trade  proper  with  the 
resolution  not  to  be  beaten.  This  is  as  it 
should  be,  and  we  shall  be  pleased  to  record 
evidence  of  pluck  and  enterprise  on  the  part 
of  other  furnishing  ironmongers  in  different 
parts  of  the  country.  As  regards  ordinary 
furniture,  it  is  not  absolutely  necessary  to 
carry  large  stocks,  seeing  that  the  goods  can 
be  readily  sold  from  the  manufacturers' cata- 
logues; but,  whenever  a  large  show-room 
can  be  devoted  to  the  furniture,  it  is  certain 
to  sell  more  freely,  as  well  as  to  promote  the 
sale  of  furnishing  ironmongery.  In  not  a 
few  good  centres  of  population  there  is  as 
yet  no  necessity  for  ironmongers  to  thus 
challenge  their  neighbors,  simply  because 
each  tradesman  respects  the  rightful  calling 
of  the  others.  But  where  it  is  otherwise  the 
question  should  be  discussed  in  order  that  it 
maybe  seen  whether  there  is  another  course 
better  than  that  to  which  we  have  referred. 
— The  Ironmonger. 


ALUMINUM  AS  A   MILITARY 
METAL. 

A  new  use  for  aluminum,  on  quite  an  ex- 
tensive scale,  has  been  suggested  by  .the 
shipment  often  tons  of  the  metal  from  Pitts- 
burg the  other  day  for  use  in  the  German 
army.  According  to  the  dispatch,  anounc- 
ing  the  event,  the  order  on  which  the  ship- 
ment was  made  was  originally  for  ioo  tons, 
but  can  be  filled  only  in  part  at  present.  Nor 
will  the  entire  requirement,  it  is  probable,  be 
met  for  many  months,  owing  to  its  unparal- 
leled proportions. 

The  aluminum  in  this  case  is  for  use  in 
army  uniforms  and  accoutrements.  The 
trappings  of  the  hussar  regiments  will  be 
made  of  it,  and  so  will  the  ornaments  on  hel- 
mets, canteens,  sword  scabbards  and  the 
like.  Its  non-corrosibility  will  be  a  vast 
lightening  of  labor  to  the  soldier,  and  its 
lightness  will  affoid  him  relief  from  much  of 
the  burden  that  he  has  to  carry. 
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DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This  means  a  demand  for  them 
among  dealers. 

MORAL:    Ask  your  Jobber  for  them. 

Sole  Makers :  THE  EUST1S  MFC.  CO.,  49  St.,  Bayonne,  N.J.. 


MALLEABLE  IRON. 

Malleable  iron  castings  are  made  in  dry  or 
green  sand  molds  that  do  not  differ  materi- 
ally from  ordinary  cast  iron  moulding.  The 
iron  is  poured  very  hot  and  the  product  is  a 
shiny,  gray,  highly  brittle  casting,  these  char- 
acteristics being  principally  due  to  the  selec- 
tion of  pig  iron.  The  castings  are  then  taken 
and  put  into  square  boxes  where  they  are 
embedded  in  oxide  of  iron  mostly  in  the 
form  of  iron  scale  purchased  from  rolling 
mills.  The  boxes  are  put  into  furnaces  and 
gradually  raised  to  a  high  temperature,  the 
limit  being  only  short  of  the  melting  tempera- 
ture of  the  iron  under  treatment.  The  higher 
the  temperature  maintained,  the  better  the 
product.  The  boxes  are  kept  in  the  furnace 
seven  or  eight  days  and  then  allowed  to 
cool  slowly,  As  soon  as  the  castings  can  be 
handled  they  are  ready  for  cleaning. 

There  is  considerable  difference  of  opinion 
among  metallurgists  as  to  the  rationale  of 
the  process.  The  prevailing  opinion  is  that 
the  decarbonizing  material,  when  kept  at  a 
high  temperature,  removes  from  the  part  of 
the  iron  penetrated  the  carbon,  sulphur,  sili- 
con and  manganese  by  a  process  of  oxida- 
tion. An  eminent  chemist,  however,  who 
has  given  the  subject  profound  study  attrib- 
utes the  change  in  the  physical  properties 
of  the  castings  after  treatment  to  the  separa- 
tion of  amorphoris  graphite  within  the 
metal,    without    which    separation  he  holds 


that  the  castings  will  remain  brittle  when 
the  amount  of  carbon  is  decreased  to  the 
usual  extent.  Be  this  as  it  may  the  practice 
of  cementation  with  oxide  of  iron  on  the 
proper  castings  produces  a  very  tough  cast- 
ing that  is  filling  a  highly  important  place  in 
American  industries. — American  Manufac- 
turer. 


IRON  MILLS  AS  SELLERS  OF  SOFT 
STEEL. 

The  entrance  into  the  market  of  iron  roll- 
ing mills  generally  as  sellers  of  soft  steel 
bars  is  regarded  with  some  apprehension  by 
the  pioneers  in  the  field.  The  impression 
seems  to  obtain  that  the  work  of  education 
in  the  use  of  steel  for  ordinary  purposes  has 
been  so  far  accomplished  that  the  only  thing 
now  necessary  to  enable  a  rolling  mill  to 
handle  effectively  a  part  of  this  trade  is  to  be 
ready  to  furnish  steel  rolled  in  the  shapes 
needed.  But  there  is  more  than  this  to  be  con- 
sidered. The  manufacturers  of  soft  steel  have 
only  been  able  to  overcome  a  strong  prejudice 
against  steel  by  exercisingthegreatest  care  in 
its  manufacture.  They  use  no  doubtful  stock 
and  accept  nothing  that  has  been  rejected 
for  lack  of  suitability  to  other  processes. 
Soft  steel  with  them  is  really  low  in  all  hard- 
eners. Their  trade  has  nevertheless  increas- 
ed slowly,  if  it  has  now  grown  to  considera- 
ble proportions,  as  every  new  customer  had 
to  be  convinced  that  he  was  getting  a  mate- 


rial as  easy  to  work  as  bar  iron.  The  appre- 
hension among  these  pioneers  in  the  trade 
is  not  that  there  is  too  great  competition 
now  being  threatened,  but  that  there  will  be 
an  avalanche  of  so-called  soft  steel  which 
will  not  work  satisfactorily  and  may  cause 
consumers  to  return  to  iron. 

A  case  in  point,  which  will  serve  as  a 
good  illustration,  is  the  manufacture  of 
angles  from  steel  rail  crop  ends.  These 
angles  may  serve  well  enough  for  some  pur- 
poses, but  they  are  undoubtedly  of  unsuit- 
able character  to  be  riveted  to  plates  or 
columns.  They  are  too  high  in  carbon  to 
punch  well  or  even  to  bend  well,  and  it 
would  require  the  appearance  of  but  a  few 
such  angles  in  bridge  and  other  shops  to 
cast  great  discredit  on  steel.  Bars  made 
from  crop  ends  or  from  billets  of  rail  stock 
may  also  be  very  satisfactory  for  some  pur- 
pose, but  the  trouble' in  welding  them  would 
cause  a  wagon  maker,  an  implement  manu- 
facturer or  a  blacksmith  to  ask  for  iron  again 
after  fruitless  efforts  to  turn  out  a  good  job 
with  hard  steel. — Iron  Age. 


Among  the  applications  for  incorporation 
is  one  from  William  Risdon  and  John  Ris- 
don,  of  St.  Thomas  ;  Alfred  Maybee  Dia- 
mond, of  London  ;  James  Forbes  Sangster, 
of  Florence  ;  John  Baird,  Amelia  Brother- 
hood and  John  Farley  of  St.  Thomas,  as  the 
Kittelman  Wire  Fence  Company,  with  a  ca- 
pital of  $10,000. 


PAHsTTBES'    ZBIRTTSIHIIES- 


TRADE 


MARK. 


We    manufacture    the    BEST    BRUSHES  only,    and  guarantee    the 

Quality,    Weights,    and    Sizes    of    all     Brushes  bearing   our     name,    and 

the    above    Trade    Mark.         Samples  can    be  seen   and  full    particulars 

obtained  of  our  Agent,    Mr.     W.    H.    J  agger,  24    Front  Street,    West, 

Toronto.  HAMILTON    &  CO.,    96  Clerkenwell   Road,    London,   England. 


14 


HARDWARE 


LOOK  AFTER  THE  STOCK. 

Unless  due  consideration  is  given  to  the 
condition  of  a  retail  stock  the  very  finest 
selling  and  buying  talents  will  be  rendered 
of  little  value  to  their  fortunate  possessor. 
How  does  it  avail  a  dealer  to  be  able  to  buy 
down  to  the  lowest  notch,  and  in  the  quan- 
tities most  suitable  for  the  needs  of  his  busi- 
ness, if  his  stock  is  kept  in  such  bad  order 
that  he  can  never  tell  just  how  many  of 
certain  kinds  of  goods  he  has  on  hand,  or 
whether  the  shelves  of  the  store  do  not  con- 
tain articles  that  should  have  been  disposed 
of  long  ago  and  have  grown  shop-worn  and 
unsalable.  At  the  recent  sale  of  the  stock 
of  a  bankrupt  trader  in  a  near-by  town,  it 
was  discovered  that  several  brands  of 
specialties  had  remained  on  the  retail- 
er's shelves  from  the  time  of  purchase, 
fifteen  years  ago,  up  to  the  day  of  the 
auction.  These  goods  were  of  an  ephemeral 
nature,  had  attained  but  a  temporary  popu- 
larity, and  finally  had  disappeared  from  the 
market,  their  very  names  having  been 
forgotten.  Several  hundred  dollars'  worth 
of  these  goods  were  in  the  bankrupt  tra- 
der's possession  on  the  day  of  the  closing- 
out  sale.  Many  dealers  may  consider 
this  an  exceptional  case,  and  agree  that  the 
failure  of  the  dealer  was  due  to  the  neglect 
of  one  of  the  elementary  principles  of  store- 
keeping,  but  it  appeared  that  the  bankruptcy 
was  caused  solely  by  speculation  in  stocks, 
and  that  the  business  had  always  prospered 
until  too  heavy  drafts  had  been  made  upon 
it  to  meet  losses  on  the  speculative  ventures 
of  the  owner  A  merchant  who  retains  in 
stock  for  fifteen  years  goods  that  are  gradu- 
ally but  steadily  deteriorating  in  value,  may 
be  successful  in  amassing  a  competence,  but 
it  is  obvious  that  he  would  be  better  off 
without  the  dram  through  the  loss  of  interest 
on  the  capital  invested  in  slow-moving,  or 
rather,  stationary  goods.  We  would  recom- 
mend other  merchants  who,  upon  reading 
this,  may  feel  like  criticising  the  bankrupt 
above  alluded  to,  to  take  a  look  around  their 
own  stores  and  first  make  sure  that  their 
upper  shelves  contain  no  stock  hidden  and 
forgotten,  before  condemning  a  fellow-mer- 
chant for  similar  neglect. 

Equally  negligent  is  the  care  of  the  stock 
in  a  store  owned  by  a  prosperous  retailer  in 
a  neighboring  city,  judging  by  the  experience 
of  the  writer  a  few  days  ago.  Being  asked 
for  a  certain  well-known  article  a  clerk 
in  this  establishment  informed  the  in- 
quirer that  the  proprietor  had  never 
handled  the  goods.  Surprised  at  the  reply, 
the  intending  customer  point2d  to  a  pile  of 
the  goods  near  the  door,  which  he  had  seen 
in  entering,  and  asked  the  clerk  what  label 
the  goods  bore,  which  was  that  of  the  brand 
wanted.  The  clerk  looked  confused  for  a 
moment  and  then  apologized  for  his  mistake, 
saying  that  there  were  so  many  varieties  of 
these  goods  in  the  stock  it  was  difficult  if 
not  impossible  to  remember  them  all.     It  is 


not  an  uncommon  experience  of  customers 
ot  retail  stores,  upon  asking  for  a  cer- 
tain brand  or  article,  to  receive  the  reply  : 
"  Well,  I  believe  we  have  the  goods,  but  don't 
remember  just  where  we  keep  'em,"  and 
after  waiting  several  minutes  to  be  told  that 
the  goods  will  be  delivered  later,  a  promise 
which  may  be  kept  or  may  not,  its  fulfilment 
depending  upon  whether  the  goods  have  ever 
been  in  stock,  or  allowed  to  be  sold  out  before 
replenishment.  It  is  principally  owing  to  the 
fact  that  brands  have  multiplied  so  greatly  of 
late  years  that  many  retailers'  stocks  get  into 
such  bad  shape  and,  as  it  were,  beyond 
their  control.  In  past  years  when  one 
or  two  brands  of  a  line  were  all  that 
was  deemed  necessary  in  a  reasonably 
well-stocked  store,  it  required  but  little 
attention  in  order  to  keep  the  stock  well 
assorted  and  in  good  condition,  but  with 
the  increase  of  the  number  of  brands  of  iate 
years  the  difficulties  attending  the  care  of  the 
stock  have  increased  enormously,  while  the 
importance  of  the  work  has  kept  pace  with 
the  difficulties.  It  is  evident  that  in  the 
cases  such  as  we  have  mentioned  a  stock 
book  is  a  crying  need — a  volume  in  which 
the  quantity  of  goods  purchased  should  be 
entered.  At  frequent  intervals  the  stock 
must  be  looked  over  and  the  quantities  of 
goods  remaining  compared  with  the  entries 
in  the  book.  This  constant  overhauling  of 
the  goods  is  necessary  to  ensure  cleanliness, 
as  well  as  to  freshen  the  appearance  of  the 
interior  of  the  store,  the  more  often  the 
goods  are  rearranged  on  the  shelves  and  the 
windows  the  better  the  impression  produced 
upon  customers.  It  is  as  though  new  goods 
had  been  received  when  the  stock  is  thus  re- 
arranged, and  while  performing  this  task  the 
comparison  with  the  stock  book  is  easily 
made. — Merchants'  Review. 


tionary  work  to  make  such  a  man  indepen- 
dent, so  that  he  no  longer  practices  an  en- 
forced economy,  being  able  to  endulge  fan- 
cies and  enjoy  things  which  previously  were 
set  aside  in  obedience  to  determination  to 
save  all  discounts. 


DISCOUNT  YOUR  BILLS. 

This,  says  an  exchange,  is  regarded  by 
many  of  our  most  successful  retailers  a 
principal  element  of  success.  In  fact, 
they  lay  stress  upon  the  practice,  as  in- 
culcating economy  in  store  and  living  ex- 
penses. Regarding  such  a  policy  as  im- 
perative, they  live  economically  and  work 
long  hours,  keeping  at  it  early  and  late. 
Their  claim  is  that  the  extra  discounts  which 
prompt  cash  payments  secure  are  in  them- 
selves a  good  profit.  If  a  merchant  doing 
$60,000  or  $70,000  per  annum  can  save  2% 
per  cent,  by  such  a  course,  their  is  a  clear 
gain  of  $1,500,  which  in  ten  years  would 
amount  to  about  $20,000.  Is  not  that  a 
capital  in  itself? 

The  man  doing  a  retail  trade  of  $30,000 
per  annum,  and  saving  2%  per  cent,  on  pur- 
chases, gains  about  $750,  or  adds  to  capital 
in  ten  years,  as  the  result  of  a  wise  policy  in 
buying,  about  $10,000.  The  amount  saved 
by  the  believer  in  discounts  often  amounts 
to  more  than  the  yearly  addition  to  capital 
of  those  who  buy  on  credit.  It  only  requires 
a  few  years  of  what  we  might  term  proba- 


CHOOSING  A  BUSINESS. 

The  question  of  choosing  a  business  is  a 
serious  one.  As  a  rule,  a  young  man  should 
adopt  the  calling  for  which  he  has  a  prefer- 
ence. If  he  has  no  particular  choice,  it 
would  be  well  for  him  to  try  different  occu- 
pations, until  he  finds  one  that  suits  him.  I 
do  not  council  changing  about  to  gratify  a 
spirit  of  uneasiness,  for  onoe  a  young  man  is 
installed  in  the  business  that  he  is  suited  to, 
he  ought  to  stock  to  it,  writes  Russel  Sage  to 
the  New  York  Herald.  I  have  known  young 
men  who  entered  employments  reluctantly, 
and  after  a  trial  became  fond  of  them.  A 
young  man  must  be  determined  to  succeed. 
After  all,  there  is  one  great  lever,  and  that  is 
will  power.  Without  it  very  few  men  suc- 
ceed. 

It  depends  on  the  circumstances  whether 
failures  betray  incapacity  in  a  man.  If  a 
failure  is  due  to  a  cause  not  general,  then  it 
may  be  attributed  to  a  lack  of  foresight  and 
understanding.  A  shrewd  merchant  will  not 
stock  up  with  unsalable  things  ;  a  shrewd 
farmer  will  not  plant  his  ground  to  raise  un- 
salable crops.  Both  the  merchant  and  the 
farmer  must  find  out  what  is  salable  and  act 
accordingly.  There  are  exigencies,  to  be 
sure,  like  contagions,  disasters,  combinations, 
strikes  and  boycotts,  that  cannot  be  fore- 
seen. The  prudent  man  of  business  has 
prepared  himself  to  stand  losses  from  such 
causes,  and  when  the  troubles  have  passed 
the  fact  of  his  having  weathered  them  makes 
his  financial  position  in  the  community 
stronger  than  ever.  The  present  condition 
of  the  coal  trade  well  illustrates  the  uncer- 
tainty ot  things.  The  mild,  open  winter 
could  not  be  foreseen,  and  has  caused  great 
dullness  and  loss  in  the  trade.  Then  there 
is  the  march  of  improvement.  This  is  an 
age  of  competition,  and  it  requires  energy 
and  perception  to  meet  it.  It  used  to  take 
90  days  to  find  out  the  condition  of  the  tea 
crop  in  Japan  or  the  coffee  crop  in  Brazil. 
Now  an  inquiry  can  be  sent  and  an  answer 
secured  in  a  single  day. 

The  young  man  should  start  out  in  the 
world  by  the  time  he  is  21.  If  he  is  quali- 
fied to  begin  life  at  an  earlier  age  he  should 
do  it.  I  began  as  a  clerk  when  I  was  12. 
At  18  I  was  in  business  for  myself,  and  I 
have  kept  my  sign  up  ever  since.  I  should 
say  that  the  average  boy  could  take  a  clerk- 
ship at  the  age  of  16  or  18.  A  wrong  start 
may  not  mean  a  permanent  failure.  Many 
of  the  most  successful  men  have  started 
wrong  and  afterward  righted  themselves. 
There  are  many  instances  where  men  edu- 
cated for  the  pulpit  have  gone  to  the  bar  and 
been  conspicuous  successes.  Then,  again, 
men  educated  for  the  bar  have  gone  to  the 
pulpit  and  achieved  success. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 


LIMITED, 

MANUFACTURERS   OF 


Salt  Glazed 

Vitrified  Sewei   Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Specia!  attention  to    Correspondence   and   Mai 
Orders.     Mention  this  Journal. 


-STORA 


LlL 


(BOND  and  FREE) 


Warehouse  Receipts  Issued. 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


H.  Boker  &,  Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 

TRADE    >^     MARK. 

(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


II  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 
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IMPORTERS     AND     DEALERS     T\ 


BBITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  can  now  supply  the  following:    American  and   Canadian  Meat  Cutters,  Enterprise   and    other 
makes,   also    Sausage    Stuffers  and  Lard    Presses.    Cow  Ties,  American  and  English. 
Halter  Chains,  German  and  American. 

Rope    Halters,  Hand    and    Machine-Made. 


Web  and   Leather    Halters  in  good  variety. 
Gross-cut  Saws,  "Disston's"  Toledo  Blade  and  ordinary  perforated,  also  S.  &  D.  Lance. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PALACE,        -        LIVERPOOL 
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HARDWARE. 


SALES   MADE   OR   PENDING. 

The  general  store  stock  of  R.  D.  Beals, 
Nictaux,  N.  S.,  is  sold. 

Joseph  Symmington,  Brandon,  Man.,  has 
sold  out  to  J.  W.  Wallace. 

The  crockery  stock  in  the  estate  of  Mrs. 
E.  M.  Crawford,  Toronto,  is  sold. 

I.  Lawlor  &  Son,  hardware  and  grocery 
dealers,  Dartmouth,  N.  S.,  have  been  suc- 
ceeded by  Samuel  Thomson. 

J.  W.  Schurman,  general  merchant  and 
lumber  dealer,  River  Philip,  N.  S.,  advertises 
his  business  for  sale  by  tender. 

PARTNERSHIPS     FORMED     AND    DISSOLVED. 

Heckert  Bros.,  general  merchants,  Com- 
mercial Cross,  P.E.I.,  have  dissolved. 

Robert  H.  Langile  has  been  admitted  into 
partnership  with  E.  Langile,  stove  and  tin- 
ware dealers,  Spring  Hill,  N.S. 

REMOVALS    AND    DEATHS. 

James  Clesson,  hardware  dealer,  St.  Johns, 
N.F.,  is  dead. 

John  Mahoney,  general  merchant,  Guys- 
boro,  N.  S.,  is  dead. 

R.  Crittenden,  general  merchant,  Lakelet, 
Ont.,  has  removed  to  Belmore. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

G.  Chartier,  general  merchant,  St.  Benoit, 
Que.,  has  assigned. 

L.  P.  Methot,  general  merchant,  Fraser- 
ville,  Que.,  has  assigned. 

James  Methot,  general  merchant,  Grand 
River,  Que.,  has  assigned. 

A.  Blondeau,  general  merchant,  Black 
Lake,  Que.,  has  assigned. 

Andrew  Gillis,  general  merchant,  Port 
Milgrave,  N.S.,  has  assigned. 

F.  X.  St.  Pierre,  general  merchant,  Lys- 
ter  Station,  Que.,  has  assigned. 

Clare  Bros.,  general  merchants,  Lamlash, 
Ont.,  have  assigned  to  H.  H.  Miller,  Han- 
over. 

Alfred  E.  Nelson,  hardware  and  store 
dealer,  East  Toronto,  Ont.,  has  assigned  to 
Isaac  Newlands,  Toronto. 

Yeo  &  Smith,  dealers  in  hardware  and 
house  furnishings,  and  manufacturers  of  gal- 
vanized iron,  have  compromised,  Thos.  Yeo 
continuing  in  the  business. 


THE  MANUFACTURE  AND  USE  OF 
RAZORS. 

English  and  foreign  makers  of  razors  em- 
ploy different  methods.  The  foreigner 
makes  his  blade  very  hard,  and  does  not 
draw  the  temper  so  much  as  is  done  in 
America.  A  Swedish  razor  is  very  hard,  in- 
deed, and  liable  to  break,  but  has  a  wonder- 
ful edge,  and   if  it  does    not  meet  wtth  acci- 


dent will  do  good  service  for  years.  Rodgers 
also  makes  a  very  hard  edge,  as  does  also 
Crooke;  other  makers  not  going  to  the  ex- 
treme. Some  makers  abroad  and  very  gen- 
erally in  America  make  a  blade  so  thin,  with 
so  fine  an  edge,  that  the  latter  will  rise  and 
fall  very  perceptibly  as  it  is  drawn  along  the 
thumb  nail. 

The  tempering  of  a  razor  is  a  matter  of 
great  care.  Should  a  drop  of  grease  get  into 
the  cooling  water  the  batch  would  be  made 
brittle  and  spoiled.  Instances  have  been 
known  of  an  employe  unwittingly  rinsing  off 
his  hands  in  the  water,  and  producing  the 
same  result.  To  draw  the  temper  some 
makers  tie  a  dozen  blades  together,  dip  the 
bundle  in  oil,  and  put  it  before  a  blaze  long 
enough  to  burn  the  oil  oft. 

There  is  a  growing  tendency  in  this  coun- 
try to  do  away  with  the  barber,  and  shave 
one's  self.  There  is  skill  required  in  this. 
The  correct  way  is  to  draw  the  blade  across 
the  face  as  the  mower  does  his  scythe.  This 
gives  a  clean  shave.  A  great  majority  of 
shavers,  however,  simply  scrape.  Some 
razors  are  honed  by  laying  the  blade  flat, 
while  others  have  edges  which  do  not  allow 
this. 

The  edges  of  razors  are  half,  three-quar- 
ters and  full  concave,  the  latter  requiring 
smaller  stones  in  grinding.  Razors  should 
be  carefully  wiped  after  using,  and  the  Eng- 
lish recommend  a  lint  made  in  their  country 
as  the  best  material  for  that  purpose.  This 
lint  is  so  soft  that  it  will  not  harm  the  thin- 
nest blade;  its  drying  qualities  are  such  that 
it  will  instantly  absorb  every  particle  of 
moisture,  and  moreover  it  is  convenient  in 
use.  The  making  of  fine  cutlery  and  its 
care,  are  matters  of  importance,  requiring  a 
knowledge  and  experience  very  little  known 
to  the  public  at  laige. — N.  Y.  Hardware. 


GOOD   TIMES   NOT   ALWAYS 
FORESEEN. 

A  prominent  hardware  merchant  :  "  A 
very  correct  rendering  of  a  popular  saying, 
as  far  as  business  goes,  would  be  that  '  it  is 
the  expected  that  never  happens.'  This  was 
the  element  of  safety  last  fall  when  the 
financial  stringency  was  so  great,  and  all 
feared  a  panic.  Every  man  trimmed  his 
sails  to  meet  a  storm  that  blew  hirmlessly 
over.  On  the  other  hand  when  the  success 
of  the  crops  was  assured  and  it  was  seen 
that  the  yield  was  phenomenal,  the  reaction 
was  instant,  and  the  confidence  was  further 
heightened  by  the  commencement  of  the 
return  of  that  gold  which  we  sent  to  Europe 
in  such  large  quantities  last  year.  As 
far  as  human  prescience  could  forecast, 
there  seemed  absolutely  no  reason  why 
we  should  not  experience  such  prosperity  as 
had  been  unknown  for  years  ;  yet,  as  the 
end  of  the  year  approaches,  the  feeling  is 
one  of  distinct  and  decided  disappointment. 
There  is  absolutely  no  buying  save  for  im- 
mediate wants,  and  such  speculation  as  ex- 


ists is  confined  almost  entirely  to  Wall  Street 
and  the  grain  pit.  Prices  are  at  a  stand- 
still, for  any  further  declines  are  impossible, 
and  the  advances  are  few  and  exceptional. 
The  supply  of  manufactured  articles  far  ex- 
ceeds the  demand,  and  the  iron  market — the 
index  of  the  situation — is  neither  strong  nor 
active.  The  general  comfort  extracted  from 
the  outlook  is  that  the  facts  remain  as  cheer- 
ing as  before,  whatever  the  impressions  may 
be,  and  this  spring  should  certainly  see  the 
incoming  tide  of  prosperity — but  a  season 
of  prosperity  often  comes  like  a  thief  in  the 
night,  and  no  amount  of  taking  thought  will 
hasten  its  advent." — Age  of  Steel. 


Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 
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You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

TAPER    TOOTH. 
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EXTRAREFiNED 


SILVER  STEEL 


U%SAWCOTORONT° 


ON* 


SET  C        GUTS  J4T0%IN 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont. , 

Blacksmiths'  Tools,  and  Tube  Expanders, 

Send  for   Catalogue   and  Price   Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 
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wi.-«iF*ll8q5a1r<e  aun  C,^m?n  9,arri?8|  Bolts'  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  and 
Whiffletree^olts      Bolt  Ends,  Coach  Screws,  Square  and   Hexigon  Nuts.     Carriage  ForeinTof  all 


kinds.     SEND  FOR  PRICES 


Carriage  Forging  of  all 

GEO.  GILLIES,  Gananoque,  Ont. 


ll/rjO    DEAL    I JS/     GROCERIES 
SHOULD    SUBSCRIBE     FOR 


SSend  for    Sample  copies        \^^p 
ubscripMan  $2    The  Canadian! % 


■  ROGER.  TORONTO. 
-<i^THE  J.B.MSLEAN  C°,(Lt°)  PUBLISHERS . 


TOW  ONTO    6N6. 
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CUTLERY — Good  knives,  good  value.     See 
our  samples  and  prices. 

SPOONS — Our  -'African"  Silver  retain  their 
color  and  are  cheap. 

STEEL Consumers   want   quality.        Buy 

"  Jessops  "  Standard  make. 

A.  C.   LESLIE  &.  CO., 


445  St.  Paul  St., 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


THE  T 


DROP  FORGE  CO,.  Ltd. 


68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


SPOONS.FORKS  ETC-STAMPED 


ARE  GENUINE„R0GERS"G00DS. 


HARDWARE. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


OAUTION. 


Joseph  Rodgers  & 


Sons, 


(LIMITED.) 


Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 

1764. 


TRADE 
MARK. 


*% 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  ■  lists, 
circulars,  etc.,  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold-back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Self-adjusting  Gauges  for 
attaching.     Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
Sole  Manufacturers—  SHEPARD    HARDWARE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 

Canada.    Telephone  2164. 


CURRENT    JVTARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.  "  7  25     7  50 

I.X.X.,        "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

X.X,  "  5  50    5  75 

I XX.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  121x17         4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes   4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin ; . . .  10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7}    7» 

28        "     7|    8 

Iron  and  Steel. 

iiftso  Pr*Cf* 
Common  Iron,  per  100  lb    . .  $2  05    2  10 

Refined      "  "  ••  2  45    2  55 

Horse  Shoe  "  ••  2  50    2  55 

Band  "  "  ••  «50    2  65 

Hoop  "  '  ..  2  65    2  80 

Swedish         "  "  ..  4  00    4  25 

SleiKh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery S  00    3  25 

Best  Oast  Steel,  per  lb 0  131  0  14 

tussian  Sheet       "       0  10J  0  12 

TankPlates 2  00    2  25 

Roiler  Rivets 4  60    5  00 


Boiler  Tubes. 

2-inoh    10ic 

-inch  15 

Boiler  Plate. 

}inch $2  45 

5-16  "     2  35 

f     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2|,  3 

26  "      3,    3} 

28  "      3i,3J 

Canada  Plates. 

Blaina 1  bright  2  90    3  00 

Abercarne  3  00    3  10 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  621  per  cent. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,   5} 

26  gauge,  "        5},  54 

28     "  "       51,5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5} 

26  gauge,  "  5J,  54 

28      "  "         54,5} 

Note — Cheaper  grades  about    }  cent 

per  lb  less. 

cHain. 

Proof  Coil,  3-16  inch,  per  lb 

5-16  " 
%      " 

7-16  "  " 

'/.      " 

H      " 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "         0  14}  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  4  to  Jin  .$0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  fifteen 
feet,  from  8  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45       "  "        . .  0  21     0  2!i 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  dt  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  2l    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  05}  0  051 

Zinc  Sheet. 

5  cwt  casks 0  06|  0  06} 

Part  casks 0  06jj  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "       0  03}  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  21  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  74c 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  151  0  16 

Other  makes"    0  14$  0  15 


White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}   .. 

No.  1  Do "  0    5 

No.  2  Do "  0     4J 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  },  1  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  $1  10 

2nd  qualities    "     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    " 0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    " 0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.)  "  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        150 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled       "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  09     0  10 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16       07 
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HARDWARE. 

Ammunition—  Cartridges. 


Oimlet. 


Clark's,           per  doz 0  65  0  90 

Diamond,  Shell  "        100  150 

Kim  Fire  Pistol,  dis. 40  to  45  p. c.  Amer    Nail  and  Spike,  per  gross    2  25  5  20 
Rim  Fire  Cartridges,  Dom.  50  and  10                                Blind  Rollers 
Rim  Fire  Military,  net  list.  Amer.                                                  Rollers. 

Central  Fire  Pistol  &  Rifle,  15  to  18  per   Annex    per  doz.     125  175 

cent.,  Amer.                                                   Mascot   "            135  185 

Central  Fire  Cartridges,  Dom.  30  &  10     Erminie "            112  120 

CeAn,nr^1,,«irr,<!fMiIiuaiy^nd  Si,ortin'v                Blind  and  Bed  Staples. 
Amer.  net  list.      B.B.  Caps,  discount      ,,    .  r 

45  p. e.    Amer.  All  sizes,  per  lb 0  11    0  15 

Loaded   Shot    Shells,     "  Trap "    and  n~.it. 

"  Dominion  "  grade,  10  p.c.  oons. 

Sll0t  Carriage,  dis,  65  and  10  to  70  per  cent 

Canadian,  dis.  7*  p.c.  Tire/dis.  50  and  10  per  cent. 

}frajs  Stove,  dis.,  45  to  50  p.c. 

Eley's,  per  1,000 .' «o  25  $1  60     Hle\a.t0r'£is''o?5  *°,,4,?  P-  C'      * 

*  *  Machine,  dis,  65  to  70  per  cent 

P      lb                  Anvils.  Boring  Machines. 

Anvil  and  -Vice   combined    °  10  °  "*   Complete,  with  Augers,  ea.    4  40    7  50 

each 4  50                                   Braces. 

Augers.  Barber's 6  00    7  75 

Gilmour's,  discount 50, 50 and  10  M^?**01"* *2  00  *S  76 

Hollow  Steam's  per  doz ....  13  00  20  00      Mil ,^s  Falls 15  50  29  00 

Adjustable"  each...     5  50    6  50      Miuars  J,alls  id  oo  J9  oo 

Post  Hole, Vaughan's,  each.     1  35    1  60  Brackets— Shelf. 

Excelsior,    Jennings',    discount  50  per    Japanned  Canadian,  per 

cent-  doz.  pairs 0  50    3  40 

Awls.  Berlin  Bronze  Cana'u 0  85    3  20 

Sewing            per  gross  0  65  1  59                                 Broilers. 

Pegging,                  "          ....    0  65  125     Light,  dis. 65  to  67 J  per  cent. 

Brad,                        "          ....     0  85  160     Reversible,  dis.,  65  to  67£  per  cent. 

"  handled                       ....     3  60  7  30     Vegetable,  per    doz.,  dis.  37J  per  cent. 

Saddlers',  "  0  45    1  60      Henis,  No.  8        "      6  00 

.      ,  „    ,.  "    No.  9         "      7  00 

Awl  Halts.  Queen  City 7  50  10  00 

^^  Sewtng  Per  g"°SS }  7  35    8  00  Butchers'  Cleavers. 

Awl  and  Tool  Sets.  From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 


Millai's Falls,  per  doz 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 


2  80     8  30 

Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 

Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 

Per  gross    6  50  14  00      Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 

Loose  Pins,  "    60  &  5  to65pc,  dis. 
Bath  Tubs.                             Berlin  Bronzed,  dis.  70,  70  and   5  per 
Zinc  discount  25  per  cent.                          cent. 
Copper,  discount,  30    p.c.  dis.  off   Re-    Gen  Bronzed,  per  pair 0  40    0  65 

vised  list.  „        ,. 

Can  Openers. 
Bells— Hand.  . 

Brass,  60  to  66§.  £cme-  Pe£  ?ross • 2  2°  10  °° 

Nickel  50  and  10  to  60  p.c  Sardine  Scissors,  per  doz. .    3  75    4  50 

Door.  Card. 

Gongs,  Sargant's  5  50    8  00      Horse,  per  doz 0  60    1  00 

"    Peterboro^dis.  50  per  cent.  Carpet  Stretchers. 

American  make,  discount  60,  60  and    American,  per  doz 1  00    1  50 

lOpercent.  Bullards  6  50     .... 

Canadian,  dis  45  and  50  pc.  Carpet  Sweepers. 

Farm-  mnn    ,  „      Bissell,    per  doz 22  50 

American,  eacn 2  00    5  00     World  '  21  75 

House.  Daisy,  "         24  00 

American,  per  lb 0  35    0  40     Star,  "         18  00 

_  „  Crown  Jewel,  per  doz 29  00 

Beiiows.  Grand  Rapids,       "        ....30  00    33  00 

Mou?^.—  "   I:::.:::::::    ?Soi„w  Cartridges-^ Ammunition. 

Blacksmiths'    discount   35,40  pe    cent.  „    ,  ,.  „  Castors. 

_  ...  Bed,  new  list,  dis.  50pc.  )  to  50  and  5 

Belting.  piate        «.  dis.50pc    J     percent. 

No.  1,  leather,  discount  45  to  50  and  5  Cattle  Leaders. 

D  p!r  ?.^nt'  „,   ,„  No  31  and  32,  per  gross   .  . . .  '  8  50  11  25 

Best,  ditto,  37J,  40percent. 

Bench  Stops.  _    '         .          ,  Cement. 

_  „  _  Portland,  car  load  lots 2  70 

Per  doz 5  00  6  00     Thorold          ,'                ...       ....  l  10 

Bits— buffer.  Queenston       "  1  10 

Gilmour's  dis  55  to  60  per  cent.  Napanee  110 

Excelsior,  discount  60  per  cent.  Chalk. 
Jennings'   Imitation,   list   45,   47J   per    Carpenters'  Colored,   per 

cent.  gross                                            0  Q0  1    10 

Jenning's  Gen,  net  list  to  5  p.  cent  dis.    White,  lump,  per 'lb .'.'." .'.'.'.'.'    o  01J  0  Oil 

Car.  Red 0  05  0  06 

Gilmour's,  47J  to  50  per  cent .  Crayon,  per  gross 0  14  0  18 

Expansive  Chisels— Socket,  Framing  and  Firmer. 

_,,     ,  ,  American.dis  70  per  cent. 

Clark  s,  15  per  cent.  Canadian,  dis    35  per  cent. 

Excelsior,  10  per  cent.  Tanged  Firmer  per  doz ... .    0  85  4  00 


Churns  Pilkinaton 

Daisy,  dis.    From  factory  60  and  5  p.c  Ordinary 

Clamps.  1st  break  $8  65 

Judd's,  dis.  20  p.c.  2nd      "      3  y0 

Stearns,  per  doz 3  00  10  00     3rd      "      4  60 

«.,  4th       4t       

Clips.  5th       ,.  

Axle,  dis.  65  p  c.  ,j£jj       ,,      

Coffee  Mills.  7th 

Box 3  60  13  00  „.  .         „, 

Side 360    400  njll                    Picture  Glass. 

Enterprize,  No.0 135  Pli Kington's  ordinary. 

No.2 2  70     1st  break 4  30 

2nd      "      4  70 

3rd       "       5  40 


4  95 

5  40 
5  90 

50 


Compasses,  Dividers,  etc. 


4th 
5th 
6th 
7th 


5  90 

6  50 

6  90 

7  7C 


American,  dis.,  60  to  62  and  J  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 

Door  Springs. 
Torrey's  Rod,  per  doz 2  00  Glue  Pots. 

insiish61^02 2  00    ioo      Sinned'    each    03°    °9° 

English,  2  00    4  00      Enamelled"      0  55    120 

Draw   Knives. 

American,  dis.  70.  Grindstone   Fixtures. 

Canadian,  dis  25  to  35  p.c.  P.  S.  &  W.,  per  doz    4  25    4  66 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50                          Hammers— If  ail. 

P.  S.  &  W.,  dis.  40  per  cent.  Maydole's    net  list  to  5  per  cent.  ate. 

Morse,  dis.  30  to  33*  per  cent.  C*n'  di8C°™t  ^  to  27*  p.c. 

Standard,  dis.  40  to  45  p.  c.  Tack. 

Elbows—Stove  Pipe.  Magnetic  per  doz  110    1   in 

$1.00  to  $2.75  per  doz. 

Fawcets 

Cork  Lined,  per  doz. 


0  30     0  60 


Sledge 
Canadian,  per  lb 0  12J  0  15 


Ball  Pean. 


Wine,  per  doz..............    130    2  25  English  and  Can.',  per  lb.      0  25    0  37J 

Fenns  Corkstops,  No  2  p.doz   1  70  Handles 

Petroleum,  per  doz   4  50    6  50  Axe        per  doz '.  00    3  50 

Files  and  Rasps.  Store  door    "    1  00    1  80 

Kearney  &  Foote's  discount  Am.  List,  Chest,  per  doz  pairs 0  40    2  50 

50  &  5  to  50  &  10  rhu.i 

Black  Diamond,  50  &  5  per  cent.  dis.  „. 

Amer.  List.  Firmer        per  gross 3  00    4  50 

Nicholson's  dis.,  Amer.  list,  50,  50  and  5  goc*et  Firmer  "         3  25    8  00 

per  cent.  Socket  Framing  per  gross    3  75    5  00 
Toronto  File  Co.,  50  aDd  10  to   60  p.c.,  Fork. 

Jowttt'V,  d'te.Can.  list,  25pc.  to  27J  p.c.  °"  &  B"discount  35  Per  cent,  to  40  p.c. 
Horse    Rasps,    Kearney    &  Foote's  dis  Boe. 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c  C.&B.,  discount  35  per  cent,  to  40  »   0 
HorseRasps,dis.45p.c.  Amer)  tt  ,,  „  J 

50  p,c.  Can.  }  Hellers  .  Sdw- 

Horse  Rasps,  Spencer's,  dis.  Can.  list  American,  per  doz 1  00    1  25 

33£  p.c.  piane 

lTpec^AL%rT0^tnt0FlleC0-'5°and  American,  per  gross S  15    3  76 

Fluting  Machines.  ,  Bammtr  and  Hatchet. 

Each  0  60    2  00  American,  per  doz 0  50    0  81 

Forks.  _  Grots  Cut  Saw. 

Hay,  Manure,  etc, dis. 40  p.c.  Canadian  per  pair 0  18    0  26 

Freezers,  Ice  Cream.  Hangers. 

s  Wo^',,50  t  "A!  t?  50  aJnd  MLP'C'    c  D°or  4  and  5  inch,  per  pair    0  40    0  so 

Hatchets. 


Can.,  dis.  37£,  40  p.c. 
4  00  Hinges. 


Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis '    per  doz 

Enterprise,  discount  lOp.c.  Blind,  Parker's,  dis.  60  to  60  and  10  p  c 

Shepard's  Queen  City,  dis.  15  p.c;  „     Shepard's  Noiseless,  dis.  60  p  c 

Frv  Pain  ,-,,„      ",  Buffalo,  dis  60  to  70  p.c. 

Acme,  discount  Is  to  60%  cent  He%T  ^A^^9  ^  to^Q%\ 

Gauges— Marking,  Mortise,  etc.  Screw  and  Strap,  per  lb        0  03J  0  041 

Stanley's,  dis.  50,  55  p.c.  F          Per  doz.  sets* 

Wire  Gauges  Screw,  Eureka  1  13    j  80 

Winn's,  Nos.  26  to  33,  each     165    240  tTa,te,  Clark's 1  50    2  20 

Glass  Shepard's,  dis  50  to  60  p.c. 

Window.  spring    ^  \°li>VfU 

Box  Price.  *  «  Shepard's  Niagara    1  fi    \  90 

Double  d 

Star.               Diamond  Hoe8* 

TT-f^         £?L        Per       Per       Per  Garden,  Mor  ar,  etc.,  discount  40  pei 

United         50  ft      100  ft.     50  ft.  100  ft  cent- 

inches.                                                        '  Planter            doz  ..              inn    cm 

HtVJ          tS         SS.SS  Bdr        Hooks-C.7,™ 

41  to  50                              3.30                          500  B,lr<i,CagTe'.     p6r  doz   °  50     HO 

57  to  60                            3.60                         550  Clothes  Line,     "          0  27     0  63 

61  to  70                              3.90                         6  00  5ft5neSi'r,       .    "           0  72     0  88 

71  to 80                         4.40                      a7i.  Hat  and  Coat,  per  gross. .    100    3  00 

81to85                          5.10                       750  Chandelier,  per  doz    0  50    113 

86  to 90                            5.80                        8.50  Wrought  Iron. 

96  to"  100                                                £&  W"ufhtt   Hooks   and    Staples,    Can 

iu.00  ais.  35  to  37J  per  cent. 


FOR 

Breech  Loading  Shot  GlinS,  fine  grades  such  as  Greener 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "  Caribou  &c. 

I   Perfect  loaded  shot  shell  a  specialty. 

BOWMAN.  KENNEDY  &  CO.,  London.  Ont. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Anier- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes. 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz a  00    3  25 

Kettles. 
Brass  spun,  per  lb  7}  per  cent.  dis.  off 

Conp7erU8t-  "        -     0  40    0  45 

Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock.  Am.  per  gross 160    4(0 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  „. 

Bronze,  Berlin,  per  doz  ..     2  ta    d  to 

Bronze,  Gem,         "        ■■••     6  9-  , n  nn 
Lava  "         ■•■•     8  7o  10  00 

Shutter,  porcelain,  F.  & 

T,   screw,  per  gross *1  w    4  uu 

Ladles. 

Melting,  per  doz 1  70    *  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  f    £«£ 

*»«U"'  Lines.'  12013° 

8S&.>-*- :::::::::  IS  !S 

Locks— .Door. 
Canadian,  dis.  per  cent..     ....       »" 

Russell  &Erwin,  per  doz    2  90    <  ou 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,  to 

33>$  per  cent. 

Paaiocfc. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  uu    i  *u 

Eagle,  dis.  per  cent,  15  to  17*  per  ceni 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  |  '» 

Lignum  Vita,  385    5  00 

Caulking,  each 1  b0    '  uu 

Mattocks. 

Canadian,  per  doz 8.50  10  00 

Meat  G  utter 
Enterprise,  dis.  171  to  20  p.c.  dis. 
Canadian,  371  *°  40  Per  cent- 

Home,  each ■■■•: 

Mincing  Knives. 

American,  per  doz U    *  60 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cent 

Nails. 
Cut.  3   in.  and   upwards, 
BrPa6dsWoauiedFngCNails;70to-70  and 

10  per  cent.  . 

Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....     1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^  ^ 

Dfamona:::::::::;::::.".'''M«»«00 

Oil. 

Canada  Refined  Oil  (Toronto)15}    16 

Carbon  Safety        '      °  18    "  J° 

Canada  W.W.         "    0  20 

American  W.W.    "    ■     ■■•■    0  25 

S.  B    Seal pergal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump,  ^  ^ 

Z.Cind'TinV'd'is'''50."56  and  10 
Copper,  per^doz...........     125    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

•ialvauized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
er  doz 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  371  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  35  to  371 

per  cent. 
Miscellaneous,  dis.  121  to  15  per  cent. 
Bailey'sVictor.dis.  121  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

371,  40  p   c. 
Button's  Imitation,    per 

doz 1  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  por  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

621  Per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 1  00    1  85 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     —     100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs     2  50    2  75 

Rail. 

Barn  Door,     per  foot...  3         31 

Sliding  Door,         "       ....  H        3J 

"R,  a.  k  ft  a . 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent:  dis 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  331  per  c 
Rivet  Sets. 
Canadian,  dis.  30, 35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..     81  121 

K,  5-16,  94  in 9  13 

3-16  in 1C  131 

Cotton   per  lb 22       25 

Russia  Deep  Sea,  per  lb. .        131      16 

Jute    "     .«        °8       081 

Kules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  4is  371  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

m  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&  A., sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per   quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  per 
cent. 

Kempshell's  dis.    40,   621  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

Hausage  Stutters. 

Each.... 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  per  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  


40    3  50 


Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  771  per  cent.  dis. 
"       R.  H.      "      721        "  " 

"      F.  H.  Brass  75 
•'      R.  H.      "      70        "  " 

Diamond   Point    wood    screw   nails, 
bright,  dis.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  ia panned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    140 

Shovels  and  Spades 

Canadian,  dis.   371  per  cent,  to  40  p.c 

Sieves 

Wood  Rim,  black,  p.  doz  1  15  1  35 

tinned,      "  1  35  1  60 

Tin  Rim,            "              "  2  80  2  45 

black,        '.'  1  80  2  25 

Snaps. 

Harness,  German,  p.  gro.     1  65    5  50 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    1  gross  boxes 3  25 

•'         i  and  1  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
per  ib 0  28    0  30 

Wrought  Spikes. 

Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  1  35    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dfissert  "     "  21  00  

Table       "     ......         "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         86  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  41      4| 

Wrought  Iron,,  dis.  75,  75  and  10  per 

cent.  ,, 

Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "       0  15 

Turkey  "       °  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  42ipc 
Upholsterers"  dis.  421  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  (lis.  35  p.c. 
Shoe  Finders'  Tacus  &  Nails,  dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  85  50 
English  Pat.  Leather  ....    5  50    975 

Chesterman's,     each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  331  P-  c- 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears,  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  Pel 
cent,  to  70   and  25  p.c.  on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  171, 20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35     1  50 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
"         cotton,  per  lb    ..     0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       

"         Blue  ribbon   0  14 

"         Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  501 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.     3  38    6  00 

Wire. 

Plain  iron  and  steel — Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  121  P-c-  dis.  f.o. b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  forfreights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  eopper  71 
p.c.  dis. 

Market,  tinned  per  lb  0  041  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  0610  06} 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 
"Lock  Barb,"  4  point 0  04} 

Ditto  Glidden  2  point   ....     0  04}  0  04} 

Galv.  Stetl,  plain  twist  . .    0  04}  0  04} 

Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04} 

Staples  0  04} 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire   Cloth. 

Ordinary,  discount  2b  p.c. 

Painted  Screen,  p.100  sq  ft    1  90    2  00 
Wrenches. 

Acme,  35  to  37}  per  cent. 

Agricultural,  70  to  70  and  5  p.c,. 

Standard, dis. 60,  60&10p.c. 

Coe'sGen'ne,  dis.  30  to  32}  p.c. 

Diamond,  dis.  33},  35  p.  c. 

Tower's  Engineer,  each    . .     2  00    3  00 
S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing;  Oo.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES.FORKS.SPOONS. 


HOLLOW    WARE. 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, Manager 


TRAVELLERS 

SHOULD  SEND  2$C.   FOR 

"DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED   IN 

:h:^:r,:d"w^-:r,:e_ 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "How to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


SAW  YOUR 

ADVERTISEMENT 


IN  the 


HARDWARE,    i 


When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  BY  ALL  THE  LEADING  DEALERS, 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto, 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 


ALL  SIZES  IN  STOCK. 

MANUFACTURERS   OF 

STAINED  GLASS  FOB  EVERY  PURPOSE. 

McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


HARDWARE. 


DeYore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  im 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices, 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP " 


-AND- 


tfc 


DOMINION  " 

BRANDS. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  See'y. 

The  Gutta  Percha  k  Rubber  Mfg.  Co. 

OF    TORONTO. 


KINK  PROOF' HOSE. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


GUTTA  PERCHA'RUBBER  MaO» 

°r  TORONTO 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coining 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,       -        -       TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E..  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails. 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


MMM 


MSI 


"k 


j 


NOV.  21.    91 


2.00  a  Year. 

lO  Cents  a  Copy 


^^<"i^# 


II^BLISHED 


-^/VEEK 


Ll 


IlilP E    ORGAN   OF 

WROUGHT 

CAST, 
^     STAMPED 

SHEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


TO    THE  TRADE. 

WRITE     FOR    PARTICULARS    OF    OUR 

.00  TOOIi  BOX 


JUST  TIE  TIG  FOB  CHRISTMAS  TRADE. 
RICE  LEWIS  &  SON, 


LIMITED. 


Cor.  King  and  Victoria  Sts. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


V^&Three  sizes  with  extra  heavy  Fire  Pots,  10,  u  and  12  inches  in 
diameter.  Two  largest  sizes  have  flues  and  damper  in  top  which 
controls  and  keep  a  continous  fire.     Low  in  price. 

THE  CHOWN  &  CUNNINCHAN  CO'Y 

LIMITED, 

KzinsTGhSTOisr,  ohstt. 

WESTERN  AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1   Front  St.  W-,  Toronto. 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners' 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 

PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 


Vcl.  3. 


TORONTO,   NOVEMBER  21,   189  1 


No.  47 


d.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THE  J.  S.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5  St.  Francois Xavier  St. 

G.  Hector  Clemes,  Manager. 

NEW  YORK  OFFICE  :     Room  105,  Times  Building, 
Roy  V.  Somerville,  Manager. 


QUESTIONS  OF  INTEREST. 

"  Inquirer"  writes: — We  must  thank  you 
for  the  many  things  you  have  told  us  about 
the  Patrons  of  Industry  and  for  the  repeated 
warnings  in  many  other  respects,  but  like 
many  others  we  have  not  remembered  all  we 
have  read,  and  now  when  we  would  like  to 
make  use  of  the  information  we  cannot  re- 
call it.  Will  you  kindly,  through  your  col- 
umns or  by  letter,  answer  the  following  ques- 
tions, where  you  can  do  so  without  too  much 
trouble  : 

Are  the  Patrons  of  Industry  still  working 
harmoniously  and  successfully  where  they 
first  organized,  or  are  they  dying  out  ? 

How  many  of  your  subscribers,  or  hard- 
ware men  who  are  not  subscribers,  have 
signed  their  contract  ? 

Have  they  interfered  seriously  with  busi- 
ness where  they  are  well  organized?  It  is 
rumored  here  that  the  Massey  Harris  Imple- 
ment Co.  have  agreed  to  their  terms.  Have 
you  heard  such  a  report  ? 

What  proportion  of  mercantile  men  make 
a  competency  ? 

What  proportion  of  mercantile  men  make 
a  living? 

What  proportion  of  mercantile  men  fail  ? 

What  percentage  of  hardware  men  fail  ? 
Also  any  other  information  at  your  disposal, 
that  will  assist  us  to  discuss  the  question  in- 
telligently. The  Patrons  are  organizing 
here,  and  we  wish  to  be  as  well  posted  as 
possible.  A  few  weeks  ago  you  published  a 
copy  of  their  contract.  Can  you  send  us  a 
copy  of  that  issue  ?  We  do  not  wish  to  im- 
pose on  you. 

The  foregoing  inquiries  cover  too  much 
ground  and  are  too  important  to  be  fully 
disposed  of  in  the  limits  of  one  article.  They 
open  up  questions  of  which  the  answer  in 
some  cases  is  of  less  importance  than  the 
easons  for  the  answer.     For  some  of  these 


questions  more  lengthened  treatment  will  be 
given  in  subsequent  issues. 

1.  The  Patrons  are  of  United  States  origin. 
They  have  been  longer  established  in  certain 
parts  of  the  country  to  the  south  of  us  than 
they  have  here,  but  have  not  revolu- 
tionized trade  there  yet.  They  have 
been  overshadowed  in  the  United  Slates 
by  the  Farmers'  Alliance,  which  in  the 
campaign  before  the  last  became  quite 
a  political  force  in  certain  States.  As 
the  Alliance  waxed  the  Patrons  waned, 
the  farmer  element  in  their  composition  be- 
ing more  and  more  absorbed  by  the  greater 
and  more  purely  agricultural  association, 
the  Alliance.  Very  little  is  nowadays  heard 
of  the  Patrons  in  the  States  where  they 
flourished  for  a  little  hour.  Nor  has  the 
Alliance  been  gaining  ground.  The  New 
York  Daily  Commercial  Bulletin  refers  to  it 
as  "the  late  Alliance."  The  farmers  in  the 
south  and  west  have  been  steadily  with- 
drawing their  support  from  it.  A  year  ago 
it  exhibited  great  strength  in  these  parts.  At 
the  last  election  it  was  almost  extinguished 
as  a  political  party  in  Mississippi,  where  it 
had  threatened  to  sweep  the  State.  In  Kan- 
sas the  Alliance  elected  one  judge,  though  it 
bargained  to  elect  ten.  In  that  State  a  year 
ago  the  Alliance  elected  91  out  of  124  mem- 
bers of  the  lower  house.  The  elections  of  a 
year  ago,  which  were  taken  as  a  signal  con- 
demnation of  the  McKinley  Act,  were  most- 
ly Alliance  victories.  But  now  the  Alliance 
is  politically  dead.  Such  associations  all 
seem  to  go  the  same  way.  The  Grangers, 
the  Patrons,  the  Alliance,  have  each  tried 
to  revolutionize  the  social  or  commercial 
economy  of  their  time,  and  have  so  far 
failed. 

2.  We  do  not  know  of  any  subscribers  of 
ours  who  have  made  contracts  with  the  Pat- 
rons. So  far,  the  only  way  that  information 
of  any  treaty  between  hardwaremen  and 
Patrons  has  transpired  is  through  the  failure 

f  the   hardwareman,  that   event  revealing 


the  connection  as  one  of  the  causes  of  his 
failure.  We  consider  that  the  number  of 
hardwaremen  in  league  with  the  Patrons  is 
small. 

3.  They  have  embarrassed  and  disturbed 
local  business  among  the  general  traders, 
where  they  are  organized,  but  the  lack  of 
cash  checks  their  power  to  cripple  inde- 
pendent traders.  They  have  to  pay  cash  to 
get  the  big  discount  their  contract  calls  for, 
and  there  are  lodges  in  several  parts  that  do 
not  seem  to  be  in  a  position  to  propose  con- 
tracts, owing  to  want  of  money.  Such 
lodges  content  themselves  for  the  time  be- 
ing in  pursuing  the  other  objects  compre- 
hended in  their  constitution. 

4.  It  is  exceedingly  improbable  that  the 
Massey-Harris  Co.  has  agreed  to  the  Pat- 
rons' terms.  That  company  was  no  doubt 
formed  mainly  with  the  object  of  putting  an 
end  to  the  advantages  the  farmers  were  get- 
ting as  a  consequence  of  the  big  competition 
in  implements.  Now  that  it  is  formed,  why 
should  it  concede  what  it  was  organized  to  ob- 
tain ?  The  Patrons  have  no  wider  market  to  se- 
lect from  than  anyother  farmers  have,  and  im- 
portation wou'd  be  just  as  costly  to  them  as 
to  others;  therefore,  they  cannot  retaliate 
upon  the  implement  company,  if  the  latter 
chooses  to  ignore  them.  Also.the  farmer  must 
as  arulebuyhisimplements  on  credit,  Patron 
or  no  Patron.  Further,  the  Massy- Harris 
Co.  has  "ust  taken  another  stride  tovvards 
absolute  monopoly  by  its  absorption  of  the 
Patterson- Wisner  Co.  As  between  the  two 
combinations,  the  Patrons  and  the  imple- 
ment concern,  the  latter  is  incomparably  the 
stronger. 

As  questions  5,  6,  7  and  8  relate  to  an- 
other subject  and  involve  the  examination 
of  statistics,  the  consideration  of  them  is 
held  over  for  another  issue.  The  most 
searching  examination,  however,  will  fail  to 
establish  any  constant  average,  as  indepen- 
dently of  business  management  one  year's 
conditions  will  vary  from  another. 


HARDWARE. 


A  DULL  TRADE  IN  PIG  IRON. 

The  present  week  will  about  witness  the 
close  of  river  navigation,  and  this,  in  addi- 
tion to  the  advance  in  railroad  freights  not- 
ed by  Hardware  a  couple  of  weeks  ago,  is 
having  still  more  effect  in  interfering  with 
the  course  of  trade.  Then,  too,  the  extraor- 
dinary lowness  of  the  water  in  the  canals 
has  been  another  factor,  so  that  all  in  all 
there  have  been  several  influences  working 
against  a  brisk  trade  in  heavy  material  dur- 
ing the  few  weeks  just  past.  This  is  espe- 
cially notable  in  connection  with  the  demand 
for  pis  iron,  which  is  of  the  merest  hand-to- 
mouth  character,  and  nothing  seems  likely 
to  induce  buyers  to  take  any  other  course. 
This  naturally  restricts  business,  but  for  all 
that  it  may  be  a  good  thing  in  disguise.  At 
any  rate  it  is  hardly  possible  to  have  any 
unhealthy  or  depressing  effect  upon  values, 
for  with  the  extremely  light  supplies  at  pre- 
sent in  first  hands  holders  have  no  reason  to 
reduce  their  figures.  In  fact,  judging  by  the 
wants  of  previous  seasons,  there  is  just  about 
sufficient  reserves  here  to  supply  the  de- 
mand that  is  usual  between  now  and  next 
spring  ;  indeed,  some  go  so  far  as  to  state 
that  even  with  the  most  moderate  call  there 
is  every  likelihood  of  a  shortage  between 
now  and  next  spring.  It  is  worthy  of  note 
too  in  this  connection  that  supplies  in  con- 
sumers' hands  also  cannot  be  heavy,  for  they 
have  carefully  abstained  throughout  the  en- 
tire summer  and  fall  from  operating  ahead 
sufficiently  to  accumulate  a  very  great  quan- 
tity of  stock.  Fresh  supplies  are,  of  course, 
always  available  from  primary  markets  and 
the  American  seaboard,  but  with  the  extra 
costs  this  entails,  it  is  not  likely  to  be  resort- 
ed to  except  in  a  very  extreme  case,  and  then 
the  cost  laid  down  in  Montreal  is  certain  to 
be  such  as  to  make  it  worth  while  to  those 
interested  in  American  pig  to  make  a  bid  for 
some  trade  in  the  east  which  they  are  unable 
to  secure  under  ordinary  circumstances. 


SOMETHING  ABOUT  COD  OIL. 

The  operations  of  a  big  jobbing  firm  who 
recently  got  into  difficulties  in  Montreal  have 
somewhat  unsettled  the  market  for  cod  oil. 
It  is  understood  that  they  sold  large  quanti- 
ties to  arrive  to  various  firms  in  the  city  and 
elsewhere,  and  now  there  is  some  uncer- 
tainty as  to  whether  deliveries  will  be  made. 
This  makes  matters  unpleasant  for  the  pur- 
chasers of  the  second  part,  for,  not  knowing 
exactly  where  they  stood,  matters  are  more 
or  less  mixed  up.  The  oil  no  doubt  will  have 
to  be  had,  but  the  question  arises,  Can  this  be 
secured  at  a  profit  under  the  circumstances  ? 
and  a  negative  answer  finds  the  most  numer- 
ous supporters.  It  is  generally  admitted 
that  the  oil  in  the  first  instance  was  cut 
pretty  low,  and  the  buyers  who  operated  on 
this  understanding  will  have  to  do  some 
close  figuring  to  come  out  even,  always,  of 
course,  if  the  circumstances  are   as   repre- 


sented. The  tone  of  the  article  at  the  mo- 
ment is  the  reverse  of  easy,  and  holders 
being  aware  of  the  condition  of  affairs  are 
not  likely  to  do  business  for  their  health 
alone,  when  there  is  a  chance  to  turn  several 
"honest  penys"  more  than  they  antici- 
pated. 

POINTERS  FOR  WINDOW  DRESSING 

Simplicity  in  arrangement  is  much  to  be 
desired. 

*** 
Do  not  display  a  great  variety  of  articles 

in  the  same  window,  as  it  will  give  the  ap- 
pearance of  confusion. 

* 

A  thinly  dressed  window  should  have   a 

strong  back-ground  to  bring  it  out  boldly, 

and  the  articles  arranged  well  back  from  the 

glass. 

*** 
The  floor  of  the  window  must  be  covered 

with  some  material  of  such  a  color  as  to 
show  the  articles  placed  on  it  distinctly  and 
to  advantage.  Most  small  wares  in  hard- 
ware show  very  well  on  a  red  ground.  The 
articles  to  be  placed  on  the  floor  of  the  win- 
dow, if  small,  should  be  arranged  in  some 
form  or  design. 

*** 
Something  new  will  attract.    Print  the  fol- 
lowing on  a  card  and  place  it  on  an  article 
in  your  window;  then  watch  : 

:        This  is  worth  $1.50.       : 
;    Our  price  for  it  is  $1.50. 


A  pretty  window  can  be  made,  showing 
saws  and  bells.  Place  small  bells,  such  as 
sleigh-bells  and  door-bells  on  the  floor  near 
the  glass,  then  farther  back,  large  bells  of  the 
same  kind,  and  still  farther  back,  handles  of 
various  kinds,  and  if  room  permits  at  the 
back,  mounted  on  a  stand,  a  large  farm-bell. 
These  can  be  arranged  according  to  the 
taste  of  the  dresser.  Then  on  the  side  hang 
saws  on  brass  nails,  or  in  any  other  conveni- 
ent way.  At  the  back,  by  means  of  wire, 
hang  six  or  seven  saws  horizontally,  begin- 
ning with  the  smallest  size  at  the  top  and 
ending  with  the  largest. 

*  * 
A  splendid  concrete  lesson  on  window- 
dressing  may  be  studied  just  now  in  the 
shop-front  of  Rice  Lewis  &  Sons's  retail  de- 
partment. In  the  front  window  to  the  left 
of  the  entrance  and  in  the  new  windows 
flanking  the  west  side  of  the  building  is  a 
very  beautiful  array  of  new  goods,  some  of 
the  purchases  of  Mr.  T.  B.  Lee  during  his 
recent  visit  to  New  York.  The  collection  in- 
cludes lamps,  five  o'clock  tea-kettles,  onyx- 
topped  tables,  ornamental  house-furnishings, 
and  other  lines  of  brass  goods.  Filled  with 
these  elegant  articles,  the  windows  cannot 
but  bring  the  least  aesthetic  Jpasser-by  to  a 
standstill.  They  of  course  afford  the  very 
choicest  material  for  the  window-dresser  to 
exercise  his  art  upon,  and  the  hands  that 
put  them  in  their  places  have  done  justice  lo 


them,  as  the  composition  of  the  groups  is 
faultless.  It  takes  the  artist  in  window- 
dressing  to  know  what  to  do  with  beautiful 
wares.  All  the  goods  are  the  very  latest 
products  of  style  and  manufacture,  the  ma- 
jority of  them  being  of  lines  that  were  not  in 
existence  three  months  ago.  The  lamps  are 
of  all  descriptions  of  luxurious  design,  em- 
bracing piano  lamps,  stand  lamps,  hanging 
lamps,  in  brass,  bronze,  copper,  oxydized 
silver  and  ebony.  The  ornamental  house 
furnishings  are  equally  diverse,  massive  and 
rich.  There  is  a  wealth  of  effect  in  those 
windows  that  would  be  hard  to  equal. 

MODERN  HARDWARE  PRODUCTION. 

Evolution,  or  rather  revolution,  is  the  most 
fitting  term  to  apply  to  the  changes  that  have 
taken  place  within  the  last  few  years  in  the 
line  of  builders'  hardware.  It  was  considered 
sufficient  but  a  short  time  ago  that  the  hard- 
ware manufacturer  should  carry  a  few  stock 
patterns  and  a  limited  number  of  locks  to 
enable  him  to  fill  all  the  demands  for  house 
trim.  In  the  matter  of  bronze  goods  the  de- 
sign, if  this  application  of  the  word  may  be 
used,  was  a  conglomeration  of  stiff  figures 
that  had  the  appearance  of  being  used  sim- 
ply to  fill  up  blank  space,  and  not  as  an  at- 
tempt at  decoration  ;  nor  with  any  effort  to 
beautify  the  escutcheon,  knob,  or  other  piece 
of  trimming.  It  is  gratifying  to  know  that 
the  manufacturers  have  consigned  these  pat- 
terns to  the  scrap  heap,  and  have  replaced 
them  with  a  line  of  hardware  that,  generally 
speaking,  is  artistic  and  elegant. 

The  old-style  lock  has  gone  on  the  same 
errand — that  of  swelling  the  scrap  heap — 
and  is  replaced  by  the  more  modern  styles 
that  have  combined  in  them  strength,  dura- 
bility and  security. 

This  line  of  business  has  shown  a  marked 
growth  and  improvement,  and  has  entirely 
changed  in  a  short  time  The  reason  is  this: 
People  have  advanced  in  education,  the  ap- 
preciation of  art  has  grown,  and  the  hard- 
ware manufacturer,  to  be  in  touch  with  the 
times,  found  it  necessary  to  quicken  his  gait. 
Only  a  short  time  since  there  were  a  limited 
number  of  small  concerns  who  made  all  the 
hardware  used  by  the  builder,  and  made  it 
in  such  a  style  as  was  required,  with  the 
seemingly  fixed  idea  that  a  lock  that  would 
keep  a  door  shut  under  ordinary  circum- 
stances would  fill  the  bill;  that  trimmings 
that  trimmed  were  all  that  were  necessary, 
and  that  the  effect  of  the  metal  did  not  cut 
a  figure;  but  now  what  have  we  in  this  line  ? 
Such  firms  as  the  Yale  &  Towne  Mfg.  Com- 
pany ;  the  P.  &  F.  Corbin  Company  ;  A.  G. 
Newman  and  numerous  other  firms,  each 
one  striving  to  outdo  the  other  in  the  class 
of  goods  produced  ;  and  in  this  production 
employing  thousands  of  skilled  workmen  as 
expert  locksmiths,  artists  who  are  that  in 
every  sense  of  the  word  ;  designers  who  are 
capable,  and  who  with  their  capabilities  have 
produced   some  designs  in  builders'   hard- 
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ware  and  house  trimming  that  it  is  safe  to 
say  have  never  been  surpassed,  even  by  the 
ancients,  whose  proficiency  in  art  metal  work 
is  proven  by  the  relics  of  the  past  ages. 

Art  in  the  highest  sense  of  the  word  is  now 
employed  in  the  manufacture  of  hardware, 
and  though  it  may  be  a  surprise  to  the  lay- 
man, it  is  nevertheless  a  fact,  that  on  the 
pay  rolls  of  some  of  the  largest  manufactur- 
ers may  be  found  the  names  of  men  who 
stand  at  the  head  of  their  profession  in  their 
several  lines,  which  include  designers,  sculp- 
tors or  plaster  workers,  chasers  and  wood 
carvers.  This  may  be  readily  appreciated 
by  a  visit  paid  to  the  warerooms  of  any  of 
the  leading  manufacturers,  where  samples 
may  be  seen  of  metal  transformed  into  deco- 
rative trimmings,  and  in  this  transformation 
having  taken  to  themselves  artistic  form  that 
is  only  possible  under  the  hands  of  skilled 
artizans  all  the  different  schools  of  architec- 
ture are  employed  in  this  line.  The  French 
and  Italian  Renaissance— names  which  are 
synonymous  with  grace  and  beauty — are 
much  used,  and  generally  with  gold  or  silver 
plated  surfaces;  the  Bayzaniine  and  Roman- 
esque both  play  prominent  parts  in  the  pre- 
sent line  of  ornamentations,  as  does  also  the 
Gothic.  The  Moresque  and  the  Elizabethan 
schools,  while  not  so  much  favored,  on  ac- 
count of  a  certain  rigid  stiffness,  are  still  em- 
ployed to  a  certain  extent.  The  German 
Renaissance  is  growing  to  be  more  popular, 
and  while  graceful,  has  not  the  pleasing  effect 
of  the  Italian  or  French.  Hardware  is  a 
subject  that  is  justly  receiving  more  attention 
from  the  architect  and  builder,  and  the  hard- 
ware clause  is  daily  becoming  more  impor- 
tant. Most  of  the  finer  lines  of  trimming  are 
designed  by  the  architect  at  the  same  time 
that  the  plans  for  the  building  are  made. 
But  at  this  point  it  maybe  stated  that  one  is 
indeed  hard  to  suit  who  cannot  select  trim- 
mings from  the  stock  patterns  carried  by  the 
leading  manufacturers. 

There  is  one  fault  that  might  be  remedied 
when  the  matter  of  hardware  comes  before 
the  builder— it  is  this  :  Delay  in  ordering 
the  required  trimming,  and  leaving  the  mat- 
ter until  the  building  is  completed,  and  then 
finding  fault  with  the  manufacturer  at  the 
delay.  There  is  probably  not  one  man  in 
one  hundred  who  realizes  what  causes  the 
delay  or  why  it  is  that  so  much  time  is 
necessary  in  turning  out  the  trimmings  for  a 
building.  The  owner  explains  to  his  archi- 
tect that  he  wishes  the  hardware  to  be  artis- 
tic and  in  keeping  with  the  general  architec- 
tural features  of  the  building,  and  with  this 
in  mind  the  designs  are  made,  more  or  less 
elaborate  ;  the  doors  are  to  be  made  to  a 
particular  bevel  or  rabbet;  the  window  stiles 
are  all  different  in  dimensions,  no  two  on 
any  floor  being  the  same;  the  door  stiles  are 
made  so  narrow  that  they  will  not  accom- 
modate the  ordinary  lock,  or  may  be  are 
covered  with  molding.  What  is  the  result  ? 
The  house  is  nearing  completion,  and  the 
fact  seems  to  have  just  been  discovered  that 


the  hardware  has  not  been  ordered.  Then 
a  hurry,  a  rush  and  a  general  worry,  and  the 
hardware  is  wanted  at  once,  and  now  come 
the  practical  points.  The  hardware  to  trim 
the  building  will  all  of  it  have  to  be  specially 
made.  Each  lock,  escutcheon,  sash  fast  and 
hinge  strap  will  have  to  be  made  from  a 
special  pattern.  What  does  this  entail  ? 
Just  this  :  Taking  it  for  granted  that  the 
general  design  of  the  hardware  is  in  the 
Renaissance  school,  the  plans  are  sent  to 
the  manufacturer  and  the  special  patterns 
are  started.  To  make  the  patterns  and 
complete  the  hardware  the  following  details 
come  in. 

The  designs  first  go  to  the  modelers  in 
plaster.  In  this  room  the  architect's  ideas 
are  transferred  from  the  paper  to  plaster 
paris.  The  plaster  is  mixed  and  poured  into 
molds,  which  have  greater  cubical  contents 
than  the  piece  of  trim  to  be  made.  The 
plaster  hardens  quickly,  and  is  soon  in  form 
for  the  expert  modeler;  and  at  this  point  the 
actual  work  commence.  A  tracing  is  made 
of  the  design,  and  it  is  then  transferred  to 
plaster  in  outline,  and  the  modeler  starts  his 
work.  Each  leaf,  each  stem,  each  little  line 
of  shading  is  reproduced,  and  it  is  hardly 
necessary  to  say  that  in  the  intricate  designs 
this  work  occupies  days  and  sometimes 
weeks  to  complete. 

The  plaster  pattern  done,  it  is  taken  to  the 
foundry,  and  here  again  care  and  nicety  of 
workmanship  is  necessary.  The  plaster  pat- 
tern is  not  like  the  regular  metal  pattern, 
ready  to  be  put  in  the  sand  in  an  ordinary 
two-part  flask.  It  has  only  one  surface  from 
which  the  casting  can  be  made,  and  the 
molder  must  take  two  impressions  from  the 
pattern.  One  he  uses  to  make  the  casting 
from,  the  other  to  get  a  sand  impression 
from,  to  be  used  in  connection  with  the  first 
or  face  half.  One  half  the  flask  contains  the 
face  of  the  piece  to  be  molded  ;  the  other 
half  contains  the  back  of  it.  The  space  left 
between  the  two  flasks  will  receive  the  molten 
metal  and  form  the  casting,  which  is  gener- 
ally about  3-32  inch  thick.  This  casting 
makes  the  original  or  master  pattern,  but  as 
it  is  in  the  casting  it  is  as  yet  unfit  for  use. 
The  casting  goes  now  to  the  metal  pattern 
maker,  who  finishes  it  roughly,  puts  in  the 
spot  marks  where  the  screw  holes  are  to  be, 
cuts  in  the  holes,  if  it  is  an  escutcheon  plate, 
for  key  and  knob  ;  puts  in  the  company 
trade-mark,  and  now  the  pattern  is  ready, 
not  for  the  molder  ;  oh,  no.  The 
pattern  is  now  ready  for  the  chaser,  and 
his  work  on  it  brings  into  relief  all  the 
little  details.  Each  leaf  has  to  be  cut  and 
shaded,  and  each  little  pearl  has  to  be 
rounded  and  made  perfect.  The  draft  is  put 
on  here;  by  this  is  meant  that  the  necessary 
cutting  is  done  on  the  design  to  allow  of  its 
leaving  the  sand  without  holding  any;  or,  in 
other  words,  to  leave  in  the  sand  a  perfect 
impression. 

When  the  required  number  of  castings  are 
made  from  this  pattern  they  go  to  the  clean- 


ing room,  and  here  the  gates  or  spurs  are 
cut  off  and  they  are  treated  to  a  form  of 
Turkish  bath.  The  castings  are  first  dipped 
in  acid,  then  into  a  tub  of  boiling  water,  and 
finally  they  are  dipped  into  a  cold  bath,  at 
which  point  they  are  ready  for  the  finishing 
room;  but  the  acid  has  brought  out  a  defect 
in  some  of  the  castings.  This  defect  occa- 
sions one  of  those  delays  that  are  not  under- 
stood by  the  waiting  customer.  The  whole 
job  is  delayed  another  day,  until  another  set 
of  castings  are  made.  When  the  whole  num- 
ber of  perfect  pieces  are  found  they  are  sent 
to  fitting  departments  and  the  necessary 
machine  work  is  then  done  on  them  and 
they  are  then  ready  to  go  to  the  chasing 
room,  and  here  the  finished  product  go 
through  the  same  treatment  as  the  original 
pattern,  and  each  piece  is  turned  out  as  per- 
fect in  its  detail  as  a  fine  piece  of  silverware. 
The  hardware  is  now  ready  for  the  finishing 
touches.  It  is  taken  to  the  polishing  room, 
where  it  is  prepared  to  receive  either  a  coat 
of  lacquer  or  to  go  through  the  plating  pro- 
cess— as  a  rule  the  latter.  It  may  not  be 
known  generally,  but  it  is  nevertheless  a  fact, 
that  most  of  the  hardware  in  the  finest  de- 
sign is  either  finished  in  gold  or  silver  plate. 

At  this  stage  the  hardware  trimming  is 
ready  for  the  packing  room  and  shipping 
room.  The  process  we  have  described  is 
that  of  bronze  trimming.  When  the  trim  is 
to  be  of  iron  then  the  process  is  somewhat 
different  ;  after  leaving  the  foundry  the 
iron  castings  go  to  the  bower-barff  depart- 
ment instead  of  the  chaser  and  polisher — 
this  after  they  are  fitted.  The  bower-barff 
is  a  secret,  patented  process  that  gives  the 
metal  a  dead  black  appearance  and  renders 
it,  to  a  more  or  less  degree,  rust  proof. 

Now  follow  the  locks,  and  even  though  it 
is  a  fact  that  a  lock  is  seldom  made  entirely 
new,  for  a  special  door,  still  changes  have  to 
be  made  in  the  front  to  suit  special  bevels  or 
rabbets  :  the  bolts  have  to  be  lengthened  or 
shortened,  as  the  case  may  be,  or  an  entirely 
new  front  or  bolt  may  be  necessary  to  suit 
some  unusually  outrageous  form  of  door 
stile.  It  may  be  said  here  that  the 
architect  seems  to  have  an  aversion  to 
using  the  standard  in  matters  of  door  stile, 
bevel,  rabbet,  etc.,  although  there  is  for 
each  a  certain  acknowledged  though  not 
fixed  standard.  It  might  be  well  tor  the 
architects  to  have  this  in  mind,  especially 
where  hasty  construction  is  necessary.  Al! 
this  tends  to  show  that  the  production  of 
special  hardware  takes  time,  is  expensive, 
and  also  that  unavoidable  delays  occur ; 
that  each  and  every  one  adds  its  share  to 
the  work  of  the  owner,  the  contractor  and 
the  unfortunate  salesman  who  has  taken  the 
order  on  a  promise  of  delivery  on  a  certain 
date.  The  object  in  view  in  stating  the  facts 
of  production  is  :  That  nothing  in  the  line 
of  art  will  bear  hurrying  without  marring  the 
effect  of  the  work.  High-class  hardware  of 
to-day  is  artistic  in  every  sence  of  the  word, 
and  the  rule  applies  most  forcibly.  To  get 
good  results  in  this  line  a  full  two  weeks 
should  be  allowed  for  the  most  ordinary 
house  trim,  when  the  house  is  small  and  the 
trim  plain  ;  when  the  hardware  is  all  special, 
for  a  large  building,  a  month  should  be  al- 
lowed, and  as  much  more  as  is  possible. 
The  results  will  be  readily  appreciated  by  all 
concerned  and  the  effect  of  the  trim  will  be 
manifestly  more  pleasing.  Hardware  pro- 
duction is  a  matter  of  care,  of  detail,  an  un- 
controllable delay  that  should  be  taken  into 
consideration. — W.  H.  B.  in  Iron  Age. 
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STYLES  IN  HATCHETS. 

"You  would  hardly  think,"  said  a  gentle- 
man connected  with  a  large  hatchet  manu- 
facturing concern,  to  a  reporter  of  the  Ex- 
press, of  Portland,  Me.,  "  that  there  would 
be  any  difference  in  the  hatchets  intended 
for  the  same  use  ;  but  there  is,  and  it  plays 
an  important  part  in  our  trade.  The  lathers' 
hatchet  is  a  good  example.  You  know  that 
is  a  narrow  hatchet  used  by  the  lathers  in 
nailing,  and  having  a  blade  but  little  wider 
than  a  lath.  The  style  used  is  what  is  called 
the  Boston  hatchet,  and  it  has  a  long  head 
square  except  at  the  blade.  That  is  the 
style  used  throughout  New  England  and 
along  the  coast.  In  the  West  a  hatchet  is 
used  that  in  the  trade  is  called  the  Chicago. 
It  is  different  from  the  other  in  having  a 
much  shorter  head.  But  you  could  not  sell 
a  Chicago  in  the  East  or  a  Boston  one  in  the 
West  under  any  pretext.  They  are  used  in 
exactly  the  same  work,  and  it  is  curious 
what  causes  the  difference.  There  is  also  a 
hatchet  that  is  used  exclusively  in  the  Souih. 
That  is  made  with  a  round  pole  head  flaring 
out  at  the  eye  and  then  tapering  down.  The 
same  different  opinions  as  to  shape  exists  as 
to  other  tools,  but  in  our  line  that  is  the 
most  noticeable  example." 

INFLUENCE    OF   ZINC    ON  STEEL. 

In  connection  with  the  bursting  of  a  gun 
on  board  an  English  vessel,  attention  is  be- 
ing directed  to  the  characteristics  of  certain 
qualities  of  steel.  A  correspondent  of  Iron- 
monger holds  that  steel  is  liable  to  be 
changed  by  the  action  of  time,  unaided  by 
any  external,  mechanical,  or  chemical  influ- 
ences. In  support  of  his  view  that  time 
alone  appears  to  be  sufficient  to  produce 
these  changes,  he  cites  several  examples  of 
failures  which  have  occurred  within  his  own 
experience.  At  one  of  the  engineering  es- 
tablishments in  London  a  number  of  flat 
steel  plates  cracked  spontaneously,  with 
loud  reports,  several  months  after  they  had 
been  received,  and  without  any  work  having 
been  subsequently  done  to  them.  Some 
solid  steel  armor  plates,  supplied  to  a  Conti- 
nental navy,  are  said  to  have  failed  in  the 
same  way,  and  others  from  the  same  batch 
cracked  on  being  tested  by  dropping.  Nu- 
merous boiler  plates  have  cracked  after  the 
boilers  had  been  at  work  for  years,  and  weeks 
after  the  steam  pressure  had  been  reduced 
and  the  water  run  out,  and  this,  too,  in  spite 
of  the  fact  that  every  boiler  is  tested  to 
double  its  working  pressure  when  new.  An- 
other instance  is  the  cracking  of  hardened 
armor-piercing  steel  shells  several  months 
after  they  have  been  delivered  to  the  autho- 
rities. This  is  attributed  to  the  after  effects 
of  the  hardening  process,  but  if  these  were 
independent  ot  time,  the  shells  ought  not  to 
crack  at  all. 

At  the  May  meeting  of  the  British  Iron 
and  Steel  Institute,  Dr.  Anderson,  of  Wool- 
wich, in   a   paper  on    the    "  Tests  for  Steel 


Used  in  the  Manufacture  of  Artillery,"  dealt 
with  the  question  in  a  very  interesting  man- 
ner, and  the  paper  showed  that  the  peculiari- 
ties mentioned  are  caused  chiefly  by  the  un- 
equal tension  of  the  metal,  whether  caused 
by  the  process  of  oil-hardening  or  in  some 
other  manner.  The  metal  may  remain  for 
a  long  time  in  this  strained  condition,  and 
then  a  slight  change  in  temperature  or  some 
other  relatively  slight  cause  brings  about  a 
rupture.  To  obviate  the  risks  thus  incurred 
is  a  task  not  beyond  the  skill  of  metallurg- 
ists; but  even  after  science  has  had  its  full 
play  and  chemistry  its  fullest  functions,  it 
may  be  that  the  influence  of  time  will  de- 
serve consideration.  It  is  well  known,  for 
instance,  that  some  cutlery  firms  prefer  to 
keep  their  cast  steel  ingots  two  or  three  years 
before  working  them  up,  because  experience 
has  demonstrated  that  the  steel  is  improved 
thereby. 


HAND  AND   MACHINE  CUT  FILES. 

As  the  outgrowth  of  a  controversy  in  the 
columns  of  the  Sheffield,  England,  Tele- 
graph, quite  an  elaborate  series  ot  tests  was 
recently  made  to  ascertain  which  was  the  su- 
perior article,  the  hand-cut  or  the  machine- 
cut  file.  The  partisans  of  the  two  chose  a 
third  gentleman,  to  whom  were  turned  over 
24  files,  of  which  12  were  provided  and  one 
side  cut  by  each  of  the  contestants,  after 
which  the  second  side  was  cut  by  the  other. 
The  files  thus  completed  were  then  sent  to 
eight  leading  .firms,  users  of  files,  without 
informing  them  concerning  the  nature  of 
the  contest  involved,  though  of  course,  they 
bore  marks  for  identification.  The  reports 
of  these  concerns  went  to  the  umpire,  who 
opened  them  in  the  presence  of  the  two 
parties.  They  were  tried  on  a  number  of 
different  materials,  and  a  system  of  marking 
was  adopted  to  give  numerical  expression  to 
the  differences  found,  o  denoting  quality,  1 
representing  better,  and  2  much  better. 
While  crude,  this  system  might  be  relied 
upon  to  bring  out  clearly  great  differences. 
This  it  did  do,  and  the  burden  of  the  reports 
of  the  eight  firms  who  tested  them  is  that 
there  was  little  difference,  some  of  them 
giving  the  preference  to  the  hand-cut  and 
others  to  the  machine-cut  files.  On  the 
whole,  the  advantage  seemed  to  rest  with 
the  latter.  Richard  Hoskin,  consulting  en- 
gineer, who  was  the  one  who  distributed  the 
files  and  received  the  reports,  summarizes 
the  result  as  follows  : 

Machine-cut.  Hand-cut.  Equal. 

Bastards 4  2  2 

Second  cuts.  .4  2  2 

Smooths 2  4  1 

Total..  10  85 

A  second  test  was  conducted  personally 

by  the  champions  of  the  two  kinds  of  files, 

the   filings    being    weighed    after   every    50 

strokes  by  a  third  party.     After  500  strokes 


the  result  was  as  follows  in  threi  trials 
aggregating  1,500  strokes,  the  weight  of  fil- 
ings being  given  in  grammes. 

Machine-cut.  Hand-cut. 

Wrought  iron 42.7999  311 595 

Cast   steel 41.7875  28.7810 

Cast  iron 48.2857  44.2731 

The  partisan  of  the  hand-cut  file  declined 
to  accept  this  test,  on  the  ground  that  the 
"  superior  skill  and  ability  in  filing  "  of  his 
adversary  would  give  him  no  chance  with 
him  of  "  nipping  off  soft  material  with  any 
file,  however  good. "  The  verdict  of  the 
tests,  to  those  who  are  not  embarrassed  by 
preconceived  notions,  would  be  that  the 
mechanical  file  has  a  slight  advantage,  and 
that  between  the  two  systems  as  such,  other 
points  affecting  quality  being  equal,  the  re- 
lative price  will  determine  the  choice  of 
buyers. — Iron  Industry  Gazette. 


HALF  DOLLARS  NOT  POPULAR. 

There  is  one  unpopular  coin  issued  by 
Uncle  Sam,  says  the  New  York  Times.  It 
is  the  half  dollar,  and  it  has  a  tendency  to 
work  its  way  back  into  the  treasury  vaults, 
where  it  isn't  wanted.  As  money  nobody 
objects  to  the  half,  but  the  popular  fancy  is 
for  the  same  value  in  another  form.  That 
is,  the  average  citizen  prefers  to  have  two 
quarters.  They  are  a  trifle  more  convenient. 
If  he  wants  to  pay  out  half  a  dollar  he  can 
use  the  half  or  the  two  quarters  with  equal 
convenience,  but  if  twenty-five  is  to  be  paid 
out  the  quarter  is  far  the  handier  coin. 
This  may  not  seem  to  be  a  verv  important 
matter,  but  it  counts  in  the  long  run. 
Little  by  little  the  halves  find  their  way 
back  to  the  government  vaults,  and  there 
they  stay,  like  poor  relations.  In  fact  so 
far  as  coming  home  in  disgrace  goes,  the 
half  dollar  is  the  prodigal  son  of  the  mints. 
A  very  large  proportion  of  the  $20,000,000 
of  fractional  silver  on  hand  at  Washington 
is  made  up  of  halves.  This  is  the  lot  which 
Secretary  Foster  was  so  anxious  to  get  rid 
of,  and  about  which  he  talked  with  the  New 
York  bankers  when  he  made  his  visit  here. 
Nobody  then  manifested  any  wild  desire  to 
take  the  secretary's  load  off  his  shoulders. 

It  is  probable  that  a  good  many  of  the 
halves  stored  up  in  Washington  will  be  re- 
coined  into  quarters  and  dimes.  In  that 
way  they  will  be  more  convenient  for  popu- 
lar use.  Of  course  lots  of  halves  are  used, 
and  will  continue  to  be  used.  Their  coinage 
will  be  kept  up,  and  nobody  will  have  any 
difficulty  in  getting  them  than  usual.  But 
the  proportion  of  other  coins  will  be  increased 
because  the  people  like  them  better.  The 
New  York  sub-treasury  has  its  share  ot 
halves  on  hand,  and  the  other  day  it  tried 
to  work  off  some  of  them.  It  was  a  day 
when  pension  checks  were  being  paid,  and 
nearly  every  one  was  cashed  partly  in  halves. 
Before  the  close  of  the  day  a  good  many  of 
the  halves  were  back  to  the  sub-treasury. 
And  they  are  there  yet. 


HARDWARE. 


H.  S.  Howland,  Sons  &  Co., 

Wholesale    Hardware, 

37   Front  Street  West,        -       -      -       TORONTO. 


Wrenches,  Repairs,  Etc. 


No. 

o. 
3- 

7-    — — 

io.     No.  7.  Nickle  Plated. 


No.  o.  Nickel  Plated. 


SKATES      IN      STOCK. 

GENUINE  "ACME." 
All  Sizes  from  7  to  12  inches. 


List, 


90c.  pair. 
J1.50     " 
2.90    " 
3.90     " 


FORBES'  NEW  PATENT  "ACHIEVED." 
H.  P.        Ordinary  Pattern  Runners,  -  All  Sizes  from  8  to  12       inch. 

F.  P.         Full  Patent  Runners,  -  All  Sizes  from  8  to  12       inch. 

F.  P.  N.  Full  Patent  Runners,  Nickel  Plated,  All  Sizes  from  9  to  11 J4  inch. 
Discounts  on  Application.  Orders  Solicited. 


List,  $4.00  pair. 
"       4.5o      " 
"      5- 5o     " 


SPONTANEOUS  COMBUSTION. 

The  manner  in  which  fires  originate  in  a 
seemingly  mysterious  manner,  says  an  ex- 
change, may  be  comprehended  to  a  certain 
degree  if  a  man  takes  a  search  through  the 
obscure  corners  of  certain  mills  These  out 
of  the  way  corners  seem  to  be  provided  es- 
pecially for  the  accommodation  of  dirt,  dust 
and  waste.  A  very  trifling  cause  may  cause 
the  origin  in  some  one  of  these  neglected 
corners  of  a  most  disastrous  conflagration. 

Rags  saturated  with  animal  or  vegetable 
grease  will  ignite  when  thrown  into  heaps 
and  left  there  undisturbed.  Certain  combi- 
nations of  grease  and  fibrous  material  are 
much  more  apt  to  become  ignited  than  are 
other  combination".  In  mills  where  the  ma- 
chinery is  modern  and  kept  in  good  shape 
there  is  much  more  labor  spent  than  is  ne- 
cessary on  keeping  in  order  a  large  number 
of  useless  bright  parts.  There  is  also  a  habit 
of  using  turpentine  or  benzine  for  cleaning 
the  parts  that  have  become  covered  with 
grease. 

This  is  a  point  well  worthy  the  attention 
of  the  insurance  men.  Rags  and  grease, 
otherwise  harmless,  owing  to  their  peculiar 
nature  and  composition,  seem  to  become 
quickly  ignited  upon  the  introduction  of  a 
few  rags  wet  with  turpentine.  The  reason 
of  this  is  that  turpentine,  or  at  least  most 
varieties  of  this  substance,  are  very  volatile, 
while  the  chemical  constitution  is  such  that  it 
easily  absorbs  oxygen,  and  it  is  not  surpris- 
ing that  oxidization  at  once  commences. 
Where  there  is  a  limited  supply  of  fresh  air, 
as  would  occur  in  a  pile  ot  rags,  the  air  sup- 
ply being  small,  hardly  any  of  the  heat  gene- 
rated is  dissipated  ;  therefore,  over-heating 
and  inflammation  take  placeand  afire  is  start- 
ed in  some  cupboard  or  "  dog  hole,"  where  a 
little  of  everything  and  a  good  deal  of 
nothing  is  kept. 

Rags  that  are  well  worn  and  have  become 
linty  are  more  apt  to  ignite;  each  fiber  ha? 
become  separately   coated   with    turpentine 


and  a  large  surface  is  presented  for  the  ab- 
sorption of  oxygen  when  exposed  to  the  ac- 
tion of  the  warm  air.  There  is  one  other  in- 
gredient that  mav  be  introduced  into  the 
dirt  and  rag  heaps  that  is  a  factor  in  causing 
spontaneous  combustion,  this  is  fine  metal 
filings,  particularly  those  of  copper.  They 
have  a  great  affinity  for  oxygen,  especially 
when  dry  and  not  at  all  greasy. 

Make  the  experiment  of  preparing  some 
fine  filings  of  this  substance  from  clean 
metal,  mix  them  with  some  cotton  waste 
that  is  only  slightly  greasy,  place  in  a  room 
where  the  temperature  is  high  and  they  are 
not  exposed  to  the  circulation  of  the  air. 
It  will  be  but  a  very  short  time  before  the 
cotton  is  ablaze.  With  other  metals  this 
may  be  illustrated  in  a  more  striking  man- 
ner. Platinum,  when  finely  divided,  may  be 
rendered  red  hot  by  simply  passing  over  it 
a  current  of  oxygen  gas.  This  is  a  standard 
experiment  with  students  in  chemistry  and 
philosophy,  but  insurance  men  do  not  seem 
to  be  so  well  acquainted  with  the  affinity 
this  metal  has  for  oxygen,  and  also  with  the 
conditions  under  which  copper  will  act  to 
a  certain  extent  in  the  same  manner. 

The  only  safe  way  to  deal  with  cotton 
waste  and  rags  used  for  wiping  mill  ma- 
chinery is  to  burn  or  cleanse  them  every 
day.  It  should  be  the  duty  of  some  parti- 
cular man  to  see  that  such  rags  and  waste 
are  taken  care  of  before  the  mill  is  left  for 
the  night. 

Greasy  paper  is  another  prolific  source  of 
fires.  A  machinist  once  desired  to  copy 
some  drawings.  Having  no  tracing  paper  at 
hand  he  saturated  some  thin  writing  paper 
with  turpentine  and  benzine.  Boiled  oil  was 
mixed  with  the  other  ingredients  to  prevent 
too  rapid  evaporation.  Some  of  this  paper 
was  left  in  a  zinc  tube;  it  had  proved  rather 
too  oily  for  immediate  use,  and  the  machin- 
ist thought  that  he  would  keep  it  until  part 
of  1  he  oil  had  evaporated.  One  morning  a 
slight  fire    in    the   drafting    room    was    ex- 


tinguished by  the  watchman.  It  was  found 
that  one  end  of  the  zinc  tube  was  completely 
melted,  the  paper  was  burned,  and  there 
seemed  to  be  no  mistake  about  its  being  the 
cause  of  the  fire.  It  came  to  light  after- 
ward that  the  tube  had  been  left  open,  the 
cap  not  being  placed  upon  it  when  the  paper 
was  laid  away. 

Printing  offices  very  often  set  afire  through 
the  combination  of  printing  ink  and  waste 
paper.  Low-grade  inks  are  particularly 
easily  oxidized.  This  is  an  inducement  for 
printers  to  use  better  ink.  Statistics  show 
that  there  are  a  greater  number  of  printing 
office  fires  in  England  than  in  the  United 
States.  This  is  partly  explained  by  the  fact 
that  English  printers  use  ink  of  a  grade  in- 
ferior to  that  used  in  America.  Still  paper 
makers  are  aware  that  English  ink  is  much 
harder  to  remove  from  the  paper  than  that 
used  in  America. — The  Metal  Worker. 


Ten  new  brick  stores  with  plate  glass 
fronts,  some  entirely  new  and  some  rebuilt, 
have  been  erected  and  occupied  in  Brussels, 
Ont.,  this  summer.  Its  numerous  factories, 
all  prosperous,  the  salt  well,  flax  mills,  wool- 
len mill,  grist  mills,  cabinet  factory,  carriage 
factories,  fire  engine  works — indeed,  every 
institution  in  the  town — is  doing  well. 

The  Ingersoll  Board  of  Trade  has  chosen 
the  following  officers  :— President,  Mr. 
Stephen  Noxon  ;  First  Vice-Pres.,  Dr  Mc- 
Kay, M.  P.  P.  ;  Second  Vice-Pres.,  Mr.  H. 
Richardson  ;  Secretary,  Mr.  W.  H.  Jones  ; 
Treasurer,  Mr.  W.  B.  Nelles ;  Council, 
Messrs.  Sumner,  Frezell,  Mitchell,  Enright, 
J.  S.  Smith,  Ellis,  O.  E.  Robinson,  Gurnett 
Bellamy,  Podmore  and  C.  C.  L.  Wilson 
Auditors,  H.  Richardson,  and  J.  S.  Smith. 


HARDWARE 


BRITISH   COLUMBIA   MICA  MINES. 

It  has  been  for  a  long  time  known  that 
mines  of  mica  of  a   superior  grade  existed 
somewhere  in  British  Columbia  to  the  north 
of  the  Canadian  Pacific  Railway.     The  evi- 
dence of  this  is  found  in  the  sand  benches 
along  the  rivers  which  flow  south-ward — the 
Fraser,  the  South  Thompson  and  the  Co- 
lumbia.    The   sand    is    mixed    with    small 
flecks  of  mica  along  all  these  rivers,  in  qual- 
ity pure  and  transparent,  and  when  shone 
upon  by  the  sun,  makes  the  sand  appear 
luminous  and  bright  with  the  reflected  sun- 
light.    This    effect    is    more   noticeable   at 
Revelstoke  on  the    Columbia  than  at  any 
other  place  where  we  have  taken  observa- 
tions.    The  banks  of  the  river,  30  to  50  feet 
deep  in  places,  formed  by  the  action  of  the 
waterin  the  lapse  of  centuries,  areall  compos- 
ed of  this  admixture  of  sand  and  mica.  ,  The 
source,  or  at  least  one  of  the  sources,  whence 
the  mica  comes  has  been  found  and  wasloca- 
ted  by  Louis  Victor  Bennett,  of  Kamloops,  dur- 
ing the   past  summer.     The  discovery  was 
made  last  fall,  but  the  depth  of  the  snow 
prevented  tracing  the  ledge.      Two  of  these 
ledges  have   been  discovered,  the  one  first 
found  being  one  and  a  half  miles  from  the 
Canoe  River,  and  about  100  miles  from  its 
mouth.      The  second  one  is  nearly  40  miles 
further  northwesterly,  and  about  seven  miles 
from  the  Fraser.  Mr.  Bennett  has  altogether 
something  more  than  30  claims  located  by 
himself  and  purchased  from  other  locators; 
in  fact,  he  cotrols  the  entire  discovery  so  far 
as  it  has   yet   been    made.     The   locations 
have  been  made  and  recorded  in  the  Cariboo 
district,  in  which  the  property  lies,  but  work 
has  been  discontinued  for  this  year,  snow 
having  already  fallen  in   that  section.     He 
states  that  his  investment  so  far  is  between 
$9,000  and  $  1 0,000.     Some  beautiful  looking 
samples  were  brought  in  last  week  by  train, 
about  1,000  lbs.    in   all.     The  ledges  have 
not  yet  been  thoroughly  explored,  but   are 
believed  to    be    100  to    150   feet  wide,  the 
mica    being  found    in    pockets  in  a  forma- 
tion    of     light     brown     or     cream-colored 
quartz,    which  is  smooth    and  hard,  almost 
like  flint,   but  brittle,  and    breaking  easily. 
The  distance  to  the  mines  from  Kamloops, 
by  way  of  the    North  Thompson,    is   some- 
thing like  250  to  270  miles,  the  trail  crossing 
the  divide  between  the  North  Thompson  and 
Canon  Rivers.     About  $1,000  expended  on 
the  trail  would  make  it  passable  for  packing 
down  the    North  River.     The  mine  is  about 
235    miles  from  Revelstoke  by  way  of  the 
Columbia  and  Canoe    rivers,  but   if   boats 
were  constructed  on  the  ground  to  transport 
the  product,  they  could   be   used  only  once, 
as  they  could  not  be  taken  back  to  the  start- 
ing point,  owing   to  rocks  and  rapids  in  the 
rivers,  and  at  some  places  in  the  Columbia 
the  down  trip  would  be  difficult,  and  even 
dangerous.     It  is  understood  that  Mr.  Ben- 
nett has   received   an   offer   of  all  that  the 
property  has  cost  him  for  a  half  interest,  but 
that  he  declined  to   accept  it.— Inland  Sen- 
tinel. 


A  USEFUL  INVENTION. 


Says   the   Cornwall   Freeholder.     Every- 
body who  burns  coal  realizes  that  there  is  a 
great  waste  in  the  ash  heap,  but  just  how 
much  is  hardly  known,  and  most  people  let 
it  go  because  it  is  such  a  disagreeable  job  to 
sift  the  cinders.    A.  W.  Flack,  Cornwall,  has 
been  experimenting  in  the  direction  of  sav- 
ing coal,  and  has  invented  a  machine  which 
seems  to  do  the  work  thoroughly  and  with 
very  little  trouble.     It  consists  of  a  wooden 
case  in  which  are  two  drawers  and  a  revolv- 
ing sieve,  with  an  opening  into  which   the 
ashes  are  put.     The  sieve  is  revolved  slowly 
three  or  four  times  and  the  ashes  fall  into 
one  of  th  e  drawers.     The  hooks  fasten  ing  the 
opening  in  the  sieve  are  then  loosened,  the 
handle  turned  a  few  times,  and  the  cinders 
drop  into  the  other  drawer,  where  the  slate 
and  coal  can  be  removed  by  hand  and  the 
good  coal  used.     All  the  ashes  that  are  made 
in  an  ordinary  house  can  be  sifted  in  five 
minutes,   and   there  is  no  dust  during  the 
operation,  which  can   be   carried  on  under 
cover.     It  is  a  moderate  estimate  that  20  per 
cent,  of  coal  can  be  saved  by  the  use  of  the 
sifter,  which  is  quite  an  item,  and  would  pay 
for  the  machine  two  or  three  times  in  one 
winter.     Mr.  Fleck  has  patented  his  inven- 
tion and  is  turning  out  the  machine  as  fast 
as  possible,  but  is  not  able  to  keep  up  with 
the  demand  as  the  merits  of  the  device  sell 
it  almost  on  sight. 


the  visible  supply  has  been  brought  down  to 
a  normal  condition — why,  then,  when  you 
think  of  these  things  and  also  see  noway  for 
any  great  increased  production  in  the  world's 
supply,  why  then  the  outlook  for  the  future 
to  the  copper  market  looks  bright,  although 
for  the  moment  it  is  in  the  dumps,  and  a 
better  price  than  12  cents  seems  anything 
but  improbable. 


COPPER  IN  TELEPHONE  WORK. 

The  Houghton  Mining  Gazette  reports  an 
interview  with  one  of  the  wire  inspectors  of 
the  American  Bell  Telephone  Company,  from 
which  we  quote  : 

At  present  they  have  under  way  50  lines 
of  long-distance  telephone  construction  from 
Chicago  to  New  York.  Each  of  these  50 
lines  takes  two  lines  of  wire,  making  100 
lines  of  single  wire,  and  as  the  distance  from 
New  York  to  Chicago  is  about  980  miles, 
the  length  of  wire  used  in  connecting  these 
two  points  would  be  98,000  miles  of  wire. 
The  size  of  copper  wire  used  in  the  construc- 
tion of  the  long-distance  telephone  weighs 
174  pounds  to  the  mile,  making  the  total 
weight  of  copper  turned  into  wire  for  this 
one  undertaking  17,052,000  pounds,  or  8,526 
tons,  or  3,000,000  pounds  more  than  the 
total  production  of  the  Tamarack  for  the 
last  year,  or  within  about  1,800,000  pounds 
of  the  combined  output  of  the  Quincy,  Osce- 
ola and  Franklin;  or  omitting  the  Calumet 
and  Hecla,  Tamarack  and  Quincy,  more 
copper  than  the  remaining  combined  Lake 
Superior  copper  mines  produced  in  1890. 
When  one  stops  to  think  that  in  the  matter 
of  the  long-distance  telephone  construction 
has  hardly  commenced;  that  all  published 
reports  regarding  electrical  companies  go  to 
show  that  their  business  is  on  the  increase, 
and  that  new  uses  for  copper  are  being  in- 
troduced every  day;  that  during  the  last  year 


ALLOYS  OF  METALS. 

At  last  week's  meeting  of  the  Institution  of 
Mechanical  Engineers  a  very  interesting  re- 
port to  the  Alloys  Research  Committee  was 
made  by  Professor  Roberts-Austen.     At  the 
request  of  that  committee  the  professor  be- 
gan in  April,  1890,  to  investigate  the  effects 
of  small  admixtures  of  certain  elements  on 
the  mechanical   and   physical  properties  of 
iron,    copper,   and   lead,   the    investigation 
being  conducted  on  the  lines  of  previous  in- 
quiries made  in  connection  with  the  "  perio- 
dic law  "  as  applied  to  the  mechanical  pro- 
perties of  metals.     This  law  states  that  "  the 
properties   of  the  elements   are  a   periodic 
function  of  their  atomic  weights,"  and  one 
of  the  chief  features  of  Professor   Roberts- 
Austen's    investigations  was   to   determine 
whether     the    effect   of     impurities    added 
to  the  metals  named  is  nearly  proportional 
to  their  atomic  volume,  the  larger  the  volume 
of  the  atom   the   greater   being    its   effect. 
The  researches  of  Osmond  and  Le  Chatel- 
lier  had  cleared  the  ground  considerably  in 
relation  to   iron,  but   the   professor  makes 
sundry  comments   which  deserve   perusual, 
as  also  do  his  diagrams  relating  to  the  action 
of  the  pyrometer,  and  the  cooling  of  silver 
and  steel.     In  the  course  of  the  discussion 
which  followed  the  presentment  of  the  report 
some  useful  and  weighty  remarks  were  made 
by  Mr.  R.  A.  Hadfield,  who  has  paid  much 
attention  to  the  subject  of  alloys.  He  thought 
that  copper  ought  not  to  be  placed  in  the 
same  class  as  carbon,  nickel,  and  manganese, 
and  quoted  the  opinion  of  M.   Brustlein  in 
support  of  that  view.     It  should  rather  be 
classified  along  with  sulphur,  phosphorus,  and 
arsenic,and  perhaps  with  silicon  and  alumini- 
um. He  suggested  that  the  committee  should 
submit  a  classification  which,  whilst  neces- 
sarily approximate,  might  describe  the  known 
physical  qualities  of  alloys  hitherto  produced. 
Carbon,  said  Mr.  Hadfield,  alone  produces 
"  water-quenching  hardness,"  and  also  pos- 
sesses the  special  characteristic  that  small 
quantities   produce   most    powerful   effects. 
Nickel,    manganese,    chromium,    tungsten, 
etc.,  stiffen  iron,;but  they  do  not  confer  the 
property    of   "water-quenching    hardness." 
Mr.  Hadfield  then  proceeded  to  give  the  re 
suits  of  his  own  experiments  in  alloying  iron 
or  steel  with  lead,  tin,   cobalt,  bismuth,  and 
cadmium,    and    wound    up   by  remarking, 
"  This   intensely   interesting   subject   offers 
great  scope  for  research,  and  if  systematically 
and  carefully  carried  out,  I  believe  that  dis- 
coveries are  to  be  made  which  will  prove  in- 
valuable, and  even  neccessary,  to  the  future 
mechanical  engineers."     Coming  from  emi- 
nently   a  practical   source,    these   remarks 
should  serve  to   stimulate   metallurgists   to 
steadily  pursue  their  inquiries  in  the  direc- 
tion indicated.— The  Ironmonger. 
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Varnishes 
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be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINCHAM  &  CO, 
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OPEN  RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  ars  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout' 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  you  hare  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  half-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


It  is  reported  from  Chili  that  a  large  con- 
tract for  fire  arms  will  be  given  to  manu- 
facturers in  France. 

There  will  be  plenty  of  work  at  the  loco- 
motive works  Kingston  during  the  winter 
monrhs.      Ten  engines  will  be  built. 

Mr.  R.  Lewis,  of  the  Ontario  stained  glass 
works  in  London,  has  received  a  contract 
for  four  magnificent  figure  windows  for  the 
Roman  Catholic  Cathedral  at  Victoria,  B.C. 
Mr.  Elliott,  of  Brantford,  has  represented 
to  the  Postmaster-General  the  necessity  for 
better  postal  service  along  the  line  of  the 
Brantford,  Waterloo  and  Lake  Erie  Rail- 
way. 

Mr.  John  Millar,  of  the  Pease  Furnace  Co., 
Toronto,  delivered  a  lecture  before  the  To- 
ronto Architects'  Association  Monday  even- 
ing, on  the  heating  and  ventilation  of  build- 
ings. 

It  is  reported  that  Brockville  has  offered 
a  bonus  of  $50,000  to  secure  one  of  Ganan- 
oque's  leading  industries.  The  Gananoque 
papers  are  howling  over  the  attempt  to  steal 
an  industry. 

The  Sheffield  cutlery  and  saw  trades  are 
suffering  from  the  decline  of  exports  to  the 
United  States.  No  orders  are  being  re- 
ceived from  America  either  for  table  cutlery 
or  pocket-knife  blades. 

A  good  many  Toronto  merchants  and 
business  men  are  left  with  unpaid  bills 
owing  to  the  recent  departure  of  George 
Anderson,  a  former  assignee  here,  and  now 
living  in  Minneapolis,  Minn. 

A  joint  stock  company  is  being  formed  in 
Orangeville  now  to  manufacture  the  Mc- 
Master  self-binders.  Its  promoters  want 
$30,000.  Over  $15,000  has  already  been 
subscribed  by  citizens  and  neighboring 
farmers. 

The  Chamber  of  Commerce  and  75  busi- 
ness men  of  Duluth  spent  Thanksgiving 
Day  in  Winnipeg.  They  were  entertained 
by  members  of  the  Winnipeg  City  Council 
and  the  Board  of  Trade.  A  public  reception 
was  given  the  visitors  in  the  opera  house. 

Messrs.  Scott  &  Plewes,  of  Toronto,  hav- 
ing purchased  the  boiler  of  the  steamer 
Quinte,  at  Deseronto,  have  a  number  of  men 
busy  breaking  it  up  for  shipment.  The 
Messrs.  Frankel,  of  Toronto,  have  purchased 
the  iron  of  the  hull  of  the  Southern  Belle. 

On  Sunday  evening  a  large  fire  occurred 
in  Bellville,  and  among  the  buildings  dam- 
aged was  the  storehouse  of  Walker's  foundry, 
in  which  was  stored  a  varied  assortment  of 
machinery  and  a  number  of  valuable  pat- 
terns and  flasks.  Besides  foundry  supplies 
there  were  also  destroyed  several  tons  of 
coal,  a  plough-bending  machine,  and  much 


other  stuff  not  yet  known.  The  loss  of 
Walker  &  Co.,  will  be  over  $2,000.  The 
building  and  contents  are  insured  in  the 
City  of  London  and  /Etna  for  $450. 

John  Cowan,  a  South  River  general  store- 
keeper, who  made  a  composition  with  his 
creditors  some  time  ago,  has  been  forced  to 
ask  Assignee  Barber  to  wind  up  his  estate, 
as  owing  to  sickness  he  finds  himself  unable 
to  meet  his  engagements. 

Mr.  Wm  Stafford,  proprietor  of  the  Lan- 
caster Machine  Works,  Cornwall,  has  receiv- 
ed a  diploma  from  the  Central  Canada  Ex- 
hibition Association,  for  the  "  Stafford  "  Pa- 
tent Whey  Faucet,  which  was  exhibited  at 
the  recent  Central  Fair. 

Mr.  W.  Wigmore  has  been  appointed  gen- 
eral agent  for  Northwestern  Manitoba  for 
the  new  Massey-Harns  Implement  Com- 
pany. Mr.  W.  Forsythe  has  been  appointed 
manager  of  the  Portage  branch.  The  amal- 
gamated companies  begun  business  on  No- 
vember 1st. 

Frank  and  Harry  Cockshutt,  of  Brantford, 
Ont.,  representing  the  Cockshutt  Plow  Co., 
of  that  city,  have  leased  the  Massey-Harris 
warehouse  on  Princess  street,  Winnipeg, 
where  they  will  carry  on  business.  The  new 
manager  for  Winnipeg  will  be  sent  on  from 
the  head  office  in  the  east. 

A  London,  Ont.,  merchant  received  a 
registered  letter  the  other  day  from  Montreal 
containing  $100  on  a  debt  of  $135  contracted 
at  Cornwall  in  1868.  This  is  the  third 
amount  he  has  similarly  received  during  the 
past  month  which  he  considered  as  lost.  He 
has  in  his  mind  others  whom  he  would  be 
glad  to  say  were  just  as  honest. 

John  Wilson,  Sheffield,  who  makes  a 
speciality  of  butchers'  knives  and  steels  and 
shoe  knives,  has  lately  put  on  the  Canadian 
market  a  couple  of  lines  of  American  pat- 
tern shoe  knives  with  ferruled  handles.  They 
have  sold  well,  the  first  shipment  being  en- 
tirely sold  out.  The  next  shipment  will  ar- 
rive about  the  end  of  the  year,  when  all 
orders  now  booked  will  be  filled. 

A  fire  occurred  last  week  at  Petrolia  on 
Eureka  street,  at  a  tank  owned  by  Messrs. 
Hunter  &  Hallett,  the  latter  gentleman  hav- 
ing taken  a  lantern  from  the  engine  house  to 
inspect  the  tank  and  to  see  if  the  well  was 
pumping  all  right,  when  the  gas  from  the 
tank  became  ignited  by  the  light  and  ex- 
ploded, burning  Mr.  Hallett  so  severely  that 
he  is  now  in  a  very  precarious  condition. 

Hickson  Creek,  north  of  Quesnelle,  British 
Columbia,  is  being  opened  by  Quesnelle 
men.  The  Blue  Lead  Hydraulic  Co.  are 
opening  their  claim,  but  had  to  give  up  early 
in  the  season  for  want  of  water.  The  Ques- 
nelle Quartz  Co.  on  this  creek  have  spent 
$130,000  in  opening  their  claim  and  putting 
in  their  machinery,  but  have  done  practically 
nothing  this  season.  They  have  a  five- 
stamp  mill  and  steam  hoist  in  their  plant, 
but  are  handicapped  by  heavy  expenses  in 


bringing  in  supplies,  and  will  wait  until  they 
can  change  matters  in  this  respect  before 
woiking  their  property  to  any  extent. 

The  Cookshire  Machine  Works  Company 
held  their  first  general  meeting  at  Cook- 
shire, Que.,  on  Monday  evening  of  last  week 
with  Mr.  R.  H.  Pope,  M.  P.,  in  the  chair. 
The  work  thus  far  accomplished  on  the 
buildings  has  been  very  satisfactory.  The 
directors  elected  for  the  ensuing  year,  were 
R.  H.  Pope,  L.  J.  D.  Gauthier,  Alden  Learn- 
ed, W.  W.  Bailey  and  F.  H.  Sleeper.  At  a 
meeting  of  the  directors  held  later  Mr.  L.  J. 
D.  Gauthier  was  elected  President,  Alden 
Learned,  Esq.,  Vice-President,  and  Mr.  W. 
H.  Learned,  Secretary-Treasurer. 

The  Kingston  City  Council  have  exempt- 
ed Chown  &  Cunningham,  stove  manufac- 
turers on  the  following  conditions: — That 
the  real  and  personal  property  of  the  firm, 
except  school  taxes  to  the  extent  of  75  per 
cent,  of  assessed  value  for  ten  years,  on  con- 
dition that  they  pay  an  average  weekly  wage 
to  their  employes  during  each  year  of  $400 
per  week;  that  they  run  their  establishment 
full  time  except  stoppages  for  necessary  re- 
pairs, not  to  exceed  five  weeks  each  year; 
that  they  pay  school  taxes  in  full  and  upon 
the  other  conditions  annexed  to  the  grant  of 
the  exemptions  to  the  Dominion  Cotton  Mill 
Company.  A  number  of  other  industries 
have  also  petitioned  for  exemption. 

It  is  not  generally  known  that  the  light  of 
the  sun  and  the  moon  excercises  a  deletori- 
ous  effect  on  edge  tools.  Knives,  drills 
scythes,  and  sickles  assume  a  blue  color  if 
they  are  exposed  for  some  time  to  the  light 
and  heat  of  the  sun  ;  the  sharp  edge  dissap- 
pears,  and  the  tool  is  rendered  absolutely 
useless  until  it  is  retempered.  Purchasers 
should  therefore  be  on  their  guard  against 
buying  tools  from  retail  dealers  and  peddlers 
which  for  show  purposes,  have  probably  been 
exposed  for  days  together  to  the  glare  of  the 
sun.  The  unserviceableness  of  tools  acquir- 
ed under  these  conditions  is  generally  attri- 
buted to  bad  material  or  to  inferior  work- 
manship. A  similarly  prejudical  effect  has 
been  excercised  by  moon  light.  An  or- 
dinary crosscut  saw  is  asserted  to  have  been 
put  out  of  shape  in  a  single  night  by  ex- 
posure to  the  moon. 

Mr.  A.  W.  Humphries,  says  the  Parkhill 
Review,  hardware  merchant,  of  this  place, 
has  had  extensive  improvements  made  in 
the  conveniences  of  his  shop  to  accommodate 
and  facilitate  his  growing  trade.  He  has 
leased  the  shop  adjoining  his  forme  shop  in 
the  same  block,  Mr.  Kinnisten's,  and  a  wide 
arched  doorway  has  been  cut  through  the 
dividing  wall,  thus  virtually  making  the  two 
shops  into  one.  This  second  shop  is  used 
for  the  display  of  his  large  and  varied  stock 
of  wood  and  coal  stoves  for  halls,  kitchens, 
dining-rooms  and  parlors;  cross-cut  saws, 
harvest  tools,  paints,  nails  and  window  glass. 
Of  the  last  he  has  a  large  stock  just  received 
from  Belgium.  In  this  department  will  be 
found  a  full  line  of  all  heavy  hardware  stock. 
Beneath  the  two  shops  Mr.  Humphries  has 
two  large  cellars  in  which  are  stored  a  large 
stock  of  paint  and  lubricating  oils,  unpacked 
window  and  lamp  glass,  putty,  etc.,  etc.  By 
unremitting  attention  to  business,  honorable 
dealing  and  courtesy  to  customers,  Mr. 
Humphries  has  built  up  in  a  few  years  an 
extensive  business,  and  it  is  still  growing,  an 
evidence  that  his  business  qualities  are  ap- 
preciated by  the  public, 
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THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

CTTB_A_DSr     STOVE     FIFE!     ^T-AJRaSTZSIH:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


G-OL3D    XjIQTJIJD    BEOInTZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
tions,  with  comparisons:  — 

This  week. 

Tin — Spot —  ^,91  7s.  6d. 

Future —  92  00s.  od. 

Copper,  B.E.S. —  50  00s.  od. 

Lead,  S.  E.  11  7s.    6d. 

Spelter,  23  2s.  6d. 

Antimony,  50  00s.  od. 
Tin  Plates — Cokes  13s.  od. 
Pig  Iron — Scotch 


od. 


Warrants.        )     4?s 
N0.3  Middlesboro',     38s.  6d 


cable  quota- 
Last  week. 
^.94    os.  od. 
92  12s.  od. 
51  to  54 
12     5s.  od 
23  12s.  6d. 
50.  00s.  od. 
13s.  3d. 

47s.  od. 
40s.  1 'Ad. 


MONTREAL  MARKETS. 

Montreal  Nov.  20,  1891. 
The  week  has  been  an  extremely  dull  and 
uninteresting  one  in  all  lines  of  heavy  ma- 
terial, and  there  is  hardly  a  single  feature  to 
report,  However  this  is  not  an  abnormal 
condition  of  affairs,  but  rather  the  usual  re- 
sult of  the  advance  in  freights,  and  generally 
speaking  holders  although  complaining 
about  a  quieter  trade  this  fall,  expect  good 
things  in  the  future.  One  thing  is  certain  at 
any  rate,  and  that  is  that  no  dealer  has  any 
more  stock  than  he  can  conveniently  carry, 
rather  the  reverse  in  fact,  so  that  matters  in 
this  connection  are  on  a  sound  enough  basis. 
Indeed  the  reserves  are  smaller  than  usual, 
while  the  stocks  in  consumers  hands  cannot 
be  heavy,  for  they  have  taken  very  sparingly 
throughout  the  summer  and  fall.  With  the 
small  stocks  in  first  hands  therefore  it  would 
not  be  surprising  if  there  was  a  shortage  be- 
fore the  spring,  on  some  lines  of  material. 
PIG  IRON. 

The  week  passes  with  no  improvement, 
but  this  is  not  unnatural  at  this  season,  as 
after  the  advance  in  freights  there  is  always 
a  spell  of  dulness.  This  is  certainly  the  case 
at  the  moment,  consequently  there  is  nothing 
of  the  slightest  importance  to  report.  All 
kinds  of  pig  rule   steady,  and   there   is  no 


change  in  prices  to  note.  Low  grades  Carn- 
broe,  etc.,  are  at  $19  to  $20,  and  Summerlee 
and  equal  grades  $21  to  $22. 

BAR  IRON. 

There  is  positively   no  business  to  report, 
and  prices  are  nominal,  $1.85  from  makers 
and  $2  in  an  ordinary  jobbing  way. 
SHEET  IRON,  ETC. 

Sheets,  hoops  and  bands  are  without  fea- 
ture under  a  movement  that  is  one  in  name 
only. 

TIN    PLATES. 

There  is  no  change  in  the  dull,  quiet  feel- 
ing, being  as  prominent  as  ever.  There  is 
no  actual  change  in  values  to  report,  but 
cokes  could  be  moved  at  $3.60  to  $3.70, 
while  charcoal  is  at  $4.25  to  $4.50. 
TERNE     PLATE. 

There  is  no  demand  for  the  article  and 
prices  are  nominal  in  the  absence  of  busi- 
ness. We  quote  $7.75  to  $8.25  according  to 
grade. 

CANADA  PLATES 

A  few  odd  transactions  is  all  that  can  be 
reported  in  Canada  plate,  and  prices  are 
what  holders  make  them  in  the  absence  of 
business.      About  $2.65  to  $2.75  is  the  idea. 

COPPER,  LEAD,  ETC. 

Copper  is  dull  as  ever,  and  there  is  no 
business  on  which  to  base  a  price,  but  it  is 
very  likely  that  concession  would  result  if  an 
order  was  in  view.  Tin,  lead  galvanized  and 
zinc  sheets  are  unchanged. 
NAILS 
There  is  nothing  to  say  of  nails,  which  are 
hard  to  quote.  The  popular  idea  is  $2  to 
$2.15,  but  only  the  actual  buyer  and  seller  in 
each  case  can  state  definitely  what  the  exact 
basis  is. 

STEEL  WIRE  NAILS. 

10  dy  to  60  dy  per  keg  $3.05 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "         3.90 

6  dy  to  60  dy         "         ' 4,20 

5  dy  to  60  dy        "         4.20 

4  dy  to  60  dy        "         4.50 

3  dy  to  60  dy         "  5.40 

3  dy  fine,  6.50 

CHEMICALS. 
The  movement  in  chemicals,  like  that  in 
other  heavy  lines,  is  small,  and  there  is  very 
little  of  importance  to  relate  this  week.    Ad- 
vices from  primary  markets  show  firmness  in 
some  lines  and   weakness  in  others.     Soda 
ash,  madder  and    tumeric   are  noted  in  the 
former  respect  and  caustic  soda  in  the  latter. 
OILS. 
Business  in  oils  is  unimportant  and  only  in 
a  small  way  for  actual  requirements.     There 
is  no  particular  change  in  prices  to  note. 


GLASS. 

The  glass  market  is  quiet  and  unchanged, 
$1.35  to  $1.40  being  the  basis. 
LEADS. 

The  lead  market  rules  dull  and  nominal 
with  no  business  of  importance  to  report.  We 
quote:  Choice,  6  to  6  i-2c;  No.  1,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 

do.,    4  1-2C 

NAVAL  STORES. 

The  ship  chandlers  have  been  doing  a  fair 
business  locally  but  as  far  as  outside  trade  is 
concerned  there  is  none  to  report,  We  quote: 
Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  5XC-  f°r  colored,  and  7  to  10c. 
for  white;  oakum,  5^  to  7%c,  and  cotton 
oakum,  10  to  i2j£c.  Cordage  is  steady, 
with  Sisal  at  g%c.  for  7- 16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c.  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK, 

There  is  nothing  but  dullness  to  report 
in  cement  since  the  advent  of  the  cold 
snap.  Prices  are  as  before  on  the  whole: — 
London  brands,  $2.35  to  $2.50;  Newcastle, 
$2.30  to  $2.45;  and  Belgian,  $2.30  to  $2.40. 
Firebricks  are  in  good  demand,  several  large 
lots  having  been  disposed  of  at  our  inside 
prices.  We  quote  :  $17  to  $19.50  per  1,000 
for  Newcastle,  and  Scotch  $23  to  $24. 
PETROLEUM. 

Trade  has  been  somewhat  quieter  in  pe- 
troleum, but  a  fair  jobbing  movement 
is  to  be  noted.  We  quote  as  follows : — Cana- 
dian 12c.  at  Petrolea,  13^  to  I3>£c.incar  lots 
at  Montreal,  and  15c.  for  single  casks.  Ameri- 
can, igjic.  in  car  lots,  2oJ^c.  in  iobrl.  lots, 
2o^c.in  5brl.  lots,  and  2  \%z.  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23   to   25c,   and  Canadian  nyic.  to   15c. 


TORONTO  MARKETS. 

TORONTO,  Nov.  20,  1891. 
A  more  general  feeling  of  satisfaction  per- 
vades the  hardware  trade.  The  flight  of  or- 
ders towards  wholesale  sources  begins  to  be 
less  sparse,  thickening,  as  it  was  expected  to 
do,  as  we  approach  Christmas,  and  as  the 
weather  begins  to  harden.  The  long  credits 
that  hold  in  the  hardware  trade,  do  not  deter 
buying  so  much  as  if  quick  sales  had  to  be 
effected  to  obtain  money  for  payment.  In 
some  other  lines  of  trade  where  the  time  is 
shorter  and  the  terms  are  stricter,  business 
still  waits  on  the  realization  of  the  good 
times.     In  hardware,  though  trade  is  more 
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HARDWARE. 


MA  RKETS—  Continued. 

active,  there  is  no  rush  at  all.  A  good  heal- 
thy activity  is  maintained.  An  increasing 
demand  for  cutlery,  fancy  goods,  lamps,  or- 
namental house  furnishings,  etc.,  has  receiv- 
ed attention  this  week.  Heavy  hardware 
has  also  moved  quite  freely,  the  trade  in 
pipes,  fittings,  etc.,  being  notably  better. 
The  tendency  of  prices  in  several  seasona- 
ble lines  is  towards  firmness.  The  cold  snap 
has  given  an  impulse  to  the  stove  business, 
better  orders  being  quite  free  since  the  drop 
in  the  temperature.  The  sale  of  tinware  has 
falle  off  slightly  since  Thanksgiving,  before 
which  there  was  quite  a  run  of  business. 

In  the  iron  and  metal  market  on  the  other 
hand,  ground  has  been  lost.  Business  has 
been  lower  than  for  some  weeks,though  prices 
on  every  line  of  metals,  with  the  exception  of 
antimony,  are  easier. 

Iron  and  Steel — Crude  iron  has  had  a 
dull  week  of  it.  In  the  interval  between  this 
and  last  report  the  business  done  hardly  suf- 
fices to  save  the  period  from  being  one  of 
practical  suspension.  There  is  nothing  to 
excite  buyers,  who  perceive  that  the  end  of 
the  tether  so  far  as  navigation  is  concerned 
is  reached,  so  that  worse  cannot  follow  un- 
less prices  rise,  which  does  not  appear  prob- 
able. The  pressure  of  inadequate  supplies 
does  not  yet  begin  to  tell  on  the  situation, 
and  most  consumers  look  forward  to  buying 
after  the  turn  of  the  year,  believing  that 
prices  can  gain  nothing  by  being  let  alone 
till  that  time.  Several  foundries  are  still  re- 
ceiving supplies  engaged  for  by  yearly  con- 
tract with  United  States  furnaces.  Prices 
are  steady  at  the  following  quotations  : — 

British- 
No.  1  Calder  $23.  No.  1  Middlesboro  $20.75 
No.  3  Calder  822.  No.  3  Middlesboro  420.25 

No.  1  Sum'rlee$23  to 23.50  Cambroe  $20.50. 

American— 

Soft  Southern  S20.50-&21.50. 
Scotch  822.50-S23.50. 
Rockwood  821-821  50, 
Gloss  $22-$23 
Woodward  $22-823. 

Canadian- 
No.  1  Siemens  $22.50. 
"    2  "  $21.50. 

"    3         "  $21. 

In  bar  iron  and  steel  there  has  been  less 
doing.  Purchases  of  steel  for  the  various 
purposes  for  which  it  is  wanted  in  winter 
manufacture — as  machine-making,  imple- 
ment-making, carriage-making,  etc. — have 
been  about  all   made    for  this  season.     All 


orders  for  bar  iron  have  also  been  rather 
fully  supplied,  and  at  present  prices  are  stiff 
at  $2. 1 5.  Trade  in  other  descriptions  of  iron 
has  been  inactive. 

Copper. — The  price  abroad  has  eased, 
and  in  New  York  it  is  no  firmer  than  it'was 
a  week  ago.  though  in  the  latter  a  stiff  stand 
is  being  made  by  the  bulls,  which  however, 
may  not  prevent  a  further  decline.  Ingots 
are  easier  at  14^  to  15c,  and  sheets  at  18  to 
20c. 

Tin. — Trade  is  a  matter  of  small  orders 
and  not  many  of  them.  The  price  is  station- 
ary, outside  downward  fluctuations  being 
pretty  evenly  balanced  by  upward  ones. 
The  prices  are  :  for  56  lb,  ingots  23  to  24c, 
for  100  lb.  Straits  ingots  23  to  zy/zc,  and 
24X  to  25c.  for  strips. 

Zinc  and  Spelter — A  week  of  very  fair 
sales  has  been  experienced  by  holders  of 
spelter.  The  lots  were  for  the  most  part  of 
average  size.  Domestic  is  5  1-4C,  imported 
is  6c.     Sheet  zinc  is  quiet  at  6^  to  7c. 

Antimony — The  quantity  handled  has 
not  been  so  large  as  the  tendency  of  advanc- 
ing prices  was  expected  to  make  it.  The 
English  market  is  stiff  and  on  the  upward 
move.  Quotations  here  are  still  14  1-2  to 
15c.  for  Cookson's  and  13  1-2  to  14c.  for 
other  brands. 

Tin  Plates — A  very  limited  trade  has 
been  done.  Occasional  orders  for  a  few 
boxes  in  a  sorting-up  way  form  the  bulk  of 
the  business  done.  The  quotations  are : — 
I  C  coke,  $4  to  $4.25;  I  C  charcoal,  $4.50  to 
$4.75;  I  X  charcoal,  $5.501055.75;  I  XX 
charcoal,  $6.50  to  $6.75;  DC  charcoal,  $4.50. 

Terne  Plates — Few  sales  have  been 
made  this  week.  Trade  is  very  dull  and 
prices  are  easy  at  $8.25  to  $8.50. 

Canada  Plates— The  greater  part  of  the 
stock  needed  by  manufacturers  for  some 
time  has  been  bought,  and  business  is  con- 
sequently not  large.  The  prices  are  steady 
at  $2.90  to  $3.. 

Galvanized  Sheet  Iron — There  is  no 
break  in  the  continuity  of  business,  though 
there  is  a  lull  that  affects  trade  unfavor- 
ably. Case  lots  of  28  gauge  are  5  to  5Xc-, 
and  26  gauge  is  4%"  to  5c. 

Builders'  Hardware — The  trade  is 
light,  cold  weather  causing  a  shrinkage  in 
the  demand.  There  is  no  line  in  which  any 
change  has  taken  place. 

Nails — Are  selling  at  about  the  usual 
rate  of  demand  at  $2.20. 

Horse  Shoes — Though  stocks  are  light 
prices  continue  to  favor  buyers,  $3.40  to 
$3.50  being  still  quoted.     These  figures  re- 


present little  profit  to  wholesalers.  The 
trade -has  fallen  off  somewhat  from  last 
week's  rate. 

Horse  Nails — Are  steady  and  easier  at 
60  and  10  per  cent,  off  the  list. 

Cordage — Another  advance  has  taken 
place.  The  basis  of  Manilla  is  now  i2%c, 
and  that  for  Sisal  9^c.  New  Zealand  is 
scarce  at  %%  to  9c. 

PAINTS,  OILS  AND  COLORS. 

The  paint  and  oil  market  is  without  fea- 
ture, being  almost  at  a  standstill  for  want  of 
buyers.  All  prices  are  easy  at  last  week's 
quotation.  On  account  of  the  flatness  of  the 
pig  lead  market  and  the  cessation  of  the  de- 
mand for  lead  in  oil,  the  price  of  white  is 
easier  at  5Xc->  'n  large  quantities  and  5>£c. 
in  ordinary  trade  lots.  Linseed  oil  is  very 
quiet  at  57  to  58c.  for  raw  and  60  to  61c.  for 
boiled.  Turpentine  is  unchanged  at  55  to 
56c.  All  colors  are  dull  and  without  change. 
PETROLEUM. 

Business  is  active  but  prices  are  station- 
ary at  points  of  quotation  that  have  been  re- 
ported for  months.  No  new  feature  comes 
up  for  notice. 

The  Petrolia  Advertiser  reports  :  Petroha 
crude  $1.30  per  bbl.  ;  Oil  Spring  crude  $1.30 
per  bbl.  The  prices  of  crude  oil  on 
the  exchange  and  private  sales  during  the 
past  week  have  not  demonstrated  any 
special  features  of  interest,  business  for 
the  most  part  having  been  dull,  and  the  drop 
about  5  cents  in  the  oleagenous  has  proved 
our  oft  repeated  advice  not  to  rush  the  drill 
and  increase  the  production,  thereby  playing 
into  the  hands  of  the  manufacturers.  The 
course  of  the  crude  oil  market  now  appears 
to  be  more  affected  by  the  hifalutin  and  ab- 
surd reports  received  from  day  to  day, 
showing  up  in  almost  eyery  case  big  wells. 
The  refined  oil  market  is  about  the  same  as 
that  recorded  in  our  last,  but  if  crude  comes 
down  to  a  dollar,  which  it  will  do  if  this  fa- 
natical process  is  continued,  the  producers 
will  have  no  one  to  blame  for  it  but  them- 
selves. 

glass: 

The  demand  is  still  ahead  of  the  supply, 
though  the  market  is  receiving  accessions 
of  stock  every  day.  There  is  a  consider- 
able amount  of  buying  from  importers  by 
wholesale  hardware  men  who  have  a  lot  of 
orders  that  have  been  kept  waiting  on  re 
ceipts.  The  firmness  noted  last  week  is  as 
marked  as  ever.  The  manufacturers  in 
Belgium  are  looking  for  more  money,  and 
local  prices  have  gone  up  10c.  on  all  breaks 
but  the  first,  which  has  been  at  $1.40  for 
some  time. 


KITA1S 


This  cut  shows  our  Steel  Dome  Low  Radiator 
Furnace  which  is  winning  the  highest  praise  from 
users. 

It  will  pay  to  investigate  its  merits. 

We  would  ask  our  friends  to  anticipate  their 
stove  wants  as  much  as  possible  as  we  are  running 
short  of  many  lines. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


HARDWARE 
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MARKETS—  Continued. 

OLD  MATERIAL. 

Business  in  this  material  is  of  a  steady 
plodding  nature ;  but  the  total  is  quite  large. 
Just  now  dealers  who  are  sending  to  the  city 
receive  lower  prices  on  account  of  the  ad- 
vance in  freight  rates.  For  instance,  coun- 
try dealers  get  about  ioc.  a  hundred  less  for 
bones  on  this  account.  City  prices  are  as  fol- 
lows : — No.  i  heavy  scrap,  65  to  70c.  per 
100  lbs.;  stove  cast  scrap,  40  to  45c; 
No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
11c;  heavy  scrap  copper  10^  to  io^c  ;  old 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8)4  toac.  ;  scrap  lead  2c.  ;  scrap 
zinc,  iVzX.o  2^c. ;  scrap  rubber,  2%  to  2)4c. ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 
plough  shares,  60  to  65c.  ;  burnt  cast  scrap, 
15  to  20c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  15c. 

HIDES,   ETC. 

Hides — No.  1  green,  cows',  are  4  i-2c, 
and  steers'  are  5c.  Cured  are  5  to  5#c. 
The  hide  market  is  dull. 

Skins — Sheepskins  made  their  usual  half- 
monthly  advance  of  5c.  on  Monday,  which 
brings  them  to  85c.     Calfskins  are  5  to  7c. 

Wool — The  first  transaction  involving  the 
export  sale  of  fancy  wool  of  this  season's  clip 
took  place  on  Monday,  when  a  lot  of  75,000 
lbs.  of  choice  fleece  was  sold  a*.  iQ/iC.  There 
were  several  tons  offered  at  the  same  price, 
but  the  United  States  market  is  dull.  Trade 
lots  are  18  to  19c. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  P.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35            $4.80  $4.50 

"      Net 3.88              4.29  3.02 

Egg  Gross 4.45               4.90  4.60 

"     Net 3.97                4.38  4.11 

SfcoveGross 4.45              4.90  4.60 

"     Net 3.97                4.38  4.11 

Chestnut  Gross...     4.45               4.90  4.60 

Net 3.97               4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Nov.  19,  1891. 
During  the  past  few  days  business  in  near- 
ly all  descriptions  of  finish  iron  and  steel  has 
been  rather  slow.     Railroad  patronage  does 
not  come  in   as   freely  as   was   anticipated 


some  time  ago  that  it  would  by  the  middle  of 
November,  and  the  call  for  structural  mate- 
rial used  in  other  lines  is  still  rather  disap- 
pointing. In  the  various  lines  of  merchant 
iron,  such  as  bars,  sheets,  etc.,  the  dealings 
are  chiefly  of  routine  character,  and  orders 
that  are  placed  occasionally  for  round  lots 
have  little,  if  any,  influence  upon  values. 
Foundiymen  are  fairly  well  employed,  but 
the  reports  from  this  branch  of  the  industry 
indicate  that  there  is  room  for  improvement, 
and  that  early  expectations  as  to  the  autumn 
season  trade  are  not  realized.  Except  where 
manufacturers  are  in  combination,  values 
tend  to  weaken  under  the  influence  of  com- 
petition for  business  resulting  from  the  pre- 
sent heavy  productive  capacity. 

Pig  iron  prices  are  somewhat  unsettled 
and  rather  weak,  the  combination  of  heavy 
output  from  furnaces  in  nearly  all  sections 
and  sluggish  cond'tion  of  demand  seeming 
to  be  the  disturbing  factor.  Some  sellers 
admit  a  decline  ot  about  50c.  per  ton  on 
foundry  grade  iron,  and  the  same  on  mill 
pig,  while  buyers  claim  that  they  can  do 
better  by  $1  per  ton  now  than  they  could 
thirty  days  ago.  The  decline  is  not  re- 
stricted to  any  quarter.  Both  Northern  and 
Southern  brands  have  been  sold  at  the  con- 
cession, and  one  leading  producer  has 
booked  orders  for  1892  delivery,  with  a 
guarantee  of  protection  to  the  buyers  in  the 
event  of  a  reduction  in  prices  later  on. 
Northern  brands  are  quoted  at  $17  to  18  at 
tidewater  for  No.  1  foundry,  $15.50  to  16.50 
for  No.  2  foundry  and  $14.50  to  15.00  for 
grey  forge.  Southern  brands  sell  at  about 
the  same  prices,  tidewater  delivery,  and  the 
range  of  $12  to  13  at  furnace  for  No.  1,  $11 
to  12  for  No.  2  and  $10.00  to  10.50  for  No. 
3,  future  delivery.  Bessemer  pig  remains  at 
$14.50  to  $15.50  at  furnaces,  as  to  brand. 
Foreign  spiegeleisen  quoted  at  $23  to  24  for 
10  to  12  per  cent  and  $27  to  28  for  20  per 
cent,  and  80  per  cent  ferro  manganese  at 
$62  to  63  delivered  here.  Scotch  pig  slow 
at  about  $22.50  f3r  Colfness,  $22  for  Sum- 
merlee  and  $20  for  Eglinton  and  Carnbroe. 
Old  iron  tee  rails  are  quoted  at  about  $22 
on  cars,  and  No.  1,  wrought  scrap  iron  at 
$19.00  to  19.50,  with  dealings  moderate. 

Copper — No  change  has  taken  place  in 
the  condition  of  the  market  for  ingot  copper. 
Home  consumers  buy  as  individually  as  they 
have  at  any  previous  time  during  the  past 


three  months  ;  new  export  business  is  slow, 
and  while  the  leading  producers  express  con- 
fidence in  the  future,  there  is  enough  compe- 
tition from  one  quarter  and  another  to  hold 
prices  down  to  \\%  to  11  Y%c.  In  point  of 
fact,  business  at  those  figures  seems  to  be 
somewhat  anxiously  sought  after.  Casting 
copper  for  early  delivery  is  still  rather  scarce 
and  held  at  10%  to  io^c,  but  not  over  \o)4 
could  be  obtained  for  round  lots  for  future 
delivery.  The  London  market  is  easier,  with 
latest  cables  quoting  merchant  bars  at  ^45 
5s.  for  prompt  and  ^46  for  future  delivery. 

Tin. — Prices  for  pig  tin  have  receded  a 
fraction  under  the  weight  ol  lower  London 
cables,  but  outstanding  "  puts  "  still  act  as  a 
check  upon  any  serious  decline,  despite  the 
very  tame  speculative  interest  manifested 
and  indifferent  buying  for  trade  account  and 
consumption.  Shipments  from  the  East 
during  the  first  half  of  the  month  were  only 
450  tons  to  Great  Britain  and  America,  and 
100  tons  to  the  Continent.  Ten  ton  lots  for 
prompt  or  near  future  delivery  were  valued 
at  about  19.95  t0  2°c->  net  cash,  and  for  job- 
bing parcels  20.15  t0  20.30c.  regular  was 
quoted.  Latest  London  cables  were  ,£91  5s. 
for  spot,  and  ^92  for  future  delivery. 

Lead — The  pig  lead  market  is  firmer.  At 
4.15c.  to  4.i7>£c.  about  200  tons  were  pur- 
chased, but  smelters  subsequently  raised 
their  pretentions  to  4XC-  and  refused  offers 
of  4.22j^c  for  carload  lots.  The  change  is 
due  chiefly  to  action  of  producers  who  seem 
to  be  making  desperate  effort  to  hold  prices 
in  the  face  of  heavy  output  and  merely  rou- 
tine demand. 

Spelter — Remains  very  quiet,  with  prices 
rather  weak  at  4.80  to  4.90c,  as  to  brand  and 
delivery. 

Tin  Plate — Trade  in  tin  plate  runs  light. 
Spot  stock  is  taken  only  as  urgent  wants  ne- 
cessitate, and  future  deliveries  are  purchased 
in  a  very  conservative  way,  although  prices 
in  the  foreign  market  have  receded  to  about 
the  point  at  which  some  buyers  were  inclin- 
ed to  take  hold  early  in  the  month. 


The  chief  requisites  for  a  successful  col- 
lector of  bad  debts  in  a  certain  Southern 
State  are  specified  in  the  following  adver- 
tisement:  "We  desire  an  able-bodied,  not- 
to-be-put.-off  and  not  -  to  -  be-backed-down 
young  man,  to  collect  for  us.  Must  furnish 
his  own  horse,  saddle-bags,  pistols,  bowie 
knife,  and  cow-hide.  We  will  furnish  the 
accounts.  To  such  a  young  person  we  pro- 
mise constant  and  laborious  employment." 


Enquiries   solicited   for   the   manufacture   of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 

Sheet  Metal  Goods. 


Thos.  Davidson  k  Co. 

Montreal,  Que. 
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HARDWARE 


HARDWARE :  BIRMINGHAM  AND 
DISTRICT. 

The  hardware  manufacturers  are  ddng  a 
very  fair  business  on  home  account,  and 
some  of  the  foreign  houses  are  also  buying 
moderately  good  quantities.  The  most  re- 
cent mails  are  encouraging  so  far  as  advices 
are  concerned,  but  orders  are  coming  in 
slowly  from  various  foreign  markets,  though 
the  Australian  demands  are  very  satisfac- 
tory. The  South  African  and  Indian  mer- 
chants are  offering  moderate  lines  for  general 
ironmongery,  while  the  South  American 
buyers  are  inquiring  for  steady  parcels.  For 
the  United  States  and  Canada  the  wants 
appear  to  be  of  a  slow  character,  and  some 
of  the  European  houses  are  ordering  only 
limited  quantities.  Home  demands  are 
rather  more  regular  for  Christmas  season 
goods,  and  in  the  heavy  branches  a 
good  trade  is  in  progress.  The  en- 
gineers, machinists,  and  galvanized  iron 
manufacturers  are  all  in  steady  occupation, 
and  the  ironfounders  are  doing  a  large  out- 
put in  heavy  castings,  while  in  light  iron- 
foundry  hollowware  goods  are  enquired  for  at 
a  satisfactory  rate.  The  brass-founders, 
japanners,  and  ironplate  workers  are  all  do- 
ing a  steady  output,  and  for  edge  tools, 
wrought  iron  tubes,  and  constructive  iron- 
work inquiries  are  coming  in  more  freely, 
though  prices  do  not  furnish  additional  profit. 
The  harness  and  saddlery  ironmongery  peo- 
ple have  booked  some  rather  larger  orders 
than  recorded  of  late,  while  the  manufactur- 
ers of  lamps  and  heating  and  lighting  appli- 
ances are  moderately  well  situated  for  home 
orders.  In  various  other  departments  the 
demand  moves  steadily,  but  manufactures 
complain  of  the  unremunerative  character 
of  prices. — Iron  Trade  Circular  (Ryland's). 


ALUMINUM  PRODUCTION. 

The  rate  at  which  aluminum  is  being  pro- 
duced at  the  present  time  may  not  be  with- 
out interest.  Since  the  closing  down  of  a 
number  of  works  in  Europe  owing  to  their 
inability  to  compete  with  the  electrolytic 
process,  the  manufacture  of  aluminum  has 
been  confined  to  four  concerns.  The  largest 
of  these  is  the  Aluminum  Industrie  Actien 
Gessellschaft  of  Neuhassen,  a:  the  Falls 
of  the  Rhine.  This  concern  produces  1,000 
pounds  of  aluminum  per  day.  The  next 
in  production  is  the  Pittsburgh  Reduction 
Company,  whose  works  turn  out  600  pounds 
per  day.  The  Metal  Reduction  Syndicate, 
Limited,  which  is  the  English  branch  of  the 
Pittsburgh  company,  is  now  producing  300 
pounds  of  aluminum  per  day.  The  Cowles 
company  claims  a  production  of  from  600  to 
700  pounds  per  day,  a  large  part  of  which  is 
alluminum  alloys.  Thus  it  is  seen  that  the 
present  alluminum  production  of  the  world, 
at  the  largest  estimate,  cannot  be  more  than 
2,600  pounds  per  day. 

It  is  conceded  that  the  largest  amount  of 
commercially  pure  aluminum  ever  gathered 
together  was  seen  at  rhe  works  of  the  Pitts- 


burg Reduction  Company  not  long  since.  At 
the  time  refered  to  this  companyhad  in  stock 
38,800  pounds,  or  a  little  over  19  tons.  The 
nearest  approach  to  this  amount  was  seen  at 
the  works  of  the  Societed'  Anonymed'  Alum- 
inium, of  Pans,  which  shut  down  early  in  1890 
with  a  stock  of  perhaps  10  tons.  The  Alliance 
Aluminium  Company  of  New  Castle  Eng- 
land, shut  down  with  about  eight  tons  on 
hand,  and  the  Aluminum  Company,  Limit- 
ed, whose  works  were  located  near  Bir- 
mingham, England,  ceased  operations  with 
a  stock  of  perhaps  6  tons.  These  figures 
according  to  a  good  authority  show  the  larg- 
est stocks  ever  carried  by  the  establish- 
ments mentioned. — American  Manufacturer. 


SCISSORS  HINTS. 


One  needs  many  pairs  of  scissors  and  true 
economy  consists  in  having  a  pair  for  every 
kind  of  work.  The  cutting  of  paper  is  very 
trying  to  sharpened  steel,  and  a  pair  might 
be  kept  for  that  purpose.  Long  slender 
shears  are  very  handy  for  general  use;  but- 
ton-hole scissors  should  find  a  place  in  every 
basket;  a  pair  of  scissors  for  trimming  lamps 
in  the  kitchen  is  necessary  where  there  is  no 
gas;  grape  scissors  for  the  table  are  not  alto- 
gether new;  scissors  to  cut  flowers  in  the 
country  are  a  convenience.  Few  people 
carry  pocket  scissors  of  the  folding  sort. 
Those  who  do  never  part  with  them.  Con- 
venient for  manicure  use,  to  cut  a  clipping 
from  a  paper  at  a  moment's  notice,  a  string, 
etc.,  they  answer  almost  every  purpose  of  the 
pocket  knife,  and  are  more  convenient  to 
handle.  Give  a  person  accustomed  to  their 
use  a  knife  and  the  pocket  scissors,  and  he 
will  part  with  the  former  first.  No  cutting 
blade  should  be  put  in  the  fire,  as  it  will  then 
lose  its  temper,  which  is  denoted  by  its  turn- 
ing blue.  Such  a  knife  blade  will  never 
keep  its  edge. — Hardware  (N.Y.) 


The  Penetanguishene  stock  of  Corbeau 
Bros.,  general  merchants,  has  been  sold  tor 
55  cents:  the  Sault  Ste  Marie  stock  brought 
50  cents. 

The  Bankrupt  general  stock  of  Fergus 
Park,  of  North  Buxton,  was  sold  by  auction 
at  London  on  the  18th  mst.,  to  H.  Macklin, 
of  that  city,  for  56c.  on  the  dollar, 

A  Montreal  merchant,  A.  Frappier,  is 
missing.  He  did  business  under  the  name 
of  A.  Frappier  &  Co.,  oil  and  paint  mer- 
chants, and  they  have  assigned  with  lia- 
bilities of  about  $9,000. 

On  Monday  evening  the  business  men  of 
Ottawa  met  for  the  purpose  of  bringing  into 
active  existence  again  the  Board  of  Trade, 
which  has  been  dormant  for  years.  No 
definite  action  was  taken. 

H.  Baker's  forged  steel  wire  fencing  plyers 
are  securing  a  strong  hold  on  this  market. 
They  give  much  greater  satisfaction  to  users 
than  the  old  cast  iron  article,  which  has 
been  on  the  market  for  some  time.     Com- 


plaints are  being  made  however,  that  some 
of  the  dealers  are  offering  a  cast  iron  plyer 
as  a  forged  steel  one. 

The    McClary    Manufacturing   Company 
London,  have  let  tenders  for  an  addition  to  -/ 
their  stove  department,  and  also  to  convert 
the  Cousins  House,  recently  purchased,  into 
a  head  office  and  show  room. 

Sylvester  &  Dougherty,  hardware  dealers, 
Stouffville,  Ont.,  write  :  We  like  "  Hard- 
ware" very  much  and  would  not  care  to  be 
without  it,  as  it  is  always  readable  and  in- 
structive. Silvester&  Dougherty— Stouffville. 

Newell  &  Blanchard,  hardware,  Carman, 
have  dissolved.  Mr.  Blanchard  retiring. 
Mr.  Newell  has  formed  a  partnership  with 
Miller,  to  carry  on  the  business,  under  the 
style  of  Newell  &  Miller. 

The  Patrons  of  Industry  are  organizing 
strongly  throughout  Brant  county.  In  On- 
ondaga there  is  a  lodge  of  100.  Several 
Brantford  merchants  were  waited  on  the 
other  day  and  asked  to  supply  the  Patrons 
with  goods  at  a  percentage  lower  than  ordi- 
nary prices. 

The  Canadian  Association  of  Stationary 
Engineers  met  in  Shaftsbury  hall,  Toronro, 
the  other  evening,  President  Edkins  in  the 
chair.  The  attendance  was  good.  Two 
propositions  were  received,  and  the  re- 
mainder of  the  evening  devoted  to  a  discus- 
sion on  governors  and  pumps. 

Messrs.  McLeod,  Hanley  &  Clegg,  Bran- 
don, Man.,  formerly  agents  for  different  firms 
of  agricultural  implement  manufacturers, 
have  now  formed  a  partnership  and  will 
carry  on  business  in  Mr.  McLeod's  old  stand 
on  Ninth  street,  Brandon,  where  they  will 
handle  a  full  line  of  threshers,  wagons,  plows, 
etc.,  both  for  Canadian  and  American  goods. 

Messrs.  A.  C.  Leslie  &  Co.  are  showing 
some  very  handsome  samples  of  Dickinson's 
(Sheffield)  cutlery.  Their  carving  sets  are 
a  particularly  varied  and  attractive  line,  and 
can  be  sold  at  prices  that  will  ensure  pur- 
chase. The  case-sets  are  made  up  of  3  and 
5  pieces,  with  stag  or  ivory  handles  tipped 
with  nickel.  The  goods  will  be  very  desira- 
ble Christmas  stock. 

It  is  announced  that  the  Patterson  & 
Wisner  Company  have  become  part  and 
parcel  of  the  Massey-Harris  Company,  Ltd. 
This  row  gives  the  Massey-Harris  Company 
control  of  the  Toronto  factory,  lately  owned 
by  the  Massey  Manufacturing  Company ;  ,J 
the  Brantford  factories,  lately  owned  by  A. 
Harris,  Son  &  Co.,  Ltd.,  and  J.  O.  Wisner, 
Son  &  Co.,  and  the  Woodstock  factory,  for- 
merly owned  by  the  Patterson  &  Bro.  Com- 
pany, Ltd.,  as  also  the  entire  business  of 
Massey  &  Co.,  Ltd.,  Winnipeg. 

The  following  motion  was  carried  unani- 
mously the  other  night  at  a  meeting  of  the 
Dundas  town  council ;  giving  to  J.  M.  Wil- 
liams &  Co.  10  years  ex-emption: — That  the 
property  known  as  the  Dundas  stove  foun- 
dry be  exempt  form  taxes  for  a  period  of  10 
years  from  this  date  provided  the  works  be 
kept  running  continuously  during  the  term 
of  the  exemption,  but  the  said  property 
shall  be  assessed  for  its  share  of  any  further 
sums  of  money  which  it  may  be  found 
necessary  for  the  town  of  Dundas  to  raise  by 
debenture  or  otherwise  for  public  improve- 
ments, and  that  in  the  passing  of  this  by- 
law any  other  by-law  referring  to  the  ex-emp- 
tion of  said  stove  foundry  be  cancelled. 
The  word  continuously  shall,  for  the  pur- 
poses of  this  by-law,  mean,  should  the  works 
be  stopped  for  say  not  more  than  three 
months  at  any  one  time  then  said  by-law  to 
be  void. 


HARDWARE. 
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DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This  means  a  demand  for  them 
among  dealers. 

MORAL:    Ask  your  Jobber  for  them. 

Sole  Makers :  THE  EUSTIS  MFC.  CO.,  49  St.,  Bayonne,  N.J. 


IP.     COEEIDI, 

Accountant,  Auditor,  Etc. 
EXPERT  AUDITING.    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTANCY 

A  SPECIALTY. 
Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.     Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  139  Yonge  St.,  TORONTO. 


Tulloch  &  Co'y 

Manufacturers'  Agents  and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil. 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 

|^  Q  —Correspondence  invited  from  Canadian 
firm?  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


THE  DRY  GOODS  REVIEW,  toront> 

a— THg  JIM'ltAN  C9(V»J  l»UBLISHER8.<£Sa      ' ' 


THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    no    Smell— Perfect    combus- 
tion—No dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers,. 

Toronto  and  Winnipeg. 


PAI^TTEBSJ  BBUSHES. 


t:r^:d:e 


We  manufacture  the  Best  Brushes  only,  and  guarante* 
the  Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  name-, 
and  the  above  Trade  Mark.  Samples  can  be  seen  and  full  particu- 
lars obtained  of  our  Agent,  Mr.  W.  H.  JAGGER,  24  Front  Street 
West,  Toronto. 

HAMILTON   &  CO., 

96  Clerkenwell  Road,   London,  England 
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A  SALESMAN'S  DECALOGUE. 

In  a  recent  address  on  "Procrastinating 
and  Puttering,"  Professor  Wells,  of  Ohio, 
gave  what  he  terms  his  decalogue  of  work, 
his  ten  commandments  of  labor.  They  are  : 
Do  not  procrastinate.  Do  not  putter.  Take 
your  own  pace.  Read  work's  parables.  Re- 
member the  promises.  Be  ambitious.  Be 
easy.  Be  intelligent.  Be  orderly.  Be  upright. 

The  first  commandment  of  labor  is,  he 
sayS — Do  not  procrastinate.  There  was 
once  a  Yankee  farmer  whose  acres  were  cov- 
ered with  bowlders,  and  very  much  needed 
stone  fences.  "I'll  build  'em,"  said  the 
Yankee,  "  to-morrow  or  next  day,  I  guess." 
But  after  many  to-morrows  and  next  days  a 
good  fairy  took  him  in  hand.  Wherever  he 
walked,  she  threw  bowlders  before  him.  He 
lifted  them  out  of  the  way.  She  sent  im- 
mense stones  in  front  of  his  plow.  He  got 
a  crowbar,  and  rolled  them  into  the  next 
furrow.  She  piled  them  on  his  wheelbarrow. 
In  surprise  he  threw  them  off.  At  last  she 
sent  him  a  dream, — a  dream  of  a  stone  fence, 
broad,  square,  neat  and  strong,  and  far- 
reaching  about  his  farm.  ''This  is  the 
fence, "  she  cried  in  his  ears,  "  the  fence  you 
might  have  made  with  the  strength  you 
used  in  throwing  stones  out  of  your  way. " 

Do  you  ever  think  of  this,  that  it  takes  a 
certain  amount  of  energy  to  reject  tasks 
when  they  press  upon  you  for  the  doing,  that 
the  worry  over  an  unaccomplished  duty  is  a 
burden  it  takes  strength  to  bear  ?  Do  you 
realize  that  procrastination  requires  power, 
and  often  a  power  that,  when  summed  up, 
would  do  the  deed?  Oh,  how  we  cheat 
ourselves  !  How  we  hammer  away  on  cold 
iron  !  How  we  set  the  mill  to  grinding  after 
the  water  has  passed,  so  that  we  must 
laboriously  turn  the  mill-wheel  ourselves  ! 

The  waste  of  strength  is  not  the  worst  of 
it.  "  By  the  street  of  '  By  and  By '  one  ar- 
rives at  the  house  of  '  Never.'  "  That's  the 
worst  of  it.  Putting  off  means  leaving  off. 
Going  to  do  is  going  undone,  ten  cases  out 

of  nine. 

The  second  commandment  about  labor  is. 
Do  not  putter.  This  is  the  second  in  the 
order  of  time,  but  the  first  of  all  in  the  order 
of  importance.  For  a  worker's  prime  virtue 
is  vim.  Yet  there  are  thousands  of  workmen, 
so-called,  whose  practice,  if  not  whose  lips, 
read  the  text  in  this  way.  "  Whatsoever  thy 
hands  find  to  do,  dilly-dally  with  all  thy 
might."  Drive  your  business,  or  your  busi- 
ness will  drive  you.  Go  at  your  work  in  a 
straightforward,  sensible  way.  Hold  firm 
reins.  Don't  jerk  and  twitch  and  flap  and 
fuss.  Don't  putter.  For  if  you  do,  worry 
and  vexation  and  disappointment  and  impa- 
tience and  wasted  time  and  strength  and  re- 
putation will  harness  your  soul  to  the  tasks 
you  should  have  ridden  upon,  and  you  will 
be  driven  unmercifully  by  the  very  powers 
you  were  made  to  drive. 

There  is  a  beautiful  word,  which  everyone 
who  aspires  to  the  high  title  of  "  worker  " 
must  manage  in  some   way  to  get  into  the 


vocabulary  of  his  life.  That  word  is  "  alert.' 
What  a  picture  flashes  into  our  minds  when 
we  say  it  ?  "  Alert," — bright  eyes,  quickly 
moving  as  the  Greeks  loved  to  see  them  ; 
body  in  nice  equipoise  ready  for  prompt  obe- 
dience ;  motions  delicate,  exact,  and  swift  ; 
speech  ciear-cut,  quiet,  and  steady.  That 
word  "  alert  "  is  the  poetical  form  of  the 
American  adjective,  "  business-like,"  the  op- 
posite of  "  puttering." 

A  straight  line,  your  geometries  tell  you, 
is  the  shortest  path  between  two  points.  The 
same  definition  fits  the  word  "alert,"  the 
word  "business  like."  It  means  taking  the 
shortest  and  easiest  way  to  your  goal. 


THE  MAN  MAKES  THE   BUSINESS. 

We  cannot  sympathize  with  the  tracer 
who  feels  ashamed  of  his  business,  or  who 
continually  complains  of  it  to  others  as  being 
excessively  laborious  or  unremunerative, 
although  occasionally  a  successful  and 
otherwise  level-headed  dealer  may  be  guilty 
of  such  weakness.  One's  business,  both  in 
point  of  profitableness  and  in  the  esteem  in 
which  it  is  held  by  the  public,  is  chiefly  what 
one  makes  it.  If  it  yields  a  small  return  for 
the  capital  and  labor  sunk,  let  the  merchant 
submit  his  own  conduct,  his  capabilities  and 
character  to  an  examination  before  condemn- 
ing an  avocation  that  must  in  the  very  na- 
ture of  things  depend  almost  entirely  upon 
the  man  instead  of  upon  circumstances.  If 
the  business  is  regarded  with  contempt  by 
outsiders,  it  may  be  worth  the  while  of  those 
engaged  in  it  to  ask  themselves  whether  the 
fact  is  not  due  to  their  lack  of  self  respect,  as 
evidenced  by  an  indulgence  in  practices 
which  sap  the  moral  character  of  the  indi- 
vidual, among  which  are  over-charging, 
short  weights  and  measures  and  fradulent 
adulteration. 

The  dealers  whose  dissatisfaction  with  the 
profits  of  their  business  takes  the  shape  of 
consistant  complaints,  of  course  assist  to 
create  the  disfavor  in  which  it  may  be  held  by 
outsiders.  Looking  upon  their  trade  with 
contempt  themselves,  it  is  natural  that  others 
should  take  the  cue  from  those  familiar  with 
it  and  act  accordingly.  One  way  in  which 
many  retailers  evince  a  certain  contempt  for 
the  business  which  has  given  them  wealth 
and  reputation  is  in  training  their  sons  to 
any  other  business  than   their  own.     One 


reason  for  this  is  no  doubt  a  feeling  that  the 
boy  should  be  protected  from  the  trials  of 
his  parent,  and  that  his  path  in  life  should  be 
made  smoother.  But  at  bottom  there  is  the 
other  feeling,  which  the  dealer  perhaps  may 
be  unconscious  of  but  which  still  exists,  viz.: 
That  the  business  isn't  good  enough  for  the 
boy.  Consequently  instead  of  being  bred  to 
situitable  career,  the  dealer's  son  is  given  a 
college  education  and  a  profession  in  which 
he  finds  it  difficult  to  make  his  salt.  The 
business  that  is  good  enough  for  the  father 
ought  to  be  good  enough  for  the  son,  and  the 
business  that  enables  a  man  to  earn  an 
honest  livelihood  and  gain  the  respect  of  his 
neighbors  and  customers,  is  fit  for  any  man 
to  engage  in,  however  luxurious  his  early 
training  or  high  his  pride  of  birth,  and  such 
a  business  we  consider  the  retailer's  to  be. — 
Merchants'  Review. 

WHAT  GERMAN  RETAILERS  HAVE 
TO  COMPETE  AGAINST. 

Retailers  in  Canada  suffer  occasionally 
from  competition  with  manufacturers  and 
jobbers  who  sell  to  consumers  direct,  but  we 
are  well  off  as  compared  with  the  trade  in 
Germany.  There  manufacturers  in  most 
cases  go  direct  to  the  consumer.  Many  of 
the  larger  ones  have  retail  stores  in  all  large 
business  centres  in  which  their  goods  are 
sold.  They  also  do  an  extensive  business 
by  mail.  The  post  office  is  under  govern- 
ment control.  Five  kilo,  or  eleven  pounds, 
will  go  at  equal  to  12c.  to  any  part  of  Ger- 
many. For  distances  of  less  than  125  miles 
the  price  is  only  6c.  It  is  usual  to  see  10 
lbs.  of  coffee,  sugar,  files,  cutlery,  etc.,  pass 
through  the  mails.  The  authorities  carry 
parcels  from  warehouses  and  factories  just 
as  the  express  business  is  done  here;  they 
go  about  the  street,  and  when  a  shipper 
wants  to  send  a  parcel  he  hangs  out  a  card. 
For  an  additional  charge  of  five  cents  and 
upwards  they  will  collect  c.o.d.  parcels  and 
pay  over  the  money  to  the  shippers.  The 
post  office  also  collects  notes  and  drafts  at 
the  rate  of  about  i-ioof  1  per  cent. 


Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible.  ■ 

Goods  conveniently  located  sav«*  time,  money 
and  temper  in  showing. 

A  feather  duster  disperses  but  does  not  remove 
tb  e  dust  from  the  store. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 


THE  HALIFAX  SHOVEL  Co.,  Ltd., 

HALIFAX,    3ST.S. 
Sole  Makers  of  Fenerty's  Patent  Socket  Shovels,  Spades  and  Scoops. 

Here  is  whaf  the  users  say  : 

Halifax,  N.S.,  April  1st,  1891. 
Messrs.  Halifax  Shovel  Co.,  Limited,  Halifax. 

Dear  Sirs, — Your  make  of  Shovels  (Fenerty's  Patent)  is  just  what  we  want  for  our 
draw  kilns.  We  use  no  other,  and  always  recommend  them.  They  are  fine  goods.  Not 
the  least  of  their  many  merits  is  that  a  broken  handle  can  be  so  easily  replaced. 

Yours  truly, 
Bras  D'Or  Lime  Company,  Limited, 

A.  Milne  Fraser,  Secretary 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 


LIMITED, 

MANUFACTURERS   OF 


Salt  Glazed 

Vitrified  Sewer  Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Specla!  attention  to    Correspondence   and   Mall 
Orders.     Mention  this  Journal. 


The  Art  Metropole 

131  YONCE  STREET, 

TORONTO. 


The  Cheapest  House  in  the 
Trade  for  Tube  Colors,  Brushes, 
Canvas  and  all  Artists'  Materials. 


SEND  FOR  CATALOGUE. 


JOHN  WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


<8>« 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McG-ill,  Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


&  L  SAMUEL  BENJ 


&  COMPANY 


IMPORTERS    AND    DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN    PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  have  just  received  fine  line  of  POCKET  CUTLERY  special  brands,  "  MAPLE  LEAF  "  equaj 
to  anything  in  the  market,  also  full  line  of  Carvers  in  cases,  of  RODGER'S,  LOCKWOOD'S  and 
BUTLER'S  make,  and  complete  line  of  PLATED  WARE.  We  also  solicit  enquiries  for  prices  on 
SKATES,  SLEIGH  BELLS,  SNOW  SHOVELS,  FIRE  IRONS  and  STANDS,  etc.,  etc. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL 
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SALES  MADE  OR  PENDING. 

H.  N.  Young  &  Bro.,  hardware  and  stove 
dealers,  Orangeville,  Ont.,  have  sold  out  to 
R.  H.  Hemstreet. 

J.  F.  Warbrick,  hardware  dealer,  Bolton, 
Ont.,  has  sold  out  his  stove  and  tinware  de- 
partment to  Clements. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Hamber,  Thyme  &  Henshaw,  manufactur- 
er's agents,  Vancouver,  B.  C,  have  dissolved. 

McKenny  &  Kelly,  hardware,  stoves  and 
tinware  dealers,  Orangeville,  Ont.,  have  dis- 
solved, J.  J.  Kelly  continuing. 

Knight  &  Morrow,  general  merchants, 
Souns,  P.E.I.,  have  retired  and  been  suc- 
ceeded by  McDonald  &  McEachern. 

REMOVALS    AND    DEATHS. 

R.  S.  Bessonett,  of  Bessonett  &  Wilson, 
hardware  dealers,  Halifax,  N.S.,  is  dead. 

DIFFICULTIES,  ASSIGNMENTS,COMPROMISES. 

A.  Frame  &  Son,  general  merchants,  Mait- 
land,  N.  S.,  have  assigned. 

L.  B.  Cochrane,  general  merchant,  Medi- 
cine Hat,  N.  W.  T.,  has  assigned. 

L.  Theroux  &  Co.,  general  merchants, 
Yamaska,  Que.,  have  compromised. 

John  Chester,  general  merchant,  Widder, 
Ont,  has  assigned  to  Thos.  Kenny,  Sarnia. 

John  Stinson,  general  merchant,  Singham- 
ton,  Ont.,  has  assigned  to  E.  R.  C.  Clarkson, 
Toronto. 

Solomon  Wigle&Son,  general  merchants, 
Leamington,  Ont.,  have  assigned  to  Henry 
Baker  &  Co.,  Toronto. 


TRADE  SALES. 


The  bankrupt  stock  of  A.  Hay  &  Co.,  of 
Wallaceburg,  valued  at  over  $6,000,  was 
sold  to  Mr.  Delmage  of  Wallaceburg  at  63 
cents  on  the  dollar. 

The  salvage  stock,  of  J.  J.  Shragg,  general 
merchant,  Winnipeg,  amounting  to  a  con- 
siderable amount,  was  sold  the  other  day  by 
the  assignee,  S.  A.  D.  Bertrand,  to  A. 
Chevrier. 


Our  progressive  contemporary,  the  British 
Columbia  Commercial  Journal,  is  kind 
enough  to  make  reference  to  us  in  the  fol- 
lowing terms  :  "  Hardware,  as  the  name 
implies,  is  the  recognized  authority  on  hard- 
ware throughout  Canada,  and  is  published 
at  Toronto,  Ont.  But  the  paper  is  not  de- 
voted exclusively  to  that  branch  of  trade. 
Scarcely  an  issue  comes  to  hand  that  does 
not  contain  something  of  interest  to  men  in 
every  branch  of  trade. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
due*ri. 


Here  it  is  again— FORBES'  NEW  PATENT, 

ACHIEVED!        ACHIEVED!        ACHIEVED!! 


Me  for  Price  Lists,  Discounts,  Circulars, 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 


what  a  customer  has  to  say  of 

MANDER  BROS.  VARNISHES 


(Fac-Similie  of   their  Letter.) 


-   y         /<%>/. 


/y/fyffi/L'  *r    &*d£*ts*&~^~-  J^&       ^ 


izSMs^m 


MANDER'S  VARNISHES  are   peculiarly  well 
adapted  to  the  CANADIAN  CLIMATE. 


SOLE  AGENTS  FOR  THE  DOMINION  : 

Walter  H.  Cottingham  &  Co., 

Montreal. 
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Superior  quality  fully  guaranteed.     *p*-  £?'  __        =5 
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PLEASE  MENTION   THIS  PAPER  WHEN   WRITING   US. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

TAPER    TOOTH. 


RAREFINED  (Sj  • '"' ^iJisiLVER  STEEL 


A 


6RB«isAWCoT0R0NT0 


SILVE 

*   -tfH"- 


set  c  />cuts  'Aroy^N 


A.    B.  JARDINE  &  CO., 

Hespeler,  Ont. , 

Blacksmiths'  Tools  and  Tube  Expanders. 

Send  for   Catalogue   and  Price   Listn 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 


B 

O 

T 
S 


F. 

O 

R 

G 

I 

N 
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Full  square  and  common  Carriage  Bolts,  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  and 
Whiffletree  Bolts.     Bolt  Ends,  Coach  Screws,  Square  and  Hexigon  Nuts.     Carriage  Foreine  of  all 

kind,   send  for  prices  GEO_  GILLfESj  Gananoo.ue,  Ont. 


ll/rjO    DEAL    I  J\J     GROCERIES 
SHOULD    SUBSCRIBE     FOR 


ubscripHon  $2    The  Canadian  Q rqcer\ 

~^-e^THE  J.B.MSLEAN  C9,(Lt»)  PUBLISHERS  . 


TORONTO 
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CUTLERY. 

Good  Assortment,  splendid  value. 

CARVERS,     with    or  without    cases,   a 
specialty. 

A.  C.   LESLIE  &  CO., 

Manufacturer's  Agents, 
445  St.  Paul  St.,  18  Front  St.  West,_ 


MONTREAL. 


TORONTO. 


THE  TORONTO  DROP  FORGE  CO.,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


MM*tt*M*l*fcl 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
•very  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


SPOONS.FORKSETC-STAMPED 


ARE  GENUINE.,R0GERS"G00DS. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 
1764. 


TRADE 
MARK. 


*% 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold-back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Self-adjusting  Gauges  for 
attaching.    Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
Sole  Manufacturers—  SHEPARD    HARDWARE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 

Canada.    Telephone  2164. 


CURRENT    JVLRRKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb  . .  28,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  121x17        4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes   4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I.C.  20  X  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65.  "  ) 

Tinned  Plates. 

78x30  up  to  24  gauge 6}    7 

26        "     7J    7* 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  05  2  10 
Refined      "  "  ..    2  45    2  55 

Horse  Shoe  "  "  .2  50    2  55 

Band  "  "  ..     2  50    2  65 

Hoop  "  '  ..     2  65    2  80 

Swedish         "  "  ..     4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery S  00    3  25 

Best  Cast  Steel,  per  lb 0  134  0  14 

Russian  Sheet        "       0  10J  0  12 

Tank  Plates 2  00    2  25 

Boiler  Rivets 4  60    6  00 


Boiler  Tubes. 

2-inch    lOJc 

-inch  15 

Boiler  Plate. 

}  inch $2  45 

5-16  "     2  35 

8     "    and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,    31 

28  "      31,  3J 

Canada  Plates. 

Blaina }  bright  2  90    3  00 

Abercarne 3  00    3  10 

Iron  Pipe. 

Wrought  60  to  621  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  621  per  cent. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,   51 

26  gauge,  "       51, 54 

28     "  "       51,5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "         51, 54 

28      "  "         51,5} 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

Chain. 

Proof  Coil,  3-16  inch,  per  lb 6 


1 

5-16 

% 

7-16 

V* 

94 

% 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

coz  yards 0  20 


6 

61 

51 

5* 

4} 

5 

a 

4* 

ii 
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41 
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1-5 

»  5  90 

i    2  70 

0  50 


1  10 


Copper — Ingot. 

English  B.S.  "        0  1410  15 

Bolt  or  Bar. 
Cut  lengths,  round,  1  to  I  in  .  ?0  25  $0  28 
"  round  &  square 

1  to  2  in 0  23    0  26 

Note— Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60  $0  18    0  19 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  19    0  20 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  22    0  26 
35  to  45      "  "       . .  0  21    0  22 

50  lb  and  above  per  lb  0  20    0  21 
Boiler  <£  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  25 

Spun         "  "         0  29 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  jsl    0  25 
"        27  to  30      "      ..  0  23    0  29 

"        30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "      0  051  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06} 

Part  casks 0  06|  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  24  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder.  - 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  151  0  16 

Other  makes  "     0  14J  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}  51 

No.  1  Do "  0    5 

No.  2  Do "  0    4) 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  },  1  and  1  gallon  tins.) 

Pure,    pergallon 81  05  $1  10 

2ndqualities    '*     0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   0  06 

French      "        0  05 

Marine  Black    0  09 

'■         Green   0  09 

Chrome    "        0  08 

French  Imperial  Green  0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"      (J.F.L.S.)"  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English   Oxidei  "      3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  081 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  18 

"       Greens"      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  09      0  10 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    Oil 

Frenchmedal   0  11    0  12 

Cabinetmakers   0  17    0  18 

White 0  16       07 
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HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  ristol,dis.40  to  45  p.c.  Anier 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  ~Y,  p.c. 

Wads. 
Eley's,  per  1,000 »0  25  »1  60 

Anvils. 

Per  lb 0  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers. 
Ciilinour's,  discount 50, 50 and  10 

Hollow  Steam's  perdoz....  13  00  20  00 

Adjustable  "          each   5  50  6  50 

Post  Hole, Vaughan's,  each.     1  35  1  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing            per  gross 0  65  1  59 

Pegging,                  "          ....     0  65  1  25 

Brad,                       "          ....     0  85  1  60 

"  handled                     ....    3  60  7  30 

Saddlers'.               "          ....     0  45  1  60 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  25    g  00 

"    Sewing,         "  — / 

Awl  and  Tool  Sets. 

Millar 's  Falls,  per  doz 2  80    8  30 

Axes. 
Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani, 
Brass,  60  to  66J. 
Nickel  50  and  10  to  60  p.o 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Bouse. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz    3  35    4  75 

Moulders'     "       7  50  10  00 

Blacksmiths'   discount   35,40  pe   cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Perdoz 5  00    6  00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,   list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  percent. 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Qimtet. 

Clark's,  per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie "  112  120 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  per  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  T5 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50    3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per   doz;,  dis.  37$  per  cent. 

Henis,  No.  8        "      6  00 

"    No.  9        "      7  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Opuuers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6.50 

Carpet  Sweepers. 

Bissell,    perdoz 22  50 

World  '  21  75 

Daisy,  "        24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition . 
Castors. 
Bed,  new  list,  dis.  50pc.  )  to  50  and  5 
Plate       "  dis.50pc   )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  l  10 

Napanee         "  l  10 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01$ 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis   35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns 
Daisy,  dis.   From  factory  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 

Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.  Or 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  00 

Coil,    perdoz 0  88    100 

English,     "     2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40 'to  45  p.  c. 

Elbows — Stove  Pipe. 
*1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  perdoz 130    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz  4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List, 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c, 

Amer.  list. 
Jowitt's,  dis.  Can.  list,  25pc.  to  27$  p.c. 
Horse    Kasps,    Kearney    &  Foote's  dis 
Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  tt  ,, 

50p,c.  Can.  [Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60     2  00 

Forks. 

Hay,  Manure,  etc,  dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to  50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 400 

Enterprise,  discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 
Acme,  discount  55  to  60  per  cent 
Gauges — Marking,  Mortise  »ic 
Stanley's,  dis. 50,  55 p.c. 
Wire  Gauges 
Winn's,  Nos.  26  to  33,  each     165    2  40 
Glass. 
Window. 
Box  Price. 
_.  Double 

c  d     StarV.  Diamond 

Size  Per         Per        Per       Per 

United         50  ft      100  ft.      50  ft.   100  ft 
inches. 

16  to  25  1.40  2.70        2  00 

26  to  40"  1.55  3.00        2.25 

41  to  50  3.40  5  00 

57  to  60  3.70  550 

61  to  70  4.00  6  00 

71  to  80  4.50  6  75 

81  to  85  5.20  7'ijo 

86  to  90  5.90  8  50 

91  to  95  q  ?X 

96  to  100  lojfig 


Pilkington. 
Ordinary 

1st  break  $3  65 

2nd      "      3  9o 

3rd       "      4  60 

"5       V.      '    *  95 

5th        "       5  40 

6th       "       5  90 

7th        "       50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd       "       5  40 

**£       "      5  90 

5th       "      g  50 

6*a       "      6  90 

7th       '        7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"     0  55    1  20 

Grindstone   Fixtures. 

P.  S.  &W.,  perdoz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  dis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic  per  doz   110    150 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  87$ 

Handles. 

Axe        perdoz 00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 8  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    8  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    126 

Plane. 

American,  per  gross 3  15    8  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  26 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c 

Hinges. 

Blind,  Parker's,  dis.  60  to 60  and  10  p.c 
1    Shepard's  Noiseless,  dis.  60  p  c 
.    "  "    Buffalo,  dis  60  to  70  p.c.' 

Light  T  and  strap,  dis  62$  to  65  per    I 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .     0  03$  0  04$ 
'  Perdoz.  sets 

Screw,  Eureka  113    1  so 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 
„     .  Rer  doz.  pairs 

SP"ng     1  50    3  50 

1      Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  t>ei 

cent.  r 

Planter            doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    perdoz   0  50  110 

Clothes  Line,     "          0  27  0  63 

Harness,             "         0  72  0  88 

Hat  and  Coat,  per  gross..     1  00  3  00 

Chandelier,  perdoz    0  50  1  13 

Wrought  Iron. 

W<f£Uf£  +    ^7°i°kS    and.  StaPles.    Can 
dis.  35  to  37$  per  cent. 


FOR 

Breech  Loading  Shot  GhinS,  fine  grades  such  as  Greener 
Uabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO..  London,  Ont. 
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VVrought  Hooks  and  Staples,  Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  7J  per  cent.  dis.  off  new 
list.  „     ' 
Copper,              per  lb         . .     I)  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  ..     2  75    5  20 
Bronze  Gem,         "        ....     6  00    9  00 
Lava  "         ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

Tj   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

«".?«■  Eft        -     JSJSS 

All  glass,  "  12°    I30 

Lines. 

Fish,    per  gross 1  05    2  50 

Chalk.         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....       50 

Russell  &Erwin,  per  doz    2  90    7  so 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33H  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  174  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  1  £5    j»  '•> 

Lignum  Vitas,  "         3  85    5  00 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  C  utter 
Enterprise,  American  dis.  17J  to  20 

per  cent.  dis. 
Canadian,  37i  to  40  per  cent. 

Home,  each • 

Mincing  Knives. 

American,  per  doz... *2    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and   upwards, 

per  keg  base,  price 2  20 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American —     1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)154    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.         "     0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil    Can,    with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "       1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

ialvanized,  per  doz 2  25    3  25 

Pencils. 

Jixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Pioks 
pardoz 6  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  124  to  15  per  cent. 
Bailey'sVictor,  dis.  124  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

374,  40  p   c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    100 

Axle 22       33 

Screw 27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

624  per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3J 

Sliding  Door,         "       ....  3J        3} 

Rakei. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  1  25    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent.dis  to 

50  p.c. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  per  c 
Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 

Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..      9 J    9}    13       13* 

\,  5-16,  %  in 10    10J    134      13} 

3-16  in 1C4  14 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb. .        13J     16 

Jute    "     ...        08       081 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  'lis  374  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&  A., sand,  30  n.c.  to  30  and  5  p.c. 

Emery,  per  quire 55       90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

Sausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston's,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz l  65    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


1  15 

1  35 

2  30 
1  80 

1  35 

1  60 

2  45 
2  25 

1  65  5  50 

3  00  5  00 

4  50  11  50 

Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      H.  H.      "      72*       " 
"      F.  H.  Brass  75         "        "    " 
■«     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  774  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W   N.P,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  fie  per  cent. 

Sheaves 

Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 

Canadian,  dis.   374  per  cent,  to  40  p.  c 

Sieves 

Wood  Rim,  black,  p.  doz 

"  tinned,      " 

Tin  Rim, 

"  black,       " 

Snaps. 

Harness,  German,  p.  gro. 

Acme, 

Lock,  Andrew's 

Soap 

Sapolia    J  gross  boxes 3  25 

•'         i  and  4  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 

Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  44     43 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.blued  ortinned,  dis.  424po 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Naifs.dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  Ais.  35  p.c. 
Shoe  Finders'  Taeits  &  Nails, dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  per  doz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 
cent,   to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174,20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute        "       „".'. 

Blue  ribbon   014 

"         Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.     3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered  spring  and 
galvanized,  124  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14e.  added. 

Tinned,  net  list:  brass  and  copper  74 
p.c.  dis. 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  O64  0  O64 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  041  0  04} 

Galv.  Stet  1,  plain  twist  . .    0  O44  0  04} 
Galvanized    Barb,  "Ly- 
man," 2  to  4points 0  04} 

Staples  OO44 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.  100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne,  dis.  30  to  32Jp.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .     2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      600 

Burrell's    "     each 3  40 

Pocket,  per  doz 125    2  00 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  8treet  West.  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TR*CF   M^r-K   FOR 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

JftwP.ROCEBS.^ 

KNIVE8,FORKS,SPOON8. 


HOLLOW   WARE. 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey>  Manager 


it 


TRAVELLERS 

SHOULD  SEND  2$C.   FOR 

DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED   IN 

ZEI^ZRID^AT^-IRDEL 

Hardwares,  Please  stock 
Spooner's  PHENYLE  Disin. 
fectant  Deodorizerand  Germicide 
Powder  (Bannerman's  Patent). 

The  most  effective  known  to  Modern 
Science.  Prevents  disease  and  "  Sweetens 
things  generally "  urgently  needed  in  epi- 
demic localities.  Send  for  information, 
everyone  can  afford  it.  (Brother-in-law  to 
Copperine),  good  seller  winter  and  summer. 
Nicely  put  up. 

ALONZO  W.  SPOONER, 

Maker  for  Dominion. 

Port  Hope,  Ont. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F,  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


SAW  YOUR 


ADVERTISEMENT! 


IN  THE 


HARDWARE. 
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When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  By  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 

ALL  SIZES  IN  STOCK. 


MANUFACTURERS   OF 


STAINED  CUSS  FOB  EVERY  PURPOSE, 

McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

The  open  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  impossible 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 

Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP  " 

AND 

"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WAEEEN,  Pres.  and  Tr«a§.  CHAS.  N.  CANDEE,  Sec'y. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


IM^RK 


KINK  PROOF  HOSE. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  cl.  msy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hosh  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1  964,  Montreal,  or 

27  Front  St.  E..  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 
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P'E    ORGAN   OF 

WROUGHT 

CAST, 
^     STAMPED 
SHEET  &  SPUN 

METAL 

TRADES. 

Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


^^SKATES 

FINE  CUTLERY. 

FANCY  HARDWARE. 


RICE  LEWIS  &  SON, 


LIMITED. 


General  Hardware  Merchants. 


Three  sizes  with  extra  heavy  Fire  Pots,  10,  1 i  and  12  inches  in 
diameter.  Two  largest  sizes  have  flues  and  damper  in  top  which 
controls  and  keep  a  continous  fire.     Low  in  price. 

THE  GHOWN  &  CUNNINGHAN  GO'Y 

LIMITED, 

DKHHSTGhSTOUST,    OHSTT_ 

WESTERN  AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1    Front  St.  W.,  Toronto. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


HARDWARE 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 

PUBLISHED    WEEKLY- SUBSCRIPTION    JT-J.OO    A    YEAR. 


Vcl.   3. 


TORONTO,   NOVEMBER  28,   1891 


No.  48 


d.  B.  McLEAN, 

President. 


HUGH  C.    McLEAN, 

Sec.-Treas. 


THEJ.  B.  McLEAN  PUBLISHING  COMPANY, 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 

HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  6  St.  FrancoisXavierSt. 

G.  Hector  Clemes,  Manager. 
NEW  YORK  OFFICE  :     Room  1 05,  Times  Building, 

Roy  V.  Somerville,   Manager. 


GOODS  WELL  BOUGHT. 

If  there  is  one  lesson  the  retailer  has 
learned  from  the  logic  of  short  profits  it  is 
that  he  must  be  a  close  buyer.  He  must  get 
all  he  can  by  negotiation,  or  he  will  find  his 
prices  intractable  for  the  purposes  of  sharp 
competitive  business.  The  "dickering" 
buyer  is  peculiarly  called  for  in  these  times, 
the  conditions  of  trade  have  invoked  him, 
and  he  is  here.  The  close  buyer  corresponds 
to  the  aggressive  competitor.  He  has  learned 
to  hammer  prices  from  the  example  of  his 
customers,  between  whom  and  the  wholesale 
distributors  he  must  grind  out  a  living. 
What  he  cannot  get  out  of  his  customers  he 
must  try  to  make  out  of  the  jobbers  by  what- 
ever means  he  can  command — whether  ready 
money  to  secure  discounts,  or  means  to  buy 
in  round  lots  to  obtain  concessions,  or  insight 
into  the  market  to  perceive  when  a  purchase 
will  miss  an  advance.  Timely  buying,  cash 
buying,  extensive  buying,  or  buying  in  any 
circumstances  that  favor  cheap  selling,  are 
usually  made  the  most  of  by  all  dealers,  ac- 
cording to  their  strength. 

This  valuable  and  necessary  practice  will 
stand  the  trader  in  good  stead  wherever  he 
has  to  face  the  competition  of  a  Patron  store. 
The  system  of  the  Patrons  really  places  a 
premium  on  high  buying.  What  object  has 
a  man  to  buy  low  when  he  knows  before- 
hand that  his  profit  is  assured  at  I2>£  per 
cent.  ?  It  can  benefit  him  nothing  to  buy 
nails  5c.  a  hundredweight  below  a  given 
asked  price.  Whatever  he  buys  at  he  has 
but  to  add  I2>£  per  cent,  to  and  he  is  fulfill- 


ing his  contract.  In  fact  the  higher  the 
price  he  pays  the  greater  will  be  his  profit. 
Further,  as  Patron  merchants  are  not  looked 
upon  with  the  utmost  favor  by  wholesalers, 
who  cannot  have  unreserved  confidence  in 
any  mar.  what  contracts  to  bargain  away  at 
I2j£  per  cent,  profit  all  the  stock  anybody 
sells  him,  such  fettered  merchants  will  not 
have  so  wide  a  field  to  spread  their  efforts 
over  for  the  purpose  of  getting  at  bottom 
prices.  Hence  their  opposition  will  be  less 
formidable  than  it  would  appear  at  first  sight 
to  be  The  independent  merchant  who 
makes  a  bold  push  to  seduce  customers  irom 
the  Patron  store  will  be  likely  to  succeed,  as 
in  many  cases  hip  prices  will  prevail  Twelve 
and  a  half  per  cent,  on  the  Patrons'  prices 
will  sometimes  be  as  good  as  15  or  16  per 
cent,  or  even  more  on  the  free  merchant's 
prices.  That  difference  may  be  got  at  in  the 
majority  of  cases  by  the  careful  buying  of  the 
independent  trader. 

Successful  competition  against  the  Patron 
trader  will  not  fail  to  cause  some  mistrust 
that  he  is  not  quite  aboveboard  with  his 
customers.  He  in  turn  will  have  misgivings 
that  not  all  the  Patrons'  wants  are  filled  at 
his  store,  for  the  bruit  of  cheap  goods  in  his 
rival's  store  will  dispose  him  to  suspect  some 
defection  of  custom  to  that  store.  This  mu- 
tual want  of  confidence  will  make  shipwreck 
of  many  a  contract.  All  the  non-Patron 
trade  will  naturally  drift  to  the  rival  store  in 
any  case.  The  Patron  trader  is  bound  by 
his  contract  not  to  give  people  outside  the 
association  the  benefit  of  Patron  prices,  it 
being  the  policy  of  the  order  to  exclude  out- 
siders from  equal  trade  benefits,  for  the  pur- 
pose of  bringing  everybody  within  the  fold. 
This  outside  consumers  will  resent  by  deal- 
ing with  the  man  who  controls  his  own  busi- 
ness. 

It  is  a  fact  that  Patron  merchants  are  a 
little  tricky  when  they  are  out  of  the  sight  of 
their  mastets,  whom  they  have  bound  them- 
selves to  honor  and  obey.     They  break  their 


frail  vows  whenever  they  ask  for  a  fraudulent 
invoice,  or  when  they  commit  the  sin  of  con- 
cealing their  cash  discounts.  It  is  touching 
to  hear  of  traders  begging  the  wholesaler 
from  whom  they  have  bought  a  bill  of  goods 
to  say  nothing  in  the  invoice  about  the  dis- 
count which  was  conceded  for  cash.  Thus 
5  per  cent.,  which  represented  the  discount 
in  a  particular  case,  was  saved  to  add  to  the 
12'^  per  cent,  contracted  for.  If  this  were 
discovered  the  wrath  of  the  betrayed  Pat- 
rons would  undoubtedly  be  visited  upon  the 
trader  who  had  proved  recreant  to  the  trust 
reposed  in  him. 


ONTARIO'S   PURCHASING   POWER. 

The  unusual  wealth  of  this  year's  yield  in 
agricultural  products  has  been  expressed 
often  enough  in  vague  general  terms,  all 
glowing  however  with  a  strong  optimistic 
tinge.  The  indefinite  epithets  "lavish," 
"prodigious,"  "unequalled,"  etc.,  have  now 
been  reduced  to  statistical  expression  in 
Bulletin  18  of  the  Ontario  Bureau  of 
Industries,  in  which  an  estimate  of  the 
year's  production  has  been  made,  along 
with  a  review  of  the  atmospheric  con- 
ditions under  which  the  crops  grew.  The 
report  confirms  the  general  sense  that  this 
has  been  an  uncommonly  fruitful  year  for  the 
province.  The  value  of  the  farm  produce 
taken  off  the  soil  this  autumn  amounts  to 
$17,000,000  more  than  did  that  of  last  year. 
This  does  not  include  the  increase  in  the 
value  of  live  s'.ock,  which,  however,  is  but  a 
small  matter  this  year.  This  year's  wheat 
crop  in  Ontario  aggregates  32,584,026  bush- 
els, which  is  about  one  and  a  half  times  that 
of  last  year.  One  third  of  the  totul  is  spring 
wheat.  A  comment  upon  the  value  of 
this  cereal  just  now  is  the  action  of  the 
Russian  government  in  prohibiting  the 
exportation  of  wheat.  Not  only  in  that 
country,  but  in  Germany,  France  and 
England  as  well,  the  wheal  crop  has  been 
very  much  below  the  average.     The  balance 


HARDWARE. 


must  be  redressed  from  this  side  of  the 
Atlantic,  and  it  is  satisfactory  to  feel 
at  such  a  time  that  Ontario  has  more 
to  spare  than  she  ever  had  before.  Our 
oat  crop  is  larger  by  twenty-two  million 
bushels  than  it  was  a  year  ago,  and  we  have 
3,000,000  bushels  more  of  peas  than  were 
grown  last  year.  The  market  for  both  is 
healthy  with  a  tendency  that  at  present 
favors  holders.  Our  turnip  crop  exceeds 
that  of  a  year  ago  by  21,812,889  bushels.  At 
a  very  reasonable  valuation  the  province  is 
$17,000,000  better  off  in  agricultcral  products 
alone  than  it  was  a  yaar  ago. 

This  Bulletin  ought  to  be  very  assuring,  to 
everybody  who  has  anything  at  stake  in  the 
commerce  of  the  province,  that  there  is  an 
adequate  basis  for  a  big  buying  capacity 
among  our  consumers.  In  it  exact,  demon- 
strated facts  are  deduced  and  presented, 
which  take  the  place  of  well-grounded  but 
undefined  suppositions.  The  purchasing 
power  of  the  farmers  ought  to  be  increased 
by  this  seventeen  millions.  That  sum  repre- 
sents the  excess  over  what  was  realized  on 
last  year's  crops.  There  therefore  remains 
an  amount  equal  to  what  was  derived  from 
last  year'scrops,to  be  added  to  this  seventeen 
millions,  but  the  former  may  be  allowed  for 
the  paying  off  of  mortgages,  instalments  on 
land  purchases  and  implement  debts.  The 
seventeen  million  dollars  will  represent 
expenditure  for  which  value  has  to  be 
got  from  traders  and  others  this  year. 
This  ought  to  give   heart   to  the   trade. 


LONG-ROOM  SERVICE. 

The  wholesale  merchants  of  Toronto  have 
long  suffered  great  inconvenience  and  loss 
of  time  in  getting  goods  through  the  cus- 
toms, owing  to  the  habit  of  customs  brokers 
monopolizing  the  computation  wickets. 
There  have  been  several  instances  of  one  of 
these  wickets  being  held  for  hours  by  a  sin- 
gle agent.  One  broker  is  known  to  have 
invested  a  wicket  from  9  a.  m.  till  4  p.  m., 
blockading  to  every  other  person  that  par- 
ticular medium  of  business  with  the  office. 
A  messenger  kept  him  supplied  with  entries, 
and  of  course  the  computing  clerk  had 
nothing  for  it  but  to  give  him  attention  as 
long  as  he  was  there  to  receive  it.  This  sort 
of  thing  went  on  too  long,  and  if  it  had  not 
been  remedied  there  would  be  room  for  sus- 
picion that  the  customs  officers  were  abet- 
ting the  brokers  in  a  plan  of  obstruction, 
which  would  finally  force  the  merchants 
to  give  over  their  customs  business  to  the 


brokers.  But  reform  has  at  last  been 
vouchsafed.  It  has  come  in  the  form 
of  a  division  of  labor  among  the  computing 
staff.  To  one  clerk  has  been  allotted  the 
work  of  attending  to  brokers'  entries,  while 
the  three  other  clerks  look  after  the  mer- 
chants' business.  A  desired  improvement 
would  be  conceded  if  an  addition  were  made 
to  the  staff,  which  is  taxed  to  its  utmost  to 
attend  to  the  entries  that  are  now  put 
through.  The  business  at  this  port  has  in- 
creased immensely  during  the  past  few 
years,  and  the  service  that  was  adequate  in 
1885  is  now  unequal  to  the  work.  Two  ad- 
ditional clerks  at  least  ought  to  be  put  on 
the  present  computing  staff. 


EXECUTIVE    WORK   AND   DETAIL. 

If  a  trader  employs  a  sufficient  number  of 
capable  shop-hands  to  do  the  mere  mechani- 
cal and  routine  work  of  his  business,  ought 
he  himself  to  do  such  work  ?  Does  he  fur- 
ther the  ends  of  his  business  by  making  fre- 
quent headlong  sallies  into  the  packing 
room,  into  the  warehouse  and  into  the  midst 
of  rough  service  generally,  where,  with 
sleeves  rolled  up,  he  lifts  on  heavy  cases, 
tears  packages  open,  and  throws  things 
around  like  a  porter  ?  Such  a  man  is  much 
like  an  impetuous  but  not  well-disciplined 
foot-ball  player,  who  cannot  be  brought  to 
believe,  when  the  ball  is  out  of  his  sphere  of 
action,  that  it  is  in  somebody's  else  ;  he  feels 
that  the  winning  of  the  game  depends  upon 
his  exertions,  and  he  cannot  be  kept  in  the 
one  place  where  his  usefulness  is  appreciat- 
ed and  trusted.  He  spreads  himself  all  over 
the  field,  and  dissipates  his  energy  to  com- 
paratively little  purpose,  though  he  may  toil 
and  sweat  "  like  to  a  harvest  man  that's 
tasked  to  mow  or  all  or  lose  his  hire."  When 
the  ball  gets  to  his  place  the  man  relied  on 
to  take  care  of  it  is  probably  not  there,  and 
in  default  of  his  presence  a  goal  may  be 
scored  by  the  team  he  is  working  against. 
So  it  is  with  the  trader  who  makes  a  prac- 
tice of  leaving  the  post  for  whose  keeping  he 
is  more  particularly  responsible. 

A  man  may  feel  that  the  contagion  of  his 
tervid  energy  will  react  beneficially  upon  the 
industry  of  his  clerks  and  porters,  but  he 
ought  also  to  remember  that  his  own  parti- 
cular duties  are  entitled  to  as  much  of  his 
spare  ardor  as  he  has  in  reserve.  Picture  a 
manager  whose  salnry  is  $15  per  day  danc- 
ing round  a  big  package  of  goods  knocking 
the  cover  to  pieces  with  an  axe,  then  yank- 
ing out  the  contents  and  strewing  them  over 
the  floor,  while  a  $5-a-week  clerk  looks  on 
nonchalantly,  having  long  been  accustomed 
to  this  officious  assistance,  and  having  there- 
fore become  case-hardened  against  the  sti- 
mulating lesson  of  the  example.  The  mana- 
ger was  really  not  doing  his  duty.  Instead 
of  being  at  his  place  busied  with  some  of  the 
executive  problems  or  devising  some  of  the 
financial  schemes  that  relate  to  his  proper 
work,  he   is  really   earning  but  $5  a  week, 


though  he  draws  $15  a  day.  The  clerk  could 
knock  that  box  to  pieces  with  less  fuss  and 
in  quicker  time,  if  he  is  employed  in  a  con- 
cern whose  affairs  are  properly  administer- 
ed, and  the  man  who  is  responsible  for  their 
proper  administration  is  taking  the  job  out 
of  the  clerk's  hands. 

The  manager  should  be  able  to  make  his 
influence  felt  throughout  all  the  grades  of 
the  staff  without  being  under  the  necessity 
of  taking  a  hand  occasionally  for  example's 
sake  in  the  rudimentary  or  detail  work  in 
which  employes  are  engaged.  The  tone  of 
his  rule  may  be  detected  in  the  work  of  his 
subordinates,  who  can  be  infused  with  the 
right  ideas  and  held  answerable  for  the  full 
discharge  of  their  duties  by  the  graded  re- 
sponsibility plan.  The  vigor  of  the  chief 
will  inform  the  whole  staff  if  the  head  of  each 
sub-division  is  sharply  watched  by  the  man- 
ager. Then  the  latter  can  confine  himself 
to  the  work  for  which  he  is  paid,  and  that 
work  will  be  done  all  the  better  for  the  un- 
divided attention  it  receives.  There  can  be 
no  doubt  that  trained,  highly-valued  powers 
are  not  well  employed  when  the  possessor  of 
them  is  working  at  what  the  crudest  mind 
can  do  as  well  as  he. 

It  is  necessary  of  course  that  the  manager 
or  the  head  of  a  business  should  know  all 
about  the  detail  involved  in  competent  ser- 
vice in  any  part  of  that  business.  Too  much 
such  knowledge  no  man  in  a  leading  posi- 
tion can  possess.  But  he  is  supposed  to 
have  acquired  it  in  his  training.  It  is  one 
of  the  qualifications  which  fit  him  for  the 
direction  of  others.  Under  judicious  man- 
agement he  rose  through  the  different  de- 
grees of  service  till  he  reached  the  topmost 
one,  and  it  is  probably  as  much  due  to  the 
fact  that  a  disciplinarian  was  at  the  helm  as 
to  any  other  external  influence.  The  com- 
mand of  detail,  not  the  slavery  of  detail,  is 
what  is  expected  of  the  manager. 

Failure  is  sometimes  the  penalty  of  mis- 
placed energy.  In  a  big  concern  there  are 
plenty  of  chances  to  give  attention  to  other 
people's  business  instead  of  one's  own,  as 
there  usually  are  several  other  people.  The 
opportunities  for  neglecting  one's  own  duties 
are  correspondingly  numerous,  and  a  busi- 
ness will  be  apt  to  drift.  A  certain  business 
man  is  in  mind  who  was  the  proprietor  of  a 
large  store,  engaging  many  hands.  This 
man  was  noted  for  his  wonderful  physical 
energy.  He  would  go  like  a  shot  from  one 
place  to  another,  but  often  fruitlessly,  fre- 
quently neglecting  to  take  note  of  the  fact 
that  what  he  wanted  was  at  hand.  He  spent 
his  bodily  powers  prodigally,  but  he  never 
made  all  the  use  of  his  head  he  should  have 
done.  In  all  that  he  tried  it  was  the  same 
way.  In  a  certain  athletic  exercise  he  ex- 
celled in  quickness,  but  he  often  was  beaten 
by  a  weaker,  less  capable  man,  simply  be- 
cause the  latter  did  more  head-work.  Those 
who  have  the  control  of  a  business  ought  to 
transmit  their  energy  through  their  mental 
rather  than  their  physical  mechanism. 


HARDWARE. 


A  VISITORS 
VIEWS    AND    IMPRESSIONS. 

Mr.  J.  Samuel,  the  Liverpool  member  of 
the  firm  of  M.  &  L.  Samuel,  Sons  &  Benja- 
min, wholesale  metal  and  hardware  mer- 
chants, Toronto  and  Liverpool,  who  has 
been  in  Canada  for  some  weeks,  will  return 
to  Liverpool  in  a  few  days.  He  is  a  Can- 
adian by  birth,  but  has  not  been  here  for 
over  12  years.  Besides  the  jobbing  business, 
he  is  interested  in  a  number  of  manufactur- 
ing concerns  on  this  side.  The  British  mer- 
chants and  manufacturers  were  amazed  at 
the  marvellous  improvement  that  had  taken 
place  in  the  past  few  years  in  the  quality  of 
the  hardware,  agricultural  implements,  edge 
tools,  engines  and  boilers  and  wood  working 
machinery.  They  had  to  admit  that  they 
now  nearly  approached  the  very  best  Eng- 
lish goods  in  style  and  finish  as  well  as  in 
quality.  In  some  lines  they  were  much 
better.  He  was  much  struck  in  visiting  the 
manufactories  in  Canada  to  see  how  well 
they  were  adapted  in  every  particular  for 
the  work,  and  how  orderly  and  systemati- 
cally the  work  was  carried  on.  We  are  a 
long  way  ahead  of  European  manufacturers 
in  this  respect.  The  general  use  of  tele- 
phone and  electric  light  was  a  revelation  to 
him.  There  are  more  telephones  in  use  in 
Toronto  than  in  London,  England. 

The  pig  iron  industry  had  suffered  terribly 
through  the  introduction  of  Alabama  iron 
into  Canada.  The  majority  of  the  furnaces 
in  Scotland  were  now  blown  out,  but  the 
owners  were  hoping  for  an  improved  Con- 
tinental and  South  American  trade.  Can- 
ada's tariff  had  not  affected  her  volume  of 
trade  with  Great  Britain.  It  was  now  larger 
than  ever.  Instead  of  Canada  importing 
manufactured  goods,  however,  she  new  was 
bringing  in  increasing  quantities  of  raw  ma- 
terial, free  of  duty,  and  doing  her  own  manu- 
facturing. 

Mr.  Samuel  is  an  extensive  dealer  in  tin 
plates  and  has  studied  the  effect  of  the  Mc- 
Kinley  tariff  thoroughly.  He  has  come  to 
the  conclusion  that  the  United  States  will 
eventually  manufacture  tin  plates  and  in 
large  quantities  too,  but  he  does  not  think 
the  Welsh  industry  will  be  as  seriously 
affected  as  many  imagine.  The  general 
feeling  at  home  is  not  despondent. 

Manufacturers  do  not  believe  there  is  any 
danger  for  the  present  at  least.  In  fact,  the 
indicatians  at  the  moment  are  that  the  States 
cannot  produce  for  a  long  time  tin  plates  in 
sufficient  quantity,  or  at  low  enough  prices 
to  supply  the  demand.  Labor  is  very  much 
cheaper  in  Great  Britain,  but  the  Americans 
hope  to  meet  this  competition  by  using 
machinery,  and  the  machinery  has  yet  to  be 
invented.  An  important  factor  in  the  situ- 
ation that  must  not  be  overlooked  is  the 
rapidly  increasing  demand  from  canned 
goods.  There  has  been  an  enormous  increase 
in  the  export  trade  in  American  tinned 
goods.     This  will  continue  to  be  supplied  by 


Welsh  tin  plate,  for  99  per  cent,  of  the  duty 
on  the  plate  is  returned  when  it  is  exported. 
The  McKinley  tariff  is  a  decided  gain  to 
Canada  in  this  respect.  Tin  plates  are  ad- 
mitted free,  and  cost  of  living  is  much  lower 
here.  American  manufacturers  of  tinware 
who  do  an  extensive  export  trade  are  look- 
ing to  Canada  as  a  base  from  which  to  work 
their  export  business.  Already  several  firms 
have  established  themselves  here.  The  ex- 
port trade  is  done  chiefly  with  the  West 
Indies,  South  America  and  the  Australian 
colonies.  We  in  Canada  are  now  in  a  better 
position  than  ever  to  do  an  export  trade  in 
tin  goods  in  competition  with  American 
manufacturers. 


A  SENSIBLE 
VIEW    OF    COMPETITION. 

It  has  been  truthfully  said  that  it  is  little 
short  of  crime  to  transact  business  without 
making  a  profit.  No  one  will  dispute  that  it 
is  at  least  foolish,  and,  in  the  majority  of  in- 
stances, most  disastrous  to  those  who  make 
the  attempt.  In  order  to  successfully  carry 
on  a  business  the  merchant  must  have  a 
thorough  knowledge  of  it,  possess  a  certain 
amount  of  executive  abilty,  employ  competent 
help  and  expend  considerable  money  outside 
that  directly  invested  in  stock,  in  carrying  on 
his  business.  The  quality  instead  of  the 
price  of  goods  should  be  the  merchant's 
point  in  competition.  No  shrewd  business 
man  cares  to  enter  into  competition  where 
he  will  lose  money  instead  of  making  it. 
While  it  is  true  that  there  are  a  certain  class 
of  consumers  who  will  accept  inferior  goods 
at  a  slight  reduction,  in  preference  to  paying 
full  price  for  better  grades,  fortunately  that 
class  is  very  small,  numerically,  and  conse- 
quently need  not  be  catered  to  as  much  as 
the  majority.  The  merchant  who  embarks 
in  business  usually  does  so  with  the 
view  of  continuing  the  same  for  a  pro- 
longed period,  and  the  one  who  bases 
his  success  more  upon  the  future  than 
the  present  will,  in  the  majority  of 
instances,  come  out  ahead.  To  secure  busi- 
ness at  a  figure  less  than  what  might  be 
considered  profitable  to  the  seller,  and  to  be 
compelled  to  furnish  an  inferior  quality  of 
goods  in  consequence  of  accepting  the  busi- 
ness at  a  low  figure,  is  not  the  sort  of  a 
foundation  to  place  beneath  what  is  intended 
to  be  a  permanent  business.  Such  a  founda- 
tion will  eventually  crumble  away  and  let  the 
structure  down  with  a  crash.  The  safest 
plan  is  for  a  merchant  to  secure  the  best 
goods  in  the  market,  fix  a  percentage  above 
cost  at  which  he  can  sell  the  same,  and  rigid- 
ly adhere  to  the  figures  fixed,  always  being 
certain  that  they  are  not  what  will  be  desig- 
nated as  exorbitant  prices.  The  purchaser 
is  better  satisfied  if  he  knows  that  the  seller 
is  a  man  who  will,  under  no  circumstances, 
cut  prices.  The  cause  of  a  great  deal  of  dis- 
satisfaction among  consumers  is  engendered 
by  a  knowledge  of  the  fact  that  they  are  pay- 
ing one  price  for  an  article  while  their  neigh- 


bor is  getting  it  for  another.  Once  a  cus- 
tomer has  secured  a  cut  under  a  legitimate 
figure  the  merchant  is  at  his  mercy,  as  well 
as  at  the  mercy  of  all  his  patrons  in  the  long 
run,  because  they  are  bound  to  eventually 
discover  the  fact.  The  safest  plan  is  to  trans- 
act business  on  business  principles,  have  one 
price  on  an  article,  and  adhere  strictly  to  it. 
Let  competition  be  based  upon  quality  more 
than  upon  price. — Stoves  and  Hardware 
Reporter. 


PLUMBAGO    MINING    IN    CEYLON. 

A  Colombo  journal   gives  an  interesting 
description   of  the  manner  in  which  the  na- 
tives of  Ceylon  mine  for  plumbago.  A  natiye 
usually  drives  a  shaft   until  he  is  no  longer 
able  to  contend  with  the  flow  of  water  in  the 
mine.     He   then    stops  working  and   after- 
wards drives  galleries,  and  this  he  continues 
to  do  as  long  as  his  lamps  will  burn,  but  the 
moment  they  are  extinguished  by  the  gases 
collected  in  the  gallery  he  ceases  working  in 
that  part    and    continues    upwards,    refilling 
the  shafts  he  has  dug  with    the  debris  from 
the  mine.     In  other  cases,  instead  of  sinking 
a  shaft,  a  large   open  cutting    is    made,   in 
which    the   vein    is  followed    and  galleries 
afterwards  run    as    occasion    may    require. 
There  is  no  system  for  ventilating  the  mines, 
and  the  result  is  that  after  a  blast  much  time 
is   wasted   before    the    mine  is   sufficiently 
cleared  of  foul  gases  to  allow  working  to  be 
resumed.     The  great    object   of  the   native 
proprietor  is  to  keep  his  expenses  as  low  as 
possible.     As  to   the   timber  he  is  using,  he 
knows  nothing  of  its  strength,  and  is  quite 
unable  to  work  out  the  strain  it  will   stand. 
He  doubtless  knows  certain  timber  will  resist 
damp,    and    is    stronger  and    tougher  than 
other  woods,  but  as   the  wood   is    generally 
green  and  full  of  sap  it  cannot  resist  the  rav- 
ages of  damp  as  it  would    do  if  it  were  prop- 
erly seasoned.     The  result  is  that  the  shafts 
and    galleries    are    frequently  insufficiently 
timbered.     The  windlass  used  is  frequently 
not  strong  enough  and  has  no  ratchet  wheel, 
so  that  serious  accidents  may  occur  in  rais- 
ing and   lowering  miners.     The  rope  is  the 
ordinary  coirropeof  the  country,  the  strength 
of  which  varies  very  much,  according  to  the 
make  and  the  quality  of  the  fibre  used.     In- 
stead of  ropes,  ladders    are  frequently  used 
by  the   miners,  and  these  are  made  of  the 
roughest  materials  and  frequently  tied  with 
jungle  rope  or  ordinary  coir  yarn.     There  is 
no   regulated   distance   between    the  rungs, 
and  the  ladder  is   placed  perpendicularly  to 
the  bottom  of  the  pit,  and  when  it  is  remem- 
bered how  highly  lubricated  the  wood  must 
get  from  the  hands  and   feet  of  the  natives 
who  have  been  working  plumbago,  the  great 
danger  they  run  every  time  they  mount  and 
descend  can  be    well    conceived      Various 
minerals  are    dug    out   of  plumbago  mines 
with  which  the  natives  have  noacquaintance, 
and    consequently    are    sometimes    thrown 
away.     Pitchblonde,   known  as  a    valuable 
ore  of  uranium;  has  been  found  inside  plum- 
bago ;    pyrrhotite    also  is  found  largely   in 
plumbago   mines,  from  which  in  other  coun- 
tries the  greater  part  of  the  nickel  of  com- 
merce is  extracted. 


HARDWARE 


THE    EVOLUTION    IN    BUILDERS' 
HARDWARE. 

Locks,  bolts  and  bars  have  at  all  times  in 
the  world's  history  played  a  more  or  less 
prominent  part,  but  at  no  time  a  greater 
than  in  the  present  age.  In  all  lines  of 
metal  working  marked  progress  has  been 
made  within  the  last  few  years,  and  in  the 
particular  field  in  question  prodigious  strides 
have  brought  us  to  a  point  where  we  can 
proudly  say— At  no  time  since  metal  first 
played  its  part  in  building  has  the  degree  of 
excellence  which  we  have  attained  been  sur- 
passed. 

Ancient  metal  workers  at  one  time  devot- 
ed much  attention  to  artistic  effects  in  hard- 
ware, and  evidences  of  their  skilled  work- 
manship are  still  extant.  The  schools  of 
ornament  to  which  they  were  inclined  are 
still  adhered  to,  and  examples  in  the  Gothic, 
Renaissance,  Byzantine,  Romanesque,  Moor- 
ish, and  Elizabethan  designs,  of  the  present 
time,  are  found  that  are  in  general  feature 
very  closely  allied  to  ancient  orna  nentations. 

When  a  certain  degree  of  high  art  in  hard- 
ware trimmings  had  been  attained  by  the 
metal  workers  of  the  past,  they  seemed  to 
have  ceased  almost  all  efforts  in  this  par- 
ticular line;  and  only  within  the  past  few 
years  has  there  been  a  thorough  awakening 
from  this  seeming  lethargy,  and  this  awak- 
ening has  had  the  result  of  bringing  out  and 
perfecting  artistic  conceptions  in  building 
ornamentation  that  is  creditable  to  the  artist 
and  the  interpreter  of  his  ideas. 

The  field  in  metal  ornamentation  is  prac- 
tically limitless,  and  day  by  day  the  progres- 
sive manufacturer  is  producing  trimmings 
that  are  not  simply  trimmings,  but  master- 
pieces of  high  art.  Since  iron  has  become 
so  popular  for  decorative  purposes,  the  field 
has  been  still  further  widened,  and  effects  in 
rustless-finished  iron  are  at  once  artistic, 
strong  and  pleasing.  No  metal  has  the 
effectiveness  of  iron,  combining  as  it  does 
the  essence  of  strength  and  softness  of  effect, 
when  treated  by  the  dead-black  process. 
The  grille  work  that  may  be  seen  on  many 
of  the  prominent  buildings  of  to-day  is  an 
example  of  what  may  be  done  in  this  metal. 

The  locks  now  offered  by  the  manufac- 
turer, are  combinations  of  strength  and  se- 
curity that  have  never  at  any  time  during 
the  world's  history  been  equalled.  The  an- 
cient lock  was,  in  the  better  grades,  a  mar- 
vel of  careful  workmanship  and  oftentimes 
artistically  decorated  but  never  having  any 
particular  amount  of  security,  and  in  fact 
such  examples  as  may  be  seen  are  entirely 
without  tumblers,  the  whole  protection  being 
attained  through  thf  intricacy  of  the  guards 
and  key  bitting.  The  key  itself  was  a  won- 
der, both  from  its  size  and  the  nicety  of  work 
in  producing  it.  A  Chinese  Maze  has  an  ex- 
agerated  similarity  to  the  bitting  of  some  of 
the  old  styled  keys. 

The  lock  was  generally  made  by  hand  of 
wrought  iron,  and  commonly  speaking  was  a 
prodigious  affair,  riveted  together  at  intervals 


around  the  edge  of  case.  In  contrast  we 
have  the  plain  lock  of  to-day,  in  most  cases 
entirely  without  ornamentation,  but  posess- 
ing  a  certain  amount  of  security  from  the 
fact  that  the  tumblers  automatically  lock 
the  bolts  in  or  out  as  the  case  may  be,  and 
in  the  finer  grades  having  the  key  mechan- 
ism entirely  separate  from  lock  itself.  The 
key  now  commonly  used  is  a  small  affair; 
and  not  as  of  old  regulated  in  size,  by  the 
size  of  the  lock;  as  the  largest  bolts  are 
readily  thrown  by  the  same  sized  key  that 
opens  the  jewel  case.  An  advantage  gained 
in  our  present  key  system  is  that  of  being 
able  to  have  any  number  of  locks  with  pin 
or  tumbler  mechanism  different  and  pass 
keys  to  each  distinct,  while  a  master-key 
may  be  made  that  will  operate  the  whole 
number.  Master-keying  is  now  applied  to 
most  all  the  locks  made,  and  it  is  a  possibil- 
ity to  have  a  thousand  locks  with  a  key  to 
each  different  and  still  have  one  master-key 
to  open  the  whole  thousand. 

The  key  mechanism  most  commonly  in 
use,  is  arranged  with  a  certain  number  of 
pins  of  unequal  lengths,  so  adjusted  that 
thev  penetrate  the  key  hole.  These  pins 
are  in  a  moveable  barrel  ;  directly  above 
them  are  another  set  that  project  from  the 
case  surrounding  barrel,  and  they  lock  the 
barrel,  by  penetrating  or  falling  into  the 
holes  not  filled  by  lower  set.  Key  is  so  cut 
that  it  will  raise  the  lower  pins  ;  they  in  turn 
raising  the  upper  ones  just  sufficiently  to 
bring  the  break  on  pin  on  time  dividing  bar- 
rel from  case,  and  allowing  barrel  to  turn 

Window  fastenings  are  to  be  had  that  are 
secure,  and  at  the  same  time  are  an  orna- 
ment ;  this  particular  item  is  an  example  of 
radical  change  in  house  trim  ;  as  is  the  pre- 
sent sash  pulley  over  the  old-style  side  rail 
pin  that  did  duty,  both  as  finisher  and  sash 
weight.  The  old  style  hinge  strap  has  been 
superseded  by  the  more  modern  butt-hinge 
having  three  or  more  knuckles  in  place  of 
one  as  in  the  old  hinge. 

In  combination  with  the  present  butt  the 
hinge  plate  is  used  but  rarely  for  sake  of  or- 
nament ;  nevertheless  it  is  advisable  to  apply 
it,  as  it  is  a  great  addition  to  the  artistic 
effect  of  the  door. 

The  present  advanced  stage  in  this  parti- 
cular line  has  no  excuse  for  inferior  trim- 
mings, and  when  instances  are  seen  of  hand- 
some buildings  covered  with  hardware  that 
is  cheap  and  offensive  then  there  is  "a  screw 
loose  somewhere."  The  most  pleasing  effects 
are  not  always  gained  by  the  most  expensive 
goods. 

The  facilities  of  the  present  time  are  such 
that  goods  in  this  line  may  be  had  at  reason- 
able figures,  and  it  lies  with  the  architect  to 
see  that  the  contractor  obeys  the  instructions 
specified  ;  although  it  is  a  fact  becoming 
daily  more  apparent  that  the  architects' 
plans  and  specifications  are  often  lacking  in 
detail  and  the  contractor  is  allowed  to  inter- 
pret as  suits  his  fancy.  Artistic  trimmings 
may  be  used  on  the  front  door  together  with 


a  first-class  lock  ;  while  at  the  back  of  the 
house  the  hardware  is  often  of  the  cheapest 
kind  and  back  door  lock  is  one  that  may  be 
opened  with  a  button-hook.  With  the  high 
class  art  applied  in  trimmings  ;  with  the  skill 
of  the  artisan  applied  to  the  locks  and  other 
mechanical  details,  and  with  present  cost  of 
both,  there  is  no  excuse  for  some  of  the 
miserable  effects  daily  seen  on  buildings 
that  in  all  respects  but  the  one  in  question 
are  credits  to  the  present  age  of  advance- 
ment. 


INVESTING  IN  CANADIAN  ORE. 

Mr.  Chas.  Merryweather,  of  Ishpeming, 
is  in  Canada  inspecting  iron  lands  located 
in  the  vicinity  of  Gunflint  Lake,  where  he 
and  other  gentlemen  of  this  city  have  money 
invested.  The  location  is  about  eighty  miles 
from  Port  Arthur,  and  a  railroad  is  now 
being  constructed  that  will  run  to  or  near 
the  field.  We  believe  sixty  miles  of  the 
total  distance  has  already  been  covered. 
The  ore  here  is  pronounced  to  be  of  excel- 
lent quality,  and  large  bodies  of  it  have  been 
revealed.  The  gentlemen  interested  bought 
the  land  four  years  ago  and  have  thus  far 
done  nothing  upon  it,  but  will  soon,  as  the 
Canadian  Government  requires  that  certain 
attention  must  be  given  mineral  lands  so 
held.  With  the  new  line  of  railroad  com- 
pleted to  the  field  it  is  thought  that  it  will  be 
possible  to  do  some  marketing  of  ore  to 
American  points  even  in  the  face  of  the  duty 
of  70  cents  per  ton.  The  ease  with  which 
the  ore  can  be  secured  is  said  to  favor  this 
idea,  and  a  trial  will  be  made  at  the  earliest 
possible  moment. — Iron  Ore. 


BRONZES  OF  THE  HINDUS. 

The  brass  and  bronze  trade  is  kept  alive 
by  the  religious  customs  of  the  Hindus,  who 
are  not  allowed  to  use  wooden  and  earthen 
vessels  freely,  and  brass  and  bronzes  are  to 
them  as  important  as  glass  and  china  to  the 
westerns.  Almost  all  Hindu  vessels,  says 
the  Nineteenth  Century,  are  made  of  brass, 
copper  or  bronze,  and  it  is  the  custom  to 
present  the  female  portion  of  a  Hindu  family 
with  a  valuable  batterie  de  cuisine  made 
either  of  brass  or  copper,  and  a  still  existing 
Hindu  ceremony  is  that  of  carrying  the 
utensils  in  processtion  at  a  wedding.  The 
result  of  the  custom  is  that  almost  all  the 
platters,  trays,  bowls,  nut-crackers  and  all 
brass  and  copper  utensils  are  most  beauti- 
fully ornamented,  and  there  are  lovely  com- 
binations of  brass  and  copper  and  silver  and 
copper.  All  Hindu  lamps  are  made  of  brass. 
The  Hindu  women  used  to  have  lovely  brass 
caskets,  covered  with  ornamentations,  called 
chellams,  manufactured  in  Malabar  in  which 
they  kept  their  jewels,  but  these  are  fast 
being  replaced  by  the  vulgar  English  jap- 
panned  dispatch  box.  At  Sivogana  a  buti- 
ful  but  seldom  patronized  brass  trade  exists, 
which  makes  toys  and  most  life  like  repre- 
sentations of  animals,  frogs,  lizards,  etc. 


HARDWARE. 


H.  S.  Howland,  Sons  &  Co., 

Wholesale    Hardware, 

37   Front  Street  West,        -      -      -       TORONTO. 


—  SKATES      IN      STOCK. 


No. 
o. 

3- 

7- 
10. 


No.  o.  Nickel  Plated. 


GENUINE  "ACME." 
All  Sizes  from  7  to  12  inches. 


Wrenches,  Repairs,  Etc. 


No.  7.  Nickle  Plated. 


List,     90c.  pair. 
"      $1.50     " 
"       2.90     " 
"       3-90     " 


FORHES'  NEW  PATENT  "ACHIEVED." 
H.  P.         Ordinary  Pattern   Runners,  -  All  Sizes  from  8  to  12       inch. 

F.  P.         Full  Patent  Runners,  -  All  Sizes  from  8  to  12       inch. 

F.  P.  N.   Full   Patent  Runners,  Nickel   Plated,  All  Sizes  from  9  to  n>£   inch. 
Discounts  on  Application.  Orders  Solicited. 


List,  $4.00  pair. 
"       4-50      " 
"       5- 5o      " 


ADVERTISING     VS.     TRAVELLING 
SALESMEN—SOME  JUDICIOUS 
HINTS  FROM  AN  EXPERT 
ADVERTISER. 

Chas.  E.  Bonnell,  Chicago,  writes  to  the 
American  Artisan  under  date  of  Nov.  17  : — 

I  note  in  your  issue  of  the  14th  inst.  an  ex- 
tract from  a  letter  in  which  a  comparison  is 
made  between  verbal  and  newspaper  adver- 
tising, one  ol  your  correspondents  claiming 
that  $1  in  verbal,  or,  we  presume,  travelling 
salesmen,  produces  better  results  than  $5  in 
newspaper  advertising.  I  am  disposed  to 
take  issue  with  your  correspondent.  Of 
course  the  circumstances  have  much  to  do 
with  results.  If  the  advertiser  has  an  article 
of  only  local  interest,  if  his  trade  is  confined 
to  local  trade,  then,  perhaps,  his  premise  is 
correct;  but  given  an  article  on  which  there 
is  no  territorial  limit,  an  article  of  merit,  then 
I  speak  from  experience  when  I  say  that  he 
is  wrong.     Judging  from  his  language— "the 

was  tried  as  an  experiment  lately  but 

did  not  get  there  " — he  tried  some  journal 
for  a  few  issues,  and,  perhaps,  for  a  year 
orders  which  he  could  trace  to  the  journal 
containing  his  "ad."  did  not  loom  as  he  per- 
haps thought. they  should,  hence  "  advertis- 
ing is  a  failure."  Having  put  in  the  largest 
half  ot  my  few  years  as  an  advertiser  to  a 
greater  or  less  extent,  and  much  of  that  time 
having  unbounded  faith  in  advertising  and 
but  little  money  to  back  it  with,  I  found  it 
necessary  to  give  it  much  more  thought  and 
care  than  do  some  firms  who  spend  a  fortune 
annually.  I  not  only  watch  my  own  "ads," 
but  I  watch  others.  I  read  irade  papers  and 
my  conclusion  is  that  a  large  percentage  of 
the  money  spent  for  advertising  is  wasted, 
even  with  meritorious  articles  and  good  medi- 
ums. Large  advertisers  are  beginning  to 
realize  the  value  of  this  branch  of  their  busi- 
ness and  are  employing  high-priced  men  to 
manage  it,  but  in  a  majority  of  cases  when 
the  amount  spent  is  from   $2,000  to  $5,000 


per  annum  the  advertising  is  in  the  hands  of 
perhaps  the  busiest  member  of  the  firm.  In 
the  beginning  of  the  year  after  profits  have 
been  figured  a  stipulated  sum  is  set  aside  for 
newspaper  advertising,  the  size  of  advertise- 
ment is  determined  upon,  then  the  one  in 
charge  writes  up  the  matter,  devoting  less 
time  to  it  than  he  would  to  a  business  letter 
involving  a  $100  transaction,  the  composition 
is  sent  to  the  job  printer  to  be  put  in  type  ; 
if  all  the  words  are  spelled  properly  it  is 
marked  "  O.  K."  and  a  given  number  of 
electros  ordered.  Now  the  advertising  man 
is  equipped.  Everything  that  comes  along 
is  patronized  if  the  price  is  cheap,  the  main 
object  being  to  get  contracts  to  the  amount 
of  the  appropriation.  When  that  point  is 
reached  he  heaves  a  sigh  of  relief,  for  now 
there  will  be  no  more  bother  with  advertis- 
ing or  advertising  men  until  the  next  year. 
These  are  the  kind  of  people  that  usually 
think  there  is  no  benefit  in  advertising,  but 
some  competitor  does  it  and  they  must  do 
likewise.  The  writer  does  not  wish  to  pose 
as  an  advertising  expert,  but  having  built  up 
a  business  that  affords  at  least  three  square 
meals  a  day,  and  solely  by  advertising,  he 
feels  that  his  views  on  the  subject  are  not 
wholly  theoretical.  Of  course  I  claim  the 
advantage  of  having  meritorious  goods,  for 
even  liberal  and  profuse  advertising  can  not 
perpetually  "boom"  disreputable  produc- 
tions. 

And  now  for  my  hobbies  :  Use  your  best 
efforts  to  select  only  good  journals  which  go 
to  the  trade  you  want  to  reach;  a  circulation 
of  5,000  with  possible  customers  is  better 
than  20,000  of  whom  only  20  are  probable 
buyers;  the  best  is  always  the  cheapest  al- 
though it  may  cost  most  money.  Always  if 
possible  take  preferred  space,  that  is,  next  to 
reading  matter,  or  if  the  paper  runs  a  de- 
partment under  which  your  article  comes 
get  next  to  that;  this  costs  extra  but  it  pays. 
A  small  "ad"  in  the  right  place  is  better 
than  a  big  "ad"  where  it  is  not  so  apt  to  be 


seen.  Use  striking  head  lines  to  attract  at- 
tention. Say  as  little  as  possible  and  yet 
make  your  "ad"  tell  the  whole  story.  Don't 
go  on  the  principal  that  because  you  are  an 
old  house  that  everybody  when  they  read 
your  firm  name  knows  all  about  you.  There 
are  lots  of  people  who  never  heard  of  you 
and  do  not  know  what  you  make  or  what 
its  especial  points  are.  Change  copy  of.en 
and  change  every  month.  Don't  neglect  the 
"  news  notes;"  lots  of  people  whom  you  want 
to  reach  read  those  that  otherwise  would 
never  see  your  "ad."  All  trade  papers  are 
glad  for  any  pointers  given  them  lor  these 
items  ;  in  fact,  make  it  a  part  of  your  con- 
tract that  you  are  to  have  such  mention. 
Lastly,  but  most  important,  stick  to  it  ;  it's 
not  as  productive  of  immediate  sales  as 
traveling  men,  but  when  it  does  win  it  wins 
big.  No  better  introduction  can  be  given  a 
traveling  man  than  an  "ad"  in  the  best 
trade  papeis,  and  if  you  employ  both  means 
don't  give  the  traveling  man  all  the  credit  ; 
give  each  his  due.  It  must  not  be  inferred 
that  the  writer  opposes  the  employment  of 
salesmen  ;  I  simply  say  that  if  the  entire 
United  States  are  to  be  covered  it  can  be 
done  much  cheaper  and  in  the  end  with 
much  better  dividends  for  the  advertiser  by 
judicious  advertising  than  by  traveling  men. 


A  fireoccuned  the  other  morning  in  Mc- 
Kelvey  &  Birch's  machine  room,  Kingston, 
by  which  a  screwing  machine  was  partially 
destroyed.  The  fire  was  caused  by  spon- 
taneous combustion  and  started  from  steel 
shavings  saturated  with  oil.  A  board  under 
the  machine  tor  holding  dies  was  destroyed. 
The  damige  by  fire  and  water  is  estimated 
at  about  $200  and  is  covered  by  insurance. 


HARDWARE 


NEW    GOODS. 

WROUGHT  STEEL  WARE. 

One  of  the  newest  articles  manufactured 
in  Toronto  is  a  Spider,  a  cut  of  which  is 
shown.  It  is  made  of  one  sheet  of  steel, 
drawn  down  into  shape  and  possesses  two 
long-desired  qualities,  namely,  lightness  and 
durability. 

This  class  of  goods,  by  constant  daily  use 
is  said  to  harden  and  polish  until  the  sur- 
face is  much  like  glass.     They  are  manufac- 


Phenyle.  It  is  something  that  no  family 
can  do  without.  It  is  hopeless  to  expect  do- 
mestic happiness  without  Pbenyle.  It  is  the 
most  effective  Disinfectant-Deodorizer  and 
Germicide  known  to  modern  science.  Most 
of  us  go  plodding  along  putting  in  our  time 
dodging  the  tax  collec'or,  and  thinking  our- 
selves mighty  clever,  though  if  we  were  to 
see  it  we  could  not  tell  a  protoplasmic  mole- 
cule from  a  jack  rabbit.  But  sience  tells  us 
that  everything  and  everywhere  is  just  chuck 
full  of  molecules.  Phenyle  is  to  molecules 
and  insect  life,  what  Chicago  whiskey  is  to 


tured  by  the  Kemp  Manufacturing  Co.,  a 
firm  which  has  introduced  another  article 
for  which  they  have  had  a  ready  sale, 
namely,  a  Sink,  made  from  sheet  steel  like 
the  Spider  already  described.  It  is  very 
light  and  cannot  be  broken  by  a  crack  of  the 
plumber  or  carpenter's  hammer,  nor  cracked 
by  the  frost.  The  retailer  will  save  freight 
by  buying  this  line  of  goods,  and  will  secure 
an  article  of  superior  quality. 

CONTRACTS  CLOSED. 

Bennet  &  Wright  have  been  awarded  the 
contract  for  the  plumbing  in  the  new  Con- 
federation Life  building  :  while  Wm.  Clendin- 
ning  &  Son,  of  Montreal,  are  to  supply  the 
structural  iron  for  it.  Both  firms  have  large 
contracts  to  perform. 

The  Gutta  Percha  Mfg.  Co.,  of  Yonge  st., 
have  taknn  a  large  contract  from  the  C.  P.  R. 
to  supply  belting  for  the  latter's  large  grain 
elevator  in"  course  of  erection  at  Fort  Wil- 
liam. This  firm  are  doing  a  good  trade  and 
have  found  it  necessary  to  run  their  factory 
at  night  to  keep  even  with  the  demand  for 
their  goods. 

IT  BANGS  BANAGHER. 

Well,  yes.  Spooner  is  a  great  boy  en- 
tirely. You  know  Spooner,  of  course.  Every- 
one knows  Coppenne  Spooner  of  Port  Hope. 
He  has  struck  a  new  line  now  and  when 
Spooner  gets  started  on  a  line  he  streaks 
along  it  till  he  reaches  the  end,  though  he 
breaks  a  leg  in  getting  there.  There  are 
some  men  who  go  wriggling  through  the 
world  with  nothing  more  in  their  heads — fit 
to  mention — than  a  receipt  for  making  soft 
soap  Spooner  is  none  of  that  kind.  He  is 
an  everlasting  pusher,  and  does  it  withal  so 
genially  that  he  will  load  a  man  up  with  his 
Copperine,  non-frictional,  bearing  freezer, 
who  does  not  know  babbit  metal  from  York- 
shire pudding'  But  what's  this  got  'o  do 
with    Phenyle.      That's  Spooner's  new  line. 


humanity — certain  death.  Phenyle  destroys 
all  offensive  odors.  It  will  knock  the  odor 
of  a  pig  pen  cold,  and  make  a  tan  yard  smell 
as  sweet  as  if  it  were  called  by  anv  other 
name.  It  purifies  cellar  drains,  cess  pools, 
out-houses,  stables,  and  has  won  testimo- 
nials from  Mayors,  Jailers,  Stock-yarders, 
Presidents  of  Boards  of  Health,  and  all  the 
great  men  of  this  great  Continent,  and  is 
onlv  25c.  a  package.  Health,  happiness  and 
sweetness,  is  everything.  Twenty-five  cents 
is  nothing.  Try  a  package  of  Spooner's 
Phenyle  and  be  happy. — Bobcaygeon  Inde- 
pendent. 


HOW  DID  IT  GET  THERE  ? 

A  Workman  at  the  Burlington  Wire  Mat- 
tress Company  was  surprised  Saturday  to 
have  his  circular  saw  strike  something  in 
the  heavy  black  walnut  plank  he  was  sawing 
that  almost  ruined  the  saw  teeth.  Upon 
looking  for  the  cause  it  was  found  that  in  the 
heart  of  the  knot,  in  the  centre  of  the  plank, 


a  broken  mule's  shoe  was  firmly  imbedded. 
Stranger  still,  a  short  piece  of  iron  chain 
was  fonnd  attached  to  one  piece  of  the 
shoe,  which  was,  after  much  difficulty,  dug 
out  of  the  wood.  Mr.  Allen  is  led  to  believe, 
from  this  circumstance,  that  the  shoe  and 
chain  had  been  used  as  cannister  during  the 
late  war,  as  the  timber  is  from  the  south,  and 
lead  bullets  have  often  been  met  with  in 
timber  from  the  same  region.  If  Mr.  Allen's 
surmise  is  correct,  the  shoe  and  chain  had 
been  in  the  heart  of  the  tree,  which  mean- 
while had  grown  from  a  sapling  to  a  mon- 
arch of  the  forest,  for  nearly  thirty  years.  It 
would  be  interesting  to  know  when,  at  what 
battle,  and  under  what  circumstances  the 
mule  shoe  and  chain  were  sent  screaming 
through  the  woods  and  found  a  lodging,  not 
in  a  human  breast,  but  in  the  heart  of  the 
young  walnut  tree,  which  received  it  and 
swallowed  it  up. 

Another  has  a  theory  that  the  shoe  was 
worn  by  the  champion  kicking  mule  of  the 
south  and  that  his  propulsive  hind-quarters 
were  chained  to  discourage  his  efforts  at 
kicking.  That,  spurning  the  heavy  chain  he 
let  out  with  his  hair-trigger,  back-action  bat- 
tering rams  with  such  force  as  to  break  the 
chain,  and  imbedded  the  shoe  in  the  young 
walnut  where  it  remained  fast  when  the 
mule  withdrew  his  foot.  Mr.  Allen's  theory 
is  much  more  poetic  and  at  the  same  time 
more  plausible,  and  it  probably  will  be  be- 
lieved.— Burlington  (la.)  Hawkeye. 


About  7  o'clock  on  Saturday  night  a  fire 
broke  out  in  the  hardware  and  tinware  es- 
tablishment of  Geo.  Bowditch,  Woodstock. 
Only  a  few  feet  from  where  the  flames  start- 
ed were  stored  a  large  number  of  barrels 
of  oil  and  a  quantity  of  gunpowder.  Had 
the  fire  once  caught  here  it  would  have  meant 
total  destruction  to  the  whole  block.  As  it 
was  the  building  was  considerably  damaged 
and  the  stock  suffered  much  from  water. 


Backwoods  Farmer  (who  has  just  finished  the  sign)  :— I  kinder  like  the  idea,  somehow 
'r  other  there's  a  religious  feelin'  runnin'  through  it,  an'  at  the  same  time  means  busmess! 
— Canadian  Almanac. 


HARDWARE 


USE  THE 

STAR  *  VENTILATOR 
For  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres.  Residences;  Cotton,  Wooleu  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Brewerifs.  Stables,  etc. 

Cpon  application  wc  will  furnish  a  Blue- 
Print  a  ketch  showine  detail  and  uses  of  the 
STAR  «  VENTILATOR. 

MERCHANT  &  CO., 


PHILADELPHIA. 
NEW  YORK. 


CHICAGO. 
LONDON. 


Send  for    Catalogue  and  Price 
List  to 


KANSAS  CITY. 


MANDER  BROS., 

Varnishes 

Are  acknowledged  by  the  leading  Painters 
and  Coach  Builders  to  be  the  best.  If  you 
deal  in  paints  and  varnishes  you  should  not 
be  without  them,  and  the  renowned 

CARMINETTE. 

WALTER  H.  COTTINCHAM  &  GO, 

Sole  Agents  for  Canada, 

56  St.  Peter  St.   MONTREAL. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 

[he  Automatic  Knife  Co,  of  Ontario,  Ltd., 

GANANOQUE. 


8.   of  Set,    Cap    arid    Special 
ews.  Studs,  Finished  Nuts,  &c. 


BROWN  &  CO., 

Manufacturers   of 

Square  and  Hexagon 
HOI  PRESSED  HITS. 


PARIS,    03STT. 


ROBERTSON'S  STANDARD  CROSS  COT  SAWS. 

"THE  INVINCIBLE." 


^rwmrmmim  %$M& 


;lW^j,nii- 


All  our  saws  are  made  from  Extra  Refined  Silver  Steel,  and  are  warranted  to  give  per- 
fect satisfaction.  Owing  to  the  large  demand  for  our  "  Invincible,"  we  would  ask  the  trade 
to  order  early,  so  as  to  enable  us  to  give  prompt  shipments. 

MANUFACTURED     BY 

JAMES   ROBERTSON    &   CO., 

TOEODSTTO. 


-THE- 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74-  YORK  ST 
H.  D.  SIMMONS, 


AGENT. 


COW    TIES. 


OPEN   RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

1  f  yon  hare  not  yet  tried  THESE  COW  TIES  SEND  TOR  SAMPLE  half-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 
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Patrons  will  have  a  store  in  Welland 
shortly. 

Hatchley  Patrons  are  buying  goods  from  a 
Patron  store  in  Hamilton. 

'.  W.  Golden,  merchant,  Morrisburg,  has 
assigned  to  Sheriff  Mclntyre. 

The  St.  Clair  tunnel  will  be  opened  for 
passenger  business  on  Dec.  7. 

A  company  is  being  organized  in  Halifax 
to  run  a  line  of  freight  steamers  to  London 
and    Liverpool. 

In  Winnipeg  225  new  buildings  have  been 
erected  this  year,  representing  over  a  million 
dollars  in  value. 

The  St.  Thomas  City  Council  offers  $1,000 
reward  for  the  conviction  of  the  fire  bug 
who  has  been  operating  there  of  late. 

The  supply  of  gutta  percha  is  being 
rapidly  reduced,  and  the  French  Govern- 
ment has  undertaken  to  produce  it  in 
Algeria. 

Parkhill  is  to  have  a  Board  of  Trade,  at 
which  business  man  of  McGillivray  and 
East  and  West  Williams  will  be  eligible  for 
membership. 

The  Drury  Nickel  Mining  Company  is 
the  township  of  Drury.  About  one  hun- 
dred men  are  at  work  erecting  a  smelter  and 
extensive  buildings. 

The  twine  works  are  now  running  night 
and  day  and  will  do  so  for  the  remainder  of 
the  season  in  order  to  fill  their  large  orders 
for  next  year's  twine. 

The  heaviest  shaft  forged  in  Canada  was 
turned  out  of  the  Kingston  locomotive  works 
the  other  day.  It  is  thirty  feet  long  and 
eighteen  inches  in  diameter. 

S.  Bailey,  of  Bailey  &  Co.,  broom  makers, 
Kingston,  did  a  good  stroke  of  work  in 
securing  forty  carloads  of  broom  corn  before 
the  advance  in  prices  occurred. 

Mr.  Howard,  the  manufacturer  of  the  Gat- 
ling  gun,  has  been  in  London,  Ont.,  pros- 
pecting with  a  view  to  the  establishment  of 
an  explosive  manufactory  there. 

William,  eldest  son  of  Rev.  John  Mc- 
Robie,  Petrolia,  died  a  few  days  ago,  aged 
23  years.  He  was  a  member  of  the  hard- 
ware firm  of  McRobie  &  Dunlop. 

The  Metallic  Roofing  Company  of  Cana- 
da, Toronto,  have  just  put  into  their  works 
a  complete  plant  for  the  manufature  of  cor- 
rugated sheets  of  every  description. 

The  big  derrick  of  the  new  Toronto  Oil  & 
Natural  Gas  Company  at  Mimico  was 
blown  down  by  the  wind  on  Wednesday  and 
damaged  to  the  extent  of  $150  to  $200. 

At  a  meeting  of  the  Board  of  Trade  at 
Moncton,  N.  B.,  held  Nov.  19,  the  following 
resolution  was  passed  :  "  That  the  City  Coun- 


cil be  requested  to  give  notice  of  an  Act  re- 
lating to  exemption  of  manufacturinft  con- 
cerns from  taxation.  Such  proposal  of  ex- 
emptions to  be  subject  to  a  ballot  vote  of  the 
people. 

There  are  now  624  workmen  on  the  pay- 
roll of  the  G.  T.  R.  shops  at  Stratford. 
When  the  electric  light  is  put  in  and  over- 
time work  is  general,  these  will  represent  a 
staff  of  nearly  1,000  workmen. 

The  Coyne's  Corners,  Elgin,  Patrons  asso- 
ciation has  about  65  members  and  is  pro- 
spering. They  have  recently  bought  goods 
in  Toronto  and  London,  as  also  have  the 
members  of  the   Tyrconnell  association. 

A  number  of  Pembroke  store  keepers  have 
agreed  to  close  their  stores,  at  7.45  every 
Wednesday  evening,  to  allow  themselves  and 
clerks  opportunity  to  attend  the  prayer  meet- 
ings in  the  different  Protestant  churches. 

Mr.  H.  Bishop's  hardware  and  tinshop  at 
Parkhill  was  burglarized  a  few  nights  ago. 
Four  revolvers,  a  number  of  knives  and 
razors,  and  about  $2  in  change,  which  had 
been  left  in  the  till,  were  taken,  in  all  about 
$40  worth. 

The  site  for  the  James  Stewart  Manufac- 
turing Company's  building  at  Woodstock 
has  been  chosen,  viz.,  the  land  known  as 
the  old  race  course  property,  west  of  the  C. 
P.  R.  track.  Almost  four  acres  have  been 
taken.  Work  will  be  begun  on  the  build- 
ings at  once. 

Mr.  E.  B.  Eddy,  Hull,  was  in  town  this 
week.  He  is  one  of  the  most  energetic  busi- 
ness men  in  Canada.  He  left  home  recently 
with  his  superintendent  on  Sunday  night, 
travelled  1,600  miles  in  the  States  and  Cana- 
da, did  business  with  thirty-six  firms,  and 
was  back  in  Hull  Saturday  morning. 

The  town  of  Dunnville  is  now  supplied 
with  natural  gas,  and  coal  and  wood  for 
heating  purposes  have  been  driven  entirely 
out  of  use.  As  at  Kingsville,  gas  for  stoves 
is  supplied  for  $1  to  $2  a  month,  and  as 
there  is  no  limit  to  the  length  of  piping,  one 
stove  can  be  made  to  heat  a  good  sized 
house. 

Mr.  Thos.  Dunn,  hardware  merchant, 
intends  leaving  in  a  few  weeks  on  an  ex- 
tended business  trip  to  Europe.  He  will 
visit  the  leading  factories  and  markets  of 
England  and  Scotland  and  then  go  on  to 
Belgium  and  Franco  to  extend  his  knowledge 
of  the  glass  industry.  He  will  make  con- 
nections for  buying  whatever  new  things  in 
hardware  he  may  think  would  be  of  u~e  in 
his  Province.  It  is  now  15  years  since  Mr. 
Dunn  was  across  the  Atlantic. 

The  duty  of  presenting  to  a  deserving 
charity  in  the  city  the  sum  of  $60,  the  sur- 
plus from  last  year's  Commercial  Traveller's 
banquet,  has  devolved  on  Messrs.  Murdoch, 
Bane,  and  Blackey.  For  this  season  Mr.  C. 
H.  Murdoch  and  Mr.  W.  A.  O.  Hurst  have 
been  appointed  chairman  and  secretary- 
treasurer  respectively.     A  meeting  will  be 


held  on  Saturday  at  3  p.m.  in  the  association 
rooms  to  select  a  committee  for  the  annual 
smoking  concert  and  banquet.  All  Toronto 
travellers  are  cordially  invited  to  attend  this 
meeting. 

Nominations  for  the  Board  of  Manage- 
ment of  the  Commercial  Travellers'  Mutual 
Benefit  Society  for  1892  took  place  on  Satur- 
day. The  following  were  elected  by  accla- 
mation :  President,  Joseph  Bonnick ;  vice- 
president,  James  Greenfield ;  treasurer, 
Warring  Kennedy.  Nine  Toronto  trustees 
have  to  be  elected  and  ten  were  nominated, 
as  follows  :  T.  M.  Bayne,  T.  Dunnett,  J. 
Taylor,  H.  Goodman,  H.  Lamont,  R.  H. 
Crean,  S.  R.  Wickett,  W.  B.  Dack,  J.  A. 
Ross,  J.  G.  Crawford.  Two  have  to  be 
elected  for  Hamilton  and  three  were  nomi- 
nated, as  follows  :  William  Bremner,  George 
A.  Black,  E.  A.  Dalley. 

For  some  weeks  small  advertisementshave 
been  inserted  in  the  Empire  and  Hamilton 
Spectator  calling  attention  to  the  "Industrial 
Protective  Alliance,  devoted  to  the  interest 
of  the  merchant,  the  manufacturer  and  me- 
chanic; head  office,  Stratford,  Ont."  These 
flashily  worded  advertisements  usually  end- 
ed with  a  "send  stamp  for  reply."  The  Al- 
liance consisted  purely  and  simple  of  a 
Beacon  compositor  named  W.  H.  Spears, 
who  hit  upon  this  scheme  to  swindle  the  un- 
wary. He  got  several  hundred  letters, 
many  of  them  enclosing  stamps,  and  it  is 
said  he  got  from  $50  to  $100  from  "mem- 
bers" who  were  imbecile  enough  to  send  him 
$1.  Recently  he  learned  that  the  game  was 
up  and  left  for  Buffalo. 

The  Kemp  Manufacturing  Co.  of  this  city 
have  almost  completed  a  large  new  building 
to  mcit  the  needs  of  their  extending  busi- 
ness. The  new  building  is  65  feet  wide  and  ~"V- 
125  feet  long,  and  is  connected  with  the 
Japan  room  by  a  35-foot  bridge  and  with  the 
main  factory  by  a  20-foot  bridge  and  an 
enclosed  passageway  at  the  front,  this  latter 
being  composed  mainly  of  large  arches.  The 
building  is  five  storeys  in  height,  including 
the  basement.  The  fronts  of  both  buildings 
will  be  fitted  up  with  large  plate  glass  win- 
dows, the  show-room  and  offices  will  be  en- 
larged and  refitted,  and  a  number  of  other 
improvements  will  be  made.  This  shows 
the  enterprise  of  the  firm  and  the  careful 
business  management  under  which  the  con- 
cern is  prospering. 

A  meeting  of  the  Sault  St.  Marie  Nickel 
Mining  and  Agency  Company,  Limited,  was 
held  on  the  17th  inst.  The  following  officers 
were  elected  to  hold  office  until  the  first  an- 
nual meeting  of  the  Company,  which  will  be 
held  about  the  second  week  in  January.  Pre- 
sident, John  McKay  ;  vice-president,  E.  S. 
B.  Sutton  ;  treasurer,  John  Dowson  ;  secre- 
tary, D.  M.  Brodie  ;  auditors,  Duncan  Bole 
and  R.  H.  Knight.  The  managing  director 
submitted  to  the  meeting  a  considerable 
amount  of  correspondence  received  by  him 
since  the  last  meeting  of  the  shareholders, 
among  which  was  an  inquiry  from  a  mining 
expert  in  Denver,  Colorado,  in  respect  to  the 
Company's  mine,  and  an  offer  from  a  leading 
party  inPennsylvania  to  purchase  nickel  matte 
The  Company  feel  satisfied  they  have  a 
mine  containing  a  vast  quantity  of  nickel 
ore,  and  the  fact  that  there  is  a  market 
now  for  nickel  matte  with  the  almost  cer- 
tain assurance  that  such  market  will  rap- 
idly increase,  gives  a  bright  prospect  to 
this  Company  as  they  start  out  in  their 
venture  in  a  new  district. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


OTTZB^ISr    STOVE    dpizpie    ^t^zrustisih:- 

In  Enameled  Patented  Tins.     3  doz.  in  case. 

NEATEST    AND   BEST  IN  THE  MARKET. 


GOLD    LIQTJIID    BEOISTZE 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 

PAIUTBES'    BEUSHES. 


TRADE 


MARK. 


We    manufacture    the    BEST    BRUSHES  only,    and  guarantee    the 

Quality,    Weights,    and    Sizes    of    all     Brushes  bearing   our    name,    and 

the    above    Trade    Mark.         Samples  can    be  seen   and  full   particulars 

obtained  of  our  Agent,    Mr.    W.    H.    J  agger,  24    Front  Street,    West, 

Toronto.  HAMILTON    &   CO.,    96  Clerkenwell   Road,    London,    England. 


Kstal>lisli«-<l    1864. 


GLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST. 


»«"-■'  TORONTO,  ONT. 

Edward  Still. 


'J 


WM*P*L  . 


me 

on  all  important  questions 
©/  rl^c  day  affecting  trie 

Dry  Qoeds  and 
*      allied   trades. 


THE   DRY  GDOOS  REVIEW,  "fbRONTC" 

a—  THC  JI.M'HHW  C9ll*»)  PUBLISHERS. -g^j . 


THE  HALIFAX  SHOVEL  Co.,  Ltd., 

zec-AXiIif-a.:*:.,  isr.s. 

Sole  Makers  of  Fenerty's  Patent  Socket  Shovels,  Spades  and  Scoops. 

Here   is  what  the  users  say  : 

Halifax,  N.S.,  April  ist,  1891. 
Messrs.  Halifax  Shovel  Co.,  Limited,  Halifax. 

Dear  Sirs, — Your  make  of  Shovels  (Fenerty's  Patent)  is  just  what  we  want  for  our 
draw  kilns.  We  use  no  other,  and  ilways  recommend  them.  They  are  flne  ^oods.  Not 
the  least  of  their  many  merits  is  that  a  broken  handle  can  be  so  easily  replaced. 

Yours  trulv, 
Bras  D'Or  Lime  Company,  Limited, 

A.  Milne  Fraser,  Secretary. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

Gr.  &d  H.  BAEHETT, 

MANUFACTURERS   OK 

MILL  SAWFILES  WITH  TWO  ROUND  EDGES  FOR  BAND  SAWS. 
DOUBLE  ENDED  TAPER  SAWFILFS. 

MACHINE  BAND    SAWFILES. 

GREAT  AMERICAN  CROSSCUT  SAWFILES. 
CHISEL  POINTED  SAWFILES.  GULLETT1NG  SAWFILES. 

CLIMAX  SAWFILES.  LIGHTNING  SAWFILES. 

AND 

EVERY    OTHER    DESCRIPTION    OF    SAWFILES. 
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HARDWARE- 


european   MARKETS. 


The  following  are  the   latest 
tions,  with  comparisons:  — 

Last  week. 
Tin — Spot  — 
Future — 
Copper,  B.E.S. — 
Lead,  S.  E. 
Spelter, 
Antimony, 
Tin  Plates— Cokes 


^,91  7s.  6d. 
92  00s.  od. 
50  00s.  od. 
11  7s.  6d. 
23  2s.  6d. 
50  00s.  od. 
13s.  od. 

Pig  ^on~Scotch  1     47s.  od. 
Warrants.        J      ^' 

N0.3  Middlesboro',     38s.  6d. 


cable  quota- 

This  week. 
^.95     os.  od. 
92   12s.  od. 
49  to  53 

I  I   15s.  tO^I2 

24   12s.  6d. 

62.  00s.  od. 

12s.  9d. 

47s.  6d. 

40s.   i^d. 


MONTREAL  MARKETS. 

Montreal  Nov.  27,  1891. 
The  market  for  all  kinds  of  heavy  mate- 
rial is  quiet,  and  there  is  no  extensive  move- 
ment in  any  line,  but  with  supplies  generally 
in  limited  compass  values  all  round  are 
steady.  Iron  is  dull  with  a  few  jobbing  sales 
of  pig  to  report,  and  chemicals  are  without 

feature. 

PIG  IRON. 

There  have  been  only  a  few  jobbing  sales 
of  pig  iron,  ind  there  is  practically  nothing 
to  note  in  the  way  of  change.  Supplies  here 
have  all  been  moved  into  yard,  and  the  sup- 
ply is  not  excessive.  Quotations  are  not 
changed  in  any  particular.  We  quote  :  Col- 
der $21  to  $21.50  ;  Langloan  $21  ;  Summer- 
lee  $21.50  to  $22  ;  Gartsherrie  $21  to  $22  ; 
Barnbroe  $19  to  $19.50. 

BAR  IRON. 

There  \i  no  change  in  bar  in  the  absence 
of  any  important  business,  and  prices  are 
nominal  on  the  basis  of  $2.  Swedes  and 
Lowmoore  are  unchanged,  while  hoops  and 
bands  are  steady  at  $2.40.  Sheet  iron  rules 
firm  on  the  basis  of  $2.60  for  sizes  up  to  No. 
20,  with  proportionate  advances. 
TIN   PLATES. 

The  demand  is  of  a  purely  jobbing  char- 
acter, and  the  market  is  entirely  without  fea- 
ture. Cokes  rule  at  $3.60  to  $3  75,  and  char- 
coal $4.25  to  $4.50. 


TERNE     PLATE. 

Remarks  about  tin  plate  can  be  duplicated 
in  the  case  of  this  line  also.  Prices  are  un- 
changed under  a  small  trade  at  $7.75  to  $8.25 
according  to  grade. 

CANADA  PLATES 

There  is  no  business  at  all  in  Canada 
Plates,  and  prices  are  nominal  as  before,  the 
basis  being  $2.65  to  $2.75. 

COPPER,  LEAD,  ETC. 

Copper  is  dull  and  nominal  with  an  easy 
tendency  at  13^  to  15c.  Lead  moves  quiet- 
ly as  before  at  $3.50  to  $3  75,  and  zinc  and 
galvanized  sheets  unchanged  at  former  pri- 
ces. Scrap  iron  and  other  lines  are  dull 
and  without  particular  feature. 
NAILS 

The  nail  market  continues  without  fea- 
ture. The  popular  idea  is  $2  to  $2.15,  but  it 
is  only  a  nominal  basis. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $3.05 

9  dy  to  60  dy  "  3.35 

8  dy  to  60  dy  "  3.60 

7  dy  to  60  dy  "  3.90 

6  dy  to  60  dy  "  4,20 

5  dy  to  60  dy  "  4.20 

4  dy  to  60  dy  "  4.50 

3  dy  to  60  dy  "  5.40 

3  dy  fine,  6.50 

CHEMICALS. 

There  is  no  business  doing  in  chemicals. 
Advices  from  England  continue  firm,  and 
there  is  little  doing  on  spot,  except  in  a  small 
jobbing  way.  Bleaching  powder  $2.25  to 
2.50  ;  Bicarb  soda  $2.35  to  2.50  ;  Sal  Soda 
$1  to  1.20  ;  Caustic  soda  $2.50  to  2.80;  Soda 
ash  $1.75  to$i.25;  Chlorate  potash  20  to  22c. 
Alum  $1.75  to  2  ;  Copperas  80c.  to  $1  ;  Sul- 
phur flour  $2.50  to  2.75  Sulphur  roll  $2.25  ; 
Sulphate  of  copper  $4.50  to  5.50  ;  White 
sugar  of  lead  8  to  12c.  ;  Brown  sugar  of  lead 
7  to  10c.  ;  Bich,  potash  8  to  10c.  ;  Bich,  soda 
6  to  8c.  ;  Logwood,  per  100  lbs  $2  to  2.25  ; 
Sumac,  Sicilian  $70  to  75  ;  Pruss,  potash, 
yellow  27  to  30c.  ;  Cutch  %%  to  9  and-a-half 
cents  ;  Gambief  6  to  7c;  Madras  Indigo  60 
to  80c. 

OILS. 

The  oil  market  does  not  show  any  particu- 
lar change,  except  in  seal  oil,  which  is  some- 
what firmer  now.  It  is  now  pretty  well  in 
two  brands,  and  they  are  strong  ones  at  49 
to  50c.  We  quote  :  Cod,  Newfoundland  40 
to  45c.  ;  Seal,  steam  refined  47  1-2  to  50c.  ; 
Linseed,  raw  60c;  Linseed,  boiled  62  to  64c; 
Castor  oil  9  1-2  to  10c.  ;  Cod  liver  oil,  Nor- 
way 95c.  to  $1.15. 

GLASS. 

There  is  no  change  in  glass  except  that 
there  is  a  little  more  business  doing,  but 
prices  are  unchanged,  $1.35  to  $1.40  being 
the  basis. 


LEADS. 

Leads  are  quiet  and  unchanged.  We 
quote  :  Choice,  6  to  6>£c;  No.  1,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 
do.,  4^c 

NAVAL  STORES. 

The  trade  in  naval  stores  is  dull  and  there 
is  no  change  of  importance.  We  quote: — 
Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  : 
cotton  waste,  5#c  for  colored,  and  7  to  10c 
for  white  ;  oakum,  5 '/£  to  7Xc,  and  cotton 
oakum,  10  to  I2y2c.  Cordage  is  steady, 
with  Sisal  at  9>£c  for  7-16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13c. 
for  7-16  and  upwards,  and  14c  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK, 

There  is  nothing  to  report  in  cement,  busi- 
ness being  very  quiet.  We  quote  : — 
London  brands,  $2  40  to  $2.50;  Newcastle, 
$2.35  to  $2.45;  and  Belgian,  $2.25  to  $2.35. 
Firebricks  are  moving  off  freely  in  good  sized 
lots,  and  business  in  this  line  is  quite  brisk. 
Quotations  rule  from  $17.50  to  $23.50  per 
1,000,  according  to  brand  and  quantity. 
PETROLEUM. 

Both  American  and  Canadian  are  quiet  with 
nothing  important  to  note.  We  quote  :  Cana- 
dian i2cat  Petrola,  13^  to  13^.  incarlots 
at  Montreal,  and  15c  for  single  casks.  Ameri- 
can, 20^c  in  car  lots,  21  %c.  in  10  brl.  lots, 
20/J^c  in  5 brl.  lots,  and  22c  for  single  brls., 
2  per  cent,  off  for  cash  ;  American  benzine, 
23  to  25c, and  Canadian  11  >£c  to  15c  Crude 
is  quoted  at  $1.35  1  2  per  brl.  at  Petrolia. 


TORONTO   MARKETS. 

Toronto,  Nov.  27,  1891. 
Wholesalers  are  beginning  to  give  in  to 
the  undemonstrative  but  telling  arguments 
of  the  reality,  that  trade  is  good.  The  evi- 
dences of  that  fact  become  more  convincing 
as  the  season  wanes,  not  in  the  dazzling 
achievements  of  salesmanship,  but  in  the 
substantial  extensions  of  the  money  columns 
in  sales  books.  These  are  showing  a  big  ac- 
cumulation of  trade  within  the  present  month, 
which  is  gliding  to  its  close  with  more  to 
boast  of  in  that  way  than  the  majority  of  its 
predecessors  of  the  same  mame.  November 
has  not  been  so  brilliant  as  it  was  counted  on 
to  be,  but  it  has  been  solid.  There  has  been  a 
good  output,  and  the  exchange  has  not  been 
at  any  sacrifice  of  conservatism,  purchases 
having  usually  not  been  made  without  a 
clear    view  of  chances   to  unload.     There 


This  cut  shows  our  Steel  Dome  Low  Radiator 
Furnace  which  is  winning  the  highest  praise  from 
users. 

It  will  pay  to  investigate  its  merits. 

We  would  ask  our  friends  to  anticipate  their 
stove  wants  as  much  as  possible  as  we  are  running 
short  of  many  lines. 

The  McClary  Manufacturing  Co. 


LONDON. 


TORONTO. 


MONTREAL. 


WINNIPEG. 


HARDWARE 
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MARKETS—  Continued. 

might  have  been  more  goods  sold  if  orders 
had  come  in  a  rush,  but  it  is  not  probable 
that  bad  debts  would  have  been  fewer. 

In  hardware,  a  seasonable  demand  con- 
tinues. A  very  large  number  of  skates  have 
been  sold,  and  inquiry  for  snow  shovels  has 
become  more  active.  Plated  ware,  fine 
house  furnishing  lines,  pocket  and  carving 
cutlery  and  the  lighter  lines  generally  have 
been  in  request.  Sorting  up  orders  in  staple 
shelf  lines  make  up  a  considerable  part  of 
the  business  done.  In  heavy  hardware  the 
trade  is  not  entiiely  over  yet.  Repeat  orders 
for  axes,  saws,  files,  chains,  are  quite  frequent 
and  numerous.  There  has  been  quite  an  active 
demand  for  staple  hardware  at  steady  prices, 
cutting  being  absent  from  current  business. 

The  metal  market  has  been  in  a  better 
state  of  activity  than  it  was  last  week.  Spas- 
modic movement  characterizes  the  market, 
some  weeks  being  dull,  others  quite  animat- 
ed in  large  deals.  This  week  several  sales  of 
round  lots  are  repcrted.  The  tone  of  prices 
is  less  fluctuating  than  it  was,  though  there 
have  been  one  or  two  decided  drops,  notably 
in  tin  plates. 

Iron  and  Steel — Some  desultory  selling 
is  heard  of,  representing  the  transfer  to  con- 
sumers' hands  of  a  few  carloads  of  Scotch 
pig,  but  on  neither  side  of  the  market  do 
there  apparently  exist  the  conditions  for 
business,  the  demand  being  dormant  and  a 
supply  being  scarcely  available  for  instant 
delivery.  The  situation  is  expected  to  take 
a  different  hue  whenthe  New  Year  comes  in. 
Foundries  are  running  on  short  stocks  or  on 
periodical  supplies  from  United  States  fur- 
naces. It  cannot  but  happen  that  buyers 
will  be  forthcoming  when  winter  work  be- 
gins to  feel  the  pulse  of  that  ci.culation 
whose  ba«is  is  yet  in  the  farmers'  hands. 
The  foundries  are  running,  but  not  up  to 
their  full  capacitv. 

Various  good  specifications  continue  to 
come  in  from  time  to  time  for  bar  iron,  and 
the  week's  sales  in  this  material  are  satis- 
factory. A  further  advance  in  bar  is  a  pos- 
sibility for  which  there  is  some  warrant  in 
the  firmness  of  manufacturers  and  their  re- 
fusal to  book  orders  for  future  delivery.  The 
price  is  still  quotable  at  $2.15.  Steel  is  fea- 
tureless and  in  but  fitful  demand,  most  of  the 
cutter-steel  business  having  been  placed. 
Some  small  parcels  of  cast  steel  and  steel  for 
machinery  have  been  disposed  of  at  steady 
prices. 

Copper — The  price  has  eased  materially 
outside,  but  no  response  has  been  made  in 
the  figures  of  our  local  quotations.  They 
lack   firmness  however.     Some  business   is 


reported,  this  season  having  opened  up  new 
realms  in  the  demand.  Ingots  are  easy  at 
14X  to  15c,  and  sheets  at  18  to  20c.  Cer- 
tain copper  products  are  lower,  as  noted  in 
Prices  Current. 

Tin — This  week's  fluctuations  in  the  Eng- 
lish and  United  States  market  have  been 
hard  to  keep  track  of,pnces  oscillating  back 
and  forward  every  few  hours,  but  in  the 
main  preserving  last  week's  quotation  as  the 
average.  The  local  trade  is  dull.  Prices 
are  23  to  24c.  for  56  lb.  ingots,  23  to  2?,'/ic. 
for  100  lb.  Straits  ingots  and  24^  to  25c.  for 
strips. 

Zinc  and  Spelter — Zinc  is  firm  and  ac- 
tive at  6%  to  7c.  Spelter  is  dull,  galvan- 
izers  not  having  given  the  market  much  at- 
tention this  week.  Domestic  is  S/4c-i  an<i 
imported  is  6c. 

Antimony — The  English  price  is  going 
up  by  leaps  and  bounds.  In  an  incredibly 
short  time  it  has  advanced  from  ^54  to  ^62, 
and  it  is  now  pointing  to  the  high  figure  it 
reached  a  year  ago.  It  began  the  season  at 
£44.  The  advance  here  brings  the  local 
prices  up  to  i$}4  to  16c.  for  Cookson's  and 
14^  to  15c.  for  other  brands. 

Tin  Plates. — A  break  in  English  price, 
makes  quotations  rather  limp  here.  Both 
cokes  and  charcoals  are  weaker,  but  quota- 
tions have  not  been  modified  visibly.  A  car- 
load sold  yesterday,  but  the  terms  were  not 
disclosed.  The  English  makers  are  now 
sending  out  plates  that  should  have  been 
here  a  month  ago.  This  market  will  conse- 
quently be  well  stocked  and  that  circum- 
stance will  not  tend  to  stiffen  internal  prices. 
The  shipments  would  have  reached  here 
earlier  but  for  the  efforts  of  makers  to  fill  up 
the  United  States  market. 

Terne  Plates. — Roofing  work  is  now 
mostly  completed,  so  that  inquiries  or  orders 
are  seldom  received.  The  price  is  $8.25 
to  $8.50. 

Canada  Plates. — The  demand  is  drop- 
ping off.  A  considerable  volume  of  stock 
has  been  made  into  stove  pipes  this  season. 
The  price  is  $2.90  to  $3. 

Galvanized  Sheet  Iron — This  metal 
is  selling  freely  at  firm  prices.  Manu- 
facturing purposes  involving  it  are  quite 
active.  Case  lots  of  28  gauge  are  5  to  5Xc 
and  26  gauge  is  \%  to  5c. 

Nails — There  is  a  very  good  demand  at 
the  current  price,  $2.20.  A  disposition  to 
raise  prices  is  observable,  as  the  jobbers  say 
that  the  $2.20  now  means  about  12c.  less 
than  $2.20  did  before  the  boats  stopped  and 


winter  railway  freights  supervened,  as  there 
is  that  difference  in  freights  alone,  nails  hav- 
ing been  carried  by  the  boats  at  9c. 

Horse  Shoes — Assortments  are  badly 
broken  up.  The  manufacturers  cannot  sup- 
ply the  demand.  The  price  is  still  $3.40  to 
$3  50. 

Horse  Nails  —  Stocks  pass  through 
wholesalers'  hands  smartly  at  60  and  10  per 
cent,  off  the  list. 

CORDAGE — Last   week's    prices    are    firm 
and   may  unfold  into  something  higher  very 
shortly.      There  is    no  New   Zealand  here. 
Manilla  basis  is  I2^c,  and  Sisal  <)%c. 
PAINTS,  OILS  AND  COLORS. 

Demand  has  about  stopped  for  a  time, 
and  the  trade  is  devoid  of  features.  Stock 
is  about  the  only  reality  there  is  in  the  mar- 
ket. Prices  are  quoted,  not  on  a  basis  of 
what  is  done  but  on  a  basis  of  what  would 
have  to  be  paid  if  anything  were  doing. 
White  lead  is  5^  to  sKc,  raw  linseed  oil  is 
57  to  58c,  boiled  is  60  to  61  c,  and  turpentine 
55  to  56c.  Collections  are  reported  to  be 
difficult. 

PETROLEUM. 

An  active  inquiry  at  slighter  weaker  prices 
has  prevailed  throughout  the  week  for  large 
lots.  Current  business  in  a  jobbing  way 
continues  strong  with  a  relaxing  in  some 
grades  of  prices  quoted  for  the  past  several 
months.  One  or  two  minor  changes  are 
noted  in  Prices  Current. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.26^  per  bbl.  Oil  Springs  crude 
$1.27  per  bbl.  The  above  quotation  is  as 
close  to  the  market  price  of  crude  oil  to-day 
as  we  can  probe  the  position  of  the  market 
under  the  present  situation.  For  some  time 
past  there  has  been  no  regular  quotation  for 
crude  on  the  Petrolia  Oil  Exchange,  most  of 
the  operators  there  being  bulls,  and  there- 
fore unwilling  to  accept  the  decline  in  price, 
which  was  offered  to  producers  who  sold 
their  oil  direct  to  refiners.  The  demand  for 
refined  oil  this  month  so  far  has  been  light, 
which  fact  has  helped  to  depress  the  crude 
market.  It  is  a  well-known  fact  that  the  de 
crease  in  the  production  in  Oil  Springs  is 
more  than  the  increase  of  the  production  in 
the  vicinity  of  Petrolia,  and  therefore  pro- 
ducers need  not  fear  a  serious  decline  in 
prices  in  consequence  of  the  present  stagna- 
tion, which  in  our  opinion,  is  only  temporary, 
and  we  would  advise  the  producers  just  now 
to  force  as  little  of  their  oil  on  the  market  as 
possible,  and  the  refiners  will  be  compelled 
to  pay  them  their  price.  Refined  oil  may  be 
quoted  at  11%.  cents  f.  o.  b.  here,  sixty  days 
or  two  per  cent,  off  for  cash. 


Enquiries   solicited   for   the   manufacture   of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 


Sheet  Metal  Goods. 

Thos.  Davidson  #  Co. 

Montreal,  Que. 
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GLASS. 

This  season's  shipments  are  now  pretty 
well  in  store  and  a  free  distributive  move- 
ment has  continued  since  delivery  began. 
The  quotations  of  a  week  ago  hold  yet  and 
reappear  in  Prices  Current,  firmness  being 
quite  as  pronounced  as  before  receipts  had 
accumulated  Stocks  could  not  be  supple- 
mented now  at  nearly  the  prices  at  which 
they  were  bought.  Some  importers  suffered 
considerable  loss  on  account  of  the  rough- 
ness of  the  weather  during  ocean  transit. 
One  house  had  64  boxes  of  one  cargo  smash- 
ed up  so  fine  that  the  fragments  had  to  be 
thrown  out  in  shovels. 

OIjY>  material. 

The  traie  in  this  class  of  stock  has  been 
smart,  without  an  advance  in  prices.  Foun- 
dries and  boiler  and  engine  shops  are  taking 
more  material  than  they  have  been  for  some 
time  past.  Malleable  scraps  is  25c.  Other 
pricesare  as  follows  :  No.  1  heavy  cast  scrap, 
65  to  70c.  perioolbs. ;  stove  cast  scrap,  40  to 
45c.  ;  No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
11c;  heavy  scrap  copper  ioy2  to  io^c.  ;  old. 
copper  bottoms,  8)4  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8}4  toox.  ;  scrap  lead  2c.  ;  scrap 
zinc,  2 'A  to  2%"c;  scrap  rubber,  2%  to  2>£c. ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 
plough  shares,  60  to  65c.  ;  burnt  cast  scrap, 
15  to  20c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  25c. 

HIDES,   ETC. 

Hides. — Dulness  in  this  market  is  a 
chronic  stand-by  feature.  Green  cows  are 
4>^c.  for  No.  1  and  5c.  for  steers.  Cured  are 
slow  of  sale  at  5c. 

Skins— Sheep  are  steady  at  85c,  with  all 
deliveries  freely  taken.  Calf  are  moderately 
firm  at  5  to  7c. 

WOOL — The  week  has  not  been  enlivened 
by  any  important  transactions.  Buyers  ap- 
pear to  begrudge  present  prices,  as  the  de- 
mand on  both  domestic  and  export  account 
is  extremely  dull.  Prices  are  18  to  loj^t.  for 
fleeces. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F  O.B  ves's  On  cars  at 

Oswego.  Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35  $4.80  $4.50 

"      Net 3.88  4.29  3.02 

Egg  Gross 4.4">  4.90  4.60 

'•    Net 3.97  4.38  4.11 

SfcOveGross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut.  Gross.  .     4.45  4.90  4.60 

"        Net 3.97  4.38  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Nov.  26,  1891. 

Evidence  is  wanting  of  decided  change  in 
the  condition  of  the  market  for  iron  and 
steel.  The  leading  producing  centres  con- 
tribute nothing  in  the  way  cf  information  as 
to  new  demand  or  movement  in  values  that 
contrasts  a  great  deal  with  what  prevailed  a 
week  ago,  and  the  local  trade  give  a  repeti- 
tion of  old  statements  that  is  monotonous  in 
the  extreme.  With  here  and  there  an  ex- 
ception, orders  for  finished  productions  are 
on  a  limited  scale  and  contracts  for  crude 
material  are  placed  with  reserve,  all  of  which 
would  indicate  that,  while  the  future  may  be 
promising  from  certain  points  of  view,  the 
enormous  capacity  of  mills  and  foundries  is 
a  factor  that  carries  great  weight  at  the  pre- 
sent time.  However,  the  market  seems  to 
stand  up  fairly  well  against  the  various  ad- 
verse influence,  and  hopes  of  better  things 
to  come  is  not  abandoned. 

One  of  the  leading  Northern  producers 
has  booked  conditional  orders  for  about  30,- 
000  tons  of  pig  iron  lor  next  years  delivery, 
and  others  have  taken  more  or  less  business 
on  similar  terms,  but  nothing  has  yet  been 
done  that  would  afford  any  idea  as  to  what 
turn  values  may  take.  It  is  apparent,  how- 
ever, that  sellers  feel  rather  uneasy,  and  sur- 
face indications  are  that  prices  will  rule 
lower  rather  than  higher  at  the  beginning  of 
the  coming  year.  The  small  sales  making 
for  deliveries  during  the  next  six  weeks  are 
at  practically  lormer  prices.  Where  any 
change  takes  p'ace  it  is  in  the  buyers'  favor. 
Northern  brands  are  quoted  at  $17  to  18  at 
tidewater  for  No.  1  foundry,  $15.50  to  16.50 
for  No.  2  foundry  and  $14.50  to  15  for  grey 
forge,  tidewater  delivery.  Southern  brands 
$12  to  13  at  furnace  for  No.  1.  $11  to  12  for 
No,  2  and  $10  to  10.50  for  No.  3,  future  de- 
livery. Bessemer  pig  remains  at  $14. 50  to 
15.50  at  furnace,  as  to  brand.  Foreign 
spiegeleisen  is  nominally  $23  to  24  for  10  to 
12  per  cent  and  $27  to  28  for  20  per  cent,  and 
80  per  cent  ferro-manganese  $62  delivered 
here.  Scotch  pig  barely  steady  at  about 
$22.50  for  Coltness,  $21.75  t0  22  f°r  Sum- 
merlee  and  $20  for  Eglinton  and  $1975  for 
Carnbroe.  Old  iron  tee  rails  are  quoted  at 
$22  on  cars,  and  No.  1  wrought  scrap  iron 
at  19  to  1950  wiih  business  light. 

Of  Lake  Superior  ingot  copper  about  50.- 
000  pounds  have  been  sold  at  11c.  This, 
however,  is  considered  as  being  an  excep- 
tionally low   price,    and    it   is  claimed  that 


considerable  quantities  would  be  taken  for 
delivery  during  the  first  quarter  of  next  year 
at  that  rate.  Offers  at  1 1  Y%  to  \\)ic.  meet 
with  feeble  response  however,  and  it  is 
obvious  that  consumers  are  indifferent  about 
the  present,  whatever  ideas  they  may  enter- 
tain about  the  future.  Casting  brands  are 
in  limited  supply,  with  io^c.  named  as  mar- 
ket price  for  parcels  for  prompt  delivery.  In 
the  London  market  prices  for  merchant  bars 
improved  somewhat,  but  subsequently  re- 
ceded to  ^44  17s.  6d.  for  prompt  and  ^45 
15s.  for  future  delivery. 

Tin — Speculation  in  pig  t;n  has  been  on 
a  smaller  scale,  and  prices  have  reacted 
somewhat.  The  chief  holders  seem  to  have 
very  good  control  however,  and  the  market 
shows  fairly  firm  undertons,  although  trade 
and  consumptive  buying  is  moderate,  as 
usual  at  this  season  of  the  year.  Sales  were 
made  on  Tuesday  of  50  tons  at  19.95  to 
20.05c.  for  December  delivery,  with  sellers' 
right  to  double  at  the  inside  rate.  At  the 
close  10-ton  lots  for  prompt  or  near  future 
delivery  were  quoted  at  about  20c.  net  cash, 
and  for  jobbing  parcels  20^  to  20.35c  regular 
was  quoted.  Latest  London  cables  were 
^92  for  spot  and  ,£92  5s.  for  fu'ure  delivery. 

Lead — About  100  tons  of  pig  lead  change  - 
ed  hands  at  4.35c,  but  subsequently  4.30c. 
was  accepted  for  about  200,  and  the  latter 
is  about  market  value  at  the  present  time. 
The  position  of  the  market  is  somewhat 
cloudy,  with  surface  indications  that  smelters 
would  be  accommodating  to  consumers  who 
might  offer  4.30c  for  fair  sized  lots  for  de- 
livery during  the  balance  of  the  year. 

Spelter — Spelter  finds  limited  sale  and 
the  market  remains  in  a  rather  weak  condi- 
tion, with  4^  to  480c.  evidently  full  value 
for  Western  brands  in  carload  lots. 

Tin  Plate — for  prompt  delivery  is  sell- 
ing in  a  moderate  way  only.  Purchases  for 
future  delivery  are  also  light,  but  there  is 
more  inquiry  with  bids  very  close  to  sellers* 
figures,  and  promise  of  better  business  ere 
long. 


Petitions  from  the  Ottawa  Ea.ly  Closing 
Association  for  a  by-law  providing  for  the 
closing  of  stores  at  6  p.  m.,  except  Saturdays, 
have  been  referred  by  the  City  Council  to 
the  by-laws  committee. 

A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 

"One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business.' 
—Josh  Billings. 


The  Buffalo  Hot-Water  Heaters. 

Thoroughly  tested,  very  economical  and  efficient.      The 
most  perfect  boiler  yet  produced. 


For  Prices  apply   to 


H.  R.  htes  &  Co., 

Hardware  and  Stove  Manufacturers, 

MONTREAL. 


HARDWARE. 


13 


DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This   means  a  demand  for  them 
among  dealers. 

MORAL:    Ask  your  Jobber  for  them. 

Sole  takers :  THE  EUSTIS  MFC.  CO.,  49  St.,  Bayonne,  NJ. 


«     ENTRANCE        '•%     f  TJM 

'    V^flAY  s*  \  lorn 

GVXS  F9R.ALl[£[ 
IUy8Tr\ATIVE     Vjl 
•    •pVr\P°SES.\^ 


"FB^iQDENMaa 


mom 

WDDD  engraving 

PHQTQ  ENGRAVING 
k  ZJNC  ENGRAVING 

HALF  TONE 
IJWAX  ENGRAV.NG  ;| 

^DESIGNING. ^"  J 


LOOK 


At  the  FINE  POSTERS  printed 
from  NEW  TYPE  with 
BRIGHT  INKS  at  the 

GREAT  POSTER 
HOUSE  OF  THE 


DOMINION 


THE  MAIL  JOB 
PRINTING  CO. 


TELEPHONE  647 
W.  A.  8HEPAED,  MANAGER 


LOWEST  LIVING  PRICES 


what  a  customer  has  to  say  of 

MANDER  BROS.  VARNISHES 


(Fac-Similie  of   their  Letter.) 


kelly  &  murphy. 
Carriage  and  8leioh 

MANUPAOnmtft*.' 


qf/.  J/mU.  ©^  dg.^y&ZI-&zC,Ss>JL. 


MANDER'S  VARNISHES  are   peculiarly  wel 
adapted  to  the  CANADIAN  CLIMATE. 


SOLE  AGENTS  FOR  THE  DOMINION  : 

Walter  H.  Cottingham  &  Co., 

Montreal, 
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HASTE. 

No  truer  words  were  ever  uttered  than 
those  by  the  shepherd  boy,  David,  when 
fleeing  from  King  Saul,  in  his  interview  with 
Ahimelech,  the  High  Priest,  when  asked 
why  he  had  no  sword  or  spear,  the  young 
lad  replied  :  "  I  brought  no  weapon,  because 
the  King's  business  requires  haste."  The 
idea  I  want  to  emphasize  is  that  every  line 
of  business  requires  great  activity  and 
drive,  if  success  is  to  be  eventually  won. 
The  methods  of  to-day  are  widely  diffe- 
rent from  those  of  a  decade  ago.  Com- 
petition had  not  entered  so  fiercely  into 
the  various  branches  of  trade,  and  the  mer- 
chant went  along  in  comparatively  the 
same  rut  as  his  ancestors.  Food  pro- 
ducts of  all  kinds  were  sold  in  what 
now  would  be  termed  a  very  crude 
state.  Ten  years  has  completely  metamor- 
phosed the  manner  of  preparing  and  placing 
on  the  market,  essentially  all  of  the  food  pre- 
parations of  to-day.  Twenty  years  ago  a 
millionaire  was  looked  upon  as  a  veritable 
curiosity,  while  to-day  they  are  numbered  by 
the  thousands.  The  same  innate  desire  on 
the  part  of  the  man  of  wealth  to  hastily  in- 
crease his  fortune,  and  young  in  years  to  re- 
tire with  a  competency,  while  perfectly  laud- 
ible  if  accomplished  by  honorable  methodshas 
so  often  been  brought  to  a  successful  consum- 
mation by  means  which  are  repugnant  toevery 
lover  of  equality  and  justice,  that  in  a  ma- 
jority of  instances  those  who  have  made 
haste  to  be  rich  have  not  been  altogether 
innocent.  These  examples  which  are  multi- 
plied year  after  year  have  had  a  tendency 
to  create  the  extravagances  in  living  which 
so  often  lead  to  damaging  results.  This  is 
especially  true,  and  almost  universally 
among  such  as  are  given  to  speculation. 
The  merchant  often  becomes  dissatisfied 
with  his  lot  and  feels  that  he  is  not  getting 
on  as  rapidly  as  he  could  wish  in  his  busi- 
ness; when  if  he  could  only  hold  himself 
aloof  from  these  influences,  he  would  be  per- 
fectly happy  and  contented.  I  only  allude  to 
these  matters  to  note  the  fact  that  this  in- 
ordinate desire  for  gain  has  been  a  stim- 
ulus also  in  the  right  direction  to  the  mer- 
chant, in  that  it  has  compelled  his  inventive 
genius  to  originate  and  prepare  products  for 
trade.  The  customer  of  to-day  is  exacting, 
and  I  think  even  too  much  so,  but  we  must 
meet  the  condition  of  things  as  they 
are,  and  not  as  we  would  like  to  have  them. 
But  a  few  years  ago  it  was  thought  a  great 
thing  to  deliver  the  wares  of  the  purchaser. 
But  to-day  the  order  must  be  solicited  at  the 
house  and  delivery  made  at  once.  We  are 
living  at  a  rapid  rate  and  "  wear  out"  is  the 
motto  we  have  to  live  by,  and  not  "rust  out." 
I  imagine  I  hear  some  clerk  who  reads  this 
article  say — I  have  always  been  taught  that 
"haste  makes  waste."  So  it  does  to  the  man 
or  boy  of  but  little  brains  or  intelligence,  but 
to  the  boy  of  this  age  who  graduates  from 
our  public  school  system,  it  means  activity, 
energy,   push    and    progress.      We  used  to 


learn  our  A  B  C's  when  we  first  went  to 
school,  now  we  teach  our  children  to  read 
and  spell  and  the  alphabet  comes  on  without 
routine  teaching.  If  proper  haste  is  insisted 
upon  by  the  merchant  in  his  clerks,  and  ex- 
emplified before  them  by  himself,  it  will 
be  very  soon  demonstrated  that  more 
will  be  accomplished  each  day,  and 
done  in  a  better  manner,  than  if  the 
labor  was  performed  perfunctorily.  In  what 
would  I  particularly  urge  haste  with  the 
retail  merchant  ?  First,  haste  in  opening  up 
and  preparing  the  store  for  the  day's  busi- 
ness. Let  it  be  known  that  your  store  can 
be  counted  upon  to  be  ready  for  the  early 
customer,  who  may  have  wants  to  be  sup- 
plied before  going  to  his  daily  toil.  Exer- 
cise haste  in  supplying  the  wants  of  the  cus- 
tomer, and  show  an  appreciation  of  his  or 
her  presence,  no  matter  how  small  the  pur- 
chase may  be.  Especially  when  children 
come  to  the  store,  be  very  prompt  in  waiting 
upon  them  and  exercise  great  care  in  filling 
their  orders,  always  giving  a  bill  of  items 
that  they  may  carry  to  their  parents  a  record 
of  the  transaction.  Always  be  prompt  in 
the  delivery  of  your  goods,  this,  as  a  rule. 
I  know  occasions  will  arise  when  delay  will 
be  unavoidable,  but  let  such  cases  be  very 
exceptional.  The  customer  will  be  won  or 
lost  to  you  in  this  particular  in  a  greater 
degree  than  by  any  other  factor  about  your 
store,  unless  it  may  be  by  the  sale  of  inferior 
goods.  Again,  hasten  to  rectify  any  mis- 
takes which  may  occur,  and  do  not  enter  in- 
to controversy  with  your  customer  regard- 
ing it.  Never  make  a  visiting  tour  of  your  or- 
der taking;  find  out  quickly  what  in  needed 
at  the  house  and  then  get  out;  always  thank- 
ing the  person  giving  the  order  to  show  ap- 
preciation of  the  same. 

Acquire  accuracy  in  figures  and  haste  in 
computations.  These  qualifications  in  the 
merchant  can  be  impressed  on  the  clerk, 
and  will  result  in  making  character  for  the 
help,  and  honest  shekels  for  the  proprietor. 
To  make  haste  successfully,  the  spirit  illus- 
trated at  the  beginning  of  this  article  must 
be  observed  ;  not  weighted  down  with  out- 
side affairs,  entire  and  exclusive  attention 
being  given  to  the  calling  you  have  chosen. 
—Ex. 


A  HARD  CUSTOMER  TO   SELL. 

Two  traveling  men  were  relating  the  ex- 
perience of  their  last  trip.  Said  one  :  "  I 
ran  across  a  country  storekeeper  in  the 
southern  part  of  this  State  who  broke  all 
records.  He  is  a  hard  customer,  and  no  one 
can  sell  to  him  but  one  man.  When  I  got 
in  his  town  the  other  day  I  made  up  my 
mind  I'd  give  him  a  line  of  goods — make 
him  a  present  of  them,  mind  you,  just  for 
the  satisfaction  of  selling  them  in  his  store. 
Well,  I  laid  out  some  samples  and  gave  him 
a  fair  price.  He  hesitated  and  I  lowered 
the  figures.  Presently  I  told  him  that  he 
could  have  them  at  his  own  price,  and  pay 


for  them  in  thirty,  sixty,  ninety  days,  or  two 
years.  I  told  him  to  take  the  goods,  then 
when  he  got  ready  pay  for  them.  He 
wanted  to  think  of  it.  That  was  enough  to 
stun  a  fellow,  but  I  let  it  go  at  that  and 
called  in  the  afternoon. 

" '  Made  up  your  mind  ?'  I  asked. 

"  Not  exactly, "  he  answered  slowly. 
"  You  will  let  me  have  them  at  my  own  price, 
and  pay  for  them  when  I  get  ready  ?" 

"That's  the  proposition." 

"  Is  that  the  best  you  can  do  ? "  he 
drawled  out.  Well,  I  wouldn't  tell  this  to 
the  firm,  but  I  slammed  the  door  in  his  face 
and  ran  down  the  street. " — New  Jersey 
Trade   Review. 

THE  HALIFAX  SHOVEL  CO.,  LTD. 

The  Halifax  Shovel  Co.,  Lt'd.,  of  Halifax, 
Nova  Scotia,  seem  determined  to  do  their 
share  towards  removing  the  reproach  urged 
against  manufacturers  of  the  Lower  Pro- 
vinces that  they  lack  the  enterprise  to  com- 
pete for  the  trade  of  the  Dominion  with  their 
western  brethren. 

This  concern  operating  factories  at  the 
Northwest  Arm,  a  suburb  of  Halifax,  and 
with  offices  in  the  city,  confine  themselves  to 
the  manufacture  of  all  kinds  of  shovels, 
spades  and  scoops,  by  the  method  invented 
by  Mr.  E.  L.  Fenerty,  the  vice-president  and 
manager  of  the  company,  and  which  is 
claimed  gives  as  a  result  the  very  best  shov- 
els, spades  and  scoops  for  any  purpose,  and 
the  numbers  of  testimonials  from  all  kinds  of 
users  would  seem  to  go  a  long  way  towards 
endorsing  this  claim. 

This  is  comparatively  a  young  industry, 
and  has  had  the  usual  difficulties  experi- 
enced by  beginners,  but  the  knowledge 
gained  during  the  past  few  years  of  the  re- 
quirements of  the  trade  and  users  in  those 
countless  minor  details  that  go  to  maka  up 
a  successlul  line  of  goods,  should  prove  of 
immense  benefit,  and  the  company  now 
claim  as  a  result  that  in  lightness,  strength, 
durability,  shape,  finish,  price,  etc.,  they  can 
safely  challenge  comparison  with  the  oldest 
makers  in  the  world  in  the  goods  they  are 
now  turning  out.  They  have  invariably  ob- 
tained the  highest  award  wherever  their 
shovels  have  been  exhibited. 

We  think  we  can  safely  say  that  the  trade, 
particularly  of  the  western  Provinces,  will 
show  its  appreciation  of  the  resolute  efforts 
made  by  the  Halifax  Shovel  Co.  to  bring  its 
goods  up  to  the  requirements  demanded  to 
obtain  a  share  of  the  business  in  their  line. 


No  young  man  can  possibly  have  mistaken  his 
oalling  who  finds  in  it  whatthe  world  wants  done 

If  you  want  books,  it  is  rarely  wise  to  pay 
double  price  for  them  to  a  travelling  book-seller. 

Credit  is  often  too  cheap  and  overbuying  far  too 
common.  Don't  be  guilty  of  the  one,  and  don't 
abuse  the  other. 

The  trader  who  pays  hie  way  mast  sell  at  a 
profit,  and  cannot  afford  to  cut  below  others  in 
the  same  line. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS   OF 

Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Specia!  attention  to    Correspondence   and    Mail 
Orders.     Mention  this  Journal. 


-s 


(BOND  and  FREE) 


Warehouse  Receipts  Issued, 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


H.Boker&Co. 

are  famous  for  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


MARK. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED   PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Cc 

Offices,  50  &  52  McGill  Street, 

Yards: 
McGill, Wellington,  Grey  Nun  and  Youville  sts 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only- 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


&  L,  SAMUEL,  BE 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  have  just  received  fine  line  of  POCKET  CUTLERY  special  brands,  "MAPLE  LEAF"  equal 
to  anything  in  the  market,  also  full  line  of  Carvers  in  cases,  of  RODGER'S,  LOCKWOOD'S  and 
BUTLER'S  make,  and  complete  line  of  PLATED  WARE.  We  also  solicit  enquiries  for  prices  on 
SKATES,   SLEIGH   BELLS,  SNOW  SHOVELS,  FIRE  IRONS  and  STANDS,  etc.,  etc. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SALES    MADE   OR    PENDING. 

The  general  store  stock  in  the  estate  of  F. 
Park,  North  Buxton,  Ont.,  is  sold. 

E.  Jordan,  general  merchant,  Rosseau, 
Ont.,  has  sold  out  to  R.  Wade  &  Co. 

W.  H.  Maulson  &  Co.,  general  merchants, 
Moosomin,  Assa.,  advertise  their  stock  for 
sale. 

J.  W.  Pringle,  general  merchant,  Nobleton, 
Ont.,  has  been  succeeded  by  W.  R.  Hol- 
lingshead  &  Co. 

Mr.  Prest  has  purchased  the  store  form- 
erly occupied  by  Mr.  A.  Raymer  at  Portage 
La  Praire,  Man.,  and  will  open  a  branch 
establishment  for  the  Xmas  trade.  He  will 
afterwards  remove  his  entire  stock  to  that 
stand. 

PARTNERSHIPS    FORMED     AND    DISSOLVED. 

Kay  &  Smiley,  general  merchants,  Otter- 
ville,  Ont.,  have  dissolved  partnership,  W. 
F.  Kay  continuing. 

G.   H.  Armitage,    geneial  merchant    and 
blacksmith,  Minnedosa,  Man.,  has  admitted 
W.  G.  Brown  into  partnership. 
FIRES. 

John  F.  Titus,  tanner  and  general  mer- 
chant, Titusville,  N.B.,  \3  burnt  out. 

On  the  18th  ult.  a  fire  broke  out  in  the 
brick  building  occupied  as  a  general  store  by 
Mr.  Geo.  W.  Beatty,  Beamsville,  and  before 
it  could  be  controlled  the  entire  building  and 
stock  were  consumed. 

REMOVALS   AND   DEATHS. 

G.  A.  Hogarth,  general  merchant,  Minne- 
dosa, Man.,  is  removing  to  Melita. 

John  A.  Canning, general  merchant,  South- 
ampton, N.  S.,   has   removed  to   Springhill. 

Simeon  Fortin,  of  the  firm  D.  Fortin  & 
Co.,  general  merchants,  St.  Pierre,  Que.,  is 
dead. 

C    M.    Webb,  general  merchant,  Toronto 
and  Granton,  Ont.,  is  closing  out  his  Gran- 
ton  store. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Eusebe  Dorion,  general  merchant,  Mata- 
pedia,  Que.,  has  assigned. 

David  F.  Bedard,  general  merchant,  Rich- 
mond Que.,  has  assigned. 

Mary  Jane  Leblanc,  general  merchant, 
Carleton,  Que.,  has  assigned. 

Walter  Brown,  hardware  dealer,  Wolfville, 
N.  S.,  is  asking  an  extension. 

Leopold  Jautras,  general  merchant,  Rich- 
mond, Que.,  has  compromised. 

V.  Portelance  &  Co.,  general  merchants, 
Lachevronere,  Que.,  has  assigned. 

Ramsay  &  Cingan,  general  merchants, 
Virden,  Man.,  have  compromised. 

R.  G.  Hay,  tinsmith,  Ottawa,  has  assigned 
to  Mutchmore,  Gordon  &  Co.,  Montreal. 


Thos.  Cowan,  general  merchant,  Thorold, 
Ont.,  has  called  a  meeting  of  his  creditors. 

J.  L.  Roberge,  general  merchant,Thedford 
Mines,  Que.,  has  called  a  meeting  of  his 
creditors. 

Demand  of  assignment  has  been  made 
upon  Martin,  Fils  &  Co.,  general  merchants, 
Rimouski,  Que. 

John  White,  general  storekeeper,  Heath- 
cote,  Ont.,  is  compromising  with  his  credi- 
tors at  60  cents  on  the  dollar. 

The  estate  of  John  Cowan,  general  mer- 
chant, South  River,  Ont.,  is  to  be  wound  up 
by  assignees  Henry   Barber  &  Co.,  Toronto. 

A  meeting  of  the  creditors  of  John  Stinson, 
the  insolvent  general  storekeeper  of  Sing- 
hampton,  was  held  in  Assignee  Clarkson's 
office  on  Saturday  afternoon.  It  was  de- 
cided to  wind  up  the  estate.  Liabilities 
$13,700  and  assets  nominally  the  same. 

W.  R.  Scott  &  Co.,  general  merchants, 
Grand  Valley,  summoned  their  creditors 
to  a  conference  a  few  days  ago.  The 
statement  presented  showed  liabilities  of 
$6,000  and  assets  of  $7,000.  The  in- 
solvents made  an  offer  of  70c.  on  the  dol- 
lar, but  the  creditors  held  that  the  estate 
could  pay  more.  Seventy-five  cents  was  the 
amount  they  were  willing  to  take,  and  the 
meeting  adjourned  in  order  to  give  the  in- 
solvents an  opportunity  of  raising  their  offer 
to  the  desired  figure. 


A  GREAT  CORDAGE  TRUST. 

Information  comes  from  New  York,  says 
the  Stoves  and  Hardware  Reporter,  to  the 
effect  that  the  National  Cordage  Company, 
of  that  city,  is  not  only  making  a  final  at- 
tempt to  secure  control  of  all  the  cordage 
and  binder  twine  interests  of  the  country,  but 
that  the  Security  Corporation,  of  New  Jer- 
sey, is  acting  in  conjunction  with  the  Na- 
tional Cordage  Company,  and  the  formation 
of  a  thorough-going  monopoly  is  now  said  to 
be  only  a  matter  of  a  short  time.  As  the 
movement  involves  a  trade  amounting  to 
between  $40,000,000  and  $60,000,000  annu- 
ally, the  interests  of  which  are  wide  spread, 
all  over  the  country,  it  is  a  question  of  na- 
tional importance.  The  Security  Corpora- 
tion, was  incorporated  under  the  laws  of  New 
Jersey,  at  the  beginning  of  the  attempt  to 
form  a  Trust,  for  the  purpose  oi  furnishing 
the  National  Cordage  Company  with  all  the 
money  it  required  for  the  purchase  of  plants, 
or  leases  of  different  cordage  companies.  It 
has  for  its  incorporators  such  well-known 
capitalists  as  the  Belmonts,  Drexel,  Morgan 
&  Co.,  the  Manhattan  Trust  Company,  and 
a  number  of  St.  Louis  bankers.  The  Na- 
tional Cordage  Company  has  a  capital  of 
of  $15,000,000,  of  which  $5,000,000  is  pre- 
fered  stock,  bearing  8  per  cent,  interest,  and 
$10,000,000  common  stock.  The  Security 
Corporation  is  capitalized  at  $6,000,000,  so 
that  the  total  amount  of  capital  available  for 
the  scheme  of  the  National  Cordage  Com- 


pany, is  $21,000,000.  Within  the  past  two 
years  the  attempt  to  amalgamate  all  the  cor- 
dage interests  of  the  countiy  has  been  so 
successful  that  at  present  the  National  Cord- 
age Co.  virtually  controls  all  the  mills  of 
the  country,  with  the  exception  of  those  of 
Fitler  &  Co.,  Philadelphia,  Pa.;  the  Pierson 
Cordage  Company,  Boston,  Mass.;  the  Ply- 
mouth Cordage  Company,  Plymouth,  Mass.; 
and  the  American  Manufacturing  Company, 
New  York.  The  Pierson  Cordage  Company 
is  owned  by  Mrs.  McCormick,  of  Chicago, 
111.,  who  is  accredited  with  being  the  woman 
who  brought  about  the  disruption  of  the  fa- 
mous Harvester  Trust.  She  is  worth  now 
at  least  $10,000,000  in  her  own  right,  and  it 
is  very  doubtful  if  a  monopoly  with  only 
about  twice  as  much  money  at  its  disposal 
as  has  Mrs.  McCormick,  can  compel  the 
Pierson  Cordage  Company  to  come  to  terms 
unless  it  so  desires.  Another  stumbling 
block  lies  in  the  fact  that  the  other  indepen- 
dent companies  are  similarly  wealthy.  So 
far  they  have  refused  to  sell  out  to  the  Na- 
tional Cordage  Company,  but  there  are  in- 
dications that  the  pressure  brought  to  bear 
and  the  na'ural  disinclination  of  capital  to 
enter  into  a  fight  which  must  involve  large 
pecuniary  loss,  make  it  probable  that  the 
formation  of  an  absolute  monopoly  for  the 
manufacture  of  cordage  is  not  far  distant. 

The  National  Cordage  Company,  through 
the  Security  Corporation,  of  New  Jersey,  has 
recently  acquired  plants  involving  an  expen- 
diture of  $6,000,000,  and  only  last  Thursday 
a  mortgage  for  that  amount  was  filed  in  Chi- 
cago by  the  Security  Corporation,  in  favor  of 
the  Manhattan  Trust  Company,  of  New 
York,  bearing  interest  at  6  per  cent,  per  an- 
num in  gold. 

Manufacturers  of  rope-making  machinery 
are  also  giving  the  Trust  a  great  deal  of 
trouble  by  refusing  to  ally  themselves  with 
the  combinaiion.  The  startling  information 
now  conies  from  New  York,  however,  that 
even  these  establishments  are  beginning  to 
weaken,  and  it  is  probable  that  it  will  be 
almost  impossible  for  any  cordage  company 
to  begin  business  in  the  United  States  with- 
in the  next  three  years. 


Soap  and  water  are  cheap,  but  soil  on  goods 
is  expensive. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Goods  conveniently  located  savi  time,  money 
and  temper  in  showing. 

A  feather  duster  disperses  but  does  not  remove 
tb«  dust  from  the  store. 

A  reputation  for  truthfulness  is  indispensable 
to  permanent  and  satisfying  success. 

Every  line  of  goods  embodies  a  history  and  a 
oience  worth  years  of  study  to  understand. 

One  thing  in  particular  should  be  impressed 
upon  clerks— the  necessity  of  careful  attention  to 
small  customers. 

Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
best  houses,  and  at  lowest  prices. 

"  There  are  geniuses  in  trade,  as  well  as  in  war, 
or  the  state,  or  letters ;  and  the  reason  why  this 
or  that  man  is  fortunate  is  not  to  be  told.  It  lies 
in  the  man." — Emerson. 
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PLEASE  MENTION  THIS  PAPER  WHEN  WRITING   US. 


You  can  lose  more  than  we  do 
bv  not  subscribing  for  this  paper 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

—REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 

TAPER    TOOTH. 


"XTRAREFINED  i^^UJ  SILVER  STEEL 


t ******** 

1      A.B.JARDINE&CO.              HESPELER    ONT 

,  , -|    -„,^BB^a°,»r~r""iar~"||Mi ' '  "  " 
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J 

A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools  and  lube  Expanders, 

Send  for   Catalogue    and   Price    ListftJ 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS, 
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Full  squnre  ami  common  Carriage   Bolts,  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  and 
Whiffletree  Bolts.     Bolt  Ends,  Coach  Screws,  Square  and   Hexi^on  Nuts.     Carriage  Forging  of  all 

kinds    send  for  prices  GEO    G1LLIE:S)  Ganan0a.ue,  Ont. 


1(/rJO    DEAL    I  fJ     GROCERIES 


SHOULD    SUBSCRIBE      FOR. 


* 


^'■■"'nWilltM1. 

WrpcT)  will 
i\eep  you  injormed 
or)  all    i  mportant 
questions  afjec  1 1  q ^  trie 
grocery  &  allied  trades. 
Its  rnarket  quotations 
are  Jull  *  reliable" 
which  alone 
are  worth  trje 


^^-•"Subscription   price  A 
Seno  for   Sample  copies 


■^q  send  for    Sample  copies        y f^^P^pKSS^Tjp 

Subscription  $2    TheCanaoian^rdcefttor 

-^<V"THE  J.B.MSLEAN  C9, (ltl»)  PUBLISHERS  .  ^2. 
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CUTLERY. 

Good  Assortment,  splendid  value. 
CARVERS,     with    or    without    cases,    a 
specialty. 

A.  C   LESLIE  &.  CO., 

Manufacturer's  Agents, 


445  St.  Paul  St  , 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


SPOONS.FORKS  ETC -STAMPED 


AREGENUINE„ROGERS"G0ODS. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  k  Sons, 

(LIMITED.) 


Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 

1764. 


TRADE 
MARK. 


*8< 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold-back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Selt-adjusting  Gauges  for 
attaching.     Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
Sole  Manufacturers—  SHEPARD    HARDWARE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 

Canada.    Telephone  2164. 


CUKHENT    IVTARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag—  ' 

56  and  28  lb  ingots,  per  lb     .  23,    24 

Strip  "     ...  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  09  $6  25 

IX  "  7  25    7  50 

I.X.X.,       "  8  50    6  75 

Raven  &  P.D.  Grades— 

T.C.,  usual  sizes        4  50    4  75 

[X  "  5  50    5  75 

I.XX.,        '•  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  124x17         4  50     .... 

D.X.,  .. 5  75 

D.X.X.        "  ....     6  70 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

l.C,  special  sizes 5  00    5  25 

B  V.  Grade,  I.C.,  usual 

'   sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

1  (',  20  x  28,  112  sheets   . .     8  25    8  50 

IX.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  1 

14x60,  "  >   6}c,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7J    7l 

28        "     7|    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb  . .  $2  05  2  10 
Kenned      "  "  ■  •    g  45    2  55 

Horse  Shoe  "  ..2  50    2  55 

Rand  "  "  . .     2  50     2  6j 

Swedish        "          "            -  4W         o 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  0u    •'  25 

Machinery 3  00    3  '25 

Best  Cast  Steel,  per  lb 0  13J  0  1 1 

'iussian  Sheet        "         0  10}  0  12 

Tank  Plates   2  00    2  25 

Hoiler  Rivets 4  50    5  00 


Boiler  Tubes. 

2-inch    104c 

-inch     15 

Boiler  Plate. 

linen $2  45 

5-16  "     2  35 

§      "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2J,  3 

22  to  24      "      2j,  3 

26  "      3,    3} 

28  "        3J,  3} 

Canada  Plates. 

Blaina 4  bright  2  90    3  00 

Abercarne  3  00    3  10 

Iron  Pipe. 
Wrought  60  tc  62*  p.e.  dig. 
Galvanized,  30  and  5  to  35  p.c.  di» 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  62J  per  c«nt. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5J 

26  gauge,  "        51,  54 

28      "  "        54,  5| 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

■26  gauge,  "  51,  54 

28      "  "  5J,  5f 

Note — Cheaper  grades  about    \  cent 
per  lb  less. 

c*\ain. 

Proof  Coil,  3-16  inch,  per  lb 6      6J 

1        "  "       51     5} 

5-16  "  "       4}    5 

%      "  "       48    4j 

7-16  "  "       4J     4i 

'/»       "  "       4       4i 

%       "  "      31 

"  %       "  "       3  1-5 

Trace,  per  doz.  pairs    S3  60    5  90 

German  coil,  per  100  ft    ....   1  65    2  70 
Jack  chain,  iron,  single,  per 

doz  yards 0  13    0  50 

Jack  chain,  double,  per  doz 

yards 0  15     

Jack  chain,  brass,  single,  per 

doz  yards 0  20    1  10 

Copper — Ingot. 

English  B.S.         "       0  14J  0  15 

Bolt  or  Bar. 
Cut  longths,  round,  }to  Jin  .$0  22  30  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  17    0  18 

Untinned,  14  oz,  and  light, 
16  oz,  irregular  sizes  ......  0  18    0  19 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  20    0  22 
35  to  45      "  "        . .  0  19    0  21 

50  lb  and  above  per  lb  0  18    0  20 
Boiler  <t  "V.  K    Pitts. 

Plain  Tinned,  per  lb 0  23 

Spun  "  "  0  27 

W<re. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05f  0  06 

Domestic    "      0  .)5J  0  05} 

Zinc  Sheet. 

5cwtcasks 0  06f  0  06| 

Part  casks    0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03J  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  24  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  74c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 
Crown 0  16    0  18 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  10  154  0  16 

Other  makes  "     0  14}  0  16 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J  5} 

No.  1  Do "  0    o 

No.  2  Do "  0    44 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  1,  4  and  1  gallon  tins.) 

Pure,    per  gallon SI  05  SI  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Star   ard  Quality.) 

Venetian  Red, peril 0  05 

Chrome  Yellow    "     Oil 

Golden  Ochre    0  06 

French      "         0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.)  "  "        2  75 

Venetian  Red  (R.O.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  2£ 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"       Greens  " 0  12 

Golden  Ochre  0  03  j 

Varnishes  (in  bbls). 

No.  1  Furniture,     par  gal 0  ?<l 

Extra       "  "       1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       090 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       1  40 

Pure  Orange  Shellac  "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  OH. 

Best,  perlb 0  09      0  10 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    Oil 

French  medal   0  11    0  12 

Cabinetmakers   0  17    0  18 

White 0  16       01 


HARDWARE 
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HARDWARE. 

Ammunition—  Cartridges. 

Kiui  Fire  l'istol,dis.40  to  45  p.c.  Amer 
Rim  Fire  Cartridges,  Dora.  50 and  10 
Rim  Fire  Military,  net  list.  Auier. 
Central  Fire  Pistol  A  Ritle,  15  to  18  per 

cent.,  Ainer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Ainer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Ainer. 
Loaded    Shot    Shells,      "Trap"     and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7(4  p.c. 

Wads. 
Elsy's,  per  1,000 *0  25  $1  60 

Anvils. 

Per  lb o  10    0  12$ 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

Gilmour's,  discount  50, 50 and  10 

Hollow  Steam's  per  doz 13  00  20  00 

Adjustable  "          each    5  50  6  50 

Post  Hole, Vaughan's,  each.  135    160 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing             pet  gross  0  65  1  59 

Pegging,                   "           ....  0  65  1  25 

Bran,                         "           ....  0  85  1  60 

'•  handled                          ...  3  60  7  30 

Saddlers'.              "           ...  0  45  1  60 

Awl  Hafts. 

Patent  Peg,   per  gross I  7  25    g  00 

"    Sewing,  "  —  J 

Awl  and  Tool  Sets. 

Uillai's  Falls,  per  doz 2  »0    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.dis.  off   Ke- 
vised  list. 

Bells — Hand. 
Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

'•    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz   %l%Alr\ 

Moulders'     "       ..J  501000 

Blacksmiths'    discount    35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 500    600 

Bits— Anger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenuing's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47 J  to  50  percent 

Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


11  00 
2  75 

29  00 

3  40 

3  20 

nt. 
cent. 

6  00 

7  00 
10  00 

Gimlet. 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        1  00  1  50 

Sail   and  Spike,  per  gross  2  25  5  20 
Blind  Rollers, 

Annex     per  doz.  1  25  1  75 

Mascot      "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pel  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  percent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    i  75 

Barber's  Ratchet 10  00 

Farmers'     2  00 

Millar's  Falls 15  50 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs o  50 

Berlin  Bronze  Cana'u 0  85 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  ce 
Vegetable,  per    doz.,  dis.  374  Per 

Henis,  No.  8        "       

"     No.  9         "       

Queen  City 7  50 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..     500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10    o  70  pe1 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis. 60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin   Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    100 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "       6  50 

Carpet  Sweepers. 

Bissell,    per  doz 

World  '  

Daisy,  "         

Star,  "  

Crown  Jewel,  per  doz 
Grand  Rapids,       "        ..   .30  00    33  00 
Cartridges — See  Ammunition . 
Castors. 
Bed,  new   list,  dis.  50pc    )  to  50  and  5 
Plate        "  dis.50pc    )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee  "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1   10 

White,  lump,  per  lb 0  01i  0  01$ 

Red  0  05  0  06 

Crayon,  r.er  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


..  22 

50 

. ...  21 

75 

....  24 

00 

. . . .  18  00 

. . . .  29  00 

Churn* 

Daisy,  dis.   From  factory  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

<  ..He,-  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 1  35 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    per  doz 0  88    1  00 

English,     "         2  00    4  00 

OiiiH    Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Brill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  33J  per  cent . 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
S1.0  i  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  &  5  to  50  &  10 
Black   Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to   60  p.c, 

Amer.  list. 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  w-no-c 
50  p,c.  Can.  j  ueHers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33ip.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each   0  60     2  00 

Forks. 
Hay,  Manure,  etc,dis.40  p.L. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise,  discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  etc. 

Stanley's,  dis.  50,  55  p.  c. 

Wire  Sauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per  Per        Per       Per 

United  50  ft       100  ft.      50  ft.   100  ft. 

inches. 

16  to  25  1.40  2.70        2.00 

26  to  40  1.55  3.00       2.25 

41  to  50  3.40  500 

57tofi0  3.70  5.50 

filt<.70  4.00  6.00 

71  to  80  4.50  6.75 

81  to  85  5.20  7.50 

86  to  90  5.90  8.50 

91  to  95  9.50 

96  to  100  10.50 


Pilkington. 

Ordinary 

1st  break  »8  65 

2nd      "      3  90 

3rd       "      4  Gu 

4th       "       4  4)5 

5th        "       5  40 

6th       " 5  90 

7th        "       0  50 

Picture  Glass. 

Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  70 

3rd       "       5  40 

4th       •'       5  90 

5th       "       6  50 

«th         '       6  90 

Ttli         •       7   7C 

Glue  I'ots. 

Tinned,    each    0  30    OIK 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  uis. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic  per  doz   1  10    1  50 

Sledgi 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 00    S  50 

Store  door    "    100    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    8  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  76 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37$,  40  p.c. 

Hinges. 
Blind,  Parker's, dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"  "    Buffalo,  dis  60  to  70  p.c. 

Light  T  and  strap,  dis  62$  to  65  per    fl 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka  '  13    1  80 

Gate,  Clark's l  50    2  20 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara     1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pel 
cent. 

Planter  doz  4  00  5  00 

Hooks—  Cast  Iron 

BirdCage,    per  doz  0  50  l  10 

Clothes  Line,     "  0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HEADQTJAETEES 
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Breech.  Loading  Shot  GrllllS,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,  "  F.  F.  Sporting, "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont. 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat, dis.35,40p.c 

Belt,  per  1,000 A6°c, 

Screw,  bright,  Eng..  dis.  45  to  50   per 
cent.  „. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes. 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  7*  per  cent,  dis.  off  new 

list 
Copper,  per  lb       ..    o  40    0  45 

Enamelled  Can.  50  p.c 
American,  50andl0,60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 

lock,  Am.  per  gross 160    4  <o 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  _.    .,  „. 

Bronze,  Berlin,  per  doz  . .  2  75  3  SM 
Bronze,  Gem,  "  ■•••  £  °,°  «  u" 
Lava  "         ....     8  7o  10  00 

Shutter,  porcelain,  F.  & 

T'   screw,  per  gross »1  30    4  w> 

Ladles. 

Melting,  per  doz 1  TO    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    a  00 
Galvanized,  ;,  «    £» 

All  glat  .ues '  1  *>    1  30 

Locks-  Door. 
Canadian,  dis.  per  cent..     ....       »o 

Russell  &  Erwin,  per  doz    2  90    I  ao 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,   to 
33}$  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  "  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17*  per  cem 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  125    A  io 

Lignum  Vitse,  "         »  85    *  °.°. 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz.   8  50  10  00 

Meat  C  utter 
Enterprise,  American  dis.  17*  to  20 

per  cent.  dis. 
Canadian,  37*  to  40  per  cent. 

Home,  each ;;•."'     

Mincing  Knives. 

American,  per  doz «2    2  do 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and    upwards, 

Der  keg  base,  price j  ,        j 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent 

Nail  Pullers. 

Herman  &  American...     1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^  ^    ^ 

Diamond.'.'.'.'.'.' 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15*    16 

Carbon  Safety        "     «  1«    °18 

Canada  W.W.  "     0  20 

American  W.W.    " ....    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McOlary'sGalvan.  Iron 

Oil    Can,    with    Pump, 

per  doz LB  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

&sr,p"«dM:::::::::::  i*  »* 

Malleable,  dis.  25  per  ct. 
Pails. 

Galvanized,  per  doz 2  25    3  25 

Pencils. 

Dixon's,  per  gross 100    4  25 

••       Carpenter 2  25    3  60 

Picks 
p,rdoz 600    9  00 


Picture  Nails. 
Porcelain   Head,  p.  gross     1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 
Bailey's  (Istan  R   &  L.  Co.)  35  to  37* 

per  cent. 
Miscellaneous,  dis.  12*  to  15  per  cent. 
Bailey'sVictor.dis.  12*  to  15 per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37*,  40  p   c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz. ...     135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22        33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

62*  per  cent. 
Pitcher  Spout.  65  to  70  p.c. 

Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     . ...     100 
Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs     2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3* 

Sliding  Poor,         "        ...  3i        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent., 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent.dis  to 

50  p.c. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33*  per  c 
Rivet  Sets. 
Canadian,  dis.  30,  35  per  c. 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..      9*    9}    13       13* 

54,  5-16,  %  in 10    10i    13*      13| 

3-16  in  1C*  14 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13*      16 

Jute    "      ..        08       08* 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  '''s  37*  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad   Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&  A., sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per  quire 55        90 

Sash  Cord 

Per  lb   22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37*,  40  per 
cent. 

Kempsbell  s  dis.    40,   62*  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

Sausage  Stuffers. 

Each  1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Dis3ton's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 1  75    2  75 

frames  only  75 

Saw  Sets. 

Per  doz 16ft    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  II.  dis. 40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  6ft    4  00 

Screws. 
Wood,  F.  H.  Iron,  77*  per  cent.  dis. 
"       ,,.H.      "      72*       " 
"      F.  H.  Brass  75 
■'      R.  H.      "      70 
Diamond   Pnjnt    wood    screw   nails, 

bright,  dis.  77*  and  20  per  cent. 
Bench,  wood,  per  doz. ...     3  25    4  00 
Bench  iron  per  doz 4  25    5  7ft 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  iapanned,  dis.  75  per  cent 
B.  &  W   N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
.Etna,  dis.  75  @  to  75  and  10  percent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.   37*  per  cent,  to  40  p.c 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  4ft  to  50  per  cent. 

Sieves 
Wood  Rim,  black,  p.  doz 

Tin  Rim, 


tinned, 
black,        " 
Snaps. 


1  15 

1  35 

2  30 
1  80 


1  35 

1  60 

2  45 
2  25 


Harness,  German,  p.  gro.     1  65    5  50 
Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    4  gross   boxes 3  25 

J  and  *  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,   English   180    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons pergross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "  30  00    30  00 

Dessert  Forks..  .         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52*  percent 

Staples. 
Fence,  galvanized,  per  lb  4*      43 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and   Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  no  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,dis.35p.c 

tinned,  dis.  45p.c. 
Swedes'iron, blued  ortinned,  dis.  42*pc- 
Upholsterers"  dis.  42*  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders' TauKS&  Nails, dis.  25 p.c 


Tap<-  Lines. 

English,  ass  ski l.  .  rrdoz.  <2  75  $5  50 

English  Pat.  Leathi  r  ....    5  50    9  75 

Chesterman's,      eaili   ....    0  90    2  85 

"  steel, c.-oh  .    0  80    8  00 

Thermometers. 
Tin  case  &  dair\  .  dis.75p.c 

Thimbles. 
Asbestos,  fiHed,  per  doz.,  25  to  33*  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 

cent,  to  70    and  25   p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "     '  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17*,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

V 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12*  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb     .     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         o  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute        "       

Blue  ribbon    614 

Red  cap 0  12 

"         Crown on 

"         Silver  Composite  0  09 

Freight    allowed     to    any    station 
south    and   east  of  Owen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  oO    6  00 

Bench,  parallel,  each  2  00    4  50* 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
per  doz 4  00    8  50 

Well  Wheels. 
Aiuer.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright.  «nneal- 
ed,  coppered,  coppeied  spring  and 
galvanized,  12*  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c. per  100  lbs.  net  added  forfreights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  copper  7* 
p.c.  dis. 

Market,  tinned  per  lb  0  04*  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  05j  0  06* 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  04*  0  04$ 

Galv.  Ste  1,  plain  twist  ..     0  04    0  04| 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04} 

Staples 0  04* 

Terms,  60  days  or  2  per  cent  off  tor 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  26  p.c. 
Painted  Screen,  p.100  sq  f  t    1  90    2  00 

Wrenches. 
Acme,  35  to  37*  per  cent. 
Agricultural,  70  to  70  and  5  p.c 
Standard, dis.  60,  60&10p.c. 
Coe'sGen'ne,  dis.  30  to  321  p.  c. 
Diamond,  dis.  33*,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  ot< 

K.     1  XT    ■  SiJ-Per  "J.0" 580       7    50 

G.  &  K.  s  Pipe    "      §  00 

Hurrell's    "     each ."     3  <t) 

Pocket,  perdoz i'25    200 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


16  and  18  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

©WSR0CEBS.& 

KNIVES,FORKS,SPOON8. 


HOLLOW   WARE. 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a. j. whimbey, Manage 


a 


TRAVELLERS 

SHOULD  SEND  25C.   FOR 

DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN 
SPOONER'S 

COPPERINE 

Best. Box  Metal  Extant 
For  Machinery  Bearings. 
Stands  any  Weiehtor  Motion. 
Solid  Comfort  for  Engineers. 
MostFavoredMetal  inCanada 
Used  and  Recommended  by 
the  Best  Manufacturers  and 
Owners  of  Machinery  in  this 
country. 

It   admits  no  Competition. 
COPPERINE 
will   do  all   your  work. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


IIIIIIIIISIMIIII«i:illll!MIIII!l»lllli 
SAW  YOUR 

ADVERTISEMENT! 


IN   THE 


1    HARDWAR 


When  writing  to  our  advertiser    please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,  Broilers,  Reservoirs. 


FOR  SALE  9Y  ALL  THE  LEADING  DEALERS. 


■ieiS^'- 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 


ALL  SIZES  IN  STOCK. 

MANUFACTURERS   OF 

STAINED  GLASS  FOB  EVEHY  PURPOSE. 

McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 
ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE. 


Devore's  Non-Heating  Wire  Handle  Stove  Lid  Lifters. 

i  form  of  handle  gives  it  very  little  heat  conducting  material  in  comparison  with  its  radiating  surface,  so  it  is  practically  inn 

to  heat  the  handle.     Write  for  prices. 

Manufactured  only  by  H.   R.   IVES  &  CO.,   Montreal. 


Hardware,  Stoves,  Iron  Bedsteads,  &c. 


Write  for  Prices. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

"TRAP" 


-AND- 


tt 


DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y. 


The  Gutta  Percha_& .Rubber  Mfg.  Co. 
ij 


OF    TORONTO. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  corninff 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and   Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,       -        -       TORONTO. 


IRON   WIRE.! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


STEEL  WIRE! 


-FOR- 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails. 

Rivets 

Mattresses, 

Brooms,. 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


HKi 


. 


DEC.   5,   '91 


2.00  a  Year. 

I  O  Cents  a  Copy 


IPE    ORGAN   OF 

WROUGHT 
CAST, 

^    STAMPED 

HEET  &  SPUN 

METAL 

TRADES. 


Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


s^SKATES 

FINE  CUTLERY. 

FANCY  HARDWARE. 


RICE  LEWIS  &  SON, 


LIMITED. 

General  Hardware  Merchants. 


Three  sizes  with  extra  heavy  Fire  Pots,  10,  1 1  and  12  inches  in 
diameter.  Two  largest  sizes  have  flues  and  damper  in  top  which 
controls  and  keep  a  continous  fire.     Low  in  price. 

THE  GHOWN  &  GUNNINGHAN  CO'Y 

LIMITED, 

WESTERN   AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1    Front  St.  W  ,  Toronto. 


SEAMLESS  WROUGHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK-. 
AGE  IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 


PUBLISHED    WEEKLY— SUBSCRIPTION    $2.00    A    YEAR. 


Vol.   3. 


TORONTO,   DECEMBER  5,   189  1 


No.  49 


J.  B.  McLEAN, 

President. 


HUGH  C.   McLEAN, 

Sec.-Treas. 


THE  J.  B.  McLEAN  PUBLISHING  COMPANY. 

FINE  MAGAZINE  PRINTERS 

AND 

TRADE  JOURNAL  PUBLISHERS. 
HEAD  OFF.CE  :  6  Wellington  West,  Toronto. 

MONTREAL  OFFICE  :       I  I  5  St.  Francois Xavier  St. 

G.  Hector  Clemes,  Manager. 

NEW  YORK  OFFICE  :     Room  105,  Times  Building, 

Roy  V.  Somerville,  Manager. 


UNION  AMONG  WHOLESALERS. 

There  are  several  matters  upon  which  it 
is  desirable  that  unanimity  should  prevail 
among  wholesale  hardware  men.  The  whole 
trade  would  be  the  better  of  it.  A  degree  of 
union  sufficient  to  exercise  a  controlling  in- 
fluence over  erratic  tendencies,  to  temove 
causes  of  grievance  and  to  equalize  the  con- 
ditions of  trade  in  some  respects  among  re- 
tail competitors,  has  been  a  long-felt  want. 
Long  credits  and  short  profits  are  the  out- 
come of  a  division  whose  lines  are  kept  too 
sharply  defined  by  the  wholesalers.  An 
occasional  entente  fixing  a  common  course 
of  action  in  given  circumstances,  for  the 
amendment  of  any  particular  evil,  or  for  any 
useful  purpose,  ought  to  be  possible 
among  the  members  of  the  wholesale 
hardware  trade.  They  are  not  nearly  as 
numerous  as  the  members  of  the  wholesale 
grocery  trade,  and  for  years  the  latter  trade 
has  been  strongly  organized,  carrying  out 
nearly  everv  projected  scheme  of  reform 
that  the  previous  conditions  of  business  ap- 
peared to  callfcr.  In  the  grocery  trade  credit 
is  strictly  limited,  both  as  to  time  and  finan- 
cial standing  ;  discounts  are  specific  and 
uniform  ;  prices  of  leading  staples  are  as- 
similated, and  conformity  to  certain  princi- 
ples of  business  secured.  The  result  has 
been  beneficial  to  the  trades  in  many  ways  ; 
it  has  put  a  stop  to  speculative  trading,  it 
has  extinguished  the  habit  of  over-stocking, 
it  has  led  to  more  care  in  the  selection  of 
consumers'  accounts  and  to  a  curtailment  of 


credit.  The  single  effect  of  reducing  the 
throng  of  traders  who  had  over-crowded  the 
grocery  business,  of  itself  justified  the  union 
among  the  wholesalers.  That  effect  is  not 
so  likely  to  be  observable  in  the  hardware 
trade,  in  which  there  is  no  such  congestion 
of  retail  dealers  as  there  is  in  the  grocery  and 
general  store  trades.  A  certain  amount  of 
odium  has  become  attached  to  the  Guild  on 
account  of  its  drastic  measures  of  reform, 
which  were  suspected  to  be  suggested  by 
greed  rather  than  concern  for  the  well-being 
of  the  trade.  A  scheme  of  union  among  the 
wholesale  hardware  men  ought  to  be  prac- 
ticable and  at  the  same  time  acceptable  to 
the  retailers.  The  more  acceptable  to  the 
retailers,  indeed,  the  more  practicable  it 
ought  to  be.  Price-cutting,  it  may  be  hard 
or  impossible  to  eradicate  from  the  trade, 
but  wholesalers  should  be  able  to  modify 
their  own  indulgence  in  this  practice. 

The  retail  hardware  men  are  not  getting 
the  profit  that  their  labor,  investment  and 
risk  entitle  them  to.  Prices  from  wholesale 
sources  are  irregular,  and  the  retailer  has  to 
be  ready  to  come  down  to  figures  that  a 
competitor  can  sell  at,  the  competitor  having 
made  a  more  advantageous  bargain  with 
some  other  or  perhaps  the  same  jobbing 
house.  If  wholesale  credits  were  shorter, 
retailers  would  be  sharper  with  their  collec- 
tions. The  benefits  that  would  flow  from  a 
trade-spirited  union  among  the  wholesalers 
would  be  felt  by  all  who  make  a  living  by  the 
sale  of  hardware. 


NUMBERING  GOODS. 

An  expedient  that  has  been  found  useful 
to  check  price-cutting  among  wholesale  hard- 
ware men  is  the  use  of  numbers  to  distin- 
guish certain  boxed  goods  of  the  same  or 
similar  kind  made  by  the  same  manufactu- 
rer. This  is  done  in  several  lines,  but  parti- 
cularly in  cutlery.  A  manufacturer  for  in- 
stance, sells  cutlery  to  two  wholesalers  in  the 
same  city,  A.  &  B.     Let  it  be  supposed  that 


the  goods  are  of  the  same  kind,  identically 
alike.  A's  knives  are  marked  by  one  set  of 
numbers,  B's  by  an  entirely  different  set. 
That  enables  A  to  sell  at  whatever  price  he 
pleases,  and  to  meet  any  retailer, who  quotes 
a  lower  price  asked  by  B,  with  the  statement 
that  the  goods  are  not  the  same,and  in  proof 
to  refer  to  the  numbers  on  the  respective  cases. 
The  retailer  may  urge  exact  similarity  in 
appearance  and  identity  in  the  source  of 
manufacture,  but  that  will  not  prove  the 
knives  to  be  of  the  same  quality.  It  is  easy 
for  A  to  meet  such  arguments  with  the  alle- 
gation that  the  maker  shades  quality  by  de- 
grees, to  each  of  which  a  number  corres- 
ponds, and  thus  avoid  the  necessity  of  com- 
ing down  to  the  price  quoted  by  B. 

This  is  a  short  way  of  overcoming  a  diffi- 
culty, but  is  not  a  radical  means  of  doing 
away  with  price-cutting.  Nor  is  it  deserving 
of  imitation.  Price-cutting  is  a  bad  thing, 
but  the  removal  of  it  is  not  an  end 
that  will  justify  any  means.  In  this 
case  the  cure  is  as  bad  as  the  dis- 
ease. It  would  be  far  more  honorable 
for  manufacturers  to  combine  openly  and 
agree  not  to  deviate  from  certain  prices  than 
to  take  this  method  of  obviating  effects  of 
competition.  The  principle  proceeded  upon 
is  that  price  is  always  an  indicator  of 
quality.  This  is  true  with  the  majority  of 
people.  An  article  that  is  marked  up  pretty 
high  and  can  be  shown  to  differ  by  some 
accident  from  another  article  apparently 
like  it  in  quality  and  value  but  lower  in 
price,  is  usually  preferred.  Thus,  this  sys- 
tem puts  a  premium  on  high  prices.  If  a 
man  quotes  a  price  that  is  much 
dearer  than  that  quoted  by  another,  and 
has  any  quasi-evidence  that  his  is  a  different 
article,  the  higher  price  will  be  generally 
taken  as  proof  of  superiority  ;  ^all  the  sales- 
man has  then  to  do  is  to  give  way  a  little  and 
he  hassecureda  customer.  The  customer  has 
put  faith  in  the  salesman  and  has  been  hum- 
bugged. Neither  as  i  matter  of  policy  nor 
a  matter  of  lght  is  such  a  method  com- 
mendable. 


HARDWARE. 


FANCY  HARDWARE. 

A  fair  share  of  the  Christmas  trade  has  never 
yetbeensecuredbyhardware  merchants.  Not 
that  there  is  not  abundance  of  goods  suit- 
able for  this  trade,  but  from  lack  of  ener- 
getic effort  on  the  part  of  the  dealers  to 
secure  all  the  benefits  to  be  derived  from 
their  position.  From  this  old  state  of  affairs 
to  a  better  and  brighter  state  there  seems  to 
be  a  movement  ;  and  this  is  strongly  evi- 
denced by  the  numerous  attractive  lines  of 
fancy  wares  which  the  dealers  are  handling. 

Among  the  most  noticeable  of  these  is 
fancy  cutlery.  Carver  sets  of  knife,  fork  and 
steel  in  great  variety — such  as  staghorn 
handles  with  and  without  silver-plated 
mountings,  buckhorn,  celluloid  and  ivory 
handles — form  a  most  attractive  line,  as  do 
also  cases  of  fish  carvers,  or  cases  contain- 
ing both  the  ordinary  carver  set  and 
fish  set.  Very  pretty  cases  of  ordinary  size 
fish  knives  and  forks  in  ivory,  and  still  more 
beautiful  in  pearl,  are  displayed  ;  also  cases 
of  table  knives  in  pearl  and  tortoise  shell 
handles,  which  must  please  the  most  aesthe- 
tic taste. 

A  most  taking  thing  is  a  cabinet  of  cut- 
lery. It  contains  a  finely  finished  set  offish 
carvers  and  another  set  of  game  carvers  ;  a 
set  of  table  knives  and  forks  and  dessert  set, 
a  butter  knife,  a  gold-lined  sugar  spoon  and 
handsome  sugar  tongs,  and  then  a  full  as- 
soitment  of  coffee,  tea,  dessert  and  table 
spoons.  The  advantage  of  having  each  kind 
in  a  separate  compartment  of  a  locked  cabi- 
net is  apparent. 

Another  handsome  thing  suitable  ior  a 
holiday  gift  is  a  set  of  nut  crackers  and 
picks  in  old  silver.  Fancy  scissors  in  highly 
finished  varieties  are  very  attractive.  Fancy 
pocket  knives  in  more  than  the  usual  varie- 
ties are  having  a  share  of  attention.  Fancy 
lamps  of  all  kinds — table  lamps,piano  lamps, 
hanging  lamps — all  these  would  find  a  ready 
sale  as  Christmas  gifts  if  persistently  pushed 
by  the  dealer. 

In  fact,  if  hardware  dealers  were  to  push 
their  fancy  lines  more  than  they  have  done, 
by  making  up  their  minds  that  the  old  ruts 
are  deep  enough  and  that  it  would  be  well 
to  step  out  and  travel  on  smoother  and  more 
pleasant  ground,  they  would  receive  sub- 
stantial benefit.  But  there  is  one  difficulty 
which  the  dealer  must  be  prepared  to  meet, 
and  which  can  be  met  only  by  exercising  an 
educating  influence  over  his  customers. 
Dealers  in  fancy  goods  and  cheap  articles 
carry  inferior  lines  of  these  goods,  put  up 
generally  in  cases,  and  on  account  of  the  low 
price  for  an  almost  equal  appearance  have 
the  advantage  in  selling.     This  difficulty  is 


becoming  of  less  importance,  because  people 
have  acquired  an  experience  which  can  be 
turned  by  the  hardware  man  to  his  bene- 
fit, if  he  will  but  take  advantage  of 
his  opportunity.  And  as  he  is  enabled 
to  compete  with  the  fancy  goods  man 
by  carrying  superior  goods  and  shunning 
trashy  wares,  so  he  can  compete  with  the 
jeweler  by  easier  prices  and  more  useful 
goods.  The  drift  of  the  demand  for  a  class 
of  goods  that  the  jeweler  formerly  had  a 
monopoly  of  the  trade  in  is  towards  the 
hardware  store.  The  hardware  man  should 
realize  this  and  endeavor  to  make  the  most 
of  a  newly-developing  branch  of  his  business. 
Plated  goods,  such  as  tea  and  dessert  spoons 
and  other  table  ware,  might  as  well  be  car- 
ried, and  are  expected  now  by  the  public  to 
be  carried,  by  the  hardware  dealer.  Other 
less  expensive  and  equally  necessary  lines 
are  finding  their  way  to  the  hardware  man's 
store.  His  prices  are  supposed  to  be  lower 
than  the  jeweler's,  which  fact  popularizes 
these'lines,  thus  making  trade  in  them,  as 
well  as  bringing  that  trade  to  the  hardware 
dealer. 


PERSONALITY  TRADE. 

A  common  criticism  of  corporations  is  that 
they  have  no  soul.  This  may  be  either  a 
detriment  or  a  reproach  to  corporations,  but 
in  whichever  way  they  are  looked  at  the 
underlying  basis  of  the  quotation  is  always 
the  same — lack  of  personality.  That  is  an 
unsatisfactory  fault.  People  regard  a  Con- 
cern as  incapable  of  feeling.  They  cannot 
flatter  it  or  wound  its  sensibilities,  and  it 
can  never  glow  with  kindly  feeling  towards 
them.  It  is  of  course  served  by  persons,  but 
these  are  all  officials  or  employes,  not  the 
Concern  itself.  The  central  and  dominant 
thing  itself  is  intangible,  is  of  the  stuff  that 
dreams  are  made  of,  and  therefore  does  not 
excite  the  same  interest  as  if  it  were  an  in- 
dividual human  being.  This  fact  ought  to 
have  some  suggestiveness  for  business  men. 

It  means  that  in  business  where  there  is  a 
personality  it  ought  to  be  brought  out  as 
strongly,  and  of  course  agreeably,  as  possible. 
There  are  many  traders  who  affect  to  believe, 
and  probably  do  believe,  that  the  Business 
is  the  thing  to  keep  the  people  acquainted 
with,  and  hold  themselves  always  in  the 
background.  This  does  not  satisfy  the 
public.  They  want  to  be  made  something 
of  by  the  principals,  and  if  they  are  not 
they  prefer  to  trade  with  some  more  cordial 
dealer.  The  egotism  in  men,  women  and 
children  alike  is  usually  very  great.  Each 
individual  is  apt  to  think  himself  rather  a 
special  mortal,  in  whose  visits  the  chief 
ought  to  take  particular  pleasure,  and  most 
people  will  not  think  much  of  the  chief  unless 


he  does.  A  veiled  prophet  in  business  is 
rarely  a  success,  unless  it  happens  that  he  is 
well-known  to  be  of  a  rather  savage  disposi- 
tion, when  a  meek  and  lowly  substitute  is 
preferred. 

The  customer  who  calls  least  frequently 
seems  to  yearn  most  to  come  in  contact 
with  the  ruling  spirit  of  the  store.  It  is  also 
true  that  an  intending  buyer's  self-import- 
ance is  usually  in  direct  proportion  to  the 
extent  of  his  outlay.  If  he  means  to  buy  but 
a  few  cents'  worth,  or  probably  a  dollar's 
worth  of  goods,  he  can  better  brook  the  in- 
dignity of  being  received  or  waited  on  by  a 
subordinate  than  he  can  if  he  proposes  to 
spend  several  dollars.  It  is  interesting  to 
note  the  look  of  dissatisfaction  that  comes 
over  the  face  of  some  men  who  have  driven 
five  or  six  miles  to  spend  twelve  or  fifteen 
dollars,  and  find  themselves  obliged  to 
accept  the  attentions  of  a  small  boy.  Their 
visit  they  look  upon  as  an  event,  and  they 
like  to  feel  that  the  proprietor  is  at  least 
aware  that  they  came  and  spent  so  much 
money.  The  boy  who  waits  on  them  may 
have  fully  delegated  power  from  his  em- 
ployer, but  he  cannot  represent  the  tatter's 
personality,  which  the  customer  wants  to 
make  an  impression  upon.  He  wants  to 
gratify  the  principal,  or  he  wants  to  get  a 
little  advantage  that  a  subordinate  would 
not  be  induced  to  grant  in  the  absence  of 
his  principal. 

The  personality  of  a  salesman  is  often  a 
big  factor  in  drawing  customers.  In  stores 
where  this  is  the  case  the  salesman  is  a  fully 
trusted  man,  in  whose  judgment  and  tact,  as 
well  as  in  whose  honesty,  his  employer  has 
the  strongest  confidence.  Such  a  man  is 
supposed  to  know  when  and  to  what  extent 
to  make  concessions,  always  having  an  ob- 
ject in  his  perspective  that  he  considers  to 
outweigh  the  temporary  sacrifice,  and  always 
being  able  to  keep  such  motive  out  of  his 
customer's  sight.  Finesse  is  of  value  in 
the  salesman  as  in  the  principal,  and  it  is 
well  that  both  should  be  affable  men.  The 
great  trouble  about  some  people's  ideas  of 
affability  is  that  too  confined  a  view  is  taken 
of  it.  A  trader  may  have  had  an  unfavorable 
experience  of  human  nature  and  be  prone  to 
regard  a  little  geniality  of  manner  as  mean- 
ingless and  and  hypocritical,  or  he  may  be 
an  icicle  himself.  He  will  in  either  case 
be  incapable  of  appreciating  a  cordial 
and  sympathetic  manner  from  other 
people's  standpoint.  He  forgets  to  note 
that  different  people  have  different  views 
of  the  same  thing,  and  the  amiability  he 
despises  may  be  just  the  one  thing  needful 
to  drawcustomers  to  his  store.  Nobody  likes 
a  forbidding  manner,  not  even  people  of  for- 
bidding manners  themselves.  The  trader 
who  can  take  his  customer  by  the  hand, 
make  a  few  kindly  inquiries  about  his  fam- 
ily or  his  crops,  and  listen  with  interest  to 
the  details  such  inquiries  are  likely  to  elicit, 
will  not  fail  to  please.  Personality  is  a  force 
that  can  be  made  a  good  deal  of  in  business. 
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NET  PRICES  ON  HARDWARE. 

Nothing  whatever  seems  sacred  from  at- 
tack these  days.  A  spirit  of  restlessness  is 
abroad,  and  the  demand  for  change  from  the 
existing  order  manifests  itself  in  the  most 
unexpected  quarters.  From  time  immemo- 
rial the  custom  of  making  a  list  of  prices 
after  an  arbitrary  method  and  then  selling 
by  discount  from  this  list  has  obtained 
among  hardware  manufacturers  and  has  been 
accepted  by  hardware  jobbers  and  merchants 
generally,  with  apparently  no  objection  from 
anybody  regularly  connected  with  the  trade. 
A  freshly  inducted  candidate  into  the  mys- 
teries of  hardware  bookkeeping  might  be 
driven  almost  to  distraction  in  endeavoring 
to  determine  how  he  should  sell  curry  combs 
costing  50  and  10  and  10  per  cent,  dis- 
count, with  2  per  cent,  off  for  cash,  so  as  to 
obtain  25  per  cent,  profit  without  resorting 
to  the  unprofessional  practice  of  establish- 
ing a  net  price,  but  that  is  one  of  the  pecu- 
liarities of  the  hardware  business,  universally 
recognised  and  accepted,  and  the  system 
has  had  to  be  mastered.  This  work  has 
been  rendered  comparatively  easy  of  recent 
years,  however,  by  the  publication  of  com- 
prehensive tables  of  discounts,  showing 
nearly  all  possible  combinations,  with  their 
equivalents  in  simple  terms.  A  discount 
literature  has  thus  sprung  up  as  an  accom- 
paniment of  the  trade,  and  in  fact  an  almost 
indispensable  adjunct  of  it  in  its  present 
form.  And  now  the  whole  fabric  of  dis- 
counts is  being  attacked  in  the  house  of 
its  friends  and  a  movement  against  it  is 
seriously  threatened. 

The  agitation  for  net  prices  is  principally 
due  to  the  desire  by  jobbers  to  secure  bet- 
ter profits  on  goods  which  are  not  frequently 
called  for.  They  claim  that  according  to 
present  practice  a  uniform  discount  is  made 
applicable  to  a  whole  line  of  goods,  articles 
in  constant  demand  being  indiscriminately 
classed  with  other  articles  only  occasionally 
called  for.  All  must  be  kept  in  stock.  The 
latter  represent  constantly  accumulating  in- 
terest, and  to  a  great  extent  dead  stock, 
while  the  former  are  lively  in  movement,  and 
the  money  invested  in  them  is  being  con- 
tinually turned  over.  Yet  according  to  the 
discount  system  the  jobber  receives  the 
same  proportionate  price  on  the  former  as 
on  the  latter,  and  his  profit  on  the  slow- 
selling  goods  is  necessarily  very  light.  The 
establishment  of  a  net  price  would,  it  is 
claimed,  enable  a  jobber  to  fix  an  arbitrary 
yet  reasonable  rate  on  goods  of  slow  sale 
which  would  afford  him  a  proper  profit.  It 
is  hardly  necessary  to  name  instances  of 
this  kind  as  an  example,  because  every 
hardware  merchant  can  easily  recall  cases 
in  which  these  remarks  apply. 

So  strongly  does  this  idea  of  net  prices 
appeal  to  the  business  sense  of  jobbers  that 
some  of  them  are  seriously  considering  the 
advisability  of  taking  independent  action. 
In  issuing  catalogues  of  seasonable  goods 


it  has  heretofore  been  their  custom  to  insert 
list  prices  of  the  various  articles  enumerated, 
furnishing  discounts  afterward  upon  the 
special  application  for  them.  These  cata- 
logues or  monthly  circulars  may  thus  adver- 
tise in  attractive  forms  the  goods  which  the 
jobbers  who  issue  them  have  lor  sale,  but 
they  do  not  convey  to  the  retail  merchants 
receiving  them  the  exact  information  as  to 
prices  which  would  lead  to  immediate  orders. 
It  would  be  a  comparatively  simple  matter  to 
name  net  prices,  and  one  imght  suppose  that 
under  the  circumstances  to  think  would  be 
to  act.  But  the  hardware  trade  has  for  so 
many  years  been  hedged  about  with  the  dis- 
count system  that  jobbers  hesitate  to  make 
the  innovation  without  very  seriou:  ly  delib- 
erating over  its  possible  consequences.  They 
recognize  the  fact  that  their  customers  would 
have  to  be  educated  as  to  the  exact  meaning 
of  the  terms  "  net  prices,"  and  it  would  take 
some  little  effort  to  convince  them  that  on 
such  prices  no  discount  was  to  be  allowed. 
Once  put  in  force,  however,  the  point  is 
made,  there  would  be  no  difficulty  in  keeping 
up  the  new  plan  of  quoting  prices.  The  fact 
is  recognized  that  discounts  could  not  be 
entirely  abolished,  as  large  buyers  would 
have  to  be  favored  with  a  better  rate  than 
the  general  trade. 

The  establishment  of  net  prices  as  a 
general  custom  throughout  the  trade  de- 
pends almost  entirely  upon  the  manufac- 
turers. The  jobbers  may  decide  that  their 
interests  would  be  best  served  by  the  aboli- 
tion of  discounts  and  the  establishment 
of  actual  prices  in  their  stead,  but  unless  the 
manufacturers  can  be  brought  to  see  some 
advantage  in  the  change  it  will  be 
brought  about  very  slowly,  if  indeed  any 
headway  whatever  is  made  in  that  direc- 
tion. Manufacturers  of  specialties  could 
adopt  net  prices  without  any  difficulty,  but 
those  making  standardgoods,such  as  screws, 
for  instance,  would  perhaps  find  great  diffi- 
culties in  their  way.  There  would  certainly 
be  more  room  for  cutting  and  making  special 
prices  on  part  of  their  line  than  under  pre- 
sent conditions.  It  would  be  much  more 
difficult  to  trace  violations  of  agreements 
and  combinations.  This  would  not  be  an 
objection  on  the  part  of  merchants,  it  is 
true,  but  it  would  have  much  weight  with 
manufacturers.  Another  objection  is  tore- 
seen  in  the  necessity  entailed  of  frequent 
publications  of  price-lists,  which  would  be 
burdensome  and  expensive  in  times  of  fluctu- 
ating values.  Discounts  can  be  readily 
changed  at  present,  with  a  permanent  price- 
list,  and  the  entire  trade  notified  in  a  very 
short  time  at  comparatively  light  expense, 
but  the  publication  of  an  entirely  new  net 
price-list  would  be  a  serious  and  expensive 
matter  in  lines  covering  a  great  variety  of 
sizes  and  styles.  The  desired  change  may 
be  very  desirable  in  some  respects,  but  it 
hardly  seems  to  be  practicable,  especially 
in  view  of  the  fact  that  the  trade  at  large 
would  probably  view   it  with   disfavor,  as  its 


object  would  be  to  get  better  prices  out  of 
them,  while  its  immediate  result  would  be 
a  great  increase  in  the  work  of  keeping  track 
of  the  market  and  buying  goods. — Iron  Age. 


AMERICAN      BROKERS     ON 
M'KINLEY  BILL. 


THE 


Another  paragraph  from  the  circular  of 
Messrs.  C.  S.  Trench  &  Co.,  tinplate  and 
metal  brokers,  New  York  and  Baltimore, 
may  shed  further  light  on  the  causes  contri- 
butory to  the  present  stagnation  in  the  tin- 
plate  trade.     The  extract  reads  : 

"  The  falling  off  in  building  all  over  the 
country  (America)  has  made  a  slow  trade  in 
charcoal  roofing,  and  hence  an  apparent 
surplus  of  stocks  in  IC  20x28,  and  prices  still 
below  the  cost  of  import.  The  canning  trade 
has  also  consumed  very  much  less  than 
usual.  During  the  spring  conservative 
packers  made  very  limited  preparations  on 
account  of  the  high  prices  for  coke  tins  and 
the  firm  prices  asked  by  the  farmers  for  their 
unharvested  produce,  witha  low  and  unsatis- 
factory market  for  canned  goods.  The  tomato 
crop  proved  almost  a  failure,  and  the  sweet 
corn  crop  was  a  disappointment  in  several 
sections,  whilst  the  oyster  pack  promises  to 
be  late  and  small.  Altogether  the  canning 
season  has  been  disappointing,  and  we  have 
the  season  nearly  over,  and  yet  an  apparent 
surplus  stock  of  cans  to  be  carried  to  next 
year,  a  low  market  for  canned  goods,  and 
coke  tins  in  good  stock  at  35c.  per  box  under 
cost  of  import.  The  only  trade  that  has  not 
been  apparently  affected  has  been  the  oil 
and  meat  packing  trade,  which  is  easily  ex- 
plained, since  they  get  under  the  McKinley 
Bill  a  larger  percentage  of  drawback  duty  on 
their  export,  and  are,  therefore,  if  anything 
helped  by  this  measure.  When  it  is  appre- 
ciated that  the  volume  of  business  of  this 
country,  as  shown  by  bank  clearings,  fell  off 
three  thousand  millions  of  dollars,  or  11  per 
cent,  in  the  six  months  succeeding  the  pas- 
sage of  the  McKinley  Bill ;  that  in  New  York 
City  alone  there  has  been  a  decline  of  33  per 
cent,  in  the  amount  of  new  buildings,  and 
that  the  consumption  of  pig  iron  shows  a 
decline  of  35  per  cent.,  it  becomes  clear  that 
there  has  been  a  considerable  check  to 
the  prosperity  and  business  of  the  United 
States  since  the  passage  of  this  much-criti- 
cized Bill,  and  it  would  be  strange  if  tin- 
plates,  which  enter  so  much  into  th;  com- 
merce of  this  country,  had  not  suffered  in 
like  proportion." 

Meanwhile  the  black  plate  question  is  re- 
ceiving considerable  attention,  and  there  can 
be  no  question  that  several  manufacturers 
have  on  hand  large  orders  for  the  supply  of 
such  plate  to  America.  Our  Llanelly  cor- 
respondent saw  Mr.  T.  Phillips  on  Saturday, 
and  was  informed  by  him  that  he  expected 
to  hear  shortly  from  the  officials  of  the  mas- 
ters' association  on  the  question  of  a  joint 
meeting  of  manufacturers  and  men  to  dis- 
cuss the  question.  He  also  stated  to  our 
representative  that  he  believed  a  very  strong 
feeling  existed  among  the  men  not  to  work 
black  plate  which  was  to  be  sent  to  America 
to  be  coated. — Western  Mail. 


HARDWARE. 


H.  S.  Howland,  Sons  &  Co., 

Wholesale    Hardware, 

37   Front  Street  West,        -      -      -       TORONTO. 


Wrenches,  Repairs 


No. 

o. 

3- 

7- 

io. 

Etc. 


—  SKATES      IN      STOCK.- 

GENUINE  "ACME." 
All  Sizes  from  7  to  12  inches.  List, 


No.  o.  Nickel  Plated. 


No.  7.  Nickle  Plated. 


90c.  pair. 

$1.50  " 

2.90  " 

3.90  " 


FORBES'  NEW  PATENT  "ACHIEVED." 
H.  P.        Ordinary  Pattern  Runners,  -  All  Sizes  from  8  to  12      inch.  List,  $4.00  pair. 

F.  P.         Full  Patent  Runners,,  -  All  Sizes  from  8  to  12      inch.  "      4.50 

F.  P.  N.  Full  Patent  Runners,  Nickel  Plated,  All  Sizes  from  9  to  iij£  inch.  "       5.50      " 

Discounts  on  Application.  Orders  Solicited. 


TEMPTING  STOCKS. 

There  seems  to  have  been  a  sudden  out- 
break in  the  way  of  an  epidemic  of  burglar- 
ies of  stores  in  the  Northwest  during  the  last 
three  or  four  weeks,  and  the  query  arises  as 
to  why  one  store  is  picked  out  by  these  pre- 
datory gentleman  and  another  left,  when  the 
well-informed  man  knows  that  the  latter 
store  really  carries  stock  of  more  value  to 
the  burglars,  either  because  of  its  intrinsic 
worth,  or  because  it  is  more  readily  disposed 
of.  Perhaps  a  solution  of  this  problem  is 
presented  in  the  suggestions  of  a  correspon- 
dent of  the  Iron  Age,  a  hardware  man  in 
Nebraska,  who  writes  as  follows  : 

"  With  reference  to  the  question  of  how  to 
avoid  hardware  store  burglaries,  I  will  say 
that  I  consider  a  large  stock  of  cutlery  safe 
when  no  revolvers  are  exhibited  or  handled, 
and  a  small  stock  unsafe  when  a  few  nasty 
little  revolvers  are  in  sight.  It  other  words 
carry  no  revolvers  in  stock." 

This  suggestion  may  be  applicable  to  the 
general  merchant  of  the  northwest  as  to  the 
hardware  men  of  Nebraska.  The  Iron  Age 
in  commenting  on  this  correspondent's 
theory,  says  a  certain  plausibility  is  given  to 
his  suggestions  in  view  of  the  fact  that  while 
hardware  burglaries  have  apparently  recently 
been  exceptionally  frequent,  a  good  many 
stores  in  different  parts  of  the  country  hav- 
ing been  robbed,  in  nearly  all  cases  where 
cutlery  has  been  taken,  revolvers  have  also 
been  stolen. 

In  a  similar  way  a  solution  is  offered  as  to 
the  burglaries  of  stores  that  do  not  deal  in 
revolvers  at  all.  The  general  merchant 
who  carries  a  stock  of  silverware,  even  if 
his  general  stock  is  comparatively  small,  is 
much  more  likely  to  be  visited  than  the  mer- 
chant who  either  does  not  carry  such  a  stock, 
or  it  he  does,  displays  it  only  with  discretion 
and  under  safeguards.  As  a  matter  of  fact, 
the  burglar  is  looking  for  snaps,  and  better 
than  any  other  man  he  recognizes  a  soft 
snap  when  he  sees  it.— Hardware  Trade. 


ARE     CHRISTMAS     BOXES 
NECESSARY  ? 

Now  that  we  are  within  a  month  of  Christ- 
mas, many  ironmongers  are  beginning  to  be 
a  good  deal  exercised  in  their  minds  on  the 
subject  of  Christmas  boxes.  The  trade,  as 
a  whole,  is  not  so  deeply  concerned  in  this 
matter,  perhaps,  as  some  other  trades,  but 
many  ironmongers  still  cling  to  the  old  cus- 
tom, although  most  of  those  who  do  so  would 
be  glad  to  discontinue  it  if  they  thought 
they  could  do  so  safely  and  without  giving 
offence  to  their  customers.  The  question  of 
giving  Chnstma?  boxes  to  employes  or  inti- 
mates is  only  a  minor  matter  and  not  worth 
much  consideration,  but  it  is  of  real  import- 
ance to  not  a  few  members  of  the  trade  to 
decide  whether  they  ought  to  give  these  so- 
called  "seasonable  presents"  to  their  cus- 
tomers. The  practice  is  an  old  one  and  may 
claim  therefore,  to  have  all  the  merit  and 
weight  which  are  popularly  supposed  to  be 
conferred  by  custom  and  precedent  ;  but  for 
all  that  it  is  a  burden  which  falls  heavily 
upon  many  members  of  our  trade.  Some  of 
them  make  a  rule  to  give  a  present  in  kind 
which  bears  some  sort  of  rough  proportion 
to  the  general  value  of  the  custom  of  the  re- 
cipient, whilst  others  get  in  a  stock  of 
a  certain  article  and  give  away  the 
goods  in  a  somewhat  indiscriminate 
manner.  Some  ironmongers  still  adhere  to 
the  almanack  idea,  but  these  are  few  in  num- 
ber and  are  mostly  in  a  very  small  way  of 
business.  Whether  the  gift  is  big  or  little, 
in  money  or  in  kind,  however,  it  is  extremely 
doubtful  whether  it  is  of  the  slightest  real 
value  in  preserving  or  extending  business. 
The  stores  give  no  Christmas  boxes,  nor  do 
the  drapers,  as  a  rule.  The  grocers  still  do 
so,  but  they  are  fast  tiring  of  the  system,  and 
in  many  instances  their  presents  have  grown 
so  paltry  in  value  that  they  might  as  well 
discontinue  the  practice  at  once  instead  of 
continuing  what  is  a  mere  farce.  The  fact 
is — and  it  might  as  well  be  recognised — that 


the  way  in  which  business  is  carried  on  now- 
adays leaves  no  room  for  sentiment  either  at 
Christmas  or  any  other  period  of  the  year. 
The  public  go  where  they  think  they  are 
served  best  and  most  cheaply.  They  care 
very  little  whether  they  deal  with  the  stores 
or  the  retail  tradesman  so  long  as  they  are 
convinced  that  they  get  good  value  for  their 
money.  Most  of  them  are  so  well  posted — 
or  think  they  are — that  they  would  suspect 
something  if  they  were  offered  a  present  of  any 
value,  and  would  not  be  unlikely  to  infer  that 
any  tradesman  who  can  afford  to  give  them  a 
handsome  present  at  Christmas  must  be 
making  a  handsome  profit  out  of  them  (they 
would  probably  say  heavily  overcharging 
them)  all  the  year  round.  On  the  other 
hand,  a  mean  present  would  be  likely  to  dis- 
gust good  customers,  whilst  those  whose 
custom  was  indifferent  would  not  be  worth 
a  present  at  all.  On  the  whole,  therefore,  it 
is  tolerably  certain  that  Christmas  boxes, 
however  given  and  of  whatever  kind,  are  of 
no  real  value  to  any  ironmonger,  and  should 
be  discontinued  as  being  useless,  and  quite 
as  likely  to  give  offence  as  to  prove  useful. 
If  any  of  our  readers  think  otherwise,  we 
shall  be  glad  to  hear  from  them.  There  is 
another  description  of  Christmas-box  which 
should  be  alluded  to  here.  It  is  the  "con- 
tribution to  our  annual  supper,"  and  so  forth, 
which  is  solicited  by  workpeople  from  those 
who  do  business  with  their  employers.  It 
stands  on  exactly  the  same  level  as  the 
summer  solicitation  for  "our  annual  bean- 
feast" or  "outing,"  and  in  the  great  majority 
of  instances  deserves  to  meet  with  precisely 
the  same  fate — namely,  a  summary  and  firm 
refusal.  In  both  cases  these  demands  are 
but  thinly-veiled  forms  of  black-mailing,  and 
for  that  reason  should  be  resisted. — The 
Iron  Age. 


HARDWARE 


Toronto  Plate  Glass  Importing  Coy 


GLASS   IMPOETBES, 

BEVELLERS  AND  MIRROR  MANUFACTURERS. 


Highest  Award,  Toronto,  '87.  WEITE    TJS    ZETOIR 

"  Pilkington  Bros." 
"St.  Helens," 

Lancashire." 


a 


For  Mirrors  and  other  Glasses 


WINDOW  GLASS. 

To  import 

4th  and  3rds  qualities 
16  oz.,  21oz.,  and  26  oz. 


In  1  OO  and  200  feet  boxes. 


Place  your  orders  with  us 
(while  prices  are  reasonable) 
for  next  spring  and  summer 
deliveries. 


PICTURE  GLASS. 

Specially  light  in  color, 
superior  in  quality  to  any 
other  and  is  quite  flat. 


To  import  or  from  Stock, 
4ths  and  3rds  qualities,  16 
oz.  and  2  1  oz.  thick. 


In    1  OO  and  200  feet  boxes. 


The  above  words  and  brand  are  on  every  box  of  Window  Glass  made  by  them.     None  is  genuine  without  this   Trade    Mark.     We 
warn  our  friends  and  others  against  misrepresentations.     There  is  no  other,  Belgian  or  English,  equal  in  quality  to  this  make. 

ADVANTAGES— Stronger  boxes,    better    packed,    average  loss  from   breakage   less   than  One  Per  Cent.     It   is   freer  from 
streaks,  scratches  and  blisters,  and  also  is  perfectly  flat. 

Satisfy  yourself  by  ordering  one  box  as  sample.     Address — 

55  and  57  Victoria  Street,  Toronto. 


Telephone    1519. 


Cable  Address,    "Plate" 


HARDWARE 


The  store  of  E.  J.  Hill,  Burk's  Falls,  was 
consumed  by  fire  on  25th  inst. 

The  Chatham  wagon  works  have  received 
an  order  for  1,200  wagons  for  the  Northwest 
trade. 

The  first  locomotive  boiler  built  entirely  in 
Stratford  was  turned  out  of  the  Grand  Trunk 
railway  shops  last  week. 

Mr.  J.  Todd  is  opening  a  general  store  in 
Oakwood,  Ont.,  in  the  premises  formerly 
occupied  by  James  Thorndike. 

The  ball  given  on  Friday  night  by  the 
Iron  Moulders'  Union  in  the  Palace  rink, 
Hamilton,  was  a  grand  success. 

Mr.  John  Homer,  general  merchant, 
Gravenhurst,  Ont,,  has  bought  out  Mr.  Jor- 
dan, of  Rosseau,  and  will  run  a  branch  store 
there. 

Newell  &  Miller  have  succeeded  Newell 
&  Blanchard,  dealers  in  haHward,  stoves, 
tinware,  paints,  oils,  window  glass,  etc.,  in 
Carman,  Man. 

A  new  binder,  invented  by  E.  Ingleton,  of 
Brantford,  and  intended  to  bind  all  kinds  of 
grain  with  straw  taken  from  the  sheaf  while 
being  cut,  is  about  to  be  introduced. 

Work  will  shortly  be  begun,  at  Owen 
Sound,  on  the  second  of  the  fishery  protec- 
tive cruisers  under  contract  by  the  Poison 
Company  for  the  Dominion  Government. 

At  4  a.m.  on  Saturday  fire  broke  out  in 
the  brass  finishing  shop  of  Keith  &  Fitzsim- 
mons,  in  King  street  west,  caused  by  a 
spark  frcm  the  forge,  causing  $50  damages. 
Montreal  commercial  travellers  have 
formed  a  circle  in  the  interest  of  temperance 
and  purity  of  life,  and  expect  to  add  a  num- 
ber of  commercial  travellers  to  their  ranks 
before  long. 

The  B.  C.  Iron  Works  Company,  Van- 
couver, B.  C,  shareholders  will  meet  on  De- 
cember 22  to  discuss  the  advisability  of  in- 
creasing the  capital  stock  from  $100,000  to 
$250,000.  This  step  is  called  for  by  the 
large  amount  of  work  on  hand. 

Alexander  Kennedy,  a  well-known  travel- 
ler for  James  Warnock  &  Co.,  edge  tool  and 
,\  carriage  spring  works,  died  at  his  residence 
on  Wednesday.  He  was  attacked  about  10 
days  ago  with  inflamation  of  the  lungs,  which 
in  conjunction  with  heart  weakness,  caused 
his  death. 

The  Western  Ontario  Travellers'  Mutual 
Benefit  Association  has  chosen  the  following 
officers  :  President,  G.  M  Anderson,  the 
present  incumbent  of  the  office,  S.  Screa- 
ton  desiring  to  retire  ;  first  vice-president, 
Charles  Edwards  ;  second  vice-president, 
W.  L.  Underwood  ;  treasurer,  W.  T.  Gartly  ; 
board  of  directors,  W.G.Craig,  W.H.  Oke,T. 
Loveless,   A.  Callandar,  W.  S.  Case,  Wm. 


v 


Yates,  A.  Neighon,  C.  Reid,  T.  P.  Blackwell 
E.  Nightingale,  city  ;  E.  O.  Felt,  Oshawa  ; 
T.  W.  Heath  and  R.  W.  Greene,  Toronto  ; 
Jas.  Dow,  Stratford  ;  R.  \  Bickerton,  Wood- 
stock ;  A.  W.  Robertson,  Hamilton  ;  R.  F. 
Cotter,  Ingersoll ;  W.  T.  Cochrane,  St. 
Thomas ;  Jas.  F.  Smith,  Windsor  ;  A  E. 
Merritt,  Chatham,  and  F.  M.  Morse,  Winni- 
peg. The  association  is  in  a  flourishing 
condition. 

Mr.  Elias  H.  Lyons,  late  manager  of  the 
lamp  department  in  M.  &  L  Samuel,  Benja- 
min &  Co.'s  wholesale  hardware  store,  and 
now  western  representative  at  Chicago  for 
Lazarus  &  Rosenfeld,  London,  Eng.,  took 
advantage  of  the  Thanksgiving  holiday  in 
the  United  States  to  run  down  to  see  his 
folks.  Elias  gave  his  friends  many  pointers 
of  how  things  are  run  at  the  World's  Fair 
City.  He  contemplates  taking  a  trip  to  Cali- 
fornia after  the  holidays. 

An  individual  giving  his  name  as  Curtis 
and  claiming  he  was  employed  by  the  Free 
Press  Printing  Company,  has  swindled 
several  London  grocers  in  neat  style.  His 
plan  was  to  go  to  a  merchant  and  order 
goods,  for  which  he  would  offer  a  cheque  on 
the  Bank  of  Toronto  signed  by  himself.  In 
every  case  there  was  a  balance  due  Curtis 
on  the  cheque  and  he  received  the  change 
in  good  money.  Mr.  Branter,  a  King  street 
west  grocer,  in  this  way  lost  $5,  and  Mr. 
Robson,  produce  merchant,  Market  lane, 
was  another  of  the  rascal's  victims.  The 
goods  were  ordered  to  be  delivered  at  a 
street  number  that  does  not  exist.  Enquiry 
at  the  bank  revealed  the  fact  that  no  one  of 
the  description  given  of  Curtis  had  an  oc- 
count  there.  The  police  are  looking  for  the 
fellow. 

The  buildings  of  the  Nut  and  Bolt  Works, 
St.,  John,  N.  B.,  were  almost  completely  de- 
stroyed by  fire  on  the  night  of  the  19th  inst. 
They  comprised  the  main  structure  of  brick, 
two  stories,  about  120x40  feet,  and  the  forge 
building  of  wood,  one  story  100x45  'eet-  The 
large  building  was  built  in  1881,  when  the 
company  commenced  business.  The  forge 
department  was  erected  four  years  ago.  In 
the  buildings  was  a  large  and  valuable  quan- 
tity of  stock  and  machinery.  The  first  build- 
ing was  used  as  a  manufacturing  department 
with  stock  rooms,  offices  snd  engine  room. 
The  wooden  building  as  suggested  by  its 
name  was  used  exclusively  for  forging.  It 
is  thought  some  of  the  machinery,  especi- 
ally the  larger  parts,  will  be  saved.  Most  of 
the  shafting  remains  intact.  The  loss  is  es- 
timated at  $35,000.  The  insurance  amounts 
to  $20,000,  divided  as  follows:  Union  Assur- 
ance Society,  $6,500;  Commercial  Union, 
$5,000;  Royal,  $5,000,  and  the  Phoenix  of 
London,  $3,500.  A  four  ton  order  of  rivets, 
which  was  to  be  shipped  to  Carrier,  Laine  & 
Co.,  Levis,  Quebec,  was  badly  damaged. 

Our  contemporary  Iron  is  responsible  for 
the  allegation  that  edge-tools  may  become 
moon-struck.     Edge-tools  have  a  good  deal 


to  answer  for,  no  doubt,  and  their  owners 
even  more,  but  if  the  latter  are  to  be  able  to 
shuffle  off  their  own  want  of  care  upon  the 
baleful  influence  of  the  moon,  we  fear  the 
degeneracy  will  not  be  soon  checked.  Tools, 
exposed  to  the  moonlight,  we  are  told, 
rapidly  become  unserviceable,  and  then 
their  failure  is  "  wrongly  attributed  to  bad 
material,  or  to  inferior  workmanship. "  Did 
this  brilliant  conception  have  its  origin  in 
the  mind  of  a  manufacturer  of  a  baser  sort  ? 
It  suggests  a  colloquy  after  the  style  we  are 
familiar  with  in  Fun  :  British  Workman 
(loq.) — "  Look'e  'ere,  gov'nor.  This  'ere 
chisel's  got  no  more  edge  nor  a  file.  "  Manu- 
facturer (complacently) — "  O,  dear  me,  you 
must  have  been  leaving  it  where  the  moon 
shone  on  it !  Certain  to  draw  the  temper, 
my  good  man,  and  spoil  any  edge.  Makes 
it  soft — and— and— idiotic.  "  Exit  British 
Workman,  with  a  dazed  look  ;  and  manu- 
facturer writes  to  thank  Iron  for  the  hint.— 
Ironmongery. 


SHOP  DECORATIONS. 

The  interior  of  a  store  should  be  attrac- 
tive, but  especially  so  at  this  time  of  year. 
Neatness  always  attracts  customers,  the 
well-ordered  store  being  an  index  of  a  well- 
managed  business.  The  ceilings  must  be  of 
snowy  whiteness  or,  if  decorated,  of  clear, 
bright  colors.  The  painting  should  be  of  a 
light  color,  the  counters  well-polished  and 
the  show  cases  clean  and  shining. 

But  at  this  season  of  the  year  more  than 
this  should  be  attempted.  A  few  flags, 
some  Chinese  lanterns  and  boughs  of  cedar, 
spruce  or  hemlock,  hung  and  fastened 
throughout  the  store,  will  be  very  appropri- 
ate. Do  not  be  afraid  of  having  your  store 
too  attractive — you  cannot  over-do  it.  It  is 
a  season  of  rejoicing  and  people  will  tolerate 
a  great  deal  of  this  ;  in  fact,  you  must  do  a 
considerable  amount  of  it  before  it  will  be 
noticed  at  all.  Appropriate  mottoes,  made 
in  various  ways,  will  be  appreciated.  Nice 
mottoes  can  be  made  from  pasteboard  let- 
ters, covered  with  cotton  batting,  over 
which  should  be  sprinkled  silver  powder. 
Or,  better  still,they  can  be  made  with  paste- 
board, gold  or  silver  paper  and  gummed 
letters.  The  aitistic  clerk  will  produce 
many  such  that  will  draw  attention  to  cer- 
tain articles,  or  serve  merely  ornamental 
purposes. 

Pictures,  even  if  used  for  advertising  pur- 
poses, will  always  add  to  the  beauty  of  a 
store  if  possessed  of  artistic  merit.  Though 
here  the  dealer  must  guard  against  drawing 
too  much  attention  to  decorations  and  too 
little  to  his  wares  ;  decorations  of  whatever 
kind  should  be  made  auxiliary  to  the  display 
of  goods.  Much  freedom  should  be  given 
to  the  displays  of  merchandise.  The  ar- 
rangement of  show  cases  and  their  contents, 
the  placing  of  goods  on  counters  or  tables, 
should  be  of  such  a  nature  as  to  attract 
attention  while  serving  to  display  goods  to 
the  best  advantage. 

The  selling  of  fancy  lines  and  novelties 
is  very  different  from  the  selling  of  staple 
lines.  The  latter  may  safely  be  kept  in  the 
background,  and  prominence  should  be 
given  to  the  former  ;  and  all  store  decor- 
ations should  subserve  this  one  great  pur- 
pose of  displaying  attractively  goods  that 
sell  only  at  this  season. 


HARDWARE, 


USE  THE 

STAR  *  VENTILATOR 
For  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  •  VENTILATOR. 

MERCHANT  &  CO., 

PHILADELPHIA.  CHICAGO. 

NEW  YORK.  LONDON. 

KANSAS  CITY. 


BEST  !  !  CHEAPEST  !  !  ! 

THE   "ACME" 
Self-acting  Gasoline  Paint  Burner. 

The  Acme  Torch  has  NO  PUMP  NO  CANDLE- 
WICK,  wire  or  other  packing.  It  is  made  wholly 
of  brass. 

This  Torch  is  adapted  co  general  use  in  Paint 
Shops,  Pattern  Shops,  Plumers'  Establishments, 
Factories  and  Machine  Works  for  the  following 
reasons:— 

1.  Economy  in  producing  Price  $6,00. 
IMMENSE  heat.  2.  Sim- 
plicity and  strength  of  con- 
struction.  3.  Self  acting 
while  in  operation.  4.  The 
size  of  flame  is  increased  or 
diminished  by  turning  needle 
screw  D.  5.  Its  weight  is  If 
lbs.  and  capacity  li  pints. 


Sole  Agents  for  Canada, 

Walter  H.  Cottingham  &  Co.,  Montreal. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 

The  Automatic  Knife  Co,  ot  Ontario,  Ltd,, 

GANANOQUE. 


Send  for    Catalogue  and  Price 
Inst  to 


|  Mfrs.   of  Set,    Cap    and   Special 
-<!,ws.  Studs,  Finished  Nuts,  <fcc. 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOT  PRESSED  NUTS. 

PABIS,    03STT. 


ROBERTSON'S  STANDARD  STAPLE  GAS  BRAGKETS. 


Send  for  Catalogue  and  Price  List. 

JAMES   ROBERTSON   &  CO., 


T0R03STT0. 


-THE- 


r> 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  RROS.  *  TOMS 

MONTREAL. 


TORONTO  OFFICE — 74  YORK  ST 
■      H.  D,  SIMMONS, 


AGENT. 


CO^Tsf    TIES. 


OPEN  RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  you  hare  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  balf-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


NOTES  TAKEN  ON  THE  ROAD. 



It  can  safely  be  said  that  Messrs.  Emmer- 
son  &  Fisher,  St.  John,  N.B.,  can  make  it 
warm  for  the  people  of  New  Brunswick  if 
they  will  only  step  into  their  store  and  take 
any  one  of  the  celebrated  heaters  that  are  to 
be  seen  there. 

Messrs.  Kitchett  &  Atchison,  Moncton, 
N.B.,  have  grown  in  business  from  a  small 
stock  of  stoves  and  shelf  goods  in  the  hard- 
ware trade  to  a  full  and  complete  stock  of 
hardware,  stoves,  tinware,  etc.  Mr.  Atchi- 
son says  he  considers  Hardware  a  great 
help  to  them. 

One  of  the  oldest  and  largest  hardware 
dealers  in  the  Maritime  Provinces  is  P. 
Walsh,  Halifax,  N.S.,  importer  and  general 
jobber  in  hardware,  iron  and  steel,  etc.  He 
is  the  Dominion  agent  for  "Butler's"  cele- 
brated cutlery,  of  which  he  has  a  large  sale. 
Mr.  Walsh's  business  premises  are  the  larg- 
est in  Halifax. 

T.  P.  Calkins  and  Geo.  Calkinsjiave  hard- 
ware stores  exactly  opposite  each  other  in 
the  thriving  town  of  Kentville,  N.S.,  and 
what  trade  one  does  not  get  the  other  is  cer- 
tain to  secure,  and  Kentville  being  the  most 
live  and  prosperous  town  in  the  Annapolis 
Valley,  the  "Evangeline"  district  ol  Nova 
Scotia,  they  are  sure  of  a  successful  business 
career. 

Messrs.  Thompson  &  Sutherland,  New 
Glasgow,  N.S.,  carry  a  large  line  of  stoves, 
mostly  of  Maritime  Province  manufacture, 
for  soft  coal,  that  being  the  principal  fuel 
there.  This  firm  have  large  workshops,  and 
make  tenders  for  tin  work,  roofing,  etc.,  and 
carry  house  furnishings  of  all  descriptions. 
They  are  always  on  the  alert  for  any  new 
improvements  in  their  line. 

The  hardware  store  of  Bent  &  Cohoon, 
New  Glasgow,  N.S.,  shows  the  master  hand 
of  enterprise  so  essential  to  success  in  any 
business.  They  carry  a  liberal  and  well- 
assorted  stock  of  general  hardware,  iron  and 
steel,  fine  cutlery,  paints  and  oils,  fine  tools, 
both  mechanical  and  agricultural.  Beth 
members  of  this  firm  are  business  men,  not 
simply  men  in  business. 

The  Norfolk  Hardware  House  is  the  name 
of  the  elegant  store  kept  by  Mr.  A.  H.  Ellis 
in  Simcoe,  Ont.  It  is  one  of  the  finest  retail 
stores  in  the  west,  and  the  most  enlightened 
ideas  in  stock-keeping  are  illustrated  in  the 
arrangement  and  care  of  the  wares  kept 
within  it.  The  building  is  a  very  spacious 
one  :  it  has  a  frontage  of  a  hundred  feet. 
Five  large  doors  open  upon  the  street.  Mr. 
Ellis  has  had  a  successful  business  career, 
extending  over  a  score  of  years  in  Simcoe. 

Messrs.  Foster  &  Hobbs,  dealers  in  shelf 
and  heavy  hardware,  etc.,  Tilsonburg,  Ont., 
are  men  whose  business  ideas  may  be  read 
in  their  well-kept,  tidy  store,  where  they  do 
a  prosperous  business.  Their  opinion  as  to 
the  value  of  Hardware  to  them  in  expressed 
in  these  hearty  words  :  We  cannot  recom- 
mend your  Hardware  too  highly.  To  us 
it  is  very  useful  indeed.  It  should  be  in  the 
hands  of  every  hardware  and  stove  dealer  as 
well  as  clerk. 


A  WORD  FOR  BARB-WIRE. 

A  correspondent  writes  to  an  agricultural 
exchange  :  "  I  began  the  use  of  barbed- 
wire,"  says  he,  "  over  ten  years  ago,  and 
nothing  in  my  experience,  in  so  far  as  danger 
to  animals  is  concerned,  warrants  me  in 
changing  to  any  other  kind  of  fence.  I  was 
told  by  my  Iowa  and  Kansas  friends  that  in- 
jury to  animals  was  more  due  to  the  fault  of 
the  owner  than  to  the  ignorance  of  the  ani- 
mal as  to  the  danger  involved,  and  I  am  sure 
that  each  and  every  injury  received  by  my 
horses  is  directly  chargeable  to  the  wrong 
doing  of  myself  or  my  men. 

"  My  first  error  arose  through  my  not  fol- 
lowing the  advice  of  my  Western  friends  in 
using  only  the  severest  forms  of  wire  ;  (2)  in 
making  long  sharp  angles  for  corners ;  (3) 
in  dumping  straw  or  manure  near  the  wire 
fence  and  thereby  inviting  the  horse  to  roll 
thereon  ;  (4)  in  not  properly  teaching  the 
horse  in  the  outstart  what  the  wire  was  by 
backing  him  against  it  on  all  sides  of  the 
field.  My  friends  laid  great  stress  on  this 
preliminary.  Another  horse  came  near  get- 
ting hurt  by  rolling  on  a  low  flat  straw  pile 
over  which  a  barb  fence  had  recently  been 
constructed.  A  neighbor  had  a  horse  seri- 
ously injured  by  such  a  course.  In  both  these 
instances  the  fault  was  the  owner's  and  in- 
excusable.' Everywhere  and  under  all  cir- 
cumstances are  my  animals  safe  with  'hog- 
wire'  enclosures  if  I  exercise  ordinary  horse 
sense  in  constructing  the  fence.  For  years 
none  have  been  even  scratched  by  it.  It  is 
really  an  interesting  study  to  watch  my 
rogue  horse's  tricks  with  it,  for  he  exercises 
the  clearest  of  reasoning  in  avoiding  injury 
by  it  in  getting  from  one  field  to  another.  A 
strange  horse  is  carefully  led  up  to  the  fence, 
his  nose  rubbed  against  it,  and  then  he  is 
backed  against  it,  on  each  side  of  the  field. 
Mules  and  cows  are  so  cunning  that  we  turn 
them  out  without  teaching. 

"I  do  not  believe  there  is  a  sucking  colt  in 
the  State  of  Virginia  that,  if  taught  by  its 
owner  what  a  barb  is,  can  ever  after  be  hurt 
by  it,  nor  a  blind  horse.  A  large  user  of 
barb  wire  in  Kansas  holds  to  the  same  view. 
Recently,  in  one  of  the  reported  institute 
colloquies,  some  one  condemned  barb  wire 
in  unqualified  terms ;  yet  the  next  issue 
brough  a  denial  from  a  resident  of  the  speak- 
er's own  township,  equally  broad.  I  side 
with  the  latter,  and  am  another  doubting 
Thomas,  for  I  have  never  seen  the  evils  de- 
picted, save  as  a  consequence  of  inexcusable 
carelessness  or  ignorance  on  the  part  of  the 
owner.  On  the  old  home  farm  in  Ohio  its 
wood  fences  have  injured  more  animals  than 
is  possible  with  barb  fences.  No  one  con- 
tends that  cows  are  hurt  by  the  latter,  while 
we  know  that  occasionally  a  fence  rail  will 
inflict  injury  on  them  and  on  horses.  If 
these  barb  fences  injure  neither  cows  nor 
mules,  whether  taught  or  untaught  as  to 
their  danger,  and  horses  can  be  more  easily 
educated  to   avoid   injury,  is  it  an  adverse 


argument  that  horses  forget  the  danger  when 
rolling  on  their  preferred  rolling-place  that 
I  make  alongside  of  the  fence,  or  when  I 
construct  a  long,  sharp  angle  or  other  trap 
in  their  pasture  grounds  ? " 


A  BIT  OF  HARDWARE  BIOGRAPHY. 

"  The  reason  why  people  do  not  succeed 
in  this  business,"  said  a  veteran  hardware- 
man  the  other  day,  "  is,  outside  of  a  want  of 
general  fitness  for  any  similar  calling,  not 
knowing  when  you  are  doing  well  enough. 
A  smart  man  pitches  in  and  naturally  meets 
with  a  good  share  of  success  by  a  proper 
concentration  of  effort,  and  there  are  times 
when  general  conditions  will  bring  him  on 
a  top  wave  of  prosperity.  Deceived  as  to  the 
causes  of  his  temporary  prosperity,  he  ex- 
tends, perhaps  opening  a  branch  or  two,  ex- 
tending his  credit  and  leaving  the  margin  of 
capital  less.  Then  his  troubles  commence. 
Depending  upon  others  to  carry  out  what  he 
himself  would  do  excellently  well  with  the 
spur  of  self  interest  ever  present,  he  becomes 
nervous  over  the  shortcomings  of  his  subor- 
dinates, and  if  he  finds  himself  at  this  junc- 
ture without  tact,  he  begins  to  fail  in  the  first 
step  in  management,  that  of  managing  him- 
self. His  expenses  increase  also,  leaks  begin 
to  show  themselves,  bad  times  succeed  good> 
makeshifts  are  taken  and  deep  water  with 
trecherous  whirlpools  is  reached  with  his 
small  craft  not  over  well  provisioned.  Dis- 
aster comes  nine  times  out  of  ten,  when, 
if  he  would  only  restrain  himself,  and  do 
a  little  more  business  next  year  than  he 
did  this,  learn  to  keep  it  always  above 
a  certain  minimum,  and  bring  up  his 
own  men,  he  would  find  himself  reaching  his 
goal,  and  also  securely  fastening  himself 
there  when  he  reaches  it.  The  matter  of 
men,  you  are  aware,  is  a  great  thing.  For 
want  of  a  better  illustration  let  me  give  you 
a  little  bit  of  biography  of  Paren  Stevens, 
the  famous  hotel  man.  He  had  many  irons 
in  the  fire  in  the  shape  of  a  hotel  here  and  a 
hotel  there,  but  he  was  always  sure  of  his 
manager  before  he  secured  the  tavern.  In 
hotel  business  the  great  thing  is  the  market- 
ing to  buy  the  right  thing,  have  plenty  with- 
out a  surplus,  and  cut  meats  so  that  the 
guests  will  waste  a  minimum.  Mr.  Stevens 
had  a  habit  of  getting  up  at  4  o'clock  in  the 
morning  and  prowling  around  the  market 
stall.  He  invariably  had  a  companion,  who 
alter  three  or  four  months  would  appear  in 
some  capacity  in  one  of  Stevens'  hotels.  Of 
course  such  a  rule  cannot  always  be  fol- 
lowed, but  care  in  this  direction  is  of  more 
value  than  a  set  of  by-laws  for  the  govern- 
ment of  employes,  which  generally  do  not 
fit  the  first  important  happening,  and  leave 
the  subordinate  without  any  self-reliance  in 
the  emergency.  But  what  is  the  use  of 
talking  ;  every  man  has  his  ideas,  and  it  is 
absurd  to  think  of  succeeding  by  rule.  I 
have  been  in  the  business  now  thirty-five 
years,  and  if  I  were  to  commence  to-morrow 
over  again,  and  use  the  same  methods  I 
would  fail.  My  principal  idea  is  :  Do  not 
overdo  it." — New  York  Hardware. 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 


OTTiB^iisr    stove    pipe    "v-^zrhstisih:. 

In  Enameled  Patented  Tins.    3  doz.  in  case. 

NEATEST   AND   BEST  IN  THE  MARKET. 


g-olid  liqttiid  beouze 

In  bottles,  finest  quality,  will  not  tarnish. 


OFFICE  AND  FACTORY:    14,  16,  18  &  2Q  PEARL  ST.,    TORONTO. 
DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This  means  a  demand  for  them 
among  dealers. 

MORAL  :    Ask  your  Jobber  for  them. 

Sole  Makers ;  THE  EUSTIS  MFC.  CO.,  49  St,,  Bayonne,  N.J 


5®B£|!B 


'3  yf 


^vy>y 


>j/iammoth\vof\ks     0. 

t|ULL,  ^aisIada. 


TORONTO  BRANCH  :  29  Front  St.  West. 
No  good  House  can  afford  to  be  without  them,  while  otherwise  poorer  houses  are  building  up  a  trade  by  a  good  show  of  these 
wares.  It  is  the  only  absolutely  seamless.  Though  hard  it  is  Elastic.  Though  impervious  to  hot  or  cold  water  it  is  not  brittle.  Lighter 
than  Metal,  Stronger  than  Wood.  Heavier  than  any  other  Hollowware.  Will  not  shrink.  Imparts  no  taste  or  flavor  to  its  contents. 
Commends  itself  for  general  House  and  Farm  use.  Invaluable  for  Manufacturers,  Brewers,  Cotton  Spinners,  etc.  Indispensable  for 
Steamboat  and  Vessel  use. 


=®      THE  WARE  OF  THE  PRESENT  AND   FUTURE.      ®E 
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HARDWARE. 


EUROPEAN    MARKETS. 


The  following  are  the   latest 
tions,  with  comparisons:  — 

This  week. 
Tin— Spot—  ^,95  to  96. 

Future —  92  00s.  od. 

Copper,  B.E.S.—   49  to  50. 
Lead,  S.  E.  12  os.    od. 

Spelter,  23  2s.  6d. 

Antimony,  62  00s.  od. 

Tin  Plates — Cokes      12s.  6d. 
Pig  Iron — Scotch  )      „„0    ,  ■■ 

Warrants.        /     47b'  6d" 
N0.3  Middlesboro',      38s.  6d. 


cable  quota- 
Last  week. 

/,95  os.  od. 
92  12s.  od. 
49  to  53 

II  I5S.  tO^I2 

24  12s.  6d. 

62.  00s.  od. 

12s.  9d. 

47s.  6d. 

40s.   1 'Ad. 


MONTREAL  MARKETS. 

Montreal,  Dec.  4,  1891. 

The  week  has  been  an  extremely  dull  and 
uninteresting  one,  and  for  all  the  change  that 
there  has  been  remarks  of  a  week  ago  fully 
describe  the  situation.  In  iron  there  is  only 
a  small  jobbing  business,  a  few  lots  of  pig 
moving  re  store,  and  the  same  can  be  said  of 
tin  plate  and  other  lines.  Charcoals  are 
dull.  There  is  a  small  jobbing  enquiry  for 
glass  and  paints,  and  generally  speaking  no 
change  in  values  is  noted. 

PIG  IRON. 

Business  has  been  extremely  quiet  since 
our  report  of  a  week  ago,  and  beyond  the 
sale  of  a  couple  of  small- lots  of  Summerlee 
ex  store  at  $22  there  is  no  movement  of  any 
sort  to  note,  ncr  is  any  expected  now  until 
the  turn  of  the  year. 

BAR  IRON. 

Bar  iron  is  dull  and  steady.     The  jobbing 
price  lor  small    lots   is  $2,  but  for  large  lots 
the  basis  is  fixed  by  the  extent  of  the  order 
and  the  standing  of  the  buyer. 
TIN   PLATES. 

There  is  a  small  sort  of  movement  in  tin 
plate  in  small  jobbing  lots  at  $3.60  to  $3.70 
for  cokes      Charcoal  is   the  same,   $4.25  to 

$4-5°- 

TERNE     PLATE. 

Nothing  has  transpired  in  relation  to  terne 

plates  during  the  week.     Our  quotations  are 

nominal  at    $7.75    to    $8.25,    according   to 

grade. 


CANADA  PLATES 

Canada  plates  are  neglected.   In  small  lots 
they  job  at  $2.70,  but  if  a  good  round  order 
was  obtainable  $2.60  might  be  shaded. 
COPPER,  LEAD,  ETC. 

Copper  is  dull  and  weak  at  unchanged 
prices.  Lead  is  the  same  at  $3.50  to  $3.75, 
and  zinc  and  galvanized  sheets  steady. 

NAILS 

About  $2  may  be  quoted  as  the  ordinary 
basis  for  nails,  although  the  card  sale  is 
maintained  on  the  old  basis,  but  even  the 
figure  we  quote  has  been  cut  in  certain  in- 
stances. 

STEEL   WIRE   NAILS. 

10  dy  to  60  dy  per  keg   $305 

9  dy  to  60  dy         "         3.35 

8  dy  to  60  dy         "         3.60 

7  dy  to  60  dy         "  3.90 

6  dy  to  60  dy         " 4,20 

5  dy  to  60  dy         "         4.20 

4  dy  to  60  dy         "         4.50 

3  dy  to  60  dy         "         5.40 

3  dy  fine,  6.50 

CHEMICALS 
No  change  has  transpired  since  a  week 
ago,  and  what  movement  there  is  to  note  is 
confined  to  a  few  small  jobbing  sales  ex 
store.  Prices  are  steady  on  the  whole. 
We  quote  :  —  Bleaching  powder  $2.25  to 
2.50  ;  Bicarb  soda  $2.35  to  2.50  ;  Sal  Soda 
$1  to  1. 10  ;  Caustic  soda  $2.50  to  2.80;  Soda 
ash  $1.75  to$2.25;  Chlorate  potash  20  to  22c. 
Alum  $1.75  to  2  ;  Copperas  80c.  to  $1  ;  Sul- 
phur flour  $2,150  to  2.75  Sulphur  roll  $2.25  ; 
Sulphate  of  copper  $4.50  to  5.50  ;  White 
sugar  of  lead  8  to  12c  ;  Brown  sugar  of  lead 
7  to  10c.  ;  Bich,  potash  8  to  10c.  ;  Bich,  soda 
6  to  8c.  ;  Logwood,  per  100  lbs  $2  to  2.25  ; 
Sumac,  Sicilian  $70  to  75  ;  Pruss,  potash, 
yellow  27  to  30c.  ;  Cutch  8J4  to  9  and-a-half 
cents  ;  Gambler  6  to  7c;  Madras  Indigo  60 
to  80c. 

OILS. 
There  is  not  much  doing  in  oils,  and  the 
only  interesting  feature  is  the  firmness  of 
seal,  which  is  maintained  as  noted  a  week 
ago.  It  is  in  few  hands  and  held  for  49  to 
50c.  Cod  oil  is  dull,  while  linseed  is  quiet, 
with  a  jobbing  movement  at  58  to  59c.  for 
raw  and  61  to  62c.  for  boiled. 

GLASS. 

There  is  some  demand  for  glass,  but  no 
change  in  quotations,  which  rule  at  $1.35  to 
$1.40  for  first  break  ;  other  sizes  in  pro- 
portion. 

LEADS. 

There  is  a  fair  demand  for  points  and 
prices  are  steady.  We  quote  :  Choice,  6 
to  6^c;  No.  1,  $5.50;  No.  2,  $5;  No.  3, 
$4.50;  dry  white,  6c;  red  do.,  4/4c. 


NAVAL  STORES. 

Trade  m  naval  stores  is  extremely  dull 
at  the  moment.  Turpentine  is  quiet 
and  unchanged.  We  quote  :  Turpentine, 
56  to  57c  ;  rosin,  $2  to  $4.25,  as  to- 
brand  ;  coal  tar,  $4  to  $4.25  ;  cotton 
waste,  S'Ac-  for  colored,  and  7  to  10c. 
for  white  ;  oakum,  5  Vz  to  7j£c,  and  cotton 
oakum,  10  to  I2>£c  Cordage  is  steady, 
with  Sisal  at  9Xc  for  7-16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  I3c^. 
for  7-i6and  upwards,  and  I4^c  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK, 

There  is  nothing  to  say  about  cement,  de- 
mand being  slow  and  business  small.  We 
quote  : — Belgian,  $2.30  to  $2.45;  Newcastle, 
$2.40  to  $2.50;  London,  $2.40  to  $2.55.  Fire 
bricks  are  in  fair  demand,  at  $18  to  $24  per 
1,000. 

PETROLEUM. 

Canadian  refiners  are  doing  some  whole- 
sale cutting,  but  the  rush  is  over  and  trade 
is  quiet.  American  oil  is  moving  fairly 
well  at  our  quotations.  We  quote :  Cana- 
dian u^catPetrola,  i3^toi3^c. incar  lots 
at  Montreal,  and  15c  for  single  casks.  Ameri- 
■Z0Y2C.  in  10  brl.  lots,  2o^cin  sbrl.  lots,  and 
2i#c  for  single  brls.,  2  per  cent,  off  for 
cash ;  American  benzine,  23  to  25c,  and 
Canadian  i\%c.  to  15c 

TORONTO  MARKETS. 

TORONTO,  Dec.  4,  1891. 
The  travellers  are  now  returning  from 
their  routes  and  business  for  the  year  is  prac- 
tically over.  Mail  orders  are  coming  in  and 
will  continue  to  come  in,  for  lines  that  need 
replenishing  between  now  and  holidays. 
There  has  been  a  considerable  quantity  of 
stock  placed  by  the  travellers  for  Christmas 
sale,  but  as  is  always  the  case  retailers  re- 
serve a  part  of  the  ordering  they  expect  to 
do  until  holiday  business  begins  to  take  ac- 
tual shape  and  adequate  volume.  The  pre- 
sent week  has  been  comparatively  quiet. 
The  sole  absorbing  object  of  buyers  seems  to 
be  to  provide  for  the  holidays,  and  only  the 
necessities  of  other  needs  not  provided  for 
in  advance  are  given  any  attention.  Whole- 
salers are  arranging  their  plans  for  another 
year's  campaign,  the  month  of  December 
with  them  being  usually  a  very  quiet  one. 
Complaints  of  slow  payments  are  heard  on 
all  hands,  and  the  present  year  is  voted  to 
be  a  more  backward  one  in  this  respect- 
than  was  la-t  year.  There  is  some  impa- 
tience with  the  delay  in  grain  delivery, 
as  correspondence  from  country  traders 
lays  to  that  cause  the  difficulty  of  making 
collections.      There    has    been    very    little 


This  cut  shows  our  Steel  Dome  Low  Radiator 
Furnace  which  is  winning  the  highest  praise  from 
users. 

It  will  pay  to  investigate  its  merits. 

We  would  ask  our  friends  to  anticipate  their 
stove  wants  as  much  as  possible  as  we  are  running 
short  of  many  lines. 

The  McClary  Manufacturing  Co. 
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MARKETS—  Continued. 

fluctuation  tn  prices,  the  hardening  that 
commonly  takes  place  as  a  consequence  of 
higher  freights  being  scarcely  appreciable 
this  year. 

There  have  been  some  large  orders  filled 
this  week  by  the  tinware  manufacturers,  but 
the  stove  men  are  dissatisfied  with  the  mild- 
ness of  the  weather. 

The  metals  have  had  an  uneventful  and 
rather  quiet  week  of  it.  Local  consumers 
have  kept  up  their  demand,  which  is  of  the 
usual  intermittent  character,  but  sales  for 
outside  points  have  been  iew  and  unimpcrt- 
ant,  most  stocks  being  filled  for  the  winter 
in  advance  of  higher  freights.  An  expecta- 
tion of  a  large  spring  trade  is  general. 

Iron  and  Steel — The  present  month 
offers  almost  a  complete  gap  in  the  contin- 
uity of  the  pig  iron  market.  The  thread  of 
connection  between  November  and  January 
will  be  kept  up  by  a  few  sales  made  now  and 
then.  Such  small  parcels  as  have  been 
handled  went  at  firm  prices. 

Bar  iron,  which  evinced  symptoms  of  fur- 
ther advance  a  week  ago,  has  not  yet  moved 
from  $2.15,  nor  has  it  become  easier.  The 
makers  are  no  more  disposed  to  accept  future- 
business,  and  the  price  is  good  only  for  the 
moment.  Dealers  here  look  for  higher 
figures  ultimately,  though  perhaps  not  im- 
mediately. 

Copper— An  unexpectedly  good  demand 
for  sheets  has  been  experienced, though  the  ap- 
plications of  them  at  this  time  of  year  become 
greatly  limited,  owing  to  the  unfavorableness 
of  the  weather  for  roofing  purposes.  Sheets 
are  £1  10s.  higher  in  England.  The  price 
of  ingots  is  firmer  outside,  and  buyers'  ideas 
are  below  those  ol  smelters.  Ingots  are  14^ 
to  15c,  and  sheets  are  18  to  20c. 

Tin — The  price  has  advanced  £2  per  ton 
outside.  There  is  a  fairly  good  demand  kept 
up  for  small  quantities,  but  no  sales  of  round 
lots  are  reported.  Prices  are  23  to  24c.  for 
S6 lb.  ingots,  23  to  22'Ac.  for  100  lb.  Straits 
ingots  and  24^  to  25c.  for  strips. 

Zinc  and  Spelter— Zinc  sheet  is  firmer. 
Spelter  is  dull.  Domestic  is  5Xc-<  imported 
6c,  and  sheet  is  b%  to  7c. 

Antimony — The  price  outside  has  not 
moved  any  higher,  but  the  tone  of  quotations 
is  stronger.  The  local  demand  is  good  from 
makers  of  babbit  metal  and  type  founders. 
Cookson's  is  15^  to  16c,  other  brands  are 
14/4  to  15c. 

Tin  Plates — Stock  is  plentiful,  but  the 
demand  is  quiescent,  the  canners  having 
gone  off  the  market.  Prices  are  easy  as  a 
consequence  of    internal    dulness    and  out- 


side weakness.  Charcoals  in  England  quote 
at  13s.  od.  and  cokes  at  12s.  6d.  The 
prices  here  are  unchanged.  We  quote  : — 
I  C  coke,  $4  to  $4.25;  I  C  charcoal,  $4.50  to 
$4.75;  I  X  charcoal,  $5.50  to  $5-75;  I  XX 
charcoal,  $6.50  to  $6.75;  DC  charcoal,  $4.50. 

Terne  Plates — The  demand  is  appar- 
ently spent  for  the  year.  The  price  is  $8.25 
to  $8.50,  but  any  appearance  of  business 
would  modify  these  figures. 

Canada  Plates— Are  very  quiet  at  $2.90 
to  $3. 

Galvanized  Sheet  Iron — A  free  de- 
mand is  maintained,  and  prices  hold  steadily 
at  5  to  5%c.  for  28-gauge  and  4^  to  5c.  for 
26-gauge. 

Nails — The  prospect  of  higher  prices  is 
stronger.  Makers  will  not  book  orders  for 
future  delivery,  but  will  sell  now  at  $2.20. 
There  is  reported  to  be  a  possibility  of  con- 
solidation being  effected  among  the  makers. 

Horse  Shoes. — The  trade  is  still  active 
and  supplies  from  manufacturers  are  back- 
ward.    They  are  quoted  at  $3.40  to  $3  50. 

Horse  Nails — Are  unchanged  and  ac- 
tive at  60  and  10  per  cent  off  the  list. 

Cordage.— Trade  is  light  just  now,  but 
prices  are  firm  from  I2^c.  as  the  basis  of 
Manilla,  and  9XC-  as  that  °f  Sisal 

PAINTS,  OILS  AND  COLORS. 

The  state  of  trade  offers  few  features  for 
comment.  It  is  very  flat.  Reports  of  back- 
ward payments  are  general.  White  lead  is 
$X  to  5/^c->  raw  linseed  oil  is  57  to  58c, 
boiled  is  60  to  61c,  and  turpentine  55  to 
56c.  Turpentine  is  weaker  outside  and  the 
price  is  expected  to  be  a  cent  lower  on  stock 
that  is  now  on  the  way.  Castor  oil  is  a  cent 
higher,  quoting  at  10  to  11c. 

PETROLEUM. 

Prices  stand  as  they  were  quoted  last  week 
and  show  no  tendency  towards  movement 
one  way  or  the  other.  The  demand  is  very 
active  for  current  consumption. 

Petrolia  crude  $1.27  '4  per  bbl.  Oil  Springs 
crude  %i.2j%  per  bbl.  The  oil  market  is  a 
little  firmer  this  week,  and  we  think  the 
price  of  crude  has  touched  bottom.  It  will 
not  make  any  difference  to  the  crude  market 
what  price  refined  oil  is  sold  at.  If  refiners 
are  foolish  enough  in  their  mad  competition 
with  one  another  to  sell  refined  oil  at  a  loss 
and  at  less  than  it  can  possibly  be  made  for, 
the  great  law  of  supply  and  demand  will 
regulate  the  price  of  the  crude  article,  and 
producers  need  not  fear  the  present  action 
of  refiners  in  trying  to  depreciate  the  value 
of  crude  oil,  as  the  quantity  produced  is 
close  to  the  actual  amount  required  for  the 
consumption  of  the     country,    and    a   little 


firmness  on  the  part  of  the  large  producers 
would  soon  drive  the  price  of  crude  to  a 
dollar  and  a  half  a  barrel,  which  is  what  the 
producers  are  entitled  to  receive  this  Christ- 
mas as  a  reward  for  their  untiring  and 
energetic  labors  in  the  field. 
GLASS. 

There  is  considerable  activity  in  the  de- 
mand for  glass.  Stocks  are  all  now  thor- 
oughly renewed,  and  business  is  all  the  live- 
lier of  the  long  delay  in  arrival.  Prices  are 
the  same  as  they  were  last  week,  but  they 
are  expected  to  advance. 

OLD  MATERIAL. 

One  drawback  at  present  is  a  large  volume 
of  trade  in  old  material  in  this  market,  is  the 
larger  prices  paid  in  Montreal,  which  is 
drawing  the  trade  from  the  west  to  that  city. 
Nevertheless  large  sales  have  been  made  of 
iron  ra  Is,  and  other  classes  have  also  expe- 
rienced a  fair  demand.  The  prices  are 
as  follows  :— No.  1  heavy  cast  scrap  65 
to  70c.  per  100  lbs. ;  stove  cast  scrap,  40  to 
45c.  ;  No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
lie;  heavy  scrap  copper  ioj^  to  io^c  ;  old 
copper  bottoms,  8}4  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8>£  togc.  ;  scrap  lead  2c  ;  scrap 
zinc,  iVzKo  2^c;  scrap  rubber,  2^  to  2j£c; 
country  mixed  rags,  80  to  85c  per  100  lbs.; 
clean  dry  bones,  50  to  60c  per  100  lbs. 
plough  shares,  60  to  65c  ;  burnt  cast  scrap, 
15  to  20c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  25c 

Messrs.  Frankel  Bros.,  of  this  city,  have 
made  a  very  large  sale  of  iron  rails — amount- 
ing to  nearly  five  hundred  tons — to  a  firm  in 
Montreal. 

HIDES,  ETC. 

Hides — Green  are  quiet  and  weak,  No.  1 
cows  quoting  at  4>£c.,  and  steers'  at  S/4c. 
Cured  are  6c. 

Skins — Another  advance  on  sheep  skins 
of  5c  was  made  on  Tuesday,  when  the  price 
was  put  up  to  90c     Calfskins  are  5  to  7c 

Wool — is  very  dull.     The  prices  continue 
to  be  18  to  1934c,  for  fleeces. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35            $4.80  $4.50 

"      Net 3.88               4.23  3.02 

Egg  Gross 4.45               4.90  4.60 

"     Net 3.97               4.38  4.11 

StoveGross 4.45               4.90  4.60 

"     Net 3.97                4.38  4.11 

Chestnut  Gross...     4  45               4.90  4  60 

'•        Net 3.97                4.38  4.11 


Enquiries   solicited   for   the   manufacture   of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 

Sheet  Metal  Goods. 

Thos.  Davidson  &  Co. 

Montreal,  Que, 
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AMERICAN  METAL  MARKET. 

NEW  YORK,  Dec.  4,  1891. 

In  the  local  market  no  information  was 
imparted  that  indicated  any  change  in  the 
character  or  volume  of  business  in  iron  and 
steel.  Reports  from  other  centres  were  also 
bare  of  views,  and,  taken  as  a  whole,  the 
market  is  rather  dissappointing.  Nothing  in 
the  way  of  curtailment  of  work  at  mills  or 
foundries  beyond  what  is  customary  at  this 
season  of  the  year  comes  to  notice,  but  it  is 
an  open  secret  that  manufacturers  in  several 
lines  are  largely  engaged  on  orders  that  do 
not  call  for  early  delivery,  and  it  is  a  fact 
that  more  or  less  accumulation  of  pig  iron  on 
furnace  banks  is  taking  place.  Hence  con- 
tinued irregularity  and  undercurrent  of  weak- 
ness to  values  on  nearly  all  productions  in 
which  competition  is  unrestricted. 

The  pig  iron  market  remains  in  about  the 
position  outlined  last  week.  Demand  does 
not  improve,  and,  while  not  particularly 
sharp,  competition  is  keen  enough  to  keep 
prices  rather  weak.  Northern  brands  are 
quoted  at  $17  to  18  at  tidewater  for  No.  1 
foundry,  $15.50  to  16.50  for  No.  2  foundry 
and  $14.50  to  15.00  for  grey  forge,  tidewater 
delivery.  Southern  brands  sell  chiefly  at 
$12  to  13  at  furnace  for  No.  1,  $11  to  12  for 
No.  2  and  $10.00  to  10.50  for  No.  3,  future 
delivery.  Bessemer  pig  remains  at  $14.50 
to  15.50  at  furnace,  as  to  brand.  Foreign 
spiegeleisen  dull  and  quoted  at  $23  to  24  for 
10  to  12  per  cent  and  $27  to  28  for  20  per 
cent,  and  80  per  cent  ferro-manganese  at 
$62  to  63  delivered  here.  Scotch  pig  moves 
in  small  parcels  at  about  $22.50  for  Coltness, 
$22  for  Summerlee  and  $20  for  Eglinton  and 
Carnbroe.  Old  iron  tee  rails  are  quoted  at 
about  $22  on  cars,  and  No.  1,  wrought  scrap 
iron  at  $19.00  to  19.50. 

Copper — The  copper  market  still  wears  a 
sick,  sorry  and  tired  appearance.  New  ex- 
port orders  are  few  in  number  and  chiefly 
with  a  very  low  limit  on  price.  The  home 
demand  is  slow  also,  and  consumers  seem 
to  be  influenced  very  little,  if  at  all  by  offers 
at  comparatively  cheap  prices.  For  Lake 
Superior  ingot  uXc-ls  the  extreme  price. 
Moderate  sized  parcels  have  been  sold  at 
1 1. 10  to  11.15c,  and  were  offered  at  the  in- 
side price  at  the  close.  Consumers  have 
reported  that  orders  at  vie.  for  next  year's 
delivery  are  solicited,  but  there  are  orders 
in  hand  to  buy  at  that  price,  none  of  which 
have  yet  been  filled.  The  London  market 
is  barely  steady,  with  latest  cables  quoting 
merchant  bars  at  ,£45  for  prompt  and  ,£45 
15s.  for  future  delivery. 

Tin — Speculative  trading  in  pig  tin  has 
been  on  rather  larger  scale  and  at  a  higher 
level  of  prices.  The  transactions  recorded 
for  the  past  three  days  amount  to  about  275 
tons,  at  20  t9  20.05c.  spot,  19.85  to  20.10c. 
November,  19.85  to  20.05c-  December  and 
20.05c.  January  delivery.  The  quick  turn  is 
attributed  to  manipulations  by  the  Strouss 
interest  in  both  this  and  the  foreign  markets 
for  the  purpose  of  forcing  the  "  shorts  "  to 
cover.  Trade  demand  and  purchases  for 
consumption  are  still  of  merely  routine  char- 
acter. At  the  close  10-ton  lots  for  prompt  or 
near  future  delivery  were  valued  at  about 
20.05  to  20.  ioc.  net  cash,  and  for  jobbing 
parcels  20X  to  20.35c.  regular  was  quoted. 
Latest  London  cables  were  ,£22  for  spot  and 
^92  for  future  delivery 

Lead. — In  pig  lead  prices  there  has  been 
a  further  advance.  About  300  tons  were 
sold  at  4.30c,  followed  by  single  carloads  at 
4.32XC,  and  subsequently  50  tons  at  4.35c, 
for  "official"  purposes.  At  the  moment 
spot  parcels  are  held  at  4.35c,  the  stock  here 


being  comparatively  light,  and  for  future 
shipments  from  the  West  4.30c  upward  is 
asked. 

Spelter — Western  spelter  finds  slow  sale 
and  the  market  is  still  rather  weak.  Stan- 
dard brands  may  be  secured  at  4/^c  in  St. 
Louis,  or  4.80c  laid  down  here,  in  carload 
lots. 

Tin  Plate — is  moving  off  rather  slowly. 
Spot  purchases  are  chiefly  of  small  parcels 
and  futures  are  taken  in  a  very  limited  way. 
Prices  are  no  lower,  but  with  a  fuller  supply 
and  better  assortment,  the  advantage  is  with 
buyers. 


THE  BUSINESS  "DUMMY. " 

The  average  business  man,  of  to  -  day, 
says  an  exchange,  has  no  spare  time 
at  all  during  business  hours,  and  cannot 
afford  to  waste  any  of  his  business  time 
with  callers  who  are  not  on  strictly  le- 
gitimate business,  and  yet  the  President, 
or  Manager,  or  Superintendent,  of  a  great 
establishment,  as  the  case  may  be,  cannot 
afford  to  slight  a  great  many  callers  with 
whom  he  really  has  no  business  to  transact, 
but  who  are  anxious  to  convince  him  that 
they  have  important  business  with  the  con- 
cern he  may  represent.  The  persistency  of 
some  of  these  unwelcome  callers  is  so  great 
that  they  cannot  be  shaken  off  in  the  ordi- 
nary way.  A  plan  has  been  hit  upon  in 
some  of  the  larger  establishments,  notably 
in  the  East,  but  which  is  gradually  being 
adopted  the  country  over,  that  promises  to 
give  the  busy  man  the  much  desired  relief. 
The  plan  referred  to  is  to  employ  a  repre- 
sentative of  the  factory,  store  or  other  busi- 
ness place,  who  is  known  to  the  inner  circles, 
at  least,  as  the  "dummy."  The  "dummy" 
must  be  a  man  of  inviting  presence,  possess- 
ing a  certain  amount  of  magnetism  and  with 
a  resourcefulness  that  is  not  demanded  of 
many  managers  of  great  establishments.  It 
is  the  duty  of  the  "  dummy  "  to  take  charge 
of  the  "  bore,  "  or  other  -aller,  to  whom  the 
Manager  does  not  care  to  give  his  time,  but 
yet  cannot  afford  to  offend,  and  get  rid  of 
him.  He  must  do  this  in  such  a  way  that 
the  caller  will  not  know  that  he  is  being 
politely  "bounced."  It  is  not  definitely 
known  who  hit  upon  this  highly  Napoleonic 
scheme,  but  it  is  said  to  work  to  a  charm. 
It  is  believed  to  have  originated  in  a  rail- 
road office,  where  the  General  Manager 
found  that  if  he  referred  the  caller  who  really 
had  no  business  that  was  legitimate,  but 
who,  in  the  majority  of  instances,  wanted  a 
pass  or  a  cut  rate,  to  his  lieutenants,  that  he 
would  have  to  employ  a  larger  number  of 
lieutenants,  and  that  he  therefore  hit  upon 
the  "  dummy  "  plan.  It  worked  like  a  charm 
and  promises  to  become  a  permanent  insti- 
tution. The  "dummy"  is  well  paid,  and  he 
earns  every  cent  he  gets  for  his  services. 
He  must,  at  all  times,  be  smiling  and  suave, 
and  must  be  capable  of  leading  the  caller  to 
believe  that  his  request  is  to  be  granted 
"  some  day,  "  but  on  what  particular  day  the 
"dumr^y"  is   never   prepared   to   say.     As 


population  increases  and  the  wonderful 
ingenuity  of  man  makes  each  succeeding 
age  more  rapid  than  the  preceding  one,  the 
demand  for  the  "  dummy  "  will  increase,  and 
it  is  safe  to  say  that  eventually  he  will  be- 
come a  part  and  parcel  of  the  business  con- 
duct of  every  big  establishment  in  the 
country. 


A  very  convenient  and  attiactive  little 
lantern  is  made  and  put  on  the  market  by 
Thos.  Davidson  &  Co.  It  is  just  the  thing 
for  farmers  or  for  city  householders  who 
want  to  make  a  tour  of  their  premises,  as 
down  into  the  basement  to  look  after  the 
furnace,  etc.,  at  any  hour  of  the  night.  It  is 
fitted  with  bevelled  lights  of  thick  glass,  is 
small  and  very  portable. 

After  the  close  of  the  present  year  Messrs. 
Thomas  Davidson  &  Co.  will  not  keep  a 
stock  of  goods  on  hand  at  their  branch  in 
this  city.  They  find  that  orders  can  be  filled 
with  equal  despatch  and  satisfaction  from 
their  Montreal  warehouse,  and  the  goods 
will  suffer  less  in  the  way  of  handling.  When 
wares  are  first  packed  in  Montreal,  shipped 
to  this  city,  unpacked  and  stored  in  a  ware- 
house here,  and  then  packed  again  and  for- 
warded to  buyers,  they  cannot  escape  an  oc- 
casional bruise  or  other  effect  of  rough  treat- 
ment. The  big  stock  now  on  the  premises 
at  No.  1 1  Front  street  west  has  to  be  closed 
out  before  the  first  of  January,  and  attractive 
prices  will  rule  from  this  out.  The  Toronto 
branch  will  be  continued  under  the  manage- 
ment of  Mr.  Bryson,  who  will  have  a  well- 
furnished  sample-room  in  connection  with 
the  office,  and  will  forward  orders  promptly 
for  filling  at  the  main  house  in  Montreal. 
The  firm  are  highly  satisfied  with  the  suc- 
cess of  their  branch  here,  but  feel  that  fuller 
assortments  can  be  supplied  from  the  cen- 
tral warehouse  than  it  is  possible  to  keep  in 
stock  at  a  distant  branch. 


A  feather  duster  disperses  but  does  not  remove 
tb  e  dust  from  the  store. 

Soap  and  water  are  cheap,  hut  soil  on  goods 
is  expensive. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Goods  conveniently  located  save  time,  money 
and  temper  in  showing. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 


®0   Q  ©  $ 
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Largest  German  Manufactory  of  Balls. 


IF.    IFISOIEIIEIR, 

Schweinfurth  a/M  Germany. 

Specialty:  Cast  Steel  Balls  for  Velocipedes;  sup- 
plied at  the  cheapest  prices.  Cast  Steel  Balls 
produced  from  the  finest  English  Diamond  Steel, 
guaranteed  as  uniformly  round  and  of  unsur- 
passed tough  hardness. 

Daily  Production    1,000  gross. 

It  is  intended  to  give  the  exclusive  agency  to  a 
substantial  firm  in  America.  Offers  should  03 
addressed  to  the  Manufactory. 
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IP.     COEEIDI, 

Accountant,  Auditor,   Etc. 

EXPERT  AUDITING,    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTANCY 

A  SPECIALTY. 
Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.    Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  139  Yonge  St.,  TORONTO. 

Tulloch  &  Co'y 

Manufacturers'  Agents  and 
Export  Merchants, 

85  Gracechnrch  St.,  London,  Eng„ 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 

N.B«— Correspondence  invited  from  Canadian 
finny  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 

eow 

DOTT    <Sc    SOIN, 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 

p.  doty  &  SON 

Oakyille,  Ontario. 


THE  DRY  GOODS  REVIEW,  foRONTc, 

C-— THE  J,g  MCLEAN  C»(tT»)  PUBLISHE  RS.-g^5a  -    * 


Here  it  is  again— FORBES'  NEW  PATENT, 

ACHIEVED!        ACHIEVED!        ACHIEVED!! 


Write  for  Price  Lists,  Discounts,  Circulars. 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 
THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    n.0    Smell— Perfect    combus 

tion— No  dirt  Pocket. 

Hence  no   bodies  of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 

WRITE  FOR   PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers. 

Toronto  and  Winnipeg. 


pAIIsTTEBS7  BBIJSHES. 


TDR^ZDIE 


We  manufacture  the  Best  Brushes  only,  and  guarantee 
the  Quality,  Weights,  and  Sizes  of  all  Brushes  bearing  our  name-, 
and  the  above  Trade  Mark.  Samples  can  be  seen  and  full  particu- 
lars obtained  of  our  Agent,  Mr.  W.  H.  J  AGGER,  24  Front  Street 
West,  Toronto. 

HAMILTON   &  CO., 

96  Clerkenwell  Road,   London,  England 
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THE  THOMAS  NUT  LOCK. 

This  lock  was  invented  by  Charles  H. 
Thomas,  a  mechanic  in  the  I.  C.  R.  machine 
shops  in  1889,  and  is  manufactured  by  The 
Thomas  Nut  Lock  Co.,  Ltd.,  Moncton,  N.B. 

In  July,  1889,  a  few  were  placed  on  the 
track  of  the  I.  C.  R.  in  the  station  yard  at 
Moncton,  N.B.,  in  a  very  trying  position  on 
the  main  track,  and  some  on  a  bridge  on  the 
road  to  St.  John.  About  last  April  2.000 
were  ordered  and  supplied  to  the  I.  C.  R. 
and  sent  out  to  all  the  track  men  and  placed 
on  each  section,  and  also  some  on  bridges, 
and  also  on  cars  and  brake  beams.  Reports 
were  afterwards  handed  in  by  the  track 
masters  and  others,  and  they  were  all  of  a 
most  satisfactory  nature,  and  show  that  the 
lock  did  all  that  was  required  of  a  nut  lock, 
and  many  reported  it  to  be  the  best  lock  they 
had  tried. 

They  have  also  had  it  in  use  by  the 
Thompson-Houston  people  on  their  electric 
cars  in  Boston,  and  their  reports  are  very 
encouraging  to  the  makers,  and  are  com- 
pletely satisfactory  as  to  the  worktng  and 
efficiency  of  the  lock. 

It  has  also  been  on  trial  on  the  track  and 
cars  of  a  number  of  railways  running  out  of 
Boston,  with  the  most  satisfactory  results. 

The  lock  has  thus  been  tested  in  actual 
use  for  over  a  year  and  a  half  with  most 
satisfactory  results,  and  they  have  not  heard 


of  one  failure,  so  that  they  think  they  can 
take  it  for  granted  that  the  lock  is  perfectly 
efficient  in  every  respect. 

They  are  of  the  opinion  that  it  is  also  the 
most  complete  and  efficient  nut  lock  on  the 
market,  and  superior  in  all  respects  to  its 
rivals,  particularly  in  the  following  points  : 

1st.  It  is  universal  in  its  application,  and 
can  be  used  on  bolts  in  any  position,  per- 
pendicular or  horizontal,  on  any  kind  of 
work,  structure  or  machinery,  carriages, 
farming  implements,  etc. 

Second.  It  is  simple  in  construction  and 
cannot  be  supplanted  or  improved  on  very 
easily. 

Third.  It  can  be  applied  to  existing  works, 
cars,  etc.,  without  any  change  in  any  of  the 
works,  or  even  taking  off  the  nuts,  and  thus 
entails  no  additional  expense  by  its  adop- 
tion. 

Fourth.  By  the  security  it  gives,  a  saving 
can  be  made  in  men,  and  also  it  will  reduce 
somewhat  the  weight  of  cars  by  doing  away 
with  double  nuts,  and  also  gives  greater 
safety  to  all  railway  works  and  machinery. 

Fifth.  In  use  on  the  track  it  admits  of 
slackening  and  tightening  the  nuts  without 
moving  the  lock. 

Sixth.  It  is  not  effected  by  the  weather 
and  is  as  efficient  in  winter  and  summer,  or 
in  any  climate. 

The  lock  is  applied  after  the  nut,  the  side 
with  free  hole  goes  next  the  nut,  and,  as  the 
lock  is  screwed  up,  it  closes  the  members  to 


within  about  one-sixteenth  of  an  inch,  and 
as  it  acts  on  one  side  of  the  nut  with  a  strong 
pressure,  it  distorts  the  nut  on  the  thread, 
and  the  pressure  also  reacts  on  the  member 
with  the  thread  in  in  it  and  throws  it  across 
the  thread,  so  that  it  has  many  times  the 
pressure  and  active  distortion  of  any  other 
nut  lock,  and  as  it  acts  independently  it  is 
not  effected  or  loosened  by  the  wearing  of 
the  bolt,  but  has  a  tendency  to  follow  up 
and  takes  up  any  slack  that  is  made. 

It  is  made  of  good  spring  steel,  and  is 
strong  and  durable,  and  when  removed  can 
be  put  in  use  again  as  good  as  ever.  The 
manufacturers  feel  confident  that  this  inven- 
tion is  destined  to  come  into  general  uses 
Patents  have  been  taken  out  in  the  United 
States,  Canada,  England  and  the  principal 
countries  of  Europe,  and  it  is  the  intention 
of  the  company  to  place  the  lock  on  the 
market  in  England  and  the  Continent,  and 
to  either  manufacture  and  sell,  or  sell  the 
patents,  or  to  dispose  of  it  in  any  way  that 
may  be  found  best. 

Established  1864. 


GLARKSON  &  CROSS, 

CHARTERED  ACCOUNTANTS 
NO.  20  WELLINGTON  ST.  EAST, 

"HE— °  *  TORONTO,  ONT. 

Edward  Still. 


A.  Allan,  Pres.  J.  O.  Gravel,  Scc-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF    MONTREAL. 

A  Capital  $2,000,000, 

^^£  Sole   Agents   and   Manufacturers 

-    -^«  of  the 

Forsyth  (Boston 

Belting  Co'y) 

Patent  Seamless 

Rubber  Belting 

For  the  Dominion  of  Canada. 

Superior  Quality  Rubber  Goods. 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers'  and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices    and    Factory,    Montreal;    J.   J.   McGILL,   Man. 

WESTERN    BRANCH  : 

Corner    Yonge    and     Front     Sts.,     TORONTO. 
J.  H.  WALKER,  MANAGER. 


SOMETHING    ZLSTIE^W 


IMPROVED  SANITARY  BATH 


No  1. 

PATENTED  IN  ENGLAND,  UNITED  STATES  AND  CANADA. 


Booth's  Patent  Steel  Clad  Bath  Tub  Copper  Lined. 

PRICES  

Complete  as   illustrated,  including  nm  of  cherry,  walnut   or   oak, 

and  nickel  plated  overflow,  waste  and  plug. 
Dimensions — 5  ft.  and   5   ft.   6  in.  long  ;    23   in.   wide  ;    20  in. 
deep,  inside. 

Weight  of  Copper  12  oz 14  oz 16  oz. 

Price  each $2750      $2950      $31   50 

Extra  for  decorating 2  50 

Any  ordinary  cocks  can  be  used  for  bath  supply,  but  a  much 
neater  and  finished  appearance  is  produced  by  using  those  supplied 
by  us,  which  are  made  especially  for  this  purpose,  and  sold^at  prices 
to  compete  with  other  makers. 

A  5  ft.  6  in.  Steel  Clad  Bath  is  equal  to  an  ordinary  bath 
tub  6  ft.  long. 

DAATTJ      V      Cf/^IVT       Wholesale  Dealers   In 
i3\JVj   1    rl    OC    OUIN,  Plumbers'  Supplies, 

TORONTO,    CANADA. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS   OF 

•   Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and   Mail 
Orders.     Mention  this  Journal. 


Important ! 

If  you  handle  Oil  Colors  in 
Tubes,  you  do  not  yet  know  the 
advantages  of  this  branch  of  your 
trade  unless  you  buy  from 

The  Art  Metropole 

131  YONCE  STREET, 

TORONTO. 


JOHN    WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe  Knives 

Are  the  best  in  the  World. 


Trade 


<8x> 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  of  every 
description. 

Wm.McNally&Cc 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGHll, Wellington,  Grey  Nun  and  Yonville  sts 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


M.&L 


L.  B 


D 


IMPORTERS    AND    DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN    PLATES,    ETC. 


S,  a  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  have  just  received  fine  line  of  POCKET  CUTLERY  special  brands,  "  MAPLE  LEAF  "  equal 
to  anything  in  the  market,  also  full  line  of  Carvers  in  cases,  of  RODGER'S,  LOCKWOOD'S  and 
BUTLER'S  make,  and  complete  line  of  PLATED  WARE.  We  also  solicit  enquiries  for  prices  on 
SKATES,  SLEIGH  BELLS,  SNOW  SHOVELS,  FIRE  IRONS  and  STANDS,  etc.,  etc. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SALES   MADE   OR   PENDING. 

F.  Forest  &  Co.,  general  merchants,  Joli- 
ette,  Que,  have  sold  out. 

The  Anglo-American  Mfg.  Co.,  wooden- 
ware  makers,  Whittenberg,  N.  S.,  have  sold 
out. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Monn  &  Cardinal,  tinsmiths,  Montreal, 
have  dissolved. 

Newell  &  Blanchard,  hardware  dealers 
Carman,  Man.,  have  dissolved  and  are  suc- 
ceeded by  Newell  and  Miller. 

Price  &  McMurtry,  dealers  in  hardware 
and  house  furnishings,    St.   Thomas,  Ont., 
have  been  succeeded  by  Geo.  A.   McMurtry 
&Co. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Michael  Hayes,  general  merchant,  Sheen- 
boro,  Que.,  has  assigned. 

John  Hamilton,  general  merchant,  New 
Glasgow,  N.S.,  has  assigned. 

Martin  Fils  &  Co.,  general  merchants, 
Rimouski,  Que.,  have  assigned. 

L.  B.  Methot,  general  merchant,  Fraser- 
ville,  Que.,  is  offering  to  compromise. 

Demand  of  assignment  has  been  made 
upon  Mrs.  B.  Beaudoin,  Champlain,  Que. 

W.  R.  Scott  &  Co.,  grocers  and  hardware 
dealers,  Grand  Valley,  Ont.,  have  called  a 
meeting  of  their  creditors. 


A  HINT  TO   HARDWARE   CLERKS. 

The  young  man  who  is  to-day  employed, 
in  any  capacity,  in  a  hardware  store,  large 
or  small,  and  especially  in  the  larger  estab- 
lishments, has  a  most  inviting  field  to  culti- 
vate. Strange  as  it  may  seem,  it  is  a  fact, 
nevertheless,  that  the  average  young,  and 
many  of  the  older,  hardware  men,  are  not 
familiar  with  what  might  be  called  the  tech- 
nicalities of  the  business  in  which  they  are 
engaged.  Of  course  there  are  a  certain 
number  of  men  who  are  well  posted  in  every 
branch  of  the  trade,  and  who  cannot  be 
picked  up  off  hand  and  caught  napping,  by 
the  shrewdest  of  querists.  But  the  greater 
majority  do  not  seem  to  think  it  necessary 
to  acquire  a  thorough  knowledge  of  every 
article,  from  the  tack  to  the  heaviest  piece 
of  hardware  in  the  store,  save  the  knowledge 
that  it  ranks  as  hardware.  That  is  what 
makes  the  field  so  inviting.  The  ambitious 
young  man  who  acquires  the  knowledge  that 
so  few  possess,  must  eventually  attract  at- 
tention, and  his  salary  will  increase,  while 
his  fellow  employes  will  wonder  why  he 
should  be  thus  favored.  It  is  the  man  who 
understands  his  business  thoroughly,  in  its 
minutest  details,  who  is  always  in  demand. 


It  is  his  capital,  and  he  has  enlarged  it  by 
application  as  does  the  merchant  enlarge 
the  money  capital  he  has  invested  in  his 
business.  This  is  especially  applicable  to 
the  hardware  business  at  the  present  time. 
It  mav  prove  a  valuable  hint  to  many  young 
men. — Stoves  and  Hardware  Reporter. 


AN  OVER  PRODUCTION   OF 
PIG   IRON. 

On  July  ist  of  the  present  year  the  esti- 
mated production  of  the  blast  furnaces  of 
the  United  States  had  reached  the  lowest 
point  in  several  months.  It  represented  a 
weekly  capacity  of  113,483  gross  tons,  or  at 
the  rate  of  5,901,116  tons  per  annum.  On 
June  ist  we  were  producing  at  the  rate  of 


7,632,774  tons  per  annum,  and  on  July  ist  by 
another  two  million  leap  we  had  gone  up  to 
the  nine  million  ton  mark.  The  increase  con- 
tinued to  manifest  itself  October  ist,  and  on 
the  first  of  November  we  were  producing  the 
greatest  quantity  of  pig  iron  on  record  or 
at  the  rate  of  9,759,620  tons  per  annum. 
That  a  rapid  accumulation  of  stocks  is  tak- 
ing place  must  be  evident  to  the  most  casual 
observer,  since  the  pig  iron  markets  have 
been  notoriously  weak  for  several  months 
past.  Incomplete  figures  show  that  the  ac- 
cumulations of  unsold  pig  iron  on  the  ist  of 
November  footed  up  293,245  tons,  the  larg- 
est figures  reached  this  year  for  the  number 
of  stacks  reporting. 

The  two  valleys  are  quite  active  at  the  pre- 
sent time.  Of  the  33  stacks  in  the  Shenango 
and  Mahoning  valleys  22  are  reported  in 
blast,  with  a  combined  weekly  capacity  of 
21,221  gross  tons,  or  nearly  80  per  cent,  of 
the  full  capacity. — Iron  Trade  Review. 


THE  HALIFAX  SHOVEL  Co.,  Ltd., 

HALIFAX,    UST-S. 
Sole  Makers  of  Fenerty's  Patent  Socket  Shovels,  Spades  and  Scoops. 

Here   is  what  the  users  say  : 

Halifax,  N.S.,  April  ist,  1891. 
Messrs.  Halifax  Shovel  Co.,  Limited,  Halifax. 

Dear  Sirs, — Your  make  of  Shovels  (Fenerty's  Patent)  is  just  what  we  want  for  our 
draw  kilns.  We  use  no  other,  and  always  recommend  them.  They  are  fine  goods.  Not 
the  least  of  their  many  merits  is  that  a  broken  handle  can  be  so  easily  replaced. 

Yours  truly, 
Bras  D'Or  Lime  Company,  Limited, 

A.  Milne  Fraser,  Secretary. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

G-.  &  HI.  BAENETT, 

MANUFACTURERS  of- 

MILL  SAWFILES  WITH  TWO  ROUND  EDGES  FOR  BAND  SAWS. 
DOUBLE  ENDED  TAPER  SAWF1LFS. 

MACHINE  BAND   SAWFILES. 

GREAT  AMERICAN  CROSS-CUT  SAWFILES. 
CHISEL  POINTED  SAWFILES.  GULLETTING  SAWFILES. 

CLIMAX  SAWFILES.  LIGHTNING  SAWFILES. 


EVERY    OTHER 


\ND 

DESCRIPTION 


OF    SAWFILES. 


THE  THOMAS  NUT  LOCK 

(Patented  1890.) 

Absolutely  the  only  effective  NUT 
LOCK  applicable  to  all  Railway  pur- 
poses, Machinery,  Agricultural  Imple- 
ments, Carriages,  and  all  Bolts  where 
Nuts  work  loose,  of  any  size  or  in  any 
position,  without  changing  bolts  as 
now  in  use.  Manufactured  from  best 
spring  steel. 

The  Thomas  Nut  Lock  Go, 

Moncton,  N.  B. 
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Manufacturers  of 


FILES  -^zlstid  IR^SIPS. 
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Superior  quality  fully  guaranteed.     7=J    gg"  M        £3" 


PLEASE  MENTION  THIS  PAPER  WHEN  WRITING   US. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper, 

TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'  Agent, 

74  York  St.,  Toronto. 

— REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 

TAPER    TOOTH. 


THLIX^ 


EXTRAREFINED  I 


}  SILVER  STEEL 


^«%siciRtNT0^ 


(I 


m 


A.    B.  JARDINE  &  CO., 

Hespeler,  Ont. , 

Blacksmiths*  Tools,  and  Tube  Expanders. 

Send  for   Catalogue   and   Price    Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 
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TT,u«FlillsqSa,r.eanD  Ci?IS.m5n  9,arriag?.  Bolts'  Machine  Bolts,  Tire  Bolts.  Spring,  Fancy  Shaft  and 
Whiffletree  Bolts  Bolt  Ends,  Coach  Screws,  Square  and  Hexigon  Nuts.  Carriage  Forging  of  all 
kinds.     ohi-ND  J*  Uit  -rUlO-c^o.  /-*  r-*/-\      mi    ■   mo     /->.  *-* 

GEO.  GILLIES,  Gananoque,  Ont. 


1t/rjO    DEAL    \\i     GROCERIES 
SHOULD    SUBSCRIBE     FOR. 

if 


I 


0 


^""""S/iWr 
Wrjicr]  will 

k;eep  you  informed. 

or)  all    i  mportant 

questions  ajfec  tintf  t\\e 

grocery  &  allied  trades. 

Its  market  Quotations^ 

are  full  *  reliable" 

which  alone 

are  worth  tr^e 

>ubscnpMojT_  price  . 

Send  for   Sample  copies       \*«  P^SPP^NT 

SubscriphDn  $2    The  Canadian ^rdce^ 

THE  J.  B.  MS  LEAN  C°,(L'J>;  PUBLISHERS 
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HARDWARE. 


CUTLERY. 

Good  Assortment,  splendid  value. 
CARVERS,     with    or   without    cases,   a 
specialty. 

A.  C   LESLIE  &  CO., 

Manufacturer's  Agents, 


445  St.  Paul  St., 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


SPOONS.FORKS  ETC -STAMPED 


ARE  GENUINE„ROGERS"GO0DS.. 


"  VECTI8 " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  k  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 


TRADE 
MARK. 


*% 


GRANTED 

1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 


Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  he  taken  of  old 
lists  or  catalogues. 

We  shall  he  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold-back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Self-adjusting  Gauges  for 
attaching.    Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
Sole  Manufacturers—  SHEPARD    HARDWARE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 

Canada.    Telephone  2164. 


CUHRE^T    ^fl^ET    QUOTATIONS. 


METALS. 

Tin. 

Jjamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

IX  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  12Jxl7        4  50     .... 

D.X 5  75     .... 

D.X.X.        "  6  75 

.Yofe. -Other  brands  might  be  shaded 
bv  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

I  C.  20  x  28, 112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Oookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >  6}c,    7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     7J    7« 

28        "     7}    8 

Iron  and  Steel. 

Base  Price. 

Common  Iron,  per  100  lb    . .  $2  05    2  10 

Refined      "               "             ..  2  45    2  55 

Horse  Shoe  "           "              ..  2  50    2  55 

Baud               "           "              ..  2  50    2  65 

Hoop               "            '             ..  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

TireSteel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13*  0  14 

Russian  Sheet       "       0  10J  0  12 

Tank  Plates  2  00    2  25 

Roiler  Rivets 4  50    6  00 


Boiler  Tubes. 

2-inch    10Jc 

-inch  15 

Boiler  Plate. 

iiuch $2  45 

5-16  "     2  35 

I     "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,    3J 

28  "      3i,3J 

Canada  Plates. 

Blaina 1  bright  2  90    3  00 

Abercarne 3  00    3  10 

Iron  Pipe. 

Wrought  60  tc  62*  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  82J  per  cant. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb 5,   5} 

26  gauge,  "       51,  5j 

28      "  "        51,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5} 

26  gauge,  "  5$,  5A 

28      "  "         5J.5J 

Note — Cheaper  grades  about    1  cent 

per  lb  less. 

C*»ain. 

Proof  Coil,  3-16  inch,  per  lb. 
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Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  14}  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  J  in.  $0  22  JO  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  17    0  18 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  18    0  19 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb . .  0  20    0  22 
35  to  45      "  "        . .  0  19    0  21 

50  lb  and  above  par  lb  0  18    0  20 
Boiler  <t  T.  K,  Pitts. 

Plain  Tinned,  per  lb 0  23 

Spun         "  "         .', 0  27 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

Prom  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  jsl    0  25 
27  to  30      "      ..  0  23    0  29 

"  "       30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft. . .  ......    0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic    "      0  05}  0  05J 

Zinc  Sheet. 

5  cwt  casks 0  06}  0  06} 

Part  casks 0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "      0  031  0  04 

Bar,  1  pound 0  05    0  05} 

Sheets,  2 J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note— Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  71c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 
Crown 0  16    0  18 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  80  15}  0  16 

Other  makes  "     0  14}  0  15 


Whit*  Lead. 

Pure,  Assoc,  guarantee,   ground 

in  oil,  25  lb.  irons,  per  lb 5}  54, 

No.  1  Do "  0    i 

No.  2  Do "  0    4} 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  },  i  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.) "  "       3  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "      S  25 

American      "  "      i  25 

Paris  Green,    per  lb 

Burnt  Sienna     "       0  08J 

Burnt  Umber      "      0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  1* 

"       Greens  "      0  12 

Golden  Ochre 0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  TO 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac  "       S  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "      0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  65  0  56 

Castor  Oil. 

Best.perlb 0  10     Oil 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken   0  10    0  11 

French  medal  0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  18       0T 
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HARDWARE. 

Ammunition — Cartridges. 

Kim  Fire  Pistol, dis. 40  to  45  p.c.  Auier 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer.  , 

Loaded   Shot   Shells,     "Trap"    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  IVi  p.c 

Wads. 
filey's,  per  1,000 $0  25  81  60 

Anvils. 

Per  lb 0  10    0  12} 

Anvil  and   Vice   combined 

each -••■    4  50 

Augers, 
Gilmour's,  discount 50, 50  and  10 

Hollow  Steam's  per  doz 13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 
Sewing            per  gross  ....     0  65    1  59 
Pegging,                               •   •     0  65    1  25 
Brad  "  0  85    1  w 

"handled  ....     3  60    7  30 

Saddlers'.  "  ••••    0  45    1  bO 

Awl  Hafts. 
Patent  Peg,  per  gross I  7  25    g  00 

"    Sewing,  "  > 

Awl  and  Tool  Sets. 

Millai's  Falls,  per  doz 2  80    8  30 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross   6  50  14  00 

"   Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30   p.c.  dis.  off  He- 
vised  list. 

Bells— Hani. 
Brass,  60  to  66J. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60  and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

House. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  perdoz    »  35    4  75 

Moulders'     "       •  •    7  50  10  00 

Blacksmiths'    discount   35,40  pa    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  i 

per  cent. 
Best,  ditto,  37},  40 percent. 
Bench  Stops. 

Perdoz *0°    «00 

Bits— Auger. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47J    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47}  to  50  percent 
Expansive. 

Clark's,  15  per  cent. 
Excelsior,  10  percent. 


GimUt. 

Clark's,  perdoz  0  65    0  90 

Diamond,  Shell  "        100    150 

Nail  and  Spike,  per  gross    2  25    5  80 
Blind  Rollers. 

Annex    perdoz.     125    175 

Mascot    "  1  35    1  85 

Erminie  "  1  12    1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pei  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    i"  To 

Barber's  Ratchet 10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67 J  per  cent. 
Reversible,  dis.,  65  to  67}  per  cent. 
Vegetable,  per   doz.,  dis.  37J  per  cent. 

Henis,  No.  8        "      6  00 

"No.  9        "      '  00 

Queen  City 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts— Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and  5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .    3  75    4  50 

Card. 

Horse,  perdoz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "       6  50     .... 

Carpet  Sweepers. 

Bissell,    perdoz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  perdoz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges— See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc.  (to  50  and  5 
Plate       "  dis.  50pc   J     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  1  10 

Napanee         "  110 

Chalk. 
Carpenters'  Colored,   per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01} 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns 
Daisy,  dis.   From  factory  60  and  5  p.c 

Clamps. 

Judd's,  dis.  20  p.c. 

Stearns.per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  1  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    perdoz 0  88    1  60 

English,     "      2  00    4  00 

Uraw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock— Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33£  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c, 

Amer.  list. 

Jowitt's,  dis.  Can.  list, 25pc  to   27}  p.c. 

Horse    Rasps,    Kearney    &  Foote's  dis 

Am  list,  50  pc.    50  p.c.  to  50  and  5  p.c 

HorseRasps,  dis.  45  p.c.  Amer  I  jjejierg 

50  p,c.  Can.  I 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33J  P-C 
Horse  Rusps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each  0  60    2  00 

Forks. 
Hay, Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    perdoz 4  00 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  tic. 

Stanley's,  dis.  50,  55  p.  c 

Wire  9auges 

Winn's,  Nos.  26  to  33,  each    165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

United         50  ft      100  ft.      50  ft.   100  ft. 
inches. 

16  to  25  1.40  2.70        2.00 

26  to  40  1.55  3.00       2.25 

41  to  50  3.40  5,00 

57  to  60  3.70  550 

61  to  70  4.00  6  00 

71  to  80  4  50  6.75 

81  to  85  5.20  7.50 

86  to  90  5.90  8.50 

91  to  95  9.5o 

96  to  100  10.50 


Pilkington. 
Ordinary 
1st  break  $3  65 


2nd 
3rd 
4th 
5th 
6th 
7th 


3  90 

4  60 

4  95 

5  40 
5  90 
0  50 


Picture  Glass. 
Pilkington's  ordinary. 

1st  break 4  30 

2nd 
3rd 
4th 
5th 
6th 
7  th 


4  70 

5  40 

5  90 

6  50 

6  90 

7  7C 


Glue  Pots. 


Tinned,    each   0  30    0  90 

Enamelled"     0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's   net  list  to  5  per  cent.  ais. 
Can.  discount  25  to  27}  p.c 

Tack. 

Magnetic,  per  doz  1  10    1  50 

Sledge 

Canadian,  per  lb 0  12}  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe       per  doz 00    3  50 

Store  door    "     1  00    1  80 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  Rediscount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B. ,  discount  35  per  cent,  to  40  p.  • 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37},  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"    Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  62}  to  65  per    I 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .     0  03}  0  04} 
Per  doz.  sets 

Screw,  Eureka  '  13    1  80 

Gate,  Clark's 1  50    2  29 

"       Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 
Garden,  Mor  »r,  etc.,  discount  40  pej 
cent. 

Planter  doz  4  00    5  00 

Hooks — Cast  Iron 

BirdCage,    perdoz  0  50    110 

Clothes  Line,    "         0  27    0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross..     100    3  00 

Chandelier,  perdoz    0  50    l  13 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37}  per  cent. 


HEADQTJAETEES 


-FOR- 


SllOt  GrLlIlS,  fine  grades  such  as  Greener, 
Lefever  Richards,  &c. 


Breech  Loadin 

Clabrough,  Smit 
Powder,  "  F.  F.  Sporting, "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont. 
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HARDWARE. 


Wrought  Hooks  and  Staples,  Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  7$  per  cent,  dis.  off  new 

list. 
Copper,             per  lb        ..    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c. 
Bronze,  Berlin,  per  doz  . .    2  75    3  25 
Bronze,  Gem,         "        ....     6  00    9  00 
Lava  "        ....    8  75  10  00 

Shutter,  porcelain,  F.  & 

Ti   screw,  per  gross $1  30    4  00 

Ladles. 

Melting,  per  doz 170    4  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  1  87    3  85 

King,  wood!  »  2  75    2  90 

"       glass  "  4  00    4  50 

All  glass,  "  120    130 

Lines. 

Fish,    per  gross 1  05    2  50 

Chalk,  ''  190    7  40 

Locks— Door. 

Canadian,  dis.  per  cent 50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,   to 
33H  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  00    2  40 

Eagle,  dis.  per  cent,  15  to  17$  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory      "  125    3  75 

Lignum  Vitas,  "         3  85    5  00 

Caulking,  each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  C  utter 
Enterprise,  American  dis.  17$  to  20 

per  cent.  dis. 
Canadian,  37$  to  40  per  cent. 

Home,  each 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent,  65  to 
70  per  cert 

Nails. 
Cut,  3   in.   and   upwards, 

per  keg  base,  price 2  20 

Brads  &  Moulding  Nails,  70  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American 1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa- 
gon       3  38    4  00 

Diamond 12  00  15  00 

Oil. 
Canada  Refined  Oil  (Toronto)15$    16 

Carbon  Safety        "     °  18    0  18 

Canada  W.W.         "    0  20 

American  W.W.    "     0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 
Oil   Can,   with    Pump, 

per  doz 19  50 

Zinc  and  Tin,  dis.   50,  50  and  10. 

Copper,  per  doz 125    3  50 

Brass,  "        1  50    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

galvanized,  per  doz 2  25    3  25 

Pencils. 

3ixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
Per  doz 6  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis   45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37$  per  cent. 
Bailey's  (Stan  B   &  L.  Co.)  35  to  37$ 

per  cent. 
Miscellaneous,  dis.  12$  to  15  per  cent. 
Bailey's  Victor,  dis.  12$  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37$,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  B.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62$  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Bail. 
Barn  Door,     per  foot —         3         3$ 
Sliding  Door,         "       ....         3J       3j 

Rflkrll 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Bazors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Bazor  Strops. 

Currier's,  per  doz  125    3  60 

Bivets  and  Burrs. 
Copper  Bivets,  dis.  45  per  cent.dis  to 

50  D  c. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c 
Bivet  Sets. 
Canadian,  dis.  30, 35  per  c, 

Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..     9$    9}    13       13$ 

•4,5-16,  %  in 10    10}    13$      13i 

3-16  in 1C$  14 

Cotton,  per  lb 22       25 

Bussia  Deep  Sea,  per  lb..        13$      16 

Jute    "     -        08       08$ 

Bules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  dis  37$  to  40  per  cent 

Sad  Irons. 

Mrs.  Potts,  per  set    0  85    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Payer. 
B.&  A., sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per  quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37$,  40  per 
cent. 

Kempshell's  dis.    40,   62$  per  cent. 
Canadian,  dis.  45,  50  p.  c. 
Sash  Weights. 
Sectional,  per  lb 2$    3  00 

ttausaire  Stuffers. 
Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each.. ..     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 

Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 

Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77$  per  cent.  dis. 
"      B.  H.      "      72$        "  " 

"      F.  H.  Brass  75         "  " 

■'      B.  H.      "      70 
Diamond  Point    wood   screw  nails, 
bright,  dis.  77$  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W   N.  P  ,dis.  05  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mina,,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.   37$  per  cent,  to  40  p.c 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 

Wood  Bim,  black,  p.  doz    1  15  1  35 

tinned,      "  1  35  1  60 

Tin  Bim,  "  "  2  30  2  45 

"  black,        "  1  80  2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

•'         i  and  $  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

Tea  Spoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,  per  doz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52$  per  cent 

Staples. 
Fence,  galvanized,  per  lb  4$     4j| 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  perton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,giuip,blued,dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  42$pc 
Upholsterers"  dis.  42$  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  <Us.  35  p.c. 
Shoe  Finders' TacHS&  Nails, dis.  25p.c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33$  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assn  list, 70,  and  12$  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "       "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17$,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12$  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
"         cotton,  per  lb   ..    0  18    0  20 

Mattress,  per  lb  0  33    0  45 

Staging         "         o  27    0  85 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute       "      ..."" 

"         Blue  ribbon   o  14 

"         Bed  cap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed    to    any    station 
south    and  east  of  Owen  Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each 2  00    4  50$ 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  s  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters, 
Per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppered:  spring  and 
galvanized,  12$  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14e.  added. 

Tinned,  net  list :  brass  and  copper  7$ 
p.c.  dis. 

Market,  tinned  per  lb  0  04$  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  05|  0  06$ 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes Line.galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock Barb,"  4  point 0  04f 

Ditto  Glidden  2  point  0  04$  0  04} 

Galv.  Ste<  1,  plain  twist  ..    0  04    0  04| 
Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04J 

Staples  0  04$ 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37$  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard,  dis.  60,  60  &  lOp.  c. 
Coe'sGen'ne.dis.  30  to  32$  p.  c. 
Diamond,  dis.  33$,  35  p.  c. 
Tower's  Engineer,  each    ..    2  00    3  00 

S.,  per  doz 5  80    7  50 

G.  &  K.'s  Pipe    "      6  00 

Burrell's    "     each 3  40 

Pocket,  per  doz 125    200 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  West.  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


1 6  and  1 8  DeBresoles  St.,  Montreal.        ™2';iS™ 

®W?.R0fiEBS.^ 


MANUFACTURERS  OF  THE 


KNIVES.FORKS.SPOONS. 


HOLLOW   WARE. 


Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j.  whimbey.  Manager. 
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TRAVELLERS 

SHOULD  SEND   25C.   FOR 

DRUM  TAPS" 


The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY    PUBLISHED    IN 

Hardwares,     Please   stock 
Spooner's   PHENYLE   Disin 
fectant  Deodorizerand  Germicide 
Powder  (Bannerman's  Patent). 

The  most  effective  known  to  Modern 
Science.  Prevents  disease  and  "  Sweetens 
things  generally  "  urgently  needed  in  epi- 
demic localities.  Send  for  information, 
everyone  can  afford  it.  (Brother-in-law  to 
Copperine),  good  seller  winter  and  summer. 
Nicely  put  up. 

ALONZO  W.  SPOONER, 

Maker  for  Dominion. 

Port   Hope,  Ont. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
lishing  Co.  for  a  copy  of  B.  F,  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

Biiiiiiwiiiiiiiiraiiiiiiiiisiiiiiiiiiffiiiiiiiiiii^iiiiiiiiii^M.iiiiiffiiiiiiijii, 

SAW  YOUR 

J  ADVERTISEMENT  | 

IN   THE 

HARDWARE.    1 


When  writing  to  our  advertiser     please  inclose 
the  above. 


The  John  Bull  Steel  Plate  Range. 


The  Latest  and  Best 

No  Show  Room  Complete  without  a  sample 
of  this  elegant  and  useful  line  of  stoves. 

Made  in  all  Styles  and  Sizes 

for  Family,  Restaurant 

and  Hotel  use. 

Single,  Double,  Triple  Ovens,  with  or  without 
Hot  Closet,   Broilers,  Reservoirs. 


FOR  SALE  SY  ALL  THE  LEADING  DEALERS. 


-MANUFACTURED    BY- 


The  E.  &  C.  Gurney  Co.,  Ltd.,  Toronto. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 

ALL  SIZES  IN  STOCK. 


MANUFACTDBEBS   OF 


STAINED  GLASS  FOB  EVERY  PURPOSE. 

McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE. 


The  Buffalo  Hot-Water  Heaters. 

Thoroughly  tested,  very  economical  and  efficient.     The 
most  perfect  boiler  yet  produced. 


For  Prices  apply  to 


H-  H-  Ives  &  Co., 

Hardware  and  Stove  Manufacturers, 

MONTREAL. 


THE  DEMAND  FOR 

Loaded  Shot-Shells 

IS  BEST  MET  WITH  OUR 

" TRAP  " 

AND 

"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y_ 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 

OF    TORONTO. 


KINK  PROOF  HOSE. 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  I  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SEC  TION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.     Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  k  RUBBER  MFG.  CO, 

OF   TORONTO. 

43    Yonge    St.,       -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 

Annealed, 

Oiled, 

Spring, 
Galvanized, 

Tinned, 

Coppered, 

Also  Wire  Fencing  and  Staples. 

BRASS  WIRE ! 


Write  for  Prices  to 


STEEL  WIRE! 


-FOR- 


Box  1964.  Montreal,  or 

27  !">ont  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE ! 


0 
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2.00  a  Year. 

1  O  Cents  a  Copy 
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Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO    ONTARIO. 


HARDWARE. 


We  have  full  Stock  of 

Acme  Skates, 

Achieved  Skates, 

Hockey   Skates. 

CUTLERY  AND  PLATED  FLAT  WARE. 

Carvers  in  Sets  and  Cases. 


Telegraph  Orders  will  have  immediate  attention. 


RICE  LEWIS  &  SON, 


LIMITED. 

General  Hardware  Merchants. 


Three  sizes  with  extra  heavy  Fire  Pots,  10,  u  and  12  inches  in 
diameter.  Two  largest  sizes  have  flues  and  damper  in  top  which 
controls  and  keep  a  continous  fire.     Low  in  price. 

THE  GHOWN  &  GUNNINGHAN  GO'Y 

LIMITED, 

ZKHEDSTGhSTOHSr,    onsrT. 

WESTERN  AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1    Front  St.  W  ,  Toronto. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN    METAL    TRADES. 
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THE  TRADE  IS  SOLID. 

The  trade  climate  of  this  country  appears 
to  agree  very  well  with  retail  hardware  men. 
Its  atmosphere  may  not  be  exhilarating,  but 
it  must  be  pronounced  healthy.  The  hard- 
ware trade,  taken  all  over  Canada  as  a  whole, 
is  probably  the  soundest  in  the  country. 
That  is  satisfactory.  The  evidences  that  is 
a  fact  are  to  be  found  in  the  periodical  re- 
ports of  the  mercantile  agencies.  The  pre- 
sent fall  has  been  a  trying  one  to  all  traders 
whose  assets  were  chiefly  locked  up  in  book 
accounts.  The  strain  of  competition  upon 
a  business  so  handicapped  is  hard  to  with 
stand,  and  the  number  of  grocers,  dry  goods 
men,  general  merchants  and  boot  and  shoe 
dealers  who  succumbed  to  it  last  month  is  a 
verv  large  one.  The  entries  in  the  failure 
record,  are  we  are  glad  to  see,  seldom 
diversified  with  the  names  of  hardware 
dealers.  In  support  of  the  bearing  of  this 
evidence  upon  the  condition  of  the  retail 
hardware  trade,  the  general  comments  of 
travellers  may  be  taken ;  these  very  generally 
agree  in  according  to  that  trade  considerable 
credit  for  the  vigor  it  shows. 

There  are  manifest  reasons  why  fewer 
failures shouldoccur  among  hardware  dealers 
than  among  most  other  classes  of  retail  mer- 
chants. In  the  first  place,  they  are  far  less 
numerous  than  general  merchants,  grocers, 
dry  goods  traders,  or  boot  and  shoe  dealers. 
Even  if  the  same  percentage  of  them  failed 
as  do  fail  in  those  other  trades,  the  names  in 
a  miscellaneous  list  including  all,  would  make 
a   small  showing   by  comparison    with    the 


total  number  in  any  of  the  other  trades 
named.  But  they  plainly  do  not  fail  in 
as  great  a  proportion  as  the  others. 
If  they  did,  the  effect  upon  the 
wholesale  hardware  trade  would  be  as 
depressing  as  the  effect  of  failures  upon 
the  wholesale  boot  and  shoe  or  wholesale 
dry  goods  trade,  both  of  which  in  recent 
years  have  had  a  hard  experience  of  losses 
through  retail  failures.  Strongly  safeguard- 
ed as  the  wholesale  grocery  trade  is  against 
chances  of  dropping  money  in  this  way,  in- 
dividuals in  that  trade  have  felt  the  weak- 
ening effects  of  accounts  that  yielded  fewer 
dollars  than  were  written  off. 

One  cause  of  the  comparatively  and  gene- 
rally strong  vitality  in  the  hardware  trade  is 
that  there  is  less  hap  hazard  in  the  business 
methods  of  those  who  are  in  it.  They  are 
usually  trained  men.  The  nature  of  the 
trade  requires  trained  men  for  the  conduct 
of  it.  Hence,  those  who  enter  it  as  princi- 
pals are  most  commonly  men  who  have 
served  as  assistants,  and  have  mastered  the 
details  of  it.  It  is  otherwise  very  often 
with  other  trades.  Men  leave  the  plough 
to  go  into  the  general  store  or  the 
grocery  trade,  and  because  they  do  not 
know  the  business,  they  frequently  fail. 
They  are  consumers  of  the  commodities  they 
sell,  and  that  is  about  all  the  qualification 
they  have  for  selling  them.  The  hardware 
trade  does  not  seem  to  invite  them,  and  it  is 
well  for  themselves  that  it  does  not,  for  its 
possibilities  for  ruin  are  numerous  in  the 
hands  of  incompetents. 

Since  hardware  men  hold  their  own 
through  dull  times  simply  by  force  of  their 
fitness,  they  hould  be  able  to  do  something 
more  by  developing  that  fitness. 


IMPORTANCE  OF  LETTER  ORDERS. 

That  some  men  do  not  succeed  in  busi- 
ness is  not  to  be  wondered  at,  when  their 
style  of  ordering  goods  is  looked  at  for  a 
moment.  We  refer  at  this  time  of  course  to 
their  letter  orders,  for  who  is  it  that  does  not 
have  to  order  in  that  way  occasionally  ?     To 


read  some  of  the  letters  which  it  is  the  lot 
of  the  wholesale  man  to  receive,  would  lead 
a  person  to  believe  that  either  it  is  in  the 
minds  of  some  of  the  retailers  that  a  whole- 
sale house  carries  in  stock  only  one  or  two 
styles  of  the  articles  that  are  wanted,  or  else 
they  are  too  lazy  to  write  more.  So  we  are 
led  to  say  that  a  great  deal  of  dead-stock 
is  obtained  by  the  means  of  the  retailer  not 
writing  out  his  orders  more  definitely. 

Now  there  are  lots  of  men  in  Ontario  to- 
day, who,  when  they  want  anything,  say,  for 
example,  some  padlocks,  never  think  of  stat- 
ing whether  it  is  a  Scandinavian  or  an  ordi- 
nary wrought  iron  lock  that  is  required;  also, 
when  ordering  such  articles  as  halter  chains 
many  omit  to  state  whether  they  wish  them 
light  or  heavy,  and  what  length  is  needed. 
We  could  go  on  in  a  similar  manner  all 
through  the  lines  of  shelf  goods.  Now,  such 
a  system  as  that  cannot  but  help  a  man  to 
get  loaded  up  with  a  lot  of  goods  which  are 
not  what  he  wanted.  As  in  the  first  instance 
mentioned  above  he  maybe  requiring  a  Scan- 
dinavian padlock,  but  as  he  does  not  say  so 
he  receives  a  different  style,  or  in  the  second 
place  a  short  heavy  chain  may  be  wanted, 
whereas  he  is  sent  a  long  light  one,  and  as  it 
is  all  his  own  fault  he  has  not  the  option  of 
sending  them  back. 

Now  that  such  orders  as  we  have  men- 
tioned should  be  received  so  often  by  the 
wholesale  trade  we  think  is  a  great  mistake, 
as  there  is  no  good  excuse  which  can  be  of- 
fered as  to  why  it  should  be  so,  as  there  is 
surely  no  hardware  man  in  this  country  who 
is  not  the  happy  possessor  of  a  hardware 
catalogue  of  some  style  or  another. 

If  perchance  we  are  mistaken,  and  there 
does  exist  some  one  wno  is  so  far  behind  the 
times  as  not  to  have  such  a  book  around  his 
store,  to  such  a  one  we  should  say  :  Arise, 
oh  sleeper.shake  off  the  dust  of  the  past  ages, 
and  hasten  to  write  to  some  wholesaler,  who 
will  be  happy  to  send  you  one  of  his  cata- 
logues, over  which  we  would  advise  you  to 
ponder  well.  We  should  never  forget  the 
saying  that  an  article  well  bought  is  half 
sold.  So  we  would  say  to  all  those  who  have 
been  sending  in  to  the  wholesale  house  such 
orders  as  we  haveendeavoured  to  writeabout, 
not  to  put  faith  inanother  when  buyinggoods, 
as  there  is  no  necessity  for  it. 


HARDWARE. 


HEAVY  STOCKS  OF  TERNE  PLATE. 

The  position  and  extent  of  terne  plate 
stocks  in  Montreal  are  peculiarfor  the  season. 
Fairly  reliable  estimates  place  them  between 
4,000  to  5,000  boxes,  and  this  is  a  larger 
quantity  than  is  usually  carried  through  the 
winter  at  that  centre.  The  causes,  however, 
which  led  up  to  this  condition  were  excep- 
tional, so  that  importers  were  misled  to  a 
certain  extent.  They  anticipated  that  a  fair 
percentage  of  the  above  quantity  would  be 
absorbed  before  the  close  of  navigation 
leaving  them  with  handy  stocks  to  carry 
over  the  winter,  but  something  occurred 
which  put  their  calculations  entirely  out.  It 
will  be  remembered  that  the  Customs  de- 
partment suddenly  decided  early  in  the  fall 
that  terne  plates,  which  previously  had  been 
free,  were  dutiable  and  subject  to  the  same 
rate  as  Canada  plate,  viz.,  12^  per  cent. 
This  sudden  decision  was  tne  huch  that 
upset  all  calculations.  Merchants  had 
ordered  the  usual  quantity  ahead,  but  of 
course  advanced  prices  when  the  duty  was 
assessed  and  since  then  business  has  fallen 
off  to  an  appreciable  extent,  resulting  in  the 
large  stocks  referred  to.  This  condition 
however  may  be  accepted  as  temporary  only, 
and  will  work  itself  out  all  right  in  its 
natural  course.  But  in  the  meantime  mer- 
chants have  to  carry  their  stocks. 


THE  IRON  TRADE  DULL. 

There  is  an  entire  want  of  animation  in 
the  iron  trade  in  Montreal  at  the  moment, 
and  dealers  are  so  tired  of  the  dullness  that 
they  would  very  likely  consent  to  substantial 
concession  if  there  was  anv  hope  of  business 
resulting.  Of  course  there  is  some  jobbing 
trade  doing  but  its  volume  is  so  limited  as  to 
make  it  hardly  worth  mentioning.  The 
wholesale  houses  are  engaged  in  stock  taking 
at  present,  so  that  there  is  little  doing  in 
shelf  goodi,  except  in  a  sorting  up  way,  and 
noimprovement  is  anticipated  in  this  connec- 
tion until  the  turn  of  the  year.  With  these 
conditions  ruling,  therefore,  there  is  nothing 
interesting  to  note  either  as  regards  the  ten- 
dency of  values  or  the  course  of  business. 
Prices  generally  are  nominally  without 
change,  except  copper,  the  heavy  feeling  of 
which  is  unmistakable  both  in  Montreal  and 
elsewhere.  Consequently  values  on  it  are 
marked  down  somewhat,  and  it  is  not  at  all 
unlikely  that  a  buyer  could  secure  further 
concession  il  he  desired  it  and  his  order  was 
tempting.  From  primary  markets,  reports 
on  all  lines  are  rather  on  the  blue  side. 
The  financial  disturbances  in  various  quar- 


ters have  evidently  adversely  affected  the 
British  iron  and  metal  trades,  for  according 
to  all  accounts,  prospects  do  not  promise 
very  much  over  there  in  the  near  future,  the 
last  Board  of  Trade  returns  being  very  de- 
pressing. Another  stoppage  of  the  tin 
plate  works  in  Wales  is  being  discussed  as 
probable,  but  when  the  complications  that 
arise  through  the  one  last  summer  are  con- 
sidered we  incline  to  the  opinion  that  it  is 
unlikely,  but  it  is  quite  probable  that  the 
make  may  be  cut  down  somewhat.  On  the 
whole,  present  indications  point  to  a  low 
place  of  value  generally  on  the  first  new  sup- 
plies next  spring.  In  the  meantime,  howe- 
ver, these  unfavorable  conditions  can  have 
no  effect  on  values,  and  it  is  a  question 
whether  a  buyer  could  not  place  an  order 
more  advantageously  at  present  for  delivery 
from  stocks  in  the  country  than  in  the  course 
of  a  week  or  so.  Our  reason  for  holding  this 
opinion  is  that  dealers  are  in  a  very  accom- 
modating humor  at  present,  which  may  alter 
when  the  movement  of  business  increases. 


A  GRACIOUS  MANNER. 

The  merchants  who  keep  their  customers 
at  a  distance,  holding  little  or  no  communi- 
cation with  them  except  through  the  media- 
tion of  employes  are  not  confined  to  the  re- 
tail ranks  of  trade.  There  are  wholesalers 
who  err  gravely  in  this  respect.  Salesmen 
frequently  complain  that,  in  the  race  for  busi- 
ness against  other  salesmen,  they  are  handi- 
capped by  the  coldness  or  the  invisibility  of 
their  principals,  and  account  for  the  triumphs 
of  competitors  by  pointing  to  the  genial  pro- 
minence of  the  place  held  by  employes  of 
these  in  all  transactions  between  the  house 
and  the  customer.  The  salesman,  either  in 
the  house  or  on  the  road,  can  sell  more  goods 
if  he  has  an  urbane,  approachable  chief  as 
coadjutor.  The  latter  need  not  necessarily 
take  a  hand  in  the  selling,  but  a  little  friend- 
ly attention  to  the  customer  from  him  will 
materially  aid  the  salesman,and  will  certainly 
popularize  the  house  more  than  any  other  ha- 
bit. Travellers  have  no  trouble  in  breaking  the 
ice  with  a  retailer,  if  they  find  him  disposed 
to  refer  with  pleasure  to  his  reception  at  the 
wholesale  warehouse  represented.  Heads 
of  firms  ought  to  remember  that  their  repre- 
sentatives have  to  call  on  the  retailers,  and 
they  should  be  as  cordial  and  considerate  in 
their  welcome  to  visiting  buyers  as  they 
would  wish  those  to  be  to  the  wholesalers' 
visiting  sellers.  The  reception  of  the  retailer 
at  the  wholesale  house  has  often  a  great  deal 
to  do  with  the  way  the  traveller  is  received 
at  the  retail  store. 

There  is  all  the  difference  between  over- 
done flattery  and  courteous  attention  that 
there  is  between  a  coxcomb  and  a  gentleman. 
It  does  not  follow  because  sycophancy  is  de- 
testable that  disregard  of  the  amenities  is 
commendable.  Not  less  objectionable  than 
either  extreme  of  manner  is  the  patroniz- 
ingair.     Men   of  self-respect    prefer  to   be 


chilled  by  reserve  rather  than  be  flattered  or 
patronized.  It  is  what  is  due  normal  self- 
respect  that  the  principal  is  called  upon  to 
render.  That  cannot  be  galling  to  his  own 
self-respect.  An  over-lofty  idea  of  his  own 
personal  importance  is  not  what  is  usually 
dignified  by  the  name  self-respect,  and  it 
would  be  a  misnomer  if  it  should  be  so 
named.  The  wholesaler  who  can  boast  that 
he  is  personally  acquainted  with  every  custo- 
mer he  has  is  deserving  of  credit,  not  only 
for  his  good  sense  but  also  for  his  memory, 
as  such  a  man  is  sure  to  have  a  longer  list 
to  keep  in  mind  than  most  of  his  competi- 
tors. A  pleasing  manner  costs  little  and 
yields,  big  profits.  All  other  things  being 
equal,  it  gives  immense  advantage  to  a  com- 
petitor, and  though  it  cannot  make  up  for 
quality,  it  can  in  many  cases  balance  an  un- 
favorable price. 

We  heard  a  retailer  remark  not  long  ago 
that,  though  he  had  traded  for  years  with  a 
particular  house,  he  had  yet  to  change  the 
time  of  day  with  one  of  the  principals  of  that 
house.  The  fact  that  he  had  traded  for 
years  there  was  no  guarantee  that  he  would 
always  do  so,  and  though  he  had  no  other 
fault  to  find  than  that  of  apparent  lack  of  in- 
terest in  him  or  his  trade,  he  would  no  doubt 
have  gone  elsewhere  with  his  custom  but  for 
the  liking  he  contracted  for  one  member  of 
the  staff  who  usually  waited  upon  him. 
Rarely,  indeed,  a  customer  expects  too 
much.  An  instance  is  recalled  :  Years  ago 
a  traveller  for  a  certain  house  made  periodi- 
cal visits  to  the  centre  of  a  lumbering  region, 
where  the  keeper  of  the  general  store  was 
the  right  man  in  the  right  place.  A  strong, 
athletic  fellow,  he  was  easily  capable  of  van- 
quishing any  of  the  rough  customers  who 
resorted  to  his  store  for  goods.  He  was 
far  from  polished  in  his  manners,  but 
he  was  an  open-handed,  jolly  fellow,  who 
gave  the  traveller  in  question  a  rousing 
good  time  upon  every  occasion  that 
the  latter  came  that  way.  The  traveller 
always  sold  a  very  big  bill  of  goods  and 
always  was  promptly  and  fully  paid.  That 
trader  came  to  the  city  when  something  was 
going  on  here,  and  of  course  went  to  the 
house  that  got  so  much  of  his  money.  He 
was  an  uncouth  and  rather  forbidding  man 
to  look  at,  and  when  he  announced  himself 
was  taken  aback  that  no  fuss  was  made  over 
him.  He  was  rather  outspoken  in  the  ex- 
pression of  bis  opinion  about  the  dandified 
manncs  of  the  people  connected  with  the 
concern,  and  asked  for  his  friend  the  travel- 
ler, whom  he  had  often  received  with  the 
most  uproarious  hospitality.  He  could  not 
understand  why  the  latter  should  be  so  much 
more  subdued  than  was  his  wont,  but  was 
treated  well.  He  was  disappointed,  how- 
ever, in  not  having  the  traveller  for  his  com- 
panion in  a  hilarious  spell  of  enjoyment,  and 
from  that  time  his  custom  fell  away.  This 
man  looked  for  more  than  a  cordial  recep- 
tion, and  the  house  forfeited  his  trade  be- 
cause he  was  disappointed. 


_   .    il1. 
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OUR  LONDON  LETTER. 

London,  Nov.  21,  1891. 
british  trade  still  depressee. 

Since  the  date  of  my  last  letter,  Oct.  24, 
there  has  been  no  sign  of  a  revival  in  our 
foreign  or  home  trade.  At  the  end  of  last 
month  matters  stood  as  under  : 

Imports,  10  months,  1890,  .£344,355,274  ; 
10  months,  1891,  £348,607,100;  increase, 
£4,251,836. 

This  increase  is  mainly  due  to  greater  im- 
ports of  food  stuffs.  Our  imports  have,  how- 
ever, been  decreasing  during  the  past  few 
months — in  October  the  decrease  amounted 
to  ,£872,807  as  compared  with  October, 
1890,  or  2%  per  cent. — otherwise  the  pre- 
sent increase  for  the  earlier  months  would 
have  been  much  larger.  Our  export  trade 
was  as  follows  : 

Exports,  10  months,  1890,  £221,132,677; 
10  months,  1891,  ,£208,641,509  ;  decrease, 
£12,491,168. 

Of  this  decrease,  £5,430,895  is  due  to  the 
textile  industry,  and  £4,393,691  to  the  metal 
trades.  Our  total  exports  to  the  States  dur- 
ing the  September  quarter  were  ,£6,102,000, 
compared  with  £9,094,000  in  October,  1890, 
when  the  returns  were  swollen  by  the  hurry 
to  deliver  goods  before  the  tariff  came  into 
operation.  Taking  the  corresponding  quarter 
of  1890,  which  was  normal,  there  is  still  a 
decrease  of  20  per  cent,  in  our  trade  with  the 
States.  This  may  fairly  be  ascribed  to  the 
tariff.  Our  losses  in  other  countries  are 
ascribed  to  financial  depression.  Credit  is 
shaky  all  over  the  world  just  now,  and  par- 
ticularly so  in  London,  the  very  heart  of  the 
financial  system. 

The  exports  of  metals  and  articles  manu- 
factured therefrom  to  British  North  America 
have  been  as  follows  during  the  last  10 
months  : 

10  months,  1890.  10  months,  1891. 

Hardware  and 

cutlery £84,115  £  86,664 

Iron,  pig     ...      105,039  79,779 

Iron,  bar,  etc.  59,374  35,793 

Iron,  railroad.  572,372  415,211 
Iron,      hoops, 

sheets,  etc.  138,309  146,433 

Tin  plates  . .  .  186,381  249,236 
Iron,  cast  and 

wrought  and 

manufcturs  98,175  101,088 

Steel,  unwro't  111,950  t35>in 
Lead,  pig,  sh't, 

etc 51,998  44,641 

Tin,unwroug't  20,316  29,576 

Steam  engines  8,887  7,731 
Machi  nery, 

general 75,651  66,589 

UNSATISFACTORY     STATE     OF    THE     LAHOR 
MARKET. 

For  more  than  a  year  past  th»  state  of  our 
skilled  labor  market  has  been  unsatisfactory. 
Out  of  243,358  operatives,  at  least  10,828  or 
4.45  per  cent.,  are  unemployed.  Last  month 
(Oct.)  the  percentage  was  4.48.     This  time 


last  year  work  was  much  more  general  and 
less  men  were  unemployed.  It  is  estimated 
that,  next  year,  the  proportion  of  those  out 
of  work  will  be  10  per  cent,  and  that  wages 
will  fall.  The  demand  for  men  in  several 
branches  of  shipbuilding  and  engineering 
trades  has  fallen  off  considerably.  A  pro- 
longed strike  has  happily  been  averted  in 
the  engineering  trade  on  the  Tyne,  although 
at  one  time  20,000  men  were  out,  The 
ostensible  cause  was  alleged  overtime,  and 
the  complaints  were  made  by  apprentices. 
The  matter  has  now  been  settled  by  a  large 
majority  of  the  men  voting  against  a  strike 
on  the  overtime  question.  It  is,  however, 
only  another  phase  of  the  eight  hour  move- 
ment. The  tendency  in  our  industries  gen- 
erally is  towards  systematic  short  time  and 
not  systematic  overtime.  It  is  largely  a 
question  of  good  management  for  each  firm. 
No  isolated  movement  can  be  made  by  any 
one  European  country  towards  shortening 
hours,  in  face  of  the  excessive  competition. 
THE  TIN  PLATE  SITUATION. 
I  hear  that  Bolckow,  Vaughan  &  Co.  have 
begun  to  manufacture  tin  bars  at  Eston  for 
the  Welsh  tin  plate  makers.  Years  ago  a 
similar  attempt  was  made  and  failed.  Orders 
for  5,000  tons  of  tin  bars  have  already  been 
received  for  delivery  this  month.  Our  total 
exports  of  plates  last  month  amounted  to 
28,281  tons  (£392,240),  against  45,229  tons 
(£352,868)  in  1890.  In  the  last  ten  months 
exports  have  been  392,240  tons,  £6,370,236; 
10  months  1890,  352,868  tons,  £5,332,817. 
Our  exports  to  the  States  and  British  North 
America  have  been  as  under  : 

Oct ,  1890.  Oct.,  1891. 

ToU.  S.A.— 

Tons.  £  Tons.  £ 

36,955         540,190  12,461         178,561 

Brit   N.  America — 
1,583  24,728  3,357  50,081 

The  increase  to  British  North  America  will 
be  noticed;  similar  increases  occuired  in  the 
case  of  Australasia  and  Russia.  We  are 
gradually  building  up  a  steady  trade  in  this 
article  with  Canada.  The  States  are  also 
buying  more  from  us  as  the  months  go  by. 
In  August  last  our  shipments  thither  were 
only  valued  at  £79,902  for  5,629  tons  ;  in 
September,  £159,520  lor  11,13910ns;  and  in 
October,  as  1  have  just  said,  exports  amount- 
ed to  £178,561  for  12,461  tons.  This  result 
is  only  what  everyone  was  expecting,  and 
increased  shipments  will  continue  to  be 
made.  For  a  long  time  to  come  U  S.  mak- 
ers of  tin  plate  can  only  hope  to  produce  the 
requisite  quantity  to  ensure  the  retention  of 
the  present  duty.  There  is  no  immediate 
danger  to  South  Wales.  This  is  shown  by 
the  stiffness  of  prices.  Makers  here  are  well 
booked  forward  with  orders  for  other  mar- 
kets, and  can  afford  to  wait  for  the  inevitable 
demand  from  the  States. 

SEPARATION    FROM    CANADA. 

Early  in  this  year  a  brisk  controversy  was 
going  on  in  the  English  press  as  to  the  ad- 
visability of  establishing  better  trade  rela- 


tions with  the  Dominion.  But,  like  many 
similar  controversies,  it  has  died  away,  and 
there  is  at  this  time  precious  little  sympathy 
for  Canada  among  our  commercial  men.  The 
feeling  is:  "If  we  can  help  you  without  much 
trouble  to  ourselves,  and  certainly  without 
any  chance  of  loss,  we  don't  mind  doing  so  ; 
but  not  otherwise.  You  must  do  the  best 
you  can."  There  would  be  a  terrible  outcry 
from  all  classes  here  if  it  were  proposed  to 
sever  the  connection  in  favor  of  the  States. 
I  doubt  if  it  would  not  smash  any  govern- 
ment that  proposed  it.  But  I  notice  that 
public  opinion  in  the  States  is  travelling  fast 
in  the  direction  of  union  with  Canada.  One 
thing  seems  pretty  certain— the  States  won't 
give  you  any  benefits  of  trading  with  them 
so  long  as  you  are  alien  to  them.  It  is  only 
on  conditions  of  political  and  commercial 
annexation  that  they  will  treat.  The  feeling 
here  is  indifference,  and  that  indifference 
will  not  be  dispelled  until  the  climax  is 
reached  and  severance  imminent. 

WHY   CANNOT   CANADIANS   SEND    US 
MACHINERY  ? 

Moving  about  among  importers  I  often 
see  specimens  of  machinery  and  hardware 
which  are  imported,  foi  sale  in  this  country, 
from  Germany,  France  and  the  States,  es- 
pecially the  latter.  Now  the  Americans  are 
doing  a  really  good  trade  with  us  in  machine 
tools,  while  some  of  their  agricultural  imple- 
ments are  used  in  England  and  Scotland.  I 
know  how  they  do  this,  but  I  want  to  know 
why  Canadians  can't  do  it  also.  If  you  can 
compete  with  the  States  in  these  lines,  you 
can  do  so  with  us.  I  very  rarely  see  Cana- 
dian hardware  goods  in  this  councry.  1 
don't  see  why  some  of  your  firms  should  not 
cultivate  a  trade  here  as  well  as  people  in 
the  States.  Only  remember  this :  Your 
manufacturers  must  not  copy  our  system  of 
machine  tools,  but  should  rather  imitate  the 
United  States  if  anyone  is  to  be  copied. 


THE  ORGANIZER  FORESTALLED. 

In  the  revolutionary  crusades  and  social 
revolts  of  our  time  it  is  hard  to  say  how 
much  the  desire  for  change  is  nerved  by  a 
sense  of  real  hardship  or  disabilty.  More 
than  ever  before,  allowance  has  to  be  made 
for  the  part  played  by  the  professional  agi 
tator.  Subtract  his  contribution  from  the 
causes  of  the  chief  current  or  recent  class 
disturbances,  and  the  residuum  will  be  found 
in  the  majority  of  the  cases  to  be  hardly 
enough  to  create  enthusiasm.  How  much 
of  the  industrial  discontent  on  this  continent 
or  abroad  is  due  to  the  paid  officers  of 
trade  unions  ?  There  are  numerous  genuine 
causes  of  industrial  discontent,  but  they 
become  confused  in  the  cloud  of  bewilder- 
ing agitation  that  the  leaders  set  moving. 
It  would  not  do  for  those  genuine  evils  to 
be  plainly  set  forth  and  their  correction 
calmly  insisted  on.  They  might  be  removed, 
and  then  the  occupation  of  the  agitator 
would  be  gone.  The  discontent  must  be 
kept  seething,  and  any  chance  of  its  carry- 
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SKATES      IN      STOCK. 

GENUINE  "ACME." 
All  Sizes  from  7  to  12  inches. 
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FORBES'  NEW  PATENT  "ACHIEVED." 
H.  P.        Ordinary  Pattern  Runners,  -  All  Sizes  from  8  to  12       inch. 
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Discounts  on  Application.  Orders  Solicited. 
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ng  its  point  must  be  shunned.  The  profes- 
sional and  paid  agitator's  work  in  the  agra- 
rian question  in  Ireland  has  done  much  to 
obscure  the  real  issues  and  delay  reform. 
The  professional  agitator  is  usually  the  very 
antithesis  of  a  reformer  ;  his  business  is  to 
keep  the  mass  inflamed  with  the  ferment  of 
discontent. 

The  Patrons  of  Industry  are  making 
whatever  progress  they  can  boast  of  because 
they  put  a  right  value  on  the  salaried  organ- 
izer. His  works  are  the  certificate  of  his 
usefulness,  and  he  will  agitate,  with  all  the 
fervor  of  a  fanatic,  a  cause  in  which  he  may 
have  no  interest  save  as  a  source  of  liveli- 
hood to  himself.  The  farmers  do  not  suspect 
that  an  arch-agitator  can  appeal  to  their 
cupidity  so  feelingly,  and  at  the  same  time 
have  no  regard  for  the  lot  of  the  agriculturist. 
He  can,  nevertheless,  and  does.  If  the  argu- 
ments of  the  organizer  can  be  scattered  to 
the  winds  by  the  trade,  then  his  mission 
will  be  a  failure.  An  attempt  to  anticipate  his 
plea  has  been  made  by  Mr.  D.  Weismiller, 
of  Kippen,  Ontario,  who  issues  a  circular 
in  advance  of  the  agitator's  visit,  and  offers 
to  give  Patron  prices  to  every  consumer  who 
will  be  forthcoming  with  the  cash.  Thus 
the  organizer  is  baffled.  Without  paying 
any  fee,  the  people  can  get  all  the  Patrons 
will  enable  them  to  get.  Herein  the  order 
receives  a  staggering  blow,  and  if  all  the 
trade  could  hit  it  as  hard,  its  death  would  be 
speedy.  But  the  trade  cannot  make  such  a 
sacrifice  as  that  supposed  to  be  involved  in 
a  contract  with  the  Pations.  If  it  could 
there  would  be  little  object  in  putting  any 
obstacles  in  the  way  of  the  Patrons.  To 
volunteer  to  trade,  otherwise  than  an  experi- 
ment,on  terms  such  as  the  Patrons  demand, 
would  be  to  furnish  the  latter  with  an  argu- 
ment that  it  will  pay  merchants  to  sign  their 
contract.  This  is  just  what  the  merchants 
do  not  concede,  and  their  dissent  from  it  is 
the  very  pith  of  their  reason  for  opposing 
the  Patrons.  But  as  an  individual  check  on 
the  organizer,  and  a  means  of  stopping  lo- 


Mr. 


cally  and  temporanly   the  movement, 
Weismiller's  circular  is  a  good  thing.     Here 


it  is  : 


Dear  Sir 


Kippen,  November  2nd,  1891. 


The  movement  known  as  the  "  Patrons  of 
Industry,"  their  principles  and  objects,  are 
by  this  time  tolerably  well  understood. 
They  are  introducing  novel  ideas,  which,  if 
found  practicable,  will  revolutionize  the  en- 
tire system  of  business.  One  idea,  among 
others,  and  the  one  concerning  our  sys- 
tem of  merchandising,  is  to  the  effect  that 
merchants  could  afford  to  sell  at  a  smaller 
percentage  of  profit,  providing  all  goods  were 
sold  for  cash  or  its  equivalent.  We  heartily 
concur  in  this  opinion.  They  lay  down  cer- 
tain percentages  at  which  in  their  opnion  mer- 
chants should  sell,  but  whether  or  not  their 
allowance  is  sufficient  to  conduct  business 
on  is  a  matter  upon  which  we  are  not  at  pre- 
sent prepared  to  express  an  opinion.  Being 
anxious,  however,  to  keep  in  touch  with  the 
times  and  to  make  the  experiment,  we  have 
decided  to  give  the  new  proposal  a  fair  and 
impartial  trial  for  three  months  from  date 
hereof,  during  which  time  we  will  sell  all  our 
goods  at  Patron  Prices  to  prompt  payers, 
patrons  or  no.  To  inform  you  of  our  inten- 
tions is  the  object  of  this  circular,  and  we 
would  embrace  this  opportunity  of  extend- 
ing to  you  and  your  friends  a  cordial  invita- 
tion to  favor  us  with  a  call  and  inspect  prices 
under  the  change.  If  acquainted  with  the 
Patrons  percentage  you  will  known  the  dif- 
ference to  expect,  if  not,  one  trial  visit  will 
convince  you.  You  will  bear  in  mind  that 
this  is  an  experiment  only,  and  if  found  im- 
practicable we  will  discontinue  it  at  the  end 
of  the  allotted  time  Your  visit  will  be  ap- 
preciated by 

Yours  Truly, 

D.  Weismiller. 


A  FLOATING  LOGGING  CAMP. 

There  has  just  been  turned  out  what  may 
be  considered  a  novel  and  useful  craft,  by 
the  B.  C.  Iron  Works  Co.,  Vancouver.  It  is 
a  complete  floating  logging  outfit  and  camp. 
They  were  first  used  in  San  Francisco,  about 
two  years  ago,  and  have  given  such  satisfac- 
tion to  the  lumbermen  that  there  are  now 
150  of  them  in  use  north  of  the  Bay  city. 
Mr.  J.  M.  Stewart,  hearing  of  the  work  they 


were  reported  to  be  able  to  do  and  the  great 
saving  over  present  methods,  sent  a  man 
down  the  Sound  to  investigate  and  see  them 
at  work.  The  advantages  were  so  great 
over  the  present  system  of  handling  logs 
that  he  decided  at  once  to  get  one  and 
placed  his  order  with  the  B.  C.  Iron  Works 
Co.  The  work  has  just  been  completed,  and 
may  be  briefly  described  as  follows :  A 
20x50  foot  scow  is  used.  The  forward  part 
is  covered  in  and  fitted  up  as  a  cabin,  with 
bunks  for  fifteen  men,  kitchen,  etc.  The 
rest  of  the  deck  holds  the  machinery,  which 
consists  of  a  boiler  (an  upright  one)  and  a 
10-horse  power  engine  and  capstan,  geared 
to  80-horse  power,  and  a  coil  of  steel  cable. 
The  scow  is  fitted  with  side  paddles,  and  the 
shafting  can  be  changed  to  propel  her  at  a 
rate  of  5  to  6  miles  an  hour.  A  trial  trip 
was  made  across  the  Inlet,  and  she  worked 
satisfactorily.  She  was  then  anchored  near 
shore  and  700  feet  of  cable  taken  ashore  and 
attached  to  a  4,000  foot  log,  and  hauled 
down  to  the  water's  edge,  through  rough 
gravel  and  boulders,  quite  easily.  With  this 
logging  outfit,  a  strip  of  1,000  feet  along  a 
stream  can  be  cleared  up  at  a  trifle  of  what 
it  cost  under  the  old  system  of  having  to  buy 
oxen,  pay  for  transportation  and  feed  and 
build  stables  for  them  and  houses  for  the 
men.  Now  when  a  patch  is  cleared  up,  they 
can  move  from  place  to  place  without  any 
expense.  The  whole  cost,  including  boat, 
boiler,  engine  aud  capstan,  caoles,  etc.,  does 
not  exceed  $3,500.  The  outfit  has  left  to 
work  at  Secret  Cove.  If  she  proves  as 
satisfactory  in  general  work  as  she  did  on 
her  trial  trip,  it  will  not  be  long  until  they 
drive  the  old  style  of  logging  outfit  to  the 
wall. — British  Columbia  Commercial  Jour- 
nal. 


Do  you  buy  and  sell  goods  for  profit  ? 
Send  tor  our  catalogue,  free.  From  our 
prices  you  will  see  you  can  not  afford  to  buy 
elsewhere.  Pocket  and  Table  Cutlery,  Sil- 
ver Plated  Flat  and  Hollow  Ware,  Shears 
and  Scissors,  Steel  Halter  and  Cow  Chain=, 
and  a  thousand  other  things.  If  you  do 
business  lor  profit,  trv  us.  THE  SUPPLY 
COMPANY,  Niagara  Falls,  Ont. 


HARDWARE 


Toronto  Plate  Glass  Importing  Coy 


a-ii_A_ss  HMzzpcmTEiRS, 

BEVELLERS  AND  MIRROR  MANUFACTURERS. 


Highest  Award,  Toronto,  '87.  "WEITE    US    FOE 

"  Pilkington  Bros." 
"St.  Helens," 

Lancashire." 


6i 


For  Mirrors  and  other  Glasses 


WINDOW  GLASS. 

To  import 

4th  and  3rds  qualities 
1  6  oz.,  2  1  oz.,  and  26  oz. 


In  1  OO  and  200  feet  boxes. 


Place  your  orders  with  us 
(while  prices  are  reascnable) 
for  next  spring  and  summer 
deliveries. 


PICTURE  GLASS. 

Specially  light  in  color, 
superior  in  quality  to  any 
other  and  is  quite  flat. 


To  import  or  from  Stock, 
4ths  and  3rds  qualities,  16 
oz.  and  2  1  oz.  thick. 


In   1  OO  and  200  feet  boxes. 


The  above  words  and  brand  are  on  every  box  of  Window  Glass  made  by  them.     None  is  genuine  without  this   Trade    Mark.     We 
warn  our  friends  and  others  against  misrepresentations.     There  is  no  other,  Belgian  or  English,  equal  in  quality  to  this  make. 

ADVANTAGES— Stronger  boxes,    better    packed,    average  loss  from   breakage   less   than   One  Pep.  Cent.     It   is   freer  from 
streaks,  scratches  and  blisters,  and  also  is  perfectly  flat. 

Satisfy  yourself  by  ordering  one  box  as  sample.     Address — 

55  and  57  Victoria  Street,  Toronto. 


Telephone    1519. 


Cable   Address,   "Plate" 


HARDWARE 


TAKING  INVENTORY. 

A.  F.  G.  writes  to  the  Iron  Age  :  It  is 
getting  near  the  time  when  the  interesting 
performance  of  stock  taking  must  be  gone 
through  with  by  us  Hardwaremen,  and  we 
might  as  well  look  the  inevitable  in  the  face 
and  make  the  necessary  preparations  for  the 
job.  My  method  is  this  :  About  a  month 
before  I  begin  inventorying  I  ask  the  clerks 
if  they  know  of  anything  in  stock  that  has 
been  hard  to  sell  ?  After  comparing  notes, 
we  put  all  the  hard  stock  on  a  bargain  table, 
and  let  no  customer  go  out  of  the  store  with- 
out something  that  he  can  be  induced  to  buy 
from  this  table,  even  if  the  article  has  to  go 
for  less  than  the  bargain  price  marked  on  it. 
In  this  way  we  get  clear,  to  a  great  extent, 
of  invoicing  hard  stock.  About  a  week  be- 
fore the  trouble  is  to  begin  I  instruct  the 
boys  to  assemble  all  scattered  goods,  and 
put  them  in  with  the  same  kind  of  goods  in 
stock,  so  that  all  goods  of  the  same  kind 
appear  on  the  inventory  in  the  same  place. 
We  begin  to  take  stock  at  the  front  of  the 
store,  on  the  shelf  goods,  and  write  a  tier  of 
shelves  at  a  time,  beginning  at  the  top  and 
working  down.  This  is  done  with  pencil 
on  ruled  paper.  After  it  is  written,  it  is 
called  back.  We  price  these  sheets  and 
make  extensions  and  footings,  so  that  we 
may  know  the  amount  of  the  stock  as  soon 


as  possible.  The  inventory  is  copied  later 
in  a  book,  with  pen  and  ink,  and  the  first 
figures  verified.  We  take  the  goods  on  the 
top  of  the  shelving  by  themselves,  and  those 
under  the  ledge  by  themselves,  rather  than 
take  them  with  each  tier  of  shelves.  We 
leave  nails  until  the  last  thing,  but  every- 
thing else  is  taken  in  regular  order.  An  ac- 
count is  kept  of  all  the  goods  sold  after  they 
have  been  taken,  also  of  all  invoices  of 
goods  that  are  added  to  stock  while  the  in- 
ventory is  being  taken.  We  make  it  a  point 
not  to  let  any  article  in  the  store  remain  un- 
handled,  but  disturb  everything,  dust  it  off 
and  dust  off  the  place  where  it  has  been. 
We  watch  out  for  any  hard  stock  that  has 
been  forgotten  and  put  it  where  it  ought  to 
sell  ;  also  for  goods  that  we  are  in  need  of, 
a  memorandum  of  which  is  made  on  the 
want  book.  Speed  is  attempted  rather  than 
haste  in  the  work  of  stock  taking,  so  that 
when  we  are  through  we  are  reasonably  sure 
that  nothing  has  been  overlooked.  This 
plan  of  stock  taking  I  give,  as  it  may  be  of 
assistance  to  some,  and  also  that  it  may  be 
compared  with  other  methods  in  the  columns 
of  the  Iron  Age.  1  think  it  would  be  of  in- 
terest to  the  trade  generally  to  see  the 
various  methods  used  in  summing  up  the 
results  of  the  year's  business,  and,  with  the 
permission  of  the  Editor,  request  that  the 
different  forms  or  balance  sheets  used  by 
the  readers  for  finding  how  much  has  been 
made  or  lost  be  sent  for  publication.  It 
would  be  well  to  have  these  filled  out  with 
figures  and  explanations  as  to  the  use  of 
the  forms.     I  would  suggest  that  such  infor- 


mation be  sent  promptly,  to  be  of  service 
this  season.  Last  year's  summing  up  will 
afford  material  from  which  to  make  up 
specimen  sheets. 


SHE  WANTED  GLASS. 

You  could  tell  by  the  looks  of  her  as  she 
turned  into  a  Sixth  Avenue  hardware  store 
that  she  knew  exactly  what  she  wanted  and 
didn't  propose  to  take  any  substitute. 

"  I  want  some  glass,"  she  said  to  the  clerk 
who  came  forward  to  wait  upon  her. 

"  Yes'm;  what  sort  ?" 

"Window  glass,  of  course." 

"  Yes'm.  Did  you  bring  the  size  with 
you?" 

"  No  ;  but  I  know  the  size  of  the  stove. 
It's  No.  7-" 

"  Stove  !  Stove  !  Oh  !  you  want  glass  for 
stove  doors  ?" 

"  Yes,  sir." 

"Then  you  want  isinglass,  ma'am.  They 
never  use  window  glass  in  stove  doors.  It 
is  isinglass  or  mica  you  want." 

"  Have  you  any  window  glass  ?"  she  in- 
quired, as  she  looked  him  straight  in  the  eye. 

"  Why,  yes,  but  "— 

■'  Have  you  any  window  glass  for  stove 
doors  ?" 

"  No,  ma'am.  As  I  told  you  before,  you 
want " — 

''  Good  morning,  sir !"  she  said  in  a  voice 
three  degrees  below  zero,  and  she  walked  out 
and  left  him  looking  as  dazed  as  if  he  had 
seen  a  ghost. — New  York  World. 


SAMPLE  ROOM  OF  LAMP  DEPARTMENT,  GOWANS,  KENT   #  CO.,  Toronto. 


HARDWARE, 


*&&3& 


USE  THE 

STAR  *  VENTILATOR 
Fop  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres,  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  ♦  VENTILATOR. 

MERCHANT  &  CO., 

PHILADELPHIA.  CHICAGO. 

NEW  YORK.  LONDON. 

KANSAS  CITY. 


BEST  !  !  CHEAPEST  111      ' 

THE    "ACME" 
Selp-Acting  Gasoline  Paint  Buhner, 

The  Acme  Torch  has  NO'PUMP  NO  CANDLE- 
WICK,  wire  or  other  packing.  It  is  made  wholly 
of  brass. 

This  Torch  is  adapted  to  general  use  in  Paint 
Shops,  Pattern  Shops,  Plumers'  Establishments, 
Factories>nd  Machine  Works  for  the  following 
reasons: — 

1.  Economy  in  producing 
IMMENSE  heat.  2.  Sim- 
plicity and  strength  of  con- 
struction.  3.  Self  acting 
while  in  operation.  4.  The 
size  of  flame  is  increased  or 
diminished  by  turning  needle 
screw  D.  5.  Its  weight  is  1J 
lbs.  and  capacity  1J  pints. 


gents  for  Canada, 
Walter  H.  Cottingham  &  Co.,  Montreal. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  1  opened  if 
hands  are  chilled,  ror 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Opens  by  simply  push- 
ng  a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives- only. 

Send  for  Prices. 


[tie  Automatic  Knife  Co.  of  Ontario,  Ltd,, 


GANANOQUE. 


Se?id  for    Catalogue  and  Price 
IAst  to 


Mfrs.   of  Set,    Cap    and   Special 
ew8.  Studs,  Finished  Nuts,  Sec. 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOT  PRESSED  NUTS. 

PABIS,    OZLSJ-T. 


ROBERTSON'S  STANDARD  STAPLE  GAS  BRACKETS. 


Send  for  Catalogue  and  Price  List. 

JAMES   ROBERTSON   &  CO., 

TORONTO. 


-THE- 


?> 


« 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  «  TOMS 

MONTREAL. 


TORONTO  OFFICE-74  YORK  ST 
H,  D.  SIMMONS, 


AGENT. 


00~W    TIES. 


OPEN  RING,  CLOSED  RING,  AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  you  have  not  yet  tried  THESE  COW  TIES  SEND  FOB  SAM  PLE  half-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


Three  men  have  been  arrested  at  Port 
Huron  charged  with  counterfeiting  Cana- 
dian coin. 

The  general  stock  of  the  Postoffice  store, 
Eden,  valued  at  $7,500  has  been  sold  to  T. 
Castor,  Oshawa,  for  33c.  on  the  dollar. 

For  having  false  scales,  two  merchants 
were  fined  by  the  Inspector  of  Weights  and 
Measures  on  a  recent  visit  to  Desoronto. 

Mr.  R.  Angus,  mechanical  superintendent 
for  E.  Leonard  &  Sons,  London,  left  Tues- 
day night  via  C.  P.  R.  for  British  Columbia 
on  a  business  trip  for  the  firm. 

A  hardware  store  will  be  started  at 
Napinka,  Man.,  by  A.  Titur,  who  is  getting 
prices  from  contractors  for  putting  up  a  store 
in  which  he  will  place  a  stock  of  hardware 
goods. 

Notice  is  given  in  Saturday's  Gazette,  of 
an  application  for  letters  patent  by  the 
Northwest  Wire  company.  The  headquar- 
ters are  at  Winnipeg  and  the  capital  is 
$50,000. 

M.  Andrew  B.  Agar,  of  the  firm  of  Christie 
&  Agar,  hardware  merchants  and  plumbers 
Ch\en  Sound, has  been  married  at  Southamp- 
ton to  Miss  Clara  L.  Zinken,  daughter  of  the 
senior  member  of  the  big  tanning  firm  of 
Zinken  &  Bowman.  Rev.  Mr.  Wass  per- 
formed the  ceremony. 

The  Provincial  Natural  Gas  and  Fuel 
Company,  of  Ontario,  have  made  some  new 
developments  in  their  gas  field.  About  a 
month  ago  they  struck  oil  in  Welland 
county.  The  well  was  opened  Monday,  and 
at  present  averages  about  20  barrels  a  day. 
The  oil  is  of  fine  quality  and  amber  color. 

Mr.  J.  H.  Smith  has  resigned  from  the  di- 
rectorate of  the  Smith  &  Ferguson  hardware 
Co.,  'hardware  dealers,  Regina,  Assa.,  and 
has  been  engaged  to  represent  the  firm  on 
the  road.  Messrs.  J.  W.  Smith  and  A.  D. 
Ferguson  are  the  sole  managers  of  the  busi- 
ness of  the  Company.  Mr.  J.  H.  Smith  re. 
tains  his  stock  interest. 

There  was  quite  an  influential  meeting  in 
Montreal  at  the  rooms  of  the  Dominion  Com- 
mercial Travellers'  association  on  Tuesday 
ist.  inst ,  there  being  present  representatives 
from  the  Montreal  Board  of  Trade  and  the  To- 
ronto and  Montreal  Commercial  Travellers' 
Associations,  Messrs.  R.  L.  Gault,  James 
Slessor,  John  Hodgson,  D.  L.  Lockerby,  J. 
R.  Learmont  and  David  Tees,  jr.,  represented 
the  Board  of  Trade,  Messrs,  C.  C.  Van  Nor- 
man, M.  C.  Ellis,  Geo.  E.  Hamilton  and  M. 
J.  Sargent  represented  Toronto.  The  Mon- 
treal Commercial  travellers  were  represented 
by  president  Hughes,  Vice-president  Patten, 
Treasurer  Fred  Birks,  Secretary  Wadsuorth, 
and  the  following  directors; — F.    P.   Benja 


min,  J.  H.  Morin,  R.  C.  Simpson  and  Max. 
Murdock.  The  meeting  was  called  for  the 
purpose  of  discussing  further  concessions  to 
commercial  travellers  from  the  railroad  com- 
panies. A  committee  was  appointed  to 
meet  the  railroad  people  to  ask  that  the  bag- 
gage limit  be  500  pounds,  instead  of 
300,  as  at  present,  and  that  a  uniform  rate 
be  made  of  two  cents  a  mile  instead  of  2.%, 
as  at  present,  this  being  the  rate  given  to 
commercial  men  over  the  Intercolonial  road; 
also  to  ask  that  the  Canadian  Pacific  rescind 
the  rate  west  of  Port  Arthur  from  four  to  two 
cents  a  mile. 


CHATTEL 
MORTGAGE  VS.  JUDGMENT. 

The  first  decision  under  the  Ontario  Act 
of  last  session  amending  the  Assignments 
and  Preferences  Act,  was  rendered  at  Os- 
goode  Hall  the  other  day  by  Mr.  Justice 
Osier,  whose  deliverance  upon  the  case 
under  trial  shows  that  the  amendment  is 
effective  for  the  purpose  for  which  it  was 
passed.  The  case  was  an  appeal  from  the 
First  Division  Court  of  Brant  in  an  inter- 
pleader issue  between  Mr.  Cole,  an  execu- 
tion creditor  of  one  Porteous,  and  Mrs. 
Porteous,  the  wife  of  the  judgment  debtor 
claiming  the  goods  seized  under  Cole's 
execution  by  virtue  of  a  chattel  mortgage 
from  her  husband.  Cole's  judgment  was  re- 
covered on  the  4th  May,  1891,  for  $193.50 
and  costs.  On  the  20th  May  the  goods  in 
question  were  taken  in  execution.  Upon 
Mrs.  Porteous  claiming  them  the  usual  inter- 
pleader summons  was  issued  on  the  3rd 
July  ;  the  interpleader  issue  was  tried  on  the 
15th  September;  and  on  the  3rd  October 
judgment  was  given  in  favor  of  the  claimant, 
and  a  new  trial  was  afterwards  refused, 
whereupon  the  creditor  appealed. 

Mrs.  Porteous'  claim  was  under  a  chattel 
mortgage  made  to  her  by  her  husband  on 
the  4th  May,  1891,  on  the  morning  of  the 
day  on  which  Cole  recovered  judgment. 
The  bona  fides  of  the  debt  to  secure  which 
it  was  given  was  not  disputed,  but  it  was 
contended  that  the  mortgage  was  void 
against  the  execution  creditor  under  the 
Assignments  and  Preferences  Act,  R.S.O., 
ch.  124,  sec.  2,  or  the  amending  Act,  54  Vic, 
ch.  20. 

Upon  the  finding  of  fact  of  the  Division 
Court  judge  the  chattel  mortgage  was  not  a 
preference  within  R.S.O  ,  ch.  124,  as  inter- 
preted in  Molsons  Bank  v.  Halter,  18  S.C.R., 
88,  102,  and  the  case,  therefore,  turned  upon 
the  question  whether  the  54  Vic,  ch.  20, 
was  to  be  regarded  as  having  been  in  force 
when  the  mortgage  was  given,  and,  if  so, 
how  it  was  to  be  construed  as  operating 
upon  the  rights  of  the  parties. 

The  Act  53  Vic,  ch.  20,  was  assented  to 
at  3  p.m.  on  the  4th  May.  The  mortgage  in 
question  was  registered  at  11  a.m.  on  the 
same  day. 

As  to  this  Mr.  Justice  Osier  says:  "I 
thought  it  possible  that  some  modern  au- 
thority might  be  found  which  would  warrant 


one  in  holding  that  the  rule  that  acts  of  Par- 
liament take  effect  in  law  from  the  earliest 
moment  of  the  day  on  which  they  are  passed 
had  been  relaxed,  and  that  for  the  purpose 
of  upholding  a  contract  made  on  the  same 
day  the  very  punctum  temporis  at  which 
they  received  the  royal  assent  might  be  en- 
quired into.  I  have  not,  however,  succeeded 
in  finding  any  case  which  I  can  follow  in 
that  direction.  The  rule  is  stated  as  apply- 
ing equally  to  judicial  acts  and  A/:ts  of  Par- 
liament, and  as  to  the  former,  Brett,  L.J.,  in 
Clarke  v.  Bradlaugh,  8  Q.B.D.,  63,  declared 
it  to  be  an  artificial  rule  of  the  common  law, 
and  that  he  knows  of  no  principle  on  which 
it  is  founded.  It  is  nevertheless  too  firmly 
fixed  on  our  jurisprudence  for  me,  sitting 
here,  to  cavil  at  it.  *  *  *  No  divisions 
of  the  day  are  implied  or  contemplated.  The 
Act  must,  therefore,  be  taken  to  have  been 
in  force  when  the  mortgage  was  executed. 

Then,  upon  the  construction  of  this  new 
Act,  the  learned  judge  delivered  himself  as 
follows  : 

"  The  section  which  the  new  Act  substi- 
tutes for  section  2  of  the  Assignments  and 
Preferences  Act  now  provides,  sec.  2,  sub- 
sec  2.  that  every  gift,  conveyance,  assign- 
ment or  transfer  of  goods  made  by  a  person 
when  he  is  in  insolvent  circumstances  or  un- 
able to  pay  his  debts  in  full  to  or  for  a  cre- 
ditor, with  intent  to  give  such  creditor  an 
unjust  preference  over  his  other  creditors  or 
over  any  one  or  more  of  them,  shall,  as 
against  the  creditor  or  creditors  injured,  de- 
layed, prejudiced  or  postponed,  be  utterly 
void.  Then  clause  (a),  which  follows,  enacts 
that,  subject  to  the  provisions  of  sec.  3  of  ch. 
124,  if  the  transaction  with  or  for  a  creditor 
has  the  effect  of  giving  that  creditor  a  pre- 
ference over  the  other  creditors  of  the  debtor 
it  shall,  in  and  with  respect  to  any  action  or 
proceeding  which  within  60  days  thereafter 
is  brought,  had  or  taken  to  impeach  or  set 
aside  such  transaction,  be  presumed  to  have 
been  made  with  the  intent  aforesaid,  and  to 
be  an  unjust  preference  within  the  meaning 
hereof,  whether  the  same  be  made  voluntarily 
or  under  pressure 

"  Here,  then,  we  have  a  mortgage  made 
on  the  4th  May  by  a  person  in  insolvent  cir- 
cumstances or  unable  to  pay  his  debts  to  a 
creditor,  which  has  the  effect  of  giving  that 
creditor  a  preference  over  other  creditors  of 
the  debtor.  The  interpleader  was  com- 
menced on  the  3rd  July  following.  That 
was,  in  my  opinion,  within  the  very  words  of 
the  Act,  a  proceeding  *  *  *  taken  within  60 
days  after  the  date  of  the  mortgage  to  im- 
peach cr  set  it  aside.  Therefore,  by  force 
of  clause  (a)  it  must  be  presumed  to  have 
been  made  with  the  intent  to  give  the  credi- 
tor an  unjust  preference  within  the  mean- 
ing of  the  Act  and  is  consequently  utterly 
void.  There  is  no  escape,  as  it  seems  to  me, 
from  this  conclusion,  for  the  presumption  of 
the  wrongful  intent  which  arises  under  the 
circumstances  is  a  statutory  one,  a  presump- 
tion juris  et  de  jure,  and  is  incontrovertible. 
The  intent  to  give  the  forbidden  preference 
shall  be  presumed  when  the  instrument 
which  has  the  effect  of  giving  a  preference 
is  attacked  within  60  days  after  it  has  been 
made.  Conceding  or  proving  the  fact  of 
insolvency  or  inability  to  pay,  a  statutory 
presumption  arises  which  cannot  be  re- 
pelled." 


— — — — — 


HARDWARE 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Manufacturers  of 

ASSOCIATION  PURE  WHITE  LEAD. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 
DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This   means  a  demand  for  them 
among  dealers. 

MORAL:    Ask  your  Jobber  for  them. 

Sole  IVakers :  THE  EUSTIS  MFC.  CO.,  49  St.,  Bayonne,  N.J. 


♦  •  *  * 


952 

Largest  German   Manufactory  of  Balls. 


IF.    FISCHEE, 

Schweinf urth   aM   Germany. 


Specialty:  Cast  Steel  Balls  for  Velocipedes;  sup- 
plied at  the  eheipes  prices.  Cast  Steel  Balls 
produced  from  the  finest  English  Diamond  Steel, 
guaranteed  a*  uuilormly  round  and  of  unsur- 
passed tough  hardness. 

Daily  Production    1,000  gross. 

It  is  intended  to  give  the  exclusive  agency  to  a 
substantial  firm  in  America.  Offers  should  be 
addressed  to  the  Manufactory. 


DOTY    <Sc     SOIN, 

Successors  to 

W.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 

Grain 

AND 

Root 

Baskets 

P.  DOTY  &  SON 
Oakville,  Ontario. 


THE  HALIFAX  SHOVEL  Co.,  Ltd., 

HALIFAX,    3ST.S. 
Sole  Makers  of  Fenerty's  Patent  Socket  Shovels,  Spades  and  Scoops. 

Here   is  what  the  users  say  : 

Halifax,  N.S.,  April  ist,  1891. 
Messrs.   HALIFAX  SHOVEL  Co.,  Limited,   Halifax. 

Dear  Sirs, — Your  make  of  Shovels  (Fenerty's  Patent)  is  just  what  we  want  for  our 
draw  kilns.  We  use  no  other,  and  always  recommend  them.  They  are  fine  goods.  Not 
the  least  of  their  many  merits  is  that  a  broken  handle  can  be  so  easily  replaced. 

Yours  truly, 
Bras  D'Or  Lime  Company,  Limitld, 

A.   Milne  Fraslr,  Secretary. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

G-.  &  BE.  BAE1TBTT, 

— — manufactures  of- 

MILL  SAWF1LES  WITH  TWO  ROUND  EDGES  FOR  BAND  SAWS 
DOUBLE  ENDED  TAPER  SAWFILFS. 

MACHINE  BAND   SAWF1LES. 

GREAT  AMERICAN  CROSS-CUT  SAWFILES 
CHISEL  POINTED  SAWFILES.  GULLETTING  SAWFILES 

CLIMAX  SAWFILES.  LIGHTNING  SAWFILES. 

\ND 

EVERY    OTHER    DESCRIPTION    OF    SAWFILES. 
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HARDWARE. 


EUROPEAN    MARKETS. 


The  following  are  the  latest 
lions,  with  comparisons:  — 

This  week. 
Tin— Spot-  l9S  to  96. 

Future —  9200s.  od. 

Copper,  B.E.S.—   49  to  50. 
Lead,  S.E.  12  os.    od. 

Spelter,  23  2s.  6d. 

Antimony,  62  00s.  od. 

Tin  Plates— Cokes      12s.  6d. 
Pig  Iron-Scotch  \  6d 

Warrants.         J      *' 
N0.3  Middlesboro',      38s.  6d. 


cable  quota- 
Last  week. 

19S     os-  od- 
92   12s.  od. 

49  to  53 

11  15s.  to,£i2 

24  12s.  6d. 

62.  005.  od. 

12s.  9d. 

47s.  6d. 

40s.   1  'Ad. 


MONTREAL  MARKETS. 


Montreal,  Dec  11,  1891. 

The  iron  trade  generally  can  be  called 
deadly  dull,  and  the  same  remark,  applies, 
to  a  certain  extent,  to  all  lines  of  heavy  ma- 
terial. There  is  some  jobbing  movement  to 
note,  but  its  volume  is  extiemely  limited. 
In  fact  dealers,  generally,  are  so  tired  doing 
nothing,  that  they  would  no  doubt  consent 
to  a  considerable  cut  to  induce  business.  No 
strikingchange  is  to  note  inp/ices,exceptcop- 
per  which  has  a  decidedly  easy  tendency.  Ad- 
vices from  primary  markets  are  not  of  a  bull- 
ish character,  but  changes  elsewhere  will 
have  little,  in  fact  no  particular  effect  in  Can- 
ada, until  the  opening  in  the  spring.  In  the 
meantime  there  is  nothing  particular  to 
say  of  the  local  market,  and  last  weeks  re- 
marks can  almost  be  repeated  in  full.  The 
wholesale  houses  who  deal  in  shelf  goods, 
are  all  busily  engaged  in  stock  taking  at  the 
present  time,  and  beyond  a  few  sorting  up 
orders,  nothing  is  expected  before  the  turn  of 
the  year. 

PIG  IKON. 

It  has  been  an  extremely  quiet  week  in 
all  branches  of  the  iron  trade  and  pig  iron 
is  no  exception.  A  small  movement  ex  store 
in  pig  occurs,  but  it  is  not  sufficient  to  in- 
duce any  change.  A  few  small  lots  of  Sum- 
merlee  have  been  moved  at  $22,  and  some 
Eglinton  and  1  arnbreeat  $20.  Other  brands 
furnish  nothing  of  importance. 


BAR  IRON. 

On  spot  there  is  nothing  in  the  way  of 
business  to  note  and  values  are  nominally 
the  same.  It  is  quite  likely,  however,  that 
substantial  concession  would  be  made  to  in- 
duce business.  We  quote  $2  to  2.25. 
TIN    PLATES. 

Advices  from  the  other  side  are  not  en- 
couraging, latest  reports  hinting  at  the  pro- 
bability of  another  stop  month,  a  duplica- 
tion of  the  stoppage  which  occurred  last 
summer.  On  spot  there  is  no  change  to 
mention  and  under  a  small  jobbing  move- 
ment prices  are  unchanged,  $3.60  to  3.75  for 
cokes  and  $4.25  to  4  50  for  charcoal. 
TEKNE     PLATE. 

The  position  of  this  line  is  unchanged  and 
stocks  here  are  larger  than  they  usually  are 
for    winter  supplies.     Th  :re  is   no    change 
however  and  we  quote  $7.75  to  8.25. 
CANADA  PLATES. 

Some  jobbing  parcels  are  moving,  but 
business  on  the  whole  is  hardly  worth  men- 
tioning. Small  jobbing  sales  occur  on  the 
basis  of  $2.70  but  this  would  undoubtedly 
be  shaded  lor  a  round  order. 

COPPER,  LEAD,  ETC. 

Copper  is  a  dull  and  heavy  article  both 
locally  and  elsewhere.  Advices  from  all 
leading  markets  cite  a  strong  downward 
tendency  holding  that  the  bottom  has  not 
yet  been  reached  and  we  quote  both  ingot 
and  sheet  copper  lower,  the  first  12^  to  14c 
and  the  latter  19  to  24c. 

CHEMICALS. 

The  chemical  market  is  essentually  with- 
out change  and  business  is  now  of  the 
merest  jobbing  character  a  few  lots  moving 
ex  store  for  actual  wants.  Values  are  pre- 
cisily  the  same  and  no  change  is  likely  now 
for  some  months  as  the  Trade  have  met  and 
decided  upon  the  winter  basis  of  valuation. 
All  lines  of  heavy  chemicals  are  therefore  as 
they   were 

OILS. 

Business  in  oils  is  slack,  so  that  little  or  no 
change  is  to  note  since  our  last  report.  Cod 
oil  remains  firm  at  40  to  45c.  according  to 
size  of  order.  Seal  oil  is  quiet  and  un- 
changed at  47^  to  Wc,  while  linseed  is  dull 
but  steady  at  60  for  raw  and  62c.  for  boiled. 
GLASS. 

There  is  only  a  small  hand  to-mouth  busi- 
ness to  note  in  glass  at  former  prices,  $1.35 
to  $1.40. 

LEADS. 

The  same  remarks  apply  to  leads,  which 
we  quote  :  Choice,  6  to  6}4c. ;  No.  I,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 
do.,4>£c. 

NAVAL  STORES. 

Sh  p  chandlers  say  that  their  business  is 
very  dull  with  no  prospect  of  an  improve- 
ment   ahead.       Only   the    smallest  jobbing 


trade  is  doing  and  prices  are  the  same.  We 
quote  :  Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  5XC  f°r  colored,  and  7  to  10c. 
for  white;  oakum,  5  Vz  to  7j£c,  and  cotton 
oakum,  10  to  i2)4c.  Cordage  is  steady* 
with  Sisal  at  9^c.  for  7- 16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  i3)4c. 
for  7-16  and  upwards,  and  I4j^c.  for  smaller 
sizes. 

CEMENT  AND  FIRE  BRICK. 

The  cement  business  is  at  a  sta>  dstill  no 
movement  of  any  kind  occurring.  We 
quote  : — Belgian,  $2.30  to  $2.45;  Newcastle, 
$2.40  to  $2.50;  London,  $2.40  to  $2.55.  Fire 
bricks  are  in  fair  demand,  at  $18  to  $24  per 
1,000. 

PETROLEUM. 

There  is  a  fair  average  business  doing  in 
refined  oil,  but  the  cutting  by  Canadian  re- 
finers unsettles  the  market  to  a  certain  ex- 
tent and  sales  are  reported  as  low  as  13XC 
laid  down  here.  We  quote:  Canadian 
n^c.  atPetrolia,  13X  to  13,^ c.  in  car  lots  at 
Montreal,  and  15c.  for  single  casks.  American 
2c^c.  in  10  brl.  lots,  2o^c.  in  5brl.  lots,  and 
2i^c.  for  single  brls.,  2  per  cent,  off  for 
cash ;  American  benzine,  23  to  25c,  and 
Canadian  n}4c.  to  :5c. 


TORONTO   MARKETS. 

TORONTO,  Dec.   11,   1891. 
HARDWARE. 

The  hardware  trade  till  the  end  of  the 
year  is  now  nearly  altogether  in  retailers' 
hands.  The  wholesalers  are  through  with 
it,  except  by  way  of  filling  out  supplies  that 
prove  too  short  for  the  requirements  of  the 
holiday  season's  business.  Staple  shelt 
hardware  has  been  quiet  and  fancy  lines 
active,  though  in  the  latter  no  advance  up  to 
the  present  has  been  made  locally  upon  the 
sales  of  the  first  fortnight  in  last  December. 
Cutlery  sells  freely,  the  supply  this  year 
being  large  and  varied.  The  demand  for 
builders'  hardware  re-opened  somewtiat  with 
the  continuance  of  fine  weather,  and  a  con- 
siderable volume  of  stock  was  sold  at  the 
beginning  of  the  week  for  the  finishing  of 
houses.  This  branch  of  the  trade  has  the 
promise  of  a  bright  spring,  as  enquiries  for 
figures  upon  terraces  and  groups  of  houses 
are  beginning  to  crop  up  now.  Some  whole- 
salers art  already  in  pursuit  of  spring  busi- 
ness for  all  classes  of  hardware.  The  re- 
ports of  their  travellers  are  not  especially 
enlivening  yet.  In  heavy  hardware  there 
will  be  little  done  till  after  the  first  of  Jan- 
ary.     Payments  are  still  slow. 

In  metals  this  has  been  a  dull  week, 
scarcely  any  movement  being  reported.  All 
buyers  aim  to  turn  the  year  with  light  sup- 


MILK  CAN  TRIMMINGS 

We   can    supply  everything  required  for  this  trade  and   in   all  styles,  also 
Milk  Cans   made  up  and  all  sizes  body  stock  for  cans  and  cheese  vats. 


WE  GUARANTEE  FIRST-CLASS  COODS 

THE  McCLARY  MFG.  CO., 

London,  Toronto,  Montreal,  and  Winnipeg. 


HARDWARE 
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MA  RKETS—  Continued. 

plies,  and  will  buy  only  what  ihey  absolutely 
have  to  buy  before  stock-taking.  The  gene- 
ral range  of  prices  remains  the  same. 

Iron  and  Steel. — Some  earnest  of  busi- 
ness alter  holidays  is  beginning  to  show  it- 
self in  inquiries  for  pig  iron.  These  point 
to  a  capacity  for  buying  that  is  not  choked 
at  all  events  by  present  supplies.  Receipts 
from  United  States  furnaces  which  have 
contracts  for  delivery  here  throughout  a 
specified  period  continue  to  arnve,  but  no 
new  business  is  spoken  of.  Prices  are 
steady.  The  position  of  pig  iron  at  the 
leading  centres  of  the  United  States  ap- 
pears to  be  stronger,  though  stocks  are  very 
large.  Several  producers  refuse  contracts 
for  six  months'  or  twelve  months' delivery  at 
present  prices.  In  England  and  Scotland 
prices  are  creeping  downward. 

Merchant  iron  has  an  off-spell  of  it  just 
now,  the  demand  for  bars,  sheets,  or  plates 
being  a  very  small  matter.  Consumers  are 
as  a  rule  well  stocked  for  some  time  yet,  and 
those  who  are  not  preier  not  to  enter  any 
more  than  they  can't  help  upon  the  stock- 
sheets  of  the  new  year's  inventory.  Bar  is 
firm  at  $2.15.     Steel  is  at  a  standstill. 

Copper — The  little  trade  done  has  been 
at  the  prices  of  a  week  ago.  Ingots  are  14^ 
to  15c,  and  sheets  are  18  to  20c. 

Tin- — The  spirit  of  the  market  is  unchang- 
ed, prices  are  firm,  but  sales  are  low.  56  lb. 
ingots  are  23  to  24c,  100  lb.  Straits  ingots 
are  23  to  23&C,  and  strips  are  24X  to  25c. 

Zinc  and  Spelter — Less  is  doing  in 
sheets  now  than  used  to  be  at  this  time  of 
year,  as  the  use  of  furnaces  causes  reduced 
call  for  stove  rests.  In  spelter  trade  is  also 
quiet.  Sheet  zinc  is  b%  to  7c,  domestic 
spelter  5^  and  imported  6c. 

Antimony — Quotations  have  still  a  strong 
tone,  but  have  not  advanced  from  last  week's 
points.  Local  business  has  been  light.  The 
prices  are  yet  15^  to  16c.  for  Cookson's,  and 
\i,Yz  to  15c,  for  other  brands. 

Tin  Plates — The  spring  trade  is  now  re- 
ceiving much  attention.  The  full  stocks  are 
unlikely  to  be  greatly  diminished  before  the 
spring  demand  is  heard  from.  Prices  still 
rule  easy  abroad.  Here  they  continue  at: — 
I  C  coke,  $4  to  $4.25;  I  C  charcoal,  $4.50  to 
$4.75;  I  X  charcoal,  $5.50  to  $15.75;  I  XX 
charcoal,  $6.50  to  $6.75;  DC  charcoal,  $4.50. 

Ternk  Plates — Are  very  plentiful  and 
dull.  These  also  are  being  pushed  (or 
spring  delivery,  but  business  does  not  pick 
up  materially.  The  prices  are  $8.25  to  $8.50. 

Canada  Plates — Are  unchanged  and 
dull  as  a  consequence  of  the  open  weather, 
which  checks  the  trade  in  stoves  and  there- 
fore in  stove-pipes.  The  quotation  runs  from 
$2.90  to  $3. 


Galvanized  Sheet  Iron- The  week's 
business  has  been  of  small  volume.  Prices 
are  steady  at  5  to  ^%c.  for  28-gauge,  and 
4^  to  5c.  for  26-gauge. 

Nails — Manufacturers  still  decline  totake 
orders  for  forward  delivery.  The  price  has 
not  advanced  but  the  position  seems  to  be 
firmer  at  $2.20. 

Horse  Shoes— Sell  quite  freely  yet,  but 
the  supply  is  gaining  ground  and  assort- 
ments are  not  so  Honeycombed  as  they  were 
a  week  ago.     They  sell  at  $3.40  to  $3.50. 

Horse  Nails— Have  not  fluctuated  at 
all.  The  quotation  is  steady  at  60  and  10 
per  cent,  off  ihe  list. 

Cordage — No  change  has  taken  place. 
The  price  cf  hemp  has  gone  up,  but  the 
price  of  cordage  is  not  ruled  so  much  by 
cost  of  production  as  by  combination  agree- 
ment, which  fixes  the  basis  at  I2^c.  for 
Manilla  and  9>(c-  f°r  Sisal. 

PAINTS,  OILS  ANT)  COLORS. 

The  utterly  featureless  condition  ot  the 
market  makes  comment  unnecessary,  no 
development  having  followed  the  stagn  ition 
ofa  week  ago.  Travellers  will  be  off  the  road 
until  February  and  little  business  will  be 
done  Defore  that.  Linseed  oil  is  unchanged 
at  57  to  58c.  for  raw  and  60  to  61c  for  boiled. 
White  lead  is  5X  to  5>£c.  Spirits  of  tur- 
pentine is  weak  at  55  to  56c.  All  other  lir.es 
are  unchanged. 

PETROLEUM. 

The  price  of  refined  petroleum  is  steady 
in  sympathy  with  an  unfluctuating  market 
for  raw.  Last  week's  quotations  are  repeat- 
ed, ar.d  the  movement  of  business  is  a  little 
stronger  than  it  was  then,  the  maximum  of 
darkness  being  now  almost  reached.  Larger 
lots  have  been  disposed  of. 
GLASS. 

A  lighter  business  has  been  done  this  week, 
the  large  and  numerous  deliveries  that  have 
been  made  since  arrival  of  stock  having 
pretty  well  quenched  the  demand.  Some 
business  in  a  small  way  continues.  More 
glass  has  been  sold  this  fall  than  for  years. 
Values  are  firm  at  quotations  in  Prices  Cur- 
rent. 

OLD  MATERIAL. 

This  has  been  a  very  quiet  week  in  trade  in 
this  class  of  material.  The  foundry  demand 
for  old  metal  has  been  easy,  and  the  .supply 
of  the  various  lines  has  been  small.  The  prices 
are  as  follows  :  —No.  1  heavy  cast  scrap  65 
to  70c.  per  100  lbs. ;  stove  cast  scrap,  40  to 
45c.  ;  No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
lie;  heavy  scrap  copper  10^  to  io^c.  ;  old 
copper  bottoms,  8>£  to  9c;  light  scrap  brass 


6c. ;  heavy  yellow  scrap  brass  8c;  heavy  red 
scrap  brass  8,^  togc.  ;  scrap  lead  2c.  ;  sciap 
zinc,  iVz  to  2^c. ;  scrap  rubber,  2 %  to  2>^c. ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 
plough  shares,  60  to  65c.  ;  burnt  cast  scrap, 
15  to  20c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  25c. 

HIDES,   ETC. 

Hides. — No.  1  green  cows'  are  4>^c.,  and 
steers'  5c.  Receipts  are  backwaid,  while 
the  demand  is  a  little  livelier.  Cured  are 
worth    5c. 

Skins — Sheepskins  are  in  low  supply  at 
90c.     Calfskins  are   also   scarce   at    5  to  7c. 

WOOL — The  market  shows  no  signs  of  im- 
provement. Offers  have  been  less  liberal, 
and  buyers  are  not  sorry.  The  price  is  18  to 
19KC. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

P.O.B  ves's  F.O.B  ves's    On  cars  at 
Oswego.      Buffalo.  Buffalo 

and  bridges. 
Grate  Gross $4.85  $4.80  $4.50 

"      Net 3.88  4.29  3.0^ 

Egg  Gross 4.45  4.90  4.K0 

"     Net 3.H7  4.38  4.11 

StoveGross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut.  Gross...    4  45  4.90  4.B0 

"        Net 3.97  4.3S  4.11 


AMERICAN     METAL     MARKET. 

NEW  YORK,  Dec.  11,  1891. 
The  situation  in  the  pig  iron  trade  is  un- 
changed. Some  Eastern  consumers  are 
placing  orders  for  favorite  brands  for  deliuery 
during  the  early  portion  ol  next  year,  and 
advices  from  the  West  indicate  a  very  fair 
business  there.  However,  the  entire  move- 
ment does  not  appear  to  count  for  much  as 
an  offset  to  the  present  heavy  output  of  fur- 
mces  in  various  localities,  and  the  market 
displays  a  pseudo  undercurrent  of  weakness, 
although  values  are  without  radical  change. 
On  standard  Lehigh  brands  the  range  r.l 
prices  is  $17  to  $18  for  No.  I  X  foundry,  $16 
to  $16.50  for  No.  2  X  foundry  and  $14  to  15 
for  gray  forge.  Good  Southern  brands  can 
be  secured  at  $16.50  to  17  for  No.  1,  15.50 
to  $16  for  No.  2  and  $14  to  14.50  for  gray 
forge.  Scotch  iron  sells  in  a  small  way  at 
about  $22.50  for  Coltness,  $21.75  f°r  Sun  - 
merlee,  $20  for  Eglinton  and  $19.50  10  19.75 
for  Carnbroe.  Foreign  spiegeleisen  remains 
nominally  $23  to  24  for  10  to  12  per  cent 
and  $27  10  27  for  20  pei  cent,  and  80  per 
cent,  ferro-manganese  $62  to  62.50  de- 
livered here. 


Enquiries   solicited   for   the   manufacture   of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 

Sheet  Metal  Goods. 


Tlios.  Davidson  &  Co. 

Montreal,  Que. 
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MA  R  K  ETS—  Continued. 

Old  iron  finds  very  limited  sale.  About 
$21  to  2 1. so  is  quoted  for  iron  tee  rails  and 
$19  to  19.25  for  No.  1  wrought  scrap  f.  o.  b. 
cars  at  Jersey  City. 

In  the  way  of  important  new  business  in 
steel  rails  nothing  romes  to  the  surface,  but 
the  combine  maintain  the  former  mill  price 
of  $30  f.  o.  b.  for  standard  sections.  At  a 
meeting  held  this  week  facts  were  divuled 
showing  that  between  sales  actually  com- 
pleted and  options  outstanding  a  total  of 
about  600,000  tons  is  involved.  The  market 
for  billets  is  still  weak  under  the  weight  of 
sharp  competition,  and  tullv  6,000  tons  were 
reported  sold  at  $23.75  in  Pittsburg.  Other 
heavy  steel  is  also  weak  and  unsettled. 

Tin — Pig  tin  has  ruled  somewhat  lower  in 
sympathy  with  the  movement  of  values  in  the 
London  market,  and  local  business  has  been 
slow  at  the  decline,  with  speculation  practi- 
cally dead.  Fair  quantities  of  the  metal  have 
been  sold  to  the  out-of-town  trade.  Ten-ton 
lots  were  let  go  at  19.85  to  19.90c.  cash  and 
smaller  parcels  at  20  to  20. 10c.  regular  terms. 
Latest  London  cables  were  ^90  17s.  6d.  for 
prompt  and  ^91  10s  for  future  delivery 

Copper. — Copper  has  found  outlet  in 
limited  quantities  only,  and  consumers  are 
disinclined  to  stock  up  until  the  result  of 
the  policy  of  the  Calumet  and  Hecla  Com- 
pany after  the  close  ot  the  year  shall  have 
been  defined.  On  January  1st  that  concern 
will  have  no  cause  for  maintaining  aficticious 
price  for  its  product.  Current  sales  ot  small 
lots  of  Lake  Superior  ingot  are  at  about 
10.90c.  The  London  market  for  merchant 
bars  has  weakened  off  to  £45  1 5s.  for  prompt 
and  ^,46  10s.  for  future  deliveries. 

Lead. — Transactions  in  pig  lead  have 
been  on  a  very  limited  scale  and  the  demand 
has  shown  no  improvement.  The  market 
remains  fairly  steady  at  4.30  to  4.35c,  spot 
supply  being  moderate,  while  smelters  offer 
with  reserve. 

Spelter. — Spelter  is  taken  only  in  single 
carload  lots  at  the  moment  an1  the  market 
remains  flat,  with  4^c  apparently  full  value 
for  Western  brands. 

Tinplate. — Tinplate  is  wholly  unchanged. 
Spot  sales  aie  confined  almost  wholly  to 
small  unimportant  parcels,  and  the  demand 
for  future  deliveries  is  slow.  Prices  lean 
slightly  in  buyers'  favor. 


OBSERVATIONS    AND    COMMENTS. 

The  wholesale  buyers  were  pleased  to  be 
the  recipients  last  week  of  a  new  and  com- 
plete catalogue,  which  has  just  been  issued 
by  The  James  Smart  Manufacturing  Com- 
pany of  Brockville.  The  book  reflects  great 
credit  on  this  enterprising  Canadian  firm,  as 
it  not  only  shows  a  full  line  of  their  goods, 
but  also  contains  information  that  must  prove 
acceptable  to  the  best  informed  buyer. 
*         *         * 

We  are  pleased  to  be  able  to  report  that 
Mr.  Samuel  Kennedy,  the  popular  eastern 
representative  for  Samuel,  Benjamin  &  Co., 
Toronto,  has  resumed  his  old  trip  after  being 
laid  off  for  some  time  through  illness. 
*         *         * 

It  is  to  be  hoped  that  the  cold  weather 
may  keep  up,  so  that  we  may  no  longer  hear 
the  general  complaint  that  there  are  no 
skates  selling. 

A  large  hardware  establishment  has  just 
been  opened  at  the  corner  of  Bank  and 
Sparks  streets,  Ottawa,  by  Messrs.  Grant 
Bros. 


A  LITTLE    "  SODDERIN'." 

"  Have  you  got  any  cheap  hand  here  that 
can  go  out  to  my  farm  an'  do  a  little  sod- 
derin'?  It  ain't  much  of  a  job,  an'I  s'pose  I 
could  do  it  myself,  but  seein'  I'm  in  town  I 
guess  I'll  take  one  of  yer  boys  with  his  sod- 
derin'  tools  home  with  me." 

The  speaker  was  a  wealthy  farmer  in  one 
of  the  hill  towns  of  New  England,  where 
stock-raising  was  an  important  and  paying 
business.  He  was  called  in  the  vernacular 
of  the  section  a  "tight"  man,  which  meant 
that  all  the  money  he  got  hold  of  was  ten- 
aciously held. 

"  Get  ready,  Joe,  and  go  with  Mr.  X."  said 
the  boss. 

Joe — who  is  the  narrator  of  this  yarn — was 
a  boy  in  years,  yet  not  without  experience  in 
the  art  of  "  sodderin'."  During  the  ride  of 
some  two  miles  I  was  informed  that  the  job, 
which  ought  not  to  take  but  a  lew  minutes 
to  do,  was  a  leak  in  a  lead  pipe  which  sup- 
plied his  house  and  barn  with  water.  I  had 
laid  many  rods  of  aqueduc'-pipe — all  lead 
in  those  days — in  that  section,  and  knew  that 
a  shut-off  of  the  regular  flow  of  watei  was  a 
serious  inconvenience  to  any  farmer  who  de- 
pended on  that  means  of  supply.  I  also 
knew  that  X  would  not  have  called  for  a  tin- 
ner, with  its  probable  expense,  except  that  he 
was  obliged  to,  and  all  his  talk  about  not 
much  of  a  job,  "could  a  done  it  himself  if  he 
wan't  to  dnv  with  other  work,"  &c,  was  a 
sort  of  verbal  barricade  against  my  expected 
attack  on  his  pocket. 

I  found  that  in  digging  a  post-hole  near 
the  pipe  line  it  had  been  exposed  and  badly 
mashed  and  cut  with  spade  or  bar ;  there 
was  evidence  that  someone  had  been  trying 
to  do  a  little  "sodderin"'  before  me,  but  had 
only  succeeded  in  wasting  time  and  solder. 

"You  must  dig  further"  said  I,  "and  ex- 
pose more  of  the  pipe  !" 

Dennis,  the  man  of  all  work,  was  called 
to  dig,  and  while  the  farmer  left  us  together 
we  improved  the  time  by  talking  about  him. 

"  Who  cut  the  pipe  ?"  said  I. 

"Sure,  the  ould  man  himself  last  night  by 
moonlight.  I  was  workin'  at  the  hole  till 
quittin'  time  an'  he  wanted  me  to  stay  an' 
finish,  sayin'  there  was  plinty  work  for  nixt 
day.  Well,  do  ye  moind,  when  I  said  I 
couldn't  becoz  I'd  an  ingagement  that  night, 
he  tuck  the  spade  an'  prodded  the  hole  as  if 
he  was  diggin'  for  gould  ! " 

"Or  expecting  to  strike  oil  !  "  I  remarked. 

"  He  struck  wather,  ony  way;  an'  I  consait 
that  he  laid  awake  last  night  thinkin'  o'  cuss 
words.  There  was  plinty  work  this  mornin', 
ye  can  bet,  that  he  hadn't  laid  out.  I  was 
bailin'  the  wather  out  o'  the  spring  purty 
early  an'  he  wos  hindrin'  the  wimmen's 
cookin'  tryin'  to  hate  a  sotherin  iron  in  the 
stove. " 

"  What  success  did  he  have  in  sodderin'?'' 

"  Success  is  it  ?  ye  can  see  foi  yourself;  he 
was  fearin'  to  touch  the  pipe  wid  the  iron 
lest  he'd  make  a  bigger  hole,  so  he  just 
melted  the  sother  an'  let  the  drops  fall  on  it. 


There  was  small  resk  o'  meltin'  tr-e  pipe  ony 
way,  for  he  couldn't  run  fast  enough  from 
the  house  to  have  the  iron  rale  hot  when  he 
got  here.  He  wouldn't  give  it  up,  however, 
an'  if  the  sother  had  stuck  to  the  pipe  as 
close  as  he  stuck  to  the  job,  he'd  a  stopped 
the  leak.  He  kep'  a  heatin'  an'  tryin'  till  all 
the  platin'  was  burneJ  off  the  sotherin'  iron 
an'  then  he  went  for  ye." 

By  this  time  I  had  fired  up,  and  Mr.  X 
soon  joined  us.  There  was  water  coming 
from  ihe  pipe,  but  not  much  pressure. 

"  I  guess  it's  riz  in  the  spring, "  said  the 
farmer. 

After  cutting  out  the  damaged  part  I 
stretched  it  enough  to  make  the  ends  meet, 
and  called  for  a  tallow  candle  ;  also  said  I 
should  soon  want  boiling  water.  This  order 
seemed  to  surprise  Doth  master  and  man, 
Dennis  saying  :  "  Faith,  it's  the  first  toime 
in  me  loife  I  ever  heerd  o:  sotherin'  wid  hut 
wather  an'  a  candle  !  " 

Readers  of  my  story  better  posted  than 
Dennis  will  understand  how  I  kept  the  run- 
ning water  back  with  a  plug  made  from  the 
candle,  and  after  soldering  the  joint  poured 
hot  water  on  the  pipe  until  it  was  cleared  by 
melting  the  tallow.  Having  proven  the  job 
to  be  well  done,  Mr.  X  said  to  me : 

"  I  hain't  got  time  to  go  to  the  village,  so 
you'll  have  to  foot  it  back;  tain't  fur.  What's 
the  damage  [i  e,  charge]  for  the  job  ? " 

"  One  dollar,"  I  replied. 

"  A  dollar— a  whole  dollar— fer  a  little 
solderin'  like  that  ?  Tain't  wuth  it.  Why  ye 
didn't  work  more'n  fifteen  minutes  at  it." 

"  Perhaps  not  Mr.  X,  but  you  took  me 
from  the  shop  at  9  o'clock  ;  it's  now  after  10. 
I  reckon  'twill  take  me  till  noon  to  walk  back 
lugging  this  fire  pot  and  copper  ;  that  will 
make  up  three  hours,  and  the  boss  always 
charges  time  from  when  a  hand  leaves  the 
shop  to  when  he  gets  back." 

"  Farmer  X  did  not  argue  the  point  further 
but  exclaimed  : 

"  Dinnis,  tackle  up  the  horse  quicker'n  a 
cat  can  lick  her  ear  !  I  guess  I  might  as 
well  carry  ye  back  to  the  shop  an1  settle  with 
yer  boss." 

Here  ends  the  tale  of  how  I  did  a  little 
sodderin', and  got  even  with  tight-fisted  Far- 
mer X. — Metal  Worker. 

}?_     COREIDI, 

Accountant,  Auditor,  Etc. 

EXPERT  AUDITING.    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTANCY 

A  SPECIALTY. 
Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.     Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  139  Yonge  St.,  TORONTO. 

FOR  SALE  IN  PETERBOROUGH,  ONT. 

WHOLE  OR  HALF  INTEREST  IN  A  STOVE, 
Tin  and  House  furnishing  hardware  busi- 
ness, with  general  jobbing  shop,  plumbing,  gas 
fitting,  rooting,  furnace  work,  etc.  Well-estab- 
lished trade,  desirable  location  and  attractive 
premises.  Stock  and  tools  $7,500,  annual  busi- 
ness, $20,000,  Sole  reason  for  change  is  want  of 
capital  to  profitably  conduct  and  develop  busi- 
ness. For  particulars  address  box  227,  Peter- 
borough, Ont 

CUTLERY  AND  SPOONS. 

We  have  a  choice  assortment  in  stock  of 
goods  suitable  for  Christmas  trade.  Being 
Manufacturers'  Agents  we  can  offer  induce- 
ments to  close  buyers. 

A.  C.   LESLIE  &  CO., 

445  St.  Paul  St.  18  Frout  St.  West, 

Montreal.  Toronto 
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NEW    GOODS. 

THE  ACME  PAINT  BURNER. 

The  accompanying  cut  shows  the  structure 
of  the  Acme  Self-Acting  Gasoline  Faint 
burner,  the  sale  of  which  for  the  Canadian 
market  is  controlled  by  Messrs.  Walter  H. 
Cottingham  &  Co.,  Montreal.  The  claims  of 
this  paint  burner  for  general  adoption  in 
paint  shops,  pattern  shops,  plumbers'  estab- 
lishments, factories  and  machine  works,  are 
based  upon  the  following  substantial  points 


of  excellence:  i.  Economy  in  producing 
immense  heat.  2.  Simplicity  and  strength 
of  construction.  3.  Self-acting  while  in  op- 
eration. 4.  The  size  of  flame  is  increased 
or  diminished  by  turning  needle  screw  D. 
5.  Its  weight  is  1%  lbs.  and  capacity  1% 
pints.  The  price  is  $6.  The  value  for  this 
money  is  fully  obtained  by  those  who  buy, 
and  the  number  of  the  burners  in  use  is  al- 
ready large. 


OLD  TIME  FISH  HOOKS. 

A  queer  collection  of  fish  hooks  excited  a 
Washington,  D.  C,  Star  writer's  attention 
at  the  National  Museum  the  other  day,  3,000 
years  ago  being  almost  the  latest  period  to 
which  any  of  them  dated  back.  For  it  would 
seem  that  the  fish  hook  is  a  very  old  inven- 
tion indeed.  From  a  description  which  ac- 
companied them  it  appears  that  many 
curious  things  were  used  as  material  for  the 
hooks  of  early  days.  Some  were  even  made 
of  human  bones,  and  this  practice  has  been 
common  up  to  within  a  a  century  of  the  pre- 
sent time,  among  the  natives  of  Society 
Islands,  in  the  South  Pacific.  Deer  horns, 
flint,  boars'  tusks  and  bones  of  all  sorts  were 
made  to  serve  this  purpose  by  anglers  of  the 
neolithic  period.  It  is  not  difficult  to  figure 
one's  self  a  cave  gentleman  in  that  ancient 
epoch  sitting  upon  a  newely  formed  deposit 
of  quatenary  rock  in  the  middle  of  a  glacier 
stream  and  watching  for  a  small  float  of 
tree  bark  to  give  the  expected  indications  of 
a  bite  by  disapppeanng  under  the  surface  of 
the  water.  Such  floats  were  undoubtedly 
used  in  those  times,  and  stone  sinkers,  too, 
plenty  of  the  latter  having  been  found  in  the 
strata  of  earth,  stone  and  shell  deposit  which 
embalm  the  remains  of  those  vanished 
people. 
The  development  of  the  barb  was  naturally 
a  slow  process,  and  nobody  knows  just  when 
it  was  adopted.  Certainly,  however,  it  was 
a  familar  device  many  centuries  before  the 
beginning  of  the  bronze  age,  which  period 


had  its  commencement  about  3,000  years 
ago.  This  form  of  metal  came  into  use  along 
the  European  shore  of  the  Mediterranean — 
the  alloy  of  which  it  was  ordinarily  composed 
being  nine  parts  of  copper  to  one  of  tin  — 
and  the  mechanical  improvements  accompa- 
nying the  introduction  were  in  no  point  more 
surprising  than  as  applied  to  fish  hooks. 
How  far  this  is  true  may  be  judged  from  the 
fact  that  the  fish  hook  of  thirty  centuries 
back  was  precisely  similar  in  every  respect 
to  the  fish  hook  of  to-day,  save  only 
in  the  metal  employed,  which  then  was 
bronze  and  now  is  steel.  The  very  curves 
of  the  "Limirick"  and  "  Shaughnessy " 
hooks,  so  popular  with  modern  anglers,  are 
found  in  these  antique  specimens.  The  tops 
of  the  shanks,  too,  are  bent  over  into  little 
loops,  as  nowadays,  to  tie  the  lines  by.  Most 
surprising  of  all  such  relics  found,  perhaps, 
are  strips  of  burnished  copper,  shaped  like 
fishes,  which  were  utilized  by  fishermen  of 
the  bronze  age  as  artificial  bait  to  attract  the 
prey  with  its  metallic  sheen. 

Until  the  age  of  bronze  arrived,  shell  of 
various  sorts  furnished  material  for  a  large 
percentage  of  the  hooks  made,  and  hard- 
wood, sharpened,  was  much  employed. 
Thorns  wera  also  made  to  serve  a  like  pur- 
pose, and  until  quite  recently  the  Mohaves 
of  Arizona  have  similarly  used  cactus  spines, 
bent  into  proper  shape  and  tempered  by  the 
application  of  alternate  heat  and  moisture 
until  strong.  The  early  lake  dwellers  in  this 
country  wrapped  their  hooks  with  charms 
manufactured  from  various  animal  sub- 
stances, the  baits  being  put  on  outside. 
They  imagined  that  the  fish  were  attracted 
by  these  fetiches.  The  only  gold  fish  hooks 
ever  found  were  of  the  virgin  metal,  and 
were  taken  from  a  grave  in  New  Grenada. 


THE  FUTURE  OF  WIRE  NAILS. 

A  contributor  to  an  American  trade  jour- 
nal writes  on  the  subject  of  wire  nails  versus 
cut  nails,  in  a  manner  which  must  be  highly 
interesting  to  the  producers  of  wire  nails, 
seeing  that  he  predicts  the  disappearance  of 
their  product  in  a  bold  and  confident  man- 
ner. Without  necessarily  endorsing  the 
views  of  the  writer  in  question,  it  may  be 
useful  to  direct  attention  to  his  arguments 
and  deductions,  merely  premising  that  he 
deals  with  the  matter  entirely  from  an  Amer- 
ican point  of  view.  Primarily  considering 
the  question  of  cost  he  makes  the  figures  as 
follow: — "With  Bessemer  iron  at  $15.75 
per  ton,  steel  nail  slabs  at  $25  per  ton,  and 
steel  plate  at  an  average  cost  of  1  y2c.  per  lb. 
of  nails  (all  prices  representing  cost,  with- 
out profit,  in  the  most  favoured  districts),  a 
steel  cut-nail  factory  must  add  to  the  cost  of 
the  steel  in  a  keg  of  6od.  nails  ($1.50)  the 
following  items,  viz.  :  For  chopping,  heat- 
ing, carrying,  packing,  branding,  storing, 
shipping,  and  miscellaneous  labour  in  factory 
and  storehouse,  say  10c.  per  keg  ;  for  cutting, 
10c.  ;  for  keg,    12c.  ;  for  steel,  grindstones, 


machinists,  and  repairs,  3c.  ;  for  selling  ex- 
penses, commissions,  guarantee  or  risk,  and 
the  factory's  share  of  salaries  and  standing 
expenses,  12c. ;  for  freight  to  marker,  say  12c. 
This  sums  up  59c.  per  keg,  and  makes  the 
cost  of  a  keg  of  6od.  nails,  made  under  the 
most  favorable  circumstances,  $2.09,  deliver- 
ed, without  allowance  for  profit  or  interest 
on  capital.  A  wire-nail  manufacturer  so 
favourably  situated  as  to  have  his  wire  cost 
him  $1.90  per  keg  of  6od.  nails,  must  add 
nearly  the  same  items  to  the  cost  of  his  wire 
that  the  cut  nail  manufacturer  adds  to  that 
of  his  plate,  but  perhaps  a  trifle  less.  He 
adds,  say,  50c,  and  the  cost  of  his  6od.  nails 
is  $2.40  per  keg."  As  regards  the  selling- 
prices  there  is  very  little  to  chose  between 
the  wire  nails  and  the  cut  nails,  but  the 
writer  holds  that  the  day  has  gone  by 
when  wire  nails  could  be  sold  at  fancy  prices, 
and  that  in  running  down  the  prices  ot 
cut  nails  the  manufacturers  of  wire  nails 
have  involved  themselves  in  similar  heavy 
losses.  He  then  proceeds  to  argue  that  the 
wire  nail  is  not  a  successful  invention,  con- 
sequently it  will  not  drive  out  the  cut  nail 
and  in  the  ultimate  competition  it  has  no 
chance.  "  Nail  for  nail,  of  given  weight,  the 
cut  nail  can  be  made  far  cheaper  than  the 
wire  nail :  and  the  public  are  slowly  but 
surely  learning  by  experience  what  science, 
unheeded,  told  them  at  the  beginning— 
namely,  that  the  tapered  cut  nail  has  nearly 
double  the  holding-power  in  ordinary  build- 
ing-woods that  the  wire  nail  of  the  same 
weight  has  ;  and  that  the  lighter  the  nail  is 
(either  cut  or  wire),  the  less  is  its  holding- 
power.  The  claim  of  'a  good  many  to  the 
pound'  has  lost  its  charm  and  time  in  vindi- 
cating the  wisdom  of  the  cut-nail  manufac- 
turers, who  obstinately  refused  to  diminish 
the  holding-power  of  their  nails  by  unduly 
lightening  them."  Pursuing  the  theme,  and 
pushing  his  arguments  to  their  logical  issue, 
the  writer  claims  that  the  wire  nail  has  now 
exhausted  all  the  markets  of  the  United 
States,  and  there  are  no  new  markets  for  it. 
Finally,  he  predicts  that  except  for  a  few 
special  uses  the  wire  nail  will  soon  cease  to 
be  made,  whereas  the  steel  cut  nail  will 
virtually  carry  all  before  it.  The  conclusions 
and  vaticinations  of  an  anonymous  and 
possibly  interested  writer  on  the  other  side 
of  the  Atlantic  must  be  taken  only  for  what 
they  are  worth,  of  course,  but  "  there  is 
something  in  what  he  says,"  and  his  argu- 
ments are  not  devoid  of  some  foundation  in 
fact.  When  it  is  borne  in  mind  that  over 
3,000,000  kegs  of  wire  nails  are  annually 
sold  in  the  United  States  alone,  it  is  obvious 
that  to  prophecy  the  early  doom  of  the  in- 
dustry is  a  very  bold  utterance.  An  enor- 
mous quantity  is  made  also  in  Germany  and 
Belgium,  where  the  reasons  which  hold  good 
in  the  United  States  would  apply  equally. 
In  this  country  our  interests  lie  rather  in  the 
direction  of  cut  nails,  consequently  if  the 
American  writer's  predictions  are  verified  by 
facts  the  changed  state  of  things  in  the  nail 
trade  should  be  very  much  to  our  advantage. 
— The  Ironmonger. 

BUSINESS  CHANCE. 

piLE  BUSINESS  CHEAP  — SEVEN  HUN- 
DRED  dollars  will  purchase  all  the  plant,  a 
large  quantity  of  unfinished  stock,  office  and 
store  outfit;  good-will  thrown  in;  present  owner 
not  understanding  the  business.  Files,  150  Front 
street  east.    Also  a  lot  of  new  files  for  sale  cheap. 
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time  an'  talk  to  their   customer,  day   mak' 
ve^  much  more  l'argent  an'  geeve  les  man- 
agers chance,  an'  peside,  all  les  employees 
work  more  satisfac'ry. 
Votreami, 

Baptiste  Vaudreuil. 


WAN'  DO  ALL  ZE  WORK  HIMSELF. 

Quebec,  Nov.  29,  1891. 
Canadian  Grocer, 

M.  L'Editeur, — I  haf  read  your  admir- 
able article  en  las'  week  edition  apout  cer- 
tain man  wat  keep  large  store  an'  wan'  do 
all  ze  work  himself  wenn  he  haf  engagee 
menny  clerk  capable  of  doing  eet  tout  de 
meme,  an'  sometime  much  petter.  En  notre 
ville  ees  wan  man  who  ees  wat  you  call  un 
prototype,  n'est  ce  pas  correctment  ?  He 
geeve  order  a'  son  manager  who  pull,  (no 
zat  ees  not  zee  word,  draw,  oui,  draw)  lar^e 
salair  to  do  certain  work,  an'  wenn  he — zat 
ees  ze  manager — haf  atten'  to  eet  and  mak' 
eet  tout  bien,  1'  employer  he  wan'  do  him 
work  ofer  again.  Parbleu  !  eet  mak'  man- 
ager vef  angry  an'  upset  all  ze  work  An' 
ze  boss  he  tink  he  do  lot  work,  mais —  le 
pauvre  homme  he  like  ostrich  wat  steek 
head  in  sand  an'  mak'  beleeve  to  himself  he 
not  pe  seen.  L'  employer  steek  head  een 
all  ze  work  an'  tink  he  do  all  himself. 

M.  L'  editeur,  your  article  was  vef  good, 
an'  eef  our  bosses  read  an'  tink  ofer  eet  zay 
weel  not  try  meex  up  beezness,   an'  use  their 


GENERAL  MEETING  OF  THE  C.  T.  A. 

The  Commercial  Travellers'  Association 
held  its  fourth  general  meeting  in  its  rooms 
57  Yonge  street,  on  Saturday  evening,  John 
Burns  president,  in  the  chair.  The  report  of 
the  Board  of  Management  was  submitted  by 
the  secretary,  James  Sargent,  showing  the 
affairs  of  the  association  to  be  in  a  most 
gratifying  condition,  there  being  a  consider- 
able increase  in  the  surplus  funds  and  the 
membership  roll. 

Nominations  for  the  executive  for  the  home 
association  and  all  the  branches  were  made 
as  follows : 

President— John  Burns. 

First  vice-president — Charles  C.  Van  Nor- 
man. 

Second  Vice-president — R.  J.  Orr. 

Treasurer — R.  H.  Gray. 

Secretary — James   Sargent. 

There  having  been  no  other  nominations 
for  the  above  offices  the  nominees  were  de- 
clared  elected. 

These  gentlemen  were  nominated  as  can- 
didates for  the  Toronto  Board  of  Directors, 
nine  to  be  elected  :  F.  T.  Butler,  C.  A.  Ber- 
nard, W.  T.  Barker,  William  Cauldwell, 
William  Christie,  Charles  Cockshutt,  A.  R. 
Clark,  W.  B.  Dack,  M.  C.  Ellis,  John  Ever- 
ett, E.  Fielding,  James    Haywood,  Joseph 


Kilgour,  W.  H.  Lindsay,  Hector  Morrison, 
John  Muldrew,  Thomas  Malcolm,  Henry 
Nafe,  John  Orr,  John  A.  Ross,  E.  E.  Starr, 
H.  Stanbury,  George  West. 

Hamilton  board — First  vice-president,  G. 
E.  Hamilton  ;  second  vice-president,  H.  G. 
Wright ;  both  elected  by  acclamation.  For 
directors  six  to  be  elected,  these  were  nomi- 
nated :  H.  Bedlington,  W.  B.  Croy,  R. 
Coleman,  E.  A.  Dally,  John  Hooper,  J.  H. 
Herring,  Fred  Johnson,  W.  E.  Lachance  and 
VV.  G.  Reid. 

The  gentlemen  who  represented  the  fol- 
lowing boards  last  year  were  re-elected  by 
acclamation  :  Brantford,  Guelph,  Berlin, 
Montreal,  Kingston,  Winnipeg  and  Victoria, 
B.  C. 

The  annual  meeting  of  the  association  will 
be  held  in  Shaftsbury  hall  on  Wednesday, 
December  23,  commencing  at  10  o'clock  a.m. 
The  annual  celebration  will  be  held  at  To- 
ronto on  the  evening  of  December  30.  The 
annual  smoking  concert  will  be  held  at  To- 
ronto on  the  evening  of  December  28.  The 
ballots  will  be  mailed  to  the  members  of  the 
entire  association  immediately,  and  the  re- 
sults of  the  election  will  be  announced  at  the 
annual  meeting. 


Established  1864. 


GLARK80N  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.CIarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 
N.  J.  Phil.ips. 
Edward  Still. 


TORONTO,  ONT. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-TREAS. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF    MONTREAL. 
A  Capital  $2,000,000. 


Sole    Agents    and    Manufacturers 
of  the 


*   *A*    * 


Forsyth  (Boston 

J^Sfe^  Belting  Co'y) 

La   a  \a  Patent  SftamlfiS 


*  *T*  * 


V 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada, 

Superior  Qnality  Rubber  Goods. 

Our  Rubber  Belting  is  Unequalled  in  America, 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers'  and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices    and    Factory,    Montreal;    J.   J.   McGILL,   Man. 
WESTERN    BRANCH  : 

Corner    Yonge    and     Front     Sts.,     TORONTO. 
J.  H.  WALKER,  MANAGER. 


SOMETHING    ZLSTIE^W 


IMPROVED  SANITARY  BATH 


No   1. 

PATENTED   IN   ENGLAND,   UNITED  STATES  AND  CANADA. 


Booth's  Patent  Steel  Clad  Bath  Tub  Copper  Lined. 

PRICES  

Complete  as    illustrated,  including  rim  of  cherry,  walnut    or   oak, 

and  nickel  plated  overflow,  waste  and  plug. 
Dimensions — 5  ft.  and   5   ft.   6  in.  long  ;    23   in.   wide  ;    20  in. 
deep,  inside. 

Weight  of  Copper  12  oz 14  oz 16  oz. 

Price  each $27  50      $29  50      $31   50 

Extra  for  decorating 2  50 

Any  ordinary  cocks  can  be  used  for  bath  supply,  but  a  much 
neater  and  finished  appearance  is  produced  by  using  those  supplied 
by  us,  which  are  made  especially  for  this  purpose,  and  sold  at  prices 
to  compete  with  other  makers. 

A  s  ft.  6  in.  Steel  Clad  Bath  is  equal  to  an  ordinary  bath 
tub  6  ft.  long. 

BOOTH  6c  SON,  "ttSfiSSA* 

TORONTO,  CANADA. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS   OK 

Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Special  attention  to    Correspondence   and    Mai 
Orders.     Mention  this  Journal. 


-s 


(BOND  and  FREE) 


Warehouse  Receipts  Issued, 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


H.Boker&Co. 

are  famous  for  their  hue  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 


TRADE 


t 


MARK. 


(TREE  BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 
HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill,  Wellington,  Grey  Nun  and  Youville  stt- 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


M,  &  L,  SAM 


L|  U 


LIlU 


&  COMPANY 


IMPORTERS     AND     DEALERS     J 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 

CANADIAN 


METALS,    TIN     PLATES,    ETC. 


li  28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  have  just  received  fine  line  of  POCKET  CUTLERY  special  brands,  "MAPLE  LEAF"  equal 
to  anything  in  the  market,  also  full  line  of  Carvers  in  cases,  of  RODGER'S,  LOCKWOOD'S  and 
BUTLER'S  make,  and  complete  line  of  PLATED  WARE.  We  also  solicit  enquiries  for  prices  on 
SKATES,   SLEIGH   BELLS,  SNOW  SHOVELS,   FIRE  IRONS  and  STANDS,  etc.,  etc. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.  1    RUMFORD  PLACE,        -        LIVERPOOL. 
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PARTNERSHIPS    FORMED     AND    DISSOLVED" 

Jacob  Pickels  &  Son,  general  store  and 
shipping  merchants,  have  registered  co-part- 
nership. 

Paul  Weidmann  &  Otto  Jansohn,  general 
merchants,  Weidmann,  Ont.,  have  dissolved, 
Paul  Weidmann  continuing. 

Mr.  J.  L.  Beckwith,  general  commission 
merchant,  and  Messrs.  Thompson  &  King, 
mercantile  agents,  Victoria,  B.C.,  have  com- 
bined forces  and  formed  the  new  firm  Beck- 
with, Thompson  &  King.  Their  place  of 
business  is  51  Wharf  St. 

REMOVALS   AND    DEATHS. 

John  Dick,  general  merchant,  Pine  River, 
Ont.,  is  removing  to  Ripley. 

FIRES. 

J.  P.  Graves,  general  merchant,  Mount 
Elgin,  Ont.,  is  burnt  out. 

DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Frank  Farley,  general  merchant,  St.  Valee 
de  Buktrode,  Que.,  has  assigned. 

Geo.  Stevens,  trader,  Peterboro,  Ont.,  has 
assigned  to  J.  W.  Brisbin,  Peterboro. 

Chas.  Griffin,  general  merchant,  Have- 
lock,  Ont.,  has  assigned  in  trust  to  John  Fin- 
lay,  Norway. 


NEW  USES  FOR  ALUMINUM. 

Why  is  it  that  so  beautiful  a  material  as 
aluminum  is  not  more  freely  utilized  for  elec- 
tric light  fixtures  and  similar  artistic  cast- 
ings ?  In  speculating  on  the  magnificent 
oppoitunities  for  aluminum  in  various  lines 
of  work  the  attention  of  the  public  seems  to 
have  been  unnecessarily  drawn  toward  its 
use  in  heavy  engineering  work  and  in  gene- 
ral as  a  substitute  for  steel,  rather  than 
for  bronze  The  great  beauty  of  the  mate- 
rial, its  freedom  from  tarnishing  and  its  ex- 
treme lightness  are  strong  points  in  favor 
of  its  use  in  decorative  work.  For  elec- 
troliers and  similar  artistic  objects  the  pure 
metal  is  beautifully  adapted.     It  can  now  be 


cast  very  successfully,  and  where  casting  is 
impracticable  the  softness  of  the  metal,  a 
marked  objection  to  its  use  for  certain  pur- 
poses, enables  tool  work  to  be  executed  upon 
it  with  the  greatest  ease.  In  a  large  class  of 
ornamental  work,  where  the  cost  of  the  ma- 
terial is  comparatively  slight  compared  with 
that  of  the  labor  spent  upon  it,  the  substitu- 
tion of  aluminum  for  bronze  would  not  in- 
crease the  price  of  the  finished  product  to  a 
prohibitive  extent,  and  would  put  a  novel 
and  peculiarly  elegant  material  in  the  hands 
of  our  art  designers.  If  once  some  enter- 
prising manufacturer  in  this  country  were  to 
bring  before  the  public  aluminum  art  cast- 
ings on  a  considerable  scale  he  would  estab- 
lish at  once  a  new  industry  and  swiftly  reap 
the  benefits  of  it. — Ele-.tnc  World. 


wares.  The  basement  under  these  large 
stores  is  the  shipping  department.  Here  is 
found  all  the  goods  pertaining  to  a  first-class 
jobbing  house.  In  the  rear  of  this  is  a  sepa- 
rate brick  structure,  where  is  kept  every 
brand  of  illuminating  and  machinery  oils. 
Next  to  this  isa  two-storey  frame  store-house, 
where  can  be  seen  every  thing  in  the  waggen 
or  carriage  furnishing  trade.  Indurated  fiber 
ware  is  also  a  leading  line  in  this  stock. 
They  will  soon  issue  an  elaborate  catalogue, 
which  has  become  a  necessity  owing  to  the 
large  and  varied  stock  carried  by  this  enter- 
prising firm. 


NOTES  TAKEN  ON  THE  ROAD. 

The  hardware  firm  of  Luke  &  Mitchell, 
Sherbrooke,  Que.,  is  the  largest  jobbing 
house  in  the  Eastern  Townships.  A  survey 
of  their  extensive  premises  by  a  representa- 
tive of  Hardware  elicited  many  expres- 
sions of  surprise  at  the  large  stock  carried 
by  this  firm.  They  have  a  retail  department 
having  double  frontage,  or  two  stores  25  x  75 
feet  each.  One  is  devoted  to  hardware, 
sample  stoves,  offices,  etc.  The  other  is  a 
veritable  china  hall,  where  there  is  an  im- 
mense display  of  china  ware,  crockery,  shan- 
deliers,  hanging  lamps,  and  plated  ware 
goods.  Prominent  among  the  latter  is  the 
Meredian    Brittania  Company's    celebrated 


THE   DRY  GOODS  REVIEW,  toront 

g—  THE  J.B.M'IEAN  C9(lT°)  PUBLISHE  RS.  -^?. 


m  THOMAS  NUT  LOCK 

(Patented  1890.) 

Absolutely  the  only  effective  NUT 
LOCK  applicable  to  all  Railway  pur- 
poses, Machinery,  Agricultural  Imple- 
ments, Carriages,  and  all  Bolts  where 
Nuts  work  loose,  of  any  size  or  in  any 
position,  without  changing  bolts  as 
now  in  use.  Manufactured  from  best 
spring  steel. 

The  Thomas  Nut  Lock  Co., 

Moncton,  N.  B. 


iF^IIISTTIEIRS'    BETJSHES. 


TRADE 


MARK. 


We    manufacture    the    BEST    BRUSHES  only,    and  guarantee    the 

Quality,    Weights,    and    Sizes    of    all    Brushes  bearing   our    name,    and 

the    above   Trade    Mark.         Samples  can    be  seen   and  full   particulars 

obtained  of  our  Agent,    Mr.    W.    H.    J  agger,  24    Front  Street,    West, 

Toronto.  HAMILTON    &  CO.,    96  Clerkenwell   Road,    London,    England. 
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PLEASE  MENTION  THIS  PAPER  WHEN  WRITING   US. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper, 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING— 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

TAPER    TOOTH. 


V*22SgSj* 


THIN 

EXTRAREFINED  W-  1* SILVER  STEEL 


SET  C    /cuts  ;4to%in 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools  and  lube  Expanders. 

Send  for   Catalogue   and   Price    Lists' 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS, 


B 
O 

L 
T 
S 


F 

O 

R 

G 

I 

N 

G 


Full  square  and  common  Carriage  Bolts,  Machine  Bolts,  Tire  Bolts.  Spring,  Fancy  Shaft  and 
Whiffletree  Bolts  Bolt  Ends,  Coach  Screws,  Square  and  Hexigon  Nuts.  Carriage  Forging  of  all 
kinds      StiWD  -tOrt  JrrtlOES.  #-»  cr\     r>n    ■    mp     n.  *-^     *. 

GEO.  GILLIES,  Gananoque,  Ont. 


It/rjO    DEAL    I  fsf     GROCERIES 
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HARDWARE. 


CUTLERY. 

Good  Assortment,  splendid  value. 
CARVERS,     with    or  without    cases,   a 
specialty. 

A.  C  LESLIE  &  CO., 

Manufacturer's  Agents, 


445  St.  Paul  St., 

MONTREAL. 


18  Front  St.  West, 

TORONTO. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.     Telephone  2263. 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  &  Sons, 

(LIMITED.) 


Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 

-764- 


TRADE 
MARK. 


*S 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc.,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues, 

We  shall  he  pleased  to  receive  and  notice 
copies  of  hooks  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold-back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Self-adjusting  Gauges  for 
attaching.     Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
>ole  Manufacturers—  SHEPARD    HARDWARE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 

Canada.    Telephone  2164. 


CURHE^T    MARKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag — 

56  and  28  lb  ingots,  per  lb   . .  -23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes 36  00  36  25 

I.X.,  "  7  25    7  50 

I.X.X.,        "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes        4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  12}xl7         4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note.-Othei  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates— Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B  V.  Grade,   I.C.,  usual 

sizes  4  85    5  00 

Note.—  Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

l.C.  20  x  28, 112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I  X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7c 

14x65.  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6|    7 

26        "     7J     74 

28        "     7|    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  $2  05    2  10 

Refined      "                              ..  2  45    2  55 

Horse  Shoe  "           "             ..  2  50    2  55 

Baud               "           "              ..  2  50    2  65 

Hoop               "             '             ..  2  65    2  80 

Swedish         "           "             . .  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

lussian  Sheet        "       0  10}  0  12 

Tank  Plates 2  00    2  25 

Roiler  Rivets 4  60    5  00 


Boiler  Tubes. 

2-inch     10}c 

-inch  ' 15 

Boiler  Plate. 

}  inch $2  45 

5-16  "     2  35 

|      "     and  thicker 2  25 

Sheet  Iron, 

1  to  20  gauge  2f ,  3 

22  to  24       "      2|,  3 

26  "      3,    3} 

28  "      3J,'3} 

Canada  Plates. 

Blaina }  bright  2  90     3  00 

Abercarne  3  00    3  10 

Iron  Pipe. 

Wrought  60  tc  62}  p.c.  dis. 

Galvanized,  30  and  5  to  35  p.c.  dis 

Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 

Hodgson's  Wrought,  62}  per  cent. 
Galvanized  Iron. 

Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5} 

26gauge,  "       51,5} 

28      "  "        5},  5| 

Gordon  Crown — 

16  to  24  gauge,  per  lb   5,  51 

26  gauge,  "  51,5} 

28      "  "  5},  5} 

Note — Cheaper  grades  about    }  cent 

per  lb  less. 

cHain. 

Proof  Coil,  3-16  inch,  per  lb 6 


1 
5-16 

% 
7-16 

V* 


6} 

1 

3} 
3  1-5 

5  90 
2  70 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

coz  yards , 0  20 

Copper — Ingot. 

English  B.S.  "         0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,}toJiu.$u  22  30  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Note — Complete,  lengths  about  fifteen 
feet,  from  3  to  5  cents  a  pound  less. 


Sheet. 
Untinned,  14   oz,   and  light, 

16  oz,  14x48  and  14x60   $0  17     0  18 

Untinned,  14  oz,   and  light, 

16  oz,  irregular  sizes 0  18    0  19 

Note — Extra  for  tinning,    2  cents  per 
pound,  aud  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  29    0  30 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb. .  0  20    0  22 
35  to  45       "  "        ..0  19    0  21 

50  lb  aud  above  per  lb  0  18    0  20 
Boiler  <&  T.  K    Pitts. 

Plain  Tinned,  per  lb 0  23 

Spun  "  "  0  27 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25     '->  27 

From  20  gauge,  up 0  28    0  30 

Brass. 
Roll  &  Sheet,  14  to  26  gauge.  0  ssl    0  25 
"  "         27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc   Spelter. 

Foreign,  per  lb 0  05f  0  06 

Domestic    "      0  051  0  05} 

Zinc  Sheet. 

5cwtcasks 0  06f  0  06f 

Part  casks 0  06§  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  04} 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  051 

Sheets,  2}  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 

Crown 0  16    0  18 

Note.— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb $0  15}  0  16 

Other  makes  "     o  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5}  5} 

No.  1  Do "  0    5 

No.  2  Do "  0    4} 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  },  }  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  StanJard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "      0  11 

Golden  Ochre    0  06 

French      "        0  05 

Marine  Black    0  09 

"  Green    0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  l>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.)  "  "       2  75 

Venetian  Red  (R.O.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    l  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      " 0  05 

do      pure  0  08 

Drop  Black  "       0  09 

Chrome  Yellows  "      0  12 

"        Greens  "       0  12 

Golden  Ochre  0  03j 

Varnishes  (in  bbls). 

No.  1  Furniture,      per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine      "        0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  00 

Hard  Oil  Finish  "       l  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Cantor  Oil. 

Best,  perlb 0  10      Oil 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16       07 
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HARDWARE. 

J3  A  111  munition — Cartridges. 

Kiui  Fire  Pistol,  dis. 40  to  45  p. c.  Auier 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Rim  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  lb  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  7L2  p.c. 

Wads. 
Eley's,  per  1,000 $0  -25  *1  60 

Anvils. 

Per  lb 0  10    0  12J 

Anvil  and   Vice  combined 
each 4  50 

Augers. 

(iilmour's,  discount  50,50 and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50    6  50 

Post  Hole, Vaughan's,  each.     135    160 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  0  65    1  59 

Pegging,  "  ...     0  65     1  25 

Brad,  "  ....     0  85    1  60 

"  handled  ....     3  60    7  30 

Saddlers'.  "  ....    0  45    1  60 

Awl  Hafts. 

Patent  Peg,  per  gross 1  7  25    8  00 

"    Sewing,  "  1 

Awl  and  Tool  Sets. 

.vlillai's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tubs. 
Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 
Brass.   60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Heuse. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "      7  50  10  00 

Blacksmiths'    discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37$,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— A'taer. 
Gilmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    47$    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47J  to  50  per  cent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Gimlet. 

Clark's,  per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex     per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb Oil    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pel  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    7  To 

Barber's  Ratchet 10  00  11  00 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz„  dis.  37$  percent. 

Henis,  No.  8        '*       6  00 

"     No.  9         "      7  00 

QueenCity 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Batts— Brass. 
Wrought  Brass  dis.  60  and  10    o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz. .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 1  00    1  50 

Bullards  "       6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Ammunition. 
Castors. 
Bed,  new   list,  dis.  50pc   )  to  50  and  5 
Plate        "  dis.  50pc    )     per  cent. 

Cattle  Leaders. 
No  31  and  32,  per  gross   ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston      "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01} 

Red  0  05  0  06 

Crayon,  per  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American, dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0  85  4  00 


Churns 
Daisy,  dis.   From  factory  60  and  5  p.c 

Clamps, 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  oo 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    per  doz 0  88    1  60 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Twist. 
Morse,  dis.  30  to  33$  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows — Stove  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 130    2  25 

Star,  "         2  80    3  90 

Fenns  Corkstops,  No  2  p.duz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 
Kearney  &  Foote's  discount  Am.  List 

50  &  5  to  50  &  10 
Black  Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  and  10  to  60  p.c, 

Amer.  list. 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Horse  Rasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p.c.  to  50  and  5  p.c 
HorseRasps,dis.45p.c.  Amer  I  tx„ii  <>..,, 
50p,c  Can.  I*1611"8 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

33$  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each   0  60     2  00 

Forks. 

Hay.Ma.nure,  etc, dis. 40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  and  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Henis'    per  doz 4  00 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c; 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges— Marking,  Mortise,  etc. 

Stanley's,  dis. 50,  55 p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per         Per        Per       Per 

United  50  ft       100  ft.      50  ft.    100  ft. 

inches. 

16  to  25  1.40  2.70        2.00 

26  to  40  1.55  3.00        2.25 

41  to  50  3.40  500 

57  to  60  3.70  550 

61  to  70  4.00  6  00 

71  to  80  4.50  6  75 

81  to  85  5.20  7  50 

86  to  90  5.90  8.50 

91  to  95  9.5o 

96  to  100  10  50 


Pilkington. 
Ordinary 

1st  break  $3  65 

2nd       "       3  90 

3rd       "      4  60 

4th       "       4  95 

5th       "       5  40 

6th       "       5  90 

7th       "       0  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd       "      4  70 

3rd       "       :   5  40 

4th       "       5  90 

5th       "       6  50 

6th       "       6  90 

7th       "       7  7C 

Glue  Pot*. 

Tinned,    each   0  30    0  90 

Enamelled"      0  55    120 

Grindstone   Fixtures. 

P.  S.  &  W.,  per  doz    4  25    4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  i.is. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic  per  doz  l  10    l  50 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe        per  doz 00    3  50 

Store  door    "     i  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Chisel. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B.,discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian   per  pah* 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  37 J,  40  p.c. 

Hinges. 
Blind,  Parker's,  dis.  60  to  60  and  10  p.c 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  dis  02}  to  65  per    J 

Heavy,  per  lb 0  4J  0  05 

Screw  and  Strap,  per  lb  . .     0  03i  0  04} 
Per  doz".  sets 

screw,  Eureka  -  13    1  so 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

sPrmg    1  50    3  50 

"     Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pel 
cent. 

Planter  doz   4  00  5  00 

Hooks  -  Cast  Iron 

BirdCage,    per  doz  0  50  1  10 

Clothes  Line,     "  ..\...     0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..     100  3  00 

Chandelier,  per  doz    0  50  1  13 

Wrought  Iron. 

Wrought    Hooks    and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HEADQTJAETEES 

for 

Breech  Loading  Shot  Gims,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting, "  Celebrated  "  Trap  "  Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London,  Ont, 
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HARDWARE. 


Wrought  Hooks  and  Staples,   Ainer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
HatandCoat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Shoes, 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  7*  per  cent.  dis.  off  new 

list 
Copper,             per  lb        ..    0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50andl0,60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

Bro'nze,  Berlin,  per  doz  . .    2  75    3  25 
Bronze,  Gem,        «        ....    |  00  J>  00 

Shutter,  porcelain,  F.  &  „0 

Ti  screw,  per  gross U  30  4  uu 

Ladles. 

Melting,  per  doz "f  4  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20  o  60 

Galvanized,                „          \f  ?™ 

KI"g' liars'  "  «00    4  50 

All  K1»Bb»"  "  1  20    1  30 

Lines. 

»t&re- :::::::•:  !S  ?S 

Locks— Door. 
Canadian,  d/s.  percent..     ....       oo 

Russell  &Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  per  cent,  30  per  cent,  to 
33H  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 

B°a"e 'dfsV  Percent,  15  to  17*  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs',  hickory  1  *>    a  <o 

Lignum  Vita>  \  f    ^  00 

Caulking.each I60    *  uu 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  C  utter 
Enterprise,  American  dis.  17*  to  20 

per  cent.  dis. 
Canadian,  37i  to  40  per  cent. 

Home,  each ■■•■■ 

Mincing  Knives. 

American,  per  doz 4<s    ^  ao 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Mails. 
Cut,  3   in.   and   upwards, 

BrPaeaSk&gMboautdFngCNaiis.  7u  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 

German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    ^    ^  oo 

Dil^a:;::::::::::."".'."  12001500 

Oil. 
Canada  Refined  Oil  (Toronto)l5*  .  16 

Carbon  Safety        "     °  W    0  18 

Canada  W.W.  0  20 

American  W.W.    " ....    0  25 

S.R    Seal per  gal    0  63    0  65 

Oilers. 
McQlary's  Galvan.  Iron 
Oil   Can,   with    Pump,  ^  ^ 

ZiC  ana'Tin,dis.'50V56  and  10 
Copper,  perdoz..........    lg    3  50 

Malleable,  dis.  25  per  ct. 
Pails. 

ialvanized,  per  doz 2  25    3  25 

Pencils. 

Jixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
Perdoz  600    900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  37*  per  cent. 
Bailey's  (Stan  R  &  L.  Co.)  3o  to  37$ 

per  cent. 
Miscellaneous,  dis.  12*  to  15  per  cent. 
Bailey's  Victor,  dis.  12*  to  15  per  cent. 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37*,  40  p  c. 
Button's  Imitation,   per 

doz ••■■     7  40  10  25 

German,  per  doz 60    2  60 

Plumb3  and  Levels 
S.  B.  &  L.  Co.,  dis.  65  p.  c. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  perdoz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62*  per  cent. 
Pitcher  Spout.  65  to  70  p.c. 
Punches. 

Saddler's,     perdoz 100    185 

Conductors'        "       9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 

Barn  Door,     per  foot 3         3* 

Sliding  Door,         "       ....  3J        3| 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "         3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent.dis  to 

50  p.c. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  33$  per  c 
Rivet  Sets. 
Canadian,  dis.  30,  35  per  c, 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..      9*    9}    13       13* 

M,  5-16,  %  in 10    10J    13*      13| 

3-16  in ICi  14 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        13*      16 

Jute    "     ...        08       08* 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  ^i<J  37*  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  85    0  90 

N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&A.,sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per  quire 55        90 

Sash  Cord 

Per  lb 22        50 

Sash  Locks. 
Triumph  and  Morris,  dis  37*,  40  per 
cent. 

Kempshell's  dis.    40,   62*  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 2*    3  00 

tiausarre  Stuffers. 

Each 1  00    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  oer  cent. 
Cross-Cut,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.   30  to  35  per  cent. 
Hack,  complete,  each.. ..    1  75    2  75 

"       frames  only  75 

Saw  Sets. 

Perdoz 1.66    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    perdoz   2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  perdoz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  77*  per  cent.  dis. 
"       K.  H.       "      72*        " 
"      P.  H.  Brass  75         "  " 

•'      R.  H.      "       70         "  " 

Diamond   Point    wood    screw   nails, 
bright,  dis.  77*  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &W.  N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
^Etna,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cunt. 

Sheaves 
Sliding  Door,  per  set    ...         77     140 

Shovels  and  Spades 
Canadian,  dis.   37*  per  cent,  to  40  p.c 

HALIFAX   SHOVEL  CO. 

Penerty's  disc,  45  to  50  per  cent. 

Sieves 

Wood  Rim,  black,  p.  doz    1  15  1  35 

tinned,      "  1  35  1  60 

Tin  Rim,  "  "  2  30  2  45 

"  black,        "  1  80  2  25 

Snaps. 

Harness,  German,  p.  gro.  1 

Acme,  3 

Lock,  Andrew's  4 

Soap 

Sapolia    i  gross  boxes 

•'         J  and  *  gross  boxes 
gross  net  cash 


65  5  50 
00  5  00 
50  11  50 


3  25 


per 


12  00 


Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 
Discount,  20  per  cent. 

Spoke  Shaves. 

Wood,  English  1 

Iron,  American  1 

Spoons  and  Forks. 

TeaSpoons per  gross    7 

Dessert  "    "         21 

Table       "     "         30 

Dessert  Forks....  "  24 
Medium  "  ....  "  27 
Table  "      ...         "         36 


80 
35 

5  00 
2  35 

50 

00 
00 

12  00 
30  00 

Squares. 


Iron,  perdoz  165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  52*  percent 

Staples. 
Fence,  galvanized,  per  lb  4*      41 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 

cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "       0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,gimp,blued,  dis.35p.c 

"  tinned,  dis.  45p.c. 

Swedes'iron.blued  or  tinned,  dis.  42*pc 
Upholsterers"  dis.  42*  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p  c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Tacns  &  Nails, dis.  25p.c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each....    0  90    2  85 

steel,  each  .    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  12*  per 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17*,  20  per  cen 
Game,  H.  &  N. ,  or  P.S.&W. ,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  12*  0  20 

Wrapp'g,mottl'd,pr.  pack.    0  50    0  60 
cotton,  per  lb    ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

"         iute        "       

"         Blue  ribbon   0  14 

"         Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight    allowed     to    any    station 
south    and  east  of  Owen   Sound   in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  50* 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  5  50    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  5C 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel — Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  12*  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list :  brass  and  copper  7* 
p.c.  dis. 

Market,  tinned  per  lb  0  04*  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  05}  0  06* 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel   barb  fencing 

"Lock Barb,"  4  point 0  043 

Ditto  Glidden  2  point  0  04*  0  04} 

Galv.  Ste<  1,  plain  twist  ..    0  04    0  04} 
Galvanized    Barb,  "Ly- 
man,"  2  to  4  points 0  04} 

Staples  0  04* 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOO  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  37*  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard, dis.  60,  60  &  lOp.c. 
Coe'sGen'ne,  dis.  30  to  32Jp.  c. 
Diamond,  dis.  33*,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  0(> 

"         S.,  per  doz 5  80    7  50 

G.  &K.'sPipe    "      6  00 

Burrell's    "     each 340 

Pocket,  perdoz 125    2  00 
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HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  MARK  FOR 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


REGISTERED 
TRADE  MARK  FOR 

$w?:rogebs.)Jc 

KNIVES,  FORKS.SPOON8. 


HOLLOW    WARE- 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j. whimbey,  Manage 
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TRAVELLERS 

SHOULD  SEND   25C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 

RECENTLY   PUBLISHED    IN 

IHI^IRID^vV^IRIE. 


BPOONER'B 

COPPERINE 

Best  Box  Metal  Extant 
For  Machinery  Bearings. 
Stands  any  Weight  or  Motion. 
Solid  Comfort  for  Engineers. 
Most  Favored  Metal  in  Canada 
Used  and  Recommended  by 
the  Best  Manufacturers  ana 
Owners  of  Machinery  in  this 
country. 

It  admits  no  Competition. 
COPPERINE 
will  do  all   your  work. 


LOOK 

At  the  FINE  FOSTERS  printed 
from  HEW  TYPE  with 
BRIGHT  IRKS  at  the 

GREAT  POSTER 

HOUSE  OF  THE 

DOMINION 

THE  MAIL  JOB 
PRINTING  GO. 

TELEPHONE  647 
W.  A.  SHBPARD,  MANAGER 

LOWEST  LIVING  PRICESJ 

How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


SAW  YOUR 

I  ADVERTISEMENT 


IN  THE 


HARDWAR 


When  writing  to  our  advertiser    please  inclose 
the  above. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 


ALL  SIZES  IN  STOCK. 

MANUFACTURERS   OF 

STAINED  GLASS  FOB  EVERY  PURPOSE. 

McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller  recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO., 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  of 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on  hand. 


HARDWARE. 


The  Buffalo  Hot-Water  Heaters. 

Thoroughly  tested,  very  economical  and  efficient.     The 
most  perfect  boiler  yet  produced. 


For  Prices  apply  to 


H-  H-  Ives  &  Co., 

Hardware  and  Stove  Manufacturers, 

MONTREAL. 


THE  DEMAND  FOR 

Loaded  Shot-Shells 

IS  BEST  MET  WITH  OUR 
u TRAp  » 

"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO.,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y- 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


KINK  PROOF" HOSE. 


GUTTA  PERCHA'RUBBER  rFO> 

°r  TORONTO 


jEmasMBlElz 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require 
to  be  fastened  to  couplings,  or  by  other  clumsy  device  to  prevent  coming 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OF   TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  I 


Box  1964,  Montreal,  or 

27  Front  St.  E..  Toronto. 


STEEL  WIRE! 

FOR 

Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 
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2.00  a  Year. 

1  O  Cents  a  Copy 
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it    ORGAN   OF 

WROUGHT 

,   CAST, 

In     STAMPED 

SHEET  &  SPUN 

METAL 

TRADES. 

Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


We  have  full  Stock  of 


Acme  Skates, 

Achieved  Skates, 

Hockey   Skates 

CUTLERY  AND  PLATED  FLAT  WARE. 

Carvers  in  Sets  and  Cases. 


Telegraph  Orders  will  have  immediate  attention. 


RICE  LEWIS  &  SON, 


LIMITED. 

General  Hardware  Merchants. 


Three  sizes  with  extra  heavy  Fire  Pots,  10,  u  and  12  inches  in 
diameter.  Two  largest  sizes  have  flues  and  damper  in  top  which 
controls  and  keep  a  continous  fire.     Low  in  price. 

THE  GHOWN  &  CUNNINGHAM  CO 'Y 

LIMITED, 

KiiisrGhSTOisr,  oustt. 

WESTERN  AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1    Front  St.  W  ,  Toronto. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 
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These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 
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EXACTNESS  IN  MAIL  ORDERS. 

The  sole  primary  purpose  of  business  ca- 
talogues was  to  advertise  the  goods  and 
sometimes  the  prices  of  the  houses  which  is- 
sued them.  That  purpose  is  still  the  funda- 
mental raison  d'  etre  of  catalogues,  but  their 
efficiency  as  advertising  mediums  is  depen- 
dent upon  an  object  that  is  secondary  in  de- 
velopment but  paramount  in  importance, 
and  that  is  their  usefulness  to  buyers.  That 
is  a  consideration  which  manufacturers  study 
with  considerable  care  nowadays.  It  is  on 
account  of  the  attention  which  has  been  given 
to  it  that  catalogues  are  the  complete,  order- 
ly publications  they  have  come  to  be.  Their 
matter  is  classified,  subdivided,  and  arrang- 
ed as  carefully  as  if  the  work  were  an  exhaus- 
tive treatise  on  botany,  and  the  compiler  a 
rigid  man  of  science.  References  are  made 
easy  and  minute.  Illustrations  add  their  gra- 
phic aid  to  the  effect  of  verbal  description,  and 
the  intending  buyer  is  presented  with  a 
volume  of  information  that  makes  it  possible 
lor  him  to  order  at  a  distance,  both  intelli- 
gently and  intelligibly,  from  lines  of  goods 
that  he  never  saw  in  stock.  The  perfect 
catalogue  is  the  buyer's  manual  of  informa- 
tion as  well  as  the  seller's  advertising 
medium. 

Buyers  ought  to  keep  all  catalogues  as 
part  of  their  office  library,  and  never  forward 
a  letter-order  without  assuring  themselves 
by  a  satisfactory  catalogue-reference  that 
they  are  using  the  terms  that  will  be  most 
readily  understood  by  the  wholesaler  to 
whom  they  send   (or   the  goods.     A  number 


needs  frequently  to  be  quoted  to  secure 
exact  correspondence  between  the  intention 
of  the  buyer  and  the  understanding  of  the 
shipper.  Where  there  is  room  for  am- 
biguity, as  there  is  endless  room  for 
ii  in  the  varieties  into  which  all  classes 
ol  hardware  stock  are  divided,  the  neces- 
sity for  clearness  ought  to  be  manilest 
to  everybody.  Inexact  terms  of  designation 
are  often  distracting  to  a  warehouseman 
who  has  to  make  up  the  order,  and  consid- 
eration for  him  ought  of  itself  alone  to  incline 
the  orderer  to  make  his  meaning  unmistak- 
able. The  number  of  times  that  the  wrong 
thing  is  sent  furnishes  no  idea  ol  how  often 
the  snipping  clerk  has  been  put  at  his  wits' 
end  to  know  what  is  wanted.  He  guesses 
rightly inas  manycasesas  heguesses  wrongly, 
and  vagueness  characterizes  easily  twice  as 
many  orders  as  are  wrongly  filled.  A  whole 
office  staff  may  be  puzzled  by  an  indefinite 
description.  Time  would  be  saved  and 
celerity  in  the  despatch  of  shipments  would 
be  gained  if  there  were  no  hazy  orders  re- 
ceived by  mail. 

The  proper  use  of  catalogues  would  pre- 
vent much  friction  between  buyer  and  seller 
and  save  money  as  well.  Every  error  in 
order-filling  causes  loss  of  carriage  charges 
backward  and  forward,  or  necessitates  the 
carrying  in  stock  of  something  that  is  not 
wanted,  or  causes  feeling  because  of  the  re- 
turn of  goods  or  because  of  refusal  to  take 
goods  back.  Also,  the  delay  in  getting  an 
order  filled  through  sending  more  than  once 
is  often  the  cause  of  losing  a  sale. 


SEAL  OIL  INTERESTING. 

The  declaration  of  the  Ottawa  authorities, 
that  they  intended  to  retaliate,  by  imposing 
duties  on  Newfoundland  products  for  the 
discriminating  measure  oi'  the  Islanders,  has 
excited  some  desire  for  speculation  in  seal 
oil.  It  woke  up  that  enterprising  individual, 
the  broker,  from  his  usual  holiday  fit  of  lazi- 
ness somewhat,  when  he  scented  the  oppor- 
tunity of  turning   an   honest   penny  on  seal 


oil.  So  far,  however,  the  penny  is  still  in 
the  dim  and  distant  future,  but  the  shopping 
around  that  the  feeling  caused,  brightened 
up  the  market  to  a  certain  extent,  although 
no  important  transactions  have  transpired. 
The  fact  is,  dealers  are  undecided  how  to 
act;  if  they  sell,  they  fear  the  duty  may  be 
imposed,  and  they  lose  a  nice  little  item  ;  if 
they  hold,it  may  not  and  an  opportunity  has 
passed  for  turning  over  some  stock  at  a  fair 
margin  of  profit,  so  they  are  on  the  horns  of 
a  dilemma  and  can't  decide  on  which  course 
to  adopt. 

At  present  the  stock  of  seal  oil  in  Mon- 
treal is  not  excessive,  while  at  the  same 
time  it  is  in  few  hands  and  it  has  been  held 
pretty  firm  throughout  the  fall  ;  but  the  de- 
mand has  not  been  exceptionally  brisk.  It 
is  surprising,  therefore,  that  some  of  the 
tempting  offers  which  it  is  understood  specu- 
lators have  made  in  anticipation  of  the  duty, 
prices  that  meant  a  good  margin  on  the 
right  side,  have  not  been  accepted.  But 
humanity  was  ever  thus,  and  no  sharp  mer- 
chant wants  to  lose  a  chance  by  handing  it 
over  to  some  one  else  even  for  a  considera- 
tion. In  the  long  run,  though,  the  safe 
course  is  always  the  best,  taking  a  fair  profit 
and  turning  over  the  goods.  Prices  are  the 
same. 


AMERICAN  PIG  IRON  PRODUCTION. 

Despite  generally  quiet  trade  conditions, 
and  the  fact  that  the  production  of  pig  iron 
in  the  United  States  during  the  early  portion 
of  1891  fell  away  sharply,  the  output  of  the 
material  south  of  the  line  during  the  present 
year  has  been  enormous  with  the  prospect 
of  being  still  heavier  during  the  earlier  por- 
tion of  next  year.  During  the  last  half  of 
1891  the  United  States  produced  3,776,556 
net  tons  of  pig  iron,  the  output  being  small 
as  compared  with  the  production  last  year, 
when  5,107,775  net  tons  were  produced 
during  the  first  six  months  and  5,199,253 
net  to  us  during  the  last  six  months.  The 
causes  of  this  decline  are  well  understood 
and  since  July,  1891,  the  weekly  capacity  of 
the   furnaces   in  blast   has    increased    from 


HARDWARE. 


month  to  month,  the  maximum  output  for 
the  year  probably  being  at  the  present  time. 
By  estimating  the  monthly  output  from  the  first 
of  Julyto  thepresenttime,and  with  the  proviso 
that  the  present  rate  of  production  continue 
during  the  next  month  or  so,  Bradstreets  es- 
timates the  total  at  5,200,000  net  tons,  for  the 
the  last  half  of  1891.  This  would  give  a  pro- 
duction of  9,000,000  net  tons  for  the  whole 
calendar  year  1891.  While  the  year  will 
show  a  reduction  as  compared  with  1890, 
the  output  is  in  advance  of  the  consumption, 
and  although  stocks  in  the  United  States 
are  not  so  large  as  last  year's,  they  are  in- 
creasing. Yet  the  market  shows  tone,  and 
according  to  recent  advices  many  of  the 
American  furnaces  have  orders  booked  to 
the  extent  of  their  production  the  first  half 
of  next  year.  The  wonder  is  that  the  market 
has  any  tone  at  all. 

RETURNED  DRAFTS. 

The  epithet  "  dishonored,"  in  its  applica- 
tion to  an  unaccepted  draft,  means  just  the 
same  thing  that  it  does  in  any  other  connec- 
tion. It  is  not  one  of  those  commercial 
terms  which  have  taken  on  a  secondary  or 
special  meaning  that  utterly  differs  from  and 
completely  displaces  the  primary  one.  It 
means  "to  put  dishonor  upon,"  and  not 
simply  upon  the  insensible  paper,  but  upon 
the  person  or  firm  who  has  issued  that  paper. 
Hence,  our  correspondent,  whose  letter  ap- 
pears on  another  page,  rightly  regards  the 
non-acceptance  of  a  draft,  in  certain  circum- 
stances, as  an  insult  to  the  house  to  whom  it 
is  returned  dishonored.  The  circuinstan;es 
required  to  make  it  such  an  offence  are  :  that 
thegoods  for  which  the  trader  is  drawn  upon 
have  been  received  some  time  before  the 
draft  is  made  upon  him  ;  that  he  has  had 
sufficient  time  in  which  to  notily  the  drawer 
of  any  mistake  or  other  fault  in  the  ship- 
ment ;  and  that  warning  has  been  given 
him  that  the  draft  will  be  made  at  a  certain 
time.  These  circumstances  give  to  any  man 
of  a  courteous  disposition  a  chance  to  do 
any  demuning,  or  protesting  or  appealing 
for  extra  time  before  the  draft  comes.  If  he 
has  had  adequate  opportunity  to  find  all  fault 
and  put  in  all  excuses  beforehand,  his  neglect 
to  make  use  of  it  until  he  does  so  by  dishon- 
ering  the  draft  is  exceedingly  ungracious  and 
offensive.  A  man  may  not  have  the  money 
when  the  draft  comes,  but  in  the  conditions 
above  supposed,  he  could  say  before  he  is 
drawn  upon  that  he  would  be  unprepared. 

There  are  circumstances  in  which  the  re- 
fusal to  honor  a  draft  is  no  breach  of  com- 
mercial amenity.  When  the  draft  accom- 
panies the  bill  of  lading,  it  frequently  is 
presented  for  payment  before  the  goods  are 
seen.  Of  course  even  between  the  most  up- 
right and    largest    concerns    the   refusal    to 


honsr  a  diaft  till  the  condition  of  the  goods 
has  been  looked  into  is  no  more  than  a 
matter  of  ordinary  caution.  In  such  a  case 
it  is  not  an  unexpected  thing,  and  tbe  house 
whose  draft  is  declined  for  such  a  cause  can 
find  no  fault  with  anybody.  It  happens  as 
well  sometimes  that  drafts  accompanying 
bills  of  lading  are  drawn  for  goods  that  the 
receiver  is  dissatisfied  with.  He  has  no 
option  in  such  a  case  but  to  pay  or  dishonor 
the  draft.  With  the  policy  of  a  business 
man  he  usually  and  quite  correctly  takes  the 
latter  course.  He  had  no  chance  to  do  any- 
thing before  the  presenting  of  the  draft,  and 
so  is  absolved  from  any  charge  of  boorish- 
ness.  If  the  goods  have  suffered  in  transit, 
through  railway  accident,  weather  damage 
or  other  cause,  which  may  lead  to  a  dispute 
about  their  value  when  come  to  hand,  it  is 
well  that  the  receiver  should  keep  as  much 
as  possible  of  the  advantage  in  his  own 
hands. 

To  refuse  to  honor  a  draft  for  a  trifling 
cause,  or  after  ample  time  and  opportunity 
have  lapsed  for  all  complaints  and  pleas  to 
have  been  made,  is  very  exasperating  to  a 
creditor,  and  cannot  be  considered  as  any- 
thing short  of  an  ultimatum  from  the  debtor 
that  he  wishes  to  discontinue  trading  with 
the  people  he  treats  in  this  way.  He  cannot 
expect  any  very  considerate  treatment  after- 
wards from  a  house  which  he  has  used  so 
cavalierly.  He  puts  himself  at  a  disadvan- 
tage if  he  has  any  intention  of  trading  in  the 
future  with  that  house,  whose  memory  for  an 
ill  service  may  usually  be  depended  on  to  be 
good.  A  rude  man  may  ignore  every  chance 
of  doing  things  in  a  gracious  way,  that  he 
may  exercise  his  crookedness  to  the  full  when 
the  most  disagreeable  course  is  all  that  is 
left  open  to  him  ;  but  in  bus.ness  there  are 
always  two  sides  to  the  connection,  and  the 
man  who  wants  to  work  against  the  grain 
needn't  expect  to  be  rubbed  down  with  any- 
thing much  softer  than  a  brick.  Even  ll  a 
trade1-  has  good  cause  to  reserve  payment 
for  any  particular  shipment  of  goods,  he  has 
no  reason  to  put  off  the  statement  of  his  ob- 
jections until  there  is  a  draft  made  upon  him. 
If  he  has  delayed  the  matter  long  after  re- 
ceipt of  goods,  and  after  notice  of  intending 
draft,  he  ought  to  pay  the  latter  when  it 
comes,  and  depend  upon  the  honor  of  the 
house  he  owes. 

The  annoyance  which  many  wholesale 
merchants  and  manufacturers  are  caused  by 
returned  drafts  has  been  apparently  greater 
this  fall.  The  cause  probably  in  the  majority 
of  cases  is  want  of  ready  money,  though 
some  pretext  is  very  often  given  instead  of 
this  real  reason,  the  drawee  being  unwilling 
to  admit  that  he  was  so  negligent  as  not  to 
advise  his  creditor  in  time  of  his  inability  to 
meet  the  debt.  The  practice  of  returning 
goods  is  perhaps  not  less  objectionable,  but 
it  usually  is  more  justified  than  that  of  re- 
turning drafts  that  follow  delivery.  The  re- 
turn of  a  draft  should  be  made  only  in  casos 
where  nothing  else  can  be  done. 


NOTES  ON  WINDOW  DRESSING. 

A  window  should  be  like  a  kaleidoscope — 
a  constant  succession  of  novelties  with  the 

same  class  of  goods. 

*  * 

To  accomplish  this  requires  only  a  change 
in  matter  of  arrangement ;  and  the  details 
of  arrangement  must  necessarily  depend  on 
the  ingenuity  and  taste  of  the  dresser. 

*  * 
* 

To  spend  labor  and  time  on  a  poorly 
dressed  window  is  that  much  thrown  away. 
To  spend  more  time  and  more  labor  and  to 
have  as  a  result  a  really  attractive  window  is 
an  investment  surpassed  only  by  a  good  ad- 
vertisement in  a  live  paper.  It  will  give  a 
great  profit. 

The  Christmas  season  calls  for  a  taking 
display  of  novelties  and  fancy  hardware. 
Cutlery  will  make  an  enticing  display,  but 
requires  taste  and  care  in  its  arrangement. 
Thin  shield-shaped  boards,  covered  with 
green  or  red  cloth,  and  having  pocket-knives 
or  scissors  fastened  on  by  wire  or  by  tacks, 
are  very  handy  to  place  in  the  window.  If 
you  have  a  dozen  varieties  of  pocket-knives 
which  sell  for  25c,  you  can  place  them  on  a 
shape,  tacking  a  price-ticket  in  the  centre. 

*** 
To  sell  fancy  cutlery  you  must  keep  it  be- 
fore people's  eyes,  so  that  they  will  think 
over  the  question  of  buying  it  from  day  to 
day.  Place  steps  at  the  back  of  your  win- 
dow, leaving  about  one-half  of  the  floor  of 
the  window  clear.  Cover  the  whole  with 
green  or  red  cloth.  Along  the  clear  space 
place  knives  and  forks,  in  sets  of  a  half- 
dozen  of  each,  and  likewise  spoons.  Keep 
the  sets  separate  and  ticketed  if  so  desired. 
At  the  first  rise  place  a  set  of  carvers,  and 
fill  the  other  steps  with  novelties  such  as 
bread-boards  and  bread-knives,  crumb-trays 
and  crumb-brushes,  call  bells,  etc.  At  the 
back,  above  all,  but  not  much  above  the 
level  of  the  onlooker's  eye,  a  covered  board, 
with  spoons  and  scissors  fastened  and  ar- 
ranged in  divers  patterns,  should  be  placed, 
running  nearly  the  full  length  of  the  window 
and  being  about  one  foot  wide.  If  some 
beautiful  and  attractive  object,  something 
that  will  be  sure  to  command  people's  atten- 
tion, be  placed  in  the  centre  of  the  window, 
it  will  thus  add  to  the  certainty  of  attention 
being  drawn  to  your  other  articles. 


PROPOSED   CHANGES   IN   QUEBEC 
INSOLVENCY  LAW. 

The  Boards  of  Trade  of  Montreal  and 
Quebec  are  preparing  to  renew  the  attempt, 
which  almost  completely  failed  before  the 
last  session  of  their  Legislature,  to  secure  a 
more  satisfactory  enactment  to  govern  the 
liquidation  of  bankrupt  estates.  They  have 
agreed,  in  all  but  one  detail,  on  the  amend- 
ments which  they  deem  necessary  to  the 
existing  legislation  on  this  matter.  The 
amendments   were    reported    Dy    the  Que- 
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bee  Board  and  adapted  with  the  excep- 
tion of  clause  4  by  the  Montreal  Board,  which 
would  substitute  for  the  clause  in  question  : 
— "The  judge  shall  appoint  as  curator  the 
party  or  parties  nominated  by  the  majority 
in  value  of  the  creditors  present  or  repre- 
sented at  the  meeting."  The  council  of  the 
latter  Board  reported  "  That  any  restriction 
on  the  right  of  a  creditor  to  vote  on  the 
ground  that  his  claim  was  partly  or  wholly 
secured  would  often  necessitate  vexatious  de- 
lays and  the  expense  of  a  contestation  to  de- 
cide whether  and  to  what  extent  the  claim 
in  dispute  was  secured  ;  that  although  the 
delay  of  forty-eight  hours  specified  in  clause 
7  was  approved  by  the  council  last  year,  ex- 
perience convinced  them  that  the  present  de- 
lay of  twenty-four  hours  is  ample,  and  in  nu- 
merous cases  e\en  that  period  is  detrimental 
to  the  interests  of  creditors  ;  that  they  con- 
sidered the  time  opportune  for  a  renewal  of 
the  efforts  to  obtain  legislation  by  the  Fede- 
ral Parliament  for  the  equitable  distribution 
of  the  assets  of  insolvent  estates,  and  urged 
the  council  to  take  the  matter  into  early  con- 
sideration." 

The  following  are  the  changes  proposed 
by  the  Quebec  Board,  and  approved,  with 
the  exception  of  clause  4,  by  the  Montieal 
Board  : 

1.  That  power  shall  be  given  to  question 
under  oath  the  insolvent  or  the  party  man- 
aging the  business  for  the  insolvent,  at  any 
time  after  the  nomination  of  the  curator,  at 
the  request  of  a  majority  of  the  inspectors 
and  curator  combined  with  the  concurrence 
of  the  court. 

2.  That  a  sworn  claim,  with  vouchers  at- 
tached, lor  a  sum  of  not  less  than  two  hun- 
dred dollars,  shall  be  fyled  with  a  demand 
of  assignment. 

3.  That  parties  holding  general  notarial 
powers  of  attorney  shall  be  allowed  to  make 
demands  of  abandonment  and  vote  at  all 
meetings  in  virtue  of  said  powers  either  per- 
sonally or  by  their  signatures  ;  that  the  same 
rule  shall  apply  to  incorporate  companies, 
banks  or  municipalities,  without  the  neces- 
sity of  a  special  meeting  of  the  directors  to 
authorize  such  signatures  when  those  signa- 
tures are  given  by  the  recognized  officers  re- 
presenting the  institution. 

4.  The  majority  in  amount  for  one-third 
in  number  combined  of  direct  creditors 
whose  claims  are  unsecured  shall  name  the 
curator  and  inspectors,  the  court  having  only 
to  preside  at  such  election  and  confirm  it 
when  made  in  order  ;  whenever  a  division 
occurs  between  amount  and  number,  the  de- 
cision as  to  the  appointment  of  a  curator 
will  be  left  to  the  decision  of  the  court. 

5.  The  curator  shall  have  the  right  to  con- 
test creditors'  claims,  provided  he  has  the 
approval  of  the  majority  of  the  inspectors 
and  he  has  obtained  permission  from  court ; 
and  all  results  of  such  proceedings  shall  be 
at  the  risk  of  the  estate. 

6.  The  curator  shall  have  the  right  to  con- 
test statements  deposited  by  the  insolvent, 


provided  he  has  the  approval  of  the  majority 
of  the  inspectors  and  has  obtained  permis- 
sion from  court  ;  and  all  results  Df  the  pro- 
ceedings shall  be  at  the  risk  of  the  estate. 

7.  A  delay  of  forty-eight  hours  shall  be 
given  the  insolvent,  after  the  demand  of 
abandonment,  to  deposit  his  sworn  state- 
ment in  order  to  determine  the  time  when 
a  capias  may  be  issued. 

8.  A  delay  of  not  more  than  eight  days 
clear  shall  be  given,  between  the  date  of 
calling  the  meeting  and  the  meeting  itself  ; 
notices  of  convocation  of  such  meeting  shall 
be  given  by  the  provisional  guardian  of  the 
estate. 

9.  When  a  demand  of  abandonment 
served  on  a  woman  or  minor  children  has 
not  been  complied  with  in  the  stated  delay 
of  forty  eight  hours,  power  shall  be  given  to 
take  possession  of  said  estate  with  same 
rights  as  if  theie  had  been  an  assignment. 

10.  The  notice  ot  abandonment  shall  have 
to  be  given  by  the  provisional  guardian  of 
the  estate,  within  three  days  after  the  assign- 
ment ;  if.  at  the  expiration  of  such  delay, 
such  notices  have  not  been  sent,  any  credi- 
tor shall  be  authorized  to  send  the  same. 

11.  Immediately  after  the  fyling  of  the 
statement  on  application  to  that  effect  made 
by  the  creditors  demanding  assignment  or 
his  attorney,  the  prothonotary  appoints  a 
provisional  guardian,  whom  he,  as  far  as 
possible,  selects  from  among  the  most  in- 
terested creditors  who  either  personally  or 
by  a  person  whom  he  delegates  for  that  pur- 
pose, takes  immediate  possession  of  all  the 
property  liable  to  seizure,  and  the  books  of 
account  of  the  debtor. 

12.  The  writ-capias  may  also  be  obtained, 
if  the  affidavit  establishes  that  the  debtor 
has  been  condemned  to  pay  a  sum  exceed- 
ing $80,  exclusive  of  interest,  from  service  of 
protest  and  costs,  for  a  debt  of  a  com- 
mercial nature  ;  that  the  immovable  and 
movable  property  01  which  he  appears  pos- 
sessed have  been  disused,  and  that  he  has 
refused  to  make  an  assignment  of  his  pro- 
perty for  the  be*efit  of  his  creditors. 


ENGLISH    ODDITIES. 

A.  F.  G.  in  Iron  Age  says  :  We  were  inter- 
ested in  looking  over  a  foreign  paper  de- 
voted to  the  hardware  and  iron  interests  to 
notice  the  peculiarities  of  the  country  and 
people  which  it  represents.  This  is,  of 
course,  from  an  American  point  of  view,  the 
peculiarities  being  brought  out  in  the  reading 
matter  and  advertisements.  As  compared 
with  American  customs  the  following  instan- 
ces strike  us  as  cf  interest  :  A  party  who 
was  engaged  in  the  metal  and  other 
kinds  of  business  failed,  and  in  the  notice 
is  referred  to  as  a  bankrupt.  He  was  obliged 
to  attend  the  county  court  for  public  ex- 
amination and  required  to  make  a  state- 
ment in  court  of  his  liabilities  and  assets. 
In  reply  to  questions  he  described  in  dettil 
some  of  his    financial  ventures,  stating   the 


cause  that  led  to  his  failure.     It  is  evident 
the  English  bankrupt  laws  are  different  from 
ours.     Under    review  ot  the   the  Hardware 
market     "  Dram  Flasks  and  Breachloading 
Implements"  are  given   together,  and   are 
manufactured  by  the  same  firm.     It  is  stated 
that  of  late  the  large  sized  bottles  have  been 
much  in  vogue,  chiefly  for  export.  Crocodile 
and  lizard  skins  have  still  the  chief  run  in 
leather  for  coverings.     Shot  Guns  are  referr- 
ed  to   as  "  Birding  Guns,"  and  "  Shooting 
Tackle"  is    the   term   applied    to    sporting 
goods,     Hardware  is  known  as  Ironmongry 
and  stores  of  all  descriptions  are  spoken  of 
as  shops.     A  review  is  given  of  the  state  of 
trade  in  "Cabinet  Brass  Foundry  and  Locks," 
which  would  be  spoken  of  by  us  as  Cabinet 
Hardware.       In    mentioning    the    names  ot 
subscribers    to  stock   in    various  companies 
it    is    customary    to    give    the    occupation 
of  each,  as  gentleman,  engineer,  shoithand 
writer,  wool  merchant,  farmer  &c;  the  occu- 
pation of  gentleman,  however,  predominate. 
A  female  subscriber  is  designated  as  a  "  spin- 
ster."     We   notice   a    number  of  American 
patented  articles  are  advertised  as  being  for 
sale  by   American  merchants   and  factors. 
The  principals  in  manufacturing  or  mining 
enterprises  are  masters,  which  corresponds  to 
ourproprietors  or  makers.   Peculiarities  in  the 
manner  of  representing  the  denominations 
of  American  money  are  noticeable  in  market 
reports   received  by  cable,  as:    "Tin — quiet 
at   20  dol.  50c.  spot;"  or,  "Copper— market 
dull  at  16  dol  :"  giving  price  in  this  form  in- 
stead of  using  the  dollar  mark,  as  $20.50  or 
$16.      "Tenders  wanted"  conveys  the  infor- 
mation  that  bids  are   solicited  on   work  of 
either  a  public  or  private  character.     An  ad- 
vertisement of  "  Railroad  and  Mineral  Wag- 
ons" is  accompanied  by  illustration  of  a  coal 
car,  the  term  wagon  being  used  for  car.    Ad- 
vertising    rates     appear    as    "  Ad  vet  rising 
Tender,   4s.  6d.  for  5  lines,"  &c.      A  busi- 
ness  for   sale   is   advertised    thus  :    "  Busi- 
ness for  disposal.     Furnishing  and  working 
Ironmongery  ;  excellent  returns  ;    part  pur- 
chase money  can   remain."     The  same  ad- 
vertisement in    an    American   paper  would 
probably  look  something  like  this  :  "  Busi- 
ness for  sale.     Hardware  store  doing  a  good 
business,  with  satisfactory  profits  ;  part  cash, 
balance  on  time."     "  Employers  wanting  as- 
sistants," heads  the  column  of  help  wanted. 
An  advertisement  reads  :  "  Smart  assistant 
wanted    at     once  ;     General    Furnishings ; 
wages  25s.;  8  a.m.  to   9.30  p.m.;  closes   at 
5  Thursdays."     A  person  desiring  a  position 
inserts  an   advertisement  as  follows:    "As- 
sistant, Bookkeeper  or  Traveller,  with  view 
to  partnership  in  about    12   months  ur  less 
by  Ironmonger's  Son."     Professional  stock- 
taking appears  to  be  a  regular  calling  from 
this     notice  :     "  Stocktaking  ;     experienced 
hand  ;  stocks  written    in  detail,    priced  out 
and  sheets  left  for  future  reference."      Ex- 
amples might  be  given  almost  without  end, 
but  those  which  we  have  noticed  are  suffi- 
cient. An  Englishman  reading  an  American 
paper    would    probaoly    be    equally    struck 
with  our  peculiarities.     We  imagine  that  a 
salesman  with  however  much  experience  in 
American  hardware  would  cut  a  sorry  figure 
in    selling    ironmongery    over    an    English 
counter. 
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H.  S.  Howland,  Sons  &  Co., 

Wholesale    Hardware, 

37   Front  Street  West,        -      ~      -       TORONTO 

—  SKATES      IN      STOCK.- 


No. 

o. 

3.     No.  o.  Nickel  Plated. 
7- 


GENUINE  "ACME." 
All  Sizes  from  7  to  12  inches. 


10.     No.  7.  Nickle  Plated. 


List,     90c.  pair. 
"      $1.50     " 
"       2.90     " 
"       3-90     " 


Wrenches,  Repairs,  Etc. 


FORBES'  NEW  PATENT  "ACHIEVED." 
H.  P.        Ordinary  Pattern  Runners,  -  All  Sizes  from  8  to  12       inch.  List,  $4.00  pair. 

F.  P.         Full  Patent  Runners,  -  All  Sizes  from  8  to  12       inch.  "       4.50      " 

F.  P.  N.  Full  Patent  Runners,  Nickel  Plated,  All  Sizes  from  9  to  ii>£  inch.  "       5.50      " 

Discounts  on  Application.  Orders  Solicited. 


PHILOSOPHY  OF  ADVERTISING. 

Advertising,  which  became  a  growing  ne- 
cessity at  the  dawn  of  this  century,  has  now 
reached  almost  to  the  dignity  of  a  science. 
The  history  of  advertising,  which  is  now 
mainly  accomplished  by  the  newspaper,  is 
full  of  romance.  One  of  the  best  and  most 
comprehensive  definitions  of  advertising  we 
can  call  to  mind,  is  that  which  describes  an 
advertisement  as  "  The  public  notification  of 
a  fact."  For  many  generations  the  pulpit 
and  church  door  were  the  chief  places  where 
important  facts  were  made  public.  More 
than  three  hundred  years  ago,  when  Martin 
Luther  desired  to  make  the  most  public  de- 
claration of  his  objection  to  Fetzel's  sale  of 
Indulgences,  he  wrote  out  those  objections  in 
the  form  of  theses  or  propositions,  and  nailed 
them  on  the  door  of  the  great  church  at  Wit- 
tenburg,  For  centuries  the  oddest  kind  of 
announcements  have  been  made  from  the 
pulpits  of  the  parish  church.  Losses  were 
announced,  coming  fairs  and  other  celebra- 
tions were  spoken  of.  When  in  a  family  the 
circle  grew  wider  and  the  cradle  had  to  be 
rocked,  public  thanksgiving  to  Almighty 
God  was  made,  and  the  happy  mother's 
name  mentioned  from  the  pulpit.  When 
Corydon  and  Phyllis  resolved  to  venture  on 
the  sea  of  matrimony,  and  boldly  put  to  proof 
the  old,  old  question  :  "  Is  marriage  a  fail- 
ure ?"  the  bans  were  put  up  in  the  parish 
church  and  for  three  successive  Sundays 
their  purpose  was  announced  from  the  pul- 
pit, so  that  if  any  one  knew  of  "  any  just 
cause  or  lawful  impediment,"  why  in  this 
particular  case  the  course  of  true  love 
should  not  run  smoothly,  they  should 
"  now  speak,  or  forever  hold  their  peace." 
Such  stringent  modes  as  these  made  Gretna 
Green  so  famous  as  the  happy  haven  of 
eloping  lovers.  To  this  day  in  England,  or 
up  to  a  very  recent  date,  the  law  prescribed 
that  in  order  to  the  full  public  notification  of 
the  names  of  those  who  had  the  right  to 
exercise  the  power  of  voting,  a  complete  list 


of  voters  of  each  parish  should  be  nailed  on 
thf  door  of  said  parish  church,  so  many  days 
before  the  date  of  the  coming  election.  Up 
to  a  very  recent  date  the  public  Bellman  was 
a  very  useful  and  sometimes  a  very  amusing 
institution.  Mr.  Bellman  was  generally  a 
man  of  great  lung  power,  gifted  with  a 
droning  sing-song  method  of  delivery.  He 
rang  a  huge  unmusical  bell  and  cried  :  "  O 
yes  !  O  yes  !  O  yes  !"  A  method  by  which 
the  attention  of  the  people  was  attracted. 
A  crowd  would  gather  round,  and  then  Mr. 
Bellman  would  tell  his  story.  Sometimes  a 
very  queer  story  it  was.  We  remember  not 
so  many  years  ago,  to  have  heard  in  the 
ancient  city  of  Lincoln,  one  of  these  living 
advertisers  make  an  amusing  muddle  of  his 
message.  He  was  charged  to  announce  a 
lecture  in  the  town  hall  on  "Adam  Bede, " 
for  the  name  of  George  Eliot  was  just  then 
the  overshadowing  name  in  literature.  The 
Bellman  rung  his  bell  and  cried,  "O  yes  ! 
O  yes  !  O  yes  !  you'll  please  to  take  notice 
that  a  lecture  will  be  given  in  Lincoln  Town 
Hall  on  Tuesday  night  on  "Adam  and  Eve," 
"God  save  the  Queen." 

It  was  in  vain  to  try  and  persuade  this 
notifier  of  facts  that  he  had  made  a  mistake, 
that  the  lecturer  in  question  wanted  to  talk, 
not  of  the  early  denizens  of  the  Garden  of 
Eden,  but  of  a  recent  book.  He  responded 
in  anger,  "If  you'll  mind  your  business,  I'll 
mmd  mine,"  and  on  he  went  ringing  his  bell, 
bungling  the  title  of  the  lecture,  and  ending 
each  announcement  with  a  heartfelt  prayer 
for  his  queen.  Of  course  all  this  kind  of 
thing  had  to  give  way.  In  the  very  nature 
of  things  the  newspaper  had  to  become  the 
grand  medium  of  advertising.  It  is  interest- 
ing to  note  how  advertising  had  to  struggle, 
in  England  especially,  in  the  early  decade  of 
this  century. 

In  1833  there  was  a  duty  of  a  little  more 
than  a  dollar  on  each  advertisement  in  Great 
Britain.  This  absurd  duty  was  not  repealed 
till  1853.  In  1855  tne  Government  received 
$720,000  as   advertisement  duty.     We  have 


said  already  that  advertising  has  climbed  to 
the  dignity  of  a  science.  And,  indeed,  it  is 
a  science.  And  we  have  come  to  this  point 
in  business  affairs,  that  no  man  need  expect 
to  be  successful  in  business  who  does  not 
judiciously  and  generously  advertise.  It  has 
passed  into  a  proverb,  of  the  truth  of  which 
every  day  brings  ample  proof  that  advertis- 
ing is  to  business  what  steam  is  to  ma- 
chinery, the  grand  propelling  power.  Bar- 
num  said  that  it  he  had  not  spent  twice  as 
much  in  telling  people  what  he  had  for  them 
to  see,  as  in  buying  and  keeping  the  things 
he  had  on  exhibition,  his  career  would  have 
been  a  failure.  A  merchant  might  as 
well  have  his  stores  hidden  in  a  cave 
as  kept  on  his  shelves  without  inform- 
ing the  people  of  what  he  has  for  sale. 
The  merchant  of  to-day  knows  that  with- 
out wise  advertising,  extensive  and  suc- 
cessful business  is  all  but  impossible.  It  is  a 
little  amusing  to  turn  back  to  some  old  forms 
of  advertising  and  compare  them  with  our 
present  methods.  Take  the  matter  of  soap 
for  example.  The  manner  in  which  innumer- 
able brands  of  soap  are  advertised  would 
lead  to  the  conclusion  that  the  world  is  fast 
growing  clean.  In  the  year  1680  the  only 
soap  advertisement  in  the  world  ran  thus: 
"  William  Deval  at  the  sign  of  the  '  Angel 
and  Stillards,'  St.  Annes  lane,  near  Alders- 
gate,  London,  maketh  castile,  marble  and 
white  sope  as  good  as  any  man  sells  ;  tryed 
and  proved,  and  sold  at  very  reasonable 
rates."  The  same  advertising  sheet  an- 
nounces that  "  at  the  '  Angel  and  Sun,'  in 
the  strand  is  to  be  sold  every  day  fresh  Ep- 
sum-water,  Barnet-water,  Epsum-ale  and 
Spruce-beer."  Some  of  our  Chicago  modes 
of  advertising,  especially  about  Christmas 
time  are  to  say  the  least  curious.  But  there 
always  will  be  romance  in  advertising,  but 
there  is  philosophy  and  wisdom  too. — Chi- 
cago Saturday  Evening  Herald. 


Every  Hue   of  goods  embodies    a  history  and 
cience  worth  years  of  study  to  understand. 
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Toronto  Plate  Glass  Importing  Co'y 


GKG^SS  impoetees, 

BEYELLERS  AND  MIRROR  MANUFACTURERS 


Highest  Award,  Toronto,  '87.  "WRITE    TTS    IFOIR, 

"  Pilkington  Bros." 
"St.  Helens," 

"  Lancashire." 


For  Mirrors  and  other  Glasses 


WINDOW  GLASS. 

To  import 

4th  and  3rds  qualities 
1  6  oz.,  2  1  oz.,  and  26  oz. 


In  1  OO  and  200  feet  boxes. 


Place  your  orders  with  us 
iwhile  prices  are  reasonable) 
for  next  spring  and  summer 
deliveries. 


PICTURE  GLASS. 

Specially  light  in  color, 
superior  in  quality  to  any 
other  and  is  quite  flat. 


To  import  or  from  Stock, 
4ths  and  3rds  qualities,  16 
oz.  and  2  1  oz.  thick. 


In    1  OO  and  200  feet  boxes. 


The  above  words  and  brand  are  on  every  box  of  Window  Glass  made  by  them.     None  is  genuine  without  this   Trade    Mark.     We 
warn  our  friends  and  others  against  misrepresentations.     There  is  no  other,  Belgian  or  English,  equal  in  quality  to  this  make. 

ADVANTAGES— Stronger  boxes,    better   packed,    a\erage  loss  from   breakage   less   than  One  Per  Cent.     It   is   freer  from 
streaks,  scratches  and  blisters,  and  also  is  perfectly  flat. 

Satisfy  yourself  by  ordering  one  box  as  sample.     Address — 

55  and  57  Victoria  Street  Toronto. 


Telephone    1519. 
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Cable  Address,   "Plate" 


HARDWARE 


DISHONORING  DRAFTS. 

Editor  Hardware,  Toronto. 

Sir, — I  would  like  through  your  columns 
to  call  the  attention  of  retailers  to  a  practice 
that  is  injuring  many  of  them  by  refusing  to 
honor  drafts  for  bill  of  goods  sent  out.  There 
are  few  things  more  irritating  to  a  business 
house,  and  that  creates  greater  disgust  in 
the  mind  of  the  manufacturer  or  wholesaler, 
than  to  havj  a  draft  made  in  good  faith  dis- 
honored, and  returned,  often  without  any 
reason  given,  and  in  almost  every  case, 
where  reasons  are  given,  of  the  most  indefi- 
nite kind.  A  statement  is  sent  out  which 
says  "that  on  a  certain  date  we  will  draw 
for  amount  of  account, "  no  attention  is  paid 
to  this,  and  consequently  when  the  proper 
time  comes  the  draft  for  the  amount  is  sent 
forward.  The  refusal  of  this  is  not  only  an 
unbusinesslike  transaction,  but  is  a  direct 
insult  to  the  house  from  whom  the  goods  are 
purchased,  and  if  men  knew  the  harm  it  was 
doing  them,  they  would  hesitate  to  refuse  a 
respectable  house's  draft,  even  if  there  was 
some  slight  inaccuracy  or  omission  in  goods 
or  invoice.  In  all  our  experience,  now  ex- 
tending over  many  years,  we  have  only  met 
one  house  who  did  not  hasten  to  correct  any 
error  that  might  have  occurred,  and  in  man- 
aging our  own  business  we  feel  a  double  re- 
sponsibility resting  upon  us  to  correct  the 
error  to  which  our  attention  is  called,  with 
the  man  who  accepts  our  draft,  in  compari- 
son to  the  man  who  refuses.  All  wholesale 
houses  are  in  a  position  at  certain  times  to 
confer  special  favors  upon  their  customers  ; 
the  man  who  is  courteous,  puts  you  to  no 
unnecessary  expense  or  trouble,  is  the  man 
who  shares  in  these  favors.  The  churlish 
boor  who  insults  you  on  every  possible 
occasion,  puts  you  to  unnecessary  trouble 
and  expense,  never  tastes  of  sweets  of  this 
kind,  and  if  retail  men  and  some  wholesalers 
(very  few  I  am  thankful  to  say)  would  con- 
sider their  own  interest,  they  would  hesitate 
and  only  when  it  was  exceedingly  plain  that 
some  wrong  was  intended,  would  they  refuse 
a  draft  payable  at  the  proper  time  for  goods 
in  their    possession. 

There  is  another  point;  It  is  equally 
annoying  to  banks,  as  every  draft  has  to  go 
through  a  certain  amount  of  detail,  and  it 
also  brings  the  house  issuing  the  draft  into 
less  or  more  discredit  and  disfavor  with  the 
bank.  We  have  written  thus  with  a  deep 
sense  of  the  injustice  of  these  acts,  and 
trust  that  some  abler  pen  will  take  up  the 
matter,  believing  that  if  thoroughly  under- 
stood, the  good  sense  of  the  trade  generally 
would  come  to  the  rescue,  and  the  annoyance 
would  be  largely,  if  not  entirely  stamped 
out. 

Respectfully, 

R.  M.  Fullerton. 


THE  DILEMMA  OF  THE  PATRON 
TRADER. 

Editor  Hardware. 

Sir, — To  most  retailers  in  western  Ontario 
the  Patron  of  Industry  movement  has  been 
a  fruitful  source  of  annoyance  and  vexation 
during  the  past  two  years.  To  them  it  means 
a  curtailment  of  profits,  which,  through  keen 
competition  are  already  cut  so  low  that  any 
encroachment  from  without  is  viewed  with 
just  alarm.  Want  of  knowledge  concerning 
mercantile  affairs  creates  among  outsiders, 
farmers  in  particular,  a  mild  type  of  hostile 
prejudice  against  all  those  engaged  in  com- 
mercial pursuits,  and  this  prejudice,  coupled 
with  the  erroneous  impressions  as  to  what 
constitutes  a  retailer's  profit,  has  caused  the 
latter  to  become  the  object  of  their  special 
solicitude. 

Farmers  generally  are  susphious,  and 
their  isolated  mode  of  living,  if  it  does  not 
produce  it,  certainly  fosters  this  disposition. 
Could  every  farmer  engage  in  business  for 
one  year  only,  such  a  movement  would  there- 
after be  impossible.  These  are  the  factors 
which  have  made  organization  so  eminently 
successful.  The  organizer,  whose  interests 
are  best  served  by  exaggeration  with  a  view 
to  intensifying  this  prejudice,  also  appeals 
very  strongly  to  the  selfishness,  dormant  or 
active,  found  in  most  human  beings,  and  in 
the  majority  of  his  attempts  receives  his  ten 
dollar  bill  as  a  reward  for  the  very  arduous 
labors  performed  in  trying  to  elevate  the 
farmer  to  a  higher  plane  socially,  morally, 
intellectually  and,  above  all,  financially. 

In  this  appeal  to  passion,  however  lies 
the  very  weakness  of  the  concern.  Selfish- 
ness can  not  with  impunity  be  called  into  re- 
quisition in  the  commencement,  and  then 
suppressed  whenever  it  may  be  deemed  de- 
sirable to  do  so.  It  is  all-powerful  now,  but 
depend  upon  it,  later  on  it  will  be  equally 
powerful  as  an  engine  of  destruction. 

If  the  foregoing  is  a  correct  diagnosis  of 
the  subject  in  hand,  the  retailer's  position 
towards  the  movement  should  be  tclerably 
clear. 

To  take  them  or  not  to  take  them,  that  is 
the  question.  Not  to  take  them  may  imply 
a  temporary  loss,  but  taking  them  means  a 
permanent  one.  Taking  them  implies  dis- 
crimination, and  discrimination  can  produce 
only  one  result,  viz.,  alienation.  Doing 
violence  to  their  feelings  and  outraging  their 
sense  of  justice  by  his  unequal  and  unfair 
treatment,  the  Patron  merchant  cannot  ex- 
pect the  support  of  his  independent  non- 
patron  customers,  and  in  a  very  short  time 
finds  himself  minus  the  very  customers  for 
whose  trade  he  has,  possibly  for  years,  been 
catering 

On  the  other  hand,  his  erroneous  views 
concerning  retailers'  profits  will  lead  the 
Patron  to  expect  far  greater  concessions  in 
prices  then  his  agreement  entitles  him  to  re- 
ceive. His  disappointment,  caused  by  his 
inability  to  realize  the  enormous  advantages 


held  out  to  him  as  a  bait  by  the  wily  organ- 
izer, whose  word  to  him  was  gospel,  leads 
him  at  once  to  suspect  the  honesty  ana  in- 
tegrity of  the  Patron  merchant.  Further- 
more, to  regain  and  hold  their  old  customers, 
the  "  Gentile  "  merchants  will  become  active 
and  sell  goods  below  Patron  prices,  at  cost 
in  some  instances,  and  no  agreement  can  be 
produced  to  convince  the  Patron  that  his 
suspicions  are  not  well  founded. 

The  same  selfishness  previously  referred 
to  now  asserts  itself  with  increased  force,  to 
the  sorrow  of  the  Patron  msrchant,  who,  dis- 
credited in  the  eyes  of  his  transitory  sup- 
porters for  whose  benefit  he  parted  company 
with  his  cash  customers,  finds  himself  occupy- 
ing (pardon  the  homely  illustration)  the  ex- 
alted position  of  a  squeezed  lemon.  The 
non-patrons  have  left,  and  the  Patrons  follow 
them,  leaving  the  merchant  who  sought  to 
gain  a  temporary  advantage  over  his  com- 
petitors, to  contemplate  the  sad  fact  that 
"  he  is  not  in  it,"  and  that  his  cupidity  has, 
will-o-the-wisp  like,  led  him  into  troubles 
which  will  doubtless  enure  to  the  benefit  of 
those  whom  he  sought  to  preclude. 

He  sees  when  too  late  that  the  vows  and 
obligations  were  too  one-sided,  and  that  the 
"  moral  obligation "  by  which  the  Patrons 
were  bound  to  support  him  for  sacrifices 
made,  was  a  sham,  a  delusion  and  a  snare. 
Moreover,  by  his  acceptance,  he  makes  the 
tacit  acknowledgment  that  his  previous 
prices  were  higher  than  they  should  have 
been,  or  as  the  patrons  say,  extortionate. 
This  surely  must  be  a  most  humiliating  ad- 
mission for  a  man  to  make,  especially  when 
the  facts  are  the  very  opposite. 

So  far  as  the  writer  has  had  an  opportunity 
of  making  observations,  he  is  forced  to  con- 
clude that  the  movement  must  be  ephemeral, 
and  the  merchant  who  values,  as  he  should 
do  above  all  else,  his  character  and  reputa- 
tion for  honesty  and  business  integrity,  can 
not  afford  to  enter  into  such  an  alliance, 
wherein  he  has  nothing  to  gain  but  a  great 
deal  to  lose. 

Yours  truly, 

D.  Weismii.ler. 
Kippen,  December  8th,  1891. 


ORTHODOX 
ADVERTISING  DOCTRINE. 

At  a  recent  meeting  of  the  St  Louis  office 
man's  club  the  question  of  advertising  was 
discussed.  In  the  course  of  his  remarks  the 
President,  Chas.  W.  Knapp,  is  credited  by  a 
contemporary  with  the  following  timely  hint 
to  the  spasmodic  advertiser  :  "  The  faint 
heart  who  'spent  fifty  dollars  once'  knows 
that  advertising  does  not  pay,  but  those 
other  thousands,  who  contributed  the  bulk  of 
the  $125,000,000 estimated  to  havebeen  spent 
last  year  in  the  advertising  publications  of 
the  United  States,  know  that  advertising 
does  pay,  but  will  never  fully  say  that  they 
know  where  it  pays  best.  The  vital  fact 
which  experienced  advertisers  learn  toappre- 
ciate,  is  that  no  paper  or  journal  can  exist 
for  any  extended  period,  unless  it  command 
a  certain  exclusive  constituency  of  readers. 
If  those  be  of  a  class  the  merchant  wishes  as 
patrons,  he  knows  he  can  reach  that  particu- 
lar constituency  through  that  one  paper  or 
journal,  and  through  no  other.  " 


HARDWARE 


USE  THE  — 

STAR  *  VENTILATOR 
Fop  the  VENTILATION  of 

Churches,  Public  Buildings,    School  Houses, 

Theatres.  Residences;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue" 
Print  sketch  showing  detail  and  uses  of  the 
STAR  *  VENTILATOR. 

MERCHANT  &  CO., 

PHILADELPHIA.  CHICAGO. 

NEW  YORK.  LONDON. 

KANSAS  CITY. 


BKST  !  !  CHEAPEST  I  I  I 

THE   "ACME" 
Self-acting  Gasoline  Paint  Burner, 

The  Acme  Torch  has  NO  PUMP  NO  CANDLE- 
WICK,  wire  or  other  packing.  It  is  made  wholly 
of  brass. 

This  Torch  is  adapted  to  general  use  in  Paint 
Shops,  Pattern  Shops,  Plumers'  Establishments, 
factories  and  Machine  Works  for  the  following 
reasons: — 

1.  Economy  in  producing 
IMME  -SE  heat.  2.  Sim- 
plicity and  strength  of  con- 
st ruction.  3.  Self  acting 
while  in  operation.  4.  The 
size  of  flame  is  increased  or 
diminished  by  turning  needle 
screw  D.  5.  Its  weight  is  1^ 
lbs.  and  capacity  1J  pints. 


Price    $6.00. 


Sole    Agents  for  Canada, 

Walter  H.  Cottingham  &  Co.,  Montreal. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openj  by  simply  push- 
ng  a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives- only. 

Send  for  Prices. 


[tie  Automatic  Knife  Co.  of  Ontario,  Ltd,, 


Send  fur    Cata'.offue  ana   i/u,. 
List,  to 


s.    of  Set,    Cap    ami    Special 
"W8.  Studs,  Finished  Xuts.  <kc. 


BROWN  &  CO., 

Manufacturers  of 

Square  and  Hexagon 
HOI  PRESSED  NUTS. 

PABIS,    OITT. 


ROBERTSON'S  STANDARD  STAPLE  GAS  BRACKETS. 


Send  for  Catalogue  and  Price  List. 

JAMES    ROBERTSON    &   CO., 

TORONTO. 


GANANOQUE. 


-THE- 


?> 


t< 


HOT  WATER  BOILER 
STANDS  AT  THE  HEAD 


MILLER  BROS.  ft  TOMS 

*)  MONTREAL. 

TORONTO  OFFICE — 74  YORK  ST 
H.  D.  SIMMONS, 

AGENT. 


COW    TIES 


OPEN   RING,  CLOSED  RING,   AND   WALTON. 

Our  Cow  Ties  are  made  of  Brown's  Patent  Steel  Chain,  all  fittings  being  of  steel  throughout. 
There  is  no  other  chain  on  the  market  that  will  compare  with  these  chains  for  strength,  lightness 
and  handsome  appearance.  We  confidently  believe  that  our  ties  of  a  given  number  are  fully  equal  in 
strength  to  a  size  larger  of  any  other  make  on  the  market. 

If  yon  have  not  yet  tried  THESE  COW  TIES  SEND  FOR  SAMPLE  half-doz.  and  discounts. 

Manufactured  by  THE  B.  GREENING  WIRE  CO.,  Ltd.,  Hamilton,  Ont. 


HARDWARE. 


Charles  Noble  has  opened  out  a  large 
hardware  store  in  Dundalk. 

The  Dominion  Mineral  Company,  of  Sud- 
bury, have  sold  out  their  Blezare  and  Wor- 
thington  nickel  mines  to  an  English  syndi- 
date  for  $2,000,000. 

The  Gurd- Brandon  Wooden  Ware  Co., 
have  been  trying  to  procure  a  bonus  from 
some  suitable  town  and  have  interviewed 
the  officials  of  Victoria  and  Owen  Sound. 

Albert  E.  Kemp,  of  the  Kemp  Tinware 
Manufacturing  Company,  city,  is  up  for 
membership  at  the  Board  of  Trade  on  the 
introduction  of  President  J.  I.  Davidson  and 
Vice-president  Hugh  N.  Baird. 

A  very  pretty  display  of  hardware— bronze 
and  brass  door  knobs,  and  latches,  brass 
door  plates,  door  bolts,  bronze  hinges,  etc., 
may  be  seen  in  the  window  of  M.  &.  L. 
Vokes.  dealers  in  builders  hardware,  Yonge, 
St.,  Toronto. 

Mr.  John  Leys,  of  the  firm  of  Rice,  Lewis 
&  Son.  Toronto,  has  left  for  Denver,  Col., 
accompanied  by  his  physician,  Dr.  Sweet- 
nam.  Mr.  Leys  has  been  troubled  with  ul- 
ceration of  the  stomach,  and  has  been  or- 
dered to  take  change  of  air. 

On  Monday  the  7th  inst.,  a  joint  stock 
company  was  organized  for  the  manufacture 
of  the  McMaster  self-binders  in  Orangeville. 
There  are  sixteen  shareholders  in  all,  with  a 
subscribed  stock  of  $2, coo  at  $100  a  share. 
Application  will  be  made  at  once  for  a  char- 
ter. 

John  Piggot,of  Mersea,  died  very  suddenly 
the  other  day  at  the  age  of  84  years.  De- 
ceased was  the  proprieter  of  the  first  foundry 
in  that  section  of  the  country,  and  purchased 
large  quantities  of  iron  ore  from  the  furnace 
in  Gosfield,  out  of  which  he  made  a  good- 
sized  fortune. 

Burglars  have  been  operating  freelv  in 
Orillia  of  late.  Seven  places  were  entered 
a  week  ago,  but  the  abstractions  were  trifling. 
On  the  13th.  Millar's  hardware  was  ran- 
sacked, a  large  quantity  of  cutlery,  etc.,  was 
stolen,  and  $2  in  coppers  taken  from  the 
till,  which  is  close  to  the  plate  glass  front. 
There  is  no  clue,  but  the  work  is  evidently 
done  by  local  crooks. 

The  Canadian  Almanac  for  1892  is  the 
forty-fifth  issue  of  that  reliable  chronicle  of 
contemporary  national  facts.  Its  weight  in 
popular  estimation  increases  with  its  age, 
and  it  is  more  than  ever  entitled  to  the  place 
it  has  won  as  the  s*andard  source  of  infor- 
mation in  the  office  and  the  household  on 
public  matters.  The  present  issue  is  en- 
larged to  224  pages,  and  contains  the  census 
report  and  the  revised  customs  tariff.  The 
publishers,  The  Copp,  Clark  Co.,  Ltd.,  have 


been  very  painstaking  to  get  out  a  full  and 
accurate  edition,  and  are  to  be  congratulated 
on  their  success.     The  price  is  20c. 

By  a  fire  at  Perth  on  Wednesday,  Henry 
Taylor  hardware  merchant,  loses  $20,000  on 
his  stock.  The  fire  began  in  his  store  and 
extended  to  several  others.  The  store  be- 
longed to  the  Douglas  estate  and  was  insur- 
ed for  $7,000.  As  Mr.  Taylor  was  away 
from  home  the  insurance  on  his  stock  is  not 
known.  Powder  explosions  in  the  buildings 
hindered  the  workers  while  a  high  wind 
helped  to  carry  the  fire. 

Philip  Labelle  was  arrested  on  a  charge  of 
embezzling  money  from  the  Canadian  Bridge 
and  Iron  works  Montreal,  where  he  was  em- 
ployed as  book-keeper.  This  is  not  Labelle's 
first  time  in  the  cells.  On  October  12  last 
he  was  arrested  for  stealing  $500  and  was 
brought  before  the  Police  Magistrate  who 
released  him  at  the  request  of  his  employers, 
as  $380  of  the  money  was  recovered  and  his 
friends  promised  to  pay  back  the  remainder. 
He  was  then  reinstated  in  his  former  position 
with  the  above  result. 

Messrs.  Aikenhead  &  Crombie,  who  have 
so  long  and  successfully  carried  on  business 
on  the  corner  of  King  and  Yonge  streets, 
have  decided  to  retire  from  the  general 
hardware  business.  Many  will  doubtless  be 
somewhat  surprised  at  thi=  announcement, 
as  this  hardware  store  has  long  been  looked 
upon  as  one  of  the  city's  landmarks,  the 
building  having  been  used  for  that  purpose 
ever  since  it  was  erected.  It  is  the  intention 
of  the  firm  to  sell  out  their  large  and  well- 
assorted  stock  at  once. 

The  unsecured  liabilities  of  Lewis  Wigle, 
ex-M.P.,  of  Leamington,  have  gone  up  to 
$100,000.  The  unfortunate  creditors  will  do 
well  if  they  get  20  cents  on  the  dollar.  A 
large  amount  is  for  borrowed  money,  and 
the  disaster  will  be  felt  in  South  Essex  for 
many  a  day.  The  inspectors  are  W.  R. 
Brock,  of  Toronto  ;  Thos.  Fuller,  banker, 
Leamington,  and  Geo.  McNab,  barrister, 
London. 

The  Patrons,  the  new  organization  which 
is  rapidly  spreading  among  Manitoba  far- 
mers, are  arranging  with  retail  dealers  in 
various  provincial  towns,  for  special  prices. 
The  stores  so  arranged  with,  will  be  known 
as  the  Patrons'  stores.  Hopper  Bros,  of 
Rapid  City,  T.  A.  Garland  of  Portage  la 
Prarie,  J.  A.  Montgomery,  J.  T.  Somerville 
and  Zink  Bros.,  of  Brandon,  are  among  the 
stores  which  have  come  to  terms  with  the 
Patrons. — Winnipeg  Commercial. 

TRADE  SALES. 

The  boot  and  shoe  stock  of  Thos.  Cowan, 
Thorold,  Ont.,  was  knocked  down  at  76c.  on 
the  dollar  to  Mr.  Grass  of  Ridgetown,  Ont. 

The  insolvent  dry  goods  stock  of  T.  A. 
Powell,  Stratford,  amounting  to  $,4,037,  was 
sold  to  Jno.  Rennie,  Toronto,  for  6o>£c.,  on 
the  dollar. 

The  trade  sales  of  Suckling  &  Co.,  are 
over  for  the  season.  The  last  sales  took 
place  on  Tuesday  and  Wednesday.and  were 
well  attended  by  merchants  from  all  parts  of 
Ontario. 

There  was  a  great  deal  of  competition  for 
the  stock  of  Grant  &  Co.,  King  St..  but 
finally  Mr.  Urquhart  of  Toronto  purchased 
both  lots,  the  first,  valued  at  $5969  at  71  ^c, 
and  the  second  at  61c,  on  the  dollar.  This 
was  a  very  fine  stock  of  furs  and  is  supposed 
to  have  been  bought  in  for  Mrs.  Grant. 


HECK'S  COLUMN. 

The  Johnston  Fluid  Beef  Co.,  of  Montreal, 
say  :  "  The  glory  of  a  man  is  his  strength." 
The  other  day  I  had  occasion  to  make  a  trip 
from  New  York  to  Philadelphia.  In  the  seat 
opposite  me  sat  an  elderly  gentleman,  and 
at  the  train  pulled  out  of  Jersey  City  we  fell 
into  conversation.  He  was  a  big  burly  fellow, 
about  45  years  of  age,  wore  a  neat  suit  of 
clothes  and  a  plug  hat,  which  prompted  me 
to  take  him  in  as  a  commercial  man  He 
said:  "  I  have  been  travelling  twenty  odd 
years  for  my  present  company,  throughout 
the  United  States  from  the  Atlantic  to  the 
Pacific,  and  am  on  my  way  to  Philadelphia  to 
put  my  capital  into  what  has  been  my  aim, 
my  glory  for  all  these  years."  He  told  me 
nothing  further  on  the  subject,  but  I  have 
thought  since  that  he  must  be  as  happy  a 
man  to-day  as  ever  carried  a  grip.  We  have 
all  read  and  heard  many  experiences  of  suc- 
cessful business  men,  but  I  think  there  are 
few  men  who  carry  the  grip  to  attain  their 
object  in  life.  I  would  have  hked  to 
have  heard  more  of  that  man's  life.  The 
average  travelling  man  does  not  usually 
show  that  he  has  any  object  in  view  except 
the  necessity  of  an  existence.  The  new  be- 
ginner on  the  road,  usually  starts  out  to  have 
all  the  fun  possible,  and  to  do  all  the  busi- 
ness that  can  be  done  without  much  hustling. 
Of  course  he  gets  left,  but  the  years'  experi- 
ence that  he  has  had  only  just  put  him  far- 
ther back  in  the  business  world.  I  am 
thinking  of  an  old  friend  who,  about  six 
years  ago  was  a  clerk  in  one  of  our  largest 
wholesale  houses,  and  who,  about  that  time 
got  his  samples  to  make  his  first  trip.  He 
was  to  go  from  Montreal  to  Lachute,  thence 
to  Ottawa  and  up  the  line  as  far  as  Pem- 
broke. Charley  showed  his  samples  in  the 
first  town  and  did  a  fairly  good  trade.  At 
Ottawa  he  worked  pretty  faithfully  the  first 
day  among  his  customers,  but  in  the  even- 
ing he  fell  in  with  some  of  the  old  heads  to 
hear  the  old  and  newest  stories,  and  to  have 
a  glass  of  ale.  That  eve  settled  his  success 
as  a  traveller,  and  although  he  for  a  few 
years  held  his  situation,  he  to-day  is  out  of 
a  position  and  cannot  get  a  place,  simply 
because  his  employer's  time  cannot  be  trust- 
ed in  his  care.  As  the  new  year  approaches 
there  is  always  a  number  of  changes  made 
among  the  travelling  men,  and  a  good  many 
new  ones  take  their  places.  The  new  man 
should  have  some  glory  to  look  forward  to, 
but  he  should  not  expect,  or  try  to  get  it,  un- 
less his  intentions  are  to  hustle  when  others 
are  having  their  fun.  Do  not  satisfy  your- 
self as  to  your  idea  of  a  travelling  man  by 
the  style  of  the  first  jolly  one  you  meet,  who 
has  lots  of  jokes  and  a  batch  of  orders  to 
tell  you  about  when  you  should  be  out  work- 
ing. He  simply  "ain't  in  it,"  and  a  few 
years'  more  experience  on  top  of  your  head 
will  give  you  an  opportunity  of  being  like 
the  unknown  American  gentlemen  or  my 
friend  Charlie,  to  whom  I  am  going  to  send 
a  marked  copy  of  this  story. 


MM 


HARDWARE. 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Manufacturers  of 

ASSOCIATION  PURE  WHITE  LEAD. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  PEARL  ST.,    TORONTO. 


DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This   means  a  demand  for  them 
among  dealers. 

MORAL  :    Ask  your  Jobber  for  them. 

Sole  Makers :  THE  EUSTIS  MFC.  CO,  49  St.,  Bayonne,  N.J. 


952 


Q  Q 

794  635 
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317 


LargestGerman   Manufactory  of  Balls. 


F.    FISCHER, 

Schweinfurth   a    M   Germany. 

Specialty:  Cast  Steel  Balls  for  Velocipedes;  sup- 
plied at  the  cheapes  prices.  Cast  Steel  Balls 
produced  from  the  finest  English  Diamond  Steel, 
guaranteed  a*  uniformly  round  and  of  unsur- 
passed tough  hardness. 

Daily  Production    1,000  gross. 

It  is  intended  to  give  the  exclusive  agency  to  a 
substantial  firm  in  America.  Offers  should  be 
addressed  to  the  Manufactory. 


P.    DOTY    Sc    SOIN, 

Successors  to 
VV.  B.  Chisholm 

Manufacturers  of 

i,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

P.  DOTY  &  SON 

Oakville,  Ontario. 


THE  HALIFAX  SHOVEL  Co.,  LTD., 

HALIFAX,    UST-S. 
Sole  Makers  of  Fenerty's  Patent  Socket  Shovels,  Spades  and  Scoops. 

Here   is  what  the  users  say  : 

Halifax,  N.S.,  April  ist,  1891. 
Messrs.   Halifax  Shovel  Co.,  Limited,  Halifax. 

Dear  Sirs, — Your  make  of  Shovels  (Fenerty's  Patent)  is  just  what  we  want  for  our 
draw  kilns.  We  use  no  other,  and  always  recommend  them.  They  are  fine  goods.  Not 
the  least  of  their  many  merits  is  that  a  broken  handle  can  be  so  easily  replaced. 

Yours  truly, 
Bras  D'Or  Lime  Company,  Limited, 

A.  Milne  Fraser,  Secretary. 


BLACK 
DIAMOND 


FILE 
WORKS. 


21    Richmond  St.,  Philadelphia,  Pa. 

Gr.  &  HI.   IBAIRILSriETT, 

MANUFACTURERS   OF 

MILL  SAWFILES  WITH  TWO  ROUND  EDGES  FOR  BAND  SAWS. 
DOUBLE  ENDED  TAPER  SAWFILES. 

MACHINE  BAND    SAWFILES. 

GREAT  AMERICAN  CROSS-CUT  SAWFILES 
CHISEL  POINTED  SAWFILES.  GULLETTING  SAWFILES. 

CLIMAX  SAWFILES.  LIGHTNING  SAWFILES. 

\ND 

EVERY    OTHER    DESCRIPTION    OF    SAWFILES. 


to 


HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Dec  17,  1891. 

The  iron  trade  is  generally  dull  at  this 
season,  and  the  present  week  is  a  forcible 
illustration  of  this,  for  there  was  just  suffi- 
cient business  doing  to  keep  the  wheels  of 
trade  moving  and  that  was  all.  The  con- 
ditions are  unaltered,  both  locally  and  at 
primary  imrkets.  As  we  expected,  the  pro- 
position to  shut  down  the  tin  plate  works  in 
Wales  has  not  been  adopted,  but  some 
makers  have  stopped  operations.  In  fact  all 
round,  the  condition  of  the  iron  and  metal 
trade  in  Great  Britain  is  not  encouraging. 
Locally  there  have  been  few  features  to  men- 
tion. The  heavy  stock  of  terne  plate  dis- 
cussed by  Hardware  last  week  has  induced 
a  reduction  in  values,  the  oppended  details 
giving  the  exact  figures.  Other  lines  have 
not  shown  any  alteration  but  all  are  quiet, 
the  only  business  being  a  few  small  lots  of 
Summerlee  pig  ex  store  at  $22.  Values 
generally  however  with  the  exception  of 
terne  plate  are  steady  enough.  In  chemicals 
business  is  quiet, while  in  oils  the  Newfound- 
land troubles  have  caused  some  desire  for 
speculation  in  seal  oil,  which  is  refer/ed  to 
elsewhere  in   detail. 

PIG  IRON. 

There  has  been  no  particular  change  in 
pig  iron  since  our  last  report,  and  what  busi- 
ness there  has  been  was  limited  to  a  few 
small  lots  of  Summerlee  ex  store  on  the  basis 
of  $22  for  immediate  requirements.  Values 
are  about  the  same,  and  not  likely  to  fluctuate 
any  between  now  and  next  spring,  but  the 
inside  pi  ice  from  now  forward  on  Summerlee 
and  equal  brands  can  be  quoted  at  $22,  a-  it 
certainly  means  that  to  move  it  from  store. 
Eglinton  and  Carnbroe  rule  steady  with  no 
business  to  report  at  $20  to  $20.50.  Advices 
from  primary  markets  do  not  indicate  any 
improvement,  cables  reporting  matters  as 
dull  as  ever  with  thetrend  of  prices  in  buyers, 
favor.  The  most  recent  quotations  were 
Coltness,  56s  9d  ;  Langloan,  55s.  3d  ;  Sum- 
merlee, 55s.;  and  Gartsherrie  55s.  f.o.b.  Glas- 
gow ;  Eglinton,  50s.  ;  Carnbroe,  48s.  6d.  at 
Ardrossan. 

BAB  IRON. 

Manufactured  iro.i  is  very  quiet, and  there 
is  no  movement  to  note  except  in  a  small 
jobbing  way.  Domestic  bar  rules  nominally 
at  $2  to  $2.25  according  to  grade,  and  we 
have  no  transactions  of  importance  to  note. 


There  is  nothing  at  all  doing  in  English  bar. 
Advices  from  Great    Britain  quote   the  de- 
mand generally  slow  and  prices  steady. 
TIN    PLATES. 

The  local  movement  in  this  line  during 
the  week  has  been  practically  nil.  and  with 
nothing  doing,  there  is  no  change  of  any  im- 
portance to  report.  We  quote  cokes  at  $3  ' 
to  $3.7$,  and  charcoal  $4.25  to  $4.50.  Cable 
advices  state  that  demand  on  primary  mar- 
kets is  une\en  and  prices  irregular.  As 
Hardware  anticipated  last  week,  the  pro- 
position to  shut  down  the  works  in  Wales  for 
a  month  has  been  vetoed,  but  some  of  the 
makers  have  suspended  operations  for  want 
of  orders. 

TERNE     PLATE. 

The  heavy  stocks  of  this  article  are  weak- 
ening holders,  and  there  is  no  doubt  that 
they  would  submit  as  we  intimated  in  last 
week's  issue,  to  considerable  concession  to 
induce  business.  In  fact,  we  quote:  Orion 
crown  lower,  at  $8,  and  it  is  questionable 
whether  $7.50  would  be  refused  for  ordinary 
grade,  for  a  good  round  order. 

CANADA  PLATES. 

A  small  jobbing  business  is  doing  in  Can- 
ada plates  at  former  prices.  The  prevailing 
basis  is  $2.65  to  $2.75,  but  if  a  round  lot 
were  in  question  it  is  likely  that  these  figures 
would  be  cut. 

COPPEB,  ETC. 

Lead  is  featureless,  and  the  same  easy  feel- 
ing is  to  note  in  copper.  Other  lines  are 
without  change. 

SCBAP   IRON. 

Receipts  from  various  points  have  been 
freer,  but  demand  for  wrought  scrap  is  not 
brisk.  For  some  lots  $16  has  been  bid  for 
No.  1  wrought  scrap,  but  $15  is  nearer  the 
general  ideas  of  buyers.  Cast  iron  scrap  is 
scarce  and  rules  at  $13  to  $17  according  to 
quality. 

SHELF  HARDWARE, 

Stock  taking  is  still  the  chief  occupation 
with  the  general  hardware  houses,  and  all 
the  travelers  are  in  off  the  road  for  the  holi- 
days, so  that  there  is  little  or  no  business  to 
report.  Indications  however  seem  to  point 
to  a  favorable  movement  shortly,  as  stocks  of 
most  kinds  are  not  large,  ani  dealers  con- 
fidently predict  a  movement  of  an  average 
volume  in  the  immediate  future. 

CHEMICALS. 

There  is  scarcelyjanychange  in  chemicals, 
for  the  volume  of  trade  is  limited  to  a  small 
business  for  actual  requirements.  Bleaching 
powder  is  scarce  on  spot  and  prices  are 
hardening,  and  the  same  can  be  said  of  sal 
soda  which  we  mark  up  slightly  $i.2j4  to 
$1.25.  Cable  advices  quote  alum  higher, 
makers  having  advanced  their  quotations  5s 


per  ton.  Caustic  soda  still  exhibits  the 
same  easy  tendency,  while  sumac  shows  a 
strong  disposition  to  advance.  Other  lines 
are  unchanged. 

OILS. 

There  is  no  improvement  in  the  matter  of 
regular  demand  for  oils,  but  the  complica- 
tions between  the  Canadian  and  Newfound- 
land governments  have  excited  some  desire 
for  speculation  in  seal  oil,  which,  however, 
has  not  resulted  in  much,  as  holders  are  un- 
decided how  to  act.  Prices  are  unchanged. 
Linseed  oil  is  somewhat  easier  on  primary 
markets,  but  there  is  no  change  here 
GLASS. 

There  is  only  a  quiet  trade  to  note  in  glass, 
but  prices  are  steady  and  likely  to  remain  so. 
Present  stocks  here  are  not  extra  large,  and 
it  is  quite  probable  that  any  increase  in  the 
volume  ol  trade  would  stiffen  values.  We 
quote  the  old  basis  $1.35  to  $1.40,  and  some 
particular  brands  are  very  firm  at  that. 

LEADS. 

There  has  been  a  small  average  trade  in 
leads  since  our  last,  and  although  we  give 
the  former  prices,  it  is  quite  likely  that 
shading  is  being  done  right  along.  We 
quote  :  Choice,  6  to  6^c. ;  No.  1,  $5.50; 
No.  2,  $5;  No.  3,  $4.50;  dry  white,  6c;  red 
do.,  4>£c. 

NAVAL  STORES. 

As  stated  in  previous  reports,  there  is 
only  a  quiet  jobbing  trade  to  note  in  naval 
stores.  Turpentine  is  somewhat  firmer 
in  New  York,  but  there  is  no  change  here 
under  the  quiet  business  ruling.  We 
quote  :  Turpentine,  56  to  57c  ;  rosin,  $2  to 
$4.25,  as  to  brand  ;  coal  tar,  $4  to  $4.25  ; 
cotton  waste,  5XC-  f°r  colored,  and  7  to  10c. 
for  white;  oakum,  5  '4  to  7%c,  and  cotton 
oakum,  10  to  \2x/zC.  Cordage  is  steady, 
with  Sisal  at  9^c.  for  7- 16  and  upwards,  and 
15c.  for  deep  sea  line.  Pure  manilla,  13/^c. 
for  7-i6and  upwards,  and  \^%.c.  for  smaller 
sizes. 

CKMENT  AND  FIRE  BRICK. 

Dealers  only  report  the  metest  jobbing 
business  doing,  and  in  the  absence  of  it 
prices  are  more  or  less  nominal.  We  quote: 
— Belgian,  $2.30  to  $2.45;  Newcastle,  $2.40 
to  $2.50;  and  best  London  brands,  $2.40  to 
$2.55.  There  is  a  seasonable  sort  of  trade 
in  firebricks,  and  a  fair  quantity  his  been 
moved  in  a  small  way  during  the  week  at 
$18  to  $24  per  1,000. 

PETROLEUM. 

There  is  the  average  business  doing  in 
refined  petroleum,  with  no  particular  fea- 
tures to  report.  Canadian  refiners  are  still 
cutting  prices,  and  this  unsettles  spot 
quotations.  We  quote: — Canadian  iij£c. 
at    Petroha,   13X    to   \y/zc.   in  car  lots   at 


MILK  CAN  TRIMMINGS 

We   can   supply  everything  required  ior  this  trade  and   in   all  styles,  also 
Milk  Cans   made  up  and  all  sizes  body  stock  for  cans  and  cheese  vats. 


WE  CUARAWTEE  FIRST-CLASS  GOODS 

THE  McCLARY  MFG.  CO., 

London,  Toronto,  Montreal,  and  Winnipeg. 
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MONTREAL  MARKETS  — Continued 

Montreal,  and  15c.  for  single  casks.  American 
2c'/4c  in  10  brl.  lots,  2o£c.in  5 brl.  lots,  and 
2iXc  for  single  brls.,  2  per  cent,  off  for 
cash;  American  benzine,  23  to  25c,  and 
Canadian  uj^c.  to  15c. 


TORONTO   MARKETS. 

TORONTO,  Dec.   18,   1891. 
HARDWARE. 

The  auspicious  weather  which  followed  the 
slushy  spell  of  the  early  part  of  the  week 
ushered  in  quite  a  strong  run  of  orders  this 
morning  for  skates,  snowshovels,  and  lines 
that  can  be  live  stock  only  in  seasonable 
weather.  This  symptom  of  reviving  activity 
has  little  significance  for  the  present  year, 
but  augurs  well  for  the  New  Year  if  the 
weather  holds.  The  sales  remaining  to  be 
made  in  '91  will  be  simply  complementary  to 
those  that  have  already  been  made  on 
Christmas  and  holiday  account.  Business 
for  spring  delivery  is  now  being  canvass- 
ed by  the  travellers,  who  are  putting  in 
the  dull  time  by  placing  a  fair  quantity 
of  such  stock  as  spades,  shovels,  garden 
tools,  manure  forks,  harvest  tools,  etc., 
which  of  course  will  sell  better  after  the 
turn  of  the  year.  The  business  now  do- 
ing, however,  pays  the  expenses,  and  that 
is  better  than  having  the  travellers  called  in. 
In  current  local  business,  an  increasing  call 
for  cutlery  is  noticeable,  many  of  the  city  re- 
tailers having  put  off  ordering  rather  late  this 
year.  The  prices  rule  fairly  easy.  The  most 
important  change  of  the  week  has  for  some 
time  been  expected,  and  that  is  the  advance 
in  nails.  A  very  general  complaint  about 
the  difficulty  of  making  collections  continues 
to  be  made  Bargains  in  general  hardware 
are  possibly  more  easily  effected  by  buyers 
just  now,  as  jobbers  want  to  enter  as  little  as 
possible  upon  their  stock  sheets  of  the  annual 
inventory  to  be  taken  during  the  first  of  the 
year. 

METALS. 

The  metal  trade  as  usual  at  this  season 
has  shrunk  into  small  dimensions.  In  near- 
ly all  lines,  dulness  is  the  supreme  condition. 
Few  sales,  but  steady  prices  are  the  features. 
The  spring  trade,  so  far  as  the  present  fur- 
nishes grounds  for  the  prospect  tobe  viewed, 
promises  to  be  good.  Travellers  find  trad- 
ers rather  free  buyers  for  certain  lines,  nota- 
bly in  tin  plate,  in  which  prices  are  now  sup- 
posed to  be  at  their  lowest. 

Iron  and  Steel. — A  few  orders  and  nu- 
merous inquiries  are  beginning  to  betoken 
the  exhaustion  of  supplies  of  pig  iron  stocks 
in  the  hands  of  consumers.     About  the  mid- 


dle of  the  week  a  few  small  sales  were 
made  of  Calder  iron,  but  none  of  them  ex- 
ceeded 50-ton  lots.  The  inquiry  for  Janu- 
ary and  February  delivery  is  active.  Prices 
are  reasonable,  freight  being  considered,  as 
the  tone  of  the  British  markets  is  very  low. 
The   foundries  are   far  from  busy  just  now. 

Bar  iron  is  quiet  but  otherwise  unchanged, 
the  firmness  of  prices,  $2.15  to  $2.20,  being 
unmodified  by  the  slackness  of  trade.  Nor 
are  manufacturers  mote  anxious  than  ever 
for  future  business  upon  the  present 
basis.  Sheets  and  plates  are  dull  and 
steady.  In  structural  iron  there  are 
no  important  specifications  being  figured 
on.  Steel  for  agricultural  purposes,  such 
as  ploughshares,  mould  boards,  etc.,  is 
now  selling  quite  freely,  but  with  no  alter- 
ation in  the  price,  which  is  really  determined 
by  the  combination  of  United  States  manu- 
facturers. 

Copper — The  value  of  stock  in  the  hands 
of  jobbers  has  been  little  affected  by  the 
week's  business,  as  sales  have  been  rather 
rare.  The  prices  are  14^  to  15c.  for  ingots, 
and   18  to  20c.  for  sheets. 

Tin — The  market  is  dull.  Trade  is  at  a 
low  ebb  everywhere.  Prices  have  not 
changed.  They  are  for  56  lb.  ingots  23  to 
24c,  100  lb.  Straits  ingots  are  23  to  23^  c, 
and  strips  are  2Al4.  to  25c. 

Zinc  and  Spelter — There  has  been  no 
break  In  the  dulness  that  was  a  settled  con- 
dition of  this  market  last  week.  Fluctua- 
tions outside  have  been  very  slight  ana 
prices  here  have  ruled  steadily  at  6%  to  7c. 
for  zinc  sheets,  $%c.  for  domestic  spelter 
and  6c.  for  imported. 

Antimony — The  price  has  eased  in  the 
English  market  but  has  held  at  the  quota- 
tions ruling  here  for  some  time,  that  is  at 
15  to  16c.  for  Cookson's  and  14  to  15c.  for 
other  brands. 

Tin  Plates — The  low  prices  are  arousing 
some  trade  interest  for  spring  consumption, 
and  some  headway  is  being  made  in  placing 
stock  with  tinware  manufacturers  and  makers 
of  canners'  packages.  Prices  remain  as 
quoted  for  the  past  several  weeks,  viz  : — I  C 
coke,  $4  to  $4.25  ;  I  C  charcoal,  $4.50  to 
$4.75  ;  1  X  charcoal,  $5.50  10  $5-75  ;  I  X  X 
charcoal,  $6. 50  to  $6.75  ;  D  C  charcoal,  $4.50. 

Terne  Plates — Are  still  torpid,  either 
for  the  present  or  future  trade.  No  sales 
have  been  made  for  some  time.  Prices  are 
stationary  at  $8.25  to  to  $8.50. 

Canada  Plates— Rather  freer  buying 
has  ensued  as  the  result  of  colder  weather, 
which  has  acted  beneficially  upon  the  stove 
trade.  Prices  are  $2.90  to  $3  fo*-  Blaina, 
and  $3  to  $3.10  Abercarneand  AHoway. 


Galvanized  Sheet  Iron — Some  pur- 
chases of  small  quantities  keep  the  trade 
from  ceasing  altogether.  The  prices  are 
steady  at  5  to  $%c.  for  28-gauge,  and  4^  to 
5  c.  for  26-gauge. 

Nails — The  indications  of  advance,  noted 
in  the  pasttwoissues  have  culminated  ma  rise 
of  20c,  the  basis  of  quotations  for  3-inch 
and  upwards  being  $2.40  from  stock.  With 
the  present  high  rates  of  freight,  no  quota- 
tions are  made  for  carloads  from  the  factory. 
From  the  above  price  the  only  concessions 
now  obtainable  is  the  usual  one  of  5  per  cent, 
off  for  cash.  The  advance  is  due  to  the 
adoption  of  an  arrangement  by  the  manu- 
facturers, which  may  be  more  lasting  than 
the  former  one.  Prices  have  been  cut  down 
to  cost  ever  since  the  oid  combination  went 
to  pieces.  In  anticipation  of  the  advance  of 
which  warning  was  given  in  our  two  preced- 
ing market  reports,  a  considerable  move- 
ment to  place  orders  with  wholesalers  for 
future  delivery,  set  in,  but  all  were  refused 
except  at  open  prices. 

Horse  Shoes.— The  market  is  now  in  a 
spell  of  inactivity,  the  blacksmiths'  very  ac- 
tive demand  for  the  laying  in  of  winter 
stocks  having  spent  itself.  Prices  are  firm 
at  $3.40  to  $^.50. 

Horse  Nails— Are  unchanged  in  figure, 
but  are  stiffer  at  the  same  quotation.  They 
remain  at  60  and  10  per  cent,  oft  the  list. 

CORDAGE.— The  price  of  Manilla  has  de- 
clined to  a  basis   of    ii%c.      Sisal  is   un- 
changed  at   from    9^c.   upwards.     Only   a 
small  amount  of  business  is  doing  here. 
PAINTS,  OILS  ANT)  COLORS. 

The  run  of  quotations  on  everything  is 
the  same,  and  there  ha?  not  been  enough  of 
any  business  done  to  call  forth  quotations  at 
all.  Turpentine  tends  towards  greater  ease, 
as  fresh  receipts  are  at  hand,  which  will 
cause  a  drop  of  another  cent,  and  bring  quo- 
tations tc  54  and  55c.  Linseed  oil  is  dull  at 
57  to  58c.  for  raw,  and  60  to  61c.  for  boiled  ; 
white  lead  $'X  to  5Kc 

PETROLEUM. 

The  local  market  shows  no  sign  in  the 
state  of  its  prices  that  another  week's  busi- 
ness has  been  transacted  upon  it.  All  prices 
are  steady  and  unchanged  at  standing  quo- 
tations in  Prices  Current,  while  business 
proceeds  upon  a  strong  consumptive  basis. 
GLASS. 

The  price  remains  unaltered.  The  year's 
trade  is  plainly  not  over  yet,  as  orders  have 
been  quite  liberal  the  past  few  days  to  close 
up  houses  for  the  winter. 

OLD  MATERIAL. 

The  trade  in  this  is  steady.  Changes  in 
price  are  never  very  sudden,  and  the  de- 
mand is   even.     Contracts  have  been  small 


Enquiries    solicited   for   the   manufacture   of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 


Sheet  Metal  Goods. 

Thos.  Davidson  &  Co. 

Montreal,  Que. 
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MA  RKETS—  Continued. 

although  numerous,  while  the  ordinary 
trade  is  not  so  brisk  as  usual.  The  prices 
are  as  follows  :  --No.  i  heavy  cast  scrap  65 
to  70c.  per  100  lbs. ;  stove  cast  scrap,  40  to 
45c.  ;  No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
lie;  heavy  scrap  copper  ioj^  to  io^c.  ;  old 
copper  bottoms,  %yz  to  9c;  light  scrap  brass 
6c. ;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  8}4  toox.  ;  scrap  lead  2c.  ;  scrap 
zinc,  2'A  to  2^c;  scrap  rubber,  7.%  to  2>^c. ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 
plough  shares,  60  to  65c.  ;  burnt  cast  scrap, 
15  to  20c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  25c. 

HIDES,  ETC. 

Hides. — Neither  side  of  the  market  shows 
interest  in  current  business,  which  is  very 
small.  The  dehveries  have  shrunk  into 
unusually  limited  volume  since  the  last  drop 
in  prices.  For  green  cows'  the  prices  are  : 
No.  1,  4j^c.  ;  No.  2,  y/2c.  ;  No.  3,  2>£c.  ; 
green  steers'  are  worth  5c.  for  No.  1.  A  car 
of  buffs  sold  on  Monday  for  5c  The  ship- 
ments of  cured  run  from   1  to  3  cars  weekly. 

Skins — Sheepskins  were  put  up  5c.  higher 
on  Tuesday,  and  quote  now  at  95c.  They 
are  not  over  plentiful.  Calfskins  are  un- 
changed at  5  to  7c. 

Tallow. — Crude  is  worth  20c.  and  refined 
5>£  to  5^c.  The  latter  costs  4XC-  >n  Chi- 
cago, and  with  ic.  added  for  duty  and  y%c. 
for  freight,  it  can  be  laid  down   here  at  5^c. 

Wool.-  Dealers  are  not  paying  above 
19c.  for  fleeces,  and  sellers  want  more  be- 
fore they  part  with  their  stock.  Hence  there 
is  little  business,  which  is  satisfactory  to 
buyers  in  the  present  state  of  the  market. 
COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's    Ou  cars  at 
Oswego.      Buffalo.         Buffalo 

and  bridges. 
Grate  Gross $4.35  $4.80  $4.50 

"      Net 3.88  4.29  3.02 

Egg  Gross 4.45  4.90  4.80 

"     Net 3.97  4.38  4.11 

StoveGross 4.45  4.90  4.60 

"     Net 3.97  4.38  4.11 

Chestnut,  Gross...     4.45  4.90  4.60 

Net 3.97  4.38  4.11 

AMERICAN     METAL     MARKET. 

NEW  YORK,  Dec.   17,   1891. 

The  official  statement  of  the  Associated 
Manufacturers  shows  that  1,1 19,000  of  steel 
rails  had  been  sold  up  to  December  1st  for 
delivery  this  year,  and  that  1,008,000  tons 
have  beer  delivered.  The  mills  would  thus 
appear  to  have  fulfilled  pretty  much  of  their 
1891  contracts  and  are  now  in  a  position  to 
take  care  of  a  large  volume  of  business  dur- 
ing the  coming  year.  As  to  the  amount  of 
orders  in  hand  for  1892  delivery,  information 
is  somewhat  cloudy  as  yet,  but  the  orders  on 
the  books  along  with  those  under  treaty  that 
may  be  closed  in  the  near  future  involve  a 
total  that  would  place  the  manufacturers  in 
a  very  comfortable  position  were  all  the  de- 
tails connected  therewith  settled.  As  mat- 
ters stand  the  outlook  is  encouraging  in  this 
department,  and,  along  with  the  contracts 
that  have  been  placed  latterly  for  rolling 
stock,  encourage  the  hope  that  railroad  pa- 
tronage will  be  a  potent  factor  in  the  steel 
trade  before  the  new  year  is  very  far  ad- 
vanced. Manufacturers  are  securing  fair 
orders  for  billets,  rods  and  other  forms  of 
heavy  steel,  but  the  business  in  this  depart- 


ment is  not  of  sufficient  volume  to  move 
values  up  much  from  the  lowest  point  of  the 
year,  and,  to  all  accounts,  there  is  yet  plenty 
of  room  for  improvement  in  the  market  for 
various  lighter  productions  of  the  mills  and 
in  general  foundry  work  also. 

Orders  for  crude  material  are  unimportant 
at  the  moment,  and  consumers  throughout 
the  East  seem  to  rest  content  with  the  be- 
lief that  the  iron  already  contracted  for  will 
see  them  comfortably  over  the  early  part  of 
the  new  year,  when  important  developments 
in  the  matter  of  revision  of  prices,  if  any 
take  place,  for  a  time  at  least,  to  cause  any 
concern.  No  changes  of  importance  have 
taken  place  during  the  past  week.  Current 
quotations,  tidewater  delivery,  are  $17  to  $18 
for  Northern  No.  1  X  Foundry,  $16  to  $16.50 
for  No.  2  X  foundry  and  $14  to  $1  5  for  gray 
forge  ;  and  for  Southern  $16.50  to  $17  for 
No.  1,  $15.50  to  $16  for  No.  2  and  $14  to 
$14.50  for  gray  forge.  Scotch  iron  sells  slowly 
at  about  $22.25  t0  $22  5°  f°r  Coltness,  $21.50 
to  $21.75  f°r  Summer!ee,  $20  for  Eglinton 
and  $19.50  to  $19.75  for  Carnbroe.  Foreign 
spiegeleisen  remains  nominally  $23  to  $24 
for  10  to  12  per  cent,  and  $27  to  $28  for  20 
per  cent,  and  80  per  cent,  ferro-manganese 
$62  to  $62.50  delivered  here.  Old  iron  finds 
slow  sale.  About  $21  to  $21.50  is  quoted  for 
iron  tee  rails  and  $19  to  19.25  for  No.  1 
wrought  scrap  f.  o.  b.  cars  at  Jersey  City. 

The  Calumet  &  Hecla  Company  has  dis- 
posed of  its  spot  copper,  having  sold  the 
same  to  consumers  for  January  and  Febru- ' 
iry  delivery  at,  as  reported,  lo^c.  per  pound. 
The  quantity  involved  is  not  definitely  stat- 
ed, but  understood  to  exceed  3,000,000 
pounds.  This  may  look  something  like  set- 
ting the  price  for  Lake  Supeiior  ingot,  tem- 
porarily at  least.  Appearances,  however,  are 
deceptive.  The  metal  has  been  offered  from 
other  quarters  at  io^c,  and  in  remote  in- 
stances at  as  low  as  io^c,  without  stimulat- 
ing buyers  to  free  action.  Casting  brands 
are  offered  at  10c,  but,  in  view  of  the  com- 
paratively low  price  of  Lake  Superior  ingot, 
consumers  buy  only  small  lots  needed  to  tide 
over  immediate  wants.  The  London  mar- 
ket is  a  shade  lower  again,  with  merchant 
bars  offered  at  ^44  10s.  for  prompt  and  ,£45 
for  future  delivery. 

Slightly  h'gher  prices  from  London  have 
served  to  stiffen  the  local  pig  tin  market  to 
some  extent,  and  a  few  parcels  changed 
hands  at  19.95c  net  cash  for  December  and 
January  delivery  on  Tusday,  or  at  the  same 
price  at  which  sales  of  spot  stock  were  made 
to  the  out-of-town  trade  on  the  preceding 
trade.  At  the  close  the  metal  was  offered 
out  of  town  at  20c.  regular,  with  very  feeble 
response,  and  some  sales  were  believed  to 
have  been  made  at  a  shade  less.  Latest 
London  quotations  by  cable  were  ,£90  15s. 
for  prompt  and  ^91  5s.  for  futures. 

In  pig  lead  there  has  been  very  little 
movement  of  other  than  carload  lots,  and 
only  a  moderate  business  in  that  way. 
Prices  remain  steady,  however,  at  4.30c.  in 
the  absence  of  freer  offering.  Spelter  is  with- 
out change,  the  price  for  Western  standing 
at  4XC-  while  demand  continues  slow. 

Fair  sized  parcels  of  14x20  Bessemer  coke 
tinplate  have  been  purchased  for  January- 
Febmry  delivery, and  some  i4xigXsize  also, 
at,  it  is  reported,  better  prices  than  those  at 
which  spot  stock  is  selling.  Otherwise  the 
movement  has  been  moderate  and  values  re- 
main practically  the  same  as  they  were  a  week 
ago. 

Mr.  H.  N.  Young,  of  H.  N.  Young  &  Bros., 
of  Orangeville,  has  purchased  Mr.  Hem- 
street's  share  in  the  firm  of  Hemstreet  & 
Plummer,  Sault  Ste.  Marie.  Business  is 
now  carried  on  by  Plummer  &  Young. 


NOTES  TAKEN  ON  THE  ROAD. 

It  is  two  years  since  I  last  visited  the 
hardware  store  of  Mr.  C.  W.  Turner,  Camp- 
bellford,  and  now  as  then  it  is  the  centre  for 
trade  in  that  line.  His  clerk  informed  me 
their  trade  aggregated  more  the  last  year 
than  ever  before.  The  stove  trade  had  been 
good  with  them,  and  people  in  that  section 
had  prepared  for  winter,  but  up  to  the  pre- 
sent time  had  seen  but  little  weather  that 
could  be  called  by  that  frigid  name. 

Messrs.  T.  McAvity  &  Son,  St.  John,  N.B.r 
are  the  largest  jobbers  in  hardware,  brass 
goods,  etc.,  in  the  Maritime  Provinces.  They 
have  some  lines  which  they  are  now  pushing 
west,  and  judging  from  past  experience  in  all 
their  undertakings,  they  will,  no  doubt,  meet 
with  the  success  they  so  richly  deserve  as 
upright  liberal  business  men. 


Orders  in  council  have  been  passed  plac- 
ing steel  for  the  manufacture  of  hammers^ 
augers  and  auger  bits,  when  imported  by 
the  manufacturers  of  such  articles  for  use  in 
their  own  factories  only,  on  the  free  list,  until 
the  end  of  the  next  session  of  Parliament. 
In  all  cases  where  free  entry  is  claimed  under 
this  order,  the  importer  is  required  to  make 
oath  thereto.  It  is  also  ordered  that  brown 
oil  grease,  commercially  known  as  "  degras," 
when  imported  for  manufacturing  purposes 
only,  shall  be  and  the  same  is  hereby  placed 
upon  the  list  of  articles  that  may  be  ad- 
mitted into  Canada  free  of  customs  duty 
until  the  end  of  the  next  session  of  Parlia- 
ment. 

The  Belgian  Bank,  known  as  the  Society 
General,  now  owns  the  Atikokan  iron  range. 
The  last  contract  was  signed  on  Tuesday 
morning.  The  contract  between  the  mine 
owners  and  the  Belgian  Bank  provides  that 
the  bank  shall  have  until  November,  '92,  to- 
test  the  deposits.  The  railway  is  to  be  built 
within  the  next  year,  and  when  so  built  the 
owners  deed  the  bank  an  interest  in  the 
mines,  and  the  bank  agrees  to  mine  the  ore 
and  pay  a  royalty  thereon.  A  minimum 
output  of  300,000  tons  per  annum  is  guar- 
anteed. The  lands  under  contract  cover  ten 
miles  in  length  on  the  range,  including  de- 
posits of  ore  equal  to  all  the  mines  on  the 
Marquette  range.  Blast  furnaces  and  rolling 
mills  are,  under  the  contract,  to  be  erected 
at  Port  Arthur. 

Do  you  buy  and  sell  goods  for  profit  ? 
Send  tor  our  catalogue,  free.  From  our 
prices  you  will  see  you  can  not  afford  to  buy 
elsewhere.  Pocket  and  Table  Cutlery,  Sil- 
ver Plated  Flat  and  Hollow  Ware,  Shears 
and  Scissors,  Steel  Halter  and  Cow  Chains, 
and  a  thousand  other  things.  If  you  do 
business  for  profit,  trv  us.  THE  SUPPLY 
COMPANY,  Niagara  Falls,  Ont. 

TWO  CARS 

-Daisee  Binder  Twine- 

at  very  low  price. 
W.  S.    MCGREGOR,  11  and  13  Front  St.  Toronto. 

TP.     COREIDI, 

Accountant,  Auditor,   Etc. 

EXPERT  AUDITING.    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTANCY 

A  SPECIALTY. 
Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.    Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  139  Yonge  St.,  TORONTO. 
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NICKEL  COMPANIES  TO  LIQUIDATE 

A  suit  was  entered  last  week  in  the  Court 
of  Common  Pleas,  at  Cleveland,  Ohio, 
by  Samuel  R.  Ritchie  and  Sophronia  J. 
Ritchie  his  wife,  through  their  attorneys 
Messrs.  Kerruish  and  Chapman,  and  Messrs. 
Green,  Grant,  and  Seibert,  against  the  Can- 
adian Copper  Company  and  the  Anglo- 
American  Iron  Company,  whose  head  offices 
are  in  Cleveland,  asking  for  a  dissolution  of 
these  corporations  and  the  appointment  of  a 
receiver  to  take  charge  of  their  affairs.  Ser- 
vice was  had  upon  Mr.  Stevenson  Burke, 
the  president  of  these  companies,  and  upon 
Mr.  H.  P.  Mcintosh,  as  secretary  and  trea- 
surer of  both  companies.  Mr.  Ritchie  be- 
ing the  owner  of  more  than  one-fifth  of  the 
capital  stock  in  each  of  these  companies  is, 
under  the  laws  of  the  State,  enabled  to  place 
these  corporations  in  liquidation  on  account 
of  the  failure  of  the  management  to  make 
an  account  to  the  stockholders.  The  Can- 
adian Copper  Company  has  a  capital  of  two 
and  one-half  million  dollars,  and  the  Anglo- 
American  Iron  Company  a  capital  of  five 
million  dollars.  These  two  companies  are 
the  owners  of  the  famous  Canadian  nickel 
mines  from  which  the  United  States  Gov- 
ernment purchases  its  supply  of  nickel  for 
armour  plates  for  use  in  the  navy. 


D.  C.  T.  A.  SMOKING  CONCERT. 

Saturday  evening  last  about  one  hundred 
and  twenty-five  of  the  Dominion  Commer- 
cial Travellers'  Association  members  and 
their  friends, were  present  at  their  rooms,  St. 
James  street,  Montreal,  to  enjoy  music,  re- 
freshments, and  an  entertainment  known  as 
a  smoking  concert.  The  President,  Mr  Fred. 
Hughes,  of  Messrs.  Caverhill,  Rose,  Hughes 
&  Co.,  opened  the  entertainment  with  words 
of  welcome  to  all  present.  The  object  of 
these  entertainments  is  to  get  the  travellers 
better  acquainted  with  each  other.  The  mu 
sical  part  of  the  programme  consisted  of 
a  fine  solo  by  Alfred  Chapman,  songs 
by  Messrs.  Edward  Labelle,  J.  A.  Murrin, 
Mr.  Bisset,  Mr.  Chambers,  and  a  whistling 
solo  by  Mr.  Rough.  Mr.  R.  C.  Wilkins  gave 
a  comical  recitation,  which  delighted  the 
boys.  The  ever  original  John  Rodgers,  of 
Messrs.  Evans  Sons  &  Co.,  who  is  known 
form  coast  to  coast,  had  a  speech  that 
brought  forth  clapping  of  hands  and  con- 
tinued laughter.  It  was  an  imitative  effort 
in  four  languages,  Irish,  French,  Scotch  and 
Jewish.  The  phonograph  was  also  exhibit- 
ed, giving  a  number  of  selections,  after  which 
the  company  adjourned  to  an  adjoining 
room,  where  the  committee  had  heaps  of  re- 
freshments in  readiness  for  them.  Mr.  Wat- 
son, of  Kerry,  Watson  &  Co.,  was  chairman 
of  this  committee,  and  not  only  in  his  ad- 
dress showed  what  an  interest  he  had  in  the 
travellers,  but  also  in  making  himself  most 
agreeable  among  the  guests  all  evening.  It 
is  undecided  just  what  date  the  next  enter- 
tainment will  take  place,  but  all  who  at- 
tended this  will  look  forward  to  another  good 
time. 


Here  it  is  again— FORBES1  NEW  PATENT, 

ACHIEVED!        ACHIEVED!        ACHIEVED!! 


Vrite  for  Price  Lists,  Discounts,  Circulars. 


The  Forbes  Manufacturing  Co.,  Halifax,  N.  S. 

THE  PITTSBURGH    LAMP. 


The  King  of  Lamps— Made  in  all 

sizes  and  kinds.      Produces  an  immense  white 
steady  flame. 

Makes    IIO    Smell— Perfect    combus 

tion— No  dirt  Pocket. 

Hence   no   bodies   of  insects    to    fry    and 
stink  unseen  and  unsuspected. 

Better  than  Gas  or  Electricity. 
WRITE  FOR  PRICES. 


The  Pittsburgh  Mammoth. 


For  lighting  Stores,  Shops,  Churches,  Factories,  etc.  use 
he  Mammoth  size. 

GOWANS,  KENT  &  CO., 

Crockery,  Glass  and  Lamp  Goods  Dealers. 

Toronto  and  Winnipeg. 


-p^XJSTTEjRS'  "REUSHES, 


TEADE 


We  manufacture  the  Best  Brushes  only,    and    guarantee 
the  Quality,  Weights,  and  Sizes  of  all   Brushes   bearing   our   namr-, 
and  the  above  Trade  Mark.     Samples  can  be  seen  and  full  parricu 
lars  obtained  of  our  Agent,  Mr.  W.  H.  J  AGGER,  24  Front  Street 


West,  Toronto. 


HAMILTON   &  CO., 


96  Clerkenwell  Road,   London,  England 
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DEPRESSION  IN   ENGLISH  TIN 
PLATE. 

A  correspondent  who  signs  himself  "Tin- 
plates,"  writes  to  the  Western  Mail  as  fol- 
lows :  Sir, — Much  as  has  been  said  and 
written  of  late  about  the  depressed  state  of 
the  tin  plate  trade,  but  I  do  not  hear  of  any 
steps  being  taken  to  arrest  the  downward 
movement,  and  to  get  prices  up  to  a  point 
at  something  above  the  actual  cost  of  manu- 
facture. It  is  undoubtedly  the  duty  of  all 
those  interested  in  the  business,  employer 
and  employed  alike,  to  arrive  at  an  under- 
standing for  their  mutual  benefit,  and  it  is 
to  be  hoped  this  will  shortly  be  done. 

It  is  generally  known  that  the  present  de- 
pression is  due  to  the  McKinley  Tariff  Bill. 
Before  it  came  into  operation,  and  the  extra 
duty  was  put  on  tin  plates,  a  great  deal  of 
driving  went  on  in  this  country.  Works 
which  were  idle  from  various  causes  were 
restarted,  principally  by  new  owners  ;  new 
works  and  mills  in  course  of  construction 
were  hurried  on,  and  all  the  available  ma- 
chinery was  set  in  motion  for  the  production 
of  tin  plate.  Not  only  was  this  pressure 
put  on  in  the  manufacture,  but  plates  which 
had  been  In  stock  for  many  years  at  the 
different  shipping  ports  in  this  country  and 
at  the  works  were  cleared  off — some  sold 
outright  and  some  sent  out  on  consignment 
to  the  United  States  on  manufacturers'  ac- 
count. The  result  was  that  an  enormous 
quantity  of  plates  were  shipped  to  America 


during  the  first  six  months  of  this  year. 
Merchants  and  consumers  bought  up  to  the 
hilt,  and  laid  out  all  the  capital  in  tin  plates 
which  they  could  spare,  and  it  is  these 
stocks  not  yet  cleared,  together  with  the 
•act  that  the  American  consumption  this 
year  is  below  the  average  of  the  past  three 
years,  that  causes  the  depression  now.  It 
would,  therefore,  no  doubt,  be  to  the  inter- 
ests of  the  trade  to  restrict  the  output  ;  but 
it  is  here  the  difficulty  comes  in. 

There  was  a  cry  raised  on  behalf  of  the 
men  against  the  recent  "  stop  month,"  but  it 
was  a  mistaken  view  of  the  position,  as 
proved  by  the  present  state  of  the  market; 
and,  whilst  the  majority  of  the  makers  who 
combined  together  to  carry  out  the  arrange- 
ment to  stop  their  works  for  four  weeks  ful- 
filled their  obligations,  it  is  to  be  regretted 
that  all  of  them  did  not  do  so,  and  that  those 
who  did  not  join  in  the  movement  at  all 
should  have  kept  on  full  time  in  spite  of  the 
exceptional  circumstances.  The  movement 
should  have  been  a  unanimous  one.  Most 
of  the  makers  probably  had  home  and  Con- 
tinental and  oil  trade  orders  on  their  books, 
which  had  been  held  back  by  merchants  and 
consumers  in  view  of  the  lower  prices  which 
would  (and  did)  rule  after  the  American 
rush.  These  have  now  been  filled,  and  it 
is,  therefore,  not  only  the  American  market 
which  is  in  an  unsatisfactory  state,  but  it  is 
so  all  round,  and  buyers  will  hold  back  ex- 
pecting lower  figures.  With  stocks  increas- 
ing on  this  side — at  the  works  and  else- 
where— as  they  mu~t  be  doing,  no  other 
course  is  open  to  them.      Judging  from  re- 


ports from  the  United  States,  the  American 
people  do  not  relish  the  increased  tariffs, 
and  it  is  hoped  that  the  duty  on  tin  plates 
will,  in  the  course  of  the  next  year  or  two,  if 
it  cannot  be  done  earlier,  either  be  materi- 
ally reduced  or  abolished. 

I  do  not  wish  to  advocate  any  course 
which  would  be  prejudicial  to  the  future  inte- 
rests of  our  trade  with  America.  On  the 
contrary,  let  us  do  all  we  can  to  foster  and 
increase  the  business,  and  let  prices  be  kept 
as  low  as  possible.  The  reason  why  I  believe 
a  restriction  of  make  necessary  is  because  it 
is  the  only  means  of  satisfactorily  getting 
over  what  I  hope  and  believe  is  a  temporary 
depression,  and  only  while  the  extra  stocks 
exist.  If  nothing  is  done,  then  the  depres- 
sion will  not  be  temporary  inasmuch  as 
stocks  are  likely  to  remain  in  an  abnormal 
state.  I  have  more  faith  in  the  men  carry- 
ing out  a  restriction  of  the  make  jointly  with 
the  masters  than  the  latter  act-ng  alone.  I 
believe  it  would  be  more  general  ;  perhaps 
unanimous.  It  is  most  unfair  that  whilst 
some  makers  who  have  at  different  times 
done  their  best  to  "  right "  the  trade  and 
faithfully  adhere  to  their  arrangements, 
others  should  do  nothing  at  all  but  reap  the 
fruits  of  the  efforts  and  sacrifices  of  their 
more  honorable  competitors.  If  all  the 
works  in  the  trade  will  stop,  say  for  four 
weeks,  and  the  men  will  remain  true  to  their 
present  arrangement  not  to  exceed  36  boxes 
a  turn  ot  sixteen  eight-hour  shifts  per  mill 
per  week,  much  and  lasting  good  will  be 
done  ;  but  the  sooner  it  is  done  the  better. 
Say  a  week  at  the  end  of  this  month,  another 
at  Christmas,  another  in  January,  and  a 
fourth  in  February,  if  necessary.  This  is 
practicable,  and  I  believe  it  would  be  to  the 
interests  of  the  trade  generally  if  it  was  car- 
ried out. 


A.  Allan,  Pres.  J.  O.  Gravel,  Sec-fREAS. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF    MONTREAL. 

Capital  $2,000,000. 


*  #a*  * 


Sole    Agents    and    Manufacturers 
of  the 


Forsyth  (Boston 
["r  Jj|^  Belting  Go'y) 


**T*  * 


Patent  Seamless 
Rubber  Belting 

For  the  Dominion  of  Canada. 

Superior  Quality  Rubber  Goods. 

Our  Rubber  Belting  is  Unequalled  iu  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers' and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices    and    Factory,    Montreal;    J.   J.   McGILL,   Man. 

WESTERN   BRANCH  : 

Corner    Yonge   and    Front     Sts.,    TORONTO. 
J.  H.  WALKER,  MANAGER. 


SOMETHIITG    USTIE-W^ 


IMPROVED  SANITARY  BATH 


No   1. 

PATENTED  IN  ENGLAND,  UNITED  STATES  AND  CANADA. 


Booth's  Patent  Steel  Clad  Bath  Tub  Copper  Lined. 

-  PRICES  

Complete  as   illustrated,  including  rim  of  cherry,  walnut   or  oak, 

and  nickel  plated  overflow,  waste  and  plug. 
Dimensions — 5  ft.  and   5  ft.   6  in.  long  ;    23  in.   wide  ;    20  in. 
deep,  inside. 

Weight  of  Copper  12  oz 14  oz 16  oz. 

Price  each $27  50      $29  50      $31   50 

Extra  for  decorating 2   50 

Any  ordinary  cocks  can  be  used  for  bath  supply,  but  a  much 
neater  and  finished  appearance  is  produced  by  using  those  supplied 
by  us,  which  are  made  especially  for  this  purpose,  and  sold  at  prices 
to  compete  with  other  makers. 

A  5  ft.  6  in.  Steel  Clad  Bath  is  equal  to  an  ordinary  bath 
tub  6  ft.  long. 

BOOTH  Sc  SON,  WhoPl^l^sn^pi,res. 

TORONTO,    CANADA. 


HARDWARE 


15 


Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS   OF 

Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Specia'  attention  to    Correspondence   and    Mail 
Orders.     Mention  this  Journal. 


Important  I 

If  you  handle  Oil  Colors  in 
Tubes,  you  do  not  yet  know  the 
advantages  of  this  branch  of  your 
trade  unless  you  buy  from 

The  Art  Metropole 

131  YONCE  STREET, 

TORONTO. 


JOHN    WILSON'S 

Butcher  Knives 

and  Steels, 
Farriers'  and 

Shoe   Knives 

Are  the  best  in  the  World. 


Trade 


®o 


Mark. 


Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORTS 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTER 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Co 

Offices,  50  &  52  McGill  Street, 

Yards : 
McGill, Wellington,  Grey  Nun  and  Youville  stB 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only- 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


l,  BENJ 


&  COMPANY 


IMPORTERS     AND     DEALERS     IN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 


CANADIAN 


METALS,    TIN     PLATES,    ETC. 


26, 28  anil  30  FRONT  STREET  WEST, 


We  have  just  received  fine  line  of  POCKET  CUTLERY  special  brands,  "MAPLE  LEAF"  equal 
to  anything  in  the  market,  also  full  line  of  Carvers  in  cases,  of  RODGER'S,  LOCKWOOD'S  and 
BUTLER'S  make,  and  complete  line  of  PLATED  WARE.  We  also  solicit  enquiries  for  prices  on 
SKATES,   SLEIGH   BELLS,  SNOW  SHOVELS,  FIRE  IRONS  and  STANDS,  etc.,  etc. 


WE    SOLICIT    ENQUIRIES    FOR    FIGURES. 


ENGLISH    HOUSE 


SAMUEL  SONS  &.  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SALES   MADE   OR   PENDING. 

The  stock  in  the  estate  of  F.J.  Pearce,gen- 
eral  merchant,  Uxbridge,  Ont.,  is  sold. 

W.  W.  White  &  Son,  hardware  dealers, 
Aylmer,  Ont.,  have  sold  out  to  F.  C.  Paulin. 

Herbert  Shear,  general  merchant,  Morillo, 
Ont.,  has  sold   out  to  Thos.  Marks  &  Co., 
Port  Arthur. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Kirkhouse  &  Rudolf,  manufacturers'  agents, 
Montreal,  have  dissolved. 

L.  Coates,  general  merchant,  Partsboro, 
N.S.,  has  admitted  Stewart  Mason  as  part- 
ner, under  the  style  Coates  &  Mason. 

REMOVALS   AND   DEATHS. 

H.  Bernard,  commission  agent,  Montreal, 
is  dead. 

F.  P.  Potter,  dealer  in  paints,  etc.,  Mon- 
treal, is  dead. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

Joseph  Champoux,  general  merchant, 
Joliette,  Que.,  has  assigned. 

M.  E.  A.  Prince,  general  merchant, 
Lorette,  Man.,  has  assigned. 

A.  C.  Hawkins,  general  merchant,  Lower 
Siewiacke,  N.  S.,  has  assigned. 

J.  M.  McLaurin  &  Co.  general  merchants, 
East  Tempelton,  Que.,  have  assigned. 

Robertson  Bros.  &  Co.,  stdves  and  tin- 
ware dealers,  Vancouver,  B.  C,  have  assiged. 

Demand  of  assignment  has  been  made 
upon  D.  Morrier,  general  merchant,  Capel- 
ton,  Que. 

E.  A.  Cairncross,  general  merchant, 
Shakespeare,  Ont.,  has  assigned  to  C.  B. 
Armstrong. 

W.  R.  Hancock,  stove  and  furniture  deal- 
er, 75  Jarvis  street,  has  been  compelled  to 
make  an  assignment  of  his  affairs,  the  diffi- 
culty having  been  precipitated  by  a  lawsuit 
in  which  recent  judgement  was  given  against 
the  debtor. 


A  SPLENDID  BANKING  SYSTEM. 

Recent  bank  failures  in  the  United  States, 
especially  the  failure  of  National  banks, 
popularly  but  erroneously  considered  infalli- 
ble, have  led  to  much  discussion  of  the  bank- 
ing system,  and  how  it  can  be  improved  upon. 
At  the  recent  meeting  of  the  American  Bank- 
ers' Convention,  in  New  York,  a  paper  was 
read  on  the  bank  note  circulation  of  the 
Canadian  provinces,  its  purpose  being  to 
show  that  our  neighbors  on  the  north  have 
met  the  demand  for  a  safe,  flexible  currency, 
according  to  the  demands  of  trade,  and  in  a 
way  distinctly  their  own,  yet  entirely  satis- 
factory. Banks  of  issue  in  Canada  must 
obtain  their  charters  from  Parliament,  and 
must    have  a  capital  of  at  least  $500,000, 


with  one-half  of  this  paid  up.  Every  share- 
holder bears  double  liability — that  is,  he  can 
be  called  upon  in  case  of  need  for  as  much 
more,  to  meet  failure  or  defalcation  as  the 
amount  of  his  original  subscription.  Divi- 
dends are  limited  to  eight  per  cent.,  until  a 
surplus  has  been  accumulated  to  equal  three 
per  cent,  of  the  capital.  Monthly  statements 
are  required  to  be  published.  No  bank  can 
issue  its  notes  to  more  than  the  amount  of  its 
capital  paid  in,  and  these  notes  are  a  lien  on 
all  assets  of  the  bank.  Even  if  a  dishonest 
manager  attempted  to  wreck  a  bank,  there 
is  a  redemption  fund  to  fall  back  upon,  made 
up  of  a  five  per  cent,  fund,  called  assets, 
from  notes  of  all  the  banks,  which  fund  is 
held  by  the  Government,  and  is  a  sacred 
trust  for  the  redemption  of  the  notes  of  any 
suspended  bank.  When  a  bank  suspends 
its  notes  begin  to  draw  interest  at  six  per 
cent.  This  is  intended  to  compensate  for 
any  depreciation  which  may  follow  the  sus- 
pension. If  not  paid,  with  interest,  by  the 
Receiver,  within  two  months,  they  are  paid 
out  of  the  redemption  fund,  and  this  is  re- 
plenished later  by  payment  from  the  assets. 
There  are  many  other  details  unnecessary  to 
go  into,  and  the  strongest  argument  that  can 
be  made  in  favor  of  this  system  is  that  the 
innocent  depositors  and  holders  of  bank 
currency  cannot  easily  be  defrauded.  It 
may  be  that  this  system  would  not  be  the 
best  for  the  United  States,  but  there  is  no 
doubt  but  what  a  reform  of  some  sort  is 
needed  in  the  banking  system  of  this  country, 
especially  in  the  National  banks.— Stoves 
and  Hardware  Reporter. 

THE  PROBLEM  OF  HELP. 

I  wish  I  could  establish  some  sort  of  satis- 
factory rules  for  the  governmentof  my  clerks." 
said  a  merchant  to  a  representative  :  "  I  find 
so  much  variation  of  temperament  and  of 
habits  as  they  are  formed  by  association  and 
education,  or  lack  of,  that  it  seems  to  me 
next  to  impossible  to  govern  my  force  on 
anything  like  equable  terms  and  yet  practice 
equity." 

In  this  connection  we  invite  attention  to 
certain  axioms  laid  down  by  a  writer  in  a 
contemporary,who,  speaking  from  long  prac- 
tical experience,  has  found  it  possible  to  set 
certain  stakes  and  be  guided  thereby,  and 
his  hints  may  be  helpful  not  only  to  the 
trader  referred  to  but  others  in  trade.  He 
says  :  If  you  have  a  clerk  in  your  employ, 
who  considers  time  to  precious  to  waste  a 


a  little  of  it  on  a  customer — stop  his  pay.  If 
you  have  a  clerk  who  wastes  his  time  in  visit- 
ing with  his  friends  when  he  should  be  at 
work — look  for  his  successor.  If  you  have  a 
clerk  who  has  to  be  told  to  do  everything  he 
does — tell  him  to  look  for  another  position. 
If  you  have  a  clerk  who  imagines  the  whole 
business  depends  upon  h:.m,  and  he  stays 
with  you  simply  to  enable  you  to  exist — try 
to  struggle  along  without  him. 

To  this  may  be  added  :  If  you  have  a 
clerk  who  believes  he  is  not  sufficiently  paid 
for  the  work  he  does,  or  is  called  upon  to  do, 
have  a  distinct  understanding  with  him  as  to 
the  facts,  and  let  him  clearly  comprehend 
that  so  long  as  he  remains  he  is  expected  to 
do  all  the  work  that  he  would  do  if  his  wages 
were  higher  ;  only  when  he  has  proven  his 
capacity  and  willingness,  be  sure  that  you 
are  just  enough  to  pay  him  accordingly. 

The  whole  secret  of  management  in  a 
clerical  force  in  a  store,  perhaps,  is  compris- 
ed not  in  the  establishment  of  proper  rules 
so  much  as  in  the  ability  of  the  employed  to 
interest  his  help  in  his  business.  If  they  re- 
fuse to  become  interested,  then  the  employer 
should  refuse  to  retain  them — Hardware 
Trade. 


BUSINESS  CHANCES. 

FILE  BUSINESS  CHEAP  — SEVEN  HUN- 
DRED dollars  will  purchase  all  the  plant,  a 
large  quantity  of  unfinished  stock,  office  aDd 
store  outfit;  good-will  thrown  in;  present  owner 
not  understanding  the  business.  Files,  150  Front 
street  east.    Also  a  lot  of  new  files  for  sale  cheap 

HARDWARE  BUSINESS  FOR  SALE  IN 
TORONTO,  4  years  established,  first  class 
location,  stock  in  good  order,  and  consisting  of 
Builder's  Hardware,  Mechanics'  Tools,  Cutlery, 
Paints,  Oils,  Glass,  etc.  A  business  of  SIS.OOO  a 
year  being  done.  Stock  about  $4,000.  No  fixture 
to  buy,  no  book  debts,  no  liabilities  to  assume. 
Present  proprietor  going  into  wholesale.  For 
further  particulars  apply  to  "Seller"  care  of 
Hardware.  tf 


FOR  SALE  IN  PETERBOROUGH,  ONT. 

WHOLE  OR  HALF  INTEREST  IN  A  STOVE, 
Tin  and  House  furnishing  hardware  busi- 
ness, with  general  jobbing  shop,  plumbing,  gas 
fitting,  roofing,  furnace  work,  etc.  Well-estab- 
lished trade,  desirable  location  and  attractive 
premises.  Stock  and  tools  $7,500,  annual  busi- 
ness, -?20,000,  Sole  reason  for  change  is  want  of 
capital  to  profitably  conduct  and  develop  busi- 
ness. For  particulars  address  box  227,  Peter- 
borough, Ont. 

Established  1864. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  26  WELLINGTON  ST.  EAST, 


E.R.C.Clarkson.F.C.A. 
W.  H.Cross,  F.  C.  A. 
N.  J.  Phil.ips. 
Edward  Still. 


TORONTO.  ONT. 


™  THOMAS  NUT  LOCK 

( Patented  1890. ) 

Absolutely  the  only  effective  NUT 
LOCK  applicable  to  all  Railway  pur- 
poses, Machinery,  Agricultural  Imple- 
ments, Carriages,  and  all  Bolts  where 
Nuts  work  loose,  of  any  size  or  in  anv 
position,  without  changing  bolts  as 
now  in  use.  Manufactured  from  best 
spring  steel. 

The  Thomas  Nut  Lock  Co., 

Moncton,  N.  B. 
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PLEASE   MENTION  THIS  PAPER   WHEN   WRITING   US. 


You  can  lose  more  than  we  do 
by  not  subscribing  for  this  paper 

TELEPHONE   2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc, 

Send  for  Prices. 

TAPER    TOOTH. 


rtia?^ 


EXTRA  REFINED  I 


1  SILVER  STEEL 


^fitsSAWCoTORONTO 
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A.    B.   JARDINE  &  CO., 

Hespeler,  Ont. , 

Blacksmiths*  Tools  and  Tube  Expanders, 

Send  (or   Catalogue    and   Price    Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 
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Full  square  and  common  Carriage  Bolts,  Machine  Bolts,  Tire  Bolts.  Spring,  Fancy  Shaft  and 
Whiffletree  Bolts.  Bolt  Ends,  Coach  Screws,  Square  and  Hexigon  Nuts.  Carriage  Forcing  of  all 
kinds     SEND  FOR  PRICES.  GEQ_   G,LIJeS,  Gananoquef   QlJt. 


llfrjO    DEAL    \fJ     GROCERIES 
SHOULD    SUBSCRIBE     FOR 


grocery  &  allied  trades. 
Its  rrjarket  quotations 
are  Jull  $  reliable* 
which  alone 
are  worth  the 
Subscription   price 
q  Send  for   Sample  copies 

SubscripNan  %2    The  CanadianTTrocer^turonto. 


THC  J.B.MHEAN  C9.(tTi»)  PUBLISHERS  .  -*£>.a/w 

_______ __ TOMOWTO 
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CUTLERY  AND  SPOONS. 

We  have  a  choice  assortment  in  stock  of 
goods  suitable  for  Christmas  trade.  Being 
Manufacturers'  Agents  we  can  offer  induce- 
ments to  close  buyers. 

A.   C.   LESLIE  &  CO  , 


445  St.  Paul  St. 

Montreal. 


18  Front  St.  West, 

Toronto. 


THE  TORONTO  DROP  FORGE  CO,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  of 
every  description.  Prices  furnished  on  applica- 
tion.   All  work  guaranteed.    Telephone  2263. 


SPOONS. FORKS  ETC -STAMPED 


■l847.R?GERSr)R?S.Al@ 


ARE  GENUINE„R0GERS"G00DS. 


"  VECTIS " 

PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS.  IN  SEVEN  DAYS- 


McRAE  &  Co, 

Ottawa  and  Toronto. 

CAUTION. 

Joseph  Rodgers  &  Sons, 

(LIMITED.) 


Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

GRANTED 
^  t764. 


TRADE 
MARK. 


*® 


BOOKS,  CATALOGUES,  PRICE  LISTS, 
Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  -  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold-back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Sell-adjusting  Gauges  for 
attaching.     Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
Sole  Manufacturers—  SHEPARD    HARDWARE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 

Canada.    Telephone  2164. 


CUKRENT    JVTAHKET    QUOTATIONS. 


METALS. 

Tin. 

Liamb  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "     ....  25,    27 

Tin  Plates—  Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes $6  00  «6  25 

I.X.,  "  7  25    7  50 

I.X.X.,       "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

I.X.,  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,  12}xl7         4  50     .... 

O.X 5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
essemer  Steel — 

I.C.,  usual  sizes    4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes   4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plaits — 7'erne. 
Dean  or  J.G.  Grade— 

l.C.  20  X  28,  112  sheets  . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Charcoal  Tin  Boiler  Plates. 
Coo'kley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  S   6jc,     7c 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        "     71    7* 

28        "     7|    8 

Iron  and  Steel. 

Base  Price. 
Common  Iron,  per  100  lb    . .  $2  15    2  20 

Kenned      "              "            ..  2  45    2  55 

Horse  Shoe  "           "              ..  2  50    2  55 

Band               "           "              ..  2  50    2  65 

Hoop               "            '               .  2  65    2  80 

Swedish         "           "             ..  4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  00    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

'{ussian  Sheet        "       0  10}  0  12 

Tank  Plates 2  00    2  25 

Roiler  Rivets 4  50    6  00 


Boiler  Tubes. 

2-inch    10}c 

-inch  15 

Boiler  Plate. 

iinch $2  45 

5-16"     2  35 

«     "     and  thicker 2  25 


1  to  20  gauge 
22  to  24 
26 


Sheet  Iron. 


2},  3 

3,    31 

31,3} 

Canada  Plates. 

Blaina }  bright  2  90 

Abercarne  3  00 

Alloway 3  00 

.      Iron  Pipe. 
Wrought  60  tc  62*  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  62}  per  cent. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5, 

26  gauge,  "       5J 

28      "  "        5}: 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  51 

26  gauge,  "         51,5} 

28      "  "  5},  5} 

Note — Cheaper  grades  about    1  cen 
per  lb  less. 

lhain. 

Proof  Coil,  3-16  inch,  per  lb 6 

"       51 


3  00 
3  10 
3  10 


SI 

:54 


5-16 

% 

7-16 

% 

% 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

coz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  141  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,}  to  J  in.  $0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Note — Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound  1 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   $0  17    0  18 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  18    0  19 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,   14x 

48andl4x60  0  28    0  29 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb ..  0  20    0  22 
35  to  45      "  "        . .  0  19    0  21 

50  lb  and  above  per  lb  0  18    0  20 
Boiler  db  T.  K.  Pitts. 

Plain  Tinned,  per  lb 0  23 

Spun  "  "  0  27 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  21    0  25 
27  to  30      "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05|  0  06 

Domestic     "      0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  061 

Part  casks 0  06JS  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "       0  03|  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2}  lbs,  per  square  ft. 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  Bq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7}c. 

Solder. 
Half-and-half  (guar.)  per  lb    0  17    0  19 
Crown 0  16    0  18 

Note — Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

Cookson's,  per  lb  $0  15}  0  16 

Other  makes  "     o  14}  0  15 


White  Lead. 

Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 51  5} 

No.  1  Do "  0    5 

No.  2  Do "  0    4} 

No.  3  Do "  0    4 

Prepared  Paints. 
(In  1,  }  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2ndqualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  StanJard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre    ...0  06 

French      "        0  05 

Marine  Black    0  09 

"         Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

CoIots,  Dry 
Yellow  Ochre(J.C.)in  bbls.per  cwtl  40 
"      (J.F.L.S.)  "  "       2  75 

Venetian  Red  (R.C.2)      "  "       1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      "       0  05 

do      pure  0  08 

Drop  Black  "        0  09 

Chrome  Yellows  "      0  12 

"       Greens  "      0  12 

Golden  Ochre  0  03J 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "        0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        150 

Gold  Size  Japan  "        1  40 

Pure  Orange  Shellac   "       2  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal  0  57    0  58 

Boiled        "       0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  perlb 0  10      0  11 

Cod  Oil. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

Frenchmedal   0  11    0  12 

Cabinetmakers   0  17    0  18 

White 0  16       07 
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IIAItDWAUE. 

V  in  in  u  ii  it  ion — Cartridge. 

Him  Fire  Pistol, dis.40  to  45  p.c.  Auier 
Rim  Fire  Cartridges,  Dom.  50  and  10 
Hun  Fire  Military,  net  list.  Amer. 
Central  Fire  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amer. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central  Fire,  Military  and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Amer. 
Loaded    Shot    Shells,      "  Trap  "    and 

"  Dominion  "  grade,  10  p.c. 
Shot. 
Canadian,  dis.  1%  p.c. 

Wads. 
Eley's,  per  1,000 $0  25  *1  «o 

Anvils. 

Per  lb 0  10    0  12} 

Anvil  and   Vice  combined 
each 4  50 

A  uif«rs. 

Gilmour's,  discount  50,50 and  10 

Hollow  Steam's  per  doz 13  00  20  00 

Adj  ustable  "  each  ....    5  50  6  50 

Post  Hole,  Vaughan's,  each.     1  35  I  60 

Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  C  65  1  5y 

Pegging,  "  ....     0  65  1  25 

Brad,  "  ....     0  85  1  60 

"  handled  ....    3  60  7  30 

Saddlers'.  "  ••     0  45  1  60 

Awl  Hafts. 

Patent  Peg,   per  gross I  7  25    8  00 

"    Sewing,  "  —  ) 

Awl  and  Tool  Sets. 

MiMai's Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 6  00  12  00 

Axle  Grease. 

Pergross    6  50  14  00 

Bath  Tuba. 
Zinc  discount  25  per  cent. 
Copper,   discount,  30    p.c.  dis.  off   Re- 
vised list. 

Bells— Hani. 
Brass,  60  to  66§. 
Nickel  50  and  10  to  60  p.c 
Door. 

(Jongs,  Sargant's  5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

Hcusr. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'     "       1  50  10  00 

Blacksmiths',   discount   35,40  pe    cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37 J,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Anger. 
Uilrnour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'    Imitation,    list   45,    474    per 

cent. 
Jenning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 

Gilmour's,  47J  to  50  per  cent 

Expansu:'. 

Clark's,  15  per  cent. 
Excelsior,  10  per  cent. 


Gimlet 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  175 

Mascot   "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  65  and  10  to  70  pei  cent 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring-  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00     1  75 

Barber's  Ratchet 10  00  1100 

Farmers'   2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets— Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Cana'u 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67}  per  cent. 
Reversible,  dis.,  65  to  67J  per  cent. 
Vegetable,  per    doz.,  dis.  37}  per  cent. 

Henis,  No.  8        "       6  Oo 

"     No.  9         "      7  00 

QueenCity 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to65pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5  per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz.. 100    150 

Bullards  "       6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "        ....30  00    33  00 
Cartridges — See  Am  munition . 
Castors. 
Bed,  new   list,  dis.  50pc.  )  to  50  and  5 
Plate        "  dis.50pc    )     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    ....     8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  ....  1  10 

Queenston       "  1  10 

Napanee         "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90  1  10 

White,  lump,  per  lb 0  01J  0  01} 

Red 0  05  0  06 

Crayon,  p6r  gross 0  14  0  18 

Chisels — Socket,  Framing  and  Firmer. 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 

Tanged  Firmer  per  doz 0   85  4  0 


Churns 
Daisy,  dis.  From  lactory  60  and  10  p.c. 
From  stock  60  and  5  p.c. 
Clamps. 
Judd's,  dis.  20  p.c. 

Stearns,  per  doz 3  00  10  oo 

Clips. 
Axle,  dis.  65  p  c. 

Cofl'ee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Enterprize,  No.0 135 

No.  2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  }  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Rod,  per  doz 2  0 

Coil,    per  doz 0  88    160 

English,     "      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills  and  Drill  Stock — Breast. 

Millar  Falls,  per  doz 16  oo  51  50 

P.  S.  &  W.,  dis.  40  per  cent 

Twist. 
Morse,  dis.  30  to  334  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows— flm  Pipe. 
$1.00  to  $2.75  per  doz. 

Fawcets. 

Cork  .Lined,  per  doz 0  3*>    o  Ou 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  R?sps. 
Kearney  &  Foote's  discount  An;.  List 

50  &  5  to  50  &  10 
Black   Diamond,  50  &  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list,  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list. 
Jowitt's,  dis.  Can.  list, 25pc.  to  27$  p.c. 
Horse  Hasps,  Kearney  &  Foote's  dis 
Am  list,  50  pc.  50  p  c.  to  50  and  5  p.c 
HorseHasps,  dis.  45  p.c.  Amer  I  tj„u„.0 
oop,c.  Can.  I-*161'"8 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

334  p.c. 
Horse  Rasps,  Toronto  File  Co.,  50  and 
10  p.c,  Amer.  list. 

Fluting  Machines. 

Each   0  60     2  00 

Forks. 
Hay,  Manure,  etc, dis.40  p.c. 

Freezers,  Ice  Cream. 
Gem,  dis,  50  ana  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50  to   50 
and  10  p.c. 

Fruit  Presses. 

Hems'    per  doz 4  oo 

Enterprise, discount  lOp.c. 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  'Ac. 

Stanley's,  dis.  50,  55  p.  c 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per  Per        Per       Per 

United  50  ft       100  ft.      50  ft.   100  ft. 

inches. 

16  to  25  1.40  2.70        2.00 

26  to  40  1.55  3.00       2.25 

41  to  50  3.40  5  00 

57  to  60  3.70  5.50 

61  to  70  4.00  6.00 

71  to  80  4  50  6.75 

81  to  85  5.20  7.50 

86  to  90  5.90  8.50 

91  to  95  *  9.50 

96  to  100  10.50 


Pilkington. 
Ordinary 

1st  break  83  65 

2nd      "      3  90 

3rd       "      4  60 

4th       "       4  95 

5th       "       5  40 

6th       "       5  90 

7th       "       0  50 

Picture  Glass. 
Pilkington's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd       "       :  5  40 

4th       "       5  90 

5th       "       6  50 

6th       "       6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each    0  30    0  90 

Enamelled"      0  55    1  211 

Grindstone   Fixture*. 

P.  S.  &  W.,  per  doz    4  25    4  05 

Hammers— Sail. 

Maydole's    net  list  to  5  per  cent.  1  is. 
Can.  discount  25  to  274  p.c. 

Tack. 

Magnetic,  per  doz  110    150 

Sledge 

Canadian,  per  lb 0  124  n  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37} 

Handles. 

Axe        per  doz 00    3  5o 

Store  door    "     1  00    180 

Chest,  per  doz  pairs 0  40    2  50 

Ch,,.l. 

Firmer        per  gross 3  00    4  50 

Socket  Firmer  "  3  25     8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

O.&.B.,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 100    125 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8C 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    0  80 

Hatchets. 
Can.,  dis.  374,  40  p.c. 

Hinges. 

Blind,  Parker's,  dis.  60  to  60  and  10  t>.c 
'  Shepard's  Noiseless,  dis.  60  p.c 
"  '•    Buffalo,  dis  60  to  70  p.c 

Light  T  and  strap,  dis  624  to  65  per    J 

Heavy,  per  lb 0  4}  0  05 

Screw  and  Strap,  per  lb  . .     0  03}  0  04} 
Per  doz.  sets 

Screw,  Eureka  1  18    1  80 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    175    190 
Hoes. 
Garden,  Mor  ar,  etc.,  discount  40  pei 
cent. 

Planter  doz  4  00    5  00 

Hooks -Cast  Iron 

BirdCage,    per  doz  0  50    1  10 

Clothes  Line,     "  0  27     0  63 

Harness,  "         0  72    0  88 

Hat  and  Coat,  per  gross. .     100    3  00 
Chandelier,  per  doz    0  50    1  13 

Wrought  Iron. 
Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37}  per  cent. 


HEADQUAETEES 


-FOR- 


Breech  Loading  Shot  G-linS,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "   Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO.,  London.  Ont. 


20 


HAKDWAKfc. 


Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  and  Coat,dis.35,40p.c 

Belt,  per  1,000 0  60    2  70 

Screw,  bright,  Eng..  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  to  60  and  10. 
Horse  Slioes. 

Per  keg 3  45    3  60 

Ice  Picks. 

Star,  per  doz 3  00    3  25 

Kettles. 
Bra3s  spun,  7J  per  cent.  dis.  off  new 

list 
Copper,             per  lb        ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys, 
bock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

Bronze,  Berlin,  per  doz  . .    2  75    3  25 
Bronze,  Gem,         -        ....    6  00^9  00 

SrstcerrewPOpreCreg?osS.F:..%i30  4  00 
Ladles. 

Melting,  per  doz 1  ™  *  50 

Lemon  Squeezers. 

Porcelain  lined,  per  doz    2  20  o  bO 

Galvanized,  „  1"  |  °£ 

Ki-8-^        ::      is 

^«ta»'  Lines'.'  1201 

Pish,    per  gross 105    2  50 

Chalk,         "  l  ao    '  4l 

Locks— Door. 
Canadian,  dis.  per  cent..     ....       »« 

Russell  &Erwin,  per  doz    2  90    i  ao 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,   to 
33%  per  cent. 

PoMiock. 
English  and  Am.  per  doz        50    b  00 
Scandinavian,  ''  1  W    *«o 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    1  25    1  50 

Carp't'rs'.  hickory  125    i  <* 

Lignum  Vitas.  I 

Caulking.each 160    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  C  utter 
Enterprise,  American  dis.  17 J  to  20 

per  cent.  dis. 
Canadian,  371  to  40  per  cent. 

Home,  each ;^".""„ 

Mincing  Knives. 

American,  per  doz 42    <  ao 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and    upwards, 

ner  keg  base,  price „„        j 

Brads  &  Moulding  Nails.  7u  to  70  and 

10  Der  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers, 
.ierman  &  American...     185    6  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-    g  ^    ^  ^ 

ufamoni  ■   «  °°  l3  °° 

Oil. 
Canada  Refined  Oil  (Toronto)15J    16 

Carbon  Safety        "     °»    0  1° 

Canada  W.W.         "    0  20 

American  W.W.    " ■•■•    0  25 

S.B    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 

Oil   Can,    with    Pump,  ^  ^ 

ZiPnc  anQ''Tin,'dis.''5b;'56  and  10. 

Copper,  per  do. »    »  5J 

iJrass,  . .•     1  50    3  do 

Malleable,  dis.  25  per  ct. 
Pails. 

ialvanized,  per  doz 2  25    3  25 

Pencils. 

yixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
P,rdoz  600    900 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 
Bailey's  (Stan  R   &  L.  Co.)  3o  to  374 

per  cent. 
Miscellaneous,  dis.  121  to  15  per  cent. 
Bailey's  Victor,  dis.  121  to  15  per  cent 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,    per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 
S.  &.  &  L.  Co.,  dis.  65  p.  o. 
Poppers. 

Corn,  square,  per  doz 1  35    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle  22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern   60  to 

62*  per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "        9  00  15  00 

Tinner's  solid,  per  set 72 

hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,lbs     250    275 

Rail. 

Barn  Door,     per  foot 3         3J 

Sliding  Door,         "       ....  H        3} 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  percent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent.dis  to 

50  d  c. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  perc 
Rivet  Sets. 
Canadian,  dis.  30,  35  perc, 

Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..     9J    9f    13       134 

H,  5-16,  %  in 10    10|    13J      13} 

3-16in  1C4  W      . 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        131      16 

Jute    "     -        08       08J 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  "tt»  371  to  40  per  cent 

Sad  Irons. 
Mrs.   Potts,  per  set    0  8£    0  90 

"  N    P.         '  1  15    1  20 

Sad  Heaters. 
Dome,  Shepard's.per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&  A., sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per   quire 55        90 

Sash  Cord 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  371,  40  per 
cent. 

Kempshell's  dis.    40,   621  per  cent. 
Canadian,  dis.   45,  50  p.  c. 
Sash  Weights. 

Sectional,  per  lb 21    3  00 

Sausage  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40   per  cent. 
Cross-Cu',  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 
Hack,  complete,  each. .. .     175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 165    9  00 

Scales. 
Canadian  List,  dis.  40  p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis.  40  per  cent 

Scrapers. 

Box,    per  doz   2  10    4  50 

Foot,        "  *0    3  50 

Screens. 
Window,  patent,  perdoz    6  00    7  50 

Screw  Drivers. 

Sargent's,  perdoz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  771  per  cent.  dis. 
"      K.H.      "      721 
"      F.  H.  Brass  75         "  " 

■'      R.  H.      "      70        "  ' 

Diamond   Point    wood    screw   nails, 
bright,  dis.  771  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  percent. 
B.  &W   N.  P.dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mina,,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.   40  p.c. 

HALIFAX   SHOVEL  CO. 

Fenerty's  dis^,  Ij  to  5  J  per  cent. 

Sieves 

Wood  Rim,  black,  p.  doz    1  15  1  35 

tinned,      "  1  35  1  60 

Tin  Rim,  "  "  2  30  2  45 

"  black,        "  1  80  2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  M 

Soap 

Sapolia    i  gross  boxes 3  25 

J  and  1  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 
Discount,  20  to  25  per  cent.  dis. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons per  gross    7  50    12  00 

Dessert  "     "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00  

Medium     "      ....         "         27  00  

Table  "       ...  "  36  00  

Squares. 

Iron,   perdoz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  521  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  44      43 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and   Dies,  Amer.   dis.   25  per 
cent. 

Stone. 

Washita,  per  lb 0  25       50 

Hindostan,  per  lb 0  06 

"  Slips,  per  lb  9 

Labrador,    per  lb 0  13 

Axe,    "      0  15 

Turkey  "        0  50 

Arkansas  "      150 

Water-of-Ayr    "      0  10 

Scythe,  per  gross 3  50    5  00 

Grind,  per  ton   15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut.Carpet.gitnp, blued,  dis.35p. c 

"  tinned,  dis.  45p.c. 

Swedes'iron, blued  ortinned,  dis.  421pc 
Upholsterers"  dis.  421  p.c. 
Copper  Tacks  and  Nails,  dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Taujts  &  Nails,  dis.  25  p.  c 


Tape  Lines. 

English,  ass  skin  per  doz.  $2  75  $5  50 

English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  ....    0  90    2  85 

"  steel,  each  .    0  80    8  00. 

Thermometers. 
Tin  case  &  dairy,  dis. Top. c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  331  p.  c. 

Ties. 

Cow,  perdoz 125    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  121  Der 
cent,  to  70   and  25  p.c.   on  special 
lines. 
Japanned,  Prices  on  application 
Pieced,  "        " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  17 J,  20  per  cen 
Game,  H.  &  N.,  or  P.S.&W.,  discount  62 
to  60  and  10  p.c. 

Mouse,  per  doz..   0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  Oo 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  121  0  20 

Wrapp'g,mottrd,pr.  pack.    0  50    0  60 
cotton,  per  lb     .    0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging  "         0  27    0  35 

Broom  "         o  30    0  55 

Binding,  flax,  per  lb 

iute        "       '. 

Blue  ribbon    0  14 

"         Redcap o  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight    allowed     to    any    station 
south    and  east   of  Owen   Sound   in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  perdoz 4  00    6  00 

Bench,  parallel,  each  2  00    4  501 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    9  00 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
Perdoz 4  00    8  5C 

Well  Wheels. 
Amer., perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  12J  p.c.  dis.  f.o.  b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
10c. per  100  lbs.  net  added  forfreights, 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  copper  7} 
p.c.  dis. 

Market,  tinned  per  lb  0  0410  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  05}  0  061 

Malin's   Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line, galv., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel   barb  fencing 

"Lock  Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  04} 

Galv.  Ste<  1,  plain  twist 0  04} 

Galvanized    Barb,  "Ly- 
man,"  2  to  4points 0  04} 

Staples  0  04J 

Terms,  60  days  or  2  per  cent  off  for 
cash — 10  days. 

Wire  Cloth. 
Ordinary,  discount  25  p.c. 
Painted  Screen,  p.lOOsq  ft    190    2  00 

Wrenches. 
Acme,  35  to  371  per  cent. 
Agricultural,  70  to  70  and  5  p.c,. 
Standard, dis. 60,  OO&lOp.c. 
Coe'sGen'ne, dis.  30  to  321  p.c. 
Diamond,  dis.  331,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  0b 

_    "   „  ,  S-.Per  d,oz 5  80  7  50 

G.  &  K.  s  Pipe    "      goo 

Burrell's    "     each , .]  3  4U 

Pocket,  perdoz i'25  200 


THE  HARDWARE  Printing  and  Publishing  Co.,  6  Wellington  Street  Wait,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TRADE  K'»RK  TCI 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


HOLLO*    WARE- 


MANUFACTURERS  OF  THE 

Finest  Quality  Electro-Plated  Ware 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    *. 


REGISTERED 
TRADE  MARK  FOR 

KNIVES,FORKS,SPOON8. 


J.  Whirnbey,    Manager. 
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TRAVELLERS 

SHOULD  SEND  2^C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY    PUBLISHED    IN 

:h:_^:r:d"w^-:r,:e_ 

Hardwares,  Please  stock 
Spooner's  PHENYLE  Disin- 
fectant Deodorizerand  Germicide 
Powder  (Bannerman's  Patent). 

The  most  effective  known  to  Modern 
Science.  Prevents  disease  and  "  Sweetens 
things  generally "  urgently  needed  in  epi- 
demic localities.  Send  for  information, 
everyone  can  afford  it.  (Brother-in-law  to 
Copperine),  good  seller  winter  and  summer. 
Nicely  put  up. 

ALONZO  W.  SPOONER, 

Maker  for  Dominion. 

Port  Hope,  Ont. 


I&SE2I 


iWrje'ciea.l  irj  DryQeedsj 
]^h0uld  Subscribe  for 


It  will  Ketpyou  injorme 
en  all  important  questions 
I  ©f  Hie  dy  effecting  th,e 
Dry  Qotids  and 
allied   trades. 


THE   DRY  GDDDS  REVIEW,  ■TORONTO- 

g"THt  J.B.M'CEAN  C°(l™)  PUBLISHE  RS.-^g.; 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F.  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 

■i!lllimi!l!ll!IHII!llll!!^l!lll!!IIHIIiilllll»lllll!lini[IIIIIIIKlllllli 
SAW  YOUR 

I  ADVERTISEMENT  I 


IN   THE 


HARDWAR 


iiiimiBiii' 


nillllHIIIIIIIIIilllllllUllllillMs 


When  writing  to  our  advertiser     please  inclose 
the  above. 


Tulloch  &l  Co'y 

Manufacturers'  Agents  and 
Export  Merchants, 

85  Gracechurch  St.,  London,  Eng., 

Exporters  of 

Naval  and  Oilmans'  Stores,  Linseed  Oil. 

Portland  Cement,  Building  Materials, 

Pig  Iron  and  Metals. 


|^  (J  — Correspondence  invited  from  Canadian 
firiur  interested  in  any  of  the  above 
lines 

CONSIGNMENTS  OF  PRODUCE  SOLICITED. 


Commercial  Travellers. 

To  any  traveller  who  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 


ALL  SIZES  IN  STOCK. 

MANUFACTURERS  OF 

STAINED  GLASS  FOR  EVERY  PURPOSE. 


McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    arr    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware   Traveller   recently   published  in 
Hardware,  by  Wm.  H.  Maher. 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  sent  on  receipt  of  29c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  OF 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and   Steel    Beams 
kept  on  hand. 


HARDWARE- 


The  Buffalo  Hot-Water  Heaters. 

Thoroughly  tested,  very  economical  and  efficient.      The 
t   most  perfect  boiler  yet  produced. 


For  Prices  apply  to 


H.  H-  Ives  &  Co., 

Hardware  and  Stove  Manufacturers, 

MONTREAL. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP  " 


-AND- 


"  DOMINION  " 

BRANDS. 

ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD. 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN"  ONTARIO. 
H.  D.  WARREN".  Pres.  and  Treas.  CHAR  N"    CANPEE    - 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


TRADE     MARK 


KINK  PROOF  HOSE. 


:-  —  --^  '■  "  Wire  W  HUdHoec  >n  vfaieh  the  wire  ^:^  :::r-  .z>e 
to  be  fastened  to  couplings,  orb v  other  cl-imsv  device  to  prevent  coming 
loose  from  the  hose.  Ours  mar  be  cut  at  anr  "point.  Wire  applied  to  anv 
Bose  up  to  3  inch  diam 

Our  Garden  Hose  is  all  HAN'D-MAPE.  and  is  The  Rest  Manufactured. 
?e^?'d^>Paralled  :  Sold  under  guarantee  ani  XOT  (  >~E  DEFECTIVE 
>Et.  .ION  reported  during  1890. 

Belting.  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh and  Rubber  Clothing.    Factories. 'Parkdalei.  Tore, 

GUTTA  PERCHA  &  RUBBER  MFG.  CO, 

TORONTO. 

43    Yonge    St.,        -        -        TORONTO. 


IRON   WIRE.  ! 

Bright. 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring. 


Galvanized, 

Tinned. 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE  ! 


Box  1  964.  Montreal,  or 

27  Front  St.  E..  Toronto. 


STEEL  WIRE! 

FOR 

Telephone, 

Telegraph  and 

Electrical  purposes. 

FOR 

Xails. 

Rivets 

Mattresses. 

Brooms, 

Also  WIRE  XAILS  and  WOOD 

SCREWS. 

COPPER  WIRE  ! 
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t  organ  of 

WROUGHT 

,   CAST, 

•     STAMPED 

SHEET  &  SPUN 

METAL 

TRADES. 

Address: 

"HARDWARE," 

No.  6  WELLINGTON  STREET  WEST. 
TORONTO   ONTARIO. 


HARDWARE. 


We  have  full  Stock  of 

Acme  Skates, 

Achieved  Skates, 

Hockey   Skates. 

CUTLERY  AND  PLATED  FLAT  WARE. 

Carvers  in  Sets  and  Cases. 


Telegraph  Orders  will  have  immediate   attention. 


RICE  LEWIS  &  SON, 


LIMITED. 

General  Hardware  Merchants. 


Three  sizes  with  extra  heavy  Fire  Pots,  10,  u  and  12  inches  in 
diameter.  Two  largest  sizes  have  flues  and  damper  in  top  which 
controls  and  keep  a  continous  fire.     Low  in  price. 

THE  GHOWN  &  GUNNINGHAN  GO'Y 

LIMITED, 

IKZIlsTGrSTOIIsr,    onsrT. 

WESTERN   AGENTS: 

THOS.  DAVIDSON  &  CO., 

1  1    Front  St.  W  ,  Toronto. 


SEAMLESS  WROUCHT  STEEL 

Kitchen  Sinks 


These  SINKS  are  pressed  from  SINGLE  SHEETS  OF 
STEEL  without  seams  or  joints,  rounded  at  the  sides  and  corners 
so  that  no  dirt  can  possibly  collect  anywhere. 

Owing  to  the  toughness  of  the  material  (STEEL)  BREAK- 
AGE IS  IMPOSSIBLE,  and  in  consequence  of  their  comparative 
lightness,  FREIGHT  CHARGES  are  less  than  HALF  THE 
PRICE  of  the  cast  iron  article. 

These  Kitchen  Sinks  are  finished  in  PAINTED,  GALVAN- 
IZED and  TINNED. 

KEMP  MANUFACTURING  CO., 

TORONTO,  ONT. 


ORGAN    OF    THE    WROUGHT,    CAST,    STAMPED,    SHEET 

AND     SPUN     METAL    TRADES. 
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CHRISTMAS-TIDE. 

F  CHRISTMAS 
themes  there  have 
been  and  will  ever 
be,  in  this  and  other 
Christian  lands, 
more  pages  written 
and  more  dis- 
courses  spoken 
than  on  any  other 
the  world  has  ever 
known.  To  the 
most  of  those  who 
observe  the  day,  it 
has,  first,  its  religi- 
ous aspect.  Amid 
lights  and  flowers, 
the  paeans  of  rich 
voices  and  the 
swelling  tones  ot 
organ  and  orches- 
tra, the  feast  of  the 
Nativity  receives 
its  devotional  ob- 
servances. Again, 
it  is  its  mission  to  bring  smiles  and  sunshine,  to  strew  flowers  along 
life's  rugged  pathway,  and  to  mingle  some  of  the  sweet  things  of  life 
with  the  distasteful  and  unpleasant,  so  much  of  which  is  found  in 
the  daily  experience  of  many,  if  not  the  most,  of  us.  For  this  day 
at  least,  the  din  and  tumult  have  ceased;  an  air  of  holy  calm  en- 
wraps the  earth  as  with  a  mantle,  and  rudeness,  violence,  and  dis- 
cord are  transformed  to  gentleness,  kindness  and  harmony.  "  Peace 
on  earth;  good  will  to  man."  How  these  words  thrill  and  ennoble  the 
human  heart,  and  when  hand  clasps  hand  and  eye  returns  the  kindly 
glance  of  eye,  as  the  hearty  greeting  springs  from  the  lips,  we  recog- 
nize the  brotherhood  of  man  and  our  hearts  are  filled  with  more 
kindly  thoughts  one  to  another.  Though  cares  may  press  and 
troubles  throng  all  the  grim  three  hundred  and  sixty-four  days  that 
precede  it,  when  once  the  chimes  of  Christmas  Day  ring  out  upon 
the  air,  the  furrowed  brows  relax,  the  anxious  eyes  light  up,  and 
every  one  of  us,  however  conditioned,  and  wherever  placed,  feels 
the  glad  thrill  of  the  world's  happiness  touch  both  life  and  heart, 
as  we  too  join  in  greetings  to  the  happy  day.      Men  who  never  give 


the  origin  of  the  world's  great  festival  a  thought,  feel  their  best 
natures  stirred  to  be  in  the  good  times  they  see  and  feel  around  them, 
and  to  do  their  share  towards  brightening  and  cheering  the  little 
corner  of  the  earth  for  whose  happiness  they  are  responsible.  Even 
scoffers  and  such  as  have  no  distinct  idea  of  religious  belief  cease 
from  logical  reasoning  and  historical  refutation,  and  become  as  little 
children  in  Christmas  entertainment.  A  great  longing  to  make 
others  happy  fills  every  heart  ;  now,  if  ever,  the  purse  strings  are 
loosened  ;  the  giver  is  blessed  in  giving,  the  receiver  happy  in  re- 
ceiving ;  and  the  fair  garland  of  Christmas  gifts  and  Christmas 
greetings  that  links  heart  to  heart  vies  in  fragrance  and  beauty  with 
the  more  perishable  blossoms  that  deck  the  Christmas  home.  We 
all  have  our  share  of  joys  and  sorrows,  losses  and  disappointments 
but  on  this  holy  Christmas  Day  we  are  always  inspired  to  hope  for 
the  brightest  and  best  and  not  to  shrivel  and  shrink  when  trouble 
crosses  our  path.  Welcome  then  to  the  Christmas-tide,  that  season 
of  merrymaking,  with  its  happy  home  gatherings,  its  tokens  of  re- 
membrance and  love,  of  paternal  thoughtfulness  and  filial  regard  ! 
Eighteen  hundred  and  ninety-one  years  ago  the  star  came  and 
stood  over  the  place  where  the  young  Child  lay,  and  ushered  in 
the  era  of  universal  brotherhood  among  men.  To-day  is  the  anni- 
versary of  the  event  which  gave  a  divine  inauguration  to  that  era 
— it  is  Christmas  Day — and  men's  minds  are  recalled  to  the  social 
sentiment  which  is  the  very  essence  of  Christianity,  that  of  love  to 
one  another.  The  day  does  not  plant  in  us,  but  it  lays  bare,  feel- 
ings that  we  were  unconscious  of  on  all  the  other  days  of  the  year, 
and  makes  us  think  better  of  ourselves  and  of  our  kind,  by  revealing 
to  us  the  ties  that  bind  us  to  one  another.  Thus  are  we  enabled  to 
feel  that  Christ's  mission  on  earth,  to  establish  good-will  among 
men,  has  not  been  a  fruitless  one.  The  love  of  kindred,  the  sense 
of  broad  human  fellowship,  the  feelings  of  philanthropy,  are  height- 
ened and  hallowed  by  the  usages  and  observances  that  cling  around 
Christmas  day.  The  circle  that  gathers  about  the  family  fireside 
may  here  and  there  be  marked  by  a  gap  that  some  loved  one  will 
fill  no  more,  or  a  vacant  chair  may  tell  of  one  whom  distance  sepa- 
rates from  his  home.  But  the  Christmas  gathering  will  refresh  the 
hearts  of  all  with  tenderer  memory  for  the  absent  ones,and  knit  toge- 
ther those  who  are  there  in  bonds  of  renewed  strength.  The  day  is 
invested  with  associations  that  no  other  holiday  ever  had  ;  it  cheers, 
strengthens  and  holds  together  the  family  and  the  community. 
May  it  be  a  bright  day  in  the  lives  of  all  our  readers,  who  have  our 
wishes  for  a  very  Merry  Christmas 


CHRISTMAS  BELLS. 

I  heard  the  bells  on  Christmas  day 
Their  old  familiar  carols  play, 

And  wild  and  sweet 

The  words  repeat 
Of  peace  on  earth,  good-will  to  men  ! 

And  thought  how,  as  the  day  had  come, 
The  belfries  of  all  Christendom 

Had  rolled  along 

The  uubroken  song 
Of  peace  on  earth,  good-will  to  men  ! 

Henry  W.  Longfellow. 
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HE  clock  in  the  store  below  had  just 
buzzed  out  the  hour  of  two  a.  m.,  De- 
cember 25th, '89.  I  say  buzzed,  be- 
cause the  active  verb  "strike"  was  not  applicable  to 
the  store  clock  of  Johnson's  grocery,  if  we  except  the 
periods  of  cessation  from  labor  which  at  uncertain 
and  unexpected  times  overtook  this  old  relic  of  the 
earlv  part  of  the  century.  As  the  last  wheeze  died 
out  on  the  nighf  air,  I  woke  up  with  a  start  and  a 
shiver;  the  start  occasioned  by  an  undefinable  and 
unnatural  leeling  of  uneasiness,  something  suggestive  more  ot 
mental  perturbation  than  physical  discomfort  ;  the  shiver  caused  by 
a  sudden  rush  of  cold  air  up  the  stairway  and  through  the  open 
door  of  my  room.  Now,  either  of  these  two  causes  affecting 
one  separately  at  any  time,  are  apt  to  produce  an  effect 
the  opposite  of  agreeable,  but  coming  simultaneously  upon  one 
in  a  lonely  room,  on  a  cold  winter  night  at  that  "  witching  hour 
of  midnight  when  churchyards  yawn  and  graves  give  up  their  dead," 
with  the  wind  whistling  and  howling  in  fits  and  starts  up  and  down 
a  lonely  side  street,  and  rattling  the  panes  of  a  ricketty  window,  the 
effect  is  to  say  the  least,  uncanny  and  uncomfortable.  I  confess  that, 
although  not  of  a  very  timid  disposition,  my  heart,  or  the  major  por- 
tion of  it,  made  a  desperate  attempt  to  leave  its  comfortable  quar- 
ters by  way  of  my  mouth.  I  wasn't  frightened,  oh  no,  only,  well  I 
sat  up  in  bed  as  quickly  as  I  could,  and  straining  my  auricular  facul- 
ties, which  were  already  as  keen  as  a  terrier's  scent,  I  listened  for 
some  time.  Oh  that  anxious  minute  of  uncertainty,  that  nervous 
tension  of  the  brain  ! 

At  first  everything  seemed  still  in  the  house,  nothing  breaking 
the  thickness  of  silence  that  surrounded  me  save  the  gusts  of  wind 
against  the  window,  and  the  jerky  ticky-ty-tock-tock  of  the  old  clock 
down  below.  Oh  !  how  hard  1  listened  !  As  the  silence  was  be- 
coming too  oppressive  and  unbearable,  and  my  heart  (said  by  my 
friends  to  be  none  too  large)  had  assumed  such  proportions  in  my 
mouth  as  to  threaten  choking,  I  threw  back  the  coverlet  and  was  on 
the  point  of  jumping  out  of  bed  to  strike  a  light,  when  I  felt  a  noise. 

Yes,  I  distinctly  felt  it,  strange  as  this  may  sound.and  it  was  more 

painful  to  me  than  a  blow  on  the  head.  My  heart  stopped  beating  for 
a  moment,  and- 1  had  near  fainted.  I  endeavored  to  rise,  but  found 
I  couldn't  stir  an  inch.  All  my  faculties,  physical  and  mental,  had 
"  struck." 

Once  more  I  felt  the  noise.  This  time  it  was  taking  character  to 
itself;  it  sounded  like  the  subdued  hum  of  many  voices,  and  seemed 
to  be  directly  below  me  in  the  shop,  near  the  foot  of  the  stairs.  I 
could  not  locate  any  particular  sound  in  the  hum,  and  my  first 
thought  naturally  was  of  burglars  ;  but  surely  burglars  could 
find  but  little  ready  cash  in  our  till,  and  Johnson's  hospitality  was  so 
well  known  in  the  neighborhood  that  not  even  the  lightfingered 
gentry  had  ever  attempted  to  take  what  was  free  to  every  poor  and 
deserving  person  on  inquiry.  No,  burglars  were  out  of  the  question, 
besides,  burglars  do  not  talk  and  whisper  as  this  noise  seemed  to 
indicate  was  being  done.  If  not  burglars,  what  then  ?  Ghosts  ? 
That  thought  made  me  smile  even  in  my  anxious  position.  Ghosts 
in  this  19th  century,  and  the  latter  end  of  the  century  at  that !  Be- 
sides. I  took  no  stock  in  these  intangible  visitors  from  the  Beyond, 
and  my  attempts  at  spiritualistic  meetings  to  provoke  the  presence 
of  the  departed  (one  Smith  who  owed  me  a  trifle  over  $10.00)  had 
resulted  in  nothing  more  than  the  arrival  of  a  long-haired  and  long- 
wbi-ikf-reH  nrtist  dressed  in  a  sheet,  and  who  betrayed  his  earthy 
•  Copyrighted,  it-91. 


substance  by  demanding  of  me  an  additional  dollar  for  extra  services, 
as  the  said  Smith  had  taken  up  his  permanent  residence  in  the  most 
southerly  and  torrid  portion  of  the  Unknown  regions,  and  the  labor 
of  the  medium  was  consequently  more  exhausting  than  in  ordinary 
seances.     No,  ghosts  wouldn't  do  for  me  and  yet — 

Suddenly  I  heard  a  distant  and  undoubted  sound  of  moving 
bodies  in  the  store,  accompanied  by  the  most  peculiar  conglomera- 
tion of  noises,  rattling  of  tins,  banging  of  boxes,  rustling  of  paper 
and  tramp,  tramp  of  feet  on  the  stairs.  Great  Caesar's  ghost !  they 
were  coming  upstairs.  I  tried  once  more  to  jump  out  of  bed  towards 
the  match-box  near  the  dresser,  but  found  myself  held  down  as  if 
by  iron  hands.  My  eyes,  turned  towards  the  door,  were  paining  me 
with  their  tension,  and  were  ready  to  burst  with  trying  to  pierce  the 
darkness. 

The  noises  approached  nearer  and  clearer  and,  I  judged,  were 
now  at  the  turn  of  the  stairs  over  the  back  warehouse.  Another 
minute  and  they  must  reach  the  door,  when  another  element,  and 
certainly  a  very  comforting  one,  entered  into  affairs;  a  light — taint 
at  first,  then  growing  stronger  as  the  noises  approached  nearer — 
shone  up  the  stairway  and  lit  up  a  zig-zag  crack  in  the  panel  of  the 
door,  opposite  the  foot  of  my  bed.  Cannot  be  ghosts  where  there  is 
light;  cannot  be  burglars  either,  as  these  latter  individuals  generally 
operate  in  the  dark.     These  reflections  were  reassuring. 

With  a  more  comfortable  feeling  stealing  through  me,  I  awaited 
the  arrival  of  the  midnight  intruders.  Tramp,  rattle,  rustle,  clang, 
bang,  they  came  up  the  stairs,  the  bright  liffht  at  last  bursting  into 
the  room  and  dazzling  my  eyes  with  its  brilliancy.  Involuntarily  I 
put  up  my  hands  before  my  face,  the  glare  was  so  strong  and  bright. 
By  the  time  I  had  accustomed  myself  to  the  light  the  whole  band 
had  entered  the  room  and  scattered  themselves  in  every  direction. 

Great  heavens  !  One  look  at  my  visitors  and  reason  nearly  left 
me.  Who  was  that  halting  in  front  of  the  bed  ?  Who  but  myself ! 
Now,  friends,  don't  run  away  with  the  idea  that  this  was  all  a 
dream,  a  myth.  "There  are  more  things  under  heaven  and  earth, 
Horatio,  than  are  dreamt  of  in  philosophy."  It  was  too  real,  the 
whole  event  too  protracted,  too  painful  to  be  a  vagary  of  a  tired 
brain.  I  felt  shocked  beyond  measure,  and  more  mystified  than 
shocked.  Was  I  dead,  and  this  my  spirit  come  to  visit  its  earthy 
shell  again  ?  Evidently  not,  for  I  was  sitting  none  too  comfortably 
in  my  bed,  and  could  plainly  hear  the  wind  howling  and  blustering 
up  and  down  the  street  at  intervals,  and  the  window  rattling  fright- 
fully. Then,  if  not  "  I,"  who  was  this  other  seif,  this  "dead"  image 
of  myself  ?  We  have  all  at  some  time,  or  various  times  in  our  lives, 
been  taken  for  someone  else,  mistaken  for  someone  else  and  put  to 
no  end  of  trouble  and  inconvenience  by  this  "someone  else"  without 
being  able  to  satisfactorily  locate  this  peisonage.  I  remember, 
when  residing  in  Detroit  some  years  ago,  having  to  pay  for  this 
"  someone's  else  "  shaves  at  the  barber  shop  in  Fort  street,  which  I, 
or  rather  "we,"  patronized,  but  hard  and  long  as  I  endeavored  to 
meet  this  individual  I  never  succeeded.  But  here  at  last  I  was  face 
to  face  with  myself.  Eureka  !  I  must  confess,  however,  that  I  did 
not  feel  flattered  at  the  picture  I  presented — to  myself.  True,  out- 
wardly I  was  the  same;  same  hat,  boots  and  clothes,  the  same  pie- 
bald spot  on  the  off  side  of  my  moustache,  yet  there  was  a  something 
in  the  expression  of  my  features  which  seemed  at  variance  with  my 
wonted  countenance.  There  was  a  look  in  my  face  I  had  never 
seen  before,  nor  ever  imagined  could  be  there — a  look  betokening 
inward  dissatisfaction  and  disgust,  a  look  of  remorse  and  sadness, 
a  sort  of  "  mene-mene-tekel"  look  of  accusation  and  doom.  What 
could  it  mean  ?  I  studied  myself  carefully  for  a  few  moments,  then 
seeking  for  an  excuse  of  my  presence  here  before  myself,  I  turned 
my  attention  to  my,  or  rather  my  alter  ego's,  companions. 

I  stated  before  that  I  was  shocked  beyond  measure  to  see  myself 
before  myself,  but  the  effect  produced  on  myself  (that  is  the  self  that 
was  sitting  up  in  bed)  on  viewing  the  motley  crowd  scattered  through 
the  room,  was  the  opposite  of  serious.  I  burst  out  laughing,  and 
laughed  till  I  thought  every  bone  in  my  body  was  disjointed.  I 
fairly  rolled  over  the  bed  in  mv  uncontrollable  mirth,  and  my  other 
bell"  even  seemed  to  be   affected   by  the  hilarity.     He  smiled  laintly, 
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reminiscently  as  it  were,  thinking  perhaps  for  a  moment  of  some 
enjoyable  time  long  gone  by  when  we  were  very  intimate.  Laugh  ! 
why,  a  tombstone  would  have  waltzed  with  the  footboards. 

Have  you  ever  witnessed  a  calithumpian  or  carnival  procession  ? 
Yes  ?  Well,  you  are  then  aware  of  the  variegated  crew  that  usually 
form  for  parade.  This  crew  before  me  was  the  most  unique,  diver- 
sified, nondescript  and  ridiculous  assemblage  that  ever  met  human 
gaze.  To  describe  all  the  peculiarities  and  oddities  of  my  visitors 
would  take  up  too  much  time  and  space,  but  one  feature  thev  all 
had,  or  rather  did  not  have  in  common  ;  they  had  no  heads,  yet  were 
able  to  speak  and  laugh.  They  all  had  legs  and  arms,  and  but  for 
their  heads  acted  like  human  beings.  The  foregoing  is  unquestion- 
ably remarkable,  and  savors  of  Munchausenism,  but  I  can  person- 
ally vouch  for  the  truthfulness  of  everything  described,  as  theie  were 
two  of  "us  "  present.  Among,  and  most  noticeable  among,the  gang, 
were  two  tin  gallon  measures,  one  a  trifle  shorter  than  the  other,  two 
wooden  vinegar  measures,  same  dimensions  as  the  tin  ones,  two 
sacks  of  tapioca,  several  boxes  of  Valencia  raisins,  one  somewhat 
aged  in  appearance,  a  couple  of  old  tomato  cans,  each  with  a  hole 


the  same  correctly, he  turned  slightly  aside  and  made  a  step  towards 
the  bed  and  whispered,  "  You  wish  to  know  who  I  am  and  what  all 
this  means  (indicating  with  a  jerk  of  the  thumb  over  the  left  shoulder, 
the  other  visitors).  I  am  your  Conscience,  and  these  are  a  few  of 
the  victims  of  your  double-dealing  and  treachery,  deceit  and  fraud. 
I  am  come  this  night  of  good  will  towards  all  men  with  the  very 
best  of  intentions,  to  save  you  frcm  yourself,  to  show  vou  the  iniquity 
of  your  business  transactions,  to  point  out  to  you  that  the  respect- 
ability of  your  trade  is  but  a  sham,  and  that  at  bottom,  you  who  are 
considered  the  paragon  of  uprightness  .n  business  dealing,  who 
hold  a  leading  position  in  a  prominent  church  in  this  town,  whose 
very  name  is  a  guarantee  of  the  good  quality  of  your  groceries  who — " 
"  Hold  on  a  minute  there,  not  so  fast,"  I  ventured  to  break  in. 
Reserve  your  invectives  and  reproaches.  Why  should  you  single  me 
cut  for  such  uncalled-for  and  cruel  reprimands  and  disturbance  ?  I 
do  not  see  the  force  of  it  all,  I  am  only  a  salesman.  What's  the 
matter  with  ringing  up  Johnson  himself  ?  Telephone  036  Y.  >u 
don't  see  the  force  of  it,  eh  ?  Sorry  for  you  my  worthy  self."  To 
which   came   the  answer,     "  I    have  nothing   to  do  with    Johnson. 


Great  Heavens  !  One  look  at  my 

in  the  top,  a  can  of  baking  powder  with  a  glass  dish  hanging  to  its 
side,  a  chest  of  Assam  tea  and  a  half  chest  of  new  season's  (sic) 
Congou,  a  sack  of  imported  salt,  a  caddy  of  Canadian  grown  tobacco, 
a  bale  of  nuts  labelled  Grenoble,  and  an  array  of  spice  tins  branded 
"Pure"  cassia,  ginger,  cloves,  apd  so  on  through  the  list  of  condi- 
ments, and  a  dozen  or  so  of  other  different  commodities  of  the  trade. 
Leaning  up  against  the  washstand  near  the  window,  were  two  long 
narrow  bundles  of  paper  in  the  form  of  rolls  tied  with  a  blue  ribbon 
at  one  end.  One  bundle  was  a  little  the  longer,  and  was  tied  with  a 
scarlet  ribbon,  and  pasted  all  over  with  bank  bills  of  the  largest  de- 
nomination and  branded  " Wholesale  Grocers'  Guild;"  the  other 
bundle  bore  the  legend  "  Retail  Grocers'  Association."  These  last 
named  articles  attracted  my  attention  more  particularly,  and — but  I 
anticipate. 

Having  taken  note  of  the  company  as  hastily  as  I  could,  I  ceased 
my  laughter  and  turned  my  attention  again  to  myself,  or  rather  my 
"double-ganger,"  with  a  puzzled  and  inquiring  look.     Interpreting 


visitors  and  reason  nearly  left  me. 

You  see,  I  have  a  sort  of  family  interest  in  you,  for  we  are 
old  friends  (nodding  familiarly  to  me),  and  though  you 
have  at  various  times  endeavored  to  drown  me  and  my  still 
small  voice,  I  am  bound  to  have  it  out  with  you  to-night,  and  in 
order  to  more  clearly  impress  upon  you  the  truthfulness  of  my  state- 
ments I  have  brought  a  few  arguments  along  "  (pointing  around 
to  the  company).  "  Cover  yourself  up  closely,  you  might  take  a  .  hil 
before  I  am  through  with  you." 

"  But  my  dear  sir,"  I  hazarded  to  say,  "I  didn't  ask  you  to  enlighten 
me  on  my  own  affairs,  and  can  but  stigmatize  your  uncalled-for  in- 
termeddling as  a  deliberate  insult  to  my  business  integrity.     1 — " 

"  Can't  help  it,  old  boy,  you've  got  to  hear  it,  and  as  the  glorious 
dawn  wi  I  soon  be  breaking  and  my  companions  ha\e  a  few  more  of 
your  stripe  to  visit  I  must  get  through—" 

"  I  wish  you'd  get  out,"  I  yelled. 

"  Oh  I  know  you  don't  like  me  to  trouble  you — " 

"  A  conscience  you  know  is  a  very  unpleasant  thing  to  carry 
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—  SKATES      IN      STOCK.— 

GENUINE  "ACME." 

All  Sizes  from  7  to  12  inches.                List,  90c.  pair. 

No.  o.  Nickel  Plated.                "                  "            "                         "  $1.50  " 
"                  "            "                         "  2.90  " 

No.  7.  Nickle  Plated.                 "                  "            "                         "  3-9<>  " 


FORBES'  NEW  PATENT  "ACHIEVED." 
H.  P.        Ordinary  Pattern  Runners,  -  All  Sizes  from  8  to  12       inch. 

F.  P.         Full  Patent  Runners,,  -  All  Sizes  from  8  to  12      inch. 

F.  P.  N.  Full  Patent  Runners,  Nickel  Plated,  All  Sizes  from  9  to  uj^  inch. 
Discounts  on  Application.  Orders  Solicited. 


List,  $4.00  pair. 
"       4- SO      " 
"       5.50      " 


about  with  oneself,  especially  if  engaged  in  the  retail  grocery  trade. 
It  won't  mix  like  sand  and  sugar — " 

"  Chestnuts  !  sand  and  sugar,"  I  remarked.  Thinking  to  put  an 
end  to  this  talk  I  turned  my  attention  from  myself,  that  is  my  other 
self,  and  surveyed  the  "  horrible  examples "  scattered  about  the 
room.  My  Conscience,divining  my  intention,  emitted  a  short,  sharp 
whistle,  and  the  four  gallon  measures  trotted  up  before  the  bed  and 
bowed  gravely. 

"  Well,  "  I  asked,  "  who  and  what  are  these  ? "  "  These,"said  the 
other  I,  pointing  to  the  two  smaller  measures,  are  known  as  wine 
measures,  the  larger  ones  are  the  Imperial.  Now  how  often  have 
you  forced  the  contents  of  the  larger  into  the  smaller  measures,  and 
sold  them  as  a  standard  Imperial  gallon  ?  Come  now." 

I  tried  to  reply,but  a  look  from  my  Conscience — and  the  words  re- 
mained unsaid. 

Next,  with  a  bumpity-bump  that  fairly  shook  the  whole  building, 
came  the  two  sacks  of  tapioca. 

"What's  this"  I  inquired. 
"Ah,  how  innocent  !  You  know  very  well  that  this  one  to  the  right 
is  the  genuine  article,  the  cassava  of  Brazil,  while  the  other  is  a  child 
of  old  London,  and  never  crossed  the  equator — northwards.  How 
many  sacks  have  you  sold  as  the  genuine  article,  or  mixed  the  in- 
ferior with  the  better  ?" 

Again  I  hung  my  head.     Conscience  was  correct. 

The  two  boxes  of  Valencia  Raisins  were  next  marshalled  before 
me,  one  of  them  limping  badly  as  if  with  rheumatism  or  old  age — 
"These  said  my  Conscience,  observing  that  my  head  was  bent 
shamefully  on  my  bosom,  "these  speak  for  themselves.  I  need  not 
comment  on  how  many  thousand  pounds  of  the  old  ones  you  have 
dressed  up,and  syrupped  up  and  sold  as  newgoods.  Ah!  we  know  it." 

The  tomato  cans  followed  the  raisins,  but  rolled  towards  the  bed 
very  slowly,  as  though  loaded  with  dynamite.  "You  know  us  of 
course"  they  chorussed  together.  "We've  been  here  some  years 
now,  and  although  the  wind  has  been  taken  out  of  us  once,  we're 
very  much  afraid  we  can't  last  much  longer.  Most  of  our  kinsmen 
have  gone  over  the  counter  as  new  goods,  fresh,  full  weight  3  lbs. 
when  you  know  that — " 

I  held  up  my  hands  deprecatingly,  and  cast  a  pitiful  look  towards 
my  accuser,  but  I  could  see  no  forgiveness  in  his  face,  and  I  was 
self-condemned. 

The  Prize  Baking  Powder  can,with  its  glass  dish.and  the  two  chests 
of  tea,  followed  by  the  imported  salt  and  the  caddy  of  home  grown 
tobacco,  next  obtruded  themselves  before  me,  and  started  an  argu- 
ment about  frauds  ;  superiority  of  ingredients,  and  such  wcrds  as 
terra  alba  ad  lib.  starch  and  cabbage  leaves,  seemed  to  be  bandied 
about  freely,  and  I  don't  know  how  long  they  would  have  kept  up 
the  discussion  had  not  my  conscience  admitted  my  guilt  to  them 


and  they  withdrew  to  make  room  for  the  Grenoble  Walnuts — This 
oreigner  complained  grievously  of  treatment  he  had  received  at  my 
hands,  said  he  was  being  called  on  to  bolster  up  the  reputation  of 
some  of  his  friends  from  Bordeaux.and  his  own  reputation  had  been 
seriously  damaged.  I  also  acknowledged  the  fault,  and  seeing  my 
genuine  contrition  and  shame,  my  Conscience  turned  to  me  with  the 
remark  : 

"Do  not  be  afraid  of  this  exposure,  it  will  mark  a  turning  point 
in  your  life,  will  lead  you  to  a  conception  of  true  salesmanship,  to 
sell  goods  on  their  merits,  and  to  the  knowledge  and  belief  that 
good  goods  and  fair  prices  will  pay  in  the  end.  You  may  con- 
sider that  I  have  been  severe  on  you  to-night.  I  have  let  you 
down  easy,  so  to  speak.  I  might  call  to  witness  what  you  know 
and  I  know  is  the  greatest  fraud  in  the  trade,  the  adulteration  of 
spices,  but  I  think  that  ground  cocoanut  shells,  peas,  starch,  terra 
alba,  and  other  articles  will  hereafter  be  sold  by  you  for  what  they 
are,  and  not  as  components  of  pure  spices.  However,  before  I  bid 
you  good  morning  (for  daylight  is  breaking,  I  see),  I  beg  to  relieve 
the  weight  of  woe  which  is  pressing  on  you,  by  presenting  to  your 
notice  these  two  factors  of  your  trade,"  and  pointing  to  the  two 
bundles  of  papers  propped  up  against  the  wishstand,  he  continued  : 
"These  two  present  to  my  mind  the  most  ludicrous,  the  most  in- 
consistent, as  well  as  baneful  influences  of  honest  trade.  You  will 
notice  the  one  is  getting  fat  at  the  expense  of  the  other,  and  though 
they  are  both  supposed  to  be  acting  in  the  interest  of  trade,  their 
double-dealing,  their  mistrust  of  each  other,  their  scheming  to  cir- 
cumvent each  other  in  every  way,  legal  and  illegal,  their  restrictions 
to  fair  and  square  competition,  and  their  entire  ignorance  ol  human 
nature,  and  the  cupidity  and  grasping  avanciousness  of  mankind, 
is,  while  comical  in  the  extreme,  a  sad  commentary  on  the  intelli- 
gence of  business  men.  The  larger  one  has  rather  the  advantage, 
inasmuch  as  the  number  of  its  members  is  small  in  comparison, 
but  the  little  chap  is  commencing  to  kick  and  yell  lustily,  and  I 
should  not  be  surprised  to  learn  of  his  getting  to  be  a  big  boy  soon 
and  acting  independently  of  his  preceptor.  Well,  my  dear  self, 
what  I  have  said  to  you  to-night  has  been  spoken  with  the  best  of 
motives  and  kindliest  feelings  towards  you,  and  although  I  thought 
you  case  hardened  I  feel  that  ycu  will  learn  wisdom,  especially 
such  wisdom  as  will  stand  you  in  good  stead  in  your  calling.  Good 
morning  to  you,  and  a  very  Merry  Christmas  and  Bright  and 
Happy  New  Year." 

With  this  he  turned  around,  and  calling  to  his  companions,  they 
all  made  for  the  doorway,  the  tomato  cans  leading  the  procession, 
my  Conscience  bringing  up  the  rear.  Just  as  he  got  to  the  door  he 
looked  back  at  me,  and  that  look  I  see  yet. 

Without,  everything  was  quiet  now,  the  wind  had  subsided  and 
the  snow  ceased  falling,  daylight  was  breaking  in  the  east,  and  I 
could  see  the  faintest  tinge  of  red  lighting  up  the  top  of  the  tall 
foundry  chimney  on  the  opposite  corner  of  the  street — Christmas 
morn.     Peace  to  all  and  good  will  to  mankind.  Hec.  Secord. 
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For  Mirrors  and  other  Glasses 


WINDOW  GLASS. 

To  import 

4th  and  3rds  qualities 
1  6  oz.,  2  1  oz.,  and  26  oz. 


In  lOOand  200  feet  boxes. 


Place  your  orders  with  us 
(while  prices  are  reasonable) 
for  next  spring  and  summer 
deliveries. 


PICTURE  GLASS. 

Specially  light  in  color, 
superior  in  quality  to  any 
other  and  is  quite  flat. 


To  import  or  from  Stock, 
4ths  and  3rds  qualities,  16 
oz.  and  2  1  oz.  thick. 


In    1  OO  and  200  feet  boxes. 


The  above  words  and  brand  are  on  every  box  of  Window  Glass  made  by  them.     None  is  genuine  without  this   Trade    Mark.     We 
warn  our  friends  and  others  against  misrepresentations.     There  is  no  other,  Belgian  or  English,  equal  in  quality  to  this  make. 

ADVANTAGES — Stronger  boxes,    better    packed,    average  loss  from   breakage   less   than  One  Per  Cent.     It   is   freer  from 
streaks,  scratches  and  blisters,  and  also  is  perfectly  flat. 

Satisfy  yourself  by  ordering  one  box  as  sample.     Address — 

55  and  57  Victoria  Street.  Toronto. 


Telephone   1519. 


) 


Cable  Address,   "Plate" 
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COUNTRY  STORE  LOAFERS. 

According  to  Mr.  Wannamaker's  report,  there  are  1,250  post- 
offices  in  this  country  which  are  used  as  lounging  places  by  the 
public.  The  chances  are  that  most  of  these  offices  are  run  in  con- 
nection with  country  stores,  and  that  the  inalienable  right 
of  the  village  statesmen  to  sit  around  the  stove  and  ventilate  their 
opinions  of  matters  and  things  goes  with  the  store  and  not  with  the 
postoffice.  It  is  doubtful  if  Bro.  Wanamaker  can  eradicate  these 
institutions. — Boston  Herald. 

Sitting  around,  sitting  around — that  used  to  be  the  order  of  the 
eveuing  in  the  country  stores.  We  doubt  it  there  is  as  much  of  this 
store-loafing  as  in  olden  days,  but  probably  it  is  not  entirely  obsolete. 
In  the  country  stores  in  our  native  town  we  can  well  remember  that 
you  would  find  the  same  men  in  the  store  night  after  night.  We 
could  call  them  by  name — and  it  would  be  a  long  list,  too.  The 
store  for  them  took  the  place  of  the  lodge-room.  It  was  stage- 
coach days  in  that  town,  and  the  latest  news  wasn't  flashed  into 
town  every  day  and  Sunday  as  it  now  is.  If  we  were  to  visit  those 
stores  of  an  evening  now  we  would  find  few  of  those  "old-timers" 
there,  for  Father  Time  has  mowed  them  down  and  they  rest  from 
their  day-time  labois  and  evening  discussions.  We  doubt  if  their 
sons  have  followed  their  example  in  the  "store-loafing"  direction 
Whether  they  have  adopted  a  better  course — whether  'tis  better  to 
leave  the  country  for  the  city  and  substitute  the  theatre  and  ball  for 
the   store    is    perhaps    a  question  of  some  doubt. — Exchange. 

THE  "BEST"   CLOTHES  PIN. 

This  cut  represents  a  Clothes  Pin  and  spirally  wound  Clothes 
Line,  manufactured  by  G.  A.  LeBarron,  Sherbrooke,  Que.,  and  is 
covered  by  letters  patent  in  Canada,  Great  Britain,  and  the  United 


States.  The  pin  is  of  wire,  and  the  handle  of  wood.  The  wire  be- 
ing well  galvanized  will  never  rust,  and  the  garments  will  not  freeze 
to  it  ;  even  the  finest  lace  will  not  adhere  to  this  spiral  wire. 

The  garments  when  pinned  to  this  loose  spiral  wire,  roll  with 
the  wind,  and  do  not  wear  and  tear  as  when  frozen  to  a  common 
wire  or  rope  line.  Mr.  LeBarron  also  manufactures  hooks  and 
rollers  for  hanging  the  line.  A  6-inch  roller  is  used,  and  a  person 
can  hang  out  a  wash  without  moving  from  the  one  spot.  The  best 
of  material  is  used,  and  with  fair  usage  one  of  these  lines  will  last  a 
life  time.  The  Clothes  Pin  is  certainly  the  "  Best"  in  use,and  can  be 
used  on  any  bne,  the  pins  are  put  up  in  dozen  boxes  and  the  line  is 
made  in  all  lengths.  All  hardware  dealers  should  keep  them  in 
stock,  as  the  profits  are  large  and  sales  easy. 


SUNSHINE  IN  BUSINESS. 

To  the  Editor  Hardware. 

Sir, — I  wish  you  would  publish  extracts  from  a  sermon  published 
a  few  weeks  ago  by  Rev.  Dr.  Wild.  It  was  to  the  effect  that  very 
few  merchants,  or  their  clerks,  sell  sunshine  with  their  wares,  or 
buy  goods  with  the  same  article.  Some  traveller  will  say  :  It  would 
be  a  good  thing  if  every  trader  and  trader's  clerk  in  Canada  would 
read  this  sermon.  Business  now-a-days  is  hard  enough  work  for 
everybody  concerned  without  people  trying  to  look  black  and  cross. 
Every  traveller  knows  some  merchant  on  his  trip  on  whom  it  is  a 
pleasure  to  call,  simply  because  he  keeps  sunshine  on  hand  all  the 
time,  but  how  few  of  them  do  keep  it  ? 

Sunshine  in  business  is  one  of  the  best  articles  ever  handled. 
It  helps  to  buy,  because  a  traveller  when  brought  under  its  influence 
will  do  more  to  win  the  confidence  of  and  oblige  the  merchant  who 
has  sunshine,  than  he  would  do  for  the  merchant  who  looks  black 
and  treats  everybody  as  if  he  had  a  monopoly  of  the  town.  It  helps 
to  sell,  because  buyers  will  ever  remember  a  sunshiny  man  who  sells 
on  the  road,  in  the  store  or  warehouse  or  factory. 

I  employ  a  good  many  persons,  and  the  one  with  the  most  sun- 
shine seems  to  creep  into  my  affections  the  easiest.  I  will  do  more 
every  time  for  the  employe  who  is  cheerful  and  who  has  sunshine, 
than  for  the  one  who  is  snappy  and  sullen.  I  try  to  have  sunshine 
for  those  who  work  for  me,  and  I  find  it  pays.  Only  last  week  a 
customer  who  happened  to  be  with  me  as  my  staff"  were  leaving,  ex- 
pressed surprise  at  my  saying  "Goodnight"  to  each  employe  as 
they  all  passed  out,  but  I  said,  "It  pays  to  be  polite  to  those  who 
work  for  you."  It  pays  to  have  sunshine  for  those  who  are  in  your 
employ,  as  it  pays  to  have  sunshine  for  those  who  buy  from  you. 
And  after  reading  Dr.  Wild's  sermon  I  have  tried  to  have  sunshine 
for  everybody,  and  I  find  "  it  pays."     Try  it. 

Wholesaler. 


STUDY  YOUR  OWN  INTERESTS. 

Have  you  wasted  two  dollars  by  subscribing  for  a  trade  paper 
and  not  reading  it?  If  you  have,  it  is  reasonable  to  venture  the 
assertion  that  you  have  lost  many  times  the  price  of  a  year's  sub- 
scription by  not  looking  into  it  regularly.  The  most  successful 
merchants  in  the  country  take  time  to  read  their  trade  papers  even 
at  the  expense  of  postponing  other  important  duties.  These  jour- 
nals are  not  designed  to  entertain  the  merchant.  Of  course  he 
hasn't  time  to  go  through  a  lot  of  miscellaneous  matter  for  pleasure 
or  curiosity.  The  trade  paper  comes  to  him  more  in  the  nature  of 
a  business  letter  than  a  newspaper.  It  is  a  summary  of  the  markets 
to  which  it  is  devoted  and  not  a  trespasser  as  those  who  have  not 
experienced  its  benefits  suppose.  The  erroneous  impression  regard- 
ing trade  papers  many  people  seem  to  have  is  that  they  are  published 
in  the  interest  of  some  house.  The  price  lists  of  many  jobbing 
houses  which  are  sent  out  under  the  mask  of  a  newspaper  to  escape 
the  payment  of  postage  and  catch  the  eye  of  the  retailer  are  respon- 
sible for  this.  These  lists  are  often  handsomely  printed  and  bear 
every  resemblance  to  a  legitimate  journal,  save  that  alone  which 
makes  them  trade  papers.  They  never  publish  any  news  save  that 
which  can  be  turned  to  the  good  account  of  the  house  they  repre- 
sent. The  department  men  being  the  writers,  the  whole  tenor  of  the 
matter  dished  up  is  to  encourage  readers  to  buy  goods.  The  mono- 
tony of  this  is  broken  in  some  lists  by  a  continued  story. 

No  wonder  that  retailers  do  not  have  time  to  read  such  stuff. 
The  average  retailer  knows  more  in  one  day  about  supplying  his 
wants  than  the  alleged  editor  of  a  house  list  could  tell  him  in  a  year 
in  his  paper.  What  he  wants  is  reliable  information  upon  which  he 
can  base  his  judgment.  Merchants  do  not  need  a  paper  to  find  out 
where  and  how  much  to  buy.  They  are  rather  inclined  to  want  to 
know  how  to  escape  the  number  of  eager  salesmen  that  importune 
them  almost  daily.  With  a  proper  understanding  of  the  situation 
as  regards  supply  and  demand  and  other  influences  that  shape  the 
market,  they  are  enabled  to  determine  their  wants  without  wasting 
any  time.  Save  more  than  ten  times  the  amount  of  the  subscription 
by  reading  your  trade  paper,  if  you  take  one  ;  if  not,  begin  the  new 
year  by  subscribing  for  an  independent  journal  devoted  to  your  line 
of  business. — Exchange. 


HARDWARE- 


USE  THE  — 

STAK  *  VENTILATOR 
For  the  VENTILATION  of 

Churches,   Public  Buildings,    School  Houses, 

Theatres,  Residences  ;  Cotton,  Woolen  and 

Carpet  Mills,  Machine  Shops,  Foundries, 

Breweries,  Stables,  etc. 

Upon  application  we  will  furnish  a  Blue- 
Print  sketch  showing  detail  and  uses  of  the 
STAR  *  VENTILATOR. 

MERCHANT  &  CO., 

PHILADELPHIA.  'HICAGO. 

NEW  YORK.  LONDCN 

KANSAS  CITY. 


You  Can't  Afford 


TO   BE   WITHOUT 

Mander  Bros.  Varnishes. 
Carminette. 
McCloskey's  Hiller. 
Green  Seal  Lead. 

Articles  of  real    merit    and    long    standing 
reputation. 


Exclusive  Agents : 


Walter  H.  Cottingham  4  Co.,  Montal. 

Patent  Automatic  Knife 

Nothing  better  made. 


Easily  opened  if 
hands  are  chilled,  or 
with  gloves  on  and 
without  looking  for 
nicks  in  blades. 

No  more  breaking  or 
bending  of  finger  nails. 
Openi  by  simply  push- 
ing a  button.  Every 
blade  warranted  hand 
forged  from  the  very 
finest  Sheffield  silver 
steel. 


We  manufacture  High 
Grade  Knives  only. 

Send  for  Prices. 


[he  Automatic  Knife  Co.  of  Ontario,  Ltd,, 


GANANOQUE. 


Send  for    Catalmjue  and   Price 
LUst  to 

lORROW  MACHINE  SCREW! 


Mfrs.   of  Set,    Cap    and    Sr^clal 
■  ews.  Studs,  Finished  Nuts,  &c. 


BROWN  &  GO, 

Manufacturers  of 

Square  and  Hexagon 
HOI  PRESSED  NUTS. 

PABIS,    03STT. 


ROBERTSON'S  STANDARD  STAPLE  CAS  BRACKETS. 


Send  for  Catalogue  and  Price  List. 

JAMES   ROBERTSON    &   CO., 

TOROITTO. 


-THE- 


> 


r> 


HOT  WATER   BOILER 
STANDS  AT  THE  HEAD. 


MILLER  BROS.  &  TOMS 

MONTREAL, 


TORONTO  OFFICE— 74  YORK  ST 
H.  D.  SIMMONS, 

AGENT. 


WIRE 


Coppered    Steel   Spring.     Tinned 
Mattress  Wire     Broom  and  Brush 
Wire.     Hay  Baleing  Wire.      Flat 
Wires.     Soft  Coppered  Wires. 


Write  for  Catalogue.     We  guarantee  the  quality 

of  all  our  Wires. 


Manufactured  bj  THE  B.  GREENING  WIRE  CO.,  LTD.,  Hamilton,  Ontario. 


HARDWARE. 


After  a  very  successful  year's  business  Mr. 
Robert  Munro,  of  the  firm  of  Ferguson,  Al- 
exander &  Co.,  has  gone  to  Glasgow,  Scot- 
land, to  enjoy  his  Christmas  dinner.  During 
his  absence  Mr.  W.  H.  Evans  is  in  charge 
of  the  business  until  Mr.  Munro  returns  to 
relieve  him,  when  he  (Mr.  Evans)  will  take 
his  usual  route  in  January. 

In  its  magnificent  spring  trade  number  the 
Canadian  Shoe  and  Leather  Journal  puts  its 
best  foot  foremost.  That  paper  has  achieved 
a  reputation  for  issuing  exceptionally  fine 
special  numbers,  and  this,  its  latest  effort  in 
that  line,  has  nothing  to  lose  by  compari- 
son with  former  issues.  It  is  embellished  with 
a  collection  of  attractive  cuts,  one  alone  of 
which — its  galaxy  of  shoe  and  leather  travel- 
lers— will  recall  to  its  readers  a  large  number 
of  lamiliar  faces. 

We  have  received  Mr.  J.  P.  Conklin's 
(Senator  Secundus)  annual  circular,  as  also 
a  neat  and  useful  celluloid  tablet,  advertising 
Messrs.  Sanderson,  Pearcy  &  Co.,  and  their 
Celebrated  Pure  Prepared  Paints.  J.  P.  is 
well-known  among  the  boys  on  the  northern 
and  eastern  circuits,  and  is  an  acknowledged 
authority  on  paints  and  oils.  His  long  ex- 
perience with  Messrs.  Sherwin,  Williams  & 
Co.,  of  Cleveland,  and  Messrs.  Pearcy  &  Co., 
of  this  city,  has  given  him  advantages  that 
enable  him  to  rank  as  a  General  in  his  line. 

For  the  first  time  in  Canada,  oil  has  been 
found  in  white  sand,  The  oil  is  found  near 
Sherkstown  Station,  the  second  from  Petro- 
lea,  at  a  depth  of  75ofeet  in  the  Medina  sand- 
stone, is  dark  green  in  color,  45  in  gravity 
and  possesses  all  of  the  characteristic  fea- 
tures of  Pennsylvanian  oil.  It  >s  the  first  and 
only  oil  found  in  Canada  which  is  free  from 
the  peculiar  taint  and  malodors  of  oil  pro- 
duced from  limestone  rocks.  The  oil  will, 
before  being  refined,  be  worth  from  $2  to 
$2.50  at  the  wells,  and  after  refining  will  be 
as  good  oil  as  can  be  produced  anywhere  in 
America. 

The  factories  of  the  Societe  Commerciale 
des  Metaux,  including  its  whole  plant  and 
machinery,  together  with  the  good-will  and 
all  rights  appertaining  to  the  company,  were 
sold  by  auction  in  one  lot  in  the  Tribunal  of 
Commerce  of  the  Department  of  the  Seine 
this  week.  The  upset  price  was  6,000,000  f. 
The  highest  bid,  of  18,000,000  f.  was  made 
by  Maitre  Bensot,  who,  after  making  the 
necessary  declaration  that  he  was  acting  on 
behalf  of  a  client,  was  declared  a  purchaser. 
Before  the  sale  the  Court  gave  its  decision 
regarding  the  claims  made  by  the  Comptoir 
d'Escompte  against  the  Societe  des  Metaux 
at  the  time  of  the  winding-up  of  the  latter 
<  ompany,  and  confirmed  the  decision  of  the 
Court  of  First  Instance,  which  admitted  the 
justice  of  the  claims. 


ANOTHER  NAIL  AGREEMENT. 

Early  this  year  Hardware  had  occasion 
to  refer  to  an  agreement  between  the  nail 
makers,  whereby  they  bound  themselves  to 
sell  their  goods  only  at  a  regulation  figure, 
and  to  do  no  cutting.  It  is  now  ancient  his- 
tory how  this  agreement  worked.  It  was 
faulty  in  its  provisions  and  did  not  work  at 
all.  After  a  short  life  of  a  few  weeks  one  of 
the  members  discovered  that  another  mill 
was  not  keeping  faith.  There  was  a  regular 
rumpus  took  place,  the  details  of  which  we 
fcave  at  the  time,  and  then  there  was  a  re- 
gular merry  war  on  nails,  which  has  prac- 
tically been  kept  up  without  cessation  since 
the  wreck  of  the  much  boasted  association 
early  in  the  spring.  The  fight  was  a  bitter 
one  from  the  start,  and  prices,  as  everyone 
knows,  were  cut  down  pretty  low,  under  $2 
in  fact  for  car  lots,  for  it  is  pretty  generally 
admitted  that  makers  at  one  time  or  other 
filled  contracts  on  the  basis  of  $1.90.  But 
everything  must  have  an  end,  and  it  is  so 
with  the  cutting  referred  to.  It  was  carried 
to  a  ridiculous  extreme,  in  some  cases  out  of 
spite,  and  now  the  reaction  has  made  its  ap- 
pearance. Indications  in  this  connection  were 
first  apparent  some  two  weeks  ago,  when  it 
was  whispered  around  the  trade  that  the 
makers  had  tired  of  the  fight  and  were  in 
negotiation  regarding  another  agreement. 
The  diplomats  of  the  trade  were  at  work, 
and  the  result  was  consummated  last  week, 
when  makers  jointly  announced  that  they 
would  sell  nails  only  at  $2.10  from  factory, 
and  that  this  basis  would  hold  only  until  the 
beginning  of  the  year,  the  inference  being 
that  they  will  be  marked  up  still  higher  after 
that  date.  What  the  exact  basis  of  agree- 
ment is  cannot  be  learned,  for  the  parties  to 
it  are  as  close  as  the  proverbial  oyster,  but  it 
is  hinted  that  all  are  bound  under  penalties 
to  strictly  observe  the  agreement,  and  that 
these  penalties  are  tangible  ones  and  not  of 
the  flimsy  kind  that  governed  the  last  agree- 
ment. If  the  present  arrangement  is  not  to 
follow  in  the  path  of  its  predecessors,  the 
penalties  certainly  must  be  iron-bound  ones, 
for  nails  are  always  a  tempting  article  to  cut 
on  when  it  is  a  question  of  making  a  sale  of 
other  goods  In  fact,  the  rupture  of  previous 
arrangements  can  generally  be  traced  to  this 
cause.  A  seller  wanted  an  order  and  used 
nails  as  the  inducement.  In  the  meantime 
buyers  do  not  appear  at  all  anxious  about  the 
future,  and  are  taking  only  what  they  want 
and  nothing  more. 


SEASONABLE  SUGGESTIONS. 

A  question  that  every  storekeeper  should 
ask  himself  and  proceed  as  quickly  as  posible 
to  answer  is:  How  low  can  I  reduce  the 
cost  of  doing  business  ?  This  is  a  good  time 
to  consider  this  subject,  because  at  the  New 
Year  it  is  customary  to  take  the  inventory 
and  figure  out  the  profits — if  any — and  the 
cost  of  store  service,  rent,  &c,  thus  affording 
an  opportunity  to  get  at  the  exact  expense  of 


doing  business.  As  to  the  percentage  of 
cost  on  the  annual  sales,it  depends  upon  how 
many  times  the  stock  has  been  turned  »>\er. 
Here  is  where  the  energetic  and  enterpris- 
ing dealer  has  the  advantage,  turning  over 
his  stock  perhaps  two  or  three  times  more 
in  the  year  than  the  general  run  of  retail- 
ers. These  latter  may  pay  just  as  much  for 
rent,  for  fuel,  light,  insurance,  for  horses 
and  their  keep,  while  turning  over  their 
stocks  four  times  per  annum,  as  the  dealer 
who  succeeds  in  doing  so  six  times  or  more 
Their  clerk  hire  and  advertising  expenses 
will  probably  be  less,  but  these  differences 
will  be  comparatively  small  compared  with 
the  much  greater  profits  of  the  exceptional 
storekeepers.  Clerks  cut  a  considerable 
figure  in  the  extension  of  a  retail  business. 
Two  first-class,  willing,  polite  assistants, 
who  take  an  interest  in  the  business,  will 
sell  more  goods  and  make  more  new  patrons 
for  the  store  than  twice  as  many  inferior 
clerks  who  are  constantly  troubled  by  the 
fear  that  they  will  do  too  much  for  their 
wages.  Consequently  it  behooves  the  am- 
bitious merchant  to  take  pains  in  selecting 
assistants  in  the  store,  to  carefully  instruct 
them  and  treat  them  well,  and  above  all  pay 
them  a  fair  salary.  All  of  the  poor  clerks  in 
the  business,  that  is  to  say,  those  who  are 
beyond  improvement  and  incorrigibly  in- 
capable, should  be  weeded  out,  but  tliat 
valuable  aid  to  the  dealer — the  willing,  ca- 
pable clerk — should  receive  better  treatment 
than  he  occasionally  gets. 

Let  your  aim  be  to  increase  the  volume  of 
your  sales  without  injuriously  affecting  prices, 
and  at  the  same  time  keeping  the  percent- 
age of  cost  as  low  as  possible.  Little  leaks, 
the  innumerable  outlets  for  hard-earned 
cash,  affect  the  percentage  of  cost  of  doing 
business  in  too  many  stores,  and  cannot  be 
neglected  without  detriment  to  the  profits  of 
the  dealers.  The  neglect  to  examine  and 
weigh,  measure  or  gauge  everything  that  is 
purchased,  is  a  common  source  of  leakage 
by  which  the  percentage  of  cost  is  in- 
creased. 

The  extremely  penurious  merchant  often 
defeats  his  own  attempts  to  enlarge  his  trade 
by  a  more  rapid  turnover  of  the  stock,  owing 
to  a  sort  of  constitutional  disinclination  to 
spend  a  cent  to  make  a  dollar.  Liberal  ex- 
penditures for  improved  store  fixtures,  for  an 
effective  delivery  service  and  for  judicious 
advertising,  will,  other  things  being  equal, 
produce  an  expanded  trade  and  larger  net 
profits,  while  at  the  same  time  the  percentage 
of  cost  of  doing  business  will  be  reduced. 
The  points  to  which  we  have  alluded  de- 
serve attention  at  the  close  of  the  year,  and 
we  hope  that  our  remarks  will  bear  fruit. — 
Merchants'  Review. 

ZE>_     OOEEIDI, 

Accountant,  Auditor,   Etc. 

EXPERT  AUDITING.    BUSINESS  INVESTI- 
GATIONS and  GENERAL  ACCOUNTANCY 

A  SPECIALTY. 
Accounts  Adjusted,  Books  Opened,  or  Audited. 
Books  written  up.    Trial  Balances  and  Balance 
Sheets  Prepared. 

Office  139  Yonge  St.,  TORONTO. 


HARDWARE. 


^n  th,e  j3loom  of    £ife  h>e  £)ie&. 


Death  has  cast  its  shadow  over  the  season  of  merry-making  in 
this  office  and  in  the  home  of  a  beloved  young  co-worker.  Mr. 
John  Cameron,  on  the  staff  of  this  paper  almost  from  the  time  of 
its  inception,  died  on  Sunday  last,  and  was  laid  away  in  his  grave 
on  Wednesday.  He  was  stricken  with  typhoid  fever,  and  just  when 
his  recovery  appeared  to  be  assured  the  fell  malady  proved  fatal. 
We  missed  him  one  morning  from  his  usual  place,  and  things 
seemed  wrong  until  he  should  be  back  again.  The  place  he  filled  in 
this  office  seems  to  have  suddenly  become  enlarged  since  he  left  it, 
and  the  feeling  that  he  was  indispensable  to  it  is  apt  to  take  hold  of 
one,  as  again  and  again  we  forget  and  half  turn  to  address  an  inquiry 
or  mention  some  business  fact  to  "  John."  The  quiet,  undemonstra- 
tive way  he  did  his  work  made  people  about  him  almost  insensible 
of  his  presence,  but  the  withdrawal  of  that  presence  suddenly  reveals 
to  us  how  much  of  an  agreeable  element  it  had  come  to  be  in  our 
daily  lives.  He  was  a  favorite  with  all  who  were  associated  or  came 
in  contact  with  him,  and  sincere  sorrow  at  his  death  is  expressed  by 
many  who  knew  him  only  in  a  business  way.  He  was  but  a  lad  in 
years,  not  being  twenty  years  old  when  he  died,  but  there  was  a  man- 
liness and  gentleness  of  character  in  him  that  maturity  alone 
can  not  invest  the  oldest  with.  It  will  be  long  before  the  gloom 
which  followed  the  quenching  of  his  light  will  lift  from  the  spirits 
of  his  colleagues  in  this  office,  all  of  whom  extend  to  his  bereaved 
parents  their  most  heartfelt  sympathy. 


£n  ^emoriam. 

(By  a  Contributor.) 

Dead  !    What  !    Johnny  dead  ! 

You're  dreaming,  man  ;  wake  up. 
Why,  he'd  just  started  up  the  hill — 

Just  touched  his  lips  to  Life's  sweeet  cup. 

And  dead,  Johnny  dead  ! 

Foreman,  stop  the  press  a  moment, 
Something's  wrong  about  the  place. 

What  is  it  ?  Oh,  do  not  ask  me  ; 
See  the  look  on  each  sad  face. 

A  cheerful,  modest,  hopeful  lad, 

With  ever  ready  smile, 
His  pleasant,  kindly  answers,  too, 

Ring  in  my  ears  the  while. 

Dead  !  Ah,  no,  not  dead,  but  passed 

To  realms  of  sweet  repose, 
Where  kind  remembrance  from  the  staff 
Unending  to  him  flows, 

Though  dead. 
Toronto,  Dec.  21st,  1891. 


PRECEPT  UPON  PRECEPT. 

There  is  no  greater  truism  than  that  "  Precept  Upon  Precept, 
Line  Upon  Line,"  is  necessary  to  accomplish  any  purpose  of  impor- 
tance in  this  world.  What  we  mean  is  that  in  private  business  af- 
fairs, in  association  wcrk,  and  in  all  the  various  phases  of  life,  when 
something  that  seems  of  consequence  has  been  brought  forward, 
carefully  considered  and  promulgated  as  a  certain  line  of  action  or 
the  proper  course  to  pursue,  it  should  be  strictly,  sternly  and  un- 
deviatingly  adhered  to. 

In  family  and  church  affairs,  this  rule  is  known  for  its  vital  im- 
portance; the  child  is  early  taught  those  moral  principals  which 
from  time  immemorial  have  proved  to  be  for  his  future  good  ;  the 
religious  institutions  preach  and  inculcate  the  same  grand  "  old,  old 


story"  from  day  to  day  and  week  to  week,  without  which  the  great 
ends  they  seek  to  attain  could  not  be  accomplished.  The  moral  is: 
Find  out  what  is  right  ;  adopt  it  as  a  rule  of  life  and  stick  to  it  ! 

In  all  business  affairs  it  is  essential  for  permanent  success  that 
the  principles  governing  all  other  concerns  of  life  should  be  rigidly 
adhered  to.  No  one  need  be  told  that  only  by  integrity,  honesty, 
and  a  scrupulous  regard  for  the  rights  of  others  can  any  one  attain 
to  creditable  success.  Perseverence  in  what  is  shown  to  be  desir- 
able and  necessary  is  an  essential  characteristic  of  the  successful 
man  ;  a  wavering,  inconstant  disposition  will  soon  lose  for  its  un- 
fortunate possessor  the  confidence  and  respect  of  those  with  whom 
he  comes  in  business  or  social  contact. 

One  of  the  great  drawbacks  to  the  accomplishment  of  entire 
success  in  all  their  undertakings,  is  the  fact  that  associated  mer- 
chants, after  resolving  to  do  certain  things,  do  not  stick  to  it.  Some 
weak  brother,  taking  an  entirely  selfish  view  of  the  case,  fails  to 
abide  by  what  he  agreed  to  do,  another  follows  his  example,  and  so 
the  whole  matter  goes  by  default  and  the  association  is  looked  upon 
with  more  or  less  disrespect  by  the  business  community. 

Witnout  this  rule  of  "Precept  Upon  Precept,  Line  Upon  Line," 
for  the  purpose  of  gaining  any  desired  end,  the  trade  journals  would 
be  of  little  force.  There  are  very  important  matters  for  the  con- 
sideration of  the  merchants  of  the  country  which  are  discussed  from 
week  to  week  in  the  leading  trade  papers.  Of  course,  all  do  not 
agree  as  to  details,  but  in  the  important  matters  affecting  the  inter- 
ests of  the  general  mercantile  community  there  is  shown  a  persistency 
and  determination — which  some  readers  may  considar  monotonous 
— without  which  the  desired  reforms  would  never  be  effected.  "  Line 
upon  line"  is  the  rule,  and  must  be  adhered  to.  "  Be  sure  you  are 
right,  then  go  ahead,"  never  waver  and  never  cease  every  legitimate 
effort  to  accomplish  the  desired  end.— Grocer  and  Trade  Index. 


THE  THREE  ESSENTIAL  QUALITIES  IN  A  CLERK. 

"The  Northwest  Trade  of  this  city,  says  the  Minneapolis  Times, 
recently  invited  ans  wers  from  subscribers  to  a  series  of  questions 
propounded  to  them:  varying  from  an  inquiry  into  the  state  of  the 
roads  to  a  feeler  as  to  their  thoughts  on  the  subject  of  store  loung- 
ers. One  of  the  questions  asked  was,  'what  are  the  three  most 
essential  qualities  in  a  clerk?'  and  the  answers  to  this  question  are 
instructive.  There  is  a  uniformity  about  them  which  suggests  that 
here  is  a  subject  on  which  all  men  of  business  agree.  It  may  sur- 
prise some  to  learn  that  country  merchants  are  not  looking  for  clerks 
who  are  'smart;'  none  of  them  yearn  for  young  men  who  have  been 
to  college,  and  none  of  '.hem  even  mention  that  a  successful  cierk 
must  be  a  successful  liar.  One  merchant  writes  :  'The  three  1m. 
portant  qualities  in  a  clerk  are  honesty,  politeness  and  cleanli- 
ness ;'  another  says  'honesty  and  politeness  and  attention  to  dis- 
playing goods  attractively;'  a  third  names  'honesty,  sobriety  and 
faithfulness;'  a  fourth,  'honesty,  ci/ility,  industry;'  a  fifth,  'honesty, 
kindness  and  patience  without  end  ;'  a  sixth,  'honesty,  civility 
and  industry.'  So  the  whole  series  runs.  Ever,  merchant  in 
the  list  wants  his  clerks  to  be  honest.  Every  one  thinks  it 
of  advantage  that  his  clerks  should  be  patient  and  polite, 
and  each  one  demands  that  they  attend  strictly  to  business.  These 
answers  have  a  hopeful  sound,  because  their  sentiments  are  as 
binding  on  the  principal  as  on  tlv .  agent.  We  take  it  that  every 
merchant  who  writes  to  The  Northwest  Trade  is  up  on  the  precepts 
he  enunciates.  There  can  be  no  sanded  sugar  in  these  stores, 
for  the  clerk  who  does  such  a  trick  earns  his  discharge  in  the  act 
The  politeness  inculcated  in  these  letters  must  also  pervade  the 
business  houses  presided  over  by  the  letter  writers  and  this 
assures  the  clerks  their  rights  as  citizens.  They  cannot  be  imposed 
upon  by  their  employers  any  more  than  they  can  be  permitted  to 
juggle  for  the  rights  of  customers.  And  as  honesty  and  politeness 
are  the  universal  rule,  so  too  is  attention  to  business  as  taught  by 
example  and  precept.  There  is  no  reason  why  the  merchants  should 
not  take  these  lessons  home  to  themselves  as  well  as  preach  them  to 
others,  and  as  the  country  merchant  is  as  consistent  a  being  as  his 
contemporary  in  any  other  line,  no  doubt  they  are." 
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HARDWARE. 


MONTREAL  MARKETS. 

Montreal,  Dec.  23,  1891. 
The  tuarket  for  heavy  materials  of  all  sorts 
is  small  at  the  moment,  but  what  slse  could 
be  expected  in  holiday  week  Business 
therefore  has  been  dull  with  few  features  of 
importance  to  note.  In  pig  iron  a  few  sales 
ex  store  in  a  small  way  at  quotations  sums 
up  the  weeks  business,and  the  same  remarks 
applytoother  lines  of  metals,  while  in  chemi- 
cals, oils,  etc.,  there  is  positively  nothing  to 

note. 

PIG  IKON. 

The  holiday  precludes  the  ;dea  of  any  brisk 
business  in  iron  or  its  allied  lines,  and  crude 
material  is  no  exception.  In  fact  there  has 
been  nothing  at  all  doing  in  pig  iron  since 
our  last,  and  our  remarks  of  a  week  ago 
could  be  repeated  almost  in  full.  Foreign 
advices  also  do  not  indicate  any  interesting 
feature,  there  being  little  or  no  change  in 
the  character  of  the  demand  at  primary  mar- 
kets, and  prices  still  show  a  rather  weak 
tendency.  Locally  values  are  the  same  for 
what  odd  business  there  is  doing  ex  store. 
Calder  $22  to  00  ;  Langloan  $22  to  00 ; 
Summerlee  $oc  to  22  ;  Gartsherrie  $00  to  22; 
Eglinton  $00  to  20  ;  Carnbroe  $20  to  20.50. 
BAR  IRON. 
There  has  been  no  change  to  note  in 
manufactured  iron  since  our  last  and  busi- 
ness is  of  a  purely  jobbing  character.  Small 
lots  of  domestic  bar  are  moved  on  the  basis 
of  $2.  to  $2.25  according  to  quality  while 
there  is  nothing  doing  in  foreign  bars  at  all. 
Cables  quote  prices  a  shade  lower  on  com- 
mon bars  in  England  but  otherwise  values 
over  there  are  unchanged.  Other  lines  fur- 
nish no  notable  feature.  On  spot  hoops  and 
i  bands  are  unchanged  at  $2.40  and  sheet  iron 
j  $2.60  to  $2.80  for  jobbing  lots.  Swedes  and 
Lowmoor  furnish  no  interesting  feature  and 
are  quoted  at  $3.50  and  $5.25  to  $5.50  re- 
spectively. 

TIN  PLATES. 
There  may  have  been  a  few  jobbing  sales 
of  these  moved  since  our  last  at  quotations, 
but  that  is  certainly  all  the  business  that  has 
been  done.  Stocks,  however,  are  not  press- 
ing, and  we  quote  prices  unchanged,  cokes 
$3.60  to  $375,  and  charcoal  $4.25  to  $4.50. 
In  Great  Britain  the  market  rules  very  irre- 
gular, and  values  are  hard  to  fix  with  some 


business  doing  on  canners  account,  but  at 
prices  that  leave  the  sellers  little  or  no  pro- 
fit. 

TERNE     PLATE. 

Terne  plate  remains  dull  and  heavy  under 
large  stocks  which  are  estimated  to  be  suffi- 
cient to  meet  reasonable  requirements  be- 
tween now  and  next  July.  Prices  rule  nomi- 
nal, therefore,  at  $7.75  to  $8  according  to 
goods,  but  it  is  certain  that  these  would  be 
cut  to  induce  business.  In  Great  Britain, 
however,  makers'  are  firmer,  and  stocks  at 
British  shipping  ports  are  about  226,000 
boxes  against  333,000  held  a  year  ago. 
CANADA  PLATES. 

There  is  a  small  jobbing  trade  in  Canada 
Plates  at  firmer  prices,  viz  :  $2.65  to  $2.75, 
which,  however,  would  certainly  be  cut  if  a 
round  lot  were  in  question. 

COPPER,  ETC. 

The  weak  feeling  in  copper  is  still  to  note, 
and  advices  from  outside  markets  do  not 
tend  to  dissapate  it.  Foreign  advices  state 
that  free  offerings  from  America  have  de- 
pressed the  market  in  Great  Britain,  and 
that  prices  have  had  a  downward  tendency. 
SHELF  HARDWARE, 

There  is  little  to  note  in  this  connection, 
except  a  small  movement  which  has  sprung 
up  for  such  lines  as  knives,  etc.,  suitable  for 
holiday  gifts.  What  movement  there  has 
been  in  this  connection,  however,  has  been 
unimportant,  in  fact,  hardly  worth  mention- 
ing, as  retailers  were  already  well  supplied, 
and  their  requirements  do  not  call  for  any 
thing  beyond  a  few  small  sorting  up  orders. 
The  houses  are  not  entirely  through  stock- 
taking yet,  but  anticipate  a  good  average 
business  after  the  turn  of  the  year. 
SCRAP   IRON. 

Receipts  of  this  material  continue  fair,  but 
there  is  nothing  new  to  remark.  Wrought 
scrap  is  plentiful  and  there  have  been  some 
purchases  on  the  basis  of  $16  for  No.  1,  but 
price-  run  down  to  $15  and  under.  Cast 
scrap  is  not  plentiful,  and  values  rule  at  $13 
to  $17. 

NAILS 

Since  our  last  it  is  understood  that  the 
makes  have  agreed  once  more  on  a  $2.10 
basis,  but  the  move  does  not  appear  to  have 
spurred  buyers  into  any  degree  of  activity. 

CHEMICALS. 

Nothing  new  has  transpired  in  this  line 
since  our  last  report,  and  cables  do  not  re- 
veal anything  interesting.  Actual  spot  busi 
ness  at  the  moment  is  restricted  to  a  few 
small  jobbing  sales  ex  store  at  former  quo- 
tations. 

OILS. 

There  is  no  change  in  oils,  and  nothing 
has  occurred  in  connection  with  seal  oil  since 


our  last  in  the  way  of  business.   In  fact  hold- 
ers are  precisely  in  the  same  uncertain  posi- 
tion as  they  were  a  week  ago. 
GLASS. 

Stocks  of  glass  are  not  large  and  prices 
accordingly  are  firm.  We  quote  $1.35  to 
$1.40.      , 

NAVAL  STORES. 

Naval  stores  are  dull  all  round  under  a 
dull  business.  We  quote  :  Turpentine,  55 
to  56c  ;  rosin,  $2  to  $4.25,  as  to  brand  ;  coal 
tar,  $4  to  $4.25  ;  cotton  waste,  S/ic-  f°r  col- 
ored, and  7  to  ioc.  for  white  ;  oakum,  5 '/£  to 
7}4c.,  and  cotton  oakum,  10  to  i2)4c.  Cor- 
dage is  steady,  with  Sisal  at  9^c.  for  7-16 
and  upwards,  and  15c.  for  deep  sea  line. 
Pure  manilla,  13/^c.  for  7-16  and  upwards, 
and  I4j£c.  for  smaller  sizes. 

CEMENT  AND  FIRE  BRICK, 

There  is  a  small  business  doing  in  cement, 
while  prices  are  unchanged.  Firebricks 
meet  with  a  fair  demand.  We  quote: — Bel- 
gian cement,  $2.30  to  $2.45;  Newcastle, 
$2.4010  $2.50;  London,  $2.40  to  $2.55;  fire- 
bricks, $18  to  $24  per  1,000 

PETROLEUM. 

Dealers  in  refined  petroleum  are  appar- 
ently well  satisfied  w'th  the  volume  of  busi- 
ness doing  and  prices  are  about  the 
same.  We  quote  :  —  Canadian,  lie. 
at  Petroha,  13X  to  I3>£c.  in  car  lots  at 
Montreal,  and  15c.  for  single  casks.  American 
2c}4c.  in  10  brl.  lots,  2o^c.in  5brl.  lots,  and 
21  %c.  for  single  brls.,  2  per  cent,  off  for 
cash;  American  benzine,  23  to  25c,  and 
Canadian  \\%z.  to  15c. 


TORONTO   MARKETS. 

Toronto,  Dec.  25,  1891. 

HARDWARE. 

Both  the  season  and  the  weather  are 
diminishing  factors  in  current  trade.  There 
is  a  current  trade  and  that  is  nearly  all  that 
can  be  said  about  it.  Its  continuance  is 
about  entirely  due  to  the  small  orders  that 
come  in  now  to  eke  out  the  holiday  supplies 
in  lines  that  are  short  in  retail  stores.  Cut- 
lery has  been  active  in  this  way,  a  consider- 
able sorting  up  movement,  made  up  of  an  as- 
semblage of  small  orders,  being  kept  up. 
Local  business  has  also  been  a  rather  steady 
element  throughout  the  week,  which  is  pro- 
nounced to  be  a  typical  Christmas  week  so 
far  as  the  volume  of  business  is  concerned, 
which  is  always  small  during  that  week.  A 
rather  anomalous  feature  of  what  trade  has 
been  done  is  the  part  played  by  skates  in  it. 
The  weather  is  about  as  adverse  as  it  well 
could  be  to  the  pastime  which  makes  ihe 
demand  for  skates,  yet  an  active  week  in 


MILK  CAN  TRIMMINGS 

We   can   supply  everything  required  tor  this  trade  and   in  all  styles,  also 
Milk  Cans   made  up  and  all  sizes  body  stock  for  cans  and  cheese  vats. 


WE  CUARANTEE  FIRST-CLASS  COODS 

THE  McCLARY  MFG.  CO., 

London,  Toronto,  Montreal,  and  Winnipeg. 


HARDWARE 
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MA  BKBTS—  Continued. 

them  has  been  experienced.  Hockey  skates 
are  in  strong  request,  a  considerable  impetus 
having  been  given  to  the  demand  for  them 
by  one  of  the  city  regiments  which  is  going 
into  hockey  as  a  bodv.  As  is  always  the 
case  on  the  eve  of  stock-taking,  prices  are 
somewhat  easier  in  several  lines,  the  follow- 
ing of  which  are  expressive  in  figures  which 
appear  in  this  week's  Prices  Current.  Other 
modifications  of  price  may  be  described  as 
possible  results  of  negotiation,  rather  than 
as  positive  declines,  expressive  in  exact 
figures.  Horse  nails  are  easier,  a  wider  dis- 
count is  given  on  miscellaneous  planes,  on 
horse  rasps,  carriage  bolts,  and  game  traps. 
METALS. 
In  the  whole  week's  business  there  is  not 
to  be  found  a  single  feature  to  redeem  the 
trade  from  utter  dulness.  Metals  have  had 
a  quiet  week  of  it,  and  there  has  been  no- 
thing happening  outside  to  cause  develop- 
ments that  are  independent  of  local  buyers. 
Stagnation  of  the  most  unmistakable  type  is 
the  prevailing  condition. 

Iron  and  Steel — The  indications  that 
there  will  be  some  business  in  pig  iron  be- 
fore long  are  multiplying,  as  inquiries  are 
quite  numerous.  Some  business  has  also 
been  done  between  sellers  and  small  foundry- 
men.  The  extent  of  these  transactions  is 
too  limited  yet  for  them  to  constitute  a  re- 
vival in  the  demand.  Prices  show  no  firmer 
tendency  than  ever,  the  position  of  stocks  in 
both  the  great  producing  countries  we  im- 
port from  being  still  favorable  to  buyers. 

Bar  iron  is  quiet  but  firm  at  $2.15  to  $2.20  . 
The  ideas  of  manufacturers  are  unchanged 
as  to  booking  far  ahead  at  the  present  prices. 
Little  is  doing  in  sheets  and  plate,  inquiries 
for  which  have  dwindled  to  zero  at  the  mo- 
ment. Steel  is  in  some  request,  but  the  vol- 
ume of  the  business  that  is  to  be  done  is  be- 
ing pushed  as  much  as  possible  past  stock- 
taking time  All  descriptions  of  manufac- 
turers' iron  and  steel  are  quiet  and  un- 
changed. 

Copper — Easy  prices  outside,  local  dul- 
ness and  stationary  quotations  here,  sum- 
marize the  market.  Ingots  are  14  j£  to  15c, 
and  sheets  are  18  to  20c. 

Tin — Some  light  improvement  in  London 
and  New  York  has  taken  place,  but  it  does 
not  overflow  to  this  market,  where  stocks 
are  the  result  of  purchases  made  some  time 
ago.  Business  is  light.  Prices  are  for  56-lb. 
ingots  23  to  24c,  100-lb.  Straits  ingots  are 
23  to  23>^c.,  and  strips  are  24^  to  25c. 

Lead — A  very  small  output  was  called  for 
by  consumers,  from  whom  a  few  light  orders 
were  received  at  2H  to  4HC 


ZlNC  AND  SPFLTER— Trade  is  virtually 
suspended.  Values  remain  at  last  week's 
quotations,  viz.,  (y%  to  7c.  for  sheet  zinc,  %% 
for  domestic  spelter,  and  6c.  for  imported. 

Antimony — The  market  is  steady,  and 
trade  is  at  a  minimum.  Prices  here  are  un- 
varied, Cookson's  standing  at  15  to  16c,  and 
otherbrandsat  1410  15c. 

Tin  Plates — Inactivity  characterizes  the 
market.  Future  business  makes  slow  pro- 
gress. The  prices  are  unchanged  as  fullows  : 
I  C  coke,  $4  to  $4.25  ;  I  C  charcoal,  $4.50  to 
$4.75  ;  1  X  charcoal,  $5.50  io  $5-75  ;  I  X  X 
charcoal,  $6. 50  to  $6.75  ;  D  C  charcoal,  $4.50. 

Terne  Plates— Have  for  the  time  dropp- 
ed completely  out  of  interest.  Prices  are  $8.2  5 
to  $8.  so,  but  are  open  to  shading. 

Canada  Plates — Thare  is  little  interest 
shown  in  these  now.  The  demand  for  them 
is  under  a  cloud  so  long  as  weather  so  unla- 
vorable  to  a  stove  trade  continues  to  rule. 
Prices  are  $2.90  to  $3  for  Blaina,  and  $3  to 
$3.10  for  Abercarne  and  Alloway. 

Galvanized  Sheet  Iron — What  few 
sales  are  made  are  put  through  at  the  prices 
quoted  for  some  time  past,  at  5  to  5Xc.  f°r 
28-gauge,  and  4^  to  5c.  for  26  gauge. 

Nails — It  is  supposed  that  the  union 
among  manufacturers  is  now  solidified  and 
that  prices  will  be  firm  and  perhaps  progress 
a  degree  or  two.  The  restriction  of  the  pre- 
sent quotation  to  the  present  year  seems  to 
indicate  an  intention  of  making  a  further 
advance  at  the  beginning  of  the  year. 

Horse  Shoes — Are    quiet  at  $3.40    to 

$3-5°- 

Horse  Nails— have  eased  in  sympathy 
with  cut  nails,  and  are  now  quoted  from  60 
and  5  to  60  and  10  and  5  off  the  list  price, 

Cordage. — The  price  is  steady  and  the 
demand   at   rest.     Manilla    quotes   from   a 
basis  of  12XC,  and  Sisal  from  9#c. 
PAINTS,  OILS  AND  COLORS. 

The  scope  of  this  week's  trade  has  been  a 
very  narrow  one,  taking  in  nothing  but  such 
sorting  orders  as  come  from  manufacturers 
who  have  inside  work.  All  prices  are  un- 
changed :  White  lead  at  5X  to  5J^c,  raw 
linseed  oil  at  57  to  58c,  boiled  at  60  to  61c, 
and  turpentine  at  S4  to  55c.  It  appears 
likely  that  a  renewed  movement  towards 
union  among  white  lead  men  and  manufac- 
turers of  other  paint  material  and  paint  will 
culminate  in  success. 

PETROLEUM. 

The  local  market  is  featureless  but  easier 
prices  hold  for  Canadian  refined,  which  now 
does  not  quote  above  15c. 

The  Petrolia  Advertiser  reports  :  Petrolia 
crude  $1.30  per  bl,.     Oil  Springs  Crude  $1.30 


per  bbl.  The  fact  that  stocks  are  not  in- 
creasing much  and  the  consumption  fully 
maintained  at  the  highest  average  appears 
to  have  no  effect  on  the  average  refiner,  and 
it  has  become  more  than  ever  patent  that 
the  law  of  supply  and  demand  is  a  dead 
letter  as  regards  values  in  crude  petroleum. 
The  price  ieems  to  vary  with  the  necessities 
of  the  refiner,  and  an  advance  can  be  en- 
gineered by  one  clique  when  they  are  as- 
sured it  will  cut  the  wings  of  another,  or  a 
decline  forced  when  that  course  is  deemed 
necessary  to  the  same  end.  Decreasing 
supplies  and  smaller  productions  have  no 
terrors  for  the  manufacturer,  who  has  found 
that  from  time  to  time  the  most  pronounced 
bull  producer  is  vulnerable  to  the  cry  of  the 
"  wolf"  in  the  form  of  a  few  new  wells,  new 
imaginary  territory,  or  the  no  less  feared  re- 
port of  selling  by  other  large  holders.  There 
is  no  change  in  refined  from  last  week. 

GLASS. 

The  value  of  glass  is  firmer  at  $1.40,  and 
has  stiffened  to  $1.45  from  wholesale  hard- 
ware stocks.  There  is  a  fairly  good  demand 
reporttd. 

OLD  material. 

There  is  nothing  especially  healthful  for 
the  old  material  trade  in  such  conditions  as 
now  exist.  The  demand  from  manufactu- 
rers is  slow  and  values  are  easy.  The  prices 
are  as  follows  :  -No.  1  heavy  cast  scrap  65 
to  70c.  per  100  lbs. ;  stove  cast  scrap,  40  to 
45c.  ;  No.  1  wrought  scrap  60  to  65c.  ;  No. 
2,  including  sheet  iron,  hoop  iron  and  mixed 
steel,  20  to  30c.  ;  new  scrap  copper,  10  to 
lie;  heavy  scrap  copper  io>^  to  io^c.  ;  old 
copper  bottoms,  8>£  to  9c;  light  scrap  brass 
6c;  heavy  yellow  scrap  brass  8c. ;  heavy  red 
scrap  brass  S'/z  togc.  ;  scrap  lead  2c.  ;  scrap 
zinc,  2 'A  to  i%c;  scrap  rubber,  2%  to  2'Ac. ; 
country  mixed  rags,  80  to  85c.  per  100  lbs.; 
clean  dry  bones,  50  to  60c.  per  100  lbs. 
plough  shares,  60  to  65c.  ;  burnt  cast  scrap, 
15  to  20c.  ;  railroad  iron,  65  to  75c.  ;  mallea- 
ble scrap,  25c. 

COAL. 

The  following  are  the  prices  for  Anthracite 
coal  subject  to  the  usual  conditions  of  sale 
and  shipment  delivered  on  cars  or  vessels  at 
points  named. 

F.O.B  ves's  F.O.B  ves's  On  cars  at 

Oswego.      Buffalo.  Buffalo 

and  bridges. 

Grate  Gross $4.35   .        $4.80  $4.50 

"      Net 3.88               4.29  3.02 

Egg  Gross 4.45               4.9(1  4.6O 

"    Net 3.97              4.38  4  n 

StoveGross 4.45               4.90  4  60 

"    Net 3.97               4.38  4.11 

Chestnut  Groos...    4.45              4.90  4  60 

"        Net 3.97                4.38  411 


Enquiries   solicited   for   the  manufacture  of 

Lithographed  Tin  Signs, 

Decorated  Tin  Boxes  and 

Sheet  Metal  Goods. 


Thos.  Davidson  &  Co. 

Montreal,  Que. 
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AMERICAN     METAL     MARKET. 

NEW  YORK,  Dec.  24,  1891. 

Eastern  consumers  are  placing  orders  for 
pig  iron  in  a  perfunctory  sort  of  way,  as 
though  still  firm  in  the  belief  that  there  will 
be  an  abundance  of  the  commodity  to  meet 
all  requirements,  even  in  case  the  latter 
should  exceed  present  calculations  during 
the  next  three  months.  Such  as  it  is,  bow- 
ever,  the  movement  proves  to  be  sufficient 
to  keep  the  local  market  in  very  fair  shape, 
since  the  Western  outlet  absorbs  about 
everything  in  the  line  of  really  cheap  South- 
ern iron  that  might  have  more  or  less  de- 
pressing effect  if  not  thus  disposed  of. 
Standard  brands  of  foundry  iron  therefore 
hold  their  own  in  price,  and  it  does  not  ap- 
pear that  inferior  foundry  grades  or  mill 
iron  are  any  cheaper  now  than  they  were 
at  the  beginning  of  the  month,  although  not 
faring  relatively  as  well  as  the  high  grade 
product.  Current  quotations,  tidewater  de- 
livery, are  $17  to  $18  for  Northern  No.  1  X 
Foundry,  $16  to  $16.50  for  No.  2  X  foundry 
and  $14  to  $15  for  gray  forge;  and  for 
Southern  $16.50  to  $17  for  No.  1,  $15.50  to 
$16  for  No.  2  and  $14  to  $14.50  for  gray 
forge.  Scotch  iron  sells  in  small  parcels  at 
$22.25  to  $22  50  for  Coltness,  $21  50  10  $21.75 
for  Summerlee,  $20  for  Eglinton  and  $19.50 
to  $19.75  for  Carnbroe.  Foreign  spiegeleisen 
remains  nominally  $23  to  $24  for  id  to  12 
per  cent,  and  $27  to  $28  lor  20  per  cent,  and 
80  per  cent,  ferro-manganese  $62  to  $62.50 
delivered  here.  Old  iron  remains  quiet,  with 
about  $21  to  $21.50  quoted  for  iron  tee  rails 
and  $19  to  19.25  for  No.  1  wrought  scrap  f. 
o.  b.  cars  at  Jersey  City. 

Orders  have  been  placed  for  about  7,000 
tons  of  steel  rails  with  Eastern  mill  agents, 
and  some  business  has  been  closed  in  the 
West  also,  but  railroad  companies  that  were 
put  down  some  time  ago  as  sure  buyers  of 
large  blocks  sooner  or  later  still  hold  aloof. 
Prices  are  maintained  at  $30  f.o.b.  mill  for 
heavy  sections.  In  billets,  slabs,  rods,  etc., 
there  is  only  a  fair  business,  but  inquiries 
on  the  market  indicate  that  some  very  good 
orders  will  be  placed  during  the  next  two  or 
three  weeks,  and  manufacturers  are  rather 
stiffer  on  prices.  Orders  for  structural  ma- 
terial are  not  at  all  numerous  just  now,  and 
those  for  bars  and  sheets  differ  but  little  for 
the  average  of  late. 

The  market  for  ingot  copper  is  looking  a 
trifle  firmer.  Cheap  outside  lots  appear  to 
have  been  either  worked  off  or  withdrawn, 
and  at  present  it  seems  doubtful  that  Lake 
Superior  product  can  be  secured  at  less  than 
10  i-2c.  A  number  of  sales  of  moderate- 
sized  parcels  have,  in  fact,  been  made  at 
that  price  during  the  past  two  days,  and 
io^c.  is  bid  for  quantities  that  amount  to 
considerable  in  the  aggregate.  London  is 
stronger,  with  merchant  bars  up  to  ,£45  7s. 
6d.  for  prompt,  and  ^46  for  future  delivery. 

Tin — Straits  pig  tin  has  been  sold  on  the 
spot  at  19.80c.net  cash  and  19.85  to  19.90c. 
regular,  in  a  wholesale  way.  This  lower 
range  of  value  is  due  in  good  part  to  a  de- 
cline in  London  to  /90  for  prompt  and 
^,90  10s.  for  future  delivery,  but  lack  of  local 
speculative  demand  and  indifferent  buying 
for  trade  and  consumptive  account  have  a 
certain  measure  of  weight,  since  the  stock  in 
the  hands  of  the  principal  holders  is  still 
rather  burdensome. 

Lead— Pig  lead  is  in  rather  better  de- 
mand. Inquiries  are  not  much  above  the 
average  numerically,  nor  for  remarkably 
large  blocks,  but  sufficient  to  keep  values 
quite  stiff.  Ssme  business  has  been  done  at 
4.30c.,  which  price  doubtless  represents  in- 
side value  at  the  moment. 


Spelter — Finds  very  slow  sale  and  the 
market  for  the  metal  is  still  rather  weak.  At 
4^"c.  there  are  willing  sellers  of  Western,  and 
bids  of47oc.  would  probably  find  some  takers. 

Tinplate — On  the  spot  is  moving  slowly 
and  at  about  former  prices,  but  there  con- 
tinues to  be  a  fair  business  in  both  coke  finish 
and  ternes  for  delivery  during  the  first  quar- 
ter of  next  year,  the  bulk  of  which  is  at  steady 
prices. 

THE  ONTARIO  TACK  CO. 

The  great  demand  on  the  Ontario  Tack 
Co.,  Hamilton,  for  goods  demonstrated  the 
fact  some  time  ago  that  they  would  require 
more  rooms  and  additional  machines  if  they 
were  to  keep  pace  with  their  orders.  Mr. 
Whitton,  secretary  of  the  Company,  and  the 
Superintendent,  Mr  J.  Callighan,  were  equal 
to  the  demands  on  them,  and  to-day  the 
company  are  settled  in  their  large  new  pre- 
mises on  Queen  St.,  and  feel  more  at  home 
in  their  new  quarters.  The  new  building 
is  of  brick,  73  x  50,  3  storeys  high  with  sepa- 
rate boiler  house  30  x  40  feet,  the  whole 
being  occupied  and  30  hands  constantly 
employed  in  turning  out  the  now  popular 
goods  of  this  concern.  The  name  of  this 
company  does  not  give  one  any  idea  of  the 
large  variety  of  goods  turned  out  under 
the  name  of  the  Tack  Company,  and  only 
the  perusal  of  their  Catalogue  or  Price- 
list  can  give  it.  Their  price-list  covers  iron, 
steel,  zinc,  wire,  copper  and  brass,  nails  of 
20  different  varieties,  and  all  for  different 
purposes,  as  well  as  several  varieties  of 
tacks.  The  firm  have  all  the  latest  improved 
machinery,  and  the  packing  of  goods  is  in 
the  neatest  and  most  attractive  style  of 
paper  boxes,  which  at  sight  recommend  the 
goods.  Mr  Whitton  is  a  host  in  himself, 
whether  on  the  road  or  in  the  factory.  Mr. 
Callighan,  the  superintendent,  was  with 
The  Pillow  &  HerseyMfg,  Co.,  Montreal,  for 
I7years before  going  intothisnew  enterprise, 
and  it  goes  without  saying  that  he  brought 
mechanical  skill  and  large  experience  to  the 
business.  From  their  own  patterns  the  firm 
make  and  set  up  all  their  own  machines. 


THE  INVENTOR  OF  BARBED  WIRE. 

The  saddest  thing  I  saw  in  a  journey  to 
the  West  was  the  old-fashioned  rail  fence  in 
Pennsylvania,  Ohio,  Eastern  Indiana,  and 
Southern  Michigan.  How  cruel  of  fate  not 
to  permit  the  wire  fence  to  be  invented  200 
years  before  it  was.  Probably  enough  labor 
and  timber  have  been  wasted  in  the  build- 
ing of  the  old  "worm"  fences  in  the  past  to 
pay  off  fifty  national  debts  like  ours.  It 
ma'».es  one  almost  weep  to  think  of  the 
ba-  Jcs  that  have  been  broken,  of  the  hands 
worn  out,  energies  sapped,  the  boys  kept 
from  school— in  felling  trees,  splitting  logs, 
driving  posts,  laying  rails  for  those  thousands 
of  miles  ot  rail  fence  !  When  our  Western 
farmer  wants  a  fence  now  he  buys  a  few 
posts  and  a  lot  of  barbed  wire.  Thiee  men 
can  put  up  half  a  mile  of  fen^e  in  a  day.     A 


rod  of  fence  costs  complete — labor,  posts 
and  all — 25c.  A  mile  of  fence  costs  $80.  If 
the  farmer  had  plenty  of  growing  timber  of 
his  own,  he  could  not  hire  a  man  to  cut  out 
the  posts  alone  for  that  money,  to  say  no- 
thing of  the  rails. 

"  Did  you  ever  hear  how  Ellwood,  the 
barbed-wire  man,  of  DeKalb,  111.,  made  his 
money  ?"  asked  one  of  my  train  acquaint- 
ances. "  Well,  you  see,  twelve  or  fifteen 
years  ago  he  was  making  a  little  wire  in  his 
blacksmith  shop,  putting  the  barbs  on  with 
a  pair  of  pincers.  One  day  a  couple  of  young 
men  stepped  into  his  shop  to  get  out  of  the 
ram,  and  as  they  thought  the  wire  looked 
like  a  good  thing  they  asked  Ellwood  to 
send  them  out  on  the  road  selling  it.  After 
a  week's  trip  they  came  in  and  compared 
notes.  Both  found  the  wire  a  great  hit ; 
everybody  wanted  it.  But  they  were  pretty 
shrewd  boys,  and  they  fixed  it  up  between 
them  to  fool  Ellwood.  When  he  asked  how 
business  was  they  showed  him  a  few  orders, 
and  shook  their  heads  dubiously.  '  Not 
much  in  it.'  '  Better  try  again,'  said  Ellwood. 
'  Well,  if  you'll  give  us  a  five  years'  contract 
on  Missouri,  Southern  Iowa,  Arkansaw,  and 
Texas,  we'll  go  out  and  see  what  we  can 
do.' 

"  Ellwood  agreed,  and  one  of  the  young 
men  started  for  Texas.  In  a  week  he  sent 
an  order  for  a  car  load  of  wire.  Ellwood 
was  astonished.  It  would  take  him  a  month 
to  make  a  car  load.  He  carried  the  letter 
over  to  his  bank.  'Must  be  some  mistake,' 
he  said.  '  No,'  said  the  banker  ;  "  it's  plain. 
He  wants  a  car  load.'  '  Impossible,'  replied 
Ellwood,  '  I'll  telegraph  him.'  The  reply 
came,  'Yes,  a  car  load,  but  make  it  thiee 
car  loads.  Ship  quick.'  Again  Ellwood 
went  to  his  banker.  He  was  puzzled.  It 
seemed  like  a  hoax  to  him  that  anyone  should 
want  three  carloads  of  wire.  Preposterous  ! 
The  banker  convinced  him  the  order  was 
genuine.  '  Mr.  Banker,'  said  Ellwood,  I'm 
a  poor  man.  I  am  worth  two  or  three  thou- 
sand dollars.  How  much  can  I  draw  on  this 
bank  for  on  my  reputation  and  my  prospects?' 
'  Fifteen  hundred  dollars.'  '  Good.  Give 
me  five  hundred  dollars  now.'  In  an  hour 
Ellwood  was  on  his  way  to  Chicago.  In 
two  weeks  he  was  making  barbed  wire  by 
machinery.  In  ten  years  he  was  worth 
$14,000,000." — Augusta  Chronicle. 


ARTIFICIAL. 


Janitor  (coming  into  Y.  M.  C.  A.  gymna- 
sium dressing-room) — Begor  !  that  last 
dude's  clothes  is  that  padded  they'll  shtand 
alone. 


HARDWARE. 


IS 


THE  TORONTO  LEAD  AND  COLOR  COMPANY,  limited, 

Manufacturers  of 

ASSOCIATION  PURE  WHITE  LEAD. 

OFFICE  AND  FACTORY:    14,  16,  18  &  20  pearl  ST.,    TORONTO. 
DO  YOU  SELL  COOKERS   ?  ? 


SELL  THEMSELVES. 

The  Consumers  of  this  country  have  seen  this  cut 
in  the  aggregate 

60,000,000 

times  within  the  past  six  months.    This   means  a  demand  for  them 
among  dealers. 

MORAL  :    Ask  your  Jobber  for  them. 

Sole  IVakers :  THE  EUSTIS  MFC.  CO.,  49  St.,  Bayonne,  NJ. 


Do  you  buy  and  sell  goods  for  profit  ? 
Send  tor  our  catalogue,  free.  From  our 
prices  you  will  see  you  can  not  afford  to  buy 
elsewhere.  Pocket  and  Table  Cutlery,  Sil- 
ver Plated  Flat  and  Hollow  Ware,  Shears 
and  Scissors,  Steel  Halter  and  Cow  Chains, 
and  a  thousand  other  things.  If  you  do 
business  lor  profit,  trv  us.  THE  SUPPLY 
COMPANY,  Niagara  Falls,  Ont. 

TWO  CARS 

-Daisee  Binder  Twine- 

at  very  low  price. 
W.  S.   MCGREGOR,  11  and  13  Front  St.  Toronto. 


THE  HALIFAX  SHOVEL  Co.,  Ltd., 

HALIFAX,    3ST.S. 
Sole  Makers  of  Fenerty's  Patent  Socket  Shovels,  Spades  and  Scoops. 

Here  is  what  the  users  say  : 

Halifax,  N.S.,  April  ist,  1891. 
Messrs.  Halifax  Shovel  Co.,  Limited,  Halifax. 

Dear  Sirs, — Your  make  of  Shovels  (Fenerty's  Patent)  is  just  what  we  want  for  our 
draw  kilns.  We  use  no  other,  and  ilways  recommend  them.  They  are  fine  goods.  Not 
the  least  of  their  many  merits  is  that  a  broken  handle  can  be  so  easily  replaced. 

Yours  truly, 
Bras  D'Or  Lime  Company,  LiMITED, 

A.  Milne  Fraser,  Secretary. 


BLACK 
DIAMOND 


FILE 
WORKS, 


21    Richmond  St.,  Philadelphia,  Pa. 

Gh  &d  H.  BAElsTETT, 

MANUFACTURERS  of 

MILL  SAWFILES  WITH  TWO  ROUND  EDGES  FOR  BAND  SAWS. 
DOUBLE  ENDED  TAPER  SAWFILES. 

MACHINE  BAND    SAWFILES. 

GREAT  AMERICAN  CROSS-CUT  SAWFILES 
CHISEL  POINTED  SAWFILES.  GULLETTING  SAWFILES. 

CLIMAX  SAWFILES.  LIGHTNING  SAWFILES. 

\ND 

EVERY    OTHER    DESCRIPTION    OF    SAWFILES. 
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THE  LATE  MR.  ALEX.  WORKMAN. 

Ottawa  lost  an  old  and  valued  citizen  on 
Saturday  in  the  person  of  Mr.  Alexander 
Workman,  of  the  well-known  firm  of  Work- 
man &  Co.,  hardware  merchants.  A  week 
before  his  death  he  sustained  a  paralytic 
stroke,  which  was  followed  by  another  on 
Sunday,  rendering  his  left  side  completely 
paralyzed.  Throughout  the  entire  week  he 
was  able  to  speak,  and  was  perfectly  con- 
scious of  all  around  him  until  midnight  on 
Friday,  when  he  took  a  turn  for  the  worse. 
Mr.  Workman  was  born  in  Ballynacash,  in 
the  pansh  of  Durraghy,  county  of  Antrim, 
Ireland,  on  May  28,  1798.  He  came  to  Ca- 
nada on  April  20,  1820.  He  had  four  chil- 
dren, the  only  surviving  member  of  the  fami- 
ly being  Mrs.  Hall,  widow  of  the  late  Gem- 
mell  Hall,  of  Perth.  For  many  years  he 
lived  in  Montreal,  where  he  taught  school 
with  his  brother  Benjamin,  and  among  his 
pupils  were  Hon.  Senator  Clemow  and  other 
prominent  men  of  the  Dominion.  Deceased 
had  been  a  resident  of  Ottawa  for  upwards 
of  50  years,  for  45  of  which  he  has  conducted 
one  of  the  most  successful  hardware  estab- 
lishments in  the  city,  under  the  name  of 
Workman  &  Griffin.  The  latter  gentleman 
retired  several  years  ago,  when  Mr.  Thomas 
A.  Workman,  a  nephew  of  deceased,  became 
associated  with  the  firm.  Dr.  Joseph  Work- 
man, of  Toronto,  is  brother  of  deceased.  He 
always  had  the  interests  of  the  city  at  heart, 


and  n  him  are  due  many  of  the  earliest  im- 
provements to  the  capital.  As  a  councillor 
he  represented  old  Bytown  during  1851  and 
1852.  Again  in  1859  he  was  elected  coun- 
cillor, and  the  following  year  he  was  elected 
to  fill  the  chief  magistrate's  chair,  which  po- 
sition he  occupied  with  great  credit  during 
60,  '6i  and  '62,  when  he  retired  from  muni- 
cipal life.  Simultaneously  with  his  work  in 
the  City  Council  he  was  a  public  school  trus- 
tee for  over  20  years.  He  was  well  known 
for  his  philanthropy  and  was  beloved  by  all 
with  whom  he  came  in  contact.  Deceased 
was  a  member  of  St.  Paul's. 


WHERE  AMERICAN  TIN  COMES 
FROM. 

Half  the  tin  of  the  world  is  exported  from 
the  Malay  Peninsula,  where  mining  is  car- 
ried on  mainly  in  Perak  State  and  almost 
entirely  by  Chinese.  The  mining  is  that  of 
flood  tin,  not  rock,  and  the  metal  is  taken 
from  the  low  lands  near  the  mountains, 
where  it  is  found  in  pockets  10  ft.  to  20  ft. 
or  more  below  the  surface,  in  appearance 
like  coarse  black  sand,  with  here  and  there 
a  mixture  of  tin  and  small  particles  of  gold 
dust.  To  obtain  the  metal  involves  a  great 
upheaval  of  the  soil,  pumping  water  from  the 
pits,  washing  the  tin,  and  finally  smelting  it. 
In  most  places  the  machinery  employed  is 
of  the  most  primitive  and  simple,  yet  ingeni- 
ous description.      The   ore  is   smelted  into 


slabs  of  irregular  shape  at  the  mines,  and 
then  sent  to  Penang  and  Singapore  to  be 
purified  and  resmelted  into  slabs  or  blocks 
for  the  market.  The  ore  is  found  in  Larut, 
in  Perak,  in  large  quantities  in  a  stratum  of 
whitish  clay,  which  is  washed  in  long,  open 
troughs,  water  passing  through  it  and  carry- 
ing off  the  soil,  leaving  the  ore  lodged 
against  cleats  nailed  on  the  bottom  of  ihe 
trough.  The  mining  companies  now  engaged 
in  the  work  do  not  smelt  the  ore  at  mines, 
but  ship  the  sand  direct  to  Singapore,  where 
large  smelting  works  have  been  established. 
— Glasgow  Miner. 

UNDERSTOOD  WOMAN  NATURE. 

I  was  investigating  a  lot  of  old  relics  in  a 
second-hand  store  on  lower  Sixth  Avenue 
when  a  colored  woman  came  in  and  inquired 
for  a  second-hand  coal  stove. 

"Certainly,  ma'am  —  hundreds  to  select 
from,"  replied  the  dealer.  "  I'll  have  my 
man  wait  on  you  at  once.  Here,  Henry, 
show  this  lady  some  coal  stoves.  How  high 
did  you  want  to  go,  ma'am  ?" 

"  Not  very  high." 

"  Then  show  her  those  three  stoves  which 
that  millionaire  on  Fifty-ninth  street  burned 
one  winter  and  then  sold  because  he  was 
going  to  Italy  on  a  three  years'  trip." 

"Yes,  sir,"  replied  Henry. 

"And  if  none  of  them  suit  her  show  her 
the  $4  stoves  I  got  of  that  heiress  on  Fifth 
Avenue  last  week  because  the  trimmings 
didn't  match  her  carpets." 

The  woman  took  a  "Fifth  Avenue  stove," 
and  she  was  only  seven  minutes  looking  it 
over,  paying  cash  down  and  getting  out  of 
the  store. — New  York  World. 


A.  Allan,  Pres.  J.  O.  Gravel,  Scc-Treas. 

F.  Scholes,  Man.  Director. 


Canadian  Rubber  Company 

OF    MONTREAL. 

Capital  $2,000,000. 

Sole    Agents    and    Manufacturers 
of  the 

Forsyth  (Boston 
2E>>  Belting  Co'y) 


•    *T*    * 


V 


Patent  Seamless 
Rubber  Belting 

For  the*  Dominion  of  Canada. 

Superior  Quality  Rubber  Goods. 

Our  Rubber  Belting  is  Unequalled  in  America. 

All  kinds  of  Rubber  Packings,  Rubber  Engine,  Hydrant,  Suction, 
Steam,  Brewers' and  Fire  Hose;  Rubber  Valves,  Car  Springs,  &c.,&c. 

Mould  Goods  of  Every  Description. 

Head    Offices    and    Factory,    Montreal;    J.   J.   McGILL,  Man. 

WESTERN    BRANCH  : 

Corner    Yonge    and    Front     Sts.,     TORONTO. 
J.  H.  WALKER,  MANAGER. 


SOMETHING    ITE^W 


IMPROVED  SANITARY  BATH 


No  I. 

PATENTED   IN   ENGLAND,   UNITED  STATES  AND  CANADA. 


Booth's  Patent  Steel  Clad  Bath  Tub  Copper  Lined. 

PRICES  

Complete  as   illustrated,  including  rim  of  cherry,  walnut   or   oak, 

and  nickel  plated  overflow,  waste  and  plug. 
Dimensions — 5  ft.  and   5   ft.   6  in.  long  ;    23   in.   wide  ;    20  in. 
deep,  inside. 

Weight  of  Copper  12  oz 14  oz 16  oz. 

Price  each $27  50      $29  50      ......     $31   50 

Extra  for  decorating 2  50 

Any  ordinary  cocks  can  be  used  for  bath  supply,  but  a  much 
neater  and  finished  appearance  is  produced  by  using  those  supplied 
by  us,  which  are  made  especially  for  this  purpose,  and  sold  at  prices 
to  compete  with  other  makers. 

A  5  ft.  6  in.  Steel  Clad  Bath  is  equal  to  an  ordinary  bath 
tub  6  ft.  long. 

T3  AATU      "V*      C?/^VlVT       Wholesale  Dealers  In 
DUU  1    r"l    OC    OUIN,  Plumbers'  Supplies, 

TORONTO,  CANADA. 
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Hamilton  and  Toronto 

SEWER  PIPE  CO., 

LIMITED, 

MANUFACTURERS   OF 

Salt  Glazed 

Vitrified  Sewei    Pipe. 
Flue  Lining,  &c,  &c. 

HEAD  OFFICE  :  HAMILTON,  CANADA 


Specia!  attention  to    Correspondence   and   Mall 
Orders.     Mention  this  Journal. 


-STDRA 


(BOND  and  FREE) 


Warehouse  Receipts  Issued, 


THE  SHEDDEN   CO.,   Ltd., 

184  Front  St.  East, 

TORONTO 


H.Boker&Co. 

are  famous  (or  their  fine  quality 

Razors,  Scissors 

AND 

Pocket  Cutlery 

TRADE    >*iK     MARK. 

(TREE   BRAND) 

FOR  SALE  BY  LEADING  WHOLESALE 

HOUSES. 

Portland  Cement. 

ROMAN,  CANADIAN,  KEENE'S 

&  PARIAN  CEMENTS. 
FIRE  BRICKS,  FIRE  CLAY, 

FLUE  COVERS,  GAS  RETORT.1 
DRAIN    PIPES 
English  and  Scotch  (all  sizes). 
FLOOR  TILES,  BUILDING 
SANDSTONES, 

CALCINED  PLASTEK 
Builders'  and  Contractors'  Supplies  ot  every 
description. 

Wm.McNally&Go 

Offices,  50  &  52  McGill  Street, 

Yards : 
McG-ill, Wellington,  Grey  Nun  and  Youvill.  »t 

MONTREAL. 


It  is  well-known 


That  successful  Doctors  read  all  the  latest 
medical  books  and  papers  and  go  abroad 
occasionally  to  study.  Successful  lawyers 
read  legal  publications  to  learn  the  latest 
legal  decisions  and  points  constantly  crop- 
ping up.  Teachers,  clergymen,  druggists, 
architects,  all  read  the  publications  issued  in 
the  interests  of  their  profession.  They  must 
do  so  to  keep  up  with  the  times. 

The  same  applies  to  hardware  merchants 
and  manufacturers.  They  must  not  only- 
read  the  best  papers  published  in  their  in- 
terests but  must  also  watch  the  advertise- 
ments closely.  There  they  learn  the  rise  and 
fall  in  prices  ;  latest  trade  news  and  methods 
of  buying,  handling  and  selling  goods, 
so  that  they  may  make  the  greatest  profit. 
A  Doctor  reads  much  that  he  already  knows, 
so  does  a  lawyer.  So  does  a  member  of  any 
of  the  other  professions.  So  will  a  merchant. 
It  is  often  the  issue  of  the  paper  he  misses 
that  is  worth  dollars  to  him.  His  best  and 
safest  policy,  therefore,  is  to  subscribe  for 
his  trade  paper. 

The  only  exclusively  hardware  paper  is 
Hardware,  issued  weekly,  subscription 
price  $2.00  per  year. 


LB 


D 


IMPORTERS    AND    DEALERS     JN 


BRITISH 


CONTINENTAL 


HARDWARE 


AMERICAN 
CANADIAN 


METALS,    TIN    PLATES,    ETC. 


26, 28  and  30  FRONT  STREET  WEST, 


TORONTO.  ONT. 


We  are  now  prepared  to  book  orders  for  MILK  CAN  TRIMMINGS,  "BROAD  HOOP  PATTERN," 
also  GREAMERY  CANS  and  FIXTURES  with  "JERSEY  GAUGE,"  DAIRY  PAILS  and  PAIL  BOT- 
TOMS,   SAP  BUCKETS  and  SPILES. 

We   are   supplying  the    best  Trimmings    in  the  market,  also  Tinned  Iron  for  same,  in  all  gauges. 


PLEASE    WRITE    FOR    QUOTATIONS. 


ENGLISH    HOUSE 


SAMUEL  SONS  &  BENJAMIN, 

No.   1    RUMFORD  PLACE,        -        LIVERPOOL. 
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SALES   MADE   OR   PENDING. 

G.  H.  Gass  &  Co.,  general  merchants, 
Spring  Hill,  N.S.,  have  sold  out. 

Ameclie  Manseau,  general  merchant,  La 
Broquene,  N.W.T.,  has  sold  out  to  David 
Brisebois. 

The   stock  in  the  estate   of  E.  A.  Cairn- 
cross,  general  merchant,  Shakespeare,  Ont., 
is  advertised  for  sale  by  auction  on  the  29th 
inst. 
PARTNERSHIPS    FORMED    AND    DISSOLVED. 

Geo.  E.  Beams  &  Bros.,  St.  Johns,  New- 
foundland, have  dissolved,  Geo.  E.  Beams 
retiring. 

A  co-partnership  is  registered  between  E: 
C.  Bowers  and  Chas.  B.  Bowers,  general 
merchants,  at  Westport,  N.  S.,  the  style  to  be 
E.  C.  Bowers  &  Co. 

REMOVALS    AND    DEATHS. 

Hugh  Bannerman, general  merchant,  Oak- 
ville  Siding,  Man.,  is  dead. 

Hunter  &  Moore,Crystal  City.N.W.T.,  are 
opening  a  branch  of  their  general  store  at 
Pilot  Mound. 

Alexander  Workman,  of  A.  Workman  & 
Co.,  wholesale  and  retail  hardware  dealers, 
Ottawa,  is  dead. 

Aikenhead  &  Crombie,  wholesale  and  re- 
tail hardware  dealers,  Toronto,  are  retiring 
from  the  general  hardware  business  to  go 
exclusively  into  builders'  hardware. 
DIFFICULTIES,  ASSIGNMENTS,  COMPROMISES. 

T.  L.  Smith,  general  merchant,  Micksburg, 
Ont.,  has  assigned. 

P.  Morrier,  general  merchant,  Capetown, 
Que.,  has  assigned. 

J.  E.  Dixon,  general  merchant,  Robert- 
son's Station,  Montreal,  has  assigned. 

H.  V.  Jarry,  general  merchant,  St.  Ger- 
main de  Grantham,  Que.,  has  assigned. 

James  A.  McGolpin,  stoves  and  tinware 
dealer,  Toronto,  is  offering  to  compromise 


Mrs.  S.  E.  McKay,  general  merchant, 
Owen  Sound,  Ont,  has  assigned  to  Robert 
D.  Cameron,  Owen  Sound. 

C.  J.  Bowlby,  dealer  in  bankrupt  stocks, 
Sault  Ste.  Marie,  Ont.,  has  assigned  to  F. 
B.  Horner,  Sault  Ste.  Marie. 

Mrs.  Hector  McNeill,  dealer  in  groceries 
and  hardware,  Woodville,  Ont.,  has  assigned 
to  Chas.  Langley,  Toronto. 


TO    KEEP   WINDOWS    CLEAN 
FROM   FROST. 

The  best  and  only  way  to  keep  the  win- 
dows clean  from  frost  is  to  cut  a  space 
through  the  window  frame  at  the  bottom 
and  another  at  the  top  of  the  windows  that 
front  on  the  street.  Then  close  up  the  back 
of  the  window  from  the  store  proper.  In 
this  way  you  keep  a  current  of  cold  air  cir- 
culating inside  the  show  window,  making  the 
interior  of  your  display  window  the  same 
temperature  as  the  street  all  the  time.  The 
cold  air  constantly  passing  in  and  out,  keep- 
ing the  glass  just  as  cold  inside  as  it  is  on 
the  outside.  You  will  never  have  frost  on 
your  windows  if  you  follow  this  plan. —  Zorr. 
of  Chicago  Apparel  Gazette. 


A  customer  secured  is  a  promise  of  greater  sal- 
ary in  time. 

Restore  goods  to  their  proper  places  as  soon 
after  using  as  possible. 

Goods  conveniently  Icc.i.  save  time,  money 
and  temper  in  showing. 

The  neglect  to  look  after  minute  details  in  the 
factory  is  a  source  of  great  loss  to  many  pro- 
ducers. 


Competition  is  keen  and  active,  and  the  only 
way  to  meet  it  successfully  is  to  buy  from  the 
test  houses,  and  at  lowest  prices. 

"  One  man  ov  genius  in  97  thousand  4  hundred 
and  42  men  of  ordinary  business  talent,  is  just 
about  the  right  proportion  for  actual  business." 
— Josh  Billings. 


BUSINESS  CHANCES. 

FILE  BUSINESS  CHEAP  — SEVEN  HUN- 
DRED dollars  will  purchase  all  the  plant,  a 
large  quantity  of  unfinished  stock,  office  and 
store  outfit;  good-will  thrown  in;  present  owner 
not  understanding  the  business.  Files,  150  Front 
street  east.    Also  a  lot  of  new  files  for  sale  cheap 

HARDWARE  BUSINESS  FOR  SALE  IN 
TORONTO,  4  years  established,  first  class 
location,  stock  in  good  order,  and  consisting  of 
Builder's  Hardware,  Mechanics'  Tools,  Cutlery, 
Paints,  Oils,  Glass,  etc.  A  business  of  $15,000  a 
year  being  done.  Stock  about  $4,00C  No  fixture 
to  buy,  no  book  debts,  no  liabilities  to  assume. 
Present  proprietor  going  into  wholesale.  For 
further  particulars  apply  to  "Seller"  care  of 
Habdwabe.  tf 


FOR  SALE  IN  PETERBOROUGH,  ONT. 

WHOLE  OR  HALF  INTEREST  IN  A  STOVE, 
Tin  and  House  furnishing  hardware  busi- 
ness, with  general  jobbing  shop,  plumbing,  gas 
fitting,  roofing,  furnace  work,  etc.  Well-estab- 
lished trade,  desirable  location  and  attractive 
premises.  Stock  and  tools  $7,500,  annual  busi- 
ness. $20,000,  Sole  reason  for  change  is  want  of 
capital  to  profitably  conduct  and  develop  busi- 
ness. For  particulars  address  box  227,  Peter- 
borough, Ont 

Established  1864. 


CLARKSON  &  GROSS, 

CHARTERED  ACCOUNTANTS 
NO.  20  WELLINCTON  ST.  EAST, 

TORONTO,  ONT. 


E.R.C.CIarkson.F.C.A 
W.  H.Cross,  F.  C.  A. 
N.  J.  Phil.ips. 
Edward  Still. 


I  W J 


THt  THOMAS  NUT  LOCK 

(Patented  1890.) 

Absolutely  the  only  effective  NUT 
LOCK  applicable  to  all  Railway  pur- 
poses, Machinery,  Agricultural  Imple- 
ments, Carriages,  and  all  Bolts  where 
Nuts  work  loose,  of  any  size  or  in  anv 
position,  without  changing  bolts  as 
now  in  use.  Manufactured  from  best 
spring  steel. 

The  Thomas  Nut  Lock  Co., 

Moncton,  N.  B. 


PAI3STTBES'    BEUSHES. 


TRADE 


MARK. 


We    manufacture    the    BEST    BRUSHES  only,    and  guarantee    the 

Quality,    Weights,    and    Sizes    of    all    Brushes  bearing  our    name,    and 

the    above    Tradk    Mark.         Samples  can    be  seen   and  full   particulars 

obtained  of  our  Agent,    Mr.    W.    H.    Jagger,  24    Front  Street,    West, 

Toronto.  HAMILTON    &  CO.,    96  Clerkenwell   Road,    London,   England. 
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Manufacturers  of     FILES     ^JSTTD     IR^SIPS. 


£5   •"« 


Superior  quality  fully  guaranteed,      *c3.  ££"  i~i        ™ 


55-  P»  ra 

fc3  CIS 

po    rt  S3 

>— jj  pq  era 

Cb     ^3  — 
pa-  & 


PLEASE  MENTION  THIS  PAPER  WHEN  WRITING  US. 


You  can  lose  more  than  we  do 
bv  not  subscribing  for  this  paper 

TELEPHONE  2164. 

H.  D.  SIMMONS, 

Manufacturers'   Agent, 

74  York  St.,  Toronto. 

— REPRESENTING — 

Leading  Manufacturers  of  Hardware 
Specialties,  Iron  Pipe,  Hot  Water 
Boilers  and  Fittings,  etc. 

Send  for  Prices. 

TAPER    TOOTH. 


^ssSSnto^' 


A.    B.   JARDINE  &  CO., 

Hespeler,  Ont., 

Blacksmiths'  Tools,  and  lube  Expanders, 

Send  (or   Catalogue   and  Price    Lists 


GANANOQUE  CARRIAGE  HARDWARE  BOLT  AND  NUT  WORKS. 


B 
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S 
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Full  square  and  common  Carriage  Bolts,  Machine  Bolts,  Tire  Bolts.    Spring,  Fancy  Shaft  and 
Whiffletree  Bolts.     Bolt  Ends,  Coacb  Screws,  Square  and   Hexigon  Nuts.     Carriage  Forging  of  all 

kinds    send  for  prices.  GEO.  Gl  LLI ES,  Gananoque,  Ont. 


1(/rjO    DEAL    I  fJ     GROCERIES 
SHOULD    SUBSCRIBE     FOR 


1 


grocery  &  allied  trades 

Its  rrjarket  Quotation 

are  Jull  *  reliable* 

which  alone 

are  worth  th,e 

ubscription   price  . 

SSend  for   Sample  copies 
ub5cripl"iDn  $2    The  CanadianTGrocer 

— «!-<»•-  TH  E  J  .  B .  MSLEAN  C9  ,(l*»)  PUBLISHERS. 


TOW  ONTO     «Nt   CI 
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CUTLERY  AND  SPOONS. 

We  have  a  choice  assortment  in  stock  of 
goods  suitable  for  Christmas  trade.  Being 
Manufacturers'  Agents  we  can  offer  induce- 
ments to  close  buyers. 

A.  C.  LESLIE  &  CO., 


445  St.  Paul  St. 

Montreal. 


18  Front  St.  West, 

Toronto. 


THE  TORONTO  DROP  FORGE  CO.,  Ltd. 

68  Esplanade  St.  West,  Toronto. 


Manufacturers  of  Carriage  HARDWARE  and 
Wrought  Iron  Fences,  etc.  Drop  Forging  ot 
every  description.  Prices  furnished  on  applica- 
tion.   AH  work  guaranteed.    Telephone  2263. 


SPOONS.FORKS  ETC -STAMPED 


ARE  GENUINE„R0GERS"G00DS, 


"  VECTIS " 


PORTLAND    CEMENT. 

Every  label  bears  the  makers'  guarantee  of 

400  LBS. IN  SEVEN  DAYS- 


McRAE  &  Co., 

Ottawa  and  Toronto. 


CAUTION. 


Joseph  Rodgers  &  Sons, 

(LIMITED.) 

Find  it  necessary  to  caution  the  public 
against  imitations  of  their  manufactures 
None  are  genuine  unless  bearing  the 

TRADE        ^  M       -^r      GRANTED 


MARK. 


*% 


1764. 


BOOKS,  CATALOGUES,  PRICE  LISTS, 

Etc-,    Etc. 

Manufacturers,  Wholesale  and  Retail 
Merchants'  should  send  HARDWARE 
copies  of  all  catalogues,  price  •  lists, 
circulars,  etc..  as  soon  as  they  are  ready. 

No  notice  whatever  will  be  taken  of  old 
lists  or  catalogues. 

We  shall  be  pleased  to  receive  and  notice 
copies  of  books  relating  to  matters  of 
interest  to  the  trade. 


Shepard's  "  SAMSON  "  Spring  Hinge 

(Hold -back  Pattern)  Size  3x3  inches. 

The  only  Hinge  with  Self-adjusting  Gauges  for 
attaching.     Highly  ornamental,  Simple  construc- 
tion, extra  strong. 
Sole  Manufacturers  —  SHEPARD    HA  K  DWAEE 

CO.,  Buffalo,  N.Y. 
H.  D.  SIMMONS,  74  York  St.,  Toronto,  Agent  for 
Canada.    Telephone  2164. 


CUKHE^T    MARKET    QUOTATIONS. 


METALS. 

Tin. 

bain b  and  Flag— 

56  and  28  lb  ingots,  per  lb  . .  23,    24 

Strip   "     . ...  25,    27 

Tin  Plates — Charcoal  Plates,  Bright. 
Bradley  M.L.S.  Per  box 

I.C.,  usual  sizes *6  00  $6  25 

I.X.,  "  7  25    7  50 

I.X.X.,        "  8  50    8  75 

Raven  &  P.D.  Grades— 

I.C.,  usual  sizes       4  50    4  75 

i.X.  "  5  50    5  75 

I.X.X.,        "  6  50    6  75 

I.XXX.,     "  8  25    8  50 

D.C.,12Jxl7        4  50     .... 

D.X.,  5  75     .... 

D.X.X.        "  6  75 

Note. -Other  brands  might  be  shaded 
by  25c.  per  box. 

Coke  Plates — Bright. 
essemer  Steel — 

I.e.,  usual  sizes   4  00    4  25 

I.C.,  special  sizes 5  00    5  25 

B.V.  Grade,  I.C.,  usual 

sizes  4  85    5  00 

Note.— Round  lots  of  14x20  might  be 
purchased  of  10c.  per  box  less. 
Charcoal  Plates — Terne. 
Dean  or  J.G.  Grade— 

T  C.  20  X  28,  112  6heets   . .     8  25    8  50 

I.X.  Terne  Tin 10  50  10  75 

Old  process  I.C 13  00 

••  »       I.X 16  00 

Charcoal  Tin  Boiler  Plates. 
Cookley  Grade—  Per  lb. 

I.X.X.,  14x56,  50  sheet  bxs  ) 

14x60,  "  >   6}c,     7C 

14x65,  "  ) 

Tinned  Plates. 

72x30  up  to  24  gauge 6}    7 

26        ,r   71    7J 

28        "     7|    8 

Iron  and  Steel. 

Uu  da  Pricft 
Common  Iron,  per  100  lb  . .  $2  15  2  20 
Refined      "  "  ..     2  45    2  55 

Horse  Shoe  "  "  ..    2  50    2  55 

Band  "  "  ..     2  50    2  65 

Hoop  "  '  ..     2  65    2  80 

Swedish         "  "  ..     4  00    4  25 

Sleigh  Shoe  Steel 2  50    2  75 

Tire  Steel    3  °°    3  25 

Machinery 3  00    3  25 

Best  Cast  Steel,  per  lb 0  13}  0  14 

Russian  Sheet        "       0  10}  0  12 

Tank  Plates 2  00    2  25 

Roiler  Rivets *  60    500 


10Jc 
15 


3  00 
3  10 
3  10 


Boiler  Tubes. 

2-inch    

-inch 

Boiler  Plate. 

linch S2  45 

5-16  "     2  35 

§     "     and  thicker 2  25 

Sheet  Iron. 

1  to  20  gauge  2},  3 

22  to  24      "      2},  3 

26  "      3,    3J 

28  "        3},3J 

Canada  Plates. 

Blaina J  bright  2  90 

Abercarne  3  00 

Alloway 3  00 

Iron  Pipe. 
Wrought  60  tc  62}  p.c.  dis. 
Galvanized,  30  and  5  to  35  p.c.  dis 
Cast,  soil,  2,  3,  4  and  5  in.,  50  p.c.  dis. 
Hodgson's  Wrought,  62J  per  cent. 

Galvanized  Iron. 
Queen's  Head— 

16  to  24  gauge,  per  lb  5,    5J 

26  gauge,  "       5J,  5} 

28      "  "        5i,  5} 

Gordon  Crown — 

16  to  24  gauge,  per  lb  5,  5J 

26  gauge,  "         5J,  5} 

28      "  "  5J,  5} 

Note — Cheaper  grades  about    \  cen 
per  lb  less. 

t_\ain. 
Proof  Coil,  3-16  inch,  per  lb 6 


1 
5-16 

% 

7-16 
H 
% 

U 


0  50 


1  10 


Trace,  per  doz.  pairs    $3  60 

German  coil,  per  100  ft    1  65 

Jack  chain,  iron,  single,  per 

doz  yards 0  13 

Jack  chain,  double,  per  doz 

yards 0  15 

Jack  chain,  brass,  single,  per 

doz  yards 0  20 

Copper — Ingot. 

English  B.S.  "        0  14J  0  15 

Bolt  or  Bar. 
Cut  lengths,  round,  J  to  Jin  .$0  22  $0  25 
"  round  &  square 

1  to  2  in 0  20    0  23 

Note — Complete,  lengths  abou    If  teen 
feet,  from  3  to  5  cents  a  pound  1 


Sheet. 
Untinned,  14  oz,  and  light, 

16  oz,  14x48  and  14x60   *0  17    0  18 

Untinned,  14  oz,  and  light, 

16  oz,  irregular  sizes 0  18    0  19 

Note — Extra  for  tinning,   2  cents  per 
pound,  and  tinning  and  half  planishing 
5  cents  per  pound. 
Planished  and  tinned,    14x 

48  and  14x60  0  28    0  29 

Braziers.  (In  sheets.) 
4x6  ft,  25  to  30  lb  ea,  per  lb..  0  20    0  22 
35  to  45      "  "        . .  0  19    0  21 

50  lb  and  above  per  lb  0  18    0  20 
Boiler  <t  T.  K    Pitts. 

Plain  Tinned,  per  lb 0  23 

Spun         "  "         0  27 

Wire. 
Pure,  in  coils — 

From  1  to  20  gauge 0  25    0  27 

From  20  gauge,  up 0  28    0  30 

Roll  &  Sheet,  14  to  26  gauge.  0  ssl    0  25 
27  to  30     "      ..  0  23    0  29 

30  and  up 0  26    0  32 

Sheets,  hand-rolled  2x4  ft 0  25 

Zinc  Spelter. 

Foreign,  per  lb 0  05}  0  06 

Domestic    "     0  05J  0  05} 

Zinc  Sheet. 

5  cwt  casks 0  06f  0  06} 

Part  casks    0  06J  0  07 

Lead. 

Imported  Pig,  per  lb 0  04    0  041 

Domestic  "      0  03}  0  04 

Bar,  1  pound 0  05    0  05J 

Sheets,  2J  lbs,  per  square  ft, 

by  roll 5  00    5  25 

Sheets,  3  to  6  lbs,  per  sq  ft, 

by  roll 4  75    5  00 

Note — Cut  sheets  half  cent  per  lb  ex- 
tra. Pipe,  by  the  roll,  usual  weights 
per  yard,  lists  at  7c  per  lb  and  25  p.c. 
discount. 

Note— Cut  lengths,  net  price ;  ton  lots 
25  and  5  p.c.  dis.;  waste  pipe,  in  7  ft 
lengths  lists  at  7ic. 

Solder. 
Half-and-half  (guar.)  per  lb   0  17    0  19 
Crown 0  16    0  18 

Note— Prices  of  this  graded  according 
to  quantity.  The  prices  of  other  quali- 
ties of  solder  in  the  market  indicated 
by  private  brands  vary  according  to 
composition. 

Antimony. 

eookson's,  per  lb  ...  $0  15}  0  16 

Other  makes  "    0  14}  0  16 


White  Lead. 
Pure,  Assoc,  guarantee,    ground 

in  oil,  25  lb.  irons,  per  lb 5J  b\ 

No.  1  Do "  0    5 

No.  2  Do "  0    4j 

No.  3  Do "  0     4 

Prepared  Paints. 
(In  J,  i  and  1  gallon  tins.) 

Pure,    per  gallon $1  05  $1  10 

2nd  qualities    "      0  85      0  90 

Colors  in  Oil. 
(25  lb  tins,  Standard  Quality.) 

Venetian  Red,  per  lb 0  05 

Chrome  Yellow    "     0  11 

Golden  Ochre   ...  0  06 

French      "        0  05 

Marine  Black   0  09 

Green   0  09 

Chrome    "         0  08 

French  Imperial  Green 0  14 

Colors,  I>ry 
Yellow  Ochre(J.C.)in  bbls.per  cwt  1  40 
"       (J.F.L.S.)"  "       2  75 

Venetian  Red  (R.C.2)      "  1  50 

Ven.  Red,  Cookson's      "       1  80    1  90 
English    Oxides  "       3  25 

American      "  "       2  25 

Paris  Green,    per  lb 

Burnt  Sienna      "       0  08} 

Burnt  Umber      " 0  05 

do      pure  0  08 

Drop  Black  "      0  09 

Chrome  Yellows  "      0  18 

Greens  "      0  12 

Golden  Ochre  0  03} 

Varnishes  (in  bbls). 

No.  1  Furniture,     per  gal 0  70 

Extra       "  "        1  00 

Brown  Japan  "       0  70 

do      Turpentine     "       0  90 

No.  1  Carriage  "        1  50 

Gold  Size  Japan  "       1  40   " 

Pure  Orange  Shellac  "       i  00 

Hard  Oil  Finish  "       1  50 

Linseed  Oil  (in  bbls) 

Raw,    per  gal 0  57    0  58 

Boiled        "      0  60    0  61 

Turpentine  (in  bbls) 

Selected  Packages,  per  gal 0  55  0  56 

Castor  Oil. 

Best,  per  lb 0  10      0  11 

Cod  OH. 

Cod  Oil,  per  gal 0  48 

Glue  (in  bbls) 

Common,  broken    0  10    0  11 

French  medal   0  11    0  12 

Cabinetmakers  0  17    0  18 

White 0  16       07 


HARDWARE 
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UABDWAUE. 

Ammunition — Cartridges. 

Kiui  Fire  Pistol, dis. 40  to  45  p. c.  Amer 
Rim  Fire  Cartridges,  Horn.  50 and  10 
Uiiu  Fire  Military,  uot  list.  Ainer. 
Central  Firo  Pistol  &  Rifle,  15  to  18  per 

cent.,  Amor. 
Central  Fire  Cartridges,  Dom.  30  &  10 
Central   Fire,  Military   and  Sporting, 

Amer.  net  list.      B.B.  Caps,  discount 

45  p.c.    Auier. 
Loaded    Shot    Shells,      "  Trap "    and 

"  Dominion  "  grade,  10  p.o. 
Shot. 
Canadian,  dis.  7)ip,c, 

Wads. 
Eley's,  per  1,000 $0  25  «1  Uo 

Anvils. 

For  lb 0  10    0  12$ 

Anvil  and   Vice  combined 

each 4  50 

Augers. 

Gilniour's,  discount  50,50  and  10 
Hollow  Steam's  per  doz....  13  00  20  00 

Adjustable  "         each  5  50    0  50 

Post  Hole, Vaughan's,  each.     135    100 
Excelsior,    Jennings',    discount  50  per 

cent. 

Awls. 

Sewing  per  gross  ^65    1  59 

Pegging,  "  ....    0  05    1  25 

Brad,  "  ....     0  85    1  00 

"  handled  ....     3  60    7  30 

Saddlers'.  "  ...     0  45    1  00 

Awl  Hafts. 

Patent  Peg,  per  gross I  7  ib    8  ou 

"    Sewing,  "  1 

Awl  and  Tool  Sets. 

Millai's  Falls,  per  doz 2  80    8  30 

Axes. 

Per  box 0  00  12  oo 

Axle  Grease. 

Pergross   6  50  14  00 

Bath  Tubs. 

Zinc  discount  25  per  cent. 
Copper,  discount,  30    p.c.  dis.  oil   Re- 
vised list. 

Bells— Hani. 
Brass.  60  to  66§. 
Nickel  50  and  10  to  60  p.o 
Door.        • 

Gongs,  Sargant's 5  50    8  00 

"    Peterboro,  dis.  50  per  cent. 
Cow. 
American  make,  discount  60,  60   and 

10  per  cent. 
Canadian,  dis  45  and  50  pc. 
Farm. 

American,  eacn 2  00    5  00 

lipase. 
American,  per  lb 0  35    0  40 

Bellows. 

Hand,  per  doz    3  35    4  75 

Moulders'    "       7  50  10  00, 

Blacksmiths'   discount  35,40  pe   cent. 

Belting. 
No.  1,  leather,  discount  45  to  50  and  5 

per  cent. 
Best,  ditto,  37 J,  40  percent. 
Bench  Stops. 

Per  doz 5  00    6  00 

Bits— Auger. 
Silmour's  dis  55  to  60  per  cent. 
Excelsior,  discount  60  per  cent. 
Jennings'   Imitation,    list   45,    47$    per 

cent. 
leaning's  Gen,  net  list  to  5  p.  cent  dis. 

Car. 
Gilmour's,  47$  to  50  per  cent 

Expansive. 
Clark's,  15  per  cent. 
Excelsior,  10  percent. 


Oimlet 

Clark's,          per  doz  0  65  0  90 

Diamond,  Shell  "        100  150 

Nail  and  Spike,  per  gross  2  25  5  20 
Blind  Rollers. 

Annex    per  doz.  1  25  1  75 

Mascot    "  1  35  1  85 

Erminie  "  1  12  1  20 

Blind  and  Bed  Staples. 

All  sizes,  per  lb 0  11    0  15 

Bolts. 
Carriage,  dis,  70  to  70  and  10  pel  cent. 

dis. 
Tire,  dis.  50  and  10  per  cent. 
Stove,  dis.,  45  to  50  p.c. 
Elevator,  dis.,  35  to  40  p.  c. 
Machine,  dis.,  65  to  70  per  cent 

Boring  Machines. 

Complete,  with  Augers,  ea.    4  40    7  50 
Braces. 

Barber's 6  00    i"  To 

Barber's  Ratchet 10  00  11  00 

Farmers'  2  00    2  75 

Millar's  Falls  15  50  29  00 

Brackets — Shelf. 
Japanned  Canadian,  per 

doz.  pairs 0  50     3  40 

Berlin  Bronze  Can  a' n 0  85    3  20 

Broilers. 
Light,  dis.  65  to  67$  per  cent. 
Reversible,  dis.,  65  to  67$  per  cent. 
Vegetable,  per    doz.,  dis.  37$  percent. 

Henis,  No.  8        "       6  00 

"     No.  9         "      7  00 

QueenCity 7  50  10  00 

Butchers'  Cleavers. 
From  8  to  12  inch,  per  doz..    500    4    23 

Butts — Brass. 
Wrought  Brass  dis.  60  and  10   o  70  per 
cent 

Cast  Iron. 
Loose  Pin,  dis   65  to  65  and  5  per  cent. 

Wrought  Steel. 
Fast  Joint,  dis.  60  &  5  to  65  pc,  dis. 
Loose  Pins,  "    60  &  5  to  65  pc,  dis. 
Berlin  Bronzed,  dis.  70,  70  and   5   per 

cent. 
Gen  Bronzed,  per  pair 0  40    0  65 

Can  Openers. 

Acme,  per  gross 9  00  10  00 

Sardine  Scissors,  per  doz . .     3  75    4  50 

Card. 

Horse,  per  doz 0  60    1  00 

Carpet  Stretchers. 

American,  per  doz 100    150 

Bullards  "      6  50     .... 

Carpet  Sweepers. 

Bissell,    per  doz 22  50 

World  '  21  75 

Daisy,  "         24  00 

Star,  "  18  00 

Crown  Jewel,  per  doz 29  00 

Grand  Rapids,       "  ...30  00    33  00 

Cartridges— See  Ammunition . 
Castors. 
Bed,  new   list,  dis.  50pc  )  to  50  and  5 
Plate        "  dis.50pc    J     percent. 

Cattle  Leaders. 
No  31  and  32,  per  gross    8  50  11  25 

Cement. 

Portland,  car  load  lots 2  70 

Thorold  ,'  1  10 

Queenston       "  110 

Napanee  "  1  10 

Chalk. 
Carpenters'   Colored,    per 

gross   0  90    1   10 

White,  lump,  per  lb 0  OH  0  OH 

Red 0  05    0  Ofi 

Crayon,  per  gross 0  14    0  18 

Chisels — Socket,  Framing  and  Firmer 
American.dis  70  per  cent. 
Canadian,  dis    35  per  cent. 
Tanged  Firmer  per  doz 0  85    4  0 


Churns 
Daisy,  dis.  From  factory  60  and  10  p.c. 
From  stock  60  and  5  p.c. 
Clamps. 
Judd's,  dis.  20  p.c. 
Steams,  per  doz 3  00  10  00 

Clips. 
Axle,  dis.  65  p  c. 

Coffee  Mills. 

Box 3  60  13  00 

Side 3  60    4  00 

Knterprize,  No.O 135 

No.2 2  70 

Compasses,  Dividers,  etc. 
American,  dis.,  60  to  62  and  $  p.c 

Cradles,  Grain. 
Canadian,  discount  25  p.c. 
Door  Springs. 

Torrey's  Bod,  per  doz 2  0 

Coil,    per  doz 0  88    160 

English,     ."      2  00    4  00 

Draw  Knives. 
American,  dis.  70. 
Canadian,  dis  25  to  35  p.c. 

Drills — Hand  and  Breast. 

Millar  Falls,  per  doz 16  00  51  50 

P.  S.  &  W.,  dis.  40  per  cent. 

Drill  Bit. 
Morse,  dis.  30  to  33£  per  cent. 
Standard,  dis.  40  to  45  p.  c. 

Elbows— Stove  Pipe. 
$1.00  to  .$2.75  per  doz. 

Fawcets. 

Cork  Lined,  per  doz 0  30    0  60 

Wine,  per  doz 1  30    2  25 

Star,  "         2  80     3  90 

Fenns  Corkstops,  No  2  p.doz   1  70 

Petroleum,  per  doz   4  50    6  50 

Files  and  Rasps. 

Kearney  &  Foote's  discount  Am.  List 

50  &  5  to  50  &  10 
Black   Diamond,  50  <fc  5  per  cent.  dis. 

Amer.  List. 
Nicholson's  dis.,  Amer.  list.  50,  50  and  5 

per  cent. 
Toronto  File  Co.,  50  aDd  10  to  60  p.c, 

Amer.  list. 
Jowitt's,  dis.  Can.  list, 25pc  to  27$  p.c. 
Horse    RaBps,    Kearney    &  Foote's  dis 

Am  list,  50  pc  50  p.c.  to  50  and  5  p.c 
Horse  Rasps,  dis.  45  p.c  Amer.  Hellers 
Horse  Rasps,  Spencer's,  dis.  Can.  list 

40  p.c. 
Horse  Kusps,  Toronto  File  Co.,  50  and 

10  p.c,  Amer.  list. 

Fluting  Machines. 

Each   0  60     2  00 

Forks. 

Hay,  Manure,  etc,dis.40  p.c. 

Freezers,  Ice  Cream. 

Gem,  dis,  50  ana  5  to  50  and  10  p.c. 
Shepard's     Lightning,  dis.    50   to   50 
and  10  p.c. 

Fruit  Presses. 

Hems'    per  doz 4  no 

Enterprise, discount  lOp.c 
Shepard's  Queen  City,  dis.  15  p.c. 

Fry  Pans. 

Acme,  discount  55  to  60  per  cent 

Gauges — Marking,  Mortise,  tic. 

Stanley's,  dis. 50,  55p.  c. 

Wire  Gauges 

Winn's,  Nos.  26  to  33,  each     165    2  40 

Glass. 

Window. 

Box  Price. 

Double 
Star.  Diamond 

Size  Per  Per        Per       Per 

United  50  ft       100  ft.      50  ft.   100  ft. 

inches. 

16  to  25  1.45  2.70        2.00 

26  to  40  1.55  3.00        2.25 

41  to  50  3.40  5  00 

57  to  60  3.70  550 

61  to  70  4.00  6  00 

71  to  80  4.50  6.75 

81  to  85  5.20  7  50 

66  to  80  5.90  8.50 

91  to  86  9.5o 

96  to  100  10.50 


Pilkington. 
Ordinary 

1st  break  $3  65 

2nd       "       3  90 

3rd       "       4  60 

4th       "       4  95 

5th       "       5  40 

6th       "       5  90 

7th       "      0  50 

Picture  Glass. 
Pilkington 's  ordinary. 

1st  break  4  30 

2nd      "      4  70 

3rd      "       5  40 

4th       "      5  90 

5th      "      6  5o 

6th       "       6  90 

7th       "       7  7C 

Glue  Pots. 

Tinned,    each   0  30    o  90 

Enamelled"      0  55    120 

Grindstone   Fixtures 

P.  S.  &  W.,  per  doz    4  25     4  65 

Hammers — Nail. 

Maydole's    net  list  to  5  per  cent.  .is. 
Can.  discount  25  to  27$  p.c. 

Tack. 

Magnetic,  per  doz   1  10    1  in 

Sledge 

Canadian,  per  lb 0  12$  0  15 

Ball  Pean. 
English  and  Can.,  per  lb.      0  25    0  37$ 

Handles. 

Axe       per  doz 01;    3  00 

Store  door    "     100    1  ho 

Chest,  per  doz  pairs 040    2  5o 

Chisel. 

Firmer        pergross 3  00    4  00 

Socket  Firmer  "         3  25    8  00 

Socket  Framing  per  gross    3  75    5  00 

Fork. 
C.  &  B., discount  35  per  cent,  to  40  p.c. 

Hoe. 

C.&B. ,  discount  35  per  cent,  to  40  p.  c 

Saw. 

American,  per  doz 1  00    1  25 

Plane. 

American,  per  gross 3  15    3  75 

Hammer  and  Hatchet. 

American,  per  doz 0  50    0  8L 

Cross  Cut  Saw. 

Canadian  per  pair 0  18    0  25 

Hangers. 
Door  4  and  5  inch,  per  pair    0  40    uti< 

Hatchets. 
Can.,  dis.  37$,  40  p.c 

Hinges. 
Blind,  Parker's, dis.  60  to 60  and  10  p.c 
"     Shepard's  Noiseless,  dis.  60  p.c 
"    Buffalo,  dis  60  to  70  p.c. 
Light  T  and  strap,  uis  62$  to  65  per    3 

Heavy,  per  lb 0  4f  0  05 

Screw  and  Stritp,  per  lb  ..    0  03$  0  04$ 
Per  doz.  sets 

Screw,  Eureka   1  13    1  80 

Gate,  Clark's 1  50    2  20 

Shepard's,  dis  50  to  60  p.c. 

Per  doz.  pairs 

Spring    1  50    3  50 

"    Shepard's  Niagara    1  75    1  90 
Hoes. 

Garden,  Mor  ar,  etc.,  discount  40  pej 
cent. 

Planter  doz  4  00  5  00 

Hooks  -Cast  Iron 

Bird  Cage,    per  doz  0  50  1  10 

Clothes  Line,     "  0  27  0  63 

Harness,  "         0  72  0  88 

Hat  and  Coat,  per  gross..    100  3  00 

Chandelier,  per  doz    0  50  1 

Wrought  Iron. 

Wrought    Hooks   and    Staples,    Can 
dis.  35  to  37$  per  cent. 


HEADQTJAETEES 
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Breech  Loading  Shot  Guns,  fine  grades  such  as  Greener, 
Clabrough,  Smith,  Lefever  Richards,  &c. 

Powder,   "  F.  F.  Sporting,  "  Celebrated  "  Trap  "   Caribou  &c. 

Perfect  loaded  shot  shell  a  specialty. 

BOWMAN,  KENNEDY  &  CO..  London,  Ont 
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Wrought  Hooks  and  Staples,   Amer- 
dis.  75  to  75  and  10  per  cent. 
Wire. 
Hat  andCoat,dis.35,40p.c 

Belt,  per  1,000 0  00    2  70 

Screw,  bright,  Eng.,  dis.  45  to  50  per 
cent. 

Horse  Nails. 

Canadian,  dis.    60  and  5  to  60  and  10 
and  5  per  cent. 

Horse  Shoes. 

Per  keg 3  45    3  60 

Ice  l*icks> 

Star,  per  doz 3  00    3  25 

Kettles. 
Brass  spun,  7J  per  cent.  dis.  off  new 

list. 
Copper,              per  lb         ..     0  40    0  45 
Enamelled  Can.  50  p.c 
American,  50  and  10, 60. 
Keys. 
Lock,  Can,  dis  50  p.c. 
Cabinet,  Trunk,  and  Pad- 
lock, Am.  per  gross 160    4  75 

Knobs. 
Door,  japanned,  and  N.P  ,  Can.  list 

dis,  50  p.c.  , 

Bronze,  Berlin,  per  doz  ..  2  75  6  ^o 
Bronze,  Gem,  "  ••••  6  00  9  00 
Lava  "         ••■•     8  7o  10  00 

Shutter,  porcelain,  F.  & 

Tj   screw,  per  gross 41  vJU    tw 

Ladles. 

Melting,  per  doz I70    *  50 

Lemon  Squeezers. 
Porcelain  lined,  per  doz    2  20    5  60 
Galvanized,  °„5 

King,  wood,  2  75    2  90 

"       irlass  4  00    4  50 

Aligns  "  120    I*0 

Lines. 

Pish,    per  gross 1  °5    2  50 

Chalk,         "  1  90    7  40 

Locks— Door. 
Canadian,  dis.  per  cent..     ....        50 

Russell  &  Erwin,  per  doz    2  90    7  50 

Cabinet. 
Eagle,  dis.  percent,  30  per  cent,   to 
33>4  per  cent. 

Padlock. 
English  and  Am.  per  doz        50    6  00 
Scandinavian,  1  °°    2  40 

Eagle,  dis.  per  cent,  15  to  17J  per  cent 

Mallets. 
Tinsmiths',  per  doz    125    150 

Carp'frs',  hickory      "  125    3  70 

Lignum  Vita,  "         3  85    5  00 

Oaulking.each 1  60    2  00 

Mattocks. 

Canadian,  per  doz 8  50  10  00 

Meat  C  utter 
Enterprise,  American  dis.  17*  to  20 

per  cent.  dis. 
Canadian,  374  to  40  Per  cent- 

Home,  each •  ■••• 

Mincing  Knives. 

American,  per  doz 42    2  35 

Molasses  Gates. 
Stebbin's  Patent,  dis.  per  cent.  65  to 
70  per  cert 

Nails. 
Cut.  3   in.   and    upwards, 

Der  kee  base,  price *  4y 

Brads  &  Moulding  Nails,  7o  to  70  and 

10  per  cent. 
Wire  Nails,  70  to  70  and  10  per  cent. 

Nail  Pullers. 
German  &  American....    1  85    3  50 

Nail  Sets. 

per  gross 
Square,  round  and  octa-   ^    ^  ^ 

Diamond'.'.'.'.'.'.'.'.''-'-- 12  00  15  00 

Oil. 
Canada  Refined  Oil  <Toronto)154    16 

Carbon  Safety        "     0  18    0  18 

Canada  W.W.         "    0  20 

American  W.W.    " •-••    0  25 

S.  R    Seal per  gal    0  63    0  65 

Oilers. 
McClary'sGalvan.  Iron 

On   Can,    with    Pump, 

.,,.]■  doz         

Zinc  and  Tin,  dis.   50,  50  and  10. 

teBer'per»d0E:.:::::.:::  IU  f  IS 

Malleable,  dis.  25  per  ct. 
Pails. 

•Jafvanized,  per  doz 2  25    3  25 

Pencils. 

Jixon's,  per  gross 100    4  25 

Carpenter 2  25    3  60 

Picks 
p.rdoz  6  00    9  00 


Picture  Nails. 
Porcelain  Head,  p.  gross    1  65    3  00 
Brass  Head,  "  40    1  00 

Planes. 
Wood,  bench,  Canadian  dis.  60  per 
cent.      American  dis    45  to   50  per 
cent. 
Wood,  fancy  Canadian,  or  American 

35  to  374  per  cent. 
Bailey's  (Stan  R  &  L.  Co.)  35  to  374 

per  cent. 
Miscellaneous,  dis.  15  to  174  per  cent. 
Bailey's  Victor,  dis.  12ilr  to  15  per  cent 
Plane  Irons. 

English,  per  doz 2  00    5  00 

Pliers  and  Nippers. 
Button's  Genuine,  per  doz.  prs.   dis 

37J,  40  p  c. 
Button's  Imitation,   per 

doz 7  40  10  25 

German,  per  doz 60    2  60 

Plumbs  and  Levels 

5.  R.  &  L.  Co.,  dis.  65  p.  c. 

Poppers. 

Corn,  square,  per  doz 135    2  00 

Pruning  Shears. 

Per  doz 4  00    5  50 

Pulleys. 

Hothouse,  per  doz 55    1  00 

Axle 22       33 

Screw  27    1  00 

Awning 35    2  50 

Pumps. 
Rumsey  or  Canadian  Cistern  60  to 

62^  Per  cent. 
Pitcher  Spout,  65  to  70  p.c. 
Punches. 

Saddler's,     per  doz 100    185 

Conductors'        "'      9  00  15  00 

Tinner's  solid,  per  set 72 

'         hollow,  per  inch     100 

Putty. 

Bladder,  per  100  lbs 2  00    2  25 

Tins,  lbs  2  50    2  75 

Rail. 
Barn  Door,     per  foot —         3         3J 
Sliding  Door,         "      ....  3i        3} 

Rakes. 

Cast  Steel  and  Malleable,  Canadian 

list  dis.  40  per  cent. 

Razors. 

Boker's,  per  doz    7  50  11  00 

Wade  &  Butcher's      "  3  60  10  00 

Razor  Strops. 

Currier's,  per  doz  125    3  60 

Rivets  and  Burrs. 
Copper  Rivets,  dis.  45  per  cent. dis  to 

50  p.c. 
Iron  "  "    40  to  45  per  cent. 

Burrs,  Iron,  30,  334  perc 
Rivet  Sets. 
Canadian,  dis.  30,  35  perc. 
Rope 

Per  lb. 
Sisal.    Manilla 
7-16  in.  and  larger..     9J    9}    124      13 

6,  5-16,  %  in 10    10i    13        13i 

3-16  in  1CJ  14 

Cotton,  per  lb 22       25 

Russia  Deep  Sea,  per  lb..        134      16 
Jute    "     ...        08        O84 

Rules. 
Boxwood,  dis.  75  &  10  to  80  p.c. 
Ivory,  -"Ms  374  to  40  per  cent 

Sad  Irons. 

Mrs.   Potts,  per  set    0  8E    0  90 

N    P.         '  1  15    1  20 

Sad  Heaters. 

Dome,  Shepard's,  per  doz    4  75    5  00 

Sand  and  Emery  Parer. 
B.&  A., sand,  30  p.c.  to  30  and  5  p.c. 

Emery,  per  quire 55       90 

Sash  Cord 

Per  lb 22       50 

Sash  Locks. 
Triumph  and  Morris,  dis  374,  40  per 
cent. 

Kempshell's  dis.    40,   624  per  cent. 
Canadian,  dis.   45,  50  p.  c. 

Sash  Weights. 

Sectional,  per  lb 24    3  00 

>4ausar?e  Stuffers. 

Each 100    3  00 

Saws. 
Hand,  Disston  s,  dis  10  p.  c. 
S.  &  D.,  dis.  35  to  40  ner  cent. 
Cross-Cur,  Disston's,  per  ft.  35  to  55. 
S.  &  D.   dis.  30  to  35  per  cent. 

Hack,  complete,  each 175    2  75 

"       frames  only  75 

Saw  Sets. 

Per  doz 1  65    9  00 

Scales. 
Canadian  List,  dis.  40 p.c. 


Scale  Beams. 

Canadian,  B.  S.  &  M.  dis. 40  percent 

Scrapers. 

Box,    per  doz  2  10    4  50 

Foot,        "  40    3  50 

Screens. 
Window,  patent,  per  doz    6  00    7  50 

Screw  Drivers. 
Sargent's,  per  doz  65    4  00 

Screws. 
Wood,  F.  H.  Iron,  774  per  cent.  dis. 
"      it.  H.      "      724       "  " 

"      F.  H.  Brass  75        "  " 

■'     R.  H.      "      70 
Diamond   Point    wood    screw   nails, 
bright,  dis.  774  and  20  per  cent. 

Bench,  wood,  per  doz 3  25    4  00 

Bench  iron  per  doz 4  25    5  75 

Scythes 
Discount  40  per  cent. 

Scythe  Snaths. 
Canadian,  dis.  35  to  40  p.  c 

Shears. 
B.  &  W.,  japanned,  dis.  75  per  cent. 
B.  &  W.  N.  P  ,  dis.  65  p.  c. 
Seymour's  dis.  60  p.  cent. 
Mtna,,  dis.  75  @  to  75  and  10  per  cent 
Heinish  60  per  cent. 

Sheaves 
Sliding  Door,  per  set    ...        77    1  40 

Shovels  and  Spades 
Canadian,  dis.  40  p.c. 

HALIFAX   SHOVEL  CO. 

Fenerty's  disc,  45  to  50  per  cent. 

Sieves 

Wood  Rim,  black,  p.  doz    1  15    1  35 

tinned,      "  1  35    1  60 

Tin  Rim,  "  "  2  30    2  45 

"  black,        "  1  80    2  25 

Snaps. 

Harness,  German,  p.  gro.  1  65    5  50 

Acme,  "  3  00    5  00 

Lock,  Andrew's  "  4  50  11  50 

Soap 

Sapolia    J  gross  boxes 3  25 

"         J  and  4  gross  boxes  per 
gross  net  cash 12  00 

Soldering  Irons. 
Per  lb 0  28    0  30 

Wrought  Spikes 
Discount,  20  to  25  per  cent.  dis. 

Spoke  Shaves. 

Wood,  English  1  80    5  00 

Iron,  American  135    2  35 

Spoons  and  Forks. 

TeaSpoons pergross    7  50    12  00 

Dessert  "    "         21  00  

Table       "     "         30  00    30  00 

Dessert  Forks....         "         24  00 

Medium     "      ....         "         27  00  

Table  "      ...         "         36  00  

Squares. 

Iron,   per  doz   165    2  90 

Steel,  dis.  75  p.c.  to  75  and  10  p.c. 
Try  and  bevel,  dis.  50  to  524  Per  cent 

Staples. 
Fence,  galvanized,  per  lb  44      4f 

Wrought  Iron,  dis.  75,  75  and  10  per 

cent. 
Stocks  and  Dies,  Amer.   dis.  25  per 
cent. 

Stone. 


Washita,  per  lb  .. 
Hindostan,  per  lb 
Slips, 
Labrador,    per  lb 

per 

lb 

0 

3' 

Hi 

50 

50 

0  06 

9 

0  13 

0  15 

Turkey               " 

0  50 

1  50 

Water-of-Ayr    " 
Scythe,  per  gross. . 

0  10 
5  00 

Grind,  per  ton  15  00  18  00 

Tacks,  Brads,  etc. 

The  following  are  for  ordinary-sized 
lots;  in  quantities  an  extra  35  p.c. 
Cut,Carpet,giinp,blued,  dis.35p.c 

tinned,  dis.  45p.c. 
Swedes'iron, blued  or  tinned,  dis.  I2jpc 
Upholsterers"  dis.  424  p.c. 
Copper  Tacks  and  Nails, dis.  35  p.c. 
Trunk  and  Clout  Nails,    "     40  p.c 

atent  Brads,  dis.  40  p.c. 
Finishing  Nails,  dis.  35  p.c. 
Cigar  Box  Nails,  dis.  35  p.c. 
Shoe  Finders'  Taons  &  Nails, dis.  25p.  c 


Tape  Lines. 
English,  ass  skin  per  doz.  $2  75  $5  50 
English  Pat.  Leather  ....    5  50    9  75 

Chesterman's,      each  0  90    2  85 

"  steel, each.    0  80    8  00 

Thermometers. 
Tin  case  &  dairy,  dis.75p.c 

Thimbles. 
Asbestos,  filled,  per  doz.,  25  to  33J  p.  c. 

Ties. 

Cow,  per  doz 1  25    2  50 

Tinner's  Shears  and  Snips 
P.S.&W.,  10  p.c.  advance  on  American 
list. 

Tinware. 
Stamped,  dis.  Assnlist,70,  and  124  per 

cent,  to  70   and  25  p.c.   on  special 

lines. 
Japanned,  Prices  on  application 
Pieced,  "        "  " 

Transom  Lifters 
Payson's,  dis.  25  per  cent. 

Traps. 
Game,  Newhouse,  dis.  174.20  per  cent. 
Game.H.  &N..P.S.  &  W.   or  Steel,  60 
and  10  to  674  per  cent. 

Mouse,  per  doz 0  35    150 

Rat  "         2  00    4  50 

Trowels. 
Disston's,  discount  10  p.c. 

German,  per  doz 4  75    9  00 

Brade's         "        00  10  50 

S.  &  D.,  discount  35  p.c. 

Triers. 
Butter,  per  doz 6  25    9  00 

Twines. 

Bag,  per  lb 0  124  0  20 

Wrapp'g.mottl'd.pr.  pack.    0  50    0  60 
cotton,  per  lb    ..     0  18    0  20 

Mattress,  per  lb 0  33    0  45 

Staging         "         0  27    0  35 

Broom  "         0  30    0  55 

Binding,  flax,  per  lb 

iute       "      '"'" 

Blue  ribbon   6  14 

Redcap 0  12 

"         Crown oil 

"         Silver  Composite  0  09 

Freight   allowed     to    any    station 
south    and  east  of  Owen   Sound  in 
1,000  lb.  lots  of  any  one  brand. 
Vises. 

Hand,  per  doz 4  00    6  00 

Bench,  parallel,  each  2  00    4  504 

Coach,  each 6  00    7  00 

Peter  Wright's,  per  lb 0  12    0  13 

Pipe,  each  550    900 

Saw,  per  doz 6  50  13  00 

Washer  Cutters. 
per  doz 4  00    8  50 

Well  Wheels. 
Amer.,perdoz.  8,10  &  12  in.    3  38    6  00 

Wire. 

Plain  iron  and  steel— Bright,  anneal- 
ed, coppered,  coppeied  spring  and 
galvanized,  124  p.c.  dis.  f.o.b.  Mont- 
real, f.o.b  (Hamilton  and  Toronto) 
lOc.per  100  lbs.  net  added  for  freights 
f.o.b.  London  14c.  added. 

Tinned,  net  list:  brass  and  copper  71 
p.c.  dis.  " 

Market,  tinned  per  lb  0  044  0  08 

Tinned  Broom,  from  19  to 
22  gauge,  per  lb 0  05}  0  O64 

Malin's  Wire  on    spools,  30  to  45  per 
cent  dis. 

Clothes  Line,  gal  v., p.  100ft    0  25    0  55 

Fencing  Wire. 

Galv.   steel  barb  fencing 

"Lock  Barb,"  4  point 0  04} 

Ditto  Glidden  2  point  0  04} 

Galv.  Ste<  1,  plain  twist ,  0  04} 

Galvanized    Barb,  "Ly- 
man," 2  to  4  points 0  04} 

Staples  0  044 

Terms,  60  days  or  2  per  cent  off  for 
cash— 10  days. 

Wire  Cloth. 

Ordinary,  discount  25  p.c. 

Painted  Screen,  p.100  sq  ft    1  90    2  00 

Wrenches. 
Acme,  35  to  374  per  cent. 
Agricultural,  70  to  70  and  5  p.c, 
Standard, dis.  60,  60 &  lOp. c. 
Coa,'sGeu'ne,dis.  30  to  32ip.  c. 
Diamond,  dis.  334,  35  p.  c. 
Tower's  Engineer,  each    . .    2  00    3  ot 

n    «    v  •  Siiper  i°Z 5  80    7  6° 

G.  &  K.  s  Pipe    "      6  00 

Burrell's    "     each 3  i0 

Pocket,  per  doz 125    200 


THE  HARDWARE  Printing  and  Publishing  Co..  6  Wellington  Street  Wait,  Toronto. 


HARDWARE 


Simpson,  Hall,  Miller  &  Co., 


TPAOE  M*»K  FOR 


1 6  and  1 8  DeBresoles  St.,  Montreal. 


MANUFACTURERS  OF  THE 


REGISTERED 
TRADE  MARK  FOR 

KNIVES.FORKS, SPOONS. 


HOLIGW    WARE. 


Finest  Quality  Electro- Plated  Ware. 

AND  SOLE  MANUFACTURERS  OF  THE  CELEBRATED 

WM.   ROGERS'  Knives,  Forks,  Spoons,  Etc.    a.  j.  whimbey.  Manager. 


it 


TRAVELLERS 

SHOULD  SEND   2$C.   FOR 

DRUM  TAPS" 

The  Experience  of  a  Hard- 
ware Traveller, 


RECENTLY   PUBLISHED   IN 
SPOONER'S 

COPPERINE 

Best  Box  Metal  Extant 
For  Machinery  Bearings. 
Stands  any  Weight  or  Motion. 
Solid  Comfort  for  Engineers. 
Most  Favored  Metal  inCanada 
Used  and  Recommended  by 
the  Best  Manufacturers  and 
Owners  of  Machinery  in  this 
country. 

It   admits  no  Competition. 
COPPERINE 
will   do  all   your  work. 


How  to  Sell  Goods 


Send  Ten  Cents  to  the  Hardware  Pub 
LISHING  Co.  for  a  copy  of  B.  F,  Cumming  s 
Prize  Essay  on  "  How  to  Sell  Goods. 

Hardware  Pub.  Co., 

6  Wellington  St.  W.,  Toronto. 


minimi 

SAW  YOUR 

ADVERTISEMENT 


IN   THE 


I     HARDWARE.    | 

feillllllllHIIIIIIIIBllillllli:i!lllllllllllllllll»IIIIIIIIIIIIIIIIIIIHIIIIIill«= 

When  writing  to  our  advertiser    please  inclose 
the  above. 

jE».    DOTT"    <Sc    SOIN, 

Successors  to 

W.  B.  Chisholm 

Manuiacturers  of 

I,  2,  3  Bushel 


Grain 


AND 


Root 

Baskets 

P.  DOTY  &  SON 
Oakville,  Ontario. 


RY  GDDDS  REVIEW,   torontc^ 

THE  J.B.M'LEAN  C?(LT»J  PUBLISHE  RS.-g^a, 


Commercial  Travellers. 

To  any  traveller  vho  will  send  us  one 
new  subscriber  for  three  months  we  will 
send  all  the  back  numbers  of  the  paper  con- 
taining "  Drum  Taps."  A  most  entertain- 
ing sketch  of  a  week  spent  on  the  road  by  a 
well-known  American  Traveller. 


Plate  Glass 


ALL  SIZES  IN  STOCK. 

MANUFACTURERS   OF 

STAINED  GLASS  FOR  EVERY  PURPOSE. 


McCausland  &  Son, 

72,  74,  and  76  KING  ST.  W.,  TORONTO. 


Telephone   1112. 


TRAVELLING  MEN 
WANTED    to    pass    an    opinion    on 
"  Drum  Taps,"  Leaves  from  the  Dairy  of  a 
Hardware    Traveller   recently    published   in 
Hardware,  by  Wm.  H.  Maher 

Every  traveller  will  want  to  compare  the 
writers's  experience  with  his  own.  Every 
man  connected  with  the  business  world,  be 
he  clerk  or  merchant,  will  desire  to  see  how 
goods  are  sold  and  read  a  description  of  a 
week  on  the  road  that  is  neither  colored  nor 
exaggerated. 

Will  be  seat  on  receipt  of  25c. 


ST.  LAWRENCE  FOUNDRY  CO, 

262,  278  Front  St.  East,  Toronto. 

MANUFACTURERS  of 

Cast  Iron,  Gas,  Water  and  Sewer  Pipes 

and  Castings  of  every  description. 


A  large  stock  of  Iron  and    Steel    Beams 
kept  on   hand. 


HARDWARE. 


The  Buffalo  Hot-Water  Heaters. 

Thoroughly  tested,  very  economical  and  efficient.     The 
most  perfect  boiler  yet  produced. 


For  Prices  apply  to 


H-  H-  Ives  &  Co., 

Hardware  and  Stove  Manufacturers, 

MONTREAL. 


THE  DEMAND  FOR 

Loaded  Shot -Shells 

IS  BEST  MET  WITH  OUR 

" TRAP  " 
"  DOMINION  " 

BRANDS. 


ALTHOUGH     RECENTLY     INTRODUCED    THEY 
ARE  VERY  POPULAR. 


DOMINION 

AMMUNITION 

IS  FAST  SECURING  THE 
WHOLE  MARKET. 


DOMINION  CARTRIDGE  CO,  LTD., 

MANUFACTURERS, 

MONTREAL,  -  QUE. 


ONLY  RUBBER  FACTORY  IN  ONTARIO. 
H.  D.  WARREN,  Pres.  and  Treas.  CHAS.  N.  CANDEE,  Sec'y.. 

The  Gutta  Percha  &  Rubber  Mfg.  Co. 


OF    TORONTO. 


M/\RK 


KINK  PROOF  HOSE. 


GUTTA  PERCrlA*RUBBER  rPC? 

°r  TORONTO 

•4-3YO,NGE    STREET 


Only  makers  of  Wire  Wound  Hose  on  which  the  wire  does  not  require* 
to  be  fastened  to  couplings,  or  by  other  cliimsy  device  to  prevent  cominp 
loose  from  the  hose.  Ours  may  be  cut  at  any  point.  Wire  applied  to  any 
Hose  up  to  3  inch  diameter. 

Our  Garden  Hose  is  all  HAND-MADE,  and  is  The  Best  Manufactured. 
Record  Unparalled  !  Sold  under  guarantee  and  NOT  ONE  DEFECTIVE. 
SECTION  reported  during  1890. 

Belting,  Fire  Hose,  and  Mechanical  Rubber  Goods  of  all  kinds.  Mack- 
intosh und   Rubber  Clothing.    Factories,  (Parkdale),  Toronto. 

GUTTA  PERCHA  &  RUBBER  MFG.  CO. 

OP   TORONTO. 

43    Yonge    St.,       -        -        TORONTO. 


IRON  WIRE.  ! 

Bright, 


Write  for  Prices  to 


Annealed, 


Oiled, 


Spring, 


Galvanized, 

Tinned, 

Coppered, 
Also  Wire  Fencing  and  Staples. 

BRASS  WIRE ! 


STEEL  WIRE! 


-FOR- 


Box  1964,  Montreal,  or 

27  Front  St.  E.,  Toronto. 


Telephone, 

Telegraph  and 

ElectricaPpurposes.. 

for 

Nails, 

Rivets 

Mattresses, 

Brooms, 

Also  WIRE  NAILS  and  WOOD 
SCREWS. 

COPPER  WIRE  ! 


s 


